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prescription    396 

tests    for    317 
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powder,    compound    396 
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Acetone     317 
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Aconite,    extract    of 462 

Aconitine    318 

Admiral  Finck    289 
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Adrenalin,  the  chemical  formula  for  300 

Adulteration   facts    477 

of  drugs   170,   213,  412 
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Borax    433 

Candies     469 
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Christmas     466 
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Cleaning  fluid 114 

Cold   cream    476 

Condition  powders 122 

Cough  cure    122 

medicine     476 

remedy,    a    78 

Drugs    82 

Foot  powder  297 
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preparations    55 
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Druggists'    Journals    14 
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tests  for    319 

Alpers,  W.  C.,  a  snapshot  of 419 

note  on  416 

picture  of 150 

Alterative   compound    87 

Alum,  exsiccated   319 

American    Centaury,    substitution    of  623 
"American     Druggists'      Syndicate," 

the    402 

"American      Druggists'      Syndicate," 

the    formation    of 489 

American     Pharmaceutical     Associa- 
tion— see  "A.  Ph.  A." 
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D.  Litigation." 
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Anti-narcotic    conditions    in   various 
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prosecutions   in   Ohio 491 
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Antiseptic  ointment,  an    440 

powder    ,.   463 

solution     894 

an    216 

color  for 482 
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Litigation." 
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Arrows,  the  action  of  poisoned 390 

Arsenic,  the  assay  of 361 

Asafetida,  the  examination  of 361 
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tional     95,  414 

Asthma    remedy    393,  462 

Atlantic  City,  a  trip  to 227 

meeting  of  the  A.  Ph.  A. 
— see  "A.  Ph.  A." 

pictures  of 409 
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Back  room,  a  convenience  for  the..   522 
Bailey,  E.  H.  S.:     Impure  Drugs  and 
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Baking  powder    260 

formulas    for    216 

Balsam   Peru,    testing 362 

tolu,  testing  of 362 

Baltimore    cut-rate    conditions 228 
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N.  A.  R.  D.  trouble  in 8 
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Barbed   wire  liniment 343 

Barber,  M.  K:     Signs  for  Roads 376 

Barberry  ice  cream 351 

Bargain   counter,  a  weekly 209 

Basham's  mixture  and  creosotal ....   429 
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Bill  Should  Be  Enacted  464 
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Birch  leaves  in  renal  calculi 83 

Birds,  canary,  changing  the  color  of.    164 
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131,   218 
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subgallate,  the  examination  of.  363 
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nois      8,     18 
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of    pharmacy    handicapped    'by 
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again     271 

Editor,    on   the   patent   medicine 

situation     444 
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Buescher,   P.   W.,  portrait  and  men- 
tion of 

Buffalo  College  of  Pharmacy,  a  trip 

to    the    

improved  conditions  in 

pharmacies,    mention   of 

store,  a  big 

Bugs  In  flaxseed 

Bulletin,    a    chat    with    the    I'eaders 
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Burke,  W.  H.,  and  his  notions  about 

mailing    cards    

portrait  of  
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of     131,  218 
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Casparl,    Prof.    Charles,    honored 225 
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Cerates,  comment  on 364 
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Changes   in   the  new   Pharmacopoeia 
— see  "Pharmacopoeia." 

Chap  cream    128,  260 

— see    also    "Cream"    and 
"Toilet  Cream." 
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ical students  in 213 

drug  swindlers  in    269 

history  of  the  drug  trade 140 
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Chill  cures,  formulas  for 109 

Chlnolio    390 

Chlosethoform      524 
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Chlorodyne     215 
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ice  cream   351 

Christmas   advertising,   plans   for... .456 

Cigar  box  ruling   228.  484 
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Stands  Co.,   National 358 

Cigars,   advertisement  of 167 

advertising     - 459 

a  method  of  advertising 432 


Cigars  and   tobacco,   advertising. ...     76 

artificial  spots  on 264 

Cinchona,  fluid  extract  of 528 

the  assay  of   364 

Cinchonidine,  some  remarks  on 365 

Cinnaldehyde   449 

Cinnamal    479 

Citraminum    oxyphenylicum    479 
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Clark,  Dr.  Tracy  E.,  appointment  of.   316 

Clark,   Ira  B.,   picture  of 151 

Cleaner    for    straw    hats 307 
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Cleaning  fluid,  a  formula  for 114 
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— see  "Cleaning  Fluids." 
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solution    of    352 
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Colchicine    460 

Colchlcum,  extract  of   494 

seed     449 

Cold  and  Catarrh  Remedies 504 

cream    42,  349 

an  advertisement  of 476 

formula,  a  new    36 

lilac  odor  for 127 

made  from  mineral  oils....     36 

of  paraffin  oil 217,  249 

mineral    217 

paraffin    43 

petrolatum    342 

cure,  advertising  a 152 

capsules    462 

— see  also  "Cough  Cure." 

Collections,  the  Importance  of 368 

Collective  index  of  the  A.   Ph.  A. — 

see  "Book  Reviews." 
Colleges,  discriminating  between  the  311 

Collodion     450 

Colocynth,    some    considerations    re- 
garding       450. 

Cologne  water i<^ 

Colorado,  liquor  troubles  in 360 

Coloration  of  carbolic   acid,   the 439 

Color  for  antiseptic  solution 482 

for  tooth   powder 481 

Coloring  agent  for  oils 132 

green    22 

electric  bulbs 132,  484 

for  butter    129 

Colors  for  show  card  writing 87 

Columbo  root,  cross-section  of 291 

Combination    among    the     Canadian 

Jobbers    ^*l 

of  drug  stores  in  Mexico 3b0 

Combinations  in  the  Jobbing  trade..    489 

in  the  retail  trade 489 

Combustible  ordinance  in  Pittsburg.        6 
Commercial  Section  of  the  A.  Ph.  A., 

editorial  on   399 

"Committee  on  R.  H.."  the   ........     95 

Company     pharmacies     in     EJngland, 
failure    of    the    bill 

affecting     316 

in     England,     compe- 
tition  of    182.   223 

Composition,  rubber 351 

Compounding   suggestions    124 


Concentrated  solutions — are  they  de- 
sirable?        430 

Condition  powders,  advertising 122 

Conference  of  faculties,  the  work  of  426 
of  Pharmaceutical  Faculties....   311 
Faculties,    the   annual 

meeting   of 400.  414 

Connecticut,  cocaine  conditions  in...   402 
Conspiracy   suits — see   "N.   A.   R.   D. 

Litigation." 
Consumers'      Co-operative     Commis- 
sion  Co.,   formation   of 489 

Contract    movement     5,     50 

plan    adopted    by    another    pro- 
prietor        95 

by  Paris  Medicine  Co. .        5 

decisions   regarding    315 

strengthened    315 

proprietors,  the  list  of 405 

Contracts,   some  druggists  refuse  to 

sign    183 

Cooban,    B.    S.,    ice    cream — how    to 

make   it    197 

portrait  of '. 197 

Cooban's  drug  store  paper 14 

foot   powder    348 

Cooling  cream,   Cooban's    42 

Co-operative  plan,  a  unique 252 

societies   in  England    355 

Copaiba,  in  a  prescription  mixture..      79      « 

the  testing  of    450 

Copper  salts  and  tannin  incompatible  482 
sulphate  and  aromatic  spirit  of 

ammonia  incompatible 482 

the   use    of    in   fighting   typhoid 

fever  infection  388 

Cordial,    neutralizing    86 

Corn   cure 462 

a  liquid 384 

window  display  of 203 

salve     349 

Cosmetic,   linseed    44 

Cost  of  doing  business,  more  about 

the     71 

Cotargit 168 

Cotton  plant,  the  names  of  the 390 

Cottonseed     meal,     determining     the 

quality  of    439      **> 

Cough  balsam,  German 462 

cure,  advertising  a 122,  123 

a  window  display  of 112 

Introducing  a   209 

of  flaxseed  and  glycerin 215 

— see  also  "Cold  Cure." 
medicine,  an  advertisement  of. .   476 

remedy,  advertising  a 78 

syrup     392 

Council  of  Pharmacy  and  Chemistry 

of  the  A.  M.  A 

316,   139,   182 
Counter  prescribing  by  druggists...   360 

latitude  in    223,  380 

Court  plaster,  liquid 39 

Cowan,  David,  pottrait  and  mention 

of    97 

Cows,   diuretic  for    462 

Cream,  almond  305 

hand     172 

a  new  toilet 525 

a  skin 15 

borated  witch  hazel 164 

cold,   petrolatum    .•••   342 

— see  also  "Cold  Cream." 

cucumber     ' 392,  440 

for  the   face,    "dry" 393 

glycerin  shampoo    172 

making  a  toilet 478 

menthol   face    481 

milk  white  chap 128.  481 

of  bismuth,  improved   218 

shaving    481 

toilet,  advertising   122 

"Credits    and    Collections,"    a    sym- 
posium on   188,  242,  287,  329 

Credit  terms  of  the  N.  W.  D.  A.,  the 

j^g^     • ••      5^ 

Creme  de  menthe  for  thfe  fountain..   174 

Creosina  Bosio 168 

Creosotal  and  Basham's   mixture...   429 

Creosote    450 

Creosotina   214 

Cresol 450 

Cripps,     Ernest    C:       One     Summer 

Evening    1*^0 

Cucumber    cream    392,   440 

Cunningham,    Andrew    R.:      Credits 

and  Collections 243 
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Cunningham,   A.   R. — his   method   of 

making   soda    syrup..   237 
prescription  room  of. . .   160 

Curarll    258 

Curry,  H.  M.,  portrait  and  mention  of  385 
Customers'  orders,  illiterate.  .30,  31, 
74,  75,   120,  121,  164,  165,   206,  207, 
249,  250,  295,  296,  343,  344,  382,  383 

434.  435,  473,  517 
Cut-rate  troubles  in  three  cities....   492 


D 

DandrufC  remedy  and  hair  tonic...  392 
Davis,  R.  A.:     Ginseng  Growing  for 

Druggists     371 

"Deadbeats,"  a  proposed  directory  of  493 
Decision  favorable  to  the  N.  A.  R.  D.  136 
in  New  Orleans  regarding  regis- 
tered assistants   140 

In  South  Dakota,  an  Interesting.  '228 

In  the  Macy  case 356 

in  the  Piatt  case 90 

Decisions  regarding  contract  plan. .  315 

Degree  problem,  solving  the 399,  411 

Degrees  In  pharmacy,  the  A.  Ph.  A. 

on    399,  411 

Dental   plate  cleaner    349 

Denver  clerks,  the  action  of  the 95 

druggists,  co-operative  plan  of. .  252 

Deodorant    393 

Deodorizing  benzine   132 

Depilatory   43 

Designs  for  the  window — see  "Win- 
dow Displays." 

Detroit  association  elects  officers...  52 
College     of     Pharmacy     discon- 

.    tinued    402 

Diabetes,  a  new  remedy  for 524 

DIastasIn 37 

Diazyme     258 

Digestive  powder,  a 80 

Digitalis    451 

extract  of  in  the  new  U.  S.  P..  494 

Infusion  of    614 

Dlnet  &  Delfosse  Pharmacal  Co 402 

^      Discounting   bills    367 

cash   266 

Disodium    pyrophosphate    484 

Dispensatory,  National  Standard  447,  470 

the  new   "National" 385 

Dispensing    counter,    cleanliness    at 

the    169 

points    124 

Displays  In  the  window — see  "Win- 
dow  Displays." 

Distemper  In   dogs 218 

Diuretic  for  horses  and  cows 462 

.Doctorate    degree     In    pharmacy,     a 

debate    on    the    511,  512 

Doctorate   question,    the 294 

Doctor  of  Pharmacy  degree,  A.  Ph.  A. 

action  on 399,  411 

title     136 

Doctors,   his  methods  of  cultivating 

the    342 

•       "Doctors   of  Pharmacy" 91 

letters  concerning  the 

title  of 163,  248 

Doctor,  the  title  of 205 

Dodds,  R.  N.,  portrait  and  mention  of  474 

store  of    106 

Dodge,  Edwin  P.,  mention  of 278 

Does  Sampling  Pay? — A  Symposium  151 

Dogs,  distemper  in 218 

Dosage,    change    of    In    the    new    U. 

S.   P 521 

Dow  case  against  the  N.  A.  R.  D...  490 
Dramatic    entertainment    by    Phila- 
delphia students    8 

Drawings  by  W.   A.   Humphries.... 

107,  158,  159,  215,  204,  288 
Drug     adulteration — see     "Adultera- 
'      tlon." 
I                  clerk  association   In  New  York, 

a  new    360 

store   combinations    489 

paper,    a    14 

how  he  distributes  his. .  118 

profits 71,  133,  221,  266,  384 

stores,  pictures  of — see  "Stores, 
Pictures  of." 
Druggists,  a  big  group  of  at  Parke, 

Davis  &  Co.'s. ..  .facing  page  272 

and  physicians'   club 228 

and  their  Incomes 71 

and  their  profits 133,  221,  266,  384 


Druggists,    the    unfortunate    condi- 
tions of  many 310 

Druggists'  journals — see  "Drug  Store 

Papers"  and  "Advertising  Ideas." 
"Druggist's  Specialties,"  the. 41,  127, 

172,  215,  260,  304,  348,  392 

Drugs  In  New  Jersey 310 

selling  household    119 

Drying  oven,  making  a 521 

Duffy's    Malt    Whiskey    declared    a 

liquor 316,  360 

Dunlap's  corn  cure  fakir 48 

Duotonol     258 

Duran     258,  301 


E 

Early  closing  bill  in  New  Zealand..  337 

in  Owosso,  Michigan 3 

East  Aurora,  a  little  journey  to 100 

Ebert,    Albert   E.,    presented   with   a 

loving    cup    ., 228 

prize,   award  of  the 415 

Eccles,  R.  G.:  A  Debate  on  the  Pre- 
servative   Question    498 

Eczema,  a  remedy  for 219 

remedy,  a  liquid 250 

Editors,     pharmaceutical,     are     they 

visionary  and   Impractical? 1 

Educational  conditions  In  Australia.  337 

progress    of   the   year 425 

requirements   advanced    ....224,  425 
standards  to  be  increased  in  Illi- 
nois      400 

Education,     a    Quarter    Century    of 

Pharmaceutical     64 

Effervescent   salts,   the  manufacture 

of     132 

Egg  lemonade 87 

Eggs,   best  preservative  for 36 

Ektogan    37 

Elaterium  451 

Electric  bulbs,  coloring 132,  484 

window   display    29 

Elixir   of   acetanllid 210 

of  gentian  and  iron 170 

glycerinated    395 

of  iron,  quinine  and  strychnine, 

new  formula  for..  125 
of  Iron,   quinine  and  strychnine 

phosphates     451,  482 

of  lactopeptin   40 

of  lactophosphates,   compound.-.  396 

of  pancreatin    395 

of  pepsin,  compound   40 

of  terpin  hydrate 211,  440 

with  wild  cherry 211 

of  three  chlorides 210 

of  thyme  with  bromides  and  at- 
ropine      431 

Elixirs,  pale  green   23 

Embalming    fiuld     304 

Empties,  decision  regarding  by  job- 
bers    312 

Emulsion  of  chloroform 452 

of  cod-liver  oil 452 

and  hypophosphites  452 
with    calcium    lac- 

tophosphate     . . .  477 

Energetenes    258 

English  and  Japanese  valerian 83 

cousins,  the  troubles  of  our 355* 

troubles    182 

Entrance  requirements    427 

Envelopes  for  the  enclosure  of  small 

articles    433 

Equiseti^e:  a  poison  alkaloid 523 

Erasin    82 

Ergot,  extract  of ."  494 

some    considerations    regarding.  452 

Erosan    214 

Errant,  Joseph  W.,  makes  fine  speech  405 

note    concerning    316 

remarks  of  on  civil  ser- 
vice reform   489 

Essence  of  pepsin 129 

Etching   glass 131 

Ethyl  chloride    318 

Eucalyptol     452 

Eucalyptus,  Maiden's  critical  review 

„of     301 

Eugenol     452 

Euphorbia   Drummondii    523 

Euporphin    214 

Eutannin     479 

Examination  by  the  Ohio' board,  an.  508 

questions     18 


Excipient  for  a  pill  prescription....   131 
for    pills    of   arsenous    acid   and 
iron    lactate    174 

Exhibit  at  the  A.  Ph.  A 272,  408 

Extract  of  aconite 452 

of    digitalis    494 

of   nux    vomica    495 

Eye  bleach  for  black  eyes 462 


Fable,    a   drug   store 201 

Face  cream,    menthol 481 

— see  "Cream." 

paint    305 

wash    525 

Palkenberg,  Frank  E. — his  idea  about 

prescription   pricing.  ..134,  289 

portrait  and  biography  of..  289 
prescription  pricing  methods 

of    296 

False  unicorn   40 

Farrington,  Frank:     A  Beauty  Book  55 

A  Cleaning  Fluid    114 

For  Kickers    (verse) 116 

Helpin'  Jim   (verse) 204 

The  Ballad  of  Simeon  Brown 

(verse)    149 

The  Church  Soda-water  Sale  330 

When  All  Alone  (verse) ....  16 

February  advertising 33 

Federal  News  Co.  swindler 183 

Feet,  remedy  for  frost-bitten 132 

Felt  hat  cleaner,  a 44 

Ferrocolin   479 

Fertilizer,  a  good 210 

Fetron     82 

Fetrone    391 

Fierce  struggle,  a 223 

File  for  formulas,  a 210 

Filling  bottles,  device  for 388 

Filtering  medium,  paper  pulp  as  a. ,  256 
Finck,    Leon   C,    portrait   and   biog- 
raphy  of    289 

Fire  insurance  company,  druggists' — 

see  "Insurance." 
Fitch,  Col.  E.  W.,  portrait  and  biog- 
raphy of 247 

Flaxseed,  keeping  free  from  bugs...  431 

Floricln     259 

Flowers,   preservation   of 483 

Fluid  extract   of   gentian 514 

of  licorice    347 

Food     adulteration,     some    startling 

facts  regarding 389 

Foods,  a  debate  on  the  use  of  pre- 
servatives  in    486,  497 

Foot  or  bath  powder,  package  for. . .  393 

powder    393 

advertising  a 297 

used  In  the  German  army. .  210 
powders,  label  and  package  for.  348 
Force,  Harry  N.:    A  Boastful  Gradu- 
ate      463 

Formaldehyde,  estimation  of 300 

Formula  file,  a 210 

Fountains — see   "Soda  Fountain." 

two  druggists  and  their 293 

Francis,  Dr.  John  M. :  The  New  Phar- 
macopoeia  273,  317,  361,   449,  494 

Francis's  serial  on  the  U.  S.  P.,  Dr.  487 

Free  alcohol  for  industrial  purposes.  26 
Freericks,   Frank  H.:     A  Druggists' 
National    Insurance   Company... 9, 

139,  407,  413 

Freezing  solution,  a  non- 31 

another   non-    75 

Friendship,  an  advertising  talk  on..  76 

Frost-bitten  feet,  remedy  for 132 

Frosting  glass 352 

Frost  on  show  windows 484 

Frying  pan  and  the  fire 310 

Fueller,  H.  C,  a  picture  of   152 

store  of    290 

Fueller,  H.  C:  Several  Good  Formu- 
las      461 

Fueller's,  H.  C,  methods  of  cullvat- 

Ing  the  doctors    342 

Furniture  polish    439 

Q 

Gale,  Walter  H.,  portrait  and  men- 
tion of    515 

Gallagher,  John  C,  portrait  and  men- 
tion of 406 

Gargle     348 

Gastricin    82 
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Gauze  for  straining  purposes 212 

Gayle,  J.  W.:  Competing  Druggists . .      24 

Gehrung,  J.  M.,  pharmacy  of 511 

Gentian  and  Iron,  elixir  of 170 

fluid  extract  of    514 

Gelatin    capsules,    self-sealing 438 

coating  of  pills 212 

elixir  of  glycerinated 395 

Georgia  Board  and  interstate  regis- 
tration       29 

law  to  bo  enforced 359 

liquor  conditions  in   i . .   401 

Gerdal    82 

German  cough  balsam 462 

preparations,   some   352,  382 

some  more    474,  483 

Gietner,   Charles,   portrait   and   men- 
tion  of    515 

Ginger,  tincture  of 127 

wine,    brewing    522 

Ginseng  grrowlng  for  druggists 371 

more   about. .   434 

illustration  of   372.  373 

wild  vs.  cultivated   478 

Glass,    etching    131 

frosting     352 

Glycerin    and    tincture   of   Iron   per- 

chlorlde  in  combination 389 

shampoo  cream 172 

Glycerite   of   starch    15 

Glycerophosphates,  elixir  of  the....   130 

of  lime  and  soda 440 

Glyphocal  4  ;  • 

Gold  bromide,   solution  of A".^ 

Golden  seal,  dealers  in  the  plants  of.   Zi' 

the  cultivation  of 8^6 

Good,  James  M.,  honored   226 

Gopher  poison,  a   17S 

Gordon.    Frederick   T..    portrait   and 

mention  of 184 

Goudrogenin    341 

Gould,  M.  P.,  on  "Some  Advertising 

Methods"    291 

Graduation      prerequisite      law — see 

also   "Prerequisite  Law." 
Graduation  prerequisite  law,   the  A. 
Ph.   A.    model .... 
laws,     the     import- 
ance    of     prelim- 
inary      standards 

In    612 

398.  411.   428 

legislation    67 

movement,    the    ad- 
vance of 426 

requirement    in    Illinois,    the....    490 
Grand  old  man  of  pharmacy,  the...      89 

Gray,  Prof.   John  A.,  portrait  of 99 

Grease    rouge    350 

Green  coloring  agent 22 

color,  where  does  it  come  from?  439 

oil,  Perkins's 44 

preparations,   some   22 

soft    soap     22 

versus    dried    drugs 627 

Gregory.  Dr.  Willis  G..  article  on  by 

Harry  B.   Mason    146 

portrait  and  mention  of 99 

Grlserln    437 

Grocers,     competition    of     in    small 

towns    384.   434 

disposing  of  the  competition  of.   472 
how   he  got  the  best  of  In  bis 

town     472 

Guava  leaves    523 

Guayalin     214 

H 

Haarer.  Jacob  A.,  mention  of 183 

Hair   dye 463 

a   walnut    484 

a  window  display  of 148 

advertising    78 

and  dandruff  remedy 392 

a  formula  for  a  sage 148 

resorcin   481 

tonic,    a    127 

dyes    :...   526 

Hallberg,  Professor,  a  sanpshot  of . . .    421 

note  on   416 

Hall,   W.   A.,  before  a  Detroit  medi- 
cal society   491 

Hamlet  without  the  prince    309 

Hance.  Joseph  C,  death  of 493 

Hand  lotions  and  creams    41 

Hanlon.     R.     D..     advertising    meth- 
ods   of    519 


Has  somebody  sinned?   401 

Hat  cleaner,  a  felt   44 

Headache  elixir   305 

powders,    advertisements    of . . . .     78 

remedy,    a    462 

tablets,  window  display  of 17 

Head    vermin    349 

Heebner,  Charles  F..  illness  of 448 

Hektograph.   using  a    174 

Helfman,   Joseph,   a  snapshot  of 420 

Heliotrope  extract 39 

Hellebore,  the  use  of 352 

Hemp,  tincture  of  for  coloring  pur- 
poses         22 

Hereth,  Frank  S.,  mention  of 8 

Herltin    168 

Hermann,    E.    von,    reference   to   the 

pharmacy  of 353 

Hides,  tanning   40 

Higher  education,  an  era  of  in  phar- 
macy      224.  425 

Hill,  Prof.  Herbert  M.,  portrait  of..  99 
Hill,  W.  H.,  portrait  and  mention  of.  480 
Hills,   Walter,   portrait   and   mention 

of    369 

Hippol     437,  624 

Hirudin    82 

History   of   the   Chicago   drug   trade 

completed     140 

Hockey  team,  a  pharmaceutical....  292 
Hoffman,     Frederick,     portrait     and 

obituary  of    6 

Holiday  advertising,  plans  for ~.    456 

Horehound  drops,  window  display  of     29 

Horns,    staining     528 

Horses,  diuretic  for 462 

Hot  soda  formulas 86,  526 

water  bottles,  advertising 76 

Houghton,  E.  M.,  picture  of 113 

Housecleanlng  helps,  advertising. . . .  123 
How  far  may  the  pharamaclst  go?. .  380 
Humphries,  W.  A.,  cartoons  by.. 107, 

168,  159,  204,  215,   288 

Hunter.  L.  J.,  portrait  of 153 

Hydrastine  muriate,  solution  of 440 

Hydrastis,  dealers  in  the  plants  of. .   327 

the   cultivation   of    326 

Hydrogen  peroxide  361 

Hynson,  Henry  P.,  a  note  on 421 

Hynson,  Henry  P.:   On  the  Doctorate 

Degree     611 

Hyperbiotln    259 

Hypophosphltes  compound,  syrup  of.   130 

I 

Ice,  artificial   175 

cream,  advertising   298 

formula  for  of  different  flavors  351 

formulas    for    197 

how  to  make  It 197 

sandwiches     351 

vanilla,  formulas  for 262 

creams  and   ices    339 

Ichthyol   In  combination  with  acids.      39 

in  ointment   75 

Idaho  law,  a  new 226 

Illinois,  higher  standards  in 400 

opinions  on  educational  subjects  401 

secretaryship   in  politics    360 

Illiterate  orders    30,  31.  74.  75, 

120,  121,  164,  165,  206,  207,  249. 
250.   295.   296.   343,   344.   382. 

383.   434,  435,  473,  517 
Index  collective,   to  the  proceedings 

of  the  A.  Ph.  A 178,  228,  302,   409 

Indian    economic    products,    diction- 
ary of   83 

relic,  an   285 

Territory    Board    of    Pharmacy, 

secretary  of 896 

"Inert  matter,"  a  cartoon 108 

Infusion    of    digitalis — should    it    be 

filtered?    614 

Inhalant     625 

Ink,    blue    263 

spots,  cleansing 626 

stains,  removing   36 

Insecticides    849 

Insect  powder,  a  clever  window  of..  260 

the  burning  of 484 

Insoluble  powders  In  mixtures 255 

"Insurance    Company,    a    Druggists' 

National"    9,   139.  407.  413 

Insurance    company,    national    drug- 
gists'  approved   in  New  York....   316 
Insurance   company   proposition,   the  291 
the    national     447 


Interstate  registration,  the  policy  of 

the  Georgia  Board    29 

In  the  same  box 434 

Inventories  and  druggists    i 

Inventory,  how  and  why  to  take  an.   368 

lodalia 479 

Iodine,  making  the  tincture  of 28 

lodollne     259 

lodor     524 

lodose    437 

Iron  albuminate,  liquor  of 129 

and  manganese  peptonate,  elixir 

of     431 

solution  of.74,  431 
and    quinine   citrate,    incompati- 
bilities  of    79 

chloride   of    496 

citrate   and   quinine   sulphate   In 

combination    440 

perchloride,   tincture  of  In  com- 
bination  with    glycerin 389 

quinine    and    strychnine,    a    new 

formula  for  the  elixir  of 125 

quinine     and     strychnine     phos- 
phates,   elixir   of    451.  482 

saccharated  carbonate  of 496 

Isopral    82 

Isson    437 

"Items  of  Interest"    14 

"It  puzzled  him"    31 

J 

Jackson.  H.  F.:  An  Indian  Relic...  285 

Jalap,  cross-section  of 258 

Jamaica  ginger 127 

Japanese    buildings    of    Dr.    Jokichl 

Takamine    380,  381 

Jell-Flora    525 

"Jerusalem   Balsam"    474 

Jewelry  schemes,  fake   92: 

sharps     226 

Jobbers  decide  regarding  empty  tins  312" 

of  Canada  combine   489- 

the  annual  meeting  of   447 

Jockey  Club  extract 39 

Johnson  &  Johnson  combine  with  the 

J.  Ellwood  Lee  Company 140' 

Jones,  Dr.  Philip  Mills,  picture  of..   150' 

Jones,   Simon  N.,   portrait  of 405- 

Journalists,  a  group  of  pharmaceuti- 
cal       41Z 

Journals  for  druggists — see  "Drug 
Store  Papers"  and  "Advertising 
Ideas."  ^ 

K 

"Kaiser  wasser"   353,  882 

Kaloderma    624 

Kansas  City  outbreak,  a 228 

Kaolin,  cataplasma 863 

KauCfman,      George      B.:      President 

James  H.  Beal   185 

Keighley,    Joseph    H.:       Show    Card 

Making 61 

Keratin,  coating  pills  with 170 

Kidney  and  liver  cure    43 

Klepe,  Prof.  Edward  J.,  portrait  of . .      99 
Kllburn,    D. — his    advertising   meth- 
ods       166 

KUngston,   E.    A.,    description   of   the 

store  of,  by  Harry  B.  Mason.   320 

portrait  of 320 

"Kleano,"    formula  for    114 

Knock-out  drops    84 

Knox,  J.  W.  T.,  picture  of 113 

Kremers,   Edward:   A  Toast  to   Pet- 

tenkofer    238 

On  the  Doctorate  Degree 512 

Kremers,  Edward,  picture  of 150 

Kreso   dip    396 

L 

Labels  should  never  be  pasted  on  top 

of  one  another 17S 

some    novel    prescription    435 

sticking  to  tin  containers. .  .394,  434 
the  dangerous  practice  of  past- 
ing over  one  another 486 

Label  varnish 361 

Lactocolle 259 

Lactophosphate  of  calcium,  syrup  of  300 
Lactophosphates,  compound  elixir  of  396 

Lanoline   318 

Lassar's  paste    480 

Latin  prescription  phrases,  book  giv- 
ing          88- 
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Law,   pharmacy — see  "Legislation." 
tlie  A.  Ph.  A.  model  graduation 

prerequisite 398,  411,  428 

Laws,     cocaine — see     "Anti-cocaine" 
and  "Cocaine." 

pure  food  and  drug 423 

Laxative  lozenges   128 

tonic    348 

Lead  plaster   451 

Legislation       against       cocaine — see 
"Anti-cocaine"   and   "Cocaine." 

during  1905,  new 271 

in  Michigan,  new 270 

in  North  Carolina,  new' 270 

liquor,  in  New  York   270 

new    226 

of  1905    94 

pharmaceutical     138 

Lemen,  J.  Major:  Credits  and  Collec- 
tions     189 

portrait  of 189 

Lemonade,    egg    87 

Lemon  at  the  fountain  263 

extracts,   adulteration  of    389 

Lewis  and  Clark  Congress,  the  ....  314 

Lice  killer,  chicken 463 

Licorice,  fluid  extract  of 347 

syrup    of    307,  522 

window  display  of    60 

Lighting  the  store   35 

Lilac  extract 39 

odor   216 

for  cold  cream  127 

water  173 

Lime  water  container   389 

Liniment    461 

a  white 165 

barbed  wire  343 

of  soft  soap  40 

window  display  of   343 

Liniments,  coloring  green 22 

Linseed    cosmetic    44 

oil,  simple  tests  for 69 

Liquid  court  plaster 39 

smoke    308 

soap   480 

Liquids  in  capsules,  dispensing 173 

Liquor   carbonis    detergens    352 

conditions  in  Georgia 401 

laws  in  New  York,  new 270 

legislation  in  Massachusetts....  137 

of  iron  albuminate   129 

prosecutions   in  Burlington 448 

ruling,  that  startling 400 

troubles  in  Colorado 360 

Liquors,    several     patent     medicines 

declared  to  be    488 

Liquozone    ruled   out    of   North    Da- 
kota      316 

Literary  Digest,  mention  of 126,  385 

Lithyol    259 

Litigation,   N.   A.  R.  D. — see  "N.  A. 

R.  D." 

Lloyd  Library,  bulletins  from  the..  303 
Lockie,  J.  A.,  portrait  and  pharmacy 

^  of    '. 97 

Loco-weed  investigation  301 

Loder  case  against  the  N.  A.  R.  D. 

victorious     490 

London  pharmacy,  a  remarkable....  369 

the   new   Lord   Mayor  of 493 

Long    Island    State    Hospital,    phar- 
macy in    3^9 

Lotions  and  creams   41 

Louisiana   Purchase  Exposition,   the 

Iowa  building  at  26 

Louisville  druggists   establish   sche- 
dule      183 

Lucas,  E.  W.,  portrait  of !  370 

Lupeol     523 

Lycopodium,  spurious    84 

M 

MacDonald,  James  M.:  Coating  Tab- 
lets with  Chocolate    200 

Macy  decision,  the  last 356 

Made  on'  the  spot  299 

Magen   tropfen    352*   382 

Magnesium  carbonate,  dispensing  In 

mixtures     255 

citrate,  solution  of  472 

sulphate,  the  solution  of   264 

effervescent   solution   of....   527 
Maiden's  critical  review  of  Eucalyp- 
tus       301 

Mailing  card,   a   unique    476 

cards,  some  good  specimens  of.   102 


Mailing  cards,  some  specimens  of. .    208 

list,  compiling  a 167 

how  to  get  one  up 104 

Mail    order    business,    securing 251 

houses,  competing  with  the  345 

octopi,  the   2 

Malaria,  formulas  for  the  cure  of...    109 

Malarial    tests    350 

Malt,  extract  of , 494 

extract,  window  display  of 161 

Mandrake   bitters    260 

Manicure    specialties    392 

Mann  bill,  debate  on  the 464,  467 

the  progress  of  the 94 

why  it  should  be  enacted. .   464 
why  it   should  not  be   en- 
acted       467 

Mann,  Charles  F.:     Credits  and  Col- 
lections        190 

portrait  of 403 

Marble,   removing  stains  from 169 

to  clean    219 

M.  A.  R.  D.,  progress  and  movement 

of     491 

the  president  of    184 

Marsden,  C.  B.,  pharmacy  of 118 

Martin,  N.  H.,  a  snapshot  of 419 

mention  of 418 

Maserang,   Joseph,   pharmacy  of....    501 
Mason,    Harry    B.:    A    Big    Buffalo 

Store    277 

A  Drug  Store  Fable 201 

A  Quarter  Century  of  Pharma- 
ceutical Education    64 

America's  Largest  Drug  Store..    229 
Apothecary   to    the   President...    320 

Dr.  Willis  G.  Gregory 145 

How  to  Read  Books  176 

"Put  Me  OfC  at  Buffalo." 96 

Robert  K.   Smither   193 

The  Trust  Question   220 

The    Vital    Importance    of    Pre- 
liminary   Standards    512 

The  Year's  Progress    425 

Massachusetts    board    and    the    new 

Pharmacopoeia    402 

Massage  cream 128,  129,  381,  395 

an  excellent  formula  for  260 

Dixon's    formula   for    165 

Massing  agents    429 

Materia   Medlca,    the    new 485 

McCord,  A.  C,  portrait  and  mention 

of 247 

McGill,  J.  T.,  picture  of 113 

McKesson  &  Robbins  and  the  N.  A. 

,,I^-.D 181,  268,  357 

McKmley    case,    prescriptions    writ- 
ten in  the  famous 321 

McLean,  stenographer,  picture  of...   113 

Medicine  man   up-to-date,    a 159 

the  conditions  in  134 

Meerschaum  pipe,   coloring  a -308 

Menthol  face  cream   481 

ointment   \\\   306 

Menthyl-camphorate 83 

Mercuric    chloride    and     strychnine" 

incompatibility    of    '   527 

Methyl  alcohol,  A.  Ph.  A.  condemns 

the  use  of   412 

deaths     8 

in    the    manufacture    of 

witch-hazel    269 

laws    regarding    226 

legislation    140 

letter  from  Doctor  Wood 

concerning    120 

poisonous      when      used 

externally    91,  130 

regarding     the     toxicity 

of 300 

the  detection  of  in  mix- 

^^tures    86 

the  poisonous  effects  of     84 

-^   .^       ■         the  toxicity  of 46 

Methylene  blue  proposition   219 

Metric  equivalents    130 

Metropolitan    Association    of    Retail 

Druggists    132 

Meyer,  Christian  F.  G.,  death  of!!!.*   316 

tribute    to    353 

Michigan     Pharmaceutical     Associa- 
tion,  meeting  of    353 

pharmacy  bill,  a  new 51 

law,  a  new   ! ! ! !   270 

Micrococcus  rheumaticus   213 

Microscopical  students,  a  picture'  (^"    213 

Miles  Medical  Co.   cutters 5 

Milk,  a  new  method  of  adulterating     84 


Milk   preserved   with   formaldehyde.   521 
Minneapolis      travelers       of      Parke, 

Davis  &  Co 246 

Minnesota,  as  they  view  prerequisite 

legislation   in 356 

Missouri     botanical    garden,    annual 

report  of  the    301 

Pharmaceutical  Association 272 

will    adopt 
Beal    law.    272 
pharmacists      jump      into      the 

breach    443 

Mittelbach,  William:  Credits  and  Col- 
lections        329 

portrait    of    329 

Model    graduation    prerequisite    law, 

the    398,   411,   428 

Money-making  ideas,  some 163 

Morris,    Max,    elected    president    of 

Georgia  Association   272 

Mortar,  a  historical 285 

Mosquito    lotion     262 

Mucilage  of  acacia  and  alcohol  in  a 

prescription     395 

circulatory     displace- 
ment in  making. . . .   430 

of  tragacanth   352 

Mulracithin     524 

Munyon  and  the  N.  A.  R.  D 95,   407 

Muttertropfen,  a  formula  for 483 

N 

Nail   polish    392 

powder,    a    !      74 

Narcotic  evil  in  Cleveland   6 

laws — see      "Anti-cocaine"      and 

"Cocaine." 
— see        "Anti-Narcotic,"        "Co- 
caine," and  "Anti-cocaine." 

Narcyl    37 

N.    A.    R.    D.,    an    unjustified   attack 

upon     47 

arrangements     for     the     Boston 

meeting  of 316 

biography  of  the  president  of. .    162 
editorial  on  the  annual  meeting 

of     397 

in  New  York  City,  the 6,  50, 

93,    182,    268,    315,    402 
Lazell,  Dalley  &  Co.,  and  the...    272 

litigation    5,   51,    93,   136, 

227,   315,   356,   490 

in  the  Piatt  case 90 

McKesson   &  Robbins,    difficulty 

with   181,  268,  357 

monthly  progress  of . . .  .5,  50,  93, 
136,  180,  226,  268,  315,  357,  402,  447 

"Notes"     404 

the  annual  meeting  of  In  Boston  403 
National    Association    of    Boards    of 
Pharmacy,  meeting  of 

400,  414 
of     Retail     Druggists — 

see    "N.   A.    R.   D." 
of  State  Boards  of  Phar- 
macy, the    95,   414 

druggists'    flre    insurance    com- 
pany approved  in  New  York..   316 
See  also  "Insurance." 
insurance     company     organized, 

the    447 

Wholesale     Druggists'     Associa- 
tion, meeting  of 447 

"National  Cigar  Stands  Co." 353 

Navy       pharmacists,       congressional 

bills    for     47 

Nelden,  W.  A.,  death  of 95 

Nerve  pill,  a 174 

Nerviton 437 

Neuronal     leg 

Neutralizing  cordial   86 

Newberry,  Truman  H.,   appointed  to 

a  government  position 139 

"New    economic    order,"    the 489 

New    Jersey,    drugs    In 310 

NEW  RBMBDIBS: 

Acetylamidosalol    82 

Adorin     479 

Agfa — the  Agfa  Perfumes 37 

Ansesthol-Myer 301 

Anasarchin     82 

Anchylotaphin    479 

Antlchloren    301 

Antidol    214,  390 

Antiputrol    82 

Antiscrofulin     624 
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NEW  REMEDIES— Con«nt»ed; 

Apnol 214 

Arhovln 82 

Aristolol    479 

Bioplastina  Serono   433 

Borol     479 

Brominol     437 

Bromlecithin   390 

Calomelol     37 

Candol    •.  .  : 168 

Cehalopin    '. . .   301 

Cellotropin    82 

Cephalopine    214 

Cctiacol-palmiacol     437 

<:hevadol     168 

Chinolio    390 

Chloajthoform   524 

Cinnamal    479 

Citraminum  oxyphenylicum  ....   479 

Cotargit     168 

Creosina  Bosio     214 

Curarll    258 

Diastasin    37 

Dlazyme    268 

Duotonol    268 

Duran    258,  301 

Ektogan    37 

Energetenes     268 

Erasln   82 

Erosan    214 

Euporphln    214 

Eutannin    479 

Ferrocolln    479 

Fetron   82 

Fetrone    391 

Florlcin     269 

fJastrlcln    82 

(ierdnl    82 

Glyphocal   479 

Goudrogenin    841 

Grlserln   437 

Guayalln     214 

Herltin 168 

Hlppol     437,  624 

Hirudin    82 

Hyperblotin   269 

lodalia     479 

lodoline    269 

lodor     624 

lodose    487 

Isopral    82 

Isson    437 

Kaloderma    624 

Lactocolle    269 

Llthyol    269 

Menthyl-camphorate    83 

Mulraclthln     624 

Narcyl    37 

Nerviton   487 

Neuronal     168 

Novargan    624 

Olan     624 

Perhydrol   891 

Phytln    87 

Plscarol     624 

Polychloral     437 

Rexotan    188 

Salicylarsenate  of  mercury 891 

Salvin    269 

Saponarin    83 

Sophol   269 

Stovalne    37 

Tachysan    624 

Talllanine    83 

Tannobromln    83 

Tannochrom     37 

Tetron    83 

Theranol    624 

Therapogen    259 

Thlderol    479 

Tot   269 

Trichophytln   391 

Turlcln    :• 259 

Urocitral     391 

Ursln    269 

Veratrone     624 

New   Tear's  letters,   three 518 

New   York   Board   decides   regarding 

catarrh  cures    314 

of  Pharmacy,   rulingby  272 
City,  N.  A.  R.  D.  movement 

in     6 

N.    A.   R.   D.    organization 

ln6,  50,  98,  182,  268,  315,   402 
organizing    50 


New    York    College    of    Pharmacy, 

changes  In  the  course  of.     49 
correction  regarding  the  ed- 
ucational  standards   of     .      75 
educational  standards,  a  cor- 
rection  regarding    31 

liquor    laws,    new 270 

New    Yorkers    angry 49 

New  Zealand,  early  closing  bill  in..   337 
Noel,    Dr.    Joseph    R.,    portrait    and 

mention   of    162 

Non-freezing  solution,   a 31 

another   75 

North    Carolina    pharmacy    law,    the 

new     270 

Northwestern    School    of    Pharmacy 

establishes   novel   scholarships....   181 
Nothing  could  be  more  misleading..   265 

Novargan     524 

Noyes,  Daniel  R.,  elected  regent....     52 

Nut  sundaes    308 

Nux  vomica,   extract  of 495 

tincture     of     In     the     new 
Pharmacopoeia 430,  441 

O 

Observer,   letter   concerning   the....   135 

the    4,    48, 

92,  135,  179,  267.  311,  355,  443 

Off  &  Vaughn,  store  of 341 

"Office"  pharmacy,  the    353 

Officers   of   the  A.   Ph.   A.,   a  group 

portrait   of    409 

Ogier,  W.  R.,  portrait  and  mention  of  126 
Ohio  board  after  cocaine  violators..   402 

Board  of  Pharmacy  ruling 183 

fighting  the  anti-narcotic  evil  in  491 

tincture  of  opium  in 347 

Oil,    Improved    carron 256 

nerve,  bone,  and  muscle 461 

of  petre    262 

of  stone    262 

"Province"     218 

testing  linseed   69 

Oily  bottles,   cleaning    478 

Ointment,  a  formula  for 481 

an  antiseptic    440 

for  catarrh    505 

for  piles   462 

Ichthyol   in    75 

of  balsam  of  Peru 219 

of   bromine    429 

of  menthol  306 

of    mercuric    chloride 429 

of  yellow  mercuric  oxide 35 

Oklahoma  Board  of  Pharmacy  gives 

uniqueprizes  448 
ruling    by    the 

52,   448 

Olan     524 

Oldberg,  Oscar,  a  snapshot  of 418 

O'Nye— Oh   My!    !    ! 158 

Opening,  a  soda  fountain 206 

Opium,  extract  of   495 

sold  in  drug  stores,  the  tincture 

of     347 

Orders,  Illiterate.  .30,  31,  74,  75,  120, 

121,  164,  165,  206,  207,  249,  250, 

295,  296,  343,   344,  382,  383, 

434,   435,   473,   517 
Owl  Drug  Co.  shortens  the  hours  of 
clerks    183 

P 

Packages,    to   keep   from   being   oil- 
stained    and    soiled    431 

Panama  service,  pharmacies  for 52 

Pancreatin,   elixir   of 395 

Paper  pulp  as  a  Altering  medium...   256 

Paregoric     127 

Paris  green,  advertising 251 

selling     254 

the    use    of 352 

Parke,  Davis  &  Co.,  a  snapshot  of  the 

guests  of   391 

entertaining    350    visitors 

facing  page  272 
travelers,      a      successful 

group   of    246 

Parker,    A.    S.:     Essentials    to   Busi- 
ness Success  367 

Parsons,  C.  W.,   picture  of 113 

Paste  for  the  nails,  polishing 392 

for  patent  leather  shoes   528 

Lassar's    • 480 

Patent   medicine   bills 181 


Patent  medicines  condemned  by  Mr. 

Bok  again   271 

containing  liquors,   commis- 
sioner's ruling  on 400 

in  the  foreground   444 

revenue  commissioner's  rul- 
ing on   . , 445 

that   are    declared   liquors..   488 

Patton,   J.    F.,   portrait   of 153 

Pennsylvania     Board     discriminates 

between  colleges    311 

pharmacy  laws,   a  brochure  on.   303 
prerequisite  law,  editorial  on  the  177 

soda  syrup  bill   94,  138 

Pepper,    black,    advertising 154 

Pepper,  J.  T.:     Go  and  Find  Living- 
stone      53 

Pepsin,    compound    elixir   of 40 

essence    of    129 

wine    of     129,  462 

Percentage    expense    of    doing   busi- 
ness,   the    133,    221,    266,  384 

Percolation     with     hot     alcohol,     a 

simple  arrangement  for   431 

Perfume    formulas    39 

for    the    breath 44 

his  method  of  selling 206 

Perfumers'    Association,    the    Manu- 
facturing         95 

Perfumes,    advertising    459 

a  window  display  of 105 

selling  at  Easter    167 

Perhydrol     391 

Peroxide  of  hydrogen  on  the  nails.    439 

Perspiration   remedy    261 

Peruna  case  with   Park 402 

declared  a  liquor  488 

Drug  Co.   begins   suits 227 

that  carload  of 181,   268,  357 

Petrolatum     cold    cream — see    "Cold 

Cream"   and    "Cream." 
Pettenkofer,   Max  von,  portrait  of..   239 

Pharmaceutical  booklet,  a 475 

Education,  a  Quarter  Century  of     64 
Manufacturing      Company      dis- 
solve,   the    8 

Pharmaceuticals  and  chemicals,  win- 
dow  display   of    378 

Pharmacies,  pictures  of — see  "Stores, 

Pictures  of." 
Pharmacists    elected   to    the    Massa- 
chusetts   legislature     493 

Pharmacopoeia,  a  Spanish  edition  of 

contemplated     448 

books  based  upon  the 446 

changes  in  the  new — a  book  on  385 
critical    commentary   on   the   by 

Dr.  J.  M.  Francis 449 

editorial  on  the  new 267 

evading  the  specifications  of  the  493 
informing  the  doctors  of  changes 

in  the   346,   386,  433 

legal  complications  of 474 

regarding  the   446 

popular   products    in   the 521 

publicity   and   the 442 

synthetics  in  the  new 314,  344 

the  change  of  dosage  in  the....   521 
the    important    changes    in    the 

new    401 

the   new,   a  commentary   on.... 

273,   217,  361 
discussed  at  the  A.  Ph.  A.  412 

when  it  will  be  published 228 

PharmacopcEial  query,  a 401 

resolution,    a    401 

Pharmacy  and  morals 295' 

laws — see    "Legislation." 

the   "office"    353 

Phenacetlne  in  a  prescription 435 

mixture     350 

incompatibility     436 

Philadelphia    College    of    Pharmacy, 

dinner  of   415 

'Phones — see  "Telephone." 

Phosphates,    wheat    219 

Phosphorus    in    different    oils,    solu- 
bility of 80 

method  of  handling  165 

Photographic  supplies,  a  window  dis- 
play of  241 

Photographs  taken  at  the  A.  Ph.  A. 

124,  125,   479 
Physicians,  getting  the  patronage  of  342 
Informing  them  of  the  changes 

in  the  U.   S.   P 346,   386,  433 

States  in  which  they  are  not  re- 
quired  to   be    graduates 306 
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Physostlgma,    extract    of 495 

Phytin     ■•/   Al 

Pictures  taken  at  the  A.  Ph.  A.  124,  125 
Pieplant    and    Chinese    rhubarb,     to 

distinguish    between    524 

Pierce's  Favorite  Prescription,  com- 
position   of    Iff 

Pile    ointment    462 

Pill  for  nerves,  a 1J4 

prescription,    excipient    for 131 

Pills,   coating  with  gelatin 212 

with    keratin    170 

massing    agents    for 429 

of    arsenous    acid    and    lactated 

iron,    massing    of 174 

of  digitalis,  massing 429 

Plscarol     •  •  •   o24 

Pittsburg,  combustible  ordinance  in.       6 

Plant  food   43 

Plants,    destroying    484 

Plaster,  adhesive 451 

casting  from  life    526 

of  Paris,  retarding  the  setting  of     87 

Piatt  decision,  the    90 

Isaac,  in  trouble  again 183 

versus  the  Miles  Medical  Co . . .        5 
Poisoning  by  poison  ivy,  remedy  for  262 

Polychloral     437 

Pomade,  a  red  color  for  a 128 

Potassium  chlorate,  method  of  hand- 
ling      157 

Iodide  and  mercuric  chloride  in- 
compatible          88 

Potato  bug.  a  poem  on  the 251 

Potts,    T.    H.,    portrait    and    mention 

of     515 

Powers    &    Weightman    consolidated 

with  Rosengarten  &  Sons 8 

Preliminary  standards,  the  vital  im- 
portance   of    512 

Prerequisite  law  in  New  York  In  no 

danger     7 

Pennsylvania,          edi- 
torial  on    the 177 

— see     also     "Gradua- 
tion Prferequisite." 
the  A.  Ph.  A.   model. 

398,    411,  1128 
the    Pennsylvania....     93 
laws  adopted  in  several  States.   425 
the     importance     of    entrance 
requirements    in    connection 

with    309 

legislation    67 

In    Minnesota    356 

movement,    the    •.   177 

the  advance  of  the. 425 

requirements  In  New  York  State  448 
Prescott,  Dr.  Albert  B.,  an  eloquent 

tribute   to    270 

appreciation  of  by  J.  O.  Schlot- 
terbeck    ..........••....•..••   141 

editorial  on  the  death  of 89 

honoring  the  memory  of 138,  357 

ill    52 

the  Ives  portrait  of 128 

memorial    scholarships    359 

Prescription     business,     advertising 

the     32 

case,    the   open  versus   the   con- 
cealed       429 

check,  a   206 

a   good    125 

circular     34 

clinic,    a    414,     71 

containers    used   for    "refills" . . .   255 
department,   advertising  the.298,  506 

the  location  of  the 386,  429 

difficulties,    some 79 

labels,   some  novel 435 

prices,    uniform    315 

pricing,  a  strong  talk  on 295 

the  question  of 164 

record    scheme,    a 384 

room,  an  admirable   160 

utensils,   cleaning  out 429 

window  display   33 

writing,    modern    442 

Prescriptions,    advertisements    of. . .   476 

bearing    faulty    directions 354 

better    prices    for 134 

commissions    on    to    physicians 

declared   Illegal    360 

druggists    don't    charge    enough 

for    27 

on  the  repeating  of 440 

the    repeating    of    492 


Prescriptions  written  in  the  famous 

McKinley    case    321 

Preservative    question,    a    debate    on 

the    497 

an   editorial   on  the  486 
Preservatives  for  Foods,  book  on...   302 
in   food.    Professor  Seal's    opin- 
ion   regarding    423 

in    foods    416 

the  A.  Ph.  A.  on  the  use  of 4ia 

Preserving  milk  with  formaldehyde, 

the  efCects  of   521 

Presidents,    some   new   association..   183 

Price    label,    a 252 

Prices    for    prescriptions — see    "Pre- 
scriptions." 

Printing,  he  does  all  his  own 30 

Prize   for  botanical   composition....   523 
Procter  memorial  fund  approved  by 

New  York  association 316 

monument     407 

William,  a  monument  to 7 

Profits    and    earnings    in    the    drug 

business 516 

in    the    drug    business,    several 

articles  on    133,   221.   266,   384 

Proprietary  articles  on  the  rack....   444 
Association    of    America,    meet- 
ing of  the   227 

opens    a   press    bureau    in 

Chicago     493 

"Province,"    oil    218 

Publicity  and  the  Pharmacopoeia...   442 
Pure  drug  crusade  in  Chicago. ..  .4,     49 

Purity   vs.    price 401 

"Put  Me  Off  at  Buffalo" — an  article 
by  Harry  B.  Mason 96 

Q 

"Quarter  Century  of  Pharmaceutical 

Education,"  by  Harry  B.  Mason..      64 
Questions  given  by  boards  of  phar- 
macy         18 

Quince-seed  cream,  making  a 478 

mucilage,     removing     black 

spots   from    350 

Quinine,  disguising  the  taste  of....   347 

pills,  an  advertisement  of 520 

sulphate    and    citric    acid    In    a 

prescription     527 

sulphate  and  iron  citrate  in  com- 
bination       440 


Rano,  Charles  O.,  pharmacy  of 236 

Ransom,  Dr.  J.  B.,  reference  to 171 

Rapelye,  Charles  A.,  pictures  of  the 

store    of    130,  131 

"Rat   Bls-kits,"    they    are    forbidden 

in    Detroit     140 

Reciprocity  in  State  certificates....   490 

Reduced   Iron    496 

Regan,  J.  C,  portrait  of 153 

Regarding  the  N.  A.  R.  D. — see  "N. 
A.  R.  D.  Litigation." 

Registration  requirements   85 

Rehabilitate  it — don't  destroy  It!...   399 
Relmann,  George,  portrait  and  men- 
tion of    98 

Remington,  Prof.  J.  P.,  portrait  of. .   273 

Resorcin  hair  tonic 481 

Retort  stand,  an  improved  form  of.   477 

Returned  goods   340 

Revenue     ruling     regarding     patent 

medicines     445 

Rexotan    168 

Reynolds,  Fred,  cartoon  by 71 

Rheumatism  remedy,  a  window  dis- 
play   of    < 460 

Rhubarb,  detection  of  turmeric  in. . .   125 

Rifle  sights,  blacking   263,  306 

Ringworm,  remedy  for   130 

Roach  remedy,  advertising  a 386 

Robinson,  C.  A.,  as  a  ball  player...   482 

Rockey,  Walter  S.,  exonerated 51 

store  of    340 

Root  beer  extract 306 

Rosenzweig,  Benjamin,  pharmacy  of  214 

Rouge    260 

cake    480 

of  grease  350 

Roycrofters,  a  little  journey  to  the.   100 

a  picture  of  the  shop  of 98 

Rubber,  a  new  source  of 83 

composition    351 

new  substitutes  for 257 


Ruddiman,  E.  A.,  picture  of 113 

Ruling  regarding  patent  medicines..   445 

Ryan,   Frank  G.,   picture   of 150 

portrait    of    357 

promoted    357 


hair  tonic,  formula  for  a 148 

Saint  Louis  (see  St.  Louis). 
Saint  Patrick  (see  St.  Patrick). 

Salicylarsenate    of    mercury 391 

Salicylic   acid   in   foodstuffs,    on   the 

determination  of   477 

Salol,    insolubility    of 396 

Salve,    arnica    174 

stick     484 

Salves   and  ointments,   hardening. . .   264 

Salvin    « 259 

Samples,  distributing 346 

Sampling — does     it     pay? — a     sym- 
posium        151 

his  own  specialties 121 

perfumes     206 

view  on 476 

Saponarln    85 

Saratoga      Springs,      early      closing 

schedule    in    448 

Sargent,  B.  H.,  memorial  services  for  271 
Sargent,     Oswald     H.,     a     botanical 

photograph    by     523 

photograph    by     27 

Savings  banks  in  drug  stores 448 

Schemes  of  druggists,  several  letters 

on    133,   221.   266,  384 

Schlotterbeck,   J.  O.:     Dr.  Albert  B. 

Prescott     141 

elected  to  succeed  Dr.  Prescott.   225 

portrait   and   biography   of 225 

Schmidt,   Fred  W.,   reference  to  the 

pharmacy  of   353 

"Schneeberger  Haupt  und  Schnupfta- 

bak"     474 

Scholar   and  business   man 247 

Scholarships,  ten  novel 181 

Schultz-Boswell  Drug  Co.,  the  phar- 
macy of 477.  488 

"Schwartze  gallen"    362,  382 

Scylla  and  Charybdis 446 

Sealing  and  capping  compounds....   394 

Sea  salt,  artificial   351 

Secretary    of    the    Indian    Territory 

board     396 

Serum,    antidiphtherlc:    what    It    in- 
volves         59 

Shampoo  cream,  glycerin 172 

liquid    127,  260 

Shaving  cream   481 

soaps,    an   advertisement   of....   476 

Sheep    dip,    carbolic 308 

Shelf  bottles,  relegating  to  the  rear.     45 

Sheppard,  S.  A.  D.,  mention  of 418 

Sherman,  Charles"  R.,  credits  and  col- 
lections        188 

portrait   of    188 

Shoe  cleaner,  white   307 

paste     528 

polish     219 

Show  card,  for  a  toilet  product 386 

making   61 

writing,  colors  for 87 

Signs  for  roads   376 

for  the  outside  of  the  drug  store  166 

Silvering  mirrors   308,  484 

Simpson,  William,  death  of 316 

Skimmianine,    a   new    alkaloid 257 

Skin  cream,  a   15,     41 

Sleep  on,  what  people  use  to 390 

Smart  «&  Copley,  South  Africa,  phar- 
macy   of    168,169 

Smelling  salts   124,  483 

Smither,    Robert    K.,    article    on    by 

Harry  B.  Mason 193 

portrait  and  mention  of 98 

Snake  bite  remedy,  another 84 

Snapshot,    an    amusing 391 

Snapshots  taken  at  the  A.  Ph.  A. . . 

38,  113,  150,  408 

"Snowball,"    a 483 

Snuffs  for  catarrh    505 

Soap,    advertising    297,  476 

liquid    480 

placard,   a    209 

specialties,    book    on 216 

white    soft    351 

Soaps,  selling  toilet   208 

Social  drug  club  in  Chicago 140 
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Soda,  a  window  display  of 328 

an  advertising  Idea  for 433 

advertising   297 

scheme,    a 208 

formulas,   combined    217 

hot     86,  526 

new    307 

— nut   Sundaes    308 

fountain,    advertising    the 345 

ants  at  the 350 

cleaning    spots    from.......   219 

opening,    a 206 

removing  stains  from 169 

hot    chocolate    522 

menu,    a    209,  253 

openings  described,  a  few 154 

specimen    advertisements   of. . . .   346 
syrup,    the   manufacture   of.....    237 

tables  for  the  children 346 

water  booklet,   a    218 

sale,   the   church    330 

"Sodate    of    potash" 396 

Sodium     bicarbonate     and     wine     of 

Ipecac    Incompatible    87 

sulphydrate    176 

Soft   soap,    German   Hospital 23 

green    22 

liniment  of    40 

white     351 

Solution   of  ammonium   acetate 430 

of  carbolic  acid,  saturated 35 

of  coal   tar    352 

of   gold   bromide 429 

of   iron  and    manganese  pepton- 

ate     74,  431 

of   magnesium    citrate    .<.... 308,  472 

sulphate    264 

Solutions,  concentrated,  are  they  de- 
sirable?         430 

Soothing   syrup    305 

Sophol     259 

Spanish  edition  of  the  U.  S.  P.  con- 
templated        448 

pharmacy,  Illustration  of 28 

Specialties,   sampling   his  own 120 

Spermaceti,   the  quality   of 364 

Sponges,   advertising    345 

Spots   on   tobacco,   making 264 

Squibb  &  Sons,  E.  R.,  rumor  con- 
cerning           52 

Stahl,  Adolph.  portrait  and  mention 

of     344 

Stains  from  marble  at  the  fountain, 

removing     169 

removing   ink    36 

Standards,  board — see  "Board  of 
Pharmacy." 

Stamps,  an  envelope  for 299 

Stamp    tax    again,    the? 816,  402 

N.  A.  R.  D.  on    405 

States  In  which  a  medical  degree  Is 
not  required  of  practicing  physi- 
cians        306 

Stationery,  pushing  the  sale  of 387 

Stearns     anniversary,     the 140 

Stick   salve    484 

"St.    Louis    Club."    results    of 227 

Drug  Clerks'    Society  elects 

officers     48- 

Stock,    replenishing    it   daily 432 

Stoddart   Bros.,    a  description   of   by 

Harry   B.    Mason 229 

Stomach  bitters    127.  394 

drops,    German    352,  382 

STORES,  PICTURES  OF: 

Babst-Anderson         Pharmacal 

Co.,    Pittsburg,    Pa. 80.     81 

Bell  &  Co.,  John,  London.  Eng- 
land        369 

Cahoon-Lyon   Drug  Company.    277 
Cunningham,    A.     R.,    Detroit, 

Mich 160 

Dodds,  R.  N.,  Springfield,  Illi- 
nois        106 

Gehrung,  J.  M.,  Cleveland 611 

Gregory,     Willis     G.,     BuCtalo, 

N.    Y 145 

Fueller,  H.  C,  Grafton,  W.  Va.  290 
Kingston.  E.  A..  Buffalo.  N.  Y.  322 
Lockie,  J.  A.,  Buffalo.  N.  Y...  97 
Long  Island  State  Hospital..  339 
Marsden,  C.  B.,  Calispel,  Mon- 
tana    118 

Maserang,    Joseph,    St.    Louis.    501 
Off  &   Vaughn   Drug  Co.,   Los 
Angeles    341 


STORES.  PICTURES  OP— Continued: 

"Pharmacie  Franco"  of  Lis- 
bon,   Spain    28 

Rano,  Charles  O.,  Buffalo, 
N.  Y 236 

Rapelye,  Charles  A.,  Hartford, 
Connecticut     130,  131 

Rockey.  Walter  S.,  New  York.    340 

Rosenzweig,  Benjamin,  Brook- 
lyn        214 

Schultz-Boswell  Drug  Co., 
Lafayette.    Indiana    477,478 

Smart  &  Copley,  South  Africa 

168,  169 

Smlther  &  Thurstone,  Buf- 
falo,  N.   Y 193,   513 

Smlther,  Robert  B:.,  Buffalo, 
N.    Y 193 

Stoddart  Bros.,  Buffalo,  N.  Y..  229 

Taylor,  George  E.,  Leadville, 
Colorado     72,     73 

Thomas,  John  L.,  McKeesport, 
Pa.     304 

St.  Patrick's  Day  advertisement,  a. .     77 

Stovalne     37 

Straining  purposes,  the  use  of  gauze 

for    212 

Strauss.    Samuel:      Trusses 62 

Strawberry  ice  cream    351 

Straw    hat    cleaner 88,  307 

Strychnine      alkaloid,      incompatible 
with     soda     bicarbonate     and 

spirit   of  ammonia    261 

and     mercuric     chloride,     incom- 
patibility   of     527 

poisoning,    pilocarpine   In 213 

Success,   his  formula  for   516 

Sugar  of  peppermint   219 

Sulphurous    acid    as    a    specialty,    a 

solution   of    218 

Sumac,  adulteration  of 257 

Sumbul,  extract  of   496 

Sundaes  for  the  fountain,  nut 308 

Sunday  resolution  of  the  N.  A.  R.  D.  448 

Sunstroke,  the  two  forms  of 290 

Suppositories,    cooling    without    the 

use  of  ice    80 

the  making  of    527 

Swindler    representing    the    "Federal 

News  Co."    183 

Swindlers,  the  Chicago 269 

Synthetics  adulterated   In  Chicago..       4 
In  the  new  U.  S.  Pharmacopoeia. 

314,  344 

the  dealing  of  fakirs  in 269 

Syrup  bottles  air-tight,  keeping 300 

of  hypophosphites.   cloudy 527 

compound     130 

of    licorice    307.  522 

of  tolu,   a  West   Indian  method 

of  preparing   36 

made    from    the    tincture..   308 

of    white    pine    527 

soda — see  "Soda  Syrup." 
— see  "Soda  Formulas." 

T 

Tabard  Inn  concerns,  several  of 183 

Tablets,  coating  with  chocolate 200 

— should  they  be  condemned?..  80 

Tachysan     • 624 

Takamlne,   Dr.   JoklchI,   honored 7 

Japanese  buildings 

of     380,  381 

Talbott,  Arthur  D.,  picture  of 151 

Talcum  powder,  advertising 298,  346 

violet    349 

window    display    of. 286,  518 

powders,   advertising    345 

"Talks  to  the  Boy". 283,  333,  374,  454,  502 

Talllanlne     33 

Tanneries,   cleaning  hands   of  work- 
men  In    °| 

Tannic    acid    3i° 

Tanning  hides    40 

Tannobromin     °^ 

Tannochrom     37 

Tapeworm  expeller   1^7 

Taraxacum,    extract   of 495 

Tar  water,  concentrated   484 

Tasteless   castor  oil •  •  •  •  •  •  439 

Taylor,  George  E.,  pharmacy  of.. 72,  73 

Teeters.  W.  J.,  picture  of 113 

Telephone    blank     • 33 

business,  increasing  the i* 


Telephone  combination  rumor    91 

order   business,    increasing   the.    387 
working  up  a  208,  253,  322 

rates   In   Greater  New  York 140 

Telephones,      Philadelphia     arrange- 
ment  regarding    313 

Terpin   hydrate,   elixir   of 211,  440 

solubility  of    308 

with  wild  cherry,  elixir  of  211 

Testing  for  linseed  oil 69 

Tetron 83 

Theranol 524 

Therapogen     259 

"There  are   Others" 134 

Thermometer,    inaccurate  clinical ...      73 

Thermometers,   advertising    476 

Thiderol     479 

Thomas,  John  L.,  store  of 304 

"Thrush  Fluid"    217,    263,  306 

Thyme  with  bromides  and  atropine, 

elixir  of    431 

Tiller,    Frank    A.:     Dangerous    Sub- 
stances Used   in  Pharmacy 156 

Tin   containers,    pasting  labels   on.. 

394,   434 

Tincture  of  camphor   28 

of   iodine    28 

of  iron  perchlorlde  and  glycerin 

In  combination   389 

of    larkspur    seed    132 

of  nux  vomica  in  the  new  U.  S. 

Pharmacopcfiia     430,  441 

Toast  to  Pettenkofer,   a 238 

Tobacco    antidote    174 

artificial  spots  on 264 

Toilet  ammonia,  a 263 

cream,  a  show  card  for 386 

a   violet    odor   for 128 

advertising     76 

almond    305 

making    a    478 

window   display  of 16 

lotion,    advertising   a 254 

preparations,  formulas  for 41 

products,   advertising    55 

waters   and   perfumes,    advertis- 
ing       345 

formulas    for    173 

Tolu,    syrup    of 36 

of  made  from  the  tincture..   308 

Tomato   ketchup 438 

Tompkins.  William,  mention  of 339 

Toms,  J.  E.,  marriage  of 272 

Tongue  lashing,  a 314 

Tonic,   a  hair    127 

prescription,    a   good 256 

Toning  and  fixing  bath,  combined...    217 

Toothache   gum    393 

Jelly     462 

wax  or  gum 88 

Tooth    brushes,    advertising 34,     55 

an  advertisement  of 476 

brush,   the  deadly 379 

paste,   considerations  regarding.    481 

formulas  for 132 

pearly    164 

powder,  a  calcium  peroxide  ....    125 

advertising    a 152 

color   for    481 

formula  for 87 

pearly     461 

pushing  the  sale  of 209 

wash,    a    484 

Tot     259 

Trading  stamp  law  in  Massachusetts 

goes  into  effect 62 

Tragacanth  cream,  a 42 

detection  of  acacia  In  powdered  211 

mucilage     352 

toilet   cream 625 

"Traveler,  The:"  A  Few  Soda  "Open- 
ings"  described    154 

Mailing  Cards    102 

Making  Syrup  for  the  Fountain  237 

Trlchophytin     391 

Trims    for    the    window — see    "Win- 
dow Displays." 

"Troske  Saft" 217.  263,  306 

Trust  hue  and  cry,  the 136 

Question,  the,  an  essay  by  Harry 

B.  Mason   220 

Tuberculosis    in    penal    Institutions, 

Dr.  J.  B.  Ransom  on 171 

Turlcln    259 

Turmeric,  detection  of  in  rhubarb. . .    125 
Turning  over  the  capital  In  the  drug 
store     473 
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Two    druggists    and    their    profits.. 

133,   221,   266,  384 
Typhoid  fever  infection,   the  use  of 
copper  in  fighting 388 

U 

"Universal  Balsam"    474 

University    of    Michigan    alumni,    a 

group   of    379 

of    Michigan's    summer    courses 

in  pharmacy 228 

Urinalysis,   books  on , 86 

Urocitral     391 

Ursin     259 

U.  S.  P. — see  "Pharmacopoeia." 
United     States     Pharmacopoeia — see 

"Pharmacopoeia." 
Utech,  P.  Henry:    Sage  Hair  Tonic.    148 

V 

Valerian,   English   and  Japanese....      83 

Vanilla,   adulteration   of 389 

beans,  to  distinguish  between..     79 

clearing  up  the  extract  of 88 

ice  cream — see  "Ice  Cream." 
Van    Schaack    &    Sons,    Peter,    cata- 
logue   of    385 

Van    Schaack,    Peter,    portrait    and 

obituary    of    6 

Varnish,   label    351 

Veratrone     524 

Viburnum   compound    463 

Vicious  habit,   a    178 

Vinegar,  aromatic  477 

Violet  ammonia 483 

color   "witch  hazel" 463 

odor  for  a  hand  lotion 128 

talcum  powder  349 

water 173 

Vision  of  beauty,  a 2J12 

Voegeli    Bros,    expand 2'28 

Voegeli,    Thomas,  -  portrait    and    bi- 
ography of    162 

portrait    of    403 

W 

Wagons,  drug,  on  the  road 118 

"Wake  Up,  England!"    383 

Walker,  R.  H.,  satirical  remarks  of.  314 

Walnut  hair  dye,   a 484 

Want  ads.  used  by  the  druggist....  166 
Warren,  Northam,  Ph.G.:     The  Cul- 
tivation of  Golden  Seal 325 

Warts,  removing   438 


Was  he  embarrassed? 250 

Water  glass  for  preserving  eggs. 3 6,  88 

of  tar,  concentrated  484 

proof   canvas    396 

the  use  of  copper  in  purifying. .  388 
Webber,  A.  H.,  advertising  methods 

of    32 

portrait   of    287 

Webber,  A.  H.:     Credits  and  Collec- 
tions      287 

Weicker's  activity,  Mr 95 

Wellcome,  Henry  S.,   dined 183 

Weller,   Charles  F.,  portrait  and  bi- 
ography  of    338 

Wende,  Prof.  Ernest,  portrait  of. ...  99 

Wescott,  William  C,  a  snapshot  of. .  421 

portrait  and  mention  of   481 

West,  B.  E.:    Credits  and  Collections  243 
Western   Pennsylvania  Retail   Asso- 
ciation,  excursion   of 272 

Whale  oil  soap,  the  use  of 352 

Wheat   phosphates    219 

Wheelock,  W.  C,  portrait  of 152 

Whelpley,  H.   M.,  portrait  and  men- 
tion  of    515 

Whiskey,  testing  for  chloral  hydrate 

in    175 

White  liniment   165,  396 

oils 165 

pine    compound,    syrup    of 527 

shoe  cleaner    307 

soft  soap    351 

Whooping-cough  and  asthma  remedy  462 

Whorton,    L.,    portrait    of 153 

Wilbert,    M.    I.:      Some    Green    Pre- 
parations       22 

Wild    cherry    bitters    218 

Wiley,  Dr.  H.  W.:  A  Debate  on  the 

Preservative    Question    499 

Windmills,  lubricating  oils  for 88 

Window,  a  new  use  for  the 432 

WINDOW  DISPLAYS: 

Christmas     517 

(illustrated)     510 

Corn    cure    (illustrated) 203 

Cough   cure    (illustrated) 112 

Football  scores  (illustrated) . .  432 

Hair   tonic    (illustrated) 148 

Hand     painted     china     (illus- 
trated)        518 

Headache  tablets   (illustrated)  17 

Horehound    drops    29 

Insect   powder    250 

Licorice  (illustrated)    60 

Liniment    (illustrated)     343 


WINDOW  DISPLAYS-Continued: 

Malt  extract   1£1 

Methods  of  making  displays.  .    117 
Mineral     assay     goods     (illus- 
trated)          73 

Perfumes    (illustrated)    105 

Pharmaceuticals     and     chemi- 
cals   (illustrated)     378 

Photographic    supplies    241 

Poultry    food    254 

Prescriptions    33 

Rheumatism      remedy      (illus- 
trated)      469 

Skin  cream    16 

Soda  (illustrated)    328 

Talcum     powder     (illustrated) 

286,  518 
Tonic    (illustrated)     203 

Window   legends    253 

placards,  some    123 

Wine  of  ipecac  and  sodium  bicarbon- 
ate   incompatible     87 

of    pepsin    129,   462 

Witch   hazel,    advertising 254 

an   advertisement   of 476 

cream,    borated    164 

with  menthol    41 

jelly     43 

qualities  of    361 

violet    463 

Women  pharmacists,  an  appeal  for.    516 
Wood   alcohol,    A.    Ph.    A.    condemns 
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EDITORIAL. 


ARE  WE  AN  UNPRACTICAL  LOT? 

Are  pharmaceutical  editors  such  visionary  and 
unpractical  people?  Do  readers  of  the  drug  jour- 
nals consider  them  idealists  and  discount  every- 
thing they  say?     We  wonder. 

Every  once  in  a  while  some  one  makes  a  sneering 
reference  to  the  lack  of  vital  familiarity  displayed 
of  the  retail  drug  business  by  editors  and  profes- 
sors. At  Kansas  City,  for  instance,  a  resolution 
was  proposed  wherein  the  practical  needs  of  drug- 
gists and  the  scholarly  desires  of  scientists  were 
squarely  at  issue.  One  prominent  member  from 
Chicago  (we  do  npt  give  his  name,  because  we 
respect  him  highly  and  do  not  desire  to  seem  dis- 
pleased) was  deeply  concerned  to  see  that  the 
retail  druggists'  interests  were  conserved  and  grew 


indignant  at  the  opposition  which  developed  in 
the  debate.  This  indignation  finally  led  him  into 
making  several  hasty  flings  at  the  supposed 
unpractical  attitude  of  the  editors  and  the  teachers, 
and  finally,  when  the  resolution  was  put  to  a  vote/ 
he  said  sarcastically:  "Now  let  the  editors  and 
professors  vote  this  down!" 

This  was  more  than  one  Southern-blooded 
member  of  the  editorial  craft  could  stand,  and 
i-ising  to  a  question  of  personal  privilege  he 
resented  the  implication  with  a  warmth  which  indi- 
cated how  distasteful  the  charge  was  to  him.  and 
how  far  it  was  from  the  truth. 

But  are  editors  as  a  class  (we  shall  let  the  pro- 
fessors defend  themselves)  ignorant  of  the  real 
needs  of  the  practicing  pharmacist?  Are  they 
impractical  theorists  with  their  heads  in  the  clouds? 
Most  assuredly  not!  In  the  first  place,  the  phar- 
maceutical editors  are  men  who  have  had  their  full 
quota  of  experience  behind  the  counter,  and  who 
have  been  saturated  with  the  drug-store  atmosphere. 
It  would  be  as  impossible  for  them  to  lose  it  as  it 
would  for  a  man  to  forget  the  art  of  swimming 
once  he  had  thoroughly  acquired  it. 

The  present  writer  spent  nine  years  in  various 
pharmacies;  during  several  of  these  he  was  joint 
proprietor;  and  this  experience  was  followed  by 
three  years  of  work  as  pharmacist  and  analyst 
in  a  large  hospital.  Furthermore,  in  order  to  keep 
in  touch  with  the  changing  conditions  and  develop- 
ments in  the  business  he  spends  many  half  hours 
in  the  pharmacies  of  his  friends,  chatting  with  the 
proprietors,  observing  customers  come  and  go,  not- 
ing the  new  things  in  stock,  and  adding  to  his 
store  of  impressions. 

By  keeping  in  close  sympathy  with  druggists  the 
Bulletin  strives  to  reflect  their  conditions  accur- 
ately, and  to  turn  out  a  journal  which  on  every 
page  shall  comply  closely  with  their  requirements. 
Do  we  fail  in  this  purpose?  Do  our  readers  con- 
sider us  unpractical  and  unreasonable  in  the  char- 
acter of  material  which  we  set  before  them?    Do 
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we  burden  them  with  articles  and  notes  which  fill 
no  daily  need,  in  the  store? 

Of  course  editors,  in  lending  their  aid  to  educa- 
tional and  legislative  reforms  which  seem  to  many 
druggists  irrational,  subject  themselves  to  the 
charge  of  being  visionary.  But  are  they  really 
open  to  this  indictment?  Sometimes  they  are,  for 
sometimes  all  men  go  astray,  but  usually  they  are 
not.  Pharmaceutical  editors,  more  than  pharma- 
ceutical practitioners,  are  trained  to  look  into  the 
future  and  see  the  effect  of  past  and  present  action 
upon  the  conditions  yet  to  appear.  It  is  one  of  their 
functions  to  help  in  steering  the  ship  of  phar- 
macy aright,  and  their  experience  at  the  helm 
enables  them  to  see  both  the  breakers  and  the  clear 
water  ahead,  and  to  guide  the  craft  with  some 
measure  of  success.  Very  often  men  without  such 
experience  think  mistakes  are  being  made,  and  they 
charge  the  editors  with  a  lack  of  practical  skill 
and  insight — a  charge  that  is  not  less  unjust  than 
it  is  painful. 

Is  this  an  egotistic  view  of  the  case?  We  think 
not.  Editors  are  trained  to  act  in  this  capacity;  it 
is  a  sort  of  specialty  with  them,  whereas  practicing 
druggists  specialize  in  other  directions.  Let  us 
honor  each  according  to  his  particular  merit  and 
ability. 


A  COMMON  WEAKNESS. 

Are  pharmacists  poor  bookkeepers?  Do  they  fail 
to  take  inventories  often  enough  (if  indeed  they 
take  them  at  all),  and  do  they  neglect  to  follow  a 
system  of  accounts  whereby  a  close  watch  may  be 
kept  on  every  aspect  of  their  business  ?  This  charge 
is  very  frequently  made  against  them,  and  we  are 
inclined  to  think  it  is  too  sadly  true  in  many  cases — 
perhaps  in  the  majority  of  instances. 

Here  is  a  significant  occurrence:  Mr.  Hynson 
read  before  the  Commercial  Section  of  the  A.  Ph.  A. 
at  the  last  meeting  the  excellent  paper  on  "Depart- 
ment Accounts"  which  was  printed  in  the  October 
Bulletin,  but  the  necessity  of  keeping  such  records 
appealed  so  little  to  the  audience  that  the  discussion, 
while  prolonged,  bore  no  reference  to  the  paper  at 
all,  and  an  effort  made  during  the  debate  by  Mr. 
Burke,  of  Detroit,  to  focus  attention  upon  the  subject 
propounded  by  Mr.  Hynson  likewise  failed  absolutely 
to  arouse  any  interest. 

That  druggists  pay  too  little  heed  to  these  things 
is  perhaps  one  reason  why  so  many  of  them  fail  to 
make  a  pronounced  financial  success  of  their  business. 


To-day  business  is  conducted  on  what  is  truly  a  scien- 
tific plan.  Everything  is  highly  organized.  Every- 
thing is  subjected  to  the  clqsest  of  scrutiny.  Every- 
thing is  watched  as  closely  as  the  physician  watches 
his  patient  ill  of  diphtheria  or  typhoid  fever;  and  the 
slightest  change  in  conditions  is  treated  almost  as 
quickly.  Fatal  results  follow  upon  carelessness  or 
indifference  in  the  one  case  quite  as  surely  as  in  the 
other. 

The  large  and  successful  retailers — men  like 
Messrs.  Hynson  and  Burke,  the  former  the  senior 
member  of  a  firm  in  Baltimore  occupying  three  stories 
and  a  basement,  and  the  latter  presiding  over  the 
destinies  of  four  stores  in  Detroit — large  and  suc- 
cessful retailers  like  these  find  it  absolutely  necessary 
to  follow  a  system  of  bookkeeping  involving  at  least 
annual  inventories,  making  of  each  department  a  unit 
in  itself,  and  providing  for  the  recording  of  those 
details  by  which  the  dealer  may  know  precisely  what 
profit  he  is  making.  Thus  understanding  the  exact 
condition  of  the  patient  he  is  enabled  to  apply  that 
corrective  treatment  from  time  to  time  which  is  neces- 
sary if  vigorous  health  is  to  be  established  and  main- 
tained. 

Many  druggists  lose  money  and  don't  know  it 
until  it's  too  late.  Many  conduct  one  or  more  depart- 
ments at  a  loss  and  unconsciously  make  them  absorb 
the  profits  of  other  departments,  whereas  all  of  them, 
were  the  actual  conditions  realized,  might  be  made 
successful. 

But  druggists  often  object  that  such  bookkeeping 
methods  as  this  editorial  suggests  are  too  complex 
for  the  average  retailer,  and  consume  too  much  time. 
Well,  as  Mr.  Burke  pointed  out  at  Kansas  City, 
every  druggist  can  at  least  take  an  annual  inventory, 
and  at  least  keep  separate  accounts  of  the  soda,  cigar, 
and  drug  departments.  He  can  prepare  himself  to 
know  how  much  he  buys  for  each  department,  how 
much  he  sells,  ho\y  much  he  has  in  stock;  to  realize 
what  his  percentage  expense  is,  to  understand  thor- 
oughly the  difference  between  gross  and  net  profits, 
and  to  discover  what  returns  must  be  yielded  in  order 
to  have  each  department  make  the  proper  showing. 


THE  MAIL-ORDER  OCTOPI. 

City  druggists  do  not  realize  how  the  business  of 
their  brethren  in  the  country  towns  and  districts  has 
been  entrenched  upon  during  the  laSt  year  or  two  by 
the  large  mail-order  houses  in  the  great  centers  of 
population.  The  voluminous  catalogues  of  these  con- 
cerns are  sent  broadcast  over  the  country  and  in  them 
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are  listed  pretty  much  everything  that  the  human 
animal  needs  or  thinks  he  wants.  The  prices  are  far 
below  those  which  must  be  obtained  by  country  mer- 
chants if  they  are  to  continue  feeding  and  dressing 
their  children  and  sending  them  to  school. 

Patent  medicines,  toilet  goods,  perfumes  and  other 
hnes  dealt  in  by  the  druggist  are  included  in  the  list ; 
and  in  case  the  mailing  charge  on  any  article  brings 
it  up  to  or  beyond  the  local  druggist's  price,  it  has 
become  quite  the  custom  for  neighbors,  unconsciously 
following  the  initiative  of  druggists  themselves,  to 
form  a  buying  club  and  have  goods  sent  by  express 
or  otherwise  at  a  reduced  expense  to  each  purchaser. 
In  many  instances  during  the  last  year  or  two  the 
sale  of  patent  medicines  at  cost  prices  by  these  houses 
has  killed  the  efforts  of  the  local  druggists'  associa- 
tion to  establish  a  uniform  schedule,  and  has  effec- 
tually nullified  the  tripartite  plan  by  introducing  a  new 
and  exceedingly  troublesome  factor  into  the  situation. 
One  of  the  great  beauties  of  the  contract  plan  of  dis- 
tributing proprietaries  is  that  it  will  do  away  with 
this  mail-order  competition :  these  houses  will  either 
have  to  sell  the  goods  at  contract  prices  or  else  do 
without  them. 

More  recently  the  mail-order  concerns  have  begun 
an  appeal  to  the  physicians  of  the  country  and  have 
thus  cut  the  corners  of  the  druggist  in  another  place. 
One  house  publishes  a  232-page  catalogue  circulated 
exclusively  among  doctors  and  offering  them  low 
prices  on  chemicals,  pharmaceuticals,  surgical  instru- 
ments and  supplies,  and  about  everything  else  the 
doctor  needs  in  the  practice  of  his  art  except  brains 
and  cash.  It  remains  to  be  seen  whether  physicians 
will  become  patrons  of  an  unprofessional  establish- 
ment whose  line  of  specialties  and  pharmaceuticals  is 
very  largely  made  up  of  cheap  substitutes  for  well- 
known  and  successful  products. 

What  can  be  done  to  offset  this  mail-order  com- 
petition? Well,  druggists  situated  in  towns  where 
trade  is  drawn  from  a  considerable  surrounding  coun- 
try have  been  advised  to  get  out  catalogues  them- 
selves for  distribution  in  their  territory.  Another 
method  is  to  offset  the  harm  as  much  as  possible  by 
educating  people  to  understand  that  much  of  the 
stuff  sold  by  the  mail-order  concerns  is  even  cheaper 
in  quality  than  in  price,  and  that  the  saving  is  more 
imaginary  than  real.  Still  another  is  to  advertise 
more  aggressively  and  keep  yourself,  your  goods,  and 
your  prices  in  the  public  eye.  In  every  possible  way 
the  evil  should  be  fought,  and  the  last  thing  the  drug- 
gist should  do  is  to  submit  tamely  without  a  struggle. 

The  parcels  post  bill   before    Congress,    greatly 


reducing  the  cost  of  sending  packages  by  mail,  is 
being  supported  strenuously  by  the  mail-order  con- 
cerns; and  it  is  being  opposed  vigorously  by  the  retail 
merchants  of  the  country  because  it  will  benefit  the 
mail-order  people  at  their  expense.  The  N.  A.  R.  D. 
is  preparing  to  fight  it  tooth  and  nail. 


THE  OVERWORKED  DRUGGISTS. 

An  early-closing  arrangement  is  eminently  practi- 
cable in  all  small  towns.  In  Owosso,  Michigan, 
there  are  four  drug  stores.  One  of  these  is  owned 
by  Stanley  E.  Parkill,  the  well-known  pharmacist 
of  the  State,  and  incidentally  the  present  Mayor  ot 
the  town.  Recently  Mr.  Parkill  succeeded  in  hav- 
ing each  druggist  sign  an  agreement  to  close  his 
store  at  7.30  p.m.  every  evening  in  the  week 
except  Saturday,  when  the  closing  hour  was  set  at 
9.30.  On  Sunday  only  one  store  in  the  four 
remains  open,  and  the  druggists  alternate  in  per- 
forming this  duty.  A  sign  in  the  windows  of  the 
closed  stores  refers  people  to  the  open  establish- 
ment. The  plan  has  now  been  in  operation  for 
many  months  and  works  beautifully.  The  drug- 
gists of  Owosso  know  what  it  is  to  enjoy  domestic 
comfort  during  the  evening. 


Fully  half  the  queries  we  get  every  month*  involve 
information  which  we  have  given  again  and  again. 
If  our  readers  would  only  keep  their  Bulletins,  and 
have  them  bound  every  year,  they  could  answer  their 
own  questions  without  tedious  delay  and  with  much 
more  satisfaction  to  themselves.  Every  December 
we  print  an  annual  index  by  means  of  which  anything 
in  the  year's  volume  can  be  immediately  turned  to. 
Look  at  the  index  in  last  month's  (Bulletin  and  see 
what  a  mine  of  information  it  represents !  Why  not 
make  a  resolve  this  January  and  decide  to  keep  the 
Bulletins  during  the  year  ?  If  you  desire,  we  shall 
be  glad  to  furnish  at  the  cost  price  of  65  cents  a 
temporary  binder  in  which  the  copies  can  be  fastened 
as  they  appear  from  month  to  month.  You-  always 
know  then  where  to  find  them  and  they  are  in  posi- 
tion to  be  easily  consulted. 


To    the    Editors: 

The  Bulletin  of  Pharmacy  is  a  very  good  journal.  I 
have  three  years'  volumes  bound  in  book  form,  and  they 
make  very  valuable  reference  books. 

M.  J.  Balcome. 

Auburn,  N.  Y. 
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THE  OBSERVER'S  COLUMN. 

The  Observer  had  a  suggestive  and  profitable  talk 
the  other  day  with  a  man  in  another  city  who  at  33 
has  attained  an  unusual  success  in  the  retail  drug 
business.  Beginning  at  the  lowest  round  of  the  lad- 
der as  a  three-dollar-a-week  messenger  boy  in  a  large 
metropolitan  pharmacy,  he  worked  his  way  upward 
steadily  through  one  grade  after  another  until  he 
became  manager  of  the  store  at  24,  manager  of  a 
combination  of  five  stores  at  28,  and  at  33  one  of  the 
chief  owners  and  the  head  and  front  of  a  new  estab- 
lishment destined  soon  to  do  a  business  of  a  thou- 
sand dollars  a  day.  His  income  ?  Well,  the  Observer 
isn't  always  a  good  guesser,  but  he  should  be  very 
much  surprised  if  the  young  man's  earnings  were 
less  than  five  or  six  thousand  during  the  present  year, 
and  that  they  will  run  over  ten  thousand  two  or  three 
years  hence  when  the  new  business  strikes  its  gait 
seems  as  certain  as  things  ever  are  in  this  kaleido- 
scopic universe  of  ours. 

Quite  remarkable — quite  remarkable!  And  only 
33  years  old!  The  Observer  couldn't  help  thinking 
of  it  as  he  studied  the  man  across  the  luncheon  table  ; 
and  he  was  glad  that  under  the  inspiration  of  a  good 
meal  his  acquaintance  unconsciously  disclosed  some 
of  the  secrets  of  his  success.  One  thing  impressed 
the  Observer  particularly :  his  friend  had  always 
obeyed  orders! 

"When  I  tell  one  of  my  assistants  or  clerks  that  I 
want  a  certain  thing  done,"  he  said  in  the  course  of 
our  conversation,  "/  want  it  done!  And  I  don't  want 
any  back  talk.  I  will  listen  patiently  to  his  view  of 
the  case  if  he  has  any  opinions  to  offer,  and  as  a 
matter  of  fact  I  habitually  consult  with  my  chief  men 
and  ask  for  their  experience  and  views.  But  after  I 
have  once  reached  a  decision  and  given  an  order,  I 
expect  a  man  to  carry  that  order  out.  If  he  fails  to 
do  it  through  indifference  or  laziness,  or  because  he 
thinks  I  am  off  my  base,  he  won't  stay  in  my  employ 
long! 

"When  I  was  a  clerk  I  understood  that  I  was  to 
do  as  t  was  told.  Of  course  I  was  no  mere  automa- 
ton lacking  a  mind  of  my  own.  I  had  ideas.  Often 
I  would  argue  a  case  with  my  chief,  in  a  mild  and 
courteous  way,  but  when  he  once  issued  definite 
orders  I  carried  them  out  faithfully  even  if  they 
seemed  to  me  unwise. 

"Why,  if  my  boss  had  told  me  to  break  a  hole  with 
a  ball  club  in  the  front  window,  and  thereby  cause  an 
expense  of  twenty  dollars,  I  might  stop  to  ask  him 
if  he  really  meant  it,  but  /  would  do  as  he  told  me! 


"What  was  the  result  ?  He  knew  he  could  depend 
upon  me  to  the  last  ditch.  He  could  go  away  and 
leave  me  for  a  month,  or  two  months,  or  three  months, 
and  feel  sure  that  his  orders  would  be  carried  out  and 
that  he  had  left  no  'smart  Aleck'  behind  who  would 
know  better  than  he  did  how  to  run  his  business.  In 
time  he  made  me  his  assistant  in  the  store,  and  a 
little  later  on  I  was  appointed  general  manager  of 
all  our  stores." 

The  Observer  was  strongly  impressed.  "Yes," 
he  mused,  "it  has  often  been  said  that  a  man  who 
can  never  learn  to  obey  orders  can  never  learn  to 
give  them:  a  poor  lieutenant  will  never  become  a 
good  general.  And  yet  how  many  thousands  of 
young  men  unconsciously  keep  themselves  in  menial 
positions  because  they  show  by  indifference,  insubor- 
dination, and  half-hearted  loyalty  that  they  are  not 
worthy  of  being  entrusted  with  responsibility,  and 
would  be  incapable  of  meeting  it  if  it  were  forced 
upon  them." 

THE  MONTH. 


THE  CHICAGO 

SENSATION. 


Chicago  has  furnished  the  sensa- 
tion of  the  last  month.  To  state  it 
bluntly,  only  31  of  139  prescrip- 
tions for  aristol,  filled  by  as  many  druggists,  brought 
forth  the  drug  in  its  pure  state.  Twenty-three 
prescriptions  contained  no  trace  of  the  product  at  all, 
66  were  80  per  cent  impure,  and  10  were  20  per  cent 
impure.  Unfortunate  as  these  results  are,  the  mis- 
take must  not  be  made  of  assuming  that  they  indicate 
the  extent  to  which  adulterated  and  sophisticated 
drugs  are  sold  in  the  pharmacies  of  Chicago.  The 
prescriptions  were  decoys  sent  out  at  the  behest  of 
the  Farbenfabriken  of  Elberfeld  Co.,  which  explains 
the  situation.  The  great  and  unjust  difference 
between  the  Canadian  and  the  American  prices  of 
some  of  the  products  of  this  house,  notably  aristol 
and  phenacetine,  has  for  years  angered  the  drug- 
gists of  the  country,  with  the  result  that  in  too  many 
instances  they  have  unwisely  purchased  what  they 
thought  were  smuggled  products  from  swindlers  and 
other  individuals  doing  a  regular  business.  Many 
times  these  men  have  deceived  druggists  and  sold 
them,  not  the  pure  products  brought  over  the  Cana- 
dian border,  but  grossly  sophisticated  articles  made 
in  the  United  States.  This  explains  the  phenacetine 
crusade  of  Greater  New  York  a  year  or  so  ago,  and 
it  explains  the  present  Chicago  crusade.  Inasmuch 
as  the  mails  have  been  used  to  distribute  the  coun- 
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terfeited  articles,  the  federal  authorities  have  taken 
charge  of  the  Chicago  cases  and  will  conduct  the 
prosecutions. 


Pharmacy  lost  one  of  its  most 
DR.  HOFFMAN.       distmgulshed     exponents     a     few 

weeks  ago  in  the  death  of  Dr. 
Frederick  Hoffman,  who  spent  thirty-four  years  of 
varied  achievement  in  this  country,  but  who  for  the 
last  nine  years  has  passed  the  evening  of  his  life  in 
Germany,  the  country  of  his  birth.  During  sixteen 
of  the  years  spent  in  the  United  States,  Dr.  Hoflfman 
conducted  a  professional  pharmacy  in  New  York 
City,  after  which  he  established  and  edited  for 
many  years  with  great  prestige  the  Pharmaceutische 
Rundschau.     During  all  of  this  period,  however,  he 


was  at  various  times  actively  engaged  as  a  consulting 
chemist,  a  teacher  of  chemistry  and  chemical 
analysis,  a  deliverer  of  popular  scientific  lectures,  a 
contributor  to  several  literary  and  scientific  periodi- 
cals, a  chemical  expert  on  the  staff  of  the  State 
Board  of  Health,  and  the  author  of  "A  Manual  of 
Chemical  Analysis  as  Applied  to  the  Examination  of 
Medicinal  Chemicals."  The  pathetic  incident  will  be 
recalled  that  Dr.  Hoffman  came  to  the  United  States 
two  or  three  years  ago  to  deliver  a  historical  address 
on  the  development  of  American  pharmacy  at  the 
Jubilee  meeting  of  the  American  Pharmaceutical 
Association  in  Philadelphia,  and  that  a  threatening 
illness  compelled  him  to  return  to  Germany  before 
the  time  came  for  him  to  perform  the  pleasant  task 
for  which  he  had  crossed  the  ocean. 


PLAIT  vs.  THE  ^^^"  ^^  causing  trouble  again— not 
MILES  MEDICAL  CO.  Tom,  but  Isaac.  His  anti-conspir- 
acy suit  against  Secretary  Wooten 
and  the  Chicago  jobbers  has  hardly  been  settled  when 
he  is  made  party  to  a  bout  with  the  Miles  Medical 
Co.  The  latter  has  brought  suit  against  him  in  the 
United  States  Circuit  Court  for  the  purpose  of 
enjoining  him  from  handling  the  Miles  remedies. 
The  complainant  states  that  Piatt  entered  into  con- 
tractual relations  with  the  company  a  year  or  two 
ago,  that  he  violated  his  contract,  that  the  contract 
was  therefore  abolished  by  the  company,  that  since 
then  Piatt  has  secured  the  goods  by  indirection 
through  the  jobbing  and  retail  agents  of  the  com- 
pany, and  that  he  has  cut  prices  to  the  great  detri- 
ment of  the  proprietors.  It  is  very  clear  that  the 
Miles  people  are  seeking  to  secure  in  Illinois  a 
decision  like  that  rendered  a  couple  of  months  ago 
in  Massachusetts,  where  it  was  declared  that  cutters 
who  did  not  sign  the  proprietor's  contract,  and  who 
secured  their  supplies  by  indirect  and  underhanded 
methods,  would  not  be  permitted  to  sell  the  goods. 
Realizing  that  a  decision  is  hanging  over  his  head 
which  may  greatly  interfere  with  the  operations  of 
cutters,  Piatt  has  requested  a  number  of  cut-rate 
retailers  throughout  the  country  to  assist  him  in  mak- 
ing a  test  case  of  the  present  suit. 
*     *     * 

Considerable   interest    was    mani- 
coNTRACT  PLANi     ^^sted   duHug  the  latter  part  of 

December  in  the  announcement  of 
the  Paris  Medicine  Co.  that  they  had  adopted  a  full 
price  direct-contract  and  serial-numbering  plan.  At 
the  October  convention  of  the  N.  A.  R.  D.  the  Paris 
people  declared  themselves  to  be  a  member  of  the 
so-called  "St.  Louis  Club."  The  latter,  as  every- 
body knows,  comprised  six  proprietors  who  had 
adopted  a  modified  form  of  the  contract  plan  carry- 
ing the  contract  only  to  the  jobber.  Since  then  the 
company  has  apparently  decided  to  go  the  whole 
length  and  line  itself  up  with  the  Miles  Medical  Co. 
for  a  complete  contract  and  a  full  price  schedule. 
The  contracts  were  sent  out  about  the  middle  of  the 
month,  and  a  letter  was  transmitted  to  the  local  secre- 
taries of  the  various  constituent  bodies  of  the  N.  A. 
R.  D.  requesting  them  to  see  that  the  contracts  were 
signed  at  once  in  order  that  the  plan  could  be  put 
into  operation  at  the  earliest  possible  moment. 
Incidentally  the  company  made  the  statement  that 
many  jobbers  and  retailers,  anticipating  the  adoption 
of  some  kind  of  a  price-restrictive  plan,  had  stocked 
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up  on  Laxative  Bromo-Quinine,  and  the  opinion  was 
expressed  that  "for  this  reason  it  will  take  some  little 
time  before  the  effect  of  the  plan  is  felt." 
*     *     * 

Colonel  Duble  seems  to  be  getting 
COLONEL  DUBLE        ^j^^g  ^gj-y  ^^^  ^jth  the  work  of 

organization  in  Greater  New  York. 
He  has  appeared  before  the  various  associations  and 
created  a  favorable  impression.  At  first  his  efforts 
were  somewhat  negatived  by  a  rumor,  sprung  after 
the  Colonel  had  addressed  the  New  York  Retail 
Druggists'  Association,  that  a  well-known  depart- 
ment store  in  the  city  had  contracted  for  a  large  con- 
signment of  Peruna  for  future  delivery.  Colonel 
Duble  declared  that  such  a  condition  of  things  was 
preposterous,  and  a  week  or  two  later  on  was  able 
to  state  with  authority  that  the  rumor  was  false. 
Bearing  in  mind  the  previous  failures  to  organize  the 
city,  some  of  the  associations  are  inclined  to  go 
rather  slow  in  the  present  campaign,  but  none  of 
them  seem  to  be  hostile  to  the  movement  and  the 
prospects  are  declared  to  be  bright.  J.  D.  Bellaire 
and  G.  V.  Lincoln  are  assisting  Colonel  Duble  in 
Greater  New  York,  and  other  N.  A.  R.  D.  field 
workers  will  be  sent  to  the  city  from  other  parts  of 
the  country  as  rapidly  as  the  circumstances  may 
require.  It  was  unquestionably  a  wise  move  on  the 
part  of  the  N.  A.  R.  D.  to  establish  an  eastern  office 
in  Greater  New  York. 


MORE  COCAINE 

PROSECUTIONS 


It  begins  to  look  as  if  Cleveland 
would  soon  have  an  anti-cocaine 
crusade  like  that  which  Chicago 
witnessed  last  winter.  The  police  authorities  are 
prosecuting  a  number  of  druggists  for  the  illegal  sale 
of  the  drug,  and  Secretary  Ogier,  of  the  Board  of 
Pharmacy,  has  sent  a  remarkable  letter  to  the  chief 
of  police  promising  a  kind  of  support  which  augurs 
well  for  the  outcome  of  the  movement.  Mr.  Ogier 
has  consulted  with  the  law  department  of  the  State 
and  is  advised  that  the  Board  of  Ph^armacy  has 
power  to  revoke  the  certificate  of  a  druggist  con- 
victed in  the  courts  of  a  violation  of  the  cocaine  law, 
under  the  provision  of  the  pharmacy  act  giving  the 
board  authority  to  annul  the  registration  of  a  phar- 
macist for  "gross  immorality."  He  now  proposes 
to  exercise  this  power  in  some  one  case  of  clear 
guilt,  following  upon  a  conviction  secured  by  the 
police  authorities,  and  he  anticipates  that  this  action 
will  prove  a  more  powerful  deterrent  than  any  other 


penalty  that  could  be  imposed.  Meanwhile  two  or 
three  druggists  in  Baltimore  have  been  convicted  of 
the  illegal  sale  of  cocaine;  the  month  has  likewise 
brought  forth  two  additional  prosecutions  in  Chi- 
cago; and  altogether  it  begins  to  look  hard  for  the 
pharmacists  who  bring  their  calling  into  disgrace  by 
pandering  to  the  trade  of  narcotic  habitues.  Let 
the  good  work  go  on! 


DEATH  OF  PETER 
VAN  SCHAACK. 


The  jobbing  trade  of  the  country 
lost  one  of  its  most  prominent  rep- 
resentatives early  last  month  in  the 
death  of  Peter  Van  Schaack  of  Chicago.  Of  old 
Knickerbocker  stock,  Mr.  Van  Schaack  was  a  native 
of  New  York  State,  studied  medicine  in  youth, 
entered  a  wholesale  drug  house  in  Albany,  and  fin- 
ally founded  a  jobbing 
business  in  Charleston, 
South  Carolina.  The 
Civil  War  caused  his 
accumulatiqns  to  melt 
away,  ruined  his  pros- 
pects for  the  future  in 
Charleston,  and  soon 
caused  him  to  establish  a 
business  in  Chicago  that 
has  since  become  one  of 
the  largest  in  the  coun- 
try. In  addition  to  his 
loss  of  fortune  in 
Charleston,  Mr.  Van 
Schaack  was  twice  burned  out  in  Chicago,  and  the 
plucky  and  determined  manner  in  which  he  gathered 
himself  up  after  each  one  of  these  disasters  earned 
for  him  the  title  of  "The  Old  Salamander."  He 
was  one  of  the  organizers  and  a  conspicuous  mem- 
ber of  the  National  Wholesale  Druggists'  Associa- 
tion, of  which  he  -served  one  term  as  president. 


PITTSBURQERS  IN 
TROUBLE  AGAIN. 


The  druggists  of  Pittsburg  seem 
to  have  more  than  their  share  of 
trouble,  but  perhaps  this  is  because 
there,  is  such  an  excellent  local  association  on  the 
spot  to  jump  to  their  defense.  The  last  thing  to 
worry  them  is  the  declaration  of  the  Board  of 
Underwriters  that  they  mean  to  recommend  the 
passage  of  a  city  ordinance  governing  the  sale  of  com- 
bustible liquids  in  drug  stores — an  ordinance  virtually 
like  that  enacted  in  Greater  New  York  a  year  or  so 
ago.   The  suggested  measure  will  involve  the  sale  of 
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gasoline,  benzine,  naphtha,  etc.,  and  will  provide  that 
this  may  be  sold  only  in  bottles  and  in  quantities 
not  exceeding  four  ounces,  that  the  bottles  contain- 
ing such  volatile  liquids  shall  not  be  filled  on  the 
premises,  that  the  total  amount  of  the  substances 
thus  kept  on  hand  shall  not  exceed  five  gallons,  and 
that  the  fee  charged  for  permits  granting  these  priv- 
ileges (?)  will  cost  $2  annually.  The  Pittsburg 
association,  with  Mr.  Pritchard  as  the  resourceful 
and  energetic  secretary,  is  fighting  the  proposed 
ordinance  tooth  and  nail,  and  it  remains  to  be  seen 
whether  or  not  the  druggists  will  be  surrounded 
with  the  contemplated  restrictions. 


Dr.  John  F.  Hancock,  of  Balti- 
A  ^ONUMBW  To^^  jjj^j.^^  ^  pharmacist  of  lifelong  ex- 
perience, and  a  conspicuous  mem- 
ber and  ex-president  of  the  American  Pharmaceutical 
Association,  is  now  very  much  interested  in  a  move- 
ment to  secure  the  erection,  on  the  Smithsonian 
grounds  at  Washington,  D.  C,  of  a  bronze  monu- 
ment in  commemoration  of  the  late  William  Procter, 
Jr.,  "the  father  of  American  pharmacy."  Dr.  Han- 
cock read  a  paper  on  Procter  at  the  Kansas  City 
meeting  of  the  A.  Ph.  A.  in  September,  and  secured 
the  passage  of  a  resolution  providing  for  the 
appointment  of  a  committee  to  collect  funds  for  the 
monument.  The  committee  has  now  been  appointed 
by  President  Beal  and  comprises  Henry  Kraemer 
of  Philadelphia,  Frank  C.  Henry  of  Washington, 
Benjamin  D.  Fairchild  of  New  York,  C.  S.  N.  Hall- 
berg  of  Chicago,  and  John  F.  Hancock  of  Baltimore. 
Energetic  efforts  to  secure  the  needed  money  will  at 
once  be  made.  Last  month  Dr.  Hancock  read 
another  paper  on  Procter  before  the  Philadelphia 
College  of  Pharmacy,  setting  forth  the  status  of  the 
movement,  and  this  address  will  doubtless  appear 
in  the  current  issue  of  the  American  Journal  of  Phar- 
macy. The  Bulletin  has  always  favored  the  erec- 
tion of  a  monument  rather  than  any  other  form  of 
memorial,  and  hopes  that  the  present  effort  will  be 
successful. 

«       ♦       4( 

aooD:  ANOTHER  O"^  ^ise  act  always  suggests 
BOARD  BSTABLisnes  auother.  Last  month  we  had  con- 
ANDARDs.  siderable  pleasure  in  calling  atten- 
tion to  the  college  standards  which  the  Ohio  Board 
of  Pharmacy  had  recently  established — standards 
which  must  be  met  by  the  colleges  of  the  State  if 
their  students  are  to  receive  the  customary  "experi- 


ence" credit  for  time  spent  in  school.  Now  the 
Arkansas  Board  of  Pharmacy,  not  desiring  to  be 
behindhand,  comes  forth  with  the  establishment  of 
very  gratifying  standards  of  preliminary  education. 
Hereafter  no  applicant  will  be  examined  by  the  board 
unless  he  can  present  satisfactory  assurances,  by  cer- 
tificate or  otherwise,  that  he  has  had  a  general  educa- 
tion equal  to  that  demanded  by  the  graded  high 
schools  of  the  State  as  an  entrance  requirement. 
True,  the  grammar  school  standard  isn't  very  much, 
but  it  is  a  beginning.  The  wedge  must  first  be 
entered  before  it  can  be  driven  in  at  all ! 


DR.  TAKAMINB 
HONORED. 


No  foreign  buildings  at  the  recent 
Louisiana  Purchase  Exposition 
attracted  more  attention  than  those 
representing  the  Japanese  government.  They  were 
universally  admired.  There  were  three  of  them, 
and  the  cost  was  a  considerable  item.  The 
press  despatches  report  that  they  have  now  been 
given  to  Dr.  Jokichi 
Takamine  "in  recogni- 
tion of  the  valuable  ser- 
vices he  rendered  the 
World's  Fair  Japanese 
Commission  in  many 
ways.  Dr.  Takamine 
served  on  the  Jury  of 
Awards  for  the  Commis- 
sion, and  was  also  their 
acting  counsel."  The 
Doctor  will  use  the  build- 
ings as  a  country  home 
not  far  from  New  York. 
Of    course    it    is    quite 

unnecessary  to  remind  pharmacists  that  Dr.  Taka- 
mine is  known  internationally  as  a  leading  Japanese 
chemist,  and  that  he  was  the  discoverer  of  taka- 
diastase  and  adrenalin. 


Well,  it  all  proved  to  be  a  tempest 
'*'*iN*So"iANaER^^    ^"  ^  teapot!     The  insurrectionists 

in  Central  New  York  who  had 
been  threatening  all  sorts  of  dire  fates  for  the  gradu- 
ation prerequisite  law  of  their  State,  quietly  suc- 
cumbed a  few  weeks  ago  at  a  conference  held  in 
Albany  by  the  representatives  of  various  associations 
scattered  throughout  the  State.  It  was  very  quickly 
discovered  that  the  sentiment  was  well-nigh  universal 
for  a  vigorous  support  of  the  measure.     The  whole 
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subject  of  legislation  was  gone  over  with  and  a 
decision  was  reached  that  the  State  association 
would  attempt  the  passage  of  no  amendments  or  laws 
whatsoever  during  the  coming  session  of  the  legis- 
lature. One  reservation  was  made  to  this  decision, 
however,  and  this  was  to  the  effect  that  the  penal 
code,  where  it  conflicts  with  the  poison  provisions  of 
the  pharmacy  law,  is  to  be  amended  in  case  the  chair- 
man of  the  Code  Committee  proves  amenable  to 
reason.  The  conflict  between  the  two  acts  very 
often  causes  the  druggists  of  the  State  considerable 
trouble :  they  naturally  observe  the  provisions  of  the 
pharmacy  law,  and  in  doing  so  occasionally  find 
themselves  violating  the  penal  code — a  most  unjust 
and  intolerable  state  of  things. 


One  of  the  important  developments  of  last  month 
was  the  consolidation  of  the  two  well-known  manu- 
facturing chemical  houses  of  Powers  &  Weightman 
and  Rosengarten  &  Sons.  The  new  concern  will  be 
known  as  the  Powers-Weightman-Rosengarten  Co. 
Mrs.  Walker,  the  daughter  of  William  Weightman, 
to  whom  the  control  of  P.  &  W.  passed  upon  the 
death  of  Mr.  Weightman  some  months  ago,  has 
found  the  duties  of  managing  so  large  an  establish- 
ment very  irksome,  and  has  welcomed  a  combination 
of  interests  which  will  bring  her  entire  relief. 


It  is  reported  that  the  carbolic  ordinance  in  Chi- 
cago has  saved  several  lives.  Persons  who  intend  to 
commit  suicide  by  taking  carbolic  acid  are  sold  the 
alcoholic  and  glycerinated  solution  of  the  acid  which 
the  ordinance  provides  for  in  all  solutions  of  greater 
than  five-per-cent  strength,  and  the  admixed  agents 
act  satisfactorily  as  antidotes  to  the  poison.  The 
first  case  of  this  kind  was  described  in  the  Bulletin 
three  or  four  months  ago,  and  others  have  occurred 
since. 

4c         1)C         « 

The  Pharmaceutical  Manufacturing  Co.,  organ- 
ized three  years  ago  in  New  York  City  by  prominent 
retailers  as  a  cooperative  buying  club,  as  well  as  a 
manufacturing  concern,  has  been  dissolved.  There 
was  a  capitalization  of  $20,000,  and  the  officers 
declare  that  the  business  is  abandoned  without  loss 
to  any  of  the  stockholders.  George  H.  Hitchcock 
was  president. 


The  Illinois  pharmacists  should  avail  themselves 
of  the  privilege  of  voting  for  the  members  of  the 
Board  of  Pharmacy  and  the  College  Advisory  Board. 
It  is  unfortunate  that  usually  only  about  1000  of  the 
4000  druggists  in  the  State  avail  themselves  of  an 
opportunity  which  they  should  be  quick  to  grasp. 
Walter  Gale,  T.  H.  Patterson,  and  W.  K.  Forsyth 
are  on  the  card  this  year,  and  it  should  be  a  privileged 
duty  for  every  druggist  to  pick  out  his  choice. 

*  *     * 

Ten  men  died  last  month  from  drinking  wood 
alcohol  in  Ashland,  Ky.  They  were  all  members 
of  a  pushboat  crew  who  drank  up  a  gallon  of  the 
alcohol  which  they  had  rescued  from  a  sinking  ves- 
sel. And  still  this  substance  is  sometimes  surrepti- 
tiously used  in  the  manufacture  of  pharmaceutical 
preparations ! 

*  *     * 

There  is  trouble  in  Baltimore.  Several  cutters 
have  notified  the  local  association  that  they  can  no 
longer  abide  by  the  schedule;  a  different  schedule 
which  they  proposed  was  amended  by  the  associa- 
tion; the  cutters  did  not  like  the  amendments;  and 
it  looks  at  this  writing  as  though  there  would  be  an 
open  rupture. 

*  *     * 

The  College  House  Club  of  the  Philadelphia  Col- 
lege of  Pharmacy  had  a  very  successful  dramatic 
entertainment  last  month.  Students  and  others 
interested  in  the  college  were  the  actors;  and  the 
faculty  were  all  there  to  show  their  interest  in  the 
occasion. 

*  *     ♦ 

A  Manhattan  magistrate  has  decided  that  a  drug- 
gist, answering  a  night  call,  is  justified  in  charging 
25  cents  for  15  cents'  worth  of  goods,  but  is  not 
justified  in  charging  $1.00! 


The  partnership  in  Cleveland  of  Benton,  Myers 
&  Co.,  well-known  jobbers,  has  been  dissolved  and 
succeeded  by  Benton,  Hall  &  Co. 


Frank  S.  Hereth  has  been  elected  president  of  the 
Chicago  Drug  Trade  Club,  and  L.  A.  Becker  first 
vice-president. 


A   DRUGGISTS'   NATIONAL  INSURANCE  COMPANY. 

A  Well  Conceived  Plan— Proposed  at  the  St.  Louis  Convention  of  the  N.  A.  R.  D Described  Now  by 

its  Originator. 

By  FRANK  H.  FREERICKS. 


[Note  by  the  Editors. — Mr.  Freericks  presented  a  plan  for 
the  formation  of  a  druggists'  national  fire  insurance  company 
at  the  St.  Louis  convention  of  the  N.  A.  R.  D.  which  attracted 
much  attention.  No  definite  action  was  taken  upon  it  in  the 
hurried  and  crowded  hours  of  the  convention  week,  th«  feel- 
ing being  general  that  so  novel  and  considerable  an  undertak- 
ing should  receive  careful  thought  and  deliberation.  Under 
the  circumstances  we  deemed  it  timely  to  ask  Mr.  Freericks 
to  explain  the  plan  in  the  columns  of  the  Bulletik,  and  this 
he  has  done  witj^  clearness  and  interest.  Mr.  Freericks  is  a 
well  known  figure  at  the  N.  A.  R.  D.  conventions,  and  is  a 
leading  spirit  in  the  local  association  at  Cincinnati.] 

The  high  rate  of  premium  charged  by  regular 
insurance  companies  on  drug  stock  risks  has  been  the 
cause  of  repeated  efforts  to  organize  druggists'  insur- 
ance companies  in  various  parts  of  the  country.  That 
these  efforts  have  generally  resulted  in  failure  is  not 
surprising  in  view  of  the  fact  that  the  financial 
requirements  for  permission  to  do  an  insurance  busi- 
ness are  very  exacting,  while  those  interested  have 
in  the  past  acted  independently  of  each  other,  and 
consequently  have  not  been  strong  enough  in  any  one 
section  to  meet  these  requirements. 

An  exhaustive  study  of  the  commercial  possibili- 
ties of  an  insurance  company  to  do  business  exclu- 
sively with  druggists,  as  well  as  a  careful  considera- 
tion of  the  legal  requirements  to  be  complied  with  by 
such  a  company,  long  since  bred  in  me  a  desire  to 
present  the  matter  at  the  first  opportunity  to  an 
assembled  body  of  druggists  from  different  parts  of 
the  country.  This  opportunity  offered  itself  at  the 
last  N.  A.  R.  D.  convention  in  connection  with  a  con- 
sideration of  the  financial  status  of  that  body. 

ONLY   A    NATIONAL    COMPANY   COULD   SUCCEED. 

Being  convinced  that  past  efforts  looking  towards 
the  organization  of  druggists' fire  insurance  companies 
have  failed  only  because  of  their  being  made  in  vari- 
ous parts  of  the  country,  independently  of  each  other, 
it  was  but  natural  to  arrive  at  the  conclusion  that 
what  the  druggists  of  one  section  are  not  strong 
enough  to  do  would  be  a  comparatively  easy  matter 
if  the  interests  of  those  from  the  various  sections  be 
joined.  Such  has  long  been  the  opinion  of  Mr.  John 
Weyer,  secretary  of  the.  Ohio  Druggists'  Mutual 
Insurance  Company  (the  only  successful  one  of  its 
kind),  as  well  as  of  Messrs.  W.   R.  Ogier,  John 


Byrne,  and  a  number  of  others  who  some  years  ago 
endeavored  to  organize  a  national  druggists'  insur- 
ance company.  The  writer  is  deeply  grateful  for  the 
assistance  given  him  by  the  gentlemen  just  named. 

EXPECTATIONS. 

In  presenting  the  matter  for  consideration  to  the 
N.  A.  R.  D.,  having  statistics  to  hand,  it  was  in  brief 
asserted  by  me, 

First,  That  a  company  having  a  capital  of  $200,- 
000  could  secure  the  right  to  do  business  in  every 
State  of  the  Union. 

Second,  That  it  would  offer  absolute  safety  to  all 
policy  holders. 

Third,  That  it  could  save  for  every  druggist,  plac- 
ing insurance  with  it,  at  the  very  least  25  per  cent 
of  the  premium  now  paid  by  him  to  other  regular 
insurance  companies  offering  equal  security. 

Fourth,  That  it  would  net  its  stockholders  at  least 
a  20  per  cent  annual  dividend  on  the  capital  invested. 

Fifth,  That  if  the  National  Association  of  Retail 
Druggists  so  desired,  the  company  could  be  made  to 
net  that  Association,  through  its  organizers,  at  least 
$20,000  annually,  without  the  least  additional  trouble, 
affording  the  organizers  an  opportunity  to  offer  an 
advantage  to  every  one  whom  they  would  need  to 
approach. 

Sixth,  That  having  accomplished  all  of  the  fore- 
going, the  Company  could  be  reasonably  expected  to 
have  an  annual  surplus  permitting  it  to  reduce  the 
insurance  rate  almost  another  25  per  cent.  These 
assertions  were  based  on  the  following  facts  and  rea- 
sonable expectations : 

1.  That  one  hundred  million  dollars  are  invested 
in  the  retail  drug  stores  of  the  United  States,  and 
that  a  company,  offering  advantages  such  as  are  pro- 
posed, might  reasonably  expect  to  carry  insurance  on 
one-fifth  of  this,  or  on  twenty  million  dollars,  within 
a  short  time. 

2.  That  the  average  losses  by  drug  store  fires  are 
31.6  per  cent  of  the  premium  after  lowering  the 
premium  rate  25  per  cent. 

3.  That  losses  by  fire  in  drug  stores  are  at  least 
20  per  cent  less  than  on  other  ordinary  risks,  while 
the  rate  of  premium  charged  druggists  by  regular 
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companies  to-day  is  as  high  as,  if  not  higher  than, 
that  on  ordinary  risks.  Consequently  druggists  are 
to-day  forced  to  pay  for  losses  incurred  by  insurance 
companies  on  other  lines  of  risks. 

4.  That  in  securing  business,  the  suggested  com- 
pany might  expect  to  make  a  saving  of  at  least  15 
per  cent  as  compared  with  the  regular  companies, 
which  are  forced  to  pay  25  per  cent  of  all  premiums 
to  agents. 

STOCK  VERSUS  MUTUAL  COMPANIES. 

It  will  be  readily  understood  that  the  company  sug- 
gested is  a  capital  stock  and  not  a  mutual  company. 
The  reasons  which  lead  to  advocating  the  one,  in 
preference  to  the  other,  are  substantial,  and  every 
consideration  has  been  given  to  the  fact  that  the 
various  States  do  not  require  nearly  the  amount  of 
capital  of  mutual  companies  that  is  required  of  stock 
companies  doing  a  local  business. 

In  most  of  the  States  it  is  found  that  mutual  com- 
panies are  required  to  have  not  less  than  $10,000  or 
otherwise  sufficient  capital,  or  the  ready  means  to 
obtain  the  same,  in  an  amount  equal  to  from  three 
to  five  times  the  annual  premium  collected  on  all  poli- 
cies written.  The  requirements  were  not  so  stringent 
in  Ohio  when  the  Ohio  Druggists'  Mutual  Society 
was  organized,  and  this  is  the  only  company  of  its 
kind  that  has  come  to  the  writer's  notice.  Those  best 
able  to  judge  freely  assert  that  the  Ohio  Druggists' 
Mutual  Society  could  never  have  been  successfully 
launched  if  the  requirements  at  the  time  of  its  organi- 
zation had  been  as  stringent  as  they  are  to-day.  That 
it  is  most  difficult  to  secure  voluntary  subscriptions 
without  expectation  of  direct  returns,  even  from  those 
vitally  interested,  has  of  late  been  sufficiently  demon- 
strated in  New  York  City,  and  it  is  found  to  be  true 
wherever  the  attempt  is  made.  On  the  other  hand, 
there  appears  to  be  considerable  hesitancy  on  the  part 
of  many  to  give  their  notes  for  an  amount  equal  to 
from  three  to  five  times  their  annual  premium,  so  that 
no  matter  what  the  requirements  in  any  one  of  the 
different  States  may  be,  the  druggists  of  that  State, 
acting  alone,  seem  to  be  met  with  insurmountable 
obstacles. 

The  foregoing  statement  of  course  contemplates 
companies  that  are  to  do  business  in  their  own  States 
only.  In  doing  business  outside  the  home  State  a  yet 
greater  difficulty  is  met  with,  for  of  the  mutual  com- 
panies of  one  State  other  States  usually  exact  the 
same  requirements  that  they  do  of  stock  companies, 
and  it  is  not  within  reason  to  even  assume  the  possi- 
bility  of   druggists   raising  $200,000   without  any 


return  to  the  individual  on  the  money  invested.  It 
would  seem,  therefore,  that  mutual  companies  are 
difficult  to  organize  for  local  business,  and  that  their 
organization  is  next  to  impossible  in  contemplation 
of  doing  a  business  throughout  the  country.  Add  to 
this  the  aversion  found  with  so  many  people  against 
placing  insurance  with  mutual  companies,  because  of 
their  believed  insecurity,  and  it  must  be  admitted 
that  all  future  attempts  to  organize  mutual  companies 
are  doomed  to  failure. 

Both  of  these  principal  objections  are  not  met  with 
m  the  consideration  of  a  stock  company.  While  it  is 
admittedly  impossible  to  secure  the  sum  of  $200,000 
by  subscriptions  from  druggists  without  offering  a 
direct  return  to  the  subscribers,  it  ought  to  be  a  very 
easy  matter  to  raise  that  amount  as  an  investment 
from  the  40,000  druggists  of  this  country  when  they 
are  assured  of  an  excellent  return  in  the  form  of 
annual  dividends.  That  a  company  having  an  actual 
capital  of  $200,000  (invested  under  the  direct  super- 
vision of  the  State  officials  in  which  it  is  incorpor- 
ated) offers  ample  security  to  all  prospective  insurers 
is  certainly  true,  so  that  none  would  fear  to  place 
their  insurance  with  it. 

It  follows  from  the  foregoing  that  any  attempt 
towards  the  organization  of  a  druggists  national  fire 
insurance  company  must  contemplate  a  capital  stock 
company,  intended  to  do  business  in  the  various 
States. 

INVESTMENT    FEATURES. 

Without  entering  into  a  long,  detailed  explanation, 
it  is  not  possible  to  show  the  investment  possibilities 
of  the  suggested  company  and  its  character  as  a  com- 
mercial proposition  any  further  than  has  been 
attempted  in  the  brief  statement  made  at  the  outset, 
but  it  may  be  said  that  the  latter  is  amply  and  com- 
pletely borne  out  by  statistics  at  hand,  and  there  is 
not  the  least  doubt  that  the  company  could  save  drug- 
gists at  least  25  per  cent  on  their  premium  rate  and 
pay  its  stockholders  a  20  per  cent  dividend  annually 
on  their  investment. 

It  would  be  of  incalculable  advantage  for  a  drug- 
gists' fire  insurance  company  to  have  the  support  of 
druggists'  associations,  and  none  could  serve  it  bet- 
ter than  the  National  Association  of  Retail  Drug- 
gists. Regular  insurance  companies  are  compelled  to 
expend  25  per  cent  of  their  annual  premiums  to  secure 
business,  to  which  may  be  added  additional  expense 
for  advertising.  If  an  organization  such  as  the  N. 
A.  R.  D.  were  interested  in  the  success  of  the  pro- 
posed company  (as  surely  it  ought  to  be,  considering 
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that  it  must  be  vitally  concerned  in  all  that  afifects 
the  druggist's  well-being),  this  expense  could  be 
largely  avoided.  Having  this  immense  advantage  in 
mind  the  suggestion  was  made  at  the  St.  Louis  con- 
vention that  the  Organization  Department  of  the  N. 
A.  R.  D.  be  used  to  secure  business  for  the  company, 
to  the  great  financial  advantage  of  both  the  company 
and  the  association, 

THE  PROPOSED  COMPANY  AND  THE  N.  A.  R.  D. 

The  suggestion  was,  that  the  proposed  company 
pay  into  the  treasury  of  the  N.  A.  R.  D.  10  per  cent 
of  the  premiums  on  all  insurance  secured  through 
N.  A.  R.  D.  organizers.  These  organizers  would 
need  to  do  no  more  than  to  call  the  attention  of  the 
druggists  whom  they  visit  to  the  advantage  of  insur- 
ing in  the  proposed  company.  It  would  afford  them 
an  additional  argument  in  favor  of  supporting  and 
having  membership  in  the  N.  A.  R.  D. ;  and,  by  pay- 
ing the  commissions  to  the  Association  direct,  the 
organizers  would  avoid  being  classed  as  insurance 
solicitors.  While  adding  in  that  manner  very  largely 
to  the  annual  fund  of  the  N.  A.  R.  D.,  it  would  be 
a  net  saving  to  the  proposed  company  of  the  remain- 
ing 15  per  cent.  Other  means  for  effecting  the  same 
end  could  no  doubt  be  devised,  but  it  is  an  important 


feature  in  providing  cheaper  and  safe  insurance  for 
druggists  that  pharmaceutical  associations,  either 
State  or  national,  be  interested  indirectly  in  the 
undertaking. 

Another  very  important  factor  in  carrying  out  the 
object  of  the  proposed  company  is  that  its  stock  be 
largely  if  not  entirely  in  the  hands  of  retail  druggists. 
The  company's  advantages  would  increase,  propor- 
tionately as  the  number  of  its  stockholders  among 
druggists  would  increase.  To  further  serve  the  inter- 
ests of  the  company,  its  board  of  directors  should  be 
constituted  as  nearly  as  possible  of  one  member  from 
each  State  in  which  business  might  be  done,  and  these 
gentlemen  should  be  prominent  druggists  of  their 
respective  commonwealths.  The  General  Agent  in 
each  State,  who  would  be  in  direct  charge  of  the  busi- 
ness for  that  State,  should  also  be  well  known  among 
druggists.  These  various  matters,  though  rather  run- 
ning to  detail,  are  of  extreme  importance  in  consider- 
ing the  question  of  securing  the  largest  return  from 
the  least  expenditure,  and  all  of  them  aid  to  make 
clearer  the  possibilities  of  great  savings  by  a  company 
that  would  limit  its  business  to  one  class  of  merchants, 
where  those  who  constitute  that  class  have  like  inter- 
ests tending  toward  an  undefined  cooperation. 


AROUND  THE  CAMP=FIRE. 

The  Apprentice  Who  Thought  There  Wasn't  Much  Difference  Between  "Ant.  et  Pot.  Tart."  and  "Sod.  et 

Pot.  Tart."— The  Jeweler's  Boy  Who  Knew  so  Much  About  Chemistry— "  Cochineal  Seeds:" 

What  Kind  of  a  Plant  Would  Grow  from  Them? 


[Note  by  the  Editors. — With  this  instalment  we  use  up 
practically  all  the  camp-fire  anecdotes  on  hand,  and  the  query 
again  presents  itself:  Do  our  readers  want  the  department 
continued,  or  have  they  become  tired  of  it?  We  are  not  mak- 
ing a  drug  journal  for  our  own  entertainment:  we  want,  on 
the  contrary,  to  print  one  which  shall  please  our  readers  on 
every  page  and  in  every  paragraph — which  shall  give  them 
material  that  they  find  profitable  on  the  one  hand  and  interest- 
ing and  readable  on  the  other.  If  they  do  not  care  longer  for 
the  camp-fire  stories  we  shall  discontinue  them.  If  they  would 
like  them  kept  up  we  shall  be  only  too  glad  to  hearken  to 
their  wishes — providing  they  send  us  the  stories  I  The  depart- 
ment is  purely  a  cooperative  one  and  is  absolutely  dependent 
upon  the  readers  of  the  journal:  it  is  theirs  to  do  with  as  they 
will.  If  they  send  us  some  more  reminiscences  (and  what 
druggist  cannot  if  he  chooses?)  we  shall  be  pleased  to  print 
them.  If  they  do  not,  we  shall  be  compelled  to  assume  that 
the  fraternal  family  about  the  camp-fire  have  grown  weary  of 
swapping  experiences  and  desire  to  turn  their  thoughts  else- 
where.] 


THE  TALE  OF  A  SMART  YOUNGSTER. 

H.  R.  Row,  of  Garnett,  Kansas,  relates  an  amusing 
story  of  a  "smart"  young  jeweler's  apprentice  who 
thought  he  knew  a  few  things  about  chemistry : 

There  was  a  jeweler  in  the  drug  store  where  I 
first  began  to  work,  and  he  had  a  boy,  whom  we 
will  call  Charley,  working  under  him,  learning  the 
trade.  Charley  was  about  my  age.  He  had  been 
away  to  school,  had  studied  chemistry,  and  was 
always  anxious  to  display  his  superior  knowledge  so 
that  I  might  be  properly  impressed. 

One  day  when  the  druggist  and  the  jeweler  were 
both  at  dinner,  and  we  were  alone,  with  the  excep- 
tion of  old  Joe,  the  colored  porter,  Charley  said  that 
he  would  demonstrate  to  me  a  little  experiment  in' 
chemistry.     He  got  the  large  Wedgwood  mortar, 
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and  putting  in  a  small  quantity  of  potassium  chlorate 
and  sulphur,  he  began  to  triturate  them.  The  chemi- 
cals were  damp,  it  seemed,  and  would  only  sputter  a 
little  when  rubbed,  so  he  added  more  of  the  ingredi- 
ents and  continued  the  trituration.  The  mixture  soon 
became  warm,  and  began  to  give  ofif  slight  explosions, 
like  the  scratching  of  a  parlor  match.  We  called  to 
the  darky  to  come  and  see  the  show,  but  he  was 
afraid  and  kept  up  near  the  front  door,  where  he 
could  make  a  bolt  for  safety  if  anything  happened. 
The  mortar  was  on  a  low  writing  desk,  and  Charley 
was  on  one  side  and  I  on  the  other. 

Suddenly  a  terrific  explosion  ensued,  and,  looking 
through  the  smoke,  I  saw  Charley  clasp  his  hands  to 
his  head  and  fall  over  backwards.  Some  papers  in 
the  waste-basket  caught  fire,  but  I  quickly  extin- 
guished them  and  turned  my  attention  to  Charley, 
expecting  to  find  him  dead  or,  at  the  least,  badly 
burned.  But  only  his  eyebrows  and  wrists  were 
burned.  He  had  dropped  down  ju3t  in  time  to 
escape  more  serious  injury.  The  darky  had  bolted 
out  of  the  front  door,  and  I  don't  know  when  he  quit 
running.  The  pestle  was  shot  through  the  end  of  a 
show  case,  making  a  clean  round  hole,  and  not  even 
breaking  the  glass.  The  mortar  was  blown  into  a 
thousand  pieces.  The  room  was  filled  with  sulphur 
fumes,  and  people  came  rushing  in  to  see  what  had 
happened. 

Charley  did  not  try  any  more  experiments,  and  I 
have  always  been  very  careful  what  I  triturate ! 

TARTAR  EMETIC  OR  ROCHELLE  SALT  ? 

O.  D.  M.  tells  about  a  bad  half-hour  that  came  to 
him  early  in  his  experience  in  the  drug  business : 

I  began  in  the  drug  business  when  fifteen  years  old, 
and  it  was  during  the  first  two  or  three  weeks  of 
my  apprenticeship  that  the  incident  occurred  which 
I  am  about  to  relate.  Business  being  dull  one  morn- 
ing, the  proprietor  stepped  out  for  a  few  minutes 
to  see  about  the  new  brick  building  which  was  being 
erected  for  his  occupancy.  He  had  scarcely  left  when 
a  young  married  man  came  in  the  store  and  called 
for  some  Rochelle  salt. 

Well,  I  knew  that  I  had  seen  somewhere  in  the 
store  a  bottle  containing  this  substance,  but  I  had 
forgotten  just  how  it  looked  and  where  it  was 
located.  I  recalled  that  I  had  seen  two  Latin  abbre- 
viations: "Ant.  et  Pot.  Tart.,"  and  "Sod.  et  Pot. 
Tart.,"  but  I  had  forgotten  which  one  of  these  was 
the  Rochelle  salt  and  which  was  the  tartar  emetic. 
Accordingly  I  placed  both  bottles  before  my  customer 


and  asked  him  which  one  looked  like  Rochelle  salt. 
He  replied  that  "This  one  looks  like  it  to  me,"  point- 
ing to  the  "Ant.  et  Pot.  Tart."  bottle. 

"All  right,"  said  I,  "I  am  sure  I  don't  know,"  and 
so  I  weighed  out  the  salt  for  him  and  let  him  go  on 
his  way  rejoicing.  Fortunately  I  had  sense  enough 
to  look  up  the  two  titles  in  the  dispensatory,  and 
then  I  saw  what  caused  me  much  heartburning.  My 
first  worry  and  trouble  in  the  drug  business  had 
begun.  Mr.  M.  not  being  in,  I  felt  more  and 
more  uncomfortable,  and  yet  feared  to  ask  him  if 
my  error  were  likely  to  result  in  any  danger.  I  did 
not  like  to  admit  that  I  had  made  such  a  blunder.  An 
hour  or  so  passed  before  he  returned,  and  then  I 
decided  that  the  best  thing  to  do  was  to  make  a  clean 
breast  of  the  whole  thing.  After  looking  in  the  dis- 
pensatory for  a  minute,  he  remarked  in  a  fatherly 
manner  that  "The  dose  of  tartar  emetic  is  from  1/10 
of  a  grain  to  2  grains,  and  you  had  better  look  after 
the  case  at  once  and  keep  the  salt  from  being  taken." 

Scared  almost  to  death,  I  left  the  store  on  the 
run,  ran  wildly  for  one  and  a  half  miles,  down  alleys, 
through  parks,  and  over  lawns  until  I  reached  the 
kitchen  door  of  the  patron.  Then  I  said  breathlessly 
to  the  mother  of  the  young  wife:  "Has  Mrs.  Y. 
taken  the  medicine  which  I  sold  Mr.  Y.  this  morn- 
ing?" 

"Yes,  and  it  made  her  terribly  sick.  She  took  a 
tablespoonful,  and  has  been  vomiting  ever  since  in  a 
most  frightful  manner." 

At  this  I  turned  on  my  heel  and  ran  back  to  town, 
and  on  the  way  was  fortunate  enough  to  meet  Doctor 
A.,  the  family  physician,  who  drove  back  with  me 
to  the  store.  Here  we  got  some  tannic  acid,  hurried 
back  to  the  residence,  and  I  stayed  in  the  buggy  while 
the  doctor  administered  the  antidote.  You  may 
believe  I  was  a  happy  mortal  when  the  doctor  came 
out  and  said  that  .Mrs.  Y.  was  all  right  again. 

It  seems  that  both  wife  and  husband  had  taken  a 
tablespoonful  of  the  tartar  emetic,  which  was  enough 
to  kill  a  dozen  people  if  it  had  been  taken  in  smaller 
doses,  and  doses  not  large  enough  to  cause  emesis. 
The  dose  was  so  large  that  it  caused  intense  vomit- 
ing, and  this  saved  them  both. 

Husband  and  wife  are  my  regular  customers  to 
this  day,  and  we  are  .all  good  friends,  but  whenever 
I  see  either  of  them  I  always  think  of  the  terrible 
crime  that  I  nearly  committed.  Since  then  I  invari- 
ably look  at  the  label  of  a  shelf  bottle  at  least  three 
times:  before  I  take  it  from  the  shelf,  while  I  am 
weighing  or  wrapping  up  the  substance,  and  then 
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when  I  place  the  bottle  back  upon  the  shelf  again. 
This  habit  has  saved  me  from  ever  committing  a  sim- 
ilar blunder. 

DOWN  THE  WRONG  THROAT. 

R.  D.  Richards,  of  Crawford,  Nebraska,  sends  in 
an  old  newspaper  clipping  which  he  assures  us 
describes  an  experience  that  actually  happened  to  him 
when  he  was  a  clerk  in  a  store  in  Norfolk,  Nebraska. 
We  quote : 

A  good  story  is  being  told  on  Dick  Richards, 
Leonard's  popular  drug  clerk.  During  the  rush 
yesterday  he  was  attending  to  all  kinds  of  customers, 
when  a  farmer  rushed  in  and  wanted  to  know  what 
was  good  for  headache.  Dick  told  him  to  wait  a 
minute  and  he  would  fix  something  for  him.  Hav- 
ing waited  on  one  customer,  his  attention  was  given 
to  the  headache  man,  for  whom  he  fixed  up  a  glass 
of  bromo-seltzer.  With  the  instruction  to  drink  it 
quick,  he  handed  it  over.  The  man  started  to  speak, 
but  he  was  again  urged  to  drink  it  quick,  while  it 
was  effervescing.  He  thereupon  downed  the  mix- 
ture, and  as  soon  as  he  got  his  breath  wanted  to 
know  what  Dick  had  made  him  drink  that  for.  "For 
your  headache,"  answered  Dick.  "For  my  head- 
ache !  Why  you  darn  fool,  I  ain't  got  no  headache ; 
it's  my  sister  out  in  the  wagon."  It  is  also  said 
that  Dick  tried  to  explain  that  one  dose  would  cure 
the  whole  family,  but  it  didn't  go  down  with  the 
farmer,  and  he  was  compelled  to  rig  up  a  cure  for 
the  sister  too. 

HE  WAS  A  CRANK. 

Dr.  Byron  F.  Dawson,  of  Cayugos,  Cal.,  sends  us 
the  following  incident : 

He  was  a  quite  a  crank — and  thus  he  was  perhaps 
excusable  because  he  didn't  know  any  better.  He 
presented  a  copy  of  a  prescription  to  be  refilled.  It 
was  for  a  solution  of  atropine  sulphate  for  hypoder- 
mic use.  He  came  back  in  a  few  days,  complaining 
that  it  had  not  been  properly  compounded,  that  it 
smarted  and  made  a  sore  place  wherever  injected, 
that  if  I  didn't  do  the  right  thing,  by  Godfrey,  he 
would  have  the  stuff  analyzed,  even  if  it  cost  $40, 
and  pinch  me. 

He  showed  the  vial.  The  solution  had  an  amber 
color  and  contained  a  light  flocculent  precipitate. 
The  vial  was  stoppered  with  an  old  cork,  which  he 
had  taken  from  an  old  liniment  bottle,  having  lost 
the  original  new  cork  which  I  had  put  in;  and  he 
stated  also  that  the  bottle  had  been  stoppered  a  por- 


tion of  the  time  with  a  cork  which  he  had  picked 
up  in  the  street. 

I  rnade  a  few  pertinent  remarks  on  taking  such 
liberties  with  a  solution  for  hypodermic  use,  then 
refilled  the  prescription,  put  the  solution  in  a  new 
vial,  and  charged  the  price.  I  heard  no  further  com- 
plaints. 

A    NEW    SPECIES    OF    PLANT. 

The  next  two  anecdotes  came  to  us  from  H. 
Owen,  now  of  the  Australian  traveling  staff  of 
Parke,  Davis  &  Co.,  but  a  pharmacist  of  long  exper- 
ience : 

During  my  business  career  in  a  London  suburb  I 
engaged  a  junior  assistant  from  Herefordshire,  and, 
as  was  the  custom,  boarded  him  in  the  house.  I  was 
single  and  young,  was  making  many  efforts  to  embel- 
lish my  house,  and  one  dear  spot  was  a  fernery 
opening  out  of  the  dining-room.  During  my  absence 
on  a  courting  trip  from  Saturday  to  Monday,  my 
new  assistant,  as  a  surprise  for  my  return,  had 
planted  in  the  cherished  fernery  some  "cochineal 
seeds."  I  believe  it  was  his  intention  not  to  have 
divulged  the  fact  until  germination  had  given  proof 
of  this  thoughtful  interest.  But  alas!  he  had  con- 
fided in  my  affectionate  mother,  who  was  on  a  house- 
keeping visit  at  the  time,  and,  as  a  mark  of  favor 
on  his  behalf,  communicated  the  glad  news.  I  gave 
this  young  fellow  a  short  and  private  interview  in 
the  office,  which  involved  a  reference  to  the  B.  P., 
much  exhortation  on  his  part  with  a  crimson  coun- 
tenance, and  promises  on  mine  not  to  make  known 
the  circumstance.  I  left  London  some  two  years 
later,  and  I  have  not  heard  yet  whether  the  seeds 
vitalized ! 

FLIES — AND  flies! 

During  my  juniorship  in  a  London  house  there 
was,  amongst  the  usual  stock  of  drugs,  a  bottle  of 
whole  and  brilliant  Spanish  flies.  One  'day  a  man 
in  blue  asked  to  see  the  boss,  and  inquired  anxiously 
after  the  boy  "buttons,"  conveying  the  information 
that  a  young  damsel  about  the  youth's  own  age  was 
rather  seriously  ill  with  some  gastric  trouble,  and  it 
was  presumed  that  it  was  in  consequence  of  having 
consumed  a  jam  tartlet  given  to  her  probably  as  a 
mark  of  budding  affection  on  the  boy's  part.  On 
close  questioning  the  lad  did  think  he  remembered 
a  bright  looking  fly  settle  on  the  tart  just  as  she  was 
eating  it,  but  was  too  much  enthralled  in  admiration 
to  tell  her,  and  didn't  know  before  that  there  were 
poisonous  flies  in  the  city  of  London. 


A  DRUG=STORE  PAPER. 


Mr.  B.  S.  Cooban,  of  Chicago,  well  known 
to  the  readers  of  this  journal  as  the  editor  of  the 
Bulletin's  department  of  "Druggist's  Specialties," 
gets  out  every  month  a  drug-store  paper  which  he 
calls  "Items  of  Interest."    It  is  somewhat  larger  than 


have  the  newspaper  carriers  insert  them  in  their 
papers  in  the  evening.  As  soon,  however,  as  the 
newspaper  people  found  out  that  their  carriers  were 
assisting  Mr.  Cooban  in  this  way,  they  stopped  his 
little  game! 


Items  n  Interest. 


PuMiAed  by  R  S  Cooban  &  Co .  Drug:grbts,  63rd  Street  and  Normal  Avenue 

TatopbMw  Weatwertb  S02  lad  440. 


^CHICAOO. 


JUNE,  1903. 


OLD    OAW    CROCKETT'S     RIFLB. 

In  th*  OfhM  of  th*  Secratary  of  ftuto 
of  T*nnMM«. 
Onoot  the  moat  Interesting  reltea  od 
•xhlbltlon  In  tbe  office  of  Becrelur  of 
8Ut#  Crockett  Is  tlie  rifle  which  wu 
presented  by  admiring  fiieoda  (o  hU 
frekt-fniadtanier.  the  tmmortal  Dary 


"Be  sure  you  are  right  and  ibei  go 
ahead."  Thlt  cun  waa  carried  by  the 
(randaoo  of  the  Brat  owner,  ibe  late 
Oen.  Bob  Crockett,  who  brought  down 
much  game  with  u,  but_  now  It  baa 
beetf  retired' with  honor  and  fuH  pay 


lock  t 


I  orlglDally  forty-e 


The 


and  It  Is  now  only  forty  and  one-halt 
iDCbe*.  It  waa  preaented  to  David 
Crockett  aoon  after  bis  a^cond  elec- 
tkn  to  Congreaa.  In  1829.  by  some  of 
bis  adBinng  young  Whig  frlenda  of 
Pblladelpbka.  It  cost  S3&0.  and  waa 
made  especially  for  him.  The  donors 
rmlaed  the  money  by  oontrtbutlng  half 
a  6Mmt  each  to  the  tund.  The  stock 
la  trimmed  In  sterling  allver,  appro- 
priately designed,  with  Ogures  of  the 
Oo4dflss  of  Liberty,  a  raccoon,  a  detr'a 
lioad  and  other  figures.  Along 
par  part  of 


Into  the  metal 


gold. 


which  have 

the  young  men  of  Philadelphia 
Hon.  David  Crockett  of  Tenm 
In  similar  letters  near  the  muti 
tk«  words-    "Go  ahead" 


.  of 
by 


Booker  Washlnflton  Not  a  Mualelan. 
Pedro  Tlnaley.  once  a  porter  of  a 
Kortbwestern  parlor  car.  has  resign- 
ed his  position  as  vocal  director  ot 
music  at  Tuskegee  Institute  and  will 
go  back  to  railroad  work.  Me  gives 
as  a  reason  that  Booker  Washington 
baa  "UtUe  conception  of  busIc,"  and 
k*  bring!  forward  evidence;  "He 
'wanted  m«  to  make  tbe  JKtya  and 
Clfla  there  alng  k>ud.  I  had  a  claas  ot 
4<H)  Toicee  and  when  tbay  sans  plan- 
tation melodtea  tt  waa  something 
Serco  tbe  way  tbey  would  roll  them 
oat  No.  Ur.  Waahlngton  kBOW» 
oothliV  about   Btulc" 


AocoTdlae  to  tbe  annual  report  «l 
nUooia  In  b«n*0cence,  the  Mount  Cai^ 
r»ll  ehurek,  tko  Rev.  Jodaon  KempiOA, 
paaUr,  haa  toS  aU  other  churcbM  «J 
•qoal  Mwak«nklp  la  the  auta. 


Cooban's 
Foot  Powder 

EaM  ftod  comfort  for  tire<l,  swell- 
ing'ic«t.  Also  counteracts  bad 
odors,  relieves  chafiog,  heals  blis- 
ters javca  shoa-kather*  -Pxice  ayu 


IN  CASE  OF  AN  ACCIDENT, 

ARE  YOU  PREPARED? 


Every  housebold  should  be 
prepared  for  emergencies  and 
have  ready  for  use  a  good  r.ini- 
(uent.  Absorbent  Cotton,  Gauze, 
one  or  two  roller  Bandages. 
Boric  Acid.  Spirit  of  Camphor, 
Arnica  Witch  Hazel,  Court 
Plaster  Adhesive  Strips,  etc 
Our  asM^rtmeni  of  dressings  and 
appliances  is  most  complete  We 
can  61  you  out -with   all   needed 


B.  S.  COOBAN  &  CO., 

559  W.  63rd  St .  Chicago 


IINKCtSPlCLS. 


■  transgrefls  loner  i 


Some  bnabaods  doand  see  vy  a  bird 
on  der  Tlfe'a  hat  la  vortb  two  dozen 
In  der  busb. 

Hope  springs  eternal  friMB  der  bo- 
man  breast,  uddervlae  Id  n>u|d  get 
ao  tired  doing  nvddlnica. 

Der  meaning  nl  flirtation  la  ven  a 
Bale  gooiioo-dver  eggschaagea  sigoa 
mtt  a  fenale  glance-poa^er. 


REFLECTIONB  OF  A  BAOHELOfL 

The  worst  thing  about  making  ktve 
n  poetry  to  win  a  woman  la  ttie  llTlng 
ip  to  It  In  proae  after  you  liave  woo 


I  that  herbus- 
Lo  tolk>w  the 
ir  doubts  that 


I  begins  to  praise  bet 

Friends  for  bis  good- 

)  bfts  given  up  hope  of 


everything  else. 


Der  meaning  of  hope  Is  1 


6ome  apeecbBakera  atop  to  think, 
bud  d«y  doand  think  to  stop.  Uf  yon 
doand  belief  b«  valk  Into  der  Senate 
boas*  Tuoce,  yet. 

Der  meaning  uf  charity  Is  ve^  H 
gets  tired  beginning  ad  home  and 
pads  on  Ida  ofershoes  and  Talka  oidd 
to  aoa  how    la  der  neli^bora    getting 


Paltb  *U  rem.-.    _ 
dynaalte    alvaya     get*     d«r    ehob.— 
Oeorge  T.  Hobart  la  Chicago  Amwl- 


doesnt  necessarll;  believe 
the  extravagant  terms  ot 
wonaa,  Imt 


I  wltb 


he  knows  they  are  necesaary. 


Tbe  tactful  roan  Is  a  sncc 
romen  because  when  he  sees 
otton  shirt  waist  he  makes  h«r  br- 
ieve no  other  woman  could  do  It  with- 
ut      appearing    commonplace.— New 


Remarkable  Family  Reunion. 
X  remarkable  famllr  reunion  was 
that  of  the  Thnrstoaa  receotlr  held 
In  tbe  town  of  Rumford.  He.,  at  tbe 
Ikome  of  Mr.  and  Mrs.  Tnieworthy 
Tburaton,  aged  respectively  S4  and  79 
years.  The  family  consleta  of  tbe 
parents,  six  sons  and  two  daughteia, 
with  seventeen  grandebltdrea  and 
four  great-grandchildren.  Thus  far  not 
a  single  death  has  broken  tba  ali«lc 
At  one  time  the  membera  wera  wide 
Ijr  eeattered.  but  all  now  reside  la  w 
within  easy  distance  of  Rumford,  la 
what  baa  come  to  be  called  "^e 
Thurston  dlatrlct-"  The  youngest,  a 
pbunp  boy  weighing  over  ten  pounds, 
waa   bora    there  on   tie   dar  oC  1 


MINER  AND  SOCIAL  LEADER. 

Wealthy  Connecticut  Man  Finds  the 
Strain  Toe  Orest. 
Henry  K.  HcHarg.  Jr..  of  Stamford. 
Conn.,  who  la  exceedingly  wealthy,  has 
raturned  home  from  Virginia,  where 
he  baa  been  working  as  a  common  la- 
borer In  the  Iron  and  rual  mlnea  In 
which  hia  father  Is  largely  Inlerrsted. 
He  endeavored  to  combine  the  ditties 
of  a  society  leader  by  night  with  thoee 
of  a  workman  by  day,  but  found  the 


e»  was  of  t 

.  employad 


abed.  McHarg  1 


.      He 
day. 


>uld  I 


lead  I 


He  had 

social  circles  and  was 
a  general  favorite.  He  was  taken  HI 
with  pneumonia  and  had  a  cloae  call 
tor  hla  lite.  He  proposes  to  return 
to  the  Dinea  aa  aoon  as  be  regains  bis 
health. 

LON08TREET   IS      ALMOST   WELU 

Vstersn  of  the  Confederacy   Recover 
Ing  fr«m  a  Serious  lltnaaa. 
Gen.  Jamea  Lougatreet.  whoae  mar^ 
Kage  to  Wise  Ellen  Dortch.  the  beau- 
tiful  youDg   southern    woman.    Is  stilt 


lodg  i 


Gen-  Long- 


ber  position  In  society  during  tb« 
past  season,  owing  to  Oen.  Lony- 
street's  Ul  health. 

Oen.  Longstreet  Is  a  familiar  tig- 
ore  to  the  public.  He  graduated  from 
West  Point  In  1842,  taking  part  In  the 
Mexican  war,  and  obtaining  the  title 
of  brevet  malor  for  his  valiant  deeds. 
ta  Jane.  1861,  be  resigned  to  JoIq  the 
oonfederacy.  ke  waa  promoted  to 
the  rank  of  major  geaeral  In  1862.  He 
was  a  favorite  member  of  Lee's  staff 
and  was  at  the  bead  of  several  fierce- 
ly fought  battles  la  Virginia. 


Indians  Honor  Mlaa  Longfellow. 
A  delegation  of  0)lbway  Indlaas 
paid  a  visit  to  Mlsa  Alice  Longfellow, 
danghter  of  the  poet,  at  the  Long- 
fellow homo  In  Cambridge.  Maaa.. 
last  week,  and  left  aa  a  remembraocc 
a  belt  of  wampum.  Hlsa  Longfellow, 
with  her  two  sisters.  Mra.  Dana  and 
Mrs.  Thorp,  entertained  tbe  visitors. 
The  gathering  In  the  old-fashioned 
library  waa  a  picturesque  one.  The 
delegation  waa  headed  by  CtaM  Wa- 
bssoss.  Miss  Longfellow  was  l&Tlted 
to  visit  the  tribe  at  Oarden  River 
raserratloo.   Ontarla.    next  suramir 


Cooban's 
Dyspepsia  Tablets 

Better  than  many — as  gotxl  as 
any  —  thoroughly  honest  —  mside 
from  a  splendid  recipe.     Price  ajc. 


the  average  sheet  of  the  kind,  being  10^/^  by  14 
inches  in  size,  but  having  the  customary  four  pages. 
Five  thousand  copies  are  printed  monthly  and  dis- 
tributed from  door  to  door.  Mr.  Cooban  thinks 
that  to  mail  these  under  one  cent  postage  is  too  expen- 
sive, and  he  has  found  that  the  next  best  way  is  to 


Mr.  Cooban  gets  his  paper  out  in  some  respects  a 
little  differently  from  other  druggists.  He  has  it 
gotten  up  by  a  printer  who  uses  what  is  technically 
known  as  "boiler  plate"  text.  This  is  the  material 
which  country  weeklies  in  particular  use  so  gener- 
ally.    It  consists  of  jokes,  stories,  anecdotes,   and 
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all  sorts  of  general  printed  matter.  The  stuff  comes 
in  strips  a  column  wide,  and  can  be  sawed  off  and 
"turned  over"  at  any  point.  Mr.  Cooban's  object 
in  having  this  "boiler  plate"  used  is  its  cheapness. 
It  costs  much  less  than  original  composition.  Enough 
"boiler  plate"  for  one  issue  costs  him  but  $1.75. 
This  of  course  comprises  only  the  general  matter : 
the  display  advertisements  are  written  by  Mr.  Cooban 
himself  and  set  by  hand,  and  there  are  also  a  number 
of  editorials  and  "readers"  scattered  throughout  the 
paper,  set  in  the  same  manner.  Altogether  the  edi- 
tion of  5000  copies  costs  him  $24.25.  To  fold  the 
edition  costs  $1.25,  and  to  distribute  it  $5.00,  which 
means  a  total  cost  each  month  of  $30.50. 

Mr,  Cooban  looks  upon  his  paper  as  being 
an  improved  form  of  circular  only,  and  it  is  for  this 
reason  that  he  does  not  think  it  worthy  of  spending 
one  cent  postage  on.     Other  druggists,  it  may  be 


explained,  differ  with  Mr.  Cooban  on  this  point. 
They  believe  that  if  the  paper  is  interestingly  gotten 
up,  readers  can  be  led  to  look  for  it  and  read  it  quite 
as  eagerly  every  month  as  they  do  any  paper  or  jour- 
nal. Mr.  Cunningham,  the  Detroit  druggist,  holds 
to  the  latter  view,  and  he  has  been  very  successful  in 
printing  his  little  "Cunningham's  Bulletin."  He 
sends  it  through  the  mail  and  spends  much  time  and 
money  in  getting  it  up. 

In  the  advertisements  displayed  in  "Items  of  Inter- 
est" Mr.  Cooban  uses  only  two  kinds  of  type — 
De  Vinne  for  the  head  lines  and  "plain  old  style"  for 
the  body.  Plenty  of  "white  space"  is  used  also. 
Many  advertisements  involve  the  use  of  several  kinds 
of  type,  and  Mr.  Cooban  thinks  this  is  a  mistake — 
that  it  is  confusing  to  the  eye  and  fails  to  make  a 
clear  and  definite  impression  upon  the  mind  of  the 
reader. 


A  SKIN  CREAM. 

Devised  by  an  Australian  Pharmacist — Formula,  Cost,  and  Package— Description  of  a  Window  Display 

— Comment  by  Mr.  Cooban  on  the  Product. 

By  M.  J.  ARNESON. 

Australia's  fair  daughters,  as  well  as  Columbia's,  Bismuth  carbonate Gm.  5  [78  grains]. 

have  occasionally  need  for  some  emollient  preparation  ^'"^  °^«^*«'  P"^^ ^"!-  ^^  ff  ^  ^'^i"'!' 

r       ,         •        ,,     .          ^.  ,            ^     ^,             ..         fu          J  Lanolin Gm.  60  [925  grains]. 

for  keepmg  their  cuticle  up  to  the  poet  s  pitch;  and  ^^^^^^.^  ^.^^^^^^^  ^^^^^^  ^^  ^^^^ 

as  I  occasionally  had  a  demand   for  a  good  skin  q^   50o  [ni/2  ounces,  av.]. 

cream  I  put  on  my  ruminating  mood  and  considering  Perfume    sufficient. 

cap  to  find  an  article  that  would  serve  the  purpose. 

Of  course  I  had  some  vague  idea  it  would  be  nicest  glycerite  of  starch. 

in  the  way  of  a  thick  cream,  not  exactly  an  ointment.  The  glycerin  ointment  was  a  10-per-cent  glycerite 

and  not  a  lotion,  but  of  such  a  consistency  that  it  of  starch  made  thus : 

could  be  marketed  in  jars  or  pots.               ^  p^^^  ^^^^^^  ^^  ^o  j.,,,  ^^^.^^^ 

It  would  of  course  have  to  be  either  quite  snow  ^^^^j.  q^  350  [^g  fluidounces]. 

white  or  else  have  just  a  blush  of  pink;  and  it  should  triturate  until  quite  smooth  in  an  evaporating  dish;  then 

not  alone  be  a  mere  toilet  requisite  but  also  possess  ^^^  gradually, 

some  individual  and  remedial  value.    Then  it  should  .                                            , 

,,.,,,  ,  11       u-  u  4.U-   ui  Glycerin  Cc.  200  [6^  fluidounces], 

be  pleasing  to  the  sense  of  smell,  which  meant  highly  ,        ,      .   .          .^ 

^1  and  heat  until  a  translucent  jelly  is  formed,  stirring  assidu- 

Well,   glycerin   in  some  diluted   form   would   do  °"^^' 

very  well,  as  well  as  lanolin  in  some  small  measure  The  perfume  was  a  good  violet  extract,  and  a  few 

in  order  to  feed  the  skin.     Those  might  answer  for  drops  of  solution  of  carmine*  added  the  blush. 
a  case :  now  for  a  soothing  remedy.    Zinc  oleate  sug- 

gcsted  itself,  and,  further,  some  bismuth  preparation  name,  directions,  and  package. 

or  other.  This  preparation  was  then  put  up  in  square  opal 

THE  formula.  pQ|.g^  nickel  covered,  and  properly  labeled. 

After    testing    many    various    combinations    the     

formula  at  last  appeared  thus :  *Sec  formula  in  the  N.  F.-The  Editors. 
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The  name  was  decided  to  be  "Madame  Latour's 
Skin  Emollient,"  and  the  directions  were  as  follows : 

"Steam  the  face  well  over  boiling  water  in  a  basin,  wipe 
dry  with  a  clean  towel,  and  apply  the  cream  with  gentle  rub- 
bing.   Wipe  off  with  a  towel  the  unabsorbed  cream." 

If  a  nice  pot  were  used,  the  cost  per  package  would 
be  about  five  pence  [10  cents],  including  allowance 
for  time  and  labor,  and  so  the  retail  price  was  fixed 
at  a  shilling  [25  cents],  which  left  a  good  margin 
of  profit.  A  less  elegant  pot  would  greatly  increase 
the  profit. 

A  WINDOW  DISPLAY. 

Now  for  the  selling  of  the  product.  The  window 
was  cleared,  cleaned,  and  fixed  in  this  way:  Large 
hands  were  cut  out  of  white  cards  and  a  small  piece 
of  imitation  pink  lace  was  glued  where  the  sleeve 
ends ;  on  the  hands  were  printed,  "Soft  white  hands" 
and  "Good  for  chaps;"  and  these  were  pasted  near  the 
frame  of  the  window  all  pointing  towards  the  center. 
In  the  window  was  placed  a  pedestal  trimmed  with 
crinkled  paper  and  decorated  with  milliner's  violets 
and  leaves.  On  the  top  of  this,  in  the  line  of  sight, 
were  half  a  dozen  pots  in  pyramids  of  3  at  each  side. 
At  the  back  was  placed  a  printed  card :  "Madame 
Latour's  Skin  Emollient,  1/-  a  pot."  An  advertise- 
ment embodying  the  title,  directions,  and  price  was 


kept  running  in  the  newspaper  at  the  same  time  and 
it  did  sell  the  product. 

Orders  came  from  near  as  well  as  far,  and  even 
from  ladies  in  other  provinces.  One  I  well  remember 
wrote  from  a  neighboring  capital:  "Am  unable  ta 
procure  it  locally  so  kindly  forward  self  half  a  dozen 
to  enclosed  address." 

[Note  by  the  Editors. — Knowing  that  Mr.  B.  S.  Cooban, 
editor  of  our  Department  of  "The  Druggist's  Specialties," 
would  be  interested  in  this  formula  from  far-off  Australia,  we 
submitted  it  to  him  and  received  the  following  comment: 

"We  have  had  no  opportunity  of  testing  'Madam  Latour's 
Skin  Emollient,'  as  to  its  value  as  a  remedial  agent.  In  a  gen- 
eral way,  we  should  say  it  would  prove  valuable  as  a  prevent- 
ive against  chapping  and  roughening  of  the  cuticle  from 
exposure  to  wind  and  weather,  and  no  doubt  prove  as  valuable 
and  popular  in  this  country  as  in  Australia. 

"The  author  neglects  to  append  any  directions  for  the 
preparation  of  the  article.  It  looks  easy,  but  if  the  ingredi- 
ents are  mixed  together  cold,  the  lanolin  will  separate  in  little 
flakes,  and  no  amount  of  rubbing  will  make  a  smooth  prepara- 
tion. We  found  the  following  method  to  produce  a  smooth, 
creamy  product: 

"Rub  the  zinc  oleate  and  bismuth  carbonate  with  the  lano- 
lin in  a  mortar  until  perfectly  blended.  Prepare  the  glycerite 
of  starch  as  directed,  immediately  add  the  mixed  ointment  to 
the  hot  glycerite,  and  beat  till  uniformly  smooth  and  evenly 
mixed;  then  add  color  and  perfume. 

"The  heat  melts  the  lanolin,  and  the  incorporation  is  ren- 
dered easy  and  perfect."] 


WHEN   ALL  ALONE 


By  FRANK  FARRINQTON. 


Enter  lady  in  a  rush, 

Asks  to  see  your  best  tooth-brush. 
Paws  the  fifty-cent  ones  over 
While  you  think  you're  right  in  clover, 

Asks  if  you've  brushes  that  will  wear 

Just  as  well,  or  pretty  fair. 

Costing  not  so  much,  not  quite,  you  know. 

While  you  hand  her  out  the  tray, 
"These  are  forty  cents,"  you  say. 

Enter  one  man,  then  another. 

Lady  says,  "This  is  for  mother. 
Let  me  see  the  'quarter*  grade, 
Fifty  though's  the  least  I've  paid." 

Enter  three  young  ladies  in  a  row. 


Out  you  get  the  twenty-five 
Line  of  brushes  while  you  strive 

To  conceal  your  agitation 

O'er  the  vexing  situation. 
Two  more  people  then  come  in — 
Smile  you  wore  is  waxing  thin. 

Lady  spies  the  "Fifteen  cents  each"  tray. 

"Let  me  see,  please,  how  those  feel : 
Are  the  bristles  in  them  real  ?" 

Exit  men  with  smothered  curses, 

Exit  customers  and  purses. 
Lady  asks  you  for  the  time, 
From  her  glove  extracts  a  dime: 

"I  think  I'll  take  a  ten-cent  one  to-day." 


A   HEADACHE  TABLET   WINDOW. 


The  window  trim  represented  in  the  accompanying 
illustration  was  apparently  an  interesting  one,  but 
unfortunately  the  photograph  is  of  such  a  nature  that 
it  does  not  convey  a  very  good  idea  of  the  display. 
Considerable  imagination  will  be  needed  to  supple- 
ment the  engraving.  The  photograph  is  contributed 
by  J.  Eppes  Wells,  of  Towanda,  Pennsylvania,  and 
the  display  was  made  in  Kirby's  drug  store  of  that 
town. 

Mr.  Wells  tells  us  that  the  floor  of  the  window 
was  covered  with  dark  Nile  green  cloth  to  correspond 


Cure,"  was  made  by  gluing  the  tablets  to  a  strip  of 
black  paper.  The  color  scheme  of  the  maroon  cov- 
ered board,  the  regl  and  green  napkin  disks,  the  pink 
doilies,  and  the  white  tablets  made  a  very  pretty 
effect  which  attracted  the  attention  of  passers-by. 

The  Simple  Simon  poster  was  made  by  cutting  out 
the  figure  from  a  show  bill  and  pasting  it  onto  a  3 
by  9  feet  strip  of  Manila  paper.  The  legend  under  it 
was  as  follows :  "'TIS  SIMPLE  to  Keep  on  Hav- 
ing Headaches  when  Kirby's  Headache  Tablets  Will 
Cure  Them  and  Make  You  as  Happy  as  SIMON 


with  the  color  of  the  curtains  at  the  rear.  Then  a 
large  board,  5^  by  5  feet,  was  covered  with  dark 
maroon  canton  flannel  and  so  laid  on  the  window 
floor  that  it  sloped  toward  the  glass,  being  slightly 
elevated  in  the  rear.  On  this  were  placed  three  cir- 
cular disks  of  Japanese  napkins,  delicate  red  and 
green  in  color.  In  the  center  of  each  a  round  doily, 
cut  out  of  pink  wrapping  paper,  was  placed,  and  this 
in  turn  held  a  little  heap  of  headache  tablets.  The 
decorative  flourishes  seen  in  the  engraving  were 
made  by  laying  headache  tablets  on  the  board  so  as 
to  form  the  necessary  design.    The  legend,  "Kirby's 


Ever  Was."  The  two  banners  extending  from  the 
ceiling  to  the  corners  of  the  window  were  made  of 
the  labeled  envelopes  in  which  the  headache  tablets 
are  sold.  The  show  card  in  the  lower  right-hand  cor- 
ner of  the  window  was  made  by  Mr.  Wells  and 
explains  itself:  the  messenger  flying  through  the  air 
has  an  envelope  in  his  hand  labeled  "Just  as  Good 
Headache  Tablets,"  and  is  in  the  act  of  receiving 
his  reward  for  not  getting  what  he  was  sent  after. 
Other  posters  in  the  window  read  as  follows : 

"Headaches  ?    Your  Money  Back  if  Kirby's  Tab- 
lets Fail  to  Cure!" 
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"When  a  Druggist  Tells  you  He  has  Something 
Better  for  Headaches  than  Kirby's  Tablets,  He's  a 
Lion."  (The  word  lion  was  not  written  on  the  card, 
but  instead  there  was  pasted  a  colored  lithograph  of 
the  animal  itself.) 

"Does  Your  Head  Feel  Big  and  Bad?  Take  a 
Tablet.    Trial  Size  5  Cents."     (This  card  had  a  pic- 


ture of  a  desperate  looking  man  holding  his  head.)  has  a  large  sale  on  them 


Incidentally  we  may  interject  here  a  bit  of  com- 
ment and  suggest  that  Mr.  Wells's  window  would 
perhaps  have  been  more  attractive  if  fewer  cards 
were  used.  It  is  a  mistake  to  employ  too  many.  In 
conclusion  it  is  only  necessary  to  say  that  Mr.  Kirby 
buys  his  headache  tablets  in  bulk  and  sells  them  in 
labeled  envelopes  containing  directions  for  use.     He 


SOME  EXAMINATION  QUESTIONS. 

Employed  in  a  Recent  Examination  by  the  Georgia  Board  of  Pharmacy — Those  in  Each  of  the  Five 
Branches  Prepared  by  a  Different  Member  of  the  Board. 


CHEMISTRY  AND  TOXICOLOGY. 
(Prepared  by  George  F.  Payne.) 

1.  Mention  five  substances  which  precipitate  most 
alkaloids  from  solutions  of  their  salts. 

2.  How  much  H2SO4  should  there  be  in  one 
liter  of  normal  volumetric  solution  of  the  U.  S.  P.  ? 
(Use  the  following  atomic  weights:  H-1,  S-32, 
0-16.) 

3.  What  is  the  difference  between  ferrous  salts 
and  ferric  salts? 

4.  What  causes  the  difference  in  color  between 
yellow  Iodide  of  Mercury  and  green  Iodide  of  Mer- 
cury? 

5.  Describe  the  process  by  which  sodium  hydrox- 
ide (sometimes  called  caustic  soda)  is  made. 

6.  What  is  nitric  acid  made  from  and  how  is  it 
done  ? 

7.  What  chemical  change  occurs  in  making  black 
wash,  causing  the  white  powder  to  turn  black? 

8.  How  many  ounces  of  silver  nitrate  can  be 
made  from  16  ounces  of  pure  silver,  the  formula  for 
silver  nitrate  being  AgNOg?  (Use  the  following 
atomic  weights:    Ag-108,  N-14,  0-16.) 

9.  What  poisons  are  you  required  to  register  by 
the  Georgia  poison  law  when  making  sales  ? 

10.  What  causes  the  great  difference  in  the  phy- 
siological action  between  mercuric  and  mercurous 
chloride  when  taken  internally? 

MATERIA  MEDICA. 
(Prepared  by  S.  E.  Bayne.) 

1.  Give  English  definition  of  "Materia  Medica." 
(a)  What  is  Botany?  {h)  Of  what  benefit  is  Bot- 
any in  the  study  of  Materia  Medica? 

2.  State  difference  between  a  Rhizome  and  a  Root. 


(a)  Define  fibrous  roots.     (6)  Fusiform  roots,  (c) 
Tuberous  roots,     {d)  Give  example  of  each. 

3.  Physically,  of  which  is  all  plant  life  composed, 
(a)  What  is  cellulose?  {h)  What  is  vegetable  proto- 
plasm? (c)  To  what  substance  does  vegetation  owe 
its  green  color?     {d)  What  is  its  solvent? 

4.  There  are  twelve  classes  of  proximate  princi- 
ples of  plant  drugs,  (a)  Mention  six  of  them,  and 
a  drug  containing  each,  {h)  Name  six  acids 
obtained  from  the  vegetable  kingdom,  and  state  med- 
ical properties  of  each. 

5.  Define  Digitalis  and  Chamomile  as  prescribed 
by  the  U.  S.  P.  (a)  What  is  the  active  principle  of 
wild  cherry  bark  and  how  is  it  developed?  (b) 
When  should  the  bark  be  collected? 

6.  Give  U.  S.  P.  title  for  absorbent  cotton,  (a) 
To  what  class  of  proximate  principles  does  it  belong? 
{b)  How  and  why  is  it  purified?  (c)  Give  a  test 
for  proper  purification. 

7.  Write  the  full  official  name  of  each  of  the  fol- 
lowing: Calabar  Bean,  Poke  Root,  Tar,  Rhubarb, 
Tobacco,  Hoarhound,  Blue  Flag,  Cramp  Bark,  Cane 
Sugar,  India  Rubber. 

8.  Describe  physical  appearance  of  Opium,  (a) 
How  is  it  obtained?  {b)  What  two  principal  alka- 
loids does  it  contain,  and  dose  of  each?  (c)  What 
is  the  antidote?  {d)  What  per  cent  of  opium  in 
Dover's  Powder?  {e)  How  much  opium  in  1  oz. 
of  Paregoric?  (/)  From  what  form  of  opium  is  the 
Tinct.  prepared  and  how  much  morphine  in  1  oz. 
of  it? 

9.  Nux  Vomica — What  part  of  the  plant  is  offi- 
cial? (a)  Natural  order  and  habitat,  {b)  Active 
constituents,  (c)  From  what  is  the  Tinct.  pre- 
pared ?  {d)  The  dose  of  Tinct.  and  about  how  much 
strychnine  does  it  represent. 
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10.  Senna — What  two  varieties  are  recognized  by 
the  U.  S.  P.  ?  (a)  State  physical  difference  between 
them,  {h)  Natural  order,  constituents,  and  proper- 
ties,    (c)  Name  official  preparations. 

11.  Define  the  following  terms:  Epispastic, 
Aperient,  Cardiac,  Stimulant,  Antilithic,  Detergent, 
Taenicide,  Alterative,  Prophylactic.  State  difference 
between  Disinfectant  and  Antiseptic. 

12.  State  from  what  part  of  the  plant  obtained  and 
the  dose  of  each  of  the  following  alkaloids :  Codeine, 
Cocaine,  Apomorphine,  Sparteine,  Atropine,  Hyo- 
scine  Hydrobromate. 

13.  Identify  five  samples  crude  drugs. 

DISPENSING. 
(Prepared  by  C.  D.  Jordan.) 

Compound  the  following  Prescriptions: 

1.  Zinci  Oxidum, 

Balsamum  Tolutanum aa  grs.  30. 

Unguentum  Hydrargyri  Nitratis grs.  iv. 

Petrolatum   Molle   Album drs.   iv. 

Misce  et  Fiat  Unguentum. 
Signa.  Admove  Dc  Die  in  diem, 

2.    Copaiba, 

Oleum  Cubebae, 

Oleum   Terebinthinae aa  3.888. 

Acacia     15.551. 

Sodii  Bicarbonas    3.888. 

Aqua    q.   s.   120. 

M.  et  ft.  emuls. 

Sig.  Coch.  parv.  t.  i.  d. 

3.  Hydrargyri  Chloridi  Mitis  grs.  xij. 

Pulveris  Rhei  grs.  xx. 

Pulveris  Jalapae  grs.  xv. 

M.  Ft.  Chartx  No.  4. 

4.  Pulv  Opii   grs.  iv. 

Acidi  Tannici    grs.  vj. 

Olei  Theobrom    q.   s. 

Misce  et  div.  suppos.  Recti  No.  4. 

State  how  much  oil  theobroma  used. 

5.  lodoformum    grs.   vJ. 

Argenti  Nitras  grs.  v. 

M.  et  Ft.  Pulv. 

PHARMACY. 
(Prepared  by  J.   G.  Dodson.) 

1.  How  does  the  U.  S.  P.  direct  that  the  follow- 
ing be  made:  (a)  Liquor  Potassii  Arsenitis;  {h) 
Pilulae  Ferri  lodidi. 

2.  Give  the  official  Latin  title  of  the  following: 
(a)  Basilicon  Ointment;  {h)  Warming  Plaster; 
(c)  Brown  Mixture;  (rf)  Monsel's  Solution. 

3.  Give  the  best  Solvent  for  (a)  Chloral  Hydrate; 


{b)    Calomel;    (c)    Bromide  Potash;     (rf)     Tannic 
Acid. 

4.  (a)  Give  test  to  identify  free  Iodine;  {h) 
Name  a  good  decolorizer  for  Iodine;  (c)  Tell  what 
chemical  reaction  takes  place  to  cause  the  decolori- 
zation. 

5.  How  many  grains  of  Cocaine  Hydrochlorate 
will  it  take  to  make  32  Cc.  of  2-per-cent  solution? 

6.  What  are  some  of  the  characteristics  of  Wool 
Fat,  and  under  what  circumstances  is  it  preferable 
as  an  ointment  base? 

7.  Describe  the  process  of  making  U.  S.  P.  Cit- 
rine Ointment. 

8.  At  maximum  density,  in  vacuo,  what  in  grains 
of  an  (a)  Avoirdupois  Pound;  (6)  One  Fluidounce; 
(c)  One  Troy  Ounce;  (d)  One  Cubic  Centimeter. 

9.  How  do  Compound  Tr.  Iodine,  Churchill  Tr. 
Iodine,  and  Tr.  Iodine  U.  S.  P.  differ? 

10.  Convert  5°  C.  into  F. 

PRESCRIPTION   AND  DOSES. 
(Prepared  by  R.  H.  Land,  Jr.) 

1.  How  much  Dover's  Powder  would  it  require  to 
make  twelve  doses,  each  dose  to  contain  one-fourth 
grain  of  Opium? 

2.  How  much  Nitrate  Silver  must  be  used  to  make 
one  fluidounce  3-per-cent  solution? 

3.  How  would  you  compound  the  following  pre- 
scription, so  as  not  to  have  a  suppository  weighing 
over  15  grains: 

5^     Ichthyol    grs.    45. 

01.  Theobromae  q.  s. 

M.  ft.  Rectal  Suppos.  no.  vj. 

4.  Criticize  the  following  prescriptions : 

(a)  5  Sodii    Salicylat    3  ss. 

Spt.  eth.  Nitrosi  5  j. 

Aq.  q.  s 3  iv. 

(&)  "^  Tinct.   Nucis  Vomicae    m.  96. 

Liq.  Pot.  Arsenitis  3  iv. 

Tinct.  Gent.  Co.  q.  s I'w. 

M.  Sig :  Teaspoonful  3  times  a  day. 

5.  Write  the  following  prescription  in  the  Metric 
System : 

T^     Codeinse  Sulphas .grs.  ij. 

Ammonii   Muriatis    grs.   120. 

Tinct.  Opii  Camph l). 

Syr.  Tolutan.  q.  s 5  iv. 

6.  (a)    Give  the  names  of  two  good  excipients. 
{h)  What  is  the  best  general  base  for  suppositories? 
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7.  Translate  the  following    abbreviations:      (a) 
De  d.  in  d.     (b)  D.  t  d.  No.  iv. 

8.  What  is  the  most  common  cause  of  a  Precipi- 
tate in  Liq.  Ferri  et  Ammonii  Acetatis? 

9.  What  is  the  adult  dose  of  the  following:  (a) 


Hydrargyri  Chlorid.  Corros;  (b)  Antimonii  et 
Potassii  Tartras  (an  emetic) ;  (c)  Acidum  Bori- 
cum;  (d)   Ext,  Belladonnae. 

10.  What  is  the  common  name  of  Pulvis  Mor- 
phinae  Compositus? 


IMPURE  DRUGS  AND  CHEMICALS.* 

A  Vital  Question — "C.  P."  Too  Often  Means  "Commercially  Pure" — The  Different  Classes  of  Adulter- 
ations, and  the  Necessity  for  Corrective  Measures. 

By  PROF.  E.  H.  S.  BAILEY, 

University  of  Kansas,  Pharmacy  Department. 


Much  interest  has  been  excited  during  the  past 
two  years  in  the  question  of  the  purity  of  chemicals 
and  drugs.  This  interest  is  partly  due  to  the  agita- 
tion of  the  subject  by  the  committee  of  the  American 
Medical  Association  and  of  the  committee  of  the 
American  Pharmaceutical  Association;  partly  to  the 
fact  that  analytical  chemists  have  t?ken  up  the  mat- 
ter and  the  American  Chemical  Society  has 
appointed  a  committee  on  purity  of  chemicals;  and 
partly  to  the  pure  food  and  drug  laws  that  have  been 
passed  by  the  different  States,  and  which  have  been 
before  Congress  for  enactment. 

A  very  able  article  appeared  in  the  December  15, 
1903,  number  of  the  Journal  of  the  Society  of  Chem- 
ical Industry,  as  the  address  of  the  chairman  of  the 
New  York  Section,  Virgil  Coblentz.  More  recently 
Lyman  F.  Kebler,  chief  of  the  drug  laboratory  of 
the  U,  S.  Department  of  Agriculture,  has  published 
the  first  of  a  series  of  articles  with  the  title  of  "Infer- 
ior Drugs  and  Insidious  Methods  of  Deception." 
What  I  have  to  say  on  this  subject  is  gleaned  from 
these  sources  and  from  other  authors,  with  the  object 
of  emphasizing  and  fostering  the  movement  for 
purer  drugs  and  chemicals. 

FOUR  CONSIDERATIONS. 

It  should  be  noted: 

1.  It  is  easier  and  cheaper  to  obtain  pure  chem- 
icals now  than  it  was  a  few  years  ago,  and  since 
electrolytical  methods  have  been  introduced,  there  is 
even  less  excuse  than  formerly  for  impure  products. 

2.  Low  grades  of  chemicals  may  be  put  upon  the 
market  to  supply  a  supposed  need  or  demand,  but 
it  should  not  be  forgotten  that  their  manufacture 
means  a  profit  to  somebody. 


♦Read  before  the  Kansas   Pharmaceutical  Association  at 
the  last  meeting. 


3.  Impurities  that  are  incidental  and  of  no  import- 
ance need  not  be  excluded  from  drugs  prepared  for 
medicinal  use,  but  they  should  be  rigorously  excluded 
from  the  so-called  C.  P.  chemicals. 

4.  Considerations  of  commercial  advantage  should 
have  no  weight  whatsoever  when  the  quality  of  a 
chemical  is  considered.  Quality  first,  to  the  physi- 
cian and  the  chemist;  price  afterwards. 

NECESSARY   (?)  ADULTERATIONS. 

In  the  classification  of  adulterations,  the  order 
suggested  by  Mr.  Kebler  may  well  be  followed. 

First,  there  are  adulterations  or  falsifications  that 
are  conventional — to  suit  the  supposed  taste  of  the 
public.  This  public  may  have  been  wrongly  educated 
as  to  the  appearance  of  a  drug,  and  so,  forsooth,  the 
manufacturer  must  forever  change  the  appearance 
of  this  drug  to  correspond  to  the  ideas  of  the  ignorant 
purchaser.  Is  that  good  sense?  Why  do  we  color 
syrups,  tinctures,  tablets,  pills,  and  even  soap  and 
whiskey?  The  coloring  matter  is  sometimes  injuri- 
ous— it  is  always  useless.  Is  a  fine  grade  of  soap 
less  irritating  because  we  introduce  into  it  some  oxide 
of  iron  or  some  aniline  color?  There  is  a  supposed 
demand  for  bleached  ginger,  or  silvered  cochineal, 
and  so  we  give  up  the  problem  of  educating  the  pub- 
lic or  the  retailer,  although  we  admit  the  fact  that 
such  falsifications  are  useless. 

ACCIDENTAL   ADULTERATIONS. 

Second,  we  have  the  adulterations  that  are  acci- 
dental or  incidental  to  the  process  of  manufacture. 
What  about  these?  Is  it  fair  to  the  consumer  or  to 
the  retailer  to  allow  from  5  to  15  per  cent  of  useless 
refuse  in  a  drug,  even  if  the  claim  is  made  that  it  is 
put  upon  the  market  in  that  way?  If  a  better  article 
is  demanded,  a  better  article  will  be  offered.  It  is 
too  much  like  the  accidental  leaving  of  water  in  the 
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milk  cans  when  they  are  washed  out;  it  could  have 
been  avoided  with  a  little  care. 

In  this  same  connection  the  deteriorated  and  spent 
drugs  should  be  considered.  They  are  of  little  value, 
and  either  the  retailer,  the  consumer,  or  the  physi- 
cian is  the  loser  by  the  putting  on  the  market  of  this 
class  of  goods. 

"C.  p."  CHEMICALS. 

In  the  manufacture  of  the  so-called  C.  P.  chemicals 
it  is  time  that  we  agree  upon  rigid  standards  of  pur- 
ity, and  that  we  live  up  to  them.  The  analytical 
chemist  must  have  such  goods;  the  physician  must 
be  supplied  with  chemicals  and  drugs  that  he  can 
trust  absolutely.  If  he  finds  that  one  house  does  not 
furnish  them  he  goes  to  another  house,  and  the  one 
furnishing  the  most  reliable  goods  gets  his  trade.  It 
is  too  much  to  ask  a  busy  man  to  test  his  chemicals 
and  to  assay  his  drugs,  and  perhaps  advantage  is 
sometimes  taken  of  this  and  an  impure  article 
palmed  off  upon  him.  We  must  depend  upon  the 
integrity  of  the  manufacturer  and  the  guarantee  of 
his  name. 

It  is  pertinent  to  ask  of  what  value  are  the  terms 
"C.  P.,"  "U.  S.  P.,"  "Purified,"  "Purissimum," 
"Pure,"  etc.,  if  they  do  not  convey  to  the  purchaser 
a  definite  meaning  as  to  purity.  My  plea  is  for  an 
absolute,  definite  meaning  for  these  terms.  If  "C. 
P."  means  "Commercially  Pure,"  as  it  seems  to  in 
some  cases,  let  us  know  it  and  adopt  some  new 
term  for  pure  goods.  There  is  too  often  a  conven- 
tional term  meaning  one  thing  to  the  dealer,  and 
intended  to  convey  a  different  meaning  to  the  pur- 
chaser or  consumer. 

Let  us  say  that  the  chemical  is  "Medicinally" 
pure,  if  we  mean  that  it  is  up  to  the  U.  S.  P.  stand- 
ard, or  that  it  is  pure  enough  for  medicinal  use.  The 
label  should  be  a  guarantee.  If  this  were  the  case  we 
should  not  find  arsenic  in  glycerin,  magnesium  sul- 
phate in  oxalic  acid,  sodium  bicarbonate  in  "pure 
borax,"  potassium  chloride  in  potassium  bromide 
"C.  P.,"  or  a  dangerous  quantity  of  arsenic  in  sodium 
phosphate. 

It  is  evident  that  manufacturers  use  the  term 
"C.  P."  carelessly,  or  even  go  so  far  as  to  put  it  on 
commercial  grades  of  goods  to  secure  a  better  price, 
or  with  the  hope  that  the  impurities  will  not  be 
questioned.  We  have  been  obliged  to  discard  goods 
from  certain  houses,  because  we  could  not  trust  them. 
If  we  find  a  few  chemicals  impure  we  distrust  the 
whole  output  of  a  house,  and  avoid  it  accordingly. 


If  impure  chemicals  are  found  masquerading  as 
C.  P.  goods,  it  does  not  cover  up  the  fraud  to  say 
that  it  was  "due  to  an  error  of  the  shipping  clerk." 

LET  THE  LABEL  GIVE  THE  FACTS ! 

The  term  "C.  P.,"  then,  has  come  to  mean  very 
little  to  those  who  are  familiar  with  chemicals.  It 
has  fallen  from  grace  like  some  of  the  good  old 
English  words  such  as  "wench"  and  "knave,"  which 
were  once  applied  to  respectable  people.  It  is  a  step 
in  advance  to  put  upon  the  label  that  a  chemical  is 
"free  from  arsenic,"  "sulphur-free,"  or  "iron-free," 
if  we  stick  to  the  rule  that  the  label  really  means 
this.  We  can  then  expect  the  chemical  to  come  up 
to  this  standard,  if  no  more.  Let  every  package  be 
labeled  for  just  what  it  is.  A  federal  law  requiring 
every  package  of  drugs  or  chemicals  to  bear  a  label 
stating  just  what  it  is  and  how  pure,  would  help 
matters  along,  and  it  would  not  be  any  more  arbi- 
trary than  the  law  that  requires  butterine  to  be 
labeled  as  such,  or  mixed  flour  to  be  so  named  on 
the  package. 

The  third  class  of  adulterations  is  due  to  an 
attempt  to  attain  arbitrary  standards.  If  a  particu- 
lar milk  dealer  has  cows  that  give  milk  containing 
5  per  cent  of  butter  fat,  he  must  needs  dilute  his 
milk  to  3  per  cent  because  the  law  has  kindly  made 
3  per  cent  the  minimum  of  fat  content.  Sometimes 
a  sample  of  opium  contains  more  than  15  per  cent 
of  morphine.  Shall  it  be  diluted  with  some  inert 
substance  till  it  only  contains  that  amount  of  the 
alkaloid?  Would  it  not  be  better  to  have  a  maxi- 
mum and  a  minimum  standard  for  articles  of  this 
kind,  and  to  define  adulteration  as  the  act  of  adding 
any  foreign  matter  to  the  drug?  The  same  condi- 
tion, as  to  arbitrary  standards,  is  true  of  certain 
essential  oils, 

INTENTIONAL  ADULTERATIONS. 

Fourth,  we  come  to  intentional  adulterations,  and 
the  name  of  these  is  legion.  They  are  usually  put 
into  drugs  and  chemicals  to  increase  the  profits  of 
sale.  It  is  true,  as  I  have  previously  stated,  that 
sometimes  the  manufacturer  does  not  take  the  trouble 
to  remove  these  foreign  substances.  In  this  class  of 
adulterations  we  find  borax  diluted  with  sodium 
bicarbonate;  corn-starch  substituted  for  that  of  the 
arrowroot;  a  low  grade  of  wheat  flour  substituted 
for  buckwheat  starch;  turpentine  diluted  with  kero- 
sene oil;  beeswax  with  all  sorts  of  sophistications; 
tannic  acid  sophisticated  with  dextrin,  sugar,  starch 
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and  flour;  calcium  phosphate  mixed  with  powdered 
chalk,  gypsum,  and  talc. 

Creosote  is  often  adulterated  with  carbolic  acid — 
not  only  a  fraud  but  a  dangerous  substitution.  We 
note  also  that  extracts  are  made  up  with  wood  spirit 
instead  of  alcohol.  Potassium  chlorate  is  adulter- 
ated with  potash  alum;  cream  of  tartar  is  adulterated 
with  almost  anything,  as  we  buy  it  in  the  grocery, 
especially  with  alum,  starch,  and  calcium  sulphate. 
Precipitated  sulphur  is  made  so  carelessly  that  it 
contains  sometimes  80  per  cent  of  calcium  sulphate; 


tartar  emetic  is  also  mixed  with  calcium  sulphate, 
and  vanillin,  an  expensive  chemical,  is  adulterated 
with  acetanilid.  This  list  might  be  very  much 
extended — it  only  shows  to  what  we  shall  drift  if 
we  do  not  call  a  halt,  right  about  face,  and  demand 
pure  drugs  and  chemicals. 

It  is  to  be  hoped  that  the  congressional  Hepburn 
bill  or  some  similar  measure  will  be  enacted  to  give 
the  chemists  and  druggists  some  relief  from  the  con- 
ditions of  affairs  to  which  I  have  referred.  This 
association  can  help  in  the  much  needed  reform. 


SOME  GREEN  PREPARATIONS. 

The  Manifold  Usefulness  of  Henip=seed  as  a  Coloring  Agent  in  Pharmacy — Directions  for  its  Employ- 
ment with  Several  Typical  Products — Other  Coloring  Substances. 

By  M.  I.  WILBERT,* 

Apothecary  at  the  German  Hospital,  Philadelphia,  Pa. 


Many  of  the  manufacturers  of  proprietary  prepar- 
ations have  long  since  recognized  the  fact  that  color, 
particularly  in  liquid  medicaments,  is  frequently 
accepted  as  a  guarantee  of  the  presence  of  desirable 
active  ingredients.  It  is  for  this  reason  that  many 
of  the  elixirs,  tonics,  mixtures  and  washes  that  are 
offered  to  the  medical  profession,  for  their  indorse- 
ment and  use,  are  highly  colored,  red,  yellow,  brown 
or  green,  to  suit  the  whim  of  the  manufacturer  and 
to  suggest  to  the  physician,  or  to  his  patient,  the 
presence  of  certain  active  constituents  or  the  posses- 
sion of  a  particularly  desirable  physiological  prop- 
erty. 

Of  the  various  colors  that  have  been  used  from 
time  to  time,  probably  the  most  impressive,  but  in 
many  respects  the  least  available,  is  a  bright,  perma- 
nent green.  Practically  the  only  form  of  green  that 
is  not  objected  to,  for  one  reason  or  another,  is 
chlorophyl.  The  commercial  preparations  of  this 
coloring  material,  however,  besides  being  compara- 
tively expensive,  are  not  always  at  hand  when  we 
have  occasion  to  use  them. 

An  economical  source  of  chlorophyl,  and  one  that 
does  not  appear  to  be  generally  known  or  appre- 
ciated, is  hemp-seed.  The  seed-coat  and  outer  hull 
of  this  seed  contain  a  considerable  amount  of  green 
coloring  matter  that  appears  to  be  present  in  a  fixed 
and  more  or  less  permanent  quantity,  and  may  be 

♦Read  before  the  Section  on  Practical  Pharmacy  and  Dis- 
pensing of  the  American  Pharmaceutical  Association  at  the 
Kansas  City  meeting  in  September, 


readily  extracted  with  a  suitable  menstruum.  In  this 
connection  it  may  be  said  that  a  sample  of  hemp-seed 
that  was  known  to  be  at  least  six  years  old  still  gave 
a  very  satisfactory  dark-green  tincture  with  stronger 
alcohol. 

GREEN   TINCTURE   FROM    HEMP. 

If  twenty-five  parts  of  powdered  or  ground  hemp- 
seed  are  macerated  for  a  short  time  with  an  equal 
amount  of  stronger  alcohol,  then  transferred  to  a 
percolator  and  extracted  with  the  same  menstruum 
until  one  hundred  parts  of  the  percolate  have  been 
obtained,  they  will  yield  a  tincture  that  has  an 
intensely  deep-green  color,  and  that  may  be  used  as 
a  basis  for  coloring  alcohol,  essential  oils,  alcoholic 
liquids,  spirits,  and  soap  solutions. 

GREEN   LINIMENTS. 

This  same  principle  of  coloring  may,  of  course, 
be  applied  to  a  variety  of  liniments  or  other  prepa- 
rations intended  for  external  use.  It  frequently 
happens  that  a  physician  wishes  to  give  a  com- 
paratively simple  embrocation  or  wash  a  distinctive 
feature  or  suggestive  color.  With  a  great  many 
preparations  this  may  be  readily  done  by  macerating 
with,  or  percolating  through,  hemp-seed,  or  by  add- 
ing a  sufficient  amount  of  the  green  tincture  to  give 
to  the  preparation  the  desired  shade  of  green  color. 

GREEN   SOFT   SOAP. 

The  presence  of  large  quantities  of  chlorophyl  in 
the  seed  coat  and  pericarp  of  hemp-seed  readily 
explains  why  it  is  comparatively  easy  to  make  a  green 
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soft  soap   from  hemp-seed  oil    or    any    oleaginous  larger  amount  of  hemp-seed  will  give  a  greenish- 
solution  of  chlorophyl.     Knowing  the  cause  of  the  brown  or  even  a  dead-brown  soap, 
color,  it  should  be  easy  for  us  to  imitate  the  result 

..,.,,                   r      u-      4.-         ui           1      •                X     •   1  OTHER   SOAP    COLORS. 

Without  the  use  of  objectionable  coloring  materials. 

At  the  German  Hospital,  Philadelphia,  we  have  for  ^^  "^"st  be  remembered  in  this  connection  that 
upwards  of  seven  years  used  a  cold  process  of  chlorophyl-green  is  one  of  the  most  delicate  colors, 
saponification  and  cottonseed  oil  for  making  all  ^"^  ^"  addition  to  being  evanescent  at  best  is  readily 
of  the  various  soap  preparations  that  are  used  in  destroyed  in  a  number  of  ways.  The  blue  element 
the  medical  and  surgical  departments  of  the  insti-  °^  chlorophyl  appears  to  be  particularly  delicate  and 
tution.  Without  going  into  any  extended  discus-  ^^  readily  faded  out  by  both  oxidizing  as  well  as 
sion  of  the  advantages  or  the  possible  disadvantages  ''educing  agents.  For  some  purposes  at  least  it 
of  either  of  these  factors,  or  of  the  resulting  product,  ^^^^^^^  ^^  possible  to  replace  the  chlorophyl  blue  with 
we  will  repeat  the  formula  that  we  use  for  the  ^"O^^er  pure  blue  coloring  matter,  such  as  indigo- 
potash  or  the  soft  soap,  and  then  indicate  to  you  ^^^^^^^  or  one  of  the  so-called  aniline  dyes,  such  as 
how  almost  any  desired  shade  of  green  may  be  methylene-blue.  This  blue  color  must  be  used  spar- 
obtained  by  following  the  same  general  formula :  ^"^'^l  however,   and  only   in   sufficient   amount  to 

combine  with  the  yellow  present  to  form  the  desired 

GERMAN  HOSPITAL  SOFT  SOAP.  shade  of  green.    In  addition  to  the  chlorophyl,  or  to 

Cottonseed  oil   200  parts.  ^^^  combination  of  a  blue  dye  and  the  natural  yel- 

Potassium  hydrate   45  parts.  ^o^v  or  brown  of  the  oil,  we  may  also  use  one  or  the 

Alcohol   35  parts.  Other  of  the  prepared  soap  colors  furnished  by  deal- 
Water  (distilled  or  rain) 225  parts.  ers  in  soap-makers'  supplies.     Among  the  various 

Dissolve  the  potassium  hydrate  in  100  Cc.  of  the  water,  shades  of  green  that  are  available,  the  compounds 

add  the  alcohol,  then  gradually  add  the  cottonseed  oil,  con-  designated  "green"  and  "olive  green"  are  probably 

stantly  stirring,   until   a   creamy  emulsion  has  been   formed.  the  best  suited   for  transparent   soaps  of  this   kind. 

Allow  this  mixture  to  stand  for  from  six  to  eight  hours,  or      tu^^^ „  „     j       i  •       i      j-       i      i  • 

»•,  *u       •  *       u     u               •»    ♦              *   *u      •  Inese  prepared  colors  are  simply  dissolved  in  water 

until  the  mixture  has  become  quite  transparent,  then  incor-  i      j  j   j     •        l                            i  j   ^  oovyivv,^^         watv,! 

porate  the  remaining  portion  of  the  water,  when   the  soap  ^"<^,  added,   in  the  necessary  quantities,  to  give  the 

is  finished  and  ready  for  use.  desired  shade  of  color.     I  have  had  an  opportunity 

^,             ,  .                    -               ,.       f           J  o^  experimenting  with  several  of  these  soap  colors, 

The  resulting  soap,  after  standing  for  a  day  or  ^^^  ^^  ^^^  ^3  j  ^^  ^^^^  ^^  .^^      ^^^^  ^^^  ^^^^^ 

two  to  allow  the  escape  of  the  contained  air,  is  of  a  quantities  that  have  been  used  the  resulting  color 

hght-yellow  CO  or,  odorless,  and  quite  transparent.  ^^^^^^^  t^  be  quite  satisfactory  as  to  stability,  while 

To  obtain  a  light-green  soap  we  can  substitute  some  j^  appearance  they  look  artificial  at  best, 
or  all  of  the  alcohol  in  the  above  formula  with  the 

green  tincture  of  hemp-seed  noted  in  the  first  portion  pale  green  elixirs. 

of  this  paper.  One  other  feature  in  the  color  line  that  may  have 

If  in  addition  to  using  the  green  tincture  we  use  caused  some  of  you  considerable  thought  is  to  be 

a  dark  or  so-called  Malaga  olive  oil,  in  place  of  the  found  in  the  pale  green  elixirs  that  are  being  put  on 

cottonseed  oil,  the  resulting  soap  will  have  a  color  the  market  by  several  manufacturing  houses.     One 

somewhat   resembling  the   shade  of  green   seen   in  of  these  that  I  have  in  mind  is  a  slightly  yellow 

the  spring  of  the  year.     A  deeper  shade  of  green  elixir,  having  just  a  suggestion  of   green,    that    is 

may  be  obtained  by  making  a  solution  of  chlorophyl  quite  pretty,  if  not  entirely  novel.     A  similar  color 

in  any  of  the  fatty  oils,   following  practically  the  effect  may  be  obtained  by  adding  to  a  yellowish 

directions  given  for  "Oleated  Methyl  Salicylate"  in  elixir  just  a  trace  of  blue  color,  preferably  indigo- 

another  portion  of  this  paper.    The  shade  or  color  of  carmine.    This  will  form  a  true  green,  and  with  the 

the  soap  obtained  in  this  way  may  be  varied  at  will  surplus  of  yellow  will  make  a  color  that  is  effective 

from  a  light  greenish-yellow  to  a  dark  brownish-  and  quite  pretty.    As  noted  in  the  beginning  of  this 

green,  according  to  the  amount  of  hemp-seed  or  the  paper,  chlorophyl,  if  not  the  most  satisfactory  from 

variety  or  kind  of  oil  that  has  been  used.     A  clear,  an  esthetic  point  of  view,  is  by  far  the  least  objec- 

light  yellow  oil,  and  from  one  to  three  per  cent  of  tionable  in  a  practical  way,  and  can,  I  believe,  be 

its  weight  of  hemp-seed,  will  give  a  very  light  shade  made  to  meet  any  reasonable  requirements  for  color 

of  green,   while  a  dark  oil   and  a  correspondingly  in  preparations  for  which  it  is  at  all  suited. 


COMPETING  DRUGGISTS. 


An  Admirable  Paper  Discussing  the  Relations  which  Should  Exist  Between  Competitors,  and  the  Lines 
of  Action  which  Aid  in  the  Establishment  of  Harmony  and  Friendship. 

By  J.  W.  QAYLE. 


At  the  very  outset  of  the  consideration  of  the 
proper  relation  which  should  exist  between  business 
competitors,  and  particularly  between  competing 
druggists,  all  idea  of  antagonism  or  enmity  should 
be  eliminated.  The  very  basis  of  a  proper  relation- 
ship must  be  a  most  cordial  friendship.  This  fact 
becomes  more  apparent  when  it  is  remembered  that 
under  proper  conditions  a  competitor  is  always  a 
friend,  and  frequently,  whether  we  so  recognize  it 
or  not,  our  best  friend.  Many  persons  owe  their 
success  to  active  and  vigorous  competition.  A  spirit 
of  friendly  rivalry  will  frequently  inspire  business 
efforts  which  otherwise  would  never  be  made.  It 
matters  not  with  how  much  energy  one's  business 
may  be  conducted,  competition  will  stimulate  still 
greater  efforts  and  insure  closer  and  more  constant 
application. 

Progressive  methods  will  be  more  quickly  adopted ; 
business  houses  will  be  made  and  kept  more  attrac- 
tive; more  liberal  and  accommodating  business  pol- 
icy will  be  pursued  when  it  is  known  that  a  competi- 
tor is  on  the  alert  to  take  advantage  of  the  influence 
which  these  things  exercise  as  winners  of  public 
favor. 

Having  noted  the  broad  basis — friendliness — 
upon  which  competition  should  rest  in  order  to  main- 
tain the  proper  relation  between  competitors,  let  us 
briefly  point  out  a  few  of  the  factors  which  produce, 
and  at  the  same  time  constitute,  this  relationship. 

THE   ADVANTAGES    OF    CO-OPERATION. 

Too  little  attention  is  paid  by  the  ordinary  drug- 
gist to  the  matter  of  judicious  quantity  buying.  An 
extra  discout  of  5  or  10  per  cent  may  frequently 
be  had  by  purchasing  many  staple  lines  of  goods  in 
larger  quantities  than  could  be  prudently  handled 
by  a  single  person;  and  a  little  friendly  cooperation 
will  enable  a  number  of  competitors  to  unite  in  buy- 
ing an  astonishingly  large  number  of  articles.  The 
burden  of  carrying  the  additional  stock  should,  of 
course,  be  borne  proportionately  by  each.  When 
received,  the  entire  quantity  should  be  divided  as 


♦Read  before  the  Kentucky  Pharmaceutical  Association. 
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agreed  upon  before  purchasing,  each  promptly  pay- 
ing his  part  of  the  purchase  price.  Should  the  stocks 
of  any  one  become  exhausted  before  all  are  ready  for 
another  lot  he  should  supply  himself  from  the  stocks 
of  others,  getting,  to  a  large  extent  at  least,  the 
advantage  of  the  original  purchase  price. 

The  benefit  of  cooperation  in'  selling  may  be 
obtained  in  the  disposal  of  those  remnants  which, 
notwithstanding  the  greatest  care,  will  accumulate 
upon  the  shelves.  Lists  of  these  should  be  carefully 
prepared  by  all  the  competitors,  to  be  kept  by  each 
in  some  convenient  place,  and  from  which  purchases, 
either  for  stock  or  to  supply  a  chance  demand,  should 
be  made. 

EXCHANGING  GOODS. 

Concessions  in  price  should  be  made  by  each  when 
supplying  others  with  those  little  deficiencies  which, 
with  the  most  careful  system  of  stock-keeping,  will 
at  times  occur.  A  discount  of  10  per  cent  is  sug- 
gested as  an  equitable  basis  in  such  transactions,  thus 
allowing  the  greater  profit  to  accrue  to  the  most 
diligent  stock-keeper. 

Social  intercourse,  wherever  possible,  should  be 
encouraged.  A  little  time  can  perhaps  be  spent  in 
no  more  effective  way  than  by  cultivating  the  social 
side  of  a  competitor's  disposition.  In  fact,  this  is 
the  only  way  in  which  some  people  can  be  reached. 
It  is  said  that  in  no  other  way  is  one  so  truly  known 
as  by  his  home  or  social  life.  Under  the  influence 
of  some  simple  social  function  many  a  prejudice  or 
preconceived -ill-feeling  may  be  dispelled  and  easier 
and  more  cordial  relations  perpetuated. 

A    PRICE   UNDERSTANDING. 

Perhaps  the  most  important  of  all  the  features  of 
the  proper  relation  between  competing  druggists  is 
a  well  maintained  price  agreement  or  understanding. 
Every  article  of  well  known  retail  value  brings  its 
full  price.  A  well  defined  standard  of  charges  should 
be  adopted  upon  prescriptions,  and  staple  articles  of  a 
similar  value  should,  as  nearly  as  possible,  bear  a 
uniform  profit.  These  will  be  firmly  adhered  to 
wherever   ideal    relations   exist.      The   necessity   of 
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posting  forfeitures  or  preparing  signed  articles  of 
agreement  to  maintain  prices  never  exists  under 
proper  conditions.  The  word  of  a  competitor  should 
be  taken  at  par.  Where  this  cannot  be  done,  signed 
agreements  will  be  of  temporary  value  only,  to  be 
evaded  and  violated  by  a  course  of  indirection  and 
deceit,  the  results  of  which  are  in  the  greatest  degree 
demoralizing.  The  importance  of  steadfast  personal 
confidence  among  competitors  can  neither  be  over- 
estimated nor  too  strongly  insisted  upon. 

The  foregoing  may  be  taken  to  represent  the  posi- 
tive or  active  features  of  the  proper  relations  between 
competitors.  The  negative  side,  or  the  things  which 
should  always  be  avoided,  may  be  noted  under  the 
head  of — 

don'ts. 

Don't  borrow  goods  of  a  competitor.  Aside  from 
being  very  unbusinesslike,  this  practice  reacts  injur- 
iously upon  the  borrower  by  encouraging  a  careless- 
ness in  stock-keeping.  It  likewise  leads  to  con- 
fusion and  frequent  misunderstandings.  It  cannot 
be  fairly  argued  that  borrowing  "is  as  fair  for  one  as 
for  the  other."  Injustice  is  invariably  done  the 
lender,  and  weighs  the  heavier  because  the  one  who 
loans  most  where  such  a  custom  prevails  is  always 
the  best  stock-keeper. 

Don't  ask  a  competitor  for  a  copy  of  a  prescrip- 
tion. From  every  standpoint  this  is  a  gross  breach 
of  business  etiquette.  If  your  customer  has  a  pre- 
scription compounded  by  a  competitor,  and  either  by 
chance  or  deliberate  purpose  sends  to  you  for  a  refill, 
the  original  compounder  should  at  once  be  asked  to 
prepare  it.  To  attempt  to  transfer  the  prescription  to 
your  file  is  never  admissible.  Where  the  proper 
relations  exist  a  competitor  will  sometimes  gracefully 
offer  a  copy,  but  the  slightest  indication  of  a  desire  to 
obtain  it  should  be  scrupulously  avoided. 

Don't  directly  or  indirectly  undersell  to  your  com- 
petitor's regular  patrons.  Follow  the  excellent  advice 
of  Robert  Burns,  and  "gather  gear  by  every  wile 
that's  justified  by  honor,"  but  don't  attempt  to 
deceive  the  customer  of  your  competitor  by  making 
such  prices  as  will  tend  to  convince  him  that  he  has 
been  regularly  overcharged.  This  practice  is  not 
only  bad  business  policy,  but  it  is  of  questionable 
honesty  as  well,  and  rarely  or  never  eventually  bene- 
fits the  person  who  indulges  in  it. 

Don't  imitate  the  peculiar  business  methods  of  a 
competitor,  or  attempt  to  discount  his  particular  win- 


dow displays.  Aside  from  displaying  a  spirit  of  busi- 
ness jealousy  not  at  all  commendable,  this  is  a  very 
effective  way  to  advertise  and  compliment  him;  and 
it  clearly  demonstrates  not  only  a  want  of  business 
capacity,  but  an  unfortunate  lack  of  originality. 

Don't  loaf  or  spend  any  unnecessary  time  about 
your  competitor's  place  of  business.  This  is  always 
in  bad  taste,  and  is  frequently  extremely  irritating. 
Visit  your  competitor's  store  only  on  business  or  by 
special  invitation.  If  on  business,  seek  an  audience 
at  once,  and  depart  promptly  when  through.  If  on 
invitation,  your  visit  will  probably  be  more  highly 
appreciated  if  reasonably  brief. 

Don't  attempt  to  job  goods  to  your  competitor. 
It  is  unreasonable  to  expect  a  competitor  to  be  at  the 
same  time  a  customer,  and  any  attempt  to  bring  this 
about  will  not  only  invariably  fail,  but  will  frequently 
result  in  some  embarrassment  to  both  parties,  if  not 
in  some  bad  feeling. 

Don't  attempt  to  stock  goods  the  sale  of  which 
your  competitor  legitimately  controls  in  your  terri- 
tory. As  an  evidence  that  this  practice  is  based  upon 
unjust  and  erroneous  business  principles,  it  invariably 
results  disastrously  to  those  who  attempt  it,  and  is 
never  indulged  in  where  the  relations  are  to  any  extent 
proper  or  friendly.  It  is  a  sure  sign  of  secret  if 
not  of  open  hostility,  and  displays  a  deplorable  lack 
of  the  proper  consideration  for  the  rights  of  your 
competitor. 

Don't  believe  the  tales  of  exorbitant  prices  which 
a  certain  class  of  persons  are  eager  to  report  your 
competitor  has  charged.  Likewise  accept  "with  a 
grain  of  salt"  the  stories  of  low  prices  and  unusual 
concessions  which  the  same  persons  will  say  can  be 
obtained  from  your  neighbor.  Business  as  well  as 
society  is  infested  with  tale  bearers,  and  wise  persons 
will  have  a  deaf  ear  for  them  in  one  sphere  as  well 
as  in  the  other.  When  proper  relations  exist  it  is  in 
spite  of  such  common  nuisances. 

Don't  allow  physicians  a  percentage  upon  the  prices 
charged  for  their  prescriptions.  This  custom  will 
not  only  almost  invariably  bring  ultimate  dissatis- 
faction to  bother  the  pharmacist  and  the  physician 
who  practice  it,  but  it  will  surely  disturb  the  friendly 
relations  of  competitors  by  breeding  suspicion  and 
distrust.  The  impropriety  of  this  practice  from  the 
standpoint  of  a  physician  as  well  as  that  of  a  druggist 
is  universally  acknowledged,  and  cannot  be  too 
strongly  condemned  as  being  both  unbusinesslike  and 
unprofessional. 
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SELECTIONS. 


FREE  ALCOHOL  FOR  INDUSTRIAL  PURPOSES. 

There  is  an  important  measure  before  Congress, 
known  as  the  Boutelle  free  alcohol  bill,  which  should 
command  universal  support,  once  its  purpose  and 
scope  are  understood.  The  bill  provides  that  alco- 
hol for  use  in  manufacturing  and  the  industrial  arts 
shall  be  free  of  tax,  when  suitably  denaturized  or 
made  undrinkable  by  a  mixture  with  noxious  sub- 
stances. The  United  States  is  the  only  leading  com- 
mercial nation  in  the  world  that  fails  to  make  a  dis- 
tinction in  the  matter  of  taxation  between  distilled 
spirits  intended  for  consumption  and  alcohol  intended 
for  industrial  purposes.  All  European  nations  permit 
the  use  of  alcohol  free  of  tax,  when  it  has  been  denat- 
urized in  accordance  with  officially  prescribed  pro- 
cesses, and  this  for  the  reason  that  it  is  established  as 
a  sound  principle  of  government  that  industrial  alco- 
hol should  be  made  as  cheap  as  possible.  In  Germany 
the  laws  upon  this  subject  are  particularly  effective. 
As  the  matter  now  stands  with  us,  industrial  alcohol 
and  alcohol  for  beverages  are  treated  alike,  being  both 
classed  as  distilled  spirits  and  subjected  to  a  tax  of 
$1.10  on  the  proof  gallon  of  50-per-cent  alcohol, 
which  is  the  normal  strength  of  alcoholic  beverages. 
The  strength  of  commercial  alcohol  is  94  per  cent, 
and  as  this  is  1.88  times  the  strength  of  the  proof 
gallon,  the  tax  on  it  is  nearly  $2.07  per  gallon. 

Now  alcohol  as  a  subject  of  manufacture  may  be 


purchased  cheaply  and  with  ease.  The  Department  of 
Agriculture  reports  that  94-per-cent  alcohol,  if  it  were 
not  taxed,  could  be  sold  profitably  for  about  15  cents 
per  gallon,  and  other  authorities  have  asserted  that, 
under  the  large  demand  that  would  result  were  the 
tax  removed,  and  under  favorable  conditions  of  man- 
ufacture, it  could  be  sold  at  a  profit  for  10  cents  per 
gallon.  As  matters  now  stand,  however,  manufac- 
turers have  been  driven  to  adopt  substitutes  usually 
more  expensive  than  untaxed  alcohol,  and  frequently 
dangerous.  Among  such  substitutes  may  be  men- 
tioned wood  alcohol,  naphtha,  acetic  acid,  carbon  bi- 
sulphite, gasoline,  and  many  others.  All  of  these 
substitutes  are  free  from  tax,  and  they  are  resorted 
to,  not  because  they  are  better  than  grain  alcohol,  but 
because  under  the  existing  conditions  -they  are 
cheaper. 

The  general  public  has  but  little  idea  how  widely 
extended  is  the  use  of  alcohol  in  all  countries  where  it 
is  not  taxed.  It  is  a  better  fuel  for  internal  combus- 
tion engines,  and,  therefore,  for  the  automobile,  than 
gasoline.  It  is  preferable  for  domestic  cooking  and 
heating;  and  as  an  illuminant  when  used  with  an 
incandescent  mantle  it  is  superior  to  kerosene  and 
rivals  the  electric  light.  Alcohol  is  necessary  in  the 
manufacture  of  a  thousand  different  articles,  and  it 
is  a  serious  item  of  expense  in  making  varnishes, 
lacquers,  gilding,  and  bronzing.  It  is  used  as  a 
solvent  in  the  manufacture  of  hats,  straw  goods,  and 
fine  shoes.  One  and  a  quarter  pounds  of  alcohol  is 
consumed  in  making  one  pound  of  the  best  smokeless 
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powder,  and  it  is  claimed  that  the  present  tax  more 
than  doubles  the  cost  of  this  important  commodity  to 
the  government.  It  enters  also  largely  into  the  man- 
ufacture of  celluloid,  with  its  many  dependent  indus- 
tries; hence,  it  affects  the  interest  of  the  photographer. 
It  is  one  of  the  most  important  of  the  costly  raw 
materials  in  the  manufacture-  of  various  colors  for 
silk,  cotton,  and  woolen  goods,  wall-paper,  and 
printer's  inks;  and  in  dyeing  it  is  a  valuable  agent  in 
fixing  the  colors.  Indeed,  the  majority  of  the  manu- 
facturers in  this  country  make  use  of  alcohol  or  some 
derivative  therefrom  to  a  greater  or  less  extent  in  the 
production  of  their  goods.  There  are  some  industries 
that  have  been  driven  out  of  the  country  altogether  by 
the  present  tax,  a  case  in  point  being  fulminate  of 
mercury,  the  explosive  material  of  percussion  caps, 
which  is  now  imported  from  Canada  at  a  cost  from 
one  dollar  to  one  dollar  and  fifty  cents  per  pound 
cheaper  than  it  can  be  made  here. 

The  benefits  resulting  from  the  repeal  of  the  alcohol 
tax  would  be  felt  immediately  by  both  the  maker  and 
user  of  the  automobile.  At  present  gasoline  is  prac- 
tically the  only  motor  fuel  available,  and  there  is  no 
doubt  that  the  development  of  the  automobile  is  han- 
dicapped somewhat  by  the  present  price  of  this  fuel,  to 
say  nothing  of  the  apprehension  that  it  will  steadily 
increase  in  price  with  the  development  of  the  auto- 
mobile industry.  Alcohol  has  been  tested  very  exten- 
sively abroad,  and  it  is  considered  in  France  to  be  in 
every  way  a  superior  fuel  to  gasoline,  being  free  from 


all  obnoxious  qualities,  and  far  less  dangerous  to  the 
user. 

It  is  claimed  by  the  sponsors  of  this  bill,  and  we 
think  with  every  show  of  probability,  that  the  removal 
of  the  tax  and  the  cheapening  of  this  easily-made  and 
extremely  useful  commodity  would,  in  addition  to  its 
indirect  benefits  to  the  many  industries  affected,  so 
stimulate  its  manufacture  as  to  result  in  the  develop- 
ment of  an  entirely  new  industry  that  would  afford 
a  promising  field  for  the  investment  of  capital  and  for 
the  employment  on  a  large  and  increasing  scale  of 
labor.  It  is  also  claimed,  and  we  think  on  good 
economic  grounds,  that  the  reduction  of  government 
revenues  due  to  the  repeal  of  the  tax  would  be  more 
than  compensated  by  the  increased  demand  for  other 
articles  that  are  the  subjects  of  taxation,  whose  cost 
would  be  considerably  reduced  were  grain  alcohol 
exempted. — Editorial  in  the  Scientific  American. 


DRUGGISTS  DON'T   CHARGE  ENOUGH  FOR  PRE- 
SCRIPTIONS. 

Here  are  some  facts  and  figures  furnished  "Notes" 
by  a  Chicago  druggist  who  will  not  take  a  summer 
vacation  this  year.  Our  readers  will  see  why  when 
they  get  through  reading  this  article. 

This  druggist  figured  drugs  and  prescriptions  at 
the  usual  rate  of  an  average  of  100  per  cent  advance 
over  the  cost.  It  should  have  been  200  per  cent,  the 
difference  between  the  two  percentages  being  the  dif- 


Av  AnsTRALiAH  Bird  -Readers  of  the  Bullkti.s  are  familiar  with  the  photographic  work  of  Mr.  oswai.i  ii.  oa.K«ui,  u£  Voric,  West  Australia,  and 
they  ^iS  rZ  to  4ow  ^Z  ^resint  specimea  represents  "an  Australian  cockatoo,"  or,  to  speak  more  scientifically,  the  Cacatv.  Lea^teaUri. 
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ference  between  what  virtually  amounts  to  failure  and 
what  actually  constitutes  success. 

This  druggist's  receipts  for  six  days  were  $131.27, 
distributed  as  follows :  For  cigars  $24.10,  on  which 
there  was  a  profit  of  $4.80 ;  drugs  and  prescriptions 
(on  which  there  was  a  profit  of  100  per  cent),  $48.60, 
profit  $24.30;  sundries  $22.62,  profit  $11.31;  patent 
medicines  $29.10,  profit  $9.70;  telephone  $3.00,  profit 
$1.20;  newspaper  ads.  $3.85,  profit  38  cents;  all  of 
which  gives  a  total  of  $131.27  in  receipts  and  $51.69 
in  gross  profits.  His  expenses  were  $36.00,  leaving 
his  net  profit  $15.69  for  six  days,  or  average  daily 
profits  of  $2.61,  Will  he  have  a  summer  vacation? 
Hardly. 

Now  if  drugs  and  prescriptions  were  figured  on 
the  200  per  cent  basis,  this  same  six  days'  profits 
would  have  been  increased  by  $24.30,  making 
$39.99,  or  an  average  daily  profit  of  $6.66 — which  in 
the  course  of  a  year  provides  a  summer  vacation  for 
self,   wife,   and   babies.     See? 

Does  the  situation  fit  you,  Mr.  Retailer?  Then 
you  have  the  remedy.  This  remedy  has  been  applied 
by  our  distinguished  friend,  Frank  E.  Falkenberg, 
and  the  volume  of  his  business  has  steadily  enlarged 
under  his  200  per  cent  policy.  The  cheap- John  drug- 
gist, like  the  cheap-John  doctor  or  lawyer,  is  rated 


by  people  whose  patronage  is  really  worth  catering  to ; 
as  dear  at  any  price. 

But  wouldn't  increased  prices  on  patent  medicines 
bring  the  same  satisfactory  results?  No.  If  the 
reader  will  examine  the  figures  carefully  he  will  find 
that  the  druggist  in  question  is  located  in  a  full-price 
neighborhood  and  got  full  prices  on  every  sale  of 
these  goods  made  during  the  six  days  covered  by  the 
figures. 

What  does  this  all  mean  ? — simply  that  the  apothe- 
cary side  of  the  average  retail  drug  business  is  the 
big  side,  and  there  is  where  the  profits  should  be 
made.— "N.  A.  R.  D.  Notes." 


Making  the  Tinctures  of  Iodine  and  Camphor. — 

L.  L.  Staehle,  of  Newark,  N.  J.,  says :  "For  many 
years  I  have  made  iodine  tincture  by  putting  the 
iodine  into  a  glass  percolator,  the  orifice  of  which  is 
loosely  packed  with  cotton,  and  pouring  alcohol  on 
same  until  the  desired  measurement  is  obtained.  The 
same  process  I  use  in  making  spirits  of  camphor. 
Instead  of  breaking  up  the  camphor  into  small  pieces 
I  use  the  whole  gum,  which  means  the  avoidance  of 
loss.     This  method  results  in  a  saving  of  time." 


.n  1^  ?  r^^'r  ^™7=f  PHARMACT.-The  "  Pharmacie  Franco  "  of  Lisbon  is  one  of  the  famous  apothecary  shops  in  Portugal.  It  was  established 
in  1826  by  Monsieur  Ihnacio  Jose  Franco,  and  at  his  death  parsed  to  a  son,  the  first  Count  of  Restello  who  laLr  on  associa  J  hlmseW  with  his  two 
sons  one  the  second  Count  of  ResteUo.  and  the  other  Pedro  Augusto  Franco.    The  latter  is  the  actual  proprietorofV^r  TWs  hoTs^  mTkes  sevS 

?S.?8ec3°afthr^ndri  "^T'""\  T  ''  ^"  ^'"^  ^''  ^"'^  "'^'^  "'^^  ^"^^^  ^'^^'  ^'  different 'iuVn  exhibiSns,  not  r^enTon  a  Gra^d 
n^^    f  ,  E^^'b'«on  of  the  present  year.    As  will  be  seen  from  the  engraving,  the  pharmacy  is  a  beautiful  one  and  is  furthermore 

interesting  in  representing  a  type  more  nearly  like  the  Spanish  and  quite  different  from  That  to^hich  we  are^acc'sromed  to  the  Unft^  StItL 


BULLETIN  or  PHARMACY 


29 


LETTERS. 


A  NOVEL  WINDOW  DISPLAY. 

To  the  Editors : 

The  following  idea  for  an  attractive  window  dis- 
lay  is,  I  believe,  distinctly  new  and  novel,  and  if 
roperly  gotten  up  will  almost  surely  "sell  the  goods." 
essential  ingredients  are: 

]^     Electric  fans,  j. 

Red  incandescent  lights,  ij. 
Inventive  ingenuity. 
Elbow  grease,  aa  q.  s. 
Mix  according  to  art. 

The  display  was  first  used  to  advertise  horehound 
cough  drops,  and  besides  doing  this  effectively,  it 
created  a  great  deal  of  talk  and  local  comment. 

First  make  a  guard  for  the  fan  from  wire  screening, 
fastening  it  in  such  a  manner  that  the  fan  blades  are 
entirely  protected  on  all  sides  except  the  back.  This 
is  best  accomplished  by  removing  the  regular  fan 
guard  and  wiring  the  screen  on  the  inside  of  the 
guard,  the  side  guard  being  made  by  fastening  a'  long 
strip  of  screening  entirely  around  the  fan.  This  should 
be  wide  enough  so  as  to  extend  back  nearly  to  the 
body  of  the  fan,  and  front  an  equal  distance,  thus 
forming  a  kind  of  basket. 

The  fan  is  then  placed  upon  its  back  or  adjusted 
so  that  the  air  current  will  blow  straight  towards  the 
ceiling.  Now  take  some  bright  red  and  blue  tissue 
paper,  cut  into  strips  about  1/16  inch  wide  and  15  or 
18  inches  long,  and  paste  the  ends  securely  to  the 
guard  so  that  when  the  fan  is  in  motion  the  paper  will 
present  an  upright  fluttering  mass  of  color.  Use  the 
brightest  shades  and  have  the  red  strips  in  decided 
excess  over  the  blue.  Paste  the  strips  more  abun- 
dantly towards  the  edges  of  the  guard,  since  the  bulk 
of  the  air  current  comes  from  the  ends  of  the  fan 
lilades. 

Now  start  the  fan,  and,  as  the  paper  straightens 
out,  carefully  work  the  red  lights  down  among  the 
mass  of  paper,  disarranging  it  as  little  as  possible. 
Viewed  from  a  short  distance  the  contrivance  will 
present  a  startlingly  realistic  appearance  of  fire,  the 
red  lights  simulating  the  glow  of  the  coals,  and  the 
paper,  the  leaping  red  and  blue  flames.  The  display 
is  most  striking  at  night. 

The  display  was  further  elaborated  by  heaping 
broken  boughs  up  around  the  fan,  thus  imitating  the 
faggots  of  a  real  fire.  A  tripod  or  three-legged  stand 
was  also  made  from  clean  boughs,  and  a  small  iron 


pot,  filled  to  the  brim  with  the  drops,  was  suspended 
from  the  center  by  a  chain  hanging  directly  over  the 
fire.  Two  of  the  boughs  were  longer  than  the  third, 
affording  support  above  for  a  large  sign  which  read : 
"Old-fashioned  Horehound  Drops  made  in  the  Old- 
fashioned  Way."  A  liberal  display  of  the  drops  them- 
selves completed  the  outfit. 

This  idea  can,  of  course,  be  varied  to  suit  individ- 
ual taste  and  ingenuity.  Autumn  leaves,  natural  or 
artificial,  form  an  effective  trimming,  and  a  back- 
ground of  red  enhances  the  fire  effect. 

The  different  electrical  connections  can  easily  be 
made  by  using  extension  plugs  and  cord  with  the 
ordinary  incandescent  socket.  The  red  lights  may 
either  be  bought  or  made  by  dipping  the  ordinary 
incandescents  into  a  dilute  solution  of  bleached  shellac 
and  methyl  alcohol,  strongly  colored  with  anilin  red. 
A  little  experimenting  will  determine  the  amount  of 
color  necessary. 

And  last  but  not  least — don't  forget  to  put  in  signs 
and  prices,  for  with  an  interest-exciting  display  of 
this  kind,  everything  in  the  way  of  a  sign  is  eagerly 
read  and  commented  upon. 

Vincent  Benedict. 

3022  Archer  Ave.,  Chicago,  111. 


POLICY  OF  THE  GEORGIA  BOARD  WITH  RE- 
SPECT TO  INTERSTATE  REGISTRATION. 

To  the  Editors: 

In  the  last  number  of  the  Bulletin  of  Pharmacy 
I  noticed  a  paragraph  on  interstate  registration  in 
which  you  state  that  you  are  under  the  impression 
that  certificates  of  registration  issued  by  the  Michigan 
Board  are  accepted  by  a  certain  number  of  States, 
among  which  Georgia  is  included.  We  have  always 
been  ready  to  exchange  licenses  with  other  States,  and 
have  the  authority  given  us  by  our  law  to  do  so.  When 
I  became  secretary  of  the  Georgia  State  Board  of 
Pharmacy,  I  found  that  the  agreement  which  had 
been  made  some  years  before  had  fallen  into  disuse, 
and  the  way  in  which  the  matter  was  managed  was 
such  that  it  was  difficult  to  tell  just  where  any  respec- 
tive board  stood  in  regard  to  the  matter,  as  the  mem- 
bership of  the  different  boards  was  changing  from 
year  to  year  and  their  policy  was  not  always  the  same. 

In  view  of  this  fact,  I  devised  the  plan  of  making 
a  direct  agreement  with  those  States  which  desired 
to  exchange  with  Georgia.  This  policy  has  been  car- 
ried out  ever  since.  We  make  an  agreement  with 
each  State  based  upon  their  laws  and  our  laws,  so  that 
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when  a  man  has  complied  with  the  requirements  of 
both  States  he  can  exchange  from  one  into  the  other. 
This  is  done  upon  a  unification  of  the  requirements  of 
the  two  States.  Georgia  now  has  such  a  written 
agreement  with  Florida,  Louisiana,  Tennessee,  and 
Ohio.  We  do  not  know  whether  these  States  ex- 
change with  each  other  or  not,  but  they  do  exchange 
with  us.  It  is  in  the  agreement  that  they  are  to  con- 
tinue to  do  so  until  the  secretaries  of  the  respective 
boards  are  notified  of  their  desire  to  discontinue  such 
an  exchange. 

This  makes  a  very  satisfactory  arrangement.  We 
are  not  aware  that  any  other  State  is  making  a  sys- 
tematic effort  in  regard  to  the  matter  of  exchanges 
outside  of  the  States  mentioned  as  exchanging  with 
Georgia.  George  F.  Payne, 

Sec.  Georgia  State  Board  of  Pharmacy. 
Atlanta,  Ga. 

A  NOVEL  DUNNING  LETTER. 

To  the  Editors : 

I  send  you  a  very  amusing  letter  received  last 
year,  thinking  it  might  give  a  moment's  entertainment 
to  the  readers  of  the  Bulletin. 

The  a.  O.  Peterson  Drug  Co. 

Thor,  Iowa. 
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[Note  by  the  Editors.— We  have  so  large  a  supply  of 
these  illiterate  English  specimens  on  hand  that  it  will  take 
fully  a  year  to  use  it  up.  Recent  contributors  will  therefore 
understand  why  there  is  so  long  a  delay  in  the  appearance  of 
their  particular  specimens.] 


HE  DOES  HIS  OWN  PRINTING. 

To  the  Editors: 

The  most  interesting  pages  in  the  Bulletin  of 
Pharmacy  to  me  are  those  devoted  to  the  advertising 
ideas  of  druggists.  I  get  a  great  many  notions  from 
these  that  I  find  of  help  to  me.  I  am  unfortunate 
enough  to  be  located  in  a  small  town  where  we  have 
no  newspapers,  but  I  have  just  begun  a  system  of 
advertising  that  I  think  will  prove  very  successful.  I 
happened  to  find  a  second-hand  7  by  11  old  style 
Gordon  press  which  I  bought  at  a  very  low  figure,  and 
I  purchased  also  some  new  type  in  six  different  sizes. 
With  this  outfit  I  am  doing  my  own  printing.  I  find 
on  an  investment  of  $75  that  I  can  save  the  price  of 
my  outfit  in  eight  months. 

I  enclose  a  card  in  two  colors  which  I  have  recently 


ARE  HAMILTON,  ELGIN,  &  WALTHAM  MOVEMENTS. 
I  carry  a  compact  line  of  the  leading  makes  of  cases  and 
movements.     Not  the  biggest  line,  but  an  all  good  one. 

Every  American  Watch  sold  by  me  is  fully  warranted  by  the 
manufactures  and  myself  to  be  perfect  in  all  its  parts  and  reliable 
timeJcfcepers  You  do  not  want  trash,  neither  do  you  want  to 
pay  too  much  for  your  goods.  1  make  it  possible  for  you  to  buy 
standard  makes  and  grades,  for  prices  that   are  absolutely  right. 

I  save  you  a  gratifying  per  cent  over  the  prices  asked  by  others. 
My  vntch  line  is  very  complete,  showing  over  50  styles  of  i2old  and 
silver  watches,  all  new  designs. 

A  splendid  lot  of  new  Jewelry  Novelties,  on  which  I  am  making 
extremely  low  prices.  It  pays  to  trade  in  Benedict,  you  gel  more 
for  your  grain  and  can  buy  same  goods  for  less  money. 

""""""^^^^^^^^T^KLONDnKF" 

printed — and  I  want  to  say  incidentally  that  I  never 
had  any  experience  in  setting  type  until  I  purchased 
the  press.  My  cards  are  all  printed  on  yellow  stock, 
and  this  combination  of  yellow  and  black  is  also  the 
color  scheme  of  the  outside  of  my  store.  All  of  my 
board  signs  are  likewise  yellow  and  black,  so  that  my 
advertising  is  uniform  in  color.  In  some  of  my  print- 
ing, as  you  will  notice  by  the  enclosed  card,  I  also  use 
two  colors  of  ink,  printing  the  headlines  in  red.  I 
send  out  over  the  rijral  postal  routes  every  Thursday 
an  issue  of  cards  like  the  sample,  and  thus  keep  people 
in  mind  of  the  "Klondike  Drug  Store." 

I  advise  all  druggists  in  the  country  districts  who 
do  a  great  deal  of  advertising  to  buy  a  small  job  press 
and  do  their  own  printing.  They  will  find  it  a  very 
economical  investment. 

I  call  my  place  the  "Klondike  Drug  Store,"  or 
simply  the  "Klondike,"  and  I  find  that  it  is  much 
easier  remembered  by  people  than  my  own  name  of 
Baughan,  and  is  much  more  effective  in  advertising 
matter.  I  only  wish  I  had  a  greater  command  of  the 
English  language  so  that  I  could  write  more  effective 
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advertising  "copy."    You  will  see  on  this  card  some 
language  copied  from  your  valuable  journal. 

C.  F.  Baughan. 

Benedict,  Nebraska. 


ENGLISH  AS  SHE  IS  WROTE. 

To  the  Editors : 

We  are  sending  you  a  number  of  curios  from  our 
collection.  As  will  be  readily  ascertained,  the  articles 
represented  are  licorice  powder,  gum  guaiac,  tincture 
of  nux  vomica,  and  glycerin  suppositories. 

D.  S.  Terrell. 

Elkton,  Md. 
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[Note  by  the  Editors. — We  have  so  large  a  supply  of 
these  illiterate  customers'  orders  on  hand  that  it  will  take 
fully  a  year  to  use  it  up.  Recent  contributors  will  therefore 
understand  why  there  is  so  long  a  delay  in  the  appearance  of 
their  particuar  specimens.] 


"IT   PUZZLED   HIM:"  THE   SOLUTION. 
To  the  Editors: 

On  page  512  of  your  excellent  magazine  for  De- 
cember I  find  an  illiterate  customer's  order  printed 
under  the  title  of  "It  Puzzled  Him."  I  have  endeav- 
ored to  translate  this,  with  the  following  result : 

Please  send  me  a  bottle  of  iodine  for  erysipelas  for  baby 
and  tell  me  how  to  use  it.  Oh  I  I  am  using  copper;  will  it 
make   (work)   against  it? 

In  this  locality,  especially  with  the  foreign-bom, 
the  words  "make  for"  or  "make  against"  are  very 
common,  when  people  mean  to  say  that  it  would  be 
the  proper  or  the  improper  thing  to  do.  I  venture 
to  say  that  the  writer  of  the  order  in  question  was  a 
German,  as  the  people  of  this  race  use  the  word 
"work"  very  freely. 

James  Bates^  M.D. 

Gcveland,  Ohio. 


A  CORRECTION. 

To  the  Editors: 

Permit  me  to  correct  one  statement  in  your  edi- 
torial paragraph  on  "Educational  Standards  in  New 
York,"  p.  490,  December.  You  state  that  the  Board 
of  Regents  will  conduct  a  special  examination  in 
pharmaceutical  arithmetic  for  an  obligatory  portion 
of  the  required  12  counts  for, entrance  to  the  phar- 
macy schools  [under  the  operations  of  the  new  grad- 
uation prerequisite  law].  As  a  matter  of  fact,  this 
point  has  not  been  decided.  The  representatives  of 
the  pharmacy  schools  [of  the  State]  present  at  the 
recent  conference  in  Albany  urged  such  a  provision, 
in  view  of  the  well-known  and  lamentable  deficiency 
of  the  common  schools  in  the  practical  teaching  of 
arithmetic.  The  State  Department  of  Examination, 
however,  finds  some  technical  difficulties  in  the  way, 
and  is  now  engaged  in  considering  the  feasibility  of 
overcoming  them. 

H.  H.  RusBY. 

115-119  West  68th  Street,  New  York,  N.  Y. 


A  NON-FREEZING  SOLUTION. 
To  the  Editors : 

In  response  to  the  query  of  "R.  A.  H."  in  Decem- 
ber issue,  I  give  you  appended  a  formula  for  a  non- 
freezing  solution  which  gives  good  satisfaction  : 

Pearlash    10  pounds. 

Glycerin    Ya,  gallon. 

Water,  q.  s 2  gallons. 

This  solution  will  not  corrode  tubes,  and,  if  the 
latter  do  not  leak,  it  will  of  course  last  a  whole  winter. 

Alfred  Y.  Craven,  P.D. 
Bridgeport,  Pa. 


To  the  Editors : 

Have  found  many  ideas  in  the  Bulletin  useful 
to  me,  especially  in  advertising  and  window  dis- 
plays. Just  purchased,  recently,  a  new  store,  and 
so  I  need  the  journal  now  more  than  ever. 

J.  R.  McMiNN. 

Cambridge,  Mass. 

«      iK       ♦ 

To  the  Editors : 

Find  enclosed  check  for  the  Bulletin  to  Janu- 
ary, 1906.  It  is  certainly  the  best  thing  published 
in  its  line,  and  we  all  look  forward  to  its  arrival 
with  pleasure.  W.  S.  Robertson. 

Argyle,  Minn. 
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BUSINESS   HINTS. 


The  editors  of  the  Bulletin  would  like  to  have  readers  send 
them,  for  description  and  criticism  in  this  department,  news- 
paper advertisements,  booklets,  circulars,  and  other  advertis- 
ing matter  which  they  have  recently  utilized. 

A  General  Talk  on  Drugs. — 

Last  month  we  had  something  to  say  about  a  very 
readable  booklet  which  had  just  been  issued  by  the 
A.  H.  Webber  Co.,  of  Cadillac,  Michigan.  At  that 
time  we  promised  to  reprint  what  Mr.  Webber  had  to 
say  about  his  drug  department.  Here  it  is — and  it 
will  be  seen  that  our  remarks  concerning  the  interest- 
ing character  of  Mr.  Webber*s  advertising  "copy" 
were  justified. 

There  are  grades  and  qualities  in  drugs  and  chemicals  just 
as  in  shoes,  hats,  and  clothing.  The  druggist  without  high 
ideals  of  honor  buys  the  cheaper  goods;  we  cling  to  the  prin- 
ciple that  quality  is  about  all  that  counts  in  medicine,  and  if 
it's  not  the  best  we  won't  dispense  it.  But,  you  say :  We  cus- 
tomers have  to  pay  for  extra  quality.  Oh,  no,  you  don't,  we 
give  you  the  pure  drug;  the  fellow  who  buys  the  $1.50  a  gallon 
essence  of  pepsin  gives  you  more  than  one-half  water;  one-half 
gallon  of  $5.00  pepsin  will  do  as  much  good  as  three  gallons 
of  the  $1.50  kind.  If  the  doctor  wants  to  give  you  water  we 
put  it  in  without  extra  cost  to  you.  The  efforts  of  your  doc- 
tor are  defective  if  impure  drugs  are  used,  and  it  is  much 
better  that  you  have  neither  doctor  nor  drugs  than  to  put 
worthless,  diluted  drugs  in  your  system. 

The  man  who  buys  a  "cheap  John"  suit  of  clothes  or  pair 
of  shoes  finds  it  out,  and  the  merchant  who  sells  that  class 
of  goods  can't  maintain  his  business  long;  but  when  it  comes 
to  drugs  it  is  different;  the  whole  matter  rests  on  the  honor 
and  integrity  of  your  druggist.  Don't  you  see  how  important 
it  is  that  you  buy  your  drugs  of  a  store  that  has  character 
back  of  it?  A  little  difference  makes  a  hig  difference  in  our 
business.  A  grocer  or  dry  goods  merchant  could  do  a  little 
guessing  once  in  a  while,  but  when  it  comes  to  the  druggist  it 
will  never  do.  Measuring  to  a  drop,  weighing  to  a  hair,  must 
always   characterize    the   honest   pharmacist. 

Now,  when  it  comes  to  patent  medicines,  household  and 
sick-room  goods,  toilet  articles  and  such  like— they  can  be 
examined.  The  price  is  marked  and  known,  and  on  such 
goods  you  must  realize  (if  you  know  our  store  at  all)  that  we 
have  the  justly  earned  reputation  of  being  as  low  in  price 
as  any  drug  store  in  Cadillac.  It  is  easy  for  us  to  maintain  this 
reputation  because  we  do  the  most  of  our  buying  direct  from 
first  hands— we  get  things  25  per  cent  less  than  the  other 
fellow. 

We  have  built  up  a  large  drug  trade  by  being  honest  with 
our  customers;  we  try  to  give  you  the  best  there  is  at  the 
minimum  price.  We  invite  investigation  from  physicians  and 
from  the  trade  in  general  as  to  the  character  of  work  in  the 
prescription  department  and  our  methods  of  doing  business. 

This  department  is  under  management  of  Carl  L.  Maurer, 
a  German  pharmacist,  with  twenty  years'  practical  experience. 


He  is  ably  supported  by  B.  A.  Benson,  a  Swedish  pharmacist, 
with  fifteen  years'  practical  experience.  Ours  is  the  only 
store  in  Cadillac  that  maintains  at  all  times  three  full-fledged 
pharmacists.  Boys  and  incompetent  help  are  not  allowed  to 
dispense  in  our  prescription  department. 

If  we  don't  already  serve  you  we  would  like  to — we  want 
this  to  be  your  family  drug  'store. 

The  Way  They  Advertise  in  Kentucky.— 

Driskell  Bros.,  of  Ghent,  Ky.,  had  a  half-page 
advertisement  in  the  Ghent  newspaper  last  month 
which,  so  far  as  our  experience  goes,  was  exceedingly 
unique.  It  seems  that  Driskell  Bros,  have  a  holiday 
opening  every  year  on  one  particular  day.  We  gather 
from  the  advertisement  that  the  people  for  miles 
around  are  invited  to  come,  bring  their  families,  and 
spend  the  entire  day.  For  the  men  and  boys  there 
is  an  "old-fashioned  fox  chase;"  for  the  children  there 
is  a  fish  pond  where  those  who  are  skilful  enough 
may  "catch  a  doll,  a  box  of  candy,  a  toy  or  some  other 
nice  present;"  and  in  order  that  the  mothers  and 
daughters  may  be  entertained  there  is  music  all  day, 
a  flowing  punch  bowl  is  constantly  on  tap,  there  is  a 
guessing  contest  which  may  bring  "a  big,  fat  turkey 
on  New  Year's  day,"  and  other  features  of  equal 
interest  are  in  evidence.  For  the  fox  chase  the  adver- 
tisement states  that  100  hound  dogs  are  wanted,  and 
that  $5  will  be  given  to  the  owner  of  the  dog  that 
catches  the  fox.  "At  the  beginning  of  the  race  every 
dog  must  be  lined  up  in  front  of  our  store  door,  and 
any  dog  that  is  not  there  then  will  not  be  counted  even 
if  he  should  catch  the  fox."  Of  course  Driskell  Bros, 
have  a  tremendous  supply  of  Christmas  goods,  and 
these  opening  day  festivities  are  meant  to  start  the 
trade  off  in  brisk  style.  Since  the  same  scheme  is 
used  every  year,  it  must  have  proved  a  successful 
Kentucky  custom. 

A  Booklet  on  Prescriptions. — 

The  Jacobs  Pharmacy  Co.,  of  Atlanta,  have  just 
gotten  out  a  very  neat  16-page  booklet  devoted  to 
their  prescription  department.  The  text  is  extremely 
readable;  it  is  embellished  with  pen-and-ink  sketches 
that  add  much  to  its  character ;  but  the  unique  feature 
of  the  booklet  is  the  publication  of  a  number  of  letters 
written  by  prominent  physicians  and  others  testifying 
to  the  excellence  of  the  prescription  service  in  the 
Jacobs  pharmacy.  These  typewritten  letters  are 
reproduced  in  fac-simile,  with  their  autograph  signa- 
tures, and  set  within  panels  at  the  tops  of  the  pages. 
No  matter  how  hastily  a  reader  might  glance  over  the 
booklet,  he  could  not  fail  to  see  these  letters — and  the 
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statement  may  here  be  hazarded  that  a  letter  always 
attracts  curiosity  and  will  be  read  when  nothing  else 
will.  Advertisers  should  let  this  truth  sink  into  their 
minds!  A  good  deal  of  the  art  of  advertising  after 
all  depends  upon  a  knowledge  of  human  nature,  and 
upon  a  capacity  to  appeal  to  the  peculiarities  and 
whims  of  people.  '   , 

Another  Telephone  Blank. — 

Druggists  are  fast  learning  that  if  they  must  occa- 
sionally deliver  telephone  messages  free  for  their 
patrons,  they  ought  at  least  to  get  an  advertisement 
out  of  them.  Four  or  five  times  during  the  last  year 
we  have  in  this  department  printed  specimens  of  tele- 
phone blanks  which  wide-awake  pharmacists  have  had 
printed  for  this  express  purpose.  Here  is  another  one, 
just  received  from  Green's  Pharmacy,  C.  E.  Green, 
Jr.,  proprietor,  512  Twelfth  Street,  Detroit,  Mich. : 


MESSAGE. 

FROM 

GREEN'S    PHARMACY  cor.  larn  and  baoo. 


If  this  gives  you  a  headache,  GREEN'S  HEADACHE 
POWDERS  will  relieve  you  in  three  minutes. 
ALL  GREEN'S  REMEDIES  GUARANTEED. 


Mr.  Green  uses  a  number  of  different  blanks,  all  of 
which  are  alike  save  in  the  advertising  matter  below 
the  dotted  lines.  In  one  instance  the  following  legend 
is  used :  "If  you  Can't  Hurry  on  Account  of  Corns, 
Green's  Corn  Cure  will  Take  them  off  of  you.  All 
Green's  Remedies  Guaranteed."  Another  says :  "If 
you  are  Having  Poor  Luck  with  your  Pastries,  try 
Green's  Baking  Powder.  The  Purest  on  the  Market ! 
Sold  in  Bulk — 40  cents  per  Pound." 

What  to  Talk  About  in  February. — 

It  should  be  remembered  that  February  contains 
several  holidays — Lincoln's  birthday  on  the  12th,  St. 
Valentine's  day  on  the  14th,  and  Washington's  birth- 
day on  the  22d.  Advertising  or  window  displays 
pertinent  to  these  holidays  are  in  order.  Furthermore, 
the  following  articles  may  be  pushed  to  the  front  dur- 
ing February :  Hot- water  bags,  thermometers,  play- 
ing cards,  antitoxin,  chilblain  remedies,  cough  cures, 
catarrh  remedies,  chest  protectors,  chamois  vests,  cod- 
liver  oil,  cold  cream,  complexion  powders  and  lotions, 
condition  powders,  butter  color,  and  poultry  foods. 


Advertising  Peculiarities. — 

Some  very  funny  statements  are  often  uninten- 
tionally made  in  advertising  talks.  For  instance,  we 
have  before  us  a  very  excellent  display  advertise- 
ment on  tooth-brushes  by  one  of  the  best  drug  adver- 
tisers in  the  country.  One  of  the  statements  made  is 
the  following:  "We  have  a  tooth-brush  that  will 
suit  you  from  the  ground  up."  This  remark  would 
do  very  well  for  a  flesh-brush  advertisement! 

Something  Novel. — 

One  of  our  British  readers,  J.  T.  Parker,  of  Mill 
Hay,  Haworth,  Yorkshire,  England,  sends  us  the 
little  folder  represented  in  the  accompanying  illustra- 
tion.    You  pull  open  the  two  doors  and  of  course 


find  some  very  good  advice  concerning  Mr.  Parker's 
line  of  specialties.  Something  is  said  about  a  neural- 
gic and  headache  mixture,  a  cod-liver  oil  emulsion,  a 
cough  mixture,  and  a  bronchitis  mixture.  When 
open  the  folder  is  4>^  by  0%.  inches  in  size. 

A  Prescription  Display.— 

A  window  display  which  attracted  much  attention 
was  recently  seen  at  Stern's  Madison  Pharmacy  in 
Cleveland.  The  display  consisted  of  several  prescrip- 
tion books  containing  prescriptions  which  the  store 
had  filled:  these  were  opened  and  placed  in  an 
upright  position  in  the  rear  of  the  window.    In  front 
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of  these,  and  covering  the  floor  of  the  window,  were 
test  tubes,  pill  tiles,  ointment  slabs,  graduates,  mor- 
tars, percolators,  funnels,  and  suppository  molds. 
Among  the  mortars  displayed  was  an  ancient  one, 
bearing  a  card  which  read :  "Style  of  mortar  in  use 
100  years  ago."  This  alone  attracted  much  attention, 
but  what  caught  the  eye  of  the  passer-by  was  a  large 
card  about  28  by  36  inches,  suspended  in  the  center 
of  the  window,  and  reading  as  follows : 


35,000  PEOPLE 
Have  trusted  us  with 
their  prescriptions. 
Why  not  trust  us  with  yours? 


Smaller  signs,  written  with  blue  pencil,  were  stuck 
on  the  inside  of  the  plate-glass,  all  of  them  very 
appropriate  and  catchy.  One  read :  "We  make  pre- 
scriptions a  specialty,  but  do  not  charge  specialist's 
prices."  There  was  always  some  one  pausing  to  look 
at  the  display,  and  no  doubt  it  proved  a  valuable 
advertisement  for  the  firm. 

A  Prescription  Talk. — 

In  a  recent  circular  distributed  in  his  locality,  F. 
W.  E.  Stedem,  of  Philadelphia,  had  this  to  say  about 
his  prescription  business : 

OUR  LEADER. 

Every  business  has  its  leader,  and  with  us  it  is 
Prescriptions.  Our  Prescription  Laboratory  is 
equipped  with  every  facility,  both  as  to  workmen 
and  stock,  that  the  most  exacting  physician  could 
require  or  the  needs  of  the  sick  demand.  It  has 
been  a  constant  study  with  me  to  make  the  Pre- 
scription Depai-tment  perfect  in  all  its  appoint- 
ments, and  I  am  pleased  to  state  that  the  enor- 
mous output  from  the  laboratory  in  prescriptions 
filled  is  a  sufficient  indication  that  my  efforts  have 
been  appreciated  by  the  public.  I  employ  only 
full-grown  married  men ;  all  our  help  are  fully 
registered  and  all  of  them  have  had  an  active 
experience  of  ten  years  or  over;  you  have  my 
personal  services,  backed  by  an  experience  of  over 
thirty  years,  twenty-one  of  which  have  been  given 
to  the  neighborhood  uninterruptedly  from  this 
store. 

The  quality  of  the  drugs  used  is  the  best  money 
can  buy  or  skill  produce.  All  prescription  work 
of  every  kind  is  double-checked  by  two  men,  thus 
insuring  accuracy  and  precision  of  work.  The 
men  in  the  laboratory  do  not  work  in  the  store 
and  consequently  are  not  disturbed  in  the  exact- 
ing work  of  making  up  prescriptions.  THINK 
THIS  POINT  OVER. 


A  Good  Mailing  Card. — 

The  card  shown  in  the  accompanying  illustration 
was  sent  out  last  month  by  Andrew  R.  Cunningham, 
the  Detroit  druggist.  It  was  3%  by  63^  inches  in 
size,  and  printed  in  black  ink  on  a  card  of  lavender 
color.    The  address  side  of  the  card  was  a  bright  red. 


If  II  IS 
I  assorlmcnl  lor  selection.     II  youi  phy 


CALL  US  UP. 

At  any  time  you  have  need  lor  something  from  a  drug  store, 
STEP  TO  THE  PHONE  and  ask  us  to  send  it  to  you. 
Dont  fee!  that  yott  are  bothenng  us.  We  have  a  free 
delivery  service  and  expect  to  have  it  used. 
;  tn  thr  Ln?  o\  'oilrt  artKles  that  \%  wanted  we  can.  if  necessary,  send 
/cs  a  prescription,  let  us  know  ^nd  we   will 


send  for  and  deliver  it. 

ANDREW  R.  CUNNINGHAM. 


PRESCRIPTION 
DRUGGIST 


ItA  JOS    CAMPAU   AVE..  Comn  Monro. 


There  is  no  reasonable  question  that  an  announce- 
ment of  this  kind  brings  results.  It  might  success- 
fully be  duplicated  by  any  druggist  who  has  a  deliv- 
ery service. 


Talking  About  Tooth  Brushes. — 

This  is  what  J.  C.  Regan,  of  Melvin,  Mich.," had 
to  say  recently  about  tooth-brushes  in  a  little  booklet 
devoted  to  his  toilet  specialties: 

GOOD  TOOTH-BRUSHES. 

When  new  a  good  tooth-brush  "looks" 
about  the  same  as  a  bad  one.  The  goodness 
appears  under  hard  usage.  Our  25c.  brush  can 
be  used  for  a  year  and  you  will  still  have  a 
good  brush;  the  bristles  do  not  break  off  or 
come  out.  If  you  buy  one  of  these  and  it  does 
not  wear  satisfactorily  we  will  buy  it  back  at 
full  price.  We  have  some  others,  the  best  for 
the  price,  anywhere  from  10c.  up. 

A  General  Type  of  Announcement. — 

The  following  is  clipped  from  an  article  in  the 
Druggists  Circular  by  M.  P.  Gould,  the  well-known 
advertising  specialist.  It  will  do  very  well  for  a 
druggist  who  desires  to  make  a  general  announcement 
concerning  his  sick-room  supplies : 


Tor 
the 
Sick 

>37hatever  the  doctor  prescribes  or 
suggests  is  what  we  especially  try  to 
supply— and  succeed  so  well  that  we 
are  known  as  ''Headquarters"  for 
all  Sick  Room  Goods. 

(Space  for  Name) 
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PRACTICAL  PHARMACY. 


A  Well-lighted  Store.— 

We  wonder  whether  druggists  generally  realize 
the  advertising  value  of  a  well-lighted  store,  remarks 
the  Western  Druggist.  It  wpuld  seem  that  no  argu- 
ment is  necessary  to  convince  any  merchant  that  a 
dimly-lighted  store  is  about  as  poor  an  invitation  to  a 
prospective  customer  to  enter  as  could  well  be  imag- 
ined. And  there  really  isn't  much  excuse  for  it.  Illu- 
mination is  about  the  cheapest  form  of  advertising 
and  a  form  that  does  not  require  the  services  of  an 
expert.  Gas  and  electricity  are  available  in  the  larger 
towns,  and  with  the  devices  now  provided  a  store 
can  be  brilliantly  lighted  with  either  of  the  illumi- 
nating agents  at  very  low  cost.  But  in  these  days 
of  gasoline  vapor  lighting  there  is  no  reason  why  the 
country  drug  store,  or  any  other  store  for  that  matterj 
should  not  be  as  brilliantly  lighted  as  the  places  of 
business  of  their  city  brethren.  The  perfected  devices 
for  this  species  of  lighting  appear  to  give  entire  satis- 
faction, the  cost  of  installation  is  not  large,  and  the 
cost  of  maintenance  is  lower  than  for  the  dingy, 
smoky  kerosene  lamps,  that,  while  they  may  yet  have 
a  place  in  rural  homes,  certainly  should  be  banished 
from  the  place  of  business. 

Incompatibilities  of  Acacia  Due  to  its  Oxidizing  Proper- 
ties.— 

Acacia  is  frequently  regarded  as  an  indifferent 
substance,  which  may  be  mixed  without  any  incon- 
venience with  any  variety  of  drugs.  This  is  the 
reason  why  it  is  so  frequently  employed  in  a  great 
many  pharmaceutical  preparations,  including  tablets, 
pills,  pastes,  powders,  mixtures,  etc.  And  yet,  accord- 
ing to  E.  Bourquelot  {Journal  de  Pharmacie  et  de 
Chimie,  through  American  Druggist)  acacia  may 
produce  serious  changes  in  the  substances  in  which  it 
is  mixed,  on  account  of  its  oxidizing  properties.  It 
is  not  only  acacia  which  is  characterized  by  these 
properties,  but  most  gums  and  certain  gum-resins, 
such  as  myrrh,  are  also  endowed  with  this  peculiarity. 
This  incompatibility  of  gum  acacia  was  noted  many 
years  ago,  but  this  subject  has  not  received  much 
attention  of  late.  Goettling,  who  is  quoted  in  the 
Bulletin  de  Pharmacie  in  1809,  observed  that  a  mix- 
ture containing  guaiacum,  acacia,  sugar  and  pepper- 
mint water  assumed  a  blue  color,  and  ascribed  this 
phenomenon  to  fermentation,  whereas,  in  fact,  it  was 
the  result  of  the  action  of  one  of  the  constituents  of 


the  mixture  upon  the  guaiacum  resin.  Planche,  in  the 
French  journal  just  quoted,  stated  that  the  blue  color 
was  due  to  the  action  of  gum  acacia  upon  guaiacum. 
In  1820  Planche  noted  that  mucilage  of  acacia,  which 
when  prepared  by  the  cold  process  colors  tincture  of 
guaiacum  blue,  does  not  color  it  when  it  is  made  with 
boiling  water.  There  is  only  one  explanation  for 
these  facts,  and  that  is  that  acacia  contains  an  oxidiz- 
ing ferment  which  colors  tincture  of  guaiacum  blue, 
and  which  is  destroyed  by  heat.  There  are  a  great 
many  medicinal  substances  which  may  be  thus  oxi- 
dized by  gum  acacia.  The  color  reactions  of  pyro- 
gallol,  morphine  and  vanillin  are  already  well  known. 
In  addition,  the  author  has  discovered  a  considerable 
number  of  other  substances  which  are  oxidized  by 
gum  acacia.  A  large  number  of  bodies  belonging 
to  the  group  of  phenols,  including  phenol,  cresylol, 
xylenol,  thymol,  naphtol,  etc.,  are  all  oxidized 
by  acacia  and  give  rise  to  changes  in  color  or  to 
precipitates.  Resorcin  and  hydroquinone  are  not 
oxidized  by  this  substance.  An  interesting  series  of 
substances  which  are  oxidized  by  this  gum  include 
guaiacol,  veratrol,  both  of  which  assume  red  tints, 
and  eugenol,  which  deposits  a  white  precipitate. 

Saturated  Solution  of  Carbolic  Acid. — 

Pharmacists  usually  distinguish  between  saturated 
solution  of  carbolic  acid  and  liquefied  carbolic  acid, 
remarks  the  Western  Druggist  in  answering  the 
question  of  a  correspondent.  The  former  is  water 
with  as  much  carbolic  acid  as  it  will  dissolve,  about 
five  per  cent,  whereas  liquefied  carbolic  acid  is  crystal 
carbolic  acid  reduced  to  the  liquid  condition  by 
melting,  then  adding  5  per  cent  of  alcohol  or  water 
to  retain  it  in  a  permanently  liquid  state.  Physicians 
do  not  make  such  a  close  distinction,  but  it  is  not 
probable  that  the  prescriber  intended  to  direct  the 
95  per  cent  acid.  We  would  suggest  that  the  5  per 
cent  acid  be  used  if  it  is  not  possible  nor  expedient 
to  consult  the  writer  of  the  prescription. 

An  Improved  Method  of  Preparing  the  Ointment  of  Yel- 
low Mercuric  Oxide. — 

Knapp  {Journal  Suisse  de  Pharmacie)  describes  an 
improved  method  for  the  preparation  of  yellow  oxide 
of  mercury  ointment,  which,  as  prepared  now,  often 
causes  an  irritation  of  the  conjunctiva,  even  when  the 
medicament  does  not  exceed  1  per  cent  in  the  oint- 
ment. This  is  due  to  the  fact  that  the  yellow  oxide 
contains  larger  particles,  as  may  be  seen  when  a  little 
of  the  ointment  is  spread  upon  white  paper.    If  it  be 
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examined  by  transmitted  light  the  magnifying  glass 
will  detect  numerous  red  points,  which  show  that  the 
yellow  oxide  in  drying  has  gathered  into  hard  lumps, 
which  are  difficult  to  divide  even  when  the  ointment 
is  prepared  with  the  greatest  care.  To  avoid  this, 
the  author  proposes  the  following  method:  After 
the  oxide  has  been  precipitated  and  has  been  washed 
in  water,  it  is  washed  successively  in  90-per-cent  alco- 
hol, in  a  mixture  of  alcohol  and  ether,  and  in  pure 
ether;  the  ether  is  decanted,  and  to  the  precipitate,  still 
wet  with  it,  an  equal  amount  of  petrolatum  is  added. 
The  mixture  is  heated  moderately  to  evaporate  the 
ether,  and  the  rest  of  the  petrolatum  is  added.  This 
ointment  keeps  very  well,  and  on  examining  with  a 
magnifying  glass  does  not  show  any  large  lumps. 

To  Remove  Ink  Stains. — 

Removing  ink  stains  is  a  very  simple  task.  The 
material  requiring  treatment  should  first  be  soaked 
in  clean,  warm  water,  the  superfluous  moisture 
removed,  and  the  fabric  spread  over  a  clean  cloth, 
says  the  Monthly  Magazine.  Now  allow  a  few 
minims  of  stronger  water  of  ammonia,  specific  gravity 
0.891,  to  drop  on  the  ink  spot,  then  saturate  a  tiny 
tuft  of  absorbent  cotton-wool  with  dilute  phosphoric 
acid,  B.  P.,  and  apply  repeatedly  and  with  firm  pres- 
sure over  the  stain;  repeat  the  pressure  two  or  three 
times,  and  finally  rinse  well  in  warm  water,  after- 
wards drying  in  the  sun,  when  every  trace  of  ink  will 
have  vanished.  By  other  methods  some  considerable 
difficulty  is  often  experienced  even  in  removing  part 
of  the  stain  when  it  is  not  of  recent  origin;  but  the 
above  method  is  equally  reliable  both  for  old  and 
fresh  ink  stains,  is  rapid  in  action,  perfect  in  results, 
and,  moreover,  will  not  injure  the  most  delicate 
fabric. 

A  New  Cold  Cream  Formula. — 

In  a  paper  read  before  the  Georgia  Pharmaceu- 
tical Association  M.  D.  Hodges  said  that  in  the 
preparation  of  a  light  cold  cream  he  had  found  that 
success  lay  in  two  essentials,  viz.,  a  good  egg-beater 
and  plenty  of  elbow  grease.  He  hoped  his  brother 
druggists  will  find  his  formula  of  some  service : 

Liquid  albolene  or  white  paraffin  oil.  .1  pint 

Paraffin    4  ounces. 

White   wax    2   ounces. 

Melt  the  paraffin  and  white  wax  on  a  water  bath,  then  re- 
move from  the  fire  and  add  the  liquid  albolene,  beating  the 
mixture  briskly  until  nearly  cold.  Add  perfume  and  transfer 
to  suitable  jars.  For  the  general  trade  Mr.  Hodges  suggested 
either  oil  of  rose  or  oil  of  rose  geranium  as  the  perfume. 


Best  Preservative  for  Eggs. — 

The  Department  of  Agriculture  at  Washington 
recommends  water-glass  as  the  most  effective 
method  for  keeping  eggs,  next  to  cold  storage.  In 
a  recent  Bulletin  it  says:  "Water-glass  is  com- 
monly sold  in  two  forms :  a  syrup  liquid,  about  the 
consistency  of  molasses,  and  a  powder.  The  more 
popular  liquid  form  is  sometimes  sold  wholesale  as 
low  as  1%  cents  per  pound  in  carboy  lots.  The 
retail  price  varies,  though  ten  cents  per  pound  seems 
a  common  price.  Dissolve  one  part  of  the  syrup 
thick  water-glass  in  ten  parts,  by  measure,  of  water. 
Much  of  the  water-glass  offered  for  sale  is  very 
alkaline,  which  is  a  decided  fault.  Pure  water 
should  be  used  in  making  the  solution,  and  it  is  best 
to  first  boil  the  water,  then  cooling  it.  Place  the 
eggs  in  a  clean  vessel  and  cover  with  the  solution. 
If  wooden  kegs  or  barrels  are  used,  they  should  be 
thoroughly  scalded.  The  eggs  should  be  stored  in 
a  cool  place;  this  is  important.  It  is  best  not  to 
wash  the  eggs  before  packing,  as  this  removes  the 
natural  mucilaginous  coating  on  the  outside  of  the 
shell.  One  gallon  of  water-glass  is  said  to  be  suffi- 
cient for  fifty  dozen  eggs  if  they  are  properly 
packed." 

Perfumed  Bath  Powder. — 

I.  V.  Stanislaus  contributes  the  following  formula 
to  the  New  England  Druggist: 

Soda  bicarbonate   1  pound. 

Talcum    2   ounces. 

Acid  tartaric 2  ounces. 

Cumarin   2  drachms. 

Anisic   aldehyde    30   minims. 

Mix  the  cumarin,  anisic  aldehyde,  with  the  acid  and  tal- 
cum, and  dry  without  heat;  next,  mix  intimately  with  the 
sodium  bicarbonate,  which  has  previously  been  dried.  This  is 
reputed  to  give  a  "refreshing  bath ;"  it  is  used  in  the  propor- 
tion of  two  heaping  teaspoonfuls  in  a  bath-tub  of  water.  It 
possesses  a  new-mown  hay  odor;  is  put  up  in  3-ounce,  wide- 
mouth  bottles ;  retails  at  25  cents ;  and  is  a  profit  bringer. 

A  West  Indian  Method  of  Preparing  Syrup  of  Tolu. — 

H.  M.  Chumacerio,  located  on  the  Island  of  Cura- 
cao in  the  West  Indies,  describes  his  method  of  mak- 
ing tincture  of  tolu  in  Modern  Pharmacy.  He  com- 
mends it  as  being  very  rapid  and  easy.  The  process 
follows :  Triturate  10  Cc.  of  tincture  of  tolu,  U.  S. 
P.,  with  2  or  3  grammes  of  magnesium  carbonate, 
and  add  15  Cc.  of  pure  water,  gradually,  under  con- 
stant trituration,  and  filter.  The  transparent  filtrate, 
added  to  simple  syrup  to  complete  100  Cc,  yields  a 
fine  and  stable  syrup  of  tolu. 


BULLETIN  OF  PHARMACY 


87 


NEW  REMEDIES. 


Agfa — the  Agfa  Perfumes. — 

Agfa  is  a  trade  name  given  by  the  Actiengesell- 
schaft  fiir  Anelin  Fabrikation,  of  Berlin,  its  intro- 
ducer, to  a  substance — an  oily  liquid,  having  no  odor 
of  its  own,  yet  which  has  the  extraordinary  property 
of  increasing  and  fixing  the  odors  of  all  other  odorous 
substances,  even  when  they  are  in  the  most  minute 
quantities.  The  Anilin  Co.  give  but  little  or  no  infor- 
mation as  to  the  chemical  nature,  source  or  character 
of  their  new  product,  save  that  "it  is  a  chemically 
pure  homogeneous  substance,  liquid  and  oil-like  at 
ordinary  temperatures,  but  crystallizing  under  the 
action  of  severe  cold."  Among  the  newer  creations 
already  heralded  are  Agfa  Orchidol,  Agfa  Hyacynth, 
etc. 

Calomelol. — 

Soluble  colloidal  calomel.  It  appears  as  a  whitish- 
gray  powder,  tasteless,  and  odorless,  soluble  in  ether, 
benzol,  water  and  alcohol,  the  solution  being  of  a 
milky  appearance.  It  is  also  soluble  in  salty  solutions, 
serums,  etc.  It  contains  80  per  cent  of  mercury,  the 
residue  being  albuminoidal  matter.  It  is  used  in  the 
treatment  of  ulcerations  of  specific  origin,  either  in  2 
per  cent  bandages  or  30  per  cent  ointment.  Inflam- 
mations due  to  it  have  not  been  noticed.  It  is  pre- 
pared by  the  Chemische  Fabrik,  von  Heyden,  Rade- 
beul,  near  Dresden. 

Diastasin. — 

A  generic  name  for  a  series  of  malt  preparations 
brought  out  by  Hauser  &  Sobotka,  of  Vienna.  Some 
of  those  already  on  the  market  are  diastasin  with  cal- 
cium phosphate,  diastasin  with  potassium  iodide, 
diastasin  with  quinine  and  with  quinine  and  iron, 
diastasin  with  pepsin,  etc. 

Ektogan. — 

This  new  dusting  powder  has  been  added  to  the 
already  large  list  of  new  remedies.  According  to 
the  Pharmaceutische  Post  ektogan  is  a  mixture  of 
zinc  hydroxide  and  dioxide,  containing  about  50  per 
cent  of  each.  It  is  equivalent  to  about  8  per  cent  of 
active  oxygen.  It  occurs  as  a  yellowish-white,  odor- 
less, and  tasteless  powder,  which  is  insoluble  in  water. 
It  is  used  externally  in  wounds  and  in  skin  diseases 
in  the  form  of  a  moist  dressing,  mixed  with  citric, 
tartaric,  or  tannic  acid,  whereby  the  oxygen  is  liber- 


ated. With  iodides  ektogan  develops  nascent  iodine. 
It  is  said  to  be  strongly  antiseptic,  and  is  used  in  the 
form  of  a  powder,  a  gauze,  and  a  plaster. 

Narcyl. — 

Chemically  this  is  the  hydrochlorate  of  ethylnar- 
ceine,  a  definite  body  corresponding  to  the  formula 
C05H34NO8HCI.  Crystallized  from  water,  it 
appears  as  beautiful  prismatic  needles,  which  melt  at 
between  250°  and  260°  C.  Narcyl  is  soluble  in  120 
parts  of  water  at  60°  F.  and  much  more  easily  in 
warm  water,  its  solubility  being  also  made  easier  by 
the  addition  of  the  benzoates,  cinnamates,  citric  acid, 
etc.,  thus  permitting  the  use  of  the  substance  in  hypo- 
dermic solutions.  It  is  but  slightly  soluble  in  ether, 
benzin,  and  benzol,  but  very  readily  in  alcohol  and 
chloroform,  with  which  latter  it  combines.  Narcyl  is 
recommended  in  highly  nervous  conditions,  excita- 
bility, etc.  It  is  also  valuable  in  whooping-cough 
and  coughs  of  all  sorts,  whether  nervous  or  sympto- 
matic of  spasmodic  crises  of  the  respiratory  viae.  It 
is  claimed  that  the  administration  of  narcyl  is  devoid 
of  dangerous  or  even  unpleasant  sequelae.  It  is 
given  hypodermically  in  doses  of  one  centigramme 
to  the  cubic  centimeter,  and  by  the  mouth  in  the 
medium  adult,  dose  of  2  centigrammes  (3  grains) 
thrice  daily. 

Phjrtin.— 

An  acid  double  salt  of  calcium  and  magnesium, 
whose  acidity  indicates  anhydro-oxy-methyien- 
diphosphoric  acid,  with  a  content  of  26  per  cent  of 
phosphorus  in  organic  combination.  The  dose  for 
adults  is  50  centigrammes  twice  daily. 

Stovaine. — 

Chemically  stovaine  is  the  hydrochlorate  of  alpha 
and  beta  amyleine.  It  is  a  local  anesthetic  of  a  very 
decided  character.  According  to  Prof.  F.  de  Laper- 
sonne,  while  being  equally  as  efficient  as  cocaine,  it  is 
far  less  poisonous.  It  is  most  used  in  ophthalmic 
practice. 

Tannochrom. — 

Chemically,  this  is  chromine  bitanno-resorcinate,  a 
combination  of  1  part  chromic  oxide,  1  part  of  tannin 
and  2  parts  of  resorcin.  It  is  exploited  by  G.  Hill  & 
Co.,  Tropa,  and  comes  into  trade  in  liquid  and  a  dry 
pulverulent  form.  It  is  used  as  a  vulnerary,  applied 
on  compresses,  or  dusted  over  wounds,  etc.  It  is  also 
used  in  gonorrhea,  etc. 
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Scroggins.  By  John  Uri  Lloyd.  Illustrations  and  decora- 
tions by  Reginald  B.  Birch.  New  York:  Dodd,  Mead  & 
Co.    Cloth;  119  pages;  $1.50. 

This  is  the  latest  book  from  Professor  Lloyd's  pen, 
and  it  registers  a  departure  from  the  Stringtown 
tales  of  which  we  have  now  had  three :  "Stringtown 
on  the  Pike,"  "Warwick  of  the  Knobs,"  and  "Red 
Head."  The  present  book  is  scarcely  a  novel.  It  is 
rather  a  character  sketch  of  a  Western  stage  driver 
who,  suddenly  making  a  fortune  in  gold  mining  spec- 
ulation, throws  up  work,  roams  the  country  over  in 
search  of  the  pleasures  of  wealth,  and  fails  absolutely 
because  his  uncultivated  mind  and  nature  make  him 
insensible  to  all  the  riches  of  art,  scenery,  travel,  his- 
tory, and  literature. 

Stage-coach  driving — this  is  the  only  thing  he 
knows,  and  it  is  the  only  thing  at  his  time  of  life, 
with  habits  too  old  to  change,  that  can  afford  him 
contentment  and  pleasure.  This  truth  he  discovers 
at  last,  and  expresses  it  sadly  in  these  words :  "When 
a  feller  has  an  empty  stomach  and  a  head  full  of 
thoughts,  he  kin  be  happy.  When  a  feller  has  a 
million  dollars  in  the  bank,  and  no  thoughts  outside  a 
stage-coach  team,  he  ain't  happy  lessen  he  air  holdin' 
of  the  lines." 

And  so  he  decides  to  get  rid  of  his  money  by 
founding  a  university  where  poor  children  such  as  he 
was  in  youth  can  be  taught  to  "have  thoughts"  and 
enjoy  the  manifold  benefits  of  culture.  This  decision 
is  reached  when  he  is  on  a  visit  to  the  New  England 
town  of  his  boyhood,  and  the  place  calls  up  memories 
in  the  old  man's  heart  which  cause  him  great  sorrow 
and  pain.  -The  scene  where  he  visits  his  sister's  grave, 
and  another  showing  him  calling  upon  his  youthful 
sweetheart,  to  whom  he  does  not  disclose  his  identity, 
are  full  of  pathos  and  are  handled  with  unusual 
literary  skill. 


The  volume  from  a  mechanical  standpoint  is 
uncommonly  attractive.  The  decorations  and  illus- 
trations of  Reginald  Birch  add  much  to  its  beauty, 
and  the  cover  is  embellished  with  a  mountain  design 
in  colors.  The  book  was  brought  out  last  month  in 
time  for  the  holiday  season  and  doubtless  proved  a 
popular  gift  volume. 


Quantitative  Analysis  Brief.  By  Allard  Menninger,  M.D. 
Second  edition,  revised  and  rewritten.  Philadelphia:  P. 
Blakiston's  Son  &  Co.,  1012  Walnut  Street.  Cloth;  124 
pages;  $1.00. 

This  useful  little  book  was  written  by  the  author 
for  his  classes  in  the  College  of  Pharmacy  of  South 
Carolina,  and  covers  the  ground  with  satisfactory 
brevity.  Only  one-half  of  the  124  pages  is  devoted 
to  the  text :  every  alternate  page  is  left  blank  for  the 
purpose  of  making  notes. 


Business  Short  Cuts.     Published  by  the  Bookkeeper  Publish- 
ing Co.,  Ltd.,  Detroit,  Mich.     Boards;  154  pages;  $1.00. 

In  this  book  a  number  of  ideas  are  gathered  to- 
gether which  have  appeared  from  time  to  time  in 
The  Bookkeeper.  They  relate  to  accounting,  book- 
keeping, card  indexing,  advertising,  correspondence, 
and  management,  and  there  are  probably  two  or 
three  hundred  of  them  altogether.  On  the  whole 
this  is  a  very  useful  little  book. 


An  a.  Ph.  A.  Group. — This  was  snapped  in  front  of  the  Coates  House 
last  September  at  the  meeting  of  the  American  Plmrmaceutical  Association 
in  Kansas  City.  Reading  from  the  left,  the  men  are  Prof.  F.  Q.  Ryan  of 
Detroit,  W.  L.  Cliffe  of  Philadelphia,  William  C.  Wescott  of  Atlantic  City 
(next  year's  local  secretary),  L.  O.  Ellis  of  Kansas  City,  and  Joseph  Helfman 
of  Detroit. 
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QUERIES. 


Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers ;  and  (4) 
names  and  addresses  must  be  affixed  to  all  communications. 


Liquid  Court  Plaster. 

C.  S.  F. — A  contemporary  says  that  if  a  soluble 
guncotton  is  dissolved  in  acetone  in  the  proportion  of 
about  1  drachm  by  weight  of  the  former  to  33  to  40 
drachms  by  volume  of  the  latter,  and  half  a  drachm 
each  of  castor  oil  and  glycerin  be  added,  a  colorless, 
elastic,  and  flexible  film  will  form  on  the  skin 
wherever  it  is  applied.  Unlike  ordinary  collodion,  it 
will  not  be  likely  to  dry  and  peel  off.  If  tinted  very 
slightly  with  alkanet  and  saffron  it  can  be  made  to 
assume  the  color  of  the  skin,  so  that  when  applied  it 
is  scarcely  observable. 

We  have  also  been  informed  that  a  mixture  of 
warm  solution  of  sodium  silicate  and  casein,  about  9 
parts  of  the  former  to  1  part  of  the  latter,  gelatinizes 
and  forms  a  sort  of  liquid  court  plaster. 


Perfume  Formulas. 

J.  N.  S. — Good  formulas  for  perfumes  are  quite 
as  scarce  as  hens'  teeth.  More  than  almost  anything 
else  that  could  be  mentioned,  the  manufacture  of 
perfumes  is  still  a  trade  secret.  The  published  for- 
mulas are  most  of  them  absolutely  worthless.  We 
can  give  you  one  formula,  however,  that  will  doubt- 
less prove  satisfactory.  It  was  contributed  by  Prof. 
L.  E.  Sayre  to  the  Bulletin  for  August,  1903,  and 
incidentally  we  may  say  that  Professor  Sayre's  arti- 
cle in  that  number  is  of  such  a  character  that  you 
would  be  profited  in  reading  it.    His  formula  follows : 

Extract  of  jockey  club 4  fluidounces. 

Extract  of  white  rose  4  fluidounces. 

Tincture  of  musk   1  fluidounce. 

Fluid  extract  of  orris J^  fluidounce. 

Tincture  of  benzoin  (opt.)   ...}^  fluidounce. 

Rose  leaves   1  ounce. 

Cologne   spirits,   sufficient  to   make   1   quart. 
Macerate  for  six  weeks  and  filter. 

It  is  unnecessary  to  say  that  almost  any  number 
of  varieties  of  odor  can  be  made  by  following  this 
formula.  If  choice  tears  (perfectly  transparent)  of 
benzoin  be  selected  in  making  the  tincture,  an  excel- 
lent quality  of  orris  for  making  the  fluid  extract,  a 
fine  quality  of  musk  for  making  the  tincture,  a  fine 


grade  of  the  extracts  of  jockey  club  and  white  rose 
be  used,  and  finally  a  rose  leaf  that  has  not  lost  its 
delicate  odor  be  selected,  an  agreeable  odor  will 
doubtless  result,  though  it  is  almost  impossible  to 
make  two  batches  precisely  alike  on  account  of  the 
variability  of  some  of  the  ingredients.  But  a  skilled 
perfumer  will  know  how  to  "tone  up"  the  final 
product  by  compensating  for  the  variability  of  any 
one  of  several  of  the  ingredients. 

As  to  other  formulas,  we  can  only  reprint  three  or 
four,  leaving  it  to  you  to  discover  whether  they  prove 
very  successful  in  practice  or  not : 

HELIOTROPE    EXTRACT. 

Tincture  of  vanilla  8  fluidounces. 

Tincture  of  ambergris   1  fluidounce. 

Tincture  of  civet   1  fluidounce. 

Compound  spirit  of  rose 3  fluidounces. 

Oil  of  bitter  almond    5  drops. 

Essence  of  rose   3  fluidounces. 

JOCKEY   CLUB  EXTRACT. 

Compound  spirit  of  rose 4  fluidounces. 

Essence  of  rose  1  fluidounce. 

.    Essence  of  tuberose   4  fluidounces. 

Essence  of  cassie  2  fluidounces. 

Essence  of  jasmine   1  fluidounce. 

Essence  of  orange  flowers 1  fluidounce. 

Tincture  of  civet  2  fluidounces. 

Tincture  of  musk  1  fluidounce. 

LILAC  EXTRACT. 

Essence  of  tuberose 12  fluidounces. 

Essence  of  orange  flowers 3  fluidounces. 

Tincture  of  civet   4  fluidrachms. 

Spirit  of  ylang-ylang  4  fluidrachms. 

Oil  of  bitter  almonds   3  drops. 

MARIE  STUART  EXTRACT. 

Essence  of  rose   9  fluidrachms. 

Essence  of  jasmine   3 J/$,  fluidrachms. 

Spirit  of  bergamot  14  fluidrachms. 

Tincture  of  musk  3J/$  fluidrachms. 

Tincture  of  ambergris  7  fluidrachms. 

Tincture  of  vanilla  7  fluidrachms. 

Stronger  tincture   of   orris. ..  .7  fluidrachms. 
Alcohol,  enough  to  make 16  fluidounces. 


Ichthyol  in  Combination  with  Acids. 

I.  E.  N.  puts  the  following  question :  "How  would 
you  compound  a  prescription  comprising  ichthyol,  1 
drachm;  carbolic  acid,  25  drops;  and  lanolin,  q.  s.  to 
make  Yz  ounce  ?  The  ichthyol  will  mix  readily  with 
the  lanolin,  but  when  the  acid  is  added  it  seems  to 
separate." 

Ichthyol  is  a  salt  of  an  alkali,  either  ammonia  or 
sodium,  and  when  combined  with  an  acid  is  decom- 
posed and  loses  its  solubility  or  miscibility.     The 
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only  expedient  we  can  suggest  is  to  use  a  sufficient 
quantity  of  some  alkali,  such  as  ammonium  or  sodium 
carbonate,  to  neutralize  the  carbolic  acid  before  com- 
bining it  in  the  formula.  The  physician's  attention 
should  be  called  to  the  prescription  and  his  consent 
secured  to  any  modification. 


Compound  Elixir  of  Pepsin. 

N.  O.— The  "Compound  Digestive  Elixir"  of  the 
National  Formulary  will  doubtless  answer  your  pur- 
pose : 

Pepsin   (U.  S.  P.)    10  Gm. 

•       Pancreatin  (U.  S.  P. )   1  Gm. 

Diastase 1  Gm. 

Lactic  acid   3  Gm. 

Hydrochloric  acid   (U.  S.   P.) 6  Cc. 

Glycerin    250  Cc. 

Water    125  Cc. 

Tincture  of  cudbear  (F.  418)   15  Cc. 

Purified  talcum  (F.  395)  15  Gm. 

Aromatic  elixir  (U.  S.  P.),  enough 

to  make  1000  Cc. 


Liniment  of  Soft  Soap. 

G.  H.  B.,  New  Zealand. — The  Tinctura  Saponis 
Viridis  of  the  U.  S.  P.  of  1880  now  bears  the  desig- 
nation of  Linimentum  Saponis  Mollis.  The  formula 
is  as  follows : 

Soft  soap    ; 650  Gm. 

Oil  of  lavender  flowers   20  Cc. 

Alcohol    300  Cc. 

Water,  a  sufficient  quantity  to  make.  .1000  Cc. 
Mix  the  oil  of  lavender  with  the  alcohol,  dissolve  in  this 
the  soft  soap  by  stirring  or  agitation,  and  set  the  solution 
aside  for  twenty-four  hours.  Then  filter  it  through  paper, 
and  pass  enough  water  through  the  filter  to  make  the  product 
measure  1000  cubic  centimeters.    Mix  thoroughly. 


Tanning  Hides. 

J-  J- — The  only,  kind  of  a  hide  we  know  anything 
about  tanning  is  a  boy's,  but  inasmuch  as  you  are 
doubtless  already  familiar  with  the  process  it  would 
be  gratuitous  on  our  part  to  tender  you  the  informa- 
tion. The  following  process  will  be  found  useful  in 
tanning  skins  of  any  kind : 

After  cutting  oflF  the  useless  parts  and  softening  the  skins 
by  soaking  in  warm  water,  take  away  the  fatty  part  from 
the  inside,  after  which  soak  the  skins  in  tepid  water  for  two 
hours.  Mix  equal  parts  of  borax,  saltpeter,  and  Glauber  salts 
(sulphate  of  soda)  in  the  proportion  of  about  1/3  ounce  of 
each  for  each  skin,  with  water  q.  s.  to  make  a  thin  paste. 
Spread  with  a  brush  over  the  inside  of  the  skin,  applying  more 
on  the  thicker  parts  than  on  the  thinner.    Double  the  skin 


together,  flesh  side  inward,  and  put  in  a  cool  place.  After 
standing  twenty-four  hours,  wash  the  skin  clean,  and  apply 
the  following  mixture  in  the  same  manner  as  before:  1 
ounce  sal  soda,  1/3  ounce  borax,  2  ounces  hard  white  soap, 
melted  slowly  together  without  being  allowed  to  boil ;  fold 
together  again  and  put  in  a  warm  place  twenty-four  hours. 
After  this  dissolve  3  ounces  alum,  7  ounces  salt,  V/t  ounces 
saleratus  in  sufficient  hot  rain  water  to  saturate  the  skin ; 
when  cool  enough  not  to  scald  the  hands,  soak  the  skin  in 
it  for  twelve  hours ;  wring  out  and  hang  it  up  to  dry.  When 
dry  repeat  the  soaking  and  drying  two  or  three  times  till  the 
skin  is  sufficiently  soft.  Lastly,  smooth  the  inside  with  fine 
sandpaper  and  pumice  stone. 


The  U.  S.  P. 

G.  H.  B.,  New  Zealand.— The  United  States  Phar- 
macopoeia is  published  by  the  J.  B.  Lippincott  Co., 
Philadelphia,  Pennsylvania,  and  the  price,  we  believe, 
is  $3.50.  But  why  not  wait  for  the  new  edition? 
The  latter  will  now  be  out  some  time  within  the  next 
six  months.  It  was  to  have  been  issued  the  first  of 
January,  but  considerable  delay  has  been  experi- 
enced owing  to  the  great  mass  of  work  thrust  upon 
the  Revision  Committee.  If  you  were  to  buy  an 
1890  edition  now  it  would  be  out  of  date  very  soon. 


Short  Answers. 

W.  E.  F.  &  Bro. — We  are  unable  to  give  you  a 
formula  for  the  proprietary  preparation  mentioned, 
and  can  only  say  that  it  is  reputed  to  consist  of  certain 
cinchona  alkaloids  suspended  in  chocolate  syrup.  The 
formula  you  mention  was  not  meant  to  duplicate  the 
proprietary  article. 

C.  A.  W.— We  do  not  know  what  "Cipidilla"  or 
"Sipedella"  can  be  unless  you  mean  Cevadilla  or 
Sabadilla.  The  latter  drug  is  commonly  known  as 
"False  Unicorn"  or  "Helonias."  The  botanical  name 
is  Asagrcua  officinalis. 

F.  W.  S. — It  you  want  to  add  some  cathartic 
agent  to  the  Neutralizing  Cordial  of  the  N.  F.,  use 
the  fluid  extracts  of  senna  and  podophyllin.  About 
2  drops  of  each  of  these  fluid  extracts  to  the  dose 
should  be  employed. 

S.  D. — On  account  of  the  numerous  demands  that 
are  made  on  this  department  we  feel  constrained  to 
limit  our  services  to  subscribers  in  accordance  with 
the  standing  notice  at  the  head  of  the  department. 

H.  E.  E. — We  are  not  able  to  give  you  a  formula 
for  the  proprietary  ointment  mentioned. 

W.  A.  F. — Please  read  the  rules  printed  at  the 
head  of  the  department. 
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THE  DRUGGIST'S  SPECIALTIES 


In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (/)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (^)  give  advice  concerning  labels  and  packages,  to  (j)  ren- 
der suggestions  regarding  advertising  methods,  and  {4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 


Hand  Lotions  and  Creams. 

We  are  in  receipt  of  several  requests  for  formulas 
for  hand  lotions,  and  will  endeavor  to  cover  the 
ground  thoroughly,  so  that  all  will  be  able  to  get 
what  they  need,  or  at  least  find  a  starting-point. 
The  following  from  "Subscriber"  will  be  of  interest 
and  serve  as  an  introduction  to  the  subject : 

"We  would  like  to  submit  for  your  criticism  the 
enclosed  formula  of  a  product  for  chapped  hands 
and  roughness  of  the  skin.  While  it  is  an  excellent 
formula  we  believe  it  can  be  improved,  particularly 
in  the  nature  of  the  perfume. 

"We  would  like  to  ask  which  you  deem  best  as  a 
base — glycerite  of  starch,  quince  seed,  or  tragacanth 
mucilage  ?  We  have  tried  quince-seed  mucilage  with 
indifferent  success,  being  unable  to  produce  a  sightly 
preparation. 

"We  have  noticed  a  great  many  formulas,  but  it 
strikes  us  that  the  quantity  of  ingredients  is  too 
minute  to  be  efficacious.  We  would  greatly  appre- 
ciate it  if  you  would  publish  an  ideal  formula,  the 
best  that  your  wide  experience  can  suggest. 

"You  will  notice  we  use  menthol  and  witch-hazel 
in  our  formula;  do  you  consider  them  particularly 
efficacious?    Here  is  the  formula: 

A  SKIN  CREAM. 

Ammonium  chloride   2  ounces. 

Tragacanth    2  ounces. 

Boric   acid    160  grains. 

Carbolic  acid    1  fluidrachm. 

Glycerin   12  fluidounces. 

Menthol    .' 80  grains. 

Alcohol    16  fluidounces. 

Distilled    ext.    witch-hazel,   enough   to   make 
1  gallon." 

There  is  too  much  tragacanth  in  this  formula :  one 


ounce  to  the  gallon  is  a  great  plenty.  The  ammo- 
nium chloride  could  be  cut  out.  The  menthol  should 
be  increased,  and  the  witch-hazel  could  be  reduced  or 
entirely  eliminated,  unless  you  wish  to  use  the  name ; 
if  such  is  the  case  we  should  not  advise  perfuming 
it  too  strongly — that  is,  to  cover  the  witch-hazel  odor 
entirely.  Menthol  is  used  to  some  extent  in  for- 
mulas of  this  character,  and  we  have  seen  formulas 
containing  ammonium  chloride.  The  combination 
which  you  have  submitted  would  make  an  excellent 
sunburn  lotion,  but  it  is  questionable  whether  some 
of  the  items  are  not  superfluous  in  a  lotion  for 
chapped  hands. 

We  would  advise  changing  the  formula  as  fol- 
lows: 

WITCH-HAZEL   CREAM    WITH    MENTHOL. 

Tragacanth    1  ounce. 

Menthol 360  grains. 

Boric  acid    160  grains. 

Carbolic  acid    90  minims. 

Glycerin   12  fluidounces. 

Alcohol    24  fluidounces. 

Oil  of  bergamot .30  minims. 

Oil  of  rose  geranium  90  minims. 

Oil  of  lavender  flowers   90  minims. 

Witch-hazel,    or   water,   to    1  gallon. 

Dissolve  the  boric  acid  in  four  pints  of  water;  in  this 
soak  the  tragacanth  for  two  days.  Express  through  cheese- 
cloth, stir  until  perfectly  smooth,  and  add  the  glycerin  and 
carbolic  acid.  Dissolve  the  menthol  and  oils  in  the  alcohol, 
and  gradually  add  the  mucilage  with  agitation,  shaking  until 
a  perfectly  smooth  cream  results,  finally  adding  sufficient 
water  to  make  one  gallon. 

To  devise  an  "ideal"  formula  as  suggested  by 
"Subscriber"  is  not  an  easy  task.  While  there  is 
practically  little  difference  in  the  result,  the  ways  of 
arriving  at  this  result  are  as  various  as  individual 
opinions  are  on  any  other  subject.  The  base  of 
mucilage,  glycerite  of  starch,  or  combinations  of 
both,  is  common  to  all  such  products,  and  the  muci- 
lage of  quince  seed,  flaxseed,  tragacanth,  and  chon- 
drus  are  all  used;  glycerin  and  alcohol  in  varying 
proportions  are  the  emollient  and  drying  agents. 
The  fault  with  many  of  the  formulas  is  that  too 
much  glycerin  is  used,  rendering  the  cream  sticky. 
In  every  locality  will  be  found  women  who  are 
prejudiced  against  the  use  of  glycerin.  There  are 
some  skins  naturally  moist  and  others  are  always 
dry ;  glycerin,  being  very  hygroscopic,  absorbs  mois- 
ture readily,  and  when  applied  to  a  sensitive  skin 
acts  similarly  to  a  caustic.    On  this  account  it  should 
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never  be  used  unless  largely  diluted,  and  many  of 
the  formulas  and  combinations  represent  the 
endeavor  to  overcome  this  caustic  (if  we  may  use 
the  term)  action  of  glycerin. 

The  successful  lotion  must  be  healing  and  sooth- 
ing, must  not  be  sticky,  must  dry  quickly  (that  is, 
be  absorbed),  and  must  be  pleasantly  perfumed.  In 
our  own  experience  we  have  found  it  expedient  to 
have  three  lotions  ready  for  sale.  Our  mainstay  and 
the  great  seller  is  our  Cooling  Cream ;  then  we  have 
one  that  is  a  tragacanth  mucilage,  while  the  third  is 
simply  glycerin  and  rose  water,  with  about  one-third 
glycerin. 

We  will  give  two  more  formulas  with  suggestions 
for  changes,  and  this  we  trust  will  put  the  subject  in 
such  shape  that  all  may  be  able  to  suit  their  indi- 
vidual needs: 

A  TRAGACANTH  CREAM. 

Tragacanth    1  ounce. 

Tincture  of  benzoin  4  flu'drachms. 

Boric  acid  2  drachms. 

Carbolic  acid 90  minims. 

Starch   1  ounce. 

Glycerin    12  fluidounces. 

Oil  of  rose  40  drops. 

Oil  of  lavender  flowers  90  drops. 

Extract  of  rose   2  fluidounces. 

Alcohol   24  fluidounces. 

Water  to  make  1  gallon. 

Dissolve  the  boric  acid  in  four  pints  of  water,  add  the 
tragacanth,  and  macerate  for  two  days.  Express  through 
cheese-cloth,  and  beat  until  smooth  and  entirely  free  from 
lumps.  Mix  the  glycerin  and  starch,  and  heat  until  a  nearly 
transparent  jelly  is  formed.  This  requires  care  and  constant 
stirring  to  prevent  scorching.  We  have  found  that  if  an 
aluminum  pan  is  used,  the  heat  may  be  raised  rapidly  and  the 
chance  of  burning  greatly  lessened.  When  somewhat  cooled, 
the  glycerite  is  added  to  the  mucilage.  Mix  thoroughly,  add 
the  carbolic  acid,  and  slowly  mix  with  the  alcohol  in  which 
has  been  previously  dissolved  the  oils,  extract,  and  tincture 
of  benzoin;  sufficient  water  to  make  one  gallon.  Shake 
briskly  for  several  minutes  to  insure  perfect  combination, 
finally  straining  through  cheese-cloth. 

This  will  be  found  a  very  fine  preparation,  per- 
fectly white  and  creamy,  quickly  absorbed,  and  we 
believe  satisfactory. 

COOBAN^S  COOLING  CREAM. 

The  formula  for  this  preparation  is  like  number 
one,  with  the  exception  that  quince-seed  mucilage  is 
used  in  place  of  the  tragacanth.  Two  ounces  of 
select  quince  seed  are  washed  and  then  macerated 
in  the  boric  acid  water  for  six  to  eight  hours,  stirred 


occasionally,  and  then  strained  through  coarse  muslin 
with  some  pressure;  then  proceed  as  directed  in  the 
foregoing  formula.  This  furnishes  a  nice,  white 
preparation,  providing  the  glycerite  is  properly  made. 
The  tincture  of  benzoin  of  course  helps  some  in  giv- 
ing it  the  creamy  white  appearance. 

These  two  formulas  can  be  varied  to  suit  indi- 
vidual requirements.  The  glycerin  can  be  used  in 
place  of  the  glycerite;  witch-hazel  may  be  used  in 
place  of  water;  any  desired  extract  can  be  em- 
ployed, three  or  four  ounces  to  the  gallon,  and 
the  corresponding  name  applied,  such  as  "Cream  of 
Violets,"  "Rose,"  "Lilac,"  etc.  There  are  some  phar- 
macists who  claim  that  they  have  had  good  success 
without  the  use  of  any  glycerin,  employing  simply 
a  quince  mucilage  with  alcohol,  boric  acid,  and  per- 
fume. We  cannot  say  as  to  this.  We  would  not 
advise  more  than  twelve  ounces  of  glycerin  to  the 
gallon,  when  used  in  any  formula. 

The  sale  of  this  class  of  toilet  articles  can  be 
greatly  increased  by  distributing  samples  neatly 
labeled,  with  circular  extolling  their  properties. 

COLD  CREAMS. 

This  class  of  preparations  are  solid,  having  some 
bland  oil  as  the  emollient,  white  wax  or  spermaceti, 
or  both,  for  hardening,  and  a  certain  amount  of 
water  emulsified  with  them  which  modifies  the 
greasy  effect.  They  are  very  popular,  and  justly  so; 
when  properly  made  of  fresh,  pure  material  they 
are  valuable  toilet  requisites.  We  sell  large  quan- 
tities of  cold  cream,  and  have  quite  a  reputation  for 
it,  because  we  use  great  care  in  selection  of  material 
and  in  manipulation. 

COOBAn's   CREAM. 

We  use  the  U.  S.  P.  formula,  get  the  virgin 
almond  oil  in  original  cans,  and  never  make  more 
than  a  week's  supply  of  the  cream.  In  this  way  we 
never  have  any  rancid  cream.  We  depart  a  little 
from  the  U.  S.  P.  formula,  using  distilled  water  in 
place  of  rose  water,  dissolving  the  borax  in  the  water 
by  heat,  adding  the  latter  hot  to  the  oil  and  wax, 
just  melted,  and  then  beating  in  the  usual  way. 
When  cooling  we  add  six  to  ten  drops  oil  of  rose  to 
the  pound,  and  then  pour  into  the  pots.  By  having 
the  water  hot  (not  boiling)  the  emulsification  is  very 
rapid  and  perfect. 

A  cold  cream  that  will  not  become  rancid  is  made 
from  paraffin  oil,  of  which  the  following  is  a  type : 
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PARAFFIN   COLD   CREAM. 

White  wax   2  ounces. 

White  paraffin  oil   8  ounces. 

Hot  water • 3  ounces. 

Borax    60  grains. 

Oil  of  rose  10  drops. 

Proceed  as  directed  above. 

Some  beauty  specialists  object  to  the  use  of  paraf- 
fin oil  in  preparations  to  be  applied  to  the  face,  on 
the  ground  that  a  growth  of  "fuzz"  is  induced 
thereby. 


The  dose  is  from  3  to  4  fluidrachms.  This  is  a 
very  good  combination,  and  we  believe  will  meet 
your  requirements;  if  too  expensive  for  you,  it  can 
be  diluted  to  any  extent  with  gin  as  you  suggest. 


Worm  Syrup;  Kidney  and  Liver  Cure. 

L.  G.  D.  wants  formulas  for  worm  syrup  and  a 
good  kidney  remedy.  Oil  of  wormseed  can  be 
incorporated  with  castor  oil  by  simple  shaking,  but 
it  will  be  a  vile  compound.  A  formula  for  a  worm 
syrup  was  published  in  the  Bulletin  a  few  months 
ago,  but  here  is  another  taken  from  Fenner: 

Pink  root   16  ounces. 

Mafe-fern    root    8  ounces. 

Senna  leaves   8  ounces. 

Wormseed    16  ounces 

Essence  of  anise   2  fiuidounces. 

Potassium  carbonate  •  •  •  /4  ounce. 

Santonin    J4  ounce. 

Sugar  7  pounds. 

Water,  to  make  1  gallon. 

Grind  the  drugs  to  a  coarse  powder,  and  steep  them  for 
six  hours  in  nearly  boiling  water  enough  to  cover  them  well, 
then  pour  off  the  liquid  and  reserve.  Put  fresh  water  on  the 
drugs,  steep  two  hours,  pour  off  this  liquid  and  mix  with 
that  before  reserved,  pressing  out  all  that  is  possible  from  the 
drugs.  Evaporate  the  liquid  to  5  pints,  and,  while  evaporat- 
ing, add  the  potassium  carbonate  and  santonin;  add,  while 
cooling,  the  essence  of  anise  and  sugar,  dissolve  by  agitation, 
and   strain. 

Dose,   a  teaspoonful   to  a  dessertspoonful. 

KIDNEY  AND  LIVER  REMEDY    (fENNER). 

Fluid  extract  of  liver  root 16  fiuidounces. 

Fluid  extract  of  dandelion  8  fiuidounces. 

Fluid  extract  of  hydrangea   ...4  fiuidounces. 

Fluid  extract  of  senna   4  fiuidounces. 

Fluid  extract  of  digitalis   1  fluidounce. 

Essence  of  wintergreen  1  fluidounce. 

Potassium  nitrate  3  ounces  av. 

Sugar    12  ounces  av. 

Alcohol    10  fiuidounces. 

Menthol    5  grains. 

Water    5  pints. 

Mix  the  fluid  extracts,  alcohol,  and  water,  and  add  the 
essence  of  wintergreen  and  menthol;  dissolve  the  sugar  and 
nitre  in  the  liquid  ^nd  filter. 


Plant  Food;  Depilatory. 

C.  S.  D.  wants  a  formula  for  a  plant  food.  He 
says  he  is  putting  up  an  "insecticide  for  house 
plants,"  and  has  met  with  considerable  success  in  its 
sale.  We  will  give  him  a  formula  for  a  plant  food 
that  we  sold  considerable  of  years  ago,  and  perhaps 
he  will  give  us  the  formula  for  his  insecticide,  or 
some  pther  that  will  prove  useful : 

Sulphate  of  ammonia 4  ounces. 

Nitrate  of  potash .2  ounces. 

Sugar   1  ounce. 

This*  quantity  is  to  be  dissolved  in  one  quart  of 
water,  and  a  tablespoonful  of  the  solution  added  to 
a  gallon  of  water  and  used  to  water  the  plants. 

DEPILATORY. 

We  would  advise  you  to  steer  clear  of  any  prepar- 
ation for  removing  superfluous  hair.  Anything  that 
is  strong  enough  to  destroy  the  hair  is  liable  to  make 
a  bad  burn,  and  we  know  of  several  cases  of  severe 
trouble  arising  from  the  use  of  depilatories.  They 
are  unsatisfactory  at  best. 


Cold  Cream;  Witch-hazel  Jelly. 

L.  P.  B.  wants  formula  for  a  cold  cream  that  is 
perfectly  white  and  will  not  get  rancid.  As  for  a 
witch-hazel  jelly,  also  desired,  we  may  say  that  the 
so-called  jellies  may  be  made  with  gelatin,  traga- 
canth,  or  transparent  soap.     Thus: 

Gelatin    1  ounce. 

Boric  acid   2  drachms. 

Water 1  pint. 

Glycerin    1  ounce. 

Extract  (to  suit)   1  or  2  ounces. 

Soak  the  gelatin  in  the  water  until  soft;  then  heat  until 
dissolved,  add  the  glycerin  and  boric  acid,  strain  while  cool- 
ing, add  the  perfume,  and  mix  thoroughly. 

This  will  serve  as  a  basis,  and  changes  can  be 
made  as  desired.  For  witch-hazel  jelly  use  witch- 
hazel  in  place  of  water,  with  very  little  if  any  per- 
fume.   The  name  can  be  changed  according  to  the 
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perfume  used.  If  tragacanth  is  employed,  two  to 
four  drachms  to  the  pint  will  be  required;  use  the 
same  amount  of  alcohol  as  glycerin. 

The  formula  given  elsewhere  this  month  for  cold 
cream  containing  paraffin  oil  in  answer  to  "Sub- 
scriber" will  meet  your  requirements. 

Put  your  jelly  in  collapsible  tubes;  these  are  much 
nicer  than  jars. 


Breath  Perfume. 

G.  F.  M.  wants  a  formula  for  a  breath  perfume. 
We  do  not  know  the  composition  of  the  cachou  you 
wish  a  formula  for.  The  base  of  all  these  prepara- 
tions is  extract  of  licorice,  with  gum  arable  or  traga- 
canth, and  sugar.  Here  is  a  formula  taken  from  the 
"Standard  Formulary"  that  will  give  you  a  starter, 
and  you  can  experiment  on  the  perfume  yourself : 

Orris   root,  in  fine  powder   5  ounces  av. 

Musk   5  grains. 

Coumarin.    10  grains. 

Vanillin    20  grains. 

Oil  of  rose  10  drops. 

Oil  of  neroli   20  drops. 

Oil  of  peppermint 20  drops. 

Oil  of  ylang-ylang 5  drops. 

Purified  extract  of  licorice q.  s. 

Mix  the  orris  root  with  the  other  ingredients,  add  enough 
licorice  extract  to  form  a  mass,  roll  out  into  thin  sheets  and 
cut  into  small  pieces,  or  make  into  small  pills  and  silver  coat 
them.    Use  confectioner's  sugar  for  drying. 


Linseed  Cosmetic. 

M.  J.  B. — Your  query  is  rather  vague,  but  we  sup- 
pose you  want  something  for  chapped  hands  and 
face.  Linseed  is  used  like  quince  seed  in  formulas 
for  hand  lotions  and  creams.  The  mucilage  is 
extracted  by  soaking  the  whole  seed  in  cold  water 
and  straining  with  pressure  through  cheese-cloth, 
4  to  6  ounces  of  the  seed  to  the  gallon  being  used. 
See  formula  elsewhere  in  this  department. 


Perkins's  Green  Oil. 

L.  G.  D. — We  do  not  know  whether  or  not  this 
article  will  cure  horse  colic.  You  might  try  it.  Mr. 
Perkins  recommends  it  very  highly  for  rheumatism. 


neuralgia,  cramps,  colic,  summer  complaint,  etc.  As 
a  liniment  it  is  applied  locally  to  the  afifected  part;  it 
is  rubbed  under  the  nose  and  inhaled  for  catarrhal 
headaches,  used  in  an  atomizer  for  nose  and  throat 
troubles,  taken  internally  in  doses  of  one  teaspoonful 
for  various  troubles. 

Mr.  Perkins  lives  in  Detroit.    A  letter  sent  in  care 
of  the  Bulletin  will  be  forwarded  to  him. 


Bismuth  Cream. 

J.  W.  R.  wants  formula  for  a  bismuth  cream. 
We  have  had  no  experience  with  these  liquid  face 
paints — we  presume  that  is  what  he  wants — and  we 
take  the  following  from  the  Pharmaceutical  Journal 
Formulary : 

BLANC    DE    PERLE. 

Oxide  of  zinc  3  drachms. 

Oxychloride  of  bismuth   3  drachms. 

Glycerin    J^  fluidounce. 

Water    6  fluidounces. 

Extract  of  white  rose  1  fluidounce. 

Rub  the  powder  with  the  glycerin  to  a  very  smooth  paste, 
gradually  adding  the  water,  and  lastly  the  perfume. 


A  Felt  Hat  Cleaner. 

D.  E.  B.  writes:  "Can  you  tell  me  of  any 
recipe  in  powder  or  liquid  form  which  is  used  to 
clean  black  felt  hats,  and  give  me  directions  for 
same?" 

We  are  unable  to  give  the  information,  but  should 
think  that  a  job  of  that  kind  would  be  beyond  an 
ordinary  treatment,  requiring  the  removal  of  lining, 
band,  etc.,  and  afterward  blocking  to  prevent  shrink- 
ing. 

Try  fullers'  earth. 


Several  Queries. 

B.  F.  M. — Better  stick  to  the  bronchial  tablets  at 
ten  cents.  You  will  find  a  formula  for  a  hand  lotion 
elsewhere  in  this  department.  We  do  not  know  the 
formula  for  the  proprietary  ointment  you  mention. 

W.  F.  P. — We  are  unable  to  give  you  the  informa- 
tion you  desire.  Your  wholesale  house  would  be  in 
a  position  to  help  you. 
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EDITORIAL. 


RELEGATING  SHELF  BOTTLES  TO  THE  REAR: 
TRADITION  VS.  BUSINESS  NECESSITY. 

The  careful  observer  has  noticed  during  the  last 
few  years  that  there  has  been  a  marked  tendency  to 
relegate  the  time-honored  shelf  bottles  containing 
tinctures,  fluid  extracts,  etc.,  to  the  rear  of  the  store, 
and  to  use  the  space  for  goods  which  meet  with  a 
more  ready  sale  and  which  can  be  displayed  to 
advantage.  The  more  modern  and  up-to-date  stores, 
especially  the  large  metropolitan  establishments,  have 
all  adopted  this  arrangement ;  and  one  will  often  walk 
half-way  down  the  room  before  he  sees  a  shelf  bottle 
of  any  description. 

This  practice  was  the  subject  pi  a  discussion 
reported  in  the  proceedings  of  the  last  meeting  of  the 
Indiana  Pharmaceutical  Association.     Mr.  Eliel,  pf 


South  Bend,  a  well-known  member  of  the  American 
Pharmaceutical  Association  as  well  as  of  the  Indiana 
body,  and  a  pharmacist  distinctly  of  the  professional 
type,  caused  some  surprise  by  the  following  remarks : 
It  has  always  seemed  to  me  that  the  vast  array  of  bottles 
the  druggist  has  been  in  the  habit  of  placing  on  his  shelves 
was  a  piece  of  foolishness.  There  are  hundreds  of  these  bot- 
tles in  some  stores  to  be  kept  clean,  and  they  contain  only 
tinctures,  syrups,  essential  oils,  extracts  and  other  things  that 
are  never  called  for  by  the  retail  customer,  and  are  only 
wanted  at  the  dispensing  counter.  The  pharmacist  possibly 
does  not  have  them  at  his  dispensing  counter,  and  in  filling 
prescriptions  has  to  go  out  in  the  store  for  them.  I  have  on 
my  shelves  bottles  containing  only  those  things  that  are  called 
for  by  the  retail  trade,  and  I  even  have  a  great  many  drawers 
where  I  keep  drugs  that  are  ordinarily  called  for  at  retail. 
They  do  not  require  any  wiping  to  keep  clean,  and  as  some 
of  them  are  acted  on  by  sunlight  they  are  in  better  condition  if 
kept  in  drawers  than  in  bottles.  The  things  used  in  prescrip- 
tion work  are  kept  in  my  prescription  case.  By  having  the 
store  arranged  in  that  way  I  can  get  at  anything  I  want  in  my 
store  by  taking  not  to  exceed  fifteen  steps.  The  vast  array  of 
bottles  usually  seen  in  drug  stores  is  not  only  a  great  nuisance, 
but  it  is  a  great  bluff.  It  does  not  cut  much  of  a  figure  in  the 
totals  when  you  take  an  invoice,  but  it  necessitates  a  great 
deal  of  labor  and  is  naturally  a  money  waste. 

Two  Other  speakers  were  half  inclined  to  favor  the 
idea,  but  one  of  them  raised  the  objection  that  if 
people  did  not  see  the  customary  bottles  they  would 
think  they  had  wandered  into  some  other  kind  of  a 
store  than  a  pharmacy,  and  the  second  speaker 
thought  the  shelf  bottles  were  rather  useful  after  all 
in  convincing  customers  that  you  have  a  big  stock  of 
drugs  and  are  prepared  to  furnish  anything  in  the 
way  of  rare  and  unusual  substances. 

But  Mr.  Frank  Carter,  of  Indianapolis,  a  man  who 
has  ideas  of  his  own  and  who  expresses  them  with 
force  and  conviction,  declared  that  "the  danger  of 
not  recognizing  your  place  as  a  drug  store  is  more 
imaginary  than  real,"  and  that  it  was  easy  enough  to 
leave  enough  shelf  bottles  in  the  front  room  to  serve 
as  the  classic  means  of  identification.  As  for  the 
other  objection,  he  expressed  the  opinion  that  "the 
reputation  of  having  everything  in  your  store  is  all 
right,  but,  on  the  other  hand,  while  a  person  comes 
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after  an  article  he  cannot  find  anywhere  else  and 
wants  five  cents'  worth  of  a  drug  that  is  obsolete,  and 
while  you  are  supplying  him,  the  other  fellow  who 
is  not  so  anxious  to  let  people  know  he  has  a  big  stock 
of  drugs  has  probably  sold  something  on  which  he 
has  made  fifty  cents." 

Mr.  Carter  said  he  had  "weeded  out  from  his  store 
every  shelf  bottle  he  did  not  use,  and  the  space  is  now 
occupied  by  fancy  soaps,  powders,  stationery,  and  a 
general  line  of  goods  we  sell  every  day  and  want  to 
get  at."  We  may  supplement  Mr.  Carter's  remarks 
somewhat  by  stating  that  the  great  majority  of  fluid 
extracts,  tinctures,  elixirs,  and  so  on,  do  not  need 
to  be  displayed,  for  the  reason  that  people  know  they 
are  kept  in  the  drug  store  and  will  go  there  after  them 
when  ill  or  when  sent  for  them  by  the  physician.  On 
the  other  hand,  the  druggist's  great  variety  of  toilet 
goods,  sundries,  side  lines,  etc.,  are  in  constant 
demand,  during  times  of  health  as  during  times  of 
sickness ;  they  are  likely  to  be  purchased  at  the  depart- 
ment store  or  elsewhere  unless  the  druggist  can  get 
his  oar  in  first;  they  have  to  be  displayed  constantly 
if  the  sale  on  them  is  to  continue;  and  it  behooves 
the  wide-awake  pharmacist  to  keep  them  to  the  front 
and  give  them  the  space  that  is  occupied  in  too  many 
stores  by  shelf  bottles  that  serve  no  useful  purpose. 

The  idea  is  this :  every  inch  of  the  store  salesroom 
is  valuable  advertising  and  display  space.  How  shall 
it  be  used  to  the  best  advantage  ?  But,  asks  the  man 
with  professional  pride,  are  we  to  subordinate  the 
very  feature  of  our  business  which  constitutes  its 
essence?  No.  Around  the  prescription  case  cen- 
ters in  the  public  mind  the  pharmaceutical  life  and 
interest  of  the  store;  this  is  the  hub  of  the  system; 
and  to  surround  it  with  shelf  bottles  and  other  insig- 
nia of  the  druggist's  art  is  to  preserve  and  concen- 
trate the  distinct  atmosphere  of  the  place. 


THERE  IS  NO  LONGER  ANY  EXCUSE! 

We  have  on  two  or  three  occasions  spoken  of  the 
results  exhibited  in  a  remarkable  paper  on  "Poison- 
ing by  Wood  Alcohol"  read  before  the  American 
Medical  Association  at  its  last  meeting  by  Drs. 
Frank  Buller  and  Casey  A.  Wood.  For  the  first 
time,  however,  we  have  had  an  opportunity  of 
examining  the  complete  paper  itself — a  document 
comprising  32  finely  printed  pages  and  in  every  line 
eloquent  of  the  great  danger  lying  concealed  in 
"wood"  or  methyl  alcohol. 

It  would  not  be  possible  in  a  short  editorial  to 
convey  an  adequate  notion  of  the  findings  disclosed 


by  the  authors,  and  we  shall  attempt  only  to  repeat 
a  few  of  the  more  prominent  facts.  In  all,  275 
cases  of  poisoning  were  individually  reported  upon; 
death  had  resulted  in  133  instances  (nearly  half), 
and  the  blindness  which  occurred  in  the  remaining 
153  cases  had  been  total  and  permanent  in  over  50 
per  cent  of  them.  The  authors  estimate  that  there 
must  have  been  perhaps  400  additional  cases  of 
which  they  secured  no  knowledge,  and  they  point 
to  the  fact  that  since  their  article  went  to  press  the 
deaths  have  been  reported  of  twenty-five  men  in 
New  York  City  from  drinking  whiskey  made  in  part 
or  in  whole  from  wood  alcohol.  Altogether  no 
fewer  than  1000  persons  have  suffered  death  or 
blindness  because  certain  manufacturers  and  indi- 
viduals, mad  in  their  scramble  for  the  Almighty 
Dollar,  have  been  willing  to  weigh  it  in  the  scale 
with  human  lives. 

Listen  to  the  authors :  "There  is  hardly  a  lini- 
ment, an  'essence,'  an  'extract,'  or  a  'bitters' — hardly 
any  nostrum  or  concoction,  medical  or  domestic, 
in  whose  preparation  alcohol  is  employed — hardly 
one  that  has  not  been,  or  is  not  now,  adulterated  with 
this  poison.  We  have  within  the  past  few  months 
had  several  proprietary  remedies,  suspected  to  have 
produced  blindness,  carefully  analyzed :  they  all  con- 
tained wood  alcohol."  Such  deliberate  tampering 
with  human  life  is  almost  inconceivable.  Making 
every  charitable  discount  for  those  who  employ  the 
substance  in  manufacturing  operations  through  igno- 
rance of  its  toxicity,  there  yet  remains  a  large  num- 
ber who  cannot  be  excused  from  a  species  of  crimi- 
nality that  should  quickly  land  them  behind  the  bars 
and  keep  them  there. 

In  many  instances,  of  course,  the  victims  have 
themselves  chiefly  to  blame.  Taking  one  group  of 
54  cases  it  was  found  that  in  38  of  them  methyl 
alcohol  had  been  deliberately  purchased  as  such  and 
used  for  intoxica-ting  purposes.  In  the  remaining  37 
cases,  however,  poisoning  had  unexpectedly  followed 
from  the  ingestion  of  such  products  as  Jamaica  gin- 
ger, essence  of  lemon,  essence  of  cinnamon,  and 
cologne  spirits,  taken  in  quantities  ranging  from 
three  to  twenty-five  ounces  and  consumed  perhaps 
in  a  period  covering  several  days.  Nor  was  the 
substance  invariably  taken  internally.  Many  cases 
were  found  (and  this  is  important)  where  the  toxic 
Symptoms  had  resulted  from  the  inhalation  of  vapor, 
or  from  the  external  use  of  the  substance  in  the  form 
of  liniments,  "rubs,"  and  the  like. 

In  the  light  of  the  findings  made  by  Drs.  Buller 
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and  Wood  it  is  abundantly  evident  that  methyl  alco- 
hol is  an  extremely  dangerous  substance ;  that  it  has 
already  caused  hundreds  of  deaths  and  cases  of  par- 
tial or  complete  blindness;  and  that  it  should  never 
be  used  in  the  manufacture  of  any  medicinal  prepa- 
ration intended  for  either  internal  or  external  use. 


OUR  NAVY  PHARMACISTS. 

Two  bills  are  now  before  Congress  in  which  the 
pharmacists  of  the  country  should  feel  a  very  deep 
interest.  One  is  a  House  and  tlie  other  a  Senate 
measure;  they  are  identical;  and  they  look  toward 
an  improvement  in  the  status  of  the  pharmacists  of 
the  navy  which  is  devoutly  to  be  wished. 

Note  these  unjust  distinctions:  A  naval  "Phar- 
macist" is  a  warrant  officer,  but,  unlike  all  other  war- 
rant officers,  he  gets  his  "warrant"  from  the  Secre- 
tary of  the  Navy  instead  of  from  the  President  him- 
self, and  it  is  therefore  not  permanent  but  revocable 
at  the  pleasure  of  the  former  official.  Furthermore, 
while  other  warrant  officers  have  the  right  of  pro- 
motion to  commissioned  rank  and  pay  after  six 
years'  service,  the  "Pharmacist"  is  denied  this  right 
and  may  under  the  present  laws  hope  for  no  improve- 
ment whatever  in  his  status.  Are  not  these  distinc- 
tions without  palliation  or  excuse? 

A  "Hospital  Steward,"  next  in  rank  to  a  "Phar- 
macist," is  rated  as  a  "chief  petty  officer,"  but  while 
other  chief  petty  officers,  like  gunners'  or  carpenters' 
mates,  are  paid  $70  a  month,  he  receives  but  $60. 
luu-thermore,  the  hospital  steward  is  denied  the  priv- 
ilege which  every  other  chief  petty  officer  has  of  a 
possible  promotion  to  the  rank  of  warrant  officer 
after  five  or  six  years'  service.  Where  is  the  justice 
in  this  discrimination  ?  Is  not  a  trained  pharmacist, 
the  graduate  of  a  good  college,  say,  worthy  of  con- 
sideration equal  to  that  given  a  carpenters'  mate? 

The  two  bills  are  simply  meant  to  do  away  with 
these  unjust  and  inexcusable  distinctions  and  to  give 
"Pharmacists"  and  "Hospital  Stewards"  the  same 
legal  rank  and  status,  the  same  rates  of  pay,  and  the 
same  rewards  of  promotion  which  are  now  enjoyed 
by  other  navy  officers  in  the  same  grades.  No  spe- 
cial favors  or  privileges  are  asked  for — nothing  is 
wanted  that  is  not  already  granted  to  others.  Is  this 
not  eminently  fair? 

The  status  of  the  legislation  is  as  follows :  Iden- 
tical bills  were  introduced  in  the  last  session  of 
Congress  (in  the  Senate  as  Senate  Bill  No.  3984, 
by  Senator  Gallinger,  and  in  the  House  as  H.  R. 


Bill  No.  12646,  by  Representative  Roberts)  and  each 
was  entitled  "A  Bill  to  Reorganize  and  to  Increase 
the  Efficiency  of  the  Hospital  Corps  of  the  Navy." 
Both  passed  their  second  reading  and  were  referred 
to  the  respective  House  and  Senate  Committees  on 
Naval  Affairs.  Both  are  still  "in  committee,"  no 
action  having  been  taken  during  the  last  session  of 
Congress,  owing  to  its  early  adjournment  last 
spring.  Unless  the  bills  are  reported  to  the  Senate 
and  House  by  their  Naval  Committees  no  vote  can 
be  taken  on  them,  and  if  not  reported  this  session 
they  will  be  killed  by  "limitation"  on  the  adjourn- 
ment of  Congress  on  March  4. 

There  is  great  need  therefore  that  pressure  be 
brought  to  bear  through  Congressmen  and  Senators 
upon  the  two  committees  in  order  that  the  bills  may 
be  rescued  from  the  committee  burial  grounds. 
Every  pharmacist  should  have  the  honor  and  dignity 
of  his  profession  sufficiently  at  heart  to  write  his 
representatives  in  Congress  and  bespeak  their  sup- 
port of  legislation  so  just  and  impartial  in  its  pro- 
visions. 


AN  UNJUSTIFIED  ATTACK. 

For  reasons  best  known  to  itself,  a  certain  phar- 
maceutical journal  has  seen  fit  to  doubt  the  honesty 
of  the  officers  of  the  National  Association  of  Retail 
Druggists.  We  do  not  want  to  discuss  the  motives 
which  lie  behind  the  attack,  but  we  do  want  to 
declare  our  unhesitating  conviction  that  the  N.  A. 
R.  D.  is  managed  with  an  eye  single  to  the  welfare 
of  the  organization,  that  its  officers  have  at  heart 
only  the  prosperity  of  the  retail  druggists  of  the 
country,  that  they  have  never  performed  a  single 
act  calculated  to  benefit  themselves  at  the  expense 
of  their  constituency,  that  every  one  of  them 
receives  a  salary  much  below  that  to  which  his  abil- 
ity entitles  him,  and  that  they  are  all  worthy  of  the 
confidence,  and  should  receive  the  grateful  thanks, 
of  every  druggist  in  the  United  States. 

The  officers  of  the  N.  A.  R.  D.  may  have  erred 
sometimes — they  are  only  human.  They  may  some- 
times have  dealt  too  leniently  with  offenders — exact 
justice  is  as  rare  in  practice  as  it  is  difficult  in 
nature.  But  that  they  have  done  what  they  thought 
was  right,  what  they  thought  was  wise,  what  they 
thought  was  just — this  we  do  not  doubt  for  a  single 
instant,  and  the  best  proof  of  the  general  wisdom  of 
their  course  is  the  gratifying  measure  of  success 
which  they  have  achieved  in  six  years  of  extremely 
difficult  and  perplexing  endeavor. 
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THE  OBSERVER'S  COLUMN. 

The  Observer  was  provoked  to  an  interesting  line 
of  reflection  the  other  evening  by  reading  "Scrog- 
gins,"  Professor  Lloyd's  new^  book.  The  moral  of 
the  tale,  if  the  Observer  mistakes  not,  is  this,  that 
a  man  without  culture  is  absolutely  incapable  of 
occupying  much  leisure  with  interest  to  himself,  and 
is  contented  only  so  long  as  he  keeps  at  the  work 
which  has  become  a  second  nature  to  him.  His  one 
salvation  is  to  continue  busy  and  not  permit  time  to 
drag  on  his  hands — for  to  entertain  oneself  during 
long  stretches  of  leisure,  even  though  one  be  travel- 
ing and  undergoing  a  constant  change  of  scene, 
means  that  he  must  be  able  to  understand  and  inter- 
pret what  he  sees,  and  must  have  the  culture  which 
enables  him  to  find  entertainment  and  profit  in  his- 
tory, in  literature,  in  science,  in  art. 

Scroggins  was  an  old  stage-coach  driver.  He  had 
not  been  educated  in  youth.  He  had  never  acquired 
self-culture  in  manhood.  He  had  only  the  stored-up 
impressions  and  knowledge  which  came  to  him 
through  an  unassisted  observation.  And  so,  when 
he  abandoned  the  pursuit  of  his  lifetime  because  he 
had  become  rich,  he  had  no  constant  means  of  giving 
himself  pleasure,  and  even  the  historic  spots  he 
visited  in  his  long  search  for  entertainment  had  no 
charms  for  him  since  he  hadn't  the  remotest  idea  of 
their  rich  past  and  of  their  significance  and  glory. 
He  finally  went  back  to  the  stage-coach  with  the 
assurance  that  a  continuation  of  the  old  and  busy  life 
could  afford  him  the  only  relief  within  reach. 

As  the  Observer  read  the  tale  he  thought  to  him- 
self :  "Professor  Lloyd  has  handled  his  thesis  skil- 
fully and  has  made  a  convincing  object-lesson  of  old 
Scroggins's  discontent,  but— but— it  is  not  only  the 
illiterate  and  the  uncultivated  who  find  it  so  hard  to 
interest  themselves  outside  of  their  daily  routine. 
Unquestionably  the  more  mental  resources  a  man 
has  the  more  successfully  he  can  use  his  leisure,  but 
all  of  us,  though  in  differing  degrees,  are  more 
dependent  for  our  contentment  upon  a  daily  repeti- 
tion of  the  'demnition  grind'  than  we  realize.  Our 
occupations  get  to  be  like  our  wives— the  better 
halves  of  us;  and  while  we  think  sometimes  we 
would  relish  a  rest  from  them,  they  are  no  sooner 
out  of  sight  than  we  wish  they  were  back." 

The  Observer  smiled  to  himself  as  he  recalled  the 
story  of  the  stage  driver  (not  Scroggins)  who  took 
his  vacation  by  riding  back  and  forth  on  the  front 
seat  of  the  coach  while  the  other  fellow  drove.   This 


might  have  been  expected  of  a  stage  driver  perhaps, 
but  the  Observer  was  reminded  also  of  the  minister 
who  once  told  him  that  he  was  never  so  contented 
on  his  annual  summer  vacations  as  when  he  filled 
another  pulpit  somewhere.  And  then  the  Observer 
laughed  as  he  thought  of  a  certain  drug  clerk  of  his 
acquaintance  who  is  nearly  always  to  be  seen  on  his 
off  nights  in  the  store  where  he  is  employed,  not 
standing  behind  the  counter,  of  course,  but  lounging 
around  outside  with  hat  and  coat  on,  and  saying 
plainly  by  his  manner  that  "I  don't  have  to  wait  on 
customers — the  other  fellows  do  that." 

These  men  were  all  incapable  to  a  greater  or  less 
extent  of  entertaining  themselves  as  successfully 
outside  of  their  occupations  as  within  them,  even 
during  a  short  period  when  one  would  think  the 
change  of  scene  and  activity  a  delightful  variation. 
What  creatures  of  habit  we  all  are! 


We  are  compelled  to  let  the  Camp-fire  go  out  this 
month.  We  have  insufficient  fuel  to  throw  on  in 
order  to  keep  up  the  cheery  blaze.  Shall  it  be  per- 
mitted to  remain  cold,  or  shall  the  fire  be  renewed? 
The  answer  rests  with  our  readers.  They  have  only 
to  send  us  more  material  if  they  desire  to  keep  the 
institution  alive.  If  we  get  nothing  we  shall  assume 
that  they  desire  it  discontinued.  We  are  willing  and 
anxious  to  do  whatever  our  readers  desire :  what  is 
their  wish? 


The  druggists  of  Iowa  have  recently  been  troubled 
with  the  operations  of  a  fakir  selling  "Dunlap's 
Corn  Cure,"  which  he  pretends  is  made  by  Orator 
F.  Woodward,  of  Le  Roy,  New  York,  a  reputable 
manufacturer  of  certain  proprietaries.  The  machi- 
nations of  this  chap  were  exposed  in  the  Bulletin 
a  couple  of  years  ago,  at  which  time  a  number  of 
our  readers  sent  in  letters  explaining  how  they  had 
been  hoodwinked. 


At  a  recent  meeting  of  the  St.  Louis  Drug 
Clerks'  Society  Albert  J.  Bretscher  was  elected 
president,  Carl  Hinrichs  first  vice-president,  H.  F. 
Senn  second  vice-president,  C.  H.  Mueller  secretary, 
and  H.  A.  Wolf  treasurer.  An  employment  bureau 
has  been  located  at  the  St.  Louis  office  of  Parke, 
Davis  &  Company,  and  Mr.  Chas.  E.  Miller  will 
have  charge  of  it.  The  society  held  its  annual  ban- 
quet February  16. 
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THE  MONTH. 


THE  CHICAGO 
TROUBLES. 


The  great  sensation  of  a  couple  of 
months  ago  in  Chicago,  caused  by 
the  aristol  discoveries,  proved  to 
be  scarcely  a  nine-days'  wonder.  It  quieted  down 
as  quickly  as  it  flared  into  prominence.  Following 
out  their  usual  custom,  the  Farbenfabriken  of 
Elberfeld  Company  waived  prosecutions  in  all  cases 
where  the  victims  signed  affidavits  to  be  good  in  the 
future.  All  but  ten  .of  the  108  druggists  signed : 
what  will  be  done  to  these  ten  remains  to  be  seen. 
Meanwhile  everything  is  quiet  on  the  Potomac. 
Feeling  that  Milwaukee  might  possibly  be  caught 
in  a  similar  pickle,  the  State  Dairy  and  Food  Com- 
missioner of  Wisconsin  examined  samples  of  drugs 
purchased  in  a  number  of  stores  throughout  the  city. 
So  far  as  we  know,  the  medicaments  were  found  in 
every  case  to  conform  reasonably  to  the  proper 
standards  of  strength  and  purity — a  showing  which 
bears  out  our  remark  of  last  month,  apropos  of  the* 
Chicago  situation,  that  the  extent  of  the  aristol 
sophistication  is  not  to  be  considered  the  extent  of 
adulteration  in  general.  The  products  of  the  Ger- 
man house  in  question  are  sold  at  such  extortionate 
prices  in  this  country  that  American  druggists, 
angered  at  such  exploitation,  have  sometimes  per- 
mitted themselves  unwisely  to  buy  what  they  con- 
sidered to  be  contraband  material,  but  which  in  too 
many  cases  turned   out  to  be  basely  sophisticated 

articles. 

«     4^     « 

In  the  meantime  the  Farbenfab- 
riken of  Elberfeld  Company  has 
angered  the  druggists  of  another 
city.  It  is  thought  that  the  company  instigated  a 
fierce  attack  on  the  honesty  of  druggists  which 
appeared  last  month  in  a  Sunday  issue  of  the  Nezv 
York  American  and  Journal.  It  was  therein  de- 
clared that  druggists  were  substituters  of  the  first 
water,  and  that  a  non-substituting  apothecary  was 
not  more  difficult  to  find  than  the  traditional  needle 
in  a  haystack.  Naturally  enough,  this  did  not 
digest  well  with  the  pharmacists  of  Greater  New 
York.  A  conference  committee  was  appointed  by 
the  various  local  associations  to  call  upon  the  busi- 
ness manager  of  the  Hearst  paper  and  express  a  little 
righteous  indignation.  The  mission  seems  to  have 
been  fairly  successful — so  much  so  that  the  opinion 
was  afterwards  expressed  that  no  more  unfounded 
attacks  would  appear  in  the   Nezv   York   American 
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and  Journal.  Later  on,  Mr.  Alpers,  one  of  the  most 
indignant  among  the  druggists,  presented  a  paper 
before  the  Manhattan  Pharmaceutical  Association 
intended  to  express  the  views  of  that  body  anent  the 
subject  of  substitution.  Mr.  Alpers,  it  may  well  be 
supposed,  did  not  handle  the  Elberfeld  concern  with 
kid  gloves. 

*     *     * 


PUBLICITY  AND 

THE  A.  PH.  A 


Much  satisfaction  has  been  ex- 
pressed over  the  action  of  the 
Council  of  the  American  Pharma- 
ceutical Association  in  deciding  to  give  publicity  to 
most  of  its  transactions  between  the  annual  meet- 
ings. The  Council  has  entire  charge  of  all  associa- 
tion business  during  the  interim,  and  many  actions 
of  more  or  less  importance  are  taken  from  time  to 
time.  Hereafter  copies  of  the  Council  correspond- 
ence will  be  furnished  to  the  pharmaceutical  journals 
— an  action  which  might  well  be  duplicated  by  the 
Committee  of  Revision  of  the  Pharmacopoeia.  Pub- 
licity goes  far  to  keep  the  druggists  of  the  country 
interested  in  the  work  of  bodies  of  this  kind,  and 
furthermore  prevents  any  glaring  blunders  and 
errors  from  being  committed.  Taking  up  one  or 
two  things  found  in  the  Council  correspondence,  we 
note  that  Harry  B.  Mason  has  oftered  a  motion,  in 
opposition  to  the  proposal  of  the  Committee  on  Time 
and  Place  of  Meeting,  that  the  entertainments  at  the 
forthcoming  Atlantic  City  convention  be  not  restrict- 
ed to  the  evening  periods.  Mr.  Mason's  view  is 
that  the  afternoons  are  much  pleasanter  for  the 
purpose,  particularly  at  a  resort  like  Atlantic  City, 
and  that,  on  the  other  hand,  the  members  do  not 
object  to  evening  business  sessions.  We  note  also 
that  231  pharmacists  were  elected  to  membership 
during  the  calendar  year  of  1904,  and  that  33  mem- 
bers were  elected  during  the  first  three  weeks  of 

1905. 

*     *     ♦ 

The    Bulletin    has    received    a 
THE  NEW  YORK      circular     from    the    New    York 

COLLEQB.  •     1'        •  ~ 

College  of  Pharmacy  mdicatmg 
the  changes  which  have  been  made  in  its  several 
courses  by  virtue  both  of  the  recently  enacted  grad- 
uation prerequisite  law  and  of  the  amalgamation  of 
the  college  with  Columbia  University.  The  old 
Ph.G.  course  has  been  retained,  although  this  degree 
will  not  be  granted  by  the  university  but  by  the 
college  itself.  The  entrance  requirement  of  twelve 
regents'  counts  will  of  course  now  be  exacted,  and 
it  is  explained  that  these  counts  may  be  secured  in 
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any  subjects.  The  idea  of  having  the  Board  of 
Regents  give  a  special  examination  in  pharmaceu- 
tical mathematics  has  been  abandoned.  There  is 
now  a  course  leading  to  a  degree  of  Ph.C.  granted 
by  the  university,  and  this  is  made  to  conform  to 
university  standards.  The  entrance  requirement  is 
forty-eight  regents'  counts,  and  the  course  comprises 
two  full  academic  years  of  nine  months  each  instead 
of  the  shorter  years  which  are  the  rule  in  the  familiar 
Ph.G.  course.  In  the  third  place,  the  preexisting 
"postgraduate  course"  will  now  be  known  as  the 
''graduate  course,"  and  after  1906-7  will  be  open 
only  "to  pharmaceutical  chemists  graduating  from 
the  university  course  or  to  graduates  of  equal 
standing  from  other  colleges."  The  degree  of  Doc- 
tor of  Pharmacy  will  be  given  at  the  completion  of 
this  "graduate  course"  by  the  university. 

*  *     * 

The  work  of  organizing  Greater 
New  York  in  the  interests  of  the 
N.  A.  R.  D.  is  proving  somewhat 
more  complex  and  difficult  than  was  at  first  sup- 
posed. There  are  many  conflicting  interests  to  har- 
monize in  so  large  and  cosmopolitan  a  city.  Each 
one  of  the  six  or  seven  local  associations  is  more  or 
less  jealous  of  its  prerogatives,  and  some  of  the 
bodies  hesitate  to  join  in  a  united  movement  which 
they  seem  to  feel  will  mean  a  partial  loss  of  their 
independence.  The  Manhattan  Pharmaceutical 
Association  and  the  German  Apothecaries'  Society 
have  compromised  by  abstaining  from  allying  them- 
selves with  the  N.  A.  R.  D.,  and  recommending 
instead  that  their  members  do  so  individually.  This 
will  probably  mean  that  the  membership  of  the  two 
associations  will  be  organized  separately  on  the- 
district  plan,  since  individual  druggists  of  course 
cannot  be  members  of  the  N.  A.  R.  D.  A  number 
of  well-known  druggists  have  openly  expressed  their 
opposition  to  the  whole  N.  A.  R.  D.  movement  at 
some  of  the  local  meetings,  and  in  at  least  a  few 
instances  resignations  have  been  threatened  if  sup- 
port were  given  the  national  body.  In  fact,  one  man, 
Emile  Brunor,  resigned  in  the  Manhattan  associa- 
tion, but  his  resignation  was  refused. 

*  *     * 


THE  CONDITIONS 


Still,  the  work  of  organization  in 
OF  ORGANIZATION.  Greater   New   York  seems  to  be 

progressing  quite  satisfactorily 
after  all.  Some  opposition  was  made  last  month  to 
the  proposal  of  charging  each  druggist  an  organiza- 
tion fee  at  the  start  of  $3.50  in  addition  to  the  reg-- 


ular  annual  N.  A.  R.  D.  dues  of  $4,  but  this  quieted 
down  after  it  had  been  explained  that  the  fee  was 
always  exacted  at  the  outset.  Col.  Duble  is  being 
assisted  by  Mr.  J.  D.  Bellaire  and  Mr.  G.  V.  Lincoln, 
and  the  detailed  work  of  street-to-street  organization 
is  now  well  under  way.  The  work  is  being  done 
under  the  following  conditions,  set  forth  by  a  joint 
conference  representing  the  various  local  associa- 
tions and  held  early  last  month : 

1.  The  N.  A.  R.  D.  to  do  the  organizing. 

2.  That  the  N.  A.  R.  D.  collect  the  dues  for  the  N.  A.  R.  D. 

3.  Payment  of  the  N.  A.  R.  D.  dues  alone  will  not  constitute 
good  standing  in  the  local  associations. 

4.  Failure  to  pay  the  N.  A.  R.  D.  dues  will  not  interfere 
with  membership  of  the  local  associations. 

5.  The  local  associations  shall  not  be  responsible  for  the 
dues  of  any  member  or  any  number  of  members,  the  amount 
collected  by  the  representatives  of  the  N.  A.  R.  D.  consti- 
tuting its  full  payment  to  that  organization  (N.  A.  R.  D.). 

6.  The  local  association  to  aid  the  work  of  the  N.  A.  R.  D. 
in  every  possible  way. 

It  is  of  course  understood  that  the  whole  work  of 
organization  in  New  York  City  is  done  in  the  inter- 
ests of  the  contract  plan,  and  will  apply  only  to  the 
patents  sold  under  this  plan. 


THE  CONTRACT 
MOVEMENT. 


The  contract  movement  is  attain- 
ing very  gratifying  dimensions. 
During  the  last  month  several 
additional  manufacturers  have  secured  a  seat  in  the 
band  wagon.  They  are  mostly  small  houses,  but 
they  are  nevertheless  welcome.  The  National  Phar- 
macy Company  of  San  Francisco  has  joined  what 
the  "N.  A.  R.  D.  Notes"  calls  "the  Pacific  Coast 
coupon  clearing  house  squad  of  manufacturers," 
while  the  Dr.  Feld  Chemical  Company  of  Boston 
has  adopted  the  direct-contract  and  serial-numbering 
plan  in  its  purest  and  most  unsophisticated  form.  In 
the  third  place,  the  Morgan  Drug  Company  of 
Brooklyn,  manufacturers  of  Palmer's  Skin  Success 
Ointment,  Soap,  etc.,  has  entered  into  the  member- 
ship of  the  so-called  "St.  Louis  Club"  of  proprietors 
using  the  limited  form  of  the  contract  plan.  The 
Peruna  Company,  meanwhile,  has  put  its  plan  into 
effect  without  waiting  for  the  30,000  signatures 
which  was  at  first  made  a  condition  precedent.  Last 
month  over  20,000  names  had  been  obtained,  and 
the  company  thought  it  would  be  unfair  to  wait  any 
longer.  Doubtless  hundreds  of  druggists  were 
hanging  back  until  the  step  should  be  taken,  and  the 
adoption  of  the  plan  will  probably  cause  them  to 
"rush  to  cover."     The  Peruna  Company  wants  it 
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PLATT   AND 
OTHERS. 


clearly  understood  that  every  aggressive  cutter  in 
the  country  has  without  doubt  laid  in  a  large  stock 
of  goods,  and  that  disappointment  should  therefore 
not  be  felt  if  the  results  fail  to  be  absolutely  conclu- 
sive for  some  time. 

A  few  well-known  cutters  have 
been  causing  more  or  less  trouble 
during  the  last  few  weeks.  In  the 
first  place,  our  friend  Piatt — Isaac  Piatt,  of  Chicago 
— has  broken  loose  again.  The  World's  Dispensary 
Medical  Association  issued  last  month  a  list  of 
dealers  to  whom  its  products  were  not  to  be  distrib- 
uted under  the  operations  of  the  "St.  Louis  Club" 
limited  form  of  contract  plan;  this  list  was  passed 
along  by  the  N.  A.  R.  D. ;  and  thereupon  Piatt  be- 
sought the  courts  to  grant  him  another  injunction, 
declaring  that  the  promise  made  him  two  or  three 
months  ago  had  not  been  kept — the  promise  that  if 
he  abandoned  the  former  injunction  suit  he  could  buy 
goods  ad  libitum*  Incidentally  this  development 
perhaps  explains  why  Secretary  Wooten  has  ceased 
to  issue  lists  of  cutters :  these  will  hereafter  be  sent 
out  to  subscribers  by  the  North  American  Mercantile 
Agency  of  Chicago.  In  the  conspiracy  suit  brought 
in  Milwaukee  by  a  cutter  the  defendant  jobbers  have 
demurred  to  the  complaint,  and  the  judge  at  this 
writing  still  has  the  demurrer  under  advisement.  In 
Baltimore  several  cutters,  as  was  predicted  in  the 
Bulletin  last  month,  have  broken  away  from  the 
local  schedule  and  have  issued  a  list  of  their  own. 


THE 
MICHIQAN  BILL. 


The  pharmacists  of  Michigan  have 
secured  the  introduction  in  the 
State  legislature  of  a  pharmacy 
bill  deserving  of  much  commendation.  There  has 
been  so  much  illegitimate  selling  of  liquor  by  a 
certain  class  of  druggists  in  the  State  that  self- 
respecting  pharmacists  have  for  years  seen  the  neces- 
sity of  achieving  a  reform  themselves  if  dangerous 
onslaughts  from  other  interests  were  to  be  warded 
oflf  and  if  the  reputation  of  the  calling  were  to  be 
saved.  In  the  present  bill  what  might  be  called  the 
"Massachusetts  idea"  has  been  adopted.  The  Board 
of  Pharmacy  will  have  power  to  suspend  the  certifi- 
cate of  registration  of  any  druggist  who  has  been 
found  guilty  in  a  responsible  court  of  law  of  vio- 
lating the  liquor  act.  Furthermore,  the  board  is 
charged  with  the  duty  of  enforcing  the  liquor  law 

*We  take  this  pa8;e  of  the  Bulletin  off  the  press  to  report 
that  Piatt  has  lost  the  suit.  The  court  decision,  favoring  the 
N.  A.  R.  D.  at  every  point,  will  be  discussed  next  month. 


as  it  applies  to  the  druggi.sts.  The  appointment  is 
provided  for  of  an  "assistant  secretary"  who  shall 
not  be  a  member  of  the  board  proper,  who  shall  be 
paid  a  good  salary  and  made  to  devote  his  entire 
time  to  the  work  of  the  board,  and  who  shall  ferret 
out  violations  of  both  the  pharmacy  and  the  liquor 
laws  and  see  that  proper  punishment  is  meted  out  to 
all  offenders.  Another  commendable  feature  of 
the  bill  is  that  in  which  provision  is  made  for  the 
establishment  of  a  high-school  standard,  in  which 
respect  the  law,  if  made  such,  will  take  the  lead  of 
any  pharmacy  act  in  the  United  States. 

*     *     * 

A  report  has  at  last  been  made 
BOARD  ACQUITTED.   ^^^  ^^^  Special  Committee  appointed 

some  months  ago  by  the  Governor 
of  California  to  investigate  the  charges  which  had 
been  made  that  the  Board  of  Pharmacy  was  dishon- 
est in  its  financial  transactions,  and  that,  further,  it 
favored  in  its  examinations  the  students  of  a  certain 
college  of  pharmacy.  The  committee  believes  that 
the  board  is  innocent  of  both  charges,  but  that  it  has 
been  indiscreet  and  somewhat  extravagant.  The 
report  of  the  committee  is  not  without  its  humorous 
features.  It  is  frankly  stated  that  a  good  deal  of 
"cribbing"  has  been  done  at  the  examinations,  but 
the  opinion  is  expressed  that  some  of  it  was  quite 
bungling  and  unscientific;  this  is  declared  to  be  par- 
ticularly true  in  the  case  of  the  young  lady  who 
smuggled  in  a  book  on  toxicology  in  her  stocking! 
Certain  reforms  are  urged  upon  the  board  with 
respect  both  to  the  examinations  and  the  matter  of 
expenses,  and  if  these  are  accomplished  the  Califor- 
nia board  will  hereafter  be  numbered  among  the 
saints  elect. 


An  echo  has  just  been  heard  of 
'^'^ExoNERATED.  ^^^  Bcecham's  pill  episode  that 
developed  in  New  York  some 
months  ago.  It  will  be  recalled  that  a  counterfeiting 
plant  was  discovered  where  great  quantities  of  the 
fake  pills  had  been  manufactured  and  labeled  for 
some  years.  The  plant  was  confiscated  and  its 
owners  prosecuted.  Incidentally  it  was  intimated 
that  a  number  of  prominent  retailers  were  more  or 
less  closely  involved.  Walter  S.  Rockey,  a  well- 
known  pharmacist  of  Greater  New  York  owning 
two  stores,  was  proceeded  against  for  having  a  con- 
siderable number  of  the  counterfeit  pills  in  his  pos- 
session. He  is  now  completely  exonerated  by  Mr. 
Battle,  the  proprietor  of  Beecham's  pills,  who  admits 
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the  justice  of  Mr.  Rockey's  defense  that  he  was  but 
an  innocent  party  to  the  affair,  and  that  he  had 
bought  the  pills  in  good  faith  from  jobbers  who  had 
been  likewise  deceived.  So  far  as  we  are  aware,  no 
other  retailers  have  been  proceeded  against. 


The  Committee  on  Historical 
^'^"^  PHARMACY  Pharmacy  of  the  American  Phar- 
maceutical Association  has  under- 
taken to  collate  data  bearing  on  the  military  and 
naval  pharmacy  of  the  Civil  War,  and  has  issued  an 
appeal  for  aid  from  all  who  have  any  knowledge  of 
the  subject.  The  men  who  participated  in  that 
struggle  are  fast  passing  away,  and  it  is  to  be  hoped 
that  the  committee  will  be  successful  in  its  effort. 
We  are  asked  to  bring  the  matter  to  the  attention  of 
our  readers,  and  to  request  all  who  are  in  a  position 
to  furnish  information  on  the  subject,  or  who  can 
suggest  possible  sources  of  information,  to  communi- 
cate with  either  of  the  officers  of  <"he  Section,  as 
follows:  Albert  E.  Ebert,  chairman,  426  State 
Street,  Chicago,  111.;  Prof.  Edward  Kremers,  his- 
torian. University  of  Wisconsin,  Madison,  Wis.; 
Caswell  A.  Mayo,  secretary,  66  West  Broadway, 
New  York.  Even  the  most  isolated  fact  may  prove 
of  value  as  supplementing  information  gathered 
from  other  sources. 

*  *     * 

Two  well-known  Baltimore  jobbers,  Muth  Broth- 
ers &  Co.  and  James  Bailey  &  Son,  who  were  burned 
out  last  year  in  the  great  fire,  will  soon  move  into 
elaborate  new  quarters,  the  former  at  23  and  25 
South  Charles  Street,  and  the  latter  at  West  Han- 
over Street,  between  German  and  Lombard.  The 
Baltimore  branch  of  Parke,  Davis  &  Co.  will  also 
be  housed  shortly  in  commodious  quarters  on  Ger- 
man Street,  between  Charles  and  Hanover. 

*  *     * 

The  Wisconsin  Board  of  Pharmacy  is  considering 
the  advisability  of  establishing  a  general  educational 
standard  equivalent  to  the  completion  of  the  first 
year  of  high-school  work,  thus  following  laudably 
in  the  footsteps  of  the  Ohio  and  Arkansas  boards. 

*  *     * 

The  Detroit  and  Wayne  County  Retail  Druggists' 
Association  has  recently  held  an  annual  election  and 
made  Chas.  F.  Mann  president,  G.  T.  Kast  and  W. 
H.  Burke  vice-presidents,  Wm.  Dupont  treasurer, 
and  Andrew  R.  Cunningham  secretary. 


The  credit  terms  of  "30  days  or  one  per  cent  for 
cash,"  determined  upon  at  the  New  Orleans  meet- 
ing in  October  of  the  National  Wholesale  Drug- 
gists' Association,  went  into  effect  January  1  all 
over  the  country,  and  it  is  stated  that  any  violation 
of  them  with  respect  to  the  sale  of  patents  will  con- 
stitute also  a  violation  of  the  rebate  plan. 


Three  drug  clerks  were  arrested  last  month  in 
Cincinnati  for  the  illegal  sale  of  cocaine.  Other 
arrests  are  threatened.  The  startling  statement  was 
made  that  the  sale  of  cocaine  in  one  of  the  stores 
was  known  to  aggregate  $60  per  day,  on  which  a 
profit  of  $48  was  realized! 

The  Massachusetts  trading-stamp  law,  enacted 
last  year,  went  into  effect  January  1.  It  imposes  a 
tax  of  three  per  cent  on  the  gross  receipts  from  the 
sale  of  the  articles  entitling  the  holders  to  receive 
trading-stamp  premiums.  Let  us  hope  that  it  will 
prove  a  success. 

*  *     * 

An  examination  was  held  recently  in  Greater  New 
York  for  the  purpose  of  selecting  pharmacists  for 
the  government  Panama  service.  There  are  three 
classes  of  positions,  and  they  pay  respectively  $900, 
$1000,  and  $1200. 

*  *     * 

Daniel  R.  Noyes,  of  Noyes  Bros.  &  Cutler,  whole- 
sale druggists  of  St.  Paul,  has  been  appointed  by 
Governor  Van  Sant  a  regent  of  the  University  of 
Minnesota  to  succeed  the  late  Judge  Greenleaf 
Clark. 

Dr.  Prescott,  the  well-known  and  revered  dean 
of  the  Department  of  Pharmacy  of  the  University 
of  Michigan,  has  been  critically  ill  with  pneumonia, 
but  at  this  writing  is  on  the  road  to  recovery. 


One  of  the  interesting  rumors  of  last  month, 
afterwards  disclaimed,  was  the  reported  merger  of 
E.  R.  Squibb  &  Sons  with  the  recently  consolidated 
Powers-Weightman-Rosengarten  Co. 


The  Oklahoma  Board  of  Pharmacy  has  recently 
decided  to  grant  certificates  of  registration  to  the 
graduates  of  a  certain  list  of  recognized  colleges  of 
pharmacy. 


GO   AND  FIND  LIVINGSTONE. 


{With  apologies  to  Elbert  Hubbard  and  his  ''Message  to  Garcia.") 
By  J.  T.  PEPPER. 


Among  all  the  men  who  have  assisted  in  the 
development  of  the  Dark  Continent,  there  is  one 
who  is  most  prominent  in  my  memory.  The  impres- 
sions of  boyhood  are  perhaps  more  permanent  and 
more  lasting  than  those  of  later  years.  When  I 
was  a  boy  my  father  and  uncle  gave  me  for  a  birth- 
day gift  a  large  book,  entitled,  "How  I  Found  Liv- 
ingstone in  Central  Africa." 

In  the  preface  it  tells  how  James  Gordon  Bennett 
gave  Henry  M.  Stanley  this  startling  order,  "Go 
and  find  Livingstone."  Livingstone,  the  great 
explorer,  dead  or  alive,  no  one  knew  which,  was 
somewhere  in  unknown,  untrodden  Central  Africa. 
No  one  knew  where — no  letter  could  reach  him — no 
telegraph  message  could  be  sent  to  him.  And  the 
command  was,  "Go  and  find  Livingstone." 

How  Stanley  made  his  preparations,  sailed  to 
Zanzibar  on  the  east  coast  of  Africa,  secured  men 
and  negro  natives  to  carry  his  "impedimenta,"  trav- 
eled on  foot  through  an  unknown  country,  through 
forests  and  swamps,  full  of  fevers  and  malarias, 
among  wild  beasts  and  hostile  native  tribes,  and 
"found  Livingstone,"  are  not  within  the  province  of 
this  article  to  tell  in  detail. 

What  I  want  to  impress  upon  your  mind  is  this: 
Bennett  gave  Stanley  the  order,  "Go  and  find  Liv- 
ingstone." Stanley  assumed  the  commission — the 
duty — without  asking  questions  and  making  un- 
necessary delays,  and  went  and  found  Livingstone. 
This  is  the  kind  of  man  we  want  to-day  to  do  the 
world's  business.  It  is  not  book-learning  that  some 
of  our  apprentices  and  clerks  need,  nor  instruction 
about  this  and  that,  so  much  as  a  little  more  back- 
bone put  into  their  make-up,  which  will  cause  them 
to  be  loyal  and  honest  to  their  employer,  to  do 
things  promptly  when  told,  to  concentrate  their 
efforts  and  exercise  their  will  power — do  the  thing : 
"Go  and  find  Livingstone!" 

Livingstone  is  dead.  Stanley  is  dead.  But  there 
are  other  Livingstones  to  find,  and  there  should  be 
many  Stanleys  to  assume  the  search. 

No  druggist,  who  has  endeavored  to  conduct  a 
retail  or  wholesale  drug  business  successfully  where 
more  or  less  help  is  needed,  but  has  been  nearly  dis- 


couraged at  times  by  the  uselessness  and  lack  of 
knowledge  of  the  average  apprentice  or  clerk — the 
inability  or  unwillingness  to  concentrate  on  a  thing 
and  do  it.  Careless  assistance,  simple  inattention, 
total  indifference,  and  half-hearted  work  seem  the 
rule,  and  it  is  difficult  to  succeed  under  such  cir- 
cumstances. Happy,  indeed,  should  the  druggist  be 
who  has  apprentices  and  clerks  who  are  interested, 
like  himself,  in  the  success  of  his  business.  You 
put  this  matter  to  a  test.  You  are  sitting  now  at 
your  desk  in  the  store — your  clerks  are  within  call. 
Summon  any  one  of  them  whom  you  think  has  the 
ability  and  knowledge  to  do  what  you  ask,  and  make 
this  request :  "Please  make  up  two  pounds  of  syrup 
of  iron  iodide  for  Dr.  Lister  this  morning." 

Will  the  clerk  quickly  say  "Yes,  sir,"  and  go  and 
make  the  syrup? 

It  is  a  pretty  safe  bet  that  he  will  not.  He  will 
look  at  you  with  surprise  and  doubt,  and  ask  one 
or  more  of  the  following  questions : 

Do  you  want  exactly  two  pounds  ? 

Do  you  mean  two  pounds  by  weight  or  by  meas- 
ure?   What  formula  shall  I  use? 

Where  is  the  iron  and  the  iodine  ? 

Is  this  part  of  my  work? 

What's  the  matter  with  Harry  doing  this  ? 

When  must  it  be  ready? 

Will  the  Doctor  call  for  it  ? 

And  I  will  lay  you  ten  to  one  that  after  you  have 
answered  the  questions,  and  explained  how  to  find 
the  information,  and  what  you  expect  him  to  do. 
and  why  you  want  him  to  do  it,  the  clerk  will  go  off 
and  ask  one  of  the  other  clerks  to  help  him,  and  then 
come  back  and  tell  you  that  he  cannot  make  syrup 
of  ferrous  iodide.  Of  course  I  may  lose  my  bet,  but 
according  to  the  law  of  average  I  will  not. 

Now,  if  he  is  a  clerk  who  ought  to  know  how  to 
make  the  syrup,  and  if  you  are  wise,  you  will  not 
bother  to  explain  to  him  whether  you  want  two 
pounds  by  weight  or  by  measure,  what  formula  you 
want  him  to  use,  or  where  the  iron  or  the  iodine  is. 
but  you  will  sweetly  smile  and  say,  "Never  mind.  I'll 
do  it  myself." 

This  being  unable  to  act  alone  without  the  assist- 
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ance  of  another,  this  weakness  of  the  will-power, 
this  unwillingness  to  make  an  attempt  to  succeed, 
are  the  things  that  keep  the  great  majority  of  drug 
clerks  all  on  the  same  dead  level  of  mediocrity.  If 
they  will  not  try  to  help  themselves  how  can  they 
expect  others  to  help  them?  If  it  were  not  for  the 
dread  of  getting  the  "G.  B."  on  Saturday  night, 
many  an  apprentice  or  clerk  would  not  do  as  much 
as  he  does. 

A  clerk  of  a  few  years'  experience  was  seeking 
employment  from  a  druggist  when  the  following 
conversation  took  place : 

"What  salary  do  you  want?" 

"Twenty  dollars  a  week." 

"Do  you  think  that  your  services  are  worth  twenty 
dollars  a  week?" 

"No,  but  I  want  that  much  money  to  keep  me 
going." 

Is  such  a  clerk  likely  to  "Go  and  find  Living- 
stone?" 

This  drug  clerk  was  honest  in  admitting  that  he 
did  not  think  his  services  worth  what  he  was  ask- 
ing for  them,  but  he  wanted  that  amount  of  money 
to  pay  for  his  board  and  his  clothes,  and  to  have 
plenty  of  spending  money. 

There  you  have  the  fact  in  all  its  plainness  and 
bareness:  the  clerk  does  not  think  about  the  value 
of  the  services  he  intends  to  give  for  so  much  pay. 
He  thinks  only  of  the  pay.  Clerks,  if  they  would 
try,  could  make  themselves  very  much  more  valuable 
to  their  employers.  Most  employers  are  willing  to 
pay  good  salaries,  but  they  are  entitled  to  expect  in 
return  an  equal  value  in  good  service. 

You,  a  retail  druggist  doing  a  large  business,  a 
wholesale  druggist,  or  a  manufacturer,  advertise 
for  a  stenographer,  and  nine  out  of  ten  who  apply 
can  neither  spell  nor  punctuate,  or  hyphenate  a 
word  in  the  proper  place  at  the  end  of  a  line,  and 
apparently  they  do  not  think  it  necessary  to  have 
this  knowledge. 

Can  such  a  one  write  a  letter  to  Livingstone  ? 

"You  see  that  head  clerk,"  said  the  manager  to 
me  in  a  large  retail  drug  store. 

"Yes;  what  about  him?" 

"Well,  he's  a  good  clerk,  a  splendid  salesman,  but 
if  he  was  reasonably  sure  that  I  would  be  out  of  the 
store  for  an  hour,  he  would  go  out  to  the  laboratory 
and  smoke,  and  let  the  other  clerks  attend  to  the 
business." 

Would  such  a  clerk  "Go  and  find  Livingstone?" 

"That's  a  smart  boy  you  have  in  your  store," 


said  a  customer  to  me  one  day  about  an 
apprentice. 

"Yes,  he  is  one  of  the  smartest  and  quickest  boys 
that  I  ever  had  in  the  store.  He  is  a  good  boy  to 
work,  too.  Still,  if  I  send  him  out  to  deliver  a 
parcel  he  may  accomplish  the  errand  all  right,  but  if 
he  meets  his  friends  he  talks  too  long,  and  never 
seems  to  think  there  is  any  hurry  for  him  to  come 
back  to  the  store." 

Could  such  an  apprentice  be  trusted  to  "Go  and 
find  Livingstone?" 

We  hear  a  good  deal  about  drug  clerks'  unions, 
and  how  the  clerks  are  imposed  upon  by  their 
employers,  and  how  hard  they  have  to  work,  and 
for  so  little  pay,  and  with  it  all  sometimes  go  many 
hard  words  for  the  druggist  who  employs  clerks.  It 
is  true  the  hours  are  long,  but  neither  the  druggists 
nor  clerks  can  change  them,  although  they  can  alle- 
viate them  considerably  by  frequent  changes. 

Nothing  is  said  about  the  druggist  who  grows 
old  before  his  time,  enduring  long  hours  of  work 
in  a  drug-tainted  and  not  too  healthy  atmosphere, 
trying  to  get  careless  apprentices  and  clerks  to  do 
intelligent  work;  nor  about  his  long-drawn-out 
patience  with  apprentices  and  clerks  who  do  noth- 
ing but  loaf  when  his  back  is  turned.  The  druggist, 
under  conditions  of  this  kind,  must  necessarily  be 
constantly  dismissing  clerks  that  have  shown  their 
incapacity  to  further  the  interests  of  his  business, 
and  engaging  others.  It  makes  no  difference  how 
good  the  times  are,  this  sorting  process  continues; 
if  times  are  hard  and  work  becomes  scarce,  the  sort- 
ing is  done  finer  and  finer — out,  and  forever  out, 
the  incompetent  and  unworthy  go.  It  is  the  survival 
of  the  fittest.  Self-interest  prompts  every  druggist 
to  employ  the  best — those  who  can  "Go  and  find 
Livingstone." 

I  have  been  a  clerk,  and  I  have  employed  clerks, 
and  I  know  there  is  something  to  be  said  on  both 
sides.  My  interest  and  sympathies  go  out  to  the 
apprentice  or  clerk  who  does  his  work  when  the 
"boss"  is  away  just  as  he  does  when  he  is  at  the 
store. 

And  the  clerk  who,  when  told  to  "Go  and  find 
Livingstone,"  intelligently  and  confidently  goes 
about  the  work  assigned  to  him,  without  asking  a 
host  of  questions,  and  with  no  intention  of  doing 
anything  but  the  very  best  work  of  which  he  is 
capable,  never  gets  dismissed  because  there  may  be 
a  lack  of  business,  nor  need  he  ask  for  a  raise  in  his 
salary.     Conducting  a  retail  drug  business  is  one 
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long  search  for  just  this  kind  of  a  clerk.  Anything, 
within  reason,  that  such  a  clerk  asks  would  be 
granted;  his  kind  is  so  rare  that  no  druggist  can 
afford  to  let  him  go.     He  is  wanted  in  every  retail 


drug  store,  wholesale  establishment,  and  pharmaceu- 
tical laboratory.  The  drug  world  cries  out  for  him. 
He  is  needed  and  needed  badly — the  clerk  who  can 
"Go  and  find  Livingstone." 


A   BEAUTY   BOOK. 

An  Attractive   and    Handsome   Piece  of  Advertising — Exploiting  Toilet  Goods  of  All   Kinds — Full  Text 

and  Directions  for  Printing. 

By  FRANK  FARRINQTON. 


My  observation  and  experience  teach  me  that 
the  readers  of  the  Bulletin  of  Pharmacy  are  the 
most  prosperous  and  most  intelligent  and  discern- 
ing druggists  in  their  respective  towns.  Whether 
they  are  so  because  they  read  the  Bulletin,  or 
whether  they  read  the  Bulletin  because  they  have 
such  qualities,  does  not  matter.  Either  explanation 
sounds  reasonable.  It  is  the  quality  of  the  Bulle- 
tin's patronage  that  encourages  me  to  offer  them 
the  plan  and  copy  for  a  booklet  that  costs  a  little 
more  to  get  up  than  a  cheap  druggist  would  put  into 
such  advertising,  and  which  appeals  to  a  better  class 
of  trade  than  will  come  to  a  second-rate  dealer. 

The  copy  for  the  booklet,  as  given  below,  will 
indicate  the  plan  and  scope  of  the  ad.  It  is  one 
which  should  be  placed  in  the  hands  of  the  best 
people  of  town,  and  it  will  pull  hardest  on  just  the 
most  desirable  class  of  trade. 

For  that  reason  it  requires  special  care  in  the 
make-up  of  the  reading  matter  and  in  the  mechanical 
make-up.  Go  to  the  best  printer  for  this,  and  don't 
cut  him  down  on  the  price  limit  so  far  that  he  cannot 
afford  to  take  pains  with  the  job. 

The  booklet  that  I  issued  was  printed  inside  in 
black  on  white  paper,  and  the  cover  was  of  yellow 
with  a  purple  ink.  The  half-tones*  were  selected  with 
a  view  to  their  attractiveness,  and  they  diversified 
text  matter  which  might  otherwise  have  been  care- 
lessly read. 

In  mailing  I  used  large  envelopes  which  permitted 
the  enclosure  of  the  booklet  without  folding.     The 


*Ready-made  cuts  for  such  booklets  can  be  purchased  of 
firms  like  the  Barnes-Crosby  Co.,  Washington  Street  and 
Fifth  Avenue,  Chicago,  and  A.  Moore  &  Co.,  17  Rose  Street, 
New  York  City.  Send  for  their  catalogue  if  you  want  to 
make  a  selection. — The  Editors. 


envelopes  were  6^   by  9j^,  and  the  page  of  the 
booklet  6  by  8^. 

The  first  cover-page  was  given  up  to  a  4^  by  6 
half-tone  of  Ethel  Barrymore  (any  other  handsome 
and  well  known  actress  would  do),  under  which  was 
her  name  in  fine  type,  and,  below  that,  in  large, 
open-face  type, 

FARRINGTON'S  BEAUTY  BOOK. 

The  inside  cover-pages  were  left  blank,  and  the 
last  page  was  arranged  as  follows : 

Almond  Cream  is  a 
freckle,  tan  and 
pimple  banisher — 35c. 

If  we  do  not  have  your 
favorite  toilet  prepar- 
ation, let  us  order  it. 

Farrington's 
Delhi. 

Inside  page  one  had  the  following  text,  as  well  as 
a  cut  o!  a  pretty  Indian  girl : 

APPEARANCE. 

To  wish  to  look  one's  best  is  not  vanity.  It  is 
self-respect. 

Beauty  is  not  due  to  perfect  regularity  of  form 
or  feature.  It  is  due  more  to  a  grace  and  vivacity 
of  manner  and  a  pure  skin. 

The  first  of  these  can  be  cultivated  by  any  one. 
The  last  can  be  gained  by  care  and  the  use  of 
proper  helps. 

These  proper  helps  we  class  with  the  neces- 
sities of  life,  and  this  little  booklet  tells  you  about 
our  supply  of  them. 

If  you  note  the  absence  of  any  of  your  favor- 
ites from  our  list— let  us  order  them  for  you. 
The  special  order  will  cause  but  slight  delay  and 
usually  no  extra  expense. 
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A  CLEAR  COMPLEXION. 

That  is  the  one  thing  that  everybody  wants. 
It  is  easily  obtained,  easily  kept,  and  easily  driven 
away.  If  more  people  would  follow  the  example 
of  the  late  Pope  Leo,  and  eat  just  enough  to 
live  on,  more  people  would  not  have  the  complex- 
ions they  do. 

Care  of  the  complexion  begins  with  care  of  the 
stomach. 

Here  are  two  things  that  we  recommend  as 
harmless  and  unequaled  for  complexion  puri- 
fiers: Charcoal  tablets  at  10  cents  and  25  cents 
a  box  (they  cure  disordered  stomach  and  they 
are  not  a  drug)  ;  Phosphate  of  soda  at  35  cents 
a  bottle  (the  best  laxative  you  can  get).  They 
are  both  simple  and  pleasant  to  take. 

The  frequent  use  of  the  two  will  keep  any  one's 
complexion  clear. 

"And   beauty   draws   us   with   a   single   hair." 

— Pope. 

Inside  page  two  was  as  follows : 
TEETH. 

No  part  of  the  anatomy  so  well  repays  one  for 
care  as  the  teeth.  Proper  care  and  proper  use  of 
the  teeth  will  save  untold  doctor's  and  dentist's 
bills. 

Many  a  reputation  for  beauty  has  been  gained 
by  a  row  of  white  teeth. 

The  A  good  tooth-brush  is  a  joy  forever,  but 
Brush  a  cheap  one  is  a  delusion  and  a  snare. 
The  moral  is  obvious.  A  good  brush  for  you  is 
one  that  gets  into  the  crannies  and  crevices  of 
your  teeth,  and  one  that  suits  you.  It  is  one  that 
will  not  shed  its  bristles  in  hard  use. 

We  sell  brushes  guaranteed  not  to  lose  their 
bristles.  The  prices  on  them  are  from  25  cents 
up.  The  cheaper  brushes  are  not  guaranteed. 
Our  name  on  the  brush  means  that  it  is  guar- 
anteed. 

It  pays  to  buy  a  guaranteed  brush.  It  is 
cheaper  in  the  end  and  gives  better  satisfaction 
while  it  lasts.  If  you  get  one  of  the  good  ones 
and  the  bristles  come  out,  bring  it  back  and  we 
will  give  you  a  new  one  free. 

Other  To  make  the  use  of  the  brush  of  value, 
Things  you  need  the  best  of  dentifrices.  That 
means  powder,  paste,  liquid  or  whatever  form 
you  prefer. 

We  recommend  the  one  of  each  kind  that  bears 
our  name.  Our  powder  comes  in  large  sprinkler- 
top  bottles  at  25  cents.  The  paste  is  in  collapsible 
tubes  at  25  cents,  fragrant  and  delicious  to  use. 
The  liquid  we  call  Dentifoam,  and  we  sell  it  for 
20  cents. 

Each  of  these  preparations  is  the  very  best  of 
its  kind  and  warranted  to  suit  or  we  give  you 
back  your  money. 


In  addition  we  have  all  the  standard  tooth 
cleansing  preparations. 

Toothpicks,  both  quill  and  wood,  by  the  bunch 
or  box,  5  cents  and  10  cents.  Dental  floss,  10 
cents  a  spool.  Don't  omit  peroxide  of  hydrogen 
and  euthymol  from  your  tooth  toilet  shelf.  A 
little  of  either  occasionally  keeps  the  breath  and 
mouth    sweet. 

It  will  pay  any  one  to  use  a  tooth-brush  thor- 
oughly three  times  a  day.  If  you  don't  believe  us, 
ask  your  dentist. 

"Then  beauty  is  its  own  excuse  for  being." 

— Emerson. 


Inside  page  three : 


Borax,  15c  lb. 

Violet  Ammonia, 
20c  pt. 

Violet  Sea  Salt, 
25c  bottle. 

Toilet  Waters, 
25c  up. 

Castile   Soap, 
5c  and  10c. 

Violet    Soap, 
lOc  up. 

Sulphur  and  other 
medicated  soaps  at 
low  prices. 

Sponges,  5c,  10c, 
and  up  to  $1.00. 

Rubber   Sponges, 
50c,  75c,  and  $1.00. 

Bath  Brushes,  35c, 
50c,  and  $1.00. 

Bath  Mitts,  20c  to 
35c  pair. 

Ditman's  Sea  Salt,  25c. 


FOR  THE  BATH. 

In  spite  of  all  the  fads  in  the 
way  of  mud  baths,  sun  baths,  no 
baths,  etc.,  the  good  old  fashioned 
water  bath  still  retains  its  popu- 
larity. 

People  must  and  will  bathe,  and 
in  warm  weather  more  attention 
is  given  to  bathing  than  at  any 
other  time. 

It  is  not  often  that  one  finds  in  a 
small  city  a  drug  store  offering 
such  a  complete  line  of  the  things 
that  add  to  the  comfort  of  bath- 
ing as  we  offer  to  the  public. 

We  have  all  that's  best  in  the 
way  of  soap  and  all  that  is  new  and 
desirable  in  the  way  of  bath 
brushes,   mitts,   sponges,   etc. 

Our  sponge  stock  is  always  kept 
in  glass  cases  and  is  free  from  any 
dirt  except  the  natural  sand  that 
remains  in  any  sponge.  The  rub- 
ber  sponges   haven't   even   that. 

The  rubber  sponge  has  come  to 
stay.  Better  see  them  before  buy- 
ing a  sponge  again. 

In  the  way  of  toilet  waters  and 
other  additions  to  the  bath,  we 
have  much  that  can  make  you 
happy. 

All  the  goods  that  we  offer  in 
this  line  are  of  the  best  and  are 
fully  guaranteed  to  give  satisfac- 
tion. 

Violet  Sea  Salt  and  Violet  Am- 
monia are  specialties  that  are  re- 
freshing and  invigorating.  If 
you've  never  tried  them,  don't  de- 
lay. 


"For  where  is  any  author  in  the  world  teaches  such  beauty  as  woman's?" 

— Shakespeare- 
Inside  page  four  contained  the  following  text  and 
a  cut  of  a  girl  with  very  long  hair;  under  the  latter 
was  the  remark  that  "our  hair  tonic  did  it." 
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THE  CROWNING  GLORY. 

A  woman's  hair  is  truly  her  crowning  glory. 
It  ought  to  be  cared  for  as  such. 

Well  brushed  is  well  kept.  Brushing  will  do 
more  for  the  hair  than  the  careless  application 
of  all  manner  of  tonics.  The  frequent  washing 
and  rubbing  of  the  scalp  with  the  finger-tips  are 
necessary  adjuncts  to  the  use  of  any  dandruff 
cure,  however  valuable  it  may  be. 

Get  a  brush  with  a  solid  or  an  aluminum  back. 
The  aluminum  back  brushes  especially  are  easily 
kept  clean  and  are  very  durable. 

Prices  on  these  are  from  50  cents  up. 

A  solid  back  oak  brush  that  will  not  warp  or 
split  or  lose  its  bristles  is  the  best  kind  to  tie  to. 
We  have  them  from  50  cents  up  and  every  one  is 
fully  guaranteed.  If  the  bristles  come  out,  you 
get  a  new  brush  free. 

In  cheap  brushes  we  have  the  best  for  the 
money  at  from  25  cents  up.  Infants'  hair- 
brushes 25  cents. 

Combs  from  5  cents  to  50  cents,  all  sorts,  from 
the  baby's  comb  to  the  finest  dressing  comb. 
Good  hair  curlers  are  15  cents. 

HELPS  FOR  LOOSE  HAIR. 

If  your  hair  comes  out,  get  a  bottle  of  our  Qui- 
nine Hair  Tonic  and  apply  it  regularly,  rubbing 
it  well  into  the  scalp,  not  merely  into  the  hair. 
Use  a  shampoo  as  often  as  you  can.  Our  Quinine 
Hair  Tonic  is  but  25  cents  a  bottle.  We  guaran- 
tee it  to  help  your  hair.  If  it  doesn't  do  as  you 
think  it  ought,  your  money  back. 

We  sell  all  the  other  standard  hair  restorers, 
too:      ,    ,    ,    ,    , 


Face  powders  that  are  in  demand  are 


-,  etc. 


Tar  shampoo  jelly  at  25  cents  is  a  fine  improve- 
.ment  upon  the  tar  soap.     We  have  all  the  best 
makes  of  tar  soap  at  low  prices. 

"  'Tis    beauty   calls   and    glory   shows   the   way." 

— Lt: 

Inside  page  five: 

THE  DRESSING  TABLE. 

Every  woman  takes  a  pride  in  the  completeness 
of  her  dressing  table  fittings. 

That  means  a  supply  of  about  everything  men- 
tioned in  this  booklet,  but  most  especially  it 
means  the  things  that  we  tell  about  on  this  page. 

With  the  teeth  and  the  bath  and  the  hair  pro- 
vided for,  there  are  endless  little  odds  and  ends 
that  make  comfort,  during  hot  weather  or  cold. 

In  the  way  of  talcum  powder,  there  is  of 
course  a  best,  and  it  is ,  which  is  of  a  par- 
ticularly delicate  perfume  and  fineness  (25  cents 
a  box).  We  have  many  other  talcums  that  you 
might  like,  though  we  don't  call  them  as  good  as 

the   above.       They  are  ,  ,  . 

,  ,   etc.,   at   various  prices,   from   10 


cents  up. 


>  .  ,  etc.     They  cost  from  10 

cents  to  50  cents. 

Papier  Poudre  is  a  talcum  in  the  shape  of  thin 
leaves  put  up  in  25  cent  books.  Take  it  with  you 
when  traveling  or  when  out  calling  or  shopping. 
A  leaf  torn  out  will  clean  and  refresh  the  face 
and  hands. 

Almond  Meal  softens  the  skin,  heals  and 
soothes  and  whitens  it.  It  is  an  effective  ban- 
isher  of  pimples,  freckles  and  tan— 35  cents  for 
the  best. 

Theatre  Rouge  No.  18  and  Rosaline  (a  nail 
tint  and  rouge)  are  very  useful  and  are  25  cents 
each. 

's  cold  cream — the  best  that  can  be  made. 

It  is  put  up  in  handsome  jars  for  25  cents  and 
50  cents.  Warranted  not  to  promote  the  growth 
of  hair  on  the  skin. 

We  have  powder  puffs  in  great  variety  and 
abundance,  and  rabbit's  feet  as  well,  the  best  that 
ever  came  to  Delhi.  Prices  from  10  cents  to  50 
cents. 

Skin  Food,  one  that  you  can  depend  upon  to 
clarify  the  skin  and  build  up  its  tissues,  25  cents. 

,  the  perspiration  powder,  25  cents. 

A  fine  rubber  complexion  brush  is  a  bargain  at 
25  cents.    We  sell  you  a  good  one  for  that  price. 

($1.00)  removes  all  superfluous  hair  and 

is  harmless.  It  is  recommended  by  the  best 
physicians. 

"Who  doth  not  feel  the  might,  the  majesty  of  loveliness?" 

— Byron. 

Inside  page  six  contained  the  following  text  and 
a  cut  of  a  very  small  but  attractive  face: 

THE  HANDS. 

We  have  a  good  many  things  that  will  be  of 
use  to  you  in  taking  care  of  your  hands  and  nails. 
They  require  a  deal  of  care  at  all  times,  and  the 
better  tools  you  have  for  the  purpose,  the  easier 
it  will  be  to  do  the  job  well. 

Have  you  a  good  hand  scrubbing,  brush  ?  They 
cost  but  a  quarter. 

How  is  your  nail-brush?  We  give  you  good 
ones  at  25  cents,  35  cents,  45  cents,  and  50  cents. 
These  are  all  brushes  that  will  wear  well  and  are 
guaranteed  not  to  shed  their  bristles. 

!     That's  the  great  cleaner  in  the  place 

of  soap,  and  is  used  in  the  same  way.  Get  a  cake 
for  25  cents.  It  takes  all  kinds  of  stain  off  and 
does  not  roughen  the  skin. 

Velvet  Cream  I  A  fine  thing  to  use  for  chafing 
or  rough  skin.  It  heals  and  softens.  We  have 
sold  this  for  a  great  many  years  and  it  has  a 
reputation  to  be  proud  of.    Price  22  cents. 

Nail  files  at  10  cents,  20  cents,  and  25  cents,  in 
cases.  Orange  wood  sticks,  2  cents  each.  Nail- 
poHshers,  25  cents  and  up.  Good  nail  scissors, 
not  a  toy  or  ornamental  trinket,  50  cents.     Nail 
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enamel,  25  cents.  Ongoline  50  cents.  Rosaline 
25  cents. 

THE  FACE. 

If  one's  face  is  one's  fortune,  then  it  is  well  to 
care  for  it  constantly. 

A  rubber  complexion  brush  is  the  simple  solu- 
tion of  the  massage  problem :  25  cents  buys  one 
that  is  really  good. 

Massage  Cream  at  50  cents  is  a  splendid 

article.  Cold  cream  can  be  had  as  cheap  as  15 
cents.     Face  powders  listed  on  page  5. 

A  splendid  almond  cream  in  large  bottles  for 
35  cents,  cucumber  cream  in  collapsible  tubes  for 
25  cents.  These  are  very  valuable  for  removing 
all  sorts  of  blemishes  and  making  the  skin  fresh 
and  fair. 

Skin  food  is  most  valuable  in  massage  work  on 
the  face  and  neck :  25  cents  buys  our  own  prep- 
aration, and  no  other  is  better. 

Camphor  ice,  10  cents  and  25  cents. 

"Beauty's  ensig^n  yet  is  crimson  in  thy  lips  and  in  thy  cheeks." 

• — Shakespeare. 

Inside  page  seven: 

THE   FINISHING   TOUCH. 

Doubtless  no  one  would  gainsay  the  statement 
that  the  finishing  touch  to  beauty's  equipment  is 
the  perfume. 

It  is  with  beauty  as  with  everything  else,  the 
finishing  touch  can  make  or  mar. 

Be  sure  that  in  buying  a  perfume  you  get  the 
one  that  is  just  intended  for  you.  The  perfume 
that  is  right  for  one  person  seems  out  of  place 
with  the  next  in  many  instances.  We  have  a  line 
from  which  every  one  may  be  suited. 

In  this  line  are  fine  toilet  waters  at  25  cents, 
40  cents,  and  85  cents  per  bottle,  and  Florida 
water  at  25  cents  and  50  cents. 

Here  are  some  of  the  most  popular  of  our 
odors : 

(75  cents  oz.),  a  new  and  fashionable 

perfume  that  is  selling  rapidly. 

,  very  popular    (50  cents  oz.). 

,    different    from    the    general    run     (75 

cents  oz.). 

violet,  our  highest  priced  violet  with  the 

true  odor  of  the  flowers  ($1.00  oz.). 

Violet  ,  a  fine  violet   for  the  price    (40 

cents  oz.). 

violet  (75  cts.  oz.)   needs  no  description. 

,  one  of  the  late  hits   (50  cents  oz.). 

Carnation,   every  one  knows  what  that  is    (50 

cents  oz.). 

,  a  bran  new  one  that  some  people  think 

is  the  best  ever   (50  cents  oz.). 

White  rose,  the  old  favorite  in  a  very  superior 
quality  (50  cents  oz.). 

Z' (75  cents  oz.).    You   will  look  a  long 

time  to  find  one  better. 

In  the  25-cent  size  bottles  we  have  all  the  popu- 


lar odors  in  the  best  quality.  We  have  the  same 
quality,  too,  in  the  ten-cent  size.  In  larger  fancy 
packages  we  have  fine  odors  put  up  in  the  most 
attractive  forms.  Sachet  powders  at  40  cents  an 
ounce. 

"Oh,   thou   who  hast   the   fatal   gift   of  beauty!" 

— Byron. 

Inside  page  eight  contained  the  following  text, 
together  with  the  cut  of  a  Httle  negress : 

HOW  TO   BE  BEAUTIFUL. 

BY  SUSAN  BLUE. 
(Dis    Hyah    Piece    Am    Copywrote.) 

Ise  done  been  axed  ter  furnish  hints  erbout 
beeuty  an'  de  cayah  ob  de  complexshun.  Ise  done 
had  er  complexshun  nigh  onto  erbout  25  yeahs, 
an'  I  dun  foun'  out  how  ter  cayah  fo'  it. 

Ter  make  de  ban's  sof  an'  wite,  git  er  chile  ter 
poun'  'em  wif  er  mallet  ontil  dey  done  reduced 
ter  er  pulp,  an'  den  put  on  er  cote  er  wite  paint. 

Fo'  ter  remove  moles,  take  er  hatchet  an'  chop 
em  away.  Den  dey  won't  come  a  pestercatin' 
aroun'  some  mo'. 

Ter  take  blackheads  out,  yo'  mus'  soke  yo'  face 
ober  nite  in  carbolic  acid  an'  den  use  er  curry- 
comb in  de  mawnin'. 

Ter  remove  wrinkles,  take  er  red  hot  iron  an' 
bu'n  little  spots  eroun'  ober  yer  face.  W'en  de 
bu'ns  done  heal  up,  dey  takes  tucks  in  de  skin 
an'  draws  all  de  wrinkles  out. 

Use  red  ink  fo'  de  lips.  Put  it  on  wif  er  camel's 
ha'r  bresh.  It  will  make  de  lips  look  jes'  laike 
cherries. 

Put  onion  juice  in  de  eyse  befo'  goin'  ter  a 
pahty.  It  will  make  'em  shine  jes'  laike  er  dahk 
lantun  in  de  middle  ob  de  night. 

De  breff  ken  be  kep'  nice  an'  sweet  by  eatin' 
nuffin  but  grass.  Dat's  de  way  de  cows  done 
do  it.  — Chicago   Chronicle. 

"She   is   beautiful   and   therefore   to   be   wooed." 

— Shakespeare. 

You  will  notice  that  in  a  number  of  cases  there  is 
a  repetition  of  the  same  items  under  different  heads. 
That  insures  some  of  the  more  widely  useful  articles 
receiving  better  attention.  Where  the  items  are 
named  only  in  blank  it  is  due  to  the  fact  that  I 
cannot  mention  here  the  names  of  any  special  line  of 
proprietary  goods.  The  kind  of  descriptive  matter 
used,  however,  is  of  a  sort  that  can  be  easily  made 
applicable  to  almost  any  line. 

On  each  page  the  line  of  quotation  is  placed  at  the 
very  bottom,  thus  making  a  full  page  in  all  cases, 
though  with  considerable  white  space  above  the 
quotation  on  some  of  the  pages. 

Let  me  caution  any  dealer  contemplating  such 
advertising  as  this  to  see  that  he  has  a  fair  stock 
on  hand  of  all  the  items  advertised,  or  he  will  be 
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embarrassed  by  having  to  tell  some  customer, 
brought  in  by  the  booklet,  that  he  is  "just  out"  of 
what  is  asked  for. 

The  value  of  such  an  ad.  in  this  book  is  more  than 
temporary,  and  for  that  reason  the  thing  is  not  as 


expensive  as  the  real  cost  might  lead  one  to  think. 
It  will  cost  the  advertiser,  where  the  work  is  done  in 
a  small  town,  about  $25  per  thousand— that  is,  for 
the  first  thousand.  It  will  be  a  paying  investment, 
though. 


PURE  ANTITOXIN:  WHAT  IT  INVOLVES. 


[Note  by  the  Editors.— In  order  that  our  readers  might 
know  the  infinite  care  that  is  necessary  in  safeguarding  the 
purity  and  potency  of  antidiphtheritic  serum,  the  largest 
manufacturer  of  the  product,  located  in  Detroit,  has  at  our 
suggestion  handed  us  a  resume  of  the  tests  to  which  the 
product  is  subjected  before  it  is  placed  upon  the  market  for 
use.  This  interesting  and  significant  object-lesson  will  con- 
vey two  truths: 

1.  How  important  it  is  that  the  serum  must  not  be  con- 
taminated with  any  germs  or  toxins  of  diseases  like  tetanus, 
which  might  easily  cause  the  death  instead  of  the  restoration 
of  the  patient;  and  how  important  also  that  the  serum  must 
have  a  clearly  established  potency  which  makes  it  an  accur- 
ate and  absolutely  reliable  instrument  in  the  hands  of  the 
physician. 

2.  These  manifold  tests  and  precautions  mean  an  equip- 
ment of  men  and  facilities,  a  degree  of  labor  and  time,  and 
an  amount  of  wasted  and  rejected  product  which  go  far  to 
account  for  the  expense  of  the  serum.  Bearing  this  in  mind, 
it  is  clear,  even  if  other  evidence  were  lacking,  that  those 
municipal  boards  of  health  which  make  and  sell  the  sub- 
stance at  lower  figures  do  not  submit  to  the  conditions  which 
arc  demanded  so  imperatively.  It  will  be  remembered  that 
eleven  deaths  which  followed  the  use  of  antidiphtheritic  serum 
in  St.  Louis  two  or  three  years  ago  were  caused  by  a  product 
made  by  the  local  board  of  health.] 

TESTS    MADE    FOR    SAFEGUARDING    THE    PURITY    AND 
POTENCY  OF  ANTIDIPHTHERITIC  SERUM. 

In  order  to  insure  the  production  of  a  pure  and 
potent  antidiphtheritic  serum  the  following  prelimi- 
nary tests  are  made: 

1.  The  horse  is  submitted  to  (a)  the  mallein  test 
to  insure  the  absence  of  glanders;  {h)  the  tuberculin 
test  to  insure  the  absence  of  tuberculosis;  (c)  a  rigid 
physical  examination  by  an  expert  veterinary  sur- 
geon to  insure  the  absence  of  any  other  disease ;  and 
(rf)  is  kept  under  observation  in  a  detention  stable 
for  two  weeks  before  being  admitted  to  the  serum 
stables,  in  order  to  allow  any  latent  or  undetected 
disease  to  become  manifest. 

2.  Each  lot  of  the  diphtheria  toxin  used  for  im- 
munizing the  horse  is  tested:  (a)  microscopically 
to  make  sure  that  it  has  been  produced  from  an  abso- 
lutely pure  culture  of  the  bacillus  diphtheriae;  {h)  on 


guinea-pigs  to  determine  its  toxicity  (Ehrlich  L-f 
dose)  ;  (c)  on  guinea-pigs  to  determine  whether  this 
toxicity  can  be  entirely  neutralized  by  antidiphthe- 
ritic serum;  and  {d)  bacteriologically  by  means  of 
aerobic  and  anaerobic  cultures  to  determine  that  the 
toxin,  after  filtration,  is  absolutely  sterile. 

After  the  antitoxic  blood  is  drawn  from  the  horse, 
the  following  tests  are  made  on  each  lot : 

1.  At  the  time  of  separating  the  serum  from  the 
clot,  and  before  the  preservative  is  added,  samples 
are  taken  and  tested  for  freedom  from  bacteria  by 
means  of  aerobic  and  anaerobic  cultures. 

2.  After  the  preservative  has  been  added  samples 
are  taken  and  tested:  (a)  for  freedom  from  bac- 
teria by  means  of  aerobic  and  anaerobic  cultures; 
{h)  for  antitoxic  potency  by  means  of  the  Ehrlich 
test  on  guinea-pigs. 

Tests  1  and  2  are  made  by  tester  No.  1. 

3.  After  filtration  of  the  serum,  samples  are  taken 
and  the  bacteriological  and  potency  tests  (paragraph 
2)  repeated  by  check  tester  No.  1. 

4.  After  the  lot  of  serum  has  been  put  up  in  "the 
final  containers,  samples  are  taken  and  tested:  (a) 
by  tester  No.  2  for  freedom  from  bacteria  by  means 
of  aerobic  and  anaerobic  cultures  ;  {b)  by  check 
tester  No.  1  for  freedom  from  bacteria  by  means  of 
aerobic  and  anaerobic  cultures;  for  physiological 
harmlessness  by  injecting  2  Cc.  into  each  of  two 
guinea-pigs  (the  equivalent  of  10  fluidounces  for  a 
man)  ;  (c)  by  check  tester  No.  2  for  freedom  from 
bacteria  by  means  of  aerobic  and  anerobic  cultures ; 
for  physiological  harmlessness  by  injecting  2  Cc.  of 
the  serum  into  a  guinea-pig  (the  equivalent  of  10 
fluidounces  for  a  man)  ;  and  for  antitoxic  potency 
by  means  of  the  Ehrlich  test  on  guinea-pigs. 

Tester  No.  1  and  tester  No.  2  are  both  expert 
bacteriologists. 

Check  tester  No.  1  and  check  tester  No.  2  are 
regularly  qualified  physicians. 

In  making  the  culture  tests  the  usual  'method  of 
planting  by  means  of  a  platinum  loop  is  not  used; 
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but  large  quantities  of  the  serum  (5  to  10  Cc.)  are 
planted  by  means  of  a  pipette  in  correspondingly 
large  quantities  of  culture  media. 

For  antidiphtheritic  serum  entire  freedom  from 
bacteria,  full  antitoxic  potency,  and  complete  physio- 
logical harmlessness  are  demanded,  and  before  a 
lot  can  be  passed  all  the  above  mentioned  tests  must 
agree  in  establishing  these  points. 


The  tests  made  on  antidiphtheritic  serum  are  typi- 
cal of  the  tests  made  on  all  other  products,  divergen- 
cies being  such  only  as  are  demanded  by  the  nature 
of  the  other  products. 

That  the  most  rigid  aseptic  precautions  are 
observed  in  handling  these  products,  and  that  the 
latest  and  most  approved  technique  is  utilized  in 
all  the  manipulations,  goes  without  saying. 


A  SLEIQH=LOAD  OF  LICORICE. 


The  rather  unique  display  shown  in  the  accom- 
panying illustration  comes  from  J.  T.  Pepper, 
Woodstock,  Ontario — a  familiar  contributor  to  the 
Bulletin.  Mr.  Pepper  buys  his  licorice  in  125- 
pound  lots.  He  gets  a  special  price  on  it,  pushes  it 
vigorously  during  the  season,  and  in  this  way  makes 
a  nice  tiling  on  it.     Other  licorice  window  displays 


suspended  in  the  center  of  the  window  contained 
the  following  text : 

Is  it  licorice? 

Yes,   it  is   licorice ! 

Is  it  pure? 

Yes,    it   is   absolutely   pure ! 

The  card  fastened  to  the  elephant  bore  this  state- 


contrived  by  him  have  appeared  in  previous  volumes 
of  the  Bulletin. 

The  present  display  was  made  to  depict  a  winter 
scene.  Epsom  salt  was  sprinkled  on  the  floor  of  the 
window  to  represent  snow,  and  over  this  snow  the 
elephant  was  hauling  the  sled  of  licorice.  On  the 
back  of  the  elephant  rode  an  East  Indian  native, 
with  prodding  stick  in  hand.     The  card  hanging 


ment :    "Good  for  Coughs."    Behind  the  sled  was  a. 
card  simply  giving  prices,  as  follows : 

One-ounce  sticks,  5  cents. 
Two-ounce  sticks,  10  cents. 
Four-ounce  sticks,  15  cents. 

It  only  remains  to  be  said  in  conclusion  that  this 
display  has  the  merit  of  simplicity,  and  that  it  can  be- 
prepared  without  any  trouble  or  extra  work. 


SHOW=CARD  MAKING. 


An  Article  on  the   Subject  from   an    English  Clerk— The   Home-made  Inks   He  Uses— His   Method   of 

Lettering — A  Specimen  Card  from  His  Pen. 

By  JOSEPH  H.  KEIGHLEY, 

Keighley,  England. 


I  have  had  great  pleasure  in  reading  the  recent 
articles  in  the  Bulletin  of  Pharmacy  on  show 
card  writing.  My  interest  has  been  accentuated  by 
the  fact  that  I  have  for  some  time  past  devoted  my 
spare  moments  to  a  similar  pursuit.  It  is  noticeable, 
however,  that  each  writer  possesses  a  style  of  his 
own,  and  it  is  because  my  own  cards  are  different 
from  others  that  I  venture  to  think  they  may  interest 
some  of  my  fellow  appreciators  of  the  Bulletin's 
business  section. 

I  will  therefore  endeavor  to  give  you  some  idea 
of  my  methods.  In  the  first  place  I  do  not  make  very 
big  cards.  The  one  which  is  illustrated  measures 
8y2  by  10  inches,  and  this  is  the  average  size.  For 
this  class  of  work  I  find  it  much  easier  to  work  with 
a  pen  than  a  brush,  and  colors  are  generally  run  in 
with  crayon.  The  actual  cards  are  photographic 
mounts  of  various  patterns;  as  we  deal  in  photo 
sundries  we  have  a  fair  selection.  The  inks  used  are 
black  and  white.  The  white  is  made  by  rubbing 
down  chalk  in  water  to  a  very  smooth  paste  with  a 
little  gum  acacia,  and  then  thinning  with  water.  I 
have  almost  discarded  this  ink,  however,  as  I  find 
that  it  rubs  off  when  dry  and  if  more  gum  is  added  it 
becomes  too  thick  to  work  with  a  pen.  The  black 
ink  is  made  from  aniline  black ;  a  saturated  solution 
of  this  in  water  with  a  little  gum  acacia  as  a  fixative 
makes  a  first-class  ink,  and  much  of  the  effectiveness 
of  the  cards  is  due  to  the  rich  blackness  of  the  let- 
tering. 

An  art  master  once  recommended  me  to  use 
Stephen's  "ebony  stain"  in  place  of  the  above,  saying 
that  it  was  the  best  he  knew  of  for  pen  work.  I  did 
so,  and  by  comparison  am  inclined  to  believe  that 
the  composition  of  Stephen's  article  is  practically 
identical  with  the  formula  given  above.  The  home- 
made preparation  is  of  course  much  cheaper,  and 
readers  can  take  it  for  what  it  is  worth. 

For  advertisements  generally  I  am  a  great  believer 
in  white  on  black  lettering  in  place  of  the  more 
usual  black  on  white.  My  belief  in  this  has  been 
much  strengthened  by  the  declaration  of  some 
French  scientists  who  say  that  the  former  is  read 


in  one-tenth  the  time  that  it  takes  to  read  the  latter. 
From  this  it  appears  that  white  on  black  is  almost 
invaluable  for  show-card  headlines  and  the  like,  and 
so  I  have  adopted  it  and  use  it  almost  invariably. 

My  method  of  doing  this  differs  from  the  ordi- 
nary in  that  instead  of  taking  a  black  card  and 
painting  white  letters  on  it,  I  take  a  white  card  and 
work  the  black  on  all  around  the  letters,  so  that  the 


letters  are  really  the  untouched  surface  of  the  card. 
Any  who  has  tried  to  do  this  will  readily  admit  that 
it  is  at  first  somewhat  difficult,  but  a  little  practice 
makes  .it  quite  easy.  The  way  to  do  it  is  as  follows : 
First  sketch  roughly  in  pencil  what  you  wish  to  do. 
and  then  rule  two  parallel  lines  to  form  the  top  and 
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bottom  of  your  line  of  lettering.  It  is  best  to  make 
these  lines  at  least  an  eighth  of  an  inch  broad,  so  as 
to  allow  the  surplus  ink  to  flow  away,  and  thus  avoid 
spoiling  the  shape  of  your  letters.  The  next  thing 
then  is  to  form  the  letters.  This  is  where  the  diffi- 
culty comes  in,  as  most  people  (at  first)  carry  the 
outline  much  too  far.  Keep  well  outside  the  body 
of  the  letters,  and  in  a  short  time  you  will  be  able 
to  turn  out  some  rather  novel  tickets  or  cards. 

'Begin  with  plain  block  lettering,  as  the  fancy  type 
is  much  more  difficult  and  no  more  effective.  For 
borders  almost  any  eccentric  design  run  in  color 
looks  well.  If  you  can  do  a  little  sketching  the  work 
will  be  much  easier,  and  a  caricature  brightens  up 
the  card  wonderfully.  At  first  I  used  to  stick  small 
pictures  from  other  advertis.ements  or  the  maga- 
zines on  to  the  cards  and  then  write  suitable  matter 
around  them.  This  method  will  appeal  to  those  who 
cannot  draw,  but  an  original  sketch  is  much  superior. 

Many  ticket  writers  make  their  matter  too  brief. 
I  suppose  this  is  because  of  an  idea  that  people  will 


not  stop  to  read  a  lot  of  matter.  I  have  found, 
however,  that,  given  tricky  border  designs  or  illus- 
trations, the  public  is  only  too  willing  to  read  the 
matter. 

I  have  frequently  noticed  people  stop  to  read  one 
of  these  cards  in  our  window,  and,  having  done  so, 
read  all  the  hand-made  cards  in  view.  This  means 
an  increased  chance  of  "hitting  them"  somewhere, 
for  if  the  first  card  is  not  in  their  line  the  probability 
is  that  some  of  the  others  are,  and  so  the  cards 
accomplish  the  desired  object. 

Not  very  long  ago  we  used  the  giant  tooth-brush 
display  which  was  given  in  the  Bulletin  some 
time  last  year.  We  found  that  although  the  tooth- 
brush brought  the  public  across  the  road  to  our  win- 
dow, it  was  the  cards  (of  which  there  were  about 
20)  which  kept  them  there  'till  decision  was  made. 

And  now  I  will  conclude,  hoping  that  I  may  have 
induced  some  British  or  American  pill-roller  to 
decide  to  start  show-card  making  for  his  own  or  his 
employer's  benefit  (or  both). 


TRUSSES. 


Conditions   which   Make   for   Success    in    the   Sale   of   These   Goods  —  Directions   for    Fitting  Them 

Valuable  Advice  from  a  Druggist  of  Large  Experience. 

By  SAMUEL  STRAUSS.* 


THE  DIFFICULTIES. 

I  presume  that  there  is  hardly  a  druggist  in  this 
country  who  has  not  been  at  one  time  or  other 
plagued  in  the  purchase  or  sale  of  trusses.  It  is  a 
branch  of  the  stock  that  has  so  many  sizes  and  varie- 
ties in  styles,  as  well  as  patterns,  that  the  average 
druggist,  especially  he  of  a  country  town,  stands 
appalled  at  the  question  he  must  ask  himself,  "Which 
will  I  buy?"  and  when  the  question  is  multiplied  by 
sex,  and  it  by  age,  he  in  many  cases  says,  *T  cannot 
afford  to  keep  them,"  and  does  not.  Or,  perhaps,  he 
is  induced  by  the  manufacturer's  representative  to 
buy,  and,  buying  ignorantly,  buys  foolishly,  always 
thereafter  regretting  his  purchase ;  for  there  is  noth- 
ing in  a  drug  store  that  eats  up  so  much  money  for 
so  small  a  show  and  is  such  utterly  dead  stock  (when 
not  readily  sold)  as  is  a  line  of  trusses. 

The  city  druggist  is  not  thus  situated,  for  he  can 
ata^jy  time  go  to  the  manufacturer  or  his  local  agent 

i  *  Western  Druggist. 


and  get  a  standard  make  of  truss  should  he  have  a 
prospective  sale,  and  never  needs  to  have  stock  on 
hand  that  is  turned  over  only  when  it  is  dusted  or 
rearranged.  Yet  even  he  has  his  troubles  as  has  his 
country  brother  in  trade,  and  they  are  the  selection 
of  the  proper  trusses  and  their  fitting ;  and,  after  he 
has  used  his  best  skill  and  experience,  he  is  likely 
to  have  a  failure  or  a  poorly  fitted  truss,  and  with  it 
a  customer  lost.  • 

WHY  THEY  FAIL. 

Now,  why  cannot,  or  rather  why  does  not,  the 
druggist  succeed  in  the  sale  of  trusses  ? 

The  first  reason  is  that  ordinarily  the  patient,  when 
first  discovering  the  hernia,  goes  to  his  physician 
and  asks,  "What  should  I  do?"  The  doctor,  from 
his  clinical  experience  or  professional  sentiment,  says 
there  is  but  one  cure,  the  radical  operation,  and  he 
knows  that  he  is  right,  too,  and,  further,  all  other 
treatment  is  palliative  or  imperfect.  But  the  patient 
balks  at  the  cost  and  asks,  "Is  there  nothing  else?" 
And  the  doctor  says,  "Yes !  Get  a  truss."    And  when 
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the  patient  asks  what  kind  of  truss  the  doctor  balks 
and  studies,  and  if  it  is  in  the  city  gives  the  patient 
note  to  a  truss-maker  or  surgical-instrument  dealer. 
The  patient  is  fitted  by  the  dealer,  charged  the  full 
retail  price  and  something  extra,  and  the  doctor  gets 
;wo  fees,  one  from  the  patient  and  one  from  the 
firm.  If  it  is  a  case  from  the  country  it  generally 
costs  the  additional  expense  of  the  doctor's  company 
to  the  city  with  the  patient;  but,  in  any  case,  the 
doctor  gets  that  other  fee  if  he  wants  it,  and  he 
usually  does.  That  is  one  reason  why  the  retail 
druggist  gets  little  from  his  truss  trade. 

Another  reason  is,  very  few  druggists  keep  a  suffi- 
cient stock  on  hand  to  suit  all  cases.  Still  another 
reason  is  that  the  druggist  knows  but  little  about  the 
anatomy  of  the  human  body,  the  principles  involved 
in  the  reduction  of  hernias  or  their  retention  by 
trusses,  and  knows  that  the  doctor  knows  he  doesn't 
know.  But  there  is  one  thing  that  the  doctor  does 
not  know,  and  that  is,  that  the  druggist  knows  that 
he,  the  doctor,  knows  no  more  about  trusses  than  he 
himself  does.  Over  thirty  years'  experience  in  city 
and  country  drug  trade  have  not  yet  enabled  me  to 
find  one  doctor  that  could  fit  a  truss  scientifically  and 
effectively,  and  if  you'll  ask  them  they  will  candidly 
tell  you  that  they  know  nothing  about  the  subject. 

THE  REMEDY. 

Is  there  any  method  by  which  the  druggist  can 
gain  the  doctor's  confidence  and  trade?  Yes,  there 
is. 

First,  let  him  study  the  anatomy  of  the  human 
abdomen  so  that  he  can  tell  the  difference  between 
an  umbilical  or  femoral  hernia;  they  are  different, 
I  assure  you.  Know  the  difference  between  a  direct 
or  oblique  inguinal,  or  a  complete  or  partial  hernia, 
so  that  yon  can  distinguish  both  by  sight  or  touch; 
for  either  method  may  be  needed.  Select  a  truss 
that  is  capable  of  being  adapted  to  any  kind  of  her- 
nia. I  have  one  that  I  have  sold  for  the  last  ten  years 
that  "fills  the  bill"  completely.  Learn  the  mechani- 
cal principles  involved  in  a  truss  and  truss  fitting; 
learn  how  to  bend  and  adjust  a  truss  to  varying  con- 
ditions. 

Then  go  to  each  of  the  doctors  in  your  neighbor- 
hood; talk  to  him  so  that  he  will  learn  that  you  know 
what  you  are  talking  about;  tell  him  that  you  are 
prepared  to  fit  trusses  to  any  patient  he  may  send 
you,  and  that  for  each  patient  he  sends  you  will  allow 
him  a  certain  fee.  and  for  each  case  at  which  he  is 
present  while  the  fitting  is  being  done  you  will  allow 
him  a  larger  fee,  and  that  in  every  case  you  will 


hold  yourself  responsible  to  the  patient  for  the  cor- 
rect fitting  of  the  truss;  and  be  sure  to  tell  him  that 
you  are  prepared  to  fit  female  patients  as  well  as 
male.  How  to  do  the  latter — well,  there  is  some 
diffi.culty,  but  it  is  not  insurmountable. 

HOW  TO  FIT  LADIES. 

The  requirements  are,  if  no  wife  or  lady  attendant 
is  possible,  a  union  suit  of  thin  underwear  with  a  slit 
six  inches  long  over  each  groin,  a  muslin  petticoat, 
or,  better,  a  "mother  hubbard"  skirt  of  white  muslin 
with  ?lits  in  front  and  rear  and  over  each  hip,  about 
ten  inches  long.  Thus  prepared,  the  most  delicate 
lady  can  be  fitted  with  a  truss  without  any  fear  of 
her  true  modesty  being  shocked.  If,  however,  you 
have  a  wife  or  lady  attendant,  it  is  well  to  instruct 
them,  so  that  in  extreme  cases  they  can  oversee  the 
work  or  do  it  for  you.  And  it  always  is  a  good  plan 
to  fit  the  truss  for  a  woman  at  her  home,  and  invari- 
ably in  the  presence  of  some  of  the  adult  members  of 
her  family. 

To  fit  a  woman,  let  her  don  the  garments  you 
bring  with  you,  and  then  give  you  the  measurement 
around  the  body  half-way  between  the  ant.  sup. 
spine  of  the  ileum  and  the  maj.  trochanter,  or  hip 
bone.  Have  three  sizes  of  trusses — one  of  the  same 
measure,  one  a  size  larger,  and  another  still  a  size 
larger — and  have  different  sizes  and  styles  of  pads 
with  you  also. 

Observe  whether  the  abdomen  is  flat,  slightly  pro- 
tuberant, or  large,  by  lightly  passing  the  hand  over 
the  body,  and  select  the  proper  size  truss  accordingly. 
See  that  the  patient  is  not  wearing  a  corset.  Have 
her  lie  down  on  a  sofa  or  table  with  the  buttocks 
elevated  above  the  head,  put  the  hand  in  the  slits  in 
the  garment  and  determine  the  size  and  character  of 
the  hernia,  reduce  it  by  gentle  manipulation,  or,  if 
the  physician  is  present,  have  the  latter  do  it.  Locate 
the  inner  ring,  which  is  about  half-way  between  the 
sup.  spine  of  the  ileum  and  the  symphysis  pubis,  on  a 
diagonal  line,  and  mark  the  spot  with  an  aniline 
pencil.  Place  the  finger  on  the  marked  spot  and  keep 
it  there  while  the  patient  stands  up,  and  let  her 
cough. 

If  you  have  located  the  inner  ring  exactly,  a 
slight  pressure  while  she  coughs  will  determine  how 
much  force  to  give  the  spring  to  hold  the  hernia  in 
place.  Bend  the  spring  to  conform  to  the  shape  of 
the  patient's  body,  adjust  the  pad  to  its  proper  place, 
fasten  the  straps,  and  have  her  rise  to  her  feet.  If 
the  adjustments  are  correct,  coughing,  sneezing, 
stooping,  sitting  on  a  chair,  squatting,  or  climbing  on 


64 


BULLETIN  OF  PHARMACY 


a  chair,  will  not  dislodge  the  pad.  Should  the  hernia 
not  be  retained,  the  pad  and  truss  must  be  adjusted 
until  it  does.  The  action  of  the  pad  and  spring  can 
be  observed  through  the  slits  in  the  dress,  and  after 
the  truss  is  properly  fitted  put  on  the  truss  under  the 
union  garment,  and  the  patient  is  ready  to  bid  adieu. 
Males  can  be  fitted  without  the  garments,  but  the 
same  rules  in  fitting  should  be  observed  in  testing 
the  fit  by  different  postures. 

THE  KIND  OF  TRUSS. 

Passably  good  results  can  be  obtained  with  the 
elastic  truss,  but  as  a  rule  it  is  not  satisfactory, 
because  the  tension  is  constantly  becoming  weaker. 
Spring  trusses  have  many  faults,  the  chief  of  which 
is  they  do  not  occlude  the  inner  ring,  and  unless  that 
is  done  the  hernia  is  only  partially  reduced  and  can 
never  be  cured,  partially  or  wholly. 

Once  in  a  while  a  patient  may  be  met  in  which 
the  omentum  has  become  adherent  to  the  testes,  or 
the  ring  may  be  so  large  that  a  pad  cannot  retain 
it  comfortably.  Such  patients  need  the  surgeon; 
no  truss  can  help  them. 


If  the  patient  has  had  a  strangulation,  do  not 
attempt  to  fit  a  truss.  Advise  an  operation  if  he  or 
she  is  yet  alive.  Always  use  a  hard-rubber  pad,  if 
it  can  be  borne,  and  soft  pads  for  femoral  hernias. 
As  for  the  latter  these  are  preferable  to  the  hard. 

Of  the  truss  I  sell  I  am  required  to  buy  at  least 
a  half-dozen,  and  the  manufacturer  places  on  each 
sale  a  minimum  retail  price,  giving  me  the  sole 
agency  for  that  locality.  The  profit  on  each  sale 
averages  from  200  to  300  per  cent,  according  to  the 
truss. 

DOES  IT  PAY? 

Does  it  pay  to  handle  trusses?  Under  the  fore- 
going conditions  it  has  paid  me.  Not  very  big,  to 
be  sure,  but  I  have  made  the  sales,  made  a  good 
profit,  have  not  had  to  have  more  than  ten  dollars' 
worth  of  truss  stock  to  contend  with  at  any  time, 
have  increased  my  professional  standing  both  with 
doctors  and  customers,  and  if  the  same  rules  are 
observed  that  I  observe  there  is  no  reason  why  drug- 
gists should  not  find  truss-selling  a  profitable  adjunct 
to  their  business. 


A  QUARTER=CENTURV  OF  PHARMACEUTICAL  EDUCATION. 

The   Decided   Progress   Made  During  the   Last  Twenty-five  Years— The  Old   Single  Course   Extended; 

Several  New  Ones  Given;   Many  Studies  Added;    Laboratory  Work  Notably  Advanced; 

Correspondence  Instruction  Developed — Things  Yet  to  be  Done  and  the 

Outlook  for  the  Future. 


By  HARRY  B.  MASON,  Ph.Q.* 


Twenty-five  years  ago  there  were  eighteen  col- 
leges and  schools  of  pharmacy  in  the  United  States ; 
to-day  there  are  eighty-three.  In  a  rough  way  this 
comparison  indicates  the  growth  and  development 
of  pharmaceutical  education  during  the  last  quarter 
of  a  century;  and  it  is  a  showing  which  may  well 
inspire  both  pride  and  hope.  The  educational  Mecca 
has  of  course  not  been  reached.  The  colleges  of  the 
future  will  be  still  better  colleges ;  there  will  be  more 
of  them;  and  above  all  they  will  be  colleges  giving 
superior  training  and  establishing  higher  and  more 
uniform  entrance  and  curriculum  requirements.  But 
this  will  all  come  in  due  time.  If  the  next  quarter 
century  registers  as  satisfactory  a  growth  as  the 

♦Reprinted  from  the  Silver  Anniversary  number  of  the 
Western  Druggist. 


last  has  done,  the  year  1930  will  witness  a  very  grat- 
ifying condition  of  things  in  the  realm  of  educa- 
tional pharmacy. 

Nor  does  the  single  fact  that  there  are  now  over 
four  times  as  many  teaching  schools  as  there  were 
twenty-five  years  ago  tell  the  whole  story  of  the 
period's  development.  The  schools  of  to-day  are 
very  much  better  than  the  schools  of  1880;  and 

MANY  IMPROVEMENTS  HAVE  BEEN  WROUGHT 

in  the  educational  structure.  Let  us  look  at  a  few 
of  them : 

Twenty-five  years  ago  it  was  the  rule  (there  were 
perhaps  two  or  three  exceptions)  for  a  college  of 
pharmacy  to  have  one  course  of  study  only,  leading 
to  the  degree  of  Ph.G. ;  to  have  two  years  of  work  of 
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five  months  or  twenty  weeks  each;  to  give  the 
instruction  entirely  in  the  evening;  to  limit  this 
instruction  entirely  to  lectures,  with  the  exception 
that  a  little  chemical  laboratory  work  was  done  in 
some  instances;  and  to  teach  only  the  three  classic 
branches  of  chemistry,  pharmacy,  and  materia  med- 
ica. 

What  a  change  has  taken  place!  To-day  there 
are  courses  leading  to  the  several  degrees  of  Ph.G., 
Ph.C,  Phar.D.,  Ph.M.,  Phar.B.,  B.Sc,  and 
M.Sc,  and  covering  anywhere  from  two  to  five 
years  of  work.  The  degree  of  Bachelor  of  Science 
in  pharmacy, ,  for  instance,  is  granted  by  thirteen 
university  schools  upon  completion  of  four  years 
of  work;  and  the  entrance  and  curriculum  require- 
ments, complying  in  every  respect  with  university 
standards,  are  such  as  to  give  this  degree  a  high 
academic  value.  The  degree  of  Master  of  Science 
in  pharmacy  is  of  course  even  higher,  and  is  granted 
by  four  university  schools  for  a  five  years'  course. 
As  a  result  pharmaceutical  science  has  taken  a  rank 
equal  to  the  sciences  of  engineering,  chemistry,  and 
the  like;  and  experts  have  been  trained  who  are 
doing  highly  original  work  in  our  universities,  our 
large  manufacturing  laboratories,  the  government 
service,  and  elsewhere. 

Meanwhile  the  familiar  and  customary  course 
leading  to  the  degree  of  graduate  in  pharmacy,  far 
from  standing  still,  has  advanced  until  in  most 
instances  two  years  of  thirty  weeks  each  are  exacted, 
while  in  some  schools  two  full  academic  years  of 
thirty-six  or  thirty-eight  weeks  each  are  required. 
And  more  significant  still,  the  work  for  a  given 
student  is  no  longer  concentrated  into  three  short 
evenings  each  week.  Of  the  eighty-three  schools 
and  colleges  now  in  existence,  not  over  seven  are 
evening  institutions  exclusively,  while  only  nine 
additional  ones  give  instruction  both  day  and  even- 
ing. Twenty-five  years  ago  the  total  hours  of  instruc- 
tion averaged  for  each  of  the  two  years  not  far  from 
125.  Now  it  averages  500,  is  in  many  instances 
much  higher,  and  the  work  is  furthermore  not  given 
in  the  evening  when  the  student's  receptive  powers 
are  considerably  impaired  from  a  day's  work  in  the 
store. 

EXTENSION  OF  THE  COLLEGE  CURRICULUM. 

A  great  advance  has  been  witnessed  also  in  the 
extension  of  the  curriculum.  Not  only  have  the 
three  time-honored  branches  of  pharmacy,  chemis- 
try, and  materia  medica  been  subdivided  and  consid- 


erably developed,  but  many  new  studies  have  been 
added.  The  microscope  is  now  a  familiar  part  of 
the  equipment  of  every  school  worthy  the  name. 
Pharmacognosy  is  a  part  of  nearly  every  course.  So 
is  uranalysis.  Physiology  is  taught  in  thirty-five 
schools,  toxicology  in  thirty-one,  bacteriology  in 
twenty-five,  Latin  in  twenty,  pharmaceutical  juris- 
prudence in  fifteen,  therapeutics  in  fifteen,  physics  in 
twelve,  hygiene  in  twelve,  commercial  training  in 
ten ;  and  in  one  or  more  instances  we  find  such  stud- 
ies included  as  emergency  treatment,  geology,  anat- 
omy, optics,  mineralogy,  and  even  zoology.* 

DEVELOPMENT  OF  LABORATORY  WORK. 

But  the  most  salutary  advance  made  in  the  last 
quarter  century  of  pharmaceutical  education  has  been 
the  notable  development  of  laboratory  instruction. 
At  the  beginning  of  the  period,  as  has  already  been 
pointed  out,  there  was  almost  no  laboratory  work, 
and  the  little  that  was  given  in  a  few  schools  was 
limited  to  a  short  and  meager  course  in  qualitative 
chemistry.  At  the  present  time  laboratory  instruc- 
tion overshadows  lecture  work;  and  it  is  significant 
that  the  Conference  of  Pharmaceutical  Faculties,  in 
establishing  minimum  requirements  for  membership 
at  the  recent  meeting  of  the  American  Pharmaceu- 
tical Association  in  Kansas  City,  provided  that  every 
school  must  devote  at  least  600  hours  to  laboratory 
work,  while  the  standard  for  lectures  and  recitations 
was  set  at  500  hours. 

It  used  to  be  thought  in  pharmaceutical  schools, 
as  in  schools  of  other  kinds,  that  a  knowledge  of 
things  could  be  successfully  conveyed  by  the  lecture 
or  the  printed  book.  It  is  now  realized  that  the 
things  themselves  must  be  seen  and  handled  if  the 
student's  impressions  are  to  be  accurate,  vital,  com- 
plete, lasting,  and  if  his  interest  is  to  be  aroused  and 
maintained.  The  crude  drug  must  be  handled  and 
put  under  the  microscope ;  the  color  reaction  must 
be  observed;  the  pharmaceutical  product  must  be 
manufactured;  the  incompatibility  must  be  actually 
encountered  and  overcome ;  the  check  must  be  drawn 
and  the  note  indorsed. 

"Learning  by  doing"  is  the  modern  shibboleth  in 
education,  as  witness  the  emphasis  placed  in  our 
universities  upon  the  laboratory  method  even  in 
such  studies  as  literature,  the  development  of  manual 


♦Many  of  the  statistics  given  in  this  paper  were  collected 
a  year  or  so  ago  by  Prof.  Wilbur  L.  Scoville  and  published 
at    the    time.— H.    B.    M. 
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training,  the  growth  of  the  kindergarten  system,  and 
the  establishment  of  such  remarkable  institutions 
as  that  over  which  Booker  T.  Washington  presides 
at  Tuskegee.  That  pharmacy  has  adopted  the  mod- 
ern method — that  she  has  kept  pace  with  educational 
progress — should  cause  us  to  feel  much  satisfaction. 

COURSES  IN  DISPENSING  AND  COMMERCIAL  INSTRUC- 
TION. 

And  no  features  of  the  laboratory  work  now  given 
in  pharmaceutical  colleges  are  more  novel  or  valu- 
able than  the  courses  which  have  recently  been  devel- 
oped in  practical  dispensing  and  commercial  instruc- 
tion. In  the  one  case  the  student  is  made  to  go 
through  the  very  compounding  operations  with 
which  he  will  later  on  be  confronted  daily  behind 
the  counter  in  selling  drugs  and  dispensing  prescrip- 
tions, and  in  the  other  he  is  given  an  actual  drill  in 
the  performance  of  those  business  practices  which 
very  often  mean  the  difference  between  success  and 
failure.  The  development  of  such  instruction  is 
significant  of  the  growing  conception  that  pharma- 
ceutical teaching  must  be  less  academic  and  more 
pertinent  to  actual  needs  if  it  is  to  perform  its  func- 
tion successfully.  The  same  change  is  going  on  in 
education  generally,  in  proof  of  which  statement  it 
is  only  necessary  here  to  point  to  the  thorough  and 
scientific  courses  of  commercial  instruction  which 
have  been  established  of  late  years  in  most  of  our 
leading  universities. 

THE  RISE  OF  CORRESPONDENCE  SCHOOLS. 

In  considering  the  growth  and  development  of 
pharmaceutical  education  during  the  last  quarter  cen- 
tury we  should  not  ignore  the  rise  of  correspondence 
schools.  Perhaps  ten  of  these  have  appeared  during 
the  period,  and  at  least  two  or  three  of  them  have 
rendered  excellent  service.  At  best  they  cannot 
successfully  duplicate  the  college  course,  but  to  hun- 
dreds of  boys  unable  for  various  reasons  to  attend 
college  they  bring  the  very  best  pharmaceutical  edu- 
cation to  be  gotten  in  any  other  way.  Half  a  loaf  is 
better  than  no  bread. 

Before  we  hastily  and  with  narrow  vision  con- 
demn the  correspondence  schools  in  pharmacy  let  us 
realize  that  correspondence  instruction  has  become  a 
notable  feature  of  the  educational  system  of  to-day. 
In  the  Scranton  schools  pretty  much  everything 
under  the  sun  is  taught  by  mail;  even  laboratory 
work  under  such  apparently  difficult  conditions  as 
prevail  with  the  engineering  professions  is  success- 


fully done ;  and  regarding  the  standing  of  the  insti- 
tution it  is  sufficient  to  point  out  that  those  who  have 
completed  its  courses  are  given  credit  for  at  least 
one  year's  work  at  nearly  all  of  the  leading  univer- 
sities. The  University  of  Chicago,  too,  with  a  schol- 
astic standard  second  to  none  in  the  country,  gives 
correspondence  instruction  in  no  less  than  two  hun- 
dred studies,  one  of  which,  surprisingly  enough,  is 
bacteriology!  There  are  several  other  home-study 
institutions  of  the  highest  character,  while  every  one 
is  familiar  with  the  educational  light  which  has  been 
so  beneficently  shed  in  dark  corners  by  the  Chau- 
tauqua Circle  and  similar  bodies  scattered  through- 
out the  land. 

The  growth  of  correspondence  instruction  is  cer- 
tainly one  of  the  marked  features  of  recent  educa- 
tional development;  and  it  is  gratifying  that  here, 
as  elsewhere,  pharmacy  has  not  lagged  behind.  It 
is  true  enough  that  several  of  our  correspondence 
schools  in  pharmacy  are  a  disgrace,  but  I  am  con- 
fident that  some  direct  or  indirect  means  will  ulti- 
mately be  found  to  limit  their  capacity  for  doing 
harm.  It  is  sometimes  urged  against  the  correspon- 
dence schools  that  they  appeal  to  many  students  who 
would  otherwise  go  through  the  college,  but  I  am 
confident  that  a  far  larger  number  are  given  by  the 
correspondence  schools  a  desire  for  learning  which 
they  afterward  gratify  in  the  colleges. 

REASONS    FOR   THE  ADVANCE   IN    EDUCATION. 

Now  what  causes  have  conspired  to  work  this 
many-sided  advance  'in  pharmaceutical  education 
during  the  last  quarter  century?  In  the  main  I 
think  we  should  take  little  credit  to  ourselves  as  a 
calling.  We  have  been  beneficently  affected,  as  every 
other  vocation  has  been,  by  the  advance  of  civiliza- 
tion and  by  the  changes  which  have  been  wrought 
in  the  educational  structure  of  society  as  a  whole. 
It  has  already  been  shown,  for  instance,  that  the 
development  of  laboratory  work  and  the  rise  of  cor- 
respondence instruction  in  pharmacy  are  but  parts 
of  a  general  movement  and  not  specific  advances  in 
our  particular  profession. 

But  after  our  debt  to  society  has  been  pointed  out, 
it  remains  true  that  much  of  our  educational  prog- 
ress has  been  due  to  factors  operating  in  pharmacy 
alone.  To  the  altruistic  and  unselfish  pharmacists 
who  established  the  Philadelphia  College  in  1822, 
the  New  York  College  in  1829,  the  Baltimore  Col- 
lege in  1841,  and  the  Chicago  College  in  1859  we 
owe  the  beginnings  of  pharmaceutical  education  in 
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this  country,  but  these  and  other  pioneers  worked 
under  great  disadvantage  until  the  era  of  State  legis- 
lation opened  in  1870.  The  few  existing  colleges 
became  more  prosperous,  and  new  ones  arose  in 
rapid  succession,  when  State  after  State  made  the 
demand  for  some  measure  of  competency  in  prac- 
ticing pharmacists.  Then,  too,  the  advance  of  medi- 
cal legislation  and  education  has,  by  a  sort  of  reflex 
action,  aided  the  same  movement  in  pharmacy.  Ths 
profession  of  medicine,  historically  and  intrinsically, 
is  closely  related  to  that  of  pharmacy;  and  to  a  con- 
siderable degree — to  a  larger  degree  than  we  realize 
— the  latter  follows  in  the  path  beaten  by  the  former. 
The  decrease  of  apprenticeship  instruction,  too,  has 
meant  an  increase  of  college  instruction;  while  still 
another  factor,  and  one  which  should  not  be  con- 
sidered least  because  mentioned  last,  is  the  slow  but 
gratifying  development  in  pharmacy  of  a  profes- 
sional spirit  and  an  educational  ideal. 

WHAT  OF  THE  FUTURE? 

But  what  of  the  future?  Salutary  and  satisfying 
as  the  advances  of  the  last  quarter  of  a  century  have 
been,  there  is  much  yet  to  be  done.  There  are  still 
grave  defects  in  our  educational  structure.  Many 
colleges  are  flourishing  which  are  a  blot  upon  the 
pharmaceutical  escutcheon.  Too  often  a  student 
"plucked"  at  one  institution  goes  through  with  all 
but  honors  in  another;  and  this  tends  to  keep  all 
down  to  a  low  level  on  the  principle  that  a  chain  is 
no  stronger  than  its  weakest  link.  Only  three  of  the 
independent  colleges  have  endowment  funds,  and  in 
all  but  a  very  few  of  the  large  institutions — perhaps 
not  even  in  them — the  financial  struggle  to  make 
both  ends  meet  is  fatal  to  that  equipment  of  men  and 
facilities  which  the  generation  demands.  Only  six 
colleges  have  libraries  exceeding  500  volumes,  and 
the  great  majority  have  almost  none  at  all.  The 
same  degrees  are  granted  in  different  institutions 
under  conditions  so  discrepant  that  confusion  and 
chaos  rule  in  the  place  of  order  and  uniformity;  and 
there  is  also  much  the  same  need  for  standardizing 
methods  with  the  curriculums  of  the  eighty-three 
schools  and  colleges  in  existence. 

ONE  GRAVE  DEFECT  :  LOW  ENTRANCE  REQUIREMENTS. 

But  the  really  grave  defect  is  the  absence  of  ade- 
quate preliminary  requirements.  A  few  university 
schools  insist  upon  a  high  school  course;  most  of  the 
independent  colleges  pretend  to  ask  for  a  grammar 
school  education,  and  a  few  really  stand  out  for  it; 


while  a  limited  number  of  institutions  make  no  pre- 
tense of  asking  for  any  entrance  requirements  what- 
ever. The  case  is  not  so  hopeless  as  it  seems,  how- 
ever, for  the  large  majority  of  schools  endeavor 
heroically  and  honestly  to  correct  the  situation  as 
much  as  possible  by  "plucking"  the  students  who 
are  unable  to  keep  up  with  their  work.  In  one  lead- 
ing college  a  third  of  the  students  fail  to  pass  their 
junior  examinations,  while  of  those  who  come  back 
the  next  year  scarcely  more  than  half  are  graduated. 
But  since  many  of  those  who  fall  by  the  wayside 
enter  other  schools  and  successfully  complete  their 
course,  the  evil  is  nullified  to  a  partial  degree  only; 
and  even  in  the  absence  of  such  conditions  it  would 
not  be  remedied  in  a  satisfactory  manner. 

That  the  lack  of  adequate  entrance  requirements 
is  a  grave  defect  in  our  educational  armor,  and  a 
defect  which  threatens  its  very  efficiency,  cannot  be 
doubted.  It  is  really  more  important  that  the  pre- 
liminary standard  be  advanced  than  it  is  for  the 
pharmaceutical  course  to  be  extended  and  amplified ; 
for  if  the  house  be  built  upon  the  sand  it  is  doomed, 
however  admirable  it  may  be.  We  shall  never  have 
pharmaceutical  graduates  of  uniformly  the  proper 
caliber  until  at  least  a  high  school  education  is 
insisted  upon;  and  just  so  long  as  that  day  is  put  off 
will  the  cause  of  pharmaceutical  education  wear  a 
millstone  around  its  neck. 

A  realization  of  this  fact  has  been  borne  in  upon 
the  minds  of  leading  pharmacists  during  the  last  few 
years,  and  the  conviction  has  rapidly  spread  that 
something  effective  must  be  done  to  advance  the  pre- 
liminary requirements  as  early  as  possible.  The 
question  came  up  for  settlement  at  the  Kansas  City 
meeting  of  the  A.  Ph.  A.  in  September,  and  inspired 
one  of  the  most  important  debates  of  the  conven- 
tion. But  every  reform  must  be  preceded  by  a 
period  of  education;  the  sentiment  for  it  must  be 
slowly  and  gradually  developed;  and  the  prelimi- 
nary standard  question  was  temporized  at  Kansas 
City  only  because  the  time  was  not  yet  ripe  for  defi- 
nite and  arbitrary  action.  The  agitation  will  go  on; 
the  demand  will  gather  force;  and  results  will  be 
yielded  in  due  time, 

DIPLOMA    PREREQUISITE   LEGISLATION. 

Meanwhile  a  new  legislative  era  has  been  entered 
upon  which  will  incidentally  help  powerfully  to  solve 
the  problem  of  advanced  entrance  requirements.  The 
cycle  of  State  legislation  in  pharmacy  was  completed 
during  the  past  year  when  Indian  Territory  was 
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provided  with  a  statute,  and  a  new  cycle  was  begun 
when,  only  a  month  or  two  later,  New  York  enacted 
a  "prerequisite"  law  providing  for  compulsory  grad- 
uation in  pharmacy.  Pennsylvania  and  Minnesota 
are  under  promise  to  secure  similar  statutes  at  the 
earliest  possible  moment,  and  other  States  may  be 
expected  to  follow  the  lead  from  time  to  time.  This 
movement  will  give  a  greater  impetus  to  pharmaceu- 
tical education  than  any  it  has  ever  felt,  and  it  ren- 
ders the  future  bright  with  hope.  Prerequisite  legis- 
lation, demanding  certain  entrance  and  curriculum 
standards,  will  put  inferior  colleges  out  of  business 
and  will  make  it  possible  for  the  good  institutions 
to  do  as  they  would  really  like  to  do  and  increase 
their  requirements;  and  it  will  also,  by  augmenting 
the  number  of  students,  increase  the  support  of  col- 
leges and  enable  them  to  improve  their  equipment. 
It  was  as  a  result  of  the  discussion  on  preliminary 
requirements  at  the  Kansas  City  convention  that  the 
A.  Ph.  A.  voted  to  have  a  specimen  prerequisite 
measure  drawn  up  and  recommended  to  the  phar- 
macists of  the  country  for  adoption  in  their  several 
States  at  the  earliest  practicable  time — an  action 
which  will  guide  and  greatly  hasten  the  progress  of 
the  movement.  In  the  course  of  the  debate  many 
professors  declared  that  their  colleges  were  unable 
to  advance  the  entrance  requirements  so  long  as 
there  were  greedy  and  shameless  institutions  ready 
to  receive  the  rejected  pupils;  and  they  saw  the  only 
effective  hope  of  relief  in  the  enactment  of  prere- 
quisite laws  which  would  put  an  end  to  so  intolerable 
a  situation.  The  weeding-out  process  will  be  gen- 
erally felt  as  soon  as  two  or  three  States  are  supplied 
with  the  prerequisite  laws,  for  colleges  in  other 
States  will  discover  that  when  their  graduates  move 
to  any  one  of  such  commonwealths  they  will  be  rig- 
idly barred  out  if  they  emanate  from  schools  whose 
standards  fail  to  come  up  to  the  scratch. 

THE  TENDENCY  TO  UNIVERSITY  AFFILIATION. 

Another  development  of  the  last  year  or  two  that 
gives  considerable  promise  is  the  apparent  tendency 
of  the  independent  colleges  to  become  affiliated  with 
universities.  Two  leading  colleges — those  of  New 
York  and  Baltimore — have  taken  the  step  during 


the  year.  University  affiliation  of  the  proper  sort 
means  an  enlarged  equipm.ent  of  both  teachers  and 
facilities;  economy  of  administration;  the  advan- 
tages of  either  endowments  or  State  support ;  higher 
ideals  and  standards;  protection  against  retarding 
influences;  and  an  atmosphere  of  devotion  to  educa- 
tional aims  and  ends.  That  the  second  largest  col- 
lege in  the  country,  breaking  the  shackles  of  tradition 
and  prejudice,  has  taken  a  step  of  such  significance, 
and  that  another  college,  smaller  but  scarcely  less 
prominent,  has  followed  quickly  in  its  wake,  is  there- 
fore most  gratifying;  and  we  may  now  expect  similar 
affiliations  on  the  part  of  other  institutions  in  the 
years  to  come. 

Other  movements  of  the  recent  past  look  also 
towards  the  further  improvement  of  our  educational 
system.  The  Conference  of  Pharmaceutical  Facul- 
ties, organized  four  or  five  years  ago  under  the  aus- 
pices of  the  A.  Ph.  A.,  and  the  similar  National 
Association  of  Boards  of  Pharmacy,  created  last 
month  at  the  Kansas  City  convention,  are  bound  in 
time  to  exercise  a  commanding  influence  in  the 
elevation  and  unification  of  college  and  examination 
standards.  At  the  Kansas  City  convention,  too,  a 
committee  was  appointed  to  wrestle  with  the  degree 
problem  and  endeavor  to  bring  order  out  of  chaos — 
an  effort  which  need  not  be  expected  to  bring  imme- 
diate results,  but  which  means  that  the  necessary 
first  step  has  been  taken  in  a  reform  that  will  ulti- 
mately reach  the  stage  of  accomplishment. 

THE  OUTLOOK. 

All  things  considered,  it  seems  to  me  that  we  have 
every  reason  to  be  satisfied  with  past  progress  and 
future  hopes.  The  pharmaceutical  pessimist — and 
he  is  quite  numerous  in  the  land — believes  that  edu- 
cational pharmacy  is  in  a  bad  way  and  that  there 
is  no  possible  promise  of  improvement.  It  is  true 
that  there  are  many  grave  defects  in  the  structure, 
but  I  cannot  see  how  any  man  who  will  trouble  him- 
self to  study  the  advances  of  the  last  twenty-five 
years,  and  who  will  consider  the  many  forces  now 
operating  for  a  continued  and  even  more  rapid 
advancement  during  the  next  twenty-five,  can  fail 
to  be  filled  with  hope  instead  of  despair. 
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Practical  and  Easy  Methods  for  Determining  its  Purity— Valuable  Suggestions  to  the  Druggist  Deal- 
ing in  Paints  and  Oils— The  Product  is  So  Often  Adulterated  that  an  Examination 

of  One's  Purchases  is  Imperative. 


The  guiding  idea  of  this  article  will  be  to  avoid 
technicalities  as  much  as  possible,  confining  it  to 
practical  matter  that  pertains  to  tests  for  the  purity 
of  linseed  oil.  No  attempt  will  be  made  to  repeat 
extracts  from  text-books  from  the  chemical  stand- 
point, nor  is  it  necessary  to  give  a  long  history  of 
the  origin  of  the  adoption  of  linseed  oil  for  paints 
and  varnishes. 

LINSEED  OIL  HAS  NO  WORTHY  SUBSTITUTE. 

The  well-known  fact  that  no  substitute  for  linseed 
oil  as  a  medium  or  vehicle  for  paint  and  varnish  has 
yet  been  discovered  need  scarcely  be  dwelt  upon.  So 
far,  excepting  in  rare  cases,  the  painter,  the  paint 
maker,  and  the  varnish  manufacturer  have  always 
found  it  to  their  best  interest  to  return  to  the  use  of 
the  pure,  unsophisticated  article,  and  to  shun  the  so- 
called  linseed  oil  substitutes  or  paint  oils  as  a  burned 
child  does  the  fire.  That  this  is  true  is  evidenced  by 
the  specifications  of  the  principal  railroad  systems 
and  government  departments,  to  say  nothing  of  the 
great  industrial  establishments  and  constructors  of 
buildings  and  other  exposed  structures.  So  large  a 
body  of  technical  and  practical  men  cannot  possibly 
err  in  such  a  way  as  to  specify  pure  linseed  oil  in 
paints  and  varnishes  if  something  more  durable  had 
been  found  to  serve  their  purpose.  Therefore,  as  it 
may  be  taken  for  granted  that  the  consumption  of 
linseed  oil  will  increase,  we  believe  that  the  consumer 
will  find  useful  some  practical  hints  on  its  use  and  its 
quality  and  value,  as  well  as  the  method  of  making 
simple  tests  of  its  purity. 

ABOUT  BOILED  OIL. 

The  consumer  of  linseed  oil  should  be  careful  to 
buy  his  oil,  if  possible,  in  barrel  quantities,  and  see 
that  the  crusher's  brand  appears  on  the  package. 
Nor  should  he  be  led  astray  by  an  offer  to  sell  him 
linseed  oil  below  current  market  prices.  If  he 
desires  to  make  use  of  boiled  linseed  oil,  he  should 
insist  on  being  served  with  no  other  but  kettle- 
boiled  pure  linseed  oil.  Such  boiled  oil  can  be  readily 
procured  from  reliable  crushers  at  a  slight  advance 
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over  and  above  the  price  of  raw  linseed  oil.  If 
bunghole  boiled  oil  is  good  enough  for  him,  he  can 
produce  it  himself  by  adding  one  gallon  of  liquid 
drier  to  nine  gallons  of  raw  oil,  and  pocket  the  differ- 
ence. But  kettle-boiled  oil  is  the  only  proper  article 
to  use,  where  raw  oil  is  undesirable,  because  all  mois- 
ture has  been  driven  off  and  it  has  been  rendered 
somewhat  heavier  bodied  during  the  process  of  boil- 
ing, while  bunghole  boiled  oil,  so-called  from  the 
mixing  process,  has  decreased  in  body  because  of  its 
admixture  with  the  liquid  drier. 

Linseed  oil,  if  pure,  should  weigh  very  closely  to 
7^  pounds  per  gallon  of  231  cubic  inches  in  the 
crude  or  raw  state,  and  a  good  fire-  or  kettle-boiled 
linseed  oil  about  7  pounds  and  13  to  14  ounces  per 
gallon.  The  commercial  custom,  however,  is  to  sell 
linseed  oil  by  the  gallon,  taking  it  at  7^  pounds. 
Hence,  when  a  consumer  pays  for  100  gallons  of  oil, 
he  really  only  receives  750  pounds,  or  not  quite  96^ 
gallons.  ■  This  custom  is  so  well  established  that  in  a 
test  case,  several  years  ago,  the  courts  decided 
against  the  plaintiff,  who  contended  that  the  defend- 
ants, a  prominent  firm  of  oil  crushers,  had  damaged 
his  finances  to  the  amount  of  many  thousands  of 
dollars  by  that  practice. 

RAW  vs.  BOILED  OIL. 

It  is  a  well-known  fact  that  well-settled  raw  lin- 
seed oil,  free  from  foots  and  moisture,  is  better 
adapted  for  exterior  work,  especially  when  in  con- 
nection with  strongly  basic  pigments,  such  as  red 
lead,  chrome  yellow,  etc.,  than  boiled  linseed  oil,  and 
that  its  life  is  longer,  while  for  neutral  or  inert  pig- 
ments, such  as  Indian  red,  Venetian  red,  Tuscan  red, 
drop  black,  lampblack,  etc.,  kettle-boiled  linseed  oil 
is  to  be  preferred,  giving  better  drying  qualities  and 
better  luster  to  the  paint,  and  holding  its  gloss 
longer,  because  such  boiled  oil  may  be  considered 
linseed  oil  varnish,  though  containing  no  gum. 

By  following  these  hints  the  painter  will  have 
durable  results,  as  he  does  not  need  to  overdose 
his  paints  with  driers,  the  nature  of  which,  in  most 
cases,  is  a  sealed  book  to  him.  For  priming  new 
woodwork,  for  instance,  no  matter  of  what  nature 
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the  pigment  may  be,  none  other  but  good  raw  lin- 
seed oil  should  be  employed  as  the  medium  for 
spreading,  nor  should  any  but  pure  raw  linseed  oil 
be  used  for  thinning  red  lead  for  priming  iron- 
work. In  short,  the  painter  who  values  his  reputa- 
tion and  expects  to  succeed  in  business,  will  not 
stoop  to  the  practice  of  purchasing  substitutes  for 
linseed  oil  or  make  use  of  rosin  oil,  fish  oil,  mineral 
oil,  cottonseed  oil,  or  corn  oil.  There  is  no  doubt 
that  there  is  often  a  great  temptation  to  make  use  of 
these  cheaper  oils,  and  while  they  may  serve  the 
purpose  for  rough  and  cheap  work,  there  is  no  rea- 
son why  the  consumer  should  not  use  them  and  buy 
them  under  their  own  names  instead  of  having  them 
palmed  off  on  him  as  linseed  oil. 

1.  By  the  Taste. — Pure  raw  linseed  oil  placed  on 
the  tongue  has  a  peculiar,  bland  taste,  finally  creating 
a  slight  irritation. 

If  mixed  with  fish  oil,  even  in  small  proportions, 
the  taste  becomes  nauseating;  with  mineral  oil  or 
rosin  oil,  the  taste  is  such  that  the  sensation  will 
adhere  to  the  tongue  for  a  day  or  two.  (This  cannot 
be  described  exactly,  but  it  is  a  sort  of  taste  that  may 
be  likened  to  the  sensation  of  inhaling  the  odor  of 
crude  petroleum  or  coal  tar,  very  irritating  to  the 
throat.)  If  mixed  with  corn  oil,  the  taste  is  nearly 
sweet  and  rather  pleasant.  With  cottonseed  oil,  it 
is  somewhat  like  lard,  though  not  as  pleasant. 

2.  By  Rubbing  Briskly  Between  the  Hands 
{Odor). — Pure  raw  linseed  oil  when  briskly  rubbed 
between  the  palms  of  the  hands  must  heat  quickly, 
give  a  sort  of  whitish  lather  and  emit  the  character- 
istic odor  of  linseed  meal.  When  adulterated  with 
fish  oil,  the  odor  is  nauseating  in  the  extreme,  no 
matter  how  much  the  fish  oil  in  the  mixture  has  been 
deodorized.  With  rosin  oil  in  the  mixture  or  min- 
eral oil,  the  odor  is  certain  to  reveal  the  characteris- 
tics of  either  of  these  on  the  hands  becoming  warmed 
up  by  friction.  With  corn  oil  the  mealy  odor  cannot 
be  mistaken,  and  with  cottonseed  oil  the  lard-like 
smell  will  be  apparent. 

3.  By  Color  and  General  Appearance. — Pure  raw 
linseed  oil  when  placed  in  an  oval  tube  or  flask  of 
flmt  glass  should  have  a  clear  yellow  color,  neither 
leaning  too  much  to  greenish,  nor  to  brownish.  In 
cold  weather,  and  immediately  after  transportation, 
it  is  well  to  allow  a  sample  of  the  oil  to  settle  in  a 
warm  place  before  making  a  test,  because  under 
these  conditions  it  usually  becomes  turbid.  When 
mixed  with  fish  oil  or  with  cottonseed  or  even  with 
corn  oil,  color  and  appearance  will  reveal  nothing, 


but  with  rosin  or  heavy  mineral  oil  the  color  is 
usually  much  browner  and  darker  than  that  of  pure 
oil. 

4.  By  Iridescence  or  Bloom. — The  presence  of 
mineral  oil  or  rosin  oil  in  linseed  oil,  even  in  the 
so-called  debloomed  grades,  can  be  readily  detected 
by  dropping  a  small  portion  of  the  suspected  oil  on  a 
strip  of  glass  that  has  been  painted  with  a  strong 
black  paint,  preferably  lampblack,  not  too  glossy,  and 
alongside  of  it  a  similar  portion  of  pure  raw  linseed 
oil.  No  matter  how  small  the  percentage  of  adul- 
teration may  be,  the  sophisticated  article  will  show  a 
decidedly  blue-gray  color,  which  in  the  case  of  min- 
eral oil,  in  strong  sunlight  especially,  will  be  very 
marked. 

5.  By  Drying  on  Glass. — Pure  raw  linseed  oil  is 
taken  as  the  standard,  and  ten  drops,  say,  are  placed 
at  one  end  of  a  long  strip  of  glass  of  suitable  width, 
and  ten  drops  of  each  of  the  samples  to  be  tested  are 
placed  side  by  side,  both  of  them  marked  for  identifi- 
cation. Now  the  strip  of  glass  is  placed  in  a  vertical 
position,  allowing  each  sample  of  oil  to  run  down  in 
a  stream  toward  the  other  end,  so  that  the  surplus 
may  drip  off  freely,  and  the  glass  is  kept  at  a  temper- 
ature of  between  60°  and  70°  F.,  depending  on  the 
thickness  of  the  film.  The  pure  oil  will  dry  fairly 
hard  and  free  from  tack  in  from  six  to  eight  days; 
the  samples,  if  adulterated  with  mineral  oil,  cotton- 
seed oil,  or  corn  oil,  according  to  their  percentage  of 
adulteration,  will  require  twice,  perhaps  three  times, 
as  long,  with  fish  oil  not  quite  so  long,  and  where 
rosin  oil  is  present,  even  in  small  percentage,  the 
sample  will,  even  when  apparently  as  dry  as  the  pure 
linseed  oil,  soften  up  and  become  tacky  under  mod- 
erate pressure  by  the  finger.  The  pure  linseed  oil 
will  be  the  only  one  that  will  bear  rubbing  by  friction 
of  the  finger  when  dry,  without  pulling  off. 

6.  By  the  Freezing  Test. — Pure  raw  linseed  oil 
will  not  actually  freeze  in  the  coldest  temperature, 
but  will  congeal  at  27.5°  C.  (18°  F.  below  zero), 
fish  oil  at  32°  F.  (freezing  point),  cottonseed  at 
6°  F.,  rosin  oil  at  20°  F.,  heavy  mineral  oil  at  zero, 
and  only  true  walnut  oil  requires  a  lower  point  to 
congeal  than  linseed  (22°  F.  below  zero).  There- 
fore, if  the  various  oils  are  placed  in  bottles  of  simi- 
lar size  and  embedded  in  a  freezing  mixture  of 
crushed  ice  and  rock  salt,  the  degree  of  solidity  in 
each  sample  will  reveal  its  character.  In  winter, 
when  the  temperature  is  below  freezing  point,  the 
test  may  be  made  by  placing  the  bottles  in  the  open 
air. 
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MORE  ABOUT  THE   COST  OF  DOING  BUSINESS. 

A  Georgia  druggist  reports  that  he  is  greatly  inter- 
ested in  our  drug-store  arithmetic  proposition.  He 
says  the  figures  named  by  a  Massachusetts  druggist 
surprised  him,  as  his  experience  is  somewhat  differ- 
ent. On  sales  of  $11,060  for  the  year  his  expenses 
run  up  to  $2080,  without  figuring  any  compensation 
for  himself.  Including  a  small  salary  for  himself  his 
expense  of  doing  business  for  the  year  would  be 
$2860,  or  a  fraction  over  25  per  cent  of  the  receipts. 
The  Massachusetts  druggist's  annual  sales  were 
$16,000  and  his  expense  ($1726.57,  exclusive  of 
salary  for  himself)  $2506.57,  including  a  small 
salary  as  compensation  for  the  proprietor,  making 
the  percentage  cost  of  doing  business  a  fraction 
over  15. 

This  Georgia  druggist  furnishes  us  an  itemized 
statement  of  his  expenses,  which  are  as  follows : 
Rent,  $480;  clerk  at  $15  a  week,  $780;  clerk  at  $5 
a  week,  $260;  porter  at  $.'5  a  week,  $156;  insurance, 
$63;  lights,  fuel,  etc.,  $144;  advertising,  gifts  to 
charity,  etc.,  $125 ;  total,  $2008,  to  which  we  have 
added  $780  as  salary  of  the  proprietor]  making  the 
total  expense  $2860  as  above  stated.  This  gives  a 
25  per  cent  cost  of  doing  business  on  sales  of 
$11,060  a  year,  and  from  the  standpoint  of  those 
who  believe  that  this  percentage  is  a  bar  to  success 
as  a  retail  druggist  in  this  age  of  drug-trade  mer- 
chandising there  is  one  of  two  things  wrong  in  the 
way  this  business  is  conducted.  The  expense  is 
either  too  high  for  the  sales  reported,  or  the  sales  are 
too  small  for  the  expense  incurred. 

Let  us  examine  the  matter  more  in  detail.  There 
are  four  men  in  the  store,  including  the  porter.  The 
sales  average  a  little  less  than  $35.50  for  each  week 
day.  This  would  be  less  than  $8  a  day  to  each  man. 
Is  this  doing  business  on  a  twentieth-century  basis? 
It  looks  as  though  the  error  in  the  problem  was  in 
the  small  volume  of  sales,  and  in  order  to  bring 
the  business  to  a  paying  basis  it  would  be  necessary 
to  add  profitable  side  lines  that  will  so  augment 
sales  as  to  increase  the  $8  a  day  to  $16  a  day  for 
each  man.  The  alternative  is  to  reduce  the  store 
force  to  the  proprietor,  who  should  be  registered, 
and  the  $5-a-week  assistant ;  this  would  give  a  per- 
centage of  expense  to  sales  of  a  little  over  16. 

In  discussing  drug-store  administration  it  is  well 
to  remember  that  old  conditions  are  passing  away, 
and  new  ones  are  forcing  their  way  to  the  front 
whether  we  approve  of  the  innovation  or  not.     In 


many  of  the  city  stores  the  average  sales  per  man 
employed  is  $50  a  day.  This  sets  a  swift  pace— a 
pace  which  the  country  druggist  cannot  meet,  but 
it  nevertheless  behooves  him  to  quit  slow-mule  trade 
tactics  and  do  the  best  his  situation  will  allow  in 
selling  as  large  a  quantity  of  goods  at  as  small  a 
cost  and  as  large  a  profit  as  possible. 

The  retail  drug  business  to-day,  except  in  ex- 
tremely favored  localities,  furnishes  a  problem  to  be 
studied  and  one  that  requires  the  highest  business 
and  professional  abilities.  It  is  altogether  too  easy 
for  young  men  to  get  into  the  drug  business,  hence 
there  is  an  oversupply  of  drug  stores,  which  can 
only  be  weeded  out  through  the  operation  of  the 
law  of  "the  survival  of  the  fit" — and  it  is  becoming 
axiomatic  that  a  store  that  cannot  run  on  less  than 
a  30  per  cent  (possibly  still  less)  cost  of  doing  busi- 
ness is  not  "fit"  to  live  in  an  age  in  which  utility  is 
so  strong  a  factor  in  determining  what  shall  be  and 
shall  not  be  permanent.  The  25-per-cent  man  may 
be  able  to  "stay  in  business"  under  present  and  prob- 
able future  conditions,  but  the  10-  to  16-per-cent 
men  will  be  the  ones  that  can  accumulate  corapeten- 
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Anothbr  Onk  of  Me.  Rbykolds's  Banquet  Cards.— We  have  on  two  or 
three  occasions  reproduced  some  of  the  cover  designs  made  by  Mr.  Fred 
Reynolds,  of  Ilkley,  York,  England,  and  have  pleasure  in  presenting  another 
one  this  month.  Mr.  Reynolds  is  a  successful  wholesale  druggist,  and  is 
besides  so  clever  an  artist  that  he  contributes  frequently  to  the  pharmaceu- 
tical journals,  and  is  called  upon  to  furnish  banquet-programme  designs 
whenever  any  pharmaceutical  society  gets  up  an  annual  dinner. 
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cies  and  make  places  for  themselves  among  "the 
solid  men"  of  their  respective  communities. — "N.  A. 
R.  D.  Notes." 

THE  SAMPLE  AS  AN  ADVERTISEMENT. 

Good  advertising  simply  holds  the  mirror  up  to 
the  commodity,  reflecting  it  so  faithfully  that  readers 
will  come  under  its  attraction — not  under  the  attrac- 
tion of  the  advertising,  which  is  just  a  medium, 
and  nothing  more.  Business  men  sometimes  keep 
their  eyes  so  closely  on  the  advertising,  however, 
that  they  lose  sight  of  the  possibilities  of  the  com- 
modity as  its  own  advertisement. 

Not  long  ago  a  firm  of  shirt  makers  in  New 
York  City  perfected  a  garment  with  several  original 
and  desirable  improvements.  These  add  to  its  shape 
and  wearing  qualities.  It  is  a  high-priced  article, 
retailing  at  not  less  than  $1.50,  and  as  high  as  $4, 
according  to  material.  An  examination  of  the  retail 
trade  showed  that  in  all  the  United  States  there  are 
not  more  than  three  hundred  haberdashers  who 
could  sell  so  expensive  a  garment.  Most  cities  have 
but  a  single  store.  The  question  of  introducing  the 
novelty  brought  up  the  subject  of  advertising.  The 
publisher  of  a  leading  journal  going  to  clothiers  and 
furnishers  was  consulted,  and  frankly  admitted  that 
trade  publicity  was  not  the  most  desirable  form  of 


publicity  for  reaching  so  small  a  clientele.  He 
recommended  a  consultation  with  a  firm  of  advertis- 
ing specialists  who  are  expert  in  fine  literature. 
The  head  of  this  firm  considered  the  problem  and 
recommended  a  fine  booklet  to  be  sent  to  each  of  the 
three  hundred  buyers.  These  were  to  cost  one  dol- 
lar each,  and  tell  the  story  of  the  new  shirt  so  sump- 
tuously that  they  would  be  read  and  preserved. 

His  plan  was  taken  under  consideration  and 
another  authority  consulted — a  man  engaged  in 
reaching  buyers  in  that  very  trade.  He  vetoed  the 
booklet  scheme  at  sight.  "If  you  are  willing  to 
spend  a  dollar  or  two  on  each  of  your  three  hundred 
men  just  send  each  of  them  a  shirt,"  he  said.  "You 
can't  get  anything  that  will  tell  the  story  better. 
Two  or  three  days  before  the  sample  is  mailed  send 
a  personal  letter  briefly  calling  attention  to  your 
improvements.  Then  calculate  how  long  it  will  take 
for  the  sample  to  reach  each  man  after  mailing,  and 
on  the  day  when  he  ought  to  receive  it  send  him  a 
telegram.  Your  proposition  won't  be  ignored  or  go 
wrong."  This  plan  was  put  into  practice,  and  has 
proved  very  successful,  it  is  said. 

This  is  the  sample  as  used  to  cover  a  small  clien- 
tele. But  it  also  has  possibilities  in  general  adver- 
tising. The  maker  of  a  brand  of  chewing-gum  that 
is  pretty  widely  known  through  newspaper  publicity 


"HiGHKB  Pharmacy."— One  of  the  Interesting  things  about  the  pharmacy  shown  lu  cii.a  liiuauation  is  the  fact  that  it  is  situated  10,250  feet  above 
sea  level-nearly  two  miles  in  the  air  J  The  store  is  that  of  George  E.  Taylor,  at  Leadville,  Colorado.  The  absence  of  the  famiUar  and  customaiy 
soda  fountain  wUl  be  noticed:  even  in  midsummer  the  nocturnal  temperature  rarely  rises  above  40"  F.,  and  naturally  there  is  little  demand  for  Ice- 
cold  drinks.    The  question  naturally  arises:  Are  hot  slings  much  In  evidence  ? 
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was  casting  about  for  more  forcible  ads.  to  run  in 
the  big  cities.  He  wanted  something  that  would 
demonstrate  the  value  of  his  product  as  an  aid  to 
digestion,  hence  wanted  to  reach  the  better  classes. 
On  the  advice  of  a  specialist  uniformed  distributors 
were  sent  through  the  large  cities,  entering  hotels 
and  restaurants  at  the  busy  hours  and  laying  a 
sample  stick  at  the  plate  of  each  diner.  The  cam- 
paign was  unusually  productive  in  New  York,  it  is 
said,  where  thousands  upon  thousands  live  in  cafes. 
In  modern  business  there  are  hundreds  of  articles 
that  can  be  manipulated  in  the  same  way,  either  as 
an  advertisement  in  themselves  or  as  auxiliaries  to 
other  advertising  operations. — Printers'  Ink. 


INACCURATE  CLINICAL  THERMOMETERS. 

At  the  Kansas  City  meeting  of  the  American 
Pharmaceutical  Association,  Caswell  A.  Mayo  pre- 
sented a  paper  giving  the  results  of  an  examination 
of  G2  clinical  thermometers,  29  per  cent  of  which 
were  not  sufficiently  accurate  to  comply  with  the 
requirements  of  the  United  States  Bureau  of  Stand- 
ards at  Washington.  This  Bureau  requires  that  the 
thermometer  shall  hold  its  register;  that  it  shall 
repeat  its  readings  within  fifteen-hundredths  of  a 
degree,  and  shall  not  require  corrections  of  more 
than  three-tenths  of  a  degree  F.  The  thermometers 
examined  were  purchasd  in  six  different  cities,  repre- 
senting eleven  lots  of  half-dozen  each,  all  being  of  a 
grade  for  which  the  pharmacist  pays  about  $6.00  per 
dozen.  Each  thermometer  was  accompanied  by  a 
certificate,  setting  forth  that  it  had  been  examined 
and  was  accurate,  provided  certain  indicated  correc- 
tions were  made.  These  were  selected  as  fairly 
representing  the  grade  usually  handled  by  the  retail 
pharmacists.  In  one  of  the  lots  examined,  five  out 
of  six  were  rejected,  while  two  lots  out  of  the  eleven 
were  acceptable  throughout. 

Mr.  Mayo  severely  condemned  the  manufacturers 
who  send  out  thermometers  so  unreliable  as  were 
many  of  those  examined,  and  urged  the  members  of 
the  Association  and  pharmacists  generally  to  exer- 
cise a  greater  degree  of  care  in  the  selection  of  clini- 
cal thermometers  for  stock.  He  also  pointed  out 
that  through  the  agency  of  the  U.  S.  Bureau  of 
Standards,  each  pharmacist  could  at  a  moderate  cost 
learn  whether  or  not  his  thermometers  were  satisfac- 
tory, as  the  Bureau  would  examine  them  and  issue 
certificates  at  $2.00  per  dozen  in  lots  of  one  dozen 
or  more,  or  at  25  cents  each  in  smaller  quantities. 


Pharmacists  who  desire  to  avail  themselves  of  the 
services  of  the  Bureau  should  carefully  pack  the 
thermometers  which  they  wish  to  have  examined 
and  express  them,  charges  prepaid,  to  the  United 
States  Bureau  of  Standards,  Washington,  D.  C,  the 
pharmacist  being  careful  to  mark  his  own  name  on 
the  package,  and  to  enclose  with  the  thermometers 
the  amount  in  cash  (checks  not  accepted)  required  to 
cover  the  cost  of  examination.  As  a  rule  ten  days 
or  two  weeks  are  required  in  which  to  finish  these 
examinations,  and  where  the  thermometers  are  satis- 
factory, the  certificates  which  are  issued  by  the 
Bureau  will  enable  the  pharmacist  to  secure  an 
advanced  price  to  compensate  him  for  the  expense 
involved. 

Manufacturers  claim  that  Mr.  Mayo  is  wrong  in 
placing  the  blame  on  their  shoulders  for  the  admit- 
tedly regrettable  condition  of  affairs  in  the  ther- 
mometer market,  and  say  that  the  fault  really  lies 
with  the  dealers  and  users,  who  insist  upon  getting 
thermometers  at  a  price  so  low  as  to  preclude  the 
possibility  of  furnishing  reliable  instruments.  The 
manufacturers  state  that  the  average  jobber  and 
instrument  dealer  is  governed  entirely,  or  almost  so, 
by  the  question  of  price,  and  expects  to  secure  ther- 
mometers at  as  low  a  figure  as  $24.00  to  $30.00 
per  gross,  whereas  it  is  impossible  to  furnish  ther- 
mometers at  anything  like  this  figure  that  can  be 
relied  upon. 


"Higher  Pharmacy. "—In  this  engraving  is  shown  a  window  display 
made  In  the  window  of  Mr.  Taylor's  Leadville  pharmacy  shown  on  the 
opposite  page.  LeadvUle,  as  everybody  knows,  is  one  of  the  largest  mining 
camps  in  Colorado,  and  it  is  quite  natural  that  Mr.  Taylor  should  do  a  con- 
siderable business  in  the  sale  of  mineral  assay  goods.  He  supplies  all  of  the 
assayers  and  even  the  smelters  with  both  apparatus  and  chemicals,  and  this 
trade  constitutes  his  most  important  side  line. 
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LETTERS. 


TWO  GOOD  FORMULAS. 

To  the  Editors: 

In  the  December  number  of  the  Bulletin,  page 
528,  I  notice  your  reply  to  a  query  referring  to  the 
quantity  of  sugar  required  in  my  formula  for  the 
solution  of  iron  and  manganese  peptonate.  For  the 
benefit  of  your  readers  please  accept  the  corrected 
formula — a  formula  yielding  a  superior  preparation, 
which  keeps  well  and  which  can  be  prepared  expedi- 
tiously and  reasonably  cheap : 

SOLUTION     OF     IRON     AND     MANGANESE     PEPTONATE. 

Iron-manganese  peptonate 6  ounces  av. 

•  Dissolve  in  warmed  distilled  water,  90  fluidounces. 

California  brandy    16   fluidounces. 

Compound    tincture    of    carda- 
mom      16  fluidounces. 

Sugar    12  ounces  av. 

Acetic  ether   1  fluidrachm. 

Dissolve  the  sugar  and  the  mixed  fluid,  let  stand  four 
days,  and  filter ;  to  the  filtrate  add  the  acetic  ether. 

Now  that  I  am  writing  you  on  this  point,  let  me  go 
a  step  farther  and  give  you  a  formula  for  a  nail 
powder  that  is  equal  to  the  high-grade  articles  of 
the  market : 

A    NAIL   POWDER. 

Tin  oleate    J'a  pound. 

Pumice  dust   J^,  pound. 

Talcum     J4  pound. 

Safranin    red    5  grains. 

Oil  of  geranium 1  drachm. 

Oil  of  cloves Yz.  drachm. 

Alcohol 1    fluidotince. 

Dissolve  the  dye  in  the  alcohol,  add  the  oils,  and  pour 
the  whole  over  the  previousl|^Fmixed  powders,  rubbing  well 
between  the  hands  and  then  sifting  through  a  100  sieve. 

The  powdered  pumice  of  the  market  is  too  coarse 
for  the  above  purpose:  pumice  "dust"  can  be  ob- 
tained'from  houses  which  deal  in  infusorial  earth 
and  the  silicates, as  a  specialty. 

Dr.  I.  V.  Stanislaus. 

Brooklyn,  N.  Y. 


FROM  LAST  YEAR'S  PRESIDENT  OF  THE  PENN- 
SYLVANIA PHARMACEUTICAL  ASSOCIATION. 

To  the  Editors: 

Enclosed  please  find  $1.00  for  a  renewal  of  my 
subscription  to  your  very  sparkling  journal.  I  assure 
you  that  I  read  it  with  a  very  great  interest,  and  I 
only  wish  that  its  pages  during  the  coming  year 


may  be  filled  with  as  good  news  as  it  brought  to 
the  retail  trade  during  the  past  year. 

A  general  view  of  the  field  confirms  in  my  mind 
the  fact  that  things  are  coming  our  way,  and  the 
latest  addition  to  the  ranks  of  price-protective  pro- 
prietors, the  Paris  Medicine  Company,  accentuates 
the  movement  and  emphasizes  the  success  of  the 
National  Association  work  of  the  past  six  years. 

As  an  interested  and  busy  worker  in  the  field 
the  Bulletin  of  Pharmacy  may  justly  take  to 
itself  a  big  lot  of  credit  for  the  success  of  the  move- 
ment to  better  trade  conditions  for  the  retail  drug- 
gist, and  I  hereby  tender  you  my  hearty  congratula- 
tions on  your  work  and  wish  you  the  compliments 
of  the  season  and  a  very  prosperous  New  Year ! 

Wm.  O.  Frailey,  Ph.G. 
Lancaster,    Pa. 

A  MATHEMATICAL  PROBLEM. 

To  the  Editors: 

Here  is  an  arithmetical  problem.  The  question  is : 
Where  does  the  druggist  come  in? 

E.  V.  O.  Umann. 


/Cu^-O  /^^^-^i.tfO     CL^   XQti   S-^c*- 


THIS  TAKES  THE  CAKE! 

To  the  Editors: 

Here  is  a  letter  we  received  the  other  day,  and  I 
think  it  takes  the  cake,  beating  anything  you  have 
published  yet: 


the 
19 
Knovember 


1904 


Mr.  Culver  Will  you  send  me  over  some  Druges  and  iwill 
Pay  on  delivery  ase  ihave  a  pashent  Cant  leave  and  have  5 
iam  treating  have  to  have  medison  for  them  send  me  2  bocxes 
ofe  Bar  Beanese  &  1  bocx  of  Donese  Cidnay  pills  and  50 
Centes  Calimill  tabletes  and  2  bocxese  of  inden  rot  Morise 
Pills  and   1   Mor   Bocx   ofe   Bar   Beanes   and  25   Cents   ofe 
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Buchau  tabletes  Please  pot  up  the  droges  your  selfe  or  som 
one  besides  Mr.  Disler  as  he  carges  me  the  saim  ase  retaill 
on   Most  ofe  My  drogese  and  iget  alot  ofe  you   ihave  Big 

Kdrogese  with  you  he  carged  me  the  50  Centes  for  Boscxes  the 
ase  at  retaill  please  send  ase  soon  ase  poseboil  and  oblig 
With  respectes 
Mrs.  L.  M.  sMith 
Midwife 
the  Corner  of  hailton  &  Lea  stret 
*  Coming  this  way  Would  be  on  the  rit  hand  Corner 
120  B  is  the  Knumber 

Isn't  this  a  corker? 

A  Reader  of  the  Bulletin. 


ANOTHER    NON-FREEZING    SOLUTION. 

To  the  Editors : 

In  the  December  issue  of  the  Bulletin  "R.  A. 
H."  asks  for  a  non-freezing  mixture  to  be  used  in 
automobiles.  Here  it  is:  Make  a  solution  of  cal- 
cium chloride  (such  as  is  used  in  static  machines) 
of  three  or  four  pounds  to  a  gallon  of  water.  A 
weaker  solution  will  answer  in  ordinary  cold 
weather.  **R.  A.  H."  might  try  to  see  how  weak 
a  solution  would  answer  by  exposing  a  small  quan- 
tity out  of  doors. 

Charles  A.  Austin. 

Simcoe,  Ontario. 

[NoTH  BY  THE  EDITORS. — Another  non-freezing  solution 
was  contributed  to  page  31  of  the  Bulletin  for  January,  and 
we  are  also  informed  by  the  Grasselli  Chemical  Co.,  of  Cleve- 
land, Ohio,  that  they  make  a  non-freezing  product  for  use  in 
automobiles  and  the  like.] 


ICHTHYOL  IN  OINTMENTS. 

To  the  Editors: 

Referring  to  the  prescription  difficulty  of  "I.  E. 
N."  in  the  "Queries"  column  of  the  January  Bul- 
letin (page  39),  will  say  that  I  can't  see  why  he 
should  have  any  trouble  with  this  prescription,  which 
is: 

Ichthyol    1  drachm. 

Carbolic   acid  ■ 25  drops. 

Lanolin    54  ounce. 

I  have  just  compounded  the  prescription,  which 
I  did  by  first  incorporating  the  ichthyol  thoroughly 
with  the  lanolin  and  then  adding  the  acid.  The 
result  was  a  perfectly  smooth  ointment. 

I  have  known  a  good  deal  of  trouble  to  be  caused 
by  ammonium  chloride  being  prescribed  in  connec- 
tion with  ichthyol  in  ointments.  The  ammonium 
chloride    decomposes    the    ichthyol    when    mixed 


directly  with  it,  but  if  the  ichthyol  is  first  incor- 
porated with  the  base,  and  the  salt  then  dissolved  in 
the  smallest  possible  quantity  of  water  and  added 
to  the  other  ingredients  last,  no  difficulty  will  be 
experienced. 

Robert  D.  Irion. 

Tyler,  Texas. 


OF  COURSE  HE  DESERVED  IT! 

To  the  Editors: 

I  recently  advertised  in  one  of  the  New  London 
papers  for  a  drug  clerk  of  four  years'  experience,  and 


(^/UWlM.    cJ^U   ^^y^     /UUOl  liMA,i4ji^- 


I  enclose  you  one  of  the  letters  received  in  response. 

Don't  you  think  the  fellow  deserved  the  job  ? 

H.  E.  Randale. 
New  London,  Connecticut. 


ANOTHER  CORRECTION. 

To  the  Editors : 

My  "correction"  on  page  31  of  January  Bulletin 
now  requires  another  correction — or,  rather,  a  post- 
script. Since  it  was  written,  the  State  Education 
Department  of  New  York  has  decided  not  to  require 
pharmaceutical  arithmetic  as  an  entrance  require- 
ment under  the  provisions  of  the  new  graduation  pre- 
requisite law.  Prospective  pharmacy  students  in 
this  State  may  secure  their  12  requisite  regents" 
counts  in  any  subject  that  they  may  select  from 
the  regents'  list. 

H.  H.  RusBY. 
New  York  College  of  Pharmacy. 
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BUSINESS    HINTS. 


The  editors  of  tiie  Bulletin  would  like  to  have  readers  send 
them,  for  description  and  criticism  in  this  department,  news- 
paper advertisements,  booklets,  circulars,  and  other  advertis- 
ing matter  which  they  have  recently  utilized. 


"Smoke   Talk."— 

We  have  received  an  admirable  little  booklet 
entitled  "Smoke  Talk"  from  Frederick  G.  Koch, 
Mamaroneck,  N.  Y.  The  very  title,  "Smoke  Talk," 
is  a  winner,  and  on  the  first  inside  page  is  the  sub- 
title of  "Cigars :  the  Burning  Question  of  the  Day," 
Here  are  two  first-class  introductions  to  the  subject! 
Then  follows,  on  the  second  inside  page,  a  nice 
little  talk  about  cigars,  cigarettes,  and  tobacco  in 
general.  The  remaining  six  pages  are  given  up 
simply  to  an  enumeration  of  the  different  goods  kept 
in  stock,  with  their  prices.  The  text  is  printed  in 
black  and  red  on  white  paper  of  a  superior  quality. 


SMOKE 
T  A  L  K 


fir 


J) 


The  cover,  which  extends  slightly  beyond  the  inside 
pages,  is  likewise  printed  in  black  and  red,  but  on 
gray  cover  stock.  Upon  second  thought  we  have 
decided  to  reproduce  the  cover  in  half-tone,  in  order 


that  our  readers  may  get  some  idea  of  how  the 
booklet  looks ;  the  engraving,  however,  fails  to  show 
the  use  of  two  colors  of  ink,  and  misrepresents  the 
color  value  of  the  gray  cover. 

Advertising  Hot-water  Bottles. — 

The  accompanying  advertisement  is  clipped  from  a 
recent  issue  of  Mr.  Cooban's  "Items  of  Interest" — a 

Hot  Water  Bottles. 

You  musn't  think  of  common  every-day  Hot  Water 
Bottles  in  connection  with  those  that  we  have  just  received 
from  the  leading  manufacturers.  The  new,  strong  rub- 
ber, the  tight  seams,  the  perfect  flitting  stoppers,  insure 
satisfaction  that  you  wont't  get  from  ordinary  Hot  Water 
Bottles,  2  qt.,  75c;   3  qt.,  80c.    Every  one  guaranteed. 

B.  S.  COOBAIN  &  CO., 

PRESCRIPTION    DRUaaiSTS, 
SSO  W.  63rd  STREET,  Cor.  Normal  Avenue. 


journal,  by  the  way,  that  was  made  the  subject  of 
description  in  a  recent  issue  of  the  Bulletin, 

Advertising  a  Toilet  Cream. — 

Vincent  'Benedict  sends  us  a  neat  little  four-page 
folder  which  he  recently  got  up  for  Louis  A.  Schmid, 
3022  Archer  Avenue  and  4800  Ashland  Avenue, 
Chicago.  The  cover  page  is  particularly  commenda- 
ble. It  bears  the  simple  title,  printed  in  three  lines, 
of  "A  Cold  Weather  Help,"  and  in  the  lower  right- 
hand  corner  is  a  small  zinc  etching  of  a  mortar  and 
pestle.  Both  front  and  back  cover  pages  have  a 
border,  and  the  text  on  the  two  inside  pages,  exploit- 
ing Mr.  Schmid's  "Cactus  Cream,"  is  very  well 
written.    Here  is  a  portion  of  the  text : 

We  think  Cactus  Cream  is  as  perfect  a  skin 
preparation  as  can  be  made.  You  will  think  so 
too,  if  you  give  it  a  fair  trial  and  judge  it  strictly 
upon  its  merits.  Everything  that  Cactus  Cream 
contains  is  good  for  the  skin,  and  it  is  absolutely 
harmless  even  if  accidentally  swallowed.  It  is 
far  superior  to  any  glycerin  and  rose  water  mix- 
tures, as  it  contains  in  addition  such  substances 
as  milk  of  almonds,  benzoin,  witch-hazel  and  anti- 
septics. 

Cactus  Cream  is  exquisitely  perfumed  and 
comes  in  dainty  little  bottles  just  right  for  the 
dresser.  We  sell  it  under  a  positive  guarantee  to 
give  satisfaction.  If  it  does  not  your  money  will 
be  returned  without  question  or  quibble.  That's 
fair,  isn't  it?  Get  a  bottle  now  and  defy  the  cold 
Weather. 
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Fresh  Note. — 

In  a  handsomely  printed  booklet  from  W.  F. 
Forris,  proprietor  of  the  City  Pharmacy,  South 
■''hitley,  Indiana,  we  find  a  talk  that  is  unusual  in 
ivertising  literature — so  unusual  that  we  feel  like 
loting  it  in  its  entirety: 

FRIENDSHIP. 

Amid  all  the  blessings  that  man  may  enjoy,  there  is  none 

it  will  bring  happiness  to  his  heart  like  friendship.  Take 
Friendship  from  him  and  his  life  is  a  dreary,  barren  waste. 
But  to  make  friends  you  must  be  sincere  and  show  a  friendly 
disposition.  Perhaps  this  could  be  better  illustrated  by  this 
example :  No  doubt  time  after  time  you  have  entered  a  store, 
and,  after  waiting  several  minutes,  or  walking  half-way  down 
the  aisle,  either  the  proprietor  or  a  clerk  would  approach 
you  and,  in  sort  of  a  mechanical  way,  say,  "Something  to-day?" 
You  tell  him  the  article  you  desire  to  purchase,  he  procures 
the  goods,  wraps  them  up  and  passes  them  over  the  counter 
to  you,  and  when  you  hand  him  the  required  amount  for  the 
purchase,  he  utters  the  one  word  "thanks,"  and  hastens  to 
some  other  part  of  the  store  and  hides  himself  behind  a  news- 
paper that  he  has  been  reading. 

Are  you  pleased  with  this  transaction?  Do  you  think  he 
has  an  interest  in  your  welfare?  Does  he  care  for  your 
friendship?  And  do  you  care  to  be  his  friend?  These  are  the 
questions  that  pass  silently  through  your  mind,  and  this  is 
your  answer :  "  'Get  money'  is  his  motto.  He  has  no  interest 
in  my  welfare,  while  friendship  is  an  unknown  word  to  him. 
My  next  purchase  will  be  made  in  a  store  where  they  appre- 
ciate my  coming." 

This  is  not  our  motto.  We  have  an  interest  in  your  wel- 
fare and  to  us  friendship  is  a  word  beyond  price.  Drop  into 
our  store  and  let  us  meet  you  face  to  face,  renew  our  friend- 
ship and  become  better  acquainted.  We  will  appreciate  it. 
Or  if  you  are  down  town  with  unoccupied  time  at  your  dis- 
posal, make  our  store  your  headquarters,  for  we  assure  you 
that  you  will  always  find  a  friendly  welcome,  whether  it  be 
morning,  noon,  or  night.  And  if  at  any  time  our  assistance 
will  be  of  any  value  to  you,  remember  we  always  stand  ready 
to  lend  a  helping  hand. 

There  was  also  much  else  in  Mr.  Norris's  book- 
let. It  was  entitled  "The  Book  with  a  Purpose," 
contained  12  pages  besides  the  cover,  and  was  elabo- 
rately printed  in  blue  ink  with  a  double  gold  border 
on  every  page.  The  cover  stock  was  an  expensive 
blue,  and  the  paper  inside  was  a  calendered  white. 

A  St.  Patrick's  Day  Advertisement. — 

It  may  seem  a  little  early  to  talk  about  St.  Pat- 
rick's day  in  February,  but  druggists  who  expect 
to  do  advertising  pertinent  to  certain  holidays  must 
lay  their  lines  ahead  of  time  in  order  to  be  in  season. 
It  is  therefore  appropriate  that  we  describe  this 
month  a  neat  little  St.  Patrick's  day  ad.  that  was 
gotten  out  last  year  by  Mr.  Cooban,     An  artificial 


shamrock  of  the  customary  variety  was  thrust 
through  a  card  bearing  an  invitation  to  visit  Mr. 
Cooban's  pharmacy.  The  card  was  white  and  the 
ink  was  very  appropriately  green — of  the  same  shade 
of  green  as  the  shamrock.  Presumably  the  thing 
was  sent  to  the  Irish  families  in  the  neighborhood, 
although  of  this  point  we  are  not  certain.  The  card 
was  perforated  by  the  printer  so  that  the  shamrock 


A  Drug  Store 

That  is  a  Drugstore 

There  are  lots  of  drug  stores,  '  You  may 
wonder  whether  it  makes  any  differenc* 
where  you  take  your  prescriptions  ot  where 
you  buy  your  goods 

Our  best  promise  is  our  drug  store  itself. 
Come  in  and  investigate  it  from  front  door 
to  back,  from  top  to  bottom.  Bring  in  any 
body  else  who  is  competent  to  judge  and  let 
them  investigate  methods,  quality  of  drugs, 
prices  and  everything  else.  If  you  do,  you 
are  bound  to  become  one  of  our  customers 
because  you  will  find  that  this  is  a  real  drug 
store  worthy  the  name. 

B.  S.  COOBAN  &  CO., 
63rd  St.  and  Normal  Ave. 
Two  Telephone* 
Went  worth  502  and  440. 


could  be  easily  pushed  through  it.  The  size  of 
the  card  was  3  by  5  inches,  and  the  text  is  shown  in 
the  accompanying  fac-simile  reproduction.  It  should 
be  explained  that  the  thing  was  put  inside  an  eight- 
page  booklet  advertising  Cooban's  dyspepsia  cure, 
and  that  the  front  cover  of  this  booklet  bore  the 
invitation  to  "look  inside,"  this  being  written  in 
pencil  by  hand.  The  matter  was  sent  out  under 
two-cent  sealed  postage. 

An  Interesting  Letter. — 

The  Bulletin  has  received  a  very  interesting 
letter  from  L.  Whorton,  of  Gadsden,  Alabama.  Mr. 
Whorton  got  out  some  months  ago  a  folder  of  a 
facetious  nature  which  he  entitled  "That  Funny 
Tail,"  and  which  was  described  in  the  August 
Bulletin.  As  a  sort  of  sequel  to  that  effort,  he 
has  more  recently  issued  a  folder  bearing  the  title 
of  "That  Serious  Tale,"  in  which  he  gives  a  straight- 
from-the-shoulder  talk  concerning  the  Whorton  Sons 
Drug  Co.     Mr.  Whorton  tells  us  that  "what  little 
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he  knows  regarding  the  writing  of  advertisements 
is  due  to  the  Bulletin  of  Pharmacy.  I  carefully 
read  every  suggestion  and  use  it  to  as  good  advan- 
tage as  possible,  and  I  therefore  see  the  necessity  of 
each  reader  sending  in  his  own  advertising  speci- 
mens for  mention  and  criticism."  Mr.  Whorton 
also  tells  us  that  he  uses  Mr,  Cooban's  formula  for 
cooling  cream  under  the  title  of  "Noccalula  Cream," 
and  that  he  has  found  it  a  great  seller.  He  gets  out 
a  whole  line  of  his  own  specialties  which  he  calls  the 
"Noccalula  Remedies." 

A  Specimen  Headache  Advertisement. — 

This  is  clipped  from  the  little  drug-store  paper 
issued  by  a  Detroit  druggist : 


Why  suffer  with 
a  Headache 

<(uhen  you  ca.n  get  relief 
Almost  instantly  by  taking 

Cnnninqham*s 
Headache  Powders? 

They  are  safe  and  sure  and 
leave  no  bad  after  effects. 


ANDREW   R.   CUNNINGHAM. 
264  Jos.  Campau  Ave. 


Kather  Clever. — 

We  are  in  receipt  of  an  ingenious  bit  of  advertis- 
ing from  Rhode's  Pharmacy,  North  Clark  and 
Goethe  Streets,  Chicago.  From  an  advertising  sig- 
nature we  find  that  it  is  gotten  out  by  the  Livermore 
&  Knight  Co.,  Providence,  R.  I.  It  is  a  mailing  card 
containing  a  representation  of  a  well,  beyond  which 
is  seen  a  clearing  with  a  log  cabin  in  the  center. 
There  is  a  pocket  into  which  a  small  folded  circular 
is  inserted,  and  the  circular  is  appropriately  headed : 
"Truth  Lies  Hidden  in  the  Bottom  of  a  Well."  The 
circular  goes  on  to  say :  "This  Saying  Applies  Par- 
ticularly in  the  Present  Case.  You  Drew  up  from 
the  Bottom  of  this  Well  some  Truths  Concerning 
Rhode's  Hair  Tonic."  There  is  more  about  the  tonic 
that  need  not  be  quoted.  To  the  circular  is  fastened 
a  string  by  means  of  a  small  golden  seal,  and  the 
other  end  of  the  string  is  drawn  through  a  hole  in 
the  card  and  knotted  on  the  other  side  so  that  it  can- 
not be  pulled  out.  Altogether  the  thing  is  very  ingen- 
iously contrived. 


A  Pharmaceutical  Candidate.— 

There  are  many  ways  in  which  the  wide-awake 
merchant  can  grasp  passing  opportunities  to  keep 
himself  and  his  business  in  the  public  mind.  We 
have  before  us,  for  instance,  a  clever  card  which 
was  gotten  out  during  the  last  election  by  George 
Bollinger,  3801  State  Street,  Chicago.  The  card 
was  printed  to  look  exactly  like  the  innumerable 
candidate  cards  that  were  then  being  distributed  all 
over  the  city  by  the  nominees  for  the  various  munici- 
pal offices.  It  bore  Mr.  Bollinger's  portrait  and 
announced  that  he  was  "a  candidate  for  their  trade 
in  drugs,  prescriptions,  etc.  Registration  every  day. 
Store  open  from  7  a.m.  to  10.30  p.m.  Telephones, 
Douglas  305  and  306." 

It  might  be  well  to  bear  this  idea  in  mind  and 
spring  it  at  the  next  election ! 

Advertising  a  Cough  Remedy. — 

Owen  Raymo,  of  Wayne,  Michigan,  has  recently 
gotten  out  a  four-page  circular  advertising  some  of 
his  own  preparations.  This  is  what  he  has  to  say 
about  his  cough  cure : 

THE  QUALITY  COUGH  REMEDY. 

A  customer  of  mine — an  old  lady — was  in  this 
store  a  few  days  ago,  and  she  saw  a  bottle  of 
Raymo's  White  Pine  Cough  Balsam  on  the 
counter;  she  said  to  a  friend,  "there's  the  very 
best  Cough  Medicine  I  ever  used,  and  I've  tried 
'em  all."  She  knew  by  use — by  test — by  actual 
comparison — and  her  testimony  was  true.  The 
use  of  Raymo's  White  Pine  Cough  Balsam  proves 
its  efficiency.  Every  bottle  is  a  cough  insurance 
policy  and 

Only  Costs  25c. 

An  Almanac. — 

William  Gqary,  of  Innisfail,  Alberta,  Canada, 
sends  us  a  1905  calendar  which  he  circulates  among 
his  patrons  instead  of  the  various  patent  medicine 
almanacs  every  druggist  is  besieged  with.  Besides 
the  almanac  proper,  it  contains  useful  cooking  reci- 
pes, an  abundance  of  good  jokes,  and  well  prepared 
advertisements  exploiting  the  various  lines  of  goods 
in  which  Mr.  Geary  deals.  It  has  always  seemed 
to  us  that  an  almanac  is  a  pretty  good  sort  of  adver- 
tisement. A  great  many  people,  particularly  those 
in  the  country  districts,  keep  an  almanac  always  at 
hand  and  consult  it  with  great  frequency.  Other 
kinds  of  advertising  matter  are  usually  thrown  into 
the  waste  basket  a  few  minutes  after  they  have 
been  received — and  sometimes  before  they  are  read ! 
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PRACTICAL  PHARMACY. 


rescription   Difficulties. — 

I  "Mr.  Harold  Wyatt  read  a  paper  recently  before 
the  Liverpool  Chemists'  Association,  England,  in 
which  he  told  how  a  number  of  troublesome  prescrip- 
tions had  been  dispensed.  We  take  three  or  four 
prescriptions  at  random*  without  attempting  to 
change  the  nomenclature  of  the  British  Pharma- 
copoeia : 

The  order  of  mixing  causes  a  marked  variation 
in  the  following  case : 

IJ      Copaibse    3iv.  3 

Liq.    potassae    5iij.  6 

Succi  hyoscyam    3iv.  4 

Mucil.   tragac    5J.  1 

Syr.    aurant    3vj.  5 

.^q.   chlorof ad  5vj.  2 

M.  ft  mist. 

Make  the  mucilage  in  the  bottle,  add  half  the  chloroform 
water,  and  shake  with  the  copaiba  until  emulsified,  then  add 
the  other  ingredients,  make  up,  and  finally  add  the  liq. 
potassae.  This  gives  a  fine,  even,  white  emulsion.  (The  num- 
bers opposite  the  quantities  indicate  the  order  in  which  the 
ingredients  should  be  dispensed.) 

If  the  liq.  potassae  be  added  to  the  copaiba  the 
emulsion  is  not  so  good,  and  is  yellower  in  color. 
This  mixture  exemplifies  the  fallacy  of  using  two 
emulsifiers  at  the  same  time. 

Iron  and  quinine  citrate  is  a  troublesome  chemical 
where  incompatibles  are  prescribed  with  the  scale 
preparation — 

R       Ferri  et  quin.  cit 5j.      3 

Liq.   strych 3j.      2 

Ac.    phosph.    dil 3iss.  1 

Syr.  zingib 3iij    4 

.Aq.    menth.    pip ad  Jvj.    6 

M.  ft.  mist. 

Dilute  the  acid  with  half  the  aq.  menth.  pip.  and  add  the 
other  ingredients  dissolved  and  mixed  with  the  remainder  of 
the  menstruum. 

When  the  acid  is  added  to  the  iron  and  quinine 
citrate  only  slightly  diluted,  a  white  precipitate  of 
ferric  phosphate  comes  down. 

R       Ferri  et  quin.  cit 3j. 

Syr.    aurant    5J- 

Spt.    chlorof 3ij. 

Dec.    aloes    co ad  5vj. 

M.  ft.  mist. 

The  precipitate  which  one  would  expect  in  this 
mixture  is  so  finely  divided  and  so  well  suspended 


by  the  myrrh  and  aloin  soaps  in  the  decoction  that 
it  gives  no  trouble  and  is  not  noticeable. 

5^      Ext.    cocse   liq Jj j . 

Fe.   et   quin.   cit.> 3iij. 

Tr.    gent,    co Jiss. 

Tr.  nucis  vom min.  300. 

Aquae    ^ss. 

M.  ft.  mist. 

Instead  of  the  tincture  of  nux  vomica  an  equiva- 
lent amount  of  the  fluid  extract  was  employed  to 
avoid  the  excess  of  alcohol  precipitating  the  ferri  et 
quin.  cit. 

^       Spt.    ammon.    arom min.  120. 

Ferri  et  quin.  cit min.    24. 

Ess.    menth.    pip ad  5vj. 

M.  ft.  mist. 

With  the  consent  of  the  doctor  a  fluidounce  of 
infusion  of  senega  was  used  in  this  to  suspend  the 
precipitate,  the  patient  objecting  to  a  thick  gummy 
or  sweet  mixture. 

To  Distinguish  Between  Vanilla  Beans. — 

It  is  a  fact  that  but  very  few  druggists  are  able 
to  distinguish  one  vanilla  bean  from  another,  and 
why?  Simply  because  they  have  never  given  much 
thought  to  the  matter,  as  the  amount  that  the  drug- 
gist generally  buys  is  small,  and  he  thinks  it  is  not 
of  importance  enough  to  study  up  on,  said  J.  H. 
Dow,  in  a  recent  paper.  But  with  the  increasing 
demand  for  extract  of  vanilla  the  matter  of  buying 
good  beans  is  important,  and  druggists  should  be 
better  posted  on  the  quality  of  the  goods  they  buy. 
Mr.  Dow  had  seen  some  rank  specimens  of  beans 
sold  to  druggists  for  prime  Mexican  beans  at  high 
prices  that  were  nothing  but  Tahiti  beans.  Strip- 
ping is  another  species  of  fraud.  It  is  done  by  cut- 
ting the  beans  on  the  inside  with  a  very  sharp 
knife  nearly  the  whole  length  of  the  bean,  then 
laying  it  in  alcohol  for  several  hours.  After  the 
bean  has  soaked  it  is  taken  and  rubbed  over  with 
oil,  the  incision  carefully  pressed  together,  more  oil 
rubbed  on,  and  the  bean  put  in  the  center  of  the 
bundle,  and  the  article  will  bring  a  higher  price 
than  if  it  had  not  been  manipulated.  Always  exam- 
ine your  beans  carefully  if  you  have  any  doubts  as 
to  quality.  Beans  that  have  been  split  in  the  manner 
described  above  will  open  very  easily  by  pulling 
slightly  from  both  sides  of  the  bean.  Tonka  beans 
should  be  used  carefully.  In  making  an  extract 
from  these  beans  never  use  it  clear,  as  it  is  poisonous. 
It  can  be  used  as  a  blend  in  extract  of  vanilla. 
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The  Solubility  of  Phosphorus  in  Different  Oils. — 

Katz  (Archiv  der  Pharmazie)  undertook  an  inter- 
esting series  of  experiments  in  order  to  determine  the 
solubility  of  phosphorus  in  various  oils.  It  has  been 
said  that  the  solubility  of  phosphorus  is  greater  in  the 
oil  of  sweet  almonds  than  in  other  oils.  The  tem- 
perature of  the  oils  tested  varied  from  14°  to  20° 
C,  and  in  these  conditions  Katz  found  that  there  is 
but  a  very  slight  difference  between  the  amount  of 
phosphorus  which  may  be  dissolved  in  the  oil  of 
sweet  almonds  (1.13  per  cent)  and  in  other  fixed  oils, 
such  as  olive  oil,  oil  of  sesame,  cod-liver  oil,  linseed 
oil,  castor  oil,  and  paraffin  oil.  These  oils  dissolve 
from  1.06  to  1.20  per  cent  of  phosphorus,  with  the 
exception  of  castor  oil,  which  only  dissolves  0.70  per 
cent. 


Cooling  Suppositories  Without  the  Use  of  Ice. — 

Garin  (Nord  Pharmaceutique)  recommends  the 
following  process  for  rapidly  cooling  suppositories : 
Paper  molds  are  used  and  are  made  a  little  longer 
than  usual,  so  that  the  paper  is  a  centimeter  larger 
than  ordinarily.  These  molds  are  placed  in  a  ves- 
sel filled  with  sodium  sulphate  in  such  a  manner  that 
they  project  one  centimeter  above  the  salt,  and  that 
they  are  spaced  properly.  *  When  the  mass  has  fairly 
cooled,  but  is  still  liquid,  it  should  be  poured  into  these 
molds,  as  usual.  By  means  of  a  little  funnel  a  suffi- 
cient amount  of  water  is  then  poured  between  the 
molds  to  make  a  paste  of  the  salt,  but  not  to  dissolve 
it.  At  the  end  of  ten  minutes  the  suppositories  will 
be  found  sufficiently  cooled  to  be  delivered  to  the 
customer. 
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A  Successful  Pittsbuko  Concern.— On  this  and  the  opposite  pages 
views  are  shown  of  the  establishment  of  the  Babst-Anderson  Pharmacal 
Co.,  a  well  known  physicians'  supply  house  In  Pittsburg.  All  four  stories 
and  basement  of  the  building  are  utilized,  and  eight  travelers  are  required 
to  represent  the  house  on  the  road  The  territory  covered  comprises  at  the 
present  time  the  western  half  of  Pennsylvania,  a  few  towns  in  New  York, 
and  all  of  the  States  of  Ohio,  Kentucky,  and  West  Virginia. 


A  Digestive  Powder. — 

Here  is  a  formula  for  a  digestive  powder  which 
W.  H.  Jenkins,  writing  in  the  Pharmaceutical  Era, 
says  can  be  made  for  5  cents  an  ounce  and  retailed 
for  25 : 

Powdered    rhubarb    6  drachms. 

Powdered  ginger  4  drachms. 

Bismuth  subnitrate  1  ounce. 

Potassium  and  sodium  tartrate   ....1  ounce. 

Lactated  pepsin  1  ounce. 

Sodium  bicarbonate   2  ounces. 

Directions:  One-half  to  one  teaspoonful  in  water  at  meal- 
time. 

Should  Tablets  be   Condemned?— 

"Failure  to  obtain  desired  results  in  the  tablet 
case  is  no  more  a  reason  for  a  condemnation  for  the 
class  than  failure  in  a  fluid  extract  case  for  the  con- 
demning of  all  fluid  extracts,"  said  Joseph  R.  Wood, 
M.A.,  Ph.G.,  recently  before  the  Rhode  Island  Phar- 
maceutical Association.  "It  is  simply  a  matter  of 
discrimination  between  good  quality  and  bad.  In 
the  absence  of  proof  to  the  contrary,  it  is  safe  to 
say  that  no  properly  made  tablet  or  pill  will  pass 
through  the  alimentary  canal  intact,  provided  it  is 
accompanied  by  sufficient  water.  By  'properly  made' 
is  meant  a  tablet  or  pill  which,  if  composed  largely 
of  insoluble  ingredients,  will  readily  disintegrate  in 
water,  and  if  composed  of  soluble  ingredients  will 
readily  dissolve  in  water;  also,  if  coated,  is  possessed 
of  a  soluble  coating. 

"There  is  absolutely  no  valid  excuse  for  the 
pharmacist  or  physician  offering  improperly  made 
tablets  or  pills — when  a  glass  of  tepid  water  is  all 
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the  apparatus  or  reagent  required  to  test  them. 
While  sokibility,  or  power  to  disintegrate,  do  not, 
of  course,  guarantee  the  quaHty  of  the  ingredients 
themselves,  it  is  fair  to  assume  on  general  principles 
that  a  house  which  furnishes  disintegrating  tablets 
or  pills  will  furnish  high  quality  ingredients.  A 
reason  for  this  is  that  the  production  of  these  physi- 
cal characteristics  requires  high  grade  labor;  and 
if  a  house  is  sufficiently  far-sighted  to  pay  for 
brains,  it  will  probably  be  equally  far-sighted  in  its 
purchases  of  drugs  and  chemicals." 

Ammonia  Dangers. — 

Comparatively  strong  solutions  of  ammonia  are 
commonly  sold  now  for  domestic  purposes,  it  may 
be  for  the  bath  or  for  removing  grease  stains.  We 
have  nothing  to  say  against  their  employment  for 
either  object,  says  the  British  Lancet,  and  certainly 
a  few  drops  of  ammonia  in  the  bath  is  harmless, 
while  it  is  both  invigorating  and  cleansing.  It  must 
be  remembered,  however,  that  ammonia  gas  is  after 
all  a  poison,  strong  ammonia  vapor  being  fatal  to 
animal  and  vegetable  life.  In  most  cases  the  exam- 
ples of  poisoning  by  ammonia  vapor  that  appear 
in  toxicological  records  have  been  the  result  of  acci- 


dent. Thus  the  ammonia  bottle  has  been  injudi- 
ciously applied  to  nostrils  of  persons  in  the  throes 
of  an  epileptic  fit,  and  death  has  resulted.  There  is 
also  an  instance  on  record  of  poisonous  effects  result- 
ing from  the  breaking  of  a  bottle  of  ammonia  and 
the  sudden  evolution  of  the  powerful  gas  from  the 
spilt  liquid.  In  the  bath-room  such  an  accident 
might  easily  happen,  and  the  public  should  be 
enjoined  to  use  the  liquid  with  great  care.  A  spilt 
bottle  of  ammonia  in  the  bath-room  might  easily 
cause  serious  shock.  A  warning,  it  seems  to  us, 
should  be  printed  on  the  labels  of  all  bottles  contain- 
ing ammonia  for  domestic  purposes,  that  the  vapor 
is  poisonous  in  large  quantities,  and  that  special  care 
should  therefore  be  exercised  to  prevent  the  whole- 
sale escape  of  the  contents. 

To  Clean  Extract  of  Indian  Cannabis  from  Utensils. — 

The  East  Falls  Pharmacy,  of  Philadelphia, 
writes  the  Druggists  Circular':  "I  do  not  know  if 
it  is  known,  but  I  made  the  discovery  that  sodium 
bicarbonate  would  rapidly  dissolve  extract  of  can- 
nabis indica,  which  is  so  troublesome  to  get  out  of 
mortars  and  funnels.    It  is  a  good  thing  to  know." 


I  »^.v,  r.f  tha  RAh«t.Ander8on  Pharmacal  Co.  is  shown.  The  stock  comprises  not  only 
A  SuccEssruL  PirrsBCHO  CoNCKKN.-In  this  view  ^'^^ f  ««'3.^'  *^J  the  te^rUorbur^  uncommonly  large  supply  of  surgical  instruments, 
every  make  of  chemicals  and  pharmaceuticals  used  by  the  P'^^^"'^*"^  °'  ^°,  "1  ^'.^  M^  George  C.  Hall  is  the  general  manager  of  this  pros- 
hospiUl  and  office  necessaries,  physicians'  cases  and  bags  ^""^ ^"'^f^?'^  Pharmacy  of  the  University  of  Michigan  in  1883,  and  since  then  has  been 
perous  and  rapidly-growing  concern.  Mr.  Hall  graduated  from  the  School  of  Pharmacy  of^^^ 
connected  with  various  manufacturing  establishments  both  as  chemist  and  travehng  representative. 
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NEW  REMEDIES. 


Acetylamidosalol. — 

A  preparation  similar  to  salophene ;  introduced  by 
the  Heyden  chemical  works,  at  Radebeul,  near  Dres- 
den. 

Anasarchin. — 

Said  to  be  the  active  principle  of  Oxydendron 
arboreum,  Samhucus  canadensis,  and  Urginea  scilla 
combined  in  medicinal  doses.  Put  on  the  market  by 
the  Anasarcin  Chemical  Co.,  Winchester,  Tenn.  It 
is  recommended  in  troubles  of  the  heart,  kidneys, 
and  liver. 

Antiputrol. — 

Antiputrol  is  a  recently  introduced  disinfectant 
described  as  a  yellowish-brown  viscid  liquid  having  a 
phenolic  odor  and  soluble  in  water  in  all  proportions 
{Pharm.  Post).  It  is  stated  to  be  the  properly  puri- 
fied and  usually  difficultly  soluble  portion  of  the  tar 
distillate  improperly  known  as  "carbolic  oil,"  and  is 
rendered  soluble  in  water  by  the  addition  of  a  soap. 
The  preparation,  containing  about  65  to  70  per  cent 
of  phenol  and  its  homologues,  is  stated  to  have  greater 
antiseptic  power  than  carbolic  acid. 

Arhovin. — 

This  is  described  as  being  the  addition  product  of 
diphenylamine  and  thymyl-benzoic-acid  ester.  It  is 
obtained  {Pharm.  Ztg.)  by  ester izing  thymylbenzoic 
acid  with  ethyl  alcohol,  and  then  combining  the  ester 
with  diphenylamine.  Arhovin  occurs  as  a  liquid  of 
sp.  gr.  1.055,  and  boiling  point  218°  C.  It  is  insol- 
uble in  water,  but  soluble  in  ether,  chloroform,  and 
alcohol;  the  odor  is  aromatic,  and  the  taste  cooling 
yet  burning,  for  which  reason  the  preparation  can 
be  taken  only  in  gelatin  capsules.  It  is  eliminated  by 
the  urine  in  the  form  of  hippuric-acid  phenylester. 
Arhovin  is  recommended  for  internal  use  as  a  remedy 
for  gonorrhea;  capsules  each  containing  5  min. 
(about  0.25  Gm.)  are  given  several  times  daily  for 
long  periods. 

Cellotropin. — 

Chemically,  monobenzoyl-arbutin,  formed  by  the 
action  of  22  parts  of  arbutin,  in  aqueous  solution,  on 
8  to  10  parts  of  benzoyl  chloride.  It  appears  as  a 
white  crystalline  powder,  the  crystals  appearing  under 
the  microscope  as  fine  needles.  It  is  tasteless  and 
odorless.    It  is  readily  soluble  in  alcohol,  but  is  almost 


insoluble  (1  to  300  parts)  in  cold  water,  ether,  chk 
roform,  etc.  An  internal  antiseptic,  used  in  the  treat 
ment  of  tuberculosis,  scrofulosis,  etc.  It  is  deconi 
posed  by  acids,  saliva,  and  the  gastric  juices. 

Erasin. — 

Name  given  to  a  compound  syrup  of  potassiur 
sulphoguaiacolate,  with  ethyl-morphine  hydrochlo- 
rate.  It  is  introduced  by  Reichold  &  Co.,  St.  Louis 
(in  Elsass-Lothringen). 

Fetron. — 

An  ointment  base,  which  is  said  to  be  anilid  steari- 
nate  and  yellow  vaselin — 3  per  cent  of  the  former 
and  97  per  cent  of  the  latter.  It  is  light  yellow  in 
color,  and  is  odorless,  or  nearly  so. 

Gastricin. — 

According  to  J.  Traub  {Pharm.  Ztg.)  this  is  a 
mixture  of  ammonium  chloride,  potassium  bitartrate, 
Rochelle  salt,  crab's  eyes,  magnesium  carbonate, 
citrate,  and  lactate,  and  sodium  chloride,  sulphate, 
and  bicarbonate.  It  is  intended  for  use  in  gastric 
disturbances.  Some  of  the  ingredients  ought  to 
strike  home ! 

Gerdal. — 

This  is  a  combination  of  beef  juice,  albumin,  and 
sugar,  and  occurs  as  a  grayish-yellow  powder,  with 
a  sweet  odor  and  a  pleasant  taste.  It  is  employed  as 
a  food,  the  dose  being  3  teaspoonfuls  three  times 
daily.  Gerdal  may  also  be  taken  mixed  with  other 
forms  of  food  and  drink,  but  the  latter  must  not  be 
boiled,  as  this  would  coagulate  the  albumin. 

Hirudin. — 

A  hemostatic  now  manufactured  in  so  pure  a  state 
that  1  milligramme  (about  1-25  grain)  will  hold  7.5 
grammes  of  blood  permanently  uncoagulated,  with- 
out in  the  least  affecting  its  properties.  If  kept  from 
moisture,  hirudin  will  keep  and  preserve  its  proper- 
ties for  years  unaltered. 

Isopral. — 

Under  the  name  "isopral,"  Dr.  Impens  {Pharm. 
Ztg.)  describes  a  new  hypnotic,  which  is  chemically 
trichlorisopropylalcohol.  Isopral  crystallizes  in  the 
form  of  handsome,  large  prisms  melting  at  49°  C, 
easily  subliming  at  ordinary  temperatures,  and  solu- 
ble in  water,  alcohol,  and  ether.  It  is  less  soluble  in 
water  than  chloral  hydrate;  nevertheless  it  affords  a 
3.35-per-cent  solution  at  19°  C,  a  strength  quite  suffi- 
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cicnt  to  allow  rapid  absorption.  Isopral  has  a  cam- 
phoraceous  odor  and  an  aromatic,  rather  pungent 
taste.  Regarding  its  action,  experiments  made  on 
animals  go  to  show  that  the  remedy  is  at  least  twice 
as  powerful  as  chloral  hydrate,  while  less  toxic. 

Menthyl-Camphorate. — 

This  product  has  been  obtained  by  Liotard  in  the 
form  of  a  white,  pasty  substance  which  is  insoluble 
in  water,  but  soluble  in  alcohol,  ether,  and  fixed  oils. 
Menthyl-camphorate  melts  at  87°  C.  and  does  not 
decompose  in  cold  water.  This  decomposition  takes 
place  in  hot  water,  and  menthol  is  liberated.  It  is 
an  antiseptic  and  is  recommended  in  consumption  in 
the  form  of  pills  or  wafers. 

Saponarin. — 

According  to  Barger  {Chemist  and  Druggist) 
saponarin  is  a  new  glucoside  obtained  from  the  leaves 
of  the  soapwort.  The  dried  leaves  are  extracted 
with  boiling  water,  and  the  filtered  liquid  is  acidified 
with  acetic  acid.  After  several  days  a  precipitate  is 
formed,  which  is  dissolved  in  soda  and  reprecipitated 
with  acetic  acid.  The  compound  forms  masses  of 
fine  needles  which  darken  on  heating  and  decompose 
at  150°  C.  The  glucoside  closely  resembles  the 
scutellarin  isolated  by  Molsch  and  Goldschmidt. 

Tallianine. — 

According  to  the  Pharmaceutische  Post,  this  is  an 
ozonized  terpin  that  develops  one  volume  of  liquid 
for  every  four  volumes  of  ozone.  It  is  used  in  var- 
ious lung  troubles,  contagious  diseases,  etc.,  by  intra- 
venous injection. 

Tannobromin. — 

This  is  described  as  an  alcoholic  bromocoU  prepara- 
tion obtained  by  the  action  of  formaldehyde  on 
dibromtannin  (Pharni.  Ztg.).  It  is  stated  to  occur 
as  a  reddish-  or  yellowish-gray  powder  containing 
about  25  per  cent  of  bromine,  and  having  an  action 
like  that  of  bromocoll.  Tannobromin  is  but  slightly 
soluble  in  water,  but  is  readily  soluble  in  alkaline 
liquids.  The  aqueous  solution  affords  a  blue  color 
with  ferric  chloride. 

TetTon.— . 

A  new  ointment  base,  lying  somewhere  between 
lanolin  and  vaselin  (which  merely  protects  the 
surface).  Liebreich  puts  it  midway.  It  is  suit- 
able, says  the  authority,  for  a  base  to  such  ointments 
as  the  various  zinc  pastes,  mercurial  preparations,  etc. 


BOTANY  and  MATERIA  MEDICA 

Monthly  review  by  Oi<ivBR.  A.  "BARvmiX,. 

English  and  Japanese  Valerian. — 

According  to  Mr.  F.  A.  U.  Smith,  in  the  Pharma- 
ceutical Journal,  the  botanical  source  of  English 
cultivated  valerian  is  Valeriana  Mikanii  Syme,  and 
that  of  the  Japanese  plant  V.  latifoUa.  There  may 
be  an  error  in  the  determination  of  the  Japanese 
plant  as  V.  latifolia,  as  this  species  is  a  native  of 
Mexico,  and  "Kesso,"  the  Japanese  valerian,  has 
always  been  considered  as  being  derived  from 
Patrinia  scahios(Efolia  Link.  According  to  Bentley 
and  Trimen,  Syme  described  his  plant  as  a  variety 
of  F.  officinalis,  and  not  as  a  species. 

Birch  Leaves  in  Renal  Calculi. — 

A  heaped  teaspoonful  of  birch  leaves  boiled  for 
from  five  to  ten  minutes  in  250  Cc.  of  water  is, 
according  to  Jaenicke  {Pharmaceutische  Central- 
halle),  an  effective  remedy  in  the  treatment  of  renal 
calculi  if  taken  in  doses  of  a  teacupful  twice  daily. 
At  first  the  calculi  pass  off  in  grains  the  size  of  a 
pea,  but  later  in  the  form  of  coarse  sand. 

Dictionary  of  Indian  Economic  Products.— 

It  has  been  announced  that  a  second  edition  of  the 
Dictionary  of  Indian  Economic  Products  abridged 
and  revised  by  the  author.  Sir  George  Watt,  will 
soon  be  issued.  The  first  edition  appeared  in  7 
volumes  between  1889  and  1893;  the  present  edi- 
tion will  consist  of  two  volumes  only,  and  the  work 
of  revision  will  be  carried  on  at  the  Royal  Botanic 
Gardens  at  Kew. 

A  New  Source  of  Rubber. — 

For  several  years  past  sheep-herders  in  Colorado 
have  been  in  the  habit  of  chewing  the  roots  of  a  cer- 
tain composite  plant,  by  which  means  they  obtained 
a  product  that  answered  very  well  as  a  chewing  gum. 
A  Mr.  Marsh,  of  Denver,  has  made  arrangements  for 
producing  this  new  ''rubber"  on  a  commercial  scale, 
which  has  aroused  a  great  deal  of  excitement  in  the 
new  industry.  Mr.  T.  D.  A.  Cockerel  has  investi- 
gated the  source  of  the  rubber,  and  has  found  that 
the  plant  producing  it  is  one  that  has  been  known 
to  science  as  the  Picradenia  fioribunda  var.  utilis  Ckll. 
It  is  known  in  Colorado  commonly  as  Rabbit-weed, 
further  south  as  Pengue.  His  investigations  have  led 
him  to  revise  the  whole  genus  {Bulletin  Torry  Baton- 
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ical  Club),  which  consists  of  fourteen  species,  some 
of  which  have  several  varieties.  This  plant  now 
becomes  Hymenoxys  florihimda  var.  utilis  Ckll.  It 
is  said  that  the  plant  is  poisonous  to  sheep  in  the 
spring,  but  probably  more  on  account  of  its  mechani- 
cal than  its  chemical  properties. 

Another  Snake-bite  Remedy. — 

It  is  stated  in  the  Scientific  American  that  pure 
powdered  indigo  root  is  used  with  great  success  by 
the  cowboys  of  the  western  plains  in  the  treatment  of 
poisoning  from  the  bites  of  poisonous  snakes. 

Methyl  Alcohol  a  Poison. — 

Recent  reports  by  various  authors  indicate  that 
death  from  methyl  alcohol  is  largely  on  the  increase. 
The  increase  in  the  death-rate  from  wood  alcohol  is 
primarily  due  to  the  use  of  a  deodorized  form  used 
as  a  substitute  for  grain  alcohol  in  the  manufacture 
of  whiskey,  Jamaica  ginger,  lemon  essence,  bay  rum. 
and  other  similar  decoctions.  Blindness  also  is  liable 
to  ensue  as  a  result  of  methyl  intoxication. 

Spurious  Lycopodium. — 

According  to  the  Nezv  York  Journal  of  Commerce, 
genuine  Russian  lycopodium  this  year  is  very  scarce. 
A  substitute,  "lycopodine,"  has  been  offered  at  alx)ut 
half  price.  It  strongly  resembles  true  lycopodium, 
but  is  supposed  to  be  a  mixture  of  dextrin,  rosin,  and 
talc ;  when  burnt,  a  strong  resin  odor  is  given  off. 

Acetozone  in  Erysipelas. — 

Dr.  J.  Knowles  reports  a  case  of  facial  erysipelas 
treated  locally,  at  first  with  good  results,  with  a  satu- 
rated solution  of  boric  acid,  and  internally  with  tinc- 
ture ferric  chloride.  Soon,  however,  the  disease 
spread  to  the  scalp.  He  made  a  solution  of  15  grains 
acetozone  to  two  pints  of  water,  which  was  used 
freely  on  the  scalp.  Good  results  were  at  once  in 
evidence,  and  in  twenty-four  hours  the  disease  had 
abated. 

A  New  Method  of  Adulterating  Milk. — 

A  new  way  of  "doctoring"  milk  is  reported  by 
Consul  Halstead  in  Daily  Consular  Reports.  He 
writes  that  "while  the  ordinary  methods  of  milk  adul- 
terations are  easily  detected  by  expert  examiners,  it 
is  reported  that  a  French  chemist,  Dr.  Quesneville, 
has  made  some  experiments  that  point  to  the  proba- 
bility that  for  some  time  there  has  been  practiced  a 
form  of  deception   in  milk  adulteration   which  has 


escaped  the  attention  of  health  officers.  In  a  para- 
graph in  the  Birmingham  Daily  Mail  it  is  explained 
that  the  deficiency  of  fats,  whether  due  to  the  poverty 
of  the  milk  or  the  extraction  of  fats,  has  been  cov- 
ered by  the  addition  of  foreign  greasy  matter.  Dr. 
Quesneville  found  that  'benzine  would  dissolve  for- 
eign fats  without  affecting  the  natural  fats  in  milk,' 
and  thus  by  examining  samples  which  have  passed 
the  ordinary  test  he  discovered  such  substances  as 
pork  dripping  and  cocoanut  butter." 

Knock-out  Drops. — 

It  appears  from  recent  autopsies  (H.  C.  Carel  in 
the  St.  Paul  Medical  Journal)  that  throughout  the 
northwest  picrotoxin  is  being  used  as  "knock-out 
drops"  for  the  purpose  of  making  robbery  easy.  It 
is  added  to  liquor  as  an  "essence  of  hazelnuts."  It 
is  the  active  principle  of  the  fruit  of  Cocculus  Indicus 
(Anamirta  Cocculus  W.  &  Arn.),  a  round  berry 
called  fishberry  or  Levant  nut,  of  about  the  size  of  a 
hazelnut.  The  shrub  is  a  native  of  India  and  belongs 
to  a  family  of  plants  (Menispermaceas)  yielding  sev- 
eral well-known  and  valuable  therapeutic  agents. 
The  symptoms  of  picrotoxin  in  small  doses  are  sim- 
ilar to  those  of  alcohol,  but  are  followed  by  a  length- 
ened period  of  unconsciousness;  and  in  large  doses 
the  action  is  very  similar  to  that  of  strychnine,  and  is 
liable  to  result  in  death. 


^V,    ^^ 


Cross-skction  of  Quassia.— Reproduced  from  a  microphotograph  made 
by  Drs.  G.  Eigel  and  H.  Kritzler,  of  Godesberg,  Germany. 
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BOOKS. 


Cosmetics.  By  Dr.  Theodor  Koller.  Translated  from  the 
German  by  Charles  Salter.  London :  Scott,  Greenwood  & 
Co.,  19  Ludgate  Hill,  E.  C.  American  agents:  D.  Van 
-Nostrand  Co.,  23  Murray  St.;  Jlew  York.  Cloth;  262 
pages ;  $2.50  net. 

This  is  the  most  valuable  book  on  the  subject  of 
cosmetic  preparations  that  we  remember  to  have 
examined.  It  not  only  gives  numerous  formulas 
which  have  apparently  been  subjected  to  actual  and 
successful  trial,  but  it  contains  a  great  deal  of  advice 
concerning  the  use  of  such  preparations  and  the 
nature  of  the  conditions  which  call  for  their  employ- 
ment. In  other  words,  it  is  in  a  certain  limited 
sense  both  a  formulary  and  a  book  on  dermatology. 

After  introductory  chapters  discussing  the  use  of 
cosmetics  and  the  nature  of  the  various  ingredients 
employed  in  their  manufacture,  there  are  chapters 
on  general  cosmetic  preparations ;  mouth  washes  and 
tooth  paste;  hair  dyes,  hair  restoratives  and  depila- 
tories; cosmetic  adjuncts  and  specialties;  antiseptic 
washes  and  soaps,  toilet  and  hygienic  soaps;  and 
cosmetic  secret  preparations  for  the  skin,  complex- 
ion, teeth,  mouth,  etc. 

As  everybody  knows,  many  cosmetics  are  prepared 
from  harmful  substances.  One  of  the  gratifying 
things  about  the  present  book  is  that  all  injurious 
ingredients  have  been  put  under  the  ban,  and  in  fact 
such  advice  is  given  throughout  the  work  as  will 
tend  to  place  the  manufacture  of  cosmetics  upon  a 
rational  basis.  The  book  will  be  found  very  useful 
to  every  druggist  manufacturing  a  line  of  his  own 
specialties. 

An  Introduction  to  Pharmacognosy.  By  Smith  Ely  Jelliffe, 
M.D.,  Ph.D.,  Professor  of  Pharmacognosy  and  Instructor 
in  Materia  Medica  and  Therapeutics  in  Columbia  Uni- 
versity. Fully  illustrated.  Philadelphia:  W.  B.  Saunders 
&  Co.     Cloth;  265  pages;  $2.50  net. 

This  work  has  been  especially  prepared  for  stu- 
dents in  pharmaceutical  schools,  and  was  suggested 
by  the  author's  experience  as  professor  of  pharma- 
cognosy in  the  New  York  College  of  Pharmacy. 
It  seems  to  us  from  a  rather  cursory  examination 
that  Professor  Jelliffe  has  aimed  to  write  an  Ameri- 
can text-book  having  the  virtues  of  such  well-known 
foreign  books  as  those  of  Fliickiger  and  Collin.  He 
has,  however,  prepared  a  text  rather  than  a  refer- 
ence book,  and  has  confined  himself  to  much  nar- 
rower limits  than  the  foreign  authors  named.    The 


book  differs  from  most  previous  books  on  the  sub- 
ject published  in  America  in  that  more  emphasis 
is  placed  upon  the  special  individual  anatomical 
characters  of  different  drugs  than  upon  general  his- 
tological features.  Particular  attention  is  paid  to 
the  description  of  drug  powders,  and  altogether  the 
work  is  destined  to  prove  pertinent  to  the  special 
needs  of  pharmaceutical  students.  The  text  is  well 
illustrated  by  numerous  microscopical  drawings. 


Notes  on  Equation  Writing,  Chemical  and  Pharmaceutical 
Arithmetic.  Third  Edition,  Revised  and  Enlarged.  By 
J.  H.  Beal,  Sc.D.,  Phar.D.,  Professor  of  Chemistry  and 
Principal  of  the  Department  of  Pharmacy  of  Scio  College. 
Columbus,  Ohio:  The  Midland  Publishing  Co.  Cloth;  139 
pages ;  $1.00. 

The  student  of  chemistry  in  a  pharmaceutical  col- 
lege or  elsewhere  can  never  get  a  thorough  working 
conception  of  the  philosophy  of  the  subject  until  he 
has  over  and  over  again  balanced  equations  and 
made  such  calculations  as  those  which  determine 
the  percentage  composition  of  a  compound  from  its. 
molecular  formula,  or  the  quantity  of  a  constituent 
in  a  fixed  quantity  of  a  stated  compound.  These 
several  exercises  are  given  in  very  practical  form  in 
the  book  under  consideration,  and  the  fact  that  a 
third  edition  has  become  necessary  so  soon  indi- 
cates that  Professor  Beal's  effort  has  met  with 
appreciation  at  the  hands  of  pharmaceutical  teachers 
and  students. 


Requirements  for  Practice. 

Arthur  J.  Cramp,  P.  O.  Box  1246,  Milwaukee, 
Wisconsin,  has  gotten  out  a  very  useful  little  pamph- 
let of  16  pages  giving  in  condensed  form  the  require- 
ments for  the  practice  of  medicine,  dentistry,  and 
pharmacy  in  the  various  States  of  the  Union.  It 
will  be  found  helpful  to  clerks  or  others  who  are 
interested  in  the  conditions  governing  the  practice 
of  pharmacy  in  other  States  than  their  own.  The 
price  is  25  cents, 

A  bouquet  of  six  beautiful  women  composes  the 
Armour  &  Company  calendar  for  1905.  Like  its 
three  predecessors,  it  is  an  artistic  triumph  destined 
to  win  for  itself  the  title  "the  best  calendar  of  the 
year."  The  artists  represented  this  year  are  C. 
Allan  Gilbert,  Stuart  Travis,  Karl  Anderson,  Hugh 
Stuart  Campbell,  Louis  Sharp,  and  Malcolm  A. 
Strauss. 
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QUERIES. 


Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers ;  and  (4) 
names  and  addresses  must  be  affixed  to  all  communications. 

A  Test  for  the  Detection  of  Wood  Alcohol  in  Mix- 
tures. 

F.  F. — The  test  which  you  mention  was  elaborated 
by  Dr.  A.  B,  Prescott,  and  was  printed  in  the  Bulle- 
tin for  October,  1903.  It  was  designed  to  discover 
the  presence  of  methyl  alcohol  in  mixtures,  and  is  as 
follows : 

A  copper  coil  is  heated  in  the  flame  of  a  Bunsen  burner 
or  an  alcohol  lamp  until  it  is  red-hot,  when  oxidation  of  the 
metal  results.  It  is  then  dipped  into  the  suspected  liquid  con- 
tained in  a  test  tube.  This  operation  is  repeated  four  or  five 
times,  the  idea  being  to  oxidize  the  methyl  alcohol  into  for- 
maldehyde. The  liquid  is  thereupon  boiled  until  its  volume  is 
somewhat  reduced,  the  tube  is  cooled,  and  the  contents  are 
poured  into  a  porcelain  crucible  or  a  small  evaporating  dish. 
Five  drops  of  phloroglucinol  reagent  are  added  from  a  pipette, 
when,  if  methyl  alcohol  is  present  in  the  mixture,  even  if  to 
the  extent  of  but  one  part  in  twenty,  the  liquid  acquires  a 
bright  red  color,  which  persists  for  two  or  three  minutes.  If, 
on  the  other  hand,  ethyl  alcohol  is  present,  a  faint  reddish 
color  at  once  appears,  but  fades  away  rapidly.  The  dis- 
tinction is  more  clearly  seen  if  the  two  cases  are  carried 
through  the  operation  side  by  side,  one  with  the  mixed 
alcohols,  and  the  other  with  pure  ethyl  alcohol.  After  a  few 
trials  the  operator  can  tell  at  once  if  methyl  alcohol  is  present 
when  the  reagent  is  added.  On  allowing  the  two  dishes  to 
stand  from  one-half  to  one  hour,  after  adding  the  phloro- 
glucinol, the  liquid  in  the  dish  which  contains  formaldehyde 
fades  to  a  faint  or  dirty-red  or  orange  color.  The  liquid  in 
the  other  dish,  containing  only  acetaldehyde,  changes  to  a 
blue  color. 


Hot  Soda  Formulas. 

"Soda." — Here  are  some  formulas  clipped  from 
the  Soda  Fountain: 

HOT    VANILLA     PUFF. 

Vanilla  syrup,  1  ounce;  white  of  1  egg;  cream,  1  ounce. 
Shake  well ;  add  whipped  cream  and  fill  cup  with  hot  water. 

HOT  CALISAYA   TONIC. 

Fluid  extract  of  cinchona,  1  drachm";  lemon  syrup,  ^ 
ounce;  lemon  juice,  1  drachm;  7  ounces  hot  water. 

CLAM    PUNCH. 

Pour  one  ounce  of  clam  bouillon  into  a  cup,  fill  with 
boiling  water,  season  with  salt,  pepper,  and  celery  salt,  add 
one  drachm  sherry  wine  from  a  squirt  bottle,  and  top  with  a 
teaspoonful  of  whipped  cream. 


HOT    TEA. 

Loaf  sugar,  about  4  cubes ;   extract   Oolong  tea,   about 
dessertspoonful ;  prepared  milk,  about  1  dessertspoonful ;  he 
water  sufficient  to  fill  cup;  whipped  cream,  1  tablespoonful. 

FINISHED  COFFEE. 

Pack  14  pound  of  pulverized  coffee  in  a  percolator.     Per| 
colate  with  3  quarts  of  boiling  water,  letting  it  run  throuj 
twice.     Add  to  this  2  quarts  of  milk,  keep  hot  in  an  urr 
and  draw  as  a  finished  drink.    After  you  have  filled  cup  wit^ 
this    coffee,    add    a    lump    of   sugar,    and    top    with    whipped 
cream. 


Neutralising  Cordial. 

E.  S. — A  formula  for  neutralizing  cordial  is  to 
found  on  page  150  of  the  National  Formulary.    W 
presume  you  have  this  book,  but  in  case  you  hav< 
not,  we  reprint  the  formula  as  follows : 

Fluid  extract  of  rhubarb   (U.S.P.)  17.5     Cc. 
Fluid  extract  of  hydrastis  (U.S.P.)     8.5     Cc. 

Potassium    carbonate    17.5  Gm. 

Tincture   of   cinnamon    (U.S.P.)..  65.      Cc. 
Spirit  of  peppermint   (U.S.P.) ....     8.      Cc. 

Syrup    (U.S.P.)    250.      Cc. 

Diluted  alcohol    (U.S.P.),  a  suffi- 
cient   quantity    to    make 1000  Cc. 

Dissolve  the  potassium  carbonate  in  the  syrup,  and  add  th^ 
solution  to  the  fluid  extracts,  tincture,  and  spirit,  previouslj 
mixed  with  600  cubic  centimeters  of  diluted  alcohol.  Mh 
well,  add  enough  diluted  alcohol  to  make  1000  cubic  centiJ 
meters,  and  filter,  if  necessary. 

As   for  the   compound   of  glycerin   and   heroin] 
note  our  remarks  on  page  216   of  the   Bulleti] 
for  May,  1904. 


Books  on  Urinalysis. 

G.  St.  J. — There  are  any  number  of  books  on  thij 
subject,  and  we  are  somewhat  at  a  loss  to  recom- 
mend any  particular  one.  Purdy's  work  is  perhaps 
the  most  frequently  recommended;  it  is  publishec 
in  Philadelphia,  New  York,  and  Chicago  by  the  F.  a\ 
Davis  Co.,  and  costs,  we  think,  $2.50.  Tyson's  is 
another  prominent  book,  less  voluminous  in  nature 
and  was  issued  ift  the  tenth  edition  a  yeai"  or  tw( 
ago  by  P.  Blakiston's  Son  &  Co.,  1012  Walnut 
Street,  Philadelphia.  A  book  smaller  than  either! 
and  brought  out  especially  for  the  use  of  pharma- 
cists, is  that  entitled  "Practical  Methods  of  Urin< 
Analysis."  It  was  published  in  1902  by  the  Chemist 
and  Druggist,  42  Cannon  Street,  London,  E.  C. 
England.  The  price  is  2s.  6d.,  which  means  about 
65  cents,  and  to  this  should  be  added  25  cents,  say^ 
for  postage  expense. 
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Tooth  Powder. 

The  S.  L.  Pharmacy. — We  can  do  no  better  than 
refer  you  to  the  formula  which  Mr.  Cooban  con- 
tributed to  page  102  of  the  Bulletin  for  March, 
1901.  We  shall  reprint  the  formula  on  this  occa- 
sion, but  would  suggest  that  you  turn  to  the  original 
article  and  read  the  advice  which  Mr.  Cooban  gave 
concerning  the  manufacture  and  sale  of  the  product. 
The  formula  was  as  follows : 

English  precipitated  chalk  42  ounces. 

Powdered  sugar  of  milk  (Merck's)  14  ounces. 

Powdered  cuttlebone   2  ounces. 

Powdered  orris  root 2  ounces. 

Powdered    Castile   soap 2  ounces. 

Carmine    30  grains. 

Oil    of    cassia 36  minims. 

Oil  of  wintergreen   (true) 36  minims. 

Powder  the  carmine,  use  a  few  drops  of  ammonia  water 
to  form  a  smooth  paste,  add  the  powdered  cuttlebone,  and 
mix  thoroughly;  next  add  the  chalk  in  portions,  mixing  thor- 
oughly after  each  addition  to  secure  uniform  distribution  of 
tint;  then  add  the  balance  of  the  material,  and  rub  through 
a  No.  60  sieve  two  or  three  times. 

This  will  prove  a  tedious  task,  but  in  no  other 
way  can  the  best  results  be  obtained. 


Alterative  Compound. 

E.  C.  S. — We  are  unable  to  give  you  a  formula 
for  the  product  you  mention,  but  the  following  will 
produce  an  alterative  compound  somewhat  similar 
in  type : 

Bamboo  briar  root  4  ounces  av. 

Stillingia    4  ounces  av. 

Burdock    root    4  ounces  av. 

Poke  root   4  ounces  av. 

Prickly  ash  bark 1  ounce    av. 

Diluted  alcohol    sufficient. 

Mix  the  drugs,  reduce  to  fine  powder,  and  extract,  using 
diluted  alcohol  as  a  menstruum,  by  the  process  of  the  Phar- 
macopoeia, the  National  Formulary,  or  any  other  suitable 
process  for  fluid  extracts,  the  product  to  measure  16  fluid- 
ounces. 

A  formula  for  compound  elixir  of  pepsin  was 
printed  on  page  40  last  month. 


Colors  for  Show-card  Writing. 

P.  B.  S. — Mr.  Henry  M.  Curry,  who  contributed 
.1  very  practical  paper  on  show-card  writing  to  page 
152  of  the  Bulletin  for  last  April,  made  the  fol- 
lowing comments  regarding  the  use  of  inks :  "As 
to  colors,  I  find  that  the  most  economical  and  satis- 


factory ones  are  made  by  using  dry  colors  and  gum 
arabic  water.  For  white,  use  good  zinc  oxide;  for 
black,  I  find  bone-black  the  best.  These,  together 
with  some  vermilion,  cerulean  blue  or  ultramarine, 
a  little  chrome  green,  an]d  chrome  yellow,  will  fix 
you  up  satisfactorily." 

See  also  what  Mr.  Joseph  H.  Keighley  says  on 
this  subject  in  an  article  on  "Show-card  Making" 
contributed  elsewhere  to  the  present  issue  of  the 
Bulletin. 

An  Incompatible  Prescription. 

T.  R.  T.  submits  the  following  prescription  for 
criticism : 

5    Sodium    bicarbonate 4  Gm. 

Sodium   sulphocarbolate    4  Gm. 

Wine   of   ipecac 8  Cc. 

Fluid  extract  of  hydrastis 4  Cc. 

Aromatic  syrup  of  rhubarb,  enough  to 

make  120  Cc.  f 

Mix,  and  direct  half  a  teaspoonful  every  two  hours. 

In  this  prescription  the  sodium  bicarbonate  reacts 
with  the  acid  in  the  wine  of  ipecac,  with  the  forma- 
tion of  sodium  tartrate  and  citrate.  It  is  an  irra- 
tional prescription  anyway,  as  mqje  or  less  of  the 
alkaloids  in  the  hydrastis  and  the  ipecac  will  be  pre- 
cipitated by  the  alkali.  • 


Retarding  the  Setting  of  Plaster  of  Paris,         \ 

F.  J.  K." — This  feat  may  be  accomplished  by 
adding  to  the  water  powdered  althaea  root  in  the 
proportion  of  2  to  4  per  cent.  When  dry  such  casts 
may  be  sawied,  filed,  and  turned.  An  addition  of 
8  per  cent  of  althaea  retards  setting  for  a  full  hour. 
and  the  mass  may  be  kneaded,  rolled,  and  otherwise 
shaped.  The  addition  of  a  very  little  alum  or  ferric 
chloride  produces  a  very  hard  cast.  Good  plaster 
should  not  set  in  less  than  three  minutes. 


Egg  Lemonade. 

"Dispenser." — We  clip  the  following  formula 
from  the  Soda  Fountain: 

This  drink  may  be  simply  the  white  of  an  egg  beaten  light 
and  added  to  plain  lemonade,  or  made  much  richer  in  this  way : 
Pour  a  pint  of  boiling  water  over  a  cup  of  sugar,  the  juice 
of  four  lemons,  and  the  thin,  yellow  rind  of  two;  cool,  then 
chill;  beat  the  yolks  of  four  eggs  until  lemon-colored  and 
thick,  and  then  the  whites  until  stiff;  mix  them  thoroughly; 
add  the  lemon  water  and  a  pint  of  fine  chipped  ice  or  ice- 
cold  water  and  serve.     This  is  a  meal  in  itself. 
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Toothache  Wax  or  Gum. 

The  S.  L.  Pharmacy. — The  following  formulas 
are  reprinted  from  the  Bulletin  for  June,  1902  : 

(1)  Paraffin   180  grains. 

Burgundy  pitch    180  grains. 

Oil  of  cloves 1  fluidrachm. 

Carbolic  acid    1  fluidrachm. 

Melt  the  paraffin  and  pitch  together,  and  add  the  other 
ingredients  when  nearly  cold;  make  mass  into  pills,  cones, 
or  mix  with  cotton  and  cut  into  strips. 

(2)  White  wax  or  spermaceti 1  ounce  av. 

Carbolic    acid,    crystal J^  ounce  av. 

Chloral  hydrate   1  ounce  av. 

Melt  the  fat  at  a  gentle  heat,  add  the  acid  and  chloral, 
stir  until  dissolved,  and  immerse  cotton  in  the  mixture  as 
in  the  preceding  instance. 


A  Calendula  Preparation, 

G.  F.  W. — No  tincture  of  calendula  is  official  in 
the  Pharmacopoeia,  nor  is  one  tc  be  found  in  the 
National  Formulary.  The  menstruum  ordinarily 
employed  for  extracting  the  virtues  of  the  drug  is 
one  comprising  two  volumes  of  alcohol  and  one 
volume  of  water.  If  you  insist,  however,  upon  mak- 
ing a  purely  aqueous  product,  we  would  suggest 
the  preparation  of  an  infusion,  following  out  the 
"general  formula"  of  the  U.  S.P.,  which  provides 
for  the  pouring  of  1000  Cc.  of  boiling  water  upon 
50  grammes  of  the  drug  placed  in  a  suitable  vessel 
provided  with  a  cover,  allowing  this  to  stand  for  half 
an  hour  and  then  straining.  Calendula  (marigold) 
is  not  now  thought  to  have  any  therapeutic  value. 


Latin  Prescription  Phrases. 
F.  S.  S. — The  most  complete  list  of  Latin  prescrip- 
tion phrases  that  we  know  of  is  to  be  found  in  "The 
Latin  Grammar  of  Pharmacy,"  written  by  Joseph 
Ince,  and  published  by  Balliere,  Tyndall  &  Cox,  8 
Henrietta  Street,  Strand,  London,  England.  The 
price  is  6s.  net  (about  $1.25),  to  which  should  be 
added  perhaps  25  cents  for  postage.  There  is  also 
a  Latin-English  vocabulary  in  Robinson's  "Latin 
Grammar  of  Pharmacy  and  Medicine,"  published  in 
Philadelphia  by  P.  Blakiston's  Son  &  Co. 


"Water-glass"  for  Preserving  Eggs. 

Water-glass,  used  for  the  preservation  of  eggs, 

is  a  solution  of  sodium  silicate  and  is  official  in  the 

U.  S.  P.    There  is  also  a  powder  which  has  the  same 

commercial  name,   and  which   forms   the  solution 


upon  the  addition  of  water;  but  it  is  the  solution 
that  is  used  for  the  preservation  of  eggs.  It  can  be 
procured  of  any  jobber  or  manufacturer  of  chemi- 
cals. 

Short  Answers. 

D.  O.  W.  submits  for  criticism  a  prescription  con- 
taining potassium  iodide,  mercuric  chloride,  codeine 
sulphate,  and  decoction  of  cinchona.  This  is  not  a 
rational  prescription.  The  potassium  iodide  and  the 
mercuric  chloride  react  to  form  a  compound  which 
acts  as  a  precipitant  of  the  codeine  and  also  of  the 
alkaloids  in  the  cinchona.  The  precipitated  alkaloids 
could  be  redissolved  by  adding  about  30  per  cent  of 
alcohol  in  case  the  doctor  should  sanction  this  step. 

H.  G.  H. — We  are  not  able  to  suggest  anything 
which  workmen  in  tanneries  could  use  for  cleansing 
their  hands,  excepting  a  dilute  solution  of  oxalic 
acid  or  a  solution  of  chlorinated  soda,  both  of  which 
are  hard  on  the  hands.  Since  you  have  already 
mentioned  sodium  sulphide,  this  seems  to  exhaust 
the  list — only  you  must  not  forget  the  wonderful 
Sapolio ! 

H,  E.  M. — If  castor  oil  does  not  work  well  in 
windmills  during  the  cold  weather,  try  some  of  the 
lighter  mineral  oils  that  are  used  so  much  for  lubri- 
cating purposes  nowadays.  So-called  "dynamo  oil" 
might  be  found  to  work  well. 

R.  W.  R. — In  order  to  clear  up  your  extract  of 
vanilla  we  suggest  that  you  add  a  small  amount  of 
purified  talc  to  the  product,  shake  it  occasionally  for 
several  days,  allow  it  to  stand,  and  then  decant  it 
if  clear. 

F.  A.  W. — We  are  not  able  to  give  you  a  formula 
for  the  proprietary  article  mentioned,  but  may  say 
in  general  that  products  of  this  type  are  composed 
of  kaolin  and  glycerin  in  combination  with  certain 
antiseptics. 

T.  W.  T. — We  know  of  no  method  or  process  by 
means  of  which  the  green  color  of  elixir  of  phos- 
phate of  iron,  quinine,  and  strychnine  may  be 
restored  after  the  product  has  turned  black. 

D.'s  Pharmacy. — Because  of  the  many  demands 
that  are  made  upon  this  department,  we  are  com- 
pelled to  limit  our  services  to  subscribers. 

A.   R.   H. — A  straw  hat  cleaner  was  given  oi 
page  392  of  the  Bulletin  for  September,  1904. 

W.  B. — We  are  not  in  position  to  give  you  a  for- 
mula for  the  article  mentioned. 
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EDITORIAL. 


THE  GRAND  OLD  MAN  OF  PHARMACY. 

In  the  death  of  Dr.  Albert  B.  Prescott,  at  his 
home  in  Ann  Arbor  late  last  month,  American 
Pharmacy  lost  a  man  whose  services  had  been  very 
considerable.  No  one  had  ever  done  more  to  cause 
that  elevation  of  pharmaceutical  education  upon 
which  in  the  long  run  the  welfare  of  the  calling  is 
dependent.  No  one  had  even  given  counsel  more 
vital  in  that  wisdom  which  penetrates  the  future  and 
refuses  to  be  tricked  by  deceptive  appearances  of  the 
passing  moment.  No  one  was  ever  more  beloved  for 
his  modest  manner,  his  old-school  politeness,  his 
invariable  kindness,  his  high  character,  his  pure 
motives. 

Born  in  Hastings,  N.  Y.,  in  1832,  graduated  ip 
medicine  from  the  University  of  Michigan  in  1864, 


and  serving  as  assistant  surgeon  during  the  last  two 
years  of  the  civil  war,  he  came  back  to  his  alma 
mater  late  in  1865,  and  then  for  forty  years,  up  to 
within  two  or  three  months  of  his  death,  rendered  a 
service  to  the  university,  to  pharmacy,  and  to  chem- 
istry which  it  would  be  difficult  to  overestimate. 
Organizing  and  becoming  head  of  the  school  of 
pharmacy  in  1870,  and  realizing  that  the  educational 
interests  of  the  calling  were  in  danger  of  being  based 
upon  the  sand  instead  of  the  rock,  he  at  once  exerted 
himself  towards  the  general  obtainment  of  a  higher 
entrance  and  curriculum  standard,  and  took  the 
initiative  by  boldly  establishing  higher  requirements 
at  Michigan.  But  there  was  nothing  of  the  exhort- 
ing reformer  about  Dr.  Prescott.  His  were  not  the 
methods  of  the  radical  or  the  self-seeker.  He 
worked  quietly,  continuously,  patiently,  and  taught 
by  example  quite  as  much  as  by  precept. 

Much  of  the  advance  which  pharmaceutical  educa- 
tion has  witnessed  during  the  last  quarter  of  a  cen- 
tury is  due  to  Dr.  Prescott's  initiative  and  influence, 
but  his  services  were  not  limited  even  to  this  note- 
worthy achievement.  It  would  be  impossible  to  esti- 
mate how  many  hundreds  of  his  students  were 
inspired  by  his  teaching  and  example  to  perform  a 
higher  duty  to  themselves  and  to  their  calling.  It 
would  be  equally  impossible  to  measure  how  constant 
and  beneficial  his  influence  was  in  the  American 
Pharmaceutical  Association — an  influence  always 
for  the  best,  the  highest,  the  most  permanent  things. 
In  chemistry,  too,  Dr.  Prescott's  services  were  note- 
worthy :  his  numerous  original  researches,  his 
authorship  of  several  books,  his  standing  as  a  chemi- 
cal expert,  his  presidency  in  1891  of  the  American 
Association  for  the  Advancement  of  Science — all 
these  indicate  his  achievements  in  that  field  of 
endeavor.  It  is  given  to  but  few  men  to  attain  so 
conspicuous  a  position  'in  two  professions. 

Many  times  was  Dr.  Prescott  honored  by  the 
pharmacists  of  America.  He  was  made  a  member 
of  two  if  not  three  Committees  of  Revision,  and  on 
at  least  one  occasion  could  have  been  chairman  if  he 
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had  desired  the  position.  For  a  couple  of  decades  or 
more  he  was  one  of  the  few  most  influential  mem- 
bers of  the  American  Pharmaceutical  Association, 
was  for  several  years  the  chairman  of  its  council, 
filled  numerous  other  offices,  and  finally  was  made 
president  at  the  Put-in-Bay  meeting  in  1899.  Three 
years  ago  the  Pharmaceutical  Alumni  of  the  Uni- 
versity of  Michigan  presented  their  alma  mater  with 
a  full-length  oil  portrait  of  their  beloved  teacher,  and 
this  now  hangs  in  a  conspicuous  position  in  the  Uni- 
versity Art  Gallery.*  * 

Everywhere  and  always  Dr.  Prescott's  influence 
was  for  the  best  and  the  noblest.  Anything  low  and 
base  slunk  from  his  presence  in  humiliation.  His 
white  hair,  his  slightly  bowed  form,  the  cane  which 
lameness  made  necessary,  the  soft  voice,  the  benevo- 
lent expression  of  a  noble  face — all  these  irradiated 
a  glow  of  mellowness  and  sweetness,  and  inspired  a 
veneration  which  went  out  in  equal  measure  to  no 
one  else  in  the  calling.  The  Grp.nd  Old  Man  of 
Pharmacy  has  gone,  and  the  highest  respect  which 
we  who  are  left  can  pay  to  his  memory  Is  to  endeavor 
faithfully  to  follow  the  lofty  and  inspiring  example 
which  he  leaves  behind  him  as  a  rich  heritage. 


THE  PLATT  DECISION. 

The  decision  in  the  Piatt  case,  rendered  late  in 
January  by  Judge  Tuley  of  the  circuit  court  in 
Illinois,  takes  its  place  beside  the  famous  Park  deci- 
sion and  goes  far  to  strengthen  the  legal  fortress 
that  is  gradually  being  built  up  about  the  anti-cutting 
plans  of  the  National  Association  of  Retail  Drug- 
gists. 

Let  us  briefly  recite  the  history  of  the  case.  Two 
years  ago  Isaac  Piatt,  a  Chicago  cutter,  secured  an 
injunction  from  Judge  Dunne  ordering  the  local 
jobbers  and  the  N.  A,  R.  D.  to  discontinue  their 
refusal  to  sell  him  "patent  medicines,"  and  this 
injunction  was  obeyed  until  last  fall.  It  was  then 
violated.  Secretary  Wooten  was  fined  for  contempt 
of  court,  and  the  jobbers  were  likewise  moved 
against  in  contempt  proceedings,  whereupon  the 
affair  was  settled  by  a  mutual  agreement  that  Piatt 
should  be  permitted  to  buy  all  the  goods  he  wanted 
without  let  or  hindrance. 

All  went  well  until  the  contract  plans  of  the 
manufacturers  of  the  Pierce  and  Peruna  products 
went  into  effect,  and  then  Piatt  found  himself  dis- 


*A  reproduction  of  this  painting  will  be  seen  on  page  128 
of  this  issue  of  the  Bulletin. 


criminated  against  once  more.  He  asked  for  an 
injunction  from  Judge  Tuley,  and  meanwhile,  until 
his  motion  could  be  heard,  managed  to  obtain  a 
temporary  restraining  order  from  Judge  Dunne — 
an  order  restraining  jobbers,  proprietors,  and  the 
N.  A.  R.  D.  from  conspiring  to  prevent  him  from 
buying  the  products  of  Pierce,  Peruna,  et  al.,  and 
from  issuing  any  "blacklist"  against  him. 

This  restraining  order  issued  by  Judge  Dunne 
was  set  aside  by  Judge  Tuley  and  the  motion  for 
an  injunction  was  denied.  The  decision  was  based 
upon  practically  the  same  considerations  that  pre- 
vailed in  the  Park  case.  Judge  Haiglit  then  declared 
that  "the  goods  are  covered  by  patent-right  and 
trade-marks,  which  give  the  proprietors  the  exclu- 
sive right  of  specifying  prices  at  which  the  articles 
shall  be  sold,  and,  following  this,  the  right  also 
to  require  dealers  to  maintain  the  prices  specified." 
And  similarly  Judge  Tuley  declared  in  the  Piatt 
case: 

The  manufacturer  of  a  patented  article,  or  of  an  article 
manufactured  under  a  trade  secret,  has  the  right  to  fix  the 
price  under  which  the  article  that  he  sells  shall  be  sold  in  the 
market  to  the  consumer.  That  being  the  case,  why  should  the 
injunction  issue?  It  appears  to  be  admitted  that  in  matters 
of  general  merchandise  which  are  not  patented,  or  not  made 
under  trade  secrets,  that  the  rule  invoked  by  counsel  that  any 
kind  of  a  combination,  even  to  keep  up,  prices,  is  in  restraint  of 
trade,  does  not  apply  to  patentees  or  to  manufacturers  under 
trade  secrets;  this  appears  to  be  well  established  by  the  au- 
thorities. 

The  manufacturers  of  copyrighted  or  trade-marked 
proprietaries,  then,  making  a  class  of  products  of 
which  they  have  a  perfect  right  to  govern  the  price, 
have  the  consequent  right  to  exact  contracts  uphold- 
ing this  price,  and  these  contracts  must  be  held  valid 
in  law.  The  defense  had  cited  a  case  where,  in 
Indiana,  a  contract  had  been  declared  invalid  which 
prevented  lumber  dealers  from  selling  goods  to 
others  than  a  certain  list  of  purchasers.  Judge 
Tuley  declared  that  this  case  was  in  no  sense  a 
parallel  one,  and,  while  he  did  not  apparently  draw 
the  distinction,  it  is  abundantly  clear  from  the  con- 
text that  he  held  to  the  view  that  lumber,  an  article 
in  which  the  manufacturer  has  no  protected  rights 
by  virtue  of  copyright,  patent,  trade-mark,  or  trade 
secret,  could  not  properly  be  governed  or  regulated] 
in  its  sale.  This  same  distinction  was  made  in  thel 
Macy  case  of  last  year,  where  it  was  asserted  that! 
uncopyrighted  books,  because  they  are  uncopy- 
righted,  pass  out  of  the  control  of  the  manufacturer] 
when  they  leave  his  hands. 
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In  another  vital  respect  Judge  Tuley's  decision 
harmonizes  with  that  rendered  in  the  Park  case. 
He  declared  that  the  question  of  monopoly  was  not 
involved  in  the  Piatt  case  for  the  reason  that  any 
and  all  jobbers  and  retailers  were  permitted  to  buy 
goods  if  they  would  only  agree  to  sell  them  under 
certain  conditions — conditions  which  the  jnanufac- 
turers  have  a  perfect  right  to  exact,  and  which 
they  are  often  compelled  in  self-defense  to  exact 
in  order  to  prevent  the  serious  harm  which  is  often 
caused  them  when  their  goods  are  made  the  subject 
of  cut-rate  wars. 

It  should  be  realized  that  Judge  Tuley's  decision 
is  not  limited  to  the  contract  plan.  It  is  more  funda- 
mental than  that:  it  considers  the  rights  possessed 
by  the  manufacturer  of  protected  articles,  whether 
those  rights  be  exercised  in  the  rebate  plan,  the 
tripartite  plan,  or  the  contract  plan.  All  three  are 
inferentially  declared  legal  and  valid.  The  victory 
is  therefore  a  great  one  for  the  N.  A.  R.  D.  cause, 
and  is  furthermore  auspicious  because  it  adds 
another  precedent  to  the  Park  decision — and  prece- 
dents are  all-powerful  in  law! 


"DOCTORS  OF  PHARMACY." 

Mr.  Henry  P.  Hynson,  the  well-known  pharma- 
cist of  Baltimore  and  a  professor  in  the  Maryland 
College  of  Pharmacy,  has  written  an  open  letter 
"to  the  pharmaceutical  press  of  America"  urging 
it  to  use  its  influence  towards  having  "Doctor  of 
Pharmacy"  made  the  degree  following  the  custom- 
ary college  course  instead  of  "Graduate  in  Phar- 
macy" or  "Pharmaceutical  Chemist." 

It  seems  to  us  that  "Doctor"  Hynson  is  at  least 
half  right  on  this  question,  despite  the  protest 
which  we  feel  quite  sure  will  be  called  forth  by  his 
suggestion.  The  scholarly  teachers  will  say,  as  they 
said  at  the  Kansas  City  meeting  of  the  A.  Ph.  A. 
when  the  question  of  degrees  came  up  last  fall,  that 
the  titles  of  "Doctor"  and  "Master"  have  a  time- 
honored  academic  value  which  would  render  it  the 
height  of  unwisdom  and  injustice  to  confer  them 
upon  pharmaceutical  students  who  had  received  but 
a  very  meager  general  education,  and  who  had  taken 
but  a  short  course  of  ten  or  twelve  months  in 
pharmacy. 

These  men  will  be  right  in  making  such  a  protest, 
and  yet  there  is  considerable  truth  also  on  Mr. 
Hynson's  side  of  the  question.  The  general  public 
understands  by  a  "Doctor,"  not  a  man  who  has 


taken  a  degree  in  philosophy  or  science,  but  a  prac- 
titioner of  medicine  or  dentistry.  In  large  measure 
the  pharmacist  is  on  a  plane  of  equality  with  these 
two  classes  of  professional  men,  and  there  is  much 
justice  in  the  plea  that  he  should  have  the  same 
degree.  Certainly  he  is  quite  as  much  entitled  to  it 
as  a  "Doctor  of  Dentistry,"  whose  standards  both  of 
general  and  technical  education  are  very  little  if  any 
superior  to  his.  To  give  the  doctorate  degree  to 
a  dentist,  and  to  withhold  it  from  a  pharmacist,  is 
to  make  a  distinction  between  the  two  men  which  is 
unfair,  and  which  creates  likewise  an  unfortunate 
estimate  to  the  pharmacist's  disadvantage  in  the 
minds  of  the  general  public. 

Neither  is  the  degree  of  "Doctor  of  Medicine" 
based  upon  as  high  standards  as  prevail  with  the 
academic  degrees  of  "Doctor  of  Philosophy"  or 
"Doctor  of  Science"  or  "Doctor  of  Literature."  It 
has  often  been  argued,  indeed,  that  the  title  of 
"Doctor"  should  never  have  been  given  to  physi- 
cians at  all.  Inasmuch,  however,  as  both  physicians 
and  dentists  have  it  and  are  quite  sure  to  keep  it, 
we  repeat  that  Mr.  Hynson  is  not  as  far  wrong  as 
he  might  be  in  declaring  that  it  should  go  to  phar- 
macists also.  To  give  it  to  them  would  perhaps 
not  lessen  its  academic  value  any  more  than  it  has 
already  been  lessened,  and  on  the  other  hand  it 
would  do  much  to  give  pharmacists  a  relative  stand- 
ing with  the  people  which  they  certainly  deserve. 


In  the  Buller  and  Wood  paper  on  "Poisoning  by 
Wood  Alcohol,"  discussed  editorially  in  the  Bul- 
letin a  month  or  two  ago,  one  case  was  reported 
where  a  woman  had  become  almost  blind  from  using 
the  substance  "as  a  cleansing  application  to  the 
face  and  head  daily,  especially  on  Sunday  morn- 
ings before  church."  This  and  other  cases  show 
that  wood  alcohol  exerts  its  toxic  effect  only  less 
readily  when  used  externally  than  when  taken  into 
the  stomach.  Its  use  in  the  manufacture  of  lini- 
ments and  other  external  preparations  is  no  more 
to  be  considered  than  its  employment  in  the  manu- 
facture of  essences  and  similar  articles  meant  for 
internal  consumption. 


It  was  rumored  last  month  that  a  monster  tele- 
phone combination  had  been  formed  among  the  43 
leading  companies  of  the  country.  If  this  proves 
true,  druggists  will  find  their  interests  involved 
more  or  less. 
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THE  OBSERVER'S  COLUMN. 

The  Observer  hates  to  go  "shopping" — and  by- 
shopping  he  means  going  into  one  store  after 
another  in  search  of  something  exactly  suited  to 
one's  requirements,  and  keeping  up  the  search  until 
the  article  is  found.  Gall  isn't  half  so  bitter  to  him 
as  a  shopping  tour.  He  resorts  to  every  possible 
expedient  to  avoid  the  necessity  of  making  one. 

He  sends  Mrs.  Observer  on  an  advance  scouting 
trip  when  she  is  docile  enough  to  lend  her  services 
— sends  her  so  that  she  may  find  where  things  are, 
or  perhaps  get  them  herself  and  end  the  trouble. 
He  reads  the  newspaper  ads.  He  seeks  infornlation 
of  his  friends.  He  walks  up  and  down  the  street 
gazing  in  at  all  the  window  displays — hoping  by 
these  several  means  to  discover  where  he  may  find 
the  thing  or  things  he  especially  wants. 

And  this  is  because  the  Observer  hates  like  poison 
to  ask  a  clerk  to  show  him  goods  and  then  leave 
without  buying  anything  in  case  he  doesn't  suc- 
ceed in  suiting  himself.  The  clerk  looks  expectant; 
he  hovers  over  you  waiting  for  you  to  say  you 
"will  take  this  one,  please."  He  has  shown  you  the 
best  articles  the  market  affords  and  the  largest 
assortment  in  town.  There  is  no  earthly  reason 
why  you  shouldn't  buy.  If  you  don't  you're  either 
lacking  in  taste  or  else  you  manifest  a  disregard  of 
his  dignity  and  his  time  which  is  absolutely  inex- 
cusable. If  you  muster  up  your  courage — or  your 
"nerve" — and  leave  without  buying,  he  throws  his 
head  back,  curls  his  lips  in  scorn,  and  consigns  you 
mentally  to  the  limbo  of  earthly  nuisances — even 
if  he  doesn't  "fire"  some  indignant  remark  after 
you  to  complete  your  humiliation; 

This  is  the  attitude  of  the  average  clerk,  in  drug 
stores  and  elsewhere,  and  this  is  why  the  Observer 
will  go  to  any  trouble  rather  than  enter  a  store 
looking  for  something  when  he  isn't  dead  certain  of 
finding  it.  And  even  if,  not  getting  exactly  the 
article  needed,  he  has  put  the  clerk  to  some  trouble, 
he  will  often  buy  something  he  doesn't  want  to  avoid 
a  strained  situation — and  then  kick  himself  all  the 
way  home  for  a  weak-kneed  idiot ! 

But  why,  oh  why,  need  clerks  assume  such  an 
attitude? — this  is  the  question  the  Observer  rises  to 
ask.  Why  should  they  be  so  short-sighted  as  to  kill 
the  goose  that  lays  the  golden  Q-gg"^  The  Observer 
never  goes  near  a  clerk  again  who  has  taken  such 
a  high-and-mighty  attitude — robs  him  forever  after- 
wards of  his  money  and  the  charm  of  his  pres- 


ence. Other  clerks  and  other  stores  he  rarely  or 
never  approaches  at  all  because  he  fears  a  scene. 
But  when  he  does  find  a  salesman  or  saleswoman 
who  is  always  pleased  to  show  goods,  and  who  is 
just  as  courteous  when  he  does  not  buy  as  when  he 
does  hny,  he  goes  back  to  that  store  or  counter  fre- 
quently and  is  happy  to  make  himself  a  regular 
customer. 

The  Observer  is  not  alone  in  this  peculiarity: 
many  others  without  thick  skins  are  like  him.  Why 
can't  clerks  learn  that  courtesy  is  the  best  policy — 
even  if  it  does  hurt  them  to  practice  it? 

THE  MONTH. 

One  of  the  most  interesting  de- 
THE  BROMINE  WAR.   velopmeuts  of  last  month  v/as  a 

fierce  cut-rate  war  on  bromine  and 
the  bromide  salts  between  the  German  and  the  Am.er- 
ican  producers.  The  prices  were  just  cut  in  half.  It 
seems  that  in  1891,  following  a  similar  situation,  the 
manufacturers  in  the  two  countries  agreed  not  to 
enter  one  another's  domain  for  a  period  of  ten  years. 
This  agreement  expired  in  1901,  and  since  then  the 
American  manufacturers,  gradual^  piling  up  a  sur- 
plus that  could  not  be  disposed  of  in  this  country, 
began  entering  the  German  market  again  and  under- 
selling the  German  producers.  As  an  act  of  retalia- 
tion the  German  syndicate,  comprising  several  large 
manufacturers,  sent  an  agent  over  to  this  country 
last  month  and,  acting  through  the  American  house 
of  Roessler  &  Hasslacher,  cut  the  prices  on  all  bro- 
mides in  two.  We  understand  that  all  of  the  large 
American  houses  have  met  the  figures  reluctantly, 
although  in  no  instance  is  any  manufacturer,  either 
foreign  or  American,  very  anxious  to  sell  many 
goods  under  the  conditions.  A  regular  customer 
of  a  house  can  buy  bromides  in  such  quantities  as 
he  has  been  in  the  habit  of  buying  them,  but  he  will 
not  be  permitted  to  lay  in  a  supply  and  do  any  specu- 
lating! It  is  declared  that  the  prices  are  consider- 
ably below  the  cost  of  production,  and  the  opinion  is 
freely  expressed  that  the  belligerents  will  soon  sign 
articles  of  peace. 


FAKE  JEWELRY 
SCHEMES. 


A  gigantic  swindle,  directed 
mainly  against  the  druggists  of  the 
country,  is  being  most  industri- 
ously and  effectively  worked.  To  warn  our  readers 
who  have  not  been  caught  in  the  net,  and  hoping  to 
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of  aid  to  those  who  have,  we  give  the  following 

general  outline  of  the  scheme,  though  in  detail  the 

individual  cases  vary.     A  smooth  talker  offers  to 

place  with  the  druggist  a  case  of  jewelry  to  be  sold 

on  commission,  or  makes  any  other  representation 

to  secure  his  signature  to  an  "order."     Later  the 

goods  are  delivered,  usually  by  another  agent,  who 

presents  and  secures  signatures  to  what  he  terms 

"acceptances    of   the    goods,"    but    which    it    later 

develops  are  bills  of  exchange  drawn  by  the  jewelry 

company  and  payable  to  its  order.       When  these 

bills  of  exchange  fall  due  they  are  invariably  found 

in  the  hands  of  alleged  innocent  holders.       The 

jewelry  is  of  such  a  cheap  character  that  the  druggist 

injures  his  business  by  selling  it  to  his  customers. 

In  several  cities  the  victimized  druggists  have  united 

for  defense.       In  Washington  alone  19  merchants 

were  caught  for  $380  each.     The  retail  druggists' 

association  of  that  city  is,   through  a  committee 

appointed  and  an  attorney  retained  especially  for 

that  purpose,  making  a  thorough  investigation  of 

the  matter  and   invites  the  cooperation  of  every 

druggist  in  the  county  who  is  interested.    Augustus 

C.  Taylor,  201  Maryland  Avenue,  N.   E.,   is  the 

chairman  of  the  committee. 


THB  N.  A.  R.  D. 
IN  NEW  YORK. 


After  operating  under  difficulties 
for  three  or  four  months  it  has 
been  decided  by  the  N.  A.  R.  D. 
forces  in  Greater  New  York  to  change  the  whole 
method  of  campaign.  The  effort  has  all  along  been 
made  to  work  with  the  five  or  six  existing  associa- 
tions. Inasmuch,  however,  as  two  or  three  of  these 
refused  to  join  the  movement,  but  contented  them- 
selves with  merely  urging  their  members  to  do  so, 
and  inasmuch  as  individual  druggists  may  not  join  a 
delegate  body  like  the  N.  A.  R.  D.,  the  obstacles  have 
proved  so  great  as  to  be  insurmountable.  It  is  now 
proposed  practically  to  ignore  the  existing  associa- 
tions and  to  form  a  regular  N.  A.  R.  D.  organization. 
There  will  be  a  central  branch  of  the  N.  A.  R.  D., 
having  some  such  title  as  The  Greater  New  York 
Retail  Druggists'  Association,  and  there  will  also  be 
district  organizations  after  the  plan  followed  in  Chi- 
cago. It  is  noiv  expected  that  the  work  will  pro- 
ceed with  greater  celerity.  Another  difficulty  was 
experienced  in  the  refusal  of  retailers  to  sign  the 
various  contracts  from  the  fear  that  their  competitors 
would  not  do  so,  and  that  their  hands  would  there- 
fore be  tied.  This  puzzling  situation  finally  resulted 
in  a  promise  on  the  part  of  the  contract  proprietors 


not  to  interfere  for  a  limited  time  with  loyal  retailers 
if  they  should  be  compelled  through  necessity  to 
violate  the  contract  by  meeting  the  prices  of  cutters, 
and  since  then  signatures  have  been  made  with 
greater  willingness. 

*     *     * 


THE  N.  A.  R.  D. 
IN  THE  COURTS. 


The  N.  A.  R.  D.  cause  has  figured 
quite  largely  in  the  courts  during 
the  last  month.     In  the  adjoining 
editorial  columns  we  have  discussed  at  some  length 
the  decision  of  Judge  Tuley  in  the  Piatt  case  in  Chi- 
cago— a  decision  supporting  the  N.  A.  R.  D.  at  every 
point  and  taking  a  stand  alongside  the  famous  Park 
decision  of  two  or  three  years  ago.    Another  decision 
has  been  handed  down  in  the  Louisville  case,  where 
three  cutters  brought  suit  against  the  Robinson- 
Pettet  Drug  Co.,  a  firm  of  jobbers  who  had  refused 
in  1902  to  sell  them  goods.     The  judges  declared 
that  the  jobbing  house  had  a  perfect  right  to  refuse 
business  relations  with  whomsoever  it  chose,  and  that 
"the  courts  cannot  compel  it  to  do  otherwise."    The 
desired  injunction  was  therefore  refused,  but  the 
case  was  promptly  appealed.     Meanwhile  another 
suit  has  been  brought — this  tim6  in  Los  Angeles  by 
the  Sun  Drug  Co.,  which  conducts  five  retail  stores 
in  that  city,  and  one  each  in  Pasadena,  Redlands,  and 
Riverside.     The  suit  brought  by  Loder,  the  Phila- 
delphia cutter,  was  brought  up  on  the  carpet  in  Chi- 
cago last  month,  and  the  Milwaukee  case  is  likewise 
still  pending.     These  several  cases  would  seem  to 
indicate  on  the  face  of  things  that  the  N.  A.  R.  D. 
is  having  troubles  of  its  own,  but  on  the  whole  the 
court  decisions,  particularly  those  in  the  epoch-mark- 
ing Park  and  Piatt  cases,  have  been  so  favorable  to 
the  cause  that  the  legal  future  seems  bright. 


THE 

PENNSYLVANIA 

PREREQUISITE  LAW 


The  legislative  wheel  has  begun  to 
revolve  again.  One  bill  has  been 
introduced  in  the  Pennsylvania 
legislature,  the  progress  of  which  will  be  watched 
with  great  interest  by  the  pharmacists  of  the  entire 
country.  This  measure  is  patterned  after  the  gradu- 
ation prerequisite  law  passed  last  year  in  New  York 
State.  If  it  is  enacted,  Pennsylvania  and  New  York 
will  stand  side  by  side  at  the  beginning  of  the  new 
epoch  of  higher  requirements  in  pharmacy.  Minne- 
sota, it  is  also  interesting  to  know,  is  under  promise 
to  attempt  similar  legislation.  The  pharmacists  of 
Pennsylvania  are  standing  behind  their  measure  in 
full  force,  and  they  are  hopeful  that  it  will  be  entered 
upon  the  statute-books.    As  in  New  York,  gradua- 
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tion  will  be  demanded  only  of  proprietors  and  not  of 
clerks,  so  that  one  fertile  source  of  opposition  will 
be  avoided.  The  whole  Syracuse  reactionary  move- 
ment against  the  New  York  law  was  based  upon  the 
erroneous  supposition  that  it  would  affect  the  market 
supply  of  clerks,  when,  as  a  matter  of  fact,  no  clerk 
was  affected  in  the  least  save  as  he  would  not  be  able 
to  carry  out  his  ambition  to  he  a  proprietor  until  he 
had  been  graduated  from  an  accredited  college  of 
pharmacy.  New  York  and  Pennsylvania  are  leading 
States  of  the  Union,  and  their  adoption  and  initia- 
tion of  the  graduation  prerequisite  movement  will 
mean  much  for  the  future  of  educational  and  profes- 
sional pharmacy  in  the  country. 
*     *     * 

Several  other  bills  that  have  been 
'"'"lIgisiIIS^^''   brought   forth   in  various   States 

deserve  some  comment  at  this 
time.  During  the  last  year  the  druggists  of  Penn- 
sylvania have  been  very  much  annoyed  by  being 
prosecuted  for  the  use  of  soda  syrups  artificially  pre- 
served and  colored.  In  order  to  avoid  similar  trou- 
ble in  the  future  they  have  caused  a  bill  to  be  intro- 
duced in  the  State  legislature  permitting  the  use  in 
soda  syrups  of  certain  harmless  coloring  agents  and 
of  sodium  benzoate  in  stipulated  quantities.  They  are 
backing  the  measure  vigorously  and  fully  expect  that 
it  will  be  enacted  into  law.  Another  measure  in 
Pennsylvania  would  repeal  the  obnoxious  blue  laws 
that  occasionally  cause  druggists  and  other  dealers 
so  much  trouble.  In  California  the  clerks  have  had 
a  measure  introduced  into  the  legislature  providing 
for  a  ten-hour  day.  In  both  the  New  York  legis- 
lature and  the  National  Congress  those  familiar 
measures  have  appeared  which  would  compel  patent 
medicines  to  bear  the  formula  upon  the  label ;  it  may 
be  confidently  expected  that  the  proprietary  people 
will  administer  the  chloroform  at  the  proper 
moment!  Three  wood  alcohol  bills  have  likewise 
appeared  in  New  York :  two  prohibit  its  use  in  food- 
stuffs, beverages,  etc.,  and  are  generally  approved; 
the  other  provides  for  a  33  1-3  per  cent  tax  on  the 
selling  price  to  be  paid  by  the  retailer,  and  this  meas- 
ure is  being  opposed  by  the  druggists  of  the  State. 


ANTI-COCAINE 
ACTIVITY. 


We  are  pleased  to  note  that  the 
cocaine  evil  has  received  some  raps 
during  the  last  month.  In  the 
New  York  legislature  an  anti-cocaine  bill  has  been 
introduced,  and,  although  not  drawn  up  by  the  drug- 
gists, it  will,  it  is  said,  receive  their  support.     If  it 


CARBOLIC  ACID 

LEGISLATION. 


is  the  right  kind  of  a  measure,  they  should  certainly 
push  it  in  the  most  vigorous  manner,  but  we  cannot 
let  this  opportunity  go  by  without  repeating  our  firm 
conviction  that  new  anti-cocaine  measures  ought  to 
be  duplications,  so  far  as  possible,  of  the  Beal  law 
approved  by  the  American  Pharmaceutical  Associa- 
tion and  accepted,  as  a  model.  In  Knoxville,  Tenn., 
an  ordinance  has  been  passed  regulating  the  sale  of 
cocaine  and  other  narcotics,  and  this  measure  in  some 
way  curtails  the  operations  of  those  physicians  who 
have  been  doing  a  thriving  business  in  writing 
cocaine  prescriptions.  Then  we  observe  that  in  at 
least  three  cities  there  have  been  successful  arrests 
and  prosecutions  of  those  druggists  who  insist  upon 
bringing  their  calling  into  disgrace  by  pandering  to 
the  trade  of  cocaine  habitues.  In  Baltimore  a  man 
was  convicted  of  selling  cocaine  to  a  number  of  boys 
in  their  teens,  and  was  fined  $100  and  sent  to  jail 
for  thirty  days.  In  Kansas  City  a  druggist  was  fined 
$50  for  violating  the  ordinance  restricting  the  sale 
of  cocaine  to  physicians'  prescriptions. 

*  *     *  • 

We  have  spoken  in  previous  num- 
bers of  the  carbolic  acid  ordi- 
nances which  have  been  enacted  in 
Chicago  and  Greater  New  York.  Both  of  them  pro- 
hibit the  sale  of  the  acid  in  solutions  greater  than  5 
per  cent  in  strength  except  upon  a  physician's  pre- 
scription, or  except  the  acid  be  mixed  with  equal 
quantities  of  alcohol  and  glycerin.  A  similar  ordi- 
nance is  now  being  proposed  for  Cincinnati,  while 
in  California  a  bill  has  been  introduced  into  the  State 
legislature  providing  that  carbolic  acid  be  added  to 
the  list  of  poisons  which  may  not  be  sold  except 
upon  a  physician's  prescription.  In  the  latter  meas- 
ure it  is  provided,  hov/ever,  that  the  acid  may  be  sold 
without  restriction  if  less  than  5  per  cent  in  strength, 
and  if  it  contains  not  less  than  10  per  cent  of  alcohol 
— an  amount  of  alcohol,  unfortunately,  not  sufficient 
to  exert  an  antidotal  action.  Altogether  it  seems 
evident  that  the  increasing  use  of  carbolic  acid  as  a 
suicidal  agent  has  bred  a  conviction  of  the  necessity 
of  surrounding  the  sale  of  the  substance  with  proper 
re^rictions  and  precautions. 

*  ♦     * 

As  we  write,  the  Senate  Commit- 
THE  MANN  BILL,      tcc    is    holding   hearings    on    the 

Mann  bill.  Congressman  Mann 
himself,  and  Messrs.  Hilton  and  Gallagher  of  the 
N.  A.  R.  D.  forces,  have  appeared  in  its  favor,  and  a 
number  of  patent  attorneys  and  representatives  of 
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various  American  chemical  houses  have  argued 
against  it.  Congress  will  adjourn  just  about  the 
time  this  number  of  the  Bulletin  is  mailed  to  its 
readers,  and  it  would  be  mere  guesswork  to  antici- 
pate what  may  be  done  with. the  measure  during  the 
few  closing  days  of  the  session  yet  remaining  at  this 
writing.  There  seems  to  be  a  well-defined  feeling, 
however,  that  the  bill  cannot  pass  the  Senate  at  this 
time,  but  that  it  will  be  reintroduced  into  Congress 

at  the  next  session. 

*  4i     ♦ 

Theodore  Weicker  returned  from 
^^ /^ri\n\^^      Europe  a  month  or  two  ago,  and 

there  is  abundant  evidence  that  he 
has  been  very  active  since.  He  has  not  only  caused 
a  reorganization  of  E.  R.  Squibb  &  Sons  and  been 
made  president  of  the  corporation,  but  he  has  also 
formed  the  Theodore  Weicker  Co.  The  latter  con- 
cern is  a  partnership  between  Mr.  Weicker  and  his 
brother,  Herman  G.  Weicker.  It  is  said  that  the 
two  concerns  will  not  conflict  in  the  least,  inasmuch 
as  the  Weicker  Co.  is  to  limit  its  operations  to  those 
of  an  agency  for  distributing  foreign  goods.  Mr. 
Weicker  is  a  man  of  initiative,  resource,  and  organ- 
izing ability.  It  may  be  expected  that  both  concerns 
will  profit  under  his  management. 

*  *     * 

One  of  the  somewhat  amusing  de- 
"^"L^,'^«'ir^^    velopments  of  the  last  month  has 

ON  K.  n.  *  , 

been  a  caustic  controversy  over 
the  operations  of  the  famous  "Committee  on  R.  H." 
— meaning  raising  h — 1.  The  Midland  Druggist 
started  out  by  saying  some  tart  things  about  the  per- 
formances of  this  committee,  particularly  at  the  St. 
Louis  convention  of  the  N.  A.  R.  D.~  whereupon 
(  hairman  Bodemann  made  an  equally  tart  defense  in 
tlie  columns  of  The  Apothecary.    ^]ot\  Blanc"  also 

ok  a  hand  in  the  fray  by  contributing  a  satirical 
letter  of  defense  to  the  Pharmaceutical  Era.  The 
"raisers"  are  certainly  stirred  up,  and  we  can  fancy 

ditor  Ogier  tipped  back  in  his  desk  chair  and  enjoy- 
ing the  music  immensely ! 

*  *     * 


THE  ASSOCIATION 


The     National     Association     of 

OF  STATE  BOARDS.  ^^^""^^  ^^  Pharmacy,  formed  last 
September  at  the  Kansas  City 
meeting  of  the  A.  Ph.  A.,  has  now  secured  the  mem- 
bership of  thirteen  State  boards,  and  the  following 
constitutional  provision  of  the  organization  is  there- 
fore rendered  operative:  "The  interchange  of  cer- 
tificates, provided  for  in  this  constitution,  shall  go 


into  effect  whenever  ten  States  or  Territories  shall 
have  made  application  for  membership."  This  pro- 
posed interchange,  however,  is  considerably  qualified 
and  restricted,  so  that  there  is  quite  likely  to  be  some 
delay  after  all  in  carrying  out  the  aims  of  the  asso- 
ciation. It  is  of  course  manifestly  unwise  to  proceed 
with  the  interchange  movement  until  the  great  dif- 
ferences of  standard  have  been  at  least  approxi- 
mately harmonized.  The  States  and  Territories  so 
far  represented  in  the  association  are  those  of  Ohio, 
South  Dakota,  District  of  Columbia,  Maryland, 
Louisiana,  Alabama,  Florida,  Massachusetts,  Indi- 
ana, Arizona,  Oregon,  Michigan,  and  Oklahoma. 


The  clerks  of  Denver  are  striving  to  prevent  the 
governor  from  reappointing  the  present  Board  of 
Pharmacy  under  the  charge  that  the  board  has  been 
too  lenient  in  the  marking  of  examination  papers, 
and  has  not  been  strenuous  enough  in  enforcing  the 
law  regarding  the  employment  of  unregistered 
clerks. 

.  ♦     ♦     * 

The  Manufacturing  Perfumers'  Association,  meet- 
ing last  month  in  New  York  City,  decided  either  to 
discontinue  the  sale  of  half-ounce  goods  or  to 
increase  the  price.  The  perfumers  protest  that  these 
packages  have  been  sold  at  a  loss  to  dealers  under  the 
plea  that  they  were  needed  as  advertising  leaders. 


The  latest  recruit  to  the  direct  contract  and  serial 
numbering  ranks  is  A.  C.  Meyer  &  Co.,  of  Balti- 
more, manufacturers  of  Dr.  Bull's  Cough  Syrup. 
This  house  has  joined  the  "St.  Louis  Club." 

*     *     * 

There  has  been  a  good  deal  of  discussion  during 
the  last  month  or  two  regarding  the  expiration  of 
the  aristol  patent.  It  is  now  known  that  the  patent 
will  not  expire  until  February  24,  1908. 


The  druggists  of  Pittsburg  are  after  Munyon's 
scalp!     They  say  that  he  has  ignored  the  associa- 
tion, and  they  have  refused  to  issue  the  customary 
yellow  card  to  his  representatives. 
*     ♦     * 

Just  as  we  go  to  press  we  learn  of  the  tragic  death 
by  suicide  of  W.  A.  Nelden,  of  the  W.  A.  Nelden 
Drug  Co.,  jobbers  of  Salt  Lake  City. 


"PUT  ME  OFF  AT  BUFFALO." 


Many  Well  Known   Men   Seen  on  Their   Native   Heath— Something  About  the   "Three   Big   Cutters 
Who  Sold  Peruna  for  25  Cents — A  Visit  Paid  to  the  Buffalo  College  of  Pharmacy- 
Divers  Other  Odds  and  Ends  of  Interest. 

By  HARRY  B.  MASON. 


I  went  over  to  Buffalo  recently  with  a  good  deal 
of  curiosity.  Buffalo  has  been  famous  for  many 
things,  even  if  we  ignore  the  beautiful  Pan-Ameri- 
can Exposition  of  three  or  four  years  since,  but  from 
the  pharmacist's  point  of  view  her  most  startling 
leap  into  glory  was  made  a  few  months  ago  when 
she  cut  prices  on  patent  medicines  with  an  easy  reck- 
lessness that  far  outshone  anything  in  the  sinful 
annals  of  American  pharmaceutical  history.  She 
sold  Peruna  for  25  cents  week  after  week  with  great 
nonchalance,  and  then,  tiring  of  so  tame  a  feat, 
began  giving  it  away  with  every  purchase  of  a  dol- 


Stoddart  Bros.''  pharmacy,  showing  one  side  only  of  the  salesroom  on  the 
first  floor. 

lar's  worth  of 'goods.  Of  what  stern  stuff  are  the 
druggists  of  Buffalo  made?  I  asked  myself  in  won- 
der, and  I  journeyed  over  from  Detroit  on  the  sleeper 
one  night  to  satiate  my  curiosity. 

THE  THREE  BIG  CUTTERS. 

I  found  that  there  are  three  big  down-town  cutters 
who  are  always  in  fierce  competition  between  them- 
selves, and  whose  creed  is  that  they  shall  never 
permit  one  another  to  outdo  them.  They  always 
go  each  other  one  better.  If  one  should  turn  his 
store  over  to  be  managed  in  the  interests  of  charity, 
the  others  would  give  theirs  away  with  a  fat  bonus 


for  the  same  purpose.  I  am  quite  sure  each  one 
of  them  would  be  good  if  the  others  were;  if  all 
agreed  to  abide  or  could  be  made  to  abide  faithfully 
by  the  same  prices  and  conditions,  there  would  be 
no  complaint  from  any  one  of  the  trio.  But  as 
long  as  it  is  a  race  where  the  devil  catches  the  hinder- 
most  you  can  be  sure  that  not  one  of  them  is  going 
to  be  caught  dawdling  in  the  rear. 


The  five -story  buildhig  at  319  Main  Street  occupied  by  the  Cahoon-Lyon 
Drug  Co. 

WHO  THESE  CUTTERS  ARE. 

Who  are  these  "big  fellows?"     Well,  there  ar< 
Stoddart  Bros,  on  Seneca  Street,  a  couple  of  blocks  of 
Main,  and  unless  my  observation  has  not  been  com- 
plete enough  they  have  in  their  four  stories  and  base- 
ment, with  double  frontage,  the  largest  store  occu- 
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lied  by  any  retail  pharmacy  in  the  country.     Then 

lere  is  the  Cahoon-Lyon  Drug  Company  in  a  fine 

:ation  on  Main  Street  not  far  from  the  Iroquois 

[otel :  this  store  was  opened  less  than  a  year  ago, 

It  already  does  a  very  large  business.    And,  finally, 

lere  is  Faxon,  Williams  &  Faxon,  with  two  stores 

prominent    locations    on    Main    Street.      I    say 

inally,"  and  yet  there  is  a  fourth  cutting  estab- 

Ishment  located  in  one  of  the  big  department  stores; 

and  it  is  really  here  that  all  efforts  to  correct  the  cut 

rate  situation  find  their  Waterloo. 

This  last  concern  insists  upon  giving  trading 
stamps;  all  the  others  consider  stamps  but  another 
form  of  cutting;  they  won't  stand  for  it,  and  so 
there  you  are!  Not  one  of  them  will  agree  to  any 
arrangement  whereby  any  one  of  the  others  has  any 
possible  advantage,  nor  will  he  tie  his  own  hands 


The  phiiriimcy  of  J.  A   Locki«",  lijcated  iii  li;i3  .>iaiii  .-Mrtt-i. 

until  he  is  sure  the  others  have  submitted  or  will 
submit  to  the  same  shackling.  While  I  was  there 
the  Peruna  contracts  were  being  signed  by  retailers 
generally.  I  asked  one  of  the  "big  three"  if  he 
would  sign. 

"Not  on  your  life!"  he  replied.  "I  told  the 
Peruna  man  yesterday  that  I  would  sell  the  stuff 
for  83  cents  just  as  long  as  others  did.  but  I  wouldn't 
bind  myself  so  that  I  would  be  behind  the  bars  when 
the  other  fellows  broke  loose.  If  they'll  all  sign  I 
will,  and  I'll  stay  good  just  as  long  as  they  do." 
That  was  a  couple  of  months  ago,  and  I  don't  know 
what  has  transpired  since,  or  what  may  develop 
before  this  article  is  printed.  The  fight  is  a  fight 
between  the  cutters  themselves,  and  not  between  the 
cutters  on  the  one  hand  and  the  rank  and  file  of 
retailers  of  the  city  on  the  other.  In  a  sense  the  lat- 
ter are  merely  spectators. 


BARGAIN   DAY  SALES:  A  BUFFALO   CUSTOM. 

The  retailers  throughout  the  city  as  a  rule  pay 
little  or  no  attention  to  the  low  prices  offered  by 
the  cutters,  but  of 
course  the  down-town 
prices  affect  their  sales 
markedly.  There  is  an- 
other practice  among 
the  "big  three"  that 
takes  considerable  trade 
away  from  the  smaller 
retailers.  They  have 
Friday  and  Saturday 
bargain  sales,  adver- 
tised conspicuously  in 
all  the  daily  papers, 
when  both  counter 
goods  and  patents  are 
offered  as  "baits"  at  ex- 
tremely low  figures — 
Allcock's  Plasters  at  9 
cents,    absorbent    cotton 


Mr.  David  Cowan. 

Of  Plimpton,  Cowan  &  Co. 

Jobbers. 


cents,  Rubifoam  at  13 
in  pounds  at  23  cents. 
General  Arthur  cigars  four  for  a  quarter,  5-grain 
lithia  tablets  at  28  cents,  sodium  phosphate  at  9  cents 
a  pound,  etc.,  etc.  These  week-end  bargain  sales,  I 
believe,  were  first  started  by  the  department  stores, 
and  then  taken  up  naturally  by  the  large  retail  drug- 
gists who  were  big  enough  to  compete  with  them. 
In  case  a  schedule  were  to  be  adopted  in  Buffalo 
covering  patents,  it  is  possible  that  the  rigor  of  these 
special  sales  would  also  be  softened  somewhat, 
although  the  custom  has  become  so  firmly  rooted 
that  it  would  die  a  slow  and  struggling  death. 

A  SOCIAL  LOT   OF  DRUGGISTS. 

However,  despite  all,  the  retailers  of  Buffalo 
seemed  to  me  to  be  a  happy  and  fairly  prosperous  lot 
— far  more  so  than  in  some  cities  I  have  visited. 
They  are  quite  social  among  themselves.  Every 
summer  they  have  at  least  one  big  outing:  it  may 
be  a  clam  bake,  a  ride  on  a  chartered  steamer  with 
plenty  of  refreshments  aboard,  or  a  lakeside  picnic; 
but,  whatever  it  is,  fun  and  frolic  characterize  the 
event.  Not  a  winter  goes  by  but  there  is  a  large 
dance,  and  usually  two.  Then  there  is  the  bowling 
league  which  meets  weekly,  rain  or  shine,  hard  times 
or  prosperous  ones.  "Better  stay  until  Friday  after- 
noon and  see  our  boys  bowl,"  said  Mr.  Lockie  to  me. 
"We  have  30  of  them  that  know  how  to  make  the 
pins  tumble,  and  we're  a  jolly  crowd!"  But  I  could 
not  stay — unfortunately. 
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LOCKIE^  THE  FUN-MAKER. 

Messrs.  Lockie  and  Reimann  are  ringleaders  in 
this  social  life.     Those  who  saw  Lockie  with  the 

famous  "Committee  on 
R.  H."  at  the  St.  Louis 
convention  of  the  N.  A. 
R.  D.  will  credit  the 
statement  that  he  is  the 
life  of  any  party.  He 
is  a  born  fun-maker :  he 
can  dance  and  sing  and 
do  the  monologist  act 
in  a  manner  which  puts 
to  shame  the  profes- 
sional vaudeville  enter- 
tainer who  is  paid  to 
be  funny  and  who 
J.  A.  Lockie,  makcs  such    hard    and 

Member  of  the  Executive  Committee      nainful       WOrk       of       it 
of  the  N.  A.  R.  D.  ^  . 

sometimes.  I  had  a 
pleasant  little  chat  with  him  in  his  store  out  Main 
Street  in  the  residence  district,  and  among  other 
things  was  glad  to  hear  from  him,  as  a  mem- 
ber of  the  executive  committee  of  the  N.  A.  R.  D., 
how  nicely  the  contract  movement  was  developing. 
I   ran  across 

GEORGE  REIMANN 

one  day  out  at  the  Bufifalo  College  of  Pharmacy. 
The  last  time  I  had  seen  him  he  was  presiding  over 
the    turbulent     sessions     of    the    newly-organized 

"National  Association 
of  Boards  of  Phar- 
macy" at  the  Kansas 
City  meeting  of  the  A. 
Ph.  A.  in  September. 
It  was  a  melting  day; 
the  discussion  was  fast 
becoming  even  more 
warm,  and  finally  Rei- 
mann said :  "Well, 
boys,  it's  getting  too 
blamed  hot  to  sit  in  so 
many  clothes  —  let's 
peel;"  and  suiting  ac- 
tion to  words  he  threw 
off  his  coat,  and  every 
one  else  followed  the 
leader.  Now  he  was  arrayed  in  a  close-fitting,  split- 
tailed,  stylish-looking  "paddock"  overcoat,  and  the 
contrast  was  so  great  that  I  laughed  outright.     He 


George  Rkimann, 
President  of  the  "National  Associa- 
tion of  Boards  of  Pharmacy." 


had  come  up  to  the  college  to  tell  the  boys  about 
the  graduation  prerequisite  law  that  had  just  gone 
into  effect,  and  he  was  now  going  home.  I  walked 
down  with  him  a  mile,  and  on  the  way  he  told  me 
that  he  had  received  far  more  manifestations  of 
interest  in  the  National  Association  of  Boards  than 
he  had  expected,  and  he  was  enthusiastic  for  its 
future.  Mr.  Reimann  is  secretary  of  the  Western 
Branch  of  the  New  York  Board,  and  has  a  neat  and 
prosperous  pharmacy  on  Genesee  Street. 

MR.    SMITHER    AND    OTHERS. 

R.  K.  Smither  is  a  name  well  known  to  American 
druggists.  Mr.  Smither  was  president  of  the  N.  A. 
R.  D.  only  a  year  or 
two  ago,  has  held  many 
other  positions  of  im- 
portance in  the  phar- 
maceutical world,  and 
once  narrowly  escaped 
being  made  mayor  of 
Buffalo.  He  owns  two 
prosperous  pharmacies 
in  the  city  and  is  part 
owner  of  a  third — that 
of  Smither  &Thurstone 
at  the-  corner  of  Bryant 
and  Elmwood.  I  had  a 
very  interesting  chat 
with  Mr.  Smither  one 
morning  at  his  Niagara  Street  store,  and  at  an- 
other time  was  much  pleased  to  meet  bis  partner, 
Mr.  Thurstone.  The  Smither  &  Thurstone  store 
is  one  of  the  best  prescription  stands  in  Buffalo; 
and  from  a  cursory  inspection  of  it  I  went  to 
what  is  generally  conceded    to    be    Buffalo's    most 


R.  K.  Smither. 


'    \\    '    ^-.^Wi^^^Sgw.. 

-  -^  —,„„... 

An  East  Aurora  snapshot  showing  "  The  Shop  "  in  which  most  of  the  articles 
manufactured  by  "  The  Roy  crofters  "  are  produced. 
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beautiful  pharmacy — that  of  E.  A.  Kingston  at  the 
corner  of  Main  and  Ferry  Streets.  The  floor  of  the 
latter  establishment  is  of  mosaic,  the  fittings  are  of 
solid  mahogany  with  gold-plated  trimmings,  and  the 
partition  dividing  the  salesroom  from  the  office,  and 
laboratory  in  the  rear  is  a  dream  of  beauty. 

SEVERAL  BUFFALONIANS. 

I  had  luncheon  one  day  at  the  Lafayette  (Buf- 
falo's new  and  magnificent  hotel),  with  Mr.  F.  W. 
Buescher,  the  resident  manager  of  Parke,  Davis  & 

Co.  in  Buffalo.  Mr. 
Buescher  is  not  only  an 
extremely  pleasant  ta- 
ble companion,  but  a 
man  also  of  ability, 
dignity,  and  that  diplo- 
matic address  which 
the  representatives  of 
great  commercial 
houses  need  no  less 
than  the  representa- 
tives of  the  govern- 
ment. He  has  a  suite 
of  offices  in  "Ellicott 
Square,"  a  structure 
which  is  said  to  be 
the  largest  office  building  in  the  world.  "Ellicott 
Square"  is  near  the  one  drug  jobbing  house  in  Buf- 
falo (Plimpton,  Cowan  &  Co.),  and  Mr.  Buescher, 
after  showing  me  his  offices,  took  me  over  to  visit 
this  concern,  located  on  East  Swan  Street.  There 
I  had  the  pleasure  of  meeting  Mr.  David  Cowan 
and  Mr.  Gustave  Schwab,  manager  and  assistant 
manager  respectively  of  the  drug  department  of 
the  house.  Both  were  clean-cut,  representative 
business  men;  and  with  Mr.  Cowan  I  soon  fell  into 
an  interesting  conversation,  as  I  found  that  we  had 
at  least  one  or  two  mutual  friends  whose  beguiling 
eccentricities  we  had  much  pleasure  in  recalling. 

ONE  OF  DR.    WENDe's  JOKES. 

I  visited  the  Buffalo  College  at  the  invitation  of 
Dr.  Willis  G.  Gregory,  who  is  well  known  not  only 
as  the  dean  of  the  institution,  but  as  ex-president  of 
the  All-State  Board  of  Pharmacy,  member  of  the  Re- 
vision Committee  of  the  U.  S.  P.,  ex-president  of  the 
N.  Y.  S.  P.  A.,  and  so  on  ad  libitum.  While  visiting 
the  Doctor  in  his  pharmacy  in  the  Genesee  Hotel  the 
day  before  he  had  kindly  volunteered  to  meet  me  at 
the  college  and  had  directed  me  how  to  get  there. 


F.   W.    BUEHTHER, 

Resident  manager  Parke,  Davis  &  Co. 


'Take  one  of  the  cars  going  out  Main  and  get  off  at 
High  Street,  a  mile  and  a  half  or  so  from  here. 
Turning  to  the  right  there  are  only  two  buildings 
that  will  especially  attract  your  attention;  one  is 
the  University  of  Buffalo  and  the  other  is  a  brewery. 
Possibly  you  will  be  able  to  discriminate  between 
them.  You  know  Wende  [the  professor  of  botany] 
always  tells  the  boys  in  the  first  lecture  of  the  junior 
course  that  'there  are  two  universities  in  this  vicinity, 
and  that  their  success  in  after  life  will  depend  very 
much  upon  which  one  they  attend  the  most  assidu- 
ously.' " 


The  faculty  of  the  Buffalo  College  of  Pharmacy:  Willis  G.  Gregory,  M.D., 
Ph.Q.,  the  Dean  and  the  Professor  of  Pharmacy,  is  seen  seated  in  the  center; 
at  his  right  is  John  A.  Gray,  M.D.,  Ph.G.,  Professor  of  Pharmacognosy;  and 
the  three  standing  figures,  reading  from  the  left,  are  Prof.  Edward  J.  Klepe, 
M.D.,  Ph.G.,  Professor  of  Materia  Medica;  Ernest  Wende,  M.D.,  B.Sc, 
F.RM.8.,  Professor  of  Botany  and  Microscopy;  and  Herbert  M.  Hill,  A.M., 
Ph.D.,  Professor  of  General  and  Analytical  Chemistry. 


THE  BUFFALO  COLLEGE. 

After  waiting  a  few  minutes  in  the  faculty  room 
until  the  Doctor  should  finish  his  lecture,  he  joined 
me,  and  then  we  made  a  most  interesting  tour  of  the 
building.  In  order  that  we  should  start  at  the  begin- 
ning he  took  me  first  to  the  main  entrance,  and  here 
the  building  is  so  narrow  that  the  hallway  from 
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the  front  door  to  the  rear  one  is  but  25  or  30  feet. 
Indicating  this  suggestively  with  a  wave  of  his  hand, 
the  Doctor  remarked  with  his  characteristic  humor : 
"Here  is  one  way,  you  see,  in  which  a  student  can 
'go  through'  the  university  pretty  quickly," 

It  would  take  more  space  than  I  have  at  my  com- 
mand to  describe  the  college,  and  I  shall  have  to 
content  myself  with  a  few  sentences  only.  The  build- 
ing, inside  and  out,  is  massive  and  solid  in  design, 
and  has  a  rugged  beauty  of  its  own  that  is  very 
striking.  I  was  much  impressed  with  it.  The  library 
particularly  is  unique  and  delightful  with  its  great 
columns,  its  many-arched  ceiling  of  brick,  its 
interesting  recesses,  and  its  suggestion  of  a  Floren- 
tine monastery  of  medieval  times.  The  building  is 
entirely  occupied  by  the  pharmacy  and  medical 
departments,  while  the  dental  school,  up  to  now  the 
third  and  last  department  in  the  university,  has  a  new 
building  in  the  rear.  Three  lecture  amphitheatres; 
three  quiz  rooms ;  a  large  museum ;  a  periodical  read- 
ing room  in  addition  to  the  library  mentioned;  sev- 
eral well-arranged  laboratories — these  tell  the  story 
of  a  building  admirably  equipped  for  the  education 
of  young  pharmacists. 


A  LITTLE  JOURNEY  TO  EAST  AURORA. 

Of  course  I  could  not  visit  Buffalo  without  run- 
ning down  to  East  Aurora,  thirty  miles  distant,  and 
seeing  the  interesting  establishment  of  "The  Roy- 
crofters,"  presided  over  by  Elbert  Hubbard,  other- 
wise known  as  Fra  Elbertus,  and  one  of  the  most 
eccentric,  erratic,  gifted,  and  uncertain  men  of  the 
age.  I  cannot  describe  the  place — it  would  take  too 
long,  and  it  has  no  connection  with  pharmacy  any- 
way. iBut  I  deeply  enjoyed  seeing  the  "Philistine" 
and  "The  Little  Journeys"  printed  and  bound;  wit- 
nessing "the  Roycroft  girls"  illumine  the  beautiful 
books ;  observing  "the  red  one"  at  his  task  of  dictat- 
ing letters  to  ardent  disciples  of  the  Hubbard  cult; 
talking  with  Ali  Baba,  the  hoss-man  sage ;  and  roam- 
ing over  buildings  simple  and  yet  beautiful  and 
unique  in  design  and  decoration.  The  Fra  was  away 
on  a  lecture  trip  to  Boston,  but  since  I  had  already 
heard  him  lecture  a  couple  of  times  in  Detroit  I 
was  not  so  disappointed  as  I  should  otherwise  have 
been. 

Many  other  things  I  saw,  many  other  people  I 
met,  in  my  trip  to  Buffalo,  but  I  fear  me  that  my 
readers  have  had  enough  for  the  present.  Au  revoir! 


ONE  SUMMER  EVENING. 

The  Dramatic  Tale  of  an  Apprentice  Who  Dispensed  the  Wrong  Drug  in  a  Baby's  Teething  Powder — 
The  Fearful  Suspense  that  Followed  upon  a  Discovery  of  the  Error— How  it  Ended. 

By  ERNEST  C.  CRIPPS. 


It  was  a  summer's  evening  and  the  day  had  been 
tiring.  The  city  was  close  and  dusty,  and  hardly  a 
breath  of  air  stirred  the  leaves  on  the  stunted  trees 
planted  at  regular  intervals  down  the  High  Street 
of  the  cathedral  town  of  M . 

As  I  stood  at  my  shop  door,  visions  of  the  quiet 
and  cool  of  the  country  lanes  filled  my  mind,  and  I 
looked  at  my  watch  to  see  how  time  was  going. 
Alas,  more  than  an  hour  had  to  be  spent  before  I 
could  leave  my  business,  and  cycle  to  my  small  coun- 
try house,  three  miles  away.  It  was  my  assistant's 
"night  out,"  and  I  hardly  cared  to  leave  my  one 
year's  apprentice  in  charge  for  the  remaining  hour. 
Still,  nothing  was  moving,  and  my  house  was  con- 
nected by  telephone  with  the  shop  should  anything 
particular  be  required,  and  so,  impressing  upon 
James  the  necessity  of  ringing  me  up  if  he  was  not 


quite  certain  as  to  the  whereabouts  of  any  article, 
and  telling  him  to  leave  all  dispensing  for  the 
assistant,  who  was  due  at  9  o'clock,  I  got  out  my 
cycle  and  very  quickly  left  behind  me  the  hot,  per- 
spiring city  and  the  dusty  street. 

Surely  nothing  is  more  soothing  to  the  pharmacist 
after  a  busy  day  than  the  cool  and  calm  of  a  perfect 
summer's  evening  in  the  country.  A  faint  whis- 
pering in  the  tree  tops,  the  flitting  of  the  night  moth, 
the  rush  of  a  bat's  wings  through  the  air,  and  over 
all  a  regal  moon  shining  in  a  starlit  sky  of  deep 
azure — to  these  accompaniments  was  my  supper 
eaten  on  the  tiny  lawn  at  the  back  of  the  house  which 
I  had  taken  for  my  family  and  myself  during  the 
summer  months. 

I  had  just  lit  my  pipe  and  was  enjoying  myself 
when  the  ringing  of  the  telephone  bell  palpitated  on 
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the  still  night  air.  Hastening  to  the  instrument  with 
an  ill-defined  feeling  of  something  not  quite  right,  I 
gave  the  answering  signal,  and  I  heard  the  voice  of 
my  apprentice  say:  "For  God's  sake,  sir,  come  at 
once;  I  am  afraid  I  have  poisoned  a  baby." 

You  may  be  sure  that  I  was  not  long  getting  once 
again  into  the  saddle,  and  to  this  day  I  have  no  dis- 
tinct recollection  of  passing  any  of  the  well  known 
landmarks  on  my  way  to  the  city ;  but  within  twelve 
minutes  of  the  telephone  message  I  was  once  again 
in  the  shop.  I  found  my  apprentice  quite  unnerved, 
and  for  several  precious  minutes  he  was  incapable 
of  giving  a  coherent  account  of  what  had  happened. 

It  appeared  that  shortly  after  I  left,  a  young 
woman  in  a  pink  blouse  and  no  hat,  evidently  one 
of  the  poorer  class,  had  come  into  the  shop  and  asked 
for  a  teething  powder  for  her  baby,  whom  she  had 
left  at  home.  We  generally  kept  these  ready  weighed 
up :  1  grain  of  calomel  and  2  grains  of  sugar.  But 
in  this  instance  the  stock  had  been  exhausted  early 
in  the  evening  and  had  not  been  replenished,  so  that 
the  apprentice  had  had  to  weigh  up  the  powder.  It 
was  not  till  after  the  young  woman  had  left  the  shop 
with  it  that  he  realized  he  had  given  her  "Hydrarg. 
Perchlor."  instead  of  "Hydrarg.  Subchlor.!"  The 
two  preparations  of  mercury  had  been  kept  next- 
door  to  each  other  in  the  poison  cupboard,  and  in  his 
hurry  he  had  taken  the  wrong  bottle.  Of  course  any 
one  more  experienced  would  have  detected  the  mis- 
take upon  weighing,  but  it  was  only  when  it  was  too 
late  to  recall  the  customer  that  he  realized  what  an 
awful  blunder  he  had  made. 

He  had  then  rung  me  up,  and  within  fifteen  min- 
utes I  was  on  the  spot.  What  was  to  be  done? 
Beyond  the  fact  that  the  young  woman  wore  a  pink 
blouse  and  was  hatless,  the  apprentice  possessed  no 
other  clue.  She  was  not  a  regular  customer;  she 
might  live  anywhere  within  a  radius  of  a  mile,  and 
the  searching  for  the  proverbial  needle  in  a  bundle 
of  hay  would  be  an  easy  task  compared  with  the 
finding  of  that  young  mother.  And  then  if  we  found 
her,  the  baby  would  probably  have  had  the  powder 
given  to  it,  and  the  poor  mite's  short  life  would  ere 
now  have  been  ended.  As  we  stood  on  the  shop 
door-step  discussing  the  situation,  a  lame  man,  who 
waited  in  the  street  for  odd  jobs,  hearing  the  word 
"pink  blouse"  hobbled  up,  and,  touching  his  ragged 
cap,  said: 

"Beg  parding,  sir,  but  was  you  speaking  of  Lizz 
Jones,  who  come  in  jest  now?" 

"Do  you  know  her?"  I  asked. 


"Know  Lizz  Jones,"  he  said;  "I  should  think  so." 
"Wasn't  it  her  as  nussed  my  missus  through — " 

"Look  here,  my  man,"  I  said,  "if  you  will  show  us 
where  she  lives  I  will  give  you  five  shillings." 

"Done,  sir,"  was  his  reply. 

Hastily  putting  up  another  powder,  correctly  this 
time,  and  also  an  antidote,  we  all  three  started  off 
as  quickly  as  our  guide's  lame  leg  would  allow.  I 
shall  never  forget  that  walk.  The  sky  had  become 
overcast,  and  in  the  distance  the  faint  mutterings  of 
an  approaching  thunder-storm  could  be  heard.  Peo- 
ple were  standing  at  their  doors,  so  as  not  to  lose 
even  a  breath  of  air,  and  above  the  grimy  houses 
the  lightning  played  incessantly,  throwing  into 
strong  relief  the  twisted  chimney  stacks  and  the 
lines  of  telephone  wire.  Our  guide,  too,  was  garru- 
lous, and  would  tell  me  Lizz  Jones's  history  from 
her  birth  upwards.  It  was  a  squalid  and  painfully 
common  case.  She  had  loved  not  wisely  but  too 
well,  and  her  betrayer  had  left  her  to  fight  the  world 
with  her  six-months-old  baby.  She  had  made  her 
home  in  a  single  room  in  a  large  tenement  house  in 
a  "mean  street,"  which  we  were  rapidly  approach- 
ing. 

I  cannot  say  that  I  paid  much  attention  to  these 
details.  My  mind  was  filled  with  a  sick  apprehen- 
sion of  what  might  await  us,  and  it  was  with  a  sense 
of  relief  that  we  arrived  at  last  at  the  alley  (for  I 
can  call  it  nothing  else)  where  Lizz  Jones's  lodging 
was  to  be  found.  We  entered  between  two  rows  of 
high,  squalid,  frowning  houses,  with  here  and  there 
a  lighted,  uncurtained  window.  What  little  air  there 
was  outside  did  not  penetrate,  for  around  and  about 
us  was  an  indescribable  composite  smell  of  rotting 
vegetable  and  animal  refuse  mixed  with  that  of  un- 
flushed  sewers. 

We  paused  before  a  door  that  had  once  been  the 
main  entrance  to  a  mansion  before  the  surging  tide 
of  fashion  had  washed  its  inmates  further  west,  for 
a  couple  of  centuries  ago  this  street  had  been  the 
center  and  focus  of  the  aristocratic  life  of  the  city. 
As  we  entered  the  gloomy  portals  the  smell  of  un- 
washed humanity  made  itself  painfully  apparent. 
The  room  we  wanted  was  high  up,  and  so,  passing 
by  the  open  doorways  of  rooms  packed  with  human 
beings,  and  occasionally  stumbling  in  a  hole  in  the 
woodwork,  up  we  went.  At  last  we  came  to  a  halt 
before  the  closed  door  of  Lizz  Jones's  dwelling. 

I  am  not  a  coward,  but  I  do  not  hesitate  to  confess 
that  my  knees  quaked  as  I  knocked,  and  I  am  con- 
fident that  my  apprentice  felt  worse  than  I  did.    The 
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door  was  opened  by  a  young  woman  with  a  pink 
blouse,  who  stared  at  us,  as  well  she  might.  My 
eyes  rapidly  took  in  the  whole  of  that  squalid  scene : 
A  bed,  beneath  the  ragged  coverlet  of  which  was  a 
tiny  form,  living  or  dead  I  could  not  tell;  a  sput- 
tering rushlight  in  a  tin  candlestick  lighted  up  the 
place,  and  a  table  and  rickety  chair  comprised  the 
remaining  furniture. 

In  as  matter-of-fact  voice  as  I  could  command,  I 
said:  "Oh,  good  evening;  my  apprentice  gave  you 
a  powder  for  the  baby  just  now,  and  after  you  had 
left  he  found  that  he  had  given  you  rather  a  larger 
dose  than  was  safe.    Have  you  given  it  yet?" 

"No,  sir,"  she  said;  "baby  was  sleeping  when  I 


returned,  and  I  didn't  think  it  worth  while  to  wake 
him,  so  that  I  shall  give  it  him  presently," 

You  may  be  sure  I  was  not  long  in  exchanging 
powders.  Bidding  her  a  thankful  good  night  we 
quickly  left  the  huge  human  warren  and  retraced 
our  steps  to  the  pharmacy. 

Many  years  have  passed  since  then,  but  my  ap- 
prentice has  never  forgotten  the  lesson  he  learned 
that  night,  and  his  first  job  when  he  returned  was  to 
separate  those  two  bottles  as  far  apart  as  the  con- 
fines of  the  poison  cupboard  would  allow,  and  for 
myself,  I  still  retain  a  vivid  recollection  of  that  walk 
through  the  sultry  July  night,  when  the  life  of  Lizz 
Jones's  baby  trembled  in  the  balance. 


MAILING  CARDS. 

A  Druggist  of   Large   Experience  Tells  in  an  Interesting   Interview  How  He  Gets  These  Up  and  How 
the  Mailing  Lists  for  Them  are  Obtained — A  Valuable  Advertising  Method. 

By  "THE  TRAVELER." 


There  is  one  druggist  in  Detroit  who  uses  mailing 
cards  with  great  success,  and  I  had  a  good  deal  of 
curiosity  recently  in  in- 
terviewing him  to  see 
how  the  trick  was 
done.  The  man  to 
whom  I  refer  is  Mr.  W. 
H.  Burke,  president 
and  manager  of  the 
Central  Drug  Com- 
pany, operators  of  four 
stores  in  Detroit.  The 
"Central  Drug  Store" 
is  the  chief  one  of  the 
four  and  is  located  on 
Woodward  Avenue 
right  in  the  heart  of  the 
down-town  retail  shop- 
ping district.  All  of  the  advertising  campaigns  are 
manipulated  from  here,  and  of  course  the  location 
and  nature  of  the  "Central"  store,  as  well  as  the 
number  of  stores  involved  in  the  corporation,  make 
it  possible  to  approach  the  residents  of  the  entire 
city  with  advertising  matter. 

Mr.  Burke  is  firmly  of  the  opinion,  after  several 
years  of  wide  experience,  that  the  mailing  card  is 
the  best  type  of  advertising  that  can  be  done  through 
the  mails.  It  gives  the  message  briefly  and  concisely, 
and  it  is,  moreover,  quite  likely  to  be  seen  by  the 


W.   H.   BURKK. 


recipient,  whereas  a  circular  or  an  elaborate  booklet 
may  never  be  taken  out  of  the  envelope,  or,  if  so, 
may  be  thrown  into  the  waste-basket  without  per- 
usal. Furthermore,  mailing  cards  are  cheaper  than 
more  complex  kinds  of  mail  advertising,  and  they 
involve  less  trouble  for  the  druggist  in  sending  out. 

WHAT  THEY  COST. 

Now  taking  up  some  of  Mr.    Burke's    cards    in 
detail,  let  me  say  a  few  words  concerning  the  first 
of  the  three  that  are  reproduced  herewith.     This 
card,  like  all  of  them  in  fact,  is  4^  by  8;)4  inches  in 
size,  and  is  printed  on  a  good  quality  of  three-ply 
cardboard.     Two  colors  of  ink  are  used  in  this  in- 
stance— red  and  black;   but  usually  onl}'  black  is 
employed.     The  reverse  side  is  of  course  left  blank 
for  the  addre'ss  and  the  stamp.     Four  thousand  of 
this  design  were  gotten  out  at  the  start  and  the  cost 
was  $16.    Of  course  the  two  half-tones  represented 
an  additional  expense.     The  cut  of  the  tooth-paste 
tube  was  made  by  an  engraver  direct  from  the  tube 
and  cost  $1.50.     The  cut  of  the  tooth  brushes  was 
reproduced   from   a   larger   engraving   which    Mr. 
Burke  found  in  a  manufacturer's  catalogue.     (Inci-J 
dentally  this  illustrates  how  a  good  deal  of  cleverj 
"borrowing"  can  be  done  in  getting  up  advertising) .( 
These  half-tones,  once  purchased,  may  be  used  over] 
and  over  again,  and,  as  a  matter  of  fact,  Mr.  Burke  j 
has  had  frequent  occasion  to  employ  them. 
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A  SPECIAL  OFFER. 


Now  for  the  offer  conveyed    in    this    particular 

you  will  observe  that  a  special  proposition  is 

ide  with  respect  to  the  sale  of  the  tooth-paste — a 

reposition  holding  good  one  week.     The  mailing 


cards  are  sent  out  so  that  they  reach  the  recipient  on 
Monday  morning.  Then  during  all  of  that  week  a 
window  display  setting  forth  the  same  offer  is  made 
in  each  of  the  four  stores  of  the  company.  Counter 
displays  are  utilized  also,  and,  furthermore,  every 
clerk  in  the  employ  of  the  concern  is  urged  to  men- 
tion the  proposition  to  customers  whenever  the 
occasion  presents  itself.  In  these  several  ways  the 
advertising  efforts  for  the  week  are  centralized  and 
focused  on  one  point  in  order  that  the  results  may 
be  most  definite  and  complete.  Mr.  Burke  makes 
this  special  offer  about  twice  a  year  and  has  so  far 
used  the  same  card  three  times.  It  has  about  out- 
lived its  usefulness  with  him,  and  a  new  one  will  be 
devised  for  the  next  campaign. 

As  for  the  text  matter  on  the  card,  it  was  prepared 
by  Mr.  Burke  himself,  and  in  fact  "his  fine  Italian 
hand"  is  seen  in  all  of  the  mailing  cards  and  other 
advertising  matter  that  emanate  from  the  Central 
Drug  Company.     Note  the  testimonial  that  appears 


from  a  dentist  on  the  card.  Mr.  Burke  is  convinced 
that  a  word  of  professional  approval  like  this  "cuts 
a  good  deal  of  ice." 

THE  campaign's  THE  THING. 

Unless  some  such  special  offer  is  extended  in  a 
mailing  card,  Mr.  Burke  never  rests  content  with 
issuing  one  card  on  a  given  subject.  A  campaign  is 
universally  continued  for  several  weeks.  Note  the 
two  ginger  ale  cards  that  are  reproduced  in  connec- 
tion with  this  article:  they  form  a  part  only  of  a 
series  of  ten  or  twelve  cards  that  were  sent  out 
weekly  last  summer,  beginning  early  in  the  season. 
You  must  keep  at  people  eternally  if  you  want  to 
make  a  permanent  impression  on  their  minds.  A 
single  advertisement,  unless  it  involves  some  special 
offer  that  appeals  to  their  pocketbooks,  will  not  have 
a  very  decided  influence.  In  advertising  it  is  the 
cumulative  effect  that  does  the  business. 


Both  of  these  ginger  ale  cards,  it  will  be  observed, 
involve  the  use  of  drawings,  and  this  of  course  in- 
creases the  cost  somewhat.  The  printer  takes  charge 
of  their  preparation,  however,  and  adds  their 
expense  to  his  bill.  The  design  used  on  the  first 
ginger  ale  card  cost  about  $5,  but  it  may  be  used 
two  or  three  times  at  intervals  of  a  year  or  two  apart. 
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Ordinarily  the  mailing  cards  cost*  from  $3  to  $6  per 
thousand  in  lots  of  2000 — and  this  estimate  includes 
the  cost  of  the  cuts.  In  lots  of  1000  the  expense 
would  be  somewhat  greater. 

MAILING  LISTS. 

"But  all  this  suggests  the  question  of  mailing  lists," 
I  said  to  Mr.  Burke.  "How  do  you  get  the  names  of 
the  people  that  would  be  interested  in  the  different 
classes  of  goods  that  you  exploit  by  means  of  these 
mailing  cards?" 

"Now  that  is  not  so  difficult  as  it  would  seem. 
Our  ginger  ale  list  is  practically  a  duplication  of 
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the  telephone  directory.  It  is  safe  to  assume  that 
telephone  subscribers  are  people  of  sufficient  incomes 
that  they  could  afford  to  be  liberal  purchasers  of  an 
article  like  ginger  ale.  For  the  same  reason  the 
telephone  directory  is  useful  in  advertising  a  num- 
ber of  other  articles  in  the  line  of  what  might  be 
called  luxuries.  The  society  'Blue  Book'  is  another 
good  list:  this  presumably  includes  the  people  of 
money  and  taste.  We  very  often  send  advertising 
matter  of  things  like  Huyler's  candy  to  the  'blue 
book'  aristocracy. 

"Our  patent  medicine  list  is  entirely  composed  of 


the  names  of  1800  people  who  came  here  at  one  time 
after  samples  that  were  offered  by  one  of  the  leading 
proprietors.  Then  we  have  several  lists  that  are 
compiled  from  the  city  directory.  We  have  one  of 
our  office  girls  go  over  the  directory  and  pick  out 
different  classes  of  people.  For  instance,  a  toilet 
remedy  list  is  largely  made  up  of  typewriter  and 
office  girls.  Our  cigar  list  comprises  men  whose 
business  employment  is  down  town,  but  who  live  in 
the  residence  districts ;  and  the  cards  are  sent  to  their 
homes :  a  cigar  customer  to  be  of  value  to  us  must 
be  down  town  every  day  within  reasonable  distance 
of  one  of  our  stores  if  we  are  to  secure  his  patron- 
age. Then  we  have  other  lists  made  up  of  lawyers, 
of  doctors,  of  dentists,  etc. 

ROCJCS   TO   AVOID. 

"Of  course  considerable  intelligence  and  care  must 
be  used  in  the  compilation  of  these  lists.  There  are 
two  classes  of  people  who  are  not  likely  to  buy  any- 
thing :  the  poor  and  the  'close.'  Then,  too,  you  must 
see  to  it  carefully  that  there  are  no  doctors  on  the 
proprietary  medicine  list  for  reasons  which  are  suffi- 
ciently obvious.  Cigar  ads.,  again,  must  not  be  sent 
to  cigar  dealers,  grocers  who  handle  cigars,  etc. 
Neither  is  a  feminine  member  of  the  four  hundred 
likely  to  be  gratified  if  you  send  her  a  mailing  card 
exploiting  cigars!  Mailing  lists  ought  to  be  gone 
over  frequently,  carefully  revised,  and  constantly 
kept  up  to  date. 

"Another  point :  Not  all  goods  are  susceptible  of 
being  advertised-  by  means  of  mailing  cards.  Let 
me  tell  you 

AN  AMUSING  DILEMMA 

that  I  found  myself  in  last  spring.  We  had  gotten 
out  a  bedbug  poison  that  was  a  dandy !  I  took  a  good 
deal  of  pains  in  getting  up  a  mailing  card  that  was 
original  in  design  and  most  effective.  It  portrayed 
a  monstrous  bedbug  in  the  act  of  being  knocked  out 
by  our  wonderful  poison.  The  cards  were  sent  out 
just  at  the  proper  season  in  the  spring,  and  I  expected 
the  sales  of  the  product  to  be  given  a  great  boost. 
Nothing  of  the  sort  happened.  On  the  contrary, 
people  began  to  express  their  minds  rather  freely 
and  in  a  manner  which  I  had  not  foreseen.  For  the 
most  part  the  cards  had  been  sent  out  to  boarding- 
house  keepers  and  the  like,  and  one  irate  damsel  of 
this  class  came  into  the  store  a  day  or  two  after- 
wards and  indignantly  asked  the  clerk  if  Mr.  Burke 
thought  she  had  bedbugs  in  her  house!  By  the 
time  other  gentle  remarks  of  a  like  nature  had  been 
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made  I  tumbled  to  the  fact  that  we  had  'not  better 
advertise  our  peerless  bedbug  poison  by  means  of  so 
public  a  method  as  mailing  cards!" 


WHEN   TO   ADVERTISE. 


One  of  the  points  ]Mr.  Burke  brought  out  in  this 
interesting  interview  on  mailing  cards  was  this : 
never  send  out  a  card  or  a  series  of  cards  unless  you 


have  something  definite  to  talk  about — unless  you 
have  something  to  offer  in  the  way  of  price,  quality, 
or  a  special  superiority  of  some  sort.  Do  not  adver- 
tise merely  for  the  sake  of  advertising.  Wait  until 
vou  have  some  message  to  publish  that  will  produce 
results.  Otherwise  you  are  wasting  time  and  money 
and  producing  an  effect  upon  people  of  exactly  the 
wrong  sort. 


A  HANDSOME  PERFUME  DISPLAY. 


he  window  trim  shown  in  the  accompanying 
illustration  is  contributed  to  the  Bulletin  by  Harry 
M.  Curry,  of  Ellsworth,  Kansas,  whose  displays, 
familiar  to  Bulletin  readers,  are  as  a  rule  of  the 
most  meritorious  sort.  Mr.  Curry's  trims  are  always 
made  in  the  windows  of  his  employer,  Mr.  W.  E. 
Sherriff,  a  successful  druggist  and  a  member  of  the 
Kansas  Board  of  Pharmacv. 


Then,  immediately  behind,  this  was  the  back- 
ground o^  white  cheese-cloth,  while  elsewhere 
throughout  the  window  crepe  paper,  decorated  with 
violets,  was  used  quite  profusely.  It  was  not  only 
employed  under  the  rail  in  the  rear  of  the  window, 
but  around  the  two  shelves  in  the  center  also.  The 
stands  and  floor  were  covered  with  two  shades  of 
violet  crepe  paper.    The  goods  were  arranged  as  on 


W.E.SHEf(R  IFF.  DRUGGIST. 


The  color  scheme  of  the  present  window  was 
white,  violet,  and  gold,  and  it  made  a  strikingly 
beautiful  combination.  The  large  oval  mirror  in 
the  center  had  a  gold  Florentine  frame,  through 
which  were  woven  bunches  of  violets  for  the  occa- 
sion. The  golden  lions,  rampant  on  either  side,  were 
carefully  made  from  cardboard  and  afterwards 
gilded.  Altogether  this  made  quite  a  striking  cen- 
terpiece. 


a  dressing  table  in  front  of  the  mirror.  They  com- 
prised perfumes  and  toilet  waters  of  various  kinds. 
The  show  cards  used  in  the  windows  were  all 
furnished  by  the  manufacturers  with  the  exception  of 
the  one  at  the  top,  which  was  made  in  facsimile  of 
the  label  used  on  some  of  the  goods,  but  of  course 
in  larger  dimensions.  That  Mr.  Curry  is  a  skillful 
show-card  writer  was  shown  in  an  article  published 
in  April,  1904. 
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AROUND  THE  CAMP=FIRE. 


The  Bulletin  Yarnsters  are  at  it  Again  this  Month  After  a  Brief   Respite — The  Druggist  Who  Saved 

the  Reputation  of  the  Physician — The  Celtic  Member  Who  Got  the  Best  of  the 

Manufacturer — Some  Amusing  Occurrences. 


[Note  by  the  Editors. — We  were  compelled  last  month 
to  let  the  camp-fire  go  out  from  a  lack  of  any  substantial 
material  to  feed  it  with.  Fearing  that  the  institution  was  in 
danger  of  perishing,  a  number  of  our  readers  have  hastened 
to  send  in  reminiscences  of  their  lives  behind  the  counter, 
and  we  are  thus  able  to  have  a  cheerful  blaze  again  this 
month.  Many  who  could  think  of  no  incidents  to  relate 
have  declared  their  interest  in  the  department  and  expressed 
the  hope  that  it  would  be  continued.  Only  one  voice  of 
dissent  was  heard :  "I  can  find  no  way  to  suggest  an  improve- 
ment in  the  Bulletin  unless  it  be  to  'cut  out'  the  camp-fire 
business.  It  is  becoming  tiresome.  Despite  that  fact,  your 
paper  is  my  most  welcome  visitor." 

What  do  others  think  about  it?  The  great  majority 
must  rule  in  this  as  in  all  other  things,  and  if  the  great 
majority  want  the  camp-fire  they  ought  to  have  it.  But  per- 
haps there  are  more  of  those  who  find  it  uninteresting  than 
we  suppose;  perhaps  they  haven't  spoken  their  mind.  We 
gjiould  be  glad  to  receive  postal  cards  from  our  readers 
telling  us  just  what  they  do  think,  for  or  against  the  depart- 
ment. It  goes  without  saying  that  we  are  anxious  to  give 
our  subscribers  what  they  want.  We  are  not  printing  a  jour- 
nal for  our  own  edification :  such  a  sheet  might  get  so  little 
support  that  we  should  have  to  live  in  a  garret  as  Sam 
Johnson  did — a  fate  which  would  perhaps  make  us  immortal, 
but  which  would  certainly  make  us  uncomfortable.] 

THE  DRUGGIST  TO  THE  RESCUE. 

The  following  anecdote,  sent  in  by  L.  E.  Bangert. 
Ph.C,  of  Chicago,  depicts  the  pharmacist  in  a  role 
that  he  not  infrequently  fills,  that  of  the  guardian 
angel  correcting  the  mistakes  of  the  physician. 

"A  Boston  physician  wrote  drachms  when  he  meant  drops 
after  tincture  of  opium  in  a  prescription.  The  medicine  was 
for  an  infant,  and  the  dose  was  not  excessive  for  an  adult ; 
thus  it  escaped  the  scrutiny  of  the  pharmacist.  The  judge 
held  that  the  physician  was  excusable  on  the  ground  that 
he  had  not  intended  any  harm.  The  pharmacist  was  excused 
on  the  score  of  the  dose  being  suitable  for  a  grown  person." 

The  above  news  item  reminds  me  of  an  experi- 
ence somewhat  similar,  but  without  the  disastrous 
consequences.  I  received  a  prescription  one  of  the 
ingredients  of  which  was  tincture  of  opium.  The 
dose  was  that  for  an  adult.  The  mixture  was  duly 
compounded,  handed  over,  and  paid  for.  Subse- 
quently, in  conversing  with  the  customer,  I  learned 
that  the  medicine  was  intended  for  an  infant,  a  girl 
baby.  I  asked  the  patron  to  wait  a  moment,  and 
then  I  called  up  the  doctor  by  'phone  and  asked  him 


if  he  had  intended  to  prescribe  tincture  of  opium 
camphorated  for  Mr.  Blank's  baby.  He  said  "Yes." 
I  told  him  what  had  been  prescribed,  and  then 
changed  the  subject  to  save  him  any  embarrassment. 

I  then  emptied  the  contents  of  the  bottle  into  the 
sink  and  refilled  it  as  corrected.  As  the  customer 
was  not  inclined  to  ask  any  explanation,  having 
heard  the  conversation,  there  being  no  possible 
chance  for  subterfuge,  the  incident  was  closed.  I 
was  out  the  cost  of  the  previous  filling,  plus  my  con- 
tribution to  the  telephone  company.  The  doctor, 
perhaps,  suffered  a  momentary  feeling  of  embarrass- 
ment, and  a  girl  baby  was  possibly  saved  to  grow 
up  and  become  a  useful  member  of  society. 

I  venture  to  say  that  incidents  such  as  this  one  are 
of  frequent  occurrence — sufficiently  numerous,  I 
dare  say,  to  counterbalance  the  few  fatal  errors 
made  by  dispensers.  The  latter  class  of  mistakes  are 
usually  brought  out  into  the  limelight,   while  the 


[Drawn  for  the  Bulletin  by  W.  A.  Humphries.] 

HOW  COULD  IT  ? 

Ladt:  "  Do  you  think  this  face  baliu  will  Injure  my  looks? ' 
Drco  Clerk:  "No,  madam;  that  is  imjKJSsible ! " 
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former  modestly  keep  in  the  background,  the  phar- 
macists' only  compensation  being  a  feeling  of  satis- 
faction at  having  done  his  duty  well.  But  the  lesson 
here  taught  is  a  good  one,  though  not  new,  and  it  is 
this :  Where  powerful  agents  enter  into  the  composi- 
tion of  a  prescription  it  is  very  important  to  know 
all  the  details  and  purposes  involved. 

A  PRACTICAL  JOKE. 

Fred  V.  Alter,  of  San  Antonio,  Texas,  describes 
how  a  pharmacist  of  Celtic  origin  got  the  best  of  an 
■"ambassador  of  commerce:" 

As  fuel  seems  to  be  getting  rather  scarce,  I  would 
like  to  ''butt  in"  to  the  camp-fire  circle  before  the 
fire  flickers  out.  The;  following  is  a  true  narrative 
of  an  incident  which  happened  here  in  San  Antonio, 
and  illustrates  how  easily  the  truth  half-told  may  be 
wrongly  interpreted.  There  is  quite  a  successful 
druggist,  of  Hibernian  descent,  in  this  city,  who  is 
endowed  with  all  the  characteristic  wit  and  humor 
accorded  to  people  of  his  race.  Not  long  ago  the 
president  of  a  very  prominent  western  manufactur- 
ing house  was  in  the  city  trying  to  work  up  interest 
in  his  line  of  specialties.  One  day  he  dropped  into 
the  suburban  store  of  our  Irish  friend,  and  after  an 
tmsuccessful  attempt  to  sell  him  some  goods,  asked 
if  there  were  any  druggists  farther  out  that  way. 

"Yes,  sir,"  answered  the  druggist;  "several  of 
them." 

So  the  portly  manufacturer  boarded  the  next  out- 
ward bound  car  and  kept  a  sharp  lookout  for  drug 
stores  until  he  alighted  at  the  end  of  the  line,  and 
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[Drawn  for  the  Bcllktin  by  C.  Woodcock.] 
Illustratkd  Chemical  Term:  "  Inert  matter." 


found  himself  at  the  entrance  of  a  cemetery  with 
not  a  drug  store  in  sight. 

Catching  the  next  car  back,  he  shortly  reappeared 
before  his  informant,  and  with  a  look  in  his  eye 
which  demanded  a  speedy  explanation  he  exclaimed : 

"Didn't  you  tell  me  there  were  several  more  drug 
stores  out  this  line?" 

"No,  sir,"  was  the  reply.  "You  didn't  ask  if  there 
were  any  more  stores.  You  asked  if  there  were  any 
druggists  out  this  way,  and,  shure,  there  are  several 
of  them  in  the  cimetery." 

After  a  minute  the  manufacturer  realized  the  joke 
was  on  him,  and  he  offered  to  "stand  treat"  if  the 
druggist  would  keep  it  quiet.  But  it  is  quite  evident 
that  the  temptation  to  tell  it  was  too  much  for  him, 
as  the  story  is  now  circulating  quite  freely. 

AMATEUR    MEDICATION. 

"H.  H.  B.,"  of  Lowell,  Mass.,  tells  some  of  the 
amusing  experiences  of  his  early  apprenticeship : 

I  have  been  very  much  interested  in  your  stories 
"Around  the  Camp-fire,"  and  would  like  to  contrib- 
ute a  few  stories  to  keep  the  fire  bright. 

In  my  early  days  of  apprenticeship  there  was  a 
boy  in  our  store  who  showed  a  great  fondness  for 
soda  water.  One  day  he  drank  some  new  and 
strange  mixture,  which  consisted,  I  believe,  of  about 
every  flavor  in  the  fountain.  Shortly  afterwards 
he  came  to  me  with  a  very  woeful  expression  on  his 
face,  and  desired  that  I  should  give  him  something 
to  make  him  vomit.  Being  of  an  obliging  disposi- 
tion, I  gave  him  15  grains  of  zinc  sulphate  in  an 
ounce  of  water  and  told  him  to  drink  it  at  once. 
Ah!  the  sublime  confidence  which  he  had  in  me 
almost  brings  the  tears  to  my  eyes!  After  a  while 
I  asked  him  how  he  felt.  "Oh,  I  feel  all  right  now," 
said  he ;  "that  medicine  you  gave  me  cured  my  stom- 
ach ache." 

I  was  much  pleased  with  the  result  of  my  experi- 
ment, although  it  did  not  have  the  effect  intended. 
The  following  morning  the  boss  sent  for  me  and 
said,  "Young  man,  what  have  you  been  doing  to 
Charlie?"  I  told  him.  "Well,"  said  he,  "don't  you 
do  it  again.     You'll  be  killing  that  boy  yet." 

A  JOKE  ON  THE  BOSS. 

One  afternoon  during  election  time  [continue^ 
"H.  H.  B."]  we  had  an  order  for  five  pounds  of  "re< 
fire,"  and  as  we  had  none  put  up,  two  clerks  wer^ 
commissioned  to  make  some  in  the  basement.  Th< 
"boss"  gave  them  his  usual  advice,  telling  them  t( 
be  very  careful  in  making  it  so  as  to  avoid  an  explc 
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sion.  When  operations  were  well  under  way  I 
ured  a  paper  bag  of  huge  dimensions,  blew  it  up, 
d  then  smashed  it,  making  a  loud  noise.  The 
"boss"  dropped  the  paper  which  he  had  been  quietly 
reading  and  came  flying  down-stairs,  probably 
pecting  to  see  the  place  filled  with  smoke  and  the 
ys  keeled  over  in  the  corner.  Upon  seeing  that 
everything  was  all  right  he  appeared  quite  mystified. 
After  watching  us  work  for  a  while  he  went  up- 
stairs, leaving  the  boys  to  have  a  quiet  laugh. 

BOYS  WILL  BE  BOYS. 

During  the  first  few  years  of  my  apprenticeship 
[concludes  "H.  H.  B."]  I  was  very  fond  of  doing 
experiments  in  chemistry.  Some  of  them  were 
rather  risky;  many  of  them  were  explosive,  so  one 
day  I  received  a  solemn  warning  from  the  "boss." 

"I  want  you  to  quit  experimenting  in  this  store; 
some  day  you'll  be  blowing  up  the  building." 


After  that  all  chemistry  experiments  were  done  at 
home.  One  of  them  I  remember  quite  well — I  took 
home  a  small  quantity  of  potassium  chlorate  and  sul- 
phur and  then  endeavored  to  show  my  friends  the 
peculiar  effects  obtained  by  triturating  them  in  a 
mortar.  The  family  cat  came  in,  and,  sitting  down 
beside  the  mortar,  appeared  to  be  highly  interested 
in  chemistry. 

After  stirring  the  mixture  for  some  time,  and 
having  obtained  only  a  few  slight  detonations,  I 
thought  a  little  sand  would  help  matters.  So  I  put 
in  a  pinch  of  sand  and  stirred  briskly,  when  all  at 
once — bang!!  the  contents  of  the  mortar  exploded 
violently,  my  friends  made  themselves  scarce,  and 
the  cat  ran  for  her  life. 

When  the  smoke  cleared  away  I  found  myself 
more  scared  than  hurt ;  but  I  firmly  resolved  not  to 
repeat  the  experiment  unless  I  should  become 
despondent,  or  carry  a  large  life  insurance. 


CHILL  CURES. 


Products   that   Have  a  Wide   Sale  Wherever   Malaria  Abounds  —  Particularly  in  the  South,  but  to  a. 

Considerable   Extent  in  the  Northern  States  Also — Practical  Formulas  which 

Have  Stood  the  Test  of  Experience. 

By  H.  C.  BRADFORD. 


A  number  of  years  ago  a  retail  druggist  in  a  small 
town  of  West  Tennessee  placed  upon  the  market  as 
a  cure  for  that  manifestation  of  malaria  commonly 
known  as  chills  a  combination  of  alkaloidal  quini- 
dine  and  iron  by  hydrogen.  He  called  the  prepara- 
tion "Tasteless  Chill  Tonic,"  pushed  it  for  all  it  was 
worth,  and  in  a  short  time  found  himself  on  the 
high  road  to  wealth.  The  article  was  a  remedy  of 
merit,  and  filled  most  admirably  a  niche  which  had 
long  been  empty.  The  young  proprietor,  after  a 
few  years  in  the  small  town,  moved  his  plant  to  a 
large  western  city,  having  previously  organized  the 
business  as  a  stock  company.  To-day  the  company 
owns  one  of  the  finest  plants  in  the  city,  with  a  busi- 
ness that  probably  takes  seven  figures  to  record, 
while  the  stock  of  the  company  cannot  be  had  at 
any  price. 

GOOD    REVENUE    PRODUCERS. 

Since  this  time  many  other  manufacturers  have 
taken  the  hint  and  placed  "tasteless  chill  tonics"  on 
the  market,  practically  all  meeting  with  more  or  less 


success.  The  thing  is  so  simple  and  easy  that  the 
wonder  is  that  nobody  thought  of  it  before.  Of  the 
later  preparations,  not  all  of  them  resemble  the  first 
in  physical  appearance,  but  they  all  agree  in  con- 
taining some  one  or  other  of  the  alkaloids  of 
cinchona. 

As  a  source  of  revenue,  both  to  the  pharmacist  as 
well  as  to  the  manufacturer,  these  preparations  take 
first  rank,  especially  in  the  South,  as  they  are  a 
specific  for  malaria  in  all  forms  as  well  as  f9r 
chills.  Some  pharmacists  manufacture  a  chill 
tonic  of  their  own,  but  the  practice  is  by  no 
means  universal.  There  is  nothing  more  simple 
connected  with  the  pharmaceutical  art  than  this, 
and,  as  has  been  stated,  nothing  more  profit- 
able. With  all  this,  however,  good  and  reliable 
formulas  for  the  preparation  of  this  class  of  goods 
have  not  been  forthcoming  in  the  journals,  and  to 
remedy  this  defect  is  the  object  of  this  paper.  I 
shall  give  here  formulas  for  all  kinds  of  chill  tonics, 
so  that  the  demand  for  almost  any  particular  kind 
may  be  supplied  from  them. 


no 
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TASTELESS  '  CURES. 

Most  of  the  formulas  to  follow  I  have  personally 
tested;  they  are  the  product  of  my  own  study  and 
investigation.  The  appearance  of  the  "tasteless" 
preparations  is  that  of  a  clear  syrup  having  a  white, 
frothy  coating  on  the  top,  and  a  black  powder  in 
the  bottom  of  the  bottle,  the  intention  being  to  dis- 
tribute both  layers  uniformly  through  the  syrup  by 
violent  agitation  at  the  time  the  medicine  is  taken. 
The  first  preparation  mentioned  in  this  article  is 
stated  on  the  label  to  contain  in  each  dessertspoonful 
two  grains  of  "Purified  Amorphous  Quinine"  and 
two  grains  iron  by  hydrogen.  The  term  "amor- 
phous quinine"  is  usually  considered  to  mean  alka- 
loidal  quinidine,  as  stated  above.  To  get  this  formula 
into  more  tangible  shape  it  may  be  stated  thus :  Each 
fluidounce  contains:  quinidine  alkaloid,  8  grains; 
iron  by  hydrogen,  8  grains.  The  vehicle  is  simple 
syrup  flavored  with  peppermint  or  other  aromatic  of 
like  nature. 

A  POPULAR  FORMULA. 

From  a  pharmaceutical  standpoint  a  much  better 
formula  than  this  can  be  constructed  as  follows,  pre- 
serving, however,  the  same  proportions  of  active 
ingredients : 

Quinidine   alkaloid    48  grains. 

:  Iron    by    hydrogen 48  grains. 

Sodium    bicarbonate    ...60  grains. 

i    '  Syrup  of  orange  peel,  q.  s 6  ounces. 

The  sodium  bicarbonate  is  added  to  render  the 
mixture  alkaline  and  thus  prevent  any  solution  of 
the  alkaloid.  This  is  the  secret  of  making  it  "taste- 
less." The  alkaloid  should  be  rubbed  to  a  fine  pow- 
der and  then  mixed  with  the  sodium  and  iron,  the 
syrup  being  added  last.  The  quantity  given  is  for 
an  ordinary  bottle.  This  formula  might  be  varied 
indefinitely  by  using  a  different  syrup  as  a  vehicle, 
or  syrup  might  be  omitted  entirely  and  an  elixir 
used.  This  would  elinnnate  the  viscosity  which  is 
an  objection  in  certain  cases. 

The  following  formula  is  a  good  one  of  this  kind : 

Quinidine   alkaloid    48  grains. 

,'    ■  Iron    by    hydrogen 48  grains. 

Sodium  bicarbonate    60  grains. 

\  Pulv.    tragacanth    co 60  grains. 

i  Elix.  licorice  arom.,  q.  s 6  ounces. 

Prepare   like  the  preceding. 

Arsenic  is  a  valuable  addition  to  chill  cures  of  all 
kinds  and  may  conveniently  be  added  to  these  in 
the  form  of  Fowler's  solution,  it  being  added  in  such 


proportion  that  about  fifteen  drops  per  day  be  ad- 
ministered. In  case  the  tonic  is  to  be  administered 
to  children  it  had  better  be  omitted,  as  some  of  the 
little  ones  are  rather  fond  of  the  taste  of  the  prepara- 
tion and  might  easily  get  an  overdose  of  this  potent 
drug. 

FORMULAS  WITH  LAXATIVE  ADDITIONS. 

The  addition  of  a  laxative  to  any  of  these  tonics 
will  be  beneficial  both  to  the  buyer  and  seller.  To 
the  buyer  the  reason  is  obvious,  since  nearly  all  cases 
of  chills  are  complicated  with  constipation  and  bil- 
iousness ;  while  it  helps  the  seller  by  making  a  very 
strong  "talking  point"  in  pushing  the  sale.  Almost 
any  laxative  may  be  used,  the  following  formulas 
showing  some  of  the  best.  The  laxative  must  be 
present  only  in  such  quantity  as  will  move  the  bowels 
gently,  a  purge  or  violent  action  not  being  desirable. 

Alkaloidal    quinidine    48  grains. 

Iron   by  hydrogen 48  grains. 

Sodium   bicarbonate    60  grains. 

F.   E.   cascara 4  drachms. 

F.  E.  senna 4  drachms. 

Syrup  of  orange,  q.  s .' . . .  6  ounces. 

The  fluid  extracts  will  of  course  add  something  to 
the  bitterness  of  the  preparation,  but  usually  not 
enough  to  render  it  too  unpalatable.  Should  it  do 
so,  however,  they  might  be  omitted,  and  in  their 
stead  one  grain  of  resin  of  podophyllum  added,  rub- 
bing it  up  well  with  the  alkaloid  and  other  powders. 
There  is  no  doubt  that  the  addition  of  a  laxative  is 
very  desirable,  and  the  resin  of  podophyllum  is  prob- 
ably the  best  at  our  command.  Calomel  is  not  suit- 
able for  this  purpose  for  obvious  reasons. 

THE  BITTER  TONICS. 

There  are  also  chill  tonics  which  are  markedly 
different  in  physical  appearance  to  those  just 
described.  They  are  clear,  or  nearly  so,  solutions  of 
a  reddish-brown  color,  and  usually  of  a  pronounced 
bitter  taste.  Quinine  nn  solution  is  the  main  ingre- 
dient of  these,  and  they  may  be  duplicated  for  all 
practical  purposes  by  the  following  formula : 

Quinine  sulphate   ■ 2  drachms. 

Tr.   ferric  chlor 6  drachms.  ^^ 

Simple  syrup   3  ounces.  ^^H 

Fowler's    solution    S  drachms.  ^^^^U 

Water,   q.    s 8  ounces.  -^^1 

Mix  the  iron  tincture  with  two  ounces  of  water  and  in  it 
dissolve  the  quinine;  add  the  syrup  and  finally  the  Fowler's 
solution,  previously  mixed  with  the  remainder  of  the  water. 
The  Fowler's  solution  may  be  omitted  if  desired. 
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This  preparation  is  very  bitter  and  nauseous,  the 
small  amount  of  syrup  present  being  wholly  insuffi- 
cient to  cover  the  bitter  taste  of  the  quinine.  A  more 
palatable  preparation  containing  the  same  essential, 
active  ingredients  may  be  made  as  follows: 

Quinine  sulphate   2  drachms. 

Tr.    ferric    chlor 6  drachms. 

Fowler's    solution    2  drachms. 

Saccharin    40  grains. 

Alcohol    1  ounce. 

Water,    q.    s 8  ounces. 

Add  one  ounce  of  water  to  the  iron  tincture,  and  in  the 
mixture  dissolve  the  quinine.  Add  the  Fowler's  solution  to 
the  alcohol,  and  in  the  mixture  dissolve  the  saccharin,  using 
heat  if  necessary.  Dilute  each  solution  separately  to  four 
ounces  with  water,  and  finally  mix  them.  If  convenient  stand 
quietly  for  a  day  or  two  and  filter. 

This  product  will  be  found  much  more  pleasant 
and  agreeable  than  that  made  from  the  preceding 
formula;  the  saccharin  to  a  great  extent  masks  the 
bitter  taste  of  the  quinine.  This  is  an  exceedingly 
good  tonic  and  deserving  of  a  large  sale.  As  in  the 
preceding,  the  Fowler's  solution  may  be  omitted  if 
desired. 

.\   PARTICULARLY  GOOD  FORMULA. 

Another  good  chill  tonic  may  be  made  according 
to  the  following  formula.  This  is  in  some  respects 
similar  to  the  "Warburg  tincture"  of  ancient  days, 
though  the  long  list  of  practically  inert  ingredients 
is  omitted.  Considerable  care  and  skill  are  necessary 
to  make  this  article  come  out  right,  and  strict  atten- 
tion should  be  paid  to  the  directions  for  compound- 
ing, if  a  first-class  article  is  desired: 

Rhubarb    10  grammes. 

Leptandra    10  grammes. 

Podophyllum 10  grammes. 

Fennel   seed   10  grammes. 

Aromatic    powder    25  grammes. 

Saccharin    10  grammes. 

Quinine   bisulphate    20  grammes. 

Alcohol,  6  parts. 

Water,  4  parts,  aa  q.  s 1000  Cc. 

Dissolve  the  saccharin  in  the  alcohol  and  add  the  water. 
To  this  add  all  the  other  ingredients  except  the  quinine,  pre- 
viously reduced  to  a  coarse  powder.  Macerate  in  a  cool  place 
for  two  or  three  weeks,  shaking  occasionally.  Transfer  to  a 
filter,  and  when  all  has  passed  through,  pour  the  filtrate  back 
into  the  filter,  taking  care  not  to  disturb  the  mass  of  wet 
powder,  and  allow  to  pass  through  again.  When  all  has 
passed  the  second  time,  wash  the  mass  on  the  filter  with 
enough  of  a  mixture  of  alcohol  six  parts,  and  water  four 
parts,  to  obtain  1000  cubic  centimeters.  In  this  dissolve  the 
quinine  salt  and  set  aside  for  a  few  days.  In  case  it  is  found 
that  some  portion  of  the  quinine  has  not  dissolved,  filter  the 


product  and  collect  the  quinine  that  remains  undissolved  on 
the  filter.  Transfer  to  a  mortar  and  add  about  30  cubic  centi- 
meters of  alcohol  and  water,  mixed  in  the  proportions  of  six 
to  four,  and  afterwards  sulphuric  acid,  c.  p.,  drop  by  drop, 
stirring  well  after  each  until  the  quinine  is  dissolved.  Add 
this  to  filtrate,  and  after  standing  a  day  or  two  again  filter. 

This  is  an  exceptionally  good  chill  tonic,  and  one 
that  will  well  repay  the  trouble  of  making.  The 
laxatives  are  present  in  sufficient  quantity  to  keep 
the  bowels  open,  and  the  remedy  will  speedily  effect 
a  cure,  even  after  the  so-called  "tasteless"  remedies 
have  failed. 

A  certain  proportion  of  all  these  remedies  will  be 
returned  to  the  seller  with  the  claim  that  no  benefit 
was  received.  This  is  due  to  the  fact  that  some 
persons  are  so  constituted  that  the  ordinary  alka- 
loids of  cinchona,  alone,  have  little  or  no  effect.  For 
such  cases,  while  some  alkaloid  of  cinchona  must  be 
given,  it  must  be  fortified  by  other  and  more  power- 
ful remedies.  For  such  the  following  formula  will 
be  found  to  give  satisfaction  in  the  great  majority 
of  cases.  It  seldom  fails  thoroughly  to  eradicate 
chills  when  persistently  taken : 

Strychnine   sulphate    2  grains. 

Arsenous  acid,  c.  p 1^  grains. 

Dried   iron    sulphate 100  grains. 

Quinine  sulphate    200  grains. 

Resin  of  podophyllum 4  grains. 

Mix  and  divide  into  100  portions,  which  may  be  made  into 
pills,  capsules,  or  tablets,  as  preferred.  Capsules,  filled  with 
the  dry  powder,  are  probably  the  best  form  for  exhibition. 

This  remedy,  taken  for  a  month,  may  confidently 
be  relied  on  to  cure  any  case  of  chills, 

A  PRODUCT  WITHOUT  QUININE, 

For  that  rather  numerous  class  who  "can't  take 
quinine"  eucalyptus  offers  the  next  best  remedy,  and 
may  conveniently  be  given  as  follows : 

F.  E.  eucalyptus 1  ounce, 

F,   E.   leptandra 1  ounce. 

F.    E.   capsicum 2  drachms. 

Tr.  nux  vomica   2  drachms. 

Fowler's   solution    4  drachms. 

F.    E.   aromatic 2  ounces. 

Elix.  aromatic,  q.  s 16  ounces. 

A  teaspoonful  three  times  a  day. 

Some  claim  has  been  made  that  the  galenical 
preparations  of  eucalyptus  are  inactive.  I  am  unable 
to -say  whether  this  is  true  or  not.  However,  should 
it  not  be  desirable  to  use  the  fluid  extract,  the  oil 
can  be  used  instead,  giving  about  five  drops  three 
times  a  day  in  capsules  to  an  adult,  and  a  smaller 
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amount  to  children.  It  is  a  good  plan  to  give 
Fowler's  solution  in  connection  with  eucalyptus, 
since  the  action  of  the  latter,  at  best,  is  not  so  certain 
as  that  of  cinchona,  when  pitted  against  pernicious 
malarial  infection. 


These  formulas  cover  practically  every  phase  of 
the  chill  tonic  question  and  can  all  be  relied  on  for 
the  purposes  indicated.  The  manufacture  and  sale 
of  a  chill  tonic  offers  good  financial  returns,  and  no 
pharmacist  should  neglect  to  have  one  of  his  own. 


A   COUGH   CURE  WINDOW. 


By  P.  HENRY  UTECH,  Ph.Q. 


The  accompanying  device  is  one  which  we  have 
used  from  time  to  time  and  which  has  always  proved 
very  successful.  The  scale  idea  is  not  an  original 
one,  by  any  means,  but  is  very  suggestive  and  appro- 
priate. The  cost  of  getting  the  display  up  is  very 
reasonable  indeed;  the  lumber  used  in  constructing 
it  involved  an  outlay  of  thirty-five  cents  only.  We 
generally  put  this  trim  up  about  twice  a  year,  mak- 
ing a  display  of  seasonable  goods  with  it,  and  it 
never  fails  to  attract  the  attention  of  passers-by. 


diameter,  and  suspended  from  the  beam  by  extra 
heavy  fishing  twine.  On  one  of  the  pans  bronzed 
pieces  of  hard  coal  were  placed;  on  the  other  a 
bottle  of  cough  syrup.  The  standard  was  painted 
black,  the  cross-beam  and  pans  white,  and  the  whole 
was  set  on  a  patent-medicine  box  draped  in  black. 

The  window  floor,  sides,  and  back  were  draped  in 
plain,  dark-colored  cheese-cloth,  making  a  very  neat 
and  attractive  setting.  (The  white  strip  shown  in 
the  engraving,  behind  the  scale  standard,  was  simply 


The  window  shown  in  the  cut  is  a  cough  syrup 
window.  The  scales  were  made  of  an  upright 
standard  five  inches  square  at  the  base,  three  inches 
square  at  the  top,  with  the  four  longitudinal  corners 
beveled  off.  At  the  top  of  the  standard  a  notch 
three  inches  by  one  inch  was  cut  out  to  take  in  the 
cross-beam;  the  latter  was  made  of  one  inch  stuff, 
three  inches  wide  at  the  center,  and  tapering  to  one 
inch  at  either  end.  The  scale  pans  were  made  of 
wood,  three-eighths  of  an  inch  thick,  eight  inches  in 


placed  there  when  the  photograph  was  taken  in 
order  that  the  standard,  being  black,  would  be  ren- 
dered distinct,  as  it  would  not  be  against  a  dark- 
colored  background.)  Placards,  appropriately 
worded,  were  placed  in  the  window  as  follows : 
"Relieves  all  throat  irritation — 25  cents ;"  "Are  your 
lungs  worth  25  cents;"  "White  Pine  Cough  Syrup 
cures  coughs  and  colds,  25  cents.  A  little  money 
well  spent;"  "Good  to  cure  and  good  to  take;"  etc.. 
etc. 
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A  CLEANING   FLUID. 

How  to  Make  and  How  to  Sell  One — The  Formula;   The  Full  Text  for  a  Booklet;   Several  Newspaper 

Advertisements — A  Popular  Product  that  Meets  with  a  Steady  and  Profitable  Sale. 

By  FRANK  FARRINGTON. 

If  there  is  any  one  thing  that  is  more  useful  and  for  maihng  and  counter  distribution.    Choose  a  good 

more  used  about  every  family  than  anything  else  it  name  for  your  preparation. 

is  a  cleaning  fluid.    It  is  necessary  at  all  seasons  of  Here  is  the  copy  for  a  booklet  such  as  proved 

the  year,  and  it  is  one  of  the  things  that  women  are  mighty  profitable  in  my  own  case,  and  with  slight 

most   interested   in   and   that   they  take  the   most  changes  ought  to  fit  any  drug  store, 

pleasure  in   recommending  to   their   friends   when  The  stock  upon  which  it  was  printed  was  a  heavy, 

they  find  an  article  that  suits  them.  white  antique — eight  pages  and  no  cover.    The  size 

The  druggist  who  does  not  have  a  good  cleaning  of  the  page  was  3^  by  6  inches, 

fluid  and  push  it  is  missing  a  good    revenue   that  Page  1 : 

might  be  his  as  well  as  not.     This  article  will  tell  THE 

how  a  dealer  can  make  a  cleaning  fluid,,  bottle  it,  and  CLEANING 

put  it  on  the  market  with  a  good  advertising  start,  BOOK. 

and  not  invest  much  money  either.     The  druggist  ^^S^  2  :. 

who  has  ignored  this  line  entirely,  or  who  has  simply  A  HOUSEHOLD  NECESSITY.— 

sold  some  proprietary  cleaner,  will  find  it  decidedly  A  constant  need  in  every  house  is  some  prep- 

to  his  advantage  to  make  a  fresh  start.  aration  for  use  in  cleaning  all  sorts  of  spots  and 

In  the  first  place  a  good  formula  is  required.  There  ^*f ^"f  ^'°"'  ^^}  ^ril'^i  .°^tJ^^""- 

i-t.   I             11     •    t-i.        J              i.1     i.          t-  ^^  We  have  made  KLEANO   for  you. 

are  many  that  are  all  right  and  some  that  are  better  j^  .^  ^  ^j^^„^^  ^^^^  ^^^  ^^  ^q^^, 

than  the  average.  Among  the  best  ones,  and  per-  it  deans  gloves,  white  goods,  colored  goods,  cot- 
haps  not  surpassed  by  any  that  can  be  sold  at  a  pop-  ton  goods,  woolen  goods,  silk,  satin,  straw,  mat- 
ular  price,  is  the  so-called  "Bijou  cleaning  fluid."  ting— anything,  everything. 
The  formula  for  this  is  given  below,  and  with  slight  ^^  ^'^^"^  ^^^^'y  ^^^  ^^^^es  no  spot, 
alterations  or  additions  to  change  its  appearance  will  ^*  't.^^'".  ^^^^^  ^^  g^soVmt  or  benzine.  It  is  a 
,  n  '  i.u  '  J.  T^  •  1  combmation  of  the  best  things  for  cleaning  pur- 
do  as  well  as  another  m  most  cases.     It  is  scarcely  ^^ 

possible  to  improve  it  to  any  great  extent  without  We  sell  it  on  its  merits.     If  it  ever  proves  a 

increasing  its  cost  quite  materially.  failure  with  the  buyer  we  want  to  know  it. 

BIJOU  CLEANING  FLUID  ^^  ^'"^  generous  in  quantity  for  the  price. 

Chloroform    1  drachm.  ^'"'   ^°''^''   ^'   "'"'''    '^^    P'"*'   ^'   ^^'^'   *""^ 

Fth                                                              A      h  ^'^^         cents. 

n;i    ^(  Ml.Vuu  JJ: -,  a      ^^'  ^^  t^^^  pleasure  in  handing  you  this  little  folder 

Uil    of    gaulthena    1  drachm.  ..,               ,         r       i     i-i            •  .     i-        i       • 

A,  ^1    ,                                               .J      1  with  a  number  of  valuable  receipts  for  cleaning 

Alcohol     , 4  drachms.               ,  ..,          ,       .,,      ,  ^^^  „  .  ^^^      „           •„   ,-    , 

T>„„  .                  u   *          1                        o     •  .  with  and  without  KLEANO.     You  wi  1  find  at 

Benzine,   enough   to   make    2  pints.  ^            n    .,         ,       •                                .        , 

our    store    all    the    cleaning    agents    mentioned 

The  popular  sizes  for  the  sale  of  such  a  cleaning  herein,  besides  the  KLEANO. 

fluid  would  be  a  large  or  25-cent  size,  being  a  short  Should  you  want  more  copies  of  this  booklet, 

pint;  a  medium  or  15-cent  size,  being  a  short  half-  ^^^^  "^^^  ^^  ^^^  ^°'"  *^  ^^^"^• 

pint;  and  a  trial  or  10-cent  size  of  three  ounces.  The  SMITH'S  PHARMACY,  SMITHVILLE. 

best  bottles  to  use  are  green  glass  ^  panels,  with  one  Page  3  : 

side  flat  for  the  label.  KLEANO'S  USES- 

^    Attractive  labels  (which  should  bear  the  caution  Every  housewife  knows  well  the  uses  to  which 

Keep  from  fire   )   can  be  bought    for    very    little  a  cleaner  can  be  put.    No  one  realizes  better  how 

money,  and  the  bottled  and  finished  product  in  the  needful  such  a  preparation  is. 

pint  size  ought  not  to  cost  more  than  12  cents  a  pint  KLEANO  is  the  sworn  enemy  of  all  kinds  of 

if  put  up  in  comparatively  small  quantities.  ^^'^^• 

First  order  your  bottles  and  labels,  and,   while  .^"  "''"^  '^  °"  colored  goods  it  is  as  well  to  try 

.1  ^                  _•                r     ^               r           ■,           ,  it  first  on  a  sample  piece, 

they  are  coming,  perfect  your_  formula  and  get  the  n  the  spot  you  wish  to  eradicate  is  of  unknown 

printer  started  on  an  advertising  booklet  or  folder  origin,  use  KLEANO. 
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If  it  is  dust,  use  KLEANO. 

If  milk  or  cream  or  butter,  use  KLEANO. 

If  it  is  tar,  resin  or  axle  grease,  use  KLEANO. 

If  oil,  paint,  varnish,  use  KLEANO. 

If  vinegar  acid,  fruit  stains,  etc.,  use  KLEANO. 

If  coflfee  or  chocolate  stains,  use   KLEANO. 

If  the  goods  are  badly  soiled,  the  addition  of  a 

little  borax  and  ammonia  to  KLEANO  will  often 

aid. 

Save  this  little  book.     You  will  find  it  valuable 

many  times. 

Page  4: 

TO  CLEAN  GLOVES.— 

Nothing  cleans  gloves  batter  than  putting  them 

right   on   the   hands   and   then   washing  them   in 

Kleano. 

KLEANO  is  the  champion  glove  cleaner. 

Some    people,    however,    prefer    to    clean    their 

gloves  dry. 

Here  is  a  method  that  is  the  best  dry  way  that 

we  know  of: 

Lay  the  gloves  on  a  clean  board,  make  a  mixture 

of  powdered   fullers'   earth  and   powdered  alum, 

and  apply  it  to  both  sides  of  the  gloves  with  an 

ordinary  stiff  brush. 

Then  wipe  the  powder  off,  cover  the  gloves  with 

dry  bran,  and  brush  that  off. 

If   the    gloves    are   not    very   badly    soiled,    this 

process  will  clean  them  well. 

Should  there  be  grease  stains,  remove  them  with 

crumbs  of  toasted  bread  and  powdered  animal 

charcoal,  then  rub  the  gloves  with  a  clean  woolen 

rag    dipped    into    the    alum    and    fullers'    earth 

mixture. 

Page  5 : 

CLEANING  HINTS.— 

For   removing  gfrass   stains,   apply   alcohol   with 
a  bit  of  cloth. 

Another  way,  in  the  case  of  white  goods,  is  to 
wash  out  with  boiling  water,  and  in  the  case 
of  colored  goods,  cotton,  wool,  or  silk,  to  moisten 
the  spot  with  a  dilute  solution  of  tin  chloride, 
and  then  wash  thoroughly  with  clear  water. 
For  coffee  or  chocolate  stains,  cover  the  spot 
with  yolk  of  egg  diluted  with  KLEANO.  Wash 
out  with  warm  water,  and,  while  still  moist,  iron 
on  the  wrong  side  of  the  goods.  For  old  tea  and 
coffee  stains,  wet  with  cold  water,  cover  with 
glycerin,  let  stand  two  or  three  hours,  then 
wash  in  cold  water  and  soap.  Repeat  if  neces- 
sary. 

For  rust  stains  on  white  goods,  soak  the  stains 
in  a  solution  of  tin  chloride  and  rinse  immedi- 
ately with  an  abundance  of  water. 
To  remove  wax,  etc.,  scrape  off  as  much  as  pos- 
sible with  a  knife,  then  moisten  with  KLEANO, 
cover  with  blotter,  and  press  with  hot  iron. 


Page  6 : 

MORE  HINTS.— 

Dust  spots  on  white  goods:  beat  and  brush. 
On  colored  goods:   if  they  are  old  dried  spots, 
paint  first  with  yolk  of  tg^,  then  with  KLEANO, 
and  allow  to  dry.    Scratch  this  off  and  wipe  with 
a  wet  linen  rag. 

Fresh  acid  marks  may  often  be  helped  by  apply- 
ing a  drop  of  KLEANO.  Old  marks  can  rarely 
be  removed. 

Vinegar,  wine  and  fruit  stains:  on  white  goods, 
wash  out  in  water  to  which  some  KLEANO 
has  been  added.  On  colored  goods,  moisten  with 
KLEANO,  allow  it  to  evaporate,  then  rinse  in 
clear  water. 

To  remove  mildew,  make  a  thick  paste  of  table 
salt  and  buttermilk  and  cover  the  mildew  with  it. 
Lay  in  the  sun  for  a  day,  renewing  the  paste  at 
the  end  of  four  hours.  If  obstinate,  repeat  the 
next  day. 

To  whiten  piano  keys,  lay  over  them  cotton 
flannel  cloths  saturated  with  a  solution  of  ox- 
alic acid. 

Page  7 : 

STILL  MORE  HINTS— 

To  clean  a  light  cloth  gown:  lay  it  on  a  table, 
spread  it  out  smoothly  and  cover  with  powdered 
fullers'  earth,  shaken  through  a  sieve.  Hang 
-without  shaking  in  a  dark  closet  for  twenty-four 
hours,  then  shake  and  brush  in  the  open  air. 
To  take  dry  ink  out  of  a  carpet,  rub  into  the  spot 
as  much  thick  buttermilk  and  table  salt  paste  as 
the  place  will  hold.  Cover  with  paper  for  six 
hours,  then  wash  with  household  ammonia  and 
warm  water.  Rub  dry  and  make  a  second  appli- 
cation of  the  paste. 

For  removing  mildew,  rust,  ink  and  red  laundry 
marks  from  linen :  boil  together  five  pounds  car- 
bonate of  soda  and  one  gallon  of  water,  adding 
one  pound  of  chloride  of  lime  while  boiling  and 
stirring.  Let  settle,  strain  and  cork  up  in  a  jug. 
Cover  the  linen  with  water  and  two  handfuls  of 
chipped  soap  and  one  pint  of  the  above  fluid. 
Boil,  stirring  occasionally  with  a  stick.  If  the 
marks  do  not  disappear  add  a  little  more  fluid 
with  care,  as  too  much  will  eat  the  linen. 


Page  8 : 


THERE'S  NO  CLEANER 

LIKE 

KLEANO!!! 

Smith's  Pharmacy, 
Smithville. 

In  my  own  booklet  I  had  a  uniform  heading  at  the 
top  of  each  page,  using  the  same  as  given  here.  The 
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body  of  the  page  was  set  in  8-point  type,  and  while 
all  the  pages  were  uniform  at  the  top,  they  had  blank 
spaces  of  different  degrees  at  the  bottoms.  I  used 
a  catch  phrase  similar  to  the  one  above  ("There's  no 
cleaner  like  Kleano")  at  the  very  bottom  of  each 
page.  This  made  each  page  full  and  was  well  set  off 
by  the  white  space  above  it. 

When  these  booklets  are  mailed,  a  good  window 
display  of  the  goods  should  be  made,  with  attractive 
price  cards  and  sentences.  There  should  also  be  a 
counter  display  where  it  will  give  you  a  chance  to 
call  your  customers'  attention  to  the  article,  and  the 
booklets  should  be  obtained  in  sufficient  quantity  so 
that  they  will  last  to  give  one  out  with  every  bottle 
sold.  They  should  be  a  permanent  thing  in  the  sale 
of  the  cleaner. 

At  the  same  time  newspaper  ads.  should  be  used 
to  increase  the  attention;  and  below  are  three  good 
sample  ads.  for  the  purpose.  These  are  for  use  in 
a  space  of  about  four  inches,  single  column. 

Ad.  No.  I : 

ANY  KLEANO  TO-DAY? 

KLEANO   is   aur   new   cleaning  fluid.     It   is  a 

cleaner  without  an  equal.     Don't  use  gasoline  or 

benzine  when  you  can  get  KLEANO  that  is  so 

far  superior. 

It    cleans    silks,    woolens,    cottons,    white    goods, 

colored     goods,     straw,     matting — anything     and 

everything. 

IT  CLEANS  GLOVES. 

Put  the  gloves   right  on  your  hands  and  wash 

them  in  the  KLEANO.    They  will  come  out  spick 

and  span ! 

KLEANO  is  put  up  in  pint  bottles  for  25c,  in  J^ 

pints  for  15c,  and  trial  size  for  10c.     Get  one  of 

our  cleaning  booklets  filled  with  valuable  receipts. 

They  are  free. 

Smith's  Pharmacy, 
Smithville. 


Ad.  No.  II: 

THE  GREAT  GLOVE  CLEANER, 

The  question  of  how  to  clean  gloves  is  one  of 
paramount  importance  in  every  home. 
Gloves   will   get   dirty,   and  often   the  first  time 
they  are  worn  they  become  badly  soiled. 

There  are  lots  of  ways  to  clean  them. 

Some  are  pretty  good  ways;  some  are  not. 
-    There  is  one  best  way.    It  is  to  use  KLEANO. 

KLEANO  is  ours.  It  is  new.  It  is  the  best 
cleaning  fluid  that  you  ever  tried. 

It  is  the  perfected  result  of  much  experiment- 
ing upon  our  part.  Use  it  for  all  sorts  of  goods 
and   fabrics  that  get   soiled. 

Get  one  of  CLEANING  BOOKLETS.  They 
are   free. 

The  king  of  cleaning  fluids  is  KLEANO ! 

We  sell  it  for  25c  per  pint;  15c  for  a  half  pint. 

KLEANO  IS  KING. 

Smith's   Pharmacy,        -        -  Smithville. 

Ad.  No.  Ill : 

WE  HAVE  MADE 
KLEANO!!! 

At  your  house  you   often  need  a  good  cleaning 

fluid. 

All  the  ones  you  have  tried  have  some  fault. 

We  have  experimented  on  the  cleaning  fluid  line 

until  we  have  made  what  is  the  greatest  cleaner 

ever  put  up. 

We  call  it  KLEANO. 

It  cleans  gloves,  fabrics  of  all  kinds  and  colors, 

straw  goods,  matting,  and  about  everything  else 

in  a  house. 

We  sell  it  on  a  guarantee  of  satisfaction  or  your 

money  back. 

We  have  a  little  book  that  tells  a  good  deal  about 

cleaning    clothes,    etc.,    both    with    and    without 

KLEANO. 

The  booklet  is  free  for  the  asking. 

The  KLEANO  sells  for  25c  per  pint  bottle. 

Smaller  sizes,   10c  and  15c. 

Smith's 

Pharmacy. 


FOR  KICKERS. 


By  FRANK  FARRINQTON. 


A  druggist  who  was  old  and  wise 
And  lots  of  cash  had  made. 

Once  asked  a  Kicker  if  he  read 
The  journals  of  the  trade. 

The   Kicker  said  he  had  no  time 
To  waste  in  such  a  way; 

It  kept  him  busy  hustling  'round 
His  debts  and  rent  to  pay. 

He  said  he'd  never  spent  a  cent 
On  drug  trade  journal  trash. 

He  wouldn't  take  it  as  a  gift; 
He'd  rather  have  the  cash. 


No  editor  could  tell  him  how 
His  business  should  be  run. 

He  guessed  he  liked  all  right  enough 
The  way  he'd  always  done. 

Now,  what  the  dickens  is  the  use 
Of  a  man  who  feels  that  way 

Believing  he  can  run  a  store 
In  this  enlightened  day? 

That  Kicker  busted  in  a  year. 

The  sheriff  sold  him  out. 
And  he,  no  doubt,  is  wondering  yet 

Just  how  it  came  about ! 
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LETTERS. 


SOME   EXCELLENT   POINTS    ON   WINDOW   DIS- 
PLAYS FROM  AN  EXPERIENCED  DRUGGIST. 

the  Editors : 

II  have  gotten  so  many  excellent  ideas  from  the 
TuLLETiN  that  I  feel  I  should  reciprocate  by  send- 
ing something  in  return.  Consequently  I  mean 
herewith  to  give  a  few^  pointers  concerning  window 
displays  which  have  proved  particularly  successful 
with  us.  In  my  opinion  the  show  window  is  the 
best  and  most  profitable  advertising  medium  a 
druggist  has,  but  as  a  rule  it  is  sadly  neglected. 
Druggists  are  apparently  unwilling  to  give  it  the 
time  needed  in  getting  up  new  and  catchy  displays, 
and  unwilling  also  to  spend  the  little  money  that 
should  be  used.  Too  often  we  find  a  few  patent 
medicines  piled  in  a  haphazard  way  in  a  window 


and  allowed  to  stay  there  until  they  become  dust- 
covered  and  sun-bleached.  Thus  not  only  are  sal- 
able goods  spoiled,  but  the  placard  "Unclean"  is 
constantly  held  up  before  the  public! 

RULES  FOR  MAKING  DISPLAYS. 

Here  are  some  of  the  rules  that  we  observe  in 
making  window  displays : 

1.  Wash  the  windows  once  a  week  regularly  and 
change  the  display.  With  us  Friday  is  the  most 
acceptable  day  for  this  purpose. 

2.  Never  keep  the  same  display  in  the  window 
over  a  week. 

"3:  Never  overcrowd  the  window  with  a  display 
of  miscellaneous  articles.  As  a  rule  one  or  two 
bottles  are  as  good  as  three  or  four  dozen.  The 
only  time  to  crowd  a  window  is  in  making  a  "quan- 
tity display"  of  some  one  article  to  show  its  sell- 


ing qualities  and  the  amount  of  business  you  do 
with  it. 

4.  In  making  a  display  focus  everything  on  one 
point  and  bring  that  out  strong — that  is,  let  there 
be  some  one  article  advertised,  or  some  particular 
line  of  articles,  or  some  one  price.  Let  the  objects 
in  the  window  likewise  revolve  around  some  central 
display  idea  or  form. 

5.  Run  newspaper  advertisements  of  the  article 
divSplayed  during  the  same  week  so  as  to  attract 
people  to  your  windows  and  concentrate  and 
increase  the  power  of  your  advertising  efforts. 

OTHER  POINTERS. 

In  addition  to  the  foregoing  rules,  my  experience 
has  taught  me  a  number  of  other  points  that  may 
be  of  interest.  I  have  found  that  one  can  take  large 
posters,  make  cut-outs  from  them,  paste  the  latter 
on  stiff  cardboard,  and  use  these  freely  in  displays 
with  a  great  deal  of  success.  They  attract  the 
attention  of  passers-by  and  cause  them  to  stop.  It 
is  wise  to  encourage  your  clerks  to  take  an  active 
interest  in  devising  new  window  ideas.  For  your- 
self, devote  your  spare  time  to  looking  over  the 
drug  journals  and  getting  ideas  through  pictures 
and  descriptions  which  will  be  of  service  some 
time. 

In  fact,  I  go  through  the  Bulletin  of  Phar- 
macy every  month  and  cut  out  every  advertising 
idea  I  find.  I  also  save  all  the  bright,  catchy  cir- 
culars and  other  advertising  material  that  we  receive 
through  the  mails.  Then  I  take  all  of  this,  classify 
it,  and  file  it  away  under  appropriate  heads.  For 
instance,  everything  that  could  be  used  in  the  future 
for  advertising  a  cough  cure,  say,  is  classified  under 
that  title,  and  so  on  with  cigars  and  other  articles. 
Thus  when  you  want  to  write  an  advertisement  of 
any  particular  article,  or  make  a  window  display, 
you  have  a  fund  of  ideas  to  work  from. 

I  also  save  all  the  large  posters  that  we  get  in 
anticipation  of  needing  them  some  time.  These  are 
then  used  in  the  manner  previously  mentioned.  I 
speak  of  this  again  because  the  idea  has  proved 
such  a  good  one  with  us.  They  cost  nothing  further 
than  the  time  involved  in  preparing  them  for  use, 
and  they  do  the  business! 

a  spring  window. 

Now  finally  let  me  mention  a  very  attractive  win- 
dow for  use  in  the  early  spring  before  the  green 
grass  appears  to  any  considerable  extent.  Cover 
the  floor  of  the  window  with  green  sod  or  moss. 
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and  then  plant  in  it  violets  and  other  wild  flowers, 
sprinkling  every  day.  This  can  be  kept  green  for 
a  month  or  more,  and  can  be  used  as  the  ground- 
work for  different  displays.  For  instance,  you  can 
plan  an  Indian  village,  making  tents  out  of  cham- 
ois-skins, and  having  a  kettle  over  a  log  fire  filled 
with  the  different  roots  which  are  represented  in 
your  spring  sarsaparilla  compound.  Or  you  can 
build  rail  fences  and  have  a  log  cabin  and  corn 
cribs  for  the  purpose  of  advertising  your  own  corn 
cure.  Still  another  idea  would  be  to  have  a  small 
skeleton  lying  on  the  mound  in  the  center:  the 
announcement  could  be  made  that  this  man  died 
because  he  failed  to  take  your  "Peerless  Sarsapa- 
rilla, the  great  spring  tonic!" 

E.    D.   HiRSCHY, 
Kewanee,  Illinois.  Of  Hirschy  &  Losch. 


HAS  TWO  DRUG  WAGONS  OUT. 

To  the  Editors : 

I  enclose  a  folder  on  my  own  line  of  specialties 
which  I  think  might  be  of  interest  to  you,  and  per- 
haps my  method  of  selling  specialties  and  other 
goods  may  prove  suggestive  to  your  readers.  I 
put  one  of  these  folders  in  every  package  that  leaves 
the  store,  and  also  inside  of  the  cartons  of  all  my 
remedies. 


Mr.  Marsden's  store  and  one  of  his  drug  wagons. 

Then  I  have  a  drug  wagon  on  the  road  con- 
stantly. It  is  driven  by  an  ex-druggist  who  is  a 
good  salesman,  and  who  calls  on  every  ranchman 
in  our  valley.  He  also  sells  all  the  country  stores 
and  the  drug  stores  in  neighboring  towns. 

Then  I  have  a  good  hustling  man  who  sells 
flavoring  extracts.     He  makes  only  the  towns  of 


800  people  or  over.  The  profit  I  obtain  from  the 
work  of  these  two  men  is  a  good  deal  more  than 
enough  to  pay  all  of  the  running  expenses  of  my 
store,  and  to  give  the  men  a  better  salary  than  they 
could  make  by  working  inside. 

C.  B.  Marsden. 

Kalispell,  Montana. 


HOW  HE  DISTRIBUTES  HIS  DRUG-STORE 
PAPER. 

To  the  Editors: 

After  reading  the  article  describing  "A  Drug- 
store Paper"  in  the  January  Bulletin  of  Phar- 
macy I  feel  somewhat  guilty  at  not  having  told 
you  that  I  have  abandoned  the  idea  of  mailing  my 
"Bulletin."*  As  you  know,  I  mailed  it  for  a  long 
time,  and  would  now,  but  I  could  not  keep  my 
mailing  list  up-to-date,  try  as  I  would.  Although 
we  had  a  notice  printed  in  the  corner  of  the  envelope 
requesting  its  return  if  it  could  not  be  delivered, 
we  seldom  got  any  back,  so  that  I  could  never  tell 
whether  the  address  was  right  or  not. 

After  careful  consideration  I  decided  to  deliver 
it  with  boys.  We  hire  an  extra  boy,  and  two  of  my 
clerks  and  myself  each  go  one-third  of  the  distance 
with  them.  In  this  way  we  are  sure  the  papers 
are  properly  distributed,  and  I  might  add  that  unless 
the  boys  are  watched  every  minute  they  will  drop 
them  on  the  porch  or  steps  instead  of  slipping 
them  under  the  door,  back  of  the  screen,  or  behind 
door-knobs.  We  never  ring  a  bell,  and  are  careful 
not  to  make  any  noise  or  do  anything  that  could 
offend  any  one. 

At  first  I  was  afraid  that  distributing  the  papers 
in  this  way  would  lower  the  standard  of  the  "Bul- 
letin," but  it  doesn't  seem  to.  Possibly  having 
mailed  it  so  long  gave  it  a  good  start. 

The  only  advantage  that  mailing  has  is  the  effect, 
and  in  cases  where  the  carrier  has  other  mail  it  is 
all  placed  in  the  recipient's  hands  together.  If  the 
carriers,  however,  have  no  other  mail  they  simply 
throw  the  paper  on  the  steps,  which  is  something 
I  won't  allow  the  boys  to  do.  Delivering,  when 
properly  done,  has  its  advantages  also.  In  the  first 
place  one  can  afford  to  send  out  more  copies.  We 
distribute  2300  where  we, used  to  mail  1000.    -We 


*Mr.  Cunningham  publishes  an  eight-page  drug-store 
paper  known  as  "Cunningham's  Bulletin;"  it  has  several  times 
been  referred  to  in  our  department  of  "Business  Hints." — 
The  Editors. 
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cover  a  much  larger  territory  and  cover  it  thor- 
oughly. Every  occupied  house  gets  a  "Bulletin." 
Formerly  a  family  might  be  in  the  neighborhood 
some  time  before  we  heard  of  them.  Now  they 
can't  be  there  more  than  a  month  without  getting 
a  paper. 

Andrew  R.  Cunningham. 

Detroit,  Mich, 


PREPARATION  FOR  AD.  WRITING:  SOME  INTER- 
ESTING CORRESPONDENCE. 

■  the  Editors : 
As  one  of  your  subscribers,  I  write  to  you  for 
vice.  I  am  a  drug  clerk  of  26,  as  ambitious  as 
most  of  them,  and  I  am  at  present  seriously  con- 
sidering the  study  of  advertising  with  the  special 
purpose  of  applying  it  to  the  retail  drug  business. 
But  three  questions,  and  I  am  done. 

1.  What  do  you  think  of  the  idea? 

2.  Can  you  name  a  competent  instructor? 

3.  Is  there  any  future  in  druggists'  advertising, 
as  pursued  by  M.  P.  Gould  Co.,  advertisers  in  your 
columns? 

The  favor  of  a  reply  will  be  very  much  appre- 
ciated by  me.  C.  L.  B. 

Chicago,  111. 

[Note  by  the  Editors. — We  did  not  feel  quite  in  position 
to  answer  this  correspondent's  questions  with  entire  satisfac- 
tion to  ourselves,  and  so  we  referred  them  to  an  advertising 
writer  of  wide  experience  in  the  drug  line.  His  reply  is  so 
suggestive  that  we  print  it  herewith,  thinking  that  it  may 
prove  interesting  and  perhaps  helpful  to  other  young  men  of 
the  ambitious  sort.] 

To  the  Editors: 

Young  C.  L.  B.  gets  directly  at  the  "meat  of  the 
cocoanut."  His  letter  indicates  intelligence.  Note 
that  he  does  not  specifically  indicate  a  purpose  to 
enter  the  field  of  the  advertising  purveyor  or 
specialist,  in  which  line  of  work,  unless  exception- 
ally resourceful,  he  might  find  a  foothold  difficult 
to  gain.  Perhaps  his  ambition  is  rather  to  make 
himself  more  valuable  to  his  employer  by  acquiring 
a  faculty  for  the  preparation  of  advertisements.  If 
this  is  so,  and  he  is  of  the  right  material  and  is 
connected  or  connects  himself  with  the  right 
retailer,  I  see  no  reason  why  he  might  not  meet 
with  success. 

As  in  most  everything  else,  I  am  inclined  to  think 
that  the  only  practical  "school  of  advertising"  is 
the  school  of  experience.     Possibly  the  "schools" — 


or  some  of  them — can  and  do  teach  the  technique 
of  advertising;  but  cannot  the  intelligent  young 
man  learn  this  for  himself  through  a  study  of  the. 
best  of  this  sort  of  literatuVe?  A  diploma  from 
an  advertising  college  will  never  get  him  a  job. 
"What  have  you  done?"  "What  can  you  do?"  are 
questions  which  he  will  have  to  answer. 

I  would  place  the  International  Correspondence 
School  of  Scranton,  Pa.,  at  the  head  of  all  institu- 
tions of  its  kind.  The  names  of  the  Paige-Davis 
Company,  Chicago,  and  George  'H.  Powell,  New 
York  City,  also  occur  to  me. 

Douglas  Warren. 
Detroit,  Mich. 


SELLING  HOUSEHOLD  DRUGS. 
To  the  Editors: 

We  are  sending  you  a  sketch  illustrating  a  method 
we  employ  to  increase  our  sales  of  commonly  used 
drugs  in  5-  and  10-cent  packages.  Salts,  sulphur, 
paregoric,  turpentine,  castor  oil,  glycerin,  ammonia, 
etc.,  are  included  among  the  articles  which  we 
put  up  in  neat  packages  or  containers  ready  for 
sale,  and  which  we  have  on  display  for  the  purpose. 
We  utilize  the  top  of  a  show-case  well  toward  the 


front  of  the  store.  We  have  our  printer  run  us  off 
a  large  placard,  and  this  we  attach  to  two  upright 
strips  running  up  from  the  back  of  the  case,  as 
seen  in  the  drawing.  The  following  legends  have 
been  used:  "Household  Drugs,"  "Drugs  Needed 
Every  Day,"  etc.,  etc. 

This  idea  has  been  a  great  winner  with  us,  and  I 
think  it  is  worth  the  consideration  of  other  members 
of  the  Bulletin  family. 

The  Reynolds  Drug  Co. 

Reynoldsville,  Pa. 
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TWO  OR  THREE  ADVERTISING  IDEAS. 

To  the  Editors : 

When  I  strike  some  scheme  that  works  well  in 
my  store  I  believe  in  passing  it  along  through  the 
meditim  of  the  Bulletin  of  Pharmacy.  Here 
is  a  plan  that  I  tried  last  summer,  and  that  I  think 
was  a  good  investment :  In  the  spring  I  got  some 
of  the  schoolboys  to  make  a  list  of  the  best  base- 
ball players  in  their  school,  and  from  them  we 
organized  a  team,  some  of  whom  were  not  over  ten 
or  eleven  years  old  and  none  of  them  over  fourteen. 
I  got  them  some  light-colored  shirts  and  caps,  and 
across  the  front  in  plain  black  letters  inscribed  the 
words  "Wheelock's  Hustlers."  The  team  played 
on  a  vacant  lot  near  the  store  once  or  twice  a  week. 
Occasionally  I  would  put  up  a  baseball  mitt  or  the 
sodas  for  the  winners.  I  have  repeatedly  seen  on 
a  Saturday  evening  from  100  to  200  people  stop 
and  watch  the  game,  and  the  name  of  "Wheelock's 
Hustlers"  became  known  all  over  town.  I  intend 
to  do  the  same  thing  agaifi  this  year, 

I  am  sending  you  a  short  paper  that  I  read  some 

time  ago  before  a  local  association  of  physicians. 

It  was  a  plea  for  better  relations  between  druggist 

and  doctor,  and  I  feel  sure  that  it  had  a  favorable 

impression  and  did  me  much  good. 

W.  C.  Wheelock. 
Kalamazoo,  Mich. 


"FROZEN"  CARBOLIC  ACID. 

To  the  Editors: 

The  accompanying  note  came  in  this  afternoon, 
and,  being  much  amused  over  it  myself,  I  thought 


313.    ^cj^t^ 


perhaps    it    might    interest    other    readers    of    the 
Bulletin. 

Fred  A,  Gleason. 

Cadillac,  Michigan. 


"A  GALDED  BABY." 

To  the  Editors: 

I  am  enclosing  you  a  comical  order  received  a 
few  days  ago.     I  think  it  is  equal  to  anything  you 


have  yet  published — certainly  it  is  as  good  as  the 
"Little  Mountain  State"  can  produce. 

Farrell  &  Carney. 

Littleton,  West  Virginia. 


WOOD  ALCOHOL  AS  A  POISON. 

To  the  Editors : 

Many  thanks  for  the  marked  copy  of  the  February 
Bulletin  containing  an  editorial  on  the  subject  of 
poisoning  by  wood  alcohol.  Since  the  publication 
in  the  Journal  of  the  American  Medical  Association 
of  an  article  I  have  continued  the  agitation  in  the 
New  York  Medical  Journal  and  elsewhere,  and  here- 
with send  you  a  reprint  of  these  articles.  In  a 
recent  letter  from  Dr.  Strohmberg,  of  Dorpat,  Rus- 
sia, he  tells  us  that  since  his  own  contribution  to 
the  St.  Petershurger  Med.  Wochenschrift  at  least 
twenty  people  have  died,  and  that  many  have  become 
blind  from  drinking  Russian  brandy  adulterated 
with  deodorized  wood  alcohol,  and  all  within  the 
last  few  months,  since  the  sale  of  odorless  methyl 
alcohol  has  become  general  in  Russia !  It  is  because 
I  believe  that  druggists  and  their  representative 
journals  are  able  to  do  more  than  the  medical  pro- 
fession to  prevent  methyl  alcohol  poisoning  that  I 
offer  you  a  personal  word  of  thanks  for  your  kindly 
article. 

Casey  A.  Wood,  M.D. 

103  East  Adams  Street,  Chicago,  111. 


To  the  Editors: 

I  was  exceedingly  glad  to  read  your  editorial  on 
wood  alcohol  in  the  February  number — the  editorial 
entitled  ."There  is  No  Longer  any  Excuse!"  In 
1899,  at  a  meeting  of  the  Illinois  Pharmaceutical 
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Association,  the  question  of  the  use  of  methyl  alco- 
hol in  making  tinctures  came  up  for  discussion.  A 
certain  pharmaceutical  professor  said:  "I  have 
taken  wood  alcohol  internally  with  about  the  same- 
effect  as  I  get  from  two  fingers  of  whiskey."  I 
think  it  is  just  such  false  teaching  as  this  that  is 
largely  responsible  for  much  of  the  use  of  wood 
alcohol.  It  has  often  been  recommended  for  employ- 
ment in  such  tinctures  as  iodine  and  others  intended 
for  external  use.  I  have  never  felt  safe  to  use  it, 
either  for  internal  or  external  preparations,  and  have 
always  cautioned  every  purchaser  of  its  poisonous 
quality.  I  want  to  thank  you  for  your  vigorous 
words  in  the  February  editorial. 

George  C.  Bartells. 

I^P  SHE  KNOWS  WHAT  SHE  WANTS. 

To  the  Editors: 

We  are  sending  you  an  order  just  received 
to-day.  The  customer  is  evidently  a  woman  of 
majestic  proportions,  and  she  is  not  only  majestic 
but  precise.  She  knows  what  she  wants,  and  she 
leaves  no  chance  for  a  mistake  in  filling  her  order. 
We  thought  her  literary  effort  might  be  of  interest 
to  other  readers  of  the  Bulletin.    Here  it  is : 

Have  you  the  Fluid  Ext.  of  Poke  Berries?  Now  bear  in 
mind  that  it  is  the  Ext.  of  the  Berries  I  want  and  not  the 
Ext.  of  the  Root.  Our  Drug't  made  a  mistake  and  sent  the 
Ext.  of  the  root.  The  Ext.  of  the  Berries  is  an  antifat  and 
will  remove  bloat  from  the  system.  That  is  what  I  want. 
If  you  have  not  got  the  Ext.  of  the  Berries  don't  send  the 
Ext.  of  the  Root.  If  you  have  the  Ext.  of  the  Berries,  send 
me  an  ounce.  If  you  have  not  got  it  will  you  please  order 
some.    I  would  like  to  be  able  to  get  it  till  I  get  well. 

Mrs.  J.  A.  Harper. 

Meade  &  Pickel. 

Clare,  Mich. 


SAMPLING  HIS  OWN  SPECIALTIES. 

To  the  Editors: 

I  am  sending  you  a  copy  of  a  circular  which  I 
have  recently  gotten  out.  You  will  see  that  the 
first  half  of  it  is  a  letter  "To  the  Lady  of  the  House," 
mentioning  a  sample  of  our  "Borated  Witch  Hazel 
Cream,"  and  that  the  other  half  is  given  up  to  a 
mention  of  some  of  our  other  specialties.  I  have 
just  put  these  circulars  out,  one  at  each  house,  in 
a  good  white  envelope  containing  this  legend  writ- 
ten by  hand:  "Lady  of  the  House:"  In  each 
envelope  I  had  enclosed  a  one-drachm  vial  of  the 


cream,  neatly  boxed  and  labeled.  My  idea  is  to 
follow  this  up  every  few  weeks,  covering  the  town 
with  samples  of  my  "White  Pine  and  Tar  Cough 
Cure,"  "Sedative  Headache  Cure,"  etc. 

It  has  been  only  two  days  since  I  finished  the 
distribution  of  the  first  lot  of  circulars  and  samples, 
but  the  calls  I  am  already  receiving  for  the  prepa- 
ration convince  me  that  the  plan  is  a  good  one. 
I  am  telling  you  of  the  scheme  because  you  have 
asked  readers  to  exchange  with  each  other  adver- 
tising ideas  that  they  have  put  into  operation.  I 
hope  we  shall  hear  from  other  readers  of  the 
Bulletin  in  return. 

M.  K.  Barber. 
Lamed,  Kansas. 

[Note  bv  the  Editors. — The  sampling  idea  is  unquestion- 
ably a  good  one.  Many  druggists  have  used  it  with  great 
success  in  the  sal^  of  their  specialties,  and  next  month 
we  hope  to  be  able  to  give  the  experience  of  fifteen  or  twenty 
pharmacists  on  this  point.] 


IT  WAS  NO  GOOD! 

To  the  Editors: 

We  have  been  much  interested  in  the  comical  cus- 
tomers' letters  that  appear  in  the  Bulletin  from 
time  to  time,  and  it  has  occurred  to  us  that  the 


accompanying  one  might  prove  worthy  of  a  place 
with  the  others.  The  writer  of  the  note  is  very 
courteous  for  a  man  who  is  making  "a  kick!" 

Taylor  &  Patten. 
South  Jacksonville,  Florida. 


To  the  Editors : 

Herewith  express  M.  O.  for  $2.00  for  my  sub- 
scription to  June,  1906.  The  Bulletin  is  the  drug 
journal  that  gets  read  clear  through  in  this  store. 

W.  H.  Rizin. 

Iron  Mountain,  Mich. 

*      *      * 

To  the  Editors: 

Would  not  be  without  the  Bulletin  for  many 
times  its  cost.  J.  Austin  &  Co. 

Simcoe,  Ont. 
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BUSINESS    HINTS. 


The  editors  of  the  Bulletin  would  like  to  have  readers  send 
them,  for  description  and  criticism  in  this  department,  news- 
paper advertisements,  booklets,  circulars,  and  other  advertis- 
ing matter  which"  they  have  recently  utilized. 

A  Good  Advertising  Scheme. — 

The  plan  represented  by  the  accompanying  engrav- 
ing was  used  last  fall  by  the  Central  Drug  Com- 
pany, of  Detroit,  Avith  a  good  deal  of  success.  The 
offer  (printed  on  an  envelope  slip)  was  sent  out  to 
two  thousand  people,  and  was  taken  advantage  of 
by  one  thousand  of  them — a  remarkable  showing. 
Of  course  it  was  expensive  advertising,  since  full- 
sized  packages  instead  of  samples  were  given  away. 
But  the  Central  people  argue  that  if  a  person  is 
interested  enough  to  keep  the  slip  and  perhaps  come 
a  mile  or  two  to  the  store  after  the  preparation,  he 
is  certainly  impressed  in  a  manner  which  indicates 
permanent  results.     Indeed,  Mr.  Burke,  the  presi- 


CENTRAL  DRUG  CO. 

PROGRESSIVE     DRUGGISTS. 
IS7  Woodward  Ave.  95  Woodward  Avft. 

291  Woodward  Ave.         153  Grand  River  Ave. 


will  receive  one  regular  size  bottle  of  Irtl-Ofi-INE 
(Burke's  Cream)  without  charge. 

We  do  this  to  demonstrate  that  there  is 
nothing  on  earth  that  is  as  good  as  MEL-OR-INE 
for  the  hands  and  skin.  ' 

THE  CENTRAL  DRUG  CO. 


dent  of  the  company,  thinks  the  scheme  was  a 
complete  success.  He  says  that  the  sales  of  the 
product  were  greatly  developed,  and  that  a  consider- 
able number  of  new  customers  were  obtained  for 
the  preparation — and  incidentally  for  other  goods! 
He  believes  that  this  system  is  by  all  means  the 
best  to  start  out  with  in  bringing  any  new  specialty 
to  the  attention  of  people.  Incidentally  the  plan  is 
valuable  in  providing  the  names  of  persons  particu- 
larly interested  in  toilet  preparations  of  the  kind 
represented.  A  mailing  list  is  thus  obtained  that 
can  be  used  with  great  success  from  time  to  time 
in  distributing  advertising  literature. 

A  Match-box  Advertisement. — 

Benjamin  Rosenzweig,  644  Fulton  Street,  Brook- 
lyn, distributes  a  neat  little  match-box  among  what 
is  probably  a  selected  list  of  patrons  or  possible 
patrons.  It  has  the  great  advantage  of  utility.  Any 
advertising  article  that  people  will  keep  and  use  for 


its  intrinsic  value  is  of  course  a  constant  means  of 
suggestion.  We  note  that  Mr.  Rosenzweig's  match- 
boxes are  manufactured  by  the  Whitehead  &  Hoag 
Co.,  of  Newark,  N.  J. 

A  Condition  Powder  Advertisement. — 

The  following  newspaper  advertisement  was  used 
a  year  ago  during  the  spring  season  by  Mr.  David 
R.  Dorn,  of  Cooperstown,  New  York: 


Losing  Money 
on  Horses 


There  are  several  ways  for  doing  this — 
betting  on  the  wrong  one,  making  mistakes 
in  trading,  etc. ;  but  the  most  frequent  way 
is  by  neglecting  their  health  just  when  the 
hard  work  of  spring  and  summer  is  at  hand. 
A  great  deal  can  be  saved  by  asking  for 


Dorn's  Condition 
Powders 


It  is  a  general  tonic  and  appetizer,  gives  a 
fine,  glossy  coat,  hardens  the  muscles,  and 
places  the  animal  in  the  best  condition  for 
hard  work. 
It  costs  35  cents  per  pound. 

A  pound   of  it  is  all  medicine — nothing 
added  to  make  it  heavy  and  bulky. 


David  R.  Dorn, 

COOPERSTOWN,  N.  Y. 


Advertising  a  Cough  Cure. — 

Hirschy  &  Losch,  of  Kewanee,  Illinois,  recently 
sent  out  a  return  postal  card  to  a  large  number  of 
persons  in  an  effort  to  increase  the  sale  of  their 
"Sio  Syrup  of  White  Pine."  The  return  part  of 
the  card  was  to  be  used  for  sending  in  an  order  for 
the  product,  while  the  other  portion  bore  the  follow- 
ing statement : 

"a  knocker  for  your  benefit  [accompanied  by  a  picture 
of  a  hammer].  We  are  going  to  keep  knocking  away  until 
you  get  a  bottle  of  our  Sio  Syrup  of  White  Pine  and  knock 
that  cough.     This    is   the    greatest   remedy    for   deepv-seated 
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coughs  and  colds  that  we  have  ever  sold.     It  is  so  certain 

lat  we  do  not  hesitate  to  place  our  guarantee  back  of  it  and 

recommend  it  to  all  our  customers.     It  costs  50  cents  a  bot- 

le. — HiRSCHY  &   LOSCH. 

ishing  Housecleaning  Goods. — 

The  mailing  card  shown  in  the  accompanying 
tching  was  gotten  out  last  year  by  Mr,  Owen 
taymo,  of  Wayne,  Michigan.  It  was  5^  by  7 
iches  in  size  and  printed  in  black  ink  on  yellow 


HOUSECLEANING    HELPS 
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Lowe  Bros.'  High  Standard  Paints. 
OWEN    RAYMO,  the  wayne  druqoist 


cardboard.  It  is  nearly  time  now  to  think  about 
pushing  the  sale  of  "Housecleaning  Helps."  and 
something  like  Mr.  Raymo's  card  might  be  used 
successfully  by  druggists  generally. 

Some  Window  Placards. — 

Reid,  Yeomans,  &  Cubit,  of  New  York  City, 
are  successful  window  advertisers.  Here  are  some 
legends  they  have  recently  used  on  window  show 
cards : 

Violet  soap — reminds  you  of  the  woods. 

Transparent  glycerin  soap. 

Candy — our  candy  corner  is  full  of  good  things. 

Bay  rum — from  St.  Thomas. 

Egg  shampoo  cream. 

Cold  cream — five  kinds. 

Glycerin  jellies — five  kinds. 

Tube  tooth-paste — a  good  friend  in  your  grip. 

Toilet  magnesia — good  for  shaving. 

Lavender  salts — both  handy  and  fragant. 

Military  hair-brushes— some  for  the  man  with  plenty  of 
hair,  others   (softer)  for  the  man  whose  hair  is  thin  on  top. 

Sponges — prices  as  low  as  where  the  sponges  come  from. 

A  tooth-brush  from  start  to  finish — bone  in  the  rough  and 
all  stages  of  manufacture  to  the  finished  brush  displayed. 


Combs — fine,  coarse,  pocket — how's  yours? 

Castile  soap  from  Spain — just  pure,  good  soap. 

Many  smokers  buy  their  smokes  here. 

We  sell  more  chamois  skins  for  less  money  and  pay  more 
for  them  than  most  druggists. 

Violet  witch-hazel — after  shaving — violet  ammonia — makes 
the  bath  pleasant. 

This  is  a  money-back  store  if  you  are  not  tickled  with 
what  you  buy. 

A  Novel  Idea. — 

A  novel  idea  adopted  by  one  druggist,  says  Harry 
P.  Austin  in  The  Spatula,  was  that  of  pasting  bright, 
new  silver  coins  on  the  placards  in  the  window  to 
designate  the  price  of  the  article  displayed.  Thus 
a  display  of  cough  balsam  had  a  placard  reading, 

"Excellent   for  the  cold,   Price ,"   and  a  new 

quarter  pasted  on  supplied  the  information.  This 
little  device  served  to  attract  considerable  attention 
to  an  otherwise  ordinary  window. 

From  an  English  Pharmacist. — 

The  calendar  shown  in  greatly  reduced  propor- 
tions in  the  accompanying  engraving  was  gotten  out 
at  the  beginning  of  the  year  by  one  of  the  British 
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readers  ot  ihc  Bulletin — Air.  John  Jilamey,  of 
Falmouth,  England.  Incidentally  the  calendar  is  of 
interest  as  containing  a  pretty  good  photograph  of 
Mr.  Blarney's  pharmacy.  It  is  a  photograph,  too, 
and  not  a  half-tone  reproduction  of  one. 

A  Card.— 

Mr.  Cooban  sometimes  exhibits  a  show  card  in 
his  store  containing  the  following  legend :  "If 
Pleased,  Tell  Your  Friends.    If  Not,  Tell  Us!"     ■ 
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Dispensing  Points. — 

D.  S.  Munro,  Phm.B.,  read  a  paper  before  Dis- 
tricts Nos.  4  and  5  of  the  Divisional  Association  of 
Canada  which  contained  a  number  of  useful  dis- 
pensing hints.  We  quote  some  of  them  from  the 
Canadian  Pharmaceutical  Journal: 

It  is  usually  preferable,  in  mixing  an  insoluble 
substance  with  a  liquid,  to  rub  it  in  the  mortar 
with  a  small  amount  of  liquid  first.  If  the  solid  is 
simply  put  into  a  bottle  and  shaken,  the  substance 
may  "lump"  and  require  considerable  time  and 
labor  to  remedy  the  trouble  and  make  a  presentable 
mixture.  This  is  particularly  true  with  calomel, 
magnesia,  sulphur,  and  many  of  the  vegetable  drugs. 

It  is  frequently  found  preferable  in  the  mixing 
of  solutions  that  will  precipitate  to  have  the  solu- 
tions cold  and  as  dilute  as  possible  before  mixing; 
then  the  precipitate  is  likely  to  be  finer,  lighter,  and 
more  easily  diffused  through  the  liquid. 

Heat  should  not  be  used  in  dissolving  alkali  bicar- 
bonates,  as  it  will  liberate  a  certain  Amount  of  the 
carbon  dioxide  and  leave  the  normal  carbonate; 
this  rule  also  holds  good  with  ammonium  carbonate 
as  to  the  driving  off  of  carbon  dioxide. 

When  it  is  necessary  to  mix  them,  it  is  generally 
advisable  to  add  an  alcoholic  solution  of  a  sub- 
stance insoluble  in  water  to  the  water,  rather  than 
the  water  to  the  alcohol;  by  this  method  the  sub- 
stance is  precipitated  in  a  finer  form  and  is  more 
easily    diffused.      However,    in    some   cases    where 


An  a.  Ph.  a.  Group.— The  three  snap-shots  shown  on  this  and  the  op- 
posite pages  of  the  BuLLimif  were  taken  by  Master  George  Beal  at  the 
Kansas  City  meeting  of  the  American  Pharmaceutical  Association  last  Sep- 
tember. The  prominent  members  of  the  association  seen  in  the  present 
picture  were  caught  standing  opposite  the  barracks  at  Fort  Leavenworth. 
Reading  from  the  left,  the  men  are  W.  O.  Eichtmann,  Dr.  Reid  Hunt, 
Dr.  J.  H.  Beal,  Dr.  Murray  Gait  Motter,  Dr.  Edward  Kramers,  John  Byrne, 
and  Dr.  Geo.  B.  Kauffman. 


The  a.  Ph.  A.  at  Fort  Leavenworth.— Here  we  have  the  same  group 
seated  on  the  greensward  in  front  of  the  fine  monument  of  General  Grant. 
Some  of  the  officers'  residences  or  quarters  are  seen  in  the  distance  over 
the  wall. 

there  is  a  comparatively  large  amount  of  alcohol, 
and  a  small  amount  of  water,  it  is  better  to  add 
the  water  to  the  alcoholic  solution. 

Stock  solutions  of  corrosive  sublimate  should 
always  contain  a  little  ammonium  chloride,  as  it 
helps  to  prevent  the  reduction  that  slowly  takes 
place  in  a  solution  of  pure  mercuric  chloride.  A 
stock  solution  of  potassium  iodide  should  not  be 
kept  long,  as  the  iodine  is  liberated.  This  can  be 
prevented  to  some  extent  by  the  addition  of  an 
alkali  carbonate,  but  this  is  often  objectionable. 

Certain  salts  in  the  powder  form,  such  as  alum, 
Rochelle  salt,  etc.,  will  not  dissolve  as  freely  as 
though  they  were  in  crystal  form.  In  the  powdered 
condition  the  salt  loses  some  of  its  water  of  crystal- 
lization, and  there  is  consequently  more  of  the  salt 
proper  in  a  given  weight  than  is  the  case  with  the 
crystals.  Stock  solutions,  as  well  as  triturations, 
have  a  proper  place  in  the  economy  of  the  busy 
drug  store. 

Smelling  Salts.— 

Mr.  L.  H.  Turner  (Pharmaceutical  Era)  gives 
the  following  formula  for  smelling  salts  which  he 
recommends  as  being  very  superior : 

Oil   of   bergamot 24  grains. 

Oil   of   rosemary 45  grains. 

Oil   of   lavender 45  grains. 

Oil   of  mace 24  grains.  : 

Oil   of  cloves 24  grains.  J^^H 

Water  of  ammonia 1  quart.  ^^^H 

The  aromatics  are  placed  in  a  bottle,  the  ammi^^P 
nia  is  added,  and  the  bottle  vigorously  shaken;  the 
solution  is  soon  effected,  and  the  turbid  liquid  can 
be  at  once  filtered  into  bottles.     According  to  the 
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material  from  which  the  containers  are  made,  dif- 
ferent methods  must  be  adopted.  It  is  necessary 
to  give  the  Hqiiid  such  a  form  as  to  prevent  its 
flowing  out  when  the  vessel  is  inverted;  this  .is 
miportant,  as  the  bottles  are  often  carried  in  dress 
suit  cases  or  in  dress  pockets,  and  the  ammonia 
destroys  most  odors.  As  a  rule,  the  vessels  are 
filled  with  indifferent  porous  substances  which  are 
moistened  with  the  perfume. 

If  the  container  is  made  of  boxwood,  ivory,  porce- 
lain or  some  other  opaque  material,  it  is  filled  with 
fiber  of  asbestos  or  with  very  small  pieces  of 
sponge,  and  as  much  perfume  is  poured  in  as  the 
substance  can  take  up ;  the  vessels  are  then  inverted 
into  a  porcelain  plate  and  allowed  to  drain,  and  are 
finally  closed  with  a  loose  plug  of  cotton.  If  the 
container  is  transparent  it  is  better  to  use,  instead 
of  asbestos  or  sponge,  powdered  glass,  small  pieces 
of  white  pumice  stone,  small  white  glass  beads,  or 
crystals  of  sulphate  of  potassium,  which  are  insolu- 
ble in  the  perfume. 

A  Good  Prescription  Check. — 

The  check  shown  in  the  accompanying  illustration 
is  used  by  Stoddart  Brothers  of  Buffalo.    It  explains 
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.    itself.     The  various  portions  are  of  course  torn  off 

I  it  the  dotted  lines. 
; 


[ifew   Formula   for  Elixir  of   Iron,  Quinine,   and   Strych- 
nine.— 


A  Calcium  Peroxide  Tooth-powder. — 

Calcium  peroxide  may  be  precipitated  by  simply 
adding  lime  water  to  a  solution  of  hydrogen  perox- 
ide, says  the  Pharmaceutical  Era.  It  occurs  as  a 
white  crystalline  powder,  insoluble  in  water,  and 
may  be  kept  in  a  dry  state  indefinitely.  Like  some 
other  peroxides,  it  decomposes  with  the  evolution 
of  oxygen  when  stirred  with  water  or  brought  in 
contact  with  organic  matter.  It  is  used  as  a  disin- 
fectant, particularly  in  the  mouth,  as  a  bleaching 
agent,  etc.  A  formula  for  a  tooth-powder  con- 
taining calcium  peroxide  is  the  following,  taken 
from  the  Apotheker  Zeitung: 

Calcium   carbonate    35  grammes. 

Magnesium  carbonate   6  grammes. 

Orris    root    3  grammes. 

Calcium    peroxide    , .3  to  6  grammes. 

Oil  of  peppermint    1  drop. 

Oil  of  cloves  1  drop. 

Oil  of  star  anise  1  drop. 

Detection  of  Turmeric  in  Powdered  Rhubarb. — 

Griggi  (Annal.  de  Chem.  Analyt.)  gives  the  fol- 
lowing process :  Mix  in  a  mortar  one  gramme  of 
the  suspected  rhubarb  with  one  decigramme  of  pow- 
dered boric  acid,  put  the  mixture  in  a  flat-bottomed 
capsule  and  moisten  with  dilute  sulphuric  acid,  and 
warm  gently.  Pure  rhubarb  scarcely  turns  brown, 
but  in  the  presence  of  turmeric  a  deep  reddish  purple 
color  is  developed.  If  the  mixture  is  allowed  to 
cool  off  and  ammonia  is  added,  the  color  becomes 
blue,  soon  changing  to  dirty-gray. 


Formulas    galore    for    this    product    have    been 
rinted,  but  so  much  trouble  is  experienced  in  its 
manufacture  that  new  ones  continue  to  spring  forth. 
Here  is  one  by  H.  C.  Bradford  (Merck's  Report)  : 

Tinct.   iron  citro-chloride 2  fluidounces. 

Quinine  sulphate   128  grains. 

Strychnine   sulphate    2  grains. 

Saccharin     60  grains. 

Alcohol    2  ounces. 

Simple  elixir to  make  16  fluidounces. 

Dissolve  the  strychnine  and  quinine  in  about  ten  ounces 
of  the  elixir,  and  the  saccharin  in  the  alcohol.  Mix  the  two 
solutions,  add  the  tincture  and  finally  enough  simple  elixir 
"to  make  up  the  pint.     Filter  after  standing  a  day  or  two. 


Cub  Philippine  Wards.— This  snap-shot  was  taken  on  im^  1  iiinijpine 
reservation  at  the  Louisiana  Purchase  Exposition,  and  shows  five  Igorrotes 
clad  In  the  comfortable  clothing  of  the  tropics.  The  last  member  of  the 
quintet  at  the  left  had  become  so  far  degenerated  by  familiarity  with  civiliza- 
tion as  to  encumber  his  body  with  a  coat.  Trousers  and  shoes  will  doubtless 
follow  la  due  time. 
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PORTRAITS. 


A  PHARMACEUTICAL  EDITOR. 

Undoubtedly  one  of  the  ablest,  sincerest,  and 
most  courageous  pens  in  American  pharmacy  is 
that  wielded  by  W.  R.  Ogier,  editor  of  The  Mid- 
land Druggist.     There  is  no  one  who  can  flay  an 

evil  or  an  unwise  or 
foolish  action  with 
more  satirical  power  or 
with  greater  indigna- 
tion. He  is  a  moral 
force  of  ,  no  mean 
degree.  The  pity  is 
that  pharmacy  has  not 
had  the  benefit  of  his 
services  for  a  longer 
period.  The  Midland 
was  founded  only  four 
or  five  }  ears  ago,  and  it 
was  not  until  then  that 
discovery  was  made  of 
a  literary  power  that 
had  lain  dormant  and  undeveloped  so  long.  Mr. 
Ogier  was  a  retail  druggist  in  Columbus  until  a  few 
years  since,  and  his  time  is  now  divided  between  his 
duties  as  editor  of  The  Midland  and  secretary  of  the 
Ohio  Board  of  Pharmacy.  He  is  perhaps  50  years 
old. 


Mr.  W.  R.  Ogier. 


THE  GENERAL  SECRETARY  OF  THE  A.  PH.  A. 

It  is  all  but  impossible  to  think  of  the  American 
Pharmaceutical  Association  without  thinking  also  of 
Professor  Caspari,  the  general  secretary.  The  two 
are  almost  inseparable.  The  professor  became  sec- 
retary in  1894  at  the 
Asheville  meeting,  and 
any  pharmacist  who 
has  ever  attended  a  con- 
vention since  is  familiar 
with  his  short  but  wiry 
figure,  his  quick  move- 
ments, his  incisive  and 
positive  manner,  h  i  s 
virile  strength  in  de- 
bate, and  his  ready 
method  of  despatching 
and  expediting  busi- 
ness. Secretary  Cas- 
pari is  a  bundle  of 
energy,  and  although 
he  likes  a  good  story  and  is  fond  of  social  inter- 
course, he  has  no  time  to  waste  with  the  dawdlers 


and  the  stragglers  who  never  get  anywhere.  He 
conducted  for  many  years  the  pharmacy  established 
in  Baltimore  by  his  father,  but  in  1891  retired  from 
business  to  devote  himself  to  many  other  pressing 
duties.  He  is  dean  and  professor  of  pharmacy  of 
the  Maryland  College  of  Pharmacy,  one  of  the 
editors  of  The  National  Dispensatory,  author  of  the 
well-known  "Treatise  on  Pharmacy,"  member  of  the 
Committee  of  Revision  of  the  U.  S.  P.,  and  in 
addition  to  all  this  has  several  other  irons  in  the  fire. 


BOOKS. 

A  Text-book  of  Quantitative  Chemical  Analysis  by  Gravi- 
metric, Electrolytic,  Volumetric,  and  Gasometric  Methods. 
With  72  laboratory  exercises  giving  the  analysis  of  pure 
salts,  alloys,  minerals,  and  technical  products.  By  J.  C. 
Olsen,  A.M.,  Ph.D.  New  York :  D.  Van  Nostrand  Co.,  23 
Murray  and  27  Warren  Streets.  Cloth;  513  pages;  $4.00 
net. 

This  treatise  is  more  comprehensive  and  thorough 
than  the  customary  text-book  on  quantitative  analy- 
sis, and  is  especially  adapted  to  the  needs  of  students 
in  polytechnic  and  technicological  schools.  It  would 
seem  to  be  pertinent  in  pharmacy  where  graduate 
work  is  being  done.  A  satisfactory  feature  of  the 
book  is  that  in  which  references  are  given  to  journals 
and  text-books  in  order  that  the  student  may  look 
farther  into  any  particular  subject  in  case  such  a 
course  may  be  deemed  necessary. 


Manufacturing  Cost. 

The  Bookkeeper  Publishing  Company,  of  Detroit, 
has  issued  another  volume  in  its  series  of  business 
books.  It  is  entitled  "Manufacturing  Cost,"  is  writ- 
ten by  Mr.  H.  L.  Hall,  and  is  of  such  a  nature  that 
it  is  rendered  capable  of  adaptation  to  the  needs  of 
any  line  of  manufacturing  instead  of  being  limited 
to  one  industry,  as  is  so  often  the  case.  The  volume 
costs  $2,  and  will  be  found  full  of  suggestive  help- 
fulness. 


PaoF.  Chas.  Caspari,  Jr. 


No  journal  comes  to  the  Bulletin's  exchange 
desk  which  is  more  welcome  than  the  Literary 
Digest.  Here  we  find  current  thought  and  current 
events  concisely  and  interestingly  presented  every 
week  with  a  great  economy  of  space  and  time.  The 
man  who  reads  the  Digest  is  a  well-informed  man — 
and  he  does  not  have  to  spend  all  his  hours  in  attain- 
ing this  distinction  either!  The  journal  is  published 
in  New  York  City  by  the  Funk  &  Wagnalls  Com- 
pany. 
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THE  DRUGGIST'S  SPECIALTIES 


In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and- 
sale  of  druggists'  specialties,  will  endeavor  (/)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  {2)  give  advice  concerning  labels  and  packages,  to  (3)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 


Tapeworm  Expeller;  Stomach  Bitters;  Etc. 

X.  Y,  Z.  wants  formula  for  a  tapeworm  expeller 
and  other  information.  Fenner  gives  the  follow- 
ing: 

TAPEWORM  EXPELLER. 

Kamala    ^   ounce. 

Oleoresin  of  male-fern 40  minims. 

Powdered   acacia    •. Yz    ounce. 

Water    1   fluidounce. 

Syrup,  enough  to  make 3  fluidounces. 

Rub  the  acacia  with  the  water,  add  first  the  oleoresin  of 
male-fern,  then  the  kamala,  and  triturate  them  thoroughly ; 
then  add  syrup  enough  to  make  three  fluidounces,  and  mix 
intimately. 

For  the  expulsion  of  a  tapeworm  the  patient 
should  go  without  breakfast,  and  at  the  usual  break- 
fast hour  take  one-third  of  the  emulsion;  another 
third  in  half  an  hour,  and  the  remainder  half  an 
hour  later.  The  worm  will  come  away  usually  with 
the  head  within  two  or  three  hours. 

STOMACH   BITTERS. 

The  following  is  said  to  resemble  one  of  the  popu- 
lar advertised  bitters : 

Sweet-flag  root    1  drachm. 

Peruvian    bark     1  drachm. 

Wahoo  bark   2  drachms. 

Cinnamon    bark     1  drachm. 

Orange   peel    2  drachms. 

Coriander    seed    30  grains. 

Cloves    10  grains. 

Anise  seed   10  grains. 

Whiskey     6  pints. 

Water    2  pints. 

Sugar    8  ounces. 

Mix  the  whiskey  and  water,  add  the  drugs,  reduced  to  a 
coarse  powder,  and  macerate  for  seven  days.  Press  out  the 
liquid,  filter,  and  dissolve  the  sugar  by  agitation. 

Dose :   One   wineglassful. 


JAMAICA  GINGER  AND  PAREGORIC. 

Extract  of  Jamaica  ginger  cannot  be  made  prop- 
erly for  $1.50  a  gallon.  True,  there  are  various 
concoctions  masquerading  under  the  name  of  ginger 
that  are  made  with  alcohol  diluted  to  fit  the  price; 
they  contain  a  little  ginger  and  are  braced  up  with 
"grains  of  paradise"  or  capsicum.  Paregoric  can- 
not be  made  for  less  than  $1.75  a  gallon — that  is, 
if  made  right;  and  if  it  is  not  made  right  it  should 
not  be  labeled  paregoric.  The  same  is  true  of  sweet 
tincture  of  rhubarb. 


A  Hair  Tonic. 

W.  E.  F.  wants  a  formula  for  a  good  hair  tonic 
containing  resorcin,  and  one  that,  can  be  colored  a 
nice  red  and  be  permanent.    Try  this : 

Resorcin    6  drachms. 

Salicylic  acid  20  grains. 

Tincture  of  cantharides 2  fluidrachms. 

Tincture  of  cudbear 2  fluidrachms. 

Diluted  alcohol,  enough  to  make  1  pint. 

Perfume  to  suit.    Let  stand  a  day  or  so  and  filter. 

A  small  amount  of  glycerin  added  might  improve 
it.  You  will  also  find  a  good  formula  on  page  348 
of  the  Bulletin  for  August,  1904. 


Liquid  Shampoo. 

H.  J.  B.  wants  formula  for  a  good  liquid  sham- 
poo. He  will  find  in  back  numbers  of  the  Bulletin 
all  kinds  of  formulas  for  shampoo  preparations. 
Try  this  one : 

White  Castile  soap 2  ounces. 

Potassium   carbonate    J^,    ounce. 

Water   8  ounces. 

Alcohol    8  ounces. 

Tincture  of  quillaja  2  ounces. 

Oil  of  lavender  20  drops. 

Dissolve  the  soap  and  the  potassium  carbonate  in  the 
water  and  add  the  other  ingredients. 

Rub  well  into  the  roots  of  the  hair,  and  then 
rinse  thoroughly  in  several  waters. 


Lilac  Odor  for  Cold  Cream. 

E.  W.  L.  wants  a  lilac  odor  for  a  cold  cream. 
He  says  he  has  tried  lilacine  or  pinene,  but  it  is 
not  satisfactory.  Try  hyacinthol,  made  by  Schimmel 
and  sold  by  Fries  Bros.,  or  a  mixture  of  ylang- 
ylang  and  rose,  the  former  predominating. 
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Milk-zvhite  Chap  Cream. 

F.  B.  K.  wants  a  formula  for  a  milk-white  chap 
cream,  not  an  almond  emulsion.  Here  is  a  formula 
taken  from  The  Apothecary.  We  have  not  had 
time  to  test  it,  and  simply  give  it  as  we  find  it.  Make 
up  some,  and  if  not  satisfactory  write  again. 

Cold   cream    1  ounce. 

Oil  of  sweet  almond    1  fluidounce. 

Glycerin    1  fluidounce. 

Boric  acid    100  grains. 

Solution  of  sodium  hydrate 

(5  per  cent)    21^   fluidounces. 

Mucilage  of  quince  seed 4  fluidounces. 

Water  to   make 40   fluidounces. 

Oil  of  rose  and  bitter  almond,  of  each,  suffi- 
cient to  perfume. 

Heat  the  cold  cream,  oil,  and  solution  of  soda  together, 
stirring  constantly  until  an  emulsion  or  saponaceous  mixture 
results.  Next  warm  together  the  glycerin,  acid,  mucilage, 
and  about  thirty  ounces  of  water,  and  then  mix  this  with  the 
emulsion.  Stir  until  cold  and  add  the  remainder  of  the 
water.     Finally  combine  the  volatile  oils. 


Laxative  Lozenge. 

G.  H.  L.  wants  a  formula  for  a  laxative  lozenge 
weighing  15  to  20  grains,  pleasant  to  take  and 
pleasing  to  the  eye.    Try  these  formulas : 

Extract  of  cascara 3  grains. 

Extract    of    senna 2  grains. 

Licorice    12  grains. 

Sugar 4  grains. 

Oil  of  anise 1>4  minims. 

Oil  of  wintergreen IY2  minims. 

Potassium    bitartrate    240  grains. 

Powdered  jalap 240  grains.    , 

Confection  of  senna 1  ounce,  Troy. 

Make  into  a  mass,  using  syrup  of  ginger  if  too  hard,  roll 
out,  and  cut  into  lozenges  of  20  or  30  grains  each. 

The  compound  licorice  powder  of  the  U.  S.  P. 
compressed  into  a  20-grain  tablet  makes  a  good 
laxative. 


A  Violet  Odor  for  a  Hand  Lotion. 

W.  D.  C.  wants  a  violet  odor  for  a  hand  lotion. 
Any  good  violet  extract  ought  to  be  satisfactory 
and  would  be  cheaper  than  to  make  a  violet  odor. 
Nearly  all  of  the  violet  is  artificial.  A  substance 
called  ionone  is  frequently  used;  this  comes  in  a 
ten-per-cent  solution,  and  should  be  diluted  about 
one  hundred  times,  then  softened  with  rose  and 
jasmin. 


A  Red  Color  for  a  Pomade. 

B.  H.  E,  wants  to  know  what  is  best  to  color 
petrolatum  red  so  that  it  can  be  bottled  and  sold 
as  pomade.  Digest  ground  alkanet  root  in  melted 
petrolatum  for  an  hour  or  so  and  strain,  using  half 
an  ounce  to  the  pint;  or  use  some  of  the  oil-soluble 
red  anilines,  which  can  be  obtained  of  Merck  &  Co., 
New  York  City. 


Massage  Cream. 

W.  H.  W. — There  have  been  several  formulas 
published  in  the  Bulletin  for  a  massage  cream. 
We  have  experimented  some  with  this  article,  but 
as  yet  have  nothing  that  is  entirely  satisfactory. 
We  have  hopes,  however! 


The  Ivks  Portrait  of  De.  Prescott. — This  portrait  of  Dr.  A.  B.  Prescott, 
Dean  of  the  School  of  Pharmacy  of  the  University  of  Michigan,  was  painted 
by  Percy  Ives,  the  Detroit  artist,  three  years  ago.  The  painting  was  pre- 
sented to  the  University  at  that  time  by  the  pharmaceutical  alumni,  on 
which  occasion  also  a  handsome  volume  containing  the  signatures  of  the 
donors  was  presented  to  the  Doctor.  Dr.  Prescott  died  last  month.  An 
editorial  appreciation  of  him  appears  elsewhere  in  this  issue. 
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QUERIES. 


Information  is  given  in  this  department  under  the  follozv- 
%g  conditions  only:  (i)  No  queries  are  answered  by  mail; 
\2)  queries  must  reach  us  before  the  2ist  of  the  month  to  be 
nswered  in  the  Bulletin  of  the  month  following;  (s)  inquir- 
rs  must  in  every  instance  be  regular  subscribers;  and  (4X 
tmcs  and  addresses  must  be  affixed  to  all  communications. 

Liquor  of  Iron  Albuminate. 

L.  E.  E. — There  are  numerous  formulas  for  this 
)reparation,  including  one  in  the  German  Pharma- 
copoeia, which  is  not  quite  satisfactory.  The  follow- 
ing directions  by  Dieterich  and  Barthel  are,  on  the 
whole,  the  best.  The  quantities  must  all  be  taken 
by  weight: 

Dialyzed    iron    12  ounces. 

Distilled   water,  50*   C 400  ounces. 

Mix. 

Then  make  a  solution  of 

Dried  egg  albumen 3  ounces. 

Distilled   water    400  ounces. 

Warm  to  50°  C.  and  pour  into  the  iron  solution,  constantly 
stirring.  Neutralize  the  mixture  with  solution  of  soda,  collect 
the  precipitate  on  cotton  twill,  and  wash  until  free  from 
chloride  (as  judged  by  the  wash-water  giving  no  precipitate 
with  silver  nitrate  solution).  Drain  the  precipitate,  transfer 
it  to  a  tared  gallon  bottle,  and  add 

Solution  of  soda,  sp.  gr.  1.17 J/J,  ounce. 

Shake  or  stir  well  until  solution  is  complete,  then  add 

Alcohol     15  ounces. 

Cinnamon   water    10   ounces. 

Aromatic  tincture    2  drachms, 

previously  mixed.    Finally  add  distilled  water  to  bring  up  the 

weight  to  100  ounces. 

Massage  Cream  Again. 

T.  R.  P. — The  subject  of  massage  cream  has 
been  repeatedly  discussed  in  the  Bulletin  during 
the  past  year.  If  you  will  run  over  this  depart- 
ment of  "Queries"  and  Mr.  Cooban's  adjoining 
department  of  "The  Druggist's  Specialties,"  you 
will  find  many  formulas  and  suggestions,  and  you 
will  also  discover  that  a  formula  was  contributed 
to  page  878  of  the  Bulletin  for  last  September 
by  A.  A.  Dixon.  Perhaps  Mr.  Cooban  also  has 
something  to  offer  on  massage  cream  again  this 
month  in  his  department.  It  would  be  very  strange 
if  he  didn't;  this  subject  and  the  equally  familiar 
one  of  a  shampoo  preparation  have  caused  Mr. 
Cooban  to  lose  his  sleep  for  the  last  six  months. 
Some  of  the^e  days  he  will  utter  the  last  word  on 
both  propositions! 


Wine  of  Pepsin. 

G.  B.  P. — Aren't  you  in  error  in  supposing  that 
the  Pharmacopoeia  contains  a  formula  for  wine  of 
pepsin?  Doubtless  the  following  formula,  taken 
from  the  National  Formulary,  will  serve  your 
purpose : 

Pepsin  (U.  S.  P.) 17.5  grammes. 

Glycerin  50  Co. 

Hydrochloric  acid   (U.  S.  P.) 4  Cc. 

Water    60  Cc. 

Purified  talcum  16  grammes. 

Stronger  white  wine,  a  sufficient  quan- 
tity to  make   1000  Cc. 

Mix  the  water,  glycerin,  and  hydrochloric  acid,  and  agitate 
the  pepsin  with  the  mixture  until  it  is  completely  disinte- 
grated and  apparently  dissolved.  Then  add  enough  stronger 
white  wine  to  make  one  thousand  (1000)  cubic  centimeters, 
mix  the  liquid  intimately  with  the  purified  talcum,  allow  it  to 
stand  for  a  week,  if  convenient,  frequently  shaking,  then  filter, 
and  pass  enough  stronger  white  wine  through  the  filter  to 
restore  the  original  volume. 

Each  fluidrachm  represents  one  grain  of  pepsin 
(U.  S.  P.).  

Essence  of  Pepsin. 

W.  S.  H. — Joseph  Herb,  Ph.D.,  in  a  paper  read 
before  the  last  meeting  of  the  Wisconsin  Pharma- 
ceutical Association,  declared  that  he  had  evolved 
the  following  very  satisfactory  formula  for  essence 
of  pepsin  after  considerable  experimentation: 

Brandy    J4,  pint. 

Glycerin    1  pint. 

Pepsin    (1:3000)     1  ounce. 

Muriatic  acid   (31.9  per  cent) 2  drachms. 

Distilled  water,  enough  to  make.... '5  pints. 
Take  the  brandy,  dilute  it  with  one-half  pint  of  distilled 
water,  add  one  ounce  of  sweet  milk,  shake  well,  and  filter 
through  filtering-paper.  The  filtering  is  done  quickly  and 
results  in  an  almost  colorless  filtrate.  In  the  meantime  dis- 
solve the  pepsin  in  a  mortar  in  two  pints  of  water,  mix  with 
the  filtrate  containing  the  brandy,  and  to  this  add  the  muriatic 
acid,  diluted  with  a  pint  of  distilled  water.  Mix  well  and  fill 
up  with  distilled  water  to  five  pints. 


Butter  Coloring. 

R.  VV.  A. — The  following  formula  is  borrowed 
from  "The  Era  Formulary:" 

Annattoine,  5  ounces;  turmeric  (pulverized),  6  ounces; 
saffron,  1  ounce;  lard  oil,  1  pint;  butter,  5  pounds.  Melt  the 
butter  over  a  water-bath  and  strain  through  linen  cloth.  The 
saffron  is  made  into  ]/2.  pint  tincture,  and  together  with  the 
turmeric  and  annattoine  is  gradually  stirred  into  the  hot 
butter  and  oil,  and  boiled  and  stirred  for  about  fifteen  min- 
utes; then  strain  and  stir  till  cool. 
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Metric  Equivalents. 

W.  C.  F. — The  following  table  of  equivalents 
in  the  metric  and  Troy  or  apothecaries'  systems  of 
weight  is  borrowed  from  Remington's  "Practice 
of  Pharmacy:" 


Gm.      Grs. 

am. 

Grs. 

Gm. 

Grs. 

Gm. 

Grs. 

0.0010  =  ^ 

0.065  = 

1.003 

1  = 

15.43 

100 

=  1543.23 

0.0020  =  i^ 

0.100  = 

1.543 

2  = 

30.86 

125 

=  1929.04 

0.0040  =  tV 

0.130  = 

2.006 

3  = 

46.30 

150 

=  2314.85 

0.0065  =  tV 

0.150  = 

2.315 

4  = 

61.73 

175 

=  2700.65 

0.0081  =  i 

0.180  = 

2.778 

5  = 

77.16 

450 

=  6944.55 

0.0108  =  i 

0.200  = 

3.086 

6  = 

92.60 

550 

=  8487.78 

0.0162  =  4- 

0.300  ^ 

4.630 

7.= 

108.02 

650 

=  10031.01 

0.0324  =  1 

0.500  = 

7.716 

8  = 

123.46 

750 

=  11574.26 

0.0486  =  1 

0.700  = 

10.803 

9  = 

138.90 

850 

=  13117.49 

0.0567  =  1 

0.900  = 

13.890 

10  = 

154.32 

1000 

=  15432.35 

Compound  Syrup  of  Hypophosphites. 

G.  H. — W.  A.  Hall,  in  a  paper  read  last  year 
before  the  Michigan  Pharmaceutical  Association, 
declared  that  the  U.  S.  P.  formula  for  this  syrup 
would  be  found  perfectly  satisfactory  if  the  amount 
of  sugar  were  increased  from  500  to  650  grammes, 
and  if  care  were  taken  to  use  pure  sugar  free  from 


coloring  matter.  He  had  experimented  a  good  deal 
with  the  U.  S.  P.  formula,  and  had  come  to  the 
conclusion  that  it  directed  the  use  of  too  little  sugar. 
As  for  the  elixir  of  the  glycerophosphates  of  lime 
and  soda,  we  are  unable  to  suggest  any  better  for- 
mula than  Mr.  Kirchgessner's,  printed  in  its  modi- 
fied form  on  page  479  of  the  Bulletin  for  last 
November.  If  you  do  not  like  the  color,  you  might 
experiment  with  the  use  of  a  different  menstruum 
than  prune  juice  and  use  some  coloring  agent. 


Remedy  for  Ringzvorm. 
'     D.  C. — Try  the  following: 

(1)  Naphthalin    60   grains. 

Ointment  of  carbolic  acid 2  ounces  av. 

(2)  Salicylic  acid   120  grains. 

Lanolin   J4  ounce  av. 

Lard    J^   ounce  av. 

Apply  night  and  morning. 

(3)  A  more  eflfective  application  than  the  latter  is  a  sat- 
urated solution  of  salicylic  acid  in  collodion.  For  a  time  this 
application  may  be  quite  painful. 


Mr.  Rapelyk's  rHARMACY.— Charles  A.  Rapelye,  of  Hartford,  Conn.,  is  well  known  as  a  successful  pharmacist,  not  only  in  his  own  city  and  State, 
but  throughout  the  country  as  well.  He  has  been  a  member  of  the  American  Pharmaceutical  Association  for  many  years,  and  has  filled  several  offices 
In  that  distinguished  society.  He  is  at  present  chairman  of  the  Section  on  Practical  Pharmacy  and  Dispensing,  and  chairman  also  of  the  Council 
Committee  on  Finance.  In  1900  he  was  secretary  of  the  Section  on  Commercial  Interests,  and  in  1901  served  as  chairman  of  this  section.  In  his  own 
State  Mr.  Rapelye  has  always  been  prominently  identified  with  pharmaceutical  interests.  He  was  elected  president  of  the  Connecticut  Association  in 
1895,  and  was  secretary  for  a  number  of  years  after  1809.  In  1888  Mr.  Rapelye  was  appointed  a  membar  of  the  Board  of  Pharmacy  Commissioners, 
served  out  his  term  of  three  years  in  that  capacity,  and  was  reappointed,  but  declined  the  honor. 


I  Etching  Glass. 

J.  J.  S. — A  glass  etching  preparation  may  be 
ade  by  mixing  sulphate  of  barium  and  fluoride 
ammonia  in  the  proportion  of  three  parts  of  the 
rmer  to  one  part  of  the  latter,  with  sufficient 
sulphuric  acid  to  decompose  the  ammonium  and 
bring  the  mixture  to  the  consistency  of  rich  milk. 
The  mixture  should  be  made  in  a  receptacle  of 
lead,  and  kept  in  a  bottle  of  the  same  material  or 
of  gutta-percha. 

Excipient  for  a  Pill  Prescription. 

B.  F.  D.  wants  to  know  how  to  dispense  the 
following  prescription  for  pills : 

Manganese   dioxide    1  drachm. 

Quinine    sulphate    1  drachm. 

Oil  of  savine   1  drachm. . 

Powdered   cascara   sagrada 1  drachm. 

Mix  and  make  30  pills.    Take  4  each  day. 

Add  to  this  prescription  1  drachm  of  beeswax,  1 
drachm  of  corn-starch,  and  quantity  sufficient  of 
glycerite  of  tragacanth  (N.  F.).  Then  proceed  as 
follows:    Melt  the  wax  and  add  the  oil  of  savine; 
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stir  while  cooling  in  order  to  keep  the  mass  uniform ; 
add  the  starch  and  the  remaining  ingredients,  and 
then  make  a  mass  with  the  glycerite  of  tragacanth. 
On  account  of  the  large  size  of  the  pills,  the 
ordinary  methods  of  using  absorbent  powders  are 
not  admissible  in  this  case.  The  mixture  of  oil  and 
beeswax,  however,  melts  at  the  body  temperature, 
and  for  this  reason  should  not  be  objectionable. 


A  Canary  Bird  Proposition. 
"A  Subscriber." — We  do  not  know  of  any  mirac- 
ulous food  which,  fed  to  canary  birds,  will  cause 
a  change  in  the  color  of  their  plumage.  We  under- 
stand that  Parke,  Davis  &  Co.  have  some  ingenious 
system  of  changing  the  plumage  of  guinea-pigs,  but 
we  believe  that  the  agent  is  applied  on  the  outside, 
and  we  may  hazard  a  shrewd  guess  that  some  of 
the  aniline  dyes  are  used  for  the  purpose.  A  face- 
tious ornithologist  to  whom  we  put  your  query 
suggests  that  you  might  feed  your  canary  bird 
internally  with  some  of  these  dyes.  Pray  do  so 
at  your  own  risk,  however ;  do  not  blame  us  for  the 
consequences. 


Mb.  Rapblye's  Pharmacy. -In  this  view  we  have  the  prescription  and  dispensing  room  of  Mr.  Rapelye's  Pharmacy,  the  salesroom  of  which  is  shown 
on  th«  opposite  page.  The  dispensing  counter  bears  evidence  of  being  carefully  and  systematically  arranged,  and  it  is  a  fact  well  known  that 
Mr.  Rapelye's  patronage  among  the  physicians  of  Hartford  Is  very  large.  The  store  exhibited  in  these  two  engravings  is  located  at  853  Main  Street: 
in  addition  there  is  another  pharmacy  on  Park  Street  which  Mr.  Rapelye  himself  conducted  for  many  years,  and  which,  following  his  establishment 
of  the  present  store,  he  left  largely  in  the  hands  of  his  manager.  The  latter  gentleman,  Mr.  Frank  L.  Palmer,  proved  so  willing  and  capable  an 
assistant  that  he  was  taken  into  partnership,  and  the  store  business  is  now  transacted  under  the  flnu  name  of  Bapelye  &  Palmer. 
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Deodorizing  Benzine. 

W.  A.  H. — The  following  methods  have  been 
suggested,  but  we  are  of  the  opinion  that  benzine 
cannot  be  effectively  deodorized : 

1.  Shake  the  benzine  repeatedly  with  fresh  portions  of 
metallic  mercury,  let  stand  for  two  days,  and  then  rectify. 

2.  Shake  the  benzine  with  sodium  plumbate,  and  rectify. 

3.  The  odor  may  be  partially  removed  by  simply  shaking 
with  charcoal. 

4.  Digest  litharge  in  a  strong  solution  of  soda,  and  with 
this  mixture  shake  the  benzine. 

5.  To  fifty-six  ounces  of  water  in  a  suitable  container  add 
cautiously  eight  fluidounces  of  sulphuric  acid,  and  when  cold 
dissolve  in  the  mixture  one  ounce  of  potassium  permanganate. 
To  this  solution  add  one  gallon  of  benzine,  and  agitate  fre- 
quently for  twenty-four  hours.  Decant  the  benzine,  and  wash, 
in  a  similar  manner,  with  a  solution  of  120  grains  of  potas- 
sium permanganate  and  240  grains  of  caustic  soda  in  two  pints 
of  water.  Decant  the  benzine,  and  finally  wash  thoroughly 
with  water.  The  quantity  of  permanganate  necessary  is  in 
direct  proportion  to  the  impurities  existing  in  the  benzine. 
The  quantity  ordered  is  sufficient  for  a  very  crude  article  and 
may  be  reduced  when  treating  a  purer  quality. 


Tooth-paste. 

F.  R.  T.' — An  excellent  formula  for  tooth-paste 
was  printed  on  page  376  of  the  Bulletin  for  last 
September.  It  contains  glycerin,  however,  and  since 
you  desire  to  avoid  the  use  of  this  agent  we  may 
suggest  the  following  formulas :  , 

(1)  Chalk,    precipitated    8  ounces  av. 

Orris    root,    powder 2  ounces  av. 

White  Castile  soap,  powder....  4  ounces  av. 

Cinnamon,   powder    1  ounce  av. 

Cloves,   powder J/2   ounce  av. 

Mace,  powder y^  ounce  av. 

Honey,  sufficient  to  form  a  paste. 

(2)  Chalk,    precipitated    8  ounces  av. 

Orris  root,  powder   4  ounces  av. 

Pumice  stone,  powder 1  ounce    av. 

White   Castile   soap,   powder...  3  ounces  av. 
Honey,  sufficient  to  form  a  paste. 


Short  Answers. 

T.  J.  M. — In  stating  your  query  you  do  not  con- 
form to  the  requirements  printed  at  the  head  of 
this  department.  Furthermore,  the  pharmacy  board 
question  which  you  mention  can  be  quickly  and 
easily  answered  by  reference  to  any  text-book  on 
botany,  one  of  which  you  must  surely  have  as  a 
student  preparing  for  the  examination. 


E.  W.  V. — If  you  want  to  get  a  satisfactory 
coloring  agent  for  oils  it  would  pay  you  to  corre- 
spond with  some  prominent  dye  house  like  H.  Lie- 
ber  &  Co.,  34  South  Clark  Street,  Chicago,  or 
Kohnstamm  &  Co.,  44  West  Broadway,  New  York 
City. 

E.  W.  L. — In  making  effervescent  salts  the  ingre- 
dients should  not  be  moistened  after  being  mixed 
together.  A  satisfactory  product  will  result  if  the 
acid  and  the  alkali  are  granulated  and  dried  sepa- 
rately and  afterwards  mixed  together. 

F.  A.  W. — The  method  followed  in  coloring  elec- 
tric lamp  bulbs  is  to  dissolve  some  aniline  dye  in 
collodion,  and  use  this  for  coating  the  glass.  Such 
stains  are  not  apt  to  be  permanent,  however;  they 
will  burn  off  in  time. 

The  W.  M.  &  M.  Co. — Information  concerning 
the  use  of  "water-glass"  in  the  preservation  of  eggs 
was  given  on  page  88  of  the  Bulletin  for  last 
month.  More  on  the  subject  appeared  on  page  36 
of  the  January  Bulletin. 

H.  E.  N. — An  excellent  formula  for  tincture  of 
larkspur  seed,  devised  by  H.  M.  O'Neil,  was  printed 
on  page  479  of  the  Bulletin  last  November,  as  you 
will  see  from  your  annual  index  published  in  the 
December  issue. 

A.  W. — Two  good  books  on  pharmaceutical 
arithmetic  are  Sturmer's,  published  by  the  Moore 
&  Langen  Printing  Co.,  Terra  Haute,  Ind.,  and 
Beal's,  published  by  The  Midland  Publishing  Co., 
Columbus,  Ohio. 

E.  W.  L. — In  making  calomel  and  soda  tablets, 
dry  the  two  substances  thoroughly,  granulate  with 
alcohol,  dry,  and  proceed  as  usual.  No  chemical 
action  will  result  under  such  circumstances. 

In  this  department  last  month  we  stated  that  the 
price  of  Purdy's  "Practical  Uranalysis"  was  $3.50, 
whereas  it  should  have  been  given  as  $3.00. 

E.  A.  R. — A  process  for  the  preservation  of  eggs, 
involving  the  use  of  "water-glass,"  was  given  on 
page  36  of  the  January  Bulletin. 

R.  J.  S. — Two  drachms  of  tincture  of  opium  in 
four  ounces  of  soap  liniment  makes  a  good  remedy 
for  frost-bitten  feet. 

D.  F.  D. — We  are  not  able  to  find  a  formula  for 
compound  elixir  of  quassia. 
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EDITORIAL. 


TWO   DRUGGISTS  AND  THEIR  PROFITS. 

Not  long  ago  a  Chicago  druggist  gave  figures  in 
"N.  A.  R.  D.  Notes"*  showing  in  detail  what  his 
business  had  been  in  1904  and  how  much  money  he 
had  made.  The  figures  were  very  interesting  and 
deserving  of  careful  study.  The  druggist  had  done  a 
business  of  $17,757  for  the  year.  This  was  nearly 
eighteen  thousand  dollars  in  round  terms,  and  a  daily 
average  of  almost  fifty  dollars.  As  the  rank  and 
file  of  drug  stores  go,  this  was  a  nice  business  and 
considerably  above  that  of  the  general  run  of  phar- 
macies. But  yet  a  net  profit  of  only  $1580  was  real- 
ized! In  addition  the  druggist  made  $420,  but  this 
simply  represented  6  per  cent  interest  on  his  invest- 
ment of  $7000,  and  should  of  course  not  be  included 
in  the  profits. 


"Vol.  Ill,  No.  18. 


Now  there  is  something  wrong  somewhere  with 
this  druggist's  business.  An  annual  trade  of  eighteen 
thousand  dollars  ought  to  yield  a  much  larger  profit 
than  sixteen  hundred  dollars.  Many  druggists  do 
better  than  this  with  smaller  businesses.  We  know 
of  a  Detroit  druggist,  for  instance,  who  last  year  did 
a  business  of  $8500,  and  who  cleaned  up  a  profit  of 
over  two  thousand  after  deducting  the  interest  on 
the  investment.  Here  is  a  man  with  less  than  half 
the  yearly  volume  of  trade  obtaining  a  profit  of 
over  a  quarter  more!  How  is  the  difference  to  be 
accounted  for? 

For  one  thing  the  Chicago  man's  expenses  are 
too  great.  His  percentage  expense  is  31,  when  it 
ought  not  to  be  more  than  23  or  25  on  a  business 
of  his  size.  The  Detroit  man's  percentage  expense 
was  only  30,  despite  the  fact  that  he  paid  himself 
a  salary  of  $1600  where  the  Chicago  man  allowed 
only  $1200,  and  despite  the  additional  fact  that  his 
business  was  much  smaller.  Our  Detroit  friend, 
indeed,  could  easily  increase  his  business  to  $12,000 
without  enlarging  his  actual  expenses  scarcely  at 
all.  It  would  cost  him  no  more  for  rent,  no  more 
for  light  and  heat,  no  more  probably  for  clerks  and 
other  help,  and  only  little  if  any  more  for  insurance 
and  stock.  As  the  business  in  a  retail  drug  store 
increases  the  percentage  expense  should  markedly 
decrease,  and  yet  this  expense  is  greater  with  the 
Chicago  druggist  than  with  our  Detroit  friend, 
though  his  trade  is  over  twice  as  large ! 

Another  difficulty  is  that  the  Chicago  man  does 
not  make  a  sufficiently  large  gross  profit  on  his 
goods.  He  says  this  amounts  to  about  33  1/3  per 
cent  of  the  selling  price.  The  Detroit  druggist,  on 
the  other  hand,  averages  a  gross  profit  of  about  40 
per  cent.  The  latter  has  to  keep  down  to  schedule 
prices;  he  avoids  making  any  charges  that  seem 
excessive  to  his  patrons;  but  somehow,  partly  by 
adroit  management,  partly  by  handling  a  class  of 
goods  that  yield  good  profits,  he  manages  to  make  it 
pay  him  to  be  a  retail  druggist. 

It  is  of  course  far  easier  to  point  out  errors  than 
it  is  to  correct  them.     Possibly  our  Chicago  friend 
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is  so  situated  that  be  can  do  no  better.  But  we 
cannot  help  feeling  that  something  is  far  wrong 
when  on  a  yearly  business  of  eighteen  thousand  dol- 
lars he  is  able  to  put  only  sixteen  hundred  dollars 
in  his  pocket.  He  certainly  hasn't  made  the  most 
of  the  really  fine  business  that  he  has  worked  up. 

What  do  our  readers  think  about  it?  We  should 
be  glad  to  have  letters  for  publication  from  them, 
giving  their  opinions  and  personal  experiences,  and 
we  shall  be  pleased,  in  printing  any  communication, 
to  withhold  the  author's  name  in  case  he  does  not 
desire  to  have  his  identity  divulged.  This  question 
is  one  of  cardinal  importance,  and  every  druggist 
should  feel  a  vital  interest  in  it. 


BETTER  PRICES   FOR  PRESCRIPTIONS. 

Much  complaint  has  recently  been  voiced  at  asso- 
ciation gatherings  and  in  the  pharmaceutical  press 
that  druggists  do  not  get  better  prices  for  prescrip- 
tions. Mr.  Frank  E.  Falkenburg,  of  Chicago,  has 
written  several  articles  on  the  subject  and  has  been 
quoted  quite  extensively  with  almost  enthusiastic 
approval.  Mr.  Falkenburg  is  represented  as  a  drug- 
gist who  has  made  his  business  a  very  profitable 
one  by  wise  prescription  pricing,  whereas  otherwise 
his  financial  returns  would  have  been  indifferent. 

His  chief  argument  is  that  the  synthetic  remedies 
of  to-day,  more  expensive  than  the  old  line  medica- 
ments of  the  past,  increase  the  cost  of  prescriptions 
very  considerably,  and  that  druggists,  foolishly 
enough,  are  still  charging  the  same  old  prices. 
Here  is  a  salient  paragraph  from  a  paper  read  by 
Mr.  Falkenburg  before  the  Chicago  Retail  Drug- 
gists' Association : 

Take,  for  instance,  fluid  prescriptions.  Where  formerly  a 
2-,  4-,  6-,  or  8-ounce  mixture  cost  the  druggist  8,  12,  18,  or  20 
cents,  to-day  it  will  cost  him  in  many  instances  20,  30,  40,  or 
60  cents,  yet  he  is  not  receiving  one  cent  more  than  he  did 
twenty  years  ago,  owing  to  the  archaic  system  of  charging  that 
has  been  allowed  to  exist.  Why  should  we  continue  to  ask 
only  35  cents  for  a  two-ounce  mixture,  fifty  cents  for  a  four- 
ounce  mixture,  65  cents  for  a  six-ounce  mixture,  and  75  cents 
for  an  eight-ounce  mixture  when  the  cost  of  the  prescription 
is  very  nearly  those  amounts,  and  frequently  (if  the  druggist 
would  only  stop  for  a  few  seconds  and  estimate  the  price  of 
the  several  ingredients)  it  is  more,  the  druggist  actually,  as  I 
can  testify  in  a  number  of  cases  which  have  come  to  my 
knowledge,  selling  a  prescription  at  a  loss,  receiving  a  smaller 
amount  for  the  medicine  than  the  wholesale  cost  of  the  in- 
gredients. 

Mr.  Bodemann,  the  irrepressible,  has  also  vented 
his  ire  on  the  subject,  as  this  characteristic  quota- 


tion, taken  from  a  letter  in  "N.  A.  R.  D.  Notes," 
will  indicate: 

For  heaven's  sake,  look  at  my  last  plumber's  bill.  The 
hydrant  was  leaking;  I  sent  for  a  plumber;  he  looked  at  it, 
25  cents ;  went  to  the  shop,  25  cents ;  came  back,  25  cents ; 
turned  the  monkey-wench,  25  cents;  brought  a  helper  along 
to  look  at  him,  50  cents ;  solder  and  borax  which  he  did  not 
use  at  all,  35  cents;  total,  $1.85  for  the  job.  Are  we  paid  for 
our  time  at  that  rate?  Is  our  time  worth  less?  Does  the 
plumber  have  to  go  through  college?  No — but,  by  the  eternal, 
he  charges  stiff  margins  and  spends  his  evenings  in  the  bosom 
of  his  family,  while  we  have  to  live  like  owls ! 

Then  Mr.  Burke,  of  Detroit,  whose  chairman's 
address  before  one  of  the  A.  Ph.  A.  sections  was 
printed  in  the  December  Bulletin,  argues  con- 
vincingly that  the  druggist  is  about  the  only  profes- 
sional or  business  man  who  does  not  base  his  charges 
(prescription  charges)  upon  his  degree  of  educa- 
tion, skill,  and  reputation.  The  doctor,  the  dentist, 
the  lawyer,  even  the  tailor  and  the  dressmaker — 
these  all  have  the  self-respect  to  demand  what  they 
think  their  services  are  worth,  but  the  druggist, 
apparently  lacking  both  professional  pride  and  busi- 
ness acumen,  is  content  to  ask  what  everybody  else 
is  asking. 

It  is  time  that  pharmacists  got  better  prices  for 
prescriptions.  We  agree  with  Mr.  Falkenburg  that, 
wherever  it  is  possible,  a  prescription  should  yield 
at  least  a  200  per  cent  profit.  The  wise  and  skilful 
druggist  will  hold  this  rule  above  him  and  conform 
to  it  as  courageously  as  Mr.  Falkenburg  has  done, 
and  with  equal  betterment  of  his  financial  showing. 


"THERE  ARE  OTHERS." 

"Are  you  going  to  make  a  pharmacist  of  your 
son?"  the  Bulletin  asked  a  prominent  druggist  not 
long  ago.  "No,  sir,"  was  the  emphatic  reply;  "my 
son  will  go  into  something  where  he  will  not  have 
to  dig  as  hard,  as  his  father  has  to  get  along  in  the 
world." 

One  has  but  to  ask  this  question  often  to  get  the 
same  reply  with  a  frequency  that  is  disheartening. 
And  yet  the  answer  is  in  our  opinion  illogical.  The 
inference  is  that  success  is  easier  won  in  other  call- 
ings; and  without  arguing  on  the  present  occasion 
why  we  think  this  inference  is  largely  unjustified 
let  us  repeat  a  tale  of  woe  that  we  find  in  the  Public 
Ledger  of  Philadelphia  from  a  physician  who  hides 
himself  under  the  now,  de  plume  of  "Julius  Galen. 
M.D." 

Dr.  "Galen"  bewails  the  commercialism  that  has: 
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crept  into  the  medical  profession.  He  recites  the 
evils  incident  to  the  overcrowding  of  the  profes- 
sion, the  hospital  and  dispensary  abuses,  the  club 
and  lodge  organizations  who  employ  physicians  for 
a  paltry  sum,  and  other  equally  disastrous  condi- 
tions. Under  the  circumstances  he  says  "fully  one- 
half  of  the  profession  is  not  making  a  good  living." 
He  is  "unable,  indeed,  to  picture  a  more  pitiable 
object  than  the  ordinary  physician  struggling  along 
to  support  a  family  with  the  uncertainties  and 
changed  conditions  of  to-day."  He  declares  "there 
is  far  too  much  work  and  study  and  responsibility 
in  medicine  for  too  little  money.  The  ordinary 
mechanic  makes  more  money  at  present  than  the 
average  doctor,  and  he  has  three  times  the  leisure, 
besides  the  satisfaction  of  knowing  when  his  day's 
work  is  done."  And,  finally,  Dr.  "Galen"  tells 
about  one  physician  in  the  historic  town  of  Gettys- 
burg who  recently  committed  suicide  because  he 
hadn't  enjoyed  a  day's  vacafion  in  22  years! 

Doesn't  all  this  sound  strangely  familiar?  Isn't 
it  for  all  the  world  a  repetition  of  the  complaints 
that  are  entered  against  our  own  calling  of  phar- 
macy to  such  a  wearisome  extent?  The  simple  fact 
is  that  the  competition  in  all  professions  is  more 
severe  to-day  than  it  has  ever  been  before,  and  that 
pharmacy  is  no  worse  off  than  its  sister  occupa- 
tions. The  spread  of  education  largely  accounts 
for  this;  the  quickening  and  betterment  of  our 
transportation  and  industrial  machinery  is  another 
factor;  but,  whatever  the  reason,  the  fact  remains, 
and  out  of  it  grows  another  fact.  While  on  the 
one  hand  it  is  easier  to  fail  than  it  was  before,  it 
is  also  possible  to  succeed  in  a  measure  which  the 
previous  day  of  smaller  things  rendered  out  of  the 
question. 

Yes,  there  are  bigger  prizes  to-day  than  ever 
before,  but  they  can  be  won  only  by  Brains,  Indus- 
try, Initiative,  and  Self-sacrifice.  There  is  one  man 
in  Chicago  who  makes  $30,000  a  year  out  of  a  single 
retail  pharmacy.  Could  that  have  been  done  thirty 
years  ago? 


Portland,  Gkecmsn,   Aug.   16,   1904. 
To   the    Editors: 

The  Bulletin  of  Pharmacy  is  far  ahead  of  all  other 
journals  in  the  pharmacy  world,  and  we  far  Westerners  swear 
by  it.  The  camp-fire  is  interesting,  the  formulas  and  other 
informatipn  very  helpful,  and  the  Observer  is  pertinent. 

Ross  M.  Plummer. 

It  strikes  us  that  the  Observer  is  pretty  often 
nnpertinent. 


THE  OBSERVER'S  COLUMN. 

What  a  beautiful  house  it  was!  The  Observer 
gasped  in  surprise  as  he  crossed  the  threshold. 
Fully  half  of  the  first  floor  was  one  large  room,  and 
.  it  was  one  of  the  most  attractive  rooms  the  Observer 
had  ever  seen.  Grecian  pillars  supported  the  ceiling 
down  the  center;  Oriental  rugs  and  animal  skins 
were  scattered  about  on  the  floor  in  pleasing  dis- 
array; there  was  a  deep  and  comfortably  uphol- 
stered window  seat;  plain  but  comfortable  rockers 
and  large  Morris  chairs  luxuriously  invited  you  into 
their  depths;  down  at  the  farther  end  of  the  room 
was  a  Concert  Grand  piano;  there  were  statuary 
and  pictures — just  enough  to  be  truly  decorative; 
the  woodwork  and  floors  were  of  black  walnut  in 
dull  finish;  and  everything  was  so  simple  and  yet 
so  elegant,  so  much  in  taste  and  yet  without  display, 
so  attractive  and  artistic  and  altogether  delightful! 

And  then  the  Observer's  host  took  him  into  the 
library — and  such  a  library!  Large  window  seats, 
built-in  book  cases  and  cupboards  with  leaded  glass, 
the  most  comfortable  of  comfortable  chairs,  a  great, 
massive  center  table  with  everything  on  it  to  read 
and  an  open  box  of  cigars,  perfectly-framed  por- 
traits of  the  great  authors,  everything  in  black  wal- 
nut again,  a  large  handsome  lamp  throwing  a  soft 
red  glow  over  all — could  anything  breathe  an  air 
of  greater  comfort  and  luxury  and  home  delight? 

The  Observer  finally  pulled  himself  together  and 
gave  voice  to  the  surprise  that  had  rapidly  been 
developing  within  him.  "You  a  retail  druggist — 
a  retail  druggist !  When  do  you  find  time  to  spend 
amid  such  home  charms?  Why,  you've  fixed  this 
up  with  the  loving  care  that  a  man  exerts  when  he 
is  able  for  several  hours  every  day  to  withdraw  him- 
self from  the  cares  of  the  world  and  business  and 
give  himself  up  to  the  delights  of  home  and  family. 
I  should  think  it  would  be  tantalizing — perfectly 
maddening!"  And  the  Observer  would  have  gone 
on  with  increased  vehemence  if  his  friend  had  not 
broken  in  with  a  question. 

"Do  you  know  how  old  I  am  ?" 

"No.    I  should  guess  about  40." 

"Well,  I  am  one  year  short  of  fifty.  I  have  been 
in  the  drug  business  for  thirty-five  years.  I  have 
for  over  twenty-five  years  been  a  proprietor  in  this 
town.  Have  I  not  earned  a  right  to  some  comfort  ? 
Two  or  three  years  ago  I  pulled  myself  up  with  a 
jerk  and  stopped  to  see  whither  I  was  going.  I 
found  that  I  was  working  just  as  hard  and  just  as 
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continuously  as  I  had  at  25,  and  that  I  would  prob- 
ably keep  my  nose  to  the  grindstone  all  my  life 
unless  I  had  sense  enough  to  take  it  off. 

"I  made  up  my  mind  it  was  about  time  I  had  a 
little  of  the  comfort  that  other  men  have.  I  was 
fairly  well  off  financially,  I  had,  besides  my  store, 
several  pieces  of  property  that  yielded  me  a  nice 
income,  I  had  a  good  business.  What's  the  use  of 
keeping  up  the  existence  of  a  slave  in  order  to  get 
a  few  additional  dollars?  Is  it  worth  the  sacrifice? 
What  good  does  the  money  do  you  when  you  get 
it  if  you  don't  know  how  to  enjoy  it? 

"Well,  I  decided  to  build  a  home,  build  it  right, 
and  then  get  the  most  from  it.  Here  it  is.  Do  I 
enjoy  it?  Most  assuredly.  When  I  come  home  to 
dinner  at  6  o'clock  I  am  done  work  for  the  day,  and 
Sundays  I  rarely  go  near  the  store  at  all.  Why 
should  I  ?  I  have  a  good  head  clerk,  pay  him  a  nice 
salary,  and  he  is  perfectly  competent  to  manage 
things  in  my  absence.  Let  the  boys  do  the  hard 
and  the  long  work,  I  had  to  while  I  was  their  age, 
but  I  don't  see  any  necessity  of  doing  it  any  longer. 

"From  now  on,"  concluded  the  Observer's  friend, 
"I  am  going  to  live.  I  am  going  to  enjoy  the  sweet 
that  life  has  for  everybody  if  he  will  only  be  wise 
enough  and  sensible  enough  to  see  it  and  to  grasp  it, 
I  have  gone  without  it  long  enough !" 


THE  MONTH, 


Apropos  of  Mr,  Hynson's  idea  that  "Doctor  of 
Pharmacy"  should  be  the  degree  given  to  pharma- 
ceutical graduates,  the  question  might  be  asked: 
"Are  they  not  as  worthy  of  the  title  of  Doctor  as  the 
young  man  or  woman  who  leaves  the  sewing  table 
or  the  plow  and  goes  through  a  six-  or  eight-months' 
course  of  quick  preparation  and  becomes  a  "Doctor 
of  Osteopathy?" 


The  J.  C.  Ayer  Company  has  caused  some  sur- 
prise by  the  announcement  that  hereafter  it  will  print 
upon  the  labels  of  all  of  its  products  a  statement 
indicating  the  ingredients  thereof.  Was  it  the 
charges  of  Editor  Bok  of  the  Ladies'  Home  Journal 
that  compelled  the  Ayer  Company  to  take  this  step 
in  self-defense? 


Again  the  subject  is  being  agitated  in  Chicago 
of  consolidating  the  two  colleges  of  pharmacy.  It 
is  a  very  pretty  dream,  but  scarcely,  we  think,  likely 
to  be  realized. 


Doubtless  considerable  public  in- 
hub^aIS^crv.      i^ry  was  done  the  N.  A.  R.  D. 

cause  last  month  by  the  sensa- 
tional newspaper  reports  growing  out  of  the  deposi- 
tions taken  in  the  Loder  anti-trust  case  in  Chicago. 
No  more  unfortunate  time  for  these  reports  could 
have  been  selected.  Just  now  the  public  mind  is 
inliamed  against  tyrannical  and  greedy  trusts  of  all 
kinds,  and  is  deeply  engrossed  in  the  Lawson  dis- 
closures and  in  the  beef  trust  and  Standard  oil  inves- 
tigations. When  Loder's  attorney  rushed  into  print 
with  the  statement  that  there  was  a  national  drug 
trust  quite  as  domineering  as  the  Standard  Oil  Co. 
or  the  beef  trust,  and  quite  as  deserving  of  govern- 
mental investigation  and  prosecution,  the  public  was 
willing  to  believe  the  truth  of  such  statements,  false 
and  misleading  as  they  were.  Just  what  will  be 
the  outcome  of  the  Loder  suit,  in  which  damages 
of  $100,000  are  asked  from  certain  wholesale  and 
retail  druggists  of  Philadelphia  under  the  federal 
or  Sherman  anti-trust  law,  remains  to  be  seen.  The 
N.  A,  R.  D,  officials,  backed  up  by  the  famous  Park 
decision,  the  recent  Piatt  decision,  and  other  deci- 
sions no  less  favorable  in  nature,  express  them- 
selves as  being  very  hopeful.  After  taking  the 
depositions  of  Secretary  Wooten  and  other  N.  A.  R. 
D.  officials  in  Chicago,  Loder's  attorney  proceeded  to 
Indianapolis,  where  similar  treatment  was  accorded 
Messrs,  Carey  and  Holliday  of  the  Jobbers'  Com- 
mittee on  Proprietary  Remedies,  and  Mr.  Tom, 
secretary  of  the'  N,  W.  D.  A. 


TWO  MORE 

FAVORABLE 
DECISIONS 


Meanwhile  two  or  three  addi- 
tional decisions  favoring  the  N. 
A.  R,  D,  cause  have  been  rendered 
during  the  last  few  weeks.  The  Miles  Medicine  Co. 
won  a  complete  victory  in  a  Cleveland  case  that  has 
been  dragging  along  in  the  courts  for  several 
months.  It  seems  that  a  large  department  store, 
after  signing  the  contract  not  to  sell  the  Miles 
goods  below  the  printed  figures,  deliberately 
ignored  the  contract  and  began  offering  the  articles 
at  79  cents.  The  Miles  Co.  asked  for  an  injunction 
preventing  the  defendants  from  selling  their  goods 
at  less  than  contract  prices,  and  this  injunction  was 
granted  by  the  court.  It  is  said,  however,  that  the 
case  will  be  appealed.  An  even  more  sweeping  legal 
victory  has  been  secured  by  the   Phenyo-Caffeine 
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o.  in  the  Supreme  Court  of  Massachusetts.  A 
retail  cutter,  purchasing  the  goods  by  indirection 
through  a  contract  retailer,  and  afterwards  selling 
them  at  a  cut  price,  was  enjoined  from  following  out 
the  practice  in  the  future — an  injunction  which  is 
noteworthy  as  taking  its  place  alongside  another 
injunction  granted  in  Massachusetts  a  few  months 
ago,  likewise  indicating  that  a  cutter  who  secures 
contract  goods  by  indirection  is  quite  as  amenable  to 
prosecution  as  one  who  is  himself  a  party  to  the 
contract.  An  injunction  of  practically  the  same 
import  has  also  just  been  granted  in  Pittsburg  with 
respect  to  the  Miles  goods. 

*     *     * 


THE  NEW  YORK 
SITUATION. 


That  the  N.  A.  R.  D.  workers  and 
the  pharmaceutical  leaders  in 
Greater  New  York  were  wise  in 
deciding  to  ignore  the  existing  local  associations, 
and  to  build  up  in  the  city  an  organization  system 
perfectly  aligned  with  the  N.  A.  R.  D.,  becomes 
more  and  more  apparent  with  the  passing  weeks. 
The  initial  meeting  was  held  last  month  under  con- 
siderable enthusiasm.  Several  members  of  what  is 
called  the  "Drug  Merchants'  Association,"  a  body 
comprising  the  few  largest  retailers  in  New  York 
and  Brooklyn,  were  at  the  meeting,  and  their  pres- 
ence indicated  that  the  movement  starts  out  under 
harmonious  prospects.  Dr.  Anderson  presided,  and 
committees  were  appointed  to  draw  up  by-laws  for 
definite  organization  as  soon  as  possible.  On  the  28th 
organization  was  definitely  completed  and  perma- 
nent officers  elected.  Up  to  the  15th  of  last  month, 
since  which  time  we  have  seen  no  figures,  500  of 
the  2000  druggists  had  joined  this  central  associa- 
tion; and  it  will  doubtless  be  relatively  easy  to  get 
the  remaining  1500  into  line  as  soon  as  the  work  of 
district  organization  becomes  possible.  Now  that 
the  right  kind  of  a  start  has  been  made  in  New 
York  gratifying  results  may  be  expected  to  follow 
ere  long. 

*     *     * 

In  Massachusetts  there  is  a  law 
'ThTsITtioT''''  giving   pharmacists   the   right   to 

sell  liquor  for  medicinal,  chemical, 
and  sacramental  purposes,  provided  the  sale  be  reg- 
istered in  each  case,  and  provided  the  State  Board 
of  Pharmacy  have  passed  upon  the  application  of 
every  pharmacist  for  a  license.  The  Board,  as  is 
well  known,  has  the  further  right  to  suspend  or 
revoke  the  pharmaceutical  registration  of  any  drug- 
gist convicted  of  the  violation  of  the  act  in  a  respon- 


sible court  of  law.  Under  these  conditions  the 
illegitimate  sales  of  liquor  have  been  pretty  well 
reduced  in  Massachusetts.  Now,  however,  there 
seems  to  be  a  movement  on  foot  to  abolish  what  is 
called  the  "sixth  class  licenses"  for  druggists,  and  to 
pass  a  more  rigid  law  permitting  druggists  to  sell 
liquor  only  on  a  physician's  prescription.  A  bill  to 
this  effect  has  been  introduced  into  the  State  legis- 
lature, and  we  understand  that  it  will  probably  be 
defeated.  It  seems  to  us  that  it  should  be.  Liquors 
are  recognized  in  the  United  States  Pharmacopoeia; 
they  are  valuable  medicaments;  they  are  often 
needed  by  respectable  people  for  entirely  legitimate 
purposes,  and  it  is  right  and  necessary  that  proper 
users  of  liquors  should  be  permitted  to  go  to  the 
druggist  for  them  without  first  having  to  submit 
themselves  to  the  expense  and  annoyance  of  pro- 
curing a  physician's  prescription.  Such  a  law, 
indeed,  would  be  honored  more  often  in  the  breach 
than  in  the  observance,  and  in  the  end  would  thus 
do  more  harm  than  good. 


ANTNCOCAINB 
EFFORTS. 


The  Board  of  Pharmacy  of  Illi- 
nois has  begun  another  vigorous 
crusade  against  the  illegitimate 
sale  of  cocaine.  Adolf  Brendecke,  successfully 
prosecuted  several  times  before,  was  again  fined 
$100  last  month,  and  a  suit  for  $5000  was  entered 
against  another  chronic  offender,  Louis  Re.  Re 
has  been  repeatedly  fined,  and  the  present  suit  is 
one  which  lawyers  call  an  "action  in  debt."  The 
Board  has  been  busy  for  several  weeks  getting 
thorough  evidence  against  these  and  other  violators 
of  the  law,  and  they  have  every  reason  to  expect  a 
successful  conviction  in  each  case.  A  novel  part 
of  the  Board's  recent  effort  is  that  of  proceeding 
against  clerks  as  well  as  proprietors.  A  clerk  will 
think  twice,  it  is  thought,  before  he  will  jeopardize 
his  registration  certificate  by  violating  the  law. 
Altogether,  the  Board  is  now  making  the  most  sys- 
tematic effort  to  uproot  the  cocaine  evil  that  has  so 
far  been  put  forth,  and  that  it  will  succeed  thor- 
oughly in  its  efforts  is  the  earnest  desire  of  every 
reputable  pharmacist.  Mr.  Bodemann  has  especial 
charge  of  this  feature  of  the  Board's  activities  and  is 
doing  heroic  work.  Incidentally,  we  note  that  a 
grand  jury  in  Newark  is  investigating  charges 
against  a  druggist  said  to  have  violated  the  State 
anti-cocaine  law.  This  law  has  been  so  vigorously 
enforced  of  late  in  Newark  that  the  traffic  has 
largely  ceased. 
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While  we  are  on  this  subject  of 
'^'^LEaisLAT?ON.''^^  anti-cocaine  reform,  it  is  import- 
ant to  note  that  two  bills  have 
recently  made  their  appearance  before  State  legisla- 
tures— one  in  Missouri  and  one  in  Minnesota.  The 
Missouri  measure,  indeed,  has  passed  both  houses, 
been  signed  by  the  governor,  and  is  therefore  a  law. 
We  are  not  able  to  describe  the  measure  further 
than  to  say  that  it  restricts  the  sale  of  cocaine  to  a 
physician's  prescription.  The  Minnesota  bill  is 
apparently  of  a  similar  nature,  and,  while  not  intro- 
duced by  the  pharmacists  themselves,  is  receiving 
their  hearty  support.  In  the  third  place  the  Chicago 
and  Illinois  druggists  are  considering  the  feasibility 
of  attempting  to  secure  a  new  statute  modeled  after 
the  Beal  anti-cocaine  law,  approved  last  year  by  the 
A.  Ph.  A.  at  the  Kansas  City  meeting.  This  suggests 
the  comment  that  every  new  anti-cocaine  measure 
ought  to  be  based  upon  the  Beal  draft.  The  latter 
is  altogether  the  best  bill  that  it  is  possible  to  draw 
at  the  present  time,  and  it  should  be  employed  for 
the  further  reason  that  the  various  State  measures 
ought,  so  far  as  possible,  to  be  of  a  similar  nature. 
This  is  necessary  if  the  evil  is  to  be  attacked  every- 
where with  complete  success.  The  Beal  law  has 
been  repeatedly  printed  in  all  the  drug  journals,  and 
copies  of  it  may  be  easily  obtained  from  Prof. 
"James  H.  Beal  himself  at  Scio,  Ohio.  The  New 
York  anti-cocaine  bill  is  still  pending. 

OTHER  Other     bills     of     pharmaceutical 

PHARMACEUTICAL  interest  have  appeared  in  the 
legislatures  of  various  States,  in 
addition  to  the  ones  mentioned  in  the  March  Bul- 
letin. The  familiar  formula-on-the-package  bill 
has  been  introduced  in  the  Texas  legislature,  while, 
surprisingly  enough,  one  has  actually  been  made 
law  in  Vermont.  Both  in  Maine  and  in  Minnesota, 
measures  have  been  brought  forth  providing  that 
all  patent  medicines  containing  opium,  chloral,  or 
cocaine  shall  contain  a  statement  indicating  the 
quantity  thereof  on  the  label.  A  bill  in  the  Minne- 
sota legislature  would  prohibit  the  careless  distri- 
bution of  medicinal  samples  on  door-steps  and  in 
yards.  Another  in  Louisiana  would  cause  the 
Board  of  Pharmacy  to  cease  its  practice  of  register- 
ing all  pharmacists  upon  diploma  in  lieu  of  an 
examination.  A  North  Dakota  measure,  providing 
that  the  State  Agricultural  Department  shall  have 
charge  of  the  analyses  of  the  drugs  and  medicines 
collected  in  the  pharmacies  of  the  State,  has  been 


vigorously  opposed  by  the  druggists.  Mr.  Ebert, 
representing  the  A.  Ph.  A.,  made  a  special  trip  from 
Chicago  to  appear  against  the  bill.  The  bill  of  the 
Pennsylvania  druggists,  permitting  them  to  use 
sodium  benzoate  for  their  soda  fountain  syrups 
within  prescribed  amounts,  and  giving  them  the 
right  to  employ  harmless  coloring  agents,  has  been 
vetoed  by  the  governor,  much  to  the  disappointment 
of  the  pharmacists  of  the  State. 


A  THIRD 
GRADUATION 


One  of  the  epoch-making  events 
of  last  month  was  the  introduction 
PREREQUISITE  BILL.   -^^^  ^^^  Minnesota  legislature  of 

a  graduation  prerequisite  bill.  Last  month  we 
reported  that  the  Pennsylvania  druggists  had  taken 
this  gratifying  step,  and  of  course  everybody  is 
familiar  with  the  law  which  was  obtained  last  year  . 
by  the  pharmacists  of  New  York  State.  If  the 
Minnesota  and  Pennsylvania  measures  secure  a  place 
on  the  statute  books,  a  considerable  advance  in  the  . 
prerequisite  movement  will  be  registered.  With 
both  these  measures  graduation  is  exacted  only  of 
the  pharmacist  who  would  be  a  proprietor,  and  not 
of  the  clerk.  The  Pennsylvania  bill  would  become 
operative  January  1  of  next  year,  while  it  is  stipu- 
lated in  the  Minnesota  measure  that  it  would  not  go 
into  effect  until  July  1,  1908,  in  order,  presumably, 
that  the  clerks  and  druggists  of  the  State  may  pre- 
pare themselves  for  the  change.  This  period  of 
preparation  is  not  considered  so  necessary  in  Penn- 
sylvania for  the  reason  that  the  movement  has  been 
agitated  for  many  years  and  is  thoroughly  familiar 
to  everybody.  The  Pennsylvania  measure,  while 
opposed  in  some  quarters,  is  being  vigorously  sup- 
ported by  the  leading  pharmacists  of  the  State  and 
seems  reasonably  sure  of  the  signature  of  the  gov- 
ernor, in  whose  hands  it  is  at  this  writing. 


*     * 


The  death  of  Dr.  Prescott  has 
DR.  PRESCOTT.  Called  forth  a  regret  so  deep  and 
so  wide-spread  as  to  indicate,  not 
only  the  national  and  international  reputation  of 
the  man,  but  also  the  veneration  in  which  he  was 
everywhere  held.  Several  plans  are  on  foot  for 
honoring  his  memory.  It  has  been  suggested  that 
the  forty  or  fifty  Detroit  alumni  of  the  School  of  ii 
Pharmacy  form  a  Prescott  Club  to  dine  every  year 
on  December  12,  the  Doctor's  birthday  anniversary. 
The  Michigan  Pharmaceutical  Association  proposes 
to  set  aside  one  session  of  the  forthcoming  annual 
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meeting"  as  a  memorial  service,  and  have  promi- 
nent members  read  papers  on  various  aspects  of  the 
Doctor's  character  and  achievements.  The  Council 
of  the  A.  Ph.  A.  has  appointed  a  committee  to  draw 
up  resolutions  concerning  the  Doctor's  death,  and  it 
seems  not  unlikely  that  some  action  will  be  taken 
later  on  towards  perpetuating  his  memory  in  a  more 
definite  and  lasting  manner.  Elsewhere  in  this  issue 
of  the  Bulletin  we  are  much  pleased  to  present  a 
very  appreciative  sketch  of  the  Doctor's  character 
and  achievements  at  the  hands  of  Professor  Schlot- 
terbeck,  an  able  and  conspicuous  member  of  the 
faculty  of  the  University  School  of  Pharmacy. 


MR.  NEWBERRY'S 
APPOINTMENT. 


Truman  H.  Newberry,  of  Detroit, 
a  prominent  stockholder  in  the 
corporation  of  Parke,  Davis  & 
Co.,  and  a  member  of  the  Board  of  Directors,  was 
last  month  appointed  assistant  secretary  of  the  navy 

by  President  Roosevelt. 
It  was  rumored  also 
that  he  was  slated  by 
the  President  to  be 
advanced  to  the  secre- 
taryship later  on  when 
some  contem  plated 
changes  transpire.  It 
is  thought  that  ill 
health  will  compel 
Secretary  Hay  to  re- 
sign, in  which  event 
Secretary  Taft  will  l:e 
transferred  to  the  State 
Dep'^irtment  and  Secre- 
tary Moody  in  turn  to  the  War  Department,  thus 
leaving  the  Navy  portfolio  vacant.  Mr.  Newberry 
formed  a  close  friendship  with  the  President  prior  to 
the  Spanish-American  war,  when  Mr.  Roosevelt 
was  assistant  secretary  of  the  navy,  and  the 
Detroiter  was  prominently  identified  with  the  naval 
militia  from  Michigan — the  militia  with  which  he 
afterwards  served  during  the  war  as  lieutenant  on 
the  Yosemite. 


''What  remedy  is  ethical  and  what 
ethic!uJremedv?    remedy  is  not  ?"  This  question  has 
been  asked  by  physicians  so  often, 
and  the  answers  have  been  so  uncertain  and  confus- 
ing, that  the  American  Medical  Association  has  now 
appointed  a  "Council  on  Pharmacy  and  Chemistry" 


especially  for  the  purpose  of  settling  the  question 
authoritatively.  A  book  entitled  "New  and  Non- 
official  Remedies"  will  be  published  by  the  Associa- 
tion, and  this  will  contain  a  somewhat  extended 
description  of  all  the  various  pharmaceutical  and 
chemical  remedies  outside  the  U.  S.  P.  and  the  N. 
F.  which  are  deemed  ethical  and  consequently 
worthy  of  the  physician's  consideration.  Ten  rules 
have  been  drawn  up  as  a  kind  of  yardstick  by  means 
of  which  each  remedy  will  be  measured.  These 
provide  that  the  names  and  amounts  of  the  various 
ingredients  of  each  product  must  be  stated;  that 
tests  of  identity,  purity,  and  strength  must  be  given ; 
that  the  article  must  not  be  advertised  to  the  public 
unless  it  is  a  disinfectant,  cosmetic,  food,  or 
mineral  water;  that  the  label  on  the  bottle  must 
not  contain  the  names  of  diseases  and  thus  render 
self-medication  possible;  that,  if  a  patented  or 
trade-marked  article,  the  date  of  the  patent  or 
registration  must  be  given,  etc.,  etc.  We  observe 
that  the  pharraaceutical  members  of  this  new  council 
are  Messrs.  Hallberg,  Diehl,  Puckner,  Schlotterbeck, 
and   Wilbert — all   well-known   members  of  the  A. 

Ph.  A. 

*     *     * 

Mr.  Frank  H.  Freericks,  after 
^^  're1>ly'^''*'^     suggesting    the    formatiQU    of   a 

druggists'  national  insurance 
company  at  the  St.  Louis  meeting  of  the  N.  A.  R. 
D.  last  fall,  developed  the  subject  at  some  length  in 
an  article  published  in  the  January  issue  of  the 
Bulletin.  In  February  The  Apothecary  printed 
an  editorial  intimating  that  the  plan  was  scarcely 
practicable  for  the  following  reasons  : 

1.  That  Virginia  and  Georgia  each  require  a  deposit  in 
securities  of  $10,000. 

2.  That  New  York  does  not  license  a  mutual  company  of 
another  State  to  do  business  within  the  State  of  New  York. 

3.  That  the  respective  officials  of  Vermont  and  Minnesota 
in  their  replies  speak  of  deposits,  and  not  of  deposits  of 
securities  obtained  by  investing  the  capital  of  the  company. 

Mr.  Freericks  has  now  issued  a  complete  reply  to 
these  criticisms.  Regarding  the  first  he  argues  that 
while  Virginia  and  Georgia  do  admittedly  require  a 
deposit  in  securities,  there  is  no  reason  why  busi- 
ness may  not  be  avoided  in  these  States  until  the 
company  is  in  position  to  make  the  deposits. 
Regarding  the  second  criticism,  Mr.  Freericks 
replies  that  the  contemplated  company  is  a  stock  and 
not  a  mutual  concern;  and  his  answer  to  the  third 
point  made  by  The  Apothecary  is  that  whenever 
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deposits  are  spoken  of  in  the  laws  of  any  of  the 
States,  a  deposit  is  invariably  meant  of  securities  in 
which  the  capital  of  the  company  has  been  invested. 


A  special   number   of   The  New 

^"^ANNivEi^ARY.  ^^^^  ^^^  ^^^"^  pubHshcd  by  Fred- 
erick Stearns  &  Co.  to  commemo- 
rate the  fiftieth  anniversay  of  the  house,  and  is 
replete  with  interest  and  suggestion.  Ever  since 
Frederick  Stearns,  a  Buffalo  drug  clerk,  came  to 
Detroit  on  New  Year's  day  in  1855  and  established 
a  retail  store  with  a  manufacturing  annex  in  the 
back  room,  the  "House  of  Stearns"  has  gone  for- 
ward to  new  developments  and  conquests,  and  has 
firmly  established  itself  in  the  pharmaceutical  his- 
tory, not  only  of  the  United  States,  but  of  the  world. 
Mr.  Stearns's  greatest  single  contribution  to  phar- 
macy is  perhaps  to  be  found  in  the  conception  and 
manufacture  of  non-secret  remedies,  although  in 
more  recent  years  the  house  has  branched  out  in 
other  fields  quite  as  largely  as  in  the  preparation  of 
this  class  of  manufactured  products.  Frederick  K. 
Stearns,  the  son  of  the  founder,  has  been  since  1887 
the  active  manager  of  the  establishment,  and  he  is 
one  of  the  ablest  and  most  resourceful  men  in  the 
American  drug  trade.  The  house  is  to  be  congratu- 
lated upon  so  successful  an  attainment  of  its  fiftieth 
birthday. 

*  *     * 

Mr.  Albert  E.  Ebert,  historian  of 
CHICAGO  HISTORY,   the   Chicago   Veteran   Druggists' 

Association,  has  now  completed 
his  History  of  the  Chicago  Drug  Trade,  and  a  bill 
has  been  introduced  into  the  State  legislature  pro- 
viding that  the  work  be  made  a  part  of  the  Library 
of  the  Illinois  State  Historical  Society  and  conse- 
quently printed  by  this  body.  We  understand  that 
the  first  volume  has  already  been  published,  and  that 
the  second  one  awaits  only  the  enactment  of  this 
legislative  measure.  Mr.  Ebert  has  done  a  heroic 
work  without  payment  or  emolument  of  any  kind, 
and  he  deserves  the  thanks  of  not  only  the  druggists 
of  Chicago  but  of  those  elsewhere  as  well.  Too 
little  attention  is  paid  to  the  historic  aspects  of  our 
calling. 

*  *     * 

A  judge  in  New  Orleans  decided  last  month  that 
a  registered  druggist  must  be  constantly  in  charge 
of  a  pharmacy,  and  that  a  registered  assistant  can 
only  be  given  charge  of  a  store  during  the  tem- 


porary absence  of  the  former.  The  proprietor  of  a 
store  had  reversed  this  condition  of  things  by  hav- 
ing an  assistant  constantly  in  charge  of  the  place, 
and  endeavoring  to  observe  the  law  by  having  a 
registered  man  come  into  the  store  for  half  an  hour 
or  an  hour  each  day ! 

*     *     * 

The  druggists  of  Greater  New  York  are  agitating 
the  question  of  a  reduction  in  telephone  rates.  Fur- 
thermore, the  small  minority  of  druggists  who  have 
pay  'phones  declare  that  they  are  charged  up  by  the 
company  with  more  messages  than  are  sent,  or  at 
least  for  many  more  than  the  druggists  are  paid  for; 
and  they  insist  that  the  slot  'phone  is  the  only 
satisfactory  solution  of  the  difficulty.  It  remains  to 
be  seen  what  the  company  will  do. 


Johnson  &  Johnson  are  reported  to  have  secured 
a  controlling  interest  in  the  house  of  The  J.  Ellwood 
Lee  Company;  and  now  it  is  remarked  that  the 
combination  of  interests  may  ultimately  so  develop 
as  to  include  some  or  all  of  the  other  large  houses 
in  the  plaster  line.  The  fierce  war  which  the  plaster 
manufacturers  have  been  waging  during  the  last 
few  months  explains  these  developments  and 
rumors. 

*  *     * 

The  druggists  of  Chicago  are  wise  in  their  day 
and  generation  in  forming  a  "Social  Drug  Club." 
This  organization  has  400  or  500  members  and  has 
already  given  a  smoker  and  a  ball.  The  more  social 
life  druggists  can  have  among  themselves,  the  bet- 
ter they  are  ofif.      > 

*  *     * 

The  Albany  College  of  Pharmacy  held  its  twenty- 
second  annual  commencement  on  the  28th  of  last 
month,  following  which,  at  10  p.m.,  the  Alumni 
Association  gave  its  yearly  banquet  at  the  Ten  Eyck 
Hotel. 

*  *     * 

The  Health  Officer  of  Detroit  has  forbidden  the 
sale  of  "Rat  Bis-kits"  on  the  ground  that  they 
resemble  ordinary  biscuits  so  closely  that  they  might 
easily  be  mistaken  for  them,  with  fatal  results. 


Several  wood  alcohol  bills  of  various  descriptions 
have  appeared  in  State  legislatures,  and  one  failed  of 
passage  in  the  late  Congress.  The  use  of  this  sub- 
stance is  getting  more  and  more  unpopular. 


4 


DR.  ALBERT  B.  PRESCOTT. 


n  Appreciative  Character   Stcetch  by  One  of  His  Associates  —  His  Great   Services  to  Pharmacy  and 
Chemistry — His  Scientific  Achievements — His  Nobility  as  a  Man  and  a  Friend — The 

t  Purity  of  His  Life  and  the  Permanence  of  His  Lofty  Example. 


By  J.  O.  SCHLOTTERBECK, 

Professor  of  Pharmacognosy  in  the  School  of  Pharmacy  of  the  University  of  Michigan. 


"One  who  never  turned  his  back  but  marched  breast  forward, 

Never  doubted  clouds  would  break, 
Never    dreamed,    tho'    right    were    worsted,    wrong    would 

Im  triumph, 
■  Held  we  fall  to  rise,  are  baffled  to  fight  better,  sleep  to 
K  wake." 
■The  many  friends  of  Dr.  A.  B.  Prescott  were  sad- 
ened  beyond  expression  to  hear  of  his  sudden 
death  the  morning  of  February  28  last.  Even 
nature  seemed  to  mourn  with  us,  for  the  day  was 
dark  and  dismal,  but  shortly  after  noon  the  sun 
shone  with  warmth  and  cheer  as  if  to  remind  us 
that  the  one  whose  loss  we  mourned  would  not  have 
us  grieve.  It  was  quite  generally  known  that  he  had 
been  ill  for  about  two  months,  and  that  after  the 
first  two  or  three  weeks,  during  which  he  hovered 
between  life  and  death  in  the  grasp  of  pneumonia, 
he  had  rallied  magnificently  and  had  seemed  on  the 
road  to  recovery.  But  an  unexpected  complication 
made  such  inroads  upon  his  vitality  that  it  finally 
became  evident  that  the  battle  which  he  had  fought 
so  bravely  and  had  all  but  won  was  about  to  be  lost. 
Dr.  Prescott  had  continued  active  in  his  mani- 
fold administrative  duties  as  Dean  of  the  School  of 
Pharmacy  and  Director  of  the  Chemical  Labora- 
tories, at  the  University  of  Michigan,  almost  to  the 
very  end.  His  last  visit  to  the  Pharmacy  Building 
was  on  the  day  preceding  the  usual  Christmas  recess, 
when,  together  with  an  associate,  he  carefully  pre- 
pared the  data  required  of  Schools  and  Colleges  of 
Pharmacy  registering  with  the  Education  Depart- 
ment of  the  State  of  New  York  under  the  operation 
of  the  new  graduation  prerequisite  law.  As  he  took 
up  the  questions  one  by  one  with  his  characteristic 
thoroughness,  keen  mind,  and  rare  judgment,  and 
put  the  truth  into  this,  the  last  document  penned  by 
his  own  hand,  little  did  we  think  that  his  slightly 
bowed  figure  and  radiant  countenance  would  never 
be  seen  again  at  his  desk. 

On  New  Year's  day  many  callers  paid  their 
respects  to  Dr.  and  Mrs.  Prescott,  and  save  for  an 
almost  inaudible  cough  there  was  no  evidence  to 


others  that  he  was  then  suffering  with  symptoms 
which  would  later  develop  into  fatal  complications. 

HIS  EARLIER  LIFE. 

Dr.  Prescott  was  born  in  Hastings,  N.  Y.,  Decem- 
ber 12,  1832,  and  was  therefore  73  years  old 
at  the  time  of  his  death.  At  the  age  of  nine  he  suf- 
fered an  injury  to  his  knee  from  a  fall  which  neces- 
sitated the  use  of  crutches  until  he  was  eighteen,  and 


One  of  Dr.  Preacott's  latest  photographs,  taken  by  Randall  of  Ann  Arbor 

ever  afterwards  the  use  of  a  cane.  As  a  boy  he 
accepted  the  limitations  caused  by  this  misfortune  in 
a  most  philosophical  manner,  and  though  deprived 
of  many  boyish  pleasures  and  sports,  he  saw  the 
bright  side  of  life  and  at  once  adapted  himself  to  the 
new  conditions.  Like  Charles  Dickens,  who  suffered 
a  similar  privation  in  youth,  he  fell  into  the  com- 
pensating companionship  of  books,  and  these  became 
to  him,  not  only  the  source  of  much  knowledge,  but 
also  of  much  inspiration,  giving  him    those    tastes 
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which   later    on    developed    the    scholar    and    the 
research  chemist. 

He  graduated  from  the  Department  of  Medicine 
and  Surgery  of  the  University  of  Michigan  in  1864, 
immediately  enlisted  w^ith  the  United  States  Volun- 
teers as  assistant  surgeon  in  the  Civil  War,  and 
rendered  distinguished  services  to  his  country  for 
the  next  two  years.  After  the  close  of  the  war  in 
1865  he  returned  to  the  University  and  was 
appointed  assistant  professor  of  chemistry.  The 
Chemical  Laboratory  at  that  time  consisted  of  a 
small  one-story  building  with  two  rooms  and  accom- 
modations for  but  a  very  few  students.  Dr.  Pres- 
cott  saw  the  number  of  students  augmented  so  rap- 
idly that  it  was  found  necessary  to  make  additions 
from  time  to  time.     The  present  building  still  con- 


In  the  brick  structure  in  the  foreground,  together  with  the  larger  and 
longer  brick  building  behind  it  and  extending  beyond  on  either  side,  though 
scarcely  seen  in  the  engraving,  are  housed  the  chemical  and  pharmaceutical 
departments  of  the  University  of  Michigan,  over  both  of  which  Dr.  Prescott 
presided.  These  buildings  are  located  near  the  center  of  the  University 
Campus.  The  Doctor's  office  was  inside  the  window  seen  in  the  right-hand 
corner  of  the  foremost  building,  on  the  first  floor. 

tains  this  original  unit  almost  in  its  entirety.  It  is 
evident  that  the  genuine  worth  of  the  Doctor  was 
early  recognized,  for  he  was  made  full  professor  of 
organic  and  applied  chemistry  in  1870.  It  was  but 
a  short  time  after  this  that  the  School  of  Pharmacy 
M^as  organized,  and  in  1876  he  was  appointed  its 
Dean,  an  office  which  he  administered  with  great 
success  to  the  time  of  his  death. 

PHARMACEUTICAL  INTERESTS  AND  HONORS. 

Although  Dr.  Prescott  was  not  a  practicing  phar- 
macist, he  took  from  the  first  a  deep  and  active 
interest  in  all  matters  pertaining  to  pharmacy.  He 
was  a  faithful  and  conscientious  reader  of  pharma- 
ceutical literature,  made  many  contributions  to  medi- 


cal and  pharmaceutical  journals  upon  topics  of 
interest  to  pharmacists,  and  was  a  regular  attendant 
upon  the  annual  meetings  of  the  American  Pharma- 
ceutical and  the  Michigan  State  Pharmaceutical 
Associations.  Members  of  these  organizations  will 
recall  that  he  was  an  active  participant,  not  only  in 
discussions  on  scientific  and  educational  questions, 
but  in  those  referring  also  to  trade  interests  and  com- 
mercial afifairs.  His  words  were  always  spoken 
slowly,  with  great  deliberation;  there  were  not  too 
many  of  them — many  of  us  thought  there  were  too 
few;  and  each  word  was  carefully  weighed  before 
uttered,  and  was  freighted  with  wisdom  and  fore- 
sight. In  spite  of  his  supreme  modesty  of  manner, 
and  his  great  regard  for  the  feelings  and  opinions 
of  others,  he  was  not  afraid  to  state  his  differences 
of  view  if  he  held  them,  and  though  he  did  this  with 
a  firmness  that  all  could  feel,  he  framed  his  words 
with  such  nicety  and  such  consideration  for  others 
that  not  the  least  offense  could  ever  be  taken. 

He  was  honored  with  the  presidency  of  the  Amer- 
ican Pharmaceutical  Association  in  1900,  and  those 
who  were  in  attendance  at  that  meeting,  held  in 
Richmond,  commented  on  his  masterly  address  and 
his  genuine  devotion  to  the  cause  of  pharmacy.  He 
was  elected  the  first  president  of  the  Conference  of 
American  Pharmaceutical  Faculties,  organized  at 
this  same  meeting  of  the  A.  Ph.  A.,  and  this  is  seen 
to  be  a  merited  and  significant  tribute  and  justifica- 
tion if  we  recall  the  history  of  a  generation  ago, 
when  he  was  practically  ostracised  in  pharmacy 
because  of  the  requirements  which  he  established  in 
his  school  and  held  to  with  firmness  and  a  deep  con- 
sciousness of  right.  As  a  member  of  the  Committee 
of  Revision  of  the  United  States  Pharmacopoeia  he 
did  most  conscientious  work  for  several  decades,  and 
throughout  all  this  period  personally  conducted 
many  researches,  and  directed  numerous  others, 
upon  subjects  that  vitally  affected  problems  of  a 
purely  pharmaceutical  nature.  Not  a  small  portion 
of  his  two  hundred  or  more  contributions  to  scientific 
literature  were  upon  methods  for  the  accurate  assay 
of  alkaloid-bearing  drugs. 

While  he  thus  became  so  closely  identified  with 
pharmacy  as  to  be  considered  by  the  pharmacists  oi 
the  country  as  belonging  to  them,  he  always  gave 
equal  attention  to  purely  chemical  matters.  He  wa^ 
]3resident  of  the  American  Chemical  Society  in  1886.' 
He  was  given  in  1891  the  presidency  of  the  Ameri- 
can Association  for  the  Advancement  of  Science; 
he  was  a  fellow  of  the  Chemical  Society  of  London 
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after  1876,  and  after  1898  a  member  of  the  Ameri- 
can Philosophical  Society.  That  his  reputation  as 
an  educator  was  international  was  made  eloquently 
manifest  by  the  veritable  ovation  accorded  him  by 
the  British  Pharmaceutical  Conference  in  1901  on 
the  occasion  of  his  visit  to  Great  Britain.  He  had 
been  an  honorary  member  of  the  Conference  for 
many  years.  In  1886  his  own  university  conferred 
upon  him  the  degree  of  Doctor  of  Philosophy,  and 
in  1896  that  of  Doctor  of  Laws.  In  1903  North- 
western University  also  bestowed  upon  him  the 
degree  of  Doctor  of  Laws. 

AS  AN  AUTHOR. 

lataVs  an  author  Dr.  Prescott  won  distinction  by 
mm  publication  of  his  first  book  on  "Qualitative 
Chemistry,"  which,  with  its  various  revisions  and 
successive  editions,  has  been  and  yet  remains  the 
guide  of  hundreds  of  students  in  chemistry.  It  is 
still  the  standard  book  on  this  subject  in  many  uni- 
versities and  colleges,  and  is  perhaps  the  best  known 
work  of  its  nature  in  this  country.  His  "Manual 
of  Organic  Analysis,"  published  in  1888,  is  a  pre- 
tentious volume  and  ranks  with  the  best  of  its  kind 
in  any  language.  In  addition  to  these  works  he  was 
author  of  "Qualitative  Analysis,"  "Outlines  of 
Proximate  Organic  Analysis,"  "Chemistry  of 
Alcoholic  Liquors,"  "Morphiometric  Processes  for 
Opium."  "Nostrums  in  Relation  to  the  Public 
Health,"  and  contributor  of  the  chapter  on  alkaloids 
to  the  "American  Text-book  of  Legal  Medicine  and 
Toxicology."  In  this  last  work  he  has  certainly  left 
the  clearest  and  most  concise  exposition  of  toxicolog- 
ical  method^  to  be  found  in  the  English  language. 
It  was  said  of  him  by  an  authority  that  no  one  since 
the  time  of  Wormley  had  given  more  attention  to 
the  delicacy  and  limitations  of  tests  for  alkaloids  and 
other  organic  poisons.  His  court  testimony  in 
toxicological  cases,  frequently  called  for,  was  always 
clear,  scientific,  and  above  all  else  the  absolute  truth. 
One  of  the  greatest  ambitions  of  the  Doctor's  life 
as  an  educator  was  to  see  pharmacy  as  a  calling 
occupy  the  same  level  as  its  sister  profession  of  medi- 
cine; and  he  always  believed  to  the  last,  what  the 
life  history  of  the  large  body  of  the  pharmaceutical 
akinini  of  the  University  of  Michigan  abundantly 
demonstrated,  that  there  was  a  field  in  pharmacy  for 
young  men  who  had  laid  their  technical  training 
upon  the  foundation  gained  in  a  first-class  high 
school.  Any  improvement  in  the  status  of  phar- 
macy, be  it  ever  so  small,  gave  him  the  greatest 
delight  and  encouragement,  and  it  is  gratifying  that 


he  lived  to  see  during  the  last  year  of  his  existence, 
a  substantial  and  sincere  effort  in  different  com- 
munities to  elevate  the  educational  status  of  the  call- 
ing. The  enactment  of  the  graduation  prerequisite 
law  in  New  York  State,  the  agitation  for  a  similar 
measure  in  Pennsylvania,  the  efforts  put  forth  by 
the  Board  of  Pharmacy  of  Ohio,  Indian  Territory, 
Michigan,  and  Arkansas  to  establish  the  high  school 
standard — all  this  was  positive  and  encouraging  evi- 
dence to  him  that  better  things  were  coming  for 
pharmacy  and  that  the  uplift  had  seriously  begun. 

AS  A  TEACHER. 

As  a  teacher  Dr.  Prescott's  unaffected  simplicity, 
honesty,  and  sweetness  of  character  won  for 
him  the  everlasting  respect  of  his  pupils.  His 
patience  with  and  his  encouragement  of  the  sincere 


This  snapshot  was  taken  last  Au^fust  at  the  meetiog  of  the  Michigan 
Pharmaceutical  Association  in  Grand  Rapids.  Dr.  Prescott  stands  at  the  left 
hand,  and  the  others  are  Professors  Schlotterbeclc  and  Blome,  both  of  the 
School  of  Pharmacy. 

and  ambitious  minds,  his  tolerant  spirit,  his  enthu- 
siasm for  all  things  noble,  were  the  qualities  that 
made  his  students  so  devoted  to  him.  The  "Saint 
of  the  Campus"  was  the  favorite  expression  of  many 
who  pointed  him  out  as  he  wended  his  way  slowly 
from  his  home  to  his  place  of  work.  He  had  no 
sympathy  for  the  insincere  man,  and  his  own  life 
and  character  indicated  that  he  was  no  believer  in 
sham  or  pretension.  He  never  failed  to  be  at  his 
post  of  duty  promptly  unless  detained  by  illness, 
which  was  very  infrequently  the  case,  or  else  by 
absence  from  the  city. 

No  student  had  difficulty  in  recording  nearly  every 
word  in  his  lecture,  for  he  enunciated  distinctly  and 
with  deliberation.  A  superfluity  of  words  was 
always  avoided ;  he  used  chalk  and  board  freely,  and 
personally  conducted  numerous  experiments,  to 
impress  clearly  upon  the  mind  the  principles  involved. 
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In  quizzing  he  was  extremely  conscientious  and 
fair,  never  abrupt,  always  endeavoring  to  put  the 
timid  and  the  nervous  at  ease,  and  striving  to  develop 
thinkers  instead  of  parrot-like  "repeaters."  By  his 
kindly  advice  and  wise  counsel,  by  that  ever-present 
contagious  influence,  he  saved  many  a  student  from 
drifting  into  a  life  of  idleness — a  condition  for  which 
he  had  a  pronounced  aversion  and  hostility.  Poor 
students  were  frequently  given  substantial  aid,  and 
through  his  efforts  many  ambitious  but  poor  young 
men  were  assisted  in  securing  employment  that 
would  help  them  in  maintaining  an  existence  during 
the  school  year. 

In  his  lectures  to  students  in  pharmacy  the  Doctor 
never  failed  to  emphasize  the  necessity  of  keeping  in 
touch  with  pharmaceutical  progress  as  recorded  in 


An  old  photograph  made  in  1878  before  the  Chemical  Building.  Dr. 
Prescott  stood  at  the  right,  next  him  was  Professor  Johnson,  while  the  third 
figure  was  Henry  B.  Parsons,  a  graduate  of  the  School  of  Pharmacy  and  for 
many  years  editor  of  the  Druggists  Circular. 

the  best  journals.  At  least  six  of  the  leading  publi- 
cations were  analyzed  in  detail  with  every  class,  the 
character  of  each  was  made  plain,  and  the  students 
were  urged  to  subscribe  regularly  for,  and  conscien- 
tiously read,  at  least  two  of  them.  "The  working 
library  for  the  pharmacist  must  largely  be  the  files  of 
his  pharmaceutical  journals,"  was  what  he  often  said 
to  his  classes. 

PERSONAL  CHARACTERISTICS. 

As  an  ardent  student  and  a  prodigious  worker, 
Dr.  Prescott  showed  a  capacity  common  to  men 
who  attain  great  distinction,  but  he  did  his  work  so 
quietly,  so  unostentatiously,  so  systematically,  that 


the  volume  and  variety  of  it  was  not  realized  even 
by  his  associates.  In  spite  of  his  years  he  kept  in 
touch  to  the  very  last  with  the  research  work  and  the 
varied  and  numerous  activities  represented  in  the 
complex  organization  of  which  he  was  the  directing 
head.  His  time  at  the  laboratory  or  at  his  home  was 
fully  occupied,  but  this  pever  prevented  him  from 
giving  freely  of  his  attention  and  his  energies  to 
inquiring  students  and  to  the  visiting  alumni  who 
never  failed  to  ask  for  and  seek  him  out.  The  social 
demands  during  commencement  week  were  always 
very  great,  but  he  never  permitted  them  to  interfere 
with  the  annual  reception  which  was  regularly  ten- 
dered to  the  graduating  class  in  pharmacy,  and  to 
the  alumni  and  friends,  at  his  beautiful  home  "Oak- 
burn." 

The  long  residence  of  Dr.  Prescott  in  Ann 
Arbor — over  40  years — made  him  a  familiar  and 
beloved  figure  to  all  classes  and  conditions  of  peo- 
ple, from  the  lowest  to  the  highest,  as  was  abund- 
antly shown  by  the  expressions  of  profound  regret 
and  sympathy  poured  in  after  his  death  from  every 
rank  of  life  and  from  different  parts  of  the  world. 
As  a  citizen  Dr.  Prescott  took  great  interest  in  the 
public  affairs  of  the  city,  the  State,  and  the  nation. 
He  knew  no  caste,  no  sect,  no  color;  to  him  all 
were  God's  children;  he  was  lovable,  respectful  and 
considerate  to  every  man,  and  he  never  gained  his 
popularity  by  being  jovially  familiar. 

A  CHRIST-LIKE  LIFE. 

His  home  was  a  most  sacred  shrine,  beautiful,  sim- 
ple, ideal.  It  has  been  declared  over  and  over  again 
that  his  life  was  the  acme  of  earthly  perfection,  the 
nearest  Christ-like  that  it  is  possible  for  the  human 
being  to  attain.  Some  unthinking  persons  may 
assume  that  such  a  life  was  made  easy  and  possible 
by  an  inborn  grace  and  natural  purity  of  character, 
but  all  such  should  be  informed  that  it  was  the  result 
of  never-ending  discipline.  His  life,  which  was  to 
all  appearances  the  very  embodiment  of  tranquillity, 
had  its  trials  and  its  difficulties;  by  determined  and 
ceaseless  self-development  he  was  enabled  to  lift 
himself  up  and  out  of  these  annoyances  and  recog- 
nize and  practice  only  that  which  was  right  and  true 
and  noble.  We  may  look  for  the  explanation  of  this- 
remarkable  characteristic  in  the  fact  that  Dr.  Pres--, 
cott  lived  always  in  conscious  fellowship  with  his^| 
God,  as  a  child  does  with  his  loving  and  protecting 
father.  The  reflex  influence  of  this  companionship 
would  doubtless  be  his  own  explanation  of  his  life. 

Dr.  Prescott  could  not  be  called  a  reformer.     He 
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never  forced  his  views  upon  others,  and  yet  he 
accomplished  more  in  this  world  by  the  inspiration 
of  his  example  than  would  be  possible  through  all 
the  sermons  of  an  exhorter.  Mere  contact  and  con- 
versation with  the  man  stimulated  efforts  for  better 
and  more  fruitful  living.  Unselfishness  was  one  of 
his  cardinal  virtues.  He  often  thought  and  did  for 
others  when  his  own  work  and  welfare  demanded 
his  attention.  He  was  most  charitable  to  all;  he 
never  found  a  man  so  mean  but  that  he  saw  a  spark 
of  manhood  in  him,  and  this  he  isolated  in  bright 
relief  and  defended  when  others  spoke  in  accusation. 
One  of  his  most  striking  characteristics  was  his  dis- 
like of  disparaging  remarks  of  others,  and  his  asso- 
ciates early  learned  that  it  was  wiser  not  to  speak 
critically  and  hastily  of  the  faults  of  men  in  his 
presence. 

THE  HERITAGE  OF  A  LOFTY  EXAMPLE. 

It  is  indeed  a  solemn  and  difficult  task  to  paint  a 
\\(  n1  picture  of  this  truly  great  man,  and  the  writer 


is  only  too  conscious  that  he  has  been  unsuccessful. 
The  universal  belief  that  his  life  was  the  ideal  of 
true  manhood  is  proof  positive  that  the  memory  of 
his  example  will  be  a  lasting  heritage,  an  inspiration 
for  greater  efforts  in  all  who  knew  him  and  in  the 
calling  of  pharmacy  at  large.  He  lived  to  a  ripe  old 
age  and  passed  away  in  the  full  tide  of  work,  his 
keen,  prophetic,  comprehending  mind  active  to  the 
last  in  the  interest  of  those  vital  questions  which 
engaged  his  attention  for  so  many  years.  It  can  be 
said  that  few  men  have  left  a  life  work  so  well  done, 
for  he  truly  left  nothing  undone. 

American  Pharmacy  has  lost  a  true  servant,  the 
State  a  faithful  and  honored  citizen,  the  University 
of  Michigan  a  wise  and  valued  counselor,  and  his 
myriad  of  friends  a  noble,  a  devoted,  an  unselfish 
and  sacrificing  influence.  The  loss  to  all  is  very 
great.  It  would  be  insufferable  were  it  not  for  the 
belief  that  an  inspiring  example  has  been  left  behind 
which  will  continue  the  great  and  good  man's  work 
long  after  his  death. 


DR.  WILLIS  Q.  QREQORY. 

A  Sketch  of   the   Man,  the  Pharmacist,    and   the  Teacher — A  Many-sided   and   Versatile  Character- 
Dean   of   the   Buffalo   College;    Member   of   the    Revision   Committee   of   the   U.  S.  P.; 
Ex-President  of  Both  the  Board  of  Pharmacy  and  State  Association. 

By  HARRY  B.  MASON. 


One  of  the  most  attractive  personalities  in  the 
drug  trade  of  the  country  is  that  of  Dr.  Willis  G. 
Gregory,  of  Buffalo.    You  feel  on  terms  of  pleasant 

comradeship  with  him 
as  soon  as  you  have  met 
him  and  received  the 
vigorous  and  •  cordial 
shake  of  his  hand.  The 
man  seems  to  open  his 
generous  nature  to  you 
at  once.  There  is  none 
of  the  reserve,  the  in- 
difference, the  masked 
exterior  that  divide 
men  and  keep  them 
from  feeling  the 
warmth  of  one  an- 
other's personalities. 
The  smile  immediately 
begins  to  play  around  the  Doctor's  lips,  the  twinkle 
<:omes  into  his  eye,  every  instant  or  two  there  is 


Dr.  Willis  G.  Oreoort. 


a  play  upon  words  or  a  piece  of  buoyant  humor, 
and  some  way  you  are  taken  right  into  his  confi- 
dence and  made  to  feel  on  intimate  terms  with  him. 
All  this  seems  incompatible  with  dignity  and 
strength,  but  it  isn't.  The  Doctor  is  tall  and 
straight,  and  there  is  a  marked  suggestion,  in  both 
his  attitude  and  his  manner,  of  calm  self-confidence 
and  poise,  of  capacity  to  face  the  men  and  things 
of  the  world  with  success.  You  feel  that  here  is  a 
man  who  respects  himself,  and  for  this  reason  you 
respect  him,  too,  in  accordance  with  an  almost 
invariable  law  of  human  nature.  But  this  impres- 
sion isn't  forced  upon  you  by  pompous  conceit :  it 
is  subtly  and  unconsciously  conveyed  in  every  act 
and  expression  of  the  man.  To  be  able  to  impress 
you  so  decidedly  with  his  dignity,  and  still  draw 
you  to  him  in  a  close  and  unreserved  feeling  of 
comradeship,  implies  a  rare  nature — implies  the 
combination  of  qualities  all  but  incongruous.  The 
secret  is  to  be  found  in  the  man's  magnetism — that's 
the  exact  word:  magnetism! 
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THE  PACIFICATOR. 

All  this  is  appreciated  by  the  druggists  of  Buf- 
falo. No  man  in  the  city  is  so  popular  as  Dr. 
Gregory.  In  Buffalo,  as  in  every  other  large  city, 
there  is  more  or  less  hostility  between  the  big  down- 
town stores  and  the  druggists  in  the  residence  dis- 
tricts; there  are  factions  in  the  trade;  and  it  is  sig- 
nificant that  for  years  Dr.  Gregory  has  been  the 
one  man  selected  to  engineer  all  efforts  to  bring 
the  factions  into  harmony  and  to  cause  an  agree- 
ment upon  some  uniform  schedule  of  prices.  Every- 
body had  confidence  in  him;  everybody  knows  that 
he  would  unselfishly  and  honestly  consider  the  com- 


waters  with  singular  success.  Buffalo  is  a  cut-rate 
town  presenting  many  and  peculiar  difficulties,  as  I 
tried  to  indicate  in  a  Bulletin  article  last  month. 

HONORS  AND  RESPONSIBILITIES. 

And  then  Dr.  Gregory  has  been  chosen  by  his 
fellow  druggists  in  the  State  and  the  nation  to  fill 
many  other  important  offices.  Let  me  see :  he  was 
president  a  few  years  ago  of  the  New  York  State 
Pharmaceutical  Association,  Only  a  few  months 
ago  he  retired  from  one  term  as  President  of  the 
All-State  Board  of  Pharmacy  in  New  York:  this 
Board   comprises   three   sectional   branches   of   five 


I 


Dr.  Gregory's  pharmacy  in  Buffalo.    It  is  located  in  the  Genesee  Hotel,  at  530  Main  Street— one  of  the  best  corners  in  the  city.    The  large  amount  of 
window  space,  and  the  semicircular  shape  of  the  front,  afford  an  excellent  opportunity  for  making  telling  window  displays. 


mon  interest  of  all  alone ;  and  everybody  knows  also 
that  he  has  the  ability  and  the  strength  to  carry 
arbitration  to  a  successful  issue  if  it  can  possibly 
be  done  with  so  weak  an  instrument  as  mutual 
agreement  and  concession  alone. 

He  has  consequently  earned  the  title  in  Buffalo 
that  Henry  Clay  earned  in  Congress — The  Paci- 
ficator. He  has  not  always  succeeded,  but  neither 
did  Clay  always  succeed.  As  chairman  of  the 
Trades  Interest  Committee  of  the  local  association 
he  has  been  in  the  center  of  a  storm  disturbance 
many  years,  and  often  he  has  calmed  the  troubled 


members  each,  and  the  presidency  is  one  of  the  chief 
politico-pharmaceutical  offices  in  the  United  States. 
And  then  for  two  if  not  three  decades  the  Doctor 
has  been  a  member  of  the  Committee  of  Revision  of 
the  U.  S.  P. 

But  Dr.  Gregory  is  perhaps  best  known  as  Dean 
of  the  Buffalo  College  of  Pharmacy,  an  office  which 
he  fills  with  conspicuous  ability.  He  was  one  of  the 
organizers  of  the  institution  in  1886,  and  has  ever 
since  filled  the  chair  of  pharmacy.  The  college  has 
one  of  the  best  equipments  in  the  country,  gives 
one  of  the  most  satisfactory  courses  of  instruction,. 
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and  the  dean  and  professor  of  pharmacy  is  largely 
responsible  for  the  standing  enjoyed  by  the  institu- 
tion. 

SEATED  AT   HIS  DESK. 

By  this  time  it  will  have  been  discovered  by  the 
readers  of  this  article  that  Dr.  Gregory  is  a  many- 
sided  man  and  that  he  gives  freely  of  his  strength 
and  time  to  the  various  interests  of  the  calling.  As 
you  enter  his  pharmacy  in  the  Genesee  Hotel,  on 
the  conspicuous  corner  at  530  Main  Street,  you  find 
yourself  in  a  triangular-shaped  room  with  a  roll- 
top  desk  at  the  farther  corner  or  end  of  the  flat- 
iron.  There  the  Doctor  sits  with  his  back  to  the 
store.  No  show-case  or  counter  conceals  or  pro- 
tects him  from  visitors:  there  he  is  in  plain  sight, 
sitting  practically  outside  the  counter,  and  as 
approachable  in  person  as  he  is  in  temperament. 
The  position  of  his  desk  is  characteristic  of  the  man. 

To  one  side  is  a  filing  cabinet  labeled  'The  Buf- 
falo College  of  Pharmacy,"  and  on  the  desk  are 
letter-heads  indicating  the  Doctor's  duties  on  the 
Board  of  Pharmacy  and  the  U.  S.  P.  Revision  Com- 
mittee. To  keep  all  these  things  moving,  and  to 
keep  his  hand  meanwhile  firmly  at  the  helm  of  his 
retail  business,  involve  a  versatility  and  a  capacity 
for  work  which  are  unusual,  to  say  the  least;  and 
when  one  considers  also  that  the  Doctor  is  away 
from  his  desk  four  afternoons  a  week  lecturing  at 
the  college,  and  that  while  at  the  store  people  are 
running  in  to  see  him  all  day  long  about  the  college, 
or  the  Board  of  Pharmacy,  or  the  local  associa- 
tion, the  surprise  deepens  that  one  man  could  be 
enough  of  a  mental  prestidigitator  to  keep  all  the 
balls  skilfully  in  the  air  and  do  it  without  turning 
a  hair  or  disturbing  that  easy  good  humor,  that 
serenity,  that  leisurely  attitude  which  distingiu'sh  the 
Doctor  so  markedly. 

T  said  to  him  once :  "I  wonder,  Doctor,  how  you 
possibly  manage  to  do  so  much."  "Well,  I  wonder 
myself  sometimes,"  he  replied  facetiously,  with  a 
smile  playing  about  his  thin  and  expressive  lips. 
But  he  made  no  further  effort  to  enlighten  me 
except  to  remark  that  he  did  much  of  his  work 
home  during  the  evening,  where  he  was  not  sub- 
ject to  interruption.  He  has  a  competent  manager 
m  the  store  and  is  of  course  not  tied  down  so  much 
by  his  business  as  men  usually  are. 

A  HUMORIST. 

The  Doctor's  humor  is  fresh  and  constant,  and 
bubbles  forth  on  every  occasion.  As  I  called  upon 
him  in  his  store  two  or  three  months  ago  I  spoke  of 


the  large  and  attractive  windows  of  the  pharmacy, 
and  how  excellent  an  impression  they  conveyed 
from  the  outside.  "Oh,  yes,"  he  replied  smilingly, 
"we  manage  to  put  up  a  good  front."  Then  he 
asked  me  if  I  had  ever  visited  the  Buffalo  college. 
"No,"  I  said,  "but  I  am  somewhat  familiar  with  it 
from  the  pictures  and  descriptions  you  publish  in 
the  catalogue."  "Well,"  he  replied  quickly,  and  I 
knew  from  the  twinkle  in  his  eye  what  was  com- 
mg — "Well,  I  guess  we  have  pretty  nearly  every- 
thing that's  in  the  catalogue."  The  next  day  I 
met  him  by  invitation  at  the  college,  and  we  started 
on  a  tour  of  the  building.  As  we  entered  the  first 
room  there  was  a  young  lady  seated  at  a  desk  in 
the  corner,  and  in  the  center  was  a  large  directors' 
table.  "This  is  the  Faculty  room,"  explained  the 
E>octor;  and  then,  noticing  the  young  lady,  he 
added  jovially,  "Miss  Chappell  is  the  faculty  most 
of  the  time." 

EDUCATED   AS   A    PHYSICIAN. 

The  Doctor  was  educated  for  a  physician,  but  has 
never  practiced  since  his  graduation.  He  was  a 
clerk  in  his  father's  pharmacy  when  he  took  his 
medical  course.  He  began  his  clerkship  in  1879 
and  finished  it  in  1885.  Then  he  established  him- 
self in  business,  and  five  years  later  bought  the  stand 
in  the  Genesee  Hotel  on  Main  Street,  where  he  has 
been  ever  since.  Knowing  the  Doctor's  professional 
training,  associations,  and  tastes,  it  strikes  one  as 
peculiar  at  first  to  see  him  the  proprietor  of  a  store 
in  a  neighborhood  where  most  of  the  trade  is  and 
must  be  transient,  and  where  a  commercial  stock 
and  commercial  methods  must  be  uppermost.  The 
etemal  fitness  and  harmony  of  things  would  seem 
to  dictate  that  the  Doctor  should  be  in  a  neighbor- 
hood where  physicians  abound  and  where  more 
legitimate  pharmacy  could  be  practiced. 

COMBINES   BUSINESS   WITH    PROFESSION. 

But  he  has  shown  that  profession  and  business 
can  be  yoked  together  successfully.  Realizing  that 
his  trade  is  so  largely  transient,  he  frankly  and 
openly  appeals  for  it  with  window  trims,  counter 
displays,  conspicuous  placards,  low  prices,  and  suit- 
able stock.  Doing  these  things  on  the  one  hand, 
he  does  not  fail,  on  the  other,  to  push  his  prescrip- 
tion business  forward.  Prescription  placards  are 
given  a  prominent  place  with  others;  he  has  his 
fluid  extracts  and  certain  tinctures  assayed  by  one 
of  the  chemists  at  the  College,  and  then  makes 
advertising  capital  of  this  fact;  he  sends  letters  and 
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postals  to  the  Buffalo  physicians;  and  in  these  and 
other  ways  he  keeps  profession  and  public  informed 
that  he  is  a  scientific  pharmacist  no  less  than  a  com- 
mercial druggist. 


No  more  typical  example  could  be  found  of  a 
man  of  professional  training  and  inclination  adapt- 
ing himself  to  commercial  necessities  while  preserv- 
ing his  pharmaceutical  identity. 


SAGE  HAIR  TONIC. 


The  Formula  Itself  —  How  to  Dress  the  Window  with  the  Product- 

Specialty. 

By  P.  HENRY  UTECH,  Ph.G. 


•  A  Profitable  and  Trade-winning 


For  several  years  past  I  have  marketed  several 
specialties,  original  in  design  and  appearance,  and 
these  have  been  money-makers  of  the  very  best  kind. 
Of  the  Sage  Hair  Tonic,  one  of  my  best  sellers, 
we  have  disposed  of  more  than  600  bottles  in  the 
past  two  years.  This  one  item  alone  has  yielded  me 
a  net  profit  of  almost  $100  per  year.  Of  course  it 
takes  push  and  talk,  but  the  preparation  has  merit 
and  we  have  no  hesitancy  in  telling  people  so.     We 


13  inches  wide  and  6  inches  high,  in  such  a  manner 
that  the  under  ones  protruded  just  enough  to  make 
the  shelves  of  the  proper  width.  On  the  top  of  the 
uppermost  shelf,  near  either  end,  was  placed  a  small 
wooden  box  about  10  inches  square.  To  relieve  the 
flatness  large-sized,  empty  powder  boxes  were  placed 
at  irregular  intervals  on  the  shelves  and  the  whole 
arrangement  draped  with  pink-colored  cheese-cloth. 
Appropriate  signs,  and  a  generous  quantity  of  the 


make  window  displays  about  once  a  month,  and  run 
different  ads.  in  the  daily  paper  every  week,  using 
the  regular  four-inch  display  space.  We  push  it  a 
little  stronger  through  the  summer,  as  people,  espe- 
cially the  women,  seem  more  inclined  to  use  a  prepa- 
ration of  this  character  during  the  warmer  weather. 

THE  DISPLAY. 

The  display  shown  in  the  cut  was  made  by  arrang- 
ing a  series  of  three  horizontal  platforms,  each  about 


tonic  properly  arranged,  completed  the  decoration. 
The  shelves  were  all  built  from  packing  boxes;  the 
cheese-cloth  used  cost  but  30  cents,  and  the  very  first 
week  of  the  display  we  sold  19  bottles  of  the  tonic. 
Some  of  the  placards  read  as  follows :  "Sage  Hair 
Tonic  finds  the  roots — there's  where  the  trouble  usu-j 
ally  begins."  "No  dye  nor  chemical  in  Sage  Tonic. i 
Can  do  nothing  but  good.  50c."  "A  fool  and  his 
hair  are  soon  parted  unless  he  uses  Sage  Hair 
Tonic."  "Sage  Tonic  begins  where  others  leave 
off." 
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THE  FORMULA. 

Fluid  extract  of  sage • 8  ounces. 

Tincture  of  green  soap 7J^  ounces. 

Tincture  of  red  cinchona. . .' 3  ounces. 

Tincture  of  cantharides V/i  ounces. 

Glycerin    '. 4  ounces. 

Chloral  hydrate   20  drachms. 

Cologne    (good    quality) 15  ounces. 

Oil  of  bergamot 4  drachms. 

Oil  of  sweet  orange  peel 4  drachms. 

Oil  of  neroli,  P.  G Yt  drachm. 

Alcohol 4  ounces. 

California  brandy,  enough  to  make..l  gallon. 
Mix  the  first  five  ingredients  together;  dissolve  the  chloral 
^drate  in  the  cologne;   make  a  mixture  of  the  oils  in  the 


alcohol  and  add  to  the  cologne;  then  put  all  together  and  let 
stand  for  a  week  or  longer.  Filter  through  precipitated  phos- 
phate of  calcium. 

Put  up  in  6-ounce  Philadelphia  toilet  bottles  with 
No.  5  metal  sprinkler  stoppers.  The  preparation 
costs  about  $3  per  gallon  to  make,  and  the  bottles 
and  stoppers  cost  about  $7  per  gross,  making  the 
finished  product  cost  less  than  20  cents  per  bottle. 
We  use  a  good  quality  of  California  brandy,  as  it 
makes  a  superior  preparation.  Altogether  it  is  one 
of  the  most  satisfactory  preparations  I  have  ever 
sold,  and  its  fame  has  extended  to  several  of  the 
adjacent  towns. 

—      \ 


THE   BALLAD   OF  SIMEON   BROWN. 


By  FRANK  FARRINQTON. 


A  versatile  chap  was  young  Simeon  Brown, 
Who'd  tried  just  about  every  trade  in  the  town. 

He'd  "pied"  all  the  type  in  the  newspaper  shop. 
And  painted  green  blinds  until  ordered  to  stop. 

He'd  measured  oflF  calico  print  by  the  mile, 
Led  on  by  the  village  belle's  beautiful  smile. 

He  had  played  the  guitar  for  bumpkins  to  dance, 
And  helped  the  old  tailor  sew  buttons  on  pants. 

There  wasn't  a  thing  he  wouldn't  attack. 
From  shearing  a  sheep  to  driving  a  hack: 

And  now,  when  at  last  Mister  Simeon  Brown 
Had  gone  all  the  rounds,  been  up  and  been  down, 

He  made  up  his  mind  only  one  thing  remained, 
And  only  one  business  where  cash  could  be  gained : 

'Twas  the  selling  of  drugs  for  a  thousand  per  cent 
Of  profit,  without  an  expense  but  the  rent. 

He  applied  to  old  Mortar,  whose  store  was  the  one 
Where  pills  and  mixed  paints  were  sold  by  the  ton. 

He  told  the  old  man  he'd  corrected  his  way, 
And  wanted  to  get  into  business  to  stay. 

Old  Mortar  was  easy  and  believed  what  he  said; 
He  hired  him  and  set  him  to  weighing  white  lead. 

Then  started  for  supper  to  stay  for  an  hour. 

Now  nerve  with  this  youth  was  always  right  bower. 

He  knew  the  whole  place  as  soon  as  he'd  hired: 
'Twas  for  this  same  failing  he'd  often  been  fired. 


While  sitting  there  whistling  a  popular  waltz, 
In  came  Susan  Small  and  asked  for  some  salts. 

Sim  "rubbered"  around  all  over  the  shop 

Till  the  jar,  "Salts  of  Tartar,"  at  last  made  him  stop. 

"That's  the  goods,  sure  enough,"  he  said  to  himself. 
And  took  the  big  bottle  down  off  the  shelf. 

He  weighed  the  stuff  out.    Sue  paid  him  the  price 
And  bade  him  good  evening  in  manner  precise. 

*■*  *  *  *  *  *  *  * 

It  was  late  the  same  evening  when  closing  the  store 
That  Officer  Porter  pushed  open  the  door: 

"Is  Simeon  here?"  he  asked  in  a  tone 

That  chilled  Mister  Simeon  through  to  the  bone. 

"I've  come  tg  arrest  him  for  murder,  that's  all — 
For  causing  the  death  of  one  Susan  Small. 

"The  doctor  has  just  pronounced  her  quite  dead, 
'From  taking  Salts  of  Tartar,'  I  think  he  said." 

It  wasn't  a  case  where  the  law  could  be  bluffed, 
And  soon  Mister  Brown  was  firmly  handcuflFed. 

And  Officer  Porter  than  led  him  to  jail. 
His  error  to  rue,  his  crime  to  bewail. 

They  hanged  him  soon  after  with  noose  'round  his  neck. 
His  promising  life,  alas,  what  a  wreck! 

Now,  all  you  young  men  who  think  that  you  know 
It  all  after  clerking  a  fortnight  or  so,    ' 

Just  take  to  your  hearts  this  ballad  you've  read, 
And  be  sure  you  are  right  before  going  ahead. 
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DOES  SAMPLING   PAY? 




^B  Worked  Up  a  Nice  Trade  on  Their  Own  Specialties— Most  of  Them  Believe  Sampling 

^B  to  be  the  Best  Possible  Means  of  Advertising  Certain  Products. 

j^P  The  distribution  of  samples,  particularly  with  such  articles  as  one's  own  remedies  and  spices,  has 
often  been  urged  as  one  of  the  best  and  most  fertile  methods  of  advertising  within  reach  of  the  drug- 
gist ;  and  in  order  to  find  out  what  actual  experience  demonstrates  we  have  asked  ten  successful  phar- 
macists to  give  us  an  expression  of  their  opinion  for  the  benefit  of  Bulletin  readers.  Only  one  of  the 
ten  is  at  all  skeptical ;  several  believe  samples  to  yield  excellent  returns,  while  others  (perhaps  the  major- 
)  go  further  still  and  declare  positively  that  no  other  form  of  advertising  will  begin  to  prove  so 
rofitable  with  the  druggist's  own  specialties.  All  ten  of  our  contributors  are  pharmacists  who  have  for 
years  vigorously  pushed  the  sale  of  their  own  products,  and  their  opinions,  based  upon  actual  trial  and 
a  comparison  of  results,  will  prove  of  great  value  and  interest. — The  Editors. 

•^  ARTHUR  D.  TALBOTT, 

^B  Grinnell,  Iowa. 

I  have  found  that  it  pays  to  sample  anything  that 
you  want  to  push.  At  different  times  I  have  sampled 
spices,  a  cold  cure,  and  even  wall-paper,  and  I  can 
say  that  this  is  about  the  only  advertising  I  have 

ever  done  where  I  could 


m 


I  have  my  samples  all  ready  to  send  out  this  year 
and  shall  repeat  the  process.  Last  November  I 
sampled  my  cough  cure  and  sold  an  even  gross  dur- 
ing that  month  alone.  By  all  means  sample  the 
preparations  that  you  want  to  push ! 


actually   count   the   re- 
sults   in    cash.      With 
,  ,-iff:\.-  most    advertising    you 

Jr  have    to    imagine    you 

ft^  can  see  the  results,  and 

fO  *^  often     you     have     to 

&ip  stretch    your    imagina- 

■Er~  *^  tion     woefully!       The 

^^.       ^^  samples  of  spices  I  put 

^^^^M^ ^^^t^^  up    i^   small   drug   en- 

HHI^IHHHH         printing  thereon.  These 

I  mail  out  with  a  letter 

explaining  the  virtues 
of  the  spices  handled  by  "yours  truly."  The 
same  method  is  followed  with  the  cold  cure.  In 
sampling  wall-paper  I  had  made  last  year  1000 
books  of  six  samples  each,  with  the  price  marked 
on  the  back  of  each  sample.  The  samples  were  cut 
to  fit  a  No.  6  envelope  and  were  pinned  together. 
These  I  mailed  out  with  a  wall-paper  letter  during 
March  and  April,  and  I  can  say  that  without  a 
doubt  it  was  the  best  wall-paper  advertising  I  have 
ever  done.  Many  a  woman  came  in  with  her  little 
book  of  samples,  and  wanted  so  many  rolls  of  this 
and  so  many  rolls  of  that. 


IRA  B.  CLARK, 

Nashville,   Tennessee. 

My  experience  has  been  somewhat  limited  in 
advertising  my  own  preparations  with  samples,  but 
it  has  been  extensive  enough  to  prove  to  my  mind 
that  sampling  is  good  advertising.  I  have  been  put- 
ting up  for  several 
years  a  lotion  for 
chapped  hands  and  have 
pushed  the  sale  through 
the  medium  of  circu- 
lars, folders,  booklets, 
counter  slips,  etc.  Last 
season  I  put  up  a  num- 
ber of  samples  in  two- 
drachm  homeopathic 
vials,  neatly  labeled, 
with  a  descriptive  cir- 
cular around  the  bottle, 
and  inserted  these  in 
packages     leaving     the 

counter.  Also,  when  opportunity  presented  itself, 
I  handed  one  to  a  customer  with  a  personal  "spiel."' 
The  result  was  a  doubling  of  the  sale  of  the  product 
during  this  the  first  season  of  sampling.  So  far 
as  my  toilet  cream  is  concerned,  I  have  a  proprietary 
preparation  of  a  similar  character  about  "backed 
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off  the  board,"  and  I  am  so  well  pleased  with  the 
results  that  I  shall  extend  the  practice  of  sampling 
to  my  other  preparations. 


H.  C.  FUELLER,  PH.G., 

Grafton,  West  Virginia. 

I  am  a  firm  believer  in  samples.  I  think  they  are 
the  best  and  quickest  way  to  bring  a  preparation 
before  the  public.  I  started  out  with  one  prepara- 
tion,   a    tooth-powder,    and    demonstrated    to    my 

entire  satisfaction  that 
sampling  methods  yield- 
ed a  large  sale  on  it.  I 
do  not  believe  in  samp- 
ling headache  powders, 
pills,  or  active  drugs  of 
any  kind,  but  the  fol- 
lowing articles  are  well 
adapted  for  sampling: 
spices,  a  blood  tea, 
tooth  -  powder,  roach 
powder,  salves,  hand  lo- 
tions and  creams,  tal- 
cum powders,  and  per- 
fumes. I  always  back 
up  my  sampling  with  newspaper  advertisements,  the 
latter  appearing  at  the  same  time  the  sample  distri- 
bution is  made.  Then  I  keep  a  box  of  the  samples 
on  the  counter,  and  the  clerks  are  instructed  to  put 
in  each  package  that  leaves  the  store  (prescriptions 
excepted)  a  sample  of  whatever  we  are  pushing  at 
the  time.  If  we  happen  to  be  sampling  nothing,  then 
printed  matter  of  some  sort  is  put  in  all  packages 
at  the  counter.  I  started  the  sampling  business  when 
I  first  came  to  this  town,  and  it  has  constituted  the 
best  advertising  I  have  done.  It  acted  as  a  sort  of 
quick  introduction! 


KINDLY  TEST  THIS  SAMPLE  OF 

Diamond  Tooth  Powder. 


You  are  interested  in  saving  your  teeth.  Vou  tio 
doubt  recognize  the  need  of  a  good  dentifrice.  Here  is 
one  that  will  do  all  that  a  perfect  dentifrice  should  do, 
and  it  is  absolutely  harmless.  Comes  in  handy  screw 
capped  bottles  at  25  cents. 

PREPARED  ONLY  BY 

ANDREW  R.  CUNNINGHAM 

Prescription  Druf^gist 

264  Jos.  Campau  Ave,  Cor.  Monroe,       Detroit,  Mich. 


OWEN  RAYMO, 

Wayne,  Michigan. 

I  have  never  sampled  any  of  my  own  prepara- 
tions. Those  on  which  I  have  a  steady  sale  have 
been  established  by  continuous  newspaper  adver- 
tising, counter  advertising,  booklets,  small  circu- 
lars, and  personal  work.  I  send  some  piece  of 
advertising  matter  out  of  my  store  with  nearly 
every  purchase — not  for  one  week  or  one  year,  but 
week  after  week,  and  year  after  year,  whether  busi- 
ness be  good  or  poor. 


This  Envelope  Contains  a  Free  Sample  of 

LAXATIVE  COLD   CURE. 

A  Chocolate  Coated,  Tasteless  Cold  Tablet. 

If  taken  according  to  Directions  they  will  positively 
cure  a  Cold  In  the  Head,  La  Grippe,  Etc. 

COME  25  TABLETS  IN  A  BOX  FOR  25  CENTS. 


Remember  ve  sell  them  with  the  distinct  understanding 
that  if  they  do  you  no  good  you  get  your  quarter  back. 

ANDREW  R.  CUNININGHAIM 

264  Jos.  Campau  Ave.,  Cor.  Monroe  Detroit. 


This  envelope  is  used  by  Mr.  Cunningham,  of  Detroit,  for  sampling  his  cold 
cure  tablets.    It  is  1%  by  2%  inches  in  size. 


This  envelope  is  used  by  Mr.  Cunningham,  of  Detroit,  for  sampling  his  tooth 
powder.    It  is  2J4  by  3  inches  in  size  and  opens  at  the  end. 


W.  C.  WHEELOCK, 

Kalmazoo,  Mich. 

I  have  tried  sampling  on  some  of  my  preparations, 
but  not  on  spices.  It  does  not  seem  to  me  that  the 
sampling  of  s  p  i  c  e  s 
could  be  made  to  pay, 
as  one  would  probably 
give  away  more  than 
the  sampling  would  sell 
for  him.  I  have  tried 
sampling  an  oil  that  I 
manufacture  with  a 
good  degree  of  success ; 
partly  I  think  because 
it  is  of  a  class  of  reme- 
dies that  is  seldom  sam- 
pled. I  also  keep  a 
large  bottle  of  face 
cream  on  the  counter 
that  I  hand  out  samples  of  on  favorable  occasions; 
this  is  an  article  that  every  lady  customer  can  be 
induced  to  try  at  any  time,  while  she  would  have  to 
wait  for  an  occasion  to  use  a  sample  of  a  tea  or  of 
pills,  which  would  probably  be  out  of  reach  or  for- 


extent  of  my  experience  with  samples ;  if  it  is  worth 

Iything  to  anybody,  use  it;  if  not,  "fire"  it. 
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L.  WHORTON, 

Gadsden,  Alabama. 


What  little  sampling  I  have  done  has  paid  nicely, 
ith    me,    however,    the    method    has    practically 

been     limited     to     the 


sampling  of  physicians 
with  different  pharma- 
ceutical specialties.  At 
the  start  I  left  4  ounces 
of  a  particular  specialty 
with  each  of  six  phy- 
sicians, and  from  those 
six  samples  the  phy- 
sicians prescribed  5  or  6 
gallons  of  the  product 
before  the  season 
closed.  The  samples 
were  the  only  advertis- 
ing of  any  description 
that  I  used,  so  that  the  results  must  all  be  credited 
to  them.  I  think  this  is  the  only  effective  way  to 
work  physicians. 


L.  J.  HUNTER  &  CO., 
Tracy,  Minn. 

We  consider  sampling  the  very  best  way  to  adver- 
tise any  preparation.     Of  course,  it  is  necesssary 

first  for  you  to  have  an 
article  of  real  merit; 
secondly,  to  get  out 
your  sample  in  as  neat 
a  style  as  possible,  hav- 
ing the  merits  of  your 
preparation  fully  told  in 
a  nice  folder  wrapped 
around  the  sample ;  and 
thirdly,  to  make  a  thor- 
ough house-to-house 
distribution.  You  will 
then  reap  good  returns 
for  the  time  and  money 
invested.  We  have  also 
used  the  coupon  system  very  successfully  with  our 
country  customers  in  cases  where  it  was  impossible 
to  mail  such  samples  as  liquids,  for  instance. 


J.  C.  REGAN, 

Melvin,  Michigan. 

The  only  sampling  I  have  ever  done  was  with 
cinnamon.  I  distributed  the  samples  with  a  circu- 
lar   on    spices    and    certainly    got    good    results. 


Whether  it  was  the  sampling  or  the  circular  which 
brought  the  returns  I  do  not  know,  but  I  presume 
it  was  the  combination  that  did  the  business! 


JOHN  F.  PATTON, 
York,  Pa. 

The  query  as  to  whether  sampling  is  a  profitable 
mode  of  advertising  the  wares  you  have  to  sell, 
depends  largely  upon  the  judgment  and  discretion 
exercised  in  the  distribution  of  the  samples.     The 

indiscriminate  scatter- 
ing of  samples  of  medi- 
cines from  house  to 
house  not  only  possesses 
the  element  of  danger, 
but  its  financial  return 
is  questionable.  One 
case  of  damage  result- 
ing from  the  wrong 
person  consuming  the 
medicine  would  neu- 
tralize whatever  benefit 
might  accrue,  besides 
making  the  proprietor 
liable  for  damages. 

Yet,  there  is  probably  no  means  of  advertising  a 
specialty  more  efficient  than  by  placing  in  the  hand 
of  the  inquirer  a  sample  of  medicine  designed  for 
the  specific  ailment.  In  exploiting  our  own  reme- 
dies we  have  never  found  any  other  kind  of  adver- 
tising to  equal  in  value  the  sample.  It  possesses  a 
form  of  personality  beyond  the  power  of  printer's 
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ink.  If  the  sample  given  meets  the  consumer's 
requirements,  you  get  an  immediate  return  on  your 
investment  in  a  demand  for  an  original  package. 

And  not  only  in  the  article  you  manufacture,  or 
goods  you  control,  can  sampling  be  made  to  pay, 
but  even  in  those  articles  in  which  you  have  to  meet 
competition  you  may  come  out  ahead  of  the  game 
by  the  exercise  of  a  little  enterprise.  As  an  exam- 
ple or  illustration,  for  some  years  past  we  have  made 
it  a  point  during  the  early  winter  to  exploit  an  article 
largely  consumed  by  the  country  people  during  the 
hog-killing  season,  namely,  ground  black  pepper.  A 
sample  of  the  pepper  with  a  circular  was  placed  in 
the  hands  of  the  country  people  who  attended  our 
market.  This  afforded  an  opportunity  of  compari- 
son as  to  quality  and  price. 

You  are  pretty  apt  to  get  the  trade  for  any  article 
that  can  show  a  better  quality  at  a  lower  price 
than  your  competitor,  for  an  appeal  in  a  double 
sense  is  made  to  the  purchaser.  Our  order  for  pep- 
per last  June  was  double  the  quantity  we  were  in  the 
habit  of  buying,  feeling  sure  we  could  dispose  of  it 
by  reason  of  furnishing  it  in  a  more  attractive  form, 
namely  granulated,  and  at  a  lower  price  than  could 


be  met  by  others  selling  the  article.  The  sequel  has 
demonstrated  the  correctness  of  our  theory. 
Whilst  the  margin  of  profit  in  the  sale  of  this  article 
was  not  very  large,  it  was  a  good  stroke  of  business 
as  an  advertisement  even  if  there  had  been  no  profit. 
It  costs  money  to  advertise,  no  matter  what  sort  of 
medium  you  employ.  But  in  our  judgment  the 
sampling  of  medicine  of  the  pharmacist's  own  make, 
properly  done,  is  sure  to  bring  satisfactory  returns. 


MARBURY  &  KIDD, 

Ruston,  Louisiana. 

We  consider  the  sampling  of  our  specialties  and 
other  articles  to  be  the  very  finest  of  all  advertising 
— provided  these  specialties  have  true  merits  and 
sticking  qualities.  No  druggist  can  afford  to  put 
out  anything  else.  We  have  seen  the  results  of  the 
sampling  method  by  manufacturers;  we  have  also 
observed  the  results  in  our  own  case;  and  we  are 
convinced  of  the  excellence  of  this  kind  of  advertis- 
ing. Of  course  the  samples  should  be  judiciously 
distributed  where  they  will  do  the  most  good,  and 
not  wasted  on  children  or  thrown  away. 


A  FEW  SODA  "OPENINGS"   DESCRIBED. 

How  Several   Druggists,  Located  in  Different  Parts  of  the  Country,  Held  Opening  Days  Last  Year  to 

Start  Their  Soda  Business  Off  with  a  Boom^FIowers  and  Music  Graced  Most  of  the 

Occasions— In  Some  Instances  Free  Drinks  Were  Dispensed:  in  Others 

Favors  Were  Given  the  Visitors  Instead. 

By  "THE  TRAVELER." 


I  have  observed  in  my  jaunts  that  many  wide- 
awake druggists  have  a  soda  fountain  opening  every 
spring.  It  attracts  attention  to  that  feature  of  the 
druggist's  business  and  starts  the  summer's  trade  off- 
with  a  boom.  Let  me  tell  about  a  few  openings  that 
were  held  last  year  in  different  parts  of  the  country. 

First,  there  was  W.  E.  Sherriff,  the  well-known 
druggist  of  Ellsworth,  Kansas,  and  a  member  of  the 
State  Board  of  Pharmacy.  About  the  first  of  May 
he  sent  out  a  four-page  folder,  neatly  printed,  the 
two  inside  pages  of  which  are  shown  in  one  of  the 
accompanying  cuts. 

During  the  week  of  the  opening  Mr.  Sherriff  kept 
an  attractive  display  in  his  two  windows,  and  when 
the  opening  day  came  it  was  a  tremendous  success. 

Apparently,  however,  Mr.  Sherriff  gave  free  soda 


to  every  one  who  came  in  on  that  particular  day. 
So  far  as  my  observation  goes,  most  druggists  are 
agreed  that  it  is  better  to  enclose  with  the  invitations 
a  card  entitling  the  bearer  to  a  free  drink,  and  com- 
pelling this  card  to  be  presented  at  the  fountain. 
This  plan  was  followed  last  year  by  W.  T.  Palmer 
&  Co.,  of  Atlantic,  Iowa,  who  pointed  out  to  me  then 
that  the  use  of  such  invitations  enables  one  to  select  a 
nice  class  of  patrons  and  keep  out  the  rabble.  Mr. 
Palmer  is  convinced  that  the  promiscuous  giving  of 
free  soda  is  a  mistake  and  should  be  avoided. 

Then  there  are  other  druggists  who  believe  that 
it  is  a  better  plan  not  to  give  away  the  soda  at  all, 
but  to  attract  people  by  giving  some  little  thing  to 
every  one  who  attends — for  instance  a  carnation  to 
each  woman,  and  perhaps  a  cigar  to  each  man.    This 
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idea  was  followed  last  year  in  Gleghorn's  pharmacy, 
at  the  corner  of  Brushton  Avenue  and  Tioga  Street 
in  Pittsburg.  The  card  invitation  which  Mr.  Gleg- 
horn  sent  out  is  reproduced  in  this  connection;  and 


Soda  Fountain 
AND  Palm  Garden 
Opening 

YOU    ARE    CORDIALLY    INVITED    TO 

ATTEND      GLEOHORNS      SODA 

FOUNTAIN    AND     PALM 

GARDEN    OPENING. 

THURSDAY   CVKNINO.  MAY  I*.  I»04. 
COR       BRUSHTON     AVCNUC     AND     TlOOA     STRCCT 

SouvKMins   rom   Tmb    i.a»ik«  Music 


Invitation  sent  out  to  an  opening  last  year  by  Gleghurn'g  pharmacy, 
Pitt«burK,  Pa.  The  card  was  3^  by  4^  inches  in  size,  and  the  stock  was  a 
superior  <iuality  of  touj^h  white  cardboard. 

here  is  what  he  writes  me  about  the  nature  and  suc- 
cess of  the  opening : 

"We  got  the  idea  of  having  a  soda  opening  from 
the  Bulletin  of  Pharmacy^  and  wish  to  say  that 
our  opening  was  a  grand  success.  In  the  evening  we 
had  an  orchestra  of  seven  pieces  which  furnished 
music  from  7  to  11.30  p.m.  Orangeade  was  served 
free  to  all  during  the  entire  evening.  Other  drinks 
were  paid  for;  and  we  presented  every  lady  with  a 
carnation  and  every  man  with  a  cigar.  These  favors 
were  greatly  appreciated  by  everybody  in  attendance, 
and  the  receipts  for  the  day  showed  that  nearly  all 
our  orders  for  soda  were  for  10,  15,  and  even  25 


Some  n(  the  Scjuid'^    Dtlicacic* 
%etiti  .It  SherrifTs  Fouallia 


MR.  W.  C.  SHCRMirp 

PnCSCNTS    HIS    COMPLIMENTS 

AND  INVITES  YOU  TO.  JOIN  HIM 

IN    A    TREE   GLASS   Or  SODA 

ON    THE    OCCASION    or    THE 

rORMAL  OPENING  Or  THE 

SOOA     SEASON 

TUESDAY  MAY  TtNTM 

NINETEEN  HUNDRED  rouR 

AT  SHERRirrS  SOOA  FOUNTAIN 


Fnlt  Mitfau 
Nat  Saiilac 
Nic  Frappc 
Mjpk  f-udfc 
Ckocoljtc  BaflMi 
lime  Adc 
Phmppic  SoiAik 
rvkUk  Skcrtxt 
Fairy  Paiicli 
Carimcl  teniae 
Bonalc  BdIc  Cream 
Coco  CoU 
Lime  Juice  iinil  kolti 
■  n  r.il  w.itirs 


cent  drinks.  All  of  our  soda  is  drawn  from  a  Twen- 
tieth Century  Sanitary  fountain,  which  is  also  quite 
a  trade-getter.  We  cater  to  the  best  class  of  trade 
only.  The  crowd  we  had  on  the  opening  night 
proved  this,  and  one  of  our  customers  remarked  to 
us  on  the  day  following  the  opening :  'I  never  saw 
as  fine  a  gathering  at  a  public  afifair  in  my  life  before, 
and  I  have  seen  a  good  many.'  If  most  druggists 
would  pay  the  same  amount  of  attention  to  the  soda 
department  that  they  do  to  the  other  departments  of 
their  business,  they  would  find  that  they  would  be 
better  off  at  the  end  of  the  year  than  they  are.  The 
soda  fountain  business  is  a  money-maker  and  a  big 
adv!" 

The  foregoing  letter  suggests,  among  other  things, 
that  music  and  appropriate  souvenirs  ought  to  be 
made  a  part  of  every  opening.  Do  the  thing  right 
or  don't  do  it  at  all !  Make  the  day  a  festive  occa- 
sion, make  it  so  pleasant  that  people  will  want  to 


"^oxx  arc  corMall^j  intJttcb  io  atte«^ 

©or.  Stir  axxt  ^ooManb 

iPttinty  ^0ut»cnftr»  fatr  tl^e  gabiu© 


allowing  the  two  inside  pages  of  a  folder  issued  last  year  by  W.  E.  SherrUf, 
of  Ellsworth,  Kansas;  8  by  6  inches  in  size  (each  page),  and  printed  in  green 
and  orange  ink  on  a  superior  quality  of  rough  white  stock,  with  deckle  edge. 


Invitation  card  gotten  out  earfy  in  the  seaHou  of  1904  by  Geo.  B.  Clarke,  of 
Nashville,  Tenn. 

come,  will  talk  about  the  affair  for  weeks  after- 
wards, and  will  appear  again  next  year  in  even 
greater  numbers.  Of  course  this  kind  of  an  adver- 
tisement means  considerable  expense,  but  results  are 
what  you  are  after,  and  you  can't  get  results  without 
spending  money.  There  are  times  when  economy  is 
foolish  and  short-sighted. 

Of  course  all  invitations  to  openings  ought  to  be 
nicely  gotten  up  and  mailed  directly  to  the  recipient 
so  that  it  becomes  an  invitation  in  fact — almost  as 
much  of  an  invitation  as  though  a  party,  a  wedding, 
or  any  other  private  social  occasion  were  involved. 
People  must  be  made  to  feel  that  it  is  more  or  less 
of  a  personal  affair.  Just  as  soon  as  invitations  are 
spread  broadcast  by  means  of  handbills,  posters,  etc., 
the  whole  thing  degenerates  into  a  dash  and  a  grab 
for  a  glass  of  free  soda. 
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I  observed  the  method  of  one  druggist  who  did  not 
have  an  opening,  but  who  used  another  scheme  in  its 
place.     This  was  the  proprietor  of  the  City  Drug 

*  t 

I   OUR  TREAT....  j 

fWe  will  consider  it  a  favor  if  1 

X,  you  will  present  this  ticket  for  a  % 


FREE   GLf^SS   OF   SODR 

AT    OUR    FOUNTAIN. 
THE     OITV      DRVJO     STORE 


*  Open  Wednesday.  May  25,  1904.  * 

Card  sent  out  by  mail  to  a  selected  list  of  people  by  the  City  Drug  Store, 
of  Austin,  Pa. 


Store  of  Austin,  Pa.  He  sent  out  the  accompanying 
card,  presumably  by  mail,  offering  each  recipient  a 
free  glass  of  soda.  Doubtless  this  brought  many 
people  to  his  fountain  who  otherwise  might  have 
passed  it  by.  The  advantage  of  such  a  scheme  is  that 
it  is  less  expensive  than  a  formal  opening,  but  it  is 
of  course  also  less  productive  of  results.  The  other 
side  of  this  card,  issued  by  the  City  Drug  Store,  con- 
tained the  following  matter: 

"SODALICIOUS  SODA.— Our  drinks  this  year 
will  be  better,  if  possible,  than  ever  before,  with  dain- 
tier service,  a  more  complete  list  of  flavors,  and  our 
fountain  will  be  more  pleasing  and  popular  to  every- 
body.    Every  glass  of  soda  sterilized." 

Certain  it  is  that  the  soda  opening  is  an  excellent 
means  of  attracting  attention  to  your  fountain — and 
incidentally  to  your  general  business  also.  The  lat- 
ter consideration  is  important  and  should  not  be 
lost  sight  of. 


DANGEROUS  SUBSTANCES  USED  IN  PHARMACY. 

Unusual  Precautions  Taken  in  the  Storage  of  Phosphorus,   Potassium   Chlorate,  and    Nitroglycerin 
The  Care  that  Must  Be  Exercised  to  Avoid  Explosions  and  Fires. 


By  FRANK  A.  TILLER,  Ph.Q. 


Among  the  perplexing  problems  that  confront  the 
manufacturing  pharmacist,  by  no  means  the  least 
is  the  invention  of  a  safe  method  of  storing  large 
quantities  of  explosive  and  combustible  chemicals. 
The  problem  becomes  more  complicated  when  the 
plant  is  situated  in  a  city,  where  buildings  are  neces- 
sarily crowded  closely  upon  a  limited  area,  and 
where  the  effects  of  an  explosion  are  apt  to  prove 
disastrous  to  life  and  property. 

A  most  satisfactory  and,  apparently,  an  economi- 
cal plan  of  chemical  storage  is  illustrated  in  the  views 
on  this  page.  Fig.  1  is  a  cut  of  a  small  outbuilding, 
so  constructed  as  to  be  weather-proof,  which  is  used 
for  the  storage  and  weighing  of  phosphorus.  This 
substance  is  received  from  the  manufacturers  in  her- 
metically sealed  tins,  each  containing  five  kilos.  The 
phosphorus  is  packed  in  the  cans  in  long  sticks;  the 
remaining  space  is  then  filled  with  water,  and  the 
covers  are  put  on  and  soldered  air-tight.  Upon 
receipt  at  the  pharmaceutical  laboratory  the  cans  are 
carefully  opened,  and  the  phosphorus  is  removed  and 
placed  in  large  earthenware  jars  containing  water. 
In  cold  weather  a  concentrated  solution  of  sodium 


chloride  is  used  instead  of  water,  to  prevent  the  risk 
of  freezing. 


Fio.  1.— Showing  the  outbuilding  used  for  phosphorus. 


I 


The  second  picture  shows  an  isolated,  fire-proof 
building,  of  corrugated-iron  construction,  in  which 
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arge  quantities  of  potassium  chlorate  are  stored. 
Smaller  quantities  are  taken  from  this  building  and 
into  the  laboratories  only  when  needed  in  some 
pharmaceutical  operation,  and  any  unused  portion 


Fio.  2.— Potassium  chlorate  building. 

is  returned  to  the  storage  building  immediately. 
Only  by  the  exercise  of  such  extreme  caution  can 
immunity  from  accident  be  assured. 

The  third  view  shows  a  simple  enclosure,  seven 
feet  high,  within  which  is  a  small  structure  used 
for  the  storage  of  nitroglycerin,  probably  the  most 
dangerous  substance  used  in  pharmacy.  This  fact 
may  be  illustrated  by  an  incident  that  occurred  in 
the  Detroit  laboratory  of  Parke,  Davis  &  Co.  many 
years  ago.  A  wooden  keg,  containing  the  ten-per- 
cent alcoholic  solution  of  nitroglycerin,  had  been 
received  and  the  contents  at  once  filtered  into  glass 


bottles.  The  keg,  which  had  been  thoroughly 
drained,  was  thrown  out  upon  a  rubbish  heap,  where 
it  remained  during  an  entire  winter,  covered  with 
snow.  During  the  spring  cleaning-up  process  the 
old  keg  was  discovered  and  broken  into  pieces,  and 
a  portion  of  it  was  thrown  into  the  fire,  under  a 
boiler.  The  result  was  an  immediate  explosion  that 
did  considerable  damage  to  the  brick  casing  of  the 
boiler. 


Fio.  8.— Where  the  nitroglycerin  is  Icept  and  handled. 

The  nitroglycerin  house  shown  in  the  engraving 
is  located  at  a  considerable  distance  from  other 
buildings.  The  door,  and  also  the  gate  in  the  fence 
surrounding  the  house,  are  kept  securely  locked,  and 
signs  are  conspicuously  posted,  forbidding  workmen 
to  pile  rubbish  of  any  kind  against  the  fence,  thus 
reducing  the  risk  of  fire. 

The  cuts  used  to  illustrate  this  paper  are  kindly 
loaned  by  Messrs.  Parke,  Davis  &  Co.,  on  whose 
premises  in  Detroit  the  pictures  were  taken. 


AROUND  THE  CAiVlP=FIRE. 

One  Man  Does  All  the  Talking  This  Month:  He  Speaks  so  Interestingly  of  His  Civil  War  Experiences 
as  a  "Hospital  Steward"  that  the  Other  Bulletin  ••Yarnsters"  are  for  Once  Content  to  Listen. 


INTERESTING   CIVIL  WAR  REMINISCENCES. 

Theodore  V.  Brown,  proprietor  of  the  "Red  Cross 
Drug  Store,"  in  San  Jose,  Cal.,  writes  most  fas- 
cinatingly of  his  experiences  as  "hospital  steward" 
in  the  Army  of  the  Potomac.  Incidentally  his  nar- 
rative presents  a  most  harrowing  picture  of  the  suf- 
fering caused  by  the  insufficiency  during  the  war, 
not  only  of  trained  medical  officers,  but  of  the  medi- 
cal knowledge  and  precautions  of  the  period.  The 
medical  and  sanitary  science  of  the  Russo-Japanese 
conflict  of  1904-5,  particularly  on  the  Japanese  side, 
is  a  very  different  thing  from  that  of  the  Civil  War 
of  1861-5.    But  here  are  Mr.  Brown's  reminiscences : 


The  evident  scarcity  of  logs  for  your  camp-fire 
encourages  me  to  offer  you  a  quasi-pharmaceutical 
war  story. 

In  1863  I  was  the  warrior-pharmacist  of  the  34 
U.  S.  Infantry  (1st  Brigade,  2d  Division,  5th  Corps, 
Army  of  the  Potomac),  my  official  designation  being 
"hospital  steward."  My  immediate  superior  was 
Surgeon-General  Geo.  M.  Sternberg,  U.  S.  Army, 
retired,  who  was  then  a  young  assistant  surgeon, 
and  whom  I  assisted  at  the  battle  of  Malvern  Hill, 
June  30,  1862,  in  amputating  the  arm  of  a  soldier 
under  a  heavy  artillery  fire — a  rather  rare  occur- 
rence. 
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Shortly  after  the  Army  of  the  Potomac  reached 
Harrison's  Landing  on  the  James  River,  at  the  end 
of  the  so-called  Seven  Days'  Battle  before  Rich- 
mond, camp  dysentery  and  typhoid  fever  put  in  an 
appearance,  and  soon  became  formidable.  Among 
the  first  to  be  taken  sick  were  the  surgeons  of  our 
brigade— all  unseasoned  young  men.  Dr.  Sternberg 
left  duty  first,  having  contracted  brain  fever,  and  in 
about  ten  days  more  the  brigade  was  left  without  a 
single  medical  officer. 

There  was  at  this  time  a  great  scarcity  of  surgeons 
throughout  the  Union  army,  and  as  the  next  best 
makeshift  I  was  ordered  to  collect  all  the  sickest  men 
o-f  the  brigade,  house  them  in  a  near-by  barn,  and 
"do  the  best  I  could  for  them."  This  I  did  for  about 
three  weeks,  having  under  my  care  a  daily  average 
of  about  50  men,  most  of  whom  had  typhoid  fever,, 
and  many  of  whom  died. 


[Drawn  for  the  Bulletin  by  W.  A.  Humphries  ] 
O'NYE-OH  MY  !  !  ! 

A  drug  clerk  whose  name  was  O'Nye 
An  experiment  wanted  to  try. 

Some  tannin  he  got, 

And  mixed  with  a  lot 
Of  chlorate  of  potash.    Oh  my  1 1 ! 


-Frank  Fakrinqton. 


My  knowledge  of  therapeutics  was  at  that  time 
exceedingly  limited,  but  I  remembered  that  in  a  few 
cases  of  typhoid  fever  I  had  seen  in  hospitals,  qui- 
nine, and  turpentine  emulsion,  and  milk-punch,  made 
with  condensed  milk,  had  been  used;  hence  all  my 
fever  patients  were  put  on  a  ration  of  five  grains  of 
quinine,  a  tablespoonful  of  turpentine  emulsion,  and 
a  tincupful  of  milk  punch,  t.  i.  d.,  without  any  devia- 
tion. 

Every  Sunday  morning  Dr..  Daly,  surgeon-in- 
chief  of  the  division,  would  come  galloping  up  to  the 
barn. 

"Good  morning,  steward ;  how  are  you  getting 
on?" 

"Doing  the  best  I  can,  doctor,"  would  be  my 
answer. 

"Well,  that's  all  we  expect  of  you.  How  many 
men  have  you  lost  since  I  saw  you  last?"  Then, 
"What  do  you  do  for  typhoid  fever?" 

"I  give  them  five  grains  of  quinine,  a  tablespoon- 
ful of  turpentine  emulsion,  and  a  cupful  of  milk 
punch,  3  times  a  day,"  I  would  answer. 

"That  is  very  good :  I  could  do  no  better.  Con- 
tinue that  way."    And  he  was  ofif. 

I  had  nothing  with  which  to  feed  sick  men,  out- 
side the  ordinary  field  ration  consisting  of  hard  tack, 
salt  pork,  beans,  rice,  coffee,  and  sugar,  except  con- 
densed milk  and  beef  extract.  I  did  not  then  know 
that  it  was  of  the  highest  importance  to  restrict 
typhoid  fever  patients  to  a  strictly  liquid  diet,  and 
doubt  whether  the  medical  profession  at  that  time 
was  fully  aware  of  it.  But  I  knew  that  the  poor 
fellows  committed  to  my  care  were  not  properly  fed, 
and  it  worried  me.  So  when  one  day  I  was  informed 
that  two  steamers,  the  medical  purveyor's  and  the 
sanitary  commission's,  had  just  arrived  at  the 
Landing,  laden  with  delicacies  for  the  sick,  I  at  once 
sat  down,  made  out  a  requisition  for  all  the  luxuries, 
edible  and  drinkable,  that  I  could  think  of,  signed 
it  as  surgeon-in-chief  of  the  brigade,  borrowed  two 
six-mule  teams  from  my  friend,  the  brigade  wagon 
master,  drove  to  the  Landing,  presented  my  requisi- 
tion, and  got  nearly  everything  asked  for,  much  to 
my  surprise,  for  I  had  fully  expected  to  be  sent  back 
in  arrest  and  to  be  tried  by  court  martial  for  invest- 
ing myself  with  false  rank  and  authority;  but  I  had 
argued  that  after  all  I  was  the  de  facto  surgeon-in- 
chief,  and  the  court-martial  outlook  had  therefore 
no  terrors  for  me. 

Then  I  kept  the  cook  busy  fixing  up  all  kinds  of 
dishes  for  the  boys,  and  gave  the  sick  all  the  baker's 
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bread,  steamed  to  keep,  they  wanted.  Alas !  instead 
of  gaining  strength  they  died  the  faster,  and  in 
about  a  week  I  made  this  entry  in  my  diary :  "Salt 
pork  and  hard  tack  is  better  for  typhoid  fever 
patients  than  better  food,  because  the  former  will  not 
be  eaten  and  the  latter  will." 

One  day,  nearly  a  month  after  I  had  started  on 
my  therapeutic  career  in  the  barn,  a  tall,  awkward- 
looking  man,  with  queerly  protruding  eyes,  presented 
himself  to  me. 

"I  am  Dr.  Hall,"  he  said,  "and  have  been  given  a 
contract  and  assigned  to  the  3d  Infantry.  I  just 
reported  to  Captain  Wilkins,  the  commander  of  the 
regiment,  and  he  told  me  to  come  up  here  and  you 
would  put  me  through.  Now  I  want  to  tell  you  right 
at  the  start  that  I  am  no  doctor  at  all .  and  never 
claimed  to  me.  I  am  a  student  of  medicine,  and  not 
far  advanced  at  that,  as  you  will  soon  find  out.  but 
they  gave  me  a  contract  anyhow.  I  hope  we'll  be 
good  friends  and  that  you  will  help  me  all  you  can." 

It  did  not  take  long  for  both  officers  and  men  to 
find  out  that  the  man  knew  absolutely  nothing.  Dur- 
ing an  engagement  he  would  scout  the  surrounding 
country,  and  come  back  to  us  occasionally  to  unload 
overcoats,  blankets,  pistols,  etc.,  which  he  had  picked 
up  on  the  battlefield,  leaving  me  to  do  the  little  that 
was  done  for  the  wounded  at  the  front. 

About  five  weeks  after  the  battle  of  Antietam  our 
division  was  ordered  to  occupy  and  hold  Snicker's 
Gap,  in  the  Blue  Ridge,  until  the  long  trains  of  the 
Army  of  the  Potomac  should  have  passed  that  point. 
When  we  reached  the  Gap  "Dr."  Hall  at  once  started 
out  on  a  reconnaisance  according  to  his  wont,  and 
had  the  good  fortune  to  stumble  upon  a  bridle  path 
leading  down  to  the  Shenandoah  River,  where 
Longstreet's  corps  lay,  and  saw  that  the  path  would 
enable  Longstreet,  were  he  made  cognizant  of  it,  to 
march  quietly  to  our  rear  and  gobble  up  all  Uncle 
Sam's  regulars,  without  firing  a  shot.  Hall  at  once 
sought  General  Sykes,  our  division  commander,  and 
reported  his  discovery,  and  a  strong  outpost  was  at 
once  placed  on  guard  over  the  bridle  path. 

After  that  it  mattered  little  what  "Dr."  Hall  did 
or  failed  to  do — General  Sykes  protected  him;  and 
he  continued  as  surgeon  of  the  regiment  until  he 
was  ready  to  leave,  despite  several  petitions  of  the 
officers  for  his  removal. 

On  the  march  from  Washington  City  to  the  battle- 
field of  Antietam,  in  September,  1862,  we  lay  oyer 


one  day  at  Rockville.  On  the  afternoon  of  that 
day  "Dr."  Hall  came  to  me : 

"There  is  a  case  of  cholera  in  camp,"  he  said. 
"What  had  I  best  do  so  that  precautionary  measures 
can  be  taken  against  the  disease  spreading?" 

"It  can't  be  cholera,"  said  I ;  "there  is  no  cholera 
around.    Where  could  it  come  from?" 

"It  can't  be  anything  else,"  persisted  Hall. 

"Let's  go  and  look  at  him,"  said  I. 

"This  is  a  case  of  cholera  morbus,"  I  declared, 
after  we  had  examined  the  man  as  he  lay  in  his  little 
shelter  tent.  "I  have  seen  a  hundred  cases  like 
that?" 

"What  did  you  used  to  do  for  them  ?"  asked  Hall. 

"Give  'em  camphor,  calomel,  and  opium,  and  put 
mustard  plasters  all  over  them,"  I  answered. 

Dr.  Hall  pondered  deeply  for  a  moment,  and  then, 
as  "surgeon  of  the  regiment,"  ordered  this  prescrip- 
tion : 

"Well,  damn  it,  give  it  to  him  then." 


[Drawn  for  the  Bulletin  by  W.  A.  Humphries.] 
A  MEDICINE  MAN  UP-TO-DATE. 
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A  MALT   EXTRACT  WINDOW. 


IS  window  is  contributed  by  W.  M.  Currier, 
who  trims  the  windows  for  Fred  Brundage,  of  Mus- 
kegon, Mich.  Pabst's  malt  extract  is  the  subject  of 
display.  As  will  readily  be  seen  from  the  engraving, 
bottles  of  the  extract  are  placed  in  tiers  one  above  the 
other,  and  the  shelves  used  for  the  purpose  are  made 
the  customary  manner  by  means  of  boxes  or 


in 


The  color  scheme  of  the  window  is  red,  green,  and 
white.  The  background  is  of  white  crepe  paper, 
with  red  and  green  latticework  over  it,  also  made  of 
crepe  paper ;  and  fastened  to  this  background  are  the 
various  placards  and  signs  issued  by  the  manufac- 
turers. This  gives  a  background  somewhat  confus- 
ing, and  yet  exceedingly  attractive.     The  sign  seen 
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boards.  The  shelving  is  then  covered  with  green 
crepe  paper.  In  the  center  of  each  of  the  two  groups 
of  shelving,  and  resting  upon  the  first  shelf  proper 
in  each  case,  is  a  pillar  surmounted  by  a  round  piece 
of  plate  glass,  and  bearing  on  the  latter  four  bottles 
of  the  extract,  thus  varying  the  display  somewhat. 
Similar  groups  are  to  be  seen  at  the  sides  of  the  two 
figures  in  the  window — making  six  in  all.  The  win- 
dow is  a  double  one,  and  the  display  is  practically  the 
same  on  both  sides. 


on  the  outside,  between  the  two  windows,  bears  the 
following  legend :  "One  of  these  Calendars  Given 
with  Every  Purchase  of  a  Half  Dozen  Bottles  of 
Tonic."  One  or  two  other  placards  bearing  prac- 
tically the  same  announcement  are  to  be  found  in  the 
window.  Then  of  course  the  calendars  thus  offered 
are  also  made  the  subject  of  display,  particularly  on 
the  background  previously  referred  to.  The  double 
window  of  Mr.  Brundage  is  5>^  by  18  feet  in 
dimensions. 
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PERSONAL. 


Mr.  Thos.  Voegkli. 


THE  PRESIDENT  OF  THE  N.  A.  R.  D. 

Thomas  Voegeli,  the  well-known  president  this 
year  of  the  National  Association  of  Retail  Druggists, 
has  had  a  successful  career.  Voegeli  Bros,  at  pres- 
ent own  two  stores  in  Minneapolis,  and  in  their  main 

store  alone  are  now  do- 
ing an  annual  business 
of  considerably  more 
than  $100,000.  The 
brothers  first  started  in 
business  back  in  1883  at 
La  Moure,  North  Da- 
kota, borrowing  the  en- 
tire capital  needed  for 
the  enterprise.  After 
five  years  they  succeed- 
ed so  well  as  to  be  al- 
most out  of  debt,  but 
decided  that  the  oppor- 
tunities in  La  Moure 
were  too  limited,  and  so  they  boldly  bought  a  phar- 
macy in  Minneapolis,  borrowing  more  capital  for 
the  purpose.  The  latter  store  contained  less  than 
600  square  feet  of  space,  and  the  business  had  been 
run  down  and  completely  demoralized.  Before  long, 
however,  the  energy  of  Voegeli  Bros,  had  made  itself 
apparent,  and  the  business  was  placed  on  a  paying 
basis. 

The  pharmacy  was  on  a  corner,  and  the  next  step 
was  to  secure  the  store  adjoining  on  the  south  and 
running  around  the  rear,  forming  an  L  around  the 
original  store.  All  the  intervening  walls  were  torn 
out  and  the  three  stores  thrown  into  one  room  with 
entrances  on  two  streets.  The  business  immediately 
doubled,  and  has  gone  on  doubling  ever  since.  In 
1900  an  additional  room  was  secured  for  use  as  a 
stock-room ;  the  basement  under  the  entire  building 
was  also  leased;  so  that  now  Voegeli  Bros,  are 
occupying  in  their  main  pharmacy  over  7000  square 
feet  of  space — 7000  as  against  the  600  which  fully 
met  the  requirement  at  the  start  in  1887! 

In  1903  a  branch  store  on  Nicollet  Street  was 
purchased.  This  is  now  being  remodeled,  fur- 
nished with  a  handsome  new  fountain,  and  will 
become  one  of  the  most  attractive  stores  in  the 
country.  The  main  store  also  will  be  equipped 
with  a  new  fountain,  and  it  is  proposed  to  spend 
no    less    than    from    $10,000    to   $12,000    on    each 


of   these    apparatuses.      About    twenty   people    are 
employed  in  the  main  store,  and  five  in  the  branch. 

Concerning  Mr.  Thomas  Voegeli  especially,  it 
may  be  said  that  he  is  forty-eight  years  old,  was  ' 
born  in  Wisconsin,  and  taught  school  twelve 
years  before  entering  the  drug  business.  His  later 
career  is  pretty  well  known  to  the  members  of  the 
N.  A.  R.  D.  throughout  the  country.  He  has 
served  with  distinction  on  various  committees  dur- 
ing the  existence  of  the  N.  A.  R.  D.,  and  was  fitly 
honored  with  the  election  to  the  presidency  at  the 
St.  Louis  convention  last  October.  In  the  phar- 
maceutical affairs  of  his  own  city  and  State  he  has 
been  a  conspicuous  figure.  The  local  association 
at  Minneapolis  owes  much  to  his  executive  ability 
and  to  his  enthusiasm  for  the  N.  A.  R.  D.  cause. 


THE  CHIEF  ORGANIZER  OF  THE  N.  A.  R.  D. 

To  Dr.  Joseph  R.  Noel,  chief  of  the  organiza- 
tion department  of  the  N.  A.  R.  D.,  belongs  much 
of  the  credit  for  the  success  of  the  national  cause. 

Early  in  the  history  of 
the  movement  Secre- 
tary Wooten,  feeling 
that  the  future  of  the 
association  was  condi- 
tioned on  the  number 
of  live  and  active  local 
bodies  throughout  the 
country,  selected  Dr. 
Noel  to  build  up  an  or- 
ganization department. 
The  Doctor  has  done  so 
with  great  skill  and  en- 
ergy. The  department 
now  comprises  twenty- 
seven  men,  and  they  are 
all  hustlers.  Each  year  it  becomes  apparent  that  a 
great  national  association  like  the  N.  A.  R.  D.  can 
only  maintain  and  advance  its  interests  by  means  of 
a  closely  knit  organization  covering  every  State  and 
locality  in  the  country;  and  Dr.  Noel  is  just  the  man 
to  appreciate  this  truth  and  to  act  upon  it  with 
resource  and  couras^e. 


Dr.  Joseph  R.  Noel. 


II 


Fletcher  Howard,  a  prominent  Iowa  druggist,  and 
for  many  years  secretary  of  the  Board  of  Pharmacy, 
died  of  tubercular  meningitis  last  month  in  Colorado 
Springs. 
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LETTERS. 


SOME   MONEY-MAKING  IDEAS. 

To  Che  Editors : 

I  have  been  very,  much  interested  in  the  editorial 
in  the  February  Bulletin  on  the  necessity  of  dis- 
playing salable  goods  in  the  front  part  of  the  store. 

My  experience  has  been, 
and  it  receives  fresh 
confirmation  every  day, 
that  the  druggist  can 
get  fair  but  not  exorbi- 
tant profits  on  prescrip- 
tions and  other  techni- 
cal work,  and  that  he 
must  push  more  salable 
and  profitable  features 
of  his  business  into 
prominence  if  he  wants 
to  succeed.  He  must 
compete  with  grocers, 
department  stores,  and 
lines,   and   make   up   his 


others   along  commercial 

mind  to  beat  them  out  on  quality  with  the  same  or 

only  slightly  advanced  prices. 

Why,  for  instance,  not  use  empty  fluid  extract  bot- 
tles and  the  like  for  putting  up  a  pint  of  household 
ammonia,  or  a  pint  of  liquid  bluing,  and  sell  it  for 
5  or  10  cents?  The  price  seems  ridiculously  low, 
but  is  it  not  better  to  sell  for  that  than  not  sell  at  all  ? 
Condensed  milk  is  sold  at  15  cents  at  the  grocery; 
concentrated  lye  at  5  and  10  cents;  borax  at  15  cents 
a  pound;  and  sapolio  at  three  cakes  for  a  quarter. 
Practically  all  5-cent  goods  are  sold  at  six  for  a 
quarter,  10-cent  goods  at  three  for  a  quarter,  and 
15-cent  goods  at  two  for  a  quarter.  Now  if  the 
druggist  wants  to  sell  these  goods  he  must  meet 
these  prices  or  else  see  his  stock  spoil  on  his  shelves. 
Otherwise  his  trade  will  buy  household  necessities 
of  him  on  Sunday  or  at  night,  but  at  no  other  time. 

Many  druggists  are  awakening  to  the  necessity 
of  delivering  goods.  If  the  telephone  in  the  drug 
store  is  so  well  known  and  freely  used  by  the  public 
for  outgoing  messages,  why  shouldn't  it  easily  be 
made  known  for  incoming  ones?  Cannot  people  be 
taught  that  they  can  call  you  up  and  get  goods  deliv- 
ered very  easily?  This  trade,  if  properly  managed, 
can  be  made  very  profitable,  but  it  should  not  be 
allowed  to  drift  into  a  system  of  simply  supplying 
something  that  you  are  selling  cheaper  than  anybody 
else.     Large  retail  establishments    could    not    use 


vehicles  and  men  for  distributing  goods  if  the  busi- 
ness did  not  pay.  Any  drug  store  with  adequate 
help  can  so  arrange  its  deliveries  as  not  to  be  at 
heavy  expense.  Emergency  deliveries  of  course 
require  immediate  attention,  but  most  deliveries  can 
be  made  at  the  convenience  of  the  dealer. 

As  to  the  stamp  nuisance,  I  feel  sure  that  where 
the  druggist  is  so  situated  that  he  feels  he  must 
sell  them,  they  should  be  kept  with  the  stationery 
and  not  off  in  a  drawer  by  themselves.  A  tasty  and 
seasonable  display  will  impress  the  most  hardened 
stamp  fiend  that  the  paper  and  envelopes  are  for 
sale,  and  a  profit  can  often  be  made  to  follow  the 
visit  instead  of  irritation. 

Of  course  the  true  province  of  a  druggist  lies  in 
the  sale  of  drugs  and  prescriptions,  and  he  should 
constantly  foster  and  develop  this  backbone  of  his 
business  so  far  as  possible,  but  I  am  sure  that  he 
will  lose  nothing  in  a  professional  way  if  he  will 
also  bestir  himself  along  commercial  lines. 

Frank  H.  Carter. 

Indianapolis. 


"DOCTORS  OF  PHARMACY." 
To  the  Editors: 

I  see  that  you  had  an  editorial  in  the  last  Bulle- 
tin concerning  Hynson's  suggestion  that  the  title  of 
"Doctor  of  Pharmacy"  be  conferred  upon  pharma- 
cists instead  of  "Graduate  in  Pharmacy."  I  am  in 
favor  of  this. 

You  cannot  compare  this  country  with  Europe. 
The  requirements  for  admission  to  the  universities 
are  entirely  different  over  there,  and  pharmacists 
who  get  a  doctorate  degree  are  Doctors  of  Philos- 
ophy. What  do  we  find  here  ?  Any  piano  thumper 
in  any  kind  of  a  dance  hall  is  by  common  consent 
called  a  "Professor!" 

Usage  makes  language,  and  my  constituents  have 
called  me  "Doc."  for  over  thirty  years.  Jamieson, 
the  patron  saint  of  the  Chicago  Veterans'  Associa- 
tion, was  called  by  all  the  newspapers  "Doc." 
Jamieson,  when  they  pitched  into  him  as  a  politician. 
When  I  was  first  so  addressed  I  protested.  Later  on 
I  had  no  time  to  fool  away  on  protests,  and  so  I  let 
it  go. 

Now  then,  why  not  try  to  lift  the  pharmacists  up 
a  peg  by  giving  them  an  official  handle  that  the  pub- 
lic had  given  them  long  ere  Hynson  ever  brought 
the  subject  up? 

W.   BODEMANN. 
Chicago,  111. 
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THE  QUESTION  OF  PRESCRIPTION  PRICING. 

To  the  Editors : 

The  Other  day  a  man  walked  into  my  store  with  a 
prescription  and  asked  how  much  I  would  charge  to 
fill  it.  I  told  him  45  cents.  After  I  had  handed  it 
over  the  counter  to  him  he  remarked  that  he  had  had 
it  filled  four  or  five  times  in  different  cities,  and 
always  at  a  different  price.  The  original  druggist 
had  charged  him  45  cents,  and  I  was  the  only  other 
man,  he  said,  who  had  made  the  same  price.  One 
druggist  charged  him  30  cents,  another  35,  and  still 
another  65.  Naturally  he  thought  the  65-cent  man 
had  robbed  him. 

Now  I  want  to  say  that  each  one  of  these  drug- 
gists could  have  made  absolutely  the  same  charge 
on  the  prescription,  as  it  was  marked  45  cents  with 
the  N.  A.  R.  D.  price  mark.  Why  not  hang  together 
and  respect  this  insignia  when  we  find  it?  Osier 
says  a  man  ought  to  be  chloroformed  when  he  gets 
to  be  60  years  old,  but  my  own  private  opinion  is 
that  some  men  are  dead  long  before  that  time,  even 
though  their  bodies  continue  to  walk  the  streets! 

H.  C.  FUELLER. 
Grafton,  West  Virginia. 


TWO  CHOICE  SPECIMENS. 

The  two  amusing  orders  shown  in  the  accompany- 
ing illustration  have  been  sent  in  to  the  Bulletin 
by  W.  H.  Leonard  of  North  Tarry  town,  N.  Y.,  and 
Lowman    &   Lowman    of   Orangeburg,  S.  C.     Of 


CHANGING  THE  COLOR  OF  A  CANARY  BIRD'S 
PLUMAGE. 

To  the  Editors : 

I  observe  from  page  131  of  the  March  Bulletin 
that  one  of  your  querists  wanted  to  know  what  could 
be  fed  to  canary  birds  for  the  purpose  of  changing 
the  color  of  their  plumage.  Let  me  say  that  feed- 
ing them  with  capsicum  or  Chili  pods  will  have  the 
effect  of  changing  their  color  to  a  reddish  shade. 
The  pods  may  be  hung  up  whole  in  the  cage. 

William  Munday. 
Walkerville,  Ontario. 

[Note  by  the  Editors.^ — Since  the  foregoing  letter  was 
received  and  set  up  in  type,  R.  M.  Sumner,  of  Columbus, 
Ohio,  has  made  practically  the  same  suggestion,  stating,  how- 
ever, that  the  pepper  to  be  used  should  be  of  the  sweet  red  or 
Hungarian  variety,  minus  its  hot  seeds,  that  it  should  be 
pounded  and  mixed  with  the  bird's  food,  and  that  it  should 
preferably  be  given  prior  to  the  moulting  season.] 


I 


course,  carbolic  and  tartaric  acids  were  the  sub- 
stances desired.  It  may  be  doubted,  however, 
whether  the  name  of  either  article  has  ever  before 
been  quite  so  ingeniously  spelled! 


TWO  OR  THREE  GOOD  FORMULAS. 

To  the  Editors : 

I  am  sending  you  two  or  three  formulas  for  spe- 
cialties that  have  proved  great  successes  with  me, 
and  I  trust  they  will  likewise  benefit  the  readers  of 
the  Bulletin  : 

BORATED  WITCH-HAZEL  CREAM. 

Chondrus     • 1  ounce. 

Glycerin  1  pint. 

Boric  acid  •  1     ounce. 

Alcohol 1  pint. 

Zinc  sulphocarbolate   54  ounce. 

Water,  enough  to  make 1  gallon. 

Perfume,  to  suit. 
j-.oil  the  chondrus  in  the  water,  strain,  and  add  the  other 
ingredients.    Color  if  desired.    Put  the  product  up  in  2-ounce 
"Princess    Square"    bottles,    use   caps,    a   nicely    lithographed 
label,  and  sell  for  from  15  to  25  cents. 

PEARLY    TOOTH-PASTE. 

Powdered  precipitated  chalk 

(best  grade)    4  pounds  av. 

Powdered  sepia 4^  ounces  av. 

Powdered  orris  9  ounces  av. 

Powdered  soap,  best  grade  18  ounces  av. 

Saccharin    60  grains. 

Oil  of  gaultheria    (synthetic) .  .3  fluidounces. 
Mix  well,  run  through  a  fine  sieve,  and  put  up  in  2-ounce 
bottles,  selling  for  25  cents. 

It  looks  as  if  this  formula  contained  a  lot  of  oil 
of  wintergreen,  but  I  have  found  that  the  people  like 
considerable  flavor  in  such  a  product,  and  then, 
again,  it  requires  a  good  deal  of  the  oil  to  overcome 
the  soapy  taste. 


I  BULLETIN  OF 
Acetic  acid  1  ounce. 
Oil  of  bay  2  ounces. 
Potassium  carbonate  280  grains. 
Curcuma  40  grains. 
Alcohol,  enough  to  make • . . .  > 1  pint. 
ix  the  acid  and  the  potassium  carbonate,  add  the  oil  while 
effervescing,  then  add  the  curcuma  and  filter. 

Use  from  2  to  3  drachms  of  this  essence  to  1  gal- 
lon of  diluted  alcohol;  more  or  less  may  be  used, 
however,  according  to  the  strength  of  the  bay  rum 
desired.  H.  C.  Fueller,  Ph.G. 

Grafton,  W.  Va. 
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A  WHITE  LINIMENT. 

To  the  Editors : 

Herewith  please  find  a  formula  for  a  first-rate  lini- 
mentuni  album,  or  "white  oils,"  as  the  product  is 
sometimes  called  with  us.    The  quantities  are  all  by 

wei,e^ht : 

Oil  of  amber 6  drachms. 

Oil  of  cajuput V/i  ounces. 

Strong  acetic  acid 3  ounces. 

Turpentine   3  ounces. 

Powdered  camphor  6  drachms. 

Yolks  of  3  eggs. 

Water,  enough  to  make 16  ounces. 

T.  MOIGNARD. 
I.andport,  Portsmouth,  England. 


HE  TURNED  TO  THE  DRUGGIST  IN  DESPAIRf 

To  the  Editors : 

.\ot  long  ago  I  received  the  enclosed  note  from 
one  of  my  customers.    I  think  it  will  prove  amusing 


^<^^rtX-w  a^-i-v\      .JxuJr.      ■J.A^^^    «Jt  -5S^<, 


to  readers  of  the  Bulletin.    What  a  temptation  to 
rush  in  and  effect  a  miraculous  cure ! 

W.  R.  Montgomery. 

Ilawkesbury,  Ontario. 


IT  HAPPENED  ON  THE  FOURTH  OF  JULY. 

To  ".he  Editors : 

We  received    the    accompanying    letter    on    the 
Fourth  of  July  last  year.     Is  it  any  wonder? 


%^   ^J/0^  ex  Aju\^M* 


PoKORNY  Drug  Co. 


Racine,  Wis. 


MASSAGE  CREAM  AGAIN. 

To  the  Editors: 

I  contributed  the  following  formula  for  massage 
cream  to  the  Bulletin  for  last  September : 

Glycerin    .., • 1  ounce. 

Borax   2  drachms. 

Boracic  acid  1  drachm.      ^ 

Oil  of  rose  geranium • 30  drops. 

Oil  of  anise 15  drops. 

Oil  of  bitter  almonds 15  drops. 

Milk   1  gallon. 

Heat  the  milk  until  it  curdles  and  allow  it  to  stand  12 
hoars.  Strain  it  through  cheese-cloth  and  allow  it  to  stand 
again  for  12  hours.  Mix  in  the  salts  and  the  glycerin,  and 
triturate  in  a  mortar,  finally  adding  the  odors  and  the  color- 
ing. The  curdled  milk  must  be  as.  free  from  water  as  possi- 
ble in  order  to  avoid  separation. 

A  number  of  your  readers  have  written  me  tliat 
they  have  had  some  difficulty  in  making  the  milk 
curdle.  I  have  followed  the  formula  many  times 
and  I  have  never  yet  experienced  any  difficulty. 
Sometimes  milk  will  not  curdle  as  rapidly  as  it  will 
at  other  times,  but  the  addition  of  one  ounce  of 
water  of  ammonia  to  a  gallon  will  hasten  it.  Take  a 
gallon  of  good  milk,  add  one  ounce  of  ammonia 
water,  heat  (not  boil),  allow  to  stand  twenty- four 
hours,  and  no  trouble  will  be  experienced  in  forming 
a  good  base  for  the  cream. 

A.  A.  Dixon. 

Indianapolis. 
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BUSINESS    HINTS. 


The  editors  of  the  Bulletin  ivould  like  to  have  readers  send 
them,  for  description  and  criticism  in  this  department,  news- 
paper advertisements,  booklets,  circulars^  and  other  advertis- 
ing matter  which  they  have  recently  utilised. 

A  Couple  of  Drug-store  Signs. — 

The  two  signs  reproduced  on  this  page  are  both 
to  be  found  on  the  outside'  of  prominent  Detroit 
pharmacies.  Both  were  painted  on  brick  walls  by 
regular  sign-painters,  and  both  are  so  characteristic 
of  the  drug  business  that  we  thought  them  worthy 
of  reproduction  in  the  Bulletin,  Gray  &  Wor- 
cester have  one  of  the  leading  down-town  stores  in 


CmftATE    f 


Detroit,  located  at  the  corner  of  Woodward  Avenue 
and  Wilcox  Street.  The  sign  is  on  the  Wilcox 
Street  side  of  the  store,  and  is  so  located  that  it  is 
conspicuous  for  several  blocks.  The  picture  of  the 
dispenser,  surrounded  by  his  prescription  utensils,  is 
particularly  good,  but  is  so  greatly  reduced  in  our 
engraving  that  it  is  not  seen  here  to  advantage. 
Under  it  appears  the  following  legend :  "Prescrip- 
tions Carefully  Prepared  in  a  Separate  Department." 


PRiSCRIPTION  DRUG  STORE 


Doty  Bros,  have  three  stores  in  Detroit,  and  the 
one  on  which  the  present  sign  appears  is  located  at 
the  corner  of  Woodward  and  Willis  Avenues.   That 


the  sign  is  emblematic  of  pharmacy  does  not  need  to 
be  pointed  out,  but  it  may  be  mentioned  that  it  is 
seen  for  blocks  and  constitutes  an  excellent  adver- 
tisement of  the  store. 

Rather  Novel  Advertising. — 

D.  Kilburn,  of  Quincy,  111.,  uses  unique  advertis- 
ing methods.  One  of  his  favorite  devices  is  to 
employ  the  "want"  and  the  "personal"  columns  in 
the  daily  newspapers.  Here,  for  instance,  are  three 
recent  advs.  of  this  character. 

MARTHA— If  you   are   going  to  bake  this   week  and   want 

good  spices  and  flavoring  extracts,  go  to  Kilburn's  Drug 

Store,  10th  and  Maine. — Emma. 
CLARA — You   girls   be   sure  and   wait   for   me   at   10th   and 

Maine  as  I  have  to  stop  at  Kilburn's  drug  store  and  get 

another  box  of  complexionine. — Maude. 
ALICE — Talk  of  something  good !     Clarence  brought  me  out 

a  box  of  "Bernhardt's"  chocolates  last  night  and  they  are 

simply  fine;  never  tasted  any  chocolate  creams  so  good. 

Kilburn,  at  10th  and  Maine,  is  the  Quincy  agent. — Maude. 

The  following  want  advertisement  was  not  writ- 
ten by  Mr.  Kilburn,  but  was  bona  fide: 

WANTED — A  well  known  young  widower,  Joseph  B.  Frib- 
ble, aged  26  years,  black  hair  and  eyes,  good  looking,  wishes 
a  wife.  The  following  verses  will  show  what  kind  of  a 
wife  he  wishes :  I  want  a  wife  to  sweeten  my  life.  I  am 
a  young  and  healthy  widower;  I  do  not  care,  so  the  lady 
hi.  fair,  how  poor  she  may  be  or  wealthy;  she  must  not  be 
tall,  nor  yet  very  small ;  but  beautiful,  gentle,  and  young ; 
with  eyes  that  are  bright,  and  a  heart  that  is  light,  and 
one  that  can  bridle  her  tongue;  with  a  soul  full  of  love, 
and  as  pure  as  a  dove,  and  a  form  that  is  slender  and  wiry; 
with  a  voice  like  a  bird's,  though  of  not  many  words,  and 
as  light  on  her  feet  as  a  fairy;  and  when  I  can  find,  one 
just  to  my  mind,  who'll  love  me  sincerely  and  ever;  I  vow 
not  to  leave  her,  nor  harm  her,  nor  grieve  her,  till  death 
shall  the  pair  of  us  sever.    Address  J.  B.  Fribble,  etc. 

Discovering  the  foregoing  adv.  in  the  paper  one 
morning,  Mr.  Kilburn  'phoned  the  business  mana- 
ger, found  that  it  was  to  run  for  a  week,  and  so 
wrote  out  the  following  answer  and  had  it  placed 
under  the  other  for  the  balance  of  the  week : 

DEAR  MR.  FRIBBLE— I  just  know  that  I  could  love  you— 
any  girl  could — after  reading  your  plans  and  specifications 
for  a  wife  in  this  morning's  Whig.  But  as  you  are  such  a 
youngster  to  be  a  widower,  and,  too,  after  reading  so  much 
about  Mr.  Hoch  in  Chicago,  my  timid  nature  forbids  me 
applying  for  the  station  in  life  you  offer,  but  I  should  love  |[ 
to  meet  you,  as  I  just  dote  on  black  hair  and  eyes,  and  if  it 
is  agreeable  to  you  set  a  date  for  my  meeting  you  at  Kil- 
burn's Drug  Store,  10th  and  Maine. — Maude.  F.  S.— 
Clarence,  my  steady,  is  awfully  jealous  of  you. 

Mr.  Kilburn  tells  us  that  these  little  advs.  in  the 
want  and  personal  columns  of  the  Quincy  papers 
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bring  him  good  results.     It  is  a  kind  of  advertising 

I  at  is  novel  and  unique,  and  it  seems  to  attract  the 
terest  of  people. 
ivertising  Cigars. — 
Here  is  a  cigar  advertisement  that  we  have  just 
received  from  Mr.  Cooban.     It  appeared  a  month 
or  two  ago  in  his  drug-store  paper  known  as  "Items 
f  Interest." 


"JUST    RIGHT" 


Cigars. 


We  tickle  the  ta-.tc-  of  smokt.  r-^ 
with  our  cigars. 

We   have    brands    that    have 
Ijeen  tried  and  tested. 

We     have     them    large     and 
small,  strong  or  mild. 

We   keep    them   right  —  just 
moist  enough. 

Just   a  few  reasons  why  our 
cigars  never  disappoint. 

B.  S.   COOBAN   &  CO.. 

PRESCRIPTION   DRUaaiSTS. 
55<>  W.  63rd  Street. 

COR.  NORriAL  AVE. 


ling  Perfumes  at  Easter. — 

^Here  is  the  text  of  an  announcement  which  has 
5t  been  gotten  out  for  use  at  Easter  this  year  by 
M.  Stone,  of  Lamar,  Mo.  It  is  very  nicely 
printed  in  script  on  the  front  page  of  a  double  sheet 
of  good  quality  of  note  paper,  and  enclosed  in  an 
envelope  of  the  same  design,  thus  making  a  very 
elegant  appeal  to  people  of  taste  and  culture : 

Perhaps  at  no  time  in  the  year  are  perfumes  so  appropriate 
and  so  much  in  demand  as  at  Easter.  The  new  dress  may  be 
'  harmingly  exquisite  and  the  new  Easter  Hat  may  be  a 
'ream,"  yet  without  a  dainty  perfume  it  is  as  a  pretty 
iiovver  without  that  delightful  fragrance  the  absence  of  which 
makes  any  flower  incomplete. 

We  invite  you  to  get  your  Easter  perfumes  from  us.  We 
have  some  thirty  odd  odors,  all  the  products  of  the  leading 
manufacturers,  both  foreign  and  domestic.  We  have  several 
new  odors  to  show  you. 

Stone's  Drug  Store. 


Regarding  a  Mailing  List. — 

Every  druggist  who  sends  out  circulars  and  other 
advertising  material  by  mail  needs  a  pretty  thorough 
mailing  list.  There  are  several  ways  of  getting  this, 
and  of  keeping  it  corrected  and  up-to-date.  Some  of 
these  were  described  in  an  article  on  page  102  of  the 
March  Bulletin.  Mr.  Cooban,  of  Chicago,  finds 
that  his  delivery  book  is  an  excellent  aid  in  this  direc- 
tion. Whenever  patrons  request  anything  to  be 
delivered,  their  name  and  address  are  taken  down  in 
the  book.  Under  such  circumstances  people  are  will- 
ing to  give  their  names  without  cavil  or  suspicion. 

A  Candy  Idea. — 

A  Detroit  druggist  has  recently  adopted  the  plan 
of  offering  a  special  price  every  Saturday  on  a  par- 
ticular brand  of  candy,  and  he  tells  the  Bulletin 
that  it  has  greatly  increased  his  sales  of  all  kinds  of 
confectionery,  Mr.  Andrew  R.  Cunningham  is  the 
ir.aii.  and  here  is  an  advertisement  on  the  subject 
that  recently  appeared  in  Mr.  Cunningham's  little 
drug-store  paper : 


» 


% 


Every  Saturday 

we  sell  our 

regular    i"> 

cent  boxes   of 

candy     lor 


19 


cents 


We  also  carry 
a  nice  assort- 
ment of  Low- 
ney'sand  >par 
row's  Choco- 
lates in  box- 
es at  prices 
ranging    from 

10  to  75  cents  a  box 


Advertising  a  Specialty. — 

An  advertising  venture,  both  novel  and  original, 
says  Harry  P.  Austin  in  The  Spatula,  was  that  tried 
by  the  manufacturers  of  a  blood  medicine.  They 
started  out  through  the  city  a  number  of  big  walk- 
ing bottles,  each  bottle  being  made  in  exact  imita- 
tion of  those  used  for  their  medicine,  and  with  the 
label  setting  forth  the  merits  of  the  remedy  printed 
in  big  type.  Of  course  there  was  a  man  inside  each 
fake  bottle,  but  so  skilfully  concealed  that  no  part  of 
his  person  could  be  seen. 
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NEW  REMEDIES. 


Candol. — 

Name  of  a  new  dry  extract  of  malt  of  very  high 
diastatic  power.  It  is  prepared  m  vacuo,  and  is  free 
from  the  peculiar  burnt  taste  of  malt  extracts  in 
general.  It  is  highly  extolled  as  a  nutrient,  espe- 
cially for  children,  who  take  it  readily,  particularly 
when  given  as  a  breakfast  drink,  dissolved  in  milk. 

Chevadol. — 

Trade  name  for  terpiniodhydrate,  which  is 
employed  as  a.  succedaneum  for  iodoform. 

Cotargit. — 

A  double  salt  of  cotarnin  hydrochlorate  and  iron 
chloride.  It  appears  as  ruby-red  crystals,  with  a 
melting  point  of  between  104°  and  105°  C. 
(228°-230°  F.).     It  is  a  hemostatic. 

Creosina  Bosio. — 

A  preparation  put  on  the  market  by  the  Farmacia 
Bosio,  of  Turin.  It  contains  10  per  cent  of  creosote, 
which,  by  a  special  process,  is  dissolved  in  water. 


Its  caustic  property  is  combated  by  the  addition  of 
iodine,  the  hypophosphites,  and  balsam  of  Peru. 
Used  in  troubles  of  the  air-passages. 

Heritin. — 

A  new  alkaloid,  derived  from  the  root  of  Heritiera 
javanica,  a  sterculiacea,  indigenous  to  the  Sunda 
Islands.  It  is  soluble  in  ether,  and  is  excessively 
poisonous.  It  is  said  to  be  found  useful  in  neural- 
gias, hemicrania,  etc. 

Neuronal. — 

Chemically  bromethylacetamide.  According  to 
the  Deutsche  Medisinische  Wochenschrift,  it  causes 
a  restful,  equable  sleep.  No  evil  sequelae  have  been 
noted.  Possibly,  on  account  of  its  content  of  bro- 
mide, it  may  be  useful  in  apoplexy  and  its  sequences. 

Rexotan. — 

Trade  name  for  methyl-tannin  urea.  It  is  not 
absorbed  by  the  stomach,  but  by  the  bowels,  and  here 
split  up,  under  formation  of  formaldehyde.  For 
this  reason  the  substance  is  useful  in  catarrhal  condi- 
tions of  both  the  small  and  large  intestines. 


/ 


I 


A  Metropolitan  Pharmacy  in  South  Africa.— The  readers  of  the  Bulletin,  glancing  at  the  two  pictures  on  this  and  the  opposite  page,  will  be 
greatly  surprised  when  they  realize  that  the  handsome  and  up-to-date  establishment  here  shown  is  located  in  the  uppermost  part  of  British  South 
Africa.  The  proprietors  are  Smart  &  Copley,  and  their  business  is  in  Bulawayo,  Rhodesia.  Bulawayo  is  a  town  of  5000  population,  and  Smart  & 
Copley  have  two  branch  stores  in  addition  to  the  one  here  exhibited.  Two  remaining  pharmacies,  owned  by  other  individuals,  make  up  the  five  stores 
in  the  town.  Messrs.  Smart  &  Copley  are  both  from  England,  and  have  been  in  South  Africa  fifteen  years.  Mr.  Copley  is  seen  standing  at  the  right 
of  the  picture  on  this  page. 
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PRACTICAL  PHARMACY. 

Remove  Stains  from  Marble  at  the  Fountain. — 

Mix  quicklime  with  strong  lye  to  the  consistency 

if  thick  cream,  and  apply  to  the  marble  surface  with 

)rush  {The  Soda  Fountain).    Leave  the  composi- 

)n  in  contact  over  night  and  wash  off  in  the  morn- 

If  this  is  of  no  avail,  mix  four  ounces  of  soft 

ip  with  an  equal  quantity  of  whiting,  add  one 

ince  of  soda  (sodium  hydrate)  and  a  half-ounce 

copper  sulphate  in  powder,  and  boil  the  whole 

l^ether   for   fifteen   minutes.      Rub  this   mixture, 

lile  still  hot,  over  the  marble,  using  a  bit  of  flannel 

a  stick  for  the  purpose.    Leave  the  application  in 

place  for  twenty-four  hours,  then  wash  off  and  polish 

the  marble. 

Oil  stains  may  be  removed  by  applying  a  paste  of 
iinmon  clay  and  benzine.    Iron  rust  and  iron  inks 
are  treated  as  follows: 

Butter  of  antimony 1  part. 

Oxalic  acid    • 2  parts. 

Soft  water    (rain   water) 32  parts. 

Dissolve  and  add  whiting  or  flour  to  the  consistence  of  a 
iliick  paste.     Apply  evenly  with  a  brush  and  leave  on  for  a 
(l.i>>     If  the  stains  are  still  visible  repeat  the  operation. 

To  restore  the  polish  after  any  of  these  opera- 
tions, use  a  bit  of  old  felt  hat,  wrapped  around  a  bit 


of  wood,  and  with  it  water  and  emery  powder,  rub- 
bing the  marble  until  an  even  surface  is  obtained. 
The  emery  powder  should  be  in  graded  sizes,  using 
the  coarse  first  and  finishing  with  the  finest  flour  of 
emery  (changing  the  felt  with  each  change  of  pow- 
der). The  flour  will  leave  a  comparatively  fine  gloss 
on  the  surface,  which  should  be  heightened  by  putty 
powder  and  fine,  clean  cotton  rags,  finishing  with 
silk..   No  water  should  be  used  towards  the  last. 

Cleanliness  at  the  Dispensing  Counter. — 

The  young  pharmacist  when  cleaning  cod-liver  oil 
bottles  should  be  careful  not  to  allow. his  sponge, 
towels,  or  anything  about  the  prescription  counter  or 
sink  to  become  contaminated  with  the  oil,  as  they 
will  be  very  hard  to  clean  and  free  from  its  odor. 
This  point  is  made  by  J.  B.  Moore  in  a  paper  in  the 
American  Druggist.  All  the  washing  can  and  should 
be  done  with  cotton  waste,  old  rags,  paper,  etc.  The 
dispenser  should  also  exercise  care  and  caution  in 
making  emulsions  and  other  mixtures  of  cod-liver 
oil,  copaiba,  and  all  objectionable  substances,  and  to 
avoid  soiling  the  prescription  counter  or  anything 
about  it.  This  can  be  done  to  a  great  extent  by  plac- 
ing upon  the  counter  folds  of  paper  of  sufficient  size 
and  thickness  to  protect  it.  Upon  this  one  can  place 
his  mortar,  graduate,  spatulas,  etc.  When  he  has 
finished  he  can  wipe  his  mortar  and  other  utensils 


A  .Mbthopolitan  Pharmacy  in  South  Africa.— This  engraving  shows  the  interior  of  Smart  &  Copley's  store.  That  virtually  pure  pharmacy  is 
)>racticed  is  abundantly  evident  from  the  nature  of  the  stock  exhibited.  None  of  the  customary  side  lines  are  to  be  .seen.  Shipments  from  foreign 
countries  are  landed  at  Beira  on  the  east  coast,  and  the  railroad  facilities  from  there  to  Bulawayo  are  now  excellent.  The  junction  point  is  at  Victoria 
Falls-a  beautiful  spot  and  the  duplication  of  America's  Niagara.  Smart  &  Copley  are  the  moat  northern  chemists]  Jdj  South  Africa,  >nd  enjoy. » 
business  equaled  In  very  few  places  in  that  country. 
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well  with  a  wet  rag,  cotton  waste,  or  paper,  and, 
lastly,  wash  them  thoroughly  with  soap  and  hot 
water,  if  at  hand.  The  mortar  should  be  washed 
inside  and  outside,  including  its  bottom,  in  order 
effectually  to  remove  the  odor  and  all  contamination 
of  the  offending  substance. 

Coating  Pills  with  Keratin. — 

H.  A.  B.  Dunning,  in  an  article  in  the  Druggists 
Circular  says  that  a  beautiful,  thoroughly  and 
thickly  coated  pill  may  be  made  by  adopting  the  fol- 
lowing method : 

One  gramme  of  peptonized  keratin  is  rubbed  to  a 
smooth  paste  (in  a  small  beaker)  with  6  Cc.  of  spirit 
of  ammonia.  The  mixture  is  then  heated,  and  kept 
hot  while  a  few  drops  of  water  is  added  (just  suffi- 
cient to  cause  a  clear  solution).  The  pills,  having 
been  made  hard  and  placed  on  the  points  of  fine 
needles,  are,  one  at  a  time,  immersed  in  the  solution, 
which  is  kept  hot,  the  loss  by*  evaporation  being 
made  up  by  the  addition  of  spirit  of  ammonia  and  a 
little  water.  After  being  immersed  in  the  solution, 
the  pill  is  held  pointing  downward  for  a  few 
moments,  and  the  drop  forming  on  the  under  sur- 
face is  removed  by  a  piece  of  cardboard  or  the  inner 
side  of  the  beaker.  The  needle  is  then  rotated  for  a 
few  moments  until  the  coating  has  set,  when  the 
blunt  end  is  pushed  through  a  piece  of  cardboard 
standing  vertically.  After  the  pills  have  all  been 
coated  in  this  manner,  they  are  dried  in  a  current  of 
warm  air,  if  one  is  available. 

This  process  Mr.  Dunning  declares  to  be  an 
improvement  over  any  found  in  the  text-books. 

Drug  Adulteration. — 

William  T.  Ritchey,  who  read  the  report  of  the 
Committee  on  Adulteration  at  the  recent  meeting 
of  the  National  Wholesale  Druggists'  Association 
in  New  Orleans,  said  that  balsam  copaiba  had  been 
found  to  be  adulterated  with  rosin,  fatty  oils,  and 
gurjun  balsam.  Rhubarb  root  had  been  sophisticated 
with  an  Austrian  root  closely  resembling  the  genuine 
Shensi  rhubarb.  Acetanilid  was  to  be  looked  for 
in  vanillin,  coumarin,  and  antipyrin.  Caryophyl- 
lene,  a  by-product  in  the  manufacture  of  eugenol, 
had  been  found  in  bay  and  cloves  oil.  Terebene  was 
an  adulterant  of  caraway,  nutmeg  and  coriander  oils. 
Peppermint,  spearmint  and  tansy  oils  were  adulter- 
ated with  dementholized  oil  of  peppermint.  The 
members  were  told  to  look  for  castor  oil   in  the 


oils  of  bay  and  bergamot,  for  oil  of  copaiba  in  bal- 
sam of  Peru,  for  stearic  acid  in  cacao  butter,  for 
kola  nut  in  powdered  guarana,  for  salep  root  in 
powdered  tragacanth,  for  marigold  flowers  colored 
red  in  Spanish  saffron,  for  formaldehyde  or  wood 
alcohol,  instead  of  the  proper  percentage  of  grain 
alcohol,  in  extract  of  witch-hazel,  and  for  caramel 
made  with  glucose  instead  of  cane-sugar. 

A  Point  Worth  Noting. — 

An  important  business  economy,  and  one  often 
overlooked,  remarks  D.  Strode  Jefferies  in  Merck's 
Report,  is  the  manner  of  keeping  stock  about  the 
store  in  suitable  places  and  containers  in  order  that 
it  may  not  deteriorate  or  become  wholly  worthless, 
thereby  causing  inevitable  loss.  Camphor  keeps  bet- 
ter in  a  ground-glass  stoppered  bottle  than  in  an 
ordinary  drawer  or  other  more  or  less  exposed  con- 
tainer ;  and  so  also  do  dried  alum,  Rochelle  salt,  and 
numerous  others.  These  particular  ones  the  writer 
has  seen  kept  in  a  drawer.  What  was  the  result? 
Well,  the  camphor  having  a  slow  demand  in  winter 
months,  naturally  evaporated,  and  the  dried  alum, 
during  a  murky  season,  absorbed  all  the  moisture 
which  came  within  reach,  with  the  result  that  it  was 
no  longer  "dried"  alum,  nor  was  it  fit  to  sell;  and 
the  Rochelle  salt  during  a  long  heated  spell  of 
weather  dried  out  into  lumps  almost  as  hard  as 
stone,  so  that  customers  demanding  fresh  Seidlitz 
powders  were  not  supplied  with  such  out  of  this 
particular  store. 

Elixir  of  Gentian  and  Iron. — 

H.  C.  Bradford  (Merck's  Report)  gives  the  fol- 
lowing formula  for  this  elixir : 

Tr.  iron  citro-chloride 1  fluidounce. 

Fid.    extr.   gentian 1^  fluidounces. 

Simple    syrup    2  fluidounces. 

Solut.   saccharin    3  fluidounces. 

Simple  elixir   16  fluidounces. 

With  the  solution  of  saccharin  mix  the  syrup,  fluid  extract, 
and  four  ounces  simple  elixir.  Mix  the  tincture  with  twice  its 
bulk  of  simple  elixir  and  add  to  the  first  solution.  Finally 
filter  and  pass  through  the  filter  a  sufficient  quantity  of  simple 
elixir  to  make  one  pint.  fl 

There  is  no  necessity  whatever  for  detannatingm 
the  fluid  extract  in  this  preparation  as  recommended™ 
by  some  writers,  which  would  increase  the  cost  and 
at  the  same  time  make  the  manipulation  more  diffi- 
cult. 
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Being  Done  Good.  By  Edward  B.  Lent.  With  a  Foreword 
by  Charles  M.  Skinner.  Brooklyn :  The  Brooklyn  Eagle. 
Cloth;  345  pages;  $1.25  net. 

This  is  a  book  that  every  physician  and  pharma- 
cist would  find  intensely  amusing  and  readable.  The 
author  tells  how  he  has  tried  one  remedy  for  rheu- 
matism after  another,  only  to  find  himself  slightly 
worse  than  before.  He  is  finally  a  cripple  compelled 
to  spend  most  of  his  time  in  bed,  but  his  cheerfulness 
and  good  humor  are  so  insurmountable  that  he  yet 
retains  them  in  all  their  freshness. 

Of  course  the  work  is  not  meant  to  be  in  any  sense 
a  treatise  on  rheumatism.  Different  chapters'*' are 
given  up  to  the  several  remedies  that  the  author  has 
tried,  but  his  purpose  is  more  to  poke  fun  at  them 
than  to  pass  along  scientific  or  therapeutic  informa- 
tion. The  whole  book  is  full  of  humor,  but  the 
chapter  on  Turkish  baths  is  particularly  good.  A 
man  with  one  foot  in  the  grave  would  laugh  at  that 
quite  as  heartily  as  though  he  were  still  a  youth  full 
"f  life  and  vigor.  There  is  also  a  pretty  good  chap-* 
ter  on  "The  .Advice  of  Friends  and  Patent  Medi- 
cines," as  well  as  others  on  osteopathy,  the  liver 
cure.  Christian  science,  etc. 

It  is  the  victims  of  rheumatism,  of  course,  who 
will  find  most  amusement  in  the  volume.  It  is  their 
troubles  which  are  made  the  butt  of  so  much  fun 
and  ridicule. 


The  Follies  of  Science  at  the  Court  of  Rudolph  II.  1576-1612. 
By  Henry  Carrington  Bolton.  Muslin  covers;  217  pages; 
$2.00.     Milwaukee:    Pharmaceutical  Review  Publishing  Co. 

This  book  will  prove  a  delight  to  students  of  the 
history  of  chemistry,  and  to  those  who  love  to  delve 
among  the  recorded  accounts  of  the  alchemists. 
Rudolph  II.  was  King  of  Bohemia  and  Hungary, 
and  Emperor  of  Germany,  during .  the  reign  of 
Queen  Elizabeth  in  England.  It  was  from  the  court 
of  "Queen  Bess"  that  there  came  to  him  Dr.  John 


Dee,  the  famous  astrologer  and  mathematician.  Dee, 
working  in  conjunction  with  Edward  Kelly,  an 
apothecary  who  made  the  claim  of  having  discovered 
the  philosopher's  stone,  performed  many  mysterious 
wonders  and  wrought  apparent  magic  at  the  court 
of  Rudolph  for  many  years. 

Dr.  Bolton  was  moved  to  write  this  interesting 
book  by  a  remarkable  painting  that  hangs  in  the 
Lenox  Library  in  New  York  City.  It  portrays 
Rudolph,  surrounded  by  a  group  of  ladies  and 
gentlemen  of  the  court,  and  seated  in  the  center  of 
his  alchemist's  laboratory.  The  alchemist,  a  tall 
old  man  with  a  bald  head  and  a  long  beard,  is  stand- 
ing in  front  of  the  king  and  exhibiting  a  broken 
crucible  containing  in  the  bottom  the  ingot  of  gold 
which  he  pretended  had  just  been  obtained  by  the 
process  of  transmutation.  Dr.  Bolton  was  so  inter- 
ested in  this  painting  that  he  has,  so  to  speak, 
written  a  book  around  it — a  book  purporting  to 
describe  the  circumstances  that  make  the  picture 
historically  accurate,  and  to  give  "some  account  of 
the  character  of  the  scientific  atmosphere  which  per- 
vaded Rudolph's  court." 


A  Congressional  Pamphlet. 

"Tuberculosis  in  Penal  Institutions"  is  the  title  of 
a  government  brochure  prepared  by  Dr.  J.  B.  Ran- 
som for  presentation  at  the  1905  gathering  of  the 
International  Prison  Congress.  A  report  was 
desired  by  the  Congress  exhibiting  the  methods  by 
which  the  "great  white  plague"  was  combated  in  the 
prisons  and  jails  of  this  country,  and  its  preparation 
was  placed  in  the  hands  of  Dr.  Ransom  by  the 
American  Commissioner  to  the  Congress.  The 
extremely  valuable  character  of  the  brochure  is 
evidence  suf^cient  that  the  one  man  was  chosen  for 
the  task  best  qualified  by  experience  and  skill  to  per- 
form it  with  entire  satisfaction.  Dr.  Ransom  has 
for  many  years  been  physician  to  Clinton  Prison  in 
New  York  State,  and  has  become  a  recognized 
authority  on  the  treatment  of  tuberculous  convicts. 
The  brochure  is  House  Document  No.  1.42,  and  may 
be  secured  from  one's  representative  in  Congress. 


The  Credit  Man  and  His  Work,  written  by  E.  St. 
Elmo  Lewis,  and  published  by  the  Bookkeeper  Pub- 
lishing Co.,  of  Detroit,  Mich.,  is  meant  primarily 
for  the  instruction  of  the  credit  man  in  wholesale 
and  manufacturing  houses,  but  it  also  contains  much 
that  would  prove  of  value  to  any  large  retail  dealer. 
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THE  DRUGGIST'S  SPECIALTIES 

In  this  department  Mr.  B.  S.  Coohan,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  ■mill  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (^)  give  advice  concerning  labels  and  packages,  to  (s)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 

Glycerin  Shampoo   Cream. 
E.  P.  McC.  sends  in  the  following: 

I  have  experimented  several  times  with  the  formula  for  a 
glycerin  shampoo  paste  referred  to  on  page  348  of  the  Bul- 
letin OF  Pharmacy  for  last  August,  and  I  regret  to  say  it 
does  not  meet  my  expectations  or  requirements  in  two  par- 
ticulars. 

1.  It  is  opaque.  I  would  like  a  transparent  product,  or 
nearly  so. 

2.  It  is  too  soft.  I  would  like  a  finished  article  about  as 
hard  as  cocoanut  oil  in  cold  weather. 

In  your  manipulation  of  the  formula  for  shampoo  paste 
in  the  August  Bulletin  did  it  meet  the  requirements  as  I 
have  stated?  If  so,  can  you  add  any  more  light  on  how 
to  manipulate  it  properly?  If  not,  can  you  suggest  any 
changes  in  the  formula?  .Of  course  the  product  should  be 
one  that  will  lather  freely  and  that  can  be  dispensed  in 
glars  jars. 

The  formula  as  published  furnished  a  product 
that  would  lather  good,  but  was  not  transparent  or 
very  hard.  To  meet  the  requirements  of  our  friend, 
we  have  conducted  a  series  of  experiments  endeavor- 
ing to  overcome  the  objections  he  mentions,  and 
while  not  entirely  successful,  some  advancement  has 
been  made  so  that  we  think  those  interested  can 
work  out  what  they  want.  Soap  making  requires 
experience.  It  cannot  be  learned  from  books. 
There  is  plenty  of  information  on  soda  or  hard 
soaps,  but  very  little  on  potash  or  soft  soaps.  The 
formula  is  the  smallest  part  of  the  process.  The 
manipulation  is  everything.     Try  this: 

Cocoanut  oil  3  ounces. 

Cottonseed  oil   1  ounce. 

Caustic  potash,  U.  S.  P 420  grains. 

Water   a  sufficient  quantity. 

Heat  the  oils  to  about  175°  F.,  add  220  grains  of  the  alkali 
dissolved  in  two  fluidounces  of  water,  a  little  at  a  time,  stir- 
ring constantly.  When  it  begins  to  thicken,  add  200  grains 
more   of  the   alkali,    dissolved  in  four  fluidounces  of  water, 


stirring  as  before;  continue  the  heat  so  that  the  liquid  boils 
gently.  As  the  evaporation  proceeds  a  scum  forms  on  the 
surface,  and  this  should  be  removed  as  fast  as  formed,  and 
the  evaporation  continued  until  the  liquid  is  quite  thick,  when 
it  may  be  allowed  to  cool. 

The  product  will  be  nearly  transparent,  and  if 
the  evaporation  has  been  carried  far  enough  it  will 
be  sufficiently  hard.  Great  care  must  be  used  that 
the  soap  is  not  scorched.  There  is  some  glycerin 
liberated  during  the  process  of  saponifying,  and  we 
find  it  very  difficult,  if  not  impossible,  to  harden 
the  product  if  more  be  added.  The  appearance  of 
the  soap  can  be  greatly  improved  by  dissolving  six 
ounces  of  soap  in  two  ounces  of  alcohol.  Filter 
through  paper  and  evaporate  on  a  water-bath.  The 
soap  may  be  perfumed  as  desired,  or  oil  of  tar  may 
be  added  while  it  is  still  soft.  In  working  on  a 
large  scale  the  commercial  potash  is  used,  and  the 
strength  of  the  solution  adjusted  to  36  Baume. 

Try  this  and  let  us  hear  what  success  you  have. 
The  use  of  caustic  soda  as  suggested  would  make 
the  soap  too  hard. 

Almond  Hand  Cream. 

P.  H.  Van  B.  wants  a  formula  for  an  almond 
hand  cream.  Try  the  following;  there  are  many 
modifications  of  this  formula,  but  we  think  this  will 
meet  your  requirements : 

Spermaceti    12  grains. 

White  soap  in  powder Y^  drachm. 

White  wax,  pulverized  •  •  -^  drachm. 

Jordan  almonds  3  ounces. 

Pure  alcohol  2  ounces. 

Distilled   water    8  ounces. 

Attar  of  roses   . .  • 3  drops. 

Oil  of  neroli  \ 5  drops. 

Essence  of  jasmine  ^  drachm. 

Essence  of  white  rose ^  drachm. 

Blanch  the  almonds  and  beat  them  into  a  smooth  paste, 
adding  some  water  gradually  to  form  a  thin  cream.  Melt  the 
wax,  spermaceti,  and  almond  oil  together,  and  to  this  add  the 
soap,  previously  rubbed  down  with  one-half  ounce  of  water. 
To  this  add,  in  small  quantities,  the  remainder  of  the  water, 
assiduously  stirring.  Then  add  the  strained  almond  cream, 
and  finally  the  alcohol   and  perfume. 

A  little  of  this  milk  may  be  rubbed  into  the  skin 
several  times  during  the  day.  The  effect  is  perma- 
nently beneficial. 

Shampoo  Paste. 

R.  A.  D. — You  will  find  in  answer  to  another 
correspondent  a  formula  for,  and  other  information 
on,  shampoo  paste. 
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Cancer  Cure. 


D.  H.  M. — We  judge  from  the  description  of  your 
incer  cure  that  it  is  the  old  arsenic  plaster,  used 
jars  ago  for  the  removal  of  cancers,  and  long  since, 
jandoned  because  of  its  severity,  besides  being  of 
"no  permanent  value.  We  do  not  think  it  would 
pay  you,  and  that  you  would  find  it  very  difficult  to 
get  any  physician  to  take  hold  of  it. 


C.  A.  C.  wants  a  formula  for  a  good  tar  shampoo. 
Let  him  see  the  answer  to  "E.  P.  McC." 


I 


QUERIES. 


Information  is  given  in  this  department  under  the  follozv- 
ing  conditions  only:  (i)  No  queries  are  ansivered  by  mail; 
(3)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
ansxvered  in  the  Bulletin  of  the  month  following;  ($)  inquir- 
ers must  in  every  instance  be  regular  subscribers ;  and  (4) 
names  and  addresses  must  be  affixed  to  all  communications. 

Toilet  Waters. 

R.  M.  P. — If  you  want  a  medium  priced  violet 
water,  the  best  formula  we  can  suggest  is  the  one 
devised  two  or  three  years  ago  by  Prof.  W.  L. 
Scoville,  and  printed,  along  with  one  or  two  other 
good  formulas,  on  page  73  of  the  Bulletin  for 
February,  1903.     It  is  as  follows: 

VIOLET  WATER. 

Oil  of  sandalwoc^. .  . .  • 4  drachms. 

Oil  of  bcrgamot 4  drachms. 

Oil  of  rose  geranium  (Algerian) .  .1  drachm. 

Oil  of  neroli 1  drachm. 

Oil  of  bitter  almond 15  minims. 

Musk  (artificial  or  natural) ' 1  grain. 

Tincture  of  benzoin 4  drachms. 

Powdered  orris  root 2  drachms. 

Water  3  pints. 

Alcohol   • 5  pints. 

Macerate  thirty  days  and  filter. 

Tlie  cost  is  about  $2.20  per  gallon. 

The  samples  are  colored  with  just  a  trace  of  green 
'lye — not  enough  to  leave  a  stain.  This  mixture  is, 
in  some  respects,  so  incongruous  and  contradictory 
that  it  needs  a  number  of  weeks  to  blend.  Oil  of 
rose  (in  smaller  quantity),  in  place  of  oil  of  ger- 
anium, will  make  a  softer  and  more  fragrant  water. 

LILAC    WATER. 

The  following  formula  is  borrowed  from  "The 
Standard  Formulary :" 


Essence  of  tuberose 4  fluidounces. 

Essence  of  orange  flowers 1  fluidounce. 

Oil  of  bitter  almonds 1  drop". 

Tincture  of  civet 1  fluidrachm. 

Alcohol  32  fluidounces. 

Water    • sufficient. 

Add  the  essences,  oil,  and  tincture  to  the  alcohol;  add 
water  gradually  with  agitation  until  the  liquid  becomes  very 
slightly  milky,  and  filter. 

COLOGNE  WATER. 

Nearly  all  formulas  for  cologne  water  contain  oil 
of  bergamot  in  varying  quantities.  It  is  a  very  suc- 
cessful odor,  and  we  are  somewhat  at  a  loss  to  under- 
stand your  objection  to  it.  However,  here  is  a  for- 
mula without  this  oil,  borrowed  likewise  from  "The 
Standard  Formulary :" 

Oil   of  lemon 1  fluidrachm. 

Oil  of  rose . .  • 80  drops. 

Oil    of   neroli 30  drops. 

Stronger  tincture  of  orris 6  fluidrachms. 

Tincture  of  tonka 11  fluidrachms.  ' 

Tincture  of  musk 4  fluidrachms. 

Alcohol    47  fluidounces. 


Dispensing  Liquids  in  Capsules. 

O.  T.  T. — Ichthyol  or  other  liquids  may  be  put  in 
capsules  in  accordance  with  the  plan  suggested  by 
Lx)uis  Hopp,  of  Cleveland,  at  the  Mackinac  meeting 
of  the  American  Pharmaceutical  Association  a 
couple  of  years  ago : 

In  filling  a  capsule,  put  a  little  diluted  alcohol  in  a  shallow 
receptacle  "like  the  lid  of  a  half-ounce  tin  ointment  box,  and 
place  the  upper  part  of  the  capsule  upright  in  the  alcoholic 
solution.  In  your  left  hand,  with  thumb  and  index  finger, 
hold  the  lower  part  of  the  capsule,  and  fill  it  with  whatever  oil 
is  desired.  When  filled  pick  up  the  top  of  the  capsule  out  of 
the  alcoholic  solution,  give  it  a  flirt  to  remove  excess  of 
li.quid,  place  it  over  the  lower  half- of  the  capsule,  push  down 
and  give  it  a  turn  while  so  doing,  then  set  aside,  nnd  in  ;i 
few  minutes  you  will  have  a  perfectly  joined  capsule. 


A  Gopher  Poison. 

F.  C.  W. — We  can  find  no  formula  specifically 
intended  for  use  in  poisoning  gophers.  Perhaps  the 
following  formula,  intended  for  rats  and  other  four- 
legged  pests,  may  prove  useful: 

White  arsenic   10  parts.  ^ 

Wheat  flour  90  parts. 

Lard    • 90  parts. 

Lampblack   ^  part. 

Oil    anise    I-IO  part. 
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Arnica  Salve. 

J.  F.  R. — Since  you  are  dissatisfied  with  your 
present  formula  for  arnica  and  witch-hazel  salve, 
suppose  you  experiment  with  the  following  recipe 
for  arnica  salve  as  a  basis.  By  varying  the  propor- 
tions of  the  lard  and  the  yellow  wax  you  will  be  able 
to  make  a  salve  of  the  consistency  suited  to  your 
conditions : 

Solid  extract  of  arnica 120  grains. 

Lard  14J/2  ounces  av. 

Yellow  wax   V/z  ounces  av. 

Hot  water  sufficient. 

Dissolve  the  extract  of  arnica  in  hot  water,  and  thoroughly 
incorporate  it  with  the  lard  and  beeswax  previously  melted 
together. 

A  very  popular  arnica  salve  is  said  to  be  made 
after  the  following  formula: 

Extract  of  arnica • 2  ounces  av. 

Resin  cerate  16  ounces  av. 

Petrolatum    4  ounces  av. 

Raisins,    seedless    16  ounces  av. 

Fine-cut  tobacco  1  ounce  av. 

Water    • . .  sufficient. 

Boil  the  raisins  and  tobacco  in  32  fluidounces  of  water 
until  they  are  exhausted ;  express  the  liquid  and  evaporate 
down  to  8  ounces  av.  Soften  extract  of  arnica  with  some 
hot  water,  mix  the  preceding  liquid  with  it,  add  this  to  the 
resin  cerate  and  petrolatum  previously  melted  together. 


A  Tobacco  Antidote. 

A.  B.  B. — We  understand  that  the  tablets  on  the 
market,  intended  to  be  used  as  tobacco  antidotes,  are 
composed  of  extract  of  gentian  and  other  bitter 
tonics.  The  theory  is  a  double  one:  First,  that 
these  drugs  remove  the  desire  for  tobacco  somewhat, 
and  next  that  they,  by  virtue  of  their  taste  and  pres- 
ence in  the  mouth,  take  the  place  of  tobacco.  The 
tablets  are  of  course  not  swallowed  but  are  allowed 
to  dissolve  on  the  tongue.  We  are  not  in  position 
to  give  you  any  more  definite  information,  but  sug- 
gest that  you  conduct  some  experiments  along  the 
line  indicated. 


A  Nerve  Pill. 

R.  M.  P. — The  following  formula  for  a  nerve 
tonic  in  the  shape  of  a  pill  may  possibly  serve  your 
purpose : 

Phosphorus    1  grain. 

Extract  of  damiana 200  grains. 

Extract  of  nux  vomica 12  grains. 

Make  into  100  pills. 


Creme  de  Menthe  for  the  Fountain. 

H.  J.  R. — In  the  manufacture  of  this  soda  drink 
first  make  the  following  mint  syrup : 

Peppermint  water,  freshly  made 4  pints. 

Granulated  sugar   6  pounds. 

Vegetable  green   color sufficient. 

Prepare  by  agitation  or  percolation. 

Now  with  the  foregoing  as  a  basis  creme  de 
menthe  can  be  prepared  at  the  fountain  in  the  fol- 
lowing manner: 

Plain  soda  ; 3  ounces. 

Mint  syrup   1  ounce. 

Mix  carefully  with  a  spoon  and  pour  into  a  small  goblet 
filled  with  finely  cracked  ice. 


A  Question  of  Solubility. 

W.  C.  submits  a  prescription  containing  ten 
grains  of  acetanilid  and  four  grains  of  caffeine 
citrate  in  one  ounce  of  syrup  of  lemon.  He  was  not 
able  to  get  a  clear  solution  and  wonders  what  the 
difficulty  is.  The  trouble  is  one  of  solubility.  Ace- 
tanilid is  only  sparingly  soluble  in  water,  and  less  so 
in  syrup,  and  will  of  course  not  dissolve  in  the  pres- 
ent instance. 


Using  a  Hektograph. 

J.  F.  R. — Full  directions  for  using  a  hektograph 
were  printed  on  page  525  of  ^he  Bulletin  for  last 
December.  If,  as  you  intimate,  you  do  not  find 
entirely  satisfactory  the  formula  for  a  glue  and  gly- 
cerin compound  there  given,  we  would  suggest  the 
following  combination  of  gelatin  and  glycerin : 
Gelatin,  100  parts;  dextrin,  100  parts;  glycerin,  1000 
parts;  and  barium  sulphate  a  sufficient  quantity. 


A  Fill  Mass. 

F.  R.  C.  wants  to  know  how  pills  of  arsenous  acid 
and  lactate  of  iron  can  be  successfully  massed.  Let 
him  try  the  following  formula : 

Arsenous   acid    0.1  gramme. 

Lactate  of  iron  : .  .10.0  grammes. 

Powdered  extract  of  licorice...  .2.0  grammes. 
Glycerite  of  tragacanth,  N.  F., 

a  sufficient  quantity. 
Mix  and  make  100  pills.     Triturate  the  arsenous  acid, 
iron,  and  the  licorice  thoroughly,  and  add  enough  glycerite  of 
tragacanth    (about  4  grammes)    to  make  a   stiff  mass.     The 
licorice  is  to  be  used  as  a  dusting  powder. 
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Testing  for  Chloral  Hydrate  in  Whiskey. 

M.  J.  Z. — Chloral  hydrate  may  be  detected   in 

iskey  by  placing  about  15  Cc.  of  the  suspected 
mple  in  a  test-tube,  adding  2  Cc.  of  U.  S.  P. 
solution  of  soda,  and  then  boiling  gently;  after  a 
minute  or  two  the  odor  of  chloroform  will  be  very 
prominent  if  any  chloral  be  present.  A  control  test 
may  be  made  by  adding  a  few  grains  of  chloral  to 
whiskey  which  is  known  to  be  free  from  the  sub- 
stance, and  then  treating  in  the  foregoing  manner. 

We  cannot  give  any  easier  test  for  the  presence  of 
fusel  oil  in  whiskey  than  will  be  found  in  the  U.  S. 

under  Spiritus  Frumenti. 


I 


Artificial  Ice. 


W.  J.  R. — The  artificial  manufacture  of  ice  calls 
for  an  equipment  so  elaborate  as  to  render  the 
method  impracticable  in  connection  with  anything 
but  a  very  large  soda  fountain.  The  process  con- 
sists of  condensing  either  ammonia  gas  or  carbonic 
acid  under  pressure,  and  then  letting  it  suddenly 
expand  in  a  large  coil,  which  is  usually  contained  in 
a  chamber  filled  with  water.  In  expanding  the  gas 
extracts  heat  from  the  surrounding  environment  and 
thus  produces  cold. 


A  Bedbug  Poison. 

F.  C.  S. — The  following  formula  was  sent  in  to 
the  Bulletin  a  year  or  so  ago  by  Mr.  F.  L.  Feind, 
of  Newark,  who  declared  it  to  be  the  best  thing 
he  had  ever  used : 

Mercuric  chloride 10  ounces. 

Wood  alcohol lO  pints. 

Hydrochloric  acid  10  ounces. 

Carbolic  acid  • 10  ounces. 

Copper  sulphate   10  ounces. 

Water,  enough  to  make 5  gallons. 


Short  Answers. 

C.  E.  N. — Sodium  sulphydrate  (or  sodium  hydro- 
sulphate)  is  a  chemical  salt  having  the  formula  of 
NaHS,  plus  some  water  of  crystallization.  The 
product  may  be  bought  of  Merck  and  other  dealers, 
and  is  used  only  in  analytical  work  so  far  as  we 
know.  We  are  not  able  to  tell  you  what  "Province 
Oil"  is. 

W.  H.  W.  &  Co. — Since  you  are  dissatisfied  with 
your  present  formula  for  bismuth  cream,  we  suggest 
that  you  experiment  with  the  following  as  a  basis : 
Rub  together  until  smooth  1  ounce  of  hydrated  bis- 
muth oxide  and  4  fluidounces  of  distilled  water. 


A  (iRnvp  OF  Canadian  Drug  Clkrks.— The  DruR  Clerks'  Association  of  Toronto  is  a  successful  organization.  Organized  about  two  years  ago,  it 
now  has  in  its  membership  nearly  all  of  the  180  or  190  clerks  of  the  city.  Regular  meetings  are  held,  entertainments  are  occasionally  given,  and  it  is 
hoped  that  permanent  headquarters  and  a  library  may  be  secured  and  made  constantly  available.  This  picture  was  taken  a  year  or  so  ago,  and 
shows  the  young  men  who  were  then  filling  the  offices.  Reading  from  the  left,  they  were  as  follows:  J.  F.  Wylie,  treasurer;  Charles  Wilson,  president; 
W.  Wright,  first  vice-president;  George  H.  Halpin,  honorary  president;  W.  Pearce,  second  vice-president;  O.  F.  Eennie,  secretary;  and  Cecil  Prouse, 
chief  of  the  employment  bureau. 
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GENERAL  ESSAYS. 


HOW  TO  READ  BOOKS. 

In  a  preceding  essay  I  have  striven  to  show  that  our  read- 
ing will  never  yield  us  the  great  benefits  of  which  it  is  capa- 
ble unless  we  read  more  books  and  fewer  periodicals.  Books 
give  us, that  fundamental  knowledge  which  we  need  as  a  basis 
if  we  are  fully  to  understand  even  our  current  reading  of  the 
newspapers.  They  keep  us  in  contact  with  a  given  subject 
until  a  permanent  impression  has  been  made,  and  until  knowl- 
edge has  entered  into  the  mind  and  exercised  a  real  influ- 
ence in  developing  the  faculties.  They  are  the  repositories, 
not  merely  of  the  best  and  the  greatest  things  of  our  own  age, 
but  of  the  best  and  greatest  things  of  the  ages  upon  ages 
which  have  gone  before. 

It  is  therefore  -of  vital  importance  that  one  should  form 
what  might  be  termed  a  book  habit:  he  should  patiently 
undertake  and  continue  the  reading  of  books  until  his  nature 
has  turned  the  practice  into  a  habit  of  the  mind  and  made  it 
as  much  a  source  of  pleasure  as  the  reading  of  newspapers 
and  magazines.  But  this  is  not  all.  Once  a  taste  for  books 
has  been  developed  it  must  be  directed  and  utilized  wisely  if 
the  best  results  are  to  be  yielded.  The-e  are  three  principles 
which  should  be  kept  in  mind: 

1.  Not  merely  books,  but  good  books,  should  be  read. 
There  are  so  many  good  books  that  it  is  folly  to  waste 
one's  time  with  the  mediocre  and  the  poor  ones  that  are 
so  heavily  in  the  majority.  In  biography  such  masterpieces 
should  be  read  as  Boswell's  Johnson,  Lockhart's  Life  of  Scott, 
and  Foster's  Life  of  Dickens;  in  history  Gibbon,  Macaulay, 
Green,  and  Fiske  should  be  selected;  and  in  literature  it 
should  be  remembered  that  the  First  Six  are  Homer,  Virgil, 
Dante,  Shakespeare,  Milton,  and  Goethe,  after  which  there 
is  a  notable  list  comprising  such  names  as  Carlyle,  Emerson, 
Tennyson,  De  Quincey,  Lowell,  Lamb,  and  many  others. 

Here  are  two  good  rules  :  (1)  Let  not  more  than  one  book 
in  every  itwo  or  three  be  a  novel;  (2)  let  not  more  than  one 
book  in  every  two  or  three  be  a  book  of  the  present  year  or 
generation.  As  for  the  first  rule,  there  is  no  question  but 
great  works  of  fiction  give  us,  besides  pleasure,  an  intimate 
knowledge  of  life,  human  nature,  and  duty,  but  of  course 
they  treat  a  portion  only  of  man's  interests;  and  then  it 
should  never  be  forgotten  that  one  is  constantly  in  danger 
of  becoming  so  fascinated  a  reader  of  novels  that  he  can 
read  nothing  else  with  delight.  As  for  the  second  rule,  is  it 
not  the  height  of  unwisdom  to  give  most  or  all  of  our  time 
to  the  books  of  the  present  day  and  ignore  those  great  works 
which  have  slowly  been  accumulating  for  thousands  of  years, 
and  in  which  one  may  find  the  rich  heritage  of  the  past? 
If  we  are  to  read  those  books  which  will  do  us  the  most 
good,  should  we  not  place  the  emphasis  upon  those  of  the 
past  rather  than  upon  those  of  the  present? 

2.  But  not  only  should  we  select  the  best  books  for  our 
consideration:  we  should,  in  the  second  place,  establish  the 
habit  of  reading  these  with  some  regularity  if  our  good  inten- 
tions are  not  to  be  frustrated.  Cannot  a  particular  half- 
hour,  or  hour,  or  two  hours  be  set  aside  with  definiteness 
each  day  or  evening  and  held  sacred'  for  the  purpose?  Habit 
is  the  strongest  law  of  our  nature,  and  if  we  do  not  convert 
our  purposes  into  habitual  employment  we  are  quite  sure  to 
let  them  escape  qs  in  large  measure. 


"We  haven't  time"  is  the  reply  most  persons  will  make. 
They  are  mistaken :  they  have  the  time,  but  they  do  not 
take  proper  advantage  of  it.  Why,  a  half  or  a  full  hour 
spent  the  first  thing  after  dinner  every  evening  will  enable 
one  to  read  "Paradise  Lost"  in  three  or  four  weeks.  By  a 
similar  allotment  of  time  one  can  read  a  Shakespearian  play  in 
three  or  four  evenings.  Cannot  this  short  period  be  spared 
.by  every  one,  and  is  it  not  worth  while?  One  will  pick  up  a 
magazine  and  spend  half  an  hour  or  an  hour  in  reading  a 
short  story  or  two,  and  he  does  not  realize  that  the  same 
time  can  be  utilized  with  great  profit  to  himself  in  sitting 
at  the  feet  of  tfie  wise  and  the  great.  Give  a  definite  period 
of  the  day,  however  short,  to  the  regular  and  systematic 
reading  of  books,  and  you  will  be  surprised  to  see  how 
much  can  be  done^  and  how  much  the  practice  increases 
your  mental   stature. 

3.  Then  one's  reading  will  not  only  be  most  pleasurable, 
but  most  profitable,  if  it  is  arranged  on  the  educational  plan  of 
having  one  book  or  subject  lead  up  to  another  in  graded 
order.  If  a  book  of  science  is  followed  by  a  book  of  biography, 
and  this  by  one  on  economics,  a  series  of  scattered  impres- 
sions will  result,  and  the  work  will  be  relatively  hard  and 
uninteresting.  A  far  wiser  plan  is,  for  instance,  after  read- 
ing American  history,  to  read  biographies  of  the  great 
men  most  represented  therein,  and  then  pass  on  to  the  impor- 
tant novels  bearing  upon  the  diflferent  periods  of  the  coun- 
try's  development. 

At  every  stage  one's  impressions  should  be  supplemented 
and  strengthened  by  a  further  development  of  the  theme.  After 
reading  Paradise  Lost  turn  to  Taine's  satirical  estimate  of 
it  in  his  "History  of  English  Literature,"  and  then  to  Macau- 
lay's  eulogistic  essay  on  Milton.  After  reading  a  dozen  of 
Shakespeare's  plays  take  up  a  good  biography  of  the  great 
bard— Hamilton  W.  Mabie's  is  the  latest,  and  is  to  be  com- 
mended for  its  insight,  accuracy,  and  charm.  But  first,  before 
reading  either  Milton  or  Shakespeare,  one  should  know 
something  of  the  periods  in  which  they  wrote  and  which  had 
inevitably  so  much  to  .do  with  their  creations.  History,  in- 
deed, is  fundamental  to  almost  every  kind  of  reading,  even  lo 
the  reading  of  such  subjects  as  architecture,  painting,  and 
music.  The  great  art  productions  of  every  age  arc  to  a 
greater  or  less  extent  the  expressions  of  that  age;  and  an 
understanding  of  the  period  is  necessary  to  their  compre- 
hension and  interpretation.  Even  the  Bible  may  not  be  intel- 
ligently and  properly  read  if  one  is  ignorant  of  the  history 
of  biblical   times. 

If,  then,  one  would  get  from  the  reading  of  books  the 
great  nourishment  which  they  are  capable  of  aflfording  him 
he  should  read  the  best  books,  he  should  read  them  every 
day  at  regular  and  systematic  periods,  and  he  should  read 
them  in  such  order  that  they  supplement  and  interpret-  one 
another.  These  principles  are  simple.  They  call  for  little 
or  no  self-sacrifice.  They  impose  no  impracticable  restric- 
tions. They  are  easily  carried  out  by  every  one,  and  their 
adoption  is  sure  to  mean  a  degree  of  both  profit  and  pleasure 
which   cannot  be   overestimated. 

Harry  B.  Mason 
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"Never  mind,"  said  the  friend,  soothingly,  "you'll  wake 
up  some  morning  and  find  yourself  famous."  "Not  much!" 
growled  the  pessimistic  poet,  "it  would  be  just  my  luck  to 
oversleep  myself  that  mQvning."— Philadelphia  Press, 
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EDITORIAL. 


THE     PREREQUISITE     MOVEMENT:      ANOTHER 
LAW  ENACTED. 

Last  year  New  York  State  took  a  long  step  for- 
ward in  enacting  a  pharmacy  law  making  gradua- 
tion in  pharmacy  compulsory  on  the  part  of  those 
who  would  become  registered  proprietors.  And 
now  Pennsylvania,  after  meeting  with  failure  in  the 
legislature  two  years  ago,  has  ranged  itself  along- 
side of  its  sister  State  in  this  new  movement  for  a 
higher  educational  and  professional  standard  in 
pharmacy.  To  those  who  realize  that  education  is 
the  rock  upon  which  human  progress  is  based  no 
assurance  need  be  given  that  the  action  of  New 
York  and  Pennsylvania  is  full  of  significance  for 
the  future  development  of  the  calling. 

Minnesota,  too,  though  in  the  West,  has  aspired 
to  equal  her  Eastern  sisters  in  their  regard  for  a 


higher  educational  standing,  but  the  bill  which  has 
been  introduced  in  the  Minnesota  legislature  is  not 
likely  to  be  passed  this  year:  let  us  hope,  however, 
that  an  entering  wedge  has  been  inserted  which  will 
do  its  work  in  time.  Meanwhile  it  is  apparent  from 
many  quarters  that  next  year  will  witness  the  intro- 
duction of  several  graduation  prerequisite  measures 
in  different  State  legislatures.  A  prominent  phar- 
macist said  in  our  hearing  only  a  few  days  ago  that 
"every  State  where  the  pharmacists  have  any 
gumption  will  enact  a  prerequisite  law  within  five 
years." 

We  are  not  quite  prepared  to  go  this  far.  In 
common  with  all  progressive  pharmacists  we  desire 
to  see  the  movement  proceed  as  hastily  as  may  be 
with  safety  and  stability,  but  we  believe  so  mucii 
prejudice  and  tradition  will  be  encountered  in  many 
States  that  no  very  great  speed  will  be  found  pos- 
sible. Medicine  initiated  the  demand  for  compul- 
sory graduation  forty  years  ago,  and  sixteen  of  the 
forty-five  States  and  Territories  of  the  United 
States  proper  are  still  unprovided  with  statutes 
insisting  upon  the  possession  of  a  medical  degree. 
*     *     * 

Returning  to  the  Pennsylvania  measure,  signed 
by  Governor  Pennypacker  a  few  weeks  ago,  we 
must  confess  that,  while  we  rejoice  over  the  success- 
ful adoption  of  the  graduation  prerequisite  standard 
in  the  State,  we  are  disappointed  in  the  nature  of 
the  statute.  The  bill  passed  is  simply  an  amend- 
ment to  the  existing  pharmacy  law,  and  positively 
the  only  reference  to  the  prerequisite  feature  is  found 
in  a  sentence  which,  after  stating  the  requirements 
to  which  an  applicant  must  conform  if  he  desires 
to  become  a  registered  proprietor,  declares  that 
among  the  rest  "he  must  present  satisfactory  evi- 
dence of  being  a  graduate  of  some  reputable  and 
properly  chartered  college  of  pharmacy."  Nothing 
is  said  about  a  preliminary  standard.  Nothing  is 
said  about  a  curriculum  standard.  The  bars  are 
down,  and  the  cattle  may  be  expected  to  rush  in  to  a 
pasture  presenting  such  succulent  opportunities! 

The  history  of  medical  education  in  this  coun- 
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try  warrants  the  expectation  that  as  soon  as  the 
different  States  demand  graduation  of  every  pro- 
prietor a  horde  of  mendacious  and  avaricious 
schools  will  arise  and  appeal  to  the  illiterate  and  the 
slipshod  with  low  entrance  requirements  and  a  cur- 
riculum entirely  inadequate.  It  is  imperative  that 
rigidly  defined  preliminary  and  curriculum  stand- 
ards be  observed  in  every  prerequisite  law  if  the 
movement  is  not  to  be  robbed  entirely  of  its  great 
possibilities  for  good.  The  Pennsylvania  pharma- 
cists may  argue  that  the  Board  of  Pharmacy  has 
power  under  the  rather  adroit  language  of  the  new 
amendment  to  discriminate  between  schools,  but  no 
such  responsibility  and  autocratic  power  should  be 
entrusted  to  any  board.  The  board  will  need  to  use 
sufficient  discretion  even  if  the  law  lays  down  cer- 
tain definite  standards;  and  then,  moreover,  it  will 
be  backed  up  legally  in  its  demands. 

Furthermore,  we  are  looking  to  the  graduation 
prerequisite  movement  to  advance  our  standards 
of  preliminary  or  general  education  in  pharmacy. 
The  colleges  tell  us  they  can't  do  much  in  this  direc- 
tion until  the  law,  compelling  the  same  standard 
from  every  school  alike,  protects  them  from  unfair 
competition.  Why,  then,  throw  away  such  an 
opportunity  to  base  the  profession  not  only  upon 
proper  pharmaceutical  education,  but  upon  proper 
general  education  also? 


A  VICIOUS  HABIT. 


There  is  one  vicious  habit  the  Bulletin  has  very 
often  preached  against,  and  other  journals  have  like- 
wise occasionally  dilated  on  the  theme.  What  is  it? 
The  entirely  inexcusable  practice  of  pasting  one 
label  over  another  in  filling  bottles  brought  in  by 
customers.  It  is  slipshod.  It  is  dangerous.  It  is 
entirely  without  extenuation. 

Here,  for  instance,  is  the  tale  of  a  recent  case  that 
happened  in  Toronto,  and  the  facts  of  which  are 
given  in  the  Canadian  Pharmaceutical  Journal.  A 
child  of  ten  years  came  into  a  store,  asked  for  ten 
cents  worth  of  carbolic  acid,  and  handed  a  bottle 
over  the  counter  to  contain  the  substance.  The 
druggist  looked  at  the  bottle  in  surprise. 

In  the  first  place  it  was  a  whiskey  bottle,  and  car- 
bolic acid  or  any  other  poison  should  never  be  dis- 
pensed in  such  a  container  for  obvious  reasons.  But 
not  only  had  some  other  druggist  previously  dis- 
pensed carbolic  acid  in  this  bottle;  in  doing  so  he 
had  not  even  removed  the  whiskey  label,  and  had 


contented  himself  instead  with  simply  pasting  the 
carbolic  label  over  it! 

Every  druggist  knows  how  common  an  occur- 
rence it  is  for  one  label,  placed  over  another,  to  fall 
off  and  leave  exposed  the  one  underneath ;  and,  even 
if  this  did  not  occur  in  the  present  case,  the  whiskey 
label,  being  much  larger  than  the  superimposed  car- 
bolic label,  was  the  more  conspicuous  and  might 
easily  be  read  quickly  by  one  who  did  not  notice  the 
smaller  one  at  all. 

These  two  rules  should  be  riveted  in  the  memory : 
(1)  Never  dispense  poisons  in  a  whiskey  flask.  (2) 
Never  carelessly  paste  one  label  over  another,  either 
on  a  shop  container  or  in  dispensing  goods  over  the 
counter. 


JUST  ONE  INSTANCE. 

One  of  the  Bulletin  correspondents  last  month 
asked  us  to  print  a  formula  for  wheat  phosphates  in 
the  department  of  "Queries"  for  this  issue.  We 
hunted  high  and  low  for  the  information,  glanced 
hastily  through  the  index  of  every  book  which  could 
possibly  assist  us,  but  all  in  vain.  Finally  a  happy 
though  struck  us.  Here  on  the  desk  was  a  volume 
which  had  come  in  some  days  before  and  which  we 
had  as  yet  had  no  time  to  examine  carefully.  It  took 
but  an  instant  to  run  down  through  the  "W's"  for 
wheat  phosphates  and  to  find  two  references  to  this 
much-desired  information. 

What  book  was  it?  It  was  the  Index  to  the  first 
fifty  volumes  of  the  annual  proceedings  of  the 
American  Pharmaceutical  Association,  covering  the 
period  from  1851  to  1902,  inclusive.*  The  prepara- 
tion of  this  book  has  been  under  way  for  two  or 
three  years,  and  was  finally  issued  from  the  bindery 
last  month.  It  is  no  exaggeration  to  say  that  it  is 
the  key  to  a  greater  amount  and  variety  of  pharma- 
ceutical information  than  can  be  found  anywhere  in 
the  literature  of  the  profession. 

The  Proceedings  of  the  American  Pharmaceutical 
Association  are  approximately  but  half  given  up  to 
the  transactions  of  the  society:  the •  remaining  four 
or  five  hundred  pages  in  each  volume  are  devoted 
to  what  is  called  a  "Report  on  the  Progress  of  Phar- 
macy." This  is  really  an  abstract  of  everything 
of  importance  that  has  been  printed  during  the  year 
in  the  various  pharmaceutical  journals  of  the  world. 
Thus  the  new  General  Index  covers  an  epitome  of 

*The  volume  is  issued  from  the  office  of  the  General  Sec- 
retary, Chas.  Caspari,  Jr.,  University  of  Maryland,  Balti- 
more, and  the  price  is  $5.00. 
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century.  It  contains  over  55,000  titles  and  nearly 
70,000  references. 

That  the  volume  is  an  invaluable  one  need  not 
be  pointed  out.  It  will  be  desired  in  the  library  of 
every  pharmaceutical  school,  and  every  member  of 
the  association  will  find  its  possession  imperative. 
To  pharmaceutical  editors  it  is  little  less  thnn  a 
godsend,  and  will  at  once  take  rank  as  the  most 
important  book  in  their  libraries.  It  was  the  enthu- 
siasm and  courage  of  five  pharmaceutical  journals, 
indeed,  which  made  the  publication  possible.  The 
Association  feared  that  its  treasury  could  not  stand 
the  expense  of  preparing  such  an  index,  whereupon 
five  publishers,*  fearing  that  so  valuable  a  volume 
might  be  lost  to  the  calling,  jumped  into  the  breach 
and   subscribed   five   hundred   dollars   each   to   the 
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BULLETIN    TOPICS. 

Our  readers  will  be  glad  to  know  that  several 
letters  have  been  called  forth  by  the  editorial  of  last 
month  on  "Two  Druggists  and  Their  Profits,"  and 
we  shall  have  an  interesting  symposium  on  the  sub- 
ject in  the  June  issue.  Are  there  not  others  to  be 
heard  from?  If  you  write,  give  us  actual  figpares 
and  profits,  and  we  shall  protect  you,  if  you  like,  by 
concealing  your  name. — It  is  unfortunate  that  we 
have  space  this  month  for  a  portion  only  of  a  most 
practical  and  valuable  symposium  on  "Credits  and 
Collections."  The  remaining  letters  will  be  pre- 
sented in  the  June  issue,  and  meanwhile  we  shall  be 
glad  to  hear  from  other  readers  on  the  subject. — 
Either  in  June  or  July  we  expect  to  begin  a  series 
of  semi-humorous  and  semi-practical  articles  that, 
while  they  are  quite  different,  will  yet  remind  many 
readers  of  the  "Letters  of  a  Self-made  Merchant 
to  His  Son."  They  are  entitled  "Talks  to  the 
Boy/'  and  have  been  written  by  an  author  who  has 
not  previously  figured  in  the  pharmaceutical  jour- 
nals. 

The  drug  clerks  of  San  Francisco  are  pleased  over 
the  enactment  of  a  law  in  the  State  legislature  which 
provides  for  an  average  work  day  of  ten  hours,  and 
for  an  average  of  not  more  than  sixty  hours  in  any 
six  consecutive  days. 


THE  OBSERVER'S  COLUMN. 


*The  journals  represented  were  the  Druggists  Circular, 
the  American  Druggist,  Merck's  Report,  the  Pharmaceutical 
Era,  and  the  Bulletin  of  Pharmacy. 


The  Observer  was  lounging  about  the  drug  store 
of  one  of  his  friends  the  other  evening  when  a  well 
dressed  but  somewhat  sporty-looking  individual 
walked  in  with  traveling  bag  in  hand.  The  pro- 
prietor went  up  to  him  and  was  silently  handed  a 
blue  card.  Not  a  word  was  exchanged,  and  for  an 
instant  the  Observer  was  puzzled  by  the  silence  and 
mystery  of  the  proceeding.  But  he  soon  saw  "what 
was  doing." 

The  sporty-looking  chap  was  one  of  our  Canadian 
neighbors  ("Canadian"  more  probably  by  residence 
than  by  birth)  who  deal  in  smuggled  synthetics  at 
cheap  prices — one  of  that  numerous  fraternity  who 
take  orders  on  the  spot,  who  deliver  the  goods  on 
the  spot,  and  who  put  no  trust  in  such  unsafe  things 
as  written  communications  and  post-office  officials. 
The  blue  card  he  handed  over  (the  Observer  cap- 
tured it  afterwards  as  a  souvenir)  offered  aspirin 
at  19  cents  an  ounce,  salophen  at  75,  phenacetine 
tablets  at  37,  duotal  at  56,  trional  at  95,  sulphonal 
at  35,  and  so  on  through  quite  a  long  list. 

For  some  unknown  reason  the  concern  had  for- 
gotten to  put  its  name  and  address  on  the  card, 
insensible  of  the  valuable  advertising  thus  lost. 
Across  the  bottom,  printed  in  bold-faced  type,  was 
this  legend :  "Positively  all  goods  in  original  con- 
tainers and  duty  paid." 

The  Observer  was  exceedingly  curious  to  see  how 
the  interview  would  develop.  It  happened  that 
there  was  no  one  in  the  store  save  the  three  persons 
mentioned. 

"No,  sir,  I  am  not  interested  at  all,"  emphatically 
declared  the  proprietor.  "Aside  from  the  question 
of  honesty  and  right,  I  don't  care  to  get  caught 
with  my  head  in  the  noose.  Look  at  those  Chicago 
druggists  who  were  'pinched'  by  the  dozen  two  or 
three  months  ago.    No,  thank  you,  not  any  in  mine !" 

"But  those  druggists,"  protested  the  salesman, 
"handled  adulterated  goods  and  were  caught  on 
that  score." 

"Well,  all  you  fellows  deal  in  that  kind  of  stuff." 
This  was  a  shot  straight  from  the  shoulder,  and  the 
proprietor  continued :  "I  haven't  any  faith  in  pro- 
ducts bought  under  such  conditions.  Over  and  over 
again  druggists  buy  them  thinking  they  are  pure. 
They  think  the  only  risk  they  run  is  in  being  known 
to  have  purchased  the  stuff  of  the  wrong  parties,  and 
this  risk  is  so  slight  that  they  are  willing  to  take  it. 
Then  thev  wake  up  some  morning  and  find  they 
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have  been  hoodwinked.  Samples  have  been  quietly 
purchased,  analyzed,  found  to  be  spurious,  and  there 
is  nothing  for  the  unfortunate  and  unwise  drug- 
gists to  do  but  to  stand  in  the  public  pillory  until 
the  manufacturers  have  made  of  them  a  sufficient 
object-lesson,  when  they  are  permitted  their  free- 
dom upon  signing  affidavits  to  be  good  in  the 
future," 

"That's  all  right,"  exclaimed  the  sporty-looking 
individual,  absolutely  undisturbed  by  the  proprietor's 
indictment.  "But  our  goods  are  pure  and  purchasers 
run  no  such  risk." 

"Suppose  they  flon't.  Every  once  in  a  while 
detectives  raid  some  such  plant  as  yours,  and  either 
find  lists  of  purchasers  or  else  secure  the  informa- 
tion by  threats  of  punishment  or  promises  of 
immunity.  No,  you  can't  do  business  with  me," 
concluded  the  proprietor  as  a  customer  came  in.  "I 
ordered  an  ounce  of  trional  to-day  and  paid  $1.50 
for  it.  I  had  rather  do  it  than  run  any  chances.  I 
want  to  sleep,  you  know,  when  I  go  to  bed.  I 
need  the  rest." 

The  man  and  his  satchel  disappeared,  the  cus- 
tomer walked  out  an  instant  afterwards,  and  then 
the  proprietor  remarked  to  the  Observer : 

"I  don't  hold  any  brief  for  the  owners  of  phenace- 
tine  and  other  foreign  synthetics.  They  have 
exploited  American  druggists  to  the  limit.  But  at 
the  same  time  I  don't  believe  in  trying  to  get  square 
with  them  by  putting  my  head  in  a  noose.  That's  a 
lot  worse  than  cutting  your  nose  off  to  spite  your 
face!"  

It  is  very  evident  that  many  pharmacists  are 
unaware  that  methyl  or  wood  alcohol  used  extern- 
ally is  only  less  toxic  than  when  employed  internally. 
Replying  to  a  short  editorial  note  in  the  February 
Bulletin,  one  of  our  subscribers  wrote  us  that 
"Oddly  enough,  I  was  just  on  the  point  of  calling  up 
a  friend  to  recommend  the  use  of  purified  wood 
alcohol  in  place  of  grain  alcohol  for  a  spinal  rub. 
Reading  your  article,  I  kept  my  own  counsel."  A 
number  of  cases  are  on  record  where  the  blindness 
that  is  characteristic  of  methyl  alcohol  toxicity  has 
resulted  from  liniments,  "rubs,"  and  other  prepara- 
tions used  externally.  The  substance  should  be 
avoided  in  external  preparations  no  less  than  in 
internal  ones. 

It  is  said  that  43  applicants  recently  appeared  for 
examination  before  the  Minnesota  Board  of  Phar- 
macy, and  that  not  one  of  them  ran  the  gauntlet! 


THE  MONTH. 


A  number  of  interesting  items 
A.  PH.  A.  MATTERS,     are   contained   in   the   last   batch 

of  correspondence  of  the  Council 
of  the  American  Pharmaceutical  Association :  this 
correspondence  is  now  furnished  the  pharmaceutical 
press  regularly.  We  are  especially  pleased  to  note 
that  a  number  of  colleges  of  pharmacy  have  decided 
to  offer  as  an  annual  prize  to  some  meritorious 
member  of  the  senior  class  a  nomination  to  mem- 
bership in  the  A.  Ph.  A.,  together,  of  course,  with 
the  first  year's  fee  of  $5.00.  This  action  has  been 
taken  by  the  Department  of  Pharmacy  of  the  Ohio 
State  University;  the  Pittsburg  College  of  Phar- 
macy; the  Department  of  Pharmacy  of  the  Univer- 
sity of  Michigan;  and  the  Scio  College  of  Phar- 
macy. It  is  likely  that  other  schools  will  follow 
in  their  wake. — President  Beal  has  appointed  the 
following  Committee  on  the  U.  S.  P.,  in  response 
to  the  resolution  passed  at  Kansas  City  providing 
for  a  body  with  a  tenure  of  ten  years'  service,  but 
with  one  vacancy  to  be  filled  each  year:  A.  B. 
Lyons,  Charles  E.  Caspari,  C.  S.  N.  Hallberg,. 
George  M.  Beringer,  E.  L.  Patch,  E.  G.  Eberle,  L. 
F.  Kebler,  Thomas  P.  Cook,  Reid  Hunt,  and  Smith 
E.  Jelliffe.  This  committee  will  select  its  own 
chairman. — A  Committee  of  Publicity  has  also  been 
appointed,  with  F.  B.  Hayes  as  chairman,  and  com- 
prising H.  M.  Whelpley,  W.  R.  Ogier,  Harry  B. 
Mason,  E.  J.  Kennedy,  Henry  Kraemer,  C.  A. 
Mayo,  G.  E.  Gibbard,  G.  P.  Engelhard,  R.  G. 
Eccles,  Edward  Kremers,  and  Frank  L.  James. 


ANOTHER 
N.  A.  R.  D.  SUIT. 


The  N.  A.  R.  D.  how  has  two-  , 
big  suits  on  its  han'ds.  The 
Loder  case,  which  developed  into 
such  a  newspaper  sensation  a  month  or  two  ago, 
and  which  was  made  the  subject  of  comment  in 
our  last  issue,  is  still  pending;  and  now  another 
large  suit  has  been  brought  by  Mrs.  Cora  Dow 
(Goode),  the  well-known  cutter  of  Cincinnati,  who 
owns  several  stores.  The  Loder  case  was  brought 
under  the  federal  or  Sherman  anti-trust  law,  but 
Mrs.  Dow's  suit  is  filed  in  the  local  Common 
Pleas  Court.  The  N.  A.  R.  D.,  the  N.  W.  D.  A., 
the  Proprietary  Association  of  America,  and  the 
local  retailers  and  jobbers  are  made  the  defendants, 
and  $50,000  damages  are  asked  for.  We  gather 
from  the  reports  that  Mrs.  Dow  is  attacking  the 
tripartite  rather  than  the  direct-contract  plan,  actu- 
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ated  perhaps  by  the  knowledge  that  the  courts  have 
repeatedly  upheld  the  latter,  and  that  her  chances 
would  possibly  be  better  under  the  former.  Mean- 
while the  direct-contract  plan  has  been  supported 
in  another  judicial  decision  handed  down  by  Judge 
Tarrant  of  Milwaukee;  and  this,  added  to  the  sev- 
eral decisions  which  have  been  reported  in  the 
Bulletin  during  the  last  two  or  three  months, 
indicates  forcibly  how  sound  a  legal  fortress  is 
comprised  in  the  present  working  plan  of  the  N. 

A.  R.  D. 

*     *     * 


THAT  CARLOAD 
OF  PERUNA. 


While  speaking  of  the  N,  A.  R. 
D.    and   the   contract   plan,   it   is 
IlK  interesting  to  note  a  rather  dra- 

'^Ratic  situation  that  arose  last  month.  As  we  write 
a  legal  struggle  is  being  made  for  the  possession 
of  a  carload  of  Peruna.  It  seems  that  early  in 
March  the  Peruna  Manufacturing  Co.  shipped  a 
carload  of  Peruna,  comprising  660  cases,  to  McKes- 
son &  Robbins,  the  well-known  New  York  jobbers. 
The  latter  promptly  billed  the  car  to  Charles  H. 
Loveland,  of  Binghamton,  a  small  retailer  who  had 
signed  the  Peruna  contract.  So  far  the  transac- 
tion was  entirely  legitimate.  But  observe  the  devel- 
opments. Loveland  went  systematically  through 
the  car,  removed  the  serial  numbers  from  every  one 
of  the  660  cases  of  Peruna,  and  then  hustled  the 
car  out  of  Binghamton  to  N.  W.  Chambers,  of 
Dayton,  Ohio,  who  for  some  time  has  been  persona 
non  grata  to  the  N.  A.  R.  D.  In  some  way  the 
suspicions  of  the  Peruna  people  were  aroused  and 
a  detective  in  their  employ  soon  ferreted  out  the 
foregoing  facts.  Then  it  became  a  fight  for  pos- 
session of  the  carload  of  Peruna!  At  present  it  is 
in  the  hands  of  the  United  States  Marshal  at  Buf- 
falo, and  it  will  remain  there  until  the  court  decides 
who  is  entitled  to  its  ultimate  possession. 


Last  month  we  had  the  pleasure 
"^"^BiLLs?"^^       of  reporting  the  enactment  of  two 

new  anti-cocaine  laws — in  Mis- 
souri and  Minnesota.  We  observe  now  that  three 
additional  measures  are  pending,  in  the  legislatures 
of  New  York,  Rhode  Island,  and  Illinois.  We 
have  been  unable  to  discover  what  is  the  nature  of 
the  Rhode  Island  bill,  but  we  are  somewhat  sur- 
prised to  find  the  pharmacists  of  the  State  in  hos- 
tility to  it.  If  the  measure  was  introduced  by  alien 
interests,  this  only  suggests,  what  we  have  said 
often  before,  that  pharmacists  had  better  take  the 


initiative  in  anti-cocaine  reform  and  promptly  intro- 
duce bills  which  will  be  satisfactory  to  themselves^ 
instead  of  waiting  for  others  to  bring  forth  meas- 
ures which  are  quite  sure  to  prove  unsatisfactory.. 
So  far  as  the  Illinois  bill  is  concerned,  this  is  in- 
tended to  make  certain  improvements  in  the  statute 
which  has  now  been  in  existence  for  two  or  three 
years,  and  which,  it  will  be  remembered,  has  been 
quite  vigorously  enforced  by  the  Board  of  Phar- 
macy. The  New  York  measure  seems  to  be  some- 
thing in  the  nature  of  a  nondescript,  and  this  leads 
us  to  say  again  that  the  druggists  of  the  various 
States  ought  to  use  the  Beal  anti-narcotic  draft 
which  was  so  carefully  elaborated  a  year  or  two  ago, 
and  which  has  received  the  approval  of  the  Ameri- 
can Pharmaceutical  Association. 


AFTER  PATENT 
MEDICINES. 


Patent  medicines  are  always  made 
the    special    target   of   legislative 
attack  every  year,  but  they  seem 
to  be  particularly  in  for  it  during  the  present  season^ 
The  customary  type  of  formula-on-the-package  bill 
has  appeared  in  several  legislatures,  including  those 
of  Pennsylvania,  Michigan,  New  York,  Wisconsin, 
and    New   Hampshire.     In   Pennsylvania   there   is 
also  a  measure  restricting  the  sale  of  patent  medi- 
cines containing  alcohol  in  any  quantity  to  physi- 
cians' prescriptions !    Bills  have  likewise  been  intro- 
duced  elsewhere  which  either  restrict  or  prohibit 
entirely  the  sale  of  patents  containing  alcohol.    The 
patent  medicine  barons  have  always  been  successful 
in  securing  the  burial  of  such  legislation,  and  it 
seems  quite  likely  that  they  will  preach  the  funeral 
services   this   year  as  before.     Meanwhile  an   old 
Spanish  law  in  Cuba  has  been  discovered  and  put 
into  force,  and  this  makes  it  necessary  for  every 
patent  medicine  manufacturer  who  desires  to  sell 
his  goods  in  that  country  to  submit  his  formulas  for 
the  approval  of  the  government.     A  good  deal  of 
strenuous  protesting  has  naturally  developed,  and  it 
remains  to  be  seen  what  the  outcome  will  be.    The 
manufacturers  of  patent  medicines,  like  other  people, 
have  their  troubles. 


TEN  NOVEL 
SCHOLARSHIPS. 


The  School  of  Pharmacy  of 
Northwestern  University  has 
established  ten  scholarships  which 
ought  to  prove  of  general  interest,  and  which  will 
doubtless  arouse  a  good  deal  of  emulation  among 
students.  Five  will  be  awarded  each  year  for  the 
next  two  years  and  will  yield  the  holders  $100  a 
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TROUBLES. 


year,  to  apply  on  their  tuition  in  the  course  of  study 
leading  to  the  degree  of  Pharmaceutical  Chemist. 
These  scholarships,  it  should  be  understood,  will  be 
awarded  directly  after  the  entrance  examinations, 
and  are  therefore  to  apply  to  the  regular  and  not 
to  the  postgraduate  courses  of  study — to  new  stu- 
dents instead  of  to  those  already  in  the  school.  Judg- 
ment will  be  based  upon  certificates  and  testimonials 
presented,  upon  the  results  of  competitive  examina- 
tions in  arithmetic  and  elementary  English,  and 
upon  such  other  considerations  as  the  faculty  may 
deem  wise.  Two  scholarships  will  be  awarded  each 
year  to  candidates  from  Chicago  and  Cook  County, 
two  to  candidates  outside  of  Cook  County,  and  one 
to  a  candidate  from  outside  of  Illinois.'  While  pro- 
vision has  so  far  been  made  for  awarding  these 
scholarships  for  the  ne.xt  two  years  only,  it  is  the 
intention  of  the  school  to  continue  them, 
*     *     * 

The  chief  thorn  in  the  flesh  of 
British  pharmacists — or  "chem- 
ists," as  they  are  customarily 
called — is  the  existence  of  the  great  "company 
pharmacies."  These  corporations  often  comprise 
two  or  three  hundred  stores,  and  they  offer  cheap 

prices  and 
other  i  n - 
ducements  to 
the  public. 
The  result  is 
a  never-ceas- 
i  n  g  enmity 
between  the 
compa  n  i  e  s 
and  the 
chemists. 
The  compa- 
nies often 
take  advan- 
tage of  this  and  endeavor  to  make  capital  of  it  in 
their  newspaper  advertisements.  We  reproduce,  for 
instance,  a  cartoon  which  recently  appeared  in  a 
full  page  advertisement  published  by  Boots,  the 
largest  company  in  the  kingdom,  and  owning  over 
300  stores.  Boots  is,  as  will  be  seen,  satirically 
intimating  that  the  chemists,  in  their  attacks  upon 
the  companies,  are  playing  the  part  of  a  Mrs.  Par- 
tington and  endeavoring  to  sweep  up  the  Atlantic 
with  a  broom.  The  chemists,  as  in  previous  years, 
have  a  bill  before  Parliament  intended  to  embarrass 
the  companies  somewhat,  and  it  is  this  bill  which  is 
typified  by  the  broom  in  the  cartoon. 


The  newly  organized  Metropoli- 
THE  M.  A.  R.  D.  tan  Association  of  Retail  Drug- 
gists seems  to  be  working  nicely  in 
Greater  New  York.  So  promising  are  the  prospects, 
indeed,  that  some  enthusiastic  individuals  have  sug- 
gested the  formation  of  a  schedule  covering  all 
patents  and  perhaps  counter  goods  as  well.  But  the 
wiser  spirits  of  the  Association  are  determined  to 
restrict  efforts,  at  least  for  the  present,  to  contract 
goods,  realizing  that  the  contract  plan  has  the  neces- 
sary legal  strength  behind  it  to  warrant  success.  If 
the  association  should  prove  entirely  successful  in 
this  work,  then  it  can  broaden  its  efforts  a  year  or 
two  later  when  a  strong  and  closely-knit  organiza- 
tion has  been  developed.  But  it  must  be  remem- 
bered that  New  York,  with  her  3000  druggists,  and 
with  her  conflicting  and  complex  interests,  must  go 
slow  in  any  constructive  movement.  New  York 
wasn't  made  in  15  minutes  any  more  than  Rome 
was. 


The  drug  clerks  of  Philadelphia 
A  CLERKS'  ORGAN,     have   succccdcd   in   developing   a 

very  successful  organization  and 
are  now  printing  a  twelve-page  publication  called 
"Philadelphia  Drug  Clerk,"  issued  monthly  in  the 
interests  of  the  association.  George  W.  Geasey, 
president  of  the  association,  is  likewise  editor  of  the 
paper.  Among  other  things  the  clerks  hope  to  induce 
the  proprietors  of  Philadelphia  to  close  their  stores 
on  Sunday  between  one  and  six  o'clock.  At  a  recent 
meeting  of  the  druggists'  association,  however,  the 
proprietors  decided  to  take  no  collecfive  action,  but 
to  leave  the  question  to  each  pharmacist  for  his 
individual  decision. 


THE  COUNCIL  ON 

PHARMACY 
AND  CHEMISTRY. 


The  new  Council  on  Pharmacy 
and  Chemistry  of  the  American 
Medical  Association,  which  pro- 
poses to  pass  on  the  ethical  nature  of  new  and  non- 
offacial  remedies  for  the  guidance  of  physicians,  has 
been  the  subject  of  a  good  deal  of  discussion  during 
the  last  month.  All  sorts  of  opinions  are  expressed. 
On  the  whole  the  Council  seems  to  meet  with  appro- 
val, although  it  has  been  bitterly  scored  in  some 
directions,  notably  in  editorials  in  the  National 
Druggist,  the  Western  Druggist,  and  the  New  York 
Medical  Journal.  But  the  Council  is  meanwhile 
continuing  its  work  with  sublime  indifference  to 
opposition. 


I 


L 

^P^  Mr.  Henry  S.  Wellcome,  the  well- 

^KMR.  WELLCOME,  known  member  of  the  London 
house  of  Burroughs,  Wellcome  & 
Co.,  sailed  for  England  last  month  after  spending 
nearly  a  year  in  the  country  of  his  birth  and  educa- 
tion. Complimentary  dinners  in  his  honor  were  ten- 
dered him  in  Chicago,  Philadelphia  and  New  York. 
Mr.  Wellcome  is  a  graduate  of  the  Philadelphia 
College  of  Pharmacy. 

*  ^t     ♦ 

Several  of  the  more  important  of  the  local  asso- 
ciations about  the  country  have  recently  held  annual 
elections.  Dr.  W.  C.  Alpers  is  now  president  of  the 
Manhattan  Pharmaceutical  Association  of  Greater 
New  York ;  A.  J.  Corning  is  president  of  the  Retail 
Druggists'  Association  of  Baltimore;  Charles  H. 
Avery  is  the  re-elected  president  of  the  Chicago 
Retail  Druggists'  Association ;  and  of  course  Dr.  W. 
C.  Anderson  is  now  presiding  over  the  destinies  of 
the  newly  organized  Metropolitan  Association  of 
Retail  Druggists. 

*  ♦     * 

As  we  have  before  stated,  the  Ohio  Board  of 
Pharmacy  now  recognizes  only  those  pharmaceutical 
schools  in  the  State  which  make  at  least  one  year  in 
a  high  school,  or  its  equivalent,  one  of  the  entrance 
requirements.  The  board  now  states  definitely  what 
it  means  by  the  term  "equivalent"  in  this  connection. 
It  will  be  understood  "to  embrace  one  year  of 
instruction  in  each  of  the  following  branches — alge- 
bra, English,  natural  science,  and  history  (United 
States  or  general  history)." 

*  *     * 

A  swindler  purporting  to  represent  the  "Federal 
News  Co.,  of  Union  Square,  New  York,"  has  been 
operating  with  great  success  in  certain  of  the  South- 
ern States.  He  even  shows  the  druggist  a  $10,000 
bond  as  a  guarantee  of  his  integrity,  but  neverthe- 
less the  dealers  who  listen  to  his  siren's  song  are 
never  compensated  in  any  way  for  the  money  which 
they  give  him  for  certain  magazine  subscriptions 
at  low  rates, 

if      in       if 

The  members  of  some  local  association  in  the 
West  have  refused  to  sign  the  Wells  &  Richardson 
contract  because  it  compels  them  to  sell  the  Celery 
Compound  at  90  cents.  They  insist  upon  holding 
the  price  at  83  cents.  And  yet  the  modern  hetero- 
dox theologians  declare  that  miracles  are  impos- 
sible! 
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The  Owl  Drug  Co.,  of  San  Francisco,  has  inaug- 
urated the  custom  of  giving  its  employees  a  day  off 
every  week,  and  by  means  of  publicity  it  hopes  to 
induce  other  druggists  to  take  the  same  step.  This 
action,  taken  in  connection  with  the  "shorter  hours" 
law  which  has  just  been  enacted  by  the  California 
legislature,  is  exceedingly  gratifying  to  the  drug 
clerks. 

Isaac  Piatt,  the  Chicago  cutter  who  has  caused 
the  N.  A.  R.  D.  so  much  trouble  during  the  past  two 
or  three  years,  now  has  troubles  of  his  own.  One  of 
his  female  drug  clerks,  a  young  lady  of  nineteen 
years  and  presumably  of  unusual  attractions,  wants 
$15,000  damages  for  an  unpermitted  embrace.  Piatt 
will  probably  want  a  cut  rate  made  of  about 
$14,567.99. 

*  *     * 

Jacob  A.  Haarer,  a  Detroit  druggist,  an  alumnus 
of  the  School  of  Pharmacy  of  the  University  of 
Michigan,  and  for  two  years  a  member  of  the 
Detroit  Board  of  Aldermen,  has  now  been  appointed 
Commissioner  of  Public  Works  of  the  city  by  Mayor 
Codd.    The  salary  is  $5000  a  year. 

*  *     *      , 

The  druggists  of  Louisville,  after  being  disorgan- 
ized for  several  years,  finally  established  a  schedule 
successfully  last  month.  This  was  made  possible  by 
the  recent  decision  of  a  Louisville  judge  upholding 
the  legality  of  the  tripartite  plan,  and  refusing  to 
grant  an  injunction  requested  by  a  cutter. 

*  *     * 

Dr.  Pierce  now  declares  his  "Favorite  Prescrip- 
tion" to  contain  golden-seal,  ladies'  slipper,  black 
cohosh,  false  unicorn  root,  and  blue  cohosh;  while 
his  "Golden  Medical  Discovery"  is  made  up  of 
golden-seal,  queen's  root,  cherry  bark-  mandrake 
root,  stoneroot,  and  bloodroot. 

*  *     * 

Several  of  the  Tabard  Inn  concerns  have  gone  up 
in  smoke  during  the  last  month  or  two,  but  the 
Tabard  Inn  Library,  in  which  druggists  are  inter- 
ested as  distributors  of  the  books  to  patrons,  remains 
undisturbed,  as  do  likewise  the  Booklovers'  Library 
and  the  Booklovers'  Magazine. 

*  *     * 

The  Florida  State  Pharmaceutical  Association 
will  hold  its  annual  meeting  this  year  at  the  Tampa 
Bay  Hotel,  in  Tampa,  June  15  and  16. 
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PERSONAL. 


THE  PRESIDENT  OF  THE  M.  A.  R.  D. 

It  was  eminently  fitting-  that  Dr.  W,  C.  Anderson 
should  be  chosen  as  the  first  president  of  the  newly- 
organized  Metropolitan  Association  of  Retail  Drug- 
gists— the  Greater  New 
York  branch  of  the  N. 
A.  R.  D.  No  one  has 
been  so  active  in  striv- 
ing for  years  to  estab- 
lish proper  N.  A.  R.  D. 
c  o  nd  i  t  i  o  n  s  in  New 
York  City  as  Dr.  An- 
derson, and  no  one 
could  have  done  more 
unselfish  and  heroic 
work.  He  has  been  con- 
spicuous, too,  in  the 
activities  of  the  Na- 
tional Association, 
served  one  term  •  as 
president,  and  was  among  the  first  to  fight  for  the 
adoption  of  the  direct-contract  and  serial-numbering 
plan.  Dr.  Anderson  is  a  man  of  unusual  power  and 
skill  in  debate,  and  he  makes  an  admirable  presiding 
officer.  He  has  a  successful  store  in  Brooklyn  and 
is  the  dean  and  the  professor  of  pharmacy  of  the 
Brooklyn  College. 


Dr.  Wm.  C.  Anderson. 


A  NAVAL  PHARMACIST. 

One  of  the  familiar  figures  at  recent  meetings  of 
the  American  Pharmaceutical  Association  has  been 
that  of  Frederick  T.  Gordon,  ''Pharmacist"  in  the 

United  States  Navy. 
Officially  representing 
the  navy  on  such  occa- 
sions, Mr.  Gordon  is 
attired  at  some  of  the 
sessions  in  the  uniform 
in  which  he  is  seen  in 
the  accompanying  en- 
graving, and  his  pres- 
ence may  well  be  un- 
derstood to  lend  a 
unique  interest  to  a 
pharmaceutical  gather- 
ing. Born  in  Atlanta 
frbderick  t.  Gordon.  ^^  1868,  he  was  gradu- 

ated    from     Baltimore 
City  College  in  1887,  had  three  years'  experience 


afterwards  in  retail  and  manufacturing  pharmacy, 
and  then  entered  the  navy  as  an  "apothecary." 
Serving  on  board  various  ships,  and  for  a  time  also 
in  the  League  Island  Navy  Yard  at  Philadelphia,  he 
was  finally  transferred  to  the  Bureau  of  Medicine 
and  Surgery  in  Washington,  and  here  he  has  now 
been  for  the  last  three  or  four  years.  Besides  being 
a  good  pharmacist,  Mr.  Gordon  is  a  clever  architect 
and  an  all-around  man  generally;  and  his  versatility 
is  taken  the  utmost  advantage  of  by  the  department. 
In  1898,  when  twenty-five  apothecaries  in  the  navy 
were  given  the  title  of  "Pharmacists,"  the  rank  of 
warrant  officers,  and  a  pay  ranging,  according  to 
the  length  of  service,  from  $1200  to  $2000  a  year, 
Mr.  Gordon  was  one  of  the  fortunate  ones  to  receive 
this  merited  promotion. 


A  PROFESSIONAL  PHARMACIST. 

The  accompanying  portrait  shows  the  features  of 
a  pharmacist  who  has  seen  his  opportunity  and  made 
himself  "the  common  chemist  of  the  common  peo- 
ple." That  Mr.  Ber- 
inger's  test-tube  and 
microscope  are  called 
into  frequent  requisi- 
tion in  legal  cases  is 
made  abundantly  evi- 
dent by  the  numerous 
occasions  on  which  the 
newspapers  of  his  city 
report  the  fact.  And 
as  for  the  work  per- 
formed for  physicians, 
it  is  only  necessary  to 
say  that  in  ten  years  he 
has  examined  not  less 
than  2000  specimens  of 
urine.  Both  physicians  and  public  look  upon  Mr. 
Beringer  as  a  scientific  and  professional  man;  they 
have  that  respect  for  him  which  such  a  man  deserves 
and  secures;  and  this  respect  has  proved  the 
strongest  business  asset  which  Mr.  Beringer  pos- 
sesses, not  to  mention  the  direct  financial  returns 
which  his  analytical  work  yiefds  him. 


Mr.  Geo.  M.  Beringer, 
of  Camden,  N.  J. 


Wood  alcohol  bills  have  appeared  this  year  in 
several  State  legislatures,  thus  suggesting  that  we 
are  reaching  a  time  when  the  use  and  the  sale  of 
this  toxic  substance  will  be  surrounded  with  proper 
restrictions. 


PRESIDENT  JAMES  H.  BEAL. 


le  Chief  Executive  of  the  American    Pharmaceutical  Association— A  Sketch  of  His  Career,  Achieve- 
ments, and  Characteristics,  by  a  Close  Friend — His  Exploits  as  a  Disciple  of  Isaac  Walton. 


By  QEORQE  B.  KAUFFMAN, 

General  Manager  of  the  Kauffman-Lattimer  Co.  of  Columbus,  Ohio;  Dean  of  the  School  of  Pharmacy  of  Ohio  State  University; 

President  of  the  American  Conference  of  Pharmaceutical  Faculties. 


i 


In  this  country  of  ours,  whenever  a  man  attains  to 
position  of  honor  and  influence,  it  is  generally  by 
son  of  some  special  qualification  and  particular 
service.  This  is  especially  true  of  those  associations 
or  bodies  of  men  banded  together  for  the  advance- 
ment of  science,  or  for 
the  uplifting  and  prog- 
ress of  some  particular 
calling,  with  the  object 
of  contributing  to  the 
general  good.  In  such, 
the  selfish  purpose  is 
largely  excluded,  or  if 
present  at  all,  finds  lit- 
tle encouragement. 

The  American  Phar- 
maceutical Association 
fairly  illustrates  these 
conditions.  In  the  se- 
lection of  its  officers 
the  chief  point  of  in- 
quiry seems  to  be,  "What  has  he  done  to  merit  dis- 
tinction and  what  further  service  can  he  render?"  It 
is  true  that  in  the  past  it  was  deemed  proper  to  recog- 
nize or  compliment  the  particular  city  or  section  in 
which  the  meeting  was  held,  by  selecting  a  president 
from  that  locality,  but  even  when  this  idea  held  sway, 
the  foregoing  considerations  were  not  overlooked, 
and  on  occasions  when  •  the  candidates  having  the 
necessary  qualifications  have  been  wanting,  the  sec- 
tional idea  has  been  abandoned  and  may  now  be  con- 
sidered as  fairly  obsolete. 

In  the  choice  of  the  present  president,  James  Hart- 
ley Beal,  surely  no  other  considerations  than  those 
of  his  valuable  services  and  eminent  qualifications  led 
to  his  selection.  Nor  can  it  be  said  that  the  choice 
was  made  purely  in  recognition  of  service  and  ability, 
but  also  because,  by  reason  of  the  peculiar  quality 
of  his  mind  and  his  training,  he  was  best  fitted  to 
guide  the  affairs  of  the  association  and  bring  to  a 


A  portrait  of  Professor  Beal  taken  dur- 
ing his  early  student  days. 


successful  issue  the  many  serious  problems  now 
pending. 

That  President  Beal  is  a  man  "out  of  the  ordin- 
ary" many  who  know  him  will  readily  admit,  but 
few  persons  seem  to  note  the  peculiar  quality  which 
especially  marks  him.  A  glance  at  his  early  history 
will  show  that  this  quality,  which  I  can  only  define 
as  a  sort  of  dual  attitude  of  mind,  is  natural  with 
him,  and  that  it  evidently  caused  him  to  waver  in 
his  choice  of  an  occupation. 

He  was  bom  at  New  Philadelphia,  Ohio,  Septem- 
ber 23,  1861,  and  received  his  early  education  in  the 
public  schools  of  that 
town.  He  served  as  a 
drug  clerk  in  stores  at 
Uhrichsville  and  at  Ak- 
ron, Ohio,  in  all  about 
five  years.  He  then 
spent  two  years  in 
study  at  the  University 
of  Michigan.  Return- 
ing near  his  old  home, 
he  entered  Scio  Col- 
lege, from  which  he 
was  graduated  in  1884 
with  the  degree  of  Ph.B. 

Up  to  this  time  his  in- 
clination seems  to  have 

been  in  the  direction  of  applied  science,  but,  other 
influences  predominating,  he  took  up  the  study  of 
law,  went  to  Cincinnati,  and  was  graduated  from 
the  Cincinnati  Law  School  in  1886.  He  could  not, 
however,  get  away  from  his  love  of  science,  and 
shortly  began  his  work  as  a  teacher. 

He  organized  the  Scio  College  of  Pharmacy  and 
has  been  its  dean  since  1889.  He  has  been  professor 
of  applied  pharmacy  in  the  Pittsburg  College  of 
Pharmacy  since  1900,  and  he  was  acting  president  of 
Scio  College  from  1902  to  1904.  In  this  varied 
work  as  a  teacher  he  has  been  highly  successful  and 


President  Beal  as  he  is  to-day. 
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has  made  for  himself  an  enviable  reputation  as  an 
educator. 

In  1889  he  received  the  degree  of  Sc.D.  for  post- 
graduate work  from  Mt.  Union  College,  and  he 
holds  the  honorary  degrees  of  Ph.G.  from  Ohio 
Medical  University,  and  Pharm.D.  from  the  Western 
University  of  Pennsylvania.  Thus  Professor  Beal 
holds  the  degrees  of  Ph.B.,  LL.B.,  Sc.D.,  Ph.G.,  and 
Pharm.D. 


The  Scio  College  of  Pharmacy,  which  Professor  Beal  organized  In  1889,  and 
of  which  he  has  since  been  the  dean. 

In  association  work  he  has  been  no  less  prominent. 
He  has  served  as  president  of  the  Ohio  State  Phar- 
maceutical Association ;  he  has  been  chairman  of  the 
Committee  on  Uniformity  of  Legislation  of  the 
National  Pure  Food  and  Drug  Congress ;  and  he  is 
at  present  a  member  of  the  Board  of  Trustees  of  the 
United  States  Pharmacopoeia.  In  the  A.  Ph.  A. 
he  has  been  chairman  of  the  Section  on  Education 
and  Legislation,  chairman  of  the  council,  first  vice- 
president  of  the  association,  and  now  as  president 
occupies  the  highest  office  in  the  gift  of  the  society. 

Professor  Beal  is  the  author  of  several  text-books 
of  high  merit,  is  a  frequent  contributor  to  the  phar- 
maceutical press,  a  ready  and  forceful  speaker,  and 
holds  in  hand  and  does  an  amount  of  work  that 
would  stagger  most  of  us.  In  truth,  the  man  has  a 
wonderful  capacity  for  work.  He  has  the  unusual 
ability  to  utilize  bits  of  time  which  with  most  of  us 
are  wasted.  On  the  street  cars,  the  railway  trains, 
waiting  at  stations,  and  the  like,  he  is  always  think- 
ing; outlining  a  plan  of  action;  bringing  to  a  con- 
clusion  some   undetermined   point;    and   the   ever- 


present  note- book  from  that  capacious  side  pocket 
bears  frequent  record  of  this  or  that  thing  to  be  done 
as  a  result  of  these  odd  moments  of  thought.  It  is 
easy  to  conceive  what  may  be  accomplished  by  con- 
tinuous effort  of  this  kind,  but  the  difficulty  with 
most  of  us  is  an  inability  to  keep  constantly  at  it. 

In  his  domestic  relations  President  Beal  has  been 
most  fortunate.  He  was  married  in  1886  to  Fannie 
Snyder  Young,  of  Uhrichsville,  Ohio.  He  has  two 
children :  Master  George,  a  boy  of  about  sixteen 
years,  and  Miss  Nannie,  a  young  lady  of  thirteen. 
He  has  a  beautiful  home,  well  up  on  a  hillside  over- 
looking the  village  of  Scio  and  the  pretty  little  valley 
of  the  Connotton.  His  front  porch  commands  an 
extensive  view  up  and  down  the  valley,  while 
opposite,  a  mile  or  two  distant,  a  line  of  high  hills 
marks  the  limit.  Mrs.  Beal  is  the  kind  of  woman 
who  makes  home  delightful;  the  children  are  clean 
in  mind  and  healthful  in  body,  and  are  now  at  an 
age  when  they  can  and  do  take  a  close  interest  in 
many  of  the  affairs  which  occupy  their  father's  time 
and  attention.  Out  in  the  garden  can  be  found  a 
great  variety  of  medicinal  plants — about  everything, 
indeed,  able  to  withstand  the  climate;  and  these 
youngsters  can  tell  more  about  their  habits  and  use 
than  some  of  us  who  make  a  profession  of  such 


Professor  Seal's  charming  hillside  home  in  Scio,  Ohio. 

knowledge.  Home  must  be  an  inspiration  to  Presi- 
dent Beal,  and  I  believe  is  another  of  the  strong 
factors  which  make  for  his  success. 

President  Beal  is  held  in  high  esteem  in  his  com- 
munity, and  while  not  from  choice  inclined  to  poli- 
tics, he  has,  as  a  matter  of  duty,  often  accepted 
leadership  in  local  politics.  He  represented  his  dis- 
trict in  the  Ohio  legislature  in  1903^3,  and  there 
made  himself  prominent  as  the  author  of  the  Beal 
Local  Option  Law,  the  salient  features  of  which  have 
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racted  wide  notice  and  have  been  copied  in  other 
ates. 

His  legal"  training  and  mental  bent  have  been  of 
eat  service  in  the  framing  of  pharmacy  laws,  and 
large  part  of  such  legislation  all  over  this  country 
based  upon  drafts  made  by  him.     His  services  in 
this  direction,  as  well  as  his  contributions  to  prac- 
tical pharmacy,  are  too  well  known  to  make  them 
interesting  as  a  matter  of  detail  here,  and  many 
readers  of  this  article  know  him   personally;   but 
there  is  a  side  to  his  character  which  few  have  seen. 

tit  has  been  the  writer's  privilege  to  be  his  com- 
nion  on  many  occasions  and  under  a  variety  of 
nditions.  Together  we  have  "viewed  life  in  great 
ies ;  we  have  played  in  the  sands  of  the  ocean ;  we 
ve  climbed  lofty  mountain  summits;  we  have  fol- 
lowed a  faint  trail  through  dense  forests;  we  have 
guided  our  frail  craft  on  wild  waters;  in  short  we 
have  been  in  that  kind  of  close  companionship  where 
men  throw  ofif  the  outer  garment  of  conventionality 
and  reveal  that  which  is  within  them. 


Master  Oeorge  and  Miss  Nannie  Beal. 

Professor  Beal  is  a  lover  of  "God's  out-of-doors." 
His  knowledge  of  nature  makes  him  a  delightful 
companion,  and  the  most  common  object — a  rock,  a 
tree,  a  flower,  a  bird,  a  bug — takes  on  special  interest 
at  his  hands.  And  then  there  is  about  him  a  certain 
well-spring  of  youth  which  adds  zest  to  his  com- 
panionship.     I   have   seen   him,   while   discoursing 


learnedly  on  geological  formations,  loosen  a  boulder, 
and  start  it  on  a  tempestuous  course  down  the  moun- 
tain side,  and  I  have  heard  him  shout  with  the 
delight  of  a  boy,  as,  with  a  final  wild  bound  and 
mighty  splash,  it  disappeared  in  the  waters  of  the 
lake  below.  He  is  the  fortunate  possessor  of  that 
freshness  of  spirit  which  keeps  one  always  in  his 


In  this  snapshot,  taken  a  year  ago  at  one  of  the  meetings  of  the  Ameri- 
can Pharmaceutical  Association,  Professor  Beal  Is  seen  chatting  with  Mr. 
E.  J.  Kennedy.    The  inevitable  cigar  is  scarcely  shown  in  the  engraving. 

youth,  and  places  him  in  that  class  of  whom  Henry 
Van  Dyke  says:  "Though  they  may  live  long,  yet 
will  they  die  young." 

Like  all  great  men  President  Beal  has  a  weakness, 
and  in  disclosing  it  I  am  giving  a  little  confidence  of 
which  I  hope  no  one  of  my  readers  will  take  advant- 
age. He  thinks  he  holds  a  certificate  from  the  school 
of  Isaac  Walton,  but  has  never  been  able  to  produce 
the  evidence.  I  saw  him  once  in  a  struggle  with  a 
big  muskallonge,  on  the  outcome  of  which  he  had 
staked  his  claim  to  fame.  His  face  exhibited  the 
whole  gamut  of  the  emotions :  surprise,  delight, 
anxiety,  disgust,  despair,  hope,  and  final  triumph. 
But  when  the  judges  caught  sight  of  the  machine  on 
the  end  of  his  tackle,  the  achievement  was  not 
allowed  to  "stand."  There  were  twenty-one  hooks 
of  an  assortment  of  shapes  and  sizes,  and  that  poor, 
scaly  tiger  had  the  whole  bunch !  The  ocean  grey- 
hound Kaiser  Wilhelm  der  Grosse  would  stand  no 
chance  against  a  hold  like  that ! 

If  any  of  my  readers  value  his  friendship,  or  wish 
an  appointment  at  his  hands,  let  them  not  mention 
this  incident ! 


CREDITS  AND  COLLECTIONS. 

Several   Druggists   Discuss   this   Important  Subject  —  Some   Do   Business   in   the  City:   Others   in   the 
Country — Their  Suggestions  are  Full  of  Interest  and  Profit. 

To  the  druggist  who  does  a  credit  business  no  subject  is  of  more  vital  importance  than  that  of  collec- 
tions. Many  a  pharmacist  is  kept  poor  because  his  sales,  instead  of  bringing  money  into  his  till  or  cash 
register,  go  on  his  books  and  stay  there  indefinitely  if  not  forever.  Realizing  this,  and  desiring  to  know 
how  such  a  rock  of  destruction  can  best  be  avoided,  we  have  asked  ten  successful  druggists  to  give 
readers  of  the  Bulletin  the  results  of  their  experience;  and  since  the  credit  conditions  in  the  city  differ 
from  those  in  the  country,  we  have  chosen  representatives  equally  from  both  types  of  communities.  Four 
of  the  responses  are  printed  this  month;  the  other  six,  for  reasons  of  space,  are  held  over  until  our 
June  issue.  Every  one  of  the  ten  communications  will  be  found  fraught  with  that  kind  of  useful  advice 
which  results  from  practice  and  experience — and  this  is  the  only  kind  of  advice  that  is  worth  anything 
in  business  problems. — The  Editors. 


CHAS.  R.  SHERMAN, 

President  of  the   Sherman  &  McConnell  Drug  Co.,  Omaha, 
Nebraska. 

Let  me  reply  to  your  three  queries  in  the  order  in 
which  you  have  given  them : 

1.  "How  do  you  prevent  'deadbeats'  from  'get- 
ting in  on  you'f"  We  are  free  to  confess  first  of  all 
that  we  do  not  prevent  them  from  ''getting  in  on 
us."  We  do,  however,  strive  to  minimize  the 
''foraging"  upon  us  of  our  indigent  or  deadbeat  con- 
stituency as  much  as 
possible.  As  a  first  step 
in  doing  this  we  do  not 
open  up  accounts  with 
people  simply  because 
they  zvish  its  to,  but  try 
to  use  the  same  degree 
of  caution  and  intelli- 
gence that  would  obtain 
in  a  larger  mercantile 
establishment  w  h  e  n 
opening  up  a  new  ac- 
count. For  instance,  if 
Jones,  a  clerk,  wished  to 
run  a  monthly  account 
with  us,  we  should  be  pleased  to  accommodate  Mr. 
Jones  provided  Mr.  Jones's  employer  should  tell  us 
that  he  is  a  man  worthy  of  confidence,  or  if  Mr. 
Jones's  grocer  should  tell  us  that  he  is  in  the  habit  of 
paying  his  bills  with  him  promptly,  or  if  there 
should  be  some  other  circumstance  of  reputation, 
family,  or  property  to  justify  the  extension  of  credit. 


Otherwise  we  do  not  open  up  the  account  with  Mr. 
Jones. 

Of  course,  there  is  always  an  environment  of  cir- 
cumstances surrounding  the  extension  of  credit  that 
is  not  always  based  on  material  conditions.  For 
instance,  the  constant  customer  of  a  retail  establish- 
ment, one  who  has  traded  at  a  place  for  years  and  has 
never  asked  any  credit,  may,  in  an  emergency,  ask 
to  have  a  small  item  charged,  and,  in  our  opinion, 
this  courtesy  should  be  extended  instantly.  But  right 
here  is  the  time  to  find  out  whether  this  person  is 
worthy  of  a  further  extension  of  credit;  and  if  one 
will  employ  them,  the  means  are  generally  at  hand 
to  obtain  such  information.  In  most  of  the  larger 
cities,  there  are  commercial  credit  agencies  which 
serve  a  similar  purpose  for  the  retailer  to  that  of 
Bradstreet  or  Dun  for  the  wholesaler  and  manu- 
facturer, and  through  them  one  may  obtain  infor- 
mation as  to  the  paying  habit  of  a  prospective  credit 
customer.  If  not  obtained  in  this  manner,  a  tele- 
phone inquiry  of  one  or  two  stores  in  other  lines  of 
trade  will  generally  elicit  the  desired  information. 

2.  "Do  you  send  monthly  statements  or  similar 
reminders  to  your  debtors,  or  follozv  up  your  book 
accounts  in  other  zvays?"  We  believe  no  firm  doing 
business  in  a  city  would  think  of  extending  credit 
without  a  monthly  rendering  of  account,  not  only 
for  the  purpose  of  hurrying  up  collections,  but  for 
the  equally  important  purpose  of  giving  the  custo- 
mer an  opportunity  to  audit  his  account  and  dis- 
cover and  adjust  any  errors  or  apparent  errors  in  it. 
We  should  consider  that  our  customers  were  entitled 
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l^p^  an  apology  from  us  if  they  did  not  receive  their 
monthly  statements  for  breakfast,  or  at  lea^t  for 
lunch,  on  the  first  day  of  each  month.  The  method 
adopted  by  our  firm  is  to  mail  statements  to  all  per- 
sons whom  we  consider  prompt  pay.  If  the  debtor 
is  considered  "perfectly  good"  we  mail  a  statement 
the  second  month  also  if  not  paid  the  first,  but, 
except  in  unusual  cases,  if  the  bill  is  not  paid  the  sec^ 
ond  month,  we  send  our  collector  around.  Then, 
if  any  customer  needs  the  services  of  a  collector  for 
several  calls  for  the  same  account,  we  consider  him 
an  undesirable  one  on  a  credit  basis ;  and  even  though 
he  settles  his  bill  afterward,  it  is  our  custom  to 
address  a  note  to  him  thanking  him  for  his  patron- 
age, but  at  the  same  time  calling  his  attention  to  the 
unusually  long  term  of  credit  to  which  he  had  helped 
himself,  and  requesting  that,  if  future  purchases  are 
made  on  credit,  more  prompt  payment  be  made. 

3.  "Do  you  go  out  collecting  bills  periodically  f" 
This  question  is  partially  answered  above.  We  go 
out  collecting  bills  everlastingly  and  all  the  time  if 
need  be,  and  on  the  other  hand  we  do  it  as  little  as 
possible;  in  other  words,  we  do  not  care  for  a  cus- 
tomer on  the  credit  basis  who  requires  repeated  calls 
from  our  collectors  to  enforce  the  payment  of  a  bill. 
Our  collector  is  used  as  an  expedient  and  only  when 
needed.  People  who  are  in  the  habit  of  paying  their 
bills  promptly  find  it  more  convenient  to  have  their 
bills  mailed  to  them  so  that  they  can  choose  the 
moment  when  most  convenient  for  settlement.  It 
would  seem  an  ideal  condition  if  no  goods  need  be 
charged  and  all  business  transacted  on  a  strictly  cash 
basis;  and  yet  while  this  is  very  convenient  in  most 
cases,  there  would  be  other  circumstances  where  it 
would  be  most  inconvenient.  The  business  of  large 
institutions  can  hardly  be  retained  by  any  establish- 
ment on  the  cash  basis,  while  most  of  the  largest  and 
wealthiest  households  find  it  convenient  to  run 
monthly  bills  with  their  druggist  as  they  do  with 
their  grocer  and  dry  goods  dealer. 

In  the  opinion  of  the  writer,  the  details  which  go 
to  prevent  the  losing  of  money  on  accounts  are: 
First,  a  little  care  should  be  exercised  about  open- 
ing up  the  account,  and  this  care  should  extend  to 
the  exact  name  and  exact  address  of  the  person  to 
whom  you  are  charging  goods,  together  with  proper 
data  as  to  occupation,  etc.  Then,  in  the  second  place, 
a  prompt  and  accurate  rendering  of  monthly  state- 
ments should  be  made,  together  with  a  continued  and 
constant  supervision  of  all  accounts  until  they  are 
paid.     Many  an  account  is  held  up  and  payment 


delayed  through  some  inaccuracy  in  the  way  of  a 
wrong  name  or  initial,  a  wrong  address,  a  wrong 
price,  or  perhaps  an  item  which  finds  its  way  into 
the  wrong  account.  This  will  lead  to  delay  until 
an  adjustment  can  be  effected,  and  in  many  instances 
an  account  is  thus  lost  which,  had  it  been  correctly 
rendered  at  first,  would  have  been  promptly  paid. 


J.  MAJOR  LEMEN,  PH.  G., 
Shepherd,  Mich. 

My  experience  on  the  credit  side  of  the  retail  drug 
business  has  been  very  limited.  I  have  never  done 
a  credit  business.  Of  course  we  have  "deadbeats" 
up  here,  and  lots  of 
them,  but  I  have  al- 
ways "beat"  them  out 
by  holding  on  to  my 
goods  rather  than  their 
promises.  I  find  that 
promises  pay  very  few 
bills.  The  only  ac- 
counts that  I  carry  are 
with  the  county  poor 
farm,  the  townships,  and 
the  school  districts.  The 
rest  pay  cash  on  deliv- 
ery of  goods.  In  fact, 
we  have  followed  this 

plan  so  long  that  there  are  not  many  who  ask  for 
credit  any  more,  and  yet  my  sales  book  is  open  for 
inspection  and  it  will  show  a  nice  increase  each 
month  for  the  past  five  years,  which  goes  to  show.. 
to  my  way  of  thinking,  that  the  giving  of  credit  is 
more  of  a  habit  than  any  thing  else.  If  there  are 
some  who  must  get  trusted,  I  let  some  other  drug- 
gist trust  them.  We  have  mill  hands,  and  day 
laborers,  and  farmers,  but  all  are  used  alike.  If  a 
mill  man  wants  a  dollar  bottle  of  medicine  (we 
have  no  cut  rates),  and  has  not  the  money  for  it. 
he  gives  us  an  order  for  the  amount  and  this  is 
turned  in  to  the  company  before  pay  day  every  two 
weeks.  Such  orders  are  good;  the  man's  promise 
to  pay  might  not  be,  especially  if  some  one  else  got 
him  first. 

If  a  child  comes  in  and  says  that  he  wants  some 
carbolic  acid  or  vaselin,  paregoric,  or  any  other 
simple  remedy,  and  that  "pa  will  be  in  and  pay  for 
it,"  we  always  let  him  have  it,  telling  him  and 
impressing  it  upon  his  mind  that  we  give  it  to  him 
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and  that  we  do  not  put  it  upon  the  book.  Nine 
times  out  of  ten  these  same  people  will  come  in  and 
hand  the  money  to  you,  when,  if  they  thought  they 
were  getting  trusted,  they  would  forget  all  about  it. 
We  have  kept  track  of  the  thing  and  know  it  works 
that  way. 


CHARLES  F.  MANN, 

Detroit,  Michigan. 

The  question  of  preventing  "deadbeat"  accounts 
from    accumulating  •  on   one's   books    seems    simple 

enough  if  he  will  but 
have  the  moral  courage 
to  say  "no"  in  all  cases 
where  doubt  arises  as 
to  the  worthiness  of  the 
person  seeking  credit. 
My  experience  has  been 
that  when  I  have  un- 
fortunately extended 
credit  to  people  who  did 
not  pay,  in  almost  every 
instance  I  had  been 
quite  satisfied  that  the 
account  would  be 
doubtful  when  it  was  first  opened.  The  fear  of  pos- 
sibly offending  a  customer,  or  of  losing  business 
through  refusing  credit,  many  times  leads  to  allow- 
ing bad  accounts  to  be  opened  when  one's  original 
judgment  says  no.  There  is  therefore  but  one  con- 
clusion to  arrive  at,  viz.,  extend  credit  only  after 
carefully  satisfying  yourself  that  the  person  hears 
the  reputation  of  paying  his  bills  and  lives  within 
his  income. 

I  make  a  practice  of  rendering  a  monthly  state- 
ment to  every  one  against  whom  I  have  an  account, 
no  matter  whether  the  account  be  large  or  small. 
This  educates  most  people  into  the  habit  of  paying 
once  a  month.  With  those  accounts  where  payment 
lags,  I  make  personal  effort  through  one  of  my 
clerks.  Upon  failure  to  collect  by  this  means  I  place 
the  account  in  the  hands  of  a  professional  collector. 
The  professional  collector's  value  over  one's  own 
employees  lies  in  two  things :  first,  he  is  more  per- 
sistent; second,  the  fact  that  he  becomes  known  to 
the  neighborhood  as  a  collector  many  times  shames 
the  offender  into  paying. 

In  a  general  way  I  believe  that  the  average  retail 
druggist  is  too  timid  in  demanding  payment  of  over- 
due accounts.  The  fear  of  offending  is  too  para- 
mount.    Do  not  be  afraid  of  demanding  what  is 


yours.  In  almost  every  instance  the  customer  who 
keeps  his  account  well  paid  up  thinks  better  of  you 
than  the  one  with  whom  you  are  being  too  lenient. 

My  store  is  located  in  a  residence  section,  and  this 
makes  my  business  largely  a  book  business,  credits 
averaging  nearly  50  per  cent  of  my  trade.  This 
entails  a  large  amount  of  labor  in  bookkeeping  work 
and  draws  heavily  upon  the  time  of  the  regular 
working  force  of  the  store  (I  do  not  employ  a  regu- 
lar bookkeeper) .  I  have  recently  installed  the  loose- 
leaf  ledger  system,  which  has  not  only  greatly 
reduced  the  labor,  but  facilitated  the  prompt  render- 
ing of  statements  the  first  day  of  each  month.  The 
system  I  am  using  is  one  of  the  many  now  employed 
by  most  of  the  large  retail  merchants,  and  consists 
of  a  permanent  page  for  each  account  (which  is 
removable  when  filled),  and  a  statement  sheet  with 
a  plain  sheet  for  transcribing  a  carbon  copy.  In 
posting  to  the  ledger  by  this  means  the  statement 
that  eventually  goes  to  the  customer  is  at  the  same 
time  prepared  and  a  carbon  copy  for  filing  made. 
The  statement  sheet  has  a  perforated  margin,  and 
at  the  end  of  the  month,  after  footing  and  simply 
carrying  the  total  to  the  ledger  page,  the  statement 
is  torn  from  the  ledger  and  is  then  ready  to  mail. 

This  system  not  only  saves  the  labor  of  writing 
statements,  but  obviates  the  necessity  of  opening  a 
new  ledger  from  time  to  time,  as  the  ledger  is  prac- 
tically perpetual,  the  filing  of  the  pages  as  they 
become  filled  being  a  matter  of  small  consequence. 
I  have  touched  upon  this  matter,  although  it  is  out- 
side of  the  scope  of  your  queries,  because  I  believe 
it  is  worthy  of  the  attention  of  all  of  your  readers 
whose  book  business  assumes  any  great  proportion 
of  their  entire  business.  I  do  not  believe  the  system 
has  been  as  generally  adopted"  by  retail  druggists  as 
by  other  merchants,  at  least  not  in  this  city,  and  I 
think  this  is  a  mistake. 

[In  response  to  our  inquiry,  Mr.  Mann  informs 
us  that  the  loose-leaf  ledger  system  which  he  em- 
ploys is  the  "Are-and-be,"  manufactured  by  The 
Richmond  &  Backus  Co.,  of  Detroit,  Michigan. — 
The  Editors.] 


T.  W.  BASTYR, 

St.  Paul,  Minnesota. 
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I  do  almost  exclusively  a  cash  business  and  there- 
fore I  would  be  absolutely  unable  to  write  up  any- 
thing on  the  subject  of  credits  and  collections  which 
would  have  any  value. 


AROUND  THE  CAMP=FIRE. 

ireral   Amusing  Anecdotes    are   Related   This    Month— The    Boy   Who    Powdered    Some    Corks   in   a 
Mortar— The  Woman  Who  Put  Stripes  on  Her  Face  with  Lunar  Caustic— The  Druggist 
Who  Got  His  Labels  Mixed  and  Who  Had  to  Do  Some  Ingenious  Explaining. 


foTE  BY  THE  EDITORS. — In  March  we  quoted  what  one 
Tscriber  had  said  in  derogation  of  the  camp-fire  depart- 
ment, and  we  asked  our  readers  to  tell  us  frankly  what  they 
thought  of  the  institution  and  whether  they  wanted  it  con- 
tinued or  not.  In  response  we  have  received  many  letters  for, 
and  not  one  against,  the  department,  as  well  as  a  number  ot 
excellent  anecdotes  for  publication.  A  typical  sentiment  was 
this  one,  expressed  by  Mr.  M.  K.  Barber,  of  Larned,  Kansas : 
"Don't  let  the  camp-fire  go  out !  I  read  it  with  great 
interest  every  month,  as  indeed  I  do  the  entire  journal,  ads 
and  all.  I  have  on  two  or  three  occasions  added  a  few 
sticks  to  the  blaze  and  if  necessary  will  go  out  into  the 
brush  and  get  another  armful." 

An  equally  vigorous,  and  somewhat  sarcastic,  expression 
of  opinion  will  be  found  uttered  by  one  of  the  story-tellers 
in  this  month's  instalment  of  anecdotes.  Apparently  the 
camp-fire  is  still  a  cheery  and  interesting  institution  to  "The 
Bulletin  Family,"  and  we  shall  feel  justified  in  continuing  it 
if  the  fuel  is  forthcoming  in  sufficient  quantities.] 

HOW  ''benny''  powdered  the  corks. 
Earl  H.  Perry,  an  apprentice,  sends  us  this  funny 
tale  of  a  trick  played  upon  a  small  boy  who  wanted 
to  earn  a  nickel  by  doing  an  odd  job  or  two : 

There  is  a  little  German  boy  living  near  my 
employer's  store  whom  everybody  knows  as 
"Benny,"  and  who  frequently  does  odd  jobs  for  us. 
He  is  about  seven  years  old,  and  is  bright  and  very 
energetic.  One  nice  day  in  the  fall  Benny  came 
running  into  the  store  calling  out:  "Earl,  hast  du 
Arbeit  fiir  mich  heute?"  ("Earl,  have  you  work  for 
me  to-day?")  So  I  told  him  "yes,"  and  began 
looking  for  something  for  him  to  do. 

But  as  I  could  not  find  anything  that  needed 
doing,  I  spoke  to  Mr.  Didra,  my  employer,  and  fgr 
a  joke  he  suggested  having  Benny  powder  some  old 
corks  which  he  had  saved.  So,  putting  the  corks  in 
an  old  iron  mortar,  which  we  used  for  mixing  con- 
dition powders,  I  set  him  to  work,  telling  him  to 
powder  them  very  fine.  Of  course  Benny  did  not 
know  but  what  the  task  could  be  easily  done,  and  so 
he  went  at  it,  pounding  the  corks  with  all  his  force 
and  as  fast  as  he  could.  He  made  a  terrible  racket 
at  it,  as  may  readily  be  understood,  and  this  afforded 
Mr.  Didra  and  myself  a  good  chance  to  laugh  with- 
out Benny  hearing  us,  which  we  did  most  heartily. 

The  result  was  that  soon  he  began  to  tire  of  his 
job,  for  he  was  making  very  slow  progress.      Fre- 


quently he  would  stop  for  a  breath,  and  then  we 
.  would  say:  "Hurry,  hurry,  Benny,  we  must  have 
that  right  away,"  and  in  turn  he  would  answer 
"Veil,  it  iss  so  hard." 

At  last  he  was  about  ready  to  quit,  and  so  I  told 
him  that  I  would  put  in  something  to  make  it  easier, 
whereupon  I  poured  in  the  mortar  about  two  ounces 
of  finely  powdered  aloes.  When  he  began  pounding 
again  the  dust  of  the  aloes  rose  in  a  cloud,  and  very 
soon  he  was  coughing  and  spitting  in  amusing  dis- 
gust. Every  few  minutes  he  would  run  to  the  water 
pail  for  a  drink. 

He  kept  at  this  as  long  as  he  could  stand  it,  and 
then  said  that  he  must  be  going  home.  In  order  to 
keep  him  I  promised  to  put  in  something  better.  I 
got  the  carbon  disulphide  and  poured  in  about  half 
an  ounce.  This  expedient  kept  him  at  work  a  while 
longer,  but  he  would  stop  now  and  then  to  get  a 
drink,  remarking  how  bad  the  stuff  smelled.  Fin- 
ally, without  saying  another  word,  he  jumped  and 
ran  for  the  door.  We  called  to  him,  but  he  would 
not  stop  for  anything,  and  ran  for  home  as  fast  as 
he  could  go. 

Well,  Mr.  Didra  and  I  had  a  good  laugh,  but  we 
had  to  open  all  the  doors  and  windows  in  order  to 
get  fresh  air.  Benny  did  not  come  in  the  store  again 
for  about  two  weeks,  and  at  last,  when  he  did  show 
up,  I  did  not  hear  him  say  anything  about  powder- 
ing corks. 

SHE  LOOKED  LIKE  A  ZEBRA. 

This  amusing  but  ^emitragic  tale  comes  from  an 
easterner  who  has  so  little  regard  for  a  literary 
reputation  that  he  does  not  care  to  divulge  his 
authorship : 

In  the  summer  of  1901  a  fine  chance  was  offered 
me  to  lease  a  prominent  summer  hotel  in  my  town. 
I  accepted  it,  and  as  the  business  naturally  took  a 
good  deal  of  my  time  and  attention,  I  had  to  increase 
my  store  force.  One  of  the  number  newly  hired 
was  a  bright,  active  boy  of  ambitious  and  industri- 
ous qualities,  whose  duties  involved  a  combination 
of  soda  fountain  work  and  general  care  of  the  clean- 
liness of  the  store.  Instructions  were  given  that 
positively  no  sales  were  to  be  made  by  him;  how- 
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ever,  after  he  had  been  a  few  weeks  about  the  store, 
his  ambitions  overrode  his  orders,  and  with  results 
which  I  am  now  to  relate. 

A  Brooklyn  lady,  boarding  at  one  of  the  numer- 
ous hotels  in  town,  came  in  the  store  one  Saturday 
night  and  asked  for  a  menthol  cone  for  headache. 
The  other  clerks  were  busy,  and  so  the  young  man 
of  ambitions  made  the  sale.  Sunday  morning, 
while  I  was  at  the  desk  in  the  hotel,  a  young  lady 
came  in  under  great  agitation,  and,  addressing  me, 
said  :  "Mamma  has  injured  her  face  terribly  as  the 
result  of  a  mistake  of  a  clerk  in  your  store,  and  is 
probably  disfigured  for  life!"  Visions  of  legal 
action  for  damages,  and  loss  of  reputation,  rose 
before  my  eyes,  and  naturally  I  was  deeply  con- 
cerned. 

Inquiry  produced  the  facts  that  the  young  man 
had  sold  "mamma"  a  95-per-cent  caustic  pencil  of 
silver  nitrate  instead  of  the  menthol  cone  asked  for. 
It  further  developed  that  the  awfully  injured  mother 
had  industriously  applied  the  pencil  to  her  forehead 
and  temple,  with  the  result  that  in  the  morning  her 
face  was  beautifully  and  artistically  striped  with  the 
black,  indelible  marks  of  the  silver.  Well,  measures 
of  relief  were  not  believed  in  by  the  daughter,  who 
was  prone  to  assume  that  the  marks  were  perma- 
nent, or  at  any  rate  that  they  would  leave  scars,  and 
her  words  on  leaving  me  rather  intimated  that  a 
suit  for  damages  would  be  pressed  if  facial  blem- 
ishes had  really  been  caused. 

Monday  morning  "mamma"  and  daughter  both 
called  at  the  store  to  see  me,  and  the  appearance  of 
the  mother's  forehead  was  indeed  a  sight.  She  had 
been  impartial  in  her  application  of  the  pencil,  and 
had  striped  her  cheeks  as  well  as  forehead.  Despite 
my  real  and  deep  concern  over  the  situation,  and 
my  sympathy  for  the  unfortunate  victim,  it  was  all 
I  could  do  to  control  my  laughter  at  the  sight  of  the 
woman's  face.  Under  the  circumstances,  however, 
laughter  was  out  of  the  question.  After  examining 
the  marks  I  was  glad  to  be  able  to  assure  her  that 
no  trace  of  the  tattooing  would  be  seen  after  a  com- 
paratively short  time,  and  to  my  intense  satisfaction 
she  received  my  assurances  in  perfect  faith. 

True  to  prediction,  it  was  only  a  short  time  before 
the  marks  disappeared,  leaving  no  trace  of  any  kind. 
However,  the  daughter  had  yet  one  more  gun  to 
fire,  and  that  she  discharged  on  the  head  of  the 
luckless  boy — the  boy  of  such  ambition.  It  cer- 
tainly was  a  broadside,  but,  as  matters  stood,  it  was 
her  turn  to  talk,  and  the  boy  had  to  stand  it.     But 


when  I  told  her  of  my  intention  of  discharging  him, 
she  veered  squarely  around,  woman  like,  and  alniost 
defended  the  lad  in  her  fear  that  his  blunder  would 
cost  him  his  position. 

After  all  was  over  and  everything  had  quieted 
down,  "mamma"  and  daughter  became  two  of  my 
steady  patrons,  and  have  been  such  ever  since.  Still, 
I  would  not  recommend  this  method  of  gaining  per- 
manent customers! 

THE  DRUGGIST  WHO  KNEW  IT  ALL. 

The  reader  who  contributes  the  following  inci- 
dent conceals  his  name  for  reasons  which  will  appear 
sufficiently  obvious  when  the  stories  have  been  read : 

I  do  not  wish  to  see  the  camp-fire  go  out  for  want 
of  fuel.  Not  only  do  I  find  the  stories  just  the 
thing  to  read  during  leisure  minutes  after  a  hard 
day  in  the  store,  but  I  think  that  a  druggist  can  get 
some  very  good  lessons  from  them,  without  wait- 
ing or  having  to  go  through  the  experiences  him- 
self, for  experience  is  at  times  a  hard  teacher,  I 
would  say  that  our  brother  druggist  who  is  getting 
tired  of  the  camp-fire  stories,  as  stated  in  your 
March  number,  must  needs  be  either  an  old  man 
with  no  sense  of  humor,  or  else  he  considers  himself 
one  who  cannot  make  a  mistake  and  consequently 
is  annoyed  to  hear  of  the  mistakes  of  others. 

At  the  time  of  the  story  I  am  about  to  relate  I  was 
prescription  clerk  for  a  firm  doing  quite  a  large 
prescription  business.  The  head  of  the  firm  was  a 
man  of  wide  experience,  while  the  other  member 
of  it,  having  owned  a  small  store  at  the  time  the 
pharmacy  law  was  passed,  had  secured  his  permit 
without  the  usual  examination;  still,  he  knew  it  all 
according  to  his  way  of  thinking,  and  I  certainly 
would  feel  sorry  for  the  person  who  undertook  to 
change  his  views  on  that  particular  point. 

One  day,  while  I  was  at  dinner,  a  man  came  in  the 
store  with  two  prescriptions,  one  calling  for  chloro- 
form liniment  and  soap  liniment,  of  each  two 
ounces,  with  directions  to  "Apply  as  directed;"  the 
other  called  for  bismuth  subnitrate  ^^  ounce,  acid 
carbolic  1  grain,  simple  syrup  ^  ounce,  and  pepper- 
mint water  up  to  2  ounces,  with  directions  to  "Shake 
well  and  take  a  teaspoonful  every  two  hours."  As 
it  would  be  some  time  before  I  was  due  to  come 
back,  and  as  the  man  was  in  a  hurry,  the  partner  of 
whom  I  have  spoken  took  it  upon  himself  to  fill  the 
prescription.  He  did  a  first-class  job  until  it  came 
to  putting  on  the  labels ;  while  doing  so,  he  was  busy 
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telling  a  third  man  about  something  which  happened 
in  the  seventies  (a  favorite  theme  of  his),  and  he  put 
the  liniment  label  on  the  wrong  bottle,  and  vice 
versa. 

Along  in  the  afternoon  the  patron  came  back 
with  a  very  long  face  and  asked  me  if  I  could  not  fix 
"that  medicine  so  that  it  would  be  easier  to  take." 
He  said  it  almost  strangled  him  every  time  he  got 
a  teaspoonful  in  his  mouth,  and  that  it  was  simply  ' 
impossible  to  swallow  it,  while  the  liniment  on  the 
other  hand,  was  awfully  sticky  and  dried  on,  leav- 


ing him  covered  with  a  white  paste !  I  saw  at  once 
what  had  happened,  and  was  at  a  loss  to  know  just 
what  to  do.  On  second  thought  I  made  up  my  mind 
that  as  long  as  I  was  not  mixed  up  in  the  affair  I 
would  take  pains  to  keep  out  of  it,  and  so  I  simply 
took  both  bottles  and  walked  back  to  the  partner's 
desk  and  laid  them  on  his  ledger  right  under  his 
eyes.  Then  I  stepped  behind  the  prescription  case 
and  at  once  got  very  busy. 

The  pains  that  druggist  took  in  explaining  things 
was  worth  while  hearing! 


ROBERT  K.  SMITHER. 

A  Sketch  of  the  Life  and  Career  of  the  Well-known    Buffalo   Druggist — The  Dramatic  Story  of  the 

Part  He  Played  in  the  Mayoralty  Fight  of  1897 — His  Prominence  in  the 

Pharmaceutico-Political  History  of  the  State. 

By  HARRY  B.  MASON. 


No  pharmacist  is  better  known  in  New  York  State 
than  Robert  K.  Smither,  of  Buffalo,  and  he  attained 
national  standing  three  or  four  years  ago  when  he 

became  president  of  the 
N.  A.  R.  D.  Mr. 
Smither  is  a  natural 
leader  of  men  and 
movements.  He  has 
occupied  the  presiden- 
tial chair  of  practically 
every  pharmaceutical 
society  in  New  York 
State,  save  those  of 
course  in  New  York 
City;  he  has  led  fac- 
tions and  organizations 
time  and  time  again, 
and  for  many  years  he 
was  prominent  in  the 
ic  and  political  affairs  of  Buffalo.  On  one  occa- 
sion, indeed,  he  narrowly  escaped  being  made  mayor 
of  the  city  after  one  of  the  hottest  fights  in  the  politi- 
cal history  of  the  State.  The  story  is  an  interesting 
one,  but  first  let  it  be  led  up  to  with  a  brief  account 
of  Mr.  Smither's  earlier  years. 

HIS   EARLY   LIFE. 

He  was  born  in  England,  and  came  to  this  coun- 
try with  his  family  at  the  early  age  of  seven.  Ten 
years  later  he  walked  into  Buffalo  one  day  with  no 
money  in  his  pocket  and  with  no  friends  to  render 


Robert  K.  Smither. 


him  assistance.  A  position  was  secured  in  the  Pea- 
body  pharmacy  at  the  corner  of  Main  and  South 
Division  Streets,  which  then  enjoyed  perhaps  the 
largest  prescription  and  dispensing  patronage  of  any 
store  in  western  New  York,  Two  years  were  spent 
in  this  excellent  training  school ;  they  were  followed 
with  a  short  period  in  another  pharmacy,  and  then 
young  Smither  established  himself  in  business  in 
1874  at  the  corner  of  Jersey  and  Niagara  Streets. 
Eight  years  later  he  had  so  prospered  that  he  built 
on  the  opposite  corner  the  handsome  and  substantial 


This  is  the  store  which  Mr.  Smither  makes  his  headquarters.  It  Is 
situated  in  the  heart  of  a  good  residence  district,  at  the  corner  of  Niagara 
and  Jersey  Streets.  The  entire  building  Itself,  as  will  be  seen  from  the 
legend  at  the  top,  is  owned  by  Mr.  Smither. 
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block  seen  in  the  second  engraving  accompanying 
this  article,  moved  his  pharmacy  into  it,  and  rented 
the  rest  of  the  building  profitably  to  tenants. 

HIS  BUSINESS  SUCCESSES. 

This  store  remains  Mr.  Smither's  headquarters, 
although  he  has  since  become  possessed  of  two  other 


This  is  the  interior  of  the  Niagara  Street  store  shown  in  the  preceding  cut. 
Mr.  Smither's  office  is  located  in  the  rear,  behind  the  prescription  case. 

pharmacies.  In  1887,  five  years  after  building  the 
block  at  Niagara  and  Jersey  Streets,  he  saw  that  the 
Elmwood  Avenue  district  was  destined  to  become 
one  of  the  finest  residence  sections  in  Buffalo,  and 
with  the  business  foresight  which  has  always  char- 
acterized him  he  built  and  established  a  store  at 
the  corner  of  Elmwood  and  Bryant.  Mr.  Thur- 
stone,  first  his  manager,  later  on  became  a  partner, 
and  the  pharmacy  of  Smither  &  Thurstone  is  now 
one  of  the  best  prescription  stands  in  Buffalo. 

But  two  stores  were  hardly  enough  to  satisfy  Mr. 
Smither's  restless  craving  for  success  and  activity, 
and  so  in  1898  he  established  a  third  at  the  corner 
of  Main  Street  and  Leroy  Avenue.  Meanwhile  he 
had  made  shrewd  investments  in  real  estate,  and  had 
several  commercial  irons  in  the  fire  besides  the  three 
pharmacies.  As  a  result  of  this  varied  activity  and 
wise  management  Mr.  Smither  is  to-day  probably 
worth  over  one  hundred  thousand  dollars.  Let  it  be 
understood,  however,  that  this  statement  is  merely 
a  guess,  and  that  it  gives  currency  only  to  what  is 
generally  rumored  in  Buffalo. 

POLITICAL  INTERESTS. 

And  now  for  Mr.  Smither's  interesting  political 
experiences.  He  was  first  elected  a  Republican 
supervisor  back  in  1882.  This  was  the  year  that  he 
erected  the  Niagara  Street  building,  and  he  was  then 
living  in  it  over  the  pharmacy.     He  served  eight 


years  on  the  board,  and  although  one  of  the  young- 
est members,  acted  as  chairman  for  three  years. 
He  changed  his  residence  soon  afterwards  to  the 
Elmwood  district,  near  the  Smither  &  Thurstone 
store,  and  his  many  friends  in  that  ward,  impressed 
with  the  record  he  had  made  on  the  Board  of  Super- 
visors, urged  him  to  make  the  run  for  alderman. 
He  did  so,  and  was  elected  by  the  surprising  major- 
ity of  1500.  Two  reelections  followed,  each  by  a 
larger  majority  than  its  predecessor,  and  during  his 
last  term  Mr.  Smither  was  made  president  of  the 
Council. 

By  this  time  he  had  become  well  known  in  the 
city  as  a  man  of  courage,  independence,  and  integ- 
rity. His  skill  in  debate,  his  fighting  qualities,  and 
his  capacities  for  leadership  had  always  been  exerted 
in  behalf  of  reform  measures,  and  he  had  been  con- 
spicuous in  urging  upon  the  Council  the  establish- 
ment of  a  municipal  electric  light  system — a  step 
intended  to  defeat  the  greed  and  rapacity  of  a  com- 
mercial concern  that  was  charging  the  city  excessive 
rates  for  lighting,  and  then  gaining  protection  by 
the  customary  but  criminal  means  of  bribing  the 
members  of  the  Council. 


The  "  Elmwood  Pharmacy "  of  Smither  &  Thurstone,  situated  at  the 
corner  of  Elmwood  and  Bryant  Streets,  in  one  of  the  very  best  residence 
sections  of  Buffalo,  enjoys  a  prescription  trade  which  is  scarcely  excelled  in 
the  city. 

THE  MAYORALTY  FIGHT   OF  '97. 

A  man  of  Mr.  Smither's  type  was  needed  just 
then  in  the  political  affairs  of  Buffalo.  The  Repub- 
lican "machine"  had  become  so  strong,  and  was  so 
entrenched  in  power,  that  it  followed  the  almost 
invariable  rule  of  all  autocratic  machines  under  such  m 
circumstances  and  became  corrupt  and  domineering  l| 
to  the  last  degree.  A  rising  tide  of  indignation  and 
revolt  was  apparent  as  the  mayoralty  campaign  of 
1897  drew  near,  particularly  when  it  became  known 
that  the   "organization"   was   determined  to   force     I 
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tne  nomination  and  election  of  a  candidate  sworn 
to  continue  the  machine  domination  with  all  its 
insolence  and  disregard  of  public  right  and  decency. 
A  man  was  needed  to  lead  the  revolt  within  the 
party,  and  Robert  K.  Smither  was  chosen  for  the 
purpose.  Smither  not  only  had  a  good  record  and 
was  possessed  of  ability,  but  he  was  a  born  fighter 
and  just  the  man  for  the  occasion. 

Early  in  the  campaign  there  was  a  third  candi- 
date, but  during  the  last  hours  he  lost  his  following 
very  largely,  and  it  became  a  war  to  the  knife 
between  Smither  and  the  "organization"  candidate. 
The  machine  did  not  want  a  man  of  independent 
spirit  like  Smither  in  the  City  Hall.  He  would 
refuse  to  do  the  machine's  bidding.  He  would 
insist  on  having  his  own  way.  He  would  stubbornly 
do  what  he  thought  was  right  and  honest.  Such  a 
man  must  be  kept  out  of  power  at  all  hazards,  and 
so  Smither  was  fought  desperately  at  every  point, 
fairly  and  unfairly,  openly  and  insidiously — fought 
as  only  a  corrupt  political  machine  can  fight  a  man 
or  a  cause  when  its  political  life  and  power  hang  in 
the  balance.  The  caucuses  were  shamefully  con- 
ducted. The  ballot  boxes  were  openly  and  brazenly 
stuffed.  The  returns  were  falsified  with  an  utter 
disregard  of  decency  and  exposure.  Men  were  kept 
from  voting  by  brute  strength  and  other  devices  of 
the  most  avowed  and  flagrant  nature. 

^  A  HISTORIC  CONVENTION. 

But  the  most  desperate  and  high-handed  measures 
were  reserved  for  the  nominating  convention. 
Despite  the  efforts  of  the  "organization"  a  surpris- 
ing number  of  Smither  delegates  were  selected  in 
the  primaries  and  the  machine  grew  alarmed.  The 
convention  probably  became  the  most  shameful  in 
all  the  varied  and  picturesque  history  of  Buffalo 
politics.  No  regard  whatever  was  paid  to  the  dele- 
gates' opinions.  The  ordinary  methods  of  balloting 
were  soon  discarded  as  being  wholly  unsuited  to  the 
necessities  of  the  occasion.  The  ticket  which  had 
been  prepared  in  advance  by  the  machine  was  forced 
down  the  throats  of  the  delegates,  and,  when  some 
of  them  protested,  the  chairman,  himself  a  machine 
tool,  arbitrarily  disregarded  them,  ruled  against 
them,  and  acted  the  Czar  with  brazen  effrontery  and 
impudence.  The  whole  affair  soon  degenerated  into 
a  disgraceful  hand-to-hand  fight.  The  lie  was 
passed,  language  was  used  which  need  not  be 
repeated  here,  and  finally  some  of  the  machine 
cohorts  fled  for  their  lives  out  of  the  convention  hall 
and  down  the  street.     If  you  will  consult  some  of 


the  city  newspapers  of  the  time  you  will  find  car- 
toons satirically  depicting  these  scenes,  and  in  one 
particular  cartoon,  reproduced  in  connection  with 
this  article,  you  will  see  the  "machinists"  issuing 
in  fright  from  the  hall. 

THE    MACHINE   WINS. 

But  nevertheless  the  machine  won.  Its  candi- 
date was  nominated  in  the  most  arbitrary  and  high- 
handed manner.  What  was  the  result?  Some  one 
remarked  once  that  "when  conditions  are  bad  the 
people  will  stand  them,  but  when  they  get  damn  bad 
they  will  rise  up  and  rebuke  them."  The  people  of 
Buffalo  had  their  opportunity  to  administer  the 
rebuke  on  election  day,  and  it  was  a  crushing  one. 
The  year  before  the  Republican  majority  had  been 
12,000.  This  year  the  Democratic  majority  was 
over  9000!  There  is  a  day  of  reckoning  when 
machine  politics  get  too  putrid ! 

Following  his  defeat  in  the  convention,  Mr. 
Smither  was  repeatedly  urged  to  become  an  inde- 
pendent candidate,  but  he  steadfastly  refused.     He 
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A  Problem  In  Political  AlChemy-C'How  to  Reduce  My  OpponenU  to  Dimlnuo 
tlve  Smithereens.") 

This  is  one  of  the  cleverest  of  the  many  cartoons  that  were  inspired  by 
the  mayoralty  campaign  of  '97.  Mr.  Smither  is  of  course  made  the  subject 
of  the  sketch,  and  it  will  be  observed  that  the  cartoonist  has  very  ingeniously 
suggested  Mr.  Smither's  occupation  as  a  pharmacist  by  making  the  theme 
an  alchemistic  one.  Note  the  figures  of  animals  upon  the  walls  of  the 
alchemist's  cell,  and  the  boiling  caldron  in  the  rear  of  the  scene. 
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had  always  been  a  Republican,  had  received  many 
favors  at  the  hands  of  the  Republican  party,  and  he 
felt  that  it  was  more  becoming  in  him  not  to  desert 
the  standard  because  it  had  for  the  time  being  been 
put  into  poor  hands.  He  doubtless  reasoned  as 
Senator  Hoar  always  did,  that  it  was  wiser  to 
reform  the  party  from  within  as  a  loyal  member  of 
it,  than  to  attempt  reform  from  without  as  an  open 
and  avowed  enemy.  Still,  he  was  so  disgusted  with 
the  methods  displayed  in  the  campaign  of  '97  that  he 
voluntarily  withdrew  from  politics  soon  afterwards, 
and  since  then  his  only  service  has  been  to  accept  an 
appointment  on  the  Harbor  Commission  at  the 
hands  of  Mayor  Diehl.  Mayor  Diehl,  by  the  way, 
was  Dr.  Conrad  Diehl,  one  of  the  most  prominent 
physicians  of  Buffalo,  and  it  was  he  whom  the  peo- 
ple elected  in  '97. 

PHARMACEUTICAL  HONORS. 

There  is  not  much  room  left  for  mention  of  Mr. 
Smither's  pharmaceutical  affiliations.  He  took  an 
active  part  in  the  enactment  of  the  law  for  Erie 
county  in  1883,  and  in  the  enactment  of  the  State 
law  during  the  following  year;  previously  to  that 
time  there  were  laws  covering  only  Kings  and  New 
York  counties.  Years  afterward,  in  1899  or  1900, 
while  president  of  the  N.  Y.  S.  P.  A.,  he  assisted 
Senator  Hill  in  drafting  the  present  all-State  law 
covering  the  entire  commonwealth,  and  was  instru- 
mental in  securing  its  passage  by  the  legislature. 
He  was  elected  the  first  president  of  the  new  Board 
of  Pharmacy  of  15  members  provided  for  by  this  all- 
State  measure.  For  two  years,  somewhere  about 
1900  or  earlier,  he  served,  as  has  already  been  inti- 
mated, as  president  of  the  New  York  State  Phar- 


maceutical Association,  and  years  before  he  had 
been  president  of  the  Erie  County  Association.  His 
presidency  of  the  National  Association  of  Retail 
Druggists  at  the  Washington  convention  in  1902  is 
matter  of  such  recent  history  that  it  need  scarcely 
be  recalled. 

It  will  thus  be  seen  that  Mr.  Smither  has  had  an 
unusual  career.  And  his  political  and  pharma- 
ceutico-political  leadership  reflects  the  greater  credit 
upon  his  abilities  when  it  is  understood  that  Mr. 
Smither  lacks  personal  magnetism  and  popularity. 
To  compare  him  with  well  known  types  of 
the  recent  past,  he  has,  for  instance,  the  -cold  and 
undemonstrative  temperament  of  a  man  like  Benja- 
min Harrison,  rather  than  the  warm  and  magnetic 
personality  of  one  like  James  G.  Blaine.  He  speaks 
his  mind  freely  without  any  particular  effort  at 
dodging  other  people's  sensibilities.  He  has  an 
uncomfortable  way  of  telling  you  uncomfortable 
things  to  your  face.  He  is  so  intent  upon  being 
honest,  so  zealous  that  he  shall  be  properly  under- 
stood, that  he  never  minces  matters,  and  on  the  con- 
trary often  makes  his  meaning  so  plain  that  it  is 
unwelcome.  These  qualities  are  handicaps  when  it 
comes  to  counting  ballots,  and  I  repeat  that  it  speaks 
unusual  praise  of  Mr.  Smither  that  under  the  cir- 
cumstances he  should  have  been  chosen  so  many 
times  to  act  in  a  representative  capacity. 

HIS  SKILL  AS  A  DEBATER. 

To  see  Mr.  Smither  in  a  warm  discussion  is  to 
realize  something  of  the  man's  power.  He  is  a  bold 
and  skilful  debater  and  an  able  extemporaneous 
talker.     He  is  always  ready  and  can  invariably  be 


AIM     ORQArs'lZATIOr^J    COrsJVErMTIOM. 

(Nonce   the    Organizfttioii.  ) 


This  cartoon  depicts  the  shameful  scenes  which  developed  in  the  famous  city  convention  in  1897,  with  the  cohorts  of  the  machine  flying  through  the| 

door  and  with  turmoil  and  disturbance  within. 
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depended  on  to  land  upon  his  feet.  There  is  per- 
haps no  one  in  the  drug  trade  of  the  country  who 
could  worst  him  in  a  parliamentary  struggle.  At 
the  Buffalo  convention  of  the  N.  A.  R.  D.  in  1901 
there  occurred  a  debate  between  the  Anti-Worces- 
terites  and  the  Worcesterites — between  those  who 
wanted  the  Worcester  contract  plan  and  those  who 
didn't — and  this  has  become  historic.  Mr.  Smither 
was  one  of  the  floor  leaders  of  the  Anti-Worces- 
terites  and  it  was  his  brilliant  management  of  the 
debate  which  won  him  the  vice-presidency  at  that 
meeting,  followed  by  the  presidency  the  next  year 
at  Cleveland.     There  were  gifted  and  able  debaters' 


on  the  other  side,  but  they  lost  the  day.  To  what 
extent  they  labored  under  a  disadvantage  in  the  pre- 
mature nature  of  their  cause  need  not  be  discussed 
on  this  occasion :  neither  is  it  necessary  to  relate  how 
the  contract  plan,  improved,  supplemented,  and  made 
more  familiar  to  the  trade,  came  into  its  own  a  year 
or  two  later.  It  is  only  necessary  here  to  point  to 
the  record  which  Mr.  Smither  made  at  the  Buffalo 
convention — and  even  this  much  is  entirely  unneces- 
sary with  the  four  hundred  delegates  who  sat  spell- 
bound through  one  of  the  most  brilliant  parliament- 
ary struggles  which  the  drug  trade  of  the  country 
has  ever  witnessed. 
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ICE  CREAM:     HOW  TO  MAKE  IT. 


The  Apparatus  Necessary  for  the  Purpose — A  General  Formula  of  the  Most  Satisfactory  Kind — Hints 
for  the  Manufacturing^  Process — The   Preparation  of  Brick  Ice  Cream  Described — 

Miscellaneous  Formulas. 


By  B.  S.  COOBAN. 


We  do  not  know  just  when  some  genius  conceived 
the  idea  of  using  ice  cream  at  the  soda  fountain,  but 
it  is  certain  that  the  delectable  concoction  caught  the 

American  palate.  We 
believe  that  one  San- 
ders, of  Detroit,  claims 
this  distinction.  It  is 
now  impossible  to  con- 
duct a  successful  soda- 
water  business  without 
ice  cream,  and  yet  very 
few  druggists  work  it 
as  a  trade-winner  to 
the  extent  that  its  pos- 
sibilities warrant.  Ice 
cream  soda,,  served  in 
an  indifferent  manner, 
with  a  small  "dab"  of 

factory  cream  in  it  and 

sold  at  five  cents,  is  not  satisfactory  either  to  the 
dealer  or  to  the  customer.  Your  soda  fountain  can 
be  made  to  pay  handsomely.  You  can  draw  the 
very  best  trade  to  your  store  and  get  ten  cents  a 
glass  for  your  ice  cream  soda  just  as  easily  as  you 
now  get  five.  How?  By  giving  your  trade  some- 
thing better  than  your  neighbor  does.  Make  your 
own  ice  cream.  We  have  made  a  success  in  this 
way,  and  think  nothing  of  using  twenty  and  thirty 


gallons  of  ice  cream  a  day  at  our  fountain,  even 
with  five-cent  fountains  on  both  sides  of  us!  We 
give  patrons  pure  ice  cream  that  does  not  leave  a 
taste  of  corn-starch  and  glue  in  the  mouth,  and  they 
appreciate  it! 

The  White  Mountain  Freezer  Co.,  of  Nashua,  N. 
H.,  get  out  a  little  book  called  "Frozen  Dainties" 
which  gives  all  kinds  of  information  on  making  ice 
cream  and  water  ices.  They  will  send  it  for  a  two- 
cent  stamp. 

"PHILADELPHIA"  VEESUS   "NEW   YORK"   CREAM. 

There  are  two  varieties  of  what  may  be  termed 
plain  ice  cream  :  "Philadelphia,"  made  from  cream, 
sugar,  and  vanilla;  and  "New  York,"  sometimes 
called  "Neapolitan,"  made  from  cream,  eggs,  sugar, 
and  vanilla.  There  are  modifications  of  both,  and 
various  flavors  are  used  in  place  of  the  vanilla,  and 
crushed  fruits  and  nuts  mixed  in  when  packing. 
We  think  the  "Philadelphia"  cream  the  only  kind  to 
use  at  the  fountain.  We  have  used  it  for  ten  years, 
and  have  built  up  a  reputation  and  created  a  demand 
that  taxes  our  facilities  at  times  to  the  utmost. 

■  APPARATUS  NEEDED. 

The  following  utensils  are  necessary  in  the  man- 
ufacture of  ice  cream : 

A  freezer — a  "White  Mountain"  for  one  to  five 
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gallons,  or  for  eight  gallons  or  more  a  "Sampson," 
made  by  the  Kingery  Manufacturing  Co.,  of  Cin- 
cinnati. 

An  ice  bin  for  storing  and  crushing  ice,  made  of 
plank.  Ours  holds  six  hundred  pounds  and  there 
is  room  for  crushing. 

A  salt  bin,  raised  up  from  the  floor  about  eighteen 
inches  so  that  the  salt  will  not  get  damp. 

An  ice  crusher  or  breaker. 

A  wooden  paddle  for  stirring  and  mixing  the 
cream. 

'  A  transfer  ladle  for  transferring  the  cream  from 
the  freezer  to  packing  cans. 

A  freezer  can-scraper  to  scrape  the  hardened 
cream  from  the  sides  of  the  freezer. 

A  shovel  for  handling  the  ice. 

A  strainer. 

Several  steel  packing  cans  (with  tubs),  to  hold 
from  one  to  five  gallons  of  ice  cream. 

Such  of  these  things  as  it  is  necessary  to  buy  can 
be  purchased  of  the  Kingery  Manufacturing  Co.  of 
Cincinnati. 

THE  QUESTION  OF  MOTIVE  POWER. 

In  making  our  cream  we  whip  or  beat  it  up  to 
double  its  volume  before  freezing  it.  It  is  impos- 
sible to  turn  a  freezer  by  hand  fast  and  steady 
enough  to  do  this,  hence  a  gas  engine  or  electric 
motor  is  essential  and  will  pay  for  itself  in  a  short 
time.  In  beating  up  cream  in  a  hand  machine  you 
will  fall  short  about  ten  per  cent,  or  will  churn 
your  cream  into  butter,  which  would  be  a  credit 
of  ninety  cents  or  more  to  the  motor  with  each  oper- 
ation. The  Kingery  people  do  not  advertise  in  their 
catalogue  to  fit  out  their  "Sampson"  freezer  with 
gas  engine  or  motor,  but  they  would  probably  do  it 
for  any  customer.  If  not,  the  gas  engine  could  be 
purchased  from  Fairbanks,  Morse  &  Co.,  Frank- 
lin and  Monroe  Streets,  Chicago,  or  the  motor  from 
the  Commonwealth  Electric  Co.,  55th  and  Wallace 
Streets,  Chicago. 

We  contract  for  our  cream  by  the  year,  and 
specify  that  it  must  contain  not  less  than  22  per 
cent  of  butter  fat.  We  have  a  Babcock  centrifuge 
tester,  and  make  daily  tests,  and  occasionally  have 
to  reject  a  can  of  cream. 

MAKING  THE  CREAM. 

Now  we  will  suppose  that  all  the  appliances  are 
available  and  that  we  are  ready  to  freeze  our 
cream,  using  a  ten-gallon  freezer.     First  test  your 


motor  or  engine  to  see  that  it  works  right,  because 
sometimes  they  behave  like  a  mule  on  a  hot  day 
and  balk  stubbornly.  Mix  your  cream  by  the  fol- 
lowing formula: 

Pure  cream  (22  per  cent  butter 

fat) 5J^  gallons. 

Sugar,  granulated    7  pounds. 

Extract  of  vanilla  (true)   4  fluidounces. 

Dissolve  the  sugar  in  the  cream  contained  in  the  milk  can, 
add  the  vanilla,  and  strain  into  the  freezer. 

The  cream  must  be  cooled,  but  if  too  cold  it  will 
not  whip  up  good.  Now  put  your  freezer  together 
(the  large  freezers  have  a  small  glass  window  in 
the  cover  so  that  the  operation  can  be  watched 
without  disconnecting  or  interfering  with  the 
machinery)  and  then  break  up  sufficient  ice  to  fill 
the  tub  or  pack  the  freezer,  in  other  words,  about 
one  hundred  pounds,  and  mix  with  it  about  four 
pounds  of  rock  salt — a  "Childs,"  "Pete  Dailey,"  or 
"Drew"  cigar-box  will  hold  just  four  pounds  of 
salt.  We  find  that  this  is  sufficient  salt,  and  that 
one  part  to  three  of  ice  is  too  much.  Start  up  the 
motor  and  run  it  120  revolutions  a  minute  until 
the  cream  is  beaten  up  enough  to  fill  the  freezer 
to  the  window.  This  will  take  about  ten  minutes. 
Do  not  change  the  speed  meanwhile  because  the 
cream  happens  to  splash  up  against  the  glass  and 
makes  the  can  appear  full  when  it  is  not. 

Reduce  the  speed  to  80  revolutions  a  minute  now, 
add  four  pounds  more  of  salt,  and  run  at  this  speed 
for  five  or  six  minutes  until  the  cream  is  fairly  hard. 
It  should  be  just  so  that  you  can  transfer  it  with 
the  ladle  from  the  freezer  to  the  packing  can.  Most 
of  the  books  tell  you  not  to  run  too  fast  at  the  start 
or  butter  will  form.  When  we  began  making  our 
own  cream  we  churned  about  80  gallons  of  product 
into  butter,  but  we  found  that  it  was  not  due  so 
much  to  the  speed  as  it  was  to  the  fact  that  too  much 
salt  was  used.  The  cream  must  not  he  too  cold; 
neither  is  it  safe  to  run  the  high  speed  longer  than 
ten  minutes ;  and  if  you  do  not  make  the  mistake  of 
salting  too  heavily  at  the  first  you  will  have  very 
little  trouble  with  butter.  Use  three  times  as  much 
salt  in  packing  as  in  freezing. 

This  formula  makes  ten  gallons  of  delicioi 
cream  at  a  cost  of  $5.38,  or  about  fifty-four  cents 
gallon. 

BRICK  ICE  CREAM. 

In  making  cream  to  be  frozen  in  bricks  or  other 
forms,  it  is  necessary  to  use  some  gelatin,  so  that 
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the  form  will  hold  its  shape.     A  good  formula  is 
as  follows : 

Cream   4J4  gallons. 

Condensed  milk   1  gallon. 

Gold  leaf  gelatin 4  ounces. 

Sugar    5  pounds. 

Soak  the  gelatin  for  an  hour  in  just  enough  water  to 
cover  it,  heat  on  a  water-bath  until  dissolved,  and  then  add 
a  little  of  the  cream.  Dissolve  the  sugar  in  the  balance  of 
the  cream,  mix  all  together,  strain,  arid  freeze. 

This  is  the  body,  and  from  this  the  various  flav- 
ors are  made  by  adding  chocolate  or  fruit  juice, 
ground  nuts  or  crushed  fruits. 

CREAM  OF  DIFFERENT  FLAVORS. 

The  various   fruit  flavored  creams — strawberry, 
raspberry,  pineapple,  cherry,  orange,  lemon,  etc. — 
j    are  made  by  using: 

Concentrated    syrup    J/^  gallon. 

Fruit  acid vA  ounces. 

Sugar  7  pounds. 

Cream   5^2  gallons. 

Mix  the  acid  and  syrup,  add  to  the  cream  and  sugar,  and 
freeze  as  directed  for  vanilla  cream. 

The  mixed  fruit  syrup  and  acid  are  added  to  the 
mixture  recommended  for  brick  cream  before 
freezing,  when  the  cream  is  desired  in  molded  form. 
Some  may  wish  a  stronger  flavor  than  is  here 
given;  in  such  cases  add  the  concentrated  syrup  to 
suit. 

CHOCOLATE  CREAM   FOR  BRICKS. 

For  ten  gallons,  take  one-half  gallon  of  the 
cream,  dissolve  one  pound  extra  sugar  in  it,  and 
raise  to  near  the  boiling  on  a  water-bath.  Rub  up 
'  'lie  pound  of  powdered  chocolate  to  a  smooth  paste 
with  one  quart  of  boiling  water,  add  the  hot  cream, 
cool,  mix  all  together,  strain,  and  freeze. 

This  is  about  ly^  ounces  of  chocolate  to  the  gal- 
lon ;  some  persons  use  4  ounces.  The  quantity  can 
be  regulated  by  one's  fancy. 

Any  desired  fruit  can  be  crushed  or  chopped,  and 
nuts  (ground  or  chopped)  can  be  stirred  into  the 
cream  after  it  is  frozen  and  while  packing  it.  They 
can  be  used  in  such  quantity  as  fancy  or  price  may 
dictate. 

PACKING  BRICK  CREAM  IN  THE  MOLDS. 

The  brick  molds  of  block  tin  are  made  in  all  sizes 
from  one  pint  up.  In  filling  the  molds  the  cream 
must  not  be  so  hard  that  it  will  not  fill  the  mold 
readily,  or  so  soft  that  the  various  flavors  will  run 
together.    Two  or  even  four  layers  can  be  made  in 


brick  form,  or  some  water  ice  can  be  substituted  for 
one  of  the  creams.  Proceed  thus :  Fill  the  mold, 
for  instance,  one-third  full  of  vanilla,  one-third  of 

-strawberry,  and  balance  with  chocolate.  Or  the 
flavors  can  be  changed  to  suit  individual  taste. 

In  making  brick  cream  a  square  packing  can  in 
a  large  tub,  packed  with  crushed  ice  and  plenty  of 

^  salt,  is  required,  so  that  the  bricks  will  freeze  imme- 
diately. As  fast  as  the  molds  are  filled,  cover  them 
with  a  piece  of  paper  before  putting  on  the  tin 
cover,  so  that  no  salt  can  get  into  the  cream.  When 
frozen  hard,  the  cake  is  removed  from  the  mold, 
wrapped  in  waxed  paper,  put  in  a  paper  box  prop- 
erly labeled,  replaced  in  the  packing  can  for  stor- 
age, and  the  latter  packed  in  salt  and  ice  in  the  cus- 
tomary manner. 

OTHER   FORMULAS. 

Now  in  the  foregoing  we  have  given  you  the 
formulas  for  plain  and  brick  ice  cream  that  we  use 
ourselves  habitually  and  have  found  to  serve  our 
purpose  admirably.  We  may  pass  on  to  suggest  a 
few  other  formulas  in  order  to  make  this  article 
more  complete;  some  of  these  we  have  usdd,  some 
we  have  not. 

A  CHEAP  CREAM. 

Here  is  a  formula  of  a  cheap  ice  cream  costing 
21  cents  a  gallon  : 

Milk    12  quarts. 

Condensed  milk .8  quarts. 

Sugar    5  pounds. 

Extract  of  vanilla  3  ounces. 

French  gelatin   4  ounces. 

A   FINE  CREAM. 

Here,  on  the  contrary,  is  the  very  best  that  money 
can  purchase : 

Pure  cream   6  quarts. 

Eggs    6. 

Sugar    lJ/2  pounds. 

Vanilla   Va  ounce. 

Milk    1  pint. 

Beat  the  eggs  thoroughly  and  add  the  milk;  in  this  dis- 
solve the  sugar.  Pour  into  the  freezer  and  add  the  cream; 
the  latter  hiust  be  of  best  quality  to  get  good  results.  Stir 
until  well  mixed,  and  then  pack  the  freezer.  When  about  half 
frozen    the    vanilla    should    be    added. 

In  order  to  obtain  the  finest  results  in  a  cream,  it 
should  be  whipped  thoroughly  with  a  wooden  pad- 
dle, kept  for  the  purpose,  after  the  paddles  have 
been  removed  from  the  freezer.  This  makes  the 
cream  nice  and  light.    One  of  the  greatest  mistakes 
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made  as  a  general  thing  in  the  manufacture  of  ice 


cream  is  that  of  cooking  the  cream, 
avoided. 


It  should  be 


ICE  CREAM    MADE   WITH       CRYSTAL   FLAKE. 

Sweet  cream   2  gallons. 

Diamond  grain  sugar   3  pounds. 

Vanilla  extract    1J4  ounces. 

Kingery's   "Crystal   Flake"    2  ounces. 

Dissolve  the  sugar  in  the  cream,   strain,  and  pack  in  the 
freezer.     Soak  the  "flake"  in,  gradually  bring  to  a  good  heat 


in  a  water-bath  until  dissolved,  and  while  hot  pour  into  the 
cream  and  mix  well.    Then  freeze. 

ICE  CREAM   WITH    CORN-STARCH  AND  MILK. 

Rich  sweet  milk   2  gallons. 

•Eggs 10. 

Corn-starch    (the  best) 4  tubfuls. 

Granulated  sugar  4  pounds. 

Extract  of  vanilla    7  ounces. 

Mix  the  eggs  and  sugar  thoroughly  and  add  to  the  cold 
milk;  apply  heat  to  the  whole  until  the  milk  begins  to  simmer* 
just  enough  to  cook  the  eggs;  then  cool  and  freeze. 


COATING  TABLETS  WITH   CHOCOLATE. 


By  JAMES  M.  MacDONALD. 


The  present-day  popularity  of  coated  tablets  has 
been  influenced  in  no  small  measure  by  the  palatable 
forms  in  which  they  have  been  presented,  and  this 
was  the  more  generally  observed  when  the  choco- 
late-coated tablet  was  placed  upon  the  market.  The 
favorite  investment  for  tablets  to-day  is  chocolate, 
as  it  has  been  for  the  past  few  years.  In  the  hope 
that  it  may  prove  of  interest  the  writer  outlines  in 


tablets ;  and  suction  pipes  seen  above  the  pans  for 
removing  dust  from  the  room. 

The  uncoated  tablets  having  been  placed  in  the 
pans,  a  quick-drying,  soluble,  "primary"  coating  is 
applied  by  pouring  in  the  liquid  substance  in  a  defi- 
nite quantity  and  then  rotating  the  pans  rapidly. 
This  rotation  it  is  which  gradually  distributes  the 
coating  evenly  over  the  tablets.     The   reason    for 


this   article   the   method  usually  employed   for  the 
chocolate  coating  of  tablets. 

The  accompanying  cut  illustrates  a  room  in 
which  the  work  is  done.  The  outfit  comprises  the 
large  pans  in  which  the  coating  is  accomplished;  the 
three  smaller,  steam- jacketed  kettles  in  front  of  the 
left  row  of  pans  used  for  preparing  the  syrups  and 
compounds;  an  air  blast  for  drying  the  moistened 


making  the  application  of  the  "primary"  coating  i 
a  double  one :  in  the  first  place,  it  gives  the  tablet 
"body"  and  enables  them  to  withstand  the  rapi 
rotation  to  which  they  are  subjected  during  the  pro- 
cess of  coating;  in  the  second  place,  it  prevents,  by 
reason  of  the  quick-drying  property,  the  crumbling 
of  friable  and  rapidly  disintegrating  tablets.  To 
prevent  the  latter  contingency,  it  was  formerly  cus- 
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tomary  to  employ  an  alcoholic  solution  of  shellac  for 
this  primary  coating,  for  this,  after  drying,  pre- 
vented absorption  of  the  syrup  coating  afterwards 
applied,  but  it  likewise  retarded  the  solubility  of  the 
tablet  in  the  stomach,  resulted  therefore  quite  often 
in  disappointment  both  to  the  physician  and  to  the 
patient,  and  was  consequently  abandoned. 

After  the  primary  or  foundation  investment  is 
thoroughly  dry,  the  engrossing  compound,  tech- 
nically known  as  the  "grossing,"  is  applied,  and  the 
rotation,  of  course,  continued.  This  compound  is  a 
mixture  of  syrup  and  pure  chocolate,  and  is 
employed  to  build  up  the  structure  until  the  tablet 
loses  its  sharp  edges  and  becomes  symmetrical  in 
form.  With  each  application  of  the  "grossing"  a 
blast  of  air  is  employed,  the  purpose  of  which  is 
rapidly  to  dry  the  moisture,  thereby  preventing 
absorption  of  the  chocolate  syrup  by  the  tablet. 

The  "finishing"  coat  is  next  applied  :  this  is  a  mix- 
ture of  plain  syrup  and  a  perfectly  harmless  coloring 
agent.  It  would  be  unnecessary  to  apply  the  "finish- 
ing" were  it  possible  to  polish  the  tablets  after  they 


have  been  invested  with  the  chocolate  syrup,  but  the 
presence  of  the  oil  of  theobroma  contained  in  the 
chocolate  militates  against  this,  and  it  is  therefore 
necessary  to  encompass  it  with  syrup.  Were  simple 
syrup  alone  used  for  this  purpose,  the  resulting 
product  would  be  anything  but  attractive;  conse- 
quently the  reason  for  the  presence  of  the  artificial 
coloring  agent  is  manifest. 

The  coating  operation  now  having  been  thor- 
oughly completed,  the  tablets,  which  at  this  stage 
are  dull  in  appearance,  are  transferred  to  another 
room  which  is  entirely  free  from  dust,  and  which  is 
known  as  the  "polishing  room."  In  this  room  are 
a  considerable  number  of  pans  lined  with  canvas 
and  other  polishing  agents,  and  in  these  the  dull 
tablets  are.  placed  and  permitted  to  rotate — some 
rapidly,  some  slowly — until  they  acquire  a  very  high 
luster,  when  they  are  ready  for  the  market  and  for 
the  cure  of  human  ills. 

We  are  indebted  to  Parke,  Davis  &  Co.  for  the 
use  of  the  accompanying  cut,  which  illustrates  a 
portion  of  their  chocolate  coating  department. 


A   DRUG=STORE  FABLE. 


By  YRRAH  B.  NOSAM. 


There  was  once  in  a  drug  store  an  employee  whom 
we  shall  call  Martin  Jones,  because  that  wasn't  his 
name.  Now  Martin  was  of  an  Ambitious  Turn  of 
Mind  and  he  proved  it  by  marrying  a  rich  woman. 
With  money  thus  rendered  available  in  large  and 
inviting  Chunks,  Martin  grew  dissatisfied  with  an 
employee's  life  and  decided  to  be  a  Proprietor.  His 
wife  was  willing.  She  thought  Martin  was  The 
Whole  Thing,  'and  she  let  him  have  his  way. 

So  Martin  opened  a  pharmacy  in  the  town.  There 
wasn't  much  competition  at  that  time  and  he  suc- 
ceeded fairly  well  in  his  enterprise — so  well  that  his 
ambition  and  his  wife's  money  induced  him  to  Fly  a 
Little  Higher  and  move  to  a  town  where  the  oppor- 
tunities were  greater.  But  Martin  still  continued  to 
hunger  after  bigger  things,  and  before  long  the  retail 
drug  business  got  altogether  too  small  for  him,  and 
he  established  a  big  hotel,  still,  however,  keeping  his 
store. 

Now  it  takes  Brains  and  Business  Ability  to  start 
and  conduct  a  big  hotel  successfully.  To  the  medi- 
ocre man  no  business  affords  so  Beautiful  an  Oppor- 
tunity to  lose  money,  and  lose  it  so  fast  that  unless 


one  can  look  mighty  quick  he  will  never  see  it  dis- 
appear at  all,  and  never  know  where  it  goes  to.. 
Martin  lost  his  that  way.  When  Martin  had  stopped 
staring,  and  had  ceased  to  rub  his  eyes,  the  hotel  had 
gone,  a  new  owner  was  standing  behind  the  desk 
calmly  transacting  the  business,  and,  worse  than  all 
this,  the  fiends  had  saddled  a  mortgage  of  $25,000 
on  Martin's  drug  store.  Martin  protested,  but  they 
were  heartless  and  kept  saying  "Go  way  back  and 
sit  down  in  your  drug  store,  Martin.  You  don't 
belong  in  the  hotel  business." 

And  Martin  obeyed.  This  wasn't  very  long  ago, 
and  since  then  Martin  has  tried  hard  to  make  a 
success  of  the  store  and  to  pay  off  that  frightful 
mortgage.  Think  of  it !  A  mortgage  of  $25,000  on 
such  a  store !  The  place  didn't  begin  to  be  worth  it, 
but  all  Martin  now  had  in  the  way  of  capital  was 
whatever  Good  Will  and  Business  the  store  enjoyed, 
and  he  thought,  if  he  concentrated  his  energies,  and 
gave  up  his  Large  Ideas,  he  might  retrieve  himself. 

But  some  way  Martin  wasn't  cut  out  for  the  retail 
drug  business.  He  had  succeeded  fairly  well  at  first, 
but  the  competition  then  wasn't  anything  like  what 
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it  was  now.  There  were  more  than  fifty  stores  in 
the  field,  and  the  druggist  who  Got  There  had  to 
have  the  Stuff  in  him  and  then  Hump  Himself  in  the 
bargain. 

Martin  didn't  seem  to  know  how  to  conduct  a  drug 
store  as  it  should  be  conducted.  His  goods  were  old 
and  shop-worn.  There  were  too  many  unsalable 
Gimcracks  and  Gewgaws.  He  didn't  know  what 
people  wanted.  He  didn't  know  how  to  get  the 
right  kind  of  Stuff  and  then  advertise  and  push  it  in 
the  right  kind  of  a  way.  He  lacked  technical  skill 
and  professional  equipment.  He  began  to  show 
some  little  enterprise,  but  it  was  misdirected  and 
didn't  hit  the  mark  someway.  And  despite  the  fact 
that  his  goods  were  inferior  Martin  had  the  Nerve 
to  charge  big  prices  for  them.  He  asked  $2  for  a 
prescription  that  wasn't  dispensed  as  well  as  those 
the  others  were  only  charging  a  dollar  for. 

It  wasn't  strange  that  people  were  Leary  of  Mar- 
tin's store.  He  tried  one  scheme  after  another  to 
interest  them,  but  they  had  cut  their  Eye  Teeth  some 
years  before. 

Now  it  happened  that  there  was  one  man  in  the 
town  who  had  been  very  successful  in  the  drug 
business.  He  had  made  his  store  the  most  attractive 
and  profitable  one  in  town,  and  had  also  become 
interested  in  other  and  larger  enterprises.  Martin 
had  tried  the  same  scheme,  you  remember,  but  Mar- 
tin had  failed.    This  man  had  Brains. 

Hollister  wasn't  his  name,  but  it  will  do  as  well' 
as  any  other.  As  Hollister  had  given  more  and 
more  of  his  time  to  other  ventures,  he  had  put  the 
management  of  his  pharmacy  into  good  hands.  He 
wanted  Results,  and  so  he  had  employed  the  best 
men  he  could  find,  paid  them  generous  salaries,  gave 
them  every  encouragement,  told  them  to  make  the 
very  best  and  most  attractive  drug  store  they  pos- 
sibly could,  and  buy  the  finest  line  of  goods  to  be 
had.  He  had  especially  cautioned  them  not  to  try 
and  get  $3  for  a  50-cent  article.  Brains ;  Skill ;  Good 
Service ;  Good  Goods ;  Fair  Profits — these  had  com- 
prised Hollister's  policy,  and  it  was  a  policy  that  had 
Won  Out. 

Hollister's  store  had  now  become  the  leading  one 
in  town.  He  had  a  business  several  times  greater 
than  Martin,  and  he  had  the  patronage  of  a  more 
desirable  class  of  people.  But  small  minds  are  envi- 
ous, and  Martin  envied  Hollister  until  his  heart  was 
nearly  eaten  up  with  the  Canker  of  Jealousy.  Hol- 
lister had  developed  the  best  and  most  profitable 
store  in  town :    Martin  had  failed  ignominiously  to 


do  so,  and  what  little  business  he  had  was  even  slip- 
ping away  from  him.  Hollister  had  succeeded  bril- 
liantly in  his  outside  ventures :  Martin  had  lost  all  in 
Smoke.  Wasn't  Hollister  therefore  a  nuisance  upon 
the  face  of  the  earth?  What  right  had  he  to  suc- 
ceed anyway?  Martin  had  failed,  and  if  he  had 
failed  why  shouldn't  everybody  else  ? 

As  Martin  put  these  and  other  Unanswerable 
Questions  to  himself,  and  brooded  night  and  day 
over  the  situation,  he  grew  mad  with  Desperation. 
To  make  matters  worse,  there  were  several  other 
druggists  in  the  town  who  had  made  a  success  of 
their  business,  and  who  had,  like  Hollister,  gone  into 
other  enterprises  with  prosperous  results.  This  was 
too  much.  Martin's  Cup  of  Gall  was  more  than  he 
could  drink. 

And  all  this  time  the  twenty-five  thousand  dollar 
mortgage  kept  Doing  Business  at  the  Old  Stand. 

At  last  Martin  conceived  a  means  of  Getting 
Square.  It  was  a  scheme  worthy  of  a  mind  of  such 
Lofty  and  Generous  Impulses.  Martin  wrote  a  cir- 
cular— or  plied  the  lash  over  one  of  his  clerks  until 
the  latter  turned  the  circular  out  to  his  satisfaction. 
This  circular  was  a  Masterpiece  of  Humor — only 
Martin  didn't  know  it.  But  Martin  sent  it  to  every 
man,  woman,  and  child  in  the  town,  and  every  Last 
One  of  Them  saw  the  humor  that  was  concealed 
from  Martin. 

Now  in  this  circular  Martin  admitted  frankly  that 
he  hadn't  succeeded  (there  wasn't  any  use  in  con- 
cealing it).  But  he  said  the  reason  was  that  he  had 
been  ruined  by  those  few  druggists  who  had  suc- 
ceeded. They  were  involved  in  other  enterprises, 
and  they  had  money  to  put  into  their  stores  and  into 
advertising  campaigns.  (All  Martin  had  was  a 
mortgage,  but  he  forgot  to  mention  that  in  the  cir- 
cular.) He  could  succeed,  he  said,  if  the  people 
would  destroy  those  "commercial  thieves"  (this  isn't 
pretty  language,  but  I  am  quoting  Martin) — he 
could  succeed  if  the  people  would  only  destroy  those 
thieves  and  patronize  the  Real  Drug  Stores  of  which 
his,  of  course,  was  the  most  Shining  Example.  No 
man,  he  said,  should  go  to  a  store  where  the  pro- 
prietor had  succeeded :  success  should  be  discour- 
aged. Only  the  Poor,  Struggling,  Inefficient  Drug- 
gist, who  charged  $2  for  a  50-cent  article,  should  be 
patronized. 

Of  course  this  was  a  very  Simple  Proposition, 
and  it  is  a  wonder  that  the  people  didn't  swallow  it, 
hook  and  all.  Martin  said  the  stores  of  those  fel- 
lows weren't  any  good  anyway,  and  that  folks  were 
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loolishly  led  into  patronizing  them  because  they 
received  so  many  advertisements — advertisements 
which  the  successful  proprietors  could  afford  to  pay 
for,  whereas  Martin  only  had  a  mortgage  to  buy 
such  things  with. 

I ^^ Well,  the  people  of  the  town  Knew  a  Thing  or 
^|i^o.     They  had  been  familiar  for  years  with  both 
Martin's  old  Junk  Shop  and  the  up-to-date  estab- 


lishments of  some  of  the  other  druggists;  they  par- 
ticularly knew  the  merits  of  Hollister's  metropolitan 
pharmacy,  and  so  they  gave  Martin's  circular  the 
.  Merry  Ha  Ha. 

Moral :  Don't  Knock  others  becalise  they  have 
more  Brains  and  Have  Achieved  More  Success  than 
you  have.  And  don't  throw  a  Boomerang — it  isn't 
safe. 


TWO   CLEVER  DISPLAYS. 


^Hndow  Trims  Exploiting  a  Corn  Cure  and  a  Tonic  Compound — Both  Original  and  interest-compelling 
^H  —Made  in  the  Windows  of  a  Well-known  Los  Angeles  Pharmacy. 

Blhe 


'he  Bulletin  is  able  this  month  to  show  two 
very  ingenious  window  trims  that  were  devised  some 
time  ago  by  Boericke  &  Runyon  of  Los  Angeles, 
California.  Our  California  friends  are  quite  noted 
for  the  cleverness  of  their  displays. 

THE   CORN   CURE  WINDOW. 

The  first  will  readily  be  seen  to  exploit  the  sale 
of  a  corn  cure  specialty.     B.  &  R.  inform  us  that 


and  thus  the  attention  was  concentrated  upon  the 
one  idea  of  the  display — there  were  no  distracting 
features  or  legends.  Boericke  &  Runyon  tell  us  that 
the  trim  sold  for  them  during  the  first  week  a  gross 
of  corn  cure  at  25  cents  a  bottle,  and  of  course  a 
permanent  trade  in  the  article  was  built  up  which 
affected  the  sales  of  the  future  as  well  as  those  of 
the  passing  week. 


! 

i 

^             iTlttllMUWiRtsuii 

^^^                      ncuscDAkaioR 

E^^                                 HADNTHEAitUOt                 |j 

MMg           ^F  CORN 

the  display  was  used  for  two  weeks  with  most  grati- 
fying results :  "Not  a  single  person  passed  the  win- 
dow without  making  pleasant  remarks  on  the  orig- 
inality and  cleverness  of  the  trim."  The  artificial 
limb  was  borrowed  from  a  neighboring  instrument 
dealer  and  was  properly  dressed  with  a  trouser  leg. 
The  top  was  draped  with  cloth  for  obvious  reasons. 
The  foot  was  swathed  in  a  great  bandage  of  cotton 
and  cloth,  and  was  made  to  rest  upon  a  support.  An 
open  razor  lying  near  the  foot  told  an  eloquent  story. 
The  sign  may  easily  be  read  in  the  engraving,  and 
it  interpreted  the  display.  Under  it  several  dozen 
bottles  of  the  corn  cure  were  exhibited.  Positively 
nothing  else  was  put  in  the  window,  except  the 
anatomical  diagram  of  a  corn  shown  at  the  left; 


THE  TONIC   WINDOW. 

'  A  liquid  tonic  was  made  the  subject  of  display 
in  the  second  window.  It  might  be  used  with  a 
spring  sarsaparilla,  a  beef,  iron  and  wine,  a  com- 
bination of  iron,  quinine  and  strychnine,  or  any 
similar  product.  The  display  was  made  in  the  fol- 
lowing manner : 

Eight  money  sacks  were  bought  of  or  especially 
made  by  an  awning  manufacturer,  and  from  a  bank 
eight  tags  were  secured  such  as  are  commonly 
employed  in  being  fastened  about  the  neck  of  money 
bags  in  order  to  indicate  the  amount  of  specie  repre- 
sented. The  sacks  were  of  course  filled  with  corks 
instead  of  money,  but  several  marks  were  made  on 
the  outside  with  real  dollars  in  order  to  deceive  the 
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eye.  In  the  bag  nearest  the  sign  a  small  hole  was 
cut  large  enough  to  let  a  dollar  slip  through :  twenty 
new  silver  dollars  were  placed  near  the  hole  as 
though  they  had  issued  from  it.     The  sign  at  the 


to  which  the  index  finger  was  pointing.  The  tonic 
was  placed  near  the  dollar  bill  so  that  the  meaning 
was  made  clear.  The  money  bags  were  likewise 
placed  at  the  left,  so  that  the  index  finger  in  that 


right  tells  the  rest  of  the  story  without  any  further 
description. 

It  is  only  necessary  to  add  that  a  new  dollar  bill 
was  fastened  on  the  right-hand  panel  of  the  sign, 


case  pointed  clearly  to  them.  Finally,  the  large 
placard  in  the  rear  of  the  window  told  the  merits  of 
the  tonic  compound  briefly  and  concisely.  Bottles  of 
the  tonic  were  piled  up  near  this  card. 


HELPIN'  JIM. 

By  FRANK  FARRINQTON. 


My   dad,  he's  been  away  a  'Spell, 

An'  I  been  helpin'  Jim. 
Jim  ?     W'y  he's   our   'stription    man. 

I  s'posed  'at  you'd  know  him. 

Wen  he  wuz  busy  out  in  front 
I  maked  some  dandy  pills. 

I  put  in  lawbanun  an'  goop, 
An'   castor  oil   an'   'quills; 

An'  poured  'em  all  out  in  a  pile 
Wight  on  the  nice  flat  floor, 

An'  'en  I  'tirred  an'  'tirred  'em  up, 
An'  'tirred  'em  up  some  more; 

An'  'en  I  putted  in  a  poun' 

O'  sudar  in  a  bad, 
An'  w'en  Jim  comed  an'  foun'  it  made, 

My,  he  wuz  awful  glad ! 

He  says  "Youn'  man,  you  is  a  bird.    , 
They's  some  you  didn't  det." 

An'  'en  he  putted  all  de  west 
Of  bottles  w'ere  I  set. 

An'  says,  "Now  mate  as  many  pills 
As  you're  a-mine-to,  damn !" 

An'  I  made  most  a  million,  too. 
I'm  'stription  man,  I  am. 


My  muvver,  w'en  Jim  tookt  me  home, 
Says  "James,,  what  has  you  did  ?" 

'N  Jim,  he  didn't  said  a  word 
But,  "Here's  your  tussed  tid." 
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LETTERS. 


RATHER    CLEVER    ADVERTISING. 

the  Editors : 

Possibly  you  and  your  readers  may  be  interested 
a  bit  of  somewhat  unusual  advertising  that  I  did 
^-day.  There  is  to  be  a  one  night  show  in  our 
local  theater  this  evening,  and  this  morning  the 
manager  came  to  me  and  asked  if  I  would  care  to 
have  the  back  of  the  programme  for  an  advertise- 
jnent.  Our  programmes  are  always  printed  on  a 
^rrow  slip,  thus  leaving  room  for  only  one  adver- 
^ement — or  at  least  only  one  side  of  the  slip  or 
tcular  can  be  used  for  advertising  purposes.  At 
5t  I  turned  the  proposition  down,  but  as  the  man^ 
^er  was  going  out  of  the  door  an  idea  flashed  into 
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my  head  and  T  called  him  back  and  told  him  I  would 
take  the  space.  The  enclosed  programme  shows  you 
what  I  turned  out. 

I  was  told  that  I  would  have  to  have  the  copy 
ready  right  away  within  an  hour,  and  this  explains 
why  the  idea  has  not  been  worked  up  better.  I 
could  have  made  many  improvements  with  more 
time  at  my  command.  Still,  I  submit  it  for  what  it 
may  be  worth  as  a  suggestion  to  your  readers. 

P.  R.  Turner. 

Marianna,  Arkansas. 


THE  TITLE  OF  "DOCTOR." 

To  the  Editors : 

There  has  appeared  recently  in  several  of  the  drug 
journals  a  plea  from  one  of  our  most  progressive 
and  able  pharmacists  in  behalf  of  the  title  of  "Doc- 
,  tor"  being  given  to  pharmacists,  and  also  some  good- 
natured  editorials  upon  the  article.  It  would  give 
us  pleasure  to  see  this  title  accorded  all  worthy 
pharmacists.  It  has  been  our  earnest  desire  to 
secure  better  and  better  professional  recognition  for 
pharmacy  and  we  are  much  pleased  to  see  the  mat- 
ter taken  up  by  so  active  a  worker  as  the  gentle- 
man above  referred  to. 

The  pharmacist  is  the  chemist  of  the  physician; 
he  is  also  the  chemist  of  the  great  general  public, 
and  he  is  an  expert  on  disinfectants  and  general 
sanitary  matters.  The  veterinary  surgeon  is  given 
the  title  of  Doctor,  the  dentist  is  given  a  similar 
title,  and  the  man  who  is  much  nearer  the  physician 
than  either  of  these  two  is  certainly  entitled  to  the 
designation  of  Doctor  also.  We  do  not  feel  sure 
whether  it  would  be  best  to  change  any  of  the 
present  degrees  in  pharmacy,  but  certainly  such 
action  as  has  been  recently  taken  by  the  State  of 
New  York  in  regard  to  allowing  only  graduates  in 
pharmacy  to  go  into  the  drug  business  in  the  future, 
and  to  give  all  men  who  are  already  licensed  the 
same  standing  as  the  graduates  in  pharmacy,  if  fol- 
lowed by  other  States  will  do  much  towards  accom- 
plishing very  practical  results  in  the  general  recog- 
nition of  pharmacy  as  a  profession. 

If  such  legislation  were  adopted  very  generally 
throughout  the  country,  it  would  make  the  designa- 
tion of  Doctor  quite  general  in  a  short  while. 

George  F.  Payne. 

Atlanta,  Ga. 

DISTINCTIVE  ADVERTISING. 
To  the  Editors: 

I  have  read  with  much  pleasure  the  many  letters 
which  you  receive  every  month  from  subscribers, 
giving  business  methods  which  they  have  found  suc- 
cessful. Let  me  tell  you  by  way  of  return  about  our 
main  system  of  advertising.  Our  firm  is  known  as 
The  American  Drug  Co.,  but  as  a  sort  of  trade- 
mark we  use  the  red  cross  symbol  whenever  the 
name  of  our  store  or  company  is  mentioned,  and 
whenever  we  advertise  in  any  way.  All  of  our  pre- 
scription bottles  have  our  name  and  address  blown 
in  the  back  panel,  and  also  the  red  cross — and  this 
cross  is  of  course  always  red,  too,  in  order  to  make 
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the  idea  distinctive.  The  red  cross  also  appears  on 
all  of  our  labels,  and  you  will  see  from  the  enclosed 
prescription  check  how  it  is  used  there.  The  cross 
is  likewise  a  familiar  symbol  on  every  circular, 
booklet,  or  folder  that  we  may  have  printed. 


■%-" 


a. 


BIF.ASE     PRESENT    THIS    CHECK  WHEN     ^ 
CALLING     FOR    YOUB  PRESCRIPTION 


We  use  five  newspaper  advertisements  regularly ; 
we  have  on  every  road  for  seven  miles  out  mile 
posts  a  mile  apart,  set  six  feet  from  the  wagon 
road ;  and  in  both  instances  the  red  cross  is  always  a 
conspicuous  feature.  It  is  used  also  on  our  prescrip- 
tion blanks :  in  this  case  we  use  the  symbol  only,  and 
do  not  put  our  own  name  on  the  blank.  Hanging 
over  the  store  entrance  is  a  large  electric  sign  bear- 
ing the  simple  legend  of  "DRUGS,"  and  under  it 
the  customary  cross,  in  this  instance,  of  course, 
illuminated. 

In  this  way  we  teach  the  public,  both  urban  and 
suburban,  that  the  red  cross  store  is  the  place  to 
come  for  drugs,  and  they  have  grown  accustomed  to 
the  thought  that  the  cross  is  the  symbol  of  quality 
and  accuracy.  Albert  E.  Globensky, 

President  American  Drug  Co. 
Traverse  City,  Michigan. 


HIS  METHOD  OF  SELLING  PERFUME. 

To  the  Editors : 

On  reading  over  the  April  Bulletin  to-day  I 
noticed  that  it  contained  a  great  many  good  sug- 
gestions from  different  druggists.  This  moves  me 
to  mention  one  which  I  feel  sure  would  increase  the 
perfume  trade  of  any  store. 

We  took  a  good  lasting  perfume,  called  it  "Love 
in  the  Mist,"  had  small  samples  put  on  a  card,  and 
on  our  opening  day  gave  each  lady  one  of  these. 
We  followed  this  up  by  perfuming  each  seat  in  the 
opera  house  and  by  instructing  the  ushers  to  tell 
the  people  that  the  house  was  perfumed  with  our 
"Love  in  the  Mist."  Of  course  we  advertised  it 
also  on  the  theater  programme.  The  next  evening 
we  had  an  article  in  the  papers  about  it,  and  on  the 
following  day  sold  over  a  pint  of  the  product. 

Then  when  the  first  large  dance  in  our  town  was 
held  we  told  the  promoters  to  advertise  that  we 
would  perfume  each  couple  during  the  grand  march. 
We  had  a  large  sign  in  the  hall  telling  about  the 


perfume,  and  as  each  couple  separated  during  the 
march  we  scented  them  up  to  the  queen's  taste! 
This  got  everybody  to  talking  about  our  store  and 
our  perfume. 

Every  lady  who  enters  our  store  has  some  per- 
fume put  on  her  handkerchief  or  person  if  she 
wishes  it.  By  these  several  means  we  have  managed 
to  sell  sixty  pints  of  high-class  perfume  during  the 
first  fifteen  months  of  our  business  in  a  town  of 
not  over  20,000  people.  A.  J.  Robsen. 

Freeport,   Illinois. 


BORROWING  A  CLERK. 

To  the  Editors : 

Perhaps  the  enclosed  letter  may  be  of  interest  to 


^ff^A    yi^f^^    /c*yrLri    -^U^y^^nJl^  'VlT^^'^ 


jmy^  j6,ouyi  <oi/^lA^ 


such  of  your  readers  as  may  wish  to  borrow  a  good 
drug  clerk  this  summer.  C.  Busey. 

Lowe,  Idaho.  , 


A  SODA  FOUNTAIN  OPENING. 

To  the  Editors : 

We  were  very  much  interested  in  "The  Trav- 
eler's" account  in  last  month's  Bulletin  of  soda- 
fountain  openings  which  had  been  held  last  year  in 
various  parts  of  the  country.  We  had  an  opening 
ourselves  the  other  day,  and  we  are  sending  you  an 
account  of  it,  trusting  that  some  of  our  Bulletin 
friends  may  profit  by  our  experience. 

We  first  advertised  the  opening  in  the  local  weekly 
paper,  taking  a  fourth  page,  and  also  securing  from 
the  editor  a  half-column  write-up  in  the  text.  Then 
we  sent  out  invitations  telling  our  friends  that  the 
store  would  be  appropriately  decorated,  that  a  spe- 
cial musical  programme  would  be  rendered,  that  a 
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beautiful  carnation  would  be  given  to  each  lady  dur- 
ing the  evening,  and  that  each  gentleman  would  be 
presented  with  a  cigar.  It  is  our  opinion  that  the 
giving  of  free  soda  carries  an  idea  of  cheapness : 
under  such  conditions  you  will  only  get  small  boys 
to  call,  and  this  will  cause  the  whole  affair  to  degen- 
erate into  a  scramble  for  free  soda.  The  cigar  and 
carnation  proposition,  on  the  other  hand,  appeals  to 
the  best  trade  of  any  town  or  city. 

We  advertised  that  the  opening  would  begin  at 
G.30.  Promptly  at  that  hour  the  people  began  to 
come  in,  and  by  9  o'clock  the  store  was  packed  full 
of  the  best  and  most  influential  persons  of  our  city. 
They  were  all  pleased  and  spoke  in  praise  of  the 
beautiful  decorations  of  the  store.  It  happened 
unfortunately  to  be  a  cold  evening,  and  it  was  quite 
a  novelty  to  see  people  at  a  soda  fountain  opening 
compelled  to  wear  overcoats  and  furs.  Neverthe- 
less they  came,  heard  the  music,  saw  the  decora- 
tions, and  ate  and  drank  at  our  fountain.  The  first 
impression  they  received  was  a  pleasant  one,  and 
the  little  token  we  presented  them  will  bind  their 
friendship  to  our  store  in  a  way  that  nothing  else 
-ould  do. 

Lest  it  may  be  thought  that  su'ch  an  opening  is 
expensive,  we  may  say  that  it  was  one  of  the  cheap- 
est advertisements  we  have  had  in  a  long  time.  The 
whole  expenditure  was  less  than  $25,  and  at  least 
ir)00  people  visited  our  store  that  evening. 

W.  F.  NoRRis's  Pharmacy, 
R.   NoRRis,   .\dvertising  Manager. 

South    Whitley,    Indiana. 


THOROUGH   AND    COMPLETE. 

'  the  Editors : 

The  enclosed  order  we  received  this  morning  and 


/?.  lb'.  /8 .  /o..  r. /j- 
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is  all  for  one  family!     They  evidently  intend  hav- 
ing a  general  spring  housecleaning! 

Sutton  Bros. 

Mobile,  Ala. 


IS  IT  READ? 


To  the  Editors : 

I  was  very  much  pleased  at  your  appreciation 
of  my  little  booklet  on  "Smoke  Talk"  in  the  Febru- 
ary Bulletin.  I  wish,  only  for  your  sake,  that  I  had 
saved  the  letters  which  came  to  me  from  Bulletin 
subscribers  requesting  copies  of  the  booklet.  Almost 
every  State  in  the  Union  was  represented — Maine, 
California,  Texas,  and  Florida  among  them.  This 
would  have  demonstrated  to  you  beyond  question 
how  much  the  Bulletin  is  read,  not  alone  by  pro- 
prietors, but  by  clerks  as  well,  for  more  than  a  third 
of  the  inquiries  came  from  the  latter  class. 

Frederick  G.  Koch. 

Mamaroneck,  New  York. 


ENGLISH  AS  SHE  IS  WROTE. 

To  the  Editors : 

Enclosed  please  find  an  order  which  was  recently 


sent  to  us  by  a  customer. 
some  of  your  readers. 


It  may  possibly  amuse 
A  Subscriber. 


To  the  Editors : 

I  am  not  a  retail  pharmacist  or  even  a  physician, 
but  I  am  a  subscriber  to  and  a  reader  of  the  Bulle- 
tin OF  Pharmacy,  and  to  my  mind  it  is  the  best 
and  most  entertaining  all-around  druggist's  journal 
in  the  language. 

John  R.  Barrett. 

Chicago,  Illinois. 
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BUSINESS    HINTS. 


The  Editors  of  the  Bulletin  would  like  to  have  readers  send 
them,  for  description  and  criticism  in  this  department,  nezvs- 
paper  advertisements,  booklets,  circulars,  and  other  advertis- 
ing matter  which  they  have  recently  utilized. 

Working  up  a  Telephone  Order  Business. — 

Andrew  R.  Cunningham,  located  at  264  Jos.  Cam- 
pau  Avenue  in  Detroit,  has  recently  issued  a  series 
of  mailing  cards  for  the  purpose  of  increasing  his 
telephone   order   trade   and   thereby   enlarging   his 


PoitOffic«Si«uooNo  26. 
Ltitcn  %bA  P«ck«tte* 


I 


MAKE  USE  OF  IT 

OUR  free  delivery  service  wu  ettabli*he<l  for  the 
benefit  c^  all  m  this  neighborhood,  especially  those  who 
have  telephones.  You  can  call  u«  up  at  any  time,  and 
shortly  have  delivered  at  your  door  whatever  you  need  in 
the  line  of  dru,^  or  sundnes.  V(/e  are  willing  ^so  to 
call  for  as  well  as  deliver  prescnptjons. 

Andrew  R.  Cunningham.     '""^St" 

Telephone  Emi  7 1  Coi    Jot.  CuDp«u  And  Montoc  Ave. 


business  territory.  As  long  as  people  can  order 
goods  by  'phone  and  have  them  promptly  delivered, 
the  element  of  distance  from  the  store  does  not  mat- 


USE   YOUR  -PHONE. 

There  is  at  any  tune  apt  to  be  an  emergency  need 
for  drug  store  goods.  No  messenger  may  be  at  hand,  nor 
is  one  needed.  Just  step  to  the  telephone  and  tell  us  what 
IS  wanted.  We  will  send  it  to  you  promptly  and  the  price 
will  be  jUst  the  same  as  though  the  purchase  was  made  at 
the  store,  ^on'i  hesitate  because  you  may  not  Le  a  regular 
'   customer  a.=  lSis  service  is  (or  everybodv. 

ANDREW  R.  CUNNINGHAM.    Prescnpnon  Druggui. 

:a4  JOS.  CA.MPAU  AVE.  0.m«  Monro, 


ter ;  and  thus  the  druggist  with  a  good  delivery  ser- 
vice has  an  opportunity  of  reaching  out  successfully 
beyond   his    own    immediate    neighborhood.      The 


Be  Sure  to  Telephone 
EAST  71 


How  Our  Delivery  Ser- 
vice  Can  Help  You 

For  instance  should  you  havt  a 
headache  with  nothing  at  hand  lo 
relieve  il.  fust  step  to  the  telephone 
Uld  ask  us  lo  send  a  package  of  Cunningham'.  Headache  Powders,  tn  a  minuleor 
•o  a  meuenget  will  be  on  his  way  wilh  them.  It  you  have  a  perscripUon  to  be  filled. 
we  wiU  send  for  it  and  return  with  the  medicine.  In  fact,  whatever  you  requir-'  from  a 
dmg  store  can  be  ordered  by  telephone.  It  will  reach  you  in  a  hurry  and  ihe  price 
will  be  the  same  as  though  you 

Pom  Ofico  SutioB  No.  26. 

MoBoy  Ofd^n  liuwd. 

I^cucff  ud  Padiafe*  IVgttlercd. 


came  \n  the  store  yourself 

Andrew  R.  Cunmnghan 

Teleplwne  Eul7I        Cot   J 

.      Prescripfion  Druggist 
*  O.-npau  and  Monrot  Ave 

mailing  cards  were  printed  on  the  backs  of  ordinary 
government  postals,  and  were  sent  out  at  intervals 
of  a  week  apart.  There  were  one  or  two  others  in 
the   series   in   addition   to   those   here   reproduced. 


Another  was  shown  on  page  34  of  the  Bulletin 
for  January;  and  in  this  connection  we  may  also 
refer  to  the  letter  which  appeared  on  page  163  of 
the  April  Bulletin  from  Mr.  Carter,  of  Indian- 
apolis, in  which  druggists  were  advised  to  push 
their  telephone  order  business  as  a  means  of  greatly 
increasing  their  trade. 

A  Soda  Scheme. —  'J\ 

All  last  summer  Mr.  Cooban,  of  Chicago,  oper- 
ated a  prize  scheme  which  greatly  increased  his 
soda  trade.  Every  purchaser  of  a  glass  of  soda 
was  given  the  privilege  of  guessing  on  the  number 
of  pills  contained  in  a  bottle  in  the  show  window, 
and  each  week  a  five  pound  box  of  Huyler's  best 
candy  was  given  to  the  person  making  the  nearest 
guess.  This  both  increased  the  sale  of  soda  and  the 
sale  of  Huyler's  candy.  The  prize  was  one  which 
was  worth  getting  interested  over;  and  in  fact  it 
pays  to  give  something  worth  while  in  schemes  of 
this  kind  if  they  are  to  yield  returns.  Of  course 
the  thing  was  well  advertised  throughout  the  entire 
season  by  means  of  window  posters,  circulars, 
counter  slips,  personal  references,  and  so  on :  this 
was  vital  to  the  thorough  success  of  the  scheme. 
The  pills  were  counted  every  Saturday  night  by  a 
boy  who  sat  in  the  window :  of  course  it  took  him 
two  or  three  hours  to  do  the  job,  and  meanwhile  a 
large  crowd  gathered  outside,  most  of  whom  had 
to  get  thirsty  ,  very  frequently !  One  incidental 
advantage  was  that  names  were  gotten  in  this  way 
which  served  admirably  as  a  mailing  list  for  other 
purposes  later  on.  Mr.  Cooban  says  that  it  is  a 
scheme  which  has  to  be  pushed  hard,  advertised 
extensively,  and  as  many  people  as  possible  inter- 
ested in  if  it  is  to  prove  the  brilliant  success  that  it 
should :  the  returns  thus  far  more  than  justify  the 
trouble  and  the  expense. 

Selling  Toilet  Soaps.— 

Minor  E.  Keyes,  the  successful  and  hustling 
Detroit  druggist  at  204  Jos.  Campau  Avenue,  made 
a  special  drive  this  spring  on  the  Colgate  line  of 
toilet  soaps.  He  carries  a  full  stock  of  these  goods, 
and  the  manufacturers  supplied  him  with  cuts  of 
every  soap  in  the  list.  With  the  aid  of  these  Mr. 
Keyes  got  up  a  very  neat  six-page  folder,  mention- 
ing, illustrating,  briefly  describing,  and  giving  the 
price  of  each  soap.  The  folder  bore  the  clever  title 
on  the  front  cover  of  "Soap  Bubbles,"  and  the 
printer   made   a   very   artistic   cover   design.      And 


I 


I 


BULLETIN  OF  PHARMACY 


209 


then  Mr.  Keyes,  in  order  to  make  the  scheme  bring 
immediate  and  effective  results,  enclosed  in  each 
folder  a  slip  offering  special  prices  on  every  one  of 
the  soaps  for  the  week.  This  circular  was  printed 
in  red  ink  to  make  it  more  conspicuous,  the  folder 
itself  being  printed  in  green  on  a  very  nice  quality 
of  rough  white  stock. 

A  Soda  Menu  Card. — 

The  neat  card  shown  in  the  accompanying  engrav- 
ing was  gotten  up  last  year  by  W.  E.  Sherriff,  of 
sworth,  Kansas,  and  was  sent  out  by  mail  to  a 


K6NU 


SberdfE'8 
Soba   Fountain 


FBUIT  SUNDAE  NUT   SUNDAE 

NUT  FRAPPE 
MAPLE  FUDGE 

CHOCOLATE  BUSHEA 
LIME  ADC         PINEAPPLE  SMASH 
TURKISH   SHERBET 

FAIRY    PUNCH 
CARAMEL   SUNDAE 
BONNIE   BELLE   CREAM 
COCO  COLA 

LIME  JUICE  AND   KOLA 
MINERAL    WATERS 

Cuc85ap.  fTny)  10,  u:)04 


select  list  of  people.  The  color  scheme  was  gold  and 
white,  and  the  word  "Menu"  at  the  top  was 
embossed     The  card  was  3J4  by  5^/2  inches  in  size. 

Pushing  the  Sale  of  Tooth-powder. — 

I  We  have  just  received  a  circular  from  John  F. 
pford  &  Co.,  of  York  Village,  Maine,  containing, 
bng  other  things,  the  following  special  offer : 
I  SAVE  MONEY! 

,  In  order  that  every  one  may  have  a  chance  to  try  our 
Superior  Antiseptic  Tooth  Powder,  we  will  give  every  one 
returning  this  slip,  properly  filled  out  with  Name,  Address, 
and  10  cents,  a  full-sized  box  of  Powder,  the  regular  retail 
price  of  which  is  25  cents.  30  cents  entitles  you  to  a  box  of 
Too'.h  Powder  and  your  choice  of  our  25-cent  Tooth  Brushes. 

Blank  spaces  were  left  for  the  name  and  address 
of  the  patron,  and  the  announcement  was  made  that 
**If  the  goods  are  to  be  sent  by  mail  four  cents  for 
postage  should  be  enclosed." 


Introducing  a  New  Specialty. — 

The  envelope  slips  represented  in  the  attached 
etching  have  recently  been  sent  out  through  the 
mails  by  the  Central  Drug  Co.,  of  Detroit.  Mr. 
Burke,  the  president  of  the  company,  is  convinced 
that  this  scheme  is  by  all  means  the  best  for  intro- 
ducing a  new  specialty.  It  will  be  observed  that  not 
a  sample  of  the  product  will  be  given  away,  but  a 
regular  25-cent  package.  This  makes  it  worth  while 
for  the  recipient  to  accept  the  proposition,  and  the 
returns  are  consequently  very  large.  In  a  surpris- 
ing number  of  instances  Mr.  Burke  has  found  per- 


STOF* 
THAT 
COUGH 


Central   Drug  Co. 

Procresslva    Drusalsts 


On  pm«nution  of  this  ordef  sidnrd  uith  your  namr 

anj  aJdrc>s,  the  tx^afer 

Will  rtcrive  One  Twrniyftve  Cmt  Bottle  ol  Campball'a  Cough  Mucilage 
•  itheul  chirce. 

Wc  are  doing  tint  lo  acquaint  you  with  thit  most  satisfactory  ptepiratinn   tor 
Coughs  aiK)  ColJs 

MaaM*  taa  taBa  .       _  ...  THE  dNTRAL  DRUG  CO 


manent  friends  for  the  product  are  gained,  and  that 
new  customers  are  likewise  secured.  The  distribu- 
tion of  slips  of  this  kind  suggests  the  question  of 
mailing  lists,  and  we  may  say  that  an  article  was 
printed  on  page  102  of  last  month's  Bulletin 
showing  how  the  several  mailing  lists  used  by  the 
Central  Drug  Co.  are  compiled.  The  company,  for 
instance,  has  a  mailing  list  for  specialties,  one  for 
cigars  and  tobacco,  one  for  toilet  goods,  one  for 
products  like  ginger  ale,  etc.,  etc. 

A  Weekly  Bargain  Counter. — 

One  druggist  avers,  says  The  Spatula,  that  he  has 
found  the  weekly  bargain  counter  a  great  help  in 
stimulating  trade  among  his  feminine  patrons.  His 
plan  is  to  advertise  a  special  run  on  some  one  article 
in  common  demand,  such  as  vaselin,  cold  cream, 
tooth  paste,  etc.,  on  a  certain  day  each  week.  His 
patrons  look  forward  to  this  weekly  bargain  day, 
and  scan  his  newspaper  ads  and  his  windows  to 
see  what  is  offered. 

A  Soap  Placard. — 

A  window  in  a  store  in  Albany,  N.  Y.,  says  The 
Spatula,  was  entirely  filled  with  toilet  soap,  with  a 
placard  in  the  center  reading:  "We  do  not  sell  this 
soap!    It  sells  itself.    10  cents  a  box." 
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PRACTICAL  PHARMACY. 


A  Formula  File. — 


Joseph  F.  Hostelley  (Druggists  Circular)  sug- 
gests a  method  of  keeping  formulas  that  are  fre- 
quently consulted.  The  formulas  are  written  on 
pieces  of  cardboard  and  slipped  into  a  pocket  on 
the  inner  side  of  a  closet  door  or  other  handy 
position  away  from  dust  and  flies.  This  pocket 
is  made  from  a  small  wooden  or  pasteboard  box. 
The  cards  on  which  the  formulas  are  recorded 
gradually  increase  in  height  from  the  front  by 
narrow  margins.  Across  the  top  of  each  card 
appears  the  title  of  the  formula  thereon.     In  one 


of  the  upper  corners  each  card  is  numbered,  that 
it  may  be  quickly  replaced  in  its  proper  position. 
A  new  formula  card  is  cut  to  stand  a  little  above 
the  highest  card  in  the  pocket  and  numbered  one 
higher.  When  a  formula  is  to  be  followed  in  mak- 
ing up  some  preparation  for  stock,  the  proper  card 
is  selected  in  a  trice  and  the  work  quickly  begun. 
There  is  no  book  to  be  held  open  on  the  counter, 
in  the  way,  no  prized  volume  exposed  where  liquids 
are  splashed  and  spilled — just  a  single  piece  of 
cardboard  that  may  be  easily  renewed  when  soiled 
or  when  modifications  are  to  be  made  in  a  formula. 


Two  Elixirs. — 

H.  C.  Bradford  (Merck's  Report)  offers  the  two 
following  formulas  as  being  excellent: 

ELIXIR  ACETANILID. 

Acetanilid     384  grains. 

Caffeine  alkaloid    64  grains. 

Solut.   saccharin    1  fluidounce. 

Alcohol     6  fluidounces. 

Simple  elixir   to  make  16  fluidounces. 

Dissolve  the  acetanilid  and  caffeine  in  the  alcohol,  add 
the  other  ingredients,  and  filter. 

This  may  be  colored  if  desired,  a  little  cudbear 
making  a  very  nice  color.  This  would  make  a  fine 
liquid  headache  cure. 

ELIXIR  THREE  CHLORIDES. 

This  article  is  sold  extensively.  The  following 
formula  produces  an  article  which  is  the  equal  of 
any  in  all  respects : 

Corrosive   sublimate    1  grain. 

Solut.    arsenic   chloride    1  fluidounce. 

Tinct.   iron  chloride    2  fluidounces. 

Aromatic    elixir    4  fluidounces. 

Water  to  make  IG  fluidounces. 

Foot  Powder  Used  by  the  German  Army. — 

The  composition  of  the  foot  powder  used  by  the 
German  army  is  said  to  be 

Salicylic   acid    1  part. 

Corn    starch 3  parts. 

It  appears  to  the  Western  Druggist  that  this  con- 
tains too  large  a  proportion  of  salicylic  acid  and 
so  it  prefers  the  German  Pharmacopoeia  pulvis 
salicylicus  cum  talco,  which  contains 

Salicylic  acid   3  parts. 

Wheat    starch    10  parts. 

Talcum 87  parts. 

All  ingredients  should  be  in  very  fine  powder. 
Corn  starch  may  be  substituted  for  the  wheat  starch. 

A  Good  Fertilizer. — 

This  is  the  season  of  the  year  when  a  considerable 
sale  may  be  worked  up  by  every  druggist  on  a  good 
fertilizer,  especially  for  garden  use.  Here  is  an 
excellent  formula  of  the  customary  type : 


Powdered   bone    20  pounds. 

Sodium    nitrate    5  pounds. 

Potassium  chloride    4  pounds. 

Ammonium    sulphate    3  pounds. 


1 
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This  product  could  be  put  up  in  carton  packa 
nicely  printed,  displayed  on  the  counter,  and  made 
mto  a  very  good  selling  specialty. 
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Elixir  of  Terpin  Hydrate. — 

The  following  formula  is  contributed  to  the  Phar- 

Iceutical  Era  by  J.  T.  Davison : 
Terpin    hydrate    128  grains. 
Saccharin     2  grains. 
Alcohol    6  fluidounces. 
Glycerin    2  fluidounces. 
Simple  elixir,  sufficient  to  make 1  pint. 
Reduce  the  terpin  hydrate  and  saccharin  to  fine  powder 
and  dissolve  them  in  the  alcohol ;  add  the  glycerin  and  then 
sufficient  simple  elixir  to  make  one  pint.     Filter. 

In  this  and  other  formulas  for  elixirs  where  haste 
is  not  necessary,  it  is  good  practice  to  allow  the  mix- 
ture to  stand  twenty-four  hours  or  so  before  filtra- 
tion. 

«r  of  Terpin  Hydrate  with  Wild  Cherry.— 
rancis  Hemm  gave  some  formulas  at  the  last 
meeting  of  the  Missouri   Pharmaceutical  Associa- 
tion for  this  combination,  of  which  the  following  is 

a  specimen: 

Terpin  hydrate,  powdered 256  grains. 

Alcohol    deodorized    12  fluidounces. 

Fl.  ext.  wild  cherry,  U.  S.  P. ..2  fluidounces. 

Glycerin     2  fluidounces. 

Tinct.  vanilla,  U.  S.  P. 2  fluidrachms. 

Dissolve  the  terpin  hydrate  in  the"  alcohol,  add  the  glycerin. 
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fluid  extract  of  wild  cherry,  and  the  tincture  of  vanilla. 
Mix  thoroughly,  and  incorporate  with  the  above  quantity  two 
drachms  of  powdered  pumice  and  filter  through  a  well  wetted 
filter,   refiltering  if  necessary  until  brilliantly  clear. 

Note. — Each  fluidrachm  contains  two  grains  of 
terpin  hydrate  and  seven  and  a  half  minims  of  fluid 
extract  of  wild  cherry  bark  of  the  United  States 
Pharmacopoeia. 

In  order  to  include  codeine  in  this  combination 
dissolve  16  grains  of  codeine  phosphate  in  y^  ounce 
of  water  and  add  to  a  pint  of  the  elixir.  Thus 
each  fluidrachm  will  contain  one-eighth  grain  of  the 
codeine  salt. 

Detection  of  Acacia  in  Powdered  Tragacanth. — 

E.  Paget  {Report  de  Phartn.)  reports  that,  hav- 
ing had  occasion  to  examine  a  sample  of  powdered 
tragacanth  suspected  to  contain  acacia,  he  was  led  to 
ascertain  whether  or  not  tragacanth  contained  an 
oxydase,  like  that  present  in  acacia,  capable  of  ren- 
dering brown  an  aqueous  solution  of  guaiacol  in 
the  presence  of  hydrogen  peroxide.  Tests  carried 
out  with  the  cold  unfiltered  solutions  of  the  gum 
gave  negative  results,  a  fact  which  permits  of  the 
detection  of  any  acacia  present.  The  test  is  per- 
formed as  follows :     A  1 :30  solution  of  the  sus- 


An  a.  Ph.  a.  Group.— Elsewhere  In  this  number  of  the  Bullktik  the  editors  have  pleasure  in  presenting  a  very  interesting  sketch  of  President 
li^al  of  ihe  A.  Ph.  A.,  at  the  hands  of  his  friend.  Prof.  George  B.  Kauffman.  of  Columbus,  Ohio.  Here  President  Deal  is  shown  in  a  snapshot  taken 
last  fall  at  the  Kan-sas  City  meeting  of  the  Association.  An  afternoon  was  being  spent  at  Kort  Leavenworth,  and  the  delegates  were  walking  up  to  the 
Kort  from  the  little  station  down  the  hill.  Mr.  Hynson,  a  prominent  member  of  the  A.  Ph.  A.,  is  seen  striding  along  at  the  left  of  our  picture;  next 
him  is  President  Beal;  in  the  rear  walks  Prof.  Daniel  Base,  of  the  Maryland  College  of  Pharmacy;  while  the  fourth  figure,  with  camera  strung  oy^c 
shoulder  and  tripod  in  hand,  ia  Master  George  Beal. 
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pected  gum,  made  without  heat,  is  mixed  with  an 
equal  volume  of  a  1 :100  aqueous  solution  of 
guaiacol;  a  drop  of  hydrogen  peroxide  is  then 
added,  and  the  mixture  shaken.  If  acacia  is  present, 
the  mixture  rapidly  acquires  a  brown  color,  whereas 
if  the  tragacanth  is  pure,  the  mixture  remains  color- 
less. ~     . 

Coating  Pills  with  Gelatin. — 

H.  A.  B.  Dunning  (Druggists  Circular)  remarks 
that  while  pill  coating  is  almost  a  lost  art  in  the 
pharmacy,  there  are  yet  occasions  when  it  needs 
to  be  practiced.  He  gives  the  following  process 
forcoating  pills  with  gelatin:  The  solution  is  made 
by  soaking  shredded  gelatin  in  an  equal  part  of 
water  until  it  becomes  soft.  The  mixture  is  then 
warmed  on  a  water  bath  and  a  third  equal  part  of 
mucilage  of  acacia  is  added  and  further  heated  until 
solution  is  effected.  The  solution  is  then  strained, 
after  which  it  is  kept  fluid  on  a  water  bath,  while 
the  pills  on  the  points  of  fine  needles  are  dipped 
below  the  surface  of  the  gelatin  solution  and  then 
withdrawn.     The  pill  is  held  pointing  downward 


until  a  drop  forms  on  the  under  surface,  which  is 
taken  off  by  touching  with  a  piece  of  cardboard. 
The  needle  is  then  turned  for  a  few  minutes  between 
.the  fingers,  and  finally  the  short  end  of  the  needle 
is  stuck  through  cardboard  standing  nearly  vertical. 
The  gelatin  solution  must  not  be  too  thin,  but  yet 
must  be  only  so  thick  as  to  allow  the  solution  to 
come  off  in  thick  drops  when  the  pill  is  withdrawn. 
The  solution  is  kept  of  the  proper  consistency  by 
the  addition  of  water  to  take  the  place  of  that  which 
evaporates. 

The  Use  of  Gauze  for  Straining  Purposes. — 

H.  A.  B.  Dunning,  in  a  paper  in  the  Druggists 
Circular,  suggested  the  use  of  finely  meshed  bandage 
gauze  to  replace  cotton  for  thick  straining,  when  the 
matter  to  be  removed  was  small  solid  particles.  He 
now  asserts  that  instead  of  using  the  roll  of  gauze, 
which  has  to  be  clipped  into  small  pieces  as  desired, 
it  will  be  found  more  economical  to  cut  the  gauze 
into  3-inch  squares  and  use  these  squares  in  a  gutta- 
percha sectional  straining  funnel.  Each  square  of 
gauze  is  thrown  away  after  use. 


An  a.  Ph.  A.  Vision  of  Beauty.— Before  some  misogynist,  immune  to  the  charms  of  womankind,  rises  to  aslc  ivliy  this  picture  is  printed  in  a  ■! 
pliarmaceutical  journal,  let  us  hasten  to  explain  that  it  was  "snapped"  last  fall  at  the  meeting  of  the  American  Pharmaceutical  Association  in  Kansas  "I 
City  and  represents  the  sisters,  daughters  and  "friends"  of  prominent  members  of  that  society..  One  of  the  pleasing  entertoinment  features  of  the 
meeting  was  a  tally-ho  ride  around  the  beautiful  boulevard  and  park  system  of  Kansas  City;  and  our  picture  shows  one  of  the  coaches  with  its  fair 
occupants.  Miss  Gertrude  Fleischman,  seen  seated  in  the  extreme  rear" of  the  coach,  was  chairman  of  the  Young  Ladies'  Committee,  and  was  acting  1 
as  hostess  on  this  occasion.  On  the  same  seat  with  her  was  Miss  Mayme  Miller,  also  a  member  of  the  committee.  Miss  Fleischman  is  the  daughter  of  j 
August  Fleischman,  a  well-known  pharmacist  of  Kansas  City,  and  a  former  member  of  the  State  Board  of  Pharmacy,  while  Miss  Miller  is  the  sister-  ' 
in-law  of  Joseph  C.  Wirthman,  who  was  the  local  secretary  at  the  Kansas  City  meeting. 
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;OTANY  and  MATERIA  MEDICA 

Monthly  review  by  Olivkr  A.  Faxweix. 

Adulteration  of  Drugs. — 

According  to  the  Apotheker  Zeitung  J.  M.  Y. 
Guindal  has  found  that  the  roots  of  the  following 
plants  are  used  as  adulterants  of  arnica  root :  Inula 
montana,  L  oculis-cristi,  I.  nelenoides,  and  /. 
Britannica;  several  species  of  Tragopogon,  Scnecio, 
Hypochccris,  Calendula,  Asterisciis,  Doronichum, 
and  Jasione  glutinosa. 

tWe  have  received  from  New  York  a  sample  of  a 
ipment  of  crude  drug  emanating  from  Brazil  and 
rporting  to  be  ipecac.  The  sample  before  us  con- 
ts  of  three  distinct  roots,  none  of  which  bears  any 
perficial  resemblance  to  the  official  variety.  Need- 
s  to  say  the  lot  was  not  admitted  into  the  country 
by  the  customs  officials.  The  identity  of  the  roots 
is  unknown. 

Micrococcus  Rhcumaticus. — 

According  to  the  British  Medical  Journal,  J.  M. 
Beattie  has  repeated  the  experiments  of  Beaton  and 
Walker,  confirming  the  results  obtained  by  them 
as  to  the  cultural  and  microscopical  characteristics 
of  the  rheumatism  germ.  Micrococcus  rhcumaticus. 
The  Micrococcus  is  smaller  than  the  ordinary 
streptococcus,  and  occurs  in  pairs  or  short  chains; 
it  retains  Gram's  stain,  and  all  ordinary  dyes  will 
stain  it;  when  injected  mto  animals  it  produces 
polyarthitis,  endocarditis,  and  chorea;  it  does  not 
produce  pus;  it  produces  in  animals  lesions  similar 
to  those  of  acute  rheumatism  in  man,  and  can  be 
recovered   in   pure  cultures   from   these  lesions   as 


well  as  from  typically  acute  rheumatism.  It  would 
therefore  seem  that  the  Micrococcus  rheumaiicus  is 
a  distinct  specific  organism,  and  in  all  probability 
is  the  chief  factor  in  producing  acute  rheumatism. 

False  Calumba  Root. — 

Under  "Museum  Notes"  in  the  Pharmaceutical 
Journal  Mr.  E.  M.  Holmes,  following  in  the  foot- 
steps of  the  pharmacists  of  America  and  France, 
offers  the  suggestion  of  substituting  Pilocarpus 
microphylla  for  Pilocarpus  Jaborandi  in  the  next 
edition  of  the  British  Pharmacopceia.  He  also 
announces  that  the  false  calumba  root  reported  in 
the  Journal  for  1901  is  only  an  exceptionally  woody 
form  of  the  true  calumba  root.  He  further  states 
that  there  has  appeared  upon  the  London  market 
a  number  of  bales  of  a  bark  in  large  quilled  pieces 
which  has  been  referred  to  Cinnamomum  pedati- 
nervum  Meisn.  (wild  cinnamon)  of  the  Fiji  Islands. 
The  quills  are  from  15  to  30  centimeters  long  by 
3  to  7  centimeters  wide  and  3  to  5  millimeters  thick; 
the  bark  yields  from  40  to  50  per  cent  of  linalool 
and  safrol. 

Pilocarpine  in  Strychnine  Poisoning.— 

Meltzer  and  Salant,  in  attempting  to  prove  the 
assertion  that  recovery  from  strychnine  poisoning 
had  been  brought  about  by  hydrochloride  of  pilocar- 
pine used  hypodermically,  have  found  (Journal  of 
the  American  Medical  Association)  by  experiments 
performed  upon  rabbits  and  frogs  that  pilocarpine 
is  strongly  contraindicated,  and  are  therefore  of  the 
opinion  that  the  asserted  recovery  was  not  due  to 
pilocarpine. 


A  llooM  FuM,  or  Microscopical.  Studints.— This  view  shows  the  students  of  the  School  of  Pharmacy  of  the  University  of  Illinois,  more  generally 
known  as  the  Chicago  College  of  Pharmacy,  at  work  in  the  microscopical  laboratory.  The  college  Is  now  housed  in  a  new  building  and  is  well  equipped 
for  all  kinds  of  laboratory  work.  It  occupies  the  structure  formerly  used  by  the  Chicago  Manual  Training  School  at  the  corner  of  Michigan  Boulevard 
and  13th  Street. 
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NEW  REMEDIES. 


Antidol. — 

Antidol,  says  the  Pharmaceutische  Centralhalle,  is 
a  mixture  of  caffeine,  citric  acid,  salicylic  acid,  and 
dimethyl-phenyl-pyrazolon.  It  is  used  as  a  quieting, 
soothing  agent  with  antiseptic  properties. 

Apnol. — 

According  to  Pharmaceutische  Zeitimg  apnol  is 
a  stable  solution  of  periplocin  (the  glucoside  of  the 
bark  of  Periploca  grccca),  to  which  are  added  a 
small  quantity  of  glycerin,  potassium  iodide,  etc.  It 
is  said  to  be  useful  in  asthmatic  crises,  heart  troubles, 
etc.  Put  on  the  market  by  the  Loewen-Apotheke, 
Munich. 

Cephalopine. — 

An  oily  extract  prepared  in  the  cold,  of  fresh 
nerve  substances,  containing  the  specific  element  of 
the  brain  substance  (myeline,  lecithine,  etc.).  It 
contains  no  alkaloids  precipitable  by  boiling. 

Creosotina. — 

A  derivative  of  refined  beechwood  creosote, 
bound,  under  special  conditions,  with  benzoic  acid  in 
the  presence  of  carbonic  acid.  It  has  a  pleasant 
aromatic  odor  and  seems  to  be  well  tolerated  by  the 
stomach,  possessing  the  antiseptic  properties  of  creo- 
sote, without  the  unpleasant  characteristics  of  the 
latter.     Some  of  the  foremost  clinicians  have  pro- 


nounced in  its  favor,  on  account  of  the  ease  with 
which  it  is  tolerated  and  its  quickness  of  action,  as 
superior  to  any  other  tar  preparation.  Dompi  & 
Adami,  Milan,  are  its  manufacturers. 

Erosan. — 

According  to  its  makers,  Reichold  &  Co.,  Bin- 
ningen-Basel,  erosan  consists  of  potassium  sulph- 
guaiacolate  10  grammes,  distilled  water  30 
grammes,  simple  syrup  105  grammes,  fluid  extract 
of  orange  peel  5  grammes,  morphine  ethylate  30 
centigrammes.  Used  in  disorders  of  the  lungs  and 
air-passages. 

Euporphin. — 

Trade  name  for  apomorphine  methylbromate.  It 
is  used  in  the  treatment  of  consumption  and  lung., 
troubles  in  general,  as  a  succedaneum  for  apomor- 
phine, which  it  resembles  in  its  general  characteris- 
tics, though  it  is  not  so  apt  to  produce  vomiting  in 
case  of  an  overdose,  and  may  be  taken,  it  is  said, 
for  a  much  longer  space  of  time  without  producing 
evil  or  unpleasant  effects.  Put  on  the  market  by 
Riedel,  Berlin. 

Guayalin. — 

This  is  a  benzoic-methylendi-guaiacol  ester.  It  is 
obtained  by  passing  formaldehyde  in  gaseous  form 
through  a  solution  of  benzoic  acid,  guaiacol,  and 
phosphorus  oxychloride.  It  appears  as  a  greenish- 
gray  powder  and  is  used  like  guaiacol. 
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A  Finely  Illuminated  Pharmacy.— This  engraving  shows  the  store  of  Mr.  Benjamin  Rosenzweig,  at  the  corner  of  Fulton  Street  and  Fort  Greene 
Place,  in  Brooklyn.  It  is  perhaps  the  most  effectively  illuminated  pharmacy  in  the  city.  No  one  who  comes  during  the  evening  within  observing 
distance  of  this  store  can  fail  to  be  attracted  by  its  brilliancy;  and  it  goes  without  saying  that  Mr.  Rosenzweig  makes  the  most  of  his  window  and 
store  displays  in  order  to  give  people  something  to  see  after  they  have  been  drawn  thitherward.  Incidentally  it  is  worthy  of  mention  in  this  connec- 
tion that  Mr.  Rosenzweig  has  just  been  elected  treasurer  of  the  newly  organized  Metropolitan  Association  of  Retail  Druggists,  the  local  branch  of  the 
N.  A.  R.  D.    The  foregoing  cut  of  the  pharmacy  is  kindly  loaned  us  by  the  Edison  Electric  Illuminating  Co.  of  Brooklyn. 
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HE  DRUGGIST'S  SPECIALTIES 

In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
l  pharmacist  of  large  experience  in  the  manufacture  and  • 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  zvill  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (3) 
offer  suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties ivhich  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
^hich  are  stated  over  the  adjoining  department  of  "Queries." 

■ 

^B  Chlorodyne. 

^KW.  G.  S. — Here  is  a  formula,  taken  from  Fenner, 
^Bit  will  form  a  clear,  permanent  solution : 

^^K  Morphine   sulphate    15  grains. 

^^ft  Alcohol    1  fluidounce. 

^^H  Chloroform     1  fiuidounce.  . 

^^H  IHuid  extract  of  cannabis  indica  1  fiuidounce. 

^^B  Glycerin     1  fiuidounce. 

^^B  Hydrocyanic   acid,    dilute 1^  minims. 

^^B  Spirit  of  peppermint   15  minims. 

^^BAdix  the  liquids   and   dissolve  the   morphine  salt  in  the 
mixture.    The  dose  is  10  to  30  minims. 

This  is  considerably  stronger  than  your  formula, 
hut  the  dosage  can  be  regulated  accordingly.  The 
quantity  of  morphine  can  be  cut  if  desired  without 
interfering  with  the  solution,  but  if  the  cannabis  is 
reduced  the  difference  must  be  made  up  with  alcohol, 
as  the  addition  of  any  water  will  precipitate  the  can- 
nabis resin. 

i        Flaxseed  and  Glycerin  Cough  Cure. 
.  E.  M.  wishes  a  formula  for  a  cough  cure 
containing  flaxseed  and  glycerin. 

We  have  no  formula  of  this  kind,  neither  can  we 
find  one  in  any  of  the  formularies  at  our  command ; 
however,  it  ought  not  to  be  difficult  to  construct 
"^ncli  a  formula. 

Take  the  old  infusion  of  flaxseed  compound  as  a 
I-asis,  which  was  official  in  the  U.  S.  P.  of  1870: 

COMPOUND    INFUSION    OF    FLAXSEED. 

Flaxseed   J/^  Troy  ounce. 

Licorice  root,  bruised 120  grains. 

Boiling  water    16  fluidounces. 

Macerate  in  a  covered  vessel  for  two  hours  and  strain. 

To  this  can  be  added  an  equal  volume  of  glycerin 
and  such  expectorants  and  sedatives  as  in  your 
judgment  will  meet  your  requirements. 
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Cleaning  Fluids. 

F.  X.  C.  writes  as  follows:  "Will  you  kindly 
advise  me  what  argument  could  be  advanced  in 
favor  of  the  'cleano'  formula  advocated  by  Mr.  Far- 
rington  in  the  March  Bulletin  over  benzine. 
Would  not  the  customer  be  justified  in  saying  that 
the  product  is  plain  benzine,  and  would  he  buy  it  in 
preference  to  benzine  or  gasoline?  Please  publish 
a  formula  for  an  inexpensive  cleaner  for  general 
use." 

The  "cleano"  formula  as  suggested  by  Farring- 
ton  contained  one  drachm  each  of  chloroform,  ether, 
and  oil  of  wintergreen,  and  four  drachms  of  alcohol, 
in  a  quart  of  benzine.  In  our  opinion  the  formula 
speaks  for  itself  and  does  not  require  any  argument. 
The  benzine  is  of  course  the  main  feature  of  the 
mixture,  but  so  modified  as  to  be  more  efficacious 
and  much  less  disagreeable  to  use. 

We  have  found  the  following  formula,  modified 
from  one  in  "Pharmaceutical  Formulas,"  to  give 
satisfaction ;  it  has  been  a  good  seller  with  us : 

A    GOOD   FORMULA. 

Ammonia  water,  4F.   1  fiuidounce. 

Tincture  of  green  soap  3  fluidounces. 

Sal   soda    2  drachms. 

Borax    2  drachms. 

Wood  alcohol  2  fluidounces. 

Water enough  to  make  2  pints. 

Mix. 


[Drawn  for  the  Bulletin  by  W.  A.  Humphries.] 
WISE  ECONOMY. 
Jones:   "I  never  read  the  drug  journals.    It  takes  all  my  time  to  make 
enough  to  pay  my  rent." 

Smith:   "  I  never  subscribed  to  one  either.    I  need  all  my  dollars  to  pay 
interest  on  the  money  I  have  borrowed."  , 
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An  Antiseptic  Solution. 

D.  F.  B.  calls  attention  to  an  error  in  a  formula 
given  in  this  department,  page  481,  1903,  for  an 
antiseptic  solution.  Through  some  oversight  the 
quantity  of  thymol  was  omitted  from  the  formula. 
We  reproduce  the  formula  with  correction : 

Sodium  borate    200  grains. 

Sodium  bicarbonate .200  grains. 

Sodium    benzoate    80  grains. 

Glycerin     3  fluidounces. 

Eucalyptol     . ..'. 4  minims. 

Menthol    3  grains. 

Thymol 5  grains. 

Cudbear     30  grains. 

Oil  of  pinus  pumilio  3  minims. 

Alcohol   4  fluidounces. 

•     Water enough  to  make  16  fluidounces. 

Dissolve  the  eucalyptol,  thymol,  menthol,  and  oil  in  the 
alcohol.  Dissolve  the  salts  in  the  glycerin  and  four  fluid- 
ounces  of  water;  w^hen  effervescence  ceases  mix  the  two 
solutions,  add  the  cudbear  and  sufficient  water  to  make  sixteen 
fluidounces,  macerate  two  hours,  shake  occasionally,  and 
filter. 


"Magic"  Clothes  Cleaner. 

Mr.  C.  R.  Burnette,  of  Mt.  Blanchard,  Ohio, 
uses  the  following  formula : 

Aqua  ammonia    4  fluidounces. 

Alcohol     2  fluidounces. 

Tincture  of  soap  bark  ^  fluidounce. 

Water enough  to  make  16  fluidounces. 

Mix. 

Mr.  Burnette  says  this  will  remove  grease  from 
any  kind  of  fabric  without  injury,  also  spots  on 
clothing,  coat  collars,  etc. 


Book  on  Soap  Specialties;  Lilac  Odor. 

E.  C. — The  "Techno-Chemical  Receipt  Book" 
gives  a  great  deal  of  information  on  soap-making. 
Go  to  some  dealer  in  medical  books  in  New  York  or 
Brooklyn  and  look  over  the  books  on  perfume  and 
soap-making.  You  can  surely  find  one  that  will 
answer  your  requirements. 

There  are  a  .great  many  formulas  for  shaving 
creams,  but  not  having  had  experience  with  any  of 
them  we  are  unable  to  recommend  one.  You  will 
find  one  or  more  in  back  numbers  of  the  Bulletin. 
Consult  the  annual  indexes  in  the  December  issues. 

When  terpin  hydrate  is  boiled  with  sulphuric  or 
glacial  acetic  acid,  a  mixture  of  terpenes  results 
which  is  termed  terpinol.  One  of  these  is  an  alcohol 
called  terpineol,  which  is  separated  by  some  process 


not  given.  This  alcohol  has  a  pleasant  odor  and  is 
used  largely  in  perfumery,  particularly  in  making 
lilac  odors.  Its  trade  name  is  "hyacinthol."  The 
mixed  product,  terpinol,  is  very  cheap,  has  the 
odor  of  lilac,  with  the  disagreeable  odor  of  turpen- 
tine. You  might  be  able  to  make  use  of  it  for  a 
cheap  odor  by  softening  with  rose  geranium  or  some 
other  substance. 


QUERIES. 


Information  is  given  in  this  department  under  the  folloiu- 
ing  conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers;  and  (4) 
names  and  addresses  must  be  afUxed  to  all  communications. 

Baking  Powder. 

W.  C.  H. — Cream  of  tartar  and  sodium  bicar- 
bonate, mixed  in  the  proper  proportions,  yield  a 
baking  powder  which  is  apparently  the  least  objec- 
tionable of  any,  from  a  hygienic  point  of  view,  and 
gives  satisfaction.  As  the  result  of  an  investiga- 
tion of  the  leading  powders  of  the  market.  Cramp- 
ton,  of  the  United  States  Department  of  Agriculture, 
has  proposed  the  following  formula  for  a  cream  of 
tartar  baking  powder : 

Potassium  bitartrate   8  ounces. 

Sodium    bicarbonate    4  ounces. 

Corn-starch    4  ounces. 

The  addition  of  the  starch  answers  the  double 
purpose  of  a  "filler"  to  increase  the  weight,  and  a 
preservative;  the  chemicals  not  keeping  well  when 
mixed  alone.  The  stability  of  the  powder  is 
increased  by  drying  each  ingredient  separately  by 
exposure  to  a  gentle  heat,  mixing  at  once,  and 
immediately  placing  in  bottles  or  cans,  excluding 
access  of  air,  and  consecjuently  moisture. 

A  cheaper  powder  can  be  made  after  the  follow- 
ing formula,  but  it  will  not  be  found  anything  like 
as  satisfactory : 

Ammonium    carbonate,    crystalline.  .6  ounces. 

Tartaric    acid    Yz  pound.         J^Bj 

Alum     1  pound.         "^Hl 

Sodium   bicarbonate    1^  pounds.         '     W 

Starch   (or  flour  or  potato  farina). 2  pounds.  » 

The  ingredients  must  be  pulverized  and  sifted  separately, 
dried  at  a  very  low  temperature,  mixed  in  a  perfectly  dry     1 
room,  and  immediately  packed  with  great  pressure  into  recep-    | 
tacles  and  sealed  air-tight,  to  prevent,  as  nearly  as  possible, 
the  loss  of  ammonia. 
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Cold  Cream  Made  with  Paraffin  Oil. 

.  J.  W.  has  had  difficulty  in  making  cold  cream 
ccordance  with  the  following  formula : 

White   wax    150  parts. 

Paraffin   oil    600  parts. 

Water .240  parts. 

Borax     9  parts. 

Oil   of  geranium    1  part. 

Oil  of  rose  10  to  20  drops. 

J.  W.  says  that  he  made  this  product  once  very 
successfully,   but  on   every  succeeding  occasion   it 

toke"  and  was  an  utter  failure, 
t  will  probably  be  recognized  that  the  formula 
[lat  recommended  several  years  ago  by  Dr.  W.  C. 
lers  and  printed  in  the  Bulletin  at  the  time.  It 
:n  entirely  practical  one  and  we  are  at  a  loss  to 
know  why  our.  correspondent  should  not  have  suc- 
ceeded with  it.  Possibly  the  solution  of  borax  was 
added  to  the  solution  of  wax  and  paraffin  oil  too 
slowly,  or  possibly  the  agitation  was  not  sufficiently 
vigorous.  For  the  sake  of  clearness  we  repeat  the 
instructions  originally  given  by  Dr.  Alpers : 

Dissolve  the  wax  in  the  liquid  petrolatum  by  the  aid  of 
gentle  heat;  in  another  vessel  dissolve  the  borax  in  the 
water ;  bring  both  solutions  to  a  temperature  of  about  140°  F. 
Pour  the  aqueous  solution  into  the  oil,  stir  vigorously  for  two 
or  three  minutes,  add  the  essential  oils,  and  continue  stirring 
until  a  thorough  emulsion  is  produced.  Transfer  to  jars 
before  the  cream  is  set. 


Combined  Toiiiu!^  and  Fixing  Bath  for 
Photographic  Prints. 

T.  M. — Here  are  two  or  three  formulas,  at  least 
•one  of  which  ought  to  serve  your  purpose  success- 

gtfy: 

^^■1)     Hyposulphite   of  soda    .'{  ounces. 

^^B        Nitrate  of  lead  60  grains. 

^^B        Chloride  of  gold   6  grains. 

^^B        Water     24  ounces. 

^^■2)     Hyposulphite  of  soda   200  grammes. 

^^m       Boric   acid    30  grammes. 

^^B        Lead    nitrate    15  grammes. 

^^H  Sulphocyanide    of    ammonium.  .  .20  grammes. 

^^B        Chloride  of  gold,   1  :200   60  Cc. 

^^B        Water     1000  Cc. 

I  (3)     Chloride  of  gold    1  grain. 

Phosphate  of  sodium   15  grains. 

Sulphocyanide   of  ammonium 25  grains. 

Hyposulphite  of  sodium   240  grains. 

Water    2  ounces. 

Dissolve  the  gold  separately  in  a  small  quantity  of  water, 
and  add  it  to  the  other'  solution. 


Novel  Soda  Formulas. 

"Fountain." — The  following  bunch  of  formulas 
is  taken  from  the  Soda  Fountain: 

COCOANUT  FRAPPE. 

Two-thirds  glass  shaved  ice,  two  ounces  orgeat  syrup, 
two  ounces  grated  cocoanut,  one  ounce  vanilla  ice  cream. 
Mix,  fill  with  soda,  mix  again,  sprinkle  cocoanut  on  the  top, 
and  serve  with  straws. 

MINT    ROYAL    FRAPPE. 

One-half  glass  icing,  two  ounces  sweet  mint  syrup;  fill 
with  royal  ruby  champagne,  stir  with  spoon,  'add  a  sprig  of 
mint  and  a  slice  of  orange,  and  serve  with  straws,  napkin, 
and  a  spoon. 

CLARET    CUP. 

Two  ounces  claret  syrup,  one- fourth  glass  shaved  ice. 
Draw  into  twelve-ounce  glass,  add  slice  lemon,  fill  with  coarse 
stream  of  carbonated  water,  stir  with  a  spoon,  and  serve  with 
straws. 

GRAPE   COBBLER. 

Two  ounces  of  Kitro  syrup,  juice  of  one-half  lemon, 
half  glass  cracked  ice,  one  dash  Angostura  bitters,  one-half 
ounce  sherry  wine.    Shake  and  dress  with  slice  of  orange. 

HONEYCOMB    FRAPPE. 

Two-thirds  glass  icing,  three  spoonfuls  honey  in  comb, 
two  ounces  grated  pineapple  pulp.  Fill  solid  with  soda,  stir 
with  spoon,  serve  with  straws  and  napkin. 

ETHEL  BARRY  MORE. 

One-half  ounce  each  rose,  pineapple,  vanilla,  and  orange 
syrups,  one  ounce  sweet  cream,  one-fourth  glass  shaved  ice. 
Shake,  strain,  toss,  and  serve  with  straws. 

MARSH  MALLOW    DELIGHT. 

One-half  ounce  almond  syrup,  one  ounce  raspberry  syrup, 
one  egg,  milk  to  fill  glass,  one-fourth  glass  ice.  Shake,  strain, 
toss,  and  serve. 

OCEAN    BREEZE. 

One-half  ounce  each  of  limeade,  orange,  red  cherry,  aiul 
pineapple  syrup,  three  dashes  lime  juice.  Serve  in  crackt-d 
ice  with  straws. 

NECTAR    FRUIT    FRAPPE. 

One-half  glass  icing,  one  spoonful  peach  ice  cream.  Add 
nectar  fruit  or  peach  pulp,  fill  with  soda,  frappe  thoroughly. 


"Thrush  Fluid." 

O.  and  D. — We  are  not  able  to  find  a  preparation 
under  the  name  of  "Troske  Saft"  or  "Throske  Saft" 
in  either  the  Danish,  Norwegian,  or  Swedish  Phar- 
macoptcias.  So  faf  as  we  can  ascertain,  "thrush 
fluid"  is  indicated,  and  this  is  only  a  general  name 
for  a  Scandinavian  household  remedy  of  honey  and 
borax :  the  proportion  of  borax  is  probably  variable 
— 20  grains  to  the  ounce  of  honey  will  perhaps  result 
in  a  satisfactory  preparation. 
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A  Soda-water  Booklet. 

W.  F.  B. — You  will  find  that  in  an  article 
printed  on  page  225  of  the  Bulletin  for  June, 
1904,  Mr.  Frank  Farrington  gave  the  full  text  for 
a  very  clear  soda-water  booklet,  as  well  as  many 
suggestions  regarding  its  preparation.  Other  arti- 
cles on  the  subject  of  soda  advertising  will  be  found 
in  the  Bulletin  for  the  last  two  or  three  years 
upon  reference  to  the  annual  indexes  printed  at  the 
end  of  each  volume  in  the  December  issue.  Look 
under  the  classified  title  of  "Advertising  Ideas." 

We  may  say,  in  response  to  your  question,  that 
two  writers  of  advertising  matter  for  druggists  are 
represented  in  the  advertising  columns  of  the  Bul- 
letin, and  both  are  reliable  and  efficient.  They  are 
the  M.  P.  Gould  Co.,  990  Nassau  Street,  New  York, 
and  Ulysses  G.  Manning,  South  Bend,  Indiana. 
Either  one  would  be  able  to  get  you  out  a  very 
attractive  soda  booklet. 


Distemper  in  Dogs. 

R.  G.  B. — The  following  two  formulas  for  a  dis- 
temper pill  and  a  distemper  powder  are  borrowed 
from  "Veterinary  Counter  Practice,"  published  in 
London  by  the  Chemist  and  Druggist,  and  consti- 
tuting a  very  valuable  handbook  on  the  subject: 

DISTEMPER     PILLS. 

Quinine    sulphate    1  grain. 

Powdered    ipecac ingrain. 

Extract  of  gentian,  enough  to  mass  and  make 
1   pill. 
A  pill  to  be  given  night  and  morning. 

DISTEMPER    POWDER.      . 

Potassium  nitrate    4  drachms. 

Black    antimony     2  drachms. 

Sulphur     1  drachm. 

Powdered    fennel    1  drachm. 

Ten  to  thirty  grains  for  a  dose,  according  to  the  size  of 
the    dog. 

"Province"  Versus  "Provence"  Oil. 

W.  Bodemann  of  Chicago,  H.  H.  Meyer  of 
Sleepy  Eye,  Minnesota,  Otto  Raubenheimer  of 
Brooklyn,  and  other  gentlemen,  noting  the  refer- 
ence to  "province"  oil  on  page  175  of  this  depart- 
ment for  last  month,  have  suggested  that  what  was 
probably  meant  was  "Provence"  oil.  This  is  an 
olive  oil  from  Provence,  in  the  southern  part  of 
France,  and  is  in  that  country  known  as  "Huile  de 
Provence." 


Wild  Cherry  Bitters. 

J.  R,  B. — The  only  formula  that  we  can  find  for 
a  bitters  containing  wild  cherry  is  the  following : 

Wild  cherry  bark 8  ounces  av. 

Yellow  cinchona  bark   .*  1  ounce  av. 

Orange  peel 2  ounces  av. 

Cardamom  seed  1  ounce  av. 

Canada  snakeroot Yz  ounce  av. 

Diluted  alcohol   sufficient. 

Honey 16  fluidounces. 

Syrup 16  fluidounces. 

Percolate  the  drug:s  in  moderately  fine  powder  with 
diluted  alcohol,  and  when  96  fluidounces  are  obtained,  add 
the  honey  and  syrup. 


Cream  of  Bismuth,  Improved. 

Mr.  Otto  Raubenheimer,  of  Brooklyn,  N.  Y., 
noting  that  "W.  H.  W.  &  Co."  asked  for  a -formula 
for  bismuth  cream  in  this  department  of  the  Bul- 
letin for  last  month,  suggests  the  following : 

Bismuth    oxide,    hydrated    (freshly    precipi- 
tated)     20  grammes. 

Glycerin     20  grammes. 

Water,  enough  to  make 100  grammes. 

In  making  the  hydrated  oxide  of  bismuth  for  this 
formula,  use  the  process  given  in  the  National  For- 
mulary. 

Mr.  Raubenheimer  adds  that  this  formula  makes 
a  superior  cream.  The  glycerin  helps  to  diffuse  the 
bismuth. 


Canary  Birds  Again. 

H.  H.  Meyer,  of  Sleepy  Eye,  Minnesota,  noting 
the  references  in  the  last  two  or  three  numbers  of 
the  Bulletin  to  feeding  canary  birds  with  pepper- 
pods  in  order  to  change  the  color  of  their  plumage 
to  a  yellow  shade,  gives  as  his  experience  that  such 
birds  die  fast  when  the  fire  in  the  room  happens  to 
go  out,  or  when  the  temperature  changes  radically. 
Other  canary  birds,  on  the  contrary,  are  not  simi- 
larly affected  by  such  changes,  and  will  be  found 
singing  whatever  the  temperature.  The  pepper-fed 
birds  are  also  poor  breeders,  adds  Mr.  Meyer. 


cid^ 


A  Solution  of  Sulphurous  Acid  as  a  Specialty. 

T.  B.  p. — To  make  a  solution  of  sulphurous  acid 
produce  the  gas  SO2  by  treating  concentrated  sul- 
phuric acid  with  copper  turnings,  or  by  treating 
sodium  sulphate  with  dilute  sulphuric  acid.  The 
gas  should  be  produced  in  a  flask  and  then  led  into 
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cold  water  by  means  of  a  tube  in  the  usual  manner, 
til  the  water  is  saturated.  The  acid  solution  so 
Produced  should  be  assayed  and  adjusted  by  dilu- 
tion wnth  water  until  it  contains  about  one  per  cent 
of  SOo.  Or  the  strength  may  be  roughly  adjusted 
by  comparing  the  degree  of  sourness  and  odor  with 
a  standard  solution  used  as  a  guide. 


A  Remedy  for  Eczema. 

F.  J.  K. — Eczema  is  a  very  troublesome  thing  to 
cure,  and  we  note  that  you  want  a  liquid  remedy. 
I'he  best  formula  that  we  can  give  you,  however,  is 
that  for  an  ointment,  and  we  trust  this  will  prove 
latisfactory.  It  was  contributed  to  the  Bulletin 
o  or  three  years  ago  by  G.  D.  Reid,  Phm.B.,  of 
ronto,  Ontario,  who  stated  that  he  had  sold  it 
r  years  with  great  success.     It  is  as  follows: 

I  lithyol    1  drachm. 

Salicylic   acid    5  grains. 

J        Boric  acid    20  grains. 

Paraffin     20  grains. 

Vaselin    1  ounce. 

To  be  applied  at  bedtime. 


To  Clean  Marble. 
:  A.  F.  G. — Here  are  two  n^ethods : 

(1)  Wash  the  surface  with  a  mixture  of  finely  powdered 
pumice  stone  and  vinegar  and  leave  it  for  several  hours; 
then  brush  it  hard  and  wash  it  clean.  When  dry,  rub  with 
whiting  and  wash-leather. 

Parti. 

(2)  Soft  soap   4 

Whiting     4 

Sodium   bicarbonate    1 

Mix  thoroughly,  and  rub  over  the  marble  with  a  piece  of 
flannel,  and  leave  it  on  for  twenty-four  hours;  then  wash 
it  off  with  clean  water,  and  polish  the  marble  with  a  piece 
of  flannel  or  an  old  piece  of  felt. 


Wheat  Phosphates. 

W.  F.  H. — By  means  of  the  just  published  Gen- 
eral Index  to  the  first  50  volumes  of  the  Proceedings 
of  the  American  Pharmaceutical  Association,  we 
find  that  a  formula  devised  by  Mr.  Albert  E.  Ebert, 
the  prominent  Chicago  druggist,  was  printed  in  the 
Proceedings  for  1897: 

Take  1  pound  of  wheat  bran,  free  from  dust,  and  add  6 
pmts  of  water.  Boil  down  to  4  pints,  being  careful  not  to 
burn  it,  and  strain  while  hot  with  pressure.  Transfer  to  a 
water-bath,  and  evaporate  as  quickly  as  possible,  with  stir- 


rmg,  until  it  has  acquired  the  consistence  of  an  extract.  If 
evaporated  too  slowly  a  sour  taste  will  develop.  When  the 
extract-consistence  has  been  reached,  desiccate  slowly,  by  the 
heat  of  a  water.bath,  until  the  mass  has  become '  friable. 
Reduce  it  to  a  fine  powder,  and  mix  it  with  powdered  sugar 
to  the  proportion  of  1  part  of  wheat  phosphates  to  3  parts  of 
sugar.     Pass  through  a  fine  sieve. 

The  average  yield  of  dry  extractive  is  25  per  cent, 
whith,  when  mixed  with  three  parts  of  sugar,  rep- 
resents the  original  weight  of  bran  used.  This 
wheat  phosphate  is  especially  recommended  for 
young  children  in  w^hom  the  assimilative  function  is 
at  fault.  It  may  be  used  in  place  of  sugar  in  tea- 
spoonful  doses,  added  to  the  food. 


A  Methylene  Blue  Proposition. 

A.  L.  H. — With  reference  to  your  proposition 
that  methylene  blue  be  made  into  stick  form  for  use 
as  an  antiseptic,  we  have  never  had  any  experience 
of  this  kind,  and  can  only  suggest  that  you  try  the 
method  of  diluting  the  substance  with  powdered 
dextrine,  moistening  and  then  shaping.  Or  you 
might  dilute  the  product  with  boric  acid  or  talc, 
using  enough  dextrine  to  mass  and  shape. 


Short  Anszvers. 

S.  S.  S. — "Sugar  of  Peppermint"  is  merely  one 
of  the  so-called  "oil  sugars"  for  which  a  general 
method  of  preparation  is  given  in  the  National  For- 
mulary. One  drop  of  any  volatile  oil  is  triturated 
with  two  grammes  of  sugar  to  a  fine  powder,  and 
the  preparation  should  be  freshly  made  when  wanted 
for  use. 

E.  C.  S. — If  you  want  a  balsam  of  Peru  ointment 
of  a  stiff  consistency,  suppose  you  experiment  with 
wax  and  lard  in  differing:  proportions.  Perhaps 
seven  parts  of  lard  to  three  of  wax  would  do:  the 
proportions,  however,  would  vary  with  the  amount 
of  balsam  used. 

E.  W.  B. — We  are  unable  to  suggest  a  more  sat- 
isfactory formula  for  a  shoe  polish  than  that  which 
was  printed  on  page  393  of  the  Bulletin  for  Sep- 
tember, 1904,  and  trust  this  will  meet  your  require- 
ments. 

H.  S.  C. — A  formula  for  massage  cream  was 
printed  on  page  165  of  the  Bulletin  for  last  month. 
See  also  reference  to  the  subject  on  page  129  of  the 
Bulletin  for  March. 
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GENERAL  ESSAYS. 


THE  TRUST  QUESTION. 

An  interesting  controversy  has  recently  arisen  over  a 
speech  of  the  younger  Rockefeller — the  Sunday-school  leader 
—before  Brown  University.  Mr.  Rockefeller  was  defending 
trusts  against  the  general  hue  and  cry  to  which  their  rapid 
growth  and  increase  have  given  rise,  and  he  made  a  rather 
clever  although  very  exaggerated  comparison  to  prove  his 
point  that  the  trust,  while  causing  some  degree  of  harm, 
results  in  a  superior  social  institution  which  in  the  end  more 
than  justifies  its  existence. 

The  American  Beauty  rose  can  be  produced  in  all  its  splendor 
only  by  sacrificing  the  early  buds  that  grow  up  around  it.  The  rose 
has  one  hundred  buds  and  in  order  to  produce  the  American  Beauty 
the  gardener  goes  around  it  with  a  knife  and  snips  99  in  order  that 
all   the  strength  and  beauty  may  be  forced  into  one  bloom. 

Dr.  Newell  Dwight  Hillis  and  the  other  pastors  and 
writers  have  waxed  indignant  over  what  they  deem  the 
brutal  suggestion  conveyed  in  the  young  man's  comparison, 
and  over  his  reckless  disregard  of  the  injury  dealt  out  by 
the  trust  to  the  smaller  producers  which  it  displaces.  Now  I 
hold  no  brief  for  the  Standard  Oil  Company:  I  deem  it  the 
most  rapacious,  the  most  unscrupulous,  the  most  piratical 
industrial  corporation  which  this  country,  and  perhaps  the 
world,  has  ever  seen.  Neither  do  I  wish  to  defend  the 
aggressions  of  several  other  trusts,  nor  the  dishonest  methods 
which  many  of  them  employ  for  purely  selfish  and  sinful  gain. 
But  I  hold  that  the  trust,  per  se,  is  a  very  necessary  and  useful 
institution,  that  young  Rockefeller  has  drawn  a  very  sugges- 
tive if  a  very  exaggerated  comparison  showing  its  superiority, 
and  that  the  ministers,  publicists,  and  editorial  writers  who 
have  pitched  into  him  so  severely  have  missed  the  truth 
far   more   widely  than   he   has. 

There  is  no  doubt  in  my  mind  that  the  trust,  properly 
regulated  and  governed,  is  a  far  more  efficient  industrial 
institution  than  the  smaller  and  scattered  factory  units  which 
it  succeeded.  It  is  a  higher  step  in  the  evolution  of  industry, 
and  it  is  capable  of  many  economies  of  production  and  dis- 
tribution which  will  render  it  of  the  greatest  benefit  to 
society  as  a  whole.  Of  course  it  has  driven  many  smaller 
corporations  out  of  existence  and  done  more  or  less  harm 
in  the  process  of  its  gradual  development.  But  this  is  inevi- 
table. It  is  invariably  the  penalty  of  progress.  The  invention 
of  the  machine  a  century  or  more  .ago  threw  thousands  of 
hand  laborers  out  of  work  and  brought  them  to  the  verge 
of  starvation  and  despair.  The  development  of  the  railroad 
in  the  '30s  and  '40s  took  their  business  away  from  innumerable 
stage  coach  owners  and  drivers,  and  from  nearly  as  many  inn 
keepers  scattered  thickly  along  every  highway  all  over  the 
populated  States  of  the  East  and  Middle  West.  The  tele- 
graph similarly  brushed  aside  the  pony  express  riders,  and 
ruined  the  business  of  hundreds  of  horse  breeders,  harness 
makers,  and  other  classes  in  the  community.  These  were  but 
the  penalties  which  have  to  be  paid  every  time  a  more  efficient 
stage  is  reached  in  the  rise  and  development  of  human  insti- 
tutions. Only  the  fittest  survive;  the  unfit  are  either  crushed 
in  the  struggle  or  adapt  themselves  skilfully  to  the  changed 
conditions. 

No,  the  trust  as  such  is  a  truly  beneficent  institution,  and 
is  capable  of  rendering  so  many  benefits  to  society  that  its 
advantages  will  far  outweigh  its  disadvantages.     The  trouble 


is  that  thus  far  in  its  history  the  advantages  have  been 
utilized  entirely  by  the  trust  itself:  the  people  have  not  only 
been  denied  them,  but  they  have  even  been  exploited  by 
practices  and  deceptions  which  have  justly  aroused  public 
anger  to  a  threatening  degree.  Of  the  small  and  contemptible 
means  employed  by  the  Standard  Oil  Company  to  freeze  out 
independent  producers  and  local  dealers  in  independent  oil 
there  is  no  need  to  speak  in  detail.  Neither  is  it  necessary 
to  describe  to  any  considerable  length  how  the  superior 
economies  and  savings  of  the  trust  have  gone  into  the 
pockets,  not  of  that  society  at  large  which  has  suffered  the 
inevitable  and  entirely  natural  penalty  inherent  in  the  devel- 
opment of  a  higher  institution,  and  which  should  therefore  be 
compensated  for  its  losses,  but  into  the  pockets  of  the  organ- 
izers and  capitalists  who  hold  the  bonds  and  the  preferred 
stock  that  absorb  all  the  dividends. 

Some  of  the  chapters  in  the  recent  history  of  trusts  are 
shameful  in  the  story  they  tell  of  rapacious  greed  and  inhu- 
man selfishness.  A  few  years  ago  the  bicycle  trust  was 
organized.  Here  was  the  modus  operandi:  A  certain  fac- 
tory worth  $100,000  would  be  purchased  for  $200,000  in 
order  to  enlist  the  cooperation  of  the  owners;  these  owners 
would  be  given  $100,000  in  cash  and  $100,000  in  pre- 
ferred stock  with  a  guaranteed  dividend  value;  $300,000 
common  stock  would  then  be  issued,  and  this  would  be  sold 
to  a  gullible  public  and  the  immense  returns  pocketed  by 
the  shrewd  promoters.  What  was  the  result?  This  factory, 
and  the  many  others  similarly  handled,  could  not  pay  satisfac- 
tory dividends  on  stock  so  thinned  in  value  by  the  addition 
of  300  or  400  per  cent  of  water.  By  hook  and  by  crook  ithe 
feat  was  performed  for  a  time  in  order  to  deceive  the  great 
purchasing  public,  and  then  the  structure  collapsed  and  floated 
off  on  the  ocean  of  water  by  which  it  was  undermined.  The 
rise  of  the  automobile  industry  only  hastened  the  inevitable 
end. 

The  history  of  the  United  States  Steel  Corporation  is  more 
familiar.  Much  the  same  watering  process  was  employed; 
the  millions  of  dollars  that  were  paid  the  promoter  for  his  work 
were  secured  from  the  sale  of  stock  that  represented  nothing 
tangible  in  the  heavens  above  nor  the  earth  beneath,  though 
it  may  have  represented  something  in  the  waters  under  the 
earth;  others  than  the  chief  promoter  profited  likewise;  and 
the  investing  public  that  greedily  purchased  "Steel  common" 
at  from  40  to  50  suffered  the  chagrin  of  seeing  it  go  down, 
down,  down  to  10  or  even  lower.  And  after  they  had  sold  out 
at  this  great  sacrifice,  they  suffered  chagrin  again  in  seeing  it 
go  back,  not  to  the  original  price,  but  to  30  or  over. 

These  are  the  features  of  the  trust  which  arouse  such  fierce 
hostility  and  antagonism,  but  many  observers — and  sometimes, 
a  whole  political  party — make  the  mistake  of  assuming  that 
such  evils  are  inherent  in  the  institution  itself  and  that 
because  of  them  the  trust  should  be  abolished  from  the  face 
of  the  earth.  But  regulation,  not  destruction,  is  what  is 
required.  We  should  see  to  it  that  the  trust  is  honestly  man-j 
aged,  that  its  advantages  are  shared  by  the  public,  and  thai] 
undue  stock  watering,  unfair  competition,  and  other  criminal^ 
practices  are  rendered  impossible.  Trusts  should  be  submittec 
to  governmental  inspection  and  regulation  just  as  thoroughlj 
as  banks  and  insurance  companies  are;  and  if  this  regulatioi'^ 
is  to  amount  to  anything  effective  and  permanent,  it  must  be 
from  the  hands  of  the  federal  government. 

Harry  B.  Mason. 
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EDITORIAL. 


SEVERAL  DRUGGISTS  AND  THEIR  INCOMES. 

We  had  an  editorial  in  the  April  Bulletin  which 
has  brought  forth  a  considerable  number  of  re- 
sponses. It  was  entitled  "Two  Druggists  and  Their 
Profits,"  and,  as  the  caption  indicates,  discussed  the 
earnings  which  two  pharmacists  had  made  from 
their  respective  businesses.  Unfortunately  most  of 
the  letters  which  we  have  received  on  the  subject  are 
based  upon  a  misapprehension  of  the  facts,  and  they 
cannot  therefore  be  printed  with  any  profit  to  our 
readers. 

First  let  us  briefly  repeat  the  essence  of  the  April 
editorial.  A  druggist  in  Chicago  approximately  did 
a  business  of  $18,000  a  year,  and  yet  he  realized  a 
net  profit,  including  his  salary  of  $1200,  of  only 
$1600.     Another  druggist,  situated  in  Detroit,  did 


an  annual  business  of  but  $8500  and  yet  he  realized 
a  net  profit,  including  his  salary  of  $1600,  of  $2000. 
We  contrasted  these  two  cases  and  arrived  at  the  con- 
clusion that  something  was  wrong  with  the  Chicago 
druggist.  On  a  business  more  than  twice  the  size 
of  the  Detroit  man,  he  failed  to  make  annual  earn- 
ings within  $400  as  large.  His  percentage  expense 
of  31,  on  a  business  of  the  size,  we  thought  too  large, 
and  his  gross  profit  of  33  1/3  per  cent  we  deemed  too 
small. 

There  was  one  error  in  our  figures.  We 
represented  the  Detroit  man  as  doing  his  business  on 
a  percentage  expense  of  30,  whereas  it  should  have 
been  35.  His  annual  salary  of  $1600  is  of  course 
charged  in  the  expense  account,  and  this  makes  his 
total  yearly  expenses  $3000.  If,  like  the  Chicago 
man,  and  like  many  druggists,  he  charged  himself 
with  a  salary  of  $1200  only,  his  expenses  for  the 
year  would  be  $2600,  and  approximately  30  per 
cent  of  his  total  business.  If  he  included  no  salary 
for  himself  at  all  in  his  calculations,  his  expenses 
would  be  but  $1400,  and  would  represent  a  percent- 
age of  16^  only. 

It  is  around  this  subject  of  a  percentage  expense 
that  most  of  our  correspondents  have  shown  confu- 
sion. We  gather  from  the  letters  we  have  received 
that  some  druggists  charge  themselves  a  salary, 
while  others  do  not;  and  this  difference  in  practice 
of  course  makes  a  very  great  difference  in  the  calcu- 
lation of  expense  percentages.  On  the  other  hand, 
some  of  our  readers  have  assumed  that  the  Chicago 
man  made  $1600  in  addition  to  his  salary  of  $1200, 
and  that  the  Detroit  man  similarly  made  $2000  in 
addition  to  his  salary  of  $1600,  although  we 
made  it  clear  in  both  cases  that  the  net  profiits  or 
earnings  given  included  the  annual  salaries  which 
the  two  proprietors  allowed  themselves. 

One  thing  is  apparent  from  the  correspondence: 
every  writer  agrees  with  us  that  the  Chicago  drug- 
gist, in  realizing  total  net  earnings  ef  only  $1600 
from  an  annual  business  of  $18,000,  is  failing 
lamentably  to  make  the  most  of   his   opportunity. 
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Everybody  is  agreed  that  his  profits  ought    to    be 
nearer  $3000  annually. 

Let  us  now  give  a  very  interesting  letter  which  we 
have  received  from  a  druggist  in  Massachusetts : 

I  always  count  my  living  as  part  of  my  expense.  I  take 
what  I  need  as  I  go  along  from  day  to  day,  but  always  make 
a  specific  charge,  so  that  I  know  at  the  end  of  the  year  what 
I  have  spent.  This  I  call  my  annual  salary,  but,  as  you  will 
readily  see,  it  varies  slightly  from  year  to  year.  Then,  what 
I  save  from  my  business  each  year  I  count  as  profit.  Figur- 
ing in  this  way,  I  had  a  total  annual  expense  of  $2160  when 
I  was  doing  a  business  of  $8500.    This  was  years  back. 

Two  years  ago  I  did  a  business  of  $20,000.  It  cost  me 
$1414.34  to  live,  which  may  be  counted  my  salary.  In  addition 
to  that,  I  was  able  to  save  $1547.79,  thus  making  a  total  income 
of  $2962.13.  Last  year  I  did  a  business  of  $21,000.  My  living 
expenses  were  $1339.82;  my  savings  were  $1716.26;  and  my 
total  income  was  therefore  $3056.8. 

Now  as  to  the  question  of  percentage  expense :  I  do  not 
wholly  agree  with  your  statement  in  the  April  editorial  that 
this  expense  may  be  reduced  materially  as  one's  business 
increases.  I  used  to  have  that  same  idea,  but  my  own  experi- 
ence has  disproved  it.  I  am  constrained  to  believe  that  the 
men  who  say  that  they  can  do  10  or  20  per  cent  more  business 
without  extra  cost  have  not  had  the  pleasure  of  an  increased 
business.  For  instance,  when  I  did  an  $8500  business  my 
rent  was  $480.  When  I  did  a  $17,000  business  my  rent  was 
$840.  When  I  did  a  $21,000  business  my  rent  was  $1200.  I 
have  found  other  expenses  to  increase  similarly  as  the  sales 
developed.  My  percentage  expense  has  been  practically  25 
during  all  of  my  career,  quite  irrespective  of  the  amount  of 
my  business. 

I  have  tried  to  keep  my  expenses  the  same  for  two  suc- 
cessive years,  but  I  have  found  at  the  end  of  the  second  year 
that  my  business  has  not  increased.  Then,  the  third  year,  I 
have  increased  my  expenses  freely,  with  the  result  that  my 
business  has  taken  a  jump.  I  believe  a  judicious  increase  of 
expenditures  will  develop  your  trade,  and  I  have  seen  men 
who,  trying  so  hard  to  decrease  their  expenses,  have  decreased 
their  business  also,  and  have  become  small,  narrow-minded, 
fault-finding  old  men  before  their  time. 

Our  Massachusetts  friend,  the  author  of  the  fore- 
going letter,  is  thus  seen  to  make  over  $3000  a  year 
on  an  annual  business  of  $21,000.  This  is  nothing 
phenomenal,  and  is  only  what  every  druggist  with 
a  similar  business  ought  to  do;  hence  the  Chicago 
man  who  can  succeed  in  making  only  a  total  profit 
of  $1600  on  a  business  of  $18,000  is  strongly  at 
fault  somewhere.  But  where?  One  of  our  readers 
has  sent  in  a  rather  tart  letter  condemning  the  Chi- 
cago druggist,  and  endeavoring  to  point  out  where 
Tiis  weakness  lies: 

Chicago  is  full  of  such  druggists — too  much  free  lunch, 
4and  no  return  for  services  rendered.  Their  sole  aim  seems 
to  be  to  do  a 'large  volume  of  business  regardless  of  profits. 
What  satisfaction  is  there  in  taking  in  $50  a  day  if  you  can't 
tnake  any  more  out  of  such  a  business  than  you  would  with 


daily  sales  of  $15  or  $20?  This  man  ought  to  turn  his  store 
over  to  the  porter :  he  could  not  do  much  worse,  and  the 
chances  are  he  might  do  better. 

There  are  too  many  free  features  in  drug  stores,  such  as 
delivering  telephone  messages,  selling  stamps,  rewrapping 
packages  that  represent  other  merchants'  profitable  sales,  etc. 
Does  this  kind  of  work  buy  shoes  for  the  baby?  Does  any 
person  buy  drugs  he  does  not  want  simply  because  the  drug- 
gist is  accommodating?  Is  it  any  surprise  that  such  druggists 
cannot  show  a  profit  at  the  end  of  the  year  when  their  time 
is  wasted  in  this  way? 

Many  druggists,  too,  do  prescription  work  for  about  half 
its  actual  value,  hoping  in  this  way  to  draw  their  competitors' 
patrons  to  their  store.  What  satisfaction  is  there  in  that 
kind  of  a  business?     What  glory  is  there  in  such  methods? 

A  Detroit  druggist  offers  the  comment  on  the 
whole  subject  that  he  fears  most  pharmacists,  in  their 
percentage  expense  calculations,  are  inaccurate: 

I  believe  they  do  not  charge  up  against  the  expense  account 
everything  that  ought  to  be  so  charged.  Let  me  enumerate, 
for  instance,  the  following  items  of  expense:  Clerks;  a  boy; 
rent;  heating;  lighting;  insurance;  taxes;  liquor  tax;  towels; 
car  fare;  repairs  on  the  boy's  bicylce;  telephone;  dues  to  the 
N.  A.  R.  D.  and  local  association;  drug  journals;  repairs  to 
fixtures,  awnings,  shades,  etc.;  painting;  decorating;  cheese- 
cloth, etc.,  for  window  displays;  depreciation  of  stock  and 
fixtures;  and  hundreds  of  other  things  that  help  to  increase 
the  expense.  Through  careless  methods,  I  believe  most  drug- 
gists do' not  really  know  what  it  does  cost  them  to  do  business. 

Some  very  interesting  figures  are  given  us  by 
another  druggist,  who,  like  the  Massachusetts  man 
already  quoted,  tells  us  just  what  his  sales  and  his 
earnings  are : 

Last  year  I  did  a  business  of  $15,557.12.  My  net  profit, 
including  my  salary  of  $1200,  that  was  of  course  charged 
against  the  expense  account,  was  $2987.16.  My  rent  amounted 
to  $800;  my  expenses  for  three  clerks  to  $1544;  and  my  light, 
heat,  and  other  things  to  $334.52.  Adding  to  this  my  own 
salary  of  $1200,  my  total  expenditures  were  $3878.52,  repre- 
senting a  percentage  expense  of  25 — figured,  of  course,  on  the 
total  sales,  as  should  always  be  the  case.  My  gross  profit  was 
$5665.68,  or  37.6  per  cent  of  my  sales.  I  purchased  $10,101 
worth  of  goods  during  the  year,  and  the  annual  inventory 
shows  that  my  stock  had  increased  by  $281. 

Here  we  have  total  annual  earnings  of  practically 
three  thousand  dollars  on  a  business  of  $15,557.12. 
Is  this  unusual?  It  ought  not  to  be.  All  of  which 
illustrates,  what  we  started  out  by  saying  in  our 
April  editorial,  that  the  Chicago  man  who  ca: 
make  an  income  of  but  $1600  on  an  annual  busines 
of  $18,000  is  radically  at  fault  somewhere.  Per 
haps  his  expenses  are  too  great — his  percentage' 
expense  is  31.  Perhaps  his  gross  profits  on  sales 
is  too  small — it  is  only  33  1/3  per  cent.  Per- 
haps— probably — both  things  are  true. 

Moral  ?    The  moral  is  plain  enough,  isn't  it  ? 
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A  FIERCE  STRUGGLE. 

A  fierce  warfare  is  being  waged  in  Great  Britain 
just  now  which  looks  to  a  foreigner  almost  like  a 
struggle  for  survival.  The  contestants  are  the 
"chemists"  or  pharmacists  on  the  one  hand,  and  the 
"company  pharmacies"  on  the  other.  During  the 
last  fifteen  or  twenty  years  these  great  companies 
have  increased  in  number  and  size  until  the  largest 
of  them,  the  corporation  known  as  "Boots  Cash 
Chemists,  Ltd."  (or  merely  "Boots"  in  more  familiar 
parlance),  has  326  stores  in  London  and  elsewhere 
throughout  the  United  Kingdom,  4000  employees, 
12  warehouses  and  works,  10,000  shareholders,  and 
a  paid-up  capital  of  $5,000,000. 

The  company  stores  have  made  their  success  by 
taking  advantage  of  the  great  conservatism  of  the 
British  "chemists."  They  have  followed  vigorous 
advertising  methods,  offered  low  prices  on  certain 
goods,  put  in  a  great  variety  of  side  lines,  and  per- 
haps even  outdone  our  American  cutters  in  the 
frank  adoption  of  the  most  aggressive  commercial 
methods.  The  "chemists"  have  mainly  sought  relief 
in  legislation.  Every  year  some  measure  has  been 
brought  forward  in  Parliament,  the  effect  of  which 
would  be  seriously  to  embarrass  the  companies  and 
curtail  their  operations,  if  not  actually  to  render  it 
impossible  for  them  to  do  business. 

Finding  from  repeated  failures  that  it  would  be 
impossible  for  them  to  secure  a  full  legislative  loaf, 
however,  the  "chemists"  have  now  decided  to  ask 
for  a  half  loaf  rather  than  go  hungry.  The  bill 
before  the  present  Parliament  therefore  provides 
chiefly  that  "it  shall  be  unlawful  for  any  company 
.  .  .  to  take,  use,  or  assume  the  description  of 
'chemist  and  druggist,'  or  'pharmaceutical  chemist,' 
or  any  other  sign,  title,  or  description  implying 
registration  under  the  pharmacy  acts."  The  com- 
panies may  still  continue  their  business,  but  they 
may  not  call  it  a  pharmacist's  business.  As  cor- 
porations, they  are  not  registered,  and  therefore, 
it  is  argued,  they  should  not  be  permitted  to  arrogate 
to  themselves  the  titles  of  registration. 

There  is  also  another  vital  feature  of  the  bill. 
Boots  have  always  claimed  that  they  keep  a  regis- 
tered manager  in  charge  of  each  store:  the  bill  pro- 
vides that  not  only  must  these  managers  be  regis- 
tered, but  the  managing  directors  of  the  corpora- 
tions also. 

The  bill  is  having  a  stormy  time  in  Parliament: 
the  pharmaceutical  associations  are  meeting  and 
passing  strong  resolutions ;  the  pharmaceutical  jour- 


nals are  full  of  correspondence  very  much  like 
capsicum  in  character;  the  newspapers  are  taking 
sides  and  entering  into  the  discussion;  and  Boots 
are  spending  money  lavishly  for  full-page  news- 
paper advertisements  in  which  their  side  of  the  case 
is  presented  to  the  public.  As  we  write  we  have 
before  us  three  such  advertisements,  and  we  are  told 
that  *  they  cost  $1000  apiece.  Three  thousand- 
dollar  trifles  have  been  thrown  away  with  calm  reck- 
lessness. In  one  advertisement  appears  a  cartoon* 
satirically  suggesting  that  the  ,  Pharmaceutical 
Society,  in  striving  to  oppose  the  development  of 
company  pharmacy,  is  a  Mrs.  Partington  endeavor- 
ing to  sweep  up  the  Atlantic  with  a  broom.  In 
another  the  public  is  informed  that  it  saves  one  mil- 
lion pounds  a  year  in  being  enabled  to  buy  its  drugs 
of  the  companies. 

And  so  the  struggle  continues.  In  Parliament  the 
company's  cause  has  the  strong  support  of  Sir 
Michael  Hicks-Beach,  the  prominent  Conservative, 
as  well  as  that  of  other  men;  the  "chemists"  have 
the  sympathy  also  of  well  known  members ;  and  both 
inside  and  outside  of  Parliament  the  fight  is  aggres- 
sive and  determined. 


HAVE  YOU  AN  OPINION? 

We  have  received  the  following  letter  from  one 
of  our  readers  during  the  last  month : 

I  wish  to  learn  the  latitude  permitted  in  recommending 
preparations  to  customers  without  infringing  on  the  medical 
law.  A  customer  calls  at  my  drug  store  and  inquiries  for 
"something  for  a  cough,"  or  for  a  sore  throat,  or  for  worms, 
or  for  any  one  of  a  dozen  other  familiar  ailments.  He  does 
not  specify  any  particular  remedy.  Now  have  I  only  the 
alternative  of  recommending  some  patent  medicine  or  sending 
him  to  a  physician  ?  Or  may  I,  on  the  other  hand,  recommend 
and  sell  to  him,  if  he  wants  a  cough  remedy,  some  specialty 
like  Parke,  Davis  &  Co.'s  anodyne  pine  expectorant?  If 
he  wants  a  cathartic,  can  I  recommend  and  sell  him  Epsom 
salts,  castor  oil,  etc.,  without  a  physician's  prescription?  Sup- 
pose a  patron  wants  an  eye  water  or  wash :  may  the  pharmacist 
put  up  and  sell  something  without  an  order  from  the  physi- 
cian? Now  I  fully  understand  the  custom  in  these  matters, 
but  I  wish  to  know  what  constitutes  a  real  violation  of  the 
law. 

This  is  rather  a  poser.  It  would  perhaps  not  be 
possible  to  lay  down  any  definite  rule  with  respect 
to  the  conditions  in  the  different  States.  State  med- 
ical laws  differ  radically  on  this  point ;  the  judges  in 
the  different  localities  and  States  are  almost  certain 
to  disagree  on  such  questions;  and  the  subject,  like 


♦See  page  182  of  the  May  Bulletin. 
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the  never-ending  dispute  about  the  ownership  of  the 
prescription,  can  scarcely  be  disposed  of  by  any  uni- 
versal pronouncement.  As  a  matter  of  fact,  the 
decisions  in  the  few  cases  where  druggists  have  been 
prosecuted  for  counter  prescribing  have  varied 
greatly  among  themselves.  But  the  subject  is  an 
interesting  and  important  one,  and  we  should  like 
to  have  the  opinions  of  our  readers  generally  on  the 
legal  and  moral  aspects  of  the  proposition.  What 
do  they  think  about  it? 


THE  MONTH. 


Several  events  of  educational 
^^  educatio'n."^'^    interest     and     importance     have 

occurred  during  the  last  month. 
In  the  first  place,  three  boards  of  pharmacy  have  dis- 
tinguished themselves  and  earned  the  gratitude  of 
the  druggists  of  the  country  by  assisting  notably  in 
the  movement  for  higher  educational  standards 
which  was  distinctly  inaugurated  a  year  ago  when 
New  York  State  enacted  the  graduation  prerequisite 
law,  and  which  was  seconded  this  year  when  Penn- 
sylvania caused  a  similar  measure  to  be  placed  on 
the  statute  book.  The  Wisconsin  Board  of  Phar- 
macy has  now  boldly  established  the  graduation  pre- 
requisite standard  on  its  own  initiative.  Its  resolu- 
tions provide  that  after  July  1,  1905,  all  candidates 
for  examination  must  submit  certificates  showing 
them  to  have  finished  a  satisfactory  course  of  one 
year  in  a  high  school,  or  its  equivalent;  that  after 
July  1,  1906,  they  must  submit  also  certificates  show- 
ing them  to  have  completed  one  year  of  at  least  32 
weeks  in  a  school  or  college  of  pharmacy  recognized 
by  the  board ;  and  that  after  July  1,  1907,  they  must 
present  evidence  of  having  completed  a  full  college 
course. 

^  *     *     * 

The  other  two  boards  have  not 
requirements!''    gone  so   far  as  to  establish   the 

prerequisite  standard,  but  they 
have  nevertheless  taken  positions  of  significance. 
The  Indiana  board  has  resolved  that  after  January 
1,  1906,  "the  privilege  of  counting  the  time  spent  at 
college  as  equivalent  to  an  equal  length  of  time  in  a 
drug  store  shall  be  granted  only  to  graduates  of  such 
a  school  or  college  as  conforms  to  the  following 
standards:"  (1)  It  must  have  an  entrance  require- 
ment of  a  year's  work  in  a  commissioned  high  school 
or  its  equivalent;  (2)  it  must  require  its  graduates 


to  reach  the  average  grade  of  not  less  than  75  per 
cent;  (3)  its  course  of  study  must  comprise  at  least 
two  school  years  of  not  less  than  twenty-six  weeks 
each,  excluding  holidays;  (4)  and  sufficient  work 
must  be  provided  so  as  to  render  it  impossible  for  the 
student  to  be  employed  in  a  store  contemporaneously. 
Finally,  the  Oklahoma  Board  of  Pharmacy,  which 
registers  candidates  on  diplomas,  has  recently 
resolved  that  only  those  colleges  will  be  thus  recog- 
nized which  require  a  high  school  training  or  its 
equivalent  as  an  entrance  standard,  and  whose 
courses  comprise  at  least  two  school  years  of  not  less 
than  twenty  weeks  each. 

♦  *     * 

It  will  be  recalled  in  this  connec- 
'"'''Zylm^T.''^    tion    that    the    Ohio    Board    of 

Pharmacy  paved  the  way  for  the 
action  of  these  several  boards  last  December  in  pro- 
viding that  thereafter  no  candidate  for  examination 
would  be  given  "experience"  credit  for  the  time  spent 
in  college  unless  that  college  demanded  one  year 
of  high  school  work  or  its  equivalent  as  an  entrance 
requirement,  and  unless  it  exacted  80  per  cent  of 
attendance  upon  two  school  years  of  not  less  than 
twenty-six  weeks  each.  A  month  or  two  later  the 
Arkansas  board  followed  suit  by  resolving  that 
thereafter  no  applicant  would  be  examined  for  regis- 
tration unless  he  presented  satisfactory  assurances, 
by  certificate  or  otherwise,  that  he  had  had  a  gen- 
eral education  equal  to  that  demanded  as  an  entrance 
requirement  by  the  graded  high  schools  of  the  State. 
Everything  considered,  it  is  abundantly  apparent  to 
the  most  obtuse  that  pharmacy  has  definitely  entered 
upon  an  era  of  superior  educational  requirements. 
The  last  year  has  witnessed  the  existence  of  a  gen- 
eral desire  to  forge  ahead.  The  truth  is  generally 
recognized,  as  it  has  never  been  recognized  before, 
that  the  future  of  the  calling  is  very  largely  con- 
ditioned on  its  educational  foundation;  and  a  grati- 
fying desire  to  act  in  a  determined  way  upon  this 
truth  is  increasingly  apparent. 

*  *  * 


THREE  TEACHERS 
HONORED. 


While  speaking  of  the  educa 
tional  events  of  the  last  mont 
it  is  a  pleasure  to  note  that  thre 
of  our  pharmaceutical  teachers  have  been  single 
out  for  a  signal  recognition  of  their  worth  and  long- 
continued  services  to  the  calling.  Prof.  Charles 
Caspari,  Jr.,  dean  of  the  Maryland  College  of  Phar- 
macy, and  the  well  known  general  secretary  of  the 
A.  Ph.  A.,  was  presented  last  month  by  his  former 
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students  and  pharmaceutical  associates  with  a  silver 
service  of  eight  pieces,  in  honor  of  the  close  of  his 
twenty-fifth  year  on  the  college  faculty.  The  presen- 
tation was  made  at  the  annual  banquet  of  the  Alumni 
Association;  many  telegrams  and  letters  of  con- 
gratulation to  the  Professor  were  read ;  and  the  next 
evening  at  the  regular  commencement  the  honorary 
degree  of  Doctor  of  Pharmacy  was  conferred  upon, 
him  by  the  Provost  of  the  University  of  Maryland — 
the  university  with  which  the  Baltimore  College  is 
now  affiliated.  Prof.  James  M.  Good,  of 
the  St.  Louis  College  of  Pharmacy,  was 
similarly  honored  by  a  testimonial  banquet 
in  recognition  of  the  30th  anniversary  of  his 
election  to  the  faculty,  A  fitting  memorial  souvenir 
was  given  the  Professor,  and  a  portrait  of  him  was 
presented  to  the  college.  And  in  the  third  place,  the 
Alumni  Association  presented  Columbia  Univer- 
sity last  month  with  a  portrait  of  Prof.  Charles  F. 
Chandler,  who  is  well  known  in  pharmacy  as  a 
prominent  member  of  the  faculty  of  the  New  York 
College,  now  a  department  of  the  university. 

4>      4i      ♦ 

Still    another    event   of    educa- 
SUCCESSOR.        tional  mterest  is  the  appomtment 
of   Dr.    J.    O.    Schlotterbeck    to 
succeed  Dr.  Prescott  as  dean  of  the  School  of  Phar- 
macy of  the   University  of   Michigan.    To  those 

who  know  Dr.  Schlot- 
terbeck it  is  abundantly 
apparent  that  the  man- 
tle has  fallen  upon  de- 
serving  shoulders. 
That  the  high  stand- 
ards, the  adequate  labo- 
ratory work,  and  the 
thorough  training  for 
which  Dr.  Prescott 
stood  will  be  main- 
tained, and  that  they 
will  be  advanced  as  fast 
and  as  far  as  the  devel- 
oping conditions  will 
permit — this  is  written 
in  the  character  and  training  of  his  successor.  A 
thorough  education,  unusual  teaching  ability, 
strength  of  character,  high  ideals  combined  with  a 
strong  practical  grasp  of  things — these  qualities 
unite  to  make  Dr.  Schlotterbeck  eminently  deserving 
of  one  of  the  most  important  educational  positions 
in  pharmacy. 


Dr.  J.  O.  Schlotterbeck. 


Born    m    1865    m    Ann    Arbor, 

DR.  SCHLOTTER-  „      j       i-  <•  ^i 

BECK'S  CAREER,  graduatmg  from  the  grammar 
and  high  schools  of  the  city,  and 
serving  for  six  years  as  clerk  and  manager  of  a  local 
drug  store,  Dr.  Schlotterbeck  was  graduated  from 
the  School  of  Pharmacy  of  the  University  in  1885 
with  the  degree  of  Ph.C.  He  was  then  engaged 
as  prescription  clerk  and  analyst  in  a  store  in  Scott- 
dale,  Pa.,  later  became  the  manager  of  a  pharmacy 
in  Pittsburg,  and  finally  entered  the  wholesale  drug 
house  of  George  A.  Kelly  &  Co.  Hungering  after 
more  education,  however,  and  desiring  to  enter  uni- 
versity work  as  a  life  calling,  he  secured  a  position 
as  teaching  assistant  in  his  alma  mater  and  continued 
his  studies,  so  that  in  1891  he  graduated  with  the 
degree  of  B.S.  (in  chemistry).  The  years  of  1895 
and  '96  were  spent  at  the  University  of  Berne  in 
Switzerland  under  such  famous  teachers  as  Profes- 
sors Tschirch  and  Fischer,  and  the  degree  of  doctor 
of  philosophy  was  thus  obtained.  Since  that  time 
Dr.  Schlotterbeck  has  been  professor  of  pharmacog- 
nosy in  the  School  of  Pharmacy,  and  he  has  mean- 
while done  a  great  deal  of  first-class  original  re- 
search in  various  fields  of  plant  chemistry.  A  well- 
known  member  of  the  A.  Ph.  A.,  he  was  chairman  of 
the  Scientific  Section  in  1903.  He  is  at  present  sec- 
retary of  the  American  Conference  of  Pharmaceuti- 
cal Faculties,  and  is  a  member  of  the  newly  ,organ- 
ized  "Council  on  Chemistry  and  Pharmacy"  of  the 
American  Medical  Association. 


THE  JEWELRY 
SHARPS. 


Despite  the  warnings  which  have 
appeared  in  all  of  the  pharma- 
ceutical journals  during  recent 
months,  druggists  continue  to  be  victimized  by  jew- 
elry sharps.  The  woods  are  full  of  these  fellows, 
and  for  ways  that  are  dark  and  for  tricks  that  are 
vain  they  could  give  points  to  Bret  Harte's 
"Heathen  Chinee."  Here  is  a  specimen  instance :  A 
smooth  agent  approaches  the  druggist;  the  druggist 
signs  a  contract  covering  a  large  consignment  of 
jewelry,  and  possibly  perfumery  also;  the  goods 
arrive ;  they  are  cheap  and  tawdry  and  the  druggist 
realizes  that  he  has  been  victimized;  he  indignantly 
tries  to  return  them,  and  is  met  with  the  contract 
which  he  has  signed ;  or  perhaps  he  receives  them  and 
signs  an  "acceptance"  or  promissory  note  under  a 
deceptive  provision  apparently  guaranteeing  the 
goods  and  permitting  their  return.  If  he  signs  the 
note,  it  is  turned  over  to  a  supposed  second  financial 
concern,  perhaps  even  a  savings  bank,  which  buys 
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it  at  a  discount;  and  a  third  alleged  concern,  usually 
named  a  collection  agency,  gets  after  the  druggist 
in  hot  haste.  The  jewelry  has  meanwhile  become 
tarnished  and  unsalable,  but  there  is  nothing  for  the 
druggist  to  do  but  to  pay  the  note  or  suffer  prosecu- 
tion in  the  courts.  Fortunately  several  druggists 
have  won  in  these  court  trials;  but,  acting  upon  the 
wise  old  principle  that  "a  stitch  in  time  saves  nine," 
the  druggists  of  America  will  do  well  to  buy  jewelry 
of  reputable,  well  known  concerns  and  not  deal  with 
fakirs  and  sharpers  they  know  nothing  about. 


NEW  LEGISLATION: 
AN  IDAHO  LAW. 


The  present  legislative  year  has 
resulted  in  the  enactment  of  sev- 
eral measures  affecting  phar- 
macy. In  a  sense  the  law  of  first  importance  is  that 
passed  in  Idaho.  The  State  has  never  had  a  phar- 
macy act  covering  the  whole  commonwealth,  and  has 
been  subjected  to  the  confusion  and  annoyance  of 
county  laws  and  county  boards.  For  the  first  time 
a  law  is  now  obtained  which  includes  the  entire 
State  within  its  purview.  The  only  other  State  in 
the  Union  which  now  suffers  from  the  county  sec- 
tional laws  is  Texas,  and  Texas  has  been  trying  to 
get  rid  of  the  yoke  for  many  years  without  very 
much  success.  It  seems  that  the  Idaho  law  was 
fought  through  by  a  pharmacist-senator,  Mr.  L.  W. 
Smith,  who  had  emigrated  from  Ohio  two  or  three 
years  ago,  and  who  had  carried  some  good  ideas  of 
pharmaceutical  legislation  along  with  him.  Mr. 
Smith  is  secretary  of  the  new  board,  and  it  is  appa- 
rent that  a  new  order  of  things  is  thus  destined  for 
Idaho.  One  unique  feature  of  the  law  gives  the 
board  power  to  revoke  the  license  of  a  druggist 
proved  guilty  of  felony  or  gross  immorality,  or  of 
dangerous  addiction  to  the  use  of  alcoholic  liquors 
or  narcotic  drugs. 

*     *     * 


ANTI-COCAINE 
MEASURES. 


It  is  apparent  that  we  are  only 
to  have  two  new  anti-cocaine 
acts  this  year — those  of  Missouri 
and  Minnesota.  Of  the  three  other  measures 
before  State  legislatures,  the  New  York  bill  has 
failed  of  passage,  the  Rhode  Island  bill  is  meeting 
with  such  vigorous  opposition  that  it  is  not  likely  to 
succeed,  and  the  Illinois  measure  was  of  such  a 
nature  that  the  pharmacists  of  the  State  were  not 
able  to  agree  among  themselves  in  supporting  it. 
There  seems  to  be  in  Illinois,  indeed,  a  strong  differ- 
ence of  opinion  on  the  subject  of  anti-narcotic  legis- 
lation, and  Mr.  Bodemann  was  vigorously  applauded 


at  a  recent  meeting  of  the  Chicago  Association  when 
he  declared  that  the  druggists  of  the  State  ought  to 
get  together  and  present  a  united  front  on  this  impor- 
tant matter.  Otherwise,  he  said,  interests  adverse  to 
pharmacy  will  pass  a  law ;  it  will  in  all  probability  be 
unsatisfactory  to  druggists ;  and  then  we  shall  indeed 
be  in  trouble.  The  result  of  this  plain  talk  was  the 
passage  of  a  resolution  requesting  the  State  associa- 
tion to  set  aside  a  session  or  a  day  at  its  forthcoming 
annual  meeting  to  decide  ultimately  and  finally  upon 
some  anti-narcotic  measure,  this  to  be  introduced  and 
pushed  at  the  next  session  of  the  legislature. 
*     *     * 

Three  laws  affecting  the  sale  of 
VARIOUS  LAWS.      wood    alcohol     are    conspicuous 

in  the  year's  grist  of  new  legis- 
lation. A  Minnesota  act  provides  that  the  substance 
shall  always  be  labeled  "Wood  Naphtha,  Poison;" 
a  Massachusetts  act  provides  similarly  that  the  sub- 
stance shall  be  labeled  as  a  poison ;  and  a  New  York 
law  prohibits  the  use  of  methyl  alcohol  in  beverages. 
In  Tennessee  a  law  has  been  enacted  taking  away 
the  power  of  prosecution  with  respect  to  adulterated 
drugs  from  the  board  of  pharmacy  and  giving  it  to 
the  grand  jury.  Of  the  several  formula-on-the-label 
bills  introduced  this  year,  one  has  become  law,  in 
North  Dakota,  and  the  patent-medicine  proprietors 
are  so  annoyed  that  they  decided  at  their  recent 
annual  meeting  in  New  York  City  not  to  sell  their 
goods  in  that  State  hereafter.  The  Pennsylvania 
pharmacists  finally  secured  the  enactment  of  their 
bill  permitting  the  use  of  benzoic  acid  and  benzoates 
for  the  preservation  of  fountain  syrups,  and  permit- 
ting also  the  employment  of  certain  coloring  agents. 
This  right  is  granted  by  inference :  the  bill  specifi- 
cally prohibits  the  use  of  certain  preservatives,  but 
not  the  two  mentioned. 


SUPPORT  THE 
N.  A.  R.  D. 


The  druggists  of  the  country 
now  have  an  opportunity  to  show 
what  kind  of  stuff  they  are  made 
of.  Their  own  association,  the  N.  A.  R.  D.,  seems 
to  be  facing  something  of  a  financial  crisis.  For 
years  a  certain  class  in  the  pharmaceutical  com- 
munity complained  bitterly  because  the  association 
accepted  financial  assistance  from  proprietors  and 
manufacturers,  and  as  a  result  of  this  criticism  it 
was  resolved  at  St.  Louis  last  fall  to  make  the  N.  A. 
R.  D.  rely  absolutely  upon  its  own  sources  of  income. 
The  absence  of  the  ten  or  fifteen  thousand  dollars 
formerly    secured    from    donations,    however,    has 
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beg^in  to  make  itself  cruelly  felt,  and  it  is  now  up  to 
the  retailers  to  support  the  association  which  has 
already  brought  so  many  hundreds  of  dollars  into 
the  cash  drawer  of  every  one  of  them,  and  which 
promises  to  do  even  more  in  the  future  than  it  has 
done  in  the  past.  It  seems  that  the  great  majority  of 
associations  pay  their  annual  dues  late  in  the  year, 
thus  leaving  a  hiatus  in  the  early  season  which  in  the 
past  has  always  been  successfully  filled  by  the  dona- 
tions. This  year  an  aching  void  threatens  to  develop 
unless  the  local  associations  jump  into  the  breach 

td  do  their  duty. 
*  *  * 
The  "St.  Louis  Club"  of  pro- 
CLU?'  ix^woRK.  Prietors,  headed  by  Dr.  V.  Mott 
Pierce,  has  succeeded  in  estab- 
lishing schedules  for  their  goods  in  thirty-five  or 
forty  cities.  The  club  has  had  three  men  traveling 
about  the  country  ever  since  the  St.  Louis  meeting 
last  fall,  and  this  triumvirate  has  been  working 
steadily  and  systematically  with  good  results.  In  the 
following  list  the  schedules  on  25-cent,  50-cent,  and 
$1  goods  will  be  seen  for  some  of  the  chief  cities  cov- 
ered by  the  operations  of  the  club : 

Cleveland,  Ohio    25  47  91 

Detroit,    Mich    23  45  83 

Grand  Rapids,  Mich 25  45  90 

Washington,  D.  C 25  50  85 

Nashville,   Tenn 25  50  85 

New  Orleans,  La Full  prices. 

Atlanta,    Ga 19  39  73 

Birmingham,   Ala 18  39  73 

Boston,    Mass ' .  19  39  73 

Cambridge,    Mass 19  39  73 

Chicago,    111 19  37  69 

Duluth,  Minn Full  prices. 

San   Francisco,    Cal 20  40  80 

Los  Angeles,   Cal 20  40  80 

Lancaster,    Pa Full  prices. 

Easton,  Pa Full  prices. 

St.   Paul,   Minn 25  45  85 

Minneapolis,  Minn 25  45  85 

St.  Louis,  Mo 25  42  83 

Kansas  City,  Mo 19  39  79 

Kansas  City,  Kan 19  39  79 

Jlc       ♦       * 

The    Peruna   Drug   Co.    has   be- 

SOME  UNIQUE  „  •  •  c  •. 

SUITS.  &""    ^    unique    series    of    suits 

against  cutters.  One  of  the  diffi- 
culties experienced  in  the  application  of  the  direct- 
contract  and  serial-numbering  plan  has  been  this, 
that  a  cutter,  not  signing  the  contract,  would  secure 
the  goods  by  indirection  and  then  destroy  the  num- 
bers on  the  package  so  that  his  source  of  supply 


could  not  be  traced.  Striving  to  put  a  stop  to  this 
sort  of  thing,  the  Peruna  people  have  now  brought 
.suit  against  three  cutters  in  Minneapolis,  Topeka, 
and  Indianapolis  for  mutilation  of  labels.  A  suit  has 
also  been  brought  against  a  large  Chicago  cutter  ask- 
jng  for  an  injunction  preventing  him  from  mutilat- 
ing the  wrappers  and  labels  of  Peruna  and  selling  it 
at  a  "cut  price.  In  the  latter  suit  the  manufacturers 
are  striving  to  secure  a  decision  like  that  which  was 
granted  some  months  ago  in  Massachusetts,  where, 
it  will  be  recalled,  a  judge  enjoined  a  cutter  from  sell- 
ing contract  goods  at  less  than  contract  prices  even 
though  he  had  not  himself  signed  the  contract.  An 
injunction  of  practically  the  same  import  was  also 
granted  in  Pittsburg  a  month  or  two  ago  with 
respect  to  the  Miles  goods. 

*  *     * 

Every  druggist  who  desires  to 
ATLANTIC  c?Tv.      have  a  fine  outing  this  year,  and 

who  wants  to  combine  pleasure 
with  instruction  and  profit,  should  arrange  to  attend 
the  Atlantic  City  meeting  of  the  American  Pharma- 
ceutical Association.  Nothing  need  be  said  about 
the  charms  of  this  seaside  resort — the  place  is  at 
least  by  reputation  already  known  to  every  citizen 
of  the  country.  But  it  may  be  pointed  out  that  an 
opportunity  will  now  be  given  druggists  to  visit  this 
place  at  a  reduced  rate  for  transportation.  The  A. 
Ph.  A.  always  manages  to  get  for  its  members,  pres- 
ent and  prospective,  a  rate  of  1 1/3  for  the  round  trip 
to  the  meetings.  Special  hotel  rates  are  also  ob- 
tained. The  meeting  will  last,  as  it  always  does, 
throughout  the  entire  week,  and  it  will  open  Monday, 
September  4.  The  various  sections  will  have  work 
of  the  utmost  interest  and  profit  to  practising  phar- 
cists,  and  the  opportunity  will  be  provided  of  meet- 
ing the  best  known  and  the  most  representative  men 

in  the  calling. 

*  ♦     * 


THE 
PROPRIETORS. 


The  Proprietary  Association  of 
America  held  its  semi-annual 
meeting  in  New  York  last 
month.  Nothing  of  special  importance  transpired  of 
interest  to  the  retail  trade.  Messrs.  Gallagher, 
Anderson,  and  Rehfuss  represented  the  interests  of 
the  retailers  on  the  floor,  and  the  white  dove  of 
peace  and  harmony  hovered  overhead.  Nice  things 
were  said  about  the  direct  contract  plan.  As  has 
already  been  mentioned  in  this  review  of  the  month, 
the  proprietors  expressed  some  indignation  over  the 
enactment  of  the  formula-on-the-label  law  in  North 
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A  KANSAS  CITY 
OUTBREAK. 


Dakota  and  decided  hereafter  to  market  no  goods  in 
that  State.    Frank  J.  Cheney,  of  Toledo,  Ohio,  is  the 
new  president  of  the  association. 
*     *     * 

Thing's  have  apparently  broken 
loose  in  Kansas  City.  We  have 
before  us  a  full-page  newspaper 
advertisement  in  which  the  Jones  Dry  Goods  Co. 
offers  cut  prices  on  everything,  rails  against  the 
"drug  trust,"  tells  all  about  the  "infamies"  of  the 
direct-contract  and  serial-numbering  plan,  and  warns 
customers  to  look  out  for  the  presence  on  their  pre- 
scriptions of  the  price  mark  used  by  the  "trust"  and 
taken  from  the  legend  "P-h-a-r-m-o-c-i-s-t."  At 
this  writing  the  breach  has  not  been  repaired,  and 
we  do  not  know  what  the  prospects  are  for  the 
future. 

*  *  J|S 


AN  INVALUABLE 
VOLUME. 


Many  pharmacists  have  been 
gratifyingly  quick  to  grasp  the 
value  of  the  Collective  Index 
which  has  just  been  published  by  the  American 
Pharmaceutical  Association.  Covering  all  but  the 
last  two  of  the  53  annual  proceedings  of  the  associa- 
tion, it  renders  at  once  available  virtually  everything 
of  practical  importance  which  has  been  published  in 
the  drug  journals  and  pharmaceutical  books  for  the 
last  half  century.  It  takes  but  an  instant  to  run 
down  through  the  alphabetical  index  and  find  a  great 
variety  of  references  under  any  possible  subject. 
Secretary  Chas.  Caspari,  University  of  Maryland, 
Baltimore,  is  distributing  the  volume.  It  has  nearly 
600  pages  and  contains  over  65,000  titles  and  almost 

70,000  references. 

*  *     * 

The  druggists  of  the  Hyde  Park  section  in  Chi- 
cago have  formed  a  club  for  the  purpose  of  main- 
taining and  increasing  prices  on  counter  goods  and 
bringing  about  pleasant  relations  with  the  physicians 
of  the  district.  Under  the  latter  head  such  subjects 
will  be  discussed  with  the  physicians  as  the  repeating 
of  prescriptions,  self-dispensing,  counter  prescrib- 
ing, and  the  giving  of  copies  of  prescriptions.  Mr. 
Bodemann  is  president  of  the  organization. 

*  *     * 

The  trustees  of  the  U.  S.  P.  have  now  definitely 
and  formally  decided  that  the  new  Pharmacopoeia 
will  become  official  on  August  1.  It  will  of  course 
be  in  the  market  before  that  time — perhaps  by  the 
first  of  July.     The  chairman  of  the  Committee  of 


Revision,  Prof.  J.  P.  Remington,  will  receive  $2000 
for  his  services,  and  every  other  one  of  the  twenty- 
four  members  of  the  committee  will  receive  $200 — 
little  enough  pay  for  such  valuable  and  long-con- 
tinued work. 

*  *     * 

Some  months  ago  the  local  association  in  Balti- 
more reached  a  compromise  agreement  with  a  cer- 
tain cutter,  by  the  terms  of  which  the  latter  was  to 
have  certain  privileges  accorded  him.  He  now 
declares  that  the  agreement  has  not  been  rigidly 
observed  and  he  has  brought  suit  for  damages. 

*  *     * 

Voegeli  Bros.,  the  well  known  firm  of  retailers  in 
Minneapolis,  one  member  of  which  is  the  president 
of  the  N.  A.  R.  D.,  have  decided  to  expand.  The 
capitalization  has  been  increased  and  provision  has 
been  made  for  the  establishment  of  two  additional 
stores,  thus  making  four  altogether. 

*  *     * 

The  University  of  Michigan  has  decided  to 
include  in  its  summer  session  this  year  a  short  course 
in  pharmacy  of  six  weeks'  duration,  opening  June  36 
and  closing  August  4.  One  of  the  objects  of  the 
course  is  to  assist  candidates  for  examination  before 
the  Michigan  Board  of  Pharmacy. 

*  *     * 

A  new  internal  revenue  regulation  went  into  effect 
recently  requiring  that  while  empty  cigar  boxes  on 
which  the  stamp  has  been  destroyed  may  be  used  for 
display  purposes,  the  factory  brand  and  caution 
notice  must  also  be  destroyed  if  the  dealer  wishes  to 
sell  or  keep  any  such  boxes. 

*  *     * 

The  Chicago  Veteran  Druggists'  Association  has 
done  a  very  gracious  thing  in  presenting  its  historian, 
Mr.  Ebert  with  a  handsome  loving  cup  in  recog- 
nition of  his  unselfish  and  laborious  work  in  writing 
a  valuable  history  of  the  Chicago  drug  trade. 

*  *     * 

A  judge  in  South  Dakota  has  recently  laid  down 
the  doctrine  that  no  man  except  a  registered  druggist 
can  own  and  conduct  a  drug  store,  even  though  he 
employs  a  registered  pharmacist  actually  to 
manage  the  place  for  him, 

*  *     * 

The  Illinois  Pharmaceutical  Association  will  hold 
its  annual  meeting  this  year  in  Chicago  from  August 
22  to  August  24  inclusive,  and  great  preparations 
are  being  made  for  the  event. 


AMERICA'S   LARGEST  DRUG  STORE. 


lat  of  Stoddart  Bros,  in  Buff alo  —  Fifty  Thousand   Feet  of  Floor  Space  — Four  Stories  and  a  Base- 
ment, with  Double  Frontage— A  Trip  Through  the  Establishment  and  an  Inspection 

of  the  Various  Departments. 

By  HARRY  B.  MASON. 


(1)    Mb.  Oharlbs  Stoddart. 


So  far  as  my  observation  and  knowledge  go,  the 
largest  and   most   elaborate  plant  utilized   by  any 

retail  drug  store  in  the 
country  is  that  of  Stod- 
dart Bros,  in  Buffalo. 
There  are  stores  where 
the  volume  of  business 
is  probably  greater.  The 
main  pharmacy  of  the 
Hegeman  Corporation 
in  New  York,  located  at 
200  Broadway;^  the 
main  or  Chestnut  Street 
store  of  Evans  in  Phil- 
adelphia ;2  the  Judge  & 
Dolph  establishment  in 
St.  Louis  ;^  the  Econo- 
mical Pharmacy  of  Mr. 
McConnell  on  State  Street  in  Chicago"* — doubtless 
the  first  two  and  possibly  all  of  these  stores  do  a 
larger  daily  business  than  Stoddart  Bros.,  but  cer- 
tain it  is  that  not  one  of  them  occupies  anything  like 
the  floor  space,  or  has  an  equipment  which  so 
impresses  the  observer  with  the  sense  of  metropoli- 
tan bigness,  completeness,  variety,  and  organization. 

SOME  FIGURES. 

A  building  is  occupied  which  has  a  double  front- 
age, four  stories,  and  a  basement  reaching  way 
under  the  pavement  in  front  and  under  the  alley  in 
the  rear.  The  salesroom  on  the  ground  floor  is  50 
feet  wide  and  183  feet  deep;  the  three  stories  above 
do  not  extend  quite  so  far  back.  Altogether  over 
50,000  feet  of  floor  space  is  utilized,  sixty  people  are 
employed,  a  working  capital  of  $200,000  is  used, 
seventy-five  tons  of  coal  are  burned  every  year,  and 
the  plant  is  so  large  that  a  telephone  system  has 
been  installed  to  facilitate  communication  between 
the  different  departments   and   to   enable   the  two 

'Bulletin  of  Pharmacy,  May,  1903,  page  204. 
'Bulletin  of  Pharmacy,  August,  1903,  page  317. 
•Bulletin  of  Pharmacy,  October,  1903,  page  413. 
'Bulletin  of  Pharmacy,  April,  1904,  page  146. 


chiefs  to  keep  in  constant  touch  with  every  part  of 
the  establishment. 

THE  PROPRIETORS  THEMSELVES. 

Before  describing  the  place  more  in  detail  it  will 
be  interesting  to  take  a  glance  at  the  two  men  whose 
personalities  are  expressed  in  this  successful  busi- 
ness. Charles  and  Thomas  Stoddart  were  born  in 
Scotland,  and  came  to  Canada  with  their  parents  at 
an  early  age.  Afterwards  they  were  clerks  in  the 
same  drug  store  in  Buffalo  from  1872  to  1876.  Then 
they  opened  a  pharmacy  just  one  door  to  the  right 
from  their  present  location,  and  here  they  remained 
with  constantly  increasing  success  until,  just  two 
years  ago  this  spring,  they  took  a  great  leap  forward 
by  creating  the  great  establishment  of  to-day.  It  cost 
them  $20,000  to  fit  up  the  new  building,  but  already 
their  business  has  increased  50  per  cent  and  it  con- 
tinues to  register  a  steady  gain  every  month. 


(2)  Mr.  Thomas  Stoddart,  seated  in  his  ofQce  at  the  rear  of  the  salesroom 
on  the  first  floor. 

Charles  Stoddart,  the  younger  brother,  is  the 
active  manager  of  the  business.  He  does  all  the  buy- 
ing, is  a  hard  worker,  remains  in  his  office  all  day 
long  and  usually  in  the  evening  also,  and  keeps  his 
hand  firmly  and  constantly  on  the  helm.     Thomas 
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Stoddart  has  many  outside  interests  and  is  promi- 
nent in  the  civic  and  business  life  of  Buffalo.  He  is 
now  serving  the  last  of  his  four-year  term  as  city 
councilman ;  during  the  present  session  he  is  the  pre- 
siding officer  of  the  body;  and  there  are  persistent 
rumors  in  political  circles  that  he  may  be  the  next 
mayor  of  Buffalo.  As  for  the  positions  he  has  occu- 
pied in  pharmacy,  it  is  perhaps  enough  to  point  out 


(3)  This  picture  shows  one  of  the  two  aisles  or  avenues  of  the  great  sales- 
room on  the  ground  floor.  It  is  the  one  on  the  right,  and  exhibits  the 
departments  devoted  to  rubber  goods,  surgical  instruments,  physicians' 
supplies,  serums,  vaccines,  etc. 

that  he  was  president  many  years  ago  of  the  Erie 
County  Association,  that  he  was  recently  president 
for  two  terms  of  the  State  Association,  and  that  he 
has  been  president  of  the  Empire  State  Drug  Co. 
ever  since  its  formation  ten  or  fifteen  years  ago.  It 
is  quite  unnecessary  to  remark  that  his  name  is  a 
familiar  one  to  the  druggists  of  the  State. 

The  two  brothers  are  in  unusually  close  sympathy 
with  one  another's  purposes.  Not  only  have  they 
been  associated  intimately  in  business  ever  since 
they  were  boys,  but  they  married  sisters  and  live  in 
handsome  houses  side  by  side  on  Prospect  Avenue. 
There  is  a  library  in  common  joining  the  two  resi- 
dences, and  this  is  typical  of  the  unified  relatiens 
existing  between  the  brothers  and  the  brothers' 
families. 

A  TRIP  THROUGH  THE  PLACE. 

And  now  for  a  rather  rapid  trip  through  the 
establishment  under  the  guidance  of  Mr.  Charles 
Stoddart — a  quiet,  modest,  even-voiced,  reflective 
sort  of  man,  with  very  solid,  substantial,  far-seeing 
business  insight  and  judgment.  We  shall  have  to 
spend  most  of  our  time  on  the  first  floor,  occupied  by 


the  vast  salesroom,  the  offices,  and  the  dispensing 
laboratory.  All  of  our  illustrations,  indeed,  show  dif- 
ferent portions  of  this  floor.  Pausing  only  a  moment 
on  the  pavement  outside  to  admire  the  large  show 
windows,  we  enter  the  store  and  find  ourselves  con- 
fronted with  the  right  and  left  views  shown  in  the 
third  and  fourth  illustrations.  Imagine  these 
engravings  placed  side  by  side  and  you  have  a  picture 
of  the  room,  which  would  indeed  be  two  rooms  were 
it  not  that  the  shelving  in  the  center  only  reaches  part 
way  to  the  ceiling.  Perhaps  a  better  general  idea  of 
the  place  will  be  gotten  if  we  glance  now  at  the  fifth 
illustration,  which  looks  diagonally  across  the  room. 
The  finish  is  mahogany;  the  ceiling  is  of  the  most 
ornate  metal  variety;  everything  is  of  the  metro- 
politan and  "down-to-date"  order,  and  the  place  is 
so  large,  attractive,  and  glittering  that  we  stand  in 
surprise  at  the  threshold  of  the  door. 

physicians'  supply  departments. 

But  we  go  down  the  avenue  at  the  right,  shown  in 
the  third  illustration.  The  large  signs  everywhere 
would  tell  us  the  location  of  every  department  even  if 
Mr.  Stoddart  were  not  with  us  to  explain  them  as  we 
went  along.  At  our  left  are  the  rubber  goods,  and 
at  our  right  is  the  department  comprising  the  surgi- 


(4)  Here  we  have  the  left  aisle  or  avenue  of  the  salesroom,  with  the 
fountain  at  the  left,  the  cigar  and  candy  departments  at  the  right,  and  so 
on  along  down  until  we  reach  the  prescription  department  at  the  end.  The 
salesroom  is  183  feet  long  and  50  feet  wide. 

cal  articles  and  physicians'  supplies.  This  depart- 
ment is  quite  extensive.  A  large  stock  is  kept,  one 
man  is  employed  in  doing  "detail  work"  among  the 
physicians  of  the  city,  and  hospitals  and  other  city 
institutions  are  often  furnished  with  goods  when 
the  competitive  bidding  happens  to  result  in  favor  of 
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Stoddart  Bros.  Such  things  as  static  and  :r-ray 
machines  are  to  be  seen  in  this  department,  while 
further  down  yet  is  a  handsomely  constructed  ice 
cabinet  used  for  keeping  in  proper  condition  such 
delicate  goods  as  serums  and  vaccines. 

Next  we  reach  the  two  truss  rooms,  one  for  each 
sex,  and  among  other  features  here  we  are  interested 
in  the  ingenious  way  in  which  the  drawers  holding 
the  trusses,  rubber  stockings,  and  other  articles  are 
placed  in  the  partition  between  the  rooms  so  that 
they  can  be  opened  from  either  side — a  scheme  that 
renders  unnecessary  the  duplication  of  stock.  Two 
trained  men  and  one  trained  woman  are  available  in 
the  truss  and  allied  departments. 

A  DAILY  SODA  BUSINESS  OF  $200. 

Now  we  come  back  to  the  front  of  the  store  and 
start  down  the  left  aisle  shown  in  the  fourth  and  fifth 
illustrations.  "The  fountain  at  our  left  hand  cost 
$5000,"  Mr.  Stoddart  tells  us  in  answer  to  a  ques- 
tion, "and  it  was  purchased  of  the  American  Soda 
Fountain  Company.  Seats  are  provided,  as  you  see, 
for  75  people;  from  four  to  six  dispensers  are  con- 
stantly on  duty  during  the  summer  months,  with  10 
or  12  on  occasions  like  holidays  or  Saturday  after- 
noons or  evenings ;  and  during  the  season  an  average 


(5)  This  view,  taken  from  the  left  front  of  the  store,  and  looking  diago- 
nally across  and  down  the  room,  gives  a  better  though  a  very  faint  coocep- 
UoD  of  the  size  of  the  establishment.  The  soda  fountain  counter  is  seeo  at 
our  left,  and  the  cigar  department  immediately  in  front. 

daily  business  of  $200  is  done.    The  fountain  is  kept 
running  throughout  the  year." 

At  our  right  is  the  cigar  department,  and,  singu- 
larly enough,  we  see  an  attractive  young  woman  in 
charge  of  it !  "The  men  seem  to  like  the  idea,"  Mr. 
Stoddart  remarks  innocently,  and  the  cleverness  of 


the   notion,    and   the   understanding   of   masculine 
nature  which  it  betrays,  strike  us  forcibly. 

Next  comes  the  candy  department,  and  further 
down  on  the  right  side,  as  the  signs  inform  the  cus- 
tomer, are  the  "wines  and  liquors,"  the  "perfumes," 
and  the  "toilet  goods."  The  entire  left  side  of  this 
aisle  beyond  the  fountain  is  occupied  by  the  "Drug 
Department" — meaning   "patents,"    pharmaceutical 


ifl)  The  prescription  department  is  housed  in  this  "  large,  light,  commo- 
dious, and  well-equipped  room  "  at  the  rear  of  the  salesroom  on  the  ground 
floor.    Three  dispensen  are  employed  here. 

chemicals,  pressed  herbs,  and  so  on.  Several  sales- 
men are  here  employed.  Tfiey  are  all  registered  men 
and  are  paid  an  average  of  $20  a  week  besides  the 
customary  5-per-cent  commission  on  the  firm's  own 
specialties. 

THE  PRESCRIPTION  ROOM. 

When  we  reach  the  end  of  this  aisle  or  avenue  on 
the  left  side  of  the  store  we  are  confronted  with  the 
prescription  department — the  large,  light,  commodi- 
ous, well-equipped  room  shown  in  the  sixth  and  last 
illustration.  Here  we  find  three  dispensers  at  work, 
and  we  discover  that  a  thorough  checking  system  is 
observed.  "How  many  prescriptions  do  you  dispense 
daily?"  we  ask,  and  Mr,  Stoddart  replies :  "Oh,  from 
100  to  125  new  ones,  and  nearly  as  many  'repeats.*  " 
A  unique  system  of  "filing"  prescriptions  is  em- 
ployed. Each  dispenser  copies  the  prescriptions  dis- 
pensed by  him  into  a  large  book,  10  by  16  inches  in 
size,  and  divided  on  every  page  into  10  serially-num- 
bered spaces  intended  for  that  many  prescriptions 
and  containing  9  lines  each.  This  system  makes  for 
compactness,  easy  reference,  neatness,  and  quick 
handling  of  "repeats."  The  original  prescriptions 
are  of  course  retained  in  case  they  are  ever  needed. 
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which  happens  very  rarely.  The  prescription  check 
used  in  the  department  was  shown  on  page  125  of 
the  Bulletin  for  March  of  the  present  year. 

A  novelty:  fancy  groceries. 

We  leave  the  prescription  department,  and  one 
thing  which  causes  us  some  surprise  is  a  counter 
devoted  to  the  sale  of  fancy  groceries  in  the  rear  end 
of  the  salesroom.  "Well,  we  had  space  for  some- 
thing of  the  kind  when  we  moved  in  here,"  Mr. 
Stoddart  explains,  "and  we  have  found  that  the 
experiment  works  very  well.  Of  course  we  handle 
only  package  goods.  We  use  them,  besides,  as  draw- 
ing cards  in  our  Friday  bargain  sales,  and  with  a 
good  deal  of  success." 

The  Friday  bargain  sale  is  peculiarly  a  Buffalo 
custom.  The  department  stores  inaugurated  the 
scheme,  and  in  order  to  hold  their  own  with  such 
competition  the  large  drug  and  other  retail  stores 
had  to  fall  in  line.    But  more  of  this  later. 

Here  in  the  back  portion  of  the  ground  floor  are 
the  several  offices.  Mr.  Thomas  Stoddart  is  seen 
seated  in  his  private  room  in  our  second  illustration. 
Mr.  Charles  Stoddart  has  an  office  near  by,  while  a 
large,  light  room  is  used  by  the  bookkeepers,  steno- 
graphers, telephone-exchange  girl,  and  others.  Back 
of  all  this  is  the  packing  and  shipping  room,  and 
here  we  find  two  men  regularly  at  work. 

AN  INTERESTING  BASEMENT. 

And  now  Mr.  Stoddart  leads  us  down  into  the 
basement — one  of  the  most  important  features  of 
this  as  of  any  large  store.  We  run  across  many 
novel  things.  Here,  for  instance,  is  a  room  devoted 
to  the  manufacture  of  ice  cream.  Two  men  and  two 
gas  engines  cooperate  in  making  cream  constantly 
during  the  season,  and  facilities  are  available  for 
packing  100  gallons  of  the  substance.  Then  we  dis- 
cover a  unique  cigar  room  made  entirely  of  glass  and 
having  glass  shelves  inside  for  the  storage  of  stock : 
on  each  shelf  are  three  fire-bricks,  and  these,  mois- 
tened every  other  day,  keep  the  cigars  in  just  the 
proper  condition.  Next  we  see  the  electric  light 
plant  for  lighting  the  building  and  for  running  such 
machinery  as  we  are  yet  to  find  in  the  basement  and 
on  some  of  the  upper  floors. 

PREPARING  BARGAIN  GOODS. 

In  two  rooms,  side  by  side,  employees  are  seen  get- 
ting ready  for  the  Friday  bargain  sales  that  are  to  be 
conducted  the  next  week.  In  one  a  couple  of  girls 
are  putting  up  pound  boxes  of  candy  that  are  to  sell 


for  ten  cents!  In  the  other  two  men  are  bottling 
liquors  which  are  to  be  used  for  the  same  purpose :  a 
quart  bottle  of  whiskey,  a  quart  of  wine,  and  a  half- 
pint  of  California  brandy  are  wrapped  up  in  a  strong 
package  together  and  sold  on  bargain  days  for  a 
dollar.  There  isn't  much  money  in  these  sales,  but 
they  are  used  by  the  large  drug  and  department 
store  as  drawing  cards  on  bargain  Fridays.  In 
another  room  are  two  women  operating  a  bottle- 
washing  machine  and  cleansing  old  Apollinaris  and 
similar  containers  for  putting  up  the  liquors  and 
other  products.  Altogether  this  great  basement, 
with  its  many  rooms  and  diverse  activities,  is  a  bee- 
hive of  industry. 

THE  SECOND  FLOOR. 

But  we  have  spent  so  much  of  the  time  at  our  dis- 
posal in  the  salesroom  on  the  ground  floor  and  in 
the  basement  that  we  shall  have  to  hurry  over  the 
three  remaining  floors  of  the  building.  The  second 
floor  is  comparatively  uninteresting.  It  is  used  as  a 
storeroom  for  "patents"  and  other  goods,  and  a  part 
of  it  for  both  the  display  and  the  storage  of  hospital 
furniture  and  appliances.  Stoddart  Bros,  often  fit 
up  new  hospitals,  or  replenish  old  ones,  underbidding 
the  jobbers  and  other  dealers  on  many  contracts, 

THIRD     FLOOR  !       MAKING     DEFORMITY     GOODS     AND 
PERFUMES. 

On  the  third  floor  is  a  laboratory  on  one  side,  and 
a  room  for  the  manufacture  of  deformity  goods  'on 
the  other,  with  a  partition  between.  The  latter  room 
is  one  of  the  most  interesting  features  of  the  estab- 
lishment. Three  experts,  two  men  and  one  woman, 
are  busily  employed  in  making  all  sorts  of  queer  con- 
trivances to  meet  the  special  orders  of  physicians — 
devices  for  club-feet,  broken  knees,  and  deformities 
of  various  kinds.  There  is  a  small  room  where  the 
measurements  are  taken  if  the  patient  is  able  to  come 
or  be  brought  to  the  building. 

The  laboratory  on  the  other  side  of  the  third  floor 
is  used  chiefly  for  the  preparation  of  the  considerable 
line  of  specialties  that  are  sold  under  the  Stoddart 
label,  and  for  the  manufacture  of  perfumes  and  toilet 
waters.  On  bargain  days  a  plain  one-ounce  bottle 
of  triple  extract  is  sold  for  25  cents  as  a  leader,  and 
this  could  not  be  done  if  the  goods  were  not  made 
on  the  spot.  Hundreds  of  bottles  are  sold  every 
Friday. 

FOURTH  FLOOR  :    MAKING  SPLINTS. 

Finally  we  ascend  to  the  fourth  floor.  On  one 
side  the  perfumes  and  specialties  made  in  the  labo- 
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ratory  below  are  wrapped,  labeled,  and  prepared  for 
sale.  On  the  other  is  a  large  room  used  entirely  for 
the  manufacture  of  a  special  type  of  splint  in  various 
sizes  and  of  various  kinds.  These  are  patented  and 
are  sold  all  over  the  world.  Advertisements  appear 
in  the  medical  journals,  and  many  of  the  goods  are 
handled  by  jobbers  and  physicians'  supply  houses. 
They  are  constructed  of  the  same  kind  of  paper  that 
is  sold  for  use  under  carpets,  are  treated  medicinally, 
and  are  then  given  their  peculiar  shape  and  their 
stiffness  by  the  pressure  of  strong  machinery.  Four 
men  are  regularly  employed  in  this  department. 

THE  TRIP  FINISHED. 


e  have  now  finished  our  trip  through  the  build- 


ing, and  we  wend  our  way  back  down  stairs,  thank 
Mr.  Stoddart  warmly  for  his  courtesy,  and  walk  out 
of  the  door  and  up  Seneca  Street  towards  Main,  the 
chief  business  thoroughfare  of  Buffalo — for  Stod- 
dart Bros.,  singularly  enough,  are  not  in  the  great 
retail  district,  and  doubtless,  if  they  were,  could  not 
afford  to  pay  rent  or  stand  the  interest  on  so  large 
a  buiMing  or  investment. 

As  we  reach  Main  Street  and  separate  on  our  vari- 
ous missions,  one  of  our  number  gives  expression  to 
a  thought  which  has  more  or  less  consciously  been 
with  us  all : 

"Well,  gentlemen,  isn't  it  strange  that  some  people 
are  still  telling  us  there  are  no  longer  any  possi- 
bilities in  the  drug  business  1" 


*' BEING   DONE  GOOD." 

Selections  from  an   Exceedingly   Humorous  and   Entertaining  Book — A  Satire  on   Remedies  for  Rheu- 
matism— The  Decorative   Delights  of  Cauterizing — Turkish   Bath   Experiences— Calomel 
as  a  Heroic  Agent — Some  Fun  with  the  Osteopaths  and  Homeopaths. 


"Being  Done  Good"  is  one  of  the  most  amusing 
books  that  has  been  brought  forth  during  the  last 
few  seasons.*  It  was  reviewed  in  the  April  issue  of 
the  Bulletin  of  Pharmacy,  but  it  may  not  be 
amiss  this  month  to  reproduce  rather  copious  selec- 
tions from  it.  As  the  hot  days  of  June  approach, 
light  reading  is  more  than  ever  welcome;  and  there 
are  many  things  in  "Being  Done  Good"  which  can 
best  be  appreciated  at  a  time  when  one  feels  in  the 
mood  for  entertainment. 

The  book  was  written  by  a  chronic  rheumatic. 
He  had  tried  every  remedy  under  the  sun,  and  each 
had  left  him  a  little  worse  than  he  was  before.  He 
had  finally  reached  the  point  where  he  could  barely 
hobble  about  his  house  with  a  cane,  and  yet,  singu- 
larly enough,  he  never  lost  his  cheerfulness  of  atti- 
tude. He  presented  the  remarkable  spectacle  of  a 
man  who  could  laugh  gaily  at  the  many  and  strange 
remedies  which  had  been  recommended  by  friends 
and  physicians  for  the  alleviation  of  his  disease.  The 
whole  book  is  a  gay  satire  at  his  own  expense,  and 
there  are  many  bits  of  fresh  and  grotesque  humor  in 
it  which  would  have  done  honor  to  Mark  Twain. 

Years  ago,  when  the  author  found  rheumatism 


*By  Edward  B.  Lent.    Published  by  the  Brooklyn  Eagle, 
Brooklyn,  N.  Y.,  1904.    Cloth;  345  pages;  $1.25  net. 


getting  its  iron  grip  upon  him,  he  first  consulted  a 
"regular"  physician.  This  modern  disciple  of  Escu- 
lapius  used  one  method  after  another,  and  all  with- 
out avail.  Finally  cauterization  was  resorted  to ;  and 
the  author's  description  of  the  Paquelin  cautery  is 
rich: 

The  Paquelin  cautery  is  an  indispensable  article  in  the 
surgical  outfit  of  any  up-to-date  physician.  Briefly  described, 
it  is  a  round  piece  of  one-quarter-inch  steel,  eight  inches  long, 
with  one  end  slightly  flattened.  It  is  hollow,  so  that  a  stream 
of  ignited  benzine  may  be  forced  through  the  flattened  end, 
with  a  rubber  tube  and  ball;  in  fact,  it  is  almost  the  same 
thing  as  the  burning  tool  supplied  with  a  pyrography  outfit. 
\  red  hot  poker  would  answer  every  purpose,  but  Paquelin 
got  this  thing  up  to  stay  red  hot  all  the  time.  A  poker  keeps 
red  hot  long  enough  to  brand  a  steer,  or  burn  the  spavin  on 
a  horse.  No  such  momentary  tickling  will  answer,  however, 
for  the  human  animal.  For  him,  let  it  be  red  hot,  and  plenty 
of  it. 

To  be  done,  good,  by  the  cautery,  the  victim  bares  his 
back  and  the  doctor  proceeds  to  swipe.  The  odor  of  burning 
flesh  quickly  fills  the  room.  The  most  rheumatic  victim 
becomes  spry.  He  does  the  czardas,  the  hoochee-koochee, 
the  can-can,  and  the  Highland  fling,  and  accompanies  himself 
with  song.  The  doctor  is  surprised,  and  says  the  young 
women  come  to  him  especially  for  this  form  of  nerve  tonic. 
In  your  mind's  eye  you  see  whole  trainloads  from  young 
ladies'  seminaries  coming  to  town  to  sample  Paquelin's  popu- 
lar pacifiers. 

You  soon  learn  that  it  costs  five  dollars  per  to  be  branded 
by  a  specialist,  so  you  present  a  pyrography  outfit  to  your 
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wife,  and  teach  her  how  to  put  the  red  spots  on.  At  first  it 
surprises  you  to  note  how  fond  she  is  of  the  task.  You  feared 
she  would  shrink  from  the  job,  but  not  so.  Women  take  to 
doctoring  and  decorating  with  equal  facility.  About  the 
fourth  lesson  she  is  able  to  put  burnt-wood  designs  on  you 
that  you  long  to  show  to  the  neighbors.  Home  pyrography 
practiced  on  papa's  back  makes  it  simple  and  easy  to  do  the 
work  on  wood  and  pigskin  afterward. 

But  this  type  of  artistic  medication  fails  to  pro- 
duce anything  but  esthetic  results,  and  mustard  plas- 
ters are  next  recommended  to  the  author : 

These  inventions,  you  are  informed,  are  the  great  pain 
extractors.  Up  to  this  time,  the  writer's  only  experience  with 
mustard  plasters  had  to  do  with  one  he  made  and  placed  on 
the  exiguous  stomach  of  a  literary  friend.  That  plaster  saved 
his  friend's  vermiform  appendix,  and  also  his  valuable  young 
life.  The  great  efficacy  of  this  application  was  due  to  the  fact 
th^  it  was  nearly  all  mustard,  with  only  a  little  self-raising 
pan-cake  flour  added;  and,  what  was  more  important,  it  was 
smeared  good  and  thick  all  over  the  seat  of  misery.  This, 
with  copious  doses  of  morphine,  lulled  the  patient  into  forget- 
fulness  and  caused  him  to  see  fish  at  his  bedside.  Thus  we 
left  him  fishing  and  happy.  In  two  months  he  was  about 
again. 

One  of  the  best  chapters  in  the  book  is  that  devoted 
to  "Turkish  and  Electric  Baths :" 

The  first  thing  you  do  at  a  Turkish  bath  is  to  pay  a  dollar. 
Then  you  write  your  name  and  address  in  a  large  book.  This 
proves  valuable  in  case  you  are  not  able  to  remove  the  remains 
unaided.  Your  jewelry  and  valuables  you  leave  in  the  safe, 
because  some  Turk  not  yet  sobered  up  may  go  home  in  your 
clothes.  One  side  of  the  establishment  is  for  men  and  the 
other  for  women.  Should  Dr.  Mary  Walker  enter,  she  would 
leave  her  duds  on  the  men's  side  and  escape  to  the  women's 
room  through  a  private  door.  The  sight  of  her  clothes  on 
the  women's  side  would  create  needless  alarm,  and  might 
ruin  the  business. 

This  is  no  society  function,  hence  bathing  suits  are  not 
needed.  The  clothing  is  removed  in  a  four  by  eight  room, 
furnished  by  a  cot  on  which  the  eflfects  of  the  treatment  may 
be  slept  off.  Assuming  a  towel,  you  stand  girded  as  Adam  in 
Eden  and  more  ready  to  raise  Cain  than  you  will  be  Abel  to 
later. 

Emerging  in  your  natural  beauty,  or  pristine  elegance,  you 
approach  the  platform  scale  and  are  weighed  in.  Allow  one- 
quarter  pound  tare  for  the  towel  and  your  net  weight  may  be 
easily  computed.  You  then  step  from  the  scale  to  the  hot 
room.  This  has  accommodation  for  twenty  cases.  It  is 
entered  through  a  vestibule,  temperature  90"  F.,  and  as  you 
step  in  150°  strike  you  hard  all  over,  but  principally  on  the 
soles  of  your  feet.  The  marble  floor  right  at  that  moment 
makes  it  feel  230°.  Therefore  you  step  lively  along  the 
matting  which  you  are  quick  to  discover,  and  plant  yourself 
in  a  reclining  chair,  heated  to  231°,  and  curl  your  No.  tens 
into  a  pail  of  water.    Thus  you  sit,  pigeon-toed  and  expectant. 

A  number  of  other  Adams  are  in  the  hot  room,  some  well 
done  and  some  rare.    The  stout  men  show  the  best  results.    It 


is  not  a  case  of  grilled  bones  with  them,  as  it  proves  to  be 
with  the  rest  of  us.  A  two-hundred-pounder  hardly  bakes  at 
all.  He  stews  in  his  own  gravy,  while  a  lean  man,  shut  in  for 
the  same  term,  must  drink  a  gallon  of  water  in  order  to 
raise  even  a  dew. 

The  Turkish  bath  does  not  quite  do  the  business, 
however,  and  so  the  electric  bath  is  resorted  to  with 
considerable  confidence  in  the  results. 

The  electric  bath  is  administered  by  a  physician.  The 
"rubbers"  can  kill  a  man  by  their  tame  methods,  if  they  try, 
but  when  it  comes  to  handling  the  electric  fluid,  a  physician 
with  a  diploma  must  be  engaged.  This  doubles  the  bill.  A 
wooden  bath  tub  is  provided  for  this  course.  The  tub  is 
nearly  filled  with  warm  water.  The  victim,  having  been 
filled  with  hot  air  downstairs,  gracefully  floats  on  the  sur- 
face. A  carpet-covered  brick,  at  times  used  to  keep  the  door 
open,  is  placed  on  his  chest,  where  it  submerges  his  thoracic 
region  and  puts  him  on  an  even  keel.  From  somewhere  at 
the  head  of  the  tub,  well  out  of  sight,  the  electric  current  is 
obtained.  This  is  transmitted  to  the  water  from  the  negative 
wire,  and  the  positive  handle,  covered  with  a  sponge,  is 
grasped  by  the  operator.  Applied  at  the  nape  of  the  neck 
the  current  shoots  along  the  spinal  cord  and  sets  up  a  tin- 
gling at  the  ends  of  the  nerves.  This  gives  a  man  to  under- 
stand that  he  is  equipped  with  a  telegraph  system  of  his 
own,  and  his  only  regret  is  that  he  can't  capitalize  it  for  some 
remunerative  business.  A  few  more  amperes,  with  a  little 
voltage,  are  then  turned  on.  The  current  is  a  great  path- 
finder. Every  sore  spot  is  detected  and  the  victim's  fins 
raise  waves  in  response. 

In  time  the  author's  friends,  as  always  happens 
to  every  type  of  invalid,  begin  to  suggest  cures  quite 
as  great  in  number  and  variety  as  they  are  surprising 
in  character.  Of  a  willing  and  tractable  disposition, 
he  applies  many  of  the  friendly  suggestions  he 
receives,  and  here  is  what  he  has  to  say  on  the  subject 
after  he  has  been  through  the  mill : 

Anything  stated  here  regarding  the  cures  recommended  by 
friends  must  be  understood  as  a  testimonial  for  or  against  the 
remedy  itself,  and  is  in  no  way  to  be  interpreted  as  a  reflection 
on  the  friends'  integrity  of  purpose.  These  good  intentions 
of  the  author's  friends  he  has  piled  carefully  away,  and  when 
he  passes  over  he  expects  to  have  enough  fire-proof  paving 
material  on  hand  to  insure  a  cool-footed  journey  into  the 
center  of  diplomatic  circles.  When  he  arrives  there,  he  will 
reciprocate  by  doing  what  he  can  for  his  acquaintances.  For 
if  a  quick  recovery  is  not  obtained,  it  will  not  be  their  fault. 
They  stand  ready  to  care  for  him  in  this  world  just  as  the 
police  and  the  coroner  stand  ready  to  do  their  part  should  any 
of  these  unofficially  prescribed  remedies  do  what  they  are 
capable  of  doing. 

One  of  the  author's  friends  finally  suggests  an 
electric  battery.  He  says  that  the  magnetic  belt 
which  the  victim  has  been  using  does  not  produce 
electricity,  but  that  the  battery  is  sure  to. 
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Actual  electricity  would  remove  all  the  trouble.  He  felt 
sure  the  battery  was  evidently  the  thing,  and  it  was  bought  at 
once.  The  accompanying  book  of  directions  devoted  consid- 
erable space  to  rheumatism.  This  was  read  before  beginning 
operations.  The  first  thing  was  to  fill  a  china  basin  with 
warm  water.  In  this  was  dropped  a  metal  plate  attached  to 
the  negative  pole.  A  moistened  sponge  was  fastened  to  the 
positive  pole.  Thus,  a  dry  battery  was  to  be  applied  wet. 
The  treatment  is  taken  before  retiring,  everything  then  being 
ready  for  a  direct  transmission  without  fear  of  visitors.  The 
right  foot  is  rested  on  the  metal  plate  in  the  basin,  and  the 
current  then  turned  on.  With  the  sponge  in  the  left  hand 
a  staccato  is  lightly  played  upon  the  sensitive  joints.  In  the 
eat  galleries  we  often  see  pictures  entitled  "The  Bath," 
id  considerable  attention  is  always  given  to  them  by  lovers 
true  art,  but  the  picture  of  a  man  taking  electrical  treat- 
ment by  this  dry  and  wet  process  has  not  yet  been  placed 
before  the  world.  "Ajack's  Defying  the  Lightning"  will  be  a 
proper  title  for  the  painting,  and  if  Ajack's  is  too  abbreviated 
for  clearness,  just  fill  in  between  the  k  and  the  s. 

"The  Liver  Cure"  is  tried  along  with  everything 
else  in  the  author's  varied  experiences,  and  old- 
fashioned  calomel,  used  in  the  old-fashioned  way,  is 
the  chief  agent  employed : 

Calomel  is  the  great  agent  to  stir  the  liver.  A  calomel 
tablet,  if  large  enough,  will  give  the  liver  its  last  stir,  but  a 
little  one  will  kick  with  winged  feet  at  the  hepatic  cells  until 
the  inhabitants  thereof  are  hustled  out  to  learn  why  they  are 
wanted.  Just  at  that  point  in  the  excitement,  about  6.00 
A.M.,  a  Johnstown  flood  of  citrate  of  magnesia  sweeps  all 
before  it  and  leaves  the  liver  to  restore  itself.  This  it  will 
do  in  time,  and  when  reconstructed  it  will  be  minus  its  slums. 
This  is  the  old-timey,  Southern  way  of  removing  torpidity. 
The  noise  and  flood  at  first  scare  it  into  surprising  activity. 
Later  it  takes  as  kindly  to  the  treatment  as  an  old  horse  to  a 
slap  with  a  rein.  Then  the  calomel  or  chloride  of  mercury 
soaks  in  and  puts  the  green  spots  on  the  bones  which  are 
referred  to  elsewhere  in  this  treatise. 

The  chapter  on  "Osteopathy"  will  afford  a  great 
tal  of  pleasure  to  those  sane  individuals  who  enjoy 
liothing  quite  so  much  as  a  good  laugh  at  this  mod- 
ern vagary  in  medicine.    We  regret  that  space  pre- 
vents us  from  reproducing  the  entire  chapter. 

The  signs  of  these  healers  show  that  it  is  customary  for 
man  and  wife  to  set  up  in  the  business  together.  The  reason 
for  this  is  found  in  the  nature  of  the  treatment,  which  puts 
the  subject  through  a  wide  variety  of  contortions.  Mrs.  Dr. 
O.,  therefore,  twists  the  ladies,  and  Dr.  O.  shapes  up  the  gen- 
tlemen. Thus,  self-esteem  is  preserved  without  the  use  of 
chloroform  by  both  classes  of  patients. 

A  highly  developed  sense  of  touch  in  any  healer  is  desir- 
able, but  the  osteopath  beats  them  all,  in  that  he  touches  you 
for  the  fee  in  advance.  As  an  artist  he  is  an  impressionist. 
Some  of  his  impressions  make  holes,  and  others  lumps.  These 
intaglio  and  cameo  effects  look   well   on   rings   or  brooches, 


displaying  the  family  seal.  It  is  better,  however,  that  the  coat 
of  arms  so  executed  on  papa's  back  be  displayed  only  when 
darkest  nighthood  is  in  flower. 

Then,  for  some  unknown  reason,  the  rheumatic 
turns  from  cures  for  rheumatism  to  a  stomach  spe- 
cialist. He  is  determined  to  leave  no  stone  unturned 
in  this  hunt  for  health.  The  specialist  makes  an 
exterjial  examination  of  the  stomach  region,  and 
then  looks  wise  and  says :  "I  tink  I  vill  vash  it  owid." 

The  patient  was  examined  one  morning  before  breakfast. 
When  it  was  resolved  to  wash  the  stomach  out,  the  inner 
man  was  craving  oatmeal.  None  of  that  was  allowed,  but 
instead,  a  simple  meal  consisting  of  one  cracker  and  a  glass 
of  water  was  prescribed.  The  specialist  did  not  give  meals, 
so  the  patient  had  to  go  home  for  his  cracker.  One  half  hour 
after  eating,  it  was  agreed  he  should  be  washed  out. 

Washing  out  is  a  process  which  reminds  the  bystander  of  a 
chicken  swallowing  a  string.  Any  one  who  has  seen  a  hen 
with  half  a  yard  of  twine  safely  rolled  in  her  gizzard,  still 
gulping  to  get  the  remaining  two  yards  in,  obtains  a  fair 
notion  of  the  first  step  in  this  treatment. 

There  are  many  other  chapters  in  the  book, 
devoted  to  the  almost  innumerable  remedies  which 
the  poor  rheumatic  has  used  at  one  time  or  another. 
Our  space,  however,  will  permit  us  to  glance  at  but 
one  more  chapter  in  this  amusing  volume — that 
devoted  to  "Homoeopathy."  Some  of  the  author's 
cleverest  shafts  of  satire  are  aimed  at  this  school  of 
medicine : 

Similia  similibus  curantur  is  the  homeopathic  doctrine  in 
a  dead  language  capsule.  This  means  "like  cures  like."  There 
is  nothing  else  like  it.  If  you  have  anything  the  matter  with 
you  and  take  more  of  it,  you  get  better.  Hahnemann,  who 
discovered  this  law,  has  had  more  followers  than  Mrs.  Eddy. 
Hahnemann's  theory  calls  for  the  taking  of  very  minute  doses 
of  any  drug  which  will  put  you  into  the  same  fix  you  are  try- 
ing to  get  out  of.  For  example,  if  rheumatism  is  your  spe- 
cialty, you  will  take  rhus  iox..  one  drop  of  the  drug  "attenu- 
ated" ten  billion  times.  The  power  of  the  drug  is  not 
destroyed  by  this  dilution;  it  is  more  readily  assimilated  with- 
out danger  of  being  thrown  out  by  the  eliminating  organs. 

Even  moonshine  may  be  served  hot  by  a  homeopath.  This 
does  not  refer  to  that  Kentucky  and  Tennessee  moonshine 
which  is  so  often  exhibited  in  allopathic  doses,  but  to  the 
genuine  lunar  rays.  The  writer  once  had  an  interview  with 
an  old  homeopathic  physician  in  Brooklyn  who  made  the 
moonshine  pills  by  subjecting  his  sugar  pellets  to  the  rays 
of  the  moon.  Of  course  such  pellets  could  not  be  taken  full 
strength,,  but  after  dilution  to,  say,  one  ten-billionth,  severe 
lunacy  could  be  cured  by  them.  If  the  lunacy  had  been 
induced  by  Tennessee  moonshine,  it  made  no  diflference;  these 
pills  would  restore  the  brain  to  its  normal  activity.  Any  one 
who  thinks  that  this  story  is  moonshine  may  easily  be  con- 
vinced to  the  contrary. 


A  BUFFALO   PHARMACIST. 


The  attractive  and  well-fitted  Buffalo  store  shown 
in  the  accompanying  illustration  is  presided  over  by 
a  very  interesting  personality.  If  you  meet  Charles 
O.  Rano  for  the  first  time,  you  will  be  struck  with 
the  mental  versatility  of  the  man.  One  minute  he 
will  discuss  business  with  you;  the  next  he  will  tell 
you  about  some  of  the  famous  figures  in  pharmacy 
of  an  earlier  generation  with  whom  he  was  on 
familiar  terms;  and  then  you  will  find  him  quoting 


attendant  for  many  years  at  the  annual  meetings  of 
the  A.  Ph.  A.,  his  last  being  that  held  in  the  White 
Mountains  in  1892.  One  of  the  organizers  of  the 
New  York  State  Pharmaceutical  Association,  he 
was  elected  president  of  that  body  in  1893,  and  in 
1893  presided  at  the  meeting  held  at  Chautauqua 
Lake.  For  many  years  he  was  a  member  of  the  old 
Erie  County  Board  of  Pharmacy,  and  served  also  in 
the  capacity  of  secretary.    He  has  a  business  record 


Shakespeare  or  Sheridan  to  enforce  some  point  that 
he  desires  to  illustrate.  He  has  a  literary  taste  and 
learning  so  pronounced  that  you  will  find  it 
expressed  in  various  ways  about  the  pharmacy. 
Some  of  his  advertising  placards,  peculiarly  enough, 
will  be  seen  to  depend  for  their  point  upon  some 
classic  allusion  or  quotation. 

Mr.  Rano  was  graduated  in  the  class  of  '70  from 
the  New  York  College  of  Pharmacy.     He  was  an 


of  twenty  years  in  Buffalo,  and  for  four  years  has 
now  been  in  the  handsome  pharmacy  shown  in  the 
accompanying  illustration. 

Back  of  the  prescription  case  is  a  very  pleasant 
little  office,  and  here,  on  shelves  behind  Mr.  Rano's 
desk,  one  will  find  every  one  of  the  52  annual  vol- 
umes of  the  Proceedings  of  the  American  Pharma- 
ceutical Association.  His  devotion  to  professional 
pharmacy  is  thus  made  evident. 
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MAKING  SYRUP  FOR  THE  FOUNTAIN. 
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A  Home=made  Percolator  Devised  by  a  Detroit  Druggist— It  Costs  Very  Little — Turns  Out  Six  Gallons 
a  Day  and  is  Practically  Automatic — Could  Easily  be  Made  Larger  if  Required. 


By  "THE  TRAVELER." 


Mr,  Andrew  R.  Cunningham,  the  Detroit  drug 
gist,  has  devised,  and  had  constructed  at  a  very  small 
expense,  a  successful  percolator  for  the  manufacture 
of  simple  syrup  for  use  at  the  soda  fountain.  The 
instrument  is  shown  in  the  accompanying  photo- 
graph. The  percolator  itself  is  the  tin  container  at  the 
top,  and  the  syrup  drops  through  into  the  keg 
eath,  from  which  it  is  drawn  off  into  the  measure 
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is  it  is  needed.  Altogether  it  is  one  of  the  most 
practical  and  inexpensive  contrivances  I  have  ever 
seen  for  the  purpose. 

The  tin  percolator  is  11  inches  in  diameter,  18 
inches  in  height,  and  holds  seven  or  eight  gallons.  It 
is  painted  on  the  outside  in  order  to  prevent  rusting. 
There  is  in  the  bottom  a  134-inch  opening,  and  into 
this  fits  the  cone-shaped  contrivance  shown  in  the  ac- 
companying diagram.  This  cone  is  4  inches  wide  at 


the  base.  The  top  of  the  cone  is  made  of  perforated 
metal  like  that  of  which  colanders  used  by  the  house- 
wife are  constructed.  Then,  in  use,  cheese-cloth  is 
wrapped  over  the  cone  and  around  the  neck. 

Sugar  is  placed  in  the  percolator  until  it  is  perhaps 
half  full,  and  then  water  is  simply  poured  over  it. 
The  contrivance  does  the  rest.  It  is  simply  neces- 
sary to  throw  in  some  sugar  and  water  whenever 
one  happens  to  go  by  the  apparatus.  This  will  need 
to  be  at  least  twice  a  day,  although  it  can  be  done  as 
much  oftener  as  convenience  dictates.  Of  course, 
if  the  supply  of  sugar  is  allowed  to  get  low  the  syrup 
will  become  thin,  while  if  not  enough  water  is  used, 
and  the  top  of  the  sugar  is  allowed  to  become  ex- 
posed after  it  has  been  wetted,  it  will  "cake"  and 
harden. 


The  keg  underneath  holds  13  gallons.  The  glass 
gauge  seen  at  the  left  is  a  convenient  device  for 
showing  just  how  much  syrup  is  contained  in  the  keg 
at  any  particular  time.  The  gauge  was  constructed 
by  simply  bending  a  piece  of  glass  tubing  and  in- 
serting it  in  the  keg  by  means  of  a  perforated  cork 
tightly  forced  in  a  bunghole.  Cotton  is  kept  at  the 
upper  end  of  the  gauge  in  order  to  exclude  germs 
and  dust. 

If  it  is  desired  at  any  time  to  cease  the  manufac- 
ture of  syrup,  even  though  the  percolator  may  con- 
tain more  or  less  sugar,  it  is  only  necessary  to  let  the 
water  percolate  through  and  then  pour  dry  sugar 
over  the  top  of  the  moist  mass  in  order  to  keep  the 
latter  from  the  air  and  prevent  it  from  caking. 
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The  apparatus  makes  about  six  gallons  a  day.  The 
syrup  produced  is  of  very  heavy  specific  gravity  and 
well  adapted  for  making  fruit  juices  or  crushed 
fruits.  It  is  too  concentrated,  however,  for  making 
plain  syrups  like  vanilla,  lemon,  orange,  and  the  like. 
It  will  crystallize  on  the  sides  of  the  jars,  and  when 
used  for  the  preparation  of  such  syrups  should  be 
mixed  with  one  part  of  water  in  every  eight  parts  of 
product.  As  the  syrup  comes  from  the  percolator  it 
is  a  saturated  solution. 

Mr.  Cunningham  keeps  the  apparatus  located  in 
his  basement  right  near  the  faucet  and  the  sugar 
barrel,  so  that  it  is  convenient  to  keep  it  supplied. 
Ordinary  tap  water  is  used  except  in  the  spring, 
when  the  muddy  condition  of  the  city  water  makes 
filtration  necessary.  No  strainer  is  used  except  the 
cheese-cloth  and  the  perforated  metal,  yet  we  have 
Mr.  Cunningham's  word  for  it  that  the  syrup  is  very 
clear  and  that  it  never  spoils  on  him.  Once  a  week 
the  apparatus  is  allowed  to  run  dry  and  is  thoroughly 
scalded  and  cleaned. 


I  asked  Mr.  Cunningham  whether  he  had  ever 
found  it  necessary  to  buy  a  superior  quality  of 
granulated  sugar,  and  what  he  thought  also  about 
the  use  of  rock  candy.  He  replied  that  ordinary 
granulated  sugar  served  his  purpose  as  well  as  any- 
thing else,  bearing  in  mind  that  the  syrup  was  used 
exclusively  at  the  fountain  and  not  for  the  prepara- 
tion of  medicated  syrups.  Last  year  he  bought  loaf 
sugar  at  an  additional  expense  of  a  cent  and  a  half 
a  pound,  but  could  not  see  that  it  had  any  advantages 
whatsoever.  He  had  previously  tried  rock  candy, 
with  the  same  negative  results.  Incidentally  it  is 
interesting  to  note  that  his  season's  consumption  of 
sugar  for  soda  fountain  use  amounts  to  about  one 
and  a  half  to  two  tons.  Mr.  Cunningham's  soda 
water  is  the  acme  of  excellence. 

Of  course  it  should  be  understood  that  the  appa- 
ratus here  described  could  be  made  larger  if  one 
needed  it.  Mr.  Cunningham  told  me  that  while  it 
was  large  enough  for  him  when  he  had  it  made,  it  is 
now  rather  small  for  his  purposes. 


A  TOAST  TO  PETTENKOFER. 


The  Lesson  Taught  by  the  Achievements  of  the  Famous  Court  Apothecary  Who  Died  a  Few  Years 
Ago — A  Remarkable  Tribute  to  His  Memory  Paid  at  a  Banquet  in  Munich  by  a 

Prominent  German  Professor. 


By  EDWARD  KREMERS. 


It  is  not  often  that  we  find  pharmaceutical  charac- 
ters in  general  literature  that  appeal  strongly  to  our 
sympathies,  nor  is  it  a  common  occurrence  by  any 
means  that  the  apothecary  is  held  up  by  litterateurs 
as  a  model  to  men  in  other  walks  of  life.  As  a  mat- 
ter of  fact,  it  is  rare  indeed  that  words  of  praise  con- 
cerning the  pharmacist  are  uttered  by  any  one. 

The  well-nigh  classical  apothecary  in  "Romeo  and 
Juliet"  is  depicted  as  a  despicable  character.  Indeed 
so  unworthy  is  he  of  our  sympathies  that  he  may  be 
betrayed  by  the  one  who  tempts  him  from  the  path  of 
honor  and  duty  without  even  throwing  a  suspicion  of 
opprobrium  on  the  equally  guilty  tempter.  Even  the 
classic  apothecary  of  Hermann  und  Dorothea, 
though  belonging  to  an  entirely  different  stratum  of 
human  society,  is  not  a  person  to  appeal  to  our  sym- 
pathies. He  is  small  and  selfish  and  casts  no  special 
credit  upon  the  apothecary  as  a  representative  of 
human  society.  It  remained  for'Baumbach,  Zobeltitz, 


and  the  ex-apothecary  Fontane  to  create  pharma- 
ceutical characters  in  modern  literature  that  are  both 
sympathetic  and  noble. 

While  pharmacists  have  frequently  called  atten- 
tion to  the  services  which  deceased  representatives 
of  their  calling  have  rendered  society,  others  who 
have  had  occasion  to  allude  to  some  of  these  men 
have  not  infrequently  failed  even  to  mention  that 
they  were  members  of  the  pharmaceutical  fraternity. 
The  discoveries  of  Scheele  are  praised  by  chemical 
historians  as  equal  in  importance  to  those  of  any 
other  chemist,  Hving  or  dead,  but  how  many  teachers 
of  chemistry  tell  their  classes  that  the  discoverer  of 
oxygen,  chlorine,  and  almost  innumerable  other  sub- 
stances, accomplished  his  marvelous  results  in  the 
small  laboratory  attached  to  an  apothecary  shop, 
between  the  two  of  which  he  had  to  divide  his  time 
and  attention?  How  many  teachers  of  organic 
chemistry,  in  alluding  to  the  discovery  of  morphine. 
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this  "new  salifiable  vegetable  base,"  by  a  German 
apothecary — how  many  ever  mention  the  effect  of 
this  discovery  upon  chemical  thought  and  the  devel- 
opment of  chemical  theory,  to  say  nothing  about  the 
inestimable  benefit  morphine  has  brought  to  suffer- 
ing mankind? 

When,  a  few  years  ago,  Pettenkofer's  tragic  death 
startled  the  scientific  world,  what  scientific  journals 
outside  of  pharmacy  emphasized  his  connection  with 
pharmacy?  He  had  revolutionized  sanitation  and 
hygiene;  he  had  proved  himself  an  expert  in  many 
ways;  he  was  even  favored  by  the  muses;  but  his 
connection  with  pharmacy  was  pushed  into  the  back- 
ground.    The   writer   does  not   fear  contradiction 


Max  von  rKXTK^KOFKit. 

when  he  states  that  most  of  the  medical  and  sanitary 
officers,  to  whom  the  name  of  Pettenkofer  has  long 
been  a  household  word,  never  think  of  Pettenkofer 
as  an  apothecary. 

The  authorities  of  American  as  well  as  of  German 
universities  often  seem  to  be  ashamed  that  pharmacy 
students  are  permitted  to  enjoy  the  facilities  of  their 
laboratories  and  libraries.  In  most,  if  not  all,  Ger- 
man universities  the  names  of  pharmacy  students  are 
not  inscribed  in  the  album  of  the  philosophical 
faculty;  to  them  is  not  extended  the  right  hand  of 
fellowship  by  the  dean — they  are  merely  tolerated  as 
visitors ! 


Most  of  our  universities  have  never  assumed 
the  responsibility  of  teaching  pharmacy.  Many 
others  now  teach  it  at  long  range,  and  in  the  few 
whefe  the  pharmacy  student  treads  the  same  campus 
with  his  academic  confrere  he  was  for  a  long  time  a 
social  outcast.  Even  after  he  has  commanded  the 
respect  of  his  fellow  students,  men  high  in  authority 
have  .pronounced  academic  equality  an  impossibility 
for  him,  and  they  have  failed  to  find  a  single  word 
of  sympathy  or  advice  when  they  have  officially 
handed  to  the  pharmaceutical  graduate  his  diploma 
at  commencement. 

Accustomed  to  such  treatment,  we  rub  our  eyes 
and  we  read  a  second  and  even  a  third  time  a  hearty 
word  of  commendation  about  a  representative  of 
our  calling  by  the  member  of  another  profession. 
Yea,  once  in  a  great  while  we  stumble  across  some- 
thing that  seems  too  good  to  be  true,  certainly  too 
good  to  be  hidden  under  a  bushel ;  and  we  hasten  to 
make  it  known  to.  others  that  they  also  may  take 
cheer  and  resume  their  faith  in  the  justice  of  this 
world. 

At  a  banquet  in  Munich  of  the  "Verein  fiir  Social- 
politik,"  Professor  G.  F.  Knapp,  political  economist 
of  the  University  of  Strasburg,  delivered  a  toast 
to  the  motto:  "Ein  Hoch  auf  Muenchen."  This 
toast  was  received  with  universal  applause  and  has 
subsequently  been  published  in  the  Sueddeutsche 
Monatshefte.  In  this  toast  Professor  Knapp  devel- 
ops the  thought  that  the  local  genius  of  Munich  does 
not  tolerate  narrow  specialization  common  in  Ger- 
many, and  then  proceeds  in  the  following  manner : 

In  all  conditions  of  life  it  has  been  proved  that  the 
Bavarian,  and  above  all  the  resident  of  Munich,  is  guarded 
against  the  professional  disease  of  the  "Fexentum."  By  way 
of  illustration,  let  us  consider  the  apothecary.  In  the  royal 
residence  there  lived  once  upon  a  time  the  court  apothecary 
Pettenkofer.  The  duties  and  responsibilities  of  his  prescription 
practice  he  understood  as  well  as  anybody;  his  business  he 
conducted  in  a  model  manner.  But  he  accomplished  more. 
Placed  in  the  royal  mint,  he  revealed  himself  a  chemist  of  the 
first  order  who  extracted  unawares  the  hidden  gold  and 
the  traces  of  platinum  from  the  "Brabanter  Krontaler."  When 
requested  to  deliver  lectures  on  hygiene  he  found  nothing  to 
teach,  but  created  this  new  science  and  trained  the  disciples 
who  now  occupy  professorships  in  all  our  universities.  He 
was  consulted  with  reference  to  the  dulness  of  old  paintings 
in  the  Pinakothek;  he  worked  out  the  method  by  which  the 
microscopic  fissures  of  the  varnish  could  be  closed,  and  the 
brilliancy  of  the  old  colors  was  restored. 

In  1854  he  was  attacked  by  the  cholera.  He  survives  the 
deadly  disease  and  takes  revenge  by  pursuing  it  in  all  of  its 
hidden  places,  even  in  Malta  and  the  far-off  India.  In  a  few 
years   he   has   learned   how   the   disease   spreads,   and  before 
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others  have  had  time  to  think  he  has  started  the  sanitation 
of  the  cities.  Had  he  been  merely  a  specialist  ("Fachmann") 
he  would  have  been  content  with  his  apothecary  shop.  He 
was  more ;  he  was  a  man  of  science ;  indeed,  he  was  more  than 
that. 

On  festive  occasions,  as  rector'  of  the  University,  in  his 
flowing  gown  did  he  not  bear  royally  the  well-nigh  royal 
garb?  Within  its  wide  folds  there  moved  a  person  with  the 
nature  of  the  artist.  How  lovable  were  the  glances  that  shot 
forth  from  his  dark  eyes !  But  they  shone  even  brighter 
when  he  read  the  poems  of  an  unknown  writer,  of  a  now  well- 
known  and  highly  esteemed  man — the  poems  of  Hermann 
Lingg.  This  poet  was  discovered  and  brought  into  the  light 
by  Pettenkofer.  Who  knows  if  Emanuel  Geibel  would  have 
published  the  first  volume  of  Lingg's  poems  had  not  the 
court  apothecary  of  Munich  first  roused  the  curiosity  and 
created  the  sympathy  through  his  masterful  recitals,  to  say 
nothing  about  the  splendid  sonnet  which  Pettenkofer  himself 
could  write? 

He  reminds  us  of  Italy,  whose  great  men  also  could  accom- 
plish what  they  wanted  to  do.  There  men  have  developed 
without  the  support  and  the  limitations  of  what  the  German 
calls  his  "Fach."  There  a  man  is  told  to  distinguish  himself 
but  still  to  remain  a  man — a  conception  that  is  readily  lost 
in  Germany,  but  of  which  the  Bavarian  has  retained  a  valu- 
able remnant.  In  Bavaria  this  point  of  view  is  most  often 
found  in  Munich;  in  Munich  it  was  never  so  strongly  devel- 
oped as  in  Pettenkofer,  who  represents  the  highest  attainable 
goal  of  this  Munich  citizenship. 

The  language  of  the  toast  is  so  unique  that  the 
above  translation  by  no  means  does  justice  to  it. 
Those  who  are  familiar  with  the  German  language 
will  certainly  not  tire  when  rereading  it  in  the 
original.  Let  every  pharmacist  cut  out  this  toast 
and  hang  it  up  where  he  may  constantly  be  reminded 
of  its  contents. 

In  alien  Lebenslagen  bewahrt  es  sich,  dass  der  Bayer,  und 
alien  voraus  der  Miinchener,  gegen  die  Berufskrankheit  des 
Fexentums  geschutzt  ist.  Nehmen  wir  einmal  als  Beispiel  den 
Apotheker.  In  der  Residenz  wohnte  einmal  ein  solcher,  der 
Hofapotheker  Pettenkofer.  Seine  Rezeptur  verstand  er  so  gut, 
wie  je  einer  es  tat,  und  sein  Geschaft  betrieb  er  musterhaft. 
Aber  er  konnte  noch  mehr.  Setzte  man  ihn  in  das  konigliche 
Miinzamt,  so  war  er  ein  Scheidekiinstler  ersten  Ranges,  der 
unversehens  aus  den  Brabanter  Krontalern  das  verborgene 
Gold  und  die  Spuren  von  Platin  herausholte.  Trug  man  ihm 
auf,  Vorlesungen  uber  Hygiene  zu  halten,  so  fand  er  zwar 
nichts  vor,  das  er  hatte  lehren  konnen,  schuf  aber  so  nebenbei 
das  ganze  Fach  und  bildete  die  Schiiler  heran,  die  jetzt  auf 
alien  Universitaten  Lehrstiihle  innehaben.  Man  fragte  ihn 
um  Rat  wegen  des  Nachdunkelns  der  alten  Gemalde  in  der 
Pinakothek— und  Pettenkofer  gab  sofort  ein  Verfahren  an, 
die  mikroskopischen  Risse  im  Firnis  zu  schliessen  und  die 
alten  Farben  wieder  aufleuchten  zu  lassen.  Im  Jahre  1854 
fallt  ihn  die  Cholera  an ;  er  ubersteht  die  morderische  Krank- 
heit  und  racht  sich,  indem  er  sie  in  alle  Schlupfwinkel  verfolgt, 
•  bis  nach  Malta  und  Indien.  In  wenigen  Jahren  ist  er 
dahintergekommen,    wie    sie    sich    verbreitet— und    ehe    man's 


denkt,  hat  er  die  Sanierung  der  Stadte  in  Gang  gebracht. 
Ein  Fachmann — ware  er  das  gewesen,  so  hatte  ihm  seine 
Apotheke  geniigt;  nein,  er  war  ein  Mann  der  Wissenschaft 
und  sogar  mehr  als  das.  Bei  Festlichkeiten,  als  Rektor  der 
Universitat,  in  seinem  Talar — wie  wusste  er  den  beinahe 
koniglichen  Mantel  koniglich  zu  tragen !  So  bewegt  sich  in 
diesen  weiten  Falten  nur  eine  kiinstlerisch  angelegte  Natur. 
Und  wie  liebenswiirdig  blitzten  dabei  seine  dunklen  Augen. 
Noch  viel  mehr  aber  leuchteten  sie,  wenn  er  die  Gedichte 
eines  ganz  unbekannten  Mannes  vorlas,  der  jetzt  ein  bekannter 
und  verehrter  Mann  geworden  ist,  die  Gedichte  Hermann 
Lingg's.  Diesen  Dichter  hat  Pettenkofer  entdeckt  und  ans 
Licht  gezogen.  Wer  weiss,  ob  je  Emanuel  Geibel  das  erste 
Bandchen  der  Gedichte  Lingg's  herausgegeben  hatte,  hatte. 
nicht  der  Munchener  Hofapotheker  durch  meisterhaften  Vor- 
trag  die  Neugierde  und  Teilnahme  geweckt  und  genahrt. 
Ganz  davon  zu  schweigen,  dass  Pettenkofer  selbst,  wenn  er 
wollte,  ein  glanzendes  Sonett  zustande  brachte,  dem  niemand 
anmerkte,  dass  es  aus  der  Residenz  und  aus  welcher  Ecke 
dieses  weitlaufigen  Gebaudes  stammte.  Man  wird  durch 
diesen  Mann  an  Italien  erinnert,  dessen  grosse  Manner  eben- 
falls  alles  konnten,  was  sie  wollten.  Dort  wuchsen  sie  empor 
ohne  die  Stiitze  und  die  Beschrankung  dessen,  was  der 
Deutsche  sein  "Fach"  nennt.  Dort  heisst  es :  Sei  ein  bedeu- 
tender  Mensch,  aber  bleibe  ein  Mensch — eine  Anschauung,  die 
sich  in  Deutschland  leicht  verliert,  von  der  aber  in  Bayern  ein 
kostbarer  Rest  geblieben  ist.  In  Bayern  wieder  am  haufigsten 
in  Miinchen ;  in  Miinchen  niemals  so  deutlich  ausgepragt  wie 
bei  Pettenkofer,  der  sozusagen  das  hochste  mogliche  Mass 
dees  Miinchenertums  darstellt. 

With  this  German  quotation  the  writer  might 
come  to  a  close,  but  the  opportunity  is  such  an  excep- 
tional one  that  he  cannot  resist  the  temptation  to  say 
a  final  word. 

The  pharmacist  as  a  type  is,  no  doubt,  deserving 
of  an  occasional  word  of  appreciation  and  praise. 
The  writer  would  certainly  be  the  last  to  begrudge 
him  such.  It  would  be  a  pity,  however,  if  this  toast 
were  made  merely  to  appeal  to  our  vanity.  Far 
more  important  than  the  praise  which  it  bestows  is 
the  lesson  which  it  teaches. 

Is  not  much  of  our  boasted  American  pharmaceu- 
tical education  an  extreme  type  of  that  narrow  spe- 
cialization which  the  author  of  the  above  toast  con- 
demns ?  Is  it  not  worse  by  far  than  the  "Fexentum" 
of  Germany,  for  does  it  not  fail  to  be  based  on  a 
broad  and  deeply  laid  foundation?  The  very  idea 
that  the  prospective  pharmacist  shall  be  dosed  with 
modified  grammar-school  and  high-school  arithmetic 
in  order  that  he  may  not  have  to  exercise  his  brains 
later  in  the  application  of  his  arithmetical  knowledge 
to  pharmaceutical  problems,  is  extremely  obnoxious 
to  a  liberal  spirit.  So  long  as  technical  information 
is  crammed  into  the  student's  cranium  before  his 
mind  is  trained  to  grasp  fundamental  truths,  so  long 
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all  the  product  of  our  colleges  and  schools  of  phar- 
lacy  be  mediocre.  The  instruction  in  bookkeeping, 
le  writing  of  checks  and  other  so-called  business 
raining;  or  any  tendency  to  ape  medical  instruction, 
rill  never  broaden  the  man.  What  we  need  is  not 
lore  druggists — God  only  knows  whether  fifty  per 
;nt  of  those  we  now  have  are  in  a  position  to  make 
honest  living — but  men  with  a  broader  education. 


When  the  American  druggist  ceases  to  be  the  Cin- 
derella of  the  professions,  then  will  the  pharmaceu- 
tical character  in  literature  undergo  a  change  for  the 
better.  Then  also  will  the  representative  of  our  call- 
ing occupy  a  more  respected  position  in  human 
society,  for  the  apothecary  in  literature  is,  after  all, 
but  a  reflection  of  the  type  that  exists  in  the  minds  of 
men  generally. 


A   PHOTOGRAPHIC   WINDOW. 


This  display  is  contributed  by  J.  Eppes  Wells,  of 
"owanda,  Pa.  The  photograph  is  unfortunately  not 
very  good,  but  the  trim  was  really  an  interesting  one. 
As  will  be  seen,  it  advertised  cameras  and  photo- 
graphic supplies. 

The  window  was  backed  with  mosquito  netting, 
and  fastened  to  this  was  a  variety  of  photographic 
prints.     Some  of  these  were  photographs  that  had 


The  slope  from  the  window  floor  to  the  frame  of 
the  window  in  front  and  on  the  side  was  used  for 
prints  of  local  scenes,  and  it  may  be  stated  at  this 
point  that  nothing  is  more  attractive  in  a  photo- 
graphic display  than  amateur  photographs  of  people 
and  views  in  the  neighborhood.  Everybody  is 
interested  in  them.  At  one  point  in  the  window  was 
a  heap  of  more  than  a  bushel  of  empty  film  spools; 
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;en  sent  out  by  manufacturers  of  different  kinds  of 
)hotographic  paper;  others  were  local    views    and 

roups.  The  prints  were  fastened  to  the  netting 
)y  means  of  Japanese  toothpicks,  one  being  used  at 
sach  corner  of  a  print.    On  the  floor  of  the  window 

ms  a  collection  of  kodaks,  kodak  cases,  plate 
lolders,  trimmers,  rollers,  paste,  and  other  supplies. 

Lverything  bore  a  price  ticket. 


these  bore  the  following  legend :  "A  Good  Sign  that 
We  Develop  Films  Well." 

Mr.  Wells  says  that  ''the  window  proved  a  great 
success  and  increased  our  business  surprisingly, 
exceeding  anything  in  our  experience.  We  sold  a 
good  many  cameras  as  a  result  of  the  display,  and 
pretty  nearly  caused  a  general  stampede  for  photo- 
graphic supplies." 


CREDITS  AND  COLLECTIONS. 


Several   Druggists   Discuss   this   Important   Subject  —  Some   Do   Business  in  the  City:    Others  in  the 
Country — Their  Suggestions  are  Full  of  Interest  and  Profit. 

{Continued  from  page  igo  of  the  May  Buti^KTiN.) 


[Note  by  the.  Editors. — This  valuable  symposium  was 
"begun  in  the  May  issue.  Four  successful  druggists  then  gave 
the  results  of  their  experience  with  the  important  though 
troublesome  problem  of  credits  and,  collections,  and  this 
month  we  present  contributions  from  a  number  of  others. 
There  are  still  left  several  communications,  and  these  will  be 
printed  in  July.  Altogether  the  discussion  is  proving  one  of 
the  most  suggestive  and  practical  ever  carried  on  in  our 
columns.] 

W.  H.  BURKE, 

President  of  the  Central  Drug  Company  (4  stores),  Detroit, 
Mich. 

Every  dealer  who  extends  credit  to  his  customers 
,  must  find  out  a  great  many  things  in  connection  with 
the  credit  business,  in  the  school  of  experience. 
Talking  and  writing  undoubtedly  have  some  effect; 
but  the  writer  has  yet  failed  to  find  many  that  did  not 
have  "to  be  shown." 

Our  policy  is  not  to  extend  credit  to  persons  whom 
we  do  not  know  to  be  entitled  to  credit.  It  is  quite  a 
common  thing  to  have  people  ask  to  have  things 
charged  who  are  unknown  to  us;  that  is,  no  one 
in  the  store  remembers  the  person  or  the  name.  Of 
course  these  cases  are  easy  to  pass  on.  The  next  class 
are  those  who  have  been  customers  for  some  time 
and  who  have  always  paid  cash,  but  who  finally  find 
themselves  out  of  funds.  Unless  this  class  is  known 
to  be  good,  there  is  only  one  answer  and  that  is  "No." 
It  is  hard  work  for  a  great  many  pharmacists  to 
refuse  credit  to  people  who  patronize  them  continu- 
ally, with  whom  they  are  familiar,  but  about  whose 
financial  responsibility  and  record  for  paying  bills 
they  know  not  one  solitary  thing.  A  great  many 
customers  who  have  patronized  you  liberally  before 
they  had  something  charged,  or  a  ticket  put  in  the 
drawer,  find  it  more  convenient  to  supply  themselves 
elsewhere  afterwards! 

The  foregoing  remarks  do  not  apply  to  prescrip- 
tions or  medicines  that  are  for  fever  or  pain,  or  some 
other  items  in  a  drug  store  that  might  be  necessary 
for  immediate  use. 

There  is  no  good  reason  why  people  who  want 
credit  at  a  drug  store  should  not  make  arrangements 
for  it  in  advance;  and  there  is  no  good  reason  why 


a  druggist  should  not  have  gumption  enough  to  turn 
them  down  if  they  are  not  first-class  risks.  One 
reason  why  credit  customers  do  not  pay  with  a 
greater  degree  of  promptness  is  because  there  is  not 
a  very  plain  understanding  about  the  day  on  which 
settlement  is  expected.  The  landlord  expects  his 
rent  on  the  first  of  the  month  and  his  tenant  has  the 
money  ready.  A  bank  holds  your  note  that  will  be 
due  on  July  1,  and  you  know  that  it  must  be  taken 
care  of  on  that  date.-  There  is  no  reason  why  the 
merchandise  we  sell  on  credit  this  month  should  not 
be  paid  for  on  or  before  the  10th  of  next  month. 
We  believe  that  th|is  should  be  thoroughly  understood 
between  creditor  and  debtor,  in  the  first  place,  and 
that  the  debtor  should  not  be  allowed  to  forget  it  in 
the  second  place.  If  he  does  not  respond  to  the  item- 
ized statement  mailed  on  the  first  of  the  month,  he 
should  be  called  on  as  soon  after  the  tenth  as  pos- 
sible; if  unable  to  pay  he  should  name  a  date,  and 
on  that  date  the  collector  should  return. 


FRANK  H.  CARTER, 

Indianapolis,   Ind. 

We  are  liberal  in  giving  credit  where  we  believe 
a  customer  to  be  honest.     On  a  request  for  credit, 

we  ask  the  name,  ad- 
dress, and  place  of  busi- 
ness or  occupation  of 
the  individual,  and 
when  he  proposes  to 
pay  his  bill.  We  do  this 
in  a  friendly  but  firm 
manner,  and  our  losses 
are  very  small.  The 
credit  privilege  with  us 
is  in  the  hands  of  a  re- 
sponsible clerk  or  my- 
self, and  close  attention 
is  paid  to  see  that  prom- 
ises are  redeemed  on 
time  or  a  satisfactory  explanation  given.  Failing 
this,  credit  is  withdrawn  without  delay.    Accounts  to 
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collected  are  cared  for  between  the  first  and  tenth 

the  month  following  the  running  of  the  bill,  and  if 

fcyment  is  not  made  the  reason  for  delay  is  noted 

the  bill  as  a  guide  for  future  action. 
[We  are  very  careful  not  to  encourage  a  credit 
isiness  on  luxuries  or  goods  which  people  who  have 
plenty  of  money  have  a  perfect  right  to  buy,  but 
which  poorer  people  should  not  buy  unless  they  can 
pay  for  them.  Our  losses  on  book  accounts  are  about 
two  per  cent  of  our  total  credits,  and  the  greater 
part  of  this  is  where  small  balances  are  charged. 
Careful  scrutiny  of  charges  every  day  will  save  many 
25-  and  50-cent  charges,  which,  if  allowed  to  drift 
along,  will  be  lost.  On  the  other  hand  we  never 
refuse  credit  for  prescriptions  or  for  absolutely  neces- 
sary medical  supplies,  except  where  we  know  the 
applicant  to  be  unworthy.  This  may  look  danger- 
ous, but  thirty  years  of  experience  has  proved  to  me 
that  necessaries  will  be  paid  for  when  luxuries  will 
not. 


ANDREW  R.  CUNNINGHAM. 

Detroit,   Midi. 

I  am  glad  to  see  the  Bulletin  take  up  this 
question.     It  is  of   vital    importance.     However,  I 

can't  help  you  a  bit,  be- 
cause our  handling  of 
thecredit  question  is  un- 
doubtedly our  weakest 
point — not  that  we  lose 
much  through  dead- 
beats,  because  we  sel- 
dom let  a  man  get  on 
our  books  who  cannot 
be  garnisheed.  Where 
we  suffer  is  in  lost 
trade.  Every  once  in 
a  while  we  bump  into  a 
customer  who  gets  an 
item  or  several  items 
charged,  and  then  transfers  his  business  elsewhere. 
Sometimes  we  get  such  customers  back,  but  gen- 
erally in  order  to  collect  from  them  we  have  to 
threaten  to  garnishee,  and  in  many  cases  we  have 
to  resort  actually  to  this  means. 

I  have  received  a  letter  which  is  a  fair  sample  of 
those  we  receive  when  we  try  to  force  collections. 
This  young  man  used  to  buy  several  of  the  higher 
priced  magazines  of  us  every  month,  considerable 
good  candy,  and  other  things.    Two  years  ago  I  sold 


him  a  f(5untain  pen.  Since  then  he  has  not  been  in 
the  store,  and  has  even  stopped  using  the  car  which 
taVes  him  by  the  place.  We  sent  him  four  statements 
that  I  remember  of,  and  finally  mailed  him  a  sharp 
letter.  If  I  had  not  trusted  him  for  that  unfortunate 
pen  I  would  have  his  business  to-day ! 


CHARLES  HOLZHAUER, 

Newark,  N.  J. 

I  am  sorry  that  I  cannot  render  any  suggestions 
whatever  concerning  the  subject  of  credits  and  col- 
lections. I  am  in  a  position  which  has  given  me 
absolutely  no  experience  in  that  line.  If  I  should 
lose  all  that  I  have  outstanding  at  any  time  it  would 
not  cause  me  the  loss  of  a  minute's  sleep. 


B.  E.  WEST, 
Of  West's  Drug  Stores  (two),  Grand  Rapids,  Michigan. 

Your  first  question,  "How  do  you  prevent  dead- 
beats  from  'getting  in  on  you?' "  is  best  answered  by 
saying  that  we  do  not  prevent  them.  We  make  des- 
perate efforts  to  head  them  off,  but  we  occasionally 
get  "stuck,"  as  we  presume  most  every  one  else  does. 
I  think  the  whole  secret  of  doing  a  successful  credit 
business  hinges  pretty  much  on  the  idea  of  not  being 
too  anxious  to  do  business.  My  theory  has  always 
been  that  a  man  might  better  do  less  business  and 
get  his  money  for  it  than  to  increase  the  volume  by 
filling  up  his  books  with  questionable  accounts. 

We  mail  statements  the  first  of  every  month  to 
every  customer  on  our  books.  Our  statements  read 
that  "all  accounts  are  payable  monthly."  Any  ac- 
count that  is  not  paid  during  the  month  following 
the  purchases  is  given  special  attention  the  next 
month  either  by  letter  or  personal  visit,  and  if  we 
then  fail  to  collect  the  account,  it  is  closed.  Of 
course  there  are  exceptions  to  any  rule,  and  we  have 
occasional  accounts  on  our  books  that  are  closed  no 
oftener  than  once  or  twice  a  year.  These  are 
accounts  against  people  who  are  perfectly  good  and 
responsible  in  every  way,  but  even  these  customers 
get  their  statements  promptly  the  first  of  every 
month. 

One  of  the  best  credit  men  I  ever  knew,  Mr. 
Tabor,  now  of  the  Central  Drug  Co.,  in  Detroit,  told 
me  once  that  when  an  account  had  run  about  so  long 
it  became  a  personal  matter  with  him,  and  that  he 
was  more  or  less  "at  outs"  with  the  customer  from 
that  time  on  until  it  was  paid.    I  think  a  great  deal 
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of  the  success  of  any  credit  man  depends  on  his  hav- 
ing a  little  of  this  feeling  in  his  disposition,  and  it 
certainly  results  in  his  giving  slow  accounts  personal 
and  vigorous  attention.  In  other  words,  the  easy- 
going, clever  fellow  is  the  man  who  most  always  has 
a  good  many  people  owing  him.    I  have  always  fig- 


ured that  the  man  who  would  not  pay  his  account 
when  it  was  due,  and  when  he  was  asked  for  it,  or 
the  man  who  took  offense  at  being  asked  for  pay- 
ment of  a  past-due  account,  was  not  a  very  desirable 
customer,  and  I  have  been  perfectly  willing  that  my 
competitor  should  have  him. 


AROUND  THE  CAMP=FIRE. 


A  Mistake  that  was  Detected  in  the  Nick  of  Time— The  Credible  but  Strange  Story  of  a  Philadelphia 
Bottle— Capsicum  Used  as  a  Laxative  Instead  of  Cascara— A  Wood  Alcohol  Incident. 


THE  WRONG  DEMIJOHN. 

Arthur  A.  Oppelt,  of  Leitchfield,  Ky.,  tells  how 
the  blunder  of  a  boy  was  discovered  just  in  the  nick 
of  time: 

I  have  read  "Around  the  Camp-fire"  with  great 
interest  from  the  very  beginning,  and  to  add  a  slight 
amount  of  fuel,  and  incidentally  to  show  that  whole- 
salers have  their  trials  and  tribulations  as  well  as 
retailers,  I  will  give  an  experience  of  mine  of  com- 
paratively recent  occurrence.  One  day  rather  late  in 
the  afternoon  we  received  an  order  in  the  laboratory 
for  one  dozen  of  a  certain  specialty  of  ours.  Find- 
ing none  in  stock,  and  being  not  very  busy  myself 
just  then,  I  made  preparations  to  put  it  up.  Taking 
the  cork  out  of  the  stock  container,  a  large  canvas 
covered  bottle,  I  noticed  that  a  broad,  wide  streak 
ran  down  on  the  inside.  I  wondered  how  it  got 
there  and  made  a  remark  to  that  effect,  but  wiped 
off  as  much  of  the  white  substance  as  I  could,  poured 
out  some  of  the  liquid,  and,  finding  it  perfectly  clear 
and  with  no  noticeable  change  in  the  taste  of  it,  I 
filled  the  bottles  and  had  them  labeled  and  wrapped 
so  as  to  be  ready  for  shipment  the  next  day,  at  which 
time  they  were  packed  and  sent  to  the  depot. 

Shortly  after  lunch  that  day  I  started  to  put  up 
some  more  of  the  preparation  for  stock.  The  first 
gallon  that  I  poured  out  was  all  right,  the  next  one 
showed  a  slight  milky  cloudiness,  the  third  had  a 
white  sediment  floating  all  through  it,  and  then  it 
was  that  I  thought  of  the  white  streak  again  and 
became  convinced  that  something  was  wrong.  I 
tried  several  tests  to  find  out  the  nature  of  the  sedi- 
ment, but  obtained  no  results.  The  preparation  was 
a  new  one  in  our  laboratory,  our  people  having 
bought  the  formula  from  a  firm  that  had  gone  out 
of  business,  and  one  of  the  ingredients  being  of 
rather  recent  origin,  and  not  finding  any  tests  for  it 


in  even  the  latest  text-books  on  chemistry,  I  was  at 
a  loss  how  to  proceed. 

I  was  determined,  however,  to  find  out  the  nature 
of  the  trouble,  and  tried  HCl  on  some  of  the  liquid, 
obtaining  a  heavy  white  precipitate  completely  solu- 
ble in  excess  of  ammonia.  While  looking  at  some 
of  the  milky  stuff  in  the  graduate,  and  racking  my 
brain  trying  to  think  what  the  precipitate  could  be, 
it  occurred  to  me  that  when  I  had  made  the  prepara- 
tion I  had  also  filled  a  two-gallon  bottle  which  was 
kept  at  a  different  place  from  the  large  container. 
I  at  once  went  to  look  at  this  and  found  the  contents 
perfectly  clear.  That  of  course  only  strengthened 
me  in  my  suspicion  that  the  liquid  in  the  other 
container  had  been  tampered  with.  I  went  back  to 
where  it  was  standing,  and,  while  nervously  looking 
at  it,  my  eyes  struck  the  container  alongside  of  it,  a 
five-gallon  demijohn  of  solution  of  chloride  of  anti- 
mony, and  I  knew  at  once  what  was  wrong. 

I  had  often  before  noticed  those  white  streaks 
running  down  on  the  outside  of  a  moist  graduate. 
To  be  absolutely  certain,  however,  that  my  suspicions 
were  correct,  I  treated  some  of  the  suspicious  liquid 
with  HCl,  filtered  it,  diluted  it  with  water,  and  lead- 
ing H2S  through  it  obtained  an  orange-colored  pre- 
cipitate of  antimony.  The  first  thing  we  did  now 
was  to  tell  the  shipping  clerk  to  get  that  box  back  at 
any  cost,  and  we  certainly  felt  greatly  relieved  when 
a  few  hours  later  the  box  was  brought  back  to  the 
laboratory,  having  been  caught  before  it  had  left  the 
depot. 

I  have  never  been  able  to  find  out  how  the  anti- 
mony solution  got  into  the  other  container,  but  have 
always  imagined  that  the  boy,  in  cleaning  up  that 
evening,  had  found  some  of  the  solution  in  a  grad- 
uate left  standing  on  the  table,  and  after  asking  what 
it  was,  and  what  he  should  do  with  it,  had  been  told 
to  pour  it  back  into  the  container,  whereupon,  instead 
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of  pouring  it  into  the  antimony  container,  he  had 
poured  it  into  the  one  standing  alongside  of  it.  We 
considered  ourselves  very  fortunate  in  detecting  the 
mistake  in  time  and  therefore  doubtless  saving  our 
own  heads  as  well  as  preventing  a  number  of  damage 
suits  against  the  firm. 

AN  ARABIAN  NIGHTS  TALE. 

This  truthful  version  of  what  sounds  like  a  fairy 
tale  is  contributed  by  Howard  Ivins  Hance,  P.D., 
of  Philadelphia : 

My  father  (one  of  the  pioneers  of  fluid  extract 
making  in  America,  by  the  way)  had  one  day  just 
completed  the  percolation  of  a  batch  of  fluid  extract 
of  capsicum,  and  after  mixing  the  serial  percolates, 
which  just  filled  a  gallon  bottle,  he  placed  the  con- 
tainer on  a  narrow  window  shelf  just  overhead. 
The  back  of  the  laboratory,  where  he  was  engaged, 
faced  an  open  brick  court,  and  it  being  the  summer 
season,  children  were  playing  and  romping  about 
the  court,  occasionally  darting  past  the  building  and 
below  the  second  story  window  where  stood  this 
most  vicious  extract. 

After  putting  the  bottle  on  the  shelf  and  becom- 
ing somewhat  overheated,  he  lowered  the  upper  part 
of  the  window,  and  had  to  reach  through  the  bottles 
on  the  shelf  in  order  to  do  this.  In  withdrawing 
his  hand,  he  struck  the  capsicum  bottle,  knocking  it 
toward  him.  Quickly  using  his  other  hand  to  pre- 
vent the  bottle  from  falling  on  him,  he  missed  his 
aim  and  instead  pushed  it  violently  out  of  the  win- 
dow. 

Shades  of  dear  departed  Dioscorides  and  the 
lamented  Galen!  What  thoughts  and  apprehen- 
sions may  pass  through  our  minds  in  a  flashing 
instant !  No  cry  came  up  from  below,  nor  crash  of 
the  breaking  bottle,  yet  that  was  no  assurance  that 
all  was  well.  Burning  with  anguish  and  fear,  real- 
izing the  fatal  results  should  a  weight  of  twelve  or 
thirteen  pounds,  falling  from  a  height  of  a  second 
story  window,  strike  even  a  full  grown  man,  and 
realizing,  too,  that,  in  breaking,  should  a  drop  of 
the  fiery  liquid  enter  the  human  eye  it  would  in  all 
probability  cause  blindness,  my  father,  after  a  period 
which  seemed  to  him  a  cycle  of  his  life,  yet  which 
could  not  have  been  more  than  a  few  seconds, 
reached  the  court  and  greatly  to  his  relief  found  the 
children  gamboling  as  before  just  below  the  win- 
dow. And  strangely  enough,  the  bottle  was  not  in 
sight ! 

But  the  marvelous  part  of  the  story  is  to  follow. 


The  bottle  was  found  standing  on  its  cork  in  a  cor- 
ner just  as  it  fell!  It  was  loafing  there  gracefully 
and  no  one  had  even  heard  it  fall! 
„  It  was  some  little  while  before  my  father  recov- 
ered his  composure,  and,  needless  to  state,  that  shelf 
was  removed  and  no  further  attempts  were  ever 
made  to  "shy"  a  gallon  bottle  at  the  children  after 
that !    . 

A  HOT  PRESCRIPTION. 

Ross  M.  Plummer,  of  Portland,  Oregon,  relates  a 
couple  of  scares  that  he  has  had  during  his  pharma- 
ceutical experience: 

I  see  the  Camp-fire  needs  a  log  or  two.  We  must 
not  let  that  valuable  feature  of  the  Bulletin  bum 
out.  The  worst  mistake  that  I  am  conscious  of  ever 
having  made  was  to  put  up  an  ounce  of  fluid  extract 
of  capsicum  instead  of  cascara  in  a  laxative  mixture. 
It  happened  that  the  two  bottles  sat  side  by  side.  The 
prescription  was  a  refill,  so  that  the  customer  had  a 
basis  of  comparison.  He  returned  next  day  "rather 
warm  under  the  collar,"  declared  that  the  medicine 
was  wrong,  and  talked  damages,  lawsuit,  closing  up 
the  store,  etc.,  etc.,  until  the  air  got  pretty  thick. 

As  soon  as  I  saw  the  prescription  I  realized  what 
the  trouble  was,  and  then  I  began  soothing  the  vic- 
tim as  well  as  I  could.  I  concocted  a  convenient  fab- 
rication that  fluid  extract  instead  of  a  tincture  of  one 
of  the  drugs  had  been  used,  and  I  told  him  that  fluid 
extracts  were  from  four  to  eight  times  as  strong  as 
tinctures  and  that  they  were  therefore  very  different 
in  taste  and  effect.  It  was  not  long  before  he  became 
reasonable,  then  friendly,  and  finally  sociable.  I 
gave  him  a  couple  of  cigars,  and  he  went  off  happy. 
Although  he  has  used  on  an  average  of  a  bottle  of 
that  prescription  every  week,  he  always  gets  me  to 
dispense  it  for  him. 

A  WOOD  ALCOHOL  INCIDENT. 

One  of  the  most  disturbing  scares  I  ever  had  arose 
from  the  drinking  of  wood  instead  of  grain  alcohol. 
At  that  time  I  was  working  in  a  small  country  drug 
store  in  the  lumber  district.  A  great  many  ranchers 
and  lumbermen  traded  with  us,  and  the  majority  of 
them  drank  their  alcohol  straight  and  got  it  from  us. 
One  evening  a  great,  big,  strapping  lumberman  came 
into  the  store,  and  I  understood  him  to  ask  for  "  'two 
bits'  (25  cents)  worth  of  wood  alcohol."  To  make 
sure,  I  repeated  the  name  of  the  substance  after  him, 
and 'upon  satisfying  myself  that  I  heard  him  cor- 
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rectly,  I  put  up  a  bottle  of  wood  alcohol,  labeled  it 
poison,  wrapped  it  up,  and  handed  it  to' him. 

About  fifteen  minutes  later  the  man  came  rushing 
in  the  store  crying  out,  "For  God's  sake,  man,  is  that 
stuff  poison  ?"  I  replied  that  it  was.  "Well,  I  have 
taken  some  of  it,"  he  yelled,  "and  I  want  you  to  call 
a  doctor  quick."  Of  course  I  was  scared  stiff.  But 
I  told  him  that  I  would  fix  him  up,  and  then  I  gave 
him  some  wine  of  ipecac  and  sent  for  the  doctor. 
The  doctor  was  slow,  and  so  was  the  ipecac;  conse- 
quently I  gave  him  some  sulphate  of  zinc  in  solution. 
That  did  not  work,  and  the  man  was  getting  more 
scared  every  minute,  as  was  I,  although  he  did  not 
show  any  of  the  customary  indications  of  poisoning. 

The  doctor  finally  arrived  and  shot  some  apomor- 
phine  hydrochlorate  into  him,  and  at  last  produced 
emesis.  This  relieved  the  victim,  and  he  was  soon  in 
easy  spirits. 

After  it  was  all  over  I  looked  at  the  bottle,  and 
found  to  my  amusement  that  the  man  had  barely 
tasted  of  the  substance.  He  had  intended  to  ask  for 
regular  grain  alcohol,  and  had  thought  this  was 
what  he  got.  As  soon  as  he  had  gotten  outside  of  the 
town  he  simply  unwrapped  the  neck  of  the  bottle, 
removed  the  cork,  and  took  a  swig  of  the  substance. 
It  did  not  taste  just  right,  and  then  he  looked  at  the 


label,  saw  the  word  poison  on  it,  and  promptly  got 
very  much  frightened. 

Since  then  you  may  be  sure  that  I  never  sell  wood 
alcohol  until  I  have  thoroughly  convinced  myself 
that  this  is  the  substance  which  the  customer  wants^ 
and  I  also  go  farther  and  assure  him  of  the  danger- 
ous nature  of  the  article. 


WAS  A  LITTLE  MIXED. 


The  following  anecdote  is  contributed  by    A. 
Miles,  of  Gushing,  O.  T. : 


L. 


One  night  recently,  just  before  closing  the  store,. 
I  was  looking  over  the  daily  paper  for  a  few  minutes 
when  a  young  fellow  walked  in,  and  after  asking  for 
something  said  to  me:  "Didn't  you  use  to  be  in 
Enid?"  I  replied,  "No."  "Why,  ain't  your  name 
Parmacy?"  "No,  sir,  Miles  is  my  name."  "Well,  I 
saw  the  name  'Jem  Parmacy'  on  a  statement  you  sent 
around  and  I  thought  maybe  that  was  your  name." 
"No,  sir;  'The  Gem  Pharmacy'  is  the  name  of  this 
store."  "Well,  there  used  to  be  a  Jem  Parmacy  in 
Enid ;  he  worked  in  a  drug  store  there,  and  I  thought 
you  might  be  the  same  fellow." 

And  I  didn't  dare  laugh  until  after  he  had  gone 
out! 


A  Group  of  Sccckssful  Travelers.— These  well  groomed  and  energetic  appearing  knights  of  the  grip  represent  the  interests  of  Parke,  Davis  &  Co 
in  the  territory  including  and  surrounding  Minneapolis  and  St.  Paul.  Mr.  C.  A.  Robinson,  manager  of  the  "Twin  City  Branch,"  is  seen  seated  in  the 
center,  and  his  traveling  family,  reading  from  the  left,  comprise  N.  W.  Clark,  H.  J.  Gazin,  Frank  Edwards,  H.  E.  Barter,  P.  B.  Preston,  and  C.  C.  Clark, 
The  territory  covered  by  these  representatives  includes  Minnesota,  Northern  Wisconsin,  North  Dakota,  and  a  portion  of  South  Dakota. 
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PERSONAL. 


I 


SCHOLAR  AND  BUSINESS  MAN. 


Col.  E.  W.  Kitch. 


That  Colonel  E.  W.  Fitch  comes  honorably  by  his 
professorial    appearance    and    his    scholarly    tastes 

is  apparent  when  we 
know  that  he  is  a  son 
of  the  Rev.  C.  W. 
Fitch,  D.D.,  a  promi- 
nent Episcopal  clergy- 
man of  the  former  gen- 
eration and  the  first 
president  of  the  Uni- 
versity of  Michigan. 
And  when  to  this  he- 
reditary influence  we 
add  the  Southern  en- 
vironment which  has 
surrounded  the  Colonel 
during  a  great  portion 
of  his  life,  we  under- 
stand the  conditions  which  have  resulted  in  one  of 
the  most  cultivated,  courteous,  and  attractive  person- 
alities in  the  American  drug  trade. 

Graduating  from  the  high  school  in  Piqua,  Ohio, 
the  Colonel  spent  some  years  in  the  retail  drug  store 
of  G.  W.  Patrick  &  Co.  in  Terre  Haute,  Ind.,  later 
entered  the  wholesale  branch  of  the  trade  in  Louis- 
ville, and  then  for  many  years  was  a  partner  in  the 
jobbing  house  of  Arthur  Peter  &  Co.,  now  known 
as  the  Peter-Neat-Richardson  Co.  In  1894  he  be- 
came a  special  representative  of  Parke,  Davis  &  Co.. 
and  three  years  afterwards  was  made  manager  of 
the  New  York  branch  with  jurisdiction  over  the 
Eastern  States,  part  of  the  Central  States,  the  Brit- 
ish West  Indies,  and  the  Spanish  Americas.  In  the 
eight  years  of  his  management  he  has  seen  the 
immense  business  of  the  New  York  branch  more 
than  doubled  in  volume. 

But  Colonel  Fitch's  social  and  intellectual  tastes 
have  meanwhile  found  satisfaction  in  many  ways. 
He  is  a  member  of  the  New  York  Yacht  Club,  the 
Drug  Club,  the  New  York  College  of  Pharmacy, 
the  Metropolitan  Museum  of  Art,  the  American 
Museum  of  Natural  History,  and  the  New  York 
Botanical  Garden  and  Museum.  A  strong  church- 
man, he  is  a  member  of  and  a  worker  in  All  Angels* 
Episcopal  church.  A  few  years  ago  he  filled  the 
important  office  of  chairman  of  the  Drug  Trade  Sec- 
tion of  the  New  York  Board  of  Trade  and  Transpor- 


tation, and  is  now,  if  we  mistake  not,  a  director  of 
the  Board. 

The  Colonel's  pet  hobby  is  old  books  and  antiqua- 
rian relics  generally.  Visit  him  at  his  interesting 
home,  and  the  first  thing  he  will  show  you  will  be  a 
time-worn  volume  picked  up  for  a  song  at  a  second- 
hand store,  which  the  last  book  auction  showed  to  be 
worth,$190.  If  you  are  interested,  he  will  talk 
to  you  for  hours  about  such  things  as  rare  books 
and  historic  landmarks;  he  will  tell  you  anecdotes 
and  facts  you  never  heard  before ;  and  you  will  leave 
him  at  a  late  hour  in  the  evening  (or  an  early  hour 
in  the  morning)  with  the  thought  that  the  Colonel 
is  about  the  most  fascinating  raconteur,  and  lias 
about  the  best-stored  mind,  you  have  long  encoun- 
tered. 


A  SUCCESSFUL  JOBBER. 

The  recent  appointment  of  A.  C.  McCord  as  sec- 
retary of  the  well-known  Minneapolis  jobbing  con- 
cern of  Kennedy,  Suf- 
fel  &  Andrews  calls  to 
mind  the  several  chap- 
ters of  a  successful  and 
promisingcareer.  After  ' 
graduating  from  the 
high  school  in  La 
Crosse,  Wisconsin,  Mr. 
McCord  spent  a  short 
time  in  a  local  bank, 
and  then  for  fourteen 
years  was  conspicuous 
in  the  affairs  of  the 
McCord  Drug  Co.,  the 
destinies  of  which 
house     were     presided 

over  by  his  father.  He  went  through  every  depart- 
ment of  the  establishment,  spent  four  years  on  the 
road,  stopped  long  enough  at  one  period  to  take  the 
course  of  study  in  the  pharmacy  department  at  the 
State  University,  and  finally,  during  the  last  five 
years  of  his  father's  life,  was  practically  in  sole 
charge  of  the  business.  Later  there  was  a  consolida- 
tion of  the  two  jobbing  firms  in  La  Crosse  under  the 
name  of  The  Spence-McCord  Drug  Co.  Recently 
Mr.  McCord  was  invited  by  Kennedy,  Suffel  &  An- 
drews to  take  stock  in  their  company  and  to  become 
secretary  of  the  organization.  He  accepted  the  invi- 
tation after  careful  consideration,  and  in  his  larger 
field  of  opportunity  will  doubtless  pass  on  to  new 
conquests. 


Mr.  a.  C.  McCord. 
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"DOCTORS  OF  PHARMACY." 

To  the  Editors: 

In  an  editorial  in  the  Bulletin  of  Pharmacy  of 
March,  1905,  mention  is  made  of  Mr.  HeriVy  P. 
Hynson's  recommendation  of  the  doctorate  degree 
to  graduates  of  pharmacy.  The  chief  argument  is 
that  because  a  similar  degree  is  being  conferred  upon 
physicians  and  dentists,  the  graduate  in  pharmacy 
should  be  entitled  to  it. 

The  course  in  medicine  is  now  twice  as  long  as  the 
one  in  pharmacy  and  covers  a  much  wider  field.  It 
is  unfortunately  true  that,  in  many  instances,  the  pre- 
liminary education  of  the  medical  student  consists 
merely  of  a  common  school  education.  A  number  of 
medical  colleges  now,  however,  require  a  high  school 
certificate,  and  it  will  not  take  very  long  before  all 
the  medical  colleges  will  be  compelled  to  do  the  same. 
Besides  the  longer  course  and  the  variety  of  subjects 
the  medical  student  has  to  study,  his  subsequent  life- 
work  which  compels  him  to  read  up  in  order  to  be 
successful  in  his  profession,  all  tend  to  widen  his 
mental  horizon. 

And  yet,  it  is  doubtful  in  my  mind  whether  the 
M.D.  degree  should  be  conferred  upon  the  new 
graduate  of  medicine.  In  Germany  and  Russia  the 
young  man  desiring  to  study  medicine  or  to  take  up 
other  professions  must  show  a  diploma  from  a  classi- 
cal gymnasium,  which  is  equivalent  to  the  B.A. 
degree  of  our  colleges,  before  he  can  matriculate  at 
the  university.  A  full  course  in  medicine  lasts  at 
least  five  years,  and  upon  completing  it  the  new 
graduate  has  no  degree  conferred  upon  him,  but  is 
simply  given  a  diploma  to  that  effect.  He  is 
addressed  by  the  people  "Doctor"  merely  as  a  mat- 
ter of  custom.  In  order  to  obtain  the  higher  degree 
of  M.D.,  which  is  not  compulsory,  he  must  write  an 
original  thesis,  or  do  some  special  research  work. 

The  dentist  surely  does  not  deserve  the  doctorate 
degree,  for  his  education  and  his  subsequent  career 
are  purely  technical,  and  in  European  countries  no 
such  degree  is  conferred  on  dentists,  nor  on  veteri- 
nary surgeons. 

This  country  is  indeed  too  liberal  with  titles.  To 
confer  the  highest  degree  in  pharmacy,  "Pharm.D.," 
on  every  graduate  would  be  the  height  of  folly.  Let 
us  examine  the  history  of  an  average  pharmacist.  He 
usually  enters  the  drug  store  with  barely  a  grammar 
school  education,  or  even  minus  that.     He  com- 


monly has  no  "a  priori"  idea  to  take  up  pharmacy  as 
a  profession,  but  works  merely  to  earn  a  few  dollars 
a  week.  The  drug  boy's  duties  are  to  run  errands 
and  to  keep  the  store  clean.  If  the  boy  sticks  to  the 
place,  and  is  not  tempted  away  by  the  prospect  of 
higher  wages  in  another  line  of  endeavor,  the 
employer  utilizes  him  for  selling  stamps,  cigars,  and 
soda  water ;  gradually  the  "progressive"  young  man 
is  allowed  to  dispense,  and  by  degrees  to  assist  his 
employer  in  minor  pharmaceutical  operations.  Now 
our  young  man's  pharmaceutical  career  really  begins. 

Within  two  or  three  years  our  embryo  pharmacist 
enters  college,  providing  of  course  he  has  managed 
to  lay  aside  a  few  dollars  for  that  purpose ;  otherwise 
he  keeps  on  "clerking."  There  are  boys  of  some 
education  who  enter  the  drug  business  with  a  view  to 
taking  up  pharmacy  as  a  profession  from  the  start, 
but  they  are  in  the  minority,  and  they  may  be  pro- 
perly called  apprentices.  The  college  course  lasts 
from  13  to  18  months,  the  student  spending  about  8 
or  10  hours  weekly  at  college,  and  the  balance  of  his 
time  is  taken  up  at  the  store  with  his  customary 
duties  of  selling  cigars,  soda  water,  patent  medi- 
cines, dispensing  and  compounding  some  prescrip- 
tions. 

To  my  mind  the  way  pharmacy  is  conducted  in 
this  country  it  is  but  little  more  than  a  trade.  Now 
just  think  of  our  "doctor"  engaged  in  the  sale  of 
cigars,  soda  water,  patent  medicines,  etc.,  fifteen 
hours  a  day  for  $15  a  week !  Twelve  to  fifteen  dol- 
lars is  about  the  average  salary  of  a  registered  or  a 
graduated  pharmacist  in  Baltimore. 

In  Europe,  where  pharmacy  occupies  a  much 
higher  level,  they  don't  think  of  conferring  such 
degrees  on  their  graduates.  The  pharmacist  in  Ger- 
many and  Russia  feels  perfectly  contented  with  the 
degree  of  "Provisor."  In  order  to  take  up  pharmacy 
in  those  countries  the  candidate  must  be  provided 
with  a  certificate  of  four  classes  of  a  classical  gym- 
nasium, which  amounts  to  about  two  years  of  a  high 
school,  or  he  must  pass  a  special  examination  called 
"Apotheker-lehrling  Examen."  He  then  enters  a 
pharmacy  as  an  apprentice.  After  serving  a  three 
years'  apprenticeship,  he  prepares  himself  for  the 
degree  of  "assistant  pharmacist,"  which  may  be 
secured,  usually  after  a  few  months'  special  prepara- 
tion, at  any  university  that  has  a  pharmaceutical 
department.  He  is  then  to  serve  a  three  years'  assist- 
antship  which  entitles  him  to  enter  the  university  as 
a  student  of  pharmacy,  and  upon  completing  success- 
fully a  two  years'  course  he  obtains   the   degree   of 
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"Provisor."  The  ambitious  "Provisor"  who  desires 
the  higher  degree  of  "Master  of  Pharmacy,'*  or, 
rather,  "Magister  Pharmacise,"  has  to  write  an 
original  thesis  based  on  research  work.  I  don't 
think  there  are  half  a  dozen  "doctors  of  pharmacy" 
in  Germany.  This  degree  is  conferred,  "honoris 
causa,"  by  a  university  on  a  pharmacist  who  has 
distinguished  himself  in  his  chosen  career. 

Should  we  confer  the  doctorate  degree  on  our 
pharmacy  graduates  because  dentists  enjoy  that 
privilege?  I  would  say  that  "two  wrongs  don't 
make  one  right."  If  all  drug  stores  had  been  con- 
ducted on  the  same  high  plane  as  that  of  Professor 
Hynson's,  and  if  all  our  graduates  of  pharmacy  had 
as  high  professional  attainments  and  the  lofty  aspir- 
ations of  the  same  gentleman,  with  whom  I  am  well 
acquainted,  then  we  might  consider  the  advisability 
of  conferring  the  degree  of  "Phar.D."  on  our  grad- 
uates. For  the  time  being  let  us  content  ourselves 
with  the  old  degree  of  "Ph.G." 

Moses  M.  Savage,  M.D., 

Registered  Pharmacist;  Asst.  Pharmacist  University  of  Dor- 
pat,  Russia. 

[Note  by  the  Editors.— Very  good,  but  hasn't  the  mischief 
already  been  done  in  America  by  conferring  the  doctorate 
degree  upon,  not  only  graduates  in  medicine,  but  those  also  in 
dentistry,  veterinary  surgery,  osteopathy,  et  al.f  The  bars 
are  down,  and  since  they  can't  be  replaced  would  there  be 
any  substantial  justice  in  keeping  pharmacists  out  of  the 
pasture?  Aren't  they  more  worthy  than  the  osteopaths,  and 
at  least  as  much  so  as  the  dentists  and  the  veterinarians?] 


COLD  CREAM  MADE  WITH  PARAFFIN  OIL. 

To  the  Editors : 

I  note  from  the  May  Bulletin  that  "E.  J.  W." 
has  had  some  difficulty  with  Dr.  Alpers's  formula  for 
cold  cream  stipulating  the  use  of  paraffin  oil.  Per- 
mit me  to  suggest  that  he  make  it  according  to  the 
U.  S.  P.  formula,  simply  substituting  petrolatum 
liquidum  for  the  almond  oil.  The  same  quantities  of 
the  several  ingredients  and  the  same  manipulation 
should  be  observed. 

If,  however,  a  light,  fluffy  cream  is  wanted,  beat 
the  product  rapidly  with  an  egg-beater  immediately 
after  adding  the  rose  water  and  the  borax,  which 
have  previously  been  mixed.  When  the  cream  is 
thoroughly  mixed,  about  30  grains  of  sodium  bicar- 
bonate may,  if  desired,  be  beaten  in  to  increase  the 
fluffiness,  but  this  is  really  unnecessary. 

Charles  H.  Texter, 

Perkasie,  Pa. 


ENGLISH  INGENUITY. 

To  the  Editors : 

,  Not  everybody  can  use  the  English  language  with 
originality.  Most  people  are  tied  down  too  much 
by  conventional  methods  of  spelling  and  punctua- 
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tion,  and  don't  permit  themselves  any  freedom. 
Now  "Nick,"  the  writer  of  the  accompanying  note, 
was  not  in  this  class.  He  rivals  his  ancient  name- 
sake in  originality  if  in  no  other  way. 

H.  G.  Radcliff. 


LIKES  TH£  CAMP-FIRE. 

To  the  Editors: 

I  notice  in  the  last  two  issues  of  the  Bulletin 
your  notes  in  regard  to  the  camp-fire,  and  the  intima- 
tion that  it  may  drop  for  want  of  the  proper  enthu- 
siasm. I  enjoy  every  bit  of  the  Bulletin^  and  to 
me  it  would  be  incomplete  without  the  camp-fire.  I 
would  miss  it  very  much  indeed,  so  I  hasten  to 
add  my  voice  protesting  against  its  discontinuance. 
If  ^ver  I  can  be  of  any  assistance  to  the  camp-fire  or 
to  the  more  solid  portions  of  the  good  old  Bulletin^ 
command  me.  On  another  leaf  I  hand  you  a  stick  for 
the  fire,  which,  although  it  may  be  old  to  some,  may 
to  others  be  interesting  and  may  perhaps  help  to 
keep  the  fire  burning. 

L.  W.  English. 

Colton,   California. 


To  the  Editors : 

It  is  the  best  drug  journal  that  comes  to  my  desk. 
Can't  afford  to  be  without  the  Bulletin. 

C.  J.  Chapin. 
Searcy,  Ark. 
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WAS  HE  EMBARRASSED? 

To  the  Editors : 

If  at  any  time  your  advertisers  are  in  doubt  as  to 
the  fact  of  your  magazine  being  read,  kindly  refer 
them  to  me.  A  suggestion  that  you  made  in  the 
December  issue  regarding  my  willingness  to  send 
copies  of  our  advertising  booklet  to  those  who  would 
enclose  four  cents  in  stamps,  was  acted  upon  by 
druggists  from  Maine  to  California.  We  supplied 
the  demand  as  long  as  our  edition  lasted,  but  when 
we  got  the  edition  out  we  did  not  expect  to  supply 
the  entire  United  States :  hence  we  were  a  little  shy 
along  towards  the  last.  We  have  charged  the 
expense  up  to  you,  and  at  some  future  time  will  send 
you  a  statement !  A.  H.  Webber. 

Cadillac,  Michigan. 


HE  WANTED  SOME  EITHER. 

To  the  Editors : 

I  send  you  an  order  I  happened   to   receive    last 


night.    I  think  it  worthy  of  a  place  in  your  journal. 
Leonard  A.  Weaver,  Ph.G. 

Pittsburg,  Pa. 


A  CLEVER  INSECT  POWDER  WINDOW. 

To  the  Editors : 

Here  is  a  window  I  designed  last  year  and  it 
attracted  a  great  deal  of  interest  and  curiosity  for 
its  novelty  and  ingenuity :  I  had  the  back  of  the 
window  covered  with  black  cloth  and  on  this  I 
arranged  a  huge  cobweb.  It  was  made  of  a  wire 
hoop  with  the  necessary  interlacing  cord.  A  mon- 
strous spider,  having  to  or  three  flies  (all  made  of 
good  sized  corks)  in  its  clutches,  was  fastened  in  the 
web.  Along  the  side  of  the  cobweb  was  a  legend 
indicating  that  this  was  "Nature's  Method" — her 
method  of  disposing  of  flies. 

Then  on  the  floor  of  the  window  I  had  another 
contrivance  which  was  labeled  "Our  Method."  This 
consisted  in  the  main  of  a  fortress.  It  was  con- 
structed of  pasteboard  and  was  2  by  3  feet  in  size. 
Port-holes  were  cut  in  the  sides,  and  from  them 


emerged  cannon  in  the  form  of  insect  powder  guns. 
The  fort  was  labeled  "Fortress  Kil-a-Bug."  A  flag 
bearing  the  same  legend  was  posted  in  one  corner  of 
the  fort.  Then  back  of  the  fort  was  a  building 
labeled  "The  Magazine."  Its  store  of  ammunition 
consisted  of  10-cent  cans  of  insect  powder. 

H.  L.  Fougerouse. 

Baton  Rouge,  La. 


A  LIQUID  ECZEMA  REMEDY. 

To  the  Editors : 

I  note  a  query  from  "F.  J.  K."  in  the  last  Bulle- 
tin for  an  eczema  cure.  I  send  you  one  which  has 
been  very  successful  in  my  hands. 

Oil  of  wintergreen  (true)    I/2  fluidounce. 

Salicylic  acid   1  ounce. 

Camphor    2  ounces. 

Carbolic  acid   1  fluidounce. 

Creosote   (beechwood)    1  fluidounce. 

Alcohol,  q.  s 16  fluidounces. 

Use  with  an  atomizer  or  apply  by  rubbing  in  well. 

I  hope  this  will  answer  his  purpose.  It  is  with 
great  pleasure  that  I  note  the  constant  improvement 
in  the  Bulletin^  and  I  gladly  admit  that  I  cannot 
get  along  without  it,  for  the  back  files  are  a  veritable 
mine  of  information.  I  know  whereof  I  speak,  for 
I  frequently  refer  to  my  bound  volumes. 

H.  G.  Posey. 

New  Orleans. 


THE  BEST  OF  FOUR. 


To  the  Editors : 

Enclosed  you  will  find  check  for  $1.00  for  my 
subscription  to  the  Bulletin  of  Pharmacy  for 
next  year.  I  take  three  drug  journals,  and  yours 
comes  nearer  giving  complete  satisfaction  than  any, 
I  always  look  forward  to  some  pleasant  and  profit- 
able reading  in  the  Bulletin.  Wish  I  had  some 
experience  to  tell  for  the  Camp-fire  readers.  I 
always  enjoy  that  part  and  sincerely  hope  that  the 
Bulletin  subscribers  will  come  to  the  rescue  with 
a  goodly  number  of  stories. 

Ralph  M.  Stormont. 

Easthaven,  Richmond,  Ind. 
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To  the  Editors: 

We  can  do  without  some  things  but  not  without 
the  Bulletin.    It  can't  be  beat. 

Wilson  &  Wilson. 

Honea  Path,  S.  C. 
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The  dditors  of  the  Bulletin  would  like  to  have  readers  send 
them,  for  description  and  criticism  in  this  department,  ncivs- 
paper  advertisements,  booklets,  circulars,  and  other  advertis- 
ing matter  which  they  have  recently  utilized. 

A  Poem  on  the  Potato  Bug. — 

W.  C.  Wheelock,  of  Kalamazoo,  Michigan,  the 
town  of  celery  and  other  things,  is  an  ingenious 
advertiser.  Occasionally  he  even  breaks  out  into  a 
sort  of  poetic  rash.  Last  year  he  found  that  the  con- 
ventional methods  of  advertising  Paris  green  that  he 
had  used  from  time  immemorial  were  getting  a  little 
bit  tame,  and  so  he  set  his  wits  at  work  with  the 
result  that  the  following  "pome"  appeared  in  the 
newspapers  of  Kalamazoo: 

THE  POTATO  BUG. 

Now  doth  the  small  potato  bug 

Improve  each  shining  minute  ; 
As  soon's  you  start  your  tatcr  patch 

You  bet  your  boots  he's  in  it. 

He  eateth  all  the  livelong  day, 

Nor  stoppeth  for  the  night ; 
He'll  eat  more  than  any  pig, 

I  tell  you  he's  a  fright. 

He  starts  in  when  the  plants  begin 

To  peep  out  through  the  crust, 
And  eats  and  eats  and  eats  some  more;  '' 

It  seems  as  if  he'd  bust. 


When  you  go  out  to  view  the  patch 

Where  a  fine  crop  ought  to  be, 
Some  well  trimmed  tops  and  1,000,000  bugs 

Are  all  that  you  can  see. 

It  should  not  be  that  this  is  thus. 

At  first  you  should  have  seen 
That  the  hired  man  when  last  in  town. 

Got  Wheelock's  Paris  Green. 

Mail-order  Business. — 

In  every  town  the  dealers  have  to  stand  by  and 
see  the  big  mail-order  houses  drawing  money  away 
from  them  for  goods  that  they  could  sell  but  for  this 
compe|:ition.  This  loss  of  business  is  greater  than 
most  druggists  realize.  It  means  a  loss  of  profits  on 
the  sales  that  go  out  of  town,  and  it  means  a  loss 
of  the  money  to  the  town.  The  loss  cannot  be 
entirely  stopped,  even  by  meeting  the  mail-order 
prices — and  that  could  not  always  be  done.  There's 
something  a  man  can  do,  though,  says  The  Spatula, 
and  that  is,  get  your  lowest  prices  before  the  people. 
Send  for  the  mail-order  catalogue  yourself  and  see 
what  you  can  do  toward  getting  up  a  small  "cata- 
loglet"  of  the  goods  upon  which  you  can  meet  the 
figures  of  the  invader.  You  will  find  that  in  most 
cases  where  a  very  low  price  is  given  in  the  cata- 
logue, it  is  for  an  inferior  grade  of  goods.  Push 
your  advertising  on  the  low-priced  goods  for  a  time, 
and  when  you  get  the  customers  in,  just  show  them 
the  better  qualities  and  explain  the  difference.    The 


A  Pharmacy  in  Northkr.n  Washington.— H.  P.  Schuiidt,  whose  pharmacy  is  shown  in  ihis  engraving,  is  located  at  Anacortes,  on  one  of  the  islands 
100  miles  or  so  north  of  Seattle.  This  territory  has  had  a  great  l)oom  during  the  past  few  years,  particularly  since  the  opening  of  the  gold  fields  in 
the  Ala.ska  districts.  Doubtless  Mr.  Schmidt  has  prospered  along  with  other  business  men.  A  novel  feature  will  be  seen  on  the  right  side  of  his 
pharmacy.  Mosquito  nettings  are  suspended  around  soda  and  ice  cream  tables  quite  as  elal)orately  as  they  would  be  in  the  fertile  region  of  New 
Jersey !    Mr.  Schmidt  was  graduated  in  the  class  of  '98  from  the  School  of  Pharmacy  of  the  University  of  Michigan. 
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department  stores  draw  in  the  people  by  displays  of 
low  prices.  Once  inside,  the  bargain  seeker  often 
finds  that,  quality  for  quality,  the  price  paid  has 
been  high. 

A  Unique  Co-operative  Plan. — 

Charles  E.  Ward,  a  prominent  pharmacist  of 
Denver,  and  editor  of  the  Rocky  Mountain  Drug- 
gist, has  recently  originated  a  scheme  whereby 
what  is  called  'The  Eight  Sell-Right  Druggists' 
Advertising  Club"  has  been  formed.  In  order,  pre- 
sumably, to  save  expense,  and  to  concentrate  their 
advertising  efforts,  these  eight  druggists  advertise 
together  in  the  newspapers,  and  possibly  in  other 
ways  also.  One  of  their  ads.  is  shown  in  the  accom- 
panying reproduction.    Another  feature  of  the  Club 


for  special  price.  As  will  be  noticed,  some  of  the 
spaces  in  the  second  line  are  left  blank.  The  two 
to  the  left  may  be  used  for  quantities  less  than  1 


Cost 

Z5  lb».  5/7/'0S      S..  K.  d;  F.  CO. 

R 

loz 

3 

2oz 

4oz 

5 

8oz 

8 

lib 

15 

8 

RP 
SP 

_iJ 

ounce,  as  1  drachm,  ^  or  ^/^  otuice;  while  the 
spaces  to  the  right  can  be  used  for  10  or  25  pounds, 
or  for  quart,  gallon,  etc. 

In  size  these  labels  need  not  be  over  1  inch  deep 
and  3  inches  wide.     They  are  intended  for  pasting 


S  ir.Hh 


THE  DOCTOR  FIRST 

THEN  TO  us  WITH  THE  PRESCRIPTION 

THE  MORE  SERIOUS  THE  ILLNESS  THE   GREATER 
THE  NEED 

WE  DO   MOT    RRESCRIBE 

That's  the  physician's  business.  WE  DO,  however,  compound 
his  prescriptions  exactly  as  he  wants  them  with  STANDARD 
DRUGS  of  KNOWN  PURITY,  and  the  price  is  always  right 
when  you  patronize  any  of  the  following 

EIGHT  SELL-RIGHT  DRUGGISTS 


FRANK  M.  HALL, 
J  27th  and  Larimer  Sts. 

The  FORBES  DRUG  CO., 
17th  and  Lawrence  Sts. 


A.  G.  CLARKE  &  CO., 
Albany  Hotel  Pharmacy 

A.  W.  CLARK, 
8th  and  Santa  Fe  Aves, 


Vv'ARD'S  PHARMACY, 
8th' Are  and  Broadway 


THE  SHAW  DRUG  CO., 
17th  and  Tremont  Sts. 

AUSTIN'S  PHARMACY, 
E.  Colfax  &  Josephine 


The  OWL  DRUG  STORE, 

16th  and  Arapahoe  Sts. 


is  that  in  which  all  of  the  eight  druggists  trim  their 
windows  every  Saturday  with  the  same  article, 
advertising  it  in  the  Sunday  papers  of  the  following 
day.  We  have  not  been  informed  that  the  mem- 
bers of  the  Club  are  financially  interested  in  one 
another's  stores,  and  do  not  know  whether  or  not 
an  organic  drug  store  combination  has  been  formed. 

A  Price  Label. — 

H.  F.  Ruhl,  of  Manheim,  Pa.,  uses  the  price  label 
represented  herewith  on  all  of  the  selling  containers 
in  his  store.  Thus  the  salesman  is  enabled  at  once  to 
tell  the  price  of  the  article  without  any  delay,  and 
the  assurance  is  had  that  the  same  price  is  alwa3^s 
charged.  In  the  case  of  the  sample  label  here 
exhibited  "R.  P."  stands  for  retail  price,  and  "S.  P." 


on  the  sides  of  drawers,  inside  the  lids  of  herb  cans, 
and  on  the  back  near  the  bottom  of  shop  bottles. 
Say,  for  example,  that  25  pounds  of  powdered  alum 
is  received,  costing  5  cents  a  pound.  The  cost  is 
marked  with  lead-pencil  on  the  label  in  the  top 
space  above  the  1-pound  mark.  In  the  blank  space 
preceding  this  is  written  25  lb.,  5/7/'02,  S.,  K.  &  F. 
Co.  Thus  a  record  is  made  that  on  May  7,  1902, 
25  pounds  of  the  salt  was  purchased  from  Smith 
Kline  &  French  Company  at  5  cents  a  pound 
memorandum  can  also  be  made  in  the  blank  spao 
to  the  right  of  the  cost  price  as  to  where  the  reserve 
stock  is  kept  in  the  store.  When  the  time  comes  to 
again  order  powdered  alum  the  label  on  the  shop 
bottle  or  container  will  be  a  guide  as  to  how  much' 
should  be  ordered,  for,  unless  special  circumstances^ 
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dictate  otherwise,  the  quantity  ordered  should  not 
be  in  excess  of  that  previously  purchased. 

Another  advantage  of  the  plan  is  that  if  a  new 
lot  of  a  given  article  is  found  to  cost  more  than  the 
previous  lot,  some  inquiry  can  be  made  into  the  cir- 
cumstances. If  the  charge  is  deemed  unjust,  the 
matter  is  then  in  position  to  be  righted  by  a  protest. 

Working  up  a,  Telephone  Order  Business. — 

Last  month  we  reproduced  a  series  of  postal  cards 
which  had  been  gotten  out  by  a  Detroit  druggist  for 
the  purpose  of  increasing  his  telephone  order  busi- 


Wentworth— 502  and  440. 

Having  received  so  many  complaints  from  ovr  iricnds  that  our 
telephone  was  always  busy,  we  have  put  in  another  (or  incoming 
calls. 

When  you  hear  the  {amiliar-"Busy  call  ag;ain,  please,"  on 
Wentworth  502— ask  the  lady  (or  440.  Wentworth. 

Orders  by  phone  receive  prompt  attention,  and  delivered  any- 
where. 

B.  5.  COOBAN  ax  CO.,  Druggists. 

5S9  'W.   b3d  XI..  cor.   Normal  Av«. 


ness.  We  now  present  a  postal  mailed  some  months 
ago  by  Mr.  Cooban,  of  Chicago.  It  will  prove  sug- 
gestive in  the  same  connection. 

Window  Legends.— 

A  mouth  or  two  ago  we  gave  some  window  signs 
which  Reid,  Yeomans  &  Cubit  had  used  recently. 
Here  are  some  more : 

Antiseptic  Pearl  Dentifrice — makes  teeth 
shine  like  pearls. 

Tooth-brushes — at  the  druggist's  in  Sque- 
dunk  25  cents — here  10  cents. 

Hand  scrubs — guaranteed  to  remove  more 
than  5  cents'  worth  of  dirt  or  money  refunded. 

Sponges — sponge   on    us    to-day. 

Sponge    bags    for   travelers. 

Leather-covered  flasks — for  your  vacation 
trip. 

Manicure  goods — finger  helps — keep  your 
nails  in  shape — all  the  "fixins"  here. 

Corkscrews — handy  when  you  need. 

Triplicate  mirrors — make  shaving  a  pleas- 
ure. 

Magnifying  mirrors — one  side  big,  the 
other  natural — big  side  hunts  out  defects, 
other  side  shows  you  as  you  look. 

Bath  belts — good  friction  makers. 

Shower  bath  rings. 

Complexion  brushes — freshens  up  a  bit. 

Pretty  perfume  atomizers. 


Best  razor  in  town  for  a  dollar — guaran- 
teed. 

Ba:th  gloves — bath  brushes — bath  every- 
thing here. 

A  Soda  Menu. — 

Gleghorn's  Pharmacy,  corner  of  Brushton  Avenue 
and  Tioga  Street,  Pittsburg,  Pa.,  sends  out  the  menu 
card  shown  in  the  accompanying  reproduction.  It 
is  4  by  6  inches  in  size,  and  folds  once  lengthwise 
so  that,  when  folded,  it  is  only  2  inches  wide.  The 
stock  is  a  thin  but  tough  white  cardboard,  and  the 
ink  used  is  a  violet.    Of  course  only  the  two  inside 


MENU 

MENU 

o-«-c» 

""""""••''■ 

ici  cnCAW  SODA  10  CT* 

•PCCIALTItS.   10,  1S&2SCTS 

VanllU                          ClHVJatr 

llumpiy  Duinpty 

niH«|>p4r                     MmwIwrrT 

linn  Pnng  I'ltiifh 

IU*|i)i#fTT                      Lmiww 

Import«<l  liliio-r  Al.> 

UhonilMr  Mini 

Klwrry  Rlr*                 Si-rvtt 

Horn  hnm 

i4n>i»ntla                 (tofli'r 

Urmix' Jiili-u 

Ctiitft-i 

■  ■liiicir  Mint 

oniiwriul.-' 

.Milk  IMnrIk 

IXiakMl  mtb  ■«  <\l»1  *IUl 

Mini  Jnlr|> 

let  CTMHi  hoi* 

Mini  Frnpfie 

Mint  Rahkiti' 

Hort«    I'lirkull 

COG  oniNKS  10  era 

Frtnrh  !«•  CralUil 

nnmiiOr  Dmath 

Rim  Onittcr  llv^phali' 

Mull  fhoaplwl* 
••.•^•h  Pulp 

TjtK  *lMf  nr 

IIHSITJ-   Dl|i 

y^tv  run-t 

I'nrkutll  A  UOInlMVn 

\xt  f»IHi-» 

U-mon  rtiti 

KntUOlEi-M 

Lumoi)  Hqiiuh 

Km  rh.^nlatp 

VyMh  H1..1V 

KR<'(vri<r 

Pi-acli  l>l|> 

Rn  1.  mniwlf 

YnlNim  <:hnrolMi' 

<  Itvrrv    i:<icktitn 

Kliif  imlii 

•  •1.1    lU'ltal'lt 

riVC  CENT  ONINK* 

roNics 

M»l.'  Imm  ftiiv  rnilt  li.i.-.- 

*  i>rm  Tonlf                     CaltMiva  Tonic 

Wlnlcrvrvrn          Plwopylc 

relcry- Titnir                 Knlit  Tonic- 

Mnohrrr)              Wild  (tit-rrj 

ln.nTi>n>'          LimiJuiiv         l>r|«iii 

1  IvvnIMr                .Vwnulli  MI.I 

(Vw«M»<>ila              iAn^vT 

KknaiaullU          VmiIIU 

MINERAL  WATERS 

CiXli-u                    llwrrr 

Vi.  Ill        Divp  K.»  li        .-n^lijor 

Ikn't  Cut              .N°r  r  t »  r 

lIUfTulii  Lltlilii                          Knuu  Jnitft 

iqwrlM                   Mnxl* 

UkI  Kmcn  :>|0ll>       A|»iliii>rl» 

•Kfml                    KnMlhTr 

Ki>-inL:^-li         (.arl»l»«l         llftwthorn 

Ormiitfo                    Amlmk^a 

lluny^'ll                 IViDKniM 

Kwl-irrr)               i  nlii 

Krl«<li'rlrh>h»ll 

Uni.-  Int.-,                 Hi«.  h 

l|.-tiln         Hrthi<M|M         Wrmiliti 

pages  are  shown  in  the  reproduction;  the  two  out- 
side pages  tell  about  Gleghorn's  soda  in  a  very  inter- 
esting manner.  ,  i 

^  '    i    glqr^rinq  jj?  : 

Another  Soda  Menu.—  '    ^^  bnr>I  yii; 

In    the    previous    paragraph    will    be^^  feVJlAgv^ 
description  and  illustration  of.  a  menu  card  issuea  by 
Gleghorn's  Pharmacy  in  Pittsburg.    In  this  "jila^^  a 
word  may  be  said  concerning  a  neat  little )  booklet 
just  gotten  out  by  W.  F.  Norris,  of  South  Whitley^; 
Indiana.     Mr.   Norris's  booklet  is  quite  eWdi^ate* ' ' 
containing  16  pages,  and  a  cover  of  clbth-blickea' 
paper.     As  you  open  the  booklet,  the  many  di^nrfe:^^'' 
made  at  the  Norris  fountain  are  mentioned  on  each" 
right-hand  page,  while  the  left-hand  page  is  occu- 
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pied  in  every  case  by  a  few  clever  toasts,  presumably 
reprinted  from  the  many  books  which  are  to  be 
found  containing  toasts  and  other  humorous  quips. 
The  booklet  is  3  by  4  inches  in  size,  and  is  sent  out 
by  mail  to  a  large  number  of  present  and  prospec- 
tive patrons  of  the  soda  fountain. 

Advertising  Witch-hazel. — 

William  Bodemann,  of  Chicago,  is  well  known 
as  a  very  obstreperous  reformer,  but  not  so  well 
recognized,  perhaps,  as  a  writer  of  advertisements. 
Here  is  something  that  he  turned  out  recently  during 
an  odd  thirty  seconds : 


OUR 

WITCH   HAZEL 

(DISTILLED  EXTRACT.) 

You  pay  as  much  for  the  inferior  as 
for  the  best,  while  the  medicinal  effects 
are  not  to  be  compared. 

The  odor  of  Witch  Hazel  is  so  per- 
sistent it  is  hard  to  tell  the  stronger 
from  the  diluted  by  sense  of  smell. 

A  good  product,  also,  should  contain 
15  per  cent,  grain  alcohol.  A  Witch 
Hazel  sold  for  less  than  cost  of  that 
much  alcohol  is  positively  inferior. 

We  sell  only  that  issued  by  the  well- 
known  chemical  house  of  Parke,  Davis 
&  Company, 

If  you  once  use  that,  you  will  use  no 
other. 


W.  BODEMANN,, 

PHARMACIST, 

SOthSt.,cor  Lake  Ave.,   CHICAGO. 


The  only  defect  we  can  find  in  this  advertisement 
is  the  failure  to  mention  prices.  It  is  a  pretty  gen- 
eral principle  that  prices  ought  to  be  given  in  almost 
any  kind  of  an  advertisement. 

Advertising  Poultry  Food. — 

We  have  had  occasion  in  the  past  in  this  depart- 
ment to  speak  of  the  clever  advertising  methods  pur- 
sued by  E.  A.  Pfefferle,  of  New  Ulm,  Minnesota. 
In  reproducing  now  a  clipping  from  one  of  the  New 
Ulm  newspapers,  we  are  at  once  showing  how  a 
unique  window  display  may  be  made,  and  also  how 
it  may  be  brought  to  the  attention  of  the  people  of 
the  town  by  means  of  newspaper  publicity.     Mr. 


Pfefferle  knows  how  to  work  the  editor  of  the  paper 
in  which  he  carries  an  advertisement! 

E.  A.  Pfefferle  has  had  an  attractive  window  display  in  his 
drug  store  in  the  shape  of  a  miniature  chicken  yard,  the  idea 
being  to  call  attention  to  the  Prussian  Poultry  Food  which 
he  is  selling.  The  feature  of  the  display  is  a  hen  with  a  brood 
of  young  chickens,  the  chicks  having  the  liberty  of  the  win- 
dow, which  is  covered  with  soil  and  sand.  It  has  attracted 
the  attention  of  a  lafge  number  of  people. 

Advertising  a  Toilet  Lotion. — 

Mr.  A.  D.  Lemmon,  of  Guthrie  Center,  Iowa, 
sends  us  the  accompanying  advertisement.  It 
appeared  recently  in  a  local  paper.  Incidentally  Mr. 
Lemmon  remarks,  apropos  of  the  offer  of  free  sam- 
ples made  in  the  advertisement,  that  250  of  them 
were  given  out  during  one  week.  He  goes  on  to 
say  that  "Almost  every  sample  we  give  out  brings 


WHY 

NOT 

SEE 

WHAT 

IT 
IS  LIKE 

? 


^nr  Toilet  Lotion  for  chtpped  skin  i»  bftsed  upon  our  expiprieoce 
^of  »  little  over  thirty  years  in  the  drag  bunioew.  Skill  «nd  ac- 
curacy counts^  nad  ooly  cotre  from  loDg  experience.  iZitch  lu'gred 
ieot  Qsed  in  tliis  Toilxt  Lotioo  iH  the  vttry  beat  that  mooey  cau  buv, 
ftud  so  carefully  balanced  by  yearn  of  humsD  test,  an  to  give  more 
geoerul  PAtiafactioti  and  bettt-r  results  tbao  Huy  other  ]>repar)>*'ou 
ot  a  airoilar  nature. 

Tvilft  Lotion  cures  chapped  skin— that's  the  only  thing  it  will 
do.  but  it  doea  it  well.  When  your  skin  roogbs  up,  peeU,  soalee,  gets 
dry  and  hash;  Toilet  Lotion  will  soften  it,  makes  it  clear  and  amooth, 
and  keeps  it  moist  and  fresh,  so  that  tho  ron^jhoess  will  not  recur. 

This  Lotion  le  a  perfect  specific  against  rough  skiu.  Hudden 
changes  of  temperature  from  hot  to  cold  frequently  cause  the  lips 
to  become  dry  and  sore.  K  few  applicationa  of  this  Lotion  at  any 
timeof  day  will  promptly  relieve  this  soreness  aull  heul  the  chaps 
and  roughness,  and  it  is  peculiarly  adapted  to  the  cure  of  sore  and 
chapped  lips. 

It  is  a  fine  protection  for  the  akin.  Kut  it  on  W/orti  starling 
out  in  the  wind  and  a  light  applicatiou  of  the  Lotion  on  returning 
will  entirely  relieTe  the  face  from  that  burning  and  stirging  caused 
by  sharp  cold  winds. 

PRICE  25c  A  BOTTLE.     SAMPLES  FREE. 

Lemmon's   Drug   Store, 

CENTER.  IOWA. 


us  a  steady  customer,  since  the  preparation  is  one 
of  unusual  merit."  Referring  to  the  newspaper 
advertisement,  we  are  wondering  whether  it  does 
not  contain  too  much  text.  It  might  do  very  well 
in  a  circular  or  a  booklet,  but  shouldn't  a  newspaper 
advertisement  be  more  concise  ?  The  original  adver- 
tisement occupied  a  space  of  5^  by  6^  inches. 

Selling  Paris  Green. — 

J.  W.  Cairns,  of  Campbellford,  Ontario,  used  a 
rather  grim  method  of  advertising  Paris  green  last 
year.  He  got  up  a  placard  to  look  like  a  funeral 
notice  and  hung  it  in  his  window  for  several  days. 
It  had  a  heavy  black  border,  was  7  by  9  inches  in 
size,  and  bore  the  following  legend : 

DIED, 

In    Campbellford    to-day, 

P  O  T  A  T.    O.    BUG. 

Poisoned    by    eating 

C  A  I  R  N  S' 

PARIS    GREEN. 
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loluble  Powders  in  Mixtiires. — 

In  a  paper  recently  read  before  the  Liverpool 
Chemists'  Association,  England,  Harold  Wyatt  gave 
some  useful  suggestions  concerning  the  dispensing 
of  mixtures  calling  for  the  use  of  insoluble  powders  : 

Bismuth  Salts. — He  finds  that  with  bismuth  sub- 
nitrate  the  mucilage  is  better  mixed  in  the  bottle 
with  half  the  menstruum,  and  the  bismuth  levigated 
with  the  rest  of  the  menstruum,  a  small  amount  at  a 
time,  and  poured  into  the  mucilage. 

Bismuth  carbonate  does  not  really  require  muci- 
lage to  suspend  it,  if  it  be  kept  freshly  precipitated 
under  water  in  the  proportion  of  60  grains  to  the 
fluidounce. 

His  method  is  to  calculate  the  amount  of  bismuth 
oxide  in  a  required  amount  of  bismuth  carbonate, 
then  take  an  equivalent  in  bismuth  subnitrate,  dis- 
solve it  with  heat  in  excess  of  nitric  acid  diluted 
with  twice  its  volume  of  water,  and  pour  into  plenty 
of  warm  solution  of  sodium  carbonate,  afterwards 
washing  the  precipitated  bismuth  carbonate  well  by 
decantation. 

It  keeps  well,  and  by  varying  the  temperature  at 
which  it  is  precipitated  and  washed,  it  may  be 
obtained  in  almost  any  desired  state  of  density. 

With  subnitrate  the  method  does  not  answer,  as 
it  continually  yields  up  its  nitric  radical,  so  that 
finally  it  becomes  little  better  than  bismuth  oxide, 
a  fact  pointed  out  by  another  some  time  ago. 

^      Sodii    bicarbonatis    3ij. 

Bismuth,    carbonatis    3ij. 

Acid,  hydrocyan.  dil min.  xxiv. 

Aq.   chloroform    Jiv. 

Aquae   ad  Jviij. 

M.  ft.  mist. 

A  good  opportunity  to  use  bismuth  carbonate  in 
the  way  mentioned  occurred  here,  and  obtained  for 
Mr.  Wyatt  a  good  client. 

Bismuth  salicylate  is  best  compounded  by  rubbing 
fine  in  a  mortar,  moistening  with  the  tinctures  so 
as  to  drive  out  the  air  its  particles  contain,  mixing 
with  the  water,  and  then  pouring  into  the  bottle  on 
to  the  mucilage, 

R      Potass,   brom 3ij. 

Bism.  salicylat 80  grains. 

Spt.   chlorof 3ij. 

Pulv.  tragac.  co 30  grains. 

Aq.  cinnamomi   ad  Jviij. 

M.  ft,  mist. 


Magjiesice  carb.  and  magnesia  make  much 
smoother  mixtures  if  rubbed  through  a  muslin 
strainer  in  a  thin  cream.  This  applies  to  nearly  all 
insoluble  powders,  for  the  foreign  bodies,  sieve- 
hairs,  etc.,  removed  from  them  when  they  are 
strained  is  rather  surprising. 

Prescription  Containers  Used  for  "Refills."— 

Powder,  pill,  and  other  boxes  are  often  used  and 
re-used  without  change  or  even  being  relabeled  until 
they  have  become  in  such  a  soiled  condition  that  the 
directions,  number,  and  date  of  the  prescription  are 
nearly  illegible,  and  the  customer  has  to  request  the 
pharmacist  to  "please  put  the  medicine  in  a  new 
box."  Thus  complains  J,  B.  Moore  in  an  article  in 
the  American  Druggist.  Ointment  jars  and  boxes 
are  often  returned  to  be  refilled  in  a  soiled  and  dirty 
condition,  and  they,  too,  are  the  subject  of  neglect 
and  receive  no  lavatory  treatment  whatever.  They 
are  frequently  only  wiped  off  on  the  outside,  and 
sometimes  this  is  not  done,  and  the  fresh  ointment 
is  put  into  the  container  on  top  of  the  dregs  of  the 
old  ointment,  which  may  be  a  shade  or  two  lighter 
or  darker  in  color,  and  the  medicine  is  thus  dis- 
pensed without  even  a  change  of  label. 

This  same  indifference  to  cleanliness  and  elegance 
is  still  more  generally  manifested  by  some  phar- 
macists at  the  dispensing  counter  in  the  five-  and 
ten-cent  sales  of  medicines.  Of  course,  here  the 
same  careful  attention  to  the  washing  and  cleaning 
of  containers  is  not  so  necessary  to  be  observed  as 
it  is  at  the  prescription  counter.  But  Mr.  Moore 
contends  that  all  such  soiled  containers  brought  in 
to  be  refilled,  if  only  5  or  10  cents'  worth  is  ordered, 
should  be  cleaned  before  being  used  or  refilled.  If 
they  are  bottles  and  are  soiled  or  contaminated  by 
former  contents,  they  should  be  washed  and  a  new 
label  affixed,  and  if  the  cork  is  broken,  ill  fitting,  or 
otherwise  in  bad  condition,  a  new  one  should  be 
used.  If  the  container  be  a  china,  porcelain  or  glass 
ointment  box  or  jar  it  should  be  well  wiped  with  a 
wet  rag,  and,  if  necessary,  well  washed  with  soap 
and  water  before  being  used,  and  the  label  should  be 
changed. 

In  fact,  even  all  well  preserved  and  good  quality 
of  wooden  boxes  for  small  quantities  of  ointment 
should  be  washed  off  on  the  outside  with  soap,  hot 
water,  and  an  old  tooth-brush'  or  nail-brush,  and  the 
interior  should  be  well  wiped  out  with  a  soft  wet 
rag  or  paper,  which  can  be  done  quickly  and  which 
will  improve  the  appearance  of  the  box  wonderfully. 
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This  should  always  be  done  or  a  new  box  given,  Improved  Carron  Oil.-- 

and  especially  when  cold  cream  or  other  unctuous         In  a  paper  read  at  the  last  meeting  of  the  Penn- 

substances  intended  for  toilet  purposes  are  called  sylvania  Pharmaceutical  Association  Frederick  E. 

for.     [When  wood  boxes  are  used,  why  not  invari-  Niece  offered  a  formula  for  carron  oil  which  he 

ably  employ  a  new  one? — The  Editors.]  declared  was  superior  to  the  old  product  and  more 

suitable.     Carron  oil  is  a  desirable  preparation  for 

Paper  Pulp  as  a  Filtering  Medium.-  ^^^^^^  ^^^^   freckle,   sunburn,   scalds,   abrasions,   or 

Paper  pulp  as  a  filtering  medium  for  liquids  con-  inng   affections.      The   present    formula    does   not 

taining  finely-divided,  insoluble  matter  is  considered  oxidize  so  quickly  nor  dry  up  so  rapidly  as  the  old 

ideal  by  A.  A.  B.  Dunning,  who  writes  in  the  Drug-  one,  and  is  less  liable  to  rancidity.    It  keeps  better. 

gists'  Circular.     He  gives  his  experience  with  the  Linseed  oil  2  ounces. 

filtration  of  a  liquid  containing  glycerin  and  pepsin,  Lime  water   2  ounces. 

and  a  finely-divided,  thoroughly  distributed  organic  Mix. 

precipitate,    amounting    to    cloudiness.      Although  Paraffin  liquid   1  ounce. 

this  cloudiness  could  be  removed   by  the  regular  j^j^     Shake  well  before  using. 

filter  papers,  only  about  a  quart  could  be  collected         ^,      .  ,,      .        ,  ,  Hi. 

,    r        X  1 J    1  XT  T-       ^^  n^^  The  followmg  also  produces  an  excellent  prepara- 

before  they  would  clog  up.  .  Heavy  French  filters  .  ,  . 

were  tried,  but  those  which  had  meshes  sufficiently  '       .  . 

„     ^      '  ^,  .    .^  ^  1  J  Linseed    oil 1  ounce. 

small    to    remove    the    precipitate    soon    clogged.  Lime  water   1  ounce. 

After  trying  to  force  filtration  by  use  of  the  pump,  j^j^.  ^^^ 

gravitating    apparatus,    and    coarse    powders,    the  '"" 'petroleum,  liquid  amber 1  ounce. 

author  tried  paper  pulp.     His  plan  may  be  outlined  ^.^    ^^^^^  ^,^jl  ^^^^^^  ^^i^^ 

as  follows : 

Several  sheets  of  large  filter  paper  were  allowed  Many  medicated  substances  may  be  incorporated 

to  soak  in  water  for  several  hours,  after  which  they  in  the  above  in  a  liquefied  state,  thus  enhancing  its 

were  stirred  and  beaten  into  a  fine  pulp.     A  large  healing  virtues. 

pledget  of  absorbent  cotton  having  been  placed  in 

1  .1  -r  r       ,  11  ,   ^        ^,  A  Good  Tonic  Prescriotion. — 

and  over  the  orifice  of  a  two-gallon  percolator,  the 

paper  pulp,  mixed  with  water,  was  poured  in.  After         William    Mittelbach    recommends   the   following 

the  water  had  drained  off,  the  pulp  was  leveled  down  formula  at  the  last  meeting  of  the  Missouri  Pharma- 

by  jarring,  but  not  pressed.    This  was  covered  over  ceutical  Association  as  being  one  that  would  com- 

with  a  piece  of  filter  paper  and  several  glass  bottle  mend  itself  readily  to  the  physician  when  brought  to 

tops,  and  the  cloudy  liquid  was  poured  on.    All  the  his  attention : 

water  having  been  pressed  out  and  removed,  the  Potassium  citrate j/2  ounce. 

solution   came   through   perfectly   clear   and   quite  Tincture  of  iron  chloride 1  ounce. 

rapidly,  five  gallons  being  collected  in  a  reasonable  ^^"P  °^  <^'*"^  ^^'^   ^  °""''^'- 

1         ,1        r  ,.  Distilled  water,  enough  to  make... 8  ounces, 

length  of  time.  ' 

This  prescription,  said  Mr.  Mittelbach,  is  compat- 

Acetylene  as  an  Explosive  in  Mining  Operations.—  ible  with  strychnine  sulphate,   arsenous  acid,  elixir 

Marcel  Guedras,  a  French  mining  engineer,  points  of  gentian  detannated,  tincture  of  cinchona  detan- 

out  in  Compt.  rend.,  1904,  139,  1225-1226,  that  an  nated,  and  some  other  galenicals  usually  prescribed 

explosive  mixture  of  acetylene  and  air  obtained  by  in   such   a   combination.     The   distilled   water  can 

the  action  of  water  on  calcium  carbide  in  a  limited  wholly   or    in   part  be'  displaced   by   gentian   and 

space,  and  fired  by  means  of  an  electric  spark,  can  cinchona    elixirs    if    desired.      When    finished    thfc 

be    used    for   blasting   operations    in    mining,    and  product  is  of  a  very  pretty  green  color  and  has  ■ 

describes  a  cartridge  containing  an  air  chamber  and  pleasant  aroma  and  taste.     It  is  easily  compounded 

charged  with  calcium  carbide    (50  grammes)    and  by  gradually  adding  the  iron  to  a  mixture  of  th™ 

water    separated    by    a    membrane,    which   can    be  other  substances,  shaking  the  bottle  after  each  addi- 

mechanically  pierced  after  the  cartridge  is  placed  in  tion.    When  strychnine  salts  or  arsenous  acid  is  dis- 

the  bore-hole;  after  five  minutes  the  acetylene  (15  pensed  with  the  combination,  first  make  a  solution 

liters),  mixed  with  the  air,  is  fired  electrically.  and  then  add  it  to  the  compound. 
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BOTANY  and  MATERIA  MEDICA 

Monthly  review  by  Oliver  A.  Farwbi.1,. 

Adulteration  of  Sumac. — 

Consul  Mahin  in  Daily  Consular  Reports  presents 
the  following  translation  from  Le  Ora  relative  to 
the  adulteration  of  sumac  : 

Matters  are  proceeding  from  bad  to  worse. 
Transactions  in  pure  sumac  become  more  difficult, 
while  the  shipments  of  adulterated  sumac  increase 
out  of  all  bounds.  The  thousand  tricks  resorted  to 
by  the  adulterators  are  so  well  organized  as  to  defy 
the  vigilance  of  the  royal  prefecture,  making  black 
appear  white  to  the  eyes  of  the  functionary  to  whom 
the  duty  of  sampling  the  goods  i^  entrusted.  We 
will  cite  two  typical  cases  which  have  occurred  dur- 
ing the  last  ten  days,  to  which  we  would  once  more 
call  the  attention  of  the  competent  authorities : 

By  a  steamer  sailing  to  Boston,  the  Canopic,  a 
large  lot  of  adulterated  sumac  was  shipped  bearing 
the  usual  "warranted  pure"  brand.  The  shipper  of 
these  goods  resorted  to  the  following  ruse  to  elude 
the  law :  On  one  side  the  bags  were  branded  as 
pure  sumac,  and  on  the  other  side,  stenciled  in  water 
color,  was  to  be  read  "25  per  cent  lentisco."  When 
the  goods  were  put  on  the  lighters  the  shipper's  por- 
ters proceeded  by  means  of  appropriate  brushes  to 
efface  all  signs  of  the  admixture  brand,  thus  leaving 
only  the  "warranted  pure"  brand  impressed  in  indel- 
ible color  on  the  other  side  of  the  bags,  which  had 
been  artfully  concealed  from  the  notice  of  the  gov- 
ernment official.  In  this  way  the  shipment  was 
effected  and  passed  unobserved. 

By  another  steamer  for  New  York  (it  seems  that 
the  New  World  is  the  locality  preferably  aimed  at 
by  the  adulterators)  were  shipped,  among  others, 
about  1000  bags  of  sumac  in  one  lot.  It  appears 
that  the  sample  was  taken,  not  from  the  goods  in 
course  of  shipment,  but  from  some  bags  lying  on  a 
car  purporting  to  belong  to  the  same  lot.  We  are 
informed  that  the  sumac  shipped  was  heavily  adul- 
terated, while  only  the  goods  lying  on  the  car,  from 
which  the  sample  was  taken,  were  pure.  Was  *hat 
carload  sent  expressly  to  the  shipping  port  by  the 
exporters  in  prevision  of  the  functionary  who  was 
going  to  withdraw  the  sample?    It  seems  very  likely. 

We  might  cite  hundreds  of  similar  cases,  which 
recur  with  a  fearful  crescendo,  and  until  the  prefect 
counsels  the  government  to  instruct  the  customs  to 
take  samples  indiscriminately  from  every  lot  the 
plague  will  not  be  arrested. 


Almond  Crop  Short. — 

Consul  Birch  reports  in  the  Daily  Consular 
Reports  that  the  Jordan  almond  yield  in  Spain 
this  year  is  far  below  that  of  1903;  also  that  the 
raisin  crop  of  this  year  is  something  like  300,000 
boxes,  of  22  pounds  to  the  box,  short  of  the  crop 
of  1903.  The  unusually  hot  weather  of  the  sum- 
mer months  is  considered  to  be  the  direct  cause 
of  the  shrinkage.  The  same  author  also  reports 
that  the  leaf  of  the  fan-leaved  palm,  Chamcerops 
humilis  Lin.,  the  only  native  palm  of  Europe,  is 
employed  by  the  natives  of  Malaga  and  vicinity  in 
making  the  palm-leaf  hat,  of  which  some  three 
or  four  millions  are  annually  exported  to  New 
York  City. 

Skimmianine,  a  New  Alkaloid.— 

One  of  the  decorative  Japanese  plants,  the  Miy- 
amaskikimi  (Skimmia  Japonica  Thunb. ;  family, 
Rutaceie).  has  been  subjected  to  an  analysis  by  J. 
Honda.  He  finds  that  the  entire  plant  contains  a 
crystalline  base  that  is  toxic  to  animals,  and  pro- 
posed the  name  Skimmianine  for  it.  The  crystals 
are  in  the  form  of  long,  four-sided,  yellowish  col- 
umns, often  ending  in  a  stair-like  formation,  and 
are  not  decolorized  by  animal  charcoal ;  they  melt 
at  175.5°  C. ;  are  readily  soluble  in  alcohol,  chlo- 
roform, and  methyl  alcohol,  but  difficultly  so  in 
ether,  amyl  alcohol,  and  carbon  disulphide;  and 
insoluble  in  water  and  petroleum  ether.  Its  formula 
is  C32H20N3O0.  As  yet  no  use  has  been  found  for 
the  plant. — Merck's  Report. 


New  Substitutes  for  Rubber. — 
Consul   J.    A.    Le    Roy 


m 


the  Daily  Consular 
Reports  has  the  following  to  say  in  regard  to  a 
Mexican  substitute  for  rubber :  "It  has  been  known 
for  some  years  that  a  shrub  called  the  guayule, 
which  grows  on  the  arid  northern  plateau  of  Mex- 
ico, renders  an  extract  possessing  the  appearance 
and  qualities  of  rubber.  Either  because  sufficient 
attention  has  not  been  drawn  to  it,  or  because  of 
failure  to  find  a  satisfactory  process  for  extraction, 
nothing  worthy  of  mention  has  hitherto  been  done 
with  this  plant,  which  is  found  growing  particularly 
in  the  eastern  part  of  Durango  State,  along  the 
Mexican  International  Railroad.  Within  the  past 
two  years  New  York  rubber  manufacturers  have 
developed  a  process  for  the  utilization  of  the  plant. 
Under  the  name  of  the  Anglo-American  Company 
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they  have  obtained  a  concession  from  the  State  of 
Coahuila,  and  are  about  to  build  a  factory  for  the 
extraction  of  rubber  from  the  guayule  at  Torreon. 
Plans  for  the  factory  are  completed,  but  the  contract 
for  its  erection  has  not  been  awarded.  The  new 
Mexican  company  is  understood  to  be  associated 
with  the  Continental  Rubber  Company  of  New 
York." 

It  is  possible  but  not  probable  that  "guayule" 
may  be  the  same  as  the  Rocky  Mountain  ''Rabbit- 
weed"  or  "Pengue."  {Hymenoxys  Horibunda  var. 
utilis  Ckll.),  the  root  of  which  yields  a  rubber-like 
substance.  The  extraction  of  this  substance,  says 
Mr.  Cockerell  in  the  Bulletin  of  the  Torrey  Botani- 
cal Club,  is  now  provided  for  on  a  large  scale. 

American  Grown  Belladonna. — 

According  to  current  report  it  has  been 
announced  by  Johnson  and  Johnson  that  the  Bella- 
donna plant  can  be  successfully  cultivated  in  this 
country  on  a  commercial  scale.  This  may  be  news 
to  some.  Belladonna  has  for  years  been  a  wild  plant 
on  the  ballast  grounds  of  Detroit.  This,  together 
with  henbane,  digitalis,  aconite,  and  many  other 
well  known  plants  yielding  therapeutic  agents,  can 
be  cultivated  as  successfully  and  with  as  little 
trouble  as  a  field  of  potatoes. 


NEW  REMEDIES. 


!NJ-,;: 


Cross-sectio.v  or  Jalap.— Reproduction  from  a  microphotograph  loade 
\fj  Drs.  Q.  Eigel  *nd  H.  Kritaler,  of  Godeeberg,  Germany, 


Curaril. — 

Name  given  to  a  preparation  of  curare,  which  is 
pronounced  by  Therapie  der  Gegenwart  as  a  "highly 
valuable,  pure,  constant,  and  easily  and  exactly  divis- 
ible article,"  with  which,  according  to  Bergel  and 
Levy,  "cases  of  tetanus  may  be  rendered  far  milder, 
if  not  completely  cured."  It  is  used  by  hypodermic 
injection  in  dose,  at  first,  of  2.4  cubic  centimeters. 
If  in  a  half-hour  no  effect  is  obtained,  the  dose  is 
repeated  with  an  increase  of  0.20  cubic  centimeters 
of  the  remedy.  From  that  on  this  latter  dose  is 
repeated  every  two  or  three  hours,  each  time  with 
an  increase  of  two-tenths  of  a  cubic  centimeter.  It 
is  put  on  the  market  by  the  Chemische  Werkeof  Dr, 
Byk,  Berlin, 

Diazyme. — 

This  is  a  liquid,  the  principal  agent  in  which  is  the 
amylolytic  ferment  of  the  intestinal  glands.  Pre- 
pared by  Fairchild  Brothers  &  Foster,  New  York. 

Duotonol. — 

Name  given  by  Schering  &  Glatz,  of  New  York, 
to  a  preparation  put  on  the  market  by  them,  con- 
sisting of  equal  parts  of  sodium  and  calcium  glycero- 
phosphates. 

Duran. — 

A  white  powder,  consisting  of  magnesium  and 
calcium  carbonates  and  phosphates  in  organic  com- 
bination with  albumin.  It  is  put  on  the  market  in 
the  form  of  compressed  tablets. 

Energetenes. — 

Under  this  name  a  French  house  has  placed  on  the 
market  a  line  of  juices  made  from  fresh  plants, 
which  they  declare  without  reserve  to  be  absolutely 
stable  and  unalterable,  this  result  being  attained 
without  the  use  of  alcohol  or  heat.  It  is  claimed  that 
these  juices  contain  all  of  the  active  principles  of 
the  drugs  or  plants  in  an  original  or  unaltered  con- 
dition. The  liquids  are  slightly  brownish,  and 
resemble  in  taste,  color,  odor,  etc.,  the  plants  from 
which  they  are  prepared.  One  gramme  of  the  juice 
represents  one  gramme  of  the  fresh  drug,  and  con- 
tains thirty-six  drops. 


[ 


I 


BULLETIN  OF  PHARMACY 


259 


Floricin. — 

A  product  of  castor  oil  obtained  by  distillation, 
which  is  continued  until  the  oil  has  lost  from  10 
per  cent  to  12  per  cent,  the  temperature  being  main- 
tained in  the  neighborhood  of  300°  C  (572°  F.). 
It  is  a  yellowish-brown,  fluorescent  liquid,  of  the 
same  viscosity  as  castor  oil.  It  mixes  at  ordinary 
temperature  with  petroleum  oil  and  gasoline  in  any 
and  every  proportion,  while,  on  the  contrary,  it  is 
completely  insoluble  in  alcohol  and  acetic  acid.  A 
large  proportion  of  water  may  be  mixed  with  it, 
and  is  taken  up  and  permanently  held  by  floricin, 
even  when  mixed  with  mineral  oils.  It  has  various 
uses  in  the  arts,  and  also  serves  as  an  ointment  base. 

Hyper  biotin. — 

A  new  organic  preparation,  said  by  its  exploiter 
(Malesci,  in  Florence,  Italy)  to  be  a  fluid  extract 
of  meat,  prepared  from  the  heads  of  perfectly  sound 

animals. 

lodoline. — 

Trade  name  given  iodosalicylate  of  bismuth.  It 
consists  of  a  fine,  stable,  light-gray  powder, 
inodorous,  non-toxic,  and  non-irritant.  It  is  pro- 
posed as  a  succedaneum  for  iodoform. 

Lactocolle.— 

A  yellowish-white,  impalpable  powder,  with  a 
taste  somewhat  like  that  of  wheat  flour.  In  water, 
weak  solutions  of  sodium  chloride,  alcohol,  and 
ether  it  is  almost  insoluble,  but  dissolves  completely 
in  dilute  soda  lye.  It  consists  of  proteins — in  fact, 
seems  to  be  nearly  pure  vegetable  albumen, 

Lithyol.— 

A  succedaneum  for  ichthyol,  brought  out  by  the 
Cliemische  Fabrik  vormals  Sandoz,  in  Basle.  It  is 
a  somewhat  thicker  fluid  than  ichthyol,  but  flows 
equally  rapidly  and  has  a  pleasant  odor.  It  dissolves 
completely,  though  somewhat  slowly,  in  water,  the 
solution  taking  on  a  weak  yellowish-gray  fluor- 
^'^'Tnce.     Used  hypodermically. 

Salvia. — 

A  finely  emulsified  ethereal  silica-ceratin  com- 
pound in  cream  form.  This,  applied  to  the  skin, 
rapidly  penetrates,  and  covers  the  epidermis  with  a 
thin  silica- wax  coating,  so  that  infection  during 
operations,  examinations,  etc.,  is  thereby  rendered 


difficult.  The  preparation  is  also  of  particular  bene- 
fit in  eczema  and  intertrigo,  and  also  as  a  prophy- 
lactic for  decubitus,  and  as  a  cosmetic. 

Sophol. — 

According  to  Miinchener  Medidnische  Wochen- 
schrift,^  a  succedaneum  for  mesotan,  of  unknown 
content.  It  is  an  easily  melting  powder  that  causes 
less  inflammation  than  mesotan,  but  claimed  to 
possess  an  activity  quite  equal  to  that  substance. 

Therapogen. — 

This  is  an  antiseptic  and  deodorant  which  is  said 
to  be  a  water-soluble  compound  of  various  terpenes 
with  members  of  the  naphtalin  group.  It  is 
described  as  an  oleosaponaceous  liquid  of  pleasant 
odor,  and  free  from  any  irritant  action  on  the  skin. 
It  is  specially  lauded  because  of  its  supposed  great 
deodorizing  power.  It  is  employed  as  a  vulnerary 
and  as  a  wash  in  3-per  cent  solutions. 

Tot— 

A  trade  name  for  an  antiseptic  recently  introduced 
to  the  trade.  It  appears  as  a  white  powder,  having  a 
faintly  red  tinge.  It  is  a  mixture  of  two  parts  of 
isonaphthol,  two  parts  of  benzoyl-beta-naphthol,  and 
one  part  of  abrastol  (beta-naphthol-mono-alpha  cal- 
cium sulphate).  This,  in  commerce,  is  mingled  with 
charcoal  made  from  poplar  or  linden  wood,  and 
enclosed  in  azymatous  (unleavened)  bread.  Accord- 
ing to  Giornalc  di  Farmacia,  it  is  employed  as  an 
internal  antiseptic,  which  destroys  the  bacteria,  and 
at  the  same  time,  owing  to  its  content  of  charcoal, 
absorbs  the  gases  of  fermejitation.  It  is  especially 
valuable  in  indigestion,  dyspepsia,  and  the  various 
troubles  of  the  stomach  and  digestive  tract,  gener- 
ally. 

Turicin. — 

Turicin  is  descril^ed  as  a  compound  of  tannin  and 
glutenin,  occurring  in  the  form  of  a  fine,  flesh-col- 
ored powder  without  special  odor  or  taste,  insoluble 
in  water,  alcohol,  and  diluted  acids,  but  soluble  in 
dilute  solutions  of  alkalies  and  in  ammonia.  The 
preparation  is  used  as  an  antidiarrheal  in  acute  intes- 
tinal catarrh. 

Ursin. — 

According  to  Waljaschko,  either  a  quinate  of 
lithium,  or  a  mixture  of  quinic  acid  and  lithium. 
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THE  DRUGGIST'S  SPECIALTIES 

In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (s)  give  advice  concerning  labels  and  packages,  to  (3)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 


Shampoo  Liquid;  Baking  Powder. 

W.  T.  C.  says  he  has  tried  our  formula  for  sham- 
poo liquid,  but  his  barber  says  it  does  not  "stand  up" 
long  enough.  The  formula  given,  while  satisfactory 
for  general  use,  would  not  be  suitable  for  a  barber's 
use. 

Make  up  a  tincture  of  green  soap,  U.  S.  P. 
strength,  perfuming  with  rose  geranium  and  berga- 
mot,  or  make  a  cocoanut  oil  soap  according  to  for- 
mula in  this  department  for  April,  and  dissolve  six 
ounces  of  this  in  two  ounces  of  alcohol,  a  half-ounce 
of  glycerin,  and  a  half-ounce  of  crabapple  extract, 
and  filter. 

We  are  not  familiar  with  the  liquid  you  mention. 
Try  your  barber  with  the  soap  tincture. 

BAKING    POWDER. 

Sodium  bicarbonate   4  ounces. 

Powdered  tartaric  acid  3  ounces. 

Cream  of  tartar 1  ounce. 

Corn   starch    ; 4  ounces. 

The  foregoing  formula  of  yours  for  a  baking 
powder  will  no  doubt  furnish  a  satisfactory  product, 
but  we  believe  a  pure  cream  tartar  powder  to  be 
much  preferable.  An  excellent  formula,  emanating 
from  the  U.  S.  Department  of  Agriculture,  was  pub- 
lished on  page  216  of  the  Bulletin  for  May. 


Chap  Cream;  Rouge. 

F.  B.  K.  says:  "The  formula  you  gave  in  the 
March  issue  for  'Milk-white  chap  cream'  is  not  just 
what  I  wanted.  Will  you  please  give  me  another 
one?    Also  formula  for  a  rouge  in  paste  form." 

It  would  seem  that  among  all  the  formulas  for 
creams  and  lotions  that  have  been  published  in  the 
Bulletin  during  the  past  year  our  friend  could  find 


one  that  would  meet  his  requirements,  or  by  experi- 
ment be  adapted  to  his  wants.  The  query  as  it  now 
stands  is  so  vague  that  we  are  at  a  loss  to  know  just 
what  is  required. 

ROUGE. 

Prepared    chalk    4  parts. 

French    chalk    5  parts. 

Solution  of  carmine q.  s. 

The  powders  are  thoroughly  mixed,  tinted  with  the  car- 
mine solution  to  the  desired  shade,  ground  up  with  water  to 
a  smooth,  thick  paste,  and  molded  into  cakes  and  dried. 


Mandrake  Bitters. 

X.  Y.  Z. — The  following  is  said  to  produce  a  typi- 
cal product : 

Mandrake  root,  ground 2  ounces. 

Quassia,  ground    4  ounces. 

Powdered   cloves    14  ounce. 

Powdered  Capsicum   Ys  ounce. 

Powdered  orange  peel 1  ounce. 

Powdered  cinnamon   ^  ounce. 

Alcohol    lYi  pints. 

Water,  enough  to  make   1  gallon. 

Mix  the  alcohol  with  an  equal  volume  of  water;  moisten 
the  mixed  drugs  with  six  ounces  of  the  diluted  alcohol,  and 
pack  in  a  percolator;  close  the  lower  orifice.  Add  the  balance 
of  the  diluted  alcohol,  cover  securely,  macerate  twenty-four 
hours,  and  then  proceed  with  the  percolation,  adding  watef 
until  one  gallon  of  percolate  is  obtained.  Let  stand  two  or 
three  days  and  filter. 


Massage  Cream. 
N.  A.  S— 

Skimmed  milk 1  gallon. 

Powdered  alum  1  ounce. 

Boric  acid 3  drachms. 

Glycerin  3  ounces. 

Oil  of  bitter  almonds 20  drops. 

Oil  of  rose  geranium 10  drops. 

Solution  of  carmine,  N.  F.,  enough  to  tint 

Heat  the  milk  in  a  suitable  vessel  to  about  170°  F.     Add 
the  alum,  dissolved  in  four  pints  hot  water;  add  it  slowly, 
with  constant  stirring,  and  continue  the  heat  and  stirring  until 
precipitation  is  complete.     Do  not  allow  the  mixture  to  boil. 
Let  stand  until  cool,  pour  oflf  the  clear  liquor,  add  to  the  pre- 
cipitate  one   gallon   of   water,    stirring   and   breaking   up  the 
magma  as  much  as  possible.    Allow  to  stand  until  the  precipi^ 
tate  separates,  pour  off  as  much  as  j)ossible  of  the  water,  coM 
lect  the  precipitate  on  a  cheese-cloth  strainer,  squeeze  out  alfl 
the   water  possible,   then  dry  the  precipitate  between  sheets 
of  filter  or  blotting  paper.     Do  not  use  artificial  heat,  as  the 
casein  has  a  tendency  to  granulate  in  very  hard  grains  almost 
like  sand.     Place  the  casein  in  a  large  mortar,  and  add  the 
glycerin,    in    which    the    boric    acid    has    been    dissolved    by 
heat;   beat  and   rub   until   absolutely  smooth  and   soft.     Let 
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stand  about  six  hours,  pour  off  the  water  that  separates,  then 
beat  in  the  oils  and  carmine,  adding  a  little  more  glycerin  to 
bring  to  the  proper  consistence.  When  perfectly  smooth  the 
product  should  be  placed  in  glass  jars  and  so  sealed  that  it 
will  be  air-  and  moisture-proof.  The  cream  is  very  hygro- 
scopic and  absorbs  moisture  very  readily. 

If  possible  the  casein  should  be  ground  with  the 
glycerin  in  a  paint  mill,  as  it  is  difficult  to  beat  it 
smooth  in  a  mortar;  if  it  is  at  all  gritty  it  will  not 
prove  a  success. 

Perspiration  Remedy. 

L.  R.  W.  wants  formula  for  a  perspiration  cure 
(?).  We  suppose  a  cure  for  the  odor  or  fetor  of 
excessive  perspiration  is  what  is  wanted. 

^^  (l)  Alum,  in  fine  powder 1  ounce. 

^^H|        Boric  acid,  in  fine  powder 1  ounce. 

^^^B        Talcum    (French   chalk),   white Bounces. 

^^P         Coumarin  10  grains. 

Mix  intimately  by  passing  through  a  fine  sieve  several 
times. 

(2)  Powdered  boric  acid  1  ounce. 

Zinc  oxide   1  ounce. 

Salicylic  acid J4  ounce. 

Powdered  orris  root   1  ounce. 

Powdered  French  chalk 6  ounces. 

Mix  and  pass  through  a  sieve  several  times. 


QUERIES. 


Information  is  given  in  this  department  under  the  folloxv- 
ingt  conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  2tst  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers;  and  (4) 
names  and  addresses  must  be  affixed  to  all  communications. 

The  Editors  of  the  Bulletin  would  like  to  have  readers  send 
them,  for  description  and  criticism  in  this  department,  news- 
paper advertisements,  booklets,  circulars,  and  other  advertis- 
ing matter  which  they  have  recently  utilized. 

Secretaries  of  the  Boards  of  Pharmacy. 

"Candidate." — The  secretaries  of  the  various 
boards  of  pharmacy  in  the  country  are  the  follow- 
ing: 

Alabama — E.  P.  Gait,  Selma. 

Arizona — Arthur  G.  Hulett,  Phcenix. 

Arkansas — J,  W.  Beidelman,  Little  Rock. 

California — J.  J.  Crowley,  San  Francisco. 

Colorado— C.  H.  Wells,  Pueblo. 

Connecticut — Arthur  L.  Dickinson,  Danbury. 

Delaware — W.  T.  Dunn,  Smyrna. 

District  of  Columbia — Henry  A.  Johnston,  Washington. 

Florida — E.  Berger,  Tampa. 


Georgia— G.  F.  Payne,  Atlanta. 

Illinois— F.  C.  Dodds,  Springfield. 

Indiana — C.  B.  Woodworth,  Fort  Wayne. 
.    Indian  Territory— H.  D.  Knisely,  Checotah. 

Iowa — Charles  W.  Phillips,  Des  Moines. 

Kansas— W.  E.  Sherriff,  Leavenworth. 

-Kentucky— J.  W.  Gayle,  Frankfort. 

Louisiana — F.  C.  Godbold,  New  Orleans. 

Maine — F.  H.  Wilson,  Brunswick. 

Maryland — D.  R.  Millard,  Baltimore. 

Massachusetts — F.  A.  Hubbard,  Newton. 

Michigan — A.  H.  Webber,  Cadillac. 

Minnesota — Charles  T.  Moos,  Minneapolis. 

Mississippi — S.  L.  Caine,  Columbus. 

Missouri — G.  W.  Carmack,  Plattsburg. 

Montana — Sidney  J.  Coffee,  Missoula. 

Nebraska — W.  W.  Kendall,  Superior. 

Nevada — F.  J.  Steinmetz,  Carson  City. 

New  Hampshire — G.  F.  Underbill,  Concord. 

New  Jersey — H.  A.  Jorden,  Bridgeton. 

New  Mexico — A.  J.  Fischer,  Santa  Fe. 

New  York,  Eastern  Branch — Joseph  Weinstein,  115  West 
Sixty-eighth  street.  New  York.  Middle  Branch — Warren  L. 
Bradt,  Albany.     Western  Branch — George  Reimann,  Buffalo. 

North  Carolina — F.  W.  Hancock,  Oxford. 

North  Dakota — W.  S.  Parker,  Lisbon. 

Ohio — W.  R.  Ogier,  Columbus. 

Oklahoma — F.  B.  Lillie,  Guthrie. 

Oregon— Z.  J.  Riggs. 

Pennsylvania — Charles   T.    George,    Harrisburg. 

Rhode  Island — Howard  A.  Pearce,  Providence. 

South  Carolina — F.  M.  Smith,  Charleston. 

South  Dakota— E.  C.  Bent,  Dell  Rapids. 

Tennessee — Ira  B.  Clark,  Nashville. 

Utah— C.  H.  McCoy,  Salt  Lake. 

Vermont — J.  G.  Bellrose,  Burlington. 

Virginia — T.  A.  Miller,  Richmond, 

Washington — P.  Jensen,  Tacoma. 

West  Virginia — A.  Walker,  Sutton. 

Wisconsin — G.  Ruenzel,  Milwaukee. 

Wyoming — Griff  H.  Maghee,  Rawline. 


An  Incompatible  Prescription  f 
A.  H.  B.  asks  us  to  criticize  the  following  pre- 
scription : 

Strychnine  sulphate    5/8  grain. 

Sodium  bicarbonate    30  grains. 

Spirits  of  chloroform 2  drachms. 

Aromatic  spirit  of  ammonia VA  drachms. 

Fluid   extract  of  gentian 1  drachm.! 

Syrup    4  drachms. 

Water   2  ounces. 

Simple  elixir,  q.  s 4  ounces. 

A.  H.  B.  remarks :  "I  dispensed  this  prescription 
by  putting  the  simple  elixir  in  first,  then  adding  in 
turn  the  syrup,  the  spirit  of  chloroform,  the  aromatic 
spirit  of  ammonia,  the  fluid  extract  of  gentian,  the 
sodium  bicarbonate  dissolved  in  water,  and,  lastly, 
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the  strychnine  previously  dissolved  in  hot  water  with 
alcohol  as  a  preservative.  Now  according  to  the 
laws  of  incompatibility  this  prescription  is  an  incom- 
patible one.  Still  I  have  dispensed  it  often,  have 
never  noticed  any  precipitate,  and  I  am  curious  to 
know  whether  it  really  is  incompatible  or  not." 

This  preparation  is  in  fact  an  incompatible  one. 
The  strychnine  alkaloid  is  precipitated  from  the  sul- 
phate salt  by  both  the  sodium  bicarbonate  and  the 
spirit  of  ammonia.  The  alcohol  present  in  the  sim- 
ple elixir  and  the  spirit  of  chloroform,  however, 
makes  a  menstruum  which  is  alcoholic  enough  to 
cause  the  alkaloid  to  remain  in  solution.  There  is  a 
slight  turbidity  in  the  mixture,  but  this  is  due  to  the 
fact  that  the  oils  in  the  aromatic  spirit  of  ammonia 
are  thrown  out  of  solution  by  the  water  present. 


Mosquito  Lotion. 

J.  A.  H. — The  following  formula,  borrowed  from 
"The  Standard  Formulary,"  will  doubtless  be  found 
satisfactory : 

Eucalyptol    (or   oil   of  eucalyptus) 

V/i  fluidounces. 

Acetic    ether 6  fluidrachms. 

Cologne    water    6  fluidounces. 

Tincture  of  insect  powder  (1  in  5) 

V/2  fluidounces. 
Diluted  with  from  3  to  6  parts  of  water. 

This  may  be  used  as  an  application  to  the  skin  to 
prevent  the  attacks  of  mosquitoes.  It  may  also  be 
sprayed  about  the  room  to  destroy  or  expel  mos- 
quitoes. 

Remedy  for  Poison-ivy  Poisoning. 

A.  H.  K. — W.  A.  Hendley,  of  Farmington,  Ky., 
told  the  Bulletin  a  year  or  two  that  he  had  acci- 
dentally discovered  the  following  formula  to  be 
excellent  in  the  treatment  of  poisoning  from  poison- 
ivy  : 

Potassium   permanganate    15  grains. 

Water 1  ounce. 

Make  a  solution  and  apply  locally  three  or  four  times 
daily. 

Mr.  Hendley  said  that  he  had  used  this  simple 
solution  for  ten  or  twelve  years,  and  had  rarely,  if 
ever,  had  a  failure  with  it.  It  corrects  the  trouble 
almost  immediately.  He  said  he  had  given  the 
formula  to  fifteen  or  twenty  physicians,  and  to  as 
many  druggists,  and  had  never  had  an  unfavorable 
report. 


Formulas  for  Vanilla  Ice  Cream. 

F.  R.  B. — The  following  have  been  printed  fre- 
quently as  being  satisfactory  formulas : 

Milk 1  gallon. 

Sugar    4    pounds. 

Eggs    4. 

Rich  cream   6  quarts. 

Vanilla   extract    J/2    ounce. 

Bring  the  milk  to  boiling,  add  the  sugar,  stirring  all  the 
time,  and  then  set  aside  to  cool.  Beat  thoroughly  the  whites 
and  yolks  of  the  eggs  separately,  add  the  cream  and  the  flavor, 
mix  with  the  sweetened  milk,  and  freeze  as  usual. 

Cream    2  gallons. 

Milk    2    quarts. 

Condensed  milk 1  pint. 

Sugar  4  pounds. 

Gelatin   ; 1  ounce. 

Flavoring  as  desired. 
Soak  the  gelatin  in  water  for  two  or  three  hours,  dissolve 
in  the  milk  by  the  aid  of  heat,  add  the  other  ingredients,  stir 
well,  and  freeze. 

Milk  2  gallons. 

Sugar    4  pounds. 

Flour 4  ounces. 

Eggs    12. 

Common  salt 1  drachm. 

Flavoring  as  desired. 
Mix  the  flour,  sugar,  and  salt  with  one  quart  of  the  milk, 
add  the  eggs,  which  should  be  well  beaten,  and  the  flavoring; 
heat  the  milk  to  boiling,  mix  all  together,  boil  for  a  few  min- 
utes, let  cool,  strain,  and  freeze. 


''Oil  of  Stone." 

R.  C.  D. — "Oil  of  stone"  is  variously  known  as 
"oil  of  petre"  and  "British  oils,"  although  the  proper 
title  is  Oleum  Brittanicum.  There  are  many  formulas 
for  the  preparation.  We  learn  from  "Pharmaceuti- 
cal Formulas"  that  the  original  "oil  of  petre"  was 
natural  rock  oil  or  petroleum,  and  that  some  formu- 
las were  elaborated  to  imitate  the  appearance  and 
qualities  of  the  red  or  brown  natural  oil  in  days  when 
it  was  both  scarce  and  dear.  "British  oils"  seemed  to 
approach  it,  and  gradually  the  two  things  have  come 
to  be  synonymous.  We  quote  two  formulas  which 
are  actually  in  use,  those  in  some  of  the  old  authori- 
ties being  wholly  contradictory : 

(1)  Oil  of  turpentine 40  ounces. 

Barbadoes   tar    16  ounces. 

Oil    of   rosemary    .-. .  1  ounce. 

Oil  of  origanum   1  ounce. 

Mix. 

(2)  Rape  oil    (colored   with  alkanet) ....  1  pint. 

Oil  of  turpentine   2  ounces. 

Spirit  of  tar 2  ounces. 

Mix. 
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Lemonade  at  the  Fountain. 

C.  T. — The  Soda  Fountain  is  responsible  for 
formula : 

For  a  plain  lemonade  allow  three  lemons  to  each  quart  of 
water  and  about  half  a  pound  of  sugar.  This,  however,  is  not 
a  definite  quantity,  as  much  depends  upon  the  acidity  of  the 
lemon  and  the  variation  in  tastes.  Have  the  lemons  perfectly 
clean;  cut  two  thin  slices  from  the  center  of  each  and  lay  aside. 
Chip  off  some  of  the  thin  yellow  rind  from  several  of  the  lem- 
ons and  squeeze  out  the  juice,  pressing  hard  enough  to  extract 
some  of  the  flavor  of  the  skin.  Put  the  juice,  the  chipped  rind, 
and  the  sugar  in  a  large  bowl;  then  pour  on  the  desired 
amount  of  boiling  water.  Let  it  stand  until  cold,  put  away 
in  the  ice  chest,  and  when  ready  to  serve  fill  the  glasses  one- 
third  full  of  cold  water  or  chipped  ice;  add  the  lemon  water 
and  a  slice  of  the  cut  lemon.  A  Maraschino  cherry  adds  a 
pretty  bit  of  color  and  pleasing  flavor. 

"The  ideal  lemonade,"  adds  the  Soda  Fountain, 
"should  stand  some  little  time  before  using,  to  get  the 
perfect  blend  and  aroma.  For  this  reason  properly 
made  home  lemonade  is  usually  superior  to  the  lem- 
onade 'made  while  you  wait'  of  the  expensive  con- 
fectioners or  druggists.  As  the  skin  is  to  be  used,  the 
first  thing  is  to  make  sure  that  it  is  perfectly  clean 
ind  free  from  the  little  dark  patches,  which  are  the 
e^'^o;s  of  a  parasitical  insect.  Scrub  vigorously  with 
tepid  water  and  a  small  vegetable  brush." 


Blue  Ink. 

H.  F.  R. — You  might  try  the  following  formula, 
borrowed  from  "The  Standard  Formulary :" 

Resorcin  blue,  M  (coal-tar  dye) . .  48  grains. 

Sugar    192  grains. 

Oxalic  acid    10.  grains. 

Distilled  water   19 J4  fluidounces. 

Mix  the  dye  with  1  fluidounce  of  cold  water,  set  aside  for 
two  hours,  then  add  the  remainder  of  the  water,  in  the  hot 
condition,  and  the  other  ingredients,  and  stir  about  until  dis- 
ved. 

riiis  ink  is  said  to  be  a  handsome  blue  and  to  flow 
readily,  but  has  the  disadvantage  of  somewhat  cor- 
roding the  pen,  and  hence  the  latter  should  be 
cleaned  frequently. 

Blacking  Rifle  Sights. 

C.  S.  A. — Methods  for  bluing  steel  have  been 
printed  in  the  Bulletin  from  time  to  time,  and  if 
this  is  what  you  desire,  we  may  refer  you  to  page 
263  of  the  Bulletin  for  June,  1904.  This  will  of 
course  give  you  a  blue-black  color.  If  you  want  a 
real  black,  we  suggest  that  you  try  the  following 


experiment:  First  clean  the  sight  with  an  alkali, 
polish  it  with  a  piece  of  clean  leather,  and  then 
rnoisten  it  with  diluted  acetic  acid.  While  still 
moist,  cover  it  with  a  solution  of  sulphuretted  hydro- 
gen. This  may  result  in  the  formation  of  the  black 
iron  sulphide,  and  give  you  a  surface  coloration. 
You  understand,  however,  that  this  is  merely  a  sug- 
gestion on  our  part,  and  that  the  scheme  may  in  prac- 
tice fail  to  work  out  satisfactorily. 


A  Toilet  Ammonia. 

T.  E.  J. — Some  time  ago  H.  B.  Palmer  con- 
tributed an  article  to  the  American  Druggist  in 
which  he  gave  the  formula  for  a  toilet  ammonia  that 
had  proved  a  good  seller  with  him  all  the  year 
around.    The  formula  follows : 

Ammonia  water,  10-per-cent   250  Cc. 

Green  soap   120  Gm. 

Oleic    acid    •. 10  Cc. 

Oil  of  bay   1  Cc. 

Oil  of  rosemary  1  Cc. 

Oil  of  verbena  5  Cc. 

Water,  enough  to  make  1000  Cc. 

Dissolve  the  soap  in  500  Cc.  of  warm  water  and  when 
cool  add  the  water  of  ammonia  and  the  oils;  mix  by  agita- 
tion, and  add  lastly  the  oleic  acid  and  enough  water  to  make 
1000  Cc. 


An  Ant  Killer. 

J.  M.  B. — The  following  formula  is  borrowed 
from  "The  Era  Formulary:" 

Cape  aloes 1  pound. 

Water    1  gallon. 

Boil  together,  and  add-  to  the  mixture : 

Camphor,    in    small    pieces 6  ounces. 

This  can  be  used  for  other  insects  by  diluting  with  water 
and  sprinkling  through  a  garden  pump  or  watering  can. 


''Troske  Saft." 

William  Bulow,  of  Lake  Preston,  South  Dakota, 
observing  what  was  said  in  this  department  last 
month  concerning  "Troske  Saft,'  'or  "thrush  fluid," 
says  that  this  product  was  official  in  the  Norwegian 
Pharmacopoeia  of  1870.  Ten  grammes  of  powdered 
borax,  10  grammes  of  glycerin,  and  80  grammes  of 
honey  are  combined  together. 

Another  reader,  however,  V.  A.  Lundgren,  of 
Marinette,  Wisconsin,  gives  a  different  formula  for 
the  substance :  He  says  it  is  composed  of  5  parts  of 
solution  of  potassium  carbonate,  15  parts  of  pepper- 
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mint  water,  and  80  parts  of  syrup  of  rhubarb.    The 
solution  of  potassium  carbonate  is  made  by  dissolv- 
ing" 3  parts  of  the  salt  in  10  parts  of  distilled  water. 
You  can  "pay  your  money  and  take  your  choice." 


Short  Ansivers. 

C.  H.  T. — One  of  our  readers  wrote  us  some 
years  ago  that  the  process  most  in  use  for  giving  the 
artificial  spots  to  tobacco  consisted  in  sprinkling  the 
leaf  with  a  solution  of  potash  such  as  Babbitt's,  or 
the  Banner  or  the  Horseshoe  brand.  In  fact,  declared 
our  informant,  any  potash  will  do  it  if  it  is  strong 
enough. 

W.  M.  McC. — We  are  unable  to  furnish  any  for- 
mula for  the  particular  proprietary  brand  of  ice 
cream  which  you  mention,  but  you  will  find  a  num- 
ber of  excellent  recipes  if  you  will  consult  Mr.  Coo- 
ban's  article  on  page  197  of  last  month's  issue  of  the 
Bulletin.  Some  are  also  given  elsewhere  in  this 
department  this  month. 

C.  E.  G.  &  Co. — Beet  sugar  and  cane  sugar  are 
absolutely  identical  and  there  is  no  method  of  dis- 
tinguishing between  them — that  is,  when  the  pro- 
ducts are  crystallized  and  in  a  pure  condition. 


W.  T.  H. — The  solution  of  magnesium  sulphate 
is  made  by  saturating  any  quantity  of  water  with  the 
salt  at  the  normal  temperature,  adding  to  every  seven 
ounces  of  the  solution  one  ounce  of  diluted  sulphuric 
acid,  and  then  filtering  the  product. 

C.  E.  H. — If  you  want  to  harden  some  of  your 
salves  and  ointments  to  stand  the  warm  weather,  why 
not  use  a  greater  proportion  of  wax  and  less  lard  in 
them?  Wax  is  the  best  stiffening  agent  that  we 
know  of. 

J.  E.  S. — A  formula  for  massage  cream  was  given 
6n  page  1G5  of  the  Bulletin  for  April,  and  the  sub- 
ject has  been  discussed  in  the  department  of 
"Queries"  in  almost  every  issue  for  a  year  past.  See 
formula  also  in  Druggist's  Specialties  this  month. 

S.  B,  Co.— We  are  not  able  to  give  you  any  for- 
mula for  the  proprietary  preparation  mentioned. 
Note  the  fomula  for  orange  flower  skin  food  on  page 
219  of  the  Bulletin  for  May,  1904. 

D.  P.  B.  wants  readers  of  the  Bulletin  to  sug- 
gest a  good,  catchy  name  for  a  drug  store.  Send  in 
your  suggestions  and  let  us  print  them  next  month. 

A.  C.  K. — We  are  unable  to  give  you  the  formula 
for  either  of  the  proprietary  articles  mentioned. 


Coal  Tab  and  Some  op  its  Products.— One  of  the  most  romantic  stories  which  science  has  to  tell  is  that  describing  her  achievements  in  obtaining 
a  myriad  of  iiseful  products  from  coal  tar,  a  noisome  substance  that  was  once  considered  worthless.  Some  of  the  articles  now  manufactured  com- 
mercially from  this  source  are  shown  in  the  accompanying  illustration,  and  they  exhibit  a  wide  variety  of  nature  and  usefulness.  The  illustration 
originally  appeared  in  the  March  Cosmopolitan,  and  is  now  reproduced  by  special  permission  of  Mr,  John  Brisben  Walker.    It  is  copyrighted. 
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EDITORIAL. 


NOTHING  COULD  BE  MORE  MISLEADING. 

There  is  one  misstatement  wliich  lias  been  made 
over  and  over  again  in  pharmacy,  and  it  is  about 
time  that  it  was  nailed  to  the  cross.  It  is  frequently 
repeated  in  conversation,  at  association  meetings, 
and  sometimes  (to  the  shame  of  the  editorial  fra- 
ternity be  it  said)  in  the  pharmaceutical  journals. 
What  is  it?  Simply  this,  that  the  American 
Pharmaceutical  Association  is  purely  a  scientific 
organization.  It  sounds  harmless,  but  the  infer- 
ence is — and  often  this  inference  becomes  an  open 
statement — that  the  proceedings  of  the  association 
are  of  little  interest  to  the  every-day,  practicing 
pharmacist,  and  that  if  he  goes  to  a  meeting  out 
of  duty  he  will  feel  lost  among  a  lot  of  scientists, 
professors,  and  other  distinguished  folk — not  to 
mention  the  pharmaceutical  editors. 


There  was  a  time  when  this  statement  was  more 
or  less  true,  but  it  has  been  utterly  false  and  mis- 
leading for  certainly  the  last  five  or  six  years.  But 
as  some  poet  or  philosopher  has  somewhere  said 
— we  cannot  give  the  exact  quotation — an 
untruthful  or  fallacious  dogma,  if  held  to  be  correct 
at  the  time  of  its  origin,  long  outlasts  the  period  of 
its  accuracy  and  does  inestimable  harm  to  the 
cause  of  truth. 

Now  what  class  of  subjects  are  considered  at 
meetings  of  the  A.  Ph.  A.?  The  work  is  divided 
into  five  sections,  those  respectively  on  Practical 
Pharmacy  and  Dispensing,  Commercial  Interests, 
Historical  Pharmacy,  Education  and  Legislation, 
and  Scientific  Papers.  There  is  but  one  of  these 
five  sections  in  which  the  practical  druggist  will 
not  feel  wholly  at  home — the  last  one,  on  Scientific 
Papers.  The  other  four  will  appeal  to  him  in  vary- 
ing degrees,  according  to  his  taste  and  inclination. 
The  first  two  (Practical  Pharmacy  and  Dispensing, 
and  Commercial  Interests)  will  certainly  concern 
him  vitally,  for  in  these  sections,  as  their  titles  indi- 
cate, are  discussed  the  very  pharmaceutical  and 
business  problems  which  the  druggist  faces  every 
day  of  his  life  behind  the  counter — no  other  prob- 
lems, indeed,  are  ever  presented  in  these  two  sec- 
tions. 

The  third  and  fourth  sections  (Historical  Phar- 
macy, and  Education  and  Legislation)  ought  also 
to  appeal,  and,  as  the  audiences  show,  do  appeal,  to 
the  retailers.  Druggists  are  interested  in  the  past 
peculiarities  and  achievements  of  their  calling,  and 
in  the  prominent  men  who  have  had  most  to  do  with 
making  the  profession  what  it  has  grown  to  be. 
They  are  also  interested  in  the  vital  subject  of  legis- 
lation, upon  which  so  much  of  their  well-being 
depends,  and  they  should  likewise  concern  them- 
selves with  educational  problems  and  assist  the 
teachers  in  so  shaping  their  courses  of  study  that 
they  may  best  meet  the  demands  of  the  time. 

To  sum  up,  then,  there  are  two  sections  in  which 
every  druggist  is  vitally  interested,  two  others  in 
which  he  should  be  and  usually  is  interested,  and 
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only  one  in  which  as  a  rule  he  takes  little  part.  How 
ridiculous  then  is  the  assertion — and  how  unjust — 
that  the  A.  Ph.  A.  is  an  organization  which  con- 
cerns itself  only  with  scientific  subjects  which  have 
little  direct  application  to  the  drug  business  as  it  is 
actually  conducted  behind  the  counter ! 

Of  course  there  are  comprised  in  the  member- 
ship a  good  many  professors,  a  good  many  scien- 
tists, and  a  considerable  sprinkling  of  editors,  job- 
bers, manufacturers,  board-of-pharmacy  members, 
and  the  like.  The  most  gratifying  thing  about  the 
A.  Ph.  A.  is  that  it  is  a  great  democratic  national 
body  where  everybody  may  meet  everybody  else  on 
equal  terms;  where  once  a  year  the  retailer  may 
touch  elbows  with  the  professor,  and  the  professor 
with  the  jobber  and  the  manufacturer,  and  the  edi- 
tor with  them  all;  and  where  the  interests  are  con- 
sidered, not  of  one  class  alone,  but  of  all  the  classes 
which  go  to  make  up  the  pharmaceutical  community. 
The  retailers  find  that  the  editors  are  not  mere 
academicians;  that  the  professors  do  not  walk  with 
heads  in  the  clouds ;  that  the  scientists  are  not  exclu- 
sively interested  in  obscure  and  difficult  problems. 
Each  helps  the  other,  and  it  is  no  uncommon  occur- 
rence for  a  professor  to  contribute  the  most  practical 
paper  in  the  Section  on  Practical  Pharmacy  and 
^Dispensing,  or  for  a  retailer  like  Mr.  Beringer  to 
present  the  results  of  some  of  his  experiments  be- 
fore the  Scientific  Section. 

Away,  then,  with  this  ancient  fallacy  regarding 
the  impracticality  of  the  A.  Ph.  A.  It  is  unwar- 
ranted. It  is  unfair.  It  keeps  many  druggists  from 
attending  the  meetings  and  from  giving  themselves 
an  annual  treat  that  would  benefit  them  in  a  thou- 
sand ways  and  linger  long  in  their  memories  with 
delightful  freshness. 


CASH   DISCOUNTING. 


In  a  valuable  article  entitled  "Using  Credit  to 
Advantage,"  and  contributed  by  E.  N.  Vose  to  the 
June  number  of  The  World's  Work,  the  following 
significant  paragraph  appears : 

To  make  money  a  good  merchant  will  borrow  from  his 
bank,  if  necessary,  so  as  to  discount  his  bills.  In  this  way 
he  earns  about  10  or  12  per  cent,  while  his  loan  from  the  bank 
can  never  cost  more  than  6  per  cent,  and  may  cost  less.  The 
secret  of  quick  gains  in  capital  is  in  nearly  every  instance 
the  skilful  use  of  credit  and  the  rapid  turning  over  of  all  the 
capital  employed. 

This  statement  contains  nothing  new.  Every 
good  merchant  is  well  aware  that  by  discounting  all 


of  his  bills,  even  if  he  has  to  borrow  the  money,  he 
can  make  from  4  to  6  per  cent  on  his  purchases. 
And  yet  how  many  druggists  discount  their  bills? 
We  venture  to  say  that  only  a  small  minority  do  so. 
One  is  often  surprised  to  find  representative  men  in 
the  calling  who  are  either  ignorant  of  or  indifferent 
to  the  large  earnings — or  savings,  whichever  you 
prefer — that  may  be  realized  in  this  simple  and  easy 
manner.  So  general  is  this  disregard,  indeed,  that 
it  is. one  of  the  unaccountable  mysteries  of  business. 


ANOTHER  DRUGGIST  AND  HIS  PROFITS. 

Since  presenting  last  month  and  commenting 
upon  the  letters  of  a  number  of  druggists  on  the 
subject  of  drug-store  profits,  we  have  received 
another  communication,  this  time  from  the  owner  of 
a  smaller  business  than  has  previously  been  repre- 
sented in  the  discussion : 

I  have  been  very  much  interested  in  the  editorials  which 
have  appeared  in  the  last  two  or  three  issues  of  the  Bulletin 
regarding  the  question  of  druggists  and  their  profits.  If  my 
own  experience  will  be  of  value  in  this  connection,  here 
it  is: 

Sales  during  1904 $7331.97 

Goods    purchased    4432.39 

Gross    profit    $2899.58— about  40  per  cent. 

Now  my  expenses  were  as  follows : 

Rent    $  480.00 

Light    80.00 

License    25.00 

Telephone    35.00 

Ice    65.00 

Insurance    16.00 

Street  sprinkling   30.00 

Relief    clerk    37.50 

Cleaning,     advertising,     freight,     and 

incidentals    194.91 

Proprietor's  salary  1500.00 


$2463.41 

To  this  expense  should  be  added  $300,  which  represents 
the  interest  on  my  investment  of  approximately  $6000.  Alto- 
gether, then,  my  expenses  tally  up  $2763.41.  My  gross  profit, 
as  I  have  already  stated,  is  $2899.58,  thus  leaving  a  net  profit 
of  $136.17,  which,  added  to  my  salary,  means  total  profits  for 
1904  of  $1636.17. 

I  employ  no  regular  clerk  or  boy  and  get  along  with  tt 
services  of  a  relief  clerk,  whose  wages  are  included  in  the 
foregoing  list  of  expenses.  I  am  in  a  country  town  of  4000 
inhabitants,  25  miles  from  New  York  City.  The  prices  on 
patents  are  25,  50,  and  90  cents.  My  stock  is  worth  $3900, 
my  fixtures  $2000,  and  I  have  therefore  an  investment  of 
nearly  $6000.  I  do  not  dispense  many  prescriptions,  and  have 
a  large  family  liquor  trade.  "Pharmacist." 
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These  figures  are  interesting.  Are  there  not 
( )ther  druggists  who  will  give  us  similar  letters  con- 
cerning their  business?  We  feel  sure  that  much 
practical  benefit  will  result  in  many  ways  from  this 
free  discussion  of  profits  and  annual  earnings. 

It  will  be  seen  that  "Pharmacist"  last  year  made 
S103G  altogether  on  a  business  of  $7331.97,  even 
after  he  had  allowed  $300  for  interest  on  his  invest- 
ment. This  is  pretty  good  for  a  small  business,  and 
we  hope  "Pharmacist"  has  not  made  a  mistake  in 
he  facts  by  neglecting  to  take  annual  inventories. 
Often  it  happens  that  a  druggist  assumes,  as  "Phar- 
macist" has  apparently  done,  that  the  difference 
between  the  amount  paid  for  goods  and  the  amount 
received  for  them  represents  the  gross  profit, 
whereas  his  stock  may  have  become  lowered  to  the 
extent  of  severaF  hundred  dollars,  thus  leaving  him 
much  worse  off  than  he  imagined.  Inventories  are 
of  vital  importance  if  a  business  man  would  know 
his  exact  situation  and  realize  whether  he  is  mak- 
ing money  or  not. 

Cutting  "Pharmacist's"  salary  down  to  $1200, 
which  most  druggists  allow  themselves,  and  elim- 
inating the  interest  figure  of  $300  from  the  list  of 
expenses,  which  was  done  by  all  whose  business  con- 
ditions have  recently  been  given  in  the  Bulletin, 
we  find  that  his  annual  expenses  were  $2103.41. 
This  means  a  percentage  expense  of  about  30, 
which  is  as  low  a  figure  as  one  would  expect  on  a 
business  of  the  size.  The  gross  profit  (figured  on 
sales  of  course)  was  40,  and  it  is  almost  an  axiom 
that  unless  a  druggist  can  make  this  much  on  his 
goods  his  showing  is  bound  to  be  a  poor  one — 
except  he  has  a  very  large  business  where  the  per- 
centage expense  is  materially  reduced,  and  where 
([uick  turn-overs  are  the  rule. 


THE    NEW   PHARMACOPOEIA. 

ihe  important  feature  of  the  last  month  in  phar- 
macy has  been  the  publication  of  the  long-anticipated 
Pharmacopoeia,  which  becomes  official  on  the 
first  of  September.  A  good  deal  of  restlessness 
has  been  exhibited  over  the  delays  in  the  appear- 
ance of  the  volume,  and  some  critics  have  been 
moved  to  say  ungenerous  things,  all  of  which  has 
been  grossly  unjust.  It  is  no  slight  task,  and  no 
task  to  be  performed  in  a  trice,  to  coordinate  the 
work  of  twenty-five  revisers  scattered  all  over  the 
country,  to  conduct  all  the  immense  correspondence 
which  this  necessitates,  to  oversee  the  investigations 
of  special  subcommittees,  and  to  wait  for  definite 


results  from  the  vast  amount  of  research  and 
experimentation  which  so  many  subjects  demand. 
It  was  a  herculean  task,  and  it  has  been  performed 
admirably  by  Chairman  Remington  and  his  fellow 
committeemen. 

-  The  Bulletin  considers  itself  fortunate  in  being 
able  this  month  to  begin  a  detailed  commentary  on 
the  new  Pharmacopoeia  from  the  capable  pen  of  Dr. 
J.  M.  Francis,  chief  of  the  analytical  and  experi- 
mental departments  of  Parke,  Davis  &  Co.  In  .the 
first  instalment,  printed  in  this  issue,  Dr.  Francis 
has  set  forth  the  chief  features  of  the  volume,  and 
\ve  shall  not  attempt  to  steal  his  thunder  by  dis- 
cussing the  book  ourselves.  Our  readers  will  find 
that  the  author  has  given  them  a  very  clear  bird's- 
eye  view  of  the  changes  made  in  the  present  revision, 
and  has  shown  wherein  the  book  differs  from  its 
predecessor. 

THE  OBSERVER'S  COLUMN. 

The  Observer  witnessed  a  little  drama  in  a  drug 
store  the  other  evening  which  may  not  be  without 
its  moral.  He  had  dropped  in  for  a  package  of 
horehound  drops,  but  had  to  wait  while  another 
customer  was  being  served. 

The  other  man  asked  for  "10  cents'  worth  of 
Rochelle  salts."  The  only  clerk  in  the  front  of  the 
store  was  a  boy  perhaps  18  or  19  years  old,  and  it 
was  of  him  that  the  request  was  made.  He  went 
straight  to  the  drawer  of  Epsom  salt  and  began 
weighing  out  this  article  instead  of  the  one  for 
which  the  man  had  asked.  The  Observer  noticed 
the  error,  but  didn't  like  to  speak  of  it,  since  it  hap- 
pened to  be  a  pharmacy  with  which  he  was 
unfamiliar. 

While  he  was  wondering  whether  he  had  better 
call  the  clerk's  attention  to  the  mistake,  an  older 
salesman  came  out  from  behind  the  prescription 
counter  in  search  of  something,  noticed  what  the 
boy  was  dispensing,  remembered  having  heard  the 
customer  call  for  Rochelle  salt,  and  at  once  told  the 
clerk  "he  had  gotten  the  wrong  drawer." 

The  customer  heard  the  remark,  turned  from  his 
inspection  of  an  adjoining  show-case,  and  the  look 
of  suspicion  in  his  face  was  at  once  manifest.  The 
Observer  fancied  he  could  read  his  mind :  "A  mis- 
take— great  Caesar's  ghost !  Will  the  young  fellow 
poison  me?"  And  he  looked  closely  at  the  label  on 
the  new  drawer  which  the  clerk  had  now  brought 
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to  the  counter.  "That  seems  to  be  all  right  if  the 
boy  didn't  put  the  wrong  stuff  in  the  drawer  some 
time.  Well,  I  see  myself  getting  any  more  drugs  in 
this  blasted  store !  I'm  afraid  of  the  whole  shooting 
match.  If  this  clerk  would  make  a  mistake  about 
one  thing  he  would  about  another,  and  I  don't  pro- 
pose to  take  any  chances."  All  this  was  as  plainly 
written  on  his  face  as  though  he  had  uttered  it  in 
so  many  words. 

The  boy  wrapped  up  the  package,  handed  it  over 
the  counter,  received  his  ten  cents,  and  the  patron 
walked  out.  The  incident  was  apparently  closed. 
The  customer  hadn't  said  a  word,  and  the  clerk 
thought  everything  was  transpiring  peacefully  under 
a  tranquil  and  cloudless  sky. 

But  was  it? 


THE  MONTH. 


Before  this  number  of  the  Bul- 
^"'^Verijna^'*  ^^  LETiN  rcachcs  its  readers  the  un- 
fortunate differences  which  Mc- 
Kesson &  Robbins  have  had  with  the  N.  A.  R.  D. 
and  with  the  Peruna  Manufacturing  Co.  will  prob- 
ably have  been  amicably  settled.  At  this  writing 
the  white  flag  of  truce  is  being  displayed  on  the 
battle-field.  McKesson  &  Robbins  have  all  along 
insistently  declared  their  honesty  in  the  whole 
transaction,  and  they  have  shown  a  letter  from  the 
Peruna  people  assuring  them  that  they  were  free  to 
go  ahead  and  sell  Loveland,  the  Binghamton  re- 
tailer. On  the  other  hand,  however,  the  Peruna 
Manufacturing  Co.  and  the  N.  A.  R.  D.  have  de- 
clared that  no  house,  even  though  informed  that 
the  Binghamton  man  was  on  the  retailers'  contract 
list,  should  have  sold  a  small  dealer  a  carload  of 
Peruna  when  his  ordinary  demands  could  not  exceed 
a  few  dozen.  As  it  proves,  the  carload  was  meant 
for  John  D.  Park  &  Sons,  the  wholesale  cutters  of 
Cincinnati;  and  the  outcome  of  an  examination  in 
the  United  States  District  Court  at  Cincinnati,  in 
which  Park  was  compelled  to  state  the  facts,  is  a 
decision  resulting  in  the  securing  by  the  Peruna 
Manufacturing  Co.  of  the  carload  of  goods.  The 
sequel  of  the  whole  case  is  that  the  Peruna  people 
are  now,  in  the  courts  of  Kentucky,  asking  for  an 
injunction  restraining  Park  from  corrupting  the  Pe- 
runa agents,  and  from  in  any  way  defacing  or. even 
offering  for  sale  the  Peruna  remedies.  Similar 
injunctions  have  been  granted  in  other  States. 


The    work    of    organization    in 
ORGANIZATION  IN     Qj-eater  New  York  is  now  pro- 

ceeding  with  system  and  energy, 
and  it  is  likely  that  the  task  will  be  completed  ere 
long.  Ten  men  are  now  lining  up  the  New  York- 
ers, and  they  are  the  most  experienced  organizers 
to  be  found  upon  the  N.  A.  R.  D.  staff,  with  Colonel 
Duble,  of  course,  as  the  commanding  general  of  op- 
erations, and  with  S.  V.  B.  Swann,  a  prominent 
New  York  pharmacist  and  association  worker,  act- 
ing as  the  representative  of  the  local  forces.  As  the 
Bulletin  was  going  to  press  last  month  a  little  dis- 
agreement was  being  experienced  between  the  local 
and  the  national  organizations;  and  now  that  this 
has  all  been  disposed  of  it  would  be  unnecessary 
for  us  to  speak  of  it  a  month  later  except  for  the 
purpose  of  making  the  Bulletin's  monthly  record 
of  current  history  more  complete.  The  Metropoli- 
tan Association,  though  compelled  to  pay  a  per  cap- 
ita organization  fee  of  $2.50  into  the  national  treas- 
ury in  addition  to  the  regular  dues  of  $4,  was  grad- 
ually being  left  to  its  own  resources,  with  only  two 
of  the  N.  A.  R.  D.  organizers  left  in  the  local  field, 
and  with  the  impending  necessity  facing  the  asso- 
ciation of  securing  organizers  at  its  own  expense. 
If  they  did  their  own  organizing,  they  felt  that  the 
organization  fee  should  be  theirs ;  while  if  the  organ- 
ization fee  went  to  the  N.  A.  R.  D.,  the  latter  body 
should  do  the  work.  The  whole  thing  was  fixed  up 
by  Dr.  Noel,  who  went  to  New  York,  agreed  to  have 
ten  organizers  on  the  spot  in  a  short  time,  and  car- 
ried out  his  promise  very  effectively.  Everything  is 
now  moving  along  smoothly. 
*     *     * 

The  Boston  convention  of  the  N. 
'^•'^•a'^pp'I'.oq       a.  R.  D.  is  expected  to  be    the 

AFFAIRS.  ^  .    ,    .         - 

largest  and  most  successful  m  the 
entire  history  of  the  organization.  Not  only  does 
the  National  Association  continue  to  increase  its 
membership  systematically,  but  since  the  St.  Louis 
convention  of  last  fall  it  has,  under  the  gratifying 
application  of  the  direct-contract  plan,  done  more 
for  its  constituency  than  has  ever  been  the  case  be- 
fore; and  these  two  factors  will  result  in  a  very 
largely  attended  and  a  very  enthusiastic  meeting. 
The  convention  will  be  held  from  September  18  to 
33,  inclusive,  and  not  from  October  9  to  13,  as  some 
of  the  pharmaceutical  journals  have  erroneously 
stated.  Incidentally  it  is  of  importance  to  note  that 
the  Executive  Committee  has  recently  passed  the 
following  resolution : 
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Resolved,  That  this  committee  will  not  encourage  retail 
Iruggists  to  sign  the  contracts  of  proprietors  the  prices  of 
■vhose  goods  are  above  $2,  $4,  and  $8. 

Resolved,  That  the  publisher  of  "N.  A.  R.  D.  Notes"  is 
leby  instructed  to  use  the  influence  of  our  official  organ 
:  gainst  the  signing  of  such  contracts  by  retail  druggists. 

It  will  be  remembered  that  this  "two,  four,  and 
eight"  attitude  was  taken  early  in  the  history  of  the 
N.  A.  R.  D.,  but  that  circumstances  compelled  its 
suspension.     The  principle  is  an  important  one. 


THE  CHICAGO 

SWINDLERS. 


A  recent  issue  of  the  "N.  A.  R. 
I         SWINDLERS.     ■^-  Notes"  has  an  article  describ- 
■■  ing  the  operations  of  a  gang  of 

windlers  in  Chicago  who  manufacture  and  sell 
iinterfeits  representing  the  well-known  synthetics 
)n  the  market — synthetics  like  phenacetine,  aristol, 
:ind  the  like.  The  Chicago  detectives  have  been 
after  this  gang  ever  since  the  disclosures  of  last 
December,  when  it  was  found  that  108  out  of  139 
samples  of  certain  articles  collected  in  as  many  drug 
stores  contained  from  20  to  100  per  cent  of  foreign 
natter.  The  druggists  had  been  hoodwinked  into 
juying  the  products  under  the  impression  that  they 
\vere  the  pure  goods  which  had  been  smuggled 
icross  the  border  for  the  purpose  of  escaping  the 
arge  prices  extorted  by  the  foreign  manufacturers 
)n  American  soil.  The  investigations  have  now  re- 
cited in  Grand  Jury  indictments  against  the  follow- 
ng  operators :  Edward  H.  Kuehmsted,  J.  N.  Levy, 
VV.  G.  Nay,  Burtis  D.  McCarn,  and  G.  Ephriam. 
vuehmsted  is  described  as  the  head  of  the  gang 
ind  is  under  thirteen  indictments.  Levy  is  an  ex- 
!;onvict  and  a  man  with  a  checkered  career  gener- 
illy;  and  the  same  thing  is  true  in  greater  or  less 
iegree  of  most  of  the  others.  The  "Notes"  cautions 
he  trade  against  these  operators,  and  also  against 
'ne  A.  C.  Smith,  of  Windsor,  Ontario,  who  holds 
limself  out  as  an  importer  of  genuine  synthetics, 
5ut  whom  the  "Notes"  declares  to  be  a  dealer  in 
Dogus  goods  of  the  same  description  as  those  han- 
lled  by  the  Chicago  swindlers.  It  is  abundantly 
ipparent  that  the  druggists  of  America  had  better 
:)uy  their  synthetics  from  legitimate  dealers. 
*     *     * 

!a««^..  Reference  has  already  been  made 

ANOTHER  CHICAOO     •  •  \  .  . 

SENSATION?        ^"  ^  previous  paragraph  to  the  sit- 
uation in  Chicago  growing  out  of 
he  sensational  aristol  disclosures  of  last  spring.  We 
'bserve  now  that  another  sensation  of  scarcely  less 
limensions  is  about  to  be  sprung.    It  seems  that  an 


investigation  has  been  made  of  the  character  of  the 
distilled  extracts  of  witch-hazel  sold  in  the  Chicago 
drug  sfores,  and  it  is  reported  that  the  majority  of 
the  several  hundred  samples  collected  have  been 
found  to  contain  wood  alcohol  instead  of  grain  alco- 
hol, and  even  formaldehyde.  The  content  of  the 
latter  impurity  is  doubtless  to  be  explained  by  the 
oxidation  of  methyl  alcohol.  It  is  this  oxidation  pro- 
cess in  the  human  body,  and  the  resulting  formation 
of  formaldehyde,  which  makes  methyl  alcohol  so 
violent  a  poison.  Doubtless  not  one  of  the  Chicago 
dmggists  can  be  blamed  with  putting  the  wood  alco- 
hol in  the  product,  but  it  is  quite  likely  that  at  least 
a  number  of  them  are  guilty  to  this  extent,  that  they 
deliberately  purchased  a  cheap  article  and  thus  laid 
themselves  open  to  the  possibility  of  being  supplied 
with  sophisticated  goods.  The  spirit  of  intolerance 
against  the  sale  of  preparations  containing  wood 
alcohol,  whether  for  internal  or  external  use,  is  con- 
stantly growing,  and  it  may  be  expected  that  the 
practice  will  meet  with  more  and  more  severe  pun- 
ishment in  the  future. 


A  number  of  items  of  interest  are 
A.  PH.  A.  NEWS,     contained    in    recent    correspond- 
ence of  the  Council  of  the  Ameri- 
can Pharmaceutical  Association.     The  practice  on 
the  part  of  a  number  of  pharmaceutical  teachers  of 
offering  as  prizes  to  meritorious  students  a  nomina- 
tion to  membership  in  the  A.  Ph.  A.,  together  with 
the  first  year's  fee  of  $5,  is  extending  in  a  very 
gratifying  manner.     In  addition  to  the  five  or  six 
professors  who  took  the  initiative  a  month  or  two 
ago,  the  same  step  has  now  been  taken  by  Dean 
Wilbur  J.  Teeters,  of  the  College  of  Pharmacy  of 
the  State  University  of  Iowa;  by  Professor  Haake, 
of  the  Cleveland  School  of  Pharmacy;  by  Professor 
Eberle,  of  the  Baylor  University  College  of  Phar- 
macy in  Dallas,  Texas;  by  Dr.  Motter,  of  the  Na- 
tional College  of  Pharmacy  in  Washington ;  and  by 
the  St.  Louis  and  the  New  Orleans  Colleges. — Un- 
fortunately,  because  of  what   is  now  hoped  will 
prove  to  be  only  a  temporary  financial  crisis,  it  has 
been  found  necessary  to  pass  a  motion  reducing  by 
10  per  cent,  for  the  current  year  only,  the  annual 
appropriation  of  $2,800  for  the  salaries  of  the  offi- 
cers of  the  A.  Ph.  A. — A  tentative  programme  for 
the  Atlantic  City  meeting,  to  be  held  the  week  of 
September  4,  has  been  submitted  to  the  Council,  but 
inasmuch  as  it  fails  to  comply  with  certain  resolu- 
tions enacted  at  Kansas  City  last  year,  a  motion  is 
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now  being  voted  upon  to  refer  it  back  for  proper 
revision  to  the  Programme  Committee. — One  of  the 
interesting  features  of  the  Atlantic  City  meeting  will 
be  an  illustrated  lecture  on  radium,  delivered  by 
Prof.  Charles  Baskerville,  a  well-known  chemist  and 
a  teacher  in  the  University  of  the  City  of  New  York. 


AN  ELOQUENT 
TRIBUTE  TO 
DR.  PRESCOTT. 


President  Angell,  of  the  Univer- 
sity of  Michigan,  paid  a  very 
beautiful  and  eloquent  tribute  to 
Dr.  Prescott  in  a  baccalaureate  address  delivered 
last  month  before  the  graduating  classes  of  the  Uni- 
versity. It  would  be  impossible  to  present  the  essen- 
tial characteristics  of  Dr.  Prescott  with  greater  truth 
and  beauty  in  a  single  paragraph : 

I  cannot  drop  this  subject,  I  cannot  part  with  you  without 
reminding  you  that  in  the  life  and  character  of  one  who,  to 
our  great  sorrow,  has  been  taken  from  us  this  year,  we  had 
a  most  beautiful  example  of  the  union  in  one  mind  of  the 
passion  for  learning  and  the  passion  for  research.  In  him 
was  the  most  harmonious  combination  of  love  for  the  great 
fundamental  beliefs  of  Christianity  with  the  spirit  of  welcome 
for  every  revelation  of  new  truth,  whether  by  scientific 'inves- 
tigation or  by  sound  biblical  scholarship.  Dr.  Prescott,  the 
senior  professor  in  this  university,  was  an  ideal  illustration  of 
the  Christian  scientific  scholar.'  No  child  was  more  modest 
and  humble  in  his  own  estimate  of  his  worth.  No  saint  was 
more  firm  in  his  loyalty  to  his  Lord  and  Master.  No  scientist 
was  more  ardent  in  research  after  new  scientific  truth.  No  dis- 
ciple was  more  convinced  that  his  research  was  sacred  work, 
and  that  every  discovery  he  made  of  chemical  facts  or  chemical 
laws  was  a  revelation  of  the  divine  mode  of  operation.  But 
antecedent  to  all  research  no  student  was  more  assiduous  in 
learning  all  that  the  wisdom  of  other  investigators  had  to 
communicate  to  him  as  the  groundwork  for  his  own  quest. 
Long  will  his  influence  abide  with  us.  The  memory  of  his 
many  years  of  conspicuous  service  and  still  more  of  his  pure 
and  beautiful  character  will  remain  as  one  of  our  most 
precious  treasures.  May  it  inspire  each  one  of  us  to  com- 
bine in  due  proportion  as  he  did  the  old  and  the  new,  culture 
and  research,  the  most  genuine  scientific  spirit  with  the  sin- 
cerest  piety,  devotion  to  God  and  love  for  his  fellow  man ! 


A  NEW  MICHIQAN 
PHARMACY  LAW. 


The  legislative  season  of  1904-5 
resulted  in  the  enactment  of  sev- 
eral laws  affecting  pharmacists 
which  have  not  been  mentioned  in  this  monthly  re- 
view of  current  pharmaceutical  history.  After 
efforts  reaching  over  five  or  six  years  the  druggists 
of  Michigan  have  now  secured  a  new  pharmacy  law 
completely  succeeding  the  old  and  unsatisfactory 
statute  which  has  been  in  existence  for  many  years. 
It  is  of  the  greatest  importance  that  this  law  provides 
for  the  compulsory  establishment  of  a  standard  of 


preliminary    education    representing  two  years  of| 
finished  high-school  work.     Another  important  fea-| 
ture  of  the  Michigan  law  is  the  adoption  of    whatj 
might   be   called    "the    Massachusetts   idea."      Thej 
Board  of  Pharmacy  is  given  power  to  suspend  the  I 
certificate  of  registration  of  any  druggist  who  has 
been  found  guilty  in  a  responsible  court  of  law  of 
violating  the  State  liquor  act.     Furthermofe,   the 
board   is  charged  with  the  duty  of  enforcing  the 
liquor  law,  and  will  have  the  appointijient  of  an 
"assistant  secretary"  who  shall  not  be  a  member  of 
the  board  proper,  but  who  shall  devote  his  entire 
time  to  ferreting  out  violations  of  both  the  phar- 
macy and  the  liquor  laws  and  to  seeing  that  proper 
action  is  taken  against  the  offenders. 

*  *     * 

NEW  LIQUOR  ACTS    ^his  penalty  for  violation  of  the 
IN  MICHIGAN         liquor  law,  imposed  by  the    new 

AND  NEW  YORK.        tv/t-    i-  ^    4.\        x:      i       v        i       T 

Michigan  statute,  finds  its  dupli- 
cation in  a  measure  which  has  recently  been  signed 
by  the  governor  of  New  York  State.  The  New 
York  law  provides  that  whenever  the  liquor  tax  cer- 
tificate of  a  pharmacist  is  canceled  in  consequence 
of  any  violation  of  the  law,  his  license  to  practice 
pharmacy  shall  be  canceled  also.  Another  liquor 
law  or  amendment  has  also  been  enacted  in  New 
York  State  repealing  the  act  of  two  years  ago  which 
permitted  druggists  to  sell  liquor  in  small  quantities 
upon  the  use  of  a  ten-cent  revenue  stamp,  and  which 
rendered  unnecessary  the  payment  of  any  license 
fee.  Both  bills  were  opposed  vigorously  by  the 
druggists  of  the  State,  and  a  large  delegation  visited 
Governor  Higgins  just  a  few  days  before  the  meas- 
ures finally  received  his  signature.  Thus,  so  far  as 
the  first  statute  is  concerned,  we  find  the  pharmacists 
of  New  York  fighting  a  law  which  the  pharmacists 
of  Michigan  have  been  striving  to  obtain  for  several 
years,  and  which  they  consider  themselves  very  for- 
tunate to  have  at  last  secured.  The  Michigan  drug- 
gists 'believe  that  in  no  way  can  they  so  well  head 
off  undesirable  liquor  legislation,  and  also  prevent 
harsh  criticism  of  pharmacy  in  general,  as  by 
showing  their  willingness  to  correct  the  liquor 
abuses    which    admittedly   exist    within    their   own 

ranks. 

*  *  * 


THE  NORTH 
CAROLINA  ACT. 


A  pharmacy  law  has  been  enacted 
in  North  Carolina  which  in  some 
respects  follows  the  language  of 
the  Beal  model  adopted  by  the  A.  Ph.  A.  some  years 
ago.    Unlike  the  Beal  measure,  however,  it  does  not 
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contain  the  college  requirement,  while  it  does  con- 
tain some  provisions  made  necessary  as  concessions, 
notably  one  giving  registered  physicians  the  right 
to  conduct  stores  in  villages  of  fewer  than  500  in- 
habitants. The  ancient  query,  "Who  Owns  the 
Prescription?"  is  answered  by  the  Beal  provision 
compelling  the  druggist  to  keep  all  original  prescrip- 
tions dispensed  by  him  for  a  period  of  not  less  than 
five  years.  Interchange  of  board  certificates  is  pro- 
vided for  under  certain  proper  restrictions,  and  the 

ird  of  Pharmacy  is  to  be  appointed,  not  by  the 

vernor  in  the  time-honored  manner  followed  in 

iH  States  but  one,  but  by  the  State  pharmaceutical 

•ciation  after  the  commendable  method  adopted 
wine  years  ago  in  New  York  State.  An  anti-nar- 
cotic law  has  also  been  enacted  in  North  Carolina, 
but,  owing  to  the  headstrong  nature  of  the  legislator 
who  introduced  and  pushed  it,  is  singularly  inef- 
'icient;   this   is   the  third  anti-narcotic   law   of   the 

r.  the  others  having  been  passed  in  Minnesota 
<uul  Missouri. 


OTHER  NEW 

LBQISLATION. 


Last  month  we  made  mention  of 
the  enactment  of  laws  in  Minne- 
sota,    Massachusetts,     and    New 
■    rk  regarding  the  sale  of  wood  alcohol,  and  we 
ice  now  that  a  bill  has  been  passed  by  the  legisla- 
jiure  of  Connecticut.     The    Connecticut     act     puts 
jinethyl  alcohol  in  poison  schedule  A,  which  means 
hat  it  must  be  labeled  "Poison."     The  North  Da- 
kota law  referring  to  proprietary  articles  has  at- 
racted  a  good  deal  of  attention :  our  statement  of 
ast  month  will  perhaps  be  recalled  that  the  Propri- 
etary Association  had  deemed  the  act  so  drastic 
•hat  it  had  decided  at  its  meeting  in  New  York  not 
"  send  any  proprietary  articles  into  North  Dakota 
sale  after  the  measure  should  have  gone  into 
ncct.     The  law  provides  that  the  percentage  of 
ilrohol   in  any  medicine  must  be  stated   in   black, 
I'cn,  Gothic  letters  printed  on  a  white  background; 
tiul  not  only  proprietary  articles   are   included   in 
his  class,  but  all  kinds  of  drugs  and  medicines  ex- 
:ept  those  prescribed  by  physicians.     Furthermore, 
my  medicines   which  contain  chloral,  ergot,  mor- 
>hine,  opium,  any  compound  or  derivative  of  these, 
line  or  any  of  its  salts,  bromine,  iodine,  or  any 
'I  iheir  salts,  must  bear  a  lal)el  printed  as  described. 
I  his  law  is  too  drastic,  and  because  of  its  severe 
\isions  it  will  probably  fail  of  enforcement.     It 
^   the   most   difficult   thing   in   the   world   to   keep 
■eformers  within  practical  limits. 


Editor  Bok,  of  the  Ladies'  Home 
MR.  BOK  AGAIN.  Joumal,  is  out  with  "An  Appeal 
to  the  Medical  Profession  of 
America."  Mr.  Bok's  efforts  during  recent  months 
to  attack  the  patent-medicine  industry  of  the  coun- 
try .will  be  recalled  by  druggists,  and  it  will  be 
understood  why  he  was  so  much  interested  in  the 
various  bills  before  the  several  State  legislatures 
this  year  intended  to  embarrass  the  proprietary  peo- 
ple. Only  one  of  them,  the  North  Dakota  measure, 
was  made  law,  and  now  Mr.  Bok  criticizes  the 
physicians  of  the  country  because  they  did  not 
flock  to  the  support  of  these  bills  and  insist  upon 
their  enactment.  He  asks  them  to  make  amends 
by  lining  up  for  the  struggle  next  winter. 
What  Mr,  Bok  wants  to  do  is  to  have  legislation 
enacted  which  will  provide  "for  the  compulsory 
printing  of  the  ingredients  of  patent  medicines 
on  the  label  of  each  bottle,  under  penalty  of 
fine  or  conviction."  Measures  of  this  kind  are 
brought  forward  annually  during  every  legislative 
session,  but  rather  more  of  them  appeared  during 
the  last  winter  than  usual,  owing,  no  doubt,  to  Mr, 
Bok's  rabid  editorials  in  the  Joumal.  If  he  has  his 
way  things  will  "be  doing"  next  year! 
*     *     * 


TO  MR.  SARQBNT'S 
MEMORY. 


Memorial  services  for  the  late 
Ezekiel  Herbert  Sargent  of  Chi- 
cago were  held  last  month  at  the 
Northwestern  University  Building.  The  president 
of  the  university.  Dr.  T,  F.  Holgate,  recalled  Mr, 
Sargent's  connection  for  many  years  with  the  School 
of  Pharmacy  as  a  member  of  its  Executive  Com- 
mittee; and  Mr,  Henry  Biroth  spoke  on  behalf  of 
business  friends  and  for  associates  in  the  Chicago 
Veteran  Druggists'  Association,  Mr.  Albert  E. 
Ebert  gave  a  short  account  of  the  services  of  the 
deceased  to  the  American  Pharmaceutical  Associa- 
tion. The  Rev.  L.  P.  Mercer  also  prepared  a  char- 
acterization of  Mr.  Sargent  as  a  man,  drawn  from 
personal  experience  as  his  pastor. 


$40,000  RENT  FOR 

A  DRUa  STORE 


One  of  the  important  announce- 
ments of  last  month  refers  to  the 
contemplated  opening  in  Chicago 
of  a  drug  store  which,  with  only  two  or  three  excep- 
tions, will  perhaps  prove  to  be  the  largest  in  the 
country.  It  is  to  be  located  on  the  first  floor  of  the 
Reliance  Building,  at  the  corner  of  State  and  Wash- 
ington Streets.  This  building  is  a  large  office  struc- 
ture entirely  given  up  to  physicians  and  dentists,  and 
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housing  nearly  300  of  these  professional  men.  Mr. 
von  Hermann,  who  has  for  years  had  a  successful 
"office"  pharmacy  on  the  second  floor,  will  be  the 
manager  of  the  drug  and  prescription  departments 
of  the  new  establishment.  The  owners  are  the  Cen- 
tral Drug  Co.,  who  operate  four  stores  in  Detroit 
and  one  in  Grand  Rapids,  Michigan.  Mr.  W.  H. 
Burke,  president  of  the  company,  and  a  well-known 
Michigan  druggist,  is  of  course  the  leading  spirit  in 
the  enterprise.  It  is  reported  that  the  tremendous 
rent  will  be  paid  of  $40,000  a  year,  and  that  the 
total  expenses  of  the  concern  will  foot  up  to  the  sur- 
prising figure  of  over  $200  a  day.  In  order  to  keep 
the  expenses  down  to  a  basis  of  20  per  cent,  it  will 
thus  be  seen  that  a  daily  business  will  have  to  be 
done  of  over  a  thousand  dollars.  Truly,  this  is  the 
day  of  large  operations  in  the  retail  drug  business ! 


THE  A.  PH.  A. 
EXHIBIT. 


Mr.  Hynson  is  now  getting 
things  pretty  well  in  readiness  for 
the  exhibit  to  be  made  at  the 
Atlantic  City  meeting  of  the  American  Pharma- 
ceutical Association.  The  large  cafe  hall  of  "The 
Islesworth"  has  been  secured  for  the  purpose,  and 
incidentally  it  is  of  interest  to  note  that  this  is  the 
headquarters  hotel,  and  is  situated  at  the  corner  of 
the  Boardwalk  and  Virginia  Avenue.  The  hall 
is  about  75  by  150  feet,  and  is  admirably  adapted 
for  exhibition  purposes.  While  nothing  will  be 
excluded  from  the  exhibit  that  is  kept  in  the  aver- 
age drug  store,  excepting  patent  medicines,  Mr. 
Hynson  expects  to  place  most  emphasis  upon  edu- 
cational features.  He  wants  to  make  the  display 
particularly  instructive,  and  in  conformance  with 
this  purpose  several  government  departments  will 
be  asked  to  make  contributions  of  material.  The 
selection  of  Mr.  Hynson  as  chairman  of  the  Com- 
mittee on  Exhibition  is  a  guarantee  that  the  exhibit 
will  be  one  of  great  interest  and  will  be  largely 
attended  by  the  members  of  the  association. 

*  *     * 

Lazell,  Dalley  &  Co.,  whose  act  in  supplying  goods 
to  a  certain  dealer  in  Rockford,  Illinois,  has  dis- 
pleased the  N.  A.  R.  D.,  are  still  on  the  rack;  while 
the  differences  which  Muth  Bros,  and  Sharp  & 
Dohme  have  had  with  the  National  Association 
have  been  arranged  with  entire  satisfaction  to  every- 
body concerned. 

*  *     * 

It  is  rather  interesting  to  know  that  at  the  annual 
meeting  of  the  Missouri  Pharmaceutical  Associa- 


tion, held  last  month  at  the  summer  resort  of  Pertle 
Springs,  sixty-four  members  and  fifty-two  sales- 
men were  present.  If  only  twelve  more  Knights  of 
the  Grip  had  been  on  hand  not  a  single  guilty  retailer 
would  have  escaped. 

*  *     * 

The  Board  of  Pharmacy  of  New  York  State  has 
decided  that  hereafter  it  will  pay  no  attention  to 
anonymous  complaints  of  violations  of  the  pharmacy 
law.  It  has  been  found  that  in  most  instances  such 
complaints  are  inspired  by  spite  and  are  without  any 
foundation  in  justice  or  truth. 

It  is  gratifying  to  note  that  the  Missouri  Pharma- 
ceutical Association  has  appointed  a  committee  for 
the  purpose  of  adapting  the  Beal  model  pharmacy 
law  to  Missouri  conditions,  this  action  being,  of 
course,  taken  with  a  view  to  the  introduction  of  the 
measure  later  on  in  the  State  legislature. 

*  *     ♦ 

Last  month  the  Western  Pennsylvania  Retail 
Druggists'  Association  gave  its  second  annual  boat 
excursion,  and  it  was  attended  by  an  immense  crowd 
of  Pittsburg  and  Allegheny  druggists.  Such  social 
features  are  altogether  too  infrequent  in  the  drug 
business.     Would  that  there  were  more  of  them. 


Three  druggists  were  each  fined  $25  and  costs 
last  month  by  a  police  judge  in  Cincinnati  for  the 
illegal  sale  of  cocaine,  while  a  druggist  in  South 
Haven,  Michigan,  was  sent  to  the  State's  prison  at 
Ionia  for  a  term  of  not  less  than  ten  months  for  the 
illegitimate  sale  of  liquor. 

*  *     * 

Max  Morris,  a  well-known  member  of  the 
Georgia  Board  of  Pharmacy,  and  president  of  the 
Max  Morris  Drug  Company,  retail  pharmacists  in 
Macon,  was  last  month  elected  to  the  presidency 
of  the  State  Pharmaceutical  Association. 

*  *     * 

John  Byrne,  president  of  the  Ohio  Pharma- 
ceutical Association,  died  last  month  at  his  home  in 
Columbus.  He  was  a  well-known  and  highly 
respected  member  of  the  profession  in  Ohio. 

*  *     * 

Joseph  Elliott  Toms,  of  Indianapolis,  secretary  of 
the  National  Wholesale  Druggists'  Association,  was 
married  last  month  to  Miss  Clara  Case. 
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THE  NEW  PHARiVLACOPCEIA. 


Just  Placed  on  the  Market  —  Becomes  Official  on  September  1  — A  Bird's-eye  View  of  its  Chief  Character- 
istics, to  be  Followed  in  Succeeding  Issues  of  the  ♦«  Bulletin  "  by  a  Detailed  Commentary. 
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By  DR.  JOHN  M.  FRANCIS. 


INTRODUCTORY. 


The  Eighth  Revision  of  the  Pharmacopoeia  of 
the  United  States,  now  ready  for  distribution,* 
becomes  official  on  September  1.  Quite  a  number  of 
important  changes  have  been  made  in  the  specifica- 
tions of  this  book,  which  is  already  the  legal 
standard  in  some  States,  or  is  liable  to  be  regarded 
as  such  in  case  of  legal  procedure  involving  the  dis- 
pensing of  substances  included  in  the  Pharma- 
copoeia. It  is  our  intention  to  acquaint  readers  of 
the  Bulletin  with  these  changes,  and  in  order  to 
do  this  as  quickly  as  possible  our  commentary  must 
needs  be  as  brief  as  may  be  compatible  with  clear- 
ness. In  some  instances  it  will  be  sufficient  merely 
to  quote  the  revised  text,  and  in  others  we  shall  also 
append  some  brief  comments  or  explanations. 

Committee  of  Revision. — The  work  of  revision 
has  been  done  by  the  following  committee :  Joseph 
P.  Remington,  Ph.M.,  chairman;  C.  Lewis  Diehl, 


pRor.  J.  P.  Rbuinoton, 
Chairman  of  the  Committee  of  Revision  of  the  U.  S.  Pharmacopoeia. 

Ph.M.,  first  vice-chairman;  Reynold  Webb  Wilcox, 
M.D.,  second  vice-chairman;  Alfred  R.  L.  Dohme, 
Ph.D.,  secretary;  John  J.  Abel,  M.D.;  Charles  Cas- 
pari,  Jr.,  Ph.G.,  Phar.D.;  Virgil  Coblentz,  Ph.D.; 

♦The  book  is  published  by  P.  Blakiston's  Son  &  Co.  of 
Philadelphia,  contains  767  pages,  and  sells  for  $2.50  in  cloth, 
$3.00  in  sheep,  $3.50  in  flexible  leather,  $4.00  in  sheep,  inter- 
leaved, and  $4.00  in  sheep,  printed  on  one  side  of  the  page. 


N.  S.  Davis,  Jr.,  M.D. ;  Jame3  M.  Good,  Ph.G. 
Willis  G.  Gregory,  M.D.;  Walter  S.  Haines,  M.D. 
Carl  S.  N.  Hallberg,  Ph.G.;  H.  A.  Hare,  M.D. 
Henry  Kraemer,  Ph.D.;  Edward  Kremers,  Ph.D. 
A.  B.  Lyons,  M.D.;  John  Marshall,  M.D. ;  Oscar 
Oldberg,  Phar.D. ;  George  F.  Payne,  M.D. ;  Henry 
H.  Rusby,  M.D. ;  Samuel  P.  Sadtler,  Ph.D. ;  Lucius 
E.    Sayre,    Ph.M.;    Wilbur    L.    Scoville,    Ph.G.; 
Edward  H.  Squibb,  M.D. ;  Alviso  B.  Stevens,  Ph.G ; 
H.  C.  Wood,  M.D. 

Our  Pharmacopoeia  is  worthy  of  pages  of  com- 
mendation, but  we  would  call  especial  attention  to 
one  feature  in  which  it  is  truly  remarkable,  viz.,  its 
comprehensiveness.  The  accuracy  of  detail  leaves 
nothing  essential  in  doubt,  and  it  is  not  even  neces- 
sary for  the  pharmacist  to  consult  other  authorities ; 
the  book  is  in  fact  almost  a  compendium  of  phar- 
macy, chemistry,  and  posology.  While  we  con- 
gratulate ourselves  on  the  great  convenience  of  this 
arrangement,  it  behooves  us  also  to  bear  in  mind 
constantly  that  this  very  thoroughness  will  also 
prove  equally  effective  in  closing  every  loophole  of 
escape  in  case  of  dereliction. 

Purity  Rubric. — The  strength  or  degree  of  purity 
required  for  each  substance  is  (when  possible) 
definitely  stated  in  bold  type  immediately  above  the 
detailed  tests  and  specifications.  This  concise 
declaration,  called  the  Purity  Rubric,  usually  takes 
the  form  of  a  minimum  requirement  and  enables 
one  at  a  glance  to  ascertain  the  quality  demanded 
in  each  specific  case.  After  perusing  a  few  of  those 
clear-cut  declarations,  one  cannot  but  be  struck  by 
the  thought,  "What  an  instrument  this  will  be  in 
the  hands  o-f  the  prosecution!"  In  justice  to  the 
Committee,  however,  it  must  be  stated  that  in  each 
instance  the  market  has  been  thoroughly  canvassed 
in  order  to  determine  what  quality  is  commercially 
available,  and  due  allowance  is  piade  for  the  pres- 
ence of  small  proportions  of  innocuous  impurities. 
In  this  way,  while  still  enforcing  a  high  degree  of 
excellence,  they  have  avoided  the  mistake  of  the 
previous  revision,  where  in  many  instances  the 
authority  of  the  Pharmacopoeia  was  invalidated  by 
unattainable  standards  of  purity.    Would  it  not  be 
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wise  to  overhaul  your  stock,  or  at  least  those  items 
which  are  notably  "uncertain  quantities  ?"  To  illus- 
trate this  scheme  of  the  Purity  Rubric  we  append 

an  example : 

SODII  CHLORIDUM 
Sodium  Chloride 
NaCl=58.06 
Should  contain  when  dried  not  less  than  99  per  cent 
of  pure  Sodium  Chloride. 

Medicinal  vs.  Technical  Quality. — Some  confu- 
sion and  perhaps  injustice  has  resulted  from  legal 
authorities  applying  pharmacopoeial  limitations  or 
specifications  to  substances  sold  for  technical  pur- 
poses. To  obviate  this  in  future  the  Eighth  Revision 
bears  the  following  declaration :  ''The  standards  of 
purity  and  strength  prescribed  in  the  text  of  this 
Pharmacopoeia  are  intended  to  apply  to  substances 
ivhich  are  solely  used  for  medicinal  purposes  an^d 
zvhen  professedly  bought^  sold  and  dispensed  as 
such." 

Drug  Assays. — In  no  feature  has  the  progress 
of  pharmacy  in  the  United  States  become  so 
apparent  as  in  the  matter  of  assay  of  drugs  and 
adjustment  of  extracts,  fluid  extracts,  and  tinctures 
by  content  of  active  principles.  Within  the  memory 
of  many  who  are  still  active  in  the  trade,  the  pro- 
posal to  standardize  drug  extracts  by  assay  was  bit- 
terly attacked  by  both  invective  and  ridicule,  and 
not  the  least  prominent  in  this  role  were  some  phar- 
maceutical manufacturers  and  others  whose  dicta 
carried  great  weight.  While  the  assay  processes 
are  not  by  any  means  all  that  could  be  desired,  still 
the  principle  is  correct,  and  standardized  galenicals 
are  now  generally  recognized  as  a  great  improve- 
ment over  those  which  partake  of  the  natural  vari-. 
ability  of  the  crude  drugs  from  which  they  are 
derived.  In  the  Eighth  Revision  the  following 
assays  appear : 

Aconite. — Drug  0.5  per  cent;  fluid  extract  0.4 
per  cent;  tincture  0.045  per  cent  aconitine. 

Belladonna  Leaves. — Drug  0.35  per  cent;  extract 
1.4  per  cent;  tincture  0.035  per  cent  mydriatic  alka- 
loids. 

Belladonna  Root. — Drug  0.5  per  cent;  fluid 
extract  0.5  per  cent  mydriatic  alkaloids. 

Cinchoni. — Drdg  4  per  cent;  fluid  extract  4  per 
cent;  tincture  0.75  per  cent  anhydrous  ether-solu- 
ble alkaloids. 

Cinchona,  Red. — Drug  5  per  cent  anhydrous  alka- 
loids. 

Coca. — Drug  0.5  per  cent;  fluid  extract  0.5  per 
cent  ether-soluble  alkaloids. 


Colchicum  Corm. — Drug  0.35  per  cent;  extract 
1.4  per  cent  colchicine. 

Colchicum  Seed. — Drug  0.55  per  cent;  fluid 
extract  0.5  per  cent ;  tincture  0.05  per  cent  colchicine. 

Conium. — Drug  0.5  per  cent;  fluid  extract  0.45 
per  cent  coniine. 

Guarana. — Drug  3.5  per  cent;  fluid  extract  .3.5 
per  cent  alkaloids. 

Hydrastis. — Drug  2.5  per  cent;  fluid  extract  2 
per  cent;  tincture  0.4  per  cent  hydrastine. 

Hyoscyamus. — Drug  0.08  per  cent;  extract  0.3 
per  cent;  fluid  extract  0.075  per  cent;  tincture  0.007 
per  cent  mydriatic  alkaloids. 

Ipecac. — Drug  2  per  cent;  fluid  extract  1.75  per 
cent  alkaloids. 

Jalap. — Drug  8  per  cent  total  resin,  and  not  more 
than  1.5  per  cent  ether-soluble  resin. 

Nux  Vomica. — Drug  1.25  per  cent;  extract  5  per 
cent;  fluid  extract  1  per  cent;  tincture  0.1  per  cent 
strychnine. 

Opium. — Drug  9  per  cent;  extract  20  per  cent; 
tincture  and  deodorized  tincture  1.2  to  1.25  per  cent 
crystal  morphine. 

Opium,  Deodorized. — Drug  12  to  12.5  per  cent 
crystal  morphine. 

Physostigma. — Drug  0.15  per  cent;  extract  2  per 
cent;  tincture  0.014  per  cent  ether-soluble  alka- 
loids. 

Pilocarpus. — Drug  0.5  per  cent;  fluid  extract  0.4 
per  cent  alkaloids. 

Scopola. — Drug  0.5  per  cent;  extract  2  per  cent; 
fluid  extract  0.5  per  cent  mydriatic  alkaloids. 

Stramoniuni. — Drug  0.35  per  cent;  extract  1.4 
per  cent;  fluid  extract  0.35  per  cent;  tincture  0.03 
per  cent  mydriatic  alkaloids. 

It  is  understood,  of  course,  that  the  standards  for 
drugs  are  minimum  figures  only  and  intended  to 
protect  the  purchaser.  Theoretically  it  makes  little 
difference  what  quality  of  drug  may  be  used,  as  the 
activity  of  the  derived  extract  or  fluid  is  assured  by 
assay  and  adjustment,  but  in  practice  it  is  found  that 
an  excessive  amount  of  low-grade  drug  produces  a 
heavy  fluid  which  does  not  keep  well  because  loaded 
with  extractive.  Pancreatin  and  pepsin  may  logic- 
ally be  included  in  the  above  list  as  both  these  agents 
are  subjected  to  assay.  Before  concluding  these 
comments  on  assayed  products  it  may  be  pertinent 
to  remind  readers  that  belladonna  plasters  must  now 
assay  not  less  than  0.38  per  cent  nor  more  than 
0.42  per  cent  of  mydriatic  alkaloids.  Are  you  carry- 
ing a  heavy  stock  of  these  plasters   of  unknown 
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ength  and  for  which  you  have  no  guarantee  from  used ;  furthermore,  only  those  products  are  included 

the  manufacturer?  in  which  the  patent-restrictions  have  expired,  or  will 

»  Dosage. — While  there  has  for  many  years  been  shortly  expire,  and  the  substances  are  of  such  nature 

demand  for  doses  in  our  Pharmacopoeia,  they  have  that    their   composition,    identity,    and   purity   can 

not  been  included  through  conservatism  and  because  readily  be  determined.     The  list  is  as  follows : 

«the  obvious  difficulty  of  settling  upon  such  figures 

,,  ,  ,,  4.  ui         -ru     n  -^^  Acetphenetidinum   Phenacetine. 

would  be  generally  acceptable.      Ihe  Committee  a*  *•     :                                       a  .•      • 

-,,,.,,-'.  ^  .  ,  .  Antipyrina    Antipynne. 

has  finally  decided  to  insert  approximate  doses  for  Benzosulphinidum  Saccharin. 

adults ;  this  serves  as  a  protection  and  guide  for  the  Bromoformum   Bromoform. 

pharmacist,  but  throws  upon  the  physician  the  final  Chloralformamidum  Chloralamid. 

responsibility  of  deciding  the  dose  for  the  individual  Guaiacolis    Carbonas Ductal. 

according  to  age,  sex,  and  idiosyncrasy.      This  fea-  Hexamethylenamina    Urotropine. 

.  ,         ,     ,         ^,         r  n       •  11        .-  lodolum    lodol. 

ture    IS    covered    by    the    following    declaration:  Methylthionin*  Hydrochloridum.. 

£That  neither  this  Convention  nor  the  Committee  Methylene  Blue. 

•Revision,  created  by  it,  intends  to  have  these  doses  Sulphonethylmethanum  Trional. 

"regarded  as  obligatory  on  the  physician  or  as  for-  Sulphomethartum    Sulphonal. 

bidding  him  to  exceed  them  ivhenever  in  his  jiidg-  Thymolis   lodidum Aristol. 

ment  this  seems  advisable."     Doses  are  stated  in  The   seventh   revision   contained   only   acetanilid 

terms  of  the  metric  system,  but  approximately  equiv-  and  salol,  and  these  are  of  course  retained, 
alent  ordinary  weights  and  measures  are  inserted  in  ^       Structural  Formula^.— Besides  using,   as  hereto- 
parentheses.                                                                       *   {q^^^  tl^g  ordinary  empirical  formulae,  the  so-called 

Metric  ^^'^/^wi.— Opposition  to  the  metric  system  structural  formulze,  which  show  the  atomic  group- 
still  exists,  and  its  use  is  felt  by  many  to  entail  a  jng  or  arrangement  in  the  body,  are  given  first  place, 
great  deal  of  vexation,  but  the  consensus  of  opinion  j^  very  many  instances  this  is  of  great  convenience 
among  scientific  men  the  world  over  is  overwhelm-  as  it  enables  one  to  classify  the  substance  under  con- 
ingly  in  its  favor,  and  while  its  general  use  may  be  sideration  and  to  determine  certain  of  its  properties, 
delayed  until  the  present  generation  of  physicians  Synonyms.— The  vexed  question  of  synonyms 
and  druggists  shall  pass  away,  it  is  sure  to  prevail  has  been  disposed  of  in  a  very  rational  way.  They 
in  the  end.  Let  us  help  along  the  good  work  if  we  have  been  almost  wholly  obliterated  from  the  text, 
can,  or  at  least  let  us  not  hinder  it.  but  in  the  index  they  are  printed  in  small  type  under 

Atomic  Weights.— As  a  unit  of  comparison  is  the    official    Latin    titles,    and    cross-references    to 

necesary  in  determining  atomic  weights,  and  this  synonyms  are  printed  in  ordinary  type  followed  by 

likewise  in  deciding  molecular  weights,  the  Com-  the  official  Latin  title. 

mittee    has    adopted    the    conservative    course    of  Important  Changes  in  the  Strength  of  Tinctures. 

retaining  "H  =  1"  as  the  unit,  while  waiting  for  _!„  so  far  as  possible  the  recommendation  of  the 

the  chemists  to  settle  the  controversy  over  H  =  1  Brussels'  Conference  as  to  the  strength  of  potent 

or  0  =  16.      This   course   has    the   advantage   of  remedies  has  been  followed,  and  we  now  have  three 

retaining  the  system  hitherto  in  vogue.    The  figures  classes  of  tinctures,  viz. : 

fl*  atomic  weights  of  the  elements  are  those  adopted 

*UTi.             :•           1/-               -i.^                  L1-LJ-        Hfvrw.  POTENT   TINCTURES   OF    10   PER   CENT   STRENGTH. 

the  International  Committee,  published  in  1904. 

'Nomoiclaf lire.— Through    deference    to    custom.  Aconite   (formerly  35%). 

and  more  particularly  to  prevent  possible  mistakes  Belladonna  Leaves  (formerly  15%). 

J.  .*^  y    .      '^  .  .  ,  .  Benzom  Compound  (formerly  12y^yo). 

m  dispensing  prescriptions   for  toxic  substances,    it  Cannabis  Indica   (formerly  15%). 

was  thought  best  to  retain  the  nomenclature  of  pre-  Cantharides    (formerly  5%). 

vious  revisions,  in  which,  for  instance,  certain  end-  Capsicum    (formerly  5%). 

ings  have  become  distinctive  of  certain  classes  of  Colchicum  Seed (formerly  15%). 

substances,  viz.,  glucosides  ending  in  "in"  and  alka-  Digitalis  (formerly  15%). 

loids  in  "7W  Gelsemium    (formerly  15%). 

.  MU5.  in     me.  Hydrastis    (formerly  20%). 

Patented  Products.— \Whi\e  several  "synthetics  Hyoscyamus    (formerly  15%). 

(or  "new  remedies")  in  common  use  by  the  medical  Lobelia (formerly  20%). 

profession  have  been  admitted,  no  trade-names  are  Nux  Vomica  (formerly  10%). 
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Opium    (formerly  10%). 

Opium,  Deodorized (formerly  10%).. 

Physostigma  (formerly  15%). 

Sanguinaria    (formerly  15%). 

Squill   (formerly  15%). 

Stramonium    (formerly  15%). 

Strophanthus    (formerly  5%) . 

Veratrum    (formerly  40%). 

TINCTURES  OF  20  PER  CENT  STRENGTH. 

Calumba    (formerly  10%) . 

Cardamom    (formerly  10%). 

Cinnamon    (formerly  10%). 

Quassia    (formerly  10%). 

Rhubarb     (formerly  10%). 

Serpentaria   (formerly  10%). 

Tolu   (formerly  10%). 

MISCELLANEOUS    TINCTUgES. 

Gambier  Compound    (Catechu   Com- 
pound) 5%  (formerly  10%). 

Kino  5%   (formerly  10%). 

Sweet  Orange  peel  50% (formerly  20%). 

While  one  is  compelled  to  agree  as  to  the  great 
desirability  of  uniformity,  and  while  it  is  easy  to 
remember  that  the  term  "potent"  stands  for  "lo- 
per-cent  tincture,"  still  there  are  some  startling 
changes  revealed  by  the  above  comparisons,  and  it 
behooves  the  pharmacist  to  be  on  his  guard  and  to 
know  that  the  physician  has  been  acquainted  with 
these  changes  in  tincture-strength,  and,  moreover, 
that  he  has  not  forgotten  it  when  writing  prescrip- 
tions. Perhaps  there  is  a  chance  for  a  bit  of  shrewd 
advertising  for  the  pharmacist  in  presenting  to  his 
physicians  a  neatly  printed  card  with  a  statement 
of  these  changes  in  tinctures.  The  concentration  of 
the  two  5-per-cent  tinctures,  catechu  compound 
(U.S. P.,  '90)  and  kino,  was  probably  reduced  in 
hope  of  avoiding  the  tendency  to  gelatinize. 

Animal  Products. — As  was  to  be  expected  from 
the  personnel  of  the  Committee,  rational  views  have 
prevailed  and  our  Pharmacopoeia  lists  Antidiph- 
theric  Serum.  While  not  capable  of  production  by 
the  retail  pharmacist,  it  can  be  tested  by  the  proper 
authorities  at  any  time,  and  certainly  a  remedy  so 
potent  for  either  good  or  harm  should  be  surrounded 
by  every  possible  safeguard.  Two  other  remedies 
of  animal  origin,  which  have  sprung  into  promin- 
ence during  the  past  few  years,  namely.  Desiccated 
Thyroid  Glands  and  Desiccated  Suprarenals,  are 
also  given  recognition  for  the  first  time. 

Essential  Oils. — The  one  particular  feature  upon 
which  our  Pharmacopoeia,  and  in  fact  all  pharma- 
copoeias, has  been  lamentably  weak  is  essential  oils. 


The  specifications  have  been  so  meager  and  so  inac- 
curate as  to  afford  practically  no  protection  to  either 
pharmacist  or  consumer,  and  if  there  ^is  any  one  par- 
ticular field  where  mediocrity  and  sophistication  are 
rampant  it  is  that  of  essential  oils.  It  is  quite 
refreshing  to  turn  to  the  Eighth  Revision  and  see 
Oil  of  Bitter  Almond  assayed  for  benzaldehyde.  Oil 
of  Cajuput  and  Oil  of  Eucalyptus  assayed  for  cineol. 
Oil  of  Cloves  assayed  for  eugenol.  Oil  of  Cinnamon 
for  cinnamic  aldehyde.  Oil  of  Lemon  for  citral,  etc. 
We  confidently  expect  a  marked  improvement  in  the 
quality  of  oils,  and  reputable  producers  of  oils  who 
have  been  striving  for  better  things  will  now  come 
into  their  own. 

Appendix. — It  would  not  be  proper  to  close  this 
preliminary  review  without  mention  of  the  mass  of 
useful  information  intended  for  the  aid  of  the  phar- 
macist, which  is  included  in  the  appendix.  Numerous 
"conversion,"  "equivalent"  and  other  tables  are 
given,  and  no  pains  have  been  spared  to  make  all 
*  formulae,  tests,  and  processes  so  clear  that  even  a 
tyro  may  not  go  astray.  The  subjects  have  been 
systematized,  the  list  of  reagents  enlarged,  some 
tests  which  were  found  unsatisfactory  have  been 
replaced  by  others  (as  in  case  of  the  arsenic  test), 
and  the  tables  of  elements  and  principal  pharma- 
copoeial  chemicals  have  been  revised  to  correspond 
with  the  figures  for  the  elements  adopted  by  the 
International  Committee  on  Atomic  Weights.  One 
change  which  is  liable  to  be  overlooked,  but  which 
deserves  the  highest  commendation,  is  the  adoption 
of  the  new  standard  temperature  for  optical  rota- 
tion and  specific  gravity  of  25°  C.  (77°  F.), 
expressed  as  |^g  It  requires  little  experience 
to  demonstrate  how  much  more  convenient  it  is  to 
determine  specific  gravities  at  25°  C.  than  on  the 
basis  of  15°  C. 

One  hundred  and  fifty-one  official  articles  have 
been  deleted  and  117  new  ones  have  been  intro- 
duced. Surely  no  body  of  men  have  ever  labored 
more  unselfishly  or  with  greater  singleness  of  pur- 
pose than  our  Committee  on  Revision,  and  wc 
believe  that  this  New  Pharmacopoeia  is  worthy  of 
the  pains  bestowed  upon  it.  Let  us  now,  one  and 
all,  do  all  that  lies  in  our  power  to  sustain  it  and 
encourage  its  rapid  adoption. 

[Note  by  the  Editors.— The  succeeding  instalments  of  this 
commentary,  beginning  with  the  next  Bulletin,  will  deal  with 
the  subject  matter  of  the  Pharmacopoeia  in  detail,  article  by 
article.] 


A   BIG   BUFFALO  STORE. 

at  of   the  Cahoon-Lyon   Drug  Company  —  Owned   by  an    Eastern   Group   of  Dru^-store  Capitalists 
Whose  Operations  are  Briefly  Mentioned — Description  of  the  Store  Itself — Its 
Aggressive  Manager,  and  His  Advertising  and  Business  Ideas. 

By  HARRY  B.  MASON. 


There  is 

A  GROUP  OF  DRUG-STORE  CAPITALISTS 

Jn  the  Eastern  States  whose  operations  are  annually 
icreasing.  In  Providence  is  the  Hall  &  Lyon  Co., 
rith  four  stores  in  the  home  city,  and  with  two 
others  in  the  Massachusetts  towns  of  Worcester  and 
'^altham,  making  six  large  places  in  all.  Then 
lere  is  in  Brooklyn  the  Bolton  Drug  Co.,  with  five 
tores,  and  in  New  York  City  the  William  B.  Riker 
Son  Co.,  with  a  couple  more :  these  two  corpora- 
tions have  recently  consolidated.  In  Boston  is  the 
Jaynes  Drug  Co.,  with  four  stores.  Finally,  a  large 
establishment  was  created  in  Buffalo  a  little  over  a 
year  ago  under  the  name  of  the  Cahoon-Lyon  Drug 
Co.  It  should  be  understood  that  all  of  these  several 
corporations  are  distinctly  separate  entities,  and  that 
no  actual  combination  exists  between  them ;  and  yet 
the  same  capitalists  are  represented  in  differing 
degrees  in  them  all. 

It  is  the  recently  established  Buffalo  pharmacy 
which  is  to  be  made  the  subject  of  this  particular 
sketch;  and  at  the  very  outset  it  is  interesting  to 
note  the  personnel  of  the  Cahoon-Lyon  Drug  Co. 
George  C.  Lyon;  of  the  Hall  &  Lyon  Co.  in  Provi- 
dence, is  president  of  the  company ;  Wm.  C.  Bolton, 
of  the  Brooklyn  combination,  is  vice-president; 
Edward  D.  Cahoon,  treasurer  of  the  Wm.  B.  Riker 
&  Son  Co.,  is  also  treasurer  of  the  Buffalo  corpora- 
tion; while  Edwin  P.  Dodge,  formerly  general  man- 
ager of  the  Hall  &  Lyon  Co.,  and  still  its  vice-presi- 
dent, is  secretary  and  manager  of  the  new  company. 
The  board  of  directors  comprises  the  foregoing 
men,  together  with  Charles  P.  Jaynes,  president  of 
the  Jaynes  Drug  Co.  in  Boston ;  A.  H.  Cosden,  sec- 
retary of  the  Wm.  B.  Riker  &  Son  Co.  in  New  York ; 
and  L.  K.  Liggett,  secretary  and  general  manager 
of  the  United  Drug  Co.  The  latter  name  suggests 
the  statement  here  that  this  same  group  of  capitalists 
is  also  vitally  represented  in  the  United  Drug  Co., 
whose  laboratory,  as  everybody  knows,  is  located 
in  Boston,  and  whose  products,  called  the  "Rexall" 


remedies,  are  sold  in  each  city  by  the  accredited 
agent  and  stockholder  of  the  corporation. 

HOW  THE  BUFFALO  STORE  CAME  TO  BE  OPENED. 

The  Buffalo  store  was  established  under  rather 
peculiar  conditions.     It  appears  that  Mr.  Cahoon, 


(1)  The  Cahoon-Lyon  Drug  Co.,  of  Buffalo,  is  located  in  this  four-story 
building  at  819  Main  Street,  right  in  the  heart  of  the  retail  shopping  district. 
It  will  be  Men  that  double-story  show  windows  are  used  for  the  display  of 
goods. 

Mr.  Lyon,  and  Mr.  Liggett  were  on  a  pleasure  trip 
to  Buffalo  in  the  fall  of  1903.  As  they  were  driven 
about  the  streets  in  an  open  carriage,  they  were  not 
able  completely  to  divorce  business  from  pleasure, 
and,  men  of  wide  experience  and  quick  observation 
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as  they  were,  they  found  it  impossible  not  to  note 
the  business  conditions  in  Buffalo,  particularly  with 
reference  to  the  retail  drug  trade.  Fancying  that 
there  was  an  excellent  opportunity  for  the  establish- 
ment of  a  large  and  aggressive  store  in  a  prominent 
location  on  Main  Street,  and  recalling  at  the  same 
moment  that  it  had  previously  been  found  impossible 


(3)  This  view  of  the  salesroom  was  taken  from  the  front  entrance,  and 
shows  the  pharmacy  decorated  for  the  opening  day  a  year  or  so  ago.  Gal- 
leries run  along  on  both  sides,  while  a  mezzanine  balcony,  used  for  the 
ofiftces,  is  seen  a  little  farther  down  the  store.  The  room  is  201  feet  deep  and 
runs  through  from  Main  to  Washington  Streets. 

to  secure  a  satisfactory  "Rexall"  agency  in  Buffalo, 
the  three  men  instantly  made  up  their  minds  to  open 
a  store  at  the  earliest  possible  date.  A  four  story 
building  at  319  Main  Street,  a  block  or  so  from  the 
Iroquois  Hotel,  and  in  the  very  center  of  the  retail 
shopping  district,  was  at  once  rented,  although  the 
conditions  were  such  that  it  could  not  be  occupied 
by  the  new  tenants  until  spring. 

Mr,  Dodge,  then  the  general  manager  of  the  Hall 
&  Lyon  Co.,  was  offered  the  management  of  the 
business,  and  the  Cahooii-Lyon  Drug  Co.  opened  its 
doors  to  the  public  in  the  spring  of  1904.  The  store 
was  beautifully  decorated  for  the  occasion,  and  it 
happens  that  all  of  our  illustrations  are  made  from 
photographs  taken  at  the  time,  showing  the  estab- 
lishment in  gala  attire.  The  business  started  out 
under  full  sail,  paid  expenses  almost  from  the  start, 
and  has  in  a  little  over  a  year  become  one  of  the 
most  profitable  pharmacies  in  the  country. 

MANAGER  DODGE  HIMSELF. 

Edwin  P.  Dodge  was  well  fitted  by  training  and 
temperament  to  undertake  the  task  of  organizing 


and  establishing  so  large  a  .  business.  He  had 
entered  one  of  the  Providence  stores  of  the  Hall  & 
Lyon  Co.  as  a  boy  early  in  life,  and'  from  that  hum- 
ble position  had  quickly  worked  up  to  become  Mr. 
Lyon's  right-hand  man.  He  is  probably  not  over 
33  or  34:  years  old.  A  nervous,  aggressive,  shrewd, 
resourceful  man,  his  brain  is  constantly  at  work,  and 
he  is  always  scheming  up  something  in  the  way  of 
progress  and  advancement.  His  efforts  are  capably 
supplemented  by  Mr.  Arthur  M.  Kelsey,  who  serves 
as  the  floor  manager  of  the  Buffalo  corporation,  and 
who  has  charge  of  things  in  Mr.  Dodge's  absence. 
Like  Mr.  Dodge,  Mr.  Kelsey  grew  up  in  the  Hall  & 
Lyon  Co.,  and  has  been  well  trained  in  the  conduct 
of  the  retail  business  on  a  large  scale. 

The  Cahoon-Lyon  Drug  Co.  has  a  capitalization 
of  $75,000.  A  stock  is  carried  ranging  from  $40,- 
000  to  $50,000.  Twenty-eight  people  are  employed 
in  the  store,  and  there  are  18  floor  salesmen.  Women 
are  used  principally  behind  the  counters  devoted  to 
toilet  goods,  leather  goods,  confectionery,  and  the 
like.  The  cash  register  system  is  used  instead  of 
cash  carriers  or  cashiers,  and  something  like  $3500 
worth  of  the  instruments  are  utilized.     The  sales- 
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(3)  Here  we  have  the  cigar  department,  the  first  counter  at  the  left  as 
we  enter  on  Main  Street. 

room  is  27  feet  wide  and  201  feet  long,  and  extends 
through  from  Main  to  Washington  Streets.  There 
are  entrances  on  both  thoroughfares,  and  it  is  for 
this  reason  that  it  was  thought  impracticable  to  use 
the  cashier  system. 

DESCRIPTION  OF  THE  STORE. 

Now  let  us  take  a  hurried  glance  at  the  store :    It 
will  be  seen  from  the  first  illustration  that  there  are 
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fouble  story  show  windows  in  front,  and  this  sug- 
gests the  explanation  that  about  half  of  the  sales- 
room is  of  double  story  height,  being  36  feet  from 
floor  to  ceiling.  As  we  enter  the  door,  we  observe 
d  gallery  on  both  sides  of  the  room  providing  for 
access  to  the  upper  shelves,  and  down  about  half- 
way we  see  a  mezzanine  balcony  running  across  the 
store  and  occupied  by  the  office  force.  It  is  up  here 
in  this  eyrie  that  Mr.  Dodge  has  his  desk,  and  he 
thus  commands  a  thorough  view  of  the  salesroom 
while  exempt  from  interruption  and  annoyance. 
The  galleries  and  the  balcony  are  suggested  in  the 
second  illustration:  the  nature  of  the  engraving  is 
such  that  ihey  are  not  very  clearly  portrayed. 

Standing  as  we  are  now,  at  the  entrance  on  Main 
Street,  and  still  glancing  at  the  second  illustration, 
we  see  that  the  cigar  department  is  the  firsfon  the 
left  hand,  and  we  shall  get  a  better  view  of  it  now 
it  we  consult  the  third  engraving.  Beyond  the  cigar 
department  is  the  cashier's  desk  for  the  sale  of  soda 
checks,  and  next  in  turn  comes  the  soda  fountain, 
seen  in  detail  in  the  fourth  illustration.     The  foun- 


(4)  This  soda  fouutain  is  au  "  Innovation  "  and  occupies  82  feet  of  space. 
The  soda  equipment  is  a  very  beautiful  one. 

uiin  is  a  handsome  "Innovation,"  represents  a  large 
investment,  and  occupies  32  feet  of  space. 

When  we  have  reached  the  end  of  the  soda  foun- 
tain we  are  about  half-way  down  the  room,  and 
here  we  find  an  elevator  leading  up  to  the  office  on 
the  mezzanine  balcony,  and  also  to  the  other  floors 
of  the  building.  The  right  side  of  this  first  half  of 
the  salesroom,  to  be  seen  in  the  second  illustration, 
is  devoted  to  candy,  leather  goods,  perfumes,  and 
to  a  rather  unique  department  in  the  drug  business. 


that  used  for  the  sale  of  women's  pocketbooks,  hand- 
bags, purses,  men's  cigar  and  match  cases,  women's 
side  and  back  combs,  and  many  other  little  novelties 
of  the  same  description. 


THE  DRUG  DEPARTMENTS. 


Standing  opposite  the  elevator  entrance,  half-way 
down  the  room,  and  glancing  at  the  rear  of  the 


•i  iiii^  »iiu»«  tlie  •liexall"  and  propiitUiiy  article  department, 
1  at.  I  on  the  right  side  of  the  lower  half  of  the  room.  Opposite  here 
arc  tlu'  liquor  and  physicians'  supply  departments. 

establi>luneiil,  we  see  on  the  right  the  large  stock 
of .  proprietary  articles  and  "Rexall"  remedies  shown 
in  our  fifth  illustration.  At  the  left  are  the  two 
departments  devoted  respectively  to  liquors  and  to 
physicians'  supplies  and  surgical  goods,  while  at  the 
very  end  of  the  room  is  the  prescription  department, 
as  we  may  observe  from  the  last  illustration.  It  will 
strike  many  readers  as  rather  odd  that  the  strictly 
drug  departments — those  representing  drugs,  pro- 
prietary articles,  physicians'  supplies,  surgical  goods, 
and  prescriptions — are  thus  all  seen  to  be  located  in 
the  lower  half  of  the  salesroom.  The  idea  is  to 
have  strictly  drug  customers  walk  down  through 
the  establishment  in  order  to  have  their  wants  sup- 
plied, and  then  walk  back  again  in  going  out. 
Thus  they  are  brought  in  contact  with  an  enticing 
array  of  side  lines  well  displayed  and  calculated  to 
enlist  their  patronage. 

DISPLAY   AND  ADVERTISING    METHODS. 

And  this  suggests  the  statement  that  display  is 
one  of  the  chief  features  of  the  Cahoon-Lyon  estab- 
lishment.     Goods    are    attractively    shown    every- 
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where;  they  always  and  uniformly  bear  price  labels,; 
and  every  sign  and'  price  card  used  in  the  whole 
place  is  yellow  and  black — yellow  cardboard  and 
black  ink.  This  yellow  and  black  combination  is  also 
to  be  seen  on  the  large  signs  placed  on  the  building 
outside,  and  it  results  in  the  emphasis  which  always 
comes  from  artful  repetition.  Two  of  the  signs  on 
the  outside  of  the  building  bear  the  following 
legends :  "We  save  you  from  25  to  33  1/3  per 
cent,"  and  "We  stand  between  you  and  high  prices." 
A  clever  notion  is  that  represented  in  a  bulletin 
board  opposite  the  elevator  entrance  half-way  down 
the  store.  This  board  is  of  the  customary  black- 
board construction,  and  is  placed  around  three  sides 


(6)  The  prescription  department  is  located  at  the  very  end  of  the  room, 
and  may  be  entered  from  Washington  Street  in  the  rear.  It  will  be  seen 
from  the  construction  that  the  four  dispensers  enjoy  seclusion  and  quiet  for 
their  operations. 

of  a  large  column  supporting  the  second  story.  At 
the  top  on  all  sides  is  the  printed  legend :  "Bulletin 
Board,"  and  then  special  offerings  or  particular 
announcements  are  printed  in  chalk  every  morning. 
The  board  is  in  so  conspicuous  a  place  that  people 
could  scarcely  avoid  seeing  it  if  they  wanted  to, 
while  the  announcements  are  made  so  interesting 
that  they  are  read  almost  unconsciously.  One 
morning  the  board  will  instruct  you  to  "Stop — 
What  Have  You  Forgotten?"  Another  time  it  will 
say :  "Don't  Cough — Rexall  Cherry  Juice  Cures  or 
Your  Motley  Back.  2^,  4^,  8p  cents."  The  chief 
use  of  the  bulletin  board,  however,  is  to  report  spe- 
cial offerings  that  are  being  made  for  the  day.  In 
Buffalo  every  large  retail  store,  whatever  be  the 
line  of  goods  represented,  has  Friday  bargain  sales 


every  week;  and  the  three  or  four  chief  down-town  1 
pharmacies  are  drawn  into  this  vortex. 

MR.   dodge's  ideas  OF  ADVERTISING. 

As  has  already  been  suggested,  Mr.  Dodge  is  a 
man  of  ideas.  He  is  firmly  of  the  conviction  that  I 
advertising  is  what  develops  your  business.  And 
he  ought  to  know  what  he  is  talking  about.  In  a 
little  over  a  year  he  has  created  a  business  from  the  1 
ground  up  which  now  probably  represents  a  trade 
of  several  hundred  dollars  a  day.  Here  are  his  three 
advertising  rules:  (1)  You  must  know  what  to 
advertise;  (2)  you  must  know  when  to  advertise; 
(3)  and  then,  when  you  have  drawn  the  people  into 
your  store,  you  must  "deliver  the  goods" — you  must 
give  them  exactly  what  you  have  promised  and  not 
permit  them  to  be  disappointed  in  the  least.  There 
must  be  no  deception — no  fake  sales  of  20-cent  tooth 
brushes  marked  down  to  24! 

Mr.  Dodge  advertises  only  when  he  has  some- 
thing to  say,  particularly  on  Thursday  for  the 
weekly  bargain  sales  on  Friday.  He  does  not 
believe,  so  far  as  newspaper  advertising  is  con- 
cerned, in  contracting  for  the  same  amount  of  space 
regularly.  "Never  buy  newspaper  space  and  then 
try  to  keep  it  filled,"  is  one  of  his  cardinal  principles. 
He  may  use  a  full  page  to-day  and  pay  $250  for  it, 
as  he  has  done  quite  frequently  during  the  past  year, 
but  to-morrow  or  next  week  he  may  use  an  eighth  of 
a  page.  When  he  has  something  to  say  to  the  people 
he  says  it.  Otherwise  he  remains  silent  or  says  but 
little. 

NO   COMMISSIONS   PAID   TO    CLERKS. 

The  store  is  open  from  7  to  11.30  on  week-days, 
and  on  Sundays  from  10  a.m.  to  10  p.m.  The 
twenty-eight  clerks  work  in  two  shifts,  so  that  dur- 
ing the  busiest  hours  of  the  day  all  employees  are  on 
duty.  Unusually  good  wages  are  paid  to  the  regis- 
tered men  and  to  the  counter  salesmen,  but  no  con- 
tinuous commissions  are  given  on  any  particular 
line  of  goods  in  which  the  company  is  especially 
interested.  Possibly,  in  order  to  make  a  strong 
drive  on  something  for  a  day  or  a  week,  a  commis- 
sion will  be  offered  to  a  number  of  the  salesmen  on 
that  one  article,  but  in  general  Mr.  Dodge  does  not 
believe  in  pushing  your  own  line  of  specialties  offen- 
sively. People  are  likely  to  be  dissatisfied — and  this 
is  an  end  devoutly  to  be  avoided !  "A  satisfied  cus- 
tomer is  the  best  advertisement  any  store  can  pos- 
sibly have!" 


AROUND  THE  CAMP=FIRE. 

Number  of  Errors  that  Turned  Out  Happily — A  Joke  on  a  Gypsy  Chief — Some  Apprenticeship  Pranks 
—  The  Funny  Things  Customers  Ask  for  Over  the  Counter. 


Mr.  Ernest  Clegg,  now  a  foreman  in  the  Cana- 
lian  laboratory  of  Parke,  Davis  &  Co.,  but  earlier 
a  clerk  in  several  pharmacies  in  England,  the  land 
of  his  birth,  contributes  a  number  of  incidents  of 
British  origin: 

I  OXALIC  ACID  AS  A  BLOOD  PURIFIER ! 

I  My  father,  who  was  an  English  "chemist,"  gave 
fe  this  maxim  the  day  I  left  him :  "Always  look 
t  a  bottle  before  you  take  it  down,  and  also  when 
^  ou  put  it  on  the  shelf  again,"  but  I  have  found 
that  even  that  advice  is  not  sufficient,  and  would 
like  to  add :  "Put  the  bottle  away  as  soon  as  you 
are  through  with  it."  The  following  incident  proves 
the  wisdom  of  this. 

In  Kendal,  in  the  north  of  England,  blood  mix- 
tures will  sell  at  the  rate  of  two  or  three  bottles  per 
day,  in  the  spring  and  fall.  We  had,  therefore,  put 
e  up,  under  our  own  label,  composed  of  potas- 
sium iodide,  sarsaparilla  compound,  and  spirits  of 
chloroform.  On  one  occasion  I  had  started  to  fill 
a  dozen  bottles,  having  them  all  in  a  row  on  the 
counter,  and  had  weighed  out  the  potassium  iodide 
into  two  bottles,  when  several  customers  came  in 
and  I  had  to  leave  the  blood  mixture  to  attend  to 
their  requirements.  When  I  returned,  I  weighed 
out  the  potassium  iodide  and  added  it  to  the  remain- 
ing bottles,  corked  them  all,  shook  them,  but  the 
salt  would  not  go!  I  added  the  sarsaparilla  com- 
pound, but  it  was  still  there.  I  then  added  the 
chloroform  and  filled  the  bottles  up  with  water,  but 
the  potassium  iodide  was  still  there!  I  had  never 
known  this  to  happen  before,  so  I  decided  there  must 
be  something  wrong,  and  began  to  look  over  the 
whole  thing  again.  Then  I  discovered  that  while 
I  had  been  at  the  counter  the  proprietor  of  the  store 
had  had  a  call  for  one  ounce  of  oxalic  acid.  He  had 
pushed  my  bottle  to  the  back  of  the  dispensing 
counter,  and  placed  his  (the  same  style  bottle)  where 
mine  had  stood.  It  was  a  lesson  to  me.  One  bottle 
of  the  blood  mixture  had  been  sold  in  the  meantime, 
but  fortunately  it  was  one  of  the  two  which  I  had 
correctly  filled  before  waiting  on  the  customers. 


TWENTY-FiVE   GRAINS  OF  CAFFEINE   CITRATE 
AT  A  DOSE. 

One  day  a  prescription  was  brought  in  the  store 
calling  for  ten  grains  of  caffeine  citrate  (one  dose 
for  a  headache).  We  had  not  a  grain  in  the  place, 
and  Mr.  H.  sent  the  messenger  to  the  nearest  store 
and  told  him  to  get  25  grains.  When  he  returned 
the  clerk  emptied  the  entire  lot  into  the  bottle,  and 
went  home  to  dinner.  When  he  came  back  Mr.  H. 
asked  where  he  had  put  the  remainder  of  the  caf- 
feine citrate.  Tableu!  The  patient  was  a  minis- 
ter's wife,  and  when  she  entered  the  store  the  same 
night,  the  clerk  decided  that  his  career  as  a  chemist 
was  closed  forever.  She  came  in,  however,  for 
another  bottle,  exactly  like  the  one  she  had  received 
in  the  morning,  as  "it  was  ideal,"  but  she  did  not 
get  it! 

AN  OPIUM  INCIDENT. 

We  had  one  customer,  whose  wife  was  an  opium 
drinker,  and  he  had  signed  five  years  before  for  the 
first  lot;  the  last  lot,  however,  he  had  put  down  his 
own  throat,  and  was  found  in  a  field  near  the  river, 
dead.  Our  tincture  of  laudanum  label  was  on  the 
bottle  in  his  pocket.  He  had,  evidently,  been  in  the 
river,  and  the  noble  jury  thought  he  had  tried  to 
drown  himself.  Mr.  H.,  my  employer,  produced 
the  poison  book,  five  years  old,  arid  no  more  was 
said,  but  it  certainly  appeared  to  me  that  he  had 
taken  the  opium  and  then  regretted  it,  and  had  tried 
to  keep  awake  by  walking  in  the  river,  but  had 
finally  succumbed. 

A  PRACTICAL  JOKE. 

Twice  a  year  in  Brigg,  England,  we  had  a  horse 
fair  lasting  three  days,  and  at  such  times  a  lot  of 
gypsies  came  to  town,  who  would  visit  the  store 
two  or  three  times  a  week  for  a  pennyworth  each 
of  metallic  mercury  and  nitric  acid,  total  sale  4  cents. 
On  one  occasion,  one  of  these  gentlemen  paid  us  a 
visit,  and,  being  attracted  by  the  old  hand  pill 
machine,  came  over  to  where  I  was  working,  and 
made  many  inquiries  regarding  the  manufacture  of 
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the  pills  and  looked  wistfully  at  them.  I  was  work- 
ing on  a  double-strength  five-grain  pill  antibilious, 
and  the  temptation  was  too  great  to  resist.  I 
informed  his  majesty  that  they  were  special  blood 
purifying  pills,  three  being  a  mild  dose  and  four  a 
good  one.  I  then,  purposely,  left  the  counter.  In 
a  twinkling  he  had  helped  himself  to  a  number  of 
them.  During  the  next  two  days  he  called  fre- 
quently at  the  store,  and  I  had  often  to  slip  into  the 
back  room  while  the  manager  informed  him  that 
the  young  man  who  had  made  the  pills  was  busy 
just  now,  while  for  two  evenings  I  enjoyed  the 
"quiet"  of  my  own  fireside. 

FOOLS  RUSH  in! 

.  In  looking  over  "Squire's  Companion"  one  day 
oijr  junior  apprentice  found  some  formulas  for 
colored  fires.  He  pounded  the  potassium  nitrate, 
sulphur,  and  strontium  nitrate  together  for  several 
minutes,  without  the  least  sign  of  fear,  and  was 
disgusted  to  find  it  refused  to  burn.  (Luckily,  the 
strontium  was  damp.)  He  immediately  transferred 
it  to  the  oven,  and  completely  forgot  about  it,  but 
when  Mrs.  B.  went  to  bake  next  morning  she  found 
that  she  could  not  do  so  until  a  new  catch  was  placed 
on  the  oven  door. 

A   LUCKY    CLERK. 

A  very  serious  and  almost  miraculous  thing  hap- 
pened in  a  store  I  was  in  for  a  time.  A  very  pretty 
girl  came  in  the  store  one  day  to  purchase  ten 
ounces  of  lime  water.  The  clerk  who  waited  upon 
her  was  much  attracted  by  her  beauty — so  much  so 
that  he  did  not  pay  proper  attention  to  his  work. 
He  handed  her  the  parcel,  and  she  departed.  In  five 
minutes  the  proprietor  of  the  store  came  in,  and  his 
first  remark  was  :  "Hello,  who  has  had  the  solution 
of  lead  bottle?"  No  one  had.  He  insisted,  however, 
that  some  one  must  have  had  it,  as  the  contents  of 
the  bottle  had  been  reduced  by  half  a  pound.  There 
was  a  smothered  exclamation  from  the  clerk,  and 
then  the  awful  discovery  was  made  that  he  had  sold 
liquid  plumbi  instead  of  liquid  calcis  to  the  young 
lady  he  had  so  much  admired!  The  twO'  bottles 
were,  at  that  time,  kept  side  by  side  on  the  shelf. 
She  was  a  stranger  in  town,  and  there  was  no  way 
of  ascertaining  whom  she  was  and  rectifying  the 
mistake.  In  great  dismay  he  turned  and  walked 
to  the  door,  when  who  should  walk  past  but  the 
young  lady  in  question,  contentedly  carrying  the 
liquid  plumbi  in  her  hand !     His  first  desire  was  to 


grab  the  bottle,  but,  restraining  himself,  he  regained 
it  by  saying  that  it  required  to  be  filtered.  The 
relief  on  that  man's  face  was  worth  seeing! 

APPRENTICESHIP    PRANKS. 

A  British  "chemist"  who  modestly  signs  himself 
"Englander,"  sends  along  some  reminiscences  of  his 
apprenticeship  career  when  he  was  a  bold,  bad  boy : 

From  several  points  of  view  the  easiest  days  I 
spent  in  the  drug  business  were  during  my  appren- 
ticeship. When  I  started,  I  found  out  fairly  quickly 
that  it  wasn't  all  honey.  I  met  at  the  shop  the  other 
apprentice,  who  grasped  the  first  opportunity  he  had 
to  show  me  with  copious  explanation  how  certain 
jobs  had  to  be  done.  I  didn't  tumble  to  it  at  the 
time,  but  I  soon  found  out  quite  enough  to  convince 
me  that  he  was  only  too  pleased  to  get  rid  of  all 
these  jobs,  as  they  were  the  dirty  ones!  However, 
we  got  on  extremely  well;  he  was  a  practical  joker 
to  some  degree,  and  I,  so  as  not  to  get  left,  retaliated. 
And  there  were  warm  times! 

We  two  tyros  were  pretty  keen  competitors,  an4 
had,  when  so  placed,  record-breaking  matches  of 
different  kinds,  as  for  instance  we  would  see  who 
was  the  best  man  at  putting  up  one  dozen  pills 
labeled  and  wrapped,  etc.,  etc.  Then,  when  nobody 
was  about,  we  would  have  wrestling  encounters 
and  first-hat-off  rounds.  One  particular  afternoon 
thfe  boss  was  out  of  the  way  for  two  hours  on 
special  business,  and  we  decided  to  have  a  football 
match.  Accordingly  we  cleared  away  behind  the 
counter  and  started  in  strenuously.  We  had  played 
two  games  and  were  about  the  rubber,  and  we  had 
also  congratulated  ourselves  upon  the  success  of 
our  entertainment,  when — well,  didst  ever  hear  that 
nemesis  overtakes  the  boastful?  At  this  moment 
my  opponent,  giving  the  small  ball  we  were  play- 
ing with  a  vigorous  kick,  made  the  ball  encounter 
a  fine  cut-glass  lozenge  vase,  which  of  course  was 
smashed  to  atoms  when  it  fell ! 

I  must  draw  a  curtain  over  the  rest  of  the  scene, 
but  before  doing  so  I  shall  give  credit  where  it  is 
due.  My  friend,  grasping  the  situation,  told  me 
that  as  he  had  been  the  means  of  breaking  the  vase 
he  was  going  to  "stand  the  racket."  If  I  was  ques- 
tioned I  was  to  know  nothing.  Very  wise  that, 
when  I  analyzed  it!  I  heard  nothing  more  about 
the  incident  until,  one  day,  I  questioned  him  about 
the  affair,  and  he  said  he  had  confessed  boldly  that 
in  handing  out  change  one  day  to  a  man  who  was 
in   a  hurry  he  had   accidentally  nudged   the   vase 
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over !  How  the  yam  "washed  down"  with  the  boss 
I  failed  to  see,  but  I  was  not  disposed  to  make  any 
investigation. 


n 


THE  THINGS  SOME  PEOPLE  ASK  FOR. 


An  unknown  contributor  to  the  Camp-fire  relates 
a  number  of  occurrences  showing  how  unconsciously 
humorous  people  sometimes  are  in  asking  the  drug- 
gist for  articles  over  the  counter : 

Many  of  the  unusual  things  that  happen  with  us 
are  incidents  occurring  in  connection  with  our  col- 
ored customers.  To-day  I  was  called  to  the  tele- 
phone by  a  dusky  belle  who  wanted  a  box  of  anti- 
phlogistine,  and  this  called  to  my  mind  a  couple  of 
things  that  happened  some  years  ago.  I  was  junior 
clerk  at  the  time,  and  one  of  the  requests  that  amused 
me  very  much  was  when  a  colored  lady  of  ebony 
tint  came  into  the  store  one  day  and  asked  for  "pink 


pills  for  pale  people."  On  another  occasion  a  son  of 
the  South  walked  into  the  store  and  demanded  some 
"flesh  cullud  coat  plastah."  This  was  rather  a  diffi- 
cult want  to  supply,  and  I  came  near  asking  the 
inquirer  whether  he  wanted  black  or  pink,  but  on  sec- 
ond thought  saved  the  day  by  the  clever  device  of 
giving  him  a  package  of  assorted  colors. 

One  day,  while  I  was  out  of  the  store,  a  damsel 
about  35  came  in  and  asked  the  "boy"  for  some 
nipple  shields  for  her  sister.  There  was  a  box 
labeled  "nipple  shields"  in  a  drawer,  but  some  fiViger- 
cots  had  been  put  in  there  for  want  of  a  better  place, 
and  I  came  back  in  the  store  just  in  time  to  see  the 
"boy"  trying  to  sell  these  to  her.  As  I  walked  behind 
the  counter  I  heard  her  remark  innocently :  "Why, 
they  must  be  for  a  cow — they  are  so  large."  I  made 
a  dive  for  the  back  room,  had  a  suppressed  laugh, 
and  then  came  out  and  sold  the  madam  what  she 
wanted. 


TALKS  TO  THE  BOY. 


••Old   Ike"  Advertises   for 
First  Talk: 


i 


I. 


Old  Ike  had  advertised  for  a  boy.  The  ad.  cost 
him  a  quarter,  and  it  was  the  first  large  chunk  of 
money  he  had  ever  let  go  of  for  advertising  in  the 
local  paper.  That  small  portion  of  the  world  that 
read  the  "Banner"  now  knew  that  Isaac  needed 
help.  But  he  shouldn't  have  thrown  a  brick  at  the 
profession.  "A  bright,  intelligent  boy,"  indeed! 
None  but  a  bright,  intelligent  boy  could  learn  the 
drug  business. 

"No  salary  the  first  year."  Of  course  that  was 
nothing.  The  work  was  light.  "We  don't  expect 
nothing  of  a  kid  the  first  year,"  our  friend  Isaac 
was  wont  to  say,  "and  we  usually  get  a  darned  sight 
less'n  we  expect." 

One  who  did  it  with  his  little  hatchet."  Now 
iL  must  be  admitted  that  the  meaning  of  this 
phrase  was  shrouded  in  obscurity.  Had  it  been 
"one  with  a  cross-eyed  father,"  "one  who  doesn't 
like  to  go  to  school."  or  "one  who  slides  down  hill 
on  his  stomach,"  the  matter  would  have  had  less 


a    Boy — His   Original    Method    of  Selecting  One  from  the  Applicants — The 
On  Truthfulness  —  Others  to   Follow   in  Succeeding  Issues  — 
Homely  Humor  Combined  with  Sound  Sense. 

By  ARTHUR  L.  BUZZELL. 

resemblance  to  Egypt's  night.  But  "one  who  did 
it  with  his  little  hatchet!"  Well,  every  one  knew 
that  Isaac  Faber  was  a  very  peculiar  man,  and 
every  one  had  long  since  ceased  trying  to  under- 
stand him. 

The  first  applicant  was  little  Johnnie  Wells — 
black  as  tan.  He  came,  he  said,  "to  see  about  that 
adver — tise — ment  in  the  paper." 

"I  paid  for  that,"  said  Old  Ike,  notwithstanding 
that  he  well  knew  the  boy's  meaning. 

"I  know,"  said  Johnnie,  "but  you  said  sump'n 
'bout  wantin'  a  boy." 

"Yes,  about  a  lx>y.  You  think  you're  that  boy, 
eh?  Well,  we'll  see.  If  my  memory  serves  me 
right,  it  was  you  who  threw  that  snowball." 

Now  the  winter  before  Johnnie  had  hit  him 
squarely  in  the  face  with  a  snowball,  and  the  target 
had  recovered  eyesight  just  soon  enough  to  see 
the  projector  dodge  around  the  corner.  Neither 
had  forgotten,  though  Johnnie  had  forgiven  the 
attack. 
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"Did  you  throw  that  snowball?"  Old  Ike 
demanded,  abruptly. 

"No,  sir,"  said  Johnnie,  quickly.  In  the  rush 
that  ensued  Johnnie  solved  the  race  problem  by 
about  two  feet. 

The  next  aspirant  was  Michael  Finn.  He 
wanted  the  job,  he  said.  Old  Ike  lowered  his  paper 
and  stared  at  him  over  his  glasses  for  fully  two 
minutes;  then  he  laid  down  the  paper,  took  off  his 
glasses,  and  stared  again. 

"Did  you  ever  have  the  measles,"  he  asked, 
mildly. 

"No,  sir." 
~    "Nor  hydrophobia,  nor  delirium  tremens?" 

"No,  sir." 

"Nor  any  other  disease  that  would  have  a  ten- 
dency to  affect  your  mind?" 

"No,  sir." 

"Well,  neither  have  I.  I  ain't  quite  ready  yet 
to  nail  down  the  cellar  door,  quit  keeping  cigars, 
put  a  padlock  on  the  money  drawer,  and  hire  two 
detectives.  I  may  look  as  if  I  was,  but  I  ain't — 
not  quite.  When  I  am,  I'll  let  you  know.  Have 
you  got  any  money  in  your  pocket?" 

Mike  said  he  had — ten  cents. 

"Well,"  continued  Old  Ike,  "I'm  not  going  to 
ask  you  where  you  got  it;  I'm  going  to  tell  you 
what  to  do  with  it.  You  take  that  ten  cents,  go 
over  to  Schneider's  and  get  a  pint  of  sweet  cider. 
Yoii  take  that  cider  home,  put  it  down  in  the  mid- 
dle a'  the  room  and  call  the  whole  family  in  and 
set  down  around  it  in  a  circle.  It'll  turn  it  to 
vinegar  in  less'n  twenty  minutes.  If  that  old 
mother  of  yours  can't  get  a  pound  a'  butter  out  of 
a  pan  a'  sweet  milk  by  just  lookin'  into  it,  I'll  take 
fifteen  compound  cathartic  pills  every  morning 
before  breakfast  for  a  week,  so  help  me  Cap'n 
Kidd.  If  anybody  by  the  name  a'  Finn  ever  told 
the  truth  the  shock  would  kill  him,  and  there  ain't 
been  a  death  in  the  family  for  eighteen  years.  Now 
you  git!" 

And  Michael  got. 

Bright  and  early  the  next  morning  the  third 
applicant  presented  himself.  Our  friend  Isaac  was 
in  the  act  of  sweeping  out. 

"What  do  you  want,  young  man?"  he  asked 
without  coming  forward. 

"Please,  sir,  I'd  like  to  work  for  you." 

"What's  your  name?  Who  are  you?  Come 
back  here  where  I  can  see  you." 

The  applicant  went  back,   straight  and  fearless 


as  a  soldier.  His  feet  were  large,  his  ears  stuck 
out  like  a  young  rat's,  his  eyes  were  bright,  his  hair 
was  red. 

"What's  your  name?"  demanded  Old  Ike,  look- 
ing him  over. 

"Bayard  Rumford,  sir." 

"Where  in  thunder  did  you  come  from?  You 
don't  live  in  this  town?" 

"Yes,  sir.     We  just  moved  here  yesterday." 

"Oh,  you  belong  to  that  new  family  that  just 
came  to  town  ?" 

"Yes,  sir." 

"Father  works  on  the  section?" 

"Yes,  sir." 

"You  want  to  learn  the  drug  business?" 

"Yes,  sir." 

"Ever  work  in  a  store?" 

"No,  sir."  ■ 

"Gone  to  school  any?" 

"Yes,  sir;  ever  since  I  was  big  enough." 

"Did  you  ever  tell  a  lie?" 

"I  dunno."  His  light  eye-winkers  worked  like 
a  rabbit's  whiskers  and  his  mouth  puckered  into  a. 
half  smile. 

"Yes,  you  do  know,  too.  Answer  me  straight 
out.     Did  you  ever  tell  a  lie  ?"■ 

"Yes,  sir." 

"Did  you  ever  steal  anything?" 

"Yes,  sir." 

"Watermelons?" 

"Yes,  sir." 

"Say,  boy,  I  believe  you're  all  right.  The  boy 
who  says  he  never  told  a  lie,  lies  when  he  says  it, 
and  the  chances  are  that  the  boy  who  never  attended 
a  watermelon  bee  isn't  a  healthy  human  being.  Of 
course  it's  wrong  to  lie  and  it's  wrong  to  steal 
watermelons,  but  that  ain't  the  point;  the  point 
is,  boys  will  do  it.  And  you  can't  make  a  wrong 
right  by  lying  about  it ;  two  lies  don't  make  a  truth ;  i 
they're  very  apt  to  make  a  chronic  liar.  We're  all  ! 
bound  to  make  mistakes  and  do  things  we  hadn't 
ought  to;  we  wouldn't  be  human  if  we  didn't;  but 
when  it  comes  to  throwing  sand  in  peoples'  eyes 
by  lying  about  it,  that  don't  go — not  with  me. 

"There's   lots   a'   things   to  be   done   in  a  drug 
store  and  lots  a'  things  that  a  boy  won't  do  right. 
And  when  he  does  something  wrong  the  tendency 
is  to  cover  it  up.    I  don't  want  that.    It  ain't  right. ; 
It  ain't  good  for  business  and  it  ain't  good  for  the] 
boy.     The  best  thing  to  do  is  to  be  perfectly  frank  | 
and  free  and  open  about  it,  and  if  the  boss  ain't  a' 
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^mplete  fool  he'll  appreciate  it.     If  he  is  a  fool, 
sooner  the  boy  finds  it  out  and  gets  fired  the 

jtter  he  is  off. 
"I  may  get  mightily  fooled  in  you,  but  I'm  going 
to  give  you  a  try  anyway.  I  don't  expect  you  to 
do  everything  right  offhand  the  way  I  want  you 
to.  I'd  be  mightily  disappointed  if  you  did.  But 
don't  lie  about  it*.  Be  perfectly  honest  with  me  at 
all  times  and  I'll  try  to  be  the  same  with  you. 
Come  here.     Do  you  see  that?    Them's  the  clerk's 


rules  a'  this  house."  And  he  pointed  to  these 
words,  behind  a  glass,  within  a  frame,  hung  on  the 
wall— "I  Did  it  With  My  Little  Hatchet." 

"You've  got  the  hatchet,"  continued  Old  Ike. 
"It's  born  in  you.  It's  your,  boyish,  human  nature. 
When  you  slash  a  cherry  tree,  don't  lie  about  it — 
that's  all.    Here,  take  this  broom  and  dig  in." 

And  Bayard  Rum  ford  took  the  broom — the  let- 
ter A  of  the  drug-store  alphabet. 

*  (To  be  continued.) 


of  what  I  consider  a  very  interesting  specimen  of  a 
mortar  and  pestle  which  was  found  by  an  old  relic 
hunter  and  dealer  in  the  grave  of  the  medicine  man 
of  one  of  the  ancient  Huron  tribes  of  North  Amer- 


AN   INDIAN   RELIC. 

By  H.  F.  JACKSON. 


lean  Indians.  The  relic  hunter  showed  the  writer 
some  of  the  bones  found  in  the  same  grave,  one 
wrist  being  adorned  with  copper  bracelets,  etc.  The 
mortar  was  certainly  not  made  by  the  Indians,  as 


they  had  not  the  art  of  making  bell-metal,  but  most 
have  been  obtained  from  the  French  priests 
(Jesuits),  who  came  to  "New  France"  or  Canada 
to  convert  and  trade  with  the  natives  about 
1625. 

Francis  Parkman,  in  "The  Jesuits  in  North 
America,"  says:  "More  than  two  centuries  have 
elapsed  since  the  Hurons  vanished  from  their  an- 
cient seats,  and  the  settlers  pi  this  rude  solitude 
stand  perplexed  and  wondering  over  the  relics  of  a. 
lost  people.  In  the  damp  shadow  of  what  seems  a 
virgin  forest,  the  axe  and  plough  bring  strange 
secrets  to  light :  huge  pits  closely  packed  with  skel- 
etons and  disjointed  bones,  mixed  with  weapons, 
copper  kettles,  beads,  and  trinkets.  The  ancient 
country  of  the  Hurons  is  now  the  northern  portion 
of  Simcoe  county,  Canada  West  (now  Ontario).  Its 
area  was  small,  its  population  comparatively. large. 
In  the  year  1639  the  Jesuits  made  an  enumeration  of 
all  its  villages  and  hamlets,  with  about  700  dwell- 
ings, about  4000  families,  12,000  adults,  or  a  total 
population  of  at  least  20,000. 

"In  respect  to  the  arts  of  life  the  Hurons,  like 
all  stationary  tribes,  were  in  advance  of  the  wander- 
ing tribes  of  the  North,  The  women  made  a  species 
of  earthen  pot  for  cooking,  but  those  were  supple- 
mented by  the  copper  kettles  of  the  French  traders. 
They  extracted  oil  from  fish  and  from  the  seeds  of 
the  sunflower;  they  powdered  their  maize  in  huge 
mortars  of  wood,  hollowed  out  by  alternate  burn- 
ings and  scrapings.  Their  stone  (flint)  axes,  spear 
and  arrow  heads,  and  bone  fish-hooks  were  fast 
giving  place  to  the  iron  of  the  French.  Their  most 
ingenious  fabric  was  'wampum.'  It  consisted  of 
elongated  beads,  white  and  purple,  made  from  the 
inner  part  of  certain  shells.     It  is  not  easy  to  con- 
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ceive  how,  with  their  rude  implements,  they  con- 
trived to  shape  and  perforate  this  intractable 
material.  The  Indian  doctor  was  a  conjurer,  and 
his  remedies  were  to  the  last  degree  preposterous, 
ridiculous,  and  revolting.  The  well-known  Indian 
sweating-bath  is  the  most  prominent  of  the  few 
means  of  cure  based  on  agencies  simply  physical." 
It  will  be  seen  from  the  photograph  that  the  mor- 
tar has  a  handle  on  each  side,  and  that  the  pestle 


has  a  cross-bar  instead  of  a  knob  on  top,  proving  it 
to  be  a  very  ancient  pattern.  The  mortar  is  much 
indented  on  the  bottom,  indicating  to  my  mind  that 
it  was  used  on  stones  instead  of  upon  a  wooden 
table  or  counter  as  a  druggist  would  employ  it.  The 
Indians  were  reputed  to  have  known  the  use  of  the 
roots  of  sanguinaria,  mandrake,  hydrastis,  and 
many  of  the  gums  which  would  require  bruising  or 
masticating. 


A  TALCUM  POWDER  WINDOW. 


This  display  is  contributed  by  J.  T.  Pepper,  of 
Woodstock,  Ontario.  Mr.  Pepper  thus  describes 
the  window : 

"Boxes,  covered  with  white  paper,  were  placed 
on  the  floor  of  the  window.  The  sign,  'Pillars  of 
Comfort,'  was  printed  on  a  long  piece  of  white 
paper  and  placed  in  the  proper  position  on  the  front 
of  the  boxes.  The  'Pillars'  were  four  lengths  of 
stovepipe,  covered  with  newspaper  and  then  with  a 


boxes  around  the  bases  of  the  'pillars,'  and  also 
along  the  front  of  the  boxes  which  served  as  a 
foundation  for  the  'pillars.'  Talcum  powder  tins 
of  different  kinds  were  also  put  on  the  floor  of  the 
window  in  a  liberal  way. 

"In  the  window  were  over  two  gross  of  talcum 
powder  of  five  or  six  different  makers.  The  'head 
in  the  rose'  at  the  top  of  the  display  was  a  perfume 
advertisement. 


red  ingrain  paper.  The  labels  were  white  paper 
with  the  words  'Talcum  Powder'  printed  on  them 
with  rubber  letters.  These  'pillars'  were  intended 
to  represent  large  tins  of  talcum  powder.  Between 
each  'pillar,'  and  at  the  rear,  were  hung  the  pic- 
tures of  the  tennis  girl.  On  top  of  the  'pillars'  was 
a  board  covered  with  white  paper,  and  on  this  were 
rows  of  tins  of  different  kinds  of  talcum  powder. 
Boxes  of  the  powder  were  placed  on  top  of  the 


"A  great  many  people  complimented  us  on  the 
display  and  we  sold  a  lot  of  talcum.  It  turned  out 
that  it  was  hot  weather  during  the  display.  The 
hotter  the  weather  during  a  trim  of  this  kind  the 
greater  will  be  the  results  in  the  number  of  sales 
made." 

A  newspaper  advertisement  which  Mr.  Pepper 
used  during  the  week  of  the  display  will  be  found 
elsewhere  in  the  department  of  "Business  Hints." 


CREDITS  AND  COLLECTIONS. 

Several   Druggists   Discuss   this   Important   Subject  —  Some   Do   Business  in  the  City:    Others  In  the 
Country — Their  Suggestions  are  Full  of  Interest  and  Profit. 


{Continued  from  page  244  0/  the  June  BuLl^TiN.) 
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A.  H.  WEBBER, 

Cadillac,  Michigan. 

n  answer  to  your  question,  "How  do  you  prevent 
dbeats  from  getting  in  on  you?"  the  answer  is 

easy — I  don't!  It  can't 
be  done  by  any  one 
who  does  much  of  a 
credit  business.  If  one's 
clerks  have  a  predispo- 
sition to  steal  they  will 
do  it  in  spite  of  all  the 
cash  register  systems 
in  the  country  (with 
all  due  respect  to  the 
register  systems).'  I 
consider  them  of  great 
value  in  any  business, 
but  there  is  no  system, 
_  however  perfect,  which 

will  prevent  stealing  if  you  have  natural  thieves  in 
your  employ;  equally  true  is  it  that  the  most  per- 
fect collection  system  known  will  not  prevent  an 
occasional  deadbeat  "getting  in  on  you."  The  only 
thing  for  a  good  merchant  to  do  is  to  see  that  the 
number  is  reduced  to  the  minimum.  When  it  comes 
to  a  question  of  credits,  and  the  best  methods  to 
apply  in  making  collections,  we  find  a  problem  that 
presents  more  obstacles,  carries  with  it  more  worry 
and  trouble,  and  takes  more  time  than  any  other 
feature  of  the  drug  or  any  other  mercantile  busi- 
ness. 
^KBut  what  are  the  best  methods  to  apply  in  doing 
nr credit  business?  My  answer  is,  there  is  only 
ont— keep  everlastingly  at  it.  The  motto  of  the 
person  who  has  charge  of  the  credits  should  be, 
"We  never  sleep." 

To  work  up  a  little  enthusiasm  the  first  of  each 
month,  to  send  out  your  statements,  to  get  out  and 
round  up  a  few  of  the  slow  ones  for  a  few  days, 
and  then  to  pay  no  more  attention  to  the  matter 
during  the  rest  of  the  month — this  sort  of  thing 
won't  do ;  not  a  bit  of  it !    The  slow-pay  fellow  and 


the  professional  deadbeat  have  not  much  respect  for 
a  sleepy  merchant  nor  for  one  who  gives  credit 
easily.  You  should  always  impress  upon  the  new 
credit  customer  the  obligation  he  is  under  to  you 
in  extending  him  credit.  Some  merchants  are  so 
everlastingly  anxious  to  sell  goods  that  they  "slop 
over"  in  civilities  until  the  man  who  asks  for  credit 
thinks  he  is  the  "king  bee"  and  that  the  merchant 
should  be  under  obligation  to  him  for  buying. 
Don't  let  him  get  this  impression  if  you  expect  him 
to  pay  promptly.  Your  goodness  will  not  be  appre- 
ciated; he  will  simply  use  it  as  a  means  to  further 
his  own  ends. 

When  you  sell  on  contract,  explain  the  nature  of 
the  contract,  show  your  customer  the  serious  side 
of  it,  make  it  clear  how  the  goods  belong  to  you 
until  paid  for  in  full,  and  give  him  to  understand 
that  they  are  simply  borrowed  and  must  be  taken 
care  of.  Don't  let  him  leave  the  store  thinking  he 
has  done  you  a  service;  make  him  feel  his  obliga- 
tion to  you. 

In  the  collecting  of  accounts  by  sending  out 
statements,  always  assume  that  your  customer  is 
honest.  "It  is  all  off"  with  you  the  moment  he 
thinks  you  believe  he  is  otherwise;  no  amount  of 
persuasion  will  work  after  that.  Thirty  days  after 
a  plain  statement  of  the  account  has  been  sent,  and 
if  you  have  gotten  no  response,  send  the  second 
statement  and  write  just  a  gentle  reminder  at  the 
bottom  of  it  that  not  having  received  a  reply  to 
the  one  sent  the  month  previous,  you  assume  that 
it  must  have  been  mislaid  in  some  way  and  the 
matter  overlooked,  and  that  now  his  attention  has 
been  called  to  it  you  feel  sure  he  will  respond 
promptly.  Close  by  thanking  him  in  advance  for 
the  anticipated  payment. 

In  sending  the  third  statement  a  personal  acquaint- 
ance with  your  customer  is  of  great  value  in  help- 
ing you  determine  just  what  you  can  write  without 
giving  offense.  It  is  of  paramount  importance  that 
you  handle  your  customer  at  all  times  without 
offending  him.     The  matter  written  on  our  third 
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statement  is  in  red  ink  and  is  worded  differently  in 
nearly  all  cases,  as  we  find  that  the  conditions 
surrounding  any  two  accounts  are  rarely  the  same: 
the  letter  must  be  written  to  suit  each  iftdividual 
case. 

Our  fourth  statement,  when  sent  to  individuals 
whose  accounts  are  collectable,  has  a  typewritten 
slip  pasted  on  it  saying  that  the  account  after  a  cer- 
tain date  will  be  placed  with  our  attorney  for  col- 
lection. Never  make  a  threat  that  you  can't  live 
up  to:  always  do  just  what  you  promise  you  will. 
When  you  fail  in  this  you  are  no  better  than  the 
creditor  who  breaks  his  word  by  failing  to  make 
a  payment  when  he  agrees  to.  In  sending  this 
fourth  statement  to  those  whose  accounts  are  not 
collectable,  we  make  our  appeal  as  persuasive  as 
possible.  A  threat  is  of  no  value  in  dealing  with 
an  irresponsible  person :  he  recognizes  the  weak- 
ness of  your  threat  and  pays  no  attention  to  it. 

Accounts  unpaid  after  the  fourth  statement  are 
placed  among  the  doubtful  ones,  and  occasional 
statements  are  sent  out.  If  they  remain  unpaid 
at  the  end  of  our  business  year,  they  are  posted  to 
our  "D.  B.  account."  We  have  at  different  times 
turned  over  our  D.  B.  accounts  to  a  collection 
agency,  but  in  every  instance  we  have  found  that 
they  get  poor  picking  from  accounts  that  we  have 
given  up. 

We  never  send  statements  when  it  is  possible  to 
reach  our  customers  in  person.  Personal  visits  at 
regular  intervals  always  bring  better  results — 
assuming,  of  course,  that  you  have  a  collector  who 
thoroughly  understands  the  work.  It  has  been  our 
experience  that  a  woman  makes  a  much  better  one 
than  a  man:  the  average  debtor  will  not  refuse  a 
woman  who  solicits  a  payment  in  a  lady-like  man- 
ner half  as  quickly  as  he  would  a  man. 

In  the  event  of  failure  to  pay  the  first  or  second 
month,  our  collector,  when  the  statement  is  pre- 
sented, requests  the  creditor  to  fix  a  date  when  he 
will  pay :  as  a  temporary  expedient  they  are  nearly 
always  willing  to  do  this.  A  memorandum  of  the 
exact  time  is  made  on  the  statement,  and  promptly 
on  the  day  our  collector  is  on  hand.  If  the  debtor 
is  unable  to  pay, ,  another  date  is  made  and  our  col- 
lector is  as  prompt  as  before.  Very  seldom  do  we 
have  occasion  to  repeat  this  treatment  more  than 
once. 

In  extreme  cases,  where  the  debtor  has  a  place 


of  business,  and  where  he  fails  to  pay  upon  the  date 
agreed  upon  by  him,  we  would  suggest  a  call  every 
thirty  minutes,  explaining  to  him  that  you  will  call 
again  in  thirty  minutes  and  be  there  on  the  exact 
time.    Keep  this  up  ad  infinitum! 

It  is  imperative  that  a  good  collector  have  per- 
severance, persistency,  energy,  push.  He  (or  she) 
must  always  meet  appointments  just  as  agreed  upon 
and  never  lose  his  temper.  One  might  think  this 
was  a  hard  combination  to  find — not  so.  An  intel- 
ligent woman  will  soon  develop  all  the  qualities 
necessary  to  produce  a  first-class  collector. 

I  am  not  sure  I  have  suggested  anything  new  in 
the  foregoing,  and  many  druggists  no  doubt  have 
better  collection  methods  than  ours,  but  covering  a 
period  of  eighteen  years,  with  20  per  cent  of  our 
sales  charged  on  the  books,  o.ur  losses  have  been 
less  than  one  per  cent. 

I  use  this  personal  illustration  to  show  that  a 
very  large  credit  business  can  be  carried  on  suc- 
cessfully if  one  will  keep  eternally  at  it  and  have  as 
his  motto :    "We  Never  Sleep."" 


[Drawn  for  the  Bulletin  by  W.  A.  Humphries  ] 

A  druggist — a  bad  one  we  hope— 
.    Filled  his  medicines  chock-full  of  dope 
The  people  all  died. 
Where  is  he  ?    Why,  he's  tied 
To  a  tree— at  the  end  of  a  rope  !         , 
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PERSONAL. 


ADMIRAL    FINCK. 

^For  the  fifteenth  season,  Parke,  Davis  &  Co.  gave 
Tfs  employees  an  annual  boat  ride  and  picnic  last 
month,  and  a  happy  family  of  fully  5000  people 
made  the  day  the  most  successful  in  the  whole 
series.     "Admiral"  Finck,  as  usual,  had  charge  of 


Leon  C.  Finck. 

the  big  excursion,  and  as  the  three  large  steamers 
proceeded  triumphantly  up  the  Detroit  river  the 
Admiral's  thin  and  nervous  figure  (how  thin  and 
how  nervous  may  be  guessed  from  the  accompany- 
ing engraving)  was  seen  proudly  dominant  on  the 
bridge  of  the  flagship  Columbia.  He  looked  the 
part.  Togo  himself  couldn't  have  done  better,  and 
Schley — well,  there  wouldn't  have  been  room  for 
Schley  on  the  bridge  that  day. 

But  Mr.  Finck  is  not  only  a  naval  commander. 
His  genius  for  rule  is  not  so  limited  as  all  that. 
For  years — no  one  would  dare  say  how  long — he 
has  been  Chief  of  the  Fire  Department  of  Parke, 
Davis  &  Co.,  and  the  thousands  of  druggists  who 
visit  the  plant  every  year  can  bear  testimony  to  the 
statement  that  no  amateur  department  in  the  coun- 
try is  better  drilled  or  more  efficient. 

Mr.  Finck  has  been  with  Parke,  Davis  &  Co. 
exactly  a  quarter  of  a  century,  and  during  that  time 
has  successively  been  foreman  of  nearly  every 
department    in    the    laboratory,    assistant    superin- 


tendent, and  now  is  a  member  of  the  triumvirate 
comprising  the  Board  of  Control,  which  has  general 
•pharge  of  the  manufacturing  plant.  It  will  thus  be 
seen  that  Mr.  Finck  must  ever  be  in  control  of 
something— a  naval  force,  or  a  fire  department,  or 
a  laboratory. 

A  MAN  WITH  AN  IDEA. 

Frank  E.  Falkenberg,  of  Chicago,  believes  that 
druggists  are  foolish  (to  use  a  mild  and  perfectly 
proper  expression)  to  realize  such  small  profits  from 
their  prescription  work,  and  he  has  become  pretty 
well  known  during  recent  months  as  a  man  who 
has  been  wise  enough  in  his  day  and  generation  to 
throw  hide-bound  tradition  to  the  winds  and  get 
an  average  profit  of  200  per  cent  on  his  prescrip- 
tions. What  he  has  had  to  say  in  his  several  widely- 
published  articles  on  this  vital  subject  has  been  con- 
vincing,    especially     since     his     principles     have 


Fbamk  E.  Falkenberg. 

worked  out  successfully  in  his  own  l^usines.  In  this 
connection  a  communication  from  him,  presented 
in  the  department  of  "Letters"  elsewhere  in  this 
issue,  will  be  read  with  interest. 

Situated  in  an  up-town  business  center,  with  a 
large  family  trade  and  very  little  transient  custom, 
Mr.  Falkenberg's  receipts  in  1903  were  larger  than 
they  had  ever  been  save  during  the  World's  Fair 
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year,  and  in  1904  were  larger  still  by  $1200.  He 
says  "he's  glad  he's  alive,  but  yet  he  can't  afford  an 
automobile."  He  was  graduated  in  1885  from  the 
Chicago  College  of  Pharmacy,  has  six  healthy  chil- 
dren, and  disbelieves  in  race  suicide.  His  trade  in 
drugs,  prescriptions,  and  legitimate  medicines  con- 
stitutes half  his  sales,  and  yet  he  sold  over  $2000 
worth  of  cigars  last  year.  He  is  a  good  N.  A.  R.  D. 
man,  is  president  of  the  auxiliary  association  of  his 
district,  and  first  vice-president  of  the  newly-organ- 
ized Chicago  Drug  Social  Club. 

SELECTIONS. 

THE  TWO  FORMS  OF  SUNSTROKE. 

There  are  two  forms  of  sunstroke.  The  mildest 
is  that  known  as  heat  exhaustion.  This  manifests 
itself  in  the  case  of  people  who  are  overcome  by 
heat  without  being  actually  sunstruck.  In  this  form 
the  skin  is  pale,  cold,  and  clammy,  and  the  pulse 
Jeeble.  While  death  sometimes  results,  the  patients 
under  good  treatment  will  usually  recover.  Per- 
sons affected  in  this  way  should  be  removed  to  a 
shady  spot  and  have  their  heads  and  chests  dashed 
with  cold  water.  Spirits  of  ammonia  (hartshorn) 
shpuld  be  applied  to  the  nostrils,  and  sometimes  it 
is  necessary  to  administer  small  quantities  of  stimu- 
lants. 

Heat-stroke  or  insolation  is  the  serious  form  of 
this  trouble,  and  the  one  to  be  most  closely  guarded 
against.  In  cases  of  real  insolation  the  face  becomes 
purplish,  eyes  bloodshot,  veins  swollen  and  corded, 
and  the  skin  dry  and  burning  hot  to  the  touch.  It 
is  not  always  fatal,  but  many  of  those  whose  lives 
are  saved  are  ever  afterward  invalids,  with  brain 
power  more  or  less  impaired.  The  effect  of  the 
sun's  heat  seems  to  be  most  marked  on  the  brain 
and  spinal  marrow.  When  real  insolation  occurs 
the  brain  becomes  so  heated  that  the  human  "heat 
center,"  controlling  the  production  of  bodily  heat, 
is  affected,  and  the  temperature  rises  from  the 
healthy  mark,  98^^°,  to  as  high  as  110°  or  over, 
and  often  keeps  on  rising  for  some  time  after  death. 
The  "heat  center"  lies  at  the  back  of  the  head  and 
should  be  protected  from  the  direct  rays  of  the  sun. 

Insolation  is  so  dangerous  that  a  physician  should 
be  called  as  soon  as  possible.  While  awaiting  the 
doctor's  arrival  much  good  can  be  done  and  life 
often  saved  by  applications  of  ice  to  the  head  and 
spinal  column.  It  is  best  broken  in  small  pieces  and 
placed  in  cloth  or  rubber  bags,  but  when  these  are 


not  to  be  had  ice  can  be  placed  directly  about  the 
head  and  neck. 

Workmen  and  others  exposed  to  the  direct  rays 
of  the  sun  should  have  their  heads  well  protected 
and  should  wear  woolen  next  to  the  skin.  A  very 
useful  precaution  is  a  pad  of  cotton  batting  o 
flannel  sewed  along  the  back  of  the  undergarmentj 
so  as  to  cover  and  protect  the  spine.  ...  As  long 
as  perspiration  is  free  people  can  stand  a  high  degree 
of  heat,  as  the  evaporation  of  the  moisture  of  the 
body  tends  to  cool  it.  But  in  "muggy"  weather  the 
excess  of  humidity  in  the  atmosphere  checks  this 
evaporation.  Then  when  the  temperature  exceeds 
or  approaches  the  normal  bodily  heat  of  98^^°  there 
is  trouble. 


A  Pharmacy  in  West  Virginia.— This  is  the  store  of  H.  0.  Fueller,  from 
whom  the  Bulletin,  as  its  readers  will  doubtless  recall,  has  received  a  num- 
ber of  helpful  letters  and  formulas  during  recent  months.  The  photograph 
from  which  the  cut  was  made  was  unfortunately  not  very  good,  and  the 
beauty  and  attractiveness  of  the  store  are  not  adequately  suggested.  A 
unique  feature  of  the  place  rests  in  the  location  of  the  fountain:  it  is  situ- 
ated in  the  back  of  the  salesroom  at  the  right.  Mr.  Fueller's  idea  is  to  get 
people  to  walk  down  through  the  store  in  order  to  reach  the  fountain,  thus 
compelling  them  to  be  brought  in  contact  with  other  lines  of  goods.  Oppo- 
site the  fountain,  in  the  center  of  the  room,  are  three  or  four  soda  tables  of' 
the  show-case  variety,  used  during  the  season  for  displaying  confectionery 
The  prescription  department,  instead  of  running  across  the  end  of  the  sales-! 
room,  is  parallel  with  the  soda  fountain  on  the  left  side  of  the  store,  and  the 
stock -room  is  entered  from  it.  The  soda  fountain  is  kept  running  during  sixj 
months  of  the  year,  and  Mr.  Fueller's  soda  and  confectionery  business  is 
very  large.  One  advantage  of  having  the  soda  department  at  the  end  of  the! 
store  is  this,  that  the  front  of 'the  room,  about  the  entrance,  is  prevented 
from  being  filled  and  perhaps  blocked  up  with  a  more  or  less  noisy  and  joy 
ful  set  of  customers. 


BULLETIN   OF  PHARMACY 


291 


m 


r 


People  should  be  careful  not  to  expose  themselves 
inecessarily  in  hot  weather  of  any  kind,  but  when 
le  conditions  are  such  as  here  named  they  should 
extraordinarily  careful.  It  is  well  to  bear  in. 
lind  the  old  rules:  Keep  cool  as  to  temper  and 
)ur  body  will  not  get  hot;  avoid  all  alcoholic 
rinks;  eat  less  than  usual  and  more  simply;  walk 
the  shady  side  of  the  street ;  avoid  overexertion ; 
Et  the  air  circulate  freely  about  the  head,  either  by 
requent  removals  of  the  hat  or  by  wearing  a  per- 
)rated  head  covering. 

Insolation   is  more  far-reaching  and   dangerous 

its  effects  than  most  people  know  of;  therefore  a 

Joctor  should  be  called  at  once  to  any  one  with  the 

iptoms  above  described  as  indicating  heat-stroke 

►r   true    insolation. — From    the    "Chicago    Health 

bulletin."  

THE   INSURANCE  COMPANY  PROPOSITION. 

The  secretary  of  the  Fire  Underwriters'  Associa- 
tion of  Columbus  (Ohio)  has  recently  completed  a 
tabulation  of  fire  losses  in  that  city  for  1904.  His 
report  gives  some  interesting  items  which  the  advo- 
cates of  insurance  companies  for  druggists  may 
use  with  advantage.  The  companies  received  in 
remiums  $583,517.23,   and   the   losses   paid   were 

79,086.45,  an  excess  of  premiums  over  losses  of 
$304,430.78.  The  losses  represent  47.83  per  cent 
of  the  premiums  paid. 

The  companies  claim  that  it  takes  40  per  cent  of 
the  premiums  for  operating  expenses,  and  this  esti- 
mate leaves  them  a  net  profit  on  the  business  of  one 
medium-sized  city  for  one  year  of  $70,022,  or  12 
per  cent  of  the  amount  of  premiums  collected.  Now 
since  the  regular  insurance  companies  class  drug 
stores    as    hazardous     risks     and     demand     large 


prerniums  for  policies  issued  on  them,  while  experi- 
ence has  shown  that  they  are  less  hazardous  than 
the  average  of  mercantile  risks,  and  while  a  net 
profit  of  12  per  cent  is  shown  on  the  business  for 
a  single  year  after  allowing  40  per  cent  for  ex- 
penses, the  proposition  of  Mr.  Freericks  for  a  Drug- 
gists' National  Insurance  Company  does  not  appear 
so  wild  as  some  of  its  opponents  imagine. 

It  is  not  an  exaggerated  statement  to  say  that  the 
business  of  a  company  writing  policies  only  on  drug 
stocks  may  be  conducted  at  an  average  cost  of  25 
per  cent  of  the  premiums  paid  to  companies  doing 
a  general  fire  insurance  business,  while  the  differ- 
ence between  40  per  cent  and  25  per  cent,  with  a 
net  profit  of  12  per  cent  added,  should  be  sufficient 
to  induce  some  promoters  of  the  frenzied  finance 
type  to  get  busy  in  the  interests  of  a  druggists'  fire 
insurance  company. 

If  the  facts  were  known,  it  is  doubtless  true  that 
retail  druggists  of  the  United  States  have  lost 
enough  money  in  the  past  five  years  through  invest- 
ments in  speculative  ventures,  which  never  had  a 
ghost  of  a  prospect  for  substantial  returns,  to  have 
capitalized  an  insurance  company  for  a  million  dol- 
lars upon  which  a  net  profit  of  10  per  cent  would 
have  been  easily  realized,  with  an  additional  saving 
of  at  least  10  per  cent  upon  the  rate  paid  for  insur- 
ance to  regular  companies. — Editorial  in  Midland 
Druggist. 


V  rii^onaKCTiOM    OF   CoLUMBO    HooT.  —  Reproductxi  froui   a,  cnicrophoto- 
graph  made  by  Drs.  G.  EIkcI  and  H.  Kritzler,  of  Godesberg,  Germany. 


SOME  ADVERTISING  METHODS. 

Wall  Sign  Advertising. — Go  into  any  drug  store 
and  study  the  signs  on  the  wall.  Observe  also  the 
little  counter  signs  and  other  notices  posted  about 
the  store.  A  proper  use  of  these  signs  greatly 
increases  trade.  A  druggist  in  Manchester,  N.  H., 
had  a  sign  up  for  a  corn'  cure,  simply  giving  the 
name  and  guaranteeing  it  to  cure  corns  perma- 
nently. He  had  a  small  demand  for  the  article. 
Then,  at  our  suggestion,  he  took  the  sign  down  and 
put  up  this  one:  "Corn  Cured  Forever  by  Blank's, 
Corn  Salve.  They  won't  come  back.  Price  15 
cents."  This  sign  was  well  displayed  so  that  it 
could  be  seen  all  over  the  store.  It  was  no  bigger 
than  the  old  sign.  He  said  that  that  sign  alone 
more  than  doubled  the  sale  of  his  corn  cure.  Most 
wall  and  store  signs  are  too  old  and  threadbare. 
You  always  see  "Pure  Drugs  Skilfully  Com- 
pounded." You  expect  to  see  that  sign  in  every 
drug  store,  hence  its -advertising  value  for  any  one 
particular  drug  store  is  very  small. 
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Window  Displays  are  a  most  important  feature 
of  drug-store  advertising.  Motion  displays  are  the 
best.  Any  American  ought  to  have  enough  Yankee 
ingenuity  about  him  to  invent  or  copy  some  motion 
display.  The  trade  journals  are  full  of  them.  All 
Americans  like  funny  things.  Anything  in  your 
window  to  draw  and  amuse  a  crowd  should  be  good 
advertising,  hence  little  puppies,  chickens,  rabbits, 
and  all  such  things-  are  usually  good  advertising. 
Just  now  there  is  going  the  rounds  a  glass  globe 
with  a  hollow  center.  It  is  really  two  globes  in 
one.  Air  is  supplied  to  the  central  globe  from 
beneath.  In  it  is  placed  a  beautiful  little  bird,  which 
sings  and  enjoys  life  like  any  other  happy  bird.  The 
outer  globe  is  filled  with  water  and  goldfish  are 
swimming  around  in' it.  Wherever  this  display  has 
been  put  in  a  window,  hundreds  of  people  have  been 
puzzled  as  to  how  that  bird  could  live  in  the  water, 
because  the  interior  globe  could  not  be  seen,  it  being 
transparent  glass. 

This  illustrates  the  value  of  novelties  in  the  win- 
dow. Some  druggists  make  their  windows  novel 
by  merely  putting  in  a  great  cargo  of  all  kinds  of 
drug-store  goods  with  a  tag  on  each   one.     The 


whole  purpose  of  window  displays  should  be  gone 
into  thoroughly  by  every  druggist.  It  is  the  least 
expensive  and  the  most  effective  way  of  advertising, 
especially  in  localities  where  a  great  many  people 
are  passing  the  store  constantly. 

Counter  Slips  to  wrap  in  packages  are  a  very 
inexpensive  and  effective  mode  of  advertising,  I 
am  disgusted  with  the  silly  talk  that  some  druggists 
make  about  their  not  being  able  to  get  their  clerks 
to  enclose  such  advertising  material  in  packages 
leaving  the  counter.  I  know  one  druggist  who  has 
the  cashier  take  charge  of  such  slips.  She  puts  out 
a  certain  number  of  slips  each  day,  and  gathers 
them  up  at  night.  If  the  number  given  out  does 
not  correspond  with  the  number  of  sales  for  that 
day,  she  reports  to  the  proprietor,  and  if  he  can 
locate  the  trouble,  he  comes  down  on  the  offending 
clerk  like  a  ton  of  brick. 

Clerks  will  not  neglect  this  method  of  advertis- 
ing if  they  see  their  employer  also  enclosing  the 
slips  in  the  packages  of  the  customers  he  waits  on,' 
and  if  they  see  that  he  insists  on  their  enclosing 
them.  I  know  a  great  many  druggists  who  will  dis- 
charge the  best  clerk  in  their  store  if  he  continues 


A  Pharmaceutical  Hockey  Team.— These  earnest  and  aggressive  young  men  constitute  the  Hockey  Team  of  the  Manitoba  College  of  Pharmacy,  of 
Winnipeg.  The  club  was  organized  last  NoTember,  and  during  the  winter  season  played  a  series  of  four  games  with  other  colleges,  winning  in  every 
nstance.  The  title  of  Intercollegiate  Champions  was  therefore  earned.  The  men  in  the  top  row,  reading  from  the  left,  are  R.  Jamieson,  C.  C.  McGlashan, 
and  B.  R.  Webb;  those  in  the  second  row  are  C.  Roholt,  S.  J.  Hall,  H.  E.  Bletcher,  E.  W.  Martin  (Captain),  and  W.  V.  Bellamy;  and  those  in  the  bottom 
row,  A.  A.  Biernes,  T.  G.  McKay,  and  W.  R.  Cosgrove.  Two  members  of  the  group  are  not  to  be  classed  among  the  players:  Mr.  Bletcher,  seated  in  the 
center,  is  principal  of  the  Manitoba  College^)f  Pharmacy,  and  serves  as  president  of  the  Hockey  Team.  Leaning  on  the  back  of  Professor  Bletcher's  chair 
is  Mr.  McQlashan,  who  is  the  honorary  first  vice-president  of  the  team,  and  who  is  well  known  throughout  Manitoba  as  the  Winnipeg  representative  of 
Parke,  Davis  &  Co. 
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neglect  this  method  of  building  up  trade.  Lots 
\i  clerks  are  dumb,  but  the  great  majority  of  them 
re  open  to  reason  and  want  to  make  their  services 
lore  valuable  to  their  employer.  If  the  employer 
rill  take  each  one  of  them  and  have  a  good  talk 
rith  him  about  the  value  of  this  kind  of  advertis- 
ig,  the  clerk  will  help  to  increase  trade  in  that  way. 
jsides,  it  is  a  pretty  poor  stick  of  a  druggist  who 
ts  his  employees  run  over  him,  and  do  as  they 
iease.  Jawing  and  blowing  up  does  very  little 
good.  Work  with  your  clerks,  not  against  them, 
)r  if  you  are  antagonistic  to  them,  they  will  work 
gainst  you. 

As  to  what  to  advertise  on  these  little  enclosures, 
is  best  not  to  try  to  say  too  much  on  any  one; 
[mply  have  them  clever  sayings,  particularly  inter- 
Sting  about  one  thing,  or  one  department.     They 
re  so  inexpensive,  costing  anywhere  from  75  cents 
$1.50  per  1000,  and  they  do  so  much  to  develop 
rade,  that  any  druggist  who  neglects  them  does 
"ot  care  much  whether  his  business  grows  or  not. — 
Portions  of  a  lecture  on  "Direct  Advertising"  deliv- 
ered by  M.   P.  Gould  at  the  Buffalo  College  of 
Pharmacy. 


TWO    DRUGGISTS    AND    THEIR    FOUNTAINS. 

Year  after  year  there  are  heard  occasionally  from 

ime  druggists  strong  expressions  of  dissatisfac- 

tn  with  the  soda-water  trade,  originating  chiefly 

the  meager  receipts  passing  over  the  soda  counter. 

We  have  now  in  our  mind's  eye  two  South  Side 

stores  in  Chicago  on  opposite  corners  of  the  same 

street,  each  with  an  attractive  and  costly  apparatus, 

the  one  doing  a  large  and  profitable  business  in  soda 

water,  the  other  doing — almost  nothing. 

Why? 

Both  proprietors  are  well  versed  in  their  profes- 
sion; each  enjoys  a  large  prescription  trade;  and  if 
in  their  industry  and  ardor  for  business,  as  siiown 
by  their  presence  at  their  stores,  one  surpasses  the 
^Bther,  we  must  award  the  palm  to  him  who  is  the 
^Bast  successful  in  the  soda  trade. 
^^  But  when  we  regard  the  attention  and  watchful- 
ness each  gives  to  his  soda  fountain  and  its  patrons, 
comparison  ceases.  While  both  have  lavished 
money  in  elaborate  apparatus,  the  one  has  felt  that 
in  doing  so  he  has  fulfilled  every  demand  for  further 
devotion  to  this  department  and  apparently  expects 
he  apparatus,  as  though  endowed  with  volition  and 
reasoning  powers,  to  step  forward  and  build  up  a 
G:reat  trade  of  itself.     His  time  and  thought  are 


given  to  what  he  calls  his  legitimate  drug  trade.  He 
avoids  the  soda  fountain,  and  will  never,  if  he  can 
shun  it,  draw  a  glass  of  soda  water  for  a  patron. 
Should  the  dispenser  be  absent  for  a  few  moments 
and  a  customer  enter  for  a  cooling  drink,  he  will 
suddenly  remember  something  that  requires  his 
attention  behind  the  prescription  counter.  The 
whole  responsibility  for  the  fountain's  success  de- 
volves on  the  dispenser  behind  the  counter,  and  the 
owner's  acquaintance  with  the  quality  of  the  bever- 
ages drawn  is  but  slight  indeed. 

His  attitude  toward  the  soda  fountain  quickly 
betrays  itself  to  his  customers.  They  read  him 
through  and  through.  They  recognize  his  personal 
indifference  or  aloofness  to  their  favorite  corner  of 
the  store;  they  learn  to  regard  this  department  as 
being  run  merely  as  a  side  issue,  and  they  discover 
that  the  proprietor  has  regard  only  for  what  he 
considers  the  more  important  branches  of  his  busi- 
ness. The  customer  takes  his  cue  from  the  pro- 
prietor, and  treats  the  fountain  to  the  same  aloof- 
ness as  does  its  owner. 

A  soda-water  trade  never  has  been — never  will 
be — established  until  the  proprietor  or  manager  has 
placed  it  on  the  same  plane  of  importance  with  his 
most  favored  department.  The  thirsty  must  have 
it  borne  in  upon  them  instinctively  that  the  best 
thought,  attention,  and  discrimination  of  the  pro- 
prietor are  given  to  the  preparation  and  dispensing 
of  their  favorite  beverages.  He  should  show  him- 
self occasionally  in  that  corner  of  the  store  and 
carry  there  a  smiling  and  appreciative  countenance. 
A  deft  touch  to  a  chair,  a  shrewd  glance  at  the  soda 
counter  will  be  construed  by  all  as  a  watchful  in- 
terest in  their  comfort  and  enjoyment.  For  an 
attractive  and  palatable  glass  of  soda  water,  like 
an  appetizing  dinner,  consists  somewhat  in  its 
environment — the  neatness,  the  attention,  the  wel- 
come, and  the  home  feeling  give  zest  to  the  enter- 
tainment, and  truly  may  it  be  said  that  he  who 
entertains  joyfully  entertains  doubly. 

The  druggist  on  the  opposite  corner  who  is  suc- 
cessful in  his  soda  trade  has  acquired  all  those  little 
traits  of  deportment  that  make  his  store  dear  to 
the  hearts  of  the  lovers  of  our  national  beverage ; 
his  tact,  his  pleasant  face,  and  his  consideration  for 
the  comfort  of  his  callers  increase  their  pleasure  and 
divert  their  minds  to  pleasant  thoughts.  And  the 
memory  of  it  is  a  lodestone  that  attracts  them  night 
after  night  as  the  magnet  draws  the  steel. 

Wilt  thou,  O  morose  and  dignified  druggist,  go 
and  do  likewise? — The  Soda  Fountain. 
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THE  DOCTORATE  QUESTION. 

To  the  Editors : 

In  the  Bulletin  of  Pharmacy  for  June,  1905, 
page  249,  in  commenting  on  a  communication  by 
Dr.  Moses  M.  Savage,  on  "Doctors  of  Pharmacy," 
you  say :  'The  bars  are  down,  and  since  they  can't 
be  replaced  would  there  be  any  substantial  justice 
in  keeping  pharmacists  out  of  the  pasture?  Aren't 
they  more  worthy  than  the  osteopaths,  and  at  least 
as  much  so  as  the  dentists  and  the  veterinarians?" 
To  all  of  this  every  right-thinking  pharmacist  will 
surely  answer  "Yes,"  spelled  with  capital  letters, 
providing  it  can  be  shown  that  the  pasture  sug- 
gested is  a  suitable  one,  or  that  there  is  any  reason- 
able excuse  for  extending  the  well  known  and  gen- 
erally accepted  definitions  for  the  word  "Doctor"  to 
cover  the  point  under  discussion. 

In  a  paper  contributed  to  the  American  Journal 
of  Pharmacy  (May,  1905,  page  215)  on  the  "Past, 
Present  and  Future  of  Pharmaceutical  Degrees  in 
America,"  I  tried  to  point  out  the  present  limita- 
tions of  the  word  "Doctor."  It  may  be  possible,  of 
course,  that  I  am  mistaken  in  my  interpretation  of 
the  now  generally  accepted  meanings  of  this  word. 
If  I  am  I  should  like  to  know  how  or  why.  I  myself 
believe  that  primarily  it  should  be  shown  that  the 
word  "Doctor,"  as  used  and  understood  in  every- 
day parlance,  is  applicable  to  graduates  in  pharmacy 
before  we  as  pharmacists  should  desire  to  occupy 
that  desolate  and  certainly  undesirable  portion  of 
the  pasture  to  which  the  bars  have  been  let  down. 

Here  is  what  I  had  to  say  on  the  point  in  the 
paper  above  referred  to : 

The  objectionable  features  connected  with  the  title  Phar.D. 
are  more  particularly  evidenced  if  we  review  the  dictionary 
definitions  for  the  use  of  the  word  Doctor.  Lexicographers 
tell  us  that  a  doctor  is  z  teacher,  an  instructor,  a  learned  man, 
a  person  endowed  by  a  university  with  a  diploma  certifying  to 
his  proficiency  in  the  sciences  or  recognizing  his  position  as  a 
teacher.  The  evident  derivation  of  the  word,  in  this  connection 
at  least,  is  such  that  it  can  hardly  be  made  applicable  to  the 
acquirements  and  practices  of  the  retail  pharmacist. 

There  are,  it  is  true,  other  definitions  for  the  word.  The 
same  lexicographers  tell  us  that  a  doctor  is  a  person  duly 
licensed  to  practice  medicine  or  surgery,  or  a  person  duly 
qualified  and  experienced  in  the  treatment  of  diseases.  Under 
this  somewhat  popularized  definition  we  may  very  properly 
include  the  M.D.  or  doctor  of  medicine;  the  D.D.S.,  vulgarly 
speaking,  the  tooth  doctor;  and  the  D.V.S.  or  horse  doctor, 
for  the  definition  does  not  confine  or  limit  the  definition  of 
diseases  to  diseases  of  human  beings.   The  P.D.,  on  the  other 


hand,  would  necessarily  be  restricted  under  this  definition  to 
the  treatment  of  drugs,  and  under  this  interpretation  we  might 
possibly  apply  the  corresponding  definition  of  the  verb  "to 
doctor" — that  is,  to  disguise  by  mixture  or  manipulation,  to 
alter  for  the  purpose  of  deception,  to  cook  up,  to  tamper  with, 
to  adulterate. 

Surely  no  one  having  the  interests  of  pharmacy  at  heart 
can  or  will  countenance  such  an  interpretation  of  the  objects 
of  our  vocation.  If  pharmacy  is  to  be  our  occupation,  and  if 
the  occupation  has  been  and  is  a  legitimate  and  honorable 
one,  why  should  we  object  to  being  called  pharmacists,  and 
why  should  we  attempt  to  appropriate  titles  that  are  not  in 
harmony  with  the  requirements  and  objects  of  our  occupation? 
Despite  the  fact  that  the  title  Phar.D.  has  been  conferred  in 
this  country  for  upwards  of  thirty  years  on  the  graduating 
classes  in  colleges  of  pharmacy,  and  during  that  time  has 
probably  been  conferred  on  thousands  of  graduates,  it  cer- 
tainly has  signally  failed  to  be  recognized  or  appreciated  by 
the  mass  of  people  who  have  come  in  contact  with,  or  have 
required  the  services  of,  these  men. 

Martin  I.  Wilbert. 

Philadelphia,  June  15. 


THE    STRANGE    COLOR    REACTION    OF    ALOIN 
WITH  CERTAIN  ALKALOIDS. 

To  the  Editors: 

A  prescription  recently  submitted,  containing 
among  other  ingredients  aloin  and  strychnine, 
developed  on  compounding  a  purplish-red  color. 
This  color-development  could  not  be  accounted  for 
and  led  to  some  further  experimentation,  which 
developed  the  fact  that  the  production  of  the  color 
is  not  confined  to  the  combination  of  aloin  and 
strychnine,  but  results  likewise  from  the  reaction 
between  aloin  and  any  one  of  a  number  of  other 
alkaloids.  When  salts  of  the  alkaloids  are  used  the 
color-tint  produced  is  much  less;  sometimes  it  is 
faint  and  sometimes  wholly  absent. 

Aloin  +  Strychnine  =  Dark  Red:  Aloin  +  Strychnine  Salts  =  Faint  Red. 

Aloin  -f  Quinine        =  Dark  Red:  Aloin  +  Quinine  Salts        =  Dark  Red. 

Aloin  4-  Morphine     =  Dark  Red:  Aloin  +  Morphine  Salts     =  Faint  Red. 

Aloin  -I-  Cocaine        =  Bright  Red:  Aloin  -f  Cocaine  Salts        =  No  Color. 

Aloin  4- Codeine       =  Bright  Red:  Aloin -j- Codeine  Salts        =  No  Color. 

Aloin  4-  Heroin         =  Bright  Red:  Aloin  +  Heroin  Salts         =  No  Color. 

Aloin  4-  Hydrastine  =  Bright  Red:  Aloin  +  Hydrastine  Salts  =  No  Color. 

This  substance  [aloin]  does  not  yield  any  color 
reaction  with  several  glucosides  that  were  tested. 
We  find,  furthermore,  that  strongly  acidifying  the 
colored  solution  of  aloin  and  the  alkaloids  causes 
the  immediate  discharge  of  all  color  other  than  that 
of  the  aloin.  We  believe  this  color-production  with 
the  alkaloids  themselves,  and  the  development  of 
little  or  no  color  with  the  salts  of  the  alkaloids,  indi- 
cates that  aloin  acts  like  an  acid  toward  them. 

The  tests  were  made  by  adding  75  mgm.  of  the 
alkaloid,  dissolved  in  5  Cc.  of  alcohol,  to  a  solution 


I,.,,.,.,..,. 

'^We  do  not  recall  any  mention  of  this  peculiar  reac- 
)n,  and  think  it  may  be  of  some  interest,  at  least 
those  pharmacists  who  are  likely  to  meet  it  in 
spensing, 

Charles  J.  O'Connell,  Ph.C,  Phm.M. 

j^Detroit  laboratory  of  Parke,  Davis  &  Co. 
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THREE  SPECIMENS. 


The  amusing  orders  shown  in  the  accompanying 
illustration  have  all  been  received  from  Bulletin 
readers.  The  first,  contributed  by  W.  N.  Brodrick, 
of  Buchanan,  Michigan,  shows  a  quite  common 
method  of  spelling  corrosive  sublimate.  The  sec- 
ond, from  Clarence  Wilkerson,  of  Mobile,  Ala- 
bama, indicates  in  how  novel  a  manner  one  may 


spell  antikamnia  tablets  if  he  sets  himself  at  the  task 
with  all  his  inventive  powers  at  command.  The 
third,  sent  in  by  F.  W.  Baxter,  of  Mt.  Sterling, 
Illinois,  was  meant  to  call  for  cuticura  soap — and 
Mr.  Baxter  was  certainly  a  wizard  if  he  interpreted 
the  order  without  any  assistance  from  the  pur- 
chaser ! 

f  PHARMACY  AND  MORALS. 

the  Editors: 

To  the  student  of  psychology  the  question  of 
environment  has  always  been  a  perplexing  one.  He 
has  found  great  men  raised  out  of  the  worst  condi- 
tions of  the  slums,  and  among  the  fallen  masses 
of  humanity  has  found  those  who  had  been  reared 
under  the  most  favorable  circumstances.  In  spite 
of  these  facts  one  is  inclined  to  believe  that  certain 
conditions  produce  certain  results,  and  it  is  with 
this  view  in  mind  that  I  wish  to  dwell  on  the  sub- 
ject of  Pharmacy  and  Morals. 

In  looking  over  the  records  of  the  Bridewell  of 
Chicago  one  finds  comparatively  few  pharmacists 
arrested  for  crime,  but  on  the  other  hand,  the  man 


who  in  the  past  year  has  advertised  for  clerks  and 
has  received  and  spoken  with  the  various  indi- 
viduals who  applied  for  the  positions,  must  come  to 
the  conclusion  that  there  is  something  wrong  some- 
where. What  are  the  conditions  that  produce  such 
hollow-cheeked  drug  habitues  ?  What  are  the  con- 
ditions that  produce  the  unreliable,  whisky-drinking 
drug  clerk,  who  would  steal  the  gold  from  your 
teeth  if  he  got  a  chance?  Is  the  drug  business  at 
fault?  Are  the  hours  too  long?  Or  is  the  com- 
pensation too  small  to  attract  men  of  character? 
These  are  questions  that  I  do  not  feel  competent 
to  answer,  but  if  I  have  set  the  reader  to  thinking 
I  believe  that  I  have  accomplished  something  toward 
their  solution. 

There  is  no  doubt  in  my  mind  as  to  the  effect 
of  sunshine  and  fresh  air  on  the  habits  of  a  man, 
and  I  believe  that  if  the  drug  clerk  had  more  time 
to  recreate,  not  in  some  dark  room  in  the  back  of 
a  saloon  playing  cards,  but  out  in  nature's  freedom, 
where  every  breath  of  air  sends  new  life  throbbing 
through  his  veins,  his  chances  for  health  and  happi- 
ness would  greatly  improve.  Let  us  have  more  sun- 
shine in  our  pharmacies — more  consideration  for 
human  life,  and  let  the  employers  and  clerks  work 
together  to  remove  the  influences  that  are  evil,  jind 
to  foster  those  which  incline  towards  better  clerks, 
better  hours,  and  better  pay. 

H.  N.  Bruun. 

Chicago,  111. 


A  STRONG  TALK  ON  PRESCRIPTION  PRICING. 
To  the  Editors : 

Several  years  ago  I  discovered  that  with  an  in- 
creasing volume  of  drug-store  receipts,  and  with 
store  expenses  not  proportionately  larger,  my  gross 
profits  were  proportionately  less  than  formerly.  I 
determined  to  find  the  cause.  I  then  installed  a 
division-of-sales  cash  register,  and  soon  learned  that 
theoretically  some  departments  were  losing  money, 
while  the  supposedly  profitable  ones  were  not  earn- 
ing sufficient  money. 

I  divided  my  business  into  four  departments,  viz. : 
cigar,  patent  medicine,  sundry,  and  drug  and  pre- 
scription departments.  My  total  sales  represented 
100  parts  of  my  business.  The  cash  register  taught 
me  that  twenty  parts  represented  receipts  for  cigars ; 
twenty-five  parts  patent  medicines;  five  parts  sun- 
dries ;  and  the  remaining  fifty  parts  prescriptions  and 
drugs.  I  knew  that  my  store  expenses  amounted  to 
25  per  cent,  or  one-fourth  of  my  total  gross  receipts. 
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On  gross  sales  or  total  receipts  my  profits  from 
cigars  were  one-fifth;  from  patent  medicines  one- 
third;  from  sundries  one-half;  from  prescriptions 
and  drugs  one-half. 

I  had  been  taught  to  believe,  as  most  druggists  do 
even  to-day,  that  the  average  profit  of  a  druggist's 
sales  equals  one-half  of  his  receipts,  or  what  is  com- 
monly called  100  per  cent.  This  brass-veneered, 
iron,  unthinking,  but  logical,  mathematical  machine 
of  a  cash  register  demonstrated  to  my  analytical 
mind  that  Santa  Claus  was  a  myth — that  the  drug- 
gist's per  cent  of  profit  was  in  fact  far  from  the  wide 
heralded  100  per  cent. 

The  disease  thus  diagnosed,  the  remedy  was 
called  for.  What  was  it  ?  More  profits.  But  where 
and  how?  Surely  one  cannot  get  six  cents  for  a 
five-cent  cigar,  nor  ask  one  dollar  and  ten  cents  for 
a  dollar  patent  medicine,  nor  get  twenty-five  cents 
for  a  ten-cent  cake  of  Williams's  shaving  soap. 
Where,  then,  must  a  druggist  look  for  his  profits? 
Why,  to  his  drug  and  prescription  department! 

This  thought  solved  the  problem  for  me :  that  the 
pharmacist  must  get  a  professional  fee  for  profes- 
sional services  rendered.  He  must  get  a  professional 
fee  for  filling  a  prescription,  not  a  commercial  price. 

The  druggist  can,  if  he  wants  to,  obtain  almost 
any  price  he  dares  charge  for  a  prescription.  The 
customer  in  most  cases  does  not  know  the  intrinsic 
value  of  the  contents  of  the  prescription.  An  ounce 
mixture  of  zinc  oxide,  bismuth,  and  boric  acid  is  to 
him  an  ounce  mixture,  just  as  its  equivalent  one 
ounce  of  aristol  represents  the  same  quantity  in 
volume.  Each  is  used  as  an  antiseptic;  the  cost  of 
the  former  is  about  7  cents;  of  the  latter  $1.80.  For 
the  first  mixture  the  druggist  will  probably  charge 
35  cents,  for  the  latter  $2.20.  On  a  $2.25  sale  he 
earns  17  cents  more  than  on  a  sale  of  35  cents. 

This  looks  to  me  ridiculous.  Each  prescription 
effects  desired  results  therapeutically  the  same.  The 
patient  in  either  event  is  satisfied.  Why  should  he 
only  pay  35  cents  when  he  is  willing  to  pay  $2.25? 
If  druggists  were  a  unit  they  might  easily  ol)tain 
$1.25  for  the  zinc  bismuth  and  boric  acid  mixture. 
If  they  obtain  this  price  and  large  margin  of  profit 
on  such  a  mixture,  I  could  see  no  objection  to  a 
small  rnargin  on  the  higher-priced  remedies  like 
aristol.  I  hope  there  will  soon  be  some  systematic 
method  devised  for  correcting  this  unbusinesslike 
mode  of  pricing  prescriptions.  Besides,  how  many 
druggists  realize  that  prescription  items  to-day  cost 
177  per  cent  more  on  an  average  than  they  did 


fifteen  years  ago,  while  the  same  schedule  of  pre- 
scription prices  is  still  observed? 

Pardon  my  writing  at  this  length.  The  only 
object  of  my  eft'orts  is  to  obtain  results — to  help 
correct  some  evils  in  modern  pharmacy.  This  is 
not  for  publication,  but  simply  to  convey  to  you 
personally  my  private  opinions  and  observations. 
However,  I  give  you  carte  blanche  to  use  this  letter 
in  whichever  manner  you  desire. 

Frank  E.  Falkenberg. 

Chicago,  111. 

[Note  by  the  Editors. — A  portrait  of  and  a  personal  note 
concerning  Mr.  Falkenberg  will  be  found  on  the  "Personal" 
page  in  this  issue  of  the  Bulletin.] 


SOME  MORE  INGENIOUS  SPELLING. 

To  the  Editors : 

Possibly   some   of   your   unsophisticated   readers 
have  thought  there  is  only  one  way  to  spell  quinine. 


Let  them  read  the  accompanying  order  and  learn 
how  ignorant  they  are!  W.  L.  Harbaugh. 

Haverford,  Pa. 


A  PRESCRIPTION  DIFFICULTY. 

To  the  Editors : 

Here  is  a  characteristic  prescription  difficulty 
which  we  have  just  encountered : 

Sodium  bromide    20. 

Chloral  hydrate    5. 

Simple  elixir,  q.  s 60. 

When  this  mixture  was  first  dispensed  it  looked 
all  right,  and  was  sent  out  without  a  shake  label. 
On  standing  a  layer  formed  on  top,  and  the  patient 
took  this  layer.  What  was  it?  It  was  a  solution 
of  the  chloral  hydrate  in  the  alcohol  of  the  elixir. 
An  addition  of  water  would  have  avoided  the 
trouble,  W.  Bodemann. 

.  Chicago,  Illinois. 
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BUSINESS    HINTS. 


The  Editors  pf  the  Bulletin  would  like  to  have  readers  send 
them,  for  description  and  criticism  in  this  department,  news- 
paper advertisements,  booklets,  circulars,  and  other  advertis- 
ing matter  which  they  have  recently  utilized. 

Advertising  a  Foot  Powder. — 

The  Crescent  Drug  Co.,  of  Los  Angeles,  Cali- 
fornia, got  out  a  little  four-page  folder  last  year 
setting  forth  some  *'hot  weather  suggestions." 
Talcum  powder,  a  cream  lotion  for  freckles  and  sun- 
bum,  sea  bath  salt,  a  foot  powder,  and  other  prod- 
ucts were  made  the  subject  of  exploitation.  Here 
,rhat  was  said  about  the  foot  powder: 


A  Hard  Road 
to  Travel 

is  the  one  over  which  you  pass  with 
tender  feet. 

If  your  feet  trouble  you — 

If  they  get  tired — 

If  the  flesh  is  tender — 

If  Ihey  sweat — 

If  you  are  troubled  with  chilblains, 

Crescent  Foot  Powder 
will  Relieve  You 

ISc  Package.         Call  for  Sample. 


le  Crescent  Drug  Co.  informs  us  that  a  similar 
leaflet  or  folder  is  gotten  out  each  month  regularly 
and  distributed  in  every  house  in  the  neighborhood, 

A  Soda  Booklet.— 

R.  O.  Grover,  "the  druggist"  of  Pocahontas, 
Iowa,  a  town  of  about  1000  inhabitants,  has  just 
issued  a  soda  booklet  of  eight  pages.  It  is  entitled 
"Conundrums."  The  conundrums  are  put  in  a 
panel  at  the  top  of  each  page  and  are  three  in  num- 
ber. The  object,  we  suppose,  is  to  make  the  book- 
let readable.  Underneath  the  conundrums  in  each 
case  is  a  talk  on  soda  water.     We  observe  that  the 


last  three  or  four  pages  of  the  booklet  are  given  up 
to  subjects  like  prescriptions,  toilet  goods  and  per- 
fumes, and  paints.  Why  not  devote  the  whole  cir- 
cular to  soda  water  and  thus  hit  the  bull's-eye  in 
the  center  at  every  shot?  Isn't  it  a  mistake  to 
scatter  your  ammunition  ?  As  to  whether  or  not  it 
pays  to  put  in  conundrums  and  other  foreign  mat- 
ter in  a  i5urely  advertising  booklet — this  is  another 
question  which  we  may  write  a  book  on  some  time. 
Probably  people  differ  in  their  opinions  on  this 
point.  To  use  general  text  matter  in  a  drug  store 
paper  is  of  course  an  entirely  different  proposition. 
Still,  after  everything  is  said  and  done,  the  kind  of 
advertising  that  would  appeal  to  the  inhabitants  of 
a  village  of  1000  people  would  probably  not  appeal 
in  the  same  way  to  the  denizens  of  a  metropolitan 
city.    People  in  villages  have  more  time  to  burn. 

A  Soap  Advertisement. — 

The  ad.  shown  in  the  accompanying  reproduction 
was  sent  in  to  us  by  A.  D.  Lemmon,  of  Guthrie 
Center,  Iowa,  and  was  clipped  from  the  Guthrie 
Times.  Mr.  Lemmon  informs  us  that  he  has  a 
soap  sale  every  year  for  two  weeks,  although  the 
present  advertisement  was  not  used  in  connection 
with  this  event.     He  has  a  splendid  trade  in  toilet 


Jfo  trouble  at  all 
to  keep  clean! 


If  you  have  plenty  of.  soap  and  water. 
The  city  •wiil  furnish  you  tfie  water, 
we  wtH  furnish  you    :::::::: 

THE  SOAP 

and  you  can  do  the  rest.  Use  nothing 
but  the  very  best  soap  that  you  can  buy, 
the  kind  you  always  find    at    :     :    :    ;• 


Lemmon's   Dru^   Store, 


Both  'Phones  No.    4, 
GUTHRIE  CENTER,    --"'.-. 


IOWA. 


soaps  and  never  carries  less  than  six  gross  in  stock. 
As  for  the  advertisement,  it  has  considerable  merit, 
and  if  we  were  to  make  any  criticism  it  would  be 
that  the  appeal  is  too  general  in  nature.  Wouldn't 
it  have  been  better  to  mention  some  specific  brand 


298 


BULLETIN  OF  PHARMACY 


of  soap  and  give  the  price?  If  you  can  appeal  to 
some  one  particular  want  of  a  man,  you  are  quite 
likely  to  make  a  definite  impression  upon  him. 

A  Prescription  Advertisement. — 

Hynson,  Westcott  &  Co.,  of  Baltimore,  are  well 
known  as  the  proprietors  of  one  of  the  largest  and 
best  equipped  prescription  pharmacies  in  the  United 
States.  We  reproduce  this  month  one  of  their  recent 
prescription  ads. : 


Short  Distances^ 
Little  Time, 
'Slight  Inconveniences, 
A  Few  Pennies, 


WHEN  comfAseo  with 


Rigid  Exactness, 
Absolute  Purity, 
Expert  Service, 
Fair  Prices, 


Prescriptions 


Hynson^  Westcott  &  Co. 

Medical  and  Sur'guMl  SuppUts 
ntMMlES  AND  FRANKUN  STS.,  BALTimOkB. 


Moooooooooooc^ooooooiMOOftaooooQeociPOoa 


Advertising  Talcum  Powder. — 

Among  our  "Contributed  Articles"  this  month  we 
are  illustrating  and  describing  an  attractive  window 
display  of  talcum  powder  which  comes  to  us  from 
J.  T.  Pepper,  of  Woodstock,  Ontario.  During  the 
week  that  the  display  was  in  his  window,  Mr.  Pep- 
per had  the  following  advertisement  running  in  the 
local  newspaper: 

Violet   Talcum   Powder. 

Who  has  not  used  this  dainty,  cooling,  and 
refreshing  powder?  It  is  a  luxury  as  well  as  a 
positive  necessity  to  have  a  box  on  one's  toilet 
table.  Do  not  allow  yourself  to  be  without  it. 
It's  dainty  perfume  is  delicious,  and  for  baby's 
use  is  just  the  thing.  We  have  it  also  perfumed 
with  lilac.  Prices — 10c,  15c  and  25c  a  tin.  See 
our  window  display  of  many  different  kinds. 

Pepper's  Drug  Store, 

Woodstock,  Ont. 

If  you  get  it  at  Pepper's,  it's  good. 


An  Ice  Cream  Advertisement. — 

The  following  suggestion   for  a  newspaper  ad. 
comes  to  us  from  Frank  S.  McCabe,  of  Austin,  Pa. : 


Lover^s 
Ice  Cream 


In  affairs  of  love  use 
our  Soda*  Will  open 
the  door  of  her  heart 


Blank^s  Pharmacy 

THE    STORE    OF    QUALITY 
Hustleton,      J*     J*     j*      Pennsylvania 


A  Catchy  Phrase. — 

The  Jackson  Drug  Co.,  of  Shenandoah,  Iowa, 
did  rather  a  clever  thing  in  July  a  year  ago.  They 
had  several  hundred  cards  printed  like  that  shown 
in  the  accompanying  illustration.  These  were 
exactly  10  i/iches  square,  and  printed  in  red  on  thin 


We  are 

In  Business 
For  Your  Health 


The  Jackson  Drug  Co. 


The  Expert  Pill 
Mixers 


white  cardboard.  They  were  then  used  as  hangers 
and  tied  to  limbs  of  trees  over  the  sidewalks  all  over 
town.  The  phrase,  "We  Are  in  Business  for  Your 
Health,"  was  also  used  in  all  of  the  newspaper 
advertisements  of  the  firm,  and  it  made  a  decided 
hit. 
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An  Advertising  Dodge. — 

Mr.  W.  C.  Wheelock,  of  Kalamazoo,  Mich.,  gets 
out  a  little  drug-store  paper  which  he  calls  "Whee- 
ilock's  Kalamazoo  Hustler."  In  a  recent  edition  he 
Ipurposely  misspelled  a  word,  and  then  offered  to 
furnish  a  bottle  of  Wheelock's  Herculean  Oil  free  to 
every  reader  who  should  discover  the  word  and  bring 
the  marked  copy  to  the  store.  As  a  matter  of  fact, 
there  were  two  or  three  misspelled  words,  so  that  the 
task  would  not  prove  too  hard  a  one.  In  one  case 
"practicing"  was  spelled  with  an  "s,"  and  it  is  not  at 
all  likely  that  many  readers  would  detect  the  error. 

Incidentally  we  may  say  that  in  this  particular  issue 
of  his  paper  Mr.  Wheelock  has  the  following  article : 

WHY  SOME  FOLKS  ARE  POOR. 

I^Brheir  ideas  are  larger  than  their  purses. 
TrThey  do  not  keep  account  of  their  expenditures. 

3.  They  reverse  the  maxim,  "Duty  before  Pleasure." 

4.  They  have  too  many  expensive  amusements. 

5.  They  try  to  do  what  others  expect  of  them,  not  what 
they  can  afford. 

6.  They  do  not  think  it  worth  while  to  put  contracts  or 
igreements  in  writing. 

7.  They  have  not  been  able  to  do  much  in  the  business 
they  understand  best  and  have  thought  they  could  make  a  for- 
tune by  investing  in  something  they  know  NOTHING  about. 

8.  They  don't  bathe  a  sore  throat  with  Wheelock's  Her- 
culean Oil  or  take  Mandrake  and  Culver's  Root  Bitters  when 
:hey  are  bilious. 

rheir  Advertising  Methods.^ 

A  new  firm  of  druggists  just  starting  in  business 
in  an  Illinois  town  of  9000  inhabitants,  most  of 
whom  are  foreign,  writes  us  the  following  interest- 
ing letter : 

There  are  five  drug  stores  and  seven  doctors  in  the  city. 
The  principal  occupation  is  coal  mining.  We  took  over  a 
rather  run-down  store,  restocked  it  and  put  in  up-to-date 
ixtures.  The  competing  pharmacies  are  all  typical  country 
irug  stores,  with  a  miscellaneous  stock  of  paints,  oils,  wall- 
paper, fancy  goods,  holiday  goods,  etc.  The  sole  advertising 
3f  these  druggists  consists  of  patent  medicine  plate  matter 
with  the  dealer's  name  at  the  bottom. 

We  contracted  for  space  in  each  of  the  weekly  papers, 
and  followed  our  announcement  in  a  few  weeks  with  a  cir- 
cular printed  in  red  and  black.  This  week  we  are  getting  out 
1  telephone  card  with  our  ad.  in  the  center:  this  is  a  sort 
^f  telephone  directory,  with  all  of  the  subscribers'  names  on 
one  side  of  a  large  cardboard.  The  points  we  have  tried  to 
bring  out  in  our  advertisements  are  the  superiority  of  our 
prescription  service  and  our  drug  store  as  compared  with 
the  stores  which  carry  bulky  and  expensive  side  lines.  We 
5end  out  samples  and  personal  circular  letters  to  twenty 
doctors  every  week  or  so,  calling  attention  to  new  items  of 


stock,  to  our  night  service,  etc.,  and  expressing  a  desire  to 
do  uranalytical  work  for  them.  On  every  Saturday  the  local, 
doctors,  the  hotels,  the  banks,  the  post-office,  and  the  public 
library  are  supplied  with  our  blotters. 

The  prescription  trade  was  practically  nothing  when  we 
took  oyer  the  business.  Several  of  the  doctors  dispensed 
their  own  medicines:  the  others  were  pretty  well  settled, 
each  with  a  favorite  drug  store.  We  have  started  out  to  get 
all  of  them,  and  as  our  prescription  trade  is  constantly  increas- 
ing, we  may  say  that  we  are  in  a  fair  way  to  succeed.  Of 
course  we  have  prescription  blanks  for  each  doctor,  and  we 
make  a  strong  point  of  using  a  special  label  which  reads  as 
follows:  "Always  Consult  Your  Physician  Before  Having 
this  Prescription  Refilled."  This  label  is  invariably  pasted 
onto  every  prescription  dispensed  at  our  counter.  We  also 
make  a  point  with  the  doctors  that  we  do  not  advertise  patent 
medicines,  or  allow  any  cure-all  plate  matter  to  be  run  in 
connection  with  our  name. 

An  Envelope  for  Stamps. — 

Andrew  R.  Cunningham,  the  Detroit  druggist, 
has  a  post-office  substation  in  his  store,  and  recently 
he  devised  the  accompanying  envelope  to  be  used 


Post  Office  Station  No.  26 

MoMy  Oi6tn  htutd 

LctUn  and  Packages  Registef«d. 

Pay  Your  Ga*  Blfi*  Here. 

We  appreciate  the  opportunity  of  serving  you,  even 
though  postage  stamps  only  are  at  present  required. 
We  are  glad  to  see  you  in  our  store  at  any  time  and  can 
assure  you  of  a  courteous  welcome  whenever  you  come. 

ANDREW  R.  CUNNINGHAM 

Prescription  Druggist 
264  Jos.  Campau  Ave.,  Cor.  Monroe,       Detroft,  Mich. 


for  the  sale  of  stamps.     It  strikes  us  as  being  a 
pretty  good  thing. 

Made  on  the  Spot. — 

J.  Dilworth,  of  Welland,  Canada,  is  a  druggist 
who  does  most  of  his  own  printing.  He  sends  us 
a  little  memorandum  book  just  issued  from  his 
"print  shop" — as  Elbert  Hubbard  would  say.  The 
idea  is,  of  course,  that  those  who  receive  the  book 
will  keep  it  and  use  it.  On  the  top  of  each  blank 
page  is  a  brief  reference  to  some  specialty  but  up  by 
Mr.  Dilworth.  The  book  is  2  5/8  by  5  inches  in 
dimensions  and  has  a  cover  of  red  and  black.  The 
inside  stock  is  a  rather  poor  quality  of  white  paper ; 
and  if  we  had  any  criticism  to  make,  it  would  be  this, 
that  the  thing  is  not  gotten  up  quite  good  enough  to 
make  it  sufficiently  appreciated.  Don't  be  afraid  to 
spend  a  little  money  in  advertising. 
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PRACTICAL  PHARMACY. 

Regarding  the  Toxicity  of  Methyl  Alcohol. — 

Ernest  J.  Clegg,  a  foreman  in  the  Canadian 
laboratory  of  Parke,  Davis  &  Co.,  feared  some  time 
ago  that  he  was  running  a  great  danger  in  permit- 
ting a  member  of  his  family  to  use  a  methyl  alcohol 
stove  for  the  treatment  of  rheumatism  with  high 
temperatures.  Knowing  the  great  toxicity  of  the 
substance  when  taken  internally,  and  realizing  that 
the  poison  is  due  to  the  formation  in  the  organism 
of  formaldehyde  through  oxidation,  he  thought  pos- 
sibly that  formaldehyde  might  likewise  be  one  of  the 
products  of  decomposition  when  the  alcohol  was 
burned  in  a  stove.  Writing  to  Dr.  Buller,  the  Mon- 
treal expert  who  has  made  such  a  study  of  methyl 
alcohol  toxicity,  and  whose  findings  have  been  made 
the  subject  of  discussion  in  the  Bulletin  from 
time  to  time,  Mr.  Clegg  was  informed  that  "the  use 
of  methyl  alcohol  by  burning  is  not  attended  with 
any  danger  whatever,  the  decomposition  being  com- 
plete and  of  a  totally  different  character  from  that 
which  takes  place  when  the  fluid  is  decomposed  in 
the  human  body.  You  will  run  no  risk  in  using 
wood  alcohol  for  the  obtainment  of  heat  in  the  man- 
ner you  have  described." 

Syrup  of  Calcium  Lactophosphate. — 

It  is  a  well-known  fact,  said  Francis  Hessner  at 
the  last  meeting  of  the  Missouri  Pharmaceutical 
Association,  that  the  U.  S.  P.  syrup  of  calcium  lac- 
tophosphate darkens  by  age  and  is  likewise  liable 
to  precipitate  or  ferment  (especially  in  warm 
climates  or  summer  weather),  and  therefore,  if  a 
method  can  be  proposed  to  prepare  this  syrup 
quickly  where  the  demand  is  limited,  it  strikes  the 
author  as  being  a  welcome  and  profitable  sugges- 
tion— welcome  because  the  dispenser  can  enjoy  the 
satisfaction  of  sending  out  a  perfectly  fresh  and 
pleasant  preparation,  and  profitable  because  he  loses 
no  stock  by  the  change  caused  by  age. 

Precipitated  calcium  carbonate 2.5  Gm. 

Lactic  acid 6  Cc. 

Phosphoric   acid    3.6  Cc. 

Orange-flower    water     2.5  Cc. 

Syrup,  extra  heavy,  sufficient  quantity. 

Distilled  water 20  Cc. 

Mix  the  acids  with  the  distilled  water  and  orange-flower 
water  in  a  porcelain  mortar  (or  glass  mortar),  add  the  cal- 
cium carbonate,  and  triturate  until  completely  dissolved  and 
effervescence  ceases;  filter  or  strain  through  cotton,  and  add 
about  67  Cc.  or  sufficient  syrup  to  make  100  Cc.  of  finished 
product. 


The  Chemical  Formula  for  Adrenalin. — 

Thomas  B.  Aldrich,  Ph.D.,  read  a  paper  on  the 
chemical  composition  of  adrenalin  at  the  annual 
meeting  of  the  American  Chemical  Society,  held  lasi 
month  in  Buffalo.  The  author  declared  that  from 
the  evidence  at  hand  none  of  the  following  formulse 
proposed  by  different  investigators  could  be  accepted 
as  representing  the  true  composition  of  the  chemical, 
namely,  (Takamine)  C10H15NO3,  (Abel)  C17H15- 
NO4,  C10H11NO3,  C10HJ3NO3,  and  CioH.gNOg 
YzYi^O.  He  held  that  C9H13NO3,  the  formula  first 
proposed  by  himself  for  adrenalin,  represented 
without  doubt  the  true  composition  of  the  body,  this 
being  shown  not  only  by  his  own  later  analyses,  but 
also  by  the  confirmatory  analyses  of  von  Furth, 
Pauly,  Jowett,  Abderholden  und  Bergell,  and 
Bertrand.  This  formula  also  finds  confirmation  in 
titration  experiments  reported  upon  at  considerable 
length  by  the  author,  where  the  average  of  seven 
determinations  gave  a  molecular  weight  of  183.7, 
while  the  sum  total  of  C9H13NO3  is  183.  Furthei 
more,  the  formula  is  confirmed  by  molecular  weigh 
determinations  of  adrenalin  and  its  derivatives  b] 
physical  methods. 

To  Close  Syrup  Bottles  Air-tight.— 

For  hermetically  closing  bottles  containing  fruit 
syrups,  etc.,  Wiebelitz  recommends  {Northzuestern 
Druggist)  filtering  paper,  used  as  follows :  Fill  th< 
bottles  (which  should  be  small,  and  heated  before 
filling)  up  to  the  very  top  and  overflowing  with 
the  syrup,  as  near  boiling  hot  as  possible,  then  lay 
the  piece  of  filtering  paper  on  top.  This  immedi- 
ately becomes  saturated  with  the  syrup,  and  as  the 
latter  cools  off,  water  evaporates,  and  the  edgej 
attach  themselves  firmly  to  the  bottle's  lip.  In  the 
central  portion  sugar  forms  in  the  tissues  of  the 
paper,  and  thus  makes  it  practically  air-tight.  The 
bottles  should  have,  of  course,  a  lip  as  nearly  smooth 
and  symmetrical  as  possible. 

Estimation  of  Formaldehyde. — 

Schiff  {Chem.  Ztg.)  gives  this  method:  If  the: 
specimen  is  concentrated,  10  grammes  is  diluted  tc! 
200  Cc.  and  carefully  neutralized;  0.5  gramme  oi 
ammonium  chloride  or  sulphate  dissolved  in  3  or  ^ 
Cc.  of  water  is  mixed  with  10  Cc.  of  the  diluted 
formaldehyde  liquid.  The  liberated  acid  is  ther 
titrated  with  normal  potassium  hydroxide,  using 
litmus  as  an  indicator.  Two  molecules  of  potassiurri 
hydroxide  represent  three  molecules  of  formalde 
hyde. 
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BOTANY  and  MATERIA  MEDICA 

Monthly  review  by  OuvKR  A.  Farweli,. 

Loco-weed  Investigation. — 

Prof.  L.  E.  Sayre  {Western  Drug  Record)  has 
limed  his  earlier  investigation  of  the  loco-weed. 
I  he  plant  has  caused  considerable  trouble  in  Col- 
ido  this  year,  and   Professor  Sayre  visited  the 
:ion  to  gather  further  information  in  regard  to 
physiological   effects.      He   says   it   is   not   the 
ragalus    mollissimus,    the    common    loco-weed 
in  Kansas,  Texas,  and  New  Mexico,  but  some 
cies   approaching   in   appearance   the   A.   Cana- 
isis.     Observations  made  at  the  time  point  to  an 
d  principle  of  a  glucosidal  nature  in  the  loco- 
ed of  the  Colorado  district.     Such  a  principle 
been  found  in  A.  mollissimus,  but  no  import- 
er was  attached  thereto  by  Professor  Sayre,  as 
was  in  search  of  an  alkaloid,  since  the  reputed 
nysiological  action  was  said  to  resemble  that  of 
Mium  poisoning.     The  glucoside  is  saponinoid  in 
iiacter.     Professor  Sayre  thinks  that  this  sap- 
noid    glucoside    in    connection    with    a    plant 
yme  may  be  the  cause  of  "locoism"  by  disturb- 
■  digestion,  setting  up  a  slow  irritation  in  the 
stinal  tract,  and  thus  acting  indirectly  upon  the 
vous  system.    The  plant,  according  to  Professor 
re,   has   a   certain   food   value,   as   guinea-pigs 
ive  upon  it.     By  proper  curing  or  mixing  with 
\\  clover,  etc.,  the  Professor  thinks  it  could  be 
1  verted   into  an   important   fodder  plant. 

The  Sixteenth  Annual  Report  of  the   Missouri  Botanical 
Gardens. — 

Besides  the  reports  of  the  officers  of  the  Board 
ind   the    Director,    this    volume    contains    thirteen 
i?ipers  on  various  botanical  subjects  and   is  illus- 
led  with  45  plates.     Mr.  A.  S.  Hitchcock  pre- 
iiits  a  paper  on  the  identification  of  the  grasses 
numerated    in   Walter's   Flora   of   the   Carolinas, 
)ublished  in  1788.    Mr.  Alwin  Berger  gives  a  sys- 
cmatic   revision   of   the   genus   Cereus  Mill.      He 
ubdivides  the  genus  into  18  subgenera,  which  are 
Hustrated  by  12  plates.     Among  other  papers  of 
'erest  is  one  on  "A  Disease  of  Cauliflower  and 
bbage,"  caused  by  Sclerotinia,  by  G.  G.  Hedge- 
k;    "Intumescences    Formed    as    a    Result    of 
lemical   Stimulation,"  by  H.  von  Schrenk;  and 
he   Dehiscence   of   Anthers   by   Apical    Pores," 
J.  A.  Harris.     This  volume  is  not  behind  its 
(decessors  in  the  interesting  and  valuable  mat- 
presented. 


Mr.  Maiden's  Critical  Review  of  Eucalyptus. — 

This  has  reached  part  5,  dealing  with  E.  stellu- 
lata,  E.  coriacea,  and  E.  coccifera.  Part  1  deals 
with  E.  pilularis  Lin.,  with  nine  synonyms;  part  2 
deals  with  E.  obliqua  L'Her.,  the  species  on  which 
the  genus  was  founded,  with  nine  synonyms;  part 
3  deals  with  E.  calycogona  Turcz.,  with  five  syno- 
nyms; and  part  4  deals  with  E.  incrassata  Labil., 
with  eighteen  synonyms;  and  E.  fcccnnda  Schauer, 
with  two  synonyms.  The  five  parts  are  illustrated 
with  28  plates.  Undoubtedly  Mr.  Maiden's  knowl- 
edge of  the  living  trees,  supplemented  by  his  unex- 
celled opportunities  for  studying  type  specimens,  will 
go  far  towards  clearing  up  the  very  confused 
nomenclature  of  the  genus.  We  have  no  doubt  that 
the  monograph,  when  completed,  will  at  once  take 
rank  as  the  standard  work  upon  the  genus. 


NEW  REMEDIES. 

Anaesthol-Myer. — 

This  article,  which  is  exploited  by  the  same  party 
who  is  putting  up  "Anaesthol-Katz,"  is  said  by  the 
Pharmaceutische  Post  to  be  a  mixture  of  acetyl 
(probably  a  misprint  for  ethyl)  chloride,  chloro- 
form, and  ether,  in  the  following  proportions : 
Ethyl  chloride,  17  parts,  and  83  parts  of  a  mixture 
of  chloroform  and  ether,  containing  119.5  parts  of 
the  former  to  74  parts  of  the  latter. 

Antichloren. — 

This  is  described  as  a  brown,  soft  mass,  insolu- 
ble in  water,  and  obtained  by  the  action  of  mercuric 
iodide  on  peptone  in  the  presence  of  mercuric 
chloride  (Pharm.  Centralh.).  It  is  employed  in 
syphilis  in  doses  of  0.01  gramme  daily  in  the  form 
of  pills,  and  subcutaneously  as  a  two-per-cent  solu- 
tion. 

Cehalopin. — 

This  is  stated  to  be  an  oleaginous  extract  of  fresh 
nerve  substance,  myelin,  lecithin,  etc.  (Pharm.  Cen- 
tralh.) intended  for  hypodermic  administration  in 
poisoning  by  strychnine,  and  in  nervous  diseases. 

Duran. — 

Duran,  found  in  the  market  as  a  white  powder 
and  in  the  form  of  tablets,  is  a  remedy  intended  for 
use  in  rachitis  (Pharm.  Ztg.).  It  is  stated  to  be  a 
preparation  containing  calcium  carbonate  and  mag- 
nesium phosphate  with  albumin. 
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BOOKS. 


General  Index  to  Volumes  one  to  fifty  of  the  Proceedings 
of  the  American  Pharmaceutical  Association,  from  1852 
to  1902,  Inclusive.  Baltimore:  The  American  Pharma- 
ceutical Association,  Charles  Caspari,  Jr.,  Secretary,  1905. 
Cloth;  592  pages;  $5.00. 

This  volume,  which  has  been  made  the  subject 
of  mention  elsewhere  in  the  Bulletin,  is  one  of 
great  and  practical  value  to  every  member  of  the 
American  Pharmaceutical  Association,  and  to 
every  college  of  pharmacy  and  other  institution 
having  a  pharmaceutical  library.  The  pharma- 
ceutical literature  of  the  past  fifty  years  is  here 
indexed  so  completely  that  one  can  find  it  without 
the  least  trouble  or  delay.  The  annual  proceedings 
of  the  A.  Ph.  A.,  wholly  apart  from  the  transac- 
tions of  the  society,  contain  abstracts  of  every- 
thing of  practical  importance  that  has  been  pub- 
lished during  the  year.  Thus  the  fifty  volumes 
practically  cover  the  literature  of  the  last  half  cen- 
tury; and  by  means  of  this  collective  index  what 
is  virtually  a  whole  pharmaceutical  library  is  at 
once  rendered  promptly  available.  To  every  per- 
son or  institution  possessing  any  copies  of  the  an- 
nual proceedings,  even  if  no  more  than  five  or  six, 
the  index  will  be  an  absolute  and  imperative 
necessity. 


The  Intestinal  Catarrhs.  Being  a  Clinical  Study  of  Colitis, 
Appendicitis,  and  Their  Allies.  By  Edward  Blake,  M.D., 
Member  of  the  Royal  College  of  Surgeons,  etc.  Second 
Edition.  Chicago :  W.  T.  Keener  &  Co. ;  London :  H.  J. 
Glaisher,  57  Wigmon  St.,  Cavendish  Square,  W. 

The  author  in  his  preface  says  "the  only  pre- 
text that  could  be  imagined  for  adding  one  more 
drop  to  the  already  overflowing  ocean  of  medical 
literature  is  the  complaint  which  has  reached  me 
from  many  sources,  that  there  is  no  English 
treatise  on  the  Intestinal  Catarrhs."  Such  being 
the  case  we  have  no  doubt  this  book  will  meet  with 
a  cordial  reception  by  the  medical  profession.  The 
book  is  certainly  an  excellent  one. 


The  Spatula  Soda  Water  Guide.  By  E.  F.  White,  soda 
expert.  Second  Edition.  Boston :  The  Spatula  Publish- 
ing Co.   Paper  bound ;  124  pages ;  $1.00. 

This  useful  guide  not  only  gives  a  wide  variety 
of  formulas  covering  all  of  the  popular  flavors,  but 
contains  several  articles  telling  the  dispenser  how 
to  take  care  of  his  apparatus,  and  giving  him  use- 


ful advice  and  suggestions  generally.  Mr.  Whit( 
has  had  a  wide  experience  as  a  soda  dispenser,  anc 
he  is  well  qualified  to  write  a  treatise  of  this  prac 
tical  and  helpful  kind.  The  book  contains  sud: 
useful  information  as  that  concerning  the  propei 
methods  of  washing  soda  glasses  and  the  like,  anc 
will  in  many  ways, be  found  a  very  desirable  guide 


Food  Preservatives.  By  R.  G.  Eccles,  M.D.,  Phar.D.,  witi 
an  Introduction  by  E.  W.  Duckwall,  M.S.  New  Yorki 
D.  Van  Nostrand  Co.,  23  Murray  and  27  Warren  Streets 
Paper;  202  pages;  50  cents. 

In  this  interesting  book  Dr.  Eccles,  with  the 
vigor  of  style  that  is  so  characteristic  of  him,  haj 
presented  his  familiar  views  on  the  use  of  fooc 
preservatives.  He  believes  that  far  more  dangei 
results  from  decomposed  food  than  could  possibh 
be  caused  through  the  use  of  preservative  agents 
He  deems  preservatives  to  be  the  lesser  of  the  twc 
evils.  Nor  does  it  detract  from  the  interesting  anc 
suggestive  nature  of  the  book  that  many  experts 
notably  H.  W.  Wiley,  the  government  chemist 
find  themselves  in  disagreement  with  Dr.  Eccles 
regarding  the  harmlessness  of  food  preservatives 


Materia  Medica.  By  John  Humphrey,  with  an  introductioi 
by  E.  M.  Holmes,  F.L.S.  W.  T.  Keener  &  Co.,  90  Wabas! 
Avenue,   Chicago.     Flexible   cloth;   495   pages;   $1.75  net 

This  handy  little  volume,  4^  by  6^  inches  ii 
size,  and  bound  in  flexible  cloth,  will  prove  ver\ 
useful  to  pharmacists  and  physicians  in  the  British 
Empire.  It  is  based  upon  the  British  Pharmaco- 
poeia, and  is  meant  to  contain  references  to  and 
descriptions  of  the  chief  vegetable  and  animal  drugs 
in  common  use  throughout  the  Empire. 


The  Detection  of  Poisons  and  Strong  Drugs.  By  Dr.  Wi' 
helm  Autenrieth.  Translated  from  the  Third  Germai 
Edition  by  William  H.  Warren,  Ph.D.  Seventeen  illus 
trations.  P.  Blakiston's  Son  &  Co.,  1012  Walnut  Street 
Philadelphia.     Cloth;   225   pages;   $1.50  net. 

This  volume  is  chiefly  devoted  to  toxicologica' 
analysis.  The  principles  of  discovering  unknown 
poisons  are  given,  and  methods  and  tests  are  set 
forth  in  abundance.  The  work  will  be  found  useful! 
to  those  students  of  pharmacy  and  medicine  who 
need  a  concise  laboratory  guide  in  this  branch  ol 
analysis.  And  in  order  to  make  the  book  more 
useful  to  such  students,  a  chapter  has  been  added 
on  the  quantitative  estimation  of  alkaloids  and 
other  drugs  in  crude  materials. 
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Merck's  1905  Manual  of  the  Materia  Medica.  A  Little  Ref- 
erence Pocket-book  for  the  Physician  and  Surgeon.  Merck 
&  Co.,  University  Place,  New  York. 

Bound  in  flexible  cloth,  printed  on  bible  paper, 
and  of  a  size  and  nature  adapting  it  to  pocket  use, 
Merck's  Manual  has  already  commended  itself  to 
the  physician.  It  is  a  storehouse  of  condensed 
information.  About  half  of  the  book  is  devoted 
to  the  Materia  Medica,  and  gives  the  chief  facts 
concerning  the  drugs  and  chemicals  in  common 
use.  Then  there  is  a  valuable  chapter,  covering 
nearly  100  pages,  briefly  summarizing  therapeutic 
indications  for  the  physician.  In  Part  III  medica- 
ments are  classified  according  to  their  physiological 
actions,  while  a  mass  of  miscellaneous  but  very 
important  information  is  given  finally  in  Part  IV. 


The  American  Year-book  of  Medicine  and  Surgery  for  1905. 
Arranged,  with  critical  editorial  comments,  by  eminent 
American  specialists,  under  the  editorial  charge  of  George 
M.  Gould,  A.M.,  M.D.  In  two  volumes.  Volume  I, 
including  General  Medicine;  Volume  II,  General  Surgery. 
Philadelphia  and  London:  W.  B.  Saunders  &  Co.,  1905. 
Per  volume,  Cloth,  $3.00  net;  Half  Morocco,  $3.75  net. 

The  1905  issue  of  Saunders's  American  Year- 
book of  Medicine  and  Surgery  fully  maintains  the 
preeminent  position  which  it  long  ago  established. 
Dr.  Gould,  the  editor,  has  associated  with  him  a 
staff  of  men  of  the  greatest  ability,  shown  in  the 
conscientious  thoroughness  with  which  each  article 
is  prepared.  Here  the  practitioner  has  placed  before 
him,  and  at  a  very  moderate  price,  the  cream  of  all 
the  medical  literature  published  during  the  past  year, 
and  in  such  a  form  that  it  is  readily  digestible. 


i 


[ntroduction  to  Chemical  Analysis.     By  Elbert  W.  Rock- 
ood,  M.D.,  Ph.D.     Second  Revised  Edition.     P.  Blakis- 
>n's  Son  &  Co.,  1012  Walnut  Street,  Philadelphia.    Cloth ; 
255  pages;  $1.50  net. 

This  book  is  intended  for  the  use  of  students  of 
medicine,  pharmacy,  and  dentistry,  much  of  whose 
territory  is  considered  common.  It  is  divided  into 
four  parts.  Part  I,  devoted  to  qualitative  analysis, 
considers  (1)  metals;  (2)  acids;  and  (3)  organic 
compounds.  Part  II,  devoted  to  volumetric  analy- 
sis, considers  (1)  general  principles;  (2)  analysis 
by  neutralization;  (3)  analysis  by  oxidation  and 
reduction;  and  (4)  analysis  by  precipitation. 
Part  III,  devoted  to  applied  analysis,  takes  up  (1) 
the  sanitary  examination  of  water;  (2)  the  detec- 
tion of  poisons;  and  (3)  analysis  by  means  of  the 


blow-pipe.  In  Part  IV  are  considered  the  prepara- 
tion and  testing  of  reagents,  the  symbols  and 
atomic  weights  of  the  chemical  elements,  and  the 
metric  system. 


Bulletins  from  the  Lloyd  Library. 

The  Bulletin  has  received  during  the  last 
month  a  very  useful  batch  of  printed  matter  from 
the  Lloyd  Library.  First  and  foremost  is  the 
fourth  number  of  the  Reproduction  Series  begun  a 
year  or  two  since — a  series  presenting  rare  and 
historic  books  of  great  interest  and  value,  the  orig- 
inals of  which  are  to  be  found  in  the  Lloyd  Library. 
The  present  Bulletin  reproduces  "An  Account  of 
Some  of  the  Vegetable  Productions  Naturally 
Growing  in  this  Part  of  America,  Botanically 
Arranged  by  the  Rev.  Manasseh  Cutler,  F.A.A.  and 
M.S.,  and  Member  of  the  Philosophical  Society  at 
Philadelphia."  This  was  the  first  treatise  on  New 
England  botany,  and  was  published  in  1785.  The 
numbers  in  the  Reproduction  Series  are  furnished 
at  the  cost  price  of  $1.00  each  to  those  who  may  be 
interested. 

Bulletin  No.  8,  Mycological  Series  No.  3,  is 
devoted  to  "The  Lycoperdaceae  of  Australia,  New 
Zealand,  and  Neighboring  Islands."  Like  all  the 
others  in  this  valuable  series,  it  was  prepared  by 
C.  G.  Lloyd,  and  is  illustrated  with  15  plates  and 
49  figures. 

Among  other  pamphlets  in  the  collection  were 
ten  monographs  or  "materia  medica  studies"  on 
different  vegetable  drugs,  including  veratrum 
viride,  pilocarpus,  cactus  grandiflorus,  nux  vomica, 
and  gelsemium.  Back  numbers  of  these  "studies" 
will  be  furnished  physicians  and  pharmacists,  on 
application,  as  long  as  they  are  in  print. 


Pennsylvania  Pharmacy  Laws. 

Miles  H.  Shimer,  1740  Orthodox  Street,  Frank- 
ford,  Philadelphia,  Pa.,  has  just  published  an 
exceedingly  useful  digest  of  the  pharmacy  laws  of 
Pennsylvania,  including  amendments  passed  at  the 
session  of  the  legislature  just  closed.  The  latter 
include  the  graduation  prerequisite  requirement  and 
the  provision  inferentially  permitting  the  use  of 
sodium  benzoate  in  the  preservation  of  fruit  syrups 
for  the  fountain.  A  copy  of  this  useful  brochure 
may  be  obtained  for  25  cents  of  Mr.  Shimer. 
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THE  DRUGGIST'S  SPECIALTIES 

In  this  department  Mr.  B.  S.  Coohan,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (3)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 

Embalming  Fluid. 

W.  A.  H.  wants  a  formula  for  an  embalming 
fluid  and  a  face  bleach  used  by  undertakers.  Our 
experience  in  this  linp  has  been  extremely  limited, 
but  by  consulting  an  undertaker  friend  we  have 
gleaned  the  following  informat'on : 

All  fluids  contain  arsenic,  glycerin,  and  alcohol, 
in  varying  proportions,  and  sometimes  thymol  and 
saltpetre.  Also,  in  cases  where  there  is  doubt  as 
to  the  cause  of  death,  or  where  there  are  any  sus- 
picious circumstances  that  would  be  likely  to  come 
to  the  knowledge  of  the  coroner,  a  non-poisonous 


fluid  must  be  used,  one,  as  near  as  we  can  ascertain, 
composed  of  thymol,  boric  acid,  glycerin,  and  alco- 
hol, diluted  with  water.  Formaldehyde  solutions 
are  used  to  some  extent,  but  are  not  entirely  satis- 
factory. Our  friend  says  that  if  the  embalming 
has  been  properly  done,  a  face  bleach  will  not  be 
needed,  but  when  one  becomes  necessary,  white  wine 
vinegar  is  most  satisfactory. 

The  following  formulas  have  been  recommended 
to  us: 

EMBALMING    FLUID. 

(1)  Thymol    15   grains. 

Alcohol    3    fluidrachms. 

Glycerin    10    fluidounces. 

Water    5    fluidounces. 

Dissolve  the  thymol  in  the  alcohol  and  add  glycerin  and 
water. 

(2)  Arsenous   acid    16  grammes. 

Chloride    of    soda    80  grammes. 

Sulphate  of  potash  200  grammes. 

Nitrate    of    potash     25  grammes. 

Carbonate    of    potash    10  grammes. 

Water     10  liters. 

Glycerin     4  liters. 

Wood    alcohol     %  liter. 

The   solid   substances    are   boiled    in   the   water   until   dis 
solved,  adding  the   alcohol   when  the   solution   is   cold. 


i 


A  PiTTSBUEQ  Pharmacy.— It  is  not  often  that  we  see  a  drug  store  located  in  so  handsome  a  building  as  the  one  here  shown.  The  owner  of  this 
establishment  ought  to  feel  that  he  is  doing  business  amid  pleasant  and  artistic  surroundings.  For  many  years  this  store  was  owned  and  successfullyl 
conducted  by  John  B.  Edie,  but  has  recently  been  purchased  by  John  L.  Thomas.  Mr.  Thomas  is  a  progressive  young  business  man  and  has  been  a 
pharmacist  since  1886.  For  five  years  previous  to  the  present  purchase  he  conducted  a  store  at  1105  Walnut  Street  in  McKeesport.  His  present 
pharmacy  is  located  at  2000  Jenny  Lind  Street  in  McKeesport— one  of  the  outlying  sections  of  the  great  city  of  Pittsburg. 
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Face  Paint. 

B.  D.  has  had  trouble  in  devising  a  formula  for 

liquid  complexion  beautifier  composed  of  bismuth 
id  zinc  oxides,   with  glycerin  and   water.     This 

iss  of  preparations,  while  quite  popular  some 
^ears  ago,  have  fallen  into  disfavor  mainly  from 
;asons  mentioned  by  B.  D. — they  are  rough  on  the 
ice  and  are  hard  to  wash  off. 

Try  the  following: 

Oxide   of  zinc,   C.    P 3  drachms. 

Oxychloride    of    bismuth 3  drachms. 

Extract  of  rose,  or  any  desired  odor 

1  to  2  fluidrachms. 

Glycerin    ]/2   ounce. 

Distilled  water,  enough  to  make  6  fluidounces. 
Triturate  the  powders   with   the  glycerin   until  absolutely 
looth,   then   gradually   add   the   water,   and   lastly   the   per- 
le. 

The  mixture  must  be  free  from  all  gritty  parti- 
[es,  mix  readily  on  shaking,  and  not  be  sticky.  Too 
luch  glycerin  will  make  it  sticky. 


Soothing  Syrup. 

I.  B.  L.  says :    "Please  give  formula  for  a  sooth- 
\g  syrup  for  an  infant,  one  that  will  do  the  work 
id  be  a  success.     There  is  quite  a  demand  for 
)othing  syrups  here,  and  I  would  like  to  put  up 
le  that  will  hold  the  customer  and  make  new  ones, 
[ow  would  Rochelle  salts,  morphine,  and  syrup  do 
mough  of  the  salt  to  counteract  the  binding  effect 
the  morphine?    If  this  meets  with  your  approval 
"please  arrange  formula." 

We  are  unqualifiedly  opposed  to  the  use  of  nar- 
)tics  for  any  such  purpose,  and  we  are  glad  to  see 
lat  many  of  our  State  legislatures  are  restricting 
le  sale  of  narcotics.  Public  opinion  is  gradually 
>rming  against  the  use  of  the  class  of  prepara- 
)ns  which  our  friend  wants  to  increase.  Morphine 
a  valuable  friend  of  man,  but  we  do  not  believe 
lat  nature  ever  intended  it  to  be  used  as  "knockout 
rops"  for  helpless  little  infants.  The  continued 
5e  of  the  drug  necessitates  a  gradually  increasing 
)se,  and  must  obviously  obscure  the  real  cause  of 
le  trouble  and  occasion  lasting  injury  to  the  embry- 
pc  mental  faculties  of  the  unfortunate  victim  of 
irental  ignorance  or  heedlessness. 
If  it  is  necessary  to  use  a  "soothing  syrup"  give 
something  to  aid  digestion  or  relieve  the  colic  or 
flatulence  often  caused  by  overfeeding  or  thft  use 
of  improper  food.  Here  is  a  formula,  taken  from 
"Pharmaceutical  Formulas,"  that  looks  good:    we 


have  had  no  personal  experience  with  a  preparation 
of  thfs  character: 

A    SOOTHING    SYRUP. 

Oil  of  anise  J^  drachm. 

Oil    of    fennel    5  minims. 

Oil  of  bitter  almonds    1   minim. 

Alcohol    4   ounces. 

Distilled  water   2  ounces. 

Syrup,  enough  to  make  16  ounces. 

Dissolve  the  oils  in  the  alcohol,  add  to  the  syrup  and  water 
mixed,  allow"  to  stand  about  twelve  hours,  and  filter  through 
a  well  wetted  filter  sprinkled  with  fullers'  earth,  returning 
the  filtrate  until  it  goes  through  clear. 

Dose:  Half  to  one  drachm  in  a  tablespoonful 
of  warm  water,  given  in  sips. 

There  is  also  a  formula  for  anise  cordial  in  the 
National  Formulary  very  similar  to  the  above. 
These  preparations  will  not  put  a  child  to  sleep,  but 
will  generally  relieve  the  cause  of  the  trouble,  the 
quieting  and  soothing  effect  of  the  treatment  then 
following  in  a  rational  manner. 


Almond  Cream. 

P.  H.  Van  B.  and  others  want  a  formula  for 
almond  cream,  not  too  elaborate,  or  expensive.  Here 
is  one  that  was  published  in  the  Bulletin  during 
1903: 

Cold   cream    1  ounce._ 

Oil  of  sweet  almond   1  ounce. 

Glycerin 1  ounce. 

Solution  of  soda,  U.  S.  P 2J/^  ounces. 

Mucilage  of  quince  seed  (2  drachms 

to    pint)     5  ounces'. 

Boric  acid    1  ounce. 

Oil  of  bitter  almond, 

Oil  of  rose,  sufficient  to  perfume. 

Water,   to   make 40  ounces. 

Mix  the  cold  cream,  oil,  and  solution  of  soda  in  a  suita- 
ble vessel,  apply  heat,  and  stir  thoroughly  until  a  uniform 
mixture  or  emulsion  is  produced.  Then  warm  together  the 
glycerin,  boric  acid,  and  mucilage  of  quince  seed,  with  about 
thirty  fluidounces  of  water,  mix  with  emulsion,  and  stir  until 
cold;  add  sufficient  water  to  make  forty  ounces  of  finished 
cream,  add  the  perfume,  and  shake  well. 

This  should  form  a  perfect,  creamy  white  product, 
not  difficult  to  manipulate,  and  pleasing  to  the  con- 
sumer. 


Headache  Elixir. 

J.  J.  S.  wants  a  formula  for  a  headache  remedy 

in   liquid   form   that  can  be  used  without  injury. 

The  following  will  be  found  quite  effective  in 
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many  forms  of  headache,  and  with  proper  use  will 
not  prove  injurious : 

Acetanilid     256  grains. 

Caffeine    32  grains. 

Bromide   of  soda    640  grains. 

Codeine    sulphate    8  grains. 

Tincture  of  gelsemium    384  minims. 

Simple  elixir,  enough  to  make.  16  fluidounces. 
Dissolve  the  salts  in  the  elixir,  add  the  tincture  of  gel- 
semium, and  filter. 

The  dose  would  be  one  teaspoonful,  repeated  at 
intervals  of  half  to  one  or  two  hours  for  a  few 
doses.  The  addition  of  a  little  oil  of  coriander  to 
the  elixir  will  mask  the  salty  bromide  taste. 


;. ,        Menthol  Ointment;  Sulphurous  Acid. 

T.  B.  P.  wants  a  formula  for  menthol  ointment, 
and  also  for  a  specialty  containing  sulphurous  acid. 

Menthol  ointment  can  be  made  by  using  a  light- 
colored  or  a  white  petrolatum,  stiffened  with  paraf- 
fin (about  a  drachm  to  the  ounce),  melting,  and, 
while  hot,  dissolving  five  grains  of  menthol  to  the 
ounce. 

The  second  part  of  your  query  was  answered  on 
page  218  of  the  May  Bulletin,  under  title  of  "A 
Solution  of  Sulphurous  Acid  as  a  Specialty." 

QUERIES. 

Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers;  and  (4) 
names  and  addresses  must  be  affixed  to  all  communications. 

Blacking  Rifle  Sights. 

Noting  that  this  subject  was  discussed  in  the 
Query  department  last  month,  Mr.  Ernest  J.  Clegg 
ofifers  the  following  comment:  *"'For  a  number  of 
years,  in  competition-firing  with  the  rifle,  I  have 
used  lampblack  made  into  a  cream  with  wood  alco- 
hol and  painted  on  the  barleycorn  and  back  sight, 
using  a  white  pencil  for  pop  on  the  sight  for  wind 
allowance.  In  competitions  where  no  paint  is  per- 
mitted, however,  a  common  wood  match,  burned 
perhaps  two  inches  below  the  sight,  will  give  it  an 
ample  black  coat  in  a  few  seconds.  I  have  used 
the  latter  method  a  number  of  times  when  paint 
was  debarred  altogether." 


"Troske  Soft." 

In  this  department  of  the  Bulletin  last  month 
we  reprinted  two  different  formulas  for  "Troske 
Saft,"  or  "thrush  fluid,"  which  had  been  sent  us  by 
Bulletin  correspondents.  We  have  now  received 
a  third  formula  from  Mr.  George  M.  Pedersen,  of 
Harlan,  Iowa.  Mr.  Pedersen  says  that  this  product 
is  the  "Linctus  Boracinus"  of  the  1893  Danish 
Pharmacopoeia,  considered  on  page  207  of  the  vol- 
ume: Dissolve  100  parts  of  borax  in  900  parts  of 
glycerin  with  the  aid  of  a  gentle  heat,  and  filter.  The 
solution  should  be  clear  and  transparent.  Mr.  Peder- 
sen remarks  that  this  product  is  frequently  called 
for  at  his  store  by  Danish  patrons.  Under  the 
circumstances  we  believe  that  readers  of  the 
Bulletin  will  be  justified  in  accepting  the  fore- 
going formula  for  the  preparation. 

F.  J.  Noer,  Ph.C,  of  Colfax,  Wis.,  sends  us  the 
same  formula. 

Root  Beer  Extract. 

Mrs.  N.  S. — The  following  formula,  reprinted 
from  a  previous  issue  of  the  Bulletin,  will  doubt- 
less serve  your  purpose: 

Fluid  extract  sarsaparilla 10  fluidrachms. 

Fluid  extract  of  pipsissewa..  10  fluidrachms. 

Fluid  extract  of  wintergreen.     4  fluidrachms. 

Fluid  extract  of  licorice 4  fluidrachms. 

Oil    of  '  wintergreen 48  drops. 

Oil  of  sassafras    24  drops. 

Oil  of  cloves 12  drops. 

Alcohol 10  fluidounces. 

This  makes  a  root  beer  "extract"  which  may  be  mixed 
with  syrup,  or  it  may  be  diluted  with  9  gallons  of  water  con- 
taining 1  gallon  of  refined  molasses,  and  charged  in  a  foun- 
tain. If  it  is  preferred  to  use  a  fermented  article,  add  the 
water  and  molasses,  using  warm  water,  also  1  quart  yeast, 
and  keep  in  a  warm  place  until  fermentation  is  complete. 


States  in  which  a  Medical  Degree  is  Not  Required 
of  Practicing  Physicians. 

J.  H.  B. — The  following  States  do  not  demand 
a  diploma  of  practicing  physicians,  but  all  of  them 
insist  upon  the  successful  passage  of  a  State  board 
examination :  Texas,  Arkansas,  Mississippi,  Ala- 
bama, Tennessee,  West  Virginia,  Missouri,  Kansas, 
North  Dakota,  Massachusetts,  and  Oregon.  In  the 
following  States,  on  the  other  hand,  a  physician  is 
admitted  to  practice  without  examination  upon 
presentation  of  a  diploma  from  an  accredited  col- 
lege: Kentucky,  Wyoming,  Colorado,  New  Mex- 
ico, and  Nevada. 


■*  J.  E.  K. — Syrup  of  licorice  made  according  to 
the  National  Formulary  ought  to  keep  properly  if 
a  good  quality  of  sugar  is  used,  if  the  full  quantity 
of  glycerin  is  employed,  and  if  the  product  is 
quickly  and  tightly  corked  after  the  manufacturing 
process  is  over  with.  Very  often  syrups  ferment 
because  the  latter  precaution  is  not  observed:  bac- 
teria gain  entrance  to  the  product  and  cause  the 
trouble. 
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Bordeaux  Mixture. 


■ 

^■W.  J.  R. — The  article  most  generally  employed 
^Br  spraying  fruit  trees  and  bushes  is  Bordeaux 
^Mixture,  and  may  be  made  after  the  following 
^Hrmula: 

^K'         Copper  sulphate   6  pounds. 

|^H[  Fresh  lime  6  pounds. 

^^P  Water 45    gallons. 

Dissolve  the  copper  sulphate  in  a  wooden  or  earthen  vessel, 
using  4  or  5  gallons  of  water,  which,  if  hot,  will  act  quicker. 
In  a  separate  vessel  slake  the  lime  and  rub  until  all  lumps  arc 
broken.  Then  strain  and  stir  slowly  into  the  copper  solu- 
tion. Dilute  and  use  as  soon  as  possible.  The  mixture  should 
not  stand  over  twenty  hours,  as  it  tends  to  spoil.  Where  a 
good  quality  of  lime  is  used,  4  pounds  will  satisfy  6  pounds 
of  copper  sulphate,  but  it  is  best  to  use  plenty  of  lime,  as  any 
free  sulphate  will  burn  the  foliage.  Four  ounces  of  Paris 
green  may  be  added  to  each  45  gallons  of  this  liquid  for  all 
except  peach  and  other  stone  fruits.  For  these  use  only  2 
ounces.  This  makes  the  best  and  safest  combined  insecticide 
and  fungicide  for  general  use.  Its  chief  disadvantage  is  its 
i  spotting  the  fruit  and  its  liability  to  be  washed  off  the  foliage 
by  rains. 


I 


A  Strazv  Hat  Cleaner. 


E.  W.  F. — The  following  is  reprinted  from  tlie 
BuLLETi;*?  of  last  September:     Put  up  a  powder 
containing  2   drachms  of  either  tartaric  or  pow- 
dered oxalic  acid.     Place  two  powders  in  an  envel- 
^gpe  with  the  following  directions : 

■^Wash  the  article  to  be  cleaned  with  soap  and  water.  Dis- 
solve the  contents  of  one  package  in  two  tablespoonfuls  of 
soft  water,  and  apply  with  an  old  tooth-brush,  rubbing  well 
until  all  stain  is  removed.  Dry  with  a  soft  cloth.  It  is  best 
to  remove  the  hat  band,  but  if  this  is  not  done  and  the  band 
is  discolored  by  the  cleaner,  a  little  ammonia  water  will 
restore  the  color. 

Methods  for  removing  various  kinds  of  stains 
from  different  fabrics  were  given  in  a  very  thor- 
ough and  practical  article  printed  on  page  337  of 
the  BUU.ETIN  for  August,  1904, 


Nezv  Soda  Formulas. 

JF.  C.  R. — Here  are  some  new  formulas,  bor- 
rowed from  The  Soda  Dispenser: 

A    NEW    CHOCOLATE. 

The  syrup  is  made  of  10  ounces  strawberry  syrup,  the 
same  amount  of  vanilla  syrup,  8  ounces  raspberry  syrup,  half 
as  much  chocolate  syrup.  Serve  by  drawing  2  ounces  syrup, 
2  ounces  cream,  filling  with  coarse  stream  and  tipping  with 
fine  stream. 

"delighted." 

One .  pint  raspberry  wine  (unfermented),  yi  pint  sweet 
Catawba  wine,  1  drachm  essence  of  cloves,  1  ounce  orange- 
flower  water,  J4  ounce  foamine,  V/^  pints  Tock  candy  syrup; 
serve  in  phosphate  glass  half  full  of  shaved  ice  with  cut 
straws. 

grape  sweet. 

One  ounce  grape  juice,  1  ounce  orange  syrup,  one  ladle 
ice  cream,  and  1  ounce  port  wine.  Shake  all  together,  half 
fill  glass  with  shaved  ice,  add  soda  in  fine  stream,  add  orange 
slices  and  straws. 

ROYAL   FLIP. 

One-half  ounce  nectar  syrup,  1  ounce  clarade  syrup,  1  egg, 
1  ounce  fresh  cream,  %  glass  cracked  ice.  Shake,  strain,  and 
add  a  dash  of  Curacoa  cordial.    Fill  with  plain  soda. 

SAMARITAN   PUNCH. 

White  and  yolk  of  1  egg;  cracked  ice,  H  tumblerful; 
nectar  syrup,  1 J^  ounces ;  pure  milk,  ^  tumblerful.  Shake, 
strain,  and  serve  in  thin  soda  glass  with  grated  nutmeg. 

RED    CURRANT    SYRUP. 

Extract  of  red  currant,  1  ounce;  improved  liquid  foam,  1 
ounce;  red  fruit  coloring,  1  ounce;  simple  syrup,  1  gallon. 
Mix  thoroughly,  then  add  tropical  fruit  acid,  2  ounces,  and 
strain. 

ADE  of  THE  VIOLET. 

One  ounce  violet  syrup,  8  ounces  plain  soda.  Stir,  then 
draw  1  ounce  lemon  syrup.  Pour  into  glass  half  full  of 
cracked  ice.    Add  two  slices  each  of  lemon  and  orange. 

GOLD  STANDARD. 

One  egg,  V/2  ounces  Catawba  syrup,  ]4  g'ass  shaved  ice. 
Shake  and  fill  with  pure  milk.  Shake  again,  strain,  and  serve 
in  thin  glass. 

White  Shoe  Cleaner. 

R.  Bros. — The  only  formula  that  we  have  been 
able  to  find  for  a  cleaner  for  white  shoes  is  the  fol- 
lowing, borrowed  from  "Pharmaceutical  Formulas," 
published  by  the  Chemist  and  Druggist  of  London : 

Cream  of  tartar 2  ounces. 

Oxalic  acid    • 1  ounce. 

Alum 1  ounce. 

Mix  and  direct  the  powder  to  be  combined  with  three  pints 
of  sour  milk  and  to  be  used  to  rub  the  shoes. 

You  might  experiment  with  thi?  to  see  if  it  will 
accomplish  your  purpose. 
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Syrup  of  Tolu  Made  from  the  Tincture. 

J.  E.  K. — R.  R.  Snowden,  of  Crescent  City,  Cali- 
fornia, contributed  the  following  formula  to  the 
Bulletin  two  or  three  years  ago,  and  said  that  he 
had  used  it  with  great  success  for  a  long  time : 

Shake  one  ounce  of  tincture  of  tolu  for  a  few  minutes  with 
two  ounces  of  granulated  sugar  and  one  drachm  of  carbonate 
of  magnesium.  Add,  all  at  once,  eight  fluidounces  of  water, 
shake  for  a  few  minutes,  and  filter  through  a  wetted  filter. 
Dissolve  in  the  filtrate  twelve  ounces  of  sugar  with  the  aid  of 
gentle  heat  and  strain. 


thinned,  and  do  not  let  it  get  into  the  mouth,  nostrils,  or 
eyes  of  the  sheep.  Hold  each  sheep  in  the  bath  not  less  than 
half  a  minute. 


Nut  Sundaes  for  the  Fountain. 

J.  W.  C. — You  ask  for  a  formula  for  "Boston 
Nut  Sundae,"  and  we  give  you  this,  together  with 
two  or  three  other  recipes  for  nut  sundaes.  This 
line  of  products  has  become  very  popular  at  the 
fountain  during  the  last  two  or  three  years. 

BOSTON    NUT   SUNDAE. 

One  dipper  of  ice  cream;  sliced  orange,  cut  in  diamond- 
shaped  pieces ;  sliced  pineapple,  cut  in  triangular  shape ;  whole 
English  walnuts.  Maraschino  cherries.  The  nuts  and  fruits 
to  be  arranged  artistically.     No  syrup  used. 

CARAMEL  NUT  SUNDAE. 

Over  a  ladle  of  vanilla  ice  cream  pour  a  spoonful  of  rich 
caramel  syrup  and  sprinkle  ground  pecans  over  all. 

WALNUT   SUNDAE. 

Make  a  pineapple  sundae  and  top  it  off  with  chopped 
sugared,  walnut,   or   whole   prepared   walnut  meats. 

NUT   SALAD    SUNDAE. 

Chop  1  pound  of  mixed  nuts  and  add  10  ounces  crushed 
strawberry  and  10  ounces  crushed  pineapple  sauce.  Pour  over 
plain  ice  '•.ream. 


Carbolic  Sheep  Dip. 

Mrs.  N.  S. — We  are  not  able  to  give  you  formu- 
las for  the  proprietary  articles  mentioned,  but  we 
quote  herewith  the  formula  for  a  carbolic  acid  dip 
borrowed  from  "Pharmaceutical  Formulas :" 

Common   size    1  pound. 

Soft  soap   1  pound. 

Crude  glycerin    1  pound. 

Crude  carbolic  acid 1  pound. 

Melt  the  size  and  soap  together,  and  add  the  other  ingre- 
dients.    Mix  well.     For  30  gallons  of  dip. 

Another  recipe,  taken  from  "The  Standard  For- 
mulary," is  as  follows : 

Soap    1  pound   av. 

Crude  carbolic  acid 16  fluidounces. 

Water    50   gallons. 

Dissolve  the  soap  in  a  gallon  or  more  of  boiling  water, 
add  the  acid,  and  stir   thoroughly.     Keep  the   mixture   well 


Coloring  a  Meerschaum  Pipe. 

D.  M.  J. — The  simplest  method  of  performing 
this  is  as  follows :  .  Fill  the  pipe  and  smoke  down 
about  one-third,  or  to  the  height  to  which  you  wish 
to  color.  Leave  the  remainder  of  the  tobacco  in 
the  pipe,  and  do  not  empty  or  disturb' it  for  several 
weeks,  or  until  the  desired  color  is  obtained.  When 
smoking,  put  fresh  tobacco  on  the  top  and  smoke 
to  the  same  level. 

Another  method  is  as  follows : 

The  pipe  is  boiled  for  coloring  in  a  preparation  of  wax 
which  is  absorbed,  and  a  thin  coating  of  wax  is  held  on  the 
surface  of  the  pipe,  and  made  to  take  a  high  polish.  Under 
the  wax  is  retained  the  oil  of  tobacco,  which  is  absorbed  by 
the  pipe;  and  its  hue  grows  darker  in  proportion  to  the 
tobacco  used.  A  meerschaum  pipe  at  first  should  be  smoked 
very  slowly,  and  before  a  second  bowlful  is  lighted  the  pipe 
should  cool  oflf.  This  is  to  keep  the  wax  as  far  up  on  the 
bowl  as  possible ;  rapid  smoking  will  overheat,  driving  the 
wax  off  and  leaving  the  pipe  dry  and  raw.  A  new  pipe 
should  never  be  smoked  outdoors  in  extremely  cold  weather. 


Short  Answers. 

L.  D.  E.,  Jr. — We  know  of  no  such  process  as 
you  mention  for  the  artificial  manufacture  of  ice, 
and  doubt  whether  it  is  at  all  feasible.  The  only 
practicable  process  is  that  whereby  either  ammonia 
gas  or  carbonic  acid  is  condensed  under  pressure 
and  then  allowed  to  expand  suddenly  in  a  large 
coil,  which  is  usually  contained  in  a  chamber  filled 
with  water. 

H.  H.  J. — If  you  do  not  find  satisfactory  the  pro- 
cess for  silvering  mirrors  printed  in  August,  1903, 
suppose  you  try  the  formula  given  on  page  130  of 
the  Bulletin  for  March,  1904.  We  are  able  to 
suggest  nothing  that  seems  more  practical. 

W.  L.  M.— The  Pharmacopoeia  (of  1890)  states 
that  terpin  hydrate  is  soluble  at  59°  Fahrenheit  in 
250  parts  of  water,  in  10  parts  of  alcohol,  in  100 
parts  of  ether,  in  200  parts  of  chloroform,  and  i 
1  part  of  boiling  glacial  acetic  acid. 

A.  H.  F. — "Liquid  smoke,"  as  we  have  stat 
a    number    of    times    in    this    department    of    the 
Bulletin,  is  simply  a  trade-name  for  commercial 
creosote,  used  for  the  preservation  of  meat, 

J.  J.  S. — An  excellent  formula .  for  solution  of 
magnesium  citrate  will  be  found  on  page  509  of 
the  Bulletin  for  December,  1904. 
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EDITORIAL. 


HAMLET   WITHOUT   THE    PRINCE. 

t  has  Ijeen  apparent  from  the  proceciHiigs  of  the 
State  pharmaceutical  associations  in  session  during 
recent  weeks  that  a  few  of  the  societies  contem- 
plate attempting  soon  to  secure  graduation  prere- 
quisite legislation  like  that  which  has  fortunately 
l)een  enacted  in  New  York  and  Pennsylvania.  This 
has  brought  the  question  forward  for  discussion  in 
the  pharmaceutical  journals  and  elsewhere,  and  we 
observe  that  one  or  two  of  our  contemporaries  are 
of  the  opinion  that  future  prerequisite  laws,  unlike 
the  New  York  statute,  should  establish  the  college 
standard  only  and  should  have  nothing  to  say  about 
preliminary  requirements. 

lUit  what  kind  of  an  educational  structure  shall 
we  have  in  pharmacy  if  we  base  it  upon  the  shifting 
sands?  How  long  will  it  be  before  the  structure 
comes  tuml)ling  down  about  our  heads?    To  take  all 


sorts  and  kin^ls  of  illiterate  boys,  rush  them  through 
a  course  of  study  for  which  they  are  entirely  unpre- 
pared, and  from  which  they  can  get  little  or  no 
profit,  and  then  pretend  that  we  have  done  our  whole 
duty  and  that  the  public  health  has  been  conserved, 
is  to  bring  the  whole  prerequisite  movement  down 
to  the  level  of  a  farce  and  make  of  pharmaceutical 
education  a  joke  and  a  travesty. 

"But  it  iS'  unkind  to  the  boys  to  keep  them  in 
school  a  year  or  two  longer,"  say  our  contem- 
jKDraries,  Suppose  it  is.  Must  we  show  any  senti- 
mental consideration  for  their  feelings  when  the  pub- 
lic welfare  and  the  honor  and  profit  of  pharmacy 
itself  are  at  stake?  If  we  should  coddle  and  nurse 
them  like  infants,  why  make  them  go  through  col- 
lege? Why  make  them  pass  a  State  Board  exam- 
ination ?  Why  submit  them  to  the  unnecessary  and 
troublesome  formality  of  spending  four  years  of 
"apprenticeship"  in  a  store? 

As  a  matter  of  fact,  while  it  is  absurd  to  talk 
aljout  the  injustice  of  keeping  the  minority  of  illr 
educated  boys  in  the  grammar  or  high  school  a. 
couple  of  years  longer,  we  shall  do  them  a  very 
great  kindness  by  requiring  this  very  thing  of  them. 
They  will  have  less  competition  to  face  afterwards, 
and  they  will  be  given  a  preparation  that  will  con- 
siderably increase  their  chances  of  success  in  life. 

"But  it  will  cause  a  scarcity  of  clerks,"  say  our 
•contemporaries.  Bosh!  The  "scarcity  of  clerks" 
has  already  been  with  us  a  year  or  two,  due  entirely 
to  other  causes,  and  it  is  gradually  being  overcome 
by  the  operation  of  natural  laws,  chiefly  the  law  of 
supply  and  demand,  with  the  increasing  salaries 
which  a  decreasing  supply  of  clerks  has  developed. 
Furthermore,  let  us  not  overlook  the  vital  fact  that 
it  is  not  the  illiterate  boys  who  have  been  leaving 
the  calling,  and  who  need  to  be  coaxed  back  by  low 
standards,  but  the  better  prepared  ones  who  have 
been  disappointed  with  the  conditions  in  pharmacy, 
and  who  can  be  induced  in  no  more  effective  way 
to  adopt  the  profession  than  by  raising  its  educa- 
tional and  professional  qualifications  and  therefore 
both  its  dignity  and  its  chances  for  financial  suc- 


cess. 
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But  it  is  after  all  scarcely  necessary  to  point  out 
the  vital  importance  of  preliminary  standards  in 
pharmacy.  It  is  to  the  highest  degree  satisfying 
that  the  last  year  has  witnessed  the  growth  of  an 
ardent  desire  in  several  States  to  build  the  educa- 
tional structure  upon  a  firmer  and  a  more  enduring 
foundation.  New  .York  State  has  made  compul- 
sory in  her  prerequisite  law  one  year  of  high  school 
work;  Wisconsin  has  established  the  same  standard 
by  resolution  of  her  Board  of  Pharmacy;  Michi- 
gan has  gone  both  States  one  better  by  enacting  a 
law  providing  for  two  years  of  a  high  school  course ; 
Indiana  and  Ohio  have  declared  that  hereafter  no 
candidate  for  board  examination  shall  be  given 
"experience"  credit  for  time  spent  in  a  college  unless 
that  college  insists  upon  one  year  of  high  school 
work  as  an  entrance  requirement;  and  even  the  Ter- 
ritory of  Oklahoma  has  said  that  those  colleges 
whose  diplomas  are  accepted  in  lieu  of  a  board 
examination  must  exact  a  full  high  school  course 
of  students. 

We  have  put  our  hands  to  the  plow  and  we  shall 
not  turn  back. 


DRUGS  IN  NEW  JERSEY. 

The  last  annual  report  of  the  New  Jersey  Board 
of  Health  contains  some  unfortunate  disclosures 
concerning  the  character  of  drugs  sold  in  the  drug 
stores  of  the  State.    Here  is  the  table  of  findings: 

Above.  Below. 

standard.         standard.  Total. 

Acetanilid 1                      . 1 

Acid,  boric  7                     7 

Acid,  salicylic   8                     8 

Acid,    tannic    9  i  jo 

Borax     -7                     7 

Camph.  Tr.  Opium 4  4  g 

Cold  Cream    1  1  2 

Comp.  spts.  ether   1  j 

Creosote    6  1  7 

Ether,    sulphuric    3  . .  3 

Glycerin 4  "3  7 

Powdered    opium     1  . .  j   " 

Oil  of  sweet  almonds   21  8  29 

Castor  oil   11  . .  yy 

Linseed  oil  1  .  _  1 

Pepsin,    scale 7  \\  7 

Potassium  chlorate 16  . .  jg 

Sodium   phosphate 5  2  7 

Spt.     camphor     11  3  jg 

Sweet   spts.    nitre    1  2 

Tincture  ginger 8  4  12 

Tincture     iodine 30  56  86 

Tincture  nux  vomica 2  4  q 

Tincture    opium     12  43  go 

Distilled  water    X  . .  1 

Sodium  chloride    2  \\  2 

Whiskey    '. '3  3 

Totals  1^  li^  3^^ 

Percentage  of  adulteration,  43.7. 

Of  course  these  findings,  like  nearly  all  similar 
ones,  relate  chiefly  to  those  medicaments  which  are 
particularly  subject  to  sophistication  or  deteriora- 
tion, and  the  percentage  of  "adulteration"  is  there- 
fore many  times  greater  than  would  otherwise  be 


the  case.  But  with  even  this  qualification  the  case  is 
bad  enough.  One  conclusion,  among  others,  stands 
out  with  particular  clearness:  the  majority  of  drug- 
gists are  far  too  careless  with  respect  to  the  condi- 
tion of  their  tincture  of  iodine  and  tincture  of 
opium. 

THE  FRYING  PAN  AND  THE  FIRE. 

Much  is  said  and  written  about  the  long  hours 
and  the  meager  pay  of  drug  clerks,  but  very  little 
eloquent  prose  has  been  devoted  to  the  servitude  of 
the  proprietor !  Let  us  look  at  this  side  of  the  ques- 
tion a  minute  if  only  for  the  sake  of  novelty.  There 
is  probably  a  considerable  number  of  druggists 
in  every  city  ,  who  hardly  make  a  living.  They 
employ  no  clerk  or  "boy;"  reside  over  the  store  or 
else  half  a  block  away;  eat  some  of  their  meals  while 
on  duty,  and  the  others  while  their  wives  tend  the 
store  fo;-  them;  remain  at  work  from  7.30  in  the 
morning  until  10  or  10.30  in  the  evening,  and  not 
only  every  week-day  but  every  Sunday  also;  and 
serve  in  the  versatile  capacity  of  porter,  "boy,"  clerk, 
and  "boss." 

Is  not  this  infinitely  more  confining  than  the  lot 
of  the  much-complaining  clerks?  Such  a  druggist 
may  apply  the  flattering  unction  to  his  soul  that  he 
is  a  proprietor  and  "his  own  boss,"  but  as  a  matter 
of  fact  he  is  far  more  a  slave  than  the  average  clerk. 
He  can  never  bask  in  the  sunshine  except  it  be  on 
his  store  steps.  He  can  never  attend  a  theater.  He 
is  shut  off  from  all  that  social  life  among  friends 
which  sweetens  existence  and  renders  life  worth  liv- 
ing. He  is  a  stranger  to  his  family.  The  great 
world  outside  is  scarcely  more  unknown  to  him  than 
to  the  hermit  of  the  wilderness;  and  he  entirely 
lacks  the  hermit's  welcome  opportunities  to  live  out 
of  doors  and  keep  his  health  and  therefore  his  spirits 
in  normal  condition. 

Would  not  such  meu  be  far  better  off  as  clerks? 
What  do  they  gain  to  compensate  them  for  making 
such  sacrifices?  They  do  a  daily  business  ranging 
from  ten  to  fifteen  dollars :  how  can  more  than  a 
clerk's  wage  be  made  under  such  circumstances? 
They  often  forget,  too,  that  they  have  a  thousand 
or  fifteen  hundred  dollars  invested  in  stock  and  fix- 
tures: the  interest  on  this  at  six  per  cent  is  from 
sixty  to  ninety  dollars  a  year.  Then  there  is  rent, 
insurance,  and  taxes  to  pay,  bad  debts  to  lose,  and 
stock  to  deteriorate  in  value. 

Deducting  what  these  several  factors  represent 
from  the  profit  on  a  daily  business  of  ten  or  fifteen 
dollars,  and  how  much  is  there  left?   All  these  hafve 
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to  be  deducted  if  a  fair  comparison  is  to  be  made 
between  the  earnings  of  a  proprietor  and  a  clerk, 
for  the  clerk's  salary  is  absolutely  net  and  involves 
no  investment.  What  advantage,  then,  is  there  in 
being  a  proprietor  with  such  a  business?  Inde- 
pendence? Pshaw!  Let  not  words  deceive  us. 
There  is  more  than  one  kind  of  independence.  The 
proprietor  who  is  so  much  a  slave  to  conditions  as 
this  is  far  less  independent  in  fact  than  the  clerk 
who  is  bound  by  the  dictates  of  an  employer  only. 
Of  the  two  the  clerk  has  much  the  more  freedom — 
and  his  earnings  at  twelve  or  fifteen  dollars  a  week 
are  also  greater  if  everything  be  taken  into  con- 
sideration. 

We  sympathize  heartily  with  the  ambitious  clerk 
who  wants  to  build  up  a  profitable  business  of  his 
own,  but  the  clerk  who  simply  establishes  a  store 
because  he  wants  to  be  "his  own  boss,"  or  who  has 
not  pretty  good  reason  to  believe  that  he  can  make  a 
success  of  the  undertaking — such  a  clerk  had  far 
better  remain  a  clerk.  Even  a  frying  pan  is  better 
than  a  fire. 

DISCRIMINATING   BETWEEN   THE   COLLEGES. 

The  graduation  prerequisite  hw  enacted  in  Penn- 
sylvania this  spring  provides  that  hereafter  all 
candidates  for  registration  as  proprietors  of  drug 
stores  must  be  graduates  of  recognized  colleges  of 
pharmacy.  The  board  of  pharmacy  of  the  State 
has  now  issued  a  list  of  these  recognized  schools. 
Tt  comprises  the  twenty  or  more  institutions  which 
are  represented  in  the  membership  of  the  American 
Conference  of  Pharmaceutical  Faculties,  with  the 
exception  that  one  school  has  been  added  which  has 
applied  for  membership  in  this  body,  and  which  has 
met  all  the  requirements — the  Pharmaceutical 
Department  of  the  Medico-Chirurgical  College  of 
Philadelphia. 

This  action  on  the  part  of  the  Pennsylvania 
lx>ard  indicates  the  indirect  authority  which  the 
Conference  of  Faculties  will  more  and  more  exert 
as  the  prerequisite  movement  advances.  Every 
prerequisite  law  will  provide  for  a  discrimination 
l)etween  schools,  and  many  boards  of  pharmacy, 
charged  with  the  enforcement  of  such  a  law,  will 
doubtless  do  as  the  Pennsylvania  board  has  done 
and  accept  the  more  or  less  exacting  membership 
standards  of  the  Conference.  It  behooves  those 
institutions  which  have  not  yet  joined  the  Confer- 
ence, and  whose  applications  for  membership  have 
not  yet  been  rejected,  to  apply  for  representation 
in  the  organization. 


THE  OBSERVER'S  COLUMN. 


"Please  give  me  five  cents'  worth  of  licorice  pow- 
der." 

"Couldn't  you  use  a  ten-cent  box?  We  have 
something* very  fine  put  up  in  these  ten-cent  pack- 
ages." 

'■'Yes,  I'll  take  that." 

The  woman  walked  out  of  the  store,  and  the 
proprietor  turned  to  resume  his  chat  with  the 
Observer.  "Now  that  sale  suggests  something,"  he 
remarked.  "I  think  most  druggists  do  not  know 
how  to  get  decent  prices  for  their  stuff,  nor  how 
to  induce  people  to  buy  a  little  more  of  something 
than  they  intend  to  when  they  come  in  the  store. 

"Nine  customers  out  of  ten  have  the  five-cent 
habit,  and  it  is  fatal  to  the  druggist's  desire  to  live 
in  comfort  and  hold  his  head  up  in  the  world.  In 
self-defense,  and  for  the  good  of  the  calling  gener- 
ally, I  think  it  is  a  man's  duty  to  break  up  such  a 
habit  by  every  means  within  his  power." 

"Well,  give  us  some  ideas,"  said  the  Observer, 
as  the  proprietor  stopped  with  an  air  suggesting 
that  he  had  dropped  the  subject.  "What  educational 
means  do  you  employ  to  change  so  strong  a  bent  in 
human  nature?" 

"Easy  enough.  Most  druggists  are  largely  to 
blame  themselves.  A  woman  will  come  into  a  store 
for  some  glycerin. 

"  'How  much  do  you  want?'  the  druggist  will  ask. 

"'How  much  is  it?' 

"  'Five  cents  an  ounce.' 

"  'Well,  give  me  an  ounce.' 

"Now  isn't  that  foolish?"  continued  the  pro- 
prietor. "If  that  woman  comes  to  me  I  ask  her : 
'Will  you  have  a  15  or  a  20  cent  bottle?'  and  I  show 
her  the  two  sizes,  neatly  bottled  and  labeled,  and 
made  attractive  to  any  purchaser.  This  is  what  the 
psychologists  call  'suggestion,'  and  by  'suggestion' 
you  can  usually  lead  customers  to  your  way  of  think- 
ing. But  don't  ask  too  much  of  them,  and  don't 
seem  to  make  the  choice  for  them,  A  witty  French- 
man once  said  there  were  two  kinds  of  husbands : 
one  whose  wives  managed  them,  and  the  other  who 
thought  they  didn't.  The  latter  class  of  wives  are 
far  the  cleverer  of  the  two,  and  the  druggist,  or  the 
merchant  of  any  kind,  should  set  them  up  as  their 
models  in  the  treatment  of  customers, 

"Like  many  druggists,"  the  proprietor  went  on, 
"I  keep  a  large  number  of  popular  drugs  and  articles 
put  up  in  packages,  but  I  don't  have  any  five-cent 
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packages,  and  I  don't  have  any  cheap  looking  pack- 
ages. If  a  customer  is  strong-minded  enough  to 
escape  my  wiles,  and  I  see  that  he  wants  only  five 
cents'  worth  of  something,  I  don't  argue  the  ques- 
tion— I  weigh  or  measure  the  goods  and  wrap  them 
up  quickly  and  pleasantly.  But  my  ready-for-sale 
packages  are  so  attractive  that  in  four  cases  out  of 
five  people  will  buy  them  on  sight. 

"You  saw  me  sell  that  package  of  licorice  powder  : 
well,  I  get  ten  cents  for  an  ounce  box  of  that  prod- 
uct, whereas  nearly  all  druggists  are  content  with 
five  cents  an  ounce.  But  I  turn  out  a  superior 
preparation.  I  make  a  very  fine  powder :  it  looks 
better  than  the  usual  article;  it  feels  better;  it  is 
better.  And  then  I  put  it  up  neatly,  and  no  cus- 
tomer who  buys  an  ounce  package  and  pays  ten 
cents  for  it  ever  feels  that  he  isn't  getting  his  money's 
worth. 

"Take  senna  leaves,  for  instance.  The  customary 
price  is  five  cents  an  ounce.  But  why  sell  so  bulky 
a  package  as  an  ounce  of  these  leaves  will  make  for 
five  cents?  I  get  ten  cents  an  ounce,  or  five  cents  a 
half  ounce,  and  a  half  ounce  is  so  large  that  the 
customer  is  satisfied  with  his  purchase. 

"A  little  judgment  is  all  that  is  required,"  con- 
cluded the  proprietor — "just  a  little  judgment. 
There  are  dozens  of  instances  where  druggists  could 
get  better  prices  for  their  goods  than  they  do,  and 
dozens  of  instances  where  they  could  adroitly  per- 
suade people  to  buy  more  than  the  'five  cents'  worth' 
of  something  which  they  either  come  after  or  which 
they  get  if  the  merchant  is  not  sufficiently  clever. 
The  five-cent  habit  is  a  nuisance,  and  the  pharma- 
cist, as  a  prominent  citizen  and  member  of  the 
church,  should  break  all  the  bad  habits  he  can.'  It's 
his  plain  duty." 


THE  MONTH. 


FROM  AUSTRALIA. 


It  warms  our  heart  to  get  letters  like  this  from 
far-of¥  lands : 

I  am  a  subscriber  and  constant  reader  of  your  journal  and 
would  like  to  tell  you  how  much  I  appreciate  what  you  arc 
doing  for  the  commercial  side  of  pharmacy.  I  have  in  the 
past  taken  many  valuable  hints  from  the  Bulletin,  and  I  hope 
in  the  future  to  take  a  great  many  more.  You  would,  I  am 
sure,  be  both  pleased  and  gratified  if  you  could  see  some  of 
the  results  of  your  teaching  in  this  country.  I  venture  to  think 
that  in  fully  half  the  pharmacies  you  would  see  evidence  of 
the  direct  influence  of  your  journal.  Wishing  you  even 
greater  success  in  the  future. 

W.  L,  TijOMAS, 

Puntury,  Western  Australia. 


The  chloroform  situation  has  been 
^"^situation!^'^'^    attracting    considerable    attention    I 

during  recent  months.  For  nearly 
a  year  past  the  price  of  chloroform  has  been  steadily  , 
declining,  and  the  general  opinion  has  been — and  I 
this  opinion  has  often  been  expressed  in  the  pharma- 
ceutical press  and  elsewhere — that  the  decline  was 
due  to  the  approaching  expiration  of  the  patent  on 
the  acetone  process  for  the  manufacture  of  the  pro- 
duct. The  assumption  was  that  most  of  the  supply 
in  the  market  was  made  by  this  process,  that  it  was 
a  more  economical  process  than  any  other,  and  that 
once  the  patent  expired  a  large  number  of  manu- 
facturers would  jump  into  the  breach  and  use  it  as 
they  had  not  been  permitted  to  do  before.  The  fact 
is,  however,  that  this  had  very  little  if  anything  to 
do  with  the  situation.  The  decline  in  price  was 
caused  chiefly  by  the  action  of  a  manufacturer  in 
Michigan  who  uses  a  new  patented  process  known 
as  the  carbon-tetrachloride  method,  and  who  has 
been  distributing  his  product  through  a  prominent 
Philadelphia  chemical  house  at  prices  kept  regularly 
and  systematically  b^low  the  quotations  for  other 
l^rands.  It  is  now  to  be  observed  that  the  Roessler 
&  Hasslacher  Chemical  Co.,  of  New  York,  and  the 
Albany  Chemical  Co.,  of  Albany,  have  together 
formed  a  company  for  the  purpose  of  manufactur- 
ing chloroform  at  Niagara  Falls  by  means  of  tlie 
acetone  process,  for  which  they  hold  the  patent.  By 
combining  their  interests  in  this  particular,  and  by 
establishing  a  plant  at  Niagara,  the  two  companies 
hope  to  cheapen  the  cost  of  production  and  compete 
successfully  with  makers  using  other  methods  of 
manufacture.  The  acetone  patent  expires  within  a 
month  or  two. 


"EMPTIES." 


The  jobbers  of  two  sections  have 
recently  taken  a  very  significant 
attitude  with  reference  to  the  re- 
turn of  "empties."  The  wholesale  drug  trade  of 
Canada  has  unitedly  declared  that  in  the  future  no  L 
empty  tins  at  all  shall  be  taken  back  and  given  credit  || 
for.  The  reasons  given  are  that  a  large  percentage 
of  such  containers  are  rusty  or  otherwise  damaged, 
and  in  no  condition  to  be  thoroughly  cleansed  and 
made  proper  for  use  again.  The  problem  of  the 
"empty  container"  is  a  difficult  one;  it  is  nearly 
always  a  bone-  of  contention ;  it  often  arouses  harsh 
feeling  between  retailer  and  jobber;  and  the  whole- 
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salers  of  Canada  have  felt  that  the  only  solution 
was  to  take  a  firm  stand  and  stick  to  their  guns. 
Meanwhile  the  jobbers  of  Greater  New  York,  not 

Nring  to  assume  so  arbitrary  an  attitude  as  those  of 
kiada,   have   issued  a  new   regulation  providing 
It  no  credit  will  be  given  for  returned  bottles,  cans, 
I    or  other  containers  unless  they  are  in  excellent  con- 
I    dition.     Furthermore,  no  bottles  under  a  half-pint 
capacity  will  be  credited  in  any  event,  and  all  return- 
able containers  must  be  shipped  back  w  ithin  ninety 
days  in  order  to  receive  credit. 

I^^B  He         *         :|e 

^^B  The   revised   programme   for   the 

B'^Ro^RAMME.     Atlantic     City     meeting    of    the 
I^P  American    Pharmaceutical    Asso- 

ciation has  now  been  approved  by  the  Council,  and 
is  as  follows : 

Monday,  Sept.  4,  10  a.m.,  Council  meeting;  3  p.m.,  first  gen- 
eral session ;  8.30  p.m.,  reception  to  the  visiting  members. 

Tuesday,  Sept.  5,  10  a.m.,  second  general  session;  3  p.m., 
meeting  of  American  Conference  of  Pharmaceutical  Faculties, 
meeting  of  Association  of  Boards  of  Pharmacy;  8  p.m.,  session 
of  the  Section  on  Historical  Pharmacy. 

Wednesday,  Sept.  6,  10  a.m.,  session  of  the  Section  on 
Pliarniaceutical  Education  and  Legislation ;  3  p.m.,  ses.sion  of 
the  section  on  Pharmaceutical  Education  and  Legislation ;  8 
P.M.,  session  of  the  Section  on  Scientific  Papers. 

Thursday,  Sept.  7,  10  a.m.,  session  of  the  Section  on  Sci- 
entific Papers;  3  p.m.,  session  of  the  Section  on  Commercial 
Interests;  8  p.m.,  session  of  the  Section  on  Practical  Pharmacy 
and  Dispensing. 

l'ri«lay,  Sept.  8,  10  a.m.,  session  of  the  Section  on  Practical 
Pliarmacy  and  Dispensing;  3   p.m.,  installation  of  officers;   8 
Lecture  on  Radium,  by  Prof.  Chas.  Baskcrvillc. 
faturday,  Sept.  9,  10  a.m.,  final  general  session. 

Tt  will  thus  be  seen  that  the  two  sections  in  which 
retail  druggists  are  chiefly  interested,  those  respec- 
tively on  commercial  interests  and  practical  phar- 
macy and  dispensing,  will  follow  one  another  on  the 
programme,  so  that  the  busy  pharmacist,  unable  to 
attend  tiie  meeting  throughout  the  entire  week,  can 

^Hr  what  principally  concerns  him  within  the  com- 

^Hs  of  a  couple  of  days. 

I^^K  if       i^       m 

^^  The  headquarters  of  the  A.   Ph. 

ACCOMMODATIONS         a  ..      a  *i       *.-       r-..  ii     t        hm       • 

AT  ATLANTIC  CITY.  ^-  ^^  Atlantic  City  Will  be  Ihe 
Islesworth.  This  hotel  has  a  very 
tine  location  opposite  the  Boardwalk,  and  will  prove 
"1  all  respects  satisfactory.  Special  rates  have  been 
secured  of  $3.50  per  day  for  one  person  in  a  room, 
and  $-^.50  per  day  when  a  room  is  occupied  by  two . 
people.  Baths  will  mean  an  additional-  expense 
daily  of  ^o.     Atlantic  City  contains  between  700 
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and  800  hotels  and  boarding-houses,  and  anything, 
of  any  quality,  at  any  price,  can  be  had  in  great 
abundance.  No  one  will  have  any  difficulty  in  suit- 
ing himself  and  his  pocketbook.  It  is  needless  to 
say  that  Atlantic  City  is  the  greatest  summer  resort 
in  America,  and  every  druggist  should  give  him- 
self this  ppportunity  of  combining  business  with 
pleasure.  Nearly  all  the  railroads  have  extended  a 
fare  of  one  and  one-third  for  the  round  trip  on  the 
certificate  plan;  the  full  fare  is  paid  going,  and  a 
certificate  is  obtained  from  the  ticket  agent  which 
makes  it  possible  to  secure  the  returri  trip  for  one- 
third  the  regular  price.  Information  concerning 
transportation  for  the  different  sections  of  the  coun- 
try may  be  obtained  from  any  member  of  the  follow- 
ing committee : 

S.  .\.  D.  Sheppard,  Boston,  Mass. ;  A.  E.  Ebert,  Chicago, 
111.;  Chas.  G.  Merrell,  Cincinnati,  O. ;  Chas.  M.  Ford,  Denver, 
Colo. ;  Wm.  M.  Searby,  San  Francisco,  Cal. ;  Wm.  A.  Frost, 
St.  Paul,  Minn.;  Ma.x  Samson,  New  Orleans,  La.;  Caswell 
.\.  Mayo,  New  York  City;  S.  P.  Watson,  Atlanta,  Ga. ;  H.  M. 
Whelpley,  St.  Louis,  Mo. ;  and  Chas.  Caspari,  Jr.,  Chairman, 
Baltimore,  Md. 

:f  3tC  * 

It  sometimes  seems  as  if  druggists 
were  the  most  inconsistent  people 
on  earth — always  excepting  the 
women,  of  course.  For  years  we  have  heard  them 
complain  that  the  telephone  was  a  nuisance.  How 
eloquent  they  have  been  in  making  this  assertion 
the  volumes  of  the  pharmaceutical  journals  will 
testify.  And  yet  we  see  now  that  the  druggists  of 
Cleveland  are  complaining  because  the  local  tele- 
phone company  proposes  to  install  public  'phones 
on  various  prominent  street  corners.  In  fact  a  few 
such  'phones  have  already  been  established,  while 
others  are  promised.  Just  why  the  druggists  of 
Cleveland  are  not  willing  to  get  rid  of  an  institution 
which  bores  them  beyond  measure  is  a  problem  in 
psychology  which  the  mere  editor  of  a  pharma- 
ceutical journal  does  not  feel  himself  in  position  to 
solve.  Meanwhile,  it  is  interesting  to  see  that  the 
druggists  of  Philadelphia  are  promised  a  better  con- 
dition of  things  with  reference  to  their  telephone 
service.  Hereafter  they  will  need  to  guarantee  the 
company  $4.50  per  month,  but  on  all  receipts  above 
this  amount  they  will  receive  a  commission  of  25 
per  cent.  Above  $15  the  druggist's  share  becomes 
33  1/3  per  cent.  Altogether  this  seems  a  vpry  satis- 
factory contract,  and  the  only  difficulty  is  that  slot 
'phones  are  not  provided  for — an  omission  which 
makes  it  possible  for  the  public  to  practice  all  degrees 
of  imposition. 
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The  New  York  Board  of  Phar- 
"  CATARRH  CURES  "  "''^^y  has  decided  to  get  after  sev- 
eral of  the  well-known  catarrh 
cures  of  the  market  containing  cocaine.  It  seems 
that  the  poison  law  requires  the  makers  and  sellers 
of  such  products  to  label  them  with  the  word 
"Poison"  in  red  letters.  For  some  reason,  however, 
the  law  has  never  been  enforced.  Not  long  ago  the 
board's  chemist  made  analyses  of  five  brands  and 
found  cocaine  in  all  of  them.  Cole's  contained  3.76 
per  cent,  Birney's  1.982  per  cent,  Crown  2.6999  per 
cent,  Gray's  0'.98  per  cent,  and  Coryzon  0.98  per 
cent.  The  five  concerns  were  immediately  written 
that  they  would  have  to  use  a  poison  label  on  their 
products,  and  all  of  them  submitted  a  general  form 
which  they  proposed  to  employ  for  the  purpose.  In 
only  one  instance,  however,  was  the  label  satisfac- 
tory to  the  board,  and  this,  submitted  by  the  Krato 
Chemical  Co.,  read  as  follows:  "This  preparation, 
containing  among  other  valuable  ingredients  a  small 
quantity  of  cocaine,  is,  in  accordance  with  the  New 
York  pharmacy  act,  hereby  labeled  poison."  At  the 
recent  semi-annual  meeting  of  the  board  it  was 
decided  to  follow  the  matter  up  vigorously  and 
prosecute  all  manufacturers  who  failed  to  comply 
with  the  provisions  of  the  law.  The  importance  of 
this  step  is  realized  when  one  considers  how  many 
cocaine  habitues  are  made  by  these  catarrh  "cures," 
and  how  much  harm  they  deal  out  to  unconscious 
victims  in  many  ways. 

As  was  expected,  more  or  less 
sYNTHE^rics^iN^THE   criticism  has  been  uttered  because 

the  several  synthetics  introduced 
into  the  new  Pharmacopoeia  have  with  one  excep- 
tion been  given  chemical  names  only.  No  mention 
has  been  made  at  all  in  the  book  of  the  trade  names 
by  which  the  products  are  known  to  pharmacists 
and  physicians :  they  are  not  even  given  as 
synonyms.  The  one  exception  is  "antipyrina,"  with 
the  synonym  of  "antipyrinc."  Phenacetine  is  called 
by  the  abbreviated  chemical  name  of  "acetphenetid- 
inum,"  trional  by  the  name  of  "sulphonethylmeth- 
anum,"  sulphonal  by  the  name  of  "sulphonmeth- 
anum,"  and  so  on  through  the  list  of  12  articles. 
The  question  is,  "Will  pharmacists  and  physicians 
ever  get  to  know  the  old  familiar  synthetics  under 
their  new  names,  and  will  they  ever,  at  this  late  day, 
use  these  new  names  in  place  of  the  customary 
ones?"  We  doubt  it.  The  British  Pharmacopoeia, 
it  is  to  be  observed,  U3?s  the  trade  names  for  the 


several  synthetics  which  it  recognizes.  "Phenace- 
tinum,"  for  instance,  is  an  official  name,  with  "phen- 
acetine" as  the  synonym :  to  have  given  the  correct 
chemical  term  also,  however,  would  doubtless  have 
been  a  wise  addition.  We  have  asked  Chairman 
Remington  to  state  the  attitude  of  the  Committee 
of  Revision^ of  the  U.  S.  P.  on  the  subject,  and  we 
have  pleasure  in  printing  his  letter  on  another  page. 

*  *     * 

Those  pungent  and  satirical  re- 
A  TONGUE  LASHING,  marks    which    Secretary    R.    H. 

Walker,  of  the  Texas  Pharma- 
ceutical Association,  made  regarding  his  fellow 
druggists  at  the  recent  annual  meeting  of  the  asso- 
ciation have  attracted  a  good  deal  of  attention.  They 
are  pretty  good  reading: 

"Ninety-nine  per  cent  of  the  druggists  of  this  State-  are 
asleep.  Over  90  per  cent  of  them  never  know  a  social 
moment." 

"In  Texas  there  arc  5000  druggists,  and,  honestly,  some  of 
them  do  not  know  that  the  war-  is  over." 

"The  average  druggist  in  Texas"  is  wedded  more  tightly 
to  his  business  than  he  is  to  his  wife." 

"It  is  a  blazing  shame  that  a  druggist  will  not  leave  his  pill- 
tile  and  spatula  for  three  days." 

"The  druggists  of  Texas  are  dying  by  inches  and  don't 
know  it." 

"You  never  in  your  life  heard  a  druggist  laugh  so  you 
could  hear  him  a  half  block  away.  He  is  too  much  afraid  he'll 
hurt  somebody's  feelings." 

"You  never  knew  a  poor  druggist  in  your  life.  The  profits 
of  the  business  are  large  enough  to  demand  that  all  druggists 
be  silent  in  public  on  the  subject." 

"I  can  talk  about  my  own  section.  If  all  the  energy  in  the 
druggists  of  San  Antonio  was  collected  and  concentrated  into 
dynamite,  there  would  not  be  enough  of  the  explosive  to  raise 
a  child's  hat  an  inch  from  the  ground." 

And  Mr.  Walker  was  not  so  very  far  wrong  after 
all.  He  was  just  a  bit  severe — men  are  apt  to  be 
when  they  get  indignant.  But  there  is  a  large  sub- 
stratum of  truth  in  his  remarks  which  make  them 
well  worthy  of  careful  pondering.  As  the  sociolo- 
gists would  say,  the  druggist  is  not  enough  of  "a 
social  animal." 

*  *  * 


THE  LEWIS  AND 
CLARK  CONGRESS 


The  Lewis  and  Clark  Pharmaceu- 
tical Congress,  held  last  month  in 
connection  with  the  Portland  Ex- 
position, was  apparently  not  so  largely  attended  as 
was  hoped.  Prof.  W.  M.  Searby  was  made  presi- 
dent; Mr.  J.  M.  A.  Laue,  of  Portland,  vice-presi- 
dent; Prof.  Albert  Schneider,  secretary;  and  J.  H. 
Dawson,  of  San  Francisco,  treasurer.     Consider- 


^m  organization  of  Pacific  coast  pharmacists,  and  a 
joumber  of  valuable  and  historic  papers  were  pre- 
l^kted  on  different  aspects  of  American  pharmacy. 
^Oiief  among  these  were  one  by  Prof.  Kraemer,  of 
Philadelphia,  on   "Plant   Morphology  and  Taxon- 
my;"  one  by  Prof.  C.  S.  N.  Hallberg  on  "Phar- 
macy and   Dispensing;"   one  by   Prof.   Searby  on 
"Pharmaceutical  Education  of  the  Pacific  Coast;" 
and  one  by  H.  P.  Hynson,  of  Baltimore,  on  "Retail 
Pharmacy  and  Store  Management."     Only  one  of 
the   foregoing   authors.    Professor    Hallberg,    was 
present  at  the  congress.     Resolutions  were  passed 
approving    of    the    "Council    on    Pharmacy    and 
Chemistry"  of  the  American  Medical  Association, 
and  a  quite  elaborate  series  of  whereases  and  resolves 
were  spread   upon  the  minutes   with   reference  to 
pharmaceutical    education,    legislation,    and    other 
germane  topics. 
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THE  STAMP 

TAX  AGAIN? 


Are  the  druggists  of  the  United 
States  to  be  saddled  again  with  a 
stamp  tax  on  proprietary  medi- 
cines? This  distressing  question  has  arisen  during 
the  last  few  weeks,  and  the  answer  is  being  awaited 
with  considerable  anxiety.  The  excess  of  nearly 
$25,000,000  of  expenditures  over  receipts,  as  shown 
by  Secretary  Shaw's  review  of  the  finances  of  the 
government  for  the  fiscal  year  just  closed,  has 
brought  forward  the  necessity  of  increased  revenues. 
The  surplus  of  over  $140,000,000  in  the  treasury 
prevents  the  deficit  from  being  at  all  alarming,  but 
a  number  of  publicists  and  statesmen  have  neverthe- 
less argued  that  the  government's  income  should  be 
increased.  Secretary  Taft  would  have  the  tariff 
schedules  adjusted,  but  the  Republican  leaders  are 
so  firmly  opposed  to  this  course  that  it  is  not  at 
all  likely  to  be  followed.  Senator  Dick,  of  Ohio,  is 
reported  as  announcing  his  "intention  to  support  the 
restoration  of  the  stamp  tax  imposed  as  a  revenue 
measure  at  the  time  of  the  Spanish  war."  If  this 
is  done  the  drug  trade  will  of  course  come  in  for  its 
share  of  glory  in  upholding  the  hands  of  the  govern- 
ment ! 

*     *     * 

A  good  deal  has  been  said  and 
written  during  recent  months 
about  the  question  of  prescription 
profits.  Mr.  Falkenberg  has  made  himself  pretty 
well  known  by  his  earnest  and  insistent  advocacy  of 
a  200  per  cent  profit  on  all  prescription  work.  The 
c'litor  of  the  Midland  Druggist  now  comes  forward 


UNIFORM    PRBSCklP 
TION  PRICES. 


with  a  counter  proposition.  After  arguing  convinc- 
ingly that  there  ought  to  be  a  far  closer  uniformity 
of  price  in  prescription  charges  than  now  obtains, 
he  passes  on  to  offer  the  following  remedy : 

There  would  be  some  prospect  of  securing  a  reasonable 
degree  of  uniformity  in  the  charge  for  prescriptions  if  phar- 
macists could  be  induced  to  follow  the  general  plan  of  charg- 
ing a  fixed*percentage  of  profit  on  the  material  entering  into 
any  preparation  plus  a  definite  amount  per  hour  consumed 
in  compounding  it.  The  first  should  include  containers,  corks, 
labels,  etc.,  and  should  yield  a  profit  of  100  per  cent.  The 
latter  should  be  a  minimum  of  one  dollar  an  hour. 


THE  N.  A.  R.  D.  IN 
.NEW  YORK. 


The  combined  missionary  efforts 
of  the  N.  A.  R.  D.  and  the  M.  A. 
R.  D.  in  Greater  New  York  are 
not  proving  quite  so  successful  as  it  was  hoped  they 
would  a  few  weeks  ago.  The  summer  dull  season 
has  arrived,  and  the  work  of  detailed  organization 
has  been  abandoned  in  part.  Half  or  more  of  the 
organizers  have  been  transferred  by  the  N.  A.  R. 
D.  to  other  fields  of  effort,  and  it  looks  as  though 
not  very  much  more  would  be  attempted  before  fall. 
Furthermore,  the  Drug  Merchants'  Association, 
comprising  the  large  and  aggressive  druggists  in 
Brooklyn  and  New  York,  have  held  themselves 
aloof  from  the  movement,  although  at  the  outset  it 
was  confidently  expected  they  would  line  up  with 
the  N.  A.  R.  D.  forces.  Contract  goods  are  being 
slaughtered  by  the  "merchants,"  but  punishment  can- 
not be  meted  out  to  them  inasmuch  as  they  have  not 
signed  the  agreement  with  the  manufacturers.  The 
only  exception  to  this  statement  is  that  the  Peruna 
contract  has  been  signed  by  all  but  three  of  the  large 
dealers,  and  the  result  is,  if  we  do  not  err,  that 
Peruna  suffers  very  much  less  from  cut  rates  in 
Greater  New  York  than  other  contract  goods. 


THE  CONTRACT  PLAN 
STRENQTHENBD. 


Meanwhile  it  is  interesting  to  note 
that  the  manufacturers  of  Peruna 
are  continuing  to  get  decisions 
from  the  courts  enjoining  cutters  from  handling 
their  goods  except  in  accordance  with  contract  obli- 
gations, even  though  they  have  not  signed  the  con- 
tracts themselves.  Last  month,  for  instance,  a 
prominent  dealer  in  Minneapolis  was  ordered  by  the 
court  not  to  sell  Peruna  at  cut  prices,  not  to  induce 
others  to  sell  at  cut  prices,  not  to  procure  or  attempt 
to  procure  the  medicine  from  wholesale  or  from 
retail  dealers  who  had  entered  into  contractual  rela- 
tions with  the  manufacturers,  not  to  tamper  with 
the  bottles,  wrappers,  or  labels  of  the  medicine,  and. 
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in  short,  not  to  do  anything  with  or  to  the  product 
contrary  to  the  restricted  rights  imposed  upon  deal- 
ers by  the  Peruna  contract.  The  Peruna  Co.  has 
secured  a  number  of  injunctions  of  this  nature,  and 
it  is  needless  to  point  out  that  they  strengthen  the 
contract  plan  very  greatly.  By  means  of  such 
injunctions  it  is  possible  to  get  at  the  aggressive 
cCitter  who,  refusing  to  sign  the  contract,  cuts  the 
prices  on  the  product  in  a  manner  contrary  to  the 
interests  of  the  manufacturers. 


*     * 


* 


It  will    do   no   harm   to   mention 
^"^a)NVENTioN      ^gaii^  that  the  annual  convention 

of  the  N.  A.  R.  D.  will  be  held  in 
Boston  beginning  with  Monday,  September  18. 
The  famous  Paul  Revere  Hall  on  Huntington  Ave- 
nue is  the  place  of  meeting,  and  the  Lenox,  I'lotting- 
ham  and  Copley  Square  hotels  will  provide  accom- 
modations for  the  visitors.  The  Copley  Square  will 
be  used  as  the  headquarters.  The  Committee  on 
Entertainment  has  issued  a  very  attractive  pro- 
gramme, and,  among  other  things,  a  genuine  New 
England  fish  dinner  at  one  of  the  near-by  coast 
resorts  is  promised.  Members  are  expected  to  bring 
their  wives  along  with  them:  a  special  ladies'  com- 
mittee has  been  appointed  and  will  see  that  every  one 
is  properly  taken  care  of.  Boston  is  of  course  one 
of  the  most  interesting  cities  in  the  country — per- 
haps, indeed,  it  is  the  city  of  the  country.  At  any 
rate  this  is  what  the  Bostonians  will  tell  you  after 
you  arrive. 

*     *     * 

The  many  friends  in  the  Ameri- 
^\eIt^^^        can  drug  trade  of  Christian  F.  G. 

Meyer  were  pained  last  month  to 
hear  of  his  death  in  Germany.  Mr.  Meyer  left  St. 
Louis  April  1  to  make  a  tour  of  Europe  in  the  com- 
pany of  his  wife  and  several  St.  Louisans,  and  his 
health  and  spirits  throughout  the  trip  were  so  excel- 
lent that  the  sudden  news  of  his  death,  sent  by  cable- 
gram, was  a  great  shock.  He  was  spending  a  few 
days  at  a  health  resort  near  Frankfort-on-the-Main. 
Mr.  Meyer  was  one  of  the  remarkable  Nestors  of 
the  drug  trade.  He  founded  the  Meyer  Bros.  Drug 
Co.  over  fifty  years  ago,  and  to  him  belongs  the 
credit  therefore  of  building  up  the  largest  jobbing 
house  in  the  country.  Some  years  since  he  relin- 
(juished  the  active  management  to  his  son,  Theodore 
F.  Meyer,  vice-president  of  the  company,  but  to  the 
very  last  he  pursued  the  useful,  wholesome,  philan- 
thropic life  which  had  always  distinguished  him. 


William  Simpson,  a  prominent  pharmacist  of 
Raleigh,  N.  C,  died  last  month  at  the  age  of  G7. 
Mr,  Simpson  was  an  ex-president  of  the  A.  Ph.  A., 
was  for  many  years  professor  of  pharmacy  in  Shaw- 
University,  was  for  a  considerable  period  the  secre- 
tary and  treasurer  of  the  State  Board  of  Pharmacy, 
and  an  ex-president  of  the  State  Pharmaceutical 
Association. 

*  *     * 

The  New  York  Pharmaceutical  Association,  at 
this  year's  meeting,  passed  a  strong  resolution 
approving  of  the  "Council  of  Pharmacy  and  Chem- 
istry" of  the  American  Medical  Association. 
Approval  was  also  given  to  Mr.  Freericks's  plan  for 
the  incorporation  of  a  national  druggists'  fire  insur- 
ance company. 

*  *     * 

Reference  was  made  in  a  June  editorial  to  the 
pharmacy  bill  which  had  been  introduced  in  the 
British  parliament  by  pharmacists  for  the  purpose 
of  restricting  the  operations  of  the  great  aggrega- 
tions known  as  "company  pharmacies."  We  note 
now  that  the  bill  has  failed  of  passage. 

*  *     * 

That  Duffy's  Malt  Whiskey  is  a  liquor  and  not  a 
medicine,  and  that  it  must  be  sold  under  the  liquor 
law  like  any  other  beverage,  has  been  plainly  asserted 
in  a  circular  issued  from  the  office  of  the  State  Com- 
missioner of  Excise  in  New  York. 


The  Focxi  Commissioner  of  North  Dakota  has 
given  notice  that  hereafter  liquozone  may  not  be 
sold  within  the  State  and  that  dealers  will  be  pros- 
ecuted who  either  sell  it  or  offer  it  for  sale. 


Dr.  Walter  Bryan,  professor  of  physiology  and 
toxicology  in  the  Brooklyn  College  of  Pharmacy, 
died  recently,  and  Dr.  Tracy  E.  Clark  has  been 
appointed  to  succeed  him. 


The  New  York  Pharmaceutical  Association,  at 
this  year's  meeting,  voted  to  contribute  $50  towards 
the  Proctor  memorial  fund  now  being  raised  by  the 
A.  Ph.  A. 

*     *     * 

Joseph  W.  Errant,  the  special  attorney  of  the  N. 
A.  R.  D.,  has  just  been  appointed  president  of  the 
Chicago  Civil  Service  Commission. 


THE  NEW   PHARMACOPCEIA. 


stalled  Commentary  on  the  Eighth  Revision,  which  Becomes  Official  September  1 — Each  Article  is 
Takcen  Up  in  Alphabetical   Order  and   the  Specifications   Compared  with  Those  of  the 
Previous  Edition — The  Changes  Made  in  the  Work  thus  Rendered  Clear. 

By  DR.  JOHN  M.  FRANCIS. 


This  review  is  not  in  any  sense  a  critical  com- 
mentary, but  is  rather  intended  to  be  of  service  to 
pharmacists  in  directing  attention  to  those  changes 
in  the  subject-matter  of  the  Pharmacopoeia  which 
may  be  overlooked  in  a  cursory  examination  of  the 
book.  No  reference  is  made  to  those  subjects  in 
which  no  changes  have  been  made  in  the  Eighth 
Revision,  or  in  which  the  alterations  are  so  slight 
as  not  to  require  examination  of  stock. 

Absinthium. — Omitted. 

Acacia. — There  is  a  great  diversity  in  the  quality 
of  stock  offered,  and  the  frequency  of  unsatisfac- 
tory prescriptions  containing  acacia  is  due  to  a 
failure  of  the  druggist  in  exercising  proper  discrim- 
ination in  the  purchase  of  this  substance.  Besides 
the  physical  qualities  the  greatest  safegfuards  are 
now  the  reaction  with  solution  of  iodine,  and  a 
yield  of  not  more  than  4  per  cent  of  ash.  Pow- 
dered acacia,  in  particular,  should  always  be 
tested. 

Acetanilidum. — No  ash,  melting  point  of  113° 
C,  and  non-production  of  color  when  a  cold  satur- 
ated aqueous  solution  is  added  to  "ferric  chloride 
T.  S.,"  are  the  essential  tests. 

Acetonum. — Addition.  Should  contain  not  less 
than  99  per  cent  by  weight  of  absolute  acetone; 
specific  gravity  0.790  at  25°  C;  boils  at  56.5°  C. 
The  specification  of  "99  per  cent  pure  acetone" 
demands  a  grade  not  easily  procurable,  and  further- 
more such  purity  is  not  guaranteed  by  the  other 
specifications  and  tests  appended.  Occasionally 
lots  of  commercial  acetone  have  a  "specific  gravity 
of  0.790  at  25°  C."  and  begin  to  boil  at  "56.5° 
C,"  but  our  experience  has  been  that  practically  all 
yield  from  20  to  45  per  cent  distilling  above  56.5° 
C.  Perhaps  the  distillers  will  produce  an  excep- 
tionally pure  acetone  for  pharmacist's  use,  but  we 
doubt  if  it  will  be  generally  procurable  for  a  long 
time. 

In  the  preparation  of  most  official  oleoresins  this 
solvent  now  replaces  ether.  It  is  peculiar  in  that  it 
combines    in    itself    the    solvent    powers    of    both 


alcohol  and  sulphuric  ether,  so  that  it  extracts  from 
many  drugs  substances  soluble  in  ether  and  insolu- 
ble (to  a  greater  or  less  degree)  in  alcohol,  and 
also  substances  soluble  in  alcohol  but  insoluble  in 
ether.  As  a  result  most  and  perhaps  all  of  the 
official  oleoresins  will,  on  standing,  separate  into  a 
heavy  portion  corresponding  in  a  measure  to  an 
alcoholic  extract  insoluble  in  ether,  and  a  lighter 
portion  insoluble  in  alcohol,  soluble  in  ether,  and 
corresponding  in  quality  and  quantity  to  the  usual 
ether-extracted  oleoresin. 

Acetphenetidinxim. — Addition.  Pharmacists  will 
recognize  in  this  an  old  acquaintance — phenacetin. 

Acetum  Opii. — Proportion  and  preparation  un- 
changed. The  assay  appended  in  the  U.  S.  P.  of 
1890  was  impracticable  because  of  the  sugar  con- 
tained in  the  liquid ;  hence  this  and  also  the  standard 
contents  of  1.3  to  1.5  per  cent  of  crystallized  mor- 
phine are  now  omitted.  The  proper  content  of 
morphine  is,  however,  presumed  to  be  guaranteed 
by  the  use  of  assayed  powdered  opium, 

Acidum  Boricum. — Not  less  than  99.8  per  cent 
pure  boric  acid.    Assay  appended. 

Acidum  Carbolicum. — See  Phenol,  the  new  name 
of  this  article. 

Acidum  Carbolicum  Crudum. — Omitted. 

Acidum  Chromicum. — See  Chromii  Trioxidum. 

Acidum  Camphoricum. — Addition. 

Acidum  Citricum. — 99.5  per  cent  pure  by  titra- 
tion with  N/1  potassium  hydrate  V.  S.  The  citric 
acid  readily  available  in  the  United  States  is  an 
exceptionally  pure  article,  and  will  easily  meet  the 
above  requirement. 

Acidum  Hydriodicum  Dilutum. — Addition.  Must 
contain  not  less  than  10  per  cent  by  weight  of  the 
absolute  acid.  Process  of  manufacture  and  also 
assay  are  supplied. 

Acidum  Hypophosphorosum. — Addition.  Must 
contain  30  per  cent  by  weight  of  absolute  acid. 

Acidum  Stearicum. — The  commercial  acid  is 
practically  the  only  kind  that  is  of  interest  to  the 
pharmacist,  and  the  Pharmacopoeia  specifies  a  melt- 
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ing  point  of  not  lower  than  56°  C.  According  to 
Brannt  (Animal  and  Vegetable  Fats  and  Oils,  vol. 
I,  p.  148)  this  melting  point  of  56°  C.  corresponds 
to  a  mixture  of  60  per  cent  palmitic  acid  and  40 
per  cent  stearic  acid,  the  former  being,  from  the 
source  and  process  of  manufacture,  the  substance 
that  is  naturally  present  in  addition  to  the  stearic 
acid.  A  very  large  proportion  of  the  commercial 
article  has  a  lower  melting  point  than  56°C.,  and  it 
should  be  remembered  that  a  difference  of  two  or 
three  degrees  produces  a  marked  effect  upon  the 
consistence  of  glycerin  suppositories ;  where  an  acid 
of  54°  C.  melting  point  is  used,  the  resulting  base  is 
too  soft  and  does  not  hold  glycerin  well  at  ordinary 
temperatures.  It  will  well  repay  the  slightly  in- 
creased cost  to  specify  "stearic  acid,  extra,"  having 
a  melting  point  of  58°  C.    . 

Acidum  Sulphuricum  Aromaticum. — Not  less 
than  20  per  cent  by  weight  of  absolute  H2SO4, 
whereas  the  U.  S.  P.  of  1890  required  about  18.5 
per  cent.  The  formula  now  requires  111  Cc.  con- 
centrated acid  instead  of  100  Cc.  as  formerly. 
Process  of  assay  is  appended  and  the  requirement 
is  definite, 

Acidum  Sulphurosum. — Shall  contain  not  less 
than  6  per  cent  (formerly  6.4  per  cent)  by  weight 
of  sulphur  dioxide.  Process  of  manufacture  and 
assay  are  appended. 

Acidum  Tannicum. — The  specifications  which 
need  especially  to  be  noted  are:  a  light  yellowish 
color  turning  darker  on  exposure-  to  air  and  light, 
and  solubility  in  about  0.34  part  of  water.  While 
tannic  acid  of  fine  light-yellow  color,  thin  scales 
and  perfect  solubility  in  water  is  readily  obtainable 
at  a  corresponding  price,  yet  there  is  a  great  deal 
offered  which  is  quite  dark,  more  or  less  granular, 
and  which  dissolves  slowly,  or  even  leaves  a  residue 
with  practically  any  proportion  of  water.  This 'is 
due  to  the  adoption  of  more  economical  processes 
of  manufacture,  and  particularly  the  use  of  some 
cheaper  final  solvent  when  converting  into  scales  or 
powder. 

Acidum  Tartaricum. — 99.5  per  cent  pure  acid. 
A cidum  Trichloraceticum. — Addition, 
Aconitina.^-Kd6\t\on.  The  unreliability  of 
commercially-obtainable  aconitine  has  heretofore 
prevented  its  recognition  by  the  Pharmacopoeia,  but 
because  of  its  increased  consumption  and  its  ter- 
rific potency  when  pure  it  has  probably  been  thought 
best  to  make  it  official  and  thus  attempt  to  control 
it.  While  some  of  the  manufacturers  have  supplied 
a  very  pure  article  in  crystals,  giving  distinct  sensa- 


tion by  the  "Squibb  test"  in  a  dilution  of  even  1 
part  in  500,000,  others  are  seemingly  less  than  10 
per  cent  as  pnDwerful;  then,  again,  we  have  the 
so-called  "amorphous  aconitine,"  which  means  any- 
thing or  nothing.  The  important  tests  are  the  melt- 
ing point,  crystalline  form,  and  complete  solubility 
in  sulphuric  ether, 

Aconitum. — Now  required  that  the  drug  assay 
0.5  per  cent  aconitine  by  process  appended, 

Adeps  Lance. — When  first  popularized  as  a 
patented  article,  this  substance  was  marked  by  a 
high  degree  of  excellence,  both  as  to  light  color  and 
absence  of  offensive  odor,  but  within  late  years, 
under  the  stress  of  competition,  which  demands 
economical  processes,  and  also  from  firms  invading 
the  field  who  do  not  possess  satisfactory  methods  of 
purification,  every  conceivable  quality  of  wool-fat 
is  available  from  the  highest  grade  to  a  very  crude 
"degras."  While  all  the  different  qualities  undoubt- 
edly are  useful  in  meeting  some  proper  demand,  it 
behooves  the  pharmacist  to  remember  that  only  one 
grade  is  suited  for  his  preparations,  and  this  not 
only  should  be  light  in  color  but  devoid  of  objec- 
tionable odor.  Strange  to  say,  some  of  the  lightest 
colored  stock  the  author  ever  saw  was  distinguished 
by  a  terribly  offensive  and  persistent  odor,  which 
rendered  it  absolutely  unfit  for  any  salve  or  oint- 
ment, 

Adeps  Lance  Hydrosus. — See  preceding  note. 
JSther  Aceticus. — Present  Revision  requires  only 
"about  90  per  cent,  by  weight,  of  ethyl  acetate,  and 
about  10  per  cent  of  alcohol  containing  a  little 
water,"  whereas  the  U,  S.  P.,  1890,  required  98.5 
per  cent,  by  weight,  of  ethyl  acetate,  and  only  1.5 
per  cent  of  alcohol  and  water, 
^thylis  Carbamas. — Addition. 
j^thylis  Chloridum. — Addition.  This  well 
known  substance  has  achieved  considerable  popu- 
larity in  late  years  both  as  a  local  anesthetic,  by 
virtue  of  its  refrigerant  action,  and  also  for  induc- 
ing anesthesia  for  a  very  short  period  by  inhalation. 
It  will,  of  course,  reach  the  pharmacist's  hands  in 
tightly  sealed  tubes,  but  should,  if  possible,  be  kept 
in  a  refrigerator. 

Alcohol. — Formerly  described  as  containing 
about  91  per  cent,  by  weight,  or  94  per  cent,  by 
volume,  of  ethyl  alcohol ;  now  stated  to  be  composed 
of  about  92.3  per  cent,  by  weight,  or  about  94.9  per 
cent,  by  volume,  of  absolute  ethyl  alcohol.  May  we 
expect  that  improvements  in  manufacture  and 
motives  of  economy  in  storage,  transportation,  etc., 
will  eventually  give  us  a  98-per-cent  alcohol  shipped 
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wholly  in  steel  drums  instead  of  wooden  barrels? 
Even  now  we  have  seen  commercial  samples  test- 
ing over  96  per  cent  by  volume. 

Alcohol  Deodoratum. — Omitted. 

Alcohol  Dilutum. — Corresponding  to  above,  this 
now  contains  about  48.9  per  cent,  instead  of  as 
formerly  48.6  per  cent,  absolute  alcohol  by  volume. 

Aloe.— The  U.  S.  P.,  1890,  admitted  Barbadoes 
(Curacao)  aloes  and  Socotrine  aloes;  the  new 
Revision  recognizes  any  of  the  commercial  aloes, 
as  numerous  assays  have  shown  that  the  Barbadoes 
and  Socotrine  varieties  possess  no  special  advantage 
over  others.  In  fact  most  excellent  and  most 
inferior  grades  of  all  the  varieties  are  obtainable, 
but  unfortunately  our  Pharmacopoeia  does  not  pro- 
vide an  assay  for  aloin  content.  Undoubtedly  the 
best  thing  to  do  under  the  circumstances  is  to  use. 
wherever  permissible,  the  equivalent  of  aloin,  as  this 
latter  is  now  easily  obtainable  anywhere  and  of  a 
high  degree  of  purity.  The  use  of  aloin  for  aloes 
is  also  in  keeping  with  the  modern  tendency  toward 
concentration  and  small-sized  doses. 

Aloinum. — As  this  substance  has  been  produced 
more  cheaply  and  of  finer  quality,  it  is  being  more 
and  more  substituted  for  the  cruder  aloes.  Inas- 
much as  the  Pharmacopoeia  recognizes  aloin  derived 
from  any  variety  of  aloes,  it  seems  somewhat 
unnecessary  to  include  specifications  for  Curacao 
aloin  in  particular,  and  to  append  tests  whereby 
Curacao  aloin  may  be  distinguished  from  other 
varieties.  If  one  is  as  efficient  and  as  acceptable  as 
another,  why  attempt  to  identify  one  or  more  of 
them.  If  Curacao  aloin  is  superior  the  others  should 
not  be  admitted  under  the  same  head. 

We  feel  obliged  to  take  exception  to  the  specifica- 
tions for  Curacao  aloin,  viz, :  "Soluble  in  about  65 
parts  of  water,  10.75  parts  of  alcohol,  664  parts  of 
ether,  .  .  .  -and  21  parts  of  acetone;"  a 
melting  point  after  having  been  dried  over  sulphuric 
acid  of  "about  147°  C, ;"  "when  ignited  is  consumed 
without  leaving  a  residue." 

The  above,  which  seems  to  be  taken  from  Hager 
or  some  similar  authority,  must  be  based  upon  an 
almost  chemically  pure  article;  it  most  certainly 
is  not  based  upon  such  aloin  as  is  generally  used, 
and  of  which  tons  are  sold  annually  in  the  United 
States.  We  find  that  the  standard  grades  of  com- 
mercial aloin  have  a  melting  point  of  130°  to  142° 
C,  and  that  on  incineration  they  leave  ash  in 
amounts  from  0.11  to  0.40  per  cent.  Furthermore, 
their  solubility  in  water  and  alcohol  does  not  even 
approximate  the  figures  given.     The  specifications 


given  in  the  "Pharmacopedia"  of  White  and 
Humphrey  are  much  nearer  the  truth:  "They 
[crystals  of  aloin]  are  sparingly  soluble  in  cold 
water  (1  in  400),  more  soluble  in  90-per-cent 
alcohol  (1  in  18),  freely  soluble  in  hot  water  or 
(hot)  alcohol,  but  nearly  insoluble  in  ether."  Of 
course,  as  the  term  "aloin"  is  not  officially 
restricted  to  Curacao  aloin,  the  pharmacopoeia! 
restrictions  for  this  particular  variety  are  practically 
non-operative  for  aloins  as  a  class  and  therefore  of 
no  practical  value,  but  we  regard  their  inclusion 
at  all  as  questionable,  because  they  are  supposed  to 
have  some  practical  bearing  on  official  aloins  and 
are  liable  to  cause  confusion. 

Alumen  Exsiccatum. — Potash  alum  contains 
twelve  molecules,  or  a  little  more  than  45  per  cent, 
of  water,  whereas  the  exsiccated  alum  should  be 
perfectly  anhydrous.  The  Pharmacopoeia  supplies 
a  proper  method  for  accomplishing  this  dehydra- 
tion, but  the  pharmacist  will  find  that  the  purchased 
article,  through  carelessness  in  manufacture  or 
exposure,  is  not  always  free  from  water. 

Alumini  Hydroxidum. — Process  of  manufacture 
unchanged.  The  formula  is  changed  only  in  pre- 
scribing 43  grammes  of  monohydrated  sodium  car- 
bonate instead  of  100  grammes  of  sodium  carbonate 
(crystallized),  as  the  latter  is  no  longer  official. 

Ammoniacum. — Omitted. 

Ammonia  Salts. — It  is  hardly  necessary  to  deal 
with  each  of  these  individually;  it  suffices  to  say 
that  definite  minimum  standards  of  purity  are  now 
given  and  the  quality  is  approximately  the  same  as 
formerly. 

Ammonii  Carbonas. — Recognizing  the  indefinite 
constitution  of  this  salt  (a  mixture  of  carbonate  and 
carbamate),  and  also  its  tendency  to  efflorescence 
and  decomposition,  the  Pharmacopoeia  specifies  that 
it  shall  yield  not  less  than  31.58  per  cent  of  ammonia 
gas;  also  that  for  dispensing  only  the  translucent 
portions  shall  be  used. 

Ammonii  lodidum. — Attention  is  directed  to  the 
ease  with  which  this  salt  decomposes.  The  phar- 
macist should  be  careful  to  keep  his  stock  low  on 
this  product. 

Ammonii  Nitras. — Omitted. 

Ammonii  Salicylas. — Addition.  Ninety-eight  per 
cent  pure  salt.  Decomposes  on  exposure  to  mois- 
ture and  light. 

Amy  lis  Nitris. — A  considerable  proportion  of  the 
amyl  nitrite  on  the  market  is  of  an  inferior  grade, 
and  some  of  it,  from  reputable  manufacturers,  is 
not  only  worthless  but  absolutely  a  source  of  danger 
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because  of  its  lack  of  genuine  amyl  nitrite.  The 
specifications  of  the  new  Pharmacopoeia  are  quite 
elaborate,  much  more  so  than  in  any  other  authority, 
but  unfortunately  they  will  admit  a  very  poor,  in 
fact  almost  a  spurious,  article.  The  assay  by 
measurement  of  nitrogen  produced  is  not  sufificient 
as  we  now  have  in  our  possession  samples  which 
meet  the  assay  requirement,  but  which  on  frac- 
tionation prove  to  contain  very  little  amyl  nitrite. 
The  specification  that  "it  boils  at  about  96°  to  99° 
C."  will  not  suffice  if  this  means  that,  in  common 
acceptance,  it  begins  to  boil  at  this  temperature.  If 
this  statement  is  construed  to  mean  that  the  liquid 
shall  practically  all  distil  at  between  96°  and  99° 
C,  it  becomes  a  greater  measure  of  safety;  though 


this  is  not  sufficient  to  distinguish  genuine  amyl 
nitrite,  and  even  if  it  were,  it  is  too  stringent.  The 
safe  and  reasonable  plan  is  to  demand  that  the 
liquid  shall  assay  at  least  80  per  cent  by  the  process 
given,  and,  at  the  same  time,  8o  per  cent  or  more  of 
the  total  volume  shall  distil  over  betzveen  po'^  and 
100°  C.  Neither  test  is  sufficient  in  itself,  but 
together,  in  conjunction  with  the  tests  for  free  acid, 
water,  and  aldehyde,  will  insure  a  high-grade  com- 
mercial article.  Pharmacists  will  of  course  remem- 
ber that  amyl  nitrite  decomposes  readily  on 
exposure,  and  will  hence  keep  their  stock  at  a 
minimum. 

Antimonii  Oxidiun. — Omitted. 
(To  be  continued.) 


APOTHECARY  TO  THE  PRESIDENT. 

The  Buffalo  Pharmacist  Who  Dispensed  All  the  Medicaments  Used  in  the  McKinley  Case — History  of 

the  Sad  Event— Description  of  the  Pharmacy,  which  is  Considered  the  Most  Beautiful  in 

Buffalo— How  a  Large  Telephone  Order  Business  Has  Been  Established. 

By  HARRY  B.  MASON. 


Among  many  other  unique  features  of  the  phar- 
macy and  business  of  E.  A.  Kingston  in  Buffalo 
are  two  which  deserve  particular  mention:  (1)  Mr. 
,  Kingston  was  the  apothecary  who  dispensed  every 
medicament  used  in  that  last  sad  and  harrowing 
illness  of  the  lamented  McKinley;  (2)  and  his  store 
is  generally  admitted  to  be  the  handsomest  in  Buf- 
falo, and  one  of  the  most  beautiful  in  the  United 
States. 

MR.  Kingston's  connection  with  the 

MC  KINLEY    CASE. 

It  will  be  recalled  that  the  president  was  shot 
down  at  the  Pan-American  fair  in  the  September 
of  1901,  and  that,  after  having  been  taken  tempor- 
arily to  the  emergency  hospital  on  the  exposition 
grounds,  he  was  removed  to  the  residence  of  John 
G.  Milburn,  president  of  the  exposition  company, 
and  a  leading  Buffalo  lawyer.  Mr.  Milburn's 
house,  located  on  Delaware  Avenue,  was  only  a 
couple  of  blocks  from  the  Kingston  pharmacy. 

The  president  was  shot  about  three  o'clock  in 
the  afternoon,  and  Mr.  Kingston's  connection  with 
the  case  began  the  same  evening,  when  he  was 
called  upon  to  fill  a  prescription  and  to  send  a  con- 
siderable supply  of  surgical  goods.  The  distin- 
guished patient  lived  only  a  week,  but  during  that 


time  Mr.  Kingston  and  his  clerks  furnished  so  many 
supplies  that  the  bill  amounted  to  $68.  Sur- 
gical goods,  particularly,  were  used  in  great  quan- 
tities. In  accordance  with  Dr.  Rixey's  request,  the 
bill  was  sent  to  him,  and  in  due  course  of  time  Mr. 


E.  A.  Kingston. 


Kingston  received  a  check  signed  by  the  Secretary 
of  the  Navy. 

It  will  be  recalled  that  Drs.  Matthew  D.  Mann 
and  Roswell  Park,  both  of  them  prominent  Buffalo 
surgeons,  had  charge  of  the  case,  assisted,  of  course, 
by  the  president's  own  physician.  Dr.  Rixey,  Phar- 
maceutically    an    interesting   although   unimportant 
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and  order  sent  out  by  the  president's  physicians 
was  written  on  odd  scraps  of  paper,  or  perhaps  old 
envelopes — on  anything,  indeed,  which  happened 
to  be  handy  for  the  purpose.  In  not  a  single 
instance  was  a  regular  prescription  blank  employed. 
Two  of  the  prescriptions  are   reproduced   in  con- 
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The  Milbum  reaidfuce  in  isiirtuio,  w  n>rre  l'r»'«iileiit  MeKinley  died  on 
September  14,  H>i)l.  Mr  KinfrHton,  as  la  toid  In  the  accouipauyintr  article, 
supplied  all  of  the  medicaments  uaed  in  the  last  i>ad  lllueas  of  Mr.  McKiuley. 

nection  with  this  article,  and  they  will  be  found 
of  great  interest.  It  happens  that  both  of  them 
were  written  by  Dr.  Rixey.  The  doctor,  as  every- 
body knows,  was  not  only  the  president's  physician, 
but  his  strong  personal  friend  and  intimate  also, 
and  it  is  generally  understood  that,  following  Mr. 
McKinley's  death,  he  was  appointed  by  Mr.  Roose- 
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One  of  the  oni. 


ical  MiDi'lifs  wriiu-ii  1)\   1m     Ki\'->,  and  ii 
Mr.  Kingston. 
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velt  as  Surgeon-General   of  the   Navy  in   delicate 
appreciation  of  Mr.  McKinley's  own  intention. 

HE  GOT   ANYTHING   THE   SURGEONS    NEEDED. 

Mr.  Kingston's  pharmacy  was  kept  open  all 
night  during  the  Pan-American  Exposition,  and  it 
was  thus  well  adapted  for  subserving  the  needs  of 


this  important  case.  As  a  matter  of  fact,  Mr. 
Kingston  not  only  supplied  what  goods  he  kept 
in  Stock  himself,  but  very  gladly  offered  to  secure 
whatever  else  might  be  needed  during  the  night 
when  other  classes  of  retail  stores  were  closed.  He 
often  woke  up  dry  goods  dealers  and  other  mer- 
chants in  the  vicinity  in  the  middle  of  the  night  and 
obtained  supplies  like  Canton  flannel  desired  by  the 
president's  messengers.  These  messengers,  it  is 
interesting  to  note,  were  two  colored  men  between 
thirty  and  forty  years  of  age,  whom  the  president 
had  brought  with  him  to  Buffalo,  and  one  of  whom 
had  been  at  the  White  House  for  twelve  or  fifteen 
years  in  the  service  of  several  presidents. 

Mr.  Cortelyou,  who  was  then  "the  secretary  to 
the  president,"   was   in  the  Kingston  pharmacy  a 


Two  presoriptious  written  during  the  President's  case  by  Dr.  Rlxey 

couple  of  times,  and  on  one  occasion  Mr.  Kingston 
put  up  a  prescription  for  him  also.  The  tireless, 
sleepless,  loyal  work  that  the  faithful  secretary  did 
during  that  terrible  week  must  certainly  have  ren- 
dered it  necessary  for  him  to  have  a  stimulating 
medicament  of  some  kind! 

THE  PHARMACY  ITSELF. 

Now  to  pass  along  to  the  consideration  of  the 
l^eauties  of  Mr.  Kingston's  pharmacy,  let  it  be 
pointed  out  that  the  fixtures  are  of  solid  mahogany 
throughout  and  are  gold  trimmed.  The  trimming 
is  of  white  metal,  triple-plated  with  gold — the  real 
article !  It  is  exceedingly  unfortunate  that  the  illus- 
tration of  the  pharmacy  which  we  present  in  con- 
nection with  this  article  conveys  so  inadequate  an 
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idea  of  the  beauties  of  the  room.  Considerable 
imagination  will  have  to  be  exerted  in  order  to  do 
justice  to  the  subject. 

The  line  of  soda  tables  shown  down  through  the 
center  of  the  store  are  of  the  customary  show-case 
variety,  with  plate-glass  tops.  Confectionery  and 
other   goods   are   displayed   within   them,   and   the 


Mr.  Kingston's  pharmacy  is  the  most  beautiful  in  Buffalo,  but  this  illus- 
tration entirely  fails  to  do  it  justice.  The  fittings  are  of  solid  mahogany, 
with  gold-plated  trimmings.    It  cost  $10,000  to  fit  up  the  store. 

seats,  when  not  in  use,  ingeniously  disappear  under- 
neath. The  wall  fixtures  on  the  right  end  with  two 
telephone  booths :  these  are  made  of  mahogany  like 
the  other  furnishings  and  are  so  constructed  that 
they  form  an  integral  part  of  the  architectural 
equipment  of  the  room.  Thus  the  telephone  is  made 
an  object  of  ornamentation  instead  of  ugliness. 

Behind  the  beautiful  partition  seen  in  the  rear 
of  the  salesroom  are  Mr.  Kingston's  office,  a  pre- 
scription laboratory,  a  wash-room,  and  the  cus- 
tomary "back  room."  Hanging  over  the  partition, 
as  may  be  seen  in  the  illustration,  is  a  handsome 
oil  painting;  and  this  suggests  the  statement  that 
no  placards  of  any  kind  are  to  be  seen  scattered 
around  the  place.  An  office-like  atmosphere  is  thus 
preserved,  and  this  comports  harmoniously  with  the 
beautiful  nature  of  the  surroundings. 

DOES    A    BEAUTIFUL   PHARMACY    PAY? 

Up  to  within  two  or  three  years  Mr.  Kingston 
was  located  on  the  opposite  corner  of  the  street. 
It  cost  him  ten  thousand  dollars  to  fit  up  his  present 
pharmacy,  but  he  doesn't  regret  the  expense.  He 
says  a  man  will  spend  any  amount  of  money  to 
furnish  his  house  elaborately,  and  yet,  particularly 
if  he  be  a  druggist  with  long  hours  of  daily  work, 
he  spends  practically  all  of  his  waking  hours  in  his 


place  of  business.  Why  not  likewise  have  it 
attractive?  Furthermore,  it  is  his  firm  conviction 
that  a  handsome  store  is  a  profitable  investment. 
It  attracts  people.  It  appeals  to  their  taste.  It 
insensibly  wins  their  support  and  patronage.  In 
proof  of  this  optimistic  belief,  Mr.  Kingston  asserts 
that  his  business  has  increased  about  25  per  cent 
since  he  went  into  the  new  store  two  or  three  years 
ago. 

DEVELOPING  A  LARGE  ''PHONE  BUSINESS. 

There  is  another  feature  of  Mr.  Kingston's  busi- 
ness that  deserves  particular  mention.  Realizing 
that  he  is  in  a  residence  neighborhood  with  a  cir- 
cumscribed area  from  which  to  draw  trade,  and 
understanding  that  under  ordinary  conditions  it 
would  scarcely  be  possible  to  develop  his  business 
beyond  a  certain  limit,  he  has  sought  to  extend  his 
business  territory  by  working  up  a  telephone  order 
business.  He  keeps  talking  constantly  to  physi- 
cians about  transmitting  telephone  orders,  and  fre- 
quently sends  them  letters  and  circulars  bearing 
upon  this  topic.  The  same  efforts  are  directed  also 
at  the  laity.  The  result  is  that  nearly  half  of  his 
business  comes  in  over  the  telephone — and  this 
practically  means  that  his  business  has  been  almost 


The  exterior  of  Mr.  Kingston's  pharmacy,  showing  what  fine  windows 
he  has  for  display  purposes.  The  location  is  1530-1532  Main  Street,  in  thei 
center  of  a  very  desirable  residence  locality. 

doubled  by  his  success  in  educating  the  physicians, 
and  the  people  of  Buffalo  to  order  goods  of  him 
by  'phone.  Orders  are  filled  from  all  over  town, 
and  it  is  no  uncommon  thing  for  a  dozen  or  fifteen 
prescriptions  to  come  in  over  the  'phone  in  a  singlej 
hour  in  the  evening  from  physicians  in  dift'erentl 
sections  of  the  city.  ■     .  ! 

Six  messenger  boys  are  constantly  employed  in| 
the  delivery  service,  and,  besides  these,  the  store 
force  comprises  a  cashier  and  two  registered  men. 
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The  pharmacy  is  open  until  one  o'clock  at  night, 
and  the  force  is  used  in  shifts.  Four  employees 
come  to  work  at  six  o'clock  in  the  evening,  and, 
indeed,  there  is  more  business  done  in  the  store 
after  seven  o'clock  than  during  all  the  rest  of  the 
day. 

THE   IMPORTANCE   OF    CLEAN    SODA    GLASSES. 

At  the  left  of  the  room,  as  you  enter,  is  a  large 
soda  fountain  which  does  not  show  in  our  illustra- 
tion. Cold  soda  is  sold  the  year  around,  and  the 
business  is  a  very  constant  and  profitable  one.  It 
happens  that  the  Buffalo  ball  field  is  not  far  from 

I.  Kingston,  and  during  the  summer  season  he 

An  Incident  Showing  How  Phosphorus  Should  Not  Be  Sold— The  Smart  Clerk  Who  Thought  Himself 
a  Joker — A  Few  Gentle  Words   Between   Doctor  and  Druggist — A  Bunch  of 

Australian  Experiences. 


gets  an  immense  soda  trade  from  the  devotees  of 
our  national  game.  A  feature  of  the  soda  equip- 
ment which  deserves  special  mention  is  this,  that 
there  is  a  dummy  underneath  the  counter  for  carry- 
ing soiled  glasses  down  to  the  basement.  A  woman 
is  there  employed  for  eight  hours,  every  day  in  the 
week,  and  her  sole  business  is  to  wash  soda  glasses. 
Mr.  Kingston  has  found  that  a  woman  is  much 
more  satisfactory  for  the  purpose  than  the  "drug 
store  boy;"  and  he  has  also  found  that  there  is 
nothing  which  pleases  a  soda  customer  50  much  as 
a  bright,  clean,  shining  glass!  The  soda  fountain 
is  the  worst  place  in  the  world  for  uncleanly  and 
slipshod  habits. 


AROUND  THE  CAMP-FIRE. 


Three  anecdotes  are  contributed  to  the  camp- 
fire  this  month  by  E.  E.  O.  Hayringe,  an  apprentice 
at  present  in  a  well  known  Canadian  pharmacy: 

THE   JOKER    WHO    WENT    TOO    FAR. 

This  happened  at  my  brother's  store  in  New 
York  City,  two  years  before  I  started  apprentice- 
ship there,  and  was  told  me  as  a  warning :  One  of 
the  juniors,  who  did  not  know  one  drug  from 
another,  was  feeling  sick  and  asked  the  senior  what 
he  should  take.  Jokingly  the  senior  replied : 
"Why,  take  30  grains  of  tartar  emetic!"  Not 
being  on  to  the  senior's  jokes,  the  junior  went 
behind  the  prescription  counter,  weighed  out  the 
30  grains  of  tartar  emetic,  and  swallowed  it.  It 
was  of  course  not  long  before  he  vomited — and 
vomited  some  more.  Just  in  the  midst  of  the  rum- 
pus the  proprietor,  who  is  a  doctor,  walked  in  and 
asked  what  the  matter  was.  The  senior  had  to 
own  up  the  whole  trouble,  whereupon  there  was 
consternation  in  the  camp.  The  doctor  adminis- 
tered the  antidote,  but  told  both  boys  that  all  that 
saved  the  junior  was  that  he  had  taken  too  much 
at  one  time,  which  caused  the  intense  vomiting. 
They  tell  me  there  was  more  than  one  white  face 
in  that  store  that  day.  And  it  is  needless  to  say 
that  I,  the  new  junior,  never  asked  the  senior  to 
prescribe  for  me.  I  went  to  headquarters  when 
seeking  remedies  for  my  aches  and  pains. 


AN    apprentice's    WAY    OF   SPELLING   PHOSPHORUS. 

Mr.  C  of  Ontario,  Canada,  tells  me  [continues 
E.  E.  O.  Hayringe]  a  funny  story  of  what  one  of  his 
juniors,  who  had  been  with  him  but  a  short  time, 
did  in  the  way  of  dispensing  phosphorus:  One 
morning  Mr.  C,  being  busy  with  other  customers, 
Junior  Jim  went  behind  the  counter  to  ask  what 
he  could  do  for  a  farmer  who  had  just  come  in. 
The  man  asked  for  20  cents  worth  of  phosphorus. 
Mr.  C.  told  Jim  where  it  might  be  found,  and  the 
junior,  thinking  he  was  doing  well,  weighed  out 
the  required  amount,  wrapped  it  in  paper,  and  gave 
it  to  the  farmer,  who  put  it  in  his  coat  pocket,  paid 
the  price,  and  walked  out.  In  a  few  minutes  he 
rushed  back  yelling  "Fire!"  and  angrily  asking 
why  "that  boy  of  your'n  gev  me  this  darned  stuff!" 
Well,  Mr.  C.  explained  the  accident  in  some  way, 
and  the  farmer  went  out  pacified  with  20  cents 
worth  of  phosphorus — not  wrapped  up  in  paper! 
Jim  was  scared  stiff  and  afterwards  always  asked, 
before  selling  anything,  "Will  this  stuff  go  off?" 
Of  course  he  got  wise  in  time. 

THE  DOCTOR   WAS   WARM. 

Mr.  C.  tells  the  following  incident  also.  A  pre- 
scription came  to  him  some  years  ago  from  one  of 
the  local  doctors.  It  was  for  a  two-ounce  mixture 
in    which    it    was    stated    there    should    be    two 
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drachms  of  sulphate  of  morphine,  and  the  dose  was 
one  teaspoonful!  Mr.  C.  knew  at  once  that  this 
extraordinary  dose  could  never  be  given,  and,  not 
being  able  to  wait  until  the  doctor  should  come 
in,  he  dispensed  the  prescription  with  two  grains 
of  morphine  instead  of  two  drachms. 

The  same  day  the  doctor  came  in,  whereupon 
Mr.  C.  called  his  attention  to  the  error  and  told 
him  what  he  had  done.  The  doctor  became  angry, 
because  of  his  own  mistake,  and  said,  "Any  drug- 
gist who  would  use  two  drachms  instead  of  two 
grains  would  be  a  fool!"  Whereupon  Mr.  C. 
informed  him  that  "Any  doctor  who  would  write 
such  a  prescription,  and,  after  it  had  been  cor- 
rected, would  not  know  enough  to  thank  the  drug- 
gist for  using  some  common  sense,  was  a  greater 
fool!" 

A  few  days  later  Mr.  C.  missed  the  prescription 
from  his  book — the  doctor  needed  it,  no  doubt,  to 
remind  him  of  the  maximum  dose  of  morphine 
sulphate ! 

SOME  AUSTRALIAN   ANECDOTES. 

The  following  batch  of  anecdotes  comes  from 
an  Australian  pharmacist  who  signs  himself  "Pax :" 

It  was  way  back  in  1893.  At  that  time  I  was 
"pill-punching"  for  the  natives  in  a  dreary  little 
town  in  Australia.  The  town  was  not  of  much 
account.  Some  three  months  after  my  arrival  the 
usual  monotony  consequent  on  country  life  was  con- 
siderably altered  by  a  little  adventure  I  had  with  a 
young  Irishman,  a  new  arrival  from  the  "ould  sod." 
A  couple  of  days  previously  I  had  prescribed  some 
methyloid  [methylene  blue]  tablets  for  him.  In  a 
moment  of  temptation  he  had  forsaken  "the  narrow 
path  of  virtue  for  the  broad  road  which  causes  a  dart 
to  strike  through  the  liver,"  as  a  wise  old  man  once 
put  it.  On  this  particular  day  (a  Sunday)  I  was 
quietly  enjoying  my  dinner  when  a  furious  ring- 
ing of  the  side  door  bell  caused  me  to  hastily  rush 
to  the  door. 

There  stood  my  Irish  friend,  his  countenance 
showing  deep  traces  of  mental  suffering.  He  said 
his  "wather  was  as  blue  as  the  hivins  above,"  and  he 
wanted  to  know  whether  he  had  better  send  for 
his  dear  old  mater,  make  his  will,  and  do  various 
other  things.  The  spirit  of  deviltry  taking  posses- 
sion of  me,  I  promptly  assured  him  that  he  was  in 
no  danger,  and  gave  him  a  few  santonin  powders, 
at  the  same  time  asking  him  to  report  progress  in 
a  few  days.  At  the  allotted  time,  back  came  my 
worthy  friend  with  a  grin  expressive  of  the  deep- 
est contentment,  and  assured  me  his  "wather"  was 


a  beautiful  green,  and  shure  it  was  a  fine  docther 
I  was  afther  being! 

HE   HAD  TO  GUESS  AGAIN. 

A  little  experience  I  had  with  an  almond-eyed 
son  of  Confucius  comes  back  to  me.  This  placid 
looking  individual  came  in  one  day  with  three 
others.  They  all  started  jabbering  at  once.  Vainly 
trying  to  discover  their  meaning,  I  came  to  the 
conclusion  a  purgative  was  wanted,  and  so,  just 
to  test  the  rapidity  of  the  machinery,  I  gave  him 
8  grains  of  calomel  and  60  of  compound  powder 
of  jalap.  He  turned  up  next  day,  and  the  look  on 
his  face  reminded  me  of  a  devilish  creature  I 
dreamt  of  once. 

"Whaffor,  allee  same,  no  good  medsin  man,  me 
welly  sick,  you  no  givee  light  medsin." 

He  there  and  then  pulled  up  his  pants,  and 
showed  me  a  big  sore  on  his  right  leg!  I  "squared" 
him  all  right,  though,  by  putting  on  some  boracic 
ointment.  In  fancy  I  see  him  getting  a  move  on 
in  double  quick  time,  when  the  powder  I  gave  him 
first  started  to  get  a  grip  on  him! 

AN    EXPERIENCE    WITH    AN    AUSTRALIAN    BAGMAN. 

One  of  my  first  scares  as  an  apprentice  was  with 
a  "bagman."  This  individual  belongs  to  that  par- 
ticular class  who  have  no  settled  occupation  in  the 
Australian  colonies.  They  toil  not,  neither  do  they 
spin,  but  are  ever  on  the  lookout  for  beer.  They 
scent  the  opening  of  a  new  inn  like  flies  do  a 
treacle  pot.  Their  liquid-holding  capacity  is  tre- 
mendous. This  particular  day  a  wild-eyed,  hag- 
gard looking  "bagman"  came  in,  and  started  to 
use  some  queer  expressions.  "Look  at  him,  ha, 
no  you  don't!"  "Help!  he's  biting  me;  for  the  love 
of  heaven  keep  him  away."  "Look  at  his  teeth," 
and  so  on.  My  hair  started  to  rise,  slowly  at  first, 
then  at  a  gallop,  as  he  rambled  on.  However,  I 
managed  to  ask  him  what  was  the  matter,  and  he 
told  me  a  green  dog  kept  jumping  up  at  him,  and 
had  been  following  him  for  several  days.  I  tried 
to  soothe  him  by  suggestion,  and  gave  him  30 
drops  of  tincture  of  opium  for  a  starter  and  talked 
away  at  him  for  a  few  minutes.  He  said  he  wanted 
to  let  his  brain  cells  for  birds  to  build  nests  in 
them.  I  gave  him  half  a  pint  of  black  draught  to 
shift  them,  and  told  him  to  run  away  and  play,  but 
not  in  my  back  yard.  "Orlright,  boss,"  and  with 
that  he  tumbled  or  rather  staggered  out. 

Whether  he  succeeded  in  finding  a  tenant  for  his 
brain  cells  I  do  not  know,  but  I  didn't  forget  him 
for  a  long  time.  Dreams  of  green  dogs  were  com- 
mon for  weeks  after. 


THE  CULTIVATION  OF  GOLDEN  SEAL. 


Rapid  Decrease  of  the  Native  Supply  Has  Caused  the  Price  to  Shoot  Up  from  17  Cents  to  a  Dollar 
a  Pound — The  Plant   May  Be  Cultivated  with  Profit  and   Pleasure,  Especially  by 
Pharmacists  in  the  Smaller  Towns — How  to  Qo  About  the  Task. 

By  NORTHAM  WARREN,  Ph.Q. 


For  the  past  few  years  attempts  have  been  made 
cultivate  a  number  of  our  indigenous  drug  plants, 
rhich,   owing   to   scarcity   or   other    causes,    have 
ivanced  in  price.     Thus,  golden  seal,  serpentaria, 
;nega,  lady's-slipper,  unicorn  and  helonias  have  all 
;en  the  subject  of  experiment,  to  say  nothing  of 
inseng.     So  new  is  the  subject  that  but  few  statis- 
|cs   are   available   beyond   those   afforded   by   the 
jports  of  the  government  and  correspondence  with 
rivate  growers.    Nevertheless,  in  the  case  of  golden 
jal,  at  least,  so  encouraging  have  been  the  results 
)tained  that  its  cultivation  may  be  said  almost  to 
ive  passed  the  experimental  stage,  and  to  have 
roved  a  commercial  success.     It  is  therefore  pro- 
)osed  to  give  a  brief  outline  of  the  market  condi- 
tions surrounding  this  highly  important  drug,  the 
approved  methods  of  cultivation,  and  the  profits 
which  may  reasonably  be  expected  under  proper  care 
and  attention,  in  the  hope  that  the  information  will 
be  interesting  to  Bulletin  readers,  and  with  the 
expectation  that  it  may  stimulate  some  of  them  to 
undertake  the  practical  growth  of  the  plant. 

A  STRINGENT  MARKET  AND  RISING  PRICES. 

That  the  natural  supply  of  golden  seal  is  dimin- 
ishing can  hardly  be  doubted.  Year  by  year,  with 
the  advance  of  civilization,  the  rich  timber  lands 
where  it  flourished  have  been  cleared  for  agricul- 
ture, and  the  plant,  deprived  of  its  necessary  shelter, 
has  gradually  disappeared.  Then,  too,  the  root  dig- 
gers have  carried  on  their  work  incessantly,  and  by 
collecting  out  of  season,  before  the  plant  has  had  an 
opportunity  for  reproduction,  have  made  great  rav- 
ages in  the  natural  supply.  On  the  other  hand,  the 
use  of  golden  seal  and  its  alkaloids,  hydrastine  and 
berberine,  has  found  increasing  favor  with  the  med- 
ical profession,  with  the  result  that  the  market  price 
of  the  root  has  increased  from  17  cents  a  pound  in 
1895  to  its  present  value  in  the  neighborhood  of  one 
dollar  a  pound. 

These  conditions  have  not  escaped  the  attention 
of  nurserymen,  botanical  gardeners,  and  ginseng 
growers  throughout  the  country,  with  the  result  that 
a  new  industry  has  been  established  in  the  raising 


of  golden  se^l  for  sale,  not  only  as  a  crude  drug, 
but  for  planting  purposes.  The  Department  of 
Agriculture,  too,  has  rendered  valuable  service  by 
the  experiments  which  it  began  as  early  as  1899, 
the  results  of  which  are  interestingly  set  forth  in 
Bulletin  No.  51,  Part  VI,  entitled  "Golden  Seal," 
which  may  be  had  free  on  application  to  the  Depart- 
ment. 

Perhaps  it  was  the  success  attained  with  the  grow- 
ing of  ginseng,  which,  like  golden  seal,  was  formerly 
abundant  in  the  wild  state,  that  first  suggested  the 
possibilities  of  golden  seal.  Commanding  a  lower 
price  than  ginseng,  it  is,  however,  more  hardy  and 
prolific,  and  requires  less  care,  shelter,  and  prepara- 
tion for  the  market. 

CULTIVATING  THE  PLANT. 

While  the  chief  golden  seal  producing  States  are 
Ohio,  Indiana,  Kentucky,  and  West  Virginia,  it  is 
found  from  New  York  westward  to  Ontario  and 
Minnesota  and  southward  to  Georgia  on  the  east, 
and  Missouri  and  Arkansas  on  the  west.  Possibly 
it  will  thrive  under  cultivation  in  other  localities, 
but  within  these  limits  at  least  it  has  been  grown 
with  success,  as  indicated  by  the  geographical  dis- 
tribution of  the  list  of  suppliers  at  the  close  of  this 
article.  The  native  plant  is  found  at  its  best  in 
close  patches,  in  high,  open  forests,  and  the  aim 
should  be  to  imitate  these  conditions  as  closely  as 
possible  in  cultivation.  The  ground,  above  all  else, 
should  be  well  drained,  and  should  contain  an  ample 
supply  of  vegetable  mold  well  worked  in. 

A  light,  rich  soil  is  best,  and  either  clay  or  sand 
will  answer  if  manured  to  give  it  lightness  and  fer- 
tility. The  ground  should  be  prepared  to  a  depth 
of  6  or  8  inches  before  planting,  and  all  the  weeds 
and  stones  removed;  after  planting  in  the  fall  it  is 
well  to  add  a  mulch  of  leaves  or  well-rotted  stable 
manure.  The  decaying  vegetable  matter  affords 
protection  to  the  plants  throughout  the  winter, 
insures  good  drainage,  and  adds  to  the  richness 
and  looseness  of  the  soil — the  last  consideration 
being  important  in  order  that  the  roots  may  be  dug 
without  breaking. 
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WHEN   TO  BEGIN. 

Most  growers  recommend  the  preparing  of  the 
ground  during  the  summer,  and  the  setting  out  of 
the  plants  in  the  fall,  say  in  September  or  October. 
They  will  then  be  ready  for  growth  the  following 
spring.  As  golden  seal  grows  naturally  in  the  shade 
of  the  forest,  artificial  shelter  must  be  provided. 
Many  growers  recommend  the  use  of  forest  land 
for  the  purpose,  but  this  has  been  found  in  some 
ways  unsatisfactory.    The  tree  roots  sap  the  ground 


This  illustration  shows  a  golden  seal  plant  four  years  old,  raised  from 
a  seedling.  The  foot  rule  at  the  left  indicates  its  size.  It  is  of  interest  to 
know  that  this  plant  was  taken  from  the  patch  shown  in  the  next  illustra- 
tion. 

of  the  needed  food  and  moisture,  and  the  growth  of 
the  plants  is  undoubtedly  retarded.  For  small  beds 
a  partial  covering  of  brush  over  the  plants  will 
answer,  but  for  cultivation  on  a  commercial  scale 
it  is  better  to  erect  a  framework  of  timber  and  lath, 
such  as  is  commonly  seen  in  the  better  class  of 
ginseng  gardens.  Uprights  of  2  x  4  scantling  or 
rough  posts  of  any  kind,  affording  6  feet  of  head- 
room, are  made  to  support  lighter  cross-pieces,  and 
these  in  turn  are  covered  with  lath  set  about  an  inch 
and  a  half  apart.  Thus  about  one-half  of  the  sun's 
rays  are  excluded. 

The  most  natural  way  to  raise  golden  seal  would 
be  from  the  seed,  but  propagation  by  this  method 
has  so  far  been  comparatively  unsuccessful.  The 
seed,  like  that  of  many  other  of  the  Ranunculacese, 
germinates  very  slowly,  while  the  plant,  if  properly 
set  out  in  the  fall,  will  grow  the  following  spring, 
and  the  third  year,  or  possibly  the  second  year'  under 


favorable  conditions,  will  furnish  rhizomes  large 
enough  for  the  market.  The  plants  may  be  set  out 
in  rows  one  foot  apart,  and  six  inches  apart  in  the 
rows.  Beds,  however,  from  four  to  six  feet  wide, 
and  running  the  entire  length  of  the  shelter,  are 
usually  more  convenient,  as  they  permit  the  tending 
of  the  plants  from  the  paths.  It  is  best  to  avoid 
stepping  on  the  beds  as  much  as  possible,  in  order 
to  maintain  the  looseness  of  the  soil,  which  is  neces- 
sary for  the  best  results. 

METHOD  OF  PROPAGATION. 

When  once  the  plat  of  ground  is  set  out  to  golden 
seal,  the  crop  can  be  made  practically  continuous 
by  the  following  method  of  propagation  with 
divided  rhizomes:  When  the  plants  die  down  in 
the  autumn  it  will  usually  be  found  that  the  rhizome 
or  root-stalk  has  sent  out  two  or  more  buds.  After 
removing  the  rhizome  from  the  ground  it  may  be 
cut  into  as  many  portions  as  there  are  buds,  pro- 
vided each  piece  retains  a  due  proportion  of  the 
root-stalk  and  some  fibrous  roots.  These  portions 
are  transplanted,  mulched,  and  are  ready  for  growth 
the  following  spring,  and  the  number  of  plants  may 
thus  be  increased  indefinitely.  Or,  the  larger  ones 
may  be  saved  out  for  the  market,  and  the  smaller 
ones  transplanted  as  above. 

Merely    for    propagating    purposes,    one    year's 


Here  we  have  a  small  patch  of  golden  seal  shaded  by  a  brick  wall  and  a 
lath  shelter;  the  latter  does  not  show  in  the  picture  but  is  suggested  by  the 
upright  supports.  Both  this  and  the  previous  illustration  are  made  from 
photographs  kindly  loaned  by  the  Botanic  Drug  Co.  of  Bridgeport,  Ala. 

growth  will  give  good  results,  but  when  it  is  desired 
to  maintain  a  bed  of  a  given  size,  and  produce 
regular  crops  for  the  market,  they  should  be  allowed 
to  grow  for  two  or  three  years,  the  shorter  period 
now  being  recommended  by  the  government  as 
more  satisfactory  with  rich  soil  and  favorable  condi- 
tions. Another  method  of  propagation,  regarded 
by  the  government  as  less  important,  but  recom- 
mended by  some  growers,  takes  advantage  of  the 
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fact  that  the  strong,  fibrous  roots  attached  to  the 
rhizome  bear  buds,  which,  if  left  in  the  ground,  will 
develop  separate  plants  in  time.  The  larger  buds 
need  no  special  treatment,  and  are  merely  planted 
with  the  main  crop,  while  the  smaller  ones  are 
planted  in  boxes  or  beds  by  themselves  until  they 
are  sufficiently  grown  to  set  out  with  the  larger 
ones. 

THE  QUESTION  OF  PROFIT. 

In  regard  to  the  profits  to  be  derived  from  the 
raising  of  golden  seal,  it  is  impossible  to  give  any 


This  shows  tlie  v«-ry  \ar^v.  uud  elalKxale  gtuUeu  ut'  ihe  <! 

QinseDg  Co.  of  America,  located  at  Rose  Hill,  New  York.    BotI  I 

golden  seal  are  being  grown.  Note  the  coostniction  of  the  snciter.  <  "f 
course  this  garden  is  very  much  larger  than  would  be  developed  by  any 
small  and  private  grower,  such  as  a  retail  druggist. 

set  figures,  as  so  much  depends  upon  individual  care 
and  skill  and  on  the  cost  of  materials  in  different 
parts  of  the  country.  Something,  however,  may  be 
inferred  from  the  fact  that,  by  means  of  experi- 
ments on  a  small  scale,  an  acre  of  ground  was  esti- 
mated by  the  Department  of  Agriculture  to  produce 
5120  pounds  of  fresh  root  to  the  acre,  or  1500 
pounds  of  dried  drug.  This  at  the  present  market 
price  of  from  $1.00  to  $1.25  a  pound,  would  be 
worth  from  $1500  to  $1875.  Other  authorities  esti- 
mate a  somewhat  higher  yield  per  acre. 

Presuming  that  the  labor  is  performed  by  the 
prospective  grower,  the  cost  of  the  material  for 
sheltering  one  acre  of  land  may  be  figured  at  from 
$500  to  $700,  or  even  less  in  districts  where  lumber 
is  cheap.  The  number  of  plants  required  for  set- 
ting out  an  acre  of  ground  would  run  all  the  way 
from  30,000  to  80,000,  depending  upon  the  size  and 
arrangement  of  the  paths  and  the  thickness  of  the 
beds;  the  cost  of  the  plants  ranges  from  1  to  3  cents 
each,  according  to  the  supplier,  quality  of  the  plants, 
etc.  Perhaps  a  fair  estimate  of  the  cost  of  plants 
for  setting  out  an  acre  would  be  from  $600  to  $800. 


These  expenditures  would  naturally  have  to  be  made 
but  once,  while  by  means  of  the  arrangement  above 
described  a  yield  of  marketable  roots  approximating 
the  estimate  of  the  Department  could  be  expected  at 
the  end  of  every  second  year. 

BOTH   PLEASURE  AND  PROFIT. 

A  southern  firm  which  was  one  of  the  first  to 
interest  itself  in  golden  seal  culture  makes  the  state- 
ment that  "golden  seal,  being  a  quick  and  sure  crop, 
will  yield  a  greater  income  than  anything  else  that 
could  be  put  into  an  acre  of  ground."  "We  believe 
the  cultivation  of  golden  seal  offers  great  induce- 
ments, and  will  prove  a  most  profitable  crop,"  is 
the  opinion  of  still  another  southern  house.  A 
more  conservative  expert  in  the  east  "does  not 
recommend  it  as  the  greatest  money-maker  of  the 
age,  but  thinks  it  well  worth  the  attention  of  those 
competent  to  work  along  such  lines." 

On  the  whole  it  seems  reasonable  to  regard 
golden  seal  not  as  a  get-rich-quick  scheme,  nor  as  a 
money-maker  that  offers  startling  returns  for  very 
little  effort.  What  it  does  promise  is  an  attractive 
means  of  recreation  to  the  man  who  is  fond  of  his 
garden — a  side  line  which  can  be  followed  with 
the  prospect  of  fair  returns  on  a  reasonable  outlay 
of  money  and  labor.  To  the  pharmacist  and  phy- 
sician in  the  smaller  towns  it  appeals  particularly, 
as  evidenced  by  the  number  who  have  investigated 
the  subject  with  the  idea  of  setting  out  a  small 
corner  of  their  garden  to  this  highly  interesting 
plant. 

It  is  impossible,  of  course,  to  predict  that  the 
price  of  golden  seal  will  remain  at  its  present  high 
level,  as  the  market  is  peculiarly  sensitive  to  the 
manipulations  of  speculators,  the  lack  of  demand, 
and  to  alternate  scarcity  and  overproduction.  On 
the  other  hand,  a  decline  below  $1.00  a  pound  is 
considered  unlikely  by  many  who  are  in  position  to 
know,  and,  at  its  present  rate  of  extermination,  it 
seems  more  than  possible  that  the  world's  supply 
of  golden  seal  will  have  to  be  derived  in  large  part 
from  the  cultivated  root  at  no  distant  day. 

[Note  by  the  Editors.— Plants  for  starting  a  golden  seal 
bed  may  be  secured  from  any  of  the  following  concerns :  The 
Botanic  Drug  Co.,  Bridgeport,  Ala.;  C.  M.  Goodspeed, 
Skaneateles,  N.  Y.;  Herman  C.  King,  Willow  Creek,  N.  Y.; 
Harlan  P.  Kelsey,  Boston,  Mass. ;  G.  W.  Tubbs,  Belleville,  O. ; 
The  Cedro  Co.,  Cumberland  Gap,  Tenn. ;  C.  E.  Cain,  Mt.  Vic- 
tory, Ky. ;  Leslie  Ginseng  Gardens,  Confluence,  Ky. ;  Columbia 
Ginseng  Co.,  Hartford,  Ky. ;  Ozark  Ginseng  Co.,  Joplin,  Mo.] 


A  SODA  WINDOW. 


This  window  was  contributed  to  the  Bulletin 
by  H.  M.  Curry,  of  Ellsworth,  Kansas.*  The 
framework  of  the  window  was  built  of  1x3  lumber, 


arranged  in  the  manner  roughly  shown  by  the  line 
drawing  reproduced  herewith.  A  frieze  was 
employed  at  the  top,  made  of  heavy  cardboard.     In 


was  made  white  with  alabastine  and  trimmed  with 
door-stock  molding  as  a  finish  at  the  top  and  bot- 
tom of  the  frieze.  Below  the  frieze  lace  paper 
was/hung  as  an  additional  decoration.  The  pic- 
tures of  fruits,  pasted  at  intervals  on  the  frieze, 
were  cut  from  show  cards  furnished  by  the  manu- 
facturers of  a  well-known  line  of  fruit  juices  on 
the  market. 

A  shelf  was  used  along  the  front  and  side  of  the 
window,  and  leaning  against  this,  in  the  manner 
shown  in  the  engraving,  were  more  of  the  show 
cards  furnished  by  the  manufacturers.  On  the 
shelf  itself  were  jugs  of  the  fruit  syrups,  as  well 
as  two  or  three  neatly  covered  boxes  used  also  for 
the  display  of  various  articles.  The  box  in  the 
center   had   a   very  handsome   punch   bowl   on   it; 
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the  center,  between  the  two  interior  posts,  the  card- 
board was  bent  over  a  cross-piece,  nailed  to  the 
center  of  the  frame,  in  a  manner  which  made  a 
sort  of  swell  front. 

The  four  columns  were  made  of  pasteboard, 
bent  in  a  semicircle,  and  nailed  to  the  upright 
pieces  of  the  frame  so  as  to  represent  half  roimd 
columns.  The  "capitals"  at  the  top  were  wood 
blocks  turned  out  by  a  carpenter.    The  whole  thing 


*A  sketch  of  Mr.  Curry  appears  in  the  "Personal"  depart- 
ment elsewhere  in  the  present  issue  of  the  Bulletin. — The 
Editors. 


this  was  kept  filled  with  fresh  fruits  during  the 
time  the  display  was  in  the  window.  Dispensing 
glasses,  Sundae  cups,  and  so  on,  were  scattered 
about  the  window.  Window  strips  were  used  on 
both  the  right  and  left  sides  of  the  window,  but 
are  shown  on  only  the  right  side  in  the  engraving. 
The  two  cut-out  figures,  seen  at  the  right  and 
left  hands,  were  procured  from  the  Prima  Tonic 
Co.,  of  Chicago.  Mr.  Curry  remarks  that  these 
may  be  procured  by  any  druggist  upon  making  a 
postal-card  request.  Finally,  the  bottom  of  the 
window  was  trimmed  with  white  cheese-cloth 
artistically  "rumpled  up." 


CREDITS  AND  COLLECTIONS. 


Several   Druggists   Discuss  this   Important   Subject  —  Some   Do   Business  in  the  City: 
Country — Their  Suggestions  are  Full  of  Interest  and  Profit. 


Others  in  the 


I 


( Concluded  from  page  2S8  of  the  Tuly  Buhetin.  ) 


WM.  MITTELBACH, 
Boonville,  Mo. 


The  avoidance  of  loss  by  merchants  doing  a  credit 
business  has  been  and  always  will  be  one  of  the 
unsolved  puzzles;  over  it  much  brain  matter  is 
exhausted  and  thought  expended.  And  yet  as  long 
as  goods  are  sold  on  credit,  so  long,  I  fear,  will 
there  be  a  loss. 

Doing  business  in  an  old  city  of  5000  inhabitants, 
where  I  have  lived  for  a  half  century,  and  have  done 
business  for  a  quarter  century,  it  is  only  natural  that 

every  man,  woman,  and 
child  knows  me,  and 
that  many  calls  are 
made  on  me  for  credit 
that  a  business  man  in 
a  larger  city  would  es- 
cape. We  are  natur- 
ally on  more  intimate 
terms  with  our  custom- 
ers in  the  small  places. 
In  the  large  cities  very 
few  words  are  passed 
between  the  buyer  and 
the  merchant.  If  your 
prices  are  right,  the  sale 
is  quickly  made,  and  the  patron  goes  on  his  way 
rejoicing.  Half  of  your  customers  do  not  know 
you  nor  do  you  know  them.  With  us,  on  the  other 
hand,  our  friends  come  in,  buy  what  they  came  for, 
and  then  chat  with  us  about  the  weather,  the  crops, 
various  other  things  that  may  be  thought  of.  We 
are  expected  to  enter  into  this  little  gabfest  with 
pleasure  and  interest,  although  there  may  be  other 
people  in  the  store  waiting  to  be  served.  The  gift 
to  do  this  pleasantly  fixes  to  a  great  extent  our  good 
fellowship  in  the  minds  of  our  patrons,  and  leads 
to  closer  friendship  between  us. 

But  the  inevitable  follows.  The  time  arrives 
when  your  friend  needs  goods  and  hasn't  the  ready 
cash.  What  are  you  going  to  do  about  it  ?  Refuse 
him?  Not  by  a  long  shot,  if  you  are  a  good  busi- 
ness man.    You  simply  say,  very  gracefully :    "Cer- 


tainly, I  will  let  you  have  the  stuff."  And  very 
often  you  will  also  persuade  him  to  buy  other  articles 
that  he  really  doesn't  want!  Especially  is  this  the 
case  where  your  patron  has,  in  the  past,  paid  cash 
for  everything,  and  of  whose  ability  and  willing- 
ness to  pay  a  debt  you  are  ignorant.  You  now  have 
the  proper  opportunity  to  test  his  paying  qualities, 
and  it  is  a  very  practicable  and  really  the  only  satis- 
factory opportunity. 

The  amount  you  risk  on  any  charge  must  be 
judged  by  the  occupation  and  standing  of  the  indi- 
vidual making  the  request.  In  my  long  experience 
of  doing  a  credit  business,  I  have  come  to  the  con- 
clusion that  very  few  people  deliberately  plan  to  beat 
you.  Continued  inability  to  pay  a  debt  makes  many 
people  feel  like  avoiding  their  creditors,  and  drives 
them  to  other  stores.  If  some  poor  fellow  owes  you, 
and  you  feel  satisfied  that  he  can't  help  himself, 
don't  drive  him  from  you  by  continually  remind- 
ing him  of  the  debt.  Rather  overlook  the  matter 
temporarily,  keep  his  good  will,  and  get  the  few 
cents  he  is  able  to  spend  in  your  line  df  goods. 
There  may  come  a  time  when  he  will  be  able  to 
square  accounts  with  you,  and  he  will  be  grateful 
for  your  patience  with  him.  In  my  long  experience 
I  have  come  in  touch  with  many  such  characters. 
I  always  count  on  a  certain  amount  of  loss  through 
credits,  and  place  a  debtor  on  the  deadbeat  list 
only  after  I  am  thoroughly  convinced  that  he  can 
pay  but  is  too  mean  to  do  so.  Even  then  such  a 
person  can  often  be  brought  to  rights  through  the 
courts.  There  are  a  few  men  that  seem  to  prefer 
paying  a  debt  through  legal  channels. 

A  firm  doing  a  credit  business  should  always  have 
its  books  posted,  and  its  bills  ready  for  qollectiop. 
It  should  also  have  regular  periods  for  making  col- 
lections. Promptness  in  this  matter  will  square 
small  bills  that  may  be  overlooked  and  lost  other- 
wise. Approach  your  debtor  in  a  cheerful  way. 
Keep  him  in  good  humor  if  possible.  He  is  more 
apt  to  pay  under  these  conditions  than  if  he  sees 
you  are  dissatisfied  or  worried.  Study  the  indi- 
vidual. Only  a  few  days  ago  I  made  a  sale  of 
$4  on  credit  to  a  patron  about  whom  there  was  con- 
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siderable  cause  for  doubt.  I  remarked  to  my  clerk 
at  the  time  that  the  man  has  difficulties  with  his 
grocer,  and  that  pressure  through  legal  channels 
had  to  be  brought  to  bear  recently  to  make  him 
pay.  And  yet  I  felt  I  could  trust  him.  He  had 
never  failed  me  in  his  obligations.  My  judgment 
of  the  man  was  correct,  for  he  paid  the  bill  promptly. 
A  good  general  rule  I  would  suggest  as  follows : 
Always  have  your  bills  ready  for  collection,  and 
have  regular  periods,  say  every  30  or  60  days,  when 
you  make  the  rounds.  Be  prompt  in  making  your 
demands,  making  them  with  firmness,  but  politely. 
Don't  show  displeasure  or  irritation  if  you  fail  the 
first  or  second  time.  Make  a  third  or  fourth  call, 
and  always  with  a  pleasant  demeanor.  It  costs  noth- 
ing extra  to  be  pleasant  and  polite.  If  you  are  a 
judge  of  human  nature — and  you  should  be  if  you 


desire  to  succeed  in  business — you  can  readily  tell, 
after  three  or  four  demands  for  payment,  whether 
your  delinquent  is  honest  or  not.  Be  slow  in  com- 
ing to  the  conclusion  that  you  have  a  "deadbeat" 
on  hand.  Then,  when  you  do  make  up  your  mind 
to  that  effect,  promptly  place  the  account  in  the 
hands  of  a  collector  and  proceed  to  collect  by  law. 
Better  let  the  collector  have  the  kernel  if  you  have, 
to  use  his  services.  It  will  teach  the  offender  a 
lesson.  Where  you  can't  reach  your  debtor  in  per- 
son, promptly  mail  him  a  statement.  This  will 
reach  some  people.  Generally,  though,  where  the 
debtor  has  left  your  community  owing  you  a  bill,  it 
may  as  well  be  charged  to  the  profit  and  loss  account. 
Don't  waste  too  much  postage  in  that  direction. 
You  should  have  seen  the  chap  before  he  moved 
away ! 


THE  CHURCH   SODA=WATER   SALE. 

The  Ladies'  Aid  Society  of  the  Village   Hits   upon  a  Clever  Scheme  for   Raising  Money — They  Make 
Eight  Dollars  and  the  Druggist  Loses  Thirteen— The  History  of  a  Unique  Incident. 

By  FRANK  FARRINQTON. 


Bill — that's  my  wife;  I  call  her  Bill  because  all 
the  young  married  men  in  our  set  call  their  wives 
by  boys'. names;  we  think  it's  quite  a  clever  idea — 
well,  Bill  is  the  president  of  the  Ladies'  Aid 
Society  of  the  Second  Baptist  Church  in  our  town, 
and  she  has  to  invent  ways  for  raising  money  for 
the  things  that  the  society  has  to  raise  money  for; 
such  as  paying  for  lighting  the  church  (we  have 
electric  lights),  and  paying  for  sweeping  the  church 
every  so  often.  The  ladies  used  to  get  together 
and  sweep  the  church  themselves  until  Augusta 
Moke  married  Charlie  Hattie  and  came  to  Klip- 
nocky  to  live,  bringing  a  lot  of  Syracuse  notions 
with  her.  Since  then  the  ladies  raise  the  money 
and  hire  Jasper  Hamlin  to  do  the  sweeping,  and  a 
poor  enough  job  he  makes  of  it,  too. 

Last  summer  the  Aids  decided  that  all  the  old 
ways  of  money-getting  were  played  out.  They  con- 
cluded to  give  a  rest  to  the  suppers  in  the  basement, 
the  bake  sales,  and  the  old  folks'  concerts,  and  to 
try  something  different.  I  don't  know  whose  the 
idea  was,  but  some  one  suggested  that  they  send 
Bill  to  ask  me  for  the  use  of  my  soda  fountain  for 
an  afternoon  and  an  evening  for  a  soda-water  sale, 
the  proceeds  to  go  to  the  church  after  taking  out  a 
cent  for  every  glass  to  pay  me  for  the  material 


they  used  and  the  trouble  and  breakage.  They  said 
that  of  course  they  did  not  want  me  to  furnish  the 
fountain  and  contribute  all  the  syrups  and  ice  cream 
and  everything  for  nothing,  and  that  as  every  one 
knows  that  soda  water  is  almost  all  profit,  it  couldn't 
cost  me  over  a  half  or  three-quarters  of  a  cent  a 
glass,  but  that  they  would  allow  me  a  cent  so  that 
all  possible  loss  of  business  would  be  fully  covered, 
though  they  claimed  that  I  would  do  enough  extra 
business  in  toilet  articles,  etc.,  during  the  sale  to 
more  than  make  up  for  the  loss  of  the  profit  on  the 
soda  water. 

They  had  talked  it  over  amongst  themselves  and 
decided  that  this  was  a  fair  arrangement,  and  Bill 
came  over  and  told  me  what  they  were  going  to 
do.  That's  the  way  she  generally  asks  me  things. 
She  says  she  is  going  to  do  them. 

I  told  her  that  of  course  it  was  all  right,  but  that 
if  they  would  be  willing  to  compromise  I  would  give 
them  ten  dollars  to  decide  that  they  would  rather  j 
have  a  bake  sale.  She  said  that  if  I  would  lose  ten^ 
dollars  by  giving  up  the  profits  on  a  single  half-i 
days'  soda-water  sales,  I  must  have  been  deceiving! 
her  as  to  the  amount  of  money  I  was  making,  andi 
that  she  believed  I  was  leading  a  double  life.  A 
whole  lot  more  things  she  told  me,  too.    It's  a  wayi 


BULLETIN  OF  PHARMACY 


331 


i 


wives  have,  and  before  she  got  through  I  was  very 
willing  to  say  that  they  might  go  on  with  their 
soda-water  sale.  At  all  events  it  would  not  last 
more  than  half  a  day,  and  perhaps  the  people  it 
brought  in  would  spend  some  money  for  other 
things. 

My  soda  fountain  is  not  a  big  wall  apparatus, 
but  a  small  and  pretty  counter  affair  with  the  syrups 
in  lx)ttles  on  a  revolving  stand  in  the  lower  part. 
It  draws  the  coldest  soda  in  town,  is  neat  and  attrac- 
tive, and  I  have  been  very  well  satisfied  with  it. 

The  committee  appointed  a  day  for  the  sale  and 
announced  it  in  the  papers.  On  the  Sunday  before 
the  Friday  fixed  for  it  a  notice  was  given  out  in 
church,  reading  like  this:  "On  Friday  afternoon 
and  evening  there  will  be  a  soda-water  sale  at  the 
store  of  Mrs.  Tony  Tuspot's  husband  for  the  bene- 
fit of  the  Ladies'  Aid  Society.  All  are  cordially 
invited  to  attend."  I  felt  then  as  if  I  really  was 
Mrs.  Tuspot's  husband  for  the  benefit  of  the  Ladies' 
Aid  Society. 

All  the  first  of  the  week  I  was  kept  busy  explain- 
ing the  workings  of  the  fountain  to  the  young 
women  of  the  church  who  were  so  anxious  to  help, 
and  who  wanted  to  be  posted  on  drawing  soda 
water,  so  that  if  they  should  be  chosen  for  that 
work  they  would  be  competent.  It  was  a  pleasure 
to  teach  some  of  them,  in  spite  of  the  fact  that  they 
were  working  me  right  along  for  the  ice  cream 
sodas  I  taught  them  to  draw.  It  generally  took 
about  three  trials  to  show  them  to  their  satisfac- 
tion. Three  sodas  were  about  all  any  woman 
wanted  at  one  time,  but  they  always  promised  to 
come  back  for  more  instruction  as  soon  as  they 
found  out  whether  or  not  they  were  to  help  at 
the  fountain  on  Friday. 

After  this  had  been  going  on  for  three  days  I 
made  bold  to  ask  Bill  how  many  clerks  they 
expected  to  have.  I  thought  that  it  would  be  better 
for  me  if  they  would  hurry  up  and  appoint  some 
one,  and  let  me  confine  my  instructions  to  the  per- 
son who  would  require  it. 

She  said  that  many  of  the  girls  wanted  to  help — 
they  were  so  dear  always  when  there  was  any 
church  work  to  be  done!  It  had  been  decided  to 
let  as  many  help  as  could;  there  would  be  two  on 
duty  at  a  time  all  the  while,  and  they  would  change 
each  hour,  A  new  pair  every  hour!  They  were 
going  to  take  the  names  of  all  volunteers,  and  put 
them  in  a  box  and  then  draw  them  out.  The  first 
two  out  worked  the  first  hour,  from  twelve  to  one; 
the  second  two  the  next  hour;  and  so  on  as  long 
as  it  lasted.  ' 


That  settled  it.  I  had  to  instruct  the  entire 
femine  membership  of  the  church  and  furnish  them 
with  free  sodas  until  the  show  was  over.  I  told  the 
boy  who  generally  runs  the  fountain  to  take  him- 
self to  the  cellar  and  make  up  all  the  syrups  that 
he  could  find  containers  for.  I  took  the  fountain 
into  my  own  hands  until  the  sale  should  pass  into 
history. 

I  had  no  time  those  days  to  do  much  in  the  way 
of  serving  the  regular  trade,  and  the  paying  cus- 
tomers mostly  went  across  the  street  when  they 
saw  me  with  a  girl  behind  the  counter  eating  ice 
cream  and  two  or  three  mote  on  the  waiting  list 
all  the  time.  I  educated  into  the  game  all  the  young 
and  old  maidens  and  matrons  of  the  church,  as  well 
as  some  whom  I  had  never  seen  inside  of  it,  and 
whenever  there  was  a  lull  in  the  attendance  my 
wife  took  a  hand  at  learning  because,  as  she  said, 
being  the  owner  of  the  fountain  (indirectly),  she 
ought  to  be  particularly  proficient  in  drawing  soda. 

The  day  arrived.  All  the  forenoon  the  women 
were  coming  in  to  get  final  instructions,  and  inci- 
dentally the  glass  of  soda  water  that  they  drew  for 
practice.  At  noon  in  the  presence  of  about  twenty- 
five  women — all  that  could  crowd  around  the  foun- 
tain— Bessie  Bolin  and  Sallie  Rollins  took  charge 
of  things  and  waited  for  the  customers  to  come.  If 
any  had  come  they  could  not  have  reached  the  foun- 
tain on  account  of  the  members  of  the  Aid  Society 
who  were  there  to  see  fair  play.  Oh,  yes,  there  was 
a  cashier,  too,  whose  business  it  was  to  take  charge 
of  the  soda  sales.  The  price  was  allowed  to  remain 
at  five  cents  a  glass,  though  some  of  the  members 
had  favored  the  idea  of  raising  it  to  ten  cents  for 
the  occasion.  I  took  a  hand  in  the  price  discussion 
myself,  and  told  them  that  it  would  have  to  be  five 
cents.  I  can  be  very  firm  when  I  desire  to  be  (Bill 
was  on  my  side,  too). 

It  was  expected  that  there  would  be  a  great  rush 
as  soon  as  the  women  took  charge  of  the  sale.  I 
judged  from  what  they  had  said  that  every  man, 
woman,  and  child  in  the  church,  with  all  their  near 
and  distant  relatives,  would  be  in  line  in  front  of 
my  store  beforehand  waiting  for  the  sale  to  open. 
It  didn't  seem  to  be  just  that  way.  There  were  no 
buyers  for  at  least  a  quarter  of  an  hour,  and  some 
of  the  women  began  to  get  tired  and  the  crowd  was 
slowly  thinning  out,  so  I  braced  up  and  bought  a 
glass  of  strawberry  ice  cream  soda  myself. 

Bessie  Bolin  was  the  operator,  and  first  she  put 
in  the  syrup  as  I  had  told  her ;  then  she  forgot  and 
put  in  the  ice  cream  next,  as  I  had  not  told  her. 
She  turned  on  the  swift  stream  of  soda  full  force, 
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and  it  spattered  all  over  her  shirt-waist  so  quickly 
that  she  screamed  and  dropped  the  glass,  spilling 
strawberry  syrup  all  over  the  marble  slab  and  down 
the  front  of  her  dress. 

Bill  led  her  to  the  rear,  where  she  sponged  her 
off,  while  all  the  waiting  ladies  exclaimed,  "Oh, 
wasn't  it  too  bad !"  "How  careless  of  her !"  "Why 
don't  they  let  somebody  serve  who  has  practiced  a 
little?"  "I  have  been  practicing  twice  a  day  all  the 
week  and  never  did  that." 

Finally  Bessie  was  brought  out  and  set  up  in 
position  again,  and  as  nobody  had  bought  anything 
in  the  meantime  I  gave  my  order  once  more,  and 
by  means  of  telling  her  each  step  in  the  process, 
managed  to  get  the  soda  drawn  properly,  though 
she  forgot  and  handed  it  to  me  without  any  spoon 
and  without  putting  the  glass  in  the  holder. 

After  I  had  bought  it  seemed  to  occur  to  the  rest 
that  they  ought  to  be  doing  something  besides 
standing  around,  and  they  began  to  treat  one 
another,  which  started  the  business  up  quite  briskly. 
Then  the  first  hour  ended,  and  two  other  ladies 
stepped  behind  the  counter.  I  noticed  that  the  ones 
who  left  displayed  no  eagerness  to  serve  any  longer. 

After  a  time  a  little  general  soda  trade  began  to 
come  along,  the  Aid  crowd  having  dispersed,  and 
while  my  regular  customers  seemed  disposed  to 
back  out  when  they  saw  the  two  fancy-dressed  clerks 
behind  the  soda  counter,  in  the  main  they  took  their 
medicine,  though  they  did  not  usually  take  very 
much  of  it. 

I  found  that  in  order  to  prevent  a  complete 
wreck  of  the  smaller  parts  of  my  outfit  it  was  neces- 
sary for  me  to  stand  near  and  personally  direct  the 
drawing  of  every  glass.  This  insured  a  minimum 
of  trouble,  though  at  each  change  of  clerks  it 
brought  me  black  looks  at  first  from  the  new  ones, 
who  thought  they  knew  how  without  any  further 
advice. 

I  fell  at  last  into  the  way  of  letting  each  new 
clerk  draw  her  first  glass  alone,  and  then  she  was 
always  ready  for  assistance. 

They  did  more  fancy  things  than  I  ever  dreamed 
possible  with  so  simple  a  fountain. 

Linda  Tooley  twisted  the  soda-draught  tube 
around  and  shot  a  hard  stream  right  into  the  eye 
of  the  minister  as  he  sat  drinking.  It  broke  one  of 
his  glasses,  and  he  couldn't  see  to  get  out  of  the 
store  alone. 

Mary  McArthur  made  three  sodas  on  her  first 
order  and  filled  them  up  with  mineral  water.  She 
didn't  know  the  difference  until  after  the  customers 
(three  of  my  best  from  out  of  town)  had  left  with 


disgust  written  on  their  faces  and  marched  over  to 
the  fountain  across  the  street.  Then  when  I  asked 
her  to  show  me  how  she  had  made  them,  I  saw  what 
she  had  done  when  I  was  not  looking. 

Jennie  Linley  put  the  ice  cream  for  two  glasses 
into  one  glass,  and  the  syrup  for  the  two  into  the 
other.  The  customers  were  not  equally  pleased. 
One  ordered  another  glass  of  "the  same,"  and  the 
other  did  not  finish  the  first  one. 

Miss  Malyn  upset  a  sundae  in  Deacon  Penrose's 
lap  and  a  soda  in  her  own,  and  so  it  went  all  day.  I 
had  no  dinner  and  no  supper  because  I  didn't  dare 
leave  the  women  alone  there,  and  I  hated  to  ask  a 
clerk  to  take  a  hand  in  any  such  game. 

In  the  evening  there  bade  fair  to  be  something  of 
a  rush.  It  was  warm,  there  were  lots  of  people  on 
the  streets,  and  right  after  supper  they  began  drop- 
ping in.  All  went  as  well  as  you  could  expect,  if 
you  know  what  that  means,  until  about  eight  o'clock, 
when  the  cashier  found  that  there  was  only  eight 
dollars  in  the  till.  She  and  Bill  talked  it  over  and 
wondered  how  it  could  be  that  there  was  no  more 
money  than  that  after  all  the  work  they  had  done; 
they  had  expected  to  take  in  about  thirty  dollars. 

The  evening  cashier  was  not  the  one  who  had 
been  on  all  the  afternoon,  and  she  said  she  was 
sure  she  had  seen  a  five-dollar  bill  in  the  box  pre- 
viously that  was  not  there  when  it  was  turned  over 
to  her.     Could  the  other  woman  have  taken  it? 

The  two  women.  Bill  and  the  cashier,  became 
very  much  excited  in  talking  it  over,  and  you  know 
how  women's  voices  go  up  when  they  do  get 
excited.  Some  other  church  ladies  came  in  and 
overheard  the  discussion.  They  got  around  by  the 
cashier,  who  was  placed  back  of  the  fountain.  They 
crowded  in  and  they  talked  and  they  gesticulated. 
At  last  Bill  came  out  with,  "Of  course  she  took  the 
money;  don't  you  know  her  father's  uncle  cheated 
poor  old  Mr.  Bann  out  of  that  fifty  dollars  when 
he  sold  out  to  him  ?  What  else  could  you  expect  of 
such  a  woman!" 

In  the  meantime  the  object  of  the  discussion,  Mrs. 
Maxon,  had  entered  unnoticed.  She  elevated  her 
head  and  said  to  Belle  Baker,  who  was  drawing 
soda  that  hour,  "I  will  take  a  chocolate,  please." 

Bill  and  the  cashier  saw  her  and  nearly  fainted. 
I  never  saw  Bill  look  just  as  she  did  at  that  moment. 
It  was  an  instant  of  high  pressure.  All  the  women; 
there  turned  either  red  or  white,  and  there  was  a1 
dead  silence.  Belle  reached  out  to  turn  the  lower 
part  of  the  fountain  around  to  the  chocolate  bottle. 
The  stand  stuck  fast  and  she  gave  it  a  hard  pull. 
It  gave  way  all  of  a  sudden  and  went  around  like  a 
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top.  The  bottles  flew  off  in  front  of  the  counter 
and  broke  into  a  thousand  pieces,  scattering  syrup 
over  the  floor,  the  stools,  and  Mrs.  Maxon,  The 
woman  tried  to  escape,  but  slipped  upon  the  syrupy 
floor  and  went  down  into  the  sticky  puddle. 

The  women  all  stood  aghast.  The  small  boys 
began  to  congregate  outside  the  door.  I  sprang  to 
the  woman's  side,  assisted  her  to  rise,  and  she  went 
out  of  the  door,  her  head  high  in  the  air,  syrup 
running  off  from  her  clothes,  and  her  hat  dangling 
on  one  side  of  her  head.  I  went  for  a  mop,  and 
when  I  returned  every  woman  had  disappeared. 
Bill  was  behind  the  prescription  desk,  and  one  of 
my  clerks  was  telling  her  that  he  had  changed  that 
five  for  Mrs.  Maxon  just  before  supper  because 
she  had  wanted  to  turn  the  money-box  over  to  the 
evening  cashier  with  a  good  supply  of  change  on 
hand! 


We  cleaned  up,  and  then  counted  up  the  receipts' 
of  the  sale,  finding  them  to  be  eight  dollars  and  a 
half.  This  I  turned  over  to  the  Aids  later,  after 
deducting  the  one  cent  a  glass  which  was  to  reim- 
burse me  for  the  fifteen  or  more  dollars  of  loss  that 
I  had  sustained. 

$15.00— $1.70=$13.30,  net  loss,  in  money. 

I  also  lost  most  of  a  half-day's  drug  business. 
Every  one  was  afraid  of  the  store  during  the  sale 
because  he  knew  the  reputation  which  church  sales 
bear  for  extortion. 

The  soda-water  sale  was  followed  by  a  rending 
asunder  of  some  lifelong  friendships  and  by  several 
resignations  from  the  membership  of  the  Ladies' 
Aid  Society  of  the  Second  Baptist  Church  of  Klip- 
nocky,  but  I  now  have  something  that  I  can  remind 
Bill  of  to  my  advantage,  on  occasions. 


TALKS  TO  THE  BOY. 

Old  Ike  Delivers  Himself  of  a  Lecture  on  Learning  the  Drug  Business— He  Lets  Bayard  Wrap  Up  His 

First  Bottle  for  a  Customer,  and  then  Shows  Him  How  the  Job  Ought  to  Have  Been 

Done — His  Humorous  Side  Remarks  in  Giving  the  Boy  Advice. 


By  ARTHUR  L.  BUZZELL. 


II. 


"Learning  the  drug  business  is  a  good  deal  like 
climbing  the  Alps,"  said  Old  Ike,  as  he  seated  him- 
self by  the  red-hot  stove  and  took  a  fresh  chew  of 
tobacco.  "I  know  of  some,  though,  who  got  into 
the  business  by  just  climbing  a  Wisconsin  bluff. 
Old  Scott,  over  'cross  the  street,  is  one  a'  that  breed. 
When  he  arrived  in  this  country  his  cash  balance 
was  somewhere  in  the  neighborhood  of  forty  cents. 
Aside  from  that  all  he  brought  with  him  was  a  pair 
a'  mittens  and  his  native  meanness.  When  he  got 
off  the  steamboat  and  climbed  the  hill  looking  for 
a  cheap  place  to  eat  he  had  no  more  idea  that  he'd 
sometime  be  looked  up  to  as  a  pill  mixer  than  he 
did  that  Reinhardt  Schultz,  who  climbed  the  hill 
with  him,  would  one  day  become  president  of  the 
Irish  Republic,  which,  of  course,  he  didn't — Rein- 
hardt, I  mean :  he's  still  cleaning  spittoons  for  his 
morning  bitters. 

"Scott  chopped  wood  the  first  winter.  In  the 
spring  he  got  a  job  clerking  for  Old  Hardtack  Zim- 
merman, Over  in  one  corner  of  the  store  they  kept 
a  little  bunch  a'  drugs,  about  as  much  as  would  fill 
a  good  sized  wood-box.     When  a  woman  came  in 


and  ordered  two  pounds  a'  salt  pork,  two  dozen 
clo'se-pins,  a  yard  and  a  half  a'  spotted  calico,  and 
a  bottle  a'  pain-killer,  Scott  was  the  boy  who 
wrapped  up  the  goods,  figgered  up  what  her  eggs 
came  to,  and  gave  her  a  due-bill  for  the  balance. 

*Tn  the  course  a'  time  the  difference  between 
borax  and  beeswax  got  gradually  pounded  into  his 
homely  head,  and  when  they  passed  the  pharmacy 
law  he  made  a  grab  for  registration — and  got  it. 
After  he  had  got  tired  a'  hearing  his  heart  beat, 
standing  across  the  room  and  gazing  at  his  license, 
which,  of  course,  he  had  hung  up  in  a  four-dollar 
gilt  frame,  he  bought  two  hundred  dollars'  worth  a' 
drug?,  four  hundred  dollars'  worth  a'  whiskey,  an' 
started  a  drug  store.  And  he's  right  here  yet.  It 
beats  the  Old  Boy — it  surely  does!" 

And  Old  Ike  shook  his  head  mournfully.  After 
a  moment's  silence  he  continued : 

"I  once  knew  a  man  who  learned  the  painter's 
trade  in  State's  Prison-^sent  up  for  stealing  a  cow. 
Vyhen  he  got  out  he  started  a  paint  shop  just  a 
cow's  length  from  the  prison  wall." 

And  again  Old  Ike  lapsed  into  silence. 

"Is  it  so  hard  to  learn — as  hard  as  climbing  the 
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Alps?"  asked  Bayard  Rumford,  who  had  patiently 
stood  at  attention,  listening. 

"Just  the  same,  sir;  just  adzactly  the  same.  You 
start  at  the  bottom  and  go  on  climbing.  Step  by 
step  you  go  up.  If  you  try  to  run,  you  get  out  a' 
wind.  If  you  rest  all  the  time  you  stay  where  you 
are.  If  you  let  go  you  slide  down.  But  it  ain't 
hard;  it's  just  a  slow,  steady  climb;  and  the  best 
thing  a  fellow  can  do  is  to  watch  where  he's  put- 
ting his  feet.  If  he  puts  in  too  much  time  gazing 
at  the  top  and  wondering  when  he'll  get  there,  he'll 
end  up  by  accepting  the  chairmanship  of  the  liver 
sausage  committee  in  a  butcher  shop.  It's  a  slow, 
steady,  easy,  patient  pull — that's  all  there  is  to  it. 
Fix  the  fire.     Hand  me  that  paper." 

Bayard  had  spent  a  week  in  pilldom  and  he  didn't 
know  whether  he  liked  it  or  not.  If  he  had  expected 
to  step  into  a  so-called  snap  the  illusion  had  very 
soon  disappeared.  But  he  was  a  brave,  active  little 
fellow  and  only  the  night  before  Old  Ike  had  so  far 
stepped  outside  of  himself  as  to  say,  "Boy,  you're 
all  right." 

Tears  had  glistened  in  his  mother's  eyes  when 
Bayard  had  exultantly  spoken  of  this  at  home,  and 
his  father  had  patted  him  on  the  back  and  said: 
"Stick  to  it,  my  son.  Try  to  please  him.  For  I 
don't  want  you  to  have  to  work  as  I've  had  to — so 
much  work  for  so  little  pay." 

And  Bayard  had  opened  up  that  morning  with  a 
quiet  determination  to  become  a  good  man  and 
make  money  and  give  it  to  his  mother.  "A  fellow 
only  has  one  mother>"  he  said  to  himself,  as  he 
turned  the  key. 

So  far  he  had  not  been  permitted  to  wait  on  cus- 
tomers. His  instructions  had  been  to  refuse  abso- 
lutely to  sell  anything,  even  cigars.  "If  any  one 
comes  in  when  you  are  alone  and  wants  anything, 
let  him  get  it  himself  if  he  thinks  he  can.  If  he 
can't,  tell  him  to  wait  till  I  come."  Such  had  been 
his  orders  and  he  had  obeyed  to  the  letter. 

He  was  somewhat  surprised,  therefore,  when  a 
man  entering.  Old  Ike  said,  without  looking  up 
from  his  paper: 

"See  what  he  wants." 

Bayard  went  quickly  forward.  "Good-morfting, 
sir,"  he  said. 

"Good-morning,  young  n:ian.  Gimme  a  bottle  of 
Cobweb  Cough  Cure." 

Bayard  crossed  quickly  to  the  patent  medicine  side 
and  began  an  agonizing  exercise  of  neck  and  eyes. 
Cobweb  Cough  Cure  was  a  new  thing  to  him,  and 
whether  it  came  in  a  bottle,  box,  or  basket  was  not 


a  part  of  his  information.  Back  and  forth  he  side- 
stepped with  ever-increasing  embarrassment,  Old 
Ike  watching  him  furtively  over  his  paper,  wonder- 
ing how  long  the  boy's  grit  would  hold  out.  Finally 
the  customer  came  to  his  relief. 

"Here  it  is,  young  man,"  he  said,  pointing. 
Bayard  was  not  long  in  taking  it  down  from  the 
shelf  and  recrossing  to  the  wrapping  counter. 

But  here  new  horror  confronted  him.  He  had 
never  wrapped  a  package  in  his  life.  He  knew 
that  Old  Ike  would  watch  him;  so  would  the  cus- 
tomer. His  face  grew  as  red  as  the  livery  stable, 
and  an  Eskimo  making  a  Fourth  of  July  speech  at 
Tallahassee  couldn't  have  sweat  much  more.  How- 
ever it  had  to  be  done,  so  he  tore  off  a  piece  of  paper 
and  went  at  it. 

When  it  was  all  over  and  the  customer  had — 
without  a  kick — with  a  smile,  even — exchanged  his 
pieces  of  silver  for  the  ill-shaped  parcel  and  gone 
out.  Old  Ike  arose,  laid  down  his  paper,  missed  the 
spittoon,  came  forward  and  said :  "I'll  show  you 
how  to  wrap  up  a  package,  sonny." 

Instantly  Bayard  felt  relieved.  Evidently  he 
wasn't  going  to  get  scolded,  as  he  had  expected. 
Judging  by  what  had  been  told  him  concerning  his 
employer,  he  had  thought  that  Old  Ike  would 
never  miss  an  opportunity  like  this,  and  he  had  felt 
himself  standing  with  one  foot  on  either  rim  of  an 
extremely  doubtful  volcano.  He  had  expected  to 
be  fully  criticized  in  the  presence  of  the  customer; 
that  failing,  he  had  braced  himself  the  moment  the 
door  closed. 

"You  didn't  do  that  very  well.  In  fact,  I  think 
that  was  about  the  worst  package  that  ever  went 
out  of  this  house.  I  wouldn't  be  afraid  to  bet 
eighteen  nutmegs  against  a  safety  razor  that  that 
man  didn't  get  ten  feet  from  the  door  before  he 
tore  all  that  unnecessary  waste  a'  paper  and  string 
off  and  threw  it  in  the  gutter.  Better  not  have 
wrapped  it  up  at  all  than  turned  out  a  job  a'  that 
kind.  But  I  suppose  you  did  the  best  you  could, 
and  that's  all  anybody  could  do.  Go  over  there  and 
get  me  another  bottle  a'  Cobweb." 

"Now  see  here,"  he  continued,  when  Bayard  had 
handed  him  the  bottle.  "The  first  mistake  you  made 
was  in  the  size  of  your  paper.  You  tore  off  a  piece 
a'  paper  big  enough  to  wrap  up  Tom  Flynn's  farm, 
haybarn  and  all.  What  did  you  want  a  piece  a' 
paper  as  big  as  that  to  wrap  up  a  little  bottle  like 
this  for?" 

And  he  tore  off  a  piece  about  the  size  that  Bayard 
had  used,  spread  it  out  and  laid  the  bottle  in  the 
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iddle  of  it.     "Why,"  he  went  on,  "that  piece  a' 

aper  is  big  enough  for  a  baseball  park;  it  would 

wrap  up  a  hand-car;  if  that  piece  a'  paper  right  there 

won't  wrap  up  a  hand-car,  I'll  make  me  a  little  harp 

out  of  a  pig's  ear  and  step  over  into  the  Great 

Beyond,     When  you  use  too  much  paper  you're 

bound  to  do  a  botch  job;  the  package  simply  can't 

look  neat;  it  ain't  got  any  chance  to  if  it  wants  to. 

And  besides  all  that,  it's  a  useless  waste  a'  material. 

"Now  we'll  do  this  right.    You  want  a  little  piece 

a'  paper  about  like  that.     Place  your  bottle  on  the 

paper  like  that;  bring  your  two  laps  up  so  and  hold 

them  that  way  while  you  fix  the  ends.     You  see 

ere  is  just  enough  paper  at  each  end  and  no  more, 

nd  a  plenty's  enough,  always.     Shove  your  finger 

own  so,  bring  in  your  two  sides,  up  with  your 

ttom  triangular  flap,  and  that  end's  done.   Repeat 

;he  dose  at  the  other  end.     Experts  can  do  both 

nds  at  once,  using  both  hands,  but  you  can't  for  a 

:ew  moons  yet.    Then  comes  the  string.    You  used 

tring  enough  to  tie  up  a  mad  dog.     You  held  the 

tring  in  your  mouth  like  a  bull-head  and  wound 

ill  your  arm  got  tired.    All  you  use  string  for  here 

to  keep  the  paper  on ;  once  each  way  is  enough. 


"Above  all  things,  don't  hold  the  string  in  your 
mouth.  It's  nasty  and  it's  about  the  most  awkward 
thing  that  a  man  ever  tried  to  do.  If  some  mis- 
guided fellow  mortal  ever  tried  that  on  me  I  think 
I'd  reach  over  and  gently  tap  him  on  the  snoot. 
If  there's  anything  in  this  germ  business,  a  drug 
man  ought  to  be  among  the  first  to  recognize  it, 
and  not  go  to  sending  his  customers  galloping 
around  the  country  carrying  a  slimy  bunch  a'  mic- 
robes that  his  clerk  spit  on  a  string. 

"The  cost  a'  the  string  and  paper  ain't  anything; 
it  ain't  that;  it's  the  way  the  package  looks.  Every 
box,  bundle  and  pill  that  goes  out  a'  this  store  ought 
to  be  an  advertisement.  If  I  took  a  prescription  into 
a  store  I'd  come  out  with  the  impression  that  it  was 
put  up  about  the  way  it  was  wrapped  up,  and  I'll 
be  roasted  for  a  Methodist  preacher  if  a  clerk  who 
handed  me  a  poorly  wrapped  package  would  ever 
get  another  rap  at  me. 

"Neatness,  my  boy,  is  one  a'  the  first  things  for 
you  to  let  soak  in — neatness  in  all  things.  A  care- 
less, slovenly  man  never  yet  made  a  good  druggist." 

(7*0  he  continued.) 


AUSTRALASIAN   NOTES. 

Ln  Interesting:  and  Chatty  Account  of  Some  of  the  Conditions  of  Pharmaceutical  Life  in   Bngland's 

Great  Colony. 

By  <•  BERNARD  QRAE." 


The  familiar  cover  of  the  Bulletin  of  Phar- 
tACY  is  by  no  means  a  rare  sight  in  the  Australian 
ilharmacy,  and  amongst  the  most  progressive  drug- 
fists  in  these  southern  lands  are  those  whose  names 
ire  included  in  the  list  of  regular  subscribers.     In 
le  libraries  of  the  various  pharmaceutical  societies 
is  the  journal  most  in  demand  for  its  preeminence 
IS  an  up-to-date   pharmaceutical   publication.    The 
Imost  universal   popularity  which   the   Bulletin 
ijoys  suggests  that  if  some  effective  means  could 
devised  of  bringing  it  more  prominently  before 
Intipodean  druggists  it  would  become  a  household 
lord  in  the  Australian  pharmacy,  just  as  the  Sydney 
lewspaper  of  the  same  name — The  Bulletin — is  the 
)ne  paper  in  the  Commonwealth  which  has  a  world- 
ride  circulation  and  influence. 
If   imitation   is   the   sincerest    form   of   flattery, 
imericans  may  congratulate  themselves  on  the  fact 


that  Australians  are  not  slow  to  avail  themselves  of 
the  many  excellent  suggestions  which  emanate  from 
the  American  people,  with  whom  this  country  does  a 
large  and  increasing  trade.  America,  at  any  rate  so 
far  as  New  Zealand  is  concerned,  holds  pride  of  place 
as  the  largest  exporter  of  patent  medicines  to  that 
colony,  and  in  Australia  proper  many  of  the  leading 
American  drug  firrns  have  their  representatives  who 
are  able  to  secure  for  their  principals  a  large  share 
of  the  business  to  be  done.  This,  of  course,  applies 
mainly  to  the  better  class  of  manufacturing  chemists 
whose  specialties  have  achieved  a  reputation  for 
reliability,  both  with  the  medical  profession  and  the 
pharmacist. 

THE    NEW    ZEALAND   PATENT    MEDICINE 
REGULATIONS. 

America,  as  the  largest  exporter  of  patent  medi- 
cines to  New  Zealand,  is  directly  interested  in  the 
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modification  of  the  stringent  regulations  regard- 
ing the  sale  of  patent  medicines  in  that  colony. 
The  alteration  was  brought  about  largely  by  a  rep- 
resentative meeting  of  proprietors  held  recently  in 
London,  when  it  was  decided  to  cease  exporting 
their  preparations  to  New  Zealand  unless  the  regu- 
lations were  modified,  and  by  a  similar  meeting 
held  in  Sydney,  New  South  Wales,  when  the  Lon- 
don movement  was  supported.  At  the  latter  meet- 
ing Mr,  A.  Markell  was  appointed  to  represent 
American  importers.  The  acting  consul  for  the 
United  States  and  the  Commissioner  of  Canada 
also  were  present.  The  American  vice-consul  said 
from  what  he  knew  of  American  manufacturers 
he  was  convinced  that  they  would  decline  to  put 
the  formula  upon  proprietary  articles  exported  to 
New  Zealand,  nor  would  they  consider  it  a  satis- 
factory arrangement  to  be  compelled  to  deposit  the 
formulas  with  the  Minister  of  Health  as  required 
by  the  Regulations.  The  Commissioner  for  Can- 
ada said  that  the  business  in  proprietary  medicines 
would  be  ruined  by  the  publication  of  the  formu- 
las. He  thought  the  government,  if  so  desirous, 
should  analyze  imported  medicines,  and,  if  they 
were  found  objectionable,  direct  action  to  prevent 
their  importation  could  be  taken. 

The  result  of  these  two  meetings  induced  the 
New  Zealand  government  to  agree  to  a  further 
modification  of  their  proposals.  The  mandatory 
clause  requiring  the  formulas  to  be  deposited  with 
the  Health  Department  has  been  withdrawn,  and 
it  will  now  only  be  necessary  for  manufacturers  to 
submit  their  formulas  when  called  upon  to  do  so. 
By  this  alteration  it  is  intended  not  to  take  any  ac- 
tion in  regard  to  bona-fide  patent  medicines,  but  to 
retain  the  power  wherewith  to  control  such  medi- 
cines which  are  considered  injurious.  Only  certain 
noxious  medicines  will  now  come  within  the  range 
of  the  Regulations,  and  the  legitimate  medicine 
vender  need  have  no  fear  that  his  proprietary 
rights  will  in  any  way  be  interfered  with.  This 
assurance  will  be  received  with  gratification  by 
your  readers,  as  statistics  show  a  yearly  increase 
in  the  business  done  by  American  drug  manufac- 
turers with  New  Zealand. 

THE  CUTTING  EVIL 

in  Australia  is  not  the  bugbear  it  is  with  you.  Com- 
petition has  not  yet  assumed  such  severe  proportions 
that  underselling  is  the  general  rule.  At  the  same 
time  it  is  sufficiently  acute  to  render  necessary  the 
formation  of  an  anti-cutting  association  known  as 


the  P.  A.  T,  A.  of  Australia — the  Proprietary  Ar- 
ticles' Trade  Association.  This  Association  is  mod- 
eled after  the  English  body  of  the  same  name,  and  so 
far  has  succeeded  without  the  adoption  of  the  Ameri- 
can serial  numbering  system.  The  support  accorded 
by  the  wholesale  houses  to  the  movement  has  been 
no  small  contribution  to  its  success.  An  important 
extension  of  the  movement,  which  has  for  its  object 
amalgamation  with  the  grocers  and  storekeepers, 
who  are  the  pharmacists'  greatest  competitors  in  the 
patent  medicine  trade,  has  recently  been  achieved. 
Both  druggists  and  grocers  have  for  some  time  been 
anxious  to  consolidate  their  forces,  and  a  combined 
meeting,  held  March  22,  finally  adopted  the  new  con- 
stitution admitting  grocers'  representation  on  the 
executive.  "Union  is  strength,"  and  the  Victorian 
P.  A.  T.  A.  will  now  be  able  to  wage  war  against  the 
cutter  far  more  effectively  than  in  the  past.  The 
accession  of  over  1000  new  members  will  provide 
the  treasury  with  the  sinews  of  war,  and  enable  the 
executive  to  bring  a  test  case,  if  necessary,  before 
the  courts. 

PHARMACISTS  IN  PUBLIC  LIFE 

in  Australia  are  not  so  numerous  that  they  cannot  be 
counted,  but  when  they  do  find  time  to  get  away 
from  behind  the  counter  their  services  are  generally 
sought  after.  Melbourne  city  has  now  for  its  Lord 
Mayor,  Councillor  Charles  Pleasance,  a  pharmacist 
of  great  business  capacity  and  experience.  The  posi- 
tion to  which  he  has  been  elected  is  the  most  coveted 
prize  which  municipal  politics  in  Australia  has  to 
offer,  and  his  promotion  to  the  Lord  Mayor's  chair 
is  not  only  an  honor  to  Mr.  Pleasance,  but  to  all  the 
members  of  the  craft.  The  general  feeling  of  appre- 
ciation manifested  itself  in  a  largely  attended 
"smoke  night"  which  was  recently  held,  and  at 
which  the  pharmacists  of  Victoria  tendered  their 
felicitations  and  congratulations  to  the  Lord  Mayor. 
Shortly  afterwards  the  Pharmacy  Board  of  the  State 
paid  Mr.  Pleasance  the  honor  of  electing  him  to  pre- 
side over  their  deliberations.  In  this  connection  it  is 
interesting  also  to  note  that  the  new  mayor  of  South 
Brisbane  (Queensland)  is  also  a  popular  and  well- 
esteemed  pharmacist. 

THE  OBNOXIOUS  CATALOGUE  TAX. 

The  Federal  Government  has  recently  imposed 
tax  at  the  rate  of  3d  (equal  to  about  6  cents)  p 
pound  on  American  and  English    advertising   an 
printed  matter.    The  postoffice  acts  as  collector  when 
separate  catalogues  are  sent  through  the  post,  stamps 
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being  put  on  here  equivalent  to  the  duty  which  has 
to  be  paid  by  the  person  to  whom  the  catalogues  are 
addressed.  The  tax  was  made  with  the  idea  of  pro- 
jecting the  local  printing  trade,  as  many  business 
s  were  in  the  habit  of  having  their  catalogues 
printed  abroad.  A  great  deal  of  inconvenience  has 
been  caused  to  merchants  by  this  impost,  and  it  has 
also  seriously  interfered  with  business  in  other  parts. 
It  is  now  proposed  to  allow  the  tax  to  be  paid  at  the 
port  of  shipment,  duty  being  paid  on  the  bulk  weight, 
0  that  the  large  houses  who  are  in  the  habit  of  send- 
g  their  trade  price  lists  to  Australia  will  be  able  to 
y  the  duty  before  distribution,  and  their  customers 
will  not  then  suffer  any  inconvenience  and  expense. 
Even  this  arrangement  is  not  satisfactory,  and  when 
Parliament  reassembles  some  means  will  probably 
be  taken  to  remove  this  obnoxious  tax. 

THE  EDUCATION  OF  THE  PHARMACIST. 

Colonial  pharmacists  read  with  great  interest  the 
valuable  contribution  of  Mr.  Harry  B.  Mason,  Ph.G., 
which  appeared  in  the  February  number  of  the 
Bulletin  of  Pharmacy,  and  which  contrasted  the 
education  of  the  American  pharmacist  at  the  present 
time  with  that  which  prevailed  a  quarter  of  a  century 
ago.  The  two  main  points  in  the  article  of  interest 
to  Australians  are  the  extent  to  which  affiliation  of 
American  colleges  of  pharmacy  with  the  universities 
has  been  carried  out,  and  secondly,  the  want  of  uni- 
formity which  seems  to  exist  not  only  in  the  curric- 
ulums  but  in  the  low  entrance  requirements  of  the 
various  colleges.  Colonial  youths  have  not  the  same 
privileges  in  regard  to  this  back-door  entry  to  phar- 
macy provided  in  low  preliminary  standards.  A  com- 
pulsory entrance  examination  obtains  in  all  the  states 
of  the  Australian  Commonwealth,  and  students  must 
pass  in  the  subjects  of  Latin,  arithmetic,  English, 
algebra,  and  Euclid,  and  obtain  a  60  per  cent  stan- 
dard, before  apprenticeship  can  be  entered  upon. 
Then  follows  a  four  years'  apprenticeship  to  a  prac- 
tical druggist,  attendance  at  a  recognized  college  of 
pharmacy  or  university,  the  passing  of  an  interme- 
diate examination,  and  at  the  termination  of  the  four 
years'  apprenticeship,  the  passing  of  the  final  quali- 
fying examination.  The  various  State  boards 
recently  held  a  conference  on  this  very  question,  and 
agreed  upon  a  uniform    system   of   education    and 


examination,  so  that  the  requirements  which  students 
have  now  to  comply  with  are  practically  the  same 
throughout  the  entire  Commonwealth.  This  is  a 
great  step  towards  an  interchange  of  certificates 
between  all  the  states. 

uniform  dispensing  prices. 

American  druggists  will  smile  at  the  above  head- 
ing, but  it  may  interest  them  to  know  that  an  asso- 
ciation has  been  formed  in  Melbourne  to  achieve 
this  very  object.  If  enthusiasm  and  unanimity 
among  the  druggists  concerned  can  do  anything  to 
bring  about  uniform  dispensing  prices,  a  satisfactory 
result  is  certain  to  follow  the  formation  of  this  new 
organization.  I  shall  have  pleasure  in  sending  you 
shortly  the  new  price  list,  and  you  will  then  be  able 
to  see  what  a  few  energetic  men  can  achieve  in  this 
direction.  Not  only  dispensing  charges  alone  are  to 
be  "standardized,"  but  an  effort  is  to  be  made  to 
settle  the  vexed  question  of  minimum  and  maximum 
quantities  in  sundry  lines,  as  well  as  the  prices  to  be 
charged  on  druggists'  sundries. 

new   ZEALAND   EARLY   CLOSING   BILL. 

This  extraordinary  measure,  which  was  enacted 
recently  by  the  New  Zealand  legislature,  ordered  all 
chemists*  (or  druggists')  shops  to  be  closed  on  the 
usual  half-weekly  holiday  at  1  p.  m.,  and  prohibited 
the  sale  of  any  articles  except  medicines  and  surgical 
appliances  that  were  urgently  needed.  Even  this 
concession  was  not  allowed  after  closing  hours  on  an 
ordinary  day,  so  that  after  9  p.m.  it  would  be  an 
evasion  of  the  act  to  supply  anything  at  all  to  a  pur- 
chaser. As  in  many  districts  the  half-holiday  is  held 
on  Saturday  afternoon,  the  act  meant  that  no  medi- 
cine could  be  supplied  between  1  p.m.  on  Saturday 
and  8  a.m.  on  Monday  morning.  These  clauses  met 
with  strenuous  opposition,  and  the  Premier 
promised  a  test  case  to  decide  the  interpretation  of 
the  act.  The  case  resulted  against  the  act,  and  an 
appeal  to  a  higher  court  is  now  being  made.  The 
Premier  (Mr.  Seddon)  has  now  given  a  hint  that  if 
the  government  is  successful  in  the  appeal,  the  shop- 
keepers can  bring  the  matter  before  the  appeal  court, 
and  those  who  wish  to  see  the  act  kept  on  the  shelf 
until  Parliament  meets  will  not  be  slow  to  take 
advantage  of  this  suggestion. 
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PERSONAL. 


CHARLES  F.  WELLER. 

Charles  F.  Weller,  the  well-known  jobber  of 
Omaha,  was  born  in  New  Alexandria,  Ohio,  May 
16,  1844.  His  early  days  were  spent  in  Ohio,  Vir- 
ginia, and  western  Pennsylvania.  In  1857  he 
moved  with  his  father's  family  to  Jefferson  City, 
Mo.,  and  stayed  there  until  the  Rebellion  broke  out. 


Though  only  sixteen  years  of  age  at  the  time,  Mr. 
Weller  was  a  stalwart  Republican.  Born  and 
reared  in  a  Northern  family,  he  found  his  surround- 
ings in  Missouri  not  very  pleasant,  for  at  that 
time  the  citizens  of  Jefferson  City  and  vicinity  were 
not  strictly  loyal  to  the  government,  and  he  was 
not  long  in  making  his  way  to  a  State  that  was 
more  to  his  liking. 

In  due  time  he  reached  Pittsburg,  Pa.,  where  at 
the  age  of  seventeen  he  enlisted  in  the  Fifteenth 
Pennsylvania  Cavalry.  A  few  weeks  afterwards 
the  regiment  was  sent  into  active  service,  and  he 
participated  in  the  battles  of  South  Mountain  and 
Antietam,  taking  part  also  in  all  the  important 
engagements  of  the  Army  of  the  Cumberland  and 
in  Sherman's  march  to  the  sea.  He  was  never 
wounded,  never  spent  an  hour  in  a  hospital,  and 
did  not  lose  a  day  from  active  service  in  over  three 
years.  At  the  close  of  the  war  he  returned  to 
Pennsylvania,  and  was  married  in  1865  to  Miss 
Kate  A.  McElwaine,  of  Beaver,  Pa. 


In  1866  Mr.  Weller  began  traveling  for  Falchs 
&  Co.,  wholesale  druggists  of  Quincy,  111.  A  few 
years  later  he  accepted  a  position  with  Richardson 
&  Co.  of  St.  Louis,  and  from  that  time  on  he 
traveled  in  27  States  for  the  firm,  making  frequent 
trips  into  the  far  West  before  the  advent  of  rail- 
roads. As  a  traveling  salesman  Mr.  Weller  was  a 
prominent  figure.  He  was  popular,  not  only  with 
his  firm,  who  congratulated  him  on  the  generous 
orders  sent  them,  but  also  with  the  business  men 
of  the  frontier  who  gave  him  their  respect  and  con- 
fidence. In  1884  he  became  a  director  in  the  Rich- 
ardson Drug  Co.,  and  in  the  fall  of  '97,  when  the 
house  decided  to  establish  a  branch  in  Omaha,"  Mr. 
Weller  became  vice-president  and  general  manager 
of  the  new  establishment.  In  1899,  after  the  death 
of  Mr.  J.  C.  Richardson,  he  was  made  president 
of  the  concern,  and  this  position  he  occupies  at 
the  present  time.  In  1897  he  was  made  president 
of  the  National  Wholesale  Druggists'  Association. 


This   drawing  of   Mr.  Weller   recently   appeared  in  a  series   entitled 
"  Omaha  Men  and  Their  Hobbies,"  published  in  one  of  the  Omaha  dailies. 

To  the  casual  acquaintance  Mr.  Weller's  appear^ 
ance  does  not  suggest  the  hardships  of  his  Hi 
Instead  of  a  man  of  strenuous  nature,  as  might  t)? 
expected,  one  finds  him  exceedingly  pleasant  and 
companionable.  Every  feature  shows  his  strength 
of  character,  but  with  it  there  is  a  gentleness,  a 
tenderness,  and  the  beauty  of  a  quiet  dignity. 
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SELECTIONS. 

EICE  CREAMS  AND  ICES, 
e  freezing  of  ice  cream  is  comparatively  sim- 
md  there  is  endless  variety  of  fruit  combina- 
tions existing  at  this  season  of  the  year.  With  the 
new  patents  in  freezers,  the  danger  lies  in  too  rapid 
freezing  rather  than  in  slower  work.  Ice  cream 
that  is  frozen  in  the  short  time  laid  down  in  the 
directions  given  with  new  freezers  is  apt  to  become 
coarse  and  buttery  in  texture,  A  confectioner  noted 
for  his  ices  and  creams  always  turns  the  crank 
slowly  for  the  first  five  minutes,  and  when  he 
removes  the  dasher  he  beats  the  half-frozen  mixture 
with  a  long,  slender  wooden  paddle,  and  his  cream 
when  finished  is  like  velvet. 

A  few  general  directions  are  not  out  of  place. 
Good  ice  cream  can  only  be  secured  from  good 
material,  and  one-half  the  quantity  of  cream  used 
should  be  scalded  to  prevent  too  much  swelling. 
When  natural  fruit  flavorings  are  used,  they  should 
be  mashed  and  added  when  the  dasher  is  removed, 
and  the  beating  is  given  with  a  wooden  spoon. 

All  the  ingredients  should  be  ice-cold  before 
bging  mixed  and  placed  in  the  freezer.    Have  ready 


an  ample  supply  of  ice,  and  one-third  as  much 
coarse  or  rock  salt  as  there  is  ice ;  place  the  mixture 
to  be  frozen  into  the  freezer,  adjust  the  handle,  and 
then  pack  with  alternate  layers  of  ice  and  salt. 
Freeze  slowly  and  evenly. 

Before  removing  the  lid  to  take  out  the  dasher 
scrape  away  all  the  mixture  of  salt  and  ice,  so  that 
no  salt  water  may  drip  into  the  half-frozen  mix- 
ture ;  .  remove  the  dasher  and  beat  as  described 
above;  replace  the  lid,  put  a  cork  in  the  hole  at  the 
top  and  repack  the  can,  using  less  salt  than  in  the 
first  packing.  Be  sure  that  all  water  is  drained 
off  before  this  second  packing.  Cover  with  paper, 
then  with  a  blanket  or  carpet,  and  let  the  product 
ripen  for  not  less  than  two  hours.  The  frozen 
mixture  will  not  acquire  a  mellow  flavor  before 
this  time  elapses. 

The  best  ice  cream  is  secured  by  the  use  of  pure 
cream,  6ne-half  scalded  and  one-half  uncooked. 
Where  a  custard  is  made  from  milk,  corn-starch, 
etc.,  it  is  a  frozen  custard  and  not  ice  cream  in  the 
true  sense  of  the  word.  Sherbet  is  a  water-ice 
stirred  rapidly  while  it  is  freezing,  so  that  it  looks 
white,  like  frozen  snow,  when  it  is  finished. 

A  sorbet  is  a  water-ice  with  the  white  of  an  tgg 
and  a  teaspoon ful   of  sugar  beaten  together  and 


The  Pharmact  in  thk  Long  Island  State  Hospital.— The  Ixjng  Island  State  Hospital,  located  In  Brooklyn,  is  one  of  the  leading  institutions  of 
the  kind  in  America,  and  in  connection  with  it  is  a  well-known  medical  school,  the  Long  Island  Hospital  College.  In  the  engraving  before  us  we  see 
a  corner  of  the  pharmacy  or  dispensing  room  of  the  hospital.  The  pharmacist  in  charge  is  William  Tompkins,  who  was  graduated  in  the  class  of 
1894  from  the  Albany  College  of  Pharmacy,  and  who  has  since  had  a  varied  experience  in  several  prominent  stores  and  hospitals.  Mr.  Tompkins 
stood  well  in  his  class  at  college,  and  is  a  practical  pharmacist  of  unusual  skill. 
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added  to  the  frozen  mixture  when  the  dasher  is 
removed.  A  parfait  is  merely  frozen  whipped 
cream,  and  a  mouse  is  practically  the  same. 

After  becoming  expert  at  making  ice  cream,  try 
your  hand  at  serving  it  in  fancy  molds.  It  is  well 
to  begin  on  the  common  rick  or  cylinder,  and  then 
experiment  on  fancy  shapes.  The  trick  lies  in  very 
quick,  tight  packing  of  the  molds  and  the  deft, 
skilful  turning  out  of  the  shapes  at  serving  time. 
Freeze  the  cream  firm  and  solid,  have  a  rather  shal- 
low tub  over  which  you  can  bend  easily,  and  cover 
the  bottom  to  the  depth  of  about  four  inches  with 
cracked  ice  and  rock  salt.  Chill  the  molds,  pack 
them  quickly  with  the  frozen  cream,  and  cover  the 
seams  between  molds  and  lid  with  strips  of  cotton 
cloth  dipped  in  melted  paraffin.  This  prevents  the 
entrance  of  salty  water  into  the  molds. 

As  fast  as  a  mold  is  filled,  pack  it  into  the  ice, 
and  cover  them  all  with  cracked  ice,  three  parts, 
and  coarse  salt,  one  part.  When  serving,  hold  the 
mold  under  running  cold  water,  wipe  it  off  care- 
fully, remove  the  paraffin  paper,  open  the  mold, 
and   shake   out   the    frozen    figure.      If   the   cream 


sticks,  wipe  off  the  mold  quickly  with  a  cloth  dipped 
in  hot  water.  A  dainty  service  of  cream  frozen  in 
individual  molds  will  attract  people  to  your  store. 
Charge  a  price  that  will  cover  the  cost  and  time, 
and  you  will  soon  realize  that  it  has  advertised  you 
as  a  progressive  man. — The  Soda  Fountain. 


RETURNED  GOODS. 


A  Chicago  druggist  recently  allowed  a  customer 
to  return  a  package  of  a  popular  infant  food.  The 
package  was  resold,  and  returned  the  second  time 
a  good  deal  more  promptly  than  it  was  the  first 
time.  Investigation  showed  that  the  first  pur- 
chaser had  removed  the  original  contents  of  the 
package  and  substituted  sand — a  peculiar  but  very 
decided  form  of  sand-bagging. 

The  experience  of  the  Chicago  druggist  again 
brings  to  the  front  the  question — should  any  pur- 
chase of  any  kind  in  a  drug  store  be  allowed  to  be 
returned.  Of  course  there  are  many  articles  sold 
in  a  drug  store  which  cannot,  under  any  circum- 
stances, be  taken  back,  at  least  not  for  the  purpose 


% 


A  Well  Known  New  York  Pharmacy.— Walter  8.  'Rockey  is  one  of  the  most  successful  and  best  known  drugrgists  in  Greater  New  York.  Gradu- 
ating at  the  University  of  Wooster,  Ohio,  in  1886.  and  from  the  New  York  College  of  Pharmacy  in  1890,  Mr.  Rockey  entered  the  drug  business  as  an 
apprentice  and  soon  bought  a  store  at  the  corner  of  8th  Avenue  and  35th  Street,  taking  in  as  partner  Albert  B.  Baltzly  under  the  firm  name  of 
Rockey  &  Baltzly.  Another  store  was  also  acquired  by  the  firm,  but  in  1891  the  partnership  was  di.ssDJved,  Mr.  Baltzly  taking  the  no*'  place  and 
Mr.  Rockey  remaining  in  the  original  store.  The  latter  store  had  meanwhile  been  removed  to  the  corner  of  8th  Avenue  and  34th  Street,  and  it  is  the 
pharmacy  which  is  shown  in  the  accompanying  illustration.  Mr.  Kockey  himself  is  seated  at  the  desk  in  the  rear  of  the  room.  A  very  large  business 
is  done  both  in  a  prescription  and  a  general  trade,  and  eighteen  people  are  employed.  Mr.  Rockey  now  has  a  branch  store  at  the  comer  of  9th 
Arenue  and  48d  Street. 
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of  being  replaced  in  stock,  but  where  sliould  the 
line  be  drawn  with  regard  to  returned  goods? 

Not  long  ago  a  package  of  Rochelle  salts  was 
returned  to  a  drug  store.  It  was  discovered  that 
it  had  been  mixed  with  arsenic  before  being 
returned,  whether  for  pure  spite  work,  or  to  form 
the  basis  of  a  subsequent  blackmailing  suit,  was  not 
learned. 

Many  druggists  have  a  printed  slip  which  they 

enclose  with  non-returnable  articles,  such  as  clinical 

thermometers,  syringes,  etc.,  stating  they  cannot  be 

Returned   for  exchange  or  refund  of  money.     Of 

rse  it  is  understood  that  this  does  not  refer  to 

ides  which  are  returned  because  of  defects  and 

ich  may  be  returned  to  the  manufacturers. 

But  is  it  advisable  to  allow  any  drug  or  medicine. 


proprietary  or  otherwise,  or  surgical  or  sanitary 
appliance  or  dressing,  to  be  returned  and  replaced 
in  stock?  Is  not  the  danger  of  contamination,  or 
of  the  contents  of  the  package  having  been  meddled 
with,  too  great? — Editorial  in  the  Western  Drug- 
gist. 

Goudrogenin.—- 

Name  given  to  a  preparation  of  pine  tar,  put  on 
the  market  in  the  shape  of  very  thin  leaflets  which, 
when  thrown  into  water,  dissolve  very  quickly  and 
completely,  the  solution  having  all  of  the  qualities 
and  properties  of  tar  water.  Name  of  exploiter 
not  given.  The  word  (Goudrogenin)  is  derived 
from  goudron,  the  French  for  tar,  and  the  Greek 
root  gen  (genao,  to  create) . 


A  Maoniftcknt  Puakmacy  in  Loa  ANOfLics  — Wliat  has  often  been  referred  to  as  "the  finest  drug  store  in  fhe  United  States"  is  depicted  with  a 
fair  degree  of  fldf  lity  in  this  engraving.  It  is  owned  by  the  OfT  &  Vaughn  Drug  Co.,  and  the  location  is  in  the  famous  Herman  W.  Hellman  Building 
In  Los  Angt-les.  It  is  certainly  a  beautiful  pharmacy,  although,  as  is  always  the  case,  the  illustration  fails  to  do  justice  to  the  original.  The  fittings 
are  of  solid  mahogany  throughout;  ihe  show-cases  all  have  siz-inch  bases  of  the  finest  Sienna  marble;  the  fioor  is  of  white  marble  blocks  twelve 
Inches  square;  the  electric  fixtures  are  made  from  special  designs  after  Orecian  models;  and  the  soda  fountain,  an  "Innovation"  built  to  order,  and 
constructed  of  finely  polished  «ienna  rrarble  with  trimmings  of  onyx,  is  perhaps  the  most  beautiful  of  its  size  to  be  found  anywhere  from  Maine 
to  California.  The  two  circular  show-cases  in  the  center  of  the  floor  are  worthy  of  special  mention:  having  marble  bases,  domes  of  beautiful  leaded 
glass,  and  equip(>ed  with  the  finest  of  plate-glass  and  with  revolving  glass  shelves,  they  are  hand.some  examples  of  show-case  art.  At  the  right  of  the 
room,  as  you  enter  the  front  door,  is  a  woman's  resting  room,  richly  furnished  m  mahogany  and  supplied  with  a  writing  table,  two  telephones,  and 
other  luxuries  and  conveniences.  In  addition  to  this,  there  is  a  lavishly  furnished  ladies'  toilet  room  in  the  rear  of  the  store.  The  prescription 
department  is  in  a  separate  room  behmd  the  partition  seen  in  the  engraving,  and  a  unique  feature  of  this  is  that  it  is  finished  entirely  in  white 
enamel.  Over  It,  on  a  mezzanine  balcony,  are  the  offices  of  the  firm.  Mr.  8.  F.  Bothwell  Is  president  of  the  company,  and  Mr.  H.  M.  Newlon  is  the 
secretary  and  treasurer.    There  is  a  capital  stock  of  $40,000. 
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LETTERS. 


Mr.  H.  C.  Fueller. 


HIS  METHOD  OF  CULTIVATING  THE  DOCTORS. 

To  the  Editors : 

I  have  your  letter  of  recent  date,  and  since  I 
have  a  Httle  time  this  morning  I  will  respond  by 
telling  you  how  I  got  the  doctors  to  write  prescrip- 
tions in  this  town. 
When  I  came  here  five 
years  ago  the  phy- 
sicians all  dispensed 
their  own  medicines 
and  each  had  a  little 
pill  shop  of  his  own. 
We  would  get  about 
one  prescription  a  day. 
I  consulted  with  the 
other  druggists  and 
tried  to  get  them  to 
talk  prescriptions  to 
the  doctors,  but  they 
told  me  they  had  tried 
it  in  vain.  The  condi- 
tions made  me  sick  at  heart.  A  doctor  would  come 
in  and  say:  "Fueller,  give  me  a  dozen  pills  of  so 
and  so,"  and  he  would  expect  to  get  them  at  the 
same  price  that  I  paid  for  them  per  thousand,  then 
turn  them  over  to  his  patient,  instead  of  giving  the 
patient  a  prescription  and  have  him  come  to  me 
for  the  pills. 

I  then  formulated  a  plan  of  action,  and  I  kept  up 
a  vigorous  campaign  for  months.  Every  month  I 
wrote  a  short  letter  to  the  physicians  of  the  town, 
talking  prescriptions  or  mentioning  something  new 
that  I  had  in  stock.  In  a  roundabout  way,  in  these 
circulars  and  in  private  conversations,  I  tried  to 
make  them  understand  that  they  would  be  ahead  of 
the  game  if  they  would  write  prescriptions.  I  fur- 
nished them  with  blanks  with  their  imprint,  gave 
them  samples  of  elixirs,  etc.,  played  "seven-up"  and 
"pedro"  with  such  of  them  as  liked  this  sort  of 
thing,  and  directed  every  effort  to  get  on  the  best 
side  of  the  doctors. 

Before  long  I  got  three  of  the  best  ones  in  town 
started.  To  make  a  long  story  short,  we  dispensed 
last  year  over  8000  prescriptions!  This  is  our 
return  for  five  years  of  educational  campaigning. 
Nearly  all  of  the  doctors  are  now. writing  prescrip- 
tions. They  tell  me  that  they  are  better  off,  as  I 
had  explained  to  them.  They  have  more  time  to 
devote  to  their  practice,  and  their  patients  get  better 


service  and  better  results.  I  fill  prescriptions 
exactly  as  written  and  never  substitute  in  the 
smallest  degree.  I  get  anything  and  everything 
the  doctors  want.  I  examine  milk,  urine,  etc.,  for 
them,  and  relieve  them  of  as  much  work  and  worry 
as  possible. 

In  short,  my  idea  has  been  to  make  them  depend- 
ent on  me.  After  that  I  knew  that  I  would  have 
them  firmly.  They  tell  me  now  that  they  would 
rather  quit  the  practice  of  medicine  than  to  go  back 
to  the  old  way  of  doing  business. 

There  is  much  more  to  my  methods  than  I  have 
described  in  this  brief  letter,  but  your  readers  will 
probably  get  a  fair  idea  of  how  I  have  gone  about 
the  task.  Each  doctor  of  course  requires  different 
treatment  or  handling  according  to  his  peculiar 
characteristics. 

Here  is  a  sample  letter  that  I  send  out  monthly: 

Dear  Doctor: 

Let  us  ask  your  careful  consideration  of  Petrox.  Petrox 
is  an  oxygenated  oil  used  as  a  vehicle  for  carbolic  acid,  iodine, 
creosote,  methyl  salicylate,  guaiacol,  menthol,  iodoform,  sali- 
cylic acid,  etc.  This  vehicle  enables  the  physician  to  apply 
many  drugs  externally  without  irritation.  Furthermore,  when 
used  internally,  Petrox  causes  no  gastrointestinal  irritation. 
Very  truly  yours, 

H.  C.  Fueller  Drug  Co. 

In  sending  out  letters  of  this  kind  I  always 
enclose  a  sample  of  the  medicine  described  in  order 
that  the  physician  may  see  what  it  is. 

H.  C.  Fueller. 

Grafton,  West  Virginia. 


i 


PETROLATUM    COLD    CREAM. 

To  the  Editors : 

In  view  of  the  articles  discussing  cold  creams 
made  with  paraffin  or  petrolatum  in  recent  numbers 
of  the  Bulletin,  I  should  like  to  give  my  experi- 
ence with  formulas  of  this  nature.  I  have  found 
the  following  proportions  to  answer  best: 

Colorless  petrolatum  oil  3  pints. 

White  wax  15  ounces. 

Water   1  pint. 

Borax   4  drachms. 

Oil  of  neroli  2  drachms. 

Oil  of  rose  geranium ^2  drachm. 

Melt  the  wax,  slowly  add  the  oil,  and  continue  heating- 
Dissolve  the  borax  in  the  water,  and  heat  to  boiling.  Both 
liquids  are  then  mixed  by  pouring  the  aqueous  one  into  the 
oils,  stirring  briskly  a  few  moments,  and  permitting  to  cool. 

Here  comes   the  queer   part  of  the  process :    I 
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noticed  that  sometimes  the  cream  would  have  a 
beautiful  enamel,  shining  appearance,  not  only  upon 
the  surface,  but  throughout  the  mass,  and  would 
^also  be  very  light  and  creamy.  At  other  times  the 
ibesult  would  be  a  product  of  very  dull  appearance, 
'find  heavy  as  well,  although  the  same  process  was 
used  in  both  cases.  At  last  I  hit  upon  the  cause, 
which  I  found  to  be  in  the  temperature  of  the  two 
liquids  before  mixing.  I  found  that  by  adding  the 
borax  solution  at  boiling  point  to  the  oily  solution 
at  almost  the  same  temperature,  I  obtained  uni- 
formly the  beautiful  result  before  mentioned.  Care 
must  be  taken,  however,  to  use  a  large-sized  vessel, 
as  occasionally  the  oil  will  be  overheated,  which 
results  in  an  effervescence  when  the  mixing  is  done, 
though  this  will  not  affect  the  result.  I  do  not 
agree  that  using  an  egg  beater  is  necessary,  as  I 
stir  the  mixture  very  little  after  the  liquids  become 
thoroughly  mingled.  Several  of  the  published  for- 
mulas give  a  temperature  much  lower  for  the  liquids, 
which  I  think  accounts  for  the  difficulty  experienced 
by  your  correspondents. 

It  seems  to  me  that  more  interest  should  be  paid 
to  creams  of  this  class,  for  they  are  truly  elegant 
preparations,  and  in  practice  give  splendid  results. 
I  have  sold  this  petrolatum  cream  to  many  very 
critical  lady  customers  with  the  guarantee  that  if 
not  perfectly  satisfactory  to  return  what  was  left, 
but  have  yet  to  hear  of  one  dissatisfied  purchaser. 
Not  only  that,  but  these  creams  are  the  cheapest  to 
make  and  yield  the  largest  profits.  If  the  ingredients 
are  bought  in  the  right  way  petrolatum  cold  cream 
can  be  made  for  30  to  35  cents  a  pound. 

J.  C.  Arthur  St.  James. 

Breckenridge,  Col. 


BARBED   WIRE   LINIMENT. 
To  the  Editors : 

I  send  you  a  pen-and-ink  sketch  representing  a 
rindow  display  for  a  barbed  wire  liniment.  The 
roduct  itself  is  something  that  every  druggist  can 

ike  and  sell  at  a  good  profit.    Here  is  the  formula : 

Pine  tar   2  ounces. 

Turpentine   1  ounce. 

Carbolic  acid   y2  ounce. 

Fish  oil,  enough  to  make 1  pint. 

Apply  once  or  twice  a  day  after  first  washing  the  cut  or 
re  with  Castile  soap  and  water. 

Put  the  product  up  in  one-pint  packing  bottles, 
ibel  and  cap  them,  and  put  them  in  strawboard 


cartons.  Wrap  the  carton  with  paper  and  put 
another  label  on  the  outside.  Sell  the  product  for 
from  50  cents  to  $1.  This  makes  a  round,  neat 
package,  and  sells  without  any  trouble,  especially 
wheri  displayed  on  the  counter  or  show-case  where 
stockmen  and  farmers  can  see  it. 


As  for  the  pen-and-ink  sketch  of  the  window  dis- 
play, this  is  supposed  to  represent  a  barn  built  of 
packages  of  the  liniment,  and  surrounded  with  a 
small  barbed  wire  fence.  The  back  row  of  pack- 
ages is  intended  to  represent  a  rear  fence. 

An  Appreciative  Reader  of  the  Bulletin. 


TWO   CHOICE  SPECIMENS. 

To  the  Editors: 

I  am  sending  you  a  couple  of  illiterate  orders 
which  I  have  recently  received  over  the  counter. 


-Ha    Ci 


(PJj^c.*^    Q*^    -Ct^   -^  /^f 
^t.^t^'^'t^  erf   yX-'i^^^UlA.   Z^  -^^-if-K^C^^A, 

-^c<v^  JiuX^  ^utrA.cJ'  ^^i^**>*t^ 


Neither  is  difficult  to  read,  but  both  are,  I  think, 
very  amusing.  I  think  they  deserve  a  place  among 
your  gallery  of  curiosities. 

W.  H.  Leonard. 

North  Tarrytown,  N.  Y. 
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IT  WASN'T  WRITTEN  IN  OBSCURE  LATIN! 

To  the  Editors : 

The  accompanying  order  is  not  at  all  bad,  but  it 
would  prove  an  interesting  study  for  the  bucolic 
reformer  who  desires  all  prescriptions  written  in 
plain  English.  It  raises  the  question  as  to  whether 
or  not  the  people  who  wrote  this  prescription  would 


be  able  to  read  it.  We  supplied  quassia,  iodide  of 
potash,  and,  after  finding  that  the  prescription  was 
to  be  used  for  rheumatism,  tried  to  give  the  man 
his  money's  worth  of  sarsaparilla,  as  we  felt  that 
it  would  do  him  more  good  than  the  sassafras.  He 
was  willing  to  make  the  change. 

E.  C.  Reynolds^  Ph.G. 

lola,  Kansas. 


SYNTHETICS    IN    THE    NEW    PHARMACOPOEIA. 

To  the  Editors : 

In  reply  to  your  inquiry  as  to  the  reasons  why 
trade  names  were  not  used  in  the  new  Pharma- 
copoeia for  the  several  synthetics  which  were  intro- 
duced, I  would  say  that  the  instructions  of  the  Con- 
vention were  that  "In  the  case  of  chemicals  of  a 
definite  composition  a  scientific  name  should  be 
given,  at  least  as  a  synonym."  You  will  observe 
that  the  full  scientific  name  is  given  as  a  synonym 
in  the  description  of  each  synthetic,  but  a  shortened 
scientific  name  is  used  for  the  title.  For  instance, 
the  full  name  for  hexamethylenamine  is  hexamethy- 
lene  tetramine;  for  diethylsulphonmethylethylme- 
thane  the  English  official  name  is  sulphonethyl- 
methane,  and  diethylsulphondimethylmethane  is 
abbreviated  to  sulphonmethane. 

Trade  names  are  usually  the  exclusive  property 
of  a  firm  or  corporation,  and  a  pharmacopoeia  would 
have  no  more  right  to  appropriate  the  name  coined 
by  a  firm  or  corporation  than  would  a  private  indi- 
vidual. And  again,  it  would  be  but  a  short  time 
before  the  patents  expire  for  a  number  of  the 
synthetics  admitted,  and  as  the  Pharmacopoeia  will 
probably  not  be  again  revised  for  ten  years,  it  be- 


came necessary  to  establish  a  name  based  on  the 
chemical  name  of  the  substance,  instead  of  a  trade 
or  popular  name  which  does  not  often,  in  the  least 
degree,  indicate  its  chemical  composition. 

In  actual  practice  and  prescription  writing,  abbre- 
viations will  be  used  by  physicians,  and  no  hardship 
will  be  experienced.  For  instance,  for  hexamethy- 
lenamine a  doctor  will  write  "Hexameth."  There 
is  nothing  else  used  in  medicine  which  has  a  name 
anything  like  this,  and  the  pharmacist  would  not  be 
in  doubt  as  to  what  is  meant. 

Joseph  P.  Remington, 

Chairman  of  the  Committee  of  Revision  of  the  United 
States   Pharmacopoeia,   Eighth   Decennial    Revision. 

Philadelphia,  July  19. 


THEY  LIKE  IT. 

To  the  Editors: 

I  look  forward  each  month  for  the  arrival  of  the 
Bulletin  of  Pharmacy. 

W.  J.  Walters. 

Battle  Ground,  Ind. 

To  the  Editors: 

The  Bulletin  of  Pharmacy  is  my  old  standby 
in  time  of  need !  W.  A.  Craig. 

Clinton,  Ky.  ' 


A  Well-known  Traveler.— Mr  Adolph  Stahl,  representing  the  Man- 
hattan Drug  Co.,  was  elected  president  of  the  Commercial  Travelers'  Asso- 
ciation of  the  New  York  State  Pharmaceutical  Association  at  the  Saratoga- 
meeting  this  year.  Mr.  Stahl  is  well  known  throughout  New  York  State  and 
is  an  exceedingly  popular  and  most  successful  salesman. 
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BUSINESS    HINTS. 

The  Editors  of  the  Bulletin  would  like  to  have  readers  send 
them,  for  description  and  criticism  in  this  department,  news- 
paper advertisements,  booklets,  circulars,  and  other  advertis- 
ing matter  which  they  have  recently  utilized. 


A  Summer  Circular. — 

William  O.  Frailey,  of  Lancaster,  Pa.,  issued  a 
neat  little  four-page  circular  a  month  or  two  ago 
exploiting  a  number  of  goods  pertinent  to  the  sum- 
mer season.     Here  is  a  portion  of  the  text : 

Summer  would  be  a  very  torturous  season  if  we 
could  not  bathe.  Bathing  cleanses,  purifies, 
refreshes,  and  is  an  antidote  for  the  depressing 
effects  of  heat.  But  who  knows  all  the  pleas- 
ures of  bathing?  To  really  enjoy  the  bath  one 
should  have  pure  soaps,  sponges,  toilet  waters, 
etc. 

Our  Stock  of  Bath  Soaps 

includes  the  best  stocks,  delicately  perfumed  and 
perfectly  neutral.  Poor  soaps  leave  a  sticky  feel- 
ing on  the  skin  and  really  replace  one  kind  of  dirt 
with  another.  A  neutral  soap  will  remove  dirt 
and  is  readily  washed  off  itself. 

Sponges  for  the  Bath 

I  We  have  the  Mediterranean  or  Turkish  Bath 
Sponges  and  the  Washrag  Sponge.  Mediterranean 
Bath  Sponges  from  5c.  to  $1.50. 
Washrag  Sponges  are  flat  and  do  not  swell 
when  wet.  They  have  a  texture  of  pores  as  fine 
as  fine  bread,  are  as  soft  as  silk,  and  as  durable 
as  the  toughest  sheepswool  sponge  ever  fished 
out  of  the  sea.  It  is  a  positive  comfort  to  bathe 
with  a  washrag  sponge.  Call  and  sec  them. 
30c.  to  $1.50. 

ioilet  Waters  and  Perfumes 
We  carry  a  big  stock,  both  in  quantity  and 
variety,  of  Toilet  Waters,  Handkerchief  Extracts 
and  Sachets.  We  have  Violet,  Lavender,  Helio- 
trope, Florida,  Lilac,  Vioris,  Dactylis  and  Cologne 
Waters  for  toilet  use.  A  large  variety  of  Bulk 
and  Bottled  Handkerchief  Extracts.  We  call 
your  especial  attention  to  three  odors:  Cor- 
onaria,  Russian  Lily  and  Violet,  the  latter  in  four 
varieties.  If  you  want  real  delicate,  refined  and 
lasting  odors  buy  your  perfumes  here  and  we 
know  you  will  be  pleased. 
alcum  Powders 
The  cooling,  drying  effects  of  Talcum  Powder 
on  the  skin  are  so  generally  recognized  that  it  is 
a  staple  seller  both  summer  and  winter.  The 
value  of  Talcum  Powder  depends  on  the  anti- 
septic and  healing  remedies  mixed  with  it.  We 
keep  all  the  well-known  brands  of  Talcum  Pow- 
der.    The  most  prominent  of  them  are   Bismo- 


linc  at  20c.,  Verona  Violet  at  15c.,  Woodland 
Violet  at  25c.,  Pardoe's  Baby  Talcum  at  lOc, 
Mennen's,  Brown's  and  Palmer's  at  15c.,  Gar- 
land (pink  tinted)  25c.,  Colgate's  15c.,  etc. 

Making  Captial  of  Their  New  Soda  Fountain. — 

It  was  reported  in  the  Bulletin  two  or  three 
months  ago  that  Voegeli  Bros,  of  Minneapolis, 
owners  of  four  stores,  had  installed  two  new  soda 
fountains  costing  $12,000  apiece.  Here  is  an 
advertisement  that  was  inserted  in  all  of  the  Minne- 
apolis papers  last  month: 


VOEGELI'S 


NEW  $12,000  SODA  FOUNTAIN 


At  SEVENTH  AND  NICOLLET 

The  most  maKQiflcent  and  elejrant  thirst 
quencher  ever  built,  will  he  ready  for  buBiness 
Saturday,  July  Ut,  and  every  lady  who  patronizes 
it  on  that  day  will 

6ET  A  BOX  OF  FINE  CANDY  FREE! 

Ttiifl  fountain  is  somethtnic  we're  proud  of 
and  Wf  want  you  to  Kee  it  8o  if  youVe  out  shop- 
piDR  on  our  opening  day,  Ju^t  drop  in  and  trv  it. 
Soda  Water  here  will  be  nervt-d  as  it  should  be 
■erT)^  and  only  as  Voegeli  can  serve  it.  Re- 
member tiie  date  and  the  place. 

YOEQELrS,  SeYeoth  and  Nicollet 


Competing  with  the   Mail  order  Houses. — 

A.  D.  Lemmon,  of  Guthrie  Center,  Iowa,  is  situ- 
ated in  a  territory  that  is  pretty  well  tilled  by  the 
mail-order  houses  of  Chicago  and  other  great  cities. 
Indeed,  says  Mr.  Lemmon,  "Guthrie  county  seems 
to  be  their  garden  spot,  for  they  do  an  immense 
amount  of  business  in  this  locality."  Mr.  Lemmon 
has  decided  to  fight  them  with  their  own  weapons. 
He  buys  space  in  the  local  papers  right  alongside 
of  them  and  competes  in  prices  and  quality.  He 
also  uses  the  arguments,  in  his  newspaper  advertise- 
ments and  his  personal  talk  with  customers,  that  if 
goods  are  bought  of  the  mail-order  people  the 
freight  or  express  must  be  paid,  while  it  will  not 
be  possible  to  return  or  exchange  unsatisfactory 
goods.  Another  argument  is  that  whereas  credit  is 
obtained  of  the  country  merchants,  cash  has  to  be 
paid  to  the  catalogue  houses.  Every  opportunity 
he  gets  Mr.  Lemmon  drives  these  facts  home  to  the 
people  of  his  locality,  and  he  has  entered  upon  a 
vigorous  warfare.  Here's  to  him!  Will  he  win 
out  ?    Of  course  he  will ! 
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Soda  Advertisements. — 

The  accompanying  ads.  are  clipped  from  a  recent 
issue  of  "Cunningham's  Bulletin,"  the  little  drug- 
store paper  printed  by  a  Detroit  druggist: 


Prink  a 
Harmless   Drink. 


On  a  hot  day  nothing 
cools,  refreshes  and  invigor- 
ates more  than  Root  Beer — 
the  ^armless  temperance 
drink. nearly  everybody  likes 
and  no  one  easily  tires  of. 
It  is  made  right  and  served 
cold  and  sparkling  at  our 
fountain.  Drink  it  and  be 
comfortable. 

rive  cents. 


Vim  and  Sparkle 


^^UR     Sparkling    Soda 

has,  they  tell  us,  a  refreshing 
quahty  that  much  soda  lacks. 
We  know  why.  Our  materials  are 
of  extra  quahty  We  have  .never 
found  anything  too  good  for  our 
fountain,  and  the  soda  is  served 
right — there's  a  lot  in  that. 

ANDREW   R     CUNMNCHAM 
264  JOS.  CAMPAU   AVE. 


Keeping  the  Doctors  Informed. — 

The  Whorton  Sons  Drug  Co.,  of  Gadsden,  Ala- 
bama, issued  a  typewritten  letter  to  the  doctors  of 
their  vicinity  last  month  informing  them  of  the 
chief  changes  that  had  been  made  in  the  tinctures  of 
the  new  Pharmacopoeia.  It  was  made  clear  in  the 
letter  than  doctors  would  have  to  change  their 
dosage  very  materially  in  prescribing  these  tinctures 
in  the  future.  Tincture  of  aconite,  for  instance,  has 
been  reduced  from  35  to  10  per  cent;  veratrum  from 
40  to  10  per  cent;  and  belladonna,  cannabis  indica 
and  digitalis  from  15  to  10  per  cent.  Our  Alabama 
friends  certainly  grasped  a  very  favorable  oppor- 
tunity in  sending  such  a  letter  to  their  physician 
patrons.  It  will  be  appreciated  and  will  redound 
with  much  benefit  to  the  senders. 

Advertising  Talcum  Powder. — 

Here  is  what  Mr.  Cooban,  of  Chicago,  recently 
had  to  say  on  the  talcum  powder  in  one  of  his 
advertisements : 

Talcum  powder  when  dusted  on  the  skin  after  bathing 
makes  you  cool  and  comfortable.  It  checks  excessive  per- 
spiration, prevents  chafing  and  skin  irritations  common  to  hot 
weather.  It  is  fine  for  baby's  skin,  and  also  for  men  to  use 
after  shaving.  When  dusted  in  the  shoes  it  is  a  good  pre- 
ventive of  many  foot  aches  and  discomforts. 

There  is  no  finer  talcum  than  ours  at  any  price. 


A  Novel  Idea. — 

One  of  the  interesting  features  of  the  Buffalo 
pharmacy  of  Mr.  E.  A.  Kingston,  described  else- 
where in  this  issue  of  the  Bulletin,,  is  the  use  of 
juvenile  soda  tables.  Mr.  Kingston  has  two  small 
tables  with  low  chairs  for  the  little  people.  "Chil- 
dren come  and  have  4  o'clock  tea  parties,"  remarks 
Mr.  Kingston  humorously.  These  tables  are 
mahogany  like  the  other  fixtures  in  the  store,  and 
the  chairs  are  made  of  the  same  wood.  During 
the  winter  season  Mr.  Kingston  uses  these  tables 
very  cleverly  for  display  purposes.  He  had  con- 
structed two  wood  pyramids  containing  four 
shelves  and  a  round  top  surmounting  all,  and  cov- 
ered these  with  cheese-cloth.  They  set  right  on  top 
of  the  tables,  and,  when  used  for  displaying  per- 
fumes or  other  goods,  make  a  very  attractive  design. 

Distributing  Samples. — 

R.  M.  Stone,  of  Lamar,  Missouri,  recently  made 
a  distribution  of  four  of  his  own  toilet  articles,  and 
accompanied  them  with  a  very  neatly  printed  cir- 
cular describing  the  products.  The  articles  were  a 
cream,  a  bath  powder,  a  complexion  powder,  and  a 
tooth  powder.  We  are  under  the  impression  that 
Mr.  Stone  made  a  mistake  in  distributing  so  many 
samples  at  one  time.  Did  he  not  waste  a  good  deal 
of  material?  Would  not  as  good  an  effect,  and 
perhaps  an  even  more  definite  effect,  have  been  pro- 
duced by  the  distribution  of  one  sample  accom- 
panied by  a  circular  devoted  exclusively  to  that  one 
product  ? 

A  Candy  Placard. — 

A  wide-awake  druggist  in  Albany,  N.  Y.,  hung 
up  a  placard — "Don't  Forget  to  Take  Home  a  Box 
of  Candy" — over  his  soda  fountain  last  summer, 
where  it  could  not  fail  to  catch  the  eye  of  every  cus- 
tomer at  the  soda  counter.  The  girls  would  fre- 
quently ask  their  escorts  if  they  believed  in  signs,  and 
then,  remarks  The  Spatula,  glance  significantly  at 
this  one.     Result — box  of  candy  sold. 


Advertising  Soda  Water. — 

The  Dawson  Drug  Co.,  of  Cayucos,  California, 
has  used  the  following  text  in  one  of  its  newspaper 
advertisements  of  soda  water : 

Nectar,  the  fabled  drink  of  the  Grecian  gods,  was  certainly 
no  more  delectable  than  the  delicious,  refreshing  ice-cream 
soda  dispensed  at  our  new  onyx  fountain — "the  beverage 
which  leaves  no  regrets."  To  try  it  is  to  like  it.  To  taste  it 
is  to  want  more.     "Acquire  that  taste." 
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Fluid  Extract  of  Licorice. — 

A  helpful  paper  on  this  subject  was  read  by 
George  M.  Beringer,  of  Camden,  N.  J.,  at  this 
year's  meeting  of  the  New  Jersey  Pharmaceutical 
Association.  Mr.  Beringer  had  conducted  some 
experiments  with  a  view  to  determining  whether  a 
modification  of  the  infusion  process  could  not  be 
applied  to  the  fluid  extract  of  licorice  in  order  that 
the  production  of  the  preparation  might  be  so  sim- 
plified as  to  enable  the  average  pharmacist  to  make 
his  own  supply.  He  recommended  the  following 
formula : 

Glycyrrhiza,  in  coarse  powder 1000  Gm. 

Ammonia  water   50  Cc. 

Alcohol, 

Water,  each  a  sufficient  quantity  to 
make 1000  Cc. 

Mix  the  ammonia  water  with  sufficient  water  to  make  1000 
Co.,  and,  having  moistened  the  ground  drug,  with  700  Cc.  of 
the  mixture,  pack  it  in  a  cylindrical  glass  percolator,  then 
add  enough  menstruum  to  saturate  the  drug  and  leave  a 
stratum  above  it.  When  the  liquid  begins  to  drop  from  the 
percolator,  close  the  lower  orifice,  and,  having  closely  covered 
the  percolator,  allow  it  to  macerate  for  48  hours.  Then  allow 
the  percolation  to  proceed,  gradually  adding,  first,  the  re- 
mainder of  the  menstruum  and  then  water  until  the  drug  is 
exhausted.  Reserve  the  first  500  Cc.  of  the  percolate  and  add 
to  this  reserve  250  Cc.  of  alcohol  and  set  the  mixture  aside 
in  a  stoppered  bottle.  Evaporate  the  remainder  of  the  per- 
colate to  a  soft  extract,  dissolve  this  in  the  reserved  por- 
tion, and  allow  the  mixture  to  stand  for  two  or  three  days. 
Then  filter  and  wash  the  filter  with  a  mixture  of  alcohol  one 
volume  and  water  three  volumes,  and  make  the  fluid  extract 
measure  1000  Cc. 


Disguising  the  Taste  of  Quinine.— 

Both  chocolate  and  cocoa  have  been  recom- 
mended for  disguising  or  masking  the  taste  of 
quinine,  says  the  Pharmaceutical  Era.  For  the  pur- 
pose the  following  syrup  of  chocolate  may  be  used : 
Soak  1  ounce  of  French  gelatin  in  cold  water  until 
it  has  ceased  to  swell;  place  it,  together  with  5/< 
pound  of  bitter  chocolate  and  8  fluidounces  of 
glycerin,  in  a  large  evaporating  dish,  and  heat  on  a 
steam  bath.  As  soon  as  the  chocolate  has  melted, 
stir  well,  and  add,  slowly  at  first  and  under  con- 
stant stirring,  sufficient  hot  simple  syrup  to  make 
one  gallon  of  finished  product.  Vanilla  flavoring 
may  be  added  if  desired,  about  2  fluidrachms  of 
vanilla  tincture  being  sufficient  for  1  pint  of  syrup. 
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For  disguising  the  taste  of  quinine  sulphate  there 
is  nothing  better  than  fluid  extract  of  yerba  santa, 
but  there  is  something  of  a  trick  to  use  it  and  obtain 
good  results.  The  majority  of  syrups  of  yerba  santa 
prepared  for  the  purpose  are  a  sufficient  disguise 
only  when  the  dose  of  the  quinine  is  small;  but 
when  the  dose  is  three  or  five  grains  it  is  a  difficult 
problem  to  mask  the  bitterness.  In  a  paper  con- 
tributed to  the  Era  some  time  ago  George  A. 
Matthews  of  Buffalo  gave  the  following  formula, 
which  he  says  is  most  serviceable  for  quinine  mix- 
tures : 

Fluid  extract  of  yerba  santa 4  ounces. 

Solution  of  potassa 1  ounce. 

Oil  of  wintergreen 2  drachms. 

Oil   of   cinnamon y^    drachm. 

Fullers'  earth    2   ounces. 

Caramel 4   drachms. 

White  sugar  28  ounces. 

Distilled  water,  enough  to  make 2  pints 

Mix  the  fluid  extract,  solution  of  potassa,  the  oils  of  win- 
tergreen and  cinnamon  and  fullers'  earth  with  1  pint  of  dis- 
tilled water  in  a  quart  bottle  and  shake  well.  Allow  to  stand 
twenty-four  hours  with  occasional  agitation.  Filter  through 
a  double  filter,  returning  the  filtrate  until  it  runs  clear,  and 
finally  add  enough  distilled  water  for  1  pint.  Place  the  sugar 
in  a  percolator  and  pour  upon  it  the  filtrate,  returning  the 
first  four  or  six  ounces  to  the  percolator  until  the  syrup 
becomes  clear.  Lastly  add  enough  distilled  water  to  make 
2  pints. 

The  Tincture  of  Opium  Sold  in  Drug  Stores. — 

The  Ohio  Food  and  Dairy  Commissioner,  in  his 
last  annual  report,  declares  that  the  examination  of 
the  important  preparations  collected  from  the  drug 
stores  of  the  State,  such  as  tinctures,  fluid  extracts, 
etc.,  brought  some  surprises.  Tincture  of  opium 
was  taken  as  a  representative  tincture.  Out  of  32 
samples  examined,  20  were  found  deficient  in  mor- 
phine strength,  the  deficiency  ranging  from  12%  to 
85%.  The  smaller  percentages  of  deficiency  were 
due  in  all  probability  to  the  use  of  gum  opium 
instead  of  powdered  opium,  as  the  Pharmacopoeia 
directs.  But  the  higher  percentages  of  deficiency 
can  only  be  accounted  for  by  a  deliberate  adultera- 
tion. The  Department  by  letter,  or  through  the  drug 
inspector,  in  each  case  notified  the  party  with  the 
expectation  that  it  would  be  corrected.  When  some 
months  after  such  notification  had  been  given,  on 
re-examination  of  the  stock,  the  same  condition  was 
found,  the  only  course  left  was  to  bring  suit  with 
the  hope  that  a  legal  lesson  might  correct  what  noti- 
fication failed  to  do. 
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THE  DRUGGIST'S  SPECIALTIES 


In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (3)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 

Tonic  Laxative. 

C.  S.  N.  wants  a  formula  for  a  tonic  laxative 
and  diuretic  that  can  be  given  two  or  three  times  a 
day,  combined  when  necessary  with  digestants,  and 
made  stronger  when  needed.  We  can  do  no  better 
than  recommend  Fenner's  "buckthorn  cordial," 
made  as  follows : 

Buckthorn  bark  16  ounces. 

Rochelle  salts  8  ounces. 

Senna  leaves 8  ounces. 

Licorice  root 4  ounces. 

Ginger  root 2  ounces. 

Sweetflag  root  1  ounce. 

Coriander   seed    2  ounces. 

Oil  of  wintergreen 5  minims. 

Oil  of  peppermint  10  minims. 

Diluted  alcohol   6  pints.      ^ 

Sugar   2  pounds. 

Water,  enough  to  make  1  gallon. 

Grind  the  drugs  to  a  coarse  powder,  moisten  them  with 
one  pint  of  diluted  alcohol,  and  macerate  in  a  covered  vessel 
for  twenty- four  hours;  then  transfer  to  a  water-bath  perco- 
lator, pack  moderately,  pour  on  the  remainder  of  the  diluted 
alcohol,  and  set  in  a  warm  place  for  twenty-four  hours;  heat 
moderately,  and  after  one  hour  begin  percolation.  After 
the  liquid  has  disappeared  from  the  surface,  add  water,  con- 
tinuing the  heat  and  the  addition  of  water  until  seven  pints 
of  percolate  are  obtained.  In  this  percolate  dissolve  the 
Rochelle  salts  and  sugar,  add  the  oils  previously  dissolved  in 
half  an  ounce  of  alcohol,  and  after  standing  a  few  days  filter. 

Dose  as  a  laxative,  one  or  two  fluidrachms ;  as  a  purgative, 
four  or  more  fluidrachms. 

Fluid  extracts  of  the  drugs,  the  same  fluid  mea- 
sure as  is  directed  by  weight,  may  be  used  in  place 
of  the  drugs.  Filter  as  before.  If  the  fluid  extracts 
are  used  the  product  can  be  made  stronger  by  reduc- 
ing the  diluent  as  desired.  Essence  of  pepsin  or 
diastase,  and  such  diuretic  as  may  be  desired,  can 
be  added. 


Gargle;  Foot  Powder. 

T.  R.  G.  wants  formula  for  a  gargle  without 
chlorate  of  potash  or  iron;  also  formula  for  a  foot 
powder  that  will  "increase  the  circulation  of  the 
blood  and  be  a  source  of  warmth  to  the  feet." 

GARGLE. 

Alum    y^  ounce. 

Sage    1  ounce. 

Honey     2  ounces. 

Boiling  water    16  fluidounces. 

Make  infusion  and  strain.  Dilute  with  water  and  use  as  a 
gargle. 

Twenty  grains  each  of  alum  and  resorcin  to  the 
fluidounce  of  water  makes  a  good  remedy  for  sore 
throat,  used  as  a  gargle. 

FOOT   POWDER. 

You  will  find  on  page  517  of  the  Bulletin  for 
December,   1904,  an  analysis  by  A.  E.   Picken  of 


the  foot  powders  on  the  market.  We  put  up  one 
that  we  have  found  quite  satisfactory.  We  use  a 
four-ounce    rounded    square    bottle    with    a    nickel 


.COOB/\IN'S. 


FOOT  POWDER 

RELIEVES  HOT,  BURNING,  ACHING.  SWOLLEN  FEET. 
Shake  a  little  powder  in  each  shee  before  putting  it  on. 
Do  not  put  into  the  <tocl(inqs.  but  in  the  ihoes,  then 
shalie  them  thoroughly  so  that  the  powder  will  reacl>  the 
whole  inside  ol  the  shoe  as  well  as  the  sole.  Used  in 
this  way  it  will  give  you  coot,  comtoriable  and  resteO-teet. 


■F»RICE     :2S     CIEIMTS- 


B.  S.  COOBAN  &  CO. 

559  W.  63d  St.  CHICAGO,  ILL. 


I 
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Sprinkle-top.  The  bottle  costs  $4.50  a  gross,  and 
the  completed  product  about  47  cents  a  dozen.  It 
retails  for  25  cents.     Here  is  the  formula: 
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cooban's  foot  powder. 

Talcum  powder    (powd.   white  French 

chalk)     5  pounds. 

Salicylic  acid   2  ounces. 

Powd.  boric  acid 5  ounces. 

Powd.   orris   root 2  ounces. 

[ix  intimately  and  rub  through  a  No.  60  sieve. 

The  addition  of  a  small  amount  of  powdered 
capsicum  would  probably  "increase  the  circulation 
and  impart  warmth  to  the  feet." 


I  Violet  Talcum  Powder;  Corn  Sahe. 
E.  C.  M.  wants  formulas  for  a  violet  talcum 
l^'der  and  a  corn  salve.  He  speaks  of  a  formula 
it  calls  for  orris  root  and  spirit  of  ionone.  You 
11  find  formulas  for  talcum  powders  on  pages 
211  and  308  of  the  Bulletin  for  May  and  July, 
1904.  Spirit  of  ionone  is  an  artificial  or  synthetic 
violet.  It  is  so  very  strong  that  it  is  marketed  as 
a  ten-per-cent  solution,  and  when  used  in  perfumes 
it  is  still  further  diluted  100  times.  Finely  pow- 
dered orris  root  perfumes  talcum  quite  nicely;  the 
addition  of  a  little  tincture  of  orris  or  cxtrnct  of 
violet  improves  it. 

CORN   SALVE. 

.Salicylic    acid    .2  drachms. 

Iklladonna  oiiitiiu-m  2  drachms. 

Resin  cerate  1  ounce. 

Simple  cerate  1  ounce. 


Insecticides. 

J.  G. — You  will  find  formulas  for  insecticides  on 
page  218  of  the  Bulletin  for  May,  1904. 

The  following  is  used  to  keep  flies  from  horses 
id  cattle : 

Liquid  carbolic  acid  [phenol] 1  ounce. 

Oil   of   pennyroyal 2  ounces. 

Spirits   of   camphor 2  ounces. 

Oil  of  tar 4  ounces. 

Glycerin     2  ounces. 

Lard  oil   4  ounces. 


Dental  Plate  Cleaner. 

J.  II.  K.  sends  a  circular  extolling  the  virtues  of 
a  preparation  used  and  made  in  Nova  Scotia  for 
cleaning  artificial  teeth  and  dental  plates,  removing 
tartar,  etc.,  and  wants  a  formula  for  a  similar 
preparation.  We  have  made  inquiry  among  den- 
tists   and    dental    '^inpply    houses,    but    nothing    is 


known  of  any  such  preparation  being  on  the  market 
in  this  section.  We  have  not  time  to  experiment 
on  k  formula,  but  suggest  that  our  friend  try  a 
mixture  of  tripoli,  powdered  soap,  and  cream  of 
tartar;  adding  a  little  oil  of  eucalyptus  and  thymol 
to  make  it  antiseptic,  using  water  to  make  it  into  a 
paste,  and  placing  in  molds  or  boxes  and  drying. 


Head  Vermin. 

A.  J.  R.  wants  information  about  a  preparation 
put  out  in  powder  form,  to  be  made  into  an  infusion 
by  the  customer,  used  for  exterminating  vermin  in 
the  hair.  We  are  not  familiar  with  the  preparation 
mentioned,  but  there  is  an  article  of  this  kind  sold 
in  Europe  under  the  name  of  "Capucinoram,"  the 
principal  ingredient  of  which  is  powdered  sabadilla 
seed.  When  we  have  calls  for  this  remedy  we  give 
half  an  ounce  of  powdered  sabadilla,  and  instruct 
the  customer  to  pour  one  pint  of  boiling  water  on 
the  powder,  let  stand  till  cold,  strain,  and  apply  to 
the  head,  rubbing  well  into  the  scalp  and  hair,  and 
being  careful  not  to  get  it  into  the  eyes.  After  about 
three  or  four  hours  wash  the  hair  with  soap  and 
water. 


Bedbug  Poison. 

D.  L.  W.  wants  formula  for  a  bug  killer  con- 
taining naphthaline,  gasoline,  and  coloring  matter. 
Try  the  following: 

BUG    EXTERMINATOR. 

Benzine 6  fluidounces. 

Turpentine    12  fluidounces. 

Coal   tar    1  ounce. 

Naphthaline,  powdered  2  ounces  av. 

Kerosene,  enough  to  make 4  pints. 

Mix,  and  shake  at  intervals  during  the  day,  allow  to  stand 
until  clear,  and  pour  off  from  the  undissolved  tar. 

The  coal  tar  imparts  a  reddish  color  to  the 
liquid.  A  small  amount  of  oil  of  sassafras  may 
be  added  if  desired. 


Cold  Cream. 

E.  W.  F.  wants  a  formula  for  a  cold  cream  that 
will  not  spoil  and  be  soft  and  white.  On  page  217 
of  the  May  Bulletin  for  this  year  you  will  find 
the  formula  proposed  by  Mr.  Alpers.  Use  liquid 
alboline  for  the  paraffin  oil,  follow  the  directions, 
and  the  results  will  be  satisfactory.  [See  "letter" 
in  this  issue  also  with  respect  to  cold  cream  made 
with  petrolatum. — The  Editors.] 
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Grease  Rouge. 
F.  B.  K.  wants  a  formula  for  a  rouge  in  ointment 
form. 

Eosin    16  grains. 

White  wax 40  grains. 

Spermaceti    40  grains. 

White  petrolatum  VA  ounces. 

Melt   the   wax   and    spermaceti,    add   the   petrohitum,    and 
incorporate  the  eosin,  stirring  until  cool. 

Cold  cream  can  be  tinted  as  deep  as  desired  with 
eosine  or  carmine. 


A  Case  of  Straining. 

B.  O.  D.  wants  to  know  how  to  remove  black 
particles  from  a  heavy  quince-seed  mucilage.  There 
is  only  one  way,  and  that  is  to  strain  it  through 
wet  muslin  of  close  enough  mesh  to  remove  the  par- 
ticles, using  force  to  get  the  product  through. 

QUERIES. 

Information  is  given  in  this  department  under  the  folloiv- 
ing  conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
anszvered  in  the  Bulletin  of  the  month  follozuing;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers;  and  (4) 
names  and  addresses  must  be  affixed  to  all  communications. 

Ants  at  the  Soda  Fountain. 

C.  S.  A. — A  year  or  so  ago  a  subscriber  wrote 
The  Soda  Dispenser  that  after  trying  almost  every- 
thing that  had  ever  been  suggested,  he  had  got  rid 
of  "the  nasty  little  red  ants,  that  don't  bite,  br.t 
smell  like  oil  of  pennyroyal  when  mashed,"  by  fre- 
quently washing  the  shelves  containing  his  syrup 
bottles  with  a  dilute  solution  of  carbolic  acid.  This 
should  be  done  two  or  three  times  a  week. 

Another  correspondent  states  that  "in  balsam  of 
Peru  he  had  found  an  unfailing  source  of  relief, 
used  either  pure  or  cut  with  alcohol.  Just  rub  a 
little  of  it  around  the  neck  of  your  syrup  jars,  and 
the  ants  will  let  them  alone."  This  finds  confirma- 
tion in  a  statement  of  the  Bottlers'  Gazette,  as  fol- 
lows :  "If  annoyed  excessively  by  swarms  of  ants 
which  infest  the  bottling  table,  syrup  pails  and 
everything  about  the  place,  it  is  recommended  that 
balsam  of  Peru  be  used.  Rub  a  thin  film  of  it 
around  the  bottom  of  the  table  legs  and  renew  the 
application  about  every  three  weeks.  One  drop  of 
the  balsam  spread  around  the  tops  of  your  syrup 


measures  will  keep  them  out.  Boil  one  ounce  of 
the  balsam  in  a  gallon  of  water  for  thirty  minutes, 
then  sponge  this  water,  while  hot,  over  wooden 
floors  and  walls,  and  it  will  keep  ants  away  for  a 
lono;  time." 


A  Question  of  Solubility. 

W.  A.  M.  submits  the  following  prescription  for 
criticism : 

Phenacetine     1  drachm. 

Caffeine  citrate    ^  drachm. 

Salol    A  drachm. 

Acetanilid     75  grains.  . 

Tartaric   acid    15  grains. 

Sodium  bicarbonate    1J4  drachms. 

Syrup  of  orange,  enough  to  make.  .  .8  ounces. 

W.  A.  M.  complains  that  he  is  unable  to  make  a 
clear  solution  of  this  mixture,  and  he  wants  to  know 
what  the  trouble  is.  The  difficulty  is  that  phenace- 
tine, salol,  and  acetanilid  are  all  insoluble  in  syrup 
or  other  acjueous  liquids,  and  a  strongly  alcoholic 
menstruum  is  therefore  necessary.  Possibly  the 
following  method  would  answer :  Dissolve  the 
sodium  bicarbonate  and  tartaric  acid  in  J^  ounce 
of  water  and  1  ounce  of  glycerin ;  add  the  remain- 
ing ingredients  and  enough  alcohol  to  make  8 
ounces;  shake,  and  dissolve  enough  saccharin  and 
oil  of  sweet  orange  in  the  mixture  to  answer  for 
flavoring  purposes.  Of  course  these  liberal  changes 
in  the  prescription  are  not  to  be  made  without  the 
full  and  free  consent  of  the  prescriber. 


Malarial  Tests. 

F.  F. — There  is  only  one  reliable  test  for  malaria, 
and  that  is  a  microscopical  examination  of  the  blood, 
resulting  in  the  discovery  of  the  plasmodia  if  they 
are  present.  The  only  possible  urinary  examination 
that  we  can  think  of  is  one  showing  the  presence  of 
hemoglobin.  This  is  in  evidence  in  chronic  cases 
of  malaria,  but  since  it  is  also  present  with  other 
conditions  and  diseases,  the  test  is  by  no  means  con- 
clusive.    Heller's  test  for  hemoglobin  is  as  follows: 

If  a  neutral  or  faintly-acid  urine  containing 
hemoglobin  be  heated  to  boiling,  there  is  obtainec 
a  mottled  precipitate  of  albumin  and  hematin.  li 
caustic  sodium  be  added  to  the  boiling-hot  test,  the' 
liquid  becomes  clear  and  turns  green  when  exam- 
ined in  thin  layers,  and  a  red  precipitate,  appearing 
green  by  reflected  light,  reforms,  which  consists  of 
earthy  phosphates  and  hematin. 
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Ice  Creams  of  Different  Flavors. 

S.  C.  T. — An  excellent  article  on  the  manufacture 
>f  ice  cream  by  the  druggist  was  contributed  to  the 
May  Bulletin  by  Mr.  B.  S.  Cooban.     Here  are 
some  formulas  for  creams  of  different  flavors : 

CHOCOLATE. 

Place  a  pint  of  milk,  seven  heaping  teaspoonfuls  of  sugar, 
id  four  squares  of  bakers'  chocolate  in  a  double  boiler,  and 

jk  until  the  chocolate  has  melted  and  the  mixture  is  smooth, 
lill,  turn  into  the  freezer  and  turn  the  dasher  until  the 
lixture  is  frozen  to  the  consistency  of  mash.  Take  out  the 
isher,  add  a  pint  of  whipped  cream  and  a  small  4iablespoon- 
of  vanilla.  Beat  vigorously,  repack,  and  stand  for  two 
)urs  to  mellow. 

COFFEE. 

One  tablespoonful  of  ground  coflfee,  one-quarter  cupful  of 
>ilk,  one-quarter  cupful  of  heavy  cream,  one  tablespoonful  of 
jar,  a  grain  of  salt.  Add  coffee  to  milk,  cook  over  hot 
Iter  five  minutes,  and  strain.  Add  remaining  ingredients, 
rain  through  cheese-cloth,  and  freeze. 

STRAWBERRY. 

Use  one  quart  of  crushed  strawberries  with  half  a  pint  of 
ilgar  rubbed  into  them.     A  quart  of  crushed  raspberries  is 
ed  for  the  same  quantity  of  raspberry  ice  cream. 

ICE   CREAM    SANDWICHES. 

These  have  become  very  popular,  and  are  made  by  spread- 
a  thin  portion  of  ice  cream  between  two  vanilla  sugar 
ifers,  using  ice  cream  sandwich  mold. 

BARBERRY   ICE  CREAM. 

One  quart  double  cream,  2  pounds  barberry  jam,  1  pound 
Ilgar,  juice  of  a  lemon,  a  few  drops  of  cochineal.  Mix  and 
iss  through  a  sieve. 


Artificial  Sea  Salt. 

L.  D.  S. — Here  are  two  formulas,  borrowed  from 
I      "The  Standard  Formulary:" 

t(l)     Sodium  chloride    80  ounces  av. 
K     Magnesium  chloride    11  ounces  av. 
H     Calcium  chloride 2  ounces  av. 
Potassium  bromide   130  grains. 
Potassium    iodide    88  grains. 
Magnesium  sulphate  6J/$  ounces  av. 
(2)     Sodium   chloride    80  ounces  av. 
Magnesium  sulphate   16  ounces  av. 
Calcium  chloride    354  ounces  av. 
Potassium  iodide  70  grains. 
B   Potassium    bromide    35  grains 
I                  
^     ^                    White  Soft  Soap. 

E.  L.  A. — Possibly  the  most  practicable  manner 
of  making  a  soft  soap  white  in  color  would  be  to 
take  the  sapo  mollis  of  the  Pharmacopoeia,  add  some 
free  oil  to  it,  and  then  emulsify  by  churning  or 
thoroughly  mixing.     Any  oil  would  do,  say  cotton- 


seed. Of  course  you  could  make  a  light-colored  soft 
soap  by  using  either  lard,  beef  fat,  or  mutton  tallow 
with  potassa,  but  it  would  be  translucent  and  would 
not  conform  to  the  condition  known  as  "white." 
Still,  if  you  care  to  try  this  method,  you  might  use 
the  pharmacopoeial  process  as  a  basis  and  experi- 
ment from  that,  using  either  one  of  the  three  white 
fats  mentioned  in  the  foregoing. 


Label  Varnish. 

A.  H.  J. — Why  not  varnish  over  the  paper  labels 
on  your  stock  bottles?    Here  is  a  formula: 

Sandarac  3  ounces  av. 

Mastic  y^  ounce  av. 

Venice  turpentine 150  grains. 

Alcohol    16  fluidounces. 

Macerate  with  repeated  stirring  until  solution  is  effected, 
and  then  filter. 

The  paper  labels  are  first  sized  with  diluted 
mucilage,  then  dried,  and  then  coated  with  this  var- 
nish. If  the  labels  have  been  written  with  water- 
soluble  inks  or  color,  they  are  first  coated  with  two 
coats  of  collodion,  and  then  varnished. 


Rubber  Composition. 

T.  E.  G. — Will  this  formula  answer  your  pur- 
pose? 

Cooper's  best  glue,  8J/a  pounds;  extra  syrup,  2  gallons; 
glycerin,  1  pint;  Venice  turpentine,  2  ounces.  Steep  the  glue 
in  rain  water  until  pliant  and  drain  it  well.  Then  melt  it  over 
a  moderate  fire,  but  do  not  "cook  it."  This  will  take  fifteen 
to  twenty-five  minutes.  Next  put  in  the  syrup,  then  boil  for 
three-quarters  of  an  hour,  stirring  it  occasionally  and  skim- 
ming impurities  rising  to  the  surface.  Add  the  glycerin  and 
turpentine  a  few  minutes  before  removing  from  the  fire,  and 
pour  slowly.  Slightly  reduce  or  increase  the  glue  as  the 
weather  becomes  colder  or  warmer. 


Foot  Poivders  and  Other  Things. 

R.  M.  P. — If  you  will  consult  pages  517  and  518 
of  the  Bulletin  for  last  December  you  will  find 
the  composition  there  given  of  17  samples  of  foot 
powders,  including  all  the  leading  brands.  See  also 
the  adjoining  department  of  "The  Druggist's  Spe- 
cialties" this  month. 

We  are  not  able  to  give  you  a  formula  for  the 
antiseptic  and  poultice  paste  that  you  mention,  but 
it  has  been  repeatedly  stated  that  products  of  this 
class  have  a  base  of  kaolin  and  glycerin,  to  which 
are   added    antiseptics    like   thymol,    menthol,    and 
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eucalyptus.     See  also  the  "Cataplasm  of  Kaolin"  of 
the  new  Pharmacopoeia. 

It  is  our  impression  that  the  commercial  name 
which  you  give  is  a  trade-marked  title.  You  can 
find  out  about  the  U.  S.  trade-mark  laws  by  con- 
sulting a  trade-mark  attorney  in  your  city,  or  the 
laws  themselves  could  probably  be  secured  by 
addressing  the  Commissioner  of  Patents  at  Wash- 
ington. 

Liquor  Carbonis  Detergens. 

A.  B.— "Solution  of  coal  tar"  of  the  British 
Pharmacopoeia  is  practically  identical  with  liquor 
carbonis  detergens,  coal-tar  saponine,  and  similar 
well-known  preparations  used  largely  by  derma- 
tologists.    The  formula  is  as  follows: 

Prepared  coal  tar,  4  ounces  (imperial),  or  200  grammes; 
quillaia  bark,  in  No.  20  powder,  2  ounces  (imp.),  or  100 
grammes;  alcohol  (90-per-cent),  a  sufficient  quantity.  Mois- 
ten the  powdered  quillaia  bark  with  one  fluidounce  (imp. 
meas.)  or  fifty  cubic  centimeters  of  the  alcohol,  and  complete 
the  percolation  process  with  the  remainder  of  the  alcohol  as 
for  tinctures,  one  pint  (imp.  meas.),  or  one  thousand  cubic 
centimeters,  being  produced.  To  the  resulting  p^ercolate  add 
the  prepared  coal  tar,  and  digest  the  mixture  at  120°  F. 
(48.9°  C.)  for  two  days,  occasionally  stirring.  Cool  and 
decant,  or  filter. 

Reg'jrding  Non-refill  able  Bottles. 

C.  W.  S. — Judging  from  the  fact  that  inventors 
from  time  immemorial  have  tried  to  devise  a  prac- 
ticable non-refillable  bottle,  we  should  assume  that 
there  is  a  considerable  demand  for  the  article.  We 
have,  however,  no  direct  means  of  knowing.  The 
last  ingenious  inventor  to  tackle  this  problem,  we 
believe,  was  the  man  who  had  a  copper  cent  blown 
in  the  bottle.  He  thought  he  knew  human  nature 
well  enough  to  know  that  the  average  possessor  of 
the  bottle  would  have  an  insane  desire  to  transfer 
that  cent  to  his  pocket. 


Tragacanth  Mucilage. 

E.  L.  K. — There  are  several  reasons  why 
tragacanth  mucilage  turns  dark  sometimes  when 
preserved  with  salicylic  acid.  In  the  first  place,  the 
acid  probably  exerts  some  action  upon  the  gum 
itself.  Then  it  is  a  well-known  fact  that  solutions 
of  the  salicylates  turn  dark  from  the  slight  traces  of 
iron  that  are  often  present  as  an  impurity.  If 
sodium  salicylate  is  alkaline  or  neutral  instead  of 
acid,  much  the  same  result  will  also  be  witnessed 
in  the  solutions. 


The  Collective  Index  of  the  A.  Ph.  A. 

S.  C.  R.— "The  General  Index  for  the  fifty 
volumes  of  Proceedings  of  the  American  Pharma- 
ceutical Association"  can  be  secured  of  the  general 
secretary,  Charles  Caspari,  Jr.,  University  of  Mary- 
land, Baltimore,  Md.  The  price  is  $5.  As  you 
doubtless  know,  this  index  has  nearly  70,000  refer- 
ences, arranged  in  alphabetical  order,  and  affords  a 
ready  and  instant  key  to  the  mass  of  information 
contained  in  the  annual  proceedings  of  the  A.  Ph. 
A.  The  book  is  an  invaluable  one  to  everybody 
who  has  even  as  few  as  five  or  six  annual  volumes 
of  the  proceedings. 


Frosting  Glass. 
J.  H.  M. — Here  are  two  processes: 

1.  Rub  over  with  a  little  bag  of  muslin  filled  with  fine 
sand,  powdered  glass,  or  grindstone  grit  and  water.  Some 
sand  may  be  placed  directly  on  the  glass. 

2.  Clean  the  windows  thoroughly  and  moisten  with  hydro- 
fluoric acid.     When  frosted  enough  wash  thoroughly. 


Short  Anszvers. 

P.  B.  F.  would  like  to  have  German  pharmacists 
give  him  formulas  for  the  following  German  reme- 
dies: "Kaiser  wasser,"  "schwartze  gallen,"  and 
"magen  tropfen."  Anglicized,  these  remedies  are 
Kaiser  water,  black  galls,  and  stomach  drops. 
"Black  galls"  in  this  country  is  simply  a  variety  of 
nutgall.  "Stomach  drops"  are  probably  made  from 
a  great  variety  of  formulas. 

E.  C.  H. — White  hellebore  is  always  used  dry, 
by  means  of  a  pump;  Paris  green,  as  all  farmers 
know,  is  mixed  with  water  and  sprinkled  on  the 
plants;  while  the  best  way  to  use  whale  oil  soap  is 
to  dissolve  it  in  water  and  sprinkle  it  similarly. 

C.  W.  W. — A  process  for  silvering  mirrors  was 
published  on  page  130  of  the  Bulletin  for  March, 
1904.  A  copy  will  be  furnished  for  10  cents  if  you 
do  not  happen  to  have  yours  available. 

Mrs.  K.  T.  S. — A  formula  for  a  carbolic  dip  was 
printed  in  this  department  of  the  Bulletin  last 
month. 

M.  F.  H. — Formulas  for  a  nail  bleach  and  a  nail 
polish  were  printed  on  page  526  of  the  Bulletin 
for  last  December. 

M.  M. — A  formula  for  a  white  shoe  cleaner  was 
printed  on  page  307  of  the  Bulletin  last  month. 
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EDITORIAL. 


I 


THE  "OFFICE"  PHARMACY. 


For  many  years  the  prophets  within  our  ranks 
ave  been  looking  forward  to  a  time  when  a  sharp 
division  would  result  in  the  practice  of  pharmacy, 
and  when  the  commercial  and  the  professional  ele- 
ments would  become  divorced  and  each  go  its 
separate  way  rejoicing.  Commercialism,  they  have 
said,  is  becoming  more  and  more  the  dominant  ele- 
ment; the  fundamental  professionalism  of  the  call- 
ing is  being  more  and  more  buried  from  sight;  and 
this  thraldom  in  which  professionalism  finds  itself 
will  compel  it  to  escape  and  issue  its  declaration  of 
independence. 

Is  this  the  explanation  of  a  rather  interesting  and 
perhaps  significant  phenomenon  that  Chicago  pre- 
sents? Within  that  city  one  "office"  pharmacy  after 
another  has  appeared  during  the  last  few  years 
until  now  there  are  five  or  six  of  them.     Located 


up  on  the  seventh  or  eighth  or  tenth  floor  of  some 
office  building,  away  from  the  transient  trade  of 
the  street,  dispensing  no  soda  water  to  thirsty 
pedestrians,  selling  no  confectionery  to  school-girls 
on  the  way  home,  dealing  in  no  side  lines  except 
possibly  cigars  in  one  or  two  instances,  scarcely 
even  selling  "a  nickel's  worth  of  Rochellp  salts"  over 
the  counter,  devoting  their  time  exclusively  to  pre- 
scription work  and  the  manufacturing  and  ana- 
lytical operations  which  such  work  requires,  and 
remaining  on  duty  but  eight  or  nine  hours  a  day — 
enjoying  such  advantages,  these  "office"  pharma- 
cists certainly  practice  their  profession  as  they  were 
taught  to  practice  it  in  college,  and  live  up  to  the 
fine  ideals  which  their  teachers  implanted  in  their 
breasts. 

Perhaps  the  best  known  office  pharmacist  in  Chi- 
cago is  Mr.  E.  von  Hermann,  whose  location  was 
until  recently  on  the  second  floor  of  the  Reliance 
Building  at  the  corner  of  State  and  Washington 
streets.  Mr.  von  Hermann's  unique  and  interest- 
ing pharmacy  was  made  the  subject  of  special 
description  and  illustration  in  the  Bulletin  a  year 
or  so  ago;*  and  it  will  perhaps  be  recalled  that  the 
Reliance  Building  was  shown  to  be  entirely  devoted 
to  the  offices  of  physicians  and  dentists  and  that 
255  of  them  were  gathered  under  its  roof.  Mr.  von 
Hermann's  patronage  came  almost  exclusively  from 
these  doctors:  he  had  three  clerks,  dispensed  125 
prescriptions  a  day,  and  paid  a  rental  of  $200  a 
month.  Recently,  as  has  already  been  told  in  the 
Bulletin,  a  large  pharmacy  is  being  established 
on  the  first  floor  of  the  Reliance  Building,  and  Mr. 
von  Hermann  has  been  made  manager  of  the  drug 
and  prescription  departments. 

Another  well  known  and  conspicuously  success- 
ful office  pharmacist  is  Mr.  Fred  W.  Schmidt, 
whose  location  is  in  the  Schiller  Building  at  the 
corner  of  Randolph  and  Clark  streets.  There  are 
but  25  physicians  in  this  building,  but  Mr.  Schmidt 
and  his  assistants  dispense  70  prescriptions  a  day 
and  get  on  an  average  of  75  cents  for  them.     His 
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rent  is  $60  a  month,  and  his  hours  are  from  nine 
to  six.  Miss  Jean  Gordon,  known  to  the  members 
of  the  American  Pharmaceutical  Association,  and 
a  graduate  of  the  Philadelphia  College  of  Phar- 
macy, has  a  successful  store  in  the  Marshall  Field 
Building;  while  the  latest  apothecary  to  open  an 
office  pharmacy  is  Mr.  Chas.  A.  Wright,  who  has 
recently  left  his  position  as  head  dispenser  in  the 
Dyche  store  at  State  and  Randolph  and  gone  into 
the  tenth  floor  of  the  newly-finished  Chicago  Sav- 
ings Bank  Building  at  the  juncture  of  State  and 
Madison  streets.  There  are  two  or  three  other 
pharmacies  of  "the  same  class,  but  our  present  space 
does  not  permit  us  to  consider  them  in  detail. 

Of  course  the  office  pharmacy  in  Chicago  is 
largely  the  result — almost  entirely  the  result — of 
peculiar  conditions.  The  Reliance  Building  is 
duplicated  by  a  number  of  other  structures  in  the 
heart  of  the  city  given  up  partly  if  not  completely 
to  the  offices  of  physicians,  and  every  such  build- 
ing presents  an  inviting  opportunity  for  a  first-class 
pharmacist.  Other  cities  have  not  as  yet  developed 
so  strong  a  tendency  on  the  part  of  physicians  to 
segregate,  and  yet  one  or  more  professional  or  pre- 
scription pharmacies,  located  off  the  street  in  office 
buildings,  are  to  be  found  in  several  leading  centers. 
There  is  one  in  Pittsburg,  one  in  Rockford,  111.,  two 
or  three  in  New  York;  and  here  in  Detroit  Mr. 
Leonard  A.  Seltzer,  whose  pharmacy  has  been 
described  in  the  Bulletin,*  has  a  successful  busi- 
ness in  the  Shurly  Building  on  West  Adams  Avenue. 

Will  the  future  see  more  of  these  office  pharma- 
cies, and  will  public  and  physician  go  to  them  for 
expert  service  as  they  go  to  any  other  medical 
specialist? 

PRESCRIPTIONS      BEARING      FAULTY      DIREC- 
TIONS. 

That  the  directions  written  on  many  prescrip- 
tions, and  afterwards  copied  by  the  pharmacist  on 
the  prescription  labels,  are  often  incomplete  and 
sometimes  even  dangerous  is  clearly  shown  in  a 
very  suggestive  article  by  C.  H.  Bowersox  con- 
tributed to  a  recent  number  of  the  Western  Drug- 
gist. Mr,  Bowersox  singles  out  for  particular  con- 
demnation the  oft-employed  phrase,  "Use  as 
directed."  He  speaks  of  one  physician  who  has  the 
vicious  habit  of  writing  this  on  nine-tenths  of  his 
prescriptions — a  species  of  thoughtlessness  and  care- 
lessness which  it  is  hard  to  condone.   Many  patients 

♦See  issue  for   September,  1901,  page  368. 


are  ignorant;  many  others  are  heedless;  still  others 
are  foreigners  with  perhaps  only  a  slight  knowl- 
edge of  English ;  and  it  is  a  frequent  occurrence  that 
they  either  do  not  understand  the  verbal  directions 
of  the  physician  or  else  forget  them  as  soon  as  they 
are  given. 

Mr.  Bowersox  mentions  one  instance  where  an 
ounce  of  Fowler's  solution  was  prescribed,  and 
where  it  was  ordered  that  the  medicament  was  to  be 
"used  as  directed."  Finding  from  long  experience 
that  it  is  always  wise  in  such  instances  to  discover 
from  the  patient  tactfully  whether  the  directions 
were  really  understood,  he  asked  the  usual  questions 
and  found  to  his  surprise  that  the  patient  thought 
he  had  been  ordered  to  take  a  teaspoonful  of  the 
medicine  every  hour!  In  another  case  a  poisonous 
mixture  was  prescribed  evidently  for  the  purpose 
of  a  douche.  It  was  likewise  to  be  "used  as 
directed,"  and  Mr,  Bowersox  found  upon  inquiry 
that  the  patient  thought  he  had  been  told  to  "Take 
a  tablespoonful  twice  a  day  with  a  pint  of  water!" 

Several  of  the  Camp-fire  tales  which  have  been 
appearing  in  the  Bulletin  from  month  to  month 
have  enforced  the  same  lesson,  namely,  that  the  phy- 
sician cannot  be  too  careful  in  writing  his  directions 
clearly,  explicitly,  and  in  simple  language.  Our 
readers  will  note  one  exceedingly  amusing  case  in 
this  issue  where  a  foreigner,  not  long  over  from  Rus- 
sia, made  heroic  efforts  to  take  internally  an  oint- 
ment of  tannic  acid,  powdered  opium,  carbolic  acid, 
and  other  ingredients  which  he  had  been  told  to 
"use  night  and  morning  as  directed."  He  after- 
wards told  the  doctor  his  experience : 

Veil,  it  vas  like  dis :  in  der  night  tak'  I  one  teaspoon  und 
yet  vun  in  der  mornin',  but  mine  Gode,  Dok-tur,  she  vas 
badt !  Like  fire — yust  dat  vay.  I  say  to  mine  fife  I  keep  mine 
truble  and  nefer  swallow  more  tam  stooflF. 

In  still  another  Camp-fire  tale  it  is  related  how 
a  woman,  not  very  intelligent,  had  been  directed  to 
use  a  mixture  of  tannin  and  zinc  sulphate  as  fol- 
lows: "Dissolve  a  teaspoonful  in  a  pint  of  water 
and  use  as  a  douche  twice  daily."  Here  we  have 
directions  much  more  satisfactory  than  the  unfor- 
tunate phrase  of  three  words  which  has  been  con- 
sidered in  the  foregoing.  They  at  least  have  the 
merit  of  describing  how  the  medicine  is  to  be  admin- 
istered instead  of  leaving  this  important  considera- 
tion to  the  memory  of  the  patient.  And  yet  it  trans- 
pired that  these  directions,  although  clear  enough 
to  intelligent  people,  were  misunderstood  by  the 
patient.    The  word  "douche"  evidently  didn't  belong 
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in  her  vocabulary.  She  dissolved  the  substances  as 
directed,  but  used  the  mixture  internally!  Remem- 
bering that  one  of  the  ingredients  was  zinc  sul- 
phate, it  is  unnecessary  to  describe  in  detail  what 
happened. 


E    TROUBLES    OF    OUR    ENGLISH    COUSINS. 


he  English  pharmacist  suffers  two  forms  of 
severe  competition  from  which  the  American  phar- 
macist is  exempt.  The  great  "company  pharma- 
cies" were  considered  in  a  Bulletin  editorial  three 
or  four  months  ago,  and  it  was  described  how 
British  "chemists"  were  attempting  to  cripple  this 
form  of  competition  by  means  of  parliamentary 
enactment — an  attempt  which  has  since  failed,  as  it 
had  a  number  of  times  in  previous  years.  As  many 
as  300  stores  are  conducted  by  one  of  these  "com- 
panies," and  by  means  of  cut-rating  and  other 
aggressive  business  methods  they  go  far  to  destroy 
the  happiness  of  the  British  chemist. 

The  second  severe  form  of  British  competition 
resides  in  the  cooperative  societies  which  have 
attained  so  remarkable  a  development  throughout 
the  United  Kingdom.  The  last  governmental  report 
indicates  that  nearly  one-fourth  of  all  the  house- 
holds in  Great  Britain  are  connected  with  these 
organizations.  England  has  1348;  Wales  has  108; 
Scotland  has  308 ;  and  there  are  322  in  Ireland.  The 
"Cooperative  Wholesale  Society"  of  Manchester 
does  an  annual  business  of  £19,333,142,  and  that  of 
Glasgow  £6,398,276.  Considering  that  it  takes 
nearly  five  of  our  American  dollars  to  equal  an  Eng- 
lish pound,  it  is  clear  that  these  societies  do  a  tre- 
mendous business,  and  that  they  must  cause  much 
loss  of  sleep  to  the  retail  dealers  of  all  classes.  It 
is  estimated  that  the  total  retail  business  done  by 
the  cooperative  societies  averages  about  £64,000,000 
per  annum — an  average  of  about  £30  (or  $150) 
^or  every  member. 

The  societies  make  and  deal  in  every  kind  of 
merchandise,  and  of  course  they  entrench  upon  the 
druggists'  prerogatives  as  they  do  upon  those  of 
other  dealers.  The  wholesale  associations  have 
manufacturing  departments  exclusively  devoted  to 
putting  up  pharmaceutical  specialties  and  druggists' 
goods.  In  a  recent  editorial  the  Chemist  and  Drug- 
gist estimated  that  since  the  total  sales  of  patent 
medicines  in  Great  Britain  annually  amount  to 
about  two  and  a  half  million  pounds,  and  since 
approximately  one-quarter  of  all  the  families  are 
connected  with  cooperative  societies,  the  latter  must 


distribute  yearly  £600,000  worth  of  "patents!"  It 
does  not  need  to  be  explained  that  this  takes  a  very 
large  slice  out  of  the  pharmacist's  business,  and  that 
it  constitutes  a  degree  of  competition  far  more  ex- 
tensive than  anything  suffered  in  America.  Between 
the  "company  pharmacy"  and  the  cooperative 
society  the  English  "chemist"  must  needs  be  a  very 
successful  pilot  if  he  would  avoid  being  wrecked 
upon  the  rock  of  Scylla  or  carried  down  in  the  whirl- 
pool of  Charybdis! 

THE  OBSERVER'S  COLUMN. 

The  Observer  hasn't  done  any  preaching  lately, 
and  perhaps  it's  about  time  he  indulged  himself  in 
another  sermon.  He  has  had  something  on  his 
mind  for  a  considerable  period,  but  he  has  hesitated 
to  express  himself  for  fear  that  he  should  lose  his 
patience  and  say  more  than  Prudence  and  Charity 
would  sanction.  But  every  time  he  sees  a  set  of 
"drug-store  loafers"  in  a  pharmacy  his  choler  rises 
and  he  feels  like  reading  the  druggist  a  lecture  then 
and  there. 

Why  do  pharmacists  tolerate  these  pests?  Why 
will  they  permit  a  lot  of  barnacles  to  gather  on  the 
ship  and  remain  there  perennially?  Why?  Why? 
There  is  no  question  that  loafers  are  about  the  worst 
thing  a  man  can  have  about  his  store.  They  drive 
away  more  trade  than  anything  else  in  the  whole 
category  of  evils. 

There  they  stand,  half  a  dozen  of  them — right  up 
in  the  front  of  the  room  near  the  door.  Two  of 
them  have  bought  cigars  and  are  filling  the  store 
with  dense  clouds  of  smoke.  A  woman  comes  in. 
She  has  to  wend  her  way  through  the  crowd  as  best 
she  can,  although  the  fog  of  cigar  smoke  is  so  dense 
that  she  can  scarcely  see  where  she  is  going.  The 
smoke  chokes  her.  She  coughs,  averts  her  head 
from  the  loafers,  and  walks  on  to  the  lower  end  of 
the  room.  Half  of  the  crowd  turn  to  observe  her 
as  she  goes  by,  and  watch  curiously  to  see  what  she 
purchases.  If  she  gazes  back  at  them  it  is  to  meet 
several  pairs  of  inconsiderate  eyes  staring  at  her, 
and  to  realize  that  as  many  pairs  of  ill-bred  ears  are 
alert  to  catch  everything  she  may  say.  Perhaps  she 
is  after  something  the  nature  of  which  she  does  not 
desire  to  publish  broadcast,  but  even  if  she  isn't  she 
doesn't  want  half  a  dozen  men  watching  her  and 
listening  to  her  wants.  Neither  does  she  care  to 
hear  a  lot  of  crude  jokes,  horse-play,  and  the  talk  of 
a  more  or  less  noisy  set  of  smoke-shrouded  loafers. 
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She  makes  her  purchases  hurriedly,  runs  through 
the  gamut  of  stifling  smoke  and  ogHng  eyes  again, 
and  goes  out  of  the  store.  Does  she  come  back 
when  she  needs  something  again?  Has  the  store 
impressed  her  so  markedly  with  its  air  of  quiet  and 
refinement  that  she  becomes  a  regular  patron?  Is 
she  treated  with  such  courtesy,  and  are  her  wants  so 
preserved  in  confidence,  that  she  is  irresistibly 
drawn  towards  the  store  ? 

Hardly! 

Not  only  does  she  withdraw  her  patronage,  but 
she  does  what  is  even  more  far  reaching.  She  causes 
others  to  zvithdraw  theirs!  The  Observer  is  utter- 
ing only  a  trite  commonplace,  but  a  profoundly  sig- 
nificant one, -when  he  remarks  that  the  best  possible 
advertisement  which  any  store  can  have  is  a  com- 
munity of  satisfied  and  pleased  customers.  Every 
one  of  them  is  a  walking  ad.  for  the  pharmacist. 
On  the  contrary,  every  dissatisfied  and  critical  per- 
son is  a  storm  center  of  disturbance  for  him.  This 
is  especially  true  of  women,  for  they  have  much  to 
say  to  each  other  about  shopping,  housekeeping  and 
its  wants,  and  other  questions  referring  to  the  pur- 
chase of  supplies  of  various  kinds. 

And  there  are  many  men  who  feel  much  the  same 
way  as  women  do  about  loafers — perhaps  most  of 
them  do.  Why,  then,  the  Observer  is  moved  to 
ask  again — why  will  so  many  pharmacists  tolerate 
the  nuisance?  The  Observer  hears  many  of  them 
answer  that  they  can't  help  it.  But  they  can  help 
it.  Whenever  a  nest  of  loafers  hang  around  a  drug 
store  it  is  because  the  proprietor  encourages  it,  not 
by  word  of  mouth  perhaps,  but  by  standing  behind 
the  counter  and  talking  and  laughing  with  the  pests, 
and  by  a  failure  to  show  by  his  actions  that  he  con- 
siders their  presence  undesirable. 

There  are  more  ways  than  one  to  give  reproof. 
It  isn't  necessary  often  to  give  a  hint  by  means  of  a 
kick — nor  is  it  wise  and  politic  to  do  so.  Men  are 
almost  invariably  guided  in  their  attitude  towards 
others  by  the  attitude  which  the  others  maintain, 
towards  them.  You  are  cordial  with  a  man  who  is 
cordial  to  you.  You  are  gossipy  (if  that  is  your 
nature)  to  one  with  whom  you  can  exchange  gos- 
sip. With  some  men  you  joke;  with  others  you  are 
serious;  with  others  again  you  indulge  perhaps  in 
criticism  of  your  fellow  men ;  while  with  still  others 
you  are  always  discreet  and  charitable.  Loafers 
know  when  they  are  encouraged.  They  don't  make 
a  club-house  of  a  drug  store  unless  they  understand 
they  are  free  to  do  so.     And  therefore  when  they 


do  commit  this  offense  it  is  not  their  fault — the  pro- 
prietor is  wholly  and  entirely  to  blame! 

Of  course  there  are  always  a  few  bores  in  every 
community,  and  bores  need  more  heroic  treatment 
than  any  other  mortal.  They  can  never  understand 
any  hint  that  does  not  proceed  from  the  polished 
toe  of  a  number  eight  shoe.  And  with  such  people 
this  is  what  the  pharmacist  should  use,  since  any- 
thing else  is  bound  to  be  ineffective. 


THE  MONTH. 


THE  LAST 
MACV  DECISION. 


The  last  decision  in  the  Macy 
book  litigation,  handed  down  a 
couple  of  months  ago,  has  elicited 
considerable  interest  in  the  drug  trade  on  account 
of  the  indirect  bearing  which  it  has  upon  the  erst- 
while tripartite  plan  of  the  N.  A.  R.  D.  It  will  be 
recalled  that  in  the  original  suit  Macy  &  Co.,  the 
New  York  department  store  people,  sought  to  have 
the  Publishers'  Association  declared  an  illegal  com- 
bination. In  the  later  case  Macy  &  Co.  were  the 
defendants  in  a  suit  brought  by  two  publishing 
houses  to  enforce  retail  prices  on  their  copyrighted 
books.  Judge  Ray,  of  the  United  States  Circuit 
Court  of  New  York,  decided  against  the  complain- 
ants for  two  reasons:  (1)  the  owner  of  a  copy- 
righted book  parts  with  all  right  and  title  in  it  after 
it  is  sold;  (2)  and  the  Publishers'  Association  con- 
stitutes a  "conspiracy  of  monopolists  which  is  for- 
bidden and  denounced  by  the  act  of  July  2,  1890." 
Now  the  first  of  these  declarations  finds  its  abso- 
lute antithesis  in  the  Park  and  other  decisions  ren- 
dered in  the  drug  trade;  while  the  second  position 
of  Judge  Ray  is  also  contrary  to  that  assumed  in 
the  Park  decision.  However,  the  drug  trade  is  now 
operating,  not  under  the  tripartite,  but  under  the 
contract  plan,  and  Judge  Ray's  decision  therefore 
loses  its  bearing  upon  drug  interests.  Furthermore, 
the  contract  plan  is  carried  out  independently  by 
each  manufacturer,  so  that  it  could  never  be  said 
that  here  was  a  "conspiracy  of  monopolists"  acting 
contrary  to  public  policy  and  in  violation  of  statu 

tory  laws. 

*     *     * 


AS  THEV  VIEW  IT 
IN  MINNESOTA. 


It  will  be  recalled  that  a  gradua 
tion  prerequisite  measure  failed  of 
enactment  in  the  last  session  of  the 
Minnesota  legislature.  It  would  now  seem  from  a 
discussion    on    the   prerequisite    movement    at    the 
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annual  meeting  of  the  Minnesota  association  as  if 
many  pharmacists  in  the  State  felt  that  the  estab- 
lishment of  a  college  requirement  would  lessen  the 
supply  of  drug  clerks  and  would  prove  inimical  to 
the  personal  interests  of  proprietors  in  other  ways. 
This  fear  is  founded  upon  a  misapprehension.  In 
the  first  place,  it  is  the  purpose  to  have  graduation 
laws  impose  the  college  requirement  only  upon  pro- 
prietors and  not  upon  clerks :  this  would  benefit  pro- 
prietors by  greatly  reducing  competition,  for  a  clerk 
would  not  be  able  to  open  a  pharmacy  until  he  had 
gone  further  with  his  education  and  taken  a  college 
course.  As  for  the  clerk  himself,  it  would  really 
not  be  a  hardship  to  him,  for  he  would  also  suffer 
less  uneducated  and  unfair  competition,  and  he 
would  furthermore  be  compelled  to  make  a  prepara- 
tion for  his  calling  which  would  greatly  increase  his 
chances  for  success.  These  conditions  would  gradu- 
ally improve  the  status  of  pharmacy  and  would  so 
appeal  to  the  better  class  of  young  men  that  there 
would  be  no  difficulty  in  getting  them  to  enter  the 
profession.  Thus  better  clerks  would  be  available, 
and  the  loss  would  be  experienced  only  of  the  poor 
and  ill-prepared  ones  whom  we  should  be  very  much 
better  without. 

^.  .:::„^ . «. ... 
'^PROMOTED.     ^'  Ry^"  in  the  American  Phar- 
maceutical    Association     and     in 
I    other  circles  throughout  the  country  will  be  pleased, 
to  know  that  he  was  last  month  honored  by  the 
Board  of  Directors  of  Parke,  Davis  &  Co.  with  elec- 
tion as  secretary  of  the 
corporation — a  position 
of  great  authority  and 
responsibility     in     the 
house.         Mr.       Ryan 
joined     the     executive 
staff   of   Parke,    Davis 
&  Co.  five  or  six  years 
ago  after  a  service  of 
fourteen   years   on   the 
faculty    of    the    Phila- 
delphia     College      of 
Pharmacy.      As     chief 
pharmacist       of       the 
house  he  has  made  a 
record   for   administra- 
tive ability  which  first  brought  him  membership  a 
year  or  so  ago  on  the  Board  of  Directors,  and  which 
has  now  won  for  him  the  important  office  of  secre- 


Mr.  Frank  O.  Ryan. 


tary.  Mr.  Ryan  is  a  man  cast  in  large  mold,  and 
the  honors  which  have  come  to  him  have  been 
inevitable. 

*  *     * 

It  is  a  source  of  gratification  for 
PEACE  DECLARED,  scveral  rcasous  that  the  differ- 
ences between  McKesson  &  Rob- 
bins  and  the  N.  A.  R.  D.  have  been  satisfactorily 
adjusted.  It  is  gratifying  because  peace  is  a  con- 
dition to  be  desired,  and  it  is  furthermore  gratify- 
ing because  it  registers  a  distinct  triumph  for  the 
legal  and  moral  potency  of  the  contract  plan.  In 
a  very  frank  and  commendable  letter  to  the  N.  A. 
R.  D.,  McKesson  &  Robbins  declare  that: 

It  was  keenly  disappointing  to  us  to  have  discovered  that 
we  had  for  some  time  been  defending  a  position  which,  had 
we  known  all  the  facts,  we  should  at  once  have  admitted  to 
be  untenable.  We  immediately  set  about  recovering,  at  any 
cost,  the  carload  of  Peruna  which  we  had  shipped  to  Love- 
land  &  Co.  Our  efforts  in  this  direction  met  with  a  very 
determined  opposition,  and  it  is  only  this  week  that  we  have 
at  last  succeeded  in  so  adjusting  divers  claims  and  lawsuits 
as  to  get  actual  possession  of  the  goods  in  question. 

It  seems  a  little  hard,  however,  that  McKesson  & 
Robbins  were  compelled  to  pay  Loveland  $3000 
bonus  in  order  to  get  the  carload  of  goods  and  to 
stop  all  litigation.  The  house  was  subjected  to  the 
further  necessity  of  handing  the  N.  A.  R.  D.  $500 
to  cover  the  expense  which  had  been  incurred  in 
sending  out  circulars,   making  investigations,   and 

the  like. 

*  *     ♦ 

By  the  time  this  issue  of  the  Bul- 
^"^SPECIAL.""  ^      LETIN  rcachcs  its  readers  all  the 

details  will  have  been  arranged 
for  the  great  "N.  A.  R.  D.  special  train"  which  will 
leave  Chicago  for  the  Boston  convention  at  5  p.m. 
on  Saturday,  September  16.  Sunday  will  be  spent 
at  Niagara  Falls,  and  Boston  will  be  reached  on 
Monday  morning  at  8  o'clock.  The  train  will  be 
equipped  with  every  comfort  and  convenience,  and 
its  character  and  size  will  doubtless  make  it  unique. 
Those  desiring  to  reserve  berths  or  to  ask  for 
information  should  address  the  Publicity  Depart- 
ment, N.  A.  R.  D.,  79  Dearborn  Street,  Chicago. 
It  is  estimated  now  that  the  cost  of  the  entire  round 
trip,  including  meals  and  berths,  need  not  exceed 
$45  from  Chicago.  Arrangements  have  been  made 
for  delegates  from  Kansas  City,  St.  Louis,  and  other 
southwestern  points  to  connect  with  the  special  at 
Detroit,  while  parties  of  five  or  more  may  board 
the  train  at  any  convenient  point  between  Chicago 
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and  Niagara  Falls.  All  tickets  should  be  routed 
over  the  Wabash,  West  Shore,  and  Hoosic  Tunnel 
roads.  The  present  expectations  look  forward  to 
the  largest  convention  in  the  history  of  the  associa- 
tion. Prof.  E.  H.  La  Pierre  is  chairman  of  the 
Committee  on  Hotel  Accommodations,  and  he  can 
be  addressed  in  care  of  the  Copley  Hotel  in  Boston. 


THE 


The  A.  Ph.  A.  will  be  holding  its 
BRITISH  MBBTiNQ.  S^^^^  annual  convention  in  Atlan- 
tic City  as  this  issue  of  the  Bul- 
letin is  being  read  by  its  subscribers,  and  thus  the 
two  national  associations  of  the  country  are  to  con- 
vene during  September.  It  is  interesting  to  note 
also  that  the  representative  national  body  of  our 
British  cousins  met  in  annual  session  a  few  weeks 
since.  The  British  Pharmaceutical  Conference  is  a 
body  very  similar  to  the  A.  Ph.  A.  We  note  that 
about  20  papers  were  presented  to  the  Conference, 
and  that  three  of  these  were  devoted  to  the  new 
U.  S.  P. — a  book  which  is  universally  respected  in 
Great  Britain,  and  which  is  considered  by  many 
English  pharmacists  to  be  the  leading  pharma- 
copoeia of  the  world.  One  of  the  contributions  on 
the  U.  S.  P.,  that  presented  by  Mr.  Thomas  Maben, 
discussed  the  subject  of  standardization,  and  this 
topic  in  its  general  and  historical  aspects,  without 
any  specific  reference  to  the  U.  S.  P.,  was  the  theme 
of  President  Naylor.  The  Conference  is  having 
even  more  difficulty  to  keep  up  its  membership  than 
the  A.  Ph.  A.  is  experiencing.  While  ten  years  ago 
it  had  1130  members,  and  over  2000  members 
twenty  years  ago,  it  can  boast  of  but  725  at  present. 
The  A.  Ph.  A.  has  certainly  experienced  no  such 
slump  as  this.  The  conditions  in  both  countries, 
however,  testify  to  the  fact  that  pharmacists  are  not 
sufficiently  alive  to  the  importance  of  high-minded 
and  dignified  national  associations  representing 
their  various  interests. 


The  esteem  in  which  Mr.  Chris- 

^"^'^m.l^EYER.  ^^^n  F-  G.  Meyer  was  held  has 
been  evidenced  in  many  ways  dur- 
ing the  last  month.  The  resolutions  of  regret  over 
his  death,  adopted  by  the  Council  of  the  American 
Pharmaceutical  Association,  are  printed  elsewhere 
in  this  issue  of  the  Bulletin.  Of  striking  sig- 
nificance was  the  heart-sore  meeting  of  the 
employees  of  the  Meyer  Bros  Drug  Co.,  called  to 
testify  to  the  beloved  character  of  their  chief,  and  to 
express  the  keen  loss  universally  felt  over  his  death. 


From  the  tribute  which  Dr.  H.  M.  Whelpley,  editor 
of  Meyer  Bros.  Druggist,  paid  on  this  occasion,  we 
quote  the  concluding  paragraph : 

It  is  not  possible  to  review  in  a  few  words  the  long  and 
active  life  of  this  man  with  a  receptive  brain  who  realized 
that  to  industry  all  things  are  possible  and  who  made  history 
in  his  daily  acts,  nor  can  we  fully  analyze  and  describe  those 
traits  of  character  which  caused  Christian  F.  G.  Meyer  to 
stand  out  as  a  model  man  among  men  even  though  they  are 
considered  by  the  million.  But  we  can  and  do  by  our  pres- 
ence here  and  our  heart  throbs,  as  well  as  by  the  resolutions 
just  read,  testify  to  our  personal  esteem  of  the  departed  one 
and  give  evidence  of  our  sincere  sympathy  for  Mrs.  Meyer 
and  the  families  of  bereaved  relatives  of  the  one  who,  while 
in  life,  could  have  truly  said  that  he  lived 

For  the  cause  that  lacks  assistance, 
For  the  wrong  that  needs  resistance. 
For  the  future  in  the  distance, 
And  the  good  that  I  can  do. 

*        *        * 

Considerable  interest  has  been 
'''^st\1?!ds^:o'"'^'^    manifested    in    the    formation,    a 

few  weeks  ago,  of  what  is  to  be 
known  as  "The  National  Cigar  Stands  Co."  The 
corporation  was  chartered  in  New  Jersey  with  a 
capital  stock  of  $500,000,  and  it  is  generally  recog- 
nized that  the  movement  is  an  offshoot  of  the 
United  Drug  Co.  The  latter  concern,  as  everybody 
knows,  manufactures  a  line  of  remedies  called  the 
"Rexall"  products,  which  are  sold  in  each  city  by 
the  accredited  agent  and  stockholder  of  the  corpora- 
tion. The  purpose  of  the  new  company  is  appar- 
ently to  furnish  cigars  and  tobacco  to  the  Rexall 
agents  throughout  the  country.  It  is  said  that  only 
a  jobbing  business  will  be  done,  and  that  it  is  not 
intended  to  undertake  manufacturing  operations. 
The  incorporators  of  the  concern  are  the  men  well 
known  in  the  affairs  of  the  United  Drug  Co. :  Louis 
K.  Liggett,  William  C.  Bolton,  and  Harry  O. 
Coughlan. 


THE  MICHIQAN 
MEETING. 


The      Michigan      Pharmaceutical 
Association  had  one  of  the  most 
successful    and    largely    attended 
meetings  in  its  history  at  Kalamazoo  last  month. 
A  good  deal  of  gratification  was  expressed  over  the 
new  pharmacy  law  which  has  just  been  enacted, J 
and  which,  among  other  things,  gives  the  Board  i 
of  Pharmacy  authority  to  revoke  the  pharmacist's  - 
certificate  of  any  druggist  convicted  in  court  of  the 
illegal  sale  of  liquor.     President  W.   A.   Hall,  of 
Detroit,     delivered     an     interesting     and    valuable 
address,  and  Prof.  J.  O.  Schlotterbeck,  the  new  dean 
of  the  School  of  Pharmacy  of  the  University  of 
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higan,  was  elected  president  to  serve  the  ensu- 
ing year.  An  unusual  number  of  valuable  papers 
iwere  read,  among  them  being  one  by  A.  S.  Parker 
on  "Essentials  to  Business  Success,"  printed  else- 
where in  the  present  issue  of  the  Bulletin  ;  one 
by  A.  H.  Webber  on  "Some  Drug  Store  Arith- 
metic;" one  by  A.  L.  Walker  on  "Credits  and  Col- 
lections;" and  a  fourth  by  L.  A.  Seltzer  on  "Syrup 
of  Licorice."  The  report  of  Secretary  Burke 
showed  that  there  are  now  264  names  on  the  mem- 
bership roll,  and  that  the  receipts  of  last  year  were 
considerably  ahead  of  the  disbursements. 


HONORING  The   most   important    feature   of 

DR.  PREscoTT's     the   Michigan   meeting,   however, 
was  the  memorial  service  held  in 


MEMORY. 


lonor  of  the  late  Dr.  A.  B.  Prescott,  dean  of  the 
School  of  Pharmacy  of  the  University  of  Michigan. 
Papers  eulogizing  the  various  aspects  of  the  doctor's 
life  and  character  were  read  by  Mr,  A.  S.  Parker, 
Dr.  A.  B.  Lyons,  Prof.  J.  O.  Schlotterbeck,  and  Mr. 
I  J.  W.  T.  Knox.  Extemporaneous  remarks  of  a 
feeling  and  appreciative  nature  were  afterwards 
made  by  Mr.  George  Gundrum,  Mr.  L.  A.  Good- 
rich, and  Prof.  L.  E.  Sayre  of  Kansas.  The  pur- 
pose was  developed  of  having  a  memorial  schplar- 
ship  established  in  the  school  of  pharmacy  of  the 
University  of  Michigan.  After  a  considerable  dis- 
cussion a  committee  was  appointed  to  secure  a  fund 
|0f  $1000  or  $1200  from  which  earnings  of  $50 
icould  be  obtained  for  this  object  annually.  The 
original  purpose  of  Mr,  Knox,  who  made  the 
motion  bringing  the  matter  up,  was  to  have  $50 
annually  appropriated  from  the  treasury  of  the 
association.  It  was  feared  by  many  members,  how- 
jever,  that  while  the  treasury  was  in  condition  to 
istand  this  appropriation  now,  there  might  come 
[years  when  it  would  be  impossible;  and  it  was 
! thought  best  in  the  interests  of  permanency  to  estab- 
'lish  a  specific  fund. 


I"  PRESCOTT 
MEMORIAL 
SCHOLARSHIPS 


In  this  connection  it  is  important 
to  note  that  there  is  a  movement 
on  foot  among  the  pharmaceutical 
alumni  of  the  University  of  Michigan  to  establish 
a  number  of  Prescott  scholarships  to  perpetuate  the 
memory  of  the  beloved  dean  who  created  the  phar- 
maceutical school  and  who  stood  at  its  head  for  so 
long  a  term  of  years.  It  is  proposed  to  raise  $5000. 
This  fund,  it  is  expected,  would  yield  $250  in  inter- 
est   annually,    and    thus    five    "Prescott    memorial 


scholarships"  of  $50  each  could  be  maintained  per- 
manently. In  order  to  make  the  contributions  fall 
as  lightly  as  possible  upon  the  alumni,  the  plan  will 
be  followed  of  asking  for  pledges  of  a  prescribed 
amount  for  each  year  during  the  next  five  years : 
thus,  for  instance,  many  graduates  will  doubtless 
be  quite  willing  to  promise  $10  a  year  for  five  years, 
and  at  this  rate  100  such  pledges  would  yield  the 
entire  amount  desired.  A  part  of  the  plan  is  to 
erect  a  tablet  to  the  doctor's  memory  in  some  appro- 
priate place  in  the  chemical  laboratory  at  the  Uni- 
versity. Dr.  Prescott  performed  great  and  lasting 
services  to  the  cause  of  American  pharmacy,  and  it 
is  certainly  to  be  hoped  that  these  two  movements 
for  the  perpetuation  of  his  memory  and  influence 
will  meet  with  hearty  and  general  recognition. 


aeoRQiA 

INITIATIVE. 


One  of  the  great  difficulties  of 
many  of  our  pharmacy  laws  is 
that  the  boards  of  pharmacy  are 
denied  funds  with  which  to  enforce  the  acts.  In 
Georgia  a  unique  movement  is  now  on  foot  among 
representative  druggists  to  establish  a  fund  by  sub- 
scription which  can  be  used  by  the  board  of  phar- 
macy in  preventing  evasions  and  violations  of  the 
State  law.  Possibly  here  is  a  suggestion  for  other 
State  associations ! 


ANTINARCOTIC 
CONDITIONS. 


While  it  is  extremely  gratifying 
that  new  antinarcotic  laws  have 
been  enacted  this  year  in  Con- 
necticut, Texas,  North  Carolina,  Missouri,  and 
Minnesota,  it  is  a  little  unfortunate  that  in  some 
instances  these  and  other  acts  do  not  prove  as  cor- 
rective as  some  of  us  thought  they  would.  The 
trouble  seems  to  be  not  so  much  with  the  measures 
themselves  as  with  the  lack  of  proper  determination 
in  enforcing  them.  From  Minnesota  comes  the 
rumor  that  the  law  is  evaded  by  many  unscrupulous 
physicians  who  write  prescriptions  for  cocaine  ad 
libitum.  The  new  Minnesota  law,  however,  makes 
any  physician  liable  to  lose  his  license  for  an  act  of 
this  kind,  and  the  law  therefore  provides  the  proper 
remedy  if  only  it  be  applied.  We  are  rather  inclined 
to  think  that  the  enforcement  of  antinarcotic  laws 
ought  to  be  placed  definitely  and  specifically  in  the 
hands  of  some  such  body  as  the  State  board  of  phar- 
macy or  the  State  board  of  health,  and  that  the 
plain  duty  should  be  imposed  of  ferreting  out  and 
prosecuting  violators.  From  Ohio  comes  the 
gratifying  report  that  the  attorney-general  of  the 
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State  has  decided  that  the  Board  of  Pharmacy  has 
power  to  revoke  the  pharmacist's  certificate  of  any 
druggist  convicted  in  the  courts  of  the  unlawful 
sale  of  narcotics.  As  soon  as  the  Ohio  Board  has 
imposed  this  penalty  a  few  times  there  will  be 
fewer  violations  of  the  antinarcotic  law! 


DRUGGISTS  IN 
TROUBLE. 


This  reference  to  the  punishment 
of  pharmacists  guilty  of  violating 
antinarcotic  laws  calls  to  mind 
the  report  of  last  month  that  a  crusade  has  begun 
against  the  druggists  of  Colorado  Springs  for-  the 
illegal  sale  of  liquor.  The  police  department  seems 
to  be  back  of  the  campaign,  and  thirteen  druggists 
have  been  arrested.  A  number  of  them  have  been 
fined  $200  and  costs,  but  appeals  from  most  of  the 
decisions  have  been  registered  by  the  defendants. 
Furthermore,  four  of  the  druggists  have  begun 
damage  suits  aggregating  $1200  against  the  chief 
of  police  and  officers  of  the  force  as  a  result  of  the 
raids.  Altogether  the  situation  is  a  most  sensa- 
tional and  complicated  one.  In  this  connection  it 
might  be  appropriate  to  call  attention  also  to  the 
prosecution  of  several  druggists  in  Philadelphia  and 
in  Washington,  D.  C,  for  the  use  of  soda  syrups  in 
which  undesirable  coloring  matters  and  preserva- 
tives have  been  employed.  In  Washington  a  large 
number  of  samples  have  been  collected  and  many  of 
them  found  to  contain  salicylic  acid,  the  use  of 
which  is  prohibited  by  a  law  enacted  by  Congress 
in    1898.      In    Philadelphia   nineteen    arrests   have 

been  made. 

*  *     * 

That  a  druggist  has  no  right  to  enter  into  a  con- 
tract with  a  physician  to  give  the  latter  a  commis- 
sion on  prescriptions,  and  that  such  a  contract  must 
be  held  as  null  and  void  and  contrary  to  public 
policy,  are  facts  made  clear  in  a  decision  issued  by  a 
judge  of  a  municipal  court  recently  in  Racine,  Wis- 
consin. A  physician  refused  to  pay  his  bill  to  a 
druggist,  and  brought  a  counter-suit  for  money  due 
him  from  such  a  contract. 

*  *     * 

The  Bulletin  has  received  from  the  State 
Excise  Commissioner  of  New  York  a  124-page  book 
giving  a  record  of  a  lawsuit  ending  in  a  decision  by 
the  court  that  "Duffy's  Pure  Malt  Whiskey"  is  a 
liquor  and  can  only  be  sold  as  such  by  dealers.  It 
seems  to  us  that  the  legal  lights  of  New  York  State 
have  to  go  to  a  good  deal  of  trouble  to  know  whiskey 
when  they  see  it! 


Judge  Ray  of  the  United  States  Circuit  Court  in 
New  York  has  recently  decided  that  the  name 
"Angostura  Bitters"  cannot  be  considered  as  a 
trade-mark  and  cannot  be  monopolized  by  the  orig- 
inal m^akers  of  the  product.  Other  makers  may  use 
the  name  with  impunity  so  long  as  there  is  no 
"unfair  competition"  or  fraudulent  misrepresenta- 
tion in  duplicating  the  label  and  general  appearance 

of  the  package. 

*  *     * 

A  scheme  is  afoot  in  Chicago  for  the  establish- 
ment of  a  banking  corporation  which  shall  have  a 
branch  in  many  of  the  Chicago  drug  stores.  The 
druggist  will  be  required  to  invest  only  $200  in 
the  corporation,  and  he  will  be  able  to  Conduct  a 
full-fledged  banking  business,  with  the  exception  of 
cashing    checks    and    completing    negotiations    on 

loans. 

*  *     * 

A  new  association  of  drug  clerks  has  been  organ- 
ized in  Greater  New  York,  and  a  hot  discussion  has 
ensued  as  to  whether  or  not  it  shall  be  amalgamated 
with  either  the  United  Hebrew  Trades  Association 
or  the  Central  Federation  Union  of  Labor.  The 
majority  of  sentiment  seems  to  be  in  opposition  to 
union  affiliations. 

'  :)c         *         * 

The  Wisconsin  State  Board  of  Medical  Examin- 
ers, in  starting  a  campaign  against  counter-pre- 
scribing, declares  that  one  druggist  has  gone  so  far 
as  to  undertake  a  "difficult,  complicated  surgical 
operation."     Shall  we  wink  the  other  eye? 

*  *     * 

Twelve  drug  stores  in  the  Mexican  city  of  Mon- 
terey, most  of  which  are  owned  by  physicians,  have 
been  consolidated,  and  hereafter  there  will  be  but 
one  or  at  most  two  establishments.  The  Mexicans  i 
have  certainly  profited  by  American  example. 

*  *     * 

Governor  Deneen  of  Illinois  is  anxious  to  appoint 
a  political  supporter  to  the  $2000  secretaryship  of 
the  Board  of  Pharmacy,  and  the  members  of  the 
board  are  desirous  that  he  should  do  no  such  thing. 
The  final  result  remains  to  be  seen. 


I 


The  gratifying  news  comes  from  Buffalo,  th 
erstwhile  center  of  cut-rate  disturbances,  that  peace 
and  harmony  now  reign  supreme  and  that  a  schedule 
has  been  established  upon  thirty  of  the  best  selling 
proprietaries. 


THE  NEW  PHARMACOPCEIA. 


iDetailed  Commentary  on  the  Eighth  Revision,  which  Became  Official  September  1 — Each  Article  is 
Taken  Up  in  Alphabetical  Order  and  the  Specifications  Compared  with  Those  of  the 
Previous  Edition — The  Changes  Made  in  the  Work  thus  Rendered  Clear. 

By  DR.  JOHN  M.  FRANCIS, 

Chief  Chemist  for  Parke,  Davis  &  Co. 
{Continued  from  August  Bui,letin.) 


ntimonii  Sulphidum. — Omitted. 

ntimonii  Sulphidum  Purificatum. — Omitted. 

ntitnonium  Sulphuratum. — Omitted. 

ntipyrina. — Addition.      Introduced    because    of    its   large 

lumption.  The  expiration  of  the  patent  will  undoubtedly 
lead  to  competition  in  manufacture  and  price,  and  this  may 
result  in  some  inferior  goods  being  marketed-  The  tests 
supplied  by  the  Pharmacopoeia  will  afford  the  pharmacist 
ample  protection  if  he  will  apply  them. 

Apomorphince    Hydrochloridum. — The     specifications     and 

ts  are  so  complete  that  it  hardly  seems  necessary  to  do 
more  than  remark  that  the  two  important  characteristics  are 
complete  and  ready  solubility  (1  in  about  10  parts  of  water) 
and  light  (grayish-white)  color.  Carefully  inspect  any  goods 
as  soon  as  received  and  immediately  reject  that  which  has  a 
dark  greenish  tint  or  which  gives  an  emerald-green  color  to 
100  parts  of  water.  As  this  substance  is  prone  to  decompo- 
sition, it  should  not  be  overstocked. 

Aqua. — It  would  seem  that  pharmacists  will  have  to  agree 
to  disagree  as  to  the  preferable  clarifying  agent  for  the  medi- 
cated waters  containing  volatile  oils.  The  previous  revision 
rather  advocated  the  use  of  calcium  carbonate  precipitated, 
but  the  eighth  revision  uses  purified  talc,  though  it  is  prac- 
tically allowable  to  use  any  means  or  agent,  provided  the 
resulting  waters  are  clear  and  otherwise  of  good  quality  and 
virtually  saturated  solutions. 

Aqua  Ammonia:  Fortior. — This  substance  is  very  fre- 
quently contaminated  with  pyridine,  which  may  prove  very 
objectionable  when  the  ammonia  water  is  dispensed  with 
other  substances  or  used  in  manufacturing  operations.  The 
pharmacopoeial  test  for  empyreumatic  substances  (by  slight 
acidification  with  dilute  HjSO«)  will  not  detect  pyridine,  as  it 
forms  odorless  salts  with  the  acids.  If  dilute  sulphuric  acid  be 
carefully  added  to  the  ammonia  water  to  a  point  just  short 

neutrality,  pyridine  if  present  will  be  readily  detected  by 
is  characteristic  odor. 

It  may  be  well  for  pharmacists  to  note  the  legal  possibilities 
involved  in  the  specifications.  "It  [aqua  ammoniac]  must  not 
be  dispensed  for  medicinal  purposes  if  it  contains  less  than 
10  per  cent,  by  weight,  of  the  gas."  Ammonia  water  loses  its 
pas  readily;  is  your  stock  10,  8,  6,  or  2  per  cent? 

Aqua  Aurantii  Florutn  Fortior. — There  is  no  means  of 
determining  the  strength  of  this  water  except  "by  the  nose." 
Naturally,  quality  will  vary  with  the  price,  and  the  pharmacist 
must  rely  upon  his  sense  of  smell  and  on  the  probity  of  the 
Mipplier. 

Aqua  Chlori. — Now  known  as  "Liquor  Chlori  Compositus." 

mcvvhat  complex  method  of  preparation  of  the  U.S. P., 


1890,  involving  the  generation  of  chlorine  by  interaction  of 
manganese  dioxide  and  hydrochloric  acid,  passing  the  gas 
through  a  wash-bottle  and  then  absorbing  it  in  water  con- 
tained in  a  third  flask,  is  now  replaced  by  the  simple  pro- 
cedure of  bringing  together  potassium  chlorate  and  hydro- 
chloric acid,  properly  diluted,  in  a  flask,  and  after  the  reaction 
has  taken  place  by  heating,  sufficient  water  is  added  direct, 
absorption  of  the  chlorine  gas  being  hastened  by  agitation. 
The  revised  process  is  less  troublesome,  but  the  chlorine 
water  produced  is  contaminated  with  subsidiary  products. 

Aqua  Hamamelidis. — Addition.  The  directions  for  its 
preparation  are  practically  useless,  as  the  manufacture  of  this 
product  is  in  the  hands  of  large  distillers.  As  no  one  has 
been  able  to  discover  an  active  principle  or  substance  to  which 
distilled  extract  witch-hazel  owes  its  properties,  we  have  no 
means  of  assay  or  valuation  except  by  judging  the  strength 
and  quality  of  the  odor.  The  finished  product  should  contain 
15  per  cent,  by  volume,  of  alcohol  (commercial).  There  is 
much  very  inferior  distilled  extract  of  witch-hazel  sold,  some 
of  it  having  so  little  of  the  characteristic  odor  as  to  be  hardly 
recogfnizable  as  such.  There  is  always  the  temptation  to  save 
on  alcohol,  and  even  purified  wood  alcohol  and  formic  alde- 
hyde are  sometimes  used  in  place  of  alcohol  as  preservatives. 
It  also  appears  that  sometimes  a  minute  quantity  of  some  of 
the  volatile  oils  is  added  to  give  the  product  a  distinctive 
odor.  Besides  testing  for  the  above  mentioned  substances, 
one  cannot  go  amiss  by  simply  pouring  it  on  the  hands  or  face 
as  the  barber  does;  this  is  the  practical  test. 

Aqua  Hydrogenii  Dioxidi. — Process  of  manufacture  is  now 
omitted,  which  well  may  be,  as  the  preparation  of  this  sub- 
stance by  those  lacking  experience  is  usually  very  disappoint- 
ing. The  commercial  manufacture  of  hydrogen  peroxide  has 
been  developed  until  a  highly  satisfactory  product,  which 
keeps  well,  is  now  obtainable  for  less  cost  than  the  druggist 
can  make  it.  Not  the  least  commendable  quality  of  most  of 
the  commercial  preparations  is  that  they  contain  minute  quan- 
tities of  harmless  preservatives  which  render  them  quite 
stable. 

Arseni  Trioxidum. — The  name  used  to  designate  Acidum 
Arsenosum  of  the  U.S. P.,  1890.  Should  assay  99.8  per  cent 
arsenic  trioxide.  The  assay  can  be  rendered  more  accurate 
by  weighing  out  1  gramme  (instead  of  1/10  gramme)  of  the 
substance,  dissolving  together  with  10  grammes  of  sodium 
bicarbonate  in  80  Cc.  of  distilled  water,  then  diluting  this 
accurately  to  100  Cc.  by  the  addition  of  water.  Measure  off 
10  Cc.  of  this  solution,  equivalent  to  1/10  gramme  of  original 
substance,  and  proceed  with  titration  as  directed. 

Asafcctida. — Not  less  than  50  per  cent  should  dissolve  in 


3G1 


362 


BULLETIN  OF  PHARMACY 


alcohol,  and  on  incineration  not  more  than  10  per  cent  of  ash 
should  be  produced.  We  almost  feel  like  saying  that  we  are 
not  acquainted  with  this  kind  of  asafoetida.  The  customs' 
regulations  prohibit  the  entry  into  the  United  States  of  this 
drug  assaying  less  than  50  per  cent  of  alcohol-soluble  resin ; 
and  while  some  lots  will  average  50  per  cent  and  over,  a 
considerable  portion  of  it  will  assay  much  lower.  The  trouble 
lies  in  the  fact  that  the  contents  of  the  boxes  or  cases  are  not 
homogeneous  or  uniform,  and  it  is  therefore  almost  impossible 
to  obtain  average  samples  for  assay.  The  writer  has  repeat- 
edly sampled  and  assayed  shipments  of  from  10  to  50  cases, 
using  every  possible  precaution  to  pick  out  fragmenjfs  which 
would  on  mixing  yield  an  average  sample;  the  assay  has  been 
subsequently  checked  against  the  yield  of  purified  alcohol- 
soluble  resin,  but  the  results  have  seldom  been  in  accord. 
We  suggest  the  substitution  in  the  Pharmacopceia  of  Purified 
Asafoetida  or  Asafoetida  Resin,  made  by  extracting  the  com- 
mercial drug  with  purified  wood  alcohol  or  alcohol,  recovering 
the  solvent  and  evaporating  the  resin  to  extract  consistence. 
This  purified  resin  would  be  of  full  strength  and  of  uniform 
quality,  and  moreover  would  permit  of  smaller  dosage,  which 
is  a  great  advantage  in  pills,  tablets,  etc. 

Balsamum  Peruvianum;  Balsamum  Tolutanum. — Sufficient 
attention  has  not  heretofore  been  paid  to  the  quality  of  these 
balsams,  and  much  of  them  will  not  meet  the  specifications  of 
the  Pharmacopoeia.  These  specifications,  however,  enable  the 
pharmacist  to  protect  himself  if  he  will  take  the  trouble  to 
do  so-  In  the  purchase  of  balsam  of  tolu  especial  care  should 
be  exercised  to  obtain  a  light  colored  article,  as  it  is  prac- 
tically impossible  to  produce  a  nice  water-white  syrup  of  tolu 
if  the  balsam  is  not  light  colored.  For  the  dark  compounds, 
of  course,  light  balsam  is  not  essential. 

BelladontKB  Folia. — Should  assay  not  less  than  0.35  per 
cent  of  mydriatic  alkaloids  by  process  appended. 

BelladonncE  Radix. — Not  less  than  0.5  per  cent  of  mydriatic 
alkaloids.  From  time  to  time  there  is  a  scarcity  of  these  drugs 
of  prime  quality,  and  such  conditions  seem  to  have  prevailed 
during  the  past  twelve  months.  While  theoretically  an  in- 
creased quantity  of  poor  drug  will  make  a  good  fluid  extract, 
if  the  latter  be  standardized  by  assay,  there  are,  however, 
practical  objections  to  using  an  excessive  quantity  of  drug,  as 
the  fluid  will  be  highly  charged  with  extractive  matter  and 
will  not  keep  well.  Taking  from  our  records  in  regular 
sequence  data  representing  a  portion  of  the  drug  purchased 
during  1904  and  1905,  we  find  for  belladonna  leaves,  of  33  lots, 
amounting  to  38,648  pounds,  that  the  assay  average  was  0.31 
per  cent  of  mydriatic  alkaloids.  Of  these  33  consignments 
only  8  were  up  to  or  above  the  U.S. P.  standard  (0.35  per  cent 
alkaloids),  the  highest  assay  being  0.40  per  cent.  Of  the 
remaining  25  consignments,  all  below  standard,  the  poorest 
assayed  0.23  per  cent.  Likewise  for  20  consignments  of  bella- 
donna root,  amounting  to  11,330  pounds,  10  of  them  assayed 
up  to  or  above  U.  S.  P.  standard  (0.5  per  cent  mydriatic  alka- 
loids), the  highest  being  0.66  per  cent;  of  the  10  below  stand- 
ard, the  poorest  assayed  0.37  per  cent.  The  average  for  the 
-  20  lots  was  0.48  per  cent. 

The  above  figures,  accumulated  during  about  18  months 
and  representing  material  purchased  from  widely  varying 
sources,  certainly  show  the  necessity  of  exercising  care  in 
purchasing  the  drug.  Perhaps  for  the  druggist  using  only 
small  quantities  it  would  be  wise  to  buy  ground  drug  on  a 


guaranteed  assay — and  then  prove  by  assay  that  the  guarantee 
is  good!  In  the  matter  of  sophistication  probably  the  most 
likely  adulterant  is  scopola  leaves  and  root.  Scopola  leaves 
are  so  similar  to  belladonna  leaves,  especially  when  dried  and 
broken,  that  the  average  pharmacist  will  not  detect  the  dif- 
ference. In  case  the  drug  contains  fruits,  as  is  frequently  the 
case,  these  will  best  serve  to  distinguish  the  two,  as  the  fruit 
of  scopola  is  quite  different  from  that  of  belladonna.  We  feel 
certain  that  more  or  less  scopola  leaf  is  being  consumed  for 
belladonna,  and  in  fact  have  in  mind  a  consignment  of  fifteen 
bales  which  consisted  of  about  15  to  20  per  cent  of  scopola 
In  this  connection  we  recall  that  the  official  belladonna  con- 
sists of  the  dried  leaves;  but  the  commercial  drug  frequently 
consists  almost  entirely  of  the  whole  plant,  tops  or  branches, 
with  stems  unremoved,  these  latter  constituting  a  large  part 
of  the  total  weight.  As  regards  the  root,  it  is  a  matter  of  gen- 
eral knowledge  that  enormous  quantities  of  scopola  root  have 
been  used  to  replace  belladonna  in  the  manufacture  of  plas- 
ters, and  such  procedure  appears  to  be  generally  indorsed,  or 
at  least  condoned,  as  the  resulting  plasters  seem  to  be  satis- 
factory. For  the  pharmacist's  official  belladonna  preparations, 
of  course,  only  the  genuine  belladonna  root  is  permissible. 
Scopola  root  diflFers  physically  from  belladonna  most  mark- 
edly by  its  darker  color  and  by  its  numerous  pits  or  scars. 
The  most  flagrant  case  of  substitution  which  the  writer  has 
met  was  the  sale  of  several  bales  of  poke  root  ( Phytolacca) 
for  belladonna- 

Benzaldehydum. — Addition.  Not  less  than  85  per  cent  of 
benzaldehyde  by  assay.  Substitute  for  oil  of  bitter  almonds, 
and  may  be  obtained  from  the  latter  or  produced  synthetically. 
Probably  the  use  of  this  substance  will  be  an  advantage  when 
the  uncertain  quality  and  the  instability  of  the  natural  oil  is 
taken  into  consideration,  but  care  must  be  exercised  to  obtain 
a  properly  refined  article.  Test  particularly  for  "chlorinated 
products." 

Bensinum  PuriHcatum. — Addition.  As  the  value  of  light 
gasoline  is  becoming  more  appreciated,  a  method  of  purifica- 
tion is  thought  to  be  desirable. 

Benzoinum. — Almost  wholly  soluble  in  5  parts  of  warm 
alcohol,  and  on  incineration  should  not  leave  more  than  2  per 
cent  of  ash.  The  U.S. P.,  1890,  contained  the  above  stipulation 
as  to  solubility  in  alcohol,  but  it  would  appear  from  our  expe- 
rience to  have  been  more  honored  in  the  breach  than  in  the 
observance.  Of  22  consignments,  composed  of  60  odd  cases, 
only  2  assayed  above  90  per  cent  alcohol-soluble  matter,  T 
assayed  between  80  and  90  per  cent,  and  iO  between  70  and 
80  per  cent;  the  average  was  80.4  per  cent,  the  highest  being 
92  per  cent  and  the  lowest  38  per  cent.  In  the  major  portion 
of  these  the  ash  w:as  in  excess  of  2  per  cent.  Perhaps  our 
experience  has  been  unique,  but  we  do  not  think  so. 

Bensosulphinidum. — Addition.     This  is  saccharin.     Compe- 
tition has  led  to  very  cheap  prices  for  saccharin   (sold  unde 
various  names),  and  as  a  consequence  it  is  not  all  of  on 
quality.     There  is  no  excuse  for  the  pharmacist  purchasiil 
an  inferior  grade  if  he  will  use  the  tests  supplied. 

Berheris. — Addition.  This  drug  and  its  fluid  extract  ar 
recognized  because  of  their  general  use.  The  drug  vari« 
tremendously  in  quality,  and  from  time  to  time  tons  of  it  C 
very  inferior  quality,  almost  devoid  of  the  peculiar,  bittel 
yellow  substance,  are  offered.  The  writer  has  not  been  abli 
to  determine  whether  such  drug  is  obtained  from  an  allie 
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plant  or  whether  its  inferiority  is  due  to  collection  at  the 
wrong  season.  Good  drug  can  always  be  distinguished  by  its 
deep  yellow  color. 

Bismuth  Subgallas. — Addition.  Should  yield  not  less  than 
52  per  cent  nor  more  than  57  per  cent  of  pure  bismuth  oxide. 
There  is  no  gainsaying  the  popularity  of  this  substance,  and 
we  think  many  physicians  would  indorse  the  assertion  that 
it  is  the  most  valuable  of  the  bismuth  derivatives.  As  origfin- 
ally  marketed,  it  was  of  quite  uniform  composition,  and,  as 
the  Pharmacopoeia  now  demands,  of  a  "bright  yellow"  color. 
Competitive  reduction  in  price  has  led  to  the  sale  of  inferior 
products  of  a  dull  or  brownish  color  and  containing  impuri- 
ties, the  most  objectionable  of  which  is  probably  free  gallic 
acid.  A  sample  of  a  fine  bright  yellow  color  will  seldom  be 
found  open  to  criticism. 

Bismuth  Subnitras. — Should  yield  not  less  than  80  per  cent 
bismuth  oxide.  The  commercial  product  runs  fairly  even  in 
so  far  as  purity  is  concerned,  though  some  samples  are  quite 
dark  colored.  We  have  seldom  discovered  any  notable  quan- 
tity of  arsenic  in  this  and  other  bismuth  salts-  The  one  fea- 
ture of  interest  is  the  difference  in  specific  gravity  or  density 
of  samples  from  different  manufacturers;  we  think  the  average 
pharmacist  will  be  surprised  if  he  will  weigh  equal  measures 
of  different  brands.  The  light,  bulky  subnitrate  comes  a  little 
higher  in  price,  but  is  probably  worth  the  difference  for  dis- 
pensing purposes. 

Bromoformum. — Addition.  Must  contain  99  per  cent  pure 
bromoform.  While  this  substance  is  possessed  of  anesthetic 
properties,  we  presume  the  major  portion  of  it,  sold  by  the 
pharmacist,  is  used  in  the  treatment  of  whooping-cough.  It 
is  notable  for  the  ease  with  which  it  decomposes,  especially 
on  exposure  to  light  and  by  age.  The  products  of  decompo- 
sition are  very  irritating  to  the  inflamed  bronchial  organs,  so 
that  carelessness  in  this  connection  will  result  in  producing 
just  the  opposite  of  the  effect  desired.  It  is  hardly  necessary 
to  warn  our  friends  to  purchase  only  limited  quantities  and  to 
assure  themselves  of  its  freshness  and  purity.  The  tests  most 
essential  are  those  with  silver  nitrate  T.  S.,  and  with  potas- 
sium iodide  T.  S.  and  starch. 

Caffcina  Citrata  Effervcscens. — The  proportions  are 
changed,  sugar  is  omitted,  and  granulation  is  accomplished 
by  heat  instead  of  by  alcohol.  The  new  formula  is  a  decided 
improvement. 

Calcium  Salts. — In  most  instances  definite  limits  of  purity 
are  assigned  and  the  tests  and  specifications  are  amplified  and 
made  more  definite. 

Calx  Chlorinata. — As  a  result  of  canvassing  the  market  the 
minimum  content  of  available  chlorine  has  been  reduced  from 
35  to  30  per  cent.  The  process  of  assay  is  a  decided  improve- 
ment on  the  one  of  the  U.  S.  P.  1890,  which  gave  uniformly 
low  results.  It  would  seem  that  the  insoluble  lime  residue 
interferes  in  some  way  with  the  titration,  and  the  process  will 
be  improved  by  allowing  the  1000  Cc.  of  aqueous  solution  to 
stand  for  a  few  minutes,  then  decanting  and  titrating  as 
directed  100  Cc.  of  the  clear  supernatant  solution.  Of  23  con- 
signments, amounting  to  over  30,000  pounds,  all  assayed  above 
the  U.S. P.  minimum  requirement;  the  highest  was  38.5  per 
cent,  the  lowest  30.4  per  cent,  and  the  average  34.4  per  cent 
of  available  chlorine.  It  should  be  remembered  that  the 
above  parcels  were  purchased  fresh,  directly  from  the  manu- 
facturers ;  chlorinated  lime  deteriorates  ranidlv.  and  care  must 


be  exercised  in  purchasing  small  quantities  and  in  observing 
that  requfsitions  are  not  filled  from  old  stock. 

Calx  Sulphurata.—^ot  less  than  60  per  cent  of  calcium  sul- 
phide. The  assay  of  the  U.S. P.,  1890,  always  gave  low  results 
because  the  hydrogen  sulphide  was  not  all  liberated  to  react 
on  the  copper.  The  new  assay  gives  satisfactory  results.  Of 
24  consignments  only  3  were  below  standard;  the  highest 
assayed  85  per  cent,  the  lowest  38  per  cent,  and  the  average 
of  the  24  lots  was  70.5  per  cent  of  calcium  sulphide. 

Camphora. — The  specifications  for  this  substance  are  prob- 
ably as  full  and  as  accurate  as  the  present  state  of  our  knowl- 
edge will  permit,  and  a  test  for  chlorinated  products  is 
included  to  guard  against  sophistication  with  artificial  cam- 
phor; yet  the  writer  has  examined  two  samples  known  to  be 
artificial  which  conformed  absolutely  to  every  specification  of 
the  Pharmacopceia  even  to  an  ultimate  analysis.  It  is  curious 
to  note  that  on  standing  tightly  closed  for  six  months  both 
samples  developed  a  foreign  odor,  which  quickly  disappeared 
on  exposure.  We  have  not  yet  reached  the  era  of  successful 
camphor  manufacture,  but  it  is  only  a  matter  of  time,  and  this 
subject  of  proper  identification  tests  should  receive  attention. 

Cannabis  Indica. — The  description  is  full,  but  we  are  still 
without  any  official  tests  for  determining  the  quality  of  this 
drug  or  its  preparations.  Large  quantities  of  very  inferior 
drug  are  imported  from  time  to  time,  and  this  of  course 
means  that  large  quantities  of  inferior  extracts  are  made  from 
it.  Unfortunately  the  only  reliable  demonstration  of  its  quality 
which  appears  to  be  available  is  to  "try  it  on  the  dog"  or  some 
other  animal. 

Cataplasma  Kaolini. — Addition.  Introduced  as  a  substi- 
tute for  certain  proprietary  compounds.  While  this  addition 
to  the  Pharmacopoeia  has  been  severely  criticized  in  certain 
quarters,  there  is  no  gainsaying  that  the  kaolin  poultice  is  very 
popular,  and  justly  so,  as  it  is  permanent,  convenient,  and, 
more  important  still,  effective.  The  Committee  could  well 
afford  to  introduce  an  article  which  has  been  so  generally 
adopted  by  the  medical  profession.  The  pharmacist  can  of 
course  exercise  his  judgment  in  the  selection  of  his  clay,  as 
there  is  a  marked  difference  in  the  color,  density,  and  absorb- 
ent power  of  samples  from  different  sources.  The  use  of  a 
poor  clay,  and  glycerin  containing  too  much  water,  will  surely 
discredit  one's  "own  make"  of  poultice.  Also  the  antiseptic 
and  essential  oils  may  be  varied  as  the  pharmacist's  judgment 
or  experience  may  suggest.  The  poultice  must  spread  easily 
when  hot,  and  after  use  the  clay  should  not  be  set  like  a 
plaster-cast :  herein  lies  the  need  of  proper  selection  of  the 
clay. 

Catechu. — Now  replaced  by  Gambir.  The  catechu  which 
seems  to  have  been  generally  used  for  pharmaceutical  pur- 
poses for  some  years  past  is  certainly  a  very  crude  product, 
probably  such  as  is  employed  in  tanning  operations.  It  has 
been  a  source  of  wonder  that  we  should  adopt  such  a  sub- 
stance when  the  pale  catechu  of  the  British  Pharmacopoeia  is 
readily  procurable. 

Cera  Alba;  Cera  F/at/a.— Beeswax,  both  white  and  yellow, 
is  an  uncertain  quantity  as  it  appears  in  commerce.  During 
the  past  three  years  we  have  rejected  about  20  per  cent  of  the 
samples  submitted  because  they  were  grossly  sophisticated. 
Ceresin  seems  to  be  the  favorite  adulterant,  and  some  speci- 
mens have  even  contained  water-soluble  coloring  matter.  The 
tests  given  are  sufficient  to  protect  the  buyer. 
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Cerates. — The  cerates  as  a  class  have  been  modified  as  the 
result  of  investigation  and  criticism,  but  the  changes  are 
almost  wholly  such  as  are  calculated  to  modify  their  consist- 
ence. This  is  a  point  upon  vi^hich  pharmacists  will  disagree, 
and  doubtless  many  of  them  will  continue  to  modify  the  cerate 
base  as  they  deem  best.  The  principle  which  underlies  the 
manufacture  of  cerates  will  be  best  understood  if  it  be  remem- 
bered that  their  use  does  not  involve  inunction,  as  with  oint- 
ments, or  the  absorption  of  the  fatty  or  oily  bases;  they  are 
protective  merely,  and  serve  for  the  topical  application  of 
medicaments. 

Ceratutn. — 200  grammes  of  the  lard  is  now  replaced  by  an 
equal  weight  of  white  petrolatum,  which  will  result  in  a  softer 
mass. 

Ceratutn  Camphorce. — The  white  wax  is  increased  from  300 
to  350  grammes,  lard  (benzoinated)  is  decreased  from  600  to 
400  grammes,  and  150  grammes  of  white  petrolatum  is  added. 

Ceratum  Cantharidis. — The  most  important  change  is  the 
substitution  of  liquid  petrolatum  for  the  oil  of  turpentine ;  lard 
is  reduced  from  220  to  170  grammes. 

Ceratutn  Cetacei. — Omitted. 

Ceratum  Plumbi  Subacetatis. — The  camphor  cerate  in  this 
is  replaced  by  wool-fat  20  grammes,  paraffin  20  grammes,  white 
petrolatum  38  grammes,  and  camphor  2  grammes. 

Ceratum  Resince  Compositum. — Addition.  Rosin  225 
grammes,  yellow  wax  225  grammes,  prepared  suet  300 
grammes,  turpentine  115  grammes,  and  linseed  oil  135 
grammes.  This  is  practically  a  revival  of  an  old  formula,  but 
nevertheless  good  because  it  has  gained  the  approbation  of 
many  practitioners,  and  there  has  heretofore  been  nothing  in 
the  cerates  to  fill  its  place. 

Cerii  Oxalas. — The  indefinite  character  of  this  substance  is 
now  conceded  by  the  statement  that  it  "consists  chiefly  of  a 
mixture  of  the  oxalates  of  cerium,  didymium,  and  lanthanum, 
and  other  rare  earths  of  this  group."  The  query  naturally 
arises  as  to  why  the  Pharmacopoeia  should  recognize  such  an 
impure  product.  The  practical  reason  is  that  the  substance, 
such  as  it  is,  has  become  firmly  entrenched  in  medical  practice, 
while  pure  cerium  oxalate  would  be  prohibitive  in  price.  Per- 
haps the  uncertain  therapeutic  results  which  seem  to  charac- 
terize it  are  due  to  this  variability  of  constitution.. 

Cetaceum. — The  spermaceti  on  the  American  market  seems 
to  be  fairly  uniform  and  of  good  quality.  During  the  past 
three  years  we  have  had  to  reject  only  about  3  per  cent.  In 
the  final  test,  for  stearic  acid,  we  find  it  better  to  add  the 
shavings  of  spermaceti  to  a  few  cubic  centimeters  of  aqua 
ammonia,  heat  until  the  former  is  melted,  shake  well,  cool  and 
filter ;  the  filtrate  is  then  acidified  as  indicated. 

Charta  Potassii  Nitratis. — Omitted. 

C  Moral  formamidum. — Addition.     Chloralamide. 

Chloroformum. — From  its  use  as  an  anesthetic  alone  we 
think  the  place  of  first  importance  should  be  conceded  to  chlo- 
roform among  all  the  materia  medica.  It  naturally  follows 
from  the  issues  at  stake  that  too  much  care  cannot  be  exer- 
cised in  procuring  this  .<?ubstance  of  proper  quality,  and  more 
important  still  that  its  peculiarities  should  be  recognized  and 
that  adequate  precaution  should  be  taken  to  insure  that  it  shall 
reach  the  surgeon's  hands  in  good  condition.  The  specifica- 
tions of  the  Pharmacopoeia  are  more  complete  than  those  of 
any  other  pharmaceutical  authority;  they  are  in  fact  almost 
too  stringent;  and  yet  a  sample  which  conforms  to  all  these 


tests  may  become  unfit  for  anesthetic  purposes  within  a 
month  by  bad  usage.  At  the  risk  of  becoming  tiresome  we 
reiterate  the  precautions: 

Buy  chloroform  for  anesthesia  only  in  one-quarter  pound 
bottles,  or  if  purchased  in  larger  bulk  immediately  transfer 
to  small  bottles,  which  should  be  perfectly  dry;  do  not  leave 
much  air-space  and  cork  tightly. 

Keep  bottles  tightly  corked. 

Do  not  expose  to  a  bright  light. 

Keep  in  as  cool  a  situation  as  you  can  conveniently. 

Never  fill  a  surgeon's  requisition  from  a  partially  empty 
package  if  it  can  be  avoided. 

Remember  that  the  purest  chloroform  on  earth  will  not 
keep  indefinitely. 

If  the  above  precautions  are  observed,  the  druggist  will 
gain  the  confidence  of  his  medical  friends ;  if  they  are  neg- 
lected he  will  be  taking  unjustifiable  risks. 

It  is  a  well  known  fact  that  most,  if  not  practically  all,  the 
chloroform  made  in  the  United  States  is  manufactured  from 
acetone  or  by  the  so-called  acetone  process.  This  product  is 
in  every  way  as  pure  and  efficient  as  chloroform  made  by  any 
other  process;  in  fact,  any  discussion  of  the  matter  simply 
reverts  to  the  fact  that  chloroform  is  chloroform,  of  invariable 
composition  and  properties  regardless  of  its  source,  provided 
of  course  that  it  be  pure.  Some  investigations  recently  pub- 
lished in  England  tend  to  show  that  chloroform  made  by  the 
old  alcohol-chlorinated-lime  method  contains  traces  of  ethyl 
chloride,  but  these  statements  are  of  no  practical  value  for  the 
simple  reason  that  the  ethyl  chloride  is  present  in  too  minute 
a  quantity  to  produce  any  physiological  effect.  The  writer  is 
indeed  of  the  opinion  that  chloroform  for  anesthesia  would 
be  improved  by  the  addition  of  ethyl  chloride,  but  if  this  were 
done  an  appreciable  quantity  of  the  latter  would  have  to  be 
included  in  the  mixture. 

Before  concluding,  let  it  be  remembered  that  commercial 
chloroform  varies  in  purity,  for  it  is  not  all  purified  alike. 
The  expiration  of  the  acetone-process  patent  in  the  near 
future,  and  the  unique  commercial  conditions  existing,  have 
already  thoroughly  disorganized  the  chloroform  trade.  So 
long  as  the  article  is  sold  on  the  present  basis,  very  inferior 
goods  will  undoubtedly  appear  on  the  market  from  time  to 
time,  so  that  the  pharmacist  who  has  regard  for  his  reputa- 
tion should  be  especially  careful  in  his  purchases  until  condi- 
tions become  more  settled. 

Cinchona. — The  alkaloidal  standard  for  this  drug  is  prac- 
tically unchanged,  but  instead  of  attempting  to  estimate  qui- 
nine as  heretofore,  the  assay  now  demands  4  per  cent  anh}'- 
drous  ether-soluble  alkaloids  (quinine,  quinidine  and  cinchon- 
idine).  The  accurate  estimation  of  quinine- in  cinchona  prep- 
arations seems  to  be  an  impossible  task;  we  may  expect  each 
Pharmacopoeia  in  succession  to  appear  with  a  different  assay, 
which  will  be  discarded  by  the  succeeding  revision.  From 
time  to  time  some  pharmaceutical  chemist  presents  the  result 
of  long  weeks  of  labor  on  this  subject,  and  it  is  promptly 
condemned  by  his  colleagues. 

We  hardly  see  how  the  matter  is  improved  by  estimating 
three  alkaloids  out  of  four,  particularly  as  the  combined  cin- 
chqnidine  and  quinidine  amounts  to  nearly  as  much  as  the 
quinine  (probably  1.5  per  cent  out  of  a  -total  of  4  per  cent). 
If  the  attainment  of  such  uncertain  results  requires  such  a 
troublesome  and  complicated  assay,  why  not  exclude  cinchona 
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rubra  by  physical  or  botanical  examination  and  accept  any 
bark  which  assays  5  per  cent  or  more  of  total  alkaloids?  We 
believe  we  do  not  exaggerate  in  saying  that  the  enormous 
amount  of  data  accumulated  on  this  subject  warrants  the 
assertion  that  practically  any  commercial  cinchona  bark,  except 
the  cinchona  rubra,  which  assays  over  5  per  cent  of  alkaloids, 
will  contain  at  least  2^  per  cent  of  quinine.  The  details  of 
this  assay  are  not  such  as  to  give  reliable  or  concordant 
results  in  the  hands  of  the  pharmacist,  and  the  writer  sin- 
cerely believes  that  in  this  case  we  have  been  led  by  our 
enthusiasm  to  attempt  the  impracticable. 

Cinchonidince  Sulphus;  Cinchonince  Sulphus — Occasion- 
ally a  consignment  of  one  of  these  salts  is  badly  contaminated 
by  admixture  with  the  other.  The  writer  has  lately  had  occa- 
sion to  reject  a  shipment  of  cinchonidine  which  was  composed 
mainly  of  cinchonine.  One  of  the  most  trying  tasks  which 
sometimes  confronts  the  druggist  is  to  distinguish  between 
cinchonine,  cinchonidine,  and  quinine,  or  salts  of  these  alka- 
loids, usually  the  sulphates.  Perhaps  the  following  tests  may 
be  of  assistance  under  such  circunrstances : 


Optical  p.otation:  Cinchonine  and  its  salts  are  dextrogy- 
rate; quinine  and  its  salts  are  laevogyrate;  cinchonidine  and 
its  safts  are  laevogyrate. 

Melting  Point:  Cinchonine  about  165°  C,  and  cinchonine 
sulphate  about  198"  C. ;  quinine  (rendered  anhydrous  by  dry- 
ing at  125°  C),  about  175°  C. ;  quinine  sulphate  (dried  by 
exposure  over  H2SO4),  about  205°  C. ;  cinchonidine,  about 
202°  C;  cinchonidine  sulphate,  about  205°  C. 

Solubility  in  Ether:  Cinchonine,  very  insoluble  (stated  to 
require  from  560  to  719  parts)  ;  quinine,  readily  soluble  (anhy- 
drous requires  4J/3  parts,  crystalline  from  22  to  30  parts)  ; 
cinchonidine,  sparingly  soluble  (about  190  parts). 

Fluorescence:  Dissolve  in  water  strongly  acidulated  with 
H,S04.  Cinchonine,  not  more  than  faint  fluorescence ;  quinine, 
pronounced  fluorescence ;  cinchonidine,  not  more  than  faint 
fluorescence. 

Thalleioquin  Test:  (See  U.  S.  P.  under  quinine).  Cin- 
chonine, no  reaction;  quinine,  marked  reaction;  cinchonidine, 
no  reaction. 

{To  be  continued.) 


AROUND  THE  CAMP=FIRE. 

This  Month's  Tales  are  All  Comic  but  One — The  Amusing  Mistake  of  a  Love-sick  Youth — The  Russian 
Who  Ate  an  Ointment  and  Found  it  Warm — Unique  Method  of  Using  a  Douche. 


THE  WRONG  BOTTLE. 

The  following  contribution  comes  to  us  from  a 
writer  who  uses  the  nom  de  plume  of  "Glycyrrhiza 
Glabra."  It  depicts  a  rather  dramatic  experience 
that  befell  him  during  his  earlier  apprenticeship 
behind  the  counter : 

Some  years  ago  I  was  employed  as  a  second  clerk 
in  a  down-town  store  in  one  of  our  larger  cities. 
Although  our  system  of  checking  prescriptions  was 
not  as  complete  as  in  other  stores  where  I  have  since 
been  employed,  the  utmost  vigilance  was  usually 
exercised,  and  to  my  knowledge  no  serious  mishap 
ever  occurred  save  that  which  I  am  about  to  relate. 

One  morning,  just  after  I  had  opened  shop  and 
begun  my  morning  work,  a  woman  appeared  with  a 
prescription  bottle  to  be  refilled,  stating  that  the 
remedy  was  a  blackberry  cordial  for  the  baby  and 
that  she  would  call  for  the  bottle  in  the  evening. 
When  the  head  clerk  came  on  duty  an  hour  later  I 
turned  the  bottle  over  to  him  with  the  necessary 
explanation  as  to  who  wanted  it  and  when  it  would 
be  called  for.  It  happened  to  be  a  Saturday,  and 
there  was  an  unusually  large  rush  of  business  in 
the  evening  when  the  woman  came  in  and  asked 
for  the  prescription.  The  head  clerk,  recognizing 
her  as  my  customer  of  the  morning,  reached  back 


for  the  bottle,  and,  raising  it  to  my  view,  asked  me 
if  it  were  the  right  one,  and  handed  it  over  to  her 
after  I  had  replied  in  the  affirmative.  The  incident 
was  apparently  closed  and  I  thought  no  more  of  it. 

A  few  minutes  later  the  customer  returned,  walked 
up  to  me  apparently  under  great  excitement,  and 
exclaimed:  "This  medicine  isn't  right — it  burns 
like  fire!"  With  great  trepidation,  but  trying  to 
appear  calm,  I  took  the  bottle  and  cautiously  tasted 
of  the  contents.  The  stuff  certainly  did  burn  like 
fire.  It  was  a  croton  oil  and  iodine  liniment! 
Things  just  whirled  around  me  as  I  thought  of  the 
fate  of  the  baby  for  whom  the  medicine  had  been 
intended,  and  I  wondered  if  the  mother's  instinct 
had  intervened  to  save  her  darling's  life.  The  bot- 
tle, the  soiled  label,  and  everything  but  the  actual 
wording  of  the  directions  on  the  label  was  an  exact 
counterpart  of  the  bottle  she  had  brought  in  during 
the  morning.  I  tried  to  assure  her  that  no  harm 
had  been  done,  but  she  took  what  I  said  about  the 
harmless  nature  of  the  substance  with  a  good  deal 
of  salt,  particularly  since  one  unimportant  mistake 
had  been  made  two  or  three  weeks  before  in  hand- 
ing her  a  wrong  bottle. 

Nevertheless  she  went  home  with  the  proper  prcr 
scription,  which  I  gave  her,  and  I  hoped  everything 
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was  all  right.  But  the  next  morning,  bright  and 
early,  she  appeared  again,  and  complained  of  a 
sleepless  night  spent  shivering  by  the  fire  despite  the 
fact  that  it  was  a  warm  night.  I  endeavored  to 
explain  that  her  condition  was  caused  by  her 
unstrung  nervous  state,  but  I  had  little  success  in 
calming  her  fears.  After  threatening  trouble  she 
went  out  of  the  store,  and  I  had  bright  visions  of 
disgrace,  lass  of  position,  and  possibly  of  a  liability 
suit  in  the  bargain. 

During  the  rest  of  the  day  the  head  clerk  and  I 
felt  very  great  concern.  That  evening,  when  a 
fire  alarm  was  signaled  in  a  near-by  engine  house, 
and  when  the  engines  and  ladder  wagons  went 
thundering  by,  we  felt  very  little  interest  in  the  inci- 
dent, but  we  were  very  much  surprised  to  find  half 
an  hour  later  that  the  fire  was  in  the  house  of  our 
troublesome  patron.  What  a  coincidence  it  was! 
She  must  have  decided  that  the  neighborhood  was 
too  dangerous  in  a  number  of  ways,  for,  though  the 
fire  was  put  out  without  much  damage,  she  moved 
a  week  or  so  later  and  we  never  heard  of  her  again. 

Truth  is  indeed  stranger  than  fiction,  .:nd  noth- 
ing but  the  most  unrelenting  and  eternal  vigilance 
will  prevail  against  what  sometimes  seem  like  wilful 
combinations  of  fate. 

IT  SPOILED  HIS  LOVE  AFFAIR. 

H.  B.  Molyneaux,  of  Omaha,  Nebraska,  relates 
an  exceedingly  amusing  experience  of  his  callow 
youth : 

It  was  not  one  of  those  fatal  blunders.  No  one 
was  hurt  except  the  blunderer.  Some  would  excuse 
me  because  I  was  young  and  it  was  my  first  love 
affair,  but  I  never  quite  got  over  kicking  myself. 

I  was  clerking  for  my  brother-in-law  in  a  small 
country  town.  He  carried  dry  goods  and  groceries 
on  one  side,  with  drugs  on  the  other.  My  sole 
pride  was  my  ability  as  a  drug  clerk.  Late  one 
afternoon  my  boss  went  out  to  the  bank  and  I  was 
left  in  full  charge,  when  who  should  come  in  but 
my  lady  love.  As  I  stepped  up  to  wait  on  her  my 
nerves  were  a  little  shaky  lest  she  should  ask  for 
something  I  was  not  acquainted  with,  and  this, 
together  with  that  quickening  of  the  heart  action 
which  usually  attends  one's  first  love  affair,  made 
me  feel  very  uneasy.  To  my  relief  she  asked  for  2 
ounces  of  spirit  of  camphor,  which  I  quickly  poured 
out  and  delivered  to  her  with  a  profound  bow  and 
the  usual  "thank  you"  as  she  paid  for  it. 

Exit  lady  love. 


My  boss  soon  returned,  and,  quickly  following 
him,  my  lady  love  again  entered.  Well,  I  nearly 
sank  to  the  floor  when  with  a  sweet  smile  she  said, 
"I  guess  you  must  have  made  a  mistake,  as  this 
does  not  smell  like  camphor."  My  boss  stepped  up 
and  smelled  of  the  bottle,  and  with  one  of  those 
teasing  smiles  said,  "You  must  have  been  badly 
excited  over  something  to  give  ammonia  water  for 
spirit  of  camphor!" 

Well,  I  proceeded  to 'change  it,  and  it  is  little 
wonder  that  I  put  up  spirit  of  camphor  and  labeled 
it  spirit  of  chloroform,  as  my  mind  was  revolving 
the  thought  as  to  how  big  a  "dubb"  she  thought 
me! 

Of  course  she  returned  again  to  make  sure  of 
her  purchase.  No,  I  did  not  wait  on  her  this  time. 
"I  saw  her  first"  and  "took  to  the  tall  and  uncut!" 
Worst  of  all,  our  love  affair  was  at  an  end.  I 
could  never  face  her  again. 

'"'and  never  swallow  more  tam  stooff." 

A  Chicagoan  who  shrouds  his  identity  in  hope- 
less night  sends  in  the  following  laughable  anec- 
dote : 

One  evening  a  Russian  patron  brought  in  a  pre- 
scription for  the  well  known  ointment  consisting 
of  tannic  acid,  carbolic  acid,  powdered  opium, 
extract  of  belladonna,  etc.,  with  vaselin,  which  was 
dispensed  in  a  glass  jar  and  labeled  "Use  night  and 
morning  as  directed." 

The  second  day  afterwards  the  patient  stopped  in 
the  office  of  the  doctor,  and  the  following  conversa- 
tion ensued: 

"Well,  Joe,  how  are  you  getting  along?" 
"Dok-tur,  I  no  like  'im."  , 

"How  is  that,  Joe?"  | 

"Veil,  it  vas  like  dis :  in  der  night  tak'  I  one  tea- 
spoon und  get  vun  in  der  mornin',  but  mine  Gode. 
Dok-tur,  she  vas  badt !  Like  fire — yust  dat  vay.  I 
say  to  mine  fife  I  keep  mine  truble  and  nefer  swal- 
low more  tam  stooff." 

And  he  compressed  his  lips  and  his  head  shook., 
The  doctor  plainly  understood  that  Joe  had  mirf 
construed  the  directions  in  a  serious  yet  ridiculous, 
way,  and,  repressing  his  mirth,  said  diplomatically: 
"Well,  Joe,  you  bring  that  back  and  I  will  give 
you  something  you  won't  have  to  take  inside,  and 
will  fix  you  up  all  right." 

"Dats  just  right,  Dok-tur,"  and  Joe  went  home 
rejoicing. 
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l«HE  DIDN  T  KNOW   WHAT  A  DOUCHE  WAS. 

lis  tale  comes  from  an  anonymous  author : 

Some  years  ago  while  I  was  manager  of  a  phar- 
macy in  one  of  the  cities  of  Minnesota  I  had  very 
forcibly  brought  to  my  mind  the  ignorance  of  some 
people  in  regard  to  the  terms  we  commonly  use.  A 
lady  came  into  the  store  and  handed  me  a  prescrip- 
tion signed  by  Dr.  D.  It  called  for  tannin  and 
sulphate  of  zinc  to  be  put  up  in  powder,  and  the 
directions  were  to  "dissolve  a  teaspoonful  in  a  pint 
of  warm  water  and  use  as  a  douche  twice  daily." 
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The  prescription  being  a  favorite  one  of  Dr.  D.'s, 
the  matter  slipped  my  mind  until,  something  like  a 
week  later,  the  doctor  came  into  the  store  smiling 
and  asked  me  if  I  remembered  filling  a  prescription 
for  Mrs.  N.  After  some  reflection  I  recalled  the 
matter,  and  the  doctor  said : 

"She  was  just  up  to  my  office,  and,  complaining 
of  being  no  better,  I  asked  her  if  she  had  been- taking 
my  medicine  regularly,  and  she  replied,  *No,  doctor, 
I  can't  take  that  medicine.  I  dissolved  it  in  warm 
water  just  as  it  said,  but  before  I  could  take  half 
of  it,  it  would  make  me  throw  it  up  every  time !' " 


ESSENTIALS  TO   BUSINESS  SUCCESS.* 


fhe   Cardinal    importance  of   Taking    Inventories,    Discounting    Bills,   Making   Close   Collections,   and 
Buying  Carefully — A  Sensible  Paper  Abounding  in  Practical  Suggestions. 

By  A.  S.  PARKER. 


Drug-stor^  profits  should  receive  careful  consid- 
eration, not  less  than  the  profits  of  great  corpora- 
ions  with  their  hundreds  of  shareholders.  The 
)harmacist  may  well  study  the  methods  of  those 
^eat  and  successful  concerns  where  no  economy, 
lowever  small,  is  ignored  in  efforts  to  broaden  the 
one  between  cost  and  selling  price,  and  where  no 
letail  is  omitted  that  will  serve  to  determine  the 
)oint  where  costs  end  and  profits  begin.  The  prin- 
;iples  that  make  for  success  in  the  large  business 
hould  obtain  in  the  small  one,  and  he  who  would 
ittain  the  greatest  measure  of  success  must  master 
letails. 

THE  RAILROAD  PRESIDENT  VS.  THE  DRUGGIST. 

I  The  successful  railroad  president  knows  what 
onstitutes  a  good  tie  and  how  it  should  be  laid,  or 
le  can  solve  an  intricate  problem  in  railroad  finance. 
Jpon  his  desk  will  be  found  figures  giving  the  costs 
haul  freight  per  ton,  per  mile,  and  the  profit 
hereon.  But  do  pharmacists  generally  consider  it 
ecessary  to  know  how  much  it  costs  to  sell  a  thou- 
and  dollars'  worth  of  merchandise,  to  say  nothing 
f  the  net  profit  on  the  capital  invested?  And  is 
lere  any  reason  why  a  pharmacist  should  be  more 
IX  in  this  regard  than  a  railroad  president?  He 
as  even  a  greater  problem  to  solve  in  that  he  must 
lake  his  small  capital  provide  for  the  demands  upon 
im. 


*Read  before  the  Michigan  Pharmaceutical  Association  at 
»e  Kalamazoo  meeting  last  month. 


The  pharmacist's  profits  are  frequently  reckoned 
by  the  amount  of  money  withdrawn  from  the  busi- 
ness, no  inventory  being  taken,  and  under  such  con- 
ditions profits  are  merely  a  matter  of  guesswork. 
It  is  easy  to  acquire  the  inventory  habit,  and  once 
formed  it  becomes  a  thing  to  be  anticipated  and  not 
dreaded.  It  is  with  a  feeling  of  satisfaction  that 
after  closing  the  year's  business  one  can  mentally 
pat  himself  on  the  back  and  say :  *T  know  where  I 
stand.  I  am  in  possession  of  information  concern- 
ing my  business  that  will  enable  me  to  do  better 
another  year."  There  is  no  negative  side  to  the 
inventory  question.  Given  an  amount  of  capital 
invested,  the  question  arises :  "How  shall  it  be 
handled  to  bring  the  largest  returns?" 

DISCOUNTING  BILLS. 

I  have  been  a  somewhat  close  observer  of  phar- 
macists and  their  methods,  and  I  am  convinced  that 
the  failure  to  discount  bills  and  the  indifference  to 
collections  are  the  two  shoals  upon  which  a  con- 
siderable portion  of  hard-earned  profits  are  wrecked. 
It  may  be  offered  as  an  excuse  that  lack  of  funds 
prevents  the  taking  of  discounts.  In  that  case  one 
should,  if  possible,  establish  a  line  of  credit  at  a 
bank,  and  borrow  money  when  necessary  in  order 
that  discounts  may  be  taken  advantage  of.  Invoices 
are  usually  discountable  at  the  rate  of  1  per  cent 
or  more  per  month,  while  loans  can  be  effected  at 
the  rate  of  6  per  cent  or  less  per  annum,  thus  net- 
ting the  borrower  100  per  cent  or  more  on  his 
interest  investment.     In  many  cases  it  is  an  easy 
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matter  to  secure  a  dating,  thus  enabling  one  to  avail 
himself  of  the  discount  without  the  necessity  of  bor- 
rowing. Every  pharmacist  should  keep  a  discount 
account  of  his  bills:  they  are  frequently  excellent 
for  sore  eyes! 

COLLECTIONS  IMPORTANT. 

Failure  to  discount  is  like  throwing  money  away, 
while  indifference  to  collections  is  worse  than  burn- 
ing money  up.  Nothing  excites  a  more  wholesome 
admiration  for  a  business  house  than  the  knowl- 
edge that  it  collects  its  bills.  Failure  to  collect 
bills  acts  like  a  two-edged  sword :  it  cuts  both  ways 
in  that  you  lose  both  money  and  customer.  Who 
cannot  recall  instances  where  a  dilatory  debtor, 
after  having  been  compelled  to  pay  his  account,  has 
renewed  his  patronage  voluntarily  upon  a  cash 
basis  ? 

Overbuying  is  frequently  a  source  of  loss.  To 
anticipate  one's  requirements  beyond  a  few  months 
is  questionable  economy,  while  to  buy  more  than  one 
can  easily  pay  for  is  bad  business. 

In  large  retail  establishments  much  attention  is 
given  to  statistics,  a  record  being  kept  of  each 
department  as  though  it  were  a  separate  business. 
To  the  extent  that  one  can  subdivide  his  business, 
knowing  the  net  returns  from  each  department,  in 
just  so  far  will  he  be  able  to  correct  errors  that 
otherwise  will  not  be  discovered.  Not  only  that, 
but  such  vigilance  exercises  a  healthful  influence 
upon  employees  by  arousing  interest  and  often 
enthusiasm.  Neglected  lines  are  taken  in  hand  and 
their  sales  increased.  The  writer's  experience  in 
this  particular  direction  may  be  of  interest : 

AN  INSTANCE. 

The  sales  of  toilet  soaps  had  greatly  fallen  off, 
the  reason  assigned  being  that  the  dry-goods  and 
department  stores  had  corraled  the  business.  A 
fresh  stock  was  purchased  and  all  hands  piped  on 
deck  and  commanded  to  sell  soap,  with  the  result 
that  in  one  year  24  gross,  ranging  in  price  from 
10  to  25  cents  per  cake,  were  sold.  A  very  good 
showing  for  an  outside  store!  All  that  was  neces- 
sary was  to  arouse  an  interest,  and  what  was  true 
of  soap  would  have  been  equally  true  of  any  other 
line  of  merchandise. 

Are  we  not  then  justified  in  the  statement  that 
there  are  profits  to  be  gotten  if  we  will  only  take 
them  ?  As  the  gentleman  from  Montana  would  say : 
"Pay  dirt  is  only  waiting  to  be  uncovered."  How- 
ever desirous  some  may  be  of  determining  exact 
costs  and  profits,  indifferent  as  others  may  be,  yet 


all  must  admit  that  the  year  should  be  closed  by  an 
inventory  and  the  net  gain  determined. 

HOW  AND  WHY  TO  TAKE  INVENTORY. 

And  for  this  purpose  only  is  the  inventory  neces- 
sary; it  furnishes  proof  of  loss  in  case  of  fire,  and 
without  it  one  is  at  the  mercy  of  the  insurance  com- 
panies. The  insurance  adjuster  is  a  smooth  but 
determined  individual  who  makes  money  for  his 
employers  by  saving  it.  Should  necessity  compel 
an  interview  with  him  it  will  be  revealed  that  he 
"must  be  shown."  Therefore  if  for  no  other  reason 
one  should  anticipate  the  event  by  each  year  taking 
account  of  stock.  And  in  your  system  of  account- 
ing, remember  the  injunction  that  "The  laborer  is 
worthy  of  his  hire;"  therefore  charge  to  "expense" 
a  decent  salary  for  yourself,  which  has  no  place  in 
the  profit  column. 

In  taking  the  annual  inventory  the  writer's  rule 
of  practice  has  been  as  follows :  Merchandise  has 
been  taken  at  its  market  value.  The  fixtures  account 
has  been  subdivided  into  (1)  soda  fountain  and 
appliances;  (2)  shelving,  counters,  show-cases,  shelf- 
ware,  show  jars,  scales,  etc.;  (3)  miscellaneous 
items.  From  each  subdivision  an  amount  is  charged 
off  sufficient  to  cover  depreciation,  which  varies 
according  to  its  character,  such  items  as  soda  foun- 
tain and  appliances  being  subject  to  a  greater  dis- 
count than  shelving  and  show-cases.  In  the  matter 
of  accounts,  those  considered  doubtful  are  dis- 
counted one-half;  those  considered  as  bad  are 
rejected  entirely.  When  the  final  result  is 
determined  upon  this  basis  it  is  thought  to  repre- 
sent as  near  as  possible  the  exact  truth.  No  interest 
charge  is  made  against  capital;  this  the  writer  does 
not  consider  legitimate. 

It  is  surprising  that  some  pharmacists  carry  along 
in  their  inventories  year  after  year  at  cost  prices 
such  items  as  soda  fountain  and  fixtures.  No  one 
can  be  fooled  by  such  a  procedure,  except  possibly 
the  tax  assessor.  Certainly  the  insurance  adjuster 
cannot.  Therefore,  brethren,  I  say  unto  you:  let 
not  your  inventories  abound  in  false  statements,  but 
rather  let  them  record  the  exact  truth,  to  the  end 
that  you  may  know  where  you  stand  and  that  your 
indicated  profits  may  be  real  and  not  imaginary. 

In  submitting  this  paper  the  writer  has  not 
assumed  to  present  new  facts  concerning  drug-store 
finance,  but  has  simply  given  expression  to  his  own 
views  upon  some  phases  of  this  threadbare  question. 
If  it  succeeds  in  inviting  a  brief  discussion  the 
desired  end  will  have  been  attained. 


A  REMARKABLE  LONDON  PHARMACY. 

It  of  John   Bell  &  Co. — Its   Interesting   History — The   Prominent   Men  Who   Have  Been  Connected 
with  it — The  Professional  Character  of  the  Business— A  Purely  Dispensing 

and  Prescription  Patronage. 


^he  establishment  of  John  Bell  &  Co.,  in  London, 
England,  is  a  remarkable  one — remarkable  for  the 
history  it  has  had,  remarkable  for  the  men  who 
have  been  at  its  head,  and  remarkable  for  the  size 
and  professional  character  of  the  business.  The 
shop  was  opened  by  the  famous  John  Bell  in  1798, 
and  its  history  ever  since  has  been  almost  the  his- 
|tory  of  English  pharmacy. 

SOME  FAMOUS  MEN. 

John  Bell  served  his  apprenticeship  with  Frederick 
Smith,  a  chemist  at  20  Haymarket,  and  he  after- 
wards married  Mr.  Smith's  daughter.  Completing 
his  apprenticeship  early  in  1798,  he  opened  a  few 
months  later  the  shop  at  225  (then  338)  Oxford 
Street  which  was  to  become  so  famous.  During  the 
first  year  of  his  business  life  he  lost  money,  but 
within  two  years  he  was  able  to  pay  off  the 
£500  which  he  had  borrowed  in  order  to  estab- 
lish himself.  From  this  beginning  let  us  take  a 
rapid  glance  down  through  the  historical  epochs  of 
the  Bell  pharmacy. 

I  *  John  Bell  was  sole  proprietor  from  1798  to  1819. 
During  the  latter  year  Thomas  Zachary  and  John 
H.  Walduck,  formerly  apprentices,  were  admitted 
jto  partnership,  and  the  firm  name  of  John  Bell  & 
Co.,  thus  created,  is  still  employed.  In  1836  Jacob 
Bell  and  Frederick  John  Bell,  sons  of  the  founder, 
entered  the  business,  and  from  then  on  for  a  con- 
siderable period  Jacob  Bell  was  the  leading  spirit  in 
the  enterprise. 

JACOB   BELL. 

Jacob  Bell  was  a  remarkable  man.  Lacking 
space  to  go  into  the  details  of  his  career,  it  is  per- 
haps sufficient  to  say  that  he  was  the  founder  of 
the  Pharmaceutical  Society  of  Great  Britain  and 
for  three  years  president  of  the  organization;  that 
he  was  the  founder  and  for  many  years  the  editor 
of  the  Pharmaceutical  Journal;  and  that  in  1850, 
et  seq.,  he  was  a  member  of  Parliament,  in  which 
capacity  he  introduced  and  did  more  than  any  other 
man  to  secure  the  passage  of  the  pharmacy  act  of 
1852.  A  man  of  great  learning  and  culture,  and  a 
friend  of  many  of  the  conspicuous  public  men  of  his 


day,  it  was  unfortunate  that  Jacob  Bell  died  in  1859 
when  he  had  att?iined  but  his  fiftieth  year. 

It  was  not  until  1852  that  another  prominent 
family  became  represented  in  the  firm  of  John  Bell 
&  Co.  During  that  year  Thomas  Hyde  Hills 
entered  into  partnership  with  Jacob  Bell  as  joint 
owner  of  the  business.  Mr.  Hills  had  been  employed 
in  the  shop  since  his  21st  birthday,  which  occurred 
in  1836.  He  and  Jacob  Bell  had  been  close  friends, 
and,  like  the  latter,  Mr.  Hills  was  a  man  of  great 


>Ir.  Walu-r  Hills. 

literary  and  scientific  taste  and  was  well  known  in 
his  day. 

MR.  WALTER  HILLS. 

A  nephew  of  Mr.  Hills  is  to-day  the  leading  spirit 
in  the  establishment.  Walter  Hills  became  identi- 
fied with  the  shop  in  1871,  and  has  since  then  had  a 
career  of  prominence  recalling  that  of  Jacob  Bell. 
He  has  always  been  conspicuous  in  the  pharma- 
ceutical affairs  of  London  and  England,  and  in 
1896  was  elected  to  the  chief  office  in  the  gift  of  the 
pharmacists  of  the  country — that  of  the  presidency 
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of  the  Pharmaceutical  Society.  Many-  years  pre- 
vious to  1896  he  had  been  a  member  of  the  Council 
of  the  Society.  Mr.  Hills  was  born  in  Kent  during- 
1847,  passed  his  apprenticeship  in  the  Isle  of  Wight, 
later  on  studied  in  the  school  of  the  Pharmaceutical 
Society,  passed  the  "minor"  examination  in  1869, 
the  "major"  in  1870,  spent  some  time  at  the  Ecole 


Messrs.  John  R.  Wretts  and  E.  W.  Lucas,  who,  together  with  Mr.  Walter 
Hills,  comprise  the  present  firm  ot  John  Bell  &  Co. 

Superieure  de  Pharmacie  de  Paris,  entered  for  a 
time  the  Pharmacie  Miahle  for  the  purpose  of  gain- 
ing experience  jn  French  pharmacy,  afterwards 
enjoyed  a  period  of  study  under  Professor  Hoff- 
mann in  Berlin,  and  then  came  to  London  and 
joined  the  house  of  John  Bell  &  Co.,  as  we  have 
already  stated,  in  1871. 


This  illustration  is  a  reproduction  of  a  water-color  made  by  W.  Hunt, 
the  English  artist,  early  in  the  last  century,  and  depicts  the  laboratory  of 
John  Bell  &  Co.  as  it  then  existed.  An  engraving  from  the  painting  was 
published  in  1848— properly  speaking,  the  present  illustration  was  really 
made  from  the  engraving  and  not  from  the  original  water-color. 

THE  PRESENT  OWNERS. 

In  1891  Mr.  Hills  became  joint  owner  of  the 
business  with  Samuel  Gale,  and  on  the  death  of  the 
latter  in  1893  was  the  sole  owner  for  a  number  of 


years.  Within  the  last  few  years  two  other  gentle- 
men have  been  admitted  into  the  partnership — E. 
W.  Lucas  and  J.  R.  Wretts.  These  three  gentle- 
men, therefore,  are  the  owners  of  the  establishment 
to-day.  Mr.  Lucas  was  the  superintendent  of  the 
laboratory  for  a  considerable  period  prior  to  his 
entrance  into  the  firm,  while  Mr.  Wretts  had  for  a 
long  time  been  the  manager  of  the  shop  proper. 

OTHER  PROMINENT   "'bELL'"'    MEN. 

Many  other  prominent  men  than  those  already 
mentioned  have  at  one  time  or  another  been  con- 
nected with  John  Bell  &  Co.  A  conspicuous  instance 
was  Theophilus  Redwood,  who  served  his  appren- 
ticeship at  "Bell's,"  and  who  jater  on  became  a  chem- 
ical manufacturer  and  a  well-known  professor  in 
the  Pharmaceutical  Society's  school.     Mention  may 


Here  we  have  an  etching  showing  the  laboratory  as  it  is  to  be  seen  at 
present,  with  doubtless  the  modifications  that  an  artist  would  find  It  de- 
sirable to  make  for  pictorial  purposes.  The  etching  was  made  by  B.  W. 
Macbeth,  R.A.,  and  is  considered  a  very  fine  piece  of  work.  It  was  in- 
tended to  be  a  companion  piece  of  the  water-color  made  by  Hunt. 

also  be  made  of  Robert  Bentley,  subsequently  pro- 
fessor of  botany  and  materia  medica  in  the  same 
school;  Robert  Alsop,  whose  work  on  infusions  is 
still  appreciated;  George  Nelson,  who  afterwards 
made  a  name  as  a  gelatin  manufacturer;  Henry 
Deane,  who  became  president  of  the  Pharmaceutical 
Society;  and  John  Garle,  Samuel  Gale,  and  F. 
Baden  Benger,  all  of  whom  were  appointed  exam- 
iners of  the  society.  It  is  also  significant  to  note 
that  there  were  thirteen  men  in  the  pharmacy  ot 
John  Bell  &  Co.  who  figured  as  charter  members 
of  the  Pharmaceutical  Society  when  it  was  founded 
in  1841,  whilst  three  of  the  proprietors  have  been 
president  of  the  Society. 
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THE  ESTABLISHMENT  ITSELF. 

So  much  for  the  history  of  this  remarkable  estab- 
lishment and  for  the  conspicuous  men  who  have 
been  associated  with  it.  Now  just  a  few  words 
regarding  the  nature  of  the  business.  Bell's  is 
famous  for  its  professional  and  scientific  character. 
At  a  glance  it  is  evident  that,  as  regards  the  retail 
department,  dispensing  of  medicines  is  the  main 
feature  of  the  business,  and  that  the  toilet  specialties 
which  form  the  main  feature  of  many  pharmacies 
are  here  relegated  to  a  secondary  place.  The  dis- 
pensers compound  prescriptions  and  prepare  medi- 
cines largely  in  the  sight  of  customers.  All  the  more 
potent  poisons  are  kept  in  a  special  cupboard,  and 
the  dispenser  who  requires  any  article  therefrom 
summons  another  qualified  dispenser  to  check  the 
weighing  or  measuring  of  the  poison,  the  whole 
operation  being  recorded  in  a  book  kept  for  the 
purpose. 

The  laboratory  of  the  establishment  has  always 
been  one  of  its  chief  features.   We  are  able  to  show 


in  connection  with  the  article  two  interesting  illus- 
trations of  the  laboratory.  One  is  a  copy  of  a  water- 
color  painted  by  the  late  William  Hunt  in  the  first 
part  of  the  last  century,  and  the  other  is  reproduced 
from  a  recent  etching  by  Mr.  R.  W.  Macbeth,  R.A. 
Whilst  the  former  has  an  artistic  charm,  the  later 
etching  depicts  the  modern  steam  pans  in  which  are 
manufactured  the  galenicals  of  to-day. 

In  addition  to  this  manufacturing  laboratory, 
there  is  an  analytical  laboratory  under  the  superin- 
tendence of  Mr.  Lucas,  with  two  assistants  con- 
stantly engaged  in  carrying  out  analyses  of  water, 
urine,  etc.,  and  also  of  the  various  chemicals  that 
are  purchased  and  of  the  galenicals  that  are  made 
on  the  premises.  In  other  portions  of  the  building 
in  Oxford  Street  and  Hills  Place  there  are  ware- 
houses for  the  storage  of  the  large  stock  required 
for  the  business. 

Whilst  therefore  there  are  especially  interesting 
features  in  the  past  history  of  this  establishment,  it 
is  evident  that  the  present  management  is  fully  alive 
to  modem  requirements. 


• 


GINSENG   GROWING   FOR   DRUGGISTS. 


A  Pharmacist   of   Experience  Tells    How   Interesting   and   Profitable  the  Work  is,  and  Gives   Detailed 

Directions  for  Going  About  the  Task. 

By  R.  A.  DAVIS, 

Springfield,  Tennessee. 


There  is  a  peculiar  pleasure  in  the  growing  of 
ginseng  that  should  appeal  to  everybody — some- 
thing associated  with  the  mysterious  plant  aside 
from  its  money-making  features.  Much  has  been 
written  in  recent  years  about  the  profits  accruing 
from  its  cultivation  and  about  the  immense  prices 
paid  by  the  Chinamen  for  the  root,  but  few  writers 
have  told  the  public  anything  about  the  plant  and 
its  cultivation. 

There  isn't  anything  difficult  or  strange  about  the 
growing  of  the  roots  except  that  so  few  people  go 
into  it.  It  would  appear  that  the  time  required  to 
bring  the  roots  to  a  marketable  size  appals  them. 
People  want  to  plant  to-day  and  reap  to-morrow. 

o  such  people  ginseng  growing  would  prove 
unprofitable,  unless  its  cultivation  would  teach  them 
or  help  them  to  learn  patience. 


BOTH  PLEASURE  AND  PROFIT. 

Ginseng  growing  is  an  ideal  diversion  for  the 
business  or  professional  man.  It  supplies  that  desire 
to  have  something  growing,  and  to  him  who  loves 
flowers  and  plants  there  are  few  more  beautiful  than 
ginseng.  The  large,  rich  green  leaves  vie  with  the 
fern  and  the  palm  for  beauty;  and  the  berries,  when 
ripe,  rise  above  the  plant  on  a  slender  stem  in  a 
glorious  ball  of  fiery  red.  The  cultivation  of  gin- 
seng, too,  brings  one  into  the  pure  air  and  close  to 
nature. 

A  ginseng  garden  is  a  curiosity  in  a  neighbor- 
hood. People  open  their  eyes  in  amazement,  and 
the  things  you  tell  them  sound  like  fairy  tales. 
When  properly  set,  in  properly  prepared  soil,  the 
root  will  grow  to  a  size  of  from  two  to  four  ounces 
in  weight,  and  the  drug  will  sell  readily  at  from 
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$10.00  to  $12.00  per  pound  right  at  home,  with 
dealers  anxious  to  buy.  When  we  consider  that 
there  are  400,000,000  almond-eyed  Celestials  clam- 
oring for  the  root,  and  willing  to  pay  almost  any 
price  asked  for  it,  there  is  ample  excuse  for  amaze- 
ment.* 

POINTERS   IN   GROWING, 

The  plant   requires   no   digging   or   plowing   or 
watering,  but  just  protection  from  the  packing  win- 


This  illustration  shows  a  portion  of  the  ginseng  garden  of  the  Consolidated 
Ginseng  Co.  of  America,  located  at  Rose  Hill,  N.  Y. 

ter  rains  by  a  mulching  of  leaves,  and  from  the 
scorching  summer  sun  by  a  lattice  or  brush  arbor. 
Keep  the  weeds  pulled  out  and  watch  it  grow. 


♦Note  by  the  Editors. — Quite  by  chance,  just  as  we  are 
preparing  Mr.  Davis's  article  on  ginseng  for  publication,  we 
run  across  the  report  in  a  country  newspaper  published  in 
New  York  State  of  a  woman's  success  in  the  growing  of 
ginseng.     It  will  be  interesting  in  this  connection : 

"Miss  L.  Melissa  Smith,  of  St.  Johnsville,  N.  Y.,  has 
proved  herself  one  of  the  most  successful  of  ginseng  growers. 
In  the  three  years  she  has  been  in  the  business  she  has  sold 
roots,  seed,  and  berries  amounting  to  $2553.  In  the  fall  of 
1903  she  sold  young  roots  to  the  amount  of  $973.  This  she 
invested  in  germinated  seed  the  same  fall  and  planted  them. 
She  paid  $125  per  pound  for  the  seed.  In  the  fall  of  1904 
she  picked  fifty  quarts  of  berries  from  her  garden.  She  sold 
twenty  quarts  for  $15  per  quart,  making  $300  for  berries. 
The  balance  of  the  seed  she  put  to  germinate.  She  also  sold 
germinated  seed  and  one-  and  two-year-old  roots  from  the  1901 
and  1902  seed  to  the  amount  of  $1280.  This  with  the  $300 
for  berries  of  1904  and  the  $973  taken  in  the  fall  of  1903  for 
roots  makes  a  total  of  $2553  since  the  fall  of  1902,  when  she 
went  into  the  business.  Miss  Smith  has  more  than  paid  for 
her  garden,  and  has  it  filled  with  first-class  stock  of  New 
York  State  roots  and  seeds  she  values  to  be  worth  from 
$7000  to  $8000.  She  takes  the  entire  care  of  it  herself,  plant- 
ing the  seed  and  setting  the  roots.  She  employs  a  man  a  few 
days  spring  and  fall  to  uncover  and  cover  the  beds.  Her 
stock  is  of  the  very  best  of  New  York  State  ginseng,  grown 
from  native  wild  roots." 


In  estimating  the  value  of  an  acre  of  such  roots, 
$50,000  is  a  small  figure.  It  would  cost  a  lot 
of  money  to  buy  one-year-old  roots  with  which  to 
plant  an  acre  garden;  but  with  a  few  roots  and  seed 
one  can  start  a  little  garden  that  will  be  a  source  of 
much  pleasure  and  profit.  Enlarge  this  as  the  seeds 
grow,  and  as  you  learn  and  grow  to  like  the  work. 

Ginseng  can  be  successfully  grown  in  any  gar- 
den or  on  almost  any  plat  of  ground,  however  small. 
The  soil  should  be  rich,  but  so  little  space  is  required 
that  it  can  easily  be  brought  to  the  proper  state  of 
fertility.  A  northern  exposure  is  preferred,  but  is 
not  absolutely  necessary. 

Where  only  a  small  number  of  roots  are  to  be 
used,  the  beds  may  be  laid  off  to  suit  the  number, 
but  the  beds  should  not  be  over  four  feet  wide  and 
with  narrow  walks  between  so  that  the  seed  may  be 
gathered  and  the  weeds  kept  pulled  out  without  hav- 
ing to  step  on  the  beds. 


The  ginseng  plant. 

The  soil  should  be  dug  deep  and  should  be  well 
pulverized  and  cleared  of  clods  and  sticks.  Before 
digging,  the  ground  should  be  covered  three  or  four 
inches  deep  with  woods-dirt  or  leaf-mold.  •  Where 
that  is  not  procurable,  the  dirt  from  an  old  wood- 
pile may  be  used,  or  stable  manure  well  rotted  will 
do.  It  should  be  well  rotted,  however,  or  it  may 
heat  the  roots  and  cause  them  to  decay. 
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CONDITIONS  TO  AVOID. 

The  lack  of  knowledge  on  the  point  of  fertilizing 

pnseng  has  caused  the  American  cultivated  root  to 

unsatisfactory  to  the  Chinamen  in  some  instances. 

Jtrong   commercial    fertilizers    and   manures   have 

jen  used,  which  cause  the  roots  to  grow  too  rapidly 

id  to  so  large  a  size  that  they  are  coarse-grained 

id  of  a  much  weaker  flavor.     These  overgrown 

t'oots    are    also    very    hard    to    cure    or    dry    out 


resh  roots  of  ginseng  from  cultivated  plant,    a.  One  year  old;  b,  two  years 
old;  c,  three  years  old;  d,  four  years  old;  e,  bud;  /,  leaf  scar. 

thoroughly,  requiring  long  application  of  gentle 
heat  and  constant  attention  lest  the  heart  or  core  be 
left  in  a  spongy,  pithy  condition,  thus  rendering  the 
root  distasteful  to  the  user.  The  unfavorable 
reports  from  these  roots  have  gone  the  rounds  of 
the  press  and  have  caused  many  to  become  sus- 
picious of  the  cultivated  root. 

The  beds  should  be  boxed  up  with  six-inch  planks 
to  hold  the  soil  and  keep  the  beds  from  washing. 
It  is  advisable  to  bore  auger  holes  in  the  center  of 
the  planks  about  eighteen  inches  apart  so  that  the 
water  may  run  off  quickly  after  heavy  rains. 

SHADING  THE  BEDS. 

Roots  should  be  set  six  inches  apart  each  way. 
Thus  a  bed  4  by  10  feet  will  accommodate  160 
roots.     After  the  beds  are  arranged  (or  before,  if 


convenient),  the  posts  for  making  the  shade  should 
be  set  up  at  a  distance  apart  according  to  the  size 
of  the  beds.  The  posts  may  be  of  any  size  easiest 
to  obtain,  and  should  stand  up  out  of  the  ground 
seven  or  eight  feet ;  the  higher  the  shade,  the  cooler 
the  beds  will  be.  The  shading  should  be  of  narrow 
strips  one  and  a  half  inches  wide  and  nailed  at  top 
and  bottom  to  streamers  connecting  the  outside 
posts.  The  strips  should  not  be  over  one-half  inch 
apart  so  that  the  sun  will  not  shine  through,  and 
the  thicker  the  strips  the  more  sunlight  they  will 
keep  out.  There  must  be  plenty  of  light  and  air 
but  very  little  sunshine.  For  a  top  shade,  streamers 
may  be  run  from  post  to  post  and  strips  run  across 
them  on  which  the  boughs  of  trees  may  be  laid, 
thus  effecting  the  cheapest  shade.  The  leaves  and 
branches  make  an  effectual  shade  and  admit  plenty 
of  air  and  rain.  All  top  shade  should  be  removed 
when  the  forest  leaves  begin  to  fall,  and  should  be 
renewed  in  the  spring  when  the  trees  begin  to  put 
out  again. 

COLLECTING  THE  SEED. 

• 

The  seed  grow  in  a  cluster  on  a  stem  which  shoots 
up  from  the  point  where  the  leaf-stalks  meet.  First 
appears  a  small  cluster  of  yellow  flowers.  These 
soon  turn  into  little  green  berries,  and  grow  larger 
and  turn  red  as  they  ripen.  When  fully  ripe,  and 
just  before  beginning  to  fall  off,  these  berries  should 
be  carefully  gathered.  When  ripe,  the  berries  are 
soft,  and  the  seed  are  easily  removed  by  crushing 
the  berries  and  rubbing  them  with  the  hands.  The 
seed  require  eighteen  months  to  germinate,  and 
should  be  carefully  stored  in  layers  of  moist  sand 
for  twelve  months  and  then  planted  in  seed  beds 
and  the  roots  transplanted  into  regular  beds  when 
the  stalks  and  leaves  have  died  down  in  t(ie  fall. 
Seeds  kept  as  above  are  termed  "stratified,"  and  are 
stored  in  jars  or  tin  cans  and  kept  in  a  cellar,  or 
buried  in  the  earth,  to  keep  them  moist  and  at  an 
even  temperature,  and  in  order  also  to  save  garden 
space.  Fall  planting  is  recommended,  but  they  do 
quite  well  if  kept  stratified  the  full  eighteen  months 
and  then  planted  as  early  in  the  spring  as  possible. 

WHEN  TO  BEGIN  THE  WORK. 

Roots  may  be  set  any  time  from  the  first  of 
October  to  the  first  of  April,  but  fall  setting  is  pre- 
ferred, as  the  roots  then  have  full  time  to  become 
settled  in  their  beds,  and  the  ground  is  so  much 
more  easily  prepared  in  the  fall  than  in  the  spring. 
Roots  should  not  be  molested  or  transplanted  after 
they  have  sent  up  their  leaf  stalks,  for  the  delicate 
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feed-roots  are  thus  injured  and  rendered  unable  to 
carry  the  plant  to  maturity.  The  top  therefore 
withers  and  dies,  but  the  root  remains  dormant  and 
will  send  up  another  stalk  the  following  spring. 

Plants  produce  no  seed  the  first  year,  and  very 
few  or  none  the  second.  They  produce  a  good  crop 
the  third  year.  At  four  and  five  years  old,  and 
thereafter,  the  plants  will  produce  from  50  to  100 
seed  each. 

It  is  better  for  a  beginner  to  start  with  roots  of 
all  ages;  thus  he  can  go  right  along  with  the  work 
and  increase  his  garden  each  year. 


HOW  TO  START. 

Druggists  are  a  class  who  appreciate  the  rare, 
and  I  believe  ginseng  will  prove  the  most  interest- 
ing subject  they  can  take  up.  Get  a  few  wild  roots* 
from  the  woods  near  you.  They  may  be  found  in 
almost  any  locality,  as  ginseng  has  grown  wild  in 
nearly  every  part  of  the  United  States  and  Canada. 
It  is  now  almost  extinct,  however,  on  account  of 
the  vigorous  onslaught  that  has  been  made  on  it  by 
the  "sang"  diggers,  and  China  must  hereafter  look 
largely  to  the  cultivated  root  for  its  yearly  supply. 


TALKS  TO  THE  BOY. 

Old  Ik§  Impresses  the  Youngster  with  the  Value  of  Courtesy  and  Accommodation — He  Gets  Reminis- 
cent, too,  and  Tells  About  an  Experience  He  Once  Had  with  a  Phrenologist. 


By  ARTHUR  L.  BUZZEL. 


III. 


Old  Ike  was  subject  to  streaks.  Squire  Tibbets, 
the  postmaster,  used  to  say  "He  was  like  the  nig- 
ger's pig:  a  streak  a'  fat  and  a  streak  a'  lean;  and 
as  contrary  as  a  Vermont  ox."  One  day  our  friend 
Isaac  would  be  affability  itself;  the  next,  a  veritable 
bear.  When  the  mood  seized  him  he  was  an  excep- 
tionally good  man  behind  the  counter — bright, 
breezy,  accommodating,  courteous.  On  these  par- 
ticular days  one  of  his  consuming  delights  was  to 
josh  with  children,  but  some  of  the  children  never 
knew  how  to  take  it  and  were  always  afraid  of  him. 
On  the  contrary,  others  had  no  fear  of  him,  sweet 
or  sour,  and  talked  to  him  as  perhaps  they  dared 
not  to  any  other  man  in  town.  One  thing  was  sure  : 
in  sunshine  or  in  rain-storm,  his  heart,  when  you  got 
down  to  it,  was  always  in  the  right  place. 

Monday  of  the  third  week  of  Bayard's  appren- 
ticeship had  been  one  of  Old  Ike's  bad  days.  Tues- 
day was  worse.  Both  had  been  bright,  beautiful 
days — days,  it  would  seem,  particularly  conducive 
to  good  nature.  Wednesday  opened  up  with  gloom, 
and  before  half  of  the  forenoon  had  worn  itself 
away  an  excellent  specimen  of  the  genus  blizzard 
was  in  full  bloom.  It  is  on  such  days  as  this  that 
one  in  a  store  finds  it  particularly  hard  to  be  cheer- 
ful. But  not  so  with  Old  Ike.  He  was  just  brim- 
ful of  good  humor.  Yea,  verily  he  was  "as  con- 
trary as  a  Vermont  ox." 


"Did  I  ever  tell  you  about  the  time  we  played 
the  trick  on  the  phrenologist?"  asked  Old  Ike  as 
he  backed  up  to  the  stove,  both  hands  in  his  trousers 
pockets.  "No?  Well,  it  was  a  day  just  like  this. 
No  business.  Nothing  to  do  but  to  hatch  up  mis- 
chief. A  young  smart  Aleck  of  a  phrenologist  was 
a-tourin'  the  country  feelin'  a'  bumps  for  a  quar- 
ter a  head.  That  feller  had  nerve,  he  did.  He 
made  a  house-to-house  canvass  like  a  thread  peddler, 
and  he  was  always  ready  with  an  answer  whether 
you  asked  him  a  question  or  not.  He  was  pretty 
well  onto  his  job,  too;  and  in  addition  to  all  the  rest 
he  was  a  pretty  good  single-handed  drinker.  He 
hung  around  two  or  three  days,  examining  heads/ 
and  he  did  it  so  well  that  people  got  to  talking 
about  it.  Most  of  'em  thought  there  was  some- 
thing in  it, 

"Doc  Boyd  happened  into  the  store  one  morn- 
ing, and  I  asked  him  if  he'd  had  his  head  examined. 
He  got  sore  right  away.  That  kind  a'  riled  me  up 
and  I  asked  him  if  he  thought  he  had  a  corner  on 
the  faking  business.  One  thing  led  to  another,  and 
before  we  had  been  talking  five  minutes  he  was  con- 
demning phrenology  up  one  side  and  down  the 
other,  and  I  was  sticking  up  for  it,  although  I  didn't 
believe  a  word  I  said.  To  make  a  long  story  short, 
we  finally  decided  to  put  up  a  test  case  on  Mr. 
Bumps.  Doc  was  to  get  him  up  to  his  office  to 
examine  his  head;  I  was  to  play  the  part  of  Doc's 
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hostler;  Doc  was  to  get  him  to  feel  a'  my  bumps, 
and  then  we'd  see  if  it  was  the  bumps  that  really 
counted. 

"Well,  I  went  out  and  borrowed  Dave  Hogan's 
^Id  duck  coat  and  fur  cap,  took  off  my  collar,  and 
donned  an  old  pair  of  overshoes.  Hadn't  had  a 
shave  for  a  week,  so  my  face  was  all  right.  Tied  a 
piece  of  red  flannel  around  my  neck.  Then  I  went 
to  the  telephone  and  called  for  Doc's  office. 

"Doc  had  decoyed  him  up  all  right,  and  the  tele- 
phone broke  right  in  on  the  middle  of  the  examina- 
tion. 

"  'Oh,  that's  you.  Elder  ?'  Doc  said  into  the 
'phone.  'Oh,  yes,  yes.  Well,  I  think  you'll  find 
that  verse.  Elder,  in  the  second  chapter  a'  Moses.' 

"That  was  the  sign  for  me  to  come  on.  I  picked 
up  an  armful  of  wood  out  by  the  side  a'  the  office 
and  climbed  the  stairs.  The  'Professor'  was  givin' 
Doc  a  great  spiel — smartest  man  in  the  State,  to 
hear  him  tell  it — great  musical  ability;  could  do 
best  with  wind  instruments — good  financier;  would 
bring  down  the  house  in  Wall  Street — loved  women 
and  children;  women  most — could  tell  a  lie,  but 
didn't  like  to,  and  so  on.  Finally  he  ended  with  a, 
'Are  you  satisfied  with  the  examination,  doctor?' 

"Doc  said  he  was — perfectly.  'But  before  you 
leave.  Professor,*  he  said,  'I  want  you  to  see  if  you 
can  find  any  bumps  on  the  sky-piece  a'  my  man, 
Friday,  over  there.  I  don't  know  as  he's  quite 
right  in  his  top.  Fm  treating  him  for  general 
debility.  Come  over  here.  Old  Blunderbuss,  and 
have  you're  head  examined,'  Doc  said  to  me.  I 
was  all  humped  up  on  a  couch  like  a  sheep  herder 

a  rain-storm.    I  shook  my  head.    Doc  came  over 

id  took  me  by  the  shoulder,  yanked  me  over  to 
\t  chair,  and  threw  me  into  it.    'Now  you  set  still, 

)u  lousy  old  scalawag,'  he  said,  'er  Fll  put  more 

imps  on  your  head  than  that  fellow  can  get  over 
ifore  noon  day  after  to-morrow.' 

"That's  the  first  time  in  my  life  that  I  ever  let 

ly  living  human  being  talk  to  me  like  that,  but 

>c  had  me  foul  and  I  took  it  like  a  little  man.  • 
'Don't  be  afraid  a'  him.  Professor;  he's  harm- 

5s,'  Doc  said  as  the  fellow  put  his  hand  down 
■gently  on. my  cranium. 

"He  ran  his  fingers  around  in  my  hair  and  where 
the  hair  ought  to  be  for  about  a  minute;  then  he 
tipped  up  my  chin.  'Quite  an  intelligent  looking 
face,'  he  said;  'but  we  often  find  that  in  such 
cases.' 

"  'Doc,'  he  declared  finally,  'you  might  as  well 
save  your  trouble  an'  your  medicine.    This  is  a  case 


where  you  can't  do  any  good.    This  man  is  a  total 
idiot  and  the  probable  cause  is  poor  whiskey.'  " 

And  Old  Ike  stopped  at  this  point  in  recalling 
the  incident  and  laughed  just  as  long  and  heartily 
as  he  would  had  the  shoe  been  on  the  other  foot. 

"I  chased  that  feller  four  blocks,"  he  continued, 
"but  I  couldn't  ketch  him,"  and  then  he  broke  again 
into  another  noisy  laugh. 

"Go  get  the  mail,  sonny;  it  ought  to  be  shook  up 
by  this  time." 

It  certainly  was  one  of  Old  Ike's  rare  days! 

When  Bayard  returned  he  found  him,  hat  off, 
geniality  personified,  showing  a  lady  his  line  of 
stationery.  An  1800  per,  hair-divided-in-the-mid- 
dle,  Broadway  expert  couldn't  have  done  it  better. 
Bayard  scarcely  knew  him. 

"Did  you  see  how  that  was  done?"  he  asked,  as 
the  door  closed  behind  a  pleased  purchaser.  "That 
woman  went  away  tickled  to  death,  although  I  don't 
see  what  in  thunder  she  wants  to  be  chasin'  around 
a  day  like  this  for.  But  that's  her  business.  It's 
our  business  to  treat  her  well  when  she  comes  in 
here,  and  although  I  don't  always  do  it,  I  know 
how  it  ought  to  be  done. 

"There's  a  whole  lot  to  salesmanship.  Circle  A 
and  the  higher  grades  a'  salesmen  are  born,  not 
made;  but  any  one  can  be  a  XX-er.  Any  old  stick 
of  a  man  can  wrap  up  what's  called  for;  there's  no 
mind  connected  with  that  performance;  it's  all 
body.  And  quite  a  percentage  of  the  clerks  behind 
pill  counters  to-day,  yesterday,  and  forever  are  just 
bodies  when  it  comes  to  handling  trade.  If  they 
had  any  intelligence  when  they  started  from  home 
they  left  it  just  outside  of  the  sanctuary,  same's  a 
Turk  does  his  slippers. 

"Mr.  So  and  So  comes  in  and  wants  'something 
for  a  cough.'  What  do  they  do  ?  They  make  him 
tell  what  he  wants  if  they  can.  If  they  can't  they 
go  to  the  boss.  'What'll  I  give  him?'  And  the 
boss  has  to  wait  on  the  customer. 

"The  first  thing  is  to  know  your  goods;  you  can't 
sell  'em  if  you  don't.  And  the  next  thing  is  to 
know  how  to  handle  men.  And  before  all  this 
comes  the  ability  to  do  and  to  know.  If  there's  any 
place  on  earth  for  a  fool  it  ain't  a  drug  store. 

"And  the  solvent  for  the  whole  business  is  cour- 
tesy. Be  pleasant,  but  never  get  gay.  A  good 
many  sales  are  spoiled  by  some  bright  guy  tryin' 
to  inflict  a  stroke  of  paralysis  with  his  cuteness. 
Smile,  my  boy,  smile  all  the  time.  If  a  woman 
comes  in,  looks  over  every  tooth-brush  in  the  case, 
counts  the  bristles  in  ten  of  'em,  even  tries  one  on 
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her  frunt  mushers,  and  then  goes  over  to  Scott's  to 
buy  one,  smile — smile  anyway.  Get  a  grin  on  your 
face  that  won't  wash  off. 

"Be  accommodating,  too.  Show  your  goods. 
Act  as  if  it  tickled  you  to  death.  Tell  'em  that's 
what  you're  there  for  and  that  you  can't  sleep  nights 
if  you  don't  do  it.  But  never  make  'em  feel  that 
they're  obligated  to  you.  Some  clerks  have  a  way 
of  conveying  that  impression,  and  it's  an>  uncomfort- 
able one  to  have,  even  for  women.  A  customer 
don't  like  it,  and  tho'  they  may  not  know  themselves 
just  what  it  is  that  keeps  'em  away,  they  won't  go 
up  against  that  clerk  again  if  they  can  help  it. 

"When  it  comes  to  an  expert  his  chief  weapon 
is  suggestion.  That's  what  does  the  business. 
That's  where  the  fine  work  comes  in.  By  that  I 
don't  mean  coarse,  outspoken  advice  like  as  if  a 
man  came  here  and  said  he  wanted  a  birthday  pres- 
ent for  his  mother-in-law  and  you  said  "Rough  on 
Rats."  That's  advice,  not  suggestion.  But  I  mean 
that  fine-haired,  foxy,  always-to-the-point  intima- 
tion, that  delicate,  foregone  conclusion,  sure-mike- 
of-course  business  that  is  born  in  a  man,  not  nailed 
onto  the  outside  after  he's  big  enough  to  put  in  a 
few  nights  seeing  Nellie  home.  It  strikes  me  that 
suggestion  is  one  subconscious  condition  talking  to 


another,  and  it  is  always  from  the  storehouse  of  this 
subconscious  mind  that  we  draw  our  new  ideas. 

"So  if  a  man  comes  in  to  my  store  not  knowing 
just  exactly  what  he  wants,  and  I  can  so  delicately 
let  it  burst  onto  him  that  he  thinks  he  thought  of 
it  himself,  why  I've  certainly  scored  a  touch-down. 
Everything  that  we  do  in  this  world  is  suggested 
to  us  in  some  form  or  other.  That's  why  we  should 
be  so  careful  who  does  the  suggesting. 

"But  you're  not  up  to  that  yet.  That  comes  in 
the  postgraduate  course,  and  you're  in  the  marble 
department.  All  you've  got  to  do  for  awhile  is  to 
keep  good-natured,  courteous,  accommodating,  and 
learn  your  line  as  fast  as  you  can.  In  addition,  it's 
a  pretty  good  idea  to  keep  your  nose  clean.  How 
long  have  you  been  here." 

"Three  weeks,  sir." 

"Well,  here's  seven  dollars.  Go  over  to  Old 
Hardtack  Zimmerman's  and  tell  him  to  give  you 
the  best  suit  a  clo'se  he's  got  in  the  house.  What- 
ever you  do  get  a  good  fit ;  don't  figure  on  growing. 
Let  your  hands  stick  out  below  the  sleeve  at  least 
far  enough  to  grab  a  stove-poker.  If  there's  any 
change  left  over  buy  a  couple  brick-yards.  Go  on 
now,  and  get  back  as  soon  as  you  can." 
{To  be  continued.) 


SIGNS  FOR  COUNTRY  ROADS. 

How  to  Make  and  Where  to  Put  Them— They  are  Constructed  of  Odd  Boxes  and   Painted  in  Plain 
Black  and  White — A  Home-made  Ladder  for  Nailing  Them  Up. 

By  M.  K.  BARBER. 


The  signs  shown  in  the  accompanying  photograph 
are  intended  to  be  nailed  up  on  trees,  fence  posts, 
and  the  like.  The  largest  ones  are  about  3  by  4 
feet,  and  the  smaller  ones  about  13  by  16  inches. 
To  obtain  this  photograph  the  signs  have  been 
tacked  up  on  the  stone  warehouse  at  the  rear  of 
store,  and  more  signs  would  have  been  shown  if 
the  space  had  been  larger. 

These  signs  have  not  been  "worked  over" — that 
is,  they  are  in  the  rough,  so  to  speak,  and  before  I 
put  them  out  I  shall  retouch  them,  straightening  up 
crooked  lines,  lengthening  some  letters  and  shorten- 
ing others,  and  so  on.  I  would  not  have  had  the 
photograph  taken  until  the  signs  were  completed, 
but  a  good  light  prevailed  one  day  and  the  photog- 
rapher thought  it  best  to  take  advantage  of  it. 

The  signs  were  made  from  shipping  boxes,  and 


each  sign-board  is  cleated  with  a  strip  across  each 
end  at  the  back.  Box  ends  make  the  best  boards, 
as  they  are  always  of  thicker  wood  than  the 
sides,  tops,  and  bottoms,  and  are  always  ready 
cleated. 

I  had  "the  boy"  exercise  his  muscle  and  the  nail 
puller,  selecting  the  best  boxes  out  of  the  box  pile, 
and  then  showed  him  how  to  match  up  the  boards 
and  nail  the  cleats  on  the  backs  of  them.  No  atten- 
tion was  paid  to  finishing  the  fronts,  and  some  of 
them  are  very  rough.  The  boy  put  on  two  coats  of 
good  white  paint,  allowing  about  a  week's  time 
between  the  two  coats. 

The  lettering  I  did  with  a  No.  3  sable  brush  on 
days  when  trade  was  quiet,  and  at  nights  after  busi- 
ness hours.  The  lettering  and  cut-in  work  were 
done  in  black.     Much  prettier  and  more  attractive 
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signs  can  be  put  up   with  bright   colors,   but  my 

jjxperience  has  been  that  a  plain  black  and  white 

will  wear  better — that  is,  will  stand  the  weather 

jtter,  and  look  nicer  in  six  months  or  a  year  than 

igtis  of  other  colors. 

The  remark  is  often  heard,  "What  a  fine  target 

lose  signs  will  make  for  the  boys  to  throw  rocks 

shoot  at !"    But  if  one  nails  them  up  firmly,  using 

y  nails  and  plenty  of  them,  and  is  careful  to  nail 

lem  onto  solid  supports,  such  as  gate  posts,  large 

5,  bridge  banisters,  etc.,  he  will  be  surprised  at 

length  of  time  they  will  stay  in  place. 

If  they  are  shot  at,  it  will  not  deface  them  much 

a  general  thing.     Boys  will  invariably  shoot  at 

le  face  of  them,  and,  unless  they  shoot  at  short 


Where  possible,  I  always  place  a  sign  on  a  slight 
angle  so  that  it  can  be  easily  read  by  persons  coming 
to  town. 

In  nailing  up  these  signs  I  use  a  step-ladder  made 
as  follows:  Get  about  20  feet  of  1  x  4  stuff,  saw 
off  two  5-foot  pieces,  and  nail  four  steps  between 
them  about  18  inches  in  length  and  about  10  inches 
apart.  Then  at  one  end  nail  two  pieces  about  18 
inches  long  to  the  5-foot  pieces,  and  at  such  an 
angle  that,  when  the  short  arms  are  horizontal,  the 
long  arms  will  be  at  the  proper  angle  to  make  a 
firm  ladder  of  it.  Then  nail  a  piece  across  about 
midway  between  these  short  arms  and  your  ladder 
is  completed. 

By  using  a  ladder  like  this  you  can  get  the  signs 


Vww''«V^ 


range,  the  shots  will  only  make  a  few  round  holes 
in  the  face  of  the  sign,  while  it  will  tear  big  slivers 
out  of  the  back  of  it. 

One  point  to  bear  in  mind  in  putting  up  signs  of 
this  kind  is  to  be  careful  not  to  put  them  where  the 
owner  of  the  property  might  object  to  them.  Of 
course  it  is  out  of  the  question  to  go  and  ask  at 
every  farmer's  house  if  he  has  any  objection  to 
your  placing  signs  along  the  road  on  his  trees  and 
fence  posts,  but  if  there  is  a  barn  or  outbuilding 
close  to  the  road  it  will  pay  you  to  hunt  up  Mr. 
Farmer  and  ask  his  permission  to  place  a  sign  on 
it:  he  will  invariably  give  his  consent. 

Always  be  careful  not  to  nail  a  sign  in  a  place 
where  it  would  be  likely  to  frighten  horses.  Nail 
only  small  signs  on  bridge  banisters  or  approaches. 


up  where  it  will  be  impossible  for  would-be  wags  to 
get  at  them  and  deface  them  by  cutting  out  letters 
and  otherwise  marring  them.  You  can  place  this 
ladder  against  a  tree  or  post  with  the  short  arms  on 
each  side,  and  the  cross-piece  between  them  will  hold 
it  at  about  the  right  distance  away  for  you  to  work 
easily  in  driving  the  nails.  You  will  also  find  that 
you  can  use  a  ladder  like  this  where,  owing  to  the 
inequalities  of  the  ground,  an  ordinary  step-ladder 
would  be  useless. 

Use  8-,  10-,  and  12-penny  nails,  according  to  the 
thickness  of  the  sign-board  and  the  surface  you  nail 
into. 

Either  put  the  signs  up  yourself  or  get  some  one 
to  put  them  up  for  you  who  you  know  will  do  it 
right.     Put  them  up  yourself  if  you  can  take  the 
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time,  as  the  drives  and  the  exercise  will  do  you  more 
good  than  a  bottle  of  your  own  sarsaparilla,  invalu- 
able a  brace  as  this  is. 

If  you  are  afraid  it  will  sacrifice  your  dignity  to 
get  out  and  nail  up  the  signs,  take  a  boy  along  with 
you  to  do  it,  and  you  can  see  then  that  it  is  done 
right. 


In  conclusion,  I  will  say  that  if  any  one  thinks  it 
is  difficult  to  make  signs  like  these  shown,  he  will 
be  surprised  to  find  how  easy  it  is  if  he  will  take  a 
brush  and  practice  a  little.  Such  signs,  if  made  by 
a  painter,  would  cost  from  25  to  50  cents  each. 

There  is  no  question  but  that  this  kind  of  adver- 
tising, in  a  country  town,  brings  results. 


A  PRESCRIPTION   WINDOW. 


The  window  display  shown  in  the  accompanying 
engraving  is  contributed  to  the  Bulletin  by  A.  H. 
Figgen,  of  Quincy,  Illinois.  It  will  be  seen  that  the 
body  of  the  display  is  devoted  to  a  line  of  high-class 
chemicals  and  pharmaceuticals.    The  chemicals  bear 


shelves,  are  the  various  utensils  used  in  prescription 
work — mortars  and  pestles,  filtering  devices,  gradu- 
ates, test  tubes,  percolators,  etc.,  etc.  Various 
placards  are  seen  about  the  windows,  and  their 
legends  will  be  read  more  or  less  readily  from  the 


the  brand  of  Merck,  and  the  pharmaceuticals  are 
from  the  laboratory  of  Parke,  Davis  &  Co.  These 
various  articles  are  arranged,  as  the  engraving  indi- 
cates, in  a  series  of  shelves  pyramidal  in  construc- 
tion, and  at  the  top  is  a  framed  diploma  of  a  college 
of  pharmacy. 

In  the  bottom  of  the  window,   in   front  of  the 


engraving.  Here  are  two  or  three  of  them  :  "Noth-  _| 
ing  is  Too  Good  for  Your  Prescriptions ;"  "We  Use  n 
the  Double  Checking  System  to  Avoid  the  Possi- 
bility of  Error  in  Filling  Prescriptions;"  "Prescrip- 
tions are  Our  Specialty:  We  Call  for  and  Deliver 
Them  Free  of  Charge."  Cards  are  good  things 
when  not  too  numerous. 
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SELECTIONS. 


THE   DEADLY  TOOTH-BRUSH. 

One  by  one  the  list  of  forbidden  things  grows. 
Among  these,  we  now  learn,  must  be  numbered 
the  tooth-brush,  hitherto  counted  innocuous  and 
even  recommended  for  frequent  use.  But  Dr.  E. 
Palier,  writing  on  "The  Abuse  of  the  Tooth-brush" 
in  the  Dietetic  and  Hygienic  Gazette,  tells  us  that 
it  is  the  abode  of  microbes  and  is  skilfully  adapted 
to  introduce  these  by  inoculation  into  the  organism 
with  its  penetrating  bristle.     Says  Dr.  Palier: 

The  tooth-brush  has  been  in  vogue  for  a  long  time  without 
being  suspected  of  doing  any  mischief.  Nowhere  is  it  used 
with  such  vigor  as  it  is  here,  and  nowhere  is  the  demand  for 
artificial  teeth  and  their  employment  as  prevalent  as  in  this 
country.  The  tooth-brush  in  my  opinion  is  a  potent  factor  in 
the  causation  of  many  ills,  and  I  considef  the  matter  of  too 
great  importance  to  be  overlooked. 

The  mouth,  as  is  well  known,  is  teeming  with  microbes;  if 
we  examine  a  drop  of  sputum  under  the  microscope  it  will  be 
found  to  be  loaded  with  bacteria.  Pncumococci  are  frequently 
found  in  the  sputum  of  healthy  people,  and  in  addition  there 
may  be  other  pathogenic  microorganisms  from  various 
sources.  The  means  of  safeguarding  against  infection  by 
these  microorganisms  is  to  keep  the  mucous  membrane  intact ; 


wherever^ there  is  a  breach  of  surface,  however  insignificant 
it  may  be,  infection  may  take  place,  especially  if  the  system 
be  ih  such  a  state  that  the  resisting  power  is  lessened,  such, 
for  instance,  as  extreme  fatigue,  hunger,  etc.  I  think  we  can 
safely  say  that  in  a  number  of  infectious  diseases  the  infection 
is  introduced  through  the  mouth.  The  local  inflammatory 
aflfections  are  of  course  due  to  some  local  infection,  but  even 
systemic  infectious  diseases,  such  as  diphtheria,  scarlatina, 
etc.,  are  frequently  primarily  caused  by  local  infection  of  the 
mouth. 

Now,  the  tootb-brush  is  first  of  all  always  loaded  with 
microorganisms;  in  order  to  make  it  aseptic  it  would  have 
to  be  submitted  either  to  strong  chemical  germicides  or  to 
prolonged  boiling,  as  some  microbes  are  extremely  resisting, 
especially  the  sporulent  ones.  The  tooth-brush  is  seldom,  if 
ever,  properly  sterilized.  It  is  simply  rinsed  in  cold  or  hot 
water,  which  is  altogether  inadequate.  Then,  too,  the  brush  is 
usually  stiff,  the  hairs  get  in  between  the  teeth,  causing  an 
abrasion  of  the  gums,  and  thus  one  practically  inoculates  him- 
self with  microbes.  If  they  happen  to  be  virulent  ones  they 
will  surely  cause  disease.  For  instance,  a  nurse  attending  a 
case  of  diphtheria  may  have  had  blown  into  her  mouth  some 
particle  of  the  patient's  sputum  loaded  with  microbes.  She 
uses  a  tooth-brush  which  causes  some  abrasions  of  the  mucous 
membrane,  and  thus  inoculates  herself  with  the  disease. 

But  if  we  are  to  taboo  the  brush,  how  keep  the 
teeth  clean?  Dr.  Palier  assures  us  that  he  has  no 
objections  to  cleanliness,  but  he  has  a  substitute  for 
the  brush  to  recommend.     Here  it  is: 


«ff?tf*r.?\^t??j;;-» 


I  i  '  •  * » » 


A  Qboup  of  Pharmaceutical  Alumni.— This  Bnapshot  was  taken  last  September  at  the  Kansas  City  meeting  of  the  American  Pharmaceutical 
Anociation  and  represents  the  nineteen  alumni  of  the  Department  of  Pharmacy  of  the  University  of  Michigan  who  were  in  attendance  at  the  convention. 
A  small  cut  of  the  group  was  printed  at  the  time,  but  was  so  unsatisfactory  that  we  have  enlarged  it  in  this  more  desirable  form.  Reading  from  the  left, 
the  Individuals  are:  I.,.  D.  Havenhill,  E.  A.  Ruddiman,  W.  C.  Klrchgessner,  James  Seymour,  H.  M.  Gordin,  L.  E.  Sayre,  J.  W.  T.  Knox,  E.  J.  Kennedy, 
John  D.  Muir,  W.  I.  Milllngton,  Henry  Helm,  Mr.  Steadier,  M.  NoU,  L.  A.  Seltzer,  W.  H.  Burke,  L.  F.  Kebl'er,  J.  H.  Beal,  W.  J.  Teeters,  and  J.  O.  Schlotterbeck. 
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I  have  found  that  for  cleansing  the  teeth  aseptic  absorbent 
cotton  is  best.  A  piece  of  cotton,  about  the  size  of  a  walnut, 
should  be  taken,  soaked  in  fresh  water,  and  made  into  a 
pledget,  tooth-powder  put  on  it,  and,  holding  it  between  the 
thumb  and  index  finger,  the  teeth  thoroughly  cleansed.  It  will 
be  a  little  awkward,  of  course,  at  first,  but  with  a  little  experi- 
ence one  may  easily  manage  it. 

The  advantages  of  this  method  are  that  a  fresh  piece  of 
aseptic  cotton  may  be  taken  each  time,  which  is  practically 
impossible  with  a  tooth-brush,  and  the  cotton  is  soft  and  not 
likely  to  cause  any  abrasion  of  the  mucous  membranes,  nor 
does  it  cause  irritation  and  pain  in  the  gums.  Of  course, 
before  cleansing  the  mouth  in  this  way,  both  the  face  and 
hands  should  be  bathed.  .  .  . 

Ihe  tooth-brush,  to  be  safe,  must  be  disinfected  each  time 
it  is  used.  For  reasons  which  are  apparent,  it  is  not  wise  to 
use  on  it  strong  antiseptics,  as  it  is  taken  into  the  mouth.  If 
one  is  determined  to  use  the  tooth-brush,  it  should  be  sterilized 
by  boiling  it  for  at  least  half  an  hour,  and  this  should  be  done 
frequently.  This,  however,  is  apt  to  spoil  the  brush  and  will 
not  prevent  it  from  causing  irritation.  All  things  considered, 
I  think  without  doubt  the  absorbent  cotton  is  best. 

Dn  Palier  cheerfully  notes,  in  parenthesis,  that 
a  shaving-brush  is  also  a  decidely  objectionable 
thing  to  have  about  one.  In  it,  too,  lurk  germs 
innumerable.  The  doctor  offers  us  no  substitute 
for  this,  and  perhaps,  like  Kipling's  little  asides, 
the  matter  is  to  be  elaborated — if  not  forgotten — 
in  "another  story." — Literary  Digest. 


HOW    FAR    MAY    THE    PHARMACIST    GO? 

The  Bulletin  of  Pharmacy  gives  an  inquiry 
from  a  patron  as  to  the  limit  within  which  a  drug- 
gist may  properly,  and  legally,  prescribe  some 
remedy  for  the  many  simple  ailments  which  are 
constantly  brought  to  the  attention  of  the  drug- 
store man  and  which  are  too  insignificant  to  war- 
rant consultation  with  a  physician.  This  is  an 
important  question  for  the  druggist,  and  the  reply 
formulated  for  his  guidance  in  one  State  would 
have  little  or  no  application  in  another  State. 

In  Ohio  the  medical  practice  act  is  rather  specific 
in  that  it  forbids  any  person  who  is  not  a  registered 
physician  "^o  prescribe  or  recommend  for  a  fee  any 
drug  or  medicine,  appliance,  application,  operation 
or  treatment  of  zvhatever  nature,  for  the  cure  or 
relief  of  any  zvound,  fracture,  or  bodily  injury, 
infirmity  or  disease." 

This  is  comprehensive  enough  to  please  the 
straightest  sect  of  medical  Pharisees  unless  the  con- 
struction upon  the  term  "for  a  fee"  might  be  such 
as  to  allow  a  druggist  to  prescribe  a  dose  of  castor 
oil  by  accepting  compensation  for  the  oil  and  mak- 
ing no  charge  for  the  "advice." 

Such  is  the  law  in  Ohio  at  least,  but  custom  is 


I 


The  Japanese  Exposition  Buildings  Presented  to  Dr.  Takamine.— The  pictures  presented  on  this  and  the  opposite  pages  will  pleasantly  remind 
visitors  to  the  Louisiana  Purchase  Exposition  of  last  year  that  the  Japanese  buildings  and  garden  were  among  the  most  interesting  sights  on  the  fair 
grounds.  The  three  structures  comprising  the  Japanese  group,  two  of  which  are  shown  in  our  illustrations,  were  all  of  them  afterwards  given  by  the 
Japanese  Government  to  Dr.  JoMchi  Takamine  in  recognition  of  his  services  to  the  Imperial  Commission  at  the  fair,  and  in  appreciation  also  of  several 
scientific  and  medical  discoveries  which  have  been  applied  with  great  benefit  in  the  medical  department  of  the  Japanese  army.  Dr.  Takamine  is  well 
known  to  pharmacists  as  the  inventor  of  taka-diastase,  adrenalin,  and  other  important  products. 
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sometimes  wiser  and  more  discreet  than  law,  and 
the  custom  is  for  the  druggist  to  recommend  reme- 
dies for  uncomplicated  aihnents  when  advice  is 
souglit,  and  charge  only  for  the  remedy  and  not  for 
the  recommendation.  There  have  been  very  few 
prosecutions  of  druggists  in  Ohio  for  violation  of 
the  medical  law,  and  such  as  have  been  made  were 
for  aggravated  cases  wherein  tiie  druggist  has 
assumed  to  make  diagnosis  of  some  positive  disease 
and  to  treat  it  by  repeated  prescriptions. 

But,  whatever  the  law  in  any  State  may  require, 
the  intelligent  druggist  wilt  not  go  far  enough 
astray  to  risk  prosecution  if  he  will  use  a  little  dis- 
cretion in  restricting  his  "prescriptions"  to  those 
remedies  which  are  useful  in  the  temporary  relief 
of  commonplace  ailments.  There  is  no  rational 
reason  why  a  druggist  should  refuse  to  dispense  a 
few  ounces  of  a  syrup  of  white  pine  for  a  cough, 
or  a  little  ginger  or  peppermint  for  what  in  Eng- 
land is  unblushingly  called  "belly  ache,"  or  a  dose 
of  castor  oil  prepared  by  that  palatable  method  in 
which  the  skilled  druggist  is  without  a  peer,  but  he 
should  draw  the  line  in  any  attempt  at  continuous 
treatment  of  symptoms,  at  efforts  at  diagnosing  or 


treating.any  case  which  apparently  may  be  properly 
treated  only  by  a  skilled  physician, 

A  pharmacist  who  will  discreetly  pursue  a  policy 
of  this  kind  will  not  only  maintain  the  confidence 
and  esteem  of  his  patrons,  but  will  merit  the 
approval  of  all  those  medical  men  who  are  not  too 
conceited  or  bigoted  to  be  reasonable  or  just. — Edi- 
torial in  the  Midland  Druggist. 


MASSAGE  CREAM. 

An  e.xcellent  formula  for  massage  cream  was 
contributed  by  B.  S.  Cooban  to  page  260  of  the 
June  Bulletin.  Here  is  another  one,  clipped  from 
the  Chemist  and  Druggist  of  London : 

Casein    J'J- 

Water    %\i]. 

Ammonia  water  Jss. 

Glycerin    Jj- 

Perfume   q.  s. 

White  petrolatum  5''i- 

Mix  together  the  casein,  water,  and  glycerin,  stir  in  the 
ammonia,  warm  to  dissipate  the  ammonia,  and  when  cold  mix 
with  the  petrolatum. 


The  Japanesi  ExposmoN  Biii.inMis  i  Kt.-sit.MBi)  m  i»u  I  AhAMi.NK— The  building  shown  on  the  opposite  page  isasmall  reproduction  of  the  "Shis- 
hlnden"  reception  ball  of  tlie  Imperial  Castle  in  the  city  of  Kioto,  Japan,  built  over  500  years  aRo.  The  one  on  this  page  was  orighially  built  for  and 
used  at  the  Osaka  Japanese  exposition  in  1903,  and  was  constructed  of  all  of  the  various  kinds  of  timber  to  be  found  in  the  Japanese  forests.  The  Emperor, 
the  Bmpre»s,  and  most  of  the  members  of  the  Japanese  Imperial  Family  took  their  meals  in  this  building  during  their  visit  to  the  Osaka  exposition.  At 
St.  Louis  last  year  President  Kooeevelt,  Prince  Fushimi.  and  other  noted  personages  had  luncheon  and  refreshments  in  the  building.  All  three  of  the 
Japanese  structures  have  been  made  a  jMirt  of  Dr.  Takamine's  summer  home  in  Sullivan  County,  N.  Y. 


382 


BULLETIN  OF  PHARMACY 


LETTERS. 


SOME  GERMAN  PREPARATIONS. 

To  the  Editors: 

Replying  to  P.  B.  F.,  whose  request  for  informa- 
tion concerning  certain  German  preparations  ap- 
pears in  the  "Queries"  of  the  August  Bulletin, 
I  desire  to  say  that  "Kaiserwasser"  is  spiritus 
coloniensis,  or  eau  de  Cologne;  "schwarze  gallen," 
or,  as  you  say,  "black  galls,"  are  gum  aloes. 
Regarding  "magentropfen,"  or  stomach  drops,  I 
would  say  that  ordinarily  throughout  Germany  the 
tinctura  amata  of  the  Pharmacopoeia  Germanica  is 
dispensed  when  "magentropfen"  is  asked  for. 
However,  a  great  many  other  preparations  are 
known  as  "magentropfen,"  many  of  which  are 
identical  in  their  composition  but  bear  many 
synonyms.  From  my  collection  of  synonyms  of 
popular  remedies  I  will  mention  a  few  of  the 
"magentropfen"  variety : 

Ballhausen's  "magentropfen"  is  tinct.  aloes  comp. 
Berliner  "magentropfen"  is  spiritus  melissae  comp.  ' 

Biester's  "magentropfen"  is  tinct.  absinth,  comp. 
Bittere  "magentropfen"  is  tinct.  amara. 
Weisse  "magentropfen"  is  spirit  aether  comp. 
Spranger's  "magentropfen"  is  tinct.  aloes  comp. 
Saechsische  "magentropfen"  is  tinct.  aloes  comp. 
Danziger  "magentropfen"  is  tinct.  aloes  comp. 
Mariazeller  "magentropfen"  is  tinct.  aloes  comp. 
Dietrich's  "magentropfen"  is  elixir  aurantii  comp.    (Pharm. 
Germ.). 

Rothe  (red)   "magentropfen"  is  tinct.  aromatica. 

Salzunger  "magentropfen"  is  tinct.  rhei  amara. 

Saure  (sour)  "magentropfen"  is  tinct.  aromatica  acida. 

There  may  be  some  more,  but  this  is  all  I  know; 
however,  here  are  a  few  which  also  belong  in  the 
same  class : 

"Magenkrampftropfen,"  or  stomach  cramp  drops,  is  tinct. 
val.  aether. 

"Magenreinigungstropfen,"  or  stomach  cleaning  drops,  are 
composed  of  equal  parts  of  tinct.  aromatica  and  tinct.  Calami. 

"Magenstaerkungstropfen,'  or  stomach  strengthening 
drops,  have  the  same  formula  as  the  preceding. 

"Magenessenz"  essence  for  the  stomach  is  tinct.  amara. 
Tinct.  chinse  comp.  is  also  known  by  the  same  name. 

I  could  mention  a  number  of  other  "magen"  or 
stomach  combinations.  However,  I  believe  that  the 
foregoing  mentioned  will  satisfy  most  of  your 
readers  and  perhaps  many  of  their  customers.  The 
formulas  for  most  of  these  preparations  are  either 
found  in  the  German  Pharmacopoeia  or  in  "Hager's 
Commentar  zur  Deutschen  Pharmacopoeia."     For 


the  benefit  of  your  subscribers,  however,  particu- 
larly for  those  who  do  not  read  and  understand 
German,  I  will  gladly  furnish  any  such  formulas 
through  the  columns  of  your  journal,  or  direct  if 
preferable. 

I  have  a  very  complete  collection  of  synonyms  of 
hundreds  of  popular  German  remedies,  and  you 
may  call  on  me  for  almost  any  information  in  that 
line.  Trusting  that  the  foregoing  may  prove  profit- 
able to  some  of  your  readers,  I  remain,  very  truly 
yurs,  Albert  H.  Koch. 

Jefferson  Avenue  and  North  Market  Street,  St.  Louis. 

[Note  by  the  Editors. — It  is  certainly  very  kind  of  Dr. 
Koch  to  render  this  service  to  the  Bulletin  and  its  readers.] 


FOUR  SPECIMENS. 

The  four  illiterate  orders  shown  in  the  accom- 
panying illustration  have  all  been  received  from 
Bulletin  readers.  The  first  was  sent  in  by  W. 
B.  Fullerton,  of  Toronto,  Canada,  and  calls  for 
iodide  of  potash.  The  second,  contributed  by  Tufts 
&  Co.,  of  Plymouth,  N.  H.,  is  generously  left  for 
the  interpretation  of  Bulletin  readers.    The  third, 


^  i-      c^ 


^ 


^^J^J^Jy^JZ  c^^^?-^^ 


from  W.  T.  Snyder,  of  Richmond,  Indiana,  will  b 
found  after  a  great  deal  of  hard  work  to  call  for  25 
cents'  worth  of  carbolic  acid  and  25  cents'  worth 
of  "dye  color."  The  fourth  and  last,  for  which  we 
are  indebted  to  V.  C.  Rasmussen,  of  Marquette, 
Nebraska,  illustrates  a  profane  method  of  spelling 
Rochelle  salts. 


I 


BULLETIN  OF  PHARMACY 


383 


"WAKE  UP,  ENGLAND!" 
the  Editors: 

[As  an  enthusiastic  reader  of  your  paper,  and  I 
ly  say  an  admirer  of  Americans  and  their  methods 
business,  I  enclose  you  a  rough  photograph  of 
^at  I  think  is  rather  an  original  way  to  bring  out 
lew  "pick-me-up."  The  phrase  "Wake  up,  Eng- 
land" came  originally  from  a  speech  given  some 
months  back  by  H.  R.  H.  the  Prince  of  Wales, 
and  no  doubt  you  people  on  the  other  side  are  aware 
that  just  at  present  John  Bull  sadly  wants  "waking 


**^ 


*  *miP' 


%^<Kt^^--^l^ 


iEO.  SWINNERT' 
CN  "irodtrn"  ClKniM,; 

XtOMO-rolB  . 


up."  We  dressed  our  window  with  Union  Jacks, 
etc.,  and  issued  a  well  written  handbill  inviting  all 
and  sundry  "to  step  inside  and  ask  for  a  free  dose." 
Crowds  accepted  the  invitation,  and  I  realized  for 
the  first  time  what  it  must  be  to  preside  over  an 
American  soda  fountain.  Altogether  it  has  been 
one  of  the  best  ads.  we  have  ever  had. 

You  will  be  pleased  to  hear  that  my  assistants 
and  myself  look  forward  eagerly  for  the  Bulletin 
OF  Pharmacy  each  month. 

George  Swinnerton. 


V  A  PUZZLER. 

To  the  Editors: 

I  have  read  with  a  great  deal  of  interest  the 
puzzling  orders  and  prescriptions  that  my  brother 
druggists  have  had  to  decipher,  and  I  have  been  con- 
gratulating myself  on  the  legible  chirography  of  our 
own  customers,  when,  lo  and  behold,  I  ran  across 


r 


the  real  thing  yesterday!     After  close  questioning 

I  found  that  the  bearer  wanted  a  stick  of  Colgate's 

shaving  soap  and  a  box  of  "cold  cream  salve." 

E.  C.  Hanford. 
Stamford,  N.  Y. 


TWO  PLANS. 


17  Stafford  St.,  Longton,  England. 


To  the  Editors: 

I  will  endeavor  to  explain  two  plans  which  I  have 
used  with  some  success,  and  which  I  think  might 
prove  suggestive  to  other  druggists.  Nearly  every 
business  man  knows  and  feels  that  the  advertising 
matter  sent  him  by  the  various  manufacturers  for 
distribution  is  at  least  of  some  value.  Many  drug- 
gists instruct  their  clerks  to  "wrap  up  a  circular 
with  every  package,"  but  this  is  usually  done  only 
so  long  as  the  boss  has  his  eye  on  the  clerk.  In  a 
short  time  it  transpires  that  a  whole  mass  of  stuff 
accumulates  and  is  consigned  to  the  capacious  waste 
basket.  •   < 

My  scheme  for  handling  such  advertising  matter 
is  as  follows:  I  have  large  envelopes  printed  with 
the  following  legend  on  the  left-hand  side : 

To-morrow  Return  To  ( 

Smith's  Pharmacy,  . 

Smithville,  N.  Y., 

and  buy  your  drugs,  medicines, 
^    toilet  articles,  etc.,  as  ' 

advertised  within  this  envelope. 

Smith  can  recommend  these  goods — 
Smith's  name  is  good. 

Inside  this  envelope  I  place  an  assortment  of  cir- 
culars, booklets,  samples,  etc.  Representing,  as  it 
does,  a  big  "prize  package,"  it  never  fails  to  reach 
home.     With  every  package,  of  course,  one  should 
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have  some  advertising  matter  exploiting  goods  of 
his  own  make. 

The  other  scheme  I  want  to  explain  refers  to 
prescriptions.  The  very  first  day  I  was  employed 
in  a  certain  pharmacy  in  Greater  New  York  doing 
a  business  of  forty  new  prescriptions  a  day,  I  saw 
three  clerks  stumped  by  one  small,  angry  man.  He 
wanted  a  prescription  repeated.  He  had  lost  the 
number  and  had  forgotten  all  about  the  size  of  the 
package,  the  cost,  and  other  data.  He  didn't  know 
or  care  when  the  prescription  had  been  originally 
dispensed.  And  the  clerks  haven't  found  the  pre- 
scription yet ! 

Now  here  is  one  way  to  avoid  such  an  occurrence. 
I  use  a  loose-leafed  index  book  with  the  pages 
marked  as  follows : 


Name. 
Johnson,  John. 


Address. 
Boston,  Mass. 


Date. 

C/1/05 


Doctor. 
Martin 


Number. 
177868 


As  each  prescription  is  received,  the  customer  is 
simply  asked  his  or  her  name,  and  the  rest  is  simple 
enough.  The  entrances  are  made  in  alphabetical 
order  as  the  prescriptions  are  compounded,  and  the 
finding  of  a  lost  prescription  is  an  easy  matter. 

Claude  M.  Dexter. 

South  Glens  Falls,  N.  Y. 


ANOTHER  DRUGGIST  AND  HIS  INCOME. 

To  the  Editors: 

The  several  editorials  which  you  have  had 
recently  on  druggists  and  their  incomes  have  inter- 
ested me'  exceedingly.  I  have  at  different  times  felt 
discouraged  with  the  drug,  business  and  have  thought 
of  accepting  some  fairly  paying  position  which 
would  require  but  ten  hours  of  work  a  day  and  no 
cash  investment.  Since  reading  the  experiences  of 
others,  however,  I  have  come  to  the  conclusion  that 
I  am  not  a  "tail-ender"  as  far  as  annual  earnings  are 
concerned.  Below  I  give  you  figures  on  my  last 
year's  business.  How  do  they  compare  with  the 
average  druggist's  income? 

Last    year's    business .$7717  09 

Merchandise    (including    everything    bought    to    sell 

during  the  year) 3999  71 

Rent  and  miscellaneous  store  expenses. 745  57 

Clerk's   salary 522  70 

Interest  on  investment,  payable  monthly 216  00 

My   own    salary 1200  00 

Surplus   earnings 1033  -1 1 

From  these  figures  it  will  be  apparent  that  my 
gross  profit  for  the  year  was  $3717.38,  or  48.18 
per  cent  of  my  sales.     My  net  profit,  including  my 


salary  of  course,  was  $2449.11.  The  stock  inven- 
tory at  the  end  of  the  year  showed  an  increase  in 
the  investment  of  $224.40 — which  it  would  only  be 
fair  to  add  to  the  annual  earnings  of  $2449.11.  I 
have  deducted  nothing  for  wear  and  tear  on  fix- 
tures, although  I  know  that  it  is  customary  for 
scientific  business  men  to  take  these  elements  into 
consideration.  I  have  no  soda  water  fountain: 
neither  is  my  store  a  subpostoffice  or  a  gas  pay 
station.  A   U,  of  W.  Graduate. 

Wisconsin. 

[Note  by  the  Editors. — Certainly  this  man  has  no  com- 
plaint to  make  of  his  business.  Net  profits  or  earnings  of 
what  amounts  to  practically  over  $2500  a  year  on  annual  sales 
of  less  than  $8000  are  certainly  unusual,  and  it  is  abundantly 
apparent  that  our  friend  has  what  might  be  termed  in  the 
parlance  of  the  day  "a  good  thing."  It  will  be  recalled  that 
the  Chicago  druggist  whose  profits  were  considered  first  in 
this  series  of  experiences  printed  in  the  Bulletin  was  able  to 
make  but  $1600  on  an  annual  business  of  $18,000.  And  still, 
"A  U.  of  W.  Graduate"  tells  us  that  his  store  is  not  for  sale, 
which  is  the  reason  he  gives  for  withholding  his  name  from 
the  foregoing  communication.] 


A  LIQUID   CORN  CURE. 

To  the  Editors : 

I  use  a  corn  cure  which  is  something  of  an  old 
chestnut,  but  is  nevertheless  a  good  product.  It 
never  gelatinizes  except  from  evaporation : 

Extract  of  cannabis  indica 90  grains. 

Salicylic   acid 1   ounce. 

Alcohol     1    ounce. 

Collodion,  enough  to  make 10  ounces. 

Mix  or  soften  the  extract  with  the  alcohol,  then  add  the 
collodion,  and  lastly  the  acid. 

I  put  this  product  up  in  two-drachm  vials.  It  can 
be  sold  at  from  15  to  25  cents.      H.  C.  Fueller. 

Grafton,  West  Virginia. 


HE'S  IN  TROUBLE. 


To  the  Editors: 

"I've  got  a  grouch  coming."  I  have  the  only 
drug  store  in  a  town  of  450  inhabitants  and  I  have 
every  grocery  store  as  a  competitor.  I  am  trying 
to  do  a  cash  business,  while  they  handle  patents 
and  trust  them  out  like  so  much  sugar.  If  any 
l)rother  who  has  been  in  the  same  fix  knows  of  any 
way  to  figlit  these  obstacles,  I  would  be  pleased  to 
hear  of  it  through  the  Bulletin  columns. 

C.  A.  P. 
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B00K5. 


The  Helfenberger  Annalen  for  1904.     By  Dr.  Karl  Dietericli. 

This  small  volume,  issued  from  the  "Chemische 
Fabrik,  Helfenberg,  A.  G.,"  contains  about  250 
pages  and  corresponds  to  previous  issues.  It  records 
the  data  accumulated  during  the  preceding  twelve 
months  from  the  examination  of  pharmaceutical 
products  and  the  materials  used  in  their  production. 
Most  of  this  matter  is  presented  in  concise  tabulated 
form,  with  brief  comments  and  proper  references 
as  to  methods,  etc.  In  a  few  instances  subjects  are 
dealt  with  at  greater  length  and  the  results  of  orig- 
inal investigation  are  offered;  though  it  is  a  matter 
of  regret  that  research  is  not  so  much  in  evidence 
in  this  as  it  was  in  some  of  the  earlier  volumes 
issued  by  the  elder  Dieterich. 


H.  H.  Rusby,  of  New  York — are  all  men  of  the 
highest  eminence  in  their  respective  fields. 


A  Commentary  on  the  New  U.  S.  P. 

A  brochure  entitled  "Changes  in  the  Pharma- 
cojxeia  of  the  United  States  of  America"  has  just 
been  issued  from  the  Hygienic  Laboratory  of  the 
Public  Health  and  Marine  Hospital  Service  of  the 
United  States.  It  is  paper  bound  and  contains  122 
pages.  The  authors  are  Reid  Hunt  and  Murray 
Gait  Motter.  Dr.  Hunt  is  chief  of  the  Division  of 
Pharmacology  of  the  Hygienic  Laboratory,  and  Dr. 
Motter  is  secretary  of  the  Board  of  Trustees  of  the 
U.  S.  P.  and  a  well-known  teacher  in  Washington. 
The  brochure  is  known  as  Bulletin  No.  23  of  the 
Hygienic  Laboratory.  The  purpose  of  the  Bulletin 
is  to  inform  the  various  officials  of  the  United 
States  Public  Health  and  Marine  Hospital  Service 
of  the  changes  made  in  the  new  Pharmacopoeia.  It 
has  been  written  primarily  for  physicians,  but  it 
will  l)e  of  equal  interest  and  value  also  to  the  phar- 
macists of  the  service. 


The  National  Dispensatory. 

We  are  informed  by  the  publishers  that  a  new 
edition  of  this  standard  work  was  ready  for  sale 
September  1,  the  date  when  the  new  U.  S.  Phar- 
mac()p(L'ia  went  into  effect.  By  authority  of  the 
Convention  it  contains  every  article  in  the  new 
U.  S.  P.,  as  well  as  the  explanations  and  instruc- 
tions necessary  to  understand  and  apply  the  brief 
statements  to  which  the  official  guide  is  restricted. 
The  authors — Dr.  H.  A.  Hare,  of  Philadelphia; 
Prof.  Charles  Caspari,  Jr.,  of  Baltimore;  and  Prof. 


.  A  Varied  Catalogue. 

The  annual  catalogues  of  Peter  Van  Schaack  & 
Sons,  the  well-known  Chicago  jobbers,  are  remark- 
able for  their  completeness  and  variety.  It  would 
seem  as  if  almost  anything  that  the  druggist  needed 
to  buy,  was  included  in  the  specifications  of  this 
1389-page  book.  It  is  neatly  bound  in  yellow  cloth, 
bears  the  volume  number  of  35,  and  will  be  found 
exceedingly  useful  to  every  retailer. 


The  Literary  Digest,  published  in  New  York, 
comes  to  the  Bulletin  desk  every  week,  and  it  is 
an  admirable  review  of  current  history  in  the  fields 
of  politics,  literature,  science,  religion,  and  inter- 
national affairs. 

PERSONAL. 

A   BULLETIN   CONTRIBUTOR. 

Readers  of  the  Bulletin  have  doubtless  noticed 
the  considerable  number  of  attractive  window  dis- 
plays which  have  been  contributed  to  this  journal 
from  time  to  time  by 
H.  M.  Curry,  and  per- 
haps they  recall  also 
the  exceedingly  inter- 
esting and  helpful  ar- 
ticle on  "Show-card 
Writing"  which  ap- 
peared on  page  152  of 
the  Bulletin  for  Ap- 
ril, 1904.  Under  the 
circumstances  we  have 
no  doubt  they  will  be 
pleased  to  see  a  por- 
trait of  Mr.  Curry 
himself,  and  to  know 
something     about     the 

man.  He  is  the  manager  of  the  well-known  phar- 
macy in  Ellsworth,  Kansas,  of  W.  E.  Sherriff,  a 
prominent  druggist  and  a  member  of  the  State 
lioard  of  Pharmacy;  and  incidentally  it  is  interest- 
ing to  note  also  that  he  is  Mr.  Sherriff's  brother- 
in-law.  A  hustling  and  energetic  business  man,  Mr. 
Curry  is  particularly  clever  in  devising  artistic  win- 
dow displays,  in  painting  attractive  show  cards,  and 
in  following  out  aggressive  business  methods  gener- 
ally. 


H.  M.  CURKY. 
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BUSINESS    HINTS. 


A  Show  Card.— 

The  show  card  shown  in  the  accompanying  illus- 
tration comes  to  us  from  one  of  our  English  readers 
— Mr.  George  E.  Marfitt,  of  Leicester.  It  will  be 
observed  that  the  product  displayed  is  "Creme  Mar- 
quise," one  of  the  toilet  articles  which  has  figured 
more  or  less  extensively  during  the  last  year  in  Mr. 
Cooban's  department  of  "The  Druggist's  Special- 
ties." ~  Mr.  Marfitt  has  evidently  put  this  product 
on  his  list  of  specialties  and  is  advertising  it.  As 
for  the  card,  the  lettering  was  done  in  white  with 


r^*-***" 


1  !Pi>i  ppcir 

Makes  Skins 
like 
Peach  bloom 


orange  shading:  the  white  paint  was  made  of  zinc 
oxide  mixed  with  gum  arable  and  rubbed  into  a 
smooth  cream;  the  yellow  shading  was  done  with 
gamboge.  The  card  itself  was  a  rather  dull  green, 
and  the  color  scheme  was  very  harmonious.  The 
picture  of  the  young  woman  was  a  real  photograph, 
an  advertising  specimen  sent  out  by  a  maker  of 
photographic  paper.  The  card  was  8^  by  12  inches 
in  size. 

Informing    the    Doctors    of    the    Changes    in    the    New 
U.  S.  P.— 

In  his  first  instalment  of  the  valuable  serial  on 
"The  New  Pharmacopoeia,"  now  running  in  the 
Bulletin  every  month,  Dr.  Francis  suggested  that 
druggists  might  score  a  point  by  sending  a  letter  to 
the  physicians  in  their  neighborhood  calling  atten- 
tion to  the  changes  in  the  book,  particularly  with 
reference  to  the  altered  strengths  of  many  of  the 
potent  tinctures.  Many  of  the  Bulletiist  readers 
have  acted  upon  the  Doctor's  hint.  Last  month  we 
called  attention  in  this  department  to  a  circular 
letter  which  had  been  issued  to  the  doctors  of  Gads- 
den,  Alabama,   by   the   Whorton   Sons   Drug   Co. 


Since  then  we  have  received  a  considerable  number 
of  other  letters,  mailing  cards,  circulars,  and  the 
like  issued  by  druggists  in  various  parts  of  the 
country.  Mr.  H.  G.  Posey,  clerk  for  Mr.  F.  C. 
Godbold,  the  well-known  New  Orleans  pharmacist, 
got  up  one  of  the  best  letters  which  has  so  far  come 
to  our  attention.  All  of  the  more  important  changes 
registered  in  the  new  Pharmacopoeia  were  very  con- 
cisely and  clearly  stated. 

Getting  After  Roaches. — 

D.  Kilburn,  of  Quincy,  Illinois,  whose  unique 
system  of  using  the  "want"  and  "personal"  columns 
in  the  daily  newspapers  for  advertising  purposes 
was  described  in  this  department  of  the  April  Bul- 
letin^ sends  us  some  of  his  "personals"  apropos  of 
a  roach  powder  which  enjoys  a  large  sale  with  him: 

MRS.  R. — If  I  were  you  I  don't  believe  I  would 
move,  as  the  next  house  might  be  as  bad  as  the 
one  you  have — all  you  need  to  do  is  to  go  to  10th 
and  Maine  and  get  pkg.  Kilburn's  Roach  Powder, 
it  will  kill  every  roach  on  the  place. — MAUD. 


J.  L.  S. — I  notice  the  roaches  are  getting  bad 
again,  so  you  had  better  go  out  to  Kilburn's,  at 
10th  and  Maine,  and  get  some  of  his  roach  pow- 
der. It  did  the  work  before.  Get  2  pounds. — 
MAGGIE. 

Mr.  Kilburn  also  sends  us  the  following  news- 
paper advertisement,  which  occupied  a  2)4  by  2)4 
inch  space  and  was  properly  displayed : 

NO  MORE 
ROACHES 

We  have  a  powder  which,  if  scattered  around 
infested  places  and  rubbed  on  walls  and  pipes, 
etc.,  where  roaches  are  in  habit  of  traveling,  will 
kill  every  one  of  them  in  one  night.  We  give  you 
a  written  guarantee  to  give  you  your  money  back 
if  it  fails  to  kill  all  your  roaches. 

Sold  in  Bulk,  50c  Pound. 

3  Ounces,  10  cents. 

KILBURN'S  DRUG  STORE, 

10th  and  Maine. 

The  Location  of  the  Prescription  Department. — 

One  of  the  unique  features  of  the  Economic^ 
Pharmacy  in  Chicago  is  the  location  of  the  prescrij 
tion  department.  It  is  seen  at  the  left  front  of  tl 
salesroom  as  you  go  in,  and  extends  down  perhaps 
half  the  length  of  the  long  room.  Only  a  glass  par- 
tition, reaching  half-way  to  the  ceiling,  divides  the 
seven  dispensers  from  the  patron.     When  Mr.  Mc- 
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Connell  first  started  the  Economical  store  he  had 
this  space  occupied  by  the  soda  fountain.  The  pre- 
scription department  was  back  in  the  rear  of  the 
store  and  it  didn't  pay.  He  boldly  threw  out  the 
fountain,  put  the  prescription  department  in  its 
place,  and  found  that  the  step  was  a  most  profitable 
one.  His  prescription  business  increased  threefold 
during  the  first  year!  People  like  to  see  dispensers 
work,  and,  moreover,  if  they  see  a  lot  of  them  they 
know  that  a  big  business  is  done,  and  this  is  a  fine 
advertisement  in  itself.     Nothing  succeeds  like  suc- 


cess: 


An  Ammonia  Advertisement. 


From  Mr.  Cooban's  "Items  of  Interest"  we  clip 
the  accompanying  ad.  on  ammonia  : 


Household 
AHMONIA 

THATS'  STRONG. 


In  a  pint  bottle  of  our  House- 
hold Ammonia  there  is  the 
strength  of  about  two  pints  of 
the  common  kind.  A  good 
thing  to  remember  because  ours 
costs  no  more.  Full  pints,  loc. 
And  its  all  Ammonia.  Not 
braced  up  with  Sal  Soda. 

B.  5.   COOBAN  &  CO., 

PRESCRIPTON  DRUOQISTS, 
559  W.  6.<(rd  Street. 


A  Drug  store  Paper. — 

R.  K.  Smither,  regarding  whom  a  biographical 
sketch  appeared  in  the  May  Bulletin,  prints  a 
little  drug-store  paper  which  he  calls  the  "Buffalo 
I'amily  Druggist."  The  number  before  us  has  four 
pages  and  is  interestingly  gotten  up.  An  original 
parable  is  contributed  by  Mr.  Smither  himself,  and 
is  very  cleverly  conceived  and  executed.  Its  theme 
substitution,  and  the  title  is  "The  Parable  of 
Jestezgud,  the  Son  of  Fayker,  who  was  Hoist  by 
his  own  Petard." 


Increasing  the  Telephone  Order  Business. — 

In  this  department  of  the  May  Bulletin  we 
reproduced  a  series  of  three  mailing  cards  which  Mr. 
Cunningham,  the  Detroit  druggist,  had  sent  out  to 
a  considerable  list  of  people  in  an  effort  to  work 
up  a  large  telephone  order  business.  A  similar 
mailing  card,  gotten  up  by  Mr.  Cooban,  of  Chicago, 
was  reproduced  in  the  June  Bulletin.     In  this 


^^^ 

Step  to  the  *Phone 

Call  Fast  71    and  Tell  m.t  You  Rcuir. 

W»  Uw  «  i<ihm  mince  Id  yaw  »ciiiM till  iii.MiJvay  itionly  thrt  yow  otdei  it  itcovtd 

«•  ml  ind  .  ■ „  wtb  IW  t»k    II  ra.  h...  •  ixaaMai  to  be  (led  wc  wil 

hoA  MHi  t«  <  ad  dttw  4.  iHdkM.    WiMiyMiMoiiWalvartAUafEAST?!. 

ANDREW  R.  CUNNINGHAM. 

PRESCRIPTION  DRUGCJST.                264  JOS.  CAMPAU  AVE..  Coo«f  Mom... 

issue  we  are  presenting  another  one  of  Mr.  Cun- 
ningham's cards.  He  is  still  hammering  away  on 
the  subject,  realizing  that  a  druggist  can  very 
greatly  enlarge  his  business  territory  by  educating 
the  people  of  the  town  to  order  goods  by  'phone  and 
have  them  -  delivered  promptly  by  messenger. 

Pushing  the  Sale  of  Stationery. — 

Hirschy  &  Losch,  of  Kewanee,  Illinois,  send  its  a 
pretty  good  advertisement  of  stationery.  It  is 
printed  on  a  sheet  of  the  very  note  paper  which  is 
the  subject  of  the  advertisement,  is  enclosed  in  an 
envelope  to  match,  and  then  sent  out  under  two-cent 
postage  as^  any  private  letter  would  be.  The  adver- 
tising announcement  is  printed  on  the  third  page  of 
the  double  sheet  of  paper,  and  is  as  follows : 

In  addition  to  our  large  assortment  of  high  art 
box  papers,  we  have  secured  the  exclusive  agency 
for  the  French  Lawn  Pound  Paper  (the  paper 
this  is  printed  on),  which  we  sell  at  35  cents  a 
pound,  and  the  Puritan  Linen  Pound  Paper  at 
.10  cents  a  pound — like  sample  enclosed.  Wallet 
flap  envelopes  to  match  either  one  at  15  cents  per 
package,  two  for  25  cents.  Think  of  it,  100  double 
sheets  of  this  beautiful  texture  linen  paper  at  the 
price  of  one  ordinary  box. 

Remind  us  to  show  them  to  you  when  you  are  in. 
HIRSCHY  &  LOSCH. 

The  value  of  an  advertisement  like  this  rests  in 
the  fact  that  the  very  thing  which  is  being  adver- 
tised is  set  before  the  recipient  so  that  he  knows 
what  is  being  offered  him.  The  impression  is  thus 
made  very  definite  and  is  quite  likely  to  be  followed 
up  by  a  sale. 
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PRACTICAL  PHARMACY. 

Filling  Small  Bottles.— 

Joseph  F.  Hostelley  (Druggists  Circular)  illus- 
trates a  device  by  means  of  which  small  bottles  may 
be  advantageously  filled  from  a  large'  container. 
The  neck  of  the  latter  is  fitted  with  a  twice  perfor- 
ated stopper.  Through  one  perforation  passes  a 
straight  glass  tube  that  nearly  touches  the  bottom 
of  the  bottle  and  projects  about  one-half  inch  beyond 
the  stopper.  The  other  hole  is  fitted  with  a  short 
piece  of  glass  tubing  that  curves  from  the  stopper 


U 


toward  the  shoulder  of  the  bottle.  To  this  bent 
•glass  tube  a  piece  of  rubber  tubing  is  attached,  of 
sufficient  length  to  reach  to  the  base  of  the  bottle, 
terminating  in  a  short  piece  of  bent  glass  tubing. 
Now,  when  the  container  is  inverted  on  a  retort 
stand  or  other  suitable  support,  small  bottles  may 
be  readily  filled  by  lowering  the  end  of  the  filling 
tube  below  the  level  of  the  liquid  in  the  container, 
the  flow  being  arrested  by  raising  the  end  of  the 
tube  above  the  level  of  the  liquid.  The  bent  tube 
of  glass  at  the  end  makes  the  filling  of  the  bottles 


an  easy  matter,  and  during  an  interruption  of  the 
work  the  tube  may  be  hung  over  some  suitable  sup- 
port high  enough  to  prevent  the  flow,  or  a  pinch- 
cock  may  be  used  to  the  same  end.  The  long  glass 
tube  within  the  container  is  to  supply  air.  When 
the  stopper  is  inserted  just  before  the  container  is 
to  be  put  in  position,  a  finger  is  held  over  the  pro- 
jecting end.  of  this  tube  to  keep  the  liquid  from 
entering  the  tube,  then  the  bottle  is  quickly  inverted 
and  the  finger  removed.  In  this  way  none  of  the 
contents  passes  out  through  the  air  tube.  After  an 
operation  the  bottle  filling  attachment  is  carefully 
put  away  assembled  ready  for  the  next  work  of  the 
kind. 

The   Use  of   Copper  in   Fighting   Typhoid   Fever   Infec- 
tion.— 

It  has  been  found  during  the  last  two  or  three 
years  that  copper  sulphate  has  an  almost  miracu- 
lous effect  in  destroying  typhoid  organisms  in 
water.  Experiments  carried  out  on  a  large  scale 
have  shown  that  with  very  little  trouble  and  at  a 
very  srhall  expense  the  whole  water-supply  of  a 
city  can  be  robbed  of  its  typhoid  contamination. 
This  is  a  fact  of  supreme  importance  when  we  con- 
sider that  nearly  all  cases  of  typhoid  fever  can  be 
traced  to  an  infected  water-supply.  Prof.  Henry 
Kraemer  read  a  valuable  article  recently  at  one  of 
the  monthly  meetings  of  the  Philadelphia  College 
of  Pharmacy  on  the  "Use  of  Copper  in  Destroying 
Typhoid  Organism  and  the  Effects  of  Copper  on 
Man."  The  conclusions  of  Prof.  Kraemer's  paper 
were  as  follows : 

1.  It  is  pretty  well  estahlisliecl  that  the  typhoid  organism 
is  disseminated  not  only  through  water,  hut  also  through  air 
and  food,  and  may  retain  its  vitality  for  a  considerable  period 
of  time. 

2.  Typhoid  organisms  in  water  are  eliminated  by  filtration, 
boiling,  and  certain  biochemical  methods.  Of  the  latter,  the 
use  of  copper,  as  proposed  by  Moore  and  Kellerman,  is  prob- 
ably the  most  efficient  and  at  the  same  time  most  practicable. 

3.  While  exceedingly  minute  quantities  of  copper  in  solu- 
tion are  toxic  to  certain  unicellular  organisms,  as  bacteria,  it 
is  safe  to  assume  that  the  higher  plants  and  animals,  includ- 
ing man,  are  unaffected  by  solution  containing  the  same  or 
even  larger  amounts  of  copper. 

4.  There  being  a  number  of  factors  which  tend  to  elimin- 
ate copper  from  its  solutions,  it  is  hardly  likely  that  there 
would  be  any  copper  in  solution  by  the  time  the  water  from  -a 
reservoir  reached  the  consumer  if  the  treatment  of  the  reser- 
voir were  in  competent  hands. 

5.  Many  plants  contain  relatively  large  quantities  of  cop- 
per, and  when  these  are  used  as  food  some  of  the  copper  is 
taken  up  by  the  animal  organism,  but  there  are  no  records  of 
any  ill  effects  from  copper  so  consumed. 
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e  Startling  Facts  Regarding  Food  Adulteration. — 

We  learn  from  the  Literary  Digest  that  the  State 
oard  of  Health  of  New  Hampshire  has  recently 
n  investigating  the  character  of  the  various  food- 
ffs  on  the  market.     The  following  table  shows 
in  the  most  startling  manner  to  what  extent  adul- 
teration is  carried  on  among  well-known  articles: 


K 


Abticlks  examimbo. 

Number 

found 

to  be 

of  good 

quality. 

Number 
adulter'd 
or  Tary- 
ing  from 

legal 
standard. 

Total 
articles 

ex- 
amined. 

Percent- 
age of 
adultera- 
tion. 

'^Kned  fruits.  Jellies  and  jams  ..  . 

Cider  vinegar 

Cheese 

8 

27 

1 
9 
8 

» 

« 

8 

0 

18 

17 

U 

18 
91 

1 
4 
4 

29 

15 

1 

2 

0 

4 

8 
21 

7 
10 

14 

7 

88 
0 
5 

fO 
8 

82 
42 
2 
>1 

8 

18 
9 
34 
7 
28 
81 
82 

41 
21 

8 
»4 

7 

91.0 
85.7 
50  0 

18  1 

Condensed  milk 

Cream  of  tartar  and  baking  pow- 
der  ,.... 

Honey 

Lemon  extract 

00.0 

80.8 
88.8 
87  5 

Lime-juice 

100  0 

Maple  syrup  and  sugar. ...^ 

48.5 
45  1 

Holas-ses 

11  8 

Meat    products,  sausage,   pressed 

meats,  etc 

Spices..  

M.l 

no  0 

Tomato  Icetchup 

88  8 

Vanilla  extract 

88  8 

Miscellaneous  products •••• 

42  9 

Totals 

19» 

164 

808 

45.2 

Druggists  will  be  particularly  interested  in  the 
extent  to  which  vanilla  and  lemon  extracts  are  sub- 
jected to  sophistication  in  the  market.  Does  not 
this  suggest  that  the  pharmacist  has  an  excellent 
opportunity  to  make  pure  material  and  to  teach  the 
people  that  they  must  come  to  him  for  it  if  they 
would  be  sure  of  getting  it? 

A  Lime  Water  Container. — 

B.  E.  Pritchard  had  a  paper  on  lime  water  at  this 
year's  meeting  of  the  Pennsylvania  Pharmaceutical 
Association.  In  it  he  told  how  he  had  made  an 
excellent  lime  water  container  from  a  five-gallon 
bottle.  A  small  hole  was  drilled  in  the  side  of  the 
bottle  close  to  the  lx)ttom  by  means  of  the  use  of  a 
machinist's  steel  piercing  drill  kept  moistened  with 
turpentine.  This  was  to  be  used  merely  as  an  air- 
hole. Then  a  large,  perfect  cork  was  put  in  the 
neck  of  the  bottle,  through  this  in  turn  was  inserted 
a  brass  faucet,  and  to  the  inner  end  of  the  faucet, 
by  the  use  of  a  sleeve  cut  from  a  piece  of  rubber 
tubing,  a  glass  tube  was  attached  of  sufficient  length 
to  extend  several  inches  into  the  bottle. 

The  lime  water,  made  after  the  regular  U.  S.  P. 
process,  was  then  put  into  the  bottle,  first,  of  course, 
inserting  a  cork  into  the  small  air-hole  previously 


referred  to.  The  cork  with  the  faucet  inserted  was 
then  pushed  firmly  into  the  mouth  and  the  bottle, 
inverted,  placed  in  a  position  prepared  for  its  recep- 
tion by  boring  a  hole  in  a  stout  shelf.  Around  the 
body  of  the  bottle  a  strap  was  placed,  fastened  at 
each  end  to  the  back  of  the  shelf  to  hold  the 
apparatus  firmly  in  its  place.  The  undissolved  lime 
settles  into  the  neck  and  shoulders  of  the  bottle,  and 
the  glass  tube  extends  up  through  it  into  the  clear 
liquor.  When  lime  water  is  to  be  dispensed  the 
cork  is  removed  from  the  air-hole,  the  faucet  opened, 
and  there  is  no  disturbance  of  the  liquid;  there  is 
never  any  worry  over  finding  an  opaque  liquid  when 
a  customer  calls,  and  furthermore,  there  is  no  chance 
to  fail  to  note  when  the  stock  is  running  low. 

Boiling  Points. — 

According  to  the  "Standard  Formulary"  satur- 
ated aqueous  solutions  of  the  following  substances 
boil  at  the  respective  temperatures  given: 

Sodium  acetate  256°  F.  125°  C. 

Sodium  nitrate   246°  F.  119°  C. 

Potassium   nitrate    238°  F.  115°  C. 

Ammonium  chloride   236°  F.  114°  C. 

Sodium  chloride  224°  F.  107°  C. 

Magnesium  sulphate   222°  F.  106°  C. 

Alum    220°  F.  105°  C. 

Potassium  chlorate    218°  F.  103°  C. 

Copper  sulphate   216°  F.  102°  C. 

Iron    sulphate    216°  F.  102°  C. 

Lead   acetate    215°  F.  101°  C. 

Sodium  .sulphate  213°  F.  100°  C. 

Glycerin  and  Tincture  of  Iron   Perchloride  in  Combina- 
tion.— 

Why  docs  the  addition  of  glycerin  to  tinct.  ferri 
pcrchlor.  cause  darkening?  asked  Donald  McEwan 
recently  at  a  meeting  in  Edinburgh,  Scotland,  of  the 
Chemists,'  Assistants',  and  Apprentices'  Association. 
Many  other  substances  do  this  to  ferric  solutions — 
for  example,  water  and  syrup.  Ferric  chloride  is 
yellow,  but  on  dilution  darkens  from  partial  hydro- 
lysis into  red-brown  colored  hydroxide  and  hydro- 
chloric acid.  The  ferric  hydroxide,  being  colloidal, 
remains  in  solution — for  a  time  at  least.  When 
glycerin  or  syrup  is  the  diluting  agent  there  is  also  a 
partial  combination.  Ferric  hydroxide  cannot  be 
completely  precipitated  by  alkalies  in  presence  of 
glycerin  or  syrup.  The  solvent  action  of  ferric  solu- 
tion on  quinine  sulphate  is  due  to  the  same  cause, 
and  it  also  partly  accounts  for  the  coloring:  of  ferrous 
syrups. 


390 


BULLETIN   OF  PHARMACY 


BOTANY  and  MATERIA  MEDICA 

Monthly  review  by  Oi,ivBR  A.  Farwrli,. 

What  People  Sleep  On.— 

Peter  Fyfe,  the  sanitary  inspector  of  Glasgow, 
has  investigated  the  nature  of  the  materials  used 
as. bedding  by  the  poorer  classes  of  his  city.  Over 
78  per  cent  of  the  beds  examined  were  made  of 
"common  flock,"  a  substance  manufactured  from 
discarded  rags  and  clothing  without  first  being 
cleansed  or  disinfected.  A  half-pound  of  the  raw 
"flock"  treated  with  distilled  water  gave  a  fluid  that 
compared  very  unfavorably  with  a  similar  quan- 
tity of  average  Glasgow  sewage.  The  fluid  con- 
tained 2.003  per  cent  of  albuminoid  ammonia,  while 
the  sewage  showed  only  0.236  per  cent;  chlorine, 
22.4  per  cent  for  the  former  and  only  12.6  per  cent 
for  the  latter;  the  fluid  from  the  bedding  showed 
227.07  grains  of  solid  matter  to  the  gallon,  while 
the  sewage  gave  only  24.44  grains  per  gallon.  A 
new  flock  bed,  bolster,  and  pillows  gave  an  leven 
worse  result.  From  a  sanitary  point  of  view  it 
would  seem  that  a  bed  filled  with  sewage  would  be 
the  more  preferable  article  to  sleep  on. 

The  Names  of  the  Cotton  Plant.— 

In  the  Pharmaceutical  Reviezv  Mr.  W.  O.  Richt- 
mann  points  out  that  the  editors  of  the  United 
States  Dispensatory  have  transposed  the  names  of 
the  long-stapled  and  short-stapled  cotton  plants, 
and  that  the  nomenclature  used  therein  is  now  con- 
sidered antiquated.  The  long-stapled  or  sea-island 
cotton  should  be  known  as  Gossypium  Barhadcnse 
Lin.,  and  the  short-stapled  or  upland  cotton  as 
Gossypium  hirsutum  Lin,  Mr.  L.  H.  Dewey,  of 
the  Department  of  Agriculture,  shows  in  the  same 
journal  that  the  general  custom  of  referring  the 
short-stapled  or  upland  cotton  to  G.  hcrhaceum 
Lin.  fs  erroneous.  He  calls  attention  to  the  fact 
that  there  is  very  little  G.  hcrhaceum  cultivated  on 
the  American  continent,  and  proves  that  the  upland 
cotton  should  no  longer  be  referred  to  this  species, 
but  to  the  G.  hirsutum  Lin.  . 

The  Action  of  Poisonefd  Arrows, — 

Two  sets  of  poisoned  arrows  collected  during  the 
expedition  against  the  Aros  have  been  sent  to  the 
University  of  Glasgow  for  examination.  It  was 
found  that  the  poison  of  the  smaller  arrows,  when 
administered  to  frogs,  caused  death  in  an  hour,  and 
tliat  the  ventricle  was  firmly  contracted  in  extreme 


systole,  the  muscle  being  white,  as  if  all  the  blood 
had  been  squeezed  out  of  it.  It  is  conjectured  that 
the  poison  is  strophanthus,  probably  the  com- 
monest arrow-poison  of  Africa.  The  poison  of  the 
larger  arrows  acted  similarly  on  frogs,  but  the 
active  principle  is  different,'  probably  ouabainc  or 
pscudo strophanthine,  while  that  of  the  former  is 
probably  strophanthine. 

Bovine  and  Human  Bacilli  Distinct, — 

The  result  of  the  investigations  thus  far  of-  the 
German  Imperial  Commission  regarding  the  rela- 
tionship of  human  and  bovine  tuberculosis  bacilli 
seems  to  .prove  that  the  two  are  amply  distinct.  Out 
of  fifty-six  cases  examined  bovine  bacilli  were  found 
in  but  six.  Their  conclusion  is  that  tuberculosis  in 
humans  is  caused  generally  by  the  human  bacillus, 
but  that  humans  may  be  infected  by  the  bovine 
bacillus,  and  therefore  that  every  precaution  pos- 
sible should  be  employed  to  prevent  such  an  infec- 
tion taking  place. 


NEW  REMEDIES. 


Antidol. — 

Antidol,  a  remedy  for  headache,  coryza,  rheu- 
matism, etc.,  is  stated  to  be  a  mixture  of  caffeine, 
antipyrin,  and  citric  and  salicylic  acids  (Pharm. 
Ccntralh.).      It  is  given  in  doses  of  1  gramme. 

Bromlecithin. — 

Experiments  have  shown  that  lecithin  is  capable 
of  combining  with  bromine  up  to  50  per  cent  of  its 
weight.  Bromlecithin  differs  from  ordinary 
lecithin  in  that  it  is  not  decomposed  in  the  intes- 
tines as  soon  as  the  preparation  contains  10  per  cent 
or  more  of  bromine,  whereas  lecithin  is  very  readily 
decomposed.  The  remedy  hence  constitutes  an  ex- 
cellent means  of  exhibiting  bromine  in  a  form  in 
which  large  quantities  may  be  ingested  for  absorp- 
tion in  nervous  diseases. 

Chinolio, — 

According  to  the  Giornalc  di  Farmacia,  this  is  aj 
oily  powder  consisting  of  80  parts  quinine  sulphat 
and  20  parts  of  a  mass  of  which  the  greater  part 
olive  oil.  It  is  given  mixed  with  wine  or  syrup  in 
doses  of  five  grains  every  two,  three,  or  four  hours, 
in  grippe,  muscular  pains  (so-called  muscular  rheu^ 
mati§m),  miasmatic  fevers,  etc, 
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Fctrone. — 

Under  this  name  Liebreich  designates  a  new  oint- 
ment base  composed  of  97  parts  of  yellow  vaselin 
and  3  parts  of  stearic  acid  anilide.  The  product  is 
yellowish  and  inodorous,  does  not  become  rancid, 
and  at  a  temperature  of  68°  is  capable  of  absorbing 
large  quantities  of  water.  This  property  is  further 
enhanced  by  the  addition  of  anhydrous  lanolin. 
Fetrone  does  not  provoke  irritation  of  the  skin,  but 
is  not  so  readily  absorbed  as  lanolin.  It  may  be 
employed  with  various  medicaments  used  in  dermo- 
therapy. 

Perhydrol. — 

Trade-name  adopted  by  Merck  for  his  chemically 
pure  30-per-cent  hydrogen  hyperoxide. 

Salicylarsenate  of  Mercury. — 

Salicylarsenate  of  mercury  is  a  new  soluble  salt, 
in  which  mercury  and  arsenic  are  found  in  a 
"latent"  state,  and,  being  less  toxic  than  the  more 
common  preparations,  can  be  administered  together 
in  relatively  large  doses.  Coignet  (Lyon  Medicale) 
has  shown  this  by  experiments  on  animals,  and  by 
over  800  injections  in  syphilitics,  at  all  stages  of  the 
disease.  In  practice  a  dose  of  0.12  gramme,  corre- 
sponding to  0.046  gramme  of  mercury,  was  as  much 
as  was  needed,  and  usually  half  of  this  quantity 
sufficed.    The  latter  amount  was  easily  dissolved  in 


two  cubic  centimeters  of  water,  and  could  be  ster- 
ilized by  boiling,  without  injury  to  the  salt.  The 
injections  were  not  painful.  In  this  new  salt  the 
specific  effects  of  mercury  and  the  reconstructive 
properties  of  arsenic  are  combined. 

Trichophytin. — 

This  preparation  is  recommended  for  the  treat- 
ment of  trichophytosis,  herpes  tonsurans,  and  sim- 
ilar diseases  of  the  hair.  It  is  stated  (Pharm.  Ztg.) 
to  be  the  sterilized  filtrate  from  trichophyton  cul- 
tures to  which  0.25  per  cent  of  carbolic  acid  has 
been  added.  The  cultures,  before  filtration,  are 
freed  from  all  foreign  fungous  elements. 

Urocitral. — 

Urocitral,  stated  to  be  chemically  theobromine- 
sodium  citrate,  is  described  as  a  white  powder, 
readily  soluble  in  warm  water,  of  pleasant  saline- 
bitterish  taste,  and  weakly  alkaline  reaction 
{Pharm.  Ztg.).  It  contains  45  per  cent  theobro- 
mine. The  citric  acid  present  in  the  salt  is  said  to 
very  materially  augment  the  action  of  the  theobro- 
mine. The  preparation  is  used  in  anginal  and  car- 
dial asthmatic  affections,  dropsy,  pleurisy,  etc.,  in 
doses  of  from  0.5  to  1  gramme  several  times  per 
day.  Acid  substances — for  instance,  fruit  juices — 
should  not  be  given  at  the  same  time,  otherwise 
theobromine  may  be  readily  precipitated. 


An  Amusing  Snapshot.— This  exceedingly  interesting  and  funny  picture  was  taken  on  the  boat-ride  given  by  Parlce,  Davis  &  Co.  a  month  or  two  ago  to 
8»  druggists  of  the  middle  west,  who  spent  two  days  as  the  guests  of  the  Detroit  corporation.  The  snapshot  is  to  be  credited  to  Mr.  Rice,  of  the  firm  of 
Holling  &  Rice,  of  Aurora,  Illinois.  Mr.  Galbralth,  a  leading  traveling  salesman  of  the  Chicago  jobbing  house  of  Robert  Stevenson  &  Co.,  and  a  man  well 
loiown  for  his  vaudeville  capacities,  is  seen  in  the  center  of  the  group  standing  on  a  table,  and  he  is  entertaining  the  crowd  in  a  manner  greatly  to  it?  liking. 
Tbto  is  »bund«intljr  mfinjfeBt.    Manjr  men  promiflept  ip  t^e  «inig  tra^e  of  Chicago  ^pd  th^  ^eptrftl  west  w}ll  be  j-eco^ni^  in  the  picture, 
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THE  DRUGGIST'S  SPECIALTIES 

In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (3)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 

Cucumber  Cream. 

1.  D.  W. — There  are  two  methods  of  extracting 
the  juice  from  cucumbers:  (1)  Cold  expression, 
and  (2)  boiling  the  cucumbers  with  a  small  amount 
of  water  to  a  pulp  and  then  expressing. 

1".  Select  large,  green  cucumbers,  and  cut  into  small  square 
pieces  without  peeling.  Express  the  juice,  boil  for  a  few  min- 
utes, and  strain.  Then  to  two  parts  of  juice  add  one  part  of 
alcohol,  shake,  let  stand  twelve  hours,  and  filter. 

2.  Slice  any  convenient  number  of  large,  green  cucumbers, 
without  peeling,  put  in  a  suitable  vessel,  add  sufficient  water 
to  keep  from  burning,  simmer  until  reduced  to  pulp,  and  then 
strain  with  pressure.  The  juice  can  be  used  at  once,  or  if  it 
is  to  be  kept  more  than  a  day  or  two,  some  preservative  must 
be  added,  preferably  about  30  per  cent  of  alcohol. 

You  can  add  the  juice  or  essence  to  your  hand 
lotion  in  the  proportion  of  15  to  20  per  cent,  mak- 
ing allowance  for  the  alcohol  if  the  essence  is  used. 
'I'he  alcohol  and  salicylic  acid  will  preserve  the 
cream. 

Manicure  Specialties. 

"Manicure." — In  this  section  professional  mani- 
curists do  not  cut  or  try  to  dissolve  the  loose  .skin 
at  the  base  of  the  nail,  but  push  it  back  with  an 
orange-wood  stick.  We  have  examined  the  bleach 
or  stain  remover  mentioned,  and  find  it  to  be  a  solu- 
tion of  oxalic  acid  in  water,  fifteen  grains  to  the 
ounce.  The  solution  is  perfumed  and  contains  a 
small  amount  of  alcohol,  about  10  per  cent.  This 
is  used  to  remove  stains  from  the  hands  and  in 
cleaning  the  nails;  an  orange-wood  stick  is  dipped 
in  the  solution,  and  the  dirt  and  stains  scraped  from 
under  the  nails.  Peroxide  of  hydrogen,  however,, 
is  used  by  most  operators  for  this  purpose. 

For  polishing  the  nails  a  very  fine  tinted  powder 
is  used  with  a  chamois  skin  buffer.  Stannous  oxide 
is  generally  employed,  although  putty  powder,  talc, 


and  finely  powdered  pumice  are  also  used.  We 
would  suggest  that  you  modify  your  formula  as 
follows : 

POLISHING   PASTE   FOR  THE   NAILS. 

Talcum  5  drachms. 

Stannous  oxide   3  drachms. 

Powd.  tragacanth   5  grains. 

Glycerin    1  drachm. 

Rose  water   q.  s. 

Solution  of  carmine,  sufficient  to  tint. 
Make  paste. 

For  softening  the  nails,  curing  hangnails,  etc.,  an 
ointment  is  sometimes  used  consisting  of  white 
petrolatum  8  parts,  powdered  Castile  soap  1  part, 
and  perfume  to  suit. 


Criticism  Wanted. 
W.  J.  R.  sends  two  formulas  to  be  criticized: 

COUGH    SYRUP. 

Tincture  of  opium  1  fluidounce. 

Spirit  of  chloroform , .  ^•2  fluidounces. 

Oil  of  anise 2  fluidrachms. 

Oil  of  peppermint  2  fluidrachms. 

Wine  of  ipecac  1^4  fluidounces. 

Syrup  of  squill 6  fluidounces. 

Syrup  of  tolu    6  fluidounces. 

Syrup  of  wild  cherry,  to  make  24  fluidounces. 

The  cough  syrup  has  too  much  oil,  more  than  it 
will  dissolve.  Use  two  drachms  each  of  the  spirit 
of  anise  and  peppermint,  which  would  be  plenty 
strong  enough.  You  are  a  little  strong  on  the 
expectorants,  too;  they  are  apt  to  be  nauseous. 

HAIR  TONIC  AND  DANDRUFF  REMEDY. 

Resorcin   4  drachms. 

Salicylic  acid    ]^  drachm. 

Bichloride  of  mercury  15  grains. 

Tincture  of  cantharides   1  fluidounce. 

Tincture  of  jaborandi  1  fluidounce. 

Glycerin    ^  fluidounce. 

Saturated  sol.  of  boric  acid 3  fluidounces. 

Bay  rum   10  fluidounces. 

Alcohol,  enough  to  make   20  fluidounces. 

Mix. 

Whoever  devised  the  formula  for  this  hair  tonic^i 
certainly  had  a  grudge  against  the  bacillus  that  i^| 
credited  with  causing  dandruff!  There  are  too 
many  irritants.  Cut  out  the  bichloride,  boric  acid, 
and  alcohol,  and  use  bay  rum  to  make  20  ounces. 
Bichloride  of  mercury  should  only  be  used  under 
the  advice  and  direction  of  a  physician  for  specific 
cases  of  scalp  trouble.  With  the  changes  men- 
tioned the  formula  should  be  satisfactory. 
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Asthma  Remedy. 

R.  D.  H.  wants  formula  for  an  asthma  remedy 
to  be  used  as  a  spray.  We  are  not  familiar  with  the 
remedy  mentioned,  but  would  suggest  the  following 
as  a  starter  that  may  enable  him  to  work  out  a  satis- 
factory formula : 

Chloretone   1  Gm. 

Camphor    2}^  Gm. 

Menthol  2J^  Gm. 

Oil  of  eucalyptus 2J/^  Gm. 

Refined  liquid  petrolatum,  enough 

to   make    100  Gm. 

Mix  and  dissolve. 

This  is  to  be  used  as  a  spray  with  an  oil  atomizer. 
The  chloretone  acts  as  an  anesthetic,  similar  to. 
cocaine,  but  without  its  baneful  efifects.  Oil  of  pine 
needles  and  benzoic  acid  would  be  suitable  for  addi- 
tions to  a  mixture  of  this  nature. 
Fenner  recommends  the  following: 

Bonjean's  ergotin  Yi  ounce. 

Formaldehyde  (40  per  cent) 10  minims. 

Water    3^  ounces. 

Rub  the  ergotin  with  the  water  and  add  the  formaldehyde*. 
This  is  to  be  used  with  an  atomizer. 


Deodorant. 

V.  N.  M.  wants  formula  for  a  good  deodorant 
for  toilet  rooms.  Here  is  a  formula  for  a  perfumed 
carbolic  acid,  taken  from  "Pharmaceutical  Formu- 
las," that  may  possibly  meet  the  requirements: 

Carbolic  acid  crystals  2  ounces. 

Alcohol     2  ounces. 

Oil  of  bergamot i  .20  minims. 

Oil  of  eucalyptus   20  minims. 

Oil  of  citronella  6  minims. 

>issolve  and  add 

Tincture  of  cudbear  20  minims. 

Water,  enough  to  make 20  fluidounces. 

>et  aside  for  a  few  days  and  filter  through  fullers'  earth. 


Toothache  Gum. 

~r-ri.  C. — In  all  probability  your  trouble  has  lain  in 
the  base  or  wax  employed  not  being  sufficiently 
plastic.  Wax  of  itself  is  too  hard,  and  with  the 
medicinal  substances  added  is  liable  to  become 
granular  or  to  crumble.  Use  a  yellow  wax  of 
known  purity  and  incorporate  with  it  one-fourth  or 
one-third  Venice  turpentine;  this  will  give  a  base 
that  will  remain  pliable.  Any  desired  remedy  can 
be  incorporated'  with  it :  chloral,  camphor,  menthol, 
clove  oil,  creosote,  carbolic  acid,  chloretone,  or 
combinations  of  these. 


-  Foot  Powder;  Bath  Pozvder. 

E.  P.  McC. — Formulas  for  foot  powders  were 
given  last  month,  with  cut  of  label  and  package. 
Both  powders,  used  for  softening  and  perfuming 
the  water  employed  for  bathing,  are  simply  pow- 
dered borax  perfumed  in  various  ways.  The  fol- 
lowing mixture  of  oils  will  be  found  suitable  for  the 
purpose  of  giving  odors : 

Oil  of  neroli 2  drachms. 

Oil  of  rosemary  flowers 1  drachm. 

Oil  of  bergamot l  drachm. 

Oil  of  cedrat 2%  drachms. 

Oil  of  orange 2%  drachms. 

Mix. 

Use  one  or  two  drachms  of  the  mixture,  dissolved 
in  two  to  four  drachms  of  alcohol,  to  a  pound  of 
borax,  and  mix  thoroughly. . 

Some  of  the  synthetic  products  like  hyacinthol, 
or  mixtures  of  rhodinol  and  heliotropin,  are  suit- 
able for  this  purpose;  one  can  regulate  the  quan- 
tity of  perfume  to  suit  the  conditions  of  expense. 


"Dry"  Face  Cream. 

J.  F.  S.  would  like  a  formula  for  a  dry  face  cream 
in  cake  form.  We  offer  the  following  as  a  sugges- 
tion; it  may  supply  our  friend's  need  or  else  assist 
him  in  starting  right: 

White  wax   4  ounces. 

Spermaceti    3  ounces. 

Sweet  almond  oil  6  fluidounces. 

Qycerin  4  fluidounces. 

Oil  of  rose  geranium 1  fluidrachm. 

Tincture  of  benzoin  ..4  fluidrachms. 

Melt  the  wax  and  spermaceti,  add  the  oil  of  sweet  almonds, 
then  beat  in  the  glycerin,  tincture  of  benzoin,  and  oil  of  rose 
geranium.  When  all  are  incorporated  to  a  smooth,  creamy 
mass,  pour  into  molds. 

Package  for  Foot  or  Bath  Powder. 

The  sprinkler-top  bottle  we  use  for  foot  powder 
(See  Bulletin  for  last  month)  would  make  a  nice 
package,  or  a  large  size,  decorated,  oval  tin  talcum 
box  that  will  hold  four  to  six  ounces  of  the  powder 
would  be  suitable,  and  would  readily  sell  for  twenty- 
five  cents.  Do  not  use  a  paper  box.  It  looks  cheap 
and  would  not  be  satisfactory.  There  are  concerns 
which  make  a  specialty  of  decorated  tin  boxes,  and 
which  will  print  anything  desired  on  a  gross  order, 
using  two  or  three  colors. 


S,  S. — We  are  unable  to  give  you  any  informa- 
tion, not  being  familiar  with  the  article  mentioned. 
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QUERIES. 


■Information  is  given  in  this  department  under  the  follozv- 
ing  conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers ;  and  (4) 
names  and  addresses  must  be  affixed  to  all  communications. 

Antiseptic  Solution. 

A.  S.  B. — We  are  unable  to  furnish  you  with  the 
formula  for  the  proprietary  article  mentioned.  The 
new  Pharmacopoeia,  however,  contains  a  formula 
for  "Liquor  Antisepticus,"  or  antiseptic  solution, 
which  is  meant  to  be  typical  of  this  class  of  prepara- 
tions. Inasmuch  as  the  volume  has  probably  not 
yet  been  thoroughly  distributed  to  purchasers  all 
over  the  country,  we  may  quote  the  formula  here- 
with: 

Boric  acid 20.00  Gm. 

Benzoic    acid    1.00  Gm. 

Thymol 1.00  Gm. 

Eucalyptol    0.25  Cc. 

Oil  of  peppermint  0.50  Cc. 

Oil  of  gaultheria 0.25  Cc. 

Oil  of  thyme 0.10  Cc. 

Alcohol    250.00  Cc. 

Purified  talc 20.00  Gm. 

Water,     a     sufficient    quantity    to 
make    1000.00  Cc. 

Dissolve  the  boric  acid  in  seven  hundred  cubic  centimeters 
of  water,  and  the  benzoic  acid  in  one  hundred  and  fifty  cubic 
centimeters  of  alcohol,  and  pour  the  aqueous  solution  into  the 
alcoholic  solution.  Then  dissolve,  in  a  mortar,  the  thymol 
in  the  eucalyptol  and  oils  of  peppermint,  gaultheria,  and  thyme ; 
thoroughly  incorporate  the  purified  talc,  and  add,  with  con- 
stant trituration,  the  solution  first  prepared.  Allow  the  mix- 
ture to  stand,  with  occasional  agitation,  during  forty-eight 
hours,  filter,  add  one  hundred  cubic  centimeters  of  alcohol  to 
the  clear  filtrate,  and  a  sufficient  quantity  of  water  to  make 
the  finished  product  measure  one  thousand  cubic  centimeters. 

Average  dose,  4  Cc.   (1  fluidrachm). 


Pasting  Labels  on  Tin  Containers. 

A.  D.  L.  puts  up  baking  powder  in  round  tin 
cans,  and  he  has  considerable  trouble  in  getting  the 
labels  on  smoothly  and  evenly.  Use  the  following 
simple  method:  Brush  over  the  entire  back  of  the 
label  with  a  flour  paste,  fold  the  label  loosely  by 
sticking  both  ends  together  without  creasing  the 
center,  and  throw  to  one  side  until  this  process 
has  been  gone  through  with  the  whole  lot.  Then 
unfold  each  label  and  place  it  on  the  can  in  the 


regular  manner.  Your  trouble  was  probably  due 
to  the  fact  that  your  paste  was  too  thick :  it  ought 
not  to  be  thicker  than  maple  syrup.  When  of  this 
consistency  it  soaks  through  the  label  and  makes 
it  pliable,  and  in  a  condition  to  be  easily  rubbed 
into  position.  If  the  paste  is  too  thick  it  dries 
quickly  and  does  not  soak  through  the  label  suf- 
ficiently. After  the  labels  have  been  placed  upon 
the  cans  the  latter  must  be  kept  apart  until  dry.  In 
putting  the  paste  upon  the  labels  in  the  first  place, 
follow  the  method  of  placing  the  dry  labels  over 
one  another,  back  sides  up,  with  the  edge  of  each 
just  protruding  over  the  edge  of  the  one  beneath 
it,  so  that  the  fingers  may  easily  grasp  the  label 
after  the  pasting  has  been  done. 


Sealing  and  Capping  Compounds. 

E.  S.  M. — The  bottle-capping  compound  that 
you  mention  is  made  of  gelatin :  the  gelatin  is  dis- 
solved in  water  by  heat  to  the  proper  consistency,- 
and  is  then  colored  with  aniline.  If  you  want  to 
use  something,  however,  for  sealing  fruit  jars,  we 
would  suggest  the  employment  of  paraffine.  An 
excellent  paper  on  this  subject  was  contributed  by 
W.  A.  Dawson  to  page  509  of  the  Bulletin  for 
December,  1903.  You  understand,  of  course,  how 
the  substance  is  used  in  sealing  fruit  jars.  When 
bottles  are  employed,  they  are  inverted  and  dipped 
far  enough  into  the  melted  parafline  to  cover  about 
two-thirds  of  the  neck.  In  the  particular  paper  to 
which  we  have  referred  Mr.  Dawson  described  how 
capping  compounds  of  different  colors  could  be 
made  of  paraffine. 

We  are  unable  to  tell  you  what  particular  flavor 
is  used  in  the  proprietary  elixir  mentioned. 


Stomach  Bitters. 

R.  C.  C. — The  following  formula  for  stomach 
bitters  was  borrowed  from  "The  Standard  For- 
mulary :" 

Gentian     15  grains. 

Blessed  thistle , .  15  grains. 

Calamus    15  grains. 

Orange    peel     60  grains. 

Oil   of  orange 1  drop. 

Sugar     320  grains. 

Alcohol, 

Water,  of  each  enough  to  make  16  fluidounces. 
Mix  the  drugs,  extract  with  a  menstruum  consisting  of  3 
volumes  of  alcohol  and  2  of  water,  and  in  the  liquid  obtained 
dissolve  the  sugar  and  oil  of  orange. 


^|l J.  W. — A  formula  for  this  product  was  contained 
■  in  the  report  of  the  Committee  on  the  National 
Formulary  presented  before  the  American  Pharma- 
ceutical Association  at  the  Philadelphia  meeting  in 
1002.  It  was  printed  on  page  488  of  the  Proceed- 
ings for  that  year  and  was  as  follows : 

Gentian  in  No.  30  powder 20  grammes. 

Dandelion  in  No.  30  powder...  30  grammes. 

Sugar     150  grammes. 

Glycerin    400  Cc 

I  Compound  tincture  of  cardamom 60  Cc. 
Solution  of  saccharin  (N.  F.) 20  Cc. 
Spirit  of  orange,  U.  S.  P 10  Cc. 
Phosphoric  acid  5  Cc. 
Acetic  ether  2.5  Cc 
Sherry  wine,  a  sufficient  quantity 
to  make  1000  Cc. 

Moisten  the  drugs  with  the  spirit  of  orange  and  fifteen 
cubic  centimeters  of  wine,  and  set  aside  for  twelve  hours. 
Then  pack  in  a  percolator  and  pour  on  wine  until  four  hun- 
dred cubic  centimeters  (400  Cc.)  of  percolate  are  obtained. 
In  this  dissolve  the  sugar,  add  the  other  ingredients,  filter 
if  necessary,  and  add  enough  wine  to  make  one  thousand  cubic 
centimeters. 

Compound  Acetanilid  Poivder. 

Dr.  A.  J.  K. — We  are  not  able  to  give  you  the 
Tmula  for  the  proprietary  article  mentioned.  We 
observe,  however,  that  the  new  Pharmacopoeia  con- 
tains a  formula  for  "pulvis  acetanilidi  compositus," 
or  compound  acetanilid  powder.  This  formula  is 
doubtless  meant  to  be  typical  of  this  class  of 
products.     It  is  as  follows: 

I         Acetanilid   70  Cm. 
Caffeine    10  Cm. 
Sodium  bicarbonate  20  Cm. 
To  make  100  Cm. 
Reduce  the  ingredients  separately  to  a  fine  powder  and 
mix  them  thoroughly. 

I  Average  dose,  0.500  Gm.=i500  milligrammes  (7J4  grains). 
Massage  Cream. 
ij.  R.  C.  and  G.  M.  M. — Formulas  for  massage 
cam  have  been  repeatedly  given  in  the  Bulletin 
during  the  last  year  or  two,  as  you  will  find  by 
consulting  the  monthly  and  the  annual  indexes. 
Perhaps  the  most  practical  formula  was  the  one 
worked  out  by  Mr.  Cooban  and  printed  on  page  260 
of  the  Bulletin  for  June  of  this  year.  See  also 
formula  this  month  in  the  department  of  "Selec- 
tions." on  page  381. 
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Mucilage  of  Acacia  and  Alcohol  in  a  Prescription. 

C.  W.  S.  submits  the  following  prescription  for 
criticism :  ^ 

Potassium  acetate  3  drachms. 

Potassium  citrate    3  drachms. 

Spirit  of  nitrous  ether 1  ounce. 

•  Fluid  extract  of  buchu 5  drachms. 

Mucilage  of  acacia,  enough  to  make  3  ounces. 
Directions:    Teaspoonful  every  two  hours  until   the  kid- 
neys act  freely. 

C.  W.  S.  remarks  that  the  dispensing  of  this 
prescription  resulted  in  the  formation  of  a  semi- 
solid mass.  The  trouble  was  due  to  the  fact  that 
the  mixture  contained  enough  alcohol  (about  50 
per  cent)  to  precipitate  the  acacia  from  the  mucilage. 
The  only  remedy  would  be  to  replace  the  mucilage 
of  acacia  with  water,  or  better  still,  with  aromatic 
elixir,  dispensing  the  product  as  a  shake  mixture. 
Of  course  this  change  should  only  be  made  with  the 
consent  of  the  physician. 


Blue  Print  Paper. 

F.  T.  G. — A  method  for  making  blue  print  paper 
was  printed  on  page  173  of  the  Bulletin  for  April 
last  year.    Here  it  is : 

Float  the  paper  for  one  minute  in  a  solution  of 

Ferricyanide  of  potash  1  ounce. 

Water    5  ounces. 

Dry  it  in  a  dark  room  and  then  expose  beneath  negative 
until  the  dark  shades  have  assumed  a  deep  blue  color;  then 
immerse  the  print  in  a  .solution  of 

Water    2  ounces. 

Bichloride  of  mercury   1  grain. 

Wash  the  print,  and  then  immerse  it  in  a  hot  solution  of 

Oxalic   acid    4  drachms. 

Water    4  ounces. 

Wash  again  and  dry. 


Elixir  of  Pancreatin. 

J.  B. — The  following  formula  will  prove  satis- 
factory to  you : 

Pancreatin,    pure    128  grains. 

Sodium  bicarbonate   16  grains. 

Water    2  fiuidounces. 

Simple  elixir,  enough  to  make  16  fiuidounces. 
Macerate    the    pancreatin    in    the    water    for   twenty-four 
hours,  add  the  sodium  bicarbonate,  triturate  until  dissolved, 
gradually  add  the  elixir,  and  filter. 

Each   fluidrachm   represents   one   grain   of   pan- 
creatin. 
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Troublesome  Solubilities. 

H.  submits  the  following  prescription  for 
criticism :  • 

Salol 64  grains. 

Pepsin 120  grains. 

Bismuth  subnitrate   '. .  .320  grains. 

Tincture  of  nux  vomica 320  minims.  • 

Fluid  extract  of  cannabis 32  minims.     . 

*  Mucilage  of  acacia,  enough  to  make  4  ounces. 
Mix,  make  solution,  and  order  a  teaspoonful  given  three 
times  a  day  after  meals. 

This  is  a  difficult  proposition.  A  mixture  con- 
taining enough  alcohol  to  dissolve  the  salol  and 
cannabis  would  precipitate  the  pepsin  and  the 
acacia.  On  the  other  hand,  a  liquid  sufficiently  acid 
and  containing  enough  water  to  dissolve  the  pepsin 
and  the  bismuth  would  not  dissolve  the  salol  and  the 
cannabis.  We  fear  that  this  prescription  could 
therefore  only  be  dispensed  as  a  shake  mixture. 
"The  best  would  have  to  be  made  of  a  bad  bar- 
gain." 

Tincture  of  Nux  Vomica  in  the  Nezv  U.  S.  P. 

L.  S. — The  alkaloidal  standard  of  tincture  gf  nux 
vomica  in  the  new  U.  S.  P.  is  different  from  that  in 
the  revision  of  1890.  The  product  must  now  con- 
tain 0.1  gramme  of  strychnine  in  100  cubic  centi- 
meters, whereas  the  previous  requirement  was  0.3 
gramme  of  total  alkaloids.  The  presumption  is  that 
the  tincture  is  practically  of  the  same  strength  as 
before,  only  that  the  result  is  arrived  at  in  a  dif- 
ferent manner. 

As  to  how  the  tincture  of  nux  vomica  of  the 
market  has  conformed  in  the  past  to  the  pharma- 
copoeial  requirements,  we  can  only  say  that  while 
the  reports  of  adulteration  committees  and  State 
health  departments  have  shown  the  article  frequently 
to  be  below  strength,  on  the  whole  it  has  doubtless 
conformed  pretty  well  to  the  standards  of  the  U.  S. 
P.  Tincture  of  opium,  on  the  other  hand,  seems 
more  often  to  be  wrong  than  right. 


Making  Water-proof  Canvas. 

D.  R. — We  know  nothing  of  the  composition  of 
the  powder  which  you  mention  for  making  cloth 
water-proof,  but  for  this  purpose  a  solution  is 
ordinarily  employed  containing  equal  parts  by 
weight  of  gelatin  and  chrome  alum.  It  is  not  advis- 
able to  mix  more  of  the  solution  at  once  than  is  suf- 
ficient to  give  the  canvas  one  coat,  as,  if  the  mixture 


once  sets,  it  cannot  be  reliquefied  like  a  plain  solu- 
tion of  gelatin,  and  hence  if  the  quantity  of  canvas 
to  be  water-proofed  is  but  small,  it  would,  perhaps, 
be  preferable  to  coat  with  plain  gelatin  solution 
until  quite  impervious  to  cold  water,  and  then  to 
thoroughly  soak  for,  say,  twenty-four  hours  in  a 
strons:  solution  of  chrome  alum. 


Compound  Elixir  of  Lactophosphates. 

Dr.  A.  C.  W. — The  following  formula  is  bor- 
rowed from  "Pharmaceutical  Formulas,"  published 
in  London  by  the  Chemist  and  Druggist: 

Calci    lactatis     2  drachms. 

Ac.  phosph.  (sp.  gr.  1500) 2  drachms. 

Aq 1  ounce. 

Syr.  ferri  phosph 2  ounces. 

Elixir,   simplicis   ad 16  ounces. 

Dissolve  the  lactate  in  the  acid  and  water,  add  the  syrup 
and  the  elixir,  and  filter.    ' 

The  foregoing  formula  does  not  contain  man- 
ganese lactophosphate,  but  you  could  add  this  to 
suit  your  requirements. 


Short  Ansiuers. 

M,  B. — We  are  unable  to  give  you  the  formula 
for  the  proprietary  massage  cream, mentioned,  but 
an  excellent  recipe  was  published  by  Mr.  Cooban 
on  page  260  of  the  June  Bulletin.  Others  have 
been  printed  in  several  issues  of  this  journal  during 
the  last  year,  as  you  will  see  from  the  monthly  and 
annual  indexes. 

B.  Pharmacy. — Kreso  dip  conforms  nearer  to 
the  requirements  stated  in  your  query  than  any  other 
product  on  the  market.  It  is  manufactured  by 
Parke,  Davis  &  Co.  If  you  want  a  carbolic  dip  you 
will  find  that  a  formula  was  given  for  one  twO' 
months  ago  in  this  department  of  the  Bulletin. 

R.  J.  S. — Indian  Territory  now  has  a  pharmacy 
law,  like  every  other  State  and  Territory  in  the 
Union.  You  could  secure  information  about  it 
from  H.  D.  Knisely,  of  Checotah,  secretary  of  the 
board. 

S.  &  G. — We  are  unable  to  tell  you  what  "sodate 
of  potash"  is.  The  name  is  unfamiliar  to  us  anc 
we  cannot  find  any  reference  to  it  in  the  literature. 

E.  M.  B. — An  excellent  formula  for  white  lini- 
ment was  printed  on  page  396  of  the  Bulletin 
for  September,  1904. 
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EDITORIAL. 


THE  BOSTON  CONVENTION  A  BRILLIANT  SUC- 
CESS—STRENGTH,   HARMONY.    AND    CONFI- 
DENCE  ITS    DOMINANT   TONES. 

The  seventh  annual  gathering  of  the  N.  A.  R.  D.  assures 
■a  long  extension  in  its  tenure  of  life,  and  largely  augments 
its  power  for  good.  It  was  the  most  placid,  the  least  dramatic 
and  sensational  of  the  eight  conventions  thus  far  held,  but  it 
was  intensely  enthusiastic  and  resolute,  not  a  discordant,  or 
even  a  dissenting  note  marring  the  impression  of  harmony 
and  union.  There  was  an  extraordinary  attendance:  fifteen 
hundred  registered ;  and  of  these  about  five  hundred  were 
accredited  delegates.  It  was  an  amazingly  good-natured  con- 
vention. Nobody  had  his  hatchet  or  his  hammer  out.  The 
■vould-be  reformers  of  the  universe  were  conspicuously  absent, 
and  the  numerous  gentlemen  who  at  St.  Louis  sought  to  dispel 
every  trade-evil  by  touching  a  button  or  passing  a  resolution 
held  their  peace. 

What  were  the  actual,  practical  and  substantial  results  of- 
iie  convention? 

First,  the  enthusiastic    and    ringing    indorsement    of    the 
'lirect-contract,  serial-numbering,  full-price-maintaining  plan,*' 


as  Secretary  Wooten  phrases  it.  The  N.  A.  R.  D.  approves 
that  plan,  wants  that  plan,  and  will  have  no  other.  Two  or 
three  new  proprietors  came  forward  to  announce  its  adoption, 
but  to  the  more  thoughtful  delegates  there  was  regret  and  dis- 
satisfaction in  the  failure  of  many  leading  proprietors  to 
"line  up"  as  acceptors  and  adopters  of  the  D.  C.  S.  N. :  in- 
deed, that  failure  was  the  one  disappointment  of  the  conven- 
tion. But  with  the  mandate  of  the  delegates  still  resounding 
in  their  ears,  the  Executive  Committee  will  undoubtedly  re- 
double its  efforts  to  promote  the  direct  contract  and  serial 
number. 

Second,  the  faith  in  local  organization  and  in  the  increase 
of  the  organizing  staff  was  reaffirmed.  During  the  coming 
year  the  N.  A.  R.  D.  will  enlarge  its  force  of  men  in  the  field. 

Third,  the  association  now  stands  on  its  own  feet  finan- 
cially. It  needs  no  donations.  It  is  self-sustaining  at  last. 
The  dues  were  not  increased  beyond  four  dollars.  The  price 
of  the  N.  A.  R.  D.  Notes  was  made  one  dollar,  which  it  is 
abundantly  worth.  During  the  coming  year  the  N.  A.  R.  D. 
will  spend  in  the  interest  of  the  40,000  retail  druggists  of  the 
United  States  about  one  hundred  thousand  dollars. 

The  hospitality  of  Boston  was  princely.  The  assiduous 
and  generous  attentions  of  the  entertainment  committee  filled 
every  leisure  moment  with  enjoyment.  The  efficiency,  the 
forethought,  the  abounding  courtesy  of  the  Boston  ladies' 
committee,  and  the  delightful  entertainment  they  afforded 
their  visiting  sisters  every  day,  are  beyond  all  praise.  Many  of 
the  visitors  were  in  Boston  for  the  first  time,  and  some  of 
them  went  about  as  in  a  spell,  their  spirits  lifted  above  the 
dull  earth  by  the  holy  associations  which  forever  enrich  the 
glorious  city  of  freedom,  of  patriotistn,  of  emancipation,  of 
literature,  philosophy,  learning  and  art.  We  cannot  express — 
the  reader  must  himself  imagine — the  feelings  of  Americans 
for  the  first  time  in  the  moral  capital  of  their  country. 

The  story  of  the  convention  itself  is  told  briefly  on  other 
pages  in  this  issue  of  the  Bulletin,  and  we  regret  only  that 
the  meeting  was  held  so  late  in  the  month  that  we  are  not 
given  time,  as  we  have  been  in  the  case  of  the  American 
t*harmaceutical  Association,  which  convened  two  weeks  ear- 
lier, to  give  a  fuller  and  more  adequate  editorial  and  news 
presentation  of  the  great  gathering.  ^ 


A  NEW  LEASE  OF  LIFE  FOR  THE  A.  PH.  A. 

The  American  Pharmaceutical  Association  held  one  of  the 
most  pleasurable  meetings  of  recent  years  at  the  great  seaside 
resort  of  Atlantic  City  last  month,  and  in  a  group  of  editorials 
in  this  issue  of  the  Bulletin  it  will  be  our  purpose  to  com- 
ment on  the  more  important  and  significant  features  of  the 
occasion.  The  meeting  itself  is  reviewed  more  at  length  on 
other  pages;  a  second  article  is  presented  containing  interest- 
ing notes  and  "snap  shot"  pictures,  portraying  the  lighter  and 
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more  personal  side  of  the  convention;  we  have  next  printed 
several  of  the  addresses  and  papers,  and,  finally,  have  given, 
in  our  department  of  "Practical  Pharmacy,"  abstracts  of  the 
chief  papers  and  discussions  bearing  on  dispensing  and  manu- 
facturing operations. 

It  is  of  the  greatest  satisfaction  that  the  association  took 
on  a  new  lease  of  life  at  Atlantic  City.  The  energetic  efforts 
of  the  last  year  manifested  their  results  in  a  larger  percentage 
of  new  faces  than  has  been  witnessed  in  many  years,  and  the 
officers  were  able  to  record  in  a  total  membership  of  nearly 
1800  the  highest  water  mark  in  the  history  of  the  association. 
And  this  upward  movement  will  continue.  In  order  to  weld 
the  present  membership  into  a  closer  bond,  and  also  to  con- 
tinue the  accessions  of  new  members,  it  was  decided  to  issue 
a  small  monthly  news  bulletin  under  the  capable  editorship  of 
Professor  Hallberg;  to  undertake  the  establishment  of  a  sec- 
tion of  the  association  in  Canada,  and  of  other  local  sections 
in  the  twenty-three  or  four  colleges  comprised  in  the  member- 
ship of  the  Conference  of  Faculties;  to  choose  officers  by  mail 
during  the  coming  year  on  an  unofficial  and  experimental 
basis;  and  to  appoint  special  committees  to  solicit  new  mem- 
bers respectively  from  the  boards  of  pharmacy,  the  colleges 
of  pharmacy,  and  the  State  associations. 

The  American  Pharmaceutical  Association  is  no  close  cor- 
poration. It  is  no  mutual  admiration  society,  as  has  some- 
times been  sa}d  by  carping  critics  who  either  knew  nothing  of 
the  organization  or  who  had  been  sat  down  upon  for  their 
wild  and  visionary  schemes.  It  is  no  exclusive  body  of 
scientists,  professors,  editors  and  the  like,  with  heads  in  the 
clouds  above,  and  with  no  concern  in  the  daily  interests  of 
the  drug  shop.  On  the  contrary,  it  is  a  great  democratic 
organization  sympathizing  with  every  phase  of  pharmaceutical 
activity,  hungering  for  the  support  and  influence  of  every 
sincere  pharmacist,  opening  its  doors  wide  to  every  honest  ap- 
plicant, including  among  its  members  already  the  ablest  and 
the  most  unselfish  minds  in  the  calling,  and  looking  forward 
eagerly  to  the  boundless  opportunities  of  the  future. 

As  President  Beal  said  so  well  in  his  address,  the  associa- 
tion is  "the  great  postgraduate  school  of  American  phar- 
macy." We  might  add  that  it  is  a  unique  school  on  the 
cooperative  order  where  the  students  teach  each  other,  and 
where  they  gather  once  a  year  to  exchange  the  knowledge 
which  they  have  accumulated  during  the  interim  in  the  sev- 
eral departments  of  businesis  pharmacy,  dispensing  pharmacy, 
pharmaceutical  education,  pharmaceutical  legislation,  and  so 
on  through  every  possible  phase  of  the  apothecary's  activity. 

With  this  mission  of  the  association  clearly  understood; 
and  with  the  realization  that  to  fulfill  its  high  and  significant 
purposes  it  should  have  a  large  and  representative  membership, 
it  is  of  the  greatest  importance  that  the  A.  Ph.  A.  now  has  the 
largest  number  of  members  in  its  history,  and  that,  further- 
more, it  has  taken  definite  steps  looking  towards  a  still  larger 
and  more  continuous  growth.  Valuable  and  significant  as  the 
part  played  by  the  association  has  been  in  the  development  of 
American  Pharmacy,  it  would  seem  that  the  organization  is 
now  entering  upon  an  era  of  still  greater  power  and  influence. 
It  is  only  fair  to  add  that  we  are  indebted  for  much  of  this 
new  hope  to  the  energetic  and  well-directed  administration  of 
Retiring-President  Beal,  who  himself  secured  nearly  one-half 
of  the  225  new  members,  and  who  recommended  most  of  the 
steps  that  were  taken   to  increase   still   further  the  interests 


and  membership  of  the  association.  The  incoming  adminis- 
tration might  well  feel  embarrassed  by  the  necessity  of  meas- 
uring up  to  so  high  a  standard. 


THE  MODEL  GRADUATION  LAW. 

Considered  in  its  bearing  upon  the  future  development  of 
the  calling,  the  one  piece  of  work  of  greatest  importance  done 
at  Atlantic  City  was  the  adoption  of  a  model  graduation  pre- 
requisite law.  The  A.  Ph.  A.,  indeed,  throughout  its  entire 
history,  has  never  done  more  significant  and  valuable  work 
than  in  directing  the  currents  of  educational  and  legislative 
progress.  At  the  Richmond  meeting  in  1899  it  adopted  a  model 
pharmacy  law  which  has  been  employed  in  whole  or  in  part 
in  a  number  of  States  and  Territories.  At  Kansas  City  last 
year,  observing  that  the  cocaine  and  morphine  evil  was  assum- 
ing threatening  proportions,  it  adopted  a  model  anti-narcotic 
bill  which  has  already  been  used  with  more  or  less  fidelity  in 
several  States.  And  this  year  at  Atlantic  City,  realizing  that 
four  States  have  already  established  the  graduation  require- 
ment, and  that  others  are  on  the  eve  of  taking  the  same 
action,  it  was  quick  to  recommend  a  specimen  or  pattern  pre- 
requisite bill  required  by  the  needs  of  the  hour. 

The  measure  itself  is  printed  elsewhere  in  this  issue  of  the 
Bulletin  arid  we  do  not  need  to  state  its  provisions  here. 
Neither  do  we  need  to  go  into  the  details  of  the  protracted 
and  often  acrimonious  debate  which  the  bill  precipitated  upon 
the  floor  of  the  Section  on  Education  and  Legislation.  The 
only  vital  objection  brought  against  the  draft  was  this,  that 
it  established  no  definite  entrance  or  curriculum  standards 
and  that  it  left  these  to  the  voluntary  action  of  the  Board 
of  Pharmacy  in  each  case. 

Before  going  to  Atlan'  c  City  we  were  personally  inclined 
to  the  view  that  it  would  be  a  mistake  to  put  such  autocratic 
power  in  the  hands  of  any  board  of  pharmacy — a  mistake  to 
pass  any  law  devoid  of  starch  and  then  expect  the  board  to 
supply  the  stiffening  in  proper  and  continuous  quantities.  We 
recalled  the  political  situation  which  had  developed  in  an 
Eastern  State  where  the  board  was  given  authority  over  the 
issuance  of  liquor  licenses  to  druggists,  and  how  bitter  a 
fight  had  been  waged  for  years  to  gain  control  of  the  board 
and  use  its  power  for  base  and  selfish  purposes.  And  even 
if  similar  conditions  should  not  arise  with  graduation  pre- 
requisite laws,  it  seemed  to  us  that  in  the  interests  of  perma- 
nence, stability  and  safety  it  was  better  to  have  a  prerequisite 
law  plainly  and  definitely  state  the  requirements  to  which 
colleges  must  conform  if  they  were  to  gain  recognition.  But 
the  debate  over  the  bill  plainly  showed  that  there  were  two 
distinct  sides  to  this  aspect  of  the  question.  Professor  Beal, 
defending  his  draft  against  the  critics,  argued  with  some 
degree  of  force  that  the  more  requirements  you  put  into  a 
bill  the  less  likely  are  you  to  secure  its  enactment,  and  with 
much  more  conviction  that  if  hard  and  fast  standards  are 
incorporated  in  the  measure  they  will  inevitably  be  lived  down 
to  as  maximum  requirements  instead  of  being  considered  in 
their  true  light  of  minimums  that  should  be  advanced  from 
time  to  time. 

There  is  little  doubt  that  this  is  a  real  danger,  and  perhaps 
the  association  was  wise  in  adopting  Professor  Beal's  draft 
substantially  as  it   stood.     And   in  order  that  the  boards  of 
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larmacy  throughout  the  country  might  thoroughly  under- 
ind  the  position  of  the  A.  Ph.  A.,  a  resolution  was  appended 

Professor  Beal  to  the  report  of  the  committee  on  the  law, 
cclaring  it  the  sense  of  the  Section  that  the  minimum  stand- 
rd   of   at   least   one   year   of   high    school    work    should   be 

landed  by  boards  at  the  outset,  and  that  this  should  be 
Ivanced  to  a  full  high  school  course  as  rapidly  as  the  condi- 
)ns  would  permit. 

This  scheme,  if  it  works  out  successfully  in  practice,  will 
ike  it  possible  for  a  courageous  and  high-minded  board  of 
iarmacy  to  have  the  entrance  and  also  curriculum  standards 

recognized  colleges  keep  step  with  general  progress  with- 
it  resorting  to  the  trouble  of  amending  and  changing  the 
iw  periodically. 


SOLVING   THE   DEGREE   PROBLEM. 

The  A.  Ph.  A.  also  did  work  of  real  importance  at  Atlantic 
ity  in  endeavoring  to  unify  and  coordinate  pharmaceutical 
jrees  and  deliver  us  from  the  chaos  and  confusion  into 
lich  this  subject  sinks  deeper  and  deeper  with  each  passing 
IT.  Dr.  J.  T.  McGill,  of  Vanderbilt  University  in  Nash- 
lle,  deserves  credit  for  bringing  the  matter  forward  last 
tar  at  Kansas  City,  and  the  committee  which  was  then  ap- 
)inted  by  the  chairman  of  the  Section  on  Education  and 
tgislation  reported  on  the  subject  this  year.  The  Conference 
Faculties  appointed  a  committee  also,  and  it  happened  that 
is  comprised  three  of  the  five  members  of  the  Section  com- 
ittee,  with  Professor  Chas.  Caspari,  Jr.,  as  chairman  of 
»th  bodies. 
The  report  of  this  joint  or  mixed  committee  to  the  Section 
Education  and  Legislation  precipitated  a  debate  only  less 
^rrid  than  that  in  the  same  Section  on  the  model  graduation 
The  committee,  in  a  word,  desired  (1)  the  familiar 
.G.  degree  granted  by  those  colleges  who  have  a  grammar 
lool  standard  and  who  give  at  least  500  hours  of  lectures  and 
citations,  600  hours  of  laboratory  work,  and  a  total  course  of 
>t  less  than  40  weeks;  (2)  the  Ph.C.  degree  granted  by 
lose  institutions  who  have  an  entrance  standard  of  two 
irs  of  high  school  study  and  who  give  at  least  750  hours 
lectures  and  900  hours  of  laboratory  work;  and  (3)  all 
ichelor's,  master's,  and  doctor's  degrees  granted  only  for 
)rk  equivalent  to  that  required  for  academic  or  university 
frees  of  the  same  titles. 

The  first  two  propositions,  after  more  or  less  tedious  but 
cessary  argument,  were  adopted  with  substantial  unanimity 
the  Section,  but  a  warm  fight  developed  over  the  third, 
ince  the  Kansas  City  meeting  a  movement,  led  by  Henry  P. 
[ynson,  had  arisen  in  favor  of  making  the  degree  of  Doctor 
of  Pharmacy  the  chief  one,  and  Mr.  Hynson  read  a  paper  at 
Atlantic  City  expressing  his  views  after  the  committee  report 
had  been  presented.  He  was  answered  in  another  paper  by 
Dr.  Edward  Kremers;  and  the  issue  thus  squarely  presented 
became  the  real  point  of  dispute  in  the  discussion. 

Professor  Remington,  Dr.  Rusby,  and  Mr.  Beringer  lent 
their  support  to  Mr.  Hynson,  while  Dr.  McGill,  Dr.  Schlot- 
terbeck,  Professor  Hallberg  and  others  vigorously  opposed  the 
doctorate  degree.  After  the  battle  had  raged  for  perhaps  an 
hour  the  chairman  began  putting  the  question  to  vote,  and 
several  polls  were  had  on  the  proposition  stated  with  different 


requirements  before  agreement  could  be  reached.  A  motion 
that  the  doctorate  degree  be  given  for  a  grammar  school 
course  and  three  years  of  pharmaceutical  work  was  quickly 
defeated;  another  met  the  same  fate  which  advanced  the 
entrance  standard  to  one  year  of  high  school  work;  but  a 
small  majority  was  found  finally  upon  a  standing  vote  to  be 
in  favor  of  the  proposition  when  it  was  made  to  involve  two 
years  of  high  school  and  three  years  of  pharmaceutical  work. 
This  decision  was  therefore  substituted  for  the  third  recom- 
mendation of  the  committee,  and  was  in  the  nature  of  a 
compromise  between  the  Hynson  faction  which  desired  the 
doctorate  title  to  be  the  one  degree  in  pharmacy,  and  the 
Kremers  faction  which  desired  it  given  only  for  work  corre- 
sponding to  that  of  "Doctor  of  Hiilosophy"  or  "Doctor  of 
Science." 

We  shall  not  be  surprised  if  the  degree  question  refuses 
to  be  settled  by  this  year's  action.  In  the  first  place,  the  Con- 
ference of  Faculties,  considering  afterwards  the  joint  com- 
mittee's report,  refused  point  blank  to  accept  the  amendment 
of  the  Section  and  waived  definite  action  until  next  year. 
That  the  subject  will  be  reconsidered  then  seems  almost  cer-' 
tain.  And  indeed  it  is  not  possible  in  a  single  year  to  solve 
so  intricate  a  problem.  Sentiment  must  first  be  developed 
among  the  80  or  more  colleges  and  schools  in  the  country; 
wise  ideas  upon  the  subject  must  also  gradually  crystallize 
among  pharmacists  themselves;  and  action  must  finally  be 
taken  which  meets  with  general  support  and  approval. 

But  while  it  is  thus  too  early  to  arrive  at  permanent  con- 
clusions, or  to  expect  such  conclusions  to  find  general  adop- 
tion, it  is  of  real  importance  that  the  question  be  kept  agitated 
in  the  pharmaceutical  mind.  For  this  reason  it  is  gratifying 
that  the  A.  Ph.  A,  has  brought  it  forward  for  discussion  and 
temporary  decision,  even  though  the  action  taken  at  Atlantic 
City  should  be  reversed  or  considerably  modified  next  year 
at  Indianapolis. 


REHABILITATE   IT— DON'T   DESTROY    IT. 

In  one  respect  the  American  Pharmaceutical  Association 
fails  to  live  up  to  its  opportunities.  The  Section  on  Com- 
mercial Interests  has  never  fulfilled  its  plain  destiny.  In  con- 
trast the  work  of  the  Section  on  Practical  Pharmacy  and  Dis- 
pensing stands  out  with  marked  superiority;  and  indeed  the 
sessions  of  this  Section  are  to  practical  pharmacists  the  most 
useful  and  profitable  of  any  throughout  the  week's  work.  It 
was  inspiring  this  year  to  see  a  considerable  group  of  eager 
and  enthusiastic  dispensers  joining  informally  in  the  "pre- 
scription clinic"  led  by  Mr.  Kaemmerer,  and  exchanging  their 
opinions  and  experiences  also  on  a  host  of  compounding,  man- 
ufacturing, and  dispensing  problems  of  the  most  practical 
sort. 

Now  it  is  possible  for  the  Section  on  Commercial  Interests 
to  do  work  in  its  own  field  of  the  same  practical  nature.  As 
one  speaker  pointed  out,  when  the  time-honored  question 
came  up  as  to  whether  the  Section  should  be  abolished  or 
not,  this  branch  of  the  association  should  constitute  itself  a 
post  graduate  school  in  business  practice.  Papers,  exhibits, 
and  off-hand  discussions  should  be  had  on  such  helpful  and 
important  subjects  as  bookkeeping,  window  displays,  adver- 
tising of  various  kinds,   credits  and   collections,   buying   and 
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selling,  drug  store  arithmetic,  the  calculation  of  profits,  and  a 
great  number  of  similarly  practical  topics. 

On  the  contrary,  the  Section  has  traditionally  occupied  it- 
self ever  since  its  creation  with  what  might  be  termed  aca- 
demic or  argumentative  subjects.  It  has  asked  itself  whether 
it  was  desirable  to  sell  physicians  the  medicines  they  dispense, 
instead  of  giving  actual  methods  of  doing  so  successfully.  It 
has  debated  whether  a  druggist  should  sell  patent  medicines 
or  not,  instead  of  showing  how  a  large  and  profitable  trade 
had  been  and  could  be  developed  in  one's  own  line  of  special- 
ties. These  philosophical  questions  are  interesting;  often 
they  provoke  exceedingly  entertaining  discussions;  bift  they 
result  in  no  real  and  substantial  benefit  to  the  audience,  and 
so  it  happens  that  the  Commercial  Section  wonders  every 
year  if  it  hadn't  better  silently  fold  its  tent  and  steal  away 
'into  the  desert. 

No!  No!  There  is  a  helpful  future  before  the  Section 
if  it  will  only  get  out  of  its  well-worn  rut  into  the  higher  and 
broader  ground  of  useful  activity.  There  is  plenty  of  work 
for  it  to  do — plenty  that  it  should  do.  Today  the  commercial 
element  in  the  retail  drug  business  is  an  important  and  often 
a  predominating  factor,  and  the  A.  Ph.  A.,  representing  every 
phase  of  the  pharmacist's  activities,  could  not  abolish  the 
Commercial  Section  without  crippling  its  usefulness  very 
materially. 


A  SIGNIFICANT  CONFERENCE  OF  THE  BOARDS 
AND  THE  COLLEGES. 

Not  the  least  gratifying  feature  of  the  Atlantic  City  meet- 
ing of  the  A.  Ph.  A.  last  month  was  the  growing  strength 
and  influence  of  the  two  auxiliary  bodies  of  the  colleges  and 
the  boards — "The  Conference  of  Pharmaceutical  Faculties" 
and  "The  National  Association  of  Boards  of  Pharmacy."  It 
was  made  apparent  in  the  address  of  the  chairman  of  the 
Section  on  Education  and  Legislation  that  during  the  last 
year  or  two  American  Pharmacy  had  entered  definitely  and 
clearly  upon  an  era  of  higher  educational  standards.  The 
following  paragraph,  quoted  from  the  address,  is  not  without 
significance : 

What,  then,  to  recapitulate,  has  the  last  year  registered  in  the  way 
of  educational  progress?  Pennsylvania  and  Wisconsin  have  established 
the  graduation  requirement,  following  in  the  footsteps  of  New  York  and 
Hawaii;  Michigan  has  established  a  preliminary  standard  of  two  years 
of  high  school  work;  Arkansas  has  established  the  grammar  school 
standard;  Oklahoma  has  declared  that  it  will  hereafter  register  upon 
diploma  only  those  graduates  who  come  from  colleges  requiring  a  full 
high  school  course;  and  Ohio  and  Indiana  have  decided  not  to  give 
"experience"  credit  to  graduates  unless  they  are  from  institutions  which 
demand  one  year  of  high  school  work,  and  which  have  courses  con- 
forming to  certain  prescribed  curriculum  standards.  When  we  con- 
sider these  several  advances;  when  we  realize  that  they  are  all  along 
new  lines  of  progress;  when  we  recall  that  we  have  a  "Conference  of 
Pharrnaceutical  Faculties"  which  is  now  beginning  to  exert  a  standard- 
izing influence;  and  when  we  remember  that- a  "National  Association  of 
Boards  of  Pharmacy"  was  established  at  Kansas  City  last  year,  an 
association  destined  to  be  of  signal  service  in  this  new  era  of  higher 
educational  requirements — when  we  consider  these  various  phenomena 
we  shall  make  no  mistake  by  harboring  in  our  breasts  the  keenest  and 
most  sanguine  hope  for  the  future. 

Now  in  this  new  era  of  higher  standards  in  pharmacy  it 
is  apparent  that  two  national  associations  representing  the 
colleges  and  pharmacy  boards  of  the  country  can  do  work 
of  the  greatest  importance.  Their  existence,  indeed,  is  vital 
to  the  success  of  the  movement.  It  is  the  colleges  who, teach 
students;  it  is  the  boards  who  pass  upon  the  colleges  and 
admit  the  students  to  practice;  and  it  is  clear  that  both  should 


cooperate  with  a  view  to  the  best  results  and  in  order  that 
uniform  conditions  may  be  obtained  throughout  the  country 
as  fast  as  possible. 

Both  associations  had  successful  and  largely-attended  meet- 
ings at  Atlantic  City;  both  registered  a  considerable  increase 
in  membership ;  both  made  a  clear  advance  in  their  respective 
fields  of  eflfort.  They  furthermore  held  a  joint  conference 
and  made  definite  arrangements  for  meeting  together  every 
year  in  the  future.  The  significance  of  this  action  is  apparent. 


THE  MONTH. 

THAT  STARTLING  ^^^  Commissioner  of  Internal  Rev- 
LIQUOR  RULING.  ^""^  o^  the  United  States  made  a  ruling 
last  month  which  has  already  caused  a 
considerable,  sensation.  Hereafter  the  class  of  proprietary 
medicines  which  are  composed  largely  of  alcohol,  and  which 
are  for  this  reason  sold  considerably  in  prohibition  States 
and  towns  and  consumed  by  ministerial  and  other  folk,  will 
be  deemed  liquors.  The  manufacturers  must  themselves  take 
out  a  rectifier's  license,  and  druggists  and  other  retailers  will 
not  be  permitted  to  sell  the  articles  unless  they  have  paid  the 
annual  government  liquor  tax  of  $25.00.  At  this  writing  the 
particular  patents  which  will  be  aflfected  by  this  ruling  have 
not  been  indicated.  It  is  announced  that  the  government 
chemists  are  making  examinations  preparatory  to  declaring 
which  articles' shall  be  put  upon  the  rack.  Meanwhile  it  may 
be  mentioned  in  this  connection  that  the  State  Excise  Com- 
missioner of  New  York  has  declared  Peruna  to  be  a  liquor, 
and  in  order  to  determine  the  justice  of  his  ruling  has 
brought  a  test  case  against  a  Syracuse  drug  firm  to  recover 
$500,  the  amount  of  the  latter's  bond  for  their  liquor  tax 
certificate. 


HIGHER 

STANDARDS 
IN  ILLINOIS. 


The  necessity  of  advancing  the  educa- 
tional standards  in  pharmacy  is  now  felt 
by  druggists  pretty  much  everywhere. 
The  marked  progress  made  along  educational  lines  during  the 
last  year  is  reported  upon  in  the  address  of  Chairman  Harry  B. 
Mason,  delivered  before  the  Section  on  Education  and  Legis- 
lation of  the  A.  Ph.  A.,  and  reprinted  in  this  issue  of  the  Bul- 
letin :  particular  reference  is  made  therein  to  the  action  of 
several  boards  of  pharmacy  in  voluntarily  increasing  their 
requirements.  The  Illinois  Pharmaceutical  Association  now 
comes  forward  with  unanimous  agreement  upon  the  following 
resolution : 

Whereas,  the  object  of  all  pharmaceutical  legislation  is  to  pro- 
mote sufficient  special  training  for  pharmacy,  and 

Whereas,  the  progress  of  medical  science  carries  with  it  greater 
demands  upon  the  pharmacist  than  ever   before,  and 

Whereas,  in  view  of  these  considerations,  the  States  of  New  York, 
Pennsylvania,  Wisconsin,  Ohio,  and  South  Dakota  have  already  ad- 
vanced the  educational  requirements  for  registration  in  pharmacj 
beyond  the  existing  requirements  in  Illinois;  therefore,  by  the  IlHno 
Pharmaceutical   Association  be   it 

Resolved,  Th.sX  the  Board  of  Pharmacy  of  Illinois  be  requested  to 
take  such  action  toward  increasing  the  requirements  for  the  registra- 
tion of  registered  pharmacists,  under  Section  4  of  the  pharmacy  law 
of  this  State,  as  may  place,  this  State  upon  an  equality  with  the  States 
named,  to  as  great  an  extent  and  at  as  early  a  date  as  may  by  the  said 
board  be  deemed  practicable. 

It  is  expected  that  the  Board  of  Pharmacy  of  Illinois  will  soon 

hold  a  conference  with  representatives  of  the  pharmacy  schools 

and  officers  of  the  State  association,  in  order  to  decide  upon 

what  action  shall  be  taken  in  compliance  with  this  resolution 
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It  was  in  Illinois,  too,  that  a  question 
*^**  OPiNiON?^"^*^  ^^^^^  apropos  of  pharmaceutical  educa- 
tion was  sent  out  recently  to  a  large 
number  of  druggists  by  President  James  of  the  University  of 
Illinois.  There  were  466  replies.  Higher  entrance  require- 
ments seemed  to  meet  the  views  of  the  majority:  188  desired 
a  high  school  diploma  for  entrance  to  a  school  of  pharmacy, 
61  spoke  of  one  or  two  years  of  high  school  work,  while  100 
deemed  a  common  school  education  sufficient.  The  great 
majority  approved  of  the  student  giving  his  entire  time  to  the 
school  work  while  in  college,  and  only  about  25  per  cent 
thought  it  desirable  to  have  drug-store  experience  simultane- 
ously. Regarding  the  length  of  the  college  course,  more  than 
half  of  the  correspondents  favored  two  years,  80  preferred 
three,  and  22  deemed  four  years  not  too  long.  Among  the 
studies  regarded  as  being  of  greatest  importance,  chemistry 
was  mentioned  most  frequently,  while  pharmacy,  materia 
medica,  botany,  pharmacology,  toxicology,  microscopy  and 
physiology  followed  in  order  given:  business  methods,  arith- 
metic, physics,  and  bacteriology  were  mentioned  by  a  few. 
Only  five  of  the  entire  number  of  pharmacists  who  replied  to 
the  queries  were  opposed  to  the  time  spent  at  college  being 
considered  by  the  board  as  "experience."  Altogether  this  col- 
lection of  opinions  from  practicing  pharmacists  is  not  without 
its  significance. 

*    •    ♦ 

Dr.  George  F.  Payne  made  some  statc- 

UQUOR  CONDITIONS .  j-         ,•  ,  .       , 

IN  QBORQiA.  ments  regardmg  liquor  laws  at  the  last 

meeting  of  the  Georgia  Pharmaceutical 
Association  which  aroused  considerable  attention.  Georgia  is 
what  is  known  as  a  "local  option"  State,  and  120  of  the  137 
counties  usually  vote  for  prohibition.  The  liquor  laws  and 
ordinances  of  the  State  are  such  that  in  the  license  counties 
and  towns  the  pharmacist  is  compelled  to  pay  a  considerable 
tax  in  order  to  have  the  right  merely  to  dispense  alcohol  in 
any  legitimate  mixture  or  prescription.  He  very  often  violates 
the  law  if,  having  no  license,  he  sells  even  tinctures  or  fluid 
extracts!  It  is  true  that  such  absurd  ordinances  are  rarely 
enforced,  but  the  druggist  is  nevertheless  liable  for  their  vio- 
lation and  may  be  caught  in  an  awkward  position  by  their 
enforcement  at  any  time.  The  situation  was  brought  to  Dr. 
Payne's  attention  by  the  act  of  a  Georgia  pharmacist  in  appeal- 
ing to  him  for  advice:  he  had  been  threatened  with  arrest 
and  punishment  in  selling  paregoric  because  it  contained  alco- 
hol! It  is  scarcely  necessary  to  say  that  the  liquor  laws  and 
"^"^''inances  of  Georgia  should  be  amended. 


Here  is  a.  suggestive  little  screed  which 
tnjKiTY  vs.  PRICE.      Mr.    Bodcmann   sprung  upon   the  mem- 
bers of  the  Illinois  Pharmaceutical  Asso- 
riation  at  the  recent  annual  meeting: 

.  "Purity  Rather  than  Price  the  Prime  Consideration"  is  the  subject 
given  tor  the  prize  essay  competition,  and  not  less  than  1500  words  are 
required  under  the  rules.  I  desire  to  say  a  few  words  on  this  subject, 
nut  w  sh  to  state  at  the  outset  that  I  am  not  competing  for  the  prize. 
1  sJiall  not  need  300  words  to  say  what  I  wish  to  say.  In  my  judg- 
ment price  ij  the  prime  consideration.  Get  the  "cart  before  the  horse" 
and  you  will  have  a  good  team  in  this  case.  If  you  are  in  the  market 
■  or  drugs  and  chemicals,  oils  and  pharmaceutical  preparations,  don't 
Barter  and  dicker,  but  make  it  known  that  you  are  willing  to  pay  a 
Kood  price,  and  that  you  must  have  quality.  You  will  then  get  it. 
iinats  a  cinch.  If  you  make  the  price,  and  insist  on  a  cheap  price. 
you  will  get  a  cheap  article  every  time.  That's  another  "cinch.'' 
I         It  IS  a  well  known  fact  that  a  shrewd  salesman,  when  he  knows  his 


customer  and  knows  that  he  wants  to  dicker,  adds  to  his  price  so  as  to 
come  down  to  the  true  price  and  let  the  customer  imagine  that  he  buys 
close.  If,  on  the  other  hand,  you  need  an  argument  that  you  ought 
to  handle  nothing  but  the  purest  goods,  if  you  are  at  all  in  doubt  about 
it,  I  am  sorry  for  you,  and  neither  1500  nor  15,000  words  will  make  an 
honest,  conscientious  pharmacist  out  of  you.  Any  man  who  is  so  built 
that  he  will  knowingly  deal  out  poor  and  adulterated  "cheap  John" 
drugs  to  the  sick  and  afflicted  is  not  open  to  conviction  by  words. 
Conviction  by  court  is  about  all  that  will  reach  such  a  defective  con- 
science. 


CHANGES  IN 


The   more   important   changes  made   in 

THE  NEW  u  s  P     ^^   "^^    Pharmacopoeia   are   very   suc- 

•  cinctly  stated  in  the  following  quotation 

from  a  circular  issued  by  the  publishers  of  the  book,  P.  Blak- 

iston's  Son  &  Co.,  1012  Walnut  Street,  Philadelphia: 

The  five  most  important  changes  are:  (1)  The  reduction  in  the 
morphine  strength  of  powdered  opium,  from  13  to  15  per  cent  to  12 
to  12.6  per  cent;  (2)  the  reduction  in  strength  of  syrup  of  ferrous 
iodide  from  10  per  cent  to  5  per  cent;  (3)  the  increase  in  strength  of 
tincture  of  strophanthus  from  6  to  10  per  cent;  (4)  the  reduction  in 
strength  of  tincture  of  aconite  from  36  per  cent  to  10  per  cent;  (6) 
the  reduction  in  strength  of  tincture  of  veratrum  viride  (now  "tincture 
of  veratrum")  from  40  per  cent  to  10  per  cent.  The  last  two  changes 
especially  are  fraught  with  serious  possibilities.  If  prescriptions  for 
the  old  tincture  are  filled  or  renewed  with  the  netv  tincture,  only  about 
one-fourth  of  the  desired  dose  xvill  he  given.  If  prescriptions  for  the 
new  tincture  are  filled  with  the  old  tincture,  four  times  the  desired 
dose  «•»'//  be  given,  and  suffering  and  death  may  ensue.  In  either  case 
censure  will  result.  The  specification  "U.  S.  P.  1890,"  or  "U.  S.  P. 
1900,"  placed  after  an  ordered  tincture  would  possibly  overcome  this 
condition.      This,  however,   is  a  suggestion  only. 


The  foregoing  quotation  brings  to  mind 
A  PHARMACOPtEIAL     ^     suggestive     letter     which     Chairman 

Remington,  of  the  Committee  of  Re- 
vision, contributed  recently  to  the  Western  Pennsylvania 
Retail  Druggist.  Asked  whether  the  preparations  of  the 
seventh  or  of  the  eighth  revision  of  the  U.  S.  P.  ought  to  be 
used  for  prescriptions  coming  in  after  September  1,  upon 
which  date  the  new  revision  became  oiKcial,  Chairman  Rem- 
ington replied  as  follows: 

There  is  no  question  about  the  re/tlling  of  prescriptions  written 
before  September  1.  The  tinctures  should  be  of  the  U.  S.  P.  1890 
strength,  for  no  one  has  the  right  to  change  the  strength  of  a  pre- 
scription once  filled,  without  the  physician's  orders.  Now  as  to  the 
new  prescriptions  some  judgment  will  have  to  be  exercised.  If  every 
physician  throughout  the  country  were  posted,  there  would  be  no  trou- 
ble. The  new  strength  should  be  used,  but  I  understand  very  well  that 
for  a  pharmacist  to  do  this  without  notice  to  a  physician  might  cause 
inconvenience  and  possibly  brin^  about  serious  results.  The  best  plan, 
in  my  opinion,  would  be  to  notify  the  physician  by  calling  him  up  on 
the  telephone  and  asking  him  if  he  wants  the  new  strength  used.  If 
this  cannot  be  done,  and  the  dose  is  one  which  would  not  result  in  loss 
of  life,  I  would  use  the  new  strength  and  notify  the  doctor  that  this 
has  been  done.  Judgment  and  tact  will,  of  course,  have  to  be  used, 
and  you  can  easily  sec-  that  in  the  transition  stage  there  must  be  some 
annoying  features.  Revision  of  a  pharmacopoeia  Is  necessary,  but  it 
always  produces  annoyance  somewhere  when  even  .the  slightest  change 
is  made  in  a  preparation. 

♦      *      *  • 


HAS  SOMEBODY 
SINNED? 


While  speaking  of  pharmacopceial  mat- 
ters it  is  interesting  to  note  that  the 
Pharmacopceial  Board  of  Trustees  has 
requested  the  pharmaceutical  press  to  give  publicity  to  the 
following  motion,  which  was  adopted  as  long  ago  as  May  3, 
1904 :  "Resolved,  That  it  is  the  opinion  of  the  Board  that 
proofs  furnished  to  members  of  the  Board  of  Trustees  or  the 
Committee  of  Revision  are  of  the  nature  of  confidential  docu- 
ments and  cannot  honorably  be  used  for  the  preparation  of 
comments  or  other  publications  dependent  upon  the  existence 
of  the  U.  S.  Pharmacopoeia  until  said  Pharmacopoeia  has 
been  issued,  and  that  such  comments  or  publications  shall  not 
be  offered  for  sale  until  the  U.  S.  Pharmacopoeia  shall  have 
gone  into  eflFect."     Why  should  this  resolution  be  given  pub- 
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licity  at  this  time?  What  is  the  significance  of  the  step? 
Has  somebody  been  using  the  proofs  of  the  new  revision  for 
private  purposes  before  he  should  have  done  so? 

THE  "AMERICAN       We  are  v^rondering  if  anything  yiiW  come 
SYNmCAm'"  °^  *'^^  formation  in  New  York  City  of 

"The  American  Druggists'  Syndicate." 
It  is  said  to  be  the  plan  of  the  organizer,  C.  H.  Goddard,  to 
form  a  corporation  capitalized  at  $200,000  and  composed  of 
1000  retail  druggists.  The  plan,  it  would  appear,  is  similar 
to  that  which  has  been  made  familiar  in  the  operations  of  the 
United  Drug  Co.,  with  the  exception  that  a  more  democratic 
organization  will  be  effected.  Instead  of  having  one  stock- 
holder and  agent  in  each  large  city,  as  the  United  Drug  Co. 
has,  every  retailer  who  knocks  for  admission  into  the  "Syndi- 
cate" will  be  hospitably  welcomed,  either  as  stockholder  or 
purchaser.  A  complete  line  of  druggists'  specialties  will  be 
manufactured  and  will  be  sold  by  retailers  throughout  the 
country.  Druggists  who  care  to  address  Mr.  Goddard  may 
like  to  know  that  his  office  is  in  the  Metropolitan  Life  Build- 
ing in  New  York.  It  is  of  course  proposed  to  do  all  of  the 
manufacturing,  advertising  and  exploiting  at  the  central  lab- 
oratory and  offices. 


THE  STAMP  TAX 
QUESTION. 


That  apparently  mild  and  gentle  sugges- 
tion of  "the  gentleman  from  Ohio," 
Senator  Dick,  that  our  governmental 
deficit  should  be  made  up  by  the  reimposition  bf  the  stamp 
taxes  on  proprietary  and  other  articles,  continues  to  elicit 
great  interest  and  concern  in  the  drug  trade.  A  report  from 
Washington  indicates  that  the  "Congressional  statisticians" 
are  already  at  work  in  preparing  data  for  the  information  of 
Congress  when  it  shall  convene  in  December.  Sentiment  in 
the  drug  trade  seems  to  be  crystallizing  in  favor  of  drawing 
the  line  between  open  formula  and  secret  remedies — that  is, 
in  case  Congress  should  seriously  consider  the  advisability 
of  imposing  the  taxes  at  all.  When  the  taxes  were  established 
during  the  Spanish-American  War  there  was  a  good  deal  of 
dissatisfaction  in  the  retail  drug  trade  over  the  particular 
articles  affected.  To  discriminate  generally  and  broadly 
between  secret  and  non-secret  preparations  would  probably 
suit  the  great  majority  in  the  trade. 
*     *     * 

It  begins  to  look  as  if  the  Manhattan 
PADDLING^THEIR^^^     Association    of     Retail     Druggists,    the 

accredited  local  branch  of  the  N.  A.  R. 
D.  in  New  York  City,  would  soon  do  its  own  organizing  and 
have  complete  charge  of  its  own  field  of  operations.  It  is 
generally  felt  that  the  "Department  of  the  East"  of  the 
N.  A.  R.  D.  has  done  its  duty  in  giving  the  work  of  local 
organization  a  nice  start,  and  that  the  New  Yorkers  may  now 
be  left  to  their  own  devices.  No  definite  step  towards  this 
end  has  yet  been  taken,  but  it  seems  to  be  generally  under- 
stood that  it  will  be  taken  now  that  the  Boston  meeting  of 
the  N.  A.  R.  D.  has  been  held  and  a  new  year's  work 
entered  upon.  Meanwhile  Colonel  Duble,  who  has  up  to  this 
time  been  in  charge  of  the  "Department  of  the  East,"  will 
upon  his  own  request  be  relieved  and  a  new  man  appointed 
to  fill  his  position.  The  Department  will  be  continued,  but 
will  naturally  have  less  important  work  to  do  in  the  future. 


We  stated  in  this  department  a  month 
THE  OHIO^BOARD^^^  or   two   ago   that   the   Attorney- General 

of  Ohio  had  rendered  an  opinion  that 
the  State  Board  of  Pharmacy  had  power  to  revoke  the  cer- 
tificate of  registration  of  any  druggist  convicted  in  the  courts 
of  the  unlawful  sale  of  narcotics.  A  report  now  comes  from 
Columbus  that  the  Board  has  recorded  all  of  the  cases  of  con- 
victions and  has  ordered  the  druggists  involved  to  appear 
before  the  Board  on  October  10  and  show  cause  why  their 
licenses  as  pharmacists  should  not  be  revolted.  This  looks  as 
if  the  Board  were  prepared  to  use  the  power  which  the 
Attorney-General  declared  it  to  possess!  It  is  said  that  the 
Attorney-General's  decision  has  already  resulted  in  so  gen- 
eral a  scare  that  it  is  now  almost  impossible  to  get  cocaine 
in  the  drug  stores  of  any  of  the  leading  cities  of  the  State. 


THE  CANADIAN 
MERGER. 


What  is  the  truth  about  that  Canadian 
report  that  35  of  the  wholesale  drug- 
gists of  the  Dominion  are  about  to  form 
a  $6,000,000  merger?  Certainly  it  looks  very  startling.  It 
indicates  that  the  Canadians  are  determined  to  profit  by  the 
centralizing  ideas  which  have  generated  so  rapidly  in  the 
United  States  during  recent  years.  The  leading  cities  declared 
to  be  involved  in  this  proposed  combination  are  Montreal, 
Toronto,  Hamilton,  London,  St.  John,  and  Halifax.  We  shall 
be  very  curious  to  see  how  the  movement  progresses. 

*  *     * 

Last  month,  in  mentioning  some  of  the  Chicago  pharmacies 
located  in  the  great  buildings  occupied  in  whole  or  in  part  by 
physicians,  we  neglected  through  an  oversight  to  speak  of  the' 
establishment  in  the  Columbus  Memorial  Building  of  The 
Dinet  &  Delfosse  Pharmacal  Company,  one  of  the  most  suc- 
cessful in  the  city. 

*  *     * 

It  will  be  recalled  that  the  Peruna  Manufacturing  Co.  has 
brought  suit  against  Park,  the  wholesale  cutter  in  Cincinnati, 
to  restrain  him  from  handling  the  complainant's  preparations 
in  the  future.  It  is  now  interesting  to  note  that  Judge  Parker, 
the  erstwhile  presidential  candidate,  is  one  of  the  counsel  for 

Park. 

*  *    * 

A  newspaper  report  indicates  that  the  women  of  New 
Haven,  disappointed  that  the  new  Connecticut  anti-narcotic 
law  has  not  proved  more  efficacious,  have  asked  the  city 
attorney  to  bring  prosecutions  against  those  druggists  of  the 
city  who  ignore  the  statute. 

*  *     * 

The  Massachusetts  Board  of  Pharmacy  has  announced  that 
it  will  not  base  its  examinations  upon  the  new  Pharmacopoeia 
until  after  January  1  next.  The  board  believes  that  the  can- 
didates should  have  adequate  time  to  familiarize  themselves 
with  the  changes. 

Within  the  last  few  weeks  the  Detroit  College  of  Phar- 
macy has  gone  out  of  existence,  and  the  "Department  of 
Pharmacy  of  the  University  of  Southern  California"  has  been 
called  into  being  in  Los  Angeles,  so  that  things  are  about 
even. 


THE  MEETING  OF  THE  N.  A.  R.  D. 

irly  1500  Delegates  and  Visitors  in  Attendance — Scenes  of  Qreat  Enthusiasm— Old  Policies  and  Plans 

Reaffirmed — Qreat  Advances  Shown  in  All  the  Officers'  Reports— Association  Financially 

Independent  at  Last — About  a  Thousand  Associations  Now  Affiliated — Two 

New  Contract  Proprietors — M.  T.  Breslin  Elected  President — 

"  Notes  "  Increased  to  a  Dollar. 


The  Boston  meeting  of  the  National  Association  of  Retail 
Druggists,  held  September  18  to  23  inclusive,  was  probably  the 
largest  and  the  most  enthusiastic  convention  of  druggists 
which  this  country  has  ever  witnessed.  And  yet  no  new  policy 
was  enunciated.  No  radical  step  was  taken.  The  subscription 
price  of  "N.  A.  R.  D.  Notes"  was  raised  from  50  cents  to  $1.00, 
but  outside  of  this  no  financial  changes  were  made;  and  the 
meeting,  in  a  word,  practically  resolved  itself  into  a  deter- 
mined approval  of  the  existing  policies  and  plans  of  the  organ- 
ization. Renewed  faith  was  expressed  in  the  direct-contract 
and  serial-numbering  plan,  and  it  was  determined  to  maintain 
and  increase  the  work  of  the  organization  staflF. 

BOUNDLESS    ENTHUSIASM. 

The  convention  was  the  scene  of  boundless  enthusiasm  from 
the  first  minute  to  the  last.  As  one  officer  after  another  arose 
and  reported  the  advances  which  had  been  made  in  the  strength 
and  success  of  the  movement  throughout  the  year,  they  were 


Thomas  Vokokli,  retiring  President. 

cheered  to  the  echo  by  a  gratified  audience  ranging  anywhere 
from  1000  to  1500  people.  After  Thomas  Voegeli  had  finished 
his  able  and  admirably  phrased  presidential  address,  and  had 
eloquently  set  forth  the  past  achievements  and  the  future  pros- 
pects of  the  N.  A.  R.  D.,  the  applause  was  so  deafening  and  so 
continued  that  it  could  only  be  likened  to  that  which  succeeds 
the  nomination  of  a  presidential  candidate  in  one  of  our 
national  conventions.  After  Simon  N.  Jones  had  read  the 
report  of  the  Executive  Committee,  and  had  shown  how  the 
organization  was  marching  to  success  after  success.  Doctor 
Anderson  expressed  the  unbounded  approval  of  the  audience 
when  he  declared  that,  contrary  to  precedent  in  this  associa- 
tion, the  report  ought  not  to  be  sent  to  the  Committee  on  Reso- 
lutions but  should  be  at  once  unanimously  supported  in  every 
word  by  the  audience,  and  should  be  heartily  declared  to  be 
j'the  most  cheerful  document  that  has  ever  been  presented  to 
(the  drug  trade  of  the  United  States."     Encouraging  reports 


made  by  Secretary  Wooten  and  General  Organizer  Noel  were 
likewise  received  with  enthusiastic  demonstrations,  while 
Treasurer  Mann  was  given  a  ringing  vote  of  thanks  for  the 
fine  financial  showing  which  he  was  able  to  make. 

THE  FINE  FINANOAL  SHOWING. 

And  what  were  some  of  these  advances  during  the  past 
year  that  aroused  such  marked  enthusiasm  ?  Perhaps  the  most 
significant  fact  of  all  was  this,  that  after  deciding  last  year 
at  St.  Louis  to  abandon  the  solicitation  of  financial  donations 
from  manufacturers,  the  association  had  enjoyed  a  better  filled 
treasury  than  had  ever  been  the  case  before.  Satisfaction  over 
this  outcome  was  eloquently  expressed  by  President  Voegeli, 
who  declared  that  "No  longer  can  we  be  accused  of  being 
servile  slaves  to  those  who  had  so  generously  filled  our  treas- 
ury; for  to-day,  under  the  shadow  of  historic  Bunker  Hill, 
it  is  my  glorious  privilege  to  announce  that  the  druggists  of 
America  have  'made  good'  their  declaration  of  independence 
promulgated  at  St.  Louis  last  year.  To-day,  in  this  city  of 
Revolutionary  fame,  we  proudly  celebrate  the  unqualified  suc- 
cess of  our  financial  undertaking  and  hail  this  natal  day  as  an 
epoch  in  our  career." 

Let  us  present  a  few  comparative  figures  from  Treasurer 
Mann's  report :  The  receipts  from  all  sources  during  1904 
were  $61,448.60,  while  in  1905  they  were  $84,038.90;  and  yet 
in  the  former  case  the  donations  were  over  $22,000.00,  while 


Trkasdrkr  Cha8.  F.  Mann. 

in  the  latter  they  were  only  about  $5000.00!  (It  may  be  said 
parenthetically  that  these  donations  of  $5000.00  during  the  last 
year  were  entirely  voluntary  and  were  not  solicited  in  any  way 
by  the  N.  A:  R.  D. :  the  Allcock  Manufacturing  Co.  gave 
$1000.00,  Horlick's  Food  Co.  $1100.00,  the  California  Fig  Syrup 
Co.  $1000.00,  and  McKesson  &  Robbins  $500.00.  Johnson  & 
Johnson  contributed  $1000.00  in  pursuance  of  an  arrangement 
whereby  $1.00  per  gross  was  promised  for  certain  plasters  sold 
during  the  year.)    One  gratifying  thing  about  this  fund  of  $84,- 
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038.90  was  this,  that  the  statisticians  of  the  association  esti- 
mated at  St.  Louis  last  year,  Avhen  the  declaration  of  financial 
independence  was  issued,  that  only  about  $70,000.00  could  prob- 
ably be  expected  during  the  year.  It  is  to  be  noted  further- 
more that  only  eleven  months  of  the  year  were  reported  upon, 
and  that  the  excess  of  $14,000.00  over  the  estimation,  grati- 
fying as  it  is,  does  not  therefore  even  tell  the  whole  truth. 

To  have  a  balance  in  the  treasury  of  $8,073.03,  as  at  present, 
is  a  most  unusual  and  gratifying  condition  of  things  for  the 
N.  A.  R.  D.  It  must  not  be  assumed,  however,  that  the  mem- 
bers can  take  advantage  of  this  by  lying  back  on  their  oars  and 
ceasing  to  give  determined  financial  support  to  the  cause.  The 
work  will  be  pushed  harder  than  ever  during  the  coming  year, 
and  while  more  money  will  consequently  be  needed,  the  results, 
as  before,  will  far  more  than  compensate  for  the  increased 
outlay. 

MEMBERSHIP  ADVANCES. 

The  report  of  Secretary  Thomas  V.  Wooten  was  no  less 
gratifying  than  Treasurer  Mann's  showing  in  its  display  of 
increased  strength  during  the  year.  The  association  now  has 
a  total  membership  of  982  local  and  State  bodies :  this  is  a  gain 
of  168  over  the  report  of  a  year  ago  at  St.  Louis,  or  an 
advance  of  20  3/5  per  cent.  The  advance  of  1904  over  1903, 
on  the  contrary,  was  only  5^4  per  cent.     There  are  now  six 


Secretary  Thomas  V.  Wootkn. 

more  State  associations  affiliated  than  a  year  ago,  and  the  total 
number  is  36.  During  the  year  54  local  associations  have  been 
dropped,  216  have  been  added,  and  the  present  membership  is 
946.  The  State  associations  of  Florida,  Mississippi,  New 
Hampshire,  New  Jersey,  South  Carolina,  Vermont,  and  Vir- 
ginia have  become  affiliated,  and  the  only  bodies  not  now 
allied  with  the  organization  are  those  of  Indian  Territory, 
Maryland,  Montana,  Rhode  Island,  Texas,  and  Washington. 
Supplementing  Treasurer  Mann's  report  somewhat.  Secretary 
Wooten  stated  that  of  the  $79,924.18  spent  during  the  year, 
$13,251.87  had  been  used  in  the  Secretary's  office,  $48,168.00  in 
the  Organization  Department,  $14,157.90  in  the  Publicity  De- 
partment, $3077.68  in  the  Legal  Department,  $312.08  by  the 
Executive  Committee,  and  $134.21  by  the  Committee  on 
National  Legislation. 

ORGANIZATION  WORK. 

An  admirable  showing  was  also  made  by  Dr.  Joseph  R. 
Noel,  chief  of  the  Organization  Department.  For  the  fir.st 
time  in  the  four  and  two-thirds  years  the  department  has  been 


in  existence,  it  has  worked  at  a  financial  profit  during  the  year. 
"Notwithstanding  the  unusually  heavy  expenses  we  have 
incurred,  the  excess  of  collections  over  all  expenses  is  $7129,22, 
thereby  reducing  the  general  deficit  •  of  the  department  to 
$6953.75  for  the  entire  period  of  its  existence."  The  collections 
made  by  and  credited  to  the  department  during  the  year 
amounted  to  $55,880.60,  which  represents  more  than  75  per 
cent  of  the  total  funds  turned  into  the  treasury,  thus  showing 
how  valuable  a  service  is  rendered  by  the  staff  of  organizers 
wholly  in  addition  to  tKe  work  of  creating  new  local  associa- 
tions here  and  there.  The  total  number  of  new  individual 
members  added  to  the  N.  A.  R.  D.  during  the  year  by  the  oper- 
ations of  the  Organization  Department  was  3237.  At  St.  Louis 
last  year  there  were  16  organizers :  there  are  now  26,  and  of 
these  11  are  employed  in  cities,  13  are  traveling,  and  2  are 
engaged  at  national  headquarters.  It  is  Doctor  Noel's  ideal  to 
have  one  organizer  for  each  1000  druggists,  which  will  mean  a 
staff  of  from  40  to  45.  With  this  augmentation  of  the  depart- 
ment the  N.  A.  R.  D.  could  be  pretty  thoroughly  represented 
in  every  nook  and  corner  of  our  vast  country. 

"n.  a.  r.  d.  notes." 
Director  Charles  M.  Carr,  of  the  Department  of  Publicity, 
was  in  the  nature  of  things  not  able  to  make  a  report  show- 
ing equally  fine  financial  gains  with  the  other  officers,  but  he 
made  it  clear  beyond  peradventure  that,  like  the  others,  he  had 
registered  a  distinct  advance  during  the  year.  Whereas  "N.  A. 
R.  *D.  Notes"  had  but  10,274  subscribers  a  year  ago,  and  5367 
two  years  ago,  it  is  able  this  year  to  produce  a  roster  com- 
prising 16,581  names.  This  means  an  advance  for  the  year 
of  6307.  "N.  A.  R.  D.  Notes"  is  not,  nor  Has  it  ever  been  sup- 
posed to  be,  a  profit-making  venture,  and  no  surprise  need 
therefore  be  felt  that  the  Department  of  Publicity  incurred  a 
deficit  of  $4863.44  during  the  last  year.  In  order  to  prevent  a 
similar  deficit  in  the  future,  however,  Director  Carr  recom- 
mended that  the  subscription  price  be  advanced  from  50  cents 
to  $1.00,  and  this  recommendation  was  afterwards  adopted. 
No  other  change  of  a  financial  nature  was  made  by  the  asso- 
ciation :  the  annual  dues  of  $4.00  for  members  of  local  associa- 
tions, and  of  25  cents  for  members  of  State  associations,  were 
recommended  to  be  continued  by  the  Committee  on  Finance. 

HEARTY  SUPPORT  OF  THE  CONTRACT  PLAN. 

The  one  great  shibboleth  of  the  N.  A.  R.  D.  is  "the  contract 
plan  now  and  forever."  The  plan  was  heartily  and  in  the 
most  determined  manner  approved  by  several  of  the  officers 
in  their  addresses  and  reports.  Amid  tremendous  applause 
President  Voegeli  declared  that  "A  serial-number  direct-con- 
tract plan  for  all  patent  and  proprietary  goods  with  a  universal 
clause  of  2,  4,  and  8  should  be  our  slogan,  and  to  the  end  that 
such  a  plan  may  be  worked  out  I  would  recommend  that  the 
Executive  Committee  be  empowered  to  offer  competitive  prizes 
open  to  all  for  the  presentation  of  a  plan  that  will  have  as  its 
foundation  the  present  direct-contract  serial-number  features, 
but  eliminating  such  clerical  details  as  make  the  present  plan 
cumbersome,  and  substituting  therefor  a  system  that  is  simple 
and  easy  of  execution  yet  as  effective  as  the  present  plan. 

In  taking  action  apropos  Of  the  contract  plan,  the  Com- 
mittee on  Resolutions  did  not  carry  out  the  suggestion  of 
President  Voegeli  regarding  the  offering  of  prizes  for  a  simpli- 
fied form  of  plan,  but  contented  itself  with  offering  the  fol- 
lowing resolution,  which  was  adopted : 


I 

<■■  powerful  factor  in  improving  the  deplorable  conditions  from  which  the 
druggists  have  suflfered  for  many  years;  therefore,  be  it 

Resolved,  That  we  express  our  heartfelt  appreciation  of  the  efforts 
of  those  manufacturers  who  have  already  adopted  that  plan. 

Resolved,  That  we  most  earnestly  direct  the  attention  of  other 
manufacturers  to  the  results  _  which  have  been  gained,  and  while  we 
appreciate  that  improved  conditions  have  resulted  in  some  localities  from 
the  limited  contract  plan,  we  reiterate  our  firm  belief  that  the  direct 
contract  is  the  most  satisfactory  plan  yet  devised,  and  we  are  more  than 
ever  convinced  that  its  adoption  by  all  manufacturers  would  be  for  the 
best  interest  of  all  concerned." 

TWO    NEW    CONTRACT    PROPRIETORS. 

Two  proprietors  came  forward  at  the  meeting  and  declared 
their  purpose  of  adopting  the  contract  plan :  the  manufacturers 
respectively  of  Liquozone  and  of  Murine.  That  there  were  no 
other  accessions  to  the  list  of  the  contract  elect  was  somewhat 
disappointing,  but  it  may  be  recalled  that  many  of  the  present 
converts  to  the  plan  Were  secured  by  the  Executive  Committee 
after  the  St.  Louis  convention  had  adjourned  last  year.  The 
committee  may  be  expected  to  "get  busy"  likewise  after  the 
Boston  convention.  At  different  times  on  the  floor  and  in  the 
reports  of  some  of  the  officers,  the  "limited  contract  plan" 
used  by  the  "St.  Louis  Club"  -proprietors  was  spoken  of  as 
failing  to  come  up  to  expectations,  but  nevertheless  no  member 
of  the  Club  came  forward  with  a  declaration  of  purpose  to 
adopt  the  full-fledged  plan.  Several  calls  were  made  by  dele- 
gates for  some  of  the  "Club"  proprietors,  but  they  failed  to 
make  their  appearance. 

THE  CONTRACT  LIST. 

Meanwhile  we  find  from  the  report  of  the  Executive  Com- 
mittee that  the  following  proprietors  are  now  using  the  D.  C. 
N.  plan  at  full  prices: 

The  Dr.  Miles  Medical  Co.,  Elkhart,  Ind. 

The  FLentz  Co.,   Philadelphia,  Pa. 

The  Paris  Medicine  Co.,  St.  Louis,  Mo. 

The  Piso  Company,  Warren,  Pa. 

The  W.  11.  Hill  Co.,  Detroit,  Mich. 

The  Milks  Emulsion  Co.,  Terre  Haute,  Ind. 

The  following  are  using  the  D.  C.  S.  N.  Plan  with  a 
minimum  price : 

Peruna   Drug  Co.,  Columbus,   Ohio. 

Wells  &  Richardson  Co.,  Burlington,  Vt. 

Several  smaller  concerns  have  also  adopted  the  plan  with  a  mini 
mum  price,  the  Dr.  Felt  Chemical  Company,  of  Boston,  being  prominent 
among  them. 

The  firms  using  the  limited  contract  plan  are  the  following : 

(Vorld's  Dispensary  Medical  Association,  Buffalo,  N.  Y. 

California  Fig  Syrup  Co.,  San  Francisco,  Cal. 

■)r.  Kilmer  &  Co.,  Binghamton,  N.  Y. 

)r.  Shoop  Family  Medicine  Co.,  Racine,  Wis. 

^.  C.   Meyer  &   Co.,    Baltimore,   Md. 

Morgan  Drug  Co.,  Brooklyn,  N.  Y. 

Preeman  Perfume  Co.,  Cincinnati,  Ohio. 

OPPOSITION  TO  THE  STAMP  TAX. 

*he  N.  A.  R.  D.  was  practically  brought  into  existence  bv 
the  situation  growing  out  of  the  imposition  of  the  stamp  tax 
during  the  Spanish-American  War,  and  it  was  naturally  to  be 
expected  that  the  organization  woiild  have  something  pretty 
definite  to  say  about  the  present  suggestion  that  the  stamp  tax 
be  reestablished  by  Congress  in  order  to  overcome  the  gov- 
ernmental deficit.  The  subject  came  up  for  mention  two  or 
three  times,  and  finally  the  Committee  on  Resolutions  offered, 
and  the  association  adopted,  the  following  resolution : 

to  tu^'  National  Association  of  Retail  Druggists  Is  unalterably  opposed 
,.ni  !  k  J ''  **'^  "P°"  proprietary  medicines,  as  it  would  impose  an 
airi,?!  °^^°^"  "P°"  the  retail  druggists  throughout  the  country  who  are 
a  reaay  paying  more  than  their  share  of  the  government  revenues  on 
wni  !<?  i^'**^'  ^"^  ^  relmposition  of  this  tax  on  proprietary  medicines 
ZmZ^  ?  ^''^*.  "^rdship  upon  retail  druggists  on  account  of  the  large 
■■moer  of  proprietary  articles  which  are  made  and  gold  by  them. 


BULLETIN  OF  PHARMACY 


405 


That  the  Secretary  of  this  Association  shall  be,  and  hereby  is 
instructed  to  mail  a  copy  of  this  resolution  to  the  chairman  of  the  Ways 
and  Means  Committee  of  the  National  House  of  Representatives  to 
each  member  of  the  United  States  Senate  and  House  of  Representatives 
and  to  the  President  and  each  member  of  the  President's  cabinet. 

ATTORNEY   ERRANt's    FINE    SPEECH. 

One  of  the  distinct  features  of  the  meeting  was  the  fine 
address  of  Joseph  W.  Errant,  the  special  attorney  for  the 
N.  A.  R.  D.  Mr.  Errant  had  prepared  no  report  covering  the 
operations  of  his  department.  He  spoke  extemporaneously, 
and  yet  he  made  one  of  the  best  addresses  of  the  week.  He 
was  applauded  to  the  echo,  and  D.  O.  Haynes,  publisher  of  the 
Pharmaceutical  Era,  made  a  ten-strike  when  he  offered  to 
print  the  stenographer's  report  of  the  speech  and  see  that  it 
was  mailed  to  every  retail  druggist  in  the  country.  Mr. 
Errant  briefly  commented  on  the  many  court  decisions  of  the 
year  which  had  been  favorable  to  the  cause  of  the  N.  A.  R.  D., 
and  saw  in  them  distinct  hope  for  the  legal  future  of  the 
organization.  Particular  reference  was  made  to  the  epoch- 
making  Tuley  decision,  which  supports  the  basic  contention  of 
the  N.  A.  R.  D.  at  every  point.  And  then,  passing  on  to  speak 
of  the  broader  character  and  meaning  of  the  work  of  the 
N.  A.  R.  D.,  Mr.  Errant  eloquently  asserted  that  the  organ- 
ization, in  striving  to  destroy  the  aggressions  of  cut-rate  deal- 


SlMON    N.  JUME8, 

Re<!lected  Chairman  of  the  Executive  Committee. 

ers,  was  only  endeavoring  to  secure  that  equality  of  opportun- 
ity for  every  druggist  in  the  country  which  President  Roose- 
velt, in  his  railroad  rate  war,  was  desiring  to  obtain  for  every 
shipper  compelled  to  send  his  goods  over  the  railways.  "A 
square  deal"  was  the  aim  in  both  cases,  and  it  was  the  funda- 
mental ideal  of  American  character. 

IMPORTANT  RESOLUTIONS. 

Many  of  the  important  resolutions  passed  at  the  conven- 
tion have  been  referred  to  in  the  foregoing  review  of  the 
meeting;  others  may  be  given  in  this  place: 

TWO,    FOUR,    AND    EIGHT. 

Resolved,  that  we  are  emphatically  opposed  to  a  jobbing  price  to 
the  retailer  in  excess  of  $2.00,  $4.00,  and  $8.00  for  proprietary  medi- 
cines, food  products,  and  all  other  articles  handled  by  the  retail  drug- 
gist. 

SALES    TO    PHYSICIANS,    CONSUMERS,    GROCERS,    AND    MAIL-ORDER    BOUSES. 

Resolved,  that  we  hereby  enter  our  most  earnest  protest  against 
sales  by  manufacturers  and  jobbers  of  proprietary  medicines,  pharmaceu- 
ticals, chemicals,  surgical  dressings,  etc.,  to  physicians  direct,  to  con- 
sumers, grocers,  and  mail-order  houses. 

Resolved,  further,  that  the  Executive  Committee  is  hereby  instructed 
to  take  such  steps  as  may  be  practicable  to  remedy  existing  conditions. 
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ADVERTISING. 

Resolved,  that  we  approve  the  efforts  of  manufacturers  to  prevent 
the  advertising  of  their  remedies  at  ruinous  prices,  and  we  urge  them 
also  to  insert  a  clause  in  their  advertisements  warning  the  public  against 
the   purchase  of  mutilated   packages. 

NATIONAL    salesman's    CARD. 

Resolved,  that  the  Executive  Committee  is  authorized  to  adopt,  if 
practicable,  a  national  salesman's  card. 

A.     M.     A.     CO-OPERATION.  , 

Resolved,  that  the  work  of  eliminating  from  the  practice  of  phar- 
macy and  medicine,  as  far  as  practicable,  unethical,  secret,  and  in  some 
cases  fraudulent  and  dangerous  compounds,  undertaken  by  the  council 
on  pharmacy  and  chemistry  of  the  American  Medical  Association,  be 
encouraged  by  our  Executive  Committee;  and  be  it  further 

Resolved,  that  a  Council  of  Pharmacy  and  Chemistry  of  the  N.  A. 
R.  D.  be  created,  to  consist  of  seven  members  appointed  by  the  Presi- 
dent, said  Council  being  hereby  authorized  and  instructed  to  act  for  the 
Association  and  in  harmony  (so  far  as  consistent  with  the  objects  and 
ideals  of  this  Association)  with  the  A.  M.  A.  Council,  subject  only  to 
such  limitations  as  may  be  imposed  by  specific  instructions  from  the 
Executive  Committee. 

NATIONAL    AND    STATE    LEGISLATION. 

Resolved,  that  this  Association  indorse  the  passage  of  a  Food  and 
Drug  Bill  that  limits  the  definition  of  a  drug  to  those  contained  in  the 
United  States  Pharmacopoeia  and  National  Formulary,  also  that  the  stand- 
ard of  purity  and  quality  fixed  by  the  Pharmacopoeia  and  National 
Formulary  shall  be  the  only  standard  and  no  deviation  should  be  per- 
mitted. 

2.  That  we  are  strongly  opposed  to  the  enactment  by  Congress  of 
any  Parcels  Post  law. 

3.  That  this  Association  will  give  its  active  support  to  any  bill  thai 
contemplates  the  raising  of  the  rank  of  navrl  pharmacists  and  the  suit- 
able increasing  of  their  pay. 

4.  That  the  Association  is  opposed  to  any  bill  having  for  its  object 
the  entire  removal  of  the  tax  from  ethyl  alcohol,  but  it  heartily  favors 
the  reduction  of  this  tax  to  70  cents  per  proof  gallon. 

5.  That  the  work  on  the  Mann  Bill  must  be  pushed  with  all  the 
force  we  can  command,  and  to  that  end  we  expect  the  support  of  all 
associations  interested  in  the  welfare  of  the  drug  trade. 

[Paragraphs  6  and  7,  referring  to  the  stamp  tax  and  other  mat- 
ters,  have  already  been  given  elsewhere. — Editors  of  the  Bulletin.] 

8.  That  our  Committee  on  Legislation  is  hereby  instructed  to  secure 
national  legislation  for  the  control  of  the  sale  of  narcotics  as  between 
the  States. 

9.  That  the  Executive  Committee  is  hereby  instructed  to  request 
the  various  State  pharmaceutical  associations  to  secure  adequate  legisla- 
tion in  order  to  prevent  the  selling  of  medicines  by  irresponsible 
itinerant  venders. 

OTHER  RESOLUTIONS. 

In  addition  to  the  foregoing  resolutions,  others  were  passed 
condemning  counter  prescribing  by  pharmacists;  urging  fra- 
ternal relations  between  physician  and  druggist;  reaffirming 
the  position  of  the  N.  A.  R.  D.  with  respect  to  the  detrimental 


M.  T.  Brkslin,  President-elect. 

character  of  trading  stamps ;  recommending  members  to  install 
slot  telephones  in  cities  where  they  do  not  already  exist ; 
authorizing  the  Executive  Committee,  in  case  the  funds  per- 
mit, to  "create  and  maintain  a  department  of  medical  detail" 
for  the  purpose  of  informing  physicians  regarding  U.  S.  P.  and 
N.  F.  preparations  and  of  bringing  about  more  cordial  rela- 


tions between  pharmacist  and  physician ;  extending  thanks  to 
the  local  ladies,  retailers  and  jobbers  who  had  provided  such 
royal  entertainment ;  praising  the  eflforts  of  Representative 
Mann  and  Senator  Cullom  for  their  support  of  the  Mann  bill; 
expressing  gratitude  over  the  friendly  attitude  of  the  pharma- 
ceutical press;  voting  thanks  to  the  officers  and  committees  of 
the  N.  A.  R.  D.  for  their  work  during  the  year;  condemning 
the  practice  of  some  proprietors  "in  giving  away  free  packages 
of  their  remedies  through  the  druggist  unless  they  are  willing 
to  allow  the  latter  full  price  in  every  case ;"  and  instructing 
the  Executive  Committee  to  consider  the  advisability  of  adopt- 
ing an  N.  A.  R.  D.  button  which  may  be  furnished  at  a  small 
price  by  the  secretary's  office. 

A  VOTE  OF  THANKS   TO   MR.   GALLAGHER. 

It  was  abundantly  apparent  that  John   C.   Gallagher  is  a 


John  C.  Oallagher. 

great  N.  A.   R.   D.  hero.     We  quote   a  paragraph   from   the 

report  of  the  Executive  Committee : 

Before  closing  this  report  your  Executive  Committee  desires  to 
express  gratitude  to  a  member  and  delegate  to  this  convention  whose 
service  to  our  cause  has  been  inestimable.  Refusing  the  honors  _  of 
official  position,  sacrificing  his  time  and  his  personal  interests  in  giving 
attention  to  N.  A.  R.  D.  affairs,  his  services  have  always  been  at  our 
command.  Situated  as  he  is  in  a  section  that  has  been  a  storm_  center 
of  trade  demoralization  for  years,  many  important  questions  which  the 
committee  has  placed  in  his  hands  have  been  managed  with  the  skill 
and  adroitness  of  a  trained  diplomat.  In  recognition  of  these  services 
we  recommend  that  a  vote  of  thanks  be  tendered  him  in  appreciation  of 
signal  benefits  which  the  Association  has  received  at  his  hands.  The 
man  we  refer  to  is  John  C.  Gallagher  of  New  Jersey. 

It  was  in  response  to  this  ringing  and  deserved  praise  that 
a  vote  of  thanks,  suggested  by  Doctor  Muir,  of  Brooklyn,  was 
tendered  "to  the  Hon.  John  C.  Gallagher,  of  New  Jersey,  for 
his  noble  and  untiring  work  in  behalf  of  the  association."  This 
vote  was  taken  amid  great  applause,  and  it  is  quite  needless  to 
say  that  it  was  unanimous. 

HEARING    FROM    THE    PROPRIETORS. 

One  session  of  the  meeting  was  partly  devoted  to  hearing 
the  expressions  of  good-will  from  several  proprietors  in  attend- 
ance upon  the  convention :  These  included  George  Seabury, 
J.  Leyden  White,  A.  H.  Beardsley,  E.  W.  Grove,  W.  H.  Hill. 
H.  W.  Medbery,  Dr.  Julius  Garst,  and  F.  E.  Kirby.  Of  course 
Major  Kramer,  of  Cascaret  fame,  was  on  hand,  and  it  seems 
superfluous  to  say  that  he  made  one  of  his  whirlwind  speeches. 
Indeed,  Major  Kramer  appeared  on  the  floor  two  or  three 
times  during  the  week,  and  was  always  received  with  great 
applause.  The  representatives  of  the  pharmaceutical  manufac- 
turers present  were  also  called  upon   by   President  Voegeli, 
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and  responses  were  made  by  Joseph  Helfman,  of  Parke,  Davis 
&  Co.,  and  by  Dr.  A.  R.  L.  Dohme,  of  Sharp  &  Dohme. 

ENTERTAINMENT. 

One  distinct  departure  registered  by  the  Boston  conven- 
tion was  the  great  attention  paid  to  social  affairs.  To  a  far 
greater  extent  than  had  ever  been  the  case  before,  the  mem- 
bers were  accompanied  by  their  wives,  and  a  very  hospitable 
and  courteous  ladies'  committee  looked  after  them.  It  would 
not  be  possible  in  the  brief  space  at  our  disposal  to  do  justice 
to  the  many  social  and  entertainment  features  of  the  week. 
Receptions,  card  parties,  theater  parties  and  trips  around  Bos- 
ton followed  one  another  in  continuous  succession.  A  par- 
ticularly interesting  trip  was  made  to  the  Boston  Navy  Yard, 
where  the  White  Star  steamer  "Arabic"  was  inspected.  On 
Friday,  following  final  adjournment,  all  hands  went  on  an 
excursion  to  Plymouth,  the  historic  beginning  of  our  country's 
greatness :  this  excursion  was  entirely  complimentary,  and  was 
tendered  by  the  Boston  Association  of  Retail  Druggists. 

THE   NEW   OFFICERS 

of  the  Association  are  as  follows : 

President— Hon.  M.  T.  Breslin,  Louisiana. 

First  Vice-President— Chas.  H.  Avery,  Illinois. 

Second  Vice-President— Wm.  Ridgley,  New  Jersey. 

Third  Vice-President— Samuel  C.  Davis,  Tennessee. 

Secretary — Thos.  V.  Wooten,  Illinois. 

Treasurer — Chas.  F.  Mann,  Michigan. 

Executive  Committee — Simon  N.  Jones,  Chairman,  Ken- 
tucky; Thos.  Voegeli,  Minnesota;  J.  A.  Lockie,  New  York; 
W.  D.  Wheeler,  Massachusetts;  Lewis  C.  Hopp,  Ohio;  Thos. 
II    Potts,  Pennsylvania. 


NOTES  OF  THE  MEETING. 

President  Lemberger  and  Treasurer  Sheppard  presented  the 

I  greetings  of  the   American   Pharmaceutical   Association,  and 

urged  the  N.  A.  R.  D.  to  assist  the  A.  Ph.  A.  in  the  latter's 

[purpose  to  erect  a  monument  costing  $35,000.00  to  the  meifiory 

jof  William  Procter,  Jr.,  on  the  grounds  of  the  Smithsonian 

Institution  at  Washington.    A  resolution  to  appropriate  $100.00 

from  the  treasury  was  opposed  on  the  ground  that  it  would 

establish  a  harmful  precedent,   and   instead  it  was  voted  to 

create    a    special    "Procter    Memorial    Fund    Committee"    to 

receive  contributions  from  N.  A.  R.  D.  members  and  others. 

4>      *      * 

Frank  H.  Freericks,  of  Cincinnati,  the  well-known  pro- 
moter of  a  project  to  establish  a  national  druggists'  fire  insur- 
ance company,  was  present  to  advance  his  proposition.  The 
matter  was  referred  to  a  special  committee,  who  reported  that 
Iwhile  it  did  not  seem  feasible  for  the  N.  A.  R.  D.  to  under- 
!take  the  establishment  of  the  company,  the  prospects  were  so 
Idesirable  that  individual  members  of  the  organization  were 
lurged  to  become  identified  with  the  movement.  It  is  thought 
jthat  Mr.  Freericks  will   go  ahead   with   the  project  on  this 


The  great  popularity  of  Secretary  Wooten  was  handsomely 
sted  by  the  enthusiastic  passage  of  a  motion   absolutely 
restraining"  him  from  "going  to  his  office  or  doing  any  work 
whatsoever  for  the  period  of  one  month  of  his  own  choice 
during  the  coming  year."    Mr.  Wooten  is  a  hard-worked  man. 


The  N.  W.  D.  A.  was  represented  by  J.  A.  Gilmore  of 
Boston,  whose  word  of  greeting  from  the  Jobbers'  Association 
was  acknowledged  by  M.  T.  Breslin  of  New  Orleans,  the 
new  president  of  the  N.  A.  R.  D.  The  official  delegate  of  the 
Proprietary  Association  was  Major  H.  L.  Kramer,  whose 
enthusiastic  address  on  Monday  evening  was  responded  to  by 
F.  V.  Johnson,  president  of  the  St.  Louis  Association. 

*  *    * 

For  the  first  time  in  the  history  of  the  N.  A.  R.  D.,  Leonard 
Tillotson,  the  real  founder  and  creator  of  the  organization, 
was  absent  from  an  annual  meeting,  being  detained  in  Chi- 
cago by  illness.  A  telegram  of  sympathy  and  regret  was 
ordered  to  be  sent  him,  and  meanwhile  the  report  of  the  Com- 
mittee on  Resolutions,  usually  drawn  up  by  Mr.  Tillotson, 
was  prepared  by  Messrs.  Joseph  W.  Errant  and  William  O. 
Frailey,  who  received  the  thanks  of  the  association  for  their 

clever  work. 

*  *    * 

One  of  the  most  amusing  of  the  many  entertaining 
diversions  was  unconsciously  afforded  by  the  remarks  of  Mr. 
Hirsch,  representing  the  famed  Doctor  Munyon.  When 
the  dapper  little  fellow  declared  that  he  knew  the  Doctor  "to 
be  very  much  in  favor  of  now  getting  in  with  the  retail  drug- 
gists," the  laughter  was  hearty  and  prolonged. 

*  *    * 

William  Bodemann  was  again  elected  this  year  as  chair- 
man of  the  important  Committee  on  Resolutions,  and  P.  B. 


Wm.  Bodemann, 
Chairman  Resolutions  Committee. 

Moriarty  was  chairman  of  the  equally  important  Committee 

on  Finance. 

*  *    * 

Despite  the  fact  that  donations  are  no  longer  solicited  by 
the  N.  A.  R.  D.,  the  Allcock  Manufacturing  Co.  renewed  its 
offer,  which  was  accepted,  to  contribute  the  customary  check 
for  $1000.00  during  the  coming  year. 

*  .*    * 

President  Voegeli  made  an  admirable  presiding  officer. 
Firmness  of  decision  united  with  uniform  good  humor  to 
make  his  occupancy  of  the  chair  a  great  success. 

*  *    * 

Cordial  invitations  to  hold  the  1906  convention  were 
received  from  Nashville,  Atlanta,  and  Indianapolis. 


THE  MEETING  OF  THE  A.   PH.  A. 

Held  at  Atlantic  City  Last  Month— An  Editorial    Review  of  the  Convention — Eighteen    Hundred  Meni= 

hers  Now  on  the  List — A  Canadian  Section  Authorized — An  A.  Ph.  A.  <'  Bulletin  "  to  be  Established 

— Officers  to  be  Elected  by  Mail — A  Model  Graduation  Prerequisite  Law  Adopted— Action 

Taken  Regarding  Pharmaceutical  Degrees — The  Boards  and  the  Colleges  Hold 

Important  Meetings — Interesting  Work  Done  in  the  Various  Sections 

— Joseph  L.  Lemberger  Elected  President  and  Indianapolis 

Chosen  for  the  Convention  Next  Year. 


No  society  could  go  to  Atlantic  City  in  season  without 
thoroughly  enjoying  itself,  and  this  was  naturally  the  case 
with  the  American  Pharmaceutical  Association  last  month. 
The  attendance,  ranging  between  300  and  400,  was  pretty 
fair,  and  an  unusual  percentage  of  new  faces  was  seen  at  the 
convention — a  condition  which  augurs  well  for  the  future  of 
the  body.  It  was  feared  by  many  earnest  workers  that  the 
attendance  at  the  business  sessions  would  be  seriously  inter- 
fered with  by  the  mermaids  of  the  beach,  the  compelling  dis- 
tractions of  the  Boardwalk,  and  the  fascinating  exhilaration 
of  the  surf  bathing,  but  on  the  whole  the  various  meetings 
were  all  well  attended  throughout  the  entire  week.  Indeed, 
the  two  sessions  of  the  Section  on  Education  and  Legislation 
were  the  best  attended  and  altogether  the  liveliest  that  have 
been  witnessed  in  many  years. 

THE  FINANCIAL  CRISIS   PASSED. 

One  of  the  most  gratifying  features  of  the  meeting  in  its 
general  aspects  was  the  evidence  that  the  association  is  emerg- 
ing from  the  financial  crisis  which  it  has  been  facing  during 
the  past  two  or  three  years.  At  Kansas  City  last  September 
it  was  found  necessary  to  vote  the  use  of  the  interest  on  the 
William  Proctor  fund  for  current  expenses,  and  later  on  in 
the  year  it  was  deemed  imperative  to  reduce  the  salaries  of 
the  officers  by  20  per  cent.  By  means  of  these  two  measures 
it  was  possible  for  Treasurer  Sheppard  to  render  a  report  at 
Atlantic  City  showing  that  the  receipts  during  the  year  had 
exceeded  the  expenditures  by  about  $600.  Last  year  there 
was  a  balance  on  the  wrong  side  of  about  $1,000.  Thus  it  is 
apparent  that  the  storm  has  been  successfully  weathered. 

THE   MEMBERSHIP   UP  TO   1,800. 

But  this  is  not  all.  The  conditions  reported  upon  at  At- 
lantic City  last  month  show  that  the  period  of  retrenchment 
will  pass  during  the  coming  year  and  that  the  association  will 
soon  become  more  prosperous  than  it  has  ever  been.  The 
gratifying  number  of  225  new  members  were  secured  during 
the  last  year,  and  this  brings  the  total  membership  up  to 
nearly  1,800 — the  largest  it  has  ever  been.  And  in  order  to 
secure  still  greater  accessions  of  membership,  it  was  voted 
upon  the  recommendation  of  President  Beal  that  an  auxiliary 
committee  on  membership  be  appointed  to  solicit  members 
from  the  faculty  and  student  bodies  of  the  colleges,  another 
to  solicit  members  from  the  boards  of  pharmacy,  a  third  to 
canvass  the  State  and  local  pharmaceutical  associations,  and 
a  fourth  to  look  after  lapsed  and  suspended  members.  The  by- 
laws were  changed,  too,  so  that  lapsed  and  suspended  mem- 
bers, when  they  come  back  into  the  fold,  will  no  longer  be 
compelled  to  pay  a  special  fee  of  five  dollars. 


LOCAL  SECTIONS  PROVIDED  FOR. 

Several  other  things  were  also  done  with  a  view  to  advanc- 
ing the  interests  and  increasing  the  membership  of  the  asso- 
ciation. (1)  President  Beal's  recommendation  was  acted 
upon  that  a  Canadian  section  be  established.  (2)  The  24 
schools  and  colleges  comprising  the  membership  of  the  Con- 
ference of  Faculties  were  authorized  to  establish  local  sec- 
tions, and  (3)  an  associate  chairman  of  the  Committee  on 
Membership  and  Reception  will  be  appointed  to  take  care  of 
this  particular  work.  (4)  The  special  committee  on  publicity, 
appointed  last  year,  and  presided  over  by  F.  B.  Hays  with 
such  excellent  results  in  advertising  the  Atlantic  City  meet- 
ing, was  continued,  and  the  new  committee  comprises  Messrs. 
Lewis  C.  Hopp  and  E.  H.  Gane.  (5)  The  new  office  is  cre- 
ated of  "Reporter  to  the  Public  Press,"  and  Mr.  Hays  was 
wisely  chosen  to  fill  this  berth. 

AN  A.   PH.   A.    BULLETIN. 

But  perhaps  most  important  was  the  adoption  of  a  recom- 
mendation of  President  Beal  to  publish  a  monthly  "Bulletin 
of  the  American  Pharmaceutical  Association."  This  will  be 
restricted  to  association  news,  will  print  no  advertisements, 
and  will  be  issued  free  to  the  members  of  the  association,  the 
object  and  hope  being  that  it  will  maintain  and  continue  a 
greater  interest  in  the  affairs  of  the  body.  Professor  Hallberg 
is  to  be  the  editor.  The  establishment  of  a  full-fledged  asso- 
ciation journal  has  been  urged  without  success  by  a  minority 
of  members  for  several  years,  and  it  is  believed  by  some  of* 
them  that  the  "Bulletin"  will  prove  to  be  an  entering  wedge 
towards  this  accomplishment. 

THE    EXHIBITS    REVIVED. 

One  of  the  features  of  the  Atlantic  City  meeting  was  a 
revival  of  exhibits,  under  the  capable  exploitation  of  "Doctor" 
Hynson.  In  the  main  the  articles  displayed  were  specialties 
made  by  different  manufacturers  and  sold  over  the  druggist's 
counter.  A  notable  exception  was  the  exhibit  of  the  Hygienic 
Laboratory  of  the  Public  Health  and  Marine  Hospital  Ser-i 
vice,  devoted  to  the  immunity  unit  for  standardizing  diph-! 
theria  antitoxin,  and  also  to  showjng  the  bacterial  impurities 
found  in  improperly  prepared  commercial  vaccines.  Twoj 
publishers  of  pharmaceutical  books.  Lea  Bros.  &  Co.  and  P| 
Blakiston's  Son  &  Co.,  also  had  interesting  stalls :  the  former! 
house  showed  the  new  National  Dispensatory,  and  the  latter| 
the  Pharmacopoeia.  More  in  detail  about  the  exhibit  is  statedj 
elsewhere  in  this  issue  of  the  Bulletin^  and  a  full  list  of  the 
exhibitors  is  there  given.  Suffice  it  here  to  say  that  Mr. 
Hynson  was  able  to  clear  over  $1,000  for  the  association,  andj 
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yet  render  such  loyal  service  to  the  exhibitors  that  they  vol- 
untarily presented  him  with  an  Elks'  medal  and  a  pair  of  hand- 
some cuff  buttons  in  appreciation  of  his  services. 

FIFTY   CX)PIES  OF  THE   "GENERAL  INDEx"   SOLD. 

The  profit  of  $1,000  which  was  realized  on  the  exhibit 
came  in  very  handily.  It  was  decided  to  use  it  for  reimburs- 
ing the  five  pharmaceutical  journals*  which  had  jointly  ad- 
vanced money  a  year  or  two  ago  for  the  publication  of  the 
extremely  valuable  "General  Index"  to  the  first  fifty  volupies 
of  the  proceedings  of  the  A.  Ph.  A.  This  calls  to  mind  one 
of  the  interesting  experiences  of  the  week.  General  Secretary 
Caspari  announced  one  morning  that  he  had  brought  with 
him  50  copies  of  the  General  Index  which  he  felt  sure  he 
should  have  no  difficulty  in  disposing  of.  At  the  suggestion 
of  President  Beal  they  were  sold  from  the  platform  much  as 
money  is  taken  up  at  a  Salvation  Army  meeting.  An  atmos- 
phere of  religious  zeal  was  promptly  generated,  and  in  a  few 
minutes  the  50  copies  were  sold  and  $250  poured  into  the 
coffers  of  the  treasury!  As  a  camp-meeting  exploiter  Secre- 
tary Caspari  is  a  pronounced  success.     When,  at  a  later  ses- 


it  may  be  stated  also  as  pertinent  here  that  Professor  Diehl, 
chairman  of  the  Committee  on  the  National  Formulary,  was 
voted  $500  for  his  valuable  services  in  connection  with  the 
revision  of  the  work.  (2)  In  accordance  with  another  rec- 
ommendation of  President  Beal,  it  was  decided  to  attempt 
this  year  on  an  experimental  and  unofficial  scale  the  election 
of  officers  by  mail  after  the  manner  followed  by  the  Amer- 
ican Chemical  Society.  It  is  hoped  that  this  method  will  in- 
crease interest  in  the  elections,  and  that  the  step  will  justify 
itself  by  throwing  the  franchise  open  to  all  members  instead 
of  restricting  it  to  t^ie  minority  who  attend  the  meetings. 

THE   "council   on    PHARMACY    AND   CHEMISTRY." 

The  "Council  on  Pharmacy  and  Chemistry"  of  the  Amer- 
ican Medical  Association  was  brought  forward  in  two  or 
three  ways  during  the  week,  and  it  was  finally  resolved  that 
"we  commend  all  efforts  of  the  A.  M.  A.  to  differentiate  be- 
tween the  good  and  the  bad  in  proprietary  articles  with  a 
view  to  correcting  the  abuses  which  exist  Jn  connection  with 
the  advertising  pages  of  medical  journals."  This  expresses 
rather  a  guarded  attitude,  but  it  was  doubtless  felt  that  the 


The  officers  and  members  of  the  Cum.,  u  . ..  .  i.r  v    .  n.  A.  are  shown  In  this  Rroup,  with  Mr.  N.  H.  Martin,  a  British  guest,  standing  at  the  left  hand, 
The  seated  fleures,  reading  from  the  left,  are  F.  C.  Oodbold,  Charles  A.  Rapelye,  Charles  Holzhauer,  Joseph  L.  Lemberger,  James  H.  Beal,  P.  C 

IJj^idus,  and  J.  A.  Koch.    The  figures  standing  are  N.  H.  Martin,  W.  C.  Wescott,  E.  O.  Eberle.  Charles  K.  Sherman,  George  W.  Parisen,  Harry  B 
^Bn,  Qeorge  F.  Payne,  Albert  M.  Roehrlg,  John  F.  Pfttten,  8.  A.  D.  Sheppard,  H.  M.  Whelpley,  I.eo^iel,  L.  C.  Hopp,  and  W.  C.  Puckner. 


Isitti,  the  Secretary  referred  in  his  minutes  to  this  transaction. 
'Professor    Hallbcrg    moved    to    amend    by    mentioning    the 
iching"  manner  in  which  the  books  had  been  sold. 

ELECTING    OFFICERS    BY    MAIL. 

esident  Deal's  address  was  an  able  and  admirable  inter- 
pretation of  the  mission  of  the  American  Pharmaceutical  As- 
"Hation,  but  it  need  not  be  discussed  here  inasmuch  as  it  is 
ted  in  this  issue  of  the  Bulletin.     The  address  was  con- 
cluded with  a  number  of  valuable   recommendations,   all   of 
which  have  been  considered  in  the  foregoing  with  two  excep- 
tions: (l)  Acting  upon  his  suggestion,  it  was  voted  to  place 
the  publication  of  the   National  Formulary  hereafter  in  the 
liands  of  some  publishing  house  under  terms  satisfactory  and 
'^'■ofitable  to  the  A.  Ph.  A.    A  new  edition,  it  may  be  stated 
this  connection,  is  now  nearly  ready  for  publication,  and 

'The   Druggists  Circular,   the  American  Druggist,   Merck's   Report, 
Pharmaceutical  Era,  and  the  Bulletin  of  Pharmacy. 


.\.  Ph.  A.  could  render  the  Council  greater  service  by  merely 
sympathizing  with  it  instead  of  by  extending  co-operation. 
The  fact  that  8  of  the  15  members  of  the  Council  are  prom- 
inent members  of  the  A.  Ph.  A.  indicates  that  in  effect  the 
A.  Ph.  A.  and  the  A.  M.  A.  are  in  harmony  on  the  general 
proposition. 

the  new  officers 

of  the  association  proper  afe  as  follows: 

President — Joseph  L.  Lemberger,  Lebanon,  Pa. 

Vice-Presidents— Charles  Holzhauer,  Newark,  N.  J.; 
Charles  A.  Rapelye,  Hartford,  Conn.;  and  F.  C.  Godbold, 
New  Orleans. 

Secretary— Charles  Caspari,  Jr.,  Baltimore. 

Treasurer— Samuel  A.  D.  Sheppard,  Boston. 

Reporter  on  the  Progress  of  Pharmacy — C.  Lewis  Diehl, 
Louisville,  Ky. 

New  Members  of  the  Council — James  H.  Beal,  Scio,  Ohio ; 
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Albert  M.  Roehrig,  Staten  Island,  N.  Y. ;  William  Mittelbacli, 
Boonville,  Mo.;  and  Edward  Kremers,  Madison,  Wis. 

THE    SPECIAL    INSTALLATION    SESSION. 

A  new  feature  at  Atlantic  City  was  the  special  session  de- 
voted on  Friday  afternoon  to  the  installation  of  officers.  The 
attendance  was  quite  large,  particularly  among  the  fairer  sex, 
and  the  ceremonies  of  the  occasion  were  very  graceful  and 
pleasing.  "Doctor"  Hynson  had  been  clever  enough  to  see 
that  this  session  was  held  downstairs  in  the  exhibit  hall, 
which  brought  that  feature  of  the  meeting  conspicuously  into 


The  headquarters  of  the  association  were  at  the  Islesworth,  shown  in 
this  cut,  although  many  of  the  members  were  in  the  several  palatial  hotels 
along  the  Boardwalk  in  the  near  vicinity.  The  Boardwalk,  which  skirts  the 
edge  of  the  ocean  for  over  seven  miles,  and  which  is  raised  on  steel  columns 
14  feet  above  the  beach,  is  seen  in  the  foreground  of  the  picture. 

attention ;  and  afterwards  Mr.  Hynson  himself  took  the  ros- 
trum and  acted  the  showman  in  introducing  the  various 
exhibitors. 

NEXT  year's   MEETING 

will  be  held  in  Indianapolis,  beginning  the  first  Monday  in 
September.    Frank  H.  Carter  will  serve  as  local  secretary. 


THE    HISTORICAL    SECTION. 

The  session  devoted  on  Tuesday  evening  to  the  new  His- 
torical Section  was  one  of  the  most  interesting  and  best- 
attended  of  the  entire  week.  It  was  abundantly  apparent  that 
this  new  section  will  adequately  justify  its  existence.  The 
main  subject  of  discussion  this  year  was 

the   pharmaceutical    HISTORY    OF    THE    CIVIL    WAR. 

It  happens  that  the  association  has  a  number  of  members  who 
were  prominent  in  that  struggle.  Professor  C.  Lewis  Diehl, 
for  instance,  who  had  charge  of  the  chemical  department  of 
the  U.  S.  Army  Hospital,  prepared  a  paper  giving  his  expe- 
riences. H.  M.  Pettit,  of  Missouri,  sent  a  contribution  en- 
titled "Reminiscences  of  Pharmacautical  Service  in  the  Con- 
federacy." P.  C.  Candidus,  of  Mobile,  who  was  a  medical 
purveyor  in  the  Confederate  service,  delighted  the  audience 
with  off-hand  recollections  of  the  period,  and  J.  F.  Hancock, 
of  Baltimore,  also  contributed  personal  reminiscences  of  an 
extemporaneous  nature.  M.  I.  Wilbert  read  a  valuable  paper 
recording  the  published  articles  referring  to  Civil  War  phar- 
macy, while  C.  A.  Mayo,  the  secretary  of  the  section,  de- 
scribed the  status  and  rank  of  the  pharmacist  during  the  war. 
It  developed  during  this  very  interesting  and  varied  dis- 


cussion that  the  grade  of  "Apothecary  General"  had  been 
created  during  the  Revolutionary  War  and  had  been  con- 
tinued until  the  reorganization  of  the  army  some  time  after 
the  War  of  1812.  It  had  never  been  re-established,  but  the 
opinion  was  quite  freely  expressed  by  Chairman  Ebert  and 
others  that  it  ought  to  be  called  into  existence  again  for  the 
betterment  and  the  proper  dignity  of  the  pharmaceutical  ser- 
vice of  the  army.  It  was  also  said  that  President  McKinley 
an3  Surgeon-General  Rixey  had  been  in  favor  of  the  office. 

HISTORIAN  KREMERS'S  REPORT. 

The  report  of  Edward  Kremers,  "Historian"  of  the  sec- 
tion, showed  that  considerable  progress  had  been  made  in  the 
collection  of  documentary  material.  Doctor  Hoffmann's  val- 
uable collection  has  been  turned  over  since  the  owner's 
lamentable  death  within  the  year,  and  it  is  rapidly  being 
mounted  and  classified.  Mrs.  Maisch  has  also  announced  her 
willingness  to  contribute  her  husband's  large  and  varied  col- 
lection of  books  and  articles  as  soon  as  some  safe  and  perma- 
nent place  is  established  for  the  historical  archives.  This 
condition  has  been  met:  Doctor  Kremers  made  the  exceed- 
ingly gratifying  announcement  that  the  Smithsonian  Institution 
at  Washington  had  agreed  to  house  the  historical  collection 
of  the  A.  Ph.  A.  in  an  entirely  proper  and  suitable  manner. 
In  addition  to  the  Maisch  and  Hoffmann  contributions,  many 
other  valuable  books,  articles,  and  documents  have  been  re- 
ceived during  the  year  from  different  sources.  Doctor  Krem- 
ers expressed  the  opinion  that  the  association  should  have  an 
endowment  if  it  expects  to  keep  up  its  historical  activities  sat- 
isfactorily. In  time  the  work  of  collection  and  classification 
will  grow  so  large  that  it  cannot  be  done  by  volunteer  workers. 
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Some  of  the  good  members  of  the  A.  Ph.  A.  are  included  in  this  swan 
of  merry  bathers.  The  Boardwalk,  with  the  shops  and  hotels  on  the  lau 
side,  is  seen  in  the  background. 

In  addition  to  the  foregoing  programme,  a  number  of  in- 
teresting historical  papers  were  read — perhaps  as  many  as  n 
dozen  or  15  in  all  ,and  they  discussed  as  many  different  sub-j 
jects.  Joseph  Fiel,  for  instance,  presented  a  paper  on  'Ihe' 
Drug  Trade  in  Cleveland  Prior  to  1875."  Charles  E.  Caspar 
read  a  "Biographical  Sketch  of  Charles  Caspari,"  who,  bori 
in  Germany,  was  one  of  the  prominent  pharmacists  of  Balti 
more  for  many  years  during  the  last  century.  Doctor  Whelp- 
ley  presented  for  the  archives  an  interesting  emblematic  gave 
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which  had  been  contrived  by  T.  H.  Patterson,  of  Chicago, 
while  the  latter  was  president  of  the  Illinois  State  Association 
for  several  years  in  the  early  80's.  It  was  a  combination  of 
spatula  and  pestle,  and  was  used  regularly  by  the  Illinois 
Association  up  to  within  a  few  years. 

THE  NE\V   OFFICERS 

of  the  Section  are :  J.  F.  Hancock,  Giairman ;  C.  S.  N.  Hall- 
berg,  Secretary ;  and  Edward  Kremers,  Historian.  A  hearty 
vote  of  thanks  was  given  to  Doctor  Kremers  for  his  valuable, 
arduous  and  unselfish  services  in  the  capacity  of  historian. 
After  some  little  discussion  it  was  voted  to  approve  of  the 
recommendation  of  Chairman  Ebert  that  the  chairman  and 
secretary  of  this  Section  have  executive  duties  only,  unlike  the 
same  officers  of  the  other  sections,  and  that  the  historical 
work,  and  the  duty  also  of  obtaining  and  taking  care  of  papers 
for  the  meetings,  be  discharged  by  the  historian.  It  was  voted 
also  to  have  the  Section  take  out  membership  in  the  American 
Historical  and  American  Geographical  Societies. 


SECTION  ON  EDUCATION  AND  LEGISLATION. 

This  Section  had  two  of  the  stormiest  sessions  that  the 
association  has  ever  witnessed.  In  the  morning  the  important 
question  came  up  of  taking  action  upon  a  model  form  of  a 
graduation  prerequisite  law,  and  in  the  afternoon  the  section 
debated  and  acted  upon  the  recommendations  of  a  special 
committee  with  reference  to  the  co-ordination  and  unification 
of  pharmaceutical  degrees.  Both  questions  were  of  unusual 
importance;  both  rendered  possible  a  considerable  differ- 
ence of  opinion ;  almost  everybody  was  intensely  interested  in 
the  two  subjects;  and  the  result  on  each  occasion  was  a  par- 
liamentary situation  which  we  shall  have  to  leave  to  the 
painter  for  adequate  depiction.  There  were  times  when  a 
dozen  or  more  men  claimed  the  floor;  times  when  motions 
and  substitute  motions,  and  amendments  and  amendments  to 
amendments,  were  piled  high  upon  one  another;  and  times 
when  feeling  ran  high,  and  when  sharp  politics  began  to  be 
played  by  the  clever  floor  leaders  of  the  association.  On  one 
or  two  occasions  the  chairman  was  compelled  to  use  what 
Professor  Hallberg  is  wont  to  call  the  "peremptory  preroga- 
tive," sweep  aside  the  incrustation  of  motions  and  amend- 
ments, and  call  a  vote  on  the  fundamental  and  vital  questions 

■«sue. 


A    MODEL    GRADUATION    PREREQUISITE    LAW    ADOPTED. 

le  model  form  of  prerequisite  law  was  drawn  up  by  a 
cdfilmittee  of  which  Professor  Beal  was  chairman.     The  bill, 
.I"?  amended,  is  printed  in  its  entirety  elsewhere  in  this  issue 
•he  Bulletin,  and  suffice  it  to  say  here  that  it  was  confined 
^-o  the  establishment  of  the  college  course,  stipulating  plainly 
Ithat  the  question  of  entrance  and  curriculum  standards  should 
left  in  each  State  to  the  board  of  pharmacy.     Dr.  W.  C. 
lerson,  a  member  of  Professor  Beal's  committee,  was  dis- 
sfied  with  this   scheme,  and   argued   strongly   that   every 
requisite  law  ought  to  contain  definite  standards,  and  that 
^  important  question  should  not  be  left  to  the  voluntary 
action  of  any  board  of  pharmacy.    This  was  the  main,  though 
by  no  means  the  only,  point  at  issue  during  the  debate — a  de- 
bate lasting  perhaps  an  hour  and  a  half,  and  calling  forth  the 
bpinions  and  remarks  of  nearly  everybody  in  the  room.   Upon 


finally  being  put  to  a  vote  a  majority  decided  in  favor  of  Pro- 
fessor Beal's  position.  Other  features  of  the  law  were  also 
brought  forward  for  discussion,  but  they  were  unimportant 
and  need  not  be  given  special  mention  in  this  place.  It  is  of 
real  importance  to  note,  however,  that  Professor  Beal  at- 
tached to  the  report  of  the  committee  a  resolution  declaring 
it  the  sense  of  the  section  that  every  board  of  pharmacy, 
charged  with  the  enforcement  of  this  or  any  other  prerequisite 
law,  should  establish  an  entrance  requirement  of  at  least  one 
year  of  high  school  work  at  the  outset,  and  should  lead  up  to 
a  full  high  school  course  as  fast  as  the  conditions  permit. 

ACTION   TAKEN   ON   THE    DEGREE   QUESTION. 

The  special  committee  on  degrees,  appointed  by  the  chair- 
man last  year  at  Kansas  City,  advised  that  (1)  the  degree  of 
Ph.  G.  be  given  after  the  course  of  study  stipulated  in  the 
minimum  membership  requirements  of  the  Conference  of 
Faculties — i.  e.,  500  hours  of  lecture  work,  600  hours  of  lab- 
oratory work,  a  course  of  not  less  than  40  weeks,  and  a  gram- 


Thls  illustration  conveys  a  good  notion  of  the  character  of  the  Board- 
walk, with  the  shops,  hotels,  and  "fakirs"  on  the  land  side,  and  with  an 
uninterrupted  view  of  the  ocean  in  front. 

mar  school  entrance  standard;  (2)  that  the  degree  of  Ph.  C. 
be  granted  after  a  course  comprising  at  least  750  hours  of  lec- 
ture and  900  hours  of  laboratory  work,  with  an  entrance 
requirement  equivalent  to  two  years  of  high  school  work; 
(3)  and  that  the  master's,  bachelor's  and  doctorate  degrees 
be  restricted  to  work  equivalent  to  that  for  which  these  de- 
grees stand  in  recognized  academic  circles. 

"doctor  of  pharmacy"  favored. 

After  a  debate  fully  as  exciting  and  as  sensational  as  that 
of  the  morning  on  the  model  graduation  law,  it  was  j^oted  to 
approve  of  the  first  two  recommendations  of  the  committee. 
The  crucial  test  came  with  the  third  recommendation.  There 
was  a  considerable  portion  of  the  audience  which  desired  to 
see  the  degree  of  Doctor  of  Pharmacy  granted,  and  after 
many  votes  had  been  taken  on  successive  propositions,  it  was 
finally  decided  by  a  very  close  majority  to  substitute  for  rec- 
ommendation No.  3  of  the  committee  that  the  degree  of  Doc- 
tor of  Pharmacy  be  given  for  a  three  years'  course,  preceded 
by  an  entrance  requirement  of  two  years  of  high  school  work. 
The  doctorate  issue  was  sharply  defined  in  two  papers  read 
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by  Henry  P.  Hynson  and  Edward  Kremers,  entitled  respect- 
ively "Why  the  Doctorate  Degree  Should  be  Settled  Upon  in 
Pharmacy,"  and  "Why  the  Doctorate  Degree  Should  Not  be 
Settled  Upon  in  Pharmacy." 

OTHER  WORK. 

The  adoption  of  the  model  graduation  law  and  the  action 
taken  with  respect  to  degrees  comprise  the  more  important 
work  done  by  the  Section  on  Education  and  Legislation.  C. 
S.  N.  Hallberg  read  a  very  suggestivfe  paper  on  "The  Nomen- 
clature of  Proprietary  Medicines";  E.  G.  Eberle  presented  a 
valuable  resume  of  "the  Anti-Narcotic  Legislation  of  the 
Year";  Clement  B.  Lowe  read  a  paper  expressing  the  view 
that  the  national  government  should  discriminate  between  the 
different  classes  of  liquor  dealers,  and  should  impose  a  tax 
not  to  exceed  $5.00  annually  upon  the  pharmacist  who  dis- 
penses liquors  on  prescriptions  or  for  medicinal  pui-poses  only ; 
and  there  were  also  a  number  of  papers  which  time  permitted 
only  to  be  read  by  title.  Specific  reference  should  perhaps  be 
made  to  a  pair  of  papers  taking  the  pros  and  cons  respectively 
of  the  Mann  bill,  and  presented  by  George  M.  Beringer  and 
W.  H.  Burke.  In  the  absence  of  Mr.  Burke,  and  from  press- 
ure of  time,  only  Mr.  Beringer's  paper  was  read. 

CHAIRMAN    mason's   ADDRESS. 

The  address  of  the  chairman,  Harry  B.  Mason,  is  pre- 
sented elsewhere  in  this  issue  of  the  Bulletin,  and  it  is  only 
necessary  to  say  that  it  comprised  a  running  comment  on  the 
progress  of  the  year,  pointed  out  the  unquestioned  fact  that 
pharmacy  had  entered  upon  an  era  of  higher  educational  re- 
quirements, and  devoted  considerable  attention  to  the  vital 
importance  of  establishing  definite  entrance  and  curriculum 
standards  in  connection  with  the  graduation  prerequisite  laws 
which  are  sure  to  be  enacted  here  and  there  during  the  next 
few  years. 

THE   NEW   OFFICERS 

of  the  section  are :  Oscar  Oldberg,  Chairman ;  Joseph  W. 
England,  Secretary;  and  Dr.  J.  T.  McGill,  D.  F.  Jones,  and 
Geo.  M.  Beringer,  associates. 


THE  SCIENTIFIC  SECTION. 

This  section,  as  usual,  had  a  large  number  of  papers — 35 
in  all.  It  was  not  found  possible  to  get  through  the  list  in  the 
two  regularly  scheduled  sessions,  supplemented  even  by  a 
third  session  lasting  an  hour  or  two.  Many  of  the  papers 
reported  upon  original  research  of  a  most  valuable  nature,  as, 
for  instance,  the  paper  on  "A  Contribution  to  the  Chemistry 
of  Chelidonine,"  by  J.  O.  Schlotterbeck  and  B.  S.  Knapp ;  that 
on  "The  Chemical  Examination  of  Grindelia,"  by  Frederick 
B.  Power  and  Frank  Tutin,  of  London;  that  on  "The  Crys- 
talline Alkaloid  of  Calycanthus  Glaucus,"  by  H.  M.  Gordin; 
and  that  on  "Plant  Pigments,  with  Special  Reference  to  the 
Quinhydrone.  Hypothesis  of  Plant  Pigmentation,"  by  I.  W. 
Brandel  and  Edward  Kremers. 

THE    SUBJECT   OF   ADULTERATION. 

There  was  also  a  group  of  interesting  papers  on  the  broad 
subject  of  adulteration  and  sophistication.  Dr.  H.  H.  Rusby 
exhibited  specimens  of  crude  drugs  falsely  sold  to  represent 
something  else;  L.  F.  Kebler  had  a  paper  on  "The  Adultera- 


tion of  Chemicals";  while  Dr.  R.  W.  Moore,  a  government 
official,  spoke  of  the  quality  of  drugs  coming  into  the  port  of 
New  York.  As  a  result  of  the  discussion  on  these  papers 
a  resolution  was  passed  asking  the  federal  government  to  ex- 
tend and  elaborate  the  system  of  custom  house  inspection  in 
order  that  the  American  public  may  be  protected  against  the 
adulterations  and  sophistications  common  to  imported  drugs 
and  chemicals. 

CHAIRMAN    cane's    ADDRESS 

was  a  thoughtful  and  well  presented  treatise  on  the  work  of 
the  Scientific  Section.  The  opinion  was  expressed  that  the 
section  had  for  the  most  part  done  work  too  ultra-scientific 
in  nature,  and  that  it  ought  to  give  more  attention  to  strictly 
pharmaceutical  problems.  Research  ought  to  be  conducted 
along  practical  pharmaceutical  lines,  and  the  opinion  was  ex- 
pressed that  because  of  the  comparative  absence  of  such  re- 
search in  America  the  new  Pharmacopceia  fails  "to  reflect 
progress  in  galenical  pharmacy"  as  it  has  so  markedly  exhib- 
ited in  its  "chemistry,  its  botany,  and  its  pharmacology." 

COMMITTEE  ON  THE  DRUG  MARKET. 

•  In  accordance  with  a  recommendation  of  Chairman  Gane, 
the  "Special  Committee  on  Drug  Market"  was  made  a  stand- 
ing committee  of  the  section,  and  it  will  hereafter  consist  of 
a  chairman,  a  secretary,  and  three  experts,  the  latter  com- 
prising a  pharmacologist,  a  chemist,  and  a  microscopist.  This 
change  ought  to  put  the  committee  in  shape  to  do  even  more 
effective  work  than  it  has  already  done  during  its  three  or 
four  years  of  existence. 

CONDEMNING  THE  USE  OF  WOOD  ALCOHOL. 

Of  considerable  importance  was  the  passage  of  a  resolu- 
tion, at  the  behest  of  the  Committee  on  the  Drug  Market, 
condemning  "the  use  of  any  form  of  wood  alcohol  in  any 
pharmaceutical  or  proprietary  preparation,  whether  designed 
for  internal  or  for  external  medical  use,  or  to  be  applied  as  a 
toilet  lotion." 

THE  U.S.P.   DISCUSSED. 

An  hour  was  devoted  at  the  first  session  of  this  section  to 
a  discussion  of  the  Pharmacopoeia.  Chairman  Lyons,  of  the 
"Committee  on  the  Pharmacopoeia,"  sent  a  report  taking  the 
ground,  among  other  positions,  that  the  reduction  in  the 
strength  of  tincture  of  aconite  from  35  per  cent  to  10  per 
cent  had  been  a  mistake;  he  thought  physicians,  educated  to 
use  the  old  tincture,  would  continue  to  employ  it,  and  that 
we  should  have  confusion  worse  confounded.  George  M. 
Beringer  complained  that  it  was  inconsistent  on  the  part  of 
the  revisers  to  reduce  the  strength  of  tincture  of  kino  from 
10  to  5  per  cent  when  uniformity  seemed  to  have  been  the 
shibboleth.  Dr.  Lowe  deplored  the  omission  in  the  eighth 
revision,  in  connection  with  each  particular  article,  of  the 
names  of  the  official  preparations  into  which  that  article  enters 
as  a  component  ingredient.  Dr.  Lowe  was  sorry  also  that 
the  Pharmacopoeia  had  gone  into  effect  so  soon  after  its  pub- 
lication ;  he  thought  there  was  insufficient  time  to  prepare  for 
the  many  and  varied  changes  which  the  book  necessitates. 
N.  S.  Martin,  of  Newcastle-on-Tyne,  England,  regretted  that 
the  U.S.P.  was  not  more  complete,  and  expressed  the  opinion 
that  it  should  include  pretty  much  everything  of  an  ethical 
nature  prescribed  by  physicians.     Professor  Remington  replied 
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to  these  various  criticisms  and  stated  that  the  practice  would 
be  continued  of  publishing  the  "Digests  of  Criticisms"  at  fre- 
quent intervals  for  the  information  and  guidance  of  the  next 
committee  of  revision.  He  declared  that  the  U.S. P.  was  in 
the  very  nature  of  things  a  compromise — that  it  reflected 
what  no  one  man  wanted,  but  what  25  men,  voting  together, 
could  agree  upon. 

APROPOS  OF  THE  USE  OF  PRESERVATIVES. 

There  was  quite  a  little  flurry  one  morning  in  the  Scien- 
tific Section  over  the  question  of  food  and  drug  preservatives. 
Dr.  Eccles  had  presented  a  paper  on  the  subject  in  the  Section 
on  Education  and  Legislation ;  President  Beal  had  taken 
rather  strong  ground  in  his  address;  Chairman  Gane,  of  the 
Scientific  Section,  had  had  something  to  say  on  the  subject, 
and  action  was  taken  upon  all  three  papers  at  the  same  time. 
After  wasting  about  half  an  hour  in  arguing  as  to  how  the 
matter  should  be  treated  and  disposed  of,  it  was  finally  moved 
that  the  debate  on  the  subject  be  limited  to  20  qiinutes.  Dr. 
Eccles,  a  strong  and  rabid  advocate  of  the  use  of  food  pre- 
servatives, got  up  and  occupied  the  first  ten  minutes,  and 
Professor  Hallberg,  equally  strong  on  the  other  side  of  the 
question,  occupied  the  remaining  ten  minutes.  There  was  no 
time  for  anyone  else  to  speak,  although  there  were  many 
members  in  the  audience  burning  to  e.xpress  their  opinions. 
The  whole  subject  was  finally  referred  to  a  committee  of  five 
to  report  its  findings  and  recommendations  next  year. 

THE   NEW   OFFICERS 

of  the  Scientific  Section  are :     Charles  E.  Caspari,  Chairman ; 
liel  Base,  Secretary;  and  H.  V.  Amy,  associate. 


SECTION  ON  COMMERCIAL  INTERESTS. 

The  Commercial  Section  had  one  very  interesting  session 
on  Thursday  afternoon.  Charles  R.  Sherman,  the  well- 
known  and  successful  retailer  of  Omaha,  was  chairman,  and 
his  address  was  a  very  clever  and  felicitous  satire  on  some 
of  the  good  men  in  pharmacy  who  believe  that  we  should 
restrict  our  operations  to  pure  professionalism,  and  that  we 
should  drive  everything  that  smacks  of  commercial  interests 
into  the  sea.  Indeed,  said  Mr.  Sherman,  "my  observation  to- 
day is  that  the  art  of  pharmacy  has  found  its  highest  develop- 
ment surrounded  by  some  of  the  conditions  that  a  few  of  our 
friends  would  have  us  eliminate  entirely.  I  do  not  mean  by 
this  that  •!  consider  the  soda  fountain,  the  cigar  case,  the 
wash-rag  or  wash-soap  counter  necessary  or  inseperable  ad- 
cts  of  the  retail  drug  store  of  today,  but  I  do  say  that  as 
an  cannot  swim  the  English  Channel  in  his  own  bath  tub, 
ich  individual  should  consult  his  personal  inclinations 
and  talents,  his  surroundings  and  opportunities,  direct  his 
business  accordingly,  infract  as  few  laws  (divine  or  human) 
as  possible,  and  sail  his  craft  by  the  light  of  his  own  partic- 
ular star." 

"commercialism    VERSUS    PROFESSIONALISM." 

The  session  was  largely  devoted  to  answering  a  very  in- 
teresting set  of  queries  which  the  chairman  had  evolved,  and 
regarding  some  of  which  contributions  had  been  sent  by  dif- 
ferent members.  In  a  discussion  arising  on  "Professionalism 
versus  Commercialism,"  Dr.  Alpers  and  Mr.  Hynson  expressed 
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the  opinion  that,  even  viewed  from  the  money-making  stand- 
pointy  a  store  of  the  purely  pharmaceutical  type  paid  the  best 
returns.  Professor  Hallberg  disagreed  with  this  view,  and 
Leo  Eliel,  himself  the  owner  of  a  professional  store  in  South 
Bend,  Indiana,  declared  that  it  would  not  be  possible  to  have 
a  strictly  ethical  pharmacy  in  a  city  of  less  than  100,000  in- 
habitants. 

"shall   THE   SECTION   BE  ABOLISHED?" 

One  question  which  aroused  considerable  attention  was 
the  following:  "Should  the  Commercial  Section  of  the  A. 
Ph.  A.  bo  abolished  entirely,  or  should  it  receive  more  atten- 
tion from  members  of  the  association?"  In  reply,  Harry  B. 
Mason  expressed  the  opinion  that  there  was  a  great  field  of 
operation  for  the  Commercial  Section,  but  he  thought  it  had 
never  been  successfully  tilled.  He  believed  the  section  should 
devote  itself  to  practical  commercial  ideas  just  as  the  Section 
on  Practical  Pharmacy  and  Dispensing  devotes  itself  to  the 
working  details  of  the  compounding  and  dispensing  counter. 
Bookkeeping  methods,  window  displays,  successful  advertis- 
ing schemes — these  are  the  things  of  a  commercial  sort  that 
druggists  are  vitally  interested  in,  and  he  thought  the  section 
ought  to  concern  itself  with  them  instead  of  with  the  more  or 


One  of  the  most  picturesque  shops  on  the  Boardwalk  in  Atlantic  City 
is  seen  in  this  view,  with  Welch's  Grape  Juice  establishment  beyond. 

less  "academic  and  argumentative  questions  to  which  it  has 
traditionally  and  customarily  given  its  attention.  A  resolution 
was  passed  heartily  protesting  against  the  discontinuance  of 
the  Commercial  Section  and  asking  for  the  loyal  support  of 
the  membership. 

ON    BUYING   GOODS. 

Dr.  W.  C.  Alpers  presented  a  very  valuable  paper  on  this 
subject.  His  advice  was:  buy  in  large  quantities  and  get  dis- 
counts and  close  prices;  join  buying  clubs  whenever  you  can 
do  so  advantageously;  keep  a  card  record  of  all  purchases 
and  be  in  position  to  compare  the  prices  charged  you  on  dif- 
ferent occasions;  and  remember  the  wise  remark  of  a  clever 
business  man  that  "the  profits  made  in  buying  goods  are 
more  important  than  those  realized  in  selling  them." 

A    druggists'   FIRE   INSURANCE   COMPANY. 

Frank  H.  Freericks,  of  Cincinnati,  the  well-known  advo- 
cate of  a  national  druggists'  fire  insurance  company,  presented 
a  valuable  paper  on  this  subject.  Mr.  Freericks'  plan  was 
pretty  thoroughly  set  forth  in  a  paper  contributed  to  the 
Bulletin  on  page  9  of  the  January  number  for  the  present 
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year.  B.  E.  Pritchard  sent  a  very  humorous  paper  on  the 
question  of  professionaHsm  versus  commercialism ;  G.  G.  C. 
Simms  read  a  paper  on  "Thoughts  on  Commercial  Subjects"; 
Henry  P.  Hynson  presented  one  on  "To  What  Extent  Can 
Ethical  Pharmacists  Carry  Sid^  Lines  Without  Offending  the 
Physician?"  and  there  were  a  number  of  other  contributions 
which  were  read  by  title  only  in  the  absence  of  the  authors 
and  because  of  the  pressure  of  time. 

THE    NEW   OFFICERS 

of  the  section  are  as  follows:  Henry  P.  Hynson,  Chairman; 
H.  D.  Kniseley,  Secretary;  Levi  Wilcox,  J.  W.  T.  Knox,  and 
Charles  A.  Rapelye,  associates. 


THE  SECTION  ON  PRACTICAL  PHARMACY  AND 
DISPENSING. 

The  most  interesting  and  perhaps  the  most  valuable  feature 
of  this  section  was  what  nlight  be  termed 

"a  prescription  clinic." 

It  was  led  by  William  F.  Kaemmerer,  of  Columbus,  Ohio. 
Mr.  Kaemmerer  presented  a  paper  showing  how  twenty  diffi- 
cult prescriptions  had  been  dispensed  by  him.  Each  one  was 
written  upon  a  large  sheet  of  paper,  posted  upon  a  black- 
board, and  then  discussed  by  Mr.  Kaemmerer  and  the  audi- 
ence. This  was  kept  up  for  over  an  hour  with  much  profit 
and  suggestiveness.     It  is  just  such  work  as  this  which  en- 


The  "  Casino  Pharmacy  "  of  H.  F.  Lawrence  is,  both  outside  and  inside, 
the  handsomest  of  the  many  drug  stores  located  on  the  Boardwalli. 

ables  the  Section  on  Practical  Pharmacy  and  Dispensing  to 
carry  out  so  successfully  the  idea  promulgated  in  President 
Beal's  address  regarding  the  work  of  the  association  as  a 
post-graduate  course  in  all   branches  of  pharmacy. 

Chairman  C.  A.  Rapelye,  of  Hartford,  in  an  address  no- 
table, among  other  things,  for  its  finely  turned  phrases, 
declared  "that  the  battle  is  not  always  to  the  strong,  neither 
are  the  greatest  achievements  accredited  to  the  wisest  among 
men,  and  even  the  humblest  are  at  times  the  teachers  of  those 


more  learned."  Thus  did  he  present  a  plea  for  the  work  in 
his  section  of  the  rank  and  file  of  pharmacists  in  order  that 
everyone  might  contribute  the  results  of  his  experience  behind 
the  dispensing  counter.  Certainly  this  end  was  achieved,  and 
the  two  sessions  devoted  to  the  work  of  the  section,  as  they 
have  invariably  been  in  years  past,  were  of  the  greatest  prac- 
tical interest  and  pTofit. 


Two  of  the  well-known  hotels  of  Atlantic  City  are  viewed  here  from  the 
Boardwalk,  looking  toward  the  city:  "The  Shelburne"  on  the  left,  and 
*'  The  Dennis"  on  the  right. 

PAPERS    ABSTRACTED    ELSEWHERE. 

Many  of  the  papers  presented  before  the  section,  instead 
of  being  abstracted  in  this  place,  will  be  more  appropriately 
presented  in  the  Bulletin's  department  of  "Practical  Phar- 
macy" ;  and  we  shall  give  there  also  the  more  important  of 
the  suggestions  which  developed  during  the  discussions.  Suf- 
fice it  to  say  here  that  18  papers  in  all  were  presented  to  the 
section,  and  that  they  covered  such  practical  subjects  as  the 
"Description  of  a  Prescription  Case,"  by  W.  F.  Kaemmerer; 
"Solution  of  Iron  Peptonate  and  Manganese,"  by  H.  A.  B. 
Dunning;  "Medicated  Wines  of  the  U.S.P.,"  by  M.  I.  Wil- 
bert;  "Practical  Suggestions  Based  Upon  Long  Experience," 
by  G.  G.  C.  Simms ;  "Echoes  from  the  Compounding  Labor- 
atory," by  F.  E.  Fisk;  "How  to  Keep  Bugs  from  Flaxseed," 
by  William  Mittelbach;  and  "Permanent  Ointment  of  Mer- 
curic Oxide,"  by  Otto  Raubenheimer. 

the   new   OFFICERS 

of  the  section  are  as  follows :   W.  C.  Alpers,  Chairman ;  H.  A 
B.  Dunning,  Secretary,  and  W.  O.   Gross,  associate. 


THE  BOARDS  AND  THE  COLLEGES. 

The  "National  Association  of  Boards  of  Pharmacy,"  or- 
ganized last  year  at  Kansas  City,  and  the  "Conference  of 
Pharmaceutical  Faculties,"  organized  several  years  ago  at  the 
Richmond  meeting,  held  very  well  attended  and  eminently 
satisfactory  meetings  at  Atlantic  City.  It  is  abundantly  ap- 
parent that  both  bodies  are  increasing  in  membership  and 
influence,  and  that  they  will  do  excellent  work  in  the  future. 

THE   ASSOCIATION    OF    BOARDS. 

The  association  of  boards  held  several  sessions  throughoutj 
the  week.  One  important  step  was  to  amend  the  constitution 
so  that  associate  members  will  be  provided  for  in  those  board? 
of   pharmacy   throughout    the    country    which    are   prevented 


fl^^eir  State  laws  from  reciprocating  certificates.  This  will 
bring  in  a  great  many  boards  previously  not  available  as 
members,  and  will  considerably  increase  the  size  and  influ- 
ence of  the  body.  Nineteen  boards  are  already  members  of 
the  association.  The  attendance  was  good  throughout  the 
week;  the  interest  was  keen  in  all  of  the  proceedings;  and, 
quite  contrary  to  the  conditions  last  year,  there  was  consider- 
able unanimity  of  opinion  on  nearly  all  points  of  discussion — 
a  condition  of  things  which  spells  success.  A  committee  of 
three  was  appointed  to  collate  the  pharmacy  laws  of  the  coun- 
try, and  it  was  voted  to  have  another  committee,  comprising 
one  member  from  each  State  board  represented  in  the  mem- 
bership, to  look  after  legislative  matters  in  the  various  States. 
The  new  officers  are  as  follows:  President,  I.  A.  Keith,  of 
South  Dakota ;  Secretary-Treasurer,  E.  Berger,  of  Florida ; 
Vice-Presidents,  F.  C.  Godbold  of  Louisiana,  Fred  A.  Hub- 
bard of  Massachusetts,  and  W.  R.  Ogier  of  Ohio ;  Executive 
Committee,  Murray  G.  Motter,  District  of  Columbia,  Chair- 
man, John  D.  Muir  of  Michigan,  and  F.  B.  Lillie  of  Okla- 
homa. 

THE   CONFERENCE   OF   FACULTIES. 

At  the  Conference  of  Pharmaceutical  Faculties  18  out  of  23 
schools  comprising  the  membership  were  represented.  Among 
other  things,  the  question  of  degrees,  brought  up  in  the  Section 
on  Education  and  Legislation,  was  warmly  discussed,  and 
vigorous  opposition  was  made  to  the  action  which  had  been 
taken  by  the  section  regarding  the  degree  of  Doctor  of  Phar- 
macy. No  definite  stand  was  taken,  however,  and  the  whole 
question  was  deferred  until  another  year.  It  is  very  signifi- 
cant that  as  many  as  eight  or  nine  institutions  applied  for 
membership  in  the  conference  this  year.  The  action  of  the 
Pennsylvania  Board  of  Pharmacy  in  recognizing,  under  the 
operations  of  the  new  State  prerequisite  law,  only  those  insti- 
tutions belonging  to  the  Conference,  as  well  as  other  phe- 
nomena of  a  like  sort,  indicate  that  the  membership  standards 
of  the  conference  will  be  enforced  more  and  more  by  boards 
throughout  the  country;  and  the  colleges  are  realizing  the 
necessity  of  "getting  in  out  of  the  wet."  Three  institutions 
were  admitted  to  membership,  and  it  is  generally  understood 
that  several  other  applications  are  under  consideration.  The 
three  new  members  are  the  School  of  Pharmacy  of  the  Uni- 
versity of  Washington,  the  School  of  Pharmacy  of  Oklahoma 
University,  and  the  School  of  Pharmacy  of  the  Alabama  Poly- 
technic Institute.  The  new  officers  of  the  conference  are: 
President,  H.  M.  Whelpley ;  Vice-President,  C.  Lewis  Diehl ; 
Secretary  and  Treasurer,  J.  O.  Schiotterbeck ;  Executive 
Conmiittee,  W.  M.  Searby,  H.  H.  Rusby  and  W.  A.  Puckner. 

A   JOINT   CONFERENCE  OF  THE  TWO  BODIES. 

It  is  apparent  to  the  thoughtful  observer  that  if  the  associa- 
tions of  boards  and  colleges  are  to  achieve  their  highest  use- 
fulness they  must  work  harmoniously  together  and  co-operate 
with  each  other  in  a  number  of  directions.  It  is  therefore 
significant  that  for  the  first  time  they  met  in  conference  at 
Atlantic  City.  The  meeting  was  thoroughly  satisfactory  and 
definite  steps  were  taken  towards  outlining  work  for  a  sim- 
ilar conference  next  year.  A  joint  committee  was  appointed 
to  arrange  a  program  for  the  purpose,  and  the  members  of  it 
comprise  Oscar  Oldberg,  of  Illinois,  Chairman,  and  George 
B.  Kauffman  of  Ohio,  Z.  B.  Hopkins  of  Vermont,  F.  B.  Lillie 
of  Oklahoma,  and  I.  A.  Keith  of  South  Dakota. 
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NOTES. 


The  Alumni  of  the  Philadelphia  College  of  Pharmacy  had 
a  remarkably  successful  dinner  one  night  at  10:30  after  the 
business  sessions  were  over  with.  Perhaps  75  were  present— 
a  fact  which  indicates  what  a  large  and  representative  group 
the  P.  C.  P.  Alumni  comprise  in  the  pharmaceutical  com- 
munity. Professor  Kraemer  introduced  Professor  Reming- 
ton as  the  toastmaster  of  the  evening,  and  interesting 
responses  were  made  by  such  prominent  graduates  as  Joseph 
L.  Lemberger,  C.  S.  N.  Hallberg,  A.  E.  Ebert,  C.  Lewis 
Diehl,  F.  G.  Ryan,  Samuel  W.  Fairchild,  Evan  T.  Ellis  and 
P.  C.  Candidus.  Among  the  guests  present,  remarks  were 
made  by  N.  H.  Martin  of  England,  Dr.  H.  M.  Whelpley,  J. 
F.  Hancock  and  S.  A.  D.  Sheppard.  Professor  Remington 
declared  with  excusable  pride  that  18  of  the  50  presidents  of 
the  A.  Ph.  A.  had  been  alumni  of  the  P.  C.  P.;  that  10  per 
cent  of  the  members  of  the  A.  Ph.  A.  were  graduates  of  the 
P.  C.  P. ;  and  that  altogether  50  of  the  alumni  had  been  presi- 
dents of  one  association  or  another  throughout  the  country. 


The  question  of  simultaneous  sessions  came  forward  more 
urgently  than  ever  before.  The  work  of  the  association  has 
grown  so  complex  that  it  will  not  be  possible  much  longer  to 
provide  room  for  everything  on  the  program  in  a  single  week 
unless  some  "doubling  up"  is  done.  Concurrent  sessions  mean 
more  stenographic  expense,  and  have  always  been  opposed  by 
some  members  on  this  and  other  grounds,  but  it  would  seem  as 
if  they  had  to  come.  The  council  is  now  considering  several 
resolutions  offered  at  Atlantic  City  looking  towards  the  adop- 
tion of  the  principle  of  simultaneous  meetings  at  Indianapolis 
next  year.  The  Commercial  and  Scientific  Sections  will  prob- 
ably hold  sessions  at  the  same  time. 


B.  E.  Pritchard,  ex-president  of  the  N.  A.  R.  D.,  sent  an 
excellent  paper  to  the  Commercial  Section  taking  the  ground 
that  commercialism  and  professionalism  were  thoroughly 
compatible,  that  there  was  no  use  in  dividing  them,  and  that 
the  druggist  who  practiced  them  both  showed  that  he  had 
two  talents  instead  of  one — that  he  had  a  rather  unusual  but 
a  very  desirable  combination.  He  was  of  opinion  that  the 
New  York  pharmacist  (Dr.  Alpers)  who  charged  10  cents 
for  a  five-cent  glass  of  soda  had  both  qualities  to  a  remark- 
able degree! 

*        ♦       * 

The  Ebert  prize  was  awarded  to  Dr.  Ernst  Schmidt,  of 
Marburg,  Germany,  an  honorary  member  of  the  association, 
for  the  paper  presented  last  year  entitled,  "Concerning 
Choline,  Neurine,  and  Allied  Compounds." 


The  by-laws  were  changed  so  that  the  Committee  on 
Time  and  Place  of  Meeting  will  hereafter  be  appointed  a 
year  ahead  and  thus  be  in  position  to  make  definite  recom- 
mendations at  the  beginning  of  the  meeting. 


The  new  council  organized  with  the  re-election  of  Pro- 
fessor Beal  to  the  chairmanship  and  of  Dr.  Whelpley  to  the 
post  of  secretaty.    Dr.  W.  C.  Alpers  is.  the  new  vice-chairman. 


PERSONAL  NOTES  OF  THE  A.  PH.  A.  MEETING. 

The  Lighter  Side  of  the  Convention  Portrayed — Some  Interesting  Snap  Shot  Pictures  of  the  Memberi 

— Amusing  Occurrences— Professor  Hallberg  Stumped  for  Once— A  Russian  Bath  in  Street 

Costume — A  Trio  of  Poets   Discovered  in  Messrs.  Alpers,  Payne,  and  Hynson 

— Some  Installation  Humor — How  a  Disease  Epidemic  Sometimes 

Helps  a  Druggist  Out. 
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A  good  deal  of  poetic  sentiment  was  set  free  at  the  first 
general  session  on  Monday  afternoon.  Dr.  W.  C.  Alpers,  in 
his  reply  to  the  welcoming  address,  led  off  by  saying  that 
the  wet  weather  was  probably  prearranged  by  the  Atlantic 
City  hosts,  and  that  it  was  meant  to  show  by  "brilliant  con- 
trast the  sun  of  their  hospitality."  Doctor  Payne  followed 
by  declaring  that  the  Atlantic  surf  "in  the  rain  and  clouds  of 
to-day  looks  as  lovely  as  a  beautiful  woman  smiling  through 
her  tears."  And  then  came  Mr.  Hynson,  also  responding"  to 
the  various  addresses  of  welcome,  with  the  statement  that 
"our  delight  at  being  here  is  as  deep  as  the  ocean,  as  high  as 
the  firmament  above,  and  as  broad  as  the  light  of  the  sun." 
Hynson  took  the  prize ! 

*        *        * 

That  was  certainly  a  hot  time  at  the  first  session  of  the 
Section  on  Education  and  Legislation,  when  Professor  Seal's 
model  form  of  a  graduation  prerequisite  law  was  being  put 
through  the  mill.  At  one  time  about  every  Indian  in  the 
room  wanted  the  floor,  and  nearly  every  last  one  of  them 
had  some  resolution  or  motion  to  offer.  The  chairman  was 
compelled  to  thump  away  with  his  gavel  as  though  he  were 
pounding  stone — and  the  wonder  is  that  anything  was  left  of 
the  table.  The  chairman  was  heard  to  say  afterwards  to  a 
group  of  friends  that  he  had  discovered  a  means  of  taking 
a  Russian  bath  without  the  troublesome  necessity  of  removing 
one's  clothes ! 


f«STI^H|j^^«!"l 


Here  we  have  a  ^.  „iip  -  ^.l^  i.p  ;>  i  .i.e  bi„'  abt.^^;;.:!.  u  i.;^L...e  about  to 
be  taken.  The  five  gentlemen  seated  in  front,  reading  from  the  left,  are 
F.  C.  Godbold,  president-elect  Joseph  L.  Lemberger,  retiring-president 
James  H.  Beal,  N.  H.  Martin  (of  England),  and  treasurer  S.  A.  D.  Sheppard. 
The  ladies  are  Mrs.  H.  M.  Whelpley,  Miss  Fieber,  Mrs.  Q.  A.  Fieber,  Mrs. 
C.  L.  Mason,  Mrs.  J.  A.  Dunn,  Mrs.  L.  F.  Kebler,  Mrs.  H.  A.  Marker,  Mrs. 
H.  P.  Hynson,  Mrs.  Harry  B.  Mason,  and  Miss  Deremo. 


A  great  many  members  were  itching  to  discuss  the  ques- 
tion of  preservatives  in  foods  and  drugs,  and  they  were  not 
wholly  pleased  with  the  action  of  Doctor  Eccles  and  Pro- 
fessor Hallberg  in  absorbing  all  of  the  twenty  minutes  devoted 
to  the   subject.     As   soon   as   Hallberg   sat   down    at   least   a 


dozen  members  jumped  to  their  feet,  but  Chairman  Gane 
declared  "time's  up."  When  the  special  committee  reports 
on  this  subject  next  year  it  is  evident  that  "things  will  be 
doing."  It  is  abundantly  apparent  that  there  is  a  sharp  divi- 
sion of  opinion  on  this  important  subject. 


Here  is  another  body  of  members  arranging  themselves  on  the  stairway 
of  the  lelesworth  in  readiness  for  the  big  group  picture  that  was  about  to  br 
taken  of  the  entire  convention. 


Professor  Hallberg  took  exception  to  a  statement  made  in 
the  address  of  the  chairman  of  the  Section  on  Education  and 
Legislation.  He  declared  that  the  board  of  pharmacy  whose 
examination  in  the  preliminary  branches  was  impliedly  com- 
mended therein  used  catch  questions  to  trick  college  students 
— such  questions  as  "How  many  grains  of  strychnine  should 
be  used  for  36  pills  when  each  pill  is  directed  to  contain  1-40 
grain  of  the  alkaloid?"  "But  where  does  the  catch  come  in?" 
mildly  asked  Editor  Hays,  who  sat  in  the  chair  temporarily. 
"Well,"  said  Hallberg  with  manifest  reluctance  and  hesitancy 
— "well,  I  don't  know — I  don't  know  but  the  question  was 
legitimate  enough."  And  before  the  sentence  was  completed 
the  audience  burst  out  in  a  laugh,  and  then  there  was  another 
round  as  the  humor  of  the  situation  became  more  apparent. 
It  isn't  often  that  Hallberg  gets  stumped  so  completely,  and 
the  audience  made  the  most  of  the  occasion. 
*        *        * 

There  was  a  very  pretty  passage  at  arms  at  the  first  gen- 
eral session  between  Dr.  W.  C.  Alpers,  of  New  York,  and 
Mr.  N.  H.  Martin,  the  British  visitor  who  was  present  from 
Newcastle-on-Tyne.  Doctor  Alpers  had  just  been  abroad  on 
a  continental  trip,  and  he  declared  "that  though  he  saw- 
innumerable  things  to  admire,  he  was  impressed  with  the  fact 
that  Europe  lived  largely  in  the  great  achievements  of  her 
historic  past,  while  America,  spurning  the  past,  Looked  for- 
ward eagerly  to  what  it  might  accomplish  in  the  future. 
He  had  therefore  been  glad  to  return  to  the  shores  of  this 
ambitious  country.    A  little  later  Mr.  Martin  was  called  upon 
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make  a  few  remarks,  and  he  declared  with  mock  humiHty 
lat,  though  accustomed  to  travel  the  slow  pace  and  to  look 
ehind  instead  of  ahead  of  him,  he  was  glad  to  be  with  the 
progressive  Americans  on  this  occasion.     And  he  finished  by 
emarking  with  delicate  sarcasm  that  "Though  I  b^ong  to  a 
^ace  of  the   past,    I    hope   this   handicap   will    be   more   than 
offset  by  the  fact  that  I  am  a  member  of  the  American  Phar- 
maceutical Association." 

*        *        * 

An  hour  was  devoted  in  the  Scientific  Section  one  morn- 
ing to  the  discussion  of  the  Pharmacopoeia,  and  when  Chair- 
man Remington  of  the  Revision  Committee  was  asked  to 
take   the   floor   he  announced   that  he   had   come   with    some 

Ear  and  trepidation  because  he  had  been  told  that  "a  large 
dumber  of  tomahawks,   stilettoes  and  razors  were  in   readi- 

ess   for    him."     He    was   quite    pleased,    consequently,    that 

lere  had  been   «n  little  of  adverse  comment. 


Au  interesting  fcoup  picture  is  here  presented  of  some  of  the  most  con- 
spicuous members  of  the  A.  Ph.  A.  It  is  scarcely  necewary  to  say  that  the 
four  gentlemen  Heated  in  front,  reading  from  the  left,  are  Joseph  L.  Ijem- 
berger,  Joseph  P.  Reuiington,  C.  Lewis  Dlehl,  and  John  F.  Patton,  or  to 
troduce  the  four  standing  in  the  rear  as  S.  A.  D.  Sheppard,  Charles 
iparl,  Jr.,  H.  M.  Whelpley,  and  James  H.  Beal. 

*         *         * 


Charles  R.  Sherman,  of  Omaha,  Chairman  of  the  Sec- 
tion on  Commercial  Interests,  has  a  sister,  Ellen  Burns  Sher- 
fian,  who  is  a  very  successful  essayist.  Her  last  volume. 
Why  Love  Grows  Cold,"  was  dedicated  to  Mr.  and  Mrs. 
herman,  and  Mr.  Sherman  presented  autograph  copies  to 
vo  or  three  friends  at  Atlantic  City. 
.  .  .' 
The  "Key  to  Atlantic  City"  which  Mayor  Stoy  presented 
as  a  rather  dramatic  conclusion  to  his  address  of  welcome  on 
Monday  afternoon  was  a  key  indeed.  It  was  nickel-plated 
and  fully  12  inches  long.  It  might  well  have  served  as  a 
gavel. 

*        *        * 

Thomas  F.  Main,  the  well-known  manufacturer  of  Tar- 
rant's Seltzer  Aperient,  et  al.,  and  for  years  an  officer  in  the 
New  York  College  of  Pharmacy,  is  one  of  the  most  pleasing 
personalities  at  the  annual  gatherings  of  the  A.  Ph.  A.  Grace- 
ful and  courteous  in  manner,  and  having  a  silver-toned  and 
melodious  voice,  he  is  always  listened  to  with  pleasure. 


H.  H.  Deakyne,  a  member  of  the  local  Committee  of 
Arrangements,  and  a  successful  Atlantic  City  pharmacist, 
brought  a  hearty  laugh  when,  in  his  welcoming  address,  he 
declared  the  eagerness  of  the  Atlantic  City  druggists  to  be 
hospitable,  and  asserted  "that  they  were  more  than  willing 
to  furnish  the  visiting  pharmacists  with  postage  stamps  at  cost, 
to  extend  to  them  the  free  use  of  their  directories,  and  to  sell 
them  patent  medicines  at  cut  rates." 


This  group  of  journalists  was  submissively  led  into  a  Boardwalk 
"studio"  one  day  by  David  Strang.  The  five  gentlemen  seated,  reading 
from  the  left,  are  Frank  K.  Tupper,  Druggists  Circtdar;  Henry  Kraemer, 
American  Journal  of  Pharmacy;  J.  W.  T.  Knox,  the  New  Idea;  H.  M. 
Whelpley,  Meyer  Bros.  Druggist;  and  David  Strang,  The  Apothecai-y.  The 
five  In  the  rear  are  C.  B.  Lowe,  Alumni  Report;  George  Lewis,  Pharma- 
ceutical Era;  F.  B.  Hays,  Druggists  Circular;  Hugo  Kantrowitz,  Apotheke 
Zeitung;  and  Harry  B.  Mason,  the  Bollbtin  or  Pharmacy. 


This  interesting  snap  shot,  caught  unawares,  shows  Dr.  Kremers  and 
President  Beal  just  about  to  experience  the  dt lights  of  surf  bathing.    Pro- 
fessor Koch,  arrayed  in  the  togs  of  civilization,  is  an  interested  spectator. 
*         *         ♦ 

President  Beal  raised  a  laugh  when,  in  introducing  presi- 
dent-elect Lemberger,  he  declared  that  "in  the  language  of 
the  Bowery  our  new  president  is  'the  real  cheese.'"  In  pin- 
ning upon  the  new  president's  lapel  the  emblem  of  his  office,  he 
declared  that  "while  it  was  not  as  ancient  as  the  Golden 
Fleece,  or  as  historical  as  the  Order  of  the  Garter,  it  was 
yet  the  most  imporant  insignia  in  American  Pharmacy." 


418 


BULLETIN  OF  PHARMACY 


The  ■  several  departments  of  the  government  had  repre- 
sentatives at  the  convention :  Dr.  Reid  Hunt  represented  the 
Hygienic  Laboratory  of  the  Public  Health  and  Marine  Hos- 
pital Service;  Dr.  George  H.  Clough  the  Navy  Department; 
and  R.  H.  True,  L.  F.  Kebler,  and  Doctor  Crawford  the 
various  bureaus  of  the  Department  of  Agriculture.  A  reso- 
lution was  passed  thanking  the  government  for  its  repre- 
sentation and  bespeaking  a  continuance  of  the  practice. 


There  was  quite  a  flurry  over  the  acceptance  or  rejection 
of  an  applicant  for  membership  who  happened  to  be  a  pro- 
prietary manufacturer.  Peace  was  finally  restored  and  the 
application  was  accepted  when  the  members  stopped  long 
enough  to  realize  that  the  A.  Ph.  A.  is  a  great  organization 
representing  all  of  the  many  interests  of  pharmacy.  As 
Thomas  F.  Main  well  said  in  speaking  on  another  subject, 
"the  A.  Ph.  A.  is  the  great  clearing  house  of  the  drug  trade." 


F.  B.  Lillie,  of  Oklahoma,  and  Murray  Gait  Motter,  of  Washington,  D.  C, 
have  just  had  a  dip  in  the  surf  and  their  eyes  are  full  of  salt  water. 


John  Hargreaves,  of  Toronto,  Ontario,  and  his  brother, 
also  of  the  Province  of  Ontario,  were  two  of  the  Canadian 
members  in  attendance.  They  were  interested  auditors  at 
nearly  all  of  the  sessions,  and  they  were  doubtless  well 
pleased  by  the  decision  to  establish  a  Canadian  section  of  the 
association.  Mr.  John  Hargreaves  extended  the  greetings  of 
the  Canadian  pharmacists  at  the  opening  session  on  Monday 
afternoon. 


In  this  snap  we  see  the  members  arranging  themselves  for  the  "offlciar 
group  picture  that  was  about  to  be  taken. 


President  Beal  and  Wm.  Mittelbach,  chairman  of  the  Com- 
mittee on  Membership,  were  the  two  men  chiefly  responsible 
for  the  large  accession  of  members  this  year.  Mr.  Mittel- 
bach was  greatly  praised  for  his  work  and  a  vote  of  thanks 
was  given  him. 


The  association  was  glad  to  have  at  the  meeting  one  of 
its  British  members,  Mr.  N.  H.  Martin,  of  Newcastle-on- 
Tyne.  Mr.  Martin  was  accompanied  by  his  daughter,  and 
both  were  conspicuous  at  the  various  business  sessions  and 
social  gatherings.  Mr.  Martin  is  an  ex-president  of  the 
British  Pharmaceutical  Conference,  an  ex-reviser  of  the 
British  Pharmacopoeia,  and  a  member  of  a  well-known  firm 
of  British  manufacturing  chemists.  It  will  be  recalled  that 
he  was  in  this  country  in  1894  and  that  he  then  attended  the^ 
meetings  of  the  A.  Ph.  A.  and  the  International  Pharma- 
ceutical Congress.  Mr.  Martin  is  a  very  clear  and  incisive 
speaker  and  was  always  listened  to  with  attention. 


Here  is  another  "  cross-section '''  view.  Dr.  Oscar  Oldberg  is  seen  in  the 
center.  In  front  of  him  stands  J.  \V.  T.  Knox,  of  Detroit,  while  the  smiling 
face  at  the  extreme  right  is  that  of  Robert  C.  Reilly,  of  St.  Louis. 


That  paraphrase  of  President  Beal  brought  a  smile.  He 
was  speaking  of  some  of  the  difficulties  under  which  the  drug- 
gist labors  in  keeping  clear  of  conflicting  laws.  "Truly  in 
such  cases  the  pharmacist  stands  between  his  infernal  majesty 
and  the  abysmal  depths  of  the  great  sea." 


Treasurer  Sheppard  has  been  installed  in  office  so  many 
times  that  the  task  has  grown  somewhat  irksome  to  him, 
and  when  he  was  wanted  this  year  he  was  not  to  be  found. 
But  Mr.  Godbold,  who  had  just  been  installed  as  first  vice- 
president,  and  who  was  therefore  not  in  a  mood  to  let  others 
escape  what  he  hadn't  succeeded  in  avoiding,  raised  a  laugh 
when  he  said :  "Yes,  I  can  tell  you  where  Mr.  Sheppard  is. 
He  is  hiding  where  I  was  behind  that  post."  Thereupon 
Treasurer  Sheppard  and  Secretary  Caspari  were  introduced 
together  in  accordance  with  annual  custom.  "Last  year," 
said   Mr.   Sheppard,   "Professor   Caspari  acted   as   spokesman 
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the  twins,  and  so  I   suppose  there  is  no  escape   for  me 
year."     "Twins!"  interrupted  someone  in  the  audience; 

rins — which   is   which?"     But   it   was   apparent   that   these 
faithful  officers  were  very  popular  with  the  association. 

ey  were  greeted  with  round  after  round  of  applause. 
*        *        * 

*resident-elect  Lemberger,  in  introducing  some  of  the 
tew  officers  during  the  installation  ceremonies,  was  quite 
clever  in  many  of  his  speeches.  To  Mr.  Rapelye,  of  Hartford, 
the  new  vice-president,  he  remarked :  "I  know  there  will 
be  no  wooden  nutmeg  business  about  you."  To  Mr.  God- 
bold,  the  first  vice-president,  and  a  man  who  would  tip  the 
scales  at  a  nice  figure,  he  asserted  that  "You  will  not  only  add 
influence  but  you  will  add  weight  to  the  cabinet." 


C: 


The  representative  of  the  Douglass  Manufacturing  Co., 
ufacturers  of  the  well-known  "New  Skin,"  declared  in  his 
ch  before  the  association  that  his  house  had  "the  one  and 
only  cure  for  the  cutting  evil." 


Fraak  H.  Carter  will  be  the  local  secretary  at  the  luilianapulia  meetiii^- 
xt  year,  and  he  and  Mrs.  Carter  may  be  expected  to  l(X>k  after  the  gue.st- 
with  characteristic  Hoosler  State  hospitality.    The  smile  of  welcome  is 
already  apparent. 


I^^^_^Mrs.  Baumgas,   who  was  in  charge  of  the  exhibit  of  the 
^^pid's  Extract  Co.,  was  a  great  favorite  with  the  exhibitors 
^WB  the  association  generally.    All  of  the  other  exhibits  were 
in  charge  of  mere  men,   and   Mrs.   Baumgas  was   therefore 
queen  of  the  occasion.     Mr.  Mayo,  we  feel  sure,  will  agree 
with  us  in  this  opinion,  and  we  have  no  doubt  that  something 
ill  be  said  on  the  subject  in  an  early  issue  of  The  Amcri- 
dn  Druggist. 

*        *        * 

The  best  speech  made  by  any  of  the  exhibitors  during  the 
pecial  hour  devoted  to  them  was  by  •  F.  W.  Hancock,  who 
represented  the  Mecklenburg  Mineral  Springs  Co.,  of  Chase 
City,  Va.  Mr.  Hancock  elicited  rounds  of  applause  when  he 
criticised  the  revisers  of  the  Pharmacopoeia  with  mock  seri- 
ousness for  leaving  out  of  "so  valuable  a  book  so  valuable  a 
remedy  as  Mecklenburg  lithia  water!"  Mr.  Hancock  is  a 
prominent  pharmacist  of  North  Carolina,  and  is  now  and 
has  been  for  several  years  the  secretary  and  treasurer  of  the 
State  Board  of  Pharmacv. 


Hallbe'rg  began  to  speak.  He  could  not  be  heard.  The 
frog,  in  his  throat  was  too  large.  Turning  helplessly  to  Chair- 
man Mason,  he  said :  "Please  use  the  gavel  and  get  absolute 
silence  for  me,  Mr.  Chairman.  I  apologize  for  my  voice.  I 
swallowed  too  much  sea  water  yesterday."  "Sea  water!"  ex- 
claimed one  incredulous  auditor ;  "sea  watef  is  neither  brown 
to  look  upon,  nor  does  it  have  a  lasting  foam  upon  the  top." 


N.  H.  Martin,  of  Newcastle-onTyne,  a  prominent  British  pharmacist, 
and  his  daughter,  Miss  Martin,  were  interested  attendants  at  the  business 
and  social  sessions  throughout  the  week. 


Doctor  Baskerville,  who  delivered  a  very  interesting  lec- 
ture Friday  evening  on  radium,  is  not  only  famous  because 
he  has  discovered  two  or  three  new  elements.  He  has  accom- 
plished quite  as  remarkable  a  feat  in  grafting  English  accents 
upon  the  Carolina  pronunciations  of  his  nativity. 


T.^m 


^0  mr.  ■!  • 


Dr.  W.  C.  Alpers,  of  New  York,  and  his  two  daughters,  the  Misses  Helen 
and  Clara  Alpers.  Dr.  Alpers  was  elected  Chairman  of  the  Section  on 
Practical  Pharmacy  and  Dispensing. 


It  was  regarded  as  unfortunate  that  the  N.  A.  R.  D.  meet- 
ing followed  the  A.  Ph.  A.  convention  after  the  lapse  of  a 
week,  so  that  it  was  not  practicable  for  many  members  of  the 
A.  Ph.  A.  to  wait  and  attend  the  Boston  gathering.  A  reso- 
lution was  passed  requesting  the  N.  A.  R.  D.  in  flie  future, 
whenever^  it    decided    to   hold    its   meeting   anywhere    in    the 
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vicinity  of  the  A.  Ph.  A.,  to  do  so  either  the  week  preceding 
or  the  week  following  in  order  that  both  conventions  could 
be  taken  in  on  one  trip.  It  not  only  saves  time,  but  it  is  fur- 
thermore desirable  because  the  special  convention  tickets  are 
always  limited  to  two  weeks. 


Local  Secretary  W.  C.  Westcott  and  his  attractive  and 
charming  wife  were  always  on  hand  during  the  week  to  look 
after  the  entertainment  and  pleasure  of  the  guests.  Both  of 
them  were  the  incarnation  of  hospitality  and  courtesy. 


or  Benjamin  Franklin.  Dr.  Kremers,  also  in  opposition  to 
the  doctorate  proposition,  declared  that  "the  'Doc'  of  the 
easy  road  college,  though  the  ignorant  may  look  up  to  him  as 
a  wise  man,  will  be,  as  he  has  already  been,  the  butt  of  ridi- 
cule of  jester  and  cartoonist."  Henry  P.  Hynson,  the  chief 
advocate  of  the  doctorate  degree,  hurled  in  return  a  shaft  or 
two  at  the  degree  of  "master"  given  in  some  of  the  university 
schools.  "It  may  be  found  that  the  adoption  of  thi9>  title,"  he 
sarcastically  asserted,  "will  be  opposed  by  the  master  butchers, 
the  master  plumbers,  or  the  master  horseshoers!" 


Prof.  C.  S.  N.  Hallberg,  at  the  left,  is  seep  making  some  strenuous  argument 
on  the  porch  of  The  Islesworth  to  F.  B.  Lillie,  of  Oklahoma. 


In  his  report  as  secretary  of  the  Section  on  Education  and 
Legislation,  W.  L.  Cliffe  spoke  of  one  bill  which  had  provided 
that  no  liquor  was  to  be  sold  within  four  miles  of  a  court- 
house. "Evidently,"  observed  Mr.  Cliffe,  "they  wanted  to 
keep  the  judges  sober." 


The  exhibitors  certainly  showed  themselves  possessed  of 
the  desirable  quality  of  gratitude  when  they  presented  Mr. 
Hynson,  chairman  of  the  Committee  on  Exhibits,  with  a 
handsome  fob  bearing  the  emblem  of  the  Elks.  But  the 
young  gentleman  who  made  the  presentation  speech  certainly 
exhibited  his  ignorance  of  Mr.  Hynson  when  he  thought  it 
necessary  to  provide  him  with  "horns  to  butt  in  whenever 
and  wherever  he  finds  it  necessary."  Mr.  Hynson  needs  no 
such  superfluous  assistance. 


These  two  successful  examples  of  women  pharmacists  are  Miss  Florence 
Yaple,  Assistant  Editor  of  the  American  Journal  of  Pharmacy,  and  Miss 
Susannah  Haydock,  -who  owns  a  prosperous  Philadelphia  store,  and  who  is 
also  in  charge  of  the  Department  of  Pharmacy  in  Temple  College. 


Sydney  H.  Carragan,  of  New  York  City,  standing  at  the  right,  has  just 
sprung  one  of  his  choice  yarns,  and  Joseph  Helfman  has  been  courteous 
enough  to  laugh  obligingly. 


P.  C.  Candidus,  in  giving  his  reminiscences  before  the 
Historical  Section  as  a  Confederate  medical  purveyor  in 
the  Civil  War,  raised  a  laugh  when  he  said  that  during  the 
closing  days  of  the  struggle  "the  supply  of  medicines  about 
gave  out  and  then  the  patients  nearly  all  got  well."  He  de- 
clared also  that  "spiritus  frumenti  was  the  chief  medicine; 
the  officers  partook  of  it  quite  freely,  too,  and  it  seemed  to  do 
some  of  them  good  !" 

*        *        * 

While  the  debate  on  degrees  was  in  progress,  Professor 
Hallberg  rose  to  ask,  "Why  do  we  talk  about  the  degree  of 
'Bachelor  of  Pharmacy'?  Are  not  our  institutions  all  co-edu- 
cational ?" 


The  rather  hot  debate  over  the  "Doctor  of  Pharmacy"  de- 
gree called  forth  several  sarcastic  remarks.  Dr.  J.  T.  McGill, 
opposing  the  degree,  asked  rather  ironically  if  a  boy  was 
helped  very  much  in  life  bv  being  called  George  Washington 


That  was  a  great  speech  that  Professor  Hallberg  deliv- 
ered one  morning  on  the  difference  between  the  aristocratic 
law  of  Europe  and  the  democratic  law  of  the  United  States. 
When  he  had  gradually  worked  up  to  an  eloquent  peroration. 
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and  had  declared  that  "I  had  rather  have  our  American  stat- 
utes with  all  their  imperfections  than  all  the  laws  that  Europe 
enacted  from  Napoleon  back  to  Caesar,"  there  was  a  burst  of 
applause,  and  Hallberg  was  seen  in  the  somewhat  novel  role 
of  a  pyrotechnical  orator. 


ask  the  men  in  the  lobbies  to  go  out  upon  the  piazza,  where- 
upon the  ladies  would  be  quite  sure  to  follow  them  imme- 
diately— a  suggestion  which  indicated  a  keen  understanding 
of  feminine  nature. 


Chairman  Sherman,  in  his  very  clever  address  before  the 
Commercial  Section,  said  that  William  Dean  Howells  once 
explained  that  "he  met  people  who  very  frequently  had 
thought  him  an  Englishman  and  dead."  Mr.  Sherman  de- 
clared that  "we  want  no  similar  misunderstanding  about  the 
status  of  the  drug  store  of  to-day."  His  other  remark  that  a 
certain  paper  which  had  been  prepared  by  Henry  P.  Hynson 
"was,  like  the  gentleman  himself,  hopeful,  helpful  and  enter- 
taining," seemed  also  to  tickle  the  fancy  of  the  audience 
greatly. 


Hem  we  have  two  bucoestiful  local  secretaries.  Mr.  W.  L.  CHilTe,  at  the 
left,  made  quite  a  record  as  mine  host  at  the  famous  historical  ineetiog  of 
the  A.  Ph.  A.  at  Philadelphia  in  1002.  William  C.  Weacott  acted  in  the  sam*- 
capacity  at  the  Atlantic  City  meeting. 


•The  Islesworth  is  not  the  best  hotel  in  Atlantic  City, 
ere  was  some  grumbling  because  the  managers  did  not 
deem  it  advisable  to  use  screens  in  the  bedroom  windows  in 
order  to  exclude  the  bloodthirsty  mosquitoes  of  New  Jersey ; 
but,  as  has  often  been  remarked,  some  people  wouFd  protest 
if  they  were  being  hanged.  There  was  absolutely  no  justice 
tn  this  complaint  regarding  mosquitoes  in  the  sleeping  rooms. 
I^o  people  go  to  an  A.  Ph.  A.  convention  to  sleep? 


The  audience  hall  at  the  Islesworth  was  in  many  respects 
isatisfactory.  It  was  surrounded  by  the  regular  lobbies  of 
the  hotel  without  any  partition  between,  and  was  therefore 
anything  but  quiet.  On  one  occasion  the  buzz  of  conversation 
from  the  lobbies  was  so  great  that  the  chair  called  upon  Mr. 
Hynson  to  go  out  and  secure  quiet.  Mr.  Hynson  declared 
that  he  had  several  times  done  this  very  thing  at  the  "risk 
of  his  popularity  with  the  ladies,"  and  that  he  felt  he  ought 
not  to  be  called  upon  to  serve  in  the  same  capacity  again.  At 
this  Professor  Remington  suggested  mildly  that  Mr.  Hynson 


In  this  thoroughly  characteristic  picture.  Professor  Hallberg,  cigar  in 
mouth,  is  seen  burling  some  sledgehammer  opinion  at  Attorney  Douglass 
of  the  N.  W.  D.  A. 


The  courtesy  of  the  Smith  Premier  Typewriter  Co.  in 
placing  two  stenographers  and  machines  at  the  free  disposal 
of  the  members  was  appreciated.  That  the  offer  was  taken 
grateful  and  continuous  advantage  of  need  scarcely  be  said. 


V 


This  is  a  puzzle  picture.  The  donkey  is  the  creature  with  long  ears  and 
with  four  feet  on  the  ground.  Th^  other  figures  are  Dr.  J.  O.  Schlotterbeck, 
F.  B.  Hays,  and  James  Wesley  Tyndall  Knox. 


Leo  Eliel,  of  South  Bend,  Indiana,  was  describing  how 
difficult  a  task  he  had  cut  out  for  himself  in  striving  to  estab- 
lish a  purely  professional  pharmacy  in  his  town,  and  when 
he  naively  said  that  an  epidemic  had  happened  along  just  in 
time  to  help  him  out  considerably,  a  laugh  burst  out  all  over 
the  room.  It  nonplussed  the  speaker  and  appreciably  embar- 
rassed him. 


THE  MISSION  OF  THE  A.  PH.  A. 

The  Association  is  Declared  to  be  "tiie  Great  Post=Qraduate  School  of  American  Pharmacy,"  With  a 

Distinguished  Roll  of  Teachers,  and  With  a  Varied  Course  of  Instruction  Which 

Ought  to  be  Enjoyed  by  a  Far  Greater  Student  Body. 

By  JAMES  H.  BEAL.* 


1 


Judged  by  the  lines  upon  which  they  laid  its  foundations 
and  by  the  materials 'which  they  contributed  to  its  super- 
structure, the  first  and  chief  intent  of  the  fathers  of  this  asso- 
ciation was  to  make  it  an  institution  for  the  educational  better- 
ment of  American  Pharmacy,  and  to  this  traditional  mission 
the  organization  has  closely  adhered  during  its  more  than 
half  a  century  of  active  existence. 

Nor  is  the  sphere  within  which  this  mission  is  to  be  exer- 
cised bounded  by  narrow  limits.  In  whatever  field  accurate 
knowledge  is  of  use  to  the  practitioner  of  the  art  and  mys- 
tery of  pharmacy,  there  it  is  the  function  of  this  association 
to  act  as  the  collector  and  conservator  of  that  knowledge. 

To  elaborate  correct  theories  of  education  and  legislation, 
to  inquire  into  and,  if  possible,  to  formulate  the  principles  of 
the  peculiar  economics  which  condition  the  pursuit  of  phar- 
macy as  a  practical  profession,  to  consider  the  code  which 
should  govern  the  relations  of  the  several  branches  of  that 
profession  to  each  other,  and  to  encourage  the  observance  of 
such  relations  as  will  best  promote  the  prosperity  of  the 
whole,  to  gather  and  classify  the  facts  which  make  the  art  of 
the  pharmacist  of  service  to  his  age  and  community  and  the 
source  of  an  honorable  and  profitable  livelihood  to  himself — 
these  are  the  most  appropriate  and  important  functions  of 
this  association,  and  lead  it  into  fields  where  it  can  most 
profitably  expend  its  energies,  and  reap  the  largest  harvest 
of  valuable  results. 

THE  GREAT  POST-GRADUATE  SCHOOL  OF  AMERICAN  PHARMACY. 

In  short,  the  mission  of  the  American  Pharmaceutical  As- 
sociation is  to  be,  in  the  widest  and  fullest  sense,  the  great 
post-graduate  school  of  American  Pharmacy. 

'It  is  the  particular  business  of  the  ordinary  college  of 
pharmacy  to  give  the  student  the  information  which  concerns 
the  narrow  round  of  his  daily  duties ;  it  is  ours  to  teach  him 
the  broader  and  not  less  important  knowledge  that  comes 
from  a  survey  of  the  whole  field  of  pharmacy.  It  is  the 
province  of  the  college  to  acquaint  him  with  the  positive  re- 
quirements of  the  statutes  under  which  he  is  permitted  to 
practice  his  profession;  it  is  ours  to  instruct  him  in  the 
philosophy  of  these  statutes,  to  advise  him  regarding  the 
kind  of  legislation  which  is  sane  and  wise  and  helpful,  and 
to  warn  him  against  the  sophistries  of  that  which,  though  it 
promises  a  panacea  for  all  pharmaceutical  ills,  can  end  only 
in  disappointment  and  disaster. 

The  chief  end  of  the  college  training  is  the  good  of  the 
particular  individual,  and  to  make  him  a  safe  and  capable 
pharmacist;  the  prime  object  of  our  curriculum  is  to  make 
him  an  active  and  valuable  member  of  the  pharmaceutical 
community,  to  the  benefit  of  the  whole  profession,  and  the 
good  of  society  to  which  he  renders  his  professional  services. 

To  give  instruction  in  this  ample  curriculum  the  associa- 


*Address    of    the    president    before    the    American    Pharmaceutical 
Association  last  month  at  Atlantic  City. 


tion  has  summoned  to  its  faculty  well-nigh  every  master  in 
American  Pharmacy— a  roll  of  specialists  whose  learning,  as 
shown  by  their  works,  is  not  the  fruit  of  academic  discussion, 
but  the  safe  and  sure  knowledge  wrought  out  in  the  labora- 
tory of  practical  experience — a  faculty  upon  whose  emeritus 
list  is  recorded  such  names  as  Parrish,  Procter,  Maisch,  Rice, 
Squibb,  Hoffman,  Prescott,  and  a  host  of  others  who  served 
th'eir  day  and  generation  as  usefully  and  as  unselfishly  as  any 
who  have  ever  wrought  in  the  field  of  human  endeavor. 

To  more  particularly  describe  the  manner  in  which  this 
association  has  discharged  the  functions  which  it  has  assumed 
would  exhaust  both  time  and  space,  but  it  would  be  difficult 
to  discover  within  the  limits  of  American  Pharmacy  an  effect- 
ive force  for  good,  or  an  idea  that  has  made  for  the  progress 
of  our  vocation,  either  as  an  art  or  a  science,  that  did  not 
originate  within  this  association  or  within  the  sphere  of  its 
influence,  or  that  has  not,  at  the  very  least,  been  fertilized 
and  made  fruitful  by  contact  therewith. 

THE   MARKET   PRICE  VERSUS   THE  INTRINSIC  VALUE  OF   IDEAS. 

Unfortunately  this  work  of  the  association,  which  consti- 
tutes at  once  its  chief  glory  and  its  strongest  claim  to  the 
gratitude  both  of  humanity  and  of  pharmacy,  has  not  proved 
sufficiently  effectual  when  presented  to  the  average  pharmacist 
as  a  claim  for  his  membership  and  financial  support. 

In  the  last  analysis  of  things,  ideas  are  greater  than  the 
materials  which  give  them  name  and  local  habitation.  Accord- 
ing to  Platonic  philosophy,  the  external  world  is  but  the  vis- 
ible mantle  of  the  ideal ;  the  statue  but  the  concrete  expression 
of  the  higher  and  finer  thing  which  first  existed  in  the  soul 
of  its  creator,  to  which  the  material  statue  is  no  more  than 
are  the  chalk  lines  to  the  geometer's  angles  which  they  rep- 
resent. Behind  the  combination  of  mechanical  powers  which 
constitute  the  material  locomotive  stands  the  ideal  machine 
which  had  its  first  existence  in  the  thought  of  the  inventor, 
who  is  the  true  author  of  its  being  and  not  the  mere  mechanic 
who  wrought  and  molded  the  wood  and  metal  into  the  visible 
reality  of  the  thinker's  ideal. 

But  while  ideas  lie  at  the  bottom  of  all  things,  their  market 
price  is  so  frequently  disproportionate  to  their  intrinsic  value 
that  more  than  one  thought  which  has  served  as  the  fulcrum 
for  some  world-moving  lever  has  been  the  product  of  some 
unknown  and  unrewarded  author.  The  thinker  has  his  revenge 
in  being  the  real  ruler  of  men  and  nations,  and  the  supreme 
arbiter  of  human  destinies,  even  though  unknown  in  the  dis- 
tribution of  rewards  and  honors,  and  compelled  to  exercise 
his  rulership  through  some  proxy  who  flourishes  on  borrowed 
wisdom. 

The  appreciation  of  the  value  of  an  idea  is  the  fruit  of  edu- 
cation and  culture.  The  unthinking  man  appreciates  only 
tangible  things  as  a  reward  for  effort;  for  him,  things  to  be 
of  consequence  must  possess  corporal  essence  that  can  be 
seen  and  felt. 
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The  impatience  of  the  average  American  for  immediate 
iults,  and  the  common  disposition  to  ignore  all  values 
lich  cannot  be  directly  expressed  in  denominations  of  United 
ites  currency,  has  rendered  it  difficult  for  this  association 
impress  the  retail  pharmacist  with  its  importance  to  a 
icient  extent  to  secure  his  active  cooperation  and  cham- 
mship. 

That  the  beneficial  eflFect  of  the  association  upon  his  pro- 
ision  has  been  of  great  consequence  he  will  usually  admit 
without  argument,  and  that  the  benefit  of  membership  upon 
his  business  as  a  whole  will  return  him  many  times  the  sum 
of  his  annual  fee  can  be  established  by  the  testimony  of  a 
cloud  of  witnesses ;  but  since  we  cannot,  for  example,  make 
the  specific  promise  that  in  return  for  his  annual  contribution 
of  $5.00   we   will   guarantee   him   an   annual   profit  of  $25.00 

(pon  some  particular  article  of  trade  upon  which  he  now 
plizes  nothing,  or  since  we  are  unable  to  indicate  the  par- 
pilar  signals  of  the  cash  register  which  should  be  credited 
I  the  account  of  his  membership,  he  too  frequently  thinks 
e  has  discharged  the  full  measure  of  his  obligation  to  the 
association  by  vague  expressions  of  good-will  and  the  hope 
its  continued  prosperity. 

THE    PHARMACIST   AND   THE    LAW. 

Not  the  least  important  duty  of  our  association  is  to  form- 
ulate and,  as  far  as  possible,  to  disseminate  correct  ideas  con- 
cerning the  pharmacist  in  his  relation  to  the  law,  a  subject 
that  within  the  past  few  years  has  attained  an   importance 
Imost  vital  to  the  existence  of  our  vocation. 

Upon  the  subject  of  legislation  pharmacists  are  divided  into 
two  camps.  On  the  one  hand,  it  is  said  that  there  is  already 
too  much  law  affecting  pharmacy ;  on  the  other,  that  still 
more  legislation  is  necessary.  Both  sides  are  right — there  is 
too  much  that  is  bad,  and  not  enough  that  is  good. 

The  jurisprudence  of  pharmacy  is  in  the  process  of  evolu- 
tion. The  earlier  enactments  were  largely  experimental,  and, 
like  all  experiments  in  legislation,  defective.  The  old  laws 
that  are  deficient  and  harmful  must  be  corrected,  and  supple- 
mented by  new  ones  framed  in  the  light  of  experience ;  but 
these  measures  must  be  closely  studied  and  wisely  planned, 
they  will  intensify  the  very  evils  which  they  are  designed 
i  remove. 

Doubtless  it  would  be  gratifying  to  know  that  our  occu- 

bon  was  neither   the   subject   of   legislation   nor   likely   to 

come  such,  but  unfortunately  this  is  not  true.    Adulteration, 

Jstitution,  the  use  of  preservatives,  the  sale  of  poisons  and 

narcotic  drugs,  are  live  questions.    They  are  mentioned  in 

cry  issue  of  the  daily  press,  and  whether  we  desire  it  or 

they  will  be  the  subjects  of  legislation  for  years  to  come. 

iditiohs  compel  us  to  make  a  choice  of  two  alternatives — 

ler  to  stand  quietly  by  and  accept  whatever  the  visionary 

■"former,  the  agricultural  statesman,  or  the  placeman  scenting 

job  may  choose  to  give  us,  or  we  must  ourselves  assume  the 

leadership  in  effecting  whatever  changes  should  be  made  in 

the  law  so  far  as  it  concerns  our  business. 

THE    PURE    FOOD   AND   DRUG    LAWS. 

Of  very  great  importance  to  the  pharmacist  is  that  portion 
t  the  statute  law  relating  to  adulteration  and  to  the  use  of 
preservatives  in  articles  of  food  and  drink. 

With  the  purpose  and  intent  of  these  laws  every  honest 
man   must  be   in    sympathy;    against   the   practical   effect   of 


some  of  them  every  intelligent  man  who  is  acquainted  with 
the  facts-  must  protest. 

The  word  adulteration  has  an  ugly  sound.  To  the  ear  of 
the  public  it  suggests  the  practices  of  the  cheat  and  the  rascal, 
all  of  which  are  justly  the  subject  of  righteous  indignation. 

Every  addition  to  a  drug  or  medicine,  or  to  an  article  of 
food  or  drink,  and  every  subtraction  therefrom,  the  intent  or 
effect  of  which  is  to  deceive  the  purchaser  or  to  defraud  him 
of  his  money,  or  to  induce  him  to  pay  a  greater  price  than  the 
article  is  worth,  or  which  renders  the  substance  less  efficient 
as  a  medicine  or  less  wholesome  as  a  food,  is  a  fraud  and  a 
wrong.  Laws  against  such  practices  cannot  be  too  severe  nor 
too  strictly  enforced.  In  so  far  as  the  adulteration  statutes 
accomplish  these  objects  they  must  command  our  hearty  ap- 
proval and  loyal  suppoi^. 

In  numerous  instances,  however,  the  meaning  of  the  word 
adulteration  has  been  expanded  far  beyond  its  ordinary  and 
popular  significance,  and  has  been  given  an  amplitude  war- 
ranted neither  by  the  dictionary  nor  by  common  sense.  By 
mere  legal  definition,  acts  the  most  innocent,  and  not  only 
innocent  but  salutary,  have  been  turned  into  crimes  and  made 
punishable  as  such.  Some  of  the  legal  definitions  of  adultera- 
tion are  such  that  the  man  who  makes  his  product  better 
than  the  legal  standard  by  increasing  its  purity  and  strength 
is,  in  the  eye  of  the  law,  equally  guilty  with  the  man  who 
dishonestly  abstracts  some  valuable  principle,  or  increases  his 
profits  by  the  addition  of  some  less  valuable  substance.  And 
pharmacists  not  only  may  be,  but  actually  have  been,  arrested 
and  held  up  to  public  scorn  as  criminals  for  furnishing  articles 
better  than  the  standard  prescribed  by  the  statute. 

Again,  when  an  edition  of  the  Pharmacopoeia  has  been 
adopted  by  law,  that  particular  edition  must  continue  as  the 
standard  until  by  a  change  of  the  law  a  subsequent  revised 
edition  is  adopted.  It  thus  sometimes  happens  that  the  legal 
standard  of  a  State  is  a  Pharmacopoeia  that  has  been  super- 
seded 15  to  20  years.  Truly  in  such  a  case  the  pharmacist 
stands  between  his  infernal  majesty  and  the  abysmal  depths 
of  the  great  sea.  If  he  adheres  to  the  standard  set  by  the 
statute  he  violates  professional  ethics,  betrays  the  confidence 
of  the  physician,  and  endangers  the  lives  of  his  patrons.  If  he 
follows  the  Pharmacopoeia  in  effect  at  the  time,  as  in  good 
conscience  and  honesty  he  should,  then  under  the  law  he  is 
guilty  of  the  crime  of  adulteration,  and  is  liable  to  fine  and 
imprisonment  and  the  ruin  of  his  professional  reputation. 

Equally  as  foolish  and  hurtful,  perhaps  even  more  so,  are 
the  laws  which  specifically  or  in  general  terms  prohibit  abso- 
lutely the  use  of  the  preservatives  afforded  by  modern  science 
for  the  protection  of  certain  foods  and  drinks  against  putre- 
faction and  fermentation. 

I  believe  that  it  may  be  asserted  without  fear  of  successful 
contradiction  that  not  one  well  authenticated  instance  can 
be  produced  of  injury  resulting  from  the  use  of  foods  con- 
taining what  may  be  termed  the  modern  anti-ferments,  when 
employed  in  no  greater  quantity  than  necessary  to  prevent 
decomposition ;  while,  on  the  other  hand,  myriads  of  cases 
might  be  cited  of  injury  resulting  from  the  use  of  foods  de- 
composed through  the  lack  of  such  protection.  In  a  very 
liberal  per  cent  of  cases  where  the  certificate  of  the  medical 
officer  reads  "died  from  natural  causes,"  the  true  certificate 
would  read  "poisoned  by  ptomaines  administered  in  accord- 
ance with  the  statute  in  such  case  made  and  provided." 

Furthermore,  every  theoretical  argument  that  can  be  urged 
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against  the  use  of  these  modern  preservatives  on  the  ground  of 
their  being  anti-ferments  can  be  urged  v^rith  equal  force  against 
common  salt,  vinegar,  and  wood  smoke,  w^hich  have  been 
used  as  food  preservatives  since  prehistoric  time. 

That  there  are  preservatives  that  may  be  harmful  in  almost 
any  quantity,  and  that  others  harmless  in  small  amounts  may 
be  harmful  in  excessive  amounts,  goes  vi^ithout  saying;  but 
surely  it  should  be  possible  to  draft  laws  against  such  evils 
without  stretching  the  definition  of  adulteration  to  such  an 
extent  as  to  cause  the  infliction  upon  the  public  of  greater 
evils  than  the  laws  prevent. 

THE   NEW   ECONOMIC  RULE   OF   COMPETITION. 

Another  point  where  the  law  touches  the  domain  of  the 
pharmacist  is  in  its  relation  to  contracts  the  object  of  which 
is  to  maintain  remunerative  prices  upon  certain  products 
which  are  the 'subject  of  pharmaceutical  commerce. 

It  was  a  cardinal  principle  of  the  old  political  economy, 
inherited  from  the  medieval  period,  and  indorsed  alike  by 
philosopher,  statesman,  and  judge,  that  the  life  of  trade  was 
found  in  unrestricted  competition,  and  that  any  attempt  to 
limit  or  regulate  this  contest,  even  in  the  slightest  degree,  was 
destructive  of  commerce  and  a  crime  against  society. 

But  the  rules  of  political  economy,  lik*»  the  formal  rules  of 
grammar,  are  mainly  matters  of  opinion,  and  must  follow 
usage  and  experience  instead  of  directing  them.  Modern 
commercial  developments,  by  many  a  sore  experience,  have 
taught  us  that  competition,  when  unregulated  by  the  rules  of 
prudence  and  common  sense,  ends  naturally  and  logically  in 
unrestricted  monopoly.  The  favorite  and  most  efficient  device 
of  the  monopoly-seeking  trust  is  to  destroy  the  small  pro- 
ducer and  dealer  by  forcing  upon  them  competition  which 
they  are  unable  to  meet,  and  thereby  secure  to  itself  undis- 
puted control  of  the  whole  field  of  production  and  supply. 

The  truth  is  that  competition  is  the  life  of  trade  only  as 
long  as  it  operates  to  prevent  exorbitant  profits;  it  is  the 
destroyer  of  trade  when  it  proceeds  to  such  an  extent  as  to 
make  the  conduct  of  a  business  utterly  unprofitable. 

But  even  if  unregulated  competition  did  not  naturally 
gravitate  toward  monopoly,  through  the  destruction  of  the 
dealer  of  small  capital,  it  would  not .  necessarily  follow  that 
the  mere  cheapening  of  prices  to  the  consumer  would  be  an 
unmixed  blessing  to  the  state.  The  producer  and  distributor 
are  as  much  a  part  of  the  commonwealth  and  as  much  entitled 
to  its  consideration  as  the  consumer. 

The  ideal  community  is  not  that  in  which  goods  are  sold 
at  the  lowest  prices,  but  that  in  which  the  greatest  number 
of  citizens  are  remuneratively  employed  and  able  to  purchase 
goods  at  prices  which  will  pay  a  fair  profit  to  both  manufac- 
turer and  distributor.  The  true  rule  of  political  economy  is 
not  one  that  considers  the  benefits  of  the  consumer  solely,  at 
the  expense  of  the  producer  and  distributor,  but  one  which 
considers  the  rights  and  prosperity  of  all  three;  and  any  form 
of  contract  or  agreement  which  will  secure  to  those  who  pro- 
duce and  those  who  distribute  commodities  a  fair  profit,  and 
no  more  than  a  fair  profit,  is  consonant  with  reason  and  jus- 
tice, and  should  not  be  repugnant  to  law. 

The  trend  of  modern  legal  decisions  is  all  in  this  direction. 
Twenty-five  years  ago,  if  a  druggist  had  contracted  with  a 
manufacturer  not  to  sell  his  goods  below  a  stipulated  price, 
the  chances  are  that  the  first  court  to  which  the  agreement 
was   submitted  would  have  declared  it  void  as  being  in  re- 


straint of  trade  and  contrary  to  public  policy.  To-day,  by 
numerous  decisions,  the  lower  courts  are  upholding  a  direct 
contract  and  serial  numbering  plan  designed  to  maintain  prices 
at  a  fairly  remunerative  point,  and  there  is  strong  ground  for 
the  hope  that  the  courts  of  last  resort  will  take  the  same  just 
and  reasonable  view  of  the  question. 

THE    GROWTH    OF    THE  -COMBINATION    IDEA    IN    PHARMACY. 

One  of  the  most  significant  features  of  the  wonderful 
commercial  development  of  the  past  half  century  has  been  the 
growth  of  the  combination  idea  whereby  individuals,  weak  in 
themselves,  combine  their  efforts  and  resources  for  the  accom- 
plishment of  large  results  not  possible  to  individual  effort. 

This  idea  is  seen  at  its  best  in  fire  and  life  insurance,  in 
honestly  conducted  railroad  enterprises,  in  the  great  manu- 
facturing industries,  and  in  intelligently  directed  labor  organ- 
izations. It  is  seen  at  its  worst  in  the  monopoly-seeking  trusts 
and  corruptly  governed  trade  unions,  which  use  their  enor- 
mous powers  for  wanton  aggression  upon  the  rights  of  others 
and  for  the  exploitation  of  the  general  public. 

The  pharmacist  has  been  among  the  slowest  to  awaken  to 
a  realization  of  the  tremendous  force  of  compact  organization, 
and  among  the  last  to  avail  himself  of  its  benefits. 

In  the  not  distant  past  the  pharmacists  of  America  were  as 
discoherent  as  a  heap  of  sand.  The  retailers  generally  regarded 
the  manufacturers  and  wholesalers  as  their  natural  and  hered- 
itary enemies,  and  these  in  turn  looked  upon  the  retailers  as 
a  class  of  men  who  neither  knew  what  was  for  their  benefit 
nor  were  capable  of  making  a  concerted  effort  to  obtain  it. 

THE    AWAKENING    OF    PHARMACY. 


For  a  long  time  the  effort  of  this  association  to  awaken 
the  retail  pharmacist  to  the  importance  of  united  effort  was 
as  the  voice  of  one  crying  in  the  wilderness.  At  length,  very 
slowl}^,  so  slowly  in  fact  as  to  be  at  first  imperceptible,  the 
influences  of  the  colleges  and  other  associations  which  grew 
out  of  it  began  to  have  their  effect,  and  the  movement  has 
grown  in  force  and  volume  until  to-day  there  are  signs  of 
activity  everywhere.  The  sleepy  Gulliver  is  at  last  beginning 
to  waken  and  to  snap  the  threads  which  have  tied  him  fast. 
Every  division  of  the  field  of  pharmacy  is  being  vigorously 
cultivated,  and  every  day  we  hear  of  some  new  thing.  We 
are  perhaps  too  close  to  the  scene  of  operations  and  too  inti- 
mately connected  with  the  action  to  appreciate  the  full  signifi- 
cance of  all  that  is  taking  place ;  but  it  is  evident  to  the  most 
cursory  inspection  that  we  are  in  the  midst  of  changes  which 
when  accomplished  mean  no  less  than  a  revolution  in  the 
ancient  order  of  things. 

To  give  instruction  in  the  necessity  and  art  of  combination 
as  a  means  of  preventing  and  removing  abuses,  and  as  an  in- 
strument for  securing  to  the  properly  trained  pharmacist  an 
honest    and    adequate   reward    for    his    services,    must   be   Sj^^^ 
important  in  our  curriculum  for  the  future  as  it  has  been  ^^^hI 
the  past.  ^^P 

Just  as  certainly  as  the  citizen  who  holds  himself  aloof 
from  political  affairs  will  be  punished  for  his  neglect  of  the 
plain  duties  of  citizenship  by  misgovernment  and  the  evils 
resulting  from  political  corruption,  so  will  the  pharmacist 
suffer  loss  of  prestige  and  profit  by  neglecting  to  participate 
in  the  efforts  of  his  fellow  craftsmen  to  elevate  and  reform 
the  commercial  and  professional  status  of  his  calling. 
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THE    A.    PH.    A.    A   CONNECTING   LINK    BETWEEN   THE    SEVERAL 
BRANCHES    OF    PHARMACY. 

kNot  only  does  this  association  advocate  organization  as  a 
leral  policy,  but  by  its  peculiar  constitution  it  operates  to 
ig  all  the  different  branches  of  pharmacy  into  touch  with 
h  other,  and  to  promote  that  good  understanding  and 
\  professional  good  fellowship  which  invariably  result  in 
peration  and  enhanced  prosperity. 

It  is  necessary  and  proper  that  the  retailers  should  have 
their  distinctive  organization  through  which  they  can  act  as 
a  unit  in  agreements  with  the  wholesalers  and  manufacturers, 
and  it  is  equally  necessary  and  proper  that  the  manufacturers 
and  wholesalers  should  each  have  their  own  particular  asso- 
ciations to  bring  about  unity  of  action  and  methods  of  agree- 
t  with  the  retailers.  It  is  likewise  quite  appropriate  that 
e  membership  in  these  respective  organizations  should  be 


restricted  to  those  engaged  in  the  particular  line  which  they 
are  designed  to  represent. 

The  great  opportunity  of  the  American  Pharmaceutical 
Association  is  found  in  the  fact  that  it  admits  to  membership 
the  representatives  of  all  the  divisions  of  pharmacy,  forbid- 
ding none  and  showing  preference  to  none.  It  invites  the 
workers  of  all  lines  to  bring  their  contributions  into  the  com- 
mon stock  for  the  common  good. 

It  stands  as  the  connecting  link  between  all  the  various 
interests  of  pharmacy,  and  is  the  natural  center  of  all  other 
pharmaceutical  organizations.  Or,  if  we  may  be  permitted  to 
add  still  another  ingredient  to  this  metaphorical  mixture,  it 
constitutes  a  plexus  which  through  its  varied  membership 
sends  its  nerves  to  the  most  distant  members  of  the  pharma- 
ceutical body  politic,  tending  to  bring  them  into  coordinate 
and  harmonious  activity. 


THE  YEAR'S  PROGRESS. 

Address  of  the  Chairman  E^fore  the  Section  on  Education  and   Legislation  of  the  American  Pharma- 
ceutical Association,  Delivered  at  the  Atlantic  City  Meeting  Last  Month. 


By  HARRY  B.  MASON. 


In  my  address  as  Chairman  of  this  Section  at  Kansas  City 
last  September  the  statement  was  hazarded  that  the  associa- 
year  then  closing  had  ushered  in  what  would  prove  to  be 


<^ 


A  NEW  ERA 


in  the  evolutionary  development  of  the  calling.  It  was  pointed 
out  that  the  movement  for  State  legislation  in  pharmacy, 
entered  upon  thirty  years  before,  and  compelling  druggists 
to  undergo  State  board  examinations  before  they  could  prac- 
tice their  calling,  had  been  brought  to  its  culmination  during 
the  year  by  the  action  of  Congress  in  providing  Indian  Terri- 
tory with  a  statute;  that  the  next  stage  in  the  legislative 
process  had  been  immediately  approached  by  the  enactment 
in  New  York  State  of  a  "prerequisite"  law  making  gradua- 
tion from  a  reputable  college  of  pharmacy  compulsory  on  the 
part  of  licensed  proprietors;  that  this  new  movement  would 
proceed  slowly  but  nevertheless  surely  towards  its  completion 
as  the  previous  one  had  done ;  and  that  from  these  and  other 
phenomena  it  was  evident  that  we  were  clearly  and  definitely 
entering  upon  an  epoch  of  more  severe  educational  standards 
in  pharmacy,  and  an  epoch  consequently  of  greater  commercial 
and  professional  betterment. 

THE   PREREQUISITE   MOVEMENT. 

That  this  prediction  was  justified  is  abundantly  apparent 
from  the  developments  of  the  year  which  has  elapsed  since 
we  gathered  in  Kansas  City  last  September.  Of  first  import- 
ance are  the  acts  of  two  other  States  in  ranging  themselves 
alongside  New  York  in  the  vanguard  of  the  new  movement 
for  compulsory  graduation  in  pharmacy.  The  Pennsylvania 
pharmacists  have  secured  an  amendment  to  their  pharmacy 
law  providing  that  hereafter  a  candidate  for  the  board  of 
pharmacy  examination  whp  desjrcs  to  become  the  proprietor 


of  a  store  "must  present  satisfactory  evidence  of  being  a  grad- 
uate of  some  reputable  and  properly  chartered  college  of  phar- 
macy." In  Wisconsin,  the  Board  of  Pharmacy  has  boldly 
established  the  graduation  requirement  on  its  own  initiative. 
It  has  passed  resolutions  providing  that  after  July  1,  1905 
(a  date  now  past),  all  candidates  for  examination  must 
have  had  one  year  of  high  school  work  or  its  equivalent ;  that 
after  July  1,  1906,  they  must  have  had  one  year  of  at  least  32 
weeks  in  a  school  of  pharmacy  recognized  by  the  Board ;  and 
that  after  July  1,  1907,  they  must  have  had  a  full  pharmacy 
course.  The  Pennsylvania  amendment  affects  the  proprietor 
only,  but  the  New  York  law  and  the  Wisconsin  resolutions 
make  no  distinction  between  proprietor  and  clerk. 

If  we  do  not  forget  Hawaii,  which  enacted  the  Beal  model 
law  of  this  Association  two  or  three  years  ago,  including  even 
the  graduation  requirement  contained  in  that  measure,  we 
see  that  four  States  and  Territories  now  demand  that  the 
pharmacist  of  the  future  shall  be  properly  trained  for  the 
responsible  duties  of  his  occupation  in  an  accredited  school  or 
college  of  pharmaci'.  A  fifth  commonwealth,  Minnesota,  en- 
deavored likewise  to  secure  the  enactment  of  a  graduation 
prerequisite  law  this  year,  and  the  attempt  would  doubtless 
have  succeeded  had  it  not  been  for  the  strange  and  unaccount- 
able opposition  exerted  at  the  eleventh  hour  by  a  group  of 
pharmacists  themselves — an  occurrence  which  brings  home  to 
us  most  forcibly  the  truth  that  in  this  demand  'for  better 
things  we  shall  need  to  educate  those  within  no  less  than  those 
without  our  ranks  to  the  cardinal  importance  and  necessity 
of  the  step.  In  the  meantime,  however,  it  is  most  reassuring 
to  observe  that  at  least  three  State  associations,  convening 
in  annual  sesssion  during  recent  months,  have  decided  to 
secure  graduation  prerequisite  legislation  at  the  earliest  prac- 
ticable time— and  the  end  is  not  yet  I 
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ADVANCE    OF    BOARD    STANDARDS. 

But  the  educational  progress  of  the  last  year  has  by  no 
means  been  limited  to  the  impetus  given  the  graduation  pre- 
requisite movement.  Several  boards  of  pharmacy,  realizing 
that  the  time  has  come  for  advances  all  along  the  line,  have 
increased  their  requirements  v^'ith  a  clear-sighted  courage 
which  should  win  our  support  and  admiration.  The  Ohio 
Board  has  led  the  way  by  resolving  that  hereafter  no  candi- 
date shall  be  given  "experience"  credit  for  time  spent  in 
college  unless  that  college  insists  upon  one  year  of  high  school 
work  or  its  equivalent  as  an  entrance  requirement,  and  unless 
it  exacts  80  per  cent  of  attendance  upon  two  distinct  college 
j'ears  of  not  less  than  26  weeks  each.  The  Indiana  Board  has 
passed  resolutions  of  practically  the  same  import,  with  the 
additional  provision  that  "recognized"  colleges  must  give  work 
enough  to  render  it  impossible  for  the  student  to  be  employed 
in  a  store  contemporaneously.  The  Arkansas  Board  has 
resolved  that  in  tRe  future  all  candidates  for  examination  must 
have  had  a  general  education  equivalent  to  that  demanded  as 
an  entrance  requirement  by  the  graded  high  schools  of  the 
State;  and  the  Oklahoma  Board,  which  registers  candidates 
upon  diplomas,  has  decided  that  only  those  colleges  will  be 
thus  accredited  which  require  a  full  high  scliool  training  or  its 
equivalent  as  an  entrance  standard,  and  which  have  courses 
comprising  two  school  years  of  not  less  than  20  weeks  each. 
These  four  boards  have  rendered  a  distinct  service  by  showing 
what  can  be  done  intelligently  and  fairly  without  waiting  for 
the  slow  and  snail-like  progress  of  legislation  ;  and  every  sin- 
cere friend  of  pharmacy  now  looks  to  the  boards  of  other 
States  to  follow  in  the  path  which  has  been  blazed  by  these 
pioneers. 

One  other  educational  advance  of  the  season  has  yet  to  be 
recorded.  The  Michigan  pharmacists,  after  years  of  agita- 
tion and  trial,  have  secured  the  enactment  of  a  law  which, 
among  other  excellent  features,  provides  that  all  future  candi- 
dates for  the  board  examination  must  have  had  a  general  edu- 
cation representing  two  years  of  high  school  work. 

HOPEFUL   RESULTS. 

Wliat,  then,  to  recapitulate,  has  the  last  year  registered  in 
the  way  of  educational  progress?  Pennsylvania  and  Wiscon- 
sin have  established  the  graduation  requirement,  following  in 
the  footsteps  of  New  York  and  Hawaii ;  Michigan  has  estab- 
lished a  preliminary  standard  of  two  years  of  high  school 
work ;  Arkansas  has  established  the  grammar  school  standard ; 
Oklahoma  has  declared  that  it  will  hereafter  register  upon 
diploma  only  those  graduates  who  come  from  colleges  requir- 
ing a  full  high  school  course ;  and  Ohio  and  Indiana  have 
decided  not  to  give  "experience"  credit  to  graduates  unless 
they  are  from  institutions  which  demand  one  year  of  high 
school  work,  and  which  have  courses  conforming  to  certain 
prescribed  curriculum  standards.  When  we  consider  these 
several  advances;  when  we  realize  that  they  are  all  along  new 
lines  of  progress ;  when  we  recall  that  we  have  a  "Conference 
of  Pharmaceutical  Faculties"  which  is  now  beginning  to  exert 
a  standardizing  influence ;  and  when  we  remember  that  a 
"National  Association  of  Boards  of  Pharmacy"  was  estab- 
lished at  Kansas  City  last  year,  an  association  destined  to  be 
of  signal  service  in  this  new  era  of  higher  educational  require- 
ments— when  we  consider  these  various  phenomena  we  shall 


make  no  mistake  by  harboring  in  our  breasts  the  keenest  and 
most  sanguine  hope  for  the  future. 

Already  the  effects  upon  our  educational  system  in  phar- 
macy have  begun  to  be  apparent  and  salutary.  Colleges  hav6 
here  and  there  elevated  and  strengthened  their  courses  and 
increased  their  entrance  requirements,  while  the  work  of  dis- 
criminating between  the  schools,  and  putting  the  stamp  of 
approval  and  recognition  upon  the  better  and  the  more  effi- 
cient institutions,  has  been  given  a  headway  which  must  seem 
ominous  to  the  colleges  whose  work  falls  below  the  standard. 
In  New  York  State  the  four  colleges  of  pharmacy  have  made 
their  entrance  requirements  and  their  curriculum  standards 
conform  to  the  demands  of  the  prerequisite  law.  In  Ohio 
some  if  not  all  of  the  many  pharmaceutical  schools  in  the 
State  have  likewise  effected  the  improvements  made  necessary 
by  the  resolutions  of  the  board  of  pharmacy.  And  the  New 
York,  the  Pennsylvania  and  the  Ohio  Boards  have  all  issued 
lists  of  colleges  whose  graduates,  and  whose  gra[duates  only, 
will  be  given  recognition  under  the  new  order  of  things. 
There  are  over  eighty  schools  of  pharmacy  in  this  country, 
and  yet  the 'New  York  list  contains  but  16  of  them,  the  Ohio 
list  17,  and  the  Pennsylvania  list  the  21  colleges  comprising 
the  membership  of  the  Conference  of  Pharmaceutical  Facul- 
ties. Before  other  schools  can  secure  place  upon  the  rolls  of 
honor,  and  make  it  possible  for  their  graduates  to  secure  rec- 
ognition in  these  three  States,  they  must  conform  to  the 
standards  and  come  up  to  the  scratch  line. 

THE  WORK  OF  THE  CONFERENCE  OF  FACULTIES. 

There. is,  we  must  remember,  still  another  agency  operating 
to  standardize  our  colleges  of  pharmacy  and  to  separate  the 
more  efficient  from  the  less  efficient  institutions.  I  refer  to  the 
Conference  of  Pharmaceutical  Faculties.  After  several  years 
of  discussion  and  preparation,  this  body,  formulated  dehnite 
membership  requirements  last  year.  Hereafter  it  will  be  nec- 
essary for  every  college  which  desires  admission  into  tiie 
Conference,  to  have  been  in  existence  continuously  for  five 
years,  to  have  a  grammar  school  entrance  standard,  to  require 
of  each  student  for  graduation  not  less  than  500  hours  of  lec- 
ture and  600  hours  of  laboratory  work,  and  to  have  a  total 
course  of  instruction  covering  a  period  of  at  least  40  weeks. 

These  membership  requirements  are  not  severe;  many  zea- 
lots think  they  are  discouragingly  low  and  unsatisfactory; 
but  we  must  creep  before  we  can  walk,  and  we  should  realize 
that  the  only  reform  which  ever  proves  permanent  is  that 
which  reckons  with  human  nature  and  human  progress  as  they 
exist  at  the  moment,  and  which  goes  neither  so  fast  nor  so  far 
that  it  is  denied  hearty  support  and  encouragement.  '1  he 
Conference  has  made  a  beginning — this  is  the  important  point. 
It  has  entered  the  wedge,  and  strong  arms  will  not  be  lacking 
to  drive  it  farther  and  farther  home  as  the  knots  and  the 
gnarls  gradually  give  way. 

In  the  meantime  let  us  realize  that  the  membership  .stand- 
ards of  the  Conference,  while  not  so  high  as  some  of  us  in 
our  zeal  would  have  them,  are  yet  severe  enough  to  shtit  out 
many  of  the  pharmaceutical  schools  of  the  country.  Already, 
then,  the  Conference  has  begun  the  work  of  discrimination 
between  institutions,  and  we  have  an  inkling  of  how  valuable 
this  work  will  be  when  we  recall,  what  has  already  been  stated 
in  this  address,  that  the  Pennsylvania  Board  of  Pharmacy  has 
accepted  the  list  of  21  schools  comprised  in  the  membership  of 
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Conference  as  the  colleges  whose  graduates  will  be  given 
ognition  under  the  operation  of  the  newly  enacted  pre- 
uisite  law  of  the  State.  That  the  standards  of  the  Con- 
those  now  established  as  well  as  those  to  be  estab- 
in  the  future — will  become  here  and  there  the  standards 
le  State  board  and  another,  is  certain ;  and  thus  the  work 
"this  Ix)dy  is  seen  to  be  pregnant  with  usefulness  and  possi- 
bility, and  not  to  be  merely  deliberative  and  academic  in  char- 
acter, as  it  has  necessarily  been  during  the  first  few  years  of 
preparation. 

IIETTER  ENTRANCE  REQUIREMENTS  NEEDED. 

Returning  now  to  the  subject  of  graduation  prerequisite 
enactments,  it  is  of  course  clear  that  the  fundamental  purpose 
of  such  legislation  is  to  demand  a  greater  degree  of  fitness 
from  the  practitioner  of  pharmacy.  But  we  have  seen  that 
incidentally  these  laws  have  had  no  less  salutary  an  influence 
in  elevating  and  standardizing  the  work  of  our  colleges  and 
schools,  and  particularly  in  forcing  upon  them  better  entrance 
requirements.  This,  indeed,  is  one  of  the  most  vital  and  im- 
portant aspects  of  the  prerequisite  movement.  In  a  debate 
before  this  section  last  year — one  of  the  most  able  and  impor- 
tant debates  within. the  recent  history  of  the  association — sev- 
eral high-minded  and  earnest  teachers  protested  that  while 
higher  entrance  requirements  should  unquestionably  be 
imposed,  the  good  colleges  had  always  been  absolutely  helpless 
to  establish  them.  For  the  very  instant  they  were  to  raise 
the  bars  the  rejected  students  would  pass  on  to  the  open  and 
hospital)le  doors  of  the  poorer  schools,  and  thus  the  cause  of 
educational  piiarmacy  would  be  retarded  instead  of  advanced. 
"Give  us  graduation  prerequisite  laws,"  said  these  teachers ; 
"give  us  laws  which  will  demand  certain  entrance  standards 
of  schools  and  which  will  deny  recognition  to  the  institutions 
failing  to  conform  to  these  standards ;  protect  us  from  cheap 
and  unfair  competition  in  this  manner,  and  we  shall  then 
be  glad  to  do  what  it  would  otherwise  be  suicidal  for  us  to 
attempt." 

Now  in  the  light  of  this  earnest  and  rational  appeal  it  can 
only  be  regarded  as  unfortunate  that  the  Penn.sylvania  pre- 
requisite law  establishes  no  entrance  or  curriculum  standards 
of  any  sort  or  kind  whatever.  It  may  be  argued  in  defense 
that  the  Board  of  Pharmacy  has  assumed  an  authority  under 
the  rather  adroit  language  of  the  amendment*  to  discriminate 
between  schools,  and  that  it  has  acted  wisely  in  deciding  to 
recognize  the  21  members  of  the  Conference  of  Faculties.  But 
no  such  authority  and  autocratic  power  should  be  vested  in  the 
Board  of  Pharmacy  of  any  State.  There  is  no  necessity  for  it. 
The  loards  themselves  would  be  the  last  to  desire  it.  It 
would  enable  one  board  to  undo  what  another  board  had  done. 
1 1  would  thus  be  fatal  to  permanence  and  stability  of  action. 
It  would  cause  boards  to  be  flooded  with  petitions  and  com- 
plaints from  teachers,  candidates  and  pharmacists  who  thought 
their  rc(|uircments  too  severe.  It  would  subject  the  whole  dis- 
posal of  standards  to  the  dictates  of  graft  and  political  influ- 
ence. In  many  States  it  would  result  in  a  fight  and  scramble 
on  the  part  of  colleges  with  easy  con.sciences  to  gain  represen- 
tation on  the  boards  and  to  dispose  of  things  in  their  own 
itish  interests. 


•Every   candidate    "must    present    satisfactory    evtdence    of    l)eing   n 
graduate  of  some  reputable  and  i>roperly  chartered  college  of  pharmacy." 


DANGEROUS   GOSPEL. 

Of  the  three  States  of  the  Union  proper  which  now  demand 
graduation  in  pharmacy,  two  of  them,  New  York  and  Wis- 
consin, have  established  a  preliminary  requirement  equivalent 
to  one^-  year  of  high  school  work,  and  they  have  likewise 
established  certain  curriculum  standards  also.  So  far  only 
Pennsylvania  has  ignored  this  vital  necessity,  and  perhaps 
no  particular  harm  will  have  been  done  if  the  same  mistake 
is  avoided  with  the  several  prerequisite  laws  which  are  quite 
sure  to  be  enacted  within  the  ne.xt  few  years.  But  I  can  only 
regard  it.  as  ominotis  that  from  certain  quarters  during  the 
year  has  come  the  declaration  that  future  prerequisite  laws, 
unlike  the  New  York  amendment  and  the  Wisconsin  resolu- 
tions, should  stop  with  making  the  college  course  compulsory, 
and  should  ha\-c  nothing  whatever  to  say  about  preliminary 
requirements.  I  believe  this  to  be  dangerous  gospel,  and  I 
think  we  cannot  correct  it  any  too  soon  or  any  too  vigorously. 

AN  OUNCE  OF  PREVENTION. 

.\  cogent  rea.son  why  it  is  of  such  cardinal  importance 
that  our  prerequisite  laws  should  impose  definite  preliminary 
and  also  curriculum  standards  is  because  these  will  prove  a 
safeguard  against  the  rising  of  a  horde  of  mendacious  and 
mushroom  schools  which  prerequisite  legislation  will  call  into 
being.  Medicine  suffered  this  crippling  penalty  as  soon,  thirty 
or  forty  years  ago,  as  she  began  to  make  graduation  from 
college  compulsory ;  and  it  has  taken  her  nearly  all  of  the 
intervening  time  to  correct  the  mistake.  The  poorest  and  the 
most  disreputable  medical  schools  arose  in  great  numbers  in 
the  leading  cities  of  the  country,  and  it  was  long  before  they 
were  forced  downwards  out  of  existence  or  forced  upwards 
into  the  paths  of  virtue.  Why  can't  we  profit  by  example? 
Must  we  burn  our  own  fingers  before  we  find  the  stove  to  be 
hot?  An  ounce  of  prevention  is  worth  considerably  more 
than  a  ton  of  cure — and  it  is  applied  a  good  deal  more  easily. 

DEFINITE    STANDARDS    RKCO.M  .MENDED. 

1  am  no  extremist.  I  am  no  doctrinaire  witli  head  in  tlic 
clouds.  I  am  convinced  of  nothing  more  strongly  than  this, 
that  we  should  neither  go  too  fast  nor  too  far  in  this  new 
educational  era  upon  which  we  are  now  entering,  if  we  desire 
our  progress  to  be  sure  and  if  we  expect  it  to  be  permanent. 
But  I  certainly  believe  that  we  should  insist  upon  at  least  one 
year  of  high  school  work  as  an  entrance  requirement  in  every 
graduation  prerequisite  law  that  we  enact,  with  the  clear  un- 
derstanding that  in  the  years  to  come  this  standard  is  to  be 
advanced  just  so  fast,  and  only  so  fast,  as  the  conditions  pcr- 
nn't  and  make  necessary.  If  the  Territory  of  Oklahoma  can 
this  year  take  a  stand  for  a  full  high  school  course,  it  seems 
to  me  that  one-fourth  of  that  might  be  stood  with  equanimity 
by  the  States  of  the  cultivated  and  aristocratic  Ea.st!  With  a 
unanimity  no  less  significant  than  satisfying,  the  standard  of 
one  year  of  high  school  work  has  been  adopted  in  the  pre- 
requisite law  of  New  York,  in  the  prerequisite  resolutions  of 
Wisconsin,  and  likewise  in  the  resolutions,  already  referred 
to,  of  the  Ohio  and  Indiana  boards  of  pharmacy.  This  stand- 
ard is  low  enough.  We  should  be  ashamed  to  ask  for  less  if 
we  desire  our  graduation  prerequisite  laws  to  be  possessed  of 
any  efficiency  at  all. 

It  may  be  argued  by  some  fearful  souls  that  we  cannot 
secure  this  much  from  the  legislatures,  but  it  stands  to  reason 
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that  any  legislature  which  would  grant  a  college  course  would 
not  strain  over  the  gnat  of  so  low  a  standard  of  preliminary 
education  as  one  year  of  high  school  work.  At  any  rate,  we 
should  ask  for  it,  and  then  submit  to  failure  only  when  it 
becomes  necessary  to  do  so.  If  we  attempt  nothing  we  shall 
certainly  gain  nothing. 

AN  IMPORTANT  CONSIDERATION. 

In  addition  to  prescribing  definite  entrance  and  curriculum 
standards  there  is  one  other  thing  needed  of  prerequisite  laws. 
The  acts  of  the  various  States  must  so  far  as  possible  be  uni- 
form in  character  if  the  best  results  are  to  be  attained.  As 
the  United  States  grows  more  and  more  homogeneous,  and 


becomes  every  year  in  reality  more  and  more  a  single  common- 
wealth instead  of  an  aggregation  of  45  separate  and  distinct 
ones,  it  is  increasingly  necessary  that  legislation  be  alike  in 
the  various  States  if  the  conditions  are  to  be  coped  with  suc- 
cessfully, and  if  unnecessary  confusion  and  hardship  are  to  be 
avoided.  We  are  to  discuss  this  morning  a  specimen  prerequi- 
site law  which  a  special  committee  has  been  appointed  to 
draft.  Let  us  hope  that  the  measure  will  prove  eminently 
suitable  for  our  purposes,  as  we  have  every  reason  to  expect 
it  will,  and  let  us  hope  also  that  it  will  then  be  accepted  as 
the  standard  by  the  various  States  in  order  that  uniformity  of 
legislation  may  be  obtained. 


A  MODEL  GRADUATION  PREREQUISITE  LAW. 

Adopted    by   the  American   Pharmaceutical   Association   at  the  Atlantic  City   Meeting   Last   Month- 
Recommended  for  Passage  in  States  where  Such  Legislation  is  Contemplated. 

By  JAMES  H.  BEAL,  Chairman. 


[Note  by  the  Editors. — Realizing  that  a  movement  had 
been  started  for  the  enactment  of  laws  in  the  several  States 
making  graduation  in  pharmacy  compulsory  upon  the  part  of 
future  proprietors,  the  American  Pharmaceutical  Association 
last  year  authorized  the  appointment  of  a  committee  of  five 
to  draft  a  specimen  graduation  prerequisite  law  which  might 
be  used  as  a  pattern  after  the  manner  of  the  A.  Ph.  A.  "Model 
Pharmacy  Law"  and  the  A.  Ph.  A.  "Model  Anti-Narcotic 
Law."  Professor  James  H.  Beal,  the  author  of  the  latter 
measures,  was  made  chairman  of  the  committee,  and  the  pre- 
requisite draft  was  presented  at  the  Atlantic  City  meeting 
last  month.  Although  discussed  for  over  an  hour,  it  was  in 
the  end  adopted  substantially  as  it  was  written.  The  full  com- 
mittee report,  including  the  model  law,  follows.] 

Under  a  republican  form  of  government,  the  greatest  dan- 
ger that  can  come  to  any  reform  is  to  acquire  legislative  sanc- 
tion before  it  has  received  the  sanction  of  public  opinion, 
upon  which  it  must  depend  for  its  continuance  and  enforce- 
ment. Human  institutions,  both  legal  and  of  custom  and 
opinion,  are  not  like  buildings  which  can  be  torn  away  and 
restored  dc  novo,  and  hence  changes  and  reforms  in  either, 
to  be  permanent,  must  be  made  to  fit  into  the  preexisting 
structure  without  greatly  disturbing  prevailing  sentiment  or  ' 
routine. 

That  the  nature  of  the  pharmacist's  employment  is  such 
that  public  safety  demands  that  no  one  should  be  admitted 
thereto  without  preliminary  training  afiforded  by  a  reputable 
college  of  pharmacy  there  is  perhaps  no  difference  of  opinion 
among  those  who  have  given  the  subject  sufficient  considera- 
tion. That  the  college  course  should  be  preceded  by  a  general 
literary  education  at  least  equivalent  to  a  first-class  high 
school  course  is  likewise  generally  assented  to.  The  only 
difference  of  opinion  is  as  to  the  manner  in  which  these  re- 
forms are  to  be  brought  about  and  the  time  when  they  shall 
take  effect. 

Instead  of  fixing  a  definite  amount  of  preliminary  literary 
training,  the  present  draft  leaves  it  to  the  pharmacy  boards 
\o  adopt  such  a  standard  as  may  seem  to  .then>  sufficient  and 


feasible  of  enforcement.  That  these  boards  will  be  as  exact- 
ing in  this  respect  as  the  circumstances  of  the  case  will  war- 
rant is  fully  demonstrated  by  current  history.  Given  the 
power  to  enforce  proper  preliminary  training,  there  is  no 
doubt  that  the  boards  will  quite  generally  raise  the  standard 
to  as  high  a  point  as  seems  to  them  expedient,  and  of  this 
expediency  the  boards  are  in  a  better  position  to  judge  than 
any  other  authority. 

These  principles,  as  they  are  understood  by  the  committee, 
have  been  kept  in  mind  in  the  preparation  of  the  draft,  which 
is  hereby  respectfully  submitted : 

Be  it  enacted  by  the  General  Assembly  of  the  State  of 

that    Section (of   the    act    regulating   the    Practice    of 

Pharmacy)   be  amended  so  as  to  read  as  follows: 

SECTION  1.  In  order  to  be  licensed  as  a  pharmacist  within  the 
meaning  of  this  act  an  applicant  shall  be  not  less  than  21  years  of  age, 
and  shall  have  been  licensed  as  an  assistant  pharmacist  for  not  less 
than  two  years  prior  to  his  application  for  license  as  a  pharmacist,  and 
he  shall  present  to  the  Board  of  Pharmacy  satisfactory  evidence  that 
he  is  a  graduate  of  an  incorporated  school  or  college  of  pharmacy,  or  a 
department  of  pharmacy  of  a  college  or  university,  which  shall  possess 
a  satisfactory  equipment  for  giving  instruction  in  the  art  and  science 
of  pharmacy,  and  which  shall  enforce  such  requirements  for  admission 
and  graduation  as  shall  be  satisfactory  to  the  Board  of  Pharmacy,  and 
that  he  has  had  four  years'  experience  in  pharmacy  under  the  instruc- 
tion of  a  licensed  pharmacist;  and  he  shall  also  pass  a  satisfactory 
examination  by  or  under  the  direction  of  the  Board  of  Pharmacy. 

Provided,  however,  that  the  actual  time  of  attendance  at  a  college 
of  pharmacy  or  department  of  pharmacy  of  a  college  or  university  ap- 
proved by  the  Board  of  Pharmacy  shall  be  deducted  from  the  time  of 
experience  required,  but  in  no  case  shall  less  than  two  years'  experience 
be  required  for  registration  as  a  licensed  pharmacist. 

SECTION  2.    .That  Sections (of  the  act  regulating  Mic 

practice  of  pharmacy)   be  and  the  same  are  hereby  repealed. 

SECTION  3.  This  act  shall  take  effect  and  be  in  force  from  and 
after 

In  order  that  this  association  may  not  suggest  such  a 
measure  as  the  foregoing  without  giving  its  opinions  also  as 
to  the  amount  of  preliminary  education  which  the  boards 
should  require  in  enforcing  the  statute,  we  recommend  the 
passage  of  the   following  resolution : 

RESOLVED,  That  it  is  the  sense  of  the  Section  on  Education  and 
Legislation  that  when  graduation  from  a  college  of  pharmacy  is  made 
a  prerequisite  to  registration,  boards  of  pharmacy  should  require  from 
such  colleges  as  are  recognized  as  reputable  the  enforcement  of  a 
requirement  for  entrance  to  such  colleges  a  preliminary  general  educa- 
tion which  at  least  shall  be  the  equivalent  of  the  first  year  in  a  stand- 
ard high  school,  and  that  the  board  shall,  as  rapidly  as  conditions  will 
permit,  raise  the  requirement;  to  that  of  graduation  frgiiT  9  standard 
hj^h  §pl}Op},  "  ' 
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A.  PH.  A.  PAPERS  AND  DISCUSSIONS. 

A  great  variety  of  practical  dispensing  and  manufacturing 
points  were  brought  out  before  the  Section  on  Practical  Phar- 
macy and  Dispensing  last  month  at  the  Atlantic  City  meeting 
of  the  American  Pharmaceutical  Association.  Some  of  the 
papers  and  discussions  will  be  abstracted  in  this  department, 
while  other  contributions,  for  lack  of  space,  will  be  reserved 
for  consideration  in  future  numbers.  As  we  have  stated  else- 
where in  our  report  of  the  meeting  in  this  issue,  the  chief 
feature  of  the  work  in  this  section  was  the  presentation  and 
discussion  of  a   nuinl>cr   of  difficult  prescriptions   by   W.    F. 

IemuKTcr,  of  Columbus,  Ohio. 
IPrescription  Clinic." —  * 

Ihie  of  Mr.  Kaemmerer's  prescriptions  was  as  follows: 
V       Bichloride  of  mercury,  q.  s. 
I       Vaselin. 
I     One  in  1000. 
In  dispensing  this  prescription,  Mr.  Kaemmerer  had  dis- 
solved the  requisite  amount  of  mercuric  chloride  in  water  and 
had  then   combined   this   solution  with  the  vaselin  by  means 
of  trituration.     This  method  was  criticised  by  several  speak- 
i  crs.     Professor  Caspari  declared  that  while  it  might  not  be 
i  operative  in  this  particular  case,  owing  to  the  small  amount 
of  water  used,  it  was  a  general  principle  that  water  should 
never  be  employed  under   such  conditions  because  the  con- 
tained salt  was  quite  sure  to  crystallize  out.     Professor  Sco- 
ville  agreed  with  this  general  principle,  but  upheld  Mr.  Kaem- 
merer in  this  special  instance:  there  would  be  no  crystallization 
with  so  small  an  amount  of  salt  and  water.     Professor  Hall- 
herg  declared  that  no  water  should  ever  be  employed  in  a 
vaselin  base :  the  medicament  should  first  be  triturated  with 
a  small  quantity  of  the  vaselin,  and  this  should  then  be  added 
to  the  remainder  of  the  base.    H.  A.  B.  Dunning  pointed  out, 
I  however,  that  so   small   a  quantity  of  mercuric  chloride   as 
I  was  necessary  in  this  particular  ointment  could  scarcely  be 
equally  distributed  throughout  the  base  in  the  manner  sug- 
gested by  Professor  Hallberg.    His  recommendation  was  that 
j  four  times  the  quantity  of  salt  be  used  and  that  one-quarter 
I  of  the  ointment  then  be  taken. 

Making  Bromine  Ointment. — 

Another  one  of  Mr.  Kaemmerer's  prescriptions  was  for 
''roniine  Ointment,  10  per  cent,  1  ounce."    In  order  to  make 

atisfactory  bromine  ointment,  declared  Mr.  Kaemmerer,  it 
IS  necessary  to  make  a  solution  of  bromine  in  water  with  the 
aid  of  a  little  potassium  bromide,  just  as  is  done  with  iodine 
in  making  an  ointment  of  that  chemical,  when  potassium 
iodide  and  water  are  used  to  dissolve  the  iodine.  In  the 
case  of  the  bromine,  however,  Mr.  Kaemmerer  had  found  it 
necessary  to  employ  considerable  more  water  to  dissolve  this 
chemical.  Here  is  the  modus  operandi:  Into  a  small  bottle 
weigh  150  grains  of  water,  100  grains  of  potassium  bromide, 
and  50  grains  of  bromine.  Shake  these  together  until  the 
Iirominc  and  the  potassium  bromide  are  dissolved.  Place  200 
grains  of  anhydrous  lanolin  in  a  mortar  and  add  the  solution 
of  bromine  gradually  with  constant  stirring.  The  result  is  a 
very  nice  creamy  ointment  without  any  suggestion  of  escaping 
fumes  of  bromine. 


Creosotal  -and  Basham's  Mixture. — 

.Another  prescription  was  as  follows: 

Creosotal    V/j.  fluidrachms. 

Basham's  mixture   4  fluidounces. 

The  creosotal  was  emulsified  with  the  aid  of  1  drachm  of 
acacia  and  2  drachms  of  water,  and  to  this  emulsion  the 
Basham's  Mixture  was  gradually  added. 

Massing  Agents. — 

In  a  prescription  calling  for  fluid  extract  of  digitalis,  1 
fluidrachm,  put  into  20  capsules,  Mr.  Kaemmerer  had  used 
magnesium  carbonate  to  absorb  the  fluid  extract  and  had  then 
made  the  mixture  into  a  pill  mass  with  the  aid  of  glycerite  of 
tragacanth.  This  was  divided  into  20  equal  parts  and  each 
enclosed  in  a  capsule.  In  another  prescription,  ordering  pills 
of  calcium  sulphide,  he  had  found  that  glucose  was  the  best 
excipient,  and  that  it  was  not  necessary  to  introduce  any- 
thing to  add  to  the  size  of  the  pills. 

Solution  of  Gold  Bromide. — 

Another  one  of  Mr.  Kaemmerer's  prescription-^,  and  the 
last  that  we  shall  consider  in  this  connection,  called  for  the 
following: 

Gold  bromide   G  grains. 

Water    —  G  fluidounces. 

Make  solution. 

If  a  small  quantity  of  potassium  bromide  be  added,  the 
solution  takes  on  a  bright,  clear  color.  Without  this  addition, 
although  the  gold  bromide  seems  to  be  dissolved,  the  solution 
docs  not  look  bright  and  clear. 

The  Open  Versus  the  Concealed  Prescription  Case. — 

Another  paper  by  Mr.  Kaemmerer,  describing  a  prescrip- 
tion case  that  he  had  devised,  called  forth  a  very  interesting 
discussion  on  the  merits  of  the  open  versus  the  concealed 
prescription  counter.  Nearly  all  of  the  speakers  favored  the 
open  case.  Dr.  W.  C.  Alpers  expressed  his  opinion  that 
many  pharmacists  made  a  mistake  in  putting  up,  several  feet 
away  from  the  rear  of  the  salesroom,  a  screen  or  partition 
for  the  concealment  of  their  prescription  counter.  This  was 
objectionable  not  only  because  it  concealed  the  dispensing 
counter,  but  also  made  the  room  look  smaller :  in  his  phar- 
macy he  has  a  large  mirror  at  the  end  of  the  room,  which 
has  the  effect  of  making  the  store  seem  twice  as  long  as  it 
really  is!  Leo  Eliel  has  a  low,  open  prescription  case  14  feet 
long.  F.  E.  Fisk,  of  Chicago,  has  his  prescription  department 
in  a  novel  position  about  half-way  down  the  store  on  one 
side,  and  he  was  very  convincing  in  his  remarks  concerning 
the  convenience  of  the  arrangement.  Much  time  and  labor 
are  saved  not  only  by  virtue  of  the  fact  that  the  dispenser  is 
nearer  the  articles  which  he  may  need,  but  also  because,  in 
case  he  has  to  leave  his  task  to  wait  on  a  customer,  it  is  only 
a  step  to  the  cigar  or  soda  counter. 

Who  Should  Clean  Them?— 

This  discussion  on  the  prescription  case  gave  rise  to  quite 
an  interesting  difference  of  opinion  regarding  the  cleaning  of 
prescription  utensils.  Dr.  Alpers  expressed  the  firm  belief 
that  every  dispenser  should  be  taught  the  rigid  practice  of 
cleaning  his  own  tools  after  he  had  finished  with  them.     He 
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thought-  clerks  were  shiftless  in  this  respect,  and  that  they 
sliould  be  taught  their  duty  vigorously.  Henry  P.  Hynson, 
taking  the  opposite  view,  dechired  that  it  does  not  pay  to 
liave  prescription  clerks  wash  their  own  mortars  and  grad- 
uates when  a  boy  or  a  woman  can  be  employed  to  do  this 
very  much  more  cheaply.  This  is  particularly  true  in  a  store 
where  much  dispensing  work  is  done.  Lewfs  C.  Hopp,  who 
has  a  very  fine  prescription  store  in  Cleveland,  explained  that 
he  has  a  large  cabinet  containing  a  considerable  supply  of 
mortars,  graduates  and  other  utensils  in  different  sizes,  and 
that  he  has  the  porter  wash  them  after  a  number  of  soiled 
ones  have  collected.  Mr.  Hopp,  by  the  way,  was  one  of  the 
speakers  who  did  not  believe  in  the  open  prescription  case. 
Leo  Eliel,  of  South  Bend,  Indiana,  who  does  considerable  pre- 
scription work,  said  that  he  has  his  two  clerks  alternate  in 
keeping  the  prescription  counter  clean  on  different  months, 
and  there  is  considerable  rivalry  between  them  to  see  which 
can  make  the  best  record. 

Aromatic  Spirit  of  Ammonia. — 

Frank  E.  Fisk,  in  a  paper  entitled  "Echoes  from  the  Com- 
pounding Laboratory,"  declared  that  the  aromatic  spirit  of 
ammonia  of  drug  stores  was  an  exceedingly  variable  product, 
and  he  suggested  the  following  method  of  preparation : 

Select  from  the  interior  of  large  crystals  of  the  carbonate  portions 
quite  free  from  efflorescent  portions,  quickly  reduce  to  powder,  transfer 
to  suitable  flask  containing  ammonia  water  previously  diluted  with  dis- 
tilled water,  as  per  U.  S.  P.  formula,  and  dissolve  by  agitation,  the  quan- 
tities of  each  for  1000  Cc.  of  the  finished  product  being  as  follows: 
Ammonium  carb.,  Gm.  34;  Aqua  ammonia,  90  Cc. ;  Aqua  destillata,  150 
Co.,  respectively.  To  this  solution  add  the  aromatic  alcohol  solution, 
prepared  as  follows:  Spiritus  limonis,  200  Cc. ;  Spiritus  lavandulae,  20 
Cc;  Spiritus  myristica,  20  Cc. ;  Deodorized  alcohol,  480  Cc;  Aqua  des- 
tillata, ad  1000  Cc.  The  superiority  of  this  preparation  is  secured 
first  by  the  preservation  of  the  characteristic  odor  and  taste  of  the  oils 
in  alcoholic  solution,  thus  insuring  uniformity,  together  with  the  beauti- 
fully-blended aromatic  flavor,  unhampered  by  the  fusel-oil  odor  of 
ordinary  alcohol,  thus  conforming  to  the  alcohol  requirement  of  the 
U.  S.  P.,  1900,  and  secondly  by  avoiding  largely  the  ammonium  bicar- 
bonate, and  consequently  the  tendency  to  precipitation.  The  prepara- 
tion may  be  finished  within  an  hour,  with  the  characteristic  pale-yellow 
or  straw  color  imparted  by  the  grated  peel  of  the  lemon  spirit. 

Discussing  the  foregoing  method  of  Mr.  Fisk  for  the  prep- 
aration of  aromatic  spirit  of  ammonia.  Dr.  Alpers  in  the  first 
place  expressed  the  opinion  that  we  should  be  exceedingly 
careful  in  departing  from  the  methods  of  the  Pharmacopoeia, 
and  then  went  on  to  say  that  he  did  not  see  any  improvement 
in  this  process  over  the  pharmacopoeial  method.  George  M. 
Beringer  agreed  and  thought  that  the  Fisk  process  would  take 
more  time  and  be  no  improvement. 

Solution  of  Ammonium  Acetate. — 

In  the  same  paper  Mr.  Fisk  had  the  following  to  say  re- 
garding liquor  ammonii  acetatis : 

The  druggist  as  a  matter  of  convenience  is  likely  to  follow  the 
quite  common  custom  of  preparing  this  product  from  stock  solutions  of 
diluted  acetic  acid  and  ammonium  carbonate,  so  formulated  as  to  pro- 
duce a  neutral  solution  when  mixed  in  equal  measures,  quite  oblivious 
of  the  importance  of  estimating  by  acidimetry  and  alkalimetry  the  exact 
strength  of  the  constituents,  as  well  as  the  importance  of  the  use  of 
test-paper  before  turning  the  supposedly  innocent  remedy  over  to  the 
patient,  who  has  received  anything  but  specific  directions  from  the 
physician  concerning  its  use,  and  therefore  jump  to  the  conclusion  that 
if  a  little  is  good,  more  is  better,  with  the  result  widely  at  variance 
with  the  physician's  plan.  I  doubt  not  that  there  are  instances  where 
druggists  have  perpetuated  such  a  blunder  for  a  long  time.  The  origin 
of  the  trouble  is  usually  traceable  to  the  acidum  aceticum,  which  is 
likely  to  vary  from  20  to  40  per  cent  absolute  strength,  and  therefore 
when  such  a  solution  is  used  in  the  preparation  of  the  official  liquor 
ferri  et  ammonii  acetatis,  U.  S.  P.,  the  utter  failure  to  produce  the 
beautiful  and  palatable  remedy  is  a  foregone  conclusion,  and  while  the 
difficulty  is  easily  overcome,  the  remedy  is  not  likely  to  occur  to  so 
careless  an  operator.  I  therefore  suggest  the  plan  of  making  the  solu- 
tion of  ammonium  acetate  in  connection  with  Basham's  mixture,  thus 
insuring  the  freshness  of  the  constituents,  the  process  being  somewhat 


simplified  by  the  use  of  the  glacial  or  practically  absolute  acid,  as  fol- 
lows: Ammonium  carbonate,  carefully  selected,  5  Gm.;  Acidum  acet- 
icum glacial,  a  Cc;  Aqua  dest.,  ad  100  Cc,  and  to  this  solution,  which 
is  slightly  acid,  add,  first,  Tincture  ferri  chloridi,  10  Cc. ;  Klix.  aro- 
matic, 50  Cc;  Glycerin,  GO  Cc ;  Aqua  dest.,  ad  500  Cc,  overcoming  the 
turbidity,  if  any,  with  a  drop  or  more  of  the  same  acid. 

Determining  the  Neutrality  of  This  Product. — 

The  foregoing  process  of  Mr.  Fisk  for  solution  of  ammo 
nium  acetate  was  quite  freely  discussed.  Joseph  W.  England 
declared  that  the  best  test  for  the  quality  of  the  product  was 
the  taste.  The  free  carbonic  acid  gas  gives  a  sense  of  acidity- 
to  the  tongue,  and  the  question  of  neutrality  is  thus  quite 
fairly  settled.  Mr.  England  went  on  to  say  that  the  new 
Pharmacopoeia  had  practically  doubled  the  strength  of  Bash- 
am's mixture:  he  favored  this  change,  and  expressed  the 
opinion  that  the  previous  product  had  been  too  weak.  H.  A. 
B.  Dunning  declared  that  it  was  exceedingly  difficult  to  deter- 
mine neutrality  with  solution  of  ammonium  acetate.  He  had 
attempted  to  devise  some  indicator  which  would  tell  him 
whether  the  product  was  acid  or  alkaline  by  means  of  the  color 
reaction,  but  had  been  unsuccessful.  The  carbonic  acid  gas 
or  the  acetic  acid  acted  upon  the  indicator  and  spoiled  the 
reaction.  George  M-  Beringer  expressed  the  opinion  that  the 
l)harmacist  very  rarely  needed  a  solution  of  ammonium  ace- 
tate which  was  neutral.  Ordinarily  it  was  better  when 
slightly  acid.  On  the  other  hand,  however,  it  ought  to  be 
alkaline  when  used  for  mixing  with  liquors  and  the  like. 

Are  Concentrated  Solutions  Desirable?— 

Incidentally  this  discussion  on  solution  of  ammonium  ace- 
tate gave  rise  to  a  difference  of  opinion  regarding  the  wisdom 
and  advisability  of  using  concentrated  solutions  in  the  phar- 
macy. Dr.  W.  C.  Alpers  explained  that  he  uses  these  solu- 
tions quite  frequently  and  that  he  thought  they  were  generally 
to  be  commended.  He  makes  Dobell's  solution,  for  instance, 
in  four  times  its  strength,  and  when  the  product  is  ordered 
he  simply  takes  the  concentrated  solution  and  adds  three  parts 
of  water  to  it.  M.  I.  Wilbert  expressed  the  positive  convic- 
tion that  this  practice  was  a  serious  mistake  and  that  it  might 
very  often  lead  to  dangerous  errors. 

Circulatory      Displacement     in      Making      Mucilage     of 
Acacia. — 

During  the  discussion  on  one  of  the  papers.  Dr.  Alpers 
declared  that  pharmacists  might  use  with  profit  the  method 
of  circulatory  displacement  much  more  generally  than  is  now 
the  case.  This  method  is  particularly  useful  in  the  prepara- 
tion of  mucilage  of  acacia.  If  the  mucilage  is  suspended  in  a 
cheese-cloth  at  the  top  of  the  water,  successive  portions  of  the 
latter  will  rise  upward  and  dissolve  the  mucilage.  It  takes  a 
little  longer,  but  there  will  be  no  dirt  in  the  product,  and 
straining  will  be  rendered  unnecessary.  The  same  process  is 
available  with  many  resinous  preparations. 

Tincture  of  Nux  Vomica  in  the  New  U.  S.  P. — 

The  tincture  of  nux  vomica  of  'the  new  Pharmacciioeia 
came  in  for  some  criticism.  A  paper  was  presented  by  A.  A. 
Kleinschmidt  in  which  it  was  complained  that  the  process  for 
this  tincture  was  too  complex.  It  was  necessary  to  first  make 
the  tincture  in  the  regular  way,  and  then  evaporate  it  and 
redissolve  the  extract  "in  the  menstruum  from  which  it  has 
been  so  laboriously  separated."     Joseph  W.   England  agreed 
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this  view  and  criticised  the  process  also  for  directing  the 
use  of  heat.  This  led  George  M.  Beringer  to  express  the 
opinion  that  a  line  of  assayed  powdered  extracts  should  have 
been  introduced  in  the  Pharmacopoeia  in  order  that  pharma- 
cists could  easily  make  tinctures  and  fluid  extracts  that  would 
quite  readily  conform  to  the  alkaloidal  standards. 

Solution  of  Iron  and  Manganese  Peptonate. — 

An  exceedingly  valuable  paper  on  "Solution  of  Iron  and 
Manganese  Peptonate"  was  presented  by  H.  A.  B.  Dunning, 
of  Baltimore.    After  discussing  the  subject  in  a  general  man- 
i    ner  at  some  length,  Mr.  Dunning  proceeded  to  g^ve  the  fol- 
lowing formula : 

Egg   albumen    (fresh)    90.0 

I  Hydrochloric  acid   10.0 

L      Pepsin    0.6 
Manganese    citrate    10.0 
Sodium    citrate    25.0 
Iron    chloride     7.6 
Soda  solution,  10%  q.  8. 
Alcohol     100.0 
Syrup     60.0 
Oil    of   orange .15 
Acetic   ether    02 
Vanillin     04 
Water,    enough    to    make 1000.00 
i^issoive    the    albumen    in    1000    Cc.    of    water   and    strain;    add    the 
hydrochloric   acid   and   also   the   pepsin,   which   has    previously   been   dis- 
solved in  30  Cc.  of  water.     Digest  this  mixture  at  40°  C.  until  no  cloudi- 
ness is   produced  by  adding   nitric  acid  to  a  small  portion  contained  In 
a   test    tube.      The    iron    chloride,    having    been    dissolved    in    lOUO    Cc. 
water,   is  added   to   the  peptone  solution,  and   then   the  soda   solution   is 
added    until    precipitation    is    complete    (which    will    make    the    mixture 
slightly   alkaline).     [Note:    120    Cc.    of   solution    of   oxychloridc   of    iron 
may   be    used   in   place   of   the   iron   chloride   if   desired.]     An   excess   of 
alkali    should  be   avoided.     The   precipitate   is   then   repeatedly   washed, 
by  allowing  it  to  settle  and  siphoning,  until  free  from  chlorides  or  any 
organic    odor.      After    the    final    washing    the    precipitate    is    allowed    to 
settle,   and    the    water    drawn    off    until    the    mixture    does    not    measure 
more   than   800   Cc.      The    whole   is   then    transferred   to  a   suitable   con- 
tainer,  when   the   manganese  citrate   and   sodium   citrate,   previously   dis- 
solved by  heat  in  a  little  water,  are  added.     This  mixture  is  boiled  until 
solution   is  effected.      Allow   to  cool  and  add   the   oils  and   vanillin,   dis- 
solved  in    the   alcohol;    then   the   syrup   and   enough   water   to   make   the 
whole  measure  1000   (Tc,  and  filter. 

Each   ounce   of   the   preparation   contains   1    grain   of   iron    and   half 
a  grain  of  manganese. 

Remarks  upon  the  Formula. — 

In  the  comments  made  upon  the  foregoing  process  of  Mr. 
Dunning  for  the  solution  of  iron  and  manganese  peptonate. 
i   M.  I.  Wilbert  made  the  point,  in  answer  to  a  remark  of  Mr. 
I   Dunning,  that  the  hydrant  water  of  many  cities  would  most 
I   assuredly  not  be  suitable  for  the  purpose.     Often  such  waters 
j  contain  organic  salts  in  appreciable  quantities,  and  he  insisted 
that  only  distilled  water  should  be  employed  in  this  and  sim- 
I  ilar  cases.     George   M.   Beringer   declared   that   he  had   had 
I  considerable  experience  in  the  manufacture  of  this  product, 
j  and  it  had  taught  him  that  the  preparation  must  contain  at 
least  20  per  cent  of  alcohol   if  decomposition   is  to  be  pre- 
vented.    Joseph    W.    England    doubted    if   Mr.    Dunning   had 
been  correct  in  stating  that  the  use  of  the  product  was  increas- 
ing.   It  had  been  his  experience  that  physicians  were  using  it 
less  and  less  frequently  on  the  ground  that  the  iron  is  ab- 
sorbed as  ferric  chloride  and  not  as  the  peptonate.    This  view, 
however,  was  opposed  by  other  speakers. 

Elixir  of  Thyme  With  Bromides  and  Atropine. — 

Being  desirous  of  furnishing  something  that  would  meet 
the  demands  of  the  physicians  in  charge  of  the  out-patient 
department  of  the  Children's  Hospital  better  than  the  prep- 
aration made  from  the  fluid  extract,  M.  I.  Wilbert  said  he 


had  devised,  and  for  nearly  a  year  had  used,  the  following 
formiila  for  an  elixir  of  thyme  with  bromides  and  atropine : 

Thyme    so. 

Wild    thyme    60. 

Potassium   bromide    8. 

Sodium  bromide 8. 

Ammonium  bromide   4. 

Atropine    sulphate    0.02 

Sugar    200. 

Alcohol  20, 

Water   80,   of  each  enough   to  make   1000   Cc. 

The  mixed  drugs,  in  moderately  fine  powder,  are  moistened  with 
150  Cc.  of  the  menstruum  and  allowed  to  stand  in  a  closely  covered  dish 
for  24  hours.  The  moist  powder,  after  being  thoroughly  well  stirred  and 
mixed,  is  then  packed  moderately  tight  in  a  glass  percolator,  and  suffi- 
cient of  the  mensttuum  is  then  allowed  to  percolate  through  it  to  measure 
about  750  Cc  In  this  percolate  the  atropine  sulphate  and  the  bromides 
of  potassium,  sodium,  and  ammonium  are  dissolved.  The  resulting  solu- 
tion is  then  allowed  to  percolate  through  the  sugar,  previously  placed  in 
a  glass  percolator,  and  sufficient  additional  percolate  from  the  thyme 
mixture  is  subsequently  added  to  make  the  total  quantity  of  the  result- 
ing preparation  1000  Cc.  Each  teaspoonful  (5  Cc.)  represents  a  total  of 
0.10  of  the  mixed  bromides  and  0.0001  of  atropine  sulphate,  and  is 
accepted  as  the  usual  dose  for  a  child  10  or  12  years  of  age.  The  result- 
ing mixture  is  sightly,  not  unpleasant  to  the  taste,  has  given  satisfactory 
results  in  a  lar^e  number  of  cases,  and  in  Mr.  Wilbert's  opinion  is 
well  worth  bringing  to  the  attention  of  an  added  number  of  physicians. 

A  Simple  Arrangement  for  Percolation  with  Hot  Alco- 
hol.— 

Most  hot-extraction  apparatuses  have  the  disadvantage  of 
being  costly  and  breakable,  and  are  generally  suited  for 
small  amounts  of  drugs  only.  This  statement  was  made  by 
H.  M.  Gordin  in  a  paper,  and  the  author  then  went  on  to 
say  that  by  means  of  the  following  simple  arrangement  any 
reasonable  amount  of  drug  can  be  exhausted  with  hot  alcohol 
in  ordinary  percolators :  The  arrangement  consists  in  rolling 
a  coil  of  rubber  tubing  around  the  percolator  and  passing  a 
stream  of  hot  water  through  the  tubing  during  the  percola- 
tion. The  water  can  be  heated  in  a  separate  vessel  or  ob- 
tained from  any  other  source,  and  the  percolator  kept  well 
covered  to  prevent  undue  evaporation.  Such  an  arrange- 
ment requires,  of  course,  a  much  larger  amount  of  alcohol 
than  a  Soxhlet,  for  example,  but  as  the  alcohol  can  be  recov- 
ered this  is  no  particular  disadvantage. 

To  Keep  Packages  from  Being  Oil-stained  and  Soiled. — 

William  Mittelbach,  of  Boonville,  Mo.,  advised  that  one 
first  wrap  the  substance  in  thin  waxed  paper,  then  cover  it 
with  regular  wrapping  paper  (druggists'  white  parchment  is 
the  best  for  small  packages)  and  label  it.  In  this  way  lycopo- 
dium,  insect  powder,  ground  pepper,  ground  flaxseed  and  other 
oily  substances  can  be  kept  in  ready  packages,  and  the  cost  of 
expensive  cartons  avoided.  This  gives  the  apprentice  or  clerk 
an  opportunity  to  learn  the  fine  art  of  putting  up  a  neat  pack- 
age, in  which  act,  thinks  Mr.  Mittelbach,  ye  ancient  drug 
clerk  excelled  our  modern  carton-handling  pharmacist. 


How  to  Keep  Flaxseed  Free  from  Bugs. — 

In  a  note  on  this  subject  Mr.  Mittelbach  advised  the  use 
as  a  container  of  a  tin  can  with  a  close-fitting  top.  At  the 
bottom  of  the  can  place  a  small  vial  of  chloroform  with  a 
loose-fitting  cork  stopper.  Then  pour  the  flaxseed,  whole 
or  ground,  into  the  can,  covering  the  vial.  Enough  of  the 
chloroform  will  escape  from  the  vial  to  kill  such  insects  as 
infest  the  flaxseed.  If  your  flaxseed  is  fresh  and  free  from 
insects  when  purchased,  it  will  remain  so,  so  long  as  you 
apply  the  preventive. 
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BUSINESS    HINTS. 


A  New  Method  of  Advertising  Cigars. — 

After  trying  various  methods  of  increasing  his 
cigar  business,  Mr.  Cooban,  of  Chicago,  sent  out 
in  March  the  following  letter  to  a  large  mailing  list 
that  he  had  gotten  together  in  several  ways : 

Chicago,  II!.,  Mar.  8,  1905. 
Mr.  Cuvier  R.  Mar.sha]I, 
394  Helen  Ave., 

Chicago,  111. . 
Dear  Sir : — Have  a  cigar  with  qs.     We  have  been  trying 
for  a  long  time  to  get  a  cigar  that  we  could  recommend  to 
jon  and  think  we  have  found  it  in  the 
Lady  Madeline. 
It   is   a   Clear   Havana   Cigar,   with   a   filler   wrapper   and 
binder.     Sit  down  and  smoke  it;  we  are  willing  to  let  yon 
be  the  judge.    Then  if  you  like  it  kindly  drop  us  the  enclosed 
postal  and  let  us  send  you  fifty  at  $4.00. 
Awaiting  your  pleasure,  we  remain^ 

Yours  very  truly. 

In  order  to  make  this  letter  fully  effective,  it  was 
written  on  the  typewriter  itself,  and  was  not  one  of 
the  customary  imitations  of  typewritten  letters. 
Presumably  Mr.  Cooban  had  it  done  by  one  of  the 
city  concerns  that  write  typewritten  letters  quite 
cheaply,  although  he  has  a  machine  himself  and  may 


possibly  have  turned  one  of  his  clerks  loose  on  the 
job  during  odd  hours.  Then  each  letter  was  indi- 
vidually signed  in  Mr.  Cooban's  own  handwriting. 
Altogether  the  letter  was  thus  made  a  personal  ap- 
peal in  each  case,  and  had  no  suggestion  of  the 
ordinary  impersonal  advertisement.  The  cigar 
enclosed  with  each  note  was  placed  in  a  pasteboard 
case  so  that  it  was  properly  protected,  and,  as  the 
letter  indicates,  a  return  postal  was  also  enclosed, 
thus  making  it  easy  and  convenient  for  the  recipi- 
ent to  order  a  box  at  $4.00  while  the  suggestion 
was  fresh  in  his  mind.  Packages  were  delivered 
by  Mr.  Cooban's  own  messenger  and  were  there- 
fore done  right.  The  postal  card  was  all  filled  out, 
so  that  all  the  customer  had  to  do  was  to  sign  his 
name.  It  was  addressed  to  B.  S.  Cooban  &  Co., 
and  read  as  follows : 

Kindly  send  onfe  box  of  Lady  Madeline  cigars  at  $4.00.  1 
would  like  them  a  little  lighter  (or  darker)  than  the  sample. 
Charge  to  my  account  and  oblige. 

Very  truly  yours. 

Replenishing  the  Stock  Daily. — 

In  every  large  drug  store  the  stock  in  the  sales- 
room is  replenished  daily.  In  one  Chicago  phar- 
macy, for  instance,  the  reserve  supplies  are  kept 
in    the   basement.      Every^  morning   two   or   three 


A  Novel  Use  for  the  Window.— J.  G.  Johnson  &  Co.,  of  Grinnell,  Iowa,  are  located  in  a  college  town,  aua  iiaa  picture  shows  their  disposition 
take  advantage  of  the  interests  prevalent  in  such  a  community.  Everyone  in  town  of  course  follows  the  football  scores,  not  only  of  the  local  team,  but 
of  the  college  and  university  elevens  all  over  the  country.  And  so  it  happens  that  during  this  season  of  the  year  J.  G.  Johnson  &  Co.  gratify  local 
curiosity  by  making  a  sort  of  bulletin  board  of  their  show  window,  printing  the  scores  on  the  window-pane  with  whiting  and  water.  Of  course  attrac- 
tive displays  are  always  to  be  found  inside  the  window  itself,  and  legends  are  also  printed  on  the  glass  of  an  advertising  nature,  in  addition  to  the  regular 
foot  ball  scores.  The  whiting  is  readQy  washed  off  the  glass  and  indeed  makes  a  good  cleaning  agent  for  it.  We  are  indebted  for  the  photograph  to 
Mr.  Findlay,  manager  of  the  pharmacy. 
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rerks  are  employed  for  the  first  hour  or  two  in 
systematically  going  over  the  salesroom  and  mak- 
ing requisitions  upon  the  manager  of  the  basement. 
The  latter  fills  the  orders,  sends  the  goods  up  by  the 
dummies,  and  then  turns  the  requisitions  over  to 
the  manager  of  the  store  with  his  notations  on  them. 
Whenever  an  article  is  out,  this  fact  is  indicated, 
and  mention  is  likewise  made  of  any  article  that 
may  be  getting  low.  In  this  way  the  manager  of 
the  store  is  guided  in  his  daily  purchases.  Of 
course  in  a  large  drug  center  like  Chicago  most 
goods  can  be  secured  on  an  hour's  notice. 

lorax  Ad. — 

[f.  Cooban,  of  Chicago,  is  responsible  for  the 
)mpanying  newspaper  advertisement   of  borax. 


Test 
Your 
Borax 


Drop  a  small  quantity  of  vin- 
egar on  a  little  borax.  If  it  foams 
up  or  effervesces  the  borax  is 
adulterated  with  carbonate  of 
soda.  Our  Borax  stands  every 
test  for  purity.     15c.  lb. 

B.  S.  COOBAN   &   CO., 

559  W.  63rd  Street. 


Is  pretty  well  calculated  to  breed  a  conviction 
it  the  Cooban  brand  of  borax  is  of  the  right  sort. 

Informing  Physicians  Regarding  the  Changes  in  the  New 
Pharmacopoeia. — 

Mr.  George  M.  Beringer,  the  well-known  phar- 
macist of  Camden,  N.  J.,  presented  a  very  valuable 
paper  last  month  at  the  Atlantic  City  meeting  of  the 
American  Pharmaceutical  Association  showing 
liow  he  pro^xised  to  inform  the  physicians  of  his 
city  of  the  more  important  changes  in  the  new 
pharmacopoeia.  Mr.  Beringer,  in  fact,  showed 
the  manuscript  of  a  small  Ijook  which  he  expects  to 
get  out  fur  this  puri)ose.     The  preparations  which 


have  undergone  any  marked  change  are  presented 
in  tabulated  order  and  the  changes  themselves  are 
likewise  tabulated.  The  whole  subject  is  exhibited 
so  clearly  that  the  physician  will  keep  the  book  as  a 
reference  guide;  and  thus  Mr.  Beringer  will  have 
issued  something  in  the  nature  of  an  excellent  and 
permanent  advertisement.  One  of  the  good  points 
of  the  book  was  a  request  that  the  physician,  when 
desiring  some  titKture  or  preparation  not  that  speci- 
fied in  the  new  Pharmacopoeia,  write  his  prescrip- 
tion something  as  follows :  "Tincture  of  Aconite 
(U.  S.  P.  1890)." 

A  Good  Scheme. — 

Owen  Raymo,  of  Wayne,  Mich.,  is  an  ingenious 
advertiser.  His  advertising  plans  and  display  an- 
nouncements have  been  referred  to  from  time  to 
time  in  this  department.  We  now  have  before  us 
a  series  of  little  envelopes  of  different  sizes  which 
Mr.  Raymo  uses  for  the  enclosure  of  small  articles 
leaving  his  sales  counter.  Instead  of  wrapping  the 
goods  up  in  a  piece  of  paper  in  the  customary 
fashion,  Mr.  Raymo  encloses  them  in  envelopes 
which  bear  some  advertisement  on  the  front  side. 
In  the  series  before  us  the  Raymo  specialties  are 
made  the  subject  of  exploitation.  Purchased  in  large 
quantities  of  the  local  newspaper  or  printing  con- 
cern, these  envelopes  could  probably  be  gotten  very 
cheaply.     The  stock  is  a  yellow  manilla. 

Corn  and  Soda. — 

The  soda  fountain  has  gathered  unto  itself,  and 
appropriated  to  its  own  use,  about  all  the  fruits 
known  to  this  country,  but  it  has  remained  for 
Jaynes  &  Co.,  the  big  Boston  drug  firm,  to  show 
the  connection  between  corn  and  soda.  Above  the 
corner  entrance  of  their  store  at  50  Washington 
Street  a  number  of  mammoth  stalks  of  corn,  seven- 
teen feet  in  height,  are  placed,  surmounted  by  a 
huge  placard,  which  reads:  "Forty-three  acres  of 
corn  like  this  are  grown  at  our  Lincoln  farm,  fur- 
nishing fodder  for  our  large  herd  of  Jerseys,  from 
which  the  milk  used  at  oivr  soda  fountain  is  ob- 
tained." The  whole,  stalks  and  sign,  extends  clear 
to  the  top  of  the  building,  and  draws  the  attention 
of  the  thousands  of  passers-by  along  the  busy 
thoroughfare. 

Bioplastina  Serono.— 

Name  of  a  lecithin,  prepared  in  a  peculiar  man- 
ner which  makes  it  available  for  hypodermic  use. 
Prepared  by  Dr.  Serono  &  Co.,  Turin. 
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LETTERS. 


MORE  ABOUT  "GINSENG  GROWING  FOR  DRUG- 
GISTS." 

To  the  Editors : 

I  received  the  September  number  of  the  Bulletin 
to-day  and  must  compHment  you  upon  the  excellent 
treatment  given  my  article  on  "Ginseng  Growing 
for  Druggists."  When  I  wrote  the  article,  I  was 
engaged  in  growing  ginseng  on  a  moderate  scale, 
having  only  about  20,000  roots  in  my  garden.  This 
summer  I  put  my  garden  in  with  Mr.  S.  Barbour, 
a  veteran  ginseng  grower,  and  we  have  organized 
a  $10,000  stock  company  and  have  incorporated 
under  the  laws  of  Tennessee. 

The  stock  was  quickly  taken  up  by  representative 
business  men  of  Springfield.  We  have  bought  a 
15-acre  tract  of  land  admirably  adapted  to  ginseng 
raising,  and  we  are  now  stocking  it  with  200,000 
new  ginseng  roots.  This  arrangement  will  give  us 
a  start  with  400,000  roots  in  the  ground  and  will 
make  one  of  the  largest  ginseng  gardens  in  the 
world. 

It  was  our  intention  to  grow  the  root  for  export 
only,  but  doubtless  there  are  druggists  all  over  the 
country  who  would  like  to  grow  ginseng  but  who 
at  this  late  time  of  the  season  cannot  obtain  thf 
necessary  roots  and  seeds.  If  you  care  to  give  out 
the  information  through  the  Bulletin,  will  say 
that  we  can  supply  many  of  them  with  roots  and 
seed  for  planting  and  would  be  glad  to  do  so. 

As  secretary  of  the  corporation,  I  shall  take  a 
personal  interest  in  giving  any  druggist  detailed 
information  relative  to  growing  this  profitable 
plant,  and  see  to  it  that  he  is  supplied  with  depend- 
able nursery  stock  from  our  gardens,  or  else  inform 
him  ■  where  roots  and  seed  may  be  obtained  nearer 
his  own  home. 

R.  A.  Davis. 

Springfield,  Tenn.,  Sept.  12,  1905. 


IN  THE  SAME  BOX. 

To  the  Editors : 

I  am  precisely  in  the  same  situation  as  "C.  A. 
P.,"  who  complained  in  the  last  Bulletin  that  his 
was  the  only  drug  store  in  a  town  of  450  inhabitants, 
that  he  had  every  grocery  store  in  the  place  as  a 
competitor,  and  that  while  he  was  trying  to  do  a 
cash  business  they  were  handling  patents  and  trust- 
ing them  out  lik^  so  much  sugar.     I  am  a  State 


normal  school  graduate  of  Pennsylvania;  I  served 
four  years  as  principal  of  a  high  school;  I  am  also 
a  graduate  of  pharmacy;  and  now  at  the  age  of 
thirty  years  I  am  trying  to  make  a  go  of  it  as  pro- 
prietor of  a  drug  store  in  a  small  town.  Will  any 
druggist  whose  situation  is  similar  to  mine  or  to 
that  of  "C.  A.  P."  tell  us  through  the  columns  of 
the  Bulletin  how  he  has  successfully  disposed  of 
the  competition  of  grocers  and  worked  out  his 
destiny  under  such  conditions? 

B.  F.  M. 


i 


THREE   GOOD   ONES. 


To  the  Editors : 

I  enclose  you  three  illiterate  orders  which  may 
amuse  readers  of  the  Bulletin.  The  first,  as  may 
readily  be  seen,  -was  written  by  a  German,  and  calls 


Uay^cl^   iA^/WIa^ 

for  sweet  spirits  of  niter.  No.  2  was  for  "buchu 
for  backache,"  while  the  third  and  last  shows  a 
very  original  method  of  spelling  antiphlogistine. 

Frank  H.  Heidbreder. 

Quincy,  III. 


STICKING  LABELS  TO  TIN  CONTAINERS. 

To  the  Editors : 

Regarding  the  ever  recurring  inquiries  for  a  re- 
liable paste  to  stick  labels  on  tin  containers,  I  desire 
to  inform  your  readers  that  they  will  find  the  solu- 
tion of  silicated  soda,  or  liquid  glass,  to  give  the 
best  of  satisfaction  in  every  way.  It  will  stick  to 
any  kind  of  polished  metal,  is  cheap,  and  is  not 
likely  to  become  sour.  Ask  your  readers  to  try  it 
and  be  convinced. 

Albert  H.  Koch,  Ph.D. 

St.  Louis,  Mo. 


I 

H      SOME   NOVEL   PRESCRIPTION   LABELS. 

^^  the  Editors: 

HWe  enclose  a  specimen  of  a  prescription  label 
^at  we  have  lately  adopted  with  considerable  suc- 
cess. The  idea  of  an  individual  label  for  each  doc- 
tor has  met  with  great  favor  among  the  physicians 
here,  as  their  names  are  given  more  prominence 
than  when  written  in  the  corner  in  the  customary 
manner,  and  a  neater  label  is  the  result.  The  idea 
is  very  practicable  in  the  small  cities  and  towns, 
lause  there  are  comparatively  few  physicians  to 
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DlRECT10NS_ 

No. 

For 

PRESCRIBtO  BY 

W.  A.  Griffith,  M.  D.. 

COLOWATER,  MlCM, 

provide  labels  for.  The  specimen  label  which  we 
submit  will  therefore  doubtless  prove  interesting  to 
the  druggists  of  such  towns.  The  shield  in  the 
upper  left-hand  corner  of  the  label  is  used  in  all  of 
our  advertising,  and  makes  a  well-known  trade- 
i^ark.  The  Dorrance  Drug  Co. 

Coldwater,  Michigan. 


A  TROUBLESOME  PRESCRIPTION. 

To  the  Editors : 

I  observe  that  "W.  A.  M."  submits  the  following 
prescription  to  the  August  issue  of  the  Bulletin, 
saying  that  he  has  had  difficulty  in  compounding 

Phciiacetine   1  drachm. 

Caffeine  citrate    y^  drachm. 

Sale!   y,  drachm. 

Acetanilid   75  grains. 

Tartaric  acid  15  grains. 

Sodium  bicarbonate    v/^  drachms. 

Syrup  of  orange,  enough  to  make. .  .8  ounces. 

It  would  be  impossible  to  make  a  clear  solution 

of  this  prescription  with  syrup  alone.     Proceed  in 

the  following  manner:     Dissolve  the  least  soluble 

of  these   substances   in   the   necessary   quantity   of 

j  alcohol,  and  then  dissolve  also  the  other  substances 


that  are  insoluble  in  aqueous  solutions;  mix  in  the 
remaining  articles,  previously  dissolved  in  the 
syrup.  If  carefully  manipulated,  a  clear  solution 
will  result,  and  a  solution  that  will  not  precipitate. 

There  is  no  use  in  trying  to  compound  this  pre- 
scription without  using  alcohol — that  is,  if  a  clear 
solution  is  wanted.  At  least  I  have  never  seen  it 
done,  and  I  have  wasted  considerable  material  in 
trying.  F.  B.  Vawter. 

Randolph,  Kansas. 


THE  COW  IS  STILL  LIVING. 
To  the  Editors : 

The  enclosed  efifort  was  brought  into  my  store 
the  other  day  by  a  worthy  son  of  agriculture.  He 
had  a  sick  cow  and  needed  the  medicine  right  ofif, 


and  so  I  didn't  have  much  time  to  study  the  order. 

I  mixed  up  half  a  pound  of  expressed  oil  of  laurel 

and   half   a   pound  of   the   old   German   ointment, 

"Althae  salbe."     The  cow  is  living  yet! 

Theodore  Mueller. 
AUis,  Wisconsin. 


HIS  INTERPRETATION. 

James  J.  Luff,  of  Marquette,  Neb.,  expresses 
the  opinion  that  the  second  illiterate  order  published 
in  the  group  on  page  382  of  the  last  Bulletin 
called  for  the  spirit  of  nitre.  It  is  too  much  for  us 
to  say  whether  he  is  correct  or  not. 


To  the  Editors: 

I  don't  know  of  anything  in  which  I  get  a  fuller 
value  for  my  money  than  in  the  Bulletin  of  Phar- 
macy. John  B.  Bernbrock. 

Quincy,   Ills. 

*      *      * 

To  the  Editors: 

The  Bulletin's  a  winner  in  every  sense  of  the 
word,  and  I  could  not  profitably  do  without  it. 

M.  C.  Prust, 

Grand  View,  Man. 
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ALCOHOL  "LEAKS"  IN  MANUFACTURING  OPER- 
ATIONS. 

Look  for  a  moment  at  the  alcohol  wasted  in  care- 
less laboratory  operations :  You'll  see  an  operator 
trying  to  make  4000  Cc.  of  tincture  of  ginger,  con- 
tinue the  pouring  of  alcohol  on  the  drug  until  the 
desired  4000  Cc.  mark  is  reached  in  the  receiver; 
which  brings  to  notice  a  series  of  similar  leaks. 
After  the  drug  to  be  percolated  is  moistened  and 
kept  thoroughly  air-tight,  or  nearly  so  during  the 
macerating  stage,  it  should  not  absorb  and  hold 
intact  any  appreciable  amount  of  liquid.  Hence  in 
making  4000  Cc.  of  tincture  of  ginger,  having 
moistened  the  drug  with  the  200  Cc.  of  alcohol  as 
the  U.  S.  P.  designates  (bearing  in  mind  constantly 
the  necessity  of  avoiding  undue  exposure  to  the 
atmosphere  to  prevent  evaporation),  it  should  not 
require  much  over  4000  Cc.  alcohol  to  finish  the 
product;  provided  however  that  after  the  last  por- 
tion of  alcohol  has  disappeared  below  the  surface 
of  the  drug  in  the  percolator  a  sufficient  quantity 
of  water  is  carefully  poured  on  to  entirely  displace 
all  the  menstruum  held  in  the  interstices  of  the  drug. 

There  are,  of  course,  modifications  to  all  rules, 
and  so  are  there  differences  in  absorbing  power  of 
drugs,  but  generally  speaking  there  is  a  consider- 
able quantity  of  menstruum  wasted  in  the  labora- 
tory by  failure  to  displace  this  menstruum.  A  good 
rule  to  abide  by  and  prove  the  worth  of  the  asser- 
tion is  this :  When  making  any  preparation  to  be 
percolated,  have  a  bottle  into  which  place  as  much 
menstruum  as  there  will  be  finished  product,  plus 
the  quantity  necessary  to  moisten  the  drug.  For 
example,  4000  Cc.  tincture  of  ginger  is  to  be 
made.  First  measure  out  4200  Cc.  of  alcohol  and 
moisten  the  drug  with  200  Cc,  and  the  balance, 
which  is  to  be  added  as  required,  place  in  a  suitable 
container. 

When  macerating  such  volatile  tinctures,  it  is  a 
very  good  plan  to  have  a  wide-mouth  jar  with  a 
hermetically  sealed  top,  which  makes  an  ideal  mac- 
erating vessel,  as  it  prevents  evaporation.  It  is, 
indeed,  surprising  to  those  who  practice  these  im- 
portant precautions  against  alcohol  waste  that  so 
many  others  fail  to  grasp  its  importance.  The  loss 
sustained  in  each  operation  is  sufficiently  great  to 
cause  a  material  deficiency  in  a  short  time,  if 
allowed  to  continue. 

Here  might  be  mentioned  a   few  other  alcohol 


wastes  in  the  percolating  process,  such  as  leaving 
the  percolator  uncovered  or  not  sufficiently  well 
covered  to  prevent  loss  by  evaporation;  not  having 
the  receiver  properly  protected;  or  having  the  per- 
colator suspended  so  high  above  the  receiver  that 
the  liquid  must  needs  descend  through  an  unneces- 
sary space.  The  failure  to  displace  the  alcohol  in 
the  percolator  is  undoubtedly  the  greatest  leak  of 
those  mentioned,  but  the  others,  if  allowed  to  exist 
and  continue,  all  help  to  make  up  a  great  drain  on 
the  alcohol  barrel. — Condensed  from  an  article  by 
D.  Strode  Jefferis_,  in  Merck's  Report. 


THE  DANGEROUS  PRACTICE  OF  PASTING  ONE 
LABEL  OVER  ANOTHER. 

Owing  to  the  importance  of  the  subject  and  its 
pertinence  in  this  connection  I  desire  to  say  a  word 
in  regard  to  the  pernicious  habit  of  many  phar- 
macists of  not  washing  off  or  destroying  old  and 
soiled  labels  on  bottles  that  are  to  be  refilled,  or 
when  any  other  kind  of  medicine  is  to  be  put  into 
the  bottle.  The  failure  to  change  a  soiled  label, 
or  the  act  of  pasting  one  label  upon  another,  is  in 
the  highest  degree  reprehensible ;  in  fact,  it  par- 
takes of  the  character  of  criminality,  because  of  the 
danger  to  life  which  it  may  involve,  aside  from  the 
slovenly  and  unprofessional  character  of  the  prac- 
tice. 

For  instance,  a  bottle  is  taken  to  a  drug  store  for 
paregoric,  and  afterwards  is  taken  back  again  with 
the  same  old  label  on  it  for  laudanum;  the  pare- 
goric label  is  not  removed  or  destroyed,  and  the 
label  for  the  laudanum  is  pasted  over  it;  after  a 
while  by  some  means,  either  from  dampness,  atmos- 
pheric changes,  the  meddling  of  children,  or  from 
some  other  disturbing  or  accidental  cause,  the 
laudanum  label  loosens  and  falls  off,  a  circumstance 
of  not  infrequent  occurrence.  This  leaves  the  pare- 
goric label  to  represent  the  contents  of  the  bottle, 
rendering  the  laudanum  liable  to  be  administered 
by  some  thoughtless,  unobserving,  or  ignorant  per- 
son, not  aware  of  what  has  happened,  in  doses 
according  to  the  printed  directions  on  the  paregoric 
label,  with  the  possibility  of  death  or  some  other 
dire  consequence.  Many  cases  of  this  or  of  similar 
kind  are  matters  of  record,  and  hundreds  of  others 
no  doubt  have  occurred  which  have  not  proved 
fatal  and  the  circumstances  of  which  have  not  been 
allowed  to  pass  beyond  the  precincts  of  the  house- 
hold. 

To  further  illustrate  the  extent  of  this  practice 
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not  changing  labels,  and  that  of  pasting  labels 

j)f  a  different  kind  upon  each  other,  I  would  state 

I^H^t  I  have  in  my  possession  six  labels  all  taken 

ifty  me  from  one  bottle  brought  to  my  store  for  medi- 

e  on  October  10,  1896,  which  I  have  preserved 

a  rare  relic  of  this  censurable  practice;  and  the 

worst  feature  about  this  case  was  that  two  of  these 

were  prescription  labels  which  had  been  pasted  one 

by  one  upon  the  other  four  labels,  which  were  all 

labels   for  tincture  of  chloride  of  iron.     The  two 

prescription  labels  were  placed  there  by  the  same 

pharmacist,  and  two  each  of  the  tincture  of  iron 

Bels  were  placed  there  by  two  other  pharmacists, 
id  these  labels  were  all  from  stores  of  old  and 
pectal)le  druggists  located  in  the  city  of  Phila- 
delphia. 

I  also  know  of  a  number  of  instances  where  a 
person  has  taken  a  bottle  for  5  or  10  cents'  worth 
of  simple  medicines  like  tincture  of  myrrh,  etc.,  the 
bottle. bearing  another  druggist's  label  for  the  same 
medicine,  and  the  pharmacist  has  dispensed  the 
medicine  without  putting  on  his  own,  but  left  the 
other  druggist's  label  on !  This  is  shameful ! — 
Condensed  from  an  article  by  J.  B.  Moore  in  the 
American  Druggist. 


I 


NEW  REMEDIES. 


Brominol. — 

Introduced  by  William  Martindale,  London,  as  a 
remedy  in  epilepsy.  It  consists  (Phannaccntischc 
Zcitimg)  of  bromine  and  oil  of  sesame.   It  resembles 

^)nipin  somewhat. 


H 


ctiacol  Palmiacol. — 

1^— 'ilie  words,  which  seem  to  be  used  as  synonyms, 
l^pe  said  by  the  Pharmacciitischc  Zeitung  to  l>e 
trade-names  for  cetylguaiacyl,  but  which  is  prob- 
ably pyro-catechin-methylcetylic  ether.  It  is  insolu- 
ble in  water,  but  dissolves  readily  in  alcohol,  ether, 
chloroform,  etc.  It  is  said  to  possess  all  the  thera- 
peutic effects  of  guaiacol,  without  the  inflammatory 
action  of  the  agent.  It  is  recommended  as  a  substi- 
tute for  guaiacol  in  the  treatment  of  tuberculosis, 
etc. — Notional  Druggist. 

Griserin. — 

Griserin  is  the  preparation  formerly  known  as 
loretin,  but  rendered  soluble  by  combination  with 
an  alkali.    The  new  remedy  is  highly  recommended 


in  the  treatment  of  pulmonary  tuberculosis  and  other 
infectious  diseases,  as  cancer,  diphtheria,  scarlet 
fever,  pneumonia,  and  also  in  such  skin  diseases  as 
scrofulous  eruptions,  furunculosis,  etc.  The  dose 
of  griserin  is  stated  to  be  0.2  to  0.5  gramme.  Doses 
of  from  3  to  5  grammes  purge  in  about  twenty 
minutes. 

Hippol. — 

I'his  is  methylenehippuric  acid,  which  is  used 
(Pharm.  Ztg.)  as,  a  urinary  antiseptic  in  bacterial 
disea.ses  of  the  urinary  organs,  because  it  readily 
liberates  formaldehyde.  It  forms  colorless,  odor- 
less, and  tasteless  prismatic  crystals.  It  is  readily 
soluble  in  cold  chloroform,  and  in  hot  benzene, 
acetic  ether,  and  alcohol.  In  water  it  is  difficultly 
soluble  (1:460  at  23°  C).  Hippol  is  stated  to  be 
non-toxic.  Nicolaier  gave  it  in  inflammation  of  the 
bladder  in  doses  of  1.5  grammes  four  times  daily. 

lodose. — 

lodose  is  described  as  being  a  definite  synthetic 
compound  of  iodine  (10-per-cent)  with  a  nucleo- 
proteid,  and  occurring  in  the  form  of  a  reddish 
powder,  insoluble  in  the  acid  gastric  juices,  but 
completely  soluble  in  the  alkaline  intestinal  secre- 
tions. The  remedy  is  intended  for  use  in  syphilis, 
rheumatism,  glandular  enlargements,  asthma, 
goitre,  etc.,  and  is  given  in  doses  of  from  5  to  20 
grains,  best  before  meals. 

Isson. — 

Name  of  a  new  iron  preparation  which  is  said  to 
l)e  stable,  and  of  pleasant  taste.  Isson  carries  two 
per  cent  of  saccharate  of  iron  suboxide.  The  dose 
for  adults  is  from  a  half  to  a  full  teaspoonful,  and 
for  children  10  to  25  drops.  Introduced  by  Alfred 
Riley,  Aix-la-Chapelle. — National  Druggist. 

Ncrviton. — 

Trade-name  of  a  preparation  said  to  contain  the 
active  principles  of  cinchona  bark  and  kola  nut, 
Ixnuid  up  with  the  glycerophosphates  of  calcium 
and  iron.  Introduced  by  Apothecary  M.  J.  Schulze, 
Dresden. — National  Druggist. 

Polychloral. — 

This  substance  is  obtained  from  pyrid  and  chloral, 
and  dissolves  slowly  in  cold  but  more  rapidly  in  hot 
water,  and  in  alcohol,  with  the  formation  of  chloral 
hydrate  or  alcoholate.  Alkalies  decompose  it  into 
chloroform  and  formic  acid.  It  possesses  hypnotic 
and  anesthetic  properties. 
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QUERIES. 


Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  arc  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers;  and  (4) 
names  and  addresses  must  be  affixed  to  all  communications. 


Tomato  Ketchup. 

J.  M.  B. — The  English  are  noted  for  the  excel- 
lence of  their  ketchups,  sauces,  and  condiments. 
It  is  therefore  a  pretty  safe  assumption  that  the  fol- 
lowing formula,  borrowed  from  a  book  published 
in  London  by  our  contemporary,  the  Chemist  and 
Druggist,  will  prove  eminently  satisfactory. 

Ripe  tomatoes  6  quarts. 

Bruise,  and  set  in  an  oven  with  IJ/^,  pounds  of  salt  and  a 
quart  of  water.  At  the  end  of  an  hour  pour  off  a  gallon  of 
juice,  and  to  this  add 

Shallots    (peeled  and  sliced) 4  ounces. 

■    Black  pepper   (bruised) J4  ounce. 

Mace    (bruised)    J/2  ounce. 

Pimento  (bruised)   J/2  ounce. 

Ginger    (bruised) Yz.  ounce. 

Nutmeg  (bruised)    >4  ounce. 

Cochineal   (in  coarse  powder)...  2  drachms. 
Cayenne  pepper  (in  coarse  powder)  1  drachm. 

Brown  vinegar   1  pint. 

Simmer  gently  for  half  an  hour,  strain,  and  bottle. 

Here  is  another  formula : 

Tomatoes  (cut  in  pieces) J/2  bushel. 

Salt    6  ounces. 

Allspice   6  drachms. 

Mustard   (ground)    13^  drachms. 

Black  pepper 3  ounces. 

Cloves    6  drachms. 

Mace    3  drachms. 

Cayenne  pepper    2  drachms. 

Vinegar   1  gallon. 

The  tomatoes  are  boiled  in  their  own  liquor  until  soft,  and 
then  strained  and  pressed ;  boil  down  to  a  thick  pulp,  and  add 
the  other  ingredients,  stirring  all  the  time.  The  spices  must 
be  finely  ground  before  adding.  The  whole  should  be  boiled 
up  twice  and,  when  cold,  bottled. 


Two  Botanical  Drugs. 

W.  H.  C. — There  is  a  European  "wood  sage'' 
and  an  American  "wood  sage."  The  former  is 
Tcucrium  Scorhonia,  is  bitter  in  taste,  and  is  used 
as  a  substitute  for  hops.  The  latter  is  Germander 
Teucrium  Canadense;  it  is  found  over  a  large  por- 
tion of  American  soil  from  Canada  to  Mexico,  is 


stimulant  and  tonic  in  property,  and  is  said  to  be 
useful  in  the  treatment  of  nervous  troubles. 

"Mountain  cranberry,"  or  uva  ursi,  is  known 
botanically  as  Arctostaphylos  uvi-ursi  (Lin.) 
Spreng.  Its  habitat  is  the  northern  United  States 
and  Canada.  The  leaves  are  astringent  and 
diuretic  in  property.  Another  plant  that  is  some- 
times called  "mountain  cranberry"  is  Baccinium 
Vitis  Idrea  Lin.  This  plant  is  also  called  "red  bil- 
berry" and  "red  whortleberry."  Its  habitat  is  the 
northern  United  States  and  Canada.  The  leaves 
are  astringent,  diuretic,  and  expectorant. 


Removing  Warts. 

J.  M.  B. — There  are  many  historic  and  traditional 
remedies  for  removing  these  pestiferous  excres- 
cences. When  the  writer  was  a  youngster  he  was 
informed  by  a  maiden  lady  of  somewhat  extensive 
years  that  if  he  would  rub  a  wart  with  a  piece  of 
cheese,  bury  the  latter  secretly  for  three  weeks,  and 
then  dig  it  up  without  letting  anybody  know  of  the 
whole  occurrence,  the  wart  would  disappear  forth- 
with! The  remedy  was  tried  with  a  great  deal  of 
faith,  and  with  a  degree  of  secrecy  unusual  to  the 
communicative  nature  of  a  boy  of  eight  years.  But 
the  wart  still  hung  on. 

Seriously,  there  is  probably  only  one  thing  to 
do  with  a  wart,  and  that  is  to  use  some  such  eschar- 
otic  as  glacial  acetic  acid.  This  should  be  applied 
morning,  noon  and  night  with  a  camel-hair  pencil. 
Nitric  acid  is  also  used,  but  should  be  employed 
carefully.  The  wart  needs  to  be  scraped  occasion- 
ally. When  the  wart  is  on  the  face,  the  matter 
becomes  rather  a  serious  one,  and  it  is  doubtful 
whether  any  remedy  should  be  undertaken  except 
by  the  advice  and  under  the  observation  of  a  physi- 
cian. Otherwise  one's  beauty  may  be  seriously 
injured. 


"Self -sealing  Gelatin  Capsules." 

F.  C.  R. — Yes,  we  believe  there  are  on  the  market 
what  are  called  "self-sealing  gelatin  capsules."  It 
is  our  impression,  however,  that  these  are  far  from 
satisfactory  in  practice.  They  have  several  objec- 
tions:  (1)  they  are  uneven  in  weight;  (2)  when 
filled  with  any  medicament,  and  the  cap  attached, 
they  are  uneven  in  length;  (3)  the  caps  are  not 
made  in  a  uniform  manner  and  some  of  them  fit  on 
to  the  body  of  the  capsule  up  to  the  shoulder, 
whereas  others  cannot  be  pushed  down  within  one- 
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'pfhth  inch  of  the  shoulder;  (4)  and  fully  25  per 
cent  of  the  capsules  are  imperfect.  Under  the  cir- 
cumstances most  pharmacists  prefer  to  use  the 
ordinary  empty  gelatin  capsules.  They  are  uniform 
in  weight,  length,  and  character,  and  when  made 
by  the  best  manufacturers  dissolve  in  the  stomach 
readily  and  liberate  quickly  the  contents  so  that 
prompt  action  of  the  medication  is  assured. 
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Where  Does  the  Green  Color  Come  From? 

L.  J.  H.  has  had  difficulty  in  compounding  the 
)wing  prescription : 

Tincture  of  mix  vomica 3  drachms. 

Sodium  bicarbonate   4  drachms. 

Aromatic  spirit  of  ammonia 4  drachms. 

Glycerin    6  drachms. 

Chloroform  water,  q.  s.  ad 6  ounces. 

)ur  correspondent  says  that  "this  mixture  on 
ig  freshly  dispensed  is  of  a  clear,  light  yellow, 
but  that  in  ten  minutes  it  becomes  quite  green." 
On  the  contrary,  we  fail  to  see  why  any  such  change 
of  color  should  take  place.  An  experiment  under- 
taken by  us  failed  to  produce  any  change  in  color 
in  24  hours.  It  may  be  possible  that  acetic  acid 
was  used  in  the  manufacture  of  the  tincture  of  nux 
vomica  employed  by  our  correspondent,  and  if  a 
copper  container  were  employed  the  green  color 
would  thus  he.  accounted  for.  A  trace  of  copper 
affords  about  the  only  explanation  we  can  conceive 
for  this  phenomenon. 


^^Determining  the  Quality  of  Cottonseed  Meal. 

J.  D.  McM. — The  chief  fault  with  flaxseed  and 
other  meals  is  that  they  are  likely  to  have  been 
largely  robbed  of  their  oil,  and  therefore  to  consti- 
tute what  is  technically  known  as  "oil  cake."  The 
chief  test  to  determine  the  quality  of  cottonseed 
meal  would  be  that  of  finding  out  its  content  of  oil. 
When  extracted  with  carbon  disulphide,  it  should 
yield  not  less  than  15  per  cent  of  fixed  oil.  You 
might  also  look  for  the  admixture  of  starch  by 
means  of  the  familiar  iodine  test. 


iron  derived  from  the  glass  of  the  bottles  or  the 
"tin"  of  the  containers.  Working  upon  this  hypo- 
thesis, Frederick  T.  Gordon,  of  the  United  States 
Navy,  concluded  two  or  three  years  ago  that  to  pre- 
vent the  reddening  of  carbolic  acid  it  must  be  free 
from  iron  and  be  kept  in  iron-free  containers.  He 
found  that  bottles  coated  inside  thickly  with  paraf- 
fine  were  very  good.  Exposure  to  the  light  seems 
to  bleach  the  reddened  crystals.  If  the  red  crystals 
are  melted,  and  the  first  crystallization  separated, 
this  will  often  give  a  white  acid. 


Furniture  Polish. 

E.  Bros.  Drug  Co. — An  excellent  formula  for  a 
furniture  polish  was  contributed  by  Mr.  A.  Armor 
to  page  101  of  the  Bulletin  for  March,  1903.  It 
follows : 

Linseed  oil,  boiled 1  pint. 

Turpentine    1  pint. 

Pure  cider  vinegar 1  pint. 

Mr.  Armor  stated  that  he  put  this  product  up  in 
six-ounce  panel  bottles,  and  sold  it  for  25  cents. 
The  directions  on  the  bottle  read  as  follows :  "Shake 
the  bottle  well  before  using  the  polish.  Put  a  little 
on  a  bit  of  old  Canton  flannel  and  then  rub  briskly 
and  quickly.  The  furniture  will  shine  almost  im- 
mediately." 


Tasteless  Castor  Oil. 

L.  E.  G.  Jr.  Co. — If  you  will  consult  the  annual 
indexes  to  the  Bulletin  for  the  last  few  years,  you 
will  find  that  article  after  article  and  note  after  note 
has  appeared  concerning  the  subject  of  "tasteless" 
castor  oil.  One  of  the  best  formulas  was  that  con- 
tributed by  A.  J.  Gardner,  of  Grand  Rapids,  Ohio, 
for  an  emulsion  of  castor  oil.    This  was  as  follows : 

Castor  oil   500  Cc. 

Mucilage  of  acacia 125  Cc. 

Spirits  of  gaultheria 10  Gm. 

Sugar    1  Gm. 

Sodium  bicarbonate  1  Gm. 


Peroxide  of  Hydrogen  on  the  Nails. 

The  Coloration  of  Carbolic  Acid.  7^  ^^   remarks  that  one  of  his  customers  asked 

j      P.  H.  B.— Recent  investigations  by  Walther,  a  him,   "Why  is  it  that  hydrogen  peroxide,  applied 

'  British  chemist,  indicate  that  the  cause  of  the  red-  to  the  finger-nails  with  an  orangewood  stick  for  the 

■ning  of  carbolic  acid  is  the  ozone  or  hydrogen  purpose   of   whitening  them,   tends   to   loosen   the 

peroxide  of  the  air  acting  in  the  presence  of  the  nails?"    We  are  inclined  to  doubt  very  much  if  this 
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can  be  the  case.  Doubtless  it  is  true  that  the  pro- 
longed action  of  hydrogen  peroxide  upon  any  tissue 
would  not  be  beneficial,  but  we  fail  to  find  any  re- 
port in  the  literature  where  a  loosening  of  the  finger 
nails  has  followed  the  application  of  the  drug.  It 
strikes  us  as  more  likely  that  in  certain  cases  the 
arbitrary  pushing  back  of  the  flesh  with  the  orange- 
wood  stick  would  lacerate  the  flesh  sufficiently  to 
produce  infection  of  the  surrounding  parts,  and 
that  this  would  be  responsible  for  the  phenomenon 
observed. 


Quinine  Sulphate  and  Iron  Citrate  in  Combination. 

J.  C.  R.  submits  the  following  prescription  for 
criticism : 

Quinine  sulphate    90  grains. 

Iron  citrate  90  grains. 

Tincture  of  nux  vomica 2  drachms. 

Water,  enough  to  make ; . .  4  ounces. 

We  suggest  that  this  prescription  be  compounded 
in  the  following  manner :  Dissolve  the  ferric  citrate 
in  2  ounces  of  water  by  the  aid  of  heat  and  add  the 
quinine  sulphate.  When  cool  add  the  tincture  of 
nux  vomica'  and  the  water.  Pass  through  ab- 
sorbent cotton.  The  ferric  citrate,  being  acid  in 
character,  will  hold  the  quinine  in  solution. 


On  the  Repeating  of  Prescriptions. 

W.  B. — It  would  not  be  possible  to  give  a  definite 
answer  to  your  question  as  to  whether  or  not  a 
druggist  should  absolutely  refuse  to  repeat  a  pre- 
scription marked  non  repetatur  by  the  physician. 
Theoretically  and  in  the  great  majority  of  cases  the 
pharmacist  should  obey  the  instructions  implicitly, 
but  there  are  times  when  he  needs  to  use  his  own 
judgment.  A  more  lengthy  discussion  of  the  sub- 
ject will  be  found  on  page  309  of  the  Bulletin 
for  August,  1904. 


Solution  of  Hydrastine  Muriate. 

A.  S.  B.  desires  to  know  if  he  can  prepare  an 
alcoholic  solution  of  hydrastine  muriate  correspond- 
ing in  strength  to  the  fluid  extract  of  hydrastis  of 
the  U.  S.  P.  Certainly.  The  fluid  extract  of  the 
new  U.  S.  P.,  which  became  official  September  1, 
must  contain  by  assay  2  per  cent  of  hydrastine 
alkaloid.      An    equivalent    amount    of    hydrastine 


muriate  would  be  2.19  per  cent.  An  alcoholic  solu- 
tion of  this  strength  would  therefore  be  equal  in 
alkaloidal  potency  to  the  official  fluid  extract,  and 
in  order  to  make  the  solution  9.96  grains  will  need 
to  be  used  for  each  fluidounce. 


An  Antiseptic  Ointment. 

J.  M.  B. — The  particularly  vicious  burns  which 
you  speak  of  should  receive  careful  treatment  at 
the  hands  of  a  physician.  However,  antiseptics  are 
usually  employed  in  such  cases,  and  nature  is  left 
to  do  the  healing.  There  are  several  ointments  in 
the  new  Pharmacopoeia  that  might  suit  your  pur- 
pose: the  ointment  of  phenol,  iodine  ointment,  or 
perhaps  the  ointment  of  boric  acid. 


Short  Answers. 

J.  F.  M. — An  excellent  formula  for  the  glycero- 
phosphates of  lime  and  soda  appeared  on  page  479 
of  the  Bulletin  for  last  November.  You  could 
start  with  this  as  a  basis  and  add  the  glycerophos- 
phates of  iron,  quinine,  and  strychnine  to  suit  your 
requirements.  You  could  tell  about  the  amounts 
needed  by  consulting  other  formulas  containing 
these  agents. 

L.  B.  T. — An  excellent  formula  for  cucumber 
cream  was  printed  on  page  348  of  the  Bulletin  for 
August,  1904.  Something  was  also  said  on  the 
subject  in  Mr.  Cooban's  department  of  "The  Drug- 
gist's Specialties"  last  month. 

G.  F.  L. — A  formula  for  elixir  terpin  hydrate  was 
considered  on  page  131  of  the  Bulletin  for  March, 
1904.  The  formula  contains  an  error,  however;  8 
instead  of  80  grammes  of  terpin  hydrate  should  be 
employed. 

M.  J.  L. — The  subject  of  foot  powders  has  been 
discussed  in  several  of  the  recent  issues  of  the  Bul- 
letin.    Consult  the  cover  indexes. 

R.  G.  B. — A  formula  for  elixir  of  lactated 
pepsin  was  printed  on  page  40  of  the  Bulletin 
for  January  of  this  year. 

M.  L. — Formulas  for  a  nail  bleach  and  a  nail 
polish  were  printed  on  "page  526  of  the  Bulletin. 
for  last  December. 
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EDITORIAL. 


r:  CTURE  OF  NUX  VOMICA  IN  THE  NEW  PHAR- 
MACOPOEIA. 

i'here  has  been  more  or  less  confusion  and  mis- 
werstanding  regarding  the  relative  strengths  of 
h  tinctures  of  nux  vomica  in  the  1890  and  1900 
PirmacopcEias  respectively.  It  has  all  arisen  from 
hi  fact  that  the  alkaloidal  standard  has  been 
-hnged  from  the  basis  of  total  alkaloids  to  that  of 
>tjchnine  alone. 

^^  have  received  a  letter  from  J.  B.  Timmer, 
^t  of  the  Hazeltine  &  Perkins  Drug  Co.,  of 
^md  Rapids,  Michigan,  in  which  the  statement  is 
nfle  that  the  old  tincture  was  virtually  a  20-per- 
:et  tincture,  that  the  new  one  is  virtually  a  10- 
r><  cent  tincture,  and  that  the  product  has  accord- 
inly  been  reduced  in  strength  one-half.  We  find 
a  ^mmunication  also  from  Mr.  Timmer  in  a  recent 


issue  of  the  Pharmaceutical  Era  in  which  the  same 
position  is  taken,  and  in  which  several  commenta- 
tors on  the  new  Pharmocopoeia,  Dr.  Francis  among 
others,  are  criticized  for  failing  to  mention  the  radi- 
cal change  in  the  strength  of  the  tincture. 

Now  Mr.  Timmer,  and  others  who  have  made  the 
same  statement,  are  right  in  asserting  that  the  tinc- 
ture has  been  changed  in  strength,  but  wrong  in 
declaring  that  the  strength  has  been  decreased  one- 
half.  Accepting  the  new  tincture  as  being  a 
10-per-cent  product,  the  old  tincture  was  more 
nearly  a  12^-per-cent  product.  The  old  product 
assayed  0.3  gjamme  of  total  alkaloids  in  each  100 
Cc.  of  tincture;  the  new  assays  0.1  gramme  of 
strychnine  in  each  100  Cc.  of  tincture.  Dr.  Fran- 
cis informs  us  that  when  assayed  by  the  official 
process,  the  total  or  mixed  alkaloids  of  nux  vomica 
will  yield  less  than  one-half  strychnine.  We  may 
therefore  assume  that  the  old  tincture  contained 
from  0.12  to  0.14  per  cent  of  strychnine,  and  that 
the  new,  containing  0.10  per  cent,  is  consequently 
somewhere  between  two-thirds  and  three-quarters 
tHe  strength  of  the  former  product,  instead  of  one- 
half  its  strength  as  Mr.  Timmer  and  others  have 
stated.* 

This  is  true  also  of  the  extract,  which  bears  the 
same  proportionate  relation  to  the  drug,  and  which 
is  still  fifty  times  greater  in  strength  than  the  tinc- 
ture. The  fluid  extract,  however,  while  it  was  pre- 
viously five  times  as  strong  as  the  tincture,  is  now 
ten  times  as  strong.  It  has  consequently  been 
increased  in  strength .  about  40  per  cent.  Those 
who  make  the  tincture  from  the  fluid  extract  must 
accordingly  use  different  proportions  than  before, 
while  those  who  follow  the  pharmacopoeial  instruc- 


♦Since  writing  this  editorial  we  have  run  across  the  fol- 
lowing statement  in  the  New  National  Standard  Dispensa- 
tory :  The  present  tincture  "is  about  ^  weaker  than  the  tinc- 
ture of  1890,  is  less  than  one-half  as  strong  as  the  British 
tincture,  and  also  somewhat  weaker  than  the  German  tinc- 
ture. It  contains  in  each  Cc.  0.001  Gm.,  or  in  each  drachm 
between  1/18  and  1/17  grain,  of  strychnine." 
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tions  and  make  it  from  the  extract  will  still  observe 
the  same  proportions. 

As  for  the  drug  strength  of  the  new  tincture,  it 
is  approximately  10  per  cent,  as  we  have  indicated, 
although  the  variation  in  the  content  of  alkaloid 
makes  the  relatio'n  of  the  tincture  to  the  drug  an 
uncertain  and  indefinite  one. 


PUBLICITY  AND  THE  U.  S.  P. 

The  experiences  of  the  last  two  or  three  months 
with  the  new  Pharmacopoeia  have  indicated 
beyond  question  the  necessity  of  keeping  the  phar- 
maceutical and  medical  public  better  informed  of 
the  work  of  revision  as  it  proceeds.  To  keep  phar- 
macists and  physicians  ignorant  of  what  is  being 
done,  and  then  suddenly  project  upon  them  innum- 
erable changes,  many  of  them  radical,  some  of 
them  dangerous,  and  nearly  all  of  them  important, 
is  to  cause  them  an  embarrassment  which  is  as  great 
as  it  is  unnecessary.  Why  come  upon  them  with 
the  unexpectedness  of  the  thunder  clap?  Why 
drive  them  into  consternation  and  almost  paralysis 
when  it  would  be  so  easy  to  prepare  them  for  what 
is  coming? 

At  best  it  is  a  slow  process  for  a  huge  pharma- 
ceutical and  medical  body  to  adapt  itself  to  pro- 
nounced changes,  and  we  may  now  expect  more  or 
less  confusion  and  many  annoying  if  not  dangerous 
mistakes  for  a  year  or  two,  or  perhaps  longer, 
until  the  process  of  adaptation  has  been  fairly  com- 
pleted. It  takes  the  pharmacist  some  time  to  learn 
the  changes  himself ;  he  must  also  do  much  of  the 
work  of  apprising  the  physician  of  them ;  he  has  to 
modify  his  own  stock  of  medicaments  and  suffer 
much  inconvenience  if  not  actual  loss;  he  is  com- 
pelled to  skip  with  agility  between  the  old  and  the 
new  pharmacopoeias  until  his  physicians  have 
adapted  themselves  thoroughly  to  the  change;  and 
all  this  while  he  must  keep  his  weather  eye  out  for 
the  blue-coated  officer  of  the  law,  who  is  likely  to 
appear  almost  any  minute. 

Consider,  for  instance,  the  radical  changes  made 
in  the  strength  of  the  potent  tinctures.  How  easy 
it  would  have  been  for  the  committee  to  keep  phar- 
macists and  physicians  advised  through  the  pharma- 
ceutical and  medical  press  of  the  discussion  of  this 
subject  and  later  on  of  the  actual  decision  taken! 
What  possible  objection  could  there  have  been  to 
such  a  course?  None  that  we  can  see — none  what- 
ever. 

There  is  another  strong  reason  for  publicity  in 


the  work  of  revision.  It  would,  by  keeping  the 
work  constantly  in  view,  greatly  increase  general 
,  interest  in  the  book  and  secure  for  it  a  far  larger 
measure  of  support  than  it  has  ever  had  from  either 
pharmacists  or  physicians.  This  principle — the 
familiar  principle  of  advertising  it  really  is — has 
been  recognized  by  the  A.  Ph.  A.,  which  during 
the  last  year  has  been  giving  publicity  to  the  ad 
interim  proceedings  of  the  Council,  and  which  has 
now  gone  further  and  decided  to  establish  a  monthly 
bulletin.  The  principle  has  been  recognized  also  by 
the  N.  A.  R.  D.,  whose  wise  practice  of  publishing 
"N.  A.  R.  D.  Notes"  has  had  a  vast  deal  to  do  with 
the  wonderful  success  of  that  organization.  Why 
may  not  the  Pharmacopoeia  avail  itself  similarly  of 
the  manifold  benefits  of  publicity  by  keeping  phar- 
macists and  physicians  informed  through  the  jour- 
nals of  the  work  of  revision  as  it  proceeds? 

No  one  is  particularly  at  fault  because  the 
method  of  secrecy  has  been  followed.  It  has  been^ 
a  sort  of  tradition  and  custom,  and  the  binding 
force  of  traditions  and  customs  is  very  great.  That 
the  time  has  come  now  for  a  change  of  policy,  how- 
ever, cannot  be  doubted,  and  we  should  see  to  it 
that  publicity  is  authorized  and  stipulated  by  the 
Pharmacopoeial  Convention  of  1910. 


MODERN    PRESCRIPTION    WRITING. 

A  very  suggestive  paper  on  "The  Trend  of 
Modern  Prescription  Writing"  was  read  recently 
beforcvthe  Philadelphia  County  Medical  Society  by 
M.  Clayton  Thrush,  Ph.M.,  M.D.  Dr.  Thrush 
had  collected  1000  prescriptions  from  "two  of  the 
best  prescription  stores"  in  Philadelphia,  and  had 
then  classified  them  into  groups  showing  their  sev- 
eral characteristics.  One-and-three-tenths  per  cent 
of  them  exhibited  chemical  incompatibilities;  another 
1.3  per  cent  pharmaceutical  incompatibilities;  5  per 
cent  contained  over  six  ingredients,  71.8  per  cent 
from  two  to  five  ingredients,  and  23.2  per  cent  only 
one  ingredient;  48.4  per  cent  called  only  for  official 
preparations,  15.5  for  such  non-official  preparations 
as  N.  F.  articles  and  the  like,  and  35.9  per  cent  for 
proprietary  medicines  in  whole  or  in  part;  only  two 
prescriptions  of  the  thousand  were  for  patent  medi-' 
cines,  and  one  of  these  was  written  by  an  osteopath ; 
and  the  metric  system  was  employed  only  in  half 
of  one  per  cent  of  the  cases. 

These  facts  are  interesting  and  they  suggest  sev- 
eral remarks.  To  begin  at  the  end,  it  is  evident 
that  the  metric  system  is  rarely  ever  used  by  phy- 
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cians.     This  truth  is  particularly  emphasized  by 
lese  statistics  because  Dr.  Thrush  asserts  that  the 
en  who  wrote   the  thousand   prescriptions   were 
he  leading  physicians  of  the  city,"  and  in  many 
stances  "were  the  professors  and  instructors  on 
ir  medical   school   and   hospital   staffs."     In   the 
ht  of  this  fact,  and  the  additional  fact  that  phar- 
macists almost  never  use  the  metric  system  in  their 
manufacturing  operations,  is  it  not  unduly  quixotic 
he  part  of  the  U.  S.  P.  to  continue  its  use  of 
le  metric  system  alone?     There  is  little  question 
'sstractly  about  its  desirability,  but  experience  has 
wn  that  its  employment  cannot  be  forced  arti- 
,.ially    by    using    it    exclusively    iii    our    standard 
)oks.    About  the  only  result  is  to  lessen  the  sale 
t"  the  books. 

If  1.3  per  cent  of  all  the  prescriptions  written 

v:hibit  chemical  incompatibilities,  and  another  1.3 

cent  pharmaceutical  incompatibilities,  it  is  evi- 

ijut  that  the  pharmacist  needs  to  be  a  man  of  train- 

)"■  and  skill  if  danger  is  to  be  avoided  and  the  pub- 

lealth  conserved.     Other  conclusions  to  which 

c  statistics  point  are  these:  that  the  old  days  of 

jlypharmacy  and  "shot-gun  prescriptions"  are  dis- 

ippearing;  that  nearly  three-fourths  of  the  modern 

descriptions  contain  from  two  to  five  ingredients 

i^v;    that    nearly    one-fourth    contain    but    one 

cdient;  and  that  the  prescribing  of  semi-pro- 

rietary   medicines   is   constantly   increasing   while 

patents"  are  almost  never  prescribed. 


I  iic 
ard 


Missouri    pharmacists,    realizing    that    the 

of    Pharmacy    lacks    money  with  which  to 

ecute  violators  of  the  law,  will  make  contribu- 

nis  to  a  fund  through  their  organizations  in  order 

lat  the  board  may  be  supplied  with  the  sinews  oiF 

tr.    The  board  members  have  themselves  signified 

willingness  to  contribute  $25  apiece.    This  is  cer- 

linly  gratifying,  but  it  illustrates  the  necessity  in 

11  States  for  laws  which  will  overcome  the  financial 

andicap  suffered  alike  by  nearly  every  board. 


It  begins  to  look  as  if  the  jobbing  druggists  of 
anada  would  really  form  the  combination  about 
vhich  so  much  has  been  said  during  recent  months, 
iiome  weeks  ago  matters  had  progressed  so  far  that 
|5  houses  had  signed  an  agreement  to  sell  their 
jusiness  to  a  joint  stock  syndicate.  The  deal  is 
juch  a  large  one,  however,  that  it  will  take  some 
jime  to  perfect  it  even  in  case  it  goes  through. 


THE  OBSERVER'S  COLUMN. 

For  some  years  now  the  Observer  has  been  out- 
side instead  of  behind  the  drug-store  counter,  and 
he  has  had  a  chance  to  look  upon  the  drug  business 
from  the  outsider's  point  of  view — to  see  it 
objectively  as  well  as  subjectively.  One  of  the 
things  which  seems  to  him  quite  clear  from  his 
present  position  is  that  the  average  pharmacist  ties 
himself  down  too  closely  to  business.  When  the 
Observer  was  a  proprietor  himself  this  view  of  the 
case  didn't  present  itself  to  him,  and  perhaps  if  it 
had  he  would  have  thrown  it  aside  quite  as  impa- 
tiently as  many  of  the  Observer's  readers  doubtless 
will  on  the  present  occasion. 

Nevertheless  he  is  going  to  have  his-  say,  whe- 
ther it  does  any  good  or  not. 

It  is  largely  a  matter  of  habit  and  custom  after 
all — this  sticking  so  closely  to  business.  Every 
druggist  does  it,  and  every  druggist  therefore  thinks 
he  has  to  do  it.  When  a  clerk,  one  is  compelled  to 
do  it,  and  when  he  is  transformed  into  a  proprietor 
later  on  he  continues  in  the  way  he  has  been  taught 
and  in  the  way  followed  by  every  one  else.  But  is 
it  necessary? 

Here  is  a  pharmacist  who  is  perhaps  40  years 
old.  He  has  worked  hard  all  his  life.  He  has 
developed  a  business  of  perhaps  $25,000  a  year — or 
let  us  say  $20,000,  not  to  pitch  our  figures  in  too 
unusual  a  key.  He  "cleans  up"  about  $3000  or 
$3500  for  himself,  and  thus  has  a  fair  income. 
Now  the  Observer  wants  to  know  why  this  man 
must  continue  to  make  a  slave  of  himself,  work 
every  evening  as  well  as  all  day,  keep  at  it  Sun- 
days, rob  himself  of  all  the  sports  and  the  pleas- 
ures of  life,  deny  himself  recreation,  and  shut  him- 
self out  even  from  social  intercourse?  He  never 
sees  his  children  unless  they  come  over  to  the  store, 
and  he  could  easily  be  duped  into  giving  free  soda 
and  candy  to  the  wrong  kids  if  only  they  were 
clever  enough  to  play  the  part  of  his  own  hopefuls. 

Is  it  all  necessary  ?  The  Observer  does  not  think 
so.  Doubtless  a  man's  business  is  better  managed 
when  he  is  himself  at  the  helm  constantly,  and 
doubtless  it  will  continue  to  increase  a  little  faster 
if  he  is  always  on  duty  and  in  touch  with  custom- 
ers at  all  hours  of  the  day  and  evening.  But  is  the 
additional  gain  worth  the  sacrifice?  It  is  not. 
Most  assuredly  it  is  not.  What  are  we  living  for 
anyway?  Certainly  not  to  shut  ourselves  from  all 
the  comforts  and  pleasures  of  life.    Business  up  to 
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a  certain  number  of  hours  a  day,  and  up  to  a  cer- 
tain number  of  days  a  week,  is  or  should  be  a  great 
and  absorbing  pleasure  as  well  as  a  duty,  but 
beyond  this  it  becomes  a  grind,  and  it  shuts  out 
other  interests  that  deserve  no  less  a  place  in  the 
scheme  of  living  than  one's  occupation. 

Certainly  a  man's  evenings  and  his  Sundays 
should  be  reserved  for  rest,  for  pleasure,  and  for 
intercourse  with  his  family  and  his  friends.  And 
this  is  no  less  true  of  the  druggist  than  of  any  other 
man.  The  Observer  suggests  that  he  employ  a 
good  head  clerk  and  leave  the  store  in  his  hands 
during  such  rest  periods.  He  could  easily  do  it  if 
he  only  thought  so,  and  he  would  lose  far  less  by  it 
than  he  imagines.  But  even  if  he  does  lose  a  lit- 
tle, does  he  not  gain  a  great  deal?  What  does  it 
profit  him  to  make  an  extra  dollar  or  two  if  the 
joys  and  the  relaxations  of  life  are  all  lost? 

Many  misguided  druggists  believe  that  some  day 
they  will  be  able  to  retire  and  enjoy  the  things 
they  are  earning  now  by  toil  and  self-sacrifice. 
But  they  will  find  they  have  cheated  themselves 
cruelly.  When  the  day  comes  they  will  discover 
that  Habit  has  taken  possession  of  them,  that  they 
cannot  give  up  business  if  they  would,  and  that  the 
capacity  of  enjoyment  has  long  since  withered  and 
died  from  lack  of  nourishment. 


THE  MONTH. 

PATENT  MEDICINES    ^^  ^uc  way  and  another  patent 
IN  THE  medicines  seem  to  be  occupvinsr  a 

FOREGROUND.  .  ,  r        ..         .        "^    , 

major  share  of  attention  these 
days.  Greatest  interest  and  concern  have  perhaps 
been  felt  in  the  ruling  of  Revenue  Commissioner 
Yerkes  regarding  alcoholic  products.  In  some 
instances  druggists  have  fancied  that  fluid  extracts 
and  tinctures,  in  view  of  their  large  content  of 
alcohol,  would  be  involved  in  the  ruling.  In  other 
instances  it  has  been  thought  that  the  druggist 
would  be  able  to  sell  proprietaries  coming  under 
the  ban  only  in  case  he  had  a  city  or  State  retail 
liquor  dealer's  license  in  addition  to  his  customary- 
governmental  certificate.  And  even  the  N.  W,  D. 
A.,  meeting  last  month  in  New  York,  jumped  to 
the  erroneous  conclusion  that  "the  responsibility  of 
determining  what  medicines  come  under  the  ruling 
largely  devolves  upon  the  head  of  the  retail  dealer." 
These  fears  and  interpretations  are  of  course  all 
wrong,  although  it  is  to  be  said  that  the  cities  and 
States  may  possibly   follow   in  the  wake  of  the 


national  government  in  this  reform,  in  which  case 
the  druggist  could  only  sell  the  proscribed  articles 
upon  taking  out  a  regular  retail  liquor  dealer's 
license  in  his  own  community.  The  act  of  the 
Excise  Commissioner  of  New  York  in  declaring 
Peruna  a  liquor  suggests  that  some  States  may  pos- 
sibly take  up  the  issue.  Otherwise  the  ruling  will 
scarcely  affect  druggists  at  all,  inasmuch  as  prac- 
tically all  of  them  are  in  possession  of  a  govern- 
ment liquor  license.  As  to  which  particular  patents 
will  be  involved,  the  druggist  need  not  worry  over 
the  matter  until  the  report  of  the  government  chem- 
ists has  been  issued. 


Meanwhile  Editor  Bok,  of  the 
^"liis  TROUBLES.     Ludies'  Home  Journal,  continues 

to  "take  a  fall"  out  of  patent 
medicines  every  month  or  two.  His  last  appearance 
upon  the  scene,  however,  has  brouglit  him  another 
damage  suit.  It  will  be  recalled  that  the  Pierce 
people  sued  the  Journal  a  year  or  so  ago  for 
$200,000  damages,  but  the  Peruna  Manufacturing 
Co.,  raising  the  bet,  want  $250,000.  Mr.  Bok 
reprinted  a  Peruna  newspaper  testimonial  from 
Congressman  White  of  North  Carolina,  and  beside 
it  a  letter  from  Mr.  White  declaring  the  whole  thing 
a  "fake."  The  Peruna  Co.  now  asserts  that  it 
has  the  original  testimonial  in  its  possession  and 
that  it  bears  the  personal  signature  of  the  gentleman 
from  North  Carolina. — Mr.  Bok's  chief  grievance 
against  patent  medicines  has  been  that  because  of 
their  large  content  of  alcohol  they  developed  liquor 
habits  unsuspectingly;  and  we  observe  that  his 
appeal  to  the  W.  C.  T.  U.  has  had  its  effect  in 
inducing  this  organization  to  send  literature  out 
broadcast  declaring  that  patent  medicines  are  just 
as  dangerous  liquors  as  beers  or  wines  and  that 
they  should  be  equally  eschewed.  To  offset  this 
propaganda  the  Proprietary  Association  of  America 
has  issued  a  booklet  in  which  it  is  argued  that  alco- 
hol in  proprietary  articles  is  used,  not  as  a  beverage, 
but  as  a  solvent  and  preservative,  and  that,  further- 
more, the  medicines  are  taken  in  such  small  quan- 
tities that  any  effect  from  the  content  of  alcohol  is 
quite  out  of  the  question. 


But  this  is  not  all.  Shortly  after 
^'^''^the'frTyT^''^    the  Ladies'  Home  Journal  began 

its  periodical  attacks  upon  the 
patent  medicine  industry,  Collier's  Weekly  of  New 
York  took  up  the  question.    In  its  issue  for  October 
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[the  latter  journal  finally  began  a  systematic  series 
articles  from  the  pen  of  Samuel  Hopkins  Adams, 

fho  is  claimed  to  have  been  making  an  investiga- 
)n    of   the   subject    for   several    months.     After 

^marking  that  "gullible  America  will  spend  this 
year  some  $75,000,000  in  the  purchase  of  patent 
medicines,"  Mr.  Adams  admits  that  many  of  the 
products  are  "honest  in  their  claims  and  effective 
for  their  purposes;"  but  he  goes  on  to  charge  that 
even  many  of  the  efficacious  medicaments  are  adver- 
tised as  cure-alls  and  therefore  do  more  harm  than 
good.  He  declares  the  press  of  the  country  to  be 
"at  the  beck  and  call  of  patent  medicines,"  and  gives 
alleged  instances  where  newspapers  have  served 
their  advertising  patrons  by  preventing  hostile  leg- 
islation on  the  one  hand,  and  by  securing  meretri- 
cious testimonials  from  prominent  politicians  on  the 
other.  For  this  reason,  he  says,  it  has  been  found 
impossible  to  secure  proper  legislation  in  the  vari- 
ous States,  and  so  far  only  North  Dakota  has  been 
able  to  enact  a  law  suitably  regulating  the  sale  of 
patent  medicines.  The  second  article  in  Mr. 
Adams's  series,  contributed  to  Collier's  for  Octo- 
ber 28,  was  devoted  to  "Peruna  and  'the  Bracers.'  " 


It  seems  evident  to  careful  observ- 
"^^TrRE^suLT^^^     ers  that  these  several  attacks  upon 
patent    medicines    may   in    time 
bring  results  in  two  particulars.     In  the  first  place 
they  may  possibly,  through  both  legislative  compul- 
ion  and  voluntary  action  in  self-defense,  cause  pro- 
prietors to  publish  their  formulas  upon  the  label. 
It   is    understood    that    this    question    was    rather 
warmly  discussed  at  a  recent  meeting  in  New  York 
of  the  Proprietary  Association  of  America,  and  that 
Dr.  R.  V.  Pierce  and  Dr.  Stowell  withdrew  from 
membership  in  the  body  because  their  recent  action 
touching  publicity  of  formulas  did  not  meet  with 
q:eneral  approval.     In  the  second  place,  more  care- 
ul  and  guarded  claims  will  doubtless  be  made  in 
the  advertisements  of  proprietary  articles.     On  this 
point  President  Voegeli  made  the  following  com- 
ment at  the  recent  Boston  convention  of  the  N.  A. 
R.  D.: 

Another  subject  of  grave  importance  and  worthy  the 
serious  consideration  of  manufacturers  is  that  of  advertising. 
Recent  events  indicate  a  general  attack  on  patent  medicines 
by  leading  magazines,  due  largely,  in  my  judgment,  to  the 
unwarranted  claims  set  forth  by  some  manufacturers  for  their 
several  remedies.  These  claims  are  in  many  cases  so  extrava- 
gant as  to  invite  these  attacks  upon  them  and  to  justify  the 


public  in  doubting  the  merits  of  many  preparations  exploited 
in  the  daily  press.  I  plead  for  greater  accuracy  and  reliability 
in  the  advertising  methods  of  patent  medicine  manufacturers. 


JUST  WHERE        With     reform     accomplished     in 
PATENTS  ARE  OPEN  thcse  two  particulars,  patent  medi- 

TO  ATTACK.  •  -i,  ^  I  , 

ernes  will  not  present  so  vulner- 
able a  front  for  attack,  for  many  of  the  charges 
brought  against  proprietary  articles  by  the  reform- 
ers have  very  little  basis  in  reason.  Barring  three 
or  four  well-known  products  admittedly  made  and 
sold  as  disguised  tipples,  it  is  almost  ridiculous  to 
talk  about  the  danger  of  acquiring  alcoholic  habits 
from  the  consumption  of  patent  medicines.  Every 
druggist  knows  that  alcohol  is  used  in  large  per- 
centages in  the  manufacture  of  nearly  every  last 
pharmaceutical  in  his  establishment,  and  that  as  a 
solvent  and  preservative  there  is  no  other  agent  that 
will  take  the  place  of  it.  And  where,  forsooth,  can 
any  harm  be  done  ?  A  tincture  or  an  elixir,  or  even 
a  patent  medicine,  is  taken  in  doses  only  of  a  few 
drops  or  a  teaspoonful,  and  what  possible  detriment 
can  result  from  the  ingestion  of  half  or  a  third  this 
amount  of  alcohol — alcohol  so  disguised  in  taste, 
moreover,  that  its  presence  is  never  suspected?  Mr. 
Bok  and  other  reformers  do  not  seem  to  realize  the 
difference  between  this  condition  of  things  and  the 
large  amounts  of  beer,  wine,  or  liquor  that  are 
taken  at  a  time,  and  their  comparisons  as  to  alco- 
holic content  are  therefore  wholly  beside  the  ques- 
tion. On  the  other  hand,  however,  the  catarrh  snuffs 
and  similar  preparations  which  contain  cocaine  are 
in  a  very  different  category.  That  these  articles  are 
dangerous  admits  of  no  discussion;  and  as  we  see 
it,  the  greatest  and  perhaps  the  only  serious  evil  in 
connection  with  the  patent  medicine  industry  is  to 
be  found  at  this  point.  Such  actions  as  have  been 
taken  regarding  cocaine-bearing  snuffs  by  the  New 
York  Board  of  Health,  and  such  laws  as  many 
people  would  like  to  see  enacted  compelling  the 
honest  labeling  of  these  products,  would  go  far  to 

correct  this  evil. 

«     ♦     ♦ 


TWO  MORE 

RULINGS. 


The  three  or  four  patent  medi- 
cines which  contain  such  large 
percentages  of  alcohol,  and  which 
are  innocent  of  troublesome  medicinal  agents  in  any 
appreciable  quantities,  are  of  course  sold  largely  in 
prohibition  sections  and  States;  and  it  is  here  that 
the  shoe  will  pinch  chiefly  in  the  application  of  the 
recent  ruling  made  by  Commissioner  Yerkes.  There 
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ilso  another  class  of  preparations  sold  largely 
[er   such   conditions — essences   and   extracts   of 
on,  vanilla,  and  the  like,  made  with  such  homeo- 
lic  care  and  precaution  in  content  of  active  ingre- 
its  as  to  be  fairly  satisfactory  as  tipples.     It  is 
lificant  that  this  class*  of  products  has  also  been 
ed  under  the  ban  by  another  recent  ruling  of  the 
:rnal  Revenue  Department  at  Washington,  and 
:  "any  merchant  selling  such  articles  without  the 
;ial  tax  stamp  provided  by  the  internal  revenue 
5  will  be  subject  to  criminal  prosecution  as  well 
issessment  of  the  penalty."     A  discrimination 
be  made  between  manifestly  honest  and  dishon- 
^ssences,  and  between  sales  manifestly  made  for 
;imate  and  sales  made  for  illegitimate  purposes, 
illy,  before  we  dismiss  the  rather  extended  dis- 
ion  this  month  of  the  patent  medicine  question 
s  recent  aspects,  we  may  report  that  the  Indiana 
e  Board  of  Health  has  decreed  that  all  cosmetics, 
use  of  their  alleged  content  of  mercuric  chloride 
other  dangerous  substances,  must  hereafter  in 
State  bear  a  poison  label,  with  skull  and  cross- 
is. 


One    unfortunate    condition    has 

^CHARYBDis  ^^^"  ^^^^^  ^^^^^  legally  as  the  result 
of  the  publication  of  the  new 
'macopoeia.  This  will  be  found  touched  upon 
letter  contributed  to  this  issue  of  the  Bulletin 
Ir.  Bodemann,  a  member  of  the  Illinois  Board 
'harmacy.  It  seems  that  the  attorney-general 
linois  has  decided  that  the  1890  Pharmacopoeia 
remain  the  standard  until  the  law  is  so 
^ded  as  to  specifically  recognize  the  new  Eighth 
pion — and  this  because  of  an  unfortunate 
-sing  in  the  act  which  everybody  admits  was 
j:entional.  Doubtless  the  same  dilemma  will 
jperienced  'm  other  States,  and  this  calls  to  mind 
;y  pungent  paragraph  in  the  address  of  Presi- 
jBeal  before  the  A.  Ph.  A.  at  Atlantic  City : 

^ain,  when  an  edition  of  the   Pharmacopoeia  has  been 
td  by  law,  that  particular  edition  must  continue  as  the 
l^rd  until  by  a  change  of  the  law  a  subsequent  revised 
,1  is  adopted.     It  thus  sometimes  happens  that  the  legal 
,rd  of  a  State  is  a  Pharmacopoeia  that  has  been  super- 
fifteen  to  twenty  years.    Truly  in  such  a  case  the  phar- 
stands  between  his  infernal  majesty  and  the  abysmal 
C  of  the  great  sea.    If  he  adheres  to  the  standard  set  by 
latute   he  violates  professional   ethics,  betrays  the   con- 
"^  of  the  physician,  and  endangers  the  lives  of  his  pat- 
^,  If  he  follows  the  Pharmacopoeia  in  eflfect  at  the  time, 
Q^ood  conscience  and  honesty  he  should,  then  under  the 


law  he  is  guilty  of  the  crime  of  adulteration,  and  is  liable  to 
fine  and  imprisonment  and  the  ruin  of  his  professional  reputa- 
tion. 

In  cases  of  this  kind,  however,  it  seems  likely  that 
any  sensible  board  of  pharmacy  will,  until  the  law 
can  be  modified,  protect  the  pharmacist  from  both 
his  infernal  majesty  and  the  abysmal  depths.  State 
boards  of  health  often  display  a  lack  of  concern  for 
the  druggist,  but  it  would  seem  as  if  even  they 
would  realize  the  necessity  for  charity  and  long- 
suffering  under  such  circumstances. 

*  -  *     * 

The  publication  of  the  new  Phar- 
^?Se^nIw  u^s^  p'!'^   macopceia  has  brought  down  upon 

us  a  perfect  avalanche  of  books, 
the  authors  of  which  have  shown  commendable 
enterprise  in  revising  their  works  to  correspond 
with  the  Eighth  Revision.  The  National  Standard 
Dispensatory,  published  on  September  1,  the  date 
on  which  the  U.  S.  P.  became  official,  is  reviewed 
at  length  on  another  page  of  this  issue  of  the  Bul- 
letin. Sayre's  Pharmacognosy,  Simons's  Chem- 
istry, and  one  or  two  other  books  are  given  the 
same  treatment.  The  Lippincott  Company  state 
that  the  editors  are  hard  at  work  upon  the  United 
States  Dispensatory,  and  that  it  will  be  ready  for 
distribution  within  two  or  three  months.  Reming- 
ton's Pharmacy  is  also  announced  for  early  publi- 
cation. Last,  but  by  no  means  least,  Professor 
Diehl  reported  at  the  recent  meeting  of  the  A.  Ph. 
A.  in  Atlantic  City  that  the  National  Formulary 
had  been  thoroughly  revised  and  that  a  new  edition 
would  soon  be  available.  The  two  most  conspicu- 
ous innovations  in  this  will  be  the  introduction  of 
doses  and  of  alternative  weights  and  measures  in 
the  apothecaries'  system,  both  of  which  will  very 
materially  add  to  the  utility  and  popularity  of  the 
Formulary.  Nearly  70  formulas  have  been  modi- 
fied and  improved,  49  new  ones  have  been  added, 
and  15  have  been  dismissed  because  of  their  recog- 
nition by  the  new  U.  S.  P. 

*  *     * 

There  has  been  a  good  deal  of 
^"^  ^xplaJned      curiosity  to  know  the  exact  import 

of  the  act  of  the  Board  of  Phar- 
macopoeial  Trustees  in  asking  the  pharmaceutical 
press  a  month  or  two  ago  to  reprint  a  resolution 
which  had  been  passed  by  the  board  as  far  back  as 
eighteen  months  or  two  years  previously.  This  reso- 
lution we  printed  last  month,  and  our  readers  will 
remember  that  it  referred  to  the  time  when  publica- 
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tions  based  upon  the  U.  S.  P.  might  be  issued.  The 
mystery  has  now  been  explained.  Doubtless  in  com- 
mon with  other  pharmaceutical  editors,  we  have 
received  a  letter  from  Dr.  H.  H.  Rusby,  one  of  the 
authors  of  the  National  Standard  Dispensatory, 
which  makes  it  clear  that  the  resolution  was 
reprinted  at  this  time  by  reques.t  of  Dr.  Rusby,  and 
that  it  was  done  for  the  purpose  of  showing  that 
the  publishers  and  editors  of  the  National  Standard 
Dispensatory  were  acting  well  within  their  rights 
in  publishing  their  book  on  the  date  when  the  U. 
S.  P.  became  official.  It  seems  that  a  statement  had 
been  circulated  to  the  effect  that  the  dispensatories 
could  not  be  published  until  90  days  after  the  Phar- 
macopoeia had  gone  into  effect,  and  Dr.  Rusby 
asserts  that  capital  was  made  of  this  erroneous  state- 
ment by  interested  persons  at  the  Atlantic  City 
meeting.  Hence  the  Doctor's  desire  to  have  the 
facts  properly  understood,  and  hence  the  revivifica- 
tion of  the  old  resolution  by  the  Board  of  Trustees. 


SOME  N.  A.  R.  D. 
NEWS. 


Two  important  changes  have  been 
made  in  the  organization  work  of 
the  N.  A.  R.  D.  A.  K.  Rouse  has 
succeeded  Dr.  Noel  as  chief  organizer,  and  William 
De  Shetley  has  followed  Col.  Duble  as  manager 
of  the  Department  of  the  East  in  Greater  New  York. 
So  far  as  the  New  York  situation  is  concerned,  it 
may  be  reported  that  the  Peruna  Manufacturing 
Co.  has  brought  suits  for  injunctions  against  three 
or  four  of  the  large  department  stores,  discovering 
finally  that  the  policy  of  conciliation  and  patience 
has  not  resulted  in  the  establishment  of  proper  con- 
ditions. In  San  Francisco  and  on  the  Pacific  coast 
generally  it  would  seem  as  if  a  very  gratifying  con- 
dition of  things  had  recently  been  established.  A 
schedule  covering  about  400  articles  has  gone  into 
universal  effect  in  San  Francisco,  Oakland,  and 
other  big  cities,  and  this  is  quite  remarkable  when 
we  consider  the  fierce  cut-rate  conditions  which 
have  usually  existed  on  the  coast. 


THE  NATIONAL 

INSURANCE  CO 


The  first  steps  have  Ipeen  taken  to 
form  the  National  Fire  Insurance 
Co.,  towards  the  establishment  of 
which  Frank  H.  Freericks,  of  Cincinnati,  has  been 
working  for  the  past  year.  As  we  stated  last  month 
in  our  review  of  the  Boston  convention,  the  com- 
pany will  not,  as  Mr.  Freericks  originally  planned, 
be  an  integral  part  of  the  N.  A.  R.  D.,  but  will  be 
organized  on  an  independent  basis.     A  temporary 


organization  was  formed  immediately  upon  , 
adjournment  of  the  Boston  convention,  with  Cha' 
H.  Avery,  of  Chicago,  as  chairman,  and  with  ] 
Freericks  as  secretary.  A  Committee  on  Incorpc 
tion  and  Organization  was  appointed,  as  follo' 
Samuel  C.  Davis,  of  Nashville;  Walter  Rothw 
of  Hatboro,  Pa. ;  I.  N.  Heims,  of  Indianapolis ; 
B.  Tainter,  of  Carroll,  Iowa;  and  T.  B.  Cartn: 
of  Wilmington,  Delaware.  This  committee  is  r 
engaged  in  a  study  of  the  various  State  laws  v 
a  view  to  incorporating  the  company  in  that  f 
ticular  State  where  the  acts  governing  fire  ins 
ance  are  the  most  stringent.  It  was  undersb 
that  ex-President  Beal  of  the  A.  Ph.  A.  desired 
become  one  of  the  incorporators  of  the  compa 
and  an  invitation  has  therefore  been  extended 

him, 

*  *     * 

Much    joy    was    expressed 
THE  JOBBERS.       mouth   at  the  meeting   in   IS 

York  of  the  N.  W.  D.  A.  o 
the  successful  establishment  during  the  year  of 
new  sale  terms  of  thirty  days'  credit  or  one 
cent  discount  for  cash.  The  change  had  been  m 
much  more  universally  and  easily  than  any  one 
expected,  and  it  was  declared  to  be  most  benefi 
for  many  reasons.  But  the  jobbers  were  not  entii 
happy  after  all.  They  complained  of  the  retai 
for  continuing  to  form  buying  clubs,  and  for  exl 
iting  the  tendency  to  get  their  supplies  of  the  { 
ducer  instead  of  the  jobber;  and  they  complai 
of  the  pharmaceutical  manufacturers  for  their  pi 
tice  of  making  "preferred  customers"  of  large  b 
ers  and  selling  them  direct  at  close  prices.  V\ 
respect  to  the  latter  question,  a  committee  will 
appointed  to  confer  during  the  year  with  a.  sim 
committee  from  the  manufacturers.  The  retail 
on  the  other  hand,  came  forward  with  some  of  tl 
grievances :  Mr.  Gallagher  asked  the  associatioi 
refuse  supplies  to  mail-order  houses,  to  oppose 
parcels  post  measure  and  the  stamp  tax,  and 
cease  selling  supplies  to  wholesale  grocers  and 
unknown  persons  except  in  instances  where  the  i 
mate  destination  of  the  goods  was  known. 

*  *     * 

On    the    whole    the    jobbers 
^"^^ntrac7plan.  Slimed  a  very  gratifying  attit 

with  respect  to  the  contract  p 
They  passed  a  resolution  reaffirming  their  supi 
of  the  plan  providing  the  proprietor  grants  then 
additional   compensation   for  the  extra  trouble 
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which  they  are  subjected,  and  President  Peter  went 
so  far  as  to  declare  that  the  contract  plan  was  the 
only  one  which  had  proved  successful  and  met  the 
need.  During  the  year  16  proprietors  granted  the 
jobbers  increased  remuneration  for  handling  their 
goods,  so  that  it  may  be  safely  assumed  that  they 
have  been  properly  compensated  for  the  additional 
clerical  work  imposed  upon  them  by  the  adoption 
of  the  contract  plan.  Resolutions  were  passed  coin- 
ciding with  the  views  expressed  by  the  representa- 
tives of  the  retailers  with  reference  to  mail-order 
houses  and  sales  to  wholesale  grocers,  and  offering 
cooperation  with  the  N.  A.  R.  D.  in  all  matters  of 
mutual  interest.  The  new  president  of  the  N.  W. 
D.  A.  is  Lucien  B.  Hall,  of  the  well-known  Cleve- 
land jobbing  house  of  Benton,  Hall  &  Co. 


We  are  somewhat  surprised  to  see  in  the  Phar- 
maceutical Era  that  a  number  of  druggists  in  Chi- 
cago have  formed  an  organization  to  protect  them- 
selves from  what  they  deem  the  unjust  prosecutions 
of  the  Illinois  Board  of  Pharmacy.  A  letter  is  pub- 
lished in  a  recent  issue  of  the  Era  from  a  member 
of  this  organization  in  which  the  statement  is  made 
that  already  one  case  has  been  won  in  the  courts 
against  the  board. 


The  Board  of  Pharmacy  in  Oklahoma  has  noti- 
fied grocers  and  dry  goods  merchants  that  they 
"cannot  legally  sell  perfumes,  toilet  preparations, 
medicinal  soaps,  condition  powders,  stock  food, 
etc.,"  and  warned  them  that  prosecutions  would  fol- 
low if  they  ignored  the  notification. 

*  *     * 

At  the  Boston  convention  the  N.  A.  R.  D.  reaf- 
firmed its  position  with  respect  to  the  question  of 
Sunday  rest,  passing  again  a  resolution  "requesting 
all  druggists  to  lessen  their  Sunday  business  by  con- 
fining Sunday  trade  strictly  to  work  of  necessity 
and  mercy." 

*  *     * 

The  six  druggists  of  Saratoga  Springs  have 
adopted  an  early  closing  schedule  for  the  winter. 
They  will  close  at  8  p.m.  every  evening  except  Sat- 
urday, and  will  be  open  Sundays  between  9  and 
10.30  A.M.J  12  and  1  p.m.^  and  6  and  8  p.m. 


The  Oklahoma  Board  of  Pharmacy  has  decided 
to  award  as  a  pri-ze  to  the  candidate  at  each  meeting 
receiving  the  highest  grade,  a  nomination  for  mem- 
bership in  the  American  Pharmaceutical  Associa- 
tion, with  the  first  year's  dues  paid. 


Action  was  taken  at  the  recent  meeting  in  Wash- 
ington of  the  International  Sanitary  Conference  of 
the  Pan-American  Republics  which  may  result  in 
the  publication  of  a  Spanish  edition  of  the  United 
States  Pharmacopoeia.  If  the  funds  of  the  confer- 
ence will  not  permit,  the  Bureau  of  American 
Republics  will  be  asked  to  finance  the  publication. 

*     *     * 

The  Kings  County  Pharmaceutical  Society  has 
issued  to  the  physicians  of  Brooklyn  a  booklet 
explaining  the  chief  changes  in  the  new  U.  S.  P., 
and  now  the  Manhattan  Pharmaceutical  Association 
of  Greater  New  York  is  preparing  to  follow  the 
same  course.  A  committee  has  been  appointed  to 
prepare  the  manuscript. 


Thirteen  druggists  of  Burlington,  Vermont,  have 
been  indicted  by  the  grand  jury  for  the  sale  of 
liquor  on  the  simple  evidence  that  all  of  them  were 
in  possession  of  government  liquor  licenses.  The 
State  law  declares  that  a  government  license  shall 
be  prima  facie  evidence  of  the  sale  of  liquor. 


The  Board  of  Pharmacy  of  New  York  State  has 
decided  that  compliafice  with  the  graduation  pre- 
requisite law  can  only  be  made  when  the  student 
shall  have  conformed  to  the  entrance  requirements 
before  he  enters  college. 

*  *     * 

M.  T.  Breslin  was  recently  given  a  large  banquet 
by  his  enthusiastic  New  Orleans  friends  in  recogni- 
tion of  the  honor  which  had  come  to  him  in  being 
elected  president  of  the  N.  A.  R.  D.  at  the  Boston 
convention. 

*  *     * 

The  proposition  to  form  branches  of  a  savings 
bank  in  drug  stores  has  met  with  considerable 
acceptance  in  both  Chicago  and  Milwaukee,  and  the; 
scheme  will  doubtless  be  carried  into  effect  at  an, 
early  date. 

Prof.  Charles  F.  Heebner,  dean  of  the  Ontarid 
College  of  Pharmacy,  has  been  the  unfortunate  sub- 
ject of  a  bicycle  accident,  and  at  this  writing  is 
quite  seriously  ill. 


THE  NEW  PHARMAC0P(E1A. 

A  Detailed  Commentary  on  the  Eighth  Revision,  which  Became  Official  September  1— Each  Article  is 

Taken  Up  in  Alphabetical  Order  and  the  Specifications  Compared  with  Those  of  the 

Previous  Edition— The  Changes  Made  in  the  Work  thus  Rendered  Clear. 

By  DR.  JOHN  M.  FRANCIS, 

Chief  Chemist  for  Parke,  Davis  &  Co. 
{Continued  front  the  September  ButLETiN.) 


Cinnaldchydunt. — Addition.  Obtained  from  oil  of  cinna- 
mon or  prepared  synthetically.  Must  assay  at  least  95  per 
cent  of  pure  cinnamic  aldehyde  by  appended  process.  A  pure 
cinnamic  aldehyde  is  better  than  a  natural  oil  of  doubtful 
quality,  and  probably  also  this  substance  is  cheaper  than  the 
natural  oil,  which  it  replaces  very  satisfactorily.  It  is  of 
interest  to  note  that  the  Pharmacopoeia  admits  oil  of  cassia 
with  as  low  content  as  75  per  cent  of  cinnamic  aldehyde. 

Cinnamomum  Cassia. — Omitted.  We  look  in  vain  for  our 
old  friend  cassia  cinnamon;  perhaps  nothing  better  demon- 
strates the  ebb  and  flow  of  pharmaceutical  opinion  than  the 
dismissal  of  this  drug.  It  is  assumed  that  Saigon  and  Ceylon 
cinnamon  will  supersede  cassia  because  of  their  more  pleas- 
ing flavor. 

Coca. — It  is  noteworthy  that  the  Pharmacopoeia  now  recog- 
nizes not  only  Huanuco  coca  (known  also  as  cusco),  as  here- 
tofore, but  also  the  Truxillo  (Trujillo),  or  Peruvian,  small- 
leaf  drug.  To  be  acceptable  the  drug  must  assay  0.5  per  cent 
ether-soluble  alkaloids. 

It  seems  strange  that  there  should  be  such  uncertainty 
about  a  drug  which  has  been  the  subject  of  so  much  investi- 
gation and  discussion.  In  view  of  the  statements  of  Hesse, 
Lieberman,  Liebreich,  Greshoff,  Burck,  Morris,  Holmes,  and 
others,  it  seems  fair  to  assume  that  the  Bolivian  or  Huanuco 
drug  is  characterized  by  the  large,  thick,  leathery  and  yellow- 
ish-green leaf,  possessing  a  high  content  of  alkaloid  which  is 
mainly  cocaine  and  devoid  of  isotropyl-cocaine.  The  Java 
drug,    denominated    E.    Coca  var.   Spruccanum    (Burck),    is 

Iaracterized  by  leaves  that  are  smaller  and  thinner  than  the 
jpceding,  of  sharp  apex  and  resembling  the  Truxillo,  con- 
ming  variable  amounts  of  alkaloids,  of  which  cocaine  usually 
pstitutes  a  small  proportion,  and  chiefly  notable  because  of 
Itropyl-cocaine,  which  Liebreich  claims  to  be  responsible  for 
e  poisonous  effects  which  sometimes  follow  the  administra- 
tion of  cocaine.  The  Truxillo  drug  is  a  smaller,  thinner  leaf 
of  light-green  color  and  contains  a  smaller  proportion  of  co- 
caine than  the  Huanuco  drug,  and,  of  more  importance  still,  it 
has  been  stated  that  the  very  objectionable  isotropyl-cocaine 
also  occurs  in  this  drug, 'but  to  a  lesser  degree  than  in  the 
Java  leaves. 

If  the  above  conclusions  are  correct,  the  Java  coca  should 
be  interdicted  except  possibly  for  the  manufacture  of  cocaine ; 
but  a  question  of  more  serious  import  is  the  advisability  of 
recognizing  the  Truxillo  leaf  for  the  preparation  of  galenicals 
in  view  of  its  lesser  content  of  cocaine  and  its  possible  or 
probable  content  of  isotropyl-cocaine.  Presumably  the  Com- 
mittee of  Revision  has  thoroughly  canvassed  these  points  and 
has  decided  that  the  evidence  to  the  above  effect,  which  has 
been  developed  from  time  to  time,  is  not  worthy  of  credence. 


We  are  presumptuous  enough  to  say,  however,  that  we  have 
not  seen  any  published  evidence  which  controverts  the  state- 
ments above  made.  Aside  from  any  question  of  alkaloidal 
content,  there  is  one  fact  which  should  prevent  the  discrim- 
inating pharmacists  from  using  the  small-leaf  coca,  and  that 
is  that  it  has  not  the  fine  aroma  which  characterizes  the 
Huanuco  drug.  This  is  a  matter  of  particular  importance  in 
the  manufacture  of  wine  of  coca  or  any  dietetic  preparation. 

It  hardly  seems  necessary  to  refer  to  the  ease  with  which 
coca  deteriorates  by  the  action  of  heat,  moisture,  age,  and 
other  untoward  influences,  not  the  least  potent  factor  in  its 
destruction  being  the  long  ocean  voyage  in  the  damp  holds 
of  vessels.  The  drug  is  not  even  safe  after  its  arrival  and 
storage  in  the  best  of  drug-lofts,  as  the  content  of  cocaine 
slowly  but  surely  decreases  with  age.  The  writer  has  known 
prime  drug  assaying  0.8  per  cent  ether-soluble  alkaloid  to 
drop  to  0.63  per  cent  by  six  months'  storage  under  the  best 
of  conditions. 

Assays  of  15  samples  representing  70,000  pounds  of  Huan- 
uco drug  averaged  0.57  per  cent  ether-soluble  alkaloids;  the 
highest  assay  was  0.82  per  cent  and  the  lowest  0.43  per  cent. 
Six  samples  of  Truxillo  coca  assayed  respectively  0.61,  0.73, 
0.78,  0.83,  0.46,  and  0.77  per  cent  of  ether-soluble  alkaloids, 
the  average  being  0.69  per  cent. 

Cocaince  Hydrochloridutn. — The  specifications  are  very  com- 
prehensive. The  essential  tests  are :  neutral  reaction  with  lit- 
mus, the  potassium  permanganate  test,  and  the  old  reliable 
McLagan's  test  (the  last  one  given).  These  three  will  insure 
a  high-grade  cocaine  muriate. 

Coccus. — There  are  practically  no  changes  in  specifications 
except  that  the  limit  of  ash  is  increased  from  5  to  6  per  cent. 
This  is  a  "filled"  drug,  as  the  trade  would  hardly  accept 
cochineal  which  had  not  been  whitened  and  polished  with 
talc  or  some  other  similar  substance.  We  have  examined 
many  samples  which  yielded  much  more  than  6  per  cent  of 
ash. 

Codeina  Phosphas. — This  salt  is  steadily  winning  its  way 
because  of  its  greater  solubility.  It  is  soluble  in  2.25  parts  of 
water;  and  the  sulphate  needs  30  parts  of  water.  It  is  essen- 
tial that  it  be  tested  for  freedom  from  morphine,  and  also 
carefully  tested  for  solubility  in  water ;  some  commercial  sam- 
ples are  not  nearly  so  easily  soluble  in  water  as  they  should 
be  for  "hypodermics." 

Colchici  Cormus. — (Colchicum  Rbot.)  Must  assay  not 
less  than  0.35  per  cent  colchicine  by  appended  process. 

Colchici  Semen. — Not  less  than  0.55  per  cent  colchicine  by 
appended  process.  The  root  is  employed  for  the  preparation 
of  the  extract,  and  the  seed  for  fluid  extract,  tincture,  and 
wine.   In  view  of  the  disparity  in  alkaloidal  content  we  ques- 
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tion  the  advisability  of  retaining  the  colchicum  root;  it  may 
be  superior  to  the  seed  in  preparing  the  extract  because  the 
seeds  are  oily,  but  the  removal  of  the  fats  is  not  a  matter  of 
any  practical  difficulty  in  extract  manufacture. 

Assays  of  17  consignments  of  colchicum  root  amounting 
to  about  5000  pounds  averaged  0.35  per  cent  of  colchicine;  the 
highest  assayed  0.45  per  cent  and  the  lowest  0.20  per  cent,  4 
of  the  17  consignments  assaying  below  the  U,  S.  P.  standard 
of  0.35  per  cent.  Eleven  samples  6f  colchicum  seed,  repre- 
senting about  60,000  pounds,  assayed  an  average  content  of 
0.6  per  cent  of  colchicine;  the  highest  was  0.90  per  cent  and 
the  lowest  0.50  per  cent;  4  out  of  the  11  samples  assayed 
below  the  U.  S.  P.  standard  of  0.55  per  cent  colchicine. 

Colchicina. — Addition.  This  is  much  used,  particularly  in 
remedies  for  rheumatism.  It  is  essential  that  colchicine 
should  be  yellow  and  not  brownish  in  color,  and  that  it  be 
easily  and  completely  soluble  in  water  and  chloroform.  These 
tests  should  always  be  resorted  to,  as  much  commercial  col- 
chicine is  quite  impure.  Within  six  months  the  author  has 
rejected  three  consignments  which  contained  only  66.7,  63,  and 
63.6  per  cent  respectively  of  pure  colchicine;  yet  all  were 
labeled  "Pure  Colchicine"  and  were  from  a  prominent  manu- 
facturer. It  might  be  said  by  way  of  excuse  that  the  produc- 
tion of  the  pure  product  is  very  difficult  as  the  alkaloid  decom- 
poses with  great  ease,  and  furthermore  that  colchicum  drug 
has  been  very  scarce  and  costly  for  the  past  two  years.  Still 
one  can  hardly  justify  such  procedure  on  the  basis  of  either 
ignorance  or  expense. 

Collodium. — The  pyroxylin  has  been  increased  from  30  to 
40  grammes  for  each  1000  Cc. — a  decided  improvement.  Col- 
lodions have  been  made  very  popular  of  late'  years  through 
their  sale  under  proprietary  names;  pyroxylin  is  not  the  basis 
of  all  these,  however,  as  celluloid  has  been  found  to  be  a  good 
substitute,  and  acetone  can  be  used  to  replace  part  of  the  ether. 

Colocynthis.- — Little  remains  to  be  added  to  the  specifica- 
tions of  the  Pharmacopceia,  but  it  may  well  be  remembered 
that  there  are  few  drugs  which  offer  greater  temptations  to 
fraud  than  this.  The  official  drug  is  peeled  and  deprived  of 
its  seed,  but  when  one  considers  its  price  and  the  fact  that,  on 
preparing  it  for  percolation,  from  65  to  75  per  cent  of  its  total 
weight  must  be  sacrificed  by  discarding  the  seed,  the  force 
of  the  above  assertion  can  be  appreciated.  Besides  this  loss 
there  must  be  added  the  labor  involved  in  screening,  and  also 
the  original  cost  of  peeling  the  fruit.  It  naturally  follows 
that  there  is  a  strong  temptation  to  grind  all  together  and 
extract  in  the  usual  way.  From  time  to  time  a  darker  colored 
ground  drug  is  offered  at  reduced  prices,  but  an  examination 
always  shows  that  there  is  a  good  reason  for  the  lower  price ; 
the  fruit  may  be  unpeeled,  may  contain  the  seed,  or  may 
have  been  improperly  cured.  The  writer  has  never  known  of 
an  instance  where  such  drug  did  not  produce  an  inferior  ex- 
tract. 

Another  matter  of  interest  in  this  connection  is  the  low 
yield  and  consequent  costliness  of  the  extract  of  colocynth. 
On  the  basis  of  100  pounds  of  whole,  dried  fruit,  allowing  the 
average  estimate  of  70  pounds  of  seed,  we  have  only  30  pounds 
of  pulp  from  which  to  manufacture  the  extract.  Using  the 
official  menstruum,  diluted  alcohol,  the  finished  extract  will 
not  weigh  on  the  average  more  than  10^  pounds,  which 
amounts  to  about  10  per  cent  of  the  original  drug.  Taking 
these  facts  into  consideration,  one  cannot  help  but  wonder 
how  this  extract  (or  compounds  containing  it)  can  be  quoted 
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so  cheaply,  unless  we  accept  the  explanation  that  it 
been  made  from  official  drug  or  by  the  official  proces 

We  have  had  occasion  to  make  some  experimer 
colocynth  seed,  and  we  find  that  on  extracting  with 
ized  gasoline  a  high  yield  of  fixed  oil,  suitable  for  so 
ing,  is  obtained.  If  the  marc  be  then  dried  and  extrac 
75  per  cent  alcohol,  a  comparatively  small  yield  of  e. 
obtained,  which  appears  to  be  almost  as  active  as  th. 
extract.  The  final  resort  is  to  purchase  your  drug  u 
so  that  you  are  not  in  doubt  as  to  its  quality,  or  pure 
extract  from  a  reputable  manufacturer  and  expect  f 
commensurate  price;  extract  of  colocynth  is  not  a  cht 
modity. 

Copaiba. — The  specifications  are  much  more  compr 
than  formerly.    The  specific  gravity  is  given  as  0.950 
at  25°  C.    While  we  cannot  recall  a  sample  within  o 
rience  which   exceeded  the  above  maximum  limit, 
found  that  a  large  proportion  of  very  choice  sample 
sam  fall  below  the  present  minimum  of  0.95,  or  be 
of  the  U.  S.  P.  1890,  viz.,  0.94  at  15°  C.    Of  nineteen  |,mpl. 
representing  over   twenty  thousand  pounds,  eight  ri?ed 
specific  gravity  from  0.938  to  0.924.     These  lighterjin 
seemed  in  all  other  respects  to  be  very  choice  prodl:s, 
there  was  no  reason  to  suppose  they  were  not  purejal;^ 
the  fact  is,  the  writer  has  usually  found  the  suspicjjs 
sams  to  be  the  darker  ones.    There  is  certainly  this  l  le 
that  the  American  trade  favors  a  light-colored  copia, 
this  is  almost  synonymous  with  saying  a  copaiba  of  w 
cific  gravity. 

Occasionally  copaiba  contains  moisture,  which 
hazy  and  may  perhaps  give  trouble  in  dispensing: 
easily  be  detected  by  noting  that  it  produces  a  ha/ 
with  benzine  or  carbon  disulphide.  The  question  of 
tion  with  gurjun  balsam  has  caused  a  good  deal  of 
but  we  are  inclined  to  believe  that  the  frequency  of  ? 
teration  has  been  exaggerated.  Certainly  the  test  f 
balsam  in  the  U.  S.  P.,  1890,  was  too  delicate  and 
reliable,  and  we  think  that  the  new  test  will  probab 
the  condemnation  of  genuine  copaiba  by  those  hd 
rience.  From  a  commercial  standpoint  it  would  r 
adulterate  with  gurjun  unless  10  per  cent  or  more  < 
ter  were  used.  The  condensation  of  copaiba  by  epo-it' 
seems  to  develop  some  constituent  which  responds  tithe  ti 
for  gurjun  balsam.  > 

Creosotum. — In  our  experience  the  creosote  get  aliy  > 
fered  in  the  American  market  for  pharmaceutical  { post^ 
of  very  good  quality.  The  tests  for  phenol  and  coa  ar  ere 
sote  are  ample :  the  cccrulignol  test  is  very  importa  awi  ' 
one  most  likely  to  be  needed. 

Cresol. — Addition.    Used  in  the  preparation  of  L  icr  C; 
solis  Compositus.     For  many  years  various  solutioi  cc'ii'-i' 
ing  coal-tar  derivatives  rich  in  cresols,  and  of  vario  o^s"^' 
of  purity,  combined  with  soaps,  have  been  popular,  ^hen 
coal-tar  body  is"  quite  impure  the  final  aqueous  diiion '^ 
soap  emulsion;  if  it  be  a  comparatively  pure  ciesol,'o  ■'' 
saponification   is   complete,   a  complete  water-solut  i  ''^'•' 
on  dilution.     All  of  these  fill  a  useful  purpose  anait  •- 
efficient  as  antiseptics,  for  the  destruction  of  vermii  t 
cresols  commercially  available  vary  much  in  purity"'  '' 
in  effectiveness,  and  the  pharmacist  who  proposes  ^•'^f'', 
own  antiseptic  liquid  will  meet  with  very  positive  i""^" 
if  his  cresol  or  cresylic  acid  be  too  impure. 
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^ecocta. — The  general  rule  still  holds  that,  where  not  other- 
wise specified  by  the  physician,  these  are  to  be  of  5  per  cent 
strength.  The  dismissal  of  decoctions  of  cetraria  and  sarsa- 
parilla  compound  is  an  evidence  of  the  trend  of  American 
practice  to  deal  with  stable  medicaments. 

Digitalis. — We  are  still  confronted  by  the  specification  that 
only  drug  from  the  second  year's  growth  should  be  used;  a 
mandate  that  is  not  obeyed  as  it  should  be.  The  presence  of 
the  imperfect  flower-buds  is  the  evidence  desired  in  ordinary 
commercial  drug,  which  does  not  usually  consist  of  the  care- 
fully selected  leaves  only.  'Our  revisers  might  well  have  in- 
cluded the  warning  that  this  drug  deteriorates  badly  with  age. 

Elaterinum. — The  specifications  are  about  as  complete  as 
the  ingenuity  of  our  revision  committee  and  the  state  of  our 
knowledge  will  permit,  and  yet  they  will  not  insure  a  first- 
class  eiaterin.  This  product  varies  greatly  in  effectiveness, 
and  there  is  just  one  way  to  insure  its  quality — try  it  on  your- 
self or  your  friends. 

Elixir  Adjuvans. — Addition.  This  elixir  has  so  long  been 
used  by  pharmacists  that  probably  many  will  be  surprised  to 
know  that  it  is  an  addition.  Fluid  extract  glycyrrhiza,  120  Co., 
plus  aromatic  elixir,  880  Cc. 

Elixir  Ferri,  Quininw  et  Strychnince  Phosphatum. — Addi- 
tion. This  will  be  recognized  as  the  old  elixir  of  phosphates 
of  iron,  quinine  and  strychnine  which  has  been  responsible 
for  more  annoyance  to  the  pharmacist  than  probably  any 
medicament  in  the  Pharmacopoeia.  Formulae  without  number 
have  been  proposed  during  past  years  and  almost  every  phar- 
macist has  from  time  to  time  been  thoroughly  convinced  that 
he  had  solved  the  problem  of  producing  this  elixir  containing 
the  full  measure  of  genuine,  soluble  ferric  phosphate,  which 
would  not  discolor  or  precipitate  with  age.  We  are  not  pre- 
pared to  say  that  the  formula  given  in  the  new  Pharmacopoeia 
is  not  a  success,  but  in  the  light  of  past  experience  we  shall 
be  somewhat  skeptical  until  time  has  proved  that  the  problem 
is  successfully  solved.  To  those  pharmacists  who  care  to 
attempt  the  preparation  of  this  elixir  we  would  suggest  that 
the  method  of  procedure  given  in  the  Pharmacopoeia  be  fol- 
lowed implicitly,  as  this  elixir  is  not  one  with  which  liberties 
can  be  taken. 

PLASTERS. 

The  following  plasters  have  been  dismissed :  Ammoniac 
with  Mercury;  Arnica;  Iron;  Isinglass;  Burgundy  Pitch;  Can- 
tharidal  Pitch;  Resin. 

Emplastrutn  Adhcesivum. — Addition.  Rubber,  cut  in  small 
'"ces,  20  grammes;  petrolatum,  20  grammes ;  lead  plaster,  160 
mmes.  The  rubber-based  plaster  has  been  rendered  popu- 
lar by  the  large  plaster  manufacturers,  and  we  certainly  think 
the  revisers  of  the  Pharmacopoeia  have  done  well  in  accepting 
the  popular  verdict.  As  will  be  noted,  this  adhesive  plaster 
takes  the  place  of  the  resin  plaster  of  the  previous  revision, 
which  has  been  omitted. 

Emplastrutn  Belladonna. — The  200  grammes  of  alcoholic 
;ract  of  belladonna  leaves  is  now  replaced  by  300  grammes 
extract  of  belladonna  leaves,  and  the  combination  of  400 
immes  of  resin  plaster  plus  400  grammes  of  soap  plaster  is 
now  replaced  by  700  grammes  of  adhesive  plaster.    It  will  fur- 
ther be  noted  that  belladonna  plaster  must  be  standardized  by 
assay  and  should  not  contain  less  than  0.38  per  cent  nor  more 
than  0.42  per  cent  of  mydriatic  alkaloids.    A  satisfactory  assay 
process  for  the  estimation  of  the  alkaloids  is  appended. 


It  may  be  of  some  interest  to  note  that  an  investigation 
made  by  the  writer  a  year  or  so  ago  would  appear  to  warrant 
the  conclusion  that  the  use  of  the  belladonna  plaster  is  due  to 
the  gradual  evolution,  through  the  perfection  of  manufacturing 
pharmaceutical  processes,  of  the  custom  of  physicians  in  olden 
times  of  applying  cured  belladonna  leaves  which  had  been 
rendered  soft  and  pliable  by  soaking  them  in  water.  In  other 
words,  the  modern  plaster  is  the  substitute  for  the  original 
dried  belladonna  leaf.  Upon  this  basis  the  plaster  should  con- 
tain by  assay  the  same  amount  of  mydriatic  alkaloids  as  a 
prime  quality  of  belladonna  leaf;  this  idea  has  been  carried 
out  by  our  Pharmacopoeia  except  that  the  present  belladonna 
plaster  is  made  a  little  more  powerful,  having  a  minimum  con- 
tent of  0.38  per  cent  of  mydriatic  alkaloids,  whereas  the  stand- 
ard for  the  belladonna  leaves  is  0.35  per  cent. 

There  is  nothing  in  the  specifications  or  tests  which  would 
enable  one  in  dealing  with  a  belladonna  plaster  of  unknown 
source  to  determine  whether  extract  of  belladonna  leaves  had 
been  used  or  whether  the  medicament  may  not  consist  of  ex- 
tract of  belladonna  root  or  extract  of  scopola.  It  necessarily 
follows  that  it  is  very  much  more  difficult  to  produce  from 
belladonna  leaves  a  plaster  which  will  assay  from  0.38  to  0.42 
per  cent  of  mydriatic  alkaloids  than  it  would  be  to  prepare  it 
from  belladonna  or  scopola  root.  Certainly  from  an  economic 
point  of  view  the  scopola  root  would  be  the  cheaper  source, 
and  as  intimated  before,  there  is  every  reason  to  believe  that 
very  large  quantities  of  scopola  root  are  used  by  the  plaster 
manufacturers  for  this  purpose.  The  writer  is  not  prepared 
to  say  that  such  plasters  are  not  in  every  way  as  efficient  as, 
and  even  therapeutically  identical  with,  the  belladonna  plaster 
made  in  exact  accordance  with  the  pharmacopoeial  formula. 

Emplastrutn  Capsici. — The  strength  of  tliis  plaster  is  prac- 
tically unchanged,  but  adhesive  plaster  is  now  used  as  a  basis 
instead  of  resin  plaster.  The  specifications  of  the  new  formula 
are  a  little  more  definite. 

Emplastrum  Hydrargyri. — The  strength  is  unchanged,  but 
the  consistence  is  made  somewhat  softer  by  the  use  of  100 
grammes  of  wool-fat  in  1000  grammes  of  the  plaster,  the  lead 
plaster  being  reduced. 

Emplastrum  Opii. — The  strength  is  unchanged,  but  adhe- 
sive plaster  now  displaces  the  combination  of  Burgundy  pitch 
and  lead  plaster  of  the  previous  revision. 

Emplastrum  Plumbi. — A  very  material  improvement  in  the 
preparation  of  this  plaster  has  been  made  by  the  direct  decom- 
position of  soap  in  solution  by  lead  acetate  in  solution.  The 
above  statement  will  be  thoroughly  appreciated  by  those  who 
have  had  occasion  to  prepare  lead  plaster  by  the  somewhat 
tedious  method  of  the  previous  Pharmacopoeia.  The  propor- 
tions given  are :  Soap,  dried  and  in  coarse  powder,  100 
grammes ;  lead  acetate,  60  grammes ;  water,  a  sufficien^  quan- 
tity. Of  course  the  official  soap  is  intended  to  be  used  here, 
and  this  means  that  the  soap  must  be  a  Castile  or  olive  soap. 
The  question  naturally  presents  itself.  Why  should  the  phar- 
macist dry  his  soap,  powder  it,  and  then  dissolve  it  in  water? 
There  is  really  no  reason  for  this  except  that  it  enables  one 
to  use  exact  proportions  and  thus  avoid  possible  waste,  because 
100  grammes  of  dried  Castile  soap  will  consume  approximately 
00  grammes  of  lead  acetate.  It  will  be  equally  economical  and 
more  satisfactory  if  the  bar  of  Castile  soap  is.  dissolved  in, 
water  so  as  to  produce  a  thin  solution,  lead  acetate  in  solution 
then  being  added  so  long  as  a  precipitate  forms.   As  soon  as 
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this  point  is  reached  all  the  soap  is  consumed  and  the  opera- 
tion can  be  carried  out  as  directed  by  the  Pharmacopoeia. 

Emulsum  Chloroformi. — The  only  change  which  occurs  in 
this  formula  is  the  reduction  of  the  tragacanth  from  15 
grammes  to  10  grammes.  We  think  it  opportune  at  this  junc- 
ture to  call  attention  to  the  very  great  diversity  in  the  quality 
of  tragacanth  available  on  the  American  market,  a  very  large 
proportion  of  which  is  utterly  worthless  for  the  preparation 
of  emulsions.  So  long  as  one  purchases  the  unground  traga- 
canth, in  ribbon  or  tears,  inferiority  will  be  evidenced  more 
or  less  by  the  structure,  the  dull  color,  and  particularly  by 
the  more  or  less  bitter  taste.  When  one  purchases  powdered 
tragacanth  he  has  much  less  protection,  and  a  comparatively 
inferior  tragacanth  will  produce  quite  a  nice,  light-colored 
powder.  By  all  means  reject  the  tragacanth  which  has  the 
slightest  suggestion  of  bitterness,  and  remember  that  only  the 
best  grades  of  tragacanth  are  suitable  for  emulsions,  and  that 
the  highest  grade  drug  will  prove  the  most  economical  in  the 
end. 

Emulsum  Olei  Morrhuce. 

Emulsum  Olei  Morrhuce  cum  Hypophosphitibus. — Both 
of  these  emulsions  are  additions,  and  it  would  appear  at 
first  glance  somewhat  surprising  that  so  many  years  have 
elapsed  before  it  was  thought  desirable  to  include  cod- 
liver  oil  emulsion  in  the  Pharmacopoeia.  Those,  how- 
ever, wh*o  have  gained  experience  through  long  years  of 
dispensing  will  possibly  commend  this  conservatism  on  the 
part  of  previous  revision  committees,  as  a  50-per-cent  cod-liver 
oil  emulsion  ranks'  in  the  same  class  of  difficulties  with  the 
elixir  of  the  phosphates  of  iron,  quinine  and  strychnine.  While 
the  present  U.  S.  P.  formula  may  prove  satisfactory  in  the 
hands  of  the  average  pharmacist,  we  think  this  is  open  to  very 
serious  doubt,  and  we  would  not  advise  any  one  to  make  up 
any  considerable  stock  until  he  has  thoroughly  proved  the 
process,  and,  perhaps  more  important  still,  gained  experience 
through  actual  trial. 

The  suggestions  made  in  the  foregoing  regarding  the  neces- 
sity of  using  only  the  best  of  tragacanth  in  emulsions  apply 
with  equal  force  concerning  the  quality  of  acacia  employed  in 
emulsions.  It  will  be  found  in  many  instances  that  the  phar- 
macist who  has  already  had  difficulty  with  his  emulsion  of 
cod-liver  oil  will  see  this  disappear  when  he  improves  the 
quality  of  his  acacia  emulsifier. 

Emulsum  Olei  Terehinthince. — Addition.  Another  one  of 
the  trouble-makers :  rectified  oil  of  turpentine,  15  Cc. ;  ex- 
pressed oil  of  almond,  5  Cc. ;  syrup,  25  Cc. ;  acacia,  in  fine 
powder,  15  grammes;  water,  a  sufficient  quantity  to  produce 
100  Cc. 

Ergota. — It  is  stated  that  ergot  should  be  moderately  dried 
and  not  exposed  to  a  damp  atmosphere.  It  will  be  recalled 
that  in  the  former  revision  a  somewhat  unnecessary  specifica- 
tion was  given  that  it  should  also  be  protected  from  insects; 
every  druggist  has  had  sufficient  experience  to  know  that  any 
drug  which  contains  starch  will  quickly  be  invaded  by  insects. 
One  specification  is  given  which  we  have  reason  to  believe  is 
not  accepted  at  its  full  importance,  namely,  that  ergot  is  unfit 
for  use  after  it  is  a  year  old.  While  the  specifications  given 
for  this  drug  are  as  comprehensive  as  appear  to  be  practicable, 
the  writer  is  fully  convinced  that  they  are  not  sufficient  to  dis- 
tinguish good  drug  from  inferior.  Enormous  quantities  of 
ergot  are  sold  in  the  market  of  the  United  States,  and  we  do 


not  hesitate  to  declare  that  a  very  large  proportion  of  it  is 
worthless,  or  at  least  so  inferior  as  to  render  it  unfit  for 
medicinal  use.  It  is  equally  true  as  a  logical  sequence  that  a 
considerable  proportion  of  the  ergot  preparations  are  also 
woefully  wanting  in  therapeutic  activity.  While  it  is  entirely 
reasonable  to  presume  that  ergot  in  small  grains,  well  dried 
and  having  a  short  fracture,  will  be  the  most  efficient,  yet  we 
have  seen  numerous  samples  which  appeared  to  fulfil  entirely 
the  specifications  of  the  Pharmacopoeia,  but  which  were  very 
deficient  in  strength.  The  most  active  drug  we  ever  saw  was 
one  in  which  the  grains  were  extraordinarily  large,  and  which, 
through  absorption  of  moisture  in  the  hold  of  the  steamship, 
had  become  so  soft  as  to  be  easily  crushed  between  the  fingers. 
After  all  is  said,  we  must  confess  that  we  cannot  add  any- 
thing to  the  specifications  as  given  by  the  Pharmacopoeia 
which  will  enable  the  pharmacist  to  identify  drug  of  the  best 
quality,  but  these  comments  may  perhaps  serve  a  useful  pur- 
pose in  convincing  him  that  ergot  is  not  ergot  simply  because 
it  is  so  labeled. 

Eucalyptol. — The  specifications  for  this  substance  are  amply 
capable  of  protecting  the  purchaser,  and  they  have  been  mate- 
rially improved  by  including  the  test  which  we  have  always 
found  to  be  most  reliable,  namely,  that  of  adding  an  equal 
volume  of  phosphoric  acid  with  the  resulting  formation  of  a 
solid,  white,  crystalline  mass.  We  recall  two  or  three  instances 
where  oil  of  eucalyptus  was  supplied  under  the  label  of  euca- 
lyptol, and  it  is  also  true  that  some  of  the  eucalyptol  available 
on  the  market  will  not  meet  the  specifications  of  the  United 
States  Pharmacoi^oeia,  eighth  revision,  by  containing  an  exces- 
sive proportion  of  oil  of  eucalyptus. 

Eugenol. — Addition.  "An  unsaturated,  aromatic  phenol, 
obtained  from  oil  of  cloves  and  other  sources."  This  sub- 
stance is  included  in  the  Pharmacopoeia  as  a  substitute  for  oil 
of  cloves :  it  is  perhaps  more  economical,  and  is  in  slightly 
greater  concentration.  For  all  practical  purposes  it  might  be 
regarded  as  identical  with  the  official  oil. 

EXTRACTS. 

The  following  extracts  have  been  added:  Malt;  Cascara 
Sagrada ;   Scopola ;  Stramonium ;  Sumbul. 

The  following  extracts  have  been  dismissed:  Arnica  Root; 
Cinchona  ;  Conium ;  Iris ;  Jalap ;  Juglans ;  Podophyllum ;  Stra- 
monium Seed;  Uva  Ursi. 

Extractum  Aconiti. — We  note  that  extract  of  aconite  has 
been  omitted  in  the  new  revision.  This  was  undoubtedly  due 
to  a  supposition  that  the  heating  necessary  for  concentration 
resulted  in  the  destruction  of  the  active  principle  aconitine. 
The  writer  is  not  by  any  means  ready  to  concede  that  this  is 
the  fact,  although  it  is  true  that  exposure  to  excessive  heat 
does  decompose  aconitine.  The  extract  is  particularly  well 
suited  for  use  as  an  ingredient  in  pills  and  tablets,  and  we 
have  personally  examined  hundreds  of  pounds  of  the  extract 
which  was  possessed  of  full  therapeutic  potency. 

Extractum  Belladonnce  Foliorum. — This  differs  only  from 
the  product  of  the  preceding  revision  in  that  it  must  assay  by 
the  appended  process  1.4  per  cent  of  mydriatic  alkaloids. 

Extractum  Cimicifugce. — Prepared  by  the  evaporation  of 
the  fluid  extract  to  complete  dryness,  reduction  to  powder, 
and  the  addition  of  powdered  glycyrrhiza  sufficient  to  give  a 
25  per  cent  yield. 

(To  be  continued.) 


AROUND  THE  CAMP=FIRE. 


The  Medical  Student  Who  Wasn't  So  Slow  After  All— The  Sad  Story  of  a  Drug  Clerk  Who  was  in  Love 
— The  Trick  Played  on  an  Unsuspecting  Apprentice — The  Bad  Scare  of  an  Australian  Pharmacist. 


WHAT  IS  A      SUDORIFIC  r 

An  English  subscriber  who  signs  himself  "Ixion" 
contributes  the  following: 

A  medical  student  was  undergoing  the  oral  por- 
tion of  his  final  examinations.  The  learned  pro- 
fessor asked  him:  "What  is  a  sudorific?  What 
drugs  would  you  use  ?"  The  budding  medico  easily 
answered  the  first  question  satisfactorily.  To  the 
second  he  replied,  "Sodium  salicylate,  solution  of 
ammonium  acetate,"  etc.,  etc.  "Very  good,"  said 
the  examiner,  "but  if  this  failed,  what  then?"  "Oh, 
I  should  give  jaborandi,"  replied  the  student.  "Yes, 
but  if  that  failed,  what  then?"  persistently  continued 
the  examiner.  "Well,"  pungently  declared  the 
student  after  a  moment's  consideration,  and  being 
able  to  think  of  no  other  drug,  "I  should  send  for 
you.  If  you  could  not  make  the  patient  sweat  I 
don't  know  who  could!" 

HE  WAS  IN  LOVE. 

F.  C.  p.,  from  Pennsylvania,  tells  how  his  em- 
ployer once  caustically  "called  him  down"  during 
his  apprenticeship  period : 

At  the  age  of  15  I  first  took  up  my  work  in  a 
country  drug  store  conducted  by  a  retired  physician. 
Most  boys  of  that  age  have  more  or  less  of  weak- 
ness for  the  fair  sex,  and  so  had  I.  My  employer 
spent  most  of  his  time  in  the  back  part  of  the  store 
reading  and  smoking,  and  was  very  much  averse 
to  my  entertaining  any  of  my  boy  or  girl  friends 
in  the  place.  He  had  told  me  this  repeatedly.  But, 
contrary  to  all  his  commands,  I  had,  one  day,  visited 
with  my  "steady"  and  her  girl  friend  for  possibly 
twenty  minutes  with  the  consciousness  all  the  time 
that  the  "old  gent"  was  almost  boiling.  And  so, 
as  soon  as  our  little  visit  was  over,  I  proceeded  to 
get  busy  and  possibly  avert  a  calling  down  that  I 
was  sure  would  come  sooner  or  later.  This  was 
not  to  be,  however.  As  I  went  by  him  toward  the 
prescription  counter  he  took  off  his  glasses,  laid 
down  his  paper,  and,  flicking  the  ashes  from  his 
cigar  in  a  way  that  I  remember  to-day,  fifteen  years 
later,  he  said : 


"Fred,  some  day  in  all  probability  you  will  own 
a  store  and  will. have  a  boy  about  as  old  as  you  are 
now  working  for  you  as  you  are  for  me.  He'll 
have  his  girls  come  in  and  talk  and  lalagag  and 
titter  around,  and  you'll  watch  him  and  say  to  your- 
self:   *0h,  dear,  was  I  ever  such  a fool?'  " 

I  have  had  two  apprentices  since  that  time,  and 
while  my  views  on  the  subject  are  not  so  radical 
as  those  of  my  preceptor,  I  often  think  of  the  old 
gentleman's  polite  way  of  calling  me  a  fool. 

Has  it  ever  occurred  to  you? 

A  JOKE  ON  THE  BOY. 

The  following  tale  also  comes  from  "F.  C.  P :" 

My  first  apprentice  was  about  15  years  old.  He 
was  very  anxious  to  learn,  and  being  interested  in 
him  I  had,  among  other  instructions,  taught  him 
the  use  of  chloroform,  alcohol,  etc.,  in  powdering 
camphor  gum.  He  was  absent  from  the  store  one 
day  for  a  few  hours,  and  during  his  absence  one  of 
my  friends  came  in  and  proposed  a  "job"  on  the 
boy.  Having  been  through  the  mill  myself,  I  was 
not  at  all  averse  to  the  proceeding,  as  I  felt  it  was 
an  opportunity  to  get  back  on  some  one  else.  Tak- 
ing the  potassium  ferrocyanide  out  of  the  shelf  bot- 
tle, we  cut  a  rubber  ball  into  small  pieces  and  put 
these  into  the  bottle  in  place  of  the  salt. 

My  friend  watched  from  a  club  window  for  the 
boy's  return,  and  then  came  in  asking  casually  for 
some  powdered  ferrocyanide  of  potash.  I  told  the 
boy  to  take  a  mortar,  and  after  giving  him  the  ferro- 
cyanide bottle  told  him  to  weigh  carefully  and  pul- 
verize two  ounces  of  the  substance.  It  was  a  sujitry 
August  day,  and  he  had  returned  from  a  wedding, 
wearing  a  pretty  starchy  outfit  for  such  a  day. 
Complaining  at  first  that  it  "would  not  even  break," 
I  reminded  him  rather  severely  of  my  talk  'to  him 
on  camphor,  and  he  wondered  why  he  had  forgotten 
so  soon.  He  went  through  the  whole  list  of  chlorcv- 
form,  ether,  alcohol,  benzin  (he  thought  this  started 
it  a  little),  etc.  The  friend  suggested  aqua  am- 
monia, and  that,  with  an  uncontrollable  desire  to 
laugh  it  out  at  the  boy's  expense,  drove  us  from  the 
store,  with  the  young  man  still  struggling  with 
those  hopeless  rubber  chunks  I 
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IT    WAS    A    LESSON    TO    HIM. 

An  Australian  pharmacist  who  signs  himself 
"Wayback"  tells  how  he  had  a  bad  scare  once,  and 
intimates  how  valuable  a  lesson  it  taught  him: 

Some  years  ago  I  was  dispenser  for  a  medical 
man  who,  although  in  general  practice,  did  a  large 
amount  of  eye  work,  and  for  this  he  frequently 
used  a  fresh  infusion  of  jequirity  seeds.  One  even- 
ing he  called  and  asked  me  to  have  two  drachms  of 
the  infusion  ready  by  the  next  day,  which  I  did,  all 
except  labeling.  In  the  early  part  of  the  follow- 
ing day  his  groom  pulled  up  at  the  door,  mounted 
on  a  restless  horse,  and  to  save  him  from  dismount- 
ing I  hurriedly  took  the  bottle  of  infusion  and 
went  out ;  he  handed  me  a  two-drachm  amber  bottle 
with  the  remark:  "The  doctor  wants  this  filled." 
Taking  it  for  granted  that  he  h^ad  come  for  the  infu- 
sion, I  handed  him  the  jequirity  (still  unlabeled). 

Later  in  the  day  Dr.  A.  called  in,  looking  very 
worried,  casually  asked  me  for  the  infusion  of 
jequirity,  and  remarked  that  Mrs.  S.  (who  was 
suffering  from  acute  peritonitis)  was  very  ill  and 
that  two  hypodermic  injections  of  morphine  had 
had  no  effect.  With  a  curious  feeling  of  strangula- 
tion in  my  left  side  I  stepped  back  and  looked  at  the 


lx>ttle  I  had  received   from  the  groom.     It  was 
labeled  "Inject.  Morph.  Hypoderm." 

With  blanched  face  and  knocking  knees  I  at  once 
told  the  doctor  what  had  happened  and  explained 
the  circumstances.  He  at  once  left  to  do  the  best 
he  could  for  the  patient,  who,  however,  gradually 
got  worse  and  died  about  8  in  the  evening.  He 
could  not  of  course  give  a  certificate,  as  the  only 
information  we  could  find  on  the  action  of  jequirity 
seeds  was  to  the  effect  that  whilst  harmless,  if  taken 
into  the  stomach,  it  was  poisonous  when  injected. 
After  a  long  consultation  with  the  doctor  (who 
showed  me  every  kindness  and  consideration)  he 
decided  to  ask  permission  of  the  husband  of  the 
deceased  to  hold  in  conjunction  with  a  colleague  a 
post-mortem,  and  if  the  request  was  granted  and 
they  found  sufficient  cause  of  death  apart  from  the 
infusion  of  jequirity,  a  certificate  would  be  given  to 
that  effect.  If,  however,  the  request  was  not  granted, 
or,  if  granted,  and  it  was  found  the  infusion  had 
accelerated  or  caused  death,  the  coroner  would  be 
informed  and  I  should  have  a  free  advertisement 
Happily  for  me,  ample  cause  of  death  was  found, 
on  the  husband  granting  the  necessary  permission; 
and  except  the  two  doctors  and  myself  no  one  ever' 
knew  of  my  blunder.  But  I  don't  think  a  bottle 
has  ever  left  my  hands  without  a  label  since ! 


TALKS  TO  THE  BOY. 

Old  Ike  First  Waxes  a  Little   Sarcastic   Over  the   Meager   Support   Merchants   Get  from  Misers,  and 
then  He  Reads  Bayard  a  Pretty  Severe   Lecture  on  the  Unpardonable  Sin  of  Carelessness. 


By  ARTHUR  L.  BUZZEL. 


IV. 


"I  like  to  see  it  snow,"  said  Old  Ike,  changing  his 
chew  from  one  cheek  to  the  other.  "It  reminds  me 
of  the  winters  we  used  to  have.  As  a  rule  we  don't 
have  any  winters  at  all  now.  I  can  remember  when 
it  used  to  be  thirty  below  for  three  weeks.  Plenty 
business  in  them  days,  too;  cold  weather  didn't 
make  any  difference.  No  fur  coats,  either;  not  a 
fur  coat  in  the  county.  They  didn't  need  'em.  Give 
a  man  a  Mackinaw  jacket  and  a  pint  o'  fifty-cent 
whiskey  and  he  was  alright.  There  wasn'^t  as  much 
money  in  the  country  then  as  there  is  now,  but  it 
was  a  darned  sight  easier  to  get.  It's  a  funny  thing 
that  when  a  man  begins  to  lay  away  a  little  money 
he  begins  to  get  stingy,  and  the  more  he  lays  away 
the  more  like  hard-pressed  sage  he  becomes. 


"Take  old  Dan  Wither.  When  he  first  came  here 
he  didn't  have  anything  but  a  wife  and  four  chil- 
dren. He  moved  into  an  old  hay-shed  three  miles 
out  on  Bear  Creek  and  went  to  choppin'  cord- wood. 
What  they  lived  on  the  Lord  only  knows;  rabbits, 
I  guess.  But  they  weathered  it  somehow.  In  the 
spring  he  took  up  a  piece  o'  land  two  miles  farther; 
out,  and  in  two  years  he  was  able  to  buy  a  stamp  to; 
write  back  to  his  wife's  folks  and  tell  'em  how  pros- 
perous he  was.  i 

"For  fifteen  years  after  that  Dan  was  as  free  and 
easy  a  spender  as  you  ever  saw.  He  made  moneyi 
and  he  let  go  of  it.  About  that  time  along  came  the, 
fur  coats;  you  could  see  one  once  in  a  while;  anc 
things  began  to  tighten  up  right  away.  Dan  begai, 
to  lay  away  a  little  money.    Up  till  that  time  a  gooc 
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part  of  his  money  had  gone  into  improvements,  but 
with  the  first  dollar  that  he  salted  all  desire  for  any- 
thing on  earth  but  more  dollars  died  right  then  and 
there  and  was  buried  without  a  post-mortem.  He's 
richer'n  a  Jew,  but  what  good  does  it  do  him? 
His  boys  Idft  him,  an'  nobody  blames  'em.  His 
wife  died — worked  her  to  death.  And  he's  out 
there  alone,  all  doubled  up  with  rheumatism  in  that 
old  house  that  ain't  been  painted  for  twenty 
years. 

"And  that's  the  way  it  goes.  The  country's  lousy 
with  'em.  Then,  too,  if  you  trust  'em  you  can't  get 
your  pay.  They've  got  the  money,  but  they  hate  to 
let  go  of  it.  They  figure,  *Oh,  well,  I'm  good.  Let 
him  wait.'  They  don't  seem  to  have  that  considera- 
tion that  a  poor  man  has.  Just  where  it's  all  going 
to  end  I  don't  know.  Maybe  Teddy  does,  but  I 
don't. 

"Here,  take  this  nickel  and  go  over  to  Zimmer- 
man's and  get  me  some  chewing  tobacco;  fine-cut, 
you  understand.  And  don't  let  the  old  skin-flint  put 
any  o'  that  dry  stufif  onto  you.  He's  got  some  over 
there  that's  dryer  'n  Elder  Toploft's  last  Sunday's 
sermon. 

"Say,  hold  on ;  wait  a  minute,"  called  out  old  Ike 
as  Bayard  neared  the  door,  "I  believe  I've  got  some 
in  my  overcoat  pocket.    Let  me  look." 

"Yes,  here  it  is,"  he  yelled  a  moment  later  from 
back  of  the  prescription  case.  "Never  mind.  Bring 
me  back  that  nickel  and  let  it  go;  I  don't  need  the 
tobacco.  But  say,  come  back  here."  Bayard 
obeyed,  wondering.    But  he  wasn't  long  in  doubt. 

"Yesterday,"  old  Ike  continued  severely,  "I  set 
you  to  washing  bottles.  This  morning  I  found 
straws  in  two  of  'em.  Now  I'm  pretty  familiar 
with  the  United  States  Pharmacopoeia,  and  I've  had 
holt  of  that  little  quiz  compend  called  the  Dispensa- 
tory two  or  three  times  in  my  life,  and  I  never  yet 
run  across  a  place  where  in  givin'  us  final  instruc- 
tions how  to  make  things  it  wound  up  by  sayin' : 
'dispense  in  a  bottle  with  a  bale  o'  hay  in  it.'  The 
hay  don't  mix  well.  If  you  want  to  get  it  out  with 
the  first  teaspoonful  you  can't,  and  if  you  don't  want 
it  to  come  out  until  the  last  there's  no  way  on  earth 
o'  holdin'  it  back. 

"Just  such  little  things  as  that  have  cost  many  a 
store  enough  money  to  put  its  proprietor  into  the 
United  States  Senate.  People  don't  like  it.  It  indi- 
cates carelessness.  It's  alright  to  serve  an  ice-cream 
soda  with  a  straw  in  it,  but  it  won't  work  with  pare- 
goric. 

"But  that  ain't  the  worst  of  it.    I  had  occasion  to 


use  a  three-ounce  bottle  this  morning  an'  reached  in 
and  fished  out  a  four.  Now  that  won't  do,  sir. 
That's  plain,  unadulterated  carelessness:  the  worst 
sin  that  can  be  committed  behind  a  drug  counter — 
the  very  worst.  Be  lazy,  cross-grained,  slouchy, 
dirty,  even  dishonest  if  you  must;  but  don't  be 
thoughtless.     For  HeaVen's  sake  don't  be  careless. 

"A  drug  man,"  continued  Old  Ike,  "is  not  only 
handling  bottles  and  tinctures  and  pills  and  pow- 
ders— he  is  handling  human  life.  He  may  get  used 
to  it  and  scarcely  ever  give  it  a  thought,  but  it's  a 
fact  just  the  same.  And  the  Head  Intelligence  only 
knows  how  many  deaths  the  careless  druggist  is 
responsible  for.  I  don't  mean  out  and  out  murders 
that  can  be  traced  right  back  to  him.  What  I  mean 
is  this :  suppose  a  woman  with  a  shawl  over  her  head 
comes  running  in  here  and  says  baby  is  sick  and 
she  wants  ten  cents'  worth  a'  paregoric.  I  give  her 
the  paregoric  and  she  goes  home  and  gives  some  of 
it  to  the  baby.  Baby  gets  worse.  They  send  for  the 
doctor,  and  while  they're  waiting  they  keep  on  giv- 
ing paregoric — not  too  much,  mind  you ;  mothers 
know  how  to  use  paregoric.  Before  the  doctor  gets 
there,  baby  dies.  Now  suppose  I've  been  careless  in 
making  that  paregoric?  Who's  to  blame? 

"As  I  said  before,  no  one  knows.  But  if  that 
thing  ever  happened  just  once  since  the  world  began 
to  spin,  it's  just  one  too  many  times;  and  in  my 
opinion  just  such  cases  have  happened  not  once, 
but — well,  what's  the  use? 

"Then,  again,  suppose  a  prescription  comes  in  for 
a  three-ounce  mixture.  Say  that  it  is  to  contain 
strychnine,  a  fiftieth  to  the  dose.  Suppose  that 
you've  been  careless  and  put  some  four-ounce  bot- 
tles in  with  the  threes  and  I'm  careless  and  don't 
notice  it.  Do  you  see  what  happens?  The  patient 
is  very  low  and  needs  quick  stimulation.  The  doc- 
tor figured  that  the  patient  required  a  fiftieth  of 
strychnine  every  two  or  three  or  four  hours,  as  the 
case  may  be;  and  he  may  have  figured  it  close  at 
that.  Instead  of  putting  a  half-grain  into  a  three- 
ounce,  I  put  it  into  a  four,  and  the  size  of  the  dose 
is  correspondingly  reduced.  Just  that  little  differ- 
ence may  cost  some  old  maid  her  life ! 

"No  one  knows  it.  Doc  looks  wise  and  says  'new 
complications  set  in,'  the  undertaker  covers  his  joy 
with  a  solemn  look,  the  liveryman  swears  at  his 
horses  as  he  harnesses  them  for  the  funeral,  and  the 
price  a'  corn-beef  and  cabbage  stays  right  where  it 
was.  The  guilty  druggist  may  not  even  know  it 
himself.  If  he  does  he  consoles  himself  by  saying, 
'Well,  she'd  a'  died  anyway.'     If  carelessness  is  a 
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part  of  his  make-up  it's  just  as  easy  for  him  to  sHde 
out  from  under  as  it  is  for  the  mourners  to  cry. 

"And  in  all  this  we  ain't  sayin'  anything  about 
putting  up  a  dozen  bichloride  tablets  for  acetanilid 
compound,  'one  as  often  as  necessary  for  headache.' 
That  goes  way  out  a'  mere  carelessness  and  comes 
under  the  criminal  calendar.  Any  druggist  who 
does  that  had  ought  to  be  choked  to  death  with 
bisulphide  a'  carbon;  and  the  boy  who  does  any 
guessing  behind  a  drug  counter  had  ought  to  be  run, 
feet  first,  through  a  corn  sheller.  It's  a  serious  mat- 
ter, sir,  the  most  serious  that  concerns  a  pill-maker. 


If  you  can't  learn  to  be  careful  you'd  better  not 
learn  the  business.    You  will,  won't  you?" 

"Yes,  sir,"  said  Bayard  meekly. 

"Alright.  Now  go  to  work  and  straighten  these 
bottles  all  out.  Look  'em  all  over;  and  if  there's 
any  doubt  in  your  mind  whether  one  is"  a  two  er  a 
four  er  a  six  er  an  eight,  take  a  graduate  and  some 
good  pure  water  and  measure  it.  That's  the  way 
to  find  out  so  it  will  stick  in  your  mind.  It  ain't 
so  easy  as  to  ask  me,  but  it  may  put  a  wrinkle  or 
two  in  your  brain  that  will  stay  there  and  do  busi- 
ness in  season  and  out." 


PLANS  FOR  HOLIDAY  ADVERTISING. 

Now  is  the  Time  to  Arrange  the  Campaign  and  Make  Preparations — Suggestions  for  Circulars,  Mail- 
ing Cards,  Letters,  Folders,  and  Newspaper  Announcements — Practical  Schemes 
Devised  Last  Year  by  Druggists  in  Different  Parts  of  the  Country. 


It  is  safe  to  say  that  it  will  be  November  10  or 
perhaps  15  before  this  particular  article  reaches  the 
eyes  of  the  majority  of  Bulletin  readers.  It  will 
then  be  time  to  think  about  the  advertising  campaign 
for  the  approaching  holiday  season.  By  the  middle 
of  November  druggists  have  bought  all  of  their  holi- 
day goods,  and  while  they  are  waiting  for  them  to 
be  received,  unpacked,  and  put  in  position,  they 
should  make  preparations  for  advertising  the  stock 
and  turning  it  into  money  successfully.  Think  out 
your  campaign  now.  Then  go  ahead  and  make 
whatever  preparations  may  be  necessary  in  the  way 
of  having  booklets  or  other  advertising  material 
prepared  and  printed. 

M.  P.  Gould,  the  well-known  advertising  writer, 
remarked  last  year  that  "no  druggist  can  afford  to 
let  the  holiday  season  go  by  without  doing  some 
advertising.  Previous  to  the  holidays  the  entire 
public  is  in  a  buying  mood.  People  are  on  the  look- 
out for  almost  everything.  The  mind  is  active.  It 
is  not  dull  and  indifferent  as  it  is  later.  It  is  looking 
for  novelties.  In  fact,  it  is  more  active,  more  per- 
ceptive, more  easily  influenced  than  at  any  other 
time  of  the  year.  For  that  reason  it  is  the  best  time 
of  the  year  to  advertise. 

THE  DIFFERENT  ADVERTISING  MEDIUMS. 

"Druggists  in  suburban  districts  can  use  circulars 
and  booklets;  druggists  in  country  towns  can  use 
weekly  newspapers  and  also  circulars  and  booklets; 
druggists  in  the  big  cities  can  use  circulars,  folders, 
and  booklets  by  enclosing  in  the  daily  papers  or  by 


sending  through  the  mails;  druggists  in  the  rural 
free  delivery  districts  can  use  the  mails;  druggists 
in  medium-sized  towns  can  use  newspapers.  No 
matter  what  outside  advertising  is  done,  every  drug- 
gist should  advertise  by  means  of  good  window 
displays,  good  tickets,  and  good  signs  in  the  store." 

A  CLEVER  SCHEME. 

Above  and  beyond  all  of  these  well-known  adver- 
tising methods,  however,  was  an  exceedingly  clever 


The  two  inside  pages  of  a  folder  gotten  out  last  year  by  W.  E.  Sherriff,  of 
Ellsworth,  Kansas.    See  the  accompanying  text  for  description. 

and  ingenious  plan  conceived  by  one  druggist  last 
year.  Along  about  the  15th  or  18th  of  December, 
just  as  the  season  began  to  reach  its  height,  and  as 
everybody  was  in  the  midst  of  buying  gifts  for  his 
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or  her  friends,  this  particular  druggist  executed  the 
following  maneuver:  It  happened  that  he  had 
among  his  store  force  a  very  soft-voiced  and  pleas- 
ant-mannered young  woman,  and  just  about  this 
time  she  began  calling  up  on  the  telephone  the  mis- 
tress of  every  house  in  town,  informing  her  tactfully 
about  the  stock  of  perfumery,  toilet  goods,  and  other 
holiday  articles,  and  inviting  her  to  come  in  and 
inspect  them  the  first  time  she  happened  by.     Each 


THE  UP  TO  DATE  CHRISTMAS  ^^^"^  ®T°"^> 


A  full-paf^  newspaper  advertisement  inserted  last  year  by  O.  E.  Bras- 
ington,  of  Maiden  Rock,  Wisconsin,  in  The  Maiden  Rock  Prea*.  This  ad. 
has  the  merit  of  being  specific.  Kach  line  of  goods  is  taken  up  for  separate 
mention,  and  then  suggestions  are  made  regarding  gifts  respectively  for 
men,  women,  girls,  and  boys. 

call  took  but  a  moment;  it  was  done  pleasantly;  and 
it  produced  surprising  results.  Often  the  lady  of 
the  house  would  ask  about  particular  lines,  desire  to 
know  prices,  and  frequently  would  come  down  to  the 
store  within  a  few  hours. 

A  HANDSOME  FOLDER. 

Now  let  us  proceed  to  take  up  some  of  the  adver- 
tising material  that  was  gotten  out  last  year  by 


readers  -of  the  Bulletin  in  various  parts  of  the 
country.  First  let  us  refer,  chiefly  for  the  purpose 
of  pointing  a  moral,  to  a  very  artistic  and  handsome 
folder  conceived  by  W.  E.  Sherriff,  of  Ellsworth, 
Kansas.  A  half-tone  reproduction  of  the  two  inside 
pages  of  this  is  shown  in  one  of  the  accompanying 
illustrations.  When  folded,  it  was  4  by  7^4  inches 
in  size.  The  cover  bore  a  half-tone  engraving  of  a 
pretty  Japanese  girl,  and  underneath  was  the  legend, 
"From  Japan."  The  stock  was  of  a  very  expensive 
light-brown  variety  with  deckle  edge,  and  it  will 
be  seen  from  the  engraving  that  the  text  matter  on 
the  two  inside  pages  was  printed  on  small  white 
slips  and  pasted  onto  the  brown  sheet  across  the 
top.  The  folder  was  then  enclosed  in  a  handsome 
envelope  especially  suited  to  it,  and  was  mailed 
under  one-cent  postage  to  the  people  of  Ellsworth. 
As  we  have  already  said,  this  was  an  exceedingly 


r 

Thla  mailing  card  was  5^  by  7  inches  in  size.  The  color  design  was 
very  attractive.  The  border  was  printed  in  green  and  the  text  in  red:  on 
one  side  the  card  Itself  was  yellow,  and  on  the  other  side  a  sort  of  brownish 
drab.    The  back  of  the  card  is  shown  in  the  next  illustration. 

artistic  advertisement,  but  the  objection  that  we 
bring  against  it  is  that  the  text  matter  was  too  gen- 
eral in  character. 

This  leads  us  to  emphasize 

the   necessity   of  being   specific   in   holiday 
advertising. 

Suggest  particular  things  to  people,  and  give  prices 
— this  is  an  important  consideration.  It  does  com- 
paratively little  good  to  say  that  you  "have  the 
biggest  stock  of  holiday  goods  in  town  and  are  pre- 
pared to  suit  all  purchasers."  Last  November  we 
reprinted  the  text  of  an  admirable  circular  which 
had  been  issued  by  L.  J.  Hunter  &  Co.,  of  Tracy, 
Minnesota.      It   contained   paragraphs   suggesting 
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respectively  what  to  buy  for  men,  boys,  women,  and 
girls.  Among  others  who  adopted  this  circular  in 
their  Christmas  advertising  for  1904  was  D.  F. 
Spiegle,  of  Cosmopolis,  Washington.  Mr.  Spiegle 
wrote  us  afterwards:  "This  circular  did  the  busi- 
ness. It  helped  Christmas  shoppers  to  make  their 
selections,  and  greatly  increased  my  sales.     I  took 


This  is  the  back  of  the  Cunningham  mailing  card  shown  in  the  previous 
illustration. 

in  $1700.00  in  cash,  and  'booked'  $200.00  in  gilt- 
edged  accounts.  That  is  not  so  bad  for  a  small  saw- 
mill town  of  800  inhabitants !" 

We  should  like  to  print  Mr.  Spiegle's  circular  in 
this  connection,  but  it  is  practically,  a  duplication  of 
the  Hunter  circular  reproduced  last  year.  The  lat- 
ter will  be  found  on  page  457  of  the  issue  for 
November,  1904.  By  the  way,  this  suggests  that 
other  practical  advertising  ideas  for  the  holiday  sea- 
son were  given  in  the  same  article  last  year,  and 
that  a  similar  article  was  printed  also  in  the  Novem- 
ber issue  for  1903.  It  would  certainly  pay  every 
druggist  to  turn  to  these  two  articles  in  previous 
numbers  of  the  Bulletin.  Many  plans  will  be 
found  described,  and  many  specimen  advertisements 
reproduced,  which  would  greatly  supplement  the 
suggestions  contained  in  this  particular  article. 

A  NEWSPAPER  AD. 

Reverting  to  the  wisdom  of  having  holiday  adver- 
tising specific  in  character,  let  us  call  attention  to  a 
full-page  newspaper  advertisement  which  will  be 
found  reproduced  in  one  of  the  accompanying  illus- 
trations. It  was  inserted  last  year  by  G.  E.  Brasing- 
ton,  of  Maiden  Rock,  Wisconsin,  in  The  Maiden 
Rock  Press.     It  has  the  merit  of  making  specific 


mention  of  different  classes  of  goods;  it  divides 
these  classes  off  into  well-defined  groups  so  that 
the  eye  takes  the  message  in  at  a  glance;  it  is  quite 
complete  in  that  it  covers  much  ground,  and  alto- 
gether the  ad.  strikes  us  as  being  well  adapted  for 
the  purpose. 

A  GOOD  MAILING  CARD. 

Another  good  ad.  was  issued  last  year  in  the 
shape  of  a  mailing  card  by  Andrew  R.  Cunningham, 
the  Detroit  druggist.  We  are  showing  both  the 
front  and  back  of  this  card  in  the  accompanying 
half-tone  reproductions.  Then  William  Geary,  of 
Innisfail,  Canada,  got  out  a  six-page  folder,  3^  by 
8  inches  in  size,  which  practically  carried  out  the 
idea  involved  in  the  Hunter  circular  last  year,  to 


Hair  and  Cloth 
Brushes 


Cloth 
Brush  Di«kc«  a  very 
useful  and  most  acceptable 
present  10  give  anyone 
We  have  a  fine  assortmenl  ot 
splendid  brushes,  both  hair 
and  clolh.  some  with  fancy 
backs,  others  with  backs  of 
handsome  natural  woods,  all 
of  them  have  good  strong 
bristles— bristles  that  are  put 
in    to    stay    in  All   of 

these  brushes  w 
faction  and  last 
Time  spent  in  examining  our 
Holiday  Stock  is  lime  well 
spent  On    every    hand 

you  will  see  timely  and  val- 
uable  suggestions    that    will 
help  you   greatly    in  solving 
*    iporlant       problem 
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Several  holiday  ads.  used  last  year.  The  first  and  third  were  prepared 
by  M.  P.  Gould,  the  second  by  B.  8.  Cooban,  and  the  two  at  the  bottom  by 
W.  A.  Dawson. 

which  reference  has  already  been  made.  The  folder 
was  printed  in  brown  ink  upon  a  very  good  quality 
of  lavender  paper.  The  cover  bore  a  picture  of 
Santa  Claus  and  the  title  "A  Christmas  Greeting." 

WEEKLY  LETTERSa 

Our  friend  Cooban,  of  Chicago,  adopted  the  idea 
during  the  holiday  season  of  1904  of  sending  out 
weekly  letters.  They  were  written  on  his  business 
letter-heads  in  typewritten  characters  by  one  of  the 
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lown-tovvn  concerns  which  makes  a  specialty  of 
doing  such  work.  The  text  of  the  letter  is  printed 
from  type  through  ribbon  so  that  it  can  scarcely  be 
told  from  work  done  on  the  typewriter.  The  indi- 
vidual names  are  then  separately  filled  in,  and  done 
so  skilfully  that  there  is  no  appreciable  difference  in 
the  appearance.  Each  letter  was  signed  by  Mr. 
Cooban  personally :  this  took  time,  but  carried  out 
the  idea  of  making  every  letter  appear  like  a  special 
and  personal  one  to  the  particular  recipient.  Such 
communications  could  be  printed  in  circular  form, 
or  on  one's  letter-heads  in  type  simulating  the  char- 


^9^*^*^^*  USE  THIS  BLOTTER  **********^ 


Po5t  Office  Money  Orders 
Send  Parcels  by  flail 
Registered  Letters  and  Parcels 

t  BODEMANN'S  Ii;£2i 


Corner  soth  5trc«t  and  Lake  Av«imm 
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ThU  blotter,  3^  by  6  inches  In  size,  was  gotten  up  last  year  by  William 
Bodemann,  the  weil-known  Chicago  drugf^Blt. 

acters  of  the  typewriter,  with  signatures  also  printed, 
but  under  these  circumstances  the  personal  flavor  of 
the  letter  would  be  lost  and  the  results  would  be 
inferior. 

Here  is  one  of  the  letters  which  Mr.  Cooban  sent 
out  last  year : 

Chicago,  Dec.  17,  1904. 

Mrs.  Arthur  N.  Traver, 
Chicago,  111. 

Dear  Madame — Perfumes!  What  kind  do  you  use?  It's 
here — or  we  will  gladly  get  it  and  carry  it  in  stock  for  you. 
We  have  the  best  odors  of  Rogers  and  Gallet,  Palmer, 
Wright,  Lazell,  Colgate,  Piver,  etc.,  and  these  we  will  be 
pleased  to  show  you.  Our  special  selection  of  Holiday  Per- 
fumes comprises  the  daintiest  and  sweetest  odors  from  the 
best  makers. 

The  gift  cases  in  which  they  are  contained  are  of  unusual 
.>cauty  and  almost  endless  variety,  ranging  in  price  from  25 
cents  to  $12.00.  We  invite  you  to  inspect  this  beautiful  dis- 
play. 

Speaking  of  perfumes,  there  is  none  so  dainty  as  the 
sweet,  modest  little  violet.  We  have  sixteen  varieties  of  this 
popular  odor,  the  chief  of  which  is  Cooban's  Turkish  Violet, 
at  60  cents  an  ounce.  It  is  sweet  and  true  as  the  flower 
'♦^^''T   nnd  as  lasting. 

Respectfully. 

HOLIDAY    TALK. 

Mr.  Cooban,  as  has  been  stated  in  the  Bulletin 
iwo  or  three  times,  gets  out  habitually  a  suburban 
time-table  which  has  proved  to  be  an  excellent  adver- 
tising medium.    The  cover  is  used  for  printing  dis- 


play announcements  suitable  to  the  particular  sea- 
son. The  table  for  December,  1904,  for  instance, 
bore  the  following : 

WE  MADE  A  MISTAKE  LAST  YEAR— 

Bought  too  heavily  in  Holiday  Goods.  We 
have  a  heap  of  nice  things  which  should  have 
been  sold  a  year  ago.  Our  punishment  for  the 
blunder  will  have  to  come  from  a  deep  cut  on 
these  goods.  For  example:  perfumes  from  the 
best  perfumers,  which  sold  last  year  at  25  cents, 
will  have  to  go  at  16  cents,  the  50  cent  kind 
at  33  cents,  and  so  on  clean  down  through  the 
list  of  goods  we  have  for  Christmas  givers. 

Another  little  Christmas  ad.  which  Mr.  Cooban 
also  placed  upon  his  time-table  folder  last  year  was 
as  follows: 

I  ALMOST  FORGOT  HIM. 

Well,  don't  worry;  it  isn't  too  late.  Just 
step  over  here  today  and  get  one  of  those  "dinky" 
little  boxes  of  good  cigars.  He  will  be  tickled 
and  filled  with  gratitude  and  will  have  the  peace 
of  mind  that  comes  with  a  good  mellow  smoke. 
From  50c  to  $2.00  a  Box. 

EXPLOITING  CANDIES. 

And  then  Mr.  Cooban  sent  out  during  the  first 
week  in  December  a  four-page  folder  on  the  subject 
of  candy.    The  full  text  is  reproduced : 

A  SUGGESTION  ABOUT  HOLIDAY  CANDIES. 
Every  year  it's  the  same  story.  At  the  last  min- 
ute people  hurry  in  and  want  some  candy  for 
Christmas  or  New  Year's,  or  other  holiday  fes- 
tivities. But  there's  always  a  congestion,  always 
more  or  less  delay,  always  sure  to  be  more  or 
less  disappointment. 

One   thing,  however,  has  been  proved.     Orders 
placed   with   us   in   advance   are   taken   care  of. 
The   late-comers   are   the   ones   who   are   disap-, 
pointed,  if  any  have  to  be. 
That's  right,  too. 

This  year  we  are  taking  orders  in  advance — 
lots  of  them — for  Cooban's  candies,  to  be  deliv- 
ered at  any  day  and  hour  specified. 
Let  us  urge  you  to  place  your  order  now.  Then 
it  will  be  out  of  the  way.  You  will  not  need  to 
worry  about  it  any  more.  It  will  be  settled. 
Your  holiday  Candies  will  be  then  on  time  and 
in  perfect  condition — fresh  from  the  factory. 
Experience  has  shown  this  to  be  altogether  the 
most  satisfactory  method  for  both  customer  and 
dealer. 

If  you  will  order  your  Holiday  Candies  of  us 
now  we  will  promise  to  fill  the  order  at  the 
holidays — or  at  any  time  you  specify— in  a  way 
that  will  cause  you  to  appreciate  and  thank  us  for 
this  advance  suggestion. 
Talk  it  over  with  us. 


A  PROPRIETARY  WINDOW. 


The  display  shown  in  the  accompanying  illustra- 
tion was  made  by  J.  Henry  Sparks  in  the  window 
of  Waldron  &  Todd's  drug  store  at  Jackson,  Mich. 
The  store  is  one  of  the  finest  and  most  successful  in 
the  city,  and  Mr.  Todd,  owner  and  manager,  is  the 
mayor  of  the  town  and  a  popular  business  man. 
The  display  shows  "Athlophoros,"  a  proprietary 
remedy  for  rheumatism. 


The  arrangement  of  bottles  in  the  window  is, 
while  fairly  effective,  not  particularly  original,  and 
the  novel  features  of  the  display  are  the  figure  of 
Uncle  Sam  and  the  legends  pasted  upon  the  window- 
pane  itself.  For  these  purposes  tissue  paper  of  the 
several  colors  was  cut  out  and  fastened  to  the  glass 
by  means  of  photographic  paste.  In  the  case  of 
Uncle  Sam,  the  figure  was  cut  out  in  the  same  man- 


It  will  be  observed  from  the  illustration  that  the 
central  idea  of  the  display  is  that  the  remedy  is  one 
of  national  need  and  importance.  Uncle  Sam  is 
seen  pointing  to  the  name  of  the  product,  while  the 
words  "A  National  Want"  appear  above.  •  The 
nation's  colors  are  also  used  throughout  the  display, 
but  of  course  are  not  apparent  in  the  engraving. 


ner,  but  was  painted  in  water-colors  in  the  manner 
indicated  in  the  engraving.  Lacking  the  skill  or  the 
inclination  to  paint  a  similar  figure,  other  druggists 
duplicating  this  window  could  use  such  a  pasteboard 
representation  of  Uncle  Sam  as  a  good  many  of 
them  already  possess  or  could  more  or  less  readily 
secure. 
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SEVERAL  GOOD  FORMULAS. 


Hustling  West  Virginia  Druggist  Has  Built  Up  a  Large  Trade  on  His  Own  Preparations— He  Tells 
How  He  Did  it  and  Gives  the  Formulas  for  His  Most  Successful  Specialties — 
A  Practical  Paper  of  Unusual  Value. 

By  H.  C.  FUELLER. 


The  conditions  in  my  town  [Grafton,  West  Vir- 
ginia] when  I  first  came  here  were  something  awful, 
fpecially  to  one  who  had  learned  the  business  in  a 
city.       People      would 
■         ~  I     come   in   and   call   for 

HB^^HHHB^BH  three    or    four    cents' 

^^^HT^^^^^H  worth       of      prepared 

chalk,  almost  never  ask- 
ing   for    a    bottle    of 
tooth  -  powder.        Pre- 
scriptions were  scarcer 
than  hens'  teeth,  and  all 
their  own  medicines,    I 
of  the  doctors  carried 
am  glad  to  say,  how- 
ever, that  to-day  all  is 
changed,  at  least  so  far 
as  my  own  business  is 
concerned.     One  of  the  first  things  I  did  was  to 
send   the   doctors   some  blotters   and   letters   each 
1     month  giving  them  short  talks  on  prescriptions,  etc. 
I     Then  I  got  out  a  store  paper  for  the  people  called 
the  "Graftonian." 

WIDE-AWAKE  METHODS. 

I^ft  I  am  going  to  give  you  some  of  the  formulas  of 
!^^y  own  preparations  that  have  proved  a  great  suc- 
cess with  me,  but  first  I  want  to  tell  how  I  got  them 
going.  The  first  preparation  that  I  started  to  make 
was  a  tooth  powder.  I  got  15,000  small,  green 
envelopes,  properly  printed,  and  these  I  used  for 
sampling  the  product.  The  samples  were  distributed 
from  door  to  door  every  month  for  several  months, 
and  now  we  have  a  steady  sale  on  the  article  aver- 
aging about  one  gross  per  month.  The  returns  at 
j  first  were  very  slow  indeed,  and  it  was  uphill  work 
!  to  overcome  the  vicious  habit  the  people  had  of  buy- 
ing three  cents'  worth  of  prepared  chalk,  but  I  man- 
aged to  get  one  of  the  dentists  interested,  had  him 
help  me  in  preparing  some  of  the  ads.,  talked  about 
the  product  in  my  own  little  journal  and  in  my 
newspaper  advertisements,  and  finally  won  out. 

The  next  preparation  I  took  hold  of  was  one  I 
called  "Roach  Rest,"  and  it  certainly  did  the  "rest" 


to  the  roaches.  I  pushed  this  by  means  of  a  booklet 
and  by  newspaper  advertisements,  until  now  the 
demand  has  even  spread  into  neighboring  towns.  A 
cough  syrup  was  the  third  on  the  list  and  the  news- 
paper and  the  store  journal  were  again  used  suc- 
cessfully for  publicity  purposes.  I  also  sampled  the 
doctors  with  this  product  quite  frequently. 

A  whooping  cough  and  asthma  remedy  followed 
in  turn :  this  is  an  inhalant  and  is  an  excellent  prepa- 
ration. Headache  powders  I  have  left  severely  alone 
as  I  am  afraid  of  them.  One  mishap  would  do  more 
damage  than  the  profits  from  the  product  would 
justify.  Altogether  I  have  over  100  preparations 
that  I  put  up  myself,  and  I  have  a  good  sale  on  the 
whole  line. 

FORMULAS  FOR  SUCCESSFUL  SPECIALTIES. 

But  without  going  any  farther  let  me  give  the 
formulas  for  some  of  the  preparations  that  have 
leaped  into  the  largest  sales  with  me : 

PEARLY    TOOTH-POWDER. 

Powdered  precipitated  chalk   (best 

grade)    4  pounds  av. 

Powdered  sepia  4J^  ounces  av. 

Powdered  orris  9  ounces  av. 

Powdered  soap,  best  grade 18  ounces  av. 

Saccharin   60  grains. 

Oil  of  gaultheria  (synthetic)  .  ..3  fluidounces. 
Mix  well,  run  through  a  fine  sieve,  and  put  up  in  2-ounce 
bottles,  selling  for  25  cents. 

It  looks  as  if  this  formula  contained  a  lot  of  oil 
of  wintergreen,  but  I  have  found  that  the  people 
like  considerable  flavor  in  such  a  product,  and  then, 
again,  it  requires  a  good  deal  of  the  oil  to  overcome' 
the  soapy  taste. 

NERVE,    BONE,    AND    MUSCLE    OIL. 

Camphorated  phenol   2  ounces. 

Gum  camphor    8  ounces. 

Oil  of  origanum  8  ounces. 

Oil  of  sassafras  8  ounces. 

Turpentine    16  ounces. 

Light  crude  oil,  q.  s 1  gallon. 

Put  Up  in  2-ounce  panels  and  sell  at  25  cents. 
Color  red  with  alkanet. 
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A    HEADACHE    REMEDY. 

To  those  who  care  to  put  up  a  headache  remedy 
here  is  one  that  is  very  good : 

Bromide  of  soda   640  grains. 

Caffeine 64  grains. 

California  brandy  8  ounces. 

Extract  of  vanilla  2  drachms. 

Glycerin 1  ounce. 

Water,  q.   s 1  pint. 

Dose,  1  to  2  teaspoonfuls  in  water,  for  headache  or  ner- 
vousness. • 

COLD   CURE   CAPSULES. 

Quinine   sulphate    24  grains. 

Acetanilid    24  grains. 

Salol    12  grains. 

Podophyllin    1  grain. 

Aloin    1  grain. 

Terpin  hydrate   12  grains. 

Powdered  capsicum  2  grains. 

Mix  and  make  capsules  No.  12. 

Put  in  boxes  of  12  capsules  each,  and  sell  for  25 
cents.    One  to  be  taken  every  three  hours. 

GERMAN    COUGH    BALSAM. 

Terpin  hydrate,  powdered  4  ounces. 

Muriate  of  ammonia,  powdered. ..  .4  ounces. 

Heroin   hydrochlorate    42  grains. 

Alcohol   lJ/2   pints. 

Saccharin    8  grains. 

Glycerin,  q.  s 1  gallon. 

Flavor  to  suit.  The  muriate  of  ammonia  and  terpin 
hydrate  is  dissolved  in  the  glycerin  on  a  water-bath,  and  the 
other  ingredients  then  added. 

PILE   OINTMENT. 

Ichthyol   1  ounce. 

Carbolic  acid  J^  ounce. 

Tannic  acid 2  oqnces. 

Extract  of  belladonna Yz  ounce.         -^ 

Extract  of  stramonium,  .i 160  grains. 

Extract  of  witch-hazel 320  grains. 

Powdered  opium 1  ounce. 

Powdered    golden-seal    1  ounce. 

Thymol 160  grains. 

Resorcin    160  grains. 

White  wax  4  drachms. 

Vaselin  ' 18  ounces. 

Mix. 

Put  in  one-ounce  pots,  and  sell  at  50  cents. 

WINE  OF   PEPSIN.  , 

Scuppernong.  wine  1  pint. 

Scale  pepsin,  soluble 128  grains. 

Rennin 40    grains. 

Mix,  and  filter  if  necessary. 

This  has  the  same  action  on  milk  as  the  well 
known  essence  of  pepsin,  and  we  sample  it  to  the 
doctors  successfully. 


FUELLER  S    LIQUID   CORN    CURE. 

Extract  of  cannabis  indica 90  grains. 

Acid  salicylic  1  ounce. 

Alcohol    .1  ounce. 

Collodion,  q.  s 10  ounces. 

Soften  the  extract  with  the  alcohol,  then  add  the  collo- 
dion, and  lastly  the  acid. 

Put  up  in  2-drachm  vials,  with  a  brush.  Sell  at 
15  cents. 

WHOOPING-COUGH    AND    ASTHMA    REMEDY. 

Use  cypress  oil.  This  can  be  reduced  with  some  alcohol  or 
fixed  wood  oil  if  desired.  Put  up  in  one-drachm  vials,  and 
sell  at  50  cents  per  vial. 

This  oil  has  the  power  of  reducing  the  number  of 
paroxysms  of  whooping-cough  in  a  few  days  to  one- 
half  or  less.  It  will  pay  the  druggist  to  bring  it  to 
the  attention  of  the  physician. 

Directions :  Drop  a  few  drops  on  the  pillow  or 
handkerchief  and  inhale  it.  Medicate  every  three 
hours. 

DIURETIC    FOR    HORSES,    COWS^    ETC. 

•  Balsam  copaiba   2  ounces. 

Spirits  of  nitrous  ether 3  ounces. 

Spirits   of   turpentine 2  ounces. 

Oil  of  juniper 2  ounces. 

Spirit   of   camphor 2  ounces. 

Mix. 

Use  two  tablespoons  in  one  pint  of  milk,  and 
repeat  in  four  to  six  hours  if  necessary.  This  rem- 
edy is  good  for  kidney  troubles  and  is  an  excellent 
seller.  We  charge  $1.25  for  this  amount  and  use  a 
label  for  the  product, 

EYE  BLEACH  FOR  BLACK  EYES. 

This  is  to  be  applied  with  camel's-hair  pencil 
every  one,  two,  or  three  hours.  Be  careful  not  to 
get  it  in  the  eyes,  as  it  smarts  considerably.  It  will 
remove  the  black  discoloration  over  night: 

Oxalic   acid 15   grains. 

Distilled   water 1   ounce. 

We  put  this  up  in  ounce  vials  and  sell  at  25  cents. 
Very  good. 

FUELLEr's    toothache   JELLY. 

Carbolic  acid   4  ounces. 

Menthol    30  grains. 

Thymol    30  grains. 

Collodion  q.  s. 

Use  a  one-drachm  vial;  fill  it  about  half  full  with  the 
carbolic  acid,  in  which  the  menthol  and  the  thymol  have  been 
dissolved;  then  add  about  J^  drachm  of  collodion  and  shake. 
A  nice  jelly  is  the  result. 

Directions :  Put  a  small  amount  of  the  jelly  in 
the  cavity  of  the  tooth  and  cover  it  with  cotton; 
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repeat  in  five  minutes  if  not  relieved.  Be  careful 
not  to  get  it  on  the  lips.  This  is  the  best  remedy  for 
toothache  that  I  have  seen  or  used.  I  have  been 
selling  it  for  ten  years. 

ANTISEPTIC  POWDER. 

Borax    3  ounces. 

Alum,   dried    3  ounces. 

Thymol    22  grains. 

Eucalyptol   20  drops. 

Menthol  V/2  grains. 

Carbolic  acid  15  grains. 

Oil  of  gaultheria  4  drops. 

Carmine  color,  q.  s.  to  make  a  pink  tint 

I  have  sampled  this  product  to  the  physicians 
with  great  success. 

HAIR   DYE. 

Sulphate  of  copper 1  drachm. 

Alcohol    1  ounce. 

Distilled  water,  q,  s 1  pint. 

Perfume,  q.  s. 
Apply  three  or  four  times  a  week. 

VIOLET    "witch-hazel." 

Glycerin    8  ounces. 

Violet    water 8  ounces. 

Alcohol     8  ounces. 

Distilled  water,  q.  s 1  gallon. 

Boracic  acid  Yi  ounce. 

Color  with  evergreen  "Y." 


VIBURNUM   COMPOUND. 

Cramp  bark,  ground 4  ounces  av. 

Cassia  bark,   ground 4  ounces  av. 

Skullcap  bark,  ground 1  ounce  av. 

>  Wild   yam,    ground 1  ounce  av. 

Cloves,  ground   1  ounce  av. 

Glycerin   i^  ounces. 

Alcohol    25  ounces. 

Water    6J4   ounces. 

Use  last  three  solvents  as  a  menstruum,  percolating  the 
drugs.     Thirty-two  ounces  of  product  should  result. 

This  is  one  of  the  preparations  that  I  have  sampled 
the  doctors  with.  It  is  an  elegant-appearing  product 
and  is  very  efficacious. 

CHICKEN  lice  KILLER. 

Gas  tar   ^  pint. 

Sodium  hydrate  2  ounces. 

Sulphur  54  pound. 

Resin   2  ounces. 

Water,  q.  s 1  gallon. 

Boil  the  tar  with  the  soda  and  some  of  the  water;  add 
the  resin;  after  dissolving,  add  the  sulphur  and  the  balance 
of  the  water. 

We  sell  this  at  $1  per  gallon.  It  will  kill  the  spider 
louse  and  all  of  the  body  lice  that  infect  poultry.  It 
is  not  ill  smelling  like  a  great  many  so-called  louse 
killers. 


A  BOASTFUL  GRADUATE. 


ft; 
Who 
He 
Wi 


By  HARRY  N.  FORCE. 


e  a  story  to  relate 
f  a  boastful  graduate 
Who  was  forever  telling  what  he  knew. 
He  had  just  returned  from  college 
With  his  certificate  of  knowledge, 
And  he  thought  of  course  that  he  would  surely  do. 

lie  was  positive,  he  said, 

That  he  had  within  his  head 
Everything  that  a  druggist  ought  to  know ; 

That  he  knew  the  U.  S.  P. 

All  the  way  from  A  to  Z, 
Quite  as  well  as  any  mortal  here  below. 

Standing  far  above  the  mob, 

He  felt  certain  of  a  job 
Anywhere  that  he  would  call  around  and  ask, 

But  he  wanted  you  to  know 

That  he  had  to  have  the  dough — 
And  he  wouldn't  work  at  any  dirty  task. 


So  he  started  out  one  day 

Looking  for  the  jobs  that  pay. 
But  everywhere  he  went  they  turned  him  down ; 

Said  he  looked  too  deuced  green; 

Said  they  had  some  floors  to  clean; 
But  he  left  them  with  a  high  and  mighty  frown. 


What  is  he  doing  now? 

He  is  following  a  plow, 
And  his  pay  is  fifty  cents  a  day  and  board. 

But  he  has  lost  his  haughty  ways, 

Has  the  promise  of  a  job  that  pays, 
And  some  day  you  will  hear  that  he  has  scored. 

MORAL. 

If  you  first  will  do  your  do. 
Leave  your  bragging  'till  you're  through. 
You  may  have  something  then  of  which  to  boast. 


WHY  THE  MANN  BILL  SHOULD  BE  ENACTED. 


Affirmative  Paper  in  a  Debate  at  the  Atlantic  City  Meeting  of  the  A.  Ph.  A. — Numerous  Reasons  are 

Given  Why  the  Present  Patent  Law  is  Unjust — How  the  Mann  Bill  Would 

Bring  About  a  Fairer  Condition  of  Things. 

By  GEORGE  M.  BERINGER.* 


In  attempting  to  present  the  affirmative  side  of 
this  discussion  it  is  but  fair  to  assume  that  most  of 
the  audience  are  aware  of  the  existing  conditions 
that  necessitate  the  framing  and  advocacy  of  this 
legislation.  It  is  to  be  regretted,  however,  that  the 
subject  has  not  been  more  generally  discussed  by 
the  newspapers,  and  that  consequently  the  mass  of 


Mr.  Bkringkr, 

American  citizens  are  still  unacquainted  with  the 
evils  which  the  Mann  bill  is  destined  to  correct. 
As  the  subject  has  already  been  discussed  in  sev- 
eral of  our  annual  meetings,  I  fear  that  many  of 
the  statements  may  appear  to  you  as  familiar  and 
perhaps  even  threadbare, 

THE  BILL  DESCRIBED. 

That  the  issue  may  be  clearly  and  sharply  defined 
it  appears  desirable  to  succinctly  state  the  various 
propositions  and  ^  proposed  modifications  of  our 
patent  laws  contained  in  the  Mann  bill. 

First — It  is  proposed  to  modify  the  existing  sec- 
tion 4886  o'f  the  Revised  Statutes  by  adding  the  fol- 
lowing provision : 

Provided,  That  no  patent  shall  be  granted,  on  any  appli- 
cation filed  subsequent  to  the  passage  of  this  Act,  upon  any 
drug,  medicine,  or  medicinal  chemical,  except  in  so  far  as  the 
same  relates  to  a  definite  process  for  the  preparation  of  said 
drug,  medicine,  or  medicinal  chemical. 


♦Read  before  the  Section  on  Education  and  Legislation 
at  the  recent  Atlantic  City  meeting  of  the  American  Pharma- 
ceutical Association. 
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Second — To  amend  section  4887  by  adding: 

Provided,  however.  That  in  case  any  drug,  medicine,  or 
medicinal  chemical,  on  which  a  patent  for  a  definite  process 
for  the  preparation  thereof  has  been  granted  on  any  appli- 
cation filed  subsequent  to  the  passage  of  this  act,  is  not 
manufactured  in  the  United  States  by  or  under  authority  of 
the  patentee,  within  two  years  of  the  granting  of  said  patent, 
and  after  the  commencement  of  said  manufacture  the  same  is 
not  continuously  carried  on  in  the  United  States  in  such  a 
manner  that  any  persons  desiring  to  use  the  article  may 
obtain  it  from  a  manufacturing  establishment  in  the  United 
States,  then  said  patentee  shall  have  no  rights  under  the 
patent  laws  of  the  United  States  as  against  any  citizen  of 
the  United  States  ,who  may  import  such  drug,  medicine,  or 
medicinal  chemical  into  the  United  States,  or  who  may  pro- 
duce or  manufacture  the  same  in  the  United  States,  or  who 
may  handle  for  sale  or  use  such  article  so  imported  or 
manufactured. 

It  will  be  thus  seen  that  we  have  but  two  propo- 
sitions presented  for  discussion,  the  first  to  prevent 
in  the  future  the  issuance  of  product  patents  on 
drugs  and  medicines,  and  the  second  to  compel  the 
manufacture  of  patented  drugs,  medicines,  or 
medicinal  chemicals  in  the  United  States.  A  third 
proposition  contained  in  the  bill  as  originally  pre- 
sented in  the  House  of  Representatives  provided 
''That  no  patent  shall  be  granted  to  a  citizen  of  any 
foreign  country  which  does  not  grant  a  correspond- 
ing patent  to  a  citizen  of  the  United  States."  This 
provision,  embodying  the  broad  principle  of 
reciprocity,  had  been  the  subject  of  recommenda- 
tion contained  in  the  annual  message  of  President 
Roosevelt  and  had  received  the  indorsement  of  the 
Committee  on  Patents,  but  it  was  found  to  conflict 
with  an  Article  of  the  International  Convention 
Concerning  Patents,  and  so  was  eliminated  from  the 
amended  bill  until  such  time  as  the  Articles  of  the 
International  Convention  can  be  modified. 

The  writer  will  venture  to  advance  a  few  argu- 
ments in  support  of  the  first  proposition,  namely,  to 
modify  the  statutes  so  as  to  preclude  in  future  the 
granting  of  product  patents. 

EXPLOITATION   PRACTICED  UNDER  PRESENT  LAW. 

First — The  construction  placed  upon  the  existing 
law  permits  of  gross  discrimination  against  our  own 
citizens.     It  gives  to  a  patentee  the  absolute  power 
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to  control  not  only  the  manufacture  but  also  ali  com- 
merce in  his  article  in  the  United  States.  We  can- 
not conceive  that  such  a  construction  was  the  intent 
of  the  law  or  that  its  abuse  could  even  have  been 
dreamed  of  by  the  framers  of  the  law. 

The  manner  in  which  certain  foreign  manufactur- 
ers have  availed  themselves  of  this  power  or  grant 
has  demonstrated  a  grave  error  in  our  law  and 
accentuated  the  need  for  its  amendment.  They 
have  been  content  with  a  legitimate,  good,  round 
profit  when  selling  their  patented  medicinal  chem- 
icals in  England,  Germany,  Canada,  and  other  for- 
eign countries,  but  when  they  came  to  supply  the 
American  consumers  they  were  not  content  with 
such  an  advance  on  these  prices  as  might  have  been 
justified,  but  have  arbitrarily  fixed  for  the  United 
States  market  a  price  many  times  in  excess  of  the 
intrinsic  value  and  of  the  prices  charged  in  other 
countries.  These  prices  they  have  maintained 
throughout  the  life  of  their  patents  although  the 
consumption  has  increased  to  an  enormous  extent. 
Not  content  with  this  method  of  holding  up  our  citi- 
zens, they  have  placed  on  every  package  sold  in 
other  countries  an  inscription  forbidding  its  resale 
and  export  to  the  United  States,  thus  assuring  their 
agency  in  this  .  country  ample  prey,  and  so  the 
American  sufferers  are  their  most  profitable  victims. 

They  declare  that  the  druggists  of  the  United 
States  must  pay  $1.00  per  ounce  for  phenacetine, 
while  they  supply  our  Canadian  brethren  of  the 
pestle  at  from  15  to  20  cents.  A  prominent  New 
York  pharmacist  has  recently  publicly  stated  that 
he  was  offered  phenacetine  in  England  at  70  cents 
a  pound,  but  that  the  present  law  deprived  him  of 
the  right  to  purchase  it,  or  to 'import  it,  or  to  use 
it,  and  so  he  must  pay  for  the  same  article  pur- 
chased in  New  York  from  the  patentee's  agent, 
$16.  The  same  method  of  extortion  is  practiced 
with  other  chemicals  protected  by  product  patents, 
such  as  aristol,  chloralamid,  creosotal,  salophen, 
sulphonal  and  trional,  and  we  hardly  can  estimate 
the  magnitude  of  this  evil. 

Second — The  present  law  deprives  the  drug 
merchant  of  the  United  States  of  the  privilege  of 
purchasing  his  supplies  in  the  markets  of  the  world 
and  restricts  him  to  the  dearest  market,  in  which  by 
fictitious  methods  prices  have  been  increased  at  least 
300  and  400  per  cent.  It  is  an  axiom  of  political 
economy  that  every  merchant  should  have  the  privi- 
lege of  buying  in  the  cheapest  market.  It  is  indeed 
strange  that  a  nation  that  has  taken  such  a  pro- 
nounced stand  in  demanding  freedom  of  the  world's 


commerce,  and  that  has  been  a  dominating  factor 
in  determining  that  there  must  be  an  "open-door" 
policy  in  the  Orient,  should  at  home  permit,  even 
for  a  short  time,  such  arbitrary  interference  with 
the  inherent  rights  of  her  own  merchants. 

MEDICINES  SHOULD  BE  CHEAP. 

Third — Justice  and  humanity  dictate  that  medi- 
cines should  not  be  rendered  unnecessarily  expen- 
sive. A  tax  on  medicine  is  looked  upon  as  more 
abhorrent  than  a  bread  tax,  and  this  has  been  recog- 
nized as  a  fundamental  principle  by  the  most  en- 
lightened nations  of  the  world.  For  this  reason 
such  nations  will  not  grant  product  patents,  and  only 
a  few  will  even  permit  process  patents  on  medicinal 
compounds  and  chemicals.  The  justness  of  this 
principle  was  long  ago  recognized,  and  in  1849  a 
special  committee  of  the  House  of  Representatives 
reported  a  bill  to  stop  the  patenting  of  medicines  of 
all  kinds.  It  is  stated  that,  until  1860,  the  patenting 
of  medicines  was  entirely  unknown,  and  it  is  only 
within  the  last  26  years  that  this  question  of  patent- 
ing a  process  and  also  the  product  of  the  process 
has  come  up. 

Fourth — The  lack  of  reciprocity  should  stop  the 
granting  of  such  powers  to  foreigners.  No  other 
country  grants  such  product  patents,  and  if  the 
United  States  is  right  then  the  enlightened  nations 
of  Europe  should  long  since  have  seen  the  wisdom 
of  our  law  and  followed  the  example.  No,  they 
grant  neither  their  own  citizens  nor  any  foreigners 
such  privileges.  Then  why  should  we  be  so  mag- 
nanimous to  their  manufacturers?  The  language 
of  President  Roosevelt,  namely,  "In  all  matters 
there  should  be  reciprocity,"  is  a  strong,  wise  and 
correct  plank  for  this  nation  to  stand  on. 
.  Fifth — The  National  Government  now  occupies 
a  false  position  as  the  official  abettor  of  the  oppres- 
sors of  its  own  citizens.  By  official  sanction  this 
coterie  of  German  manufacturers  of  medicinal 
synthetics  has  been  enabled,  in  effect,  to  levy  a 
unique  form  of  taxation  upon  our  sick  and  suffering 
consumers.  This  may  be  construed  by  their  friends 
and  attorneys  simply  as  legalized  looting.  The 
efficiency  of  their  systematic  methods  of  robbing  is 
so  apparent  that  the  advocacy  of  a  continuation  of 
such  inequitable  and  unjust  taxation  by  congres- 
sional sanction  is  an  insult  to  the  moral  character 
and  intelligence  of  this  nation.  The  State  should 
not  become  a  party  to  the  placing  of  unjust  burdens 
upon  its  citizens,  and  especially  not  upon  its  sick 
and  suffering  who  appeal  to  our  compassion  and 
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certainly  deserve  governmental  protection.  In  the 
granting  of  patent  rights,  the  monopoly  granted 
should  not  carry  along  with  it  exceptional  powers 
inimical  to  the  welfare  of  the  people. 

AMERICAN    INDUSTRY    CRIPPLED. 

Sixth — The  present  law  has  limited  and  pre- 
vented the  development  of  the  inventive  ability  of 
American  chemists.  The  primary  object  of  patent 
laws  is  to  encourage  investigation,  discovery,  and 
invention.  Instead  of  encouraging,  our  present  law 
deprives  our  own  chemists  of  an  incentive  to  search 
for  improved  methods  and  processes,  as  the  suc- 
cessful application  of  such  processes  of  manufacture 
is  precluded  by  the  issuance  of  a  product  patent.  It 
would  be  folly  for  an  American  chemist  to  patent 
in  the  United  States  any  irhproved  process  for  the 
manufacture  of  phenacetine,  as,  under  the  existing 
law,  he  could  not  manufacture  this  product  or  even 
sell  it  here  if  made  abroad.  In  Germany  there  are 
at  least  seven  process  patents  issued  on  this  one 
product,  and  several  manufacturers  and  the  Ger- 
man consumers  profit  by  this  competition.  It  is  con- 
tended that  the  cessation  of  the  granting  of  product 
patents  would  in  no  wise  curtail  inventive  genius, 
but  would  encourage  healthy  and  successful  competi- 
tion among  patentees. 

Seventh — This  evil  is  responsible  for  a  large 
amount  of  adulteration  and  fraud.  The  legal  de- 
cisions sustaining  the  patentees  in  their  unjust  dis- 
criminations have  been  to  many  honest  dealers  but 
additional  evidence  of  this  unfair  and  unjust  limi- 
tation of  their  rights.  "A  square  deal"  is  quite  as 
essential  to  druggists  as  to  any  other  class  of  citi- 
zens, and  the  majority  consider  the  present  law  as 
an  un-American  idea  that  should  be  promptly  con- 
signed to  ancient  history  along  with  that  of  the 
robber  barons.  The  enormous  discrepancy  existing 
between  the  prices  in  Canada  and  the  United  States 
is  sufficient  to  encourage  the  ignoring  of  the  in- 
scription on  the  packages  forbidding  importation 
into  the  United  States.  As  a  result,  large  quantities 
of  these  synthetic  chemicals  have  been  sold  to  the 
druggists  by  peddlers  and  supposed  Canadian  im- 
porters. Unfortunately  in  many  instances  the 
articles  supplied  were  no  more  reliable  than  the 
venders,  and  were  found  to  be  in  some  cases  gross 
sophistications.  The  German  patentees  and  their 
agents  were  only  too  anxious  to  take  advantage  of 
the  opportunity  and  give  publicity  to  the  occurrences 
in  such  ways  as  to  do  the.  greatest  amount  of  injury 
to   professional   pharmacy.      The   methods   of   the 


blackmailer  and  the  defamer  of  character  were  none 
too  fierce  for  these  modern  Shylocks.  Their  own 
avarice  is  primarily  to  blame  and  made  such  occur- 
rences possible. 

REASONS    WHY    FOREIGN    PATENTEES    SHOULD    MAKE 
THEIR  GOODS  IN  THIS  COUNTRY. 

The  intent  of  the  second  proposed  amendment  to 
our  patent  laws  is  to  compel,  in  the  future,  the 
manufacture  in  the  United  States  of  any  drug,  medi- 
cine, or  medicinal  chemical  on  which  a  patent  shall 
be  issued.  In  its  support  a  few  additional  thoughts 
will  be  presented. 

First — It  will  encourage  the  home  manufacture 
of  the  finer  class  of  chemicals  which  are  now  gener- 
ally imported. 

Second — It  will  insure  the  inhabitants  of  the 
United  States  a  supply  of  such  needed  remedies  in 
the  event  of  a  war,  epidemic,  or  other  interference 
with  commerce. 

Third — It  will  create  an  increased  demand  for 
American  chemists  and  encourage  research  and 
national  development  in  chemical  industries. 

Fourth — This  proposed  amendment  is  in  har- 
mony with  the  existing  patent  laws  in  most  other 
countries. 

THE   EFFECT   UPON   AMERICAN    INDUSTRY. 

In  conclusion  it  must  be  emphatically  denied  that 
the  Mann  bill  interferes  with  the  legitimate  results 
of  the  labors  of  any  chemist  or  inventor.  The  cries 
of  "piracy"  and  "class  legislation"  are  but  puerile 
efforts  at  dust  throwing  and  a  sad  exhibition  of  the 
weakness  of  the  case  presented  by  the  protected 
manufacturers.  They  can  only  be  compared  with 
the  false  cry  of  "thief"  promulgated  to  permit  the 
escape  of  the  real  highwayman. 

On  the  contrary,  it  is  but  the  initatory  step  toward 
the  elevation  of  the  chemical  industries  in  America. 
It  will  prove  such  a  boon  to  American  chemists  and 
inventors,  and  will  stimulate  such  a  national 
progress  as  will  make  these  industries  eventually 
compare  favorably  with  those  of  Germany.  The 
greatest  good  to  all,  and  the  removal  of  artificial 
and  discriminating  impediments  to  industrial  and 
economic  advances,  is  a  national  duty  which  can- 
not be  shirked  by  Congress,  although  action  may  be 
delayed  by  attorneys  of  the  foreign  manufacturers. 
Under  the  existing  laws  these  manufacturers  cer- 
tainly have  "a  very  good  thing,"  and  will  exhaust 
every  means  to  perpetuate  such  profitable  monopo- 
lies. 


WHY  THE  MANN  BILL  SHOULD  NOT  BE  ENACTED. 


legative   Paper  in  a  Debate  at   the   Recent   Meeting   of  the  A.  Ph.  A — The  Author  Declares  that  the 

Bill  is  Based  Upon  a  False  Premise,  would  Cripple   and  Shackle  American  Enterprise,  and 

would  Drive  Manufacturers  to  Resort  to  Secrecy  and  the  Permanent  Monopoly  of 

Trade=marks  Instead  of  the  Limited  Monopoly  of  Patents. 

By  W.  H.  BURKE.* 


Every  discoverer  in  this  world  should  be  entitled 
to  his  discovery.  It  is  only  fair  that  the  creator 
of  something  which  has  not  previously  existed 
should  have  the  exclusive  ownership  of  the  thing 
created.  In  the  case  of  inventors,  in  our  own  coun- 
try, monopoly  is  granted  for  a  period  of  seventeen 
years ;  after  this  the  invention  becomes  public  prop- 
erty, and  is  open  to  everybody.  Under  our  patent 
laws  a  ntimber  of  chemicals  have  been  given  pro- 
tection for  this  period  of  seventeen  years. 

But  it  is  contended  by  a  great  many  retail  drug- 
gists that  the  product  patent  granted  in  the  United 


Mr.  Burke. 

>tates  to  these  chemicals  is  a  detriment  to  the  citi- 
zens of  the  country  because  it  enables  manufacturers 
to  charge  a  high  price  for  the  articles ;  and  they 
further  aver  that  Germany,  the  country  from  which 
so  many  of  our  patent  synthetics  are  received,  has 
a  less  liberal  regulation  than  ourselves  in  regard  to 
their  protection.  This,  in  a  word,  is  the  essence  of 
the  argument  in  favor  of  the  Mann  bill,  which 
would  deny  a  patent  on  the  products  themselves 
and  restrict  it  to  the  processes  of  manufacture,  after 
the  custom  of  Germany.    Is  it  sound  reasoning? 


•Presented  before  the  Section  on  Education  and  Legisla- 
tion at  the  recent  annual  meeting  of  the  American  Pharma- 
ceutical Association. 


THE  MANN  BILL  IS  BASED  UPON   A   FUNDAMENTAL 
ERROR. 

So  far  as  the  alleged  difference  is  concerned  be- 
tween the  American  and  the  German  laws,  I  believe 
that  a  careful  examination  of  the  German  law, 
which  protects  only  the  process  of  manufacture,  and 
the  American  law,  which  protects  the  product  also, 
will  show  that  there  is  no  material  difference.  In 
Germany,  if  a  patentee  complains  that  some  one  is 
infringing  on  his  process,  the  burden  of  proof  rests 
upon  the  defendant.  The  latter  must  prove  to  the 
courts  that  his  process  constitutes  no  infringement ; 
and  until  he  can  so  prove  himself  innocent  he  is 
deemed  guilty.  In  America,  on  the  other  hand,  if 
we  gave  a  patent  only  on  the  process,  as  the  Mann 
bill  would  have  us  do,  the  complainant  himself 
would  be  compelled  to  prove  that  his  process  had 
been  infringed  upon,  for  in  the  courts  of  this  coun- 
try a  man  is  deemed  innocent  until  he  is  proved 
gfuilty.  The  burden  of  proof  rests  upon  the  com- 
plainant; and  in  this  case  the  complainant  would 
have  to  drag  the  imitator  into  court,  and  prove  that 
his  process  has  been  infringed  upon — an  almost 
impossible  thing  to  do. 

NO      DIFFERENCE     IN      EFFECT     BETV/EEN      PROCESS 

PATENT  OF  GERMANY   AND   PRODUCT   PATENT 

OF  AMERICA. 

And  so  it  is  that  the  process  patent  of  America 
affords  no  such  protection  as  the  process  patent  of 
Germany;  it  affords,  indeed,  practically  no  protec- 
tion at  all ;  and  my  contention  therefore  is  that  we 
must  continue  to  give  American  manufacturers  the 
product  patent  if  we  are  to  afford  them  as  much 
protection  as  the  German  manufacturers  get  in  their 
own  country  under  the  process  patent.  Giving  this 
product  patent  to  them  now,  we  are  doing  no  more 
for  them  than  the  German  government  is  doing  for 
the  manufacturers  of  that  country. 

Furthermore,  the  Mann  bill  would  in  many  cases 
prove  ineffective  anyway  for  the  reason  that  there 
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is  frequently  only  one  process  for  the  production 
of  a  chemical,  and  where  this  is  so,  the  process 
patent  does  not  differ  from  the  product  patent  in 
establishing  a  monopoly.  Our  courts  have  ruled, 
too,  that  it  is  no  infringement  of  a  process  patent 
to  import,  sell,  handle  or  use  the  product  of  a 
process ;  that  to  show  the  infringement  of  a  process 
claim,  the  patentee  must  prove  a  piratical  use  of  the 
process  in  this  country. 

INJUSTICE   OF   THE   MANN   BILL. 

One  great  argument  against  the  Mann  bill  is 
the  spirit  of  injustice  which  is  behind  it,  and  which 
it  breathes  forth  in  every  line.  It  must  be  that 
some  of  us  do  not  appreciate  the  very  great  expense 
of  scientists,  laboratory  equipment,  books,  etc., 
required  by  an  institution  doing  research  work ;  the 
countless  experiments  that  end  in  naught;  the  im- 
mense expenditure  of  time  and  money  before  a  new 
chemical  is  found  that  proves  to  be  a  "winner." 
Even  after  the  discovery  of  a  useful  compound  has 
been  made,  think  about  the  trials  that  must  be  made, 
not  only  on  the  lower  animals,  but  on  man,  before 
the  use  of  the  remedy  can  be  determined  under  all 
circumstances.  And  after  the  inventor  has  some- 
.  thing  good,  it  still  remains  for  him  to  convince  the 
medical  and  pharmaceutical  professions.  We  all 
admit  that  the  education  of  the  medical  profession 
in  the  use  of  a  new  remedy  can  be  achieved  only 
as  the  result  of  a  vast  expense.  Indeed,  it  is  more 
expensive  in  our  own  country  than  in  any  other,  on 
account  of  its  great  size,  its  scattered  population, 
and  the  immense  number  of  trade-marked  remedies 
that  are  being  exploited  on  every  hand. 

THE  BILL  WOULD  SHACKLE  AMERICAN   ENTERPRISE. 

Under  these  conditions  a  manufacturer  needs  and 
deserves  what  protection  the  American  product 
patent  can  give  him.  He  must  have  it  if  there  is 
'  to  be  any  inducement  at  all  for  him  to  enter  into 
competition  with  the  German  manufacturers  and 
strive  to  build  up  American  enterprise  in  the  inven- 
tion and  discovery  of  synthetic  chemicals.  Would 
you  cripple  this  new  industry?  Would  you  sub- 
ject your  country  to  the  taunt  that  we  must  go  to 
Germany  for  our  real  research  work  and  for  the 
discovery  and  invention  of  synthetic  chemical 
products?  We  ought  to  have  more  national  pride 
than  this.  We  ought  to  have  more  justice.  We 
should  take  a  broader  view  of  the  question,  and 
look  farther  into  the  future  than  we  have  done 
before  we  cripple  and  shackle  the  manufacturers  of 
our  own  country. 

Many  advocates  of  the  Mann  bill  and  many  other 


good  people  also  argue  that  no  one  should 
monopolize  any  remedy  or  any  device  intended  for 
use  among  the  sick  and  suffering.  They  say  that 
Dr.  So-and-so  and  Chemist  So-and-so  have  given 
the  world  the  results  of  their  labors  without  price. 
We  admit  that  this  is  very  generous,  and  we  urge 
every  scientist  to  do  so  who  can  afford  it  without 
injustice  to  himself  or  his  family,  but  we  deny  that 
there  would  be  the  same  advancement  in  medica- 
ments and  surgical  appliances  if  our  inventors  were 
not  influenced  by  monetary  considerations.  And 
certainly  our  manufacturing  houses  have  to  be  so 
influenced  if  they  are  to  pay  dividends  to  their  stock- 
holders. 

locking  the  barn  door  after  the  horse  has 

gone! 

The  whole  patent  agitation  resulting  in  the  Mann 
bill  has  largely  arisen  because  of  the  conditions 
with  respect  to  phenacetine.  Phenacetine  has  been 
singled  out  to  show  how  the  American  people  were 
being  held  up  by  greedy  foreign  manufacturers. 
But  there  is  a  greater  disparity  between  the  Ger- 
man and  American  prices  of  this  product  than  of 
any  other,  because  the  process  for  phenacetine  was 
published  before  the  patent  was  applied  for,  and 
for  that  reason  the  patent  was  refused  by  the  Ger- 
man government.  This  left  the  manufacture  of  the 
chemical  open  to  all  German  makers,  and  thus  the 
price  was  at  once  fixed  by  competition.  We  must 
expect  a  very  great  disparity  in  the  prices  of  any 
article  that  is  patented  in  some  countries  and  not 
patented  in  others,  whether  it  be  a  chemical  or  any- 
thing else,  and  the  fact  remains  that  the  phenacetine  ■ 
situation  has  never  been  repeated  with  any  other 
product.  In  the  case  of  no  other  chemical  has  the 
difference  been  so  great  between  the  German  and 
American  prices.  The  patent  on  phenacetine  now 
expires  within  a  few  months,  and  thus  the  one 
product  which  has  practically  brought  the  Mann 
bill  into  existence  will  cease  to  be  a  thorn  in  the 
flesh.  The  barn  door  is  to  be  locked  after  the  horse 
has  gone! 

AS  FOR  WORKING  THE  PATENT  IN  THIS   COUNTRY. 

Referring  to  that  provision  of  the  Mann  bill 
which  requires  a  patent  to  be  worked  in  this  coun- 
try, it  must  be  apparent  to  a  great  many  of  us  that 
there  is  a  much  smaller  demand  and  use  for  most  of 
these  synthetic  compounds  than  there  is  for  type- 
writers, cash-registers,  and  thousands  of  other 
machines  and  articles,  and  that  it  would  not  be 
practicable  to  establish  a  factory  in  every  country 
in  which  the  maker  desired  to  exploit  his  product, 
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because  the  sales  in  that  country  would  not  be  suf- 
ficient to  maintain  the  institution.  Is  not  this  pro- 
vision of  the  Mann  bill,  then,  most  unjust?  It  is 
not  only  unjust,  but  it  is  so  short-sighted  that  it 
would  have  the  very  opposite  effect  from  the  one 
intended.  The  operation  of  such  laboratories  in 
many  countries  would  not  mean  that  the  product 
would  cost  less,  but  on  the  contrary,  that  it  would 
cost  a  great  deal  more. 
But  by  all  means 

THE  MOST  COGENT  ARGUMENT  AGAINST  THE  MANN 

BH^L 

is  this,  that  if  proper  protection  were  denied  inven- 
tors in  the  United  States  by  our  patent  laws,  it  is 
more  than  likely — it  is  absolutely  certain — that  the 
manufacturers  would  protect  their  interests  by 
resort  to  secrecy.  The  immense  expense  of  market- 
ing chemical  products  would  simply  force  the  pro- 
moters to  abandon  the  use  of  patents,  keep  the  com- 
position of  their  products  secret,  and  employ  mere 
trade-marks  after  the  manner  of  the  so-called 
"patent  medicines."  Thus  could  the  inventor  pro- 
tect himself  from  competition,  for  no  one  would 
have  the  knowledge  enabling  him  to  duplicate  the 
products,  but  the  pharmaceutical  and  medical  pro- 
fessions, as  zvell  as  the  laity,  would  he  compelled  to 
pay  the  manufacturer's  price,  not  only  for  the  seven- 
teen years,  hut  for  all  time!  Hadn't  we  better  have 
a  monopoly  for  seventeen  years  than  a  permanent 
monopoly?  Isn't  it  better  to  bear  the  ills  we  have 
(if  ills  they  are)  than  to  fly  to  others  far  worse? 
Furthermore,  do  we  want  secrecy  in  medicine  and 
pharmacy?  Of  course  not.  Secrecy  is  the  very 
thing  we  least  want,  and  we  should  think  twice 
before  we  caused  American  manufacturers  in  self- 
defense  to  resort  to  it. 

A    BOX    OF    pandora's   H^LS. 

And  then,  it  is  a  question  whether  the  pharmacist 
would  be  better  off  under  such  a  system  as  the 
Mann  bill  contemplates.  Suppose  the  bill  were 
really  to  work  as  its  advocates  believe  it  will.  Then 
we  should  have  a  number  of  brands  of  eyery 
product  instead  of  one,  and  every  pharmacist  would 
be  compelled  to  carry  a  dozen  aristols  in  stock  under 
different  trade  names,  when  he  has  only  to  carry 
one  now.  The  Denver  Chemical  Company  prepares 
antiphlogistine.  It  no  sooner  secures  a  successful 
sale  than  the  pharmaceutical  manufacturers  offer 
Clay's  poultice.  Day's  antiseptic  dressing,  anti- 
thermoline,  glycero-plasma,  pyrofistine,  glykaolin, 
thermofuge,  terra-plasma,  plasmo,  and  fifty  others! 


No  sooner  do  we  have  a  sale  on  adrenalin  than  we 
are  offered  suprarenalin,  adnephrin,  adrin,  caprena- 
lin,  hemisine,  and  so  on.  Following  in  the  foot- 
steps of  urotropin,  we  have  formin,  cystogen,  uri- 
tone,  and  eighty  others. 

I  might  continue  these  examples  indefinitely,  but 
they  are  sufficient  to  show  that  the  retailer  is  com- 
pelled to  carry  a  great  many  "shelf-warmers'*  in 
stock  for  fear  that  some  of  his  clientele  will  require 
one  of  the  products  under  some  particular  trade 
name.  Does  the  fact  that  we  can  buy  some  of  these 
preparations  a  few  cents  cheaper  compensate  us  for 
the  investment  and  the  annoyance  to  which  we  sub- 
ject ourselves?  Is  not  this  very  duplication  of  stock 
one  of  the  things  we  have  been  grumbling  about  for 
thirty  years?  Would  it  not  be  a  great  deal  better 
if  we  could  only  supply  antiphlogistine  on  all 
orders  for  a  poultice  of  this  kind  ?  Is  not  this  com- 
petition very  much  like  competitive  telephone  sys- 
tems, where  the  greater  number  of  companies  we 
have  in  a  given  locality,  the  more  expensive  it  is 
for  the  community  and  the  more  annoying  it  is  for 
the  subscribers? 

A  LETTER  BY  COTTON   MATHER. 

The  attitude  of  some  good  pharmacists  toward 
the  German  manufacturers  is  to  my  mind  somewhat 
similar  to  the  peculiar  views  expressed  in  the  fol- 
lowing letter  written  in  1681  by  Cotton  Mather,  the 
eminent  divine  who  was  so  prominent  in  the  early 
colonial  affairs  of  America : 

To  the  aged  and  beloved  John  Higginson: 

There  be  now  at  sea  a  shipp  called  the  Welcome,  which 
has  aboard  it  a  hundred  or  more  of  the  hereticks  and  Malig- 
nants  called  Quakers  with  Wm.  Penn  the  scamp  at  their 
head.  The  General  Court  has  accordingly  given  secret  orders 
tcJ  Master  Haxett  of  the  Brig  Porpoise  Jo  waylay  said  Wel- 
come as  near  the  end  of  Cod  as  may  be  and  make  captors  of 
the  Penn  and  his  ungodly  crew,  so  that  the  Lord  may  be 
glorified  and  not  mocked  on  the  soil  of  this  new  country  with 
the  heathen  worships  of  these  people.  Much  spoil  may  be 
made  by  selling  the  whole  lot  to  Barbadoes,  where  slaves 
fetch  a  good  price  in  rumme  and  sugar,  and  we  shall  not 
only  do  the  Lord  great  service  by  punishing  the  wicked,  but 
shall  make  great  gain  for  his  ministers  and  the  people. 
Yours  in  the  bonds  of  Christ, 

Cotton  Mather. 

This,  you  say,  breathes  forth  all  the  venom  and 
religious  ferocity  of  the  seventeenth  century,  and 
you  declare  that  in  this  age  there  would  be  no  toler- 
ance of  such  sentiments.  I  am  willing  to  admit 
there  has  been  a  change  for  the  better,  but  it  seems 
to  me  that  many  unjust  prejudices  and  foolish  incon- 
sistencies remain  to  plague  us  even  in  the  year  of 
1905! 
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The  National  Standard  Dispensatory.  In  accordance  with 
the  new  United  States  Pharmacopoeia,  1905,  and  by  author- 
ity of  the  Convention.  By  Hobart  Amory  Hare,  B.Sc, 
M.D.,  Professor  of  Therapeutics  in  the  Jefferson  Medical 
College,  Philadelphia,  Member  of  'the  Committee  of  Re- 
vision of  the  U.  S.  P.;  Charles  Caspari,  Jr.,  Ph.G., 
Phar.D.,  Professor  of  Pharmacy  in  the  Maryland  College 
of  Pharmacy,  Baltimore,  Member  of  the  Committee  of 
Revision  of  the  U.  S.  P.;  and  Henry  H.  Rusby,  M.D., 
Professor  of  Botany  and  Materia  Medica  in  the  New 
York  College  of  Pharmacy,  Member  of  the  Committee  of 
Revision  of  the  U.  S.  P.  Imperial  octavo,  1858  pages, 
478  engravings.  Cloth,  $7.25,  net;  leather,  $8.00,  net. 
Thumb-index,  50  cents  extra. 

The  new  edition  of  the  National  Dispensatory,  now  known 
as  "The  National  Standard,"  and  based  upon  the  eighth 
revision  of  the  U.  S.  P.,  is  commendably  strong  in  many  of 
its  features.  Professor  Caspari,  the  author  of  the  pharma- 
ceutical text,  is  admirably  equipped  for  his  task,  and  his  wide 
knowledge  and  ample  experience  are  apparent  throughout 
the  entire  volume.  The  chapter  on  suppositories  is  par- 
ticularly deserving  of  praise,  and  is  rendered  especially  valu- 
able by  means  of  a  number  of  illustrations  of  modern  molds 
and  machines  used  in  the  manufacture  of  this  line  of  agents. 
On  the  whole,  however,  the  pharmaceutical  comment  is  not 
so  extended  as  we  should  like  to  see  it,  and  we  may  instance 
the  more  or  less  typical  case  of  the  article  on  syrup  of  iodide 
of  iron,  where  the  troublesome  character  of  this  preparation 
is  dismissed  with  a  few  short  sentences. 

Greater  emphasis  has  been  placed  upon  the  two  subjects 
of  therapeutics  and  pharmacognosy.  Drs.  Hare  and  Rusby 
have  dealt  with  their  respective  branches  with  a  complete- 
ness which  renders  the  volume  of  distinct  service  in  these 
departments  of  knowledge.  The  ample  material  on  the  action 
and  uses  of  the  thousand  and  one  medicaments  described  in 
the  book  is  made  immediately  available  by  means  of  a 
separate  therapeutic  index  of  40  pages;  and  in  this  index, 
under  the  nam6  of  each  disease,  references  are  made  to  all 
the  medicines  employed  in  its  treatment.  Dr.  Rusby,  in 
supplying  the  pharmacognostical  portion  of  the  volume,  has 
presented  excellent  botanical  drawings  in  every  instance,  and 
has  written  with  a  practicality  and  a  fulness  which  make 
the  book  ^a  valuable  encyclopedia  of  materia  medica.  Par- 
ticular attention  is  given  throughout  to  careful  descriptions 
which  will  aid  the  pharmacist  in  guarding  himself  against  the 
purchase  of  inferior  or  sophisticated  drugs — a  phase  of  the 
subject  in  which  Dr.  Rusby  is  an  expert. 

The  three  editors  of  the  volume  have  availed  themselves 
of  the  services  of  specialists  in  several  directions,  and  have 
thus  added  to  the  value  and  thoroughness  of  the  work.  Dr. 
Edward  Kremers,  perhaps  the  leading  American  authority  on 
essential  oils,  has  supplied  the  text  describing  and  comment- 
ing upon  these  agents,  and  he  has  done  his  work  with  mani- 
fest sureness  and  success.  Much  of  our  literature  on  essen- 
tial oils  has  been  notably  deficient  and  out  of  date,  and  Dr. 
Kremers  has  rendered  a  distinct  service  in  supplying  the 
National    Standard    Dispensatory  with    accurate   and   reason- 


ably complete  data  on  this  important  subject.  Daniel  Base, 
Ph.D.,  professor  of  chemistry  in  the  Maryland  College  of 
Pharmacy,  has  prepared  all  of  the  articles  on  inorganic 
chemicals,  and  similar  assistance  has  been  rendered  in  the 
preparation  of  the  monographs  on  organic  chemicals  by 
Joseph  F.  Geisler,  Ph.C,  chemist  of  the  New  York  State 
Department  of  Agriculture.  E.  M.  Hougiiton,  Ph.C,  M.D., 
Director  of  the  Pharmacological  Laboratory  of  Parke,  Davis 
&  Co.,  has  supplied  valuable  and  interesting  contributions  on 
the   "Antitoxins"   and   the  "Vaccines." 

The  volume  is  gratifyingly  modern  in  all  respects.  New 
subjects  like  that  of  the  popular  synthetics  of  recent  origin 
are  properly  considered.  There  is,  for  instance,  an  adequate 
article  on  "Adrenalin" — a  chemical  of  distinct  value  which 
has  a  very  wide  use,  but  which  has  been  known  and  employed 
for  so  relatively  short  a  time  that  it  could  not  have  been 
expected  to  receive  recognition  in  the  new  Pharmacopoeia. 
The  several  synthetics  which  were  recognized  in  the  U.  S.  P. 
are  of  course  discussed  at  some  length,  and,  as  might  natur- 
ally be  expected,  many  others  are  likewise  given  considera- 
tion. 

Altogether  the  National  Standard  Dispensatory  is  a  com- 
mendable work  and  one  which  cannot  fail  to  be  of  great 
service  to  both  physician  and  pharmacist.  Its  emphasis  upon 
therapeutics  renders  it  particularly  serviceable  to  the  former, 
nor  will  this  feature  of  the  book  prove  without  value  to  the 
pharmacist,  who  will  also  find  the  volume  of  great  use  and 
help  to  him  in  numerous  other  directions. 


A  Manual  of  Organic  Materia  Medica  and  Pharma- 
cognosy. By  Lucius  E.  6ayre,  B.S.,  Ph.M.,  Dean  and 
Professor  of  Materia  Medica  and  Pharmacy  of  the  School 
of  Pharmacy  of  the  University  of  Kansas,  and  member  of 
the  Committee  of  Revision  of  the  U.  S.  P.  Third  edition, 
revised.  Cloth ;  692  pages ;  377  illustrations ;  $5.00  net. 
Philadelphia:  P.  Blakiston's  Son  &  Co.,  1013  Walnut 
Street. 

Professor  Sayre's  Organic  Materia  Medica  has  deservedly 
won  much  praise  as  a  text-book  in  the  pharmaceutical  col- 
leges and  schools  of  the  country.  It  is  so  well  and  favorably 
known,  indeed,  that  it  is  not  necessary  for  us  in  the  present 
instance  to  enter  into  a  detailed  and  lengthy  description  of 
the  volume.  The  third- edition  has  of  course  been  based  upon 
the  new  Pharmacopoeia  and  has  been  carefully  revised  to 
include  the  latest  knowledge  on  the  closely  related  subjects  of 
materia  medica  and  pharmacognosy.  A  new  feature  of  the 
book  is  the  addition  to  the  description  of  all  of  the  official 
drugs  of  a  brief  statement  giving  the  prominent  character- 
istic microscopical   elements   found   in   their  powders. 

The  main  portion  of  the  work,  as  is  customary  with  such 
text-books,  is  devoted  to  a  detailed  description,  first  of  the 
organic  drugs  from  the  vegetable  kingdom,  and  then  of  the 
animal  drugs.  The  arrangement  is  based  upon  the  families 
or  natural  orders  of  the  plants,  and  the  descriptions  are  not- 
able for  their  clearness  and  conciseness.  The  illustrations  are 
most  of  them  line  drawings,  but  a  new  feature  of  the  present 
revision  is  the  inclusion  of  a  considerable  number  of  half- 
tone engravings  made  from  photographs. 

Second  in  importance  to  the  detailed  description  of  drugs 
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IS  that  -portion  of  the  book  given  up  to  plant  histology  and 
micro-technique,  to  which  over  150  pages  are  devoted.  This 
branch  of  pharmacognosy  is  continuously  growing  in  import- 
ance, and  Prof.  William  C.  Stevens,  who  contributes  the 
chapters  on  the  subject,  has  handled  his  theme  with  interest 
and  practicality.  Copious  illustrations  are  used,  and  it  is 
worthy  of  note  that  altogether  the  volume  comprises  377  cuts. 
There  is  a  valuable  chapter  on  "Insects  Injurious  to 
Drugs,"  and  a  number  of  other  features  which  render  the 
volume  valuable  to  students  in  our  eighty-three  American 
schools  and  colleges  of  pharmacy.  In  one  respect  we  observe 
that  Professor  Sayre  has  refused  to  be  guided  by  the  new 
Pharmacopoeia:  he  still  insists  on  giving  doses  in  the  form 
oi  minimums  and  maximums  instead  of  averages,  and  in  this 
position  we  are  in  hearty  accord  with  him.  In  glancing  over 
the  book  one  finds  careful  revision  apparent  on  every  page, 
and  a  gratifying  evidence  of  this  is  to  be  found  in  numerous 

Ktations  from  books  published  during  the  last  two  or  three 
rs  by  recognized  authorities  on  several  branches  of  the 
eral  subject  of  materia  medica. 


Manual  of  Chemistry.  By  W.  Simon,  Ph.D.,  M.D.,  Professor 
of  Chemistry  in  the  College  of  Physicians  and  Surgeons 
of  Baltimore,  and  in  the  Baltimore  College  of  Dental  Sur- 
gery. Eighth  edition,  thoroughly  revised.  Cloth ;  643 
pages.    Philadelphia  and  New  York:    Lea  Bros.  &  Co. 

Simon's  Chemistry  has  always  been  a  popular  text-book 
alike  in  the  colleges  of  medicine,  pharmacy,  and  dentistry. 
Within  one  volume  it  covers  the  whole  subject  of  chemistry 
as  it  is  usually  considered  by  these  several  classes  of  students, 
and  it  does  so  in  a  clear  and  concise  manner  which  commends 
the  book  to  the  beginner.  Chemical  physics  arc  first  consid- 
ered; the  theoretical  principles  of  chemistry  are  next  made 
dear;  and  then  an  extended  consideration  is  given  in  turn 
to  non-metals  and  their  combinations  and  to  metals  and  their 
combinations;  analytical  chemistry  is  made  the  subject  of 
the  next  chapter,  following  which  are  parts  devoted  finally  to 
organic  chemistry  and  to  physiological  chemistry.  Thus  the 
whole  field  is  virtually  covered. 

Nearly  200  pages  are  devoted  to  organic  chemistry,  and 
while  this  is  a  rather  condensed  presentation  of  the  subject 
it  is  probably  gone  into  with  as  much  thoroughness  as  is 
customary  at  least  in  colleges  of  medicine  and  dentistry.  The 
chapter  on  physiological  chemistry,  covering  about  100  pages, 
is  declared  by  the  author  to  be  chiefly  intended  for  the  benefit 
of  medical  students,  but  is  probably  appreciated  by  pharma- 
ceutical students  also.  The  chapter  on  analytical  chemistry, 
devoted  chiefly  to  qualitative  methods,  is  rather  short,  but 
outlines  a  very  fair  course  of  laboratory  work. 

In  his  preface  Dr.  Simon  thus  states  his  purpose  in  pub- 
lishing the  book:  "To  furnish  to  the  student  in  concise  form 
a  clear  presentation  of  the  science,  an  intelligent  discussion 
of  those  subjects  which  are  of  interest  to  him,  and  a  reliable 
guide  to  his  work  in  the  laboratory."  That  this  object  has 
been  successfully  accomplished  is  proved  by  the  eight  editions 
through  which  the  work  has  successively  passed.  It  is  of 
course  needless  to  add  that  the  present  edition  is  based  so 
far  as  may  be  necessary  upon  the  new  Pharmacopoeia,  and 
indeed  the  author  tells  us  that  the  publication  of  the  book  has 
been  held  in  abeyance  for  a  year  until   the  U.  S.  P.  should 


become  available  for  the  purpose.  A  unique  feature  of 
Simon's  Chemistry  is  found  in  eight  colored  plates  exhibiting 
64  chemical  reactions,  which  very  interestingly  supplement  and 
make  clear  the  color  reactions  described  in  connection  with 
the  detailed  treatment  of  the  different  metals.  There  is  also 
a  colored  frontispiece  showing  the  absorption  spectrum  of  the 
sun  and  the  bright  line  spectra  of  elements. 


A  Text-book  of  Chemistry.  For  the  Use  of  Students  and 
Practitioners  of  Medicine,  Dentistry,  and  Pharmacy.  By 
William  Russell  Jones,  M.D.,  Ph.G.,  Professor  of  Medical  ^ 
Chemistry  and  Toxicology  in  the  University  College  of 
Medicine  at  Richmond,  Va.  Cloth;  462  pages;  $2.50  net. 
Philadelphia:  P.  Blakiston's  Son  &  Co.,  1012  Walnut 
Street. 

If  De  Quincey  had  lived  in  this  age,  he  might  have 
revised  his  famous  saying  to  read:  "Of  the  making  of  books 
on  chemistry  there  is  no  end."  From  a  rather  cursory  exam- 
ination of  the  present  book,  however,  we  are  rather  inclined 
to  say  that  its  existence  is  justified  by  its  clear  and  not 
uninteresting  presentation  in  the  front  portion  of  the  volume 
of  the  laws  and  fundamental  principles  of  physics  and  chem- 
istry. The  student  who  knows  nothing  of  chemistry  is 
gradually  led  step  by  step  into  a  knowledge  of  the  phil- 
osophy of  the  subject — a  knowledge  which  is  absolutely  neces- 
sary for  any  student  who  desires  to  study  chemistry  with  any 
comprehension  and  grasp.  Approximately  one-third  of  the 
volume  is  devoted  to  this  general  discussion  of  the  science, 
and  the  remainder  is  given  up  to  a  detailed  consideration  of 
chemical  elements  and  compounds  grouped  respectively  into 
inorganic  chemistry  and  organic  chemistry.  There  is  a  brief 
chapter  on  the  methods  of  quantitative  analysis,  and  50 
pages  or  thereabouts  are  devoted  to  the  subject  of  physio- 
logical chemistry.  Altogether  we  should  say  the  volume  is 
one  more  particularly  applicable  to  the  needs  of  medical  than 
of  pharmaceutical  students. 


Materia  Medica  and  Pharmacy.  By  Reynold  Webb  Wil- 
cox, M.A.,  M.D.,  LL.D.  Sixth  edition  :•  based  on  the  fifth 
edition  of  White  &  Wilcox's  "Materia  Medica  and  Thera- 
peutics." Cloth;  624  pages;  $2.50  net.  Philadelphia:  P. 
Blakiston's  Son  &  Co.,  1012  Walnut  Street. 

This  volume  represents  a  modification  of  an  old  and 
familiar  work:  "White's  Materia  Medica  and  Therapeutics." 
The  latter  has  gone  through  five  editions  in  America,  and 
has  become  firmly  established.  It  is  now  thoroughly  rewrit- 
ten and  rearranged  by  Doctor  Wilcox,  and  is  divided  into 
two  volumes.  The  first,  "Materia  Medica  and  Pharmacy," 
is  the  subject  of  the  present  mention,  and  the  second  will  be 
entitled  "Pharmacology  and  Therapeutics."  The  author  is 
doubtless  justified  in  his  expectation  that  "this  natural  separa- 
tion of  the  subjects  will  prove  acceptable  to  the  physician  and 
the  student."  The  present  work,  as  might  naturally  be 
expected,  is  devoted  to  pharmaceutical  processes,  to  a  descrip- 
tion of  remedies  taken  up  in  detail,  and  to  the  art  of  pre- 
scribing. The  volume  deals  with  the  substances  used  by  the 
physician,  while  the  second  and  companion  book  will  discuss 
the  use  and  application  of  these  substances. 
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DISPOSING  OF  THE  COMPETITION  OF  GROCERS. 

To  the  Editors: 

For  the  benefit  of  B.  F.  M.  and  others,  I  may  relate  my 
experience  in  a  small  Canadian  town  of  500  regarding  patent 
medicines.  I  purchased  a  drug  stock  badly  run-down  and 
neglected,  owing  to  mismanagement  and  drinking  habits  of 
the  former  manager,  for  $900,  in  an  Ontario  town  of  500,  lo- 
cated seven  miles  from  the  nearest  opposition  and  off  the  rail- 
road. I  cleaned  up,  made  the  customary  honest  effort  to  get 
along,  and  cultivated  the  acquaintance  and  friendship  of  the 
general  store  proprietors,  of  whom  there  were  three.  In  six 
months'  time  they  were  asking  me  how  I  was  getting  along 
and  showed  some  interest  in  my  prosperity. 

I  sounded  my  best  friend  among  the  three  as  to  his 
willingness  to  "go  out"  of  stationery  and  patent  medicines.  I 
told  him  I  could  hardly  make  a  go  of  it  unless  he  did,  and 
also  hinted  at  leaving  town,  and  pointed  out  that  if  I  were  to 
go  other  druggists  would  not  locate  there,  as  Smith  was  a 
sober,  industrious  fellow  and  had  found  it  necessary  to  pull 
out  a  year  or  two  before.  I  then  pointed  out  that  without  a 
drug  store  the  town  would  lose  "caste,"  as  it  were;  farmers 
would  simply  go  to  the  neighboring  towns  for  any  small 
drugs  they  wanted  and  incidentally  do  their  trading  there. 

My  friend,  whom  I  will  call  No.  1,  readily  agreed  to  go 
out  of  stationery  and  patents,  as  they  were  only  a  drop  in  the 
bucket  and  a  nuisance  to  him,  provided  his  opposition  fol- 
lowed suit.  I  then  talked  to  No.  2.  He  considered  for  a  week 
and  agreed  also,  and  No.  3  fell  into  line  in  a  few  minutes. 

It  cost  me  over  $150  to  buy  them  out,  and  they  gave  me 
thirty  days  or  more  to  pay.  It  kept  me  hustling,  but  it  paid 
in  the  end. 

I  think  if  B.  F.  M.  would  try  a  little  diplomacy  along  this 
line  and  cultivate  his  grocery  friends,  and  not  get  offended  at 
them  if  they  overlap  a  little  in  his  line,  he  could  no  doubt 
make  satisfactory  arrangements.  In  my  case  the  grocers  still 
sold  Epsom  salts,  linseed  meal,  toilet  soaps,  and  a  few  such 
sundries  as  hair-brushes  and  combs.  But  I  competed  with 
them  in  price,  gave  six  pounds  of  Epsom  salts  for  25  cents, 
as  it  was  a  farming  community,  and  sold  two  barrels  a  year. 

Have  taken  your  journal  for  four  years,  and  find  it  very 
useful  in  keeping  me  "up-to-date"  and  full  of  information  on 
"business  hints."  This  is  my  first  letter  to  you,  and  I  hope 
it  may  be  of  some  small  benefit  to  some  of  my  fellow  crafts- 
men. I  am  now  in  a  town  of  over  3000,  with  a  stock  of  drugs 
and  sundries  and  cigars  only.  Have  two  old-established  men 
as  opposition,  and  would  be  glad  to  receive  any  gilt-edge  ideas 
from  any  one.  H.  N.  S. 


HOW  HE  GOT  THE  BEST  OF  THE  GROCERS   IN 
HIS  TOWN. 

To  the  Editors: 

I  wish  to  relate  my  experience  for  the  benefit  of  "C.  A.  P." 
and  "B.  F.  M.,"  who  are  complaining  of  grocery-store  compe- 
tition in  small  towns.  When  I  came  here  two  years  ago  I 
found  two  general  stores  carrying  patents  and  quite  a  line  of 
drugs.  I  went  to  them  and  offered  to  buy  their  drugs  and 
patents,  but  they  refused  to  sell.  I  found  that  they  were 
selling  many  drugs  they  had  no  right  to,   so  I  notified  the 


State  Board,  and  they  were  obliged  to  cut  down  their  stock  to 
the  common  household  drugs  as  prescribed  by  the  pharmacy 
law.  Then  I  put  in  the  finest  line  of  spices  in  packages  I 
could  find  on  the  market,  20  mule  team  borax,  put  up  my 
flavoring  extracts  in  handy  packages,  and  went  after  the 
trade  on  these  things,  most  of  which  usually  goes  to  the 
groceries  in  small  towns. 

I  used  the  mails  for  circulars  and  personal  letters  to 
housekeepers.  I  saw  the  hotels  and  got 'their  trade.  I  mailed  a 
letter  or  circular  about  spices,  flavoring  extracts,  or  some 
such  thing  every  three  or  four  weeks  to  every  housekeeper 
in  my  locality,  using  a  mailing  list  for  this  purpose.  When 
a  man  got  a  circular  in  the  mail  with  my  imprint  on  about 
"Swamp  Root"  or  "Miona"  he  was  more  apt  to  come  to  me 
for  it  than  to  'go  to  the  grocery.  Then  I  kept  hammering 
away  in  my  advertising  on  the  fact  that  the  place  to  buy 
drugs  was  in  a  drug  store.  My  business  has  kept  right  on 
growing,  and  so  I  feel  that  I  am  on  the  right  track. 

If  my  two  friends,  "C.  A.  P."  and  "B.  F.  M.,"  want  to 
know  more  of  my  methods  let  them  write  me  in  care  of  the 
Bulletin.  A.  L.  R. 


SOLUTION  OF  MAGNESIUM  CITRATE. 
To  the  Editors: 

In  the  Bulletin  for  last  December  you  published  a  very 
valuable  article  on  an  "Improved  Process  for  Solution  of 
Magnesium  Citrate,"  contributed  by  Emile  Brunor,  Phar.D. 
The  process  there  given  was  no  doubt  a  good  one  for  drug- 
gists who  have  soda  fountains,  but  was  of  no  value  to  the 
druggist  without  a  fountain.  We  have  none,  and  as  we  sell 
probably  fifty  or  sixty  bottles  of  solution  of  magnesium  cit- 
rate a  week,  and  get  along  without  a  fountain  in  manufac- 
turing it,  our  method  may  possibly  be  of  use  to  other  drug- 
gists. We  have  no  trouble  at  all  in  keeping  the  product  from 
spoiling  if  it  is  kept  in  an  ice-box. 

Our  formula  is  as  follows : 

Magnesium   carbonate    10  ounces. 

Citric   acid    20  ounces. 

Sugar     21  ounces. 

Oil   of   lemon %    drachm. 

Water,   enough  to   make 240  ounces. 

Introduce  the  magnesium  carbonate  into  a  wide-mouthed  2-gallon 
bottle,  drop  the  oil  of  lemon  onto  it,  stir  with  a  wooden  stick,  and  then 
add  the  citric  acid,  the  sugar,  and  water  enough  to  come  up  to  a  mark 
on  the  bottle  indicating  the  presence  of  240  ounces.  For  this  purpose 
use  cold  water,  adding  about  half  of  the  quantity  first,  and  the  remain- 
der when  the  substances  are  mostly  dissolved.  By  allowing  the  solution 
to  stand  for  a  half  to  a  whole  day,  it  will  then  filter  better  and  more 
quickly  than  when  hot  water  is  used. 

For  filtering  we  use  the  automatic  filtering  apparatus  shown 
in  the  accompanying  illustration.  This  can  easily  be  con- 
structed in  the  store.  The  stand  is  of  wood,  as  the  drawing 
indicates,  and  the  shelf  for  holding  the  funnel  is  removable 
so  that  the  funnel  can  easily  be  taken  out  and  washed.  The 
bottles  are  each  of  two-gallon  size,  and  are  not  wide-mouthed. 
The  upper  bottle  is  filled  with  the  solution  to  be  filtered,  and 
is  then  inverted  and  placed  in  position.  The  solution  will 
only  come  out  as  fast  as  it  disappears  through  the  filter.  The 
mouth  of  the  bottle  rests  just  underneath  the  surface  of  the 
solution  in  the  funnel.  After  the  solution  has  been  filtered  in 
this  way,  it  is  then  poured  into  the  12-ounce  bottles  ordi- 
narily employed  for  the  product. 

Now  of  course  the  foregoing  directions  take  no  account  of 
the  potassium  bicarbonate.     We  use  the  40-grain  tablets  of 
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IS  salt  manufactured  by  Parke,  Davis  &  Co.     The   slight 
rease  cA^er  the  crystals  in  price  is  easily  compensated  for 
the  fact  that  the  boy  can  finish  the  preparation,  where 


erwise  a  clerk  would  have  to  weigh  out  the  potassium 
carbonate.  If  one  buys  these  tablets  in  bulk  (we  buy  15,000 
at  a  time)  he  will  be  surprised  to  see  how  cheaply  they 
can  be  purchased.  Frank  W.  A.  Hain. 

^  Newark.  N.  J. 
OD:    NOW  LET  US  HAVE  SOME  RESPONSES! 

To  the  Editors: 

The  series  of  letters  and  editorials  which  you  have  recently 
had  in  the  Bulletin  concerning  the  profits  of  various  drug- 
gists, their  percentage  expense,  etc.,  has  been  of  considerable 
practical  value  to  all  of  us,  I  am  sure.  Do  you  think  it  would 
be  worth  while  to  go  a  little  farther  and  take  up  a  similar 
line  of  questions,  asking  your  subscribers  to  give  us  their 
views  in  regard  to  the  relation  which  should  exist  between 
the  total  of  annual  sales  and  the  amount  of  stock  carried  in 
order  to  give  the  best  results? 

To  explain :  Let  us  say  that  a  drug  store  has  a  $5000  stock 
(fixtures  not  included,  if  you  like),  and  that  it  does  a  $15,000 
business  annually.  This  would  be  turning  over  the  entire 
stock  three  times  during  the  year.  If  the  replies  received  on 
such  a  proposition  should  indicate  that  more  drug  stores  do 
business  on  such  a  proportion  than  any  other,  that  might  then 
be  considered  a  proper  average.  Each  druggist  could  then 
know  whether  he  was  doing  better  than  his  fellows  or  not 
80  well. 


By  such  means  one  could  figure  out  for  himself  the  replies 
to  such  questions,  for  instance,  as  the  following:  "Could  I  do 
more  business  with  a  larger  stock?"  "Am  I  carrying  more 
stock  than  the  amount  of  my  business  justifies?"  "Could  I 
get  the  same  results  with  less  stock,  and,  if  so,  with  how 
much  less?"  "What  are  other  druggists  doing  in  these  and  in 
other  respects?" 

I  have  a  drug  store  on  my  hands  which  I  am  not  looking 
after  myself,  and  there  are  a  few  things  pertaining  to  the  drug 
business  that  I  am  not  "onto."  I  have  but  little  of  the  work 
to  do  except  to  ftirnish  the  money  when  there  doesn't  happen 
to  be  enough  in  the  till  to  pay  the  bills ;  but  for  all  that  my 
job  is  not  always  the  easiest  one  on  the  place!  We  carry  a 
stock  of  about  $5000,  and  yet  we  do  an  annual  business  of 
only  about  $10,000.  It  seems  to  me  that  this  is  not  a  sufficient 
turnover,  and  I  should  like  very  much  to  know  how  many  of 
my  fellows  are  doing  from  $10,000  to  $15,000  a  year  with  the 
same  stock.  Where  does  the  fault  lie,  if  fault  there  be,  and 
what  are  we  going  to  do  about  it  ?  Perhaps  I  am  not  the  only 
Bulletin  reader  who  would  like  to  know  what  other  drug- 
gists are  doing,  and  if  you  think  favorably  of  my  suggestion 
will  you  kindly  "spring  it  on  them?" 

Inquirer. 

[Note  by  the  Editors. — To  use  a  colloquialism,  "Inquir- 
er's" notion  strikes  us  as  a  rattling  good  one,  and  we  hope 
that  other  readers  will  send  us  letters  in  response.  Do  not 
hesitate  to  give  the  facts  about  your  business:  we  shall  pro- 
tect you  by  withholding  your  name  and  preserving  your  com- 
munications in  confidence.  This  is  the  course  we  have  fol- 
lowed with  the  previous  series  on  annual  profits  and  earnings — 
a  series  that  has  proved  of  great  interest  to  our  readers  gen- 
erally.] 


SHE  WANTED  IT  BADLY. 

To  the  Editors: 

I  send  you  an  interesting  note  which  I  received  yesterday 
from  one  of  my  customers.    It  explains  itself. 


Otto  N.  Kadel. 


Terre  Haute,  Indiana. 
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SOME  MORE  GERMAN  PREPARATIONS. 

To  the   Editors: 

You  may  be  interested  in  knowing  that  the  lettei*  which 
you  printed  from  me  in  the  September  Bulletin  has  brought 
me  several  queries  from  your  readers.  This  suggests  that 
possibly  some  further  remarks  concerning  popular  German 
preparations  may  prove  useful. 

"Universal  Balsam"  is  an  article  sold  very  widely  in 
Germany,  and  also  among  the  German-Americans  in  this  ' 
country.  No  less  than  four  different  preparations  are  known 
under  this  name.  These  are  respectively  the  compound  tinc- 
ture of  aloes  of  the  German  Pharmacopoeia,  the  compound 
tincture  of  benzoin  of  the  German  Pharmacopoeia,  oleum 
terebinth,  sulf.,  and  ungt.  basilicum  fuse. 

"Jerusalem  Balsam"  is  also  a  profitable  product,  and  two 
widely  different  articles  are  sold  under  this  name :  oil  of  nut- 
meg, and  compound  tincture  of  benzoin.  "Augsburger 
Essenz"  is  a  popular  name  for  the  compound  tincture  of  aloes. 
Three  preparations  are  sold  under  the  title  of  "Allgemeine 
Flusstropfen,"  namely,  tinct.  aloes  comp.,  tinct.  carminativa 
and  tinct.  succini.  "Lebens-oel"  is  mistura  oleosa  balsamica. 
"Schwarzburger  pflaster"  is  emplastrum  fuscum. 

One  correspondent  has  asked  about  "Schneeberger  Haupt 
und  Schnupftabak,"  and  I  may  give  the  formula  for  that  as 
follows : 

Radix  asari   (asara  black   root) 20.00. 

Flores    convallariae     (May    flowers) 5.00. 

Radix      hellebori    (hellebore      or     Christmas 

root)      2.00. 

Radix  iridis   (iris  root  or  white  flag  root) . .   50.00, 
'Oleum   bergamotti    15   minims. 

The  poisonous  hellebore  root  can  be  satisfactorily  substituted 
by  pulv.  saponis  medicatus. 

I  would  suggest  to  all  such  querists  that  they  procure  a 
copy  of  Hager's  book  of  formulas.  It  can  probably  be  pur- 
chased from  American  book  dealers,  or  can  be  sent  for  direct 
to  the  publisher,  Julius  Springer,  of  Berlin,  Germany.  There 
is  no  duty  on  books  and  the  volume  can  probably  be  gotten  as 
cheaply  from  Germany  as  if  purchased  here. 

Albert  H.  Koch,  Ph.D.* 

Jefferson  Avenue  and  North  Market  Street,   St.   Louis,  Mo. 


A  PRETTY  CONDITION  OF  THINGS  INDEED! 

To  the  Editors: 

I  notice  your  pharmacopoeial  query  on  page  401  of  the 
last  Bulletin.  Of  course  Professor  Remington's  answer 
admits  of  no  argument.  But  here  is  an  example  of  the  cha- 
otic condition  our  different  State  laws  have  brought  about . 
The  Illinois  legislature  passed  a  law  in  1903  recognizing  tlie 
latest  U.  S.  P.  The  Illinois  attorney-general  now  says  that 
the  legislature  could  have  had  in  mind  only  the  then  exist- 
ing U.  S.  P.,  and  that  this  will  consequently  remain  the 
standard  until  the  legislature  meets  again  and  recognizes  the 
new  Pharmacopoeia — and  no  legislative  session  until  1907 ! 
So  there  we  are.  The  pharmacist  who  conforms  to  the  new 
U.  S.  P.  violates  the  State  law,  and  the  pharmacist  who 
does  not  conform  to  the  new  U.  S.  P.  violates  the  just 
expectations  of  the  medical  prescriber  and  the  ethical  code 
of  pharmacy.    The  muddle  is  a  genuine  one,  and  undoubtedly 


other  States  are  in  the  same  fix.  But  will  any  State  board 
of  pharmacy  be  foolish  enough  to  demand  strict  construction 
of  the  statute,  and  compel  pharmacists  to  stick  to  the  old 
U.  S.  P.  until  the  solons  consent  to  give  their  sanction  to 
the   new   revision? 

W.    BODEMANN, 
Member  of  the  Illinois  Board  of  Pharmacy. 
Chicago,  111. 


To  the  Editors: 

.  Personally  I  can  say  that  I  have  appreciated  the  Bulletin 
more  than  any  other  journal  I  ever  bought.  And  if  it  proves 
a  help  to  proprietors  it  must  be  a  bonanza  for  clerks.  Last 
month's  copy  was  a  "mine"  for  yours,  very  truly, 

Claude  M.  Dexter. 
South  Glens  Falls,  N.  Y. 


PERSONAL. 


•Something   more   about   German    preparations   is   quoted   from    Dr. 
Koch  in  the  departme^it  of   Queries  this  month. — The   Editors. 


A  PROMINENT  ILLINOISAN. 

In  the  March  Bulletin  for  this  year,  on  page  106,  was 
shown  the  beautiful  pharmacy  of  R.  N.  Dodds,  situated  in 
Springfield,  Illinois.  The  picture  attracted  so  much  attention, 
and  brought  Mr.  Dodds  so 
many  letters  of  congratu- 
lation from  druggists  all 
over  the  country,  that  it 
has  been  thought  well  to 
present  a  likeness  of  the 
proprietor  himself,  and  to 
say  a  few  words  concern- 
ing his  successful  career — 
this  in  order  that  the  read- 
ers of  the  Bulletin  may 
be  able  to  satisfy  their 
laudable  curiosity  regarding 
the  owner  of  such  an  es- 
tablishment. Mr.  Dodds 
has  been  in  business  in 
Springfield  at  the  corner  of 
Fifth    and    Monroe    Streets  Mr.  R.  N.  Dodds. 

since    1875.       This    is    the 

most  popular  corner  in  the  city.  Nearly  all  of  the  street-car 
lines  focus  at  this  point,  and  "Dodds's  Drug  Store"  is  the 
meeting  plaice  for  everybody. 

Five  years  ago  Mr.  Dodds  refurnished  the  store  through- 
out with  solid  mahogany  fixtures,  a  tile  floor,  and  a  hand- 
some metal  ceiling,  and  made  it  one  of  the  best-equipped  and 
most  beautiful  pharmacies  in  Illinois.  Six  drug  clerks  are 
employed;  two  soda  dispensers  are  kept  busy  at  the  fountain 
during  the  season;  and  the  working  force  also  includes  a 
porter  and  a  boy  to  deliver  packages.  The  store  is  open 
during  twenty-four  hours  of  every  day,  and  as  a  matter  of 
fact  the  doors  have  not  been  locked  for  ten  years. 

Mr.  Dodds  has  always  been  prominent  in  local  and  State 
pharmaceutical  affairs,  and  for  five  or  six  years  has  been 
annually  reelected  to  the  secretaryship  of  the  State  associa- 
tion. He  is  popular  with  druggists,  popular  with  the  people 
of  Springfield,  and  a  successful  pharmacist. 
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BUSINESS    HINTS. 


Calendar. — 

C.  W.  Mallory,  of  Bryan,  Ohio,  got  out  something  rather 
iique  in  the  way  of  a  calendar  last  December.  The  upper 
brtion  of  the   calendar  is   reproduced  in  the  accompanying 


IF  YOt  CAN'T  COME,  'PMOINE. 

I  am  alHajih  at  the 
other  end  of  thi;  line. 
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C.  Yi.  MALLOkV. 

Druitfti»t  on  the  Corner.  Bryan.  Ohio. 


lustraiiiiti  aiiu  (.xpiaiiis  Itself,  i  he  calendar  proper  was  of 
course  fastened  on  below.  The  whole  was  7  by  11  inches  in 
size.  Now  is  the  time  to  settle  upon  the  ideas  for  your  1906 
calendar  if  you  expect  to  get  out  one. 


I      of  I 


Informing  Physicians  of  the  Changes  in  the  New  Pharma- 
copoeia.— 

Druggists  all  over  the  country  have  shown  commendable 
erprise  in  issuing  circulars  and  booklets  to  the  physicians 
of  their  territories  explaining  and  describing  the  more   im- 
portant changes  made  in  the  new  Pharmacopoeia.     The  last 
thing  of  this  kind  to  reach  us  is  a  little  wire-stitched- folder  or 
I'ooklet  from  the  well-known  firm  of  Hynson,  Westcott  &  Co., 
^^  Baltimore.     It  is  2J^  by  4J/^  inches  in  size,  contains  eight 
^Hges,  and  is  printed  on  a  very  fine  and  expensive  quality  of 
^^Bite  paper.    Its  size  and  nature  are  such  that  it  can  be  car- 
HBd  conveniently  in  the  vest  pocket.    The  main  portion  of  the 
^^xt  is  printed  in  black  ink,  with  the  headlines  in  red.    On  the 
cover  is  simply  given  the  title  of  the  folder,  together  with  the 
name  and  address  of  the  firm,  while  the  first  inside  page  is 
occupied  with  the  following  text: 

Regarding  Our  Practice  and  Policy. — We  respectfully  announce  that 
subsequent  to  September  1st,  1905,  in  the  absence  of  specific  instruction 
*ju  ""'^*^  °"''  ^^st  judgment  advisis  to  the  contrary,  we  will  give  strict 
adherence  to  the  eighth,  the  latest,  revision  of  the  Pharmacopoeia.  In 
-cfilling  prescriptions,  written  previous  to  above  date,  we  will,  of  course, 
ntmuc  to  use  preparations  conforming  to  the  1890  edition. 

We  would  have  it  remembered  that  all  our  energies  and  best 
endeavors  are  directed  toward  assisting  Physicians  and  Surgeons;  that 
we,  in  no  way,  trespass  upon  their  prerogatives;  that  we  have  exceptional 
facilities  and  equipment  for  dispensing  their  prescriptions  and  that  we 
need  their  help  and  encouragement,  which  is  always  highly  valued. 

Faithfully, 
HYNSON,   WESTCOTT  &  CO. 
August,  1905. 


The  remaining  six  pages  of  the  folder  are  devoted  to  the 
following  consideration  of  the  chief  changes  in  the  new  book: 
if  We  have  any  criticism  to  make,  it  is  this,  that  in  so  con- 
densed a  treatise  it  is  unnecessary  and  even  confusing  to  use 
cross  references.  In  the  booklet  itself  each  preparation  is 
printed  on  a  separate  line,  in  order  to  be  consulted  easier: 
we  have  "run  them  together"  in  paragraphs  to  save  space. 

U.  S.  P.  (EIGHTH  REVISION). 

Scope  of  Pamphlet:  Change  in  Dosage. — While  it  is  not  pretended 
tliat  this  pamphlet  notes  anything  like  all  the  changes  that  have  been 
made  by  this  revision  of  the  U.  S.  P.,  yet  all  are  cited,  important  or 
considerable  enough  to  require  changes  in  the  dosage  heretofore  used. 

Strength  Increased:  Doses  to  be  Diminished. — Basham's  mixture  (see 
Sol.  Iron  and  Ammonium  Acetate).  Caffeine  (see  Effervescent  Citrated). 
Cantharides  (see  Tincture  of).  Capsicum  (see  Tincture  of).  Effer- 
vescent Citrated  Caffeine,  double  former  strength;  average  dose,  60 
grains.  Rhubarb  (see  Tincture  of).  Solution  of  Iron  and  Ammonium 
Acetate  contains  twice  as  much  tincture  of  iron  chloride;  now  has  about 
20  minims  in  each  fluidounce;  average  dose,  4  fluidrachms.  Stro- 
phanthus  (see  Tincture  of).  Tincture  of  Cantharides,  double  former 
strength;  average  dose,  5  minim.s.  Tincture  of  Capsicum,  double  former 
strength;  average  dose,  8  minims.  Tincture  of  Rhubarb,  double  former 
strength;  average  dose,  1  fluidrachm.  Tincture  of  Strophanthus,  double 
former  strength;   average  dose,  8  minims. 

Strength  Reduced:  Dose  to  be  Increased. — Aconite  (see  Tincture 
of).  Belladonna  Leaves  (see  Tincture  of).  Calabar  Bean  (see  Tincture 
of  Physostigma).  Cannabis  Indica  (see  Tincture  of  Indian  Cannabis). 
Catechu,  now  Gambir  (see  Tincture  of  Gambir  Compound).  Digitalis 
(see  Tincture  of).  Effervescent  Lithium  Citrate,  about  one-third  for- 
mer strength;  average  dose,  120  grains.  Effervescent  Potassium  Citrate, 
less  than  half  its  former  strength;  average  dose,  60  grains.  Gambir, 
takes  place  of  Catechu  (see  Tincture  of).  Gelsemium  (see  Tincture  of). 
Glycerin  Suppositories,  half  former  size;  now  contain  3  grammes. 
Hyoscyamus  (see  Tincture  of).  Indian  Cannabis  (see  Tincture  of). 
Iron  Iodide  (see  Syrup  of).  Kino  (see  Tincture  of).  Lithium  (see 
Effervescent  Citrate).  Lobelia  (see  Tincture  of).  Ointment  of  Sulphur, 
half  former  strength;  now  16  per  cent.  Physostigma  (see  Tincture  of). 
Stramonium  (see  Tincture  ot).  Sulphur  (see  Ointment).  Syrup  of 
Iron  Iodide,  one-half  former  strength;  average  dose,  15  minims.  Tinc- 
ture of  Aconite,  reduced  from  35  grammes  in  each  10  Cc.  to  10  grammes 
in  each  100  Cc. ;  average  dose,  10  minims.  Tincture  of  Belladonna 
Leaves,  reduced  from  15  grammes  in  each  100  Cc.  to  10  grammes  in 
each  100  Cc;  average  dose,  8  minims.  Tincture  of  Cannabis  Ind  ca 
(see  Tincture  of  Indian  Cannabis).  Tincture  of  (Tatechu,  Compound 
(see  Tincture  of  Gambir  Compound).  Tincture  of  Digitalis,  reduced 
from  16  grammes  in  each  100  (Tc.  to  10  grammes  in  each  100  Cc;  aver- 
age dose,  15  minims.  Tincture  (gambir  Compound,  to  replace  Tincture 
of  Catechu  Compound,  reduced  from  10  grammes  in  each  100  Cc.  to  5 
grammes  in  each  100  Cc. ;  average  dose,  1  fluidrachm.  Tincture  of 
Gelsemium,  reduced  from  16  grammes  in  each  100  Cc.  to  10  grammes 
in  each  100  Cc;  average  dose,  15  minims.  Tincture  of  Indian  Cannabis, 
reduced  from  16  grammes  in  each  100  Cc.  to  10  grammes  in  each  100 
Cc. ;  average  dose,  10  minims.  Tincture  of  Kino,  reduced  from  10 
grammes  in  each  100  Cc.  to  6  grammes  in  each  100  Cc;  average  dose, 
1  fluidrachm.  Tincture  of  Lobelia,  reduced  from  20  grammes  in  each 
100  Cc.  to  10  grammes  in  each  100  Cc;  average  dose,  15  minims;  emetic, 
1  fluidrachm.  Tincture  of  Physostigma,  reduced  from  15  grammes  in 
each  100  Cc.  to  10  grammes  in  each  100  Cc. ;  average  dose,  15  minims. 
Tincture  of  Stramonium,  reduced  from  15  grammes  in  each  100  Cc.  to 
10  grammes  in  each  100  Cc;  average  dose,  8  minims.  Tincture  of 
Veratrum  (Viride),  reduced  from  40  grammes  in  each  100  Cc.  to  10 
grammes  in  each  100  Cc. ;  average  dose,  15  minims.  Veratrium — Vera- 
trum   Viride,    1890 — (see   Tincture  of). 

Additions  and  What  They  Mean. — A  number  of  articles  (121)  have 
been  added  to  the  Pharmacopoeia.  These  are,  in  most  instances,  well 
known  remedies  and  their  admission  means  no  more  than :  that  they  are 
thereby  endorsed  as  being  generally  used;  that  they  have  been  given 
official  Latin  and  English  titles,  and  that,  as  far  as  possible,  a  standard 
has  been  established  for  each.  Among  the  most  important  of  these  are: 
Aconitine  (Aconitina)  ;  Antidiphtheric  Serum — Diphtheria  Antitoxin — 
(Serum  Antidiphthericum) ;  Antipyrinc  (Antipyrina) ;  Antiseptic  Solu- 
tion— like  "Listerine,"  etc. — (Liquor  Antisepticus) :  "Aristol"  (Thy- 
molis  lodidum);  Aromatic  fluid  extract  of  Cascara;  Cataplasm  of  Kaolin 
— like  "Antiphlogistine,"  etc.;  Compound  Acetanilide  _  Powder — like 
"Antikamnia,"  "Ammonol,"  etc;  Compound  Laxative  Pills — like  "La- 
pactic"  Pills;  Compound  Syrup  of  Hypophosphites,  with  Quinine  and 
Strychnine;  Creosol  and  Solution  of  Creosol — latter  like  "Creolin," 
"Lysol,"  etc.;  Emulsion  of  Cod  Liver  Oil  (50  per  cent)  and  same  with 
Hypophosphites;  Elixir  of  Iron,  Quinine  and  Strychnine  Phosphates; 
Ethyl  Chloride  (Aethylis  Chloridum);  Guaiacol  and  Guaiacol  Carbonate; 
Homatropine  Hydrobromide;  lodol;  Methylene  Blue  (Methylthioninse 
Hydrochloridum)  ;  Phenacetine — (Acetphenetidinum)  ;  Saccharin  (Benzo- 
sulphinidum) ;  Solution  of  Formaldehyde;  Sulfonal  (Sulphonmethanum) ; 
Suprarenals.  dried.  (Olandulae  Suprarenales  .Siccoe) ;  Thyroids,  dried 
(Glandulae  Thyroideae  Siccae) ;  Trional;  (Sulphonethylmethanum) ;  "Urp- 
tropin,"  "Cystogen,"  "Formin,"  etc.  (Hexamethylenamina) ;  (White 
Petrolatum);   Witch   Hazel — distilled  extract — (Aqua   Hamamelidis). 

Regarding  form  of  Administration  and  Combinations. — It  does  not 
appear  that  the  pharmaceutical  changes — changes  in  manipulation,  men- 
strua,  etc. — are  of  a  character  to  render  it  necessary  to  change  the  forms 
of  administration  heretofore  used  or  prevent  the  continuation  of  favorite 
combinations. 

Relating  to  the  Standardization   of  Alkaloidal  Drugs,    Their  Prepa- 
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rations,  and  Volatile  Oils. — A  much  larger  number  of  drugs  and  their 
preparations  are  now  subject  to  assay,  by  which  they  are  directed  to  be 
standardized,  but  as  the  standards  adopted  by  the  Committee  on  Revision 
are  practically  the  same  we  have  been  using  for  the  last  fifteen  years, 
no  apprehension  need  be  had  so  far  as  the  products  of  our_  firm  are 
concerned.  If  the  requirements  of  the  Pharmacopoeia,  in  this  regard, 
are  generally  met,  more  uniform  products  may  be  expected.  Volatile 
oils,  also,  are  to  be  standardized  or  verified  by  prescribed  estimations  of 
their  fixed  and  important  principles;  consequently  these  should,  now,  be 
true  and  uniform. 

Dismissed  Articles:  Formulas  to  be  Preserved. — The  "fact  that  155 
articles  and  preparations  have  been  dismissed  from  the  Pharmacopceia 
does  not,  of  course,  prevent  them  from  being  prescribed  or  dispensed. 
The  formulas  for  all  such  products  will  be  included  in  the  proposed 
appendix  to  the  National  Formulary.  Their  dismissal  does  prove,  how- 
ever, that  they  are  not  generally  used. 

Changes  in  Titles,  Latin  and  English. — Changes  in  official  titles, 
interesting  and  important,  are  not  of  a  character  to  lead  to  misunder- 
standings. Familiarity  with  these  must  be  acquired  gradually.  The 
most  striking  ones  follow  the  coining  of  the  terms  "Fluidextractum" 
and  "fluidextract."  Phenol,  Latin  or  English,  for  "Carbolic  Acid;" 
Valeras  for  Valerinas;  Hydrochloridum,  Hydrobromidum,  Hydrochloride 
and  Hydrobromide,  for  Hydrochloras,  Hydrobromas,  Hydrochlorate,  and 
Hydrobromate,  respectively;  Resotcinol  for  Resorcinum;  Phenylis  Sali- 
cylas  for  Salol  and  Spiritus  Glycerylis  Nitratis  for  Spiritus  Glonoini 
are   some   of   the   other   changes   in   titles. 


Some  Excellent  Newspaper  Advertising. — 

The  daily  newspaper  advertisements  of  the  Christy  Drug 
Store,  Fourth  Avenue  and  Smithfield  Street,  Pittsburg,  Pa., 
are  of  unusual  excellence.     We  have  pleasure  this  month  in 
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reproducing  specimens.  We  are  under  the  impression  that  Mr. 
J.  R.  Thompson  is  responsible  for  the  preparation  of  these 
newspaper  ads. 


An  Advertising  Novelty. — 

The  somewhat  unique  ad.  shown  in  the  accompanying  en- 
graving explains  itself,  with  the  exception  that  the  druggist 
has  made  the  quite  common  mistake  of  failing  to  print  the 


name  of  his  town.  The  card  was  made  of  yellow  stock,  and 
was  y/%  by  6^  inches  in  size.  The  address  of  the  recipient 
was  written  upon  the  other  side  and  the  card  was  mailed  under 
one-cent  postage. 

Regarding  an  Almanac. — 

There  is  little  doubt  that  an  almanac  is  good  advertising 
for  a  druggist  located  in  a  rural  or  farming  territory.  Farm- 
ers and  people  in  small  villages  consult  an  almanac  to  an  ex- 
tent only  surpassed  by  the  family  Bible.  Mr.  P.  R.  Turner, 
of  Marianna,  Arkansas,  writes  the  Bulletin  a  very  interest- 
ing letter  in  which  he  says  that  he  has  used  an  almanac  of  his 
own  now  for  two  years.  He  is  in  a  county-seat  town,  with 
no  other  villages  of  any  size  near  him.  His  trade  extends  to 
a  radius  of  even  fifteen  or  twenty  miles,  and  he  finds  that  the 
great  majority  of  his  customers  want  an  almanac  the  first  of 
the  year.  "I  cannot  say  definitely,"  he  writes,  "just  what  the 
returns  have  been.  This  is  only  my  second  year,  but  I  am 
under  the  impression  that  the  almanac  is  paying  me.  I  do  not 
believe  it  would  pay,  however,  with  any  one  catering  to  a  town 
trade.  I  use  3,000  annually,  and  they  cost  me  $54  for  the  lot. 
They  are  supplied  me  by  Ulysses  G.  Manning,  the  well-known 
advertising  purveyor  of  South  Bend,  Indiana.  My  own  name 
appears  on  the  cover,  and  of  course  advertisements  of  mine 
are  sprinkled  throughout  the  whole  book." 

Sampling. — 

There  is  no  advertising  that  pays  better  than  judicious 
sampling,  says  The  Spatula.  The  indiscriminate  spilling  of 
sample  envelopes  of  pills  all  over  town  is  to  be  condemned, 
and  in  some  States  is  forbidden  by  law,  but  that  is  simply 
where  sampling  becomes  a  nuisance.  If  you  make  a  tooth 
powder  of  your  own,  or  a  chap  lotion,  or  any  of  the  thousand 
and  one  things  that  druggists  do  put  up  for  themselves,  if 
possible  put  up  small  samples  properly  labeled  and  wrap  them 
in  with  packages  going  where  they  are  likely  to  do  good.  Sec 
that  your  clerks  use  some  judgment  in  the  distribution  of 
them,  and  don't  put  samples  of  face  powder  into  packages 
going  to  a  livery  stable.  Send  them  to  the  right  places  and 
the  results  will  be  satisfactory  to  a  surprising  degree. 
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An  Improved  Form  of  Retort  Stand. — 

J.  P.  Remington,  Jr.,  contributed  a  paper  to  the  Scientific 
Section  of  the  A.  Ph.  A.  at  the  recent  Atlantic  City  meeting 
describing  an  improved  form  of  retort  stand  for  druggists' 
use.  It  consisted  of  an  iron  base,  an  upright  of  wrought-iron 
pipe  (J4  inch),  with  a  set  of  ingeniously  constructed  clamps, 
into  which  the  shafts  of  the  rings  fit  and  can  be  securely  fast- 
ened to  the  upright  at  any  time  and  in  any  position.  The 
novel  feature  of  this  retort  stand  consisted  in  the  construction 
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of  the  clamp,  which  was  shaped  like  the  letter  U,  with  two 
holes  in  the  ends  through  which  the  shafts  of  the  rings  were 
run  and  fastened  securely  by  a  thumb-screw  in  the  curved  end 
of  the  clamp.  The  accompanying  illustrations  show  the  clamps 
attached  to  the  upright,  and  also  a  modified  form  of  the  clamp 
when  used  upon  a  horizontal  frame  for  laboratory  counters. 

Aromatic  Vinegar. —  , 

The  following  formula  for  this  product  was  suggested  in 

the  report  of  C.  Lewis  Diehl,  chairman  of  the  Committee  on 

Natiohal  Formulary,  at  the  recent  meeting  of  the  American 

Pharmaceutical  Association : 

Mttrie.  Apothtcariet'. 

Oil   of   lavender 0.6  Cc.  8  minims. 

Oil    of    rosemary 0.6  G:.  8  minims. 

Oil   of  juniper 0.6  Cc.  8  minims. 

Oil  of  peppermint 0.6  Cc.  8  minims. 

Oil  of  cinnamon    (cassia) 0.6  Cc.  8  minims. 

Oil    of    lemon 1      Cc  16  minims. 

Oil    of    cloves 1      Cc.  16  minims. 

Alcohol      176      Cc.  6  fluidounces. 

Acetic  acid   (U.   S.  P.) 176      Cc.  6  fluidounces. 

[Water,   a   sufficient   quantity   to 

make     1000  Cc.  82  fluidounces. 

Dissolve  the  oils  in  the  alcohol,  add  the  acetic  acid,  rnd  lastly 
enough  water  to  make  1000  Cc.  (or  82  fluidounces).  Warm  the  turbid 
mixture,  during  several  hours,  at  a  temperature  not  exceeding  70*  C. 
(168°  F.),  taking  care  that  it  shall  not  suffer  loss  by  evaporation.  Then 
set  it  aside  for  a  few  days,  occasionally  agitating,  and  filter. 

Determination  of  Salicylic  Acid  in  Foodstuffs. — 

The  colorimetric  determination  of  small  quantities  of  sali- 
cylic acid  presents  difficulties  when  tannic  acid  is  present.  The 
following  method  (Harry  and  Mumford  in  the  Analyst)  takes 
advantage  of  the  insolubility  of  lead  tannate  and  the  solubility 
of  lead  salicylate  in  caustic  alkalies :  60  Gm.  of  the  sample  is 
mixed  with  a  little  water,  15  Cc.  or  20  Cc.  of  strong  solution 
of  lead  subacetate  added,  and  then  25  Cc.  of  roughly  normal 
soda.  With  this  15  Cc.  to  20  Cc.  of  roughly  normal  hydro- 
chloric acid  is  mixed,  and  the  whole  made  up  to  300  Cc. ;  200 
Cc.  is  filtered  off,  acidified  with  hydrochloric  acid,  refiltered  if 
necessary,  extracted  three  times  with  ether,  and  the  salicylic 
add  determined  in  the  usual  way.  Different  samples  require 
different  treatment  with  regard  to  the  quantity  of  lead  sub- 
acetate  and  alkali  to  be  used,  which  can  be  judged  by  practice. 


Emulsioti  of  Cod-liver   Oil   With     Calcium     Lactophos- 
phate. — 

The  following  formula  for  this  product  was  suggested  in 
the  report  of  C.  Lewis  Diehl,  chairman  of  the  Committee  on 
National  Formulary,  at  the  receflt  meeting  of  the  American 
Pharmaceutical  Association : 

Metric.  Apothecaries'. 

Cod-liver   Oil    * .   464  Gm.  15       troy  ounces. 

Acacia,   in   fine   powder 116  Gm.  3)4   troy  ounces. 

Calcium   lactate    ;     86  Gm.  1       troy  ounce. 

Phosphoric  acid   (U.   S.   P.) 20  Gm.  300     grains. 

Syrup  of  tolu  (U.  S.  P.) 100  Cc.  3       fluidounces. 

Flavoring  to  suit 

Water,    a    sufiicient   quantity    to 

make      1000  Cc.  32       fluidounces. 

Emulsify  the  oil  with  the  acacia,  and  174  Gm.  (or  5f^  troy  ounces) 
of  water,  as  directed  under  acacia  emulsion  of  cod-liver  oil  (N.  F.), 
and  add  the  flavoring.  Then  dissolve  the  calcium  lactate  in  65  Cc. 
(or  2  fluidounces)  of  water  with  the  aid  of  the  phosphoric  acid,  add  the 
solution  gradually  to  the  emulsified  oil,  then  the  syrup,  and  lastly  enough 
water  to  make  100  Cc.    (or  32  fluidounces).      Mix  the  whole  thoroughly. 

This  emulsion  should  be   freshly  prepared  when   dispensed. 

Average  dose:  16  Cc.   (4  fluidrachms). 


Adulteration  Facts. — 

The  last  report  of  the  Massachusetts  State  Board  of  Health 
shows  the  examination  of  58  samples  of  drugs,  21  of  which 
varied  from  the  legal  standard.  The  samples  found  to  be 
adulterated  were  capsicum,  extractum  glycyrrhizae,  extractura 
zingiberis  fluidum,  gin,  oleum  cinnamomi,  pilulae  ferri  -carbon- 
atis,  sodii.  phosphas,  spiritus  camphorae,  spiritus  frumenti, 
tinctura  iodi,  tinctura  nucis  vomicae,  tinctura  opii,  quinine  pills, 
strychnine  sulphate  pills,  and  lithia  tablets.  The  goods  of 
a  Worcester  manufacturing  house  were  subject  to  examina- 


A  Rkpbeskntative  Indiana  Pharmacy.— One  of  the  neatest,  most  suc- 
cessful, and  most  exemplary  drug  stores  In  the  State  of  Indiana  is  that  of 
the  Schultz-Boswell  Drug  Co.  of  Lafayette.  The  exterior  of  the  store, 
shown  in  this  Illustration,  presents  a  very  modern  and  up-to-date  appear- 
ance. Lafayette  is  a  town  of  about  20,000  inhabitants  and  has  perhaps  ten 
drug  stores.  The  two  proprietors  of  this  establishment,  Messrs.  Schultz 
and  Boswell,  are  both  of  them  young  men  and  hustlers.  Mr.  Schultz  is  at 
present  a  member  of  the  City  Street  Commission,  and  is  also  the  first  vice- 
president  of  the  Indiana  Pharmaceutical  Association. 
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tion,  and  hypodermic  tablets  of  strychnine  sulphate,  1-60 
grain,  were  reported  as  containing  1-40  grain;  strychnine 
sulphate  pills,  1-60  grain,  as  containing  1-30  grain ;  tinc- 
ture of  opium,  as  containing  0.68  Gm.  of  morphine  per  100 
Cc. ;  Blaud's  pills,  as  containing  0.13  Gm.  ferrous  sulphate  per 
pill ;  and  quinine  sulphate  pills,  2  grains,  as  containing  1.3 
grains  per  pill.  Samples  of  lemon  and  brange  extracts  were 
obtained  from  a  South  Boston  grocer.  The  lemon  extracts 
contained  90.9  per  cent  of  alcohol,  about  one-half  of  which 
was  methyl  alcohol.  The  orange  extract  had  83.2  per  cent  of 
alcohol,  which  contained  a  small  admixture  of  wood  alcohol. 
When  will  this  criminal  use  of  wood  alcohol  be  stopped? 

Making  a  Quince-seed  Cream. — 

C.  H.  Reynolds,  writing  in  the  Druggists  Circular,  remarks 
that  the  great  difficulty  most  pharmacists  experience  in  the 
preparation  of  toilet  creams  is  to  obtain  a  clear  or  a  white 
preparation.  Where  quince  seed  (which  makes  the  least  ob- 
jectionable mucilage)  is  used  the  greatest  mistake  is  the  use 
of  dirty  seed  or  the  failure  to  filter  the  mixture  properly. 
Only  clean  selected  quince  seed  should  be  used.  The  seed  can 
be  cleaned  by  rubbing  in  flannel  or  soft  cloth.  By  filtering  the 
cream  through  a  felt  filter  a  perfectly  clear  preparation  may 
be  obtained.  If  a  filter  of  this  kind  is  not  procurable,  one  can 
easily  be  made  in  the  following  manner :  Take  an  old  or  un- 
used felt  hat  and  boil  for  a  few  minutes  in  water,  care  being 
taken  to  subsequently  rinse  it  in  clear,  cold  water.  Then 
punch  holes  in  the  rim  of  the  hat,  in  which  strings  may  be 
tied  for  the  purpose  of  suspending  the  completed  filter. 


Wild  vs.  Cultivated  Ginseng. — 

The  United  States  consul  at  Amoy,  China,  says  that  the 
Chinese  value  ginseng  not  only  for  whatever  actual  qualities 
it  may  possess,  but  also  for  qualities  they  may  believe  it  pos- 
sesses, remarks  the  Pharmaceutical  Era.  Ginseng  roots  which 
are  knotted  and  gnarled,  which  have  a  grotesque  or  abnormal 
appearance,  which  are  of  a  peculiar  color  or  have  an  unusual 
quality  of  any  sort,  are  generally  more  highly  esteemed  than 
those  which  are  smooth,  regular,  and  normal.  Wild  ginseng 
is  preferred  to  the  cultivated,  and  a  root  which  resembles 
some  animal,  especially  some  fabulous  animal,  will  bring  a 
very  high  price.  Cultivation  naturally  tends  to  produce  reg- 
ular, normal  roots.  The  consul  also  states  that  if  American 
growers  can  make  their  product  appear  wilder,  more  grotesque, 
more  like  the  kind  supposed  to  have  supernatural  qualities, 
they  will  reaHze  more  for  it. 

Cleaning  Oily  Bottles. — 

E.  H.  Elvidge,  of  Van  Kleek  Hill,  Ontario,  writing  to  the 
Western  Druggist,  gives  a  pointer  for  cleaning  bottles  that 
have  contained  such  oils  as  wintergreen,  cedar,  sassafras,  pep- 
permint, etc.  Drain  the  bottle  and  put  into  it  some  linseed 
meal — about  one-half  ounce  for  an  eight-ounce  bottle.  Allow 
the  meal  to  absorb  as  much  of  the  oil  as  possible,  then  add  a 
little  water,  shaking  well.  Fill  the  bottle  with  water,  shake 
well,  empty,  rinse  with  clean  water,  and  the  bottle  will  be  clean 
and  free  from  odor.  He  has  tried  it  and  knows,  he  says.  The 
same  method  will  clean  out  any  othei;.  oils .  that  are  not  oxi- 
dized on  the  inside  of  the  bottle. 


iceutictll        [ 


A  Representative  Indiana  Phakmacy.— This  interior  view  of  the  Schultz  -  Boswell  pharmacy  makes  it  clear  that  a  legitimate  pharmaceuti 
business  is  carried  on.  There  is  no  cigar  case,  no  candy  counter,  no  soda  fountain.  The  prescription  department  is  seen  at  the  right  of  the  store 
as  you  enter,  separated  from  the  observer  only  by  a  transparent  glass  partition,  with  the  various  prescription  medicaments  arrayed  neatly  on 
plate-glass  shelves.  As  might  naturally  be  expected,  a  very  large  prescription  business  is  done,  and  a  gratifying  amount  of  support  is  received 
from  the  physicians  of  Lafayette.  A  commendable  feature  of  the  pharmacy  is  the  presence  of  an  ornamental  ice  chest  just  behind  the  prescrip- 
tion counter  for  the  storage  of  serums,  vaccines,  and  similar  biological  products.  In  addition  to  the  two  proprietors,  there  are  three  sa!es  and 
prescription  clerks,  and  the  latter,  it  is  interesting  to  note,  include  a  young  Japanese.  Graduated  in  chemistry  from  the  University  of  Tokyo,  this 
bright  young  man  has  been  six  months  in  the  United  States  and  is  rapidly  learning  the  English  language  and  becoming  proficient  in  the  drug 
business.    The  exterior  of  the  Schultz-Boswell  pharmacy  is  shown  on  the  preceding  page. 
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Adorin. — 

This  is  a  powder  used  for  prevention '  of  sweating  feet, 
hands,  etc.  It  contains  formalin,  and  is  put  on  the  market 
by  Chemische  Fabrik  auf  Actien,  vormal  E.  Schering. 

Anchylotaphin. — 

Commercial  name  of  a  new  remedy  for  tapeworm  that  con- 
tains, it  is  said,  13  per  cent  of  creosote  in  a  disinfectant 
medium. 

Aristolol. — 

Name  given  a  sterilized  JO-per-cent  solution  of  aristol  in 
oil  of  sesame  (National  Druggist).  It  appears  as  a  reddish- 
brown,  oily  liquid,  claimed  to  be  of  boundless  (unbegrenzte) 
stability.  It  is  impossible,  it  is  claimed,  for  it  to  become 
rancid,  or  decomposed.  It  is  intended  for  various  troubles 
in  ophthalmological  practice,  especially  in  accidental  cases  of 
burning  of  the  cornea,  etc.,  from  caustic  alkalies.  Put  on  the 
market  by  Farbenfabriken,  vorm.    F.  Bayer  &  Co.,  Elberfcld. 

Borol. — 

A  preparation  of  Parke,  Davis  &  Co.,  containing  borax, 
sodium  bicarbonate,  sodium  benzoate,  eucalyptol,  thymol, 
menthol,  pineol,  and  glycerin  (National  Druggist).  Used  as 
a  spray,  dissolved  in  six  times  its  weight  of  water,  in  hay- 
fever,  nasal  catarrh,  and  in  mouth  and  throat  troubles.  It  is 
not  to  be  confounded,  says  Pharmaceutische  Centralhalle,  with 
another  preparation  going  under  the  same  name,  and  which 
is  merely  a  molten  mixture  of  boric  acid  and  sodium,  or 
potassium  bisulphate. 

Cinnamal. — 

This  is  said  to  be  a  concentrated  aromatic  prepared  from 
Ceylon    cinnamon.        It    is    recommended    as    a   prophylactic 
jainst  influenza,  etc.     Marketed  by  Squire  &  Sons,  London, 


Ta  KKj»  AT  Atlantio  City.— On  thiB  page  we  are  showing  this  month  two 

liots  "  taken  at  the  recent  meeting  of  the  A.  Ph.  A.  in  Atlantic  City. 

i  lustration  we  have  pleasure  in  introducing  a  pair  of  prof  essors  from 

c.  joklyn  College  of  Pharmacy.    Dr.  W.  C.  Anderson,  the  dean,  stands 

at  the  left,  and  the  other  gentleman  is  Dr.  F.  P.  Tuthill,  assistant  professor 

of  pharmacy. 


Takkn  at  Atlantic  City.— These  five  gentlemen,  engaged  arduously  in 
holding  up  a  hedge  in  the  yard  of  the  Hotel  Islesworth,  are,  reading  from 
the  left,  Charles  A.  Rapelye  of  Hartford,  E.  G.  Eberle  of  Dallas,  Texas, 
J.  A.  Koch  of  Pittsburg,  H.  M.  Whelpley  of  St.  Louis,  and  George  Reimann 
of  Buffalo. 


Citraminum  Oxyphenylicum. — 

According  to  J.  Zernik,  in  the  Apotheker  Zeitung,  this  is 
a  mixture,  in  equal  parts,  of  hetralin  (resorcino-hexamethy- 
lentetramin)  and  helmitol  (anhydro-methylentetramin).  It  is 
said  to  appear  as  a  white  crystalline  powder  of  a  pleasant, 
somewhat  acid  taste,  and  a  creosote-like  odor.  It  dissolves  in 
5  parts  of  water,  the  solution  having  an  acid  reaction. 

Eutannin. — 

This  is  a  new  intestinal  astringent,  of  unknown  composition 
as  yet.  It  can  be  taken  by  children  at  the  breast,  who  show 
no  repugnance  to  it.  It  is  used  in  acute  and  chronic  diarrheas. 
It  is  marketed  by  the  Chemische  Fabrik  Vogtenberger  & 
Foehr,  in  Feuerbach  bei  Stuttgard. 

Ferrocolin. — 

This  is  a  pleasant  tasting  liquid  which  is  said  by  its  makers 
to  consist  of  a  solution  of  peptonized  guaiacol-iron  albuminate. 
Manufactured  by  Apotheker  A.  Kreher,  Lichtenfels  am  Main. 

Glyphocal. — 

A  compound  syrup  of  the  glycerophosphates  of  calcium, 
sodium,  potassium,  magnesium,  and  iron,  along  with  pepsin 
and  diastase.  The  same  glycerophosphates,  in  another  series, 
carry  malt  extract,  hematogen,  etc.,  and  all  are  marketed  by 
Squire  &  Sons  of  London. 

lodalia. — 

An  organic  iodine-tannin  combination,  each  fluidrachm  of 
which  contains  1  grain  of  iodine  (National  Druggist).  Jt  has 
a  pleasant  taste  and  is  said  to  be  stable  under  all  ordinary 
circumstances.  lodalia,  it  is  claimed,  causes  no  iodism  or 
other  unpleasant  and  harmful  sequelae  of  iodine  or  iodide  of 
potassium,  and  hence  is  recommended  as  the  remedy  in  inten- 
sive iodine  medication.  The  manufacturers  claim  that  it  is 
well  tolerated  even  by  young  children,  and  may  be  used  wher- 
ever iodine  is  indicated.  The  adult  dose  is  from  2  drachms 
to  half  an  ounce. 

Thiderol.— 

A  syrupy  guaiacol  preparation,  each  10  Gm.  of  which  con- 
tain 20  cgm.  of  guaiacol.  It  is  used  in  lung  and  laryngeal 
troubles,  in  which  the  pure  guaiacol  effect  is  desired.  The 
dose  is  a  teaspoonful  three  or  four  times  a  day. 
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THE  DRUGGIST'S  SPECIALTIES 

In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (3)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Bo.v  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 

Rouge  Cake. 

W.  H.  W.  wants  assistance  in  making  a  rouge  cake.  He 
has  trouble  in  getting  the  color  right.  We  have  had  very 
little  experience  in  this  direction,  'but  we  give  the  following, 
which  looks  good,  and  trust  it  will  work  out  satisfactorily: 

Carmine     30  parts. 

Talcum    (pure  white)    600  parts. 

Powdered    gum   arabic    50  parts. 

Powder  the  carmine,  adding  the  talcum  in  portions  so  that  the  color 
may  be  evenly  distributed  and  absolutely  fine;  add  the  gum  arabic  and 
triturate  until  a  uniformly  tinted  mixture  is  obtained.  Make  into  a 
paste  by  the  careful  addition  of  water,  and  mold  on  small  porcelain 
plates  and  dry. 

Use  the  finest  carmine  obtainable,  and  it  might  be  well  also 
to  wash  the  talcum  with  dilute  hydrochloric  acid,  as  directed 
in  the  National  Formulary  for  preparing  purified  talcum. 


A  Supporter  op  the  Contract  Plan. — One  of  the  best  speeches  made 
at  the  recent  Boston  meeting  of  the  N.  A.  R.  D.  was  that  on  the  contract 
plan  by  W.  H.  Hill,  of  Detroit,  the  well-known  manufacturer  of  Cascara 
Bromide  of  Quinine.  Mr.  Hill  had  gotten  excellent  results  from  his  applica- 
tion of  the  D.  C.  S.  N.  plan,  and  he  declared  with  conviction  and  force  that  it 
was  the  solution  of  the  cut-rate  problem.  He  was  firmly  of  the  opinion  that 
if  every  manufacturer  of  a  proprietary  medicine  did  his  duty,  it  would  be  im- 
possible within  a  year  to  find  an  aggressive  cutter  anywhere  in  the  country. 
Mr.  Hill's  remarks  were  received  with  great  favor  by  the  convention. 


Liquid  Soap. 

H.  C.  K.  wants  a  formula  for  a  liquid  soap  made  from 
olive  or  cottonseed  oil,  and  wants  to  know  if  saponification 
would  be  affected  by  the  oil  being  rancid.  As  we  have  stated 
before,  the  manufacture  of  soap  is  a  trade  not  understood  by 
druggists,  and  what  information  can  be  obtained  from  books 
is  of  little  service  except  as  a  starter;  success  is  only  attained 
after  repeated  failures.  We  do  not  know  what  use  our  friend 
is  going  to  make  of  the  soap,  or  whether  he  wants  a  neutral 
soap  or  an  excess  of  alkali.  Alcohol  is  used  for  the  purpose 
of  clarifying,  and  after  its  addition  to  the  soap  the  heat  must 
be  continued  for  a  time  without  stirring  if  a  clear,  transparetit 
soap  is  desired. 

Olive   or  cottonseed  oil    60  Cc. 

Caustic  potash  U.   S.   P ,....15  Gm. 

Alcohol, 

Water,  each  sufficient. 

Dissolve  the  potash  in  one  ounce  of  water,  heat  the  oil  on  a  water 
bath,  add  the  solution  of  potash  previously  warmed,  and  stir  briskly. 
Continue  the  heat  until  saponification  is  complete;  if  oil  globules  sepa- 
arate  out  and  refuse  to  saponify,  the  potash  is  not  of  proper  strength, 
and  more  must  be  added — one  or  two  grammes,  dissolved  in  water.  If 
desired  transparent,  add  one  ounce  of  alcohol,  and  continue  the  heat 
without  stirring  until  a  drop  placed  in  cold  water  first  solidifies  and 
then  dissolves. 

Small  amounts  are  given  in  the  formula  for  experimental 
purposes;  these  can  be  increased  as  desired.  Commercial  pot- 
ash may  be  used,  but  the  strength  must  be  ascertained  and 
adjusted  by  experiment.  The  soap  thus  made  will  be  like 
jelly;  it  is  dissolved  in  alcohol,  4  to  6  ounces  of  soap  to  2  of 
alcohol,  and  after  standing  a  day  or  two  is  filtered  and  per- 
fumed as  desired.  A  rancid  oil  would  be  easier  to  saponify, 
but  the  soap  would  likely  be  rancid  or  not  as  good. 

Some  time  ago  the  Chemist  and  Druggist  published  the  fol- 
lowing formula  for  a  soap  intended  for  shampoo  purposes  by 
dissolving  in  alcohol : 

Linseed    oil    20  parts. 

Malaga   olive    oil    20  parts. 

Caustic   potash    9^    parts. 

Alcohol    1    part. 

Water     \ 30  parts. 

Warm  the  mixed  oils  in  a  large  water-bath,  then  the  potash  and 
water  in  another  vessel,  heating  both  to  70°  C.,  and  adding  the  latter 
hot  solution  to  the  hot  oil  while  stirring  briskly.  Now  add  and  thor- 
oughly mix  the  alcohol.  Stop  stirring,  keep  the  heat  at  70°  C.  until  the 
mass  becomes  clear  and  a  small  quantity  dissolves  in  boiling  water 
without  globules  of  oil  separating.  Set  aside  for  a  few  days  before 
using  to  make  the  liquid  soap. 

The  alcohol  may  be  omitted  if  a  transparent  product  is 
immaterial. 


Lassar's  Paste. 

L.  W.  A.  wants  a  formula  for  Lassar's  salve.  There  afe  a 
number  of  salves  or  pastes  bearing  Lassar's  name,  but  the  one 
most  in  use  and  probably  the  one  you  require  is  as  follows: 

lassar's  paste,  or  paste  salicylica. 

Salicylic    acid     2  grammes. 

Vaselin 50  grammes. 

Zinc    oxide    24  grammes. 

Starch     24  grammes. 

Triturate  the  powders  together  and  make  into  a  paste  with  the 
vaselin. 

Lassar's  resorcin  paste  is  made  "strong"  or  "mild." 

Strong.  Mild. 

Resorcin     2  ounces.  1  ounce. 

Zinc    oxide     2  ounces.  2}4  ounces. 

Starch      2  ounces.  2  J4  ounces. 

Vaselin    oil    4  ounces.  4  ounces. 

Rub  the  powders  together  until  very  fine,  and  then  make  into  « 
paste  with  the  vaselin  oil. 
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Tooth-powder  Color;  Shaving  Cream. 

C.  R.  D.  wants  to  know  what  is  used  to  color  a  carbolic 
tooth-powder  pink,  other  than  carmine.  He  also  desires  a 
formula  for  "euxesis."  In  our  opinion  there  is  nothing  equal 
to  an  ammoniacal  solution  of  carmine  for  coloring  tooth- 
powder;  we  should  feel  shy  of  producing  a  tint  by  chemical 
action. 

So  far  as  we  know,  the  formula  for  euxesis  has  never  been 
published.  It  is  an  emulsion  used  to  assist  in  shaving,  but  does 
not  lather  like  shaving  soap.  "Pharmaceutical  Formulas" 
speaks  of  the  article,  and  gives  two  or  three  formulas  which 
are  said  to  be  satisfactory,  but  which  "do  not  imitate  that  pop- 
ular preparation  in  any  way."    We  reproduce  one  of  them : 

Cocoa  butter    ^   ounce. 

Almond    oil    J4    ounce. 

,;  Glycerin    1    ounce. 

1         Primrose    soap    J4    ounce. 
Oil    of    rose    4    minims. 
Oil  of  neroli    4   minims. 
Oil   of   bitter  almonds    5    minims. 
Distilled    water     sufficient, 
elt  the  cocoa  butter  and  almond  oil  and  pour  into  a  warm  mortar 
containing  the   soap   previously  rubbed  down   with  three  ounces  of  boil- 
ing water;   stir   briskly  to   make  a   uniform   cream,   slowly  adding  four 
ounces  of  warm   water  previously  mixed  with   the  glycerin;   finally  add 
the  perfume. 


Resorcin  Hair  Tonic. 

A.  H.  S.  has  trouble  in  getting  a  preparation  that  is  en- 
tirely satisfactory;  it  is  "either  too  oily  or  leaves  the  hair  too 
dry."  He  wants  three  to  four  drachms  of  resorcin,  and  two 
to  four  drachms  of  tincture  of  cantharides  to  eight  ounces. 
Try  this : 

Resorcin     8    drachms. 

Salicylic    acid     20    grains. 

Tincture  of  cantharides   4  fluidrachms. 

Glycerin 1    fluidounce. 

Perfume    as    desired. 

Dilute  alcohol  to  make   1  pint. 

'  Dissolve  the  resorcin  and  acid  in  eight  ounces  of  dilute  alcohol; 
add  the  glycerin  and  tincture  of  cantharides,  and  enough  dilute  alcohol 
to  make  1  pint;  perfume  and  filter. 

We  would  suggest  for  the  perfume  about  ten  grains  of 
heliotropin  and  four  drops  of  oil  of  rose. 

A  solution  of  resorcin  darkens  very  rapidly,  but  the  addi- 
tion of  a  small  amount  of  salicylic  acid  prevents  this  change, 
besides  aiding  the  germicidal  effect  of  the  product. 


Milk-white  Chap  Cream. 

F.  B.  K.  seems  to  be  having  a  good  deal  of  trouble  in  get- 
ting a  satisfactory  formula  for  a  chap  cream.  He  wants  a 
preparation  that  is  heavy  and  milk-white,  yet  does  not  want 
an  almond  emulsion.    We  will  try  once  more  :       • 

CHAP    CRXAM. 

Tragacanth    1    ounce. 

Glycerin    12    ounces. 

Tincture   of   benzoin    8   fluidrachms. 

Boric    acid     60    grains. 

Carbolic    acid     40    minims. 

Extract  of  crab  apple  8  fluidounces. 

Distilled   water,    to    make 1    gallon. 

Dissolve  the  two  acids  in  five  pints  of  water,  add  the  tragacanth, 
imacerate  for  twenty-four  hours  with  occasional  agitation,  and  then 
jstrain  through  cheese-cloth  with  pressure  so  as  to  have  the  mucilage 
perfectly  smooth.  Mix  the  glycerm  and  tincture  of  benzoin  thoroughly 
and  add  to  the  mucilage,  shaking  until  intimately  mixed,  then  add  the 
perfume  and  sufficient   water   to  make   one  gallon. 

Any  extract  desired  may  be  used  in  place  of  the  crab-apple. 
This  will  make  a  heavy  cream  and  should  be  nearly  white; 
he  result  depends  largely  upon  the  precipitation  of  the  benzoin. 


Menthol  Face  Cream. 

D.  S.  L.  wants  a  formula  for  menthol  face  cream.  You 
will  find  a  formula  for  a  chap  cream  given  in  answer  to  F.  B. 
K.  In  place  of  the  perfume  directed  use  ten  grains  of  menthol, 
dissolved  in  two  ounces  of  alcohol,  and  mix  thoroughly.  Here 
is  another  taken  from  "Pharmaceutical  Formulas,"  which 
is  more  simple  and  might  answer  your  purpose: 

MENTHOL  AFTER-SHAVE. 

Menthol      5  grains. 

Powdered  tragacanth    ....\ 30   grains. 

Alcohol     J4  fluidounce. 

Glycerin     2     fluidrachms. 

Water,   to   make    6   fluidounces. 

Dissolve  the  menthol  in  the  alcohol  and  add  to  the  tragacanth  con- 
tained in  a  dry  bottle;  add  the  water  and  shake;  add  the  glycerin  and 
again  shake  until  a  uniformly  smooth  mixture  results. 


Ointment. 

J.  H.  M.  wants  a  formula  for  a  proprietary  ointment.  So 
far  as  we  know  the  manufacturers  have  not  made  public  their 
formula.  It  is  a  preparation  having  an  extensive  sale  and  has 
considerable  merit. 

We  gfive  the  following,  which  our  friend  can  use  as  a  basis 
for  experimentation,  and  perhaps  work  out  a  satisfactory 
product : 

Resorcin l     drachm. 

Zinc    oxide     2  drachms. 

Vatelin     8  drachms. 

Lanolin     '. 3  drachms. 

Oil  of  birch  tar   3  to  5  drops. 

The  resorcin  should  be  rubbed  up  with  a  little  water  and  a  por- 
tion of  the  lanolin,  to  obtain  a  mixture  free  from  gritty  particles. 
Resorcin  in  mixtures  darkens  on  exposure. 

Oil  of  birch  tar  is  also  known  as  oil  of  rusci.  It  has  the 
odor  of  Russia  leather. 


Tooth-paste. 

E.  A.  B.  wants  a  formula  for  a  tooth-paste.  He  has  ex- 
perimented some,  but  has  trouble  with  the  flavor  and  also  in 
getting  the  paste  of  the  proper  consistence.  We  have  not 
experimented  very  much  with  a  paste   for  tubes,   but  some 


An  Atlantic  City  Pharmacist.— Mr.  William  C.  Wescott  waa  the  very 
courteous  and  obliging  local  secretary  at  this  year's  meeting  of  the  Ameri- 
can Pharmaceutical  Association  at  the  great  seaside  resort  of  Atlantic  City. 
Mr.  and  Mrs.  Wescott  looked  after  the  pleasure  of  the  visitors  in  a  very 
satisfactory  manner.  Mr.  Wescott  has  a  successful  and  well-equipped 
pharmacy  at  the  corner  of  Pacific  and  Delaware  Avenues,  a  couple  of 
blocks  or  so  from  the  famous  Boardwalk. 
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years  ago  we  put  up  a  paste  in  glass  l5oxes.  We  used  our 
regular  tooth-powder,  massing  it  with  strained  honey.  This 
was  satisfactory,,  but  we  doubt  if  it  would  prove  right  for 
tubes.  The  flavor  used  in  the  paste  spoken  of  is  sassafras,  a 
very  small  amount  being  employed. 

You  will  find  on  page  376  of  the  Bulletin  for  September, 
1904,  a  formula  for  tooth-paste  that  looks  good.  We  have  not 
had  time  to  try  it,  but  as  the  author,  W.  C.  Kirchgessner,  is  a 
good  practical  pharmacist,  we  feel  safe  in  recommending  his 
formula.  On  page  385  of  the  same  number  you  will  find  some 
discussion  of  the  subject  that  will  be  of  benefit  to  you. 

We  would  suggest  that  you  try  making  a  mass  of  any  good 
powder  by  using  equal  parts  of  honey  and  glycerin,  making 
it  of  such  consistence  that  it  will  almost  run.  Have  it  quite 
soft  and  it  will  harden  in  the  tubes.  Try  cinnamon  and  sas- 
safras for  flavor,  but  be  careful  not  to  use  too  much  of  the 
latter. 


QUERIES. 


Color  for  Antiseptic  Solution. 

J.  F.  wants  a  formula  for  a  good  antiseptic  solution,  and 
desires  to  know  how  to  color  it  a  "whiskey  red."  Professor 
Scoville's  formula  for  an  antiseptic  solution,  published  on  page 
80  of  the  Bulletin  for  February,  1903,  is  one  we  can  recom- 
mend ;  also  the  Liquor  Antisepticus  of  the  new  Pharmacopoeia, 
published  in  the  September  Bulletin.  A  good  one  appeared, 
too,  in  this  department  for  May,  current  volume. 

Any  of  these  solutions  may  be  colored  a  "whiskey  red"  with 
caramel,  mixing  the  heavy  liquid  caramel  with  an  equal  vol- 
ume of  water  and  using  ten  or  fifteen  drops  to  the  pint.  This 
will  give  the  liquid  the  whiskey  color,  or  if  a  deeper  color  is 
desired  the  addition  of  twenty  or  thirty  grains  of  red  santalum 
to  the  pint  will  change  the  caramel-brown  to  a  reddish-brown. 


M.  A.  O.  C.  wants  a  formula  for  "number  nine  liniment." 
We  are  unable  to  give  any  information  regarding  this  article. 
Perhaps  some  of  our  readers  may  be  in  position  to  help  our 
friend. 


Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers;  and  (4) 
names  and  addresses  must  be  aMxed  to  all  communications. 


a 


The  New  U.  S.  F«  Formula  for  Elixir  of  Iron,  Quinine,  an 
Strychnine  Phosphates. 

J.  S.  has  been  comparing  the  formula  introduced  for  this 
preparation  in  the  new  Pharmacopoeia  with  the  familiar  one 
in  the  National  Formular}',  and  he  wants  to  know  why  the 
former  directs  the  use  of  anmionium  acetate — that  is,  am- 
monium carbonate  dissolved  in  acetic  acid  and  the  solu- 
tion neutralized  with  ammonia  water.  "What  advantage  has 
this  formula  over  the  N.  F.  process?  If  precipitation  occurs, 
due  to  imperfect  neutralization,  what  is  the  precipitate  and 
how  can  it  be  redissolved?" 

The  object  of  using  the  solution  of  ammonium  acetate  is 
that  it  holds  the  ferric  phosphate  and  the  alkaloids  in  solu- 
tion more  effectively.  In  many  former  formulas  for  this 
product  an  alkaline  citrate,  such  as  that  of  potassium  or 
sodium,  is  used,  but  under  the  circumstances  there  is  always 
a  precipitation  of  ferric  phosphate  and  possibly  of  some  of 
the  alkaloids  also. 

Commenting  upon  the  new  U.  S.  P.  formula,  it  may  be 
said  that  the  solution  of  ferric  phosphate  exhibits  an  acid 
reaction.  Phosphoric  acid  is  used  to  convert  the  alkaloids 
into  soluble  salts,  and  there  is  an  excess  of  acid  in  the  solu- 
tion of  ammonium  acetate.  Now  if  some  of  this  acid  were  not 
neutralized  there  would  be  a  precipitate  of  ferric  phosphate. 
If  the  excess  of  acid  were  too  great  it  would  dissolve  this 
precipitated  ferric  phosphate  and  likewise  spoil  the  prepara- 
tion. If  the  directions  of  the  new  Pharmacopoeia  are  explic- 
itly followed,  the  greater  part  of  the  acid  is  neutralized,  while 
enough  is  left  to  hold  the  alkaloids  in  solution. 


/  At  the  Bat.— Base  ball  pictures,  on  account  of  the  separation  of  the 
players  from  each  other,  are  rarely  ever  successful,  and  some  imagination 
will  have  to  be  used,  in  trying  to  get  an  adequate  idea  of  this  particular 
photograph.  The  game  is  one  which  was  played  at  the  recent  meeting  of 
the  South  Dakota  Pharmaceutical  Association.  Mr.  C.  A.  Robinson,  man- 
ager of  the  Twin  City  branch  of  Parke,  Davis  &  Co.,  Is  at  the  bat,  and  it  is 
apparent  from  his  very  cautious  attitude  that,  whatever  happens,  he  does 
not  propose  to  be  made  the  bull's-eye  by  a  reckless  pitcher.  Just  what  did 
happen  to  the  ball  history  does  not  chronicle.  We  are  indebted  for  the 
picture  to  the  courtesy  of  D.  F.  Jones,  of  Watertown. 


An  Incompatible  Mixture. 

T.  R.  T.  asks  us  to  comment  upon  the  following  prescrip- 
tion for  a  hair  tonic: 

Tannic    acid     17  grains. 

Copper    sulphate 5  grains. 

,    Aromatic    spirit    of    ammonia    1  ounce. 

Glycerin     ^  ounce. 

Bay    rum     Yi  ounce. 

Rose    water     2  ounces. 

Mix,  and  apply  night  and  morning. 

If  the  copper  sulphate  is  dissolved  in  the  rose  water,  the 
bay  rum  and  the  glycerin  added,  and  then  the  aromatic  spirit 
of  ammonia  poured  in,  a  pale  bluish  precipitate  of  basic 
sulphate  and  carbonate  of  copper  will  be  produced.  When 
to  this  mixture  the  tannic  acid  is  added  an  insoluble  com- 
pouod  results  of  the  tannin  and  the  basic  C9pper  salts,  of  a 
dirty  green  color  and  of  doubtful  composition.  If  the  tannic 
acid  is  added  before  the  aromatic  spirit  of  ammonia,  a  some- 
what insoluble  compound   of  tannin   and   copper   sulphate  is 
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first  formed,  but  the  same  final  product  is  the  outcome. 
Variation  in  the  quantity  of  the  aromatic  spirit  of  ammonia 
will  result  in  different  colored  precipitates.  The  preparation 
is  very  unsightly  and  undesirable  from  a  pharmaceutical 
standpoint. 


What  is  "Muttertropfen,"  a  German  Preparation? 

T.  &  Co.,  of  the  Dominion  of  Canada,  noting  the  several 
interesting  letters  on  German  preparations  which  have 
appeared  in  the  Bulletin  from  the  pen  of  Dr.  Albert  N. 
Koch,  of  St.  Louis,  asks  what  "muttertropfen"  is.  Dr.  Koch 
is  kind  enough  to  give  the  information  that  in  Germany  this 
name  is  meant  to  imply  a  product  used  for  the  cure  of  such 
conditions  as  headache  and  the  like.  The  tinctura  cinnamomi 
of  the  German  Pharmacopoeia,  a  20-per-cent  tincture  in 
diluted  alcohol,  is  often  sold  for  the  purpose.  Tincture  of 
castor  and  tincture  of  valerian  are  also  employed.  A  liquid 
product  often  sold  as  muttertropfen  is  made  after  the  follow- 
ing formula: 

Powdered     cinnamon     5  grammes. 

Powdered    ginger     2  grammes. 

Powdered     galanga     1  gramme. 

Powdered     cloves     1  gramme. 

Powdered     cardamom     1  gramme. 

Alcohol    (60   per  cent)    60  Cc. 

Sulphuric     acid     2  Cc. 

i'his  is  known  as  tinct.  aromatica  acidi  and  is  prepared 
like  any  tincture. 

Dr.  Koch  suggests  that  one  of  the  foregoing  products  will 
be  found  to  suit  the  customer  and  be  similar  in  physical 
appearance  and  general  characteristics  to  that  which  he  has 
probably  been  in  the  habit  of  using. 


A  "Snowball." 

\  P.  E.  M. — There  is  a  certain  class  of  egg  drinks  sold  at 
i  the  soda  fountain  which  are  variously  called  "Alaska  snow- 
'  balls,"  "Boston  flip,"  "egg  foam,"  and  "egg  soda."  Some  of 
I  these,  however,  vary  slightly  between  themselves.  Here,  for 
I  instance,  is  a  formula  for  what  is  sometimes  called 

EGG     AND    MILK. 


Syrup    of    any    desired    flavor 1    ounce. 

One   egg. 

Ice    one-quarter   glassful. 

Milk,  enough  to  fill  a  12-ounce  glass. 


i. 

l^vEgg  foam"  and  "cream  and  tg^'  are  made  in  accordance 
R^Wh  this  formula  except  that  cream  is  substituted  for  milk. 
j"Egg  soda"  is  likewise  made  in  the  same  way  except  that 
i  plain  soda  is  used  in  this  case  instead  of  either  milk  or  cream. 
'Properly  speaking,  the  "snowballs"  are  usually  made  with 
the  plain  soda,  though  not  always. 


Preservation  of  Flowers. 

J.  J.  S. — The  following  two  methods  for  the  preservation 
jof  flowers  are  both  borrowed  from  the  Scientific  American 
"""clopedia  of  Receipts: 

1.  A  method  of  preserving  the  natural  colors  of  flowers, 

commended    by    R.    Hegler    in    the    Deutsche    Botanische 

^■fonatshefte,  consists  in  dusting  salicylic  acid  on  the  plants 

they  lie  in  the  press,  and  removing  it  again  with  a  brush 

en  the  flowers  are  dry.     Red  colors  in  particular  are  well 


preserved  by  this  agent.  Another  method  of  applying  the 
same  pres^'rvative  is  to  use  a  solution  of  1  part  of  salicylic 
acid  iji  14  of  alcohol  by  means  of  blotting-paper  on  cotton- 
wool soaked  in  it  and  placed  above  and  below  the  flowers. 
Powdered  boracic  acid  yields  nearly  as  good  results.  Dr. 
Schonland,  in  the  Gardeners'  Chronicle,  recommends,  as  an 
improvement  in  the  method  of  using  sulphurous  acid  for  pre- 
serving the  color,  that  in  the,  case  of  delicate  flowers  they 
might  be  placed  loosely  between  sheets  of  vegetable  parch- 
ment before  immersion  in  the  liquid,  so  as  to  preserve  their 
natural  form. 

2.  Insert  their  stems  in  water  in  which  25  grm.  ammonium 
chloride  (sal  ammoniac)  have  been  dissolved.  Flowers  can 
be  preserved  in  this  way  for  fifteen  to  thirty  days.  To  pre- 
serve them  permanently  for  several  months  dip  them  into 
perfectly  limpid  gum  water  and  then  allow  them  to  drain. 
The  gum  forms  a  complete  coating  on  the  stems  and  petals, 
and  preserves  their  shape  and  color  long  after  they  have 
become  dry. 


Violet  Ammonia. 

R.  A.  D.-i-If  you  want  a  product  for  a  toilet  ammonia 
water,  you  will  find  an  excellent  recipe  on  page  263  of  the 
Bulletin  for  the  present  year;  assuming,  however,  that  you 
refer  to  the  familiar  smelling  salts,  we  may  suggest  the  fol- 
lowing formulas: 

1.  Moisten  coarsely  powdered  ammonium  carbonate,  con- 


BEYOND  HIS  KNOWLEDGE. 

Thk  Little  Frksh-air  Kid:  "What  is  it,  Jimmie  ?" 

JimtiE:   "How  do  I  know  ?    I  never  studied  botany."— Le*ite'«  Weekly. 
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tained  in  a  suitable  bottle,  with  a  mixture  of  concentrated 
tincture  of  orris  root,  2^  ounces;  aromatic  spirits  of  am- 
monia, 1  drachm;  violet  extract,  3  drachms. 

2.  Fill  suitable  bottles  with  coarsely  powdered  ammonium 
carbonate,  and  add  to  the  salt  as  much  of  the  following  solu- 
tion as  it  will  absorb :  Oil  of  orris,  5  minims ;  oil  of  lavepder 
flowers,  10  minims;  violet  extract,  30  minims;  stronger  water 
of  ammonia,  2  fluidounces. 

3.  The  following  is  a  formula  for  a  liquid  preparation: 
Extract  of  violet,  8  fluidrachms ;  extract  of  cassia,  8  flui- 
drachms ;  spirit  of  rose,  4  fluidrachms ;  tincture  of  orris,  4 
fluidrachms;  Cologne  spirit,  1  pint;  spirit  of  ammonia,  1 
fluidounce. 


A  Tooth-wash. 

S.  F.  S. — The  tooth-wash  to  which  -you  refer  was  printed 
in  the  Bulletin  for  February,  1904,  and  was  as  follows: 

White    Castile    soap    135  grains. 

Glycerin    2    fluidrachms. 

Simple     syrup     1  fluidounce. 

Water     6  J4  fluidounces. 

Alcohol    6  J4    fluidounces. 

Tincture    cardamom     1   fluidrachm. 

Tinct.    Canada   snakeroot   (1   in  16)..  1  fluidrachm. 

Oil    of    peppermint     15  drops. 

Oil    of    wintergreen    15  drops. 

Oil    of    cloves    3  drops. 

Oil    of    cassia     3  drops. 

Solution    of    carmine    N.    F.,    sufficient    to    color. 

Mix  the  soap,  glycerin,  syrup,  and  water,  add  the  alcohol,  then  the 
remaining  ingredients,  let  stand  for  a  few  days,  and  filter  at  low  tem- 
perature, so  as  to  avoid  subsequent  separation  of  the  soap  by  reduction 
of  temperature. 


Coloring  Electric  Bulbs, 

E.  R.  C. — The  method  followed  in  coloring  electric  lamp 
bulbs  is  to  dissolve  some  aniline  dye  in  collodion,  and  use 
this  for  coating  the  glass.  Such  stains  are  not  permanent, 
however;  they  will  burn  off  in  time.  The  only  way  to  have 
the  color  permanent  is  either  to  have  it  burned  in  or  else 
incorporated  when  the  lamp  is  made. 


Stick  Salve. 
G.  E.  P.— 

Resin      6  ounces. 

Black    pitch     6  ounces. 

Cacao    butter    1  ounce. 

Lard     3  ounces. 

Melt  over  a  gas  flame,  allowing  the  mixture  to  be  heated  for  a 
few  minutes  afterwards,  then  pour  into  a  dish  of  cold  water,  knead 
with  the  hands,  and  as  soon  as  the  mass  is  cool  enough  to  handle, 
remove  from  the  water  and  work  until   tough;  then  form  into  sticks. 


Destroying  Plants. 

T.  N. — Theoretically  any  strong  alkali  or  caustic  would 
destroy  plants,  but  we  would  advise  you  to  consult  with 
some  one  who  has  had  practical  experience  along  this  line.  If 
you  lived  in  this  country  we  should  suggest  your  writing  to  the 
Department  of  Agriculture  at  Washington,  D.  C,  but  perhaps 
you  have  a  similar  governmental  department  in  your  country, 
or  else  know  of  some  economic  botanist  who  could  give  you 
the  necessary  information.  We  believe  that  live  steam  is 
often  used  with  success  in  the  destruction  of  plants,  while 
in   other   instances   burning   oil,    sent   through    an    engine   or 


machine  especially  constructed  for  the  purpose,  is  employed 
to  set  the  plants  on  fire.  To  the  best  of  our  knowledge  the 
latter  plan  is  the  most  effective  yet  used. 


Disodium  Pyrophosphate. 

W.  R.  A. — NasHsPzOr  is  disodium  pyrophosphate,  some- 
times called  "sodium  pyrophosphate,  acid."  It  has  six  mole- 
cules of  water  of  crystallization,  and  the  formula  should  there- 
fore read:  NasHjPsOiGHzO.  Like  the  other  phosphate  salts 
of  sodium,  it  is  a  cathartic  and  hepatic,  but  is  seldom  used. 
We  cannot  give  you  a  formula  for  "coal  tar  dye."  These 
dyes  are  innumerable  in  number,  and  are  made  as  by- 
products in  the  manufacture  of  coal  gas. 


A   Walnut  Hair  Dye. 

F.  M.  L. — A  typical  preparation  made  from  green  walnut 
shells  is  the  following: 

Green    walnut    shells     2  ounces  av. 

Alum     j4  ounce  av. 

Olive    oil     4  ounces. 

Heat  together  in  a  water-bath   until   the  water  has  been  completely 
expelled;  then  express,  filter,  and  perfume. 


Regarding   Cigar  Boxes  and  Insect  Powder. 

Acacia. — We  know  of  no  such  law  or  ruling  as  you  sug- 
gest: empty  cigar  boxes  may  be  given  away,  or  used  for  any 
purpose  whatsoever,  if  the  revenue  stamp,  the  factory  brand,, 
and  the  caution  notice  have  first  been  scratched  and  destroyed. 

We  have  seen  it  stated  that  insect  powder,  when  burned,  will 
drive  mosquitoes  and  flies  out  of  the  room,  but  whether  it 
would  kill  them  we  are  not  able  to  state.  We  believe  also 
that  it  is  used  by  burning  in  the  destruction  of  plant  lice. 


Concentrated  Tar  Water. 

E.  R.  S. — According  to  the  new  National  Standard  Dis- 
pensatory, concentrated  tar  water  is  made  by  mixing  250  parts 
of  tar  with  15  parts  of  sodium  bicarbonate  and  1000  parts  of 
water.  Warm  in  a  closed  vessel  on  a  water-bath  for  three 
hours,  and  filter  when  cool. 


Short  Answers. 

J.  A.  M. — Repeated  articles  on  the  question  of  keeping 
show  windows  from  frosting  have  been  printed  in  the  Bxjl- 
LETiN  during  years  past.  Consult  the  annual  indexes.  One 
of  the  best  articles  on  the  subject  will  be  found  on  page  471 
of  the  Bulletin  for  November,  1904. 

G.  H.  C. — A  formula  for  compound  elixir  of  pepsin  was 
printed  on  page  40  of  the  Bulletin  for  January  of  the  pres- 
ent year. 

R.  A.  D.  and  W.  B.  S. — A  process  for  silvering  mirrors 
was  printed  on  page  130  of  the  Bulletin  for  March,  1904. 

W.  A.  J. — A  formula  for  liquid  courl:  plaster  was  printed 
on  page  39  of  the  Bulletin  for  January  of  this  year. 
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EDITORIAL. 


THE  NEW  MATERIA  MEDICA. 

One  of  the  interesting  and  significant  phenomena 
of  the  present  is  the  change  that  is  gradually  taking 
place  in  the  character  of  our  materia  medica.  The 
vegetable  and  mineral  worlds  which  have  hereto- 
fore furnished  the  substances  for  the  treatment  of 
disease  seem  to  be  slowly  yielding  their  sovereignty 
to  the  animal  world.  Science  is  beginning  to  dis- 
cover and  use  the  very  agents  which  are  naturally 
developed  and  automatically  employed  in  the  human 
or  animal  body  for  the  prevention  and  cure  of  dis- 
eases— diseases  so  effectively  prevented  or  cured  that 
the  consciousness  is  rarely  ever  aware  of  the  many 
battles  fought  within  the  organism. 
.  The  antitoxins  are  the  most  brilliant  examples  of 


this  class  of  nature's  own  remiedies  for  her  own  dis- 
eases, and  of  them  diphtheria  antitoxin  is  the  most 
familiar  and  effective.  The  diphtheria  germ,  gain- 
ing entrance  into  the  human  or  animal  body,  and 
developing  its  peculiar  poison  or  toxin,  causes  the 
organism  to  protect  itself  by  the  counter-formation 
of  an  aw/i-toxin;  and  this,  unless  the  attack  be  a 
virulent  one,  will  offset  the  effect  of  the  toxin  with- 
out the  patient's  knowledge.  Why,  then,  not  develop 
this  a«/i-toxin  in  potent  form  in  a  horse's  blood  by 
giving  him  more  and  more  of  the  toxin  or  poison 
as  he  becomes  immune  through  the  development  of 
more  and  more  of  the  protecting  agent?  And  why 
not  administer  this  potent  an/i-toxin  in  cases  where 
the  human  body  has  been  attacked  with  an  infec- 
tion so  virulent  that  it  cannot  itself  manufacture 
enough  of  the  life-saving  agent  of  nature?  These 
questions  have  been  answered  brilliantly,  not  only 
with  antidiphtheric  serum,  but  in  less  degree  only 
with  other  serums  or  antitoxins.  The  average  mor- 
tality of  diphtheria  has  been  reduced  from  50  or  55 
to  about  10  per  cent,  and  thus  has  this  dread  dis- 
ease been  robbed  largely  of  its  terrors. 

And  then  there  are,  for  instance,  the  glands  in 
the  human  and  animal  body — the  thyreoid,  the 
thymus,  the  suprarenal,  the  liver,  and  other  glands. 
Each  one  of  these  has  some  function  necessary  to 
the  welfare  of  the  organism.  In  some  instances  we 
do  not  know  yet  just  what  this  function  is,  but  we 
see  proof  of  its  existence  when  the  gland  is  extir- 
pated— disease  and  disturbance  follow.  Why,  then, 
not  discover  what  purposes  these  glands  fulfil,  and 
then  use  them  (or,  better  still,  their  active  principle 
or  principles)  in  exactly  the  way  which  Nature 
herself  uses  them,  and  for  exactly  the  same  need? 

The  suprarenal  gland,  or  the  adrenal,  as  it  is  more 
commonly  termed,  secretes  two  agents  or  principles 
which  control  the  blood-pressure  like  the  governor 
on  an  engine.  One  raises  it;  the  other  depresses  it; 
and  the  two  usually  work  harmoniously  together. 
An  insufficient  supply  of  these  principles,  due  to  any 
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cause  which  interferes  with  the  action  of  the  gland, 
results  in  a  condition  known  as  Addison's  disease. 
Now  the  isolation  of  the  blood-raising  principle  by 
chemical  means  in  the  laboratory  has  been  achieved 
during  the  last  few  years,  and  adrenalin  has  become 
one  of  the  most  marvelous  agents  of  the  materia 
medica.  It  has  been  used  with  promising  success 
in  the  treatment  of  Addison's  disease,  prolonging 
life  markedly;  and  because  of  its  truly  wonderful 
property  as  a  hemostatic,  or  "blood-checker,"  it  has 
made  bloodless  operations  possible  as  they  have 
never  been  possible  before.  In  surgery  of  the  eye 
or  nose,  where  the  flow  of  blood  ordinarily  obscures 
the  work  ^nd  renders  it  exceedingly  difficult  and 
uncertain,  adrenalin  is  simply  invaluable  in  provid- 
ing an  absolutely  clear  and  bloodless  field  of  opera- 
tion. 

The  thyreoid  gland  contains  a  principle  which, 
among  its  other  functions,  is  thought  to  neutralize 
certain  waste  products  in  the  blood  and  render  them 
harmless.  But  if,  as  a  result  of  disease,  such  as 
exophthalmic  goitre,  there  is  more  of  the  thyreoid 
principle  secreted  than  is  needed  for  this  purpose, 
the  excess  causes  a  train  of  most  disagreeable  symp- 
toms. Now  observe  what  science  has  done.  She 
has  found  a  way  to  provide  the  system  with  more 
of  the  waste  products  in  order  to  use  up  the  excess 
of  the  thyreoid  agent,  and  this  is  how  she  has  done 
it :  She  has  removed  the  thyreoid  gland  from  cer- 
tain animals  entirely,  with  the  result  that  their  blood 
has  soon  become  surcharged  with  the  waste  products 
which  could  not  be  neutralized  in  the  absence  of  the 
thyreoid  principle.  From  this  blood  has  been  pre- 
pared a  substance  commercially  known  as  thyreoid- 
ectin,  and  this,  administered  to  a  patient  afflicted- 
with  exophthalmic  goitre,  results  in  the  neutraliza- 
tion of  the  excessive  thyreoid  secretion  and  conse- 
quently a  gradual  disappearance  of  the  troublesome 
condition.  Thyreoidectin  is  a  new  product  and  can- 
not be  said  to  have  passed  the  experimental  stage. 
Its  future,  however,  is  promising. 

Only  the  very  outlines  of  this  large  subject  have 
been  sketched  in  the  foregoing,  and  only  a  very  few 
remedies  of  the  class  under  consideration  have  been 
mentioned.  A  volume  would  be  required  to  com- 
pass the  field  properly,  but  it  is  hoped  that  our 
remarks  will  prqve  suggestive  and  will  in  a  measure 
prepare  the  mind  to  receive  the  discoveries  which  are 
sure  to  be  made  in  increasing  number  in  the  rela- 
tively new  field  of  biological  and  physiological 
chemistry, 


ON   THE   USE   OF  PRESERVATIVES. 

The  debate  on  the  use  of  preservatives  in  food, 
which  we  present  elsewhere  in  this  issue  of  the 
Bulletin^  will  be  read  with  much  interest.  Pro- 
fessor Beal  and  Dr.  Eccles  on  the  affirmative  side 
of  the  question,  and  Dr.  H.  W.  Wiley  on  the  nega- 
tive, make  up  a  trio  of  debaters  who  could  scarcely 
fail  to  be  entertaining.  The  great  advantage  which 
Dr.  Wiley  has  over  his  opponents  lies  in  this,  that 
he  has  had  some  experience  in  observing  the  actual 
influence  of  preservatives  upon  health,  and  such 
experience  seems  to  us  to  afford  positively  the  only 
answer  to  the  question. 

The  great  trouble  with  the  innumerable  "experts" 
who  have  written  upon  this  subject  has  been  that 
they  have  indulged  merely  in  theories  and  have  used 
that  a  priori  form  of  reasoning  in  scientific  matters 
which  Lord  Bacon  forever  discredited  several  cen- 
turies ago.  This  is  why  the  views  upon  the  matter 
have  been  so  diverse  and  so  discordant.  A  large 
number  of  men  have  held  to  one  opinion;  another 
large  number  have  held  to  a  diametrically  opposite 
opinion;  and  between  these  two  poles  all  sorts  of 
notions  have  been  cherished  and  expressed  with 
great  conviction.  It  has  therefore  been  possible  to 
bolster  up  any  conception  by  quotations  from  "au- 
thorities" delivered  in  bewildering  number  and 
array. 

But  if  this  vital  and  important  question  is 
ever  to  be  satisfactorily  settled  it  will  only  be  be- 
cause conclusions  are  based  upon  adequate  physio- 
logical experiment.  Bacon's  induction  and  not 
Aristotle's  deduction  must  be  employed.  We  must, 
knozv  and  not  guess.  Dr.  Eccles's  statistics  are  en- 
tirely beside  the  question.  Not  attempting  to  prove 
the  harmlessness  of  preservatives,  they  endeavor  to 
show  their  beneficial  effect.  But  do  they  show  this? 
During  the  years  in  which  the  modern  chemical 
preservatives  have  sprung  into  such  large  use,  says 
Dr.  Eccles,  there  have  been  fewer  deaths  from  con- 
tagious diseases  like  typhoid  fever :  it  therefore  fol- 
lows that  preservatives  have  greatly  lessened  dan- 
gerous contagions.  As  Dr.  Wiley  observes,  this  is 
a  species  of  tioii  causa  pro  causa  reasoning.  One 
might  as  well  declare  that  since  1895,  when  he  be- 
gan wearing  a  broad-brimmed  hat,  he  had  observed 
his  lumbago  to  be  constantly  improving,  and  that 
therefore  a  broad-brimmed  hat  is  almost  a  certain 
specific  for  lumbago.  Rheumatic  medication,  suit- 
able dieting,  and  the  like,  would  probably  explain 
the  alleviation  of  rheumatism,  and  similarly  we 
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ay  look  to  an  improved  milk  supply,  general  pre- 
ntive  measures,   and  better  and   more  vigorous 
nitation  and  hygiene  generally  for  the  decrease 
our  disease  epidemics. 

Now  Dr.  Wiley  is  one  of  the  few  men  in  the 
untry  who  have  realized  the  necessity  of  finding 
t  the  actual  truth  by  investigation.     The  experi- 
[Cnts  which  he  conducted  upon  a  "poison  squad" 
'f  young  men  for  several  months  or  a  year  during 
1903  and  1904  are  fresh  in  memory.     These  ex- 
periments did  not  go  far  enough  to  be  conclusive, 
fit    they    confirmed    Dr.  Wiley's    suspicions    that 
emical    preservatives    have    a    deleterious    effect 
»on   health.      We  observe  now   from   newspaper 
ports  that  he  is  to  conduct  a  similar  line  of  ex- 
periments with   foods  preserved  by  cold  storage, 
sterilization,  and  the  like,  in  an  effort  to  get  com- 
parative data   which   will  throw   more  light  upon 
the  question. 

Meanwhile,  until  science  shall  have  gotten  at  the 
real  facts,  it  would  seem  wise  for  us  as  a  country 
to  continue  to  frown  upon  the  secret  and  general 
use  of  such  chemical  preservatives  particularly  as 
salicylic  acid  and  formaldehyde,  not  to  mention 
boric  acid  and  benzoic  acid  and  their  sodium  salts, 
agents  which  are  admittedly  less  inimical  to  health, 
tt  is  not  without  significance  that  so  many  of  our 
State  laws  forbid  the  use  of  these  preservatives,  nor 
Iiat  the  employment  of  salicylic  acid  in  food  is 
absolutely  prohibited  in  France,  Austria,  Italy, 
Spain,  and  in  all  South  American  states  which 
have  pure  food  laws.  Is  it  rational  to  assume  that 
the  world  is  all  v/rong  on  this  question? 


►R.  FRANCIS'S  SERIAL  ON  THE  U.  S.  P. 


A  gratifying  amount  of  appreciation  has  been 
oked  by  the  admirable  series  of  articles  on  the 
w  Pharmacopoeia  which  Dr.  Francis  is  contribu- 
ting to  the  Bulletin.  This  is  pleasing  to  the 
writer  and  it  is  pleasing  to  the  editors.  Dr.  Fran- 
cis's commentary  is  the  most  comprehensive  and 
complete  of  the  several  which  have  appeared  in  dif- 
ferent pharmaceutical  journals,  and  we  must  con- 
fess that  at  first  we  feared  this  virtue  might  prove 
a  handicap — as  virtues  sometimes  do. 

We  thought  there  was  a  chance  that  readers 
might  like  the  subject  entirely  covered  as  soon  as 
possible  and  that  they  would  progressively  lose 
interest  in  it  from  month  to  month.  But  we  have 
been  happily  disabused  of  this  fear.     A  consider- 


able demand  has  been  made  upon  us  for  back  num- 
bers, and  new  subscriptions  have  been  entered  as 
the  direct  result  of  the  publication  of  the  serial. 
These  and  other  evidences  of  appreciation  have 
proved  so  gratifying  to  Dr.  Francis  that  he  is 
encouraged  to  make  .the  commentary  as  valuable 
and  helpful  as  possible.  As  the  chief  chemist  of  a 
large  manufacturing  house  he  has  been  given  a 
training  and  an  experience  which  have  admirably 
equipped  him  for  this  task. 

Every  instalment  of  the  serial  is  packed  full  of 
the  most  "meaty"  information,  and  no  reader  can 
afford  to  neglect  so  invaluable  a  mine  of  knowledge 
regarding  the  products  and  specifications  of  the 
Pharmacopoeia.  A  glance  at  the  material  on  extracts 
in  the  present  instalment  will  breed  a  conviction  of 
the  truth  of  this  statement.  The  commentary  will 
be  continued  until  the  text  of  the  U.  S.  P.  has  been 
systematically  and  thoroughly  covered,  and  will 
consequently  appear  for  several  months  yet. 


JUST  A  CHAT. 


A  good  deal  of  the  material  in  the  Bulletin  is 
not  of  as  much  use  when  it  is  read  from  month  to 
month  as  it  is  later  on  when  the  urgent  need  for  it 
arises.  You  get  your  Bulletin  to-day  and  see  a 
formula'  for  some  pharmaceutical  of  which  you 
happen  now  to  have  a  sufficient  stock  made  up,  or 
of  some  specialty  which  you  may  market  in  the 
future  but  of  which  you  are  not  ready  just  yet  to 
undertake  the  exploitation.  Or  you  see  a  page 
devoted  to  new  remedies  for  which  you  have  had 
no  demand,  and  the  description  of  which  you  can- 
not hope  to  carry  in  your  mind  under  the  circum- 
stances. Or  perhaps  you  run  across  a  window  dis- 
play or  a  specimen  advertisement  of  some  article 
which  it  may  not  be  convenient  for  you  to  make  a 
drive  on  for  two  or  three  months. 

And  so  it  goes.  Perhaps  half  of  the  articles  and 
notes  you  read  to-day  have  no  application  to-day 
or  this  week  or  this  month.  But  in  time  you  will 
need  the  formula,  or  the  description  of  the  new 
remedy,  or  the  window  display  or  specimen  adver- 
tisement, and  then  it  is  that  you  ought  to  have  them 
where  you  can  at  once  avail  yourself  of  the  informa- 
tion. 

And  this  is  easy.  In  the  present  number  of  the 
Bulletin  we  are  printing  an  annual  index,  and  by 
means  of  this  one  can  readily  find  any  article  pub- 
lished during  1905.     The  index  has  been  prepared 
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with  a  great  deal  of  care,  is  liberally  supplied  with 
cross  references,  and  is  meant  to  be  practical  and 
useful  in  the  extreme.  Just  glance  at  it  and  see 
what  a  wealth  of  useful  information  it  unlocks  and 
places  at  one's  ready  disposal ! 

Every  reader  of  the  Bulletin  ought  to  keep  his 
journals  from  month  to  month  and  then  have  them 
inexpensively  bound  at  the  end  of  the  year.  We 
can  furnish,  at  the  cost  price  of  65  cents,  temporary 
self-binders  into  which  the  copies  can  be  fastened 
as  they  are  read,  and  these  will  do  for  permanent 
covers  for  the  volume  if  one  does  not  care  for  a 
handsome  binding.  Or,  if  you  do  not  want  to  spend 
even  this  much,  then  simply  keep  the  different 
annual  volumes  of  the  journal  in  piles  by  them- 
selves so  that  you  can  consult  them  whenever  neces- 
sary. 

The  point  is  this :  the  Bulletin  is  fully  as 
valuable  for  reference  purposes  as  for  current  read- 
ing, and  the  subscriber  who  does  not  grasp  this 
truth  is  only  getting  half  as  much  for  his  money 
as  he  might ! 

THE  MONTH. 


Patent  medicines  are  still  in  the 
DECLARED  uqJors.  limelight.     For  months  there  has 

been  a  mingled  curiosity  and 
anxiety  to  know  which  particular  articles  would 
be  involved  in  the  recent  sensational  ruling  of 
Commissioner  Yerkes  of  the  Internal  Revenue 
Department.  The  announcement  was  finally  made 
a  few  days  before  the  first  of. December,  and  the 
tabooed  preparations  are  as  follows : 

Atwood's  La  Grippe  Specific. 

Cuban  Gingeric. 

De  Witt's  Stomach  Bitters. 

Dr.  Bouvier's  Buchu  Gin. 

Dr.  Fowler's  Meat  and  Malt. 

Duffy's  Malt  Whisky. 

Gilbert's  Rejuvenating  Iron  and  Herb  Juice. 

Hostetter's  Stomach  Bitters. 

Kudros. 

Peruna. 

Rockandy  Cough  Cure. 

The  work  of  analysis  has  not  yet  been  completed, 
it  is  stated,  and  other  additions  to  the  list  may 
therefore  be  expected  later  on.  The  ruling  does  not 
go  into  effect  until  January  1,  an  extension  of  a 
month's  time  having  been  granted  by  the  commis- 
sioner. 


Every    body    of    course    under- 
^^•^sIle.^  ^^       stands  that  these  patent  medicines 

may  not  be  sold  in  the  future  ex- 
cept by  druggists  and  other  dealers  who  have  gov- 
ernment liquor  licenses.  Nearly  every  druggist  in 
other  than  prohibition  States  has  the  license,  and 
therefore  the  only  general  effect  which  the  ruling 
will  have  under  such  conditions  is  to  give  the  drug- 
gist the  trade  which  formerly  went  to  grocers, 
department  stores,  and  other  merchants  who  do  not 
possess  government  licenses.  In  prohibition  States, 
on  the  other  hand,  where  a  large  percentage  and 
perhaps  the  great  majority  of  pharmacists  do  not 
have  government  certificates,  the  sale  of  the  articles 
will  be  seriously  restricted  in  drug  stores.  In  order 
to  sell  them  druggists  would  have  to  take  out  gov- 
ernment licenses,  and  yet  it  is  often  held  in  pro- 
hibition States,  as  witness  the  recent  arrests  in 
Burlington,  Vt.,  that  the  possession  of  such  certifi- 
cates is  prima  facie  evidence  of  the  sale  of  liquor 
and  consequently  of  violation  of  the  law !  Thus 
the  question  becomes  in  prohibition  States  an 
embarrassing  one. 

*     *     * 

But  what   threatens   to   give  the 
^^taUe  m;tion.     I'uling  of  Commissioner  Yerkes  a 

far  wider  significance  still  for 
druggists  is  the  growing  likelihood  that  the  author- 
ities in  different  States  will  follow  in  his  wake. 
Reference  has  already  been  made  in  the  Bulletin 
to  the  act  of  the  Excise  Commissioner  of  New  York 
State  in  declaring  Peruna  a  liquor  and  in  bringing 
suit  against  a  firm  of  Syracuse  druggists  for  the 
sale  of  the  substance  without  being  in  possession 
of  a  retail  liquor  dealer's  license.  In  New  York 
State  this  license  costs  $000,  and  the  matter  is 
therefore  one  of  great  importance  compared  with 
the  relatively  small  cost  of  a  government  certifi- 
cate. The  Syracuse  case  is  still  in  the  courts  and 
is  being  hotly  contested,  but  meanwhile  the  Excise 
Commissioner  of  the  State  declares  his  intention  of 
putting  other  articles  on  the  tabooed  list,  particu- 
larly those  announced  by  Commissioner  Yerkes. 
And  then  it  is  to  be  noted,  in  the  second  place,  that 
the  authorities  of  South  Carolina,  evidently  stirred 
to  action  by  the  initiative  of  Commissioner  Yerkes, 
have  printed  a  list  of  twenty-five  or  thirty  proprie- 
tary articles  which  hereafter  may  not.be  sold  except 
as  provided  by  the  dispensary  law  of  the  State,  and 
with  the  additional  exception  that  they  may  be  sold 
by  druggists  only  upon  physicians'  prescriptions. 
Most  of  the  proscribed  articles  are  unfamiliar  sub- 


I 


BULLETIN  OF  PHARMACY 


489 


stances  apparently  designed  for  local  sale,  although 
such  well-known  products  are  to  be  found  on  the 
list  as  Peruna,  Hostetter's  Stomach  Bitters,  De- 
Witt's  Stomach  Bitters,  and  Pabst's  Malt  Extract. 


(I  The   last    few   weeks   have   l^een 

■    merqer'^"^      quite  remarkable  for  the  forma- 
i  lion  of  several  syndicates  or  com- 

nations  in  the  manufacturing,  jobbing,  and  retail 
branches  of  the  drug  trade.  By  far  the  most  im- 
portant of  these  is  the  ambitious  merger  of  all  but 
four  or  five  of  the  wholesale  dnig  houses  in  Canada. 
The  consolidation  includes  perhaps  16  or  17  houses, 
and  will  l:>e  known  as  the  National  Drug  apd  Chem- 
ical Co.  of  Canada  (Ltd.).  There  is  a  capital  stock 
1^^6,000,000,  and  the  head  offices  are  to  be  located 
^jMontreal.  The  impelling  reason  for  the  merger 
is  declared  to  be  the  overlapping  of  effort  among 
the  jobbers  of  the  Dominion,  and  the  consequent 
i  high  exi)ense  of  doing  business :  the  latter  is  said  to 
range  from  12  to  15  per  cent,  which  is  from  2  to 
5  per  cent  higher  than  the  average  in  the  United 
States.  The  chief  houses  outside  the  combination 
i  are  Lyman  Sons  &  Co.,  of  Montreal ;  The  Lyman 
Bros.  &  Co.,  Ltd.,  of  Toronto;  and  the  Martin, 
Role,  &  Wynne  Co.,  of  Winnipeg.  Mr.  D.  W.  Bole, 
the  Bole  Drug  Co.,  Ltd.,  of  Winnipeg,  and  mem- 
ner  of  the  Dominion  parliament  for  that  city,  is 
chairman  of  the  committee  having  the  formation  of 
the  merger  in  charge,  and  the  newspapers  have  been 
connecting  his  name  with  the  presidency  and  man- 
agement of  tiie  coqx)ration, 
*     *     ♦ 

In  the  second  place,   it  is  to  be 

■■■SYNmcATEs^.'^^    "o*^*^^  t'^^^  t^^'^  cooperative  man- 
mP  ufacturing    concerns    have    been 

I  given  birth.  The  "American  Druggists'  Syndi- 
cate," which  C.  H.  Goddard,  formerly  of  San 
Francisco,  has  been  promoting  for  a  number  of 
months,  has  finally  been  incorporated  under  the 
laws  of  Rhode  Island  with  a  capital  stock  of  $200,- 
000.  It  is  understood  to  be  the  purpose  of  the 
syndicate  to  manufacture  a  line  of  druggists'  spe- 
cialties after  the  manner  of  the  United  Drug  Co., 
with  this  exception,  that  while,  as  in  the  latter  con- 
cern, there  will  l^e  but  one  agent  in  a  city,  other 
druggists  will  be  permitted  to  buy  the  goods.  The 
manufacturing  profits  under  such  circumstances 
will  of  course  inure  to  the  retail  druggists  who  own 
the  stock.  There  are  1000  stockholders.  The  offi- 
cers include  such  well-known  men  as  Mr.  George 


Ramsay,  president,  and  Mr.  J.  Jungmann,  treas- 
urer. Mr.  Goddard  is  himself  the  secretary,  and 
the  board  of  fourteen  directors  comprises  successful 
druggists  from  several  States.  The  other  concern 
is  known  as  the  "Consumers'  Co-operative  Com- 
mission Co.,"  which  has  been  organized  in  Chicago 
to  manufacture  and  distribute  the  "Alberton"  brand 
of  toilet  articles,  which  hopes  to  have  branch  offices , 
in  every  city  of  importance  in  the  country,  and 
which  is  apparently  offering  the  retail  trade  the 
sale  of  its  goods  under  favorable  circumstances.  It 
is  gratifying  that  both  of  these  concerns  have 
adopted  the  D.  C.  S.  N.  plan. 

*  *     ♦ 

And  then  there  have  been  reports 
COMBINATIONS.  duriug  the  past  few  weeks  con- 
cerning two  dnig-store  combina- 
tions. The  Central  Drug  Co.,  which  has  for  several 
years  owned  four  successful  stores  in  Detroit,  has 
recently  oj^ened  a  mammoth  establishment  on  State 
Street  in  Chicago,  and  still  another  store  in  Grand 
Rapids,  Michigan.  J.  C.  West  &  Co.,  who  have 
two  stores  in  the  latter  city,  have  now  consolidated 
with  the  Central  Drug  Co.  and  thus  increased  the 
capital  and  strength  of  this  growing  corporation. 
It  may  be  parenthetically  stated  in  this  connection 
that  a  cooperative  cigar  company  has  likewise  just 
been  established  in  Grand  Rapids  under  the  man- 
agement of  J.  D.  Muir,  a  well-known  druggist  and 
a  member  of  the  State  Board  of  Pharmacy.  Re- 
garding the  other  report  to  which  we  have  referred, 
it  is  announced  in  the  newspai>ers  of  Des  Moines 
that  the  Chamberlain  Medicine  Co,  have  organized 
or  will  organize  the  Chamberlain-Gray  .Drug  Co. 
with  a  capital  stock  of  $25,000,  for  the  purpose  of 
establishing  retail  stores  in  Colorado,  Utah,  Nevada, 
and  Southern  California.  This  report  reaches  us 
so  late  in  the  month  that  we  are  not  able  to  confirm 
it.  Altogether  it  would  seem  as  if  the  "new  eco- 
nomic order"  was  slowly  but  steadily  advancing  in 
the  drug  trade,  and  that  the  day  of  cooperation  and 
combination  of  effort  was  gradually  succeeding  the 
day  of  individualism  in  accordance  with  the  laws 
operating  in  other  lines  of  trade. 

*  *     * 

ATTORNEY  ERRANT   Joseph    W.    Errant,    the    general 
IN  attorney  of  the  N.  A.  R.  D.,  is 

ANOTHER  ROLE,  prominently  known  in  Chicago 
as  a  civil  service  reformer.  He  was  recently  made 
president  of  the  Civil  Service  Commission  of  the 
city,  an  important  body  which  has  jurisdiction  over 
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15,000  municipal  positions.  Last  month  Mr. 
Errant  came  to  Detroit  at  the  invitation  of  the 
Municipal  League  of  this  city  and  delivered  an 
address  on  the  workings  of  the  merit  system  as 
they  have  been  exhibited  in  Chicago  now  for  the 
last  five  or  six  years.  The  showing  was  a  remark- 
able one  and  much  impetus  was  given  to  the  move- 


HoN.  Joseph  W.  Erbant. 

ment  in  Detroit  and  Michigan  for  a  municipal  civil 
service  law.  By  an  abundance  of  figures  and  illus- 
trations Mr.  Errant  made  it  clear  that  the  merit 
system  in  Chicago  had  decreased  the  cost  of  city 
service  in  all  departments  from  20  to  50  per  cent, 
had  resulted  in  far  more  efficient  service,  had 
encouraged  able  and  educated  men  to  take  up  public 
work  as  a  life  career,  had  put  a  premium  upon  edu- 
cation, had  given  the  city  a  superior  class  of  officials, 
and  had  eliminated  the  spoils  system  with  all  its 
inefficiency,  its  corruption,  and  its  contempt  for  the 
public  good. 


THE  GRADUATION  ^^  would  sccm  as  if  the  pharma- 
REQuiREMENT  cists  of  Illinois  were  not  yet  quite 
ready  for  the  establishment  of 
the  graduation  requirement.  It  will'  be  recalled 
that  at  the  recent  meeting  of  the  State  Association 
a  resolution  was  passed  calling  upon  the  Board  of 
Pharmacy  in  rather  vague  terms  to  "increase  the 
requirements  for  registration."  Last  month  the 
board  called  a  conference  with  teachers  and  prom- 
inent pharmacists   in   an   effort   to   determine  just 


what  was  expected  under  the  terms  of  the  resolu- 
tion, and  it  promptly  became  apparent  that  there 
was  a  great  discrepancy  of  opinion.  That  the  board 
would  not  be  maintained  if  it  were  to  follow  the 
initiative  of  the  Wisconsin  Board  and  establish  the 
graduation  requirement  by  resolution,  was  more  or 
less  clearly  to  be  seen.  It  was  held  that  the  law 
itself  must  be  changed  as  had  been  the  case  in  New 
York,  Pennsylvania,  and  the  territory  of  Hawaii. 
On  this  score,  however,  there  did  not  by  any  means 
seem  to  be  a  general  and  uniform  demand  for  such 
a  law,  or  any  guarantee  that  the  law  would  be  sup- 
ported with  sympathy.  It  would  look  as  if  the 
agitation  for  increased  educational  requirements 
would  have  to  be  continued  for  some  time  in  Illinois 
before  any  radical  action  is  taken. 


EXCHANQINQ 

CERTIFICATES. 


One  of  the  positions  taken  at  the 
Illinois  conference,  mentioned  in 
the  preceding  paragraph,  was 
this,  that  there  ought  to  be  greater  freedom  in  the 
interstate  exchange  of  registration  certificates. 
This  question  bobs  up  every  once  in  a  while  all 
over  the  country.  The  newly  organized  "National 
Association  of  Boards  of  Pharmacy"  was  created 
chiefly  to  settle  the  pressing  problem,  and  it  is  oper- 
ating with  as  much  haste  as  the  conditions  will 
permit.  The  association  has  very  wisely  and  prop- 
erly taken  the  stand,  and  has  written  in  its  consti- 
tution, that  interstate  reciprocity  must  be  "based 
upon  a  uniform  minimum  standard  of  pharmaceu- 
tical education  and  uniform  legislation."  Exchange 
ought  manifestly  not  to  be  granted  unless  the 
things  exchanged  are  of  equal  value,  if  we  are  to 
maintain  satisfactory  standards  of  registration 
throughout  the  countr}^  The  Association  of 
Boards  will  strive  and  is  striving  to  bring  about  the 
necessary  uniformity  as  early  as  possible,  and  to 
this  end  is  cooperating  with  the  Conference  of 
Pharmaceutical  Faculties.  Meanwhile  a  number 
of  boards  of  the  country  exchange  certificates  under 
certain  restrictions,  and  the  practice  is  doubtless  as 
widely  indulged  in  as  the  circumstances  warrant. 


*  * 


THE  LODER  AND 

DOW  CASES. 


Considerable  interest  has  been 
manifested  during  the  last  month 
in  two  prominent  anti-conspiracy 
cases  which  are  now  being  tried  under  the  opera- 
tions of  the  tripartite  plan  of  the  N.  A.  R.  D.  The 
Loder  case,  after  months  of  preparation,  and  after 
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e  taking  of  depositions  with  which  readers  of  the 
Bulletin  were  made  famiHar  at  the  time,  was 
brought  to  trial  last  month  in  Philadelphia.  The 
defendants  are  certain  proprietors,  some  of  the 
Philadelphia  jobbers  and  manufacturers,  and  the 
officers  and  directors  of  the  Philadelphia  Associa- 
tion of  Retail  Druggists.  The  jury  gave  Loder  a 
verdict  of  $20,738,  but  it  is  expected  that  the  case 
will  be  promptly  appealed.  The  Cincinnati  case, 
brought  by  Cora  Dow,  the  well-known  cutter  and 
owner  of  seven  stores,  is  still  in  the  courts.  One 
round  of  battle  was  recently  won  by  the  plaintiff 
when  the  judge  decided  that  she  could  not  be  com- 
pelled to  disclose  the  names  of  the  jobbers  and 
others  who  had  supplied  her  with  goods.  To  divulge 
this  information,  declared  the  judge,  would  be  to 
"give  the  defendants  the  very  opportunity  to  com- 
mit the  acts  which  the  Valentine  anti-trust  law  has 
made  criminal."  Both  Loder  and  Mrs.  Goode  (as 
Miss  Dow  is  more  appropriately  known)  have  a 
good  deal  at  stake,  are  well  equipped  financially, 
and  may  be  expected  to  fight  strenuously. 


CONDITIONS 
NEW  YORK. 


Several  things  have  developed 
during  the  last  month  or  two  in 
Greater  New  York  to  improve  the 
condition  of  things  locally.  In  the  first  place,  it  is 
reported  that  the  leading  proprietors  have  caused 
the  jobbers  of  the  city  to  conform  to  the  rebate  and 
'  contract  plans  with  a  fidelity  which  has  apparently 
1  not  been  the  case  in  the  past.  It  is  charged  in  the 
I  New  York  pharmaceutical  journals  that  these  plans 
have  in  fact  been  respected  more  often  in  the 
breach  than  in  the  observance.  Improper  discounts 
have  been  given,  and  this  has  embarrassed  the 
N.  A.  R.  D.  and  the  M.  A.  R.  D.  in  their  efforts 
to  correct  the  cut-rate  situation.  Furthermore,  we 
note  that  the  jobbers  have  themselves  formed  a 
local  association,  which  augurs  well  for  definite 
and  concerted  action  and  for  cooperation  with  the 
M.  A.  R.  D.  Finally,  whereas  last  month  we 
reported  that  the  Peruna  Manufacturing  Co.  had 
brought  suits  for  injunctions  against  three  or  four 
"f  the  large  department  stores,  we  find  now  that 
iiilar  suits  will  soon  be  brought  by  the  Piso  and 
aris  Medicine  Companies,  whose  contracts  have 
likewise  been  openly  violated,  and  who  propose 
to  put  a  stop  to  this  condition  of  things.  The 
Wells  &  Richardson  Co.,  too,  have  proceeded 
against  the  Brooklyn  department  store  corporation 
of  Abraham  &  Strauss. 


W.  A.  Hall,  a  prominent  Detroit 

00  THOU  AND  DO       ^i, „  •    ,  ,  ^, 

LIKEWISE.  pharmacist,  read  a  paper  recently 

before  the  Wayne  County  Medical 
Society  presenting  an  analysis  of  7500  prescriptions 
which  had  been  collected  throughout  the  State  of 
Michigan.  A  number  of  other  well-known  Detroit 
pharmacists  were  present  by  invitation,  and  the 
evening  proved  to  be  a  very  harmonious  and  profit- 
able one  to  both  physicians  and  druggists.  A  physi- 
cian read  a  companion  paper  on  "The  New  Phar- 
macopoeia," and  the  resulting  discussion  of  the  two 
papers,  participated  in  with  great  freedom  by  both 
physicians  and  pharmacists,  proved  of  considerable 
mutual  benefit.  The  pharmacists  sought  to  show 
the  physicians  their  obligations  towards  the  Phar- 
macopoeia, and  the  latter  were  frank  to  confess  that 
they  had  scarcely  lived  up  to  their  duty  in  this 
direction.  Pharmacists  have  often  been  urged  to 
do  as  Mr.  Hall  has  done,  and  appear  before  the 
local  medical  associations,  but  the  occasions  on 
which  they  have  done  so  have  been  altogether  too 
infrequent.  The  opportunity  is  one  which  should 
not  be  allowed  to  slumber.  Such  conferences  clear 
away  misunderstandings  and  overcome  indiffer- 
ence, and  give  pharmacists  a  chance  to  impress 
their  personalities  and  their  aims  upon  physicians. 
The  value  of  such  accompHshments  is  manifest. 


A  drama  is  being  enacted  in  Ohio 
AN  OHIO  DRAMA,     which   pi'omises   most   gratifying 

results  in  the  amelioration  of  the 
narcotic  evil  in  the  drug  trade.  It  will  be  recalled 
that  a  recent  decision  of  the  Attorney-General 
vested  the  power  in  the  Board  of  Pharmacy  of 
revoking  the  registration  certificate  of  any  phar- 
macist convicted  of  the  illegitimate  sale  of  cocaine. 
Six  convictions  of  druggists  have  been  recorded 
during  the  last  year,  and  it  looks  now  as  if  every 
last  one  of  these  malefactors'  would  lose  his  regis- 
tration certificate  at  the  next  regular  meeting  of  the 
Board  of  Pharmacy.  Meanwhile  the  new  power 
vested  in  the  board,  and  the  threatened  use  of  it, 
have  had  a  wonderful  effect  in  reducing  the  ille- 
gitimate sale  of  the  drug  throughout  the  State. 
Particularly  has  this  been  true  in  Cincinnati,  where 
a  thriving  business  was  formerly  done  among  the 
"coke  fiends."  The  Ohio  State  Medical  Journal 
asks  in  a  recent  issue.  Why  may  not  the  State 
Board  of  Medicine  take  similar  action  in  revoking 
the  certificate  of  any  physician  who  systematically 
and   continuously   defeats   and   violates   the   anti- 
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narcotic  law  by  giving  prescriptions  to  habitues? 
And  the  editor  of  the  Midland  Druggist,  who  is 
also  the  secretary  of  the  Board  of  Pharmacy,  heart- 
ily adopts  the  suggestion  and  declares  that  such 
action  by  the  Board  of  Medicine  would  assist 
greatly  in   improving  the  situation. 

*  *     * 

In  this  connection  it  is  important 
'^  '-'^n'^lliS"^''  to   note   that   the   Illinois   Board 

of  Pharmacy  has  finally  been  able, 
after  two  or  three  years  of  activity  under  the  anti- 
cocaine  law,  to  revoke  the  registration  certificate  of 
an  offender.  The  law  permits  revocation  for  the 
second  offense,  but  the  courts  have  held  that  a  sec- 
ond conviction  is  not  technically  such  until  the 
cases  have  gone  through  the  higher  courts.  This 
has  meant  a  delay  which  has  greatly  handicapped 
the  iDoard  and  considerably  nullified  the  deterrent 
value  of  the  revocation  penalty.  It  is  to  be  hoped, 
however,  that  the  recent  imposition  of  this  penalty 
in  one  case,  and  the  threatened  imposition  of  it  in 
others,  will  scare  offenders  into  a  virtue  which  they 
would  not  otherwise  adopt.  In  Illinois  the  board 
proceeds  against  the  clerk  as  well  as  the  proprietor, 
and  in  the  future  a  clerk  will  doubtless  think  thrice 
before  he  imperils  his  registration  certificate.  Mean- 
while we  observe  that  in  Baltimore  and  New  York 
City  a  number  of  druggists  have  recently  been  fined 
for  the  illegitimate  sale  of  narcotics.  Let  the  good 
work  go  on ! 

*  *     * 

More  or  less  cut-rate  trouble  has 
TROUBLE.  broken  out  in  three  places  within 

the  last  few  weeks.  In  Baltimore, 
where  the  situation  has  been  ticklish  for  a  consid- 
erable period,  one  or  two  aggressive  cutters  have 
finally  declared  war,  and  the  local  association  has 
met  the  declaration  with  a  counter  proposal  of  war. 
It  will  be  a  fight  to  the  finish,  and  for  a  time  every- 
body will  see  how  successfully  he  can  undersell 
everybody  else!  The  plan  is  of  course  to  "smoke 
out"  the  two  cutters,  but  unfortunately  the  smoking- 
out  process  has  rarely  ever  succeeded.  Chicago 
two  or  three  years  ago  was  most  eager  to  abandon 
the  plan  after  several  months  of  disastrous  effort. 
In  Elgin,  Illinois,  a  cutter  seems  to  be  causing  con- 
siderable disturbance,  while  in  Mankato,  Minnesota, 
an  injunction  suit  has  been  brought  by  a  druggist 
against  the  county  association.  The  peculiar  phase 
of  the  latter  situation  is  that  the  plaintiff  is  a  man 
who.  if  not  the  founder  of  the  association,  was  at 


least  until  very  recently  one  of  its  leading  spirits 
and   did  much  to  get  the  other  druggists   in  the 
county  into  line !     This  fact  the  defendants  have 
not  been  slow  to  take  advantage  of  in  the  trial. 
*     *     * 


TWO  STATES 
DO  THEIR  DUTY. 


From  a  very  interesting  paper 
which  William  Bodemann,  a 
member  of  the  Illinois  Board  of 
Pharmacy,  contributes  to  a  recent  issue  of  the 
Druggist's  Circular  it  is  to  be  seen  that  only  three 
of  the  45  States  in  the  Union  provide  their  boards 
of  pharmacy  with  funds  for  the  enforcement  of  the 
law !  The  Massachusetts  Board  last  year  was 
given  an  appropriation  of  $7775 ;  the  West  Virginia 
Board  was  permitted  to  draw  $500  from  the  treas- 
ury ;  and  the  Georgia  Board  was  generously  donated 
$100  for  "investigating  the  adulteration  of  drugs!" 
We  have  recently  reported  how  the  Board  of  Phar- 
macy and  the  druggists  of  Missouri,  wearying  of 
unpunished  violations  of  the  law,  are  now  volun- 
tarily raising  a  fund  for  prosecution  purposes,  and 
how  the  pharmacists  of  Georgia  took  similar  action 
some  months  ago.  Will  the  day  ever  come  when 
the  State  will  see  its  duty — when  it  will  realize  the 
farce  of  passing  a  law  and  making  no  provision  for 

its  enforcement? 

*     *     * 

Trouble  has  broken  out  between 
OF  preTcrIptions.    t^"*^   druggists   and   physicians  of 

Kansas  City.  The  county  med- 
ical society  has  adopted  a  resolution  calling  on 
druggists  to  cease  refilling  or  giving  copies  of  pre- 
scriptions, and  two  or  three  of  the  more  prominent 
pharmacists  of  the  city  are  reported  in  the  news- 
papers as  having  declared  that  the  resolution  was 
nonsensical  and  that  it  would  not  and  could  not  be 
observed.  Why  would  not  it  have  been  better  for 
the  druggists'  association  to  arrange  for  a  joint 
conference  with  the  physicians  and  talk  the  subject 
over  in  a  harmonious  manner?  If  the  conference 
could  assume  the  form  of  a  banquet,  so  much  the 
better :  there  is  nothing  like  a  good  meal  and  a  fine 
cigar  to  develop  a  feeling  of  good  fellowship: 


4 


The  patent  on  aristol  has  now 
'•TifYMolToDiDE.''    expired,  and  considerable  interest 

has  been  manifested  during  the 
last  month  in  the  announcements  of  the  Mallinck- 
rodt  Chemical  Works  and  the  Powers-Weightman- 
Rosengarten  Co.  that  they  would  market  the  sub- 
stance under  the  chemical  name  of  thymol  iodide. 
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the  Pharmacoixeial  title.  Some  criticism  has  been 
made  of  the  revisers  of  the  U.  S.  P.  for  their  failure 

use  the  trade  name  "aristol,"  and  we  find  the 
litor  of  the  Western  Druggist  urging  that  the 
lemical  houses  who  now  propose  to  manufacture 
le  product  employ  this  trade  name.     Otherwise, 

is  held,  the  original  patentees  will  still  continue 

profit  by  a  protection  which  has  legally  ceased, 
icidentally  it  is  of  interest'  that  the  patent  on 
lenacetine  will  expire  now  within  a  few  months, 
id  we  may  expect  that  its  production  will  likewise 

undertaken  by  manufacturers  generally. 


MOST 


Apparently  some  druggist  in  the 
tAssuREDLY  NOT.     Bufifalo  territory  desired  to  know 

whether  he  could  sell  tincture  of 
arnica  or  similar  products  when,  not  in  conform- 
ance with  the  requirements  of  the  Phannacopoeia, 
they  were  called  by  some  such  qualifying  adjective 
IS  "especial,"  "extra,"  "compound,"  "Robinson's" 
ihis  or  that,  and  the  like.  The  attorney  of  the 
western  branch  of  the  State  Board  of  Pharmacy 
inswered  with  an  unqualified  No.  The  only 
instance,  he  said;  in  which  a  dealer  may  sell  a 
])roduct  not  in  conformance  with  the  Pharmacopoeia 
is  when  the  customer  specifically  calls  for  it ;  other- 
wise the  Pharmacopoeia  is  the  sole  standard,  and  a 
departure  from  its  requirements  is  rendered  pun- 
ishable by  law. 

i^       If       Hi 

In  the  recent  elections  in  Massachusetts  seven 
druggists  were  candidates  for  re-election  to  the 
lower  house  of  the  State  legislature,  and  six  were 

I^^andidates  for  election  to  the  senate.     Four  of  the 
^■rst  group  of  seven  fell  by  the  wayside :  the  would- 
^ne  senators  were  all  gratified  in  their  ambitions,  and 
^^^nong  them  is  the  Hon.   William  J.  Bullock,  of 
I^Vew  Bedford,  a  well-known  legislator  and  phar- 
macist in  the  Bay  State. 


(iovernor  Douglas  of  Massachusetts  is  manifest- 
ing a  desire  not  to  appoint  to  the  Board  of  Phar- 
macy any  one  of  the  nominees  proposed  by  the 
State  Pharmaceutical  Association,  and  a  committee 
of  the  association,  sent  to  voice  a  protest,  was  given 
three  minutes  to  present  its  case,  and  was  kq>t 
standing  while  it  did  so! 

*     *     * 

Just  at  this  writing  it  looks  as  if  the  recount  in 
Greater  New  York  might  land  Mr.  Hearst  in  the 


mayoralty  chair,  and  this  is  a  consummation  which 
apparently  is  devoutly  wished  by  the  druggists  of 
the  city.  They  are  anxious  to  secure  representation 
on  the  Board  of  Health,  and  they  have  Mr.  Hearst's 
pre-election  promise  that  he  will  coincide  with  their 
desires  in  case  the  opportunity  presents  itself. 


The  unique  scheme  has  been  evolved  in  St.  Louis 
of  publishing  a  directory  of  "deadbeats"  for  the  use 
of  physicians,  dentists,  druggists  and  undertakers — 
four  men  in  allied  professions!  The  question  now 
is,  Would  such  a  directory  be  lawful  ?  It  is  pro- 
posed to  have  it  contain  15,000  names  of  persons 
who  have  failed  to  pay  their  bills  during  the  last 

three  years. 

*     *     * 

"N.  A.  R.  D.  Notes"  is  properly  gratified  over 
the  recent  confession  of  Montgomery,  Ward  &  Co., 
the  large  mail-order  house,  that  they  are  unable  to 
supply  certain  contract  proprietaries.  The  contract 
plan  is  a  sure  cure  for  the  mail-order  house  evil  I 
The  latest  convert  to  the  plan  is  the  Dr.  E.  L. 
Graves  Tooth  Powder  Co. 


The  Proprietary  Association  of  America  has 
established  a  press  bureau  in  Chicago  for  the  pur- 
pose of  disseminating  information  to  offset  the 
statements  and  charges  concerning  patent  medicines 
emanating  from  such  sources  as  the  W.  C.  T.  U., 
the  Ladies'  Home  Journal,  and  Collier's  Weekly. 


The  new  Lord  Mayor  of  London,  England,  is 
Walter  Vaughan  Morgan,  one  of  the  proprietors 
of  the  Chemist  and  Druggist.  Mr.  Morgan  has 
been  an  alderman  for  many  years  and  is  a  prom- 
inent figure  in  London  governmental  circles. 

*  *     * 

Joseph  C.  Hance,  a  member  of  the  well-known 
Philadelphia  house  of  Hance  Bros.  &  White,  died 
last  month  from  a  stroke  of  paralysis, 

*  *     * 

The  Council  of  the  A.  Ph.  A.  is  preparing  to 
print  and  distribute  3000  copies  of  Professor  Beal's 
admirable  presidential  address. 

*  *     * 

In  Russia  37  deaths  from  wood  alcohol  have 
recently  been  reported. 


THE  NEW  PHARMACOPOEIA. 


A  Detailed  Commentary  on  the  Eighth  Revision,  which  Became  Official  September  1 — Each  Article  is 

Taken  Up  in  Alphabetical  Order  and  the  Specifications  Compared  with  Those  of  the 

Previous  Edition — The  Changes  Made  in  the  Work  thus  Rendered  Clear. 

By  DR.  JOHN  M.  FRANCIS, 

Chief  Chemist  for  Parke,  Davis  &  Co. 
{Continued  from  the  November  Bulletin.) 


Extractum  Colchici  Cormi. — While  the  method  of  prepar- 
ing this  extract  has  not  been  changed,  it  must  now  be  assayed 
by  process  appended  and  adjusted  to  a  standard  of  1.4  per 
cent  of  colchicine.  It  may  be  worth  while  remembering  that 
colchicine  is  a  very  delicate  substance  and  easily  destroyed  by 
heat,  and  by  the  action  of  alkalies  or  strong  acid.  Further- 
more, it  is  an  exceptionally  difficult  alkaloid  under  assay  be- 
cause of  its  peculiarity  of  being  readily  soluble  in  either  acid 
or  alkaline  aqueous  solutions;  for  this  reason  it  cannot  be 
precipitated  like  most  of  the  alkaloids,  by  making  the  solution 
alkaline,  and  in  the  extraction  by  cnloroform  or  ether  it  is 
almost  impossible  to  remove  the  last  portions  of  the  colchicine 
from  the  aqueous  solution.  This  peculiarity  of  the  alkaloid, 
together  with  the  frequent  scarcity  of  drug  of  prime  quality, 
makes  it  somewhat  difficult  to  prepare  an  extract  which  will 
assay  up  to  the  full  alkaloidal  strength  required  by  the  Phar- 
macopoeia. 

Extractum  Colocynthidis. — See  remarks  under  Colocynthis. 

Extractum  Digitalis. — Prepared  by  evaporation  of  the  fluid 
extract  to  pilular  consistence.  What  has  been  said  under  digi- 
talis drug  as  to  the  lack  of  any  reliable  means  of  ascertaining 
therapeutic  activity  applies  with  equal  weight  to  the  extract 
and  fluid  extract  of  digitalis.  While  it  is  very  much  to  be  de- 
sired that  some  chemical  process  of  valuation  should  be  dis- 
covered, and  while  chemical  investigators  have  on  more  than 
one  occasion  announced  the  discovery  of  a  reliable  chemical 
assay-process,  such  attempts  have  up  to  the  present  time 
proved  to  be  failures.  The  only  scheme  available  so  far,  which 
gives  any  fair  estimate  as  to  the  true  value  of  this  drug  or  its 
extracts,  is  the  physiological  test-method. 

Extractum  Ergotce. — In  the  Pharmacopoeia  of  1890  this  ex- 
tract was  prepared  by  the  evaporation  of  the  fluid  extract  to 
a  pilular  consistence.  While  this  procedure  was  calculated  to 
produce  an  extract  of  proper  therapeutic  activity,  provided  of 
course  that  the  original  fluid  extract  was  active,  it  has  been 
thought  best  to  resort  to  some  means  of  removing  a  portion 
of  the  extractive  matter  and  incidentally  to  produce  a  more 
concentrated  product.  The  drug  is  now  extracted  with  a  mix- 
ture of  1000  Cc.  of  alcohol  and  400  Cc.  of  water.  The  perco- 
late is  carefully  evaporated  to  250  grammes,  thus  removing 
the  alcohol;  it  is  then  further  diluted  by  the  addition  of  250 
Cc.  of  water,  which  results  in  the  formation  of  a  precipitate; 
the  fluid  is  filtered,  and  to  the  filtrate  diluted  muriatic  acid  is 
added  under  the  assumption  that  the  latter  will  render  soluble 
any  alkaloids  or  active  principles  extracted  by  the  hydroalco- 
holic  menstruum.  The  fluid  is  then  filtered,  .the  filtrate  and 
residue  washed  with  water,  the  excess  of  acid  is  neutralized 
by  the  addition  of  monohydrated  sodium  carbonate  (the  ordi- 
nary sodium  carbonate  or  sodium  bicarbonate  will  serve  just 


as  well),  and  the  liquid  extract  is  evaporated  in  a  tared  dish 
to  a  weight  of  150  grammes;  12.5  grammes  of  glycerin  are 
added,  and  the  evaporation  is  continued  until  the  extract 
weighs  125  grammes. 

It  is  a  fact  which  has  been  thoroughly  demonstrated  by  us 
as  well  as  by  others,  notably  Dr.  Squibb,  that  either  a  moder- 
ately concentrated  alcoholic  menstruum  or  an  acidulated  men- 
struum is  required  for  the  extraction  of  ergot,  and  we  do  not 
hesitate  to  say  furthermore  that  the  most  effective  menstruum 
is  one  which  contains  both  alcohol  and  acid.  The  above 
official  process  may  be  outlined  as  follows:  the  active  sub- 
stances of  the  drug  are  removed  by  a  hydroalcoholic  men- 
struum, the  extractive  matter  is  removed  by  evaporation  of  the 
alcohol,  the  active  principles  are  rendered  soluble  in  the  aque- 
ous solution  by  the  addition  of  muriatic  acid,  the  inert  residue 
is  removed  by  filtration,  and  the  excess  of  acid  is  neutralized 
by  the  addition  of  the  proper  amount  of  alkali.  The  glycerin 
is  added  for  the  purpose  of  maintaining  the  extract  of  the 
proper  consistence.  It  naturally  follows  that  an  excessive 
quantity  of  alkali  should  be  carefully  avoided;  in  fact,  it 
would  be  better  if  the  extract  were  allowed  to  remain  in  a 
slightly  acid-  condition.  We  presume  it  is  expected  that  this 
official  extract  of  ergot  will  be  employed  (in  water  solution) 
for  hypodermic  injection  to  a  greater  or  less  extent,  but  we 
do  hot  think  that  this  practice  should  be  encouraged,  as  the 
extract  contains  some  principles  that  are  decidedly  objection- 
able when  injected  into  the  circulation,  besides  inert  extractive 
which  through  lack  of  absorption  is  liable  to  produce  ab- 
scesses. Moreover,  in  the  case  of  this  extract,  as  with  all 
preparations  of  ergot  which  are  not  put  up  in  sterilized  pack- 
ages, there  is  the  ever-present  danger  of  bacterial  infection. 
There  is  no  reason  for  taking  such  risks  when  there  are  so 
many  preparations  of  ergot  on  the  market  which  are  spe- 
cifically intended   for  hypodermic  use. 

Extractum  Hyoscyami. — Prepared  by  the  evaporation  of 
the  fluid  extract,  assayed  by  the  appended  process,  and  ad- 
justed to  a  standard  content  of  0.3  per  cent  of  mydriatic 
alkaloids. 

Extractum  MaW.— Addition.  It  is  certainly  high  time  that 
extract  of  malt  is  given  official  acknowledgment,  but  the  real 
demand  of  the  situation  appears  to  us  to  have  been  over- 
looked, since  the  Pharmacopoeia  merely  outlines  a  process  for 
the  manufacture  of  the  product,  but  gives  no  means  of  deter- 
mining its  value.  The  market  of  the  United  States  has  been 
flooded  for  years  with  a  great  variety  of  malt  extracts,  some 
liquid  and  some  of  syrupy  consistence.  Many  of  these  con- 
tain practically  no  alcohol,  and  others,  particularly  those 
manufactured  by  brewers,  are  neither  more  nor  less  than 
beverages.      Some    of    the    most    extensively    advertised    and 
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popular  of  the  malt  extracts  are  practically  devoid  of  any 
amylolytic  action.  A  malt  extract  prepared  in  accordance 
with  the  directions  of  the  Pharmacopoeia,  and  one  possessed 
of  the  physical  properties  officially  described,  is  not  in  any 
sense  a  beverage,  has  the  consistence  of  thick  honey,  and 
owes  its  value  primarily  to  its  content  of  diastase.  So  long 
as  the  Pharmacopoeia  does  not  supply  the  pharmacist  with 
any  assay  or  test  whereby  he  may  demonstrate  that  malt 
extract  is  possessed  of  starch  digestive-power,  he  has  no 
means  of  determining  the  value  of  the  product  which  he 
prepares  himself  or  which  is  offered  him  by  the  manufac- 
turer. An  official  assay  of  the  products  sold  in  the  American 
market  under  the  name  of  "malt  extract"  would  yield  start- 
ling results. 

Extractum  Nucis  yottiica: — As  was  to  be  expected,  the 
Eighth  Revision  has  attempted  to  solve  the  difficulty  of  pro- 
ducing a  powdered  extract  of  nux  vomica  which  upon  dilution 
would  yield  a  tincture  of  full  therapeutic  strength,  without 
precipitation.  This  has  been  one  of  the  tasks  which  con- 
fronted each  pharmacopoeial  revision  committee  in  turn,  and 
we  regret  to  say  that  in  our  opinion  the  present  committee 
has  been  little  more  successful  than  its  predecessor.  At  this 
writing  it  may  be  perhaps  too  early  to  make  such  a  positive 
statement,  but  our  attempt  so  far  to  produce  a  satisfactory 
extract  of  nux  vomica  by  the  new  formula  has  not  been  very 
encouraging.  The  process  of  extraction  and  purification  is 
very  tedious  and  expensive,  and  the  resulting  extract  after 
being  powdered  shows  a  marked  tendency  to  revert  to  a 
solidified  condition.  This  tendency  to  solidify  is  of  course 
due  to  the  fact  that  milk  sugar,  which  is  not  in  any  sense  a 
good  absorbent,  is  used  as  a  diluent. 

It  will  be  remembered  in  this  connection  that,  besides  the 
objectionable  tendency  to  produce  a  cloudy  tincture,  the 
extract  of  nux  vomica  of  the  preceding  Pharmacopoeia  caused 
a  great  deal  of  annoyance  to  pharmacists  because  of  this 
tendency  to  form  a  solid  mass  in  the  stock  bottle  after  stand- 
ing for  a  few  weeks  in  a  warm  drug  store,  the  usual  result 
being  that  the  pharmacist  had  to  resort  to  the  use  of  some 
sharp-pointed  iron  or  steel  instrument  to  break  up  the  hard- 
ened mass.  Such  solidification  of  the  extract  does  not  by 
any  means  indicate  deterioration  of  therapeutic  efficiency,  but 
is,  to  say  the  least,  annoying. 

In  conformity  with  the  specifications  for  nux  vomica  drug 
and  the  tincture  of  nux  vomica,  the  extract  is  now  standard- 
ized by  its  content  of  strychnine  instead  of  its  content  of 
total  alkaloids  as  heretofore.  The  extract  must  now  assay 
5  per  cent  of  strychnine  by  the  process  appended,  whereas 
the  Pharmacopoeia  of  1890  specified  a  content  of  15  per  cent 
of  total  alkaloids.  While  the  statement  has  been  made  that 
the  extract  of  nux  vomica  of  the  Eighth  Revision,  and  aLo 
the  resulting  tincture,  are  much  reduced  in  strength,  the 
writer  is  not  prepared  to  concedfc  this.  There  may  pos- 
sibly have  been  a  slight  reduction  in  strength  of  the  extract 
and  tincture  in  the  proportion,  say,  of  from  about  12.5  to  10 
per  cent.  It  does  not  amount  to  so  much  as  would  appear 
from  a  superficial  examination.  The  difficulty  of  arriving  at 
some  exact  comparison  lies  in  the  fact  that,  whereas  nux 
vomica  products  in  the  previous  Pharmacopoeia  were  valued 
in  terms  of  total  alkaloids,  those  of  the  Eighth  Revision  are 
valued  upon  their  content  of  strychnine. 


Extractum  Opii. — There  is  practically  no  change  in  this 
extract  except  that  whereas  it  formerly  contained  18  per  cent 
of  morphine  it  is  now  required  to  contain  20  per  cent.  It 
should  further  be  remembered  that  the  assay  process  for  the 
determination  of  morphine  in  the  case  of  the  extract,  as  in 
the  case  of  that  of  the  drug  and  tincture,  estimates  the  mor- 
phine in  a  somewhat  purer  condition  than  formerly,  so  that 
the  real  difference  in  the  content  of  pure  morphine  is  slightly 
greater  than  that  indicated  tjy  the  proportion  of  18  to  20. 

Extractum  Physostigmatis. — The  menstruum  and  process 
of  manufacture  have  not  been  changed,  but  it  is  now  required 
that  the  extract  be  adjusted  ta  content  of  2  per  cent  of  alka- 
loids by  the  assay  process  appended.  Inasmuch  as  the  stand- 
ard drug  assays  0.15  per  cent  of  alkaloids,  and  the  extract  is 
adjusted  to  2  per  cent  of  alkaloids,  the  extract  is  about 
thirteen  times  drug-strength,  a  somewhat  startling  departure 
from  the  general  rule  of  making  the  extracts  four  or  five 
times  the  strength  of  the  drug.  There  seems  to  be  no  reason 
whatever  why  extract  of  physostigma  should  be  made  so  very 
concentrated,  particularly  when  we  take  its  toxicity  into  con- 
sideration ;  we  presume  this  proportion  has  been  adopted 
because  the  majority  of  the  manufacturing  pharmacists  have 
been  marketing  a  very  concentrated  extract  of  physostigma, 
in  some  instances  so  high  as  20  to  1. 

Extractum  Quassia. — The  extract  of  the  Eighth  Revision 
is  doubtless  somewhat  weaker  than  that  of  the  U.  S.  P.,  1890, 
and  furthermore  it  is  a  powdered  extract.  The  percolate  is 
evaporated  to  dryness  and  milk  sugar  is  adaed  in  sufficient 
quantity  to  give  a  10-per-cent  yield,  the  extract  being  reduced 
to  a  fine  powder.  The  previous  revision  merely  reduced  the 
percolate  by  evaporation  to  pilular  consistence. 

Extractum  Rhamni  Purshiana:. — Addition.  The  introduc- 
tion of  this  extract  is  but  a  further  evidence  of  the  enormous 
consumption  of  cascara  sagrada.  The  drug  is  exhausted  by 
a  mixture  of  125  Cc.  of  alcohol  plus  875  Cc.  of  water.  The 
percolate  is  evaporated  to  dryness  and  sugar  of  milk  added 
in  sufficient  quantity  to  produce  an  extract  equivalent  to 
one-fourth  of  the  amount  of  drug  used. 

Extractum  /?Ae».— Prepared  by  the  evaporation  of  the 
fluid  extract  to  a  pilular  consistence. 

Extractum  5'co/>o/cp.— Addition.  Prepared  by  the  evapora- 
tion of  the  fluid  extract  to  pilular  consistence.  Must  be 
assayed  by  process  appended  and  adjusted  by  the  addition  of 
milk  sugar  to  a-  content  of  2  per  cent  of  alkaloids.  See 
remarks  under  Belladonna  Root. 

Extractum  Stramonii. — Addition.  Prepared  by  the  evap- 
oration of  the  fluid  extract  to  pilular  consistence.  Should  be 
assayed  by  appended  process  and  adjusted  to  an  alkaloidal 
content  of  1.4  per  cent  by  the  addition  of  milk  sugar. 

Extractum  Sumbul. — Addition.  This  extract  and  also  the 
fluid  extract  have  been  included  in  the  Eighth  Revision  be- 
cause the  preparations  of  the  drug  seeni  to  have  grown 
steadily  in  favor  during  the  past  few  years.  This  increased 
consumption  would  appear  to  refute  the  doubt  which  has 
been  expressed  as  to  the  therapeutic  value  of  the  drug  and 
its  preparations.  The  drug  is  remarkable  for  its  peculiar 
musky  odor,  and  for  the  fact  that  it  is  very  rich  in  resin, 
which  is  exceedingly  bitter  to  the  taste.  It  also  contains  a 
very  large  proportion  of  fats  which  probably  are  devoid  of 
therapeutic  value,  and  as  this  fatty  matter  adds  very  materi- 
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ally  to  the  difficulty  of  manufacturing,  it  can  by  proper 
means  be  removed  without  abstracting  the  desirable  bitter 
resin.  We  think  we  are  justified  in  saying  that  some  extracts 
of  sumbul  which  are  marketed  as  representing  about  four 
parts  of  drug,  fall  very  far  short  of  meeting  label  claims. 
Such  extracts  are  not  only  practically  devoid  of  the  charac- 
teristic musky  odor, 'but  do  not  possess  the  exceedingly  bitter 
taste  characteristic  of  the  drug,  this  indicating  that  in  the 
preparation  of  the  extract  an  ^improper  menstruum  is  em- 
ployed or  else  entirely  too  much  diluent  is  used  in  order  to 
produce  a  permanent  powder. 

Extractum  Taraxaci. — There  has  been  quite  a  radical 
change  in  the  preparation  of  this  extract.  In  the  U.  S.  P.  of 
1890  it  was  prepared  by  the  maceration  of  the  freshly  gath- 
ered roots,  sliced  and  bruised ;  the  juice  was  expressed  and 
evaporated  to  pilular  consistence.  In  the  Eighth  Revision 
the  cured  drug  is  employed,  the  extract  being  made  in 
the  ordinary  way,  and  the  menstruum  employed  is  a  mix- 
ture of  125  Cc.  of  alcohol  plus  875  Cc.  of  water.  One  is 
tempted  to  ask  why  the  preceding  PharmacopcEia  should 
have  made  the  extract  from  the  fresh  root  while  it  assumed 
that  the  dried  drug  would  yield  an  efficient  fluid  extract. 

IRON     SALTS. 

Dismissed :  Iron  Iodide,  Saccharated ;  Iron  Lactate ;  Iron 
Valerianate;  Iron  Plaster,  and  Liquors  of  Iron  Acetate,  Iron 
Citrate,  and  Iron  Nitrate. 

The  processes  for  the  manufacture  of  the  scale  salts  of 
iron  have  been  omitted,  though  of  course  these  salts  have 
themselves  been  retained.  Perhaps  the  Revision  Committee 
will  be  criticized  for  having  omitted  these  manufacturing  pro- 
cesses, but  we  believe  that  such  criticism  is  largely  senti- 
mental, as  it  is  doubtful  whether  any  retail  pharmacist  ever 
prepares  his  own  scale  salts,  and  it  would  furthermore  be 
doubtful  economy  even  in  case  he  chose  to  do  so.  Our 
Pharmacopoeia  is  so  comprehensive  that  it  is  certainly  advisa- 
ble to  save  all  the  space  possible,  and  if  the  pharmacist  cares 
to  manufacture  his  scale  salts  he  will  experience  very  little 
difficulty  in  obtaining  the  processes  desired. 

The  specifications  for  the  various  iron  salts  are  more 
complete  than  heretofore,  and,  in  fact,  as  in  the  case  of  the 
rest  of  the  Pharmacopoeia,  they  might  well  be  denominated  a 
compendium  of  the  chemistry  of  the  official  iron  preparations. 

Fcrri  Carbonas  Saccharatus. — The  standard  content  of  15 
per  cent  of  ferrous  carbonate  and  the  method  of  preparation 
are  unchanged.  As  ferrous  carbonate  decomposes  with  such 
ease,  both  in  the  process  of  manufacture  and  on  standing,  it 
behooves  the  conscientious  pharmacist  to  prepare  this  salt  in 
very  limited  quantities  or  else  assay  it  before  use.  The  assay- 
ing is  particularly  necessary  where  the  commercial  salt  is 
purchased,  since  it  is  practically  impossible  for  the  manufac- 
turer or  jobber  to  keep  a  full  strength  article  in  stock.  A 
very  large  proportion  of  the  commercial  saccharated  ferrous 
carbonate  which  has  been  examined  by  the  writer  proved  to 
have  largely  reverted  to  hydrated  oxide. 

Ferri  Chloridnm. — This  is  prepared  by  the  evaporation 
and  crystallization  of  solution  of  ferric  chloride.  It  should 
contain  not  less  than  22  per  cent  of  metallic  iron  in  the  form 
of  chloride.  The  U.  S.  P.  of  1890  recorded  a  minimum  con- 
tent of  20  per  cent.     The  crystals  of  ferric  chloride  are  very 


hygroscopic,  and  it  will  generally  be  found  that  stock  which 
has  stood  for  any  length  of  time  has  absorbed  sufficient  mois- 
ture to  assay  below  the  official  requirement. 

Fcrrum  Reductum. — It  is  a  matter  of  congratulation  that 
the  mercury-bichloride  potassium-permanganate  process  for 
the  determination  of  metallic  iron  has  now  been  superseded  by 
the  iodine  method.  The  former  process  gave  fair  results  if 
the  reduced  iron  was  in  very  fine  powder,  but  the  results 
were  uniformly  low  with  the  more  coarsely  powdered  reduced 
iron.  While  the  new  revision  demands  a  minimum  content 
of  90  per  cent  of  pure  metallic  iron  as  compared  with  80  per 
cent  of  the  U.  S.  P.,  1890,  this  is  really  not  any  very  great 
increase  when  we  consider  the  two  assay  processes  employed. 
No  one  need  fear  any  difficulty  in  obtaining  reduced  iron 
which  will  fully  meet  the  requirements  of  the  Pharmacopoeia. 

FLUIDEXTRACTS. 

Dismissed :  Fluidextracts  of  Arnica  Root,  Asclepias, 
Aspidosperma,  Castanea,  Colchium  Root,  Kousso,  Dulcamara, 
Cotton  Root  Bark,  Iris,  Menispermum,  Rumex,  Scoparius 
and  Stramonium  Seed.  The  hydro-alcoholic  extracts  of 
Lobelia,  Sanguinaria,  and  Squill  have  been  replaced  by  the 
corresponding  acetic  fluidextracts. 

Additions:  Fluidextracts  of  Berberis.  Euonymus,  Pome- 
granate, Quercus,  Aromatic  Cascara  Sagrada,  Staphisagria, 
Stramonium,   and   Sumbul. 

Fluidcxtractum  Aconiti. — The  menstruum  and  process  of 
manufacture  are  unchanged ;  the  standard  is  0.4  per  cent  of 
aconitine  by  assay  process  appended.  As  has  been  stated  on 
previous  occasions,  the  writer  believes  the  official  assay  pro- 
cess fails  to  determine  pure  aconitine,  and  that  consequently 
the  method  of  standardization  is  not  so  reliable  as  that  pro- 
posed many  years  ago  by  Dr.  Squibb. 

Fluidcxtractum  Belladonna;  Radicis. — Process  of  manu- 
facture unchanged.  The  fluidextract  must  contain  0.5  per 
cent  of  mydriatic  alkaloids  when  assayed  by  the  appended 
process.  The  writer  considers  that  this  standard  is  too  high 
and  that  consequently  the  pharmacist  will  be  forced  to  use 
an  excessive  quantity  of  drug  to  produce  the  standard  fluid- 
extract.     See  remarks  under  Belladonna  Root. 

Fluidextractum  Berbcridis. — The  drug  is  extracted  in  the 
usual  manner  by  percolation  with  dilute  alcohol. 

Fluidextractum  Buchu. — There  has  been  a  marked  change 
in  the  menstruum  employed  in  the  preparation  of  this  fluid- 
extract,  and  we  believe  that  the  change  has  been  for  the  worse. 
Whereas  the  U.  S.  P.  of  1890  extracted  buchu  by  the  use  of 
alcohol  94  per  cent,  it  is  now  directed  that  a  mixture  of  750 
Cc.  of  alcohol  and  250  Cc.  of  water  be  employed.  Perhaps 
this  change  is  based  upon  conclusive  experiments,  but  we 
have  not  as  yet  seen  anything  in  print  which  we  think  would 
warrant  the  use  of  so  weak  a  menstruum  as  this  in  the 
extraction  of  a  drug  which  owes  its  activity  to  an  oleoresin 
or  a  camphoraceous  bod}*  We  think  this  criticism  particu- 
larly applicable  to  such  a  concentrated  preparation  as  a  fluid- 
extract. 

Fluidextractum  Calami. — Menstruum  changed  from  alco- 
hol to  a  mixture  of  250  Cc.  of  alcohol  plus  250  Cc.  of  water. 
We  think  the  same  criticism  concerning  the  reduction  of  the 
alcoholic  strength  of  the  menstruum  applies  here  as  in  the 
case  of  buchu. 

(Continued  on   page  52S.) 


A  DEBATE  ON  THE  PRESERVATIVE  QUESTION. 


Professor  Beal  and  Dr.  Eccles,  Who,  at  the  Recent  Meeting  of  the  A.  Ph.  A.,  Supported  the  Use  of 

Chemical  Preservatives  in  Foods,  are  Answered  by  Dr.  H.  W.  Wiley,  the  Well=known 

Qovernmental  Expert  and  Authority  on  the  Subject. 

One  of  the  chief  subjects  of  discussion  at  the  recent  annual  meeting  of  the  American  Pharma- 
ceutical Association  in  Atlantic  City  was  the  use  of  chemical  preservatives  in  food.  President  Beal  in 
his  annual  address,  and  Dr.  R.  G.  Eccles  in  a  paper  presented  to  the  Section  on  Education  and  Legis- 
|;ion,  both  took  the  radical  position  that  preservatives  in  proper  quantities  are  not  only  absolutely 
iless  on  the  one  hand,  but  on  the  other  are  positively  helpful  and  even  necessary  in  the  avoidance  of 
)maine  |X)isoning  and  in  the  prevention  of  typhoid  and  other  epidemics  alleged  to  result  from  contam- 
ited  food  and  milk.  Kefen  interest  was  felt  in  the  subject,  but  through  a  combination  of  circum- 
ices,  chiefly  because  of  the  unusual  pressure  of  other  matters  of  importance,  the  discussion  was  by 
^solution  limited  to  20  minutes,  and  the  whole  matter  was  finally  referred  to  a  committee  of  five  with 
instructions  to  report  next  year  at  the  Indianapolis  meeting.  The  topic  was  thus  made  one  of  the  live 
in-  1  the  year,  and  under  the  circumstances  we  have  thought  it  would  be  profitable  to  print  the 
<'])inions  of  Messrs.  Beal  and  Eccles  in  favor  of  preservatives,  and  ask  Dr.  H.  W.  Wiley,  known  to  be 
opiK)sed  to  them,  to  take  the  negative  in  the  discussion.  Dr.  Wiley,  it  is  probably  unnecessary  to  say, 
is  the  Chief  of  the  Bureau  of  Chemistry  at  Washington,  and  is  probably  America's  leading  authority  in 
matters  referring  to  pure  food,  food  legislation,  and  allied  questions.  Some  experiments  which  Dr. 
Wiley  conducted  a  year  or  two  ago  on  a  "poison-squad"  of  young  men.  and  which  were  intended  to 
show  the  effect  or  lack  of  effect  upon  health  of  some  of  the  chemical  preservatives,  attracted  wide-spread 
attentinii  rit  the  time. — Tiif.  Editors. 


JAMES    H.    BEAL. 

Kitinii:.;    I'l.-nlmt   "i  the  American    Pharmaceutical 
\ssociation. 

(Comprising  the  portion  of  the  presidential  address  of 
>fessor  Beal  referrinjjf  spt'citically  to  tlio  use  of  prcserva- 
}ts  in  food.] 

Equally  as  foolish  and  hurtful,  perhaps  even  more 

are  the  laws  which   specifically  or  in   general 

is  prohibit  absolutely  the  use  of  the  preserva- 

^es  afforded  by  modern  science  for  the  protection 

certain  foods  and  drinks  against  putrefaction  and 
fermentation. 

1  believe  that  it  may  be  asserted  without  fear  of 
successful  contradiction  that  not  one  well  authenti- 
cated instance  can  be  pi'oduced  of  injury  resulting 
from  the  use  of  foods  containing  what  may  be 
termed  the  modern  anti-ferments,  when  employed 
in  no  greater  quantity  than  necessary  to  prevent 
decomposition;  while,  on  the. other  hand,  myriads 
of  cases  might  be  cited  of  injury  resulting  from  the 
use  of  foods  decomposed  through  the  lack  of  such 
protection.  In  a  very  liberal  per  cent  of  cases  where 
the  certificate  of  the  medical  officer  reads  "died  from 


natural  causes,"  the  true  certificate  would  read 
"poisoned  by  ptomaines  administered  in  accordance 
with  the  statute  in  such  case  made  and  provided." 

Furthermore,  every  theoretical  argument  that  can 
be  urged  against  the  use  of  these  modern  preserva- 
tives on  the  ground  of  their  being  anti-ferments  can 
be  urged  with  equal  force  against  common  salt, 
vinegar,  and  wood  smoke,  which  have  been  used 
as  food  preservatives  since  prehistoric  time. 

The  quintessence  of  the  comic  opera  is  absurdity, 
but  what  author  of  comic  opera  would  have  the 
temerity  to  rqjresent  a  nation  of  eighty  millions  of 
alleged  civilized  people  as  employing  an  army  of 
insi)ectors,  chemists,  and  other  officers,  at  an  ex- 
pense of  hundreds  of  thousands  of  dollars  annually, 
to  compel  its  citizens  to  eat  ptomaine  poisoned  food, 
and  inflicting  pains  and  penalties  upon  such  manu- 
'facturers  as  dared  to  avail  themselves  of  the  re- 
sources of  modern  science  to  prevent  such  an  evil? 

As  a  matter  of  fact,  our  laws  are  exactly  upside 
down  on  the  subject  of  preservatives.  Instead  of 
using  the  resources  of  government  to  hunt  down 
and  convict  the  manufacturer  who  uses  a  harmless 
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anti-ferment  in  proper  amount,  they  should  be  em- 
ployed to  detect  and  punish  the  man  who  is  so  care- 
less of  the  public  health  as  to  send  his  products  into 
the  market  without  such  an  addition. 

That  there  are  preservatives  that  may  be  harmful 
in  almost  any  quantity,  and  that  others  harmless 
in  small  amounts  may  be  harmful  in  excessive 
amounts,  goes  without  saying;  but  surely  it  should 
be  possible  to  draft  laws  against  such  evils  without 
stretching  the  definition  of  adulteration  to  such  an 
extent  as  to  cause  the  infliction  upon  the  public  of 
greater  evils  than  the  laws  prevent. 

In  view,  therefore,  of  the  great  and  constantly 
increasing  importance  of  this  subject  to  the  practice 
of  pharmacy,  I  recommend  that  the  President  be 
instructed  to  appoint,  or  that  the  association  or  its 
council  select,  a  committee  of  discreet  and  compe- 
tent persons  to  take  into  consideration  the  legal 
definition  of  adulteration,  especially  as  applied  to  the 
use  of  preservatives,  and  to  report  their  conclusions 
at  the  next  annual  meeting  of  this  association;  this 
report,  when  approved,  to  be  made  the  subject  of  a 
communication  to  the  general  public,  and  to  the 
governors  of  the  various  States,  in  order  that  the 
average  citizen  may  have  the  opportunity  of  learn- 
ing the  facts  concerning  the  use  of  preservatives. 

When  the  average  citizen  comes  to  know  that 
much  of  what  is  called  adulteration  is  such  only  by 
virtue  of  false  and  stupid  legal  definition,  and  that 
much  of  the  law  for  which  he  pays  and  which  pur- 
ports to  be  for  his  protection  in  fact  harms  him  both 
in  body  and  in  purse,  and  is  not  infrequently  used 
as  the  instrument  of  official  graft  and  plunder,  then, 
and  not  before,  may  we  expect  legislation  that  is 
rational  and  helpful  instead  of  imbecile  and  damag- 
ing. 


DR.  R.  G.  ECCLES. 

[Major  portion  of  the  abstract  of  a  paper  presented  to 
the  Section  on  Education  and  Legislation  of  the  American 
Pharmaceutical  Association.] 

Food  preservatives  stop  the  multiplication  of 
germs.  The  best  authorities  tell  us  that  under 
favorable  conditions  one  germ  of  disease  can  be- 
come 165,500,000  in  twenty-four  hours.  The  best 
medical  authorities  tell  us  that  a  few  disease  germs 
cannot  start  a  disease  in  us  because  of  the  immun- 
ity that  every  person  has  in  some  degree.  It  is 
when  we  take  a  dose  too  large  for  our  resisting 
power  that  disease  is  possible.  No  one  has  ever  ex- 
perimentally started  typhoid  fever  with  a  few  germs. 


Fairly  pure  water  never  can  haVe  enough  to  start 
the  disease  experimentally.  Such  water  does  start 
the  disease  somehow.  It  cannot  do  it  direct.  How 
does  it  do  it?  By  the  few  germs  from  that  water 
getting  multiplied  into  millions,  in  milk,  meat,  fish, 
oysters,  or  other  food.  A  quantity  of  germs  that 
would  hardly  give  one  man  the  disease  will  multiply 
in  food  into  hundreds  of  millions  of  times  more  in 
a  day  or  two.  Enough  will  develop  to  produce  an 
epidemic.  That  such  epidemics  do  start  has  been 
proved  again  and  again  by  the  best  medical  authori- 
ties. 

If  preservatives  do  preserve,  and  if  they  do  keep 
down  the  multiplication  of  germs  in  food,  it  is  easy . 
to  infer  that  they  mttst  keep  down  the  number  of 
disease  germs  and  the  amount  of  toxins.  If  a  dose 
that  would  give  the  disease  only  to  one  is  multiplied 
many  million  fold,  it  is  easy  to  see  how  preserva- 
tives, by  stopping  such  multiplication,  can  keep 
down  disease.  With  the  statistics  of  the  whole 
United  States  before  us  we  have  the  test  of  time  as 
well  as  the  test  of  space  by  which  to  see  whether  or 
not  preservatives  can,  in  food,  inhibit  disease  germs. 
Prior  to  1890  no  formaldehyde  was  used  in  milk 
and  preservative  making  had  not  grown  to  the  di- 
mensions it  reached  ten  years  later.  Such  diseases 
as  are  known  to  be  carried  in  food  should  have  been 
lessened  in  amount  and  virulence  if  preservatives 
preserve.  Here  we  give  the  official  statistics  for  the 
United  States.  These  are  the  figures  of  the  results 
on  a  poison  squad  of  millions  of  people  during  ten 
years.  This  shows  just  how  much  preservatives 
injured  during  the  very  years  when  far  more  were 
used  than  ever  before : 

Dealh-rate   due  to  each  cause  per  100,000  of  population. 

DEATH-RATE     FROM     EACH     DISEASE. 

Causes.  1890  1900  Decrease.  Increase. 

Scarlet    fever    13.6  11.5  2.1             

Diphtheria     70.1  35.4  34.7             

Typhoid    fever     46.3  33.8  12.5             

Cholera   morbus    4.5  6.2  1.7 

Dysentery     32.3  13.6  18.7             

Diarrhea     27.2  12.8  14.4             

Enteritis     40.1  52.5  12.4 

Cholera    infantum     79.7  47.8  31.9             

Country  people  do  not  need  preservatives  to  keep 
their  milk  for  long  shipments.  They  do  not  need 
preservatives  in  their  mccit,  their  butter,  theix  cream, 
or  in  any  of  the  perishable  products  of  their  farm  | 
to  make  them  keep  till  consumed.  Gity  people  are  I 
often  unable  to  get  such  foods  unless  preservatives 
are  used.  Disease  germs  develop  before  putrefac- 
tion sets  in.  Food  containing  a  multitude  of  disease 
germs  cannot  generally  be  told  from  wholesome 
food.      The    presence    in    food    of    preservatives 
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checks  putrefaction  and  stays  disease  germs.  Here 
are  some  of  the  figures  for  typhoid  fever.  The  fol- 
lowing are  Northern  States : 

Central   region — plains   and   prairies.      Chiefly   farmers 62.1 

North  Atlantic  Coast  region.     Chiefly  city  people 14.2 

Excess  death-rate  where  preservatives  were  least  used 37.9 

Prairie    region.      Chiefly    farming   population 35.7 

Middle  Atlantic  Coast  region.     Chiefly  city  people 14.2 

Excess   death-rate  where  preservatives  were   least   used 21.5 

Missouri   River  belt.     Farmer  excess  very   large 37.9 

New  England  and  New  York  hills  and  plateaus.     Farmers  fewer...   18.1 

Excess  death-rate  where  preservatives  were  least  used 19.8 

The  figures  for  the  rural  and  urban  population 
of  each  region  when  taken  by  itself  show  the  same 
condition  of  excess  of  deaths  where  preservatives 
are  used  the  least.  The  fact  holds  true  for  region 
when  compared  with  region,  and  it  likewise  holds 
true  when  any  one  region  is  compared  with  itself. 
To  this  rule  there  are  in  twenty-one  regions  three 
exceptions,  and  the  conditions  in  these  show  the 
rule  is  not  violated.  Coincident  with  raids  on  pre- 
servatives by  food  and  dairy  commissioners  comes 
a  rise  in  death-rates  from  typhoid  fever.  Pennsyl- 
vania is  not  only  raising  its  own  death-rate,  but  by 
having  its  milk  sent  to  New  York  is  raising  the 
death-rate  there.  New  Jersey  has  had  raids  and  so 
has  New  York,  but  Pennsylvania  has  been  the 
worst.  Michigan  has  had  an  Alma  banquet  with 
ice  cream  that  caused  a  single  epidemic  of  nearly 
forty  cases.  A  few  germs  carried  into  milk  on  the 
feet  of  a  fly,  a  multiplication  of  many  millionfold, 
and  the  natural  immunity  of  a  multitude  is  over- 
come. Who  can  give  any  reason  why  preservatives 
in  that  milk  should  not  have  stopped  such  multipli- 
cation and  kept  the  numbers  so  low  that  no  one 
would  have  been  harmed? 

^^^^  DR.  H.  W.  WILEY, 

^^^^^Biief  Chemist  of  the  Department  of  Agriculture. 

[Comprising  an  answer  to  the  views  expressed  in  the  two 
foregoing  contributions.] 

I  believe  thoroughly  in  the  right  of  every  citizen 
of  competent  age  and  ability  to  choose  for  himself 
what  he  shall  wear,  what  he  shall  eat,  his  own 
politics,  and  his  own  religion.  In  other  words,  I 
believe  in  the  widest  personal  liberty  for  the  citizen 
compatible  with  the  welfare  of  society.  For  this 
reason  I  believe  that  every  citizen  who  desires  to 
eat  chemical  preservatives  in  his  foods  should  have 
the  right  to  do  so;  just  as  he  should  have  the  right 
to  use  within  proper  limits  fermented  and  distilled 
beverages,  tobacco,  etc. 

I  believe  with   equal   conviction  that  no  citizen 


should  have  forced  upon  him  against  his  will  or 
desire  articles  of  food  or  condiments  which  he  does 
not  wish  to  use.  This  is  one  of  the  reasons  that 
lead  me  to  condemn  the  indiscriminate  use  of  color- 
ing iliatter  and  preservatives  in  food  products. 
There  are  many  hundreds  of  thousands  of  our  citi- 
zens who  do  not  wish  to  use  these  bodies  in  their 
foods. 

Therefore,  my  conviction  is  that  any  extraneous 
substances  added  to  a  food  product  should  be 
plainly  specified  so  that  the  consumer  may  know 
what  he  is  buying. 

For  the  complete  protection  of  the  public  the 
addition  of  any  deleterious  substance  to  food 
products  should  be  forbidden  for  all  products  going 
into  common  consumption.  When  consumers  desire 
to  have  such  products  added  to  their  foods  such 
orders  should  be  given  and  the  foods  thus  prepared 
delivered  only  to  the  consumers  who  order  them. 

The  determination  of  what  is  injurious  is  a  prob- 
lem of  great  difficulty.  Experts  differ  widely  on  this 
subject,  and  the  final  decision  perhaps  must  be  left 
to  the  weight  of  authority  or  actual  demonstration. 

Foods  can  be  preserved  for  a  proper  length  of 
time  in  wholly  unobjectionable  ways,  namely,  by 
cold  storage,  desiccation,  and  sterilization.  The 
only  excuse  for  chemical  preservatives  is  that  it  is 
cheaper  and  more  convenient  to  preserve  foods  in 
this  way  than  by  any  of  the  other  methods. 

No  one  will  deny  that  the  materials  used  for  the 
chemical  preservation  of  food  are  often  useful  for 
specific  purposes  as  medicines.  Boric  acid,  salicylic 
acid,  benzoic  acid,  sulphurous  acid,  and  formalde- 
hyde, all  have  undoubted  uses.  This,  however,  is  no 
excuse  for  placing  them  in  foods.  It  is  not  neces- 
sary to  medicate  the  food  of  a  thousand  citizens  in 
order  to  reach  one  who  may  need  it.  Drugs  should 
be  reserved  for  dispensation  by  physicians  and  phar- 
macists and  not  by  the  food  purveyor. 

The  dangers  from  putrefaction  and  ptomaine 
poisoning  are  very  great  with  some  kinds  of  foods. 
The  obvious  conclusion  to  be  drawn  from  this  state- 
ment is  to  avoid  all  kinds  of  foods  which  present 
dangers  of  this  character.  No  one  eats  mushrooms 
indiscriminately  unless  they  have  been  selected  by 
an  expert.  No  one  should  eat  preserved  foods  in- 
discriminately where  dangers  of  ptomaine  poisoning 
exist.  It  is  not  good  logic  to  avoid  one  danger  by 
substituting  another  where  there  is  a  way  which 
presents  no  danger  at  all. 

In  cases  of  necessity,  however,  and  these  may 
sometimes  arise,  it  is  wise  to  choose  between  the  two 
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evils.  Hence,  there  may  be  occasions  when  it  is 
highly  desirable  to  use  chemical  preservatives  in 
foods  for  special  reasons.  But  I  regard  as  ex- 
tremely illogical  and  unscientific  the  doctrine  that 
the  law  should  compel  food  manufacturers  to  use 
preservatives  or  else  be  forbidden  the  market. 
Throughout  our  country  unfortunately  there  is  fre- 
quent danger  of  robbery:  therefore,  the  laws  relat- 
ing to  carrying  concealed  weapons  ^  "are  entirely 
upside  down."  No  citizen  should  be  allowed  to 
leave  his  home  without  being  compelled  to  carry  a 
concealed  weapon.  This  is  a  perfectly  fair  state- 
ment of  Dr.  Beal's  position  on  the  preservative 
question'. 

The  pharmacists  of  our  country  are  waging  a  just 
war  against  the  transfer  of  the  pharmacy  to  the 
grocery  store.  It  seems,  therefore,  strange  to  see 
the  President  of  the  American  Pharmaceutical 
Association  calling  for  legislation  to  compel  every 
purveyor  of  foods  to  carry  a  pharmaceutical  arma- 
ment. 

Dr.  Beal  says :  "I  believe  that  it  may  be  asserted 
without  fear  of  successful  contradiction  that  not 
one  well  authenticated  instance  can  be  produced  of 
injury  resulting  from  the  use  of  foods  containing 
what  may  be  termed  the  modern  anti-ferments, 
when  employed  in  no  greater  quantity  than  neces- 
sary to  prevent  decomposition." 

The  reports  of  the  German  Imperial  Board  of 
Health,  and  Part  1  of  Bulletin  84  of  the  Bureau  of 
Chemistry,  do  not  confirm  this  statement.  It  is 
unfortunate  that  plain  facts  which  have  been  estab- 
lished by  demonstration  should  be  ignored  for  the 
purpose  of  promoting  a  vain,  intangible,  and 
illogical  theory. 

Dr.  Eccles's  data,  relating  to  the  public  health, 
are  what  the  logicians  call  "non  causa  pro  causa." 
Owing  to  the  progress  of  modern  sanitation,  and 
especially  to  the  control  of  the  milk  supply  by  hav- 
ing the  milk  fresh  and  free  from  preservatives,  the 
death-rate  has  largely  decreased  in  many  States. 
Nearly  all  cities  now  have  a  complete  control  of  the 
milk  supply,  and  in  such  cases  the  use  of  preserva- 
tives is  infrequent. 

There  is  no  time  here  to  go  into  the  details  of 
these  statistics,  but  simply  to  call  attention  to  the 
fact  that  there  is  no  evidence  contained  therein  to 
show  that  the  general  use  of  preservatives  has  had 
the  effect  claimed  therefor.  If  they  show  anything 
it  is  that  the  use  of  fresh  food  in  the  rural  regions 
has  been  the  cause  of  a  largely  increased  death-rate ! 


The  conditions  of  life,  outdoor  exercise,  climate, 
elevation,  etc.,  tend  to  make  some  localities  more 
healthy  than  others,  and  especially  more  so  than 
the  crowded  sections  of  large  cities. 

Dr.  Eccles  says :  "Country  people  do  not  need 
preservatives  to  keep  their  milk  for  long  shipments. 
They  do  not  need  preservatives  in  their  meat,  their 
butter,  their  cream,  or  in  any  of  the  perishable 
products  of  their  fa-rm  to  make  them  keep  until 
consumed."  Immediately  following  this  is  a  table, 
how  accurate  I  shall  not  venture  to  say,  showing 
the  tremendous  excess  of  typhoid  fever  among  the 
rural  population ! 

The  obvious  deduction  from  these  two  juxtaposed 
statements  is  that  pure,  fresh  food  is  the  most  dom- 
inant cause  of  typhoid  fever!  He  adds  that  these 
"Figures  for  the  rural  and  urban  population  of  each 
region  when  taken  by  itself  show  the  same  condi- 
tion of  excess  of  deaths  where  preservatives  are 
used  the  least." 

It  appears  that  Dr.  Eccles's  statement  that  coun- 
try i^eople  do  not  need  preservatives  in  their  food 
is  not  true.  Otherwise  the  table  of  vital  statistics 
is  incorrect.  In  either  case,  therefore,  the  argu- 
ment is  self-condemnatory. 

It  is  to  be  hoped  that  Dr,  Warren,  who  is  waging 
such  a  successful  fight  against  the  violators  of  the 
pure  food  law  of  Pennsylvania,  may  see  the  error 
of  his  ways.  He  is  raising  not  only  the  death-rate 
of  Pennsylvania,  but  also,  by  keeping  formaldehyde 
out  of  milk  sent  into  New  York,  is  killing  the  people 
of  the  metropolis.  At  least,  this  crime  is  laid  at  his 
feet  by  Dr.  Eccles,  who  says :  "Pennsylvania  is  not 
only  raising  its  own  death-rate,  but  by  having  its 
milk  sent  into  New  York  is  raising  the  death-rate 
there." 

It  is  difficult  to  reply  to  such  statements  as  that 
just  quoted.  The  most  complete  refutation  is  per- 
haps found  in  restating  them. 

Hygeia,  daughter  of  Asclepios  and  favorite  of 
AiX)llo,  should  hereafter  not  be  represented  as  the 
goddess  of  fresh  air,  fruits,  and  flowers,  wearing 
a  wreath  of  laurel  and  feeding  the  serpent,  which 
is  the  emblem  of  rejuvenescence,  from  the  patera 
in  her  hand;  but  as  having  in  one  hand  a  flask  of 
formaldehyde  and  in  the  other  a  pail  of  patent  pre- 
servatives. Instead  of  laurel  she  should  be  crowned 
with  a  wreath  of  wintergreen  redolent  with  the 
odor  of  methyl  salicylate,  wearing  as  ornaments 
crystals  of  sodium  borate;  her  breath  should  be 
reminiscent  of  the  fumes  of  burning  sulphur,  and 
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n  large  letters  upon  the  pail  this  motto  should  be 
found  :  "Beware  of  the  deadly  poisons  of  pure  food ! 
Eat  nothing  that  is  not  doped !" 

The  plain  common  sense  of  the  people  may  be 
-elied  upon  to  reject  absolutely  such  arguments  as 
ire  presented  by  these  two  distinguished  men 
igainst  pure  food  laws  and  for  the  furtherance  of 
aws  which  compel  the  practice  of  adulteration. 

The  people  will  continue  to  demand  foods  as 
fresh  as  possible.     No  method  of  preserving  which 


keeps  foqds  over  more  than  one  season  will  ever 
prove  popular.  Those  methods  of  preservation  will 
be  preferred  which  do  not  require  the  addition  of 
any  chemicals  or  drugs.  The  public  conscience  is 
awakening  to  the  abuses  which  have  been  practiced, 
and  which  will  continue  to  be  practiced  as  long  as 
the  addition  of  drugs  to  foods  is  permitted  by  the 
law.  It  is  not  likely  that  the  American  Pharma- 
ceutical Association  w'ill  ever  indorse  the  theories 
of  its  retiring  president. 


A  UNIQUE  ST.  LOUIS  PHARMACY. 


Art,  taste,  and  individuality  have  combined  to 
nake  the  new  drug  store  of  Joseph  Maserang,  eer- 
ier of  Taylor  Avenue  and  Olive  Street  in  St.  Louis, 
me  of  the  most  unique  and  handsome  in  the  coun- 
try.   The  effect  is  decidedly  unusual  and  quite  dif- 


York,  Philadelphia,  Boston,  Chicago,  and  other 
large  cities,  but  it  was  not  until  he  went  into  the 
assembly  room  of  the  German  exhibit  in  the  Varied 
Industries  Pavilion  at  the  St.  Ix)uis  Fair  in  1904 
that  he  found  what  he  was  looking  for.    The  archi- 


erent  from  anything  we  are  accustomed  to  in 
\merica.  It  suggests  a  pharmacy  in  one  of  the 
f^uropean  states. 

For  two  years  Mr.  Maserang  studied  and  in- 
pected  plans  with  a  view  of  obtaining  an  establish- 
lent  which  would  be  entirely  in  accordance  with  his 
leas.     During  this  time  he  visited  stores  in  New 


tect's  services  were  at  once  enlisted.    The  store  seen 
in  the  accompanying  photograph  was  the  result. 

Upon  entering  the  Maserang  pharmacy  the  visi- 
tor is  at  once  struck  with  the  perfect  blending  of 
colors.  A  gun-metal  blue  finish  has  been  obtained, 
which  lends  an  air  of  unicj^ueness  to  the  surround- 
ings.    The  woodwork  is  all  of  Flemish  oak,  orna- 
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merited  with  rare  inlaid  designs.  The  ceiling  is  a 
buff  color,  and  there  are  old  rose  side  walls  and 
a  yellow  tiled  floor.  Four  columns  of  Flemish  oak 
decorated  with  flower-pots  of  Roman  gold  add  to 
the  general  effect,  which  is  rounded  out  into  a  har- 
monious whole  by  an  immense  fountain  of  solid 
onyx,  with  a  hammered  copper  hood  and  two  bull's- 
eyes. 

The  prescription  counter  is  one  of  the  features 
of  the  store.  It  is  an  open  one,  with  panels  of  inlaid 
medicinal  plants  representing  the  jimson  weed, 
coca  plant,  henbane,  poppy,  ipecac,  lobelia,  bella- 
donna, aconite,  formation  of  nutgall  and  other 
plants.  The  counter  is  flanked  by  four  carved  oak 
"trees  of  life"  and  two  lamps  of  solid  bronze.  In 
addition  to  being  a  work  of  art,  the  prescription 
counter  is  also  perfectly  arranged  for  its  intended 
purposes.  It  is  ecjuipped  for  four  men  to  work  at 
one  time,  each  man  having  his  own  apparatus,  so 
as  not  to  interfere  with  the  others.  The  poisons  are 
kept  in  a  separate  case,  apart  from  all  other  medica- 
ments.    As  the  prescriptions  are  put  up  they  are 


counter-checked  to  avoid  any  possibility  of  an  error. 
They  are  then  pasted  on  large  cards  and  filed  away 
in  consecutive  number.  Twenty  drawers  have  been 
provided  for  the  prescription  files  alone. 

The  size  of  the  storeroom  is  45x60  feet.  The 
show  windows  are  cased  in  with  sliding  doors,  so 
as  to  give  a  harmonious  result.  The  gallery  of 
Flemish  oak,  which  runs  around  the  entire  store,  is 
supported  by  lower  brackets  instead  of  by  suspend- 
ing rods,  as  is  generally  the  custom.  The  magnifi- 
cent onyx  fountain,  16  feet  high  and  18  feet  long, 
was  specially  made  for  Mr.  Maserang.  Even  the 
faucets  are  of  special  design.  The  work-board  of 
German  silver  and  the  interior  of  white  tiling  make 
the  fountain  one  of  the  best,  as  well  as  one  of  the 
finest,   in  the  country. 

Mr.  Maserang  has  been  in  the  drug  business  in 
St.  Louis  for  twenty-one  years,  and  has  another 
store  at  Leflingwell  and  Washington  avenues.  He 
is  a  graduate  of  the  St.  Louis  College  of  Pharmacy, 
and  for  eight  years  lectured  on  materia  medica  in 
the  medical  department  of  Washington  University. 


TALKS  TO  THE  BOY. 

Bayard  is  Late  in  Opening  the  Store  One  Morning,  and  Old  Ike  Reads  Him  a  Stern  Lecture  on  the 

Cardinal  Virtue  of  Punctuality. 


By  ARTHUR  L.  BUZZELL. 


V. 


As  Bayard  neared  the  store  he  could  see  that  he 
was  in  for  it.  The  door  was  wide  open,  cold  as  it 
was,  and  the  morning  airing  was  in  progress.  He 
was  a  half-hour  late.  Old  Ike,  overcoat  still  on, 
stood  humped  up  with  his  back  to  the  roaring  stove, 
chewing  vigorously.  No  word  of  morning  greeting 
passed  between  them  as  Bayard  hustled  through  to 
the  back  room  and  got  the  broom  and  dust-pan,  and 
nothing  was  said  as  he  passed  Old  Ike  again  on  his 
way  out  via  the  front  door  to  get  some  snow  with 
which  to  sprinkle  the  floor.  Nor  was  anything  said 
as  he  wet  down  the  floor  and  swept. 

While  he  was  sweeping  back  of  the  case.  Old  Ike 
closed  the  door,  went  back  to  the  stove  again, 
humped  himself  up  and  went  on  chewing  as  before. 
But  Bayard  could  see  that  there  was  thunder  in  his 
eye,  if  not  lightning  as  well. 

Having  finished  sweeping,  he  was  just  pondering 
on  the  advisability  of  bearding  the  lion  in  his  den 


by  boldly  going  up  and  looking  after  the  fire,  when 
all  doubt  as  to  what  the  next  move  would  be  was 
cleared  up  by  the  somewhat  delayed  roar  from  the 
lion. 

"Come  here!"  he  said.  Bayard  went  to  him  and 
looked  up  into  his  face  fearlessly  though  somewhat 
abashed.  "Sit  down,"  commanded  Old  Ike. 
Bayard  obeyed. 

"I'd  like  to  know  if  you  are  going  to  open  up  this 
store  at  seven  o'clock  in  the  morning.  Here  I  had 
just  begun  to  pat  myself  on  the  back  thinkin'  that 
I'd  got  a  kid  that  was  worth  the  cloth  it  would  take; 
to  make  him  a  pair  a'  pants,  one  I  could  trust,  wheni 
I  come  around  here  pretty  close  up  to  noon  and  I 
find  things  locked  up  tighter'n  a  hen-coop  inj 
Georgia.  Now  what  do  you  mean?  When  I  toldj 
you  to  open  this  ranch  at  seven  o'clock,  I  meant  it' 
I  didn't  mean  7:15  or  7:10  or  7:08  or  7:01.  I| 
meant  seven  o'clock  sharp,  every  day,  summer  or' 
winter,  rain  or  shine.    There's  no  half-way  business 


^^^h  me.  I  want  it  done  that  way  or  I  don't  want 
it  done  at  all.  For  the  first  three  weeks  I  came 
here  myself  to  show  you  how  to  do  things,  and,  as  I 
said,  I  thought  I  could  trust  you ;  so  I  ain't  been 
coming  around  in  the  morning  myself,  until  this 
morning  I  just  happened  to  be  here,  and  you  wasn't 
here.     Now,  how  many  times  has  this  happened?" 

"This  is  the  first  time,  sir," 

"What  made  you  late?" 

"My  mother  -is  sick,  sir,  and  I  had  to  get  break- 
fast." 

"Where's  your  father?" 

"He's  working  now,  but  he  was  home  then ;  that 
is,  he  works  hard  all  day,  every  day,  and  he's  just 
simply  got  to  sleep  nights.  A  man  can't  work  out- 
doors in  tliis  kind  a'  weather  if  he  don't  sleep  nights; 
he  just  siipply  can't ;  an*  dad's  got  to  work  every  day 
or  there  wouldn't  be  anything  to  eat  in  the  house, 
an'  if  he  laid  off  a  day  they  might  get  another  man 
in  his  place,"  and  Bayard  stopped  abruptly,  prob- 
ably feeling  that  he  had  clarified  the  solution  of  any 
erroneous  ideas  concerning  the  head  of  the  family, 
Rumford.     But  he  hadn't  succeeded  yet. 

"So  the  old  man  rolled  in  and  slept  like  a  log  all 
night,  did  he?" 

"No,  sir.  He  staid  up  till  three  o'clock  an'  then 
called  me.  I  did  the  best  I  could,  sir,  but  I — I  went 
to  sleep.  An'  I  didn't  wake  up  till  about  seven 
o'clock.  Mama  wouldn't  wake  me.  The  fire  went 
out  an'  the  clock  froze  up.  I  laid  on  mama's  bed  an' 
she  covered  me  up  so'se  I  wouldn't  get  cold.  She 
didn't  do  right:  she  wouldn't  wake  me.  My  little 
sister  woke  up  first  an'  woke  me  up,  and'  I  woke  dad 
up,  an'  dad  put  something  to  eat  in  his  dinner  pail 
an'  went  to  work.  Then  I  had  to  get  breakfast,  I 
wouldn't  let  my  mother  go  without  breakfast  when 
she's  sick  not  for — not  for — well,  not  for  anything. 
And  I  want  to  go  home.  Dad's  got  to  work  an' 
they  need  me.  Excuse  me,  sir,  but  I  can't — can't 
help — it."  And  he  leaned  against  a  show-case  and 
sobbed. 

Old  Ike  strode  toward  the  front  window  with 
something  very  like  a  tear  moving  slowly  down  each 
wrinkled  cheek.  "This  is  a  pretty  tough  world  for 
some  people,"  he  muttered  to  himself.  Returning 
to  the  stove,  he  carefully  took  the  used-up  quid  from 
his  mouth  with  his  thumb  and  two  first  fingers, 
opened  the  stove-door  with  the  toe  of  his  boot  and 
threw  the  refuse  in;  then,  taking  the  poker,  he 
vigorously  gave  the  fire  a  good  overhauling  before 
reclosing  the  door.  Bayard,  meanwhile,  had  re- 
gained his  composure. 
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"Boy,"  said  Old  Ike,  taking  a  fresh  chew  with 
great  deliberation ;  "boy,  I  don't  blame  you.  You've 
got  the  right  stuff  in  you.  You  must  have  a  pretty 
good  mother.    Hadn't  she  ought  to  have  a  doctor?" 

"I  don't  know.  She  don't  believe  much  in  doc- 
tors," 

"It's  because  they  cost  money  and  she  feels  she 
can't  afford  the  luxury:  that's  the  reason  she  don't 
believe  in  doctors.  Who's  tlie  boss  a'  your  father's 
crew?" 

"Mike  Tracy," 

"And  your  father's  afraid  Mike'll  fire  him  if  he 
loses  a  day?" 

"Yes,  sir." 

"Well,  sir,  I'll  bet  you  the  ten  spot  a'  hearts 
against  a  K.  P.  obligation  that  your  mother's 
better'n  your  father  is.  Some  men  are  always 
afraid  a'  losing  their  jobs  when  the  chances  are  that 
they  couldn't  lose  'em  if  they  tried, 

"Well,  it  ain't  so  much  that  he's  afraid  a'  losing 
the  place  as  that  he  needs  the  pay.  He's  got  to  work 
every  day  because  he  needs  the  pay  every  day. 
That's  how  it  is." 

"Well,  never  mind.  I'm  going  to  talk  to  you  a 
minute  or  so  an'  then  you  can  run  home.  What  I 
want  to  talk  about — an'  now  seems  to  be  as  good  a 
time  as  any — is  being  on  time.  It's  a  very  important 
thing  an'  something  that  is  always  noticed.  The 
boss  may  not  know  whether  his  boy  is  always  on 
time  or  not,  but  it's  a  pretty  nice  thing  to  have  the 
neighbors  say,  'There's  a  mighty  nice  kid;  he's 
always  Johnnie-on-the-spot.'  It  shows  honesty, 
ambition,  an'  reliability.  A  boy  who'll  steal  fifteen 
minutes  or  half  an  hour  in  the  morning  will  steal 
money  out  a'  the  drawer.  Understand,  I  ain't 
kickin'  about  this  morning.  You  had  a  good  excuse. 
But  when  you're  late,  my  boy,  tell  me  about  it  the 
first  thing,  an'  tell  me  why. 

"Most  a'  the  boys  now-a-days  ain't  good  for 
much,"  continued  Old  Ike.  "They  have  it  too  eas)- 
at  home.  They've  been  brought  up  to  lay  abed  an" 
sass  the  old  man.  If  they  go  to  work  somewhere 
and  their  employer  is  strict,  their  mother  tells  'em 
to  quit,  and  straightway  puts  on  her  bonnet  an'  goes 
out  an'  tells  the  neighbors  what  an  ornery  old  skin- 
flint Mr,  So-and-So  is.  An'  the  boy  general!}- 
grows  up  a  great,  big,  fat,  good-natured  lummox 
an'  either  starts  a  bum  theatrical  company  er  blasts 
his  fond  mother's  ambitions  by  gettin'  behind  a  bar 
and  big  white  apron  an'  passing  out  beer  for  five 
cents  a  glass,  straight.  It's  the  lack  a'  discipline 
that  ruins  most  boys. 
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"It  ain't  so  awful  hard  to  form  the  habit  a' 
punctuality,"  he  went  on.  "Two  or  three  years  a' 
never  breakin'  over  does  it.  An'  when  a  feller  starts 
in  the  day  right,  just  right,  he's  pretty  apt  to 
feel  good  all  day.  But  if  he  starts  in  with  a  dark 
brown  feelin'  a'  guilt  hangin'  around  the  inner  lin- 
in'  a'  his  mouth,  he's  goin'  to  feel  all  day  just  about 
as  he  would  if  he'd  stolen  a  chew  a'  gum  out  of  a 
little  girl's  mouth.  A  boy  can't  betray  his  trust  and 
not  have  it  make  a  dent  in  his  character  any  more'n 
he  can  take  ipecac  without  heavin'  up  Jonah.  An' 
the  more  he's  true  to  his  trust,  the  more  he'll  be 
trusted;  an'  the  more  he's  trusted  the  higher  he'll 
get  up  in  this  world.  A  great  many  great  men 
started  by  opening  up  a  store  on  time.  Now  you 
run  home  to  your  mother.  I'd  like  to  have  you 
come  back,  if  you  can,  so  I  can  go  to  my  dinner, 


but  if  you  ain't  here  by  twelve  I  won't  wait.  Go 
on." 

Bayard  thanked  him  and  hurried  out.  Old  Ike 
went  to  the  telephone  and  called  up  the  doctor: 
"Go  down  to  John  Rumford's  and  see  what  ails  his 
wife,"  he  said.  "If  they  want  to  know  what  the  bill 
is,  tell  'em  you  don't  charge  drug  people  for  occa- 
sional calls.  It'll  tickle  the  boy  an'  he'll  do  things 
for  you  that'll  offset  it.    If  he  don't,  I  will." 

A  little  later  he  sent  this  note  to  Mike  Tracy: 
"Give  Jno.  Rumford  a  two-days'  lay-off  at  full  pay. 
His  wife  is  sick. — Isaac  Faber." 

And  in  each  case  the  command  was  obeyed  with- 
out question,  for  both  Mike  and  the  doctor  had  long 
since  seen  through  Old  Ike's  rough  exterior  to  the 
heart  that  beat  beneath  it. 

(Concluded.) 


COLD  AND  CATARRH  REMEDIES. 

Formulas  for  Tablets,  Capsules,  Snuffs,  "Creams,"  and  a  Liquid  Catarrh  "Cure" — All  of  Them  Have 
Been  Devised  and  Used  with  Success  by  the  Author  Himself. 

By  H.  C.  BRADFORD, 

Martin,  Tennessee. 


The  advent  of  cold  weather  always  brings  an 
increased  demand  for  cold  and  catarrh  remedies  and 
a  corresponding  increase  in  profits  for  the  phar- 
macist. There  are  many  of  these  remedies,  and 
they  are  among  the  best  sellers  of  the  market.  They 
are  all  comparatively  recent  products,  and  several  of 
them  show  finely  the  magnificent  results  of 
judicious,  well-planned,  and  well-executed  advertis- 
ing. In  fact,  some  medical  practitioners  ascribe 
many  cases  of  catarrh  to  advertising,  alleging  with 
some  show  of  reason  that  the  disease  is  made  in  the 
patient's  mind  by  the  symptoms  so  vividly  described 
by  the  versatile  "ad"  writer. 

As  a  cure  for  a  cold,  the  tablet  is  the  almost  uni- 
versal form  of  administration,  due  to  the  fact  that 
approved  remedies  for  the  trouble  are  most  con- 
veniently exhibited  in  this  form,  and  probably  also 
because  the  best  sellers  are  put  up  in  tablets.  The 
tablet  has  its  disadvantages,  however,  and  is  much 
inferior  to  a  dry-filled  capsule.  This  last  possesses 
another  advantage,  which  is  that  a  large  number  of 
packages,  or  a  large  quantity  of  tablets,  need  not 
be  made  at  once,  to  eat  up  profits  by  interest  on  their 
cost.    By  using  capsules,  the  remedy  can  be  put  up 


in  small  lots  at  a  time  when  there  is  not  a  press  of 
other  work,  and  the  amount  of  investment  may  be 
kept  down  to  the  smallest  sum  possible,  which  is 
always  an  advantage. 

SOME  TABLET  OR  CAPSULE  FORMULAS. 

Formulas  are  many,  and  to  some  extent  various. 
Practically  all  agree,  however,  in  placing  quinine  at 
the  head  as  a  cold  destroyer.  Combined  with  this 
drug  are  aloin,  podophyllin,  calomel,  acetanilide, 
aconite,  Dover's  powder,  capsicum,  camphor,  anti- 
mony, and  possibly  some  others  which  I  have  over- 
looked. A  long,  complicated  formula,  however,  is 
a  disadvantage,  and  a  judicious  proportioning  of  a 
few  well-selected  drugs  will  give  as  good  satisfac- 
tion as  the  more  complicated  compounds  and  have 
the  additional  advantage  of  simplicity  and  inexpen- 
siveness.  I  have  devised  the  following,  which  has 
well  pleased  both  myself  and  customers :  |K 

Quinine  sulphate 20  Gm.  ^■i 

Powd.  capsicum    20  Gm.  ^Bl 

Powd.  acetanilide  co 40  Gm. 

Aloin    6  Gm. 

Mix  thoroughly  and  fill  into  No.  2  capsules.  Directions: 
One  capsule  every  2  hours. 
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This  article  is  cheap,  easy  to  make,  and  does  the 
business  every  time.  If  desired,  this  combination 
might  be  made  into  tablets.  The  powdered  acetan- 
ilide  compound  is  made  as  follows : 

Acetanilide,  powdered   60  Gm. 

Sodium  bicarbonate   20  Gm. 

Caffeine,  citrated  20  Gm. 

Mix  thoroughly. 

Another  good  formula  for  a  cold  tablet  or  cap- 
sule is  the  following: 

Quinine  hydrobromate  2  grains. 

Dover's  powder   2  grains. 

Aloin    J^  grain. 

Powd.  capsicum  J4  grain. 

Calomel    %  grain. 

To  make  one  tablet.  Directions:  Adults  take  two  tablets 
every  three  or  four  hours  until  the  bowels  act  well,  then  four 
times  a  day  until  cured.  Children,  12  to  15  years  old,  take  one 
tablet  as  above;  smaller  children  one-half  a  tablet. 

This  is  a  good  formula,  which  could  be  improved 
by  the  substitution  of  resin  of  podophyllum  for  the 
calomel,  and  one-half  the  Dover's  powder  replaced 
by  the  compound  acetanilide  powder  gfiven  under  the 
previous  formula.  It  is  also  probable  that  the  use 
of  quinine  sulphate  instead  of  the  more  expensive 
hydrobromate  would  be  a  pecuniary  advantage, 
while  the  therapeutical  efficiency  would  in  no  way 
be  impaired. 

SNUFFS. 

This  class  of  remedies  is  looked  on  with  suspi- 
cion by  some  people,  because  of  the  fact  that  many 
snuffs  are  only  vehicles  for  the  exhibition  of  cocaine. 
There  is  no  doubt  that  a  great  deal  of  this  obloquy 
is  deserved,  but  for  all  that,  an  honestly  made 
catarrh  snuff  is  a  valuable  remedy  and  will  give 
good  satisfaction  and  yield  good  profits  if  rightly 
pushed.  While  no  abnormal  demand  can  be  ex- 
pected, it  can  be  sold  very  easily  and  gives  a  good, 
wide  margin  of  profit.  Any  of  the  formulas  here 
given  are  good,  and  there  is  probably  not  much 
difference  between  them.  They  have  been  used  and 
found  satisfactory,  and  are  of  my  own  devising. 

A  convenient  and  suitable  package  would  be  a 
one-ounce,  wide-mouth  bottle,  either  cartonned  or 
parchment-wrapped. 

Boric  acid    2  Gm. 

Aristol    2  Gm. 

Bismuth  salicylate  2  Gm. 

Sodium  chloride   20  Gm. 

Powd.  elm  100  Gm. 

All  should  be  in  very  fine  powder  and  intimately  mixed 


by  trituration.  If  necessary  the  product  should  be  sifted 
through  bolting  cloth,  to  render  it  light  and  fluffy. 

Menthol   1  Cm. 

Thymol    1  Gm. 

Eucalyptol    l  Gm. 

Orris  root  100  Gm. 

Sodium  chloride  100  Gm. 

Powd.  elm  800  Gm. 

Prepare  like  the  preceding. 

This  is  an  unusually  good  snuff,  which  could  be 
further  improved  by  the  addition  of  one  gramme 
of  hydrastine  hydrochloride  to  the  above  quantity. 

OINTMENTS  AND  CREAMS 

are  very  much  used  for  colds  and  catarrhs  and  are 
very  useful.  They  are  most  conveniently  marketed 
in  collapsible  tubes  and  afford  a  very  large  profit, 
since  the  ingredients  are  inexpensive,  and  a  one- 
ounce  tube  is  an  ample  quantity  for  25  cents.  They 
might  also  be  sold  in  ointment  jars,  but  the  tubes 
are  the  nicest  and  most  convenient.  My  favorite 
formula,  which  I  use  almost  exclusively,  is  as  fol- 
lows: 

Eucalyptol    2  Gm. 

Menthol   8  Gm. 

White  petrolatum  150  Gm. 

Dissolve  the  menthol  in  the  melted  petrolatum,  taking  care 
not  to  have  the  heat  too  high,  and  when  nearly  cold  incor- 
porate the  eucalyptol. 

This  is  a  pretty  strong  ointment  and  may  require 
to  be  diluted  in  some  exceptional  cases,  but  the 
majority  of  people  like  it  better  if  it  is  strong,  im- 
agining they  are  getting  more  for  their  money. 

Adrenalin  is  being  used  a  good  deal  in  nasal 
troubles,  and  lately  some  authorities  claim  that  an 
ointment  is  better  than  the  solution,  as  the  effect 
lasts  longer.  A  good  ointment  can  be  made  as 
follows : 

Adrenalin  chloride   1  decigramme 

Normal  salt  solution,  q.  s 50  grammes. 

Lanolin    50  grammes. 

White  petrolatum  50  grammes. 

Dissolve  the  adrenalin  chloride  in  a  few  Cc.  of  normal  salt 
solution,  and  incorporate  with  the  lanolin,  previously  melted 
and  allowed  to  become  nearly  cold.  Finally  add  the  petro- 
latum and  mix  well. 

This  ointment  is  the  same  strength  as  the  1-to- 
1000  solution,  and  if  too  energetic  in  action  can  be 
reduced  by  admixture  with  white  petrolatum.  It 
should  probably  be  reduced  one-half  in  all  ordinary 
cases. 
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Another  formula  which  I  have  found  very  useful 
is  the  following: 

Aristol    10  grains. 

Phenol    (carbolic  acid) 5  grains. 

Camphor    10  grains. 

Petrolatum,  q.  s 1  ounce. 

Melt  the  phenol  (carbolic  acid)  and  in  it  dissolve  the 
camphor.  Melt  the  petrolatum  and  in  it  dissolve  the  aristol. 
Finally  mix  the  two  solutions  and  allow  to  cool. 

AN    INTERNAL    CATARRH    REMEDY. 

These  are  enough  to  meet  all  demands  for  catarrh 
remedies  with  the  exception  possibly  of  a  liquid  to 
be  taken  internally.  Such  remedies  are  sold  and 
advertised  to  cure  catarrh  by  their  action  through 
the  blood.  One  of  this  class  has  perhaps  the  largest 
sale  of  any  proprietary  in  the  United  States.  As  to 
whether  its  popularity  is  due  to  the  merit  of  the 
article,  as  claimed  by  its  manufacturers,  or  to  its 
containing  alcohol  as  claimed  by  some  others,  is  not 
our  province  to  determine.  To  supply  a  good 
remed}^  when  we  are  asked  for  something  of  the 
kind  is  as  far  as  we  can  go,  and  we  should  let  the 
public  decide  as  to  the  merits  of  the  two.  A  really 
meritorious  article  like  this  should  have  a  good  sale 
and  make  a  nice  profit.    The  following  formula  has 


been    used    by    myself    with    exceptionally    good 
results : 

Powd.  gentian   1  ounce. 

Powd.  buchu    1/2  ounce. 

Powd.  uva  ursi y^  ounce. 

Powd.  hydrastis    y2  ounce. 

Saccharin    15  grains. 

Potassium  iodide   160  grains. 

Powd.  senna   ^  grain. 

Alcohol    J/2  ounce. 

Aromatic  elixir,  q.  s 16  grains. 

Dissolve  the  saccharin  in  the  alcohol  and  add  to  about  1.') 
ounces  of  the  aromatic  elixir,  in  which  the  potassium  iodide 
has  previously  been  dissolved.  Now  add  the  powdered  drugs 
and  macerate  for  a  week  or  ten  days  with  frequent  shaking, 
finally  filtering.  Pass  through  the  filter  enough  aromatic 
elixir  to  make  one  pint. 

Dose :  One  to  two  teaspoonfuls  an  hour  before  each  meal, 
and  also  at  bedtime  if  thought  necessary. 

This  is  the  smallest  dose  of  any  remedy  of  this 
kind  on  the  market,  the  greater  number  of  them 
being  very  weak,  and  if  the  attention  of  the 
prospective  customer  be  called  to  this  important 
point  a  sale  will  seldom  be  lost.  The  nicest  and 
most  convenient  package  is  a  16-ounce  tall  Blake' 
bottle,  with  a  lithographed  label  and  wrapper  of 
parchment.  The  price  should  be  $1.00 — never  a 
cent  less.     The  remedy  is  worth  it. 


A  PRESCRIPTION  ADVERTISEMENT. 


By  FRANK  FARRINQTON. 


A  neat  little  folder  for  advertising  the  prescrip- 
tion department  can  be  made  up  according  to  the 
copy  given  herewith.  The  matter  should  be  printed 
on  stock  cut  to  a  size  of  14  by  Z%.  inches,  which 
should  be  folded  to  a  size  of  6  by  3^  inches.  Here 
is  an  outline  of  the  folding  scheme : 


c 

a 

• 

Let  the  first  fold  be  A  to  C,  bending  at  B.  Then 
fold  CD  over  in  front  of  the  other  fold,  or  the 
reverse  side  of  AB.  As  the  folded  paper  stands,  the 
first  page  would  be  the  reverse  side  of  CD,  the  sec- 
ond reading  would  be  CB,  and  the  third  and  last 
BA.    Use  copy  as  follows : 


Page  1 : 

SAVING 
LIVES. 

Page  2 : 
THE  LIFE-SAVING  BUSINESS 

is  not  confined  to  the  medical  profession. 

The  pharmacist,  too,  is  a  life  saver  in  a 
modest  way — that  is,  if  he  is  a  good  pharmacist. 
Otherwise  he  may  prove  to  be  a  life  destroyer. 

The  pharmacist  is  the  doctor's  right  hand 
man,  his  chief  ally  in  the  great  work  of  making 
people  well  and  keeping  them  so. 

What  can  a  doctor  do  if  his  prescriptions  are 
not  accurately  filled?  His  best  efforts  would 
avail  nothing  if  followed  by  careless  prescription 
work. 

The  pharmacist  does  more  than  help  the  doc- 
tor get  results.  He  acts  as  a  check  upon  the 
doctor's  errors  in  prescription  writing.  A  good 
druggist  is  a  public  servant  and  a  valuable  one. 

When  you  have  occasion  to  patronize  a  phar- 
macy, go  to  one  that  is  dependable. 
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Page  3: 

ONE  THAT  IS  DEPENDABLE. 

We  offer  you  a  reliable  pharmacy.  Ours  is  a 
drug  store  where  things  are  done  right. 

The  prescription  business  is  our  special  care. 
Nowhere  can  you  be  more  certain  of  accuracy  in 
compounding. 

We  use  the  purest  drugs,  and  our  knowledge 
prevents  us  from  being  imposed  upon  by  any 
chance  or  intentional  error  of  the  manufacturer. 


We  carry  a  variety  that  enables  us  to  fill 
even  the  rare  prescriptions.  If  your  prescription 
can  be  compounded,  we  Can  do  it. 

In  the  care  of  your  sick,  you  cannot  be  too 
cautious.  You  should  trust  only  the  trustworthy. 
We  are  trustworthy. 

The  same  reliability  that  makes  our  prescrip- 
tion department  so  valuable  to  the  public  keeps 
the  standard  of  all  our  drug  stock  up  to  the 
highest  mark  of  quality.  Ours  certainly  is  a 
dependable  drug  store  in  every  way. 

Smith's  Pharmacy. 


AROUND  THE  CAMP=FIRE. 

The  Kind,  Generous  Way  in  which  Loving  Wives  Sometimes  Treat  Their  Husbands — The  Package  that 
was  Given  to  the  Wrong  Boy — The  Colored  Girl  Who  Got  Too  Near  to  the  Gas-jet. 


THE  OLD  GENTLEMAN  WOULDN  T  STAND  FOR  IT. 

C.  W.  B.,  of  Buffalo,  N.  Y.,  contributes  a  bunch 
of  tales  this  month,  the  first  of  which  sounds  just  a 

bit  fishy : 

One  morning  while  I  was  serving  my  apprentice- 
ship in  a  drug  store  an  old  lady  came  in  with  a 
prescription  calling  for  hydrochloric  acid,  1  ounce, 
with  directions  to  take  one-half  teaspoonful  three 
times  a  day.  The  clerk  accordingly  put  it  up  as  it 
was  written,  charged  30  cents  for  it,  and  gave  it  to 
the  old  lady,  who  immediately  took  it  home.  Along 
in  the  afternoon  she  came  back  and  asked  the  clerk 
"if  he  could  fix  that  medicine  so  her  husband  could 
take  it."  She  said  that  when  she  reached  home 
that  morning  she  gave  a  dose  to  her  husband,  who, 
after  swallowing  it,  rent  the  air  with  hideous  cries 
and  howls,  declaring  that  he  was  poisoned  and  that 
his  throat  and  stomach  were  being  burned  out. 

She  went  up  to  him  very  quietly  and  calmly  and 
told  him  that  he  must  take  the  stuff  as  the  doctor 
had  prescribed  it  for  him  and  that  he  knew  what  he 
was  about.  At  dinner  time  she  proceeded  to  give 
him  another  dose,  when  the  old  gentleman  flatly 
and  absolutely  refused  to  stand  for  it.  Seeing  that 
he  acted  so  rebelliously  she  called  in  several  mem- 
bers of  the  family  to  help  her  give  him  the  medicine. 
Two  of  them  took  hold  of  his  arms,  one  held  his 
feet,  another  grasped  his  nose,  while  the  determined 
wife  put  the  acid  down  his  throat  by  force.  Again 
he  began  to  scream  most  dreadfully,  threw  up  his 
arms,  kicked  out,  and  acted  like  a  wild  man. 

Seeing  such  performances  as  these,  the  old  lady 
became  somewhat  frightened,  and  she  thought  she 


had  better  come  up  to  the  store  to  see  if  something 
could  be  done  with  the  medicine  to  make  it  more 
agreeable.  The  clerk  went  to  the  telephone  and 
called  up  the  doctor  and  told  him  the  trouble.  He 
confessed  he  had  made  a  mistake  in  writing  the 
prescription,  which  should  have  called  for  hydro- 
chloric acid,  dil,  1  ounce.  The  clerk  gave  her  the 
diluted  acid,  she  took  it  home,  gave  it  to  her  hus- 
band, and  the  old  gentleman  recovered.  I  saw  him 
several  times  afterwards,  and  I  always  pitied  the 
poor  old  fellow  for  being  so  ill  treated. 

THE    WRONG   PACKAGE. 

The  following  experience  gave  me  quite  a  scare 
[continues  C.  W.  B.]  :  While  I  was  clerking  in  a 
store  in  one  of  the  large  Southern  cities  a  little  fel- 
low about  seven  years  of  age,  hatless  and  barefooted 
and  having  a  dirty  face,  came  into  the  store  with  a 
prescription  calling  for  six  powders  to  be  taken  as 
directed.  Before  I  had  put  them  into  the  box  and 
labeled  it,  another  little  fellow  about  the  same  age 
as  the  first  one,  and  with  bare  feet  and  an  equally 
djrty  face,  came  in  and  asked  for  10  cents'  worth 
of  headache  powders.  Before  dispensing  the  head- 
ache powders  I  finished  the  first  prescription  and 
gave  it  to  the  boy  whom  I  thought  had  wanted  it. 
He  handed  me  a  dollar  bill.  I  took  out  the  amount 
for  the  prescription,  wrapped  the  change  up  in  a 
piece  of  paper  so  he  would  not  lose  it,  gave  it  back 
to  him,  and  he  trotted  home. 

Then  I  proceeded  to  wrap  up  the  headache  pow- 
ders. Just  as  I  was  coming  from  behind  the  pre- 
scription desk,  the  remaining  boy  said:  "Is  my 
prescription    ready?"     Then   it   dawned   upon   me 
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what  I  had  done.  I  had  given  the  prescription  to 
the  boy  who  wanted  the  headache  powders.  I  did 
not  know  him,  nor  did  I  know  where  he  Hved,  and 
so  I  could  not  rectify  the  mistake.  I  ran  to  the  front 
door,  but  no  sign  of  the  boy  could  be  seen  anywhere. 
My  mind  began  to  be  filled  with  worry  and  troubled 
thoughts.  The  prescription  contained  nothing  very 
dangerous  (I  cannot  recall  the  ingredients),  and  yet 
it  was  something  widely  different  from  headache 
powders. 

I  awaited  the  outcome  with  anxiety.  About  fif- 
teen minutes  afterwards  a  gentleman  came  into  the 
store  saying  that  he  had  sent  his  son  to  get  some 
headache  powders,  and  that  he  had  come  home  with 
a  box  full  of  something  that  was  done  up  like  a 
prescription,  and  he  thought  he  had  better  come  over 
to  see  if  a  mistake  had  not  been  made.  I  told  him 
how  it  had  occurred,  and  expressed  my  regrets  for 
making  such  an  error.  He  accepted  my  apology 
very  kindly.  I  gave  him  the  headache  powders  and 
the  amount  of  change  due  him,  and  he  departed. 
Ever  since  then  he  has  been  a  good  customer  of 
the  store,  but  I  would  not  advise  any  fellow  pharma- 
cist to  get  new  patrons  in  that  manner. 

SHE    GOT   TOO    NEAR   THE   GAS-JET. 

The  following  amusing  incident  occurred  while  I 
was  clerking  in  the  South.  One  summer  evening  a 
little  colored  girl  came  into  the  store  and  asked  if 
she  could  use.  the  telephone.  Permission  being 
granted  her  she  went  to  the  'phone,  rang  up  the 


exchange,  and  gave  her  number.  Getting  the  party 
she  wanted  she  said:  "Is  dat  you.  Miss  Minnie? 
Well,  Miss  'Liza  wants  to  know  how  de  baby  am." 
On  being  told  how  the  baby  was  she  hung  up  the 
receiver  and  started  to  walk  away.  The  telephone 
hung  just  about  four  inches  from  an  open-lighted 
gas-jet,  and  in  hanging  up  the  receiver  our  little 
colored  friend  got  her  head  too  close  to  the  flame 
and  instantly  her  hair  caught  fire.  It  burned  like 
tissue-paper.  For  about  half  a  minute  she  executed 
a  novelty  of  dancing  which  was  a  combination  of  a 
war  dance  and  a  jig.  The  fire  was  put  out  and  the 
little  colored  girl  went  home  minus  a  good  crop  of 
her  hair,  but  still  able  to  tell  her  mistress  how  "de 
baby  am." 

THE  DRUGGIST  AS  A  GUARDIAN. 

This  incident  is  related  by  L.  A.  O'Donnell,  of 
Seymour,  Ct. : 

A  few  years  ago  a  resident  of  the  rural  districts 
came  into  the  store.  The  prescription  clerk,  waiting 
on  him,  found  that  the  gentleman  from  the  country 
had  been  reading  one  of  those  wise  medicine  books 
and  wanted  five  cents'  worth  of  corrosive  sublimate 
to  make  an  ointment  to  be  used  on  an  ulcer.  Now 
the  clerk,  having  his  doubts  as  to  the  man's  knowl- 
edge of  mercury,  gave  him  one  drachm  of  subnitrate 
of  bismuth  and  labeled  it  corrosive  sublimate.  The 
man  went  on  his  way  rejoicing,  and  in  a  few  days 
had  his  box  filled  again.  After  repeating  this  three 
or  four  times  he  declared  his  leg  well ! 


I 


AN  EXAMINATION  BY  THE  OHIO  BOARD. 


CHEMISTRY. 

1.  An  official  preparation  is  composed  of  the  fol- 
lowing: Potassium  Iodide,  13  Gm. ;  Potassium 
Hypophosphite,  1  Gm. ;  Tartaric  Acid,  14  Gm. ; 
Water,  14  Cc. ;  Diluted  Alcohol,  Syrup,  each  suf- 
ficient to  make  1000  Gm.  How  will  you  prepare 
this?  What  chemical  change  takes  place?  State 
the  object  of  adding  Potassium  Hypophosphite. 

2.  Name  the  most  positive  and  also  the  most 
negative  simple  radical  known. 

3.  What  constitutes  a  double  salt?  Describe  the 
formation  of  one  by  words  and  also  by  equation. 

4.  How  can  you  distinguish  Potassium  Alum 
from  Ammonia  Alum? 

5.  What  is  a  basic  salt?  Describe  the  formation 
of  one  by  equation. 


6.  Name  three  impurities  occurring  most  com- 
monly in  Citric  Acid.     Give  test  for  each. 

7.  Describe  the  general  principle  of  Volumetric 
and  Quantitative  analysis. 

8.  Give  in  equation  the  decomposition  which  oc- 
curs in  the  preparation  of  Chlorine  from  rock-salt. 
What  is  meant  by  Chlorine  in  its  nascent  con- 
dition ? 

9.  When  is  water  termed  hard  water?  How  can 
hard  water  be  softened  ? 

10.  An  official  preparation  is  composed  of  t 
following:  Mercury,  70  Gm. ;  Nitric  Acid,  1 
Gm. ;  Lard  Oil,  760  Gm.  What  reaction  takes  plao 
in  preparing  the  above?  What  gas,  if  any,  is 
formed?  What  precaution  is  necessary  in  its 
preparation  ? 
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11.  Give  tests  of  identity  for  Iodides,  Chlorides, 
and  Bromides. 

12.  What  decomposition  does  Silver  Chloride 
undergo  if  exposed  to  the  light? 

13.  Define  the  terms  Hydrous,  Anhydrous, 
Hydrate  and  Anhydride. 

14.  What  chemical  reaction  occurs  in  preparing 
Basham's  Mixture? 

15.  Why  is  Chloride  of  Calcium  used  as  a  des- 
iccator for  gases? 

16.  Distinguish  between  an  alloy  and  an  amal- 
gam. 

17.  How  is  Reduced  Iron  prepared?  Give  reac- 
tion by  equation. 

18.  Into  what  substances  does  Nitric  Acid  usu- 
ally split  when  employed  as  an  Oxidizing  Agent? 

19.  What  decomposition  occurs  when  Potassium 
Chlorate  is  heated? 

20.  Give  the  names  and  chemical  formulas  of 
two  acids,  each  containing  Hydrogen,  Sulphur,  and 
Oxygen. 

PHARMACY. 

1.  Outline  the  method  of  preparing  Syrup  Iodide 
of  Iron  and  give  the  best  known  method  for  pre- 
serving it. 

2.  What  is  the  effect  of  time  and  light  upon 
Tinctures  and  Fluid  Extracts?  Upon  essential 
oils? 

3.  Define  Sublimation,  Fractional  Distillation, 
Fractional  Percolation.  Name  one  official  sub- 
stance or  preparation  obtained  by  each  method. 

4.  What  active  drug  is  contained  in  most  of  the 
Migraine  tablets  or  powders,  and  in  what  quantity? 

5.  Name  the  principal  solvents  for  Camphor  and 
some  substances  which  liquefy  on  trituration  with  it. 

6.  In  making  an  ointment  containing  powdered 
opium,  how  should  the  opium  be  incorporated  with 
the  base? 

7.  Bismuth  Subnit.,  two  drachms;  Sodium 
Bicarb.,  one  drachm;  make  thirty  pills.  Supply 
the  proper  excipient. 

8.  How  should  official  Sapo  be  treated  in  order 
to  prepare  Soap  Liniment  in  accordance  with  the 
official  formula? 

9.  What,  if  anything,  is  wrong  with  the  follow- 
ing; Iodine,  70  grammes;  Methyl  Alcohol,  q.  s. 
to  make  1000  Cc? 

10.  Give  common  name  for  Phenol,  its  source, 
method  by  which  it  is  obtained,  its  solubility  in 
Water,  Alcohol,  and  Glycerin. 

11.  What  is  the  percentage  strength  of  Oint- 
nent  of  Carbolic  Acid? 


12.  What  is  the  most  important  salt  of  Silver; 
its  solubility  in  water;  the  action  of  the  air  upon 
it;  and  the  method  by  which  it  is  given  inter- 
nally? 

13.  What  is  Fehling's  Solution?  For  what  is  it 
used? 

14.  Small  amounts  of  Alcohol  are  often  added 
to  Oils  of  Orange  or  Lemon;  what  is  the  object? 

15.  Lead  Acetate  usually  makes  a  turbid  solu- 
tion in  water;  what  is  the  cause  and  how  may  a 
clear  solution  be  obtained  ? 

16.  A  solution  of  Borax,  Sodium  Bicarbonate, 
Water,  and  Glycerin  is  ordered;  how  would  you 
prepare  jt  ? 

17.  Give  at  least  two  methods  by  which  glass 
stoppers  may  be  removed  from  bottles  after  they 
have  become  firmly  fixed. 

18.  Alcohol  of  80-per-cent  strength  should  con- 
tain how  many  volumes  of  strong  Alcohol  and  how 
many  volumes  of  water? 

19.  What  is  the  melting  pomt  of  Oleum  Theo- 
broma?  Should  wax  or  paraffin  be  used  with  it  in 
making  suppositories?    Why? 

20.  How  would  you  incorporate  a  hard  extract 
with  the  base  for  suppositories? 

MATERIA  MEDICA. 

1.  Name  two  true  gums,    (b)   Give  habitat  of 

each,     (c)  How  is  each  collected?  (d)  What  is  the 

general  description  as  you  have  seen  them? 

^v /viSJ.-fr  State  the  general  appearance  and  medicinal 

?=prop^ties  of  the  following  drugs:     (a)    Physos- 

tigma;  (b)  Colocynth;  (c)  Scilla;  (d)  Coca. 

3.  Black  Haw:  (a)  What  is  the  botanical  name? 
(b)  What  part  of  th^  .plant  is  used?  (c)  Give 
habitat,     (d)    Is  it  official? 

4.  (a)  Give  the  botanical  origin,  habitat,  part 
used  and  a  general  description  of  Nux  Vomica,  (b) 
Name  two  Alkaloids  derived  from  it  and  state 
which  one  is  official;  also  give  the  medical  proper- 
ties of  the  drug. 

5.  Name  four  official  Glucosides  and  state  from 
what  drug  each  is  obtained. 

6.  Benzoin:  (a)  What  is  it?  (b)  From  what 
and  how  is  it  obtained ?  (c)  Give  habitat  and  gen- 
eral description,  (d)  What  is  its  principal  con- 
stituent, and  by  what  process  is  it  obtained  from 
Benzoin  ? 

7.  Give  the  common  names  for  the  following: 
Sambucus,  Salvia,  Salix,  Santonica,  Althea,  Allium, 
Cimicifuga,   Xanthoxylum. 
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8.  Name  three  official  volatile  oils,  each  being  ob- 
tained by  a  different  method,  and  state  from  what 
part  of  the  plant  or  drug  each  is  obtained. 

9.  Hyoscyamus.  (a)  Give  common  name,  parts 
used,  habitat,  and  medicinal  properties,  (b)  What 
two     important     Alkaloids     are     obtained     from 


Hyoscyamus,  and  what  are  the  official  salts  of  the 
Alkaloids  ? 

10.  What  is  the  Latin  official  title  of  the  fol- 
lowing salts :  Copperas,  Rochelle  Salt,  Dried  Alum, 
White  Vitriol,  Blue  Stone,  Glauber's  Salt,  Salts  of 
Tartar  ? 


A  CHRISTMAS  WINDOW. 


Some  of  the  most  attractive  windows  which  have 
appeared  in  the  Bulletin  have  been  designed  by 
Mr.  H.  M.  Curry,  manager  of  the  pharmady  of  W. 
E,  Sherriff,  Ellsworth,  Kansas.  The  Christmas  dis- 
play which  we  are  showing  this  month- is  one  of  Mr. 
Curry's  happiest  conceptions.  It  represents  a  moun- 
tain scene.  Everything  is  covered  with  snow.  In 
the  background  are  seen  the  high  peaks  of  a  distant 
mountain  range,  depicted  on  canvas  as  the  result  of 
Mr.  Curry's  cleverness  with  the  brush.  Making 
their  way  up  the  sides  of  the  mountain  at  different 
places  in  the  foreground  are  seen  wagons  and  carts 


stretched  on  a  wood  frame  and  painted  white  with 
alabastine.  The  designs  in  relief  on  it,  and  the  name 
"Sherriff's,"  were  painted  with  alabastine  and  gilded 
with  gold  bronze  blown  into  the  design  while  still 
wet,  by  means  of  an  ordinary  insect  powder  gun. 
The  mountainous  background,  to  which  reference 
has  already  been  made,  and  which  was  4  feet  back 
of  the  arch,  was  painted  in  water  colors  on  muslin 
to  represent  snow-clad  mountains.  The  icicles  seen 
more  or  less  clearly  in  the  engraving  were  made  by 
dipping  strands  of  cotton  into  a  hot  solution  of  alum 
and  water,  and  sprinkled  while  wet  with  diamond 


drawn  by  toy  horses  and  other  animals.  Scattered 
about  on  the  mountain  are  sheep,  goats,  and  other 
animals,  while  here  and  there  is  a  house.  The  fore- 
ground is  filled  with  numerous  kinds  of  Christmas 
toys.  Mr.  Curry  assures  us  that  at  night,  when 
the  window  was  lighted  up,  the  scene  from  across 
the  street  was  such  as  to  dazzle  and  attract  the 
passer-by. 

Now  for  the  modus  operandi :  The  arched  cur- 
tain in  the  foreground  was  6  by  12  feet  in  size,  with 
an  opening  5  by  10  feet.     It  was  made  of  muslin 


dust  to  produce  a  sparkling  effect.  They  were  sus- 
pended from  wires  stretched  across  the  window. 
The  body  of  the  display  was  made  by  arranging 
boxes  and  boards  so  as  to  produce  the  effect  of  hills 
and  roads,  all  of  which  was  covered  with  cotton- 
batting  and  sprinkled  with  diamond  dust.  Here 
and  there  was  an  occasional  cedar  tree,  fastened  to  a 
box  or  made  to  stand  up  on  a  wood  base.  The  toys, 
etc.,  was  arranged  as  may  be  seen  in  the  engraving, 
and  the  whole  was  brilliantly  lighted  from  above  by 
means  of  reflecting  electric  lights. 
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SELECTIONS. 


WHY    THE    DOCTORATE    DEGREE    SHOULD 
SETTLED  UPON  IN  PHARMACY. 


BE 


Medicine  and  dentistry,  allied  professions,  and  with  much 
the  same  aim  as  pharmacy,  with  all  the  obstacles  and  much 
the  same  experiences,  never  had,  never  have,  any  doubt  as  to 
what  is  the  proper  title  for  their  graduates ;  they  are  satisfied. 
Is  there  any  one  silly  enough  to  think  their  members  will  ever 
abandon  the  title  they  have  so  honorably  worn?  They  also 
contend  regarding  entrance  requirements  and  graduation 
standards ;  about  two-year,  three-year  and  four-ytar  course?  ,■ 
about  all  such  things,  just  as  we  do;  but  who  among  you  will 
be  able  to  persuade  them  that  all  these  questions,  as  well  as 
the  fee  table,  will  be  settled  by  the  name  they  use  for  the 
degree  they  confer. 

Before  we  reject  this  proffered  settlement  [of  the  degree 
question  by  granting  the  doctorate  degree] 

1.  Let  us  try  to  be  somewhat  like  others,  realize  that  we 
are  living  in  the  twentieth  century,  that  we  must  accept  prac- 
tices and  usages  now  prevailing  and  not  expect  to  encumber 
this  age  with  the  eflfete  doings  of  medieval  times. 

2.  Let  us  remember  we  are  living  in  America,  which  has 
been  an  asylum  to  some  of  us;  living  a  broader,  better  life; 
upholding  the  principle,  "the  greatest  good  to  the  greatest 
number."  That,  since  it  is  the  country  in  which  we  are  proud 
to  be  and  to  which  we  are  glad  to  migrate,  its  practices  and 
standards  cannot  be  so  much  lower  than  all  the  world ;  that 
American  pharmacy  could  not  be  so  comparatively  high,  if 
American  pharmacists  were  so  comparatively  low. 

3.  Let  us  accept  the  fact  that  usage  makes  law,  especially 


in  langiu^ge ;  present  usage  and  meaning  takes  certain  pre- 
cedence over  obsolete  definition  and  application.  To  what 
percentage  of  the  American  people  does  "doctor"  mean  "a 
learned  teacher?"  To  about  as  many  as  would  spell  jail 
g-a-o-1 ! 

4.  Let  us  acknowledge  that  pharmacy,  in  its  highest  and 
best  practice,  is  and  must  be  closely  allied  to  medicine ;  that  a 
closer  relationship  is  most  desirable  and  that  pharmacy's  great- 
est possible  ambition  will  be  realized,  when  it  becomes  a 
respected  branch  of  medical  practice. 

5.,  Let  us  own,  no  matter  how  humiliating  it  may  be,  that 
dentistry,  although  a  much  younger  profession  and  scarcely 
so  important,  holds  relatively  a  much  higher  professional  and 
social  position  than  does  pharmacy,  which  cannot  be  explained, 
unless  we  admit  that  the  latter  has  been  misdirected  in  its 
course  of  progress. 

6.  Let  us  condemn  the  extreme  bad  taste  and  inconsistency 
of  those  who  deny  pharmacy's  worthiness;  of  those  who 
attempt  to  belittle  and  criticize  those  professions  that  bestow 
upon  their  graduated  students  the  title  of  doctor,  albeit,  to 
the  better  professional  and  social  standing  of  these,  they  bid 
us  ascend. 

If  we  open  our  minds  to  the  truth  of  all  these  statements, 
which,  it  seems,  we  must,  we  will  necessarily  accept  "Doc- 
tor of  Pharmacy"  as  the  most  popular,  the  most  appropriate 
and  the  most  helpful  title  for  the  degree,  hereafter  to  be  con- 
ferred by  our  colleges  upon  those  deemed  worthy  to  prac- 
tice pharmacy.  It  is  popular  with  those  who  wear  it  and  with 
those  who  use  it.  It  is  appropriate  because  it  is  so  closely, 
almost  exclusively,  associated  with  the  healing  art.  It  is  help- 
ful because  it  at  once  establishes  the  professional  character 
and  the  professional  association  of  its  bearer. 

It  is  a  fact,  ascertained  by  actual  inquiry,  that  95  per  cent 


A  HusTLiMi  Pharmacy  in  Clevklahd.— Mr.  .1.  M.  Gehrung,  located  in  Cleveland  at  2267  Euclid  Avenue,  owns  the  only  store  in  the  city  or  State 
which,  so  far  as  we  know,  runs  a  delivery  wagon  for  the  convenience  of  Us  customers.  Mr.  Gehrung  Is  located  in  the  aristocratic  residence  portion 
of  the  city,  as  his  number  on  the  well-known  Euclid  Avenue  will  indicate,  and  he  does  a  large  telephone  and  delivery  business.  He  may  be  seen 
in  the  photograph  as  the  second  figure  from  the  left,  the  soda  boy  being  the  first.  The  store  force  comprises  Mr.  Gehrung  himself,  the  head  clerk, 
a  saleswoman,  a  woman  soda  clerk,  and  the  soda  boy.     A  very  large  soda  trade  is  enjoyed,  and  it  is  made  up  considerably  of  fancy  drinks. 
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or  more  of  our  students  want  the  title  Doctor.  It  is  also  a 
fact,  carefully  ascertained,  that  a  large  percentage  of  those 
who  have  graduated  regret  that  they  were  not  given  the 
degree.  It  is  a  fact,  again,  that  none  of  the  leading  medical 
men  or  scientists  object  to  us  using  the  title,  specifically 
applied. 

Let  it  not  be  said,  as  has  been  suggested,  that,  "since  the 
bars  are  down,  the  pharmacists  should  be  allowed  to  enter 
the  pasture."  It  cannot  be  implied  that  the  title  "doctor"  is 
less  creditably  worn  by  the  members  of  the  medical  and  den- 
tal professions  because  unworthy  classes  have  used  it.  It  is 
not  into  the  general  pasture  that  we  seek  admission,  but  the 
special  acres  where  would  graze  those  who  have  honorably 
proven  their  fitness  to  enter  the  field  of  pharmaceutical  prac- 
tice, as  it  needs  to  be  practiced  this  very  day. — Portion  of  a 
paper  read  by  Henry  P.  Hynson  at  the  recent  annual  meet- 
ing of  the  American  Pharmaceutical  Association. 


WHY  THE  DOCTORATE  DEGREE  SHOULD  NOT 
BE  SETTLED  UPON  IN  PHARMACY. 

Whatever  may  have  been  the  makeshift  tendencies  of  the 
past,  the  bestowal  of  academic  degrees  is  at  last  acquiring 
a  certain  stability  of  tradition  in  this  country.  While  these 
makeshift  tendencies  still  manifest  themselves  to  no  small 
degree  in  the  professional  departments  of  instruction,  even 
here  they  are  giving  way  to  the  more  general  trend  of  affairs 
in  matters  educational.  Any  one  who  has  eyes  to  see  may 
learn  that  two  distinct  tendencies  are  manifesting  themselves 
at  the  present  time:  (1)  The  reduction  of  all  higher  and 
professional  education  to  the  four  years'  college  course  with 
the  bachelor's  degree  as  a  basis;  and  (2)  to  the  replacement 
of  the  municipality  of  degrees  of  the  past  by  a  few  standard 
degrees  recognized  the  world  over. 

To  some  it  may  appear  that  pharmacy  is  still  hopelessly 
distant  from  the  attainment  of  the  bachelor's  degree  as  the 
minimum  standard.  When  the  standard  adopted  last  year 
by  the  Conference  of  Pharmaceutical  Faculties  falls  short  by 
at  least  six  years,  it  may  seem  foolish  to  discuss  this  question 
on  .such  a  basis.  Not  so,  however,  for  we  cannot  discuss  it 
on  any  other  and  keep  in  touch  with  the  trend  of  recent  edu- 
cational advancement  in  this  country.  As  a  matter  of  fact, 
whether  we  would  or  not,  we  cannot  separate  ourselves 
wholly  from  this  irresistible  onward  movement. 

Moreover,  during  the  past  year  more  than  one  State  Board 
of  Pharmacy  has,  independently  of  State  legislation,  taken 
steps  in  advance  of  the  action  of  the  Conference,  of  Pharma- 
ceutical Faculties.  Furthermore,  several  of  our  universities 
have  for  the  past  ten  years  sent  out  a  small  but  growing 
number  of  graduates  with  this  minimum  standard  of  aca- 
demic honors,  the  bachelor's  degree  in  science  or  arts. 

It  must  be  evident  that  any  attempt  to  deviate  pharma- 
ceutical education  from  the  course  which  general  educational 
progress  in  this  country  of  ours  has  laid  out  for  all  profes- 
sional education  is  ultimately  bound  to  be  a  failure;  further, 
that  attempts  to  bolster  up  insufficient  college  courses  by 
high-sounding  degrees  will  never  prove  a  success,  but  will 
react  upon  the  profession  with  the  inevitableness  with  which 
the  boomerang  follows  natural  laws  in  the  pursuit  of  its 
course. 


We  are  to  learn  by  experience,  therefore  let  us  at  least  try 
to  profit  from  others.  The  superior  schools  of  pharmacy  of 
France  have  given  the  degree  of  Doctor  of  Pharmacy  for  the 
last  eight  years.  When  the  colleges  of  pharmacy  in  this 
country  are  ready  to  demand  a  bachelor's  degree  for  admis- 
sion; when  they  will  demand  in  addition  several  years  of 
academic  study  of  collegiate  character;  when  they  will  add 
to  these  two  demands  a  third,  viz.,  a  dissertation  based  on 
independent  research,  which  dissertation  must  stand  the  test 
of  publication,  then  it  will  be  but  a  matter  of  sentiment 
whether  the  successful  candidate  is  to  receive  the  doctorate 
in  pharmacy,  science,  or  philosophy.  In  France  the  first  is 
bestowed,  in  Germany  and  in  this  country  the  last.  In 
Austria  the  last  is  likewise  bestowed,  but  the  bearer  has  the 
privilege  to  use  the  degree  of  Doctor  of  Pharmacy  as  its 
equivalent  if  for  professional  reasons  he  chooses  to  do  so. 

Progress  in  pharmaceutical  education  does  not  follow  the 
sound  of  brass  or  the  tinkling  of  cymbals  on  commencement 
day,  nor  the  distribution  of  any  kind  of  diploma.  But  let  us 
beware  lest  we  make  ourselves  ridiculous  in  the  eyes  of  the 
educational  world  by  following  precedent.  For  a  college 
teacher  to  state  that  he  is  just  as  highly  educated  as  the  dan- 
cing master,  and  therefore  insistent  upon  being  called  pro- 
fessor, is  too  absurd  to  require  comment;  yet  some  of  our 
friends  who  are  in  favor  of  bestowing  the  degree  of  Doctor 
of  Pharmacy  upon  their  former  errand  boys  and  bottle-wash- 
ers are  in  a  position  almost  as  precarious. 

The  more  self-respecting,  as  well  as  more  earnest,  seeker 
after  an  education  with  the  more  modest  bachelor's  degree 
will  find  that  his  diploma  will  admit  him  not  only  into  that 
large  and  ever-growing  fraternity  of  liberally-educated  men 
and  women,  but  will  give  him  a  professional  standing  as  well ; 
whereas  the  "Doc"  of  the  easy-road  college,  though  the  igno- 
rant may  look  up  to  him  as  a  wise  man,  will  be,  as  he  has 
already  been,  the  butt  of  ridicule  of  jester  and  cartoonist. — 
Portions  of  a  paper  read  by  Edward  Kremers  at  the  recent 
annual  meeting  of  the  American  Pharmaceutical  Association 


THE    VITAL    IMPORTANCE    OF    PRELIMINARY 
STANDARDS. 

[Note  by  the  Editors. — The  major  portion  of  the  address 
of  the  chairman  of  the  Section  on  Education  and  Legislation, 
delivered  by  Harry  B.  Mason  at  the  recent  annual  meeting  in 
Atlantic  City  of  the  American  Pharmaceutical  Association, 
was  printed  in  the  October  Bulletin.  In  the  remaining  por- 
tion, presented  in  the  following  paragraphs,  Mr.  Mason  dis- 
cusses the  vital  importance  of  establishing  definite  entrance 
standards  in  connection  with  the  graduation  prerequisite  laws 
which  have  already  been  enacted  in  three  or  four  States,  and 
which  are  quite  sure  to  follow  here  and  there  in  still  other 
States  during  the  next  few  years.] 

And  what,  forsooth,  are  the  reasons  sometimes  advanced 
why  we  should  establish  no  preliminary  standards  in  con- 
nection with  our  prerequisite  legislation  ?  There  are  only  two 
of  any  consequence,  and  both  are  equally  unsound.  One  is 
that  it  would  not 'be  fair  to  future  candidates  to  keep  them 
in  the  public  schools  a  year  or  two  longer,  and  the  other  is 
that  if  we  increase  the  standard  of  general  education  we 
shall  cause  a  stringency  in  the  clerk  market. 
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he  first  reason  seems  to  me  almost  childish.  We  cannot 
abort  the  whole  prerequisite  movement  out  of  sympathy  for 
a  few  clerks  who  are  anxious  to  get  their  certificates  at  the 
earliest  possible  moment  regardless  of  competency.  If  we 
must  coddle  and  nurse  them  along,  why  do  them  the  cruel 
unkindness  of  asking  them  to  go  to  the  college  of  pharmacy, 
or  even  to  pass  through  four  years  of  "apprenticeship"  at  low 
wages?  It  .is  absurd!  And  yet,  from  this  very  view -point  of 
sentiment  and  sympathy  for  the  clerk,  are  we  not  after  all 
doing  him  a  great  kindness  instead  of  an  injury  by  compelling 
him  to  undergo  that  degree  of  preparation  for  his  calling 
which  will  vastly  increase  his  chances  for  success  and  at  the 
same  time  exempt  him  from  a  certain  class  of  cheap  compe- 
tition ? 

The  argument  that  an  elevation  of  preliminary  standards 
would  lessen  the  supply  of  clerks  seems  to  me  equally 
specious.  The  stringency  of  the  clerk  market  has  already 
been  with  us  two  or  three  years,   is  due  entirely  to  other 

>cs,   and   is   gradually   being   overcome   by   the    increased 

ries  which  a  decreased  supply  of  clerks  has  called  forth  in 
rdance  with  economic  law.     Prerequisite  legislation  has 

:  and  will  have  no  effect  upon  the  situation  save  a  salu- 
tary one.  For  let  me  ask  what  class  of  boys,  if  any,  will 
increased  entrance  requirements  keep  out  of  the  calling?  Only 
the  stupid  and  the  ill-prepared  ones.  But  are  these  the  ones 
who  have  been  leaving  the  drug  business  during  the  last  year 
or  two?  You  couldn't  drive  such  boys  away  with  a  club,  for 
have  no  chances  elsewhere;  but  even  if  they  had  gone 

;  did  go  we  should  cry  "good  riddance"  after  them.     No, 

I  the  young  men  whom  we  have  been  losing  are  the  bright  and 

♦^^  fairly  well  prepared  ones  who  have  been  disappointed  with 

conditions  in  pharmacy,  and  discouraged  with  the  cheap 


and  uneducated  competition  which  they  have  had  to  face. 
These  are  the  young  men  we  want,  and  we  can  get  them  in 
no  better  or  surer  way  than  by  improving,  the  educational  and 
professional  character  of  the  calling,  and  therefore  both  its 
dignity  and   its  opportunities  for  financial   success. 

Among  other  cogent  reasons,  there  is  one  in  particular 
why  we  should  insist  upon  suitable  preliminary  standards  in 
the  enforcement  of  all  our  graduation  prerequisite  laws. 
It  has  already  been  mentioned  in  this  address.  I  refer  to 
the  opportunity  which  the  prerequisite  movement  presents  of 
enabling  the  efficient  and  high-minded  colleges  to  raise  their 
entrance  standards  in  a  manner  which  the  conditions  of  the 
past  have  practically  rendered  impossible.  The  one  serious 
defect  in  our  educational  armor  has  been  low  standards  of 
general  education — not  only  low  standards,  but  in  the  majority 
of  instances  almost  no  standards  at  all.  Pharmaceutical  edu- 
cation has  made  great  strides  during  the  last  25  years;  col- 
lege courses  have  been  greatly  extended,  amplified,  and  im- 
proved ;  but  such  progress,  gratifying  and  necessary  as  it  is, 
has  been  considerably  nullified  and  defeated  by  this  cancer 
which  has  so  largely  robbed  the  educational  system  of  its 
strength. 

You  can't  take  a  half-baked  boy  off  the  streets,  with  very 
little  mental  training,  and  teach  him  chemistry  and  botany 
and  pharmacy  and  the  rest.  And  yet  this  is  the  almost  hope- 
less task  which  our  colleges  have  been  endeavoring  to  per- 
form. The  results?  A  western  board  of  pharmacy  has  found 
so  many  college  graduates  unable  to  do  the  mathematical 
calculations  which  would  be  required  of  them  daily  in  the 
store;  it  has  found  so  large  a  number  of  candidates  deplor- 
ably lacking  in  the  fundamental  knowledge  really  more  vital 
and  important  than  pharmaceutical  learning;  it  has  discov- 


A  SuccKssFDi,  PaKSCRiPTioN  Pharmacv.— Here  wc  imve  the  store  of  Smither  &  Thurstone,  located  in  Buffalo  at  the  corner  of  Ehnwood  and  Byrant 

■t«,  In  one  of  the  very  beet  residence  sections  of  the  city.    The  picture  does  not  convey  an  adequate  Idea  of  the  size  of  the  place:  the  store  is  a 

-le  one,  but  only  one  side  can  be  seen  in  the  enKravinR.    The  fh^t  figure  at  the  left  is  Mr.  Thurstone,  and  the  next  beyond  is  Mr.  Smither. 

Smither,  who  owns  two  other  stores  in  addition  to  his  interest  in  this  one,  was  made  the  subject  of  a  biographical  sketch  in  the  Bulletin  five  or 

_  months  ago.     Mr.  Thurstone  is  an  Englishman  who  has  been  in  this  country  about  thirty  years,  and  who  is  a  very  successful  practical  phar- 

ladBt    Some  idea  of  the  business  done  here  may  be  gained  when  it  is  said  that  on  an  average  125  messenger  deliveries  a  day  are  made;  that  one 

ellvery  clerk  and  two  messenger  boys  are  constantly  employed;  that  500  bills  are  sent  out  monthly;  and  that  three  or  four  prescription  clerks  are 

'gularly  engaged.    The  prescription  laboratory  is  in  the  rear  and  is  admirably  fitted  up. 
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ered  graduates  to  have  profited  so  little  by  their  pharma- 
ceutical courses  for  these  reasons,  that  it  has  established  a 
preliminary  examination  in  the  general  branches  which  a 
candidate  must  first  pass  before  he  can  come  up  for  the 
pharmaceutical  examination.  Think  of  it!  We  must  permit 
the  water  to  rush  through  great  holes  in  the  dam  above 
and  then  try  to  prevent  the  inevitable  flood  below  by  sweep- 
ing the  water  back  with  a  broom! 

We  have  now  the  chance  to  correct  this  condition  of 
things  and  stop  up  the  leak  from  which  we  have  always 
suffered.  It  would  be  little  less  than  folly  of  the  most  stupid 
sort  not  to  grasp  the  opportunity  and  make  the  most  of  it. 


SHOULD  INFUSION  OF  DIGITALIS  BE  FILTERED? 

An  interesting  discussion  has  been  going  on  in  the  German 
pharmaceutical  journals  concerning  the  advisability  of  filter- 
ing the  infusion  of  digitalis.  The  discussion  arose  through  a 
query  in  the  "question  box"  of  the  Apotheker  Zeitung.  The 
answer  published  in  one  of  the  subsequent  numbers  was  that 
there  is  no  set  rule  on  this  point,  but  that  a  clear  infusion  of 
digitalis  looks  better  than  one  that  has  not  been  filtered. 
Wolff,  in  discussing  this  answer  {Apotheker  Zeitung,  No.  7, 
1905)  protests  against  this  manner  of  looking  at  the  matter, 
and  insists  that  it  is  very  important  indeed  to  obtain  an 
efficient  infusion  of  digitalis,  and  that  the  preparation  should 
not  be  filtered  if  we  do  not  wish  to  diminish  its  potency. 
Unfortunately,  most  pharmacists  pay  too  much  attention  to 
the.  outward  appearance  of  the  preparation  in  its  final  form. 
When  the  author  mentioned  was  an  apprentice  his  chief  had 
a  set  of  "golden  rules"  posted  over  the  prescription  counter, 
the  first  of  which  was :  "Infusion  of  digitalis  must  always  be 
filtered  and  dispensed  in  blue  bottles."  Wolff  then  proceeds 
to  show  the  reasons  why  an  infusion  of  digitalis  should  not 
be  filtered. 

He  quotes  Professor  Robert  as  the  foremost  authority  on 
pharmacology  and  repeats  verbatim  the  following  passage 
from  Robert's  text-book  (1897,  page  272)  :  "The  two  most 
important  cardiac  stimulants  are  digitalin  and  digitoxin,  which 
are  not  soluble  in  water,  but  soluble  in  strong  alcQliol.  Both 
of  these  are  derived  from  digitalis  leaves,  which  also  contain 
digitalein,  the  latter  being  soluble  in  both  alcohol  and  water, 
but  much  less  active  than  the  other  two  principles  named. 
These  glucosides  are  therefore  insoluble  in  water,  and  on 
standing  would  be  almost  entirely  precipitated  from  an 
infusion  if  it  were  not  for  the  fact  that  the  leaves  also  contain 
a  saponin-like  substance,  very  similar  to  the  sapotoxin  of 
quillaya  bark,  called  'digitonin,'  which  has  no  effect  when 
given  internally,  but  which,  like  all  saponins,  has  the  prop- 
erty of  keeping  insoluble  substances  suspended  in  water. 
Thanks  to  this  constituent,  a  small  part  of  the  digitalin  and 
digitoxin  remains  in  the  filtered  infusion." 

According  to  Ernst  Schmidt  ("Text-Book  of  Pharma- 
ceutical Chemistry,"  third  edition,  page  1498),  infusion  of 
digitalis  should  be  strained  while  hot,  and  expressed,  and  then 
should  be  dispensed  with  a  label :  "Shake  well  before  using." 
The  fourth  edition  of  the  German  Pharmacopoeia  prescribes 
that  infusion  of  digitalis  should  be  strained.  Straining  while 
cold  is  the  method  prescribed  by  the  United  States  and  the 
British  Pharmacopoeias.     As  we  know,  in  our  own  Pharma- 


copoeia the  addition  of  alcohol  and  cinnamon  water  to  the 
strained  liquid  is  prescribed  after  straining,  enough  cold  water 
being  passed  through  the  strainer  to  make  the  product  meas- 
ure 1000  Cc.  The  cinnamon  water  is  added  to  mask  the 
bitter  taste  of  digitalis  as  well  as  to  aid  the  alcohol  in  pre- 
serving the  infusion  for  several  days.  The  precipitate  which 
appears  at  the  end  of  that  time  is  said  to  contain  a  portion  of 
digitalin,  although  some  investigators  have  failed  to  find 
digitalin  in  the  sediment. 

If  the  statement  made  by  Wolff  that  the  largest  part  of 
the  active  glucosides  would  remain  upon  the  filter  if  the 
infusion  were  filtered  is  true,  then  no  matter  how  much  the 
pharmacist  may  be  tempted  to  filter  the  infusion  for  the 
sake  of  appearance  he  obviously  defeats  the  object  of  the 
prescriber  if  he  filters  the  infusion.  In  spite  of  the  sapotoxin, 
the  suspended  glucosides  are  gradually  deposited,  and  thus  it 
is  most  important  to  apply  the  "shake"  label  to  the  bottle. — 
From  an  editorial  in  the  American  Druggist. 


Fluid  Extract  of  Gentian. — 

In  a  paper  read  at  the  last  meeting  of  the  New  Jersey 
Pharmaceutical  Association,  George  M.  Beringer,  of  Camden, 
N.  J.,  recommended  the  following  formula  for  the  preparation 
of  fluid  extract  of  gentian  as  being  simpler  than  the  customary 
method.: 

Gentian,  in   No.  20  powder 1000  Gm. 

-Mcoliol, 

Water,  each  a  sufficient  quantity  to  make.  .1000  Cc. 
Moisten  the  ground  drug  with  1000  Cc.  of  water,  heated  to  a  tem- 
perature of  60°  C,  and  set  aside  for  two  hours,  then  express  with  pres- 
sure. Reserve  the  expressed  liquid,  measuring  about  250  Cc,  and  add 
to  this  250  Cc.  of  alcohol,  and  set  aside  in  a  stoppered  bottle.  Mix  the 
(irtgs  from  this  expression  with  2000  Cc.  of  warm  water,  at  CO"  C,  and 
when  cold  express  with  pressure.  Repeat  twice  the  treatment  of  the 
dregs,  macerating  each  time  with  2000  Cc.  of  warm  water,  and  express- 
ing when  cold.  Evaporate  the  expressed  liquids  to  a  soft  extract,  dis- 
solve this  in  the  reserved  portion,  and  allow  the  mixture  to  stand  for 
two  or  three  days.  Then  filter  and  wash  the  filter  with  sufficient  diluted 
alcohol  to  make  the  fluid  extract  measure  1000  Cc. 


ON  THE  VAUDEVILLE  STAGE. 

First  Comedian:  Well,  they  are  two  fortune  tellers 

Second  Comedian:  Who  ? 

First  Comedian:  Bradstreet  and  Dun. 

— Exchange. 
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PERSONAL. 


TWO    PROMINENT   ST.    LOUIS   MEN. 

is  quite  superfluous  to  iutroduce  cither  of  the  geutienieu 
e  accompanying  engraving,  but  it  may  be  said  that  Mr. 
Charles  Gietner,  standing  at  the  left,  has  been  prominent  in 
the  affairs  of  the  St.  Louis  College  of  Pharmacy  throughout 
its  history,  serving  twice  as  president  of  the  institution  and 
for  many  years  as  chairman  of  the  Board  of  Trustees.  He 
resigned  the  latter  position  recently  upon  being  made  a  mem- 
ber of  the  Missouri  Board  of  Pharmacy.  Dr.  H.  M.  Whelp- 
ley,  the  dean  of  the  college,  is  the  other  figure,  and  he  i^ 
well  known  also  as  the  editor  of  Meyer  Bros.  Druggist  and 
an  cx-presidcnt  of  the  A.  Ph.  A.    It  happened  that  the  photo- 

Iaph  was  made  on  the  thirtieth  amiivcrsary  of  the  foundin.u 
Bie  Alumni  Association  of  the  St.  Louis  College,  and  the, 
[ 


iiificance  of  this  coincidence  will  be  seen  when  it  is  stated 
that  of  this  organization  Mr.  Gietner  has  always  been  looked 
upon  as  the  father. 


A  NEW  MEMBER  OF  THE  N.  A.  R.  D.  EXECUTIVE 
COMMITTEE. 

Mr.  '!'.  H.  Potts,  of  Philadelphia,  richly  deserved  the  elcc- 
jlion  to  the  E.xecutive  Committee  of  the  N.  A.  R.  D.  by  which 
'he  was  honored  at  the  recent  Boston  convention.  He  has 
11  a  conspicuous  national  and  local  worker  for  years,  and 
low  filling  his  second  term  as  president  of  the  Philadelphia 
-ociation  of  Retail  Druggists.  He  was  earlier  a  member 
the  Executive  Board  of  the  P.  A.  R.  D.,  and  was  chairman 
this  body  during  the- year  previous  to  his  election  as  presi- 
nt  of  the  association.     Born   in   1852,  educated   in  private 


schools  until  the  age  of  14,  and  then  beginning  his  apprentice- 
ship in  the  drug  business  in  Philadelphia,  Mr.  Potts  was  grad- 
uated  from  the   Philadelphia   College  of   Pharmacy   in   1871. 


T.  H.  Potts. 


He  was  president  of  the  Alumni  Association  of  the  college 
for  two  years,  in  1882  and  1883. 


A  WELL  KNOWN  N.  A.  R.  D.  LEADER. 

Mr.   Walter   H.   Gale,   of   Chicago,   has   always   played   a 
prominent  part  in  the  inner  councils  of  the  National  Associa- 


Walteb  H.  Galb. 


tion  of  Retail  Druggists.  His  sound  judgment  and  his  ability 
have  made  his  services  most  valuable.  We  have  been  told 
by  friends  of  Mr.  Gale  that  he  might  have  had  the  Presi- 
dency of  the  N.  A.  R.  D.  in  times  past,  but  he  was  unable  to 
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accept  and  serve.  That  he  would  have  filled  the  office  with 
distinguished  credit  to  himself,  and  with  profit  to  the  asso- 
ciation, need  scarcely  be  said.  In  getting  acquainted  with 
Mr.  Gale  you  are  first  struck  with  his  youthful  appearance — 
he  is  in  the  forties,  though  he  doesn't  look  it — but  that  impres- 
sion quickly  yields  to  the  conviction  that  you  are  dealing  with 
a  keen,  hard-headed  business  thinker  ^who  makes  his  brain 
work — who  is  patient,  careful,  prone  to  look  ahead,  given  to 
wise  forecast  and  fond  of  "getting  down  to  the  bottom"  of 
propositions.  Mr.  Gale  is  a  man  of  simple  but  genial  and 
winning  manners.  Blessed  with  an  admirable  wife,  good 
health"  and  sufficient  fortune  to  ward  oflf  worry  about  the 
future,  he  enjoys  life  keenly.  His  chief  interest  is  his  friends. 
His  tastes  are  those  of  a  well-educated  man.  The  many  peo- 
ple who  like  him  also  respect  in  him  a  strict  veracity  and  a 
high  sense  of  honor. — J.  H. 


LETTERS. 


AN  APPEAL  FOR  WOMEN  PHARMACISTS. 

To  the  Editors: 

The  articles  on  the  "Stringency  of  the  Drug-clerk  Market" 
which  have  frequently  appeared  in  the  drug  journals  in  the 
past  year  tempt  me  to  make  an  appeal  for  the  woman  phar- 
macist. 

I  studied  pharmacy  because  of  a  liking  for  such  work  and 
because  it  was  absolutely  necessary  for  me  to  earn  my  daily 
bread.  Pharmacy,  which  offered  work  the  entire  year,  ap- 
peared to  the  discouraged  country  school-teacher  as  a  rain- 
bow of  promise  which  certainly  led  to  the  much-talked-of  pot 
of  gold. 

"Fools  rush  in  where  angels  fear  to  tread,"  so  in  I  went. 
With  what  little  money  I  had  saved  and  could  borrow  I  took 
a  course  in  a  college  of  pharmacy.  In  my  class  there  were 
four  girls  and  about  sixty-five  young  men,  and  with  the  pos- 
sible exception  of  two  of  the  men  the  girls  equaled  all  the 
others  in  intellect  and  surpassed  the  majority.  Every  girl 
in  that  class  went  out  of  the  school  as  well  equipped  to 
become  a  prescription  clerk  as  any  of  the  young  men  who  had 
not  had  actual  experience,  and  yet  not  one  of  them  has  ever 
been  able  to  'secure  a  position. 

In  applying  for  a  position  I  found  that  my  chief  draw- 
back was  the  fact  that  I  was  a  woman.  In  some  instances  the 
source  of  revenue  of  the  store  was  the  whisky  trade,  and  the 
proprietor  could  not  ask  an  educated,  intelligent  woman  to 
become  a  "booze  dispenser."  In  other  cases  they  feared  their 
old  fogy  customers  would  object  to  a  "woman"  filling  their 
prescriptions.  Now,  it  seems  to  me  that  pharmacists  as  a 
class  ought  to  be  as  broad-minded  as  men  of  any  other  pro- 
fession, but  they  are  not.  Business  concerns  larger  and  more 
important  thain  any  retail  drug  store  employ  women  as  stenog- 
raphers, buyers,  managers,  etc.,  not  because  they  are  women, 
but  regardless  of  it.  They  hire  them  for  their  worth,  and  do 
not  allow  any  narrow,  personal,  sex  prejudice  to  enter  into 
business  transactions. 

On  the  other  hand,  the  old-fashioned,  narrow-minded  drug- 
gist, for  fear  of  scaring  away  a  few  "mossy"  old  customers, 
turns  down  a  capable,  competent  woman,  one  who  is  qualified 


and  licensed  both  by  a  college  and  a  State  board,  and  hires  an 
incompetent  man  with  little  or  no  knowledge  of  pharmacy, 
or  else  eases  his  feelings  by  howling  through  the  columns  of 
the  drug  journals  about  the  "stringency  of.  the  drug-clerk 
market" — a  condition  which,  if  it  really  exists,  was  brought 
about  by  the  sordidness  of  retail  druggists. 

Where  I  did  find  one  or  two  druggists  who  were  willing 
to  hire  a  woman  their  magnanimity  astounded  me.  One 
druggist  in  Pennsylvania  was  willing  to  pay  $4  a  week,  and 
the  prescriptionist  was  required  to  fill  prescriptions,  keep 
stock,  make  up  various  preparations,  clean  the  windows  and 
counter,  wait  on  trade,  and  "do  everything,"  as  he  expressed 
it,  "which  he  himself  did  not  do !"  The  only  thing  in  fact 
which  he  would  not  require  me  to  do  was  to  scrub  the  floor — 
he  hired  a  boy  to  do  that. 

If  a  pharmacist  does  a  successful,  legitimate  business,  why 
should  it  matter  who  fills  the  prescriptions  if  they  are  filled 
carefully  and  intelligently?  And  if  our  various  state  boards, 
which  are  supposed  to  represent  the  best  brain  material  in 
the  profession  of  pharmacy,  find  a  woman  qualified  to  do  pre- 
scription work,  then  why  not  break  down  this  foolish  barrier 
— sex  prejudice — and  at  least  allow  women  to  fill  the  posi- 
tions for  which  there  are  no  male  applicants? 

I  trust  the  day  is  near  at  hand  when  the  retail  druggist 
will  become  broad  enough  to  hire  prescription  clerks  for  their 
general  ability  and  fitness  for  the  work,  regardless  of  sex. 

Shortly  after  graduating  I  corresponded  with  the  editor  of 
a  certain  drug  journal.  He  deplored  the  prejudice  against 
women  in  pharmacy  and  assured  me  that  some  day  I  would 
strike  the  right  pharmacist  and  get  a  position.  He  was  right. 
I  did.  It  was  a  life  position,  too,  and  I  am  now  compounding 
(in  the  kitchen)   for  the  "right  pharmacist." 

I  write  this  in  behalf  of  the  intelligent,  capable  women 
who  study  pharmacy  not  for  -mere  pastime,  but  as  a  mean^ 
of  earning  bread  and  butter,  and  I  trust  that  it  may  cause  the 
better  and  broader  class  of  druggists  to  d6  some  sensible 
thinking.  (Mrs.)  Amy  Cutright  Vaughan. 

Sulphur  Springs,  Texas. 


HIS  FORMULA  FOR  SUCCESS. 

To  the  Editors: 

In  reply  to  "inquirer"  in  your  November  issue,  regarding 
proportion  of  profits  to  investment,  let  me  say  that  my  store 
invoices  as  follows:  j 

Fixtures  and  fountain $3000.00  I 

Stock 4000.00 

For  four  years  I  have  averaged  $16,000  sales  annually. 
Twenty-five  per  cent  of  this  amount  pays  all  my  expenses, 
private  and  store ;  50  per  cent  pays  for  the  goods  purchased, 
leaving  a  net  profit  of  25  per  cent.  This  is  stating  my  case 
in  round  numbers,  but  it  has  "made  good"  in  the  above  pro-j 
portion  for  four  consecutive  years.  j 

My  explanation  of  the  foregoing  showing  is  as  follows  :| 
I  am  a  thorough  druggist  myself;  average  ten  hours  on  dutyi 
every  day ;  and  have  about  thirty-five  of  my  own  preparations,j 
all  of  which  are  good  sellers.  I  make  them  go  by  pushing' 
them  at  every  opportunity  and  guaranteeing  satisfactory! 
results.  I  also  make  a  large  number  of  pharmaceuticals  which 
many  druggists  consider  too  insignificant  to  "fool"  with.       i 
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My  prediction  is,  that  unless  "Inquirer"  gets  busy  and 
gives  his  business  a  little  closer  attention,  he  will  eventually 
"go  broke."  Then  the  department  stores  and  dispensing  doc- 
tors will  catch  some  more  h — 1  with  a  capital  "H." 

Here  is  an  easy  formula  for  a  sure  success  in  the  drug 
business:  Get  at  least  ten  years'  experience  in  various  retail 
stores;  graduate  from  some  first-class  college  of  pharmacy; 
learn  the  business  from  A  to  Z;  cut  out  the  booze,  the 
"sports,"  and  gambling;  and,  last  but  not  least,  get  busy  and 
stay  busy.  "Sam   Bucus." 


THE   SNOW   MAN   AND   THE   SUMMER   GIRL. 

To  the  Editors: 

We  had  a  pair  of  annual  window  displays  during  the  holi- 
day season  last  year  that  were  quite  unique.  In  one  a  summer 
girl  was  exhibited,  and  in  the  other  a  snow  man.  Each  was 
represented  as  making  remarks  addressed  to  the  other.  And 
then  the  same  idea  was  dwelt  upon  in  our  newspaper  adver- 
tisements during  the  week.  Here,  for  instance,  is  one  of  the 
advertisements  [reduced  in  size] : 


The  Snow  Man  and  Sun^mcr  Girl 

IN  THE  SHOW  WINDOWS  OF 

Hirschy  CSl  Losch 

Soliliquize 


The  Snow  Man 

I'm  onljr  •  «now  man 
Here  (or  a  few  dayi; 
The  nr»t  wtrm  one— 
I  lu  ■  (Oner! 
But  I'm  h«ppr 

Amont  all  tbete  *l«c*i>t  Perfume* 
And  Baebet  Powdera. 
Oee!  thejr  amell  nice 
And  r*e  made  a  maah 
On  the  lummer  K<rl 
In  the  olhoT  wlndww, 

Carrythi;  that  Parisian  noTeltjr  pooket-  ^"Wlth  Military  Hair  BrarilM, 
X     book  And  a  Fountain  Pun. — 

I'm  tomg  to  buy  her  one  of  If  my  money  holdii  out—. 

Tboee  big  box<)s  <M  Art  Stationery.  A  real  aeal  card  caM 

And  a  new  fannied  Atomizer,  And  Stag  horn  Shavinx  Bet. 

A  SUK'bom  Manicure  and  Toilet  ■*t:;  'lan't  that  thoucbtful  of  m«1 
Alio  a  box  of  Lowney'a  or  Hujrier'i —  B«it  It'*  *o  caay  to  buy 
Gee!  won't  ahe  be  tickled!  At  Hlraefay  *  Loach'*. 


The  Summer  Girl: 

tjoeit  at  that  snow  man 
In  the  other  window 
M«ke  goo  (oo  'T**- 
He'*  fro»ty— 
But  r  like  him 
And  I've  planned  a  rorprt** 
That  will  ihaw  him  out. 
I'm  RoinK  to  (end  him    • 
A  box  of  Haranan  and  •  clfar  bold«r, 
^  And  a  Trarellnif  Set 


The  snow  man  was  made  out  of  excelsior,  covered  with 
tissue  paper,  painted  with  white  alabastine,  and  then  sprinkled 
with  diamond  dust.  The  side  walls  and  floor  of  the  window 
were  decorated  as  follows:  White  tissue  paper  was  painted 
with  the  alabastine,  sprinkled  with  the  diamond  dust,  and  then 
slightly  crumpled  and  so  arranged  over  the  side  walls  and 
floor  as  to  give  an  undulating  effect  of  snow.  Excelsior  was 
placed  underneath  to  make  the  effect  more  perfect. 

The  other  window  was  trimmed  with  green  crepe  paper 
and  green-dyed  excelsior,  palm  leaves  and  evergreen  boughs 
being  used  to  enhance  the  decorative  effect.  The  summer 
girl  herself  was  cut  out  from  a  bromo-seltzer  poster.  A 
swing  of  ribbons  was  made,  provided  with  a  seat,  and  the 
girl  was  placed  therein.  The  soliloquies  of  the  summer  girl 
and  the  snow  man  were  changed  every  day,  both  in  the  win- 
dows and  in  the  newspaper  advertisements,  and  in  the  win- 
dows they  were  pinned  onto  the  hands  of  both  the  summer 
girl  and  the  snow  man.  Hirschy  &  Losch. 

Kewanee,   Illinois. 


THE  ENGLISH  LANGUAGE. 
To  the  Editors: 

We  enclose  you  an  order  received  from  a  customer  not 
long  ago  which  we  venture  to  say  would  prove  puzzling  to 
the  great  majority  of  druggists.     It  was  certainly  a  corker! 


<«^  >r^-^M^  -yy^*^ 


J" 


^T**^-*!      Jt.*^ 


C^y  -i-tyyi/ty    *^^   '^zl^^,' 


After  considerable  effort  we  discovered  that  what  was  wanted 
was  coated  chlorodyne  tablets.  Moody  &  Formanack. 

Parker,  South  Dakota. 


A  PUZZLER. 

To  the  Editors: 

I  have  seen  very  many  puzzling  orders  published  in  the 
Bulletin,  but  I  think  the  enclosed  clearly  "takes  the  cake." 
I  suggest  that  your  subscribers  endeavor  to  decipher  it  before 
reading  my  own  interpretation.    The  order  was  handed  in  to 


me  by  a  colored  individual,  and  after  interrogating  him  I 
was  able  to  discover  that  the  note  read  as  follows:  "Dear 
Sir— Please  send  me  a  package  of  black  draught  by  this 
man."  Jacob  W.  Gain. 

East   St.    Louis,   Illinois. 
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Two  Window  Displays. — 

The  two  displays  shown  in, the  accompanying  ilhistrations 
have  been  kindly  sent  to  the  Bulletin  by  Norman  A.  Doo- 
little,  of  Sabetha,  Kansas.  The  first  shows  hand-painted 
china  and  cut-glass,  and  is  appropriate  to  the  approaching 
holiday  season.     The  peculiar  shaped  frame  seen  in  the  back 


was  made  of  wood  strips  and  was  covered  with  white  crepe 
paper.  The  latticework  effect  was  secured  by  means  of  twisted 
strips  of  crepe  paper.  On  the  edge  of  the  frame  itself  was  a 
double  ruching  of  the  crepe  paper.  This  frame  was  set  in 
the   center  of   the   window,   about   four   feet   from   the   glass 


pane,  and  a  little  back  ot  the  opening  was  a  pyramidal  display 
of  the  china  and  cut-glass.  On  the  top  of  the  pyramid  was  a 
handsome  cut-glass  candelabra,  which  is  scarcely  to  be  seen 
in  the  picture. 


The  second  display,  as  may  readily  be  seen  from  the 
engraving,  was  devoted  to  talcum  powder.  "Velvet  talcum" 
is  one  of  the  Doolittle  specialties,  and  is  put  up  in  bottles 
with  screw-caps  and  sprinkler  tops.  This  window  had  a  back- 
ground of  white  cheese-cloth  on  which  were  hung  the  three 
signs.  The  latter  were  painted  in  black  on  white  cardboard 
and  edged  with  ruching  of  yellow  crepe  paper.  In  the  mid- 
dle of  the  window,  on  a  box  covered  with  white  cloth,  was  a 
sphere  representing  the  earth  and  bearing  on  the  surface  out- 
line maps  of  North  and  South  America.  Surmounting  this 
was  a  bottle  of  the  talcum  powder,  and  the  lesson  was  forced 
Iiome  by  the  legend  underneath  entitled  "The  Best  on  Earth." 
Palms  were  placed  about  the  window  to  add  a  decorative 
effect,  and  bottles  of  the  powder  were  put  on  the  window 
lloor. 

Three  New  Year's  Letters. — 

Some  reference  was  made  last  month,  in  an  article  entitled 
"Plans  for  Holiday  Advertising,"  to  a  series  of  weekly  letters 
which  Mr.  Cooban  of  Chicago  had  issued  prior  to  the  Christ- 
mas season  a  year  ago.  It  will  now  be  appropriate  to  repro- 
duce the  text  of  a  New  Year's  letter  which  he  sent  out  last 
year  on  December  28  to  physicians : 

Chicago,  Dec.   28,  1904. 
Dear  Doctor: 

It  seems  fitting  tliat  at  the  close  of  a  successful  business  year  and  at 
llie  beginning  of  a  new  one  we  should  express  our-  appreciation  to 
those  who  have  contributed  to  our  prosperity. 

We  take  advantage  of  the  season  to  thank  you  for  the  favors  that 
we  have  received  at  your  hands  during  the  year  just  closed  and  to 
assure  you  that  we  shall  do  everything  in  our  power  to  merit  your  con- 
tinued confidence  and  patronage. 

\\M\  best  wishes  for  the  New  Year,  we  are. 

Very  truly  yours. 

As  we  stated  last  month,  these  letters  of  Mr.  Cooban's 
vvere  printed  on  his  own  letter-heads  in  typewritten  charac- 
ters by  one  of  the  city  concerns  which  make  a  specialty 
of  doing  such  work.  The  text  of  the  letter  was  printed  from 
type  through  ribbons  so  that  it  can  scarcely  be  told  from  work 
done  on  the  typewriter,  and  the  individual  names  were  then 
separately  filled  in  by  the  same  concern.  Each  letter  was 
signed  by  Mr.  Cooban  personally.  The  foregoing  letter,  it 
will  be  noted,  was  intended  for  physicians,  but  another  one 
was  sent  out  the  same  day  to  laymen,  and  was  a  little  differ- 
ently phrased.  Here  is  still  another  which  was  mailed  only 
to  telephone  subscribers : 

Chicago,   III.,  Dec.  29,  1904. 

Mrs. ,    Chicago,   III.  , 

Dear  Madame: 

This  drug  store  inakes  a  specialty  of  the  prompt  delivery  of  all 
orders  for  drug-store  goods  received  over  the  telephone. 

This  is  one  of  the  ways  that  we  can  make  drug  store  buying  most 
convenient  to  those  who  have  telephones;  one  of  the  ways  that  we  can 
add  to  the  value  of  the  telephone  in  your  house. 

If  you  wish  to  pay  for  your  purchases  when  delivered,  our  messen- 
ger will  have  the  money  to  make  change  for  you — just  as  if  you  were 
buying  in   person  at  our  store. 

We  invite  you  to  make  frequent  use  of  your  telephone  in  com- 
manding us  during  1905. 

With  best  wishes  for  the  New  Year,  we  are,  | 

Very  truly  yours.  i 

Gus.  B.  Grover  &  Co.,  of  Natchez,  Miss.,  issued  a  printed  | 

circular  in  the  form  of  a  letter  on   New  Year's  day.     The 

text  was  as  follows : 

Natchez,  Miss.,  Jan.  1,  1905.  I 
To  Our  Patrons: 

We  take  this  means  of  expressing  to  you  our  best  wishes  for  a  i 
Happy  and  Prosperous  New  Year. 

We   wish   to   thank   you    most   kindly   for   past   favors  and   to  ask  a   j 

continuance  of  your  patronage  for  the  future.  ! 
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During  the  past  year  we  have  endeavored  to  be  of  the  utmost  service 
to  our  patrons  and  we  intend  to  pursue  the  same  course  for  the  fol- 
lowing year.  It  has  been  a  pleasure  for  us  to  serve  you  in  your  wants 
and  we  will  endeavor  to  please  you  in  the  future  as  we  have  tried 
to  in  the  past. 

We  do  not 'wish  for  an  instant  that  you  or  any  member  of  your 
family  be  visited  with  sickness,  but  should  you  have  the  misfortune  to 
be  ill,  will  you  kindly  remember  we  are  ready  to  serve  you  with 
promptness  and  care? 

So  again  wishing  you  a  happy  and  prosperous  new  year,  we  are. 

Yours  to  Serve, 

Gus.  B.  Grovkk  &  Co. 

It  might  be  just  as  well,  for  obvious  reasons,  to  omit  the 
fourth  paragraph  in  this  letter. 

Regarding  the  Cigar  Business. — 

No  two  men  hold  to  the  same  opinions.  For  instance, 
Charles  M.  McConnell,  proprietor  of  the  Economical  Pharmacy 
in  Chicago,  believes  that  the  cigar  business  is  a  detriment  to 
any  store.  His  views  are  rather  novel.  He  says  that  "the 
most  selfish  man  in  the  world  is  a  smoker.  He  stands  around 
after  he  buys  a  cigar,  monopolizes  space,  fills  the  room  with 
smoke,  and  makes  himself  odious  generally.  I  started  in  by 
trying  to  make  the  cigar  business  a  success,  but  I  soon  found 
that  these  considerations  put  success  out  of  the  question.  What 
I  made  in  cigars  I  lost  many  times  over  in  other  classes  of 
trade.  I  particularly  fdund  that  I  was  gradually  but  surely 
losing  the  patronage  of  ladies  of  th6  better  sort.  I  promptly 
threw  out  the  cigar  counter,  and  I  have  never  regretted  the 
step." 

Advertising  a  Toilet  Product. — 

D.  Kilburn,  of  Quincy,  Illinois,  sends  us  the  following 
newspaper  advertisement  of  one  of  his  toilet  products.  It 
occupied  a  2^  by  2^  inch  space  and  was  well  displayed: 


RIGHT  "AT  HOME" 

ON  EVERY  LADY'S 
DRESSING   TABLE, 

KILBURN'S  CUCUMBER 
PASTE-aOc. 

An  ideal  "  make  up"  paste,  skin  food  and  mas- 
sage cream. 

A  PEACH  OF  A  BLEACH. 

SOLD  ONLY  AT 

KILBURN'S  DRUG  STORE. 

lOth  and  Maine. 


He  Has  the  Right  Idea  About  It.— 

R.  D.  Hanlon,  a  wide-awake  pharmacist  in  far-off  New 
Zealand,  located  in  the  city  of  Wellington,  has  utilized  the 
advertising  ideas  set  forth  in  the  Bulletin  to  a  degree  which 
fills  us  with  satisfaction.  Mr.  Hanlon  sends  us  a  batch  of 
advertising  matter  and  calls  our  especial  attention  to  four 
small  cards  containing  text  reproduced  from  specimen  display 
advertisements  shown  in  this  department  from  time  to  time. 
One,  for  instance,  was  the  reproduction  of  a  mailing  card 
of  Mr.  Cunningham's  which  was  reproduced  on  page  34  of  the 


January  Bulletin.  Another  was  a  hot  water  bottle  announce- 
ment of  Mr.  Cooban's  illustrated  on  page  76  of  the  February 
Bulletin.  A  third  was  a  headache  advertisement  of  Mr.Cun- 
ningham's  shown  on  page  78  of  the  February  Bulletin.  In- 
stead of  using  these  as  they  were  originally  employed,  for 
mailing  cards  or  newspaper  advertisements,  Mr.  Hanlon  made 
them  into  small  cards  after  the  method  of  Charles  J.  Fuhr- 
mann,  of  Washington,  D.  C,  whose  advertising  cards  have 
several  times  been  made  the  subject  of  mention  in  the  Bulle- 
tin, notably  in  the  issue  for  March,  1904,  page  122.  We  desire 
to  commend  Mr.  Hanlon's  action  to  other  readers  of  the 
Bulletin,  and  to  say  that  the  very  reason  why  advertising 
matter  is  described  and  reproduced  in  this  department  of  the 
Bulletin  is  to  enable  our  readers  to  imitate  or  modify  it  for 
their  own  purposes. 

Advertising  a  Tooth-wash. — 

Here  we  have  a  little  slip  3J/2  by  5  inches  in  size,  printed 
on  white  paper  of  good  quality,  used  for  the  exploitation  of  a 
tooth-wash,    and    distributed    by    mailing    in    envelopes    with 


The  Ultimate  Perfection  in 
Liquid  Dentifrices 


WE  know  what  is  in  it  be- 
cause WE  make  it .    .    . 

WE  stand  by  it:  and  so  will 
YOU  after  you  have  tried 
it 


A  Bottle  lasts  a  long  lime  and  the 
Price  is  25  Cents. 


monthly  statements  or  wrapped  in  packages  leaving  the 
counter.  The  slip  has  the  qualities  of  brevity,  force,  and  clear 
typography. 

Exploiting  One's  Own  Specialties. — 

Arthur  E.  Pratt,  of  Waukon,  Iowa,  makes  a  considerable 
line  of  his  own  specialties  and  believes  in  pushing  them  vigor- 
ously. We  have  recently  received  from  him  a  four-page  cir- 
cular, 6  by  9  inches  in  size,  giving  on. the  two  inside  pages  the 
whole  line  of  articles,  and  making  a  brief  and  pointed  refer- 
ence to  each  one  in  turn.  Altogether  there  are  forty  of  them. 
Mr.  Pratt  is  surrounded  by  a  large  farming  territory,  and  a 
good  many  of  his  specialties  comprise  such  articles  as  a  heave 
cure,  a  worm  powder,  a  condition  powder,  a  "lump-jaw  cure," 
a  chicken-lice  cure,  a  farcy  cure,  etc.,  etc.  The  particular  cir- 
cular under  mention  was  placed  in  every  package  leaving  the 
store  and  was  also  mailed  to  every  family  on  the  rural  routes. 
The  circular  strikes  us  as  being  an  excellent  one,  and  we  should 
be  very  much  surprised  if  it  did  not  bring  good  results.  Mr, 
Pratt  certainly  has  a  very  complete  line  of  his  own  remedies, 
and  he  knows  how  to  talk  about  them  in  a  concise  and  con- 
vincing manner.  In  this  connection  let  us  suggest  that  when 
druggists  similarly  send  us  in  specimens  of  advertising  we 
should  like  to  have  them  state  how  many  copies  they  obtained 
and  what  they  cost.     Such  figures  are  always  interesting. 
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Advertising  Quinine  Pills. — 

The  accompanying  advertisement  of  quinine  pills  is  one  of 
Mr.  Cooban's  latest  efforts.    It  strikes  us  as  being  pretty  good : 


A  Pointer 

About 

Quinine  Pills 

Look  out  for  stale,  worthless 
quinine  pills  that  no  more  dis- 
solve when  you  take  them  than 
leaden  bullets.  Compare  our 
pills  with  others.  Test  them  in 
any  way  you  please.  Notice 
the  results  you  get  from  taking 
ours.  Of  course  there  is  a 
reason  for  it. 

B.  S.  COOBAN   &   CO., 

PRESCRIPTION  DRUQQISTS. 
SS9  W.  63rd  Street, 

COR.   NORMAL  AVE. 


Printing  and  Distributing  Advertising  Slips. — 

C.  J.  Griffin,  of  Montezuma,  Iowa,  had  his  local  newspaper 
office  set  up  and  print  four  advertising  slips  at  the  same  time 
and  on  the  same  sheet.  They  were  of  course  afterwards  cut 
apart.  By  this  means  Mr.  Griffin  was  enabled  to  get  8,000 
slips  at  what  he  considers  to  be  the  low  price  of  $4.25.  Four 
different  kinds  of  paper  were  used,  and  the  four  slips  in  dif- 
ferent colors  were  enclosed  together  in  an  envelope.  The 
slips  advertised  respectively  a  corn  cure,  a  foot-powder,  a 
cleansing  cream,  and  flavoring  extract.  A  san^ple  of  the  foot- 
powder  was  also  enclosed  in  the  envelope. 

Making  the  Most  of  a  Window  Display. — 

The  following  newspaper  clipping,  taken  from  the  Brock- 
ville  Times  of  the  Province  of  Ontario,  shows  how  an  attract- 
ive window  display  may  be  made,  and  indicates  al.so  how  the 
druggist  may  "work"  his  local  newspaper  into  pushing  the 
good  cause  along : 

AN   ATTRACTIVE   WINDOW. 

A  shop  window  may  be  a  bald  and  unattractive  spot,  or  it  may  be  a 
work  of  art  and  a  liberal  education  as  well;  The  shrewd  and  capable 
merchant  realizes  this  and  governs  himself  accordingly.  In  these  pro- 
gressive days  a  great  deal  of  attention  is  paid  to  the  dressing  of  shop 
windows,  and  Brockville  takes  pride  in  the  fact  that  it  has  several  more 
than  usually  able  window-dressers.  These  remarks  are  prompted  by  the 
appearance  of  the  window  of  F.  R.  Curry,  the  well  known  King  Street 
chemist.  Mr.  Curry  always  has  an  attractive  window,  but  the  one 
which  caught  the  eye  of  the  newspaper  man  was  of  more  than  usual 
interest.  It  showed  specimens  of  well  known  drugs  in  their  crude  state 
from  all  corners  of  the  world.  There  was  opium  from  Smyrna,  in 
Turkey   in    Asia    Minor,    licorice    root    from    Sicily,    slippery    elm    from 


Quebec;  th€  curious  pitcher-plant  from  northern  Ontario;  paraffin  from 
Ohio  and  Pennsylvania;  vanilla  beans  from  France  and  Mexico;  bay 
leaves  from  the  British  West  Indies;  cubes  of  rhubarb  from  Shensi, 
China;  senna  pods  from  India,  buchu  leaves  from  South  Africa,  aloes 
in  gourds  from  the  Barbardoes;  alum  from  Scotland;  Castile  soap  froni 
Spain;  olive  oil  from  France;  cinchona  bark  from  Kquador,  in  the 
ititerior  of  Central  America;  and  other  supplies  which  chemists  keep 
in    stock,   all   labeled   with   explanatory  notes. 

All  this  makes  an  interesting  and  instructive  display  and  is  a  good 
example  of  up-to-date  window  dressing.  That  it  is  good  is  shown  by 
the  number  of  people  who  stop  to  look  at  it.  A  little  while  ago  Mr. 
Curry  had  a  fine  sponge  exhibit  in  his  window  after  a  similar  fashion. 
Next  week  it  will  be  a  new  sort  of  exhibit. 

Novel  Newspaper  Advertising. — 

C.  B.  Cook  &  Co.,  located  at  West  Point,  Mississippi,  use 
a  good  deal  of  newspaper  space,  but  they  use  it  in  a  peculiar 
way.  They  buy  a  two-inch  strip  across  the  bottom  of  the  page. 
Type  of  good  size  is  used,  and  the  message  is  very  short  and 
pointed.  Here,  for  instance,  is  the  text  of  a  recent  advertise- 
ment of  this  kind : 

Goods  delivered  never  later  than  twenty  minutes  after  ordered — 
that's  the  standard  at  Cook's  Drug  Store.  Bicycle  delivery  anywhere 
in  the  city.  Telephone  your  wants  here.  You  know  they'll  receive 
prompt   attention.      Cook's   Drug   Store — Phone  25. 

Occasionally,  in  order  to  vary  the  monotony,  a  similar 
strip  is  used  up  and  down  through  the  center  of  the  page. 
"The  idea,"  explains  Mr.  Cook  in  an  interesting  letter  to  the 
Bulletin,  "is  to  catch  the  eye  of  the  public  with  attractive 
headlines  and  pointed  messages  describing  briefly  the  article 
or  the  subject  we  desire  to  advertise.  The  buying  public  never 
has  time  to  read  long  and  meaningless  essays.  Our  news- 
paper advertising  in  a  local  daily  has  been  thoroughly  satis- 
factory and  we  have  every  reason  to  be  pleased  with  our  ad- 
vertising policy." 

A  Sticker. — 

The  accompanying  sticker,  2  by  4  inches  in  size,  is  used 
by  the  firm  of  successful  druggists  whose  name  it  bears  as  a 
sticker  on  all  packages  leaving  the  store. 


Whitfield  Drug  Co. 

280  WABASH  AVENUE 


THE  STORE  WHERE  YOU  CAN  GET  WHAT  YOU 

ASK    FOR, 


SOMETHING  JUST  AS  QOOD= 


To  the   Editors: 

The  Camp  Fire  is  the  first  column  I  look  for.  as  your  Bul- 
letin usually  reaches  me  in  the  evening,  and  as  some  one  else 
has  said,  it  is  very  acceptable  reading  for  that  time  of  day. 

F.  C.  Pass  MORE. 

Mansfield,  Pa. 

*      *      * 

To  the  Editors: 

I  regret  exceedingly  that  my  subscription  to  the  Bulletin 
OF  Pharmacy  is  so  far  past  due.  I  could  no  sooner  think  of 
getting  along  without  the  Bulletin  than  of  working  without 
a  salary.  Frank  M.  Inglis. 

Buffalo,  N.  Y. 
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The  Change  in  Dosage  in  the  U.  S.  P. — 

There  js  a  gratifying  amount  of  comment  these  days  in 
the  pharmaceutical  and  medical  press  over  the  new  Pharma- 
copoeia, and  it  is  evident  that  the  work  of  education  is  pro- 
ceeding rapidly.  In  an  article  contributed  to  the  October 
issue  of  the  Brooklyn  Medical  Journal  by  Dr.  E.  H.  Bartley 
is  a  very  suggestive  list  of  the  potent  tinctures  and  similar 
products  which  have  been  changed  in  strength,  together  with 
the  old  and  the  new  doses,  thus  showing  what  change  in 
dosage  will  have  to  be  made.  Average  doses  are  of  course 
given,  and  those  for  the  1890  products  are  calculated  from 
those  given  in  the  new  Eighth  Revision : 


Tincture  Aconite     

Tincture  Belladonna  Flor. 
Tincture  Veratrum  Viridc 
Tincture  Hydrastis  Can.. 
Tincture  Lobelia : 

Expt 

Emetic   

Tincture  Cannabis  Ind.  . . , 
Tincture  Colchicum  Seed   . 

Tincture  Digitalis     

Tincture  Gelsemium   

Tincture  Hyoscyamus  . . . , 
Tincture  Physostigma  .... 
Tincture  Sanguinaria     . . . . 

Tincture  Squill     

Tincture  Stramonium     .  . .  . 

Tincture   Kino    

Tincture  Benzoin  Comp.  . 
Wine  of  Colchicum  Seed  . 
Syrup  of  Iodide  of  Iron  . . 
Tincture  Nux  Vomica  . . . . 


Old  Dose. 

New  Dose 

Minims. 

Minims 

3 

10 

6 

8 

3  to  10 

15  * 

30 

60 

8 

15 

SO 

«0 

8 

10 

20 

80 

10 

16 

S 

8 

25 

15 

10 

16 

10 

15 

10 

15 

B 

8 

30 

«0 

24 

80 

20 

80 

IS 

30 

6 

10 

Popular  Products  in  the  U.  S.  P. — 

Much  favorable  comment  has  been  made  on  the  action  of 
the  Revision  Committee  in  giving  formulas  in  the  new  U.  S.  P. 
for  a  number  of  the  popular  mixtures  and  .specialties  which 
have  enjoyed  so  large  a  sale  during  the  last  few  years.  Dr. 
Bartley,  in  the  article  referred  to  in  the  preceding  paragraph, 
gives  a  list  of  these  mixtures  in  the  new  book,  although  the 
statement  is  made  by  him  that  a  few  of  them  were  also  to  be 
found  in  the  former  revision : 

Dilute  Ilydriodic  Acid  (Aqueous  Solution). 
Ilamamelis  Water. 
[  i'luor  Antisepticus. 

Iix.  Iron,  Quinine  and  Strych.  Phosphates. 
Svrup  of  Iron,   Quinine  and   Strych.    Phosphates, 
^yccrite  of  Iron,  Quinine  and  Strych.  Phosphates. 

Pulsion  of  Cod  Liver  Oil. 
ulsion  of  Cod  Liver  Oil  with  Hypophosphites. 
Emulsion  of  Turpentine. 
Aromatic   Fluidextract  of  Cascara   Sagrada. 
Extract  of  Malt   (Thick  Syrup). 
Compound  Solution  of  Cresol. 

Compound   Laxative   Pill    (,Moin,   Strych.,   Belladon.,  and   Ipecac). 
Pills  of  Podophyllum,   Belladon.  and  Capsicum. 
Compound    .Acetanilide    Powder. 
Effervescent  Magnesium  Sulphate. 
Compound   Syrup  of   Hypophosphites. 
Wine  of  Coca. 
Cataplasm   of    Kaolin, 
-dilution   of    Sodium    Phosphate. 

Making  a  Drying  Oven. — 

H.  A.  B.  Dunning,  writing  in  The  Druggist's  Circular, 
iescribes  an  oven  originated  by  Mr.  H.  P.  Hynson  and  him- 
self, with  the  aid  of  an  expert  carpenter :  "The  oven  is  built 
)n  the  side  of  a  room  10  feet  high,  between  a  wide  chimney 
ind  a  box  stairway.     One  side  of  the  stairway  and  one  side 


of  the  chimney  act  as  the  outer  sides  for  the  oven,  and  the 
wall  as  the  outer  back.  The  drying  oven  is  built  in  this 
corner,  an  air  space  of  2  inches  being  allowed  between  the 
outer  sides  and  the  inner  sides.  The  air  space  is  closed  all 
around. 

"The  oven  is  8  (pet  high,  3^  feet  wide,  19  inches  deep,  and 
built  of  wood  carefully  lined  with  asbestos  and  covered  with 
tin.  It  is  divided  into  two  compartments,  the  upper  part 
being  6  feet  high  and  the  lower  2  feet.  The  parts  are  sep- 
arated by  a  diaphragm  or  shelf  of  iron  perforated  with  holes 
Vs  inch  in  diameter.  The  lower  part  is  used  for  a  heat  cham- 
ber, the  upper  for  shelves.  The  top  of  the  oven  is  connected 
with  the  chimney  flue  by  a  pipe,  through  which  moisture,  etc., 
escapes.  The  bottom  is  also  connected  with  the  flue  by  a 
pipe  for  carrying  off  products  of  combustion,  as  in  this  oven 
it  is  necessary  to  use  gas,  there  being  no  hot  water  or  steam 
in  the  building. 

"The  doors  are  made  like  those  of  a  refrigerator,  with  air 
spaces.  There  are  two  sets  of  doors  above  and  one  set  below. 
The  lower  doors  have  holes  an  inch  in  diameter  bored  through 
the  lower  part  in  the  shape  of  a  pyramid,  to  admit  air  to  the 
heat  chamber.  The  shelves  in  the  upper  part  are  made  about 
1  inch  less  in  width  than  the  inner  depth  of  the  oven,  so  that 
with  one  shelf  pushed  back  and  the  other  pulled  forward,  the 
dry  air  will  reach  all  parts  of  the  closet.  These  shelves  are 
a  framework  of  white  pine  strips,  1  inch  thick  by  2  inches 
wide,  carefully  jointed  together  and  covered  with  unbleached 
muslin.  For  ordinary  purposes  a  single  spread  flame  Bunsen 
burner  will  supply  sufficient  heat.  And  it  will  rarely  be 
required  to  be  turned  on  full." 

The  foregoing,  declares  Mr.  Dumving,  is  the  description 
of  a  drying  oven  rather  large  for  a  retail  pharmacist,  but  it 
should  be  recognized  that  one  of  any  size  may  be  built  on 
the  same  plan.  It  need  not  be  placed  against  the  wall,  but 
may  stand  in  any  desired  place.  The  uses  of  a  drying  closet 
are  manifold,  and  are  so  well  understood  by  the  average 
druggist  that  it  is  hardly  necessary  to  mention  any  of  them. 

The  Effects  of  Preserving  Milk  with  Formaldehyde. — 

On  another  page  of  this  issue  we  are  presenting  a  sym- 
posium by  three  prominent  men  on  the  subject  of  chemical 
preservatives  in  foods.  It  will  be  noted  that  Dr.  Eccles,  one 
of  the  contributors,  declares  that  such  preservatives  are  not 
only  harmless,  but  that  they  largely  prevent  disease  epidemics. 
In  this  connection  it  will  be  interesting  to  note-  a  phenomenon 
that  has  been  observed  during  recent  years  in  England,  and 
which  negates  this  theory  somewhat. 

There  have  been  in  London  several  outbreaks  of  "epidemic 
skin  disease,"  the  origin  of  which  has  been  obscure,  but  which 
medical  practitioners  have  connected  with  the  milk  supply. 
Dr.  Copeman,  who  made  a  thorough  investigation  of  a  recent 
outbreak,  eliminated  practically  every  probable  cause  except 
milk,  and  discovered  ultimately  that  the  milk  con.sumed  had 
been  preserved  with  formaldehyde.  No  direct  proof  that  the 
formaldehyde  had  caused  the  skin  trouble  was  stated,  but  Dr. 
Copeman,  in  reporting  upon  the  outbreak,  wrote  the  following 
significant  paragraph : 

"Formalin,  which  is  a  40-per-cent  solution  of  formalde- 
hyde, is  a  well-known  powerful  preservative.  But  it  pos- 
sesses   the    disadvantage    of    retarding,    or    even    preventing 
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altogether,  the  pancreatic  digestion,  and,  further,  by  its  tend- 
ency to  combine  with  the  proteids  of  mWk,  is  apt  to  form  in 
that  fluid  insoluble  compounds,  thus  lowering  the  digestive 
value  of  milk,  and  perhaps  conferring  on  it  irritative  prop- 
erties. In  these  respects  formalin  was  regarded  by  the 
Departmental  Committee  appointed  to  inquire  into  the  use  of 
preservatives  and  coloring-matters  in  foods  as  a  danger  to 
health,  and  accordingly  that  Committee  recommended  that 
the  use  of  that  ..substance  in  the  preparation  of  foods  and 
drinks  should  be  absolutely  prohibited."  . 

Syrup  of  Licorice, — 

At  the  last  meeting  of  the  Michigan  Pharmaceutical  Asso- 
ciation Mr.  Leonard  A.  Seltzer,  of  Detroit,  spoke  of  the  diffi- 
culties met  with  in  the  manufacture  of  syrup  of  licorice  in 
accordance  with  the  N.  F.  formula.  After  dissolving  the 
mass  licorice  in  the  water,  an  insoluble  residue  remains,  which 
cannot  be  separated  by  filtration  in  the  ordinary  way.  If 
attempt  at  filtration  be  made,  the  first  portion  that  passes 
through  is  not  clear,  and  as  soon  as  it  seems  to  be  coming 
clear  it  ceases  clarification,  the  finely  divided  residue  pressing 
itself  against  the  paper  so  as  to  render  it  almost  absolutely 
impervious.  If  the  operator  be  willing  to  omit  the  filtration 
and  put  up  with  an  unsightly  preparation  he  is  confronted 
with  the  fact  that  the  inert  matter  immediately  starts  to  fer- 
ment and  spoils  the  syrup.  To  overcome  this  difficulty  Mr. 
Seltzer  uses  the  following  method : 

"After  disintegrating  the  mass  licorice  on  a  water  bath, 
with  the  full  amount  of  water  which  will  be  required  to  pre- 
pare the  syrup,  adding  from  time  to  time  sufficient  ammonia 
water  to  keep  the  glycyrrhizin  in  solution,  but  carefully  avoid- 
ing excess  so  that  )*■  may  be  detected,  either  by  smell  or  taste, 
I  remove  from  the  water  bath  and  allow  to  cool.  I  then  add 
the  white  of  an  egg,  mix  thoroughly,  and  again  heat  on  a 
water  bath  till  all  the  albumen  is  coagulated.  In  that  way 
much  of  the  insoluble  matter  is  surrounded  by  coagulating 
albumen,  but  enough  still  remains  to  make  filtration  difficult. 
The  method  I  use  here  is  this :  I  take  some  clean  excelsior 
and  place  it  in  the  bottom  of  a  percolator,  making  a  surface 
as  uneven  as  possible.  I  next  beat  up  some  filter  paper  in 
a  mortar  with  the  solution  till  it  is  reduced  to  a  pulp,  after 
which  it  and  the  remainder  of  the  solution  are  transferred  to 
tiie  percolator,  returning  the  filtrate,  till  it  passes  through 
clear.  The  whole  solution  will  then  pass  through  in  a  reason- 
able time.  The  sugar  may  now  be  added  and  dissolved,  either 
in  the  cold  or  by  the  aid  of  heat.  If  heat  is  used  it  will  be 
necessary  to  replace,  from  time  to  time,  the  ammonia  that  is 
driven  off." 

A  Convenience  for  the  Back  Room. — 

In  a  paper  presented  before  the  Section  on  Practical  Phar- 
macy and  Dispensing  of  the  American  Pharmaceutical  Asso- 
ciation, Thomas  D.  McElhenie  of  Brooklyn  remarked  that 
"the  storing  of  the  little  things  around  a  small,  busy  shop  is 
quite  a  problem,  and  seldom  done  with  any  system  or  with  a 
view  to  readily  finding  the  thing  wanted.  After  worrying 
along  for  a  matter  of  twenty-five  years  and  more,  I  contrived 
last  summer  an  arrangement  which  might  easily  be  copied  in 
any  store  having  a  space  say  2  feet  wide  and  7  feet  high. 
The  carpenter  made  for  me  an  upright  closet  IY2  feet  high, 


outside  width  22^^  inches,  inside  20^,  depth  6  inches,  15 
shelves  of  J^-inch  stuff,  5J/2  inches  apart  in  the  clear.  Pro- 
curing about  75  of  the- winged  "tin  boxes  used  for  100  mustard 
leaves,  we  improved  the  summer  dulness  in  fitting  these 
boxes,  in  alphabetical  arrangement,  for  all  the  small  vials 
of  chemical  extracts,  powdered  and  soft,  essential  oils,  etc., 
and  the  comfort  and  convenience  of  the  scheme  is  wonderful. 
Imagine  wanting  all  at  once  ammonol,  exalgin,  niesotan,  pep- 
sin, urotropin,  xeroform,  etc.,  etc.,  and  finding  them  all  under 
your  hand  in  five  seconds.  Any  one  in  reach  of  my  store  who 
is  interested  is  invited  to  come  and  see  the  outfit.  I  had 
nearly  forgbtten  to  mention  the  door.  '  It  is  like  a  trunk-lid, 
3  inches  deep,  strongly  hinged  on,  and  has  ten  shelves,  on 
which  are  arranged  alphabetically  all  the  fluid  extracts  that 
are  in  8-ounce  vials  or  less,  about  135  of  them— another  great 
comfort." 

Hot  Chocolate  for  the  Fountain. — 

•  The  Soda  Fountain  recommends  the  following  formula : 
Eight  ounces  chocolate;  4  ounces  granulated  sugar;, 28  ounces 
boiling  water;  chocolate  syrup  enough  to  make  a  gallon. 
Select  a  rich  brand  of  chocolate.  Grate  or  scrape  fine  and 
triturate  with  the  sugar;  then  in  a  large  warm  moTtar  form 
a  paste  by  trituration,  gradually  adding  18  ounces  of  boiling 
water ;  transfer  to  a  porcelain  vessel,  heat  slowly,  stirring 
well ;  gradually  add  the  remainder  of  the  water,  bring  to  a 
boil  and  boil  for  five  or  six  minutes,  stirring  constantly;  stir 
for  some  time  after  removing  from  the  fire,  then  bring  to  a 
boil  again  and  boil  for  one  minute.  By  this  means  separation 
of  cocoa  butter  is  prevented,  and  the  mixture  does  not  require 
straining,  but  simple  skimming.  Add  the  syrup,  and  the 
mixture  may  be  flavored  with  vanilla  extract  or  "other  flavors. 
Care  must  be  exercised  to  make  a  smooth  paste  in  the  begin- 
ning, and  tp  avoid  scorching  at  tlie  last.  A  quantity  of  the 
chocolate  may  be  kept  on  hand,  in  a  grated  or  scraped  form, 
mixed  with  the  proper  amount  of  sugar.  In  serving  use  V/z 
ounces  of  the  syrup,  add  an  ounce  of.  cream,  fill  the  mug  with 
hot  water,  top  with  whipped  cream,  and  serve  with  crackers 
and  a  spoon. 

Brewing  Ginger  Wine. — 

To  make  10  gallons  of  the  finest  ginger  wine,  says  the 
Soda  Dispenser,  boil  12  ounces  of  bruised  best  white  ginger  in 
3  gallons  of  rain-water  for  fifteen  minutes ;  then  add  20  pounds 
of  granulated  sugar,  the  whites  of  6  eggs,  2  drachms  isinglass, 
and  the  rinds  of  6  medium-sized  lemons,  and  continue  the 
boiling  for  thirty  minutes  longer.  During  the  entire  process 
of  boiling  the  liquid  should  be  skimmed  assiduously.  Let  cool 
down  somewhat,  but  while  still  warm  strain  through  a  suit- 
able cloth  into  a  clean  ten-gallon  keg  into  which  has  been 
previously  put  20  pounds  of  chopped  raisins.  Add  the  juice 
of  6  lemons,  stir  well  together,  and  finally  8  ounces  of  fresli 
brewers'  yeast.  Put  the  keg  in  a  moderately  warm  place 
(70°-80°  F.)  and  let  ferment.  Fermentation  will  commence 
almost  immediately,  and  will  be  completed  In  from  twelve  to 
fifteen  days,  according  to  the  warmth  of  the  apartment.  The 
liquid  should  be  stirred  from  the  bottom  occasionally  during 
the  first  few  days  of  fermentation.  After  the  fermentation- is 
over,  draw  off  to  a  clean  container,  put  in  a  cool  place,  bung 
tightly,  and  leave  for  three  months  before  bottling. 
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BOTANY  and  MATERIA  MEDICA 

Monthly  review  by  Olivbr  A.  Far.wki.1.. 


Lupeol     from     the     Bark     of     Roucheria     Griffittriana 
Planchon. — 

This  bark  has  been  examined  by  Sack  and  Tollens 
(Berichte),  who  have  extracted  lupeol  from  it  in  a  crystal- 
line condition,  the  melting  point  of  which  is  213°.  Its  formula 
is  CaiHj20,  and  its  specific  rotation  +27°.  Glucose  was  found 
also.  Lupeol  is  one  of  the  lupinin  group  of  alkaloids  that  are 
commonly  found  in  the  lupines  and  allied  plants  of  the  pea 
family.  Roucheria  belongs  to  the  flax  family,  and  inhabits 
the  Molucca  Islands. 

Djamboe,  or  Guava  Leaves. — 

Guava  or  Djamboe  leaves  are  the  leaves  of  the  tropical 
tree  known  to  science  as  the  Psidium  Guajava  Lin.,  from 
the  esculent  fruit  of  which  is  prepared  the  well  known  and 
delicious  guava  jelly.  It  is  said  that  the  leaves  are  used  with 
considerable  success  in  the  treatment  of  tropical  diarrhea 
and  cholera.  Allan  in  L'Union  Pharmaceutique  presents 
the  results  of  an  analysis  of  these  leaves.  He  found  3.15  per 
cent  of  resin,  5.99  per  cent  of  fat,  0.36  per  cent  of  essential  oil, 
0.39  per  cent  of  chlorophyll,  9.15  per  cent  of  tannin,  3.95  per 
cent  of  ash,  and  77  per  cent  of  cellulose.  The  resin  melts  at 
liB9'',  has  a  saponification  value  of  131,  an  iodine  value  of  115, 
And  an  acid  value  of  89.  The  specific  gravity  of  the  oil  is 
)69;  it  boils  at  237°,  and  has  a  formula  of  CiiHi,0«.  The 
i.irniula  of  the  tannin  is  GHjOi. 

Euphorbia  Drummondii. — 

In  Australia  this  plant  has  always  had  a  bad  reputation 

as  a  stock-poison.     Investigations  failed  to   substantiate   the 

'  harges,  but  the  reputation  still  lingered.    A  writer  in  Garden 

■id  Field  now  states  that  the  only  really  dangerous  part  of 

ihe  plant   is   the   seed,   which   ripens   in    March,   April,   and 

I  J^Jay.     This  makes  the  plant  especially  dangerous  after  the 

iHfejitumn  rains,  when  the  young  grass  commences  to  shoot  and 

I^Hcessitates  close  picking  by  stock.     When  feed  is  long  the 

|^H>ck  do  not  reach  the  plant,  which  lies  flat  on  the  ground. 

A  New  Buchu. — 

According  to  the  Chemist  and  Druggist  a  new  variety  of 
ichu  leaves  has  appeared  upon  the  London  market.  The 
leaves  are  round  or '  oval,  with  entire  instead  of  serrated 
margins ;  of  a  leathery  consistence  and  many  oil  glands ;  a 
;iiarter  of  an  inch  or  less  in  length  and  sharp-pointed.  They 
make  an  aromatic,  mucilaginous  infusion  similar  to  that  of 
Barosma  bctulina,  the  official  buchu.  The  ethereal  oil  is  a 
semi-solid,  with  a  distinct  odor  like  that  of  peppermint,  and 
contains  diosphenol.  The  botanical  identity  of  the  leaves  has 
not  been  determined. 

Ceanothus  Velutinus  as  a  Poison. — 

This  plant  is  frequent  along 'our  northwest  coast,  and  is 

ommonly  known  as  "honey  dew,"  "snow  brush,"  or  "moun- 

lin  halm."     Dr.   R.   F.   Rooneny,  of  Auburn,   Gal.,   recently 

icported  to  the  California  State  Medical   Society  a  case  of 

skin    poisoning    very    similar    to    that    usually    produced    by 


species  of  Rhus.  Although  this  plant  has  never  been  consid- 
ered dangerous,  he  considers  it  the  cause  of  the  repeated 
attacks,  as  he  could  not  discover  anything  more  likely  to 
have  caused  them. 

Equisetine:    A  Poisonous  Alkaloid. — 

According  to  the  Phannaceutische  Zeitung  experiments 
with  various  species  (German)  of  Equisetum  have  shown 
that  only  two,  E.  palustre  and  E.  sylvaticum,  can  be  consid- 
ered poisonous.  The  danger  to  stock  lies  in  the  contained 
poisonous  alkaloidal  equisetine,  and  is  not  due  to  the  contained 
aconitic  acid,  nor  to  the  indigestibility  of  the  plant,  nor  to  th^ 
presence  in  it  of  silica. 

Substitution  of  American  Centaury. — 

Mr.  Rodney  H.  True  (American  Journal  of  Pharmacy) 
has  found  that  Rhexia  Mariana  is  used  in  large  part  for  the 
true  American  centaury,  Sabbatia  angularis.  In  the  former 
the  stem  is  round,  but  in  the  latter  square.  "The  Rhexia  Is 
tasteless;  but  the  Sabbatia  is  bitter.  Although  these  plants 
resemble  each  other  in  many  resp'ects,  the  above  differences 
should  be  sufficient  to  distinguish  them  at  ^11  times. 

Prize  for  Botanical  Composition. — 

Richard  Guenther  in  Daily  Consular  Reports  says:  "The 
Frankfort  News  states  that  the  prize  founded  in  honor  of  the 
celebrated  Geneva  family  of  botanists,  De  Candolle,  is  now 
offered    by    the    Physics    and    Natural    History    Society,    of 


A  Botanical  Study.— Mr.  O.  H.  Sargent,  of  York,  West  Australia,  with 
whose  work  the  readers  of  the  Bollktin  are  already  familiar,  sends  us  this 
botanical  study.  The  plant  is  Olearia  pancidentaia.  and  belongs  to  thie 
Compositse  family.  The  ray  florets  are  white,  the  disk  florets  purple,  and 
the  plant  blooms  when  wild  flowers  are  scarce.  It  grows  as  a  somewhat 
diffuse  undershrub,  and  has  quite  a  taking  appearance  when  in  full  bloom. 
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Geneva,  Switzerland.  The  subject  will  always  be  a  descrip- 
tion of  a  species  or  family  of  plants.  Members  of  the  society 
are  not  permitted  to  compete,  and  limitations  as  to  nationality 
are  not  made.  The  essays  may  be  written  in  Latin,  German, 
French,  English,  or  Italian,  and  must  be  transmitted  to  the 
president  of  the  society  before  January  16,  1906." 

To  Distinguish  Between  Garden  (Pie-plant)  and  Chinese 
Rhubarb. — 

Prof.  A.  Tschirch,  according  to  Merck's  Report,  has  dis- 
covered a  way  to  distinguish  the  powdered  garden  rhubarb 
from  the  official  powdered  variety.  The  former  contains  a 
glucoside,  rhaponticin  (C21H24O9),  which  is  not  found  in  the 
latter.  .Ten  grammes  of  the  powder  is  boiled  for  fifteen 
minutes  in  50  Cc.  diluted  alcohol  and  then  filtered.  The 
filtrate  is  evaporated  to  10  Cc,  and  when  cold  shaken  with 
10  to  15  Cc.  of  ether  and  allowed  to  stand  for  several  hours, 
when  a  crystalline  precipitate  will  appear.  On  collecting, 
washing,  and  drying  the  crystals  will  give  a  purple-red  color 
with  sulphuric  acid,  soon  changing  into  orange.  The  official 
powder  when  treated  similarly  does  not  produce  a  precipitate. 

A  New  Remedy  for  Diabetes. — 

In  the  Boston  Medical  and  Surgical  Journal  Dr.  S.  G. 
Cowles  makes  the  statement  that  he  has  found  a  specific  for 
diabetes  mellitus  in  benzoic  acid  and  its  compounds.  It  should 
be  given  in  from  5-  to  10-grain  doses  before  meals,  and  abso- 
lutely no  food  taken  between  meals.  No  sugar  should  be 
taken  for  several  months,  and  a  mixed  diet  gradually  resumed. 


NEW  REMEDIES. 


Antiscrofulin. — 

This  preparation  is  described  as  being  a  prophylactic  and 
remedy  for  scrofula  and  tuberculosis,  its  constituents  being 
thiocol,  potassium  iodide,  and  hemoglobin.  The  antiscrofulin 
is  given  in  doses  of  from  >^  to  1  teaspoonful  to  children,  and  1 
to  4  teaspoonfuls  to  adults,  thrice  daily,  one  hour  after  meals. 

Chloaethoform. — 

According  to  the  Chemist  and  Druggist,  this  is  chloroform 
containing  ethyl  chloride — a  mixture  that  Finnemore  and 
Wade  declare  to  be  sure  and  but  slightly  dangerous. 

Hippol. — 

Hippol  is  the  commercial  name  for  methylenhippuric  acid, 
manufactured  by  the  Chemische  Fabrik  auf  Actien,  vormals. 
E.  Schering.  It  appears  as  colorless  prismatic  crystals,  odor- 
less and  tasteless,  dissolving  easily  in  chloroform,  warm 
benzol,  acetic  ether,  and  alcohol. 

lodor. — 

This  liquid  is  said  to  contain  iodine  in  organic  combina- 
tion, and ■  to- obviate  the  unpleasant  sequelae  of. that  element, 
causing  no  iodism  or  gastric  troubles. 

Kaloderma. — 

This  is  "cosmetic  jelly  of  glycerin  and  honey,"  according 
to    the    manufacturers,    but    the    Pharmaceutische    Zeitung 


declares  it  to  be  a  mixture  of  glycerin,  sugar,  and  a  little 
potash  soap.  It  is  recommended  for  sunburn,  freckles,  rough- 
ness of  the  skin,  etc. 

Muiracithin. — 

A  preparation  said  to  contain  the  active  principles  of  Muira, 
or  Moira  puama,  a  South  American  plant,  asserted  to  have 
extraordinary  power  as  an  aphrodisiac  and  tonic.  With  the 
active  principles  is  combined-ovolecithin,  the  total  phosphoric 
content  being  from  7.55  to  7.8  per  cent. 

Novargan. — 

Novargan  is  described  as  an  organic  silver  compound  con- 
taining 10  per  cent  of  silver,  and  occurring  as  a  fine  yellow 
powder  soluble  in  water  to  the  extent  of  50  per  cent,  and 
afifording  a  reddish-brown  solution,  but  insoluble  in  ether; 
benzene,  or  chloroform.  Weak  solutions  are  prepared  by 
sprinkling  the  powder  on  the  surface  of  cold  water.  Strong 
solutions  are  prepared  by  stirring  the  powder  with  a  little  cold 
water  at  first  to  make  a  thin  paste,  and  then  adding  the  requi- 
site quantity  of  water.  Novargan  solutions  are  not  precipi- 
tated by  alkaline  solutions,  tissue  fluids,  blood  serum,  secre- 
tions of  the  mucous  membranes,  or  hydrochloric  acid.  The 
solution  has  a  neutral  to  weakly  alkaline  reaction. 

Olan.— 

According  to  its  exploiter,  olan  is  a  "vasoliment,"  but  one 
not  made  of  oleic  acid  and  Dzonde's  spirit.  Olan  emulsifies 
with  water,  and  constitutes  a  more  or  less  stable  emulsion, 
according  to  the  amount  of  water  present  (from  one-fifth  to 
one-half).  These  emulsions,  being  water-soluble,  do  not 
injure  the  clothing. 

Piscarol. — 

A    reddish-brown,   limpid,    syrupy   liquid   of   peculiar   odor     f 
and  taste,  soluble  in  all  proportions  in  water.    It  is  also  called 
■'Ichden."     Dr.  Striebel    (Pharmaceutische  Post)   asserts  that 
"Piscarol"  and  "Ichden"  ^re  identical,  chemically  and  physic- 
ally, with  ammonium  sulphichthyolate. 

Tachysan. — 

An  embrocation  marketed  by  Paul  Hentschel,  of  Zwonitz, 
and  recommended  for  the  relief  of  pain.  It  is  seemingly  a 
distillation  product  of  the  wood  of  Cinnamomum  camphora 
and  the  entire  plants  of  Artemisia  cina  and  Mentha  piperata 
— practically  a  mixture  of  camphor,  cina  (wormseed)  oil,  and 
peppermint  oil. 

Theranol. —     ' 

This  seems  to  be  identical  with  and  probably  a  typo- 
graphical error  for  Thermiol,  put  on  the  market  by  thfe  Bull- 
ing Syndikat,  Vienna  (National  Druggist).  It  is  a  solution 
of  sodium  phenylpropiolate. 


•* 


Veratrone. — 

Name  given  to  a  sterilized  alcohol-free  liquid,  obtained 
from  the  root  of  Veratrum  viride,  and  carries  .075  per  cent  of 
chloretone  (National  Druggist).  It  is  a  clear  fluid,  having  a 
pleasant-  odor,  and  a  slightly  bitter  taste.  Four  parts  of  the 
liquid  contain  1  part  of  the  drug.  Used  as  a  hypodermic  injec- 
tion.    Put  on  the  market  by  Parke,  Davis  &  Co. 
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THE  DRUGGIST'S  SPECIALTIES 


In  this  department  Mr.  B.  S.  Coohan,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (3)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 


Jell-Flora. 

There  is  a  never-ceasing  demand  for  preparations  for 
chapped  hands,  and  during  the  fall  months  the  pharmaceutical 
journals  are  besieged  for  formulas.  While  it  would  seem  that 
every  imaginable  combination  of  emollients  in  creams,  jellies, 
and  lotions  had  been  supplied,  the  demand  continues. 

With  a  view  to  supply  something  a  little  out  of  the  ordinary 
we  began  experimenting  on  a  jelly  to  be  put  in  collapsible 
tubes,  and  we  now  offer  what  has  been  pronounced  by  some  of 
our  lady  friends  a  "dainty  and  most  exquisite"  preparation. 
With  the  base  for  a  starting-point  a  great  variety  of  changes 
can  be  rung  in,  giving  a  wide  range  of  names  and  literature. 

THK     BAIX. 

Tragacanth     (ribbons)     80  grains. 

Distilled   water    14   fluidounces. 

Boric    acid     80  grains. 

Dissolve  the  acid  in  the  water,  and  macerate  the  tragacanth  in  the 
solution  for  24  hours;  then  squeeze  through  cheese-cloth  and  beat  into 
a  perfectly  smooth  jelly. 

This  base  can  be  tinted  a  very  faint  violet  for  a  heliotrope 
;  odor,  a  deeper  violet  or  green  for  a  violet  odor,  a  very  light- 
brown  with  caramel  for  an  arnica  or  calendula,  a  pink  for 
rosebud,  or  it  can  be  left  clear  and  white  if  desired. 

To  the  quantity  of  base  given  in  the  formula  add  a  mixture 
of  one  ounce  of  glycerin,  two  drachms  of  any  desired  extract 
(four  if  wanted),  and  alcohol  to  make  two  ounces.  This  must 
be  thoroughly  incorporated  with  the  base.  Put  the  product  in 
two-ounce  collapsible  tubes,  fold  the  end  of  the  tube  twice, 
and  label  with  a  neat  and  dainty  label.  A  little  extra  expense 
on  the  package  adds  greatly  to  its  attractiveness  and  will  pay. 
The  product  may  be  called  a  jelly  or  a  cream,  giving  it  the 
prefix  of  whatever  odor  is  used,  as  "Floral  Cream,"  "Rosebud 
Oiap  Cream,"  "Violet  Jella,"  or  whatever  fanciful  name  may 
suggest  itself. 

Distilled  extract  of  witch-hazel  may  be  used  in  place  of 
the  water,  for  a  witch-hazel  jelly.  And  a  dainty  little  glass 
jar  may  be  used  in  place  of  the  tubes,  if  desired. 


Almond  Cream  Trouble. 

Van  W.  writes :    "I  have  been  trying  to  make  almond  cream 

'>er  your  formula  published  in  the  July  Bulletin,  and  fail 

irely  to  make  an  emulsion  of  the  cold  cream,  oil  of  sweet 

pimonds,  and  solution  of  soda.    The  best  I  can  get  is  a  greasy 

■nixture  which   separates  on   cooling.     Can  you   suggest  the 


trouble?  I  also  note  the  letter  of  Mr.  St.  James  in  the  August 
Bulletin  in  regard  to  cold  cream,  and  would  like  to  relate 
my  experience  in  making  this  preparation.  I  use  the  formula 
published  in  the  Bulletin  for  April,  1901.  I  am  of  the  opinion 
that  more  depends  on  the  temperature  when  beating  in  the 
water  than  any  other  point;  but  I  do  not  find  it  necessary, 
as  advised  by  Mr.  St.  James,  to  raise  the  liquids  to  the 
boiling  point  in  order  to  obtain  a  satisfactory  product.  By 
having  the  liquids  at  the  temperature  recommended  in  the 
formula,  when  mixed,  all  that  is  necessary  is  a  few  minutes' 
stirring  to  obtain  a  perfectly  smooth  and  beautiful  cream ;  but, 
if  the  temperature  is  not  right,  all  the  stirring  one  can  do  will 
not  give  a  satisfactory  product." 

The  source  of  our  friend's  troubles  is  undoubtedly  the 
solution  of  soda.  Very  little  of  the  sodium  hydrate  on  the 
market  is  of  pharmacopoeial  strength,  and  the  solution,  even 
if  of  proper  strength  when  first  made,  deteriorates  very  rapidly. 
Increase  the  quantity  of  the  soda  solution  a  little  at  a  time, 
continuing  the  heat  and  stirring  until  the  cream  and  oil  are 
completely  saponified  (emulsified)  ;  then  add  the  balance  of 
the  mixture,  previously  heated  to  about  the  same  temperature 
as  the  emulsion,  in  small  portions,  thoroughly  incorporating 
before  adding  more,  by  vigorous  stirring,  just  as  in  making 
any  enlulsion. 

We  think  if  you  will  act  on  this  suggestion  you  will  not 
have  any  further  trouble.  A  cold  cream  made  with  paraffin 
oil  is  more  difficult  to  emulsify,  and,  as  you  state  in  the  latter 
part  of  your  letter,  if  "the  temperature  is  not  right,  no  amount 
of  stirring  will  bring  results." 

You  are  perfectly  right  on  the  temperature  question  in 
making  cold  cream.  Mr.  St.  James  gets  results  more  pleasing 
to  himself  by  heating  to  the  boiling  point,  but  manipulators 
vary  on  the  importance  of  the  degree  of  heat.  The  main  point 
is  to  have  the  melted  fat  and  wax  as  nearly  as  possible  of 
the  same  temperature  as  the  water  to  be  added.  The  beating 
makes  the  product  more  fluffy,  but  should  not  be  continued 
after  the  emulsion  is  perfectly  formed. 

We  wish  more  of  our  friends  would  bring  their  experi- 
ences to  this  department. 


Liniment. 

H.  E.  A.— We  are  unable  to  give  a  formula  for  a  liniment 
that  would  be  safe  to  use  internally  that  would  still  have  any 
value  as  a  liniment,  and  that  would  come  within  your  price 
limit.  If  you  will  look  over  the  back  numbers  of  the  Bulle- 
tin, however,  consulting  the  annual  indexes  in  the  December 
issues,  you  will  find  many  good  liniment  formulas. 


Inhalant. 
G.  C.  McD.  wants  an  inhalant  to  be  used  in  a  rubber 
inhaler.    Most  of  the  inhalants  of  this  character  are  simply  oil 
of  eucalyptus,  or  rnixtures  of  eucalyptus,  pine  needles,  and  alco- 
hol, in  varying  proportions. 

Face  Wash. 
O.  C.  McC.  wants  a  formula  for  a  face  wash  that  will 
"smart  after  shaving,"  and  that  contains  no  alcohol.    Most  of 
the  cheap  bay  rums  used  by  some  barbers  contain  ammonia 
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chloride  to  give  the  smarting  feeling  that  is  caused  by  alcohol 
in  a  good  bay  rum.  You  might  try  a  mixture  of  water,  fifteen 
ounces;  glycerin,  one  ounce;  and  chloride  of  ammonia,  two 
or  three  drachms.  A  small  quantity  of  alcohol  would  improve 
the  product. 


QUERIES. 


Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers;  and  (4) 
names  and  addresses  must  be  affixed  to  all  communications. 


Hair  Dyes. 

E.  S.  M. — A  formula  for  a  walnut  or  vegetable  hair  dye 
was  printed  in  this  department  last  month.  Here  are  two 
formulas  for  chemical  dyes,  one  for  a  two-solution  product, 
and  the  other  for  a  on§-solution  preparation: 

A. 

(1)  Pyrogallic  acid   1  drachm. 

Alcohol   4  fluidrachms. 

Water,    distilled    4  fluidounces. 

B. 

Silver  nitrate   1  drachm. 

Water,  distilled  4  fluidrachms. 

Ammonia   water    enough. 

After  dissolving  the  silver  nitrate  in  the  water,  gradually  add  water 
of  ammonia,  stirring  constantly,  until  the  brown  turbidity  produced  has 
vanished  and  the  liquid  appears  colorless.     Then  add 

,   ^ater,  distilled,  enough  to  make 1  fluidounce. 

A  Idfge  e^ccess  of  ammonia  tends  to  produce  a  brownish 
dye.  Variibus  shades  of  brown  may  be  produced  by  increasing 
the  anteuht  of  water  in  the  silver  solution.  It  should  be 
remembered  that  the  hair  must,  previous  to  treatment,  be 
washed  with  warm  water  containing  sodium  carbonate,  well 
rinsed  with  clear  water,  and  dried. 

(2)  Silver  nitrate  480  grains. 

Copper  nitrate   90  grains. 

Distilled  water   8  fluidounces. 

Ammonia    water    .sufficient. 

Dissolve  the  two  salts  in  the  distilled  water  and  add  the  ammonia 
water  until  the  liquid  becomes  a  clear  fluid. 

In  using  apply  to  the  hair  carefully  with  a  tooth-brush, 
after  thoroughly  cleansing  the  hair,  and  expose  the  latter  to 
the  rays  of  the  sun. 


Cleansing  Ink  Spots. 

'  J.  C.  P. — The  customary  method  of  cleansing  ink  spots  is 
to  use  oxalic  acid.  Thick  blotting-paper  is  soaked  in  a  con- 
centrated solution  and  dried.  It  is  then  laid  immediately  on 
the  blot,  and  in  many  instances  will  take  the  latter  out  with- 
out leaving  a  trace  behind.  In  more  stubborn  cases  the  cloth 
is  dipped  in  boiling  water  and  rubbed  with  crystals  of  oxalic 
acid,  after  which  it  is  soaked  in  a  weak  solution  of  chjoride 
of  lime — say  one  ounce  to  a  quart  of  water.  Under  such 
circumstances  the  linen  should  be  thoroughly  rinsed  in  sev- 
eral waters  afterwards.  Oxalic  acid  is  undesirable  for  certain 
fabrics  because  it  removes  the  color. 

Here  is  a  more  harmless  method:     Equal  parts  of  cream 


of  tartar  and  citric  acid,  powdered  fine,  and  mixed  together. 
This  forms  the  "salts  of  lemon"  sold  by  druggists.  Directions 
for  using:  Procure  a  hot  dinner  plate,  lay  the  part  stained 
in  the  plate,  and  moisten  with  hot  water;  next  rub  in  the 
above  powder  with  the  bowl  of  a  spoon  until  the  stains  dis- 
appear ;  then  rinse  in  clean  water  and  dry. 


Hot  Soda  Formulas. 

Dispenser. — Here  are  some  good  formulas  borrowed  from 
The  Soda  Dispenser: 

HOT    COCOA. 

Mix  the  syrup  by  taking  4  ounces  of  light  soluble  cocoa,  2  pounds 
of  granulated  sugar,  1  quart  boiling  hot  water,  and  1  ounce  vanilla 
extract.  Dissolve  the  cocoa  in  the  hot  water  by  stirring,  then  add  the 
sugar  and  dissolve.  Strain,  and  when  cold  add  the  vanilla  extract. 
To  dispense,  take  2  ounces  of  cocoa  syrup  and  1  ounce  of  cream.  Turn 
on  the  hot -water  stream  and  stir  while  filling.     Top  with  whipped  cream, 

HOT    GINGER     CLAM    BROTH. 

One  teaspoonful  powdered  Jamaica  ginger,  1  ounce  cream,  1  ounce 
clam  juice,  1  teaspoonful  butter.  Fill  with  hot  water  and  season  with 
celery  salt. 

HOT    CLAM    SODA. 

One  teaspoonful  of  clam  juice  and  a  little  cream;  fill  cup  witii  hot 
water;   stir  with  a  spoon,  and  add  salt  and  pepper. 

HOT    CELERY    PUNCH. 

One-fourth  ounce  clam  juice,  J4  ounce  beef  extract,  1  ounce  cream, 
4  dashes  essence  of  celery.  Stir  while  adding  hot  water.  Serve  with 
spices. 

CHICKEN    BOUILLON. 

Two  ounces  concentrated  chicken  and  yi  ounce  sweet  cream.  Stir 
while  adding  hot  water,  after  seasoning  with  a  little  spice. 

HOT    EGG   PHOSPHATE. 

This  makes  a  really  excellent  hot  drink.  It  is  delicious  and  nourish- 
ing. Lemon  syrup,  lyi  ounces;  fresh  egg,  1;  acid  phosphate,  1 
drachm;  cold  water,  1  ounce.  Put  the  above  ingredients  into  the 
shaker  and  shake  until  thoroughly  beaten  together,  strain  into  cup, 
and  fill  with  hot  water.     Top  with  grated  nutmeg. 

HOT   BEEF  TEA. 

First  make  an  extract  by  taking  6  ounces  extract  of  beef,  16  ounces  , 
iiot  water,  5  drachms  tincture  of  black  pepper.  Dissolve  the  beef 
extract  in  the  hot  water  and  add  the  tincture  of  black  pepper.  To  make 
the  tincture  of  black  pepper,  take  2  ounces  of  whole  black  pepper, 
crush  it,  add  10  ounces  alcohol.  Steep  and  filter.  To  dispense,  take  1 
ounce  of  the  beef  tea  extract,  dash  of  cream,  dash  of  salt,  and  dash  of 
celery  salt.  Fill  up  with  hot  water,  stirring  with  spoon  while  filling. 
Place  the  salt,  pepper,  and  celery  salt  convenient  to  the  customer,  in 
case  he  should  wish  for  more  of  the  seasoning. 


Plaster  Casting  from  Life. 

F.  L.  W. — Possibly  the  following  paragraph,  borrowed 
from  "The  Scientific  American  Cyclopedia  of  Receipts,"  will 
prove  suggestive : 

Casting  from  life  is  very  unpleasant  for  the  person  operated  upon, 
and,  especially  when  the  face  is  molded,  the  pain  is  considerable.  The 
face  is  first  greased  well  with  vaselin,  the  eyelashes  and  eyebrows  being 
well  buried  in  pomade  or  clay  and  the  small  hairs  well  smoothed  down. 
Whiskers,  etc.,  should  be  well  coated  with  clay.  Quills  are  inserted  in 
the  nostrils  for  respiration.  Then  when  the  patient  is  lying  in  a 
recumbent  position,  the  plaster  is  laid  on.  The  patient  must  not  move 
or  laugh  or  speak  until  the  plaster  is  set.  The  plaster  is  mixed  with 
warm  water,  as  the  plaster  sets  better  than  with  cold  water.  When  the 
cast  is  sufficiently  set  it  is  removed.  This  is  the  painful  part  of  the 
operation.  A  hand  can  be  done  by  thrusting  it  in  a  basin  of  plaster, 
then  placing  it  on  a  towel  in  desired  position.  As  the  plaster  sets,  lay 
a  strong  thread  on  the  wet  plaster  along  the  hand  down  the  middle 
finger.  A  second  thread  may  be  laid  from  the  wrist  to  the  thumb. 
The  object  of  these  threads  is  to  make  divisions  in  the  mold,  and  thus 
enable  the  hand  to  be  withdrawn.  Now  lay  on  the  plaster  over  the 
whole  to  a  sufficient  thickness.  When  it  is  nearly  set  (still  soft  and 
wet),  take  the  ends  of  the  threads,  and  by  jerking  them  sharply  through 
the  plaster,  sections  are  made  in  the  mold.  In  a  few  minutes  the  plaster 
is  hard,  and  the  mold  may  be  burst  asunder  at  the  divisions  cut  by 
the  thread  and  the  hand  released.  Fractures  which  will  probably  occur 
in  thin  parts  of  the  mold  must  be  cemented  carefully  in  their  places 
after  they  are  dry  by  a  solution  of  shellac  in  alcohol.  Limbs  and  even 
the  entire  figure  can  be  molded  in  this  manner.  Professional  molders 
should  be  employed  in  taking  casts  of  deceased  persons. 


BULLETIN  OF  PHARMACY 


527 


Cloudy  Syrup  of  Hypo  phosphites. 

J.  C.  L. — The  best  thing  we  can  do  is  to  suggest  that  you 
substitute  the  following  formula  for  your  own.  It  was  rec- 
ommended a  year  or  so  ago  by  A.  E.  Hiss  in  the  Western 
Druggist: 

Calcium   hypophosphite    128  grains. 

Sodium    hypophosphite    64   grains. 

Potassium    hypophosphite    64  grains. 

Quinine   sulphate    40  grains. 

Iron    pyrophosphate,    scale    96  grains. 

Strychnine  sulphate 6  grains. 

Sugar    8J4  pounds  av. 

Water     32  fluidounces. 

Simple  syrup,  enough  to  make 54  gallon. 

Mix  the  three  hypophosphites,  quinine  sulphate,  and  water  in  a 
suitable  dish,  apply  a  gentle  heat  until  all  are  dissolved,  add  the  sugar, 
continue  the  heat  until  it  is  dissolved,  then  bring  the  liquid  to  a  boil; 
remove  the  vessel  from  the  source  of  heat,  add  the  iron  pyrophosphate, 
stir  the  liquid  until  it  is  dissolved,  dissolve  the  strychnine  sulphate  in 
about  6  fluidrachms  of  distilled  water,  add  to  the  preceding  solution, 
strain  the  whole  through  cloth,  and  add  enough  simple  syrup,  if  neces- 
sary, to  make  the  liquid  measure  one-half  gallon. 

Ihis  makes  a  thick  syrup  in  which  the  cloudy  matter  sub- 
sides slowly  and  is  readily  diffused  through  the  liquid  on  agi- 
tation. It  should  be  preserved  from  the  light,  as  it  becomes 
darker  on  exposure.  If  you  desire  magnesium  hypophosphite 
in  the  formula,  and  do  not  care  for  the  iron  salt,  you  can 
merely  substitute  one  for  the  other,  changing  the  dose,  of 
course,  as  the  conditions  require. 


Incompatibility  of  Strychnine  and  Mercuric  Chloride. 

The  M.  Drug  Co.  submit  the  following  prescription  for 
criticism : 

Tincture  of  iron  chloride 6  drachms. 

Fowler's    solution    2  drachms. 

Strychnine  sulphate   1  grain. 

Mercuric  chloride   2  grains. 

Fluid   extract   of    digitalis 1  drachm. 

Quinine  hydrobromate    1  drachm. 

Syrup  of  orange,  enough  to  make i  ounces. 

A  voluminous  precipitate  of  strychnine  chloro-mercurate 
is  quickly  formed  when  strychnine  and  mercuric  chloride  in 
solution  are  brought  in  contact  with  hydrochloric  acid.  It 
requires  an  alcoholic  solution  to  prevent  precipitation.  While 
this  prescription  can  be  dispensed  with  a  shake  label  there 
would  be  great  danger  to  the  patient.  It  would  be  safer  to 
leave  out  the  mercuric  chloride. 


Green  versus  Dried  Drugs. 

G.  F.  M.  has  had  calls  for  the  fresh  drugs  of  elder;  com- 

frey  root,  and  rib  grass,  and  he  asks  us  if  the  dried  drugs 
will  do  as  well.  It  is  scarcely  possible  to  answer  this  ques- 
tion definitely.  The  comparative  activity  of  these  drugs  has 
not  been  investigated  sufficiently  to  enable  us  to  say  posi- 
tively that  they  will  exert  the  same  effect  in  a  dried  condition 
as  they  would  in  the  green  state,  when  applied  externally. 
In  the  case  of  rib  grass  and  elder  we  are  inclined  to  think  it 
quite  possible  that  the  dried  drug  could  be  satisfactorily  sub- 
stituted for  the  green.  In  the  case  of  comfrey  root  it  may 
be  that  there  is  some  volatile  substance  in  the  drug  which 
would  be  lost  in  the  drying  process.  Before  making  any  final 
change  in  your  formula,  however,  we  suggest  that  you  prepare 
a  small  quantity  from  the  dried  drugs  and  make  a  compara- 
'tive  clinical  test  of  the  product. 


Syrup  of  White  Pine  Compound. 

A.  C.  W. — Here  is  a  formula  for  this  cough  syrup  which 
was  contributed  to  the  Bulletin  three  or  four  years  ago  by 
Mr.  Cooban: 

White  pine  bark 1}4   pounds. 

Wild  cherry  bark l}4  pounds. 

Bloodroot    3  ounces. 

Balm  of  Gilead  buds 3  ounces. 

Spikenard    3  ounces. 

Sassafras    l  J4  ounces. 

Sugar  ^ 12  pounds. 

Morphine  sulphate  64  grains. 

Chloroform     2  ounces. 

Alcohol  and  water    sufficient. 

Rednce  the  drugs  to  about  a  No.  30  powder;  moisten  with  a  men- 
struum composed  of  one  part  of  alcohol  and  two  of  water;  then  pack 
in  a  percolator  and  pour  on  the  menstruum  until  one  gallon  of  percolate 
is  obtained.  In  the  percolate  dissolve  the  sugar,  morphine,  and  chloro- 
form, and  add  sufficient  menstruum  to  make  the  finished  product  meas- 
ure 2%   gallons.     Color  with  caramel. 

Another  contributor  to  the  Bulletin,  commenting  upon 
the  foregoing  formula,  wrote  us  that  he  had  been  putting  up 
for  some  time  a  similar  preparation,  except  that  to  each 
drachm  he  added  25^  grains  of  ammonium  chloride  and  5 
minims  each  of  syrups  of  squill  and  ipecac. 

In  reply  to  your  other  question  let  us  say  that  "Evergreen 
Y"  is  one  of  the  aniline  dyes. 


Effervescent  Solution  of  Magnesium  Sulphate. 

P.  V.  McC. — We  have  not  been  able  to  find  a  formula  for 
a  preparation  conforming  to  your  description,  but  it  occurs 
to  us  that  the  National  Formulary  recipe  for  effervescent 
solution  of  magnesium  sulphate  may  possibly  serve  your  pur- 
pose.    It  is  as  follows: 

Mag^nesium     sulphate     26.  Gm. 

Citric    acid    4.  Gm. 

Syrup  of  citric  acid   (U.   S.   P.) 60.  Cc. 

Potassium     bicarbonate,     crystals 2.5  Gm. 

Water,  a  sufficient  quantity  to  make   350.   Cc. 

Dissolve  the  magnesium  sulphate  and  the  citric  acid  in  260  cubic 
centimeters  of  water,  add  the  syrup  of  citric  acid,  and  filter  the  solution 
into  a  strong  bottle  of  about  360  cubic  centimeters  capacity.  Then  add 
enough  water  to  nearly  fill  the  bottle,  drop  in  the  crystals  of  potassium 
i>icarbonate,  immediately  close  the  bottle  with  a  cork,  and  secure  it 
with  twine.  Lastly,  shake  the  bottle  occasionally  until  the  crystals  are 
dissolved. 


Making  Suppositories. 

D.  R.  has  had  some  trouble  in  making  suppositories,  and 
has  been  "unable  to  keep  them  from  adhering  to  the  sides  of 
the  molds  and  falling  to  pieces."  He  should  employ  a  little 
castor  oil  to  cause  adhesiveness,  and  should  either  chill  his 
molds  or  give  them  a  coating  of  glycerin  before  using  them. 
A  good  deal  of  helpful  advice  regarding  suppository  manu- 
facture will  be  found  on  page  429  of  the  Bulletin  for  Octo- 
ber, 1904. 


Quinine  Sulphate  and  Citric  Acid  in  a  Prescription. 
J.  B.  has  recently  been  called  upon  to  dispense  a  prescrip- 
tion containing  ammonium  carbonate,  sodium  bicarbonate, 
quinine  sulphate,  citric  acid,  and  water.  The  doctor  tells 
him  that  he  has  repeatedly  had  it  dispensed  as  a  clear  solu- 
tion, but  J.  B.  doesn't  think  this  possible.  Quinine  citrate  is 
formed  in  this  mixture  and  is  precipitated  because  it  is  less 
soluble  than  the  sulphate.  To  produce  a  clear  liquid  it  would 
consequently  be  necessary  to  use  an  excessive  amount  of  acid. 


528 


BULLETIN  OF  PHARMACY 


Patent  Leather  Paste. 

R.  M.  P. — If  you  will  consult  the  annual  indexes  of  the 
Bulletin  for  the  last  two  or  three  years  you  will  find  any 
number  of  formulas  for  shoe  polishes.  The  following  is 
reprinted  from  the  issue  for  September,  1904: 

Soft  soap   4  drachms. 

Linseed  oil   6  drachms. 

Carnauba  wax    1  ounce. 

Aniline-blue     10  grains. 

Aniline-black    1  drachm. 

Oil  of  turpentine    2  ounces. 

Water     3  ounces. 

Dissolve  the  soap  in  the  water.  Melt  the  wax  in  the  oil  and  tur- 
pentine, and  then  gradually  stir  in  the  soap  solution.     Stir  till  cold. 


Staining  Horns. 

"Elk."— We  are  unable  to  find  a  formula  for  any  such 
preparation  as  you  name,  but  we  have  discovered  that  a 
brown  stain  is  given  to  horns  by  covering  them  first  with  an 
aqueous  solution  of  potassium  ferrocyanide,  drying  them,  and 
then  treating  with  a  hot  dilute  solution  of  copper  sulphate. 
A  black  stain  can  be  gotten  in  the  following  manner: 

After  having  finely  sand-papered  the  horns,  dissolve  60  to  60  grains 
of  nitrate  of  silver  in  1  ounce  of  distilled  water.  It  will  be  colorless. 
Dip  a  small  brush  in,  and  paint  the  horns  where  they  are  to  be  black. 
When  dry,  put  them  where  the  sun  can  bhine  on  them,  and  you  will  find 
that  they  will  turn  jet-black.     When  done,  polish  off. 


Short  Answers. 

H.  L.  W. — We  are  not  able  to  find  a  formula  for  the 
particular  toilet  water  which  you  mention,  and  suspect  that 
it  is  a  trade-name  representing  some  blended  specialty  of  a 
manufacturer.  Formulas  for  various  kinds  of  toilet  water 
have  been  printed  repeatedly  in  the  Bulletin,  as  you  will  find 
by  consulting  the  annual  indexes  in  the  December  issues. 

C.  P.  R. — Formulas  for  "tasteless"  cod-liver  oil  have  been 
printed  with  great  frequency  in  the  Bulletin.  Consult  your 
annual  indexes.  The  last  consideration  of  the  subject  was  on 
page  439  of  the  October  Bulletin. 

D.  L.  W. — An  excellent  article,  entitled  "Simple  Tests  for 
Linseed  Oil,"  was  contributed  to  page  69  of  the  Bulletin 
for  February  of  this  year.  It  is  too  long  to  reprint  so  soon 
again. 

E.  C.  W. — Please  read  the  directions  at  the  head  of  this 
department. 


THE  NEW  PHARMACOPOEIA. 

(Continued  from  page  496.) 

Fluidextractum  Calumbce. — Menstruum  and  process  of 
manufacture  unchanged.  This  is  certainly  one  of  the  most 
peculiar  drugs  with  which  a  pharmacist  ever  has  to  deal  in 
the  preparation  of  a  fluidextract.  Some  peculiar,  fluorescent- 
like  substance  seems  to  be  extracted  from  the  drug,  and  the 
finished  fluid,  particularly  when  made  with  any  of  the  more 
dilute  alcoholic  menstrua,  acquires  a  strange  haziness  which 
gives  it  a  very  unsightly  appearance.  Our  practical  experi- 
ence with  this  fluidextract  leads  us  to  believe  that  the  more 
concentrated  menstruum  of  perhaps  80  or  85  per  cent  of  alco- 
hol by  volume  will  yield  a  fluidextract  of  better  appearance 


and  one  which  will  keep  better  than   that  prepared  by  the 
official  menstruum. 

Fluidextractum  Capsici. — The  menstruum  of  94  per  cent 
of  alcohol  has  not  been  changed.  We  think  we  are  warranted 
in  asserting  that  a  94-per-cent  alcoholic  menstruum  is  not 
necessary  for  the  exhaustion  of  capsicum.  This  drug  is  quite 
rich  in  fats,  but  these  do  not  contain  the  active  principle 
desired.  We  believe  that  this  oily  or  fatty  matter  can  be 
removed  and  the  active  portion  of  the  drug  extracted  by 
70-per-cent  alcohol  (absolute,  by  volume). 

Fluidextractum  Chiratce. — Dilute  alcohol  is  now  employed 
as  a  menstruum,  whereas  formerly  the  drug  was  exhausted 
by  a  mixture  of  600  Cc.  of  alcohol  plus  300  Cc.  of  water. 

Fluidextractum  Cinchonce. — The  glycerin  in  this  fluid- 
extract  has  been  reduced  from  200  Cc.  to  100  Cc.  (in  a  for- 
mula employing  1000  grammes  of  drug)  ;  otherwise  the  men- 
struum is  unchanged.  It  is  required  that  the  fluidextract 
shall  assay  4  per  cent  of  anhydrous,  ether-soluble  alkaloids  by 
the  process  appended.  We  think  this  standard  of  ether-solu- 
ble alkaloids  is  not  an  improvement  over  the  assay  standard 
hitherto  employed  for  the  drug.    See  remarks  under  Cinchona. 

Fluidextractum  Cocce. — Must  contain  0.5  per  cent  of  ether- 
soluble  alkaloids  when  assayed  by  the  appended  process. 

Fluidextractum  Colchici  Seminis. — The  menstruum  and 
process  of  manufacture  are  unchanged.  The  fluidextract 
must  assay  0.5  per  cent  of  colchicine  by  the  appended  process. 

Fluidextractum  Conii. — Process  of  preparation  unchanged. 
The  alkaloidal  standard  is  0.45  per  cent  of  conium  by  the 
appended  process. 

Fluidextractum  Cubebce. — The  menstruum  and  process  of 
preparation  are  unchanged.  We  only  mention  this  fluid 
extract  because  it  gives  us  occasion  to  contrast  the  fact  that 
alcohol  of  95  per  cent  is  retained  as  a  menstruum,  whereas 
in  the  case  of  buchu  the  menstruum  has  been  very  materially 
reduced. 

Fluidextractum  Digitalis. — The  menstruum  of  the  U.  S.  P., 
1890,  600  Cc.  of  alcohol  plus  300  Cc.  of  water,  has  now  been 
reduced  to  diluted  alcohol.  We  suppose -that  it  is  fair  to 
presume  that  our  Committee  has  thoroughly  considered  the 
constitution  of  digitalis  and  has  taken  into  consideration  the 
varying  solubility  of  the  different  active  bodies  to  which  this 
drug  owes  its  therapeutic  value.  The  evidence  seems  to  be 
incontrovertible  that  digitalis  contains  active  substances  prac- 
tically insoluble  in  alcohol  and  yet  soluble  in  water,  and  also 
some  that  are  soluble  in  alcohol  and  practically  insoluble  in 
water.  .  These  substances  undoubtedly  vary  -in  their  physio- 
logical action.  It  is  also  to  be  remembered  that  the  solu- 
bility of  some  of  these  active  principles  is  very  materially 
affected  by  the  presence  of  others.  It  naturally  follows  that 
in  deciding  upon  the  menstruum  all  of  these  facts  should 
have  been  taken  into  consideration  and,  if  possible,  the  thera- 
peutic value  of  fluidextracts  made  by  different  menstrua  , 
demonstrated  by  physiological  and  clinical  tests.  If  this  line  | 
of  investigation  has  not  been  carried  out,  it  might  form  a 
very  attractive  and  valuable  study  for  some  of  our  scientific 
workers. 

Fluidextractum  Euonymi. — Prepared  in  the  usual  manner 
by  percolation  with  a  menstruum  composed  of  800  Cc.  of  alco- 
hol and  200  Cc.  of  water. 

(To  be  continued.) 
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bills 27,    94,    37,    181. 

269,    312,    357,    402.   441 

In  Vermont  491 

law,  a  new  Massachusetts.   402 

laws,  enforcing 272 
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.^^nCochineal    preparation,    a 220 

^^"        syrup  of   263,  296 

Cod-liver  oil  emulsions. ..  .261,  421,  422 

Coffee,    hot    38 

hot  egg    43 

new  species  of 171 

^^mCohn,  Alfred  I.:  A  New  Percentage 

^^b             Solution  Table 465 

^^B         A  Percentage-Solution  Table. .  .  522 

^^■Cola  seeds,   color   of 523 

^^HCold  cream,  a  non -greasy ,^2^' 

^^H                 perfume   for    S,5 

^^B                Phoebe    Snow    ^p 

^^B                 snow   white    s6 

^^V        cure — see  also  "Cough  Cure." 
^^P  Colds,       remedies       for — see       also 
^H^      "Cough  Cures." 

^^^ Collections,  one  way  of  making....  478 

Collectors,  women  or  men? 42 

Colleges  and  boards,  Joint  meeting 

of    405 

in  New  York   State  raise  their 

requirements    313 

of   pharmacy,    evening 360 

Collodions,  acetone 521 

Color  for  a  lotion,   green 482 

for    an    ointment,    green 132 

for  butter   479 

Coloring   for   tooth    powder 123 

Combinations,       drug-store    —    see 
"New  Economic   Order." 

in   the   retail   trade 8 

advance  of    . . .  448 

Compound   acetanillde   powder 185 

elixir    of    glycerophosphates...  245 

of  pepsin   483 

solution    of   cresol 349 
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Compound  solution  of  cresol,  U.  S.  P.  346 

of  sodium  phosphate    423 

tincture    of    gentian 396 

Condition    powder,    blue-grass 258 

rural   214 

Conference  of  Pharmaceutical  Fac- 
ulties, annual  meeting  of 405 

Conference  of  Pharmaceutical  Fac- 
ulties,   members    of 525 

Conference  of  Pharmaceutical  Fac-  , 

ultles,  proposed  meeting  of 314  ( 

Congressional  pure  food  and  drug 
law — see  "Pure  Food  and  Drug 
Law." 

Consolidated  Drug  Co.  in  Ohio 184 

Contract    decision,    another 62 

plan  adopted  by  another  manu- 
facturer    356 

adopted    by   the   government, 
decision   regarding  the....   225 

decision   affecting    v..  183 

in  Canada 225 

decisions  affecting  the 492 

regarding    the     139 

favored  by  local  associations  403 

five    suits    regarding 226 

in    Canada    225 

suits  regarding  the 95,  271 

the     450 

suits  in  New  York   60 

Cooban,  B.  S.,  getting  up  a  nurses' 

directory   233 

portrait   of 466 

soda  fountain   of 336 

Cookson-Vincent       Pharmaceutical 

Co.,  the    316 

Cork  capping  product,  a 219 

Corn  cures    217 

cure,    window   display  of 284 

paint    216 

Correspondence  Courses  in  Phar- 
macy     discussed      by      Professor 

Beal     431 

Cosden,    A.    H.,    portrait   and    biog- 
raphy of    318 

portrait  and  mention  of...   115 

Cotton-root  bark    64 

Cottonseed    oil     141 

Cough  cure,   advertisements  of....   478 
a  window  displav  of.. 18,  619 
mixture,  trouble  in  making....     43.- 
remedies — see  "Cold  Cures." 

remedy    for    433 

syrup    479 

a  formula  for 479 

laxative    216 

with  tar  and  menthol 86 

Court    plaster,    liquid  174.    215.  362 

Cream,  a  toilet    522 

cold,    a   non-greasy 628 

floral     261 

honey  and  almond 440 

massage — see  "Massage  Cream." 

milk  white  for  chaps 440 

pansy    328 

toilet     216 

Creosote,    emulsion    of 220 

versus    carbolic    acid 437 

"Creosote    stain"     484 

Cresol,  compound  liquor  of 97 

solution  of 346,  349 

Cuban   pharmacy    198 

Culbreth.   David  M.,  portrait  of 166 

Cunningham,  Andrew  R.,  adver- 
tisements   of    212.    256,   344 

Curling   liquid,    hair    216 

Curry,  H.  M.:  A  Christmas  Window  513 

An  Easter  Window   117  , 

Curry,  H.  H.,  letter  of 210- 

portrait   of    100,   196,  459 

Customers'  orders,  illiterate.  .34,  36, 
77,    122,     163,     164,     210,     252,     253, 

296.   342.   387,   433,   475,  476,   517 

Customers,    the   treatment   of 168 

Cutters,   the  latest  list  of 96 

D 

Decision  affecting  the  contract  plan  183 

another   contract    52 

bearing  on  the  N.  A.  R.  D.  plans  403 

in  the  Loder  case 1 

rendered   in  "Drug  trust"  case.    490 
Decisions     affecting     the     contract 

plan    492 

regarding  the  contract  plan...    139 

Decolorizing   phenol    436 

Delivering  goods,   a  method   of....      78 
Delivery  business,  increasing  the..    213 


Delivery  ticket,  a 126 

Denatured    alcohol    305 

bill  passes 229 

regulations    regard- 
ing         446 

rules  for  handling. .    491 
Denaturized  alcohol,  bill  regarding       7 

Dentistry    by    correspondence! 437 

Dentists'  molding  wax 527 

Depilatory   261,  528 

Dermatitis    lotion    85,    174,  351 

Dialium    Ferrum    ..."...   171 

Diner,  Jacob,  appointed  to  the  Ex- 
ecutive  Committee    of   the   N.   A. 

R.    D 316 

Diphtheria   bacteria,    killing 171 

Direct-contract      plan — see      "Con- 
tract Plan." 

Disinfectants  for  general   use 169 

Dispensatory,     National     Standard, 

and    the    "antitoxic   unit" 3 

Dispensing    Points     420 

problems,    a   few 257,  301 

Displays,      window — see      "Window 
Displays." 

Distemper    medicine,    a 351 

Dlthymol  dlodide,  formula  for 156 

Dobbins,   Edward   T.,   leaves  money 

to   the   Philadelphia   College 360 

"Doctor    of    Pharmacy" 184 

Dodge,    E.    P.,    ideas    of,    regarding 

treatment    of   customers 168 

Drawing    ink     264 

Drinks  for  the  fountain — see  "Soda." 
Drug  adulteration  in  Maryland....      39 
and  chemical  club  In  New  York 

City     116 

clerk    market,    the 445 

scarcity,  problem  of  solved  399 
Clerks'  Association  in  San  Fran- 
cisco             9 

Merchants'    Association,    the...   116 

store,  a  day  In  a '. .   381 

combinations — see  "New  Eco- 
nomic  Order." 

papers    40,   78,   167,   213,  256 

"DrugTrust"  case,  the. 224,   268,   356,  403 
trust  suit  against  the  N.  A.  R. 

D 444,   449 

Druggist  sent  to  prison 9 

Druggists  and  their  earnings,  a 
series  of  editorials  and  arti- 
cles on.. 2.  135,^15.0;  250,  266, 
296,    309,     354,    386,    411,    427,   442 

and   their   proflts    442 

Druggists'  Journals   519 

specimens  of 78. 

213,    167,   256 

papers,   specimens  of 40 

Drugs  adulterated   in   New  York..   404 
adulteration  of — see  also  "Adul- 
teration." 
"Drug  trust"  case,  demurrers  over- 
ruled in  the   490 

Dunning,  H.  A.  B.:  Divers  Dispens- 
ing  Points    420 

The   Glycerophosphates....   167 
Three         glycerophosphate 
preparations    246 

E 

Earlier  closing  for  pharmacies....    310 
Early  closing  rule  in  Winnipeg....      96 
Earnings   of   different   druggists,    a 
series  of  articles  on  the. . .  .2,  135, 
150,    250,    266,    295,    309,    354,    386, 

427.  442 

"Easter   advertising    methods 125 

business — a  symposium  by  sev- 
eral druggists   ...      __    , 

does    It    pay? <So; 

window,   an    117 

Eastern  Drug  Co.,  Limited,  forma- 
tion   of     52 

Eberle,    B.    G.,    portrait    and    biog- 
raphy  of    75 

Ebert,     Albert     E.,     frozen     out    by 

United   Cigars   Store   Co 140 

death  of  Mrs.  Albert  E 184 

obituary  of 489,  514 

Ebonizlng  wood    437 

Eccles,   R.   G.,   sails  for  Europe....    313 

Eccleston,  N.  B.,  pharmacy  of 484 

Eczema  ointment   216 

remedy     480 

Editors,  a  group  of  pharmaceutical  127 

Educational   programme,   an    288 

requirements  In  New  Mexico.  .       8 
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Educational    requirements,    prelimi- 
nary    

proposed   by   State   asso- 
ciations     

raised  in  New  York  State 
— see  also  "Preliminary 
Education,"  "Gradua- 
tion Requirement," 
"Prerequisite  Require- 
ment," etc. 
— see  "Board  of  Phar- 
macy." 

standards  in  medicine 

— see  also  "Requirements." 
Education  in  America,  professional 

In  England,  compulsory    

two  questions  regarding 

Egg  lemonade,   hot    

Eggs,   preserving  with  water-glass 

"Electric    benzln"    

Eleven  Druggists  and  Their  In- 
comes      

Eleven  Druggists  and  Their  In- 
comes,   discission    on 

Eliel,   Leo,  portrait  of 

Elixir  of  calcium  and  sodium 

of  calisaya  at  the  fountain.... 

iron    and    strychnine.... 

a  sensation  in  New  York 

315, 

with   iron    

of   cinchona' 

pepsin    and    strychnine.  . 

of  glycerophosphates  compound 

158,    214, 

N.     F 421, 

of  heroin  and  terpin  hydrate.. 

of   lactopepsln    219, 

of  pepsin,  bismuth  and  strych- 
nine     

compound    219, 

of  phosphate  of  iron,   cinchonl- 

dine,    and    strychnine 

of    saccharin    

of   terpin   hydrate   and   codeine 

and  heroin    

simple     

Elkins,  Jr.,  W.  S.,  portrait  of 

Emanuel,  Louis,  portrait  of 

Embalming   fluids    

Emm  Company,   deceptions  of  the. 

Emulslflcation  of  oils  

Emulsion  of  creosote 

.  of   iodoform    

of   linseed   oil    

petroleum    

Emulsions  of  cod-liver  oil.  .261,  421, 

Endun  

Engelhard,  George  P.,  reprint  from 
England,  compulsory  education  in 
Entrance  requirements,  a  debate  on 

the     

— see  "Prerequisite 
Education  Require- 
ments," "Gradua- 
t  i  o  n  Require- 
ments," "Higher 
Standards,"    etc. 

Eosine 

Epilepsy,    new   remedy   for 

Epsom  salt  mixture,   a  palatable.. 

preservation    of    

Errant,     Joseph    W.,    portrait    and 

mention    of    

Essence  of  ginger,  soluble 

of    pepsin    

Ethereal    oil     

Eucodine     

Euprotan   

Euzon     

Evans'   advertising   methods 

Evening  colleges  of  pharmacy 

"Everybody's   business"    311, 

Examination       questions       of      the 

boards    24,    69, 

Examinations  of  boards  discussed. 

which   do   not   examine 

External  preparations  of  the  Phar- 
macopoeia,  the    

Extinguishers,   dry   fire 

Extinguishing  agent  for  mercury. 
Extract    of    strawberry 

F 

Face  powder,  a 

preparation,    liquid    

Fading  ink,   a 

Farbenfabriken  of  Elberfeld  Co. 
bring  libel  suit  against  Mr.  Ber- 
inger    96, 
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Farbenfabriken     of     Elberfeld     Co. 

30  bring  suit  against  Lehn  &  Fink. 

Farbenfabriken     of     Elberfeld     Co. 

270  libel    suit    against    Mr.    Beringer, 

313  the     

"Farmacla  Moderna,"  picture  of... 

•"•^-Farmers;  how  to  get  the  trade  of.. 
Farrington,    Frank:    Horse   Cents.. 

Little    Tommy's    Tale 

Some  Straight  Talk  to  the 

Clerk     

The   Farmers:   How  to   Get 
Their  Money    

46  The    Frugal-minded    Drug- 

47  gist    

K07  The  Illusion   

88  The  Man   With   Sand 

394       Ferrein  pharmacy  in  Russia,  the... 

479       Fibrolysin    129, 

Filtering    medium    made    of    pow- 

427  dered  paper    

Fire  extinguishers,  dry   

411       Fish   food    

414       Fitch,  B.  W.,  retirement  of 

246  returns  from  Europe 

315  sails  for  Europe 

132       Fitina   

fFIve    advertising    rules 
Flashlight      powders      for      photo- 
87                                            graphic  work  . . . 
263                                        for     photography.. 

263       Flavoring  agents,  developing 

extracts,    sampling    

24B-V- Flies  on  horses  and  cattle 

423       Float,  a  pharmaceutical    

44        Floor,     cleaning    and    polishing    a 

483  hardwood    

Floral  cream    . . .'. 

349       "Florida  College  of  Pharmacy"  or- 

483  ganlzed     

Flour  paste,  a  good 

527       Flower,  the  largest  in  the  world... 

261       Flowers,   preserving    

345       Fluidextract  of  aromatic  cascara. . 

345  of    blood-root    

436  of   gelsemium    

450  of   hyoscyamus    

452  of  Ipecac   

484  of    licorice    

314  of  lobelia 

301  of  nux  vomica    

220  of  pilocarpine    

438  of    podophyllln    

85  of  scopola  

481  of  senega    

422  of  senna 

83  of   squill    

260  new  versus  the  old.. 

47  of  staphisagria 

of  stramonium     

498  of  sumbul 

of   taraxacum    

of  valerian    

of  veratrum   

of  wild  cherry 

Fluid    extracts,     making    tinctures 

from     

440  the   miscibility  of    

393       Fly   paper,   sticky    

302  Foam  on  soda  syrups,  holding  a... 
464  Food  and  drugs  act  adopted  in  Great- 
. .-  er  New  York  . . . 
?,?                                        analysis    and    sum- 

oQc  mary    of    

'^ll  and  the  jobbers... 

jYo  another        question 


229 


291 
316 
ISI 

119 

367 

18? 

202 
21 

149 
17 

a48 

421 
306 


Fountain   pens  as  a  profitable  side 

line    382 

popularizing    the    195 

Four    Druggists    and    Their    Earn- 
ings       150 

Frailey,   William  O.,   portrait  of...  101 
Francis,    John   M. :    The   New   Phar- 
macopoeia  10,   54,   97,   141,  185,  230 

Frangula    bark,    false 393 

Fraternity,  the  Phi  Chi 71 

Frosting   glass    483 

Frost  on  windows,   preventing  and 

removing    525 

Frugal-minded   Druggist,    The 202 

Fruit  laxative,  a    88 

Fruits,  preserving   307 

Fungi   in   the   window....- 256 

Furniture    polish     169,  176 

and    cleaner     173 


Q 


OUO     I 

484-'f-^aduol  wine  with  hypophosphltes.  ^130 


93 
272 
184 

82 
343 

44 
308 
257 

42 


82 
170 

40 
350 
384 

330 
432 
353 


regarding 
blunders  in  the.... 
comments  upon  the 
in       Greater      New 

York 

questions      regard- 
ing the 

— see     "Pure    Food 

and  Drug  Law." 
the  rules  and  regu- 
345  latlons    covering 

306  the    

391       Food  preservatives 

437       Foot,   J.   H.,   pharmacy   of,    in   Aus- 
tralia      

Foot   powder,    Cooban's 

219  .  oxygenated     

440       Forbes,  J.  Wlnchell,  overture  by... 
44       Formaldehyde         disinfection,  a 

pamphlet  on    

solution    

184       Formlcin    


481 
261 

140 
436 
523 
308 
12 
12 
10 
10 
10 
10 
10 
11 
11 
11 
12 
12 
12 
12 
522 
12 
12 
12 
12 
12 
12 
11 

231 
219 
220 
258 

445 

493 
445 

526 
485 

488 

489 
482 


441 

521 

30 
174 
290 

392 

524 

97 

303 


Gale,  Walter  H.,  portrait  of 1P?5 

Gall  cure,  a 306 

powder     214 

Gangrene   from  carbolic   acid 391 

Gasoline     compared     with     benzine 

and    naphtha    127 

Gelsemium    13 

root    171 

Genoform     303 

Ginger   ale    extracts 131 

Ginseng    in    China 523 

Glass,    frosting    483 

Gleghorn,     James     S.:     Advice     to 

Young    Druggists     322 

Gleghorn,  James  S.,  portrait  of....   196 

Glue,  liquid   176,  258 

Glycerin    and    boric    acid,    reaction 

between    263 

clarifying    220 

Glycerite     of     Iron,      quinine     and 

strychnine     54 

Glycerophosphates,    the,    an    article 

on     157 

a  solution  of  the 44 

compound  elixir  of ^245^  158 

Foot     note — see     correctlon*=Sn 
page    214. 

elixir    of     421,   423 

of  calcium  and  sodium. ...  c2T^ 
formula      for      the      compound 

elixir  of 158 

Iron   and  manganese  peptonate 

with     159 

the  simple  elixir   of 159 

wine   of    CMfi^ 

Godbold,  F.  C,  note  concerning. . . .   492 

"Golden   tincture"    438 

Gonorrhea  as  a  cause  of  death....   169 

the  numerous  effects  of 45 

Gordin,  H.  M.,  reprint  from 260 

Graduation   prerequisite   bills 136 

not  for  clerks...   399 
requirement:   is   it   desirable?..   133 

measures,    two    180 

opposed  in  New  Hampshire     53 

proposed   in   England 47 

in    New    Jersey 53 

regarding  the    179 

Grape  juice,  unfermented 3S0 

pepsin  for  the  fountain 217 

Green    and    red    fire 307 

color  for  a  lotion 482 

for  an  ointment 132 

coloring   agent    87 

Gregory,  Dr.  Willis  G.,  advertising 

methods  of   57 

pharmacy  of 59 

sells  his  pharmacy    140 

Grievance,  a  common 222 

Guaiac,  compound  tincture  of 82 

Guaiacol     54 

carbonate    54 

Gualacum     54 

Guam,  useful  plants  of 340 

Guarana     54 

Guilford,  H.  B.,  portrait  of 455 

H 

Haarlem  oil    219 

Hajmostan    303 

Hagenow,  T.  F.,  portrait  of 451 

Hair-curling  liquid 216 

preparations,  advertising    40 

tonic     352 

Cooban's    rum    and    quinine  217 
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Hair  tonic,  perfume  for 174,   217 

Hallberg,   C.   S.   N.,   note  concerning  415 

Hand  cleaner,   oxygenated    290 

Hard  capsules,    sealing    420 

Hardwood   floor,    cleaning  and   pol- 
ishing   a    481 

Hayhurst,  W.  C,  portrait  and  men- 
tion of    249 

Hazoma  cream    216 

Headache   elixir    130 

Hegeman     Corporation,     article     on 

by   Harry    B.    Mason 273 

pharmacy,    public    convenience 

In  the   389 

Hellotropin    173 

Help  the  toastmaster! 48 

Hens  and  eggs,  regarding 175 

Heroin  and  terpln  hydrate,  elixir  of     44 

Hexamethylenamlne    54 

Heyburn  pure  food  bill,  the 137 

Higher     educational      requirements 
acted   upon   by   the 

A.  Ph.  A.    406 

standards  discussed 
by  Professor  Old- 
berg     416 

I     education   and    the   State   asso- 

[■K  clatlons   311,   357 

^^^B         in     pharmacy  —  see     such 
^^^H  titles    as     "Prerequisite," 

^^^H  "Graduation  Requlre- 

I^^H  ments,"   "Board  of  Pbar- 

'^^"  macy  Rulings,"  etc. 

necessary   in  the  pharmacy  334 
High   school   question:   a  debate  by 

Drs.  Wall  and  Taylor 498 

Holiday  business,  a  plan  to  develop 

the   477 

season,  remembering  customers 

at  the   527 

trade,    handling    of 466 

Homatropine  hydrobromlde    S4 

"Honestly,    if    you    Married    Again, 
Would  You  Marry  a  Druggist?".    316 

Honey  and   almond   cream 440 

mullein,    and    tar 479 

Honolulu  advertiser,  a 299 

advertising,    a   specimen   of....    478 

Hops,  a  new  use   for 83 

Horse  liniment,  regarding  Farrlngr- 

ton's    208 

Horses  and  cattle,  flies  on 887 

Horse  supplies,  working  up  a  trade 

on 107 

Horton,   James   C,    retirement   of..*^6 

Hostetter's    bitters    22» 

Hot  coffee  for  the  soda-urn S8 

liquid   into    cold   glass S92 

soda   formulas    43,     88 

from       Dr.       Alpers's 

fountain     479 

fountain,  conducting  a 473 

water  bottles,  a  window  display 

of    468 

Humphries,  W.  A.,  cartoons  by.... 

130.    175.    206.    220,   301 

Hyde,  E.  B.,  portrait  of 451 

Hydrastis  rhizome,  cross-section  of     83 

some   remarks   on    65 

Hydriodlc    acid    and    wild    cherry, 

syrup   of    230 

syrups    of    131 

Hynson,  Henry  P.,  talks  on  esthet- 
ics in  pharmacy    93 

HyoBcine,   hydrobromlde   of    65 

Hyoscyamlne,   hydrobromlde   of....      66 

Hyoscyamus   66 

Hypodfrmic   tablets   and   acetozone, 

effect  of  hard  water  upon 436 

Hypophosphite   of   iron,    syrup   of..    483 
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Ibsen,  Henrik,   note  concerning....    229 

Ice  cream,  formula  for 215 

Ichthyolmenthol     348 

Ideal  Drug  Co.  in  Chicago 53 

Idrls,  T.  H.  W.,  elected  to  the  House 

of  Commons   140 

Illinois  Association  discusses  social 

hygiene    472 

Board  revokes  a  certificate  for 

drunkenness    140 

Illiterate  orders. 34,  36,  77,  122,  163, 
164,    210,    252,    253,    296,    342,    387, 

433,  475,   476,   517 
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Income     of    the    pharmacist,     is    It 

small?     89 

Incomes  of  druggists,  a  series  of 
editorials  and  articles  on  the 
2.   135,   150,   250,   266,   295.   309, 

354,   386,  427,   442 

of  various  druggists 442 

Indiana  Board  of  Pharmacy,  scan- 
dal in    446 

Infusions  made  by  circulatory  dis- 
placement       430 

Ingram,  Frederick  F.,  enters  poli- 
tics        S59 

Injunctions  granted  under  the  con- 
tract plan — see  "Decisions"  and 
"Contract    Plan." 

Ink,    a   fading 44 

black   stencil    395 

drawing    264 

Invisible 88 

stains,    removing    484,  627 

Insecticide 217 

naphthalin    as    an 130 

Insect  powder,  formula  for 323 

Inspector    of    pharmacy    appointed 

in  Michigan    53 

Insurance  Company,  American 
Druggists'  Fire — see  "American." 

Interesting    experience,    an 341 

Interstate  registration   44 

movement,    the....    267 
Inventory,  method  for  the  taking  of 

the     606 

Invisible   ink    88 

Iodine,  decolorizing  tincture  of 176 

ointment,  making  it  extempor- 
aneously      166 

solution   of    166 

tincture   of    169 

Iodoform     66 

cannot    be    deodorized 218 

emulsion    438 

lodolum    66 

lonone     173 

Ipecac,  syrup  of 82 

Irion,     Robert    D..    criticisms    of    a 

prescription  submitted  by   164 

Iron  and  manganese  peptonate,  so- 
lution  of    360 

peptonate  with  glyc- 
erophosphates   ....   169 

carbonate,  pills  of 143 

hypophosphite,    syrup    of 483 

iodide,   pills   of    143 

with  callsaya 87 

J 

Jalap     56 

Japanese  New  Year's  Greeting,  a.,     73 

Jewelry  sharps   140 

Jones,  Simon  N.,  loving  cup  pre- 
sented to 464 

Johnson,  F.  V.:  a  model  organiza- 
tion         19 

Jungmann,    Dr.    J.,    article    on    by 

Harry  B.  Mason    369 

portrait  and  mention  of...   116 
Juniper  oil   141 

K 

Kaempffert,  W.  C:  The  Marvels  of 

Coal  Tar    878 

Kansas,  ruling  in  9 

Kaolin    5$ 

cataplasm  of    346,   436,  479 

Kaufman,  W.  B.,  portrait  and  bi- 
ography   of    840 

Kerosene,  to  disguise  the  odor  of. .  131 
Keyes,  Minor  E.,  candidacy  of  ....  447 
Kind  of  men  employers  want,  the..   336 

Kino    66 

Kline,  M.  N.,  mentioned  for  mayor.   369 
Knox.  J.  W.  T.:  The  Phi  Chi  Fra- 
ternity         71 

Kraemer,  Dr.  Henry,  botanical  re- 
prints  from    260 

L 

Labels    on    tin 621 

pasting    128 

Lactoserve     303 

Lactucarium    •• 

Ladies'  Home  Journal,  libel  suit 
against   138 


Ladies'  Home  Journal  measure,  the  491 

shoe   dressing    308 

Lance,  Peter  R.,  death  of 96 

Lanolin  as  an  ointment  base 204 

Lard  as  an  ointment  base 204 

Lassar's    paste     396,  438 

Law,  a  unique  Canadian ^ 227 

Laws   for   1905,   new 26 

regarding  cocaine  and  narcotics 
— see  "Anti-cocaine  Bills." 

Laxative,    a    fruit 88 

syrup     482 

concentrated    304 

Lebowlch,  L.  A.:  A  Card  Index  for 

the  Store   506 

The  Memorandum  Habit...    279 

Leemlng,  Joseph,  death  of 272 

Legislation   affecting   patent   medi- 
cines— see  also  "Patent-Medi- 
cine Bills." 
against     narcotics — see     "Antl- 
cocalne    Bills." 

for  patent  medicines 511 

pharmaceutical     227,  273 

of  1905    26 

— see  references  under  the 

names  of  specific  bills, 
should  be  watched  by  drug- 
gists       384 

pharmaclcts   should   watch   It..    311 

regarding   wood   alcohol 3 

that  may  be  expected 8 

"Legislative  Questions  of  the  Hour" 

— an  address  by  Harry  B.  Mason.      63 
Lemberger,  Joseph  L.,  biography  of  282 

Lemonade,  hot 43 

Lemon    and    other    oil    flavors,    de- 
veloping       S67 

oil    141 

Lenlcet   170 

Libel  suits,  two 96 

Lice    powder    214 

Lilly,  F.  B.,  portrait  and  biography 

of    292 

Lime  water  97,  261 

idea,   a    128 

under  criticism   360 

Liniment,  a  good  horse 108 

a  rheumatic    127 

a  volatile    127 

barb-wire    268 

camphor  In  belladonna 218 

difficulty,    a    306 

dispensing   a 176 

.^._,,  farmers'  stock ('214. 

horse,   Farrington's    440 

menthol    264 

of  soft  soap   420 

regarding  Farrington's    208 

snowball    268 

volatile     127 

Foot  note — see  correction  on 
page  169. 

white    217 

Linseed    oil,    boiled    175 

Thompson's  emulsion  of.     85 

Liquid    bluing    220 

— •    court-plaster    A^l 

essence    of   smoke 174 

glue    L%^^^ 

Liquor  antlseptlcus    97,  131 

law  In  Ohio,  new 138 

proposed  for  Maine 359 

legislation      in    Michigan     and 

New  York   27 

ordinance     proposed     for     Chi- 
cago     96,    229,   359 

"Liquors,"     patent     medicines     de- 
clared to  be 5,  51,  94,  138,  181 

Lithium  citrate,  effervescent 98 

Litigation,  N.  A.  R.  D. — see  "N.  A. 

R.   D." 
Lloyd,  John  Uri,  notes  concerning.    229 

sails  for  the  Orient 96 

Loder   case,    another    deferment    in 

the    63 

judgment   In    1 

report  of  the 4 

judgment   modified    63 

the  ,1 

Lotion,    dermatitis    174,311 

for  poison  ivy <SP 

Louse    killer    896 

Luminous   paint    861 

Lycopodium   adulteration    »8 
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MacFadden,    W.    Lester:     Ointment 

Bases    203 

Magnesium  citrate,  method  of  pre- 
paring solution  of  165 

solution  of    262 

dioxide   264 

salts  In  producing  anesthesia..      39 

sulphate,  effervescent 98 

Mall-order  houses,   competing  with  188 

offsetting   the    168 

Malarial  tonic   439 

Malt,    remarks    on 98 

Manhattan  Pharmaceutical  Associa- 
tion, lectures  before   93 

Mann  bill,  controversy  over  the. . . .   451 

the    228,   272 

Mann,  Charles  F.,  a  dinner  to 447 

portrait   of    450 

Marble,  cleaning  and  polishing. . . .    176 

cleaning  greasy    82 

M.  A.  R.  D.,  annual  meeting  of  the     50 
troubles  in  New  York. . .  .6,     48 

Marianhuana     83 

Marsden,  C.  B.,  Kalispell,  Montana, 

pharmacy  of 215 

Marshall,    Luther:    Four   Formulas.    323 
Mason,     Harry     B. :     About     Doctor 

Jungmann   369 

A  Trip  to   New  York 112 

Clarence  O.   Bigelow 2St 

Dr.  William  C.  Alpers 144 

Dr.  William  C.  Anderson..   190 
Eleven  Druggists  and  Their 

Incomes    427 

Legislative      Questions      of 

the  Hour    63 

Over  $3000  A  Day 273 

Patent  Medicine  Legislation  511 

The    Riker    Stores    317 

Senator    Piatt's    Drug    Ca- 
reer       153 

The  Year's   Legislation 26 

Massachusetts  labeling  law 402 

State  Board  visits  druggists...        9 

Massage  cream  again 86;  528 

a  new  formula  for....   480 
formula    and     package 

for    172 

formula  for    85 

philosophy   of   the 352 

problem  solved  at  last!  172* 

the     XZS^ 

regarding    205 

Massaging,  articles  used  for 35i2 

McConnell,  C.  H.,   distributes  stock 

among    his    employees 182 

Medical   colleges,    the    efficiency    of 

American  74 

delusions,   strange    328 

profession,  overcrowding  of  the  338 
Medicinal     plants     of     the     United 

States 171 

Medicine,   educational   standards   in       8 

In  antiquity,  modern 73 

Meerschaum  pipe,  coloring  a 176 

Memorandum  Habit,   The 279 

Menthol  liniment   264 

salicylate     98 

Menthussin 348 

Mercuric  chloride 55 

Mercury,  an  extinguishing  agent  for  391 

ointment   of    232 

red  Iodide  of 55 

the  two  oxides  of 479 

yellow  iodide  of 55 

Merfield,  P.  W.,  pharmacy  of 476 

Metal  polish    173,   217 

Methyl    alcohol — see    "Wood    Alco- 
hol." 

Methylene  blue   , .      93 

in  capsules,  dispensing  420 
Metric  prescriptions:  how  many  are 

there?  33 

Metropolitan  Association   of   Retail 

Druggists — see    "M.   A.    R.    D." 
"Metropolitan    News    Company,"    a 

letter    concerning    the 475 

Michigan    Drug    Company    amalga- 
mates         492 

Michigan   law,    enforcing   the 446 

Milk  and  water  analyses,  books  on  396 
Minnesota   druggist   and    his    earn- 
ings, a    250 

Mirror,  silvering  a 307,  341 

Missouri  board  enforcing  the  law..      53 

Mixed  spice,  a 437 

Morphine  acetate   98 


Mouth    wash    482 

Mucilage  from  Irish  moss 393 

of  acacia    98,  308 

made  by  circulatory  dis- 
placement   429 

Mulr,    William,    portrait   and    biog- 
raphy  of    249 

Myrrh    99 


N 


Nail  bleach,  oxygenated    290 

powder,   oxygenated    290 

Nalicln    129 

Naphtha     compared     with     benzine 

and   gasoline    127 

Naphthalln  as  an  Insecticide. . .  .130,  173 
Narcotic    legislation — see    "Anti-co-       *-/ 

caine  Bills." 
N.  A.  R.  D.  and  the  Sherman  laTV. . .   444 

annual  meeting  of  the 449 

congressional  resolution  against 

the     139 

drug  trust  suit  against  the  444,  449 
editorial   on   the   meeting  of...    443 

litigation   1 

of    the — see     'Drug    Trust" 
Case. 

monthly  progress  of 6,  48, 

95,  139,   183,   224,  268,   356,   403 
suit  brought  against  by  govern- 
ment     224,    268,    356,   403 

trouble  in  Greater  New  York  6,     48 

Natchez  Drug  Co.,  building  of 31 

National   Association   of   Boards   of 

Pharmacy,  annual  meeting  of  406 
Association  of  Retail  Druggists 
— see  "N.  A.  R.  D." 

Cigar   Stands  Co 92,  136 

food  and  drugs  law — see  "Food 

and  Drugs  Act." 
Formulary,   the   new  edition  of  347 
pure    food    and    drug    law — see 

"Food  and  Drugs  Act." 
Wholesale   Druggists'    Associa- 
tion— see  "N.   W.  D.  A." 260 

"New  economic  order,"  the.... 8,  53, 

138,   182,   271,   448 
New  Mexico,  board  standards  in...        8 


NEW  REMEDIES: 

Aldol  348 

Alvatunder  170 

Alypin  129 

Antichoren     82 

Basic    quinine    formate 170 

Bromleclthin    129 

Bromotan 303 

Clavin 82 

Eucodine    170 

Euprbtan    82 

Euzon 170 

Fibrolysin   348 

FIbrolysIne  129 

Pitina   82 

Formicin    303 

Genoform     303 

Hsemostan    303 

Ichthyolmenthol    348 

Lactoserve     303 

Lenicet 170 

Menthussin    348 

Nalicln    129 

Nucleogen    170 

Nutln  vs.  Vltek's  nucin 348 

Parisol    303 

Protosal     348 

Psorlalan    348 

Pyrenol    170 

Ranjan    82 

Regulin    303 

Sanoform 170 

Santyl    303,  348 

Solurol    129 

Tannin  albuminate    129 

Thermlol    82 

Thlocolin   303 

Traumasan    303 

Urogosan   303 

Viferral    170 

Zlmphene    303 

News  company  fakes 517 

News  Company,  Metropolitan,  a  let- 
ter  concerning    475 


Newspaper   advertising,    his   theory 

of 

commissions   secured  by  Phila- 
delphia   druggists 

New  Year's  announcement,  a 

New  York  board  examination,  a... 

College     of     Pharmacy,     a 

statement    regarding   the 

College  of  Pharmacy,  view 

of   

Consolidated   Drug  Co. ..49, 
pharmacists,      mention      of 

several    

North  and  South  Dakota,  schools  of 

pharmacy    in    

Dakota,    patent    medicines    ta- 
booed   in    

Nucleogen   

►  Nurses'  directory,  getting  up  a..,. 

Nutln   vs.    Vitek's   nucin 

N.  W.  D.  A.,  annual  meeting  of  the 
annual  proceedings  of   

O 

Obesity  soap    

Observer's  column,  the  91,  179,  223, 
Observer,  some  bouquets  for  the... 

Odena,   Fred  M.,   picture  of 

Oil  of  almond 

expressed     

of  anise    

of  cottonseed     

of  juniper    

of  lemon    

of  peppermint    

of  rose    

of  santal    

of  sarsaparllla 

of  theobroma — see  "Cacao  But- 
ter." 

of  turpentine     

of  wintergreen    

tasteless  castor  

Oils,    emulsification   of 

Ointment   Bases    

for  eczema    

for  scratches  in  horses 

green  color  for  an 

of  mercury    

of  potassium  iodide 

of   red   mercuric   oxide,   perma- 

ment    

of  yqllow  mercuric  oxide 

of  zinc  oxide  for  hot  weather. 

slabs,   cleaning    

Ointments     in     the     new     Pharma- 
copoeia     

the  manipulation  of 

Oklahoma     Board     raises     require- 
ments     

ruling,  a  radical 

overturned    

Oldberg,     Oscar:     What     Standards 

Should  be  Imposed?    

Oldberg,   Prof.   Arne,   musical   com- 
positions  of    

Oldberg,  set  of  educational  proposi- 
tions  by    Professor 

Oleate  of  quinine   

Oleoresins  of  the  U.  S.  P 

Olive  oil,   advertisements  of 

advertising 42,    211,    255, 

an  advertisement  of 

"predlgested"    132, 

Ontario  druggist  and  his  business, 

an 

Openings,   soda-fountain    

Opium,  deodorized   

remarks  on 

to   keep    

Orange  peel  for  flavoring  purposes, 

soluble  extract  of 

Orders,  Illiterate  34,  36,  77,  122,  163, 
164,    210,    252,    253,    296,    342,    387, 
433,   475,   476, 
Ordinances  against  the  sale  of  car- 
bolic acid — see  "Carbolic  Acid." 
Osborn-Colwell   Co.,    bankruptcy  of 

the   

Ossewald     &     Rubenstein,     Seattle, 

Washington,   the   pharmacy   of... 

Owl  Drug  Co.,  main  pharmacy  of.. 

Oxide  of  zinc   

Oxides  of  mercury,  the  two 

Oxygenated   Toilet   Preparations... 

tooth   pow^der    

Oxygen-bearing  salts,  the  new 

Oyster  bouillon,   hot   


126 

:229 

520 
330 

475 

113 
410 

112 

395 

138 
130 
23t 

m 
445 

260 


216 

400 

162 

381 

99 

99 

99 

141 

141 

141 

141 

141 

141 

142 


142 
141 
169 
301 
203 
216 
218 
132 
232 
232 

127 
12s 
395 

82 

232 
205 

360 

53 


39:; 


99 
99 
434 
344 
124 
175 

354 
195 

142 

142 
123  ' 

215 


S6f 

161  j 

248 1 

232! 

479; 

2891 

394 

257: 
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Paint  and  varnish  remover 481 

Paints  for  show  carcjs 325 

Palmer,  W.  T.,  portrait  of 197 

Pancreatin    142 

Pansy  cream    323 

Paraffin    142 

as  an  ointment  base 203 

Parcels    post,    A.    Ph.    A.     resolves 

against    411 

Parisol    303 

Parke,  Davis  &  Co.  dlstributfe  prizes  489 
establish    a    branch 
In    Buenos   Ayres  316 

fellowship    492 

offer  prizes 228 

picture       of       New 

York    branch   of.    114 
the     New     Orleans 

branch    of    492 

Parlcill,      Stanley      E.,      re-elected 

mayor   184 

Partridge,  W.  B.,  portrait  and  men- 
tion  of    154 

"Parts"  in  a  formula 396 

Passe-partout   signs   for   the   store.        7 

Paste,    flour    436 

Patent  medicine  attacks  in  the  pub- 
lic   press    5 

bills,   a   horde   of 94 

the     137 

bill,    the   Ladies'    Home 

Journal     491 

containing    alcohol    ta- 
booed        448 

legislation     5 

situation,  the 385 

Patent   Medicine   Legislation,   a  pa- 
per by  Harry  B.  Mason 511 

Patent  medicines  declared  liquors.. 

5,  51,  94,  138,  181.   229 

on  the   rack 53 

reduction  in  the  sale  of  445 
tabooed    in    North    Da- 
kota       1S8 

Patents   containing  alcohol   Qn   the 

tabooed   list    5 

Pennsylvania    adopts    one    year    of 

high-school    work    184 

board  of  pharmacy,  scandals  in 

the     446 

Pepper,  J.  T.,   portrait   of 102 

Peppermint  combination    404 

growers   form   a  combination..    360 

oil     141 

water  in  a  prescription 349 

Pepsin     143 

and  tannin,   incompatibility  of.      43 

as  an  exclpient  for  pills 345 

bismuth   and    strychnine,    elixir 

of    349 

compound  elixir  of 219 

drinks     44 

essence  of   395 

Peptonate  of  iron,   solution  of 422 

Perborate    of    sodium 155 

Percentage  solution  question,  the..    526 

Table,  a   522 

a  new    465 

Percolator     and     shaking     tube,     a 

combination    81 

Perfume   for   hair   tonic 174,  217 

Perfumes,    regarding    396 

Perkin,  Sir  William,  the  dinner  to  448 
Perspiration,  absorbent  cotton  for  480 
Petrolatum  as  an  ointment  base...    204 

liquid    143 

Petroleum   emulsion    481 

Pharmaceutical   overture,  a 392 

Pharmacies,      pictures      of    —    see 

"Stores." 
Pharmacists  and  physicians,  confer- 
ences be- 
tween   ..  .182,   492 
meetings    of...    272 
Pharmacist's     income,     the:     is     it 

small?    89 

responsibility     In     the     sale    of 

drugs,  the    48G 

Pharmacopoeia,    a    commentary    on 

the,    by  Dr.    Francis 

10,  54,  97,  141,  185,   230 

a  Spanish    7 

circulars  and  booklets  of  phar- 
macists regarding  the  new.  .      39 
correspondent  complains  of  the 

many  changes  in 75 

criticism  by  Dr.  Leffmann 39 
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Pliarmacopoeia  made  compulsory  in 

New  York  State,   the    52 

new  names  in  the 38 

popularizing    the    " 7 

the    external    preparations   of. .    345 
"the  New".. 10,   54,   97,   141,   185,   230 

Pharmacopceial  affairs   7 

Pharmacy  in  Russia 14 

Phenacetine,  expiration  of  the  pat- 
ent   on    96 

Phenol,    camphorated    86 

decolorizing    436 

liquefied    143 

Phi  Chi  Fraternity,  the 71 

Philadelphia   branch   of   the   A.   Ph. 

A.,  programme  of  the 447 

conditions   in 139 

Physician  in  the  drug  business,  the 

experience  of  a 3(T9 

Physicians,  advertising  to— see  "Ad- 
vertising Ideas." 

an   ethical   circular   to 79 

winning   the   support   of 424 

Pictures  of  drug  stores — see  "Stores, 
Pictures    of." 

Pierce  suit,  verdict  in  the 138 

Pile  remedy    480 

Pills  in  the  new  Pharmacopoeia....   143 
of  carbonate  of  iron,  making..    132 

of  iron  carbonate 143 

of   iron   iodide 143 

pepsin  as  an  exclpient  for 345 

Piatt,  Senator,  Drug  Career  of 153 

Podophyllum    143 

resin  of    341 

Poetic   pamphlet,   distributing  a...   25i 
Poison  Ivy,  lotion  for SSL- 
Poison  oak  remedy 174,  351,  440 

Polish    for    furniture 173.  175 

for  metal    173,   217 

for  silver    262,  396 

Political  pharmacists   359 

Postal  substations  in  drug  stores..   360 
Potassium   citrate,    effervescent....   185 

Iodide    185 

Potatoes  from  radishes 83 

the     523 

Potts.  Thomas  H..  portrait  of 452 

Poultry   powder    214,   258,  .323 

Powder  divider,   a   practical 302 

Powdered  paper  as  a  filtering  me- 
dium       421 

how  to  make  422 

Powders,  a  suggestion   for  making  421 

Practical  manufacturing  points 62 

Precipitated  calomel   307 

sulphur     186 

Preliminary  edueation  for  pharma- 
cists           30 

requirements  imposed  by  boards  492 
in    pharmacy,   a   debate    on 

the   498 

Prerequisite  bills,  the , 180 

two    136 

laws,  the  two  types  of 65 

legislation,   the  future  of 63 

movement  in  pharmacy,  the...   133 
Prescott,  Dr.  A.  B.,  schularshlps  to 

the  memory  of   184 

Prescription,  an  incompatible 43 

a  shotgun    517 

a  troublesome   483 

a  unique    432 

Blank,   a   Square   Deal 423 

case,  should  it  be  concealed....      21 

check' used  in  the  Rlker  stores.    321 

department,    advertising   the...    255 

window  display  of  the..   254 

dlflSculty,   a    351,  484 

envelope,  a   476 

ethics    350 

file:       should       physicians      be 

shown   it?    426 

labels     written     with    a    type- 
writer       301 

who  owns  the? 491 

Prescriptions,  a  few  difficult. .  .257,  301 

metric   33 

two  interesting 521 

Preservative  question,  more  on  the     76 

Preservatives    in    food 521 

Preserving   cut   flowers 308 

President  of  the  N.  A.  R.  D.,  the...    118 

Prltchard,  B.   E.,  portrait  of 457 

Procter    fund,    the 8 

Professional  courtesy   122 

education    in    America 46 

Profits,   a  druggist's 442 

his  plan  for  estimating  his 386 


Profits  of  druggists,  a  series  of  edi- 
torials and  articles  on  the 

2,   135,   150,  250,   266,   295,   309,  354, 

386,  427,   442 

Profit:  what  is  it? 339 

"Property"   trunk,   a    126 

Proprietary  articles — see  also  "Pat- 
ent Medicines." 

Protosal     348 

Psorialan    348 

Puckner,  W.  A.,  resigns  from  Searle 

&    Hereth    140 

Pure-food-and-drug    bills     in    con- 
gress,  the    93 

bill,  theHeyburn..    137 

law  at  last! 269 

consideration   of 

the   401 

involves         pre- 
scriptions. . . .    402 
relation    of    the 

druggist  to  the  394 
repeated    in    the 
d  i  ff  e  r  e  n  t 

States    402 

— see  "Food  and 
t  Drugs  Act." 

some    comments 

on    the    356 

legislation,  remarks 

on 333 

Pure  food  hearings  in  New  York..    401 

legislation    in   congress....        7 

Pyrenol   170 


Questions  of  examining  boards.... 

24,   69,  330 

Quina-laroche    304 

Quinine  salts  185 


Ramsey,  George,  portrait  and  biog- 
raphy  of    273 

Ranjan    82 

Reciprocity  plan,   the 96 

Red  and  green  fire 307 

coloring  for  tooth  powder 123 

iodide  of  mercury 55 

mercuric  oxide,  permanent  oint- 
ment of    127 

Regulin   303 

Reid,  A.  M.,  portrait  of 455 

Remington,   Joseph   P.,   delivers  an 
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Suggestions    

Simple   elixir    

Skin    cleaner    

food,  orange-flower 

Smith,  Oscar  W.,  portrait  and  biog- 
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?"5       Strong  convention,  a 443 

^^^       Strontium  peroxide   257 

._       Strophanthus    186 

" '       Succus  calendula 44 

-cA  Suit   against   the   N.    A.    R.    D. — see 
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EDITORIAL. 


THE  LODER  JUDGMENT. 

Laymen  often  make  themselves  ridiculous  in  dis- 
cussing questions  of  law  and  jurisprudence,  and 
perhaps  we  had  best  disarm  criticism  at  the  outset 
of  this  editorial  by  frankly  confessing  that  we  are 
neither  lawyers  nor  judges.  Of  one  thing  concern- 
ing the  Loder  case,  however,  we  are  sure:  it  did 
not  involve  the  merits  of  the  direct-contract  and 
serial-numbering  plan,  and  the  legality  of  this  plan 
therefore  remains  unquestioned.  Judge  Holland, 
indeed,  upheld  in  his  charge  to  the  jury  the  absolute 
legality  of  the  contract  plan. 

It  was  the  tripartite  plan  that  was  in  question, 
and  if  it  should  transpire  that  this  plan  has  been 
given  a  serious  blow,  the  Loder  case  may  even  be 


a  blessing  in  disguise  in  forcing  the  N.  A.  R.  D. 
to  depend  more  generally  upon  direct  contracts, 
which  have  both  the  merits  of  unquestioned  legality 
and  of  superior  efficiency.  Whether  the  tripartite 
plan  has,  however,  lost  its  legal  prop  remains  to  be 
seen. 

The  one  issue  in  the  case  seemed  to  be  this :  Did 
manufacturers  and  jobbers  refuse  Loder  goods  by 
virtue  of  a  combination  or  conspiracy  among  them- 
selves, or  did  each  do  so  upon  his  own  individual 
initiative?  Attorney  Scott  for  the  plaintiff  sought 
to  prove  the  former;  Attorney  Johnson  for  the  de- 
fendants sought  to  prove  the  latter ;  and  Judge  Hol- 
land, in  charging  the  jury,  declared  that  "if  you 
find  there  was  a  combination,  it  will  be  my  duty  to 
tell  you  that  it  is  illegal."  The  decision  of  the  jury 
indicated  a  belief  in  the  existence  of  a  combination 
or  conspiracy. 

Now  what  makes  the  decision  somewhat  confus-. 
ing  to  the  layman  is  this,  that  it  is  contrary  to  those 
reached  in  the  famous  and  epoch-making  Park*  and 
Plattf  cases.  In  both  these  it  was  admitted  that  the 
jobbers,  the  manufacturers,  and  the  retailers  had 
acted  in  concert,  but  it  was  nevertheless  declared  by 
Judge  Tuley  in  the  Piatt  case  that  "the  rule  invoked 
by  [Piatt's]  counsel  that  any  kind  of  a  combination, 
even  to  keep  up  prices,  is  in  restraint  of  trade,  does 
not  apply  to  patentees  or  to  manufacturers  using 
trade  secrets:  this  appears  to  be  well  established  by 
the  authorities."  Similar  ground  was  taken  in  the 
Park  decision.  So  far  as  patented  or  trade-marked 
(or  even  "trade-secret")  preparations  are  con- 
cerned, the  Loder  decision  is  therefore  in  apparent 
conflict  with  the  decisions  rendered  in  the  Piatt 
and  Park  cases.  So  far  as  other  classes  of  goods 
are  concerned,  no  one  of  the  three  decisions  would 
seem  to  favor  any  restriction  in  their  sale  through 
the  concerted  efforts  of  manufacturers,  jobbers,  or 
dealers. 


*See  Bulletin  of  Pharmacy,  June,  1903,  page  222. 
j-See  Bulletin  of  Pharmacy,  March,  1905,  page  90. 
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But,  considering  only  for  the  moment  goods  like 
"patent  medicines,"  which  are  protected  by  trade- 
marks or  otherwise,  why  should  we  find  this  differ- 
ence of  opinion  between  judges?  Well,  for  one 
thing,  jurisprudence  is  far  from  being  a  settjed 
science,  and  judges,  like  doctors,  often  disagree.  A 
few  months  ago,  for  instance.  Judge  Ray  of  the 
United  States  Circuit  Court  in  New  York,  passing 
judgment  in  the  Macy  book  case  which  apparently 
involved  the  same  principles  as  those  in  the  Park 
case,  rendered  a  decision  diametrically  opposite  to 
that  which  had  been  handed  down  in  the  latter  case 
by  the  Court  of  Appeals  of  the  same  State.* 

And  then,  too,  another  reason  why  a  different 
result  was  reached  in  the  Loder  than  in  the  Piatt 
and  Park  cases  was  doubtless  because  the  former 
was  brought  under  the  federal  or  Sherman  anti- 
trust law.  This  statute  is  sweeping  in  its  condem- 
nation of  associated  effort;  it  does  not  discriminate 
between  just  and  unjust  restraint  of  trade;  and  the 
opinion  has  often  been  expressed,  indeed,  that  the 
law  is  so  radical  as  to  render  illegal  almost  every 
labor  union  in  the  United  States. 

The  Loder  case  has  been  promptly  appealed,  and 
its  further  history  will  be  followed  with  much 
anxiety  and  interest.  In  the  meantime  two  lessons 
may  be  drawn  from  the  situation: 

1.  The  N.  A.  R.  D.  must  pin  its  faith  more  than 
ever  to  the  direct-contract  plan. 

2.  Individual  instead  of  collective  action  must 
be  taken  in  refusing  to  sell  cutters  goods.  This 
is  particularly  true  of  articles  not  protected  by 
patent  or  trade-mark.  A  manufacturer  or  dealer, 
acting  alone,  may  refuse  to  sell  anybody  he  chooses, 
for  any  reason  or  for  no  reason :  this  has  been  re- 
peatedly shown,  the  most  recent  case  being  that  of 
two  or  three  weeks  since  in  which  a  supreme  court 
judge  in  New  York  decided  that  The  American 
Tobacco  Company  acted  well  within  its  rights  in 
refusing  arbitrarily  to  sell  a  certain  firm  of  retailers 
in  Brooklyn.  But  may  manufacturers  and  dealers, 
though  acting  in  concert,  take  the  same  action,  pro- 
vided the  goods  are  patented  or  trade-marked? 
"Yes,"  reply  the  Park  and  Piatt  decisions.  "No," 
reply  the  Macy  and  Loder  decisions.  And  the 
question  therefore  finds  anything  but  a  definite 
answer.  With  unpatented  and  untrade-marked  ar- 
ticles, however,  there  is  apparently  not  even  this 
difference  of  opinion  and  judgment — every  court 
has  agreed  that  there  must  be  no  concerted  action  to 
restrict  their  sale. 

*See  Bulletin  of  Pharmacy,  September,  1905,  page  356. 


STILL  ANOTHER  DRUGGIST  AND  HIS  EARNINGS. 

To  the  Editors: 

I  have  been  very  much  interested  in  the  several  statements 
made  by  druggists  in  the  Bulletin  recently  about  their  busi- 
nesses. I  wish  to  submit  my  own  case  and  ask  you  to  figure  it 
out.  I  have  had  some  dispute  with  a  friend  as  to  just  what 
my  gross  profits  and  net  earnings  are. 

Inventory  of  merchandise  September  1,  1904 $1750.00 

Inventory  of  merchandise  September  1,  1905 1951.15 

Goods  purchased  during  the  year 4362.00 

Sales     6426.5> 

Total    expense,    including    clerk    hire,    freight,    and 

manager's    salary    1988.85 

In  the  element  of  expense  I  have  made  no  charge  for 
interest  on  investment.  How  do  you  think  the  figures  com- 
pare with  other  drug  businesses  of  the  same  size?    U.  M. 

Let  us  analyze  these  figures  a  bit :  The  inventory 
taken  September  1,  1905,  shows  by  its  excess  over 
the  inventory  of  the  year  before  that  $201.15  worth 
of  goods  were  purchased  during  the  year  which 
were  not  sold.  Subtracting  this  amount  from  the 
$4362.00  worth  of  goods  purchased,  we  find  that 
$4160.85  was  invested  in  goods  that  were  handed 
out  again  over  the  counter — ^goods  whose  sale 
brought  in  $6426.52.  Thus  gross  profits  were  real- 
ized of  $2265.67 — amounting  to  32  per  cent.  The 
expenses,  meanwhile,  were  $1988.85,  and  so  net 
profits  were  realized  of  only  $276.82.'  "U.  M.'s" 
statement  is  defective  in  not  giving  the  amount  of 
the  proprietor's  or  "manager's"  salary:  assumitlg 
from  the  amount  of  total  expenses  that  his  salary 
was  probably  $1000.00,  and  adding  this  amount  to 
the  net  profits  of  $276.82,  we  find  total  earnings  of 
only  $1276.82. 

We  are  inclined  to  think  that  an  income  of 
$1276.82  on  an  annual  business  of  $6426.52,  sit- 
uated in  a  country  district,  is  rather  low.  On  page 
266  of  the  July  Bulletin  the  case  was  cited  of  a 
New  York  druggist  who  had  realized  $1636.17  on 
a  business  of  $7331.97.  On  page  384  of  the  Septem- 
ber Bulletin  another  instance  was  cited  where  a 
Wisconsin  pharmacist  had  made  over  $2500  a  year 
on  a  business  of  $7717.09.  It  will  thus  be  seen  that 
both  druggists  made  their  stores  pay  them  some- 
what better  returns  than  "U.  M."  is  able  to  do, 
although  it  is  to  be  noted  that  their  annual  business 
was  a  little  larger. 

This  comparison  of  incomes  brings  us  to  speak 
of  the  related  questions  of  percentage  expense  and 
gross  profits.  It  cost  "U.  M."  $1988.85  to  sell 
$6426.52  worth  of  goods,  and  his  percentage 
expense  was  therefore  about  32^/^.     These  figures 
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take  account  also,  it  must  be  obsen^ed,  of  the  proprie- 
tor's or  manager's  salary,  which  we  have  assumed 
to  be  $1000.  Now  it  is  to  be  noted  that  the  New 
York  druggist,  whose  case  is  cited  in  the  foregoing 
paragraph,  paid  himself  a  salary  of  $1500  annually, 
and  yet  had  a  percentage  expense -of  about  30  only. 
Turning  to  the  question  of  ^ross  profits,  we  find 
that  "U.  M."  sold  $6426.52  worth  of  goods,  made 
$2265.67  on  them,  and  thus  realized  a  profit  only 
of  32  per  cent  on  his  sales.  The  Wisconsin  drug- 
gist, on  the  other  hand,  who  made  the  very  hand- 
some and  probably  unusual  earnings  of  over  $2500 
on  an  annual  business  of  less  than  $8000,  made  a 
gross  profit  of  48.18  per  cent  on  his  'sales.  Here 
we  have  a  wide  difference — 32  per  cent  on  the  one 
hand,  and  48.18  on  the  other.  And  this  difference 
goes  far  to  explain  the  difference  in  percentage 
expense  and  the  difference  in  annual  income. 

As  we  have  stated  several  times  before  in  discuss- 
ing this  subject  in  the  Bulletin,  it  is  almost  an 
axiom  that  the  small  druggist,  doing  an  average 
sized  business,  must,  if  he  desires  to  make  suffi- 
cient money,  cut  his  percentage  expense  down  to 
at  least  30,  and  realize  gross  profits  on  his  sales  of 
at  least  40  per  cent. 


"THE   ANTITOXIC    UNIT"   AND   THE    NATIONAL 
STANDARD  DISPENSATORY. 

Some  comment  has  been  made  upon  a  seeming 

discrepancy    of    statement    in    the    new    National 

I  Standard    Dispensatory     regarding    the    unit    of 

strength  for  antidiphtheric  serum.     On  page  200, 

!in  the  article  on  "Antitoxin,"  it  is  asserted  that  "an 

iantitoxin  unit  neutralizes  the  action  of  100  times 

the  minimum  lethal  dose  of  toxin"  (this  minimum 

lethal  dose  being  the  amount  of  toxin  required  to 

kill  a  guinea-pig  weighing  250  grammes).   On  page 

1385,  in  the  article  on  "Serum  Antidiphthericum," 

iliis  statement  is  made:     "From  a  theoretical  point 

view,  it   [the  antoxic  unit]   may  be  defined  as 

Uiat  quantity   of  antidiphtheric   serum   which   will 

iust  neutralize  200  minimum  lethal  doses  of  a  pure 

ison,  the  latter  being  one  containing  only  toxin, 

ind  no  toxoid,  toxone,  or  other  substance  capable 

<f  uniting  zuith  the  antibodies." 

Now  both  these  statements  are  correct,  and  the 
Nvords  we  have  italicized  furnish  the  key  to  the 
Mtuation.  It  has  been  found  by  scientists  that  the 
)ouillon  toxin  is  impure,  that  it  contains  approxi- 
mately 50  per  cent  only  of  pure  poison,  that  the 
emainder  is  made  up  of  what  are  called  toxone 


and  toxoid,  and  that  these  latter,  not  less  than  the 
toxin  itself,  combine  with  the  antitoxin  and  absorb 
its  activity  to  the  extent  of  their  presence.  Since, 
however,  this  is  virtually  a  scientific  distinction 
merely,  and  since  in  practice  a  pure  toxin  is  rarely 
if  ever  attained,  laboratory  biologists  usually  ignore 
the  abstract  question  of  pure  and  impure  toxin  and 
base  their  statements  upon  the  impure  substance.  In 
either  case  the  result  is  virtually  the  same.  If  an  im- 
pure toxin  is  used,  an  antitoxic  unit  will  neutralize 
100  minimum  lethal  doses ;  if  a  pure  toxin  could  be 
used,  an  antitoxic  unit  would  theoretically  neutralize 
200  minimum  lethal  doses.  In  other  words,  if  the 
toxin  were  pure,  the  antitoxin  would  go  twice  as 
far. 

Thus  the  editors  of  the  National  Standard  Dis- 
pensatory have  after  all  committed  no  blunder  in 
making  the  second  statement  quoted  by  us  in  the 
foregoing.  That  they  are  open  to  criticism  for 
using  an  ultra-scientific  definition  may  perhaps  be 
held  with  better  reason,  but  it  is  to  be  noted  in  their 
defense  that  they  were  quoting  from  an  authorita- 
tive bulletin  by  one  of  the  governmental  experts — 
Bulletin  No.  21,  prepared  by  M.  J.  Rosenau,  Direc- 
tor of  the  Hygienic  Laboratory,  and  entitled  "The 
Immunity  Unit  for  Standardizing  Diphtheria  Anti- 
toxin." Pharmacists  who  are  interested  in  the 
scientific  aspects  of  the  question  would  do  well  to 
send  for  this  important  bulletin  and  read  it  with 
care. 


SOME  LEGISLATION  WE  MAY  EXPECT. 

The  legislative  season  is  now  almost  upon  us,  and 
before  long  the  mill  will  begin  to  grind  out  laws 
of  more  or  less  importance.  May  we  venture  a 
prediction?  So  far  as  pharmacy  is  concerned,  the 
two  subjects  of  greatest  significance  just  now  in 
legislation  are  anti-narcotic  reform  and  graduation 
prerequisite  laws,  but  there  are  two  other  types  of 
measures  which  we  shall  hear  from  even  more  often 
within  the  next  few  months— those  referring  to 
wood  alcohol  and  patent  medicines.  With  refer- 
ence to  the  latter  subject,  the  resolutions  passed  by 
the  Proprietary  Association,  and  printed  in  an  ad- 
joining column,  show  that  the  manufacturers  will 
themselves  take  the  initiative  in  an  effort  to  head  off 
radical  legislation.  In  this  place  we  desire  to  speak 
more  particularly  of  wood  alcohol  bills. 

In  a  review  of  the  legislation  of  1905,  published 
elsewhere  in  this  issue  of  the  Bulletin,  it  is  shown 
that  wood  alcohol  became  the  subject  of  legislative 
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control  last  year  for  the  first  time,  and  that  laws 
involving  its  sale  were  enacted  in  four  States  and 
discussed  in  several  others.  That  this  history  will 
be  repeated  in  1906  seems  reasonably  certain.  The 
toxic  and  dangerous  nature  of  wood  alcohol  has 
finally  been  realized,  and  the  necessity  of  surround- 
ing its  sale  and  use  with  proper  safeguards  has  be- 
come evident  in  all  its  urgency. 

It  was  not  until  within  the  last  few  years  that 
any  general  knowledge  was  had  of  the  poisonous 
character  of  this  substance.  Manufacturers  of 
articles  like  "Jamaica  Ginger"  long  used  it  with 
perfect  impunity.  Even  a  few  manufacturers  of 
pharmaceuticals  winked  at  the  practice  and  per- 
mitted themselves  to  be  deflected  by  a  money  con- 
sideration from  the  straight  and  narrow  path  of 
alcoholic  virtue.  Druggists  employed  wood  alcohol 
widely  in  the  manufacture  of  external  preparations, 
and  frequently  also  in  those  intended  for  internal 
administration.  Many  drink  habitues,  unable  to 
buy  grain  alcohol,  purchased  methyl  alcohol  and 
drank  it  with  calm  assurance.  Much  of  this  tam- 
pering with  human  life  was  unconscious.  It  was 
not  realized  how  toxic  an  agent  wood  alcohol  was, 
but,  now  that  we  do  understand  the  danger,  there  is 
positively  no  excuse  for  the  use  of  the  substance  in 
either  internal  or  external  preparations,  and  it  is 
well  that  laws  should  be  enacted  for  the  protec- 
tion of  the  public  health. 

Three  of  the  laws  passed  last  year,  those  of  Mas- 
sachusetts, Connecticut,  and  Minnesota,  provide  that 
wood  alcohol  must  be  labeled  "poison"  when  sold; 
the  fourth,  enacted  in  New  York,  prohibits  the  use 
of  the  substance  in  beverages ;  and  the  nature  of 
these  measures  suggests  the  question:  Would  it 
not  be  well  to  go  farther  and  render  illegal  the  use 
of  wood  alcohol  in  any  preparation  intended  for  the 
internal  or  external  treatment  of  the  human  or 
animal  body? 

Fully  half  the  queries  we  get  every  month  involve 
information  which  we  have  given  again  and  again. 
If  our  readers  would  only  keep  their  Bulletins, 
and  have  them  bound  every  year,  they  could  answer 
their  own  questions  without  tedious  delay  and  with 
much  more  satisfaction  to  themselves.  Every  De- 
cember we  print  an  annual  index  by  means  of  which 
anything  in  the  year's  volume  can  be  turned  to 
immediately.  Look  at  the  index  in  last  month's 
Bulletin  and  see  what  a  mine  of  information  it 
represents!  Why  not  make  a  resolve  this  January 
to  keep  the  Bulletins  during  the  year?     If  you 


desire,  we  shall  be  glad  to  furnish  at  the  cost  price 
of  65  cents  a  temporary  binder  in  which  the  copies 
can  be  fastened  as  they  appear  from  month  to 
month.  You  always  know  then  where  to  find  them, 
and  they  are  in  position  to  be  easily  consulted. 


THE  MONTH. 

During  the  last  month  the  Loder 
THE  LODER  CASE,  judgment  and  the  patent  medi- 
cine situation  have  been  absorb- 
ing the  attention  of  druggists  throughout  the  coun- 
try. In  an  editorial  printed  on  another  page  we 
have  sought  to  show  the  bearings  of  the  Loder  de- 
cision, and  to  compare  it  with  previous  decisions  of 
importance — namely,  those  rendered  in  the  famous 
Park  and  Piatt  cases.  It  is  a  little  early  yet,  how- 
ever, to  reach  any  definite  conclusions  regarding 
the  significance  of  the  Loder  case.  A  new  trial 
has  been  asked  for,  and  if  it  is  not  granted  an 
appeal  will  be  taken  to  the  higher  court:  in  either 
event  we  shall  hear  more  of  the  case,  and  it  will 
be  some  time  before  the  courts  have  settled  the 
question  beyond  peradventure.  The  decision  ha? 
given  great  joy  to  the  cutting  fraternity,  and  it  is 
now  reported  that  similar'  suits  will  be  brought 
under  the  Sherman  law  in  Philadelphia,  Cincin- 
nati, and  elsewhere.  In  the  meantime,  so  far  a- 
the  cut-rate  situation  in  Philadelphia  is  concerned 
the  town  is  "wide  open,"  and  cutters  are  being 
furnished  supplies  by  the  jobbers  without  let  orj 
hindrance.  For  the  time  being  it  is  to  be  expectedl 
that  little  or  no  restraint  will  be  exercised  upoi 
either  prices  or  the  delivery  of  supplies. 

One  of  the  features  of  the  Lodei 
"^"^DAMAQEs!  ^"^     case   sure   to   play   an   important 

part  in  either  a  new  trial  or  in  an 
appeal  is  the  question  of  damages.  In  awarding 
the  plaintiff  damages  of  $20,738.00,  the  jury  ir 
effect  gave  a  verdict  of  three  times  this  amount 
since  triple  damages  are  provided  for  under  tht 
Sherman  act.  The  financial  question  is,  therefore 
a  very  important  one.  Mr.  Johnson,  counsel  foi^ 
the  defendants,  has  insisted  throughout  the  tria 
and  since  that  Loder  was  not  injured  to  any  sucrj 
extent  as  the  jury  indicated,  and  it  would  seen: 
from  the  charge  of  Judge  Holland  that  he  believec 
the  damages  to  be  excessive.  Loder,  for ,  instance 
declared  that  the  additional  time  which  he  had  beei. 
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compelled  to  give  his  business  was  worth  $5000  a 
year,  but  the  judge  intimated  to  the  jury  that  he 
didn't  see  why  it  should  be  considered  so  much 
more  valuable  that  that  of  the  manager,  who  was 
paid  only  $18  a  week.  The  financial  effects  of  the 
N.  A.  R.  D.  movement  were  indeed  exaggerated 
all  along  the  line.  It  was  announced  through  the 
newspapers  of  the  country  that  the  so-called  "drug 
trust"  had  mulcted  the  people  of  the  United  States 
out  of  $96,000,000  during  the  last  six  years! 
*     *     * 

SENSATIONAL       The  scusatioual  news  reports  of 
REPORTS  OF  THE     the  Lodcr  trial,  indeed,  published 
^^^^-  in  the  daily  press  from  Maine  to 

California,  perhaps  did  more  harm  to  the  N.  A. 
R.  D.  cause  than  the  decision  itself.  The  public 
always  "goes  up  in  the  air"  when  the  word  "trust" 
is  mentioned,  and  in  this  instance  every  possible 
change  was  rung  upon  it  for  the  purpose  of  inspir- 
ing general  indignation.  The  officers  of  the  JPhila- 
delphia  Association  acted  promptly  in  correcting 
false  impressions  in  their  own  city,  and  an  article, 
written  by  President  Potts,  was  printed  in  all  of  the 
Philadelphia  papers  declaring  that  the  real  trust 
was  the  cutting  fraternity  and  not  the  rank  and  file 
of  the  druggists  themselves,  who  were,  on  the  con- 
trary, striving  to  prevent  the  operations  of  the  trust 
and  to  restore  a  "live  and  let  live"  situation  in  the 
retail  trade.  Retailers  throughout  the  country  is- 
sued circulars  to  their  patrons,  or  sent  letters  to 
the  papers,  making  much  the  same  explanation; 
and  we  observe  now  that  the  "N.  A.  R.  D.  Notes" 
has  begun  the  publication  each  week  of  a  "Bulletin" 
which  may  be  torn  from  the  journal  and  pasted  in 
each  druggist's  window. 


THE  ALCOHOLIC 
"PATENTS." 


Despite  the  great:,  interest  felt  in 
the  Loder  case,  the  patent  medi- 
cine situation  is  still  uppermost  in 
the   minds  of   druggists   throughout   the   country. 
The  action  against  alcoholic  patents  seems  to  be 
gradually  widening.     Ohio  has  declared  that  it  will 
thereafter  consider  as  liquors  and  not  as  medicines 
all  such  proprietary  whiskies  as   Duffy's,   Shaw's, 
heehan's,  etc.,  etc.,  and  the  Commissioner  of  In- 
.ternal    Revenue    at    Washington    has    practically 
I  rendered  illegal  and  impossible  the  sale  by  itiner- 
ant   peddlers    of    the    eleven    proscribed    patents 
(printed  in  the  Bulletin  last  month),  by  ordering 
that  such   peddlers   will   hereafter   be   required   to 
pay  a  special  tax  at  every  separate  place  where  they 


may  make  sales.  Canada  is  threatening  to  follow 
the  initiative  of  our  government  by  considering  cer- 
tain patent  medicines  to  be  liquors,  and  by  prohib- 
iting their  sale  except  in  conformity  with  the  liquor 
laws  of  the  Dominion.  In  the  United  States  retail- 
ers have  until  the  first  of  April  to  dispose  of  any 
supplies  which  the  Commissioner's  ruling  may  not 
permit  them  to  sell  after  that  date.  So  far  as  the 
manufacturers  are  concerned  the  ruling  went  into 
effect  January  1. 

*     *     * 

Meanwhile  the  attacks  upon 
'*VEaisLAT?oN.'^^  patent  medicines  in  the  magazines 
continue  without  abatement.  The 
serial  by  Adams  in  Collier's  is  still  running;  another 
serial  is\  announced  for  the  coming  year  by  the 
Ladies'  Home  Journal;  and  separate  articles  appear 
occasionally  in  such  periodicals  as  the  American 
Magazine,  The  Nation,  and  Physical  Culture.  The 
most  ominous  feature  of  all  this  publicity  to  the 
proprietors  is  that  it  will  doubtless  result  in  at- 
tempted legislation  this  year;  and  the  Proprietary 
Association,  holding  its  semi-annual  meeting  last 
month  in  New  York,  passed  the  following  signifi- 
cant series  of  resolutions,  by  which  it  appears  that 
the  reformers  will  be  met  half-way  and  thus  pre- 
vented from  securing  any  radical  enactments: 

Resolved,  That  this  Association  thoroughly  disapproves 
of  any  effort  on  the  part  of  any  persons  or  firms,  members  of 
this  Association  or  not,  to  market  as  medicines  any  articles 
whiclr  are  intended  to  be  used  as  alcoholic  beverages  or  in 
which  the  medication  is  insufficient  to  bring  the  preparation 
properly  within  the  category  of  legitimate  medicines. 

Resolved,  That  the  Legislative  Committee  be  and  is  hereby 
instructed  to  earnestly  advocate  legislation  which  shall  pre- 
vent the  use  of  alcohol  in  proprietary  medicines  for  internal 
use  in  excess  of  the  amount  necessary  as  a  solvent  and  pre- 
servative. 

Resolved,  That  the  Legislative  Committee  be  also  in- 
structed to  continue  its  efforts  in  behalf  of  legislation  for  the 
strictest  regulation  of  the  sale  of  cocaine  and  other  narcotics 
and  poisons  or  n^edicinal  preparations  containing  the  same. 

Resolved,  That  this  Association  urges  upon  its  members 
the  most  careful  scrutiny  of  the  character  of  their  advertising 
and  of  claims  for  the  efficacy  of  their  various  prescriptions, 
avoiding  all  over-statements. 

A  formula-on-the-package  bill  has  already  made  its 
appearance  in  the  national  congress. 
«     ♦     ♦ 
A   most   unfortunate   climax   has 
AD'sjREs^swa      developed  in  Greater  New  York 
between  the  retailers  and  the  job- 
bers.    It  is  quite  impossible  at  this  distance  from 
the  scene  of  action  to  arrive  at  the  exact  truth,  but 
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the  situation  would  seem  to  be  something  like  this : 
The  jobbers,  recently  forming  a  local  club  or  asso- 
ciation among  themselves  for  the  purpose  of  mak- 
ing united  and  harmonious  action  possible,  have 
decided  to  adopt  the  rebate  and  tripartite  plans  for 
the  first  time  in  their  history.  The  special  discounts 
which  have  previously  been  given  to  retailers  in 
violation  of  the  two  plans,  and  contrary  to  what 
has  been  done  elsewhere  throughout  the  country, 
have  consequently  been  discontinued.  The  retailers 
are  angered,  and  the  storm  has  broken  out  in  the 
M.  A.  R.  D.  It  has,  indeed,  brought  the  efforts  of 
the  M.  A.  R.  D.  to  a  standstill,  and  has  produced 
such  general  dissatisfaction  that  the  organizers  of 
the  association  have  lately  found  it  difficult  to  col- 
lect dues.  What  has  aggravated  the  situation  has 
been  the  action  of  the  local  jobbers'  club  in  induc- 
ing the  rebate  proprietors  to  cut  off  the  supplies  of 
the  buyers'  club  known  as  the  Brooklyn  Consoli- 
dated Drug  Company.  Mr.  Anderson,  it  happens, 
is  the  president  both  of  this  organization  and  of  the 
M.  A.  R.  D.,  and  altogether  the  conditions  are  very 
perplexing.  The  whole  thing  has  been  referred  for 
decision  to  the  executive  committee  of  the  N.  A. 
R.  D. 


It  would  look  to  us  as  if  the 
'""^co'IiDmSJ?'''''  M.  A.   R.   D.   wanted  to  pin  its 

faith  and  confine  its  operations 
exclusively  to  the  direct-contract  plan,  and  as  if, 
consequently,  it  desired  no  application  of  the  tri- 
partite plan  and  for  this  reason  resented  the  eleventh- 
hour  adoption  of  it  by  the  jobbers.  But  it  will  at 
once  be  seen  that  this  puts  the  national  officials  in 
Chicago  in  a  most  embarrassing  position.  The 
tripartite  plan  is  still  used  throughout  the  country, 
and  heretofore  New  York  City  has  practically  been 
the  only  exception  to  an  otherwise  universal  rule. 
Temporarily,  the  Loder  case  has  suspended  the 
operation  of  the  plan  in  Philadelphia,  but  to  suspend 
it  officially  in  New  York  City,  and  likewise  to 
sanction  openly  the  ignoring  of  the  rebate  plan, 
would  make  it  difficult  to  uphold  these  plans  else- 
where. But  the  New  Yorkers  argue  that  the  con- 
ditions in  their  city  are  peculiar.  The  large  cutters 
succeed  in  getting  supplies  at  low  figures,  and  the 
smaller  dealers  have  previously  equalized  things 
somewhat  by  means  of  the  special  discounts  afforded 
by  the  New  York  jobbers,  and  more  particularly 
through  the  operations  of  the  New  York  and  Brook- 
lyn buying  clubs.     To  deny  them  these  advantages 


is  to  cripple  them  in  their  fight  against  the  larger 
druggists  and  the  department  stores.  Scylla  and 
Charybdis,  therefore,  threaten  the  N.  A.  R.  D.  ship 
of  state  in  Greater  New  York,  and  it  will  require 
a  good  deal  of  skill  to  avoid  both  dangers. 

'  *         He         * 

Elsewhere  than  in  Greater  New 
^"^cAusie!*''*'      York    the    N.    A.    R.    D.    cause 

seems  to  be  proceeding  very  hap- 
pily. In  Buffalo  a  new  price  schedule  has  recently 
been  adopted,  and  "St.  Louis  Club"  goods  which  a 
year  ago  sold  at  59  cents  are  now  bringing  79  cents, 
which  means  an  advance  of  about  33  per  cent. 
Since  the  Boston  convention  ninety-one  new  local 
associations  have  been  organized,  representing  934 
druggists,  and  distributed  over  eighteen  States.  The 
financial  receipts  of  the  quarter  have  been  consider- 
ably in  advance  of  the  estimate  made  in  Boston: 
$23,992.17  has  been  collected,  whereas  the  estimate 
was  $22,125.  If  the  remaining  three-quarters  of 
the  year  keep  up  the  pace,  the  N.  A.  R.  D.  will  be- 
come what  the  "Notes"  calls  "a  one  hundred 
thousand  dollar  a  year  institution."  Turning  to 
another  phase  of  the  N.  A.  R.  D.  work,  we  find  the 
"Notes"  still  keeping  up  the  "two,  four,  and  eight 
campaign."  The  Shoop  goods  and  St.  Jacob's  Oil 
have  been  reduced  in  price  to  this  basis,  while 
"Mother's  Friend  is  meditating,  and  Horlick  is 
doing  some  hard  thinking."  A  list  of  "over-priced 
proprietaries,"  or  "back-top-shelf"  goods,  is  printed 
in  every  issue  of  the  "Notes."  As  for  the  contract 
plan,  finally,  we  note  two  recent  converts  among 
the  proprietors — DeWitt  &  Co.,  and  the  Freeman 

Perfume  Co. 

*     *     * 

The  special   telephone  committee 
^coTfomoNs'l'^      appointed  at  the  Boston  conven- 
tion of  the  N.  A.  R.  D.  has,  un- 
like  many  committees,   gotten  the  strange  notion  j 
somehow  that  it  was  created  to  do  actual  work.   As  , 
a  result  we  observe  that  the  committee  was  recently 
entertained  in  St.  Louis  by  the  local  association  and 
that  the  slot  telephone  system  is  quite  sure  to  be 
installed  there  some  time  during  the  present  month. 
The  committee  is  also  in  conference  with  the  drug-i 
gists  of  Washington,  D.   C,  and  much  the  sanie| 
hopeful  results  are  there  expected.     The  committee; 
is  pinning  its  faith  to  the  slot  idea  with  a  commis- 
sion for  the  druggist,  and  one  company  in  a  city.[ 
Mr.   Bodemann,  a  member  of  the  committee,  has* 
recently  sent  a  letter  to  the  pharmaceutical  press 
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calling  attention  to  the  fact  that  the  "New  York 
Merchants'  Association  Telephone  Committee"  has 
reported  unanimously  in  favor  of  one  company  in 
each  territory:  two  companies  are  held  to  increase 
the  expense  and  the  inconvenience  of  the  service 
generally.  Mr.  Walter  H.  Gale  is  chairman  of  the 
N.  A.  R.  D.  committee,  and  as  for  Mr.  Bodemann 
— well,  what  he  does  not  know  about  the  telephone 
situation  as  it  affects  druggists  is  scarcely  worth 
looking  up! 


SOME  COCAINE 
ARRESTS. 


It  is  cause  for  gratification  that 
the  anti-cocaine  and  anti-narcotic 
laws  were  vigorously  enforced  in 
several  cities  throughout  the  country  last  month. 
Four  druggists  were  indicted  in  Baltimore,  and 
others  are  threatened  with  the  same  fate  by  the 
Board  of  Pharmacy.  In  Philadelphia  several  ar- 
rests were  made  by  the  police.  The  Executive  Com- 
mittee of  the  P.  A.  R.  D.  immediately  passed  a 
resolution  in  support  of  the  step,  denouncing  the 
illegitimate  sale  of  narcotics  by  druggists,  and 
recommending  that  the  culprits  be  expelled  from  the 
association  when  members  of  it.  In  Chicago  some 
of  the  civic  organizations  have  secured  the  passage 
of  an  ordinance  involving  the  sale  of  morphine,  co- 
caine, and  their  salts  and  compounds.  The  State 
anti-cocaine  law,  enacted  some  years  ago,  has  not 
proved  sufficiently  effective  in  practice,  and  the 
druggists  propose  to  have  a  new  measure  enacted 
at  the  forthcoming  session  of  the  legislature.  Mean- 
while the  Chicago  ordinance  has  been  passed  with- 
out their  knowledge  or  consent  and  is  in  some 
respects  not  to  their  liking.  This  illustrates  the 
point  often  made,  that  druggists  had  themselves 
better  secure  prompt  legislation  affecting  their  in- 
terests than  to  permif  outsiders  to  impose  laws  upon 
them  of  a  radical  or  unsatisfactory  nature.  Inci- 
dentally it  may  be  stated  here  that  an  anti-narcotic 
•^bill  is  soon  to  be  introduced  in  the  national  congress. 


^^^w< 


Several  bills  affecting  pharma- 
"bills'.^'^'^^  ceutical  interests  have  been  in- 
troduced in  the  national  congress. 
One  demands  that  all  patent  medicines  shall  con- 
tain a  list  of  their  ingredients  upon  the  bottle,  and 
shall  give  the  exact  percentage  of  opium,  chloral, 
cocaine,  or  alcohol  in  case  any  or  all  of  these  sub- 
stances are  present.  Another  bill  provides  for  tax- 
free  denaturized  alcohol  for  use  in  the  industrial 
arts.    There  is  a  second  bill  permitting  a  drawback 


of  the  tax  on  all  grain  alcohol  used  in  exported 
goods,  but  the  measure  introduced  in  the  last  con- 
gress to  reduce  the  general  tax  on  alcohol  from 
$1.10  to  70  cents  a  proof  gallon  has  apparently  not 
yet  made  its  appearance.  The  three  familiar  pure- 
food-and-drug  measures  are  again  in  evidence — the 
McCumber  and  Heyburn  bills  in  the  Senate,  and 
the  Hepburn  bill  in  the  House.  The  former  two 
extend  the  meaning  of  the  word  "drug"  to  include 
"any  substance  intended  to  be  used  for  the  cure, 
mitigation,  or  prevention  of  disease."  This  is  the 
feature  pf  these  bills  which  aroused  the  opposition 
of  the  drug  trade  at  the  last  congress.  The  chances 
for  pure  food  and  drug  legislation  seem  better  at 
this  session  than  before,  and  it  is  to  be  noted  that 
the  President  advocated  it  in  his  annual  message. 
The  Mann  bill  has  also  been  reintroduced  in  Con- 
gress. 

*  *     * 

Some  important  business  was 
"^^AFF/t^Ts^'"^^    transacted  at  the  recent  meeting 

in  Pittsburg  of  the  Board  of 
Trustees  of  the  U.  S.  P.  The  most  significant  step 
was  the  appointment  of  a  committee  to  make  the 
preliminary  arrangements  for  an  edition  of  2000 
copies  of  the  Pharmacopoeia  translated  into  Spanish, 
for  use  in  the  islands  of  the  West  Indies  and  the 
Central  and  South  American  Republics.  This  is 
what  might  be  called  a  scientific  or  pharmacopoeial 
adoption  of  the  Monroe  Doctrine!  It  was  further- 
more decided  to  present  the  professors  of  materia 
medica  in  the  medical  colleges  throughout  the 
country  with  complimentary  copies  of  the  Pharma- 
copoeia in  order  that  both  the  teachers  and  the 
students  might  be  made  familiar  with  the  work. 
The  question  of  additional  honoraria  to  members 
of  the  Committee  on  Revision  was  considered,  but 
definite  action  was  postponed  until  the  next  meet- 
ing of  the  board.  This  will  be  held  January  20  in 
Washington,  D,  C.  . 

*  *     * 

An  excellent  idea  is  being  carried 
POP^'-^R^^'No  THE  Q^^t  jj^  Dallas,  Texas,  to  acquaint 
the  physicians  and  pharmacists 
of  the  city  with  the  new  Pharmacopoeia.  Prof.  E. 
G.  Eberle,  who  is  dean  of  the  local  college  of  phar- 
macy, and  regarding  whom  a  brief  biographical 
sketch  is  printed  elsewhere  in  this  issue  of  the  Bul- 
letin^ delivered  the  first  of  a  series  of  lectures  some 
time  ago.  The  audience  hall  was  in  the  Baylor 
Medical  College,  with  which  the  pharmacy  school 
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is  associated,  and  the  lecture  was  devoted  to  a  gen- 
eral review  of  the  new  Pharmacopoeia  as  a  whole. 
Since  then  other  lectures,  given  by  different  indi- 
viduals, and  held  at  weekly  intervals,  have  taken 
up  the  articles  of  the  U.  S.  P.  in  regular  and  syste- 
matic order.  This  is  an  admirable  means  of  mak- 
ing the  text  of  the  book  familiar  to  physicians, 
pharmacists,  and  students  alike,  and  is  most 
heartily  to  be  commended. 

*  *     * 

MORE  Reference  was  made  last  month 

COMBINATIONS  IN  to  the  formation  of  several  syn- 
dicates or  combinations  in  the 
manufacturing,  jobbing,  and  retail  branches  of  the 
drug  trade.  Since  then  several  other  instances  have 
been  reported.  The  "Ideal  Drug  Company"  has 
been  organized  in  Chicago  for  the  purpose,  it  is 
stated,  of  buying  a  chain  of  100  drug  stores  cover- 
ing the  entire  city :  such  well  known  pharmacies 
have  already  been  purchased  as  those  of  Herman 
Fry  and  R.  C.  Rhode.  Mr.  W.  A.  Dawson,  of  Free- 
port,  L.  I.,  whose  name  is  known  as  that  of  an 
occasional  contributor  to  the  pharmaceutical  press, 
is  striving  to  organize  a  stock  company  with  a  capi- 
talization of  $100,000  to  operate  drug  stores 
throughout  Nassau  county.  In  the  third  place, 
"The  South  Atlantic  Pharmacal  Company,  Inc.," 
has  been  organized  in  Virginia  with  headquarters 
in  Richmond.  There  will  be  a  capital  stock  rang- 
ing from  $30,000  to  $50,000,  with  shares  of  $25 
each,  and  the  purpose  of  the  organization  is  that  of 
a  cooperative  manufacturing  concern.  Mr.  T.  A. 
Miller,  the  well-known  pharmacist  of  Richmond,  is 
president,  and  other  names  familiar  to  the  drug 
trade  of  the  State  are  found  in  the  list  of  officers. 
The  biggest  thing  in  the  combination  line  is  of 
course  the  formation  of  the  National  Drug  &  Chem- 
ical Company  among  the  jobbers  in  Canada:  a  de- 
tailed report  of  the  later  developments  is  given  this 
month  in  our  "Scrap  Book"  department. 

*  *     * 

Now  that  we  in  pharmacy  are 
'^"^n^mTdS"'^^  i^st  on  the  eve  of  the  graduation 

prerequisite  movement,  and  as  a 
corollary  are  beginning  to  talk  about  compulsory 
standards  of  preliminary  education,  it  is  interest- 
ing to  note  what  progress  has  been  made  in  medi- 
cine after  about  forty  years  of  prerequisite  legisla- 
tion. The  "Association  of  American  Medical  Col- 
leges," a  body  similar  in  function  and  character  to 
the     "Conference     of     American     Pharmaceutical 


Faculties,"  has  just  adopted  the  requirement  of  a 
four-year  high  school  course,  which  will  go  into- 
effect  throughout  the  country  some  time  during  the 
year  1906.  The  Association  of  Colleges  and  the 
"American  Confederation  of  Reciprocating  and 
Licensing  Boards"  have  always  cooperated  in  a 
manner  gratifying  to  the  best  and  highest  interests 
of  the  profession,  and  the  latter  organization  has 
accepted  the  dictum  of  the  former  on 'the  present 
occasion.  The  ruling  therefore,  has  all  of  the  force 
of  legal  enactment.  Incidentally,  this  case  illus- 
trates the  extent  to  which  the  "Conference  of  Phar- 
maceutical Faculties"  and  the  "National  Associa- 
tion of  State  Boards  of  Pharmacy"  may,  in  future 
years,  work  together  for  the  betterment  of  phar- 
macy. 

*  *     * 

While  speaking  of  board  require- 
'^^^sTAN^RDs.    "^^"ts  and  the  like,  it  might  be 

remarked  that  the  practice  of  ac- 
cepting diplomas  in  lieu  of  examinations  seems 
to  be  slowly  but  constantly  decreasing.  The  New 
Mexico  Board  of  Pharmacy  has  just  ruled  tha-t  here- 
after no  diploma  or  certificate  will  be  recognized 
and  that  every  candidate  must  pass  the  examina- 
tion. Incidentally  we  observe  that  the  examina- 
tions of  this  board  consist  of  ten  questions  each  in 
the  branches  of  pharmacy,  materia  medica,  chem- 
istry, botany,  and  toxicology,  all  -of  which  are  writ- 
ten, together  with  a  quiz  of  not  less  than  fifty 
questions  on  practical  subjects,  a  verbal  resume  of 
the  questions  covered  in  the  written  work,  and  the 
identification  .of  at  least  twenty-five  specimens. 
The  Board  has  also  ruled  'recently  that  hereafter 
it  will  refuse  to  grant  registration  to  any  applicant 
addicted  to  the  use  of  cocaine,  morphine,  or  liquor, 
and  will  revoke  the  certificate  of  any  one  determined 
by  the  Board  to  be  so  addicted. 

*  *     * 

New  York  State  seems  to  have 
THE  PROCTER  FUND,  comc  uobly  to  the  support  of  the 

A.  Ph.  A.  in  the  movement  to 
collect  a  fund  for  the  erection  of  a  monument  in 
Washington  to  the  memory  of  Wm.  Procter,  Jr. 
The  State  Pharmaceutical  Association  has  appro- 
priated $50,  the  Manhattan  Pharmaceutical  Asso- 
ciation $25,  and  the  Kings  County  Pharmaceutical 
Society  $25.  Dr.  William  Muir  has  interested  him- 
self in  the  subject,  and  has  gone  about  the  collec- 
tion of  the  money  with  an  enthusiasm  and  a  de- 
termination which  are  thoroughly  characteristic  of 
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the  man.  Circulars  were  at  first  sent  out  in  Greater 
New  York  asking  for  contributions  of  $1  each, 
and  Dr.  Muir  has  now  decided  to  cover'  the  mem- 
bership also  of  the  State  association. 

'    ♦     «     « 

The  head  of  the  largest  jobbing 

PROM.N^ETrT^joB''BER.  ^^"&  ^ouse  in  Tcxas,  and  one  of 
the  largest  in  the  South,  passed 
away  last  month  in  the  death  from  pneumonia  of 
Dr.  H.  Behrens,  of  the  Behrens  Drug  Co.,  of  Waco. 
The  esteem  in  which  Dr.  Behrens  was  held  in  the 
trade  was  evidenced  by  the  fact  "that  every  drug 
store  in  the  city  was  closed  during  the  funeral,  and 
the  druggists  attended  the  ceremonies  in  a  body. 
He  was  prominent  in  the  civic  and  business  life  of 
Waco,  was  an  Elk,  a  Mason,  and  a  Knight  of 
Pythias,  and  the  founder  and  for  some  time  the 
president  of  the  Business  Men's  Club  of  the  city. 
His  death  is  a  serious  loss  to  the  drug  trade  of 
Texas  and  to  the  commercial,  philanthropic,  and 
social  life  of  Waco. 


Reference  was  recently  made  in  these  columns 
to  the  ruling  of  the  Oklahoma  Board  of  Pharmacy 
that  only  registered  pharmacists  could  legally  sell 
perfumes,  toilet  preparations,  condition  powders, 
stock-food,  etc.  The  Pratt  Food  Company  has  now 
brought  suit  for  the  revocation  of  the  ruling  and 
for  $20,000  damages,,  the  claim  being  made  that 
many  fprmer  dealers  in  their  products  have  refused 
to  handle  them  this  year  as  the  result  of  the  board's 
order. 


The  Massachusetts  State  Board  of  Pharmacy  has 
hit  upon  a  unique  plan  in  deciding  to  divide  the  State 
into  five  districts,  and  have  each  member  of  the 
Board  assigned  to  a  district  and  directed  to  call 
during  the  year  upon  every  druggist  in  it  for  the 
general  purpose  of  acquainting  the  pharmacists  of 
the  State  with  the  pharmacy  law  and  the  activities 
of  the  Board. 


The  State  Board  of  Pharmacy  of  Kansas  requires 
that  a  pharmacist  must  have  a  stock  of  drugs  in- 
voicing one  thousand  dollars  before  he  can  secure 
a  permit  as  owner  of  a  pharmacy,  and  a  judge  has 
recently  held  that  the  thousand  dollars  worth  of 
goods  must  be  made  up  purely  of  drugs  and  not  of 
wines,  cigars,  soaps,  or  other  side  lines. 


If  a  resolution  passes  which  is  now  being  acted 
upon  by  the  Council  of  the  A.  Ph.  A.,  the  next 
meeting  of  the  Association,  to  be  held  in  Indian- 
apolis in  September,  will  be  called  the  "George 
White  Sloan  Memorial  Meeting,"  and  a  special 
session  of  the  historical  section  will  be  set  apart  for 
memorial  purposes. 

*  *     * 

The  drug-clerk  association  of  San  Francisco  has 
300  members,  pays  a  death  and  sick  benefit,  enjoys 
a  ten-hour  workday,  has  a  representative  on  the 
State, Board  of  Pharmacy,  and  has  the  satisfaction 
of  knowing  that  its  members  receive  higher  salaries 
than  prevail  generally  throughout  the  country. 

*  *     * 

A  drug  clerks'  auxiliary  is  about  to  be  organized 
in  connection  with  the  Chicago  Retail  Druggists' 
Association.  An  excellent  idea!  Why  cannot  this 
be  done  in  other  large  cities  for  the  purpose  of  draw- 
ing the  clerks  and  proprietors  closer  together? 

♦  ♦     ♦ 

The  Chicago  Veteran  Druggists'  Association  is 
striving  to  get  all  of  its  twenty-five  or  thirty  mem- 
bers to  furnish  biographies  of  themselves  for  the 
historical  archives  of  the  society.  The  idea  is  an 
excellent  one  and  deserves  hearty  support. 

♦  ♦     ♦ 

The  Council  of  the  A.  Ph.  A.  has  appropriated 
$500  for  the  publication  of  the  monthly  "Bulletin" 
which  is  to  be  issued  henceforth  in  the  interests  of 
the  organization  under  the  editorial  direction  of 
Prof.  C.  S.  N.  Hallberg. 

♦  *     * 

The  manager  of  a  prominent  store  in  Greater 
New  York  was  recently  sentenced  to  three  years 
in  the  penitentiary  on  the  charge  of  refilling  Poland 
Water  bottles  with  ordinary  distilled  water  for  sale 
to  customers. 

4(      ♦      If 

Last  month  witnessed  the  death  of  two  men  of 
some  prominence— Luther  E.  Stevens,  a  well- 
known  pharmacist  in  Brooklyn,  and  Chas.  C.  Good- 
win, of  the  Eastern  Drug  Company  of  Boston. 

*  *     * 

Three  deaths  were  caused  recently  in  Burlington, 
Vt.,  by  the  drinking  of  wood  alcohol,  and  the  drug- 
gist who  sold  the  substance  is  under  arrest  for  man- 
slaughter. 


THE  NEW  PHARMACOPCEIA. 


A  Detailed  Commentary  on  the  Eighth  Revision,  which  Became  Official  September  1— Each  Article  is 

Taken  Up  in  Alphabetical  Order  and  the  Specifications  Ck)mpared  with  Those  of  the 

Previous  Edition — The  Changes  Made  in  the  Work  thus  Rendered  Clear. 

By  DR.  JOHN  M.  FRANCIS, 

Chief  Chemist  for  Parke,  Davis  &  Co. 
( Continued  from  the  December  Bui,j,ETiN. ) 


Fluidextractum  Gelsemii. — The  menstruum  and  process  of 
manufacture  have  not  been  changed.  This  is  one  of  the 
fluidextracts  which  is  commonly  adjusted  to  uniform  strength 
by  assay,  by  the  manufacturing  pharmacists  of  the  United 
States.  It  is  fair  to  presume  that  the  Revision  Committee 
would  have  adopted  an  assay  standard  for  this  fluid  if  the 
time  had  not  been  consumed  in  the  investigation  of  the  assay 
processes  of  the  more  important  drug  extracts.  Gelsemium 
is  quite  a  potent  remedy,  and  it  has  been  very  difficult  for 
some  years  to  obtain  an  adequate  supply  of  drug  of  good 
quality.  It  is  reasonable  to  assume  that  the  next  revision  will 
include  an  assay  standard  for  this  flnidextract. 

Fluidextractum  Glycyrrhizce. — Probably  none  of  the  official 
fluidextracts  have  been  subjected  to  so  much  criticism  as  has 
that  of  glycyrrhiza,  because  of  its  harsh  taste  and  other  ob- 
jectionable qualities.  The  process  adopted  in  the  Eighth 
Revision  differs  very  materially  from  that  of  the  U.  S.  P., 
1890,  and  yields  a  miich  superior  fluid.  Whereas  the  drug  in 
No.  40  powder  was  formerly  extracted  by  the  use  of  a 
hydro-alcoholic  menstruum,  now  the  drug  in  coarse  powder 
(No.  20)  is  extracted  by  boiling  water.  This  decoction  is 
reduced,  the  undesirable  extractive  is  precipitated  by  adding 
to  it  an  equal  volume  of  alcohol,  and  after  standing  for  three 
days  the  liquid  is  filtered,  the  alcohol  recovered,  the  neces- 
sary quantity  of  glycerin  added,  and  the  final  adjustment 
made  by  the  addition  of  water  and  a  sufficient  amount  of 
alcohol  for  the  preservation  of  the  fluidextract.  In  the  final 
adjustment  ammonia  in  sufficient  quantity  is  added  to  hold 
the  glycyrrhizin  in  solution. 

Fluidextractum  Granati. — Drug  1000  grammes;  glycerin 
100  Cc.  Menstruum  dilute  alcohol.  The  fluidextract  is  pre- 
pared in  the  usual  manner. 

Fluidextractum  Grindelice. — The  menstruum  is  reduced 
from  94  per  cent  alcohol  to  a  mixture  of  750  Cc.  of  alcohol, 
plus  250  Cc'  of  water. 

Fluidextractum  Guarance. — This  fluidextract  is  now  re- 
quired to  contain  3.5  per  cent  of  alkaloids  when  assayed  by 
the  standard  process. 

Fluidextractum  Hydrastis. — This  fluidextract  must  be  ad- 
justed to  a  content  of  2  per  cent  of  hydrastine  by  the  appended 
assay  process. 

.  Fluidextractum  Hyoscyami. — This  fluidextract  must  now 
contain  0.075  per  cent  of  alkaloids  when  assayed  by  the 
appended  process.  The  adoption  of  this  low  standard  for 
fluidextract  of  hyoscyamus  seems  as  illogical  to  the  writer 
as  the  adoption  of  the  higher  standard  of  0.5  per  cent  of 
mydriatic  alkaloids  for  fluidextract  of  belladonna  root.  The 
evidence  which  has  accumulated  in  our  records  for  the  past 
ten  years  proves  very  conclusively  that  the  standard  of  0.1 
per  cent  of  mydriatic  alkaloids  is  wholly  practicable,  and  in 


fact  that  this  would  be  nothing  more  than  the  fair  average 
of  the  alkaloidal  content  of  commercial  drug  of  fair  quality. 

It  is  a  matter  of.  congratulation  that  the  "double  men- 
struum" first  of  alcohol  2  parts  and  water  1  part,  followed 
by  dilute  alcohol,  is  now  superseded  by  the  use  of  dilute 
alcohol  throughout  the  operation.  Just  what  philosophy 
underlay  the  use  of  two  different  menstrua  in  the  preparation 
of  a  single  extract  was  beyond  our  ken. 

Fluidextractum  Ipecacuanhce. — Now  adjusted  to  standard 
of  1.75  per  cent  of  alkaloids  by  appended  process.  We  may 
well  afford  to  anticipate  our  comment  on  ipecac  drug  because 
of  the  importance  of  its  use  in  the  form  of  fluidextract.  The 
new  revision  admits  both  the  Rio  and  Carthagena  ipecac, 
whereas  former  revisions  recognized  only  the  Rio.  Rio 
ipecac  has  gradually  become  more  difficult  to  procure,  and  has, 
particularly  during  the  past  few  years,  commanded  an  increas- 
ing price.  This  scarcity  of  the  well  known  variety  led  to  a 
search  for  something  cheaper  on  the  part  of  drug  merchants 
and  consumers,  and  the  result  was  that  some  manufacturers 
listed  the  fluidextract  of  both  the  Rio  and  Carthagena  ipecac. 
It  may  be. also  asserted  that  some  pharmacists  with  singular 
prescience  anticipated  the  pharmacopoeial  recognition  of  the 
Carthagena  drug  and  used  it  either  alone  or  mixed  with  Rio 
to  produce  the  official  fluidextract. 

While  some  very  brilliant  work  has  been  done  on  the 
chemistry  of  ipecac,  particularly  by  our  English  colleagues, 
much  yet  remains  to  be  accomplished  before  the  subject  can 
be  considered  as  finished.  If  the  weight  of  evidence  points 
to  any  conclusion,  however,  it  certainly  is  this,  that  while 
both  varieties  contain  the  two  alkaloids,  emetine  and  cephael- 
ine,  the  former  predominates  in  Rio  and  the  latter  in  Cartha- 
gena drug.  As  physiological  experimentation  seems  to  have 
very  forcibly  demonstrated  that  emetine  is  less  emetic  than 
cephaeline,  it  follows  that  the  Rio  is  better  suited  for  expec- 
torant compounds. 

Of  course  we  know  that  our  committee  has  given  due 
thought  to  this  matter,  and  it  has  probably  concluded  that 
practical  considerations  outweigh  the  theoretical  ones,  as 
after  all  the  reaction  in  the  average  patient  is  not  acute 
enough  to  permit  of  definite  conclusions  as  to  the  drug  admin- 
istered. In  conclusion,  it  remains  to  be  said  that  the  phy- 
sician can  always  get  the  fluidextract  of  genuine  Rio  ipecac 
if  he  wishes  it. 

Fluidextractum  LobelicB.—ln  the  U.  S.  P.  of  1890  this  drug 
was  extracted  by  diluted  alcohol,  but  now  the  menstruum  is 
diluted  acetic  acid  (275  parts  acetic  acid  plus  725  parts  water). 
The  writer  does  not  wish  to  appear  hypercritical,  but  he  must 
say  frankly  that  he  considers  the  adoption  of  the  acetic  men- 
strua for  fluidextracts  of  lobelia,  sanguinaria,  and  squill  to 
be   a  grievous   mistake.     On  the   score  of  economy  there  is 
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nothing,  or  at  least  very  little,  gained,  for  the  economy  of 
production  becomes  insignificant  to  the  individual  druggist. 
But  aside  from  this  consideration  there  is  the  very  important 
phase  of  the  matter,  viz.,  the  relative  efficiency  of  the  acetic 
and  alcoholic  fluidextracts.  Because  of  the  lack  of  some 
method  of  assay  or  valuation  of  lobelia,  it  is  practically  im- 
possible to  arrive  at  assured  conclusions  except  by  clinical 
tests  of  the  fluidextract,  but  such  a  change  is  certainly  not 
justified  by  our  experience  with  acetic  fluids  which  can  be 
tested  or  assayed  with  reasonable  accuracy.  In  the  case  of 
digitalis  and  squill,  the  acetic  fluids  are  very  much  inferior  to 
the  corresponding  alcoholic  preparations  when  tested  on  ani- 
mals, and  in  the  case  of  sanguinaria  repeated  attempts  have 
shown  very  deficient  extraction  of  the  alkaloids  when  the 
official  menstruum  was  used.  We  are  perhaps  over-hasty  in 
our  conclusions  and  shall  continue  to  collect  data  on  this 
subject,  as  there  are  still  several  years  in  which  to  watch 
results.  Certainly  the  fluidextracts  of  squill,  lobelia,  and  san- 
guinaria of  the  revision  of  1890  were  very  satisfactory,  and 
we  believe  that  the  ninth  revision  will  discard  acetic  menstrua. 

Fluidextractum  Nux  Vomicce. — Little  change  is  noted  in 
this  fluidextract  except  that,  whereas  it  was  formerly  adjusted 
to  1.5  grammes  total  alkaloids,  it  must  now  contain  1  per  cent 
of  strychnine.  This  is  an  increase  of  strength,  as  on  the 
average  the  total  alkaloids  of  nux  vomica  will  not  yield  one- 
half  strychnine  by  accepted  assays.  Therefore,  taking  1  per 
cent  of  strychnine  as  the  basis  of  comparison,  the  correspond- 
ing fluidextract  of  1890  contained  a  little  over  0.7  per  cent  of 
strychnine.  In  the  case  of  the  tincture  there  has  been  a  slight 
decrease  in  strength,  which  we  approximate  as  being  from 
about  0.12  to  0.10  per  cent  of  strychnine.  This  discrepancy 
has  caused  more  or  less  mental  gymnastics  on  the  part  of 
those  who  compare  the  two  standards  for  drug,  extract,  fluid- 
extract,  and  tincture;  the  difficulty  lying  mainly  in  the  fact 
that  a  new  assay  has  been  adopted,  and  because  the  tincture 
is  prepared  from  the  extract  and  not  from  the  drug  or  fluid- 
extract.  It  should  also  be  remembered  that,  having  adopted 
the  10  per  cent  tincture  and  the  0.1  per  cent  strychnine  stand- 
ard, it  became  practically  necessary  to  force  the  fluidextract 
up  to  1.0  per  cent  of  strychnine  content.  The  drug  will  on 
the  average  contain  more  than  the  minimum  quantity  of  1.25 
per  cent  strychnine,  but  it  is  exceedingly  difficult  to  extract ; 
so  that  the  1  per  cent  strychnine  standard  adopted  for  the 
fluidextract  does  not  really  represent  the  average  content  of 
the  drug,  but  rather  the  average  per  cent  of  strychnine  which 
can  he  removed  from  the  drug  by  the  official  process. 

Before  dismissing  this  somewhat  tiresome  subject  the 
writer  wishes  to  make  an  appeal  for  the  preparation  of  the 
tincture  by  dilution  of  the  fluidextract.  This  is  wholly  prac- 
ticable and  accurate,  and  in  every  way  more  convenient  and 
cleanly  than  the  present  official  process.  Pharmaceutically 
the  extract  is  a  failure  and  always  has  been.  Tedious  and 
expensive  to  manufacture,  it  is  not  permanent  nor  does  it 
yield  a  clear  tincture  on  solution.  As  regards  the  assay 
process  we  are  of  the  opinion  that,  as  in  the  case  of  cinchona, 
we  have  discarded  a  simple,  if  admittedly  imperfect,  method 
for  a  much  more  complicated  and  perhaps  less  accurate  one. 
The  assay  is  obviously  arbitrary  to  a  certain  degree.  The 
conditions  are  so  exacting  that  results  obtained  by  different 
assayers  will  vary  greatly.  Tincture  of  nux  vomica  is  an 
important  and  common  medicament,  and  will  undoubtedly  be 
a  favorite  with  the   food  and  drug  inspectors.     We  predict 


that  whenever  the  matter  is  made  the  basis  of  legal  procedure 
the  assay  will  be  discredited  by  overwhelming  expert  evidence. 

Fluidextractum  Par^iVcp.— Alcoholic  strength,  formerly 
about  67  per  cent  absolute  by  volume,  has  been  reduced  about 
10  per  cent.    The  proportion  of  glycerin  is  unchanged. 

Fluidextractum  Phytolaccce. — Menstruum  reduced  in  alco- 
holic strength,  diluted  alcohol  now  being  used. 

Fluidextractum  Pilocarpi.— Assayed  and  adjusted  to  a 
standard  content  of  0.4  per  cent  of  alkaloids  by  appended 
process.  This  standard  is  not  by  any  means  high,  as  0.5  per 
cent  is  easily  within  bounds ;  in  fact,  up  to  within  the  past  six 
or  seven  years,  when  the  drug  and  its  educts  were  less  es- 
teemed, Pilocarpus  jaborandi  was  usually  imported,  and  0.75 
per  cent  of  alkaloids  was  considered  to  be  a  fair  standard. 
Then  for  some  reason  the  consumption  of  the  fluidextract 
and  the  pilocarpine  salts  enormously  increased,  the  sources 
of  Pilocarpus  jaborandi  seemed  to  become  in  a  measure  ex- 
hausted, and  the  market  was  flooded  with  inferior  and  also 
spurious  drug.  It  is  no  exaggeration  to  say  that  tons  of 
leaves  were  sold  which  were  not  of  any  species  of  pilocarpus, 
nor  did  they  contain  any  of  the  pilocarpus  alkaloids.  In 
course  of  time  the  Pilocarpus  microphyllus  found  its  way  into 
the  market,  and,  being  comparatively  rich  in  pilocarpine,  has 
largely  displaced  the  variety  formerly  best  known.  The 
Eighth  Revision  admits  both  the  Pilocarpus  jaborandi  and 
Pilocarpus  microphyllus.  Any  purchase  of  drug  should  be  con- 
ditional on  its  meeting  the  pharmacopoeial  assay  requirement. 

Data  collected  for  some  years  show  that  of  19  lots  of  drug, 
representing  about  8000  pounds  purchased  during  1900  to  1905, 
the  average  content  of  alkaloids  was  0.81  per  cent.  Of  these 
19  lots,  12  assayed  above  0.75  per  cent,  and  only  one  assayed 
below  0.5  per  cent  of  alkaloids.  As  further  illustrating  th^  ., 
variation  of  the  drug  available  in  the  market  from  time  to. 
time,  we  find  that,  during  the  five  years  from  1895  to  1900, 
the  average  alkaloidal  content  of  22  lots  of  drug  was  but  0.55 
per  cent,  only  3  samples  containing  0.75  per  cent  or  more. 

Before  dismissing  this  subject  it  may  be  interesting  to 
recall  some  sensational  and  also  questionable  advertising 
indulged  in  by  certain  firms  who  attempted  to  arouse  the 
suspicion  of  consumers  of  fluidextract  of  pilocarpus  by 
announcing  that  this  drug  contained  alkaloids  antagonistic 
to  pilocarpine.  It  is  needless  to  say  that  there  never  was  any 
basis  for  such  an  assertion,  and  the  matter  has  finally  been 
settled  by  physiological  experimentation  disproving  the  asser- 
tion in  toto.  The  relative  predominance  of  pilocarpine  in  the 
different  species  has  not  as  yet,  we  believe,  been  thoroughly 
studied,  and  is  worthy  of  attention. 

Fluidextractum  Podophylli. — Menstruum  of  8  parts  alcohol 
plus  2  parts  water,  unchanged.  In  the  writer's  opinion  this 
menstruum  is  weak;  it  possesses  little  advantage  over  straight 
alcohol  from  the  view-point  of  economy^  and  is  certainly  not 
so  good  a  solvent  for  the  resinous  active  principle  of  the  drug. 
If  it  be  good  pharmacy  to  employ  alcohol  in  the  manufacture 
of  resin  of  podophyllum,  it  is  equally  good  pharmacy  to  use 
it  as  a  menstruum  in  the  fluidextract. 

Fluidextractum  Pruni  Virginianee. — There  is  a  notable 
change  in  the  menstruum  and  method  of  preparation,  and  the 
resulting  fluidextract  is  a  great  improvement  over  that  of  the 
preceding  Pharmacopoeia.  Whereas  the  drug  was  formerly 
moistened  with  a  mixture  of  100  Cc.  glycerin  and  200  Cc.  of, 
water  and  allowed  to  macerate  for  48  hours  for  fermentative 
change  to  take  place,  whereby  its  flavor  was  developed,  it  is 
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now  atlfowed  to  macerate  for  the-  same  length  of  time  after 
being  saturated  with  a  mixture  of  glycerin  200  Cc,  alcohol 
200  Cc,  plus  water  600  Cc.  Percolation  was  formerly  com- 
pleted with  alcohol  850  Cc,  plus  water  150  Cc,  but  now  a 
mixture  of  alcohol  200  Cc.  and  water  800  Cc.  is  used.  The 
most  important  change,  however,  and  the  one  which  contrib- 
utes most  to  the  improved  flavor  of  the  fluidextract,  consists 
in  slow  but  continuous  percolation  until  a  full  yield  of  1000 
Cc.  is  obtained  from  1000  grammes  of  drug,  instead  of  reserv- 
ing the  first  800  Cc,  exhausting  the  drug  by  further  percola- 
tion and  incorporating  the  condensed,  weak  percolate  in  the 
reserved  portion.  In  other  words,  the  fluidextract  of  wild 
cherry  of  the  U.  S.  P.  of  1890  was  exceedingly  harsh  and 
astringent  because  of  the  excessive  amount  of  tannin  it  con- 
tained, and  it  was  fairly  well  suited  to  replace  a  fluidextract 
of  oak-bark  or  kino. 

Fluidextractum  Quercus. — As  is  usual  with  drugs  rich  in 
tannin  bodies,  100  Cc.  of  glycerin  is  used  in  macerating  100 
Cc  of  the  drug.    Diluted  alcohol  is  used  as  a  menstruum. 

Fluidextractum    Quillajce. — Menstruum,    diluted    alcohol. 

Fluidextractum  Rhamni  Furshiana  Aromaticum. — The 
enormous  consumption  of  aromatic  fluidextract  of  cascara 
sagrada  is  finally  "recognized  and  the  method  of  preparation 
is  a  very  good  one,  though  it  is  v.^holly  unnecessary  to  dry 
the  mixture  of  drug  and  calcined  magnesia  before  percola- 
tion, and  an  excessive  quantity  of  alcohol  is- employed.  We 
think  that  a  great  mistake  was  made  in  using  compound  spirit 
of  orange  as  a  flavor;  first,  because  it  does  not  blend  well 
with  the  peculiar  drug  taste  of  cascara,  and,  second,  because 
the  public,  which  is  the  final  arbiter  in  such  matters,  is  accus- 
tomed to  a  flavor  in  which  anise,- fennel,  and  wintergreen  pre- 
dominate. So  long  as  our  committee  .has  merely  followed  the 
example  of  the  large , manufacturers,  it  may  well  have  profited 
by  their  experience.  We  predict  that  the  U.  S.  P.  "Aromatic 
Cascara"  will  be  a  source  of  loss  to- the  druggist. 

Fluidextractum  Sanguinarice. — This  is  one  of  the  three  or 
four  acetic  fluidextracts  of  the  new  Pharmacopoeia,  and  we 
think  it  is  one  of  the  few  mistakes  committed  in  this  most 
splendid  work.  The  former  menstruum  of  70  per  cent  alcohol, 
acidulated  by  50  Cc.  acetic  acid  for  each  1000  grammes  of 
drug,  is  replaced  by  a  mixture  of  275  Cc.  of  acetic  acid  plus 
725  Cc.  of  water.  Our  reason  for  condemning  this  menstruum 
is  based  upon  comparative  results  obtained  in  the  practical 
manufacture  of  fluidextracts  of  not  only  this  drug  but  others 
as  well,  it  proving  deficient  in  every  instance.  As  we  stated 
before,  we  may  perhaps  be  too  hasty  in  arriving  at  conclusions. 
See  remarks  under  fluidextract  of  lobelia. 

Fluidextractum  S cilice. — Now  an  acetic-aqueous  extract. 
Our  experience  so  far  shows  very  imperfect  extraction  and 
consequently  a  deficient  fluidextract.  The  former  menstruum 
was  satisfactory  and  should  have  been  retained. 

Fluidextractum  Scopolce. — Addition.  Menstruum,  800  Cc. 
alcohol  plus  water  200  Cc,  as  in  the  case  of  the  similar  drug, 
belladonna  root.  Must  contain  0.5  per  cent  of  mydriatic  alka- 
loids by  appended  assay  process.  See  remarks  under  bella- 
donna root. 

Fluidextractum  Senegce. — Menstruum  reduced  from  70  per 
cent  alcohol  to  63  per  cent  (approximately).  The  most 
notable  change  consists  in  substituting  30  Cc.  of  solution 
potassium  hydroxide  for  the  50  Cc.  of  the  volatile  alkali, 
ammonia,  formerly  used  to  prevent  gelatinization.  This 
change  is  very  commendable. 


Fluidextractum  SenncE. — The  menstruum  is  not  changed, 
but  the  drug  is  first  extracted  with  alcohol  to  remove  the 
nauseous  resins,  which  are  also  supposed  to  produce  griping; 
the  drug  is  then  dried  and  percolated  as  usual  with  diluted 
alcohol.  Both  time  and  alcohol  will  be  saved  by  placing  the 
drug  in  a  strong  cloth,  wringing  or  squeezing  out  the  excess 
of  alcohol  thoroughly,  and  then  proceeding  with  the  percola- 
tion as  usual,  without  the  preliminary  drying.  The  alcoholic 
strength  of  the  resulting  fluidextract  will  not  be  notably 
increased,  though  a  30  per  cent  alcoholic  menstruum  would 
have  been  found  as  satisfactory  as  the  diluted  alcohol  pre- 
scribed. 

Fluidextractum  Staphisagrice. — Menstruum,  800  Cc.  alcohol 
plus  200  Cc.  water.  After  the  fluid  has  stood  for  some  days 
a  considerable  quantity  of  oil  will  generally  be  found  floating 
on  the  surface.  As  this  causes  annoyance  in  dispensing,  it  is 
advisable  to  chill  the  fluidextract  and  filter  free  from  the  con- 
gealed fat. 

Fluidextractum  Stillingice. — Remember  that  this  fluid  has 
an  unpleasant  propensity  of  gelatinizing,  and  hence  should 
be  stocked  in  limited  quantity. 

Fluidextractum  Stramonii. — Menstruum,  alcohol  600  Cc. 
plus  water  300  Cc  Must  assay  0.35  per  cent  of  mydriatic 
alkaloids  by  appended  process.  We  consider  the  alkaloidal 
standard  a  fair  average.  Of  19  lots  of  this  drug,  representing 
9000  pounds,  14  assayed  above  0.35  per  cent  and  5  assayed 
below.  The  highest  content  was  0.49  per  cent,  the  lowest  0.24 
per  cent,  and  the  average  0.366  per  cent. 

Fluidextractum  Sumbul. — Menstruum,  750  Cc.  alcohol  plus 
250  Cc.  water.  The  characteristic  substance  in  this  drug  is 
a  resin,  and  the  above  menstruum  is  deficient  in  alcohol  to 
properly  extract  it. 

Fluidextractum  Taraxaci. — Diluted  alcohol  is  still  employed 
as  a  menstruum,  but  50  Cc.  of  the  solution  of  sodium  hydrox- 
ide is  added  to  preserve  the  solution.  The  theory  for  the 
addition  of  the  alkali  is  certainly  very  plausible,  but  we 
believe  it  merits  confirmation.  This  has  not,  in  the  author's; 
somewhat  extended  experience,  been  one  of  the  fluids  which 
causes  trouble  through  lack  of  stability. 

Fluidextractum  Valeriana. — We  only  rnention  this  fluid- 
extract  in  order  to  call  attention  to  the  claim  by  a  German 
investigator  that  the  fluidextract  and  the  tincture  of  valerian 
soon  become  of  •  little  therapeutic  value  through  decomposi- 
tion of  the  active  substances.  While  the  evidence  presented 
is  quite  voluminous  and  certainly  very  discouraging,  it  has 
not  been  very  widely  accepted.  This  is  a  matter  worthy  of 
investigation,  and  at  least  warrants  the  advice  to  prepare  the 
fluidextract  and  the  tincture  of  valerian  in  small  quantities 
and  from  fresh  drug. 

Fluidextractum  Veratri. — The  menstruum,  alcohol,  is 
stronger  than  necessary,  as  this  drug  can  be  readily  exhausted 
by  the  menstruum  used  for  fluidextract  of  belladonna  root. 
It  is  comparatively  rich  in  alkaloids  and  should  be  assayed 
and  adjusted  to  standard.  It  may  be  well  to  remember  that 
both  the  American  and  white  hellebore  (V.  viride  -and  V. 
album)  are  now  recognized  without  distinction,  whereas 
formerly  only  the  first  was  admitted.  The  fluidextract  of 
white  hellebore  constitutes  but  a  fraction  of  the  consumption 
in  America.  We  have  accumulated  data  which  show  that  of 
10  parcels  of  American  hellebore  the  average  content  of  alka- 
loid was  1.17  per  cent;  the  highest  was  1.45  per  cent  and  the 
lowest  0.73  per  cent. 
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Gelsemium. — The  committee  of  revision  was  so  engrossed 
with  more  important  matters  that  sufficient  time  was  not 
available  for  the  elaboration  of  an  assay  of  either  this  drug 
or  its  fluidextract.  As  gelsemium  is  a  very  powerful  drug, 
we  append  some  data  as  to  content  of  chloroform-soluble 
alkaloids  estimated  by  weight. 

Twelve  samples  of  the  cured  root  gave  an  average  of  0.43 
per  cent  of  alkaloids,  the  highest  being  0.5  per  cent  and  the 
lowest  0.25  per  cent. 

This  drug  has  gained  quite  a  reputation  with  practitioners 
in  that  portion  of  the  United  States  where  it  is  indigenous, 
and  it  is  certainly  worthy  of  more  thorough  study  than  it  has 
as  yet  received.  The  alkaloids  are  easily  separated  and  puri- 
fied, and  hence  would  readily  lend  themselves  to  physiolog- 
ical experimentation. 

Glandulce  SuprarenaUs  Siccce. — The  wonderful  power  of 
the  active  constituent  of  these  glands  has  been  recognized  for 
only  about  four  years,  and  yet  it  is  now  used  the  world  over. 
We  cannot  recall  a  therapeutic  agent  which  has  so  quickly 
and  universally  sprung  into  prominence,  not  even  excepting 
antidiphtheric  serum. 

As  the  original  experiments  were  made  with  extracts  of 
suprarenals  from  sheep,  it  was  thought  for  some  time  that 
the  organs  from  other  animals  were  not  available,  but  the 
demands  of  pharmaceutical  chemists  soon  demonstrated  that 
the  supply  from  sheep  was  wholly  inadequate,  and  in  looking 
for  other  supplies  it  was  quickly  demonstrated  that  supra- 
renals from  cattle  were  not  only  as  good,  but,  while  larger, 
were  actually,  weight  for  weight,  more  active  than  those  of 
sheep.  One  cannot  but  indulge  in  the  passing  thought  of 
how  many  hundreds  of  thousands  of  dollars'  worth  of  val- 
uable medicinal  material  the  packing  houses  have  converted 
into  fertilizer.  The  humble  cow  at  last  is  known  to  carry,  if 
not  the  elixir  of  life  or  the  philosopher's  stone,  something 
almost  as  marvelous  in  the  power  of  restoring  the  (almost) 
dead  to  life. 

By  way  of  comment  on  the  pharmacopceial  specifications 
we  would  say  that  the  description  is  fairly  accurate.  Our 
tests  on  a  large  number  of  samples,  representing  over  4000 
pounds  of  desiccated  glands,  gave  an  average  content  of  5.5 
per  cent  of  ash.  The  last  test  given,  that  for  identity,  will 
not  always  prove  satisfactory.  The  quantities  used  are  too 
great,  and  hence  the  color  reaction  is  not  sharp  enough ;  much 
better  results  will  be  obtained  a?  follows: 

Macerate  1  gramme  of  desiccated  glands  in  100  Cc.  of  eold  water  for 
15  minutes;  filter  off  a  portion  of  the  liquid,  and  to  10  Cc.  of  the  clear 
kf^-j  '"t?  *'*'  '"''*  ^^^  y^  ^*^-  of  a  2  per  cent  solution  of  ferric 
cnioride,  U.  S.  P.  An  emerald-green  color  should  almost  instantly 
appear,  which  rapidly  fades  and  is  slowly  replaced  by  a  reddish  or 
claret  color;  this  persists  for  some  time  and  after  several  hours  turns 
to  a  dmgy  or  muddy  green  color.  » 

Several  factors  may  interfere  with  the  sharpness  of  the 
above  reaction,  the  most  notable  being  too  great  concentra- 
tion of  the  aqueous  extract.  Hence  too  great  a  quantity  of 
material,  too  prolonged  maceration,  or  the  use  of  warm  water 
should  be  avoided.  The  sharpness  of  the  reaction  is  mate- 
rially interfered  with  by  too  much  iron  in  solution,  and  exces- 
sive acid  causes  the  colors  to  appear  much  more  slowly  and 
the  tints  are  not  so  sharp.  We  consider  the  succeeding  red 
color  to  be  much  more  reliable  than  the  green  alone,  as  we 
have  found  by  experimftitation  that  suprarenal  matter,  decom- 
posed by  manipulation  so  as  to  be  wholly  devoid  of  its  char- 
acteristic physiological   activity,   would   still   give   the   green- 


color  test  with  solutions  of  the  iron  salts,  but  the  red  or  claret 
color  did  not  appear.  We  may  say  in  conclusion  that  the 
above  test  is  not  absolute;  it  is  merely  an  identity  test,  and 
does  not  serve  to  distinguish  good  material  from  inferior. 
Furthermore,  experimentation  shows  that  quite  a  number  of 
artificial  catechol  derivatives  will  give  this  color  reaction  with 
solutions  of  iron. 

While  discussing  this  subject  one  may  be  led  to  inquire  as 
to  the  production  of  a  synthetic  adrenalin  or  active  supra- 
renal body.  We  think  we  may  assure  our  readers  that  all 
evidence-  points  to  the  probability  of  the  cow  and  the  sheep 
continuing  to  be  the  source  of  supplies  for  some  time  to  come. 
The  problem  is  certainly  an  attractive  one,  and  it  has  en- 
grossed the  attention  of  a  number  of  the  most  skilful  chemists 
at  home  and  abroad.  A  number  of  patents  have  been  taken 
out,  but  no  synthetic  substance  has  yet  been  able  to  substitute 
the  natural  one,  and  as  time  passes  the  practical  solution  of 
the  problem  seems  less  and  leSs  probable,  though  of  course  it 
cannot  be  declared  an  impossibility. 

Glandulx  Thyroidex  Sicca. — Thyroid  glands  of  the  sheep. 
Possibly  the  first  thought  which  presents  itself  is,  if  the  cow 
serves  as  a  source  of  suprarenal  glands,  why  not  also  use 
bovine  thyroids?  We  can  answer  this  only  by  saying  that 
after  many  years  of  practical  experience  the  consensus  of 
opinion  seems  to  be  that  thyroid  glands  from  the  cow  arc 
inferior.  Our  estimation  of  ash  from  many  samples  of  the 
desiccated  glands  shows  an  average  of  4.3  per  cent. 

The  identity  test  given  in  the  Pharmacopoeia  depends  upon 
the  peculiar  fact  that  these  glands  contain  iodine.  The  flesh 
is  destroyed  by  incineration  and  fusion,  and  the  iodine,  being 
released  in  solution  by  the  acid  and  nitrite,  is  absorbed  by 
the  chloroform,  to  which  it  imparts  its  characteristic  color. 
The  proportion  of  iodine  in  these  glands  varies  greatly,  being 
in  some  instances  reduced  to  a  mere  trace;  as  the  quantity 
at  best  is  very  small  this  official  test  can  be  greatly  improved 
by  fusing  5  grammes  of  the  desiccated  glands  instead  of  1 
gramme ;  and  no  matter  whether  1  or  5  grammes  are  used, 
reduce  the  chloroform  from  5  Cc.  as  prescribed  to  2  Cc.  or 
less.  Two  or  three  minims  of  highly  colored  chloroform  can 
be  readily  distinguished  in  the  bottom  of  a  clean  test-tube. 

A  very  evident  misprint  is  found  in  the  copy  of  the  Phar- 
macopoeia in  the  author's  possession,  as  in  the  test  for  detect- 
ing iodine  in  thyroid  glands  it  is  directed  that  2  grammes  of 
sodium  nitrite  acidified  with  strong  nitric  acid  be  used.  Evi- 
dently 0.2  gramme  of  sodium  nitrite  was  intended  here,  as  2 
grammes  is  excessive  and  interferes  very  materially  with  the 
test.  At  any  rate  0.2  gramme  is  wholly  sufficient  to  accom- 
plish the  desired  result. 

As  in  case  of  the  suprarenals,  the  test  for  thyroids  is  only 
one  of  identity  and  will  not  serve  to  distinguish  fresh,  active 
glands  from  the  inferior.  The  results  of  research,  published 
by  Baumann  and  others  seven  or  eight  years  ago,  certainly 
establish  the  conclusion  that  the  percentage  of  iodine  is  not 
an  index  of  physiological  activity. 

It  is  well  to  remember  that  both  desiccated  suprarenals 
and  thyroids,  like  all  fleshy  material,  will  develop  a  charac- 
teristic odor  in  time,  and  this  is  greatly  expedited  by  heat  and 
moisture.  Consequently  the  pharmacist  should  use  some  pre- 
caution to  keep  his  stock  in  good  condition,  and  furthermore 
he  should  not  overstock.  Such  material  can  always  be  had 
fresh  within  ten  days  or  two  weeks. 

(To  be  continued.) 
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Ancient  Russia  had  its  national  system  of  medi- 
cine, with  a  very  modest  stock  of  remedies.  After 
the  conversion  to  Christianity  and  the  baptism  of  the 
Grand  Duke  Vladimir,  the  Greek  clergy  monop- 
olized the  healing  art,  and  it  was  only  at  the  end  of 
the  sixteenth  century  that  foreign  doctors  first  ap- 
peared in  Moscow.  In  1581,  at  the  court  of  Ivan 
the  Terrible,  an  Imperial  "Apteka"  (pharmacy  or 
apothecary's  shop)  was  established  in  Moscow  by 
an  Englishman  named  James  Frencham,  who  was 
recommended  by  Queen  Elizabeth  of  England.  The 
necessary  materials  for  the  purpose  were  imported 
from   England. 

During  the  reign  of  Michail  Fedorovitch,  in  1630, 
a  Board  of  Management  of  Aptekas  was  instituted, 
and  the  pharmacists  as  well  as  the  doctors  were 
placed  under  the  control  of  that  body.  Subsequently 
it  was  reorganized  and  renamed  "The  Medical 
Chancery,"  and  finally  the  "State  Medical  Admin- 
istration." The  Zar  Alexis  Michailovitch  permitted 
the  opening  of  a  second  pharmacy  in  Moscow, 
which  was  named  the  "New  Pharmacy,"  and  an- 
other one  at  Wologda.  At  the  same  time  three 
gardens  were  established  by  the  Crown  for  the  pur- 
pose of  cultivating  medicinal  herbs,  the  work  of 
sorting  and  collecting  which  was  very  often  done 
by  people  in  lieu  of  paying  their  taxes. 

CHARTER   ISSUED  BY   PETER  THE   GREAT. 

Peter  the  Great,  in  striving  for  the  good  of  his 
people,  did  not  neglect  the  apothecaries,  who  were 
expected  to  provide  the  public  with  rationally  pre- 
pared medicine.  In  1702  he  allowed  the  establish- 
ment of  eight  apothecary's  shops  in  Moscow, 
whereby  the  owners  were  given  great  privileges. 
In  the  same  year  Johann  Gottfried  Gregorius 
opened  the  first  independent  apothecary's  shop  in 
the  German  quarter  of  the  old  Russian  capital.  In 
1721  the  government  assisted  apothecaries  to  open 
shops  in  St.  Petersburg  and  in  many  other  Russian 
towns,  on  condition  that  they  followed  the  model 
of  the  pharmaceutical   establishments  of  Moscow. 


The  right  of  dispensing  powerful  drugs,  and  of 
preparing  medicines  from  prescriptions,  was  con- 
ferred exclusively  upon  these  apothecaries.  The 
following  is  a  translation  of  a  charter  issued  during 
the  reign  of  Peter  the  Great: 

By  the  Grace  of  God,  We,  the  Most  Serene  and  Ruling 
Great  Lord-Zar  and  Grand  Duke  Peter  Alexejevitch,  Auto- 
crat of  all  the  Great,  Little  and  White  Russias,  etc.,  etc.,  etc., 
have  conferred  upon  the  Pharmacist  Daniel  Gurtschin  the 
right,  and  by  Imperial  Charter  he  is  commanded  to  open  an 
Apteka  for  the  public  welfare  in  the  Imperial  town  of  Mos- 
cow, in  the  same  style  of  pharmacy  as  exists  in  neighboring 
lands,  whereby  he  builds  his  Pharmacy  for  his  own  account 
on  the  land  given  him  free  of  charge  last  year  on  the  Mjas- 
nitzkaja  Street,  behind  the  Nicholsk  Gates,  in  the  White 
Town.  In  this  pharmacy  he  must  have  a  full  stock  of  medica- 
ments, for  which  he  also  sends  orders  beyond  the  seas.  In 
this  Apteka  the  proprietor  is  suffering  now  a  great  deal  from 
his  workmen,  who  steal  the  medicaments  and  sell  the  same 
in  the  green-grocer  and  other  shops,  whereas  in  the  charter 
issued  by  our  Father  of  sacred  memory  and  everlasting  re- 
membrance, the  Great  Emperor  and  Autocrat  of  all  the  Great, 
Little  and  White  Russias,  the  Grand  Duke  Alexiej  Michailo- 
vitch, in  1673  on  February  28,  it  was  forbidden  to  sell  any 
elixirs,  vodkis,  oils  and  other  medicaments  from  the  above 
named  green-grocer  shops,  and  that  anybody  carrying  on  such 
trade  would  be  severely  punished.  Owing  to  such  a  trade 
now  being  carried  on  by  the  named  traders,  who  with  the 
stolen  medicaments  are  only  causing  great  harm  to  many 
people,  We  command  Daniel  Gurtschin  to  continue  in  his 
endeavors  in  the  keeping  of  4;he  Apteka  and  the  multiplying 
of  the  medicaments,  whereby  this  charter  should  remain  in 
force  for  him  and  his  children's  children,  and  that  in  the 
above  named  shops  no  trade  should  be  carried  on  in  medica- 
ments and  ointments,  so  that  the  public  should  not  suffer 
from  the  unscientific  sale  of  medicaments;  and  We,  the  Most 
Serene  and  Ruling  Great  Lord-Zar  and  Grand  Duke  Peter 
Alexejevitch,  Autocrat  of  all  the  Great,  Little  and  White 
Russias,  etc.,  etc.,  hereby  confirm  having  conferred  upon  the 
Pharmacist  Daniel  Gurtschin  the  charter  and  commanded  him 
to  keep  in  his  Apteka  for  the  sick  and  suffering,  healing  spirit 
and  vodki  and  other  medical  articles,  buying  the  same  beyond 
the  seas  with  his  own  money,  and  selling  them  to  all  classes 
of  the  public  at  the  price  according  to  measure,  and  after 
careful  examination  of  the  Doctor.  If  Daniel  should  need 
in  the  making  up  of  his  medicaments  any  Rhine  or  any  other 
wines,  he  is  to  keep  such  in  small  quantities  for  his  medica- 
ments only  and  not  for  sale  in  glasses,  buckets  or  casks,  and 
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this  Rhine  or  any  other  wines  Daniel  is  to  buy  in  Archangel 
or  on  the  Azoff  by  paying  the  fixed  duties.  Any  other  Rus- 
sians in  the  green-grocer  and  other  shops  are  prohibited  to 
keep  or  to  sell  any  medicaments,  elixirs  and  oils,  and  the 
shops  that  are  situated  along  the  streets  of  the  green-grocer's 
market,  in  China  Town,  White  Town,  and  Land  Town,  from 
which  various  classes  of  people  are  selHng  herbs  and  green 
stuffs  as  medicaments,  are  to  be  transferred  and  the  owners 
of  those  shops  are  to  be  exiled.  By  this  present  We  also 
command  that  another  8  Aptekas  should  be  opened  in  Mos- 
cow, and  should  he,  Daniel,  not  desire  for  some  reason  or 
other  to  keep  his  Apteka,  but  to  sell  or  let  it,  he  can  do  so 
by  informing  the  Imperial  Chancery.  This  charter  is  given 
to  him  by  the  Chancery  of  Our  Zar  in  the  Imperial  reigning 
Capital  Moscow,  in  the  1701st  year  from  our  Redeemer 
Jesus  Christ,  December  28th,  reigning  year  31st. 

From  the  Zar's  Imperial  Chancery. 
Sgd.  Djak  Boris  Michailoff. 

In  1787  the  apothecary's  tax,  or  fixed  scale  of 
charges  for  medicines,  was  issued.  In  the  reign  of 
Alexander  I.  Russian  Pharmacy  developed  more 
rapidly,  inasmuch  as  a  Pharmaceutical  Section  was 
then   establislied    in    connection   with   the   Medico- 


Ivan  the  Terrible,  the  father  of  the  Russian  Empire,  and  the  raler  who 
caused  the  first  pharmacy  to  be  established  in  Russia.  It  was  opened  by  an 
Englishman  in  1581,  and  the  goods  for  the  purpose  were  imported  from 
London. 

Surgical  Academy.  Later  on,  by  order  of  the  Em- 
peror Nicholas  I.,  a  university  education  for  man- 
agers of  apothecary  shops  was  made  a  compulsory 
qualification. 

THE    MONOPOLY    GIVEN    "PHARMACIES." 

From  the  details  set  forth  below  it  will  clearly 
be  seen  why  the  Russian  "pharmacies"  have  such 
a  monopoly  of  the  pharmaceutical  business  in  this 
country,  and  why,   in  consequence  of  the  peculiar 


law  existing,  the  so-called  "drug  stores"  are  de- 
barred from  doing  the  same  kind  of  business  as  the 
"pharmacies." 

A  pharmacy  or  "Apteka"  can  be  opened  and 
managed  in  Russia  by  any  one  who  is  a  qualified 
pharmacist,   but  the  following  conditions  must  be 


Peter  the  Qreat,  who  did  much  to  develop  Russian  pharmacy,  and  who 
the  interesting  charter  to  a  Moscow  pharmacist  that  will  be  found 
translated  and  reprinted  in  the  accompanying  article. 

observed  before  the  permission  to  open  a  pharmacy 
is  given.  In  St.  Petersburg  and  Moscow  a  phar- 
macy can  be  opened  for  every  12,000  inhabitants, 
the  number  of  prescriptions  annually  for  every  phar- 
macy to  be  not  less  than  30,000 ;  in  all  other  princi- 
pal cities  of  Russia  a  pharmacy  can  be  opened  for 
every  10,000  inhabitants  and  15,000  prescriptions, 
and  in  country  towns  7000  inhabitants  and  6000 
prescriptions.  Taking  into  consideration  the  num- 
ber of  inhabitants  that  are  allotted  to  every  phar- 
macy it  is  clear  why  the  owners  of  pharmacies  are 
bound  to  make  large  profits. 

This  arrangement  the  government  finds  it  neces- 
sary to  keep  up  in  order  to  protect  the  pharmacies 
from  competition  and  therewith  enable  them  to 
keep  a  large  store  of  the  best  and  finest  medicaments 
for  the  welfare  of  the  public.  A  Russian  pharmacy 
is  allowed  to  keep  and  sell  every  possible  existing 
drug  in  its  pure  or  mixed  state.  Foreign  ready- 
made-up  medicaments,  however,  must  be  allowed 
by  the  Government  Medical  Council  to  enter  the 
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Empire  before   they   can   be   kept   and   sold   at   a 
pharmacy. 

The  "drug  stores,"  on  the  other  hand,  are  per- 
mitted to  sell  only  household  medicaments,  cos- 
metics, and  some  ready-made  preparations  in  their 
original  packages.  They  cannot  dispense  prescrip- 
tions, and  there  is  a  list  of  about  a  hundred  sub- 


The  warehouse  of  Lud.  Spiess  &  Son,  Ltd.,  Warsaw,  manufacturing  and 
retail  pharmacists. 

stances  which  they  cannot  sell.     This  list  is  too 
extensive  to  print,  but  it  contains  such  articles  as: 

Vina  medicinalia  omnia,  exceptis  vino  pepsini  et  vino  chinse. 

Aquae  medicinales,  exceptis  aqua  triplice  flor. 

Chlorum  solutum  officinale. 

Ferriim  carbonicum  saccharatum. 

Electuaria  medicinalia  omnia. 

Acidum  aceticum  aromaticum  et  hydrocyanatum  medicinale. 

Collodium  cantharidatum. 

Rhizomata  omnia  concisa  et  pulverata  omnia,  exceptis 
rhizom.  curcumas  pulverato,  rhiz.  graminis  conciso,  et  rhizom. 
iridis  florentinae  conciso,  pulverato   et  tornato. 

Radices  omnes  concisse  et  pulveratse,  exceptis  rad.  althaeae 
concisa,  rad.  bardanse  concisa,  rad.  liquiritiae  concisa,  rad. 
rhei  in  cabulis,  rad.  saponariae  -concisa,  et  rad.  sarsaparillae 
concisa. 

Sapo  jalapinus. 

Suppositoria  omnia. 

Liquor  arsenicalis  Fowleri. 

Infusa  omnia. 

Tincturae  omnes. 

Pilulse  omnes,  exceptis  pilulis  rhei  tornatis. 

Antidotum  Arsenici. 

Sirupi  medicinales  omnes,  exceptis  sirupo  cerasi,  ribis,  et 
rubi  idaei. 

Aceta:  camphoratum,  colchici,  rubi  idaei,  scillae,  et  digitalis. 

Plumbum  aceticum  solutum. 

Cantharides  pulveratae. 

SOME    UNFORTUNATE    CONDITIONS. 

With  a  list  of  one  hundred  important  articles  not 
to  be  sold  in  "drug  stores,"  and  with  the  difficulty 
of  having  foreign   ready-made  medicaments  enter 


the  country,  it  is  no  wonder  that  the  "pharmacists" 
of  Russia  have  a  great  monopoly.  In  spite  of  this, 
however,  there  are  very  few  pharmacists  indeed 
who  can  boast  of  having  made  fortunes.  The  ob- 
taining of  a  license  for  opening  a  pharmacy  is  natur- 
ally very  difficult  on  account  of  the  law  which  pre- 
scribes that  it  can  be  opened  only  for  every  7000 
to  12,000  inhabitants.  The  inhabitants  in  a  city  do 
not  increase  as  fast  as  the  number  of  qualified 
pharmacists,  and  therefore  the  pharmacist  who  suc- 
ceeds in  getting  the  license  prefers  to  sell  it  right 
out  to  some  one  else  for  a  very  high  amount  (50,- 
000  to  100,000  roubles)  instead  of  opening  the 
pharmacy  himself.  You  will  seldom  find  a  quali- 
fied pharmacist  in  Russia  with  such  an  amount  of 
cash;  consequently  the  money  is  borrowed  and  a 
high  interest  is  paid  for  it  in  the  hope  that  the 
pharmacy  will  bring  in  a  good  return. 

The  actual  proprietor  of  the  pharmacy  is  thus  in 
reality  not  the  man  who  has  purchased  the  license, 
but  the  one  who  has  loaned  the  money;  the  former 
works  like  a  slave  for  the  latter,  and  many,  many 
years  pass  before  he  is  able  to  pay  off  the  debt  with 
its  high  interest.  I^owadays,  when  chemistry, 
pharmacy,  and  medicine  have  far  more  products 
than  was  the  case  40  or  50  years  ago,  a  Russian 


Lud.  Spiess  &  Son,  Ltd.,  have  three  retail  pharmacies  In  different  sec- 
tions of  Warsaw.  This  Is  one  of  them,  and  the  others  are  shown  in  the  next 
two  illustrations. 

"apteka"  that  is  expected  to  concoct  and  mix  up  all 
the  preparations  prescribed  by  physicians  cannot 
cope  with  such  a  task  without  having  large  prem- 
ises, an  ample  stock  of  drugs,  and  a  large  staff  of 
trained  pharmacists.  This  fact  our  pharmacists 
lose  sight  of  and  blindly  pay  anything  that  is  de- 
manded for  a  license.  Experience,  however,  soon 
shows  them  that  their  expenses  in  keeping  up  the 
establishment  and  paying  off  the  debts  with  inter- 
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est  are  enormous  in  comparison  with  the  profits, 
and  in  consequence  they  are  slowly  reaching  the 
end  the  beginning  of  which  has  already  com- 
menced in  Russia. 

The  number  of  assistants  employed  in  a  phar- 
macy is  very  small  indeed  in  comparison  with  the 
work  to  be  done;  the  preparations  are  consequently 
got  up  in  a  hurry,  and  the  -exactness  of  the  dose 
is  very  doubtful  indeed;  the  quality  of  the  drug 
leaves  much  to  be  desired ;  the  general  cleanliness 
that  ought  to  reign  in  the  pharmacy  does  not  strike 
one  when  making  a  close  inspection  of  things. 
Keeping  up  such  a  system  in  the  apteka,  the  pro- 
prietor is  enabled  to  cut  down  the  expenses,  and  to 
improve  his  afifairs  still  more  he  is  constantly  plead- 
ing before  the  Medical  Council  (through  the  two 
delegates  who  represent  the  pharmacists  of  Russia- 
at  the  sittings  of  the  Medical  Council)  to  "shut 
out"  the  foreign  pharmaceuticals  and  to  wrench 
from  the  "drug  stores"  that  bit  of  limited  right 
which  they  are  possessing  now  in  selling  household 
and  certain  other  prepared  medicaments.  The  phy- 
sicians, however,  now  see  that  the  Russian  apteka 
does  not  answer  the  present  requirements,  and  that 
the  nation  is  paying  far  more  for  a  badly  prepared 
medicine  in  the  apteka  than  for  a  correctly  made- 
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1up  article  that  hails  from  an  up-to-date  laboratory; 
the  young  pharmacists  working  in  the  aptekas  are 
striking  for  more  wages  and  less  work;  the  "drug- 
gists" are  expanding  their  efforts  and  with  every 
strain  of  their  nerves  are  proving  to  the  public  that 
they  can  sell  just  as  good  articles  as  the  "pharma- 
cists" and  at  a  far  less  price ;  and  the  Medical  Coun- 
cil, consisting  of  now  enlightened  men,  is  only 
vaguely  lending  an  ear  to  the  monopoly  demands 
of  the  pharmacists.    With  this  and  many  other  facts 


the  authorities,  physicians,  and  public  are  now  more 
or  less  acquainted,  and  the  time  is  not  far  distant 
when  the  monopoly  will  be  abolished  and  the  phar- 
maceutical business  will  be  as  free  as  in  England, 
America,  and  France. 

THE   FAMOUS    FERREIN    PHARMACY. 

Before  I  finish  this  article  on  Russian  pharmacy, 
past  and  present,  let  me  briefly  describe  the  most 


The  third  of  [the  retail  pharmacies  owned  in  Warsaw  by  Lud.  Spiess  & 
Son,  Ltd. 

famous  apteka  in  the  country — the  wholesale  and 
retail  pharmacy  owned  by  Mr.  K.  I.  Ferrein  in 
Moscow:  This,  indeed,  is  the  largest  pharmacy  in 
the  world,  and  is  not  subject  to  the  strictures  which 
have  been  made  against  the  small  aptekas  in  Russia. 
There  are  about  200  qualified  pharmacists  at  the 
"Staro-Nikolskaja  Apteka,"  as  this  pharmacy  is 
properly  called,  and  not  less  than  a  half  a  million 
prescriptions  are  dispensed  each  year.  Moscow  has 
54  other  pharmacies,  and  it  is  therefore  astonishing 
that  such  a  prescription  business  is  done.  The  sales 
in  the  retail  department  amount  daily  to  at  least  two 
thousand  dollars. 

The  establishment  consists  of  several  sections  or 
departments.  The  Analytical  Department  is  of  the 
greatest  importance  in  relation  to  the  entire  busi- 
ness, inasmuch  as  it  is  in  this  section  that  the  raw 
materials  entering  the  warehouses  of  the  firm  are 
analyzed  to  see  that  their  quality  is  good ;  and  here 
also  are  tested  the  preparations  of  the  chemical 
laboratory.  Besides  this,  analyses  are  also  made 
for  private  persons,  of  technical  products,  food- 
stuffs, etc. 

In  the  Pharmaceutical  Department  are  prepared 
the  so-called  Galenicals — that  is  to  say,  infusions, 
extracts,  plasters,  etc.  A  whole  series  of  distilling 
retorts    are    used    for    preparing   spirits,    aromatic 
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waters,  ethereal  oils,  etc.  In  separate  rooms,  divided 
off  by  glass  partitions,  are  prepared  the  various 
vegetable  oils.  Spanish  almonds,  crushed  in  a  mill 
with  dentated  cylinders,  are  then  compressed  in  a 
hydraulic  press  of  high  pressure  for  expressing  the 
oil.  Then  there  is  the  Chemical,  the  Cosmetic,  the 
Pulverizing,  and  other  departments.  For  the  pur- 
pose of  assisting  physicians  in  making  a  true  diag- 
nosis of  disease,  the  Histology-Bacteriological  Sec- 
tion of  the  laboratory  examines  pathological  ob- 
jects, urine,  sputum,  etc.,  and  also  carries  on  the 
pure  culture  of  microorganisms. 

The  growing  activity  of  the  firm  has  attracted 
the  attention  of  the  government,  which  conferred 
upon  it  at  the   Pan-Russian   Exhibition   at  Nijni- 


Novgorod  the  highest  award  in  the  form  of  the 
right  to  use  the  coat  of  arms  of  the  state. 

The  firm  of  Ferrein  is  now  turned  into  a  limited 
company,  the  stock  of  which  is  held  entirely  by  the 
members  of  the  family.  The  company  owns  the 
Staro-Nikolskaja  Apteka,  the  laboratory  for  manu- 
facturing pharmaceutical  and  chemical  products, 
and  an  immense  drug  store  which  is  also  attached 
to  the  pharmacy.  Notwithstanding  the  fact  that  the 
laboratory  is  turning  out  so  many  home-made 
products,  the  firm  of  Ferrein  is  still  buying  enor- 
mous quantities  of  foreign  pharmaceuticals  and 
chemicals,  which,  together  with  their  own  wares, 
they  are  selling  at  wholesale  and  retail  to  jobbers, 
pharmacists,  druggists,  and  the  public  direct. 


A  DISPLAY  OF  COUGH  CURE. 


This  window  was  contributed  by  J.  Eppes  Wells, 
of  Towanda,  Pa.,  and  exploits  a  white  pine  cough 
cure  made  on  the  spot.  Mr.  Wells  announces  as  a 
matter  of  considerable  interest  that  the  display  in- 


volved an  expense  of  exactly  four  cents.  This  was 
squandered  on  a  half  roll  of  white  crepe  tissue,  used 
in  making  the  twisted  strips  shown  in  the  photo- 
graph. 


The  central  feature  of  the  window  is  the  wheel. 
A  real  wagon  wheel  was  used  for  the  purpose  and 
contained  14  spokes.  On  every  alternate  spoke  was 
tacked  a  wedge-shaped  strip  of  Manila  paper  con- 
taining the  name  in  print  of  one  of  the  ingredients 
of  the  remedy.  The  seven  ingredients' were  as  fol- 
lows: Wild  cherry  bark,  balm  of  Gilead  buds, 
blood-root,  sassafras  bark,  white  pine  bark,  puri- 
fied honey,  and  pine  tar.  The  alternate  spokes  each 
bore  three  bottles  of  the  remedy  fastened  on  by 
means  of  rubber  bands.  The  rim  of  the  wheel  bore 
the  legend:  "There's  Not  a  Weak  Spoke  in  the 
Wheel."  Finally,  empty  cartons,  placed  on  end, 
were  fastened  to  the  rim  all  around  by  means  of  a 
long  wire  running  through  all  of  them.  The  wheel 
thus  rigged  up  was  suspended  from  the  ceiling  by 
a  wire,  but  was  apparently  held  in  place  by  means 
of  the  spiral  strips. 

The  arrangement  of  the  cartons  and  bottles  on 
the  floor  of  the  window  is  sufficiently  clear  without 
description.  A  price  card  in  the  rear  of  the  window 
bore  these  words:  "Only  25  cents.  Try  It."  The 
two  larger  cards  are  more  or  less  plainly  seen  in  the 
engraving.  Mr.  Wells  is  rather  clever  with  the 
brush,  and  the  illustrations  in  both  cases  were  de- 
signed from  cartoons  which  appeared  in  the 
Bulletin  a  year  or  two  ago.  A  negress  and  a 
sailor  are  seen  on  the  card  at  the  left,  and  they  are 
felicitously  presumed  to  represent  honey  and  tar, 
which  the  card  declares  to  be  "Two  of  the  Seven 
Valuable  Ingredients  in  Our  Splendid  Cough 
Syrup." 


*'A  MODEL  ORGANIZATION." 


The  Retail  Druggists'  Association  of  St.  Louis— An  Interesting  Recital  by  the  President  Telling  How 

the  Society  Has  Been  Built  Up  within  a  Year  or  Two  into  a  Body  of  Great  Strength 

and  Harmony — The  Unique  Method  of  Holding  Monthly  Meetings. 

By  F.  V.  JOHNSON. 


I  am  asked  by  the  editors  of  the  Bulletin  how 
we  went  about  building-  up  an  association  which  I 
might  call  "the  strongest,  the  most  harmonious,  and 
best  retail  druggists'  association  in  the  United 
States."  This  statement  Mr.  Thos.  V.  Wooten 
of  Chicago  has  conceded  to  be  true,  and  St.  Louis, 
I  am  sure,  is  generally  looked  upon  as  having,  as 
the  Bulletin  says,  "a  model  association." 

PLAN   FOR  THE   MONTHLY   MEETINGS. 

A  year  and  a  half  ago  the  St.  Louis  association 
was  about  like  the  average  associations  over  the 
country,  inasmuch  as  the  meetings  were  very  irreg- 
ular, very  poorly  attended,  and  in  fact  attended  by 


Mr.  J0HM8OK. 


^^0  concern  ourselves,  and  the  first  thing  we  did  was 
to  hold  our  meetings  regularly  on  the  third  Tues- 
day of  each  month  at  11  o'clock  in  the  morning  at 
the  Southern  Hotel,  one  of  our  best  and  finest 
hotels.  Our  business  meetings  we  tried  to  fill  with 
enthusiasm,  and  after  them  we  would  take  lunch 
in  the  banquet  hall  of  the  hotel.  We  adopted  this 
plan  feeling  that  every  druggist  had  to  go  to  lunch, 
that  it  would  only  start  him  to  lunch  an  hour  or  so 
earlier,  and  that  a  meal  at  a  hotel  of  this  character 


would  be  an  incentive  for  him  to  attend  the  meet- 
ing. 

We  started  out  with  an  attendance  of  about  30. 
Gradually,  by  careful  and  diplomatic  work,  we  suc- 
ceeded in  getting  the  down-town  men  interested 
one  by  one,  until  in  time  we  got  every  one  of  them 
without  a  single  exception  to  become  not  only  a 
member  of  our  association,  but  an  active  worker 
as  well.  I  might  add  that  prior  to  this  the  down- 
town men,  as  in  other  cities,  were  not  any  too 
friendly  to  each  other,  but  when  we  began  breaking 
bread  around  the  same  table  it  soon  made  one  big 
happy  family  of  us,  and  to-day  the  down-town  fel- 
lows never  think  of  passing  another  store  without 
stopping  in.  They  hold  little  social  meetings  from 
time  to  time  in  each  other's  stores,  help  each  other 
in  every  way  they  can,  and  in  fact  an  outsider  would 
think  that  all  of  the  stores  down  in  the  city  were 
owned  by  one  big  corporation  and  that  we  were 
individual  'managers  of  the  different  stores.  I 
simply  mention  this  to  indicate  the  good  feeling 
that  exists. 

The  N.  A.  R.  D.  wanted  to  send  an  organizer 
to  St.  Louis,  but  we  refused  to  allow  them  to  dov 
this,  for  two  reasons:  first,  we  did  not  want  to  put 
them  to  the  expense,  and  last,  but  by  no  means 
least,  we  felt  that  we  could  organize  ourselves  bet- 
ter than  outsiders  could. 

In  order  to  cover  the  expense  of  our  luncheons, 
which  averaged  about  $1.40  a  plate,  we  increased 
our  dues  from  $5  to  $13  a  year.  This  $12  paid  the 
luncheons  for  12  months,  and  also  paid  the  N.  A. 
R.  D.  dues  and  other  expenses.  We  thought  there 
never  would  be  a  time  when  more  than  half  of  the 
druggists  could  get  away  to  attend  the  meeting,  and 
that  the  lapses  would  easily  cover  all  expenses, 
which  they  have  nicely  done. 

HOW  THE  WORK  OF  ORGANIZATION   WAS  DONE. 

The  writer,  as  president,  then  appointed  a  com- 
mittee of  twenty  prominent  men,  five  in  the  West 
End,  five  on  the  South  Side,  five  on  the  North  Side, 
and  five  in  the, center  of  the  city.  All  of  them 
agreed  to  call  systematically  on  each  and  every  man 
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in  their  territory  and  get  him  into  the  association, 
if  he  was  not  already  a  member,  and  also  to  collect 
his  dues  if  he  had  not  already  paid  them.  In  two . 
weeks'  time  this  committee  completely  covered  St. 
Louis  and  collected  nearly  $2000  in  dues!  In  fact, 
dues  were  collected  from  practically  every  druggist 
in  the  city.  Even  the  smaller  druggists  who  did 
not  have  clerks,  and  who  were  not  in  position  to 
attend  more  than  once  or  twice  a  year,  cheerfully 
paid  the  dues  for  the  good  they  were  receiving  from 
the  association. 

On  one  occasion  we  invited  a  representative  from 
each  wholesale  drug  house,  the  Mayor  of  our  city, 
and  one  or  two  others  to  take  luncheon  with  us  after 
our  business  meeting.  This  proved  quite  a  drawing 
card,  and  the  meeting  was  nearly  twice  the  size  of 
any  that  we  had  had  previously.  At  the  next  meet- 
ing we  had  a  number  of  invited  guests,  among 
others  our  honored  and  beloved  National  Secretary, 
Mr.  Thos.  V.  Wooten,  and  after  lunch  some  10  or 
12  responded  with  enthusiastic  talks,  which  helped 
to  impress  upon  the  druggists  that  the  monthly 
meetings  of  the  St.  Louis  Retail  Druggists'  Asso- 
ciation were  good  things  to  attend. 

CUTTERS   ELECTED   OFFICERS. 

By  this  time  we  had  worked  our  attendance  up 
to  about  100.  At  the  next  meeting  was  held  the 
annual  election  of  officers,  and  the  same  officers 
were  reelected.  The  writer  was  very  careful  to  ap- 
point committees  composed  of  active  men  in  each 
part  of  the  city,  making  some  of  the  committees 
'large  so  as  to  get  as  many  druggists  working  as 
possible.  The  most  important  part  of  the  election 
was  the  choosing  of  our  Board  of  Directors,  and  we 
take  particular  pride  in  saying  that  the  five  mem- 
bers of  our  board  constitute  the  five  large  down- 
town cutters.  These  men  were  also  appointed  the 
Price  Committee,  with  full  power  to  act  for  the 
entire  city.  This  committee  holds  its  meetings 
separately  from  our  regular  meetings,  once  a  month, 
and  although  we  have  been  cautious  and  careful 
we  have  advanced  prices  up  and  down  the  line  uptil 
we  have  got  them  about  as  far  as  we  feel  is  practi- 
cable for  the  present. 

SCHEDULE  OF  PRICES. 

I  cannot,  of  course,  give  the  present  schedule  as 
a  whole,  since  it  comprises  a  small  booklet,  but  I 
may  say  that  the  following  prices  cover  all  patents 
not  mentioned  specifically  in  the  schedule,  although 
it  is  to  be  noted  that  perfumes,  toilet  articles,  and 
medicinal  and  toilet  soaps  are  exempted : 


All   5c  preparations 5c,  6  for  25c 

All  10c  preparations  costing  75c  per  dozen,  except 

D.   Dye   10c,  3  for  25c 

All  10c  preparations  costing  over  75c  per  dozen..  10c  straight 

All  15c  preparations  for 15c 

All  20c  preparations  for 20c 

All  25c  preparations  for 22c 

All  35c  preparations  for 25c 

All  50c  preparations  for 42c 

All   75c   preparations   for 65c 

All    $1.00    preparations    for 83c 

All  $1.25  preparations  for $1.10 

All  $1.50  preparations  for $1.25 

All  $1.75  preparations  for $1.45 

All  $2.00  preparations  for $1.65 

All  $2.50  preparations  for $2.20 

All  $3.00  preparations  for $2.65 

ENLISTING    THE    SYMPATHIES    OF    THE    LADIES. 

At  our  next  monthly  meeting  after  the  election 
of  officers,  every  member  invited  his  wife  or  'sweet- 
heart to  join  us  at  luncheon,  and  it  took  the  large 
dining-room  of  the  great  Southern  Hotel  to  take 
care  of  us.  This  meeting  was  a  phenomenal  suc- 
cess, and  the  largest  that  we  have  ever  held.  We 
got  the  druggists'  wives  interested;  they  saw  what 
interesting  meetings  we  held,  and  after  that  they 
reminded,  their  husbands  regularly  on  the  third 
Tuesday  of  each  month  that  the  meeting  of  the 
association  was  to  be  held  that  day! 

It  might  be  asked  how  we  paid  for  this  big  meet- 
ing. The  writer,  who  was  in  the  chair,  asked  the 
question  of  the  association :  "Shall  the  association 
take  from  its  treasury  the  amount  to  pay  for  the 
ladies'  luncheon,  or  would  every  man  take  pride, 
when  the  hat  was  passed,  to  throw  in  a  dollar  or 
two,  and  relieve  the  treasury  of  this  burden?" 
Four  druggists  promptly  passed  the  hat,  and  not  a 
man  in  the  crowd  refused,  but,  on  the  other  hand, 
each  had  a  pleasant  smile  and  many  dropped  in 
two  and  three  dollars,  far  more  than  enough  to 
cover  the  expense  of  the  ladies. 

GUESTS. 

At  the  next  meeting  we  invited  the  city  salesmen 
of  all  the  wholesale  drug  and  pharmaceutical  houses, 
as  well  as  a  representative  from  the  drug  journals 
and  others,  to  join  us  at  luncheon.  This  so  impressed 
the  city  salesmen  what  a  grand  and  good  association 
we  had,  and  what  a  splendid  time  they"  enjoyed, 
that  they  took  time  to  explain  to  every  druggist 
what  he  was  missing  by  not  attending  the  meet- 
ings regularly.        ,    . 

To-day  St.  Louis  can  accomplish  anything  that  it 
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wants  to,  and  as  the  writer  said,  in  responding  for 
the  association  at  the  Boston  Convention :  "We  have 
no  axes  to  grind ;  we  need  nothing ;  we  are  simply 
here  to  help  others."  Let  me  say  that  the  Price 
Committee  could  advance  the  prices  of  any  number 
of  articles,  mail  the  letter  out  to-night  to  each  of 
the  druggists  in  St,  Louis  for  the  advance  prices  to 


go  into  effect  at  a  specified  time,  and  we  could  rest 
assured  that  the  directions  would  not  be  deviated 
from  by  a  single  druggist.  Naturally  we  are  proud 
of  our  association,  because,  as  I  said  before,  the  work 
was  done  absolutely  without  any  help  whatever 
from  outsiders,  but  was  accomplished  by  the  St 
Louis  druggists  themselves. 


THE  ILLUSION. 


By  FRANK  FARRINGTON. 


It's  all  very  well  to  talk  about  educating  the  pub- 
lic by  initiating  them  into  the  mysteries  of  the  pre- 
scription department  of  the  drug  store,  but  there 
are  some  things  which  it  is  just  as  well 'for  the 
dear  public  not  to  know. 

There  is  a  natural  air  of  mystery  about  the  drug 
store  so  far  as  most  people  are  concerned.  It  is 
proper  that  there  should  be,  or  the  druggist  will 
find  that  he  will  have  trouble  in  getting  his  cus- 
tomers to  pay  any  more  for  a  prescription  than  the 
mere  value  of  its  ingredients. 

We  are  not  living  in  the  dark  ages,  and  we  don't 
expect  to  flimflam  the  public  by  charging  them  all 
that  their  ignorance  will  allow  for  an  ounce  or  two 
of  water  and  something  else  equally  high  priced. 
We  are  not  conducting  secret  and  uncanny  rites, 
brewing  a  miraculous  witch-broth  over  a  sulphur- 
ous flame  with  his  satanic  majesty  presiding  over 
the  foaming  cauldron;  nor  are  we  endeavoring  to 
inculcate  within  the  minds  of  our  patrons  the  be- 
lief that  it  is  only  by  means  of  some  mysterious, 

:ult  power  that  we  are  able  to  extract  virtue  from 
le  drugs  in  our  possession. 

We  are  occupying  an  exalted  position  in  the  busi- 

5S  world  and  giving  people  in  return  for  their 
lioney  the  benefit  of  years  of  training  in  accuracy 

id  scientific  compounding,  as  well  as  a  material 
)nsideration  in  the  way  of  the  actual  medicines 
lelivered.  We  are  taking  the  prescriptions  brought 
to  us  and  putting  them  up  with  the  best  attention 
to  correctness  and  to  the  quality  of  the  ingredients. 
We  are  charging  just  a  fair  price  for  the  drugs 
and  too  small  a  price  for  the  skill  used  in  combining 
them. 

A  small  proportion  of  the  people  appreciate  the 
value  of  the  skill  and  care  very  little  what  they  pay 
for  it.  A'  large  proportion  know  little  or  nothing 
about  the  value  of  the  skill  and  care  a  great  deal 
what  they  pay  for  it.     The  latter  class  have  money 


which  is  just  as  good  as  that  of  the  former.  If  we 
overeducate  them,  they  will  perhaps  have  to  pay 
our  price  just  the  same,  but  it  will  be  very  hard  to 
get  them  to  do  it. 

The  illusion  does  no  harm  to  any  one.  Tt  means 
simply  a  little  politic  reticence.  Give  people  evasive 
answers  to  their  inquiries  as  to  "What  kind  of  stuff 
is  in  that  prescription  anyway?"  What  a  time  you 
would  have  with  the  doctor,  too,  if  you  gave  away 
the  secrets  of  his  trade  by  disclosing  everything  in 
his  prescriptions! 

An  actual  incident  in  a  drug  store  that  I  know 
of  ran  as  follows:  The  druggist  had  stepped  out, 
leaving  his  father,  old  Mr.  Blake,  temporarily  in 
charge.  The  old  gentleman  was  not  posted  on 
drugs,  but  once  in  a  while  helped  a  little  behind  the 
counter.  Pretty  soon  came  in  old  Dr.  Gray,  the 
village  veterinary,  who  knew  a  lot  about  horses  and 
very  little  about  drugs. 

He  wanted  to  get  a  prescription  put  up  which  he 
had  been  in  the  habit  of  getting  quite  often.  He 
asked  Mr.  Blake  if  his  son  was  there,  and  being 
told  that  he  was  not  he  continued: 

"Well,  I  get  a  kind  of  medicine  here  that  I  have 
him  fix  up  for  me.  I  want  it  right  away.  Don't 
you  s'pose  you  could  kind  o'  put  it  together?" 

"I  don't  know,"  said  Mr.  Blake.  "Mebby  I 
could.  I've  got  the  Dispensatory  here,  and  that  tells 
about  everything  and  what  it  i^,  so  I  guess  we 
couldn't  go  far  wrong.    Let's  see  your  prescription." 

"Here  it  is.    It's  one  cut  out  of  the  'Horseman.'  " 

Mr.  Blake  took  the  prescription,  and,  putting  on 
his  "close  by"  glasses,  looked  it  over  carefully. 

"Here's  the  bottle  I  get  it  in,"  said  the  doctor, 
handing  over  a  half-pint  flask. 

"All  right.  Now  let's  see  what  that  first  thing 
is :  'Sodium  Bicarbonate,  1  ounce.'  " 

The  dispensatory  w^s  brought  into  use,  and  when 
the  item  was  found,  Mr.  Blake  said: 
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"That  ain't  very  hard.  It's  just  common  baking 
soda.  I  guess  I  sold  enough  of  that  in  the  grocery 
business  years  ago  to  know  it  when  I  see  it." 

He  weighed  it  out  and  put  it  in  the  bottle.  Then 
he  read  again: 

"  'Sodium  Chloride,  1  ounce.'  "  Another  refer- 
ence to  the  dispensatory: 

"Why,  dock,  that  ain't  anything  but  salt.  I'm 
druggist  enough  myself  to  put  salt  and  sody  in  a 
bottle."     So  he  put  that  in. 

"Now  we'll  see  what  this  'aqua'  means.  That 
may  be  the  sticker." 

A  third  time  the  book  was  opened. 

"Water,  by  the  jumping  John  Rogers!  Half  a 
pint  of  water !  Well,  here  she  goes.  There :  I  guess 
the  old  man  is  as  good  as  the  boy  on  that  prescrip- 
tion. I  can't  charge  you  over  three  cents  for  it, 
and  we'll  make  two  cents  and  a  half  on  you,  then, 
dock." 

"Three  cents!"  shouted  the  doctor.  "By  the 
great  hellity  devilty  damn !  I've  paid  your  son 
thirty-five  cents  for  that  fifty  times,  I'll  bet.  You're 
a  lot  of  robbers.  I  wish  I  was  in  the  drug  business. 
I'll  have  every  druggist  in  this  county  arrested  on 
the  charge  of  grand  larceny.  Thirty-five  cents!" 
and  out  of  the  door  went  the  doctor. 


If  the  moral  which  this  tale  points  is  not  obvious, 
then  I  miss  my  guess.  It  may  be  all  right  to  have 
the  prescription  desk  arranged  with  plain  glass 
windows  in  the  front  of  it,  and  everything  in  such 
shape  that  the  public  can  see  the  dispenser  dispens- 
ing, but  it  seems  to  me  that  the  more  in  the 
dark  the  public  is  kept,  the  better  it  will  be  satis- 
fied. 

We  know  that  we  are  right  and  justified  in  ask- 
ing the  prices  that  we  do.  We  ought  to  ask  more, 
but  who  could  make  the  public  believe  that  we  are 
entitled  even  to  the  present  prices — I  mean  the  gen- 
eral public? 

Our  own  safety  demands  that  we  keep  up  the 
illusion.  The  medical  fraternity  demand  it.  The 
safety  of  the  public  demands  it.  If  the  people  knew 
what  went  into  their  medicines  they  would  soon 
be  dosing  themselves  to  death. 

Let's  charge  what  the  prescriptions  are  worth 
with  a  proper  amount  of  respect  for  our  ability, 
and  if  the  people  blame  us  and  accuse  us  of  secrecy 
and  extortion,  and  kick  us  right  and  left  and  jibe 
at  us,  let  them  jibe.  We  will  at  least  have  the  con- 
sciousness of  having  done  right,  and  will  be  justi- 
fied in  considering  that  we  have  helped  humanity 
against  humanity's  wishes. 


AROUND  THE  CAMP=FIRE. 

The  Man  Who   Drank   Kerosene  for  Whisky— The  Woman  Who  Took  Writer  of  Ammonia  Instead  of 

Cinnamon  Water  in  a  Prescription —The  Chloroform  "Suicide" — Prescribing 

Human  Medicaments  for  a  Cow. 


WHAT  DO  YOU  THINK  OF  THIS? 

George  C.  Bartells,  of  Camp  Point,  Illinois,  con- 
tributes the  following  two  incidents  to  the  Camp- 
fire  : 

Years  ago  I  had  for  a  neighbor  a  certain  shoe- 
maker and  dealer  who  always  kept  in  his  cellar  a 
good  supply  of  hard  cider  where  it  could  be  had, 
and  when  it  could  not  be  obtained  he  would  get  a 
keg  of  beer  or  whisky.  After  a  while  he  found 
that  his  two  boys  would  fill  a  pint  or  quart  bottle 
when  they  went  out  hunting  or  fishing,  and  would 
frequently  come  home  in  a  rather  "limber"  condi- 
tion. He  could  not  find  out  for  some  time  their 
source  of  supply,  till  I  suggested  the  keg  in  his  own 
cellar.  Then  he  resorted  to  a  jug  which  was  kept 
under  his  bed. 

One  day  that  gave  out,  and  he  came  to  me  while 


sitting  in  front  of  my  store,  told  me  how  dry  he 
was,  and  that  he  would  like  to  try  my  bottle  or 
jug,  thinking  of  course  that  every  druggist  had 
his  especial  vessel.  I  told  him  I  did  not  have  any, 
and  that  I  did  not  use  stimulants.  This  he  could 
not  believe.  He  asked  leave  to  go  in  my  store  and 
help  himself.  I  jokingly  said  "yes,"  never  think- 
ing he  Would  dare  take  anything.  After  a  while 
he  came  out,  went  into  his  store,  and  in  a  little 
while  came  back,  asking  me  to  tell  him  what  was 
in  a  certain  bottle  in  the  corner  of  the  prescriptiort 
case. 

To  my  horror  he  showed  me  the  croton  oil  bottle, 
an  original  24:-ounce  one,  out  of  which  he  had 
attempted  to  take  a  drink.  I  was  alarmed  and  told 
him  he  had  better  send  for  his  physician  at  once. 
Fortunately  he  had  not  swallowed  much  and  his 
life  was  saved,  but  he  came  near  death's  door — 
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near  enough  never  to  want  to  meddle  with  another 
druggist's  "private  bottle!" 

The  man  is  now  dead,  but  on  another  occasion  a 
friend  of  his  who  was  a  drinking  man  had  a  half- 
gallon  jug  of  coal  oil.  He  had  set,  it  down  where 
it  could  be  got  at.  My  shoemaker  neighbor  took  a 
drink,  thinking  it  was  whisky.  The  friend  had 
told  him  in  a  joking  way  to  "help  himself."  He 
was  very  sick  and  called  in  his  doctor,  who,  when 
he  found  what  had  been  taken,  advised  the  patient 
to  "put  in  a  wick  and  burn  it  out." 

These  are  facts,  though  hardly  believable. 

ouch!  water  of  ammonia  internally! 

D.  G,  Machenheimer,  of  Carmi,  Illinois,  is  re- 
sponsible for  the  next  three  incidents : 

I  was  waiting  on  a  customer  one  evening  when 
in  rushed  a  man  with  a  prescription  in  his  hand, 
and  demanded  that  I  wait  upon  him  at  once,  saying 
that  his  wife  was  dying.  I  hurriedly  took  the  pre- 
scription and  read  Fl.  ext.  ergot,  one-half  ounce; 
aqua  ammonia,  one-half  ounce;  mix. 

I  hastily  put  in  the  ergot,  again  glanced  at  the 
prescription  and  put  in  the  half-ounce  of  aqua  am- 
monia, and  quickly  labeled  the  bottle  and  handed 
it  to  the  man,  with  directions  to  take  a  teaspoonful 
€very  3  hours.  He  seized  the  bottle  and  rushed  out» 
In  a  short  time  the  telephone  rang,  and  the  doctor 
who  had  written  the  prescription  inquired  if  it  had 
been  filled  by  us.  "* 

The  "boss"  answered  the  'phone,  and,  knowing 
nothing  about  it,  asked  me.  I  told  him  that  I  had 
filled  it,  and  then,  looking  again  at  the  prescription, 
read  "aqua  cinnamon"  in  place  of  aqua  ammonia! 
I  told  the  boss. 

"Well,"  the  doctor  declared  meanwhile,  "Mr. 

just  called  me  up  and  said  the  medicine  burned  his 
wife's  mouth.  I  wondered  if  the  clerk  hadn't  put 
in  spirits  of  cinnamon  instead  of  the  water."  The 
**boss"  said,  "Yes,  the  spirits  must  have  been  used." 
•  It  didn't  take  me  very  long  to  put  up  another 
bottle  and  hasten  to  Mr. 's  house,  but  it  necessi- 
tated a  great  deal  of  explaining  to  set  things  right. 
The  wife  had  taken  a  teaspoonful  of  the  mixture, 
and  her  mouth  had  been  burned,  but  she  hadn't 
swallowed  much  of  it.  The  doctor's  writing  of 
aqua  cinnamon  might  easily  have  been  mistaken  for 
aqua  ammonia,  although  I  should  have  realized  the 
strangeness,  to  say  the  least,  of  combining  water 
of  ammonia  and  fluidextract  of  ergot  in  a  prescrip- 
tion. 


THE   OLD   lady   AND   THE   CHLOROFORM. 

About  5  o'clock  one  evening  an  old  lady  came 
into  the  store  where  I  was  employed  as  assistant 
clerk  and  asked  for  10  cents  worth  of  chloroform. 
I  asked  her  what  use  she  wanted  it  for,  and  she  re- 
plied, "to  remove  grease  spots  on  some  clothing." 
I  consulted  the  "boss,"  and  he  directed  me  to  give 
it  to  her.  I  did  so,  and  shortly  afterwards  went  to 
my  supper,  and  thought  no  more  of  the  matter. 

When  I  returned  the  old  lady  was  in  the  store 
and  the  "boss"  and  the  doctor  were  working  over 
her.  The  "boss"  gave  me  the  bottle  and  asked  how 
much  she  had  taken.  She  had  evidently  swallowed 
about  half  an  ounce.  Just  then  several  policemen 
came  into  the  store  and  took  charge  of  her.  In  the 
meantime,  I  had  put  the  bottle  where  human  eyes 
could  see  it  nevermore,  thinking  that  the  police 
might  ask  for  it. 

I  then  learned  that  after  purchasing  the  chlo- 
roform the  old  lady  had  gone  upstairs  to  the  doc- 
tor's office,  and,  finding  no  one  in,  had  sat  down  in 
a  chair  and  taken  the  "chloroform.  When  the  doctor 
returned  he  found  her  in  a  stupor,  but  succeeded  in 
reviving  her  in  a  short  time. 

HIS   NOTION  OF  A  PILL. 

A  man  came  into  the  store  one  evening  and  asked 
for  something  for  his  wife's  neuralgia.  I  gave  him 
a  dozen  of  Gross's  neuralgia  pills  with  morphine, 
to  be  taken  one  every  hour  until  3  doses  were  taken. 
The  next  morning  the  man  came  in  for  some  more 
pills.  I  asked  him  if  his  wife  had  taken  them  all. 
He  replied :  "Yes,  she  took  one  every  hour,  but  her 
bowels  didn't  move  yet,  and  she  seems  to  want  to 
sleep  all  the  time."  I  told  him  to  keep  her  awake, 
and  as  a  helper  gave  him  some  compound  cathartic 
pills  to  give  her.  The  term  "pill"  to  him  had  simply 
meant  something  to  move  the  bowels,  and  since 
then  I  have  found  many  persons  with  the  same 
strange  and  often  dangerous .  notion. 

PRESCRIBING  FOR  A  COW. 

The  following  rather  amusing  anecdote  is  con- 
tributed by  C.  A.  P. : 

A  few  days  ago  I  received  the  following  pre- 
scription : 

Potassium  acetate   2  ounces. 

Fluidextract  of  squill V/2  ounces. 

Fluidextract  of  digitalis V^  ounce. 

Water,  enough  to  make 8  ounces. 

Mix  and  direct  1  ounce  taken  two  or  three  times  a  day. 
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After  looking  the  prescription  over  very  care- 
fully, and  observing  that  no  physician's  narrie  was 
signed  to  it,  I  asked  the  customer  in  a  casual  way 
who  had  written  it.  He  gave  me  the  name  of  a 
prominent  doctor  who  had  been  in  the  habit  of 
sending  me  prescriptions,  and,  not  being  in  direct 
communication  with  him  by  'phone  or  otherwise, 
I  decided  heroically  to  arrange  the  dosage  in  this 
prescription  to  suit  myself.  It  seemed  to  me  that,  as 
written,  the  prescription  was  absolutely  dangerous. 

The  next  day  the  doctor  came  in,  and  I  asked 
him  if  he  had  really  written  the  prescription,  hand- 


ing it  to  him  for  his  attention.  He  quietly  answered 
in  the  affirmative,  and  said  nothing  about  the  tre- 
mendously large  dose  ordered.  Bewildered,  I  told 
him  that,  not  being  able  to  communicate  with  him, 
I  had  taken  the  liberty  of  changing  the  dose  to  a 
teaspoonful.  He  gave  me  a  sidelong  glance  and 
replied:  "Well,  a  teaspoonful  of  that  mixture 
won't  do  his  cow  very  much  good!" 

The  case  was  clear.  Not  wishing  to  go  on  record 
as  a  cow  doctor,  he  had  not  signed  his  name  to  the 
prescription,  nor  indicated,  what  the  mixture  was 
to  be  used  for! 


AN   EXAMINATION   BY  THE  PENNSYLVANIA  BOARD.* 


Criticize  the  following  prescription;  state  how  it 
should  be  dispensed: 

A 

5^     Quininse  sulph gr.  xvj. 

Aquae    fSij. 

Acidi  sulphurici  dil q.  s. 

Ext.  glycyrrhizse,  fl.  q.  s.  ad fjij. 

M.  et  ft.  mist. 

B 
Criticize  the  following  prescription  and  st^te  how 
it  should  be  dispensed : 

"^    Ferri  reducti    3.00  gm. 

Acidi  arsenosi   0.35  gm. 

Quininse  sulph 8.00  gm. 

Strychninae  sulph 0.35  gm. 

Extract  gentianae   8.00  gm. 

M.  ft.  pilulae  No.  xl. 

c 

Criticize  the  following  prescription;  state  how  it 
should  be  dispensed  and  give  weight  in  grains:  . 
^     Camphorae, 

Chloralis,  aa  5  gm. 
Cocainae  hydrochloratis,  5  dg. 
M.  S.    To  be  applied  externally  as  directed. 

Define  the  terms  (1)  tap  root,  (2)  primary,  (3) 
adventitious,  (4)  multiple,  (5)  tuberous,  (6)  and 
fibrous  as  applied  to  roots  in  the  study  of  botany; 
also  the  terms  (7)  conical,  (8)  fusiform,  (9) 
napiform,  (10)  and  nodose. 

E 

Define  the  following  terms  as  applied  to  the  forms 
of  leaves  in  the  study  of  botany:  (1)  elliptical,  (2) 
oval,    (3)    spatulate,    (4)    orbicular,    (5)    cordate, 
(6)    reniform,    (7)    auriculate,    (8)    sagittate,    (9) 

*From  the  Alumni  Report. 


peltate,  (10)  and  ovate.    Also  give  an  outline  draw- 
ing of  two  or  more. 

F 
■  Define  (1)  campanulate,  (2)  tubular,  (3)  ligu- 
late,  (4)  labiate,  (5)  rosaceous,  (6)  cruciferous, 
(7)  papilionaceous,  as  applied  to  the  forms  of  flow- 
ers, give  a  drawing  of  two  or  more;  also  define  (8) 
polypetalous,  (9)  staminate,  (10)  pistillate, 

G 
Liquid  air  is  said  to  generate  intense  cold,  reach- 
ing a  temperature  of  312°  below  zero  according  to 
the  Fahrenheit  thermometer;  the  usual  tempera- 
ture thermometers  are  filled  with  an  indicating  fluid 
of  mercury  or  alcohol.  (1)  Could  you  ascertain 
the  temperature  of  liquid  air  by  means  of  such 
thermometers?  (2)  Give  the  freezing  point  of 
mercury.  (3)  Give  the  freezing  point  of  pure  alco- 
hol. (4)  What  liquid  could  be  used  as  an  indi- 
cator for  a  thermometer,  capable  of  indicating  a 
minus  temperature  of  312°  F.  ?  In  every  case  give 
both  Fahrenheit  and  Centigrade  degrees. 

H 

(1)  How  many  Hiliments  are  official?  (3) 
What  is  the  idea  of  adding  alcohol  in  the  manufac- 
ture of  ammonia  liniment?  (3)  Why  does  an  old 
rancid  oil  make  a  better  liniment  when  mixed  with 
an  alkali  than  a  fresh  oil?  (4)  What  causes  this 
liniment  to  become  solid  at  times?  (5)  What  is 
the  common  name  or  synonym  of  ammonia  liniment, 
and  what  is  it  used  for? 

I 
'      (1)   The  official  camphor  liniment  contains  200 
parts  of  camphor  by  weight  in  1000  parts  of  lini- 
ment; the  official  belladonna  liniment  contains  only 
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50  parts  in  1000  parts  of  fluidextract  of  belladonna. 
What  can  be  the  object  of  adding  so  small  a  quan- 
tity of  camphor;  does  it  have  any  therapeutic  value 
in  that  quantity?  (2)  What  is  belladonna  lini- 
ment used  for?  (3)  In  making  chloroform  lini- 
ment it  sometimes  separates  into  two  layers;  what 
causes  this?  (4)  In  the  manufacture  of  soap  lini- 
ment all  previous  pharmacopoeias  directed  the  use 
of  bar-soap  in  shavings,  the  present,  or  1890,  Phar- 
macopoeia directs  the  use  of  powdered  soap;  give 
the  reason  for  this.  (5)  Why  is  soap  liniment  set 
aside  for  twenty-four  hours  after  being  made  before 
it  is  filtered  ? 

K 
In  making  liquor  pepsini  aromaticus,  N.  F. :  (1) 
Talcum  is  used  as  a  filtering  agent;  why  not  cal- 
cium phosphate?  (2)  Why  is  hydrochloric  acid 
used  in  the  manufacture  of  liquor  pepsini  aromati- 
cus,  N.  F.  ?  (3)  Why  is  sodium  bicarbonate  used 
in  the  manufacture  of  liquor  pancreaticus,  N.  F.  ? 
(4)  In  making  liquor  carmini,  N.  F.,  why  is  water 
of  ammonia  used?  (5)  In  the  manufacture  of 
liquor  ferri  iodidi  and  liquor  ferri  protochloridi, 
N.  F.,  the  formula  calls  for  the  addition  of  a  small 
quantity  of  diliited  hypophosphorous  acid;  what  is 
the  object  of  this? 

L 
(1)  What  is  carron  oil?  (2)  Give  formula  and 
medicinal  use.  (3)  Give  formula  for  linimentum 
saponis  mollis,  (4)  Give  the  official  American 
name,  also  the  name  formerly  applied  to  it.  (5) 
Give  the  official  formula  for  making  sapo  mollis; 
also  give  formula  for  tinctura ;  saponis  viridis  cOm- 
posita,  N.  F. 

M 
(1)  In  making  a  pill  mass  of  aloes,  aloes  and 
asafoetida,  asafoetida,  and  so  forth,  soap  is  directed 
to  be  used  as  an  excipient.  Why  is  soap  the  best 
excipient  for  resinous  substances?  (2)  What  is 
the  excipient  in  making  compound  cathartic  and 
vegetable  cathartic  pills?  (3)  In  making  the  mass 
for  pilulae  ferri  carbonatis,  U.  S.  P.,  it  is  directed 
that  the  carbonate  of  potassium  be  dissolved  in  a 
small  quantity  of  glycerin  and  water,  and  to  this 
must  be  added  the  sulphate  of  iron  and  sugar  pre- 
viously powdered  and  mixed.  Give  the  reason  for 
this  caution  and  procedure.  (4)  In  making  the 
mass  for  pills  of  ferrous  iodide  it  is  directed  that  the 
reduced  iron  be  mixed  with  water  contained  in  a 
mortar,  and  the  iodine  gradually  added  under  con- 
stant stirring.  Why  the  addition  of  water  and 
other  precautionary  measures?  (5)  Why  must 
pills  of  ferrous  iodide  be  coated? 


N 
(1)  Why  is  chloroform  necessary  in  the  manu- 
facture of  pills  of  phosphorus?  (2)  Why  is  it 
necessary  for  them  to  be  coated?  (3)  Why  are 
glycerin  and  honey  valuable  for  extinguishing 
globules  of  mercury?  (4)  Why  is  a  mass  of  mer- 
cury sometimes  called  blue  mass?  (5)  Explain  why 
only  6  grammes  of  magnesia  are  required  to 
solidify  94  grammes  of  copaibae,  and  why  the  addi- 
tion of  water  is  necessary. 

O 

(1)  What  is  the  official  Latin  name  for  yellow 
wax  and  what  is  it  the  product  of?  (2)  What  is 
the  difference  between  yellow  and  white  wax?  (3) 
What  is  carnauba  wax,  and  from  what  is  it  ob- 
tained? (4)  What  is  Japanese  wax,  and  from  what 
is  it  obtained?  (5)  How  would  you  detect  the 
presence  of  Japan  wax,  tallow,  and  fats  as  adulter- 
ants in  yellow  wax,  also  paraffin? 

P 
(1)  What  is  creosote,  and  from  what  is  it  ob- 
tained? (2)  Give  its  specific  gravity,  boiling  point 
and  temperature  at  which  it  gelatinizes.  (3)  By 
what  simple  test  can  creosote  be  distinguished  from 
carbolic  acid?  (4)  What  valuable  phenol  is  the 
principal  constituent  of  creosote?  (5)  Give  the 
medicinal  uses  and  doses  of  creosote. 

Q 

(1)  From  what  is  carbolic  acid  derived  and  how? 
(2)  Give  its  chemical  term,  official  Latin  name,  and 
chemical  formula.  (3)  Give  its  specific  gravity  and 
describe  it,  both  as  a  solid  and  a  fluid.  (4)  How 
should  it  be  kept?  (5)  Why  does  carbolic  acid 
turn  pink,  more  especially  when  in  solution  and  on 
exposure  to  air  and  light? 

R 

(1)  What  is  g^aiacol  and  from  what  is  it  ob- 
tained? (2)  Give  its  specific  gravity  and  solubility 
in  water,  alcohol,  and  ether.  (3)  Describe  guaiacol. 
(4)  Describe  carbonate  of  guaiacol.  (5)  Give  the 
medicinal  use  and  dose  of  guaiacol  and  the  car- 
bonate of  guaiacol. 

S 

(1)  How  is  formic  aldehyde  made?  (2)  Give 
its  synonyms.  (3)  In  what  form  and  strength 
does  it  usually  appear  in  the  market?  (4)  De- 
scribe this  preparation  as  to  color,  odor,  and  specific 
gravity.  (5)  What  are  its  medicinal  and  surgical 
uses? 

T 

Give  the  unabbreviated  official  names  of  the  fol- 
lowing products:     (1)   Sal  Tartar,   (2)   Adhesive 
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Plaster,  (3)  Huxham's  Tincture,  (4)  Basilicon 
Ointment,  (5)  Qiievenne's  Iron,  (6)  Monsell's 
Solution,  (7)  Plummer's  Pills,  (8)  Cox's  Hive 
Syrup,  (9)  Friar's  Balsam,  (10)  Griffith's  Mix- 
ture. 

U 

(1)  Massa  Hydrargyri :  What  ingredients  are 
used  in  its  manufacture?  (2)  What  percentage  of 
mercury  does  it  contain  and  what  are  its  common 
names?  (3)  Why  is  long  continued  trituration 
necessary?  (4)  What  are  its  medicinal  properties? 
(5)  What  is  the  dose? 

V 

Give  the  official  and  botanical  names,  habitat,  and 
active  principle  of  each  of  the  following:  (1) 
golden  seal,  (2)  henbane,  (3)  coca,  (4)  broom, 
(5)  scammony. 

W 

Turpentine:  (1)  Give  the  official  Latin  name. 
(2)  What  is  it  and  how  is  it  obtained?  (3)  What 
official  products  are  obtained  from  it  by  distilla- 
tion?    (4)   In  what  forms  is  the  distillate  official? 


(5)    Which  should  be  given  internally  and  what 
official  by-product  remains  in  the  still? 

X 

Wild  cherry:  (1)  Give  the  official  Latin  name. 
(2)  Give  the  botanical  name  of  the  plant  from 
which  the  official  product  is  obtained ;  also  the 
natural  order  to  which  it  belongs.  (3)  Where  does 
it  grow?  (4)  Briefly  describe  the  official  product. 
(5)  Give  process  for  making  syrup  of  wild  cherry, 
and  state  why  maceration  is  necessary. 

Y 

Latin.  Give  the  meaning  of  the  following  terms 
frequently  used  in  writing  prescriptions:  (1)  ad., 
(2)  adde,  (3)  aqua  fervens,  (4)  dentur  tales  doses 
No.  vi,  (5)  fiat  mistura,  (6)  pro  re  nata,  (7)  mica 
panis,   (8)  scatula,   (9)   gutta,   (10)  cola. 

Z 

(1)  What  is  a  meter,  a  liter,  and  a  gramme? 
(2)  How  are  these  units  obtained?  (3)  How 
many  inches  in  a  meter?  (4)  How  many  fluid- 
ounces  in  a  liter?  (5)  How  many  grains  in  a 
gramme  ? 


THE  YEAR'S  LEGISLATION. 

A  Running  Review  of  the  More  Important  L^ws  of  1905— Five  Anti-narcotic  and  Four  «*  Wood"  Alcoliol 

Bills — Two  Significant  Liquor  Acts  in  Michigan  and  New  York — The  Pennsylvania 

Graduation  Prerequisite  Amendment,  etc.,  etc. 

By  HARRY  B.  MASON.* 


I  have  been  asked  by  the  editor  of  the  Pharma- 
ceutical Reviezv  to  give  a  brief  resume  of  the 
pharmaceutical  legislation  of  1905,  and  I  may  prop- 
erly begin  by  saying  that  the  most  important  and 
significant  law  enacted  during  the  year  has  been 

THE     GRADUATION     PREREQUISITE     AMENDMENT  .OF 
PENNSYLVANIA. 

A  new  legislative  and  likewise  a  new  educational 
era  was  opened  by  New  York  in  1904  when  a  bill 
was  passed  making  graduation  from  an  accredited 
college  or  school  of  pharmacy  compulsory  on  the 
part  of  future  pharmacists.  Pennsylvania  has  been 
quick  to  start  out  on  the  path  thus  blazed.  Her 
amendment  provides  that  a  candidate  for  the  board 
of  pharmacy  examination  who  desires  to  become  the 
proprietor  of  a  store  "must  present  satisfactory  evi- 
dence of  being  a  graduate  of  some  reputable  and 

*Reprinted  from  the  Pharmaceutical  Review  of  December. 


properly  chartered  college  of  pharmacy."  This 
language  vests  the  power  of  discrimination  in  the 
board  of  pharmacy,  and  the  latter  has  decided  the 
"reputable"  institutions  to  be  the  23  or  25  compris- 
ing the  membership  of  the  "Conference  of  Phar- 
maceutical Faculties." 

In  order  th^t  the  progress  made  by  the  gradua- 
tion prerequisite  movement  may  be  properly  under- 
stood in  this  connection,  it  may  not  be  out  of  place 
to  say  parenthetically  that  Hawaii  enacted  the  A. 
Ph.  A.  model  pharmacy  law  t>vo  or  three  years  ago, 
including  even  its  graduation  requirement,  and  that 
during  1905  the  Wisconsin  Board  of  Pharmacy  has 
passed  resolutions  making  a  year  of  high  school 
work  compulsory  at  once,  a  year  of  32  weeks  in  a 
school  or  college  of  pharmacy  compulsory  after 
July  1,  1906,  and  a  full  pharmaceutical  course  com- 
pulsory after  July  1,  1907.  Thus  we  see  that  three 
States  and  one  Territory  have  now  taken  the  ad- 
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vanced  step  and  have  led  in  the  vanguard  of  the 
new  movement  for  higher  educational  requirements 
in  pharmacy.  The  Pennsylvania  amendment  and 
the  Hawaiian  law  affect  the  proprietor  only,  but 
the  New  York  act  and  the  Wisconsin  resolutions 
make  no  distinction  between  proprietor  and  clerk. 

FIVE    NEW    ANTI-NARCOTIC    LAWS. 

Accepting  the  Pennsylvania  prerequisite  amend- 
ment as  the  most  significant  law  enacted  during 
1905,  we  may  place  as  next  in  importance  the  group 
of  five  anti-narcotic  and  anti-cocaine  measures 
passed  in  North  Carolina,  Minnesota,  Missouri, 
Connecticut,  and  Texas.  These  bills  are  all  of  them 
open  to  criticism  in  one  or  more  particulars;  nor 
can  it  be  said  that  their  enactment  has  suddenly  and 
completely  stopped  the  illegitimate  sale  of  narcotic 
drugs.  But  on  the  whole  they  are  fairly  efficacious, 
and  they  form  gratifying  evidence  that  pharmacists 
realize  the  -  necessity  of  curbing  an  evil  which 
seriously  threatens  their  good  name  and  which  in 
many  sections  of  the  community  is  more  ominous 
•"ven  than  the  liquor  curse.  Altogether  about  20 
Mates  now  have  some  sort  of  anti-cocaine  or  anti- 
narcotic  laws  on  their  statute  books,  not  to  mention 
the  city  ordinances  which  may  be  found  particularly 
in  the  leading  southern  communities. 

A  careful  examination  of  the  five  new  laws  shows 
that  the  Beal  or  A.  Ph.  A.  model  anti-narcotic  bill 
has  been  adopted  with  modifications  in  two  cases. 
With  the  vital  and  unfortunate  exception  that  pro- 
prietary articles  are  virtually  exempted,  the.  Texas 
measure  is  practically  a  replica  of  the  model,  and 
is  on  the  whole  doubtless  the  most  satisfactory  bill 
m^  the  group.  The  Connecticut  law,  on  the  other 
^Hind,  forms  a  brilliant  example  of  how  most  of 
^Be  starch  in  the  model  bill  may  be  successfully 
■Retracted.  A  German  on  seeing  the  law  would 
doubtless  exclaim  in  surprise :  "Such  a  limpness !" 
Two  particular  sources  of  strength  in  the  model 
are  conspicuously  absent:  '  (1)  No  jail  punish- 
ment is  provided  for,  the  highest  possible  penalty 
being  the  imposition  of  a  fine  of  $25  or  $50;  and 
(2)  there  is  no  provision  against  the  disreputable 
physician  or  dentist  who  may  choose  to  defeat  and 
nullify  the  law  by  furnishing  prescriptions  to 
liabitues  by  the  dozen  at  a  nickel  or  a  dime  apiece. 

ANALYSIS  OF  THE  ANTI-NARCOTIC  LAWS. 

Analyzing  the   five  anti-narcotic  measures,   we   find   therii 
possessed  of  the   following  characteristics: 

Restriction  of  sales:     All   5  laws  confine  the  sale  of  the 


proscribed  narcotics  to  physicians'  prescriptions,  and  declare 
that  these  must  in  no  case  be  repeated. 

Scope  of  the  law:  The  Minnesota  and  Missouri  acts  in- 
volve the  sale  of  cocaine  only;  the  Connecticut  act  cocaine, 
eucaine,  and  their  salts;  the  North  Carolina  act  cocaine, 
opium,  and  morphine;  and  the  Texas  measure,  broadest  in 
scope  of  them  all,  mentions  cocaine,  morphine,  opium,  and 
chloral  hydrate,  failing,  however,  to  follow  the  A.  Ph.  A. 
model  and  add  eucaine  and  heroin  also  to  the  list. 

Enforcement  of  the  law:  No  one  is  charged  with  the  duty 
of  enforcement  in  the  Missouri  and  North  Carolina  acts — a 
serious  defect;  in  Texas  it  is  the  duty  of  the  grand  jury  to 
make  presentments;  in  Connecticut  certain  courts  are  spe- 
cifically given  jurisdiction;  and  in  Missouri  the  county  attor- 
ney shall  prosecute  all  complaints  and  shall  have  authority 
to  examine  the  books  of  any  manufacturer  or  jobber  to  aid 
him  in  obtaining  evidence — a  very  good  feature. 

Curtailment  of  the  physician's  rights:  The  very  important 
principle  of  the  A.  Ph.  A.  model,  that  the  physician  as  well 
as  the  pharmacist  shall  be  held  responsible  for  pandering  to 
the  cravings  of  habitues  and  assisting  in  their  downfall,  is 
recognized  only  in  the  laws  of  Texas  and  Minnesota. 

Proprietary  preparations:  Another  important  principle  of 
the  model,  that  any  preparations  (proprietary  or  othewise) 
containing  more  than  certain  specified  quantities  of  the  pro- 
scribed narcotics  shall  be  involved,  is  recognized  by  more  or 
less  definite  inference  in  the  acts  of  Minnesota,  Missouri,  and 
Connecticut.  The  Texas  measure  specifically  exempts  pro- 
prietary articles  unless  they  are  "compounded  or  sold  for  the 
evasion  of  the  act,"  while  the  North  Carolina  law  has  a  ridic- 
ulous provision  exempting  preparations  containing  less  "than- 
30  per  cent  of  cocaine,  morphine,  or  opium  1" 

Penalties:  The  Texas  measure  follows  the  A.  Ph.  A. 
model  in  providing  for  fines  of  $25  to  $50  for  the  first  oflfense, 
$50  to  $100  for  the  second  offense,  and  $100  to  $200  and -six 
months  in  jail  for  the  third  offense.  The  Missouri  measure 
provides  fines  also,  but  makes  90  days  in  jail  discretionary 
with  the  court  after  the  first  conviction.  The  North  Carolina 
measure  makes  30  days'  imprisonment  or  a  fine  not  exceeding 
$50  optional  with  the  court  for  the  first  offense.  The  Minne- 
sota act  makes  from  30  to  90  days'  imprisonment  in  jail  dis- 
cretionary, and  also  makes  mandatory  the  additional  penalty 
of  a  revocation  of  the  license  of  any  physician,  dentist,  or 
pharmacist  convicted  of  violating  the  law.  The  Connecticut 
act  provides  only  for  a  fine  ranging  from  $25  to  $50. 

LIQUOR  LEGISLATION  IN  MICHIGAN  AND  NEW  YORK. 

Leaving  the  group  of  new  anti-narcotic  laws,. 
which  I  have  reviewed  at  some  length  because  of 
the  supreme  importance  of  the  subject,  let  me  pass 
on  to  mention  the  related  topic  of  liquor  legislation. 
After  five  or  six  years  of  the  most  strenuous  and 
determined  effort,  the  Michigan  pharmacists  have 
at  last  secured  a  new  pharmacy  law  completely  suc- 
ceeding the  old  and  unsatisfactory  statute  which 
has  been  in  existence  for  many  years.  It  is  of  the 
greatest  importance  that  this  law  provides  for  the 
compulsory  establishment  of  a  standard  of  pre- 
liminary   education     representing    two     years    of 
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finished  high  schopl  work.  The  law  has  several 
other  valuable  features,  but  possibly  most  im- 
portant of  all  is  its  adoption  of  what  might  be 
called  "the  Massachusetts  idea"  with  respect  to  the 
sale  of  liquor  in  drug  stores.  The  board  of  phar- 
macy is  given  power  to  suspend  the  certificate  of 
registration  of  any  druggist  found  guilty  in  a  re- 
sponsible court  of  law  of  violating  the  State  liquor 
act.  Furthermore,  the  board  is  charged  with  the 
duty  of  enforcing  this  act,  and  it  will  have  the 
appointment  of  "an  assistant  secretary"  who  shall 
not  be  a  member  of  the  board  proper,  but  who 
shall  devote  his  entire  time  to  ferreting  out  viola- 
tions of  both  the  pharmacy  and  the  liquor  laws  for 
the  purpose  of  seeing  that  proper  action  is  taken 
against  the  offenders. 

This  severe  penalty  for  violation  of  the  liquor 
law  finds  its  duplication  in  a  measure  enacted  in 
New  York  State.  The  New  York  law  provides 
that  whenever  the  liquor  tax  certificate  of  a  phar- 
macist is  cancelled  in  consequence  of  any  violation 
of  the  law,  his  license  to  practice  pharmacy  shall  be 
cancelled  also.  The  measure  was  opposed  vigor- 
ously by  the  druggists  of  the  State,  and  every  pos- 
sible effort  was  made  to  prevent  its  passage  in  the 
legislature  and  afterwards  its  signature  by  the  gov- 
ernor. Thus  we  see  that  the  pharmacists  of  New 
York  bitterly  fought  a  law  which  the  pharmacists 
of  Michigan  strove  with  equal  determination  to 
obtain  for  several  years,  and  which  they  consider 
themselves  very  fortunate  to  have  secured  at  last. 
The  Michigan  druggists  believe  that  in  no  way  can 
they  so  well  head  off  undesirable  liquor  legislation, 
and  likewise  pull  the  fangs  of  radical  critics,  as  by 
showing  their  willingness  to  correct  the  liquor 
abuses  which  admittedly  exist  within  their  own 
ranks. 

FOUR  "wood"  alcohol  MEASURES. 

It  is  not  without  significance  that  "wood"  or 
methyl  alcohol  has  figured  seriously  for  the  first 
time  in  the  legislation  of  1905.  Four  laws  involv- 
ing the  use  and  sale  of  this  substance  were  enacted, 
and  a  number  of  unsuccessful  measures  appeared 
in  still  other  States.  A  Minnesota  measure  pro- 
vides that  the  substance  shall  always  be  labeled 
"Wood  Naphtha,  Poison;"  a  Massachusetts  mea- 
sure provides  similarly  that  it  shall  be  labeled  as  a 
poison;  a  Connecticut  measure  puts  methyl  alcohol 
in  poison  schedule  A,  which  means  that  it  must  be 
labeled  "Poison;"  and  a  New  York  law  prohibits 
the  use  of  methyl  alcohol  in  beverages.    It  has  been 


found  within  the  last  few  years  that  methyl  alcohol 
is  a  dangerous  poison — scarcely  less  dangerous 
when  used  externally  than  when  employed  inter- 
nally; and  great  interest  and  concern  have  been 
developed  in  the  subject  by  the  remarkable  findings 
of  Drs.  Buller  and  Wood,  who  reported  upon 
275  cases  of  poisoning  in  which  death  had  resulted 
"in  122  instances,  and  in  which  total  and  permanent 
blindness  had  been  occasioned  in  about  half  of  the 
remaining  cases. 

NEW    LAWS    IN    IDAHO    AND    NORTH    CAROLINA. 

For  the  first  time  Idaho  has  secured  during  the 
year  a  pharmacy  law  which  includes  the  entire  State 
within  its  purview.  Idaho  and  Texas  have  for  years 
been  compelled  to  worry  along  with  county  or  sec- 
tional laws  which  have  subjected  them  to  the  con- 
fusion and  annoyance  of  a  large  number  of  phar- 
macy boards  whom  nobody  knew  anything  about, 
and  whose  requirements  and  activities  were  hope- 
lessly conflicting  and  paralyzing  to  all  progress. 
Idaho  has  now  thrown  off  the  yoke,  and  it  only 
remains  for  Texas  to  follow  suit.  One  valuable 
feature  of  the  Idaho  law  gives  the  board  of  phar- 
macy power  to  revoke  the  license  of  a  druggist 
proved  guilty  of  a  felony  or  gross  immorality,  or 
of  dangerous  addiction  to  the  use  of  alcoholic 
liquors  or  narcotic  drugs.  This  provision  was  bor- 
rowed from  the  Ohio  statute,  and  it  is  not  without 
significance  to  observe  in  this  connection  that  the 
Attorney-General  of  Ohio  has  recently  decided  that 
the  board  of  pharmacy  has  power  under  this  pro- 
vision of  the  law  to  revoke  the  license  of  any  drug- 
gist convicted  of  the  illegal  sale  of  narcotics. 

In  North  Carolina  the  preexisting  pharmacy  law 
has  been  succeeded  during  the  year  by  a  measure 
which  follows  the  language  of  the  Beal  model 
adopted  by  the  A.  Ph.  A.  some  years  ago.  Unlike 
the  A.  Ph.  A.  measure,  however,  it  does  not  con- 
tain the  college  requirement,  while  it  does  contain 
some  provisions  made  necessary  as  concessions, 
notably  one  giving  registered  physicians  a  right  to 
conduct  stores  in  villages  of  fewer  than  500  inhabi- 
tants. The  ancient  query,  "Who  Owns  the  Pre- 
scription?" is  answered  by  the  Beal  provision  com- 
pelling the  druggist  to  keep  all  original  prescrip- 
tions dispensed  by  him  for  a  period  of  not  less  than 
five  years.  Interchange  of  board  certificates  is  pro- 
vided for  under  certain  proper  restrictions,  and  the 
Board  of  Pharmacy  is  to  be  appointed,  not  by  the 
governor  in  the  time-honored  manner  followed  in 
all  States  but  one,  but  by  the  State  pharmaceutical 
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association  after  the  commendable  method  adopted 
some  years  ago  in  New  York  State. 

THE    PENNSYLVANIA    SODA    SYRUP    BILL. 

One  of  the  distinctly  unique  bits  of  pharmaceu- 
tical legislation  is  to  be  found  in  the  Pennsylvania 
act  permitting  the  use  of  benzoic  acid,  sodium  ben- 
zoate,  and  certain  coloring  agents  in  the  preparation 
of  soda  syrup.  The  Pennsylvania  druggists  have 
been  very  much  annoyed  by  arrests  and  prosecutions 
for  the  use  of  soda  syrups  artificially  preserved  and 
colored,  and  they  have  sought  relief  by  legislation. 
Early  in  the  last  session  of  the  State  legislature 
they  succeeded  in  obtaining  the  passage  of  a  bill 
permitting  the  use  of  the  foregoing  substances.  This 
was  vetoed  by  the  governor  on  the  ground  that  he 
was  not  in  favor  of  what  might  be  termed  permis- 
sive legislation.  Thereupon  the  energetic  pharma- 
rcists  of  Pennsylvania  promptly  hypnotized  the  legis- 
llature  into  passing  a  bill  granting  the  desired  rights 
by  inference :  the  measure  specifically  prohibited  the 
iuse  of  certain  preservatives,  but  not  the  two  desired 
by  the  druggists — benzoic  acid  and  sodium  ben- 
izoate.  This  bill  the  governor  signed  and  it  became 
ilaw.  If  I  am  not  in  error,  the  measure  also  permits 
by  inference  the  use  of  certain  coloring  agents  as 
jwell  as  the  preservatives  mentioned. 

PATENT  MEDICINE  LEGISLATION. 

In  preparing  this  review  of  the  more  important 

laws  of  the  year  the  right  perspective  would  not  be 

gained  unless  something  were  said  about  the  horde 

\ii  measures  affecting  patent  medicines  which  the 

;eason  brought  forth.     Bills  demanding  that  pro- 

iDrietary  articles  should  contain  their  formulas  upon 

i:he  label,  and  others  prohibiting  the  use  of  more 

ihan   a   prescribed   percentage   of   alcohol,    appear 

ivery  year  in  a  number  of  different  State  legisla- 

ures,  but  the  number  was  rather  greater  than  usual 

n  1905,  and  more  than  ordinary  energy  was  ex- 

lausted  in  efforts  to  secure  their  passage.    This  was 

argely  due  to  the  crusade  of  Editor  Bok  in  the 

^Mdies'  Home  Journal.     The  customary   type   of 

ormula-on-the-package    bill    appeared    in    several 

^^ates,    including    Pennsylvania,    Michigan,    New 

rk,  Wisconsin,  and  New  Hampshire.     In  Penn- 


sylvania, Mr.  Bok's  own  State,  there  was  a  measure 
restricting  the  sale  of  patent  medicines  containing 
alcohol  in  any  quantity  to  physicians'  prescriptions. 
Bills  were  likewise  introduced  elsewhere  either 
restricting  or  prohibiting  entirely  the  sale  of  patents 
containing  alcohol.  The  patent  medicine  barons 
have  always  been  successful  in  securing  the  burial 
of  such  legislation,  and  they  were  as  usual  able  to 
preach  the  funeral  services  this  year  in  every  case 
but  one.  For  the  first  time  a  bill  slipped  through: 
it  was  in  North  Dakota,  and  it  has  given  Mr.  Bok 
and  his  friends  so  much  encouragement  that  strong 
efforts  are  being  made  to  enlist  the  support  of  the 
physicians  of  the  country  in  an  endeavor  to  secure 
additional  laws  of  a  similar  type  during  1906.  The 
North  Dakota  measure  provides  that  proprietary 
articles  containing  alcohol,  chloral,  ergot,  morphine, 
opium,  cocaine,  bromine,  iodine,  or  any  of  the  salts, 
compounds  or  derivatives  of  these,  must  bear  a  label 
stating  the  amounts  printed  in  black,  open  Gothic 
letters  on  a  white  background. 

RECAPITULATION. 

Recapitulating,  then,  we  find  that  during  the  last 
year  Pennsylvania  has  succeeded  in  establishing  the 
graduation  requirement;  Michigan  has  made  two 
years  of  high  school  work  compulsory ;  North  Caro- 
lina, Michigan,  and  Idaho  have  secured  new  phar- 
macy laws;  measures  restricting  the  sale  of  cocaine 
or  narcotics  have  been  enacted  in  North  Carolina, 
Connecticut,  Missouri,  Minnesota,  and  Texas; 
measures  restricting  the  sale  of  liquor  have  been 
enacted  in  Michigan  and  New  York;  Massachu- 
setts, Minnesota,  Connecticut,  and  New  York  have 
passed  laws  recognizing  the  dangerous  character  of 
methyl  alcohol;  Pennsylvania  has  made  it  possible 
for  the  pharmacists  of  that  State  to  use  certain  pre- 
servative and  coloring  agents  in  their  soda  syrups; 
and  in  North  Dakota  a  law  has  been  enacted  provid- 
ing for  the  labeling  of  patent  medicines  which  con- 
tain proscribed  ingredients.  In  examining  this  con- 
siderable number  of  new  acts,  it  is  to  be  noted  that 
the  A.  Ph.  A.  model  pharmacy  law  has  been  made 
the  basis  of  the  North  Carolina  measure,  and  that 
the  A.  Ph.  A,  model  anti-narcotic  law  has  been 
adopted  with  modifications  in  the  Connecticut  and 
Texas  statutes. 
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SELECTIONS. 


PRELIMINARY  EDUCATION  FOR  PHARMACISTS. 

I  ought  to  know  something  of  the  educational 
qualifications  demanded  of  those  who  would  study- 
pharmacy,  for  I  have  just  completed  thirty  years' 
work  as  a  teacher  of  pharmacy.  It  is  now  thirty- 
three  years  since  I  commenced  my  work  in  connec- 
tion with  this  College,  but  as  I  resigned  my  chair 
at  one  time,  remaining  out  for  three  years,  the 
actual  time  spent  in  work  is  only  thirty  years. 
During  this  time  there  have  been  many  changes 
in  pharmaceutical  education  all  over  the  country. 
These  have  not  all  been  made  in  the  most  beneficial 
way.  All  the  colleges  have  added  to  the  top  story 
of  their  educational  structure,  in  most  cases  with- 
out strengthening  the  foundations.  Most  of  the 
colleges  demand  just  as  much  preliminary  educa- 
tion now  as  they  did  ten,  twenty,  forty,  sixty  years 
ago,  and  no  more,  while  they  have  added  degrees 
and  high-sounding  titles  for  additional  work  at  the 
other  end  of  the  curriculum. 

When  our  entrance  requirements  in  this  college 
were  limited  to  a  grammar-school  education,  and  we 
admitted  some  who  had  not  even  completed  that 
course,  but  had  crammed  themselves  for  the  pre- 
liminary examination,  and  so  managed  to  get  in,  it 
was  no  uncommon  thing  for  us  to  graduate  less  than 
two-thirds,  and  even  as  few  as  one-half,  of  those 
who  matriculated.  We  felt  that  there  was  some- 
thing wrong  in  this.    Either  it  was  an  injustice  not 


to  graduate  those  students,  or  at  least  a  larger  pro- 
portion of  them,  or  it  was  an  injustice  to  permit 
them  to  enter  college  and  pay  their  money  for  some- 
thing which  they  could  not  obtain. 

Experience  has  taught  us  that  those  who  have  a 
good  groundwork  of  general  education  profit  by 
our  instruction  to  such  an  extent  that  they  get  their 
money's  worth  and  we  hope  a  good  deal  more, 
while  those  whose  education  is  very  deficient  are 
not  always  able  to  profit  by  our  teaching  to  an 
extent  commensurate  with  the  time  and  expense  of 
the  course.  This  experience  of  ours  has  been  felt 
by  other  colleges.  Some  of  them  have  the  courage 
to  demand  higher  entrance  requirements,  but  the 
majority  are  afraid  to  shut  out  those  who  offer 
themselves  without  anything  beyond  a  grammar- 
school  education. 

But  while  we  have  made  some  progress  in  this 
regard,  the  present  conditions  are  not  satisfactory 
The  class  before  me,  I  am  pleased  to  say,  is  inj 
ferior   to   none   that   has   preceded    it.      In   som(i 
respects,  perhaps,  it  is  the  best  class  we  have  evei 
had,  and  yet  there  are  some  in  this  class  whos< 
theses  show  that  they  do  not  know  the  Englisl 
language  well  enough  to  write  an  account  of  thei 
scientific  work  in  a  style  fit  for  publication  with 
out  editing.     To  me  it  seems  absurd  that  a  persoi 
capable  of  doing  original  research  work  in  chem 
istry,  pharmacy,  or  pharmacognosy  should  not  b 
able  to  give  an  account  of  that  work  in  clear,  defi 
nite,  grammatical  English,  so  that  another  persoi 
reading  it  will  understand  what  he  has  done  an( 


An  Australian  Pharmacy.— This  interesting  picture  shows  the  interior  of  the  well-known  Australian  pharmacy  of  Mr.  J.  H.  Foot,  of  Orangei 
N.  S.  W.  Mr.  Foot  has  one  of  the  most  cosmopolitan  and  prosperous  stores  in  Britain's  large  colony.  An  interesting  feature  of  the  photograph  is 
the  appearance  of  American  goods  here  and  there,  which  may  be  discovered  by  careful  observation.  One  thing  about  the  picture  needs  to  be, 
explained:  in  making  it  two  separate  photographs  were  pasted  together  in  the  center,  and  this  accounts  for  a  distortion  of  the  lines,  which  giva 
one  a  somewhat  false  idea  of  the  shape  of  the  pharmacy.  Off  to  the  left  another  room  may  be  seen — presumably  a  dispensing  or  prescriptioi; 
laboratory;  and  altogether  the  engraving  depicts  a  well-stocked,  well-equipped,  and  up-to-date  establishment. 
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^^Hiat  meaning  he  intends  to  convey  in  his  written 

^^Kscription. 

'^»  Not  that  this  class  is  worse  in  this  respect  that 
those  which  have  preceded.  I  am  speaking  only  of 
general  conditions,  and  while  I  am  pleased  to  com- 
pliment you  for  your  good  work,  I  think  it  only 
right  to  offer  you  this  criticism.  Too  little  value 
is  placed  by  most  pharmacy  students  upon  what  may 
be  termed  a  liberal  education,  but  teachers  know  that 
by  a  liberal  education  such  as  a  high-school  or  col- 
lege course  gives,  the  mind  is  broadened,  the  per- 
ceptions quickened,  the  reasoning  faculties  strength- 
ened, and  the  mind  made  more  receptive  of  new 
truths  and  new  ideas.  We  therefore  feel  that  we 
are  doing  young  men  and  women  a  service  when 
we  tell  them  to  go  to  the  public  schools,  where  they 
can  get  a  liberal  education  free  of  cost,  before  they 
come  to  us,  because  when  they  do  come  to  us  after 
this  preparation  they  can  benefit  so  much  more  by 
the  instruction  which  we  have  to  offer.  Professor 
Calvert  will  agree  with  me  that  the  men  whom  he 
has  examined  both  in  this  college  and  the  Board  of 
Pharmacy  who  had  a  good  general  education 
showed  the  greatest  proficiency. 

What  we  are  aiming  at  is  to  give  you  the  greatest 
possible  benefit  by  our  work.  We  want  you  not  to 
be  satisfied  with  the  mere  mechanical  work  of  mak- 
ing pills,  mixtures,  emulsions,  etc.,  but  to  have  such 
an  understanding  of  the  principles  which  lie  at  the 
foundation  of  all  pharmaceutical  work  that  you  can 
construct  formulas,  devise  processes,  initiate  new 
methods  of  assay,  and  be  prepared  to  adapt  your- 
selves to  the  new  conditions  that  will  arise  in  phar- 
macy long  before  you  young  men  have  attained  to 
our  age. — Dean  W.  M.  Searby,  of  the  California 
College  of  Pharmacy,  at  the  annual  banquet  of  the 
umni  Association. 
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TRADE-TRAINING    IN    THE    PHARMACEUTICAL 
SCHOOLS. 

The  public  welfare  demands  that  the  apothecary 
'lall  be  the  sole  purveyor  to  the  people  of  all  special 
supplies  required  for  the  relief  of  the  sick  and  the 
promotion  of  health.  He  must  have  the  scientific- 
technical  education  required  to  fulfil  all  of  the  pro- 
fessional duties  which  the  pharmacist  is  properly 
expected  to  perform  in  these  days  of  scientific  medi- 
cine. But  that  is  not  all.  He  must,  in  addition,  sup- 
ply to  the  public  in  an  intelligent  and  efficient  man- 
ner all  the  articles  of  merchandise  which  the  medical 


profession  and  the  public  have  the  right  to  expect 
a  first-class  drug  store  to  be  at  all  times  prepared 
to  furnish. 

The  apothecary  has  inevitably  ceased  to  be  a  man- 
ufacturer. He  may  even  in  this  day  make  some  of 
the  preparations  he  employs  as  materials  for  com- 
pounding and  dispensing,  and  various  other  prod- 
ucts in  his  line  for  which  there  is  a  legitimate  de- 
mand, but  he  cannot  successfully  and  advantage- 
ously manufacture  such  standard  stock  preparations 
as  powdered  drugs,  solid  extracts,  fluid  extracts, 
oleoresins,  plasters,  bandages,  dressings,  coated  pills, 
compressed  troches,  filled  gelatin  capsules,  pepsin, 
pancreatin,  malt  extract,  and  numerous  other  prod- 
ucts requiring  special  machinery,  apparatus,  and 
facilities  which  the  apothecary  does  not  have  at  his 
disposal.  Yet  all  these  manufactured  products  are 
necessities.  While  it  is  true  that  some  of  the  inven- 
tions of  the  manufacturers  of  medicinal  supplies 
are  valueless  or  even  harmful,  it  is  equally  true  that 
most  of  our  manufacturing  pharmacists  have  done 
much  for  the  progress  of  medicine  and  pharmacy 
and  that  their  services  are  indispensable  and  of 
great  value.    The  senseless  prejudice  against  them 


Thb  New  Homb  of  the  Natchez  Drug  Co.— Tfie  Natchez  Drug  Co.,  of 
Natchez,  Mississippi,  is  one  of  the  live  wholesale  and  retail  firms  in  the 
South.  It  has  recently  moved  Into  this  building,  which  has  been  remodeled 
from  an  opera  house  and  thoroughly  equipped  for  the  purposes  of  the 
company.  The  quarters  which  have  been  occupied  for  ten  years  proved 
entirely  inadequate  to  accommodate  the  rapidly  growing  business  of  the 
firm.  Two  retail  stores  are  to  be  foimd  on  the  ground  floor  of  the  new 
building:  a  drug  store,  and  a  book  and  stationery  emporium.  The  Natchez 
Drug  Co.  Is  now  equipped  better  than  ever  to  go  onward  and  upward  in  its 
progressive  career. 
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is  impotent.  Were  it  possible  to  abolish  them  the 
results  would  be  intolerable  retrogression. 

Physicians  who  avail  themselves  of  the  real  im- 
provements and  inventions  effected  by  enterprising 
and  skilled  manufacturers  are  but  doing  their  duty, 
and  apothecaries  are  rightly  expected  to  meet  fully 
the  legitimate  requirements  of  the  medical  profession 
and  the  public.  No  one  knows  better  than  the  in- 
telligent pharmacist  himself  that  the  manufacturers 
do  a  great  many  things  better  than  he,  and  that  the 
only  thing  the  manufacturers  cannot  and  must  not 
do  is  to  compound  and  dispense. 

The  manufactured  products  which  the  apothecary 
must  supply  to  the  public  include  rubber  goods, 
glassware,  certain  surgical  implements  and  appli- 
ances, dietetic  preparations  for  infants  and  invalids, 
and  many  other  articles  for  the  sick-room,  the  sani- 
tary appointments  of  the  home,  etc.  The  soap  and 
the  dusting  powder  for  the  nursery,  the  rubber  sheet, 
the  catheter,  the  champagne  tap,  and  any  other 
article  needed  for  the  sick-room;  disinfectants  and 
antiseptics;  bandages  and  dressings;  the  graduated 
medicine  glass — all  are  and  should  be  found  at  the 
apothecary's  officine.  It  would  be  an  intolerable 
condition  of  things  were  not  these  related  supplies 
obtainable  at  one  place. 

But  the  apothecary  must  not  -only  have  these 
articles  for  sale;  he  must  in  addition  know  enough 
about  them  to  render  intelligent  service.  He  must 
know  what  the  market  affords  and  be  able  to  answer 
proper  questions  and  give  intelligent  advice.  An 
apothecary  who  displays  inexcusable  ignorance  or 
indifference  concerning  any  article  which  he  is  prop- 
erly expected  to  furnish  is  as  unfit  for  his  occupa- 
tion as  a  dealer  in  photographic  apparatus  who  can- 


A  Texas  Pharmacy.— On  this  page  are  shown  two  views  of  the  store 
of  "W.  G.  Willman,  in  Brownsville,  Texas.  Brownsville  is  a  town  with  only 
three  or  four  stores,  but  Mr.  Willman  keeps  first-class  goods  only  and 
enjoys  an  excellent  business. 


A  Texas  Pharmacy.— In  this  view,  showing  the  dispensing  room  of  Mr. 
Willman  in  the  rear  of  the  store,  the  proprietor  himself  Is  seen  in  the  fore- 
ground dispensing  a  prescription  and  using  mortar  and  graduate.  The 
gentleman  in  white  is  an  uncle  of  Mr.  Willman— J.  L.  Putegnat,  a  pioneer 
druggist  of  Brownsville. 


not  explain  the  mechanism  of  the  camera  to  a  pros- 
pective purchaser. 

The  question  now  arises:  How  shall  the  pros- 
pective apothecary  or  apothecary's  assistant  gain  a 
sufficient  acquaintance  with  the  many  kinds  of  legiti- 
mate pharmaceutical  goods  of  which  he  must  be  the 
intelligent  purveyor,  but  which  he  does  not  produce 
himself  ?  The  information  he  needs  is  not  contained 
in  the  Pharmacopoeia  nor  in  the  text-books  and 
reference  works  on  pharmacy.  Can  he  learn  these 
things  in  the  drug  store?  Yes,  if  he  happens  to 
be  so  fortunate  as  to  serve  his  apprenticeship  in  an 
extraordinarily  well-equipped  and  well-conducted 
pharmacy,  managed  by  an  exceptionally  well-in- 
formed man  who  is  both  able  and  willing  to  instruct 
him.  But  it  is  unfortunately  a  fact  that  compara- 
tively few  apprentices  and  clerks  enjoy  such  ad- 
vantages. It  seems,  therefore,  that  the  schools  of 
pharmacy  ought  to  include  in  their  courses  of 
instruction  as  much  practical  information  of  this 
character  as  possible.  The  pharmaceutical  schools 
should  provide  instructors  specially  fitted  or  trained 
to  impart  this  practical  information,  and  all  students 
should  have  ample  opportunity  to  see  a  sufficient 
variety  of  all  the  several  classes  of  manufactured 
products  which,  as  clerks  and  masters  of  pharmacies,  \ 
they  will  be  called  upon  to  handle.  Several  years' 
practical  experience  in  different  drug  stores  rarely  i 
suffices  to  enable  the  clerk  to  acquire  a  fair  degree  \ 
of  practical  familiarity  with  the  products  referred 
to. — Portions  of  a  paper  read  by  Dr.  Oscar  Old-' 
berg,  of  the  Northwestern  School  of  Pharmacy, ' 
before   the   American   Pharmaceutical   Association. 
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MAINE'S   NEW  COMMISSIONER   OF  PHARMACY. 

The  recent  appointment  of  Frank  W.  Bucknam, 
of  Skowhegan,  Maine,  as  Commissioner  of  Phar- 
macy in  that  State,  marks  another  milestone  in  the 
progress  of  this  very  successful  young  man.  Mr. 
Bucknam  was  bom  in  Yarmouth,  Maine,  on  De- 
cember 7,  1869,  was  educated  in  the  public  schools, 
and  after  completing  the  high  school  course  attended 
a  business  college  in  Portland,  graduating  therefrom 
in  the  winter  of  1890.  He  entered  the  drug  business 
as  apprentice  with  L.  R.  Cook,  of  Yarmouth,  and 
received  a  certificate  as  registered  pharmacist  from 
the  Maine  Commission  in  1894. 


Framk  W.  Buokmam. 

larch  of  that  year  saw  him  in  business  for  him- 

clf  at  Yarmouth,  where  he  remained  until  1900, 

when  he  purchased  an  old  stand  at   Skowhegan, 

selling  the  Yarmouth  store  six  weeks  later.     Here 

lie  did  a  fine  business  until  his  store  was  entirely 

wiped  out  by  fire  in  December,  1904.    The  fact  that 

e  was  doing  business  with  a  new  and  well  selected 

ock,  in  a  temporary  store,  within  thirty-six  hours. 

om  the  time  the  alarm  was  sent  in,  demonstrates 

fr.   Bucknam's  hustling  qualities.     To-day  he  is 

cated  in  the  handsomest  store  in  Maine,  if  not  in 

ew  England,  and  is  doing  an  increasing  business 

ery  year.  ' 

A  word  about  the  store  may  be  of  interest.     It 
las  a  beautiful  imported  tile  floor,  with  handsome 


steel  walls  and  ceiling.  The  wall  cases  are  of  solid 
mahogany,  with  bevel  plate  glass  mirrors  and  doors. 
The  show-cases  (one  hundred  feet  in  all)  are  of  the 
"silent  salesman"  type,  all  solid  mahogany  and  plate 
glass,  and  lighted  with  electric  lights.  The  prescrip- 
tion department  is  modern  in  every  way,  well  sup- 
plied with  working  utensils,  and  well  stocked  with 
all  the  newer  remedies  as  well  as  with  the  best 
quality  of  drugs  and  chemicals.  An  attractive  wait- 
ing room  with  fireplace,  easy  chairs,  writing  ma- 
terials, etc.,. is  a  novel  feature. 

Mr.  Bucknam's  appointment  by  Governor  Cobb 
as  Commissioner  is  well  deserved  and  is  generally 
pleasing  to  Maine  druggists.  He  was  the  most 
popular  candidate  of  six  nominees,  receiving  the 
written  support  of  over  three-fourths  of  the  retail 
druggists  of  the  State.  That  the  best  interests  of 
the  druggists  of  the  State  will  be  served  by  Mr. 
Bucknam  is  an  assured  fact. 


LETTERS. 

METRIC     PRESCRIPTIONS:     HOW     MANY     ARE 

THERE? 
To  the  Editors: 

Your  editorial  notice  of  the  paper,  "The  Trend 
of  Modern  Prescription  Writing,"  written  by  Dr. 
M.  Clayton  Thrush  of  Philadelphia,  was  interesting. 
Perhaps,  however,  you  have  heard  that  "it  takes 
more  than  one  robin  to  make  a  summer."  Would 
it  not  be  well  before  drawing  conclusions  concern- 
ing prescription  writing  to  have  a  wider  premise? 
Perhaps  it  is  entirely  excusable  to  accept  anything 
from  Philadelphia  at  its  face  value,  particularly 
anything  relating  to  medicine.  But  the  figures  given 
in  the  paper  do  not  appear  to  be  at  all  representa- 
tive. "The  best  prescription  stores"  in  Philadelphia 
are  certainly  to  be  pitied,  and  "the  leading  physi- 
cians of  the  city"  and  "the  professors  and  instruct- 
ors on  our  medical  school  and  hospital  staffs"  are 
to  be  wondered  at  for  their  neglect  of  the  metric 
system. 

Why,  out  here  in  the  provinces  we  are  enjoying 
a  higher  civilization  than  seems  to  prevail  in  that 
heart  of  American  Medicine,  Philadelphia! 

Some  years  ago,  when  the  use  of  the  metric  sys- 
tem was  being  discussed,  the  latest  thousand  pre- 
scriptions on  my  own  store  file  were  examined  and 
ninety-six  found  to  be  written  in  metric  measures, 
being  9.6  per  cent.  Another  examination  at  the 
present  time,  of  the  latest  thousand  prescriptions. 
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shows  one  hundred  and  fifteen  written  in  metric 
measures.  One  hundred  and  thirty  of  the  thou- 
sand, however,  called  for  ready-made  pills  and 
preparations,  so  that  no  metrology  was  used  at  all, 
the  only  values  being  expressed  in  numerals  as  "one 
bottle,"  "original  package,"  "No.  24,"  etc.  The 
actual  percentage  of  metric  prescriptions  in  the 
eight  hundred  and  seventy  prescriptions  contain- 
ing any  metrology  at  all  was  13. 

Of  course  the  charge  is  at  once  made  that  my 
store  is  under  the  office  eaves  of  a  few  metric  cranks 
so  that  the  percentage  of  metric  prescriptions  is 
abnormally  large.  Not  so.  The  largest  number 
of  prescriptions  from  one  physician  was  thirteen, 
and  the  number  of  doctors  writing  the  hundred  and 
fifteen  prescriptions  was  forty-six.  Less  than  half 
of  these  men  are  on  college  or  hospital  staffs. 

Now  no  explanation  is  offered  for  the  wide  dis- 
crepancy between  these  figures  from  Philad'elphia 
and  Buffalo,  but  the  opportunity  is  afforded  you, 
Messrs.  Editors,  of  drawing  a  new  set  of  deduc- 
tions on  the  use  or  disuse  of  the  metric  system  in 
prescription  writing.  Willis  G.  Gregory. 

[Note  by  the  Editors. — Since  we  are  invited  to  "draw  a 
new  set  of  deductions"  from  the  foregoing  facts,  we  may 
express  our  conviction  that  civilization  has  advanced  farther 
in  the  provincial  district  of  Buffalo  than  in  Philadelphia  and 
perhaps  in  any  other  city  or  section  of  the  country.  Metric 
prescriptions  to  the  number  of  9.6  and  13  per  cent  respect- 
ively comprise,  we  believe,  an  unusual  showing.  Dr.  H.  M. 
Whelpley  has  at  different  times  sought  to  discover  how  many 
prescriptions  are  written  in  the  metric  system,  and,  without 
attempting  to  find  his  original  articles,  our  recollection  is 
that  he  usually  found  metric  measures  specified  in  from  5  to 
6  per  cent  of  instances.  Other  reporters  have  given  lower 
figures,  but  we  have  rarely  if  ever  seen  higher  ones  given. 
We  shall  be  glad  to  hear  from  others  who  have  facts  to  record 
which  will  throw  light  upon  the  question.] 


A  REPLY  TO  "AN  APPEAL  FOR  WOMEN  PHAR- 
MACISTS." 

To  the  Editors: 

I  have  had  a  woman  pharmacist  in  my  employ 
for  the  last  14:  years.  In  fact  I  married  her  before 
she  attempted  the  drug  business.  She  gives  perfect 
satisfaction — is  sober,  steady  in  her  habits,  pleasant 
to  the  trade,  does  not  "monkey"  with  the  cash 
register,  and  has  only  one  fault — she  will  "talk  back" 
occasionally.  She  is  quite  a  favorite  with  my 
women  customers,  and  beats  all  of  us  in  the  store 
as  a  salesman.  I  would  not  exchange  her  for  the 
best  man  clerk  a-going.  This  much  to  show  that 
I  have  no  objection  to  women  pharmacists. 


Now  I  have  noticed  other  women  clerks  in  phar- 
macies, and  find  that,  where  a  woman  has  a  spe- 
cial adaptation  for  the  business,  and  has  had  suffi- 
cient practical  experience  to  be  trusted  with  the  pre- 
scription department,  she  is  more  valuable  than  the 
average  male  drug  clerk.  But  such  women  are  the 
exceptions,  not  the  rule.  I  have  had  a  number  of 
female  applicants  for  clerkships.  It  is  usually  the 
same  story — no  practical  experience  to  speak  of,  a 
college  course  in  pharmacy  which  is  supposed  to  fit 
anybody  for  the  business,  but  doesn't,  pert  manners, 
etc.  The  average  drug-store  proprietor  needs  an 
all-around  clerk — a  prescriptionist,  salesman,  col- 
lector, etc.,  and,  above  all,  one  not  afraid  of  work 
of  any  kind  which  is  to  be  performed.  The  clerk 
must  frequently  stay  late  at  the  store,  or  open  early 
in  the  morning.  Can  a  young  woman  perform  all 
these  duties  ? 

The  place  for  a  woman  pharmacist,  one  who  has 
served  a  regular  apprenticeship  and  is  competent 
to  take  a  man's  place^  is  in  a  larger  store,  which  em- 
ploys several  men  who  will  see  to  it  that  she  is 
shielded  from  the  disagreeable  phases  of  the  busi- 
ness. In  such  a  store  a  bright,  intelligent  woman 
pharmacist  will  soon  make  her  mark  and  become 
valuable  to  her  employer.  The  small  drug  store  is 
no  place  for  a  young  woman  for  many  reasons  un- 
necessary to  enumerate. 

Now  let  the  girl  graduates  pull  my  wool — I  ex- 
pect it!  C.  N.  Klauber. 

Dallas,  Texas. 


THE    DRUGGIST    AS    A    PHOTOGRAPHIC    CON- 
SULTANT! 
To  the  Editors: 

I  received  the  following  request  not  long  ago. 
It  shows  that  a  druggist  has  to  be  all  things  to  all 
men — a  photographic  expert  as  well  as  everything 
else: 

August  14  1904 
Carson 
Orgon 
Mr.  Grace  and  Bodinson 

Dear  Sir  I  would  like  to  fine  out  how  to  take  a  photographs 
in  the  shad  if  you  can  fine  out  whit  out  cost  any  thing  I  would 
like  to  now  I  have  lots  of  group  to  take  I  can  not  get  them 
plain  what  time  in  the  day  is  the  best  and  what  kind  of  back-, 
ing  is  the  best  what  I  wont  to  now  is  how  to  take  a  piCtures 
out  dores  in  the  shad  and  you  rite  to  me  as  soon  as  can 

Yours  truly 

William  Meyers    ' 


N.  E.  DoDD. 


Baker  City,  Oregon. 
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A  VOTING  SCHEME. 


the  Editors: 

Since  my  article  giving  formulas  was  printed  in 
the  November  Bulletin,  I  have  received  a  number 
of  letters  daily  from  druggists  in  all  parts  of  the 
country,  asking  for  labels,  etc.  If  these  formulas 
prove  of  use  to  your  subscribers  I  shall  feel  very 
pleased. 

Let  me  now  describe  a  little  voting  scheme  which 
I  have  recently  used  very  successfully.  I  put  a  lot 
of  guinea-pigs  in  one  of  my  windows  and  had  a 
sign  reading :  "Free  Pigs — Ask  Inside  How  to  Get 
Them."  This  offer  appealed  to  the  children  and 
they  came  in  the  store  in  great  numbers,  whereupon 
I  gave  them  small  cards  containing  the  following 
text: 

Voting  card.  On  each  and  every  purchase  made  at  Fuel- 
ler's  drug  store,  one  of  these  coupons  will  be  counted  a  vote 
for  the  girl  or  boy  whose  name  appears  thereon.  Prizes — 
guinea-pigs. 


Uur  firm  name  was  of  course  put  on  the  bottom 
'f  the  card,  and  the  children  were  told  to  write  their 
lames  on  the  cards  and  distribute  them  among  their 
Town-up  friends,  urging  the  latter  to  buy  their 
rug  wants  of  us  in  order  to  help  the  children  win 
rizes.  The  scheme  worked  beautifully.  We  had 
ozens  of  children  all  over  town  advertising  us  in 
le  most  pertinacious  manner,  and  the  voting  tick- 
were  handed  in  by  people  whom  we  had  previ- 
ly  not  had  as  customers.  , 

Vs  a  walking  delegate  a  boy  or  girl  anxious  for 
lize  is  a  winner!  Just  look  at  the  enclosed  pho- 
raph  and  see  the  convention  of  delegates  that  we 
1  hustling  for  us!  Almost  everybody  is  inter- 
'd  in  guinea-pigs,  and  the  window  display  was 
refore  an  object  of  great  curiosity  during  the 
itire  period.      Soon   the   grown-ups  became  con- 


cerned in  the  voting  contest,  and  each  one  grew 
anxious  to  help  his  own  particular  little  friend.  It 
occurs  to  me  that  this  scheme  could  be  used  to  intro- 
duce, and  sell  at  this  time  of  the  year,  a  chap  cure 
or  other  winter  remedy. 

Should  any  one  want  to  try  this  scheme  and  desire 
a  few  pigs,  I  have  a  limited  number  that  I  can  sell 
at  50  cents  each,  since  afc  present  I  have  more  on 
hand  than  I  can  conveniently  care  for. 

H.   C.   FUELLER. 
Grafton,  W.  Va. 

[Note  by  the  Editors.— It  occurs  to  us  that  if  any  consid- 
erable number  of  druggists  desire  to  try  Mr.  Fueller's  plan 
they  would  soon  swamp  him  with  orders  for  guinea-pigs.  It 
might  be  well  under  the  circumstances  to  give  the  names  of 
two  or  three  breeders  from  whom  the  pigs  may  be  secured. 
They  are  as  follows:  The  W.  B.  Kittridge  Pet  Stock  Co., 
South  Framingham,  Mass.,  and  E.  R.  Gibbs,  Norwalk,  Ohio.] 


AN  ADVERTISING  PLAN. 
To  the  Editors: 

Here  is  an  advertising  idea  which  I  have  used 
for  some  time  with  great  success.  I  inserted  the 
following  advertisement  in  the  local  paper: 

1870 
1871 
1872 
We  will  allow  30  cents  each  in  trade  for  any  Canadian  coins 
in  good  condition,  bearing  above  dates  legibly.     Bring  them 
to  us  by  January  1,  J906.    Coins  with  holes  in  will  not  be 
accepted. 

Cairns,  the  druggfist, 

Campbellford,  Ontario. 

Many  people  overlooked  the  fact  that  this  was  an 
advertising  dodge.  They  really  wanted  to  know 
what  I  was  collecting  the  coins  for.  I  gfuess  they 
thought  I  was  a  coin  fiend !  At  any  rate,  I  collected 
a  great  number  of  their  quarters,  and  I  enlisted  a 
great  deal  of  interest  in  the  scheme. 

J.  W.  Cairns. 

Campbellford,  Ontario. 


SALES   VERSUS   TURNOVERS. 
To  the  Editors: 

I  have  been  an  interested  reader  of  the  Bulletin 
for  a  long  time,  and  have  particularly  enjoyed  the 
discussion  in  your  columns  relative  to  the  compari- 
son of  annual  sales  and  net  profits  with  the  amount 
of  capital  invested.  We  have  just  finished  our  first 
year  in  the  suburbs  of  a  city  of  150,000  inhabitants. 
Our  capital  is  small.    During  the  early  months  the 
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amount  invested  in  stock  did  not  exceed  $800,  but 
it  now  invoices  about  $1250.  Our  sales  for  the  year 
were  $3901.41,  and  we  therefore  turned  our  stock 
over  between  three  and  four  times.  The  close 
proximity  to  wholesale  depots  makes  it  unnecessary 
for  us  to  carry  so  heavy  a  stock  as  our  out-of-town 
brethren  do  whose  sales  are  no  larger.  While  I 
feel,  though,  that  we  have  done  very  well  for  our 
first  year,  we  are  looking  forward  to  the  near  future 
when  a  decided  enlargement  of  stock  will  be  impera- 
tive. "R.  Sen  Ik." 


PRETTY   ILLEGIBLE. 

To  the  Editors: 

I  have  seen  some  pretty  illegible  orders  in  the 
Bulletin^  but  here  is  one  that  seems  to  me  about 


the  limit.     How  many  of  your  readers  would  ever 
be  able  to  tell  that  tincture  of  iron  was  called  for? 

M.  C.  K.  SuPTON. 
Washington,  D.  C. 


ANOTHER  REPLY  TO  INQUIRER. 

To  the  Editors: 

I  have  been  very  much  interested  in  the  series  of 
articles  and  editorials  on  profits  and  earnings  which 
has  been  running  in  the  Bulletin.  And  now  the 
subject  of  "the  amount  of  turnover  for  the  amount 
invested"  is  another  very  good  point.  I  have  read 
the  letter,  on  page  473  of  the  November  Bulletin, 
from  "Inquirer,"  and  I  am  prompted  to  make  reply. 

In  the  first  place  I  will  say  that  I  haven't  the  same 
size  stock  to  deal  with  by  any  means.  I  am  one  of 
those  "little  fellows,"  located  in  the  suburbs  of 
Denver.  My  stock  now  invoices  $1750.  A  year 
and  a  half  ago  it  was  only  $600.  At  that  time  there 
was  practically  no  trade  at  all.  I  have  now  built 
up  a  nice  trade  and  increased  my  stock.  Now  for 
the  benefit  of  Mr.  Inquirer  and  other  readers  of  the 
Bulletin  that  care  to  read  this,  I  would  say  that 
he  is  not  getting  as  much  out  of  his  investment  as 


he  should.  While  my  investment  is  only  $1750,  my 
sales  average  $5720  per  annum,  which  I  think  is  a 
small  enough  "turnover." 

I  would  suggest  to  Mr.  Inquirer  that  he  may  be 
carrying  too  large  a  quantity  of  goods  that  do  not 
move  rapidly  enough — i.e.,  goods  that  he  is  com- 
pelled to  carry  from  one  year's  end  to  the  other.  I 
think  that  a  druggist  loses  instead  of  makes  when  he 
takes  advantage  of  discounts  on  quantities  if  he  can- 
not turn  the  entire  lot  in  six  months.  I  buy  many 
things  in  quantity  lots,  but  nothing  that  I  cannot 
turn  in  six  months'  time.  Again,  Mr.  Inquirer,  you 
may  have  too  much  "dead  stock"  such  as  patents 
and  non-secrets.  Make  up  a  number  of  your  own 
preparations  and  push  them ! 

L.  L.  A. 


TWO  INTERESTING  SPECIMENS. 

The  orders  shown  in  the  accompanying  illustra- 
tion were  sent  in  to  the  Bulletin  by  Mitchell  & 
Egbers,  Canon  City,  Colorado,  and  Dr.  Willoughby 
Brent,  Mahone  Bay,  N.  S.    The  author  of  the  first 


order  was   a   Mexican,   and  this  represented  her! 
phonetic  effort  to  spell  "pain  expeller."    The  secOH' 
order  called  for  red  precipitate  and  aloe  powders 


To  the  Editors: 

I  consider  your  journal  the  cleverest  and  brightest  devote 
to  the  drug  trade.  It  has  afforded  me  many  pleasan; 
moments  and  some  very  valuable  suggestions. 

E.  Nesbitt.    I 

Winnipeg,  Man.  I 

*     *     *  j 

To  the  Editors: 

We  find  the  Bulletin  the  best  all-'round  drug  journ; 
and  look  forward  each  month  to  its  coming  with  interesj 
It  has  paid  for  its  subscription  over  and  over  again.  \ 

W.    F.    COURTNAV. 
St.  Johns,  N.  F.  | 
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BOOKS. 


The   Vagabond   Book.     By   Frank   Farrington.     Deposit,   N. 
Y. :  The  Oquaga  Press.    Board  Covers ;  140  pages ;  $1.00. 

As  the  title  makes  sufficiently  clear,  this  book  is  not  a 
treatise  on  pharmacy  or  chemistry.  And  yet  we  feel  perfectly 
justified  in  reviewing  it  at  S9me  length  if  for  no  other  reason 
than  that  its  author  is  a  successful  druggist,  and  a  contrib- 
utor well  and  favorably  known  to  Bulletin  readers.  The 
book  itself,  however,  furnishes  its  own  best  reasons  for  con- 
sideration. It  is  a  little  volume  of  140  pages,  and  contains 
a  miscellaneous  collection  of  poems  and  short  prose  sketches, 
many  of  which  have  appeared  in  the  popular  magazines. 

Every  man  with  a  love  of  nature  in  his  heart  will  find  the 
volume  a  source  of  keen  delight.  If  he  is  shut  away  from  the 
country  side,  and  imprisoned  within  city  wails,  he  will  live 
over  again  the  communion  with  wood  and  brook  and  hill 
which  he  has  enjoyed  in  the  past,  and  which  forms  a  part  of 
treasured  memory;  and  he  will  also  be  afforded  new  ex- 
periences and  made  to  feel  moods  and  witness  changing  varie- 
ties in  nature  which  have  nervcr  before  presented  themselves 
to  his  consciousness. 

Who  has  not  walked  up  to  a  hill-top  in  the  late  afternoon, 
with  the  varied  country  side  spread  out  like  a  great  and 
ever-widening  scroll  beneath,  with  the  myriad  of  sounds 
melting  into  a  strange  and  softened  harmony  on  their  way 
up  to  him,  and  with  a  peculiar  sense  of  isolation  from  man 
but  close  and  confiding  contact  with  Nature — who  has  not 
done  this  and  felt  all  the  witchery  and  enchantment  and 
lulling  repose  of  the  experience? 

From  below  in  the  valley  come  occasional  sounds — the  barking  of  a 
dog,  the  shouts  of  schoolchildren  on  their  way  home,  or  perhaps  a 
wagon  rumbling  over  a  bridge  with  a  noise  like  that  of  distant  thunder. 
A  cow  lows  across  the  valley,  a  partridge  drums  in  the  underbrush, 
while  high  above,  circling  around  the  hill's  very  top,  crow's  hoarse  call 
I  answers  call,  and  yet  a  sense  of  quiet  envelopes  aU.  The  grateful 
warmth  of  the  place  bids  one  stay  until  the  walk  is  apt  to  end  at  that 
point.  The  sun  crawls  further  into  the  southwestern  hills,  the  breeze 
grows  chill,  and  as  the  shadows  creep  up  your  hillside  there  comes  a 
coolness  that  starts  you  villageward  in  a  mood  all  the  more  sad  for  the 
little  glance  back  into  summer. 

Another  familiar  experience  of  the  Vagabond,  the  nature- 
wanderer,  is  to  follow  some  rippling  brook  through  otherwise 
silent  places.  To  read  the  sympathetic  words  of  Mr.  Farring- 
ton is  to  enable  one  to  shut  his  eyes  and  by  the  spell  of 
imagination  live  this  pleasure  over  again : 

A  noisy  stream  is  a  companion  which  pleases  as  much  as  a  noisy 
u  "f"  '^""'P^nion  disturbs.  It  joins  you  and  chatters  incessantly  for  a 
hundred  yards,  then  rambles  off  by  itself  to  explore  a  willow  cops« 
across  the  narrow  valley  from  the  highway.  When  it  returns  to  the 
road,  it  may  be  with  its  waters  turned  turbid  by  the  cattle  fording  its 
shallows,  or  it  may  bring  a  surface  yellow  dotted  with  a  scattering  of 
ives,    telling   the    swan    song   of   the   willows.      It   broadens    into   shal- 

's    where    its    voice    is    silenced,    or    it    narrows    to    a    breadth    to    be 

issed  at  a  leap,  and  rushes  through  the  miniature  chasm  with  its  best 

itation   of  a  roaring  mountain  torrent. 

Coming  back  home  you  cut  "cross  lots,"  for  "that  way 
ands  the  little  clump  of  pines  where  one  may  lie  on  the 
edle-cushioned  ground  by  the  hour  and  dream  of  the 
orious  things  that  could  be  accomplished  if  circumstances 
ere  only  sufficiently  favorable."  And  so  Mr.  Farrington 
ads  the  reader  through  one  delightful  experience  after 
another,  and  the  wonder  grows  that  a  country  druggist,  with 
uch   aggressive    commercial   methods,    and    with    such    keen 


interest  in  business  activities,  could  find  time  for  so  many 
and  frequent  communings  with  Nature.  Ah!  there's  the 
secret  of  it!  'Tis  only  the  busy  man  who  enjoys  real  leisure. 
Mr.  Farrington  explains  his  creed  in  an  essay  on  "The  Art 
of  Loafing:" 

The  worker  who  would  also  be  a  loafer  must  make  every  moment 
count.  He  condenses  his  work;  he  wastes  not  his  spare  moments,  for 
they  are  the  oases  in  each  desert  of  labor.  He  values  life  and  knows 
accordingly  the  value  of  time,  the  stuff  of  which  life  is  made.  He 
works  better  and  with  a  clearer  mind  for  his  rest  oases,  each  of  which 
enables  him  to  settle  back  and  get  a  fresh  grip  on  his  work. 

Supplement  this  excerpt  with  Mr.  Farrington's  remark  that 
"Nature  is  lavish  in  her  display  of  charms,  and  love  for  her 
grows  by  what  it  feeds  upon,"  and  you  have  his  philosophy 
of  nature  enjoyment. 

We  cannot  close  this  mention  of  the  volume  without  pay- 
ing our  tribute  to  Mr.  Farrington's  versatility.  To  succeed 
extraordinarily  well  in  the  retail  drug  business;  to  write 
advertising  literature  with  severe  practicality;  to  write  nature 
prose  and  verse  with  poetic  insight;  to  turn  off  at  will  light 
verse  for  amusement's  sake — does  not  all  this  imply  an 
unusual  combination  of  talents?  Nay,  more,  on  one  occasion 
we  even  remember  seeing  Mr.  Farrington,  in  the  New  York 
Sun,  take  issue  with  Lyman  Abbott  over  a  question  of 
theology!  h.  b.  m. 


Elements  of  Vegetable  Histology.  By  Daniel  Base,  Ph.D., 
professor  of  chemistry  and  vegetable  histology  in  the 
Maryland  College  of  Pharmacy.  Second  Edition.  Boards; 
112  pages;  62  illustrations.  Baltimore:  published  by  the 
author. 

This  book  is  intended  to  be  fundamental  to  the  study  of 
pharmacognosy  proper.  It  is  a  sort  of  junior  preparatory 
course,  and  has  been  issued  by  Dr.  Base  in  order  to  supply 
his  needs  as  a  teacher  more  satisfactorily  than  any  existing 
book  on  the  market.  In  an  introductory  chapter  on  the  mi- 
croscope, the  nature  and  uses  of  this  instrument  are  gone 
into  with  reasonable  thoroughness;  then  come  the  micro- 
scopical consideration  first  of  familiar  objects  like  linen,  cot- 
ton, silk  and  wool,  and  afterwards  of  lower  forms  of  life 
like  the  yeast  plant,  bacteria,  spirogyra,  and  so  on;  following 
which  the  higher  plants  with  which  every  one  is  familiar  are 
taken  up  in  turn.  The  appendix  comprises  (a)  "various 
reagents  in  the  study  of  plant  tissues;"  (b)  "section  cutting 
and  procedure  in  making  a  permanent  mount;"  and  (c) 
"more  important  test  reactions  of  the  parts  of  vegetable 
cells."  The  book  throughout  is  supplied  with  clear  explana- 
tions in  order  to  make  the  subject  comprehensible  and  inter- 
esting to  the  student.  The  illustrations  are  fairly  numerous 
and  satisfactory,  but  the  printing  and  binding  leave  some- 
thing to  be  desired. 

Arithmetic  of  Pharmacy.  By  A.  B.  Stevens,  Ph.D.,  Ph.C, 
of  the  School  of  Pharmacy  of  the  University  of  Michigan. 
Reprinted  from  Merck's  Report.  Cloth;  85  pages.  New 
York  City :  Merck  &  Co. 

A  thorough  drill  in  arithmetical  calculations  is  one  of 
the  features  not  always  found  in  courses'  of  pharmacy,  and 
this  book  from  Prof.  Stevens's  pen  is  consequently  all  the  more 
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welcome.  The  volume  shows  the  existence  of  the  need  as 
well  as  supplies  it.  Briefly,  78  different  types  of  mathematical 
propositions  are  stated.  In  each  case  a  familiar  example  is 
presented  and  explained;  then  the  rule  is  given;  and  in  the 
third  place  are  a  number  of  problems  with  their  answers. 
These  78  propositions  cover  every  conceivable  mathematical 
need  that  might  confront  the  pharmaceutical  student  or  prac- 
titioner. Here  are  a  few  of  them,  taken  at  random:  To 
find  the  weight  of  a  given  volume  of  any  liquid;  to  find  the 
percentage  by  volume  when  the  percentage  by  weight  is  given ; 
to  find  the  percentage  of  two  or  more  elements  of  a  substance 
when  its  formula  is  given;  to  find  the  amount  of  substance 
required  to  make  a  given  quantity  of  product;  to  find  the 
amount  of  one  substance  required  to  unite  chemically  with  a 
given  quantity  of  another.  In  the  rear  of  the  volume  are  a 
number  of  valuable  tables.  While  this  book  was  intended 
primarily  for  pharmaceutical  students,  it  seems  to  us  that 
it  would  be  exceedingly  useful  also  as  a  reference  guide  to 
the  practitioner. 


The  Physician's  Visiting  List  (Lindsay  &  Blakiston's)  for 
1906  has  just  made  its  55th  annual  appearance.  It  is  supplied 
in  the  "Regular,"  "Perpetual,"  and  "Monthly"  editions, 
affording  facilities  for  recording  25  to  100  cases  weekly.  The 
usual  array  of  handy  tables  are  included  in  the  introductory 
portion,  with  a  dose  list  revised  in  accordance  with  the  U.  S. 
Pharmacopoeia,  Eighth  Revision.  The  price  of  the  Regular 
Edition,  for  25  patients  weekly,  bound  in  black  leather,  with 
pocket,  pencil,  etc.,  is  $1.00  net.  P.  Blakiston's  Son  &  Co., 
Philadelphia,  are  the  publishers. 


The  Bulletin  has  received,  and  desires  to  acknowledge. 
Numbers  XI,  XII  and  XIII  of  the  new  series  of  "Drug 
Treatises,"  issued  by  Lloyd  Bros,  in  Cincinnati.  These  use- 
ful little  pamphlets  cover  the  subjects  respectively  of  (1) 
"Macrotys,"  (2)  "Ergot,"  and  (3)  "Oenanthe  Crocata,  Cra- 
taegus, and  Vegetable  Caustic." 


An  exceedingly  handy  little  vest  pocket  book  on  "Faulty 
Diction"  has  just  been  issued  from  the  press  of  George  W. 
Ogilvie  &  Co.  of  Chicago.  The  author  is  Thomas  H.  Russell, 
LL.B.,  editor-in-chief  of  "Webster's  Imperial  Dictionary." 
The  guide  will  be  found  very  helpful  to  writers  who  like  to 
use  pure  English,  and  to  people  generally  who  desire  to 
speak  it. 


TWO  MEN. 

I  used  to  know  a  busy  man; 

His  desk  was  very  neat. 
With  every  article  in  place. 

Its  order  was  complete. 
He  used  to  say  he  hadn't  time 

To  let  his  system  go, 
And  now  he  is  immensely  rich, 

A  billionaire,  you  know. 

I  also  knew  an  idle  man. 

And  his  desk  was  a  sight! 
He  always   had   to  clear   a   space 

When  he  sat  down  to  write. 
He  used  to  say  he  hadn't  time 

To  keep  his  blotter  clear, 
And  now  his  salary  is  just 

Four  hundred  plunks  a  year. 

— SommerviUe  Journal. 
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Hot  Coffee  for  the  Soda  Urn.— 

Hot  coffee  is  almost  as  popular  on  the  New  York  soda 
counters  as  chocolate;  indeed,  in  some  of  the  stores  it  goes 
better  than  chocolate.  Of  the  many  different  formulas  for 
its  manufacture  the  following  seem  to  have  a  general  call 
over  all  others  {The  Soda  Fountain): 

Take  five  ounces  of  the  best  Java  and  Mocha  coffees 
mixed  and  powdered  moderately  fine,  4  ounces  of  glycerin, 
2J/$  pounds  of  sugar,  and  sufficient  water.  Mix  the  glycerin 
with  28  ounces  of  water,  moisten  the  coffee  with  this  mix- 
ture, let  stand  half  hour,  pack  firmly  in  a  percolator,  not  tin; 
pour  on  the  remainder  of  the  liquid,  previously  heated  to 
boiling,  and,  when  this  liquid  has  disappeared  from  the  sur- 
face of  the  coffee,  add  boiling  hot  water  until  40  ounces  of 
percolate  are  obtained;  to  the  latter  add  the  sugar  and  dis- 
solve by  agitation.  Serve  by  drawing  2  ounces  to  an  8-ounce 
mug,  add  1  ounce  of  cream,  fill  with  hot  water,  top  with 
whipped  cream,  and^  serve  with  a  spoon  and  sweet  crackers. 

Another  way  is  to  take  coffee  of  any  good  kind  in  any 
desired  mixture — always,  no  matter  what  formula  you  use, 
get  good  coffee,  for  economy  in  that  direction  is  not  economy 
at  all.  About  32  ounces  is  the  usual  amount.  Take  4  ounces 
of  sugar  and  enough  water  to  make  64  ounces.  Moisten  the 
coffee  thoroughly,  let  stand  in  a  covered  vessel  until  softened, 
pack  in  percolator,  cover  the  coffee  with  a  heavy  filter  turned 
up  at  the  edge,  and  upon  the  whole  pour  boiling  hot  water. 
Allow  the  percolate  to  flow  into  a  funnel  or  percolator  con- 
taining the  sugar,  and  continue  adding  the  boiling  water  until 
4  pints  of  syrup  are  obtained,  taking  care  that  all  the  sugar  is 
dissolved.  If  the  process  is  conducted  in  the  manner  de- 
scribed, the  odor  of  coffee  will  scarcely  be  observed  in  the 
room,  a  desideratum  upon  which  the  New  York  dispensers 
are  a  long  way  from  agreeing  upon.  Serve  like  the  pre- 
ceding. 

New  Names  in  the  Pharmacopoeia. — 

Dr.  A.  B.  Lyons  recently  read  a  very  interesting  paper  on 
the  new  Pharmacopoeia  before  the  Detroit  Academy  of  Medi- 
cine. We  quote  his  remarks  regarding  "a  few  unfamiliar 
names"  in  the  Pharmacopoeia:  "Within  the  past  ten  years 
chemists  have  placed  on  the  market  a  number  of  products  to 
replace  volatile  oils.  The  natural  oils  are  of  complex  compo- 
sition, their  characteristic  properties  generally  depending  on 
a  single  constituent,  which  may  be  present  in  comparatively 
small  proportion.  Oil  of  wintergreen  (also  oil  of  sweet  birch) 
consists  almost  wholly  of  methyl  salicylate,  a  fact  recognized 
in  the  Pharmacopoeia  of  1890.  In  the  new  Pharmacopoeia 
we  nnd  benzaldehyde  ('synthetic'  oil  of  bitter  almonds),  eu- 
genol  ('synthetic'  oil  of  cloves),  cinnaldehyde,  shortened  from 
cinnamic  aldehyde  ('synthetic'  oil  of  cinnamon),  and  safrol ' 
('synthetic'  oil  of  sassafras).  Benzaldehyde  is,  of  coursej 
not  medicinally  the  equivalent  of  the  volatile  oil  of  bitter 
almonds,  since  the  latter  contains  prussic  acid.  The  other 
'synthetic*  oils  have  the  advantage  over  the  natural  ones  ofi 
greater  strength  and  purity  of  flavor.  I  may  remark  inci-! 
dentally  that  the  name  'oil  of  cinnamon'  has  been  retained  for 
what   is  really  oil   of  cassia,  the  justification   of  this  being 
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>und  in  the  fact  that  the  oil  is  universally  known  by  that 

ime,  while  oil  of  Ceylon  cinnamon,  although  of  finer  flavor, 

practically  unknown.    The  case  is  somewhat  similar  to  that 

\i  the  name  prunus  virginiana,  which  every  botanist  knows  i^ 

misnomer — and  yet  which  is  retained  in  successive  editions 

the  Pharmacopoeia  because  so  universally  used." 

[a  Discovery  of  Great  Importance. — 

The  New  York  Medical  Record  of  December  16,  1905, 
mtains  an  important  paper  by  Dr.  S.  J.  Meltzer,  of  New 
brk,  who  announces  a  most  interesting  and  valuable   dis- 

ery  made  by  himself  and  Dr.  John  Auer.  The  authors 
,ve  conducted  a  series  of  experiments  upon  animals,  in  the 

kefeller  Institute,  upon  the  hypothesis  that  the  salts  of 

gnesium  favor  the  process  of  inhibition — that  is,  checking 

restraining  the  action  of  the  nervous  system. 

Without  entering  into  a  consideration  of  the  physiology 

d  pharmacology  of  this  subject,  it  will  be  sufficient  to  state 

that  it  was  found  that  the  intravenous  injection  of  magnesium 

Its  stopped  almost  instantly  intestinal  peristalsis ;   and  that 

ere  attacks  of  tetanus,  produced  in.  monkeys  by  tetanus 
:oxin,  could  be  completely  relieved  for  many  hours  by  the 
injection  of  magnesium  sulphate  solution  into  the  spinal  canal. 

Experiments  upon  animals  led  to  the  inference  that  the 
magnesium  salts  might  be  used  for  the  purpose  of  inducing 
anesthesia  in  surgery,  and  twelve  patients  were  operated  upon 
under  the  influence  of  the  intraspinal  injection  of  magnesium 
sulphate.  In  the  first  four  cases  some  chloroform  was  also 
administered,  but  in  the  last  four  cases  no  general  anesthetic 
was  employed.  It  was  found  that  the  best  time  for  operation 
was  three  or  four  hours  after  the  spinal  injection.  Although 
two  of  the  operations,  under  ordinary  circumstances,  would 
have  been  painful,  the  patients  felt  practically  no  pain  at  all. 
The  author  concludes  that  a  dose  of  15  drops  of  a  25-per-ccnt 
solution  to  20  pounds  of  body  weight  would  permit  the  per- 
formance of  extensive  operations  on  the  abdominal  cavity  a 
few  hours  after  the  injection. 

It  is  significant  to  note  that  "a  desperate  case  of  tetanus 
was  cured"  at  the  Roosevelt  Hospital  by  the  injection  of 
magnesium  sulphate,  after  the  employment  of  115  Cc.  of  anti- 
toxin without  avail. 

Criticism  of  the  Pharmacopoeia. — 

Dr.  Henry  Leffmann,  the  well-known  chemist  of  Philadel- 
phia, read  a  paper  recently  on  "The  Medical  Chemistry  of 
the  Pharmacopoeia"  before  the  North  Branch  Philadelphia 
County  Medical  Society.  He  discussed  the  use  of  the  Phar- 
macopoeia to  the  physician,  to  the  analytical  chemist,  and  to 
the  druggist,  and  felt  that  one  effect  of  giving  the  dose  of 
the  various  remedies  would  be  to  encourage  the  putting  up 
of  medicines  by  druggists  without  a  physicians'  prescrip- 
tion [!].  One  point  he  viewed  with  disfavor  was  the  adop- 
tion of  an  atomic  body  based  on  the  hydrogen  one  system, 
instead  of  the  oxygen  16  system,  which  he  thought  was  par- 
ticularly unfortunate  because  of  the  fact  that  the  oxygen  16 
system  was  the  one  on  which  all  the  statistics  of  the  Bureau 
of  Agriculture  were  furnished.  Another  point  which  he  dis- 
favored was  the  introduction  of  a  large  number  of  manu- 
factured substances,  or  substances  made  by  the  combination 


of  other  drugs.  He  objected  to  the  use  of  the  genitive  case 
for  the  names  of  chemical  solutions,  such  as  carbonate  of 
soda,  and  traced  the  origin  of  these  terms  from  the  French 
language  in  the  latter  part  of  the  eighteenth  century.  He 
referred  to  the  unnecessary  complications  caused  by  the  dis- 
tinction between  ordinary  water  and  distilled  water  and  the 
test  for  nitrites  in  distilled  water,  which  he  said  was  of  such 
a  delicate  nature  that  it  was  not  practicable,  particularly  with 
the  general  practitioner.  He  particularly  deprecated  the  intro- 
diiction  of  the  liquor  antisepticus  and  headache  powders,  but 
corrimended  the  changes  from  hydrochlorate  to  hydrochloride, 
and  the  changes  from  naphtol  and  naphthalin  to  betanaphtol 
and  naphthalene. 

Adulteration  in  Maryland. — 

The  committee  on  adulteration  of  the  Maryland  Pharma- 
ceutical Association  reported  at  the  last  meeting  that  a  large 
number  of  compounds  had  been  examined,  among  them  laud- 
anum, tincture  of  iodine,  cream  of  tartar,  Rochelle  salt, 
essence  of  lemon,  and  essence  of  ginger.  None  of  the  five 
samples  of  laudanum  examined  had  anything  like  the  full 
strength  of  the  official  article,  and  some  of  them  were  so  weak 
that  they  could  hardly  be  considered  even  "counter  laudanum." 
Two  out  of  four  samples  of  tincture  of  iodine  were  diluted 
with  water  and  did  not  contain  the  required  percentage  of 
alcohol.  One  sample  was  of  full  strength,  while  two  were 
absolutely  to  be  condemned.  Of  six  samples  of  cream  of 
tartar  five  were  pronounced  to  be  medicinally  pure  and  one 
to  have  a  large  excess  of  calcium  salt.  Of  six  samples  of 
Rochelle  salt  the  percentage  ranged  from  99  to  99.5.  With 
essence  of  lemon,  three  different  coloring  agents  were  used. 
Six  samples  were  tested.  In  the  six  samples  of  essence  of 
ginger  the  alcohol  in  all  was  found  to  be  ethylic,  notwith- 
standing that  three  of  them  had  been  suspected  to  contain 
methyl  alcohol. 

Regarding  the  Nev«r  U.  S.  P.— 

Hynson,  Wescott  &  Co.,  the  well-known  pharmacists  of 
Baltimore,  have  gotten  out  a  series  of  little  back-labels  which 
they  attach  to  products  of  the  new  Pharmacopoeia  that  depart 
materially  from  the  strength  laid  down  in  the  U.  S.  P.  of 
1890.    Here  they  are: 


GAUTIOPS! 

Tb*  N«w  Fhannaoopola  dlnctt  thk  prap- 
■nllon  to  b*  mad*  twlc*  M  itrong  u  wu 
raqmirad  br  lb*  prarlou  (18(0)  nirliJoD— 1 
TMam*  of  tbk,  tUrafon,  oqaiU*  3  volaniM 
of  tlMt  dloMiMWl  prior  ta^pUmbor  I,  1905. 
— H.  wTiCO. 


IMPORTANT  I 

Thl<  preparation  confomu  In  tinvf^'h  to 
tba  rtqalreinenla  of  th«  New  PharmacopcBia, 
which  la  iiiat  half  that  directed  In  the 
prtTlooa  0890)  revtolon.— !  volumea  of  thia 
ar*  roqalrad  to  equal  1  volume  of  that 
dUponaed  prior  to  September  1,  1906.— 
H.  W.  &  CO. 


IMPORTANT! 

TUl  preparation  eooforma  In  atr«nf(th  to 
tba  raqalramanta  of  the  New  Phannacopoila 
and  ts  much  weaker  than  that  directed  in 
the  nrartooa  (1890)  re»laIon.— 3  1-9  Tolnmea 
of  tbto  ara  reqalred  to  equal  I  Tolume  of 
that  diapanaad  prior  to  September  1, 1905.— 
H.  W.  Jk  CO. 


IMPORTANT! 

Thli  preparation  conforma  in  itrengrtb 
to  the  reqnlremeuta  of  the  New  Pharms- 
copcela,  which  la  two-tbirda  that  directed 
In  the  preTioui  (1890)  rerlalon.— 1  i  Tolumea 
of  thia  are  reqah-ed  to  equal  10  rolnmea  of 
that  dlapeoaed  prior  to  September  1, 190S.— 
H.  W.  k  CO, 


The  first  one  of  the  series  is  printed  in  red  ink  and  with  a 
red  margin,  for  reasons  which  are  abundantly  manifest. 
Apparently  these  labels  were  used  on  supplies  furnished 
physicians  only. 
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BUSINESS    HINTS. 


Evans's  Advertising  Methods. — 

The  accompanying  reproduction  of  ads.  representing  the 
newspaper  publicity  of  George  B.  Evans,  the  well-known 
Philadelphia  druggist  owning  four  stores,  is  borrowed  from  a 
recent  issue  of  Printers'  Ink.  In  a  description  of  Evans's  adver- 
tising methods,  Printers'  Ink  explains  that  Evans  never  pre- 
scribes: "You  can  go  into  Evans's  and  ask  what  is  good  for 
a  lame  back.  Evans  will  have  everything  for  that  ailment, 
from  proprietaries  to  medicinal  agents.  Whether  you  buy 
Omega  Oil  or  arnica,  however,  is  your  own  concern — Evans 
never  prescribes.  This  policy  has  been  rigidly  carried  into 
the  store's  daily  advertising.     In  the  course  of  a  year  Evans 


Hay-fever  Day 

rty^Kf,  Ascul  ITth.  it  th* 
lata  th>t  lh«  jraat  majoritj  of 
i*7-f«vw  QBfartiin*t«<  pot  od 
lackclotb  um)  dihM.  i'>>r  thoM 
«bo  caoDot  get  avaj  to  plaew 
from  th«  losftiig  pollm  of 
ering  w««ds.  Mi*  ia  hardlr 
rortb  living,  until  Jack  Proat 
vlia^ea  thrm  from  lha  c)atchea 
if  thia  myBteriona  diacaaa. 

But  »vei7  hay-Iavar  victim 
laa  Ilia  favorita  "reliever" 
rtfe  nearejl  t»  a  core,  in  lia 
>ptnioD  of  our  preacTiptioo  de- 
Mrtment,  ia  the  Cennan  drug. 
Pollantin.  $2.2S  -par  package 
lere  are  aoma  otbera  ttKt  an 
noch  caJled  for.  _^ 

B 


too£^in&ad  diiation 

Do  the  hard  part  of  the  prwv 
>  of  digestion  bj  fflachinerr, 
and  leave  onlj  ea»7  work  for 
th^  aasiraitating  ot-gans— aecma 
to  b«  the  idea.  Of  course  the 
elemenfa  in  these  foods  are 
highly  nutritive,  too: 


S 


:.:•:.*«. 


QtitO'Spiaurs 


Ready  made  medicines 
in  capsules 

No'pToteat  from  the  palate 
vhen  the  medicine  goee  down 
n  a  little  gelatiM  envelop.. 

rsSKVlSSf".^  :'."  ;;:  S: 


For  coniumptioa 

Doctora  aay  that  consumptiou 
is  DO  longer  lie  bagaboo  it  U8C<4 
to  be.  Whatever  ^iiedicine  is 
taken  for  consumption  alioold 
be  on  the  advice  of  a  doctoi^' 


For  the  sick-room 

A   list,  with  pr^ce^  of  the 
thinga  the  sick-room  roust  have; 


■&■; 


A  list  of  additional  thing*  it 
8  nice  for  the  sick  room  to  ba 
ia  pbnted  in  Evans's  Catalog' 


Iron  medicines* 

A.rcrtain  proportion  of  iro» 
neoded  in  everyone's  phy*- 
cal  make-up.  Numerous  med- 
cinea  liave  for  tbeir  purpose 
ihe  restoration  of  this  clement 
hen  it  has  fallen  below  if*  pbr- 
lal  quaolity.    Some  of  Uiem— 


Table-waters 

A  sparkling  water  from 
famoua  spring. — how  much 
more  appeasing  of  an  August 
thirst  than  water  from  a  aource 
you  suspect  can  easily  become 
contaminated,  r 
tial  list  of  safeguarded  witera, 
with  Evans's  prices: 


K;£,^ru,«,.;;A-.-.. » ; 


Disinfectants 

Not  merely  deod«ri«er«,  kot 
deatVoyera  of  the  dkngera  that 
lurk  in  fetid  matter, —ao  tbeu 
proprietora  claim  for  the  prep- 
arations here  named; 

gSr.°"iSht.X  »U     ■.:.;■■:■;■:» 


"I  like  Evans's  be- 
came ihejr  never  try  to  get 
fpe  to  take  something  else  in 
place  of  whst  1  ask  (or." 
What    possible  excu 
could  we  have  to  ask  you 
take  something  else,  sine* 
is  our  business  (o  have  what 
yolr  ask  lor  ? 


Medicinal  teas 

The  old-fashioned  brews  that 
3  many  people  pin  their  faith 


^^=^ 


For  luves 

"What's  good  for  hJvest"  is 
qu««tioa  asked  us  time  and 

again  tbia  t>me  of  year. 

course   wa   won  *t   recommend 

anything — we'ra  druggists,  not 

doctors^ 

Many  paopla  apply  locally 

"Jw '«*W»rw*  «<  Wiijl"-" ^ 


Aad  othara  take  inwardly 


will  probably  advertise  every  patent  medicine  on  the  market, 
yet  never  one  be  recommended.  At  least  once  a  week  there  is 
sure  to  appear  an  ad.  warning  the  public  that  certain  diseases 
and  ailments  cannot  be  cured  by  self-medication,  but  that  the 
advice  of  a  physician  is  indispensable.  This  advertising  appears 
daily  and  always  has  more  or  less  news  value.  There  is  no 
dull  season  in  drugs.  Month  after  month  and  week  by  week 
the  drug  calendar  unrolls  itself,  running  from  chilblain  spe- 
cifics in  winter  to  sundepth.  No  circumscribed  space  is  filled 
day  after  day.  The  ads.  vary  in  size.  Enough  space  to  tell 
the  story  is  the  rule.  Prices  are  inseparable  from  every  article 
advertised." 

An  Important  Consideration. — 

Which  is  the  better  method:  Shall  customers  pay  the 
cashier  after  buying  goods?  Or  shall  each  salesman  send  the 
money  to  a  cashier  by  means  of  the  cash  carrier  or  trolley 
system?  Or,  finally,  shall  each  salesman  have  a  cash  drawer 
himself?  The  managers  of  large  city  pharmacies  differ  on  this 
point.     Charles  H.  McConnell,  proprietor  of  the  Economical 


Store  in  Chicago,  used  to  let  customers  pay  the  cashier  on 
going  out.  He  found  that  he  lost  from  $6  to  $10  a  day.  A 
favorite  trick  of  patrons  was  to  buy  goods  on  both  sides  of 
the  store,  get  two  checks,  and  then  pay  for  only  one,  thus 
escaping  detection  in  most  instances.  Worst  of  all,  Mr. 
McConnell  found  that  women  were  the  most  systematic  cheat- 
ers. And  yet  it  was  impossible  to  stop  the  leak.  If  you  follow 
a  customer  out  into  the  street,  accuse  him  of  stealing,  and 
bring  him  (or  her)  back  into  the  store,  you  have  at  least  lost 
a  customer  and  perhaps  also  have  brought  on  a  suit  for  dam- 
ages. 

Under  the  circumstances  Mr.  McConnell  installed  the 
trolley  or  cash  carrier  system  familiar  in  all  department  stores. 
The  losses  that  previously  existed  are  no  more  in  evidence, 
but  a  loss  of  another  kind  has  made  its  appearance.  In  a  busy 
store  like  the  Economical,  where  salesmen  are  kept  "humping" 
all  day  long,  time  is  money;  and  the  trolley  system  inevitably 
means  that  each  clerk  must  make  fewer  sales,  and  that  more 
clerks  are  therefore  necessary.  So  that  the  question  is  after 
all  about  as  broad  as  it  is  long,  except  that  Mr.  McConnell  has 
the  satisfaction  of  not  being  robbed  by  customers  any  more. 

As  for  the  third  method,  that  of  permitting  each  clerk  to 
make  his  own  change,  this  consumes  less  time  than  the  cash 
carrier  system,  but  is  open  to  the  objection  that  the  small 
minority  of  dishonest  clerks  will  grasp  the  occasion  to  feather 
their  own  nests.  Managers  of  large  stores  find  this  to  be  a 
serious  obstacle.  The  cash  register  does  away  with  the  trou- 
ble to  a  considerable  extent,  but  not  entirely. 

A  Drug-store  Paper. — 

A  copy  of  the  "Drug  Store  News"  comes  to  us  from 
Thompson  &  Hagan,  of  Christiansburg,  Va.  It  is  the  custom- 
ary four-page  sheet,  but  of  a  somewhat  larger  size  than  usual — 
lOJ/2  by  14  inches.  Much  of  the  text  is  printed  from  what 
is  technically  known  as  "boiler  plate  matter"  which  can  be 
bought  of  the  local  newspaper  at  a  rate  much  cheaper  than 
the  cost  of  composition.  A  unique  feature  is  a  column  and  a 
half  devoted  to  news  about  town,  with  here  and  there  a  para- 
graph "shuffled"  in  regarding  some  specialty.  Altogether  a 
considerable  amount  of  text  matter  is  wisely  used,  and  the 
advertisements  for  the  most  part  are  restricted  to  the  display 
announcements — and  these,  by  the  way,  are  very  well  written 
and  set  up.  Thompson  &  Hagan  would  probably  be  glad  to 
send  a  copy  of  their  paper  to  a  limited  number  of  Bulletin 
readers  upon  receipt  of  stamps  to  cover  postage. 

Pushing  a  Hair  Preparation. — 

C.  B.  Cook  &  Co.,  of  West  Point,  Mississippi,  manufac- 
ture a  hair  preparation  which  they  call  "Cu-to-la."  They 
advertise  it  vigorously.  During  the  present  year  the  sales 
will  amount  to  more  than  $5000  merely  around  the  city  of 
West  Point  and  vicinity.  The  product  is  put  up  in  six-ounce 
Chicago  square  bottles  with  attractive  gold  leaf  labels  and 
shaker  stoppers.  On  the  package  and  on  all  advertising  mat- 
ter the  manufacturers  are  stated  to  be  "The  Cu-to-la  Com- 
pany." The  editors  of  the  Bulletin  are  not  quite  able  to 
agree  with  the  wisdom  of  the  latter  practice.  Why  not  frankly 
proclaim  one's  self  the  manufacturer  and  reap  all  the  direct ' 
and  indirect  returns   from  the  advertising? 

We  have  before  us  as  we  write  a  handsome  booklet  just 
gotten  out  to  exploit  Cu-to-la.     It  is,  indeed,  quite  elaborate. 
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The  cover  stock  is  of  bristol-board,  and  the  front  cover  bears 
a  colored  and  embossed  design  wrought  in  holly  leaf.  The 
inside  pages  are  artistically  printed  in  blue  ink  on  a  mottled 
light  blue  paper.  The  merits  of  Cu-to-la  are  forcibly  set  forth, 
and  a  number  of  pages  are  given  up  to  testimonials  from 
prominent  West  Point  citizens.  Advertising  of  this  kind  costs 
money,  but  it  pays  for  itself  with  a  product  which  has  merit 
and  which  enjoys  a  large  sale. 

A  Display  of  Surgical  Supplies. — 

The  window  display  shown  in  the  accompanying  illustra- 
tion is  sent  in  to  the  Bulletin  by  J.  E.  Cloyd,  of  Bartlesville, 
I.  T.  Mr.  Cloyd  thus  describes  the  window:  "The  cross  in 
the  center  was  made  of  heavy  cardboard.  Each  arm  was  7 
inches  square  and  the  cross  as  a  whole  stood  3J^  feet  high. 
After  the  cross  was  made  it  was  covered  with  dark  red  crepe 
paper,  and  the  edges  bound  with  3-inch  strips  of  white  crepe 
paper.  The  finished  cross  represented  the  white  and  red 
Greek  cross  trade-mark  of  Johnson  &  Johnson,  whose  goods 
were  made  the  subject  of  the  display. 

"The  smaller  crosses  seen  in  the  top  of  the  window  were 
made  in  the  following  manner:  A  cross  cut  out  of  red  card- 
board was  pasted  onto  one  slightly  larger  cut  from  white  card- 
lx)ard,  on  both  front  and  back,  thus  giving  the  red  and  white 
effect.  These  crosses  were  suspended  by  fine  black  thread 
which  was  invisible,  and  they  were  kept  in  motion  by  means 
of  an  electric  fan  in  the  back  of  the  window.    This  constant 


movement  and  play  of  color  added  greatly  to  the  attractiveness 

of  the  window :  people  couldn't  help  seeing  it.     The  window 

received  a  good  deal  of  attention  and  greatly  increased  the 

sale  of  the  goods  displayed.    The  red  and  white  color  scheme 

was  carried  out  on  the  floor  of  the  window  by  the  employment 

'f  crepe  paper  of  both  colors.    The  various  articles  made  by 

hnson  &  Johnson  were  arranged  in  the  window  in  the  man- 

r  made  sufficiently  clear  in  the  photograph.     Among  other 

lings  were  absorbent  cotton,  lint,  corn  and  bunion  rings,  and 

ndages." 


The  Way  They  Advertise  in  Alaska.— 

Alaska  has  standards  of  its  own.  The  advertising  methods 
that  would  prove  successful  here  might  seem  a  little  tame  up 
there  in  that  somewhat  new  and  primitive  country.  In  the 
accompanying    illustration    will    be    seen    a    unique    circular 


i 


recently  issued  to  the  people  of  Dawson  City  by  a  druggist 
who  was  going  out  of  business  for  reasons  mentioned.  The 
circular  was  made  by  the  hektograph  process:  it  was  not  a 
particularly  fine  piece  of  printing,  and  the  half-tone  is  there- 
fore not  as  successful  as  it  might  be.  Nevertheless  the  illus- 
tration will  provide  a  moment's  pleasure,  even  if  no  advertis- 
ing moral  is  pointed. 

A  Poetic  Druggist. — 

Every  once  in  a  while  some  druggist  breaks  out  into  poetry 
in  writing  advertisements.  William  Beidler,  of  Millersburg, 
Ohio,  sends  us  a  copy  of  "Beidler's  Bulletin,"  and  we  observe 
on  the  front  page  of  this  little  drug-store  paper  a  poetic  con- 
tribution on  soaps.  Mr.  Beidler  is  scarcely  a  second  Long- 
fellow or  Whittier,  but  here,  nevertheless,  are  a  couple  of  his 
ten  stanzas : 

We've  got  the  famous  Buttermilk, 
That  some  say  is  fine  as  silk; 
We've  Cuticura  for  the  skin, 
And  sulphur  soap  with  sulphur  in.  . 

Have  you  a  Poodle  dog  or  hound? 
We  have  dog  soaps  of  great  renown; 
They'll  cleanse  the  dog  and  give  him  ease. 
Destroying  all  the  lice  and  fleas. 

As  for  "Beidler's  Bulletin"  in  general,  it  is  a  pretty  good 
paper.  The  text  matter  contains  interesting  items,  jokes,  an 
occasional  "reading  notice,"  and  the  local  railroad  time-table. 
The  display  announcements  are  also  pretty  well  gotten  up. 
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Exploiting  Manicure  Goods.— 

The  accompanying  reproduction,  somewhat  reduced  in  size, 
shows  an  advertising  slip  or  small  circular  recently  employed 
by  Sprague  &  Cummings,  of  East  Aurora,  N.  Y.  The  typog- 
raphy strikes  us  as  being  unusually  good,  but  the  first  criti- 
cism that  will  probably  be  made  against  the  folder  is  this, 
that  no  prices  are  mentioned.  Sprague  &  Cummings  anticipate 
this  criticism  and  assert  that  they  are  in  no  position  to  give 


Finger  Helps 
Hands  Up ! 


Pardon  us  for  startling  yoo.  We  don't 
wish  to  "bold  tou  up"  lot  money  unless  we 
can  convince  yo"  that  you  are  in  need  oi 
{ing:er  helps  in  the  way  of 

Manicure  Goods 

Remember  we  have  a  fine  assortment,  with 
all  the  fixing:!,  just  arrived  th'i  week.  Costs 
nothing  to  look,  and  we  tike  to  show  them 
and  incidentally  sell  a  few. 


Fray's  Nail  Enamel 
Fray's  Rosaline 
Fray's  Ongpaline 
Orangewood  Sticks 
ChamohSc.  good  site 


Nail  Scissors 
Flexible  Nail  FUes 
Some  not  flexible 
Nail  Brushes 
Italian  Castile  Soap 


Sprague  ca,  Cummings 

Druggists 


prices  because  of  the  fact  that  in  Buffalo,  which  is  near-by, 
the  prices  on  these  articles  are  dreadfully  cut  at  the  depart- 
ment stores.  "Our  game,"  say  Sprague  &  Cummings,  "is  to 
get  people  in  the  store  and  then  the  price  won't  make  any  par- 
ticular difference.  The  circular  was  merely  used  in  calling 
attention  to  our  stock." 

r 

An  Illustrated  Catalogue. — 

We  have  received  a  booklet  issued  by  W.  R.  Mullins,  but 
since  Mr.  Mullins  has  made  the  quite  common  mistake  of 
not  appending  his  town  and  State,  we  are  not  able  to  give 
his  location.  The  booklet  is  a  comparatively  small  one,  com- 
prising twelve  pages  5J4  by  7  inches  in  size,  together  with  a 
cover.  On  each  page  a  munber  of  articles  are  made  the  sub- 
ject of  illustration  and  comment,  and  thus  the  booklet  is  a 
cross  between  a  circular  and  a  catalogue.  Doubtless  the 
engravings  used  were  furnished  gratis  or  were  loaned  by  the 
manufacturers  of  the  different  lines  of  goods,  which  included 
combs,  perfumes,  hot-water  bottles,  stationery,  and  so  on. 
Here  and  there  little  jokes  are  sprinkled  throughout  the  text, 
and  they  are  all  of  them  good  ones  because  they  have  been 
borrowed  from  the  Bulletin  of  Pharmacy.  There  is  also 
in  one  place  a  poem  on  corn  cures  which  sounds  strangely 
familiar  to  us — but,  like  the  jokes,  it  is  a  good  one,  and  for 
the  same  reason.  Good — we  like  to  see  free  use  made  of 
suggestions  in  the  Bulletin! 


Are  Women  or  Men  Collectors  Better? — 

An  interesting  discussion  arose  at  the  last  annual  meeting 
of  the  Michigan  Pharmaceutical  Association  over  the  relative 
efficiency  of  men  and  women  collectors.  Mr.  A.  H.  Webber,  of 
Cadillac,  has  convinced  himself  that  a  woman  collector  is  the 
proper  thing.  Men  hesitate  to  "turn  her  down,"  when  they 
would  "stand  a  man  off"  any  number  of  times.  "True," 
replied  Mr.  A.  L.  Walker,  of  Detroit,  "but  I  have  found  that 
my  customers  complain  when  I  send  a  woman  collector  to 
them."  To  which  Mr.  Webber  retorted:  "The  mere  fact 
that  they  do  complain  is  proof  that  they  are  apt  to  take  a 
longer  time  when  dealing  with  a  man  than  when  dealing  with 
a  woman."  Mr.  Walker  admitted  this  to  be  true,  but  still 
insisted  that  with  good  customers,  where  it  is  not  always  con- 
venient for  a  man  to  pay  at  once,  but  where  the  account  is 
good,  it  is  desirable  not  to  antagonize  the  customer  if  you 
want  to  keep  him  in  line  as  a  pleased  patron  of  the  store. 
With  "overdue  bills,  however,"  said  Mr.  Walker,  "it  strikes 
me  as  being  a  very  good  plan  to  send  a  woman  out  to  collect 
them.  You  had  just  as  soon  make  men  of  this  kind  mad  as 
not!"  Mr.  Webber,  waxing  facetious,  asked  as  a  parting  shot 
if  the  woman  collector  whose  operations  Mr.  Walker's  cus- 
tomers had  objected  to  was  good  looking,  but  Mr.  Walker 
refused  to  reply. 

Exploiting  Olive  Oil. — 

Olive  oil  is  being  used  more  and  more  in  America.  It  is 
understood  by  the  modern  physician  to  be  an  excellent  food 
product,  and  is  very  often  prescribed  for  patients  with  low 
vitality.  Here  and  there  a  number  of  druggists  have  seen 
their  opportunity  and  have  made  the  most  of  it.  B.  S.  Cooban 
of  Chicago,  for  instance,  with  characteristic  quickness  has 
begun  to  exploit  olive  oil  and  has  already  worked  up  a  large 
sale  on  it.    Here  is  one  of  his  recent  circulars  on  the  subject: 

OLIVE  OIL. 

Those  of  us  who  have  been  in  the  country  know  how  cheap  cider  is 
made,  viz:  by  taking  the  over-ripe  apples  that  fall  from  the  trees  and 
crushing  them  indiscriminately  in  the  cider  press.  Cheap  Olive  Oil_  is 
made  in  the  same  manner — by  taking  the  over-ripe  olives  and  pressing 
out  the  oil.  It  is  imported  oil  of  course,  but  it  is  certainly  cheap,  with  a 
.  disagreeable  taste. 

Our  olive  oil  is  made  from  the  best  Alpine  Olives.  It  is  the  first 
oil  pressed  from  the  olive  and  guaranteed  to  be  free  from  cottonseed 
oil. 

The  dose  is  from  one  to  two  tablespoonfuls  three  times  a  day.  It  is 
best  taken  from  a  wineglass,  the  pure  oil  having  a  pleasant,  bland  taste, 
or,  if  necessary,  it  can  be  mixed  with  the  food — potatoes,  lemon  juice, 
and  salads. 

It  has  no  equal  as  a  remedy  for  consumption,  wasting  and  nervous 
diseases,  and  especially  chronic  dysentery.  It  oils  the  nerves,  relieves 
pain,  lubricates  the  surfaces  of  ulcers,  and  acts  as  an  easily  digested 
food. 

Put  up  in  sterilized  Vi  pint  bottles  at  35c,  and  pints  at  60c. 

B.  S.  COOBAN  &  CO., 
63d  St.  and  Normal  Ave.,  Chicago,  II!. 

"Readers"  in  the  Newspapers. — 

D.  W.  Morris  &  Son  of  Emporia,  Kansas,  advertise  sys- 
tematically in  the  local  newspapers  and  follow  the  very  good 
practice  of  inducing  the  editor  to  permit  them  to  run  two  or 
three  "readers"  among  the  local  news  items  in  every  issue. 
These  "readers"  are  only  three  or  four  lines  in  length  and 
refer  chiefly  to  the  specialties  put  out  under  the  Morris 
label. 

Sampling  Flavoring  Extracts. — 

C.  J.  Griffin,  of  Montezuma,  Iowa,  gives  away  three- 
drachm  samples  of  his  lemon  extract  to  customers,  and  he 
has  found  after  years  of  experience  that  this  is  the  most 
valuable  means  of  advertising  flavoring  essences. 
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QUERIES. 


Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (s)  inquir- 
ers must  in  every  instance  be  regular  subscribers;  and  (4) 
names  and  addresses  must  he  aMxed  to  all  communications. 

Trouble  in  Making  a  Cough  Mixture. 

W.  S.  G.  says  he  has  been  using  for  some  time  the  fol- 
lowing formula  for  a  cough  remedy,  supplementing  it  with 
four  drachms  of  chloroform : 


I 


Syrup  of  tar 13  fluidounces. 

Syrup  of  tolu 13  fluidounces. 

Syrup  of  wild  cherry 60  fluidounces. 

Syrup  of  squill 16  fluidounces. 

Syrup  of  senega 6  fluidounces. 

Ammonium  chloride 8}4  av.  ounces. 

Morphine  sulphate   15  gn'ains. 

Tartar   emetic    30  grains. 

Water   20  fluidounces. 

Glycerin    10  fluidounces. 

Dissolve  the  ammonium  chloride,  morphine  salt,  and  tartar  emetic 
in  the  water,  filter  the  solution,  and  add  the  other  ingredients. 

Our  correspondent  goes  on  to  ask:  "After  standing  a  few 
days  I  find  that  this  mixture  has  a  dark  precipitate.  Would 
it  be  wrong  to  filter  it?  What  does  the  precipitate  consist 
of?  Can  you  suggest  a  method  of  mixing  to  prevent  the 
precipitate  ?" 

There  are  two  reactions  that  are  exceedingly  likely  here. 
Ammonium  chloride,  added  to  syrup  of  wild  cherry,  causes  a 
precipitate  or  at  least  a  marked  cloudiness.  In  the  second 
place,  the  tannin  and  the  wild  cherry  may  cause  a  precipita- 
tion of  morphine  tannate  in  the  mixture.  Under  the  circum- 
stances we  would  suggest  a  modification  of  the  formula,  and 
advise  that  the  syrups  of  wild  cherry  and  senega  be  not 
employed.  Instead,  dissolve  in  the  percolate  from  wild  cherry 
bark  and  in  the  fluidextract  of  senega,  the  desired  amount  of 
ammonium  chloride,  let  stand,  and  then  filter  through  talcum. 
In  this  dissolve  the  necessary  amount  of  sugar,  and  add  the 
syrups  of  tar,  tolu,  and  squill,  finally  adding  the  tartar 
emetic,  the  glycerin,  the  morphine  sulphate,  and  the  chloro- 
form. 


An  Incompatible  Prescription. 

A.  E.  McG.  submits  the  following  prescription   for  criti- 
cism: 

■^^K  Mercuric    chloride    1  grain. 

H^^l  Strychnine   sulphate    fj  grain. 

I^^B  Nitro-muriatic  acid   .'4'  drachms. 

^^^B  Fowler's  solution   1  drachm. 

I^^H  Compound  tincture  of  cardamom a  ounces. 

^^^K  Tincture  of  gentian 1  ounce. 

1  Elixir  of  lactopeptin,  enough  to  make 8  ounces. 

Mix  and  order  a  half  tablespoonful  taken  three  times  a  day  after 
Tieals. 

Our  correspondent  complains  that  an  insoluble  white  pre- 
j    cipitate  was  formed  in  this  prescription.     He  was  puzzled  to 
!    know  whether  or  not  it  would  be  safe  to  dispense  it  with  a 
"shake"  label. 

Several  things  that  might  easily  happen  in  this  prescrip- 
tion are  avoided  through  the  excess  of  acid:  otherwise  there 
vould  be  a  reaction  between  the  Fowler's  solution  and  the 


strychnine  sulphate,  between  the  Fowler's  solution  and  the 
mercuric  chloride,  or  between  the  mercuric  chloride  and  the 
strychnine.  None  of  these  reactions,  however,  apparently 
results.  The  excess  of  acid,  on  the  other  hand,  is  so  great 
as  to  be  therapeutically  unsafe.  A  calculation  will  show  the 
dose  of  nitro-muriatic  acid  in  this  prescription  to  be  10 
minims.  Furthermore,  so  much  acid  would  destroy  any 
digestive  power  which  the  elixir  of  lactopeptin  might  have. 
As  it  stands,  the  particular  incompatibility  in  the  mixture  is 
apparently  caused  by  the  pepsin  and  the  tannin.  By  adding 
the  strychnine  sulphate,  the  mercuric  chloride,  and  the  Fow- 
ler's solution  to  the  acid  a  clear  solution  results,  but  when 
the  other  ingredients  are  mixed  in  a  precipitate  is  formed 
(not  white,  however,  as  our  correspondent  asserts).  Alto- 
gether, the  prescription  is  rather  a  hopeless  one.  As  for  the 
particular  question  put  by  our  correspondent,  it  would  seem 
as  if  the  mixture  might  be  dispensed  with  a  shake  label, 
although,  as  we  have  already  stated,  the  dose  of  the  nitro- 
muriatic  acid  is  a  dangerous  one.  To  lessen  the  amount  of 
acid,  however,  might  cause  some  of  the  chemical  reactions 
that  have  been  indicated. 


Hot  Soda  Formulas. 

"Sodist" — We  published  some  formulas  last  month.  Here 
are  some  more: 

HOT    KGG-NOO    NO.    1. 

Break  fresh  egg  into  shaker.  Shake  well  and  pour  into  5-ounce 
bouillon  cup.  Add  dashes  of  whisky  and  sherry  and  1  teaspoonful  of 
sugar.  Sprinkle  a  little  cinnamon  before  drawing  hot  milk.  Serve  with 
two  6  o'clock  tea  cakes. 

HOT  EGG-NOO  NO.   2. 

Plain  synip,  J4  ounce;  brandy,  J4  ouncej  Angostura  bitters,  8  drops; 
1  egg.  Put  in  shaker  and  beat  well.  Strain  in  10-ounce  mug  and  fill 
with  hot  milk;   finish   with  whipped  cream  and  nutmeg. 

HOT   EGG    COFFKB. 

One  egg,  1  dessertspoonful  extract  of  Mocha  coffee,  1  teaspoonful 
sweet  cream,  l  ounce  syrup.  Shake  well,  strain,  and  add  1  cupful  hot 
soda  and  l  teaspoonful  whipped  cream. 

HOT    CREAM    BOVILINE. 

One  ounce  extract  of  beef  and  2  ounces  cream.  Add  hot  water,  and 
serve  pepper  and  aalt 

HOT    CHERRY    SUNDAE. 

Over  pineapple  ice  cream  pour  a  ladle  of  hot  cherry  syrup. 

HOT  LEMONADE. 

One  of  the  original  drinks  so  often  made  but  served  poorly  is  hot 
lemonade.  There  are  numerous  ways  of  preparing  hot  lemonade — and 
if  you  are  as  particular  about  making  it  good  as  you  certainly  are  about 
your  hot  chocolate,  there  is  no  good  reason  why  it  won't  profit  you  for 
your  trouble.  To  make  it  from  the  juice  of  half  a  lemon:  1  teaspoonful 
powdered  sugar;  twist  a  small  portion  of  lemon  peel  over  the  cup  so 
as  to  get  a  flavor  of  the  lemon;  then  fill  cup  with  hot  water  and  stir. 
You  will  have  no  "kick"  from  your  customer  about  having  to  pay  ten 
cents. 


Tablet  Manufacture. 

M.  Bros. — It  is  not  possible  to  use  a  given  excipient  for 
tablets  in  all  cases.  Thus,  if  a  powdered  drug  is  being  put 
in  tablet  form,  there  is  nothing  better  than  a  mixture  of 
glucose  and  simple  syrup  for  the  granulating  process.  When, 
however,  such  substances  as  quinine  and  acetanilide  are  used, 
a  little  weak  mucilage  of  acacia  is  found  preferable.  Where 
soluble  extracts  are  involved,  an  absorbent  medium  like  pow- 
dered licorice  or  corn-starch  needs  to  be  employed.  A  formula 
for  making  tablets  of  cascara  sagrada  was  printed  on  page  131 
of  the  Bulletin  for  March,  1904.  Arthur  Colton,  whose 
factory  is  located  at  the  corner  of  Brush  and  Macomb 
Streets  in  Detroit,  manufactures  tablet  machines. 
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Pepsin  Drinks. 

G.  S.,  of  England. — The  most  popular  pepsin  drink  in  the 
United  States  is  "lime  juice  and  pepsin."  This  may  be  pre- 
pared as  follows: 

Pure  pepsin 260  grains. 

Distilled  water   3  ounces. 

Glycerin   3  ounces. 

Alcohol  1 J4  ounces. 

Purified  talcum    ^  ounce. 

Lime  juice,  enough  to  make 1  pint. 

Dissolve  the  pepsin  )«'-  tbe  water  mixed  with  8  fluidounces  of  lime 
juice;  add  the  glycerin  and  alcohol  and  then  the  remainder  of  the  Hme 
juice;  incorporate  the  talcum  and  set  aside  for  several  days,  agitating 
occasionally,  and  then  filter,  adding  through  the  filter  enough  lime  juice 
to  make  one  pint  of  finished  product. 

A  pepsin  drink  that  is  very  popular  at  the  soda  fountain  is 
called  "pepsin  and  celery  phosphate  syrup."  It  is  composed 
of  essence  of  pepsin,  8  ounces;  tincture  of  celery  seed,  1 
ounce ;  and  lemon  syrup,  enough  to  make  4'  pints.  Of  course 
this  is  used  in  the  American  manner  and  dispensed  with 
carbonated  water  at  the  soda  fountain. 


A  Solution  of  the  Glycerophosphates. 
E.  C.  M. — Why  not  try  a  product  like  the  following: 

Calcium  glycerophosphate 1J4   drachms. 

Sodium  glycerophosphate    J4  drachm. 

Potassium  glycerophosphate J4  drachm. 

Magnesium  glycerophosphate   }4   drachm. 

Iron  glycerophosphate  J4  drachm. 

Ignatia  tincture J4  drachm. 

Pepsin  45  grains. 

Diastase 45  grains. 

Orange   tincture    3  drachms. 

Cherry  syrup   6  ounces. 

Mix  and  filter.  Dose,  a  dessertspoonful  to  a  tablespoonful  twice 
daily  at  meal-time. 

If  you  desire  to  replace  some  of  the  subordinate  ingredi- 
ents with  others,  after  your  own  liking,  you  could  experiment 
along  these  lines.  The  glycerophosphates  have  become  popu- 
lar of  late  and  seem  to  be  very  satisfactory  from  a  therapeu- 
tic standpoint. 


Elixir  of  Heroin  and  Terpin  Hydrate. 

R.  B.  G. — The  following  formula  has  been  printed  in  the 
Bulletin  a  number  of  times  during  recent  years : 

Terpin  hydrate 8  Gm. 

Heroin  hydrochlorate 0.25  Gm. 

Alcohol    180  Cc. 

Glycerin 180  Cc. 

Spirit  of  orange  compound 15  Cc. 

Distilled  water,  enough  to  make 480  Cc. 

Dissolve  the  terpin  hjrdrate  and  the  heroin  hydrochlorate  in  the  alco- 
hol, and  then  add  the  spirit  of  orange  compound,  glycerin,  and  sufficient 
distilled  water  to  make  480  cubic  centimeters.  Allow  the  solution  to 
stand  for  a  day  and  then  filter  it. 

If  exposed  to  a  lower  temperature  than  when  made,  this 
elixir  will  deposit  crystals;  these,  however,  can  be  redissolved 
by  warming  the  solution  gently. 


White  Shoe  Cleaner. 

E.  C.  S. — See  page  307  of  the  Bulletin  for  July,  1905. 
"The  Era  Formulary"  gives  the  following  under  "white  boot 
top  liquid :"  Oxalic  acid  and  white  vitriol,  of  each,  1  ounce ; 
water,  114  pints;  dissolve.  It  is  applied  with  a  sponge,  the 
leather  having  been  previously  washed  with  water;  after  a 


short  time  the  mixture  is  washed  off  with  water,  when  the 
boot  tops  are  either  dried  in  a  current  of  air  or  by  a  gentle 
heat;  they  are  lastly  either  polished  with  a  brush,  so  as  to 
appear  like  new  leather,  or  they  are  left  rough,  as  the  case 
may  be. 

Here  is  another  for  white  leather:  Cream  of  tartar,  3 
ounces;  oxalic  acid,  1  ounce;  alum,  1  ounce.  Mix.  Direct 
the  powder  to  be  mixed  with  3  pints  of  sour  milk,  and  use 
to  rub  the  leather. 


Interstate  Registration. 

A.  J.  C. — The  boards  of  pharmacy  of  the  following  States 
recognize  under  certain  conditions  the  certificates  of  regis- 
tration by  examination  granted  by  other  boards :  Arkansas, 
Georgia,  Kentucky,  Louisiana,  Michigan,  Minnesota,  New 
Mexico,  Ohio,  Washington,  and  Wisconsin.  It  might  be 
well  for  you  to  write  the  secretary  of  the  board  of  the  particu- 
lar State  in  which  you  desire  registration.  A  full  list  of  the 
secretaries  of  the  examining  boards  of  the  country  was  printed 
on  page  261  of  the  Bulletin  for  June,  1905. 


A  Fading  Ink. 

L.  Bros. — Here  are  two  formulas  that  are  said  to  fade 
some  time  after  use.  Both  are  taken  from  the  "Scientific 
American  Cyclopedia  of  Receipts:" 

(1)  Boil  nutgalls  in  alcohol.  Put  copper  sulphate  and  sal  ammo- 
niac to  it,  and  when  cold  dissolve  a  little  gum  in  it.  Writing  done  with 
this  ink  will  vanish  in  twenty-four  hours. 

(2)  Hager  observes  in  a  recent  scientific  journal  that  a  popular 
form  of  "lovers'  ink"  for  ladies  consists  of  an  aqueous  solution  of 
iodide  of  starch.  In  four  weeks  the  characters  written  with  it  disap- 
pear, preventing  all  abuse  of  letters,  and  doing  away  with  all  docu- 
mentary evidence  of  any  kind  in  the  hands  of  the  recipient. 


Flashlight  Powders  for  Photographic  Work. 

M.  W.  M. — Here  are  two  formulas: 

(1)  Magnesium  powder,  6  ounces;  potassium  chlorate,  12  ounces; 
antimony  sulphide,  2  ounces.  75  to  150  grains  of  the  powder  should 
be  used. 

(2)     Magnesium     40  per  cent. 

Permanganate  'of    potassium 40  per  cent. 

■    Peroxide  of  barium 20  per  cent. 

It  should  be  observed  that  products  like  these  are  to  be 
mixed  with  a  good  deal  of  care. 


Succus  Calendula. 

G.  I.  H. — We  are  unable  to  find  any  formula,  but  are 
informed  that  this  familiar  homeopathic  preparation  is  made 
as  follows:  To  three  parts  of  calendula  add  one  part  of  90- 
per-cent  alcohol.  Allow  to  stand  for  several  days  and  then 
filter. 


"Bead"  for  Liquors. 

J.  C.  C— The  following  "bead"  for  liquors  we  find  men- 
tioned in  the  "Scientific  American  Cyclopedia  of  Receipts:' 
Oil  of  vitriol,  2  ounces;  sweet  oil,  1  ounce;  mix  in  a  glass 
vessel.     One  drop  is  used  for  each  quart  of  liquor. 
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EDITORIAL. 


WHERE  IGNORANCE  IS  A  CRIME. 

There  was  held  recently  in  Detroit  a  remarkable 
public  meeting  which  it  is  most  earnestly  to  be 
hoped  will  mark  the  beginning  of  a  new  epoch.  It 
was  called  by  the  local  medical  society  for  the  pur- 
pose of  discussing  the  terrible  effect  of  venereal  dis- 
eases upon  the  public  health  and  welfare.  Ten  med- 
ical specialists  told  of  the  ravages  of  these  diseases, 
and  then  prominent  ministers,  lawyers,  teachers, 
and  others  offered  suggestions  for  educating  the 
public  of  the  dangers  of  gonorrhea  and  syphilis, 
and  for  warning  the  youth  of  the  land  of  the  aveng- 
ing sword  which  hangs  suspended  over  their  heads. 

Never  before  have  these  evils  been  discussed 
openly  at  a  public  meeting  or  in  the  public  prints. 
Everybody's  lips  have  been  sealed.  Modesty — or 
the  false  simulation  of  modesty — has  decreed  abso- 


lute silence,  and  the  result  has  been  a  vast  harvest 
of  evil  and  unhappiness  which  a  knowledge  of  .the 
conditions  would  have  largely  prevented.  It  is 
time  that  we  threw  aside  the  veil  of  ignorance.  It 
is  time  that  we  knew,  and  that  our  children  knew, 
the  sure  and  blasting  penalties  of  venereal  sin,  and 
it  is  to  be  hoped  therefore  that  the  Detroit  meeting 
has  opened  the  era  of  publicity  which  is  so  sadly 
and  urgently  needed. 

In  this  work  of  publicity  no  man  in  the  com- 
munity can  do  more  than  the  pharmacist — save  the 
physician  himself  perhaps.  The  pharmacist  is  often 
a  sort  of  family  adviser.  He  is  asked  for  informa- 
tion on  all  sorts  of  questions.  He  is  looked  upon 
especially  as  knowing  generally  about  the  human 
body  and  its  ailments.  Above  all,  he  is  directly 
approached  by  venereal  victims  for  the  sale  of  some 
remedy  (and  we  regret  to  say  that  sometimes  he 
puts  up  a  gonorrheal  preparation  and  seeks  more 
or  less  actively  to  develop  a  sale  for  it).  The  phar- 
macist has  therefore  many  opportunities  to  inform 
parents  and  victims  of  the  unsuspected  ravages  of 
diseases  which  in  their  ignorance  they  believe  to  be 
of  little  importance. 

The  average  young  man  assumes  an  attitude  of 
cynical  indifference  or  laughing  contempt  toward 
gonorrhea.  "It  is  no  worse  than  a  hard  cold."  If 
he  has  the  disease,  he  boasts  of  it  among  his  com- 
rades. If  they  have  it,  he  jokes  them  about  it.  But 
listen : 

Physicians  are  now  agreed  that  gonorrhea  is  far 
more  important  than  syphilis,  not  only  because  of 
the  greater  prevalence  of  the  disease,  but  because 
of  the  gravity  and  permanence  of  the  results.  Many 
physicians  believe  gonorrhea  to  be  incurable,  and 
declare  that  it  is  often  quelled  only  to  break  out 
again  months  or  years  afterward  and  infect  one's 
wife  or  children.  Gonorrhea  causes  42  per  cent  of 
sterility  in  infected  wives;  it  causes  20  per  cent  of 
infantile  blindness;  it  causes  certain  kinds  of  deaf- 
ness and  ear  diseases  that  run  through  whole  fam- 
ilies ;  it  furnishes  the  reason  for  75  per  cent  of  the 
operations  that  have  to  be  performed  upon  the  pel- 
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vie  organs  of  wonien ;  it  results  in  an  alarming  num- 
ber of  cases  of  tuberculosis,  brain  disease,  heart  dis- 
ease, degeneration  of  the  spinal  cord,  joint  rheu- 
matism, bladder  and  kidney  disease,  bone  disease, 
incurable  gleet,  and  a  harvest  of  conditions  too 
awful  to  catalogue  in  their  entirety. 

When  we  consider  that  New  York  City  alone  has 
800,000  cases  of  gonorrhea,  that  "every  single  pros- 
titute is  considered  by  physicians  a  gonorrheic  sub- 
ject," that  "long  after  she  has  been  visibly  cured 
she  may  be  a  source  of  virulent  infection" — then 
we  can  realize  the  terrible  spread  of  this  one  dis- 
ease alone,  and  the  unspeakable  dangers  which  any 
young  man  runs  who  pursues  illicit  intercourse 
with  the  cynical  indifference  that  is  born  of  ignor- 
ance. 

But  what  about  syphilis?  There  is  more  general 
appreciation  of  the  evils  of  this  disease,  but  even 
here  the  half  has  never  been  told.  To  syphilis  is 
now  ascribed  practically  every  case  of  paresis, 
almost  every  case  of  locomotor  ataxia,  about  30 
per  cent  of  insanity,  a  larger  percentage  still  of 
imbecility,  10  per  cent  of  all  skin  diseases,  five  per 
cent  of  consumption,  and  many  cases  of  apoplexy, 
aneurism,  and  other  dangerous  or  fatal  conditions. 
The  advantage  to  society  of  syphilis  over  gonor- 
rhea is  this,  that  the  disease  is  more  apt  to  proceed 
with  ruthless  progression  to  a  fatal  or  crippling 
termination  in  the  sinner  himself,  so  that  innocent 
wives  and  children  are  not  so  often  cursed  with 
contagion.  But  hereditai-y  syphilis  is  nevertheless 
quite  common,  and  to  start  a  child  out  in  life  with 
this  fearful  handicap  is  a  crime  which  society  will 
some  day  punish  as  it  deserves. 

There  are  two  million  cases  of  syphilis  in  the 
United  States  to-day;  one-half  of  all  prostitutes 
have  the  disease  in  an  aggressive  or  quiescent  state ; 
and  a  great  number,  perhaps  the  majority  of  all 
cases,  are  incurable,  whatever  else  may  seem  to  be 
the  fact,  or  whatever  may  be  declared  by  ignorant 
physicians.  Nothing  is  more  common  than  to  see  a 
syphilitic  visited  with  some  new  and  terrible  fonn 
of  a  disease  which  his  physician  had  told  him  was 
cured;  and  altogether  we  have  a  picture  the  dark 
and  terrible  gloom  of  which  has  no  relief  anywhere. 

As  a  people  we  are  aroused  to  the  dangers  of 
smallpox  and  consumption,  but  we  should  know 
that  in  gonorrhea  and  syphilis  we  have  two  dis- 
eases far  more  prevalent  in  extent  and  far  more 
harmful  in  character.  We  should  furthermore 
realize  that  these  venereal  diseases,  unlike  consump- 
tion for  instance,  visit  their  penalty  upon  wife  and 


children,  make  the  innocent  to  suffer  with  the 
guilty,  and  deal  destruction  and  despair  and  crime 
in  every  direction.  That  this  is  no  exaggeration, 
that  it  is  but  the  simple  and  the  plain  truth,  can  be 
discovered  by  any  one  who  cares  to  investigate  the 
recorded  fact3  and  who  will  consult  any  recognized 
medical  authority.* 


PROFESSIONAL    EDUCATION   IN   AMERICA. 

What  to  us  has  proved  a  most  interesting  and 
informing  report  on  Professional  Education  in  the 
United  States  has  recently  been  issued  by  the 
Bureau  of  Education  at  Washington.  The  schools 
of  theology,  law,  medicine,  dentistry,  pharmacy, 
and  veterinary  surgery  are  considered,  and  com- 
parative facts  and  statistics  are  given  concerning 
them. 

Last  year  medicine  headed  the  list  with  by  far  the 
largest  yield  of  students.  She  had  the  surprising 
number  of  26,949,  and  she  graduated  5702.  Law 
came  next  with  14,306  students  and  3288  graduates. 
Theology  and  dentistry  were  close  together  with 
7392  and  7325  students  respectively.  Pharmacy 
came  fifth  with  4457,  and  with  graduates  to  the 
number  of  1308. f  Veterinary  surgery  brought  up 
the  rear  with  only  795  students  and  198  graduates. 

Time  was,  not  more  than  a  generation  ago,  when 
theology  headed  the  list  instead  of  sharing  the  third 
place  with  dentistry.  We  must  not  assume,  how- 
ever, that  ministers  are  becoming  less  numerous,  nor 
that  lawyers  and  physicians  are  becoming  more  so; 
the  difference  is  due  to  the  fact  that  whereas  theo- 
logical education  has  long  been  established  in  this 
country,  medical  and  legal  education  have  become 
more  general  in  comparatively  recent  years  as  the 
result  chiefly  of  increasing  demands  on  the  part  of 
the  state. 

Academic  preparation  is  still  greater  in  theology, 
however,  than  in  any  other  profession.  Last  year 
1  in  every  4  theological  students  had  a  literary 
degree.  The  proportion  was  1  to  6  in  law,  1  to  13 
in  medicine,  1  to  26  in  veterinary  surgery,  1  to  80 
in  dentistry,  and  1  to  90  in  pharmacy.  If  pharmacy  i 
lags  lamentably  behind  in  this  respect  it  is  chiefly 
because  education  is  of  more  recent  growth  in  phar- 


*A  valuable  article  was  printed  in  the  Critic  and  Guide,  of 
New  York,  in  the  issue  for  last  October. 

fThese  figures  are  slightly  low  for  the  reason  that  only  63 
pharmaceutical  schools  were  reported  upon,  whereas  78  are  in 
existence ;  most  if  not  all  of  the  remaining  15,  however,  are 
small   institutions. 


BULLETIN  OF  PHARMACY 


47 


Racy  than  in  the  other  professions.     We  shall  have 
ore  rapid  progress  in  due  time. 
Of  the  six  classes  of  professional  schools,  all  but 
edicine  and  surgery  had  more  students  last  year 
than  the  year  before.     The  loss   in  medicine  was 
very  slight,  but  in  dentistry  it  was  over  10  per  cent. 
We  are  not  sufficiently  familiar  with  the  conditions 
in  dentistry  to  interpret  this  fact — perhaps  it  has  no 
significance  and  is  simply  one  of  the   "accidents" 
with  which  observers  of  social  phenomena  are  often 
confronted. 
^^■Professional  education  is  evidently  not  endowed 
^B    academic    education    is,    but    pharmacy    suffers 
rather  worse  than  most  of  the  other  classes  of  pro- 
fessional schools  from  the  absence  of  such  assist- 
ance.    The  schools  in  theology  last  year  reported 
benefactions     of    over    $1,000,000,     and     medical 
schools  of  nearly  $400,000.     The  veterinary  school 
of  the  University  of  Pennsylvania  received  a  dona- 
tion  of  $100,000   from  a  benefactor  whose  name 
was  withheld.      Law  schools  are  sometimes  given 
endowments;  schools  in  dentistry  are  infrequently 
likewise  recognized;  but  in  pharmacy  benefactions 
are  as  rare  as  dodo  birds  and  hens'  teeth.     Out  of 
all  the  history  of  pharmaceutical  education  in  this 
I    country  only  three  of  the  78  schools  and  colleges 
j    now  in  existence  have  received  endowments,  and  in 
two    cases    the    amount    involved    was    less    than 
$5000 !     The  last  instance  recorded  by  historians, 
1    and  the  only  one  of  any  note,  was  when  Mrs.  War- 
ren B.  Potter,  the  widow  of  a  Boston  jobber,  left 
$50,000  a  few  years  ago  to  the  Massachusetts  Col- 
i    lege  of  Pharmacy. 

Where  are  the  rich  men  in  pharmacy  who  are 
willing  to  play  the  role  of  a  Carnegie  or  a  Rocke- 
feller? Their  money  could  be  put  to  no  more  be- 
neficent purpose  than  to  assist  some  aspiring  and 
j  high-minded  pharmaceutical  faculty  in  its  endeavors 
J  4P  increase  the  usefulness  and  improve  the  character 
!■■  pharmaceutical  education. 

^"    COMPULSORY  EDUCATION  IN  ENGLAND. 

American  Pharmacy  has  now  definitely  entered 
upon  the  graduation  prerequisite  movement.  It 
has  put  its  hand  to  the  plow.  Four  States  and  Ter- 
ritories have  established  the  graduation  require- 
ment within  the  last  two  or  three  years,  and  several 
others  are  about  to  follow  the  lead.  In  the  light 
of  this  fact  it  is  interesting  to  note  that  a  similar 
step  is  being  considered  in  England,  and  the  state- 
ment may  cause  some  surprise  that  the  conditions 
there  are  much  less  favorable  than  they  are  here. 


despite  the  older  civilization  in  Great  Britain  and 
notwithstanding  the  educational  superiority  in 
pharmacy  which  we  hear  about  occasionally  when 
English  critics  visit  our  shores. 

Basing  our  remarks  upon  a  recent  editorial  in 
the  Chemist  and  Druggist,  we  find  that  the  new 
pharmacy  bill  which  the  English  "chemists"  desire 
enacted  into  law  contains  a  clause  giving  power  to 
the  Pharmaceutical  Society  (which  is  at  once  the 
state  examining  body  and  the  conductor  of  the  chief 
pharmaceutical  school)  to  "impose  a  curriculum  of 
study" — ^power,  we  take  it,  to  make  the  school 
course  in  pharmacy  compulsory.  The  society  com- 
plains that  candidates  for  the  examination  "exhibit 
such  a  degree  of  inefficiency  that  it  is  desiraible  that 
they  should  be  called  upon  to  show  that  they  have 
attended  certain  courses  of  study." 

But  the  Chemist  and  Druggist  argues  that  it  is 
unnecessary  on  the  one  hand,  and  would  be  unwise 
on  the  other,  to  "impose  the  curriculum."  It  is 
unnecessary  because  "80  per  cent  {sic)  or  more  of 
the  retail  chemists  in  England  and  Wales  are  never 
called  upon  to  dispense  prescriptions,"  and  because 
"chemists"  rarely  have  any  opportunity  to  use 
scientific  knowledge.  And  it  would  be  unwise 
because  if  the  requirements  were  raised  there  would 
be  a  great  increase  of  the  class,  already  quite  large, 
who  are  not  registered  and  who  serve  the  public 
in  a  manner  which  does  not  bring  them  in  conflict 
with  the  law.  Furthermore,  there  are  the  great  "com- 
pany pharmacies,"  some  of  them  operating  two  or 
three  hundred  shops;  these  concerns  do  for  the 
most  part  a  "trading"  business  of  a  popular  sort, 
and  a  compulsory  curriculum  would  also  give  them 
aid  and  comfort  by  driving  business  their  way. 

There  is  much  in  this  which  may  seem  strange 
to  American  readers,  and  we  may  explain  therefore 
that  in  Great  Britain,  unlike  the  conditions  with  us, 
the  pharmacy  law  has  nothing  to  say  about  anything 
except  the  sale  of  certain  prescribed  poisons,  and 
that  within  certain  limitations  therefore  one  may 
act  the  druggist  with  impunity  so  long  as  he  does 
not  dispense  any  of  these  poisons  on  the  registered 
list.  There  is  thus  a  considerable  field  for  the 
operations  of  unqualified  men  and  for  large  popular 
corporations  of  a  commercial  sort. 

It  would  seem  for  the  reasons  given  by  our  con- 
temporary as  if  the  graduation  requirement  would 
therefore  not  be  established  in  England  (except  pos- 
sibly for  those  who  take  the  "major"  examination, 
and  who,  though  given  the  title  of  "pharmaceutical 
chemist"  and  looked  upon  as  men  of  scientific 
equipment,    are   not   invested   with   any   additional 
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legal  privileges).  Three  things  have  conspired  to 
make  the  lot  of  the  British  "chemist"  a  very  hard 
one,  and  to  deny  him  even  the  measure  of  profes- 
sional success  which  his  American  brother  secures : 
(1)  the  all  but  universal  practice  of  self-dispensing 
by  physicians,  which  has  robbed  the  chemist  of 
most  of  his  scientific  activities;  (2)  the  company 
pharmacy,  which  has  taken  from  him  much  of  his 
trade  in  general  drugs  and  counter  goods;*  and 
(3)  the  British  cooperative  societies,  which  have 
grown  so  marvelously  as  to  furnish  supplies  of  all 
kinds  to  one-fourth  the  households  in  the  United 
Kingdom. t  Under  these  circumstances  British 
pharmacy  is  scarcely  in  position  to  make  pharma- 
ceutical education  compulsory,  nor  would  such  a 
step  have  the  certain  effect  which  we  shall  experi- 
ence in  this  country  in  the  development  and  gen- 
eral improvement  of  the  calling. 


THE   MONTH. 


HELP    THE    TOASTMASTER. 

Mr.  Cooban  is  somewhat  disappointed  that  the 
readers  of  the  Bulletin  do  not  cooperate  with  him 
more  generally  in  the  conduct  of  his  department  of 
"The  Druggist's  Specialties."  The  original  idea 
was  to  create  a  department  where  those  of  our  read- 
ers who  were  especially  interested  in  the  manufac- 
ture of  their  own  line  of  products  could  exchange 
formulas,  advertising  methods  and  the  like  with  each 
other  for  mutual  benefit,  with  Mr.  Cooban  seated 
at  the  head  of  the  table  as  a  sort  of  toastmaster  to 
keep  things  moving. 

But  the  toastmaster  has  had  to  do  all  the  talk- 
ing. The  guests  have  been  strangely  silent.  Once 
in  a  while  one  of  them  has  spoken,  but  on  the  whole 
they  have  acted  the  role  of  listeners  with  singular 
skill  and  have  only  broken  their  reticence  occasion- 
ally to  ask  questions.  Now  Mr.  Cooban's  replies 
to  queries  have  made  the  department  a  valuable  and 
helpful  one,  but  it  would  be  immeasurably  more 
useful  if  every  one  alike  would  contribute  to  it. 

Send  in  a  formula  for  some  one  article.  Tell  us 
what  sort  of  a  package  you  have  used  for  it.  Give 
the  cost  and  selling  price.  Explain  what  methods 
you  have  employed  to  exploit  the  product  and  tell 
which  have  proved  the  most  successful.  By  doing 
this  every  contributor  will  help  others,  but  he  will 
help  himself  far  more.  He  will  profit  twenty  or 
fifty  or  one  hundred  fold,  for  while  he  gives  one 
idea  he  will  receive  many  in  return. 


THE  NEW  YORK 
SITUATION. 


Last  month  we  set  forth  the  rather 
embarrassing  situation  which  had 
confronted  the  operations  of  the 
local  branch  of  the  N.  A,  R.  D.  in  Greater  New 
York.  Since  then  we  have  been  on  the  ground  and 
have  had  the  advantage  of  studying  the  conditions 
at  first  hand.  They  still  seem  to  us,  however,  very 
complex  and  puzzling.  It  would  seem  that  the  one 
clear  purpose  of  the  Metropolitan  Association  of 
Retail  Druggists  is  to  discard  the  tripartite  plan 
absolutely  and  rely  only  upon  the  direct  contract 
plan.  It  is  claimed  that  in  a  large  city  like  Greater 
New  York  the  tripartite  plan  is  respected  more  often 
in  the  breach  than  in  the  observance,  that  the  big 
cutters  and  the  department  stores  have  no  difficulty 
whatever  in  securing  goods  at  low  prices,  and  that 
the  rank  and  file  of  retailers,  if  made  to  observe  the 
plan,  are  consequently  placed  at  a  great  disadvan- 
tage. So  long  as  the  New  York  jobbers  gave  the 
retailers  a  special  5  per  cent  discount  on  rebate 
goods,  the  latter  were  in  a  measure  placed  on  a  par 
with  the  large  buyers;  and  things  were  made  still 
more  equal  by  virtue  of  the  buying  capacities  of  the 
New  York  and  Brooklyn  cooperative  purchasing 
organizations.  But  now  one  of  these  advantages 
has  been  lost  to  the  retailers  and  the  other  is 
threatened. 


*See  editorial  in  the  Bulletin,  June,  1905. 
|See  editorial  in  the  Bulletin,  September,  1905. 


The  local  jobbers,  forming  an  as- 
'^^AND^'pARADoxEs    sociatiou    amoug    themselves    for 

the  first  time,  have  cut  off  the 
special  discounts,  and  have  also  begun  what  looks 
to  the  retailers  like  a  progressive  campaign  against 
one  of  the  two  buying  organizations — the  Brooklyn 
Consolidated  Drug  Co.  These  actions  of  the  job- 
bers are  really  in  consonance  with  the  general 
policies  of  the  N.  A.  R.  D. ;  and  thus  a  situation  is 
deveoped  which  is  full  of  difficulties  and  paradoxes. 
The  N.  A.  R.  D.  officers  doubtless  realize  that  the 
druggists  of  Greater  New  York  have  to  battle  with 
conditions  much  more  troublesome  than  those  en- 
countered in  any  other  city  in  the  country,  and  that 
in  a  measure  they  should  be  given  a  free  hand  m, 
the  establishment  of  policies.  And  yet,  if  the  N. 
A.  R.  D.  should  openly  sanction  in  New  York  what 
it  does  not  sanction  elsewhere,  and  what  would  be 
against  the  interests  of  the  jobbing  trade  which  the 
N.  A.  R.  D.  is  constantly  striving  to  placate,  it 
would  render  confusion  worse  confounded.    There 


t_..-,. 

^Ho  except  impliedly  to  leave  the  New  Yorkers  to 
work  out  their  own  destinies,  and  this  is  apparently 
hat  is  being  done.  So  far  as  we  can  learn,  no 
ifinite  reply  has  been  received  from  the  National 
Executive  Committee  to  the  letter  of  the  M.  A.  R. 
'.  referring  the  whole  question  for  decision  to  the 
ational  Association. 
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THE 
HOUSE  DIVIDED. 


^ 


Unfortunately   the  New   Yorkers 
are    not    entirely    agreed    among 
themselves.     In  Brooklyn,  where 
e   local   buying   organization    is  threatened   with 
tinction,  the  retailers  make  this  the  chief  issue, 
d  they  declare,  on  the  other  hand,  that  the  dis- 
ntinuance  by  the  jobbers  of  the  special  5  per  cent 
iscount  on  rebate  goods  cannot  be  seriously  ob- 
cted  to  for  the  reason  that  it  was  illegal  anyway, 
he  retailers  over  the  river  in  New  York  proper, 
wever,   protest   most   loudly   against   the   action 
ith    reference    to    the    discounts;    and    there    is 
nsequently  more  or  less  friction  between  these 
o  interests.     At  one  time  last  month  it  looked  as 
an  actual  split  would  be  encountered  among  the 
ew  York  forces,  but  everything  was  fixed  up  by 
e  time  the  annual  meeting  of  the  M.  A.  R,  D.  was 
held.    The  Brooklynites,  it  seems,  had  passed  a  reso- 
lution at  the  meeting  of  the  Kings  County  Pharma- 
ceutical Society  calling  for  an  "open  market"  on 
other  than  contract  goods.    An  attempt  to  pass  this 
resolution  some  days  later  at  a  meeting  of  the  Gen- 
eral Executive  Committee  of  the  M.  A.  R.  D.  pro- 
uced  very  startling  results,  and  it  was  found  neces- 
ry  to  soften  the  language  before  it  was  introduced 
at  the  annual  meeting  of  the  organization.    It  finally 
passed  without  any  disturbance,  and  in  the  follow- 
ing language : 

Resolved,  that  we  request  all  manufacturers  of  proprietary 
edies  to  market  their  products  on  the  direct-contract  and 
rial-numbering  plan,  and  we  request  those  who  do  not  do 
0  to  give  to  all  retail  druggists  of  this  city  the  same  privi- 
■ges  in  buying  as  may  be  accorded  the  larger  retailers,  brok- 
rs,  or  other  buyers  of  their  products. 


Summing  the  whole  situation  up, 

A  PLAIN  STATEMENT     4.  j       *.    it     i.    ii  •       •       ii 

OF  THE  CASE.  .  ^^  sccms  cvidcnt  that  this  is  the 
issue  squarely  joined  by  the 
Metropcjlitan  Association  of  Retail  Druggists :  "We 
want  the  direct-contract  plan.  This  plan  enables  us 
to  make  a  profit  on  our  goods,  and  in  return  for  this 
profit  we  are  willing  to  buy  our  supplies  through  the 


jobber 'and  share  the  advantages  with  him.  Where 
we  cannot  have  the  contract  plan,  and  where  we  are 
often  compelled  to  sell  patent  medicines  at  cost  or 
at  an  actual  loss,  we  are  not  willing  to  pay  the 
middleman's  profit;  we  must  get  the  goods  as 
cheaply  as  possible  in  order  to  protect  ourselves; 
and  we  must  give  ourselves  so  far  as  possible  the 
advantages  enjoyed  by  the  large  dealers  with  whom 
we  are  in  aggressive  competition.  In  other  words, 
protect  us  and  we  shall  protect  you.  Fail  to  protect 
us,  and  we  must  look  out  for  ourselves.  The  tri- 
partite plan  in  New  York  is  a  failure;  you  know  it; 
we  know  it;  and  we  want  no  application  of  a  plan 
which,  while  pretending  to  benefit  us,  ties  our  hands, 
restricts  our  actions,  and  benefits  our  enemies  at 
our  expense."  This,  we  repeat,  is  the  position  of 
the  M.  A.  R.  D.  It  is  in  some  of  its  aspects  con- 
trary to  the  fundamental  principles  of  the  N.  A.  R. 
D.,  and  it  remains  to  be  seen  how  the  problem  shall 
be  solved.  Its  solution  calls  for  the  best  brains  to 
be  found  in  both  the  M.  A.  R.  D.  and  the  N.  A. 
R.  D.  An  open  meeting  for  the  discussion  of  the 
situation  was  held  late  last  month  and  was  addressed 
by  local  retailers  and  jobbers  and  by  representatives 
of  the  N.  A.  R.  D. 


THE  BuviNQ  Meanwhile  the  members  of  the 
ORGANIZATIONS  Brooklyu  Consolidated  Drug  Co., 
determined  not  to  suffer  the  ex- 
tinction of  their  organization,  took  the  initiative  last 
month  in  calling  a  conference  in  New  York  of  the 
several  buying  organizations  of  the  country.  The 
purpose  was  to  effect  a  national  association  in  which 
all  such  organizations  could  present  a  united  front 
for  the  maintenance  and  protection  of  their  interests. 
Delegates  were  present  representing  the  buying 
associations  of  Brooklyn,  Buffalo,  Hartford,  Phila- 
delphia, Providence,  and  Southern  Ohio.  The  Cal- 
vert Drug  Co.,  of  Baltimore,  and  the  New  York 
Consolidated  Drug  Co.  were  not  represented  for  the 
reason  that  they  are  recognized  asjobbers  and  enjoy 
a  place  on  the  regular  jobbers'  list.  These  two 
organizations,  it  seems,  are  incorporated  and  do 
business  on  the  basis  of  any  jobber — that  is,  regular 
jobbing  prices  are  charged,  and  the  advantages  to 
the  members  are  realized  in  the  form  of  dividends 
on  their  stock.  With  most  of  the  other  companies, 
however,  the  advantages  are  found  in  reduced  prices 
on  every  identical  order  of  goods  purchased;  and 
here  lies  the  distinction  by  which  the  jobbers  seek 
to  separate  the  sheep  from  the  goats.    The  jobbers 
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claim  that  the  one  type  of  association  is  legitimate, 
and  that  the  other  is  illegitimate  in  that  it  simply 
consists  of  the  cutting  of  prices  and  the  unfair  cir- 
cumvention of  the  jobber,  A  temporary  organiza- 
tion was  formed  at  the  New  York  conference,  and  a 
permanent  body  with  a  suitable  constitution  and 
by-laws  will  be  effected  ere  long. 


CONTRACT  SUITS 

IN  NEW  YORK 


There  is  still  another  phase  of  the 
situation  in  Greater  New  York 
which  we  must  touch  upon  be- 
fore we  leave  the  subject.  Several  of  the  contract 
proprietors,  sincerely  desiring  to  help  the  M.  A.  R. 
D.  cause,  have  brought  suit  against  a  number  of  the 
large  retailers  and  department  stores  to  prevent  the 
latter  from  handling  their  goods  at  cut  prices.  The 
Paris  Medicine  Co.,  for  instance,  has  asked  for  an 
injunction  against  the  Hegeman  Corporation,  while 
the  Wells  &  Richardson  Co.  •  has  taken  the  same 
action  against  Abraham  &  Strauss,  the  large  depart- 
ment store  in  Brooklyn.  In  neither  case  has  the 
defendant  signed  the  proprietors'  contract.  The 
hope,  however,  is  to  secure  an  injunction  like  those 
which  have  been  obtained  during  the  last  year  in 
several  States,  namely,  a  court  order  restraining  the 
cutter  from  mutilating  the  plaintiff's  goods,  cor- 
rupting the  plaintiff's  agents  in  order  to  obtain  sup- 
plies, selling  the  articles  at  a  cut  price  in  injury  of 
the  plaintiff's  interests,  etc.,  etc.  It  seems  that  the 
large  dealers  in  Greater  New  York  have  signed  the 
contract  of  only  one  proprietor,  although  in  some 
instances  two  dealers,  for  instance,  have  each  signed 
a  different  contract  and  then  exchanged  supplies! 
The  proprietors  and  the  M.  A.  R.  D.  realize  that 
about  the  only  hope  of  correcting  the  situation  is  to 
secure  a  court  injunction  restricting  the  operations 
of  the  cutter  even  though  he  does  not  sign  the  con- 
tract. The  outcome  of  these  cases  will  be  watched 
with  a  great  deal  of  interest  by  druggists  all  over 
the  country,  and  indeed  the  whole  situation  in 
Greater  New  York  is  of  national  importance  in  its 
indirect  bearing  upon  the  fortunes  of  the  N.  A. 
R.  D. 

*     *     * 

We  have   spoken   of   the  annual 

ANNUAL  MEETING  .„      4^-  r    .1         tv/t       a       n      t-v      • 

OF  THE  M.  A.  R.  D.  ^eetrng  of  the  M.   A.   R.   D.   m 

New  York,  and  this  suggests  the 
statement  that  a  number  of  the  large  local  branches 
of  the  National  Association  held  their  annual 
gatherings  last  month.  The  M.  A.  R.  D.  meeting, 
despite  the  setback  which  had  been  given  the  or- 


ganization, and  notwithstanding  the  general  air  of 
dissatisfaction  over  the  local  situation,  was  well 
attended  and  quite  hopeful  in  its  expressions.  When 
the  present  difficulties  arose  a  couple  of  months  or 
so  ago,  the  work  of  securing  new  members  became 
very  difficult,  and  it  was  decided  to-  discontinue  the 
efforts  of  the  two  special  N.  A.  R.  D.  organizers 
in  the  field :  at  the  annual  meeting  this  step  was 
qualified  by  the  decision  to  re-employ  one  of  the 
two  men,  Mr.  Bohan.  The  report  of  Secretary 
Swann  showed  that  whereas  the  organization  had 
been  created  less  than  a  year  ago  with  400  mem- 
bers, it  now  had  1069,  which  was  about  75  per  cent 
of  the  retail  trade  in  the  city — a  showing  considered 
to  be  very  fair  indeed.  The  annual  dues  of  $8  were 
left  unchanged,  but  it  was  decided  to  have  $4  paid 
twice  a  year.  Dr.  W.  C.  Anderson  refused  a  re- 
election as  president,  and  the  mantle  fell  upon 
Reuben  R.  Smith.  S.  V.  B.  Swann  remains  the 
capable  secretary. 


OTHER  ANNUAL 
MEETINGS, 


A  word  about  the  annual  meet- 
ings of  other  prominent  branches 
of  the  N.  A.  R.  D. :  The  work 
in  Philadelphia  has  been  greatly  disorganized  by  the 
Loder  case,  and  the  town  is  practically  "wide  open;" 
yet  there  was  considerable  enthusiasm  at  the  annual 
meeting  of  the  P.  A.  R.  D.,  and  it  is  apparent  that 
the  druggists  have  not  lost  hope.  Charles  Rehfuss 
was  chosen  president  to  succeed  Thomas  Potts,  who 
had  been  elected  to  membership  on  the  National 
Executive  Committee.  In  Boston  Henry  Canning 
retired  voluntarily  from  the  presidency  of  the  local 
association,  to  the  great  regret  of  the  members,  and 
he  was  made  the  first  honorary  member  of  the  B. 
A.  R.  D.  amid  the  most  affectionate  and  eulogistic 
testimonials  to  his  character.  Prof.  E.  H.  La  Pierre 
was  chosen  to  succeed  him,  Charles  H.  Avery  was 
reelected  president  of  the  Chicago  association  at  a 
meeting  at  which  reports  were  read  showing  the 
year  to  have  been  a  most  prosperous  and  successful 
one,  and  at  which  great  enthusiasm  was  felt  over 
the  prospects  for  1906.  Over  $7000  had  been  col- 
lected in  revenues  during  1905,  and  the  expenditures 
had  been  $5904. 


THE  CHICAGO  ^"^    °^    ^^^    important    develop- 

ANTi-NARcoTic      mcuts  of  last  mouth  was  a  con- 

coNFERENCE,  f^j-gj^^^  j^^jj  j,^  Chicago  between 

representatives   of   the    Proprietary   Association  of 
America,  the  National  Wholesale  Druggists'  Asso- 
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iation,  the  American  Pharmaceutical  Association, 
nd  the  National  Association  of  Retail  Druggists, 
he  meeting  was  called  in  the  interests  of  the  pro- 
irietors,  and  the  purpose  was  to  draft  and  adopt 
cimen  bills  referring  to  the  presence  of  narcotics 
nd    alcohol    in    proprietary    articles.      It    will    be 
ecalled  that  the  proprietors  passed  resolutions  favor- 
g  such  legislation  at  a  special  meeting  held  in  New 
ork  a  month  or  two  since,  and  the  Chicago  con- 
ference was  planned  in  order  that  the  sympathy  and 
;ooperation   of  other  branches   of  the   drug   trade 
ight  be  obtained.     The  report  finally  adopted  was 
igned  by  Albert  E.  Ebert  for  the  A.  Ph.  A.,  J.  M. 
ood  for  the  N.  A.  R.  D.,  M.  N.  Kline  for  the  N. 
.  D.  A.,  and  John  W.  Kennedy  for  the  P.  A.  of 
Other  representatives  of  these  several  associa- 
ons  were  present,  notably  Prof.   Beal  of  the  A. 
h.  A.    The  delegates  were  not  authorized  to  take 
nal    action    for   their    respective    bodies,    but,    on 
account  of  the  difficulty  of  securing  ratification  of 
the  action  taken  at  Chicago,  the  two  drafts  will 
doubtless  be  used  in  several  States  without  further 
delay.     The  purpose  of  the  proprietors,  of  course, 
is  to  head  off  hostile  bills,  which  have  already  ap- 
peared in  Congress  and  a  number    of    the    State 
gislatures. 


THE  TWO 
BILLS  ADOPTED. 


It  is  interesting  and  important  to 
note    that    the    anti-narcotic    bill 
adopted   was   merely  a   modifica- 
tion of  the  A.  Ph.  A.  model  drawn  by  Prof.  Beal 
some  years  ago.     Of  course  this  means  a  law  that 
will  affect  not  only  proprietaries,  but  the  sale  of 
^iiarcotics  in  any  guise  whatsoever:  thus  the  general 
|^«nti-narcotic  reform  may  be  advanced  this  season 
i^t)y  the  necessity  under  which  the  proprietors  rest  of 
^quelling  criticism  through  the  obtainment  of  suitable 
■^■fgislation  respecting  their  wares.     The  A.  Ph.  A. 
^^rnodel  was  greatly  strengthened,  in  our  judgment, 
by   providing   for   the   revocation   of   the   culprit's 
license  as  a  pharmacist  upon  the  third  conviction. 
Another  change  was  made  in  virtually  doubling  all 
of  the  permitted  quantities  of  the  prescribed  nar- 
cotics   in    proprietary    preparations:    thus    in   each 
ounce  of  a  product  there  may  now  be  permitted  ^ 
grain  of  morphine,  ^  grain  of  cocaine,  10  grains 
of  chloral  hydrate,  and  %  grain  of  alpha  or  beta 
eucaine.     No  prosecution  may  be  brought  for  the 
sale  of  any  proprietary  preparation  until  the  board 
of  pharmacy  of  the  State  has  certified  that  the  pro- 
duct  violates    the    law.      As    for   the   second    bill, 


regarding  the  content  of  alcohol  in  proprietaries, 
the  essence  of  it  is  simply  this :  alcohol  shall  not  be 
permitted  in  quantities  greater  than  is  necessary  for 
solvent  and  preservative  purposes.  Otherwise  a 
product  may  come  under  the  provisions  of  the  liquor 
law,  although,  as  in  the  case  of  the  anti-narcotic 
bill,  the  board  of  pharmacy  must  first  pass  upon  a 
given  product. 

*  *     * 

THE  IMPORTANCE  ^hat  there  exists  a  great  and  uni- 
OF  ANTi- NARCOTIC  vcrsal  need  throughout  the  United 
States  for  efficient  anti-narcotic 
laws  is  apparent  to  any  careful  observer,  and  it  is 
therefore  fortunate  that  the  circumstances  this 
winter  seem  to  favor  the  enactment  of  suitable  legis- 
lation. The  question  of  anti-narcotic  reform  was 
discussed  at  some  length  last  month  in  a  lecture 
delivered  by  Harry  B.  Mason  before  the  Manhattan 
Pharmaceutical  Association  in  Greater  New  York. 
Mr.  Mason's  address  is  printed  in  its  entirety  else- 
where in  this  issue  of  the  Bulletin.  Incidentally 
it  called  forth  a  statement  at  the  meeting  of  the 
Manhattan  Association  that  the  Health  Commis- 
sioner of  New  York  is  thought  to  be  cherishing  a 
hope  that  the  narcotic  evil  in  the  city  may  soon  be 
effectively  remedied  by  the  enactment  and  vigorous 
enforcement  of  either  a  city  ordinance  or  a  State 
law.  The  Board  of  Pharmacy  and  the  druggists  of 
the  city  are  in  thorough  accord  with  this  purpose, 
and  a  conference  will  soon  be  held  at  which  some 
definite  action  will  be  decided  upon.  At  present 
New  York  State  has  no  anti-narcotic  law,  and  the 
Board  of  Pharmacy  has  to  worry  along  as  well  as 
it  can  under  the  general  poison  act.  It  is  difficult 
to  do  very  much,  and  in  certain  sections  of  the  city 
the  narcotic  traffic  flourishes  to  a  disgraceful  degree. 

*  *     * 

Passing  to  another  aspect  of 
^"^LrouoRs^^AOAiN    ^'^^  patent  medicine  situation,  that 

regarding  the  sale  of  patent  medi- 
cines deemed  to  be  beverages,  we  observe  that  a  law 
has  recently  gone  into  effect  in  Georgia  which  pro- 
vides that  certain  preparations  may  not  be  sold 
except  after  the  payment  of  a  State  tax  of  $1000. 
The  language  of  the  law  is  such  that  those  patent 
medicines  are  affected  which  are  proscribed  by  the 
internal  revenue  authorities  at  Washington.  The 
druggists  of  Georgia  claim,  however,  that  the  law 
can  properly  affect  only  those  preparations  tabooed 
by  the  revenue  authorities  previous  to  the  passage 
of  the  law,  whereas  the  State  comptroller  assumes 
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that  the  law  was  intended  to  include  preparations 
which  might  in  the  future  be  classed  as  liquors  by 
the  revenue  department  at  Washington.  It  is  under- 
stood that  the  question  will  be  fought  out  in  the 
courts.  If  the  State  authorities  win  the  case,  the 
eleven  preparations  recently  proscribed  at  Washing- 
ton, and  others  to  be  tabooed  in  the  future,  will  in 
effect  be  ruled  out  of  the  drug  stores  of  Georgia. 
In  Missouri,  meanwhile,  the  Excise  Commissioner 
has  announced  that  he  will  insist  upon  all  druggists 
paying  a  saloon  license  of  $600  annually  if  they 
desire  to  handle  the  medicines  classed  as  liquors  by 
the  revenue  authorities.  Thus  one  State  after 
another  seems  to  be  following  the  initiative  of  the 
government  officials  at  Washington, 
*     *     * 

TO  We  have  kept  our  readers  apprised 

HANDLE  "PATENT  from  mouth  to  mouth  of  the 
formation  of  the  great  syndicate 
between  the  jobbing  druggists  of  Canada.  We 
observe  now  that  another  company  has  been  formed 
— the  Eastern  Drug  Co.,  Limited.  Interestingly 
enough,  the  purpose  of  this  organization  is  to  handle 
proprietary  medicines  only,  and  apparently  the  drug- 
gist is  to  secure  dividends  without  even  owning 
stock.  Here  is  the  modus  operandi:  The  gross 
profit  in  the  lines  to  be  dealt  in  ranges  from  10  to 
25  per  cent.  It  is  estimated  that  the  cost  of  con- 
ducting the  business  will  be  about  60  per  cent  of 
this  gross  profit,  leaving  40  per  cent  as  the  net  profit. 
One-half  of  this,  or  20  per  cent,  it  is  proposed  to 
keep  for  the  benefit  of  the  concern  itself,  and  the 
remaining  20  per  cent  will  be  distributed  in  the  form 
of  quarterly  dividends  to  the  retailers  who  buy  the 
goods.  The  dividends  will  be  estimated,  of  course, 
upon  the  purchases  of  each  individual;  and  this 
means,  it  will  be  seen,  a  discount  of  from  2  to  5  per 
cent  on  the  purchases.  There  is  a  capital  stock  of 
$75,000,  and  the  chief  officers  are  in  Montreal.  The 
scheme  is  certainly  an  ingenious  one,  and  it  remains 
to  be  seen  what  effect  it  will  have  upon  the  opera- 
tions of  the  newly  organized  National  Drug  and 
Chemical  Co.  of  Canada. 


A  sequel  to  the  famous  Piatt  case 
^N**™«,^'J,'['^'^^'^  in    Chicago    was    developed    last 

month.  The  original  case,  de- 
cided by  Judge  Tuley  in  a  manner  which  made  the 
decision  a  part  of  pharmaceutical  history,  was 
brought  by  Piatt  primarily  against  the  Dr.  Miles 
Medicine    Co.    and  the  Pierce  and  Peruna  man- 


ufacturers, although  certain  jobbers  as  well  as  the 
N.  A.  R.  D.  were  incidentally  involved.  The  three 
defendant  proprietors,  winning  the  case,  turned 
around  and  brought  suit  against  Piatt,  seeking  the 
customary  injunction  to  prevent  him  from  obtaining 
goods  by  underhanded  and  indirect  methods, 
mutilating  the  labels,  and  then  selling  the  supplies 
at  cut  prices.  The  injunction  was  granted  last 
month  in  a  decision  by  Judge  Kohlsatt,  of  the  Fed- 
eral Court  in  Chicago.  In  one  of  the  foregoing 
paragraphs  this  month  we  have  made  reference  also 
to  a  couple  of  suits  in  Greater  New  York,  brought 
by  proprietors  for  the  purpose  of  securing  similar 
injunctions.  Incidentally  it  is  of  interest  to  note 
that  Judge  Kohlsatt  declared  that  any  concert  of 
action  between  the  proprietors  themselves,  or  be- 
tween the  proprietors  and  other  branches  of  the  drug 
trade,  did  not  in  the  least  involve  the  legal  validity 
of  the  contract  plan.  Judge  Holland,  in  charging 
the  jury  in  the  Loder  case,  upheld  the  legality  of 
the  contract  plan,  but  rather  intimated  that  it  must 
be  applied  individually  by  each  proprietor  and  that 
there  must  be  nothing  savoring  of  a  combination  of 
interests. 

sic  *  * 

In    New    York    State    the   phar- 

^^^pharmacopIeiai  ^^^y  ^^w  provides  that  every 
pharmacy  must  have  a  store  li- 
cense, apart  from  the  regular  registration  certificates 
which  the  different  pharmacists  connected  with  the 
store  may  themselves  possess.  The  Board  of  Phar- 
macy has  recently  ruled  that  it  will  hereafter  not 
issue  annual  renewals  of  such  store  licenses  unless 
satisfactory  proof  can  be  given  in  every  case  that 
there  is  in  the  store  either  the  new  Pharmacopoeia 
or  some  book  like  a  late  dispensatory  containing  the 
new  pharmacopoeial  text.  The  board  rightly  as- 
sumes that  no  pharmacist  can  successfully  and  safely 
practice  his  calling  unless  he  is  abreast  of  the  phar- 
macopoeial changes. 


GOOD! 


The  druggists  of  Greater  New 
York  have  finally  won  their  point 
in  securing  representation  upon 
the  Board  of  Health.  Perhaps  we  should  not  sav 
that  they  had  exactly  "secured  representation:' 
what  they  have  obtained  from  Commissioner  Dar- 
lington is  the  formation  of  an  auxiliary  or  advisory 
board  of  five  pharmacists,  with  which  the  Commis- 
sioner will  consult  in  all  matters  affecting  the  phar- 
macists of  the  city.    The  members  of  this  advisory 
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board  are  William  C.  Alpers,  of  the  Manhattan 
Pharmaceutical  Association ;  Felix  Hirseman,  of  the 
German  Apothecaries'  Society;  C  H.  Bernstein,  of 
the  New  York  Retail  Druggists'  Association;  Wil- 
liam Muir,  of  the  Kings  County  Pharmaceutical 
Society;  and  C.  O.  Bigelow,  of  the  eastern  branch 
of  the  Board  of  Pharmacy.  The  druggists  of  the 
city  are  very  much  pleased  that  their  efforts  for  the 
last  year  or  two  have  met  with  success,  and  inci- 
dentally it  is  gratifying  that  the  profession  of  phar- 
macy has  been  recognized  in  this  public  manner. 
The  Health  Board  of  New  York  now  has  two 
advisory  bodies,  one  representing  physicians  and  the 
other  representing  pharmacists. 


The  announcement  of  the  Missouri  State  Board 
of  Pharmacy  that  hereafter  the  law  will  be  strictly 
enforced  with  respect  to  the  employment  of  regis- 
tered assistants  has  caused  a  good  deal  of  conster- 
nation throughout  the  State.  Druggists  are  mak- 
ing every  possible  effort  to  get  in  out  of  the  wet. 

*     *     * 

"The  Women's  Organization  of  the  N.  A.  R.  D." 
has  been  founded  in  Boston  as  a  feminine  auxiliary 
to  the  N.  A.  R.  D.  Mrs.  Emma  G.  Wallace,  of 
Boston,  is  the  president ;  Mrs.  Adelaide  M.  Godding, 
of  Boston,  is  the  secretary;  and  Mrs.  Charles  H. 
Avery,  of  Chicago,  is  the  treasurer. 


»A  local  branch  of  the  American 
«^tfo  "^"^^nw  A    Pharmaceutical  Association  is  be- 
OF  TIIE  A.  Fll.  A.    _ 
ing   organized   in   Chicago   by   a 

number  of  the  enthusiastic  members  of  the  A.  Ph. 

A.     It  is  thought  that  this  will  be  the  means  of 

greatly  increasing  the  interest  of  the  association  in 

the  city.     Monthly  meetings  will  be  held  regularly. 

Among  the  prime  movers  in  the  step  are  Professors 

Oldberg  and  Hallberg.     The  plan  is  an  admirable 

one  and  ought  to  be  followed  in  every  large  city  in 

the  country. 

*     *     * 

The  New  Hampshire  Board  of  Pharmacy,  in  ren- 
dering its  annual  report  to  the  governor  recently, 
expressed  the  hope  that  no  attempt  would  be  made 
in  the  State  to  secure  the  enactment  of  a  graduation 
prerequisite  law.  In  New  Jersey,  on  the  other  hand, 
strong  sentiment  is  being  worked  up  in  favor  of  the 
introduction  of  such  a  measure  in  this  year's  legis- 

^PM.  L.  Campbell,  of  Leslie,  Mich.,  has  been  ap- 
pointed State  Inspector  of  Pharmacy  in  accordance 
with  the  new  State  law  in  Michigan  providing  for 
such  an  office.  He  is  not  a  member  of  the  board,  but 
will  be  subject  to  the  board's  orders,  and  his  duty 
will  be  to  travel  about  the  State  in  search  of  violators 
of  the  pliarmacy  and  liquor  laws. 


The  "Ideal  Drug  Company"  of  Chicago  now  has 

its  counterpart  in  the  "United  Chemists'  Company" 

f  New   Jersey,   created   last  month   with  a  large 

apitalization  for  the  purpose  of  buying  a  chain  of 

Irug  stores  in  New  York  and  Philadelphia.     More 

of  the  "new  economic  order!" 


With  reference  to  the  recent  ruling  of  the  Okla- 
homa Board  of  Pharmacy,  which  has  two  or  three 
times  been  mentioned  in  the  Bulletin^  the  Circuit 
Court  has  decided  that  the  pharmacy  law  cannot  be 
held  to  restrict  the  sale  of  stock  food,  toilet  reme- 
dies, patent  medicines,  and  the  like. 

4t     *     ♦ 

A  new  trial  has  been  refused  in  the  Loder  case, 
although  Judge  Holland  scaled  down  the  award  of 
the  jury  to  $10,800  (about  half  of  the  original 
award),  and  the  fee  of  Loder's  attorney  from  $6,000 
to  $2,500.  The  case  will  now  be  appealed  by  the 
defendants. 

«       41       4i 

Mr.  Adolph  E.  Vogeler,  for  a  considerable  period 
editor  of  the  Western  Druggist,  from  which  journal 
he  retired  three  or  four  years  ago,  has  gone  to  the 
Isle  of  Pines  for  his  health,  and  is  now  a  member 
of  the  editorial  staff  of  the  Isle  of  Pines  Appeal. 

ifc       ♦       ♦ 

The  death  of  an  infant  in  Baltimore  from  the 
use  of  a  certain  patent  medicine  recently  caused  a 
crusade  in  the  city  newspapers  against  proprietary 
articles  of  all  kinds. 

*  *     * 

The  Massachusetts  Supreme  Court  has  declared 
the  tax  on  trading  stamps  to  be  unconstitutional.  It 
seems  hard  to  attack  these  little  pests  through  the 

legislature. 

*  *     * 

Ulrich  Wiesendanger,  of  Yonkers,  N.  Y.,  is  now 
serving  his  second  term  as  coroner  of  Westchester 
county.  Here  is  a  suggestion  for  other  pharma- 
cists ! 


THE  NEW  PHARMACOPEIA. 


A  Detailed^Commentary  on  the  Eighth  Revision,  which  Became  Official  September  1 — Each  Article  is 

Taken  Up  in  Alphabetical  Order  and  the  Specifipations  Compared  with  Those  of  the 

Previous  Edition — The  Changes  Made  in  the  Work  thus  Rendered  Clear. 

By  DR.  JOHN  M.  FRANCIS, 

Chief  Chemist  for  Parke,  Davis  &  Co. 
{Continued  from  the  January  Bui^leXin. ) 


Glyceritutn  Ferri,  Quinince  et  Strychnince  Phosphatum. — 
Addition.  Very  convenient  for  the  expeditious  preparation 
of  the  syrup  of  phosphates  of  iron,  quinine  and  strychnine. 
The  latter  is  not  a  stable  product  and  the  glycerite  presumably 
is;  consequently  the  tedious  operation  of  frequently  making 
up  small  batches  of  the  syrup  can  be  avoided. 

Gossypii  Cortex. — Dried  bark  taken  from  the  green  root 
of  the  cotton  plant  is  undoubtedly  possessed  of  therapeutic 
activity.  A  very  large  part  of  the  drug  of  commerce  is 
stripped  from  the  roots  of  the  plant  after  the  cotton-picking 
is  over  and  the  plant  is  exhausted  and  absolutely  dead.  Such 
drug  is  almost  inert.  The  reason  for  this  procedure  is  evi- 
dent; to  procure  the  bark  from  the  grovi^ing  plant  one  must 
also  destroy  the  cotton,  which  is  v^rorth  from  six  to  ten  cents 
a  pound,  and  it  would  require  the  destruction  of  perhaps  two 
hundred  plants  to  obtain  a  pound  of  dry  root-bark. 

The  writer  knows  that  in  the  Southern  States,  where  the 
plant  is  largely  grown,  the  women  of  the  poorer  classes  use 
an  infusion  of  cottonseed  hulls  in  amenorrhea  and  also  as  a 
supposed  abortive. 

Guaiacol. — Addition.  It  will  be  recalled  that  creosote  is 
described  as  being  composed  principally  of  guaiacol  and  cre- 
sol.  This  substance  is  used  as  a  substitute  for  creosote,  over 
which  it  possesses  three  advantages,  viz.,  it  has  a  definite 
constitution  and  hence  does  not  vary  so  much  in  therapeutic 
activity;  it  has  not  such  an  objectionable  taste;  and  it  has 
less  tendency  to  upset  the  digestive  organs.  While  guaiacol 
has  a  tendency  to  darken  in  color  through  exposure  to  light, 
we  have  never  noticed  that  this  was  more  characteristic  of  the 
synthetic  product  than  of  that  derived  from  creosote ;  nor 
have  we  been  able  to  demonstrate  that  this  darkening  of 
color  affected  its  chemical  composition  or  therapeutic  value. 

Guaiacolis  Carbonas. — Addition.  Introduced  as  a  pro- 
prietary article  under  the  name  of  duotal.  The  "carbonate" 
of  guaiacol  is  claimed  to  be  split  up  by  the  secretions  into 
guaiacol  and  carbonic  oxide,  and  its  popularity  appears  to 
warrant  the  claim  that  it  is  as  efficient  as  the  parent  sub- 
stance. Furthermore,  there  is  every  reason  to  believe  that  the 
gradual  absorption  of  the  guaiacol  resulting  from  the  decom- 
position of  the  carbonate  causes  less  stomachic  disturbance 
than  is  the  case  where  pure  guaiacol  is  ingested.  The  great- 
est recommendation  for  the  carbonate  lies  in  the  fact  that  it 
is  an  insoluble  (in  water),  white,  crystalline  powder,  almost 
devoid  of  taste,  whereas  guaiacol  is  a  syrupy  liquid  of  a  pro- 
nounced taste  suggestive  of  creosote. 

Creosote  is  also  marketed  as  a  "carbonate"  under  the  name 
of  creosotal,  but  has  not  met  with  so  much  favor  because  it 
is  not  a  powder  like  guaiacol  carbonate. 


In  this  connection  the  question  suggests  itself:  Why  are 
not  the  sodium  sulphonates  of  creosote  and  guaiacol  as 
worthy  of  official  recognition  as  guaiacol  carbonate.  These 
two  compounds  are  easily  and  cheaply  made  and,  we  believe, 
are  fully  as  effective  as  creosote  and  guaiacol  in  proportionate 
doses.  Their  chief  value  lies  in  the  fact  that  they  have  not 
the  marked  objectionable  taste  of  the  above  substances  and 
are  soluble  in  water,  wine,  and  syrups,  thus  enabling  the  phar- 
macist to  dispense  combinations  of  syrups,  malt  extracts, 
emulsions,  etc.,  containing  full  medicinal  doses  of  creosote 
and  guaiacol,  but  devoid  of  the  nauseous  taste  characteristic 
of  such  prescriptions.  We  all  know  from  experience  that  it 
is  not  uncommon  to  see  combinations  of  creosote  and  malt 
extract,  or  creosote  emulsions,  which  are  claimed  to  contain 
from  10  to  20  minims  of  creosote  to  the  ounce,  but  which 
really  do  not  contain  a  tithe  of  this  quantity,  either  as  pure 
creosote  or  in  the  form  of  a  soluble  modification  such  as  the 
alkaline   sulphonate. 

Guaiacum. —  (Guaiac  Resin,  U.  S.  P.  1890.)  The  specifi- 
cations will  enable  one  to  detect  an  inferior  grade,  and  are 
a  great  improvement  over  those  of  the  U.  S.  P.  1890.  At 
least  85  per  cent  must  be  soluble  in  alcohol ;  acid  number  not 
less  than  70  nor  more  than  80;  ash  not  over  4  per  cent. 

Of  commercial  samples  examined  by  us  90  per  cent  con- 
tained 85  per  cent  or  more  of  alcohol-soluble  resin ;  70  per 
cent  contained  over  96  per  cent;  and  less  than  10  per  cent 
fell  below  the  U.  S.  P.  specifications. 

Guarana. — Assayed  and  must  contain  not  less  than  3.5  per 
cent  of  alkaloidal  principles.  We  have  assayed  many  samples, 
representing  several  thousand  pounds,  and  have  not  yet  found 
one  to  assay  below  4  per  cent  of  caffeine  and  associated  prin- 
ciples. 

Hexamethylenamina. — Addition.  Known  under  various 
trade  names,  such  as  urotropin  and  uritone,  and  well  estab- 
lished because  of  proved  worth.  This  substance  is  easily 
made  but  extremely  difficult  to  purify,  the  decomposition 
products  imparting  to  it  a  very  offensive  odor.  The  identity 
and  purity  tests  of  the  Pharmacopoeia  are  ample.  After  the 
identity  is  established  the  pharmacist  can  afford  to  rely  upon 
his  sense  of  smell,  as  when  this  substance  is  refined  enough 
to  be  devoid  of  odor  it  will  most  probably  meet  all  purity 
tests. 

Homatropince  Hydrobromidum. — Should  be  protected  from 
the  light.  In  view  of  the  cost  of  this  substance  and  its 
almost  exclusive  use  by  eye-specialists,  it  is  hardly  necessary 
to  caution  our  pharmacist  friends  against  overstocking.  The 
one  important  test  which  should  never  be  omitted  is  the  last 
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of  the  series  given,  viz.,  for  atropine,  hyoscine,  and  hyoscy- 
amine. 

Hydrargyri  Chloridiim  Corrosivum. — It  seems  almost  super- 
fluous to  say  anything  about  corrosive  sublimate,  and  we  will 
only  call  attention  to  the  one  matter  of  solubility.  The  specifi- 
cations of  the  Pharmacopoeia  are  ample,  but  it  remains  to  be 
said  that,  as  the  result  of  competition,  the  cost  of  manufac- 
ture is  forced  down  until  much  of  the  bichloride  of  mercury 
marketed  is  not  as  soluble  as  it  should  be. 

Hydrargyri  Chloridum  Mite. — Should  contain  not  less  than 
99.5  per  cent  of  pure  mercurous  chloride.  Like  bismuth  salts, 
the  calomel  of  various  makers  varies  greatly  in  density  and 
whiteness.  Several  processes,  or  variations  in  process,  are 
undoubtedly  employed,  and  the  curious  result  is  the  production 
of  calomels  indistinguishable  by  chemical  test  but  varying  in 
physical  properties  and  behaving  differently  in  combination 
with  other  chemical  substances.  We  do  not  know  how  better 
to  illustrate  this  than  in  the  case  of  the  popular  tablet  combi- 
nation of  calomel  and  sodium  bicarbonate.  The  writer  has  had 
tablets  of  this  combination  prepared  from  half  a  dozen  samples 
of  calomel  from  American,  European,  and  Japanese  manufac- 
turers. Identically  the  same  proportions  and  manipulation 
were  used  with  all,  and  yet,  of  the  half  dozen,  only  one  brand 
of  calomel  proved  satisfactory  in  yielding  a  tablet  which 
remained  white;  all  the  others  became  grayish  or  discolored 
within  from  one  to  six  weeks,  showing  reaction  between  the 
mercury  salt  and  the  alkali.  Wherein  lay  the  difference  we 
have  been  wholly  unable  to  decide.  The  two  most  important 
tests  of  the  Pharmacopoeia  are  those  for  soluble  impurities  and 
mercuric  chloride,  as  these  exclude  the  dangerous  soluble  mer- 
iry  salts. 

Hydrargyri  lodidum  Flavum. — The  process  of  manufacture 

given,  and  we  assume  that  no  retail  pharmacist  will  ever 
use  it.  We  hope  not,  because  he  will  end  with  an  uncertain 
and  costly  product.  If  one  is  looking  for  a  demonstration  of 
j  color  production,  this  is  certainly  the  salt  to  manufacture,  for 
he  will  get  all  the  blends  of  red,  yellow,  and  green  imaginable, 
and  the  mass  which  he  will  finally  throw  away  will  perhaps 

|^|fit  be  sacrificed  in  vain. 
^H  Samples  of  this  salt  are,  like  calomel,  peculiar  in  meeting 
^an  chemical  identity  and  purity  tests  and  yet  reacting  differ- 
ently under  manipulation.    While  all  yellow  iodide  of  mercury 
|||H  sensitive  to  light,  yet  some  samples  are  much  more  sensitive 
li^Ran  others.    Probably  the  greater  part  of  it  is  now  consumed 
in  the  form  of  pills  and  tablets,  but  much  of  it  is  wholly 
unfitted  for  such  use,  as  it  quickly  becomes  of  a  dark  greenish 
color,  thus  rendering  the  tablets  or  pills  unsalable.     We  have 
never  found  the  pharmacopoeial  tests  sufficient  to  distinguish 
a  sample  which  will  quickly  assume  the  greenish  color  when 
massed  from  one  which  retains  its  bright-yellow  color.     This 
sensitiveness  may  possibly  be  due  to  a  difference  in  chemical 
composition,  but  if  so  we  cannot  detect  it;  we  incline  rather 
to  the  idea  that  it  is  due  wholly  to  a  difference  in  molecular 
arrangement  or  physical  constitution. 

Hydrargyri  lodidum  Rubrum. — As  with  the  preceding 
iodide,  the  Pharmacopoeia  includes  a  method  of  preparation. 
While  the  red  iodide  of  mercury  can  be  more  easily  prepared 
than  the  yellow,  its  production  in  limited  quantity  is  costly  and 
unsatisfactory,  and  the  pharmacist  will  usually  make  it  but 
once. 


The  most  objectionable  feature  of  the  commercial  red 
iodide  of  mercury  is  not  provided  for  in  the  official  process 
of  manufacture,  viz.,  the  mercurous  salts.  Presumably  if 
mercuric  chloride  be  used  as  the  basis  of  the  proceeding,  no 
mercurous  salts  will  be  formed;  but  it  is  a  fact,  nevertheless, 
that  if  commercial  bichloride  be  used  these  salts  will  be  found 
in  the  red  iodide,  and  only  the  costly  expedient  of  solution  in 
alcohol  or  some  similar  solvent  will  yield  a  pure  red  iodide. 

We  find  that  much  of  the  red  iodide  sold  contains  an 
excess  of  mercurous  salts.  The  Pharmacopoeia  states  that  it  is 
"soluble  in  solutions  of  the  soluble  iodides."  This  had  better 
be  modified  by  saying:  "Two  grammes  of  red  mercuric  iodide 
should  wholly  and  quickly  dissolve  in  100  Cc.  of  distilled  water 
containing  2  grammes  of  potassium  iodide."  This  test  will 
secure  a  product  suited  for  practically  any  pharmaceutical  use. 

Hydrastis. — Should  yield  not  less  than  2.5  per  cent  hydras- 
tine  by  appended  assay  process. 

The  time  was  when  the  pharmacist  could  choose  his  golden 
seal,  but  the  rapid  clearing  up  of  the  forests,  the  slow  growth 
of  the  plant,  and  the  steadily  increasing  consumption  of  the 
drug  and  its  educts  has  worked  a  revolution  in  both  quality 
and  price.  It  has  been  only  a  few  years  since  this  drug 
could  be  purchased  at  17  cents  a  pound ;  at  this  time  it  readily 
commands  $1.35  a  pound.  It  is  needless  to  say  that  under 
such  circumstances  we  may  consider  ourselves  lucky  to  get  it 
at  all,  though  it  assays  much  below  the  official  standard.  The 
pharmacopoeial  standard  is  not  too  high,  however,  in  calculat- 
ing standards  for  the  galenical  preparations,  as  prime  drug 
will  readily  yield  2.5  per  cent  of  hydrastine. 

The  change  in  public  sentiment  as  to  the  value  of  this  drug 
is  not  more  radical  than  it  has  been  as  to  therapeutic  value  of 
the  yellow  hydrastis  alkaloid,  berberine.  The  writer  remem- 
bers when  the  white  alkaloid,  hydrastine,  was  considered  the 
only  valuable  constituent,  and  when  the  berberine  was  a  by- 
product and  immense  quantities  of  it  in  its  crude  form  were 
stored  away  in  any  out-of-the-way  place.  Now  manufactur- 
ing pharmacists  cannot  meet  the  demand  for  berberine, 
mainly  in  the  form  of  the  soluble  neutral  sulphate.  While  not 
absolutely  germane  to  the  topic  under  discussion,  it  may  be 
of  interest  to  say  that  we  think  the  statement  made  by  some 
authorities,  that  berberine  is  the  principal  constituent  of 
Bcrberis  aquifolium  (Oregon  grape),  is  a  mistake.  Some 
experimentation  carried  out  in  our  laboratory  tends  to  show 
that  the  yellow  substance  found  in  this  drug  does  not  answer 
to  the  tests  of  berberine.  An  investigation  along  this  line 
would  prove  an  interesting  topic  for  a  pharmaceutical  research 
thesis. 

Hyoscina:  Hydrobromidum. — We  mention  this  drug  to  call 
attention  to  some  facts  of  interest  in  relation  to  it.  It  is 
stated  in  the  Pharmacopoeia  that  this  alkaloid  is  "chemically 
identical  with  scopolamine."  We  all  remember  the  scientific 
warfare  waged  over  the  identity  and  constitution  of  hyoscine, 
hyoscyamine,  and  scopolamine,  and  now,  just  as  we  have  con- 
cluded that  we  have  arrived  at  a  rational  verdict,  and  the 
Committee  of  Revision  has  thought  it  safe  to  announce  that 
hyoscine  and  scopolamine  are  chemically  identical,  tremendous 
interest  is  aroused  in  medical  and  pharmaceutical  circles  by 
the  exploitation  of  scopolamine  as  a  hypodermic  anesthetic. 
Surgeons  have  long  sought  such  an  agent,  which  could  be 
administered  more  easily  and  expeditiously  and  with  a  greatef- 
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degree  of  safety  than  chloroform  and  ether,  and  this  longed- 
for  substitute  is  now  claimed  to  have  been  found  in  scopola- 
mine injected  into  the  spinal  column  and  also  hypodermically. 
Whether  the  claim  is  true  or  not  remains  to  be  seen,  but  it  has 
had  the  efifect  of  enormously  increasing  the  demand  for  the 
comparatively  rare  scopolamine;  of  course,  as  this  is  chemi- 
cally identical  v^rith  hyoscine,  it  is  presumed  to  be  therapeu- 
tically identical  also.  The  immediate  result  has  been  a  tre- 
mendous increase  in  price  within  a  few  weeks  for  both 
these  alkaloids,  and  even  at  an  almost  prohibitive  price 
Europe  and  America  are  being  scoured  for  further  supplies. 
Before  concluding,  we  may  say  that  an  American  investigator 
in  London,  Prof.  Arthur  Cushny,  lately  of  the  University  of 
Michigan,  has  announced  that  the  scopolamine  of  commerce 
contains  both  levo-  and  dextro-rotary  constituents  which 
probably  diflfer  in  therapeutic  activity ;  thus  is  confusion  worse 
confounded,  but  before  the  interest  flags  we  will  probably 
kaow  something  more  definite  of  the  chemistry  of  these  two 
alkaloids.  In  the  meantime  don't  overstock  on  costly  tablets 
of  hyoscine  or  scopolamine,  as  the  bottom  may  suddenly  drop 
out^  of  the  fad — a  thing  which  has  happened  many  times 
before. 

Hyoscyamin(B  Hydrobromidum. — It  may  be  worth  while  to 
compare  the  identity  tests  of  this  alkaloidal  salt  and  that  of 
the  closely  related  hyoscine  hydrobromide.  The  most  promi- 
nent difference  lies  in  the  melting  point  of  the  gold  double- 
salts  or  chloraurates.  Perhaps  it  may  be  well  to  remember 
that  one  striking  diflference  is  that  the  hyoscine  hydrobromide 
is  precipitated  by  platinic  chloride,  T.  S.,  whereas  hyoscyamine 
hydrobromide  is  not. 

The  production  and  preparation  of  the  chloraurates  above 
referred  to,  suitable  for  determining  melting  points,  is  a  mat- 
ter requiring  considerable  skill  and  practice,  and  we  doubt  if 
many  busy  pharmacists  will  care  to  attempt  it.  In  such  cases 
the  pharmacist  should  be  able  to  rely  absolutely  on  his  phar- 
maceutical purveyor.  The  therapeutic  action  of  the  two  closely 
related  alkaloids  is  similar  but  not  identical. 

HyoscyatnincE  Sulphas. — See  remarks  under  hyoscyamine 
hydrobromide. 

Hyoscyamus. — Must  assay  at  least'  .08  per  cent  of  mydriatic 
alkaloids  by  appended  process.  This  drug  of  fair  quality  will 
easily  average  .10  per  cent  of  mydriatic  alkaloids.  See 
remarks  under  fluidextract  of  hyoscyamus. 

lodoformum. — In  so  far  as  the  writer  knows,  practically 
all  the  iodoform  usually  sold  on  the  American  market  will 
meet  all  reasonable  therapeutic  demands ;  there  is,  however,  as 
in  the  case  of  calomel  and  the  bismuth  salts,  a  considerable 
variation  in  the  color  and  density  of  various  brands,  the 
darker  colored  and  more  dense  products  yielding  the  more 
ash  and  heavier  traces  of  iodides.  The  pharmacist  who  seeks 
only  the  best  will  insist  on  the  lightest,  most  yellow  colored, 
and  finest  powdered  sample. 

lodolum. — Addition.  Has  been  known  for  several  years 
and  enjoys  some  reputation  as  a  substitute  for  iodoform,  over 
which  it  has  the  advantage  of  being  devoid  of  objectionable 
odor. 

Ipecacuanha. — See  remarks  under  fluidextract  of  ipecac. 

Jalapa.  — Must  assay  not  less  than  8  per  cent  of  total  resin 
by  process  appended.  The  botanical  description  of  this  drug 
is  hardly  such  as  to  enable  the  average  pharmacist  to  dis- 
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tinguish  the  official  from  the  spurious  product,  particularly  if 
he  purchase  the  ground  drug — and  woe  to  him  who  buys 
whole  jalap  tubers  unless  he  has  a  power  drug-mill  with  which 
to  grind  them. 

The  resin  assay  is  of  some  service  in  protecting  the  would- 
be  purchaser,  but  not  of  a  great  deal  after  all.  Unfortunately 
the  chemistry  of  jalap  resin  is  not  on  a  satisfactory  basis,  but 
after  assaying  his  drug  for  resin  one  should  turn  to  "Resina 
Jalapae"  and  make  the  tests  there  specified  for  its  identity. 

The  resin  standard  for  this  drug  is  not  too  high,  though 
the  jalap  offered  on  the  American  market  during  the  past  two 
years  has,  as  a  whole,  been  distinctly  inferior.  An  occasional 
lot  will  assay  considerably  above  standard,  thus  showing  of 
what  this  drug  is  capable  if  grown  under  proper  conditions. 
Of  samples  tested  by  us  during  the  past  year,  70  per  cent 
assayed  8  per  cent  or  above  and  30  per  cent  assayed  below 
6  per  cent,  the  highest  being  10.5  per  cent. 

Kaolinum. — Addition.  This  is  introduced  because  it  forms 
the  basis  of  the  Cataplasma  Kaolini.  There  are  obtainable  on 
our  market  kaolins  of  almost  as  many  different  tints  as  there 
are  people  of  different  colors.  This  matter  of  color  is  really 
of  little  consequence,  but,  as  intimated  before,  the  fineness  of 
the  powder,  its  freedom  from  "grittiness,"  and  particularly  its 
absorbent  power,  are  matters  of  supreme  importance  in  pre- 
paring the  cataplasm.  Only  by  experimentation  will  the  phar- 
macist learn  just  what  is  right.  Don't  accept  anything  and 
everything  sold  as  kaolin,  but  buy  by  sample. 

Kino. — The  official  tests  are  not  sufficient  to  protect  the 
buyer  against  sophistication  and  substitution.  We  believe  we 
can  safely  say  that  much  of  the  kino  sold  is  Australian  kino, 
otherwise  known  as  red  gum  or  eucalyptus  kino.  Of  course 
the  writer  does  not  mean  to  say  that  genuine  kino  cannot  be 
obtained  from  reputable  firms,  for  greater  or  less  quantities 
are  always  to  be  had  for  a  commensurate  price ;  but  our  exam- 
ination of  samples  seems  to  indicate  that  even  these  firms 
are  occasionally  imposed  upon.  A  different  kino  of  a  beautiful 
translucent  ruby  color  was  introduced  into  the  London  market 
a  few  years  ago  and  was  said  to  have  been  procured  from 
Africa.  It  was  claimed  by  the  importers  to  be  not  from 
Ptcrocarpus  Marsupium,  but  to  be  the  genuine  kino  originally 
introduced  and  to  which  kino  owed  its  reputation.  The  infer- 
ence was  that  the  original  kino  had  become  unprocurable 
and  that  the  juice  of  Ptcrocarpus  Marsupium  had  taken  its 
place. 

Years  of  practical  experience  have  demonstrated  that,  while 
eucalyptus  kino  or  red  gum  is  similar  to  the  official  kino  in 
physical  and  therapeutic  properties,  it  has  not,  in  solution,  the 
tendency  to  gelatinize  which  is  such  a  marked  characteristic 
of  the  latter  drug.  Marshall  prepares  kino  which  will  not 
gelatinize  by  heating  it  for  some  time  in  a  moist  condition; 
this  procedure  is  based  on  the  theory  that  a  natural  enzym^ 
or  ferment  in  the  juice  continues  to  act  in  the  tincture,  gradi 
ally  breaking  down  the  tannin  bodies  and  setting  free  a  rei 
coloring  matter  and  a  pectinous  substance  which  converts  thi 
fluid  into  a  gelatinous  mass.  The  writer  has  not  been  able  t^ 
satisfactorily  test  out  this  theory,  but  it  is  worth  trying,  as  thj 
tincture  can  be  heated  for  a  few  hours  on  a  steam  or  wate^ 
bath,  by  placing  it  in  a  flask  connected  to  a  reflux  condenser 

{To  be  continued.) 


HIS  ADVERTISING  METHODS. 


lose  Used  by  Dr.  Willis  Q.  Gregory,  the  WelI=l<nown  Buffalo  Pharmacist— Placards  Used  with  Qood 
Effect  in  the  Store — "Gregory  Saves  You  Money"  a  Favorite  Phrase — 

Advertising  to  Physicians. 

By  "THE  TRAVELER." 


Dr.  Willis  G.  Gregory,  the  well-known  pharma- 
cist of  Buffalo,  presents  the  interesting  spectacle  of 
a  man  located  in  a  transient  neighborhood,  compelled 
by  force  of  circumstances  to  use  aggressive  commer- 
cial methods,  who  is  by  training  and  temperament 
of  strong  professional  tastes  and  inclinations.  Sur- 
prisingly enough,  the  combination  works  pretty  well. 
Business  and  Science  are  made  to  cooperate  with 
each  other  as  they  should  in  the  modern  pharmacy. 

SOME  PRICE  PLACARDS. 

As  you  enter  Dr.  Gregory's  pharmacy  you  at  once 
see  many  evidences  of  life.  Exceedingly  well-writ- 
ten and  well-printed  placards  challenge  your  atten- 
tion, and  while  one  will  offer  low  prices  on  counter 
goods,  another  will  refer  to  some  such  subject  as 
prescriptions  or  assayed  fluidextracts.  Let  us  speak 
first  of  a  few  things  of  the  more  purely  commercial 
order.  Here,  for  instance,  are  a  couple  of  placards 
that  I  saw  on  the  occasion  of  a  recent  visit  to  the 
Doctor's  interesting  pharmacy: 


very  nature  of  things  is  largely  of  the  transient 
order,  and  he  is  compelled  to  handle  goods  and  offer 
prices  that  appeal  to  this  class  of  patrons.  It  ought 
to  be  explained,  however,  that  these  two  pla- 
cards were  copied  some  months  ago,  and  that  the 
prices  may  not  be  in  harmony  with  the  schedule 
which  has  been  adopted  in  Buffalo  more  recently. 
Dr.  Gregory  is  of  course  a  good  association  man, 
and  is  in  fact  Chief  Diplomat  of  the  local  N.  A.  R. 
D.  forces.  He  may  be  depended  upon  to  follow  the 
schedule  absolutely. 


I 


TOILET  SOAPS 

CHEAPER  THAN  DIRT  I 

15c 

Sorosis, 

IOC 

asc 

Packer's  Tar, 

17c 

asc 

Juvenile, 
Etc. 
Etc. 

GREGORY 

■3c 

save:s     youi     ivioime 

V! 

DON'T  MISS  THESE! 

50c  ...  Vinolia  Cream,  -  -  -  29c 
25c  -  .  -  Cutieiira  S<Mip,  -  -  -  19c 
50c    .    Stuart's  Dyspepsia  Tablets,    -    43c 

Etc. 

Etc. 

GREGORY 

SAVES       YOCI        IVIOIMEIYI 


In  his  efforts  to  catch  the  eye  of  the  passing  pub- 
lic, Dr.  Gregory  uses  to  the  utmost  the  fine  window 
space  at  his  command,  and  presents  interesting  dis- 
plays also  on  the  inside  of  the  store.  Over  the 
show  cases  such  goods  are  strung  on  a  wire  as  whisk 
brooms,  marked  with  pilces  at  15  or  25  cents.  On  a 
jardiniere  stand,  outside  the  counter,  you  may  see 
a  basket  of  soap  bearing  some  such  legend  as  this : 
"10  cents — marked  down  to  7." 

A  PERFUME  IDEA. 

It  is  to  be  understood  that  Dr.  Gregory  is  located  A  specialty  is  made  of  perfumes,  and  I  was  inter- 
on  Main  Street  in  Buffalo,  right  in  the  heart  of  the  ested  in  this  phrase,  which  was  used  a  number  of 
down-town  business  district,  and  that  he  is  further-  times  in  connection  with  perfume  advertising :  "Our 
more  in  the  Genesee  Hotel  block.     His  trade  in  the  perfumes  are  kept  in  the  dark,  and  are  consequently 
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always  fresh."  This  reminded  me  of  Bettes,  the 
pharmacist  in  Jacksonville,  Florida,  who  keeps  his 
candy  in  a  refrigerator,  and  who  by  this  trick  has 
obtained  a  great  reputation  for  always  having  fresh 
confectionery.  "Go  to  Bettes  for  candy"  is  the  cry 
in  Jacksonville.  I  do  not  know  whether  or  not  the 
cry  in  Buffalo  is  "Go  to  Gregory  for  perfumes." 

THE  PROFESSIONAL  SIDE. 

Now  a  few  words  regarding  the  exploitation  of 
the  professional  side  of  the  business.  Glancing  at 
the  accompanying  illustration  of  Dr.  Gregory's 
pharmacy,  it  will  be  seen  that  it  is  located  on  a  cor- 
ner, and  that  it  is  semicircular  on  the  outside.  The 
interior  is  triangular,  and  at  the  end  of  the  triangle 
sits  Dr.  Gregory  at  his  desk,  in  plain  view  of  patrons 
of  the  establishment.  Beyond  his  desk  is  another 
room  which  broadens  out  into  a  second  triangle, 
with  the  base  at  the  very  end  of  the  store.  This 
room  is  used  for  dispensing  and  manufacturing  pur- 
poses and  is  equal  in  size  to  the  salesroom  proper. 
Over  the  Doctor's  desk,  between  the  salesroom  and 
the  dispensing  laboratory,  you  will  find  a  number 
of  placards  like  these : 


DRUG  QUALITY 


Means  Purity,  Freshness,  and  Right  Strength! 


To  secure  this  quality  our  important  medicines  are  as- 
sayed at  the  University  of  Buffalo. 


BRING   YOUR   PRESCRIPTIONS    HERE! 


Trusted  170,000  Times! 

That  is  the  number  of  new  prescriptions 
we  have  been  trusted  to  compound.  By 
our  double  checking  system  mistakes  are 
impossible.  This  and  our  low  prices  keep 
our  Prescription  business  growing. 

BRING   YOUR   PRESCRIPTIONS    HERE! 


At  the  left  of  the  salesroom  there  is  a  large  mir- 
ror in  the  center  of  the  wall  fixtures,  and  painted  in 


white  on  the  glass  may  be  seen  the  following  legend : 
''Prescriptions  Written  in  any  Language  Com- 
pounded. When  Others  Fail  to  Read  Them,  Bring 
Them  to  Us."  Certificates  hanging  around  the  room 
indicate  the  presence  of  several  registered  clerks, 
and  also  the  membership  of  Dr.  Gregory  in  dif- 
ferent associations  and  the  like.  These  assist  in 
giving  the  place  a  professional  appearance. 

A  FEMALE  MEPHISTOPHELES. 

The  day  I  visited  the  Doctor's  pharmacy  there 
was  a  fair  creature  demonstrating  some  inhalant  in 
the  large  window  at  the  right  of  the  door.  A 
glance  at  the  accompanying  illustration  of  the  store 
will  show  how  well  the  Doctor's  windows  are 
adapted  for  such  purposes.  The  damsel  was  per- 
forming the  feats  of  legerdemain  which  have  been 
made  quite  familiar  to  city  pharmacists  by  the  man- 
ufacturers of  inhalants  who  send  their  demonstra- 
tors around  the  country.  She  would  place  the  atom- 
izer in  one  nostril  and  then  blow  out  smoke  like 
some  feminine  Mephistopheles,  and  she  attracted 
quite  as  much  attention  as  Sir  Walter  Raleigh  must 
have  done  when  he  went  back  to  England  from 
Virginia  and  took  the  astonishing  habit  of  smoking 
tobacco  with  him. 

It  will  be  seen  from  the  photograph  of  the  phar- 
macy that  there  are  two  other  windows  besides  this 
particular  one  in  which  the  demonstrator  was 
located.  In  one  of  these  cigars  were  being  exhib- 
ited, while  crutches  were  the  subject  of  display  in 
the  other.  Everywhere  constant  use  was  made  of 
the  ,phrase,  already  given  in  some  of  the  foregoing 
placards,  ''Gregory  Saves  you  Money."  The  win- 
dow back  was  cut  low,  so  that  the  soda  fountain, 
located  just  beyond  the  windows  at  the  left  of  the 
entrance,  could  be  seen  plainly  from  the  outside.  A 
young  woman  had  charge  of  the  fountain. 

I  observed  three  clerks  in  the  store  and  a  messen- ' 
ger,  not  to  speak  of  the  fair  demonstrator  in  the 
window,  who  of  course  did  not  belong  to  the  store 
force.      Then,    in   addition   to   the   saleswoman  at 
the  fountain,  there  was  another  girl  who  apparently 
acted  as  the  Doctor's  secretary.     Dr.   Gregory  is, 
you  know,  a  man  of  varied  interests.     He  is  dean 
and  professor  of  pharmacy  in  the  Buffalo  College 
of  Pharmacy,  a  member  of  the  Committee  on  Revi-j 
sion  of  the  U.  S.  P.,  a  member  of  the  State  Board  of' 
Pharmacy,    and   chairman   of  the   Trade  Interests 
Committee  of  the  Buffalo  Retail  Druggists'  Associa- 
tion, j 
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[n  the  past  Dr.  Gregory  has  advertised  very  exten- 
ily  among  the  physicians  of  Buffalo.  He  does 
not  do  it  so  much  now — perhaps  because  he  has 
estabHshed  a  very  large  custom  among  the  doctors. 
Still,  he  thinks  he  may  undertake  a  systematic  cam- 
paign ere  long.  His  notion  is  that  advertising  to 
physicians  ought  to  be  simple,  concise,  and  inexpen- 
sive. He  does  not  believe  in  elaborate  circulars  and 
booklets.  A  postal-card  or  a  typewritten  letter  fills 
the  bill  more  satisfactorily  in  his  opinion. 


custom  to  make  the  infusion  of  the  drug.  His  idea 
is :  dwell  on  one  thing  at  a  time  in  these  advertise- 
ments to  physicians;  be  brief;  speak  to  the  point; 
and  tell  something  of  real  interest  to  the  doctor. 
Finally,  don't  spend  too  much  money  on  such  adver- 
tising, and  don't  make  it  elaborate.  The  gospel's 
the  thing — and  ornate  accompaniments  are  unneces- 
sary and  even  unwise. 

By  the  way,  Dr.  Gregory  has  what  will  strike 
many  people  as  rather  curious  notions  about  the 
assaying  of  his  fluidextracts  and  tinctures.  He 
makes  a  great  point   in   all  of  his  advertising  to 


Dr.  (JiL-rt'oiy'-s  pharmacy,  lucuted  at  .^^-  y.j... 

Pressed  for  a  definite  notion  of  just  what  his 
idea  was,  he  said  that  if  he  were  beginning  a  cam- 
paign now,  for  instance,  he  would  send  out  a  postal 
or  a  typewritten  letter  to  the  physicians  of  Buffalo 
this  month  with  some  such  message  as  this,  that 
'Our  last  lot  of  tincture  of  opium  was  assayed  by 
the  chemist  of  the  University  of  Buffalo,  and  was 
found  to  be  thus  and  so  in  strength."  Next  month 
he  would  announce  that  he  had  just  received  a  fresh 
lot  of  digitalis  leaves  from  which  it  was  always  his 


.^,..l;.;;,  Li... ....;,',  iu  llic  Ueot:.~ee  Hotel  lilock. 

physicians  of  dispensing  only  standardized  prepara- 
tions, but  the  unique  feature  is  that  he  does  not 
believe  in  doing  the  assaying  himself.  He  argues 
that  if  it  is  done  outside  the  store  no  question  can 
be  raised  about  its  honesty.  He  consequently  has 
Dr.  Hill,  the  well-known  chemist  at  the  University 
of  Buffalo,  and  the  professor  of  chemistry  at  the 
Buffalo  College  of  Pharmacy,  do  the  work  for  him, 
and  he  makes  mention  of  this  fact  in  all  of  his* 
advertisements. 


AROUND  THE  CAMP-FIRE. 


The  Cocaine  Fiend  Wlio  Took  Strychnine  to  "Touch  Up  His  Motor" — The  Careless  and  I^^norant  Boy 
Who  Dispensed  Wine  of  Opium  for  Port  Wine — "French  as  She  is  Wrote." 


TOUCHING  UP   HIS  MOTOR. 

It  is  a  well-known  fact  that  cocaine  victims  are 
more  numerous  among  the  medical  profession  than 
in  any  other  single  calling.  .  Druggists  are  brought 
in  contact  with  this  circumstance  quite  frequently, 
and  ofttimes  in  a  manner  most  disagreeable  to  them. 
The  following  incident,  related  by  H.  R.  Jackson, 
of  Spokane,  Washington,  is  an  illustration: 

I  was  once  "the  drug  store  boy"  in  a  Minnesota 
"poison  shop."  From  those  bygone  but  not  for- 
gotten days  comes  the  memory  of  a  little  incident 
which  convinced  me  that  the  study  of  toxicology  by 
an  apprentice  is  not  an  entire  waste  of  time. 

One  of  our  doctors,  who  had  an  office  over  the 
store,  came  in  one  day  to  get  some  strychnine  tab- 
lets, asserting  that  he  was  "feeling  rather  run  down 
at  the  heels,"  and  that  he  wanted  something  "to 
touch  up  his  motor." 

He  was  a  physician  of  the  natural  order  "Value- 
lessse."  Chemically,  he  was  a  compound  of  about 
75  per  cent  cocaine  and  the  remainder  of  inert  sub- 
stances. I  gave  him  the  strychnine  tablets.  He  took 
one  promptly  and  dropped  the  rest  of  them  into  his 
pocket  carelessly.  About  an  hour  later  we  were 
surprised  to  see  him  coming  through  the  front  door 
at  a  rate  that  would  have  done  credit  to  the  "Twen- 
tieth Century  Limited."  After  he  had  upset  about 
half  the  fixtures  in  the  place,  he  reached  the  pre- 
scription counter  in  the  rear,  and  then  blurted  out 
that  he  had  swallowed  a  Bernay's  antiseptic  tablet 
instead  of  one  of  the  strychnine  tablets  that  he  had 
put  into  his  pocket. 

He  made  a  sensational  dive  for  the  bottle  con- 
taining stronger  water  of  ammonia,  evidently  think- 
ing that  he  would  ammoniate  his  mercury.  Not 
being  allowed  to  use  that,  however,  he  consented  to 
the  administration  of  several  emetics.  Nothing  was 
accomplished,  and  it  was  evident  that  the  stomach 
should  first  have  been  denarcotized. 

Finally,  Mr.  Bichloride  Tablet  was  roused  from 
his  seat  of  destruction  and  brought  to  the  surface 
by  the  aid  of  a  little  apomorphine,  injected  into  a 
vein  which  happened  to  be  in  working  order.  The 
stomach,  once  awakened,  performed  its  duty  with  all 
the  force  of  Mt.  Vesuvius  in  action. 


The  whites  of  several  eggs  were  then  dropped  in 
turn  into  the  vacancy  of  our  fast  wilting  patient, 
and  soon  "Doc"  began  to  feel  that  he  would  survive 
in  spite  of  the  melancholy  condition  of  his  stomach. 
Not  long  afterwards  he  was  able  to  walk  out  of  the 
store  with  the  feeling  that  there  was  still  an  earthly 
future  before  him. 

They  say  now  that  he  can't  eat  dope  enough  to 
get  so  stupid  that  he  will  ever  put  a  bichloride  tablet 
into  his  pocket  and  forget  its  whereabouts.  When- 
ever we  met  him  after  this  occasion,  we  usually 
greeted  him  with  a  "How  is  your  motor,  Doc?" 

The  reply  would  be:  "It's  still  running.  Jack, 
but  I  think  that  I  can  live  without  any  more  of  your 
d apomorphine!" 

WINE  OF  OPIUM  INSTEAD  OF  PORT  WINE ! 

The  following  incident,  contributed  by  "Ph.G.," 
displays  a  criminal  carelessness  which  we  hope  is 
not  often  met  with  in  the  drug  business.  Quite 
needless  to  say,  boys  ignorant  of  pharmacy  and 
chemistry,  and  particularly  not  in  possession  of  a 
registration  certificate,  should  never  be  permitted 
to  dispense  prescriptions.  The  incident  is  a  cogent 
illustration  of  the  necessity  of  proper  educational 
equipment  in  pharmacy: 

One  afternoon  not  long  ago  I  went  off  for  a  half 
day's  outing  and  left  a  young  man  in  charge  of  thfe 
store  temporarily.  The  young  fellow  had  had  about 
three  years'  experience  in  the  business.  Well,  as  it 
always  happens  when  you  are  out,  the  boy  received 
a  prescription  which  was  barely  legible,  and  which 
had  been  written  by  one  of  the  prominent  physicians 
in  town.  It  called  for  a  six-ounce  mixture,  and  one 
of  the  ingredients  was  about  four  ounces  of  port 
wine.  It  happened  that  the  boy  had  never  seen 
port  wine  written  in  Latin  and  he  took  the  name  on 
the  prescription  for  wine  of  opium.  So  he  dispensed 
this  and  handed  the  mixture  to  the  patient. 

I  returned  to  the  store  not  long  afterwards,  and 
the  boy  told  me  about  the  prescription,  which  was 
the  only  one  that  had  been  handed  in  during  my 
absence.  When  I  found  that  he  had  dispensed  wirie  j 
of  opium  instead  of  port  wine,  and  that  the  dose  was ' 
two  tablespoonfuls  every  four  hours,  I  was  horri- 
fied.   I  ran  at  once  to  the  patient's  house  and  found  i 
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her  lying  in  bed  suffering  the  unquestionable  symp- 
toms of  morphine  poisoning.  I  quickly  applied  an 
emetic  and  antidotes,  and  walked  her  around  the 
room  for  about  an  hour  in  an  effort  to  keep  her 
awake  until  the  danger  was  over.  If  ever  I  prayed 
for  a  person  to  live  it  was  then ! 

She  came  out  of  it  all  right,  but  the  whole  occur- 
rence leads  me  to  suggest  that  boys  should  read  the 
whole  prescription  carefully  before  filling  it. 

"FRENCH    AS   SHE   IS    WROTE.'' 

Miss  Eleanor  Frances  Sleeper,  now  in  Lake 
Megantic,  Quebec,  sends  in  a  couple  of  her  appren- 
ticeship experiences: 

One  day,  during  some  experiences  in  Quebec, 
and  before  I  had  become  very  well  accustomed  to  the 
French,  a  man  asked  for  "Ten  cents  worth  of  corn 


sev."  After  some  talk  about  the  price,  he  paid  15 
cents  for  a  box  of  Hanson's  corn  salve  and  departed. 
In  a  few  minutes  he  rushed  back  and  declared  that 
his  wife  wanted  to  make  some  cake  and  that  that 
stuff  would  not  do  at  all !  He  explained  the  matter 
a  little  further,  and  I  finally  gave  him  the  true 
"corne  de  cerf" — hartshorn,  or  rock  ammonia! 

Another  day  I  was  handed  a  paper  with  "lassiet" 
written  on  it.  It  had  puzzled  two  of  the  others  in 
the  store,  one  of  them  a  true  Frenchman.  In  read- 
ing the  word  quickly,  I  managed  to  make  "lasseet" 
out  of  it,  and  finally  the  customer  went  off  with  a 
bottle  of  glacial  acetic  acid!  I  was  helped  out  by 
the  fact  that  some  one  had  been  traveling  about  the 
country  selling  a  recipe  for  making  vinegar  out  of 
acetic  acid,  and  beyond  the  word  "acid"  no  one 
could  remember  the  name  of  the  substance. 


A  WINDOW  DISPLAY  OF  CASTILE  SOAP. 


By  J.  T.  PEPPER. 


Druggists  might  sell  more  soap  if  they  would. 
Grocers  sell  too  much — that  is,  too  much  for  our 
comfort!  I  have  been  making  several  window  dis- 
plays of  Castile  soap  recently,  and  every  time  that 
I  do  so  our  sales  are  increased.    The  particular  dis- 


ber  correctly,  it  took  over  100  bars  to  make  the  dis- 
play. There  were  two  placards  in  the  window,  as 
may  be  seen  from  the  photograph.  The  upper  one 
read  as  follows:  "In  the  Court  of  Cleanliness." 
The  lower  placard  bore  the  following  legend :  ^'Bars 


play  shown  herewith  was  of  Castile  soap  and  was 
constructed  of  the  2>4 -pound  bars  in  the  form  of 
a  semicircle  or  court. 

The  bars  were  fastened  together  with  small  hard- 
wood pins  such  as  are  used  by  butchers.   If  I  remem- 


of  Soap,  Pure  Castile,  Imported  from  Sunny  France. 
2j  cents  a  Bar." 

Such  a  display  as  this  is  simple,  easily  made, 
entails  no  expense,  and  is  yet  forcible  and  interest- 
compelling.  ^ 


SOME  PRACTICAL  SUGGESTIONS. 

Based  upon  Long  Experience— Care  Necessary  in  Following  Out  tlie  Precautions  of  the  Pharmacopoeia 
— An  Excess  of  Heat  Often  Used — Imperfect  Storage  of  Many  Products — 

Other  Useful  Points. 


By  Q.  G.  C.  SIMMS. 


The  eighth  decennial  revision  of  the  U.  S.  Phar- 
macopoeia is  being  issued,  and  from  a  casual  exam- 
ination of  the  book  I  venture  to  say  that  it  is 
destined  to  be  a  credit  to  all  who  have  participated 
in  its  production,  as  well  as  an  honor  to  American 
pharmacy.  It  behooves  all  who  are  engaged  in  the 
practice  of  medicine  or  the  manufacture  and  dis- 
pensing of  medicinal  preparations  to  obtain  this 
latest  revision  of  the  Pharmacopoeia  at  their  earliest 
convenience,   and  to  conform   to   its   requirements. 

A  long  experience  in  the  conduct  of  a  drug 
store  has  led  me  to  think  that  there  is  great  laxity 
in  carrying  out  the  requirements  of  the  Pharma- 
copoeia by  many  of  those  engaged. in  the  drug  busi- 
ness. First,  in  the  application  of  heat  in  the  manu- 
facture of  preparations,  an  excess  is  often  used. 
This  has  been  noticed  particularly  in  the  making  of 
ointments  and  solutions  which  require  only  the 
application  of  a  gentle  heat,  but  where  a  boiling 
temperature  is  frequently  used. 

Secondly,  the  requirement  that  certain  articles 
must  be  kept  in  a  cool  and  dark  place  is  disregarded, 
the  result  being  an  explosion  of  some  preparations 
like  peroxide  of  hydrogen,  and  the  fermentation  of 
others,  like  many  of  the  syrups.  Spirit  of  nitrous 
ether,  nitrohydrochloric  acid,  and  many  of  the 
tinctures  and  fluidextracts  are  injured  by  exposure 
to  light  and  heat. 

Thirdly,  the  Pharmacopoeia  is  the  standard  for 
purity  and  strength  of  all  official  chemicals  and 
drugs.  The  chemicals  must  be  of  a  certain  degree 
of  purity,  if  not  chemically  pure;  and  many  of  the 
drugs  and  their  preparations  are  required  to  be  of 
a  standard  strength  and  purity.  This  last  require- 
ment is  probably  more  frequently  violated  than  any 
other.  All  druggists  are  not  analytical  chemists; 
in  fact,  but  few  are ;  it  is  important,  then,  that  most 
of  them  should  buy  their  supplies  from  manufac- 


*Read  at  the  fifty-third  annual  meeting  of  the  American 
Pharmaceutical  Association,  held  at  Atlantic  City,  N.  J.,  Sep- 
tember, 1905. 


turers  and  wholesale  dealers  who  have  a  reputation 
for  being  reliable  as  well  as  responsible.  Druggists 
should  refuse  to  buy  from  irresponsible  persons, 
and  thus  avoid  the  purchase  of  factitious,  adulter- 
ated, and  inferior  drugs  and  medicines. 

The  instructions  in  the  Pharmacopoeia  in  regard 
to  the  process  of  percolation  are  not  always  carried 
out,  sufficient  care  not  being  taken  to  protect  the 
percolate  from  evaporation,  as  well  as  from  dust 
and  insects.  Even  the  filtration  of  liquids  is  open 
to  criticism;  instead  of  placing  absorbent  cotton  in 
the  stem  of  the  funnel,  it  is  often  laid  loosely  in 
the  funnel  and  the  liquid  poured  over  it,  the  result 
being  an  imperfect  operation.  When  filter-paper 
is  used  for  larger  operations,  it  is  frequently  ob- 
served that  the  top  of  the  funnel  has  not  been  prop- 
erly covered  so  as  to  prevent  evaporation  and  keep 
out  dust  and  insects,  as  well  as  bacteria. 

Every  drug  store  should  be  well  supplied  with 
distilled  water.  I  am  sorry  to  think  that  many 
druggists  use  but  little  of  it.  It  should  always  be 
used  when  indicated  by  the  Pharmacopoeia;  also 
whenever  the  physician's  prescription  calls  for  it, 
either  as  aqua  pura  or  aqua  destillata.  It  should 
be  used  in  eye  waters  and  in  making  the  solutions 
of  certain  chemicals,  such  as  nitrate  of  silver, 
bichloride  of  mercury,  and  acetate  of  lead.  There 
are  druggists  who  do  not  seem  to  realize  the  im- 
portance of  keeping  the  distilled-water  bottle  clean, 
and  not  exposing  the  water  to  the  deteriorating 
influence  of  the  impurities  of  the  atmosphere. 

Many  druggists  do  not  realize  the  importance  of 
having  on  hand  a  supply  of  weights  and  measures 
in  the  metric  system.  When  they  have  occasion 
for  the  use  of  them,  which  will  be  very  often  if 
they  make  their  own  preparations  according  to  the 
U.  S.  Pharmacopoeia,  they  must  consult  a  table  of 
weights  and  measures  to  find  out  what  should  be 
used  in  apothecaries'  weight  and  measure.  This 
involves  a  calculation  which  they  are  not  always 
equal  to,  as  most  of  us  know. 

Carelessness     is     exhibited     in     the     improper 
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mipulation  of  drugs  which  are  to  be  made  into 
Us,  powders,  and  capsules;  instead  of  mixing  the 
l^redients  in  proper  order  in  a  suitable  mortar 
Fith  free  use  of  a  spatula,  they  are  placed  on  a  slab, 
and  are  then  imperfectly  triturated  with  a  spatula. 
Some  druggists,  old  ones  mostly,  perhaps  have  a 
habit  of  keeping  spirit  of  nitrous  ether  in  pint  or 
quart  bottles  on  their  shelves,  exposed  to  the  light, 
although  the  Pharmacopoeia  requires  that  it  must 


be  put  into  small  vials  and  kept  in  a  cool  and  dark 
place. 

It  may  be  presumed  that  most  of  the  trained 
pharmacists,  especially  the  graduates  of  colleges  of 
pharmacy,  will  observe  the  requirements  of  the 
Pharmacopoeia,  but  as  a  vast  number  of  druggists 
are  not  graduates,  and  have  not  had  the  advantages 
of  careful  training,  we  have  grave  cause  for  fear  in 
many  directions. 


LEGISLATIVE  QUESTIONS  OF  THE  HOUR. 

le   Two   Subjects   of   Greatest   Importance— Graduation    Prerequisite   and    Anti  -  narcotic    Laws — The 
Philosopliy  of  Legislation  in  General  and  its  Application  to  Such  Statutes. 

By  HARRY  B.  MASON.* 


our  president  has  honored  me  by  the  request 
at  I  address  you  this  evening  on  the  subject  of 
legislation.  Accepting  his  invitation,  I  have  thought 
it  might  not  be  uninteresting  nor  unprofitable  to 
discuss  the  two  chief  movements  which  are  now 
manifesting  themselves  in  pharmaceutical  legisla- 
tion, and  which  are  apparently  going  forward  to  a 
fuller  development.  I  have  in  mind  graduation  pre- 
requisite laws  and  anti-narcotic  legislation,  which 
are  at  this  time  the  two  subjects  of  greatest  import- 
ance. You  now  have  a  prerequisite  law  in  New 
York,  and  perhaps  I  ought  to  apologize  for  treat- 
ing a  topic  in  which  you  are  no  longer  directly  con- 
cerned. But  I  know  that  this  society  is  not  a  metro- 
Jitan  association  merely :  it  is  a  cosmopolitan  asso- 
tion  also,  and  as  such  it  is  interested  broadly  in 
any  question  which  affects  the  calling  as  a  whole. 
Furthermore,  New  York  City  is  the  father  of  the 
prerequisite  movement,  and  it  ought  to  maintain  a 
parent's  concern  in  the  career  of  its  promising  and 
orous  child. 


REMARKS  UPON  LEGISLATION  IN  GENERAL. 

But  before  I  take  up  the  two  types  of  laws  which 
I  propose  to  consider  this  evening,  let  me  beg  your 
indulgence  while  I  discuss  briefly  the  nature  and 
purpose  of  legislation  in  general.  In  this  democratic 
country  of  America,  where  laws  emanate  from  the 
people,  and  where  it  is  comparatively  easy  to  secure 
enactments  of  nearly  every  kind  and  nature,  a  pecu- 

*An  address  delivered  before  the  Manhattan  Pharmaceu- 
tical Association  of  New  York  City,  Jan.  15,  1906. 


liar  phenomenon  is  to  be  observed.  There  is  a  wide- 
spread proneness,  exhibited  in  pharmacy  as  else- 
where, to  depend  upon  laws  to  reform  and  reshape 
social  and  economic  conditions.  Is  there  an  evil 
that  demands  correction?  Enact  a  statute  against 
it  and  wipe  it  out  of  existence!  Is  there  an  improve- 
ment of  status  desired  in  this  or  that  profession? 
Get  the  legislature  to  effect  the  change  over  night 
by  passing  the  proper  law !  The  Greek  and-  Roman 
gods  could  never  accomplish  more  speedy  and  magi- 
cal transformations  than  we  are  apt  to  assume  can 
be  effected  in  this  country  and  in  this  age  by  the 
simple  and  easy  means  of  legislative  fiat. 

Now  it  is  evident  to  the  thoughtful  observer  that 
legislation  of  itself  can  really  do  very  little.  Its 
power  is  severely  limited.  It  has  no  such  magical 
capacity  as  it  is  commonly  supposed  to  possess. 
What  is  legislation  anyway?  Wise  legislation, 
effective  legislation,  the  legislation  which  accom- 
plishes results,  is  simply  the  crystallisation  into  writ- 
ten lazv  of  the  umvritieti  dictates  of  public  sentiment. 
It  is  merely  a  means  by  which  public  sentiment  may 
manifest  itself,  and  a  more  or  less  efficient  mechan- 
ism by  which  that  sentiment  may  demand  and  secure 
compliance  with  its  terms  for  the  general  good.  In 
a  democracy  like  ours,  where  the  people  are  them- 
selves the  rulers,  a  law  is  bound  to  be  ineffective 
which  is  not  inspired  by  public  opinion,  and  which  is 
not  afterwards  supported  and  enforced  by  the  same 
agency.  It  is  sure  to  be  a  "dead  letter" — and  the 
majority  of  our  laws  in  America  are  "dead  letters" 
simply  because  they  do  not  express  the  will  and 
desires  of  the  people. 
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Maine  has  a  prohibition  law.  Kansas  has  a  pro- 
hibition law.  Does  it  consequently  follow  that 
there  is  no  liquor  sold  in  Maine  and  Kansas  ?  Not 
at  all.  From  the  reports  I  have  read,  and  from  the 
observations  I  have  made,  I  am  inclined  to  think 
that  the  consumption  of  liquor  is  as  great  in  these 
States  as  in  others,  and  no  difficulty  will  be  experi- 
enced in  finding  cynics  who  will  tell  you  that  it  is 
far  greater — that  men,  who  are  after  all  only  boys 
grown  tall,  like  to  do  what  they  are  told  not  to  do, 
and  that  to  refuse  them  drink  when  they  desire  it  is 
only  to  increase  their  appetite  for  it  and  their  deter- 
mination to  get  it.  So  long  as  a  large  percentage 
of  the  public  drink  liquor,  just  so  long  will  it  be 
sold,  and  meanwhile  we  can  enact  all  the  prohibitory 
laws  in  Christendom  without  avail. 

But  let  us  get  closer  to  the  subject.  Here  in 
Greater  New  York  you  have  a  law  which  demands 
that  no  liquor  be  sold  on  Sundays.  Is  the  law 
observed?  No.  Personally  I  am  inclined  to  agree 
with  Lyman  Abbott,  and  with  other  men  who  mix 
wisdom  with  their  piety,  that  liquor  will  always  be 
sold  on  Sunday  in  portions  of  New  York  so  long 
as  the  people  want  it,  regardless  of  the  law ;  that  to 
have  laws  on  the  statute  books  which  cannot  be 
enforced  and  which  are  openly  violated  is  to  bring 
all  law  into  contempt  and  do  far  more  harm  than 
good;  and  that  it  would  be  wise  to  recognize  the 
plain  facts  and  permit  the  sale  of  liquor  in  those 
particular  precincts  or  districts  in  New  York  where 
the  majority  of  the  people  want  and  will  vote  for  it, 
relieving  the  people  of  other  sections  of  the  city 
from  an  annoyance  and  a  practice  which  they  feel 
keenly  as  an  insult  to  their  .respectability.  Thus 
something  would  be  gained,  nothing  would  be  lost, 
and  Law  itself  would  not  suffer  the  mockery  and 
the  derision  which  never  fail  to  weaken  and  paralyze 
its  power. 

But  it  is  not  my  purpose  to  discuss  the  liquor  con- 
ditions in  your  city.  I  have  touched  upon  a  subject 
of  close  pei-sonal  interest  to  you  in  New  York  in 
order  that  I  might  better  illustrate  the  point  that 
legislation  in  this  country  is  only  effective  when  it 
is  the  expression  of  public  sentiment.  Lacking  this 
support,  it  will  be  inoperative  in  any  case,  and  in 
many  instances  will  be  actually  harmful  to  the  cause 
which  it  is  designed  to  serve.  This  is  only  another 
way  of  saying  that  our  development  and  improve- 
ment as  a  people  is  conditioned  upon  the  slow  and 
real  evolution  of  our  individual  and  national  char- 
acter.    As  we  progress  gradually  from  one  plane 


to  another,  this  progression  will  be  marked  and  con- 
served by  statutory  law.  The  law  may,  perhaps,  go 
a  little  in  advance  and  serve  as  the  goal  for  our 
efforts;  but  water  never  rises  above  its  source,  and 
legislation  has  no  magical  power  to  demand  and 
secure  a  degree  of  progress  or  perfection  which  is 
not  written  in  the  character  of  a  majority  of  the 
people.  We  would  as  well  lift  ourselves  by  our 
boot-straps  as  to  hoist  our  body  politic  up  to  the 
hill-tops  by  the  enactment  of  ingenious  and  ideal 
laws. 

GRADUATION   PREREQUISITE  LAWS. 

Now  I  think  we  need  to  understand  this  truth  a 
little  more  clearly  in  pharmacy.  Just  at  present  we 
are  entering  upon  a  new  legislative  movement — 
that  for  making  graduation  in  pharmacy  compul- 
sory ;  and  there  is  danger  that  we  may  proceed  with 
too  much  haste.  New  York  blazed  the  path  of  the 
bold  and  ambitious  pioneer  two  years  ago,  and  won 
historic  credit  for  herself  by  enacting  the  first  grad- 
uation prerequisite  law.  Pennsylvania  was  quick 
to  follow  in  her  footsteps.  The  Wisconsin  Board 
promptly  established  the  graduation  requirement  on 
its  own  initiative.  Hawaii  had  previously  enacted 
the  Beal  model  law  containing  the  graduation  pro- 
vision. Minnesota  endeavored  to  secure  a  pre- 
requisite measure,  but  her  bill  was  defeated  at  the 
eleventh  hour  by  a  deputation  of  pharmacists  them- 
selves. During  the  last  year  association  after  asso- 
ciation in  the  various  States  has  resolved  to  tread  the 
new  path,  and  we  need  not  be  surprised  if  a  number 
of  graduation  prerequisite  bills  appear  here  and 
there  before  different  legislatures  within  the  next 
few  weeks. 

The  new  gospel  has  found  wide  acceptance.  It 
is  in  the  air.  Enthusiastic  zealots  and  supporters 
are  everywhere  to  be  found.  But  we  need  to  be 
careful.  We  need  to  go  slow.  The  opposition 
which  the  Minnesota  measure  encountered  furnishes 
clear  evidence  of  at  least  one  State  that  is  not  yet 
ready  for  the  step.  The  rank  and  file  of  pharmacists 
themselves  must  gradually  come  to  realize  the  neces- 
sity of  prerequisite  legislation  before  it  can  be  suc- 
cessfully accomplished.  If  we  push  it  through  in 
defiance  of  their  wishes,  and  in  spite  of  their  opposi- 
tion, we  shall  certainly  find  it  robbed  largely  of  its 
strength,  and  we  need  not  be  surprised  if  we  wake 
up  some  morning  and  discover  that  it  has  been 
repealed  and  that  the  cause  has  been  given  a  set- 
back from  which  it  will  not  speedily  recover.     A 
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year  ago  opposition  developed  against  the  New 
York  law  in  the  center  of  the  State,  and  it  cannot  be 
gainsaid  that  the  statute  would  have  been  in  serious 
danger  but  for  the  strong  sentiment  which  existed 
in  its  favor — a  sentiment  which  had  been  slowly 
developing  throughout  the  State  during  the  years 
that  the  subject  of  prerequisite  legislation  was  being 
discussed  and  agitated  among  you. 

I  believe  absolutely  in  the  wisdom  and  necessity 
of  the  graduation  prerequisite  movement.  I  am 
convinced  that  the  public  welfare  demands  it,  and 
that  incidentally  it  will  result  in  vital  benefit  to  the 
material  no  less  than  to  the  professional  welfare  of 
pharmacy  itself.  But  I  desire  the  progress  of  the 
movement  so  much  that  I  am  anxious  to  see  it 
realized  in  the  right  and  permanent  way.  Some 
States — a  very  few — are  doubtless  ripe  for  prerequi- 
site legislation  immediately.  In  the  majority  of 
States,  however,  even  if  laws  were  passed,  and  even 
if  they  were  not  afterwards  repealed,  they  would 
inevitably  be  enforced  in  a  manner  which  would  put 
a  premium  upon  cheap  and  inferior  education,  and 
which  would  cause  a  horde  of  mushroom  colleges 
to  spring  into  existence  and  lower  the  tone  of  phar- 
maceutical training. 

Let  us  go  on  agitating  the  subject.  Let  us  talk 
in  season  and  out  about  the  wisdom  and  the  neces- 
sity of  prerequisite  laws.  Let  us  seek  to  disabuse 
the  minds  of  many  pharmacists  of  the  mistaken 
notion  that  such  laws  will  prove  detrimental  to  their 
personal  interests.  Let  us  have  faith  that  the  grow- 
ing increase  of  college  education  in  pharmacy  will 
fertilize  the  soil  and  prepare  it  for  the  harvest  time. 
Let  us  permit  the  leaven  of  the  New  York  and 
Pennsylvania  acts  to  work  its  way  gradually  but 
surely  through  the  mass.  Let  us  give  the  gradua- 
tion requirement  a  chance  to  preach  its  own  gospel 
by  the  superiority  of  its  results.  And  then,  just  so 
fast,  and  only  so  fast,  as  sentiment  is  developed  in 
favor  of  legislation  let  us  place  it  upon  the  statute 
books.  If  we  build  the  structure  upon  the  rock  it 
will  endure.  If  we  place  it  upon  the  shifting  sands 
we  must  not  be  surprised  if  the  first  storm  carries 
it  away. 

But  while  we  decide  to  proceed  somewhat  slowly 
and  cautiously,  let  us  not  lose  one  jot  or  tittle  of 
our  determination  to  proceed.  Let  us  keep  an  eye 
firmly  on  the  goal  ahead  and  not  be  swerved  from 
our  purpose  because  wisdom  may  dictate  the  slower 
course.  We  may  gain  patience  from  the  observa- 
tion that  while  medicine  initiated  the  demand  for 


compulsory  college  education  over  40  years  ago, 
sixteen  of  the  States  and  territories  are  still  unpro- 
vided with  statutes  insisting  upon  the  possession 
of  a  medical  degree. 

In  the  vital  work  of  developing  sentiment  in  favor 
of  graduation  laws  the  pharmaceutical  press  has  a 
duty  to  perform  which  it  is  to  be  hoped  will  be  dis- 
charged ably  and  loyally.  The  pharmaceutical  asso- 
ciations of  the  land  should  keep  th«  subject  alive  in 
compliance  with  the  significant  principle  that  truth, 
presented  often  enough  to  the  individual  or  social 
mind,  finally  gains  acceptance  by  the  sheer  force  of 
its  own  inherent  strength.  The  pharmaceutical 
teachers,  exercising  great  control  over  the  minds  of 
students  during  their  formative  years,  can  do  much 
to  augment  and  solidify  the  demand  for  compulsory 
graduation.  If  these  several  agencies  in  the  phar- 
maceutical community  live  up  to  their  responsibili- 
ties the  day  of  realized  hope  will  not  be  long  delayed. 

THE   TWO    TYPES    OF    PREREQUISITE    LAWS. 

Now  a  word  about  the  character  of  graduation 
prerequisite  laws.  There  are  two  types,  and  it  is  a 
singular  fact  that  they  are  represented  in  the  New 
York  and  Pennsylvania  measures,  the  first  two  laws 
to  be  enacted.  One  imposes  certain  entrance  and 
curriculum  standards :  the  other  leaves  these  to  be 
established  by  the  board  of  pharmacy.  The  Ameri- 
can Pharmaceutical  Association,  following  out  its 
beneficent  practice  of  guiding  educational  and  legis- 
lative currents,  and  adopting  a  model  prerequisite 
law  at  the  Atlantic  City  meeting  in  September  last, 
gave  its  approval  to  the  second  method — that  repre- 
sented in  the  Pennsylvania  law.  The  subject  was 
warmly  and  perhaps  acrimoniously  discussed  at  the 
meeting,  and  it  was  a  little  unfortunate  that  personal 
issues  prevented  that  sane  and  deliberative  consider- 
ation which  the  importance  of  the  question 
demanded. 

There  are  faults  with  both  methods.  If  we  put 
definite  entrance  and  curriculum  standards  into  our 
prerequisite  laws,  they  will  in  the  very  nature  of 
the  case  have  to  be  minimum  standards,  and  yet 
they  will  act  as  maximums  for  the  reason  that  it  will 
not  be  legal  or  possible  to  advance  them  until  the  law 
is  modified — and  modification  is  not  always  easy. 
If,  on  the  other  hand,  we  leave  the  standards  to  be 
imposed  by  the  board  of  pharmacy,  we  run  the  risk 
of  having  no  standards  at  all  through  the  establish- 
ment of  that  political  condition  of  things  which 
often  results  when  a  board  or  commission  of  any 
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kind  is  given  autocratic  power.  That  this  risk  is 
not  fanciful  or  imaginary  may  be  seen  by  the  circum- 
stances in  another  State,  where  the  board  of  phar- 
macy is  given  control  over  the  issuance  of  liquor 
licenses  to  druggists,  and  where  systematic  and 
determined  efforts  have  been  made  for  years  to  gain 
control  of  the  board  and  use  its  power  for  selfish 
purposes. 

Considering  the  faults  of  both  methods,  and 
weighing  also  other  circumstances  which  I  have  not 
time  to  explain  and  which  are  more  or  less  obvious, 
I  was  earlier  inclined  to  favor  the  New  York  plar^, 
but  I  have  something  of  the  feeling  of  partisanship 
for  the  American  Pharmaceutical  Association  which 
a  loyal  democrat  or  a  loyal  republican  has  for  his 
party,  and  I  have  acquiesced  more  or  less  gracefully 
in  the  dictates  of  the  organization.  Perhaps  you 
remember  the  Scotchman  who  said  once  that  he  was 
"open  to  conviction,  but  he  wad  lak  to  see  the  mon 
who  could  convince  him."  A  little  more  pliable 
than  he,  I  am  already  something  more  than  half 
convinced  that  the  A.  Ph.  A.  is  right. 

The  model  graduation  law,  drawn  up  by  the  capa- 
ble pen  of  Professor  Beal,  is  one  with  which  you 
are  all  doubtless  familiar,  and  it  is  to  be  hoped  that 
it  will  serve  a  real  need  in  the  new  educational  era 
upon  which  we  are  now  entering  as  a  calling.  The 
measure  specifically  vests  the  jxDwer  of  establishing 
entrance  and  curriculum  standards  in  the  board  of 
pharmacy;  and  in  order  that  the  A.  Ph.  A.  might 
give  its  opinion  as  to  what  entrance  requirements 
should  be  imposed,  a  resolution  was  passed  declar- 
ing in  favor  of  one  year  of  high  school  work  at  the 
start,  with  steady  advances  tovvards  the  goal  of  a 
full  high  school  course  as  early  as  the  conditions 
would  permit. 

The  essence  of  the  whole  prerequisite  movement 
resides  in  the  establishment  of  proper  entrance  and 
curriculum  standards.  Without  these  we  may  as 
well  and  perhaps  better  have  no  laws  at  all.  We 
may  differ  as  to  how  the  standards  should  be  estab- 
lished, but  we  ought  not  to  differ  as  to  the  urgent 
and  fundamental  need  for  their  existence.  To  exact 
graduation  laws  without  them  would  be  to  bring  the 
whole  prerequisite  movement  down  to  the  level  of  a 
farce,  and  make  of  pharmaceutical  education  a  joke 
and  a  travesty. 

ANTI-NARCOTIC  LEGISLATION. 

Turning  now  to  the  next  division  of  my  subject, 
anti-narcotic  laws,  it  may  well  bring  us  gratification 


as  a  calling  that  we  have  caused  so  much  legislation 
of  this  type  to  be  enacted  within  the  last  few  years. 
Previously  to  1900  there  was  little  thought  devoted 
to  the  subject.  The  sale  of  morphine  to  habitues  was 
depressingly  common,  but  it  was  looked  upon  as  a 
more  or  less  necessary  evil,  and  there  was  neither 
much  sentiment  nor  much  legislation  against  it.  But 
suddenly  the  cocaine  evil  loomed  into  view,  and  it 
was  seen  to  be  a  monster  of  such  frightful  mien 
that,  unlike  Pope's  Vice,  it  became  more  ugly  and 
more  repellent  as  it  grew  more  familiar.  It  passed 
over  the  South  like  a  great  wave,  particularly 
among  the  negroes  and  the  ignorant  whites,  but  it 
reached  up  into  the  North  also  and  numbered  its 
victims  by  the  scores  and  hundreds.  Cocaine  was 
realized  to  be  a  far  more  enslaving  drug  than  mor- 
phine or  opium,  and  its  ravages  were  observed  to  be 
frightful  in  the  extreme. 

Unfortunately  we  have  no  monopoly  of  virtue  in 
pharmacy.  There  are  black  sheep  in  our  calling 
as  in  every  other  occupation  under  the  sun,  and 
these  began  to  thrive  and  grow  fat  under  a  traffic 
in  human  souls  which  deserved  the  severest  con- 
tempt and  punishment.  Sentiment  was  at  once 
developed  against  the  sale  not  only  of  cocaine,  but 
of  all  narcotics.  The  necessity  for  legislation  became 
apparent,  and  the  demand  for  it  general.  Through- 
out 1901  and  during  the  next  year  or  two  ordinances 
were  enacted  in  many  of  the  southern  cities.     In 

1902  laws  were  passed  in  Ohio  and  Kentucky.     In 

1903  others  followed  in  Texas,  Illinois,  Georgia,  and 
Pennsylvania.  In  1904  still  others  appeared  in 
Maryland,  New  Jersey,  and  Virginia.  And  last 
year  statutes  were  enacted  in  Texas  (succeeding 
the  former  law),  Missouri,  Connecticut,  Minnesota, 
North  Carolina,  and  Nebraska.  That  the  present 
legislative  season  willbring  additional  measures  for- 
ward seems  a  safe  prediction. 

But  it  is  to  be  confessed  that  this  legislation, 
while  productiye  of  considerable  good,  has  not 
resulted  in  a  sudden  and  complete  termination  of 
the  illegitimate  sale  of  narcotics  in  drug  stores.  For 
one  thing,  many  of  the  laws  have  proved  in  prac- 
tice to  be  so  seriously  faulty  as  to  be  nearly  or  quite 
ineffective.  Texas,  as  we  have  already  seen,  found 
it  necessary  last  year  to  obtain  a  law  replacing  the 
unsatisfactory  statute  of  1903,  and  it  may  be  said  in 
passing  that  she  has  now  a  fairly  efficient  measure. 
Illinois,  which  has  perhaps  done  more  than  any 
other  State  in  this  reform,  has  found  her  law  defec- 
tive in  practice  and  will  seek  to  secure  the  enactment 
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of  a  more  satisfactory  measure  at  this  year's  session 
of  the  legislature. 

[X   NECESSARY  FEATURES  OF  ANTI-NARCOTIC  LAWS. 

After  somewhat  extended  study  and  observation 
iam  led  to  the  conclusion  that  an  anti-narcotic  law 
^ould  contain  the  following  features : 

1.  It  should  of  course  confine  sales  to  physicians' 
rescriptions,  forbid  "repeats,"  the  presentation  of 

)ies,  and  provide  for  the  proper  filing  of  all  pre- 
iptions. 

2.  It  should  involve  the  sale  not  merely  of  one  or 
two  narcotics,,  but  of  the  several  substances  used  by 
drug  habitues  to  any  considerable  extent.     The  A. 

,Ph.  A.  model  law  mentions  cocaine,  heroin,  alpha 
or  beta  eucaine,  opium,  morphine,  chloral  hydrate, 
salts  or  compounds  of  these,  and  preparations  con- 
taining more  than  specified  amounts  of  them.  It 
has  been  discovered  in  Illinois  that  to  prohibit  the 
sale  of  cocaine  simply  is  but  to  increase  the  sale  of 
morphine.  In  Ohio,  where  the  law  mentions  noth- 
ing but  "cocaine,"  and  not  even  the  salts  of  this 
alkaloid,  it  has  been  found  difficult  to  secure  con- 
victions. 

3.  The  law  should  by  clear  inference  or  direct 
statement  involve  the  sale  of  proprietary  prepara- 
tions containing  more  than  permissible  quantities  of 
narcotics.  Certain  snufifs  have  made  cocaine  habit- 
ues by  the  score,  and  have  also  perpetuated  the  vice. 

4.  The  enforcement  of  the  law  must  be  placed 
specifically  in  the  hands  of  some  definite  officer,  or 
board,  or  court.    The  omission  of  this  principle  has 

ide  dead  letters  of  at  least  two  or  three  laws. 

5.  The  physician  as  well  as  the  pharmacist  should 
be  punished.  In  some  instances  laws  have  been 
nullified  by  the  acts  of  unprincipled  physicians  in 
writing  prescriptions  ad  libitum.  Important  as  this 
principle  is,  however,  it  was  recogfnized  in  only  two 
of  the  six  laws  enacted  last  year — those  of  Texas 
and  Minnesota. 

6.  The  law  should  provide  penalties  severe  enough 
to  act  as  deterrents.  In  Ohio,  where  until  recently 
only  a  small  fine  was  imposed,  it  was  found  that 
cocaine  sellers  were  not  disturbed  in  the  least,  since 
with  sales  amounting  in  many  instances  to  $15  or 
$20  a  day  they  could  laugh  at  such  light  punishment. 
Much  the  same  experience  has  been  had  in  several 
other  States. 

To  this  list  of  provisions  should  perhaps  be  added 
that  which  the  Illinois  pharmacists  propose  to  insert 


in  their  new  law,  and  which  may  also  be  found  in 
the  statute  enacted  last  year  in  Missouri,  namely, 
power  to  examine  the  books  of  any  jobber  in  order 
to  secure  confirmatory  evidence  against  a  violator. 
With  the  exception  of  this  last  provision,  all  in 
the  foregoing  list  are  to  be  found  in  the  model  anti- 
narcotic  law  drafted  by  Professor  Beal  some  years 
ago  at  the  request  of  the  American  Pharmaceutical 
Association.  The  model  is  unquestionably  an  admir- 
able measure,  and  there  can  be  no  doubt  that  it  rep- 
resents the  best  wisdom  of  the  hour  on  this  impor- 
tant subject.  That  it  should  be  made  the  basis 
of  all  new  anti-narcotic  legislation  is  clear,  not  only 
because  of  its  excellence,  but  because  the  acts  of  the 
various  States  must  be  uniform  so  far  as  possible  if 
tlie  conditions  are  to  be  coped  with  successfidly,  and 
if  the  law  of  one  State  is  not  to  some  extent  to  nul- 
lify that  of  another. 

THE  VITAL  IMPORTANCE  OF  SEVERE  PENALTIES. 

Tq  me  the  model  is  open  to  question  in  one  par- 
ticular only.  I  have  always  been  inclined  to  favor 
as  a  penalty  the  revocation  or  suspension  of  the  cul- 
prit's license  as  a  pharmacist,  believing  that  only  a 
radical  punishment  will  act  sufficiently  as  a  deter- 
rent. This  question  was  brought  forward  when  the 
model  was  being  acted  upon  by  the  A.  Ph.  A.,  and 
Professor  Beal  declared  that  in  some  States  it  would 
be  held  unconstitutional  for  such  judicial  power  to 
be  vested  in  the  board  of  pharmacy  or  any  similar 
body.  Since  the  model  was  framed  for  any  and  all 
States,  he  therefore  thought  it  unwise  to  insert  a 
penalty  which  would  not  be  everywhere  practi- 
cable. 

That  it  would  be  practicable  in  many  States 
seems  cJear,  however,  and  that  it  would  prove  effec- 
tive is  equally  apparent.  In  Massachusetts  the 
Board  of  Pharmacy  has  for  ten  years  been  vested 
with  the  power  of  suspending  or  revoking  the  regis- 
tration certificates  of  pharmacists  who  persist  in 
violating  the  liquor  law,  and  this  threat  has  pro- 
duced such  good  results  that  it  has  been  necessary 
to  resort  to  extremities  in  but  a  surprisingly  few 
cases.  The  Michigan  pharmacists,  after  several 
years  of  effort,  succeeded  last  year  in  placing  the 
same  power  in  the  hands  of  their  board  of  phar- 
macy. A  number  of  the  anti-narcotic  laws  provide 
for  the  revocation  penalty,  notably  those  of  Illinois, 
Minnesota,  and  Kentucky.  The  Ohio  law  does  not 
provide  for  it,  but  the  attorney-general  of  the  State 
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has  recently  decided  that  the  board  of  pharmacy  has 
power  to  revoke  the  certificate  of  a  druggist  con- 
victed of  violating  the  anti-cocaine  law,  tinder  the 
provision  of  the  pharmacy  act  giving  the  board 
authority  to  annul  the  registration  of  a  pharmacist 
for  "gross  immorality."  The  Ohio  Board  is  now  on 
the  eve  of  imposing  this  penalty  in  half  a  dozen  clear 
cases,  and  I  have  received  a  letter  from  the  secretary 
of  the  board,  Mr,  Ogier,  which  makes  it  clear  that 
the  mere  fear  of  such  punishment  has  markedly 
decreased  the  illegitimate  traffic  in  cocaine  through- 
out the  State. 

In  every  State  where  it  is  practicable,  I  should 
like  to  see  either  one  of  the  two  following  series  of 
penalties  provided  for:  (1)  a  fine  of  from  $50  to 
$100  for  the  first  offense,  jail  imprisonment  of  30 
to  90  days  for  the  second  offense,  and  a  suspension 
or  revocation  of  license  for  the  third  offense.  Or, 
(2)  jail  imprisonment  for  the  first  offense  and  revo- 
cation of  license  for  the  second.  The  latter  scheme 
of  penalties  would  seem  at  first  glance  to  be  severe, 
and  a  cogent  objection  against  it  is  this,  that  where 
the  statutory  punishments  are  drastic,  difficulty  is 
experienced  in  securing  convictions.  And  yet  the 
Illinois  Board  of  Pharmacy,  after  wrestling  with 
the  cocaine  traffic  for  three  years,  has  found  that  the 
fine  provided  in  the  Illinois  law  for  the  first  offense 
has  not  acted  as  a  deterrent,  and  the  board  suggests 
therefore  that  the  measure  to  be  introduced  in  the 
legislature  this  winter  direct  jail  imprisonment 
instead.  Even  the  revocation  of  license  which  the 
Illinois  law  provides  for  the  second  offense  has  had 
insufficient  power  as  a  deterrent,  and  this  is  largely 
because  it  has  been  held  that  the  penalty  cannot  be 
imposed  until  the  cases  have  been  closed  in  the  upper 
courts.  Because  of  the  delays  which  this  process 
necessitates,  the  board  has  only  found  it  possible, 
after  three  years  of  effort,  to  revoke  a  single  license, 
and  that  within  the  last  few  weeks,  although  it  hopes 
now  to  be  able  to  revoke  others  very  soon. 

Summing  up  these  suggestions  for  an  anti-nar- 
cotic law,  I  would  repeat  that  the  A.  Ph.  A.  model 
should  be  used,  with  the  possible  addition  of  a  pro- 
vision giving  the  right  to  examine  the  books  of  the 
jobbers,  suggested  by  the  experience  of  Illinois,  and 
with  the  imposition  of  more  severe  penalties  than  the 
model  provides — jail  imprisonment  for  either  the 
first  or  second  offense,  and  suspension  or  revocation 
of  license  for  either  the  second  or  third  offense.  The 
model  provides  for  jail  imprisonment  for  the  third 
offense  and  does  not,  as  has  been  explained,  provide 


at  all  for  the  revocation  or  suspension  of  licenses.* 
The  question  of  proper  penalties  is  a  vital  one,  for 
several  laws  have  been  found  practically  worthless 
because  the  punishment  has  been  insufficient. 

THE  REAL  SECRET  OF  FAILURE. 

But  it  is  not  only  because  our  anti-narcotic  laws 
have  had  serious  defects  that  they  have  failed  to 
yield  that  correction  of  the  narcotic  evil  which  their 
supporters  enthusiastically  hoped  and  expected.  A 
more  cogent  reason  for  their  lack  of  greater  success 
is  to  be  found  in  that  misplaced  faith  in  the  efficacy 
of  legislation  which  I  have  dwelt  upon  at  some 
length  in  the  earlier  portion  of  this  address.  Phar- 
macists and  others  have  apparently  taken  it  for 
granted  that  if  suitable  laws  were  only  enacted  the 
evil  would  promptly  yield  to  correction,  and  once 
the  laws  were  secured  they  have  lain  back  on  their 
oars  and  fancied  their  work  done. 

But  just  as  a  law  which  is  not  the  expression  of 
public  sentiment  will  fail  of  its  end  because  of  the 
tacit  or  open  opposition  of  the  public,  so  will  a  law 
fail  also  which,  though  the  expression  of  general 
sentiment,  is  not  backed  up  and  supported  by  that 
sentiment  in  a  vigorous  and  determined  manner. 
Laws  will  not  enforce  themselves.  In  an  auto- 
cratic country  they  must  be  enforced  by  the  ruler 
who  reigns  by  divine  right  and  whose  power  is 
unquestioned  by  the  people.  In  a  democratic  coun- 
try they  must  be  enforced  by  the  people  themselves, 
whose  right  to  rule  is  much  more  divine,  and  whose 
power  nothing  can  stay. 

The  conclusion  is  therefore  clear.  We  shall  not 
see  the  narcotic  evil  satisfactorily  corrected  until  as 
a  calling  we  have  risen  up  in  our  might  and 
demanded  it.  We  must  learn  to  treat  with  unmeas- 
ured scorn  and  with  prompt  ostracism  any  member 
of  our  calling  who  so  far  forgets  his  honor  and  his 
duty  to  his  profession  as  to  indulge  in  the  unholy 
traffic  in  narcotics.  And  we  must  stand  behind  our 
laws  and  demand  their  rigid  and  continuous  enforce- 
ment. Let  us  never  forget  that  a  law  of  itself  can 
do  nothing.  It  is  but  the  expression  of  our  will, 
and,  no  matter  how  faultless  in  form  it  may  be,  if  it 
lacks  that  will  it  is  as  lifeless  and  ineffective  as  a 


*At  a  conference  just  held  in  Chicago  in  the  interests 
chiefly  of  the  Proprietary  Association  of  America,  and  at- 
tended by  representatives  of  this  association  and  of  the 
A.  Ph.  A.,  the  N.  A.  R.  D.,  and  the  N.  W.  D.  A.,  the  A.  Ph. 
A.  model  anti-narcotic  bill  was  so  modified  as  to  provide  for 
the  imposition  of  the  revocation  penalty  for  the  third  offense. 
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magnificent  and  perfect  human  frame  from  which 
the  breath  of  Hfe  has  departed. 

May  I  close  with  a  warning  and  a  hope?  Unless 
we  make  an  honest  and  determined  effort  to  secure 
and  enforce  laws  prohibiting  the  illegitimate  traffic 
in  narcotics,  we  shall  soon  find  alien  interests  thrust- 
ing laws  upon  us.  We  have,  indeed,  already  found 
this  seriously  threatened  in  several  States. .  Had  we 
not  better  take  the  initiative  ourselves  and  obtain 
acts  which,  while  being  effective,  will  not  hamper 
and  restrict  our  actions  as  honest  men?  And  is  it 
not  wiser  to  undertake  the  punishment  of  our  own 


criminals,  and  thus  prove  our  integrity  as  a  profes- 
sion, than  to  permit  others  to  place  us  all  in  the  one 
category  of  evil-doers?  You  in  New  York  have 
for  several  years  had  anti-narcotic  bills  before  your 
State  legislature,  and  because  of  their  unsatisfactory 
character  it  is  doubtless  fortunate  that  they  have 
failed  of  enactment.  I  trust  now  that  the  pharma- 
cists of  the  State  may  secure  the  passage  of  a  law 
which  will  be  wise  and  effective  in  its  provisions, 
and  I  hope  it  may  then  be  supported  and  enforced  by 
an  active  and  powerful  sentiment  for  decency,  hon- 
esty, and  morality  in  pharmaceutical  practice. 


AN  EXAMINATION  BY  THE  LOUISIANA  BOARD. 


PHARMACY. 

1.  (a)  What  is  solution?  (b)  What  is  a  satur- 
ated solution?  (c)  A  supersaturated  solution?  (d) 
Give  example  wherein  the  presence  of  a  dissolved 
body  will  favor  the  solution  of  another  substance. 
(e)  When  it  will  not  favor  same? 

2.  (a)  What  are  syrups?  (b)  How  many  offi- 
cial syrups  are  there?  (c)  What  official  syrup  is 
made  by  maceration?  (d)  How  many  methods  of 
making  syrups  are  recognized  by  the  U.  S.  P.? 
(e)  Describe  the  process  of  making  syrup  wild 
cherry  bark,  U.  S.  P. 

3.  (a)  What  are  spirits?  (b)  In  how  many  ways 
are  the  official  spirits  made?  (c)  What  is  the  most 
usual  method  of  making  them?  (H)  In  making 
spirits  what  is  the  object  of  maceration?  (e)  What 
official  spirits  are  made  by  distillation? 

4.  (a)  What  are  tinctures?  (b)  In  what  differ- 
ent ways  are  official  tinctures  made?  (c)  Give  the 
official  name,  formula,  and  describe  the  process  of 
making  tinct.  cinchona  compound,  (d)  For  what 
purpose  is  glycerin  used  in  tinctures?  (e)  What 
official  tincture  is  made  by  simple  solution  ? 

5.  (a)  Describe  the  method  of  making  syrup 
ferrous  iodide,  (b)  Give  percentage  strength  of 
ferrous  iodide  in  finished  product.  (c)  What  im- 
purity is  it  liable  to  contain,  and  how  may  its  pres- 
ence be  detected? 

6.  (a)  What  are  collodions?  (b)  How  many 
are  official  and  what  are  their  names?  {c)  Give 
formula  and  mode  of  making  collodion, 

7.  (a)  What  is  filtration?  (b)  How  does  filtra- 
tion differ  from  clarification?  (c)  How  does  it 
differ  from  eolation?     (d)  Name  five  filtering  me- 


diums,    (e)  What  is  the  liquid  that  passes  through 
the  filter  called? 

8.  Give  the  official  names  of  the  finished  prepara- 
tions and  state  the  ingredients  which  enter  into  each 
of  the  following:  (a)  Sydenham's  Laudanum; 
(b)  Brown  Mixture;  (c)  Fowler's  Solution;  (d) 
Lugol's  Solution;  (e)  Donovan's  Solution. 

9.  Complete  the  following  formulas  and  name 
the  official  preparation  represented  in  each  case: 

(a)  Compound    Ext.    Colocynth 60  grammes. 

Ext.   of  30  grammes. 

Jalap    30  grammes. 

Leptandra    15  grammes. 

Resin    15  grammes. 

Oil  8  Cc. 

Diluted  Alcohol,  q.  s.  to  make  1000  pills. 

(b)     ,  in  No.  60  powd 10  grammes. 

Powd.    opium    10  grammes. 

Sugar  of  milk,  in  No.  30  powder.80  grammes. 
Mix,  and  make  100  grammes. 

10.  (a)  Define  extraction,  (b)  Name  the  opera- 
tion by  which  it  is  accomplished,  (c)  What  is  per- 
colation? (d)  What  is  the  object  of  moistening  a 
powder  before  subjecting  it  to  percolation?  (e) 
What  is  the  liquid  called  that  is  used  in  extracting 
a  drug? 

WEIGHTS   AND   MEASURES. 

1.  Write  a  prescription  calling  for  two  dozen 
capsules  of  phenacetine  and  salol,  each  2^  grains, 
giving  amounts  in  both  apothecaries'  and  metric 
system  of  weights. 

2.  What  is  the  percentage  strength  of  a  solution 
made  by  dissolving  62.5  grammes  of  KI  in  187.5 
cubic  centimeters  of  water? 
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3.  Explain  the  difference,  if  any,  between  0.003 
gramme,  1/30  grain,  and  3  milligrammes. 

4.  Write  out  a  description  of  the  metric  system 
embracing  answers  to  the  following:  its  origin  and 
history;  what  are  the  units  of  measure,  capacity, 
and  weight,  and  their  equivalents  in  ordinary  meas- 
ures ? 

5.  Find  the  total  value  of  the  following,  giving 
amounts  in  avoirdupois  ounces:  0.6  of  a  centi- 
gramme, 10.0  kilogrammes,  5  milligrammes,  and  2 
hectogrammes. 

6.  How  many  degrees  Fahrenheit  in  68°  C,  and 
how  many  degrees  Centigrade  in  17°  Fahrenheit? 

7.  How  much  of  each  ingredient  would  you  take 
in  making  5  pounds  apothecaries'  of  a  mixture  of 
talcum,  87  parts;  starch,  8  parts;  and  salicylic  acid, 
5  parts? 

8.  Write  a  prescription  for  a  4-fluidounce  mix- 
ture containing  potassium  iodide,  compound  syrup 
of  sarsaparilla,  and  mercuric  iodide,  and  place  the 
metric  equivalents  of  each  ingredient  next  to  the 
ordinary  measure. 

9.  (a)  Explain  the  difference  between  weight 
and  volume,     {b)  What  is  a  hydrometer? 

10.  What  are  the  requirements  of  the  Louisiana 
State  Board  of  Pharmacy  for  (a)  registered  phar- 
macists and  {h)  qualified  assistants? 

CHEMISTRY. 

1.  (a)  From  what  is  carbolic  acid  obtained  and 
how?     (&)  Give  its  chemical  formula. 

2.  (a)  What  chemical  reaction  takes  place  in 
making  official  liquor  magnesii  citratis,  and  why 
should  it  be  made  fresh?  {b)  What  chemical  reac- 
tion takes  place  in  making  liquor  potassii  arsenatis, 
and  what  is  the  dose  ? 

3.  Give  the  official  source  and  chemical  formula 
of  each  of  the  following:  (a)  borax,  (&)  plaster  of 
Paris,  (c)  salol,  {d)  cream  of  tartar. 

4.  (a)  Give  an  example  of  an  official  preparation 
containing  iron  in  the  ous  condition  and  explain  its 
manufacture,  {b)  Give  an  example  of  an  official 
preparation  containing  iron  in  the  ic  condition  and 
explain  its  manufacture,  (c)  Discuss  chemically 
the  ous  and  ic  compounds  of  iron. 

5.  (a)  Mention  a  chemical  test  for  detecting  im- 
purities in  gossypium  purificatum.  (6)  Mention  a 
chemical  test  for  detecting  impurities  in  acidum 
salicylicum. 

6.  Explain  the  chemical  difference,  if  any,  be- 
tween the  official  forms  of  alumen. 

7.  (a)    Give  the  source  of  lead,      {b)   What  is 


litharge?  (c)  What  is  red  lead?  ' {d)  Explain  the 
chemical  or  physical  difference,  if  any,  between  the 
above  substances. 

8.  (a)  To  what  class  of  oils  does  oleum  morrhuse 
belong?     {b)  What  its  its  chemical  composition? 

9lf  Mention  an  official  basic  hydroxide,  an  acid 
hydroxide,  and  a  neutral  salt. 

10.  Give  the  chemical  definition  and  official 
requirements  of  aqua  destillata. 

MATERIA  MEDICA. 

1.  Name  eight  official  alkaloids,  each  from  a  dif- 
ferent drug,  giving  the  source  and  dose  of  each. 

2.  (a)  What  are  volatile  oils?  {b)  Give  the 
general  method  for  preparing  them,  (c)  Give  a  sim- 
ple test  to  distinguish  them  from  fixed  oils,  {d) 
Name  five  that  are  official,  {e)  Name  two  that  are 
heavier  and  two  that  are  lighter  than  water. 

3.  (a)  What  are  fixed  oils?  {b)  Give  general 
method  of  preparing  them,  (c)  How  do  they  differ 
from  volatile  oils?  {d)  Name  four  of  vegetable 
and  one  of  animal  origin  that  are  official,  {e) 
Name  two  that  are  soluble  in  alcohol. 

4.  Frangula :  Give  the  common  name,  natural 
order,  habitat,  part  of  the  plant  used,  constituents, 
and  properties.  Why  should  the  official  part  of  the 
plant  be  kept  one  year? 

5.  Give  the  dose  and  antidote  of  each  of  the  fol- 
lowing: (a)  tinct.  aconite,  {b)  sulphate  strychnia, 
(c)  arsenous  acid,  {d)  tartar  emetic,  {e)  tinct. 
iodine,  (/)  corrosive  sublimate,  {g)  creosote,  {h) 
cocaine,   {i)  tinct.  opium,  (/)  sugar  of  lead. 

6.  Give  the  official  name  of  each  of  the  following: 
burdock,  croton  oil,  spirits  of  nitroglycerin,  ox-gall, 
soft  soap,  litharge,  castor  oil,  wahoo,  cold  cream. 

7.  (a)  From  what  plant  is  ipecac  root  obtained? 
{b)  Upon  what  constituent  does  it  depend  for  its 
physiological  action?  (c)  How  may  it  be  distin- 
guished physically  from  all  other  roots?  {d)  Name 
its  chief  preparations,     {e)  Give  the  dose  of  each. 

8.  Give  the  common  name  of  each  of  the  follow- 
ing and  state  what  part  of  the  plant  is  used:  rhus 
toxicondendron,  lappa,  asclepias,  eupatorium, 
carum,  rhamnus  purshiana,  ficus,  santalum  rubrum. 

9.  Define  the  following  terms  and  give  an  exam- 
ple of  each:  (a)  aphrodisiac,  (b)  clyster,  (c)  emol- 
lient,  {d)   revulsive,   {e)   vulnerary. 

10.  Digitahs:  (a)  What  part  is  official?  {b) 
What  are  the  U.  S.  P.  requirements  as  to  age  of 
leaf?  (c)  What  is  its  habitat?  {d)  Give  its  medi- 
cinal properties,  (e)  Give  official  preparations  and 
dose  of  each. 


THE  PHI  CHI  FRATERNITY.* 

A  Sketch  of  its  History — Founded  in  1883  in  the  School  of  Pharmacy  of  the  University  of  Michigan 

Has  Chapters  Now  in  Several  Other  Colleges — An  Interesting  and  Important  Organization. 


I 

^»For  many  years  Greek  letter  societies  have  flour- 
ished at  the  University  of  Michigan,  playing  an 
important  part  in  the  student  life  of  that  institution, 
promoting  class  and  college  spirit,  and  figuring 
largely  in  the  social  life  of  college  and  town. 
Although  this  is  true  of  many  eastern  universities 
and  colleges  in  no  less  degree,  the  secret  society  idea 
has  been  popular  at  Ann  Arbor  to  a  greater  extent 
than  in  most  other  institutions  of  the  kind  in  the 
West,  and  there  are  now,  I  believe,  between  forty 
and  fifty  chapters  of  fraternities  and  sororities  there. 
In  such  an  atmosphere  it  was  to  be  expected,  it 
was  even  inevitable,  that  the  students  of  pharmacy 
should  be  influenced  to  undertake  the  formation  of 
a  society  along  similar  lines,  especially  as  it  was 
and  is  the  custom  of  fraternities  there  to  observe 
organic  divisions  of  the  University,  and  restrict 
membership  chiefly  to  students  of  a  single  depart- 
ment ;  there  are,  therefore,  literary,  law  and  medical 
fraternities,  and  thus  it  happened  that  in  the  early 
autumn  of  1883  the  first  pharmacy  fraternity,  Phi 
Chi,  sprang  into  being  at  the  first  university  school 
of  pharmacy,  Michigan. 

In'  its  beginning,  however,  the  organization  was 

not  secret,  but  partook  almost  entirely  of  the  nature 

of  a  students'  scientific  society  before  which  papers 

ere  read  and  discussed  by  the  members;  at  this 

time  it  was  known  as  the  Phi  Chi  Society,  but  after 

a  few   meetings   were   held   the   fraternity   feeling 

became  so  strongly  felt  that  it  was  reorganized  with 

the  same  membership  into  the  Phi  Chi  Fraternity, 

l^^pha  Chapter,  with  a  new  constitution  and  by-laws, 

|^|n'itual,  passwords,  emblems,  regalia,  etc.,  and  so 

it  has  continued. 

The  charter  members,  or  as  they  are  sometimes 
called  by  the  members.  Fraternity  Fathers,  were 
Llewellyn  H.  Gardner,  president;  A.  G.  Hopper, 
secretary;  F.  H.  Frazee,  Charles  E.  Bond,  Charles 
F.  Hueber,  A.  S.  Rogers,  Azor  Thurston,  A.  T. 
Waggoner,  C.  P.  Godfrey,  A.  G.  Hoffman,  G.  P. 
Leamon.    Of  these,  Gardner,  Hoffman,  and  Leamon 


By  J.  W.  T.  KNOX, 

of  the  Alpha  Chapter. 


*From  the  Proceedings  of  the  American  Pharmaceutical 
Association. 


are  deceased.  The  remaining  eight  are  engaged  in 
pharmacy  with  the  exception  of  C.  E.  Bond,  who 
is  a  manufacturer  of  fertilizers  at  Spencerville,  Md. ; 
A.  S.  Rogers,  who  is  now  a  successful  physician  at 
Bay  City ;  and  C.  P.  Godfrey,  editor  of  the  Ottawa, 
O.,  Gazette,  and  member  of  the  Ohio  Senate.  F.  H. 
Frazee  is  in  manufacturing  pharmacy  at  Boston. 
A.  T.  Waggoner  at  Topeka,  Kansas;  Azor  Thurs- 
ton at  Grand  Rapids,  O. ;  C.  F.  Hueber  at  Port 
Huron,  Mich.,  and  A.  G.  Hopper  at  Alpena,  Mich., 
are  conducting  retail  stores  with  more  than  ordinary 
success. 

An  impression  exists  that  Dr.  A.  B.  Prescott,  so 
long  the  beloved  dean  of  the  School  of  Pharmacy  at 
Ann  Arbor,  was  the  founder  of  the  Fraternity,  and 
it  is  correct  to  the  extent  that  it  was  at  his  sugges- 
tion that  the  organization  was  formed  and  with  his 
approval  that  the  change  from  society  to  fraternity 
was  made.  He  was  the  first  to  be  elected  to  honor- 
ary membership,  and  during  the  years  of  Phi  Chi's 
existence  the  evidences  of  his  kindly  interest  were 
ever  at  hand. 

From  1883  to  1895  the  life  of  the  Fraternity  was 
uneventful.  Through  varying  degrees  of  prosper- 
ity, and  some  adversity,  it  came  to  the  second  stage 
of  its  existence,  the  era  of  expansion.  In  the  spring 
of  1895  the  Phi  Chi  Fra:ternity  was  regularly  incor- 
porated as  such  under  the  laws  of  Michigan,  and  it 
was  definitely  determined  by  unanimous  vote  of  the 
active  members,  after  careful  consideration,  to 
authorize  the  establishment  of  other  chapters  at 
other  schools  of  pharmacy  of  high  standing.  This 
was  a  radical  departure — almost  as  much  so  as  the 
change  at  the  beginning  from  society  to  secret  fra- 
ternity— since  in  previous  years  the  sentiment  was 
to  the  effect  that  Phi  Chi  should  remain,  as  it  began, 
a  purely  Michigan  institution. 

The  change  from  a  local  to  a  national  organiza- 
tion necessitated  a  thorough  revision  of  the  consti- 
tution and  by-laws,  a  duty  which  was  delegated  to  a 
competent  committee  composed  for  the  most  part 
of  men  of  extended  experience  in  secret  society 
work;  the  same  committee  rewrote  the  ritual,  elim- 
inating features  that  had  lost  their  significance,  add- 
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ing  new  work,  and  in  all  making  the  ceremonies, 
when  properly  conducted,  unquestionably  impres- 
sive. 

The  first  application  received  under  the  new  con- 
stitution was  from  the  School  of  Pharmacy  of 
Northwestern  University,  which  was  approved  by 
Alpha,  of  Ann  Arbor,  and  Beta  Chapter  was  swung 
out  by  a  committee  sent  from  Ann  Arbor,  January 
6,  1896. 

New  York  College  of  Pharmacy  next  applied,  as 
a  result  of  correspondence  conducted  with  Ann 
Arbor  men  by  Caswell  A.  Mayo,  editor  of  the  Amer- 
ican Druggist.  This  also  was  acted  on  favorably, 
and  the  chapter  duly  installed  as  Gamma. 

The  establishing  of  Delta  at  the  Pharmacy 
Department  of  the  University  of  Wisconsin,  Feb. 
12,  1900,  followed,  and  with  this  the  supreme 
authority  passed  from  Alpha  into  the  Grand  Coun- 
cil, consisting  of  two  men  from  each  chapter,  as 
provided  by  the  constitution. 

About  a  year  later  Epsilon  Chapter  was  instituted 
at  the  Philadelphia  College  of  Pharmacy. 

In  April,  1903,  the  local  fraternity  of  Phi  Delta 
Alpha  at  the  California  College  of  Pharmacy  be- 
came Zeta  Chapter  of  Phi  Chi,  and  very  soon  after- 
wards Eta  was  established  at  the  Massachusetts 
College  of  Pharmacy,  thus  uniting  pharmacy  stu- 


dents in  the  extreme  West  with  those  of  the  extreme 
East  in  bonds  of  brotherhood. 

A  journal.  The  Phi  Chi  Communicator,  is  pub- 
lished with  "cheerful  irregularity,"  and  is  circulated 
exclusively  among  the  active  and  alumni  members. 
Its  present  editor  is  Mr.  F.  C.  Hitchcock,  Alumni 
Secretary,  New  York  City. 

The  fraternity  motto  is  "Alterum  alterius  auxilio 
eget,"  which  is  freely  rendered,  "Each  helps  the 
other."  Its  emblem,  the  Greek  letters  of  its  name 
superimposed  on  the  equilateral  triangle,  vertex 
down.    The  colors  are  old  gold  and  dregs  of  wine. 

In  every  school  of  pharmacy  where  Phi  Chi  is 
represented,  so  far  as  I  am  aware,  it  has  the  respect 
and  confidence  of  the  faculty.  As  a  fraternity  it 
strives  to  bring  about  good  fellowship  among  its 
members,  to  stimulate  them  to  the  performance  of 
the  best  class  and  laboratory  work  of  which  they  are 
capable,  and  to  imbue  them  with  the  strongest  loy- 
alty to  Alma  Mater.  And  thus  the  Phi  Chi  Fra- 
ternity as  a  whole  is  a  factor  of  no  small  importance 
in  college  life  both  to  students  and  to  the  college, 
for  its  aims  and  purposes  are  beneficent  to  both 
alike;  its  influence  is  elevating,  and  the  standing  of 
its  active  and  alumni  members  in  the  pharmaceutical 
world  leaves  little  room  for  doubt  of  the  degree  of 
success  with  which  its  ends  are  achieved. 


I 


A  Famous  Mausoleum.— The  Taj  Mahal  is  generally  considered  to  be  one  of  the  most  beautiful  pieces  of  architecture  In  the  world.  It  is  to  be  found 
at  Agra,  India,  and  was  built  in  the  seventeenth  century  by  the  Imperial  Shah  Jehan,  in  memory  of  his  favorite  wife,  Mumtazi  Mahal,  and  contains 
the  tombs  of  them  both.  This  gem  of  exquisite  and  graceful  architecture,  constructed  of  white  marble,  was  twelve  years  in  the  building,  utilized  the 
services  of  20,000  men,  and  is  supposed  to  have  cost  the  surprising  sum  of  $15,000,000.  We  are  indebted  for  th|k  photograph  to  the  coiu-tesy  of  Mr. 
C.  C.  Murray,  the  Australian  manager  of  Parke,  Davis  &  Co.,  who  has  recently  completed  a  tour  of  the  world. 
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SELECTIONS. 


MODERN  MEDICINE  IN  ANTIQUITY. 

That  much  of  what  we  consider  up-to-date  medi- 
cal practice  was  known  to  the  ancients  is  asserted 
by  the  author  of  an  essay  on  the  evolution  of  medi- 
cine, contributed  to  the  Journal  dc  Phurmacie.  After 
mentioning  numerous  so-called  discoveries  of  the 
past  two  centuries  that  were  merely  the  revival  of 
forgotten  facts,  the  writer  goes  on  to  quote  an  ab- 
stract in  the  Lancet: 

"Many  remedies  that  were  employed  in  remote 
antiquity  fell  into  disuse  and  were  again  introduced 
into  practice  at  a  later  date.  Thus  arsenic  was  used 
as  a  febrifuge  by  Lentilius,  and  Hippocrates  recom- 
mended it  for  cancerous  affections.  The  most  re- 
cent researches  have  resulted  in  the  employment  of 
arsenic  for  the  same  purpose  in  the  form  of  organic 
compounds.  .  .  .  Pythagoras  recognized  the  diuretic 
value  of  squill,  but  its  use  lapsed  for  a  long  period. 
Opium  has  been  found  in  the  dwellings  of  the  in- 
habitants of  the  lake  villages  of  Switzerland  as  well 
as  in  ancient  Egyptian  tombs,  but  afterward  it  ap- 
pears to  have  been  forgotten  during  several 
centuries. 

"Hippocrates  employed  this  drug  freely  as  a  sed- 
ative, and  afterward  it  had  a  vogue  in  the  middle 
ages.     Even  Paracelsus  did  not  scruple  to  use  this 
vegetable  drug  in  the  case  of  one  Kornel  von  Lich- 
tenfels  who  had  vainly  tried  other  practitioners  with- 
;out  being   cured.      Paracelsus   speedily   effected   a 
icure,  but  it  is  of  interest  to  note  that  the  patient  re- 
jfused  to  pay  the  fee  which  had  been  agreed  upon 
Ibefore  the  treatment  was  begun.     The   case   was 
tried  before  the  court  at  Basle,  with  the  result  that 
fee  was  reduced  to  a  few  florins.     This  so- 
mgered  Paracelsus  that  he  reproached  the  judge, 
ind  so  brought  about  his  banishment  and  the  loss 
ihe  chair  which  he  occupied  in  the  university. 
"A  remedy  known  to  Galen  was  the  male-fern, 
vhich  after  the  lapse  of  centuries  was  brought  to 
he  notice  of  Louis  XVI.  by  a  quack.    In  surgery  it 
s  no  less  true  that  some  of  the  methods  employed 
)y  modern  advanced  surgeons  were  known  to  the 
ncients.     Thus  Hippocrates  mentioned  intubation 
t  the  larynx  and  Coelius  Aurelianus  gave  instances 
■  the  successful  operation  of  tracheotomy.     Praxa- 
as  ventured  to  perform  a  laparotomy  and  em- 
yed   intestinal   sutures.      Operations    for   hernia 
v-ie  performed  250  B.  C,  and  Serapion  removed 


diseased  kidneys.  Puncture  of  the  thorax  in  empy- 
ema was  rediscovered  in  1650,  after  having  been 
forgotten  apparently  for  centuries.  That  the  prac- 
tice of  asepsis  is  not  entirely  modern  is  shown  by  the 
fact  that  contemporaries  of  Hippocrates  were  in  the 
habit  of  dipping  their  instruments  in  boiling  water. 
"In  the  thirteenth  century  it  was  customary  be- 
fore operating  to  administer  to  patients,  by  means 
of  sponges  placed  in  the  nose,  the  juices  of  sedative 
plants — e.g.,  stramonium,  belladonna,  and  mandra- 
gora — consciousness  being  regained  by  the  applica- 
tion of  vinegar  compresses.  Among  other  methods 
of  treatment  now  in  vogue,  hydrotherapy,  gym- 
nastics, and  the  open-air  treatment  were  practiced 
by  the  Romans  and  the  Greeks.  Hypnotism  was 
thought  highly  of  by  the  priestly  physicians  in  the 
temples  of  Isis,  in  ancient  Egypt.  Perhaps  one  of 
the  oldest  forms  of  medication  is  organotherapy, 
which  after  a  period  of  decline  has  again  come  into 
vogue.     In  medicine  and  surgery,  as  in  all  the  arts 


A  Nkw  Ykar's  Grkbtino.— The  editors  of  the  Bulletin  were  very  much 
pleased  on  New  Year's  Day  to  receive  the  unique  postal -card  greeting 
reproduced  in  the  accompanying  illustration.  It  came  from  Mr.  Y.  Koba, 
who  is  a  successful  employee  in  the  well-known  pharmacy  of  E.  B.  Jorgen- 
80n,  at  708  Washington  Street,  San  Francisco.  It  is  interesting  to  know 
that  the  fir  tree  in  Japan  is  considered  as  the  symbol  of  permanence  just 
as  in  America  we  use  the  evergreen  as  expressive  of  the  same  truth:  hence 
the  use  of  the  flr  tree  at  the  holiday  season. 
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and  sciences,  methods  become  general,  then  lapse 
into  disuse,  to  be  revived  possibly  at  a  later  period 
and  then  to  achieve  a  popularity  which  attaches  to 
a  supposed  new  thing." — Literary  Digest. 


THE      EFFICIENCY      OF     AMERICAN      MEDICAL 
COLLEGES. 

Dr.  Nicholas  Senn,  in  a  recent  article  published 
in  Collier's  Weekly,  makes  the  statement  that  at  the 
present  time  it  is  not  necessary  for  the  medical  stu- 
dent to  go  to  Europe  to  complete  his  medical  educa- 
tion. He  says  that  with  the  rapid  increase  of  our 
population,  the  national  as  well  as  individual  wealth, 
our  medical  schools  have  gradually  raised  the 
requirements  of  admission,  lengthened  the  time  of 
college  attendance,  equipped  laboratories,  secured 
adequate  clinical  facilities,  and  initiated  a  vigorous 
final  examination,  until  some  of  our  leading  schools, 
like  the  Harvard  Medical  School,  the  College  of  Phy- 
sicians and  Surgeons  of  New  York,  the  University 
of  Pennsylvania,  the  Johns  Hopkins  Medical  School, 
and  Rush  Medical  College,  Chicago,  compare  well 
with  any  of  the  European  schools. 

Fortunately,  the  elective  system  in  teaching,  so 
common  in  Europe,  has  found  but  little  favor  in  this 


One  op  the  St.  Louis  Medals.— This  medal  was  recently  sent  to  William 
Bodemann  by  the  officials  of  the  Louisiana  Purchase  Exposition.  Mr.  Bode- 
mann  was  one  of  the  jurors  in  pharmacy  and  chemistry.  The  legend  on  the 
medal  reads  as  follows:  "Commemorative  Medal  Louisiana  Purchase  Expo- 
sition." Below  this  tablet  are  two  dolphins,  symbolizing  our  eastern  and 
western  boundaries,  and  above  is  an  American  eagle  spreading  his  wings 
from  ocean  to  ocean. 


country.  It  can  be  safely  stated  that  didactic  teach- 
ing by  lectures,  recitations,  demonstrations,  and 
laboratory  work  is  carried  on  in  a  more  thorough 
and  systematic  manner  in  this  country  than  any- 
where else.  We  have  hospitals  for  clinical  teaching 
in  our  large  cities  which  in  the  "near  future  are  des- 
tined to  overshadow  the  famous  clinical  institutions 
of  the  Old  World.  Our  students  waste  no  time  in 
beer  gardens  and  the  field  of  honor.  They  come  to 
our  medical  schools  with  a  firm  determination  to 
master  the  principles  and  practice  of  their  chosen 
profession  as  thoroughly  as  possible  during  their 
pupilage,  and  apply  themselves  to  the  task  with  zeal 
and  devotion.  The  numerous  hospitals  that  are 
springing  up  in  all  of  our  large  cities  secure  for  a 
good  percentage  of  our  graduates  appointments  as 
internes,  where  they  are  given  the  best  possible 
advantages  for  a  successful  postgraduate  practical 
training.  There  is  no  longer  any  need  for  our  stu- 
dents to  cross  the  Atlantic  for  the  purpose  of  study- 
ing medicine.  A  comparison  between  an  equal  num- 
ber of  recent  graduates  from  our  high  requirement 
medical  schools  and  those  of  Europe  would  unques- 
tionably result  in  favor  of  the  former.  The  Ameri- 
can is  intensely  practical  in  everything  he  undertakes, 
and  our  methods  of  teaching  medicine  constitute  no 
exception. 

To  one  who  has  kept  in  touch  with  the  evolution 
of  medical  teaching  in  this  country,  these  words  of 
Dr.  Senn  are  right.  The  last  two  decades  have 
shown  a  wonderful  advance  in  medical  education. 
With  the  advent  of  the  State  Licensing  Boards, 
which  now  exist  in  nearly  every  State  in  the  Union, 
the  small  commercial  college  with  its  inadequate 
facilities  for  teaching  has  been,  or  is  being,  forced 
out  of  existence,  owing  to  the  fact  that  candidates 
from  these  institutions  cannot  pass  the  State  exam- 
inations. Thus  only  the  higher  grade  of  private 
colleges  and  the  universities  are  left.  While  there 
is  yet  much  to  be  desired  in  our  system  of  medical 
teaching.  Dr.  Senn  is  undoubtedly  right  when  he: 
says:  "Present  indications  in  the  field  of  medical 
education  in  this  country  do  not  only  prove  that  our 
first-class  medical  schools  have  reached  a  standar(| 
of  proficiency  equal  if  not  superior  to  those  of  an)! 
other  country,  but  that  in  less  than  half  a  century' 
our  great  cities  will  become  to  the  medical  profession- 
of  every  country  what  Alexandria,  Athens,  Bologna, 
Pisa,  London,  Vienna,  and  Berlin  have  been  in  the 
past  and  present." — Editorial  in  the  Medical  Age. 
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PERSONAL. 


A    WELL    KNOWN    TEXAS    PHARMACIST. 

It  is  safe  to  say  that  every  member  of  either  the 
Texas  or  the  American  Pharmaceutical  Association, 
who  habitually  attends  the  annual  meetings  of  his 
organization,  knows  the  features  and  figure  of  E. 
G.  Eberle.  Mr.  Eberle  was  president  of  the  Texas 
Association  in  1901,  and  he  filled  the  office  so  suc- 
cessfully that  he  was  unanimously  reelected  in  1902. 
He  has  been  a  regular  attendant  upon  the  annual 
.meetings  of  the  A.  Ph.  A.  for  a  number  of  years 
and  has  served  in  various  capacities.  In  1902  he 
was  chairman  of  the  Section  on  Education  and 
Legislation  and  also  secretary  of  the  Commercial 
Section.  The  next  year  he  was  the  second  vice- 
president  of  the  organization.    He  was  mad^  chair- 


E.  O.  Eberle. 


L„.„.„ 

l^pl  the  data  which  he  collected  in  that  capacity,  and 

iTne  report  based  upon  them,  were  of  distinct  service 

and  usefulness  in  assisting  the  A.  Ph.  A.  in  its  work 

:   correcting  the  narcotic  evil  by  legislation  and 

'lierwise. 

Born   in   Watertown,   Wisconsin,   in   1863,    Mr. 

iJ^erle  was  educated  in  the  public  schools,  and  later 

•1  attended  Northwestern  University  in  Watertown 

r  three  years.     After  two  or  three  years  of  ap- 

])renticeship  to  G.  and  H.  T.  Eberle,  he  entered 

the  Philadelphia  College  of  Pharmacy  in  1882,  and 

vas  graduated  from  that  institution  two  years  later. 

mtinuing  to  work  for  some  months  in  the  Phila- 

lelphia  store  in  which  he  was  engaged  throughout 

!iis  college  course,  he  then  returned  to  Wisconsin 


and  obtained  a  position  with  Dunning  &  Sumner, 
wholesale  and  retail  druggists  of  Madison.  In  1886 
he  migrated  to  Texas,  and  has  been  a  strong  and 
consistent  Texan  ever  since.  Ten  years  were  spent 
in  various  stores,  some  of  the  period  as  a  proprietor 
in  Gainesville,  and  then  Mr.  Eberle  helped  organ- 
ize the  Texas  Drug  Co.  in  Dallas.  This  jobbing 
house  has  proved  a  very  successful  one.  Mr.  Eberle 
is  a  director  in  it  and  has  particular  jurisdiction 
over  the  laboratory. 

In  1901  Mr.  Eberle  aided  in  the  organization  of 
the  Dallas  College  of  Pharmacy,  which  two  years 
ago  became  a  department  of  Baylor  University  in 
Waco.  He  is  dean  and  professor  of  theoretical  and 
practical  pharmacy  in  this  institution.  An  enthusi- 
astic mason,  he  is  Past  Master  of  Dallas  Lodge; 
Past  High  Priest  Dallas  Chapter,  R,  A.  M. ;  Past 
Commander  of  Dallas  Commandery,  K.  T. ;  and 
Past  Potentate  of  Hella  Temple,  A.  A.  O.  N.  M.  S. 

LETTERS. 

COMPLAINS  OF  THE  MANY  CHANGES  IN  THE 

U.  S.  P. 
To  the  Editors: 

A  single  question  I  would  like  to  ask:  Can  any 
one  give  a  logical  reason  for  the  many  changes  that, 
have  been  made  in  the  last  edition  of  the  U.  S.  P.  ? 
I  have  looked  in  every  way  and  have  received  no 
light.  Take  for  instance  tincture  of  aconite,  an 
agent  used  not  only  by  the  practicing  physician,  but 
by  the  laity  in  general.  Why  the  radical  change? 
The  two  leading  physicians  in  this  place,  also  the 
dentist,  have  requested  me  to  keep  for  them  the 
former  product,  and  fill  all  orders  and  prescriptions 
according  to  the  old  standard.  Again,  about  every 
farmer  and  most  persons  who  keep  horses,  when 
they  find  an  animal  suffering  from  chill,  at  once  give 
frequent  and  full  doses  of  aconite,  always  keeping 
it  on  hand.  A  fresh  supply  is  required.  I  remark, 
"You  are  used  to  using  aconite?"  "Oh,  yes,  I  have 
used  it  for  years."  "But  this  is  made  according  to 
the  new  law,  and  you  will  have  to  give  about  three 
times  as  much  as  heretofore  in  order  to  obtain  the 
same  results."  "Then  give  me  some  of  the  kind  I 
have  always  had."     "Can't  do  it — against  the  law." 

"Then  I  have  got  to  pay  you  d druggists  three 

times  as  much  for  the  same  amount  of  results  to  me 
as  in  the  past,  have  I  ?"  And  so  I  get  it  in  the  neck. 

Thus  I  could  go  on  with  a  string  as  long  as  the 
moral  law.  In  short,  is  there  any  good  reason  for 
upsetting    physicians,    dentists,    veterinarians,    and 
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people  in  general  in  nine-tenths  of  the  changes  made 
in  the  Pharmacopoeia,  other  than  that  we  must  make 
a  sale  for  the  books?  W.  S.  Vaughan. 

Port  Byron,  N.  Y. 

[Note  by  the  Editors. — Doubtless  the  changes  in  the  new 
Pharmacopoeia  are  so  numerous,  and  in  some  instances  so 
radical,  as  to  prove  very  confusing  to  many  druggists  and 
their  patrons.  In  speaking  particularly  of  tincture  of  acon- 
ite, however,  you  have  probably  singled  out  the  most  decided 
instance  in  the  whole  book.  You  are  doubtless  aware  of  the 
fact  that  this  and  all  other  so-called  "potent"  tinctures  were 
changed  to  the  general  strength  of  10  per  cent  for  purposes  of 
uniformity,  and  chiefly  in  the  interests  of  international  uni- 
formity at  that.  For  the  present  some  of  the  changes  seem 
very  embarrassing  and  radical,  but  when  the  accommodation 
has  been  made  the  advantages  will  be  decided  and  great. 
As  a  matter  of  fact,  a  35-per-cent  strength  for  the  tincture 
of  so  toxic  a  drug  as  aconite  was  too  strong  anyway,  wholly 
apart  from  the  question  of  uniformity.  A  new  Pharmacopoeia 
always  causes  more  or  less  confusion  and  annoyance  by  its 
changes,  and  yet  these  changes  have  to  be  made.  Science 
develops,  and  our  national  book  of  science  has  to  keep  pace 
with  that  development.  There  is  always  a  period  of  tem- 
porary dissatisfaction,  but  it  passes  away  after  a  time.  Per- 
sonally we  do  not  deplore  the  changes  which  have  to  be 
made,  but  we  hope  that  publicity  will  be  given  the  work  of 
the  next  committee  of  revision  so  that  the  medical  and 
pharmaceutical  public  may  know  what  is  coming  and  may 
prepare  themselves  for  the  inevitable  gradually  and  intelli- 
gently.] 


PASSE-PARTOUT    SIGNS   FOR   THE   STORE. 

To  the  Editors: 

Effective  signs  in  the  drug  store  may  be  made 
economically  as  follows :  Take  any  given  sized  pane 
of  glass;  then  cut  a  piece  of  cardboard,  suitable  for 
a  sign,  of  exactly  the  same  size  as  the  glass,  and  also 
a  sufficient  number  of  thicknesses"  of  cheap  card- 
board to  make  the  finished  sign  about  three-eighths 
inch  thick.  Print  the  sign  itself  with  rubber  type, 
this  being  more  economical  than  having  the  sign 
painter  do  the  work.  Now  lay  the  sign  face  down 
on  the  glass,  place  the  cheap  cardboards  on  top  of 
it,  and  finally  fasten  all  together  with  black  passe- 
partout binding,  pasting  it  all  around.  This  is  a 
very  simple  operation  and  may  be  readily  understood 
by  examining  a  picture  which  has  been  bound  with 
passe-partout,  such  pictures  being  commonly  sold  in 
the  stores.  v 

A  sign  made  with  rubber  type  and  finished  in  the 
manner  described  looks  neat  and  attractive,  never 
gets  soiled  as  an  unframed  sign  does,  and  yet  costs 
less,  glass  and  all,  than  a  plain  sign  card  made  by  a 
sign  painter.  With  a  set  of  rubber  type  and  some 
passe-partout  binding,   the  junior  clerk  can  make 


these  signs  during  leisure  hours.  The  binding  on 
a  sign  will  keep  a  long  time,  and  should  it 
become  scratched  or  shabby,  new  binding  may  be 
pasted  over  it  in  a  moment's  tinie.  There  is  no 
cheaper  or  easier  way  of  preserving  sign  cards  or 
pictures  than  by  the  passe-partout  method.  The 
binding  costs  10  cents  for  a  12-yard  roll,  and  brass 
hangers  for  hanging  the  signs  on  the  wall  may  be 
had  at  5  cents  per  dozen. 

L.  A.  Lebowich,  Ph.G. 

Boston,  Mass. 


MORE  ON  THE  PRESERVATIVE  QUESTION. 

To  the  Editors: 

I  read  with  much  interest  in  your  esteemed  issue 
of  December  the  debate  on  the  preservative  question. 
After  perusing  Prof.  James  H.  Beal's,  Dr.  R.  G. 
Eccles's,  and  Dr.  H.  W.  Wiley's  articles,  I  must  say 
I  consider  Prof.  Beal's  and  Dr.  Eccles's  articles  more 
logical  than  Dr.  Wiley's.  In  confuting  Dr.  Beal's 
statement  "that  it  may  be  asserted  without  fear  of 
successful  contradiction  that  not  one  well  authenti- 
cated instance  can  be  produced  of  injury  resulting 
from  use  of  foods  preserved  with  what  may  be 
termed  the  modern  anti-ferments,"  Dr.  Wiley  refers 
the  public' to  Part  1  of  Bulletin  84  to  prove  that  Dr. 
Eccles's  statement  is  erroneous.  This  bulletin  was 
edited  by  Dr.  Wiley.  On  page  250  of  said  bulletin 
Dr.  Wiley  says :  "Common  salt  is  the  most  fre- 
quent and  most  abundant  of  the  saline  constituents 
of  the  blood,  but  the  alkalinity  of  the  blood  is  not 
due,  of  course,  to  common  salt,  which  is  a  neutral 
substance.  The  existence  of  alkaline  carbonates  or 
other  alkaline  salts  is  necessary  to  the  vital  func- 
tions." 

On  page  253  of  the  same  bulletin,  Dr.  Wiley  says: 
"Borax  or  boric  acid  should  be  restricted  to  those 
cases  where  the  necessity  therefor  is  clearly  mani- 
fest, and  where  it  is  demonstrated  that  other  meth- 
ods of  food  preservation  are  not  applicable,  and  that 
without  the  use  of  such  a  preservative  the  deleteri- 
ous effects  produced  by  the  foods  themselves,  by 
reason  of  decomposition,  would  be  far  greater  than 
could  possibly  come  from  the  use  of  the  preserva- 
tive in  minimum  quantities." 

Prof.  Beal  and  Dr.  Eccles  well  know  the  vast 
number  of  deaths  caused  by  ptomaine  poison,  which 
would  have  been  prevented  by  the  aid  of  a  mild 
preservative.  Dr.  Wiley  says  the  existence  of  other 
alkaline  salts  is  necessary  to  the  vital  functions. 
Sodium  biborate  is  certainly  an  alkaline  salt,  so 
why  condemn  it  as  a  food  preservative? 
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It  is  a  well  known  fact  that  the  Englishmen  are 
hearty  eaters,  and  that  they  are  considered  the 
healthiest  race  in  the  world.  England  demands  her 
meats,  fish,  fowl,  butter,  and  potted  cream  preserved 
with  boron  preservatives.  The  English  laws  allow 
1  per  cent  borax  on  meats,  3/2  per  cent  boric  acid  in 
butter,  and  34  P^i*  cent  boric  acid  in  potted  cream. 
The  English  nation  has  consumed  boraxed  foods  for 
a  quarter  of  a  century,  and  in  spite  of  Dr.  Wiley's 
deductions  there  is  less  stomach  trouble,  less  deteri- 
orated food,  and  fewer  cases  of  poisoning  caused  by 
eating  tainted,  partially  decomposed  articles  of  food 
among  the  English  nation  than  in  any  other  coun- 
try. If  borax  and  boric  acid  jiad  the  effect  on  the 
human  system  that  Dr.  Wiley  declares,  the  English 
nation  would  be  a  nation  of  puny,  skinny,  inferior 
people  instead  of  the  most  robust  nation  extant. 
This  practical  evidenceof  the  harmlessness  of  boron 
preservatives  cannot  be  disputed  by  any  authority  in 
the  world. 

It  is  absolutely  essential  that  some  method  be 
resorted  to  to  preserve  perishable  articles  of  food. 
It  is  proven  that  cold  storage  does  not  arrest  the 
process  of  decay.  Most  of  the  illness  and  death 
caused  by  toxic  infection  could  be  prevented  by  a 
judicious  use  of  boron  preservatives.     , 

H.  H.  Langdon. 

New  York  City. 


A  NAIVE  REQUEST. 
To  the  Editors: 

It  is  with  great  interest  that  I  carefully  read  the 
es  of  the  Bulletin  every  month,  and  I  look 
ard  to  its  appearance  eagerly.     The  specimens 


I 


of  illiterate  orders  are  certainly  amusing,  and  I  am 
contributing  one  for  your  collection.  The  interpre- 
tation in  English  is  as  follows:  "Please  send  me 
half  pint  brandy.     Charge.     It  is  for  a  medicine. 


If  you  think  a  good  whisky  will  do,  all  right."  Of 
course  I  filled  the  order  and  looked  as  sober  as  a 
church  deacon. 

I  received  an  order  the  other  day  from  a  woman, 
reading  as  follows:  "One  box  poison  that  will  kill 
rats  and  mice  and  dry  them  up  after  they  are  dead." 

E.  H.  NiCHOLL. 
North  Amherst,  Ohio. 


ANOTHER  ONE. 


To  the  Editors; 


I  am  sending  you  one  of  the  many  amusing  notes 
that  we  gfet  from  customers.  It  indicates  what  we 
druggists  have  to  put  up  with  who  do  business  in 


towns  where  there  are  many  foreigners.     The  note 
calls  for^Irs.  Winslow's  Soothing  Syrup. 

Emil  Lebovitz. 
Homestead,  Pa. 


To  the  Editors: 

I  find  the  Bulletin  as  important  as  a  spatula  in  the  drug 
store.    Don't  see  how  any  one  gets  along  without  it. 

Chas.  E.  Willetts,  Ph.G. 

Mars,  Pa. 

*  *     • 

To  the  Editors: 

Fell  in  love  with  the  Bulletin  of  Pharmacy  at  first  sight. 
Enclosed  please  find  remittance.  Thos.  E.  Krum. 

Reading,  Fa. 

*  *     * 

To  the  Editors: 

I  want  to  tell  you-  how  much  I  enjoy  the  Bulletin  of 
Pharmacy.   It  is  my  best  magazine. 

Charles  V.  Skinn«r. 

Salamoiiia,    Indiana. 

*  *     * 

To  the  Editors: 

After  taking  the  Bulletin  for  a  year,  I  wish  to  say  that 
I  am  much  pleased  with  it.  The  folks  at  home  watch  for  it 
as  eagerly  as  I  do  myself.  Wm.  J.  Scott. 

Chicago,   Ills. 

*  *     * 

To  the  Editors: 

I  have  been  a  constant  reader  of  the  Bulletin  of  Phar- 
macy for  years,  and  would  not,  nor  could  I,  do  without  it. 

Rudolph  Farner. 

Wilton  Junction,  Iowa. 
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BUSINESS    HINTS. 


Rather  Novel  Advertising. — 

To  us  a  new  note  has  been  struck  in  the  advertising,  line 
by  M.  M.  Osborne,  of  Elkins  Park,  Pa.  Mr.  Osborne  gets 
out  monthly  a  neat  little  four-page  folder,  3J/$  by  6  inches  in 
size,  printed  on  a  superior  class  of  paper.  So  far  there  is  no 
particular  originality:  the  unique  feature  of  the  folders  is 
that  they  are  always  issued  on  the  first  of  the  month,  always 
bear  a  date,  and  are  always  devoted  to  little  personal  chats 
about  things  by  the  proprietor.  The  folders  are  thus  some- 
thing in  the  nature  of  a  monthly  journal,  although  in  size 
and  appearance  mere  advertising  circulars.  Mr.  Osborne  has 
the  faculty  of  writing  text  which  sounds  companionable  and 
conversational,  and  under  the  circumstances  we  can  readily 
conceive  that  his  scheme  is  a  success.  Doubtless  recipients 
examine  the  folders  with  interest  whenever  they  arrive  each 
month,  and  feel  some  curiosity  to  know  what  "Mr,  Osborne 
has  to  say  this  time."  Such  advertising,  however,  would  not 
do  at  all  for  the  druggist  who  lacks  Mr.  Osborne's  colloquial 
style. 

As  to  what  subjects  are  taken  up  for  conversation,  we 
observe  that  in  October  Mr.  Osborne  talked  about  the  abuses 
which  the  Mann  bill  is  designed  to  correct;  the  amusing  and 
even  dangerous  mistakes  which  are  often  made  in  the  re- 
ceipts, etc.,  published  in  the  newspapers ;  the  scrap  book 
which  Mr.  Osborne  uses  for  the  preservation  of  all  of  the 
valuable  receipts  which  are  from  time  to  time  dispensed  by 
him ;  the  troubles  of  amateur  photographers ;  the  conditions 
under  which  work  is  done  in  the  Osborne  phalmacy  for 
"snapshotters ;"  and  the  pamphlet  wound  up  with  a  Very 
interesting  talk  on  prescriptions.  Perhaps  we  had  better  give 
this  talk  on  prescriptions.     Here  it  is : 

No,  we  cannot  close  without  saying  a  word  about  prescriptions! 
When  you  have  one  to  be  filled  we  want  you  to  turn  to  us  instinctively 
without  having  to  remember  or  think  where  we  are.  It  should  be  a 
habit,  and  so  we  keep  the  subject  before  you,  for  it  is  important  to  have 
prescriptions  dispensed  where  they  will  be  filled  as  written,  and  with 
only  the  purest  drugs.  When  you  have  one  to  be  filled  get  it  to  us  as 
soon  as  you  can  in  the  day.  That  prevents  the  rush  at  night  and  often 
means  that  you  don't  have  to  wait  until  several  others  ahead  have  been 
attended  to.  It's  your  gain  as  well  as  ours.  Don't  expect  your  messen- 
ger, who  has  just  time  to  meet  an  incoming  train,  to  get  a  prescription 
filled  first,  when,  perhaps,  it  cannot  be  done  inside  half  an  hour  or 
more!  That  has  often  been  tried.  Sorry,  but  we  cannot  do  such  pre- 
scriptions in  less  time  than  they  take  to  do  them  right. 

A  Drug-store  Paper. — 

Dr.  A.  B.  Stone  &  Son,  of  Lamar,  Missouri,  have  just 
begun  the  publication  of  a  drug-store  paper.  It  is  called 
"Stone's  Drug  Store  News,"  and  is  a  double  sheet  rather 
larger,  than  the  customary  size,  being  11  by  16  inches.  The 
advertising  matter  is  for  the  most  part  limited  to  display 
announcements,  which  should  be  the  case  in  such  papers,  and 
the  text  comprises  jokes  and  other  general  matter  of  a  reada- 
ble kind.  In  supplying  the  latter  the  Stones  have  drawn 
liberally  upon  the  contents  of  the  "Scrap  Book"  in  the  Bulle- 
tin— which  is  a  sufficient  guarantee  of  excellence!  At  the 
top  of  the  editorial  page,  where  it  is  customary  to  give  the 
names  of  the  editors,  the  subscription  price  and  so  on,  we 
find  that  Marvin  Stone  is  given  as  the  "perpetrator;"  that 
the  periodical  is  "entered  into  every  home  hereabouts  as 
first-class  matter;"  and  that  the  subscription  price  is  "your 
patronage." 


Keeping  Tab  on  the  Delivery  Boy. — 

In  an  excellent  paper  on  "Credits  and  Collections,"  read 
by  Ex-President  A.  L.  Walker  at  the  last  meeting  of  the 
Michigan  Pharmaceutical  Association,  the  author  declared 
that  a  source  of  annoyance  and  loss  which  he  had  now  suc- 
ceeded largely  in  correcting  "was  neglecting  to  collect,  or 
trusting  to  the  honesty  of  an  errand  boy  to  make  collections 
of  small  amounts  for  goods  ordered  by  telephone,  or  by  a 
physician,  of  people  as  a  rule  known  to  be  good,  but  who  do 
not  run  regular  accounts.  Many  times  it  happened  that  the 
boy  woujd  report  that  the  goods  were  not  paid  for,  and 
then,  at  the  first  of  the  month  when  a  bill  was  rendered,  the 
customers  would  declare  they  had  paid  the  boy  at  the  time 
of  delivery.  Now  with  each  such  article  a  book  i?  given  the 
errand  boy.  This  book  contains  a  duplicate  slip  and  a  stub. 
The  article  is  billed  on  the  slip  and  a  carbon  copy  taken  on 
the  stub.  Upon  the  delivery  of  the  goods  the  customer  is 
asked  to  sign  the  stub,  which  reads:  'Received.'  If  paid,  the 
boy  signs  the  slip,  which  has  the  word  'paid'  printed  across 
its  face,  and  gives  the  slip  to  the  customer.  The  boy  is 
required  to  deliver  the  book  with  the  collection,  if  made,  to 
the  cashier  or  clerk  sending  him  out.  When  paid  they  write 
O.  K.  and  their  initials  on  the  stub,  and  if  to  be  charged 
they  write  'charged,'  and  make  the  charge  on  the  day  book." 

An  English  Advertisement — 

E.  J.  Hughes,  of  Melksham,  England,  sends  us  the  adver- 
tisement   shown    in    the-  accompanying    reproduction.      It    is 


This  does  not 
concern  you 


If    you    are    among    those    who    will 
willingly -.pay    a    shilling    for   an  article 
offered  elsewhere  at  ninepence.     In  these 
days  of  keen  competition,  a   man  has  to 
look  sharp  after  his  "change  out,"  and  he 
generally  hunts  round  for  the  shop     ■■• 
*'here  he  can    be  best    served  with 
the    highest    quality   at    the    most 
reasonable  prices. 


"1 
I 

.1. 

I    Think 
it 
I     over 

I      ?  ? 
I I 


Take  a  copv  of  our  Price  List 
and  compare  our  prices  with  what 
you    have    been   paj-ing,  but    don't 
forget    there     is    more    than     one 
quality  of  Drugs — 
Our^  is  the  Best  Quality  obtainable, 
(we  do  not  keep  the  other  kind).      Give 
us  a  look  in  and  prove  it. 

HUGHES. 

CHEMIST, 

Market  Place,  Melksham. 

■PMONf     014*. 

MI.Xtl.1..  PSIKTtH.  HfLltaHAII. 

printed  on  cardboard  4^  by  6^  inches  in  size.  Mr.  Hughes 
gets  out  something  of  this  kind  monthly  and  distributes  2000 
copies  or  thereabouts,  having  them  printed  in  different  colors. 
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A   Booklet   on  Prescriptions. — 

Charles  J.  Fuhrmann,  corner  of  East  Capitol  and  Eighth 
Streets,  Washington,  D.  C,  has  sent  us  a  very  neat  little 
booklet  on  prescriptions  entitled  "Lest  You  Forget."  It  is 
zy%  by  4>^  inches  in  size,  and  is  printed  with  blue  ink  on  a 
very  nice  quality  of  white  paper.  The  typography  is  excel- 
lent. Here  are  four  pages  of  Mr.  I;uhrmann's  talk,  each 
subhead  indicating  the  beginning  of  a  new  page: 

NEARLY  EVERY  ONE  TAKES  MEDICINE  AT  TIMES. 

With  some  people  medicine-taking  is  a  daily  necessity;  with  others 
it  is  only  an  occasional  necessity. 

Nevertheless  we  are  continually  preparing  medicine  in  the  best  way 
from  the  finest  crude  drugs  obtainable.  With  us  it  is  not  merely  an 
occupation — it  is  an  accomplishment,  a   fine  art,  a  science. 

How  to  prepare  medicine  just  as  the  physician  intended,  so  that  the 
action  of  the  drug  will  be  most  pronounced  and  active,  cannot  be  learned 
in  a  day.  We  have  spent  many  years  of  hard  work  and  study  in  learn- 
ing this. 

l|&fe|p:   AIM    OF   FUHRMANN'S    PHARMACY   WILL   BE  TO   GAIN 
I^B^  YOUR  CONFIDENCE. 

^^^"  Our  business  is  drugs,  and  we  claim  to  have  thoroughly  mastered 
all  the  details  of  this  business. 

We  are  exerting  every  effort  to  run  this  store  as  you  would  like  to 
see  one  run  if  you  knew  all  about  drugs  and  drug-stores. 

To  deserve  and  get  your  entire  confidence,  when  it  comes  to  a  matter 
of  drugs,   is  our  highest  ambition. 

It   is   indeed  gratifying  to   note   that   our   rapidly  increasing  general 
business,   and   especially  the   remarkable   gains   in   our   prescription   busi- 
ness,  is   clear   proof  that  an   earnest,   intelligent   effort  seldom    fails  to 
bring  a  prompt  reward. 
One   trial   will   suffice. 

IN'   ASKING   YOU   TO    BRING    YOUR    PRESCRIPTIONS   TO    US 
We  do  so  with  a  knowledge  that  we  are  .worthy.     We  never  , leave 

boys  or  incompetent  clerks  in  charge.     Each  one  who  fills  a  prescription 

here  is  a  graduate  and  a  registered  pharmacist. 

One  other  of  the  many  good  points  of  this  store  is  the  neat  and 

cleanly  condition  of  everything  about  the  prescription  counter.     Not  one 

container  or  machine  that  is  not  perfectly  clean  and  aseptic  is  allowed 
used. 
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THE  PRICES  WE  CHARGE  ARE  RIGHT. 

We  never  take  advantage  of  a  patron  by  asking  an  exorbitant  price 
for  an  inexpensive  medicine.  But  if  the  physician  orders  a  certain  prep- 
aration or  a  certain  chemical,  we  give  the  one  called  for,  and  if  it  hap- 
pens to  be  expensive  the  charge  must  be  made  accordingly. 

Remember 

IT  IS  THE  CHEAP  DRUGGIST  WHO  MUST  SUBSTITUTE. 

A  Circular  Letter. — 

D.  W.  Morris  &  Son,  of  Emporia,  Kansas,  recently  sent 
out  an  imitation  typewritten  letter,  printed  on  the  firm  letter- 
heads, to  the  people  in  the  vicinity  If  the  firm  will  pardon 
us  for  saying  so,  we  are  of  the  opinion  that  this  circular  is 
altogether  too  general.  It  has  a  paragraph  about  the  prescrip- 
tion department,  gnother  about  the  sundries  department,  'a 
third  about  the  manufacturing  department,  and  so  on  down 
through  pretty  nearly  the  whole  store,  only  dealing  in  gen- 
eral remarks  of  a  more  or  less  trite  nature.  If  there  is  any- 
thing positive  in  advertising  science,  it  is  this,  that  references 
must  be  specific  in  nature  and  must  drive  home  to  the  atten- 
tion one  definite  idea,  or  at  most  a  connected  series  of 
definite  ideas.  Some  one  preparation  or  line  of  preparations, 
or  some  related  group  of  articles,  must  be  spoken  of  in  a 
specific  manner.  Some  particular  message  must  be  delivered 
to  the  reader  which  will  make  a  definite  impression  upon 
him  and  which  will  stick  in  his  memory.  It  is  in  accordance 
with  this  rule  that  prices  should  be  given  in  advertising,  and 
that,  also,  the  special  peculiarities  of  a  particular  preparation 
or  substance  must  be  described.  To  say  that  "our  sundries 
department  is  strictly  up-to-date  and  replete  with  new  goods 
for  the  fall  business"  makes  no  sort  of  an  impression  upon 


anybody,  and  will  not  sell  a  dollar's  worth  of  goods.  A  far, 
better  plan  would  be  to  issue  a  series  of  monthly  letters  of 
this  kind  and  confine  each  one  to  something  definite  and 
special.  In  time  one  can  cover  the  various  departments  of 
his  busiiness :  to  try  to  cover  them  all  at  once  is  unwise. 

An  Ethical  Circular  to  Physicians. — 

Out  in  Denver  there  is  a  group  of  pharmacists  who  call 
themselves  x'The  Eight  Sell  Right  Druggists."  Something 
about  this  cooperative  scheme  has  already  been  said  in  the 
Bulletin.  Our  purpose  on  this  occasion  is  merely  to  repro- 
duce a  typewritten  circular  letter  which  the  group  sent  out 
recently  to  the  physicians  of  Denver.  A  letter-head  was  used 
on  which  appeared  the  names  and  addresses  of  the  eight 
druggists,  and  the  sheet  was  a  double  one  of  the  customary 
.stationery  size.    Here  is  the  full  text: 

Dear  Doctor: 

Believing  that  our  mutual  interests  can  be  best  conserved  by  adher- 
ing strictly  to  ethical  practices,  we  are  desirous  of  emphasizing  a  few 
of  the  rigid   rules  governing  our  several  establishments. 

We  do  not  exploit,  recommend,  or  prescribe  secret  nostrums;  we 
have  no  prescriptions  of  our  own;  we  never  substitute  or  use  some- 
thing "just  as  good." 

We  use  only  strictly  fresh  and  standard  drugs,  procuring  at  once 
anything  needed  not  in  our  stocks.  Should  a  prescribed  article  not  be 
procurable  in  the  city  we  at  once  communicate  with  the  Doctor  for 
instructions. 

We  endeavor  to  use  the  same  high  order  of  intelligence  and  care  in 
compounding  as  is  employed  in  writing  the  prescriptions. 

We  thoroughly  realize  and  live  up  to  the  truth  that  writing  the 
prescription  is  the  Doctor's  business,  and  compounding  it  is  ours. 

Prescriptions  and  orders  for  sick-room  necessities  may  be  'phoned 
to  any  of  us  and  delivered  on  the  minute  without  extra  cost. 

We  believe  that  a  clear  understanding  should  exist  between  physi- 
cian and  pharmacist,  and  with  this  end  in  view  we  cordially  invite  you 
at  any  time  to  visit  our  respective  places  of  business  and  become 
acquainted  with  the  thoroughness  and  care  exercised  in  our  prescription 
departments. 

We  should  be  very  glad  to  hav^  you  come  and  tell  us  how  we  can 
be  of  more  service  to  you.  We  are  very  desirous  of  making  our  stores 
even  more  than  they  are  now,  the  physicians'  pharmacies. 

Wishing  you  unlimited  success  in  your  distinguished  profession,  we 
beg  leave  to  remain. 

Cordially  yours, 
THE  EIGHT  SELL  RIGHT  DRUGGISTS. 
Forbes  Drug  Co., 

A.  W.   Clark, 

F.  A.  Austin, 

F.   M.   Hall. 
The  Owl  Drug  Store,  ' 

A.  G.  Clarke  &  Co., 

Shaw  Drug  Co., 

Ward's  Pharmacy. 

Some  Newspaper  Advertisements. — 

The  Whorton  Sons  Drug  Co.,  of  Gadsden,  Alabama,  are 

systematic  users  of  newspaper  space.    They  employ  a  regular 

amount  of  space  in  both  local  papers  continuously  and  change 

the  matter  every  second  or  third  issue.     They  believe  rightly 

that  a  frequent  change  is  absolutely  necessary  and  vital  if  the 

proper  results  are  to  be  obtained.    Here  are  a  couple  of  recent 

Whorton  ads : 

SPONGES! 

REMEMBER     WHEN     YOU     NEED     SPONGES. 

The  Whorton   Sons  Drug  Company  is  where  they  are  selling  cheap. 
Not  cheap  quality,  but  merely  low  in  price.     We've  bargains  in  sponges. 

Corner  6th  and  Chestnut  Street. 


Whorton   Sons  Drug  Co., 

Gadsden,  Ala. 


"FIRE  at  one  end,  fool  at  the  other,"  was  some  one's  definition 
of  a  cigar.  Indeed,  you  can't  help  being  a  fool  about  our  cigars.  They 
tickle  the  taste  of  smokers.  We  have  brands  that  have  been  tried  and 
tested  We  have  them  large  and  small,  strong  and  mild.  We  keep 
them  right— just  moist  enough  to  prevent  crumbling  and  not  enough 
for  them  to  mold  and  get  bitter.  These  are  just  a  few  reasons  why  our 
cigars  never  disappoint  and  why  our  cigar  trade  has  increased  from 
600  to  2000  per  month.     Try  our  fresh  lot.         ^         ^  ^ 

Whorton  Sons  Drug  Co., 
Corner  5th  and  Chestnut  Street.  '         Gadsden,  Ala. 
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More   Poetic  Advertising. — 

John  R.  Thompson,  manager  of  a  number  of  stores  in 
Pittsburg,  Pennsylvania,  is  an  aggressive  advertiser.  Some 
of  his  newspaper  advertisements  were  printed  in  this  depart- 
ment last  November.  Here  are  four  of  a  series  of  verses 
which  he  ran  daily-  in  the  Pittsburg  papers  not  long  since. 
Mr.  Thompson  is  evidently  trying  to  fasten  in  the  public 
mind  this  phrase :     "The  soap  that  makes  you  pretty." 

The  druggist  said  with  a  smile  so  bland, 
Of  the  cake  of  soap  in  his  outstretched  hand, 
"This   is   NARD,  the  leading  brand, 
The  soap  that  makes  you  pretty." 

Mama  said  to  baby  Fred, 
"Wash  'im  first  and  then  to  bed." 
"Use  NARD  Soap  on  me,"  he  said — 
"The  soap  that  makes  you  pretty." 

The  maiden  asked  o.f  her  drug-clerk  beau, 
"What  soap  is  the  best?     I   know  you  know." 
"It's  NARD,"  he  answered,  bowing  low, 
"The  soap  that  makes  you  pretty." 

Oh,  see  the  dude — his  checks  aglow. 
And  his  little  hands  as  white  as  snow, 
He  used  NARD  Soap  to  make  them-  so — 
"The  soap  that  makes  you  pretty." 

A  Pretty  Good  Folder.— 

D.  W.  Morris  &  Son  of  Emporia,  Kansas,  send  us  a 
four-page  folder  describing  a  few  of  -their  specialties.  It  is 
pretty  well  gotten  up.  On  the  front  cover  a  few  terse  sen- 
tences are  printed  regarding  the^line  of  specialties  in  general. 
Four  particular  products  are  exploited  on  the  two  inside 
pages,  while  on  the  rear  cover  page  is  a  treatise  on  fountain 
syringes.  If  we  had  been  getting  up  the  circular  we  should 
have  used  the  last  page  for  a  couple  more  specialties  instead 
of  getting  off  the  subject  onto  something  else.  The  refer- 
ences to  each  one  of  the  four  specialties  are  commendably 
concise,  and  a  small  illustration  has  wisely  been  used  in 
each  case.  Thus  the  advertising  of  a  headache  remedy  con- 
tains a  picture  of  a  man  leaning  against  the  wall  and  holding 
his  head  as  if  in  severe  pain.  These  little  line  drawings 
greatly  assist  in  driving  the  point  of  the  advertisement  home. 

Horehound  Drops  in  the  Window. — 

A  variation  of  an  old  type  of  window  display  of  horehound 
cough  drops  was  recently  seen  in  the  window  of  the  Cahoon- 
Lyon  Drug  Co.  in  Buffalo.  A  large  barrel  of  the  drops  had 
been  opened,  half  of  the  contents  poured  out  on  the  window 
floor,  and  the  barrel  then  laid  on  its  side.  Inside,  down 
almost  to  the  end  of  the  barrel,  was  a  lighted  bulb,  and  behind 
that  a  card  reading:  "Horehound  Drops — Five  Cents  a  Bag." 
The  idea  of  the  electric  bulb  lighting  up  the  semidarkness  of 
the  recesses  of  the  barrel,  with  the  card  behind,  was  quite  a 
novel  one,  and  the  effect  was  more  unique  than  would  appear 
from  this  description.  The  nickel  bags  of  the  drops  were  of 
course  scattered  around  the  window.  The  barrel  itself  was 
covered  with  cream-colored  cheese-cloth  in  order  to  have  a 
more  finished  effect.  There  was  nothing  else  in  the  window, 
and  there  was  no  placard  except  the  one  in  the  barrel. 


The  Joke  in  Advertising. — 

Jokes  are  good  things  in  their  place,  nothing  better — 
nothing  much  worse  when  out  of  place.  Jokes  have  no  place 
in  advertising,  says  The  Spatula.  If  there  are  exceptions  to 
that  rule,  they  are  about  as  scarce  as  hen's  teeth,  and  about  as 
valuable.  Even  a  poor  joke  is  all  right  in  a  funny  paper. 
People  are  looking  there  for  jokes.  But  in  an  advertisement 
what  is  a  joke  to  you  will  be  a  serious  statement  to  some  one 
else.  The  joke  was  never  invented  that  would  be  a  joke  to 
every  reader  of  it.  If  you  must  write  jokes,  send  them  to 
Judge  or  Puck.  It  will  cost  you  only  four  cents  to  get  them 
read  and  returned.  If  you  print  them  in  your  ads.  it  will 
probably  cost  you  a  good  many  times  that.  There's  no  room 
for  foolisliness  in  business. 

Apropos  of  the  Insurance  Barons. — 

William  N.  Frankel,  of  67  Wakeman  Avenue,  Newark,  N. 
J.,  believes  in  taking  advantage  of  events  of  popular -interest. 
Here  is  the  text  of  a  placard  that  he  recently  displayed 
prominently  in  his  window : 

When   insurance  magnates  have  nothing  to  say 

Of  charges  that  startle  and  jar, 
It's  a  certain   and  evident  sign 

For  them  to  take   Frankel's  White   Pine  and  Tar. 

Securing  Telephone  Business. — 

Mr.  Cooban,  of  Chicago,  recently  printed  this  little  adv. 
on  the  cover  of  his  suburban  tihie-table :  "Telephone  to  us 
and  we  will  send  a  messenger  for  your  prescription,  fill  it, 
and  deliver  it  promptl}' — as  though  you  came  right  here  to 
the  ^tore.    It  costs  no  more." 


Mr.  Charles  H.  Avery. — Mr.  Avery  is  well  known  in  N.  A.  R.  D.  circles 
as  the  president  of  the  Chicago  Retail  Druggists'  Association.  He  has 
occupied  that  office  with  unusual  executive  ability  and  with  decided  success 
for  two  or  three  years,  and  was  last  month  reelected  for  the  coming  year. 
The  C.  R.  D.  A.  is  known  as  one  of  the  most  energetic  associations  in  the 
country,  and  Mr.  Avery's  record  therefore  speaks  volumes.  He  is  a 
diplomat  of  the  quiet,  unostentatious,  but  effective  type. 


BULLETIN   OF  PHARMACY 


81 


PRACTICAL  PHARMACY. 


f  Combination  Percolator  and  Shaking  Tube  for  the 
Assay  of  Alkaloidal  Drugs. — 
H.  M.  Gordin,  in  a  paper  read  before  the  A.  Ph.  A.  at  the 
last  meeting,  pointed  out  that  for  the  alkaloidal  assay  of 
coca  leaves  the  U.  S.  P.  of  1900  directs  to  shake  the  pow- 
dered leaves  in  an  Erlenmeyer  flask  with  a  mixture  of  ether, 
chloroform,  and  ammonia,  and  then  transfer  the  mixture  of 
drug  and  liquid  to  a  small  percolator,  in  which  the  drug  is 
exhausted  by  percolation   with  ether-chloroform.     It   is  easy 

Iiyo  see  that  there  lurks  a  source  of  error  in  tljis  transferring  of 
^■e  mixture  from  one  vessel  to  another,  particularly  in  the 
^Bse  of  ethereal  liquids  which  have  a  great  tendency  to  "creep." 
In  order  to  avoid  this  source  of  error  Dr.  Gordin  devised  a 
simple  apparatus,  by  means  of  which  both  the  shaking  and 
the  percolation  of  the  drug  with  the  ethereal  liquid  can  be 
'    carried  out  in  one  and  the  same  vessel. 

The  apparatus  consists  of  a  cylindrical  tube  20  cm.  long 
and  2^  cm.  inner  diameter.  This  tube  is  surmounted  at  one 
end  by  a  short,  narrower  tube  1  cm.  long  and  1^  cm.  inner 
diameter,  and  at  the  other  end  by  another  short  tube  3  cm. 
long  and  V/^  cm.  inner  diameter.  At  the  juncture  of  this 
tube  with  the  body  of  the  apparatus  there  are  three  inden- 
tations in  the  glass.  The  tube  is  made  of  strong  glass  1  mm. 
thick. 

The  tube  -is  used  in  the  following  way :  A  piece  of  cotton 
is  placed  in  a  small  piece  of  cheese-cloth,  and  then  pushed  up 
into  the  narrower  short  tube  so  that  the  plug  reaches  the 
indentations  and  closes  the  tube  rather  tightly.  The  plug 
is  then  followed  by  a  pellet  of  cotton,  and  the  tube  closed  by 
a  good  perforated  cork,  through  which  passes  a  thin  glass 
stop-cock.  After  closing  the  stop-cock  the  drug  is  weighed 
out  directly  into  the  tube  through  the  open,  wider  end,  and 
after  adding  the  liquid  and  stoppering  the  tube  with  a  good 
cork,  the  whole  can  be  thoroughly  shaken  without  fear  that 
the  cotton  plug  will  be  dislodged.  After  shaking  the  tube 
the  prescribed  length  of  time,  the  tube  is  set  with  the  stop- 
cock downward,  and  after  the  drug  has  settled  the  apparatus 
is  used  like  an  ordinary  percolator,  regulating  the  flow  as 
desired.  When  the  percolation  is  finished  the  drug  can  be 
distributed  over  the  whole  tube  by  gentle  shaking,  and  the 
menstruum  absorbed  in  the  drug  distilled  off  by  surrounding 
the  tube  with  a  coil  of  rubber  tubing,  through  which, passes 
a  stream  of  warm  water,  and  connecting  the  wider  end  of 
tile  tube  with  a  good  cooler. 

Such  a  tube,  said  Dr.  Gordin,  can  be  obtained  from  any 
dealer  in  chemical  glassware  at  an  insignificant  cost  and  in 
any  desirable  size.  The  dimensions  given  are  suitable  for 
10  Gm.  of  leaves. 

Circulatory  Displacement  in  the  Manufacture  of  Certain 
Preparations. — 

Frank  E.  Fisk,  Ph.G.,  of  Chicago,  in  a  paper  presented 
to  the  Section  on  Practical  Pharmacy  and  Dispensing  of  the 
A.  Ph.  A.,  remarked,  among  other  things,  that  a  class  of  prep- 
arations to  which  extemporaneous  methods  are  applicable  as 
well  as  justifiable  are  those  of  the  resins— gum,  resinous  and 
balsamic  tinctures  such  as  guaiac,  benzoin,  asafctida,  myrrh. 


and  tolu.  The  seven  days'  maceration  allotted  to  these  im- 
portant tinctures  by  the  Pharmacopoeia  may  be  replaced  in 
each  instance  by  circulatory  displacement,  which  will  be  found 
in  every  way  superior  to  the  maceration  method,  as  well  as 
much  shorter,  while  in  emergency  cases  it  will  be  found  that 
the  tinctures  fully  equal  in  strength  to  the  official  prepara- 
tions may  be  produced  in  from  20  minutes  to  one  hour  by 
the  following  process : 

"Reduce  drug  to  moderately  fine  powder  and  triturate  in 
contact  with  successive  portions  of  menstruum  (alcohol), 
whose  temperature  has  been  raised  to  near  the  boiling-point 
(75°  C.),  using  much  pressure,  employing  only  a  portion  of 
the  drug  to  each  fresh  menstruum,  throwing  contents  of  the 
mortar  in  each  case  on  to  the  filter. and  closely  covering  to 
prevent  unnecessary  evaporation.  After  the  tincture  has  all 
passed  through,  return  the  moist  drug  to  the  mortar  and 
gradually  add  the  tincture,  with  pressure,  as  before,  separate 
the  liquid  by  pouring  through  a  funnel  containing  absorbent 
cotton,  transfer  moist  drug  to  funnel  or  percolator  provided 
with  porous  diaphragm  or  filter,  press  lightly  if  at  all,  and 
pass  the  tincture  through  same,  taking  the  necessary  precau- 
tions to  limit  evaporation  to  the  minimum." 

Tinctures  of  the  above-named  substances  and  others  of 
the  type,  declared  Mr.  Fisk,  may  be  produced  "in  from  one- 
half  to  one  hour  that  will  fully  equal  in  strength  the  U.  S.  P. 
products,  while  if  reasonable  precautions  be  observed,  the  loss 
of  alcohol  from  evaporation  will  not  exceed  10  per  cent, 
which  is  insignificant  compared  to  the  saving  of  time  and 
the  other  advantages  accruing  from  the  method  as  an  emer- 
gency process." 

Tooth-wash. — 

The  following  formula  for  a  tooth-wash  was  contributed 
to  a  recent  issue  of  The  Apothecary  by  E.  L.  Fish: 

Castile  soap   (white)    9  drachms. 

Glycerin     9  drachms. 

Syrup,  U.  S.  P 4  ounces. 

Soft    water    26  ounces. 

Alcohol      26  ounces. 

Rose  water   1  ounce. 

Oil  of  peppermint    45  minims. 

Oil  of   wintergreen    1  drachm. 

Oil  of  cloves   20  minims. 

Oil  of  cassia   15  minims. 

Solution  of  carmine    2  drachms. 

Dissolve  the  soap  i^n  hot  water  and  add  the  syrup,  glycerin,  and 
rose  water.  Dissolve  th'e  oils  in  the  alcohol  and  mix  the  solution  with 
the  former  one.  Add  the  solution  of  carmine  and  filter  at  a  very  low 
temperature. 

Tooth  Powder.— 

The  following  formula  for  a  tooth  powder  was  recently 
contributed  to  The  Apothecary  by  Frederick  A.  Blust,  of  Cen- 
tral Islip,  New  York.  Mr.  Blust  asserted  that  he  had  used  it 
with   complete   success : 

Cuttlebone,    powdered 1  ounce. 

Sugar   of  milk    6  ounces. 

Precipitated    chalk    22  ounces. 

Orris  root,   powdered    2  ounces. 

Carmine   (to  color)    15  grains. 

Powdered  Castile  soap 1  ounce'. 

Oil    of   cassia    1/2   drachm. 

Oil   of  wintergreen    1  drachm. 

Triturate  the  carmine  thoroughly  with  a  small  quantity  of  chalk. 
Then  add  remainder  of  the  ingredients,  mixing  well.  Lastly'  pass 
through  a  fine  sieve. 

Put  the  powder  up  in  tooth-powder  bottles  and  label  them 
neatly.  Price  per  bottle,  retail,  25  cents — good  profit  and  rea- 
sonable price. 
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Hints  on  Cleaning. — 

Short  cuts  in  cleaning  the  many  articles  around  a  drug 
store  are  always  in  order,  but  especially  at  this  time  of  the 
year  will  any  suggestions  for  shortening  the  work  be  appre- 
ciated by  the  one  having  this  part  to  do.  Thus  remarks  C.  H. 
Reynolds  in  the  Druggists  Circular. 

Ointment  Slabs  and  Greasy  Mortars. — These  are  easily 
and  thoroughly  cleaned  by  rubbing  with  ordinary  newspaper 
wrung  out  in  hot  or  cold  water. 

Oily  Bottles. — Where  soda  and  water  do  not  do  the  work 
put  about  equal  parts  of  powdered  potassium  bichromate  and 
sulphuric  acid  into  the  bottle.  Shake  the  bottle  well  until 'the 
particles  turn  black,  then  rins6  out  well  with  water. 

Brass. — To  1  ounce  of  powdered  potassium  bichromate 
add  2  ounces  each  of  sulphuric  acid  and  water.  Apply  by 
dipping  or  rubbing  the  article  to  be  cleaned,  and  wash  off 
immediately  with  water;  rub  dry  and  polish  with  rotten- 
stone. 

Greasy  Marble. — Use  a  mixture  of  equal  parts  of  whiting, 
sodium  bicarbonate,  and  water.  Apply  with  a  sponge  or 
cloth,  rub  well,  and  clean  off  with  water.  This  is  very  useful 
around  the  fountain  where  cream  has  been  used. 

Compound  Tincture  of  Guaiac. — 

The  following  formula  for  this  product  was  suggested  in 
the  report  of  C.  Lewis  Diehl,  chairman  of  the  Committee  on 
National  Formulary,  at  the  recent  meeting  of  the  American 
Pharmaceutical  Association : 


NEW  REMEDIES. 


Metric. 

Guaiac  (U.  S.  P.) .* 125  Gm. 

Potassium  carbonate 6  Gm. 

Pimenta,  in  moderately  fine  powder 32  Gm. 

Pumice,  in  fine  powder 65  Gm. 

Alcohol 435  Cc. 

Water 435  Cc. 

■Diluted  alcohol,  a  sufficient  quantity 


To  make       1000  Cc. 


Apothecaries'. 

4  troy  ounces. 
90  grains. 

1  troy  ounce. 

2  troy  ounces. 
14  fluidounces. 
14  fluidounces. 


32  fluidounces. 


Triturate  the  guaiac  and  potassium  carbonate  with  the  pimenta  and 
the  pumice,  and  afterwards  gradually  with  the  alcohol.  Next  slowly  add 
the  water  and  triturate  the  mixture  thoroughly.  Then  filter,  and  pass 
enough  diluted  alcohol  through  the  filter  to  make  1000  Cc  (or  32  fluid- 
ounces). 

4  Cc.   (1  fluidrachm)  represents  0.5  Gm.   (TJ^  grains)   of  guaiac. 

Average  dose:  4  Cc.    (1  fluidrachm). 

Syrup  of  Ipecac. — 

In  a  paper  read  before  the  Kings  CoUnty  Pharmaceutical 
Society  recently,  I.  V.  S.  Stanislaus,  Phar.D.,  observed  that 
in  the  1890  and  1900  Pharmacopoeias  the  processes  for  the 
manufacture  of  syrup  of  ipecac  left  something  to  be  desired. 
In  both  cases  a  7-per-cent  syrup  was  directed,  with  acetic 
acid  and  glycerin  added.  A  syrup  thus  prepared  does  not 
keep  as  well  as  it  should,  since  the  acetic  acid  causes  the 
inversion  of  the  cane  sugar  and  consequent  souring. 

Dr.  Stanislaus  thereupon  recommended  the  following  for- 
mula, which  he  declared  would  obviate  the  foregoing  objec- 
tion'and  furnish  a  syrup  of  good  keeping  qualities,  "prompt 
in  its  (physiological   action   and   expeditious   of  preparation:" 

Fluidextract  ipecac   .30  Cc.  or  1  fluidounce. 

Alcohol    45   Cc.    or   1^    fluidounces. 

Ammonia  water,  stronger   ...2   Cc.  or  30  minims. 

Syrup,  U.  S.  P 525  Cc.  or  17 }4  fluidounces. 

Mix,  let  stand  24  hours,  and  filter.  This  is  practically  a  5-per-cent 
syrup. 

Dr.  Stanislaus  -reported  that  a  sample  of  this  syrup  had 
kept  well  for  eleven  months  at  ordinary  temperatures. 


Antichoren. — 

This  is  said  to  be  a  mercuric  iodochloride.  It  occurs  as  a 
dark-brown  amorphous  substance  that  is  soluble  in  water  in 
all  proportions.  When  given  internally  it  is  readily  absorbed, 
and  may  be  advantageously  substituted  for  the  usual  mer- 
curials in  syphilis.  It  is  given  in  doses  of  0.01  Gm.  three  or 
four  times  a  day. 

Clavin. — 

This  substance,  obtained  from  ergot,  has  the  composition 
CUH22N2O4  {Merck's  Report).  It  is  soluble  in  water,  and  is 
obtained  in  a  microcrystalline  form  by  evaporating  the  aque- 
ous solution,  while  from  hot  alcoholic  solutions  it  is  de- 
posited in  the  form  of  prisms.  Clavin  is  insoluble  in  abso- 
lute alcohol,  ether,  acetic  ether,  and  petroleum  ether;  in  al- 
cohol it  dissolves  according  to  the  water  content  of  the  alco- 
hol and  the  temperature.  '  On  prolonged  standing  in  a  warm 
place,  the  aqueous  solution  of  clavin  becomes  gradually  turbid, 
and  acquires  an  unpleasant  odor.  This  appears  to  be  due  to 
fungoid  action,  which  may  be  avoided  by  the  addition  of 
antiseptics,  such  as  carbolic  acid.  The  substance  causes 
neither  spasms  nor  gangrene,  but  it  posseses  powerful  oxy- 
tocic properties.  It  is  marketed  in  two  forms  of  tablets,  each 
containing  0.02  Gm.  clavin,  one  form  with  sugar  intended  for 
internal  use,  and  the  other  with  0.08  Gm.  sodium  chloride, 
this  tablet  to  be  dissolved  in  1  Cc.  water  and  given  hypoder- 
mically. 

Euprotan. — 

Euprotan  alpha  and  beta  are  dry,  not  unpleasant,  albumin- 
ous nutrients  and  roborants  obtained  by  heating  blood  or 
blood-corpuscles  with  sulphurous  acid,  adding  concentrated 
ammonia,  and, then  hydrogen  peroxide. 

Fitina.— 

This  is  described  as  an  organic  compound  of  phosphorus 
isolated  from  the  seeds  of  vegetables,  in  which  it  abounds 
{American  Druggist).  The  phosphorus  in  fitina  is  said  to 
be  readily  assimilated  by  the  body.  Advantageous  results 
have  been  obtained  from  its  use  in  cases  where  the  phos- 
phorus of  the  body  was  deficient  in  quantity.  It  is  said  to  be 
specially  valuable  in  neurasthenia,  hysteria,  and  diabetes,  when 
the  nervous  functions  are  lowered;  it  is  also  used  in  cases  of. 
rachitis,  when  the,  digestive  apparatus  is  unable  to  elaborate 
organic  phosphates  from  the  food. 

Ranjan. — 

Hartwich  {Pharm.  Centralh.)  states  this  to  be  the  name 
by  which  Ixora  coccinea,  natural  order  Rubiaceae,  is  known 
in  India.  The  roots  and  twigs  of  the  plant  are  used  in  dys- 
entery, fevers,  and  in  gonorrhea. 

Thermiol. — 

This  is  a  25-per-cent  solution  of  sodium  phenylpropiolate, 
used  as  a  spray  and  inhalation  in  tuberculosis  of  the  lung  in 
the  form  of  1-  to  3-per-cent  solutions.  Prepared  by  Dr.  T. 
Schuchardt,  Gorlitz. 
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BOTANY  and  MATERIA  MEDICA 

Monthly  review  by  Oliver  A.  Farwbli.. 

Lycopodium  Adulteration. — 

According  to  the  Pharmaceutical  Journal,  L.  V.  Itallie 
has  discovered  two  new  adulterants  of  lycopodium.  One  has 
the  exact  color  and  appearance  of  it,  and  was  found  to  be 
powdered  amber.  The  other  is  a  finely  powdered  bark,  the 
identity  of  which  is  not  known.  The  high  price  of  the  drug 
is  due  to  tliese  foreign  substances. 

Potatoes  from  Radishes. — 

Consul  Mahin  has  reported  (Daily  Consular  Reports)  as 
follows  on  a  process  of  changing  radishes  into  potatoes:  Eng- 
lish newspapers  are  giving  interesting  details  of  a  process 
whereby  radishes  are  transformed  into  potatoes.  The  process 
is  the  invention  of  a  Frenchman,  Monsieur  MoUiard,  of  Paris. 
He  takes  a  very  young  radish  and  cultivates  it  in  a  glass 
retort,  after  a  process  invented  by  Pasteur,  in  a  concentrated 
solution  of  glucose.  Starch  then  develops  plentifully  in  the 
cells  of  the  radish,  which  swells  out,  loses  its  pepperiness. 
and  acquires  practically  the  consistency,  flavor,  and  especially 
the  nutritive  properties  of  the  potato.  It  is  not  claimed  that 
the  latter  vegetable  will  be  at  once  superseded,  or  yet  that  it 
will  be  cheaper  to  change  radishes  into  potatoes  than  to  cul- 
tivate the  latter  in  the  ordinary  way.  But  M.  Molliard's  -dis- 
covery is  regarded  as  one  which  may  have  far-reaching  con- 
.sequences. 

Endun. — 

Dr.  Pierre  has  recently  described  a  new  plant  from  the 
French  Congo,  to  which  the  natives  give  the  name  of  Endun, 
as  Pausinystalia  Trillesii.  MM.  Dupony  and  Beille  have  ex- 
"tracted  an  alkaloid  having  all  the  characteristics  of  yohim- 
bine; the  microscopical  characters  of  the  bark  agree  with 
those  of  yohimbi  bark;  the  natives  use  it  for  the  same  pur- 
pose— for  its  reputed  aphrodisiac  properties. — Pharmaceutical 

'     Journal. 

[As  Yohimbi  comes  from  the  Kamerun  district  it  is  not 

I  improbable  that  it  extends  into  the  neighboring  French  Congo 
district,  where  it  may  be  known  to  the  native  tribes  as 
"Endun ;"  the  fact  that  the  latter  has  the  same  characteristics, 
properties,  and  uses  as  the  former  would  seem  to  so  indicate, 

1  and  also  that  Yohimbi,  Corynanthe  Yohimbe  Schum.,  and 
Endun,  Pausinystalia  Trillesii  Pierre,  are  one  and  the  same 
species.     Dr.   Pierre,  however,  considers   them   distinct,   and 

j    has  removed  yohimbi  from  Corynanthe  and  placed  it  under 

I    his  new  genus  as  Pausinystalia   Yohimbe. — O.'A.  F.] 

A  New  Use  for  Hops. — 

Consul  Rposevelt  reports  that  in  Belgium,  in  the  spring, 
when  fresh  vegetation  is  scarce,  hoR-sprouts  are  exposed  on 
the  Brussels  market  and  are  in  great  demand  during  the 
season — from  March  15  to  April  15.  The  hop-sprout  culture 
is  confined  to  the  province  of  Brabant,  from  which  immense 
quantities  of  fresh  hop-sprouts  are  sent  daily  to  all  the  cities 
and  towns  of  Belgium  and  to  the  canning  establishment  at 
Molines,  where  the  sprouts  are  canned  or  bottled  and  ex- 
ported to  all  parts  of  the  world  as  a  table  delicacy. 


Simarouba  Bark. — 

Greenish  and  Hooper  have  found,  according  to  the  Phar- 
maceutical Journal,  four  substances  in  Simarouba  bark,  but 
have  not  yet  concluded  their  investigations.  The  substances 
are  as  follows :  A  colorless  crystalline  bitter  principle ;  a 
colorless  crystalline  substance  free  from  bitterness;  a  yellow 
resinous  body  giving  in  solution  a  green  fluorescence;  and  a 
brown  resin. 

A  New  Sweet  Potato. — 

Consul  Tourgee  has  reported  that  a  new  sweet  potato 
from  Dahomey  has  been  acclimated  in  France.  It  has  great 
economic  value  and  is  very  prolific.  The  leaves  of  the  plant 
may  be  used  as  a  pot  herb,  and  the  tubers,  richer  in  sugar 
than  the  beet,  are  finely  flavored  and  make  a  very  good  food 
for  live  stock.  The  plant  demands  a  good  exposure,  and  a 
light  soil  rich  in  mold  and  easily  worked.  The  crop  can  be 
gathered  in  October  or  before  the  first  frost.  The  method  of 
culture  and  production  of  sprouts  is  essentially  that  emploj^ed 
in  this  country.  This  new  tuber  is  called  the  Red  Dahomey 
sweet  potato.  It  will  be  introduced  into  this  country  as  soon 
as  possible. 

Maria  nhuana. — 

The  Spatula  prints  a  long  article  describing  "one  of  the 
most  dangerous  drugs  found  in  Mexico"  and  its  efTects  on 
the  human  being.  It  is  said  that  habitual  users  of  the  drug 
become  insane  and  frequently  violent,  with  homicidal  pro- 
pensities. Marianhuana  is  the  Mexican  name  for  Cannabis 
sativa  Lin.,  or  Indian  Hemp,  from  which  is  produced  the 
haschisch  of  unsavory  reputation. 


Cross -SKCxiu.N   of    IIyurastis    Kbizomk.— Reproduced  from  a  micro- 
photograph  made  by  Dra.  G.  Eigel  and  H.  Kritzler,  of  Godesberg,  Germany. 
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BOOKS. 


Analysis  of  Milk  and  Milk  Products.  By  Henry  Leffmann, 
A.M.,  M.D.,  Ph.D.  Third  edition,  with  illustrations.  Phila- 
delphia: P.  Blakiston's  Son  &  Co.     Cloth;  78  pages. 

Pharmacists  and  others  who  do  any  work  in  the  examina- 
tion of  milk  and  milk  products  will  find  this  little  manual  a 
useful  one.  It  is  more  or  less  well  known  from  the  distribu- 
tion of  the  two  previous  editions.  In  the  present  edition  more 
attention  is  paid  to  the  question  of  preservatives,  and  we  find 
several  tests  for  the  presence  of  formaldehyde  in  milk.  The 
five  chapters  which  the  book  contains  are  devoted  respectively 
to  (1)  milk,  (2)  condensed  milk,  (3)  butter,  (4)  cheese,  and 
(5)   fermented  milk  products. 


A  Compend  of  Medical  Chemistry,  Inorganic  and  Organic, 
Including  Urinary  Analysis.  By  Henry  Leffmann,  A.M., 
M.D.  Fifth  Edition.  Cloth;  200  pages;  $1.00  net.  Phila- 
delphia: P.  Blakiston's  Son  &  Co.,  1012  Walnut  Street. 

This  Compend  is  based  upon  the  proposition  that  students 
are  compelled  to  meet  two  different  requirements :  they  must 
prepare  themselves  for  the  practice  of  their  profession,  and 
they  must  also  prepare  themselves-  to  pass  examinations.  Dr. 
Leffmann'-s  Compend  is  intended  to  serve  the  latter  purpose. 
The  essential  facts  o"f  organic  and  inorganic  chemistry  are 
presented  clearly  and  briefly  in  such  manner  that  the  student 
can  use  the  book,  not  for  purposes  of  original  study,  but  in 
the  work  of  reviewing  for  an  examination.  While  the  vol- 
ume is  intended  primarily  for  medical  students,  it  would  be 
useful  also  to  students  in  pharmacy. 


Year  Book  on  Legislation  for  1904.  Edited  by  Robert  H. 
Whitten,  Sociology  Librarian,  New  York  State  Education 
Department,  Albany,  N.  Y.     Cloth;  $1.00. 

To  those  persons  interested  in  the.  general  subject  of  legis- 
lation this  series  of  year  books  are  invaluable.  As  usual, 
the  volume  comprises  (1)  a  digest  of  the  governor's  messages 
of  1904,  (2)  a  summary  and  classified  index  of  new  laws,  and 
(3)  an  interpretative  review  of  the  legislation  of  the  year. 
The  third  division  is  made  up  of  a  number  of  articles  con- 
tributed by  specialists,  each  of  whom  describes  and  interprets 
the  important  laws  enacted  within  his  particular  sphere  of 
interest. 


Pharmacology  and  Therapeutics.  By  Reynold  Webb  Wilcox, 
M.A.,  M.D.,  LL.D.  Sixth  Edition.  Philadelphia:  P. 
Blakiston's  Son  &  Co.,  1012  Walnut  Street.  Cloth;  1010 
pages. 

This  volume  is  the  second  portion  of  a  work  which  was 
reviewed  on  page  471  of  the  November  Bulletin,  on  the 
occasion  of  the  publication  of  the  first  half  of  the  treatise. 
The  first  volume  was  entitled  "Materia  Medica  and  Phar- 
macy." The  present  book,  as  the  title  indicates,  is  devoted 
to  the  physiological  action  and  therapeutics  of  the  modern 
materia  medica. 


Essentials  of  Materia  Medica,  Therapeutics,  and  Prescription 
Writing.  By  Henry  Morris,  M.D.,  and  W.  A.  Bastedo, 
Ph.G.,  M.D.  Seventh  Edition.  Cloth;  300  pages;  $1.00 
net.     Philadelphia:  W.  B.  Saunders  &  Co. 

This  familiar  quiz  compend,  presented  in  the  question 
and  answer  style,  has  been  revised  to  correspond  to  the  eighth 
revision  of  the  United  States  Pharmacopoeia.  It  is  a  useful 
book  for  medical  students  who  are  preparing  themselves  for 
college  or   State  board   examinations. 


A  Text-book  on  Materia  Medica  and  Therapeutics.  By 
A.  A.  Stevens,  A.M.,  M.D.  Fourth  Edition.  Cloth;  670 
pages ;  $3.50  net.  Philadelphia  and  London :  W.  B.  Saun- 
ders &  Co. 

Dr.  Stevens  has  revised  his  treatise  to  correspond  to  the 
requirements  of  the  new  Pharmacopoeia.  This  book,  as  those 
who  are  familiar  with  it  know,  is  somewhat  briefer  than  the 
average  volume  on  materia  medica  and  therapeutics,  and 
seems  to  us  well  adapted  for  the  use  of  students  particularly. 


The  Spatula  Herb  Book,  published  in  Boston  by  the  Spa- 
tula Publishing  Co.,  is  a  useful  little  brochure  of  85  pages. 
It  tells  what  both  the  common  and  botanical  names  are  of 
the  plant  drugs,  and  it  gives  their  medicinal  properties  also. 

THE  DRUQQIST'S  SPECIALTIES 

In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (3)  fen- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries" 

Massage  Cream. 

C.  A.  P.  wants  a  formula  for  a  "roll"  massage  cream  not 
containing  animal  fat.  So  far  as  our  experience  extends  with 
this  class  of  preparations,  there  is  but  one  that  has  stood  the 
test  and  proved  entirely  satisfactory.  With  this  exception, 
those  that  we  have  examined  either  get  gritty,  or  there  is  a 
separation  of  water,  caused,  it  may  be,  by  absorption  of  mois- 
ture by  the  glycerin  used  in  the  preparation. 

All  the  formulas  and  preparations  that  have  come  under 
our  notice  use  as  a  basis  the  casein  of  milk.  There  are  sev- 
eral ways  of  precipitating  this  constituent  of  milk — skimmed 
milk  being  used.  First,  you  can  heat  the  milk  at  a  tempera- 
ture below  boiling  for  some  time;  the  addition  of  a  small 
amount  of  ammonia  hastens  the  process.  Second,  curdle  the 
milk  by  the  addition  of  acid.  Third,  heat  to  about  180°  F. 
and  add  a  hot  solution  of  milk.  The  precipitate  must  be 
washed,  collected  on  a  strainer,  drained,  and  carefully  dried. 
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There  have  been  several  formulas  for  massage  cream  pub- 
lished in  the  Bulletin  during  the  past  year.  There  was  one 
in  this  department  which  we  worked  out  and  recommended 
at  the  time,  but  which  has  since  proved  unsatisfactory,  we 
believe,  because  of  the  glycerin  and  also  because  of  insufficient 
drying.  Recent  experiments  lead  to  the  conclusion  that  it  is 
best  to  dry  the  precipitate  in  a  current  of  hot  air,  stirring  so 
I  that  the  mass  will  dry  evenly  and  not  get  hard  around  the 
edges.  Then  incorporate  with  it  about  20  per  cent  of  lanolin, 
10  per  cent  of  boric  acid,  and  tint  and  perfume  it. 

Some  of  the  large  creameries  about  Chicago  make  casein 

in  large  quantities;   the  precipitate  is  dried  in  a  centrifugal 

machine  and  is  put  on  the  market  in  the  form  of  a  granular 

powder,  hard  like  sand.     Thinking  that  this  might  be  utilized 

for  massage  cream,  a  series  of  experiments  were  put  under 

way  to  devise  a  means  of  softening  it  and  preventing  it  from 

^Mcoming  "rubbery."     We  offer  the   following,  not   with   the 

I^Hn  that  it  is  perfect,  but  that  it  seems  the  best  so  far  offered, 

not  sufficient  time  having  elapsed  to  show  how  it  will  act 

after    several    months'   standing.      We    trust    those    who    are 

interested  will  test  it,  make  observations,  and  perhaps  by  get- 

Hng    the    "whole    family"    interested    an    ideal    formula    may 

.ult: 

MASSAGE    CREAM. 

Casein,   dried 2  ounces. 

Water     4  fluidounces. 

Glycerin     1  fluidounce. 

Powdered  borax    2  drachms. 

Lanolin     1  ^  ounces. 

Oil    of    bergamot    2  fluidrachms. 

Oil   of  bitter  almonds   20  drops. 

Solution  of  carmine    Sufficient. 

Mix  the  casein,  water,  glycerin,  and  borax  on  a  water-bath,  until 
a  uniform,*  non-gritty,  jelly-like  mass  is  obtained;  allow  to  cool  until  it 
begins  to  stiffen,  place  in  a  mortar  with  the  lanolin,  beat  and  work  until 
uniformly  smaoth  and  thoroughly  mixed,  and  then  incorporate  the  oils, 
and  tint  to   a  flesh   color. 

The  casein  used  is  the  hard,  dried  article,  obtained  from 
the  creameries,  and  we  think  it  can  be  had  of  the  wholesale 
druggists. 


the  little  blisters  has  been  found  to  be  acid,  and  the  com- 
bination of  alkalies  neutralizes  it.  As  the  lotion  is  exceedingly 
cheap,  and  must  be  freely  used,  we  would  suggest  that  it  be 
put  up  in  pint  bottles,  labled  as  follows: 


^^^renn 


Lotion  for  Poison  Ivy. 

F.  J.  writes:  "Referring  to  lotion  for  treatment  of 
atitis  from  poison  ivy  on  page  255,  vol.  xvi,  1902,  Bul- 
i.KTiN  OF  Pharmacy,  will  you  suggest  a  nice  odor  and  color 
for  the  preparation,  size  and  style  of  bottle,  and  suggestions 
for  label?" 

The  formula  referred  to  is  a  good  one  and  could  be  added 
to  the  specialty  department  of  all  drug  stores  with  profit  and 
much  satisfaction  to  the  customer,  as  it  is  equally  good  for 
"prickly  heat,"  and  indeed  has  extended  uses.  The  formula 
is  as  follows: 

Dissolve   25   grammes   of  bicarbonate   of  soda,   and   10  grammes   of 
rax,   in   1000   Cc.   of   water,   add    10   Cc.   of   carbolic   acid,  and  strain 

ilirough  cloth. 

This  product  can  be  tinted  with  solution  of  carmine,  and. 
It  desired,  the  carbolic  acid  odor  may  be  modified  with  win- 
tergreen  or  eucalyptus.  In  some  cases  it  might  be  advisable 
to  reduce  the  quantity  of  carbolic  acid:  although  it  is  not 
strong  (l  per  cent)  it  may  prove  too  strong  in  exceptionally 
severe  cases. 

The  preparation  can  be  used  freely,  without  danger,  and 
the  relief  from,  the  intense  itching  in  poisoning  from  the  ivy 
and  in  prickly  heat  is  almost  magical.     The  discharge  from 


SMITH'S 

DERMATITIS  LOTION 

A  Safe  and  Certain  Cure  for 

Ivy  Poisoning,  Prickly  Heat,  Stings  of 
Insects,  and  Acute  Inflamma- 
tions of  the  Skin. 

The  relief  obtained  from  the  intolerable 
itching  and  pain  caused  by  these  distres- 
sing complaints  is  almost  magical. 

It  is  harmless  and  may  be  used  freely. 

DiEKCTioNs:  —  Apply  freely  to  the 
poisooed  parts;  if  much  inflamed,  wet  a 
cloth  and  keep  in  contact  with  the  parts 
affected  day  and  night. 

For  Prickly  Heat,  bathe  in  lukewarm 
water  and  apply  the  lotion  freely. 

PREPARKD  BT 

JOHN   SMITH, 

PHARMACIST, 

KALAMAZOO,  •  MICHIGAN 


As  prickly  heat  is  much  mor'e  prevalent  than  ivy  poison- 
ing, it  would  be  well  in  many  places  to  cut  out  the  ivy  portion 
of  the  label  and  run  the  product  as  a  specialty  for  the  relief* 
of  this  distressing  and  annoying  ailment.  We  believe  it  would 
be  a  good  seller. 


Thompson's  Emulsion  of  Linseed  Oil. 

P.  H.  Van  B.  wants  a  formula  for  Thompson's  linseed  oil 
CTiiulsiofi.  Here  are  two,  one  taken  from  the  Standard 
Formulary,  and  the  second  a  formula  that  is  used  a  good 
deal,  differing  in  not  containing  any  acid : 

(1)  Oil   of  linseed    3J4  "flu'dounces. 

Oil  of  wintergreen   J4  fluidrachm. 

Oil  of  cinnamon    J4  fluidrachm. 

Powdered   acacia    2  av.  ounces. 

Glycerin     1  ^  fluidounces. 

Simple   syrup    zyi  fluidounces. 

Dilute  hydrochloric  acid    40  minims. 

Triturate  the  mixed  oils  with  the  acacia,  add  three  fluidounces  of 
water,  triturate  until  emulsionized,  add  syrup,  glycerin,  acid,  and 
remainder  of  water. 

(2)  Oil   of   linseed    15  fluidounces. 

Oil  of  wintergreen   2  fluidrachms. 

Oil  of  cassia    2  fluidrachms. 

Powdered    acacia    4  av.  ounces. 

Water     24  fluidounces. 

Glyperin     5  fluidounces. 

Simple   syrup    10  fluidounces. 

Emulsionize  as  directed   in   NTo.   1. 


Perfume  for  Cold  Cream. 

W.  S.  B.  wants  suggestions  for  an  odor  for  a  cold  cream 
which  he  wishes  to  place  on  the  market.  There  is  nothing 
so  dainty  and  universally  pleasing  as  violet.  It  may  be  a 
little  more  expensive,  but  as  a  rule  druggists  do  not  expend 
enough  on  their  package  and  product  to  make  it  pleasing  and 
give  it  the  "come  again"  efifect. 

Try  spirit  of  ionone  or  solution  of  orris  oil,  blended  with 
rose,  or  you  might  try  some  of  the  synthetics  like  terpinol, 
or  muget,  which  are  lilac  odors.  Heliotropin  and  rose  would 
make  a  pleasing  combination. 
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Phoebe  Snow  Cold  Cream. 

L.  B.  S.  sends  in  the  following  formula  .for  a  cold  cream, 
and  also  a  sample  of  the  cream  made  from  same: 

White    wax    (pure)     40  Gm. 

Spermaceti 10  Gm. 

White   petrolatum    25  Gm. 

Liquid    petrolatum    (white)    125  Cc. 

Cocoanut    oil    10  Gm. 

Powdered    borax    2  5^2   Gm. 

Powdered  white  Castile  soap  (pure)   1  Gm. 

Water  • 75  Cc. 

Perfume  to  suit. 
In  a  double  boiler  place  the  wax,  spermaceti,  petrolatum,  and  oils, 
and  heat  until  dissolved.  Rub  the  borax  and  the  soap  in  a  mortar  with 
the  water  until  dissolved,  pour  in  a  flask  and  heat  until  the  upper  por- 
tion of  the  flask  is  hot  to  touch;  then  pour  slowly  into  the  melted  fats, 
stirring  constantly.  Continue  the  heat  and  stirring  for  five  minutes; 
then  remove  the  boiler  from  the  stove  and  stir  for  ten  or  fifteen  min- 
utes.    When  cooled,  add  the  perfume  and  pour  into  heated  jars. 

L.  B.  S.  writes :  "By  using  a  double  boiler,  such  as.  cereals 
are  cooked  in,  the  fats  do  not  get  too  hot,  and,  after  remov- 
ing from  the  stove,  the  product  does  not  cool  »too  rapidly. 
Moreover,  if  you  are  called  away  there  is  no  danger  of  injury 
to  the  product.  This  preparation  is  somewhat  in  the  nature 
of  a  soap,  but  that  is  what  I  wanted.  If  more  body  is  desired, 
increase  the  quantity  of  wax  from  40  to  45  grammes." 

We  have  not  had  time  to  test  this  formula,  but  the  sample 
that  our  friend  sent  is  certainly  a  very  nice  article,  smooth 
and  fluffy,  and  we  commend  the  formula  and  L.  B.  S.'s 
method  of  preparing  to  all  Bulletin  readers.  The  use  of  the 
^double  boiler  in  preparing  this  class  of  preparations  is  advis- 
able for  the  reasons  stated.  It  is  also  necessary  to  have  the 
aqueous  solution  at  about  the  same  temperature  as  the  melted 
fats  to  insure  a  quick  and  perfect  emulsion.  If  those  of  our 
friends  who  do  not  succeed  in  preparing  cold  creams  satis- 
factorily would  follow  the  manipulations  of  L.  B.  S.,  which 
are  applicable  to  any  formula,  there  would  be  fewer  failures. 


Shaving  Cream. 

F.  L.  H.  wants  a  formula  for  making  "cream  foam"  for 
shaving  without  rubbing.  He  thinks  a  soap  made  from 
cocoanut  oil  with  potash  would  fill  the  bill. 

On  page  348  of  the  Bulletin  for  1904,  under  the  head  of 
"Shampoo  Paste,"  will  be  found  a  formula  for  a  soft  cocoa- 
nut  oil  soap,  which  may  answer  the  purpose;  but  it  will  be 
necessary  to  add  about  5  per  cent  of  some  bland  fat,  like 
lanolin  or  cocoa  butter,  as  the  clear  soap  would  be  a  little 
harsh  on  the  face. 

You  will  also  find  in  this  department  for  November,  1905, 
a  formula  for  shaving  cream  on  the  euxesis  order,  and 
formulas  also  for  liquid  soaps.  Try  some  of  these,  and  if 
not  satisfactory  let  us  know  wherein  they  fail  to  meet  your 
requirements  and  we  will  endeavor  to  assist  you  further. 


Cough  Syrup  zvith  Tar  and  Menthol. 

J.  M.  B.  wants  a  formula  for  a  cough  syrup  containing 
tar  and  menthol. 

Oil  of  tar   2  fluidrachms. 

Fluidextract    of   horehound    4  fluidrachms. 

Oil  of  anise    5  drops. 

Menthol     80  grains. 

Jamaica    rum     8  fluidounces. 

Honey,  enough  to  make   16  fluidounces. 

Dissolve  the  oil  and  menthol  in  the  rum,  add  the  fluidextract,  and 
mix   with   the   honey. 

Dose:      A   half  to   one   teaspoonful. 


Stokes's  Mixture;  Camphorated  Phenol;  and  Wind  Pills. 

J.  C.  wants  formulas  for,  with  directions  for  making  and 
using,  Stokes's  mixture,  camphorated  phenol,  and  wind  pills. 
The  "Pharmaceutical  Formulary"  gives  the  following  as  the 
original  Stokes's  mixture : 

Liq.  morphias  acet.,   B.  P 1  fluidrachm. 

Aq.    laurocerasi    lyi   fluidrachms. 

Syr.  flor.  aurant   4  fluidrachms. 

Mucilag.    acacise    3  fluidrachms. 

Aquae,   sufficient   to   make    6  fluidounces. 

Directions:  A  tablespoonful  three  or  four  times  a  day,  or  when 
cough  is  troublesome. 

Dr.  Stokes  sometimes  added  codeia  (3  grains)  or  acid, 
hydrocyan.  dil.  (6  minims)  to  the  above  mixture;  but  the 
formula  as  written  is  the  accepted  one  in  England  for 
Stokes's  mixture. 

You  will  also  find  a  modified  formula  in  the  National 
Formulary. 

PHENOL    CAMPHOR. 

The  "Standard  Formulary"  gives  the  following: 

Camphor,  in  coarse  powder   10  ounces. 

Carbolic  acid,  crystal   3J4  ounces. 

Alcohol     yi  fluidounce. 

Triturate  together  until  an  oily  liquid  is  obtained,  or  mix  in  a  bottle 
and  agitate  frequently  until  solution  occurs. 

WIND   PILLS. 

The  "Pharmaceutical  Journal  Formulary"  gives  a  number 
of  formulas  besides  compound  pill  of  galbanum  and  pill  of 
aloes  and  asafetida.    Here  is  one  of  them : 

Asafetida,  in  powder    2  ounces. 

Cinchona  bark,  in  powder    2  ounces. 

Hard   soap,    in   powder    1  ounce.  . 

Heavy   magnesia    2  ounces. 

Opium,   in    powder    ^  ounce. 

Alcohol   (90  per  cent)    1  fluidounce. 

Mix  to  fprm  a  mass.     Dose  2  to  6  grains. 


Massage  Cream. 

F.  C.  wants  a  formula  for  a  cold  cream  that  is  not  greasy. 
This  is  the  massage  cream  made  from  casein.  S,everal 
formulas  have  been  published  during  the  past  year.  See 
Bulletin,  1905,  pages  128,  129,  260,  381,  and  395.  We  have  a 
series  of  experiments  under  way  that  we  trust  will  solve  the 
difficulties  met  with  in  manipulating  the  formulas  so  far  pub- 
lished. Try  the  one  on  page  260  and  let  us  know  how  you 
succeed.  Also  see  remarks  elsewhere  in  this  department  this 
month  in  answer  to  another  querist. 


"Snow-white"  Cold  Cream. 

D.  E.  L.  wants  a  formula  for  a  "snow-white"  cold  cream 
with  a  base  similar  to  ointment  of  zinc  oxide.  We  do 
not  just  understand  what  D.-  E.  L.  is  driving  at.  A  cold 
cream  can  be  made  containing  benzoated  lard  and  zinc  oxide, 
or  bismuth  subnitrate  can  be  incorporated  in  any  cream,  but 
we  question  the  desirability  of  such  an  addition.  The  form'ila 
given  by  L.  B.  S.  this  month,  or  the  U.  S.  P.  formula,  or  that 
of  Alpers,  which  has  been  published  several  times  during  the 
past  year,  will  give  a  snow-white  product  if  properly  manipu- 
lated. Follow  the  instructions  given  by  L.  B.  S.,  try  his 
formula,  and  then  if  not  suited  be  a  little  more  specific  in 
your  query  and  we  will  endeavor  to  meet  your  wants. 
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Syrup  of  White  Pine  made  zvith  "Gum  Thus." 

P.  H.  Van  B.  wants  a  formula  for  a  syrup  of  white  pine 
compound  containing  "gum  thus"  in  place  of  white  pine  bark. 
We  believe  Fenner  was  the  originator  of  this  preparation;  at 
any  rate  his  complete  Formulary,  published  some  twenty  or 
thirty  years  ago,  contained  the  following  formula,  which  is 
retained  in  the  last  revision.     He  first  makes  a  tincture  of 

» white  pine  by  taking 
White  pine  turpentine  (gum  thus)    .  .  .2  ounces  av. 

Alcohol    14    fluidounccs. 

Cut  the  gum  in  small  pieces  and  dissolve  it  in  the  alcohol  by  macer- 
•tion  in  a  warm  place. 

COMPOUND  SYBUP  OF   WHITE   FINE. 

Morphine    sulphate    8  grains. 

Fluidextract  of   ipecac    J4    fluidounce. 

Chloroform     1  fluidrachm. 

Tincture  of  white  pine  (as  above)... 2  fluidounccs. 

Magnesium    carbonate     'A   fluidounce. 

Sugar     14  ounces  av. 

Water    8  fluidounccs. 

The  tincture  of  white  pine  is  to  be  rubbed  with  the  magnesium  car- 
bonate  in  a  mortar  and  the  water  added,  and  filtered;  the  fluidextract  ia 
then  to  be  added  and  filtered  again,  if  necessary.  The  chloroform  is  to 
be  mixed  in  a  wide-mouthed  bottle  with  the  sugar,  and  the  filtered  liquid 
and  morphine*  added,  dissolving  the  sugar  by  agitation.  This  formula 
is  still  used  by  many,  and  is  therefore  retained  in  this  revision. 


QUERIES. 


Tooth  Powder. 

F.  A.  S.  says  he  would  like  to  get  hold  of  a  good  tooth 
powder  formula  that  would  compare  favorably  with  the 
standard  powders  on  the  market.  There  has  been  many 
formulas  for  tooth  powder  published  in  the  Bulletin  that 
will  compare  favorably  with  any  made.  See  page  391,  Bul- 
letin for  1904,  also  pages  87,  125  and  481,  Bulletin  for  1905. 
By  consulting  the  annual  index  of  the  Bulletin,  published  in 
the  December  issue  each  year,  valuable  formulas  and  informa- 
•ion  can  be  found  apropos  of  almost  any  subject. 

The  basis  of  all  powders  is  substantially  the  same,  vary- 
ing perhaps  slightly  in  proportions  or  flavor.  We  believe  a 
hit  could  be  made  with  a  powder  containing  an  antiseptic 
flavor,  using  the  following,  say,  for  each  pound  of  powder: 

Menthol     10  grains. 

Thymol    10  grains. 

Eucalyptol     2  fluidrachms. 

Do  not  color  the  powder. 

Try  those  mentioned,  and  if  not  satisfactory  let  us  know. 
Ite  wherein  they  do  not  please  you  and  we  will  assist  you 
irther. 


Rheumatic  Capsule. 
I  P.  E.  G. — Try  this  one  from  the  "Era  Formulary:" 

Extract  of  colocynth   cdmp 1J4  grains. 

Extract  of  colchicum,   acetic    1  grain. 

Extract  of  hyoscyamus   lii  grain. 

Calomel     J4  grain. 

M.     For  one  capsule. 


Emulsion  of  Mixed  Fats. 

C.  S.  C.  wants  a  formula  for  an  emulsion  of  mixed  fats 
orresponding  to  a  proprietary  emulsion.    So  far  as  we  know 
this  formula  has  never  been  published,  and  we  are  unable  to 
supply  the  information  desired. 


Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers;  and  (4) 
names  and  addresses  must  be  affixed  to  all  communications. 


A  Toilet  Ammonia;  a  Green  Coloring  Agent. 

R.  A.  D. — Some  time  ago  H.  B.  Palmer  contributed  an 
article  to  the  American  Druggist  in  which  he  gave  the  for- 
mula for  a  toilet  ammonia  that  had  proved  a  good  seller  with 
him  all  the  year  round.    The  formula  follows: 

Ammonia  water,  10-per-cent   260  Cc. 

Green  soap   120  Gm. 

Oleic  acid    10  Cc. 

Oil   of  bay    1  Cc. 

Oil    of    rosemary    1  Cc. 

Oil  of  verbena   6  Cc. 

Water,  enough  to  make   1000  Cc. 

Dissolve  the  soap  in  500  Cc.  of  warm  water  and  when  cool  add  the 
water  of  ammonia  and  the  oils;  mix  by  agitation,  and  add  lastly  the 
oleic  acid  and  enough  water  to  make  1000  Co. 

.  A  green  color  for  a  toilet  ammonia  is  rather  a  difficult 
thing  to  get.  Many  green  colors  which  are  successful  with 
other  preparations  are  entirely  unsuccessful  with  this.  In 
an  exceedingly  valuable  article  on  "Practical  Coloring 
Agents,"  contributed  by  H.  C.  Bradford  to  the  Bulletin  for 
November,  1904,  the  following  formula  was  given  for  a  green 
color  for  ammonia: 

"A" 

Copper   sulphate    4  ounces. 

Boiling  water,  enough  to  make   16  ounces. 

Dissolve,  cool,  and   filter. 

"B" 

Potassium   bichromate    2  ounces.  - 

Boiling  water,  enough  to  make 16  ounces. 

Dissolve,  cool,  and  filter. 

Add  solution  "A"  to  the  ammonia  until  it  has  acquired  about  the 
same  shade  as  the  solution;  then  add  "B"  very  cautiously  until  the 
right  shade  is  produced.  A  few  trials  with  a  measured  quantity  of 
ammonia,  adding  the  solutions  from  pipettes  or  burettes,  will  determine 
the  exact  amount  of  each  solution  necessary  to  produce  the  desired 
color. 

Mr.  Bradford  remarked  that  he  "knew  of  no  color  that 
would  stand  in  ammonia  so  w^ll  as  this." 


Elixir  of  Calisaya  with  Iron. 

F.  D.  B. — Why  not  use  the  National  Formulary  prepara- 
tion?    Here  it  is: 

Phosphate    of   iron 35    grammes. 

Water,   boiling 60   Cc. 

Compound    elixir    of    quinine,    a    sufficient 

quantity    to    make 1000    Cc. 

Dissolve  the  phosphate  of  iron  in  the  boiling  water,  then  add 
enough  compound  elixir  of  quinine  to  make  1000  cubic  centimeters,  and 
filter. 

The  compound  elixir  of  quinine  in  the  foregoing  formula 
is  made  as  follows: 

Quinine    sulphate    2    grammes. 

Cinchonidine  sulphate    1   gramme. 

Cinchonine   sulphate    1    gramme. 

Aromatic  elixir    (U.   S.    P) '  1000   Cc. 

Add  the  alkaloidal  salts  to  the  aromatic  elixir,  and  dissolve  them 
by  agitation.      Finally  filter. 
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Table  Sauce. 

K.  Drug  Co. — We  are  unable  to  give  you  a  formula  for 
the  proprietary  brand  of  table  sauce  which  you  mention,  but 
the  following,  borrowed  from  "Pharmaceutical  Formulas," 
will  doubtless  yield  a  product  of  a  satisfactory  nature: 

Liver     20    pounds. 

Water    10    gallons. 

Boil  twelve  hours,  frequently  renewing  the  water.  Chop  up  the 
liver,  work  with  the  water,  pass  through  a  sieve,  and  mix  with  the 
following: 

White    vinegar     15   gallons. 

Walnut    ketchup    10  gallons. 

Mushroom    ketchup    10  gallons. 

Madeira    wine     5  gallons. 

Table    salt     25  pounds. 

Canton    soy    4  pounds. 

Cayenne    pepper    (bruised) 2  pounds. 

Ginger    (bruised)     1     pound. 

Black    pepper    (powdered) 1     pound. 

Allspice    (powdered)     1     pound. 

Coriander     (powdered)      1     pound. 

Mace     Y2     pound. 

Cinnamon      54      pound. 

Asafetida  (dissolved  in  1  gal.  of  brandy).^  pound. 

Allow   to   stand   for  a   month   and  strain. 


A  Fruit  Laxative. 

E.  M.  W. — We  are  unable  to  give  you  a  formula  for  the 

proprietary    preparation    mentioned,    but    the    following    will 

doubtless  yield  a  product  of  a  similar  type: 

Senna     14  ounces  av. 

Coriander     6  ounces  av. 

Figs     24  ounces  av. 

Tamarinds 18  ounces  av. 

Cassia  pulp   18  ounces  av. 

Prunes     12  ounces  av. 

Extract  of  licorice    l^i  ounces  av. 

Spirit  of  peppermint    ..^ 1^   ounces  av. 

Simple  syrup    1  gallon. 

Make  an  aqueous  extract  of  the  solid  ingredients  in  which  the 
required  portion  of  sugar  should  be  dissolved. 

You  ask  for  the  formula  of  another  proprietary  article, 
and  we  are  likewise  unable  to  furnish  it  to  you. 

With  respect  to  the  "cold"  treatment  proposed,  let  us  say 
rather  positively  that  cocaine  should  never  be  a  part  of  any 
popular  medicine.  It  is  exceedingly  dangerous  to  use,  and  is 
almost  sure  to  produce  a  drug  habit.  Furthermore,  while  it 
would  give  relief  in  certain  types  of  "colds,"  the  relief  would 
only  be  temporary,  and  no  permanent  effects  would  be  pro- 
duced. 


Invisible  Ink. 

A.  L.  F. — We  have  on  a  number  of  occasions  printed 
formulas  for  so-called  "invisible  ink.''     Here  is  another  one: 

Linseed  oil    1  part. 

Liquor  ammonia 20   parts. 

Water .100    parts. 

The  mixture  is  well  shaken  before  the  pen  is  dipped  into  it,  as 
otherwise  the  little  oil  which  separates  causes  an  oily  mark  on  the 
paper.  To  render  the  writing  legible,  the  paper  is  dipped  into  water, 
the  characters  again  disappearing  when  the  water  dries.  ' 


/  Window  Dressing. 

L.  D.   C. — Mr  /Frank  Farrington,  who  is  well  known  to 
jamcQf  ^is  journal  as  a  frequent  contributor  to  its 

Honey,    /^ 
Dissolve  the  oil  IP'^'  ^"'^^^  °^  *°"''  ^^^^^  ^S°  entitled  "Retail 
mix  with  the  honey. 

Dose:     A  half  to  one  tc 


Advertising  for  Druggists  and  Stationers."  It  is  published 
in  New  York  by  the  Baker  &  Taylor  Co.,  at  33-37  East 
Seventeenth  Street,  and  the  price,  we  believe,  is  $1.00.  One 
chapter  of  this  book  is  given  up  to  an  excellent  consideration 
of  the  subject  of  window  displays. 

For  a  monthly  journal  devoted  to  the  subject  of  window 
displays  we  may  refer  you  to  The  Windoiv  Trimmer,  pub- 
lished in  Mt.  Vernon,  N.  Y. 


More  Hot  Soda  Formulas. 

F.  C.  S. — See  formulas  given  in  this  department  during 
the  last  two  months.  Here,  however,  are  some  more,  bor- 
rowed from  the  Soda  Fountain: 

HOT    OYSTER   BOUILLON. 

Two  tablespoonfuls  extract  oyster  bouillon,  1  dessertspoonful  pre- 
pared milk,  5  drops  extract  aromatic  soup  herbs,  1  cupful  hot  soda. 

HOT   CHICKEN    BROTH. 

One  teaspoonful  extract  chicken  broth,  10  drops  extract  aromatic 
soup  herbs,  10  drops  extract  white  pepper,  1  cupful  hot  soda. 

HOT    EGG    LEMONADE. 

One  egg,  juice  of  1  lemon,  3  spoonfuls  powdered  sugar.  Beat  the 
egg  with  lemon  juice  and  sugar  thoroughly.  Mix  while  adding  the  hot 
water.  Serve  grated  nutmeg  and  cinnamon.  Or:  Juice  of  J4  lemon,  1 
egg,  2  teaspoonfuls  sugar,  hot  water  enough  to  fill  an  8-ounce  glass. 
Or:  One  egg,  juice  of  J4  lemon,  1  ounce  lemon  syrup.  Shake  well, 
strain,  and  add  one  cupful  hot  water.  Stir  with  twist  bar  spoon  and 
serve  with  nutmeg. 


Several  Queries. 

I.  M.  P. — We  know  of  no  collapsible-tube-closing  machine 
so  efficient  as  that  made  by  Arthur  Colton,  of  Detroit,  Mich. 
Granulated  effervescent  salts  and  tablets  are  treated  in  all  the 
works  on  pharmacy,  such  as  Remington's,  Caspari's,  and 
Coblentz's.  One  or  two  brochures  have  been  printed  on  tablet 
manufacture.  Frank  Edel  is  the  author  of  one,  and  it  may 
be  procured  of  The  Spatula  Publishing  Co.,  Boston,  Mass. 


The  Odor  of  Valerianates. 

H.  M. — Perhaps  the  most  efficient  manner  to  remove  the 
odor  from  the  hands  is  to  wash  them  in  a  weak  solution  of 
water  of  ammonia.  With  a  little  patience  this  remedy  works 
very  nicely.  Doubtless  ammonium  valerianate  is  formed  and 
the  correction  therefore  yielded  through  a  chemical  combina- 
tion. 


Brief  Ansivers. 

J.  W. — We  are  unable  to  furnish  you  a  formula  for  the 
proprietary  condition  powder  mentioned.  You  will  find  for- 
mulas for  other  condition  powders  given  in  previous  issues 
of  the  Bulletin.     Consult  the  annual  indexes. 

G.  H.  J. — The  particular  kind  of  turpentine  which  you 
mention  is  evidently  a  proprietary  article.  We  can  find  no 
reference  to  it  in  the  literature. 

G.  M.  M.,  L.  P.  J.— We  are  unable  to  give  you  a  formula 
for  the   proprietary   preparation   mentioned. 
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EDITORIAL. 


THE   PHARMACIST'S   INCOME:  IS  IT  SMALL? 

Pessimists  in  the  drug  business  often  say  that  the 
earnings  of  pharmacists  are  smaller  than  those  of 
professional  men  generally,  and  many  of  them  are 
preparing  their  sons  for  other  trades  or  professions 
for  this  reason.  Are  they  correct  in  their  assump- 
tion of  fact?    We  think  not. 

Let  us  consider  the  returns  yielded  by  a  few  of  the 

iniore  representative  callings.    The  average  salary  of 

ministers  is  $800,  and  there  is  to-day  much  more 

omplaint  of  the  scarcity   of   graduating  ministers 

than  of  drug  clerks.   The  average  income  of  physi- 

:ians  is  $900,   The  average  pay  of  university  teachers 

)f  all  classes,  including  "instructors"  and  "assistant 

>rofessors"  as  well  as  "full  professors,"  is  $1000. 

^Ve  have  never  seen  the  average  income  of  lawyers 

:iven,  but  we  very  much  doubt  if  it  exceeds  that  of 

>liysicians :  we  should  not  be  surprised  if  it  failed  to 


equal  it,  because  nothing  is  more  common  than  to 
see  a  lawyer  trying  to  eke  out  his  meager  earnings 
with  what  we  might  call  the  "side  lines"  of  insur- 
ance, real  estate  transactions,  and  the  like. 

But,  waiving  the  lawyers,  here  are  three  classes 
of  professional  men  all  of  whom  must  have  a  more 
thorough  academic  and  technical  education  than  the 
pharmacist,  but  whose  annual  earnings  are  certainly 
no  higher  than  his,  if  indeed  they  are  not  below  them. 
For  is  not  the  average  income  of  the  pharmacist 
greater  than  $900  ?  The  ordinary  pay  now  for  reg- 
istered clerks  in  the  large  cities,  thanks  to  the  law. 
of  supply  and  demand,  operating  within  the  last 
year  or  two,  is  $15  or  more  a  week,  which  is  $65  a 
month  and  $780  a  year ;  while  the  profits  of  proprie- 
tors range  anywhere  from  this  figure,  and  in  a  few 
instances  perhaps  even  below  it,  to  a  man  in  Chi- 
cago who  makes  $30,000  out  of  a  single  store — and 
it  is  at  least  open  to  question  whether  there  are  not 
other  individuals  who  make  more  than  he:  there 
are  certainly  other  firms  and  corporations  who  do. 

In  the  discussion  on  the  annual  profits  of  pharma- 
cists which  has  been  carried  on  in  our  columns  dur- 
ing the  last  few  months,  it  has  been  seen  that  drug- 
gists who  do  an  annual  business  of  from  $18,000  to 
$20,000  make  close  to  $3000  a  year,  and  that  those 
whose  business  is  from  eight  to  nine  thousand  real- 
ize from  $1500  to  $2000.  We  have  rto  means  of 
knowing  what  the  average  sized  drug  business  is  in 
this  country,  nor  what  are  the  average  proprietor's 
earnings.  Are  we  putting  the  former  too  low  when 
we  make  an  estimate  of  six  or  seven  thousand,  and 
the  latter  too  high  when  we  conceive  it  to  be  about 
$1300  or  $1400? 

The  last  few  years  has  witnessed  the  growth  of 
great  retail  drug  establishments  in  all  of  our  leading 
cities,  and  the  development  also  of  drug-store  com- 
binations owning  from  four  to  ten  stores.  In  this 
way  the  earnings  at  the  top  of  the  scale  have  jumped 
up  enormously  and  have  kept  pace  with  the  special- 
ists among  professional  men  who  have  such  large 
incomes.  The  best  paid  ministers  get  $10,000  and 
$  J  5,000  annually,  and  there  are  very  few  in  this 
class.     The  best  paid  college  professors,  outside  of 
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the  university  presidents  themselves,  get  $7000; 
and  there  is  only  one  president  who  is  paid  more 
than  $25,000,  while  but  two  receive  this  salary.  It 
is  said  that  there  are  three  lawyers  and  two  physi- 
cians in  New  York  City  who  make  $50,000  an- 
nually. But  there  are  men  to-day  in  the  retail  drug 
business  who  are  doing  much  better  than  the  best 
paid  ministers  and  college  professors,  and  who  are 
fast  climbing  up  to  the  financial  peak  occupied  by 
the  small  and  select  company  of  lawyers  and  phy- 
sicians. 

Let  us  give  just  a  few  instances:  Mr.  McCon- 
nell,  proprietor  of  the  Economical  Store  in  Chicago, 
is  said  to  have  an  income  of  $30,000  a  year,  and  he 
has  a  daily  business  averaging  a  little  over  a  thou- 
sand dollars.  A  daily  business  of  three  thousand 
dollars  is  done  in  the  main  store  of  the  Hegeman 
corporation  in  New  York;  Evans  of  Philadelphia, 
who  has  four  stores,  is  reported  to  do  fifteen  hun- 
dred a  day  in  one  of  them;  Judge  &  Dolph  of  St. 
Louis  probably  do  from  a  thousand  to  fifteen  hun- 
dred a  day;  and  Stoddart  Bros,  of  Buffalo  must  cer- 
tainly average  a  daily  business  of  a  thousand  dollars. 
Knowing  Mr.  McConnell's  personal  profits  we  have 
only  to  compare  these  several  businesses  with  his  to 
arrive  at  conclusions  which  cannot  carry  us  very  far 
astray. 

And  every  year  witnesses  the  establishment  of 
more  and  more  of  these  great  stores,  and  the  growth 
and  development  of  an  increasing  number  of  drug- 
store combinations.  Every  year  the  drug  business 
is  done  on  a  bigger  scale,  and  the  opportunities  for 
the  man  of  brains  and  resource  are  ever  widening. 


A  NEW  DEPARTURE. 


Herbert  Spencer,  in  the  Autobiography  which 
was  published  after  his  death  two  years  or  more 
ago,  expressed  his  opinion  with  characteristic  frank- 
ness of  the  general  run  of  book  reviews : 

The  usual  purposes  of  a  reviewer  are — first,  to  get  his 
guineas  with  the  least  expenditure  of  labour;  second,  to  show 
what  a  clever  fellow  he  is — how  much  more  he  knows  about 
the  matter  than  the  author;  third,  to  write  an  amusing  arti- 
cle ;  fourth,  to  give  some  account  of  the  book ;  which  last  pur- 
pose, often  practically  unattempted,  is  rarely  fulfilled.  It 
may,  indeed,  be  said  in  the  critic's  defence  that,  did  he  bestow 
on  each  book  as  much  time  and  thought  as  would  be  requisite 
for  giving  a  satisfactory  delineation  and  estimate,  he  could 
not  get  bread  and  cheese  at  the  work. 

If  reviews  of  books  in  the  pharmaceutical  jour- 
nals have  not  been  subject  to  all  of  these  strictures, 
they  have  certainly  been  open  to  the  last  one:  they 


have  not  contained  a  painstaking,  an  analytical,  a 
penetrating  "account  of  the  book."  They  have 
usually  and  almost  always  been  mechanical  and 
commonplace,  and  sometimes  they  have  been  mis- 
leading in  withholding  merited  condemnation  or  in 
giving  unmerited  praise.  Do  you  ask  why?  Well, 
for  one  thing,  the  pharmaceutical  editor  is  a  busy 
man,  and  if  he  were  to  go  thoroughly  through  the 
numerous  books  which  come  to  his  desk  he  would 
have  time  for  nothing  else.  For  another,  no  one 
man,  particularly  in  this  day  of  specialism,  can  ren- 
der expert  advice  and  comment  on  every  department 
of  human  knowledge  under  the  sun. 

Recognizing  these  limitations,  the  Bulletin  has 
adopted  the  policy  of  sending  every  book  of  import- 
ance to  some  specialist  who  by  virtue  of  his  occupa- 
tion is  equipped  to  render  a  competent  opinion,  and 
who  has  both  the  time  and  the  need  to  examine  with 
thoroughness  everything  within  his  own  limited 
specialty.  This  month,  for  instance,  we  are  print- 
ing reviews  of  the  new  editions  of  Remington's  and 
Caspari's  text-books  on  pharmacy  from  the  pens  of 
Professors  Wilbur  L.  Scoville  and  Albert  B. 
Stevens.  Next  month  Dr.  J.  O.  Schlotterbeck  wi 
contribute  a  critique  on  Culbreth's  Materia  Medica 
and  Pharmacology,  which  has  just  been  revised  in 
harmony  with  the  new  Pharmacopoeia.  These  re- 
views will  all  be  signed  by  the  authors,  who  by  vii 
tue  of  their  standing  are  responsible  for  the  character 
of  their  utterances. 


EASTER  BUSINESS:   DOES  IT  PAY? 

We  are  publishing  this  month  twenty  letters  fron 
successful  pharmacists  on  the  subject  of  Easter  busi- 
ness, and  the  symposium  will  be  found  very  inter 
esting  and  suggestive.  Broadly  speaking,  ten  con 
tributors  have  succeeded  in  developing  considerab 
special  trade  at  Easter,  and  believe  more  or  les 
heartily  in  the  wisdom  of  putting  forth  particula 
efforts  at  that  time.  Of  the  remaining  ten,  six  ar 
of  the  opinion  that  the  game  is  not  worth  the  candk 
while  four  are  on  the  fence. 

These  twenty  men  are  scattered  all  over  the  coun 
try.  Some  are  in  cities.  Some  are  in  the  country  dis 
tricts.  On  the  whole  they  are  a  representative  lo' 
and  it  is  probable  that  their  experiences  and  beliei 
accurately  indicate  the  conditions  in  different  place; 
Some  communities  are  favorable  to  an  Easter  trad< 
Some  are  unfavorable.  And  in  the  third  place  son: 
pharmacists  have  not  done  more  because  they  ha\ 
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not  felt  interested  and  have  not  gone  after  the  busi- 
ness in  a  more  determined  spirit. 

One  opinion  is  expressed  by  several  of  the  con- 
tributors which  strikes  us  forcibly.  It  is  this,  that 
even  if  the  direct  returns  from  Easter  exploitation 
are  not  very  large,  it  pays  to  take  advertising  advan- 
tage of  the  opportunity,  just  as  it  pays  to  seize  upon 
every  special  occasion  to  impress  one's  business  and 
one's  personality  upon  the  public.  Easter  presents 
a  chance :  grasp  it :  make  the  most  of  it :  consider 
it  good  advertising  even  if  it  fails  to  yield  any  im- 
mediate profit  of  particular  moment. 

Not  much  need  be  done.  .  Most  of  the  con- 
tributors, it  will  be  seen,  limit  their  advertising 
efforts  to  a  window  display  during  Easter  week. 
As  Mr.  Pepper  well  says :  Some  display  has  to  be 
kept  in  our  windows.  Why  not  an  Easter  dis- 
play at  this  particular  time?  A  few  others  go  far- 
ther and  advertise  Easter  goods  concurrently  in  the 
newspapers,  and  Mr.  Farringfton  even  thinks  the 
occasion  important  enough  to  warrant  the  publica- 
tion and  distribution  of  an  Easter  booklet.  As  for 
the  goods  to  be  sold,  it  will  strike  readers  of  the 
symposium  as  rather  significant  that  the  emphasis 
is  in  almost  every  letter  placed,  not  upon  such  typical 
Easter  goods  as  eggs,  tgg  dyes,  cards,  rabbits,  and 
other  novelties,  but  upon  perfumes,  candy,  stationery 
and  similar  articles  which  are  given  as  gifts  on  Eas- 
ter day,  and  which  the  pharmacist  ordinarily  carries 
in  stock. 

Easter  Sunday  this  year  falls  on  April  15.  Why 
not  remember  the  date  and  decide  to  open  the  Easter 
season  more  heartily  than  in  previous  years? 

THE  OBSERVER'S  COLUMN. 

"How  are  you?" 

"Pretty  well,"  answered  the  Observer's  friend, 
as  he  turned  and  walked  along  the  street  with  him. 
"But  I've  been  without  a  clerk  for  2  or  3  months 
and  the  boy  and  I  have  had  to  hustle  to  keep  things 
Igoing.  If  it  hadn't  been  for  a  relief  clerk  who 
jwmes  in  every  other  evening  and  on  alternate  Sun- 
fs,  I  should  never  have  been  able  to  take  my 
se  from  the  grindstone." 

'Well,  what  do  you  do  it  for?"  the  Observer 
ried  with  some  show  of  mild  indignation.  "Why 
I't  you  get  a  clerk  and  live  like  a  man  instead  of 
Reaver.  Your  business  is  a  good  one  and  you 
re  no  need  to  make  a  slave  of  yourself." 
['Listen!"    was   the   emphatic   rejoinder,    as   the 


Observer  and  his  friend  stopped  at  the  corner  where 
their  ways  parted.  "I've  had  four  clerks  in  three 
years,  and  with  one  exception  they  turned  out  to 
be  mighty  poor  ones.  I  paid  them  all  two  or  three 
dollars  a  week  more  than  they  could  get  elsewhere. 
I  gave  them  an  annual  vacation  of  two  weeks  with 
full  pay.  They  had  two  evenings  a  \veek  and  every 
other  Sunday  off  duty.  I  treated  them  liberally  be- 
cause I  wanted  good  service  and  good  results.  I 
even  put  two  of  them  on  a  commission  basis  be- 
sides their  salaries,  and  I  exhausted  every  effort  to 
make  those  fellows  sell  goods,  please  the  trade, 
increase  my  list  of  customers,  and  keep  the  store  up 
in  good  shape. 

"Did  this  all  work  out?"  he  continued.  "Not  on 
your  life !  I  guess  they  thought  I  was  an  easy  mark 
because  I  was  generous  with  them.  I  fired  the  last 
one  at  once  when  I  discovered  that  he  was  secretly 
trying  to  get  another  job  while  azuay  on  a  vacation 
at  my  expense.  He  was  dead-and-alive  anyway,  and 
if  he  had  not  been  a  crack  prescriptionist  and  dis- 
penser I  should  have  let  him  go  long  before.  He 
didn't  keep  the  store  in  any  shape  and  he  was  never 
known  in  his  life  to  sell  a  cent's  worth  of  goods 
that  wasn't  asked  for  by  the  customer. 

"Listen!  I've  been  alone  now  for  nearly  three 
months.  During  last  month,  which  closed  yester- 
day, I  did  a  business  $180.00  greater  than  the  cor- 
responding month  a  year  ago,  and  the  advance 
wasn't  much  smaller  than  this  during  the  other  two 
months.  What  has  made  this  difference?  Simply 
that  I  have  been  there  to  attend  to  business  myself. 
I've  created  a  demand  for  many  articles.  A  good 
salesman  doesn't  merely  hand  out  what  he's  asked 
for.  When  he  gets  hold  of  a  customer  he  shows 
him  something  else.  Thus  by  attending  to  the  to- 
bacco customers  myself  during  these  three  months 
I  have  sold  over  two  gross  of  pipes  that  I  got  at 
a  special  bargain.  I  have  done  much  the  same  thing 
with  a  new  lot  of  stationery,  and  so  it  has  been  all 
along  the  line." 

"But  are  you  going  to  do  without  a  clerk  in  the 
future  simply  because  you  can  do  better  yourself, 
and  without  regard  to  your  health  and  comfort?" 
asked  the  Observer. 

"No.  As  soon  as  I  can  find  a  good  clerk  I  shall 
employ  him.  But  I  am  tired  of  the  sort  I  have  had 
during  the  last  three  or  four  years.  What  makes 
me  mad  is" — and  here  he  broke  out  vehemently 
again — "that  you've  got  to  do  your  own  business, 
and  make  a  slave  of  yourself,  in  order  to  have  your 
interests    looked    after   properly.      Why    shouldn't 
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clerks  have  horse  sense  enough  and  ambition 
enough  and  honesty  enough  to  make  their  employ- 
er's business  their  own  business,  and  everlastingly 
bestir  themselves  to  make  a  record  and  advance  in 
salary  and  value  and  reputation?  It  makes  me 
tired!  And  yet  every  last  one  of  them  will  comi- 
plain  that  he  isn't  appreciated  and  doesn't  get  sal- 
ary enough.  Whose  fault  is  it?  The  last  clerk  I 
had  I  paid  $16  a  week;  I  gave  him  a  commission 
on  all  sales  above  a  specified  minimum ;  I  was  liberal 
as  to  vacations  and  time  off;  and  I  would  gladly 
have  advanced  him  to  $20  if  he  had  been  worth  it. 
His  success  was  up  to  him!  Did  he  make  good? 
Not  on  your  life!" 

And  with  this  parting  shot  he  was  off  down  the 
street  for  his  store,  leaving  the  Observer  to  walk 
on  in  deep  reflection.  Was  the  proprietor  a  little 
severe?  Well,  the  Observer  will  leave  it  for  his 
friends  the  clerks  to  decide.  But  it  seems  to  him 
that  there  was  a  good  deal  of  truth  mixed  in  with 
the  poetry  of  the  proprietor's  remarks. 


THE  MONTH. 


Large  syndicate  operations  in  the 
ciqarstInds''^.    retail    drug   trade   have    aroused 

much  interest  and  concern 
throughout  the  country  during  the  last  month.  The 
"National  Cigar  Stands  Co."  has  received  the  great- 
est share  of  attention.  Page  after  page  of 
rumor  and  conjecture  have  been  published  regard- 
ing this  corporation,  and  the  Pharmaceutial  Era 
in  particular  has  been  much  concerned  over  the  pos- 
sibility that  there  was  a  cloven  hoof  somewhere  in 
evidence.  Summing  the  whole  thing  up,  the  one 
real  charge  against  the  company  seems  to  be  that 
it  is  directly  or  indirectly  connected  with  the  tobacco 
trust,  and  that  the  latter  is  shrewdly  endeavoring  to 
get  a  foothold  in  the  drug  stores  of  the  United 
States.  Some  color  is  given  to  this  assumption  by 
a  provision  in  the  contracts  with  druggists  prac- 
tically forbidding  the  latter  to  handle  any  cigars 
except  those  furnished  by  the  company,  which  looks 
like  an  effort  to  ruin  the  business  in  "independent" 
goods.  Mr.  L.  K.  Liggett,  the  leading  figure  in  the 
United  Drug  Co.,  and  likewise  the  promoter  of  the 
Cigar  Stands  Co.,  denies  this  allegation,  and  he  and 
others  have  declared  that  the  stock  in  the  Cigar 
Stands  Co.  is  owned  for  the  most  part  by  the  stock- 
holders of  the  United  Drug  Co.     Certain  it  is  that 


these  two  companies  are  backed  by  the  same  men 
and  are  for  the  most  part  supported  through  the 
country  by  the  same  set  of  retail  druggists.  A  joint 
western  office  of  both  companies  has  just  been  es- 
tablished in  Chicago. 


THE  "UNITED 
CHEMISTS'  CO.' 


Next  in  sensational  interest  has 
been  the  incorporation  in  New 
Jersey  of  the  $10,000,000  "United 
Chemists'  Company"  for  the  purpose  of  conducting 
a  large  chain  of  retail  drug  stores  in  New  York, 
Philadelphia,  and  Chicago,  extending  gradually  to 
other  cities  if  the  scheme  should  prove  successful. 
Here  again  has  the  air  been  full  of  all  sorts  of 
rumors  and  charges.  George  J.  Whelen,  president 
of  the  United  Cigar  Stores  Co.,  has  been  or  will  be 
made  the  president  of  the  United  Chemists'  Co., 
and  this  fact  has  led  to  the  very  general  belief  that 
the  two  companies  are  connected,  and  that  the  new 
drug  combination  represents  still  another  effort  of 
the  tobacco  trust  to  entrench  itself  in  the  retail  drug 
trade  of  the  country.  This  connection  has  been 
denied  by  the  promoters,  and  the  substitute  explana- 
tion has  been  offered  that  Mr.  Whelen  was  inspired 
by  his  notable  success  with  the  organization  of  a 
chain  of  retail  tobacco  stores  to  attempt  the  same 
scheme  with  a  chain  of  retail  drug  stores.  He 
believes  that  he  can,  by  up-to-date  business  methods, 
centralized  control,  and  large  buying  and  manufac- 
turing operations,  considerably  reduce  the  cost  of 
doing  business,  increase  the  volume  of  trade,  and 
augment  the  yield  of  profit.  The  several  Wilson 
pharmacies  in  New  York  City  are  said  to  have  been 
purchased,  and  options  on  a  number  of  other  stores 
have  been  secured  in  different  cities. 


THE  "AMERICAN        ''^"^  ^^^^  ^"  *^^  third  place  the 

DRUGGISTS'        "American  Druggists'  Syndicate" 

SYNDICATE."  ^^^  ^^^^  ^^  ^^^^  ^^^^  durfng  the 

last  month.  As  our  readers  know,  the  stockholders 
are  to  be  made  up  of  retail  druggists,  and  the  syn- 
dicate is  to  manufacture  a  line  of  druggists'  spe- 
cialties for  distribution  to  its  stockholders  and  to 
other  druggists  who  may  desire  to  purchase  them. 
So  far  as  we  know,  there  has  been  no  criticism  of 
the  concern  except  in  Greater  New  York.  The  M. 
A.  R.  D.  of  that  city  has  advised  its  members  not 
to  go  into  the  syndicate  until  more  knowledge  is 
available  concerning  it,  and  the  main  objection  seems 
to  be  that  several  of  the  large  New  York  cutters  are 
officers    of   the   company   and   may   possibly   have 
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lesigns  upon  the  membership.  It  is  furthermore 
ispected  that  the  D.  C.  S.  N.  plan  of  the  syndi- 
ite  is  not  being  properly  applied,  and  it  is  also 
larged  that  the  advertising  matter  of  the  company 
of  such  a  nature  that  it  has  aroused  the  hostility 
physicians.  Mr.  Goddard,  after  a  rather  warm 
terview  with  the  Executive  Committee  of  the  M. 
R.  D.  fast  month,  volunteered  to  present  his  case 
the  National  Executive  Committee  and  declared 
Rs  purpose  to  so  conduct  the  operatiorts  of  the 
syndicate  as  to  be  in  thorough  harmony  with  N. 
R.  D.  principles.  Since  that  time  Colonel  Duble, 
le  well-known  N.  A.  R.  D.  organizer,  has  entered 
le  service  of  the  syndicate.  Elsewhere  we  are 
inting  a  letter  regarding  the  syndicate  from  J. 
mgmann,  the  well-known  New  York  pharmacist, 
[ho  has  consented  to  act  as  treasurer  of  the  company, 
id  whose  standing  and  character  are  unquestioned. 


)L.  FITCH'S 
RETIREMENT. 


Colonel  E.  W.  Fitch's  ahnounce- 

ment  that  he  has  felt  compelled 

for  reasons  of  health   to  resign 

|e  exacting  duties  of  managing  the  New   York 

)use  of  Parke,   Davis  &  Co.   has  been   received 

with  great  regret  in 
the  drug  trade.  For 
some  time  past  the  Col- 
onel has  been  under 
medical  treatment,  and 
at  least  a  temporary  re- 
spite from  responsi- 
bility and  hard  work 
has  been  found  neces- 
sary. The  Colonel  has 
declared  his  probable 
purpose  of  returning 
for  a  season  to  his 
home  State  of  Ken- 
tucky. Col.  Fitch  has 
been  chairman  of  the  Drug  Trade  Section  of  the 
New  York  Board  of  Transportation,  is  at  present  a 
Director  of  the  Board,  and  is  a  member  of  the  Drug 
md  Chemical  Club,  the  New  York  College  of  Phar- 
macy, the  New  York  Yacht  Club,  the  Metropolitan 
Museum  of  Art,  the  American  Museum  of  Natural 
History,  and  the  New  York  Botanical  Garden  and 
Museum.  His  successor  as  Manager  of  the  New 
York  house  of  Parke,  Davis  &  Co.,  Mr.  Oscar  W. 
Smith,  is  made  the  subject  of  biographical  mention 
in  our  "Personal"  department  this  month. 


PURE-FOOD  AND      The  Unexpected  and  the  marvel- 
ALCOHOL  ous   has  happened — a   pure   food 

and  drug  bill  has  at  last  been 
passed  by  the  United  States  Senate  after  at  least 
fifteen  or  twenty  years  of  continuous  campaigning. 
The  measure  is  the  one  known  as  the  Heyburn  bill, 
and  among  its  many  prQvisions  contains  the 
feature  which  aroused  the  antagonism  of  the  drug 
trade  during  the  previous  si^sion  of  Congress — a 
statement  so  extending  the  definition  of  the  term 
"drug"  as  to  include  "any  substance  intended  to  be 
used  for  the  cure,  mitigation  and  prevention  of 
disease."  The  drug  interests  have  all  along  desired 
to  restrict  the  operations  of  a  national  law  to  the 
products  of  the  U.  S.  P.  and  the  N.  F.  In  the 
House  of  Representatives  the  Hepburn  bill  is  the 
one  in  favor,  and  the  one  that  will  doubtless  be 
passed :  this  measure  does  not  contain  the  objection- 
able definition,  and  the  senate  and  house  conferees 
may  possibly  eliminate  it  from  the  ultimate  bill. 
Alcohol  legislation,  too,  seems  to  be  nearer  enact- 
ment at  this  session  than  ever  before.  So  imme- 
diate are  the  possibilities  that  the  wood  alcohol 
interests  have  been  lobbying  in  Washington  during 
the  last  month  against  all  of  the  bills  aiming  to 
reduce  the  tax  on  grain  alcohol.  The  alcohol  meas- 
ure that  seems  most  likely  of  success  is  the  one 
abolishing  the  tax  entirely  on  denaturized  alcohol 
for  use  in  the  industrial  arts. 


ESTHETICS  IN 
PHARMACY. 


Henry  P.  Hynson  delivered  an 
interesting  lecture  last  month  be- 
fore the  Manhattan  Pharmaceu- 
tical Association  in  New  York  on  "The  Esthetics 
of  Prescription  Dispensing."  Incidentally  this 
suggests  the  statement  that  Dr.  W.  C.  Alpers,  presi- 
dent of  the  Manhattan  Association,  is  having  a  series 
of  lectures  delivered  before  the  society  this  winter 
by  men  from  different  cities.  At  the  December 
meeting  Prof.  Henry  Kraemer,  of  the  Philadelphia 
College  of  Pharmacy,  talked  on  the  relation  of  bac- 
teriology to  the  pharmacist.  In  January  the  lec- 
turer was  Mr.  Harry  B.  Mason,  of  the  Bulletin 
OF  Pharmacy,  and  the  subject  was  "The  Two  Leg- 
islative Questions  of  the  Hour."  Mr.  Hynson 
filled  the  February  date,  and  this  month  Prof.  W. 
L.  Scoville,  formerly  of  the  Massachusetts  College 
of  Pharmacy,  will  talk  on  perfumery.  Reverting  to 
Mr.  Hynson's  lecture,  it  may  be  stated  that  it  was 
devoted  to  the  necessity  of  greater  taste  and  care  in 
the  externals  of  prescription  compounding — in  the 
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selection  of  the  bottle,  the  label,  the  cork,  the  cap, 
and  the  final  wrapper.  The  package  as  a  whole 
must  be  neat  and  attractive  and  the  prescription 
must  express  in  its  outward  manifestations  the  pro- 
fessional skill  involved  in  its  inner  character.  As 
usual,  Mr.  Hynson's  talk  was  original  and  valuable, 
and  it  was  supplemented  by  a  number  of  exhibits 
and  specimens  by  way  of  illustration. 
*     *     * 


SEVERAL 
ANTI-COCAINE  BILLS 


Several  anti-cocaine  or  anti-nar- 
cotic measures  have  appeared  in 
different  legislatures  during  the 
last  month — among  others,  three  or  four  in  New 
York,  and  at  least  two  in  Massachusetts.  The  great 
defect  in  most  of  them  is  that  they  involve  the  sale 
of  cocaine  only.  It  is  perfect  folly  to  interdict  the 
sale  of  this  substance  and  leave  habitues  free  to  buy 
others  that  will  give  them  equal  satisfaction.  This 
has  been  shown  in  Ohio  and  in  other  States  most 
convincingly.  One  of  the  several  New  York  bills 
goes  to  the  other  extreme  and  includes  pretty  nearly 
everything  in  the  Pharmacopoeia,  and,  indeed,  this 
bill,  drawn  up  by  some  reform  league  or  other  in 
Greater  New  York,  is  a  fearful  and  wonderful  crea- 
tion. That  it  will  ever  ornament  the  statute  book 
of  the  State  seems  incredible.  Fortunately  a  phar- 
macy bill  has  passed  both  branches  of  the  national 
Congress  which  includes,  we  believe,  several  pro- 
visions borrowed  bodily  from  the  A.  Ph.  A.  model 
anti-narcotic  law.  Our  only  grievance  against  the 
latter  measure  is  that  it  does  not  provide  for  the 
penalty  of  revoking  the  pharmacist's  certificate  of 
registration  upon  the  second  or  third  offense,  and  we 
hope  this  amendment  was  made  in  the  congressional 

bill. 

*     *     * 

The  several  campaigns  of  the  last 
^  med?ciise'bills'^^  y^^^  against  patent  medicines  have 

become  focused  during  the  last 
month  in  a  perfect  horde  of  bills  before  the  various 
State  legislatures  intended  to  regulate  the  proprie- 
tary medicine  industry.  No  fewer  than  15  measures 
have  been  introduced  at  this  writing,  one  or  more 
having  appeared  in  each  of  the  legislatures  of  Ohio, 
Kentucky,  New  Jersey,  Maryland,  Massachusetts, 
Mississippi,  and  other  States,  not  to  mention  the  bill 
pending  in  Congress.  Most  of  these  are  based  upon 
the  draft  suggested  in  the  Ladies'  Home  Journal  a 
month  or  two  ago,  and  their  main  feature  consists 
in  a  formula-on-the-package  provision.  So  far  as 
narcotic-bearing  proprietaries  are  concerned,  the 
customer  is  thus  to  be  informed  what  he  is  buying 


and  so  protected  from  consuming  dangerous  drugs 
ignorantly.  In  case  he  is  an  habitue,  however,  he 
may  buy  such  proprietaries  purposely,  since  their 
sale  is  not  interdicted.  The  amplified  A.  Ph.  A. 
anti-narcotic  bill,  decided  uf>on  at  the  recent  confer- 
ence in  Chicago  of  the  A.  Ph.  A.,  the  N.  A.  R.  D., 
the  N.  W.  D.  A.,  and  the  P.  A.  of  A.,  forbids  the 
sale  of  products  containing  more  than  certain  per- 
missible quantities  of  narcotics.  This  bill  is  to  be 
introduced  in  Ohio  as  a  substitute  measure,  and 
doubtless  will  be  in  other  States  also. 


Taking  up  another  phase  of  the 
^"^  LiQuoRs!^'^'^^    patent  medicine  question,  it  may 

be  well  to  remind  our  readers  that 
the  ruling  of  the  revenue  authorities  at  Washing- 
ton with  reference  to  the  sale  of  "patents"  deemed 
to  be  beverages,  will  go  into  effect  on  the  first  of 
April.  As  we  have  remarked  before,  the  ruling 
would  seem  to  make  it  illegal  for  druggists  in  pro- 
hibition districts  or  States  to  sell  any  of  the  pro- 
scribed proprietaries,  for,  while  they  might  conform 
to  the  national  statutes  by  taking  out  a  government 
license,  they  would,  by  the  very  possession  of  this 
license,  be  violating  the  local  or  State  law.  It  may 
not  be  amiss  at  this  time  to  reprint  the  list  of  eleven 
tabooed  preparations : 

Atwood's  La  Grippe  Specific. 

Cuban  Gingeric. 

De   Witt's  Stomach   Bitters. 

Dr.   Bouvier's   Buchu   Gin. 

Dr.    Fowler's   Meat   and   Malt. 

Duffy's   Malt   Whisky. 

Gilbert's  Rejuvenating  Iron  and  Herb  Juice. 

Hostetter's   Stomach    Bitters. 

Kudros. 

Peruna. 

Rockandy  Cough   Cure. 


SIX  STATES 
FOLLOW  SUIT. 


Wider  significance  has  been 
given  the  ruling  of  the  Revenue 
Commissioner  by  the  action  of 
State  authorities  who  have  followed  the  initiative 
of  the  national  officials.  In  New  York  it  has  been 
held  by  the  excise  commissioner  that  the  proscribed 
proprietaries  may  not  be  sold  by  a  druggist  or  by 
any  other  merchant  not  in  possession  of  a  retail 
liquor  dealer's  license  costing  $600  annually.  In 
South  Carolina  a  list  of  twenty-five  or  thirty  "liquor 
proprietaries"  may  now  be  sold  by  druggists  only 
upon  physicians'  prescriptions.  In  Ohio  such  pro- 
prietary whiskies  as  Duffy's,  Shaw's,  Sheehan's,  etc., 
etc.,  may  not  be  sold  except  in  conformance  with  the 
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State  liquor  law.  In  Georgia  the  eleven  patents 
tabooed  by  the  Washington  authorities  can  be 
handled  only  upon  the  payment  of  a  State  tax  of 
$1000.  In  Missouri  the  excise  commissioner  has 
announced  that  he  will  insist  upon  all  druggists 
paying  a  saloon  license  of  $600  if  they  desire  to 
deal  in  the  "patents"  classed  as  liquors  by  the 
revenue  authorities.  And,  finally,  the  attorney- 
general  of  Arkansas  has  ruled  that  "intoxicating" 
patent  medicines  may  not  be  sold  in  the  State  except 
by  those  who  have  local,  State,  and  national  liquor 
licenses,  and  the  recent  conviction  of  a  dealer  for 
violating  this  ruling  has  brought  to  it  a  startling 
semblance  of  reality. 


»The  most  important  feature  of 
uViOATioN.  the  N.  A.  R.  D.  propaganda  just 
now  is  the  several  legal  efforts 
are  being  made  to  strengthen  the  direct-con- 
tract and  serial-numbering  plan.  We  refer  to  the 
attempts  to  secure  court  injunctions  prohibiting  cut- 
ters who  have  not  signed  the  contracts  from  obtain- 
ing their  supplies  by  indirection,  corrupting  regu- 
I  lar  contract  agents,  mutilating  the  labels,  and  selling 
I  the  goods  below  the  contract  prices  to  the  injury  of 
the  proprietor.  A  number  of  injunctions  of  this 
kind  have  been  granted  in  different  States,  and  they 
go  far  to  make  the  contract  plan  invulnerable.  Suits 
are  now  pending  against  the  Hegeman  Corporation 
in  New  York  City,  the  Abraham  &  Straus  depart- 
ment store  in  Brooklyn,  the  John  D.  Park  &  Sons 
wholesale  concern  in  Cincinnati,  and  several  Balti- 
more cutters.  Meanwhile  two  new  concerns  have 
adopted  the  D.  C.  S.  N.  plan — the  Pineule  Medicine 
Co.  of  Chicago,  manufacturers  of  Bee's  Laxative 
Honey  and  Tar,  Dade's  Little  Liver  Pills,  etc.,  etc., 
and  the  C.  F.  Booth  Co.  of  Norwich,  N.  Y.,  manu- 
facturers of  "Compound  Derma  Talcum." 


N.  A.  R.  D. 
AFFAIRS. 


A  joint  meeting  of  the  Executive 
Committees  of  the  N.  A.  R.  D. 
and  the  N.  W.  D.  A.  was  held  last 
jmonth  in  Chicago,  and  it  is  thought  that  the  chief 
subject  of  discussion   was   the  direct-contract  and 
>erial-numbering  plan.     In  some  cities,  notably  in 
Chicago  and  in  New  York,  it  has  been  charged  by 
-fhe  retailers  that  the  jobbers  are  indifferent  to  the 
^.  C.  S.  N.  plan,  if  not  actually  hostile  to  it,  and  it 
s  hoped  that  the  conference  last  month  cleared  the 
itmosphere  considerably.      Several   banquets   were 
leld,  and  an  air  of  good  fellowship  prevailed  gen- 
rally.     Turning  to  N.  A.   R.   D.  operations  else- 


where, it  is  interesting  to  note  in  Philadelphia,  as 
an  evidence  that  the  Loder  suit  has  not  paralyzed 
local  activities,  that  the  P.  A.  R.  D.  has  recently 
had  the  St.  Louis  Club  proprietors  on  the  rack. 
The  latter  have  apparently  not  been  pushing  things 
satisfactorily,  and  they  were  notified  that  they  would 
be  given  thirty  days  in  which  to  "prepare  and  pre- 
sent a  plan  that  would  tend  to  bring  those  who  were 
cutting  into  line  again  as  well  as  to  prevent  cutting 
in  the  future."  The  annual  meeting  of  the  N.  A.  R. 
D.  will  be  held  this  year  in  Atlanta  about  October  22. 

*  *     * 

The  North  Carolina  Board  of 
requiremSIts.      Pharmacy,  noting  what  has  been 

done  during  the  last  year  by  other 
boards  to  advance  educational  requirements,  has 
decided  to  be  numbered  among  the  elect.  It  has 
accordingly  ruled  that  candidates  for  the  Board  of 
Pharmacy  examination  will  not  be  given  "experi- 
ence" credit  for  time  spent  in  college  unless  the 
latter  gives  not  less  than  500  hours  of  lecture  and 
recitation  work,  GOO  hours  of  laboratory  work,  and 
no  fewer  than  forty  weeks  of  instruction  altogether. 
We  note,  too,  that  the  attorney-general  of  Minne- 
sota has  recently  decided  that  the  Board  of  Phar- 
macy has  the  power  to  require  educational  qualifi- 
cations of  applicants  for  registration,  and  that  the 
board  is  using  this  power  with  excellent  results. 
Altogether  about  seven  or  eight  pharmacy  boards 
have  in  one  way  or  another  established  educational 
requirements  during  the  last  year.     More  power  to 

them ! 

*  *     * 

THE  INSURANCE      "^^^   "American    Druggists'    Fire 
COMPANY  Insurance   Co."    has   been    incor- 

OR  ANiz  D.  porated  and  is  now  soliciting 
stock  subscriptions  among  the  druggists  of  the  coun- 
try. It  will  be  recalled  by  our  readers  that  Mr. 
Frank  H.  Freericks,  of  Cincinnati,  a  prominent 
N.  A.  R.  D.  man,  has  been  promoting  the  company 
for  the  past  two  or  three  years,  and  that  his  first 
idea  was  to  make  it  an  auxiliary  of  the  N.  A.  R.  D. 
It  is  now  organized  as  a  stock  company  with  a 
capitalization  of  $200,000,  and  the  incorporators 
are  men  well-known  in  the  drug  trade — Messrs. 
Charles  H.  Avery,  L.  G.  Heinritz,  F.  H.  Freericks, 
Lewis  C.  Hopp,  Samuel  C.  Davis.  Walter  Rothwell, 
I.  N.  Heims,  T.  B.  Cartmell,  E.  B.  Tainter,  J.  H. 
Beal,  George  B.  Kauffman,  Albert  O.  Zwick,  M.  A. 
Burkhardt,  T.  B.  Huston,  and  Edward  Voss,  Jr. 
Mr.  Freericks  may  be  addressed  at  802  Mercantile 
Library  Building,  Cincinnati,  Ohio. 
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The  Farbenfabriken  of  Elberfeld 
LiBEiTsuiTs.       ^°-    ^^^    recently    brought    two 

heavy  suits  for  damages.  The 
Druggists  Circular  is  sued  for  Hbel,  and  $50,000  is 
being  asked  for.  George  M.  Beringer  is  sued  for 
$25,000  because  of  a  paper  read  before  the  American 
Pharmaceutial  Association  in  Atlantic  City  last  Sep- 
tember. The  paper  was  entitled  "Why  the  Mann 
Bill  Should  be  Enacted,"  and  the  complainants 
charge  that  it  contained  certain  libelous  statements. 

*  *     * 

The  University  of  California  is  finishing  a  Greek 
theater  which  will  be  one  of  the  wonders  of  the 
country.  There  will  be  160  marble  chairs  in  the 
front  row,  and  it  is  hoped  to  have  each  one  of  these 
purchased  by  an  interested  person  or  class  and  dedi- 
cated to  some  one  class,  alumnus,  or  professor.  The 
California  College  of  Pharmacy,  which  is  a  depart- 
ment of  the  university,  proposes  to  raise  the  neces- 
sary  $100   and   have   a   chair   dedicated   to   Dean 

Searby. 

*  *     * 

The  patent  on  phenacetine  expires  on  March  27, 
and  the  manufacturers  have  announced  that  the 
price  will  be  reduced  to  33  cents  an  ounce.  Whether 
other  houses  will  make  and  sell  the  product  after  that 
date,  under  either  the  name  of  phenacetine  or  the 
U.  S.  P.  title  of  acetphenetidin,  remains  to  be  seen. 

*  *     * 

The  Chicago  druggists  are  very  much  disturbed 
over  the  introduction  of  an  ordinance  in  the  Com- 
mon Council  raising  the  druggist's  liquor  license 
from  $5  to  $250  per  annum.  The  C.  R.  D.  A. 
hopes  to  kill  the  bill,  and  believes  from  its  past  suc- 
cess in  this  direction  that  it  will  be  able  to  do  so. 


The  Chicago  branch  of  the  A.  Ph.  A.  has  been 
formally  organized  with  Oscar  Oldberg  as  president 
and  W.  B.  Day  as  secretary-treasurer.  Meetings 
are  held  monthly,  the  March  meeting  being  called 
for  the  13th  at  the  Northwestern  University  Build- 
ing. 

*  *     * 

According  to  the  latest  list  of  "cutters  of  proprie- 
taries" issued  by  the  Roanoke  Mercantile  Agency 
of  Chicago,  twenty-nine  retail  firms  throughout  the 
country  ceased  to  be  trade  demoralizers  during  the 
month  of  January.     The  millennium  will  be  here 

yet! 

*  *     * 

Boston  and  Chicago  branches  have  been  organ- 
ized of  the  recently  formed  "Woman's  Organiza- 
tion of  the  N.  A.  R.  D."  Mrs.  Adelaide  M.  God- 
ding is  the  president  of  the  former  and  Mrs.  I.  M. 
Light  of  the  latter. 

*  *     * 

The  tripartite  plan  is  hereafter  to  be  called  the 
"reciprocity  plan."  The  good  old  name  suggests 
a  concert  of  action  between  three  parties,  and  this 
affects  the  courts  unfavorably,  as  was  seen  in  the 
Loder  case. 

Peter  R.  Lance,  long  connected  with  W.  R.  War- 
ner &  Co.,  and  one  of  the  best  known  and  most 
popular  drug  travelers  in  the  United  States,  died 
in  New  York  last  month  of  peritonitis  at  the  age 

of  69. 

*  *     * 

Brig  S.  Young,  dean  of  the  Department  of  Phar- 
macy of  the  Ohio  Northern  University  at  Ada,  is 
prominently  mentioned  as  a  candidate  for  the  office 
of  Dairy  and  Food  Commissioner  of  Ohio. 


Prof.  John  Uri  Lloyd  and  family  sailed  for 
Naples  last  month.  The  professor  will  spend  six 
or  seven  months  in  the  Orient  making  botanical 
and  other  investigations  under  the  auspices  of  the 
Smithsonian  Institute  and  Agricultural  Department 
at  Washington. 

*     *     * 

The  City  Council  of  Winnipeg,  Manitoba,  has 
passed  a  by-law  that  all  stores  must  close  sharply  at 
6  P.M.,  and,  strangely  enough,  the  druggists  are  hot 
about  it,  despite  the  fact  that  pharmacists  all  over 
America  have  been  striving  for  shorter  hours  for 
these  many  years ! 


One  soldier  is  dead,  another  is  dying,  and  eight 
are  seriously  ill  from  drinking  wood  alcohol  smug- 
gled into  the  military  prison  on  Governor's  Island 

in  New  York. 

*  *     * 

The  "Bank  of  America,"  organized  in  Chicago 
for  the  purpose  of  having  branches  in  drug  stores, 
has  failed  through  the  "high  finance"  methods  of 

the  chief  promoter. 

*  *     * 

Mr.  James  C.  Horton  has  retired  from  the  well- 
known  jobbing  firm  in  Kansas  City  of  Faxon,  Hor- 
ton &  Gallagher. 


THE  NEW  PHARMACOPEIA. 


A  Detailed  Commentary  on  the  Eighth   Revision,  which   Became  Official  September  1 — Each  Article  is 
Taken  Up  in  Alphabetical  Order  and  the  Specifications  Compared  with  Those  of  the  Previ- 
ous Edition — Practical  Observations  Made  on  the  Various  Preparations. 

By  DR.  JOHN  M.  FRANCIS, 

Chief  Chemist  for  Parke,  Davis  &  Co, 
{Continued  from  the  February  Buiaktin.) 


Lactucartum. — This  drug  occasionally  appears  in  small 
fragments,  tears,  or  irregular  masses.  All  of  this  unusual  stock 
"we  have  seen  proved  to  be  of  a  very  inferior  quality.  The  drug 
should  be  of  a  waxy  appearance  when  cut,  and  should  have 
that  marked  characteristic,  a  musky  odor.     The  commercial 

ig  is  sometimes  quite  soft  and  mildewed. 

iLappa. — If  there  is  anything  in  a  drug  stock  that  worms 
<annot  be  kept  out  of,  it  is  burdock  root.  Unless  the  phar- 
macist subscribes  to  the  naive  theory  we  once  heard  advanced, 
that  the  worms  eat  the  starch  and  leave  the  medicinal  portion 
untouched,  he  should  store  his  burdock  in  cans  or  bottles  con- 
taining a  little  chloroform. 

LINIMENTA. 

Little  change  of  any  note  appears  with  this  class  of  phar- 
macopoeial  preparations.  Compound  mustard  liniment  has 
been  omitted.  We  believe  some  of  the  others  might  well  have 
been  dropped  instead  of  this,  which  is  very  popular  with  cer- 
tain of  the  trade  and  worthy  of  its  good  repute.  The  formula 
for  ammonia  liniment  has  been  improved  by  replacing  3  per 
■cent  of  cottonseed  oil  by  an  equal  quantity  of  oleic  acid. 

LIQUORS. 

Dismissed :    ferri  acetatis,  ferri  citratis,  ferri  nitratis,  and 

sodii  silicatis.     Added:  antisepticus,  cresolis  compositus,  for- 

maldehydi,  and  sodii  phosphatis  compositus. 

^a^^iquor  Antisepticus. — This  is  intended  to  compete  with  a 

^Hbber  of  non-toxic  antiseptic  solutions  which  have  been  very 

ipopular  for  years.  -While  the  official  product  is  undoubtedly 

as  efficient  as  the  commercial   products,   it  differs  from  the 

best  known  in  flavor,  being  somewhat  stronger  and  harsher, 

and  for  this  reason  will  probably  not  replace  the  manufactured 

article  to  any  great  degree.    The  preparation  of  this  solution, 

"imple  as  it  appears  at  first  glance,  may  develop  some  difficul- 

s;  it  may  be  persistently  hazy  or  it  may  develop  haziness 

when    cooled    by    exposure.     Pharmaceutical    manufacturers 

have  found  this  to  be  one  of  their  minor  trials. 

Liquor  Calcis. — Must  not  contain  less  than  0.14  per  cent 
pure  calcium  hydroxide  by  appended  assay.  Even  lime  varies 
in  quality  and  readily  becomes  worthless  by  exposure.  Re- 
member that  strong  lime  water  is  made  by  using  cold  water 
when  treating  the  slaked  and  washed  lime. 

Liquor  Cresolis  Compositus. — Addition.  This  product  was 
discussed  under  Cresol  (which  see),  and  we  have  but  to  add 
that,  after  a  thorough  canvass  of  the  leading  manufacturers 
in  an  attempt  to  locate  cresol  of  proper  quality,  we  are  con- 
vinced that  for  the  present  pharmacists  will  find  it  almost 
impossible  to  obtain  cresol  which  will  meet  the  pharmacopoeial 


requirements.  This  is  not  due  to  the  fact  that  its  manufac- 
ture is  difficult,  but  that  its  consumption  has  up  to  the  present 
been  so  limited  as  not  to  warrant  installing  the  necessary 
equipment  for  its  production. 

Liquor  Ferri  Chloridi. — Strength  reduced ;  formerly  it 
contained  ferric  chloride  equivalent  to  about  13  per  cent  of 
metallic  iron,  whereas  it  now  assays  about  10  per  cent  of 
metallic  iron. 

Liquor  Ferri  et  Ammonii  Acetatis. — Old  Basham's  Mix- 
ture of  blessed  memory  has  been  changed  so  that  it  now  con- 
tains 40  Cc.  tincture  of  ferric  chloride  instead  of  20  Cc. ;  60 
Cc.  of  diluted  acetic  acid  instead  of  30  Cc. ;  500  Cc.  solution 
of  ammonium  acetate  instead  of  200  Cc. ;  and  120  Cc.  of  aro- 
matic elixir  instead  of  100  Cc.  This  amounts  to  a  practical 
dolibling  of  the  proportion  of  iron  in  (his  liquor,  as  the  tinc- 
ture of  ferric  chloride  of  the  Eighth  Revision  is  approxi- 
mately of  the  same  strength  as  heretofore.  We  believe  that 
physicians  will  approve  of  this  change  as  it  permits  of  smaller 
doses.  We  often  wonder  how  many  pharmacists  pride  them- 
selves on  dispensing  a  first-class,  bright-colored  Basham's 
Mixture?  We  have  seen  some  products  that  were  utterly 
vile,  and  others  beautifully  clear,  six  months  after  dispen- 
sing. Few  of  the  chalybeate  tonics  are  equal  to  this  old  rem- 
edy, and  many  physicians  could  be  won  over  to  its  regular 
use  if  pharmacists  would  make  a  little  diplomatic  campaign. 
It  is  a  prescription  which  carries  a  fair  profit  and  will  prove 
to  be  a  "repeater." 

Liquor  Ferri  Tersulphatis. — The  proportion  of  ferrous 
sulphate  per  1000  Cc.  of  finished  solution  is  increased  from 
400  to  500  grammes :  hence  the  strength  is  increased  from  a 
content  of  8  per  cent  to  about  10  per  cent  of  metallic  iron. 

Liquor  Formaldehydi. — Addition.  The  tremendous  growth 
in  the  consumption  of  this  product  within  the  past  ten  years 
has  been  startling.  Brought  to  general  notice  under  a  copy- 
righted name  and  sold  for  disinfection,  its  applications  are 
manifold.  While  kept  in  stock  by  most  pharmacists,  we  can 
safely  assert  that  few  realize  its  possibilities.  We  suggest 
that  our  friends  apply  to  the  U.  S.  Government,  to  the  State 
agricultural  stations,  and  to  manufacturing  pharmacists  and 
chemists  for  literature  on  the  uses  and  applications  of  formic 
aldehyde.  It  is  used  by  physicians,  in  the  household,  by  vet- 
erinarians, by  dentists,  by  the  fruit  grower,  and  last  and  not 
least  by  the  farmer  in  treating  his  potatoes,  "seed"  wheat, 
oats,  and  other  grains.  Push  this  product  and  sell  it  as  you 
would  "household  ammonia!" 

The  Pharmacopceia  requires  that  the  liquor  contain  not 
less  than  37  per  cent  by  weight  of  absolute  formaldehyde,  as 
determined  by  the  appended  assay.  The  solution  of  commerce 
is  called  "Solution  of  Formaldehyde,  40  per  cent,"  but  the 
fact  is  that  one  can  seldom  obtain  it  of  this  percentage  of 
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concentration  except  in  cool  weather.  Cool  water  will  absorb 
40  per  cent  of  the  gas,  but  like  ammonia  water  it  readily  parts 
with  a  portion  of  the  active  body  when'  the  temperature  rises, 
or  through  agitation.  Another  peculiarity  of  formaldehyde 
in  solution  is  that,  -when  subjected  to  severe  cold  or  if  heated 
too  rapidly,  it  polymerizes  into  a  dense,  white,  solid  mass 
resembling  casein  or  putty.  In  this  form  it  will  not  go  into 
solution :  hence  in  handling  stock  the  pharmacist  must  govern 
himself  accordingly.  Make  bulk  purchases  in  cool  weather; 
as  soon  as  possible  after  receipt  transfer  the  product  entirely 
to  retail-size  packages;  cork  tightly,  and  if  necessary  wire  the 
corks;  do  not  place  the  preparation  in  a  heated  situation,  and 
do  not  store  it  where  winter-cold  can  reach  it. 

At  the  risk  of  being  considered  verbose,  we  will"  refer  to 
an  oft  repeated  question :  "What  chemical  can  be  added  to 
formaldehyde  solution  to  generate  gas,  and  thus  qbviate  the 
usual  application  of  heat?"  Potassium  permanganate.  This 
substance,  disguised  by  admixture  with  lampblack,  charcoal, 
and  other  substances,  has  been  foisted  on  the  public  in  vari- 
ous parts  of  the  country  and  at  a  good  profit.  When  about 
four  ounces  of  the  chemical  are  added  to  a  pint  of  formalde- 
hyde solution  a  violent  effervescence  ensues  and  formalde- 
hyde gas  is  given  off;  but  the  expedient  is  a  very  wasteful 
one  as  a  large  part  of  the  agent  is  consumed  by  chemical  reac- 
tion with  the  permanganate.  Of  course  the  reaction  generates 
heat,  and  this  drives  off  a  portion  of  the  gas.  But  we  might 
just  as  well  adopt  the  expedient  of  the  lazy  municipal  disin- 
fecting officer  and  simply  pour  the  formaldehyde  solution  on 
a  sheet  hung  over  two  chairs. 

Liquor  Plumbi  Subacetatis  Dilutus. — The  solution  is  more 
concentrated  than  heretofore,  there  being  40  Cc.  solution 
of  lead  subacetate  as  compared  with  30  Cc,  in  1000  Cc.  of 
the   dilute  liquor. 

Liquor  Potassce  and  Liquor  Soda. — Prepared  direct  by  dis- 
solving potassium  hydroxide  or  sodium  hydroxide  in  water. 

Liquor  Sodii  Phosphatis  Compositus. — Addition.  The 
committee  of  revision  has  followed  the  lead  of  the  manufac- 
turing pharmacists  in  this  instance :  through  the  efforts  of  the 
latter  concentrated  solution  of  sodium  phosphate  has  attained 
a  large  consumption  of  late  years.  The  preparation  of  this 
solution  does  not  require  much  skill,  but  the  direction  should 
be  followed  and  a  good  quality  of  phosphate  of  sodium  is 
essential ;  1000  Cc.  of  the  liquor  contains  1000  grammes  of 
sodium  phosphate,  40  grammes  of  sodium  nitrate,  and  130 
grammes  of  citric  acid.  The  two  last  ingredients  are  used 
to  increase  the  solubility  of  the  first. 

Lithium  Salts. — There  are  no  changes  of  great  moment. 
The  specifications  allow  a  slightly  greater  latitude  as  regards 
purity. 

Lithii  Citras  Effervescens. — The  previous  revision  used  70 
grammes  of  lithium  ca'rbonate  to  prepare  1000  grammes  of 
the  "salt ;"  the  Eighth  Revision  specifies  the  use  of  50  grammes 
of  lithium  citrate,  combined  with  the  effervescent  base. 
Another  great  improvement  consists  in  omitting  the  sugar, 
which  added  nothing  desirable  to  the  flavor  and  yet  caused 
the  mixture  to  darken  with  age.  Heretofore  this  was  a  fine 
powder;  the  new  formula  directs  granulation  by  heat  (pan 
granulation),  and  the  result  is  a  typical  granular  effervescent 
salt. 

Magnesii  Sulphas  Effervescens. — Addition.  Has  been  very 
popular  for  many  years :  500  grammes  of  magnesium  sulphate 
is  combined  with  the  effervescent  base  to  produce  about  1000 


grammes.  As  in  the  case  of  the  effervescent  magnesium 
citrate,  this  granulation  is  accomplshed  by  heat,  which  is  ren- 
dered possible  through  the  use  of  a  mixture  of  citric  and 
tartaric  acids  instead  of  tartaric  acid  alone.  In  preparing- 
such  salts  a  moist  citric  acid,  or  one  with  full  content  of  water 
of  crystallization,  is  absolutely  necessary  to  produce  a  fine- 
appearing  granulation. 

Maltum. — Addition.  Used  for  the  preparation  of  malt 
extract.  The  average  malt  prepared  for  brewers'  use  will 
seldom  ever  meet  the  pharmacopoeial  rquirements  or  produce 
a  malt  extract  of  high  diastasic  power.  This  is  due  mainly  to 
the  fact  that  the  malting  process  is  not  carried  on  long- 
enough  and  also  because  brewers'  malt  is  usually  treated  at 
too  high  a  temperature.  Our  experiments  have  shown  that 
barley  grown  or  sprouted  for  six  or  seven  days  gives  the 
best  results.  The  practical  test,  omitted  by  the  Pharmacopoeia, 
is  to  macerate  a  drachm  of  crushed  malt  for  half  an  hour  in 
warm  water  and  test  this  infusion  on  warm  starch-paste. 
One  grain  of  prime  extract  of  malt  will  digest  starch-paste 
equivalent  to  4  grains  of  raw  starch  in  10  minutes,  so  that 
it  will  not  strike  a  bliie  color  with  a  drop  of  very  dilute  solu- 
tion of  iodine. 

Massa  Hydrargyri. — Powdered  glycyrrhiza  is  increased, 
althea  reduced,  and  glycerin  increased,  so  that  this  mass  is 
softer   than   heretofore. 

Methylis  Salicylas. — It  seems  almost  unnecessary  to  say 
anything  about  this  substance,  which  is  so  generally  used. 
Yet  the  fact  remains  that  competition  in  price  has  resulted  in 
the  sale  of  much  "synthetic  oil  of  wintergreen"  which  is  very 
impure.  The  pharmacopoeial  specifications  are  ample  to  insure 
pure  goods.  The  inferior  grade  will  become  especially  notice- 
able in  tooth-pastes  after  a  few  months'  aging. 

Methylthionince  Hydrochloridum. — Addition.  Methylene 
blue  certainly  "all  looks  alike,"  but  it  certainly  does  not  all 
test  alike,  and  to  the  writer  it  is  associated  with  a  seemingly 
endless  tale  of  rejected  samples.  Some  years  ago  this  sub- 
stance, in  crystal  form,  was  brought  before  the  medical  pro- 
fession in  a  high  degree  of  purity,  and  it  was  very  costly. 
Within  later  times  the  price  has  been  scaled  down  until  it  is 
comparatively  cheap,  and  herein  lies  the  danger,  since  a  very 
large  proportion  of  it  is  wholly  unfitted  for  internal  adminis- 
tration because  it  contains  arsenic  or  zinc  salts,  or  both. 
Metals  are  used  in  the  process  of  manufacture,  and  the 
removal  of  the  last  traces  of  these  is  wholly  unnecessary  if 
the  methylene  blue  is  to  be  used  for  a  dye ;  when  used  as  a 
medicament  the  arsenic  is  of  course  prohibited,  and  the  solu- 
ble zinc  salts  affect  the  digestive  organs.  For  this  reason 
never  purchase  the  product  without  a  guarantee,  and  then 
be  sure  to  apply  the  last  two  tests  given  in  the  Pharmacopceia 
(for   zinc   and   arsenic). 

Morphince  Acetas. — It  is  well  to  remember  that  this  salt 
loses  a  portion  of  the  acetic  acid  with  age  and  hence  becomes 
less  soluble.  This  can  of  course  be  easily  corrected  by  the 
use  of  a  little  acid   in  dispensing. 

Mucilago  Acacice. — 330  grammes  of  lime-water  now  replace 
an  equal  quantity  of  water  in  each  1000  grammes  of  this 
mucilage.  The  lime  water  is  presumably  added  to  correct 
the  acidity  of  the  acacia.  This  change  in  the  formula  for 
mucilage  of  acacia  has  revived  an  old  pharmaceutical  puzzle. 
Every  pharmacist  is  familiar  with  the  precipitate  which 
results  when  solution  of  bichloride  of  mercury  is  added  to 
lime  water;  yet  when  the  lime  water  is  associated  with  acacia, 
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as  in  this  official  mucilage,  this  reaction  does  not  seem  to 
take  place  until  the  mucilage  is  practically  saturated  with  the 
bichloride  of  mercury.  We  note  that  this  peculiarity  was 
discovered  many  years  ago,  but  we  find  no  satisfactory  explan- 
ation. 

Myrrha. — No  specifications  are  gfiven  in  the  Pharmacopoeia 
which  serve  to  reject  inferior  grades.  We  find  the  commer- 
cial grades  yield  from  43  to  59  per  cent  of  alcohol-soluble 
matter  and  should  average  about  50  per  cent.  The  powdered 
myrrh  generally  procurable  averages  much  lower,  and  usually 
contains  from  30  to  38  per  cent  alcohol-soluble  matter.  This 
difference  is  due  to  loss  from  drying  or  from  the  addition  of 
absorbent  material  to  make  a  stable  powder. 
)leatum  Atropina. 
)leatum   Cocaince. 

Oleatnm  Quinincr. — Additions.  These  are  all  valuable  pro- 
ducts and  have  been  available  for  years.  The  process  of  man- 
ufacture is  so  simple  as  to  need  no  comment  other  than  that 
the  oleic  acid  and  alkaloids  should  be  heated  until  perfect 
solution  results,  and  should  then  be  filtered  hot. 

OLEORESINS. 

.A.11  are  prepared  with  acetone  except  that  of  cubeb,  which 
demands  alcohol.  We  presume  that  the  change  from  sulphuric 
ether  to  acetone  as  an  extracting  agent  is  warranted  by 
motives  of  economy  and  also  by  practical  results.  We  are 
not  prepared  to  concede,  however,  that  the  resulting  oleoresins 
are  the  same  in  all  respects  as  when  prepared  by  the  use  of 
ether.  We  took  occasion  to  state  under  Acetone  that  this 
substance  seemed  to  combine  within  itself  the  solvent  powers 
of  both  ether  and  alcohol.  Further  experiments  on  its  use 
in  preparing  oleoresins  demand  some  modification  of  this 
statement.  We  find  that  when  a  purified  dehydrated  acetone 
is  employed  to  extract  a  thoroughly  dried  drug,  very  little 
extractive  is  obtained  which  is  insoluble  in  sulphuric  ether. 
On  the  other  hand,  if  we  use  commercial  acetone  and  ordi- 
nary commercial  drugs  quite  an  appreciable  amount  of  extract- 
ive separates  out  that  is  insoluble  in  ether.  The  proportion 
of  this  latter  substance  varies,  being  naturally  greater  from 
aspidium  and  capsicum  than  from  lupulin  and  pepper.  It 
would  appear  that  the  acetone,  combining  with  the  water 
normally  present  in  the  drug,  extracts  constituents  soluble 
in  diluted  acetone.  As  the  water  is  all  finally  removed  by 
the  acetone,  those  constituents  of  the  drug  soluble  in  concen- 
trated acetone  are  extracted.  On  evaporation  of  the  acetone 
a  natural  separation  takes  place,  the  lighter  oleoresin  rising  to 
the  top.  In  operating  on  male-fern,  which  is  fairly  soft,  this 
heavy  "extract,"  insoluble  in  pure  acetone  or  ether,  some- 
times amounts  to  25  per  cent  of  the  total  yield :  as  intimated 
nbove,  with  lupulin  and  pepper  it  is  notably  less. 

A  series  of  experiments  warrants  the  general  statement 
that  the  lighter  portion  of  the  acetone  extract,  which  can  be 
poured  off  from  the  heavy  residue,  is  about  equivalent  in 
yield  to  that  obtained  by  extracting  the  same  drug  with  sul- 
phuric ether.  If  this  precaution  is  not  taken  to  discard  the 
heavy  extract  which  separates  immediately  on  evaporation  of 
the  acetone,  the  yield  from  male-fern  will  be  much  too  great. 
We  have  not  been  able  to  demonstrate  the  presence  of  filicic 
acid  in  this  heavy  extract,  though  the  identity  tests  for  this 
substance   are   exceedingly  unsatisfacory  anyway. 

We  think  that  cubeb  might  well  have  been  included  in  the 


above  class  and  extracted  by  acetone,  as  the  drug  yields  but 
little  alcohol  after  it  has  been  thoroughly  extracted  by  acetone. 
Alcohol  is  open  to  the  further  objection  that  its  boiling  point 
is  so  high  that  a  considerable  loss  of  the  volatile  substance 
from  the  cubeb  occurs  when  the  solvent  is  evaporated. 

Oleum  JEtheretim. — This  product  is  so  notoriously  bad 
that  we  doubt  the  wisdom  of  retaining  it  in  the  Pharma- 
copoeia. We  hazard  the  assertion  that  90  per  cent  of  the 
ethereal  oil  on  the  shelves  of  the  retail  druggist  to-day  is 
spurious  or  grossly  defective.  This  is  hardly  the  fault  of  the 
druggist,  but  is  due  to  several  things.  No  process  of  manu- 
facture has  yet  been  proposed  which  is  not  difficult  of  manip- 
ulation and  very  costly  because  of  the  scanty  yield;  further- 
more, when  a  proper  ethereal  oil  is  obtained  it  is  not  stable. 
These  facts,  taken  in  conjunction  with  the  limited  consump- 
tion, naturally  result  in  poor  goods  on  the  retailers'  shelves. 
When  one  attempts  to  purchase  this  substance  he  fares  but 
little  better,  as  we  have  seen  but  few  samples  which  were 
gehuine.  The  pharmacopoeial  specifications  are  not  suffi- 
ciently elaborate  to  protect  the  purchaser. 

OILS. 

The  descriptions,  assays,  and  specifications  for  oils,  espe- 
cially the  "volatile  oils,"  are  a  tremendous  improvement  upon 
those  of  preceding  revisions  of  our  Pharmacopoeia,  and  also 
upon  those  of  any  pharmacopoeia.  Those  who  are  responsi- 
ble for  these  changes  are  to  be  congratulated  upon  their  clear- 
cut  work,  and  felicitations  are  no  less  due  to  those  oil-pro- 
ducers who  have  striven  to  elevate  the  standard  of  this 
important  and  much  sophisticated  class  of  medicaments. 

Oleum  Amygdalce  Amara. — Assayed.  Must  contain  not 
less  than  85  per  cent  of  benzaldehyde,  and  not  less  than  2  nor 
more  than  4  per  cent  of  hydrocyanic  acid,  estimated  by  pro- 
cesses appended.  It  will  be  noted  that  the  specifications  for 
oil  of  bitter  almond  are  the  same  as  those  for  benzaldehyde; 
the  two  are  to  all  intents  and  purposes  the  same,  and  the 
pharmacist  might  just  as  well  specify  the  synthetic  benzalde- 
hyde in  ordering. 

Oleum  Amygdala  Expressum. — This  is  one  of  the  cases 
where  you  order  one  thing  and  usually  get  another.  We  pre- 
sume one  can  obtain  a  genuine  oil  of  expressed  sweet  almond 
if  he  specifically  demands  it  and  is  willing  to  pay  the  price, 
but  the  oil  of  sweet  almond  of  commerce  is  expressed  mainly 
from  the  seeds  of  plums,  apricots,  and  similar  fruit,  which 
are  very  abundant  and  cheap  because  they  are  practically 
waste  material.  There  is  really  no  valid  reason  why  this 
should  not  be  done,  as  the  resulting  oil  meets  every  require- 
ment, but  we  might  as  well  know  what  we  are  buying.  In 
this  connection  it  may  surprise  our  readers  to  know  that  Cali- 
fornia is  not  only  shipping  hundreds  of  tons  of  apricot  ker- 
nels to  Europe  yearly,  but  is  also  turning  out  a  fine  grade  of 
"oil  of  sweet  almond." 

Oleum  Anisi.—M.ost  of  the  samples  of  this  oil  examined  by 
the  writer  have  been  of  good  quality,  those  indicating  adul- 
terations amounting  to  not  more  than  10  per  cent.  The  most 
important  tests  of  the  Pharmacopoeia  are  those  of  optical 
rotation,  specific  gravity,  solubility,  and  congealing  point. 
Unfortunately  the  first  mentioned  and  most  important  test  is 
not  available  to  many  pharmacists. 

(To  be  continued.) 


EASTER  BUSINESS:  DOES  IT  PAY? 

Twenty    Druggists   Answer   This    Important   Question — A  Wide   Variety  of   Experience  and  Opinion- 
About  Half  Make  a  Success  of  Easter  Displays;  tlie  Others  are  Either 
Unsuccessful  or  Indifferent. 


We  caught  ourselves  wondering  this  year  whether  pharmacists  as  a  rule  endeavor  to  do  much 
Easter  business,  and,  if  so,  what  goods  they  succeed  best  in  selling,  what  advertising  methods  they  use, 
and  what  measure  of  success  greets  their  efforts.  To  settle  the  question  we  asked  20  wide-awake  drug- 
gists to  give  us  the  benefit  of  their  experiences,  and  it  will  be  seen  from  their  replies  that  they  do  not 
at  all  agree  upon  the  subject.  Some  have  made  a  success  of  Easter  business:  some  have  not:  but  in  any 
event  their  letters  will,  we  feel  sure,  be  read  with  keen  interest.  To  those  who  use  Easter  advantageously, 
and  to  those  who  would  like  to  do  so,  there  are  many  suggestions  as  to  ways  and  means  that  will  prove 
helpful. — The  Editors. 


H.  M,  CURRY, 

Ellsworth,  Kansas. 
We  usually  take  advantage  of  the  Easter  season 
as  a  splendid  time  to  advertise  our  perfume  special- 
ties, and  frequently  make  in  our  ads.  reference  to 
any  new  ideas  we  may  have  formulated  concerning 
the  coming  soda  season.  Our  methods  of  Easter 
advertising  are  carried  out  upon  lines  which  we 
may  have  selected  as  best  fitted  for  the  time  at 
hand,  and  generally  centre  in  a  window  display  in 
which  we  inculcate  as  artistically  as  time  will  allow 
some  suggestions  of  the  Easter  season  with  special 
significance  as  to  its  origin. 


H.  M.  Curry. 


Last  year  we  showed  one  of  the  old  California 
mission  churches  with  a  trellis  of  Easter  lilies,  vines, 
and  flowers,  with  Easter  novelties  and  perfumes 
arranged  in  neat  designs  on  the  floor  of  the  window. 
[This  display  is  shown  elsewhere  in  the  present  is- 
sue.— The  Editors.] 

We  also  use  our  newspaper  space  to  advertise 
Easter  dyes  as  the  main  issue,  with  reference  to 


some  one  of  our  specialties  or  the  prescription 
department  incidentally.  This  year  we  will  make 
Easter  Saturday  (pardon  the  assumption)  a  special 
souvenir  day  on  which  we  will  formally  open  for 
public  inspection  our  new  prescription  department, 
which  is  being  built  for  us.  We  exj>ect  to  invite 
the  public  and  will  present  each  lady  with  a  floral 
souvenir  attached  to  a  neatly  printed  folder  ex- 
plaining the  growth  of  our  prescription  department, 
giving  some  facts  regarding  the  equipment,  etc., 
and  closing  with  an  earnest  bid  for  patronage  in 
that  line. 

Strictly  speaking,  we  do  not  believe  that  Easter 
advertising  pays  if  any  considerable  outlay  is  ex- 
pended, except  in  an  indirect  way.  In  fact  this  is 
true  of  most  advertising.  We  believe  in  it,  first, 
last,  and  all  the  time,  but  it  is  the  cumulative  results 
that  count,  and  not  the  special  display  or  ad.  Many 
pretty  windows,  with  good  wares  displayed,  have 
failed  to  sell  goods  as  immediate  results,  but  have! 
done  their  share  toward  that  publicity  which  works 
for  a  good  permanent  growth  of  the  business. 


OWEN  RAYMO, 

Wayne,   Mich. 

I  will  answer  your  Easter  questions  as  given  by 
you: 

"Do  you  take  special  advantage  of  the  Easterj 
season  to  push  certain  lines  of  goods?"  I  do.  I: 
try  to  use  every  season  to  advantage. 

"What  goods  do  you  make  a  special  drive  on?'  J 
Easter  dyes,  perfumes,  and  novelties.  j 

"What  advertising  methods  do  you  employ?"' 
Special  window  dressing,  newspai>er,  and  circulars. 

"Has  your  experience  really  justified  you  in  put- 
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ting  forth  very  much  of  an  effort  at  Easter — that  is, 
are  the  returns  worth  the  outlay  of  time  and  ex- 
pense?" In  cash,  no.  In  satisfaction  for  having 
tried,  and  having  done  the  best  I  could,  yes.  I 
change  and  clean  my  windows  every  week.  Some 
displays  make  sales;  some  do  not.  But  whether 
they  do  or  not,  I  maintain  the  continuous  round  of 
effort — new  ads.  in  the  newspaper  every  week; 
counter  circulars  and  cards  every  day. 


■  FRANK  FARRINGTON, 

Delhi,  N.  Y. 
es,  we  do  take  advantage  of  the  Easter  season 
"for  pushing  certain  lines  of  goods,  choosing  such 
lines  as  are  especially  in  demand  then. 

Perfumes  are  of  course  particularly  salable'. 
Stationery  we  have  found  to  respond  well  to  adver- 
tising at  that  time.  Such  goods  as  make  desirable 
gifts  pay  for  pushing  on  account  of  the  steadily 
growing  custom  of  giving  presents  on  Easter  day. 

As  for  methods  employed,  we  make  a  special 
effort  in  the  way  of  window  displays  and  find  that 
method  the  most  profitable.  An  attractive  booklet, 
appropriately  made  up,  placed  in  the  hands  of  the 
people  a  week  or  so  previous  to  Easter  Sunday,  and 
calling  attention  to  the  salable  goods  for  the  time, 
is  a  favorite  and  profitable  plan.  Of  course,  we  use 
all  the  papers. 

Yes,  we  find  the  special  effort  justifiable,  though 
it  could  easily  be  overdone  by  spending  too  much 
money  in  exploiting  goods  salable  only  for  the  day. 

In  conclusion,  let  me  hope  that  my  ideas  may 
confirm  the  suspicions  of  some  doubting  one  and 
encourage  him  to  an  effort  which  shall  result  suc- 
cessfully this  year. 

^^^  G.  C.  BARTELLS, 

^^^F  Camp  Point,  111. 

In  my  business  of  forty  years  I  have  never  made 
special  effort  for  Easter,  because  I  am  in  a  com- 
munity that  does  not  know  much  about  Easter.  In 
a  community  of  Catholics  and  Episcopalians  such 
an  effort,  I  think,  would  pay  well,  but  among 
Protestants,  and  especially  Scotch-Irish  Presby- 
terians, it  would  hardly  succeed.  Easter  ceremonies 
are  looked  upon  as  pagan.  Some  years  ago  a  little 
church  here  prepared  some  special  music  for  Easter 
Sunday,  and  one  of  the  leading  men,  an  elder, 
raised  such  a  storm  that  nothing  was  done  and  no 
Easter  service  was  held.     Still  nearly  all  denomina- 


tions of  Christians  ate  making  more  and  more  of 
the  Great  Miracle  of  the  Resurrection  of  the  Son 
of  Man.  I  keep  in  stock  an  assortment  of  Easter 
cards,  booklets,  and  ^g^  dyes,  as  I  have  some  Ger- 
man customers  who  delight  in  the  "Osterfest." 


WM.   O.  FRAILEY, 

Lancaster,   Pa. 

I  put  up  all  my  own  tg%  dyes  and  make  window 
displays.  I  make  liquid  dyes  and  package  dyes  of 
aniline.  I  color  eggs  with  my  dyes  and  place  them 
in  my  window  in  nests  of  colored  excelsior  in  differ- 
ent shades.  I  buy  papier-mache  rabbits,  chickens, 
and  other  toys  and  arrange  them  around  the  window 
among  the  colored  eggs  and  excelsior.  In  another 
window  I  put  young  live  rabbits  or  chicks  two 
weeks  old,  and  the  background  of  that  window  is 
filled  with  signs  advertising  the  dyes  on  exhibition 
in  the  other  window. 

Does  it  pay?  Of  course  it  pays.  Anything  that 
will  bring  the  children,  young  or  old,  to  the  win- 
dows and  keeps  them  there  in  crowds  (and  that  is 


Wm.  O.  Frailey. 

what  my  displays  do)  pays  if  the  goods  are  right. 
My  Easter  trade  is  always  good  because  I  make  it 
so  by  advertising.  Good  windows  are  the  most 
valuable  asset  of  the  retail  druggist  about  Easter 
time.  Nearly  every  pharmacy  has  the  material  for 
making  tgg  dyes,  and  a  little  of  the  spare  time  con- 
sumed by  some  in  ogling  out  the  windows  could  be 
profitably  used  in  preparing  dyes  and  experiment- 
ing on  the  shades  and  strengths  required  for  the 
purpose. 
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If  this  will  stimulate  any  one  to  make  good  use 
of  the  opportunity  of  Easter  time  to  add  to  his 
profits  and  volume  of  business,  I  shalUfeel  proud  of 
my  time  in  telling  it. 


J.  T.  PEPPER, 

Woodstock,  Ontario. 
For  years  I  have  always  made  a  special  effort 
at  Easter  to  sell  perfumes  and  have  been  fairly  suc- 
cessful. I  have  never  had  much  success  with  Easter 
tgg  dyes,  but  have  them  for  sale  at  that  time.  The 
people  here  do  not  go  into  that  sort  of  thing  very 
much,  and  even  if  a  druggist  did  a  lot  of  Easter 
business,  he  would  not  make  much  money.  The 
business  is  too  small. 


J.  T.  Pepper. 

But  it  is  different  with  perfumes.  I  make  a  win- 
dow display  of  them  at  Easter  time  and  advertise 
Easter  perfumes  in  my  regular  space  in  the  daily 
paper.  Weather  conditions  control  very  largely 
the  amount  of  sales  of  perfume  at  Easter.  If  the 
weather  is  fine  and  warm,  and  the  ladies  can  wear 
their  new  gowns  and  hats,  the  sales  of  perfume  are 
gratifying,  but  if  the  weather  is  unpropitious,  cold 
and  wet,  and  the  ladies  hesitate  to  wear  their  new 
hats  and  gowns,  the  sales  are  apt  to  be  disappoint- 
ing. 

I  think  it  always  pays,  however,  to  recognize 
Easter.  You  must  display  some  kind  of  goods  in 
your  window  at  Easter.  Why  not  perfumes?  You 
must  advertise  something  in  your  regular  newspaper 
space.    Why  not  perfumes? 


A.  E.   PRATT, 
Waukon,  Iowa. 

To  me,  and  I  think  the' same  may  be  said  of  other 
druggists  in  the  smaller  towns,  the  festive  Easter 
time  presents  an  occasion  when,  if  one  is  so  dis- 
posed, one  can  find  both  pleasure  and  profit. 
Through  the  medium  of  the  show  windows  many 
people  may  be  attracted  to  the  store  who  might  not 
otherwise  drop  in,  and  who  may  perhaps  be  patrons 
of  other  stores.  Easter  is  quite  like  the  valentine 
season  and  should  be  treated  very  much  the  same; 
great  care  should  be  exercised  not  to  overstock  on 
such  goods,  as  the  period  of  sale  is  so  short.  I  be- 
lieve it  pays  the  druggist  to  place  on  sale  a  conser- 
vative line  of  Easter  goods,  even  though  the  stock  be 
small,  for  there  are  a  certain  class  of  people  to 
whom  an  Easter  line  appeals,  and  if  you  have  the 
goods  you  can  surely  catch  them;  if  not,  they  pass 
on. 

The  line  usually  consists  of  Easter  cards,  hand- 
painted  eggs,  tgg  dye,  small  chicks,  rabbits,  and 
other  novelties.  Tasty  window  displays  of  these 
goods  I  believe  to  be  the  best  and  most  catchy 
method  of  disposing  of  them.  It  certainly  is  the 
method  having  the  lease  expense,  and  surely  econ- 
omy must  be  considered  in  selling  a  line  of  goods 
where  the  sale  is  of  such  short  duration. 

My  own  experience  bears  me  out  in  saying  that 
the  returns  are  well  worth  the  money  invested,  and 
worth  the  effort  put  forth  toward  making  Easter 
a  success. 


ALLEN  B.  JUDD, 
West  Hartford,  Ct. 
It  has  always  been  a  custom  of  this  store  to  have 
at  Easter  an  extra  display  of  tgg  dyes,  cards,  or 
candy.  Whether  it  really  pays  of  course  is  a  ques- 
tion. I  am  in  a  town  of  some  3000,  and  about  700 
of  these  are  customers.  It  has  surely  helped  me  in 
an  advertising  way  and  creates  talk,  while  interest- 
ing the  children.  I  have  dyed  excelsior  with  green 
egg  dyes  and  used  this  for  grass  in  the  bottom  of 
the  window,  in  the  center  put  a  mirror  which  makes 
a  good  imitation  of  a  lake,  and  placed  ducks  and  a 
small  boat  on  it.  In  the  rear  I  have  had  a  house 
made  from  a  small  wooden  box  and  cardboard 
covered  with  crepe  paper.  In  the  window  I  put 
chicks,  ducks,  etc.  Around  the  lawn  I  have  some 
cut-outs  of  men  or  ads.  of  egg  dyes,  and  also  chicks,  I 
ducks,  and  rabbits  scattered  about.  In  one  comer  I 
have  a  nest  with  colored  eggs.    All  this  makes  quite 
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a  pretty  sight.  I  have  a  background  of  crepe  paper, 
and  also  hang  garlands  of  the  same  over  the  top 
of  the  display. 


D.  G.   KILBURN, 

Quincy,  111. 

My  experience  in  handling  a  line  of  Easter  novel- 
ties has  brought  me  to  the  conclusion  that  "there's 
nothing  in  it,"  It  is,  to  be  sure,  a  good  day  "to 
make  a  fuss  over,"  but  to  my  notion  the  returns 
financially  do  not  compensate  for  the  energy  and 
risks  engendered.  All  pharmacies,  to  be  sure,  sell 
a  few  boxes  of  egg  dyes,  but  the  novelties,  such  as 
cards,  china  eggs,  baskets,  stuffed  rabbits,  and  the 
like,  are  a  good  thing  to  let  alone  unless  one  starts 
a  collection  of  such  things  to  indicate,  when  he  gets 
old,  what  kind  of  Easter  truck  was  sold  "in  the  good 
old  days  when  he  was  a  young  man." 


A.  J.  ROBSON, 

Frceport,    111. 

The  only  Easter  line  we  have  pushed  is  the  egg 
dyes.  These  have  always  been  exploited  in  news- 
paper ads.  and  by  our  special  efforts. 

Our  method  is  to  make  a  display  both  on  the 
cases  and  in  the  window,  and  at  the  same  time  have 
an  ad.  in  the  newspaper  calling  the  people's  attention 
to  Easter  and  what  we  have  to  sell.  Then  when  the 
people  come  in,  we  show  the  goods.  In  eight  cases 
out  of  ten  we  sell  a  package  of  dye. 

I  find  that  you  are  repaid  for  all  trouble  and  ex- 
pense undergone  at  Easter  time.  It  pays  even  if 
your  newspaper  ad.  brings  in  only  one  person.  That 
person  is  like  a  ball  of  snow  rolling  down  hill.  He 
comes  in  contact  with  others,  and  before  long  a 
hundred  have  been  told  the  gospel. 


IP^  J.  H.  AXT, 

Fort  Madison,  Iowa. 
I  believe  in  Easter  sales.  Indeed,  I  believe  in 
openings  and  special  days  on  every  possible  occa- 
sion that  presents  itself.  We  always  make  a  special 
window  trim  for  Easter  and  advertise  perfumes  and 
candies  as  Easter  souvenirs.  We  use  newspaper 
advertisements,  circulars,  and  send  out  invitations 
by  mail.  We  have  found  after  many  years'  experi- 
ence that  a  particular  effort  put  forth  on  any  line 
of  goods,  or  on  any  special  occasion,  always  helps 
the  general  sales.     Occasionally  we  make  a  failure 


in  a  financial  way,  but  nevertheless  the  advertise- 
ment is  always  a  good  one  and  is  worth  paying  for 
as  such.  Very  often  it  is  our  experience  that  while 
the  goods  displayed  in  a  particular  window  trim 
do  not  sell  to  any  extent  at  the  time,  they  will  enjoy 
a  steady  sale  for  the  next  two  or  three  weeks  or 
months — a  sale  far  beyond  the  average. 


I.  E.  SHEASGREEN, 

Woodstock,  N.  B. 
I  would  say  that  while  I  have  only  been  in  busi- 
ness for  half  a  dozen  years,  I  have  always  taken 
advantage  of  the  Easter  time  to  make  some  extra 
window  display  and  decoration,  and  have  found 
that  it  always  pays.  A  nice  line  of  Easter  perfumes 
in  a  well-dressed  window  always  does  well  when 
accompanied  by  catchy  price  cards,  while  I  ordina- 
rily use  another  window  to  show  something  nobby  in 
smokers'  goods.  These,  together  with  general  shop 
decorations  in  the  way  of  flowering  plants,  etc., 
with  extra  lights,  go  to  make  up  something  out  of 
the  ordinary  for  the  Easter  time. 


SHORTER    REPLIES. 

J.  J.  Seiberz,  Louisville,  Ky. :  I  handle  nothing 
much  in  the  Easter  line  except  candy  novelties, 
candy  eggs,  etc.  I  do  a  fair  business  in  such  goods 
but  put  forth  no  special  advertising  efforts,  limit- 
ing myself  chiefly  to  an  Easter  window  display.  *  I 
always  try  to  get  some  kind  of  a  mechanical  toy  that 
moves  in  some  way,  since  this  usually  attracts  pas- 
sers-by. 

Frank  N.  Maus,  Kalamazoo,  Mich. :  I  have 
never  taken  advantage  of  the  Easter  season  to  push 
any  special  line  of  goods.  I  do  not  believe  the  out- 
lay of  time  and  expense  would  justify  me  in  putting 
forth  any  particular  effort.  Of  course,  I  keep 
Easter  dyes  and  perfumes  and  have  a  fair  sale  on 
them. 

William  Mittelbach,  Boonville,  Mo. :  Our 
city  being  small,  and  trade  rather  limited,  none  of 
us  in  Boonville  make  special  drives  during  Easter. 
I  could  therefore  not  interest  any  one  by  writing  on 
the  subject. 

W.  C.  Wheelock^  Kalamazoo,  Mich. :  I  have 
never  been  able  to  do  anything  at  all  with  Easter 
displays.  A  valentine  window  will  bring  a  dollar 
for  every  cent  that  an  Easter  window  yields. 

L.  Whorton,  Gadsden,  Ala. :  I  am  sorry  to  say 
that  my  experience  in  special  advertising  for  Easter 
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is  limited.  Easter  is  not  extensively  celebrated  in 
this  part  of  the  country  except  on  Sunday,  and  we 
have  little  occasion  for  advertising  in  our  line. 

Charles  J,  Fuhrmann^  Washington,  D.  C. : 
My  experience  with  Easter  sales  and  displays  will 
not  interest  many  readers.  About  all  I  do  is  to 
stock  up  and  exhibit  perfumes  and  candies,  and  they 
always  go  pretty  well  at  the  time.  I  have  never 
put  forth  any  special  advertising  efforts  at  Easter. 


I  am  located  in  a  residence  neighborhood  and  I  do 
not  think  it  would  pay  me  to  do  very  much. 

Frederick  G.  Koch^  Mamaroneck,  N.  Y. :  My 
opinion  on  the  subject  of  Easter  would  really  be  use- 
less. I  made  one  trial,  and  it  was  such  a  failure  that 
I  have  been  prejudiced  ever  since. 

P.  R,  Turner^  Marianna,  Ark. :  My  experience 
with  Easter  goods  is  so  slight  that  I  shall  have  to 
ask-you  to  excuse  me  this  time. 


TWO  POPULAR  BOOKS  ON  PHARMACY. 

New  Editions  of  Remington's  "Practice  of  Pharmacy"  and  Caspari's  "Treatise  on  Pharmacy "- 
upon  the  U.  S.  P.,  VIII— Both  Reviewed  for  the  BULLETIN  by  Competent  Critics. 

By  PROFESSORS  W.  L.  SCOVILLE  and  A.  B.  STEVENS. 


-Based 


The  Practice  of  Pharmacy.  Intended  as  a  hand-book  for 
pharmacists  and  physicians  and-  a  text-book  for  students. 
Fourth  edition.  By  Joseph  P.  Remington,  Ph.M.,  Phar.D., 
F.C.S.,  Chairman  of  the  Committee  of  Revision  of  the 
United  States  Pharmacopoeia,  professor  of  theory  and 
practice  of  pharmacy,  and  director  of  the  pharmaceutical 
laboratory  in  the  Philadelphia  College  of  Pharmacy,  etc., 
etc.  8vo,  1504  pages;  over  800  illustrations;  Cloth,  $6.00; 
Sheep,  $6.50.  Half-leather,  $7.00.  Philadelphia:  J.  B. 
Lippincott  Co. 

The  new  (fourth)  edition  of  Remington's  Phar- 
macy is  larger  by  54  pages  than  the  third  edition, 
although  the  author  has  made  an  undoubted  attempt 
to    condense.       The    subject-matter    and    general 


Professor  Remington,  the  author. 

arrangement  of  the  work  remains  as  before,  but  the 
reduced  size  of  many  of  the  cuts  results  in  a  better 
appearance,  and  yet  the  illustrations  are  quite  as 
clear  as  before. 

In  Part  I,  devoted  to  pharmaceutical  physics,  10 
pages  have  been  saved  by  the  use  of  smaller  and 


more  artistic  illustrations.  Aside  from  the  cuts  this 
section  of  the  book,  shows  little  change,  which  dis- 
appoints us  because  we  hoped  for  some  additions. 
The  general  treatment  consists  of  descriptions  of 
apparatus  as  illustrating  principles.  These  descrip- 
tions are  very  full  and  clear,  and  the  illustrations 
of  practical  apparatus  are  very  complete,  but  the 
pi*inciples  themselves  become  lost  in  the  applications. 
One  finds  very  easily  what  forms  of  balances,  for 
instance,  are  available,  but  the  principles  upon  which 
they  are  built,  and  which  should  govern  a  selection, 
are  less  prominent.  We  do  not  mean  that  the  prin- 
ciples are  not  stated,  but  they  are  stated  briefly,  as 
though  incidental. 

A  number  of  subjects  illustrate  this.  Latent  heat 
is  the  foundation  principle  of  the  operations  of 
evaporation,  distillation,  and  sublimation,  and  in  a 
way  also  of  solution  and  crystallization,  and  a  thor- 
ough understanding  of  latent  heat  would  therefore 
not  only  make  all  those  operations  more  intelligi- 
ble, but  would  render  a  selection  of  methods  or 
apparatus  easier.  Nevertheless  only  about  half  a 
page  is  devoted  to  an  explanation  of  latent  heat. 
Under  comminution,  mills  are  described  freely, 
but  no  classification  of  them  is  made,  and  so  far  as 
principles  are  concerned,  they  all  appear  alike.  In 
the  chapter  on  Solution  we  miss  the  ionic  theory, 
which  has  now  become  well  established  and  which  ; 
is  made  the  basis  of  analytical  chemistry.  Its  terms  | 
are  common,  even  in  pharmaceutical  literature,  but 
one  does  not  find  them  here. 

A  new  chapter  is  needed  on  optical  instruments, 
in  which  the  polariscope  and  refractometer  should 
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be  described  and  their  uses  pointed  out.  It  may  be 
that  these  instruments  will  never  be  common  in  the 
drug  store,  but  the  former  is  used  in  the  Pharma- 
copoeia in  testing  the  volatile  oils,  and  the  descrip- 
tion there  given,  and  reproduced  on  page  1057  of 
the  "Practice,"  is  hardly  intelligible  to  the  average 
pharmacy  student.  Even  if  the  instrument  is  never 
used,  the  pharmacist  should  understand  its  applica- 
tions to  pharmaceutical  products.  And  the  refrac- 
tometer  is  made  the  basis  of  much  testing  of  parti- 
cles used  in  pharmacy. 

From  the  teacher's  standpoint  the  lack  of  empha- 
sis on  principles,  and  the  omissions  mentioned,  are 
disappointing.  To  him,  illustrations  are  useful 
mairlly  to  fix  principles  in  the  mind.  But  the  prac- 
ticing pharmacist  may  look  at  the  work  in  another 
light.  He  will  find  any  needed  method  or  piece  of 
apparatus  that  is  available  for  the  common  opera- 
tions of  pharmacy,  with  the  least  expenditure  of 
thought  or  time,  or  else  he  will  not  find  anything  to 
help  him.  This  is  "practical,"  but  it  is  the  prac- 
ticability of  a  machine,  of  depending  upon  others. 
It  is  not  the  practicability  of  genius  or  that  makes 
for  progress.  So  to  the  student  who  is  content  to 
know  what  is,  the  book  is  quite  adequate  and  even 
thorough.  But  to  the  student  who  desires  to  know 
why,  to  understand  well  that  he  may  be  able  to 
invent,  to  improve,  or  to  intelligently  criticize,  the 
markedly  illustrative  treatment  of  the  subjects  will 
disappoint. 

Parts  II,  III,  and  IV  of  the  book,  treating  of 
oificial  preparations,  inorganic  salts  and  organic 
bodies,  include  the  descriptions  and  formulas  of  the 
Pharmacopoeia  which  belong  to  these  classes.  The 
preparations  are  described  in  full  and  also  tabulated 
for  study.  Inorganic  and  organic  preparations  are 
grouped,  and  data  concerning  their  uses,  doses,  and 
chemical  composition  are  added.  This  portion  of 
the  work  is  excellently  arranged,  and  the  treatment 
leaves  little  to  be  desired.  Whether  for  study  or 
for  reference,  the  text  is  clear  and  complete.  Unof- 
ficial salts  and  preparations  are  grouped  with  the 
official,  so  that  practically  all  the  chemicals  used  in 
pharmacy  are  considered  each  in  its  proper  class.  It 
would  be  difficult  to  improve  on  this  portion  of  the 
work  in  any  material  way,  unless  grouping  of  the 
inorganic  chemicals  according  to  the  acid  radicals, 
rather  than  according  to  the  metals,  might  be  con- 
sidered an  improvement.  The  writer  has  preferred 
to  treat  them  in  that  way,  and  it  certainly  has  many 
advantages. 


Part  V  is  devoted  to  Magistral  Pharmacy,  by 
which  is  meant  extemporaneous  preparations.  This 
part  of  the  work  seems  to  us  to  depend  too  largely 
on  illustrations  to  the  neglect  of  principles.  The 
"what"  is  full,  but  the  "why"  is  scant.  The  chap- 
ter on  Incompatibility,  which  has  received  special 
attention,  shows  the  author's  genius  for  classifica- 
tion. All  classes  of  incompatibilities  are  clearly 
grouped,  and  are  quite  complete.    The  author's  fre- 
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quent  use  of  the  term  "common"  and  "often"  as 
applying  to  various  incompatibilities,  in  the  illus- 
trations and  lists,  tends  to  leave  a  vague  feeling  in 
the  mind  of  a  student  that  he  has  not  "struck  bot- 
tom" on  the  subject,  when,  as  a  matter  of  fact,  the 
treatment  is  quite  complete.  It  is  not  necessary 
that  students  should  be  told  that  no  forms  of  incom- 
patibility are  possible  or  even  probable  that  are  not 
treated  in  the  text,  but  it  is  well  that  they  should  be 
made  to  feel  that  they  may  master  the  subject. 

It  is  the  vague  methods  of  insinuating  that  the 
field  of  incompatibilities  is  too  vast  and  difficult  to 
be  treated  definitely  and  concisely  that  makes  it  so 
much  of  a  bugaboo  to  the  pharmacist.  The 
author's  use  of  vague  phrases  in  this  regard  is 
probably  mechanical  and  unconscious,  but  the  sub- 
ject would  be  much  more  attractive  if  it  had  an  air 
of  positiveness  and  mastery  in  it. 

Two  curious  errors  have  crept  into  the  text,  one 
on  page  1167,  where  the  statement  is  made  that 
"Acetanilide  possesses  most  of  the  incompatibilities 
of  alkaloids" — antipyrin  probably  being  meant ;  and 
the  other  on  page  1179,  where  in  speaking  of  gly- 
cerin suppositories  the  sentence  reads,  "If  the  mass 
is  not  heated  gently  to  prevent  the  escape  of  carbon 
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dioxide,"     etc.,     when     the     word     "promote"     is 
obviously  intended. 

A  number  of  new  hieroglyphic  prescriptions  have 
been  added  to  this  part,  some  being  without  explan- 
ation or  translation. 

Part  VI  consists  of  the  National  Formulary,  a 
"Formulary  of  Unofficial  Preparations"  of  medi- 
cinal value,  and  a  "Glossary  of  Uncommon  Names," 
etc.  These  will  be  found  useful  for  reference,  and 
are  likely  to  be  used  much  in  the  store. 

A  very  complete  and  well-arranged  index  is  not 
the  least  commendable  feature  of  so  large  a  book. 

As  a  reference  work  the  volume  is  excellent,  and 
it  could  well  be  made  equally  efficient  as  a  text- 
book by  certain  additions  to  parts  I  and  V.  Undoubt- 
edly the  pressure  of  work  on  the  author  has  mili- 
tated against  the  double  revision  at  this  time.  It  is 
a  formidable  task  simply  to  bring  a  book  of  1500 
pages  to  accord  with  the  new  Pharmacopoeia.  As  a 
reference  work  it  will  undoubtedly  continue  to  hold 
a  prominent  and  deserved  position  in  the  pharma- 
cist's library. 

It  might  be  added  in  conclusion  that  with  a  book 
of  this  size  it  is  always  economy  to  pay  a  little 
more  and  get  a  sheep  or  half-leather  binding:  cloth 
at  the  best  is  not  durable  enough. 

Wilbur  L.  Scoville. 


A  Treatise  on  Pharmacy.  By  Charles  Caspari,  Jr.,  Ph.G., 
Professor  of  Pharmacy  in  the  Maryland  College  of  Phar- 
macy, Baltimore.  New  (3d)  Edition.  Octavo,  830  pages, 
with  301  illustrations.  Cloth,  $4.25,  net.  Lea  Brothers  & 
Co.,  Philadelphia  and  New  York. 

The  general  arrangement  of  this  revision  is  simi- 
lar to  that  of  the  previous  edition,  and  is  one  that 
is  best  suited  to  the  student  of  pharmacy  who  desires 
to  use  the  work  as  a  text-book,  or  to  the  pharmacist 
who  desires  a  companion  to  the  Pharmacopoeia.  The 
book  is  divided  into  three  very  natural  divisions. 
The  first  part  treats  of  the  apparatus  and  manipula- 
tions used  in  manufacture,  such  as  balances,  weights 
and  measures,  specific  gravity,  comminution,  and 
methods  of  extraction  like  solution,  maceration  and 
filtration,  percolation,  etc.  All  of  which  should  be 
thoroughly  understood  before  one  may  be  considered 
competent  to  manufacture  pharmaceuticals.  Wher- 
ever practical  the  descriptions  of  apparatus  and 
manipulations  are  accompanied  by  illustrations.  This 
part  closes  with  a  chapter  on  the  natural  products 
used  in  pharmacy.  * 

The  second  part  applies  the  knowledge  obtained 


in  the  first  part  to  the  manufacture  of  the  various 
classes  of  pharmaceutical  preparations,  such  as 
waters,  solutions,  infusions,  decoctions,  syrups,  tinc- 
tures, ointments,  suppositories,  pills,  etc.  In  treat- 
ing each  subject  the  author  has  given  descriptions 
and  methods  which  apply  in  general  to  the  class, 
and  then  a  list  of  the  preparations  that  are  official, 
with  the  constituents  and  amounts  that  enter  into 
each  product.  Following  this  are  special  remarks 
upon  each,  which  form  a  good  supplement  to  the 
Pharmacopoeia.  This  part  closes  with  a  chapter  on 
"The  Prescription,"  in  which  the  author  defines  a 
prescription  and  also  the  signs  and  Latin  abbrevia- 
tions used  in  prescription  writing.  Then  follows  a 
list  of  prescriptions  in  the  usual  abbreviated  form, 
accompanied  by  the  complete  Latin  form  and  an 
English  translation.  He  then  takes  a  prescription, 
given  with  complete  Latin  endings,  and  proceeds  to 
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explain  the  reason  for  the  endings  in  each  case.  One 
example  will  serve  to  illustrate :  "Potassii  (of  potas- 
sium) is  the  genitive  singular  of  potassium,  a  neuter 
noun  of  the  second  declension,  and  is  governed  by 
citratis,  according  to  the  rule  that  a  noun  limiting 
the  signification  of  another  noun  governs  the  same 
in  the  genitive  (possessive)  case.  Citratis  (of 
citrate)  is  the  genitive  singular  of  citras,  a  feminine 
noun  of  the  third  declension,  and  is  governed  by 
drachmas,  according  to  the  rule  that  a  noun  denot- 
ing quantity,  quality,  or  property  governs  another 
noun,  to  which  it  is  related,  in  the  genitive  case." 

A  list  of  abbreviations  and  terms  used  in  prescrip- 
tions is  also  given. 

The  third  part  treats  of  the  chemistry  of  phar- 
macy, which  for  convenience  the  author  has  divided 
into  two  classes:  organic  and  inorganic.  The  sub- 
stances in  each  of  these  classes  naturally  fall  into 
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groups,  such  as  the  haloids,  organic  acids,  alkaloids, 
animal  products,  etc.  The  heading,  "Pharmaceuti- 
cal Chemistry,"  scarcely  conveys  a  correct  idea  of 
this  portion  of  the  work,  for  the  author  not  only 
treats  of  the  chemistry  of  the  substances,  but  also 
gives  the  source,  physical  appearance,  and  methods 
of  manufacture.  The  latter,  however,  is  not  intended 
to  be  a  working  method,  but  rather  to  convey  gen- 
eral information.  A  valuable  addition  to  this  part 
of  the  work  is  the  introduction  of  a  chapter  on  the 
assay  of  alkaloidal  drugs.     The  importance  of  this 


is  apparent  when  we  consider  that  the  Pharma- 
copoeia requires  a  definite  alkaloidal  strength  for 
seventeen  crude  drugs  and  thirty-three  galenical 
preparations.  A  study  of  the  principles  involved  in 
assay  methods,  is  first  given,  and  then  follows  the 
U.  S.  P.  methods,  accompanied  by  comments. 

The  quality  of  the  illustrations,  paper,  and  press 
work  is  a  credit  to  the  publishers. 

Albert  B.  Stevens, 

Professor  of  Pharmacy  in  the   School  of  Pharmacy  of  the 
University  of  Michigan. 
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Ways  of  Getting  the  Horse  Owner's  Trade — Things   to  Sell  Him — Formula  for  a  Liniment  which  has 
Proved  a  Winner — Text  Matter  for  an  Advertising  Booklet. 

By  FRANK  FARRINQTON. 


If  a  country  druggist  could  get  the  entire  veter- 
inary business  of  his  community  he  would  not  need 
the  physicians'  business.  Every  town  is  full  of 
horses,  and  most  of  the  horse  owners  are  all  the 
while  buying  some  sort  of  internal  or  external  horse 
medicine. 


FaANK  FAaaiNQTON. 


Of  course  newspaper  advertising  will  get  some  of 
this  business,  but  a  druggist  cannot  give  up  his 
space  to  advertising  horse  remedies  all  the  time  or 
he  will  lead  people  to  believe  he  is  running  a  veter- 
inary drug  store. 

The  druggist  can  get  a  good  deal  nearer  to  this 
sort  of  trade  by  mailing  advertising  direct  to  horse 
owners  than  in  almost  any  other  way,  and  I  think 
the  booklet  described  a  little  farther  on  will  prove 
a  winner  in  most  jr-      nces. 


WHAT    HORSE    OWNERS    BUY. 

Let  me  remind  you  of  a  few  of  the  things  that 
horse  owners  are  always  buying.  Remember,  too, 
that  for  horses  they  buy  these  things  in  a  good  deal 
larger  quantities  than  people  buy  medicines  for 
themselves.  Sales  of  veterinary  medicines  run  up 
into  money  pretty  fast,  and  the  profits  are  in  propor- 
tion. 

Veterinary  clinical  thermometers  are  not  called 
for  often,  but  when  a  man  wants  one  he  wants  it 
bad,  and  you  can  get  a  good  price  for  it.  But  ther- 
mometers are  not  very  apt  to  be  called  for  unless 
you  have  let  the  trade  know  that  you  keep  them. 

Loose  drugs  that  have  a  steady  sale  for  horses 
are  arsenic,  calomel,  sugar  of  lead,  zinc  sulphate 
(these  last  two  are  used  mixed  and  dissolved  for 
collar  galls) ;  iodine  in  crystals  and  in  the  form  of 
tincture;  arnica,  witch-hazel,  Epsom  and  Glauber 
salts,  saltpetre;  flaxseed,  both  ground  and  whole; 
and  any  number  of  other  substances  which  you 
know  as  well  as  L 

Always  have  enough  of  all  these  on  hand  so  that 
you  will  never  have  to  send  away  a  customer  who 
needs  them.  The  horsemen  soon  get  to  know  the 
store  where  there  is  never  enough  of  anything. 
Stores  where  such  goods  are  kept  in  small  quanti- 
ties, too,  have  to  charge  out-of-proportion  prices, 
and  that  is  another  thing  that  drives  away  the  busi- 
ness. Horse  owners  are  very  free  in  recommending 
to  one  another  any  good  thing  they  know  of  in  the 
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way  of  a  remedy,  and  they  are  just  as  free  about 
telling  where  it  can  be  bought  cheapest. 

DISINFECTANTS    AND    OTHER    ARTICLES. 

For  a  disinfectant  for  use  in  stables,  etc.,  I  have 
found  kreso  to  be  one  of  the  best  and  one  that  can 
be  recommended  as  less  expensive  than  some  others. 
Kreso  dip  is  a  form  of  it  that  is  good  for  all  sorts 
of  insects  that  trouble  live  stock.  This  is  an  article 
that  affords  a  good  profit  and  belongs  in  a  class  of 
goods  for  which  the  manufacturers  are  always  ready 
to  supply  literature  without  cost  to  you. 

There  are  some  goods  which  are  habitually  sold 
elsewhere  than  in  a  drug  store  which  the  druggist 
might  as  well  handle.  He  can  sell  them.  Among 
these  are  stock  foods,  harness  soaps,  etQ.  You 
cannot  get  all  the  business  in  them  away  from  the 
other  people — feed  stores  and  the  like — but  you 
can  work  up  a  nice  business  on  them. 

Among  other  odds  and  ends  that  horsemen  like 
to  be  able  to  buy  are  bottles  from  which  to  give  a 
horse  medicine.  You  can  get  from  any  jobber  the 
empty  Godfrey's  Cordial  kind  of  vials,  which  are 
just  the  thing  for  the  smaller  doses.  Have  a  good 
assortment  of  glass,  metal,  and  hard  rubber,  long- 
pointed  syringes.  The  quarter-ounce  hard-rubber 
syringe  is  a  particularly  good  size. 

A  MONEY-MAKING  FORMULA. 

Before  giving  you  the  text  matter  for  the  book- 
let, let  me  give  a  prescription  that  any  druggist 
can  make  a  money-maker.  This  prescription  was 
written  by  one  of  the  best  veterinarians  in  the  coun- 
try for  thoroughpin.  It  can  be  absolutely  guaran- 
teed to  remove  thoroughpin  or  bog  spavin  on  any 
horse,  even  if  the  bunch  be  of  long  standing  and 
hard  as  a  bone.  It  is  a  remedy  that  one  horseman 
will  recommend  to  another.  You  can  depend  upon 
it  to  give  satisfaction  every  time.  It  will  remove 
practically  any  kind  of  lumps.  It  is  a  stronger 
and  more  penetrating  liniment  than  Kendall's 
Spavin  Cure,  and  will  not  blister  when  covered 
with  a  bandage.  For  bruises,  sprains,  etc.,  it  is  a 
splendid  application.  It  can  be  sold  for  75  cents, 
but  the  best  way  to  make  a  hit  with  it  is  to  put  it 
up  in  short  pints  and  sell  them  for  a  dollar.  You 
can  call  it  by  any  name  that  you  see  fit  to  use,  but 
for  the  sake  of  convenience  I  shall  refer  to  it  in 
the  "copy"  here  below  as  "432." 


The  following  is  the  formula  for  "432:" 

Tr.  iodini    oz.  ij. 

Sp.  camphorse    oz.  j. 

Aq.  ammon oz.  j. 

Sp.  terebinth oz.  j. 

Tr.  arnicse     oz.  ij . 

01.  olivse oz.  j. 

Misce  et  sig. :    Rub  the  part  twice  a  day. 

THE    BOOKLET    TO    START    THE    TRADE. 

As  to  the  booklet,  this  may  not  be  just  what  you 
want  to  send  out  to  start  up  your  veterinary  trade 
with,  but  it  may  serve  as  the  basis  for  what  you 
want  to  use,  and  if  you  care  to  send  something  not 
so  large  the  ideas  here  given  can  be  sorted  out  and 
part  of  them  used  for  a  four-page  folder.  The 
"copy"  here  given  is  for  an  eight-page  booklet  with 
cover,  the  size  of  the  page  being  3^x6^  inches. 

Have  it  printed  in  plain  type  without  borders  or 
ornamentations,  on  good  stock,  with  a  heavy  cover- 
paper  cover.  Punch  the  book  through  the  upper 
left  hand  corner  so  that  it  can  be  hung  up  on  a 
nail  anywhere  where  the  recipient  happens  to  think 
he'd  like  to  put  it.  The  preservation  of  such  adver- 
tising is  what  makes  it  valuable. 

Page  1  (cover)  : 

HORSE   SENSE 
Page  2  (cover)  :   Leave  this  page  blank. 

Page  3   (inside)  : 

MR.  HORSEMAN: 

Our  store  is  at  your  service.  There  are  a  lot 
of  ways  in  which  we  can  help  you. 

We  have  just  filled  up  on  the  lines  of  goods 
that  you  need  in  your  business,  and  we  can  save 
you  some  money  on  them  as  well  as  give  you 
prompt  delivery  of  what  you  want. 

When  you  have  a  sick  horse,  you  want  what 
you  want,  and  you  want  it  right  away.  That  is 
just  the  sort  of  trade  we  are  after. 

You  will  find  us  here  with  the  goods  every 
time.  If  you  don't  remember  the  dose,  we  can  tell 
you.  If  you  want  to  cure  some  simple  ailment 
that  is  keeping  your  horse  from  looking  well  and 
feeling  well,  we  can  help  you  out  and  perhaps 
save  you  a  veterinary  fee. 

We  have  a  full  assortment  of  the line  of 

remedies  as  well  as  their  stock  food. 

We  have  all  the  sundry  drugs  that  you  need 
for  use  in  the  stable.  We  have  them  in  any  quan- 
tity. We  can  fill  any  veterinary  prescription  and 
any  private  formula  of  your  own. 


I ,:.,.„,.._.. 

^^K.    medicines  and  their  uses  as  we  do  on  those  for 
^^m     human  use :  it's  just  as  important. 
^^B  Smith's  Pharmacy. 

Page  4  (inside)  : 

A  THOROUGHPIN  CURE. 

We  have  what  will  absolutely  cure  thorough- 
pin  or  bog  spavin.  We  are  so  sure  of  it  that  we 
sell  this  remedy  for  those  diseases  upon  an  abso- 
lute guarantee  of  a  cure  or  your  money  refunded. 

That's  putting  it  pretty  strong,  isn't  it?  Well, 
we  know  what  we  are  talking  about.    This  is  no 

I   twenty-to-one  shot :  it's  a  sure  thing.     We  have 
tried  it  on. 
We  call  this  liniment  "432."    We  put  it  up  in 
pint  bottles  and  sell  it  to  you  for  $1. 
For  any  sort  of  a  bunch,  hard  or   soft,  rub 
"432"  on  twice  a  day  and  the  bunch  will  leave. 
Besides  curing  these  l)unches,  this  is  the  best 
thing  we  know  of  in  the  way  of  an  all  'roimd 
.liniment  for  sprains,  bruises,  etc. 
It  is  very  strong — stronger  than  the  popular 
and  much  advertised  patent  liniments,  and  it  will 
not  blister  when  covered  with  a  bandage. 
"432"  is  a  liniment  that  you  will  gladly  recom- 
mend to  your  friends.     It  is  one  that  has  helped 
lots  of  horse  owners  to  get  rid  of  unsightly  blem- 
ishes on   good   animals. 

If  you  want  to  know  more  about  this,  come  in 
and  let  us  tell  you  what  some  of  the  well  known 
horsemen  in  this  vicinity  have  to  say  about  it. 

Page  5   (inside)  : 

THE  HORSE'S  DIGESTION. 

Nothing  gets  a   man  out  of  condition   much 
more  quickly  than  dyspepsia.    Nothing  will  run  a 
1  horse  down  much  faster  than  indigestion. 

I  This  works  both  ways,  too.  If  the  horse  is 
run  down  the  digestion  gets  weak.  If  the  diges- 
tion is  weak  the  horse  runs  down. 
In  either  case  you  will  find  that  from  a  fifth 
to  a  third  of  the  grain  eaten  is  not  assimilated, 
but  passes  through  undigested  and  worse  than 
wasted. 
Good  appetite  does  not  mean  good  digestion. 
Lots  of  horses  that  eat  well  keep  going  down 
hill  for  lack  of  nourishment. 

This  means  waste  of  grain  of  the  feeder  and 
waste  of  horse  flesh  to  the  owner.  Its  correction 
calls  for  some  simple,  safe,  nourishing  medication. 
If  you  have  reason  to  think  that  your  animals 
are  not  doing  well  because. of  conditions  like  the 
above,  come  to  us  and  see  if  we  haven't  just 
what  will  help  you  out.  We  have  a  cure  for  such 
conditions. 

The  Saddle  Horse. 

Have  you  a  saddle  horse  in  your  barn?  How 
many  farmers  realize  how  much  time  they  could 
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save  themselves  if  they  made  a  practice  of  going 
,  horseback  whenever  practical? 

Page  6  (inside)  : 

ABOUT  WATERING. 

Water  half  an  hour  before  or  an  hour  after 
feeding.  A  well  horse  secretes  about  four  quarts 
of  saliva  while  eating  his  feed  of  oats,  and  if 
watered  at  the  same  time  the  digestive  fluids  will 
be  so  largely  diluted  as  to  become  ineffective. 

ABOUT  COOLING. 

Cold  water  thrown  on  the  body  of  a  horse 
when  he  is  warm  is  likely  to  cause  congestion. 
The  right  way  is  to  wash  or  throw  cold  water 
on  the  fore  legs  and  then  rub  them  dry.  Of 
course,  when  very  warm,  the  animal  should  be 
blanketed  and  walked  until  his  temperature  is 
reduced. 

ABOUT  BREEDING. 

If  you  want  full-formed,  vigorous  and  sym- 
metrical horses,  pay  especial  attention  to  both 
dam  and  sire.  If  you  would  increase  the  size, 
the  mare  should  be  larger  than  the  horse.  If  the 
size  is  correct,  breed  to  a  horse  a  little  larger 
than  the  mare.  Never  make  the  mistake  of  trying 
to  breed  up  the  size  by  the  use  of  big  overgrown 
sires.  Breed  only  from  pure  bred  sires  and  your 
stock  will  steadily  improve. 

Page  7  (inside)  : 

SOME  SMITH  PRICES. 

Here  are  some  of  the  things  that  every  horse- 
man uses  more  or  less.  These  goods  are  as 
pure  as  can  be  and  cost  you  less  than  you  have 
paid  for  the  same  quality. 

Pure   powdered   charcoal 

Ground    flaxseed    

Whole   flaxseed    ••• 

Ground,  or  lump  saltpetre   

Epsom  salt  

Glauber   (horse)   salt   

Witch    hazel 

Arnica 

Sulphur 

Veterinary   clinical  thermometers    

(EtCj  etc.,  etc.) 

Page  8  (inside)  : 

THE  SPONGE  MARKET. 

We'd  rather  sell  almost  anything  else  than 
sponges— as  far  as  pleasing  the  public  is  con- 
cerned. 

The  reason  is  just  this:  sponges  are  being 
used  up  quite  a  little  faster  than  they  can  grow. 
This  means  that  prices  are  constantly  increasing, 
and  it  cannot  be  helped. 

We  have  just  laid  in  a  supply  that  ought  to 
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last  us  a  good  while,  and  we  bought  them  at 
bottom  figures.  We  are  going  to  give  you  the 
best  values  that  are  to  be  had. 

We  are  selling  large  velvet  sponges  (the  8  to 
the  lb.  size)  at  — c.  each.  The  12's  are  — c. 
These  are  good  fair  sponges,  but  will  not  wear 
like   the   sheepswool. 

Natural  sheepswool  cost  you  fi-om  — c.  up  to 
— c.  according  to  size.  These  are  the  most  dura- 
ble sponge  that  you  can  buy,  and  the  cheapest 
in  the  end. 

Cuban  sheepswool — a  sort  of  an  imitation — 
can  be  had  for  less  money — from  — c.  to  — c. 
Grass  sponges  and  small  harness  sponges,  also 
soft  sponges  for  cleansing  wounds  and  sores,  are 
as  cheap  as  ever. 

If  you  think  sponges  are  high,  just  remember 
that  there  is  a  reason  for  it.  We  know  they  are 
high,  but  we  are  giving  them  to  you  at  what  is 
really  less  than  a  living  profit. 

Page  9  (inside)  : 

THE  HORSE'S  LEGS. 

Probably  no  horse  yet  ever  had  too  much  at- 
tention paid  to  his  legs.  Farm  horses  particu- 
larly ought  to  have  much  time  spent  in  caring 
for  their  feet  and  legs. 

The  feet  must  be  kept  clean  and  the  hoof  soft 
and  healthy  by  careful  daily  attention. 

The  legs  should  always  be  washed  and  rubbed 
dry  after  a  drive  or  a  hard  day's  work.  It  will 
even  pay  to  bandage  each  leg  for  a  short  time 
after  a  long  drive  or  extra  hard  work. 

Have  your  horse  properly  shod  every  three  or 
four  weeks  by  a  blacksmith  who  knows  his  busi- 
ness and  who  will  not  fit  the  horse  to  the  shoe 
instead  of  the  shoe  to  the  horse. 

IN  BUYING  A  HORSE. 

You  probably  know  better  than  to  buy  a 
horse  on  his  looks  while  in  motion.  Watch  him 
when  standing  still.  Then  his  weak  points  will 
show.  " 

Does  he  straddle  behind?  There's  a  weak- 
ness of  loins  or  kidneys. 

Is  one  foot  thrown  forward  with  toe  down 
and  heel  lifted?  There  is  probably  disease  of 
the  navicular  bone,  or  at  least  a  dangerous  ten- 
derness. 

Is  one  foot  thrown  out  with  toe  raised  and 
heel  down?  The  horse  has  suffered  from  lamini- 
tis,  founder,  or  the  back  sinews  are  sprained.  He 
will  prove  worthless. 

Are  his  feet  drawn  together  beneath  him?  It 
indicates  a  misplacement  of  limb  and  a  weak  dis- 
position of  muscles. 

These  and  more  things  are  not  noticeable 
when  the  horse  is  in  motion.  Judge  him  stand- 
ing still. 


Page  10  (inside)  :  Devote  this  page  to  your  stock 
food  and  the  remedies  for  heave  cure,  hoof  oint- 
ment, gall  cure,  etc.,  that  go  with  it. 

Page  11  (cover)  : 

THE  BEST  DISINFECTANT. 

Keep  a  good  disinfectant  ready  to  use  around 
the  stables.  Things  must  be  kept  clean  in  order 
to  be  healthful. 

The  free  and  frequent  use  of  something  like 
V    our  for  sprinkling  is  what  we  recommend. 

is  the  cheapest  disinfectant  and  the  best. 

We  sell  it  in  half  pints,  pints,  and  gallons  at  — c, 
— c,    and  — c. 

The  use  of  it  is  perfectly  simple,  requiring 
only  that  it  be  diluted  with  water  and  sprinkled 
where  desired. 

This  same is  valuable  as  an  aseptic  dress- 
ing for  wounds,  scratches,  cuts,  ulcers,  sores, 
wind-galls,  overreaches,  grease-heels,  etc. 

You  will  find  it  of  use  in  a  thousand  and  one 
ways  aside  from  its  disinfecting  properties. 

Page  13  (rear  outside  cover)  : 

"Show  me  a  man  who  treats  his  horse  right 

and  I'll  show  you  a  man  who  will  treat  you 

right."  (Smith.) 

SMITH'S  PHARMACY, 

SMITHVILLE. 

The  best  way  to  distribute  this  booklet  is  to  mail 
it  direct  to  all  the  horse  owners.  Their  interest 
might  possibly  be  stimulated  by  imprinting  on  the 
outside  of  the  envelopes  "Horse  Sense  Inside." 

Keep  a  number  of  them  also  to  hand  out  to  new- 
comers and  others  who  are  not  on  the  mailing  list. 

OTHER    SUGGESTIONS. 

Some  of  the  pages  as  written  will  make  good 
newspaper  advertisements,  and  those  that  are  used 
that  way  might  be  made  up  into  package  slips  as 
well.  Package  slips  will  not  cost  you  much  if  your 
newspaper  office  does  job  work :  it  is  only  necessary 
to  take  the  type  out  of  the  paper  form  and  run  off 
the  slips.  You  save  in  that  way  the  price  of  com- 
position. 

In  connection  with  this  advertising  it  would  be 
well  to  make  a  horse  window  display  or  two.  Then, 
too,  a  little  personal  soliciting  among  the  livery 
men  and  more  prominent  horse  owners  will  help 
you  get  started.  Once  started,  keep  pushing  the 
thing.  A  ball  started  rolling  needs  something  to 
keep  up  its  impetus. 

You  will  find  sometimes  that  there  is  more  money 
in  horse  remedies  than  in  human  medicines. 
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A  TRIP  TO  NEW  YORK. 


A  Sketchy   Account   of   the  Many   Things   of   Pharmaceutical   Interest — The    Big    Stores — The    Many 

Associations — The  Colleges  of  Pharmacy — The  Prominent  Men — The  Drug  Journals — 

The  Recent  Conflict  Between  the  Retailers  and  the  Jobbers. 

By  HARRY  B.  MASON. 


New  York  City  is  the  greatest  center  of  pharma- 
ceutical activity  in  the  United  States.  No  other 
city  can  approach  it  in  varied  and  suggestive  inter- 
est to  the  pharmaceutical  observer.  It  has  the 
largest,  the  most  aggressive,  and  the  greatest  num- 
ber of  stores,  and  the  competition  is  hotter  than 
anywhere  else.    It  has  a  considerable  number  of  big 


The  pharmacy  of  Dr.  W.  C.  Alpers  has  this  fine  location  in  the  Hotel 
Imperial  building  at  the  corner  of  Broadway  and  Thirty -first  Street. 

jobbing  houses,  whose  capacity  to  look  out  for  them- 
selves is  never  in  doubt.  It  has  two  successful  col- 
leges of  pharmacy,  and  there  is  between  them  a 
keen  rivalry,  which  sometimes,  though  infrequently, 
develops  into  heartburnings.  It  has  six  pharma- 
ceutical journals,  all  of  them  struggling  for  the 
p>osition  next  the  pole.  It  has  no  fewer  than  six 
or  seven  local  pharmaceutical  societies,  and  their 
several  interests  do  not  by  any  means  always  run 
in  the  same  channel.  And  it  has  a  large  coterie  of 
aggressive,  earnest,  resourceful  men  who  stand  at 
the  helms  of  these  various  activities  and  guide  them 
with  skill  and  success.  The  result  is  a  ceaseless, 
ever-changing  play  of  conflicting  interests,  and  the 
statement  need  therefore  cause  no  surprise  that  New 
York  has  developed  the  game  of  pharmaceutical 
politics  to  a  point  where  even  the  maneuvers  of 
the  Washington  statesmen  must  take  a  place  in  the 
background. 


THE    DRAMATIC    STRUGGLE    BETWEEN    THE    JOBBERS 
AND    THE    RETAILERS. 

I  spent  a  few  days  in  New  York  not  many  weeks 
ago.  It  was  my  first  trip  to  the  city  of  any  conse- 
quence for  several  years,  ~and  a  drama  was  then 
being  enacted  (and  probably  has  not  yet  had  the 
final  curtain  rung  down  upon  it)  which  interested 
me  keenly.  I  have  not  the  space  here  to  go  into 
details.  The  affair  was  discussed  at  some  length 
editorially  in  the  Bulletin  last  month.  I  refer  to 
the  complex  and  paradoxical  situation  into  which  the 
Metropolitan  Association  of  Retail  Druggists  (the 
local  branch  of  the  N.  A.  R.  D.)  had  been  thrown 
by  the  action  of  the  newly  organized  city  jobbers' 
club  in  abolishing  the  special  five  per  cent  discount 
on  rebate  proprietaries,  and  in  threatening  the  very 
existence  of  the  retailers'  buying  club  known  as  the 
Brooklyn  Consolidated  Drug  Co.    I  heard  the  situa- 
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Here  we  have  the  pharmacy  of  Clarence  O.  Bigelow,  located  at  106  and 
108  Sixth  Avenue.  Mr.  Bigelow  owns  the  eight-story  building  in  which  the 
pharmacy  is  located,  and  himself  occupies  the  first  two  floors. 

tion  discussed  wherever  I  went.  The  air  was  full 
of  it.  Regular  meetings  and  special  meetings  were 
held  almost  daily  by  the  different  societies.  A 
hurried  call  was  sent  out,  and  delegates  gathered  in 
New  York  from  the  buying  clubs  throughout  the 
country.      Members    of    the    National    Wholesale 
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Druggists'  Association  came  to  town  and  consulted 
with  their  brethren  at  an  "executive  session."  The 
officers  and  representatives  of  the  P.  A.  R.  D.  ran 
over  from  Philadelphia  to  investigate  and  advise. 

For  a  time  there  was  confusion  worse  confounded. 
The  retailers  and  the  jobbers  were  in  sharp  conflict 
—that  was  to  be  expected.  But  in  letter  the  jobbers 
had  after  all  acted  in  compliance  with  the  N.  A,  R, 
D.  policies,  and  the  N.  A.  R.  D.  officials  were  there- 


I- 


^iMWHMMMilMMMMMMV 


1 1  1 11 1 1  pi 


k£.tLILt. 


The  New  York  College  of  Pharmacy  at  116  Weat  Sixty-eighth  Street. 

fore  between  His  Satanic  Majesty  and  the  Abysmal 
Depths.  The  P.  A.  R.  D.  representatives  found 
themselves  in  much  the  same  embarrassing  situation. 
The  pharmaceutical  journals  were  mildly  entering 
the  arena,  more  as  observers  than  participants,  and 
their  counsels  were  divided.  Worst  of  all,  the  New 
York  retailers  were  not  themselves  presenting  a 
united  front.  There  were  dissensions  in  the  ranks. 
An  "open  market"  resolution  that  had  been  passed 
enthusiastically  over  in  Brooklyn  nearly  caused  a 
riot  when  it  was  offered  for  approval  in  New  York 
proper.  The  annual  meeting  of  the  M.  A.  R.  D. 
was  then  only  a  few  days  off  and  the  drama  threat- 
ened to  reach  its  climax  on  this  occasion.  The 
meeting  was  held  in  the  evening  at  the  New  York 
College  of  Pharmacy,  and  I  went  up  to  68th  Street 
with  ecstatic  feelings  for  which  I  should  perhaps 
be  ashamed — but  why  not  confess  that  I  have  an 
unholy  delight  in  a  scrap? 

I  thought  I  should  witness  a  scene  equal  in  variety 
and  interest  to  that  on  the  Stock  Exchange  when 


Amalgamated  Copper  goes  up  ten  points  at  a  jump, 
but  I  was  plainly  not  sufficiently  familiar  with  the 
political  strategy  of  the  New  Yorkers.  There 
wasn't  a  ripple  on  the  surface  the  whole  evening. 
It  was  the  greatest  love  feast  you  ever  saw!  The 
several  factions  in  the  retail  trade  had  evidently 
gotten  together,  decided  that  internal  differences 
would  be  fatal  to  success,  and  arranged  a  battle 
line  that  had  no  break  in  it  anywhere.  Cheerful 
sentiments  for  the  future  were  expressed;  the  dues 
were  kept  as  they  had  been,  at  $8.00;  an  organizer 
was  employed ;  and  quiet  but  determined  plans  were 
laid  to  go  ahead  and  fight  it  out  on  the  direct  con- 
tract line  if  it  took  years.  The  meeting  had  no 
dramatic  interest ;  it  wasn't  worth  a  box  seat  at  three 
dollars;  but  it  was  pregnant  with  the  harmony  and 
cooperation  which  spell  Success. 

THE  TWO  COLLEGES  CENTERS  OF  ACTIVITY. 

So  much  by  way  of  suggesting  the  interplay  of 
pharmaceutical  forces  which,  in  one  combination  or 
another,  is  always  exhibited  in  New  York  City. 
Now  let  me  run  hastily  over  some  individual  points 
of   pharmaceutical    interest.      In   a   sense   the   two 
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,     The  Brooklyn  College  of  Pharmacy. 

colleges — the  New  York  College  in  Manhattan,  and 
the  Brooklyn  College  over  the  river — are  centers  of 
activity  in  these  two  main  sections  of  the  Greater 
City.  In  the  New  York  College  are  held  the  meet- 
ings of  the  M.  A.  R.D.,  the  Manhattan  Pharmaceu- 
tical Association,  the  Eastern  Branch  of  the  State 
Board  of  Pharmacy,  and  the  college  alumni  asso- 
ciation.   In  the  Brooklyn  College  are  held  the  meet- 
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ings  of  the  alumni  association  and  the  Kings 
County  Pharmaceutical  Society,  not  to  mention  the 
special  gatherings  called  in  Brooklyn  from  time  to 
time.  The  latter  college  has  a  well-arranged  alumni 
hall,  provided  with  a  piano  and  equipped  for  dances, 
dinners,  and  the  like,  and  thus  the  building  is  a 
center  of  social  as  well  as  of  pharmaceutical  activity. 

THE   NUMEROUS   ASSOCIATIONS. 

While  I  was  in  the  city  I  attended  meetings  of 
the  Kings  County  Society,  the  Manhattan  Pharma- 
ceutical Association,  and  the  Metropolitan  Associa- 
tion of  Retail  Druggists.  The  latter,  as  has  already 
been  explained,  was  an  annual  meeting  and  was 
fairly  well  attended.  Perhaps  there  were  a  hundred 
present.  But  at  the  other  meetings  there  were  not 
more  than  35  or  30,  and  I  was  informed  that  this 
was  about  the  average  at  the  regular  monthly  gath- 
erings. The  nature  of  the  pharmacist's  occupatiort 
is  such  that  it  is  proverbially  difficult  to  get  him  out, 
though  with  all  of  the  New  York  associations  save 
one  the  meetings  are  held  for  his  convenience 
at  nine  o'clock  or  later  in  the  evening.     The  Kings 


The  New  York  house  of  Parke,  Davis  &  Co.  is  located  at  90-94  Maiden  Lane. 

County  Society  has  the  courage  to  meet  in  the  after- 
noon, and  I  may  say  in  passing  that  this  organiza- 
tion seemed  to  me  about  the  most  vigorous  in  the 
group.  It  has  kept  up  its  work  systematically  for 
years,  has  rendered  invaluable  services  for  the  bene- 
fit of  Brooklyn  pharmacy  and  incidentally  for  the 
pharmacy  of   New   York   State   as   well,   and   has 


founded  and  continues  to  manage  successfully  a  col- 
lege which  is  steadily  gaining  ground  every  year. 
The  new  building  of  the  college  was -erected  only 
3  or  4  years  ago  at  a  cost  of  $65,000,  and  already 
the  debt  has  been  reduced  to  about  $17,000 — a 
remarkable  accomplishment  to  one  familiar  with 
educational  finance  in  pharmacy. 

There  are  other  associations  in  New  York  whose 
meetings  did  not  happen  to  be  held  during  my  stay 
in  the  city,  and  I  am  therefore  able  only  to  mention 
them  in  passing.   The  German  Apothecaries'  Society 


Dr.  W.  C.  Anderson,  the  well-known  pharmacist  and  association  worker, 
is  here  seen  standing  behind  the  counter  in  his  store  at  320  Lafayette 
Avenue,  Brooklyn. 

is  an  old  and  very  successful  organization  whose 
vigor,  cohesiveness,  and  energy  remind  one  of  the 
Kings  County  Society.  The  Retail  Druggists'  Asso- 
ciation is  made  up  largely  of  the  Hebrew  pharma- 
cists of  the  great  **East  Side"  and  has  been  very 
active  since  its  formation  a  few  years  ago.  Then 
there  are  an  association  of  clerks,  several  societies 
of  pharmacists  in  such  outlying  sections  of  the 
Greater  City  as  Staten  Island,  for  instance,  and, 
finally,  the  numerous  district  organizations  under 
the  banner  of  the  M.  A.  R.  D.  Does  any  one  rise 
to  ask  if  New  York  lacks  for  pharmaceutical  asso- 
ciations ? 

THE  DRUG   JOURNALS. 

Neither  is  the  city  in  pressing  need  of  pharmaceu- 
tical journals.  Six  are  published'  in  New  York,  and 
that  may  be  considered  a  fair  allowance  even  of  a 
good  thing.  It  might  be  expected  that  I  should 
call  on  them  all,  and  this  I  did  with  much  pleasure. 
The  New  York  editors  are  royal  good  fellows  (as  , 
are  all  pharmaceutial  editors,  of  course!)  and  they 
are  old  friends  of  mine  with  one  or  two  exceptions. 
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There  are  Hays  and  Snively  of  the  Druggists  Cir- 
cular; Mayo  and  Keenan  of  the  American  Drug- 
gist; Kennedy  and  Lewis  of  the  Pharmaceutical 
Era;  Cohn  and  Robertson  of  Merck's  Report;  Goet- 
ting  and  Kantrowitz  of  the  Apotheker-Zeitung;  and 
Benjamin  Lillard  of  the  Practical  Druggist.  David 
Strang,  one  of  the  editors  of  The  Apothecary,  of 
Boston,  has  a  local  office  in  New  York.  A.  Van 
Zwaluwenburg,  formerly  connected  with  the  Era, 
is  now  with  the  Iron  Trade  Review,  and  is  in  one 
of  the  big  office  buildings  near  the  Brooklyn  Bridge. 
The  Circular  and  the  Era  are  in  adjoining  buildings 
and  dwell  together  in  brotherly  harmony — when 
there  is  nothing  to  pick  a  scrap  over.  The  Circular 
is  in  the  Woodbridge  Building  at  100  William 
Street,  and  is  on  the  top  floor  with  the  Drug  and 
Chemical  Club :  the  Era  is  next  door  on  the  second 
floor  of  the  Mallinckrodt  Building. 

THE  DRUG   CLUB. 

Mention  of  the  Drug  and  Chemical  Club  reminds 
me  of  the  pleasant  lunch  I  had  there  one  noon  as 
the  guest  of  Colonel  Fitch,  the  scholarly  and  culti- 
vated gentleman  who  until  very  recently  presided 
over  the  destinies  of  the  New  York  branch  of  Parke, 
Davis  &  Co.  You  sit  here  at  a  window  on  the  thir- 
teenth (or  is  it  the  fifteenth  or  eighteenth?)  floor, 
and  as  you  eat  and  chat  you  glance  out  over  the  roofs 
of  the  adjoining  buildings  and  become  aware  of  the 
turmoil  and  activity  of  the  greatest  city  on  the 
American  continent,  throbbing  and  pulsating  along 
its  mighty  arteries,  and  living  five  million  lives  in 
i  one.  You  are  now  in  the  very  center  of  the  con- 
gested district.  All  around  you  are  the  great  office 
buildings.  Up  a  few  blocks  is  Lower  Broadway. 
Down  a  few  more  is  Wall  Street.  Here,  too,  are 
many  of  the  big  drug  jobbers  and  the  local  branches 
of  the  manufacturing  houses.  Parke,  Davis  &  Co. 
are  a  block  away  at  90  Maiden  Lane.  Sharp  & 
Dohme  are  n6ar  by.  In  the  Woodbridge  Build- 
ing, where  you  are  still  sitting,  are  a  host  of  offices, 
many  of  them  occupied  by  concerns  having  some 
1  close  or  indirect  point  of  contact  with  the  drug 
trade. 

THE  Bia  DRUG  STORES. 

But  I  have  not  said  anything  about  the  retail 
stores  in  New  York.  The  three  "big  fellows"  are 
Hegeman,  Riker,  and  Jungmann.  The  Hegeman 
Corporation  has  its  main  store  at  200  Broadway, 
right  in  the  heart  of  the  crowded  office  and  financial 
district  which  we  have  viewed  from  the  windows 


of  the  Drug  and  Chemical  Club.  It  has  the  largest 
business  of  any  pharmacy  in  the  United  States  and 
ta}<:es  in  daily  over  its  counters  more  than  three 
thousand  dollars !    In  three  days  it  handles  as  much 


This  pharmacy,  enjoying  a  trade  of  over  $3000  a  day,  does  a  larger 
business  than  any  other  drug  store  in  the  United  States.  It  is  the  main 
store  of  the  Hegeman  Corporation,  and  is  located  at  200  Broadway.  There 
are  siz  stores  Under  the  same  management. 

trade  as  the  average  small  pharmacy  does  in  an 
entire  year.  There  are  six  other  stores  in  the  Hege- 
man group,  and  Mr.  George  Ramsey,  a  quiet,  unos- 
tentatious, self-made,  self-contained  man  of  50 
or  thereabouts,  is  the  commercial  genius  who  has 
developed  the  Hegeman  Corporation  into  the  largest 
and  best  organized  retail  drug  business  so  far 
achieved  in  the  United  States. 

The  Wm.  B.  Riker  &  Son  Company  are  only  sec- 


Mr  A.  H  Cosden,  secretary  and  manager  of  the  Wm.  B.  Riker  &  Son  Co., 
owners  of  seven  stores  in  New  York  City  and  Brooklyn. 

ond  in  importance.    These  people  have  recently  pur- 
chased the  Bolton  pharmacies  in  Brooklyn,  and  seven 
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stores  are  now  gathered  under  one  management  and 
do  a  total  annual  business  that  must  run  way  up 
into  the  hundreds  of  thousands.  The  headquarters 
estabhshment  is  at  the  corner  of  6th  Avenue  and  23d 
Street,  in  the  center  of  the  retail  shopping  district, 
and  in  this  five-story  building  one  may  find  on  the 
third  floor  a  handsomely  fitted  room  devoted  to 
manicuring,  hair  dressing,  massaging,  and  chi- 
ropody. Mr.  A.  H.  Cosden,  secretary  and  manager 
of  the  company,  is  a  young  man  only  33  or  34 
years  old,  and  his  record  is  a  remarkable  one.  His 
office  is  on  the  top  floor  of  the  23d  Street  store. 

Then  there  are  the  three  stores  in  Manhattan  of 
Dr.  J.  Jungmann,  all  of  them  unusual  for  their 
size,  their  quality,  and  the  volume  of  business  which 
they  represent.     The  main  establishment,  at  1020 


Dr.  J.  Jungmann,  proprietor  of  three  of  the  largest  drug  stores  in  New 
York,  and  a  man  who  always  holds  ethical  and  professional  considerations 
uppermost. 

Third  Avenue,  comprises  five  stories  and  basement; 
the  second  one,  at  428  Columbus  Avenue,  opposite 
Central  Park,  has  four  stories  and  basement;  while 
the  third  and  newer  store,  on  42d  Street,  not  far 
from  the  Grand  Central  Depot,  has  so  far  grown 
only  to  occupy  two  floors  and  basement.  For  large 
stores  of  this  type  the  Jungmann  pharmacies  are 
remarkably  free  from  extra-pharmaceutical  side 
lines  and  features,  and  they  are  full  of  interest  and 
suggestion  to  the  pharmaceutical  observer.  Dr. 
Jungmann  himself  served  his  apprenticeship  under 
the  famous  Maisch,  and  he  is  a  skilled  pharmacist, 
an  able  business  man,  and  a  cultivated  and  accom- 
plished gentleman. 


THE      DRUG   MERCHANTS     ASSOCIATION. 

As  always  happens  in  every  great  city,  the  big 
drug  stores  are  necessarily  in  fierce  competition,  not 
only  with  one  anothel-,  but  with  the  department 
stores  also,  and,  whether  they  like  to  do  so  or  not, 
they  are -compelled  to  offer  prices  and  to  resort  to 
business  methods  which  are  apt  to  be  resented  by  the 
smaller  druggists.  In  New  York  there  has  been 
less  friction  of  this  sort  than  might  naturally  be 
expected,  and  there  seems  not  to  be  as  much  feel- 
ing as  I  have  found  exhibited  in  other  cities.  In 
St.  Louis  the  "big  fellows"  have  their  "Cinchona 
Club,"  and  similarly  the  New  Yorkers  have  their 
"Drug  Merchants'  Association,"  which  I  might  have 
included  in  the  list  of  organizations  given  a  few 
paragraphs  back  in  this  article,  and  which  is  made 
up  exclusively  of  the  larger  dealers. 

SEVERAL    PROMINENT    MEN. 

I  wanted  to  mention  other  pharmacies  and  phar- 
macists in  New  York,  but  there  are  so  many  of 
them  and  my  space  has  begun  to  crowd  me  so  hard 
that  I  can  speak  only  of  a  few  in  conclusion.  Clar- 
ence O.  Bigelow,  president  this  year  of  the  State 
Board  of  Pharmacy,  and  a  conspicuous  figure  in  the 
city,  has  a  large  business  at  106-8  Sixth  Avenue,  and 
I  believe  he  is  one  of  "The  Merchants."  Dr.  W.  C. 
Alpers's  "professional  pharmacy"  has  a  fine  location 
in  the  Hotel  Imperial  Building  at  the  corner  of 
Broadway  and  Thirty-first  Street,  and  the  doctor 
is  of  course  prominent  in  the  pharmaceutical  affairs 
of  the  city,  serving  as  president  of  the  Manhattan 
Association  and  in  several  other  offices  in  different 
organizations.  I  had  a  pleasant  visit  one  morning 
with  Dr.  W.  C.  Anderson  in  his  store  over  in 
Brooklyn  at  320  Lafayette  Avenue,  and  in  one  of  the 
accompanying  pictures  the  doctor  will  be  seen  stand- 
ing behind  his  counter.  Afterwards  I  saw  him  pre- 
side with  customary  ease  at  the  annual  meeting  of 
the  M,  A.  R.  D. — and  as  a  presiding  officer  the 
doctor's  superior  would  be  hard  to  find. 

There  are  many  other  pharmacists,  and  many 
other  things,  of  which  I  expected  to  speak,  but  New 
York  is  so  vast  and  so  varied,  in  pharmacy  as  in 
everything  else,  that  in  a  single  article  one  can  do 
little  but  touch  here  and  there  in  the  most  superfi- 
cial manner.  I  hope,  however,  that  what  I  have 
been  able  to  say  will  not  prove  disappointing,  and  I 
trust  that  it  may  cause  some  of  my  pharmaceutical 
brethren  to  take  the  trip  for  themselves  at  the  first 
convenient  opportunity.  1  promise  them  an  experi- 
ence packed  full  of  interest  and  profit. 


AN  EASTER  WINDOW, 


By  H.  M.  CURRY, 

Ellsworth,  Kansas. 


This  window  display  was  made  by  us  last  year 
at  the  Easter  season  and  was  much  admired  for  its 
beauty.  As  will  be  seen,  the  leading  feature  was 
the  background.  This  showed  an  old  mission 
church  as  it  may  be  seen  in  Southern  California, 
and  it  was  painted  on  muslin  in  water  colors  in 
"distemper."  The  curtain  was  6  by  12  feet  in  size 
and  was  hung  on  a  curtain  pole  suspended  by  wires 
from  the  ceiling. 

Before  I  go  farther  let  me  admit  that  probably 


^  by  1  inch  pine  stock,  in  8-inch  squares,  painted 
white  with  alabastine.  The  vines  and  the  lily 
branches  were  artificial  and  such  as  can  be  pur' 
chased  cheaply  by  any  druggist.  The  center  of  the 
design,  between  the  two  white  bells,  can  also  be 
easily  bought.  The  bells  were  of  course  made  of 
tissue  paper  and  were  of  the  familiar  design. 

At  the  top  of  the  background  I  hung  a  narrow 
strip  of  tissue  decorated  with  violets,  and  above 
that  another  strip  of  violet-colored  tissue.  .  At  the 


)t  many  pharmacists  or  clerks  would  have  the 
necessary  experience  enabling  them  to  paint  a  back- 
ground of  this  kind.  It  would  probably  be  too 
expensive  to  have  the  work  done  by  a  frescoer:  if 
so,  I  suggest  that  for  the  background  wall  paper  be 
used  in  almost  any  good  forest  design,  preferably 
one  showing  sky  effects  at  the  top.  By  the  way,  I 
will  gladly  send  the  background  which  I  used  last 
year  to  the  first  Bulletin  reader  who  requests  it, 
and  will  even  pay  the  express  charges. 

As  for  the  rest  of  the  display,  the  trellis  was  of 


other  end  of  the  window  was  a  column  which  can 
be  made  of  either  round  posts  or  pasteboard  tubes, 
painted  white.  In  front  of  the  background,  at  the 
rear  of  the  window  floor,  I  had  a  shelf  one  foot 
high,  covered  with  white  paper,  and  used  to  display 
perfumes  and  Easter  novelties.  The  trellis  was  set 
about  18  inches  in  front  of  the  background  and 
fastened  with  small  wires.  The  bottom  of  the  win- 
dow was  trimmed  with  green  excelsior  or  artificial 
moss,  and  perfumes,  egg  dyes,  and  other  goods 
were  displayed. 
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THE  PRESIDENT  OF  THE  N.  A.  R.  D. 

Hon.  M.  T.  Breslin,  of  New  Orleans— A  Member  of  the  State  Legislature — Prominent  in  the  Pharma- 
ceutical Affairs  of  His  City  and  State — Outline  of  His  Career. 


The  Honorable  M.  T.  Breslin  bears  the  title  of 
"President  of  the  National  Association  of  Retail 
Druggists"  with  becoming  grace  and  dignity.     He 


Mr.  Breslin. 


is  SO  accustomed,  indeed,  to  titles  and  offtces  of  this 
sort  that  they  cause  him  no  embarrassment  what- 


ever. Neither  have  his  services  been  limited  to 
pharmacy.  As  the  use  of  the  prefix  "Honorable" 
in  connection  with  his  name  indicates,  Mr.  Breslin 
has  been,  and  unless  we  are  mistaken  now  is,  a 
member  of  the  Louisiana  House  of  Representatives. 
Greatly  interested  in  politics,  and  concerned  in  the 
welfare  of  his  city  and  State,  he  has  been  intimately 
connected  for  years  with  several  administrations. 
Higher  ix)litical  honors  doubtless  await  him  in  either 
New  Orleans  or  Louisiana. 

Mr.  Breslin  has  always  been  a  New  Orleans  man. 
He  was  born  there.  He  was  educated  in  the  public 
schools  of  New  Orleans.  He  served  his  regular 
term  of  apprenticeship  in  the  city.  He  has  always 
been  closely  associated  with  the  pharmaceutical  life 
of  New  Orleans,  and  has  been  the  recipient  of  high 
honors  at  the  hands  of  his  fellow  druggists.  For 
two  years  he  was  president  of  the  Alumni  Pharma- 
ceutical Association  of  Tulane  University.  At  the 
present  time  he  is  vice-president  and  a  member  of 
the  Board  of  Directors  of  the  New  Orleans  College 
of  Pharmacy.  A  number  of  years  ago  Mr.  Breslin 
served  one  term  as  president  of  the  Louisiana  State 
Pharmaceutical  Association.     He  was  also  appointed 


Interior  view  of  Mr,  Breslin's  pharmacf,  with  the  proprietor  himself  standing  outside  the  counter. 
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by  that  body  in  1893  as  a  delegate  to  the  Seventh 
International  Pharmaceutical  Congress,  which  was 
held  during  that  year  in  Chicago.  When  the  Con- 
gress convened  he  was  elected  a  vice-secretary. 

Mr.  Breslin's  selection  as  president  of  the  N.  A. 
R.  D.  was  the  logical  outcome  of  events.  He  had 
been  for  five  years,  and  still  is,  the  president  of  the 
New  Orleans  Pharmaceutical  Association,  which  is 
the  local  representative  of  the  N.  A.  R.  D.  In  this 
capacity  he  had  done  admirable  work  in  the  further- 
ance of  the  N.  A.  R.  D.  movement  in  his  own  city, 
and  his  efforts  had  been  appreciated  by  an  election 
the  Executive  Committee  of  the  National  Asso- 


ciation. He  is  at  present  serving  his  third  year  on 
this  committee.  Membership  on  the  Executive  Com- 
mittee soon  determines  a  man's  caliber,  and  Mr. 
Breslin's  wise  counsel  and  diplomatic  ability  were 
found  by  the  national  officers  to  be  so  valuable  that 
his  election  to  the  presidency  sooner  or  later  became 
a  foregone  conclusion. 

Quite  apart  from  his  ability,  Mr.  Breslin  is 
greatly  liked  in  New  Orleans  for  his  personal  quali- 
ties, and  he  is  a  popular  figure  in  the  retail  trade. 
His  store  is  located  at  the  corner  of  Dauphine  and 
St.  Peter  Streets,  and  he  enjoys  a  very  satisfactory 
business. 


LITTLE  TOMMY'S  TALE. 


By  FRANK  FARRINQTON. 


My  fovver  keeps  a  dwuggist  store, 
An'  sells  all  kinds  of  fings. 

He  sells — he  sells  a  telefome 
An'  wcumytism  wings. 


I  div'd  her  pills  lite  fovver  tates 
Des  after  he's  been  out 

To  see  a  man  an'  nen  turns  bat 
An*  fin's  my  muvver  'bout. 


He  sells — he  sells  a  penny  stamp. 

A  d'wect'wy  an'  glue. 
An'  nen  he  sells  some  cigawettes, 

An'  matches  to  light  'em  too. 


An'  nen  'at  little  dirl,  she  smiled, 
An'  nen  I  lite  her  so 

I  div'd  her  one  big  tandy  box 
Lite  I  lite  best,  you  know. 


He  sells — oh,  ev'ryfing,  I  guess, 
'At's  nice  enough  to  buy, 

An'  sody  water,  he  sells  'at, 
F'r  little  boys  'at's  dwy. 


Nen  fovver  he  tummed  bat  an'  saw 

De  little  dirl  do  'way, 
An'  ast  her  w'ere  she  dot  'at  box. 

An'  she — she  didn't  say. 


Once  I  selled  somefing  too,  myself, 
One  time  dc  uvver  day 

Wen  fovver  went  to  send  a  mail 
To  man  'at  lives  away. 


She  des  looked  at  me  an'  nen  wunned, 
An'  fovver  said — he  said : 

"Youn'   man,   you'll   det   a   box. 
Too,  wight  beside  your  head." 


A  dirl  'at  lives,  oh,  I  don'  know 
Des  w'ere  she  does  live  at: 

She  tummed  to  buy  her  dran'ma's  pills, 
An'  weared  a  big  wed  hat. 


I  dot  it,  too,  des  lite  he  said. 

It  didn't  hurt  me  none, 
But  fovver,  he — he  fought  it  did, 

An'  tailed  me  "Little  son." 


I  don't  tare.    I'm  glad  I  div'd 
'At  tandy  box  away. 

Wen  I  drow  up,  I'll  div  'at  dirl 
A  nuvver  box  some  day. 
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PERSONAL. 


MR.  OSCAR  W.  SMITH. 

To  be  manager  of  the  New  York  branch  of 
Parke,  Davis  &  Co.  is  to  fill  one  of  the  most  im- 
portant positions  in  the  drug  trade.  Not  only  does 
the  territory  embrace  the  Eastern  and  part  of  the 
Central  States,  but  also  the  British  West  Indies  and 
the  Spanish  Americas.  Mr.  Oscar  W.  Smith  is 
therefore  to  be  felicitated  upon  his  good  fortune  in 
being  chosen  to  succeed  Colonel  Fitch  in  so  respon- 
sible a  post. 


Mr.  Smith  was  born  in  Detroit  a  little  over  37 
years  ago,  was  educated  in  its  public  schools,  and 
entered  the  service  of  Parke,  Davis  &  Co.  when  a 
lad  of  17.  He  has  thus  spent  exactly  twenty  years 
in  the  employ  of  the  house,  the  first  decade  at 
Detroit,  the  second  as  manager  of  the  Baltimore 
branch.  The  first  period  of  ten  years  in  the  Detroit' 
office  he  spent  in  general  clerical  work.  Then 
followed  a  short  "course  of  sprouts"  on  the  road. 
In  the  meantime  the  keen  eye  of  the  late  William 
M.  Warren  had  discerned  in  the  younger  man  a 
capacity  to  grow.  Soon  followed  his  appoint- 
ment as  manager  of  the  travelers,  a  post  which 
he  continued  to  fill  as  Mr.  Warren's  immediate 
assistant   until   the   Baltimore  branch   was   opened. 

Naturally  Mr.   Smith  feels  much  reluctance  and 
regret  to  leave  a  large  circle  of  friends  and  a  city 


in  which  he  is  well  known.  He  is  a  member  of 
the  leading  clubs  in  Baltimore,  including  the  Mary- 
land Club,  the  Baltimore  Yacht  Club,  and  others. 
Mr.  Smith's  translation  to  New  York  will  not, 
however,  sever  his  present  ties  with  the  Baltimore 
branch  of  Parke,  Davis  &  Co.  He  will  continue 
to  supervise  its  affairs,  and  his  old  friends  in  the 
Baltimore  territory  may  be  sure  of  a  cordial  wel- 
come when  they  call  at  90  Maiden  Lane,  New  York. 
It  augurs  well  for  the  New  York  branch  of 
Parke,  Davis  &  Co.  that  its  new  manager  is  young 
in  years  but  old  in  experience;  that  he  has  a  well- 
rounded  acquaintance  with  the  organization  and 
policy  of  the  house;  that  he  has  grasp  and  an 
uncommon  capacity  for  keen,  patient,  probing 
thought  on  business  propositions.  He  has  proved 
of  larger  caliber  than  any  position  he  has  thus 
far  filled.  That  he  will  measure  up  to  the  heavier 
responsibilities  of  the  new  post  is  not  doubted  by 
any  of  his  acquaintances. 


SECRETARY  WOOTEN  MARRIED. 

Just  as  this  number  of  the  Bulletin  is  going  to 
press  the  announcement  is  received  of  the  marriage 
of  Secretary  Thomas  V.  Wooten,  of  the  N.  A.  R.  D., 
to  Mrs.  Louise  Turner  Lake.  Mrs.  Lake  has  been 
the  very  efficient  Assistant  Secretary  of  the  N.  A. 


Thomas  V.  Wooten. 


R.  D.  for  some  years  and  is  a  well-known  attenda 
at  the  annual  conventions  of  the  organization.  This 
union  of  interests  between  two  such  popular  officials 
of  the  N.  A.  R.  D.  will  be  received  with  pleasure  by 
the  large  membership  of  the  association  throughout 
the  country. 
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LETTERS. 


■   A  BUNCH  OF  HOME-MADE  SHOW-CARDS. 

To  the  Editors: 

I  am  sending  you  a  photograph  of  some  window 
and  counter  cards  that  I  have  made  myself.  I  took 
up  this  work  after  reading  articles  in  the  Bulletin 
by  H.  M.  Curry*  and  M.  L.  Tebbel,t  and  have  found 
it  very  interesting. 

It  may  perhaps  be  of  help  to  others  to  suggest 
how  these  particular  cards  were  made.  No.  1  was 
lettered  in  Prussian  and  ultramarine  blue  on  a 
white  photographic  mounting.  The  coat  of  arms 
was  in  red,  black,  and  gold  bronze,  and  was  copied 
from  a  tablet  cover.  No.  2  was  lettered  in  carmine 
and  dark  chrome  green,  with  the  border  done  in 
natural  colors.  No.  3  was  lettered  in  yellow  on  a 
dark-brown  card.  The  picture  was  a  lithograph, 
and  was  pasted  on  the  back  of  the  card  and  made 
to  show  through  a  square  cut-out. 


No.  4  was  lettered  in  ultramarine  and  light  red 
with  a  black  border,  the  center  being  done  in  scarlet 
bronze  with  dark-green  bronzed  dots  around  the 
outside.  The  head  effect  was  produced  by  the 
background  merely,  and  the  head  itself  was  simply 
the  white  card.  No.  5  was  lettered  in  ultramarine 
and  brown  with  a  brown  border:  the  figure  of  the 
man  was  a  silhouette  painted  in  a  dead  black.  No. 
6  was  lettered  in  ultramarine,  the  name-plate  being 
a  reproduction  of  that  on  the  lithographed  label  on 
the  bottle  of  the  product  itself,  and  was  done  in  gold 

*See  Bulletin,  April,  1904,  page  152. 
tSee  Bulletin,  September,  1904,  page  368. 


bronze.     No.  7  was  lettered  in  white  on  a  brown 
card  and  was  mounted  on  a  white  mat. 

All  of  these  cards  were  made  entirely  with  the 
brush,  except  the  lithograph  in  the  hair  tonic 
placard.  I  have  found  the  work  very  profitable 
indeed,  and  I  believe  that  our  show  cards  have  had 
a  value  which  has  abundantly  justified  me  in  spend- 
ing as  much  time  over  them  as  I  have. 

Alex.  F.  Peterson, 

With  G.  F.  Peterson. 
Missoula,  Montana. 


REGARDING  THE  "AMERICAN  DRUGGISTS' 
SYNDICATE." 

To  the  Editors: 

Now  a  word  about  the  A.  D.  S.  I  became  identi- 
fied with  the  enterprise  after  satisfying  myself  of 
the  integrity  of  its  management  and  of  its  great 
possibilities  in  serving  its  members  and  improving 
trade  conditions  in  general.  The  sore  spot  in  the 
trade  to-day  seems  to  be  the  unsatisfactory  business 
in  proprietary  medicines,  which  form  so  large  a  per- 
centage of  the  druggists'  sales.  Competition  has 
made  these  goods  unprofitable,  and,  on  the  other 
hand,  some  of  the  leading  ones  have  been  shown  up 
to  be  mere  vehicles  for  "booze"  or  "dope,"  their 
sale  involving  the  dealer  morally  if  not  legally. 

Still  there  exists  a  large  demand  for  ready-made 
medicines,  which  must  be  met  in  some  way.  In 
the  sparsely  settled  country  districts,  where  doctors 
are  few  and  far  between,  and  in  the  big  cities  among 
the  masses,  these  goods  are  popular  for  economic 
reasons.  Undoubtedly  the  ideal  procedure  for  any 
one  not  in  normal  health  would  be  to  consult  a  com- 
petent medical  practitioner,  but  a  large  number  of 
our  people  have  a  habit  of  prescribing  for  them- 
selves for  minor  ailments,  or  consulting  their 
friends,  or  possibly  the  druggist.  The  human  weak- 
ness of  looking  lightly  after  one's  health  and  care- 
fully after  one's  property  is  as  prevalent  to-day  as 
ever.  Now,  who  is  the  best  qualified  to  supply  the 
demand  intelligently? 

Here  is  where  the  A.  D.  S.  is  making  its  initial 
effort.  It  is  about  to  supply  a  line  of  specialties  and 
household  remedies,  carefully  and  intelligently 
made,  without  secrecy  of  formulas  or  claptrap  in 
exploitation.  However,  its  scope  is  broader  than 
this.  It  aims  in  the  course  of  time  to  develop  into 
a  strong  body  which  will  help  the  individual  dealer 
in  the  purchase  of  his  supplies  and  in  many  other 
ways  assist  in  improving  trade  conditions.  Its  goods 
are  not  confined  to  stockholders,  but  will  be  pur- 
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chasable  by  all  dealers,  jobbers,  and  retailers  who 
will  observe  the  conditions  of  sale  and  maintain 
minimum  prices.  In  this  respect  it  will  work  in 
harmony  with  the  N.  A.  R.  D.  and  similar  bodies. 
This  idea  of  concentrating  or  syndicating  seems 
to  reflect  the  spirit  of  the  times  and  probably 
accounts  for  the  remarkable  growth  of  this  enter- 
prise in  so  short  a  time,  one  thousand  members  hav- 
ing been  secured  in  less  than  ninety  days. 

J.  JUNGMANN. 
1020  Third  Avenue,  New  York. 

[Note  by  the  Editors. — The  foregoing  letter  was  written 
in  reply  to  a  communciation  of  ours,  and  was  intended  for 
our  personal  information  only.  It  seems  to  us,  however,  that 
we  are  violating  no  confidence  in  making  it  public.  That  the 
American  Druggists'  Syndicate  has  been  subjected  to  some 
criticism  during  the  last  month  will  appear  from  an  editorial 
paragraph  printed  elsewhere  in  this  number.]     . 


A  PRESCRIPTION  AND  A  HALF. 

To  the  Editors : 

We   are   sending   you   a   prescription   which    we 
recently  filled   and   which   we   think  deserves  pub- 


licity  in  your  columns.  It  may  surprise  you  to 
know  that  it  was  written  by  one  of  our  leading 
physicians,  who  has  a  most  extensive  practice  in 
Southern  Kentucky.     The  prescription  was  written 


for  one  of  his  patients  far  out  in  the  rural  districts 
away  from  any  drug  store. 

C.  P.  Terry, 
Manager,  J.  O.  Redford  &  Co. 
Horse  Cave,  Kentucky. 


HE    WANTED    AN    INJECTOR! 

To  the  Editors: 

I  am  sending  you  an  order  which  was  received 
recently  at  the  pharmacy  of  Mr.   Fred  Elliott,  of 


Boone,  Iowa.     It  will  doubtless  prove  interesting  to 
Bulletin  readers. 

H.  G.  Radcliff. 

Fort  Dodge,  Iowa. 


PROFESSIONAL  COURTESY. 

To  the  Editors: 

Some  time  ago  an  empty  prescription  bottle  was 
handed  me  over  the  counter  by  a  customer  with  the 
request  that  I  get  the  original  prescription  from  the 
pharmacist  who  had  compounded  it  and  then  pre- 
pare the  mixture  for  him.-  I  found  it  had  been  dis- 
pensed in  Little  Rock,  Arkansas,  and  I  accordingly 
wrote  the  pharmacist  and  asked  him  if  he  would 
mind  sending  me  a  copy.  Here  is  the  letter  which 
I  have  just  received  from  him : 

Myers  Drug  Co.,  Brinkley,  Ark.: 

Gentlemen — Upon  receipt  of  40  cents  we  will  fill  5^  13864 
and  send  you.  We  cannot  send  j^ou  copy,  as  this  is  against 
our  rules.  Yours, 


How  is  this  for  professional  courtesy?  Perhaps 
our  friends  in  Little  Rock  needed  the  money.  At 
any  rate,  I  send  you  their  letter  as  being  at  least  out 
of  the  ordinary  way  of  doing  business. 

Myers  Drug  Co. 

Brinkley,  Ark. 
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To  the  Editors: 

I  have  succeeded  in  making  quite  a  successful 
specialty  out  of  a  roup  cure  for  chickens.  I  color 
granular  copper  sulphate  with  aniline  red  and  then 
sell  it  in  packages  of  25  drachms  for  50  cents.  The 
customer  is  directed  on  the  label  to  dissolve  one 
drachm  or  teaspoonful  in  a  gallon  of  soft  water. 
The  resulting  solution  is  drunk  by  the  chickens,  and 
their  heads  are  also  bathed  in  it  if  they  are  sore. 

H.    C.    FUELLER. 

Irafton,  West  Virginia. 
COLORING  AGENT  FOR  TOOTH  POWDER. 
To  the  Editors: 

In  a  recent  issue  of  the  "Druggist's  Specialties" 
department  of  the  Bulletin,  I  observe  that  an 
ammoniacal  solution  of  carmine  was  recommended 
as  a  suitable  coloring  agent  for  a  carbolic  tooth 
powder.  May  I  point  out  that  this  is  not  satisfac- 
tory? In  a  short  time  it  acquires  a  dull  bluish  tinge 
and  looks  rather  uninviting.  If  the  correspondent 
who  asked  for  the  information,  or  any  other  Bulle- 
tin reader  who  is  interested,  will  dissolve  5  grains 


of  eosine  in  water  and  use  it  to  1  pound  of  tooth 
powder  he  will  get  a  color  which  is  far  cleaner  and 
purer  than  carmine  yields,  and  which  will  not 
deteriorate  to  nearly  the  same  extent. 

E.  W.  BURNITT. 
Bucks,  England. 


TO  KEEP  GUM  OPIUM. 

To  the  Editors: 

I  would  like  to  describe  briefly  a  method  of  keep- 
ing and  preserving  gum  opium  which  I  think  will 
prove  beneficial  to  a  great  many  retail  druggists. 
Place  the  opium  in  a  can,  and  put  a  small  vial  of 
alcohol  in  the  latter  also,  leaving  the  bottle  uncorked. 
The  constant  evaporation  of  the  alcohol  causes  the 
opium  to  maintain  a  free  and  excellent  condition. 

A.  R.  J. 


To  the  Editors: 

Have  read  most  of  the  pharmaceutical  journals, 
but  none  gives  me  as  much  pleasure  as  your  pub- 
lication. 

^       Geo.  H.  Orchard. 

Staunton,  Va. 


An  Up-to  date  Indiana  Pharmacy.— Snoddy  &  Haywood,  of  West  La  Fayette,  Indiana,  had  developed  such  a  prosperous  and  Increasing  business 
that  they  found  it  necessary  to  move  a  couple  of  years  ago.  They  put  up  quite  an  elaborate  building,  vs-ith  stores  on  the  ground  floor,  and  moved  their 
pharmacy  into  one  of  the  latter.  The  fixtures  were  especially  made  for  them  by  the  M.  Winter  Lumber  Co.,  of  Sheboygan,  Wisconsin,  and'.the  phar- 
macy is  now  unquestionably  one  of  the  handsomest  in  the  State.  Snoddy  &  Haywood  are  not  far  from  Purdue  University,  and  they  enjoy  a  large 
custom  among  the  faculty  and  students  of  this  well-known  institution. 
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BUSINESS    HINTS. 


A  Group  of  Mr.  Cooban's  Ads. — 

The  accompanying  reproduction  shows  several  of  Mr. 
Cooban's  more  recent  advertising  efforts.  Three  of  the  ads. 
were  in  the  shape  of  slips  used  in  packages  at  the  counter,  or 


Coobans 
Tooth  Powder 

-Pnaeniw  the  'CaOt 

chosOT.  and  iMn  „,epM.tio<>  ol 

in  to  well  »»  we       .  j^  ^v  »n3 

.V,ou.i«n«rU.    ^'^"'"ZZr   ol 

j:r.i»n»Ac.iock«.o.h.««'"' 

Cooi«n'»  Tooth  PoioJc,. 
Pa  botllc  20c 


B  S  COOBAN  «■  CO. 
-__^S5jW.  63jd  Sired 

^<,da  """''<' O} 


»    *"">'t>aL    -COOBAN. 

Our  Italian  Oil 

^s  Guaranteed 
Absolutely  Pure. 

f~J^  T '■*'"  °^' OJ  "  .  ixrfec 


Hatfpku 
hottU  35c 


Pint 
koUlc  60c 


B.  S.  COOBAN  &  CO 
CHICAOO.  ILL. 


Fever  Thermometers. 


Why  don't  you  have  a  couple  o(  Extn  Ftet  ThemamOen  thai  you 
can  leave  with  your  palienb  uutead  of  your  expeaiive  one) 

While  loolcing  ovet  oui  stock  we  found  a  gron  of  Fever  Tfiennome- 

ten  more  than  we  wanted.     They  are  made  by  the  Naliooal  Thennometer 

Co,  New  York.     Rejiiter  in  one  raiaute,  are  certi&ed  and  guaranteed 

in  eveiy  way.     We  will  clow  them  out  to  pbysiciara  only  for  33c  each. 

a  &  COOBAN  «c  CO.. 

63d  St.  and  Noniul  Ave., 

CHICAGO.  ILL. 


distributed  with  monthly  statements.  The  ad.  on  fever  ther- 
mometers, however,  was  a  mailing  card  of  the  exact  size  of  the 
ordinary  postal,  and  was,  as  the  matter  indicates,  sent  out  to 
physicians. 

A  Formulary  as  an  Advertising  Medium. — 

J.  Wesley  Young,  of  Allen,  Texas,  gets  out  what  he  calls 
"Young's  Practical  Formulary."  It  is  declared  on  the  title 
page  to  be  "A  Book  of  Useful  Formulas  and  Receipts,"  and  it 
bears  Mr.  Young's  name  as  the  compiler.  The  price  is  given 
at  50  cents,  but  the  book  is  chiefly  used  as  a  premium,  and  is, 
for  instance,  donated  with  every  25-  or  50-cent  bottle  of  one  of 
Mr.  Young's  specialties.  The  formulas  cover  a  wide  range 
and  represent  household  articles  on  the  one  hand  and  reme- 
dies for  simple  troubles  on  the  other.    There  is  always  a  large 


percentage  of  the  community  that  enjoys  dosing  itself,  and 
doubtless  Mr.  Young's  formula  book  appeals  to  this  class  very 
successfully.  We  should  not  be  surprised  if  many  copies  of 
the  volume  were  used  as  premiums  and  if  the  recipients 
afterwards  came  to  Mr.  Young's  pharmacy  and  spent  many 
dollars  in  having  the  various  remedies  or  articles  compounded. 
Mr.  E.  B.  Heimstreet,  of  Janesville,  Wisconsin,  g$ts  out  a 
formula  book  on  somewhat  similar  lines,  as  we  had  occasion 
to  mention  in  this  department  two  or  three  years  ago. 

Putting  Out  a  Spring  Tonic- 
Last  year  at  this  time  Wilkinson  &  Co.,  of  Keokuk,  Iowa, 
got  out  a  little  four-page  folder  to  exploit  their  spring  tonic, 
"Cincho  Ferric  Elixir."  The  front  page  had  a  line-drawing 
of  a  hand  with  outstretched  finger,  and  above  it  was  the 
word  "You."  In  the  lower  corner  there  was  also  this  state- 
ment: "If  you  are  not  sick  but  just  don't  feel  good,  read  the 
folder.  It  tells  about  just  what  you  need."  The  following 
"story"  about  the  product  was  printed  on  the  two  inside 
pages  of  the  folder : 

This  is  a  good  remedy  for  bad  blood  and  the  ailments  which  are 
caused  by  bad  blood.  When  a  person  yawns,  and  feels  tired  out,  and 
doesn't  rest  well  at  night,  and  is  run  down  in  general  health,  especially 
in  the  Spring,  bad  blood  is  usually  the  cause.  _     _ 

When  the  blood  is  bad,  rheumatism,  neuralgia,  lumbago,  pain  in  the 
bones,  or  catarrh  are  usually  prevalent.  When  the  blood  is  bad,  colds 
and  grippe  are  contracted  easily.  Pale  cheeks,  poor  appetite,  muddy, 
sallow,  pimply  complexion,  as  well  as  boils,  eruptions  and  sores,  are 
also  symptoms  of  bad  blood.  It  is  very  important,  particularly  in  the 
Spring,  that  the  blood  be  purified  and  enriched,  and  a  good  tonic  taken 
to  restore  the  health. 

We  have  sold  a  great  deal  of  this  remedy,  and  can  truthfully  say 
that  it  has  given  excellent  satisfaction  in  cases  such  as  we  have  just 
mentioned.  It  purifies  the  blood,  thereby  removing  the  cause  of  many 
of  the  most  common  ailments.  A  great  many  people  come  into  otir  store 
who  say  that  they  are  not  sick,  and  yet  they  feel  that  they  need  some- 
thing to  rid  them  of  their  ailing.  .  ^     • 

This  remedy  is  a  splendid  Spring  medicine,  blood  purifier  and  tonic 
for  such  conditions.  It  is  perfectly  safe  to  take.  It  is  a  good  medicine 
for  young  and  old,  a  good  medicine  for  housewives,  a  good  medicine 
for  misses  who  are  going  to  school,  as  well  as  for  hard-working  men. 

We  are  very  positive  that  for  any  of  the  above  ailments  this  remedy 
will  not  disappoint  in  a  single  case.  Take  one  bottle  of  it  and  see  if  it 
does  not  help  you. 

One  of  these  folders  was  placed  in  every  package  that  left 
the  store  throughout  March  last  year,  and  also  in  all  of  the 
statements  mailed  on  the  first  of  April.  Mr.  J.  Albert  Kil- 
daisch,  of  Wilkinson  &  Co.,  wrote  us  at  the  time  that  "the 
folder  had  proven  itself  a  winner." 


Why  Not  Get  Credit  for  Your  Education?— 

L.  E.  Bangert,  Ph.C,  located  at  the  corner  of  Melrose 
Street  and  East  Ravenswood  Park  in  Chicago,  gets  out  a 
little  drug-store  paper  which  he  calls  "Bangert's  Monthly." 
We  have  before  us  as  we  write  a  copy  of  the  February  or 
"Valentine"  number.  A  unique  feature  is  seen  on  the  front 
page.  There  is  a  fac-simile  reproduction  of  Mr.  Bangert  s 
diploma  from  the  Northwestern  School  of  Pharmacy,  and 
underneath  is  the  following  statement: 

TO  THE  PUBLIC. 

The  above  certificate  represents  two  years  of  study  in  the  best^ 
school  of  pharmacy  in  the  West.  When  we  decided  to  supplement  lont 
drug  store  experience  with  a  college  course  we  decided  on  the  best  ...'•' 
was  to  be  had.  It  was  expensive,  but  when  we  expect  the  best  we  Qo. 
not  consider  the  cost.  This  same  determination  which  influenced  us  w^ 
acquire  the  best  pharmaceutical  education,  also  influences  us  yo-°»>I 
when  it  comes  to  buying  and  selling  drugs.  Drugs,  like  things  to  eai 
and  wear,  differ  in  quality.  Our  aim  is  to  supply  goods  of  the  nign"ii 
standard  only,  expecting  our  reward  from  a  satisfied  conscience  ana  sr 
appreciative  public. 

Yours  for  Health, 

L.  E.  Bangert,  Ph.C. 
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One  of  Our  Own  Ads. — 

The  Bulletin  has  so  often  criticized  in  this  department 
the  advertisements  of  its  readers  that  we  propose  now  to 
give  them  a  chance  to  get  back  at  us.  We  have  recently 
issued  a  circular  for  distribution  among  the  purchasers  of 
advertising  space  in  the  pharmaceutical  journals,  and  the  front 
and  back  of  the  sheet  are  shown  in  the  two  accompanying 
illustrations.     The   circular   itself   is   of.  course   much   larger 


^'Pdi^Ouuli/tJ. 


xje^%iU 


SWORN  STATEMENT 


The    circuliiion    of    ihc 

BuiiETW  OF  Phahmacy 

far  the  ycir    1905  w»   as  fol- 
lows: 

January,  l7,aOO  copl*«. 

Fabruary,  l7,aOO  copl««. 
■Macch,     aa.OOO  coplM. 

'April,      as.OOO  ooplaa. 
'May,       3O,0OO  coplaa. 
■June,  I •,aoO  ooplaa. 

July,  I  7,aOO  coplM. 

August,      1 7,90O  coplaa. 

••plambar,   1 7,aOO  coplaa. 
Octobar,       I  7,aoO  coplaa. 
HovamlMr,  1 7,aoo  ooplaa. 
Dscombar,  i  7,a0O  coplaa. 

MONTHLY  AVERAGE,  19,766  COPIES 

I  less  50  copies  of  eich   Issue  Kiilned  for  our  stock),  is  compared  with 
19,208  copies  in   1904. 

Vr  hrrrkg  cfrltfg  that  the 


a  (yae«Kai 


Swora  lad  subscribed  to  before 
DctraM,  Mich. 


han  the  cuts  indicate— 11  by  13^  inches  in  size.  It  is 
)rinted  in  colors,  the  reproduction  of  the  Bulletin  cover 
)eing  in  the  familiar  green,  red,  and  blue.  By  virtue  of  its 
olor  combination  and  its  size  the  original  circular  has  a  life- 
ike  appearance  which  is  lacking  in  these  small  cuts. 


A  British  Advertiser. — 

It  is  doubtless  true  that  British  pharmacists  do  not  adver- 
tise as  systematically  and  as  aggressively  as  their  American 
cousins.  Nevertheless  the  Bulletin  has  had  abundant  evi- 
dence during  the  last  few  years  that  they  are  beginning  to  see 
the  advantages,  and  to  reap  the  benefits,  of  wide  publicity.  We 
have  before  us  as  we  write  a  copy  of  the  local  paper  pub- 
lished in  Greystones,  Ireland,  and  we  observe  a  clever  quarter- 
page  ad.  by  C.  B.  Vance,  proprietor  of  the  Burnaby  Pharmacy, 
and  an  appreciative  reader  of  the  Bulletin.  The  ad. 
appeared  on  a  page  teeming  with  notices  of  the  recent  parlia- 
mentary elections,  and  it  was  cleverly  addressed  to  the  "Elec- 
tors of  East  Wicklow  Parliamentary  Division."  The  "War  in 
the  East,"  "Home  Rule,"  "The  Fiscal  Programme,"  and  other 
pressing  questions  were  discussed  in  the  advertisement,  and 
they  were  all  made  to  have  their  bearing  upon  the  business  of 
the  Burnaby  Pharmacy.  Mr.  Vance  showed  in  this  ad.  how 
one  may  successfully  take  advantage  of  something  of  deep 
current  interest  in  the  public  mind  and  exploit  it  for  adver- 
tising purposes. 

An  Easter  Greeting. — 

F.  X.  Cook,  of  Pittsburg,  got  out  a  very  handsome  Easter 

greeting  last  year.    We  shall  reproduce  the  text  of  it,  but  it 

will  not  be  possible  for  us  to  show  how  artistically  the  thing 

was  printed.    A  double  sheet  of  deckle-edge  paper  was  used: 

it  was  of  a  light  cream  color,  and  the  ink  was  a  soft  brown. 

Mr.  Cook's  monogram  appeared  at  the  top  of  the  sheet,  and  of 

course  the  text  was  limited  to  the  first  page.     Here  is  the 

greeting : 

EASTER  GREETING. 

In  extending  to  you  greetings  of  a  joyous  Easter,  I  wish  to  thank 
you  for  your  patronage  during  the  past,  and  earnestly  to  solicit  a  con- 
tinuance of  your  favors,  promising  at  the  same  time  an  honest  effort 
on  my  part  to  conserve  your  every  interest. 

Very   truly, 


F.  X.  Cook. 


Registered  Pharmacist, 
Aiken  Ave.,  at  Walnut  Street, 
Pittsburg,   Pa. 
April  Twenty-third, 
Nineteen  Hundred  and  Five. 


Advertising  Perfumes  at  Easter. — 

The  Whorton  Sons  Drug  Co.  of  Gadsden,  Alabama,  used 
the  following  newspaper  advertisement  apropos  of  Easter 
perfumes  a  year  ago : 

Easter  Perfumes.— 'So  time  so  appropriate  for  thinking  about  your 
perfumes.  No  time  when  the  demand  for  perfumes  is  greater  than  at 
Easter.  The  new  dress  may  be  charmingly  exquisite,  and  the  new  Easter 
hat  a  perfect  "dream,"  yet  the  Easter  effect  is  dead  and  lost,  as  a  pretty 
flower  without  fragrance,  if  you  have  neglected  the  perfumes. 

You  are  invited  to  inspect  our  stock  of  perfumes.  We  have  dozens 
of  different  odors,  including  the  latest  specialties  of  leading  manufac- 
turers,  both   foreign  and   domestic.  f-         T^  r- 

Whorton  Sons  Drug  Co., 

Corner  5th  and  Chestnut  Street.  Gadsden,  Ala. 


An  Easter  Window.— 

J.  G.  Wischerth,  the  well-known  Brooklyn  pharmacist, 
located  at  107  Bedford  Avenue,  had  a  very  interesting  Easter 
window  a  year  ago  that  attracted  considerable  attention. 
Abou  300  live  chicks,  from  two  to  five  days  old,  were  exhib- 
ited. The  larger  of  these  chicks  were  continually  running 
up  and  down  the  length  of  the  window,  scratching  in  the 
broken  straw  for  little  seeds  scattered  therein.    The  younger 
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ones  gathered  closely  around  a  substitute  for  a  mother  hen, 
which  was  a  glass  brooder,  heated  beneath  by  a  gas  stove. 
The  whole  of  this  contrivance  was  covered  with  folds  of 
cloth.  Any  of  the  little  fowls  were  for  sale  at  25  cents,  and 
even  allowing  for  some  loss  through  the  usual  death-rate,  a 
good  profit  was  made. 

Advertising  a   Spring  Tonic. — 

The  Whorton  Sons  Drug  Co.,  of  Gadsden,  Alabama,  who 
use  newspaper  space  continuously  and  systematically,  employed 
the  following  ad.  of  a  spring  tonic  a  year  ago : 


SPRING  Is  Here 

WITH  ITS  BEAUTY  AND  GAIETY 

BUT  ALSO  WITH  ITS  AILMENTS. 
WHAT      ARB      ITS      AILMENTS? 

Impure  blood;  weak,  debilitated  constitu- 
tion and  irregular  bowels 

If  you  feel  stupid,  lazy  and  mean;  have 
boils,  pimples  and  eruptions  on  the  skin, 
you  should  at  once  begin  to  use 

SARSAPARILLA  WITH   BURDOCK 

It  contains  iodide  of  potassium  and  iron, 
and  is  the  best  general  tonic  and  blood 
purifier  known.  Purifies,  recruits  and 
stimulates  the  circulation  and  stimulates 
all  the  secretions  of  the'  entire  system. 

SOLD  AND  GUARANTEED  BY 

WHORTON  SONS  DRUG  CO., 

Cor.  5th  and  Chestnut  Sts., 
GADSDEN,         -         -         ALABAMA 


Still  More  Poetic  Advertising. — 

This  time  it  is  Mr.  S.  Austin  Reilly,  of  Little  Falls,  N.  J., 
who  has  broken  out  into  verse.  The  following  appeared  in  the 
holiday  issue  of  "The  Oracle,"  the  local  high  school  paper 
which  reaches  nearly  every  home  in  the  village : 

Lives-  of   sick   men   oft   remind   us 

We  should  take  our  pills  on  time, 
If   we   don't,    our   friends   may   find   us 

Thinking  thoughts  not  all  sublime — 

Sad  thoughts,  which  perhaps  another, 

Hearing,  may  lose  heart  again, 
Some  dyspeptic,   feverish  brother 

May  ehd  life  with  a  punctured  brain. 

Let  us,  then,  good  health  pursuing, 

Never   dally  with  any  ache, 
But  quickly  take  some  pain-subduing 

Oil  or  pill  of  the  Reilly  make. 

Mr.  Reilly  modestly  observes  that  he  didn't  intend  the  fore- 
going to  be  an  improvement  on  Mr.  Longfellow. 


Talking  About   Prescriptions. — 

Mr.  Fuhrmann,  of  East  Capitol  and  Eighth  Streets,  Wash- 
ington, D.  C,  recently  got  out  an  excellent  little  eight-page 
folder  exploiting  several  lines  of  goods.  Here  is  what  he 
had  to  say  about  prescriptions : 

When  you  take  medicine  you  do  so  because  you  want  to  get  well 
quickly.  Bring  your  Prescriptions  to  our  Pharmacy,  and  we  will  help 
you  all  we  can.  Your  medicine  will  contain  exactly  what  your  doctor 
directs,  and  it  will  be  compounded  from  the  purest  and  best  fresh  drugs 
by  experienced,  registered,  graduate  pharmacists.  Our  prices  are  reason- 
able, even  below  the  average. 

You  can  send  or  leave  your  prescription  on  your  way  to  work;  the 
medicine  will  be  prepared  and  delivered  at  your  house  immediately,  with- 1 
out  extra  charge. 

Let  us  All  your  prescriptions.  I 


His  Theory  of  Newspaper  Advertising 

Charles  H.  McConnell,  proprietor  of  the  Economical  Phar- 
macy in  Chicago,  doesn't  believe  in  advertising  in  church 
journals,  fraternity  papers,  society  sheets,  or  mediums  of 
that  kind.  His  theory  is  that  the  readers  of  all  these  pa.pers 
read  the  newspapers  also,  and  that  if  you  advertise  in  the 
latter  you  reach  the  public  without  duplicating  and  tripli- 
cating your  expense.  For  the  down-town  city  druggist,  so 
situated  that  he  can  afford  to  advertise  in  the  dailies,  Mr. 
McConnell  thinks  no  advertising  medium  offer*  such  excel- 
lent opportunities.  A  great  field  is  afforded  for  the  man  of 
originality. 

A  "Property"  Trunk.— 

Mr.  Cooban  is  well  known  for  his  skill  as  a  window  dresser. 
He  goes  into  the  thing  thoroughly,  and  has  a  pretty  complete 
equipment  for  it.  One  of  his  appurtenances  is  a  "property" 
trunk.  In  this  he  puts  the  various  "properties"  (to  use  a 
theatrical  term)  which  he  has  utilized  for  a  window  display 
of  a  given  kind,  and  keeps  them  there  for  employment  next 
year  during  the  same  season  or  whenever  a  similar  display  is 
made  again.  If  one  throws  away  what  he  has  constructed  at  a 
considerable  cost  of  time  and  perhaps  money,  he  has  to  do  it 
all  over  again  on  the  next  occasion.    This  is  short-sighted. 


A  Delivery  Ticket. — 

The  accompanying  reproduction  of  a  delivery  check  or 
ticket  is  sent  in  to  the  Bulletin  by  Robert  D.  Irion,  of  the 
Irion-Drake  Drug  Co.,  Tyler,  Texas.  The  original  was  3^ 
by  7J/^  inches  in  size,  and  the  checks  were  printed  in  books 
and  torn  out  readily  by  means  of  the  customary  dotted  lines. 


miON-ORAHC  OMUO  CO. 


REMARKS- 


The    Irion-Drake    Drug   Co.    installed   their   present   delivery 
system,  involving  the  use  of  this  check,  about  six  months  ago,^ 
and  they  have  found  it  invaluable  in  a  great  many  ways.    It 
has  entirely  done  away  with  a  considerable  variety  of  "kicks 
which  are  a  constant  source  of  annoyance. 
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Permanent  Ointment  of  Red  Mercuric  Oxide. — 

In  a  paper  read  before  the  A.  Ph.  A.  at  Atlantic  City,  Otto 
Raubenheimer  declared  that  many  druggists  have  experienced 
annoyance  on  account  of  the  instability  of  the  ointment  of  red 
mercuric  oxide.  It  becomes  gray  or  black  in  the  upper  layer 
and  the  druggist  is  very  often  obliged  to  throw  it  away.  After 
considerable  experimentation  Mr.  Raubenheimer  perfected  the 
following  formula,  and  he  declared  in  his  paper  that  a  jar  of 
the  ointment  had  been  kept  on  hand  for  nearly  a  year  and 
had  not  changed  color  in  the  least : 

Red  mercuric  oxide,  in  very  fine  powder...  10  Gni. 

Castor  oil 6  Gm. 

Petrolatum     85  Gm. 

Triturate  the  red  mercuric  oxide  with  the  castor  oil  until  a  per- 
fectly smooth  mixture  results,  then  gradually  incorporate  the  petro- 
latum  and    mix   thoroughly. 

In  the  preparation  of  this  ointment  Mr.  Raubenheimer  uses 
a  glass  mortar  and  pestle  and  a  horn  spatula.  Never  use  a 
steel  spatula,  as  the  iron  will  reduce  the  mercuric  oxide  to 
metallic  mercury,  thus  causing  the  gray  or  black  color.  Put 
the  finished  ointment  into  the  jar,  smooth  the  top  of  the  oint- 
ment and  cover  with  about  1  inch  of  water.  Whenever  you 
have  occasion  to  use  the  ointment  take  it  evenly  off  the  top 
with  a  horn  or  rubber  spatula  and  smooth  it  out  again.  Never 
dig  any  holes  into  the  ointment  or  leave  any  ointment  around 
the  top  of  the  jar  by  wiping  the  spatula  thereon. 

It  is  not  necessary  to  change  the  inch  of  water  on  top  of 
the  ointment.    The  water  keeps  the  air  away. 

Several  Specialties. — 

The  Apothecary  has  recently  been  collecting  formulas  for 
specialties  from  druggists  who  have  succeeded  in  evolving 
trade-winning  products.     Here  are  a  few  of  them : 

BLOOD    PUKiriEX. 

By  B.  B.  K*rr,  Murfreesboro,  Tenn. 

F.    E.    spigelia    oz.  4 

F.   E.  yellow  dock   or.  4 

F.  E.  taraxacum   oz.  4 

F.  E.  senna   or.  2 

F.  E.  podophyllum oz.  1 

Oil   of   sassafras. 

Oil  of  wintergreen,  of  each gtt.  25 

Alcohol    oz.  4 

Syrup    oz.  8 

Glycerin    dr.  8 

Potassium   iodide    oz.  1 

Water,  enough  to  make pts.  2 

This  formula  contains  every  ingredient  necessary  to  make 
1  good  blood  purifier.  It  costs  $3  a  dozen  to  put  it  up  in 
12-ounce  panels,  including  cartons,  labels,  and  all.  It  nets  a 
landsome  profit,  and  gives  good  satisfaction. 

A    VOLATILB    LINIMENT. 

By  B.  B.  Kerr,  Murfreesboro,  Tenn. 

Ether     oz.  72 

Carbon   bisulph oz.  36 

Alcohol    oz.  8 

Oil  of  peppermint    oz.  4 

Put  in  two-ounce  panels. 

This  formula  makes  an  excellent  liniment,  and  is  used 
■vith  much  success.  Do  not  rub  it  in,  but  simply  saturate  a 
ce  of  paper  and  hold  to  the  part  affected,  excluding  the  air, 
1  the  patient  will  be  relieved  almost  instantly.  You  will 
1  this  to  give  good  satisfaction  and  be  perfectly  reliable. 
It  must  not  be  brought  in  contact  with  the  fire,  as  it  is 
inflammable. 


It  costs  71  cents  a  dozen  to  put  it  up  in  two-ounce  bottles, 
and  brings  you  the  sum  of  $3,  netting  you  a  profit  of  $2.29 
a  dozen,  including  cartons  arnd  labels. 

A     RHEUMATIC    LINIMENT. 

By  C.  P.  Schnell.  Philadelphia,  Pa. 

Spirit   of  camphor    2  ozs. 

Spirit  of  ammonia    2  ozs. 

Spirit  of  peppermint 2  ozs. 

Chloroform     2  ozs. 

Oil   of  sassafras    2  ozs. 

Oil    of   turpentine    2  ozs. 

.    Ethyl  alcohol,   enough  to  make 1  gal. 

Mix  by  agritation. 

The  cost  will  be  about  $2.50  a  gallon.  It  sells  in  3-ounce 
bottles  at  30  cents,  and  the  cost,  bottled,  is  about  $1.00  a  dozen. 

ELIXIR  OF  GLYCEROPHOSPHATES   COMPOUND. 

By  Melvin   W.  Bamford,  Reading,  Pa. 

Calcium     glycerophosphate 85        grammes. 

Potassium    glycerophosphate    17.5      grammes. 

Sodium    glycerophosphate    17.5      grammes. 

Iron    glycerophosphate    2.25    grammes. 

Quinine   glycerophosphate    1.125  grammes* 

Strychnine  glycerophosphate    0.33     gramme. 

To  make  1000  Cc.  of  elixir. 

Confusion  Between  Benzine,  Naphtha,  and  Gasoline. — 

In  an  article  presented  at  the  last  meeting  of  the  American 
Pharmaceutical  Association,  Otto  Raubenheimer,  Ph.G.,  of 
Brooklyn,  N.  Y.,  spoke  of  the  confusion  which  exists  with 
reference  to  these  three  products.  He  declared  that  he  had 
repeatedly  sent  to  paint  stores  for  gasoline  and  received  ordi- 
nary benzine.  When  he  would  return  it  as  not  being  what  he 
asked  for  the  invariable  reply  would  be  that  it  was  "all  the 
same."  But  they  are  not  the  same,  and  Mr.  Raubenheimer 
makes  the  point  that  benzine,  naphtha,  and  gasoline  may  be 
compared  to  94-per-cent  alcohol,  deodorized  alcohol,  and  abso- 
lute alcohol.    In  the  fractional  distillation  of  the  crude  oil,  the 


A  Group  of  I'harmacbutical  Journalists.— Birds  of  a  feather  are  pop- 
ularly supposed  to  fly  in  bunches,  and  it  is  therefore  not  surprising  that  Dr. 
H.  M.  Whelpley,  Editor  of  Meyer  Bros.  Druggut,  was  able  to  line  up  this 
group  of  pharmaceutical  editors  on  the  famous  Boardwalk  at  the  meeting 
of  the  A.  Ph.  A.  last  September  in  Atlantic  City.  Reading  from  the  left,  the 
men  are  Hugo  Kantrowitz,  Apotheker-Zeitung ;  George  Lewis,  Pharmaceu- 
tical Era;  David  Strang,  The  Apothecary;  Frank  E.  Tupper,  advertising 
representative  Bulletin  of  Pharmacy;  Harry  B.  Mason,  Bulletin  op  Phar- 
macy; F.  B.  Hays,  Druggists  Circular;  Clement  B.  Lowe,  Alumni  Report; 
Henry  Kraemer,  American,  Journal  of  Pharmacy;  and  J.  W.  T.  Knox,  The 
New  Idea. 
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lightest  hydrocarbons  which  come  over  first  are  called  gaso- 
line. The  next  distillate,  of  a  heavier  specific  gravity,  is 
naphtha,  and  the  next  heavier  still  is  benzine,  the  last  and 
heaviest  of  all  being  kerosene.  The  first  and  lightest,  gaso- 
line, is  of  course  the  most  highly  inflammable  and  is  very 
dangerous  to  use.  Naphtha  is  only  less  dangerous,  and  ben- 
zine is  much  safer  to  employ  when  a  cleaning  agent  is 
required.  These  facts  ought  to  be  considered  in  the  sale  of 
such  agents  to  customers.  Gasoline  is  very  explosive,  and 
patrons  should  be  warned  not  to  use  it  in  a  room  in  which 
a  light  is  burning — indeed,  for  cleansing  purposes  it  ought  to 
be  employed  out-of-doors,  and  Mr.  Raubenheimer  thinks  a  red 
danger  label  should  be  attached  to  the  container. 

Effectual   Late  Application  of  Alcohol  to   Carbolic  Acid 
Burns. — 

Dr.  T.  J.  Swisher  reports  in  the  Journal  of  the  American 
Medical  Association  a  case  in  which  prompt  relief  of  car- 
bolic acid  burns  was  obtained  by  the  application  of  alcohol 
more  than  an  hour  after  the  accident.  A  young  woman  em- 
ployed in  a  drug  store  took  with  her  on  her  way  home  some 
small  parcels  for  customers  who  lived  near  her.  One  of  these 
parcels  was  an  ounce  bottle  of  liquefied  carbolic  acid;  the 
bottle  was  accidentally  broken  and  the  contents  spilled  over 
both  hands.  As  it  was  dark,  she  did  not  at  first  know  what 
the  bottle  had  contained,  and  only  after  her  hands  began  to 
burn  did  she  take  the  trouble  to  wipe  oflf  the  excess  acid  with 
her  handkerchief.  After  reaching  home  she  applied  a  dress- 
ing of  petrolatum,  and  it  was  not  until  over  an  hour  after  the 
burn  occurred  that  the  author  saw  her. 

At  this  time  a  white  eschar  covered  the  entire  palmar  sur- 
faces of  both  hands  as  well  as  the  palmar  and  interdigital 
surfaces  of  all  the  fingers.  Sensation  over  this  surface  was 
entirely  absent,  and  the  fingers  could  not  be  voluntarily  flexed. 
The  hands  were  at  once  cleansed  of  the  petrolatum  and  put 


Pharmacy  and  Fish. — Uncharitable  persons  might  assume  that  this  is, 
not  a  "  fish  story  "  perhaps,  but  a  "  fish  picture."  Nevertheless  we  are  able 
to  asseverate  solemnly  that  the  fish  were  real  ones,  and  that  they  were 
actually  caught  by  the  distinguished  pharmacists  who  are  seen  proudly 
holding  them  up  to  view.  The  picture  was  taken  at  the  meeting  of  the 
A.  Ph.  A.  in  Atlantic  City  last  September,  and  the  fishermen,  reading  from 
the  left,  are  Charles  E.  Caspari,  W.  C.  Wescott,  James  H.  BeaJ,  H.  M. 
Whelpley,  Robert  C.  Reilly,  and  Murray  G.  Motter.  Dr.  Whelpley  annoimced 
afterwards  that  the  party  had  also  caught  some  porpoises,  but  we  decline  to 
vouch  for  the  accuracy  of  this  statement. 


into  an  alcohol  bath,  with  constant  rubbing.  After  ten  min- 
utes the  color  began  to  return,  a  tingling  sensation  developed,, 
and  the  fingers  could  be  voluntarily  flexed.  The  alcohol  bath 
was  continued  for  twenty  minutes,  and  all  evidence  of  the 
burn  had  then  disappeared  except  a  slight  tingling  and  stiff- 
ness of  the  fingers,  which  persisted  for  several  hours,  but 
which  almost  entirely  disappeared  by  the  following  day. 
Aside  from  a  little  cracking  of  the  skin  over  the  finger-tips 
and  an  unpleasant  dryness  which  persisted  for  a  week,  the- 
recovery  was  complete  and  immediate. 

Yellow  Mercuric  Oxide  Ointment.— 

J.  W.  Sturmer,  of  Lafayette,  Indiana,  remarks  in  The 
Apothecary  that  the  difficulty  experienced  in  making  a  per- 
fectly smooth  ointment  from  the  dry  yellow  mercuric  oxide 
has  led  many  to  resort  to  the  moist,  freshly  precipitated 
oxide.  But  an  objection  to  the  undried  precipitate  is  found  in 
the  fact  that  the  presence  of  water  greatly  favors  the  reduction 
of  the  yellow  mercuric  oxide  to  black  mercurous  oxide  by  the 
agency  of  sunlight.  The  following  process  is  not  open  to  this 
objection: 

Precipitate  the  yellow  oxide  in  the  usual  manner  by  pour- 
ing a  solution  of  mercuric  chloride  into  a  solution  of  sodium 
hydroxide.  The  precipitate  (which  is  the  yellow  oxide)  is 
washed  with  water  until  free  from  by-products.  Then  the 
water  is  washed  out  by  means  of  alcohol,  and  the  latter  by 
means  of  ether.  When  the  ether  has  drained  off,  but  before 
the  precipitate  has  had  a  chance  to  dry  and  the  particles  to 
harden,  it  is  mixed  with  enough  petrolatum  to  make  a  50-per- 
cent stock  ointment,  which  is  made  in  quantity  and  kept  on 
hand.  This  may  in  a  few  minutes  be  diluted  to  the  strength 
required  for  a  precipitation,  thus  saving  a  great  deal  of  labor 
and  insuring  a  satisfactory  ointment. 

A  Lime-water  Idea. — 

F.  W.  E.  Stedem,  the  Philadelphia  druggist,  evolved  a 
rather  clever  idea  apropos  of  lime  water  some  years  ago.  It 
happened  that  he  had  a  large  sale  on  the  substance,  and  peo- 
ple were  continually  running  into  his  store  with  bottles  ol 
different  sizes  asking  for  five  cents'  worth  of  the  stuff.  H« 
finally  got  a  10-gallon  crock  or  earthenware  jar  with  a  faucet 
at  the  bottom,  filled  it  with  the  lime  water,  placed  it  on  a 
table  somewhere  in  the  center  of  his  store,  and  put  over  it  a 
placard :  "Lime  Water— Help  Yourself."  This  proved  a  ver> 
good  advertising  scheme,  and  the  demand  for  lime  water  was 
very  great!  Many  people  that  never  used  it  before  tool* 
advantage  of  the  opportunity  to  get  it  for  nothing.  As  foi 
the  expense  to  Mr.  Stedem,  he  was  only  put  to  the  necessit} 
of  pouring  in  distilled  water  from  time  to  time,  there  beinj 
considerable  of  the  lime  in  the  bottom  of  the  container.  0: 
course  there  was  a  rubber  or  other  tube  fastened  to  the  fauce 
and  extending  up  into  the  supernatant  liquid,  so  that  th( 
latter  was  drawn  off  in  a  clear  solution. 

Pasting  Labels  on  Tin. — 

All  kinds  of  suggestions  have  been  made  to  achieve  th;: 
purpose.  Prof.  J.  W.  Sturmer  first  paints  the  tin  with  ai 
alcoholic  solution  of  some  resin,  say  the  tincture  of  benzoin 
and  this,  drying  in  a  few  minutes,  produces  a  surface  to  whici 
dextrin,  acacia,  or  tragacanth  mucilage  adheres  without  an:, 
difficulty.  ! 
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NEW  REMEDIES. 


Fibrolysine. — 

Chemically,  this  is  a  composition  of  thiosinamine  with 
sodium  salicylate.  A  white  crystalline  powder,  easily  soluble 
in  water,  hot  or  cold.  Contact  with  the  air,  on  account  of  its 
phenomenal  oxidation,  favors  its  decomposition.  It  is  found  in 
commerce  in  solution. 

Alypin. — 

Solutions  of  alypin  of  2  to  4  per  cent  keep  quite  well,  but 

weaker  ones   are   apt   to   become   moldy.     Alypin   is   readily 

absorbed  by  the  mucosa  and  subcutaneous  cellular  tissue.    The 

anesthetic  action  of  alypin  is  stated  to  be  greater  than  that  of 

cocaine,  while  less  toxic.     The  remedy  is  particularly  useful, 

I  it  is  said,  in  reducing  corneal   sensitiveness.     A  solution  of 

'0.025  per  cent  reduces  the  sensitiveness,  while  a  0.05-per-cent 

solution  suspends  the  reflex  action,  and  solutions  of  from  1 

I  to  2  per  cent  render  the  cornea  completely  insensitive  in  from 

sixty   to    seventy-five    seconds,    the    anesthesia    lasting    from 

eight  to  ten  minutes,  and  being  unaccompanied  by  mydriasis. 

I  Bromlecithin. — 

Obtained  by  bromization  of  lecithin  dissolved  in  chlo- 
roform. The  ordinary  lecithin  derived  from  yolk  of  eggs 
takes  up  from  27  to  29  per  cent  of  its  own  weight  (National 
Druggist).  Bromlecithin  is  nearly  colorless,  but  when  not 
completely  brominized,  a  yellow-colored  wax.  Color  and 
stability  indicate  incomplete  bromization  of  previously  sep- 
arated lechithin.    Bromlecithin  has  shown  itself  extremely  use- 


ful in  secondary  anemia.  Its  action  is  similar  to  iron  prepara- 
tions, stimulating,  while  the  bromine  action  comes  into  play 
with  the  nervous  phenomena  common  in  anemia.  The  dose 
is  two  pills  each  of  10  cgm.  of  bromlecithin. 

Nalicin. — 

This  preparation,  intended  for  use  as  a  local  anesthetic  in 
dentistry,  is  stated  by  its  manufacturer,  A.  Kirch,  of  Wies- 
baden (Pharm.  Ztg.),  to  contain  trinitrin,  compound  spirit  of 
thymol,  distilled  water,  sodium  chloride,  alcohol,  formalde- 
hyde, phenol,  and  cocaine  hydrochloride. 

Solurol. — 

Some  years  since  Professor  Minkowski  expressed  the 
opinion  that  the  cleavage  products  of  nucleic  acids,  particularly 
nucleotin-phosphoric  acid  or  thymo-nucleic  acid,  are  the 
natural  organic  solvents  of  uric  acid.  The  difficulties  in  the 
way  of  preparing  such  a  compound  as  nucleotin-phosphoric 
acid  free  from  bases  were  very  great,  but  a  product  made  by 
Max  Elb,  of  Dresden,  and  named  "solurol,"  is  said  to  be  free 
from  objection.  It  is  an  amorphous,  brownish-yellow  powder, 
soluble  in  cold  water,  readily  fusible,  nearly  tasteless,  and 
reacting  slightly  acid.  Minkowski  gives  it  the  formula 
GoH«i»N«Oi»2PiO».  Solurol  dissolves  its  own  weight  of  uric 
acid  at  20°  C,  and  half  as  much  again  at  37°  C.  The  dose  is 
0.25  gramme  several  times  daily. 

Tannin  albuminate. — 

This  has  been  introduced  in  medicine  as  a  substitute  for 
tannalbin,  without  infringing  on  the  tannalbin  patent.  It  is 
made  by  Rump  &  Lehners,  Hanover,  Germany. 


An  Intkrbstino  Nkw  York  PHARiiACY.-Perry's  Pharmacy  is  located  in  the  World  BuUdlng  in  New  York  quite  near  the  entrance  to  the  Brooklyn 
Bridge.  The  bridge  structure  is  seen  at  the  left  of  the  engraving.  Tens  of  thousands  of  people  pass  this  corner  at  all  hours  of  the  day,  hurrying  to  and 
from  the  bridge  trains.  Such  a  location  is  naturally  a  very  desirable  one,  and  the  transient  trade  that  rushes  in  and  out  of  Perry's  Pharmacy  Is  remark- 
able for  its  volume.  The  store  is  a  small  and  crowded  one,  but  the  business  probably  mounts  up  Into  several  hundred  dollars  a  day.  There  is  a  particu- 
larly large  soda  fountain  trade. 
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In  this  department  Mr.  B.  S.  Coohan,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (3)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
tvhich  are  stated  over  the  adjoining  department  of  "Queries." 

Naphthalin  as  an  Insecticide. 

R.  H.  is  looking  for  information  that  we  are  unable  to 
supply  satisfactorily,  and  we  give  his  queries  in  full  in  the  hope 
that  some  one  may  have  had  experience  or  may  possess 
information  that  will  assist  our  friend. 

R.  H.  asks :  "Can  you  give  me  any  information  in  regard 
to  naphthalin  powder  as  a  satisfactory  lice  and  insect 
destroyer?  When  used  on  stock  would  the  pure  naphthalin 
injure  the  skin  or  hair  of  the  animal  it  was  applied  to?  Would 
it  destroy  insects  on  vines  or  plants,  and  would  its  applica- 
tion be  injurious  to  the  leaves?  Dalmatian  insect  powder  is 
said  to  be  satisfactory  for  this  purpose,  but  it  is  too  expensive 
to  compete  with  the  insecticides  put  out  by  the  stock  food 
companies.  If  in  your  estimation  naphthalin  would  not  be 
safe  or  satisfactory,  could  you  suggest  a  formula  that  would 
meet  the  requirements?" 

Naphthalin  possesses  toxic  properties  which  make  it  effica- 
cious as  a  destroyer  of  insects  that  infest  clothing  and  furs ; 
and  it  is  used  considerably  in  solution  in  gasoline  for  exter- 
minating roaches  and  bedbugs,  but  how  it  would  work  with 
the  vermin  that  infest  stock  we  are  unable  to  say.  We  do  not 
think  it  would  injure  the   skin   or  hair.     Why  not  get  some 


stray,  homeless  dog  that  has  more  fleas  than  he  needs,  and 
experiment  on  him?  Mix  the  naphthalin  with  insect  powder, 
or  some  inert  powder,  using  one-fourth  or  more  of  the 
former. 

As  for  its  use  on  plants,  we  do  not  know  whether  it  would 
injure  the  leaves  or  not.  We  have  searched  all  the  literature 
at  our  disposal,  but  fail  to  find  any  mention  of  naphthalin 
used  for  this  purpose.  The  government  reports  speak  of 
several  substances  used  as  sprays — infusions  of  tobacco,  quas- 
sia, white  hellebore,  soap,  emulsions  of  resin,  and  petroleum. 
Formaldehyde  is  also  used.  We  gather  from  these  reports 
that  each  variety  of  foliage  and  insect  or  parasite  requires 
separate  treatment.  In  a  general  way  we  should  say  that 
naphthalin  would  hardly  be  feasible  owing  to  its  insolubility 
and  volatile  nature,  but  possibly  an  einulsion  could  be  formed 
that  would  answer.  Write  to  the  agricultural  department  of 
the  government.    Possibly  it  could  aid  you. 


Gaduol  Wine  with  Hypophosphites. 

M.  Bros,  contribute  the  following  formula  for  a  gaduol 
wine  with  hypophosphites,  which  they  would  like  to  have 
criticized.  They  have  met  with  considerable  success  with  the 
preparation,  and  give  out  the  formula  with  the  hope  that  it 
may  benefit  some  brother  pharmacist : 

VITOL. 

Hypophosphite  of  lime    24  grains. 

Hypophosphite  of  soda   16  grains. 

Hypophosphite   of  manganese    16  grains. 

Hypophosphite  of  potash    24  grains. 

Hypophosphite  of  quinine    7  grains. 

Phosphate  of  iron  (soluble)   16  grains. 

Gaduol    (Merck)    1  fluidrachm. 

Tincture  of  cinchona  (20  per  cent).. 2  fluidounces. 
Tincture  of  cocoa   (20  per  cent).... 2  fluidounces. 

Syrup 2  fluidounces. 

Sherry  wine,  enough  to  make 16  fluidounces. 

Make  solution.  Dose:  One  to  two  fluidounces  4  times  a  day,  after 
meals  and  at  bedtime. 

We  would  cut  out  the  tincture  of  cinchona,  as  it  is 
unnecessary  to  have  both  quinine  and  cinchona.  A  drachm  of 
compound  spirit  of  orange  would  improve  the  product.  It  is 
always  a  good  plan  when  sending  a  formula  for  publication  to 
give  directions  for  compounding. 

We  are  very  glad,  however,  that  M.  Bros,  have  sent  in 
this  formula,  and  we  wish  other  pharmacists  would  do  like- 
wise. Send  recipes  along  that  have  proved  successful  with 
you.  We'll  conceal  your  names  so  that  your  competitors 
won't  make  capital  "of  your  information.  This  department  is 
meant  to  be  a  cooperative  exchange  among  the  readers  of  the 
Bulletin. 


[Drawn  for  the  Bulletin  by  W.  A.  Humphries.] 
BEFORE  THE  BOARD. 

Pharmaceutical  Examiner:    Do  the  questions  puzzle  you  ? 
Applicant:    Not  in  the  least,  sir:  it's  the  answers  that  bother  me. 


Headache  Elixir. 

J.  J.  S.  writes:    "In  the  July  issue  of  the  Bulletin,  page 

305,  you  published  a  formula  for  me   for  a  headache  elixii 

containing  acetanilide,  etc.     I  seem  to  have  some  difficulty  ir 

making  a  clear  mixture.     Should  it  be  dispensed  with  a  shakf 

label?" 

Here  is  the  formula  in  question : 

Acetanilide    256  grains. 

Caffeine      32  grains. 

Bromide  of  soda    640  grains. 

Codeine    sulphate    8  grains. 

Tincture    of    gelsemium    384  minims. 

Simple  elixir,  enough  to  make 16  fluidounces. 

Dissolve  the  salts  in  the  elixir,  add  the  tincture  of  gelsemium,  aii( 
filter. 

Your  difficulty  is  caused  by  your  elixir  not  containing  suffi 
cient   alcohol   to   dissolve  the   acetanilide   and   caffeine.     Thi 


I 

^IRparation  should  be  perfectly  bright  and  free  from  all  sedi- 
ment. Of  course  it  is  advisable  that  the  product  does  not  con- 
tain any  more  alcohol  than  is  absolutely  necessary  to  dissolve 
the  salts :  try  the  addition  of  small  amounts,  about  two 
drachms  to  the  pint,  until,  after  vigorous  shaking,  solution  is 
complete.  In  all  probability  one  ounce  or  less  will  be  suffi- 
cient. 
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Antiseptic  Solution. 

S.  &  B.  want  formula  for  an  antiseptic  solution  for  bar- 
bers' use  not  containing  much  alcohol,  yet  having  the  cooling, 
smarting  effect  peculiar  to  alcohol ;  and  also  a  suitable  color 
for  it. 

Try  the  following: 

I^H  Boric  acid  128  grains. 
^B  Thymol  20  grains. 
^H  Eucalyptol  5  drops. 
^^B  Oil  of  peppermint  5  drops. 
^B  Oil  of  thyme  1  drop. 
^^B          Alcohol     4  fluidounces. 

Water,  enough  to  make   1  pint. 

Dissolve  the  boric  acid  in  some  of  the  water;  dissolve  the  other 
.ingredients  in  the  alcohol;  mix  the  two  solutions,  add  the  remainder  of 
1  the  water,  let  stand  twenty- four  hours,  and  filter  through  purified  talcum. 

This  will  cost  about  ninety-five  cents  a  gallon,  and  we  think 
|contains  sufficient  alcohol  to  give  the  effect  desired.  More 
jalcohol  would  be  better  if  your  selling  price  would  permit, 
jor  you  might  add  thirty  grains  of  ammonium  chloride  to  the 
pint.  A  faint  yellow  or  brown  color  would  be  most  suitable, 
jusing  tincture  of  turmeric  or  caramel. 


Massage  Cream. 

I  H.  C.  B.  and  Others. — We  have  experiments  sufficiently 
Well  enough  along  so  that  we  expect  to  be  able  to  "close  the 
■  nassage  incident"  to  the  satisfaction  of  all  in  the  April  issue, 
ind  in  the  meantime  we  would  be  greatly  pleased  if  the 
iBuu-ETiN  readers  who  have  experimented  with  this  ai'ticle 
would  give  us  the  benefit  of  their  experience. 


QUERIES. 


Information  is  given  in  this  department  under  the  follow- 
ng  conditions  only:  (l)  No  queries  are  answered  by  mail; 
2)  queries  must  reach  us  before  the  2ist  of  the  month  to  be 
nswercd  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
■rs  must  in  every  instance  be  regular  subscribers ;  and  (4) 
iames  and  addresses  must  be  affixed  to  all  communications. 

To  Disguise  the  Odor  of  Kerosene. 

J.  A.  P. — There  is  no  method  of  destroying  the  Objection- 

ble  odor  of  kerosene.     The   smell   may  be   covered  by  the 

ddition  of  one  per  cent  of  amy!  acetate,  or  disguised  by  the 

ddition  of  a   small   percentage   of  oil   of  cassia.     The   last 

amed  oil  is  used  in  the  preparation  of  a  ke;-osene  compound 

hich  is  widely  advertised  as  a  mosquito  exterminator.     But 

"  mere  addition  of  an  odorous  substance  is  never  satisfac- 

V.    The  best  method  is  to  attack  the  smell  in  a  chemical 

ly.    The  following  treatment  has  been  recommended  as  pro- 

1 1'ng  a  means  of  rendering  the  oil  both  colorless  and  odor- 

"^s:   To  a  mixture  of  one-fourth  liter  of  sulphuric  acid  and 

lie  and  three-fourths  liters  of  water  is  added,  after  cooling, 

birty  grammes  of  potassium  permanganate,  followed  by  mix- 


ing with  four  and  five-tenths  liters  of  kerosene,  the  whole  to 
stand  for  twenty-four  hours,  with  occasional  shaking.  After 
this  period  the  kerosene  is  drawn  off  and  agitated  for  several 
hours  with  a  solution  of  seven  and  five-tenths  grammes  of 
potassium  permanganate  and  fifteen  grammes  of  sodium  car- 
bonate in  one  liter  of  water.  The  mixture  is  then  allowed  to 
stand  for  some  time,  when  the  kerosene  is  drawn  off  in  an 
odorless  and  colorless  condition. 


Ginger  Ale  Extracts. 

S.  C.  B. — Here  are  some  formulas  borrowed  from  "Phar- 
maceutical Formulas,"  published  in  London,  England,  by  the 
Chemist  and  Druggist: 

(1)  Soluble  essence  of  ginger   10  ounces. 

Tinct.  of  fresh  lemon-peel    1  ounce. 

Essence  of  vanilla   20  minims. 

Tincture  of  capsicum 1  drachm. 

Mix. 

(2)  Oil    of   cinnamon 10  minims. 

Oil    of   bergamot    15  minims. 

Oil   of  lemon    ^  drachm. 

Alcohol 2  ounces. 

Mix  and  add  mag.  carb.  lev.  1  drachm  mixed  with  water  3  drachms, 
filter,  and  add  to  the  filtrate 

Capsicin    ^  drachm. 

Essence  of  apricot   3  drachms. 

Sol.  essence  of  ginger  to   1  pint. 

Mix. 

(8)     Essence  of  vanilla ^  ounce. 

Spirit  of  cloves   2  ounces. 

Tincture    of   cinnamon*    4  ounces. 

Tincture    of    lemon-peel    6  ounces. 

Sol.  essence  of  ginger  to  4  pints. 

Mix. 

(4)     Cort.   cinnamon    1  ounce. 

Sem.    cardamom    yi   ounce. 

Caryophylli     8  drachms. 

Fruct.   capsici    1  drachm. 

Ess.    zingib.   sol 2  pints. 

Bruise  the  solids  and  macerate  in  the  essence  for  a  week,  shaking 
occasionally  every  day,  then  filter. 

Coloring  must  be  added  to  the  whole  of  the  foregoing — ^tr.  croci  2 
drachms  and  sacch.  ust.  2  drachms  to  each  pint  is  best — but  if  intended 
for  personal  use  the  coloring  may  as  conveniently  be  added  to  the 
syrupt 

SOLUBLE   ESSENCE   OF   GINGER. 

The  soluble  essence  of  ginger  indicated  in  the  foregoing 
formulas  may  be  made  as  follows: 

Take  of  strong  tincture  (1  in  1)  of  the  finest  Jamaica  ginger  1 
pint,  add  in  small  proportions  at  a  time  finely  powdered  slaked  lime, 
shaking  vigorously  after  each  addition,  until  the  tincture  ceases  to  lose 
color,  throw  the  whole  upon  a  filter,  and  pass  through  the  residue 
alcohol  until  the  product  measures  2  pints.  Now  add  drop  by  drop 
dilute  sulphuric  acid  until  the  rich  yellow  color  of  the  tincture  stjd- 
denly  disappears,  let  stand  for  twenty-four  hours,  filter,  dilute  with 
water  to  4  pints,  shake  with  a  little  powdered  pumice  or  silica  (by  no 
means  lime  or  magnesia),  and  filter  at  0"   C.  if  possible. 


Syrups  of  Hydriodic  Acid  and  Wild  Cherry. 
J  J)  W.— You  ought  to  have  no  difficulty  in  the  manufac- 
ture of  either  of  these  syrups  if  you  follow  the  directions  of 
the  new  Pharmacopoeia.  In  both  cases  the  formula  has  been 
changed,  notably  for  the  syrup  of  hydriodic  acid.  With 
respect  to  this  preparation,  it  is  now  directed  to  be  made 
from  diluted  hydriodic  acid,  water,  and  syrup.  This  proces?  is 
so  simple  that  the  preparation  can  be  made  extemporaneously 
at  any  time,  and  this  is  really  the  object  intended.  Under 
the  best  of  conditions  syrup  of  hydriodic  acid  is  more  or  less 
unstable  and  should  be  kept  reasonably  fresh.    The  U.  S.  P. 

•May  be  omitted.     If  so,  double  the  vanilla. 
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of  1890  directed  its  preparation  by  the  mutual  decomposition 
of  potassium  iodide  and  tartaric  acid,  with  subsequent  opera- 
tions which  made  the  process  rather  a  long  and  tedious  one. 
Under  the  arrangement  provided  for  in  the  new  eighth  revi- 
sion of  the  U.  S.  P.,  the  hydriodic  acid  itself  is  made  in  this 
way  and  is  then  kept  as  a  stock  preparation  for  the  extem- 
poraneous manufacture  of  the  syrup. 

Some  pharmacists  dodge  the  question  by  making  a  gly- 
cerole  of  hydriodic  acid,  and  a  formula  for  this  preparation 
will  be  found  on  page  518  of  the  Bulletin  for  December, 
1904.  It  should  be  stated,  however,  that  a  glycerole  of  hydri- 
odic acid  should  never  be  sold  as  a  syrup.  The  two  products 
are  very  different,  and  the  one  should  be  substituted  for  the 
other  only  when  the  physician  knows  what  he  is  getting  and 
prescribes  it  purposely. 


"Predigested"  Olive  Oil. 
A.  E.  B. — We  scarcely  know  what  to  say  about  your 
scheme  of  "predigesting"  olive  oil.  In  the  proper  sense  the 
oil  is  not  digested  in  the  human  body,  and  cannot  therefore  be 
predigested.  As  you  doubtless  know,  oils  and  fats  are  for 
the  most  part  taken  up  as  such  from  the  intestines.  Feed  a 
dog  with  a  large  amount  of  any  fat,  for  instance,  and  then 
examine  him  by  vivisection  -and  you  will  find  his  lacteal s 
gorged  with  the  product  in  its  original  condition.  Only  a 
portion  of  the  substance  is  split  up  chemically — saponified,  as 
chemists  call  the  change.  Of  course  it  might  be  possible  to 
saponify  the  oil  before  administering  it  to  the  patient,  but 
what  could  possibly  be  gained  by  the  process?  To  saponify 
it  would  be  to  break  it  up  into  glycerin  and  certain  fatty 
acids,  and  these  i:esulting  compounds  might  have  a  very  dif- 
ferent therapeutic  effect  from  the  oil  itself.  The  usual 
method  of  saponifying  an  oil  is  to  heat  it  with  water  under 
pressure.  Upon  the  whole,  we  are  inclined  to  think  that  the 
idea  of  "predigesting"  or  saponifying  olive  oil  for  human 
consumption  would  be  impracticable,  particularly  in  view  of 
the  fact,  already  stated,  that  the  oil  is  chiefly  assimilated  as 
such,  and  that  only  a  portion  of  it  is  broken  up  in  the  intes- 
tines. The  wisdom  of  the  foregoing  advice  may  possibly 
strike  you  with  greater  force  when  we  say  that  we  have  taken 
the  precaution  to  consult  with  Dr.  Thomas  B.  Aldrich,  a 
well-known  physiological  chemist. 

Making  Pills  of  Ferrous  Carbonate. 

A.  D.  asks:  "What  is  the  object  of  adding  glycerin  and 
water  in  making  pills  of  ferrous  carbonate.  I  find  that  by 
using  these  agents  the  mass  gets  too  soft.  Indeed,  even  if  the 
glycerin  and  water  are  both  omitted,  I  have  always  had  to 
add  some  absorbent  powder  like  licorice  root  in  order  to  get 
a  sufficiently  stiff  mass." 

The  addition  of  water  is  necessary  to  bring  about  a  com- 
plete reaction  between  the  potassium  carbonate  and  the  fer- 
rous sulphate.  The  glycerin  is  added  simply  to  give  plas- 
ticity to  the  mass,  which  would  otherwise  become  hard  and 
brittle.  If  "A.  D."  would  follow  the  text  of  the  new  Phar- 
macopoeia to  the  letter,  he  would  have  no  difficulty  in  making 
these  pills. 

We  are  unable  to  suggest  any  other  bleach  for  the  hair 
than  hydrogen  peroxide — any  other  substance,  that  is,  which 
would  be  perfectly  safe  and  harmless  to  use.  Gaseous 
chlorine  is  used  industrially  for  bleaching  hair,  but  this  would 
scarcely  do  for  hair  still  attached  to  the  human  head ! 


Elixir  of  Calisaya,  Iron  and  Strychnine. 

C.  B.  S.  wants  to  make  "a  light  green  elixir  of  calisaya, 
iron  and  strychnine  containing  1/50  grain  of  strychnine,  2 
grains  of  iron  pyrophosphate,  and  enough  elixir  of  detan- 
nated  cinchona  to  make  1  drachm."  He  says  he  has  no  diffi- 
culty in  making  the  product,  but  he  is  unable  to  get  the  light 
green  color  that  he  desires.    Try  the  following  formula : 

Fluidextract  cinchona,  detannated   (P.,  D. 

&  Co.)    1  ounce,   160  minims. 

Iron    pyrophosphate    256  grains. 

Strychnine,   alkaloid    2  14/25  grains. 

Aromatic  elixir,  enough  to  make   16  ounces. 

To  the  fluidextract  of  cinchona  use  enough  of  the  aromatic  elixir  to 
make  16  ounces,  and  add  a  sufficient  quantity  of  bone-black  and  shake 
occasionally  until  decolorized.  Filter  and  dissolve  the  iron  pyrophos- 
phate and  the  strychnine,  finally  filtering  through  talc. 


Colors  for  Show-card  Writing. 

A.  S.  B. — Mr.  Henry  M.  Curry,  who  contributed  a  verj 
practical  paper  on  show-card  writing  to  page  152  of  tht 
Bulletin  for  April,  1904,  made  the  following  comment  regard- 
ing the  use  of  inks :  "As  to  colors,  I  find  that  the  mos' 
economical  and  satisfactory  ones  are  made  by  using  drj 
colors  and  gum  arable  water.  For  white,  use  good  zinc  oxide 
for  black,  I  find  bone-black  the  best.  These,  together  witl 
some  vermilion,  cerulean  blue  or  ultramarine,  a  little  chrom< 
green,  and  chrome  yellow,  will  fix  you  up  satisfactorily," 

You  will  find  also  an  interesting  letter  on  the  subject  o 
show-card  writing  elsewhere  in  the  present  issue  of  the  But 
LETiN.  Something  about  colors  is  said  therein.  As  for  mark 
ing  brushes,  we  suggest  that  you  place  yourself  in  commnui 
cation  with  manufacturers  of,  and  dealers  in,  art  supplies. 


Toilet  Cream. 

C.  A.  C. — We  are  unable  to  tell  the  composition  of  thi 
specimen  of  toilet  cream  submitted,  and  cannot  undertake  a" 
examination.  Innumerable  formulas  for  toilet  preparations  c 
all  kinds  have  been  given  in  the  Bulletin  in  times  past  an 
we  suggest  that  you  consult  the  annual  indexes.  If  you  hav 
not  kept  your  Bulletins,  run  over  the  department  of  "Drug 
gist's  Specialties"  in  as  many  numbers  as  you  have. 


A  Green  Color  for  an  Ointment. 

E.  P.  McC.  wants  a  harmless  green  coloring  agent  for  a 
ointment  having  a  lard  and  mutton  tallow  base.  If  you  wij 
work  a  suitable  amount  of  chlorophyll  smoothly  into  lanoliij 
using  a  little  water  if  necessary,  you  will  secure  a  fatty  mi> 
ture  of  which  enough  can  be  employed  for  coloring  purpose 


"Trotters'  Spavina."  ; 

L.  O.  asks  the  following  question:  "Can  you  or  any  cj 
the  readers  of  the  Bulletin  advise  me  where  I  can  btj 
'Trotters'  Spavina?'  I  formerly  sold  it,  but  at  the  presei| 
time  none  of  the  jobbers  have  it  in  stock,  nor  are  they  ab 
to  locate  the  manufacturer." 


Brief  Answers. 

St.    Louis    Subscriber.— Please   note   the    directions   at  tij 

head  of  this  department.  j 

J.  J.  S. — To  answer  your  query  regarding  meats  is  rath'! 

out  of  our  line  and  calls  for  an  experience  which  we  ha-j 

not  had. 
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EDITORIAL. 


IB  Eve 


THE  NEW  STAR  IN  THE  HEAVENS. 


Ever  since  the  graduation  prerequisite  star 
appeared  above  the  horizon  the  Western  Druggist 
has  been  throwing  cobbles  at  it  in  a  determined 
endeavor  to  push  it  out  of  its  orbit  and  bring  it 
to  earth  as  a  discredited  and  hfeless  meteor.  But 
with  a  composure  which  it  is  hard  to  understand 
even  in  stars,  it  continues  its  way  slowly  but  surely 
toward  the  zenith  in  the  pharmaceutical  heavens. 

The  graduation  requirement  has  been  established 
in  New  York,  Pennsylvania,  Wisconsin,  and  Ha- 
waii, and  it  is  being  urged  strongly  this  year  in 
Ohio,  New  Jersey,  and  the  District  of  Columbia. 
In  the  District  of  Columbia  a  combination  bill  con- 
taining the  graduation  requirement,  as  well  as  the 
A.  Ph.  A.  anti-narcotic  law,  has  passed  the  House 
of    Representatives    but    is    meeting    with    some 


opposition  in  the  Senate.  There  is  also  a  prerequi- 
site bill  before  the  Ohio  legislature,  and  if  a  third 
is  not  introduced  in  the  New  Jersey  legislature  at 
the  present  session  it  will  be  at  the  next  one.  And 
so  the  prerequisite  star  continues  its  slow  ascent, 
occasionally  "twinkling"  at  its  journalistic  enemy 
in  Chicago  as  though  it  had  a  severely  dignified 
sense  of  humor. 

But  we  do  not  want  our  own  attitude  on  this 
important  subject  misunderstood.  While  we  believe 
absolutely  in  the  wisdom  and  necessity  of  the  grad- 
uation requirement,  perse,  we  also  believe  quite  as 
absolutely,  and  have  so  stated,  that  it  must  be  estab- 
lished slowly  and  gradually.  We  admit  that  the 
great  majority  of  States  in  the  Union  are  at  this 
moment  not  prepared  for  the  step.  We  realize  that 
in  most  States  the  question  w  uld  be  lost  if  put 
to  a  vote  among  the  pharmacists  themselves.  It 
is  clear  to  us  that  pharmaceutical  evolution  has  not 
yet  progressed  far  enough,  an'!  that  pharmaceutical 
opinion  has  not  been  sufficiently  developed,  to  make 
the  graduation  requirement  practicable,  pos.sible,  or 
wise  in  any  but  a  few  of  the  older  and  more  densely 
populated  States.  If  the  sister  profession  of  medi- 
cine, after  forty  or  fifty  years  of  prerequisite  legis- 
lation, has  yet  been  unable  or  unwilling  to  establish 
compulsory  graduation  in  twelve  or  fifteen  of  the 
States,  we  in  pharmacy  need  not  expect  and  should 
not  desire  to  proceed  with  any  greater  haste. 

But  we  differ  from  our  Chicago  contemporary 
absolutely  and  fundamentally  in  its  position  that 
the  graduation  requirement  is  a  thing  which  we 
do  not  want  and  should  not  have.  The  chief  objec- 
tion seems  to  be  that  compulsory  education  would, 
by  introducing  a  requirement  additional  to  and 
apart  from  the  State  examination,  interfere  with 
the  "supremacy  of  the  Board."  But  the  conclusive 
and  final  answer  is  that  the  Board  is  more  "supreme" 
with  than  without  the  graduation  requirement,  for 
is  it  not  given  for  the  first  time  a  certain  jurisdic- 
tion over  the  colleges?  does  it  not  have  authority 
to  say  which  institutions  shall,  and  which  shall  not,, 
enjoy   the   Board's   recognition?   and   does   it   not 


134 


BULLETIN  OF  PHARMACY 


have  power  through  its  examinations  to  reject  grad- 
uates even  of  recognized  colleges  if  they  are  deemed 
ill  prepared  for  the  practice  of  their  profession? 

It  is  urged  also  that  the  Board  is  abundantly  cap- 
able of  determining  the  fitness  of  a  candidate  to 
practice,  and  we  reply  that  no  board  of  pharmacy, 
however  competent  and  however  experienced,  can 
properly  and  suitably  pass  upon  a  room  full  of  50 
candidates  in  three  or  four  hours  or  even  in  a  day, 
and  decide  after  so  short  and  necessarily  superficial 
an  examination  upon  their  skill,  safety,  and  learn- 
ing in  a  calling  of  such  vital  importance  to  the 
public  health  and  welfare  as  pharmacy.  It  is 
impossible. 

But  of  course  the  graduation  requirement  is  not 
needed  because  the  Board  cannot  otherwise  ade- 
quately determine  a  candidate's  fitness.  We  do  not 
for  a  minute  mean  to  imply  that.  It  is  needed 
because  the  nature  of  the  pharmacist's  occupation 
is  such  as  more  and  more  to  demand  thorough 
equipment  and  educated  skill.  And  it  is  abundantly 
worth  while  realizing,  too,  that  incidentally  the 
graduation  requirement  will  yield  a  great  material 
betterment  in  the  calling.  It  will  reduce  competi- 
tion. It  will  improve  the  standard  of  clerks.  It 
will  increase  the  respect  and  support  of  the  public. 
It  will  equip  pharmacists  to  make  a  better  and  more 
general  success  of  their  business.  It  will  redound 
to  the  credit  and  benefit  of  pharmacy  and  phar- 
macists in  a  hundred  ways. 

And  it  is  coming. 


AN  INCIDENT  WITH  A  MORAL. 

A  recent  instance  in  Chicago  has  shown  the  wis- 
dom of  the  prediction  often  made  in  these  columns, 
that  if  the  pharmacists  of  the  different  States  do 
not  themselves  take  the  initiative  in  securing  effec- 
tive anti-narcotic  laws  they  will  find  laws  thrust 
upon  them  by  alien  interests  which  will  be  of  such 
character  as  to  prove  a  real  hardship.  Furthermore, 
it  is  ''far  wiser  to  undertake  the  punishment  of 
our  own  criminals,  and  thus  prove  our  integrity 
as  a  profession,  than  to  permit  others  to  place  us 
all  in  the  one  category  of  evil-doers." 

Illinois  has  had  since  1903  an  anti-cocaine  law, 
and  much  good  work  has  been  done  in  its  enforce- 
ment by  the  Board  of  Pharmacy.  But  the  law  has 
serious  defects,  the  chief  one  being  that  the  sale 
of  only  cocaine  and  its  salts  and  preparations  is 
interdicted,  which  has  had  the  effect  of  increasing 


the  consumption  of  other  narcotics,  notably  eucaine 
and  to  a  lesser  degree  opium  and  morphine.  The 
water,  stopped  up  in  one  place,  has  broken  over 
the  banks  at  another,  and  relatively  little  has  been 
accomplished.  In  passing  it  may  be  remarked  par- 
enthetically that  practically  the  same  conditions 
have  been  experienced  in  Ohio,  where  the  law  men- 
tions nothing  but  cocaine,  and  not  even  the  salts 
of  this  alkaloid. 

Realizing  these  defects  in  the  Illinois  statute, 
several  zealous  pharmacists,  notably  Mr.  Bode- 
mann,  have  for  two  or  three  years  sought  to  have  a 
new  law  enacted.  The  question  has  been  discussed 
at  meetings  of  the  Chicago  and  Illinois  associa- 
tions, but  nothing  has  been  done.  The  result  has 
been  that  outside  reformers  have  taken  up 
the  issue,  and  always  with  detriment  to  phar- 
maceutical interests.  Once  the  "Hull  House," 
the  well-known  "Social  Settlement"  in  Chicago, 
waged  a  crusade  against  "cocaine  joints"  for  several 
weeks,  and  the  impression  was  spread  abroad,  in  the 
newspapers  and  otherwise,  that  the  druggists  of 
Chicago  were  a  set  of  law-breakers  who  did  not 
want  narcotic  abuses  corrected.  Later  on  another 
movement  resulted  in  the  enactment  of  an  ordinance 
by  the  city  council  which  the  pharmacists  consid- 
ered detrimental  and  ineffective.  And  now  a  third 
sensation  has  broken  loose. 

Last  month  the  Chicago  Tribune  opened  and  kept 
up  a  series  of  "disclosures"  regarding  the  sales  of 
narcotics  in  Chicago  drug  stores,  and,  of  course, 
as  usually  happens  under  such  circumstances,  the 
pharmacists  of  the  city  were  all  of  them  a  set  of 
law-breaking  rascals  who  deserved  no  public  sym- 
pathy and  who  should  be  placed  behind  prison  bars 
to  feel  remorse  for  their  sins.  The  climax  of  insult- 
ing abuse  was  reached  when  in  a  Sunday  issue  a 
cartoon  was  published  depicting  druggists  in  the 
dual  role  of  selling  "dope"  behind  the  counter  and  I 
singing  hymns  in  church  on  Sunday.  Representa- 
tive pharmacists  were  not  slow  to  resent  these 
infamous  indignities  and  to  call  upon  the  editor  with 
proofs  that  his  charges  were  no  less  ridiculous  than ' 
false,  that  heroic  work  had  been  done  by  the  Board 
of  Pharmacy  in  enforcing  the  present  law,  and  that 
the  need  for  a  better  law  had  been  agitated  long' 
before  the  Tribune  pointed  out  the  necessity  foi 
effective  legislation. 

But  tlie  incident  has  its  plain  moral.  Pharmacists; 
should  correct  this  evil  themselves.  They  should 
not  give  alien  interests  a  chance  to  jump  into  the 
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breach  with  sensational  misrepresentations  which 
bring  disgrace  upon  the  whole  calling.  Of  the 
several  anti-narcotic  bills  now  pending  in  different 
State  legislatures,  and  mentioned  in  our  review  of 
"The  Month"  elsewhere,  probably  not  one  in  three 
has  originated  in  pharmaceutical  circles.  Not  only 
does  this  fact  imply  in  the  public  mind  that  phar- 
macy needs  purification  from  the  outside,  but  it 
imperils  us  with  laws  of  such  a  bungling  nature 
that,  while  being  more  or  less  ineffective  on  the 
one  hand,  they  will  on  the, other  prove  hampering 
and  crippling  to  the  great  majority  of  pharmacists 
who  desire  to  obey  the  moral  law  honestly  and 
rigidly. 

The  A.  Ph.  A.  model  anti-narcotic  law,  so 
modified  at  the  Chicago  conference  of  two  or  three 
months  ago  as  to  provide  for  the  imposition  of  the 
j  revocation  penalty  upon  conviction  of  the  third 
offense,  and  satisfactory  to  the  A.  Ph.  A.,  the 
N.  A.  R.  D.,  the  N.  W.  D.  A.,  and  the  P.  A.  of  A., 
!  should  be  introduced  in  every  State  where  an  effec- 
tive anti-narcotic  law  is  not  already  on  the  statute 
book,  and  it  should  be  introduced  by  pharmacists 
! themselves,  pushed  to  success  by  them,  and  then 
vigorously  enforced  by  virtue  of  their  consistent 
and  determined  demands. 


NOW  THY  BUSINESS  CONDITION. 

We  are  printing  this  month  among  our  "Contrib- 
uted Articles"  four  letters  from  druggists  in  differ- 
ent parts  of  the  country  disclosing  the  facts  regard- 
ing the  net  profits  and  gross  earnings  of  their  respec- 
:ive  businesses.  The  showing  is  full  of  interest 
and  suggestion.  Incidentally  we  are  reminded  from 
experiences  we  have  had  in  the  past  that  very  few 
iruggists  attempt,  as  these  druggists  have  done,  to 
■ceep  records  showing  the  exact  condition  of  their 
)usiness.  Our  four  contributors  this  month  have 
jome  of  them,  we  suspect,  made  errors  in  their  cal- 
:ulations,  but  their  records,  though  in  some  points 
"aulty,  are  far  better  than  none  at  all. 

It  is  a  constant  surprise  to  us  that  druggists  are 
■0  careless  as  not  to  record  such  simple  data  as 
vill  disclose  to  them  the  volume  of  their  sales, 
he  amount  of  their  purchases,  the  sum  of  their 
everal  expenses,  the  gross  and  net  profits  realized, 
he  percentage  of  gross  and  net  profits,  the  per- 
entage  expense,  and  other  vital  and  necessary  facts 
'f  the  kind.  This  work  does  not  call  for  any  elab- 
rate  bookkeeping  methods.     It  does  not  necessi- 


tate the  services  of  an  expert  bookkeeper.  It  does 
not  consume  any  time  worthy  of  mention. 

Every  druggist  should  know  what  it  costs  him 
to  sell  every  dollar's  worth  of  goods  that  passes 
over  his  counter.  He  should  know  whether  he  is 
losing  money  on  this  article  or  in  that  department, 
or  how  much  he  is  making  on  this  or  that  line  of 
goods.  He  can  then  adjust  himself  to  circum- 
stances wisely  and  profitably.  He  should  take  annual 
inventories  and  discover  whether  or  not  he  is  deceiv- 
ing himself  by  reducing  his  stock  and  assuming 
that  the  money  gciined  in  this  way  is  additional 
profit.  Many  a  druggist,  making  no  percentage- 
expense  and  gross-profit  calculations,  and  taking 
no  inventories,  loses  money  constantly,  never  dis- 
covers it,  and  wonders  supinely  why  he  doesn't 
have  more  cash  to  spend  and  more  to  save. 

Why,  it  may  be  asked,  is  there  less  recognition 
of  business  practices  and  methods  by  the  pharma- 
cist than  by  other  retail  dealers?  One  reason  is 
doubtless  found  in  the  semi-professional  nature  of 
the  pharmacist's  occupation.  His  traditions  have 
led  him  unconsciously  to  slight  business  consider- 
ations, and  though  he  is  gradually  recovering  from 
this  fatal  notion,  it  is  dying  a  slow  death.  Another 
reason  is  perhaps  to  be  discovered  in  the  failure 
of  our  colleges  of  pharmacy  to  give  business  instruc- 
tion. 

During  the  last  few  years  ten  or  a  dozen  col- 
leges have  added  more  or  less  adequate  commercial 
courses  to  their  curriculums,  but  not  much  headway 
has  been  made  as  yet.  It  needs  to  be  recognized 
vitally  that  the  druggist  is  as  much  a  business  man 
as  a  professional  man;  that  he  must  be  equipped 
in  both  particulars  if  he  is  to  succeed;  and  that 
to  train  him  in  one  and  ignore  the  other  is  to  turn 
out  a  one-sided  product  not  properly  prepared  for 
the  practice  of  his  calling. 


THE  MASSAGE  CREAM  PROBLEM. 

It  is  surprising  what  a  fad  massage  cream  has 
come  to  be  during  the  last  two  or  three  years.  It 
has  become  one  of  the  leading  sellers  among  the 
druggist's  toilet  stock,  and  there  has  been  a  wide 
demand  for  satisfactory  formulas.  Scarcely  a 
month  has  gone  by  that  the  Bulletin  has  not  re- 
ceived three  or  four  requests  from  its  readers,  and 
the  more  recipes  we  gave  them  the  more  they  wanted. 

The  trouble  was,  however,  that  none  of  the 
formulas  was  really  right.     Massage  cream  of  the 
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proper  sort  is  an  exceedingly  difficult  thing  to  make, 
and  of  the  innumerable  formulas  which  have 
floated  around  from  journal  to  journal  scarce  one  in 
a  hundred  was  any  good,  and  that  one  had  to  be 
operated  with  skill  and  care  or  it,  too,  ended  in 
failure. 

Realizing  that  the  printed  formulas  were  prac- 
tically worthless,  Mr.  Cooban,  the  editor  of  our 
department  of  "Druggist's  Specialties,"  began  a 
series  of  experiments  a  few  months  ago,  and  he 
thinks  now  that  he  has  succeeded  in  solving  this 
difficult  problem.  The  results  of  his  work  will  be 
found  this  month  in  his  department,  and  he  makes 
suggestions  also  regarding  a  package,  a  label,  and 
a  circular  for  the  product.  He  has  added  the  prep- 
aration to  his  own  line  of  specialties,  and  many  of 
our  readers  will  doubtless  desire  to  do  likewise. 

THE  MONTH. 

As  was  the  case  last  month,  so  it 
cHEMrsTs''2aDEAD?  ^^    again    this    month,    the    three 

new  syndicates  involving  the  re- 
tail drug  trade  occupy  the  center  of  the  stage — the 
United  Chemists  Co.,  the  National  Cigar  Stands 
Co.,  and  the  American  Druggists'  Syndicate. 
Nothing  particularly  new,  however,  has  developed 
regarding  these  corporations  during  the  last  few 
weeks  except  that  the  statement  has  been  repeated 
a  number  of  times  that  the  United  Chemists  Co.  has 
already  failed  in  its  scheme  and  been  quietly  interred 
without  elaborate  ceremonies.  Some  years  ago 
Mark  Twain  telegraphed  a  newspaper  that  "the 
account  of  his  death  had  been  greatly  exaggerated." 
Whether  this  will  prove  to  be  the  case  with  the 
United  Chemists  Co.  remains  to  be  seen.  At  any  rate, 
the  fact  seems  clear  that  the  scare-head  reports  of  the 
purchase  of  stores  by  the  United  Chemists'  Co.  all 
over  the  country  have  been  ridiculous  exaggera- 
tions. Operations,  even  if  successful,  will  probably 
be  restricted  entirely  to  New  York,  Chicago,  and 
Philadelphia. 


THE  TWO  OTHER 
SYNDICATES. 


In  the  meantime  the  National 
Cigar  Stands  Co.,  despite  the 
charges  that  have  been  brought 
against  it  of  alliance  with  the  tobacco  trust,  seems 
to  be  going  forward  to  success.  Over  2000  stock- 
holders and  agents  have  been  secured  among  the 
retail  druggists  of  the  country ;  many  strong  letters 
defending  the  corporation  have  been  contributed  by 


druggists  to  the  pharmaceutical  press;  and  some 
time  ago  a  western  branch  was  opened  in  Chicago 
with  great  eclat.  On  the  latter  occasion  Mr.  Lig- 
gett denied  again  any  connection  of  his  concern 
with  the  tobacco  trust,  declared  that  other  than  trust 
brands  of  cigars  were  handled,  and  asserted  that 
stockholders  of  the  corporation  could  buy  "a  single 
box  of  cigars  at  a  lower  figure  than  a  jobber  could 
ordinarily  buy  1000  boxes  of  cigars  of  correspond- 
ing quality."  In  the  third  place  the  American 
Druggists'  Syndicate  seems  also  to  be  gradually 
attaining  success,  and  apparently  the  only  criticism 
of  the  concern  is  that  made  by  the  different  local 
associations  in  Greater  New  York,  Colonel  Duble, 
the  erstwhile  N.  A.  R.  D.  organizer  who  has  cast 
in  his  lot  with  the  syndicate,  has  appeared  at  local 
meetings  and  received  rather  severe  treatment. 
Nevertheless  he  asserts  stoutly  that  the  syndicate 
means  to  deal  squarely  with  its  members  and  com- 
ply in  all  respects  with  the  direct  contract  and  other 
policies  of  the  N.  A.  R.  D. 


TWO  GRADUATION 

PREREQUISITE 

BILLS. 


We  are  now  in  the  throes  of  the 
legislative   season,    and   bills   ga- 
lore   have    appeared    throughout 
the   country    affecting   pharmaceutical    interests   in 
one  way  or  another.     By  all  means  the  most  impor- 
tant measures,  considered  with  reference  to  the  per- 
manent welfare  of  pharmacy,  are  two  graduatioi 
requirement  bills  which  have  appeared  in  the  na 
tional  Congress  and  in  the  Ohio  legislature.     The 
congressional  measure  is  practically  a  replica  of  thf 
A.  Ph.  A.  model  pharmacy  law,  and  it  will  affect 
the  District  of  Columbia  only.    The  bill  has  alread) 
passed  the  lower  house,  but  Senator  Gallinger,  him- 
self a  physician,  and  chairman  of  the  Senate  Com- 
mittee, cut  the  graduation  requirement  out  of  th< 
measure  before  reporting  it  to  the  Senate.    Whethei; 
it     will     be     restored     remains    to    be    seen.    Iri 
Ohio  the  graduation  requirement  is  one  of  a  numl 
ber  of  amendments  proposed  for  the  existing  phar 
macy  law,  and  the  plan  is  not  to  have  the  clausij 
become  effective  until  January  1,   1908,  in  ordei 
that  there  will  be  time  for  apprentices  and  others  td 
adapt  themselves  to  the  changed  condition.    In  th 
third  place  a  graduation  prerequisite  bill  is  beinji 
strongly    urged    in     New     Jersey.       From    theb^ 
developments  it  seems  evident  that  the  compulsor 
graduation  movement  is  slowly  going  forward  an 
achieving  the  gradual  progress  which  the  welfar 
of  the  calling  makes  necessary. 


I  „> 

"^MEASURES^'^  portance  must  come  the  several 
anti-narcotic  measures  which 
have  been  introduced  in  different  State  legislatures 
and  also  in  the  national  Congress.  The  congres- 
sional bill  referred  to  in  the  last  paragraph  as  con- 
taining the  prerequisite  feature,  also  embodies  most 
of  the  model  anti-narcotic  law  of  the  A.  Ph.  A., 
and,  as  has  already  been  stated,  this  measure  is 
likely  to  be  made  into  law  at  the  present  session. 
The  model  anti-narcotic  bill,  as  modified  slightly  at 
the  recent  Chicago  conference  of  the  "big  four" 
associations  in  the  drug  trade,  has  been  introduced 
into  the  Maryland  legislature,  and  we  believe  into 
one  or  two  other  legislatures  also.  In  New  York 
one  anti-cocaine  and  one  anti-narcotic  bill  have  ap- 
peared, but  both  are  unsatisfactory  measures,  and 
we  are  pleased  to  see  that  the  Drug  Trade  Section 
of  the  New  York  Board  of  Trade  and  Transporta- 
tion, as  well  as  prominent  members  of  the  retail 
trade,  have  taken  the  stand  that  the  Chicago  confer- 
ence measure  should  be  substituted  therefor,  and 
have  made  this  suggestion  at  a  legislative  hearing. 
There  are  two  or  three  anti-narcotic  bills  before 
the  Massachusetts  legislature,  but  none  of  them 
seems  to  quite  fill  the  bill.  Why  the  A.  Ph.  A. 
model  law,  or  its  modification  resulting  from  the 
Chicago  conference,  is  not  used  in  all  States  is  a 
question  which  we  must  confess  we  cannot  answer 
to  our  own  satisfaction. 
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measures   which 
diflferent  States. 


Of  course  the  anti-narcotic  ques- 
tion is  involved  more  or  less  in 
the  horde  of  patent  medicine 
have  appeared  this  year  in  the 
In  most  of  these  bills  it  is  provided 
that  the  content  of  narcotics  and  alcohol  must  be 
stated  upon  the  label,  and  it  has  been  the  purpose 
of  the  retail  drug  trade  and  the  proprietary  men  to 
substitute  for  such  measures  the  Chicago  confer- 
ence bill,  which,  however,  as  already  stated,  has  ap- 
peared as  yet  in  only  one  or  two  States.  In  most  of 
the  States,  the  formula-on-the-package  bills  seem 
to  be  meeting  failure  this  year  as  they  have  in  pre- 
vious years.  In  a  number  of  instances  the  retail 
druggists  have  assisted  the  proprietors  in  combat- 
mg  them,  and  as  the  weeks  go  on  there  seems  less 
and  less  likelihood  of  the  passage  of  the  measures. 
Of  the  six  introduced  in  Massachusetts,  for  in- 
stance, all  of  them  seem  to  have  been  put  to  sleep. 
The  two  in  Ohio  have  been  pigeon-holed,  at  least 


for  the  present,  and  so  it  is  apparently  in  most  of 
the  States.  Samuel  Hopkins  Adams,  the  author 
of  the  series  of  articles  in  Collier's  Weekly  attack- 
ing the  patent  medicine  industry,  has  been  in  sym- 
pathy with  the  patent-medicine  bills  of  the  year, 
and  has  appeared  at  a  number  of  legislative  hear- 
ings in  different  States. 


It  is  interesting    to  note  in    this 

THE  HEYBURN  ^  ,.  ^i      f   tvt 

PURE-FOOD  BILL,  councction  that  Mr.  Adams,  se- 
curing the  assistance  of  Dr. 
Wiley  in  Washington,  has  succeeded  in  having  the 
Heyburn  pure  food  and  drug  bill  so  amended  by 
the  House  Committee  as  to  provide  that  A\  pack- 
ages of  medicaments  distributed  in  interstate  com- 
merce shall  "bear  a  statement  on  the  label  of  the 
quantity  or  proportion  of  any  alcohol  therein,  or 
of  any  opium,  cocaine,  or  other  poisonous  substance 
which  may  be  contained  therein" — an  amendment 
which  has  already  brought  forth  such  protests 
from  the  patent  medicine  proprietors  that  a  sub- 
stitute amendment  has  been  constructed  by  Repre- 
sentative Lovering,  allowing  the  unlabeled  use  of 
certain  permissible  quantities  of  the  narcotics  men- 
tioned, as  well  as  the  employment  of  that  quantity 
of  alcohol  which  is  stipulated  in  U.  S.  P.  and  N.  F. 
products,  and  which  in  other  preparations  is  made 
necessary  as  a  solvent  or  preservative.  This  amend- 
ment, supported  by  representatives  of  the  various 
branches  of  the  drug  trade  gathered  in  Washington, 
seems  likely  of  success.  The  drug  representatives 
have  also  opposed  the  clause  in  the  Heyburn  bill 
which  involves  the  sale,  not  only  of  the  U.  S.  P.  and 
N.  F.  products,  but  also  of  "any  substance  or  mix- 
ture of  substances  intended  to  be  used  for  the  cure, 
mitigation,  or  prevention  of  disease  of  either  man 
or  other  animals."  The  Heyburn  bill  has  already 
passed  the  Senate,  and  if,  as  seems  likely,  it  passes 
the  House  in  amended  form,  it  will  be  turned  over 
to  a  conference  committee. 


A  number  of  other  bills  affect- 
OTHER  MEASURES,    iug  drug  intcrcsts  have  appeared, 

but  we  shall  mention  only  a  few 
in  closing  our  review  this  month  of  the  legislative 
situation.  New  York  State  apparently  has  more 
than  its  share  of  agricultural  statesmen.  Every 
year  bills  are  introduced  designed  to  give  grocers 
in  the  "rural  deestricks"  .the  privilege  of  selling 
drugs  under  certain  conditions,  and  as  usual  two 
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have  appeared  at  the  present  session  of  the  legis- 
lature. They  are  being  vigorously  opposed  by  drug- 
gists. Senator  Hale  is  the  foster  father  of  Senate 
Bill  3206,  which  is  similar  to  a  bill  introduced  in 
the  last  Congress,  and  which  is  designed  to  improve 
the  status  of  the  pharmacists  in  the  navy.  A  bill 
is  pending  in  the  lower  house  of  Congress  which 
would  compel  doctors  to  write  prescriptions  in 
"plain  English,"  and  it  may  be  confidently  assumed 
that  the  physicians  will  soon  preside  at  its  burial 
ceremonies.  A  "search  and  seizure  bill,"  made  law 
in  Ohio,  is  a  source  of  considerable  humiliation  to 
the  druggists  of  the  State.  It  seems  that  in  pro- 
hibition counties  many  saloons  have  been  opened 
under  the  guise  of  drug  stores  to  conform  measur- 
ably to  the  requirements  of  the  liquor  law,  and  the 
"search  and  seizure"  bill  is  chiefly  designed  to 
punish  violators  of  this  type. 

*  *     * 

Combinations  of  drug  stores  have 
ECONOMIC  ORDER."  registered  considerable  develop- 
ment lately.  Several  instances 
have  been  cited  in  the  last  two  or  three  issues  of 
the  Bulletin^  and  now  we  observe  that  the  Owl 
Drug  Co.  of  San  Francisco,  already  owning  five 
stores  in  that  city,  two  in  Los  Angeles,  and  one 
in  Oakland,  has  purchased  the  two  stores  in  San 
Francisco  of  the  Grant  Drug  Co.  The  price  paid 
approximates  the  rather  surprising  figure  of  $100,- 
000.  It  is  said  that  the  Owl  Drug  Co.  did  a  busi- 
nes  last  year  of  two  million  dollars.  We  observe, 
too,  that  the  Central  Drug  Co.  of  Detroit,  which 
owns  four  stores  in  that  city,  and  which  has  recently 
opened  a  branch  in  Grand  Rapids,  Mich.,  and  a 
large  store  in  Chicago,  is  reported  to  be  contem- 
plating the  purchase  of  one  or  two  additional  stores 
in  Bay  City,  Mich, 

*  *     * 


•PATENTS"  IN 

NORTH  DAKOTA. 


It  will  be  recalled  that  a  patent 
medicine  law  was  enacted  in 
North  Dakota  last  year  providing 
that  proprietary  articles  containing  certain  narcot- 
ics and  other  toxic  substances  should  bear  a  state- 
ment of  the  fact  on  the  label.  Under  the  operations 
of  this  act  Food  Commissioner  Ladd  has  declared 
the  sale  of  certain  articles  in  the  State  to  be  illegal. 
Newbro's  Herpicide,  Florida  Water  made  by  the 
"New  Perfume  Co.,"  Coke's  Dandruff  Cure,  and 
Echo  Antiseptic  Hair  Tonic  have  been  tabooed  be- 
cause of  their  alleged   content  of  methyl   alcohol. 


Mrs.  Winslow's  Soothing  Syrup  and  Red  Cross 
Pile  Cure  have  been  placed  on  the  proscribed  list  be- 
cause declared  to  contain  opium.  Hall's  Catarrh 
Cure  is  in  the  same  category  because  it  is  said  to 
"contain  iodine  (sic)  or  salts  thereof."  And,  finally, 
the  following  six  products  have  been  declared  to  be 
illegal  unless  labeled  to  show  the  content  of  alcohol : 
Dandelion  Bitters,  Appentine  Bitters,  Hostetter's 
Stomach  Bitters,  Electric  Bitters,  Columbian  Stom- 
ach Bitters,  and  Walker's  Tonic.  The  announce- 
ment regarding  all  these  preparations  was  made  by 
the  commissioner  some  time  ago,  and  we  have  not 
been  informed  whether  or  not  any  of  the  proprie- 
tors involved  have  changed  their  labels  to  conform 
with  the  requirements. 


VERDICT  IN  THE 

PIERCE  SUIT 


The  $200,000  libel  suit  which  the 
World's  Dispensary  Medical  As- 
sociation brought  against  the 
Ladies'  Home  Journal  a  year  or  two  ago  reached 
its  culmination  last  month  in  rather  an  amusing 
manner.  Damages  of  $16,000  were  awarded  by 
the  jury,  and  dissatisfaction  with  the  verdict  was 
immediately  expressed  by  both  plaintiffs  and  de- 
fendants. The  Ladies'  Home,  Journal  was  of 
course  dissatisfied  that  it  had  been  declared  guilty. 
The  Pierce  people,  on  the  other  hand,  were  dis- 
gruntled because  the  damages  were  not  larger.  Be- 
tween them  both  a  new  trial  or  else  an  appeal  is 
more  than  likely.  The  future  developments  of 
this  suit  will  be  awaited  with  considerable  interest. 
During  the  trial  the  Pierce  people  declared  that 
whereas  their  profits  in  1903  were  $193,000,  they 
fell  down  to  $78,000  in  1904 — presumably  as  the 
result  of  the  attack  upon  the  Pierce  articles  in  the 
Journal.  During  1905  a  loss  of  only  $38,000  was 
suffered,  so  that  things  are  evidently  looking  up 
somewhat!  In  connection  with  this  Vitvct-Ladies' 
Home  Journal  suit,  it  is  interesting  to  note  that  the 
proprietors  of  "William's  Pink  Pills"  have  sued 
Collier's  Weekly  for  $100,000  damages. 


LOCAL  BRANCHES 
OF  THE  A.  PH.  A 


We  are  pleased  to  see  the  develop- 
ment of  a  new  movement  involv- 
ing the  organization  of  local 
branches  of  the  American  Pharmaceutical  Associa- 
tion in  the  larger  cities.  As  we  have  already  noted 
in  these  columns,  a  successful  branch  was  launched 
in  Chicago  two  or  three  months  ago  and  holds  regu- 
lar monthly  meetings.     Last  month  a  preliminary 
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gathering  was  held  in  Philadelphia,  and  plans  were 
made  to  proceed  to  definite  organization  as  early 
as  possible.  Messrs.  Remington,  Mclntyre,  and 
Wilbert  were  appointed  a  committee  to  present  a 
set  of  rules  or  by-laws  for  action  at  the  next  meeting, 
and  preparations  were  made  to  go  through  the  regu- 
lar form  in  asking  of  the  Council  of  the  A.  Ph.  A. 
privilege  to  organize  the  branch.  These  local 
branches  will  certainly  be  of  benefit  in  advancing 
the  interests  of  the  A.  Ph.  A.  and  in  doing  good 
also  to  the  druggists  who  organize  them.  Certainly 
every  large  city  jn  the  country  ought  to  have  such 
■■l^ranch. 


THE  LANE 
HAS  TURNED. 


One  of  the  strong  features  of  the 
direct  contract  plan  has  all  along 
been  the  injunctions  granted  by 
the  courts  forbidding  cutters,  even  though  they 
had  not  signed  the  contracts,  from  securing  the 
goods  by  indirection,  corrupting  regular  contract 
agents  in  doing  so,  and  selling  the  articles  at  a 'cut 
price  in  violation  of  the  contract  stipulations.  Sev- 
eral such  injunctions  have  been  secured  in  different 
States  by  different  proprietors,  and  two  or  three 
cases  are  now  pending  against  large  cut-rate  dealers 
in  Greater  New  York.  For  the  first  time  we  observe 
that  this  movement  has  been  given  a  setback.  Judge 
Macfarlane,  in  the  Common  Pleas  Court  in  Pitts- 
burg, last  month  refused  the  Miles  Medical  Co,  an 
injunction  against  a  local  cutter.  The  judge  did  not 
contest  the  validity  of  the  contract  when  signed,  but 
he  declared  that  it  had  no  force  when  not  signed. 
Furthermore,  the  judge  had  evidently  been  reading 
the  recent  magazine  attacks  against  patent  medi- 
cines, for  he  declared  that  proprietary  articles  were 
so  great  a  menace  to  the  public  health  as  to  constitute 
another  reason  why  he  could  not  grant  such  a  decree 
as  was  requested!  A  decision  exactly  the  opposite 
of  this  was  made  in  another  Pittsburg  court  a 
year  or  so  ago,  and  then,  as  now,  the  Miles  people 
were  the  complainants. 


AN  N,  A.  R.  D,       ^  resolution  has  been  introduced 
CONGRESSIONAL     into  the  national  Congress  which 

RESOLUTION.  .  ^i     ^    t    l       ixr      t 

recites  that  John  W.  Jennmgs,  a 
'Iruggist  in  Washington,  D.  C,  has  been  discrim- 
inated against  by  a  "certain  combination"  comprising 
e  Proprietary  Association  of  America,  the  National 
Wholesale  Druggists'  Association,  and  the  Na- 
tional    Association     of     Retail     Druggists.      The 


Attorney-General  is  requested  to  report  to  the  house 
any  information  which  he  may  pKDssess  regarding 
this  "combination  or  arrangement"  between  the 
different  branches  of  the  trade,  and  also  to  state 
what  steps  have  been  taken  by  the  Department  of 
Justice  to  comply  with  the  petition  filed  some  time 
ago  with  the  department  by  Mr.  Jennings.  This 
resolution  was  introduced  in  the  house  on  March 
5,  and  since  then  has  been  so  amended  as  to  leave 
it  optional  with  the  Attorney-General  whether  he 
shall  make  the  implied  investigation  or  not.  It 
does  not  seem  to  be  generally  felt  that  the  resolu- 
tion will  carry,  although  it  was  introduced  and  is 
being  supported  by  Representative  Gillespie,  of 
Texas,  who  has  figured  prominently  in  the  railroad 
and  coal  investigations  ordered  by  Congress  at  the 
present  session. 

*  ♦     * 

Things  are  not  dead  in  Phila- 
phila'delphia.      delphia  even  if  the  Loder  suit  did 

prove  to  be  rather  a  severe  shock. 
The  local  association  has  stirred  up  the  "St.  Louis 
Club"  of  proprietors,  with  the  result  that  minimum 
prices  on  goods  controlled  by  the  members  of  this 
Club  have  been  agreed  upon  as  follows :  23  cents 
for  25-cent  goods,  43  cents  for  50-cent  goods,  and 
79  cents  for  $1  goods.  This  schedule  is  somewhat 
lower  than  the  one  which  previously  existed,  but 
which  it  had  been  found  impossible  to  observe  with 
strict  fidelity.  It  was  adopted  only  after  a  stormy 
debate  at  a  meeting  of  the  P.  A.  R.  D.,  and  after 
it  had  been  shown  by  a  representative  of  the  "Club" 
that  the  slight  reduction  from  the  former  schedule 
was  necessary  in  order  to  secure  the  cooperation 
of  the  most  aggressive  cutter  in  the  city.  A  unani- 
mous adherence  to  the  schedule  is  promised  by  the 
Club  proprietors,  and  it  is  stated  that  any  man  who 
sells  below  the  minimum  price  will  be  promptly 
placed  on  the  cut-off  list.  The  "Club"  goods,  sold 
in  conformance  with  the  limited  contract  plan,  are 
not  involved  in  the  findings  or  decisions  in  the  Loder 

case. 

*  *     ♦ 


TELEPHONE 
AFFAIRS. 


There  seems  to  be  considerable 
activity  just  now  in  telephone 
matters.  The  druggists  of  St. 
Louis  and  Greater  New  York  are  making  strenuous 
efforts  to  secure  the  slot  'phone,  and  thus  get  for 
the  first  time  what  their  brethren  in  some  of  the 
other  cities  have  enjoyed  for  several  years.    In  Chi- 
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cago,  on  the  other  hand,  the  druggists  are  threat- 
ened with  a  loss  of  their  slot  instruments,  and  we 
observe  that  Mr.  Bodemami  and  others  appeared 
before  a  council  committee  last  month  and  presented 
their  case  with  considerable  force.  In  Milwaukee 
the  telephone  company,  threatened  with  the  compe- 
tition of  one  or  two  new  concerns,  is  striving  to 
bind  the  druggists  with  a  five-year  contract  stipu- 
lating that  no  competing  instruments  shall  be 
installed  in  their  stores.  This  contract  the  druggists 
at  first  refused  to  sign,  and  the  local  situation  be- 
came rather  strained.  But  as  fast  as  their  existing 
contracts  expired,  new  ones  were  denied  except  up- 
on the  proposed  terms,  and  many  druggists  have 
been  compelled  recently  to  capitulate  much  against 
.their  wills. 

*     *     * 

The  American  Druggists'  Fire 
iNSDRlNCE^iROJECT.  Insuranoc  Co.  seems  to  be  pro- 
gressing very  satisfactorily.  Thir- 
teen hundred  invitations  to  join  the  company  were 
first  sent  out  to  druggists  who  attended  the  meetings 
last  year  of  the  American  Pharmaceutical  Associa- 
tion and  the  National  Association  of  Retail  Drug- 
gists. These  resulted  in  a  subscription  of  nearly 
$25,000.  Later  on  last  month  arrangements  were 
completed  to  cover  the  entire  drug  trade  of  the 
country.  At  this  writing  subscriptions  are  coming 
in  at  a  rate  gratifying  to  the  organizers,  and  an 
early  organization  of  the  company  is  now  antici- 
pated. Frank  H.  Freericks,  802  Mercantile  Library 
Building,  Cincinnati,  Ohio,  is  the  secretary  and 
promoter  of  the  company. 


"The  Florida  College  of  Pharmacy"  is  a  new 
institution  organized  recently  in  Jacksonville,  which 
makes  the  eightieth  or  eighty-first  pharmaceutical 
school  in  the  United  States.  Meanwhile  the  Na- 
tional College  of  Pharmacy,  of  Washington,  D.  C, 
has  become  affiliated  with  the  Geo;ge  Washington 
University. 

*     *     * 

Dr.  Willis  G.  Gregory,  the  well-known  druggist 
of  Buffalo,  has  sold  his  pharmacy  to  the  Cahoon- 
Lyon  Drug  Co.,  and  will  in  the  future  have  charge 
of  the  prescription  departments  of  both  stores.  The 
Cahoon-Lyon  pharmacy  was  opened  a  couple  of 
years  ago  on  a  large  scale  and  is  the  Rexall  agency 
in  Buffalo. 


W.  A.  Puckner  has  resigned  his  position  as 
chemist  for  Searle  &  Hereth,  and  will  devote  him- 
self to  his  duties  as  secretary  of  the  Council  on 
Pharmacy  and  Chemistry  of  the  American  Medical 
Association,  and  professor  of  Chemistry  in  the  Illi- 
nois College  of  Pharmacy. 

The  Boston  Retail  Druggists'  Association  has 
become  regularly  incorporated  so  that,  in  case  it 
meets  with  any  such  suits  as  Loder  has  brought 
against  members  of  the  P.  A.  R.  D.,  there  will  be 
collective  instead  of  individual  financial  responsi- 
bility. 

Dr.  Albert  Schneider,  formerly  of  the  North- 
western School  of  Pharmacy  in  Chicago,  and  late 
of  the  California  College  of  Pharmacy  in  San  Fran- 
cisco, has  secured  a  position  as  chemist  with  a  firm 
in  Hawaii  and  will  leave  the  United  States. 

*  *     * 

John  N.  Carey,  chairman  of  the  Committee  on 
Proprietary  Goods  of  the  N.  W.  D.  A.,  sent  out  a 
circular  letter  to  proprietors  and  wholesalers  last 
month  urging  them  to  give  the  direct  contract  and 
serial  numbering  plan  hearty  support. 

*  *     * 

It  is  said  that  some  druggists  in  Columbus,  Ohio, 
were  recently  victimized  by  the  jewelry  sharps  that 
have  been  operating  throughout  the  country  during 
the  last  year  or  two.  We  thought  druggists  had 
gotten  wise  in  this  matter. 

*  *     * 

Several  druggists  in  Chicago,  Mr.  Ebert  among 
them,  have  found  it  necessary  to  move  their  drug 
stores  for  the  reason  that  the  United  Cigar  Stores 
Co.  have  rented  the  buildings  at  a  much  higher  rate, 
thus  forcing  them  out. 

*  *     * 

The  Illinois  Board  of  Pharmacy  has  recently 
revoked  the  certificate  of  a  drug  clerk  for  drunken- 
ness, and  it  threatens  to  do  likewise  in  other  cases 
if  the  penalty  is  warranted. 

*  ♦     *  I 

T.  H.  W.  Idris,  a  prominent  British  pharmacist, 
and  an  ex-president  of  the  British  Pharmaceutical 
Conference,  is  now  a  member  of  the  House  of  Com- 
mons. 


THE  NEW  PHARMACOPOEIA. 

Detailed  Commentary  on  the  Eighth   Revision,  which  Became  Official  September  1 — Each  Article  is 
Taken  Up  in  Alphabetical  Order  and  the  Specifications  Compared  with  Those  of  the  Previ- 
ous Edition — Practical  Observations  Made  on  the  Various  Preparations. 

By  DR.  JOHN  M.  FRANCIS, 

Chief  Chemist  for  Parke,  Davis  &  Co. 

{Continued  from  the  March  Buijcetin.) 
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Oleum  Bctulce. 

Oleum    Gaultherice. — The    Pharmacopoeia    makes    the    one 

distinction  between  these  oils  that  oil  of  gaultheria  is  optic- 

ly  active  up  to  — 1".    We  doubt  the  correctness  of  this  state- 

;nt,  as  we  have  not  been  able  to  verify  it  with  oils  which 
e  have  every  reason  to  believe  are  genuine.  The  fact 
remains  that  oil  of  gaultheria  and  oil  of  birch  have  the  same 
onstitution,  and  that  the  oil  of  gaultheria  of  commerce  is 
■i!  of  black  birch.  They  differ  only  in  source ;  one  is  very 
carce  and  exceedingly  costly,  and  the  other  is  fairly  plenti- 
ful and  obtainable  at  a  reasonable  price. 

The  average  man  is  very  apt  to  go  astray  in  selection  of 
his  wintergreen  flavor,  and  if  he  is  putting  up  some  specialty 
and  considers  that  "nothing  is  good  enough  but  the  best,"  he 
is  apt  to  use  natural  oil  of  gaultheria.  The  fact  is  that  a 
fine  grade  of  methyl  salicylate  is  better  in  every  way  because 
it  has  a  finer  flavor  and  is  more  stable.  This  fact  will 
liecome  quite  evident  in  tooth  pastes  and  similar  products 
containing  alkalies  which  develop  a  peculiar  and  very  unpleas- 
ant druggy  odor  with  the  natural  oil.  It  remains  to  be  said, 
lowever,  that  there  is  a  world  of  difference  in  the  quality  of 
the  various  brands  of  methyl  salicylate  sold. 

Oleum  Gossypii  Seminis. — The  specifications  for  cotton- 
seed oil  are  very  complete  and  are  calculated  to  protect  the 
pharmacist,  but  unfortunately  the  average  man  does  not  real- 
ize the  value  of  this  oil  in  pharmacy,  nor  does  he  realize 
the  variation  in  quality  of  various  brands  of  cottonseed  oil. 
It  frequently  happens  that  a  bland  oil  is  required  for  a  vehi- 
cle or  diluent  for  creosote,  balsam  copaiba,  or  various  bal- 
sams, resins  or  powerful  oils,  and  cottonseed  oil  fills  the 
demand.  While  in  some  instances  color,  rancidity  or  content 
of  fats  may  be  of  no  moment,  yet  it  will  always  pay  to  use 
the  best.  Unfortunately  it  is  usually  difficult  to  obtain  a  fine 
grade  of  sweet,  bleached  oil  unless  it  be  purchased  in  bulk; 
the  small  stock  becomes  more  or  less  rancid  from  age.  Spe- 
cify "winter  white"  or  bleached  oil  and  criticize  the  color  and 
odor  very  sharply.  It  frequently  happens  that  a  tin  of  cot- 
tonseed oil  prepared  for  culinary  purposes  will  be  the  best 
obtainable,  having  the  advantage  of  being  marketed  in  small 
lir-tight  tins. 

Oleum  Juniperi. — Oil  of  juniper  berries  is  derived  from 
various  sources  and  consequently  varies  greatly  in  its  char- 
acteristics. Because  of  this  fact  our  revisers  have  labored 
under  serious  disadvantages  in  attempting  to  outline  specifi- 
cations, and  much  of  the  juniper  oil  sold  in  the  United  States 
will  not  meet  the  pharmacopoeial  requirements.  At  the  same 
time  it  remains  to  be  said  that  the  tests  given  will  not  pro- 
■ect  the  purchaser.  This  is  one  of  the  instances  where  the 
buyer  must  rely  upon  the  probity  of  his  dealer. 

Oleum  Limonis. — An  assay  for  citral  is  appended  and  the 


oil  must  yield  not  less  than  4  per  cent  of  aldehyde  by  this 
process.  The  introduction  of  an  exact  method  of  valuation 
by  assay  is  a  most  welcome  improvement,  as  it  does  not  seem 
possible  fo  control  this  oil,  nor  that  of  sweet  orange  peel, 
by  physical  constant?,  solubility,  etc.  Judging  from  our  experi- 
ence, much  of  the  oil  of  lemon  sold  will  not  meet  the  assay 
requirements. 

Oleum  Mentha  Piperita. — Assay  appended  and  must  yield 
not  less  than  8  per  cent  of  ester,  calculated  as  menthyl  acetate, 
and  not  less  than  5  per  cent  of  total  menthol.  We  note  that 
the  Pharmacopoeia  prescribes  a  "colorless  liquid."  This  is 
wholly  unnecessary  and  adds  expense  if  it  is  intended  thereby 
to  exclude  the  yellowish  domestic  oil  which  is  obtainable  in 
fine  quality  and  at  a  less  price  than  the  so-called  water-white 
or  rectified  oil,  obtainable  primarily  only  from  the  large 
distillers.  Many  Michigan  and  New  York  farmers  produce 
a  limited  quantity  of  very  fine  oil  of  peppermint,  who  are  not 
on  to  the  expedient  of  washing  with  water  acidulated  with 
tartaric  acid,  which  works  wonders  with  the  dark  oil.  Oil 
of  peppermint  improves  with  age  for  some  time,  and  even  the 
very  best  when  quite  fresh  has  a  characteristic  "weedy"  odor. 

Oleum  Pimenta. — Must  contain  not  less  than  65  per  cent 
by  volume  of  eugenol  by  appended  assay. 

Oleum  Rosa. — Must,  by  appended  assay,  have  a  saponifica- 
tion value  of  not  less  than  10  nor  more  than  17.  While  it 
has  long  been  a  notorious  fact  that  this  is  par  excellence  the 
oil  selected  for  sophistication,  we  cannot  but  wonder  how 
large  a  number  of  pharmacists  will  assay  it,  in  view  of  the 
small  quantity  usually  purchased  and  its  great  price.  If  not 
willing  to  make  the  assay,  by  all  means  purchase  only  from 
the  most  reliable  house  you  know  and  expect  to  pay  a  com- 
mensurate price.  It  is  well  to  remember  that  while  the  finer 
brands  of  synthetic  otto  of  rose  are  splendidly  fitted  to  be 
used  with  the  natural  oil,  they  are  not  by  any  means  fit  sub- 
stitutes, and  he  who  forgets  this  will  come  to  grief  with  his 
cherished  cream  or  lotion. 

Oleum  Rosmarini. — Must  yield  by  assay  appended  not  less 
than  5  per  cent  of  ester,  calculated  as  bornyl  acetate,  and 
not  less  than  15  per  cent  of  total  borneol. 

Oleum  Sabina. — The  specifications  are  based  upon  the 
best  grades  of  German  oil.  If  these  fairly  represent  all  gen- 
uine oils  of  savin,  a  large  proportion  of  the  product  sold  is 
sophisticated. 

Oleum  Santali. — Must  yield  by  appended  assay  not  less 
than  90  per  cent  of  alcohols,  calculated  as  santalol.  Other 
authorities,  notably  Gildemeister  and  Hoffman,  place  the  san- 
talol content  higher — from  93  to  98  per  cent.  Of  ten  samples 
purchased  in  the  open  market,  and  representing  all  the  lead- 
ing European  and  American  producers,  all  met  the  santalol 
specification  of  90  per  cent,  and  three  assayed  98  per  cent  or 
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over.  Our  experience  in  dealing  with  pure  oil  of  our  own 
distillation  proves  that  98  per  cent  of  santalol  is  abnormal. 
We  believe  it  may  be  safely  asserted  that  any  santal  oil  which 
meets  the  U.  S.  P.  specifications  as  to  solubility  in  70  per  cent 
alcohol,  specific  gravity,  and  optical  rotation  will  assay  90  per 
cent  or  more  of  santalol.  Of  course  it  is  to  be  remembered 
that  this  oil  becomes  less  soluble  with  age,  and  that  its  aroma 
improves  by  six  months'  aging  if  protected  from  light  and  air. 
The  quality  of  santal  oil  sold  in  America  has  notably  improved 
during  the  past  five  years. 

Oleum  Sassafras. — This  is  perhaps  not  one  of  the  most 
important  volatile  oils,  but  it  is  still  consumed  in  considerable 
quantities.  Much  of  the  so-called  sassafras  oil  sold  is  spuri- 
ous and  really  consists  wholly  or  largely  of  camphor  oil.  As 
oil  of  sassafras  owes  its  virtues  almost  wholly  to  safrol  (see 
page  385  of  the  U.  S.  P.),  it  would  perhaps  be  advisable  to 
purchase  safrol  direct  and  use  it  for  the  oil. 

Oleum  Sinapis  Volatile. — Must  yield  by  appended  pro- 
cess not  less  than  92  per  cent  of  allyl  iso-thiocyanate.  The 
specifications  are  very  complete.  Because  of  its  exceedingly 
unpleasant  character  this  oil  usually  escapes  examination. 

Oleum  Terebinthince. — We  should  not  mention  this  oil  if 
it  were  not  for-  the  fact  that  recently  there  has  appeared  on 
the  market  a  turpentine  oil  dist'lled  from  sawdust,  pine  roots, 
chips,  and  other  refuse  of  the  lumber  mills.  Very  little  atten- 
tion has  been  paid  by  analysts  to  this  new  oil,  so  that,  so  far 
as  the  writer  knows  at  least,  little  is  generally  known  as  to 
its  characteristics.  The  original  crude  product  has  a  charac- 
teristic odor  reminding  one  of  a  mixture  of  turpentine  and 
pyroligneous  acid.  Of  late  some  inquiries  from  pharmaceu- 
tical correspondents  rather  warrant  the  belief  that  this  new 
oil  in  a  refined  condition  is  finding  its  way  into  the  market. 
It  is  to  be  expected  that  the  enormous  quantity  of  sawmill 
waste  in  the  yellow  pine  forests  will  be  utilized  sooner  or 
later,  and  it  may  be  that  it  will  yield  a  valuable  oil,  but  it 
will  be  safer  to  let  the  painters  try  it  out  first. 

Oleum  Theohromatis. — It  is  devoutly  to  be  wished  that 
some  one  will  discover  a  satisfactory  substitute  for  cacao  but- 
ter. Several  such  products  are  offered,  most  of  them  con- 
sisting largely  of  cocoanut  oil  or  the  heavier  fats  of  this  oil. 
We  have  experimented  with  all  of  them  which  have  been 
brought  to  our  notice,  but  not  one  has  proved  satisfactory  in 
creams,  suppositories,  and  similar  compounds.  If  such  a  base 
is  offered,  by  all  means  try  it,  but  don't  risk  your  money  and 
reputation  until  it  is  tried  out  for  several  months  in  both 
summer  and  winter  temperatures. 

Oleum  Thymi. — Must  assay  not  less  than  20  per  cent  by 
volume  of  phenols,  by  appended  process. 

Opii  Pulvis. — Should  yield  not  less  than  12  per  cent  nor 
more  than  12.5  per  cent  of  crystallized  morphine.  The  limits 
of  the  preceding  revision  were  13  to  15  per  cent.  This  is 
really  no  appreciable  change  in  the  minimum  requirements, 
for  the  reason  to  be  stated  under  opium. 

Opium. — Should  not  yield  in  normal,  moist  condition  less 
than  9  per  cent  of  crystallized  morphine.  There  is  little  of 
interest  to  be  said  in  connection  with  this  subject  except  to 
call  attention  to  the  change  in  assay  method;  though  perhaps 
any  comment  on  this  feature  is  unnecessary  in  view  of  the 
thorough  manner  in  which  the  advantages  and  disadvantages 
of  different  methods  have  been  discussed. 

It  is  generally  admitted  that  the  assay  of  the  U.  S.  P., 
1890,  estimated  morphine  in  an  impure  condition;  this  objec- 


tionable feature  has  been  corrected  in  the  Eighth  Revision  by 
purifying  the  morphine  through  extraction  with  lime  water, 
with  the  consequence  that  the  results  are  on  the  average  about 
1  per  cent  lower  than  by  the  former  process.  The  writer 
heartily  commends  this  change,  but  believes  that  the  direct 
lime-extraction  method  advocated  by  Stevens  is  preferable 
because  it  is  shorter,  less  complicated,  and  yields  approxi- 
mately the  same  results.  After  all  is  said,  none  of  the  various 
opium  assays  are  strictly  accurate  because  they  all  depend 
upon  crystallization  to  remove  the  morphine  from  solution. 

Opium  Deodoratum. — The  sulphuric  ether  formerly  em- 
ployed for  extracting  the  drug  is  now  replaced  by  purified 
petroleum  benzine,  the  manipulation  being  the  same.  While 
this  substitution  is  commendable  from  the  view-point  of 
economy,  and  perhaps  yields  a  deodorized  opium  good  enough 
for  practical  purposes,*  yet  we  do  not  hesitate  to  assert  that 
the  new  product  is  not  equal  to  the  old,  as  the  extraction  is 
not  so  thorough. 

It  will  be  noted  that  the  benzine  specified  must  be 
thoroughly  purified  and  have  a  boiling  point  of  45°  to  60°  C; 
so  that,  while  boiling  higher  than  sulphuric  ether  (35.5°  C), 
it  is  still  quite  volatile.  We  do  not  believe  that  such  a  puri- 
fied benzine  can  be  easily  purchased,  and  it  will  therefore  be 
necessary  for  the  pharmacist  to  prepare  his  own  supply.  We 
have  always  found  it  expedient  to  buy  "30  degree"  gasoline 
and  fraction  this  by  distillation  on  a  steam  bath  (beware  of 
the  flame!),  reserving  for  purification  that  portion  distilling 
over  below  60°  C.  The  first  portion  which  distils  over  cannot 
be  safely  stored  for  future  use  because  of  its  great  volatility. 

Pancreatinum. — The  method  of  valuing  this  substance  is 
greatly  improved  in  the  new  revision.  Heretofore  its  activity 
was  demonstrated  by  its  ability  to  digest  a  certain  propor- 
tion of  milk,  but  the  test  was  practically  valueless  because 
of  the  variation  in  the  quality  of  milk.  In  the  new  test  its 
digestive  action  on  cooked  starch  is  accepted  as  an  indica- 
tion of  its  value.  While  this  test,  like  that  for  pepsin,  is 
admittedly  arbitrary  and  imperfect,  it  is  a  great  improvement 
on  any  test  hitherto  employed  and  serves  to  distinguish  an 
inferior  pancreatin  from  an  active  one. 

We  wish  before  leaving  this  subject  to  direct  attention  to 
the  fact  that  pancreatin,  like  all  glandular  products,  readily 
deteriorates  and  develops  an  offensive  odor,  often  suggestive 
of  guano.  Such  change  is  of  course  hastened  by  exposure 
to  heat  and  by  allowing  contact  with  air  and  moisture.  It 
should  be  stocked  only  in  limited  quantities,  and  be  carefully 
stored. 

ParaMnum. — The  Pharmacopceia  states  that  this  has  a 
melting  point  between  51.6°  C.  and  57.2°  C.  The  fact  is  that 
there  are  many  grades  of  paraffin  on  the  market,  and  the 
melting  point  varies  more  widely  than  is  above  indicated.  In 
ordering,  the  melting  point  should  be  specified.  There  is  a 
very  practical  reason  for  this:  If  one  has  established  a 
formula  for  a  special  ointment  or  cream,  using  paraffin  of  a 
certain  melting  point,  the  subsequent  use  of  a  consignment 
of  higher  or  lower  melting  point  will  materially  modify  the 
consistence  of  the  finished  compound.  We  have  known  phar- 
macists to  suffer  great  annoyance  in  such  cases  as  this,  when 
the  exercise  of  a  little  forethought  would  have  saved  both 
vexation  and  money. 

Pelletierince  Tannas. — Addition.  This  product  owes  its 
value  almost  wholly  to  its  use  as  an  anthelmintic.  The  con- 
sumption is  limited  in  most  sections  because  of  its  cost. 


BULLETIN  OF  PHARMACY 


143 


]  Pepsinum.— As  heretofore,  the  digestive  power  of  this  sub- 
[ance  is  retained  at  "3000  to  1."  This  is  a  very  sensible  limi- 
ition  for  the  very  simple  reason  that,  while  a  3000  pepsin 
in  be  manufactured  at  a  moderate  cost  which  places  it 
ithin  the  means  of  all,  any  substantial  increase  in  digestive 
pwer  is  attended  with  a  disproportionate  increase  in  the  cost 
t"  manufacture.  This  latter  condition  is  due  not  so  much 
>  the  increase  in  the  expense  of  manipulation  as  to  a  decrease 
'  the  yield  of  finished  product.  Furthermore,  there  is 
ally  no  need  for  a  stronger  pepsin  than  a  3000  grade,  as 
e  usual  dose  of  2  or  25^  grains  of  this  will  prove  effective 
any  amount  or  quality  of  pepsin  will.  The  writer  has  seen 
psin  which  would  test  20,000  by  the  pharmacopceial  assay, 
t  it  was  nothing  more  than  a  curiosity,  and  absolutely  use- 
;s  because  of  its  tremendous  cost.  While  considerable 
lantities  of  4000,  5000,  and  6000  pepsin  are  manufactured  in 
t  United  States,  it  finds  a  market  mainly  abroad  because 
iropeans  find  it  cheaper  to  purchase  at  a  higher  price,  pay 
i.i  freight  (and  perhaps  less  import  duty),  and  then  dilute 
li;  product. 

I  The  assay  adopted  in  the  Eighth  Revision  is  an  improve- 
itnt  on  that  heretofore  employed,  principally  because  it 
riuires  only  2'/^  hours  for  digestion  instead  of  6  hours. 
^  we  remarked  under  Pancreatin,  the  pepsin  assay  is  arbi- 
try,  but  it  yields  comparative  results,  and,  moreover,  very 
Si:urate  results  in  that  they  accord  when  repeated. 
Vierever  possible,  a  mechanical  agitator,  for  use  during 
c  estion,  should  be  employed  to  eliminate  the  personal  factor. 
/  inferior  pepsin  may  be  "jockeyed"  so  as  to  test  higher 
t  n  the  official  test  warrants,  by  very  vigorous  or  more 
fquent  agitation,  by  finer  disintegration  of  the  egg  albumen, 
oby  an  increase  of  the  acidity  or  heat  within  certain  limits. 
It  remains  to  be  said  that  thousands  of  pounds  of  pepsin 
w  ch  would  not  meet  the  pharmacopceial  assay  have  been 
stl  in  the  United  States  and  Canada  during  the  past  few 
yjrs,  and  yet  they  were  advertised  and  labeled,  "Pepsin, 
1>\S.  P.,  3000."  We  have  tested  a  number  of  such  samples 
Wich  did  not  exceed  2500  in  strength. 

Petrolatum  Liquidum. — There  are  really  two  varieties  of 

li'id  petrolatum  on  the  United  States  market:  (1)  the  water- 

wte  oil  obtained  only  from  the  Russian  petroleum,  and  (2) 

a  irker  American  oil  (never  water-white),  having  a  charac- 

tenic  "bloom"  or  fluorescence.    The  difference  in  these  two 

oi  is  constitutional,  and  it  seems  that  American  refiners  with 

al  their  skill  and  experience  have  never  been  able  absolutely 

tolecolorize  the   American   oil.     While   the   Russian   oil   is 

flie  attractive  because  of  its  light  color,  it  is  not  in   any 

uperior   to   the  American   product  therapeutically,   and 

it  is  claimed  by  many  that  the  latter  has  more  "body" 

■     more  viscous,  and  hence  better. 

lie   specific   gravity   limits   given   by   the    Pharmacopoeia 

(07  to  0.94)   are  a  little  high.     The  petrolatum  best  suited 

to  inhalants,  for  use  in  nebulizers,  etc.,  has  a  specific  gravity 

ofibout  0.86,  and  most  of  the  oils  sold  for  such  purposes 

liaj  such  a  specific  gravity.     There  is  a  great  variation  in 

thjprices  of   such   oils,   corresponding   to   their   purity   and 

c  gravity.    Unless  purchased  on  proper  specification  and 

ommensurate  price  the  petrolatum  will   not  be  either 

I'd  or  odorless. 

henol  Liquefactum.— Because  of  the  annoyance  attending 

dispensing   of   the   official    carbolic   acid,   which   in   cool 

her  is  a  solid  crystalline  mass,  the  Pharmacopoeia  now 

des  this  "liquefied   phenol"   containing  86.4  per  cent  by 


weight  of  absolute  phenol.  The  13.6  per  cent  of  water  added 
has  been,  found  efficient  in  maintaining  the  substance  in  a 
liquid  state. 

Physostignia.— This  should  contain  not  less  than  0.15  per 
cent  of  ether-soluble  alkaloids  by  appended  assay.  See 
remarks  under  Ex tr actum  Physostigmatis. 

Pilocarpus.— Must  contain  not  less  than  0.5  per  cent  alka- 
loids by  assay  appended.  This  drug  is  fully  discussed  under 
Fluidextract  Pilocarpus. 

PILLS. 

The  following  have  been  dismissed:  Aloes  and  Asafetida; 
Antimony  Compound;  and  Rhubarb.  The  following  have 
been  added:  Laxative  Compound;  and  Podophyllum,  Bella- 
donna, and  Capsicum. 

It  will  be  noted  that  in  four  of  the  official  pills  aloes 
(purified)  is  used.  We  think  that  the  point  has  been  reached 
where  aloes  may  well  be  abandoned  for  an  equivalent  amount 
of  aloin.  The  latter  is  now  obtainable  of  uniform  quality 
and  at  a  low  price.  The  preference  of  the  consumer  is  for 
a  small  pill.  This  is  demonstrated  beyond  all  doubt  by  the 
experience  of  the  large  manufacturers,  who  are  in  position  to 
measure  the  consumption  of  such  products.  Furthermore, 
regardless  of  theory,  practical  experience  shows  that  aloin 
is  a  wholly  satisfactory  substitute  for  aloes. 

The  one  formula  where  aloin  is  used  is  found  in  the  recent 
addition.  Laxative  Compound,  perhaps  better  known  as  pill 
of  aloin,  strychnine,  belladonna,  and  ipecac.  This  is  a  small 
pill,  and  we  do  not  hesitate  to  say  that  its  consumption  is 
greater  than  that  of  all  the  official  pills  combined. 

In  the  compound  cathartic  and  vegetable  cathartic  pills, 
20  grammes  of  resin  of  jalap  is  substituted  for  30  grammes 
of  extract  of  jalap.  This  amounts  to  almost  doubling  the 
jalap,  for,  on  the  basis  of  the  yield  from  the  drug,  20  grammes 
of  resin  is  equivalent  to  approximately  60  grammes  of  extract. 
Pilulce  Ferri  Carbonatis.—Th'\s  pill  is  massed  with  sugar, 
althea,  tragacanth,  and  glycerin :  we  think  glucose  might  well 
replace  sugar  and  glycerin.  When  properly  made  and  coated, 
Blaud's  pills  will  keep  indefinitely.  We  have  assayed  pills 
fourteen  years  old  which  were  still  of  full  strength.  Without 
a  gelatin  or  sugar  coating  they  deteriorate  rapidly. 

Pilulce  Ferri  lodidi. — Because  of  its  instability  and  ten- 
dency to  absorb  moisture,  ferrous  iodide  is  very  troublesome, 
and  the  average  pharmacist  will  find  this  pill  difficult  to 
handle.  Chemical  action  often  continues  for  weeks  after  the 
pill  is  made,  so  that  it  is  liable  to  crack  or  blister.  Before 
coating,  dry  the  pills  slowly  and  thoroughly  in  trays  of 
powdered  althea  or  powdered  licorice  root. 

Podophyllum. — Though  the  Pharmacopoeia  omits  any 
standard  of  quality  it  should  include  one  for  this  important 
drug,  if  for  no  other  reason  than  that  it  may  serve  as  a 
basis  for  standardizing  the  fluidextract.  This  drug  is  much 
more  scarce  now  than  it  was  a  few  years  ago,  and  conse- 
quently the  quality  has  deteriorated.  Our  records  show  that 
the  prime  drug  usually  assays  4.0  per  cent  of  resin,  though 
many  consignments  assay  much  below  this.  Podophyllum  of 
a  species  other  than  Peltatum  was  introduced  into  England 
from  India  a  few  years  ago.  This  excited  a  great  deal  of 
interest  because  of  its  high  content  of  resin,  but  we  believe 
its  therapeutic  activity  was  correspondingly  small.  For  this 
or  some  other  reason  it  has  not  been  able  to  displace  the 
more  costly  American  drug. 

{To  be  continued.) 


DR.  WILLIAM  C.  ALPERS. 


A  Biographical  Sketch — Born   in   Germany  and   Served   in   the   Franco-Prussian    War — His   Busines: 
Career His  Many  and  Varied  Pharmaceutical  Activities — Pictures  of  His  Pharmacy. 

By  HARRY  B.  MASON. 


Dr.  W.  C.  Alpers  is  one  of  the  pharmaceutical 
forces  in  this  country — there  is  no  doubt  about  it. 
In  New  York  City  and  State,  in  New  Jersey,  and 
in  the  nation  at  large  through  his  writings  and  his 
work  in  the  A.  Ph.  A.,  he  has  wielded  and  continues 
to  wield  an  influence  exerted  always  on  behalf  of 
better  pharmacy  and  purer  pharmacy  and  pharmacy 
that  shall  earn  and  retain  the  respect  of  the  commu- 
nity. But  though  a  man  of  ideals.  Dr.  Alpers  is 
no  sterile  visionary  unable  to  cope  with  the  world 
and  put  his  notions  into  successful  practice.  He  is 
a  "practical  idealist."  His  business  life  has  been 
a  financial  success,  and  so  far  as  practicable  it  has 
realized  the  professional  aspirations  which  he  has 
preached  in  season  and  out  of  season  with  the  zeal 
that  is  born  of  faith  and  conviction. 

EARLY  LIFE  IN  GERMANY. 

His  early  life  is  an  interesting  one.  Born  in 
1851  in  Harburg,  Germany,  and  losing  his  parents 
in  1863,  he  went  to  Hanover  and  was,  educated  in 
the  "gymnasium"  (or  German  high  school),  follow- 
ing which  two  years  of  special  work  were  done  in 
mathematics  and  chemistry  at  the  Hanover  School 
of  Technology.  In  1870  he  enlisted  in  the  German 
army,  as  every  German  youth  is  expected  to  do  for 
a  year  or  more,  and  he  was  fortunate  or  unfortu- 
nate enough  to  serve  in  the  Franco-Prussian  war  of 
1871,  suffering  two  wounds  and  participating  in 
the  famous  siege  of  Metz  and  in  seven  of  the  large 
battles  of  the  war. 

Completing  his  prescribed  period  of  service  in  the 
German  army,  and  being  honorably  discharged  the 
next  year  with  the  rank  of  lieutenant,  Alpers 
resumed  his  education  by  attending  the  University 
of  Gottingen  until  the  October  of  1872.  He  came 
then  to  the  United  States,  ambitious  to  make  teach- 
ing and  original  scientific  investigation  his  life- 
work.  The  next  two  years  were  hard  ones.  Ger- 
man ideals  did  not  thrive  in  practical  American  soil. 
He  could  not  connect  himself  as  he  desired,  and 
after  a  period  of  struggle  and  privation  he  had  to 
be  content  with  a  small  position  as  teacher  of  mathe- 
matics, French,  and  German  in  a  private  school  in 
New  York. 


ENTRANCE  INTO  PHARMACY. 

Up  to  this  time,  observe,  there  had  been  ni 
thought  of  pharmacy.  But  pharmacy  was  to  gai- 
what  general  science  and  scholastics  were  to  los( 
Having  moved  to  Bayonne,  N.  J.,  at  that  time 
small  suburb  of  New  York,  he  conceived  the  ide 
of  opening  a  pharmacy.  The  Standard  Oil  Co.  wa 
then  erecting  a  large  distillery  in  Bayonne  and  thu 
bringing  thousands  of  men  to  live  there.  A  positiv 
demand  for  a  drug  store  was  felt,  and  the  opporti 
nity  to  engage  in  business  was  tempting.  Alpei 
borrowed  $250  and  opened  a  small  store,  12x20  fee 
in  a  wooden  shanty.  He  kept  up  his  teaching;  h 
placed  a  manager  in  the  store;  he  took  the  fin 
year's  work  in  the  New  York  College  of  Pharmacy 
and  passed  the  State  Board  examination  in  Ne^ 


Dr.  Alpers '8  present  pharmacy  in  the  Hotel  Imperial  Building  at  tj 
corner  of  Broadway  and  Slst  Street.  There  is  an  entrance  farther  along  | 
Slst  Street  which  does  not  show  in  this  engraving. 

Jersey.  Then  he  let  the  manager  go,  gave  up  teacl 
ing,  went  into  the  store  himself,  worked  hard,  ar 
in  a  short  time  paid  off  the  indebtedness  and  move 
into  a  larger  store  in  a  better  neighborhood. 

A  GREAT  STUDENT.  ! 

Forced  into  pharmacy,  as  it  were,  he  devote, 
himself  to  the  study  of  this  art  with  great  assiduitj 
A  scientist  in  method,  a  poet  in  spirit,  every  ino 
vidual  drug  had  an  interesting  life  history  for  hir 
and  he  could  sit  in  his  little  shop  when  business  w;. 
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ull  and  roam  over  the  world  in  fanciful  search  for 
le  materials  which  from  every  quarter  of  the  earth 
ad  found  their  way  into  his  store.  He  became  an 
arnest  reader  of  the  pharmaceutical  press.  Win- 
ling  the  first  prize  in  an  "idea"  contest  in  Merck's 
leport,  and  the  next  year  the  first  prize  also  in  an 
ssay  contest,  he  became  a  regular  contributor  to  this 
journal,  and  among  other  things  wrote  a  serial,  af- 
erwards   published    in    book    form    by    Lippincott, 


This  maKoiflcent  fountain,  a  "Twentieth  Century  "  coctiog  about  $8000, 
is  at  the  left  as  you  enter  the  pharmacy  from  Broadway. 

Iinder  the  title  of  "The  Pharmacist  at  Work." 
|Vith  a  "proprietor,"  a  "senior,"  and  a  "junior"  as 
haracters,  and  with  a  running  dialogue  between 
hem,  this  book  proved  how  interesting  such 
jrdinarily  dry  subjects  as  botany  and  pharmaceuti- 
al  chemistry  could  be  made,  and  to  Dr.  Alpers  at 
fiast  some  of  the  credit  must  be  given  for  the 
hange  which  has  been  witnessed  of  recent  years 
1  the  method  of  teaching  these  and  allied  branches 
1  our  colleges  of  pharmacy. 
Meanwhile  Dr.  Alpers  had  joined  the  New  Jes- 
ly  Pharmaceutical  Association,  and  later  on  the 
American  Pharmaceutical  Association.  From  the 
ret  his  influence  was  felt  in  both  bodies.  He  be- 
ame  president  of  the  former,  and  he  has  held  too 
lany  offices  in  the  latter  to  be  enumerated  in  this 
lace.  In  1894  he  was  appointed  a  member  of  the 
tate  Board  of  Pharmacy.  Steadily  gaining  more 
nd  more  prominence,  and  never  tiring  of  urging 
rofessional  and  scientific  advance  for  pharmacy, 
e  was  highly  honored  in  1896  by  being  selected  as 
le  manager  for  the  splendid  retail  pharmacy  which 
(lerck  &  Co.  had  decided  to  establish  in  connection 
fith  their  laboratory  at  University  Place  in  New 
fork. 


MANAGER    OF    THE    MERCK    PHARMACY. 


In  Scientific  equipment,  in  professional  aim,  in 
completeness  and  preparedness  for  every  purely 
pharmaceutical  service,  and  in  beauty  and  dignity 
of  embellishment,  this  truly  ideal  pharmacy  has 
never  been  equaled  in  this  country  or  abroad.  It 
failed  and  was  abandoned  because  it  did  not  receive 
the  expected  measure  of  support  from  pharmacists, 
and  because  the  latter  protested  against  a  manufac- 
turing house  entering  the  retail  field  and  competing 
with  the  retailers  upon  whom  it  depended  for  its 
sustenance.  Merck  &  Co.  declared  that  they  had 
meant  to  cooperate  instead  of  compete  with 
retailers,  but  when  they  found  that  the  New  York 
druggists  couldn't  see  it  that  way  they  expressed 
their  willingness  to  close  the  establishment. 


GRANTED   THE 


SC.D.      DEGREE   BY   THE   UNIVERSITY 
OF    NEW    YORK. 


It  is  significant  of  Dr.  Alpers's  high  realization  of 
the  need  for  thorough  educational  preparation  in 
pharmacy  that  he  deemed  his  own  admirable  train- 
ing insufficient  when  he  became  manager  of  the 
Merck  pharmacy.     Though  45  years  old,  he  at  once 


This  Illustration  shows  thtj  right  side  of  the  pharmacy.  Between  the 
cashier's  desk  and  the  front  window  is  a  small  cigar  case.  Dr.  Alpers's  son, 
Otto,  is  seen  standing  in  this  view. 

began  a  special  chemical  course  at  the  University  of 
New  York,  and  gave  such  time  as  he  could  to  it  for 
two  or  three  years.  Completing  the  work  in  1899, 
he  was  given  the  degree  of  Doctor  of  Science  (in 
chemistry),  his  thesis  being  on  Aralia  nudicaulis. 
His  early  bent  for  research  work  has,  indeed,  ex- 
pressed itself  at  various  times,  and  in  addition  to 
the  very  complete  study  of  Aralia  nudicaulis  he 
has  discovered  several    oils    and    alkaloids.     The 
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paper  which  won  the  prize  in  the  Merck's  Report 
contest,  already  referred  to,  was  on  "The  Medicinal 
Plants  of  Staten  Island,"  and  one  may  often  see 
this  treatise  mentioned  in  scientific  literature  when 
the  flora  of  the  Island  is  under  consideration. 

But  he  is  no  less  interested  in  the  more  practical 
and  applied  aspects  of  the  chemical  and  pharmaceu- 
tical arts.     Here,  as  elsewhere,  we  have  the  prac- 


Dr.  Alpers  himself  may  be  seen  in  this  view  seated  In  his  oflace  at  the  end 
of  the  pharmacy.  The  mirror  which  constitutes  the  rear  wall  of  the  room  is 
not  suggested  in  the  picture:  the  reflection  was  so  troublesome  that  it  was 
necessary,  in  order  to  get  a  satisfactory  photograph,  to  hang  up  a  cloth  in 
front  of  the  glass. 

tical  idealist.  At  the  two  interesting  sessions  last 
year  at  Atlantic  City  of  the  Section  on  Practical 
Pharmacy  and  Dispensing  of  the  A.  Ph.  A.,  no  one 
showed  better  grasp  than  he  of  the  innumerable 
compounding  and  manufacturing  points  that  arise 
daily  at  the  prescription  desk,  and  it  is  not  without 
significance  that  he  was  afterwards  elected  chair- 
man of  the  Section  for  the  ensuing  year.  He  had 
served  as  chairman  of  the  Scientific  Section  a  num- 
ber of  years  before,  and  he  is  equally  interested 
and  equally  at  home  in  both  fields. 

HIS    PRESENT    PHARMACY. 

When  the  Merck  pharmacy  was  abandoned  in 
1899,  Dr.  Alpers  bought  many  of  the  fixtures  and 
opened  a  professional  pharmacy  in  the  Imperial 
Hotel  Building  at  31st  Street,  just  one  door  off 
Broadway.  He  secured  a  large  following  among 
the  New  York  physicians  and  did  a  nice  prescrip- 
tion business;  but  ere  long  the  practical  side  of  this 
idealist  asserted  itself,  and  he  enlarged  his  store  by 
renting  the  corner  on  Broadway  and  throwing  the 
two  places  into  one.  This  meant  a  greatly  in- 
creased rent  and  a  large  measure  of  transient  trade, 
two  factors  which  compelled  him  to  depart  slightly 


from  his   ultra-professional  attitude  and  put  in 
few  of  the  side  lines  which  are  all  but  universs 
accompaniments  of  the  modern  pharmacy. 

But,  even  so,  the  professional  atmosphere  an 
spirit  of  the  place  has  scarcely  been  affected.  Th 
"twentieth-century"  soda  fountain,  costing  abou 
$8000,  is  so  handsome  a  piece  of  architecture  tht 
it  is  an  addition  to  the  beauty  of  the  place,  and  ther 
are  no  seats  in  front  of  it  and  no  "free  lunch"  fe? 
tures  in  evidence.  It  is  at  the  left  as  you  enter  froi 
Broadway.  At  the  right  is  a  small  cigar  case 
beyond  is  a  limited  stock  of  Huyler's  candy;  an 
down  farther  on  the  right  side  is  a  select  stock  r 
the  toilet  goods  which  from  custom  belong  legit 
mately  to  the  pharmacist's  stock.  This  is  all- 
everything  else  has  to  do  with  the  professions  < 
pharmacy,  medicine,  and  surgery. 

The  fixtures  are  all  of  mahogany ;  the  floor  is  ■ 
handsome  tile;  there  are  no  placards  about;  thei 
are  no  counter  displays ;  here  and  there  is  a  larg 
palm  or  fern  on  a  pedestal ;  at  the  end  of  the  rooi 
great  mirrors  set  in  the  wall  give  the  store  the  aj 
pearance  of  twice  its  real  depth;  and  the  place  ha 
the  atmosphere  not  only  of  science  and  professior 


At  the  end  of  the  store  is  an  L  used  for  dispensing  and  compoundini 
only  a  portion  of  which  is  shown  in  this  illustration.  Note  the  two  rows  < 
bottles  on  top  of  the  wall  fixtures:  these  may  be  seen  throughout  the  pha 
macy,  and  the  idea  is  an  excellent  one. 

but  of  art  and  beauty  as  well.  You  can  go  throug 
a  rear  door  and  enter  the  foyer  of  the  Hotel  Imj 
perial — one  of  the  handsomest  in  New  York  Citj 
and  furnished  in  Oriental  splendor.  Here  prescripj 
tion  patients,  if  compelled  to  wait  some  time  fo 
their  medicines,  may  go  and  rest  themselves  in  lux 
urious  davenports  or  great  armchairs,  and  deligh 
their  eyes  with  the  wealth  of  painting,  statuary,  an( 
decoration  which  is  all  about  them. 
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HIS    MANUFACTURING    ESTABLISHMENT. 

(I  In  addition  to  this  pharmacy,  which  does  a  very 
Irge  and,  as  may  be  expected,  a  very  choice  busi- 
|ss,  Dr.  Alpers  is  connected  with  a  manufacturing 
stabhshment  down  town  for  the  production  of  a 
wide-selHng  speciaHty  of  his  own  invention — Tria- 
col.  It  is  one  of  the  guaiacol  products,  and  enjoys 
considerable  popularity  among  physicians    of    the 


This  siuipshdt  uT  l)r-.  AliHsre  and  his  two  ::.       ■  ;        n.ind 

Clara,  waa  taken  at  the  meeting  of  the  Ameriuau  PhartuaceuUcal  Associa- 
tion last  year  in  Atlantic  City. 

country  for  the  treatment  of  diseases  of  the  lungs. 
Miss  Helen  Alpers,  the  Doctor's  youngest  daughter, 
is  the  capable  manager  of  this  laboratory. 

LOCAL    AND    NATIONAL    ACTIVITIES. 

Dr.  Alpers  is  of  course  prominent  in  the  pharma- 
ceutical life  of  the  city.  He  is  president  of  the  Man- 
hattan Pharmaceutical  Association,  a  member  of 
the  Executive  Committee  of  the  Metropolitan  Asso- 
ciation of  Retail  Druggists  (the  local  branch  of  the 
N.  A.  R.  D.),  and  a  trustee  of  the  New  York  Col- 
lege of  Pharmacy.  For  the  last  year  or  two  he  has 
been  heading  a  movement  to  have  pharmacy  repre- 
sented in  some  way  upon  the  New  York  Board  of 
Health,  which  at  times  has  given  a  few  bad  half- 
hours  to  the  pharmacists  of  the  city.  Recently  this 
attempt  has  successfully  resulted  in  the  formation 
by  Commissioner  of  Health  Darlington  of  an  auxil- 
iary or  advisory  board  of  five  pharmacists  with 
which  the  Commissioner  will  consult  in  all  matters 
aflfecting  the  pharmaceutical   interests  of  the  city. 

His  work  in  the  American  Pharmaceutical  Asso- 
ciation, already  referred  to  in  some  of  its  aspects, 
is  too  well  known  to  need  explanation.  He  is  a 
strong,  virile,  able,  dignified  figure  in  the  associa- 
tion. In  several  movements  in  which  the  A.  Ph.  A. 
has  played  a  strong  part  Dr.   Alpers  has  been  an 


active  participant.  He  was  one  of  the  first  to  sug- 
gest that  compulsory  graduation  should  be  estab- 
lished in  pharmacy.  At  the  White  Mountain  meet- 
ing in  1892  he  offered  a  resolution  embodying  this 
idea,  and  he  was  considered  several  kinds  of  a  crank 
for  suggesting  so  visionaiy  and  impracticable  a 
step.  He  has  so  often  been  called  a  crank,  indeed, 
that  he  would  be  lonely  without  an  occasional  com- 
pliment of  this  kind;  and  he  gets  his  revenge  by 
pointing  to  the  fact  that  the  graduation  requirement, 
the  Board  of  Health  representation,  and  several 
other  "wild  schemes"  of  his  have  all  been  realized. 

HIS  VISIT  TO  PRINCE  HENRY. 

All  this  is  more  or  less  matter  of  common  knowl- 
edge, but  it  is  not  so  well  known  among  pharma- 
cists that  Dr.  Alpers  is  a  prominent  figure  in  the 
German-American  life  of  New  York.  He  contrib- 
utes often  to  the  German  periodicals.  In  the  past 
he  has  written  considerable  German  poetry,  and  has 
even  been  the  author  of  one  or  two  books  of  Ger- 
man verse.  Before  one  German  society  in  particu- 
lar he  has  often  lectured  and  otherwise  been  active. 
This,  the  Society  of  Old  German  Students,  con- 
sists entirely  of  former  students  of  the  German 
Universities,  and  counts  among  its  members  such 
prominent  men  as  Professor  Eliot  of  Harvard, 
Dr.  Munsterberg,  Dr.  Chandler,  and  Professors 
Hallock  and  Carpenter  of  Columbia.  Last  summer 
this  organization,  having  made  Prince  Henry  an 
honorary  member,  sent  Dr.  Alpers  and  Dr.  Carl 
Beck  over  to  Germany  to  notify  the  Prince  with 
suitable  respect  of  the  action  taken.  They  were 
received  with  marked  courtesy,  entertained  all  day 
at  the  Prince's  castle  in  Northern  Germany,  and 
given  a  sail  in  the  royal  yacht. 

HOME  LIFE. 

Just  a  word  may  be  said  in  conclusion  of  the 
Doctor's  home  life.  It  is  rather  an  interesting  fact 
that  he  lives  in  a  house  on  West  56th  Street  owned 
by  Ewen  Mclntyre,  the  venerable  New  York 
apothecary.  The  old  Mclntyre  pharmacy,  now  con- 
ducted by  the  sons,  is  a  few  doors  distant  on  the 
corner  of  56th  Street  and  Sixth  Avenue.  The  loca- 
tion is  a  fine  one,  and  Central  Park,  which  begins 
at  59th  Street,  is  only  three  blocks  distant.  The 
Doctor's  wife,  a  great  favorite  at  the  annual  meet- 
ings of  the  A.  Ph.  A.,  died  under  sad  conditions 
shortly  after  returning  from  the  Mackinac  meeting 
in  1904,  and  his  two  daughters,  the  Misses  Clara 
and  Helen,  preside  over  the  house  with  dignity  and 
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charm.  Indeed,  the  Alpers  home  radiates  a  quiet 
and  satisfying  spirit  of  culture  and  refinement. 
Books,  pictures,  table  talk — all  suggest  educated 
tastes  and  fine  sensibilities.  Miss  Helen  is  a  lover 
and  writer  of  verse,  as  a  recently  published  sonnet 
on  the  A,   Ph.   A.   indicates,   while  Miss  Clara  is 


much  devoted  to  music.  Another  daughter  is 
abroad  in  Germany  pursuing  musical  studies.  The 
oldest  son  is  at  present  engaged  in  the  drug  busi- 
ness in  Los  Angeles,  while  the  youngest  of  the  fam- 
ily. Otto,  is  in  the  Alpers  pharmacy  following  in 
the  parental  footsteps. 


A  WINDOW  DISPLAY  FROM  THE  LABORATORY, 


By  H.  E.  WH  ITEM  AN. 


I  think  that  perhaps  an  account  of  a  novel  win- 
dow display  which  we  used  last  summer  will  be  as 
interesting  to  pharmacists  throughout  the  country 
as  it  was  to  the  general  public  where  it  was  exhib- 
ited. The  window  represented  a  strictly  phar- 
maceutical or  prescription  exhibit,  and  was  dressed 
with  graduates,  funnels,  beakers,  flasks,  mortars, 
percolators,     evaporating     dishes,     stirring     rods; 


a  large  tabulated  glass  retort  partly  filled  with  a 
dark-brown  liquid,  and  a  small  spirit  lamp  under 
the  retort  so  far  below  that  there  was  no  heat  on 
the  retort.  The  opening  of  the  retort  was  closed 
with  a  rubber  stopper  through  which  was  passed 
a  small  glass  thistle  tube,  the  end  of  which  extended 
nearly  to  the  bottom  of  the  retort.  The  beak  of 
the  retort  was  plugged  with  a  rubber  stopper  hav- 


apothecary,  Troy,  avoirdupois,  and  metric  weights; 
old  prescription  files,  and  other  scientific  apparatus 
used  in  a  first-class  pharmacy. 

The  unique  feature  of  the  display  was  the  eleven 
chemical  flasks  on  the  top  shelf.  These  were  half 
filled  with  liquids  of  different  brilliant  colors,  which 
were  kept  in  motion ;  in  fact,  they  looked  as  though 
the  real  process  of  distillation  was  going  on.  At 
the  right  of  the  shelf  I  used  a  retort  stand  to  hold 


ing  a  glass  tube  passing  through  it.  By  means  of 
glass  and  rubber  tubing,  as  shown  in  the  engraving, 
the  retort  and  the  eleven  chemical  flasks  were  con- 
nected together;  each  flask  had  two  tubes  passing 
through  the  cork,  one  nearly  to  the  bottom  and  the 
other  about  an  inch  through  the  cork,  and  the  tops 
were  made  absolutely  tight  by  using  plaster  of  Paris 
and  water  as  a  paste. 

Of  the  last  four  flasks  to  the  left,  I  used  hydro- 
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chloric  acid  in  the  fourth,  concentrated  ammonia  in 
the  third,  the  second  was  left  empty  so  that  the 
fumes  of  the  hydrochloric  acid  and'  concentrated 
ammonia  could  fill  it  with  smoke  or  gas,  while 
with  the  flask  at  the  end  I  had  a  peculiar  arrange- 
ment. I  had  a  tube  go  to  the  bottom  and  back 
up  to  the  top;  the  bend  of  the  tube  in  the 
bottom  of  the  flask  was  covered  with  white 
sand,  and  the  flask  then  filled  about  half  full 
of  clear  water.  This  naturally  gave  the  appearance 
to  an  observer  of  a  filter,  suggesting  that  the  colored 
liquids  were  transformed  to  gas  and  then  back  to 
liquid  from  the  last  flask.  I  connected  a  rubber 
tube  down  cellar  into  a  barrel  of  water,  making  all 
the  connections  tight,  and  when  the  faucet  in  the 
ibarrel  was  opened,  air  was  drawn  through  the  this- 
tle tube  in  the  retort  and  through  all  the  flasks 
down  into  the  barrel  in  the  cellar.     This  arrange- 


ment furnished  a  steady  stream  of  bubbles  and  gas 
from  five  to  seven  hours,  according  to  the  opening 
of  the  faucet,  and  then  the  barrel  was  filled  again. 

We  lised  this  display  two  weeks  in  our  window, 
and  all  the  time  there  was  a  constant,  ever-changing 
crowd  in  front  of  the  store.  There  is  no  doubt 
that  it  will  prove  a  good  drawing  card  for  any  one 
who  will  try  it.  The  display  was  made  in  the  win- 
dow of  Geo.  W.  Teed,  the  pioneer  druggist  of 
Webster  City,  Iowa. 

The  phenomenon  taking  place  in  the  flasks  at 
the  top  kept  the  people  interested,  and  then  labels 
on  the  various  articles  in  the  window  educated  them 
as  to  the  utensils  used  by  the  pharmacist  in  the  con- 
duct of  his  scientific  and  professional  work.  One 
card  in  the  center  read:  "Some  of  the  Articles 
Used  in  Compounding,  Preparing,  and  Analyzing 
Medicines  and  Prescriptions." 


THE  MAN  WITH  SAND. 


By  FRANK  FARRINQTON. 


You  talk  about  the  men  with  sand, 
The  men  who  have  the  grit; 

The  druggist  is  the  chap,  you'll  find, 
Who's  never  known  to  quit. 

He's  game  in  face  of  every  foe  ; 

He  never  runs  away. 
Now  here's  a  little  tale  that  proves 

The  truth  of  what  I  say. 

One  Slippery  Joe  was  down  in  luck, 

Without  a  cent  of  cash, 
His  watch  in  hock,  he'd  nothing  left 

To  buy  a  plate  of  hash. 

When  all  the  streets  were  dark  one  night, 

He  formed  an  evil  plan; 
Into  an  up-town  pharmacy 

He  went,  a  desperate  man. 

His  face  a  wicked  temper  showed, 
The  clerk  shook  in  his  shoes. 

Joe  leaned  upon  the  counter  bare 
And  hissed,  "Bring  me  some  booze." 

The  clerk  replied,  "This  ain't  a  bar." 
"What's  that  to  me?"  asked  Joe. 

I've  got  to  where  somebody  buys — 
It's  up  to  you,  you  know!" 


The  clerk  braced  up,  and,  looking  fierce, 

"We  don't  sell  drinks,"  said  he. 
"Then  hand  me  out  the  cash,"  said  Joe, 

"I'll  get  it  somewhere— See  ?" 

The  tough  knew  where  the  cash  drawer  was. 

And  pointed  out:  "Right  there 
Is  what  I  want.    Now  get  it  quick. 

Don't  stand  and  gawp  and  stare." 

The  clerk  pulled  out  the  money  drawer. 
Though  looking  toward  the  shelf. 

Joe  saw  the  open  drawer  and  thought 
That  his  was  all  the  pelf. 

He  reckoned,  though,  without  his  host. 

The  clerk  took  out  the  cash 
And  dumped  it  down  upon  the  case 

With  rattle  and  with  clash. 

While  Joe  was  picking  up  his  prize 

In  nervous,  watchful  dread, 
The  clerk  a  bottle  from  the  shelf 

Brought  down  upon  his  head. 

The  bottle  broke;  the  thief  screamed  out, 

Ran  frantic  to  the  door. 
Ammonia  spoiled  his  scheme  of  theft 

And  chased  him  from  the  store. 


Now,  that's  just  what  will  happen  when 

The  druggist  and  his  clerk 
Meet  trouble.    They  are  always  game: 

No  bluff  on  them  will  work. 


FOUR  DRUGGISTS  AND  THEIR  EARNINGS. 


Tabulated  Statements  Showing  Their  Business  Conditions — What  Their  Qross  Profits  and  Net  Incomes 

Were  During  1905  —  Editorial  Comment  on  the  Showings— A  Subject  of  Vital 

Importance  to  Every  Business  Man. 


A  great  deal  of  interest  has  been  aroused  among 
the  readers  of  the  Bulletin  during  the  last  year 
by  a  series  of  editorials  and  letters  apropos  of  the 
profits  and  earnings  of  many  druggists  throughout 
the  country.  The  last  instance  cited  was  on  page  2 
of  the  January  Bulletin^  and  it  has  called  forth 
four  statements  from  as  many  druggists.  These 
we  propose  to  print  this  month,  giving  our  own 
comments  in  each  case.    Here  is  the  first  letter : 

THE   CASE   OF   A. 

I  thought  possibly  you  and  your  readers  would  be  inter- 
ested in  the  following  statement  showing  the  facts  regarding 
our  business  during  1905 : 

Total  sales  for  the  year $25,200.00 

Goods  purchased  during  the  year 17,159.00 

Gross  profits    8,041.00 

Expenses    4,835.00 

Net  profits    3,206.00 

The  expense  statement  of  $4835  for  the  year  includes  a 
salary  of  $1080  for  the  active  partner  in  the  business,  but 
does  not  include  interest  on  the  investment.  We  think  the 
showing  is  a  pretty  good  one  for  a  store  in  a  town  of  less 
than  10,000  people.  We  handle  paints  and  oils,  have  quite  a 
trade  in  physicians'  supplies,  but  do  very  little  prescription 
business. 

This  statement  is  defective  in  that  there  is  no 
evidence  of  an  inventory  having  been  taken.  The 
assumption  is  made  that  the  amount  of  goods  pur- 
chased is  identical  with  the  amount  of  goods  sold, 
and  that  the  stock  has  remained  practically  the 
same.  But  this  assumption,  though  often  made  by 
druggists,  is  an  inexcusable  one,  and  is  frequently 
wide  of  the  truth.  "A"  may  have  bought  several 
hundred  dollars'  worth  more  of  goods  during  the 
year  than  he  sold,  or  he  may  have  sold  many  hun- 
dred dollars'  worth  more  than  he  bought:  in  other 
words,  his  stock  may  have  markedly  increased  or 
decreased,  and  he  may  consequently  have  made  more 
money  than  he  supposes  or  else  made  considerably 
less.  For  this  reason  his  figures  cannot  be  relied 
upon  as  being  absolutely  accurate. 

Assuming  "A's"  calculations  to  be  correct,  how- 
ever, the  goods  which  he  sold  during  the  year  cost 
him  $17,159;  they  brought  him  $25,200;  and  his 


gross  profit  was  therefore  $8041,  or  nearly  32  per 
cent  estimated  on  the  sales.  It  cost  him  $4835  to 
sell  the  $25,200  worth  of  goods,  and  therefore  his 
percentage  expense  was  19,2  per  cent. 

This  is  rather  a  small  percentage  expense,  even 
for  so  large  a  business,  and  we  are  wondering 
whether  or  not  "A's"  expenses  may  not  really  have 
been  greater  than  he  supposed.  It  is  regrettable 
that  he  did  not  furnish  a  detailed  statement  of 
expenses.  Some  druggists,  in  figuring  the  costs  of 
doing  business,  make  an  estimate  for  depreciation  of 
stock  and  fixtures :  others  do  not.  Some  druggists 
include  interest  on  the  money  invested :  others  make 
no  such  calculation,  and  it  will  be  noted  that  "A" 
does  not.  And  then  there  are  innumerable  odds  and 
ends  in  the  way  of  expenditures  which  few  drug- 
gists include  in  their  entirety :  though  each  is  small 
in  itself,  the  sum  is  considerable  in  the  totality. 

Assuming,  however,  that  "A"  has  properly 
included  all  of  the  expenses  of  conducting  his  busi-j 
ness,  except  possibly  the  element  of  interest  on  the 
investment,  and  assuming  also,  as  we  have  already 
done,  that  the  absence  of  an  inventory  has  not  led 
him  astray,  his  total  income  from  his  business  dur 
ing  1905,  including  his  personal  salary  of  $1080 
was  $4286.    This  isn't  half  bad! 

THE   CASE   OF    B.  | 

i 

The  following  statement  is  received  from  a  drugj 
gist  doing  business  in  a  Texas  town  containing  fiv(| 
druggists  and  5000  people :  \ 

Total  sales  during  1905 $25,107.70 

Goods  bought  during  1905 15,088.26      ! 

Inventory  January  1,  1905 13,816.38 

Inventory  January  1,  1906 15,567.82      ; 

Cost  of  goods  sold  during  1905 12,336.82      | 

Gross  profits    12,770.88      , 

Total   expenses   for   1905,    including  propri- 
etor's salary  6f  $900.00 6,000.00 

Net  profits 6,770.88 

j 

The  first  thing  to  be  noted  in  connection  with  thij 
statement  is  that,  unlike  "A,"  "B"  has  taken  ai| 
inventory  and  has  proceeded  along  scientific  lincjl 
His  stock  on  the  1st  of  January,  1906,  was  $1751.4' 
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greater  than  on  the  1st  of  January,  1905.  This 
shows  convincingly  vvliat  a  different  condition  of 
things  an  inventory  often  discloses.  If  "B"  had 
taken  no  inventory,  and  had  assumed  like  "A"  that 
his  stock  remained  the  same,  his  net  profits  would 
have  appeared  $1751.44  smaller  than  they  actually 
were.  In  many  instances  where  druggists  fail  to 
cake  inventories  the  opposite  condition  of  things 
i^xists.  They  really  make  less  than  they  think  they 
jo  instead  of  more,  and  often  they  are  on  the  verge 
)f  failure  without  knowing  it. 

"B"  sold  $25,107.70  worth  of  goods  during  1905 ; 
hese  cost  him  $12,330.82;  and  he  therefore  made 
^ross  profits  of  51  per  cent.  This  is  a  remarkable 
igure.  The  only  explanation  is  that,  located  in 
,  Texas  town,  with  a  well-to-do  farming  class  all 
bout  him,  he  is  able  to  get  excellent  prices.  It  is 
afe  to  say  that  a  similar  statement  could  be  made 
ly  relatively  few  druggists  throughout  the  country. 
I  It  cost  him  $6000  to  sell  $25,107.70  worth  of 
joods,  and  his  percentage  expense  was  therefore  24 
|er  cent.  This  is  not  great,  as  percentage  expenses 
jo,  but  is  considerably  larger  than  would  be  thought 
he  fact  where  such  large  profits  are  made,  and 
here,  consequently,  the  amount  of  goods  stocked 
jid  sold  is  relatively  small  in  proportion  to  the 
|nount  of  the  sales. 

j  Summing  up,  "B's"  total  income  for  1905  was 

1)770.88,  plus  his  personal  salary  of  $900,  making 

all  $7670.88.     This  seems  almost  incredible  in 

business  with   annual   sales  of  only  $25,107.70. 

1"  certainly  has  "a  good  thing." 


II 


THE   CASE   OF   C. 


e  third  letter  comes  to  us  from  a  druggist 
-ated  in  a  Pennsylvania  town  containing  5000 
]ople  and  three  druggists.     Here  it  is: 

I  would  like  to  state  my  business  for  1905  and  have  you 
<Jre  it  out  for  me  in  the  next  issue  of   the    Bulletin    of 

ItARMACY: 


i| 


Sales  during  1905 $7,336.00 

Goods  purchased    4,115.00 

Expenses,  including  clerk  hire,  freight,  etc., 

etc 755.00 

My  own  salary  900.00 


^Vhat  percentage  of  gross  profit  did  I  make  on  my  sales, 
a  I  what  was  my  percentage  expense  of  doing  business?  Have 
I  one  ill  or  well  in  comparison  with  my  brother  druggists? 

These  figures  are  unsatisfactory  for  several  rea- 
S'|s.  In  the  first  place,  "C,"  like  "A,"  has  taken 
n  inventory,  and  there  is  therefore  no  guarantee 


that  tlie  goods  purchased  during  the  year  repre- 
sented the  goods  sold  during  the  year.  More  or 
less  may  have  been  sold  than  were  purchased,  and 
the  stock  may  consequently  have  increased  or 
decreased. 

Furthermore,  we  suspect  that  "C's"  expense 
account  of  $755  does  not  include  everything.  His 
clerk  must  have  cost  him  $400  at  the  very  least, 
leaving  only  $355  for  freight,  rent,  light,  heat,  insur- 
ance, taxes,  and  a  thousand  and  one  other  things. 
We  suspect  that  "C"  owns  the  building  in  which 
the  store  is  located  and  therefore  does  not  consider 
the  element  of  rent  at  all.  This  suggests  the  state- 
ment that  many  druggists — -perhaps  most  druggists, 
indeed — neglect  to  consider  the  element  of  interest 
on  the  investment,  since  they  own  their  stock  and 
fixtures  and  unconsciously  assume  that  they  are  put 
to  no  expense  by  virtue  of  them. 

However,  taking  "C's"  statement  at  its  face 
value,  we  find  that  he  sold  $7336  worth  of  goods, 
that  these  cost  him  $4115,  and  that  he  accordingly 
made  gross  profits  of  $3221.  Figured  on  the  sales, 
as  should  always  be  the  case,  his  gross  profits  were 
therefore  56  per  cent.  This  is  even  more  remark- 
able than  the  showing  made  by  "B,"  the  Texas 
druggist.  We  are  inclined  to  suspect  that  this 
incredible  gross  profit  was  in  fact  not  realized  at 
all,  and  is  due  to  possible  errors  in  "Cs"  statement 
which  we  have  mentioned  in  the  foregoing  para- 
graph. 

"C's"  total  expenses  were  $1655,  and  therefore 
22.05  per  cent  of  his  sales.  This  is  a  small  per- 
centage expense  for  so  small  a  business,  and  we  are 
inclined  to  think  that  again  the  figures  do  not  tell 
the  truth.  If  they  are  accurate,  however,  we  may 
reply  to  "C's"  question  and  say  that  he  has  certainly 
done  "well"  instead  of  "ill,"  and  that  his  showing 
is  considerably  above  what  druggists  with  a  busi- 
ness of  his  size  would  usually  be  able  to  make.  On 
a  total  business  of  only  $7336  a  year  he  has  been 
able  to  make  a  total  net  income,  including  his  salary 
of  $900,  of  $2466.    This  is  certainly  unusual. 

THE   CASE   OF  D. 

And,  finally,  we  get  the  following  letter  from  a 
druggist  who  is  managing  a  store  for  a  physician. 
The  store  is  the  only  one  in  a  Virginia  town  of  500 
people.  It  was  bought  by  the  physician  on  Septem- 
ber 1,  1904.  The  following  statement  shows  the 
condition  of  the  business  on  the  same  day  a  year 
later,  September  1,  1905 : 
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Cost  of  stock,  Sept.  1,  1904 $1,159.62 

Inventory  September  1,  1905 1,398.35 

Goods  bought  during  the  year 3,750.16 

Total    sales    5,890.93 

Expenses,   such   as   light,   freight,    fuel, 
rent,  and  the  manager's  salary 1,155.83 

What  was  the  owner's  profits  from  these  figures?  The 
store  paid  for  the  entire  opening  stock  during  the  first  year's 
business,  and  it  also  met  the  current  bills  out  of  its  own 
resources.  The  proprietor  did  not  invest  a  dollar  in  the  busi- 
ness at  the  outset. 

Here  is  another  man  wise  enough  to  take  an 
inventory,  and  it  discloses  the  fact  that  his  stock 
increased  in  value  durjpg  the  year  to  the  extent  of 
$338.73 — an  additional  instance  showing  how  drug- 
gists fool  themselves  in  assuming  that  the  stock 
remains  unchanged,  and  that  the  amount  of  goods 
purchased  during  a  given  year  represents  the  amount 
sold  during  that  year. 

"D"  bought  $3750.16  worth  of  goods.  His 
inventories  at  the  beginning  and  end  of  the  year 
showed  that  $238.73  worth  of  these  goods  went  into 
stock.  The  cost  of  the  goods  sold  was  therefore 
$3511.43 ;  they  brought  $5890.93 ;  and  gross  profits 
were  therefore  realized  of  $2379.50.  The  expenses 
of  $1155.83  made  the  net  profits  $1223.67.  This 
is  what  the  owner  made  out  of  the  business.  The 
salary  of  the  manager  may  be  estimated  presumably 
at  $600,  which,  had  the  proprietor  managed  his  own 
store,  would  have  made  his  total  income  $1823.67 
— pretty  good  for  a  business  of  less  than  $6000  a 
year. 

With  such  a  showing  it  is  not  surprising  that  the 
original  stock  could  be  paid  for  during  the  first  year 
of  business.  Indeed,  this  could  have  been  done  and 
$64.05  still  left  in  the  treasury.  It  is  to  be  noted, 
however,  that  the  cost  of  the  fixtures  was  not 
included  in  the  statement,  and  we  do  not  know  what 
arrangement  was  made  regarding  them. 

Selling  $5890.93  worth  of  goods,  at  a  gross  profit 
of  $2379.50,  profits  were  realized  on  sales  of  a 
little  over  40  per  cent.  It  cost  him  $1155.83  to  do 
this  amount  of  business,  and  his  percentage  expense 
was  therefore  something  over  19  per  cent.  This  is 
a  very  low  figure,  and  we  wonder,  as  in  the  case  of 
"C,"  if  all  of  the  elements  of  expense  were  taken 
into  consideration. 

COMPARISON  OF  THE  FOUR  CASES. 

Summing  up  these  four  statements,  the  chief  facts 
concerning  them  may  be  conveniently  placed  in  the 
following  schedule: 


A. 

Total   annual   business $25,200.00 

Total  net  income,  including  salary  of  the 

proprietor    4,286.00 

Gross  profits  32  per  cent 

Percentage  expense   19  per  cent 

B. 

Total   annual  business $25,107.70 

Total  net  income,  including  salary  of  the 

proprietor    7,670.88 

Gross  profits    51  per  cent 

Percentage  expense   24  per  cent 

C. 

Total  annual   business $  7,336.55 

Total  net  income,  including  salary  of  pro- 
prietor         2,466.00 

Gross  profits    56  per  cent 

Percentage   expense    22.5  per  cent 

D. 

Total    annual    business    $  5,890.93 

Total   net   income,    including   salary   of   the 

proprietor   1,823.67 

Gross  profits 40  per  cent 

Percentage  expense  19  per  cent 

It  will  be  seen  from  this  tabulated  statement  tlr 
a  wide  difference  is  exhibited  in  these  four  bus 
nesses.  The  gross  profits,  for  instance,  are  respe 
tively  32  per  cent,  51  per  cent,  56  per  cent,  and  ^ 
per  cent,  and  they  indicate  in  a  certain  rough  wil 
the  profitable  nature  of  the  business.  The  percer 
age  expenses,  similarly,  are  19  per  cent,  24  per  ceri 
22.5  per  cent,  and  19  per  cent.  These  figures  aj 
all  very  low,  since  the  average,  the  country  ov(j 
is  25  per  cent  or  more.  The  average  gross  prol 
on  the  other  hand,  is  somewhere  about  40  per  cei 

ADDITIONAL    STATEMENTS    FROM    PROMINENT   DRU 
GISTS. 

Realizing  the  importance  of  these  two  elemei|5 
of  percentage  expense  and  percentage  of  gr(j5 
profit,  and  realizing  the  part  they  play  in  determ- 
ing  the  financial  success  of  a  business,  we  have  I't 
four  questions  to  four  capable  pharmacists  with  li- 
following  results :  { 

1.  To  the  question,  "What  is  your  percentile 
expense  of  doing  business?"  William  Bodemai'- 
Chicago,  111.,  answered  25  per  cent;  Andrew  • 
Cunningham,  Detroit,  Mich.,  23>4  per  cent;  ArtlT 
H.  Webber,  Cadillac,  Mich.,  20  per  cent;  and  V- 
lets  Corson,  Cape  May  Court  House,  N.  J.,  1^  '^ 
per  cent  (this  figure  not  including  his  personal  'l- 
ary,  which  would  probably  bring  it  up  to  25). 

2.  Our  second  question  was  as  follows :  "Wha'S 
your  average  gross  profit,  figured  on  sales  inst.d 
of  costs?"    Mr.  Bodemann  replied  50  per  cent;  Ir- 
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Cunningham  41  per  cent ;  Mr.  Webber  30  per  cent ; 
.^.  Corson  37.3  per  cent. 

IB^-  ^"^  ^^\r6.  question  was :  "Is  there  any  definite 
gfross  profit  that  you  strive  to  realize  in  placing  a 
price  on  your  goods?  If  so,  what  is  it?"  Mr. 
i  Bodemann  replied  "There  is  none."  Mr.  Cunning- 
j  ham  said :  "We  try  to  get  100  per  cent  profit  on 
I  prescriptions  and  drugs  and  50  per  cent  on  sun- 
:  dries;  the  small  profit  on  patents    of    course   pulls 


these  figures  down  greatly."  Mr.  Webber  strives 
to  realize  a  gross  profit  of  33  1/3  per  cent,  and  Mr. 
Corson  a  gross  profit  of  40  per  cent. 

4.  "How  many  times  a  year  do  you  turn  your 
investment  over?"  Mr.  Bodemann  said  twice;  Mr. 
Webber  2^  times;  Mr.  Corson  three  times;  and 
Mr.  Cunningham  replied  that  he  turned  over  his 
total  investment,  including  fixtures,  three  times  a 
year,  and  His  stock  4^  times  a  year. 


SENATOR  PLATT'S  DRUG  CAREER. 

For  Seventeen   Years  a  Pharmacist  in  Owego,   New  York — The  Local   Republican  Leader  During  the 

Period — Interesting  Details  of  His  Life  as  a  Druggist^ 


"Tom"  Piatt— Senator  Thomas  Collier  Piatt,  of 
New  York,  to  speak  more  respectfully — was  once 
a  druggist.  For  the  first  seventeen  years  of  his 
business  life  he  conducted  a  very  successful  drug 
store  in  Owego,  N.  Y.,  and  of  course  during  that 
time  pharmacy  and  politics  were  mixed  together  in 
homogeneous  combination.      At    times,   indeed,   it 


nator  Thomas  C.  Piatt,  whose  experience  of  seventeen  years  In  the  retail 
drug  business  early  in  life  is  described  in  the  accompanying:  article. 

was  hard  to  tell  which  was  most  important.     Cer- 
tainly politics  won  out  in  the  end. 

Senator  Piatt  was  born  in  Owego  in  1833  and 
•vas  educated  in  the  old  Owego  academy.  He  en- 
tered the  class  of  '53  at  Yale,  but  was  compelled  for 
reasons  of  ill  health  to  leave  college  during  his 
junior  year.  This  prevented  him  from  graduating, 
but  the  honorary  degree  of  M.A.   was  conferred 


upon  him  a  generation  later,  in  1876,  after  he  had 
left  the  drug  business  and  entered  upon  the  politi- 
cal and  commercial  life  which  has  since  distin- 
guished him. 

Leaving  Yale  in  '55,  and  desiring  to  enter  busi- 
ness life  at  once,  he  purchased,  in  company  with 
Frederick  K.  Hull,  the  drug  store  of  E.  H.  Truax, 
and  here  he  remained  for  17  years,  until  the  Novem- 
ber of  1873,  when  the  business  was  sold  to  Ely 
Bros,  of  "Cream  Balm"  fame.  It  will  thus  be  seen 
that  Piatt  &  Hull's  experience  in  the  drug  business 
extended  through  the  Civil  War  period.  Good 
prices  were  obtainable,  and  the  business  was  finan- 
cially a  considerable  success. 

Mr.  Piatt  is  credited  with  having  been  a  good 
"practical  druggist,"  and  of  course  with  having 
shrewd  business  acumen.  That  he  early  developed 
his  well-known  skill  in  politics  goes  without  saying, 
and  many  are  the  interesting  stories  and  anecdotes 
told  of  the  political  gatherings  in  the  old  back  room 
of  the  store.  The  local  politicians  made  "Tom's" 
store  their  headquarters.  Local  affairs  were  dis- 
cussed with  friends  around  the  stove,  and  when  it 
came  to  important  things  like  the  making  of  slates, 
adjournment  was  had  to  the  back  room,  and  here 
the  political  destinies  of  Tioga  county  were  for 
many  years  cut  and  dried  in  the  most  approved 
manner.  For  a  time  political  meetings  were  also 
held  on  an  upper  floor  in  the  building,  and  there 
are  still  to  be  seen,  posted  on  the  walls,  some  inter- 
esting old  bills  advertising  political  rallies. 

It  is  not  recorded  that  Mr.  Piatt  held  many  offices 
himself.  At  the  early  age  of  26,  however,  after  he 
had  been  in  business  but  a  year,  he  was  elected 
clerk  of  Tioga  county,  and  from  that  time  dates  his 
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local  leadership.  During  the  rest  of  his  17  years 
of  drug  life  in  Owego  he  held  no  other  office,  so 
far  as  we  know,  but  in  1872,  promptly  after  leaving 
the  drug  business,  he  was  chosen  to  represent  the 
district  in  Congress,  and  was  reelected  in  1874. 
His  political  career  since  that  time  is  too  well  known 
to  need  any  detailed  comment.     Senator  Piatt  still 


The  birthplace  of  Senator  Piatt  in  Owego,  N.  Y. 

holds  his  residence  in  Owego  and  often  visits  his 
native  town.  His  local  popularity  remains  undi- 
minished, and  he  is  always  received  with  a  great 
welcome  when  he  finds  it  possible  to  get  back  to 
the  city.  Many  a  young  man  of  Owego  owes  his 
start  in  life  to  the  influence  of  Senator  Piatt. 

The  older  inhabitants  of  Owego  are  fond  of  tell- 
ing anecdotes  and  stories  of  the  Senator's  career  as 
a  druggist.  One  of  them  runs  about  as  follows:  A 
customer  came  in  one  day  and  purchased  ten  cents' 


The  store  in  Owego,  N.  Y.,  where  Mr.  Piatt  conducted  the  drug  business 
from  1855  to  1872,  at  the  corner  of  Front  and  Lake  Streets. 

worth  of  snuff.  Mr.  Piatt  waited  upon  her  per- 
sonally. After  she  had  retired,  one  of  the  political 
congregation  about  the  stove  asked : 

"Tom,  honest  now,  how  much  did  you  make  on 
that  deal  ?" 


"Well,  to  tell  the  truth,"  replied  Tom,  "that 
snufif  cost  me  just  1^  cents." 

It  ought  to  be  explained,  too,  that  during  his  17 
years  as  druggist  in  Owego  Mr.  Piatt  gradually 
developed  the  commercial  genius  which  has  dis- 
tinguished him  quite  as  much  as  his  political  leader- 
ship. He  early  became  extensively  interested  in 
the  lumber  industry  about  Big  Rapids,  Mich.  He 
was  influential  in  causing  the  construction  of  the 
Southern  Central  Railroad,  was  a  director  and  vice- 
president  of  the  corporation,  and  after  1879  served 
as  president  until  the  road  passed  into  the  control 
of  the  Lehigh  Valley  Co.  He  was  also  president 
of  the  Addison  &  Pennsylvania  Railroad  from  its 
construction.     In  1878,  several  years  after  he  had 


Mr.  W.  B.  Partridge,  the  present  owner  of  the  old  "Tom  Piatt  Drug  Store' 
in  Owego. 

retired  from  the  drug  business,  he  was  elected  presi- 
dent of  the  Tioga  National  Bank  of  Owego,  and 
this  position  he  still  holds.  While  yet  in  Owego  he 
invested  in  various  business  enterprises,  and, 
among  other  offices,  was  in  time  elected  president 
of  the  Tennessee  Coal  &  Iron  Co.  He  is  best  known 
commercially,  however,  as  president  of  the  United 
States  Express  Co.,  a  position  which  he  has  filled 
since  1880, 

The  old  Piatt  store  is  owned  at  the  present  day 
by  Walter  B^  Partridge,  and  a  picture  of  it  is 
shown  in  one  of  the  accompanying  illustrations.  It 
is  located  at  the  corner  of  Front  and  Lake  Streets 
— a  very  desirable  location.  It  was  ten  years  after 
Mr.  Piatt's  departure  from  the  drug  business  that 
Mr.  Partridge  entered  the  same  store  as  an  appren- 
tice, serving  in  that  capacity  until  1888.     He  then 
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itered  Cornell  University,  completed  his  course, 
id  afterwards  occupied  positions  in  Binghamton 
id  Cooperstown,  finally  drifting  back  to  the  scene 
his  apprenticeship  and  serving  several  years  as 
rescription  clerk  in  the  Piatt  store.  In  1899  he 
irchased  the  business,  and  is  now  enjoying  a  thriv- 


ing trade  in  the  pharmacy  once  owned  by  "Tom" 
Piatt. 

For  most  of  the  foregoing  particulars  regarding 
Senatqr  Piatt's  early  connection  with  the  drug  busi- 
ness we  are  indebted  to  the  courtesy  of  Mr.  Part- 
ridge. 


FIVE  PRACTICAL  FORMULAS. 


By  FRANK  P.  ROBINSON. 


I  have  recently  perfected  five  formulas  for  popu- 
lar chemical  and  pharmaceutical  products  which  I 
think  may  be  of  use  to  pharmacists  generally.  The 
products  are,  respectively,  concentrated  solution  of 
sodium  phosphate,  solution  of  iodine  for  making 
iodine  ointment  extemporaneously,  sodium  per- 
borate, thymol  diiodide,  and  terpin  hydrate. 

CONCENTRATED   SOLUTION    OF   SODIUM    PHOSPHATE. 

Sodium  phosphate,  anhydrous 6'/2  ounces. 

Tincture  of  fresh  lemon  peel...l  fluidrachm. 
Phosphoric  acid,  85  per  cent.. 2  ounces,  Troy. 

Glycerin    1   fiuidounce. 

Distilled  water,  enough  to  make 

16   fluidounces. 
Dissolve  the  sodium  phosphate  in  a  mixture  of  the  phos- 
phoric acid  and  the  distilled  water,  and  when  dissolved  add 
the  glycerin  and  the  tincture  of  lemon  peel  and  filter. 

This  makes  a  very  palatable  preparation  of 
sodium  phosphate. 

SOLUTION  OF  IODINE. 
(For   making   iodine   ointment    extemporaneously.) 

C  Powdered  iodine   62  grains. 
Potassium  iodide    62  grains. 
Glycerin, 
Distilled    water,    of    each    enough 
to  make    280  minims. 

Ten  minims  of  this  solution,  added  to  one 
drachm  of  benzoated  lard,  makes  the  U.  S.  P.  iodine 
ointment,  and  by  this  method  of  manufacture  your 
ointment  will  always  be  up  to  the  standard. 

SODIUM   PERBORATE. 

Sodium  borate    .....5  Cm. 

Solution  of  hydrogen  dioxide 75  Cc. 

Solution  of  sodium  hydroxide,  5  per 

cent    60  Cc. 

Distilled  water   30  Cc. 

Dissolve  the  sodium  borate  in  30  Cc.  of  boiling  distilled 
water,  cool,  add  the  solution  of  sodium  hydroxide,  then  the 
solution  of  hydrogen  dioxide,  and  set  aside  for  twenty-four 
hours  to  permit  the  crystals  of  sodium  perborate  to  form. 


Wash  the   crystals'  with   several   changes  of  distilled   water, 
and  collect  and  dry  them  on  bibulous  paper. 

Now  to  test  your  product :  Dissolve  a  few  crys- 
tals in  diluted  hydrochloric  acid,  pour  a  layer  of 
ether  over  the  solution,  and  add  solution  of  potas- 
sium bichromate  drop  by  drop.  Perchromic  acid 
is  instantly  formed,  which  dissolves  in  the  ether  and 
imparts  to  it  a  beautiful  blue  color.  This  reaction 
is  very  characteristic  and  enables  one  to  detect 
oxygen  even  when  an  organic  compound  would  in- 
terfere with  other  well  known  tests. 

DITHYMOL    DIIODIDE     (OR    THYMOL    IODIDE,    U.    S.    P.). 

Potassium  iodide   8  Gm. 

Powdered   iodine    6  Gm. 

Sodium   hydroxide    1.78  Gm. 

Thymol,  crystals    1.75  Gm. 

Distilled  water   100  Cc. 

Dissolve  the  iodine  and  potassium  iodide  in  30  Cc.  of  dis- 
tilled water  and  then  make  the  quantity  up  to  50  Cc.  Make 
a  separate  solution  of  the  thymol  in  sodium  hydroxide,  which 
has  been  previously  dissolved  in  30  Cc  of  distilled  water,  and 
make  the  quantity  up  to  50  Cc.  Now  add  the  iodine  solution 
to  the  thymol  solution,  under  constant  stirring,  wash  the  pre- 
cipitate with  several  changes  of  distilled  water,  and  carefully 
dry  it. 

This  product  will  be  found  to  answer  all  of  the 
requirements  of  the  U.  S.  P.  The  formula  is  very 
similar  to  the  one  given  in  the  French  Codex,  but 
it  produces  a  better  and  more  ether-soluble  com- 
pound. 

TERPIN    HYDRATE. 

Oil  of  turpentine  200  Cc. 

Nitric  acid,  U.  S.  P 25  Cc. 

Solution  of  hydrogen  dioxide 13  Cc. 

Add  the  nitric  acid  cautiously  to  the  oil  of  turpentine, 
allow  the  reaction  to  cease,  and  then  pour  in  the  solution  of 
hydrogen  dioxide.  Set  aside  for  several  days  at  a  temperature 
ranging  from  15°  to  20°  C.  (or  59°  to  68°  R),  the  contents 
being  stirred  occasionally.  As  soon  as  the  crystals  cease  to 
form  remove  and  press  them  between  sheets  of  bibulous  paper. 
Finally  purify  the  crystals  by  recrystallizing  them  from  95- 
per-cent  alcohol. 


CULBRETH'S  MATERIA  MEDICA. 


A  New  Edition  Based  upon  the  U.  S.  P.,  VIII — Reviewed  by  a  Competent  Specialist — The  Third  in  the 
BULLETIN'S  Series  of  Signed  Criticisms  of  Important  Bool^s. 

By  J.  O.  SCHLOTTERBECK,  Ph.D., 

Dean  and  Professor  of  Pharmacognosy  of  the  Department  of  Pharmacy  of  the  University  of  Michigan. 


A  Manual  of  Materia  Medica  and  Pharmacology.  By 
David  M.  R.  Culbreth,  Ph.G.,  M.D.,  Professor  of  Botany, 
Materia  Medica,  and  Pharmacology  in  the  University  of 
Maryland,  Departments  of  Medicine,  Pharmacy,  and 
Dentistry.  Fourth  Edition.  Octavo;  976  pages;  487 
illustrations;  cloth,  $4.75  net.  Philadelphia:  Lea  Bros  & 
Company. 

Owing  to  the  delayed  appearance  of  the  United 
States  Pharmacopoeia,  revised  editions  of  text- 
books on  pharmacognosy  and  materia  medica  were 
also  delayed,  some  of  them  as  late  as  the  middle  of 
the  scholastic  year  of  1905-1906.  However  disap- 
pointing and  inconvenient,  especially  to  teachers  and 


David  M.  Culbreth,  Ph.G.,  M.D.,  author  of  "A  Manual  of  Materia  Medica 
and  Pharmacology." 

students  in  pharmacy,  it  was  manifestly  the  part  of 
wisdom  to  permit  nothing,  even  the  pressure 
brought  to  bear  by  book  dealers  and  teachers,  to 
interfere  with  a  careful  and  thorough  revision.  That 
the  volume  under  discussion  is  up  to  date  and  in 
conformity  with  the  United  States  Pharmacopoeia 
in  almost  every  particular  and  with  scientific  prog- 
ress in  general,  becomes  evident  upon  examination. 
The  present,  fourth,  edition  is  about  the  size  of 
the  Pharmacopoeia,  with  perhaps  100  pages  more 
text  than  in  the  previous  edition,  and  is  first-class 
in  mechanical  make-up.     In  the  first  52  pages  the 


following  subjects  are  clearly  discussed  and  ex- 
plained: Materia  Medica  and  its  subdivisions,  the 
different  forms  in  which  medicines  may  be  applied, 
the  avenues  by  which  medicines  enter  the  system, 
and  the  various  systems  of  classification  now  in 
vogue. 

In  treating  the  drugs  of  the  vegetable  and  animal 
kingdoms  the  author  adopts  the  most  rational  classi- 
fication, viz.,  beginning  with  the  simplest  in  organi- 
zation and  proceeding  in  the  order  of  natural 
sequence  to  the  more  complex.  While  this  plan  is 
opposed  by  a  number  of  teachers  of  pharmacognosy 
it  has  the  great  advantage  that  it  is  not  in  conflict 
with  the  instruction  that  the  student  receives  in 
the  secondaiy  schools,  and  assists  in  impressing 
more  deeply  on  his  mind  relationship  in  plants  and 
animals.  It  does  still  more;  it  points  out  and 
emphasizes  a  marked  chemical  relationship  which  in 
a  large  number  of  families  is  parallel  with  morpho- 
logical affinities. 

The  titles  of  drugs  are  printed  in  bolder  type, 
so  that  there  is  no  possibility  of  mistaking  a  non- 
official  drug  for  an  official  one.  This  cannot  be 
said  of  all  texts  on  pharmacognosy.  The  official 
definitions  are  in  most  cases  abbreviated,  but  they 
are  with  one  or  two  exceptions  in  harmony  with  the 
Pharmacopoeia.  A  valuable  feature  to  the  prac- 
ticing pharmacist  is  the  list  of  common  synonyms 
for  each  drug,  but  much  of  the  possible  practical 
value  is  lost  for  want  of  an  index  to  them. 

Teachers  and  students  alike  must  be  grateful  for 
the  painstaking  care  shown  in  accenting  the  generic 
and  specific  names,  since  the  medley  of  pronuncia- 
tions heard  in  the  classroom  is  sometimes  amusing, 
to  say  the  least.  The  etymology  of  these  words, 
though  occasionally  far-fetched  and  apparently 
meaningless,  is  often  of  great  educational  value  ii 
pointing  out  some  characteristic  of  the  plant  o^ 
drug. 

Too  often  pharmacognosy  as  taught  is  considerec 
merely  the  naming  and  identification  of  a  given  druj 
without  at  all  inquiring  into  the  history  of  its  disj 
covery,  introduction,  cultivation,  collection,  manipuj 
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lation,  chemistry,  and  commerce.  The  author 
assumes  nothing,  and  gives  this  valuable  information 
concisely  and  accurately  in  a  very  interesting  man- 
ner. The  writer  would  prefer  to  see  the  names  of 
those  constituents  that  are  responsible  for  the 
specific  or  peculiar  properties  of  the  drug  empha- 
sized in  bold  type,  so  that  the  student  could  fix  them 
in  his  mind  instead  of  trying  to  remember  a  jumble 
of  principles  many  of  which  are  found  in  all  plants 
in  greater  or  less  quantity,  such  as  wax,  fat,  tannin, 
resin,  volatile  oil,  etc.  When,  for  example,  the 
value  of  a  drug  depends  mainly  upon  the  resin  pres- 
ent, that  constituent  should  be  emphasized,  but  it 
may  be  immaterial  whether  the  student  knows  that 
there  are  a  few  starch  grains  or  a  little  wax  present. 

The  candidate  preparing  for  examination  before 
a  board  of  pharmacy  will  find  very  useful  the  series 
of  recapitulations  that  appear  at  intervals  through- 
out the  book. 

In  the  writer's  judgment  a  mistake  was  made  by 
the  committee  of  revision  of  the  U.  S.  P.  in  drop- 
ping the  practice  of  listing  with  each  drug  the  prep- 
arations into  which  the  drug  enters.  The  book 
under  discussion  retains  this  feature,  but  goes  fur- 
ther by  giving  also  the  method  of  preparation.  It 
is  a  question,  however,  whether  the  author  is  not 
going  too   far  in  the  direction  of    attempting    to 


include  between  two  covers  a  whole  pharmaceutical 
library.  For  example,  the  method  of  manufacture 
of  constituents,  many  of  them  purely  of  scientific 
interest,  properly  belongs  to  a  book  of  reference 
rather  than  to  a  students'  text-book. 

One  chapter  is  devoted  to  a  concise  and  accurate 
review  of  inorganic  and  organic  pharmaceutical 
chemistry,  and  one  chapter  to  the  constitution,  man- 
ufacture, properties,  and  uses  of  the  best  known 
unofficial  synthetics.  The  chapter  on  the  micro- 
scope and  its  uses  is  far  too  brief  to  be  of  much 
value  in  a  course  of  study,  and  might  better  be 
omitted  entirely. 

Poisons  and  antidotes,  and  the  theory  and  prac- 
tice of  the  prescription,  close  the  volume.  If  all 
the  subjects  treated  in  this  book  come  under  the 
head  of  pharmacology  and  materia  medica,  then 
where  does  practical  pharmacy,  microscopy,  chem- 
istry, etc.,  come  in  ?  There  should  be  more  speciali- 
zation in  text-books  pertaining  to  a  course  in  phar- 
macy. However,  this  book  is  deserving  of  a  place 
in  the  pharmacist's  library.  It  is  substantial,  well 
printed,  and  its  proof-reading  is  almost  perfect. 
Withal  it  is  consistent  in  the  subject-matter.  Next 
to  the  new  National  Standard  Dispensatory,  it  con- 
tains the  most  satisfactory  exposition  of  pharmacog- 
nosy we  have  in  the  United  States  to-day. 


THE  GLYCEROPHOSPHATES. 


Very  Popular  Just  Now  as  Substitutes  for  the  Time-honored  Hypophosphites — Properties  and  Charac- 
teristics of  the  Acid  and  its  Several  Salts — A  Tried  Formula  for  the  Compound 
Elixir,  which  Can  be  Used  for  the  Plain  Elixir  Also. 

By  H.  A.  B.  DUNNING. 


The  glycerophosphates  have  sprung  into  great 
popularity  during  the  last  two  or  three  years  and 
are  to  a  considerable  extent  being  used  in  the  place 
of  the  familiar  hypophosphites.  The  product  most 
employed  is  the  compound  elixir,  but  before  giving 
a  formula  for  this  preparation,  and  as  an  introduc- 
tion to  this  article,  the  writer  thinks  it  might  be 
interesting  to  discuss  to  a  limited  extent  the  con- 
stitution and  properties  of  the  glycerophosphates, 
and  the  glycerophosphoric  acid  from  which  the  salts 
are  derived. 

GLYCEROPHOSPHORIC    ACID 

is  obtained  by  treating  phosphoric  acid  and  glycerin 
together  under  proper  conditions.     By  the  loss  of 


one  molecule  of  water  the  dibasic  glycerophosphoric 
acid  is  formed :  H2P04C3H5(OH)2.  The  two  acid 
hydrogen  atoms  are  directly  replaceable  by  bases, 
and  in  other  respects  the  acid  acts  chemically  much 
as  other  dibasic  acids  do. 

This  is  rather  a  remarkable  acid,  as  one  would 
suppose  when  the  triacid  base  glycerin  is  brought 
in  contact  with  the  tribasic  phosphoric  acid,  in  order 
that  the  ester  glycerylphosphate  would  be  formed 
with  the  elimination  of  three  molecules  of  water. 

The  most  striking  fact  in  regard  to  this  acid  is 
that  it  is  both  acid  and  basic,  and  it  is  not  under- 
stood why  such  a  condition  exists  in  this  instance. 
The  literature  at  hand  contains  but  scant  informa- 
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tion,  but  the  writer  was  able  to  learn  that  glycero 
phosphoric  acid  occurs  as  a  pale  yellow,  oily,  odor- 
less liquid,  sour  taste,  soluble  in  water  and  alcohol, 
not  very  stable  when  heated  in  the  free  state,  but 
forming  rather  stable  salts. 

THE  SALTS 

of  most  interest  to  the  pharmacist  are  those  of  cal- 
cium, sodium,  potassium,  iron,  manganese,  quinine, 
and  strychnine.  Besides  these,  there  are  in  the  mar- 
ket the  magnesium  and  lithium  glycerophosphates, 
and  probably  still  others  also.  All  these  salts,  except 
the  calcium  glycerophosphate,  are  quite  soluble  in 
water,  and  to  a  greater  or  less  extent  in  diluted  alco- 
hol. The  calcium  salt  is  said  to  be  soluble  to  four 
per  cent  in  water,  but  its  solubility  in  stronger  alco- 
hol is  slight. 

The  fact  that  different  manufacturers  call  partic- 
ular attention  to  their  products  as  the  true  glycero- 
phosphates and  not  a  mixture  with  the  phosphates, 
should  make  pharmacists  rather  careful  in  buying 
these  products,  and  as  there  is  but  little  known  gen- 
erally of  the  chemical  properties  of  the  salts  it  would 
be  well  to  buy  from  those  firms  in  whom  one  has 
confidence. 

The  writer  has  observed  that  the  calcium  glycero- 
phosphates, as  made  by  different  firms,  act  differ- 
ently when  dissolved  in  water.  Some  make  perfectly 
clear  solutions,  while  others  present  an  opalescent 
or  turbid  appearance,  and,  furthermore,  the  salts 
which  make  perfectly  clear  solutions  are  decidedly 
acid,  while  the  cloudy  ones  are  nearly  neutral. 
Whether  the  reaction  is  due  to  the  difference  in  the 
character  of  the  two  salts,  in  that  one  is  an  acid 
salt,  only  one  of  the  two  hydrogen  atoms  being 
replaced  by  the  basic  element,  is  but  a  matter  of 
speculation  with  the  writer. 

According  to  the  experience  and  belief  of  phar- 
macologists who  have  worked  with  the  glycero- 
phosphates as  well  as  the  hypophosphites,  the  latter 
are  eliminated  in  the  urine  as  such  while  the  glycero- 
phosphates are  absorbed  directly,  because  the  phos- 
phorus contained  in  them  is  in  the  same  chemical 
form  as  the  phosphorus  which  is  taken  up  by  the 
human  system.  The  properties  of  the  glycerophos- 
phates as  medicinal  agents  are  those  formerly 
supposed  to  be  characteristic  of  the  hypophosphites. 

PREPARATIONS. 

In  regard  to  the  preparation  of  liquid  combina- 
tions of  the  glycerophosphates,   it    has    been    the 


experience  of  the  writer  that  largely  the  same  diffi- 
culties are  encountered  as  with  the  hypophosphites. 
Almost  the  entire  trouble  in  obtaining  a  permanent 
liquid  preparation  of  the  glycerophosphates  is  due 
to  the  calcium  salt,  and  its  instability  and  incompati- 
bility when  in  solution.  Probably  the  vehicles  that 
assure  the  most  permanency  are  strong  glycerin 
solutions  or  heavy  saccharine  liquids. 

It  is  somewhat  more  difficult  to  make  a  perma- 
nent solution  of  glycerophosphates  in  lighter  vehi- 
cles of  the  elixir  type,  which,  however,  are  far  more 
acceptable  in  every  way.  The  formula  which  the 
writer  offers  for  the  consideration  of  the  readers  of 
the  Bulletin  of  Pharmacy  is  as  follows : 

COMPOUND   elixir    OF   GLYCEROPHOSPHATES. 

Calcium   glycerophosphate 128   grains. 

Sodium  glycerophosphate   128  grains. 

Iron   glycerophosphate    16  grains. 

Manganese   glycerophosphate    ....   16  grains. 

Quinine  glycerophosphate  8  grains. 

Strychnine  glycerophosphate   1  grain. 

Glycerin    2  ounces. 

Syrup    2  ounces. 

Alcohol 1  ounce. 

Sodium  citrate  J^  ounce. 

Acid  hypophosphorous,  50  per  cent.5  minims. 

Water,  sufficient  to  make 1  pint. 

Oil  of  orange,  or  other  flavoring,  sufficient. 

The  calcium  glycerophosphate  is  rubbed  smooth  with 
glycerin  and  then  6  ounces  of  water  added.  To  this  solution 
is  added  the  sodium  glycerophosphate,  dissolved  in  one-half 
ounce  of  hot  water.  The  iron  glycerophosphate,  manganese 
glycerophosphate,  and  sodium  citrate  are  mixed  with  one 
ounce  of  water  and  heated  until  dissolved.  The  quinine 
glycerophosphate  and  strychnine  glycerophosphate  are  mixed 
with  one-half  ounce  of  water  and,  having  added  the  hypo- 
phosphorous  acid,  is  warmed  until  solution  is  effected.  These 
solutions  are  then  all  mixed  together,  the  syrup  poured  in, 
and  the  alcohol  and  enough  water  added  to  make  16  ounces. 

The  important  feature  of  this  formula  is  that 
instead  of  using  citric  acid,  which  is  incompatible 
with  calcium  salts  in  solution,  due  to  the  tendency 
to  form  the  insoluble  calcium  citrate,  hypophosphor- 
ous acid  is  employed.  Furthermore,  there  is  only 
sufficient  sodium  citrate  present  to  be  entirely  occu- 
pied with  iron  salt,  and  its  presence,  according  to 
the  experience  of  the  writer,  causes  no  precipitate 
with  the  calcium  salt,  but  is  of  value  in  effecting  a 
clear,  greenish-yellow,  attractive  solution.  The 
quantity  of  alcohol  directed  in  the  formula  is  not 
sufficient  to  cause  precipitation  and  is  desirable  as 
a  preservative.  Either  the  syrup  or  glycerin,  or 
both,  may  be  increased  in  amount,  and  the  water 
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liquid. 

«THE  SIMPLE  ELIXIR, 
The  elixir  of  calcium  and  sodium  glycerophos- 
ates  only  may  be  made  according  to  this  formula 
by  leaving  out  the  iron,  manganese,  quinine,  and 
strychnine  salts,  as  well  as  the  sodium  citrate,  and 
then  flavoring  and  coloring  to  suit  the  taste. 

IRON   AND   MANGANESE   PEPTONATE   WITH   GLYCERO- 

I  PHOSPHATES. 

The  following  formula  is  one  with  which  I  have 
d  several  years'  experience  and  I  know  it  to  be 
ry  satisfactory: 
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Sodium   glycerophosphate    160   grains. 

Strychnine  glycerophosphate   Yz  grain. 

Water    1  ounce. 

Iron  and  manganese  peptonate  solution, 

q.   s '. 1  pint. 

Dissolve  the  sodium  glycerophosphate  in  7  drachms  of 
water  by  heat  and  carefully  neutralize  with  caustic  soda  solu- 
tion. Dissolve  the  strychnine  glycerophosphate  in  one  drachm 
of  water.  Mix  the  two  solutions,  and  add  the  iron  and  man- 
ganese peptonate  solution  sufficient  to  make  one  pint. 

The  iron  and  manganese  peptonate  solution  de- 
sired is  one  prepared  according  to  the  formula 
proposed  by  the  writer  and  read  before  the  Ameri- 
can Pharmaceutical  Association  at  the  1905  Atlantic 
City  meeting.*  However,  any  neutral  iron  and 
manganese  peptonate  solution  may  be  used. 


DISPLAYING  A  SPRING  TONIC. 


The  display  shown  in  the  accompanying  illustra- 
tion very  largely  explains  itself,  and  the  idea  is 
certainly  a  clever  one.  The  display  was  made  in 
the  windows  of  Boericke  &  Runyon,  of  Los  Angeles, 
California.  Incidentally  it  may  be  said  that  Boe- 
ricke &  Runyon  have  contributed  many  effective 
andow  displays  to  the  Bulletin  during  the  last 


ard  in  the  center  was  made  of  one  sheet  and  explains 
itself,  as  does  also  the  pile  of  "C.  C.  C.  Tonic"  on 
the  right,  which  extends  around  in  front  of  the 
placard  on  the  window  floor.  The  small  card  in 
the  front  of  the  window,  seen  in  the  engraving, 
bears  this  simple  message:  "$1.00  a  Bottle.  Sample 
Bottle  15  cents." 


year  or  two.  They  seem  to  have  a  knack  for  getting 
up  trims  that  are  inexpensive  and  simple  on  the  one 
hand,  and  catchy  and  interest-compelling  on  the 
other. 

The  life-buoy  or  preserver  shown  in  the  display 
"Was  borrowed  from  a  ship-chandler.  The  large  plac- 


Boericke  &  Runyon  assure  us  that  the  display 
attracted  a  great  deal  of  attention  and  sold  "many 
gross  of  the  sample  bottles  and  several  dozen  of  the 
dollar  bottles." 


♦See  page  431  of  the  Bulletin  for  October,  1905. 


AROUND  THE  CAMP=FIRE. 


Readers  of  the  BULLETIN  Continue  to  "Swap  Yarns" — A  Mysterious  Sickness  that  Broke  Out  in  the 
Colored  Colony — A  Case  where  the  Bottles  Got  Mixed — The  Trick  of  a  "Foxy" 

Apprentice  Who  was  Discovered. 


THE  WAGES  OF  SIN. 

Edmund  Jenner,  of  Digby,  Nova  Scotia,  tells  an 
amusing  story  of  what  happened  to  a  darky  boy 
who  wandered  from  the  straight  and  narrow  path 
of  honesty: 

Some  years  ago  I  had  an  old  negro  in  my  employ- 
ment who  swept  out  the  store,  ran  errands,  and 
made  himself  generally  useful.  He  claimed  to  be 
honest,  and  he  never  stole  from  any  one  he  was 
working  for.  He  had  a  small  grandson,  as  black 
as  a  boot  and  as  mischievous  as  a  monkey,  and  the 
pickaninny  was  strictly  forbidden  to  enter  the  shop. 

One  spring,  in  cleaning  shop,  I  made  a  collection 
of  all  the  spoilt  "patents"  which  I  could  not  return 
to  the  manufacturers,  dumped  them  into  a  box,  and 
told  "Uncle  John"  to  take  them  away  and  destroy 
them.  He  obeyed  my  injunction  as  to  taking  them 
away,  but  he  left  the  box  containing  the  damaged 
goods  on  his  hand-cart  until  the  following  morning. 

About  a  week  afterwards  an  epidemic  broke  out 
among  the  colored  children.  Child  after  child  was 
attacked  with  violent  diarrhea,  cramps,  dizziness, 
and  partial  loss  of  sight.  In  several  cases  enormous 
quantities  of  lumbricoids  were  passed,  and  both  the 
negroes  and  the  doctor  whom  they  honored  with 
their  patronage  ascribed  the  prevalent  sickness  to 
these  worms.  John's  grandson,  Erasmus,  escaped 
for  some  time,  but  he  was  eventually  taken  ill.  Like 
his  friends,  he  passed  a  large  number  of  worms  and 
became  partially  blind. 

I  happened  to  be  over  at  old  John's  shanty  a  day 
or  two  after  Erasmus  sickened,  and,  in  accordance 
with  his  grandmother's  request,  I  stepped  in  to  see 
him.  He  was  in  pretty  bad  shape,  and  I  told  the  old 
lady  that  I  proposed  to  send  the  doctor  over  to  him 
at  once.  She  replied  that  it  was  unnecessary:  all 
the  boy  needed,  she  thought,  was  a  stick  of  worm 
•candy  to  expel  the  worms  he  still  had  inside  him. 
The  black  imp  overheard  our  conversation,  and 
called  out :  "Fo'  de  Lawd's  sakes,  doan  send  no  mo' 
candy  over  here.  I  eat  free  sticks  last  Wednesday, 
and  dey  near  killed  me." 

The  murder  was  out!  I  found  that  the  young 
negro  had  removed  a  gross  of  old  worm  candy  from 
the  box  of  damaged  goods  I  had  directed  John  to 


destroy.  He  had  secreted  it  in  the  bam,  peddled  it 
out  to  his  friends  at  a  cent  a  stick,  and  eventually 
sampled  it  himself.  I  am  glad  to  say  that  all  the 
children  recovered.  Erasmus  had  the  closest  call 
of  any  of  them.  He  had  consumed  three  sticks  at 
one  sitting,  and  was  suffering  the  consequences  of 
self-medication. 

THE   WRONG   BOTTLE. 

Walter  H.  Cousins,  of  Munday,  Texas,  tells  of  a 
circumstance  that  gave  him  a  bad  half-hour  two 
years  ago: 

I  will  relate  a  little  experience  of  mine  that  hap- 
pened about  two  years  ago,  one  that  frightened  me 
out  of  about  two  years  natural  growth.  One  of  my 
M.D.'s  had  been  treating  a  young  man  who  had  a 
very  serious  and  long  continued  attack  of  pneu- 
monia. Returning  from  calling  on  his  patient  one 
morning  he  came  in  my  place,  wrote  a  prescription 
for  a  cough  mixture  containing  syrup  of  tar,  and 
directed  me  to  compound  it.  He  said  some  of  the 
family  would  be  in  for  it  during  the  day.  In  the 
meantime  I  had  filled  a  liniment  formula  for  veterin- 
ary use,  containing  powdered  white  arsenic,  corro- 
sive sublimate,  and  oil  of  tar. 

The  young  man's  brother  came  in  for  the  medi- 
cine, which  I  gave  him.  He  said  he  had  to  go  to 
the  cotton  yard  and  attend  to  the  selling  of  some 
cotton  and  would  leave  the  medicine  until  he  was 
ready  to  go  home.  He  went  out,  leaving  the  bottle 
on  a  show-case.  In  about  an  hour  he  came  back. 
I  was  busy  in  the  prescription  room,  and  he  said  he 
would  get  the  bottle  himself.  I  merely  said  "all 
right,"  went  on  with  my  work,  and  knew  no  differ- 
ence until  closing  time  in  the  evening,  when  I  always 
look  around  the  store  to  see  if  everything  is  right. 

On  this  occasion  I  was  horrified  to  find  that  the 
young  man  had  taken  the  liniment  and  left  the 
cough  mixture !  Shades  of  Esculapius  1  I  ran  to  the 
livery  stable,  grabbed  from  the  stable  boy  without  a 
word  a  buggy  and  horse  that  happened  to  be  ready, 
and  commenced  my  five-mile  drive  at  full  speed  into 
the  country  on  a  mission  that  meant  life  or  death. 
When  I  arrived  at  the  house  the  young  man's 
mother  was  holding  him  up  in  bed  while  his  father 
was  about  to  pour  a  dose  of  the  fistula  remedy  down 
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him.  I  caught  his  hand  in  time  and  explained  that 
the  medicine  was  for  another  patient,  and  that  I 
had  trotted  down  to  make  the  exchange. 

Fearing  they  would  detect  the  mistake  by  my 
great  excitement,  I  slowly  wended  my  way  back  to 
town. 

AN  IRATE  AMBASSADOR. 

F.  Hornung,  M.D.,  of  Mealo  Park,  relates  an 
incident  that  occurred  during  his  earlier  days  in  a 
pharmacy  in  Berlin,  Germany: 

We  have  taken  your  Bulletin  for  years,  and 
there  is  one  thing  which  I  enjoy  es|>ecially,  and  that 
is  your  Camp-fire  stories.  I  have  been  out  of  the 
drug  business  for  a  number  of  years,  but  when  I 
read  those  stories  I  feel  good  and  young  again. 
Let  me  tell  you  of  a  little  incident  that  occurred  in 
the  early  eighties  in  Berlin,  Germany,  where  I  was 
"provisor"  in  one  of  the  finest  pharmacies  in  the 
most  fashionable  quarter  of  the  city : 

We  had  a  large  trade  in  a  magnesium  citrate 
solution  of  our  own,  and  on  one  particular  Sunday 
I  found  myself  completely  out  of  the  desired  drink. 
We  always  put  the  product  up  in  champagne  bot- 
tles, and  I  began  the  task.  While  I  was  weighing 
out  the  ingredients  the  second  clerk  stepped  in  and 
asked  if  some  one  "had  called  for  him  this  morn- 
ing."   I  replied  "No,"  but  I  went  on  to  say:   "Mr. 


K.,  you  neglected  last  night  to  put  up  the  magnesium 
solution  as  you  should  have  done.  I  have  had  sev- 
eral calls  for  it  already  this  morning,  and  I  wish 
you  would  attend  to  your  business  better." 

The  fellow  blushed  and  did  not  hesitate  to  take 
his  coat  off  and  go  to  work.  When  I  had  occasion 
to  go  to  the  laboratory  again  I  found  24  bottles  of 
the  product  nicely  finished  and  having  the  customary 
silver  caps  on  them.  About  four  o'clock  in  the 
afternoon  the  lackey  of  the  Russian  ambassador 
came  in  for  two  bottles  of  the  solution.  Count  W. 
T.  was  in  the  habit  of  taking  the  product  regularly. 
I  handed  the  package  out  to  the  lackey  and  entered 
the  charge  properly  on  our  books. 

About  an  hour  later  the  Count  himself,  with 
monocle  firmly  pressed  in  his  eye,  came  into  the 
pharmacy  in  a  towering  rage  and  asked  whether  we 
were  going  to  poison  him.  He  and  his  wife  had  "both 

had  emesia  ever  since  they  took  the  d stuff," 

and  he  ripped  and  tore  around  in  a  most  wndiplo- 
matic  fashion.  To  satisfy  him  I  said  I  would  exam- 
ine a  bottle  of  the  last  lot  immediately  and  see  if 
there  could  possibly  be  anything  at  fault  with  it. 
What  was  my  surprise  to  find  the  stuff  flavored 
with  oil  of  pennyroyal!  I  do  not  remember  what 
I  said  to  the  irate  ambassador,  but  I  do  know  that 
Count  W.  T.  was  never  to  be  found  upon  our  books 
again.  The  next  morning  our  Mr.  K.  left  the  place 
rather  suddenly  and  did  not  return! 


A.  PRHacRiPTioN  Room  on  th«  Pacihc  Coast. -Osseward  &  Rubensteln,  located  at  ^08  Second  Avenue,  Seattle.  Washington,  are  among  the  suc- 

_«ful  druggists  on  the  coast.    The  two  proprietors  are  theooselves  seen  at  the  dispensing  counter  in  this  illustration.    The  third  figure  at  the  end 

that  of  the  head  clerk.    Osseward  &  Rubenstein  only  do  prescription  and  analytical  work,  and  they  enjoy  a  very  fine  and  legitimate  business. 

Ws  picture,  in  the  form  of  a  somewhat  larger  engraving,  was  reproduced  on  a  mailing  card  during  the  holidays  and  sent  out  by  post  to  a  select 

■t  of  people  with  the ,"  Compliments  of  the  Season."  ^ 
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A  PROMINENT  PHILADELPHIAN. 

Mr.  William  L.  Cliffe  has  for  a  considerable 
period  been  prominently  identified  with  the  phar- 
maceutical interests  of  Pennsylvania.  He  is  a  mem- 
ber of  the  State  Board  of  Pharmacy.  He  is  an  ex- 
president  of  the  Pennsylvania  Pharmaceutical  Asso- 
ciation, and  has  for  a  number  of  years  served  as 
chairman  of  the  Committee  on  Legislation.  He  was 
graduated  in  1884  from  the  Philadelphia  College 
of  Pharmacy,  winning  the  alumni  certificate  for  the 
best  examination  in  analytical  chemistry,  and  has 
ever  since  taken  an  active  interest  in  the  affairs  of 
the  college ;  at  present  he  is  a  member  of  the  Board 


Wm.  L.  Cliffe. 

of  Trustees,  and  he  has  served  one  term  as  president 
of  the  Alumni  Association.  Prominent  in  the  or- 
ganization of  the  P.  A.  R.  D.  several  years  ago,  he 
has  throughout  held  some  office  or  other  in  the  asso- 
ciation and  has  had  much  to  do  with  the  propagation 
of  the  N.  A.  R.  D.  gospel  throughout  the  city  and 
State. 

But  Mr.  Cliffe  has  not  limited  his  interests  to  his 
home  State.  The  American  Pharmaceutical  Asso- 
ciation has  seen  a  good  deal  of  him,  and  has  had  the 
wisdom  to  utilize  his  services  for  the  last  two  years 
as  secretary  of  the  Section  on  Education  and  Legis- 
lation. In  this  capacity  he  has  had  a  chance  to  ex- 
hibit his  interest  in  pharmaceutical  legislation,  and 
has  compiled  reports  on  the  new  laws  of  the  coun- 
try which  have  been  of  considerable  usefulness. 
Mr.  Cliffe  has  also  been  a  member  of  the  A.  Ph.  A. 
Council  and  was  local  secretary  during  the  famous 


Jubilee  meeting  of  the  association  at  Philadelphia 
in  1902.  Unless  memory  fails,  he  has  been  on  one 
or  two  occasions  a  vice-president  of  the  A.  Ph.  A. 
— but  why  spin  out  these  various  honors  and  offices 
any  farther?  Suffice  it  to  say,  Mr.  Cliffe's  sound 
sense,  practical  ability,  and  deep  interest  in  the 
progress  of  pharmacy  have  all  conspired  to  make 
associations  demand  and  secure  his  services  for  the 
common  weal. 

He  was  born  in  Philadelphia  in  1865,  and  was 
educated  in  the  public  schools  of  that  city  and  of 
Norristown.  After  graduating  from  the  P.  C.  P. 
in  1884,  he  began  business  in  his  present  location 
at  the  corner  of  Kensington  Avenue  and  Somerset 
Street.  He  made  so  decided  a  success  of  this  busi- 
ness that  ten  years  ago  he  started  a  branch  store, 
and  has  since  conducted  both  establishments  with 
ease  and  profit. 

LETTERS. 

BOUQUETS— OR  EGGS— FOR  "THE  OBSERVER." 

To  the  Editors: 

I  believe  in  drug  journals,  especially  in  the 
Bulletin^  and  it  would  take  a  great  deal  to  shake 
my  belief.  But  it  seems  to  me  that  if  there's  any- 
thing responsible  for  the  contempt  that  some  drug- 
gists have  for  drug  journals,  it  is  such  nonsense  as 
"the  poetry  of  the  proprietor's  remarks"  in  the 
Observer's  Column  of  the  March  Bulletin. 

The  proprietor  said :  'T  guess  they  thought  I 
was  an  easy  mark  because  I  was  generous  with 
them,"  meaning  his  clerks,  but  it  is  very  plain  that 
they  thought  no  such  thing,  for  in  the  very  next 
sentence  he  says  he  discharged  the  last  one  because 
"he  was  trying  to  get  another  job."  Would  any  one 
look  for  another  job  if  he  thought  he  was  working 
for  "an  easy  mark"  and  getting  two  or  three  dol- 
lars more  than  he  could  get  elsewhere? 

Again,  he  says,  that  what  makes  him  mad  is  that 
in  order  to  increase  your  sales  six  dollars  a  day  you 
have  got  to  tvork  yourself,  instead  of  getting  a  clerk 
at  $16.00  a  zveek,  who  vv^ill  do  it  all.  He  says  that 
the  last  clerk  was  a  crack  prescriptionist  and  dis- 
penser, but  for  $16.00  per  he  also  wanted  him  to  be 
a  crack  salesman.  Now  if  a  man  is  a  crack  sales- 
man he  can  get  a  job  as  a  salesman  in  some  depart- 
ment store  (I  don't  mean  at  the  ribbon  counter)  at 
$16  per,  and  work  only  one  night  a  week  and  no 
Sundays.     Moreover,  it  is  clean  work,  and  you  do 


l„....„ „.,... 

State  board. 

As  for  the  "truth  mixed  with  the  poetry,"  I  think 
that  the  two  gross  of  pipes  is  a  fair  sample,  unless 
they  were  clay  pipes.  Imagine  a  small  store  where 
one  man  and  a  boy  can  take  care  of  all  the  trade, 
selling  two  gross  of  pipes  in  three  months — eight 
gross  a  year! 

The  Observer  seems  to  make  a  great  deal  of  the 
fact  that  the  clerk  was  looking  for  a  job  while  on 
a  vacation  at  the  proprietor's  expense.  Now  if  a 
clerk  works  for  a  man  for  a  year  with  only  two 
nights  a  week  and  every  other  Sunday  off,  he  is 
entitled  to  a  vacation.  The  vacation  is  at  his  ex- 
pense. He  paid  for  it  in  long  hours.  Anyway,  the 
Observer  would  not  advise  a  clerk  to  throw  up  one 
job  before  he  got  another,  would  he?  and  if  he  is 
going  to  look  for  another  job  while  he  is  still  em- 
ployed, what  is  a  better  time  than  when  he  is  on  a 
vacation,  and  is  not  supposed  to  be  giving  any  atten- 
tion to  business?  Robt.  O'Brien, 

Windsor,  Ct. 

*    *    * 

To  the  Editors : 

As  an  appreciative  reader  of  your  valuable  jour- 
nal I  wish  to  add  a  few  remarks  evoked  by  the 
Observer's  Column,  of  the  March  issue.  Ever  and 
anon  something  is  spoken  deprecatingly  of  the  drug 
clerk,  his  inefficiency  or  natural  distaste  for  work. 
I  am  a  member  of  this  working  fraternity,  and  as 
such  wish  to  say  that  much  of  this  cant  upon  the 
part  of  employers  is  without  foundation  and  is  irri- 
tating to  the  finer  sensibility  of  most  drug  clerks. 

The  average  daily  labor  of  a  drug  clerk  is  about 
15  hours,  leaving  him  but  a  few  scant  hours  for 
recreation  and  self-culture,  yet  he  is  expected  to  be 
ever  on  the  alert,  fresh  and  well  preserved  for  his 
daily  duties,  when  it  is  plainly  evident  that  in  com- 
parison with  professional  hours  of  other  workers 
he  serves  two  days  in  one.  When  the  proprietors 
recognize  this  fact,  and  concede  that  a  clerk  cannot 
give  the  best  of  service  when  daily  pressed  beyond 
the  limit  of  endurance,  then,  and  not  until  then,  will 
a  more  efficient  corps  of  clerks  become  evident. 

It  is  true  that  the  munificent  and  princely  sum 
of  $15  per  week  should  actuate  the  human  pill 
tosser  to  an  almost  illimitable  capacity,  but  when 
drug  proprietors  recognize  the  fact  that  nature's 
laws  apply  to  their  own  clerks  as  well  as  to  other 
members  of  the  human  family,  and  conform  their 
tasks  accordingly,  then  they  will  render  the  most 
efficient  service.  A  Texas  Drug  Clerk. 
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The  Bulletin  is  indebted  for  the  two  curiosities 
shown  in  the  accompanying  illustration  to  C,  E. 
Brower,  of  Norcatur,  Kansas,  and  Julius  Havis, 
manager  of  the  Delta  Drug  Co.,  Shaw,  Mississippi, 
Mr,  Brower  writes :  "As  an  old  Michigan  boy,  and 
a  regular  reader  of  the  Bulletin,  I  feel  that  you 
might  be  interested  in  this  order.     I  dispensed  one 


ounce  of  gum  guaiac  in  the  required  amount  of 
'anklehawl,'  "  Mr,  Havis  observes :  "I  have  seen 
quite  a  number  of  good  ones  in  the  Bulletin,  but 
I  think  the  one  I  enclose  is  the  limit.  It  might  puz- 
zle many  of  your  readers  to  know  that  balsam 
copaiba  was  the  article  desired," 


HE  IS  REACHING  OUT! 
To  the  Editors: 

I  put  up  about  thirty  of  my  own  preparations. 
All  of  them  have  a  large  sale,  especially  a  cough 
medicine  which  I  call  "108  Nox  a  Cold."  I  have 
had  the  latter  preparation  on  my  list  now  for  about 
a  year,  and  already  have  over  300  stores  selling  it. 
Wherever  it  is  offered  for  sale  it  takes  the  lead,  and 
we  do  a  lot  of  catchy  advertising  with  it.  I  expect 
next  year  this  time  to  have  succeeded  in  placing  it 
in  600  stores.  I  make  a  leader  of  this  preparation, 
filling  in  with  the  others  every  chance  I  get.  I 
believe  in  having  one  leader  and  pushing  it  for  all 
it  is  worth. 

There  is  no  reason  why  a  druggist  cannot  work 
up  a  business  on  his  own  products.  If  some  old 
pedler  who  knows  no  more  about  medicine  than  my 
bulldog  can  make  a  living  at  the  job,  druggists 
ought  to  make  a  fortune.  I  for  one  am  going  to 
do  it!  S.  B.  Scobell. 

St.  Catharines,  Ontario. 
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TWO  ADVERTISING  IDEAS. 

To  the  Editors: 

I  wonder  how  many  druggists  make  use  of  crepe 
paper  in  trimming  their  windows?  There  is  hardly 
a  limit  to  the  extent  to  which  it  may  be  employed 
with  good  effects  and  with  artistic  results. 

Another  good  idea  for  store  advertising  is  to 
trim  up  the  top  of  your  wall  fixtures  with  advertis- 
ing placards  of  your  own,  exploiting  cough  mix- 
tures, corn  cures,  and  the  like.  I  save  all  of  the 
advertising  matter  that  is  sent  me — pictures,  cards, 
cut-outs,  lithographed  faces,  etc.,  etc.  Much  of  this 
makes  good  material  for  my  own  advertisements. 
Often  I  cut  out  something,  place  it  on  a  bristol- 
board,  and  supply  some  legend  with  a  rubber  stamp 
outfit  that  I  have,  perhaps  calling  attention  to  my 
headache  powders  or  my  liniment.  Of  course  the 
picture  oV  cut-out  should  in  each  case  have  some 
bearing  on  the  particular  remedy.  * 

I  made  one  placard  which  shows  a  man  cutting 
his  corns.  Needless  to  say,  this  advertises  my  com 
cure,  and  it  has  proved  effective  enough  to  sell  hun- 
dreds of  bottles  of  the  product  for  me. 

Put  cards  of  this  kind  on  the  top  of  your  wall 
cases,  and  also  on  your  show  cases  when  making 
displays  of  goods,  and  the  results  will  often  prove 
surprising.      '  Allen  B.  Judd. 

West  Hartford,  Ct. 


A  WARNING. 
To  the  Editors: 

Since  your  journal  is  printed  for  the  good  of  the 
order  I  submit  the  following  experience  for  publi- 
cation : 

About  the  13th  of  February  a  smooth-talking, 
good-looking,  well-dressed  fellow  appeared  repre- 
senting the  "United  News  Co." — a  new  concern  in 
the  field  that  would  eventually  wipe  off  everything 
of  the  same  kind  on  the  face  of  the  earth  because  of 
the  fair,  fine,  and  money-making  proposition  that 
they  were  giving. 

I  subscribed  for  twenty  of  the  leading  magazines 
published  for  a  period  of  three  months;  they  were 
to  send  from  two  to  three  extras  of  each  kind  as 
soon  as  published,  and  all  unsold  copies  were  to  be 
returned  by  the  28th  of  each  month.  The  subscrip- 
tion copy  was  merely  to  make  the  proposition  so 
that  it  would  be  a  cheaper  rate  for  the  publishers. 

There  not  being  any  news-stand  in  the  town,  I 
thought  I  would  try  it,  and  so  gave  my  order.     He 


gave  me  a  duplicate  copy  stamped  with  the  seal  of 

the  "United  News  Co."  and  marked  "paid."     As 

I  was  one  of  the  "easy  ones,"  I  wrote  a  check  for 

$5.55,  payable  to  the  News  Co.     He  said  he  would 

get  a  draft  for  it  and  send  it  in  at  once. 

Now  I  am  looking  for  R.  J.  Field,  the  agent,  and 

if    any    of    my    brother    druggists  happen  to  get 

acquainted    with    the    gentleman   kindly    remember 

me  to  him.     I  would  be  pleased  to  assist  any  needy 

druggists  in  making  up  a  jack-pot  to  put  him  in  a 

place  where  they  don't  use  magazines. 

Your  friend  the  sucker, 

G.  W.  Haines. 
Clark's  Hill,  Indiana. 


HE  WANTED  HIS  MONEY'S  WORTH! 

To  the  Editors: 

I  enclose  an  order  from  one  of  our  "hard"  custo- 
mers.    It  is  self-explanatory.     I  think  it  deserves 


a  place  in  the  immortal  file  of  curiosities  which  the 
Bulletin  presents  us  from  month  to  month. 

Oswald  Gerhardt. 

Bay  City,  Texas. 


WHAT  WOULD  YOU  DO  WITH  IT? 

To  the  Editors: 

We  received  the  following  prescription  a  few 
days  ago.     Is  it  not  a  curiosity? 

Aconitine 48/134  grain. 

Digitalin    48/67  grain.  ^^ 

Emetine    24/12  grain.  j^H 

Codeine  sulphate    8  grains.  ^^H 

Water,   enough  to  make J^  ounce.  ^| 

Mix    and    take    10    drops    every   half-hour   until   cough   is    " 
relieved. 

Either  one  of  two  things  is  true  with  respect  to 
this  prescription :  ( 1 )  the  prescriber  was  copying 
or  modifying  a  tablet  or  elixir    formula    of    some 
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fanufacturer,  or  else,  (2)  realizing  that  there  were 
24  doses  in  the  mixture,  he  was  using  24,  or  its 
multiple  of  48,  as  the  numerator  in  his  quantity 
statements,  thus  perj>etrating  a  surprising  prescrip- 
tion. I  should  like  very  much  to  know  how  my 
brother  druggists  would  proceed  in  dispensing  a 
prescription  of  this  kind.  Let  us  hear  from  them 
through  the  columns  of  the  Bulletin. 

Robert  D.  Irion. 
*ryler,  Texas. 

A  METHOD  OF  PREPARING  SOLUTION  OF 
MAGNESIUM  CITRATE. 

the  Editors: 

*ossibly  my  method  of  preparing  solution  of 
ignesium  citrate  may  be  of  some  benefit  to  readers 
of  the  Bulletin.  In  the  first  place,  I  have  a  num- 
ber of  bottles  ready  labeled,  with  cork  and  cord 
loosely  in  position,  and  each  bottle  is  charged  with 
potassium  bicarbonate,  granulated  or  crushed. 
When  the  article  is  called  for  I  put  in  the  syrup  and 
the  spirit  of  lemon,  add  the  sterilized  solution  of 
magnesium  citrate  and  enough  water  to  make  up 
the  proper  quantity,  cork  and  tie  the  bottle,  and  then 
shake  it  vigorously.  All  this  requires  but  about 
two  minutes. 


Here  is  the  way  I  prepare  the  sterilized  solution 
of  magnesium  citrate,  the  amount  being  for  eight 
bottles : 

Citric  acid  7  ounces,  214  grains. 

Magnesium    carbonate. 3^  ounces,  63  grains. 
Water  24  fluidounces. 

Dissolve  the  citric  acid  and  the  magnesium  carbonate  in 
the  water  (cold),  heat  to  boiling,  filter  while  hot,  and  add 
enough  boiled  hot  water  through  the  filter  to  make  2  pints. 
Put  the  Gubstahce  in  four-ounce  bottles  and  sterilize  with 
steam  heat  in  the  usual  way,  with  the  corks  resting  loosely  on 
the  lips  of  the  bottles.  As  soon  as  the  fire  is  turned  down, 
push  in  the  corks  and  allow  the  product  to  cool  in  the 
sterilizer. 

Apothecary. 

ENTERTAINING  AND  PRACTICAL. 

To  the  Editors : 

It  is  with  pleasure  that  I  enclose  my  subscription 
for  the  Bulletin  of  Pharmacy  for  1906.  Being 
a  subscriber  to  several  pharmaceutical  periodicals, 
I  consider  the  Bulletin  the  most  interesting  and 
brightest  of  them  all.  Each  department  of  every 
number  is  entertaining  and  practical,  and  I  cannot 
see  how  a  druggist,  employer,  or  employee  can  be 
without  it.  Wm,  Kaier,  Ph.G. 

New  York,  N.  Y. 


A  Pharmaceutical  Float.— An  "after-harvest  jubilee  parade"  Is  an  annual  feature  In  the  Indiana  town  of  North  Judson.  Last  fall  one  of 
the  most  interesting  floats  in  the  parade  was  gotten  up  by  P.  H.  McCormick  &  Co.,  successful  druggists  of  North  Judson.  The  figure  of  Justice 
was  represented  with  balances  and  sword.  In  one  scale  pan  white  blocks  typifying  pure  drugs  outweighed  gold  blocks  In  the  other.  A  miniature 
drug  store  was  seen  in  the  rear  of  the  wagon,  and  here  two  boys,  dressed  in  white,  were  at  work  operating  pestles  and  mortars. 


166 


BULLETIN   OF  PHARMACY 


BUSINESS    HINTS. 


Soda  Openings. — 

Among  the  druggists  who  had  soda  opening  days  last 
year,  and  who  were  thoughtful  enough  to  send  the  Bulletin 
copies  of  the  advertising  literature  used  on  those  occasions, 
were  Ernest  Cutler,  Wolcottville,  Ind. ;  The  Caro  Drug  Co., 
Caro,  Mich.;  and  W.  E.  Sherriff,  Ellsworth,  Kansas.  Mr. 
Cutler  has  a  soda  opening  every  year  on  April  22,  this  being 
the  anniversary  of  his  starting  in  business.  He  makes  of 
the  day,  indeed,  an  anniversary  occasion  as  well  as  a  soda 
opening.  The  event  is  always  widely  advertised  in  the  local 
papers  and  by  means  of  circulars  sent  through  the  rural 
delivery.  Wolcottville  is  only  a  town  of  800  people,  and  yet 
Mr.  Cutler  last  year  had  over  2500  persons  during  his  open- 
ing day!  This  was  the  largest  record  he  had  ever  scored. 
Eighteen  hundred  glasses  of  soda  were  given  away,  as  well 
as  500  carnations  and  about  500  quarter-pound  boxes  of 
chocolates  to  the  ladies,  not  to  mention  cigars  to  the  men 
who  didn't  drink.  Despite  all  of  these  free  offerings,  how- 
ever, Mr.  Cutler's  cash  sales  for  the  day  far  exceeded  any  in 
the  four  years  of  his  business  in  Wolcottville.  Mr.  Cutler 
firmly  believes  in  opening  days  of  this  kind. 

The  Caro  Drug  Co.  got  out  a  little  circular  bearing  the 
following  invitation :  "The  Caro  Drug  Co.  extends  to  you  a 
cordial  invitation  to  join  them  in  a  free  glass  of  soda  on 
the  occasion  of  the  formal  opening  of  the  soda  season,  Fri- 
day, May  the  fifth,  nineteen  hundred  five,  at  the  Caro  Drug 
Co.'s  fountain.  Souvenirs  for  the  ladies.  Boomhower's 
orchestra."  On  another  page  was  given  a  list  of  some  of  the 
leading  fountain  flavors,  many  of  which  were  special  drinks. 
On  the  front  cover  of  the  circular  was  an  illustration  of  a 
huge  glass  of  soda  with  two  brownies  standing  on  ladders 
and  sucking  the  delicious  beverage  through  straws.  This  cir- 
cular was  sent  out  by  post  to  a  selected  mailing  list,  and  was 
also  distributed  in  other  ways.  Always  enclosed  with  it  was 
a  ticket  bearing  the  following  statement: 


OUR  TREAT 

We  will  consider  it  a  favor  if 
you  will  present  this  ticket  for  a 

FREE  GLASS  OF  SODA 

AT  OUR  FOUNTAIN 

FRIDAY  AFTERNOON   AND   EVENING, 
MAY   5,    1905, 

THE  CARO  DRUG  COMPANY. 


NOT  TRANSFERABLE. 


W.  E.  Sherriff,  of  Ellsworth,  Kansas,  always  has  a  soda 
opening  every  year.  Last  year  it  was  held  on  May  11.  The 
invitation  was  a  very  simple  one,  containing  only  the  follow- 
ing text:  "We  cordially  invite  you  to  attend  our  soda-water 
opening  Thursday,  May  the  eleventh,  nineteen  hundred  five : 
W.  E.  Sherriff,  the  leading  druggist.    Music,  Souvenirs."   This 


text,  properly  displayed,  was  printed  on  a  very  nice  quality  of 
deckle-edge,  light-brown  paper,  and  the  thing  was  gotten 
up  as  a  folder.  On  the  outside  was  the  title  "To  Introduce 
Good  Soda  To  You."  The  folder  was  enclosed  in  an  envelope 
of  the  same  stock  and  sent  out  to  a  selected  mailing  list. 

Mr.  Sherriff  believes  in  soda  openings  heartily,  and  a 
reference  to  his  opening  of  two  years  ago  will  be  found  on 
page  154  of  the  Bulletin  for  April,  1905.  Indeed,  in  that 
issue  of  the  Bulletin  the  experiences  were  given  of  a  num- 
ber of  druggists  in  the  soda-opening  line,  and  the  invitations 
and  advertisements  were  reproduced  which  they  had  employed 
for  the  purpose.  Readers  who  are  interested  in  the  subject 
will  do  well  to  turn  to  the  April  number  of  last  year. 

The  Value  of  a  Catch  Word  ini  Advertising. — 

The  Axt  Drug  Co.,  of  Fort  Madison,  Iowa,  are  clever 
newspaper  advertisers.  They  use  a  5-inch,  single  column 
space  in  the  local  papers  systematically.  We  reproduce  a 
group  of  their  ads.  this  month,  and  it  will  be  seen  that  the 


A)ct; 


Mighty  B:ood  time  to 
catch  cold  now  days. 
Better  watch  yourself. 
Keep  a  box  of  Q,uin- 
Lax  handy.    At  the 
very  first  indication 
of  a  cold,  start  taking: 
It.    Continue  taking  it 
for  a  few  days.    Satis- 
faction or  money  back 
96e  a  Box. 


A  Ton  of  Coal  Free. 
Buy  a  Bottle  of  Axl's 
Cough  Cure  and4ell  us 
how  many  pieces  of 
Coal  in  the  Scuttle. 
It  will  be  Counted  on 
January  Uth  in  our 
Window. 

Sccood  and  Aftrkat. 


You  never  look 
old  when  you  have 
a  nice,  clean, 
transparent  com 
plexion,  just  such  a 
one  as  is  assured  by 
the  continued  use  of 
Cucumber  Cream. 
A  cream  with  a 
reputation  for  foil 
ing  "Father  Time." 

Recoml  ui<1  Market. 


Everyone  has  a 
favorite  cough 
remedy,  but  more 
people  use  Axt's 
Cough  Cure  than 
any  other  because 
it  stops  the  cough. 
10,  25  &  50c  bot- 
tles.   Satisfaction 
or  money  back. 


JkfZ 

It's  moving 
day  for  Bed- 
bugs any 
time  you  use 
Bugacide. 

25c  a  Bottle. 


"That  itching, 
scaly,  smarting 
Dandruff  caused 
from  perspiration 
is  soon  stopped  by 
applications  of  our 
Quinrum.    Money 
back  if  not  satis- 
fied. We  mean  it." 


phrase  "Axt  says"  is  conspicuous  in  all  of  them.  This 
phrase  has  been  used  now  for  a  couple  of  years  and  has 
become  a  common  expression  in  Fort  Madison.  The  Axt 
Drug  Co.  are  aggressive  all  along  the  line,  and  they  send  thei 
Bulletin  a  copy  of  a  circular  issued  some  time  ago  to  workj 
up  a  "special  day,"  at  which  souvenirs  were  distributed,  music 
was  in  evidence,  and  "things  were  doing  generally."  Over 
1300  women  registered  their  names,  and  the  sales  for  the  day 
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were  the  largest  ever  experienced  in  the  history  of  the  firm. 
The  expenses,  large  as  they  were,  ran  only  about  54  per  cent 
of  the  cash  sales.  The  Axt  Drug  Co.  has  special  days  two 
or  three  times  a  year,  in  connection  with  the  opening  of  the 
soda  fountain  and  other  similar  events.  The  Axts  are 
hustlers ! 


[An  Elegant  Piece  of  Advertising. — 


i' 

^^B  About  the  finest  piece  of  drug-store  advertising  that  we 
^^■have  seen  in  a  long  while  comes  to  us  from  F.  C.  Schmidt, 
^^■7118-7120  South  Chicago  Avenue,  Chicago.  It  is  a  handsome 
^^Rl6-page  booklet,  3x6  inches  in  size,  illustrating  and  describ- 
'  ing  Mr.  Schmidt's  pharmacy.  Every  left-hand  page  is  occu- 
pied with  a  half-tone  engraving  of  some  corner  or  depart- 


H 


Mr.  SchmiUt  at  lik  desk— one  of  the  cuts  used  in  the  booklet 


ment  of  the  pharmacy,  while  the  right-hand  page  presents  a 
description  of  the  department  or  a  little  talk  that  is  appro- 
priate. The  booklet  is  printed  in  two  colors,  brown  and  red, 
and  a  very  fine  and  heavy  quality  of  white  paper  is  used. 
The  cover  is  of  light  cardboard,  and  is  a  little  larger  in 
dimensions  than  the  interior  pages,  so  that  it  extends  over 
the  edges.  Mr.  Schmidt's  pharmacy  is  an  admirably  equipped 
and  up-to-date  establishment,  and  this  description  and  illus- 
tration of  it  can  scarcely  fail  to  produce  good  results.  In  an 
advertisement  of  this  kind  it  pays  to  spend  money  on  good 
P^per,  good  printing,  good  illustrations,  and  good  work  all 
along  the  line. 

Drug-store  Papers. — 

E.  L.  Geisert,  of  Hooper,  Neb.,  gets  out  a  little  sheet 
which  he  calls  "The  Druggist."  It  is  published  monthly  like 
all  druggists'  papers,  but  instead  of  having  four  or  six  pages, 
comprises  simply  one  sheet  of  two  pages.  It  is  thus  more 
of  a  circular  than  a  paper.  Considerable  general  matter  is 
employed,  such  as  jokes,  and  the  ads.  are  on  the  whole  well 
written,  but  the  typography  is  very  poor.    The  printer  needs 


a  good  jacking  up!  Mr.  Geisert  would  do  well  to  send  to  a 
number  of  brother  druggists  throughout  the  country  who  get 
out  little  papers  of  their  own,  and  see  how  they  do  the 
trick.  Here  are  a  few  men  whose  papers  have  been  men- 
tioned in  the  Bulletin  during  the  last  year  or  two :  Andrew 
R.  Cunningham,  264  Joseph  Campau  Avenue,  Detroit,  Mich.; 

B.  S.  Cooban,  63d  Street  and  Normal  Avenue,  Chicago;  Dr. 
A.  B.  Stone  &  Son,  Lamar,  Mo.;  Thompson  &  Hagan,  Chris- 
tiansburg,    Va. ;    Lutz   &    Rodemeyer,    Hazelwood,    Pa.;    W. 

C.  Wheelock,  Kalamazoo,  Mich. ;  the  Laue-Davis  Drug  Co., 
Portland,  Oregon;  G.  N.  Syms,  91  Eighth  Avenue,  New  York 
City;  L.  E.  Bangert,  Melrose  Street  and  East  Ravenswood 
Park,  Chicago. 

Appropriate  to  the  Spring  Season. — 

This  is  just  about  the  time  when  housewives  begin  to 
think  of  bedbugs,  roaches,  moths,  and  a  few  other  interesting 
represensatives  of  the  entomological  world.     We  are  repro- 


r 


Are  You 
Troubled 
With  Roaches? 


W«  mr*  lakftKing  •  gcxxl.  tquare 
offer  by  propoting  tb  giv«  you 
•  vrriltvn  gu»r*nte*  with  vvvrx 
purcha»«  of  our  RoacK  Powder 
to  refund  your  money  if  't\ 
don't  Kill  your  roeche».        ^  <^ 


•> 


Rilburn's 
Roach  Powder 


T\itU  •wry  fo*ch  in  your  hous*. 
Only  laK««  on*  night  lo  do  it. 

NOT  EXPEN5IVE-50LD  IN  BULK 


Aak  any  Hotel  or  Big'  Board- 
ing House   keeper  about   it. 


Beds    Buggy"? 

Ever  Notice   One   on   the  Wall  > 

They're  plainer   than  the 
Handwriting'    on    same.  <^ 

OUR    BED    BUG    KILLER 
WILL     KILL     THEM! 

No  mailer  where  they  Are  and 
ii'»  not  poiaonouB  cither.  No 
bother  or  troubla  lo  use,  and 
it'a  cheap—35  CenU  a  Pint. 
Now  ia  the  beftt  time  to  uae   it. 


We've  Lot  Of  MotI)  Bails,  Too 


Kilburn's 
Drug'    Store 

lOth  and  Maine. 


ducing  herewith,  in  greatly  reduced  size,  a  huge  half-page 
newspaper  advertisement  employed  last  year  at  this  season 
by  one  of  the  Bulletin  readers.  Mr.  Kilburn's  advertisements 
have  frequently  been  referred  to  in  this  department. 


t 
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Offsetting  the  Effects  of  the  Mail-order  Houses. — 

A.  D.  Lemmon,  of  Guthrie  Center,  Iowa,  and  the  Towner 
Drug  Co.  of  Towner,  N.  D.,  are  determined  not  to  go  to 
sleep  and  permit  the  mail-order  houses  in  Chicago  to  rob 
them  of  their  business.  They  have  shown  a  disposition  to 
fight  that  might  well  be  emulated  by  other  druggists  located 
in  sections  where  these  trade  octopi  are  extending  their  opera- 


4 


lodisputable  Facts,  when  you  buy  WALL  PAPER 
from  a  Catalogue  Housel 

1.  Yoa  Most  pay  freight 

2.  You  Most  Trim  tlie  paper  yourself. 

3.  You  Must  Clioose  from  a  few  small  samples. 

4.  You  Cau  Not   Keturn   unused  paper  and    re- 

ceive credit. 


Yo.u  Can  Save  time,  money  and  trouble,  and  make 
your  selection  from  4U0  different  patterns  which  yon  can 
see  with  your  own  eyes 


-AT- 


Lemmon's  Dru^  Store 


Agenti  for  Shirwia-WUliuns  Paint. 


BOTH  'PHONES  No.  4. 


GUTHRIE  CENTER,  IOWA. 


tions.  On  this  page  we  are  reproducing,  in  greatly  reduced 
size,  three  of  the  Lemmon  and  Towner  newspaper  advertise- 
ments. It  will  be  observed  that  in  every  ad.  the  attempt  is 
made  to  show  by  figures  that  the  prices  of  the  mail-order 


CMcaso  or  Gntlrle  Center 


WHY  Buy  Wall  Paper  in  Chicago,  when  you  can 

Buy  Cheaper  in  Guthrie  Center 

We  carry  a  large  tnd  well  assorted  stock  of  Wall  Paper  liumberinff   nearlv 
4DO  hundred  different  patlerna  which  you  can  se«  with  your  own 
nom  in  peraon.  No  one  can  select  wall  ptper  satii£actonl>  u'ith< 
gooda  and  knowing  what  he  is  getting.    When  yog  buy  from  a 
obliged   to  make  your  selectioj)  from  a  catolo(!;ue. 


it  takes  a 


from  which  jou  can  make  your  choice. 


h  ettt  /w  kt»  H  ttf/  /wr  Wail  hptr  01 

iiiin.lnkittUijrin|     I 


Tc  it  tonw!tK9d  rvad  eaf^folly  Iht  Mlowinj  data: 

mw.     .iMgDl(iiirTWirlCMri» 


prtMpu 

No.  .vt  n  K 


2  doon  and  2  window 


i£r:X*:::iJTSfiT>,;;:S!|s 


Coat  of  this  paper  for  a  Cost  of  this  papw  for  a 
room  11x11  ft..  9h ceiling, ' room  11x11  ft..  9n  ceiling, 
2  doon  and  2  windows:      j  2  doors  and  2  windows: 


.:&U 


.11.01 


We  allow  credit  on  unused  paper  whjcli  you 
every  roll  of  paper  that  leaves  our  hou!^,  saving  you  ine  annoyance  anu  me  isoor 
of  having  to  tnm  h'lndreds  of  feet  of  it  youiaell  "with  a  pair  of  scissors. 

We  Save  you  the  freight  charges.  The  freight  on  wall  paper  clear  from  Chica- 
mJi  77cU  per  100  Jjf,  with  a  minimum  charge  of  25cts.  In  addition  to  this, 
ff.urai^raifon  yoQ  find  it  inconvenient  tocaH  immediately  for  goods  that  you 
NOeN*  by  freight, )  du  are  obliged  to  pay  5c  per  day,  over  48  hours  after  they 
lH«tt  amyed.    . 

.  W»  have  Pean,  F.oAl'Ck|s,  and  Montgomerj-' Ward.  &  Co'*.  Catalogues  and 
Samples.  Cotne  in  and  compaie  them  with  our  prices  and  samples,  then  judge 
tor  >'ou»elf. 

GUTHRIE 
9ESTE8. 


houses,  everything  considered,  are  no  cheaper  than  those  of 
the  home  druggist,  and  perhaps  not  as  cheap.  Definite  exam- 
ples are  given  to  carry  the  point  home  forcibly.  The  adver- 
tisements were  all  of  them  large  ones,  the  one  of  the  Towner 


Drug  Co.  occupying  half  a  page  of  newspaper  space.  All 
three  appeared  in  the  local  papers — papers  in  which  the  mail- 
order houses  advertise  systematically  and  continuously.     Mr. 


^ 


ECONOMY 


•^ 


AN.t)iiiKlif  I).v  ojie  (»>■  the  largest  .Mail  ()i-<k'i'  lioii.xfs  in  llic  l'iiitc<l'StHte8. 
Thwo  prices  rri>n)  lite  eata]o$;iie  oC  a  limi.sc  in  Chiengo: 


I         Thejr  HM  Swcel  Oil.  a  A 

An  Example  |"ki"'* '■»'"'  '"■■■  i"'""if 


I'lHHlUal  lOr.    roMageaml  KuU 
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Some  Mor«  Examples: 


THE  TOWNER   DRUG    COMPANY 

a  ARTHUR  C.  HANSON,  runager 

A      Towner,  Nortli  Dakota  I )oin pier  Block 


Lemmon  fortifies  his  advertisements  by  getting  the  editor  to 
give  him  little  paragraphs  in  the  "local"  column. 

A  Satisfied  Customer. — 

E.  P.  Dodge,  manager  of  the  Cahoon-Lyon  Drug  Co.  in 
Buffalo  and  a  man  of  large  experience  in  the  drug  business, 
never  tires  of  insisting  that  every  business  man  ought  to  be  a 
student  of  human  nature.  He  ought  to  learn  to  know  just 
what  kind  of  treatment  each  customer  wants  and  then  give  it 
to  him  invariably.  Some  men  want  "the  glad  hand;"  others 
do  not.  Some  men  are  cranks,  and  Mr.  Dodge  never  fails  to 
let  a  crank  bore  him  if  the  fellow  insists  upon  doing  it! 
Dodge's  theory  is  that  if  the  crank  isn't  for  you,  he  is  against 
you,  and  that  there  ought  not  to  be  any  doubt  which  side 
you  would  desire  him  to  be  on.  There  is  one  man  in  Buf- 
falo who  is  an  almost  unbearable  nuisance,  but  Dodge  stands 
him  patiently  in  accordance  with  his  invariable  practice.  He 
says  the  man  is  always  talking,  and  he  proposes  to  have  him 
talking  for  him  instead  of  against  him.  The  result  is  that  he 
hears  indirectly  of  the  fellow  lauding  him  to  the  skies.  This 
whole  philosophy  may  be  summed  up  in  the  trite  phrase  that 
"A  satisfied  customer  is  the  best  advertisement  and  the  best 
investment  a  store  can  possibly  have." 

"In  Business  for  Your  Health," — 

The  phrase  which  forms  the  caption  of  this  paragraph, 
originally  devised  by  the  Jackson  Drug  Co.,  of  Shenandoah, 
Iowa,  and  contributed  to  this  department  of  the  Bulletin 
for  July,  1905,  has  been  adopted  by  John  J.  Seiberz,  Story 
Avenue  and  Webster  Street,  Louisville,  Ky.  As  we  write 
we  have  before  us  a  little  four-page  folder  which  Mr.  Seiberz 
has  recently  printed  for  the  exploitation  of  a  toilet  product 
which  he  calls  "Robert's  Pearl  Cream."  The  lot»n  is  named 
after  his  two-year-old  boy,  and  a  picture  of  the  little  fellow 
appears  at  the  top  of  the  first  inside  page,  although  no  refer- 
ence is  made  to  his  connection  with  the  preparation.  In  addi- 
tion to  the  catch  phrase,  "in  business  for  your  health,"  Mr. 
Seiberz  uses  orange-colored  paper  in  all  of  his  advertising 
matter :  these  two  distinct  characteristics  he  emphasizes  in 
season  and  out,  endeavoring  to  impress  them  upon  the  public 
mind. 
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PRACTICAL  PHARMACY. 


[Tasteless  Castor  Oil. — 

The  subject  of  tasteless  castor  oil  is  one  of  perennial  inter- 
est. It  has  been  discussed  innumerable  times  in  the  Bulle- 
tin, and  yet  scarcely  a  month  goes  by  that  we  do  not  receive 
some  "query"  regarding  it.  In  a  recent  issue  of  The  Apothe- 
cary we  find  the  following  formula  for  a  compound  tasteless 
castor  oil,  contributed  by  Merritt  B.  Eldredge,  apothecary 
at  the  Soldiers*  and  Sailors'  Home  in  Bath,  New  York.  Mr. 
Eldredge  stated  that  the  formula  had  been  used  with  excel- 
lent results  in  the  hospital.  The  preparation  was  described 
by  him  as  a  pleasant  one  to  the  taste,  and  as  a  product  that 
might  be  given  in  doses  varying  from  one  drachm  to  two 
fluidounces: 

Vanillin     8  grains. 

Garantose     4  grains. 

Oil  of  peppermint   8  minims. 

Alcohol     3  drachms. 

Castor   oil    .• 12  ounces. 

Olive  oil   (imported),  enough  to  make 1  pint. 

Mix  the  vanillin,  garantose  and  oil  peppermint  with  the  alcohol, 
and  then  add  the  castor  oil  and  the  olive  oil. 

Mr.  Eldredge  thought  this  preparation  could  be  put  up  in 
four-  or  six-ounce  bottles  with  attractive  labels,  and  that,  so 
prepared,  it  would  make  a  profitable  specialty.  As  a  name 
he  suggested  "Castol." 

Three  Household  Preparations. — 

"S.  M."  gives  formulas  in  The  American  Druggist  for 
some  household  products  which  he  says  have  proved  good 
sellers  with  him : 

rURNITUIC  BBIGHT. 

Gum    shellac    Siv. 

Wood    alcohol Oi|. 

Boiled  linseed  oil    Oij. 

Turpentine   oil    Sviij- 

Put  up  in  0-ounce  French  square  bottlea;  cap  and  label;  sell  for 
20  cents. 

SILVBt  KOUOB. 

(For  Cleaning  Silverware.) 

Sodii  bicarb   3j. 

Prepared  chalk   Siij- 

Put  up  in  2-ounce  turned  wood  boxes. 

DISINFECTANT. 

(For  General  Use.) 

Alum    10  lbs. 

Sal  soda   10  lbs. 

Sal    ammoniac    2  lbs. 

Salt     2  lbs. 

Zinc,  chlor  1  lb. 

Muriatic  acid  com.,  q.  s. 

Water,  q.  s 18  gallons. 

Dissolve  the  alum  in  8  gallons  of  boiling  water;  then  add  the  sal 
soda  followed  by  the  muriatic  acid  until  the  precipitate  first  formed  is 
dissolved.  Dissolve  the  remaining  salts  in  the  balance  of  the  water  and 
add  to  the  first  solution. 

Tincture  of  Iodine  in  the  New  U.  S.  P.— 

Professor  Remington  explained  at  the  last  meeting  of  the 
American  Pharmaceutical  Association,  apropos  of  the  slight 
change  made  in  tincture  of  iodine  in  the  new  U.  S.  P.,  that 
potassium  iodide  had  been  added  with  the  object  of  preserv- 
ing the  iodine  content.  "Professor  Coblentz,"  he  went  on  to 
say,  "made  a  number  of  exhaustive  investigations  on  this  sub- 
ject. He  kept  on  hand  for  six  months  some  tincture  of  iodine 
with  a  small  amount  of  potassium  iodide  added,  and  the 
amount  of  iodine  at  the  end  of  that  time  remained  practically 


constant,  and  simple  tincture  of  iodine  will  not  compare  with 
it.  It  makes  the  preparation  more  stable,  and  legal  prosecu- 
tions in  the  future  [for  selling  deteriorated  tincture  of 
iodine]  will  be  fewer.  Another  criticism  about  the  new  tinc- 
ture, of  iodine  is  that,  when  applied  to  the  skin,  owing  to  the 
small  quantity  of  potassium  iodide  present,  there  will  be  a 
little  precipitation  of  crystals  and  consequent  irritation  of  the 
skin.  I  have  had  it  on  my  hand,  and  did  not  find  that  this 
was  the  case.  But  it  will  stop  prosecution,  and  the  pharma- 
cist will  not  be  liable  to  arrest  or  fine.  Apropos  of  this,  I 
received  a  letter  yesterday  from  a  gentleman  in  Illinois,  who 
has  been  prosecuted  because  under  the  old  Pharmacopoeia  of 
1890  it  was  found  that  the  iodine  tincture  on  his  shelves  was 
slightly  deficient  in  strength." 

Gonorrhea  as  a  Cause  of  Death. — 

Joseph  Taber  Johnson,  Washington,  D.  C.  {Journal  A. 
M.  A.),  reviews  the  opinions  of  authorities  as  to  the  eflfects 
of  gonorrhea  in  producing  female  sterility  and  disease,  and 
states  his  belief  that  if  the  mortality  from  this  cause  could 
be  ascertained  it  would  be  found  to  equal  that  from  either 
typhoid  fever,  pneumonia,  or  tuberculosis,  and  that  possibly  it 
might  be  found  to  exceed  the  mortality  from  all  three  dis- 
eases. He  thinks  that  gonorrhea  is  the  cause  of  at  least  30 
per  cent  of  the  deaths  among  prostitutes,  and  that  through 
its  later  effects  on  the  generative  organs  it  may  be  the  cause 
of  death  iti  a  very  large  number  of  virtuous  married  women. 

An  Error. — 

A  formula  was  given  in  this  department  last  month  for  a 
blood  purifier  designed  by  B.  B.  Kerr,  of  Murfreesboro,  Tenn. 
An  error  was  made  in  the  specified  amount  of  water.  Enough 
should  be  employed  to  make  two  gallons  of  product  instead  of 
two  pints.  The  nature  of  the  formula  was  such  that  probably 
every  druggist  at  once  saw  the  mistake  and  corrected  it  in 
his  own  mind,  but  we  might  nevertheless  suggest  to  those 
druggists  who  keep  and  bind  their  Bulletins  that  they  turn 
now  to  the  last  number  and  enter  the  correction  properly. 


Three  A  Ph.  A.  Snapshots.— On  this  and  the  opposite  page  three  photo- 
graphs are  shown  that  were  "  snapped  "  at  the  meeting  in  Atlantic  City  last 
September  of  the  American  Pharmaceutical  Association.  In  the  present 
view  a  "  cross-section  "  is  seen  of  the  members  arranging  themselves  for  the 
ofBcial  group  picture.  The  man  with  the  itching  ear  in  front  is  William 
Hauenstein,  the  New  York  druggist  who  owns  three  stores.  At  the  right  of 
the  row  behind,  with  left  hand  before  his  face,  stands  Dr.  E.  H.  Bartley  of 
Brooklyn;  talking  earnestly  to  him  is  Joseph  Welnstein,  a  member  of  the 
New  York  Board  of  Pharmacy.  The  third  and  fourth  figures  in  the  row  are 
Mr.  Charle.s  W.  Hancock,  Langhome,  Pa.,  and  Prof.  F.  E.  Flsk,  of  Chicago 
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Alvatunder. — 

This  is  a  local  anesthetic,  especially  intended  for  use  in 
dental  surgery.  The  formula  given  for  it  follows :  Cocaine 
hydrochlorate,  1.0;  liquid  carbolic  acid,  3  drops;  tincture, of 
iodine,  3  drops ;  glycerin,  10.0 ;  distilled  water,  enough  to 
bring  the  mixture  up  to  100  Cc. 

Basic  Quinine  Formate. — 

This  is  a  new  salt  of  quinine  designed  particularly  for 
hypodermic  injection.  Soluble  in  5  parts  of  cold  water,  and 
entirely  neutral,  it  causes  no  pain  when  injected. 

Eucodine. — 

Eucodine,  chemically  codeine  brommethylate,  CigHjiNOg- 
Br,  is  said  to  be  obtained  by  the  action  of  methyl  bromide  on 
codeine  (Merck's  Report).  It  is  described  as  forming  lus- 
trous prisms  melting  at  265°  to  266°  C.  Eucodine  is  credited 
with  possessing  the  valuable  properties  of  codeine,  while  being 
less  toxic;  in  equal  dose,  it  may  therefore  be  given  more  fre- 
quently than  codeine. 

Euzon. — 

Euzon  is  the  trade  name  for  pastilles  of  sodium  hyper- 
borate,  a  product  which  is  now  being  much  used  in  the  place 
of  hydrogen  peroxide.     Schering  is  the  agent. 

Lenicet. — 

According  to  Dr.  Lengefeld  {Pharm.  Centralh.)  lenicet  is 
a  condensed,  anhydrous  form  of  aluminum  acetate  containing 
70  per  cent  acetic  acid  and  30  per  cent  aluminum  oxide,  and 
having  the  formula  AUOj.CCzH,  02)«.  It  is  described  as  an 
exceedingly  fine,  very  voluminous,  white  powder,  very  diffi- 
cultly and  but  slightly  soluble.  Even  very  large  quantities 
are  said  to  be  perfectly  innocuous.  The  preparation  is  per- 
manent in  air  and  light,  is  not  hygroscopic,  and  has  a  faintly 
acidulous  odor.  On  mixture  with  water  it  slowly  but  con- 
tinuously yields  acid  aluminum  acetate.     In  the  presence  of 


'A  Qdaktkt  of  Pharmacists. — These  four  A.  Ph.  A.  members  were 
photographed  on  the  porch  of  the  "Islesworth  "  at  Atlantic  City.  Reading 
from  the  left,  they  are  Charles  A.  Rapelye  of  Hartford,  Prof.  Charles  E. 
Casparl  of  St.  Louis,  Prof.  C.  S.  N.  Hallberg  of  Chicago,  and  Prof.  Daniel 
Base  of  Baltimore. 


inorganic  or  organic  acids  it  is  somewhat  more  soluble ;  in 
alkaline  liquids  (e.g.,  intestinal  juices)  it  forms  with  bases 
easily  soluble  double  salts.  Lenicet  develops  both  in  acid 
and  in  alkaline  solutions  a  mild,  gradually  increasing  local 
disinfecting  and  astringent  action.  It  is  employed  in  hyper- 
idrosis,  a  powder  containing  from  20  to  50  per  cent  of  lenicet 
with  talcum  being  considered  particularly  useful  for  dusting 
into  stockings  or  rubbing  twice  daily  into  the  feet. 

Nucleogen, — 

According  to  the  Pharmaceutische  Centralhalle  (National 
Druggist)  nucleogen  is  an  organic  combination  of  phosphorus, 
arsenic,  and  iron  in  the  shape  of  an  arsenic  iron  nucleinate. 
Exploited  by  the  Physiologisch-chemischen  Laboratorium  of 
Hugo  Rosenberg,  Berlin.  Put  on  the  market  in  the  shape  of 
tablets  and  a  sterilized  solution. 

Pyrenol. — 

Pyrenol  is  chemically  benzoyl-thymyl-sodium-benzoyl  oxy- 
benzoate.  It  is  prepared  from  benzoic  acid  and  contains  em- 
pyreumatic  matters.  These  cause  a  certain  turbidity  in  solu- 
tions of  pyrenol,  which  disappears  after  standing.  In  conse- 
quence of  this  fact  the  makers  give  notice  to  users  not  to 
filter  solutions  of  the  substance,  but  to  put  on  the  container 
a  "shake"  notice. 


Snapped  at  Atlantic  City.— These  three  well-known  members  of  the 
A.  Ph.  A.  were  just  starting  off  for  a  walk  as  they  were  caught  by  the 
camera  man.  Charles  A.  Rapelye,  of  Hartford,  Conn.,  stands  at  the  left; 
George  Reimann,  of  Buffalo,  with  the  inevitable  cigar,  is  seen  in  the  center, 
while  the  figure  at  the  right  is  E.  G.  Eberle,  the  Texan  from  Dallas. 


Sanoform. — 

This  is  an  odorless  white  powder  said  to  be  quite  devoid 
of  toxicity;  it  dissolves  when  in  contact  with  moist  surfaces 
of  living  tissues  and  slowly  liberates  iodine  and  salicylic  acid. 
Chemically,  it  is  methyl-di-iodosalicylate. 

Viferral. — 

This  represents   a  polymerization  of  chloral   and  pyridil 
and  appears  as  a  white  powder,  which  at  from  153°  to  155' 
first  crusts  and  then  melts.     It  is   slowly  and  only  partiallj 
soluble  in  cold  water,  but  dissolves  rapidly  and  completely  it 
boiling  water.     It  possesses  hypnotic  properties,  and  is  givenj 
in  doses  of  from  one  and  a  half  to  two  grammes.     It  is  very] 
disagreeable  in  taste,  and  hence  should  be  given  in  capsules.. 
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BOTANY  and  MATERIA  MEDICA 

Monthly  review  by  Oi,ivitR  A.  Farweix. 

The  Silk-cotton. — 

The  family  Bombacex,  sometimes  united  with  the  Malva- 
ceae, includes  a  number  of  remarkable  trees,  among  them 
those  known  as  "silk-cotton."    The  trees  of  two  genera,  Bom- 


■  and  Eriodendron,  are  known  by  this  name.     We  present 

views  of  a  historic  giant  silk-cotton  at  Nassau,  in  the 

imas,  which  is  known  as  Eriodendron  enfractuosum.  The 

tos  were  taken  by  Mr.  J.  F.  Coonley.     The  illustrations 


the  peculiar  enlargements  of  the  upper  roots  and  base 
le  stem,  which  are  known  as  plank-buttresses,   and  are 
liar  to  trees  growing  in  a  tropical  climate  with  an  abund- 
of  rain.    The  Baobab  tree  belongs  to  this  family. 

icinal  Plants  of  the  United  States. — 

What  unquestionably  will  be  of  vast  help  to  all  engaged 

the  crude  drug  trade  of  this  country,  and  especially  to  the 

ill  country  collector,  is  a  small  pamphlet  entitled,  "Wild 

Medicinal    Plants   of   the   United    States,"    and    compiled   by 

liss  Alice  Henkel  of  the  Department  of  Agriculture.     The 

imes,  both  common  and  botanical,  are  arranged  in  one  alpha- 

tical  sequence,  and  only  such  plants  are  considered  as  have 

known  commercial  value,  or  such  as  are  usually  mentioned 

trade  lists  of  the  crude  drug  dealers  of  the  country.    The 

formation   concerning   each   plant  will   be   found  under   its 

cepted   botanical    name.      Following   the   name    comes    the 

inie  of  the  family,  botanical  synonymns,  common  names,  a 


short,  concjse  description  of  habit  and  habitat,  geographical 
distribution,  and  parts  used,  with  oflficial  or  non-official  title. 
This  pamphlet  fills  a  long-felt  want  in  the  crude  drug  trade, 
and  we  venture  to  predict  for  it  a  large  sphere  of  usefulness. 

Killing  Diphtheria  Bacteria. — 

Consul-General  Guenther,  of  Frankfort,  reports  that  the 
president  of  the  government  of  Wiesbaden  has  issued  the  fol- 
lowing notice  calling  attention  to  the  danger  of  diphtheria: 

"Through  scientific  investigation  it  has  been  ascertained 
that  the  bacteria  of  diphtheria  adhering  to  eating  and  drink- 
ing utensils  retain  life  up  to  fifteen  days,  and  that  a  sufficient 
removal  of  the  infection  cannot  be  accomplished  by  washing 
the  glasses  and  rubbing  them  dry  with  cloth.  Neither  can 
forks  and  knives  be  freed  of  infection  by  simply  rubbing  them. 
This  is,  however,  accomplished  within  one  minute  by  washing 
with  a  2-per-cent  solution  of  soda  of  50".  While  calling  atten- 
tion in  general  to  the  danger  of  spreading  diphtheria  through 
eating  and  drinking  utensils,  I  call  the  special  attention  of 
proprietors  of  educational  institutions  and  of  hospitals  to  the 
fact  that  apparently  healthy  persons  frequently  carry  diph- 
theria germs  in  the  mouth,  thereby  infecting  eating  and  drink- 
ing utensils,  and  in  this  way  they  may  be  instrumental  in 
spreading  the  disease." 

Dialium  Ferrum — What  is  It? — 

Recently  there  has  been  going  the  rounds  of  the  medical 
press  the  statement  that  Dialium  ferrum,  a  tree  of  Brazil,  is 
a  good  remedy  in  the  treatment  of  diabetes.  Dialium  is  a 
genus  of  the  Pea  family,  Leguminosae,  consisting  of  some 
dozen  or  so  of  species,  all  of  which,  except  one,  are  natives 
of  Africa  or  Asia;  it  is  classed  with  the  sennas,  subfamily 
Cxsalpinix,  and  is  closely  related  to  the  St.  John's  Bread, 
Ceratonia  siliqua  Lin.  The  fruits  are  small  and  globular,  of 
the  size  of  a  large  currant,  a  cherry,  or  a  small  plum ;  they 
have  a  pleasantly  acidulous  taste  like  that  of  the  tamarind, 
and  are  sometimes  called  tamarind-plums.  The  fruits  of 
nearly  all  the  species  are  edible,  and  some  are  used  as  foods. 
The  only  American  species,  so  far  as  we  are  able  to  ascertain, 
is  Dialium  divaricatum  Vahl.,  of  Guiana  and  Brazil.  Dialium 
ferrum  is  not  mentioned  in  any  of  our  works  of  reference, 
botanical  or  otherwise,  of  which  we  have  a  very  complete 
collection. 

Gelsemium  Root. — 

In  the  Western  Druggist  Prof.  L.  E.  Sayre  has  published 
the  results  of  his  comparative  examination  of  dried  gelsemium 
root  with  the  green  root.  He  concludes  that  gelsemium  root 
loses  some  of  its  strength  by  drying,  based  upon  the  fact  that 
the  dried  root  has  a  smaller  percentage  of  alkaloid  than  the 
green. 

New  Species  of  Coffee.— 

Consul  Guenther  reports  that  the  French  explorer,  M. 
Chevalier,  has  discovered  three  new  species  of  coffee  in  the 
Congo  district.  Two  are  shrubs  and  one,  Coifea  excelsa,  is  a 
tree  of  about  66  feet  in  height.  It  has  gray,  longitudinally- 
furrowed  bark,  oblong  leaves,  and  white,  fragrant  flowers, 
which  appear  in  February  and  March.  The  grains  are  small 
and  resemble  certain  kinds  of  coffee  of  Abyssinia.  A  five- 
year-old  tree  will  yield  about  1200  beans  very  rich  in  caffeine. 
It  yields,  after  roasting,  an  infusion  of  superior  flavor,  and 
has  been  rated  among  the  best  kinds  of  coffee. 
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THE  DRUQQIST'S  SPECIALTIES 

In  this  department  Mr.  B.  S.  Coohan,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (3)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 


The  Massage  Cream  Problem  Solved  at  Last! 

As  the  result  of  many  experiments,  and  practical  tests  of 
products  prepared  from  casein,  employing  various  methods  of 
coagulation  and  treatment  of  the  coagulum,  we  are  finally  in 
position  to  offer  a  fairly  good  solution  of  the  problem.  At 
least  three  barbers  who  do  a  large  massage  business,  and 
who  have  been  testing  products  for  us,  agree  that  the  last 
"batch"  is  all  right. 

Hydrochloric  acid  was  found  to  give  the  best  results,  giv- 
ing a  larger  yield  of  casein.  Glycerin  cannot  be  used  in 
softening  up  the  dried  mass:  it  is  too  hard  to  "rub  out,"  and 
it  is  essential  that  the  finished  product  be  ground  in  a  paint 
mill,  for  otherwise  it  will  soon  become  grainy  and  unsatis- 
factory. Running  it  through  the  mill  gives  a  better  mixed 
and  smoother  product  than  it  is  possible  to  obtain  with  a 
mortar.  There  is  an  inherent  stickiness  in  the  product  that 
makes  it  hard  to  rub  out,  and  it  leaves  a  starchy  feeling  on 
the  face:  this  may  be  overcome  by  the  addition  of  a  small 
amount  of  sweet  almond  oil,  and  by  the  use  of  dilute  alcohol 
in  softening  the  dried  casein.  After  ascertaining  these  points, 
the  following  formula  was  constructed.  It  works  well,  but 
as  we  intend  adding  massage  cream  to  our  own  list  of 
specialties,  experience  may  make  necessary  some  changes  in 
manipulation.  Therefore  we  do  not  claim  the  product  to 
represent  perfection,  but,  as  the  barber  says,  "It's  the  best 
I  have  seen  and  it's  O.  K." 

THE  FORMULA. 

Skimmed    milk 1  gallon. 

Hydrochloric  acid   1  fluidounce. 

Boric   acid    1    ounce. 

Oil  of  bitter  almond   20  drops. 

Oil  of  rose  geranium 30  drops. 

Oil  of  sweet  almond ^  fluidounce. 

Solution  of  carmine sufficient  to  tint. 

Add  to  the  milk  one  gallon  of  hot  water — hot  enough  to  raise  the 
temperature  to  about  80°  F.  Mix  the  hydrochloric  acid  with  one  pint 
of  water,  and  add  this  to  the  diluted  milk  slowly,  with  constant  stirring 
sufficient  to  completely  coagulate  the  casein,  which  separates  in  a  finely 
divided  condition.  Allow  to  stand  for  an  hour,  collect  the  precipitate 
on  cheese-cloth,  and  after  draining,  return  the  mass  to  the  vessel  and 
add  two  gallons  of  water.  Stir  the  coagulum,  breaking  up  any  masses 
that  may  form;  pour  off  the  water  and  wash  again.  It  is  necessary  that 
all  of  the  acid  and  whey  be  washed  out  of  the  casein.  Collect  on 
strainer  and  squeeze  out  all  the  water  possible,  then  transfer  to  a  mortar 
or  other  suitable  vessel  and  incorporate  the  boric  acid.  Transfer  to  a 
cheese-cloth  bag,  suspend  this  from  a  shelf  or  other  suitable  place,  and 
allow  it  to  hang  for  thirty-six  to  forty-eight  hours,  squeezing  the  bag 
occasionally.  The  mass  contracts  and  forces  water  from  itself,  and  it 
will  take  about  two  days  to  get  it  all  out. 

The  casein  will  then  be  found  quite  dry  and  granular.  Transfer  it 
to  a  mortar,  rub  it  as  fine  as  possible,  put  in  about  one  ounce  of  dilute 
alcohol  (enough  to  moisten),  and  then  add  the  oil  of  sweet  almonds  and 
perfume.  Tint  the  product  with  the  solution  of  carmine.  Add  sufficient 
water  to  form  a  soft  paste,  beat  all  together  until  uniformly  mixed,  and 


then  run  through  a  paint  mill  and  bottle  it  at  once,  or  else  put  it  up 
in  collapsible  tubes.  It  dries  out  very  rapidly,  and  must  be  put  into 
packages  immediately. 

THE   PACKAGE. 

There  does  not  seem  to  be  a  suitable  bottle  on  the  market 
for  this  purpose.  The  best  that  we  have  been  able  to  obtain  is 
the  "Queen   Mary"   jar.     This  has  a  loose  lid,  which  must 


^6ECREAM-SKINfl« 
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^»^'r.,  i;^  IMPERrECTlONS 
Vu'-'' A3  WELL  ASAS-^'" 


be  sealed  in  by  using  paraffin.  The  jar  should,  however,  have 
a  ground-glass  stopper.  The  moisture  dries  out  rapidly,  and 
for  this  reason  we  are  inclined  to  favor  the  collapsible  tube. 
The  label  we  shall  use  is  lithographed  in  red  and  black, 
making  a  neat  package. 


-^^^^""^-"^"f-'oo. 
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ORATINO  ANO   nc-AL.,.o   r-rr^r-^r,-;  lON  TOH  THE 

/REMOVAL  OF  ALL  IMPERFECTIONS   FROM  THE   SKIN.  IT' 

'•■^  A  BEAUTIFIER  AS  WELL  AS  A  SKIN  FOOD  AND  WILL  RE^  1 


MOVE     BLACKHEADS,  PIMPLES,  WRINKLES  AND  TAN 

,  Vr'cpaped  by  B.S.COOBAN  &C0.  DRUGGISTS. 
"^^^^  COR.63' AND  NORMAL.  AVE. 

C  HICAGO. 


THE  CIRCULAR. 

The  following  circular  is  to  accompany  the  package: 
COOBAN'S  MASSAGE  CREAM. 

This  elegant  toilet  preparation  is  prepared  with  great  care  from 
the  purest  material,  and  is  rendered  absolutely  bland,  harmless,  and  anti- 
septic by  special  treatment  in  our  laboratory. 

It  does  not  contain  oil  or  glycerin,  is  not  greasy  or  sticky,  and  is 
guaranteed  not  to  be  a  promoter  of  "fuzz." 

It  may  be  applied  to  face,  neck  or  arms,  with  naught  but  the  jnpst 
beneficial  results,  assisting  in  smoothing  out  wrinkles,  and  S^^P^ 
strength  and  tone  to  the  skin  by  removing  deposits  of  dust  and  dried 
sebaceous  matter  (blackheads)  from  the  pores. 

It  is  applied  by  rubbing  in  well  after  first  washing  the  parts  with 
warm  water,  using  the  tips  of  the  fingers  for  the  face,  or  the  hand 
for  the  neck  and  arms,  massaging  until  the  cream  is  absorbed.  Continue 
the  rubbing  until  it  rolls  up  (drawing  from  the  pores  dirt  and  grime 
that  soap  cannot  reach),  afterward  bathing  the  part  with  warm  w^ter 
and  pure  soap,  using  a  soft  cloth  for  the  purpose,  then  drying  carcfull:i' 
by  a  gentle  rubbing  with  the  towel.  . , 

Should  the  cream  become  too  dry  to  work  readily,  do  not  aaa 
water  to  the  product  in  the  jar,  but  moisten  the  particular  portion  usfi 
before  applying  it,  using  a  very  little  water.  The  jar  must  be  kepi 
tightly  closed  when  not  in  use. 

PREPARED    BY 

B.   S.   COOBAN  &  CO., 

Makers  of  Reliable  Toilet  ReqwisiteSt 

559  W.   63d   St.,  Chicago,   111. 


^^We  figure  that  the  finished  product  will  cost  us,  exclusive 
of  time,  about  80  cents  a  dozen.  A  paint  mill  with  J4  gallon 
hopper  costs  from  $4.75  to  $5.50,  depending  upon  the  dis- 
count you  are  able  to  get.  Your  jobber  can  get  you  one. 
The  mill  can  be  used  for  making  the  cataplasm  of  kaolin 
now  official  in  the  U.  S.  P.,  and  also  for  grinding  up  oint- 
ments. 

FINAL    HINT. 

It  must  be  remembered  that  casein  will  hold  just  a-certain 
i  amount  of  moisture,  and  while  it  may  seem  to  take  up  a 
I  quantity,  any  excess  will  be  thrown  out  on  standing.  It  is 
impossible  to  state  just  the  amount  of  water  to  use  before 
grinding;  this  must  be  arrived  at  by  experience.  It  is  better 
to  have  the  product  a  little  dry  and  then  moisten  it  when 
used,  than  to  have  your  preparation  unsightly  from  rejected 
moisture  after  the  package  has  been  placed  on  sale. 
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Spirit  of  lonone,  Ter pineal,  and  Heliotropin. 

A.  C.  W.  wants  information  on  ionone,  terpincol  and 
heliotropin :  what  are  they  and  how  used  ? 

lonone  was  first  prepared  by  Tieman  and  Kruger  by  the 
interaction  of  citral,  acetone,  and  barata-water  forming  a 
pseudo-ionone,  which  upon  treatment  with  dilute  sulphuric 
acid  is  converted  into  an  isomeric  ionone.  We  are  under 
,  the  impression  that  Schimmel  has  improved  on  the  method, 
and  has  succeeded  in  separating  the  ionone  into  an  alpha  and 
beta-ionone,  the  latter  of  a  much  finer  odor  than  the  other; 
but  the  brochure  containing  the  report  has  been  mislaid,  and 
we  cannot  give  the  details. 

Ionone  is  a  liquid,  and,  because  the  odor  is  so  very  intense, 
it  is  marketed  as  a  10-per-cent  solution  in  cologrnc  spirit 
Before  used  in  perfumes,  it  is  again  diluted  one  to  a  hun- 
dred. It  is  used  in  place  of  the  violet  essence  prepared  from 
pomades,  in  combination  odors  or  bouquets,  and  in  strengthen- 
ing natural  violet  extracts. 

Terpineol  must  not  be  confused  with  terpinol.  When 
terpin  hydrate  is  boiled  with  sulphuric,  phosphoric,  or  glacial 
acetic  acid,  a  mixture  of  terpines  is  formed,  together  with  an 
alcohol  termed  terpincol.  The  mixed  product  is  called  ter- 
pinol. The  alcohol  terpineol,  or  hyacinthol,  is  separated  by 
a  complicated   fractional   distillation,  and   is  a  heavy  liquid, 

Ketimes  called  muguet,  having  a  powerful  odor  resembling 
nnth  and  lilac.  It  is  used  in  solutions,  1  to  10,  in  per- 
es  on  the  lilac  order,  and  in  sachet  powders  kni  tdflet 

Heliotropin  was  first  prepared  from  piperlne','  Btit  fs  riow 
made  mostly  from  safrol,  which  in  turn  Is  dbtained"  frotri 
camphor  oil.  It  comes  in  the  form  of  crystals  and  in  p'oNn^deif'; 
the  latter  having  much  the  sweeter  odor.  fThis  article  is  fre- 
luently  adulterated  with  acetanilide.       •■'■"'T'^"  '^"■^■ 

While  great  advances  have  been  made  in  the  production  of 
nthetic  odors,  and  while  the  improvement  is  constant,  there 
ire  very  few  of  them  that  can  be  used  with  any  degree  of 
satisfaction.  Perfumes  made  with  synthetic  products  soon 
change  by  the  action  of  light  and  air.  Those  who  have  tried 
Hem  in  a  large  way  have  abandoned  their  use  entirely,  or  else 
ise  thera-very  sparingly  to  brace  up  naturat  odors.  T«rpineol 
iecms  to  be  one  of  the  most  satisfactory  synthetic  odors. 
Heliotropin  forms  with  alcohol  a  colorless  solution,  but  oa 


exposure  to  strong  light  turns  various  shades  of  brown, 
lonone  violet  acquires  an  odor  resembling  fusel  oil. 

If  you  are  thinking  of  experimenting  with  these  products, 
you  had  better  get  original  packages.  Schimmel  &  Co. 
(Fritzsche  Bros.,  New  York)  furnish  the  finest  products. 
They  will  send  you  price  list  on  application,  and  will  doubt- 
less furnish  you  with  descriptive  matter. 

We  have  had  little  experienve  with  the  synthetics.  Per- 
haps some  of  the  Bulletin  family  who  have  experimented 
considerably  will  be  willing  to  give  us  the  benefit  of  their 
knowledge. 


Metal  Polish;  Furniture  Polish  and  Cleaner. 

H.  R.  G.  wants  a  formula  for  polish  for  nickel,  brass, 
copper,  and  silver — something  like  "solarine ;"  also  a  furniture 
polish  that  will  clean  as  well  as  polish.  We  do  not  know 
what  "solarine"  is  composed  of,  but  we  think  the  following 
will  answer  your  purpose: 

METAL  POUSH. 

Tripoli  (light)    2  pounds. 

Soft  soap   1  pound. 

Water,  to  make  1  gallon. 

Rub  up  the  tripoli  with  a  portion  of  the  water  to  a  smooth  paste, 
dissolve  the  soap  in  another  portion  of  water,  add  with  trituration  to 
the  tripoli  paste,  perfume  with  oil  of  mirbane,  and  add  sufficient  water 
to  make  one  gallon. 

An  ounce  or  two  of  oxalic  acid  might  be  a  good  addition.  If  the 
mixture  is  too  thick  add  more  water. 

FURNITURE    CREAM.  ,     jy     , 

Most  of  the  so-called  "creams"  are  emulsions  of  wax  with 
soft  soap,  the  soap  cleaning  and  the  wax  giving  fresh  lostet. 
Try  the  following,  taken  from  "Pharmaceutical  Formulas  c'*''" 

^    „  fll7!i<      J.V--  1,.     O.liKMlli 

Yellow  wax  .16  ounces. 

Turpentine    ^.lr.iJj.iiyJWpuiictai)."'q   >;  iiO 

Shred  the  wax  and  steep  in  tbe  ittrpcntine  aver:nigbt.:   Pladt;  thi 
j'ar  containing  it  in  a  ba^in  of  hot  wat^r.     Meanwhile;  prepare,  the  fol- 
lowing solution:  ' ''      ''.    "''    "'      ''''        '         "''^    "^" 
ilRcnmRnrti    <^lrt->R    hrtr       !>>••'    !.■>   P'sitil' 

Pearlaah   * 2  ounces. 

Soft  toap 4  ounces.  vHr 

Hot   water    6  pints. 

Mix  the  two  solutions  by  pouring  the  second  gradually  into  the 
first,  stirring  briskly  until  an  Mnulsion  is  formed. 


in 


Waphthalin  afSpi:  hmecticide;  Vitpl. 


L.  B.  Switzer  givif  his  experience  with  naphthalin  as  an 
insecticide,  and  also  with  a  mixture  similar  to  vitol,  two 
subjects  that  were  discussed  in  this  department  last  month: 

"Regarding  naphthalin  for  lice,  etc.,  I  inade.a  mixture  of 
equal  parts  of  powdered  sulj^hur,  powdered  naphthalin,  and 
insect  powder,  for  fleaej  aqd  used  i^  ite  my  dog  kenriel. 
Whether  it  killed  the  fleas  oi?>not  I  c^QOt  say,  but  I  noticed 
that  tte.  dogs  oever  seemed  both?re4  with  th^m.  I.jimply 
dusted  the"  powder  in  tlie.bottpm^^^^  kennel  where  ihe 

dogs  slept.  1  believe  th^toi^ture  would  be  goqd  fpr  ,?hiclcen 
lice,  to  be  dusted  around  the  coop  and  in  the  Bests,  and  <;an 
see  np  objection  to  tl?e  mixture  being  used  Qn;,Ciittfe):,.'A    ! 

"Now  about  'vitol :'  Time  could  be  saved ;  by  using  syrup 
of  hypophosphites  cpnipound,  N.  F.,  in  place-  of  thcv-sajlts. 
Use  port  wine  in  place  of  sheriy  wine, /^^ndrdj^hrc|i";'f (pur 
ounpes  of  the  wine' w'A  fc.wr  Q^nces  of 'whisky.  I  Ii^ve 
had;  sojne  experience  w|th  ^iinilar  preparation,  and  it  wojild 
not  stay  clear  until  I  uSedtlfoi-e  alcohol,  employing  a  portion 
of  whisky,>,fts  ^jjggcated.". ..  ,1  ar.i-.aa  "• '»"  =>•'♦  ^"^  '»'>^'  '"'^    . 
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We  are  obliged  to  Mr.  Switzer  for  his  suggestions.  If 
more  of  the  Bulletin  readers  would  send  in  similar  experi- 
ences this  department  could  be  made  most  interesting  and 
valuable. 

Mr.  Melling,  an  English  frieild  of  the  Bulletin,  sends  in 
an  interesting  lot  of  formulas  which  we  have  not  the 
space  to  use  this  month.  We  appreciate  such  contributions 
and  will  bring  them  out  next  month. 


Cooban's  Foot  Powder. 

F.  G.  K. — The  following  formula  for  Cooban's  foot  pow- 
der was  printed  in  this  department  of  the  Bulletin  in  August, 
1905.  An  illustration  of  the  package  was  also  given.  Here 
is  the  formula: 

Talcum  powder  (powdered  white  French 

chalk)     5  pounds. 

Salicylic  acid   2  pounds. 

Powd.  boric  acid   5  ounces. 

Powd.   orris  root   2  ounces. 

Mix  intimately  and  rub  through  a  No.  60  sieve. 

The  addition  of  a  small  amount  of  powdered  capsicum  would  prob- 
ably "increase  the  circulation  and  impart  warmth  to  the  feet." 

In  addition  to  the  foregoing  formula  for  foot  powder,  you 
will  find  on  page  517  of  the  Bulletin  for  December,  1904, 
an  analysis  by  A.  E.  Picken  of  several  of  the  foot  powders  of 
the  market. 


Dermatitis  Lotion. 

J.  B.  S.  was  very  much  pleased  with  the  formula  for  der- 
matitis lotion  which  was  printed  in  this  department  on  page 
85  of  the  February  Bulletin.  He  is  located  in  a  western 
mountain  pleasure  resort,  and  he  says  that  poison  oak  is  "the 
hoodoo  of  all  such  districts."  He  anticipates  an  excellent  sale 
for  a  popular  product  that  will  palliate  or  cure  the  poisoning. 
Incidentally  it  may  be  mentioned  that  the  formula  was  good 
not  only  for  poison  oak  toxicity,  but  for  prickly  heat,  the 
stings  of  insects,  and  acute  inflammations  of  the  skin  gener- 
ally. 
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Perfume  for  Hair  Tonic. 

E.  D.  H.  wants  to  know  the  best  way  to  cover  the  odor 
of  tincture  of  cantharides  in  a  hair  tonic  containing  about 
50  per  cent  of  alcohol. 

Try  the  following  mixture  of  oils: 

Oil  of  bergamot 1  drachm. 

Oil  of  lavender  flowers   1  drachm. 

Oil  of  rose  geranium 1  drachm. 

Cologne    spirit    2  ounces. 

Use  sufficient  to  perfume. 


QUERIES. 


Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (s)  inquir- 
ers must  in  every  instance  be  regular  subscribers ;  and  (4) 
names  and  addresses  must  be  affixed  to  all  communications. 


Liquid  Court  Plaster. 

W.  C.  H.— A  contemporary  says  that  if  a  soluble  gun- 
cotton  is  dissolved  in  acetone  in  the  proportion  of  about  1 
drachm  by  weight  of  the  former  to  33  to  40  drachms  by 
volume  of  the  latter,  and  half  a  drachm  each  of  castor  oil 
and  glycerin  be  added,  a  colorless,  elastic,  and  flexible  film  will 
form  on  the  skin  wherever  it  is  applied.  Unlike  ordinary 
collodion,  it  will  not  be  likely  to  dry  and  peel  off.  If  tinted 
very  slightly  with  alkanet  and  saffron  it  can  be  made  to 
assume  the  color  of  the  skin,  so  that  when  applied  it  is 
scarcely  observable. 

We  have  also  been  informed  that  a  mixture  of  warm  solu- 
tion of  sodium  silicate  and  casein,  about  9  parts  of  the  former 
to  1  part  of  the  latter,  gelatinizes  and  forms  a  sort  of  liquid 
court  plaster. 

We  are  not  able  to  give  you  a  formula  for  the  proprietary 
liniment  mentioned,  but  you  will  find  innumerable  liniment 
recipes  by  referring  to  the  annual  indexes  of  the  Bulletin  in 
the  December  issues. 


The  ideal  and  the  real  in  spring  poets.— Pitt«Jmrpr  Detpottch. 


"Liquid  Smoke." 

A.  C.  M. — The  liquid  commonly  used  as  a  preservative  for 
meat  is  rectified  pyroligneous  acid.  The  acid  produced  b\ 
the  destructive  distillation  of  birch  and  beech  woods  is  said 
to  give  the  best  results.  The  preparation  known  as  "essence 
of  smoke"  and  "Westphalian  essence"  has  the  following  com- 
position : 

Rectified  spirit  of  tar   Sij. 

Wood    naphtha    jiv. 

Mix  and  add  to 

Crude  pyroligneous  acid. Jxx. 

Shake  and  filter  through  a  filter  wetted  with  the  acid. 

We  get  the  information  from  a  practical  chemist  who  ha; 
had  considerable  experience  in  the  manufacture  of  fluid  prepa 
rations  for  the  preservation  of  meat  that  excellent  results  art 
obtained  with  the  use  of  pyroligneous  acid  distilled  fron^ 
hickory  wood  and  used  in  the  proportion  of  2  quarts  of  th< 
acid  to  15  gallons  of  water. 
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Dispensing  a  Liniment. 

J.  M.  J.  submits  the  following  liniment  formula  with  the 
lark  that  the  owner  of  the  recipe  claims  to  have  had  it 
lied  in  such  manner  that  there  was  only  a  small  amount  of 
tdiment  in  the  bottom  of  the  bottle.  J.  M.  J.,  however,  is 
lable  to  avoid  a  gefatinous  formation  which  results  upon  the 
Jdition  of  the  ammonia  and  the  oil  of  vitriol,  and  which 
early  fills  the  bottle.    Here  is  the  formula: 

Alcohol     4  ounces. 

Gum    camphor    3  ounces. 

Saltpeter     2  ounces. 

Turpentine     2  ounces. 

Water  of  ammonia 2,  ounces. 

Oil  of  vitriol    1  ounce. 

By  dissolving  the  camphor  in  the  alcohol  and  then  adding 
the  sulphuric  acid,  the  ammonia,  and  the  turpentine,  a  clear 
solution  will  result,  but  there  is  no  solvent  in  the  recipe  for 
the  potassium  nitrate.  This  salt  will  consequently  remain 
undissolved. 


Apropos  of  Boiled  Linseed  Oil. 

B.  D.  Co. — Boiled  linseed  oil  is  simply  plain  linseed  oil 
which  has  been  subjected  to  boiling,  and  to  which  has  been 
added  some  chemical  like  litharge  or  sugar  of  lead.  This 
double  process  greatly  increases  the  resinifying  or  drying 
property  of  the  •  oil.  To  answer  your  other  question,  boiled 
linseed  oil  is  somewhat  more  poisonous  than  raw  oil,  since  a 
lead  salt  is  used  in  the  process  of  manufacture.  One  would 
scarcely  want  to  drink  it! 

So  far  as  the  almond  hand  cream  is  concerned,  we  would 
suggest  that  you  add  one  drachm  of  oil  of  almond  to  the 
formula  in  the  Bulletin  for  April,  1905,  or  else  use  instead 
the  very  excellent  formula  printed  on  page  305  of  the  Bul- 
letin for  July,  1905. 


Furniture  Polish. 

R.  E.  O'H. — An  excellent  formula  for  a  furniture  polish 
\     was  contributed  by  A.  Armor  to  page  101  of  the  Bulletin 
for  March,  1903.    It  follows: 

Linseed    oil,    boiled    1  pint. 

Turpentine     1  pint. 

Pure  cider  vinegar 1  pint. 

Mr.  Armor  stated  that  he  put  his  product  up  in  six-ounce 
mel  bottles,  and  sold  it  for  25  cents.  The  directions  on 
le  bottle  read  as  follows:  "Shake  the  bottle  well  before 
sing  the  polish.  Put  a  little  on  a  bit  of  old  Canton  flannel 
id  rub  briskly  and  quickly.  The  furniture  will  shine  almost 
imediately." 

See  also  the  formulas  given  in  "Druggist's  Specialties" 
lis  month. 


Regarding  Hens  and  Eggs. 

W.  B.  p.  p. — Green  cut  bone  is  a  great  help  in  getting 
fertile  eggs  in  the  spring,  and  when  this  is  not  to  be  had 
beef  scraps,  milk,  or  animal  food  in  some  form  should  be 
substituted.  Green  food  is  another  aid  to  obtaining  strongly 
fertilized  germs  in  the  eggs  for  hatching,  and  cut  clover,  beets, 
cabbage,  or  most  anything  in  that  line  will  answer  the  purpose. 

Regarding  your  query  as  to  the  chemical  composition  of 
an  egg  we  may  reply  as  follows:     The  shell  is  composed 


chiefly  of  calcium  carbonate,  calcium  and  magnesium  phos- 
phate, and  magnesium  carbonate.  The  white  of  the  egg  con- 
tains 85.75  per  cent  of  water,  12.67  of  albumen,  1.6  per  cent 
of  sulphur,  0.25  per  cent  of  fat,  and  0.59  per  cent  of  salts  con- 
sisting chiefly  of  potassium  and  sodium  chlorides.  The  yolk 
of  the  egg  has  the  following  composition:  Water,  51.8  per 
cent;  vitellin,  15.8  per  cent;  nuclein,  1.5  per  cent;  palmitin, 
stearin  and  olein,  20.3  per  cent;  the  crystallizable  alcohol, 
cholesterin  (CjeH^O),  0.4  per  cent;  glycerophosphoric  acid, 
1.2  per  cent;  lecithin,  7.2  per  cent;  cerebrin,  0.3  per  cent; 
coloring  matters  (luteines),  0.5  per  cent;  salts,  1.0  per  cent, 
consisting  chiefly  of  phosphates  of  calcium,  potassium,  and 
sodium. 


"Prcdigested"  Olive  Oil  Again. 

Referring  to  the  answer  given  "A.  E.  B."  in  the  last 
Bulletin  concerning  "predigested"  olive  oil.  Dr.  C.  R.  Mar- 
shall, an  authority  on  matters  therapeutic,  suggests  that  the 
oil  be  emulsified  much  as  cod-liver  oil  is.  This  would  of 
course  not  "predigest"  it  in  the  proper  sense  of  the  term, 
since  this  is  impossible  for  reasons  mentioned  in  the  reply 
last  month.  It  would,  however,  render  the  oil  more  readily 
absorbable  by  the  lacteals,  since  it  would  divide  it  into  smaller 
particles.  This  was  the  theory  upon  which  emulsions  of  cod- 
liver  oil  were  first  made,  although  with  cod-liver  oil  the  ele- 
ment of  palatability  has  had  much  to  do  with  the  j)opularity 
of  emulsions — perhaps  more  to  do,  indeed,  than  the  considera- 
tion of  a  more  ready  absorbability.     Olive  oil  is  used  to  a 


[Drawn  for  the  Bullbtin  by  W.  A.  Humphries.] 

Cbollie:  "  Have  you  somethiag  to  help  gwow  a  fellah's  mustache,  don't 
yah  know  ?" 

Dedo  Clehk:  "  Why,  yes,  tweezers  are  the  beat  thing— Just  get  hold  and 
tease  It  out  pationUy." 
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great  extent  nowadays  by  physicians  as  a  fatty  food,  and  "A. 
E.  B."  doubtless  wants  some  product  that  he  could  advertise 
as  being  "predigested"  and  therefore  particularly  available  for 
the  use  of  patients  and  invalids. 


Coloring  a  Meerschaum  Pipe. 

D.  U.  H. — The  Scientific  American  Cyclopedia  of 
Receipts  is  authority  for  the  following  process: 

The  pipe  is  boiled  for  coloring  in  a  preparation  of  wax, 
which  is  absorbed,  and  a  thin  coating  of  wax  is  held  on  the 
surface  of  the  pipe,  and  made  to  take  a  high  polish.  Under 
the  wax  is  retained  the  oil  of  tobacco,  which  is  absorbed  by 
the  pipe,  and  its  hue  grows  darker  in  proportion  to  the 
tobacco  used.  A  meerschaum  pipe  at  first  should  be  smoked 
very  slowly,  and  before  a  second  bowlful  is  lighted  the  pipe 
should  cool  off.  This  is  to  keep  the  wax  as  far  up  on  the 
bowl  as  possible,  and  rapid  smoking  will  overheat,  driving 
the  wax  off  and  leaving  the  pipe  dry  and  raw.  A  new  pipe 
should  never  be  smoked  outdoors  in  extremely  cold  weather. 


An  Object-lesson. 

J.  H.  S. — The  modus  operandi  for  making  almond  cream 
was  discussed  on  page  525  of  the  Bulletin  for  December, 
1905.  A  .formula  for  elixir  of  lactopeptin  was  printed  on 
page  40  of  the  issue  for  January,  1905.  Both  of  these  refer- 
ences, and  others  on  the  same  subjects,  could  easily  have  been 
found  by  consulting  the  annual  index  in  the  December  Bul- 
letin— another  instance  showing  the  wisdom  of  keeping  the 
Bulletins  and  having  them  bound  every  year  for  reference 
purposes.     They  are  a  perfect  mine  of  practical  information. 


A  Tooth-wash. 

P.  M.  Drug  Co. — The  following  antiseptic  tooth-wash  will 
doubtless  serve  your  purposes: 

White   Castile   soap    135  grains. 

Glycerin     2  fluidrachms. 

Simple  syrup 1  fluidounce. 

Water    eyi  fluidounces. 

Alcohol     ; 6J4  fluidounces. 

Tincture  of  cardamom    1  fluidrachm. 

Tincture  Canada  snakeroot  (1  in  16).  1  fluidrachm. 

Oil    of   peppermint    16  drops. 

Oil  of  wintergreen 15  drops. 

Oil  of  cloves   3  drops. 

Oil  of  cassia   3  drops. 

Solution  of  carmine  N.  F.,    sufficient  to  color. 

Mix  the  soap,  glycerin,  syrup,  and  water,  add  the  alcohol,  then  the 
remaining  ingredients,  let  stand  for  a  few  days,  and  filter  at  low  tem- 
perature, so  as  to  avoid  subsequent  separation  of  the  soap  by  reduction 
of  temperature. 


Cleaning  and  Polishing  Marble. 
D.  E.  B. — Here  are  two  methods: 

(1)  Wash  the  surface  with  a  mixture  of  finely  powdered  pumice 
stone  and  vinegar  and  leave  it  for  several  hours;  then  brush  it  hard 
and  wash  it  clean.     When  dry,  rub  with  whiting  and  wash-leather. 

(2)  Soft  soap    4  parts. 

Whiting     4  parts. 

Sodium    bicarbonate 1  part. 

Mix  thoroughly,  and  rub  over  the  marble  with  a  piece  of  flannel, 
and  leave  it  on  for  twenty- four  hours;  then  wash  it  off  with  clean 
water,  and  polish  the  marble  with  a  piece  of  flannel  or  an  old  piece  of 
felt 


Salicylic  Elixir  Compound. 
C.  A.  H. — The  following  may  answer  your  requirements: 

Fluidextract  of  gelsemium   20  Cc. 

Fluidextract  of  cimicifuga   30  Cc. 

Potassium    iodide    20  Gm. 

Spirit  of  orange  compound   1  Cc. 

Elixir  of  salicylic  acid,  N.  F.,  q.  s 500  Cc. 

Mix  and  pass  through  cotton  or  Canton  flannel. 

This   makes   a   nice,   clear,    amber-colored   liquid,   with   a 
fairly  agreeable  -taste. 


To  Render  Saccharin  Soluble. 
M.  K. — Soluble  saccharin  is  made  as  follows: 

Saccharin     512  grains. 

Sodium  bicarbonate   240  grains. 

Water     10  ounces. 

Dissolve  the  saccharin  and  the  sodium  bicarbonate  in  water  and 
filter.  Concentrate  the  solution  by  heating  on  a  steam-bath  and  set  it 
aside  to  crystallize.  Finally  mix  the  crystals  of  soluble  saccharin  with 
granulated  sugar. 


Liquid  Glue. 

A.  E.  P. — Here  is  a  formula  borrowed  from  the  Scientific 
American  Cyclopedia  of  Receipts: 

Take  of  best  white  glue,  16  ounces;  white  lead,  dry,  4  ounces; 
rain  water,  2  pints;  alcohol,  4  ounces.  With  constant  stirring  dissolve 
the  glue  and  mix  the  lead  in  the  water  by  means  of  a  water-bath.  Add 
the  alcohol,  and  continue  the  heat  for  a  few  minutes:  Lastly,  pour  into 
bottles  while  it  is  still  hot. 


Decolorizing  Tincture  of  Iodine. 

E.  C.  H.— H  you  follow  the  directions  of  the  N.  F.  faith- 
fully, using  ammonia  of  28  per  cent  strength,  and  then  wait 
a  reasonable  time  afterwards  for  the  reaction  to  take  place, 
we  do  not  see  why  you  should  have  any  difficulty.  We  are 
unable  to  offer  any  explanation  for  the  formation  of  the 
gummy  substance  resulting  from  the  combination  of  the 
sodium  hypophosphite,  iodine,  and  water. 


Brief  Answers. 

U.  S.  B.  Drug  Co.— We  are  not  able  to  find  a  formula  for 
the  particular  style  of  varnish  you  desire. 

Referring  further  to  the  query  of  "L.  O."  in  the  last 
Bulletin,  we  have  now  to  report  that  "Trotters'  Spavina"  is 
prepared  by  the  Fair  Ground  Pharmacy,  3631  N.  Grand  Ave- 
nue, St.  Louis. 

J.  C.  R.— The  formula  for  "Cataplasm  of  Kaolin"  in  the 
last  revision  of  the  U.  S.  P.  will  serve  your  purpose.  It  is 
typical  of  the  whole  class  of  clay  poultices  found  on  the 
market. 

M.  W.  H. — We  are  not  prepared  to  furnish  you  with  a 
formula  for  the  proprietary  article  mentioned.  Note  the 
recipe  contained  in  Mr.  Farrington's  article  on  "Horse 
Cents"  last  month. 

"A  Subscriber." — Please  read  the  directions  at  the  head 
of  this  department.  At  any  rate,  we  are  unable  to  furnish 
you  with  a  formula  for  the  particular  style  of  hektograph 
mentioned.  Several  hektograph  formulas  have  been  printed 
from  time  to  time  in  the  Bulletin,  and  may  be  found  by 
referring  to  the  annual  indexes  in  the  December  issue. 
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EDITORIAL. 


WHAT  THE  BOARDS  CAN  DO  IF  THEY  WILL. 

'     'Ihat  the  boards  of  pharmacy  have  it  within  their 

IBver  greatly  to  advance  the  educational  standard 

~in  pharmacy,  and  considerably  to  improve  also  the 

^dtiaracter  of  the  schools  and  colleges  of  pharmacy, 

IJKi  fact  of  vital  significance  which  has  often  been 

'^Glared  but  which  has  only  been  established  and 

oved  within  the  last  year  or  two.     Pharmaceutical 

iblicists  have  often  insisted  that  the  key  to  progress 

y  very  largely  in  the  hands  of  the  boards,  but  the 

ards  themselves  hdve  until  recently  either  denied 

been  indifferent  to  this  truth. 

It  remained  for  the  Ohio  board  to  be  the  first  to 

e  its  duty  and  perform  it.     Over  a  year  ago.it 

issed  strong  resolutions  declaring  that  hereafter 

)  candidate  should  be  given   "experience"   credit 

'*r  time  spent  in  college  unless  that  college  insisted 


upon  one  year  of  high  school  work  or  its  equivalent 
as  an  entrance  requirement,  and  unless  it  exacted 
80  per  cent  of  attendance  upon  two  distinct  college 
years  of  not  less  than  t\vent)*-six  weeks  each.  The 
Indiana  board  soon  followed  by  passing  resolutions 
of  practically  the  same  import,  with  the  additional 
provision  that  "recognized"  colleges  must  give  work 
enough  to  render  it  impossible  for  the  student  to 
be  employed  in  a  store  contemporaneously.  The 
Arkansas  board  next  resolved  that  in  the  future 
all  candidates  for  examination  must  have  a  general 
education  equivalent  to  that  demanded  as  an  en- 
trance requirement  by  the  graded  high  schools  of 
the  State;  and  the  Oklahoma  board,  which  registers 
candidates  upon  diplomas,  decided  that  only  those 
colleges  would  be  thus  accredited  which  required  a 
full  high  school  training  or  its  equivalent  as  an 
entrance  standard,  and  which  had  courses  compris- 
ing two  school  years  of  not  less  than  twenty  weeks 
each.  The  Wisconsin  board,  going  farther  than 
any  of  the  others,  boldly  established  the  graduation 
requirement  on  its  own  initiative,  and  provided 
that  the  college  course  must  be  preceded  by  one 
year  of  high  school  work  or  its  equivalent. 

In  an  article  contributed  to  a  recent  issue  of  the 
American  Druggist,  Professor  Oscar  Oldberg  shows 
suggestively  the  power  for  constructive  good  which 
lies  dormant  in  most  of  the  boards  of  pharmacy,  and 
argues  convincingly  that  this  power  should  be 
employed  rationally  and  effectively  for  the  welfare 
of  the  profession,  the  improvement  of  the  colleges, 
and  the  protection  of  the  public.  Among  other 
things  he  believes  that  every  board  should  refuse 
to  "recognize"  any  school  or  college  of  pharmacy 
which  does  not  conform  at  the  very  least  to  these 
minimum  requirements: 

1.  A  school  of  pharmacy  in  order  to  receive  recognition 
must  be  a  regularly  incorporated  or  chartered  educational 
institution  or  a  department  of  such  an  institution,  and  must 
be  governed  by  persons  not  exercising  ownership  in  the 
school  or  deriving  personal  profit  from  the  proceeds  of  its 
operation. 

2.  It  must  possess  an  equipment  for  its  pharmaceutical 
courses  to  the  value  of  at  least  $5000,  exclusive  of  its 
quarters. 
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3.  It  must  give  reasonably  adequate  courses  of  instruc- 
tion in  the  subjects  usually  taught  in  pharmaceutical 
schools,  which  subjects  shall  include  at  least  pharmacy, 
chemistry,  and  materia  medica. 

4.  It  must  have  not  less  than  three  teachers,  of  suffi- 
cient education,  special  training  and  experience,  and  at 
least  one  of  these  teachers  shall  have  had  not  less  than 
five  years'  experience  in  pharmacy. 

5.  The  obligatory  courses  for  graduation  shall  include 
not  less  than  500  hours  of  lectures  and  recitations  and  not 
less  than  1000  hours  of  laboratory  instruction,  and  shall 
extend  over  not  less  than  50  weeks  of  regular  attendance. 

6.  The  courses  of  instruction  must  be  given  in  proper 
logical  sequence,  according  to  approved  educational 
methods. 

7.  The  entrance  requirements  shall  include  a  prelim- 
inary general  education  of  not  less  than  one  year  of  satis- 
factorily completed  high  school  work  or  its  full  equivalent 
of  studies  of  similar  grade  in  academies  or  other  schools 
or  colleges. 

Five  American  boards  of  pharmacy  have  shown 
within  the  last  year  or  two  what  measure  of  bene- 
ficent supervision  can  indirectly  be  exercised  by 
them  over  the  colleges,  and  what  elevation  of  edu- 
cational standards  can  be  achieved  by  virtue  of  their 
own  initiative  alone. 

Will  the  remaining  forty  pharmacy  boards  of  the 
country  profit  by  the  lesson? 


THE  PHARMACIST'S  RELATION  TO  VENEREAL 
DISEASES. 

Considerable  interest  has  been  elicited  by  an  edi- 
torial published  in  the  February  Bulletin  on  the 
relation  of  the  pharmacist  to  venereal  diseases. 
Under  the  circumstances  we  venture  to  return  to 
the  subject  and  consider  one  or  two  phases  of  it 
which  were  not  touched  upon  in  the  previous  article. 
The  topic  is  not  a  pleasant  one  to  discuss,  and  for 
this  reason,  and  also  because  of  an  unfortunate 
prevalence  of  false  modesty,  it  is  ignored  to  an 
extent  which,  negatively  speaking,  does  society  a 
serious  and  well-nigh  incalculable  degree  of  harm. 

Publicity  is  the  one  thing  needed  to  palliate  this 
terrible  curse,  and  yet  publicity  has  never  been  forth- 
coming. Men  have  been  ignorant  of  the  blasting 
and  manifold  effects  of  gonorrhea  and  syphilis,  and 
they  have  run  risks  and  courted  dangers  from  which 
a  knowledge  of  the  circumstances  would  largely 
have  saved  them.  If  the  young  men  of  this  country 
could  only  be  made  to  see  what  an  awful  price  they 
have  to  pay  for  illicit  pleasure,  and  what  a  still 
more  awful  price  they  compel  their  future  wives 
and  children  to  pay,  the  "social  evil"  would  be 
largely  remedied. 


Publicity  is  the  great  need,  and  in  spreading  the 
necessary  knowledge  of  venereal  penalties  the  phar- 
macist, as  a  sort  of  quasi-medical  adviser  in  the 
community,  should  see  his  plain  duty  and  discharge 
it  on  every  possible  occasion.  The  parent,  too, 
should  inform  his  boys  and  do  it  early  enough  to 
warn  them  in  time.  The  teacher,  the  minister,  the 
friend — each  should  assist  in  sowing  the  seed  of 
knowledge;  and  the  false  delicacy  which  has  pre- 
vented any  mention  of  the  subject  at  public  meet- 
ings and  in  the  public  prints  should  be  patiently 
overcome.  A  national  association  with  these  pur- 
poses in  view  has  been  formed  recently  in  Philadel- 
phia, and  it  is  to  be  hoped  that  local  branches  or 
separate  organizations  may  be  established  all  over 
the  country.  In  every  possible  way,  by  every  pos- 
sible means,  the  ignorance  that  is  criminal  should 
be  succeeded  by  the  knowledge  that  is  virtuous. 

Another  point :  No  druggist  should  put  up  a 
remedy  of  his  own  for  either  gonorrhea  or  syphilis, 
and  he  should  discourage  if  not  absolutely  refuse 
the  sale  of  proprietary  articles.  Every  case  of 
venereal  disease  should  be  treated,  not  only  by  a 
physician,  but  by  a  competent  physician,  and  per- 
haps by  a  recognized  specialist  at  that.  Gonorrhea, 
once  thought  only  "equal  to  a  hard  cold,"  is  now 
everywhere  among  intelligent  physicians  recognized 
to  be  a  most  difficult  disease  to  treat  and  cure,  and 
there  are  many  authorities  who  even  believe  it  posi- 
tively incurable — who  declare  that  it  is  apparently 
cured  only  to  break  out  years  afterward  and  infect 
one's  innocent  wife  and  children,  resulting  in  blind- 
ness, deafness,  sterility,  pelvic  disturbances,  tubercu- 
losis, brain  disease,  or  any  one  or  more  of  a  number 
of  sad  and  distressing  sequelae. 

If  gonorrhea  needs  the  best  of  expert  and  careful 
treatment,  certainly  syphilis  does;  and  the  phar- 
macist is  performing  a  crime  against  humanity  who 
trifles  with  either  of  these  diseases  himself  by  the 
sale  of  his  own  or  a  proprietary  remedy.  It  is  his 
plain  duty  to  make  the  patient  see  the  compelling 
necessity  of  proper  medical  treatment  and  advice. 
Unfortunately  many  ill-educated  and  ill-read  doc- 
tors are  themselves  uninformed  on  this  vital  sub- 
ject, and  indifferent  to  its  great  importance. 
Through  ignorance  of  recent  investigations,  and  of 
competent  medical  experience  and  thought,  they  dis- 
cuss the  topic  lightly,  do  not  impress  the  patient: 
with  the  gravity  of  the  trouble,  and  do  not  exhaust: 
the  resources  of  medical  science  in  treating  diseases 
which  are  fraught  with  such  terrible  consequences 
to^  humanity  in  general. 


^m  By  securing  answers  to  a  number  of  what  lawyers 
call  leading  questions,  a  highly  esteemed  contem- 
porary has  recently  been  able  to  publish  a  series  of 
letters  which  for  the  most  part  seem  to  condemn  the 
establishment  of  the  graduation  requirement  in 
pharmacy.  One  of  these  questions,  and  the  printed 
replies  to  it,  have  suggested  that  it  "is  entirely  pos- 
sible for  a  young  man  to  qualify  himself  as  a  regis- 
tered pharmacist  without  taking  a  college  course," 
and  the  suggested  inference  is  that  it  would  there- 
fore be  unnecessary  and  unjust  to  make  the  college 
course  compulsory. 

I^K  Of  course  it  is  possible  for  a  young  man  to  so 
^pialify  himself,  but  it  is  upon  the  probable  instead 
of  the  possible  things — upon  the  usual  instead  of 
the  unusual — that  society  has  to  base  its  laws  and 
its  requirements.  All  things  are  possible  to  the 
man  of  strength,  native  ability,  and  determination, 
but  few  men  have  these  qualities,  and  we  have  to 
'  found  our  conclusions  upon  the  rule  and  not  the 
exception. 

Every  man  who  has  had  experience  knows  that 
not  more  than  one  clerk  in  ten  (perhaps,  indeed, 
not  more  than  one  in  twenty)  will  follow  from  be- 
ginning to  end  a  systematic,  graded,  complete  course 
of  home  study  that  will  give  him  the  necessary 
scientific  grasp  of  his  profession.  The  other  nine 
i  (or  nineteen),  even  if  some  of  them  begin  such  a 
'  systematic  course,  will  resort  sooner  or  later  to  a 
hit-and-miss,  question-and-answer,  short-cut  method 
or  lack  of  method  which  does  not  supply  them  with 
any  real  knowledge,  which  makes  of  them  only 
pharmaceutical  parrots,  and  which  no  more  prepares 
them  for  the  practice  of  pharmacy  than  it  does  for 

te  ministry. 
And  it  must  always  be  remembered  that  our  laws 
id  regulations  and  strictures  in  organized  society 
ust  be  made  to  fit  the  nine  men  out  of  ten,  and  not 
e  tenth  man.  Occasionally  it  happens  that  a 
slight  injustice  is  done  the  tenth  in  making  him 
conform  to  requirements  which  in  his  case  are  un- 
necessary or  even  burdensome,  but  there  never  was 
a  lazv  which  did  not  pinch  somewhere,  and  human 
ingenuity  will  never  be  able  to  fashion  one.  We 
put  qualifications  and  provisos  and  exceptions  in  our 
statutes ;  we  seek  to  make  them  avoid  touching  where 
they  should  not  touch ;  but  it  is  humanly  impossible, 
unless  the  starch  is  taken  out  of  a  measure,  to  so 
draft  it  that  it  will  not  bind  somewhere.  Human 
society  is  too  complex,  too  varied,  too  multiform. 
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to  permit  of  ideal,  abstract  perfection  in  legislative 
enactments. 

We  must  legislate  in  the  interests  and  for  the 
protection  of  the  great  majority — this  is  the  goal 
of  legislative  effort.  In  doing  so  we  must  cripple 
the  small  minority  as  little  as  possible :  we  owe  it  to 
them  to  do  this  much  with  painstaking  care,  but 
it  is  all  we  can  do.  To  put  the  interests  of  the  small 
minority  forward,  and  to  sacrifice  the  interests  of 
the  great  majority,  is  to  pervert  and  overturn  the 
very  purpose  of  democratic  law  and  government. 

THE  OBSERVER'S  COLUMN. 

Well,  well,  the  Observer  certainly  did  arouse  a 
hornet's  nest  by  his  article  in  the  March  Bulletin  ! 
The  clerks  are  buzzing  around  his  head  in  threaten- 
ing numbers,  and  once  or  twice  he  has  been  on  the 
point  of  running  for  his  life. 

Those  two  letters  in  the  Bulletin  last  month 
from  clerks — they  were  rather  in  the  nature  of  warm 
hornet  stings,  weren't  they?  And  the  Observer  has 
been  privately  informed  that  another  one  or  two 
may  possibly  appear  in  the  present  number  of  the 
Bulletin.  For  every  clerk  who  speaks,  there  are 
doubtless  many  others  who  think,  and  the  Observer 
can  plainly  see  that  he  has  somehow  got  to  "square 

himself." 

♦     ♦     ♦ 

Now  those  remarks  which  were  declared  by  the 
Observer  to  have  been  uttered  by  a  proprietor  were 
genuine — they  were  not  trumped  up  for  literary  pur- 
poses. And  not  only  were  they  actually  made  by 
a  proprietor,  but  they  were  true,  unexaggerated 
statements,  as  the  Observer  knows  from  reasonably 
intimate  acquaintance  with  this  proprietor's  phar- 
macy. They  were  facts — facts  that  cannot  be 
escaped,  dodged,  or  argued  out  of  existence.  To 
Bulletin  readers  who  may  not  have  read  the 
Observer's  Column  in  March,  it  may  be  explained 
briefly  that  the  proprietor  had  found  his  last  four 
clerks  to  be  very  unsatisfactory,  despite  good  salaries 
and  excellent  prospects,  and  had  finally  put  his  own 
shoulder  to  the  wheel,  with  the  result  that  his  busi- 
ness had  considerably  increased  every  month. 

Now  the  Observer  presented  this  one  case  for 
what  it  was  worth.  He  did  not  mean  to  argue  from 
it  that  it  pictured  the  conditions  as  they  exist  all 
over  the  country.  He  did  not  base  any  generaliza- 
tion at  all  upon  it  except  to  suggest  that  there  was 
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"a  good  deal  of  truth  mixed  in  with  the  poetry  of 
the  proprietor's  remarks." 

The  Observer's  own  opinion  is  that  drug  clerks 
are  neither  better  nor  worse  than  other  classes  of 
employees — neither  better  nor  worse  than  other 
classes  in  the  community  at  large.  They  share  the 
virtues  and  the  vices  of  humanity  in  general.  There 
are  good  drug  clerks;  there  are  poor  drug  clerks; 
and  there  are  more  indifferent  drug  clerks  than 
either.  It  is  just  so  with  proprietors  themselves. 
It  is  just  so  wherever  you  look. 

The  particular  proprietor  quoted  by  the  Observer 
had  perhaps  experienced  poorer  luck  than  pro- 
prietors in  general — the  Observer  thinks  he  had. 
But  his  case  proved  one  thing  conclusively :  there  is 
a  chance  for  the  clerk  to  advance  his  fortunes  if  he 
has  the  ambition,  the  native  ability,  the  education, 
the  willingness.  Good  chances  are  begging  every 
day  for  good  clerks — and  often  they  cannot  be 
found.  Many  a  clerk,  going  to  sleep  on  his  oppor- 
tunities, determined  not  "to  earn  more  money  than 
be  gets,"  coddling  himself  into  the  belief  that  he 
is  overworked — many  a  clerk  loses  the  increase  in 
salary,  the  advancement  in  position,  the  obtainment 
of  a  post  in  another  and  larger  store,  that  would 
surely  come  to  him  if  he  made  his  employer's  busi- 
ness his  ozvn  business,  and  achieved  a  reputation  for 
industry,  willingness,  and  ability. 

The  Observer  has  already  ^  said,  and  he  believes 
himself  to  be  right,  that  in  these  respects  drug  clerks 
are  no  worse  than  others,  but  after  all  this  is  no 
excuse  for  any  clerk.  He  should  not  comfort  him- 
self with  the  assurance  that  he  is  "as  good  as  the 
average."  The  thing  for  him  to  do  is  to  make  him- 
self an  exception — pull  himself  out  of  the  ranks  of 
the  indifferent  into  the  ranks  of  the  really  good 
clerks.  It  will  pay.  There  is  always  a  position 
waiting  for  him — if  not  in  his  present  store,  then  in 
some  other.  Managerships  are  opening  up  in  these 
days  of  large  and  still  larger  stores,  and  men  cannot 
easily  be  found  to  fill  them. 

There  are  chances  enough — chances  where  clerks 
cannot  see  them  at  all.  Opportunity  comes  along 
and  the  clerk  must  be  ready-armed,  as  Minerva 
was  when  she  sprang  from  the  brain  of  Jove. 

Are  you  prepared? 

*     *     * 

Besides,  the  article  on  Senator  Piatt  in  the  Bul- 
letin last  month  showed  how  easy  it  was  to  break 
into  the  United  States  Senate  if  you  get  started  in 
the  drug  business  right ! 


THE   MONTH. 


The    great,    overwhelming    event 
^"^slfFFERERs!^"^^   of  importance  to  Americans  last 

month  was  the  earthquake  and 
fire  in  San  Francisco.  Along  with  others,  the  drug- 
gists of  San  Francisco  were  of  course  made  to  suffer 
the  loss  and  privation  which  came  without  warning 
to  three-fourths  of  the  entire  people  of  the  city.  The 
N.  A.  R.  D.  is  to  be  commended  for  its  prompt 
action  in  urging  that  a  relief  fund  of  $100,000  for 
these  stricken  brethren  be  created  by  the  druggists 
of  the  United  States,  and  we  ask  the  earnest  atten- 
tion of  our  readers  to  an  eloquent  communication 
from  Colonel  Carr  in  our  department  of  "Letters" 
this  month.  At  this  writing  several  pharmaceutical 
manufacturers  and  patent  medicine  proprietors  have 
contributed  amounts  ranging  from  $100  to  $2000 
each,  and  the  retailers'  associations  of  the  different 
cities  have  been  quick  to  raise  funds,  that  of  St. 
Clair  County  in  Illinois  leading  off  with  $103,  and 
many  others  giving  upwards  of  $100.  Every  job- 
bing house  in  the  city  was  destroyed,  and  all  but  a 
few  of  the  retail  stores  situated  in  the  outlying  resi- 
dence districts.  It  is  the  purpose  of  the  N.  A.  R.  D. 
in  raising  the  fund  to  provide  each  one  of  the  200 
stricken  retailers  with  at  least  $500  in  order  that 
he  may  reestablish  himself  in  business. 
*     *     * 

At  this  season  of  the  year  inter- 
^"^measSes^'^^    ^^^     centers     in     pharmaceutical 

legislation.  Of  the  usual  grist 
of  measures  affecting  pharmacists,  and  introduced 
earlier  in  the  year,  few  now  remain  for  considera- 
tion, and  not  more  than  two  or  three  have  so  far 
been  enacted  into  law.  The  first  fact  of  importance 
to  be  noted  this  month  is  that  the  graduation  pre- 
requisite measures  of  the  year  have  apparently 
fallen  by  the  wayside.  The  Ohio  bill  containing  the 
graduation  requirement  had  this  feature  stricken  out 
of  it  before  its  final  passage.  The  graduation 
requirement  contained  in  the  Babcock  bill  in  Con- 
gress passed  the  House  successfully,  but  was  blue- 
penciled  by  Senator  Gallinger  in  committee,  and  the 
measure  passed  the  Senate  in  this  mutilated  condi- 
tion. The  bill  is  at  this  writing  in  the  hands  of  a 
conference  committee  representing  the  two  houses  j 
of  Congress,  and  there  is  some  slight  chance  that  the 
graduation  requirement  may  be  reintroduced  with  a 
compromise  providing  that  it  shall  not  go  into  effect 
yet  for  several  years.     The  pharmacists  of  Wash- 
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kgton  seem  to  have  been  chaotically  divided  on  this 
lestion,  and  a  confusing  lack  of  unity  and  even  of 
iderstanding  has  been   exhibited  throughout  the 
I'eeks  in  which  the  measure  was  before  Congress. 
*     *     * 
Passing  on  now  to  consider  the 
^  '^LAws^'^^^^'*^  important    question    of    anti-nar- 
cotic legislation,   it  is  first  to  be 
ted    that    the    Babcock    Congressional    bill,    dis- 
ssed  in  the  foregoing  paragraph,  embodies  what 
practically   the   "Chicago   Conference   measure" 
ecting  narcotics,  and  also  several  paragraphs  from 
the  A.  Ph.  A.  model  pharmacy  law  affecting  poisons 
in  general.     These  provisions  of  the  measure  will 
doubtless  be  enacted  into  law  by  virtue  of  the  presi- 
dent's approval  of  the  bill  before  the  present  num- 
r  of  the  Bulletin  reaches  its  readers.    In  Mary- 
nd  an  anti-narcotic  law  has  been  enacted,  but  we 
have   not   been   able   to  discover   its   detailed   pro- 
visions.   It  was  apparently  introduced  to  offset  one 
of  the  formula-on-the-package  measures  which  have 
been  seen  so  commonly  this  year,  and  it  affects,  not 
only  the  sale  of  certain  narcotics  and  their  salts  as 
such,  but  the  sale  also  of  proprietary  articles  con- 
ining  these  substances.    From  a  newspaper  report 
e  gather  that  the  bill  was  based  upon  the  Beal  or 
Ph.  A.  model,  but  we  have  been  unable  to  con- 
firm  this   statement.     The   "Chicago   Conference" 
bill  is  a  modification  of  the  model,  and  it  is  to  be 
hoped  that  it  was  this  which  has  been  enacted  in 
Marvlanrl. 


I 


NARCOTIC  BILLS  IN    ^"  ^t\w  York  State,  too,  it  looks 
NEW  YORK         as  if  some  kind  of  an  anti-nar- 

lAND  NEW  JERSEY. 


cotic  law  would  be  enacted.  For 
eeks  and  weeks  the  druggists  of  the  State  have 
en  vigorously  fighting  the  so-called  Stevens- 
Wainwright  bill.  This  measure  represents  a  modi- 
fied form  of  the  formula-on-the-package  bill  that  has 
been  seen  so  often  this  year,  and  it  is  certainly  a 
fearful  and  wonderful  composition.  Instead  of  inter- 
dicting the  sale  of  narcotics,  it  would  simply  pro- 
vide for  the  labeling  of  proprietary  articles  contain- 
ing them,  thus  putting  a  premium  upon  the  sale  of 
such  products;  and  it  is  furthermore  objectionable 
because  it  vests  the  enforcement  of  the  measure 
in  the  local  boards  of  health  instead  of  in  the 
State  board  of  pharmacy.  The  druggists  have  suc- 
ceeded in  having  the  "Chicago  Conference  bill" 
introduced  in  both  houses  of  the  New  York  legis- 
lature, and  it  is  sincerely  to  be  hoped  that  this  bill, 


instead  of  the  Stevens-Wainwright  monstrosity, 
will  be  placed  upon  the  statute  book.  In  New  Jersey 
we  observe  that  the  druggists  have  succeeded  in 
killing  a  measure  similar  to  the  Stevens-Wainwright 
bill,  and  that,  in  order  to  prove  their  sincerity  in  the 
honest  sale  of  narcotics,  they  are  now  turning  around 
and  assisting  the  authorities  in  the  vigorous  enforce- 
ment of  the  present  anti-cocaine  law. 

*  *     * 

Passing  on  to  glance  hurriedly  at 
**^"ceut"cal*bi"lls.  other    remaining    pharmaceutical 

bills,  we  may  observe  first  that  the 
considerable  number  of  formula-on-the-package 
measures  in  the  different  States  have  nearly  all  of 
them  been  put  to  sleep.  A  labeling  bill  yet  remains 
in  Massachusetts,  and  the  druggists  of  the  State 
have  succeeding  in  having  it  so  modified  as  to  be 
to  their  satisfaction.  The  content  of  alcohol,  for 
instance,  will  not  now  be  stated  except  it  is  plainly 
in  excess  of  pharmaceutical  requirements;  nor  will 
the  content  of  narcotics  be  mentioned  unless  it 
exceeds,  to  the  fluid  or  solid  ounce,  3  grains  of 
opium,  ]/4  grain  of  morphine,  1/16  grain  of  heroin, 
or  8  grains  of  chloral  hydrate.  Laws  have  been 
enacted  in  Massachusetts  and  Ohio  permitting  the 
board  of  pharmacy  to  exchange  certificates  with 
other  boards  under  certain  limitations.  At  this 
writing  there  is  a  bill  before  the  governor  of  Massa- 
chusetts permitting  registered  pharmacists  in  no- 
license  towns  to  sell  liquor  upon  physicians' 
prescriptions.  The  pharmacists  of  New  York  are 
still  fighting  two  or  three  measures  intended  to  give 
grocers  and  merchants  in  small  villages  the  privi- 
lege of  selling  certain  medicaments,  and  they  are 
also  up  in  arms  against  a  bill  which  would  make  the 
slightest  deviation  from  any  prescription  a  punish- 
able offense,  even  though  practiced  for  purposes  of 

necessity. 

*  *     * 

Two  of  the  eleven  patent  medi- 
Two  PATENTS         j         declared    by    the    revenue 

"OUT  OF  THE  WET."  ,        ..  ,    ,t7      ,  •        .  x       u 

authorities  at  Washington  to  be 
liquors  withing  the  meaning  of  the  law,  have  "got- 
ten in  out  of  the  wet."  The  formulas  for  the  manu- 
facture of  Peruna  and  Hostetter's  Bitters  have  been 
modified  sufficiently  by  the  manufacturers  to  satisfy 
Commissioner  Yerkes  that  they  are  now  medicines 
instead  of  beverages,  and  the  products  have  there- 
fore been  stricken  from  the  proscribed  list.  Dealers 
still  in  possession  of  the  original  preparations,  how- 
ever, will  be  held  liable  for  their  sale,  although  it 
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has  been  announced  that  both  manufacturers  will 
exchange  new  goods  for  old  ones.  Peruna  has  now 
had  certain  laxative  and  other  medicinal  agents 
added  to  it,  and  if  there  be  any  habitues  to  this  prod- 
uct who  have  found  surcease  of  sorrow  and 
trouble  from  its  alcoholic  content,  they  will  be  the 
victims  of  effects  in  the  future  which  will  probably 
rob  them  of  their  respect  and  veneration  for  the 
product.  It  is  of  interest  to  state  in  this  connection 
that  the  revenue  authorities  have  under  examination 
a  considerable  number  of  other  products,  and  that 
the  tabooed  list  will  one  of  these  days  receive  further 

additions. 

*  *     * 

An    important    merger    of    retail 

EcoNOMic'^oli'^ER."  ^^"^  iutcrcsts  in  the  East  is  in 
progress  at  this  writing.  Cas- 
well, Massey  &  Co.,  owners  of  three  large  and  suc- 
cessful stores  in  New  York  City,  have  become  in- 
corporated with  a  capitalization  of  $500,000,  and  in 
the  future  the  leading  spirits  of  the  concern  will  be 
George  C.  Lyon  and  John  C.  Knight.  Messrs.  Lyon 
and  Knight  are  members  of  the  well-known  New 
England  corporation  of  the  Hall  &  Lyon  Co.,  with 
stores  in  Providence  and  other  cities.  The  new  cor- 
poration of  Caswell,  Massey  &  Co.  will' at  once  pro- 
ceed to  establish  several  additional  pharmacies  in 
Greater  New  York.  Unlike  the  large  combination 
stores  already  to  be  found  in  New  York,  these  will 
be  placed  in  the  residence  portions  of  the  city.  In 
this  connction  it  is  of  interest  to  note  that  the  Hege- 
man  Corporation  in  New  York,  the  largest  of  the 
kind  in  the  country,  and  the  owner  of  seven  stores, 
has  recently  taken  over  the  well-known  Broadway 
stand  of  J.  N.  Hegeman  &  Co.  It  has  also  opened 
a  branch  in  the  newly  completed  Times  Building  at 
Broadway  and  Seventh  Avenue.  In  Buffalo  the 
Cahoon-Lyon  Drug  Co.,  which  we  reported  last 
month  had  purchased  the  pharmacy  of  Dr.  Gregory, 
is  now  rumored  to  contemplate  the  additional  pur- 
chase of  two  or  three  other  stores  in  the  city. 

*  *     * 

While  speaking  of  large  retail 
"^^NDQENERous.    *^^"&  interests  in  America,  it  is  a 

matter  of  more  than  ordinary  im- 
portance that  C.  H.  McConnell,  president  of  the 
Economical  Drug  Co.  of  Chicago,  has  recently 
reached  the  rather  remarkable  decision  to  set  aside 
one-fourth  of  the  $100,000  of  common  stock  of  his 
company  for  purchase  by  employees  who  have  been 
five  years  or  longer  in  the  service  of  the  company. 
Mr.  McConnell's  generosity  has  even  been  such  that 


the  employees  need  not  pay  cash  for  the  stock.  The 
dividends  have  always  been  40  per  cent  annually, 
and  it  will  thus  be  seen  that  the  stock  would  pay  for 
itself  in  two  years  and  a  half  without  any  invest- 
ment on  the  part  of  the  clerk.  Mr.  McConnell  has 
doubtless  come  to  the  realization  that  the  business 
which  receives  the  greatest  cooperation  from  its 
employees  is  the  business  in  which  the  employees  are 
themselves  financially  interested,  and  of  which  they 
are  part  owners.  Mr.  McConnell's  practice  might 
well  be  followed  more  generally  by  the  business  men 
of  America.  The  average  drug  store,  true,  is  too 
small  to  permit  of  such  an  arrangement,  but  it  is 
interesting  to  note  that  Mr.  A.  H.  Webber,  of  Cadil- 
lac, Michigan,  put  into  operation  several  years  ago 
such  a  scheme  of  cooperative  ownership  as  Mr.  Mc- 
Connell has  now  adopted. 


INTERESTINQ 

CONFERENCES 


Two  interesting  conferences  be- 
tween physicians  and  pharmacists 
were  held  last  month  in  Detroit 
and  in  Qreater  New  York.  At  the  Detroit  confer- 
ence. Dr.  J.  O.  Schlotterbeck,  the  well-known  dean 
of  the  Department  of  Pharmacy  of  the  University 
of  Michigan,  read  an  exceedingly  interesting  paper 
on  the  "Popular  Synthetic  Remedies."  This  was 
followed  by  another  paper  by  Dr.  F.  L.  Newman, 
discussing  "The  Therapeutics  of  the  Synthetics  in 
Common  Use."  Prominent  pharmacists  and  physi- 
cians of  Detroit  then  discussed  the  two  papers  in  a 
manner  which  proved  of  cooperative  benefit  to  both. 
In  New  York  the  Hudson  River  branch  of  the  M. 
A.  R.  D.  invited  the  physicians  of  the  section  to  a 
dinner,  and  matters  of  joint  interest  were  discussed 
with  freedom  and  with  profit.  Inspired  by  the  suc- 
cess of  the  latter  gathering,  the  Kings  County  Phar- 
maceutical Society  of  Brooklyn  is  now  contemplat- 
ing a  similar  step;  and,  indeed,  conferences  of  this 
kind  are  almost  incalculable  in  their  numerous 
advantages  and  should  be  held  more  often  in  the 
different  cities  of  the  country. 


BRANCHES  OP 

THE  A.  PH.  A 


The  Bulletin  is  pleased  to 
notice  the  interest  which  has  i 
developed  during  the  last  few 
months  in  the  establishment  of  branches  of  the  ' 
American  Pharmaceutical  Association  in  the  larger 
cities  of  the  country.  The  formation  of  the  Chicago 
and  Philadelphia  branches  has  been  duly  recorded 
in  these  columns,  but  we  have  perhaps  neglected  to 
report  that  Professor  Remington  has  been  elected 
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president  of  the  latter  organization.  It  is  now  pro- 
posed in  New  York  City  to  make  the  Manhattan 
Pharmaceutical  Association  a  branch  of  the  A.  Ph. 
A.,  and  the  suggestion  strikes  us  as  being  a  remark- 
ably good  one.  The  professional  character  of  the 
Manhattan  association  lends  itself  admirably  to  the 
purpose.  Dr.  W.  C.  Alpers  retired  from  the  presi- 
dency of  the  association  last  month,  and  Mr.  Jacob 
Diner  now  fills  the  chair.  We  trust  that  Mr.  Diner, 
who  has  on  a  number  of  occasions  displayed  his 
zealous  interest  in  professional  pharmacy,  will 
adopt  Dr.  Alpers's  policy.  Branches  of  the  A.  Ph. 
A.  are  also  contemplated  for  Baltimore  and  Boston. 


THE  N.  A.  R.  D. 

IN  BOSTON  AND 
NEW  YORK 


The  N.  A.  R.  D.  cause  was  more 
or  less  seriously  attacked  last 
month  in  Boston  and  Greater 
New  York.  In  Boston  four  large  cutters  refused 
to  abide  by  the  new  price  schedule  and  were 
promptly  disciplined.  They  have  taken  their  case 
to  the  newspapers,  told  the  public  all  about  the  "drug 
trust,"  and  threatened  that  if  their  supply  of  goods 
was  seriously  interfered  with  they  would  bring  suit 
under  the  Sherman  anti-trust  law.  It  remains  to 
be  seen  whether  this  will  be  done.  In  Greater  New 
York  the  "big  fellows"  all  cut  Peruna  last  month 
down  to  74  cents.  This  caused  consternation  in  the 
ranks  of  the  Metropolitan  Association  of  Retail 
Druggists,  and  it  was  charged  for  some  days  that 
the  Peruna  Co.  had  secretly  instigated  the  cut  on  the 
ground  that  the  high  prices  of  the  last  year  or  two 
had  interfered  with  the  sale  of  the  product.  This 
charge  was  vigorously  denied  by  the  manufacturers 
and  is  apparently  now  given  little  credence.  The 
cutters  have  all  been  stricken  from  the  list  of  pro- 
letors'  agents,  but  are  probably  pretty  heavily 
lied  with  goods.  So  far  the  manufacturers 
e  not  resorted  to  litigation ;  and  it  seems  that  the 
tracts  with  the  large  dealers  had  a  peculiar  clause 
ding  the  latter  to  keep  to  contract  prices  only  so 
g  as  the  others  did  likewise! 

4>       4i       « 

In  this  connection  it  is  highly 
^'^^^TioNORANTED.  importaut  to  note  the  bearing  of 

a  recent  decision  apropos  of  the 
lirect-contract  and  serial-numbering  plan.  One  of 
he  strong  features  of  the  contract  plan  has  all  along 
)een  the  injunctions  granted  by  the  courts  forbid- 
ling  cutters,  even  though  they  had  not  signed  the 
ontracts,  from  securing  the  goods  by  indirection, 
orrupting  regular  contract  agents  in  doing  so,  and 
elling  the  articles  at  a  cut  price  in  violation  of  the 


contract  stipulations.  We  reported  last  month  that 
for  the  first  time  this  movement  had  been  given  a 
setback  in  the  decision  of  Judge  Macfarlane  of 
Pittsburg,  who  refused  to  grant  the  desired  injunc- 
tion. Later,  however,  the  Wells  &  Richardson  Co. 
were  granted  an  injunction  against  Abraham  & 
Straus,  the  big  Brooklyn  department  store,  so  that 
the  Macfarlane  refusal  seems  to  be  the  exception  to 
what  has  so  far  been  an  otherwise  universal  rule. 
This  decision  in  the  Abraham  &  Straus  case,  deliv- 
ered by  Judge  Thomas  in  the  United  States  Circuit 
Court,  bids  fair  to  help  the  N.  A.  R,  D.  cause  greatly 
in  New  York  City.  In  passing  it  is  well  to  note  that 
of  the  four  similar  suits  brought  against  as  many 
cutters  in  Baltimore  by  the  Paris  Medicine  Co.,  two 
have  been  settled  out  of  court  by  compromise  upon 
the  initiative  of  the  cutters  themselves,  who  evi- 
dently did  not  desire  to  have  the  cases  proceed  to 
their  culmination. 

♦     *     ♦ 

Dr.  Jokichi  Takamine,  the  well- 
DR.  TAKAMiNE^^^^    known  Japanese  chemist,  has  at 

different  times  been  the  object  of 
honors  and  commissions  at  the  hands  of  his  govern- 
ment.   The  climax  came  last  month  when  the  Doctor 


received  the  decoration  from  His  Majesty,  the  Em- 
peror of  Japan,  of  the  Order  of  the  Rising  Sun. 
Readers  of  current  literature  understand  that  this 
is  a  very  coveted  and  rarely-bestowed  distinction. 
Dr.  Takamine  is  well  known  by  reputation  to  the 
pharmacists  of  the  United  States,  and  his  name  and 
talents  are  suggested  every  time  a  prescription  for 
taka-diastase  or  adrenalin  is  dispensed  over  the 
counter. 
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The  Farbenfabriken  of  Elberfeld 
THE  LIBEL  SUIT.      Co.  has  won  the  first  round  in  the 

hbel  suit  for  $25,000  brought 
against  George  M.  Beringer,  the  well-known  phar- 
macist of  Camden,  N.  J.  It  will  be  recalled  that  Mr. 
Beringer  contributed  a  paper  to  the  last  meeting  of 
the  American  Pharmaceutical  Association  entitled 
"Why  the  Mann  Bill  Should  be  Enacted,"  and  that 
the  plaintiffs  declared  certain  libelous  statements  to 
be  contained  in  the  article.  Mr.  Beringer  filed  a 
demurrer  to  the  charge,  and  this  was  overruled  by 
District-Judge  Cross  last  month.  Judge  Cross 
denied  the  claim  of  the  defendant  that  the  words 
published  were  not  libelous  in  character,  and  the 
suit  will  consequently  now  proceed  without  inter- 
ruption. The  decision  permits  the  case  to  be  tried 
on  its  merits,  and  the  plaintiffs  will  now  endeavor 
to  convince  the  court  that  the  statements  made  in 
Mr.  Beringer's  article  were  unfounded  and  there- 
fore involve  a  punishable  offense. 


MEMORIAL 

SCHOLARSHIPS 


Effort  is  now  being  made  toward 
the  establishment  of  memorial 
scholarships  in  two  of  our  phar- 
maceutical schools.  The  Michigan  Pharmaceutical 
Association  is  seeking  to  create  a  permanent  endow- 
ment fund  for  the  establishment  of  a  Prescott 
scholarship  in  the  Department  of  Pharmacy  of  the 
University  of  Michigan,  while  the  alumni  of  the 
Philadelphia  College  of  Pharmacy  are  endeavoring 
to  raise  $3000  for  the  endowment  of  a  scholarship 
to  bear  the  name  of  Mr.  Thomas  S.  Wiegand,  who 
has  just  completed  his  fiftieth  year  of  active  service 
in  the  college.  Already  more  than  one-fourth  of 
the  necessary  amount  for  the  Wiegand  scholarship 
has  been  contributed.  Regarding  the  Prescott 
scholarship,  we  are  reminded  by  this  that  the  phar- 
maceutical alumni  of  the  University  of  Michigan  is 
making  independent  arrangements  to  found  one  or 
more  scholarships  to  commemorate  the  memory  of 
Dr.  Prescott. 

*     *     * 

Mr.  Henry  P.  Hynson,  the  pharmaceutical  diplo- 
mat of  Baltimore,  is  laying  his  pipes  for  the  adop- 
tion, at  the  next  meeting  of  the  American  Confer- 
ence of  Pharmaceutical  Faculties,  of  one  chief  degree 
in  pharmacy,  this  to  be  "Doctor  of  Pharmacy." 
The  several  associations  in  Greater  New  York  are 
now  considering  Mr.  Hynson's  request  to  support 
the  movement. 


It  is  a  pleasure  to  note  that  both  the  Philadel- 
phia and  the  Pittsburg  Colleges  of  Pharmacy  have 
adopted  one  year  of  high  school  work  or  its  equiva- 
lent as  an  entrance  requirement.  The  Pennsylvania 
graduation  prerequisite  law  says  nothing  about  pre- 
liminary standards,  and  under  the  circumstances 
these  two  institutions  are  to  be  commended  for  their 

action. 

*  *     * 

A  new  buying  club,  to  be  known  as  the  Consoli- 
dated Drug  Co.,  has  been  organized  in  Conneaut,. 
Ohio,  and  it  will  have  as  members  twenty  drug- 
gists situated  in  that  and  near-by  towns.  Mean- 
while the  work  of  perfecting  the  organization  of  a 
national  association  of  buying  clubs  proceeds  apace. 

*  *     * 

The  Metropolitan  Association  of  Retail  Drug- 
gists of  New  York  and  the  American  Druggists'^ 
Syndicate  have  apparently  settled  their  differences,, 
and  the  contract  of  the  A.  D.  S.  has  been  accepted 

by  the  M.  A.  R.  D. 

*  *     * 

It  will  bring  sincere  regret  and  sorrow  to  the 
members  of  the  American  Pharmaceutical  Associa- 
tion and  to  others  to  learn  of  the  death  of  Mrs.  Al- 
bert E.  Ebert,  the  wife  of  the  well-known  Chicago 

pharmacist. 

*  *     * 

It  is  reported  that  the  druggists  of  Atlanta  have 
succeeded  in  securing  slot  'phones,  and  at  this  writ- 
ing the  druggists  of  New  York  are  still  struggling 
heroically  to  bring  about  the  same  desired  consum- 
mation. 

*  *     * 

Mr.  Stanley  E.  Parkill  has  just  been  reelected 
mayor  of  the  town  of  Owosso,  Michigan,  after  a 
considerable  fight  with  "the  powers  of  evil."  Mr. 
Parkill  is  now  talked  of  as  a  gubernatorial  "possi- 
bility." 

*  *     * 

Colonel  and  Mrs.  E.  W.  Fitch,  accompanied  by  a 
brother-in-law  and  his  wife,  sailed  last  month  for 
Holland,  and  several  months  will  be  spent  by  the 
party  in  traveling  through  Europe. 
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Prof.  Joseph  P.  Remington  delivered  the  vale- 
dictory address  on  behalf  of  the  faculty  at  the  com- 
mencement a  few  weeks  ago  of  the  St.  Louis  Col- 
lege of  Pharmacy. 


THE  NEW  PHARMACOPCEIA. 


Detailed  Commentary  on  the  Eighth   Revision,  which   Became  Official  September  1 — Each  Article  Is 
Taken  Up  in  Alphabetical  Order  and  the  Specifications  Compared  with  Those  of  the  Previ- 
ous Edition — Practical  Observations  Made  on  the  Various  Preparations. 

By  DR.  JOHN  M.  FRANCIS, 

Chief  Chemist  for  Parke,  Davis  &  Co. 


{Continued /ram  the  April  Buixetin.) 
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Potassii  Citras  Effervescens. — This  is  now  made  by  incor- 
rating  potassium  citrate  with  an  effervescent  base  composed 
i  citric  and  tartaric  acids  with  sodium  bicarbonate.     This  is 
a   "pan"    granulation    and    superior    in    both    appearance    and 

biHty  to  the  former  powder. 

Potassii  lodidum. — Up  to  the  present  date  manufacturers 
em  to  have  found  it  almost  impracticable  to  meet  the  phar- 
macopoeial  limitations  as  to  free  alkali  and  iodate.  Potassium 
iodide  is  not  a  very  stable  salt,  as  all  know  who  have  had 
<  iccasion  to  compress  it  into  tablets ;  these  discolor  very  rap- 
idly, and  if  the  bottle  contains  cotton-wool  or  paper  it  is 
quickly  attacked  by  the  liberated  iodine.  If  the  salt  contains 
iOth  free  alkali  and  iodate,  it  decomposes  much  more  rapidly 
ihan  if  only  one  of  these  is  present.  Contrary  to  the  view 
held  by  some  pharmacists,  a  trace  of  carbonate  will  not  offset 
e  effect  of  iodate  in  this  salt. 

Pulvis  Acetanilidi  Compositus. — Addition.  Our  revision 
committee  has  been  criticized  in  some  quarters  for  including 
this  compound  acetanilide  powder,  but  so  long  as  the  public 
insists  on  consuming  headache  powders  in  such  enormous 
quantities  pharmacists  may  as  well  have  an  official  formula 
for  preparing  the  product.  There  is  absolutely  no  room  for 
doubt  as  to  the  efficiency  of  this  compound,  and  notwith- 
standing the  vigorous  campaign  against  acetanilide,  made  by 
terested  parties,  there  is  little  likelihood  of  its  being  replaced 

other  substances.  We  think,  however,  that  the  formula 
would  have  been  improved  by  the  addition  of  monobromated 
camphor. 

Quinine  Salts. — The  specifications  are  practically  the  same 

heretofore,  though  they  are  more  accurate,  with  the  excep- 

n  of  the  test  for  secondary  alkaloids.  While  the  change 
Th  the  proportion  of  ammonia  water  in  this  test  is  slight, 
and  therefore  liable  to  be  unappreciated  by  the  uninitiated,  yet 
it  marks  the  difference  between  the  grade  of  quinine  salts 
licrctoforc  generally  sold  and  something  decidedly  better.  To 
yield  reliable  results,  the  conditions  for  this  test  are  very 
exacting,  and  we  presume  the  test  is  pretty  generally  neg- 
lected anyway,  but  to  the  conscientious  pharmacist  the  results 
are  worth  the  trouble  involved  to  obtain  them. 

Resina  Scammonii. — This  resin  is  presumed  to  be  made 
trom  the  crude  gum-resin  produced  by  incising  the  green  root 
of  the  Convolvulus  Scamtnonia;  in  other  words,  it  is  purified 
scammony.  We  doubt  very  much  whether  any  appreciable 
quantity  of  this  resin  is  produced  by  this  roundabout  method. 
It  is  cheaper  and  more  rational  to  extract  the  cured  root  with 
hot  alcohol  and  precipitate  and  purify  the  resin  by  the  usual 
method. 

Some  years  ago  the  price  of  resin  scammony  underwent 


a  sudden  reduction  which  was  wholly  unaccountable  in  view 
of  the  price  of  the  crude  scammony  and  the  scammony  drug. 
In  due  course  of  time  the  reason  became  evident  by  the  offer- 
ing of  so-called  Mexican  scammony  root,  Ipomea  Orisabensis. 
This  drug  has  been  referred  to  by  many  authors  in  pharmaceu- 
tical literature  during  years  past,  and  notwithstanding  that 
quite  a  few  have  studied  it,  we  have  as  yet  no  authoritative 
dicta  as  to  its  therapeutic  value  as  compared  with  the  oriental 
scammony.  The  feature  of  importance  in  connection  with 
the  Mexican  drug  is  the  fact  that  it  is  cheaper,  and  furthermore 
yields  much  more  resin  than  the  official  scammony  root.  In 
physical  properties  the  two  resins  are  indistinguishable,  and 
in  so  far  as  we  have  been  able  to  determine  there  are  no  effi- 
cient chemical  tests  which  will  serve  to  distinguish  them, 
unless  it  be  the  saponification  value,  which  is  higher  in  the 
official  resin  than  in  case  of  that  from  the  Mexican  drug.  The 
Pharmacopoeia  affords  no  protection  and  the  pharmacist  has 
absolutely  no  assurance  that  he  is  getting  the  official  resin, 
and  hence  must  rely  wholly  upon  his  purveyors.  We  most 
heartily  recommend  this  as  a  subject  for  thesis  work  for  some 
of  our  graduates  in  pharmacy  or  chemistry. 

Rcsorcinol. — The  previous  revision  placed  the  melting  point 
of  resorcin  as  "between  110°  and  119°  C,"  and  gave  the  fur- 
ther assurance  that  a  higher  melting  point  indicated  greater 
purity.  While  we  think  the  former  was  unnecessarily  lax,  we 
fear  that  the  latter  has  placed  the  melting  point  too  high. 
Perhaps  the  chemical  manufacturers  may  be  forced  to  meet 
the  new  requirement,  but  we  doubt  it;  or  on  the  other  hand 
the  price  will  be  greatly  enhanced.  At  this  time  the  best 
brands  average  about  113°  to.ll5°  C,  and  that  of  melting  point 
119°  C.  seems  to  be  unobtainable. 

Sabal. — Saw  Palmetto.  The  drug  is  described  as  the  par- 
tially dried  ripe  fruit;  blackish  brown,  shriveled,  etc.  While 
this  dried  fruit  perhaps  fully  describes  the  drug  most  usually 
seen  in  commerce,  it  is  not  a  fit  description  of  the  saw  palmetto 
fruit  used  by  the  most  careful  pharmaceutical  manufacturers. 
Some  years  ago,  when  the  drug  first  became  popular,  we 
placed  ample  supplies  in  the  hands  of  Dr.  Paul  C.  Freer  and 
his  assistants,  at  the  University  of  Michigan.  The  very  elabo- 
rate investigation  by  these  gentlemen,  which  lasted  the  greater 
part  of  a  year,  demonstrated  that  the  fruit  of  the  saw  palmetto 
contains  a  considerable  amount  of  fixed  oils  and  also  varying 
proportions  of  esters.  The  former  were  all  well  known  and 
such  as  are  characteristic  of  the  cocoanut  and  olive,  and  hence 
possessed  of  no  particular  value.  The  only  reasonable  conclu- 
sion to  be  drawn  was  that  this  drug  owed  its  medicinal  value 
wholly  to  the  volatile  oils,  and  it  is  to  them  it  owes  its  peculiar 
taste  and  odor.  Another  peculiar  fact  developed  by  this  inves- 
tigation was  that  the  green  fruit  is  practically  devoid  of  volatile 
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oils,  the  half-ripe  fruit  contains  more,  and  that  the  maximum 
content  is  reached  in  the  fully  ripened  fruit;  after  this  stage 
is  passed  the  volatile  substances  are  rapidly  lost,  and  almost 
wholly  disappear  on  drying.  It  naturally  follows  that  to  obtain 
this  drug  at  its  best  it  should  not  be  dried,  but  gathered  when 
ripe  and  immediately  preserved  in  alcohol  until  required  for 
use  in  manufacture.  The  fluidextract  or  elixir  made  from  the 
cured  fruit  is  not  to  be  compared  with  that  made  from  the 
preserved  ripe  fruit,  in  physical  characteristics,  and  there  is 
every  reason  to  suppose  that  there  will  also  be  a  great  differ- 
ence in  therapeutic  activity. 

Safrolum. — See  under  Oleum  Sassafras. 

Scammonium. — See  under  Resina  Scammonii. 

Scopola. — Addition.  Must  assay  not  less  than  0.5  per  cent 
mydriatic  alkaloids  by  appended  process.  See  remarks  under 
Belladonna  Root. 

Scopolamince  Hydrobromidum. — See  under  Hyoscina 
Hydrobromidutn. 

SODIUM  SALTS. 

The  specifications  for  this  important  series  of  salts  have  not 
been  changed  in  any  important  feature,  except  that  they  are 
made  more  definite.  A  slightly  greater  margin  for  secondary 
substances  is  allowed,  though  the  limit  of  purity  is  in  most 
cases  placed  as  high  as  98  per  cent. 

The  following  sodium  salts  have  been  dismissed :  Carbo- 
nate and  Exsiccated  Carbonate.  The  following  have  been 
added :  Exsiccated  Arsenate,  Monohydrated  Carbonate,  Cit- 
rate, Effervescent  Phosphate,  and  Exsiccated  Phosphate. 

Sodii  Carbonas  Monohydratus. — This  replaces  both  the  crys- 
tallized sodium  carbonate  and  the  exsiccated  sodium  carbo- 
nate, or  at  least  both  of  these  are  now  omitted  and  only  the 
monohydrated  is  officially  recognized.  The  relationship  of 
these  three  varieties  of  carbonate  of  soda  is  evident  from  the 
following:  The  normal  crystalline  salt,  Na,CO«+10HjO,  con- 
tains ten  molecules,  or  approximately  62.9  per  cent,  of  water; 
the  exsiccated  salt  contains  about  27  per  cent  of  water;  and 
the  monohydrated  contains  one  molecule  or  approximately  14.5 
per  cent  of  water. 

AH  the  three  are  notably  unstable  in  composition,  as  the 
crystals  readily  lose  a  portion  of  their  water,  and  the  exsic- 
cated and  monohydrated  carbonate  both  readily  absorb  mois- 
ture when  exposed  to  a  damp  atmosphere.  It  is  fair  to  pre- 
sume that  chemical  manufacturers  will  make  provision  to  meet 
the  demand  for  the  official  salt.  Thousands  of  tons  of  anhy- 
drous and  exsiccated  carbonate  of  soda  are  annually  sold  for 
technical  purposes  under  the  name  of  Soda  Ash.  This  can 
readily  be  purchased  assaying  98  to  99  per  cent  of  anhydrous 
carbonate  and  of  such  purity  as  to  render  it  fit  for  all  phar- 
maceutical purposes. 

Sodii  CtVroj.— 2Na3C«HBOT-j-llH,0.  Addition.  Must  con- 
tain not  less  than  97  per  cent  of  the  pure  salt.  A  favorite 
constituent  in  liquid  iron  preparations,  to  which  it  adds  sta- 
bility; see  formula  for  Compound  Syrup  of  Hypophosphites. 

Sodii  Phosphas  Exsiccatus. — Addition.  Should  contain  not 
less  than  99  per  cent  pure  anhydrous  salt.  The  past  ten  years 
has  witnessed  a  tremendous  growth  in  the  consumption  of 
sodium  phosphate  combinations,  and  this  exsiccated  salt  is 
used  in  the  preparation  of  the  effervescent  granulation,  which 
is  perhaps  most  generally  used.  It  may  be  said  in  passing  that 
its  reputation  is  well  deserved,  because  of  its  peculiar  value  as 
a  laxative  and  hepatic  stimulant.     One  of  the  most  pleasant 


and  effective  methods  of  administering  this  salt  is  to  carbo- 
nate the  aqueous  solution  and  serve  in  "split"  bottles  well 
cooled.  The  sodium  phosphate  greatly  increases  the  capacity 
of  the  water  for  absorbing  the  carbonic  acid  gas,  and  in  this 
form  the  solution  is  as  pleasant  as  apollinaris  to  the  taste. 
Why  should  the  pharmacist  leave  this  field  to  the  profitable 
exploitation  of  a  single  company?  Any  one  who  can  carbonate 
solution  of  citrate  of  magnesia  can  carbonate  a  solution  of 
phosphate  of  soda;  or  any  carbonating  firm  will  put  up  a  hun- 
dred splits  for  you. 

Spiritus  .^theris  Nitrosi. — The  process  of  manufacture  has 
been  greatly  improved  as  it  does  not  involve  distillation.  The 
assay  process  has  also  been  changed  in  detail,  and  the  product 
is  valued  by  its  content  of  absolute  ethyl  nitrite.  By  either  of 
the  processes  the  manufacture  of  spirit  of  nitrous  ether  is 
tedious,  as  is  also  the  assay,  which  demands  a  nitrometer. 
These  facts  in  conjunction  with  the  instability  of  this  substance 
warrant  the  advice  to  purchase  it  in  small  quantities  as  needed, 
and  buy  of  a  reliable  maker. 

Spiritus  AmmonicB. — Must  not  be  dispensed  for  medicinal 
purposes  if  it  contains  less  than  10  per  cent  of  gaseous 
ammonia.  This  product  deteriorates  very  rapidly,  and  it  is 
safe  to  assert  that  but  a  small  proportion  of  that  now  on  the 
pharmacists'  shelves  would  pass  muster. 

The  preparation  of  spirit  of  ammonia  seems  singularly 
simple  when  reading  the  pharmacopceial  directions.  This, 
however,  is  another  place  to  get  experience :  do  not  start  with 
too  much  material  the  first  time,  as  you  will  be  out  of  pocket 
when  you  throw  it  away.  Three  things  are  necessary:  let 
your  alcohol  be  strong,  freshly  distilled  and  very  cold ;  use 
none  but  the  concentrated  ammonia  (assayed)  ;  do  not  continue 
heating  the  ammonia  water  too  long — use  a  fresh  portion  of 
ammonia  if  necessary  and  repeat  distillation. 

Spiritus  Frumenti. — We  wish  to  direct  our  friends'  atten- 
tion to  the  fact  that  their  whisky,  to  meet  the  pharmacopceial 
requirements,  should  not  be  less  than  four  years  old;  no  test 
is  given  for  ascertaining  this  fact.    Cultivate  your  taste. 

Strophanthinum. — Addition.  The  use  of  strophanthin  has 
increased,  and  it  has  properly  been  included  in  the  Pharma- 
copoeia in  order  that  some  restrictions  may  be  thrown  around 
it.  The  specifications  are  as  complete  as  can  be  expected,  and 
the  most  important  of  these  is  that  which  prescribes  a  crystal- 
line substance.  The  syrupy,  semi-fluid,  and  amorphous  sub- 
stances labeled  "strophanthin"  are  wholly  unreliable. 

Strophanthus. — The  seeds  are  now  derived  from  Strophan- 
thus  Kombe  instead  of  Strophanthus  hispidus. 

Sulphonethylmethanum. — Addition.     Trional. 

Sulphonmethanutn. — Addition.    Sulphonal. 

Sulphur  PrxBcipitatum. — In  connection  with  precipitated 
sulphur  we  only  wish  to  say  that  on  burning  it  should  leave 
no  appreciable  ash  (absence  of  lime).  Try  this  simple  test  and 
be  surprised.  Many  manufacturers  seem  to  have  arrived  at 
the  conclusion  that  lime  is  an  essential  constituent  of  precipi- 
tated sulphur  even  after  its  manufacture  is  finished. 

Suppositoria. — Besides  the  coca  butter  suppositories,  those 
made  with  a  glycero-gelatin  base  are  now  recognized.  There  j 
has  been  an  increase  in  size :  Rectal  from  1  to  2  grammes : 
urethral  from  1  to  2  or  possibly  4  grammes,  particularly  if 
made  from  gelatin ;  and  vaginal  from  3  to  4  or  10  grammes, 
according  to  base  used. 

(To  be  concluded  next  month.) 


THE  FARMERS:   HOW  TO  GET  THEIR  MONEY. 


The  Class   of   Goods   They  Buy — How  to  Briajr  Them  to  Their  Attention — Methods   of   Handling  the 
Farmer  and  Winning  His  Support — A  Paper  Abounding  in  Useful  Suggestions. 

By  FRANK  FARRINQTON. 


The  trade  of  the  agricultural  classes  is  an  im- 
portant item  with  the  great  majority  of  druggists, 
'here  are  drug  stores  in  the  heart  of  the  big  cities 
rhere  the  real  country  trade  is  not  a  factor,  but  in 
le  smaller  cities  druggists  are  well  aware  of  it  when 
Farm  products  are  bringing  low  prices,  while  in  the 
pwns  and  villages  the  trade  of  the  whole  com- 
lunity,  the  local  business  condition  in  its  entirety, 
)llows  the  agricultural  thermometer  up  and  down 
is  a  needle  follows  a  magnet.  Such  being  the  case, 
the  druggists  of  the  country  in  general  should  find 
it  profitable  to  cater  to  the  rural  trade. 

The  farmer  is  not  the  difficult  man  to  do  business 
with  that  he  once  was.     Nowadays  he  is  progres- 
sive.     He   lives   nearer   to   nature,   but  not  much 
farther  from  civilization  than  the  rest  of  us.    He  has 
his  daily  paper  and  his  telephone  to  connect  him 
rith  the  outside  world.     His  house  is  heated  by 
lodem   methods  and   sometimes  illuminated  with 
lectric  lights.     He  is  a  prominent  factor  in  political 
fairs,  and  usually  more  of  a  thinker  along  such 
les  than  his  town  neighbor.     He  recog^iizes  the 
[esirability  of  doing  business  on  a  cash  basis  and  is 
^customed   to   proper  business   ways.     He   is   no 
)nger  the  simple,  unsophisticated  greenhorn  that 
le  was  once  considered. 
Though  the  farmer  is  not  so  different  now  from 
le  rest  of  us,  yet  his  surroundings  are  different,  his 
iterests  are  different,  his  wants  are  different.    The 
ivertising  that  appeals  to  him  best  is  that  which 
written  with  his  case  in  mind. 

HOW  TO  TREAT  THE  FARMER. 

Personal  acquaintance  goes  farther  with  the 
farmer  than  with  most  of  our  customers.  We  may 
not  get  the  trade  even  of  those  who  are  our  intimate 
friends  in  town,  but  the  farmer  will  go  out  of  his 
way  to  deal  with  the  man  he  knows  in  preference 
to  doing  business  with  a  stranger.  And  if  you  can 
make  a  friend  of  the  farmer,  he  will  do  everything 
in  his  power  to  send  all  his  neighbors  to  your  store. 

It  would  seem  that  one  of  the  best  ways  of  getting 
the  trade  of  the  farmers  would  be  to  gain  as  exten- 


sive an  acquaintance  as  possible  among  them.  This 
is  true.  There  is  no  better  way,  though  of  course 
the  workings  of  this  plan  are  somewhat  limited.  I 
know  dealers  who  make  it  a  point  to  go  around 
through  the  farming  districts  during  the  summer 
and  stop  and  talk  over  the  fence  with  the  farm  own- 
ers and  hired  men  whenever  chance  offers,  like  a 
politician  out  electioneering.  It  makes  friends  for 
them  though  it  may  cause  them  to  neglect  their  busi- 
ness a  good  deal.  The  farmer  likes  the  man  who 
will  fraternize  with  him,  and  he  is  quick  to  detect 
the  fellow  who  fells  a  little  above  him. 

THE   FOLLY   OF   PERSONAL   SUPERIORITY. 

There  is  no  money  in  feeling  above  your  custom- 
ers. You  can't  claim  to  be  better  than  the  man  you 
serve.  A  customer  will  stop  dealing  at  the  store 
where  he  thinks  "they  are  willing  enough  to  take 
my  money,  but  that's  all  they  seem  to  care  about 
me. 

In  addition  to  being  friendly  with  the  farmers 
yourself,  and  taking  pains  to  see  that  they  are  recog- 
nized when  they  come  in,  be  careful  to  have  your 
clerks  show  them  the  same  respect  you  do.  See  that 
the  farmers'  wives  are  treated  with  the  deference  in 
the  store  which  the  wives  of  the  leading  citizens 
receive.  The  farmers'  wives  have  more  to  say  about 
the  spending  of  the  money  than  they  once  did,  and 
they  notice  far  more  quickly  the  treatment  they  re- 
ceive when  spending  it  than  the  ladies  in  town  do. 

Then  the  children  of  the  farmer  need  attention, 
too.  They  are  as  bright  as  any  children  that  come 
into  your  store,  but  as  a  rule  they  are  pretty  bashful, 
and  the  farmer  himself  feels  that  they  are  different 
from  the  village  children  and  is  quick  to  resent  an 
intimation  to  that  effect  by  any  one  else.  Treat  the 
farmer's  children  well.  Make  them  like  to  come  to 
your  store.  They  spend  mighty  little  money  now, 
but  they  will  soon  be  young  men  and  women  and 
will  have  more  shopping  of  their  own  to  do. 

The  farmer  buys  less  often  than  the  villager  and 
he  buys  closer,  but  he  is  generally  able  to  pay  and 
usually  buys  in  larger  quantities  than  those  who  live 


187 


188 


BULLETIN  OF  PHARMACY 


nearer  the  stores.  Besides,  he  buys  goods  which 
yield  a  better  profit  than  much  that  is  sold  only  to 
the  town  trade. 

"We  are  advertised  by  our  loving  friends"  is  a, 
true  word,  and  as  an  advertising  axiom  it  applies 
to  no  class  so  well  as  to  the  farmers.  They  will 
speak  more  good  words  for  something  they  have 
bought  of  you  and  liked  than  any  other  class  of  cus- 
tomers will. 

COMPETING    WITH    MAIL-ORDER    HOUSES. 

The  worst  competition  that  the  druggist  meets 
with  in  the  farmers'  case  is  that  of  the  big  mail- 
order houses.  The  farmers  club  together  to  save 
freight  and  get  very  low  prices,  buying  as  a  rule 
in  larger  bulk  than  they  would  do  at  home.  Of 
course  this  is  a  cash-with-order  business,  and  gener- 
ally it  is  that  of  the  class  who  have  money  and  can 
buy  for  future  consumption. 

It  is  pretty  hard  to  get  this  trade  because  you  can- 
not tell  where  to  strike  to  knock  out  the  competition. 
In  all  probability,  if  the  farmer  were  to  come  into 
your  store  with  his  mail  order  and  the  money,  and 
ask  you  whether  you  could  duplicate  the  prices  he  is 
paying,  you  would  say  "Yes."  You  would  find  that 
the  figures  as  a  whole,  quantity  and  quality  consid- 
ered, would  not  be  much  too  low.  It  is  the  inevitable 
cash  with  the  order  that  gives  the  mail-order  people 
the  long  end  of  the  lever. 

The  best  thing  to  do  is  to  talk  strongly  about 
•quality  and  bear  hard  on  the  cash  bargains  in 
the  common  things,  so  that  when  it  comes  to  send- 
ing to  the  mail-order  house  they  will  find  that  there 
is  little  to  be  saved  except  upon  goods  like  "patents," 
which  you  will  not  seriously  object  to  their  buying 
that  way  if  they  see  fit. 

ADVERTISING  HOUSEHOLD  DRUGS. 

The  farmers  use  more  things  in  the  way  of  what 
we  call  household  drugs  than  almost  any  other  class 
of  trade.  Advertising  that  quotes  prices  on  this 
sort  of  thing  will  be  read  by  them  carefully.  Some- 
thing in  the  way  of  a  mailing  card  with  a  catchy 
heading  and  a  bunch  of  low  prices  on  goods  like 
borax,  ammonia,  witch  hazel,  flavoring  extracts, 
soaps,  "salts"  for  man  and  beast,  quinine  pills,  etc., 
etc.,  picking  out  for  each  lot  of  cards  a  group  of 
seasonable  goods,  will  bring  business.  Mailing 
cards  sent  to  people  in  town  will  probably  be  left  on 
the  floor  of  the  postoffice,  but  the  farmer  will  take 
them  home  and  read  them.     Almost  all  kinds  of 


advertising  get  a  better  hearing  with  the  farmer  than 
with  the  townspeople. 

An  almanac  is  a  piece  of  advertising  literature 
that  the  farming  class  value  highly,  and  any  sort  of 
a  booklet  that  you  may  get  up  with  a  little  useful 
information  in  it,  or  a  few  pictures  or  jokes,  will  not 
be  thrown  away  unread.  Calendars  are  valued  more 
highly  in  such  cases  and  are  necessary  to  keep  the 
good-will  of  your  customers,  but,  as  actually  adver- 
tising matter,  I  really  do  not  think  they  are  worth 
powder  to  blow  them  up  (if  I  may  be  permitted  so  to 
express  myself).  Still  one  must  have  calendars. 
They  are  a  necessary  evil,  and  so  get  out  of  the 
deal  as  cheaply  as  possible. 

A  mailing  list  of  the  farmers  who  do  or  who  can 
trade  in  your  town  is  invaluable.  Keep  it  up  to  date 
and  use  it  often.  A  first-class  way  to  reach  them 
with  prices  is  to  typewrite  a  letter,  quoting  prices 
on  the  goods  that  are  especially  timely,  and  duplicate 
it  on  a  mimeograph  or  something  of  that  kind.  If 
you  have  the  apparatus  (and  duplicators  are  cheap), 
this  is  a  form  of  advertising  that  will  not  cost  much 
more  than  the  postage.  A  pen-written  letter  can 
be  duplicated  in  the  same  way,  and  then  every  letter 
made  personal  by  an  individual  heading. 

MEET  THE  SPECIAL  DEMANDS  OF  FARMERS. 

There  are  many  things  in  the  way  of  drugs  that 
are  constantly  being  recommended  by  the  farm  jour- 
nals for  use  in  exterminating  this  or  that  sort  of 
worm,  bug,  or  beetle,  or  for  use  in  some  sort  of 
animal  disease  that  is  going  the  rounds  among  pigs, 
sheep,  or  cattle,  like  the  measles  running  through  a 
district  school.  If  you  can't  read  a  farm  paper  and 
keep  posted  on  such  things,  ask  some  farmer  whom 
you  know  pretty  well.  He'll  give  you  some  good 
tips. 

In  the  winter  there  is  a  steady  demand  for  stock 
food,  which,  though  sold  by  feed  stores  and  all  sorts 
of  general  stores,  is  a  thing  that  druggists  also  can 
and  do  sell  a  great  deal  of.  Get  a  good  line  that  is 
well  advertised  in  the  farm  journals  and  push  it. 
It  does  not  interfere  with  any  other  line  of  goods 
you  handle,  and  for  all  you  sell  you  will  be  just  so 
much  ahead.  Stock  food  has  to  a  great  extent  di 
placed  the  old-fashioned  condition  powders.  It  se 
for  cattle  until  they  get  out  into  the  pasture,  and  it 
sells  at  all  times  for  horses  and  other  confined  ani- 
mals. Most  makers  of  stock  food  have  a  line  of 
veterinary  remedies  as  well  which  are  good  sellers. 
You  will  find  that  it  will  pay  to  keep  them  in  stock 
and  to  let  the  farmers  know  that  you  have  them. 
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It  is  worth  while  to  advertise  to  the  farmers  the 
:t  that  you  are  quaHfied  to  put  up  all  kinds  of 
^terinary  receipts  in  the  right  way  and  at  right 
ices.    There  is  a  good  profit  in  that  work. 

SOME  LIVE  "sellers.'' 

The  farmers'  wives  are  great  dye  users.  They  do 
fheir  dyeing  mostly  in  the  spring  and  fall,  and  adver- 
tising that  calls  their  attention  to  that  sort  of  thing 
will  pay  well.  Have  all  the  package  dyes  that  are 
in  demand  and  be  ready  to  put  up  the  coloring 
receipts  of  the  old-fashioned  kind.  Have  a  book  of 
those  receipts  handy  yourself  and  encourage  people 
to  use  that  kind.     It  makes  more  work,  but  it  pays 

good  deal  better. 

Be  ready  for  the  time  when  orchards  are  to  be 
sprayed  to  protect  the  blossoms  against  the  insects. 
Blue  vitriol  is  much  used  for  that.  Advertise  such 
goods  at  low  prices  in  quantity  and  get  the  big  sales. 
They  will  be  more  profitable  than  the  small  lots  that 
pay  a  larger  percentage. 

Disinfectants  for  use  in  the  stables,  etc.,  are 
always  sellers,  and  the  cheapest  generally  sells  best 
and  pays  best.  Don't,  however,  recommend  a  worth- 
less article. 

Paris  green  and  other  potato  bug  poisons  are 
money  makers.  Have  all  the  kinds  there  is  a  sale 
for,  and  have  them  when  the  first  call  comes.  Be 
ready  early  with  a  stock  of  hellebore  and  insect  pow- 
der, and  never  run  out. 

A  good  line  of  dog  medicines  will  sell  to  the 
farmers.  They  will  buy  stuff  to  make  hens  lay. 
\  good  strong  horse  liniment  is  a  thing  worth  push- 
if  it  is  one  that  you  know  is  all  right. 


YOUR  OWN  SPECIALTIES. 
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Farmers  are  good  patent  medicine  buyers.  If  there 
any  time  when  a  man  is  justified  in  recommending 
own  preparations  in  preference  to  those  of  the 
oprietary  maker  (and  some  would  have  us  believe 
there  is  not),  it  is  when  the  country  people  come 
a-purchasing  and  give  you  a  good  loophole  for  a 
little  talk  about  your  own  non-secret  line.  They  are 
people  who  trust  in  your  knowledge  of  medicines 
iid  are  ready  to  take  your  suggestion  that  you-  can 
ave  them  some  money  on  a  remedy  that  you  can 
guarantee.  I  believe  in  treating  the  proprietary  men 
fairly,  especially  if  they  are  the  ones  that  treat  the 
druggist  fairly,  but  I  believe  likewise  that  in  business 
it  is  a  case  of  every  man  for  himself.  The  patent 
medicine  fellows  are  not  philanthropists  to  any  extent 


where  we  are  concerned,  so  why  should  we  place 
their  interests  before  our  own  ? 

Let  the  farmers  make  your  store  their  headquar-' 
ters,  leaving  their  parcels  there  until  they  drive  along 
to  go  home.  Let  them  get  warm  there  in  winter  and 
cool  in  summer.  Set  up  the  cigars  occasionally. 
They  appreciate  little  favors  more  than  any  other 
class.  If  you  want  things  in  their  line,  farm  prod- 
ucts, patronize  them  occasionally  instead  of  the  gro- 
cer.   Turn  about  is  fair  play. 

DINE  WITH  HIM  ! 

When  a  farmer  gets  friendly  and  says  "Why  don't 
you  come  out  our  way  some  day  and  take  dinner 
with  us?"  take  him  at  his  word  and  go  when  you  get 
a  chance.  It  may  surprise  him,  but  he  will  be  more 
than  pleased.  When  you  go  out  into  the  country 
for  a  walk  or  for  a  drive,  take  a  pocketful  of  cigars. 
The  farmer  that  sits  down  by  the  fence  and  smokes 
a  cigar  with  you  isn't  going  to  go  to  the  other  fel- 
low's drug  store  to  buy  his  goods  the  next  time  he 
comes  to  town,  and  he  isn't  going  to  send  his  family 
there  either. 

One  of  the  good  chances  to  get  advertising  into 
the  farmer's  hands  is  when  he  comes  to  the  fair  or 
some  other  celebration.  Get  your  printed  matter 
ready,  and  have  a  boy  go  around  through  the  hotel 
yards  and  put  the  stuff  under  the  cushion  of  the  seat 
of  each  wagon.  It  will  go  to  the  home  then.  One 
wouldn't  care  to  use  very  high-priced  advertising 
in  this  way,  but  the  booklets  that  you  receive  plenty 
of  in  the  way  of  advertisements  of  patents,  stock 
foods,  bug  poisons,  etc.,  can  be  cheaply  distributed 
by  such  means. 

The  packages  you  put  up  in  the  store  for  the 
farmer  ought  always  to  carry  away  in  them  some 
message  regarding  your  business.  Your  newspaper 
ads.  he  reads  carefully  and  habitually  if  you  are  a 
good  advertiser,  and  you  may  be  sure  that  he  knows 
as  well  as  any  one,  or  better,  how  to  buy  economi- 
cally. 

It  is  easier  now  to  sell  a  gold  brick  to  a  man  who 
has  spent  his  life  in  a  city  than  to  a  country  bred 
person.  The  farmers  know  what  they  are  about. 
They  are  particularly  intelligent  as  a  class.  They 
are  good  buyers,  and  they  stick  well  to  one  store 
when  they  have  found  the  one  that  suits  them. 
Don't  neglect  your  town  trade,  of  course,  but  bear 
on  hard  all  the  while  on  the  farmers.  They  are 
the  backbone  of  the  nation's  commerce  and  you  can 
make  them  the  backbone  of  yours. 


DR.  WILLIAM  C.  ANDERSON. 


A   Sketch   of   His   Career — The   Many   Positions   He   Has   Held   in   Pharmaceutical   Organizations — His 

Prominence  in  a  Fraternal  Society — His  Work  in  the  Brooklyn  College  of  Pharmacy — 

Mention  of  His  Store  and  Some  Pictures  of  it. 


By  HARRY  B.  MASON. 


The  customary  chairman,  charged  with  the  duty 
of  presenting  a  speaker  to  an  audience,  in  nine  cases 
out  of  ten  makes  the  original  and  pertinent  remark 
that  "it  is  quite  superfluous  to  introduce  the  dis- 
tinguished gentleman  who  will  address  us  this  even- 
ing— his  name  is  already  a  household  word  among 
you." 


HIS  LIFE. 


Dr.  William  C.  Anderson,  of  Brooklyn,  N.  Y. 

If  this  happy  phrase  had  not  attained  such  archeo- 
logical  significance  I  should  be  tempted  to  use  it  on 
the  present  occasion,  for  it  is  admirably  suited  to 
my  purposes.  A  man  who  is  an  ex-president  of 
the  National  Association  of  Retail  Druggists,  an 
ex-president  of  the  Metropolitan  Association  of 
Retail  Druggists,  an  ex-president  of  the  New  York 
State  Pharmaceutical  Association,  Dean  and  Pro- 
fessor of  Pharmacy  of  the  Brooklyn  College  of 
Pharmacy,  president  of  the  Brooklyn  Consolidated 
Drug  Company,  ex-president  of  the  National  Or- 
phans' Home  at  Tiffin,  O.,  a  prominent  secret 
fraternity  man,  and  a  well-known  member  of  the 
American  Pharmaceutical  Association — such  a  man 
surely  ''needs  no  introduction  to  this  audience." 


Dr.  W.  C.  Anderson  was  born  exactly  forty 
years  ago  in  Keyport,  N.  J.,  went  through  the  public 
schools,  and  was  graduated  at  the  age  of  nineteen 
from  Holmes  Academy.  Entering  the  drug  business 
he  was  for  three  years  a  clerk  in  one  of  the  Brooklyn 
pharmacies  of  Dr.  Jackson,  following  which  he  spent 
seven  years  with  Thomas  Swift  at  the  corner  of 
Franklin  and  DeKalb  Avenues.  This  completed 
his  life  as  a  clerk,  and  he  was  then  29  years  old. 

But  he  had  meanwhile  graduated  three  years  be- 
fore, in  1892,  from  the  Brooklyn  College  of  Phar- 
macy. He  was  in  fact  a  member  of  th,e  first  class 
sent  out  from  that  institution,  and  because  his  initial 
was  "A"  he  became  the  first  graduate  of  the  college. 
Of  this  honor  he  is  very  proud ;  and  it  is  an  interest- 
ing coincidence  that  the  first  graduate  of  the  school 
should  become  the  managing  head  of  it  within  a 
few  years.  In  1901,  before  attaining  the  deanship, 
he  was  given  the  degree  of  Doctor  of  Pharmacy  by 
the  school — hence  the  prefix  to  his  name. 

During  the  three  years  of  his  clerkship  which  still 
remained  after  his  graduation  in  1892,  Dr.  Anderson 
was  an  instructor  in  the  college,  and  to  perform 
both  duties  proved  so  hard  a  task  as  to  seriously 
damage  his  health.  In  1895,  therefore,  he  went  to 
Binghamton,  New  York,  and  entered  into  partner- 
ship with  one  Williams — an  alliance  which  lasted 
just  six  months. 

BECOMES   A   PROPRIETOR. 

Returning  to  Brooklyn,  he  purchased  for  spec- 
ulation a  store  which  was  offered  at  a  low  price, 
and  which  was  locate'd  on  the  corner  of  Lafayette 
and  Grand  Avenues.  This  he  soon  decided  to  go 
into  himself.  The  store  was  an  old  one ;  the  fixtures 
were  back  numbers;  and  so  he  presently  moved 
across  the  street  into  a  more  desirable  building,  in- 1 
creased  his  space,  put  the  old  fixtures  into  the  back  > 
room,  and  installed  new  ones  for  the  salesroom 
proper.  The  change  from  one  store  to  the  other  was 
made  over  night,  and  customers  were  surprised  to 
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find  the  Doctor  doing  business  at  the  new  stand  in 
the  morning. 

This  was  ten  years  ago — in  1896 — and  Dr. 
Anderson  has  been  here  ever  since.  His  business  has 
g^own  comfortably;  the  locahty  is  a  good  residence 
district   in   Brooklyn ;   an   elevated   station   is   right 


Dr.  Anderuon's  pharmacy  at  320  Lafayette  Avenue,  with  the  proprietor 
himself  Btandln^  at  the  door.  It  will  be  not«d  at  the  right  of  ihe  picture 
that  the  elevated  railroad  runs  by  the  store  on  the  aide  street. 

across  the  street;  and  the  Doctor  is  now  about  to 
refurnish  his  store  again  and  bring  it  up  to  the  ad- 
vancing requirements  of  the  time. 

HIS  PHARMACY. 

The  Adelphi  Pharmacy,  as  the  store  is  called, 
presents  a  live,  up-to-date  apearance.  The  windows 
are  used  for  attractive  exhibits.  The  counters  have 
displays  of  such  Anderson  specialties  as  "matchless 
headache  cure,"  "peptonate  of  iron  and  manganese 
tablets,"  "skin  balm,"  "superior  bay  rum,"  and 
"fragrant  tooth  powder."  There  are  bottles,  bear- 
ing the  Anderson  label,  of  100  quinine  pills  at  25 
cents,  and  others  of  witch  hazel.  The  soda  fountain 
is  at  the  left  as  you  enter  the  store,  and  may  be 
seen  in  one  of  the  engravings.  The  cigar  case  is 
directly  in  front  of  the  door,  facing  it.  Stationery 
and  candy  are  successful  side  lines.  Down  the 
center  of  the  store  is  the  cashier's  desk  or  cage, 
which  is  also  used  as  a  sub  post-ofifice. 

The  back  room  is  very  large — nearly  as  large  as 
the  salesroom.  Here,  as  one  of  the  illustrations  in- 
dicates, the  Doctor  has  his  desk,  and  here,  protected 
from  interruption  and  screened  from  view,  with  a 
side  door  to  the  street  near  at  hand,  he  is  able  with 
privacy  to  do  such  of  his  college,  association,  and 
fraternity  work  as  may  be  done  at  his  desk. 


COLLEGE  WORK. 

Much  of  the  Doctor's  time  and  energies  are  de- 
voted to  the  Brooklyn  College  of  Pharmacy.  To 
be  dean  and  professor  of  pharmacy  in  a  growing 
institution  of  this  sort  is  no  mere  honorary  position. 
Two  entire  mornings  and  two  entire  afternoons 
are  spent  at  the  college  each  week,  and  there  is  of 
course  much  desk  work  besides.  Follow  the  Doctor 
through  an  afternoon  at  the  college  and  you  would 
first  find  him  lecturing  from  1  to  2.30  o'clock  to 
the  entire  class — junior  or  senior.  Then  the  class 
would  be  separated  into  two  divisions :  Dr.  Ander- 
son would  take  one  section  and  put  it  through  an 
hour  and  a  half  of  work  in  the  laboratory,  after- 
wards doing  the  same  thing  with  the  other  section 
during  the  succeeding  hour  and  a  half.  Meanwhile 
Dr.  Tuthill,  the  assistant .  professor  of  pharmacy, 
would  be  giving  the  two  sections  in  turn  a  thorough 
course  of  sprouts  in  quizzing.  By  dividing  up  the 
class  in  this  way  more  thorough  and  individual 
work  is  done. 

A   UNIQUE  FEATURE 

of  the  course  at  the  Brooklyn  College  is  what  is 
termed  "identification  work."     Students  are  given 


The  interior  of  the  Anderson  Pharmacy. 

those  preparations  to  identify  which  have  been 
lectured  upon,  and  they  must  write  their  common 
names,  their  official  Latin  titles,  and  answer  from 
five  to  ten  questions  regarding  their  ingredients  and 
the  like.  In  correcting  the  papers  even  such  factors 
as  spelling  are  taken  into  consideration.  The  work 
is  done  weekly  throughout  the  year  and  is  instru- 
mental in  giving  the  student  a  very  practical  educa- 
tion. It  furthermore  tends  to  make  him  keep  up 
his  work  constantly,  and  it  furnishes  the  teachers 
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with  a  systematic  and  reliable  guide  to  the  student's 
rank  and  standing.  It  really  amounts  to  a  weekly 
examination,  and  is  done  in  chemistry  and  materia 
medica  as  well  as  in  pharmacy. 

PRESIDENT  OF  THE  N.  A.  R.  D. 

Dr.  Anderson  has  for  ten  years  been  a  prominent 
figure  in  association  work.  He  is  known  through- 
out the  country  to  the  personnel  of  the  two  great 
national  associations  in  the  retail  trade — the 
American  Pharmaceutical  Association  and  the  Na- 
tional Association  of  Retail  Druggists.  He  filled 
several  positions  in  the  N.  A.  R.  D.  until,  in  1900, 
he  was  made  president  at  the  Detroit  convention; 
and  the  next  year  in  Buffalo  he  presided  over  one  of 
the  really  historic  meetings  in  the  annals  of  Ameri- 
can Pharmacy. 

For  a  year  or  so  previous  to  that  convention  he 
had  led  the  movement  for  direct-contracts,  then  re- 
presented in  the  "price-protective"  or  "Worcester" 
plan,  and  he  brought  the  issue  squarely  forward  in 
his  presidential  address  at  Buffalo.  It  was  a  little 
early;  the  contract  was  bitterly  opposed  by  some 
people  for  selfish  reasons;  it  was  opposed  by  others 
because  they  had  not  had  time  to  realize  its  virtues; 
there  were  conflicting  opinions  and  conflicting  in- 


Dr.  Anderson  seated  at  his  desk  in  the  rear  room  of  the  store  and  en- 
gaged in  the  laudable  employment  of  reading  the  Bulletin  of  Pharmacy. 

terests ;  and  the  result  was  a  parliamentary  battle 
lasting  over  two  or  three  days  which  will  not  soon 
be  forgotten  by  the  400  delegates  who  attended  the 
Buffalo  convention. 

AN   HISTORIC   OCCASION. 

In  his  position  as  chairman  of  that  convention 
Dr.  Anderson    gained  an  enviable    reputation    for 


ability  and  fairness  as  a  presiding  officer.  In  his 
capacity  at  the  same  time  as  leader  of  the  price- 
protectionists,  pitted  against  .two  or  three  of  the 
cleverest  disputants  in  the  country,  he  gained  an 
equally  enviable  reputation  for  resource  and  strength 
as  a  debater.  To  fill  this  dual  role  was  far  from  an 
easy  task.  It  called  for  uncommon  tact.  It  de- 
manded an  unusual  combination  of  talents.  But  Dr. 
Anderson  was  ecjual  to  the  emergency  and  he  filled 
every  requirement. 


This  snapshot  of  Dr.  Anderson  and  Dr.  F.  P.  Tuthill  was  taken  last 
September  at  the  meeting  of  the  Americas  Pharmaceutical  Association  in 
Atlantic  City. 

To  be  sure,  he  suffered  temporary  defeat,  but  it 
was  the  constructive  defeat  of  the  pioneer  who  must 
convert  people  to  his  cause  before  he  can  obtain 
their  support.  It  is  a  matter  of  familiar  history  that, 
after  another  year  or  two  had  gone  by,  the  contract 
plan  came  into  its  own  at  the  Cleveland  and  Wash- 
ington conventions ;  and  the  drug  trade  of  the  coun- 
try must  ever  in  fairness  give  Dr.  Anderson  much 
of  the  credit  for  the  adoption  of  a  plan  which  for 
the  first  time  in  the  history  of  anti-cutting  in  this 
country  promises  and  is  yielding  something  really 
substantial  in  the  way  of  tangible  results. 

PRESIDENT  OF  THE  N.  A.  R.  D. 

More  recently  Dr.  Anderson  has  been  conspic- 
uous in  local  N.  A.  R.  D.  work  in  Greater  New 
York.  When  the  Metropolitan  Association  of 
Retail  Druggists  was  created  a  year  and  a  quarter 
ago,  it  was  significant  of  the  Doctor's  standing  and 
strength  that  he  was  elected  its  first  president;  and 
during  the  term  of  office  which  expired  a  few  months 
ago  he  had  to  fight  over  again  the  old  fight  between 
the  contract  and  tripartite  plans.  On  every  possible 
occasion,  in  every  possible  way,  he  sought  to  widen 
the  application  of  the  contract  plan,  and  he  preached 
its  virtues  in  season  and  out  of  season. 


BULLETIN  OF 

NNECTION    WITH    THE   PREREQUISITE   MOVEMENT. 

His  name  and  talents  are  also  associated  with  the 
history  of  the  prerequisite  movement  in  New  York 
State.  He  was  one  of  the  floor  leaders  in  the  his- 
toric debate  which  developed  at  the  Albany  meeting 
of  the  State  association  in  1899.  It  was  a  pioneer 
movement,  and  it  was  temporarily  defeated  as  the 
contract  movement  was  defeated  two  years  later  in 
Buffalo.  But,  like  the  contract  movement,  it  came 
into  its  own  the  next  year — at  the  Newburg  meeting 
of  the  association.  It  was  then  voted  by  a  large 
majority  to  introduce  a  graduation  prerequisite 
bill  in  the  legislature  and  to  stipulate  that  it  should 
not  go  into  effect  for  two  or  three  years  in  order  that 
there  might  be  time  for  clerks  and  apprentices  to 
adapt  themselves  to  the  conditions. 

Largely  because  of  the  successful  part  he  had 

played  in  the  prerequisite  struggle.  Dr.  Anderson 

was  elected  president  of  the  association  at  the  Utica 

nceting  in  1903.     In  New  York  State  this  position 

ays  involves  the  chairmanship  of  the  Committee 

Legislation,  and  in  the  latter  capacity,  during 

he   next   winter.    Dr.    Anderson   led   the   struggle 

vhich  successfully  resulted  in  placing  the  graduation 

cquirement  on  the  statute  book  of  the  State.    This 

-;  the  first  law  of  the  kind  to  be  enacted  in  the 

ited  States,  and  it  was  therefore  the  historic  be- 

uning  of  a  new  era  in  the  evolutiotiary  develop- 

iient  of  American  pharmacy. 

Dr.  Anderson's  presidential  address,  prepared  for 
he  Brighton  Beach  meeting  of  the  State  association 
he  following  summer,  was  largely  devoted  to  the 
raduation  prerequisite  law,  but  he  was  prevented 
rom  delivering  it  in  person,  and  from  presiding  at 
he  meeting,  by  an  unfortunate  attack  of  typhoid 
cr  which  kept  him  ill  for  many  months.  He  was 
-elected  president  and  occupied  the  chair  the  next 
car  in  Saratoga, 

LOCAL  ACTIVITIES. 

Dr.   Anderson  joined  the   Kings   County   Phar- 

laceutical  Society  back  in  his  early  days  as  a  clerk, 

id  he  has  always  been  a  prominent  figure  in  what 

in  many  respects  the  most  successful  and  com- 

lendable  local  pharmaceutical  society  in  the  United 

"ates.    It  has  been  in  continuous  existence  for  many 

irs,  and  its  establishment  and  able  maintenance 

the  Brooklyn  College  of  Pharmacy  in  a  $65,000 

ilding  is  only  one  instance  of  its  many-sided  activi- 

■i.     The  Brooklyn  Consolidated  Drug  Company, 

Ipurchasing  concern  made  up  largely  of  the  mem- 
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bers  of  the  Kings  County  Society,  was  organized 
several  years  ago,  and  Dr.  Anderson  has  through- 
out filled  the  post  of  president  in  the  organization. 
It  has  200  members,  and  in  1905  did  a  business  of 
$200,000. 

Dr.  Anderson  was  married  15  or  16  years  ago, 
and  Mrs.  Anderson  is  nearly  as  familiar  a  figure 
at  association  meetings  as  her  husband.  She  is 
greatly  interested  in  the  Doctor's  work,  accom- 
panies him  on  nearly  all  his  trips,  and  is  always  a 
popular  and  attractive  member  of  the  feminine  con- 
tingents which  prevent  pharmaceutical  conventions 
from  degenerating  into  dull  "stag"  affairs. 

PROMINENT  FIGURE  IN  A  FRATERNAL  ORGANIZATION. 

And  now  we  come  finally  to  a  very  interesting 
feature  of  Dr.  Anderson's  life,  but  a  feature  little 
known    to    pharmacists — his    connection    with    the 


The  Brookljn  College  of  Pharmacy,  of  which  Dr.  Anderson  is  the  dean  and 
the  Professor  of  Pharmacy. 

"Junior  Order  of  United  Americans."  Having 
10,000  members  in  New  York  State,  200,000  in 
the  country  at  large,  and  combining  fraternal  and 
benefit  features  much  as  the  Royal  Arcanum  does, 
the  unique  feature  of  the  organization  resides  in  its 
effort  to  inspire  patriotism  for  country,  and  to  de- 
velop a  respect  for  the  national  flag.  The  very 
general  observance  of  "flag  day"  is  largely  an  out- 
growth of  the  activities  of  this  organization,  and  it 
was  the  father  in  New  York  State  of  the  law  caus- 
ing the  nation's  flag  to  float  above  every  public 
schoolhouse.  Many  flags  are  given  annually  by  the 
society  to  schools  throughout  the  country. 

It  is  in  this  organization  that  Dr.  Anderson  has 
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g-otten  much  of  his  training  in  debate  and  his  ex- 
perience as  a  presiding  officer.  He  joined  it  while 
still  a  clerk,  and  has  attained  national  prominence 
in  it.  Occupying  nearly  every  office  in  both  the 
local  lodge  and  the  State  organization,  he  was  in 
time  made  "State  Councillor"  and  thus  given  the 
post  of  chief 'executive  in  New  York.  He  has  also 
served  in  the  National  Council,  and  three  or  four 
years  ago  was  made  president  of  a  philanthropic 
institution  conducted  by  the  organization — ^the 
National  Orphans'  Home  at  Tiffin,  Ohio.  In  the 
latter  capacity  he  visited  the  institution  four  times 
a  year  and  devoted  himself  closely  to  its  affairs. 


A  VALUED  SOUVENIR. 

If  you  sit  with  Dr.  Anderson  at  his  desk  in  the 
rear  room  of  his  pharmacy,  and  get  to  talking  with 
him  about  this  patriotic  organization,  he  will  show 
you  with  a  good  deal  of  pride  a  rare  souvenir  which 
he  keeps  in  one  of  the  pigeonholes  of  the  desk.  It 
is  a  silver  trowel  wrapped  in  a  handsome  silk  flag. 
It  was  used  by  the  Doctor,  then  acting  in  an  official 
capacity,  for  laying  the  comer  stone  of  a  building 
constructed  through  the  beneficent  efforts  of  the 
order,  and  it  bears  the  following  suggestive  inscrip- 
tion :  "School  House  Briar  Cliff  Manor.  June  14, 
1899.     Perseverance  Council  29,  Jr.  O.  U.  A." 


A  TOILET  CREAM  WINDOW. 


This  illustration  shows  .another  window  designed 
by  H.  M.  Curry,  of  Ellsworth,  Kansas.  It  was 
used  to  exploit  "Hazel  Cream,"  a  home-made  spe- 
cialty, and  it  may  be  mentioned  in  passing  that  the 
several  placards  about  the  window,  also  bearing 
upon  the  merits  of  the  product,   were  themselves 


the  apex  of  bottles,  was  made  by  cutting  the  letters 
out  of  a  heavy  red  card  and  covering  the  back  of 
the  card  with  tissue  paper  so  as  to  make  a  trans- 
parency. At  night  an  electric  light,  placed  behind: 
this  sign,  made  it  particularly  effective  as  a  trans- 
parency, i 


painted  by  Mr.  Curry.  Readers  of  the  Bulletin 
will  remember  that  he  contributed  an  article  on  show- 
card  writing*  to  this  journal  in  1904. 

A  low  background,  20  inches  high,  was  built  of 
1x4  lumber,  covered  with  muslin,  and  painted  a  light 
green  was  alabastine.  The  square  frame  behind  the 
pyramid  of  toilet  cream  was  made  of  wood  covered 
with  a  9-inch  wall-paper  border  of  roses  and  vio- 
lets.   The  round  sign,  "Hazel  Cream,"  surmounting 


♦See  Bulletin  for  April,  p.  152,  1904. 


The  four  easel  signs  arranged  on  either  side  oi 
the  pyramid  of  hazel  cream  were  painted  on  white, 
cards  in  red  and  black.  The  pyramid  for  the  creani 
was  built  of  semi-circular  shelves  of  wood  and  heav) 
cardboard,  supported  on  empty  cigar  boxes  and  cov  i 
ered  with  white  cheese-cloth. 

Mr.  Curry  says  this  of  "Hazel  Cream:"  "Qui 
cream  is  having  a  fine,  growing  sale,  which  is  won 
derfuly  stimulated  by  window  displays,  and  this  i; 
true  even  through  the  summer  season,  for  we  recom; 
mend  the  product  for  tan  and  sunburn." 


A  DISCUSSION  ON  SODA. 


kre  Druggists  Give  Their  Methods  of  Conducting  the  Fountain— How  They  Have  Increased  the  Trade 
—Their  Best  Seller  Among  the  Drinlcs— What  Success  They  Have  Had  with  Soda  Open- 
ings—What They  Think  About  the  Distribution  of  Free  Ticlcets. 


THE  W.  F.  NORRIS  PHARMACY, 

South  Whitley,  Ind. 

[First  of  all,  to  make  your  soda  fountain  popular 
must  exercise  the  greatest  care  in  keeping  every- 
lliing  in  and  around  the  fountain  perfectly  clean 
and  wholesome.  Nothing  spoils  the  appetite  of  a 
soda  water  customer  as  quickly  as  for  him  to  notice 
things  untidy  around  your  fount.  Your  syrups  must 
be  pure,  fresh,  and  wholesome.  Make  them  so  that 
when  once  tasted  by  a  customer  he  will  like  them 
so  well  that  he  will  walk  several  squares  out  of  the 
way  to  eat  and  drink  at  your  fountain ! 

Chocolate  is  always  a  popular  flavor  when  made 
right,  and  is  the  leader  at  our  fountain.  The  for- 
mula we  use  is  very  simple  and  easily  compounded. 
We  use  the  following  formula : 

Pure  rock  candy  chocolate   syrup....?  pints. 

Powd.   cocoa    8  ounces. 

Extract  of  vanilla   1-2  ounce. 

Mix  sufficient  glycerin  with  the  oowdered  cocoa  to  make 
a  stiff  paste,  add  this  to  the  rock  candy  syrup  previously 
heated,  and  to  this  add  the  1-2  ounce  of  extract  of  vanilla 
and  cook  for  five  minutes. 

POPULARIZING    THE    FOUNTAIN. 

The  ways  of  advertising  your  soda  fountain  are 
varied  and  many,  and  the  line  that  would  "pull" 
the  trade  in  a  city  would  be  a  failure  in  a  smaller 
place.  One  of  the  best  "pullers"  is  to  have  your 
soda  clerk  dressed  in  spotless  linen  at  all  times  when 
he  is  tending  the  fount.  He  must  be  pleasant  and 
polite,  and  have  a  cheery  greeting  for  all  who  trade 
with  him. 

One  of  the  plans  we  used  with  good  results  last 
year  was  a  special  menu  booklet.  On  one  side  we 
gave  the  list  of  drinks,  dishes,  etc.,  served  at  the 
fount,  while  on  the  opposite  page  we  gave  several 
new  and  popular  toasts,  and  where  we  could  we 
gave  toasts  in  honor  of  our  public  schools,  young 
ladies'  clubs,  offices,  and  factories,  where  a  number 
of  young  people,  either  ladies  or  gentlemen,  were 
employed.  We  had  a  great  number  of  these  book- 
lets printed  and  gave  one  to  every  customer  who 
cared  for  it.  Before  the  summer  was  over  it  was  a 
common  saying  among  the  young  people  of  our  city  : 


"Let's  go  down  to  Norris's  pharmacy  and  get  an 
ice  cream  soda  and  a  toast." 

During  the  season  we  make  up  specials  for  partic- 
ular evenings,  and  advertise  these  specials  by  having 
boys  distribute  circulars  through  the  city.  This 
always  brings  an  increased  trade. 

OPENINGS. 

At  the  beginning  of  the  season  it  is  a  good  policy 
to  have  a  "soda  opening."  Last  year  we  gave  a 
big  opening  and  it  paid.  We  secured  special  music 
for  that  evening,  had  our  store  appropriately  deco- 
rated, and  gave  carnations  to  every  one  who  entered 
the  store  and  bought  an  ice-cream  soda.  The  old 
as  well  as  the  young  people  of  our  city  called  during 
the  evening  to  enjoy  the  music,  partake  of  our  ice- 
cream soda,  and  receive  the  free  flower. 

I  am  opposed  to  the  giving  away  of  free  tickets 
or  free  drinks  on  an  opening  day  or  evening.  In 
the  first  place,  every  little  boy  and  girl  in  the  town 
or  city  will  be  there  and  fill  your  store  so  the  older 
ones  cannot  get  in,  and  the  better  class  of  your  trade 
will  not  appreciate  it  as  they  will  some  of  the  special 
features  mentioned  above.  The  only  free  tickets  I 
would  be  in  favor  of  giving  away  would  be  to  a  few 
of  your  regular  customers  to  show  that  you  appre- 
ciate their  patronage. 


JAMES  S.  GLEGHORN, 

Allegheny,  Pa. 

A  special  drink  which  I  call 

HUMPTY  DUMPTY 

has  proved  to  be  my  greatest  seller.  It  is  prepared 
by  putting  the  usual  amount  of  sarsaparilla  syrup 
in  a  thin,  twelve-ounce  glass,  then  adding  four  or 
five  good  dashes  of  pure  lemon  juice,  one  egg,  and 
two  small  measures  of  ice  cream;  placing  in  a 
shaker,  thoroughly  agitating,  adding  enough  soda 
to  fill  the  glass,  and  then  serving  as  you  would  an 
egg  chocolate  or  egg  sherry.  We  get  ten  cents  for 
this  drink. 

I  popularized  my  fountain  by  serving  the  best 
fruits  and  fruit  syrups  that  money  could  buy,  by 
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being  extravagant  in  putting  good  things  into  my 
soda,  and  by  having  pohte  soda  dispensers  and 
seeing  that  they  aimed  to  please  at  all  times. 

I  always  insist  on  having  everything  about  my 
fountain  scrupulously  clean,  and  I  see  to  it  that 
coats  and  aprons  worn  by  dispensers  are  spotlessly 
white.  I  also  make  it  my  business  to  see  that  the 
soda   is   always   highly   carbonated,   and   that   it   is 


James  S.  Gleghorn. 

always  served  cold.  I  demand  that  drinks  shall  be 
daintily  served.  This  will  do  more  toward  popu- 
larizing a  fountain  than  all  the  advertising  one 
can  do. 

OPENINGS. 

I  have  had  a  number  of  soda  openings  and  am  a 
firm  believer  in  them,  providing  they  are  properly 
conducted,  as  they  aid  in  starting  the  season  off 
with  a  boom.  At  my  last  opening  an  orchestra  of 
seven  pieces  furnished  the  music  from  7  to  11.30 
P.M.  Orangeade  was  served  free  to  all  during  the 
entire  evening.  Other  drinks  were  paid  for;  and 
we  presented  every  lady  with  a  carnation  and  every 
man  with  a  cigar.  These  favors  were  greatly  appre- 
ciated by  everybody  in  attendance,  and  the  receipts 
for  the  day  showed  that  nearly  all  orders  were  for 
10-,  15-,  and  even  25-cent  drinks. 

If  the  average  druggist  would  pay  the  same  atten- 
tion to  the  soda  fountain  that  he  does  to  thQ  pre- 
scription department,  he  would  find  the  soda  busi- 
ness a  money-maker  and  a  big  advertisement  for  his 
store. 

I  have  never  given  free  drinks  or  distributed  free 


tickets  outside  of  opening  day,  as  I  do  not  approve 
of  this  form  of  advertising  one's  fountain.  It  has 
a  tendency  to  cheapen  the  store  and  keep  the  better 
class  of  trade  away.  If  you  put  out  the  proper  kind 
of  goods 'you'll  not  have  to  dispense  free  soda  to 
people  to  get  their  trade. 

HIS  BEST  ADVERTISEMENT. 

The  form  of  general  advertising  which  I  have 
found  to  yield  the  best  returns  is  a  house-to-house 
distribution  of  our  soda  menu,  which  shows  the 
variety  of  drinks  served  with  prices  of  the  same. 
This  gives  the  people  more  time  to  study  the  menu 
and  make  up  their  minds  what  they  want  to  try 
next,  and  it  does  wonders  towards  arousing  their 
curiosity  in  respect  to  specialties  served  under  queer 
names.  It  invariably  ends  in  their  trying  every 
drink  on  the  menu  before  the  season  ends.  Try 
this  scheme  and  see  if  it  isn't  a  winner ! 


H.  M.  CURRY, 

Ellsworth,  Kansas. 

We  have  never  made  any  special  effort  to  popu- 
larize any  one  or  more  drinks,  but  have  endeavored 
to  be  up-to-date  in  all  the  popular  and  fancy  syrups. 
Our  best  sellers  have  been  ice  cream  mixtures,  such 
as  sundaes,  glaces,  etc.,  and  we  have  always  worked 
on  the  simple  plan  of  cleanliness,  prompt  and  cour- 
teous service,  and  quality. 

We  find  that  with  these  three  cardinal  points 
maintained  the  rest  is  easy. 


H.  M.  Curry. 


We  usually  have  an  opening  day  each  season,  to 
which  we  issue  neatly  printed  invitations.  On  that 
day  drinks  are  free.  In  the  evening  we  have  music 
by  an  orchestra,  and  usually  serve  light  refreshments 
to  the  ladies.   We  do  not  use  the  free  tickets  at  any 
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>ther  time,  for  there  are  always  a  few  people  (sure 

\o  be  those,  too,  whom  you  do  not  wish  to  slight) 

^ho  are  missed  in  the  distribution,  and  then  there 

trouble !  The  new  trade  made  does  not  offset  the 
)ld  which  feels  sore  at  being  missed. 

In  the  matter  of  soda  advertising,  we  use  mostly 
lewspaper  specials,  and  our  windows.  New  drinks 
ire  heralded  with  special  placards,  and  interest  is 
aroused  by  catchy  and  enticing  window  displays 
of  cooling  drinks,  fresh  fruits,  etc. 

We  maintain  good  prices,  and  strive  to  earn  them 
by  giving  good  service,  and,  having  succeeded,  we 

ilieve  we're  right! 


W.  T.  PALMER  &  CO.. 

Atlantic,  Iowa. 

The  drink  we  sell  the-  most  of  is  root  beer.  We 
)uy  the  proprietary  article  and  make  the  drink  up 
Recording  to  the  formula  on  the  bottle.  We  popu- 
irize  our  fountain  by  using  the  very  best  goods  we 
buy,  and  by  serving  them  in  the  very  best  and 


W.  T.  Palmkr. 

the  most  scrupulously  clean  manner.  Our  ice  cream 
is  the  finest  we  can  buy  or  make,  and  it  is  always 
kept  frozen.  In  our  experience,  "best  goods  and 
best  service"  do  more  to  increase  the  fountain  trade 
than  anything  else. 

OPENINGS. 

Yes,  we  have  had  soda  opening  days,  and  we 
think  them  good  things.  On  such  occasions,  how- 
ever, we  dispense  ice  cream  only,  and  some  fancy 
kind  of  that.     One  is  unable  to  serve  all  kinds  of 


drinks  with  such  large  crowds  as  we  ordinarily  have 
at  our  openings.  We  have  our  openings  in  the 
evening  from  7.30  to  10.30  o'clock,  and  have  often 
served  as  many  as  800  people.  We  have  no  free 
drinks  on  such  occasions,  nor  do  we  give  any  tickets 
out.  We  prefer  simply  to  send  out  invitations  and 
to  let  people  pay  for  what  they  get. 

ADVERTISING  METHODS. 

We  do  some  advertising  in  the  local  newspapers, 
and  we  have  the  editors  use  little  paragraphs  among 
their  "locals."  But  after  all,  as  we  have  always 
stated,  the  best  advertisement  we  have  is  the  char- 
acter of  our  soda  supplies  and  service.  We  believe, 
and  we  have  found  it  to  be  the  fact,  that  a  customer 
will  return  again  and  again  to  the  fountain  where 
he  gets  delicious  drinks,  properly  served.  By  this 
method  we  have  increased  our  annual  consumption 
of  ice  cream  from  250  gallons  up  to  800  gallons 
last  year. 

A.  ARMOR, 

Allegheny,  Pa. 
I  give  my  personal  attention  to  the  preparation 
of  all  our  soda  flavors.  Every  little  detail  is  looked 
after.  It  pays  to  be  scrupulously  careful.  With  us 
chocolate  is  the  most  popular  drink,  and  I  have  used 
the  following  formula  for  years : 

CHOCOLATE    SYRUP. 

Soluble  cocoa  chocolate   (the  best). 8  ounces. 

Hot    water    1  pint. 

Sugar  r  •  -5  pounds. 

Water    1-2  gallon. 

Mix  the  cocoa  with  1  pint  of  hot  water,  stir  until  no  lumps 
remain,  add  the  sugar  and  one-half  gallon  of  water,  bring  to 
a  boil,  allow  to  simmer  for  several  minutes,  and  then,  when 
cool,  the  product  is  ready  for  use. 

This  process  requires  a  little  more  time  than  the 
ordinary  method,  but  a  smoother  and  richer  syrup 
is  the  result.  There  is  usually  enough  vanilla  in 
the  ice  cream  served  in  the  drinks  to  give  the  desired 
touch  of  that  flavor. 

THE    VALUE    OF    SIGNS. 

As  for  advertising  the  fountain,  I  have  found 
that  small  signs  are  helpful  if  they  are  of  the  right 
character.  They  should  contain  so  little  text  that 
they  are  taken  in  at  a  glance ;  they  should  be  attrac- 
tive in  design ;  they  should  be  hung  artistically  about 
the  fountain ;  and,  if  they  are  of  permanent  charac- 
ter, they  should  be  of  such  a  nature  as  to  be  readily 
and  easily  cleaned.  Under  such  circumstances  they 
help  materially  to  sell  profitable  drinks. 
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No,  I  have  never  given  an  opening  day  at  my 
fountain.  The  scheme  might  prove  attractive  in 
the  smaller  towns,  but  not,  I  think,  in  the  city.  I 
have  never  thought  that  the  giving  of  free  drinks 
would  make  my  fountain  popular,  nor  have  I  been 
inclined  to  favor  the  distribution  of  free  tickets. 

A  MENU. 

It  has  been  my  experience  that  a  menu  or  list  of 
flavors  is  an  excellent  thing  at  the  fountain.    I  have 


a  plainly  lettered  list,  with  the  prices  given  in  every 
instance,  and  it  acts  the  part  of  a  "silent  salesman" 
and  proves  to  be  very  satisfactory.  It  avoids  the 
asking  of  questions  on  the  part  of  customers,  and  it 
also  results  in  the  popularization  of  special  and 
fancy  drinks. 

My  business  is  a  local  one.  There  are  three 
stores  within  two  squares  of  me,  and  yet  I  sold  over 
$1500  worth  of  soda  last  year. 


CUBAN  PHARMACY. 

More  Professioaal  than  in  the  United  States — Educational  Requirements  Higher — Scarcity  of  Qualified 

Clerks — Interesting  Conditions. 

By  CONSUL-GENERAL  STEINHART, 

of  Havana. 


There  are  250  drug  stores  in  Havana  for  the 
260,000  inhabitants,  and  the  same  ratio  may  be 
accepted  for  the  other  cities  of  Cuba.  There  are 
also  many  organizations  and  societies  which  employ 
doctors  and  pharmacists,  and  dispense  medicine  to 
the  society  members.     Physicians,  however,  do  not 


the  best  part  of  the  drug  business  in  Cuba,  as  phar- 
macists here  sell  less  of  toilet  articles,  cigars,  etc., 
than  are  sold  in  American  drug  stores.  The  cus- 
tomer is  considered  the  proprietor  of  his  prescription, 
which  is  returned  to  him  after  being  entered  in  the 
prescription  book.     Pharmacists  in  the  larger  Cuban 


This  illustration  shows  the  Cienfuegos  branch  of  the  Tacquechel  pharmacy  of  Havana.    Cienfuegos,  made  familiar  to  the  readers  of  the  newspapers 
during  the  SpanishrAmerican  war,  is  situated  on  the  southern  coast  of  Cuba,  and  is  perhaps  150  miles  from  Havana. 


often  dispense  medicine.  The  average  number  of 
prescriptions  compounded  is  less  than  in  the  United 
States.  The  pharmacist  is  not  permitted  by  law  to 
prescribe,  and  the  relation  between  physicians  and 
pharmacists  is  friendly.  Doctors  prescribe  a  great 
amount  of  ready-made  medicine.     Prescriptions  are 


cities  fill  foreign  prescriptions  as  well  as  domestic 
ones,  consulting  the  foreign  pharmacopoeia  of  the 
country  from  which  the  prescription  comes.  The 
Cuban  pharmacists  generally  prepare  their  own  tinc- 
tures and  ointments. 

Cuban  pharmacies  have  great  difficulty  in  obtain- 
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ig  good  clerks.  The  pay  is  $25  to  $100  per  month. 
They  are  free  three  times  a  week  after  6  p.m.,  and 
also  every  second  Sunday.  Pharmacies  are  open 
from  6  in  the  morning  until  10  or  11  at  night,  Sun- 
days included.  The  educational  requirements  of 
pharmaceutical  students  are  as  follows:  The  pro- 
spective student  must  first  go  through  the  whole 
course  of  the  high  school,  the  same  as  engineers, 
lawyers,  etc.  He  must  also  put  in  four  years  at  the 
university,  and  then  stand  a  practical  examination 
materia  medica,  microscopy,  galenical  pharmacy, 
id  in  the  United  States  Pharmacopoeia,  including 
lemistry  in  all  of  its  analytical  aspects. 


The  supervision  of  pharmacies  by  the  government 
is  nominal.  A  pharmacist's  license  cannot  be 
revoked.  His  store  may  be  ordered  closed,  or  he 
may  be  punished  by  a  fine,  but  he  has  the  right  to 
open  a  new  store.  The  standing  of  pharmacists 
socially  is  like  that  of  any  other  professional  men. 
The  pharmaceutical  boards  consist  of  pharmacists 
only.  The  only  board  in  Cuba  at  present  is  formed 
by  the  professors  of  the  university.  No  Cuban  phar- 
macopoeia yet  exists,  but  the  Society  of  Pharmacists 
in  Cuba  is  engaged  in  the  translation  of  the  United 
States  Pharmacopoeia  from  English  into  Spanish. 
When  this  is  completed  it  will  be  put  into  use. 


DISPLAYING  A  TONIC. 


Boericke  &  Runyon,  of  Los  Angeles,  contribute 
another  clever  window  display  this  month  to  the 
Bulletin  series  of  illustrated  window  trims.  "C. 
C.  C.  Tonic,"  a  Boericke  &  Runyon  product,  is  the 
theme  of  the  display,  and  it  will  be  seen  that  the 
central  idea  of  the  trim  is  an  ingenious  play  upon 


and  fastened  with  a  plain  gold  seal ;  and  the  legend, 
"Constitution  of  the  United  States,"  was  then 
printed  on  in  old  English  letters.  The  large  flag 
was  borrowed  for  the  occasion,  and  was  draped 
over  a  box  in  a  manner  sufficiently  shown  by  the 
illustration.     Huckleberry  branches  were  placed  in 


the  word  "constitution."  A  document  representing 
the  constitution  of  the  United  States  is  placed  upon 
a  flag-covered  pedestal,  and  the  legend  on  the  large 
placard  tells  the  story.  Bottles  of  the  tonic  are 
placed  in  the  window  to  complete  the  tale. 

The  constitution  of  course  had  to  be  rigged  up 
for  the  occasion.  A  roll  of  stiff  white  paper  was 
made;  it  was  tied  with  a  documentary  red  ribbon 


jars  as  a  background  for  the  window,  but  these  may 
be  used  or  omitted,  as  one's  taste  may  dictate. 

The  bottles  of  the  tonic — not  too  many  of  them — 
were  scattered  around  the  window  floor,  and  at  the 
left  hand  there  was  also  a  pile  of  circulars  exploiting 
the  product,  with  a  placard  just  behind  them  bearing 
this  announcement:  "These  circulars  tell  you  all 
about  it — come  in  and  get  one." 


AROUND  THE  CAMP=FIRE. 


Bulletin    Readers  are  "Swapping  Yarns"  Again    tliis    Montii — Tiie  Clerk  Who   Got  His  Customers 
•  Mixed,  with  Melodramatic  Results — The  Italian  and  the  Plaster — The  Boy  Who  Thought 
He  Knew  Eye  Salve  when  He  Saw  it — A  False  Alarm. 


SHE   WAS   FRIGID, 

After  reading  the  following  incident,  contrib- 
uted by  W.  J.  Ferrier,  of  New  York  City,  readers  of 
the  Bulletin  will  doubtless  ask  themselves  if  Mr. 
Ferrier  has  drawn  at  all  upon  his  imagination : 

The  adage,  "truth  is  stranger  than  fiction,"  will 
assuredly  be  revised  to  "truth  is  funnier  than 
fiction"  by  those  who  read  the  following  anecdote. 
The  scene  was  enacted  not  long  ago  in  a  New  York 
pharmacy  which  boasts  of  its  cultured  patronage. 
At  the  time  of  the  tale  the  store  was  in  charge  of 
a  senior  clerk,  a  junior,  and  last,  but  hot  least,  an 
apprentice,  whose  talent  for  mischief  making  is 
exceedingly  well  developed. 

A  lady  of  exceptionally  sensitive  disposition  had 
occasion  to  purchase  a  sponge,  and  so,  entering-  the 
store,  she  accosted  the  junior  clerk  in  regard  to 
obtaining  one.  It  so  happened  that  the  stock  of 
sponges  was  kept  in  an  out-of-the-way  place,  neces- 
sitating a  search  on  the  part  of  the  junior,  who 
accordingly  set  himself  to  the  task.  Meanwhile 
another  customer  entered,  and,  as  the  senior  clerk 
was  busy,  the  apprentice  was  told  to  wait  on  this 
patron,  who,  it  appears,  wanted  an  ounce  of  cyanide 
of  potassium,  a  highly  poisonous  chemical.  As  the 
law  does  not  permit  dispensing  by  an  apprentice, 
the  apprentice  informed  the  senior  clerk  that  "a 
lady  out  front  wants  an  ounce  of  potassium  cya- 
nide," whereupon  the  clerk,  realizing  the  nature  of 
the  substance,  was  impelled  to  ascertain  whether  or 
not  the  woman  understood  its  use.  He  accordingly 
went  forward  to  interview  the  lady  in  this  regard, 
while  the  apprentice  went  about  his  own  work  in  the 
rear. 

As  the  store  had  many  nooks  and  turns,  the  clerk 
could  see  but  one  woman  who,  he  presumed,  was 
waiting  for  the  cyanide;  and  so  going  up  to  her, 
he  asked : 

"Do  you  know  how  to  use  it?" 

"Sir?"  she  said  in  tones  of  icy  grandeur. 

"Well,  there  are  a  great  many  people  unaware 
of  its  toxic  property,  and  before  selling  it  to  you,  I 
desire  to  know  how  you  propose  using  it." 

"The  idea!  Such  impudence!  To  wash  my  face 
with,  pf  course!" 


"Great  heavens!  Wash  your  face  with  it!  Why, 
if  it  touched  your  lips  you'd  die  in  half  an  hour!" 

"You're  trifling  with  me,  sir,  and  I'll  endure  this 
insolence  no  longer!  I  insist  on  getting  what  I 
asked  for!" 

The  druggist,  thinking  he  had  a  madwoman 
to  deal  with,  summoned  a  policeman  who  happened 
by,  and  demanded  her  arrest,  whereat  the  woman, 
whose  nerves  were  by  this  time  at  high  tension,  and 
becoming  hysterical  at  sight  of  the  officer,  gave 
vent  to  a  scream  of  terror  and  bounded  for  the 
door,  the  policeman  and  druggist  in  hot  pursuit. 
The  strain  was  too  great.  She  fainted ;  and  at  this 
juncture  the  junior  and  apprentice,  attracted  by 
the  commotion,  joined  the  throng  which  surrounded 
the  store.  Being  informed  of  the  situation,  the 
junior  prevented  further  complications  by  explain- 
ing that  the  woman  wanted  a  sponge,  and  the 
apprentice,  meanwhile,  declared  that  it  was  not  she, 
but  another  lady,  who  wanted  the  cyanide! 

A   HOT   PLASTER. 

Chas.  S.  Moody,  M.D.,  of  Spokane,  Washington, 
sends  us  this  one : 

At  one  time  in  my  professional  career  I  was  so 
unfortunate  as  to  be  associated  with  the  surgical 
department  of  the  construction  of  a  new  railroad. 
Under  my  supervision  were  some  fifteen  hundred 
Italian  day-laborers.  They  almost  badgered  the 
life  out  of  me  applying  for  "plasts,"  as  they  called 
the  porous  plasters  with  which  we  supplied  our 
patients  at  times.  These  plasters  were  hoarded  up 
and  treasured  as  so  much  currency  might  have  been. 
Not  a  day  passed  but  several  of  these  brunette 
sons  of  sunny  Italy  would  drift  into  the  pharmacy, 
accompanied  by  the  interpreter,  and  demand  a 
"plast." 

Before  long  I  realized  that  the  contractors  would 
be  forced  into  bankruptcy  unless  some  means  were 
devised  to  put  a  stop  to  this  raid  on  the  porous  plas- 
ter supply.  I  one  day  hit  upon  a,  plan,  and  patiently 
bided  my  time  until  the  next  Italian  appeared.  I 
did  not  have  to  wait  very  long.  In  came  an  ancient 
compatriot  of  Garibaldi  and  demanded  a  "plast. 
I  questioned  him  as  to  his  ailment,  and  obtained  the 
information  that  his  back  hurt.    I  told  him  to  remove  ; 
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lis  shirt.     He  did  so.    I  carefully  palpated  and  per- 

issed  his  back,  and  sagely  informed  him  that  a 
^plast"  would  do  his  case  no  good,  but  that  I  would 

jply  a  remedy  then  and  there  that  would  eradicate 

U  his  trouble. 

Tearing  off  a  section  of  filter-paper  as  large  as  a 
[inner  plate,  I  generously  saturated  it  with  essential 
fil  of  mustard  and  applied  it  to  the  painful  back. 

?he  victim  sat  there  for  a  short  time  with  a  sort 
^f  preoccupied  expression  on  his  countenance,  and 

len  informed  me  that  the  pain  was  just  as  severe. 

told  him  to  wait  a  short  time.     The  expression 

)n  changed  to  one  of  concern ;  the  concern  gave 

^lace  to  anxiety ;  the  anxiety  faded,  and  a  look  of 

tin  developed,  and  then  came  alarm  and  conster- 

ition.     He  muttered  something  to  the  intrepreter, 

rho  suggested  that  the  "plast"  be  removed.     I  was 
iurate.     No,   it  had  to  stay  there  until  it  had 

:tracted  all  the  pain ! 
According  to  my  calculation,  this  took  about  ten 

linutes.  He  writhed  and  squirmed  under  the  tor- 
ture, until  at  last  I  was  moved  by  pity  to  remove 
the  hottest  "plast"  that  any  Italian  ever  wore.  There 
was  a  fine,  juicy  blister  in  the  spot  occupied  by  the 
saturated  paper,  and  the  fellow  went  away  cured 
)f  his  appetite  for  "plasts."     The  cure  seemed  to 


act  upon  his  companions  as  well,  for  the  market 
in  porous  plasters  depreciated  materially  from  that 
time  on. 

ONE  ON  HIM. 

B.  L.  P.  tells  of  an  amusing  error  he  made  once 
in  selling  an  eye  salve : 

I  get  much  pleasure  from  reading  your  camp-fire 
chats  and  have  often  thought  of  an  experience  of 
mine  when  just  learning  the  drug  business.  I  give 
it  to  you  for  what  it  is  worth.  I  was  in  the  employ 
of  S.  L.  Bukley,  at  Woodbine,  la. 

We  had  our  pills,  etc.,  in  a  cabinet  partitioned 
off  in  small  squares  and  lettered  for  each  kind.  One 
day  an  elderly  lady  came  in  and  asked  me  for  a 
package  of  Pettit's  eye  salve.  Thinking  myself  able 
to  sell  anything,  I  went  to  the  cabinet  and  found 
the  eye  salve  as  I  supposed,  and  delivered  it  to  the 
lady.  The  next  day  she  came  in  and  handed  the 
package  over  the  counter,  saying  she  wished  eye 
salve  and  could  not  use  the  article  I  had  given  her. 
I  made  sure  to  give  her  the  right  article,  and  after 
she  had  left  the  store  I  examined  the  package  I 
had  given  her  first.  I  found  it  to  be  Pettit's  pile 
salve! 

To  say  that  I  felt  cheap  does  not  express  it! 


A  Handsome  Florida  Pharmacy.— Here  we  have  a  very  attractive  and  prosperous  store  right  In  the  heart  of  the  tourists'  district  in  Florida. 
It  is  located  in  Miami,  and  the  proprietors  are  the  Biscayne  Drug  Co.  Thousands  of  travelers  and  health  seekers  visit  Miami  during  the  winter, 
and  many  of  them  taice  boats  from  this  place  to  Nassau,  Havana,  and  other  West  Indian  places.  In  the  spring  Miami  receives  commercial  sup- 
port from  an  entirely  difTerent  class— the  truckers  who  supply  the  northern  markets  with  Florida  fruits  and  the  like  in  great  profusion.  The 
winter  climate  of  Miami  makes  it  very  favorable  for  tourists:  when  the  temperature  is  zero  and  below  in  northern  States  like  New  York  and 
Slichlgan,  for  instance,  It  is  80  degrees  above  in  Miami.  The  Biscayne  Drug  Co.  enjoy  a  very  large  prescription  business,  the  physicians  in  that 
I     district  not  dispensing  their  own  drugs. 


THE  FRUGAL-MINDED  DRUGGIST. 


By  FRANK  FARRINQTON. 


Joe  Blossom  a  fine  drug  store  ran 

On  Lincoln  Avenue, 
He  hustled  hard,  and  advertised, 

And  made  some  money,  too. 

He  always  seemed  to  have  the  goods 
That  folks  would  want  to  get, 

And  that's  the  best  trade-getting  scheme 
That's  been   invented   yet. 

One  day  Jim  Jackson  came  to  town — 

A  man   of  frugal  mind. 
His  Cross  Roads  drug  store  he  had  sold ; 

For  city  trade  he  pined. 

He'd  seen  the  swell  Chicago  stores 

All  pictured  out  in  style 
On  the  pages  of  a  journal  that 

He'd  taken   for  a  while. 

He  knew  they  had  big  plate  glass  fronts, 

And  gay  electric  lights ; 
He  knew  they  took  in  money  late 

As  ten  o'clock  some  nights. 

It  seemed  to  him  that  when   a  man 

Could  make  a  tidy  sum 
On  sales,  four  dollars  every  day. 

For  drugs  and  paint  and  rum, 

If  he  could  get  a  store  where  he 

Could   take   in    every   day 
Ten  times  as  much,  then  ten  times  as  much 

Of  profit  it  would  pay. 

So  Frugal  Jim  dropped  in  to  see 

Joe  Blossom  one  forenoon. 
To  cut  it  short,  Jim  bought  Joe  out 

And  took  possession  soon. 

Jim  bounced  one  clerk  because  he  thought 

The  two  would  surely  do; 
The  advertising,  then,  besides, 

He   thought   was   useless,   too. 


He  stopped  all  that,  and  also  said 
That  too  many  goods  were  bought. 

He'd  buy  them  on  the  Cross  Roads  plan — 
For  that  was  best,  he  thought. 

He  ordered  patents  by  the  twelfth, 

And  just  a  hundred  pills; 
No  use,  he  said,  of  having  such 

Enormous  jobbers'  bills. 

He'd  teach  these  city  fellows  things 

They  didn't  know  before. 
They  bought  too  much ;  they  spent  too  much ; 

Their  money   went  galore. 

And  now,  this  frugal  minded  Jim 

Who  thought  himself  so  wise, 
Supposed  his  bank  account  would  soon 

Grow  rapidly  in  size. 

But  that  was  where  he  fooled  himself. 

Folks  soon  began  to  find 
Him  "out  of"  this,  or  "out  of"  that, 

And  sales  then  ran  behind. 

His  buying  skimped,  his  stock  ran  low. 

He  hadn't  much  to  pay. 
But  still  less  to  pay  it  with 

Was   taken    in    each    day. 

The  trade  that  Blossom  worked  so  hard 

To  build  up  for  the  store, 
Jim  Jackson  then  just  fooled  away 

Because   he  knew   no  more. 

Frugality  a  good  thing  is 

When  not  let  go  to  seed, 
But  when  it  comes  to  getting  trade,  • 

It's  not  just  what   you  need. 

"Economy  is  wealth,"  they  say — 

Which   mustn't   be   construed 
To  mean  that  not  to  spend  a  cent 

Is  the  right  way  to  make  good. 


Then,  too,  there's  such  a  thing,  I  think, 

As  keeping  in  your  class, 
Had  Jim  done  that,  a  sheriff's  sale 

Would  not  have  come  to  pass. 
908 


OINTMENT  BASES. 


The  Several  Agents  Used  for  this  Purpose   Critically  Discussed  and  Their  Respective  Merits  and  Uses 

Pointed  Out — Many  Hints  as  to  the  Combination  of  Different  Substances  for  Qiven 

Purposes — Suggestions  Regarding  Ointment  Manufacture. 

By  W.  LESTER  MacFADDEN. 


The  choice  of  base  is  a  part  of  ointment  making 
that  in  common  practice  does  not  receive  as  much 
consideration  as  its  importance  deserves.  Excep- 
tions to  this  rule,  however,  are  those  firms  which 
make  proprietary  cosmetics,  toilet  creams,  and  simi- 
lar articles,  for  to  such  the  base  is  of  first  importance 
in  making  the  products  commercially  successful  or 
even  marketable. 

It  will  be  the  purpose  of  this  paper  to  offer  an 
outline  of  the  elements  making  for  properly  adjusted 
ointment  bases,  suitable  with  respect  to  therapeutic 
reliability,  manufacturing  technique,  and  perma- 
nence. This  latter  merit  must  be  taken  liberally, 
though,  for  there  is  no  such  thing  as  absolute  per- 
manence in  ointments. 

Let  us  examine  the  salient  characteristics  of  the 
substances  which  enter  into  ointment  bases,  and 
treat  them  under  the  classification  of  (1)  hardening 
agents,  (2)  emollient  agents,  and  (3)  an  irregular 
class,  miscellaneous  in  nature. 

Before  taking  up  individual  substances,  this  gov- 
erning premise  must  be  recalled  to  notice:  all  fats 
of  mineral  or  vegetable  origin  are  complex  bodies, 
composed  of  more  than  one  elementary  fat — a  fact 
more  widely  known  than  reckoned  with. 

1.    HARDENING   AGENTS. 

Beeswax,  yellow,  m.  p.  145°  F.,  and  white,  m.  p. 
148°  F,  Beeswax,  especially  when  bleached,  is  very 
suitable  for  securing  a  firm  consistence  in  an  oint- 
ment. Although  it  is  quite  complex  in  composition, 
its  components  do  not  differ  widely  in  their  prop>- 
erties;  hence  it  is  uniformly  smooth,  per  se,  and 
lends  itself  to  admixture  more  satisfactorily  than 
would  be  expected  from  the  high  melting-point. 
The  natural  odor  suggests  a  slight  rancidity,  but, 
as  the  wax  is  permanent,  this  property  is  of  little 
importance.  It  is  assumed  that  precaution  is  exer- 
cised against  adulterations. 

Spermaceti,  m.  p.  115°-120°  F.  Any  prejudice 
against  spermaceti  on  account  of  its  crystalline 
appearance  is  unjust,  as  this  disappears  when  it 
is  combined  with  other  fats.  It  performs  the  same 
office  as  white  wax,  but  is  inferior  in  that  it  is  more 


likely  to  become  rancid  upon  exposure,  and  has  a 
lower  melting-point.  It  is  preferable  in  point  of 
color. 

Oil  of  Theobroma,  m.  p.  95°-98°  F.  This  fat  is 
of  a  complex  nature,  but  is  in  many  ways  suited  to 
ointment  work.  Therapeutically  it  is  free  from 
objectionable  properties,  being  bland,  neutral,  and 
not  easily  turned  rancid.  It  has  an  absorption  value 
which,  while  limited,  is  distinct  and  superior  to 
that  of  the  other  neutral  fats.  The  well  known 
property  of  passing  from  the  solid  to  the  liquid 
state  without  undergoing  a  transitional  softening, 
and  within  the  narrow  field  of  say  three  degrees,  is 
interesting  but  of  slight  service  in  ointments.  When 
mixed  with  other  fats,  oil  of  theobroma  tends  to 
impart  smoothness — a  valuable  property. 

Stearin,  m.  p.  150°  F.  This  is  a  higher-melting 
fat  which  is  separated  from  lard.  It  is  always  in  a 
more  or  less  rancid  condition  and  is  only  excusable 
in  ointments  in  small  amounts.  It  is  a  satisfactory 
hardener,  if  that  result  is  desired  regardless  of 
results,  but  it  is  little  used.  Through  its  crystalline 
structure  it  is  disposed  to  impart  roughness. 

Paraffin,  m.  p.  130°  F.  Parafiin  and  its  near  rela- 
tive, ceresin,  have  the  rare  grace  of  stability.  They 
are  neutral,  simple  in  composition,  and  do  not  take 
part  in  destructive  interreactions.  Therapeutically, 
nothing  more  than  protection  can  be  expected  of 
them,  absorption  being  nil.  Their  sole  office  is  to 
harden  protective  applications. 

Rosin,  m.  p.  275°  F.  Rosin  is  mentioned  here 
chiefly  to  note  that  it  does  not  possess  a  superior 
hardening  property.  The  high  melting-point  would 
reasonably  lead  to  high  expectations  in  this  direc- 
tion, but  they  are  not  realized  in  fact.  Rosin  imparts 
stickiness  when  present  in  the  proportion  required 
for  firmness — and  this  is  the  very  property  which 
adapts  it  to  plasters. 

Stearic  acid,  m.  p.  133°  F.  Stearic  acid  lends  to 
ointments  its  property  of  absorptiveness,  but  it  must 
be  used  with  judgment.  It  has  distinctly  acid  prop- 
erties which  render  chemical  action  possible  if  basic 
substances  are  present. 
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2.    EMOLLIENT  AGENTS. 

Lard,  m.  p.  100°  F.  Perhaps  lard  is  the  eadiest 
and  widest  used  constituent  in  ointments.  It  is  one 
that  in  discussion  has  been  a  whole  subject  in  itself, 
and  certainly  one  that,  in  its  benzoinated  modifica- 
tion, is  consumed  in  enormous  amounts — a  consump- 
tion that,  despite  the  later  inroads  of  the  petrolatums, 
is  hardly  diminishing  in  commercial  importance. 
The  prestige  of  lard  would  logically  be  expected  to 
spring  from  certain  virtues  resident  in  it,  but  we 
suggest  rather  a  less  creditable  source.  Lard  has 
been  the  mainstay  of  the  pharmacopoeias,  and  has 
been  indorsed  by  authorities  we  are  bound  to  respect, 
all  for  no  other  reason  after  all  than  this :  we  have 
been  unable  to  obtain  a  better  base ! 

Two  fertile  sources  of  trouble  develop  in  the  use 
of  lard — rancidity  and  granulation.  Providing 
against  the  former,  the  Pharmacopoeia  instructs  that 
it  be  kept  well  covered  in  a  cool  place,  and  while 
this  is  the  best  that  can  be  done  it  is  but  palliative. 
Even  the  large  abattoirs  have  difficulty  in  tiying-out 
and  benzoinating  lard  before  the  change  sets  in. 
How  hopeless,  then,  for  any  who  buys  his  lard  in 
the  market! 

Rancid  lard  is  undesirable  not  alone  on  account 
of  its  odor :  the  higher  fatty  acids  are  objectionable 
therapeutically,  and,  higher  or  lower,  they  give  phar- 
maceutically  no  end  of  trouble.  Chemical  action  is 
very  likely  to  take  place,  bringing  about  decomposi- 
tions that  carry  on  further  disintegration,  or  cause 
reactions-  with  basic  substances  that  ruin  the  finished 
product  utterly.  Zinc  ointment  is  notorious  in  this 
latter  respect,  and  ointments  containing  mercury 
oxides  are  positively  dangerous.  The  discouraging 
result  so  commonly  obtained  with  zinc  ointment  is 
largely  due  to  this  reaction,  and  the  magic  of  the 
paint  mill  will  not  "put  Humpty-Dumpty  together 
again." 

Granulation  in  preparations  of  lard  is  familiar 
and  can  at  best  only  be  minimized.  Reducing  the 
proportion  of  lard,  or  covering  it  with  another  fat, 
is  the  most  satisfactory  escape;  stirring  as  it  cools 
only  serves  to  make  the  fault  less  glaring.  This 
difficulty  is  due  to  separation  and  quasi-crystalliza- 
tion  of  stearin,  the  solid  fat  constituent,  from  the 
liquid  component,  lard  oil. 

Granting  the  correctness  of  these  observations,  it 
would  seem  that  inasmuch  as  the  action  of  zinc 
ointment  is  soothing  and  protective,  the  use  of  petro- 
latum as  a  base  were  a  step  ahead.  Indeed,  beyond 
the  government  of'  the  Pharmacopoeia  this  practice 
is  gaining  vogue  and  with  gratifying  results. 


Suet,  m.  p.  115°  F.  Suet  is  a  firmer  fat  than  lard 
and  tolerably  smooth,  but  it,  too,  is  prone  to  ran- 
cidity, 

Adeps  lance,  m.  p.  100°  F.  Virtue  in  wool-fat  cen- 
ters largely  in  its  unique  property  of  taking  up 
water,  through  which  feature  it  becomes  indis- 
pensable. Of  secondary  importance,  in  recommend- 
ing it  to  notice,  is  its  textureless  nature,  more  espe- 
cially when  in  the  hydrous  state.  With  the  bases 
commonly  employed,  a  sufficient  proportion  of  adeps 
lanse  (hydrous)  will  yield  a  product  beautifully 
smooth  and  glossy.  These  two  are  pharmaceutical 
considerations :  a  third,  the  property  of  ready 
absorption  by  the  skin,  is  quite  as  important  thera- 
peutically. 

Built  upon  these  three  features  is  a  structure  of 
utility  which  occupies  the  entire  field  of  ointment 
making.  By  means  of  the  use  of  adeps  lanae,  oint- 
ments become  directly  and  genuinely  curative  media. 
Medicaments  that  are  soluble  in  water,  as  many  of 
the  salts  are,  are  easily  incorporated,  as  are  also  solid 
extracts,  fluidextracts,  and  coloring  agents. 

However,  the  very  element  that  makes  wool-fat 
valuable  adds  a  danger.  If  too  much  water  is  pres- 
ent, a  layer  at  the  top  will  undergo  alteration,  partly 
due  to  the  loss  of  water,  producing  an  extremely 
unsightly  effect.  This  can  be  overcome  by  dispens- 
ing the  product,  if  permissible,  in  collapsible  tubes. 

In  itself  adeps  lanse  is  rather  too  sticky  for  cos- 
metic use,  and  it  does  not  promote  that  softness  of 
the  skin  which  is  so  desirable ;  furthermore,  the  odor 
is  not  to  be  masked  by  delicate  perfumes.  Whence 
it  follows  that  as  little  should  be  employed  as  will 
accomplish  the  particular  result  desired.  The  "tacki- 
ness" is  utilized  in  giving  massage  creams'  the  neces- 
sary "draw." 

Petrolatum,  m.  p.  115°  F.  The  term  "neutral" 
oil,  which  is  applied  in  the  arts  to  the  liquid  variety 
of  petrolatum,  is  most  apt.  The  petrolatums  are 
negative  almost  to  the  point  of  having  no  impuri- 
ties !  They  enter  into  no  reactions,  are  not  absorbed 
by  the  skin,  and  are  arbitrary  solvents. 

These  neutral  traits  bring  esteem.  Petrolatum 
is  an  ideal  protective  and  lubricant,  and  inasmuch  as 
it  undergoes  no  putrefactive  change,  cold  cream 
made  with  a  petrolatum  base  is  permanent.  We 
would  hesitate,  however,  to  pronounce  cold  cream, 
so  made,  superior  to  the  U.  S.  P.  preparation,  for 
absorption  is  an  essential  not  to  be  overlooked. 
Petrolatum  has  a  smooth  structure  which  adapts 
it  to  wide  use  as  a  diluent.  Therapeutically  all  is 
said  in  the  word  "bland." 
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Olive  oil,  almond  oil,  etc.  These  have  but  a  minor 
4tility.  They  are  employed  to  lower  the  melting- 
point  of  stiff er  fats,  but  they  must  be  used  in  judi- 
:ious  fear  of  granulation. 

Soap.  Certain  soaps  have  a  distinct  value  in 
id  justing  bases.  In  ointments  proper  (those  of  a 
fatty  base)  they  are  usually  immiscible,  but  in 
:reams  containing  a  considerable  amount  of  water 
they  are  frequently  a  very  happy  addition.  They 
facilitate  absorption  and  tend  to  produce  a  smooth 
:ream.  However,  they  require  skilful,  handling; 
and  in  adjusting  a  forrrjula  each  must  be  worked 
Dut  in  its  own  equation. 

3.    MISCELLANEOUS  AGENTS. 

A  small  number  of  agents  having  characteristic 
properties  make  a  class  of  miscellanies  which  must 
not  be  overlooked.  They  have  no  recognition  in  the 
U.  S.  P.  but  they  lead  in  their  modifications  to  some 
very  successful  preparations.  We  will  examine  a 
few. 

Ammonium  Stcarate,  Sodium  Stearate,  or  Potas- 
sium Stearate,  as  made  from  stearic  acid,  commer- 
zially  pure,  when  worked  up  with  a  suitable  propor- 
ion  of  water,  make  an  emollient  cream  possessing 
lery  desirable  qualities.  In  appearance,  the  finished 
product  is  pearly  lustrous,  and  strikingly  attractive 
is  a  cosmetic.  Small  amounts  of  glycerin  or  soft 
ats  may  be  incorporated  if  manipulated  carefully. 
iThese  preparations  are  absorbed  immediately  by  th6 
Skin,  drying  in  quickly,  softening  the  tissue,  and 
lliiig  generally  the  office  of  a  harmless  cosmetic. 

hnmonium   Oleate  exercises   peculiar  power   in 

nnection  with  the  inert  petrolatums  as  a  solvent. 

\  hen  combined  with  petrolatum,  the  resulting  mix- 

ne  readily  takes  up  considerable  amounts  of  iodo- 

)rm,  iodine,  bromoform,  salol,  phenol,  and  many 

Iier  valuable  medicaments,  yielding  solutions  or 

ixtures  which  are  absorbed  by  the  skin.    They  are 

B||ood  service  in  medication  by  inunction.     These 

^^he  "vasoliniments"  of  German  practice.* 

THE   MASSAGE   CREAMS. 

The  peculiar  property  of  "rolling  up"  which  char- 
rizes  massage  creams  of  current  popularity  is 
lined  through  the  use  of  a  large  proportion  of 
lily-precipitated  casein.  Indeed,  the  base,  is 
lost  entirely  moist  casein ;  a  little  adeps  lanse  being 
rporated  to  hold  it  together  and  give  it  "drag," 
glycerin  in  sufficient  amount  l>eing  used  to  keep 
!  om  drying  when  stored.    The  casein  is  prepared 

See  Dieterich's  Manual,  1901,  p.  749,  and  Am.  Jour.  Phar., 
[lii,  p.  220. 


from  milk  by  precipitating  with  an  acid  or  alum, 
washing  and  draining  to  the  proper  dryness.  Creams 
of  this  nature  act  mechanically :  the  little  rolls,  under 
the  pressure  and  friction  of  the  fingers,  knead  the 
skin,  stimulating  vascular  activity  and  removing 
accretions.  Such  products  must  be  protected  against 
putrefaction  by  the  use  of  a  suitable  preservative, 
and  against  drying  by  the  exclusion  of  air. 

THE    MANIPULATION    OF    OINTMENTS. 

To  these  brief  notes  upon  the  constituent  ele- 
ments of  ointments,  we  may  .appropriately  add  such 
comment  upon  technique  as  will  guard  against  fail- 
ure from  causes  that  transpire  during  the  manipula- 
tion. 

A  therapeutically  perfect  ointment  is  one  the  con- 
stituents of  which  are  mutually  inert  and  impervious 
to  atmospheric  and  actinic  influences.  It  would 
reasonably,  follow  that  the  simpler  in  construction 
the  better,  that  the  fewest  possible  materials  should 
be  employed,  and  that  these  should  be  of  a  mini- 
mum susceptibility  to  alteration. 

Chemical  change,  a  prolific  source  of  difficulty,  is 
an  insidious  factor  which  alone  makes  ointments  a 
perplexing  subject,  requiring  deliberate,  and  search- 
ing forethought  and  painstaking  care.  The  chemi- 
cal reaction  is  so  retarded  by  the  comparatively  inac- 
tive fats,  moreover,  that  it  frequently  manifests  itself 
only  after  the  lapse  of  time.  The  trouble  caused 
by  rancid  (acid)  fats  has  been  already  touched  upon : 
it  is  but  one  of  several  troubles.  Resorcin,  the 
iodides,  salicylates,  mercury  salts,  silver  salts,  many 
organic  bodies,  and  still  other  substances  obey  the 
great  law  here  as  elsewhere — only  more  deliberately. 

Melting-points  demand  attention  on  every  side. 
In  melting  fats  preparatory  to  mixing  a  base,  that  of 
the  highest  melting-point  should  be  melted  first  and 
completely  before  the  next  lower  is  added ;  this  is  to 
minimize  the  risk  of  overheating  the  lower-melting 
fats.  Overheating  is  to  be  guarded  against  con- 
stantly. In  this  connection  it  may  be  observed  that 
for  melting  purposes  steam  is  far  preferable  to  an 
open  flame. 

Granulation  is  a  consequence  often  attendant  upon 
mixing  fats  whose  melting-points  are  in  wide  con- 
trast. A  paint-mill  is  of  much  assistance  in  remedy- 
ing the  difficulty  once  it  has  occurred;  but  the  use 
in  the  first  place  of  materials  of  nearer  melting- 
points  is  better.  The  melting-point  is  not  a  depend- 
able guide  to  firmness  in  different  fats,  and  it  is 
especially  disconcerting  in  mixtures;  for  instance, 
oil  of  theobroma,  when  reenforced  with  5  per  cent 
of  white  wax,  will  become  firmer  but  of  a  lower 
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melting-point.  This  phenomenon,  quite  in  line  with 
chemical  analogies,  holds  sometimes  until  surprising 
proportions  of  stiffening  material  are  added.  Hence 
the  melting-point  of  mixtures  can  best  be  determined 
by  trial.  The  softening  influence  of  camphor,  phe- 
nol, etc.,  must  always  be  borne  in  mind. 

When  all  is  said  that  touches  upon  pharmaceutical 
excellence,  perfection  is  not  approached  unless  due 
thought  is  given  to  the  manner  of  introducing^  the 
medicinal  agents.  If  medication  is  to  be  performed 
by    inunction,    medicaments    in    ointments   must   be 


introduced  in  solution  as  far  as  possible — tannic 
acid  in  glycerin,  the  metals  and  alkaloids  as  oleates 
preferably,  iodides  and  bromides  in  water,  etc.  If 
the  active  agent  is  insoluble,  see  to  it  that  it  is  extin- 
guished as  thoroughly  as  muller  or  paint-mill  will 
accomplish  it.  No  rule  can  be  laid  down.  All  rests 
in  the  nature  of  the  therapeutic  agent  and  the  use 
to  which  it  is  destined,  plus  pharmaceutical  common 
sense.  Certainly  morphine  sulphate  in  white  petro- 
latum is  as  hopeless  as  morphine  oleate  in  adeps 
lanse  is  laudable. 


[Drawn  for  the  Bulletin  by  W.  A.  Humphries.] 
•  A  DRUG  CLERK'S  DREAM. 

IsnH  It  hard  luck  (1)  afcer  a  stranger  had  approached  you  (2)  and  offered  you  an  excellent  position  (3)  at  a  princely  income,  and  you  had  considered 

your  fortune  made,  (4)  to  uu&e  up  and  find  it  all  a  dream  1 
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PERSONAL. 


^AN  ALABAMA  PHARMACIST. 
Mr.  W.  E.  Bingham,  of  Tuscaloosa,  Alabama,  is 
familiar  figure  at  the  annual  conventions  of  the 
N.  A,  R.  D.,  and  is  particularly  prominent  in  the 
pharmaceutical  affairs  of  his  own  State.  Born  in 
Alabama  in  December,  1853,  and  moving  with  his 
parents  to  Mississippi  in  1865,  he  completed  the 
course  in  the  public  schools,  and  then  entered  the 
University  of  Mississippi  in  1872,  graduating  there- 
from with  the  degree  of  B.  A.  in  1876.  He  taught 
school  for  a  year,  and  then  entered  the  drug  busi- 
ness in  Moss  Point,  Miss.  This  was  in  the  fall  of 
1877,  and  Mr.  Bingham  was  then  24  years  old.  In 
1882  he  moved  to  Tuscaloosa  county,  Alabama,  and 
since  1887  has  been  in  his  present  location  in  Tus- 
caloosa.    His  business  is  a  very  successful  one. 


W.  E.  BiNOBAM. 


iMr. 


Bingham  joined  the  Alabama  Pharmaceuti- 
cal Association  in  1886,  served  as  its  president  from 
1897  to  1899,  and  since  1901  has  been  the  secretary. 
An  ardent  advocate  of  the  N.  A.  R.  D.  movement, 
he  has  been  on  hand  at  all  of  the  national  conven- 
tions and  has  served  two  terms  as  a  member  of  the 
National  Executive  Committee.  A  good  church- 
man, Mr.  Bingham  is  an  elder  in  the  Presbyterian 
church  at  Tuscaloosa,  and  is  superintendent  of  the 
Sunday  school.  An  enthusiastic  fraternal  society 
man,  he  is  an  Odd  Fellow,  a  Mason,  a  Knight  of 
Honor,  and  a  Knight  of  Pythias.     He  is  Past  Mas- 


ter of  Rising  Virtue  Lodge  No.  4;  ex-High  Priest 
of  Tuscaloosa  Chapter  No.  1,  R.  A.  M. ;  T.  I.  M. 
of  Tuscaloosa  Council  No.  4,  R.  &  S.  M. ;  Eminent 
Commander  Tuscaloosa  Commandery  No.  13, 
Knights  Templar;  and  a  member  of  the  Zamora 
Temple,  A.  A.  O.  N.  M.  S.,  of  Birmingham,  Ala. 

Mr.  Bingham  was  married  in  1878  to  Miss  Nan- 
nie Hendrick,  of  Talladega,  Ala.,  and  they  have 
two  sons  and  a  daughter.  Mr.  and  Mrs.  Bingham 
were  unfortunate  enough  to  lose  a  promising  son  of 
19  years  during  1905. 


LETTERS. 

AN  APPEAL  ON  BEHALF  OF  THE  SAN  FRAN- 
CISCO DRUGGISTS. 

To  the  Pharmaceutical  Press: 

A  great  calamity  has  befallen  the  people  of  San 
Francisco,  and  two  hundred  druggists  have  lost 
their  all.  These  brothers  of  ours  had  prosperous 
businesses  and  comfortable  homes  a  few  days  ago; 
now  they  have  nothing,  the  accumulation  of  a  life- 
time having  been  swept  away  by  earthquake  and 
fire. 

The  N.  A.  R.  D.  has  set  about  raisirlg  a  fund  not 
less  than  $100,000  to  be  used  to  assist  in  reestab- 
lishing these  brothers  in  life  again.  Major. Kramer 
says  a  half  million  can  be  raised  and  starts  "the  ball 
a-rolling"  by  sending  his  check  for  $500.  The  Dr. 
Miles  Medical  Co.,  the  Wells  &  Richardson  Co., 
the  Chattanooga  Medicine  Co.,  Horlick's  Food  Co., 
the  Allcock  Manufacturing  Co.,  Solon  Palmer,  and 
other  large  firms  have  responded  with  equally  gen- 
erous gifts.  The  Emerson  Drug  Company's  dona- 
tion is  $2000. 

The  heart  pulse  of  druggists  and  their  friends 
everywhere  throbs  with  deepest  sympathy  for  the 
suffering  people  of  the  stricken  city,  and  all  have 
doubtless  responded  through  other  channels  to  the 
general  relief  call.  But  the  special  purpose  of  the 
N.  A.  R.  D.  fund  ought  to,  and  we  feel  sure  will, 
appeal  to  every  big-hearted,  high-minded  man  iden- 
tified in  any  way  with  the  drug  trade. 

I  am  therefore  requested  by  the  Executive  Com- 
mittee to  bring  to  your  attention  the  work  under- 
taken on  behalf  of  our  unfortunate  brethren  by 
the  National  Association  and  to  ask  your  coopera- 
tion and  assistance  in  raising  $100,000  or  more,  as 
expeditiously  as  possible,  for  the  specific  purpose 
hereinbefore  stated. 
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Recognizing  your  past  services  to  the  cause  we 
represent,  I  confidently  anticipate  a  response  on 
your  part  that  will  make  our  task  easier  and  bring 
the  hour  of  its  accomplishment  nearer.  As  avenues 
of  thought,  influence  and  information,  reaching  the 
drug  trade  of  the  entire  country,  yours  will  be  a 
noble  part  in  a  noble  achievement. 

Our  motto,  'To  live  and  let  live,"  will  have  a 
broader  and  more  sacred  meaning  when  the  present 
work  has  been  completed,  and  the  great  mission  of 
the  N.  A.  R.  D.  will  ever  afterward  possess  a  deeper 
and  more  far-reaching  significance.  Our  distressed 
and  unfortunate  craftsmen,  once  again  given  a  fresh 
start  in  business,  their  homes  reestablished,  the  sun 
of  hope  having  risen  above  their  now  darkened 
horizon,  joy  warming  their  hearts  and  with  songs 
on  their  lips  and  brightness  in  their  eyes — all  the 
result  of  the  ministrations  of  the  N.  A.  R.  D. — who 
would  there  be  in  all  the  world  mean  enough  to 
ever  again  point  the  finger  of  scorn  at  this  match- 
less organization  of  ours,  and  with  the  tongue  of 
slander  say  its  motives  were  unworthy,  its  ideals 
base,  and  its  aspirations  ignoble? 

Let  us  now  join  hands  in  the  splendid  labors 
before  us  and  make  "To  live  and  let  live"  in  this 
great  crisis  of  our  stricken  brothers'  lives  "To  live 
and  help  live."  Fraternally  yours, 

Charles  M.  Carr, 

Director,  N.  A.  R.  D.  Department  of  Publicity. 
April  21,  1906. 

REGARDING  MR.  FARRINGTON'S  VETERINARY 
FORMULA. 

To    the    Editors : 

In  response  to  the  many  inquiries  that  have  come 
,  to  me  regarding  formula  "432"  as  given  in  my  arti- 
cle, "Horse  Cents,"  in  the  March  Bulletin,  I 
would  say  that  "432"  will  not  blister  if  covered  with 
a  bandage  or  if  not  covered.  It  will  usually  produce 
the  best  results  when  bandaged.  All  the  directions 
necessary  for  the  liniment  are,  "Rub  the  part  well 
twice  a  day,"  though  a  shake  label  should  of  course 
be  put  on  as  there  is  no  way  of  preparing  the  mix- 
ture so  that  it  will  not  separate.  "432"  is  not  par- 
ticularly recommended  for  poll  evil,  though  after 
the  first  stages  it  might  be  used  to  advantage.  The 
label  that  I  use  on  the  remedy  is  simply  a  prescrip- 
tion label  with  the  number  in  large  figures.  This 
prevents  duplication  by  other  dealers  and  gives  the 
package  a  genuine  prescription  look. 

Frank  Farrington. 

Delhi,  New  York. 


SHOW-CARD  WRITING. 

To   the    Editors : 

I  believe  that  a  good,  breezy,  well-lettered  show 
card  is  the  best  paying  advertisement  in  the  drug 
business.  If  the  letters  are  poor,  with  no  harmony 
or  contrast  between  colors  of  cardboard  and  paint 
used,  if  the  words  are  crowded  and  hard  to  read,  or 
if  other  defects  in  the  mechanical  part  of  the  sign 
are  in  evidence,  then  it  makes  no  difference  how 
bright,  newsy,  interesting,  or  attractive  the  thought 
conveyed  may  be,  the  effect  and  consequently  the 
results  are  lost.  Just  so  if  the  meaning  of  the  sign 
lacks  "ginger,"  or  vim,  or  news  interest,  no  matter 
how  good  the  letters,  or  how  perfect  the  construc- 
tion or  the  color  blending,  the  sign  is  a  failure.. 


O 


'  ■<'  ^,v/'   1 


Perfume   .^ 


•JVULU 


A  Bunch  of  Home-made  Show  Cards. 

I  do  not  believe  there  are  very  many  live  drug- 
gists but  can  letter  signs  that  will  sell  goods.  Of 
course  all  druggists  can't  make  equally  good  signs, 
but  the  average  druggist  is  a  good  penman,  and  a 
man  handy  with  a  pen  will,  with  a  little  practice, 
make  a  good  sign  writer.  If  you  will  occupy  a 
few  spare  minutes  every  day  with  the  work,  and 
display  interest  and  confidence  in  it,  it  will  not  be 
very  many  days  before  you  will  have  a  show  cardj 
which,  even  in  your  own  estimation,  will  be  goodi 
enough  to  display  in  the  window. 

Don't  be  afraid  to  show  your  interest  in  this  kind. 
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of  work,  as  it  is  a  big  income-bearing  pastime  when 
once  you  get  it  going  right.  Notice  the  signs  made 
by  the  professionals  of  your  city,  then  keep  at  the 
work  during  your  spare  time,  and  in  a  month  you 
will  be  enthusiastic  on  the  subject  and  then  you  will 
not  be  able  to  tear  yourself  away  from  it. 

As  to  brushes  and  paint,  there  is  hardly  any  use 
to  give  advice,  for  every  druggist  can  mix  up  water 
colors  by  using  dry  colors  and  a  weak  solution  of 
gum  arabic.  Use  the  brush  that  you  can  get  along 
best  with  and  stick  to  it.  The  immediate  results  of 
this  work  are  worth  every  man's  efforts. 

1J.  Albert  Kied^isch. 
THE  CLERK'S  SIDE  OF  IT. 
the    Editors: 
In  reading  your  March  issue  I  was  struck  by  two 
articles   practically   contiguous,   one   discussing  the 
income  of  pharmacists,  and  the  other  containing  a 
few  hints  from  the  "Observer"  concerning  the  non- 
competent,  or  in  this  case,  it  seems,  the  non-grafting 
clerk. 

Now  I  would  like  to  make  a  few  remarks  from  a 
drug  clerk's  standpoint.  I  would  like  to  know  why 
in  these  days  any  one  should  compare  pharmacy 
with  a  profession,  and  at  the  same  time  cite  as 
examples  of  large  incomes  those  derived  from  stores 
where  the  professional  end  of  it  is  forgotten  or 
thrust  in  the  background,  and  where  the  words 
"drug  store"  are  used  as  an  excuse  to  keep  open 
at  all  hours  a  place  devoted  to  other  lines  ? 

I  know  whereof  I  speak,  as  I  close  a  prominent 
store  four  nights  a  week  and  work  every  other  Sun- 
day, and  I'm  sure  there  are  many  clerks  who  sell 
the  same  lines  in  other  kinds  of  stores,  get  as  much 
salary  as  I  do,  and  quit  at  6  o'clock  every  night.  Yet 
the  drug  clerk  should  be  satisfied  when  his  friends 
in  the  banks,  dry-goods  stores,  wholesale  houses; 
when  the  iron-worker,  the  carpenter,  the  lather,  and 
hod-carrier  call  in  the  evening  with  more  money  than 
he  has  and  listen  to  his  description  of  the  chemistry 
'»f  a  fine  comb  or  the  pharmacopceial  requirements 
m  regard  to  the  cut  or  color  of  an  envelope!  He 
should  meekly  thank  God  on  Sunday,  when  selling 
hair  brushes  and  soap,  and  when  his  friend  in  the 
real  estate  office  passes  in  an  auto,  that  he  is  at 
least  not  liable  to  sudden  death  that  way! 

If  the  large  department  stores  should  keep  open 

I  12  o'clock  every  night,  and  all  day  Sunday,  what 
p  holy  howl  would  be  raised  in  the  name  of  humanity 
"^n  over  the  country!    And  yet  at  the  same  time 


nine-tenths  of  the  sales  made  in  every  drug  store  in 
the  United  States  between  6  and  12  p.m.  and  on 
Sunday  are  of  articles  such  as  could  be  dispensed 
with  until  business  hours  the  following  day. 

I  am  not  objecting  to  selling  medicines,  or  neces- 
sary sick-room  or  emergency  supplies  of  that  nature. 
No  amount  of  inconvenience  will  make  a  druggist 
insensible  or  callous  to  the  needs  of  the  afflicted,  but 
that  excuse  should  not  be  given  for  conducting  a 
bazaar  when  all  legitimate  business  is  closed.  If 
the  druggist  and  drug  clerk  would  get  a  little  busi- 
ness sense,  do  business  during  business  hours,  dis- 
sociate pharmaceutical  education  from  "grafting" 
salesmanship;  if,  to  use  a  slang  expression,  they 
would  "get  next"  to  their  outlandish  hours  and  mis- 
erable incomes,  compared  to  those  of  less-educated 
trades,  then  we  could  compare  incomes  and  find  fault 
with  clerks. 

But  as  long  as  the  trade,  profession,  or  mixture, 
is  run  as  it  is  now,  the  proprietors  will  have  the 
same  difficulty  in  finding  the  combination  drug  clerk, 
and  the  clerks  will  become  more  and  more  dissat- 
isfied and  take  any  opportunity  to  bid  the  profes- 
sion (  ?)  farewell.  A.  E.  O'Neill. 

1226  Market  St.,  San  Francisco,  Calif.  : 


TO  BULLETIN  READERS  FROM  MR.  CURRY. 
To   the    Editors: 

I  wish  to  acknowledge  through  the  Bulletin  of 
Pharmacy  the  many  interesting  letters  I  have 
received  in  response  to  the  Easter  window  offer  in 
the  March  number.  I  would  like  to  respond  to  each 
one  personally,  but  the  task  would  be  almost  impos- 
sible. There  are  so  many  expressions  of  apprecia-, 
tion  that  it  is  especialy  gratifying  to  the  writer  to 
know  that  his  Bulletin  articles  on  window  dress- 
ing have  seemed  to  strike  a  very  responsive  chord. 
The  letters,  over  sixty,  and  still  coming,  came  from 
Canada  to  the  Gulf  of  Mexico,  and  from  ocean  to 
ocean.  They  surely  show  the  wide  range  of  the 
Bulletin's  circulation,  and  the  letters  were  all  full 
of  good  words  for  the  Bulletin. 

The  background  for  the  Easter  window  was  sent 
to  Mr,  W.  M.  Hanna,  2899  Archer  Ave.,  Chicago, 
whose  letter  reached  me  first.  I  only  wish  I  had 
one  for  each  druggist  who  wrote  me. 

Many  writers  sent  me  splendid  hints,  and  the 
majority  expressed  a  special  admiration  for  the 
Bulletin  and  its  valuable  helps  in  practical  and 
business  pharmacy.  One  of  the  nicest  letters  I 
received  was  from  a  druggist's  devoted  wife  living 
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in  southwest  Texas.  She  wrote  me  how  they  both 
read  the  Bulletin,  and  how  earnestly  she  studied 
to  help  her  husband  in  his  window  dressing  and  the 
like.  I  shall  remember  her  some  day  when  I  have 
something  pretty  to  spare!  H.  M.  Curry. 

Ellsworth,  Kansas. 


SHE  WANTED  TO  "PAINT  HER  LIMCE." 

To    the    Editors : 

Here  is  an  order  that  we  received  the  other  day, 
and  I  think  it  is  about  the  best  you  have  published 
in  the  Bulletin  for  a  long  time.     We  dispensed 


^^^  (fflM^M. 


,    4£.^^h^  ^^^ 


15  cents'  worth  of  tincture  of  iodine,  and  I  suppose 
with  that  amount  the  patient  could  paint  her  "limce" 
to  the  queen's  taste!  W.  T.  Reeves. 

South  Boston,  Va. 


ANSWERING  MR.  IRION'S  QUERY. 

In  this  department  last  month  Robert  D.  Irion, 
of  Tyler,  Texas,  presented  the  following  prescrip- 
tion as  a  curiosity  to  him,  and  asked  readers  of  the 
Bulletin  how  they  would  proceed  to  dispense  it: 

Aconitine     48/134  grain. 

Digitalin    48/67  grain. 

Emetine     24/12  grain. 

Codeine  sulphate    8  grains. 

Water,  enough  to  make  1-2  ounce. 

Mix  and  take  10  drops  every  half-hour  until  cough  is 
relieved. 

George  Frater,  of  Louisville,  Nebraska;  Anton  J. 
Laeri,  of  Youngstown,  Ohio;  and  Dr.  L.  Thomp- 
son Cluson,  of  Urbana,  Ohio — all  reply  that  the 
writer  of  the  foregoing  prescription  was  an  "alka- 
loidist,"  and  that  what  he  intended  to  be  dispensed 
were  48  granules  of  aconitine  of  1/134  grain  each, 
48  granules  of  digitalin  of  1/67  grain  each,  and  24 
granules  of  emetine  of  1/12  grain  each.  These 
alkaloidal  granules  are  made  by  the  Abbott  Alka- 
loidal  Co.  of  Chicago. 


THAT  BLOOD  PURIFIER  AGAIN. 

To    the    Editors : 

Referring  to  B.  B.  Kerr's  formula  for  a  "blood 
purifier,"  published  on  page  127  of  your  March 
number,  and  afterwards  corrected  on  page  169  in 
April,  let  me  offer  the  following  comment :  You 
state  that  the  amount  of  finished  product  should 
have  originally  been  given  as  two  gallons  instead  of 
two  pints.  Now  it  happens  that  I  have  in  my  scrap 
book  an  identical  forijiula  written  in  the  metric  sys- 
tem, and  clipped  several  years  ago  from  an  article 
in  Merck's  Report  contributed  by  George  Ober- 
dorper  of  New  York.  Rigiit  off,  then,  we  are  faced 
by  the  question  of  proper  credit  for  the  construction 
of  the  formula.  Then,  too,  in  the  formula  in  my 
scrap  book,  the  finished  product  virtually  amounts 
to  four  pints.  A  tablespoonful  dose  thus  contains 
2^/2  grains  of  potassium  iodide,  and  a  like  proper 
portion  of  the  other  ingredients.  Here  is  the 
formula : 

Fluidextract  of  sarsaparilla   125  Cc. 

Fluidextract  of  rumex    125  Cc. 

Fluidextract   of   taraxacum    125  Cc. 

Fluidextract  of  senna    60  Cc. 

Fluidextract  of  podophyllum    30  Cc. 

Potassium  iodide   30  Gm. 

Syrup     250  Cc. 

Glycerin    200  Cc. 

Alcohol     125  Cc. 

Oil  of  sassafras   1.5  Cc. 

Oil  of  wintergreen   1.5  Cc. 

Oil  of  fennel  1.5  Cc. 

Water,  enough  to  make 2000  Cc. 

A  Subscriber. 


TIRED  OF  THIS  LIFE! 

To   the    Editors : 

A  druggist  gets  all  kinds  of  requests  from  people. 
I  wonder,  however,  how  many  of  my  pharmaceu- 
tical brethren  have  received  orders  like  the  one  shown 


'H-^'-t-x^-^-'^^-OC^ 


in  the  accompanying  illustration?  Evidently  this 
fellow  was  desperate — perhaps  his  girl  had  thrown 
him  overboard ! 

Otto  N.  Kadel. 

Terre  Haute,  Ind. 
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BUSINESS    HINTS. 


Advertising  a  Shaving  Cream  in  the  Window. — 

"We  are  sending  you,"  write  L.  R.  Smith  &  Co.,  of 
Cherokee,  Oklahoma,  "a  photograph  of  one  of  our  recent 
window  displays  which  attracted  not  a  little  attention  and 
resulted  in  the  sale  of  a  good  many  bottles  of  our  toilet 
cream.  The  central  feature  was  the  figure  of  a  man  made  up 
for  the  occasion  by  the  use- of  a  pair  of  overalls,  a  shirt  and  a 
face  mask,  all  filled  out  with  excelsior,  and  a  pair  of  heavy 
shoes  being  used  for  the  feet.  A  hat  surmounted  all,  and 
some  combed-out  rope  did  for  the  Buffalo  Bill  hair  of  the 
figure.     Altogether  it  made  a  very  curious  representation! 


"The  old  fellow  was  depicted  as  shaving  himself.  In 
one  hand  he  held  a  razor,  and  in  the  other  a  mirror.  Close 
by  was  a  pedestal  bearing  his  shaving  mug  and  a  bottle  of  the 
cream  or  after-shave.  On  the  pedestal  also  was  a  piece  of 
shaving  paper  with  four  or  five  cotton  tufts  fastened  to  it  to 
represent  lather  which  had  been  scraped  off.  More  cotton, 
glued  to  the  face,  suggested  lather  which  had  yet  to  be  dis- 
posed of  by  the  razor.  For  hands  white  gloves  were  used 
stuffed  with  cotton.  By  the  liberal  use  of  pins  we  had  the 
fellow  looking  very  much  like  a  western  cowboy  shaving 
himself. 

"The  large  placard  in  the  center  of  the  window  bore  the 
following  legend:  'Say!  I  use  Snowatilla  Cream  after  I  shave, 
don't  you?  It  feels  good  on  the  face.  Try  it.'  Off  to  the  left 
we  had  a  pyramidal  display  of  the  cream  itself. 

"We  regret  that  the  photograph  of  the  window  is  not  more 
satisfactory.  It  fails  to  give  one  a  very  clear  idea  of  the 
display." 

Keeping  the  Summer  Vacation  Trade. — 

One  of  the  problems  which  face  the  city  druggist,  espe- 
cially in  the  better  residence  districts,  is  how  to  hold  the  trade 
of  the  people  who  spend  all  summer  out  of  the  city  at  the 
resorts.  If  the  druggist  "don't  watch  out,"  all  his  best  trade 
aves  him  for  the  season  and  things  are  pretty  dull.  Why 
act  keep  as  much  of  this  custom  as  possible? 

Many    druggists,    says    the    Pharmaceutical   Era,    begin    a 


campaign  before  the  general  summer  exodus  starts  by  a 
thorough  canvass  of  their  clientele  with  circulars  or  booklets. 
One  Brooklyn  man  has  a  srriall  circular  printed  whibh  he  puts 
in  every  package  leaving  the  store  in  May  and  June,  calling 
attention  to  his  facilities  for  sending  prescriptions  and  sum- 
mer supplies  by  mail,  and  asking  for  customers'  trade  while 
on  vacation.  Two  short  paragraphs  explain  that  postage  but 
not  expressage  would  be  prepaid  on  such  orders.  A  New 
York  pharmacist  uses  postal  cards,  specially  printed,  for  the 
same  purpose. 

A  neat  booklet  was  prepared  by  another  firm  last  year, 
which  held  their  open  letter  to  customers  on  the  summer 
trade  question,  and  an  amount  of  useful  miscellaneous  infor- 
mation which  was  likely  to  insure  the  retention  of  the  booklet 
by  the  recipient  as  a  pocket  companion.  One  section  quoted 
the  United  States  postal  regulations  and  rates  and  another 
the  prices  of  staple  drugs,  or  rather  prescriptions,  and  sun- 
dries classified  under  their  various  heads. 

A  druggist  was  found  last  year  who  prepared  an  elaborate 
record  of  the  temporary  summer  addresses  of  his  traveling 
patrons,  so  that  he  could  constantly  keep  in  touch  with  them. 
For  this  purpose  he  utilized  an  old  card  index  file  in  which  he 
entered  both  the  city  and  out-of-town  address  of  each  indi- 
vidual, with  such  shipping  directions  as  he  was  able  to  gather 
from  them.  In  one  New  York  store  neat  signs  were  printed 
in  large  attractive  type  which  called  attention  to  the  careful 
consideration  given  mail  orders.  These  were  placed  con- 
spicuously in  the  windows  and  on  the  counters  inside. 

But  the  most  ambitious  effort  was  made  by  a  large 
Broadway  house,  which  issued  a  booklet  containing  a  mass 
of  material.  First  was  a  catalogue  of  sundries,  ready-prepared 
prescriptions,  and  simple  remedies  which  could  be  sent  by 
mail  instantly.  Then  there  was  a  miniature  "First-aid-to- 
the-injured"  section,  which  furnished  directions  for  meetings 
seasonable  emergencies.  This  portion  was  printed  on  a  per- 
forated insert,  so  that  it  could  easily  be  torn  off  to  facilitate 
carrying  in  a  hand-bag,  wallet,  or  vest  pocket.  These  direc- 
tions, while  authoritative,  were  in  exceedingly  simple  words. 
There  were  rules  for  resuscitating  the  drowning,  treatment 
of  burns,  of  bites  by  insects  and  snakes,  directions  how  to 
alleviate  poisoning  by  certain  plants  and  leaves,  and  sugges- 
tions for  the  proper  way  of  attending  to  cuts  and  bruises. 
Sunburn  and  freckles  were  not  forgotten,  and  wherever  possi- 
ble the  proprietor's  own  preparations  were  noted  in  bold 
type  as  remedies  for  the  various  ills. 

Exploiting  Olive  Oil. — 

Two  or  three  months  ago  we  spoke  in  this  department 
of  the  effort  Mr.  Cooban  was  making  to  show  his  customers 
new  uses  for  cod-liver  oil,  and  to  increase  the  sale  of  the 
substance  generally.  He  periodically  gets  out  little  circu- 
lars which  are  inserted  in  packages  leaving  the  counter,  and 
which  are  also  enclosed  in  monthly  statements  and  the  like. 
We  gave  the  text  of  one  of  these  circulars  before.  Here  is 
another : 

IMPORTED    OLIVE   OIL. 

It  is  not  generally  understood  that  the  Government  tests  all  the 
imported  Olive  Oil  that  comes  into  this  country.  Uncle  Sam  takes 
out  a  half  pint  from  each  cask  and  analyzes  it  before  it  leaves  the  cus- 
tom house.  But  an  olive  oil  may  be  imported  and  not  be  the  best. 
The  best  olive  oil  is  made  from  the  Alpine  Olives  and  comes  from  the 
first  expression.  They  make  two  other  expressions;  the  second  is  used 
for  making  soap,  and  the  last  one  is  usually  fit  only  to  feed  cattle. 
Of  course  if  all  are  mixed  together  you  get  more  oil  from  the  olives — 
cheaper   oil,   but   not   so   good.  .  .    .    , 

Our  Olive  Oil  is  made  from  the  best  Alpine  Olives,  imported  for 
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us   in   original   containers,    represents   the    first   expression    only,   and   it 
guaranteed  to  be  free  from  cottonseed  oil. 

Put  up  in  full   i/^-pint  bottles  at  35  cents,  and  pints  at  50  cents. 

B.  S.  COOBAN  &  CO., 
63d   St.  and  Normal  Ave.,   Chicago,  111. 


A  Soda  Advertisement. — 

D.  Kilburn,  of  Quincy,  Illinois,  started  off  the  soda  sea- 
son last  year  with  the  following  newspaper  advertisement, 
well  displayed: 


FIZZ -BIZ -AGAIN 

We  have  started  our  Fountain  and  are   again 
ready  to  demonstrate  that 

WE  KNOW  HOW  AND  DO  SERVE 

GOOD    SODA    WATER. 


CARAMEL   SUNDAE,  5c., 


IS  A  ■WINNKE. 


Kl 


URN'S 


An  Annual  Tooth-brush  Sale. — 

B.  S.  Cooban,  the  well-known  Bulletin  contributor  in 
Chicago,  has  a  tooth-brush  sale  every  spring.  It  is  one  of  the 
regular  features  of  his  business.  We  are  reproducing  the 
mailing  card  used  to  advertise  the  sale  this  year,  and  inci- 


COOBAN^S  FIFTH  ANNUAL 
SALE  OF  TOOTH  BRUSHES 


:  COMMENCES 


Saturday,  March  24th 

IF  you  have  ever  attended  one  of  these  sales  you 
kriow  what  it  means;  if  not  be  sure  and  come 
around  to  this  one.  Many  families  buy  a  year's 
supply  at  our  annual  sale.  Year  by  year  it  is  grow- 
mg  m  popularity.  This  time  it  will  be  more  largely 
patronized  than  ever  before. 


'50c  Vooth  Brushes  for 
35c  IToolh  Brushes  for 
25c  'Coolb  Brushes  for 


t6c 


Think  of  It-  16c  FOR  A  TOOTH  BRUSH  THAT 
MAY  BE  WORTH  50c.  And  if  ihe  50c  looih  brush 
does  not  prove  perfectly  satisfactory  in  every  respect  bring  it 
back  and  we  will  gladly  refund  you  your  money  of  give  you 
another  brush  from  our  50c  stock.  Evory  brush  is  stamped 
with  our  name  and  backed  by  our  guarantee.  You  are  per- 
fectly safe  in  buj-ing  your  tooth  brushes  here.  By  all  means 
gel  around  to  out  Fifth'  An.,ual  Sale  -  gel  around  EARLY— 
so  as  to  pick  the  BEST. 

B.  S.  COOBAN  &  CO, 

559  W.  Sixty-third  Street.  Comer  Normal  Avenue. 


dentally  it  will  explain  the  nature  of  the  event.  It  is  only 
necessary  to  add  that  the  mailing  card  was  4J^  by  7  inches 
in  size  and  printed  in  black  ink.  The  mailing  list  was  doubt- 
less a  large  one  and  probably  covered  everybody  within  a 
couple  of  miles  of  the  Cooban  pharmacy. 


A  Bunch  of  Mr.  Cunningham's  Ads. — 

Frequent  reference  has  been  made  in  this  department  to 
"Cunningham's  Bulletin,"  an  admirable  little  drug-store  paper 
published   by   Andrew    R.    Cunningham,   264   Joseph    Campau 


FREQUJENT 
COUGHING 

it  the  wont  thing  (or  your  cough 


Cuilaftaim's  Cufh  Batsam 
is  the  bat.  Ereiy  lime  you 
cou^  the  irritation  in  the  bfoo- 
chtal  lubes  grows  worse.       Every 

dose  of  CandiHw's  CMit  Mtai 

helps  to  heal  the  sore  spots.  Coo. 
tinue  tu  use  and  il  wiD  cui«  your 
cough. 

25  cents  a   bottle 


Andrew  R.  Cunningham, 
7M  Jm.  Campau  Avct 


The  Average  Person 


Can  safely  count  on  baving 
a  cold  this  time  of  the  year, 
sooner  or  later. 

It  is  a  foolish  brST- 
ado  to  IroM  it  lifhtly. 
for  practically  it  is  a  serious 
thing. 

'tcl  a  kottic  sf  Cunniagham's  Caif  I 

talsam  ni  an  il. 

25  cents  a  bofllc. 

ANDREW     R.     CUNMNGHAM. 
264  Jas.  CsBMs  Ave. 


IF  YOU  WANT  DRUGS 


chemicals,  prcscriptioos  filled, 
p&teot  medktoes  or  sick  room 
luppliest  TelephtK  East  71 
and  we  will  tend  them  iafUuitly. 


Of  our  25  cent  Candies 
we  ate  honeslly  proud. 

We  are  making  no  rediculous 
comparaons.  It  would  be  (oolish 
to  claim  tliey  are  ai  good  ai  out 
40  and  60  cent  onei,  but  we  know 
you  will  be  agreeably  surprued  at 
their  goodncsc.  TKey'll  thofough- 
ly  tatmy  any  candy  craving.  We 
want  the  toothtome  qualities  of 
our  candies  to  b«  lo  noticeabie  that 
^ey  will  help  our  general  bua- 
nen.  For^i*  leatoo  we  sell  them 
at  ^e  barett  margin  of  pro6t. 
Whether  they'll  induce  you  to 
patroaize  ut  generally  is  of  little 
cooaequence  lb  you.  Tlie  (aict 
that  you  are  getting  extra  6ne 
candies  lor  25  cents  a  pound  is  all 
important.  y 

Andrew   R.  Cunningham, 
264  Jos  Catnpaa  Ave* 


*i 


YOM  lOaOl  SXYS  that  medi- 
cioes  are  the  weapooi  with 
which  he  fights  disease,  aiid 

Cvcrythlftfl  depends  ■h>  their 
,  Purity  and  rrtslincss. 
We  keep  the  kind  of  drugs  your 
doctor  kikes  to  use.  They  are  re- 
liable. WHes  we  compound  a 
prescriptioii  it  caa  H  it^wM 
aH>  ta  da  the  vark  intended  by 
the  doctor.  Do  you  realize  me 
meaniiiy  of  this>  It  mi^t  make 
a  diflerence  of  several  hourt,  yea, 
even  sprerat  days  in  the  length  of 
a  patient '(  sickoesi. 

Aidrew  R.  CiniiiglMM, 

264  Jaa.  Caapaa  Ave. 


BABY'S  HEALTH 


Dependi  Uiscly  upoo  Hs  bed. 
▼hat  agrcd  with  ooc  wiO  oM 
withaoothtr.  ▼ewUaUbaby 
food.. 

Malud  MUk  75c..    40c. 

MdJia's  Food  JSc. 

Nertle's  Food  40c- 

EslMys  65.  40.         20c. 
Ea(le  CoodcDsed  IMilk  2  lor  25c 

Andrew  R.  Cunntnghim, 
264  in.  Campau  Avt. 


Avenue,  Detroit,  Mich.  Many  of  the  advertisements  found 
in  tKis  sheet  are  models  of  drug-store  advertising.  We  are 
reproducing  this  m'onth  a  number  of  display  announcements 
clipped  from  a  recent  issue.  ^ 

An  Envelope  for  Stamps. — 

A  great  many  druggists,  in  selling  stamps,  merely  hand 
them  ovet"  the  counter  without  doing  them  up.  They  assume 
that  there  is  no  money  in  the  stamp  business,  that  it  is  a 


T  yHEN  you  want  staple  drug  store  items,  Soaps, 
j/V.  Stationery,  Sponges,  Hair  Brushes  and  Combs, 
Chamois  Skins,  Tooth  Brushes,  Rubber  Goods, 
Shaving  Brushes,  Whisk  Brooms,  Clothes  Brushe.s",  Man- 
icure Goods,  Toilet  Creams,  Cold  Cream,  Massage  Cream, 
Perfumes,  Sachet  Pov'.ders,  .Candies,  Cigars,  Cigarettes, 
Tobacco,  etc.,  don't  forget  to  buy  them  at  the  store 
where  you  are  accommodated  with  stamps,  change, 
hurry-up  items,  etc.,  etc.?      We  appreciate  reciprocity. 


Phones; 

BeU,  laS;  Highland 

P.  &  A.  2o6  Park 


FY    rnni^     aiken  avenue 
.    A.    UUUtV,    At  Walnut  Street 


P 


nuisance  anyway,  and  that  one  cannot  aflford  to  spend  any  time 
or  money  on  a  package  of  any  sort.  Other  druggists,  on  the 
other  hand,  are  shrewd  enough  to  realize  that  since  they  must 
sell  stamps,  they  might  better  get  what  little  benefit  they  can 
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secure  from  the  transaction.  It  is  far  better,  they  argue,  to 
please  the  customer  than  offend  him.  Therefore  they  do  up 
stamps  neatly  in  selling  them.  The  best  thing  for  the  purpose 
is  a  little  envelope,  and  incidentally  this  envelope  renders  an 
advertisement  possible.  In  the  accompanying  illustration,  for 
instance,  we  have  the  envelope  used  by  F.  X.  Cook  of  Pitts- 
burg, Pa.  The  only  criticism  we  have  to  make  of  Mr.  Cook's 
envelope  is  that  it  discusses  too  many  goods.  Wouldn't  it  be 
better  to  have  a  series  of  these  envelopes,  and  to  have  each 
one  discuss  some  particular  product? 

Two  More  Drug-store  Papers. — 

In  this  department  last  month  a  list  was  given  of  several 
druggists  throughout  the  country  who  print  little  drug-store 
papers  of  their  own.  This  may  now  be  extended  to  include 
George  F.  Lee,  Middletown,  Delaware,  and  W.  W.  Richards, 
Cedar  Rapids,  Iowa.  Mr.  Lee  calls  his  paper  "The  Modern 
Druggist,"  while  Mr.  Richards  has  selected  the  name  of 
"Richards'  Pointers."  Both  are  interesting  little  papers  and 
are  well  calculated  to  fulfil  the  purpose  foY  which  they  are 
designed.  There  is  a  judicious  combination  of  advertising 
display  and  general  reading  matter,  the  latter  including 
facetiae  and  items  of  information. 

Advertising  a  Tooth  Preparation. — 

A.  C.  Huthwelker,  218  North  Greene  Street,  -  Baltimore, 
Md.,  gets  out  a  tooth  preparation  which  ht  calls  "Huthwelker*s 
Myrrh  Dentaline."  Here  is  what  he  had  to  say  recently  on 
the  product  in  a-  counter  circular  wrapped  in  all  packages  leav- 
ing the  store: 

HUTHVVELKER'S    MYRRH     DENTALINE  -  is    a    perfect    liquid 

dentifrice,  and  it  comes-  to  you  as  a  conqueror.     It  has  been  victorious 

in  every  household  where  it  was  introduced.     It  is  the  most  delightful 

preparation  you  can  buy.     It  thoroughly  polishes  and  cleanses  the  teeth, 

1    removes   all    fragments   of    food    which    lodge   between   them,    neutralizes 

.    the  acid,  and  prevents   decay.     It  also  hardens  the  gums,  giving  them 

:    a  healthy  appearance  and  never  making  them  spongy.     It  sweetens  the 

breath   and   leaves   a   delightful,   cool,    and    refreshing   sensation   In   the 

raouth.      Samples  given   with  every  purchase  of  a,  tooth   brush.      Regular 

size,  25  cents. 

i 

l^pi,  offers  a  special  price  on  candies  every  Saturday,  and  in 

'  this  way  he  has  built  up  a  large  candy  trade.    He  advertises 

extensively,  by  circulars  and  otherwise,  that  every  Saturday 

he  will  sell  40-cent  candies' for  29  cents  atid  75-cent  candies 

for  49  cents.    The  idea  has  proved  very  successful  with  him. 

Increasing  the  Telephone-order  Business. — 

Andrew  R.  Cunningham,  264  Joseph  Campau  Avenue,  De- 
troit, is  a  hustler !  One  of  the  purposes  which  he  has  devel- 
oped during  the  last  two  or  three  years  is  greatly  to  increase 
his  telephone-order  trade  and  thus  to  extend  his  business 
territory.  He  keeps  two  or  three  messenger  boys,  with  bicy- 
cles, and  he  endeavors  systematically  to  secure  customers 
wherever  they  may  be  found,  not  resting  content  with  obtain- 
ing patronage  from  his  immediate  locality,  but  going  after 
trade  even  if  it  is  two  or  three  miles  distant  from  his  phar- 
macy. 

One  of  the  means  by  which  Mr.  Cunningham  seeks  to 
increase  his  telephone-order  business  is  by  sending  out  an 
joccasional  series  of  mailing  cards  to  a  selected  list  of  people 


Candy  Idea. — 

X.  Cook,  Aiken  Avenue  and  Walnut  Street,  Pittsburg, 


within  a  radius  of  a  mile  or  two  of  his  store.  Reference  was 
made  in  the  Bulletin  several  months  ago  to  one  of  these 
series  of  cards.  Last  month  Mr.  Cunningham  began  mailing 
another  series:  it  comprised  several  cards,  and  they  were 
mailed  every  few  days.  It  is  safe  to  say  that  by  the  time 
the  series  had  all  been  mailed,  there  wasn't  anybody  on  the 
mailing  list  that  did  not  know  who  Cunningham  was,  where 
he  did  business,  and  how  anxious  he  was  to  get  their  trade! 
A  few  of  the  last  series  of  cards  are  reproduced  here- 
with. Ordinary  postal  cards  were  employed  for  the  purpose, 
and  the  ink  was  in  every  case  of  a  different  color. 
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264  JOS.  CAMPAU  AVENUE.  . 


A  British  Idea. — 

C.  B.  Vance,  a  successful  pharmacist  at  Greystones  in 
Ireland,  has  devised  an  ingenious  advertising  idea  for  the 
purpose  of  disposing  of  unsalable  steck.  We  quote  him: 
"Where,  a  certain  line  of  goods  seems  to  be  hanging  fire  (and 
the  most  resourceful  of  traders  have  this  experience  at  times) 
fasten  yellow  tags  or  labels  to  them  and  place  them  in  promi- 
nent positions  in  the  store.  Notices  should  be  placarded  in 
the  window  and  elsewhere  that  the  presence  of  the  yellow 
tags  attached  to  certain  articles  indicates  that  these  goods 
are  to  be  cleared  regardless  of  cost." 
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A  Few  "Rural"  Specialties  for  the  Druggist's  Own  Label. — 

"L.  M."  contributes  a  number  of  formulas  to  a  recent  issue 
of  Merck's  Report,  from  which  the  following  are  borrowed ; 
they  are  well  adapted  to  the  druggist  doing  business  in  the 
country  districts,  and  they  may  be  considered  as  a  good 
supplement  to  the  article  by  Mr.  Farrington  on  other  pages 
in  this  issue,  entitled  "The  Farmer :  Ho^y  to  Get  His  Money." 

farmers'  stock  liniment. 

Gum     camphor     1  ounce. 

Carbolic    acid     1  fluidounce. 

Oil    origanum     2  fluidounces. 

Pine     tar     2  fluidounces. 

Turpentine 10  fluidounces. 

Kerosene      2  fluidounces. 

Fish   oil    16  fluidounces. 

Put  up  in  half-  and  one-pint  bottles  (packing  bottles), 
label,  cap,  and  sell  for  50  cents  and  $1  a  bottle.  This  is  a  good 
all-round  stock  liniment. 

RURAL     CONDITION     POWDERS. 

Fcenugreek    3  ounces. 

Cream     tartar     3  ounces. 

Powdered    gentian     3  ounces. 

Powdered     sulphur 3  ounces. 

Powdered  potassium  nitrate   3  ounces. 

Powdered    resin     3  ounces. 

Black     antimony     3  ounces. 

Flaxseed    meal    16  ounces. 

Tablespoonful   in   feed  night  and  morning. 

Put  up  in  paraffin-lined  paper  boxes,  and  label.  Sell  for 
25   cents. 

GALL    POWDER. 

Powdered    camphor     1  ounce. 

Prepared    chalk 6  ounces. 

Burnt    alum     4  ounces. 

Put  up  in  ^-Ib.  round  paper  boxes  with  sprinkler  top, 
and  label.     Sell  for  25  cents. 

POULTRY    POWDER. 

Calcium     phosphate     12  ounces. 

Powdered    capsicum    2  ounces. 

Powdered    ginger     2  ounces. 

Powdered  cantharides     1    drachm. 

Powdered    sulphur    1  ounce. 

Powdered   potassium    nitrate 1  ounce. 

Put  Up  in  1-lb.  cartons.     Sell  for  25  cents. 


Three  A.  Ph.  A.  Snapshots.— Here  we  have  some  of  the  prominent 
A.  Ph.  A.  members  at  closer  range.  The  five  gentlemen  seated  in  front, 
reading  from  right  to  left,  are  S.  A.  D.  Sheppard  of  Boston,  N.  H.  Martin  of 
England,  James  H.  Beal  of  Scio,  O.,  Joseph  L.  Lemberger  of  Lebanon,  Pa., 
and  F.  C.  Qodbold  of  New  Orleans.  The  ladies  in  the  rear,  also  reading 
from  the  right,  are  Mrs.  Harry  B.  Mason,  Mrs.  Henry  P.  Hynson,  Mrs.  H.  A. 
Marker,  Mrs  L.  F.  Kebler,  Mrs.  J.  A.  Dunn,  and  Mrs,  Charles  L.  Mason. 


LICE     POWDER. 

Sulphur      4  ounces. 

Tobacco     dust     6  ounces. 

Oil    cedar     1-4  ounce. 

White    hellebore     4  ounces. 

Crude    naphthol     2  ounces. 

Powdered  chalk    to  make  2  pounds. 

The  chalk  is  used  as  a  filler  to  increase  the  bulk, 
in  1-lb.  paper  boxes.     Sell  for  25  cents. 


Put  up 


Three  A.  Ph.  A.  Snapshots.— On  this  and  the  opposite  page  three  "snap- 
shots" are  shown  that  were  taken  at  the  meeting  of  the  American  Pharma- 
ceutical Association  last  September  in  Atlantic  City.  In  this  view  a  "cross- 
section"  is  seen  of  the  members  as  they  were  being  arranged  for  the  large 
official  picture  to  be  taken  by  one  of  the  Atlantic  City  photographers. 


Compound  Elixir  of  Glycerophosphates. — 

In  the  formula  for  this  preparation,  contained  in  the 
article  on  "The  Glycerophosphates"  contributed  last  month 
to  the  Bulletin  by  H.  A.  B.  Dunning,  the  amount  of  sodium 
citrate  was  inaccurately  given.     Here  is  the  correct  formula: 

Calcium     glycerophosphate     128  grains. 

Sodium     glycerophosphate 128  grains. 

Iron    glycerophosphate     16  grains. 

Manganese     glycerophosphate     16  grains. 

Quinine    glycerophosphate     8  grains. 

Strychnine     glycerophosphate     1  grain. 

Glycerin     2  ounces. 

Syrup     2  ounces. 

Alcohol     1  ounce. 

Sodium    citrate    }4    drachm. 

Acid    hypophosphorous,    50    per    cent.... 5  minims. 

Water,    sufficient    to    make    1  pint. 

Oil   of  orange,  or  other  flavoring,  sufficient. 

The  calcium  glycerophosphate  is  rubbed  smooth  with  glycerin  and 
then  6  ounces  of  water  added.  To  this  solution  is  added  the  sodium 
glycerophosphate,  dissolved  in  one-half  ounce  of  hot  water.  The  iron 
glycerophosphate,  manganese  glycerophosphate,  and  sodium  citrate_  are 
mixed  with  one  ounce  of  water  and  heated  until  dissolved.  The  quinine 
glycerophosphate  and  strychnine  glycerophosate  are  mixed  with  one-halt 
ounce  of  water  and,  having  added  the  hypophosphorous  acid,  is 
warmed  until  solution  is  effected  These  solutions  are  then  all  niixed 
together,  the  syrup  poured  in,  and  the  alcohol  and  enough  water  added 
to  make  16  ounces. 

A  Soda  Suggestion  or  Two. — 

Fred  S.  Nagel  read  an  interesting  paper  on  the  "Art  oi 
Soda  Water  Dispensing"  at  the  last  meeting  of  the  Pennsyl- 
vania Pharmaceutical  Association.  Here  are  one  or  two  of 
his  suggestions: 

To  prepare  a  "float"  ice  cream  soda  add  pure  fruit  syrup  (2 
ounces  for  children  and  women,  and  1*4  ounces  for  male  adults;  to 
a  12-ounce  polished  thin  bell  glass,  draw  from  the  heavy  draught  tne 
glass  four-fifths  full  of  soda  water,  along  the  side,  being  caretul  noi 
to   disturb   the   syrup;   add   2    ounces   of  the   best   unflavored   ice  cream 
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and  stir  the  syrup  briskly  with  a  long  soda  spoon,  being  cautious  not 
to  touch  the  ice  cream.  The  stirring  will  fill  the  remainder  of  the 
glass  with  foam  and  cause  the  ice  cream  to  float  on  top,  making  an 
inviting  appearance  without  the  use  of  soda  foam  or  the  fine  stream 
from  the  fountain.  When  a  soda  is  wanted  without  ice  cream,  have 
a  squirt  bottle  of  soda  foam  and  add  a  little  to  the  syrup  before  you 
draw  the  soda.  Use  the  same  proportions  of  syrup  for  phosphates,  but 
dispense  in  9-ounce  thin  glasses,  adding  a  little  cracked  ice  to  the 
syrup  before  drawing,  and  dispense  without  foam.  Quite  a  phosphate 
trade  may  be  cultivated  by  the^  "cracked  ice"  feature,  which  is  more 
profitable   than   ice   cream   sodas. 

Ice  Cream. — 

Formulas  for  ice  cream  are  innumerable.  An  examination 
of  the  annual  indexes  to  the  last  volumes  of  the  Pulletin 
will  disclose  a  wide  variety  of  recipes.  Nevertheless  we  shall 
give  another,  this  one  a  unique  formula  contributed  by  H. 
F.  Ruhl,  of  Manheim,  Pa. : 

13  quarts  of  cream   at  12   cents   $  .36 
i        3  (luarts     of     milk     at     6     cents .      .18 
36  ounces    of    sugar     16 
6  drachms   of   vanilla    extract    04 
8  pounds    of    salt    '. 06 
50  pounds    of    ice     10 
1   ounce    of    flour    00 
t              Total      89 
'The  flour  is  rubbed  to  a  smooth  paste  with  some  of  the  milk  and 
cd    to    the    other   inp;redicnts   and    the    mixture    strained.      The   above 
quantity  givi-s  about  nine  quarts,  making  the   price  just  about  10  cents 
a  quart.     The  product  is  a  reasonably  rich  cream,  better  than  that  sold 
elsewhere  in  our   town.     If  an  all-cream  article  .were   wanted  it   would 
add   18  cents  to  the  total  cost,  or  2  cents   per  quart,   making  the   price 
12   cents  a   quart. 

I  Liquid  Court  Plaster. — 
Liquid  court  plasters  have  sprung  into  a  large  sale  during 
I  the  last  few  years,  and  many  druggists  have  added  them  to 
their  lists  of  home-made  specialties.  The  article  is  easily 
prepared,  and  no  expensive  outlay  for  a  package  is  required. 
A  number  of  formulas  have  been  offered,  but  H.  C.  Bradford 
{Western  Druggist)  suggests  merely  the  use  of  the  following: 

Mix  or  drain  beechwood  creosote  with  4  ounces  of  flexible  col- 
lodion,   fill    into   1   or    2    drachm   vials,    label,   and   there   you  are. 

A  small  camcl's-hair  pencil  should  be  placed  in  each  cork,  by  trim- 
ming the  end  of  the  pencil  to  a  wedge  shape  and  forcing  this  into 
a  slit  in  the  end  of  the  cork.  The  vial  should  be  sealed  by  dipping 
into  melted  paraffin  well  beyond  the  tip.  Every  inquirer  for  the  ordin- 
ary court  plaster  should  be  shown  this  new  article,  and  the  majority 
of. them  will  prefer  it.  A  one  drachm  package  will  bring  10  cents  and 
can  be  put  up  for  25  or  30  cents  a  dozen.     If  collodion  is  objectionable. 


Threb  a.  Ph.  a.  Snapshots.— This  straw-hatted  quartette  was  photo- 

I  graphed  on  the  porch  of  the  Hotel  Islesworth.    Reading  from  the  left,  the 

niffli  are  Harry  B.  Mason,  of  the  Bullktin  of  Pharmacy;   Dr.  Edward 

Kremers,  of  the  University  of  Wisconsin;  E.  J.  Kennedy,  of  the  Pharma- 

'•ntical  Era;  and  Henry  P.  Hyuson.  of  Baltimore. 


A  Montana  Pharmacy.— C.  B.  Marsden,  of  Kallspell,  Montana,  whose 
pharmacy  in  that  town  was  shown  in  the  Bulletin  for  March,  1905,  and 
from  whose  pen  the  Bulletin  has  published  a  number  of  interesting  letters 
In  times  past,  has  recently  opened  a  second  pharmacy  In  the  Montana  town 
of  Missoula.  It  is  the  latter  pharmacy  which  is  shown  in  this  illustration. 
It  is  always  gratifying  to  see  druggists  spread  out  and  increase  their  busi- 
ness aotivitles. 


use  instead  a  solution  of  celluloid  in  acetone,  or  gutta-percha  in 
chloroform.  Either  of  these  will  makt  a  first-class  article,  but  usually 
the  collodion  will  be  found  to  answer  every  purpose.  The  creosote  is 
added  for  its  antiseptic  properties,  and  can  be  replaced  with  several 
other  antiseptics  to  good  advantage.  Eucalyptol  or  thymol,  or  a  mix- 
ture of  the  two,  would  do  nicely.  Carbolic  acid  is  not  eligible  for 
obvious  reasons. 


Instability  of  Chloroform. — 

Chloroform  is  not  in  the  strictest  sense  of  the  term  a  per- 
fectly stable  chemical  body,  and  sooner  or  later  it  will  through 
age,  and  particularly  through  the  action  of  oxygen  and  from 
the  actinic  action  of  bright  light,  be  partially  resolved  into 
simpler  derivative  bodies.  The  most  objectionable  of  these 
are  substances  containing  chlorine  and  hydrochloric  acid.  The 
rapidity  with  which  this  change  takes  place  depends  solely 
upon  the  degree  of  exposure,  and  a  very  peculiar  fact  is  that 
the  more  nearly  the  chloroform  is  of  absolute  chemical  purity 
the  more  readily  does  it  undergo  decomposition.  For  these 
reasons  the  pharmacist  or  the  physician  should  assure  himself 
that  the  chloroform  employed  for  anesthesia  is  reasonably 
fresh,  put  up  in  well-filled,  tightly  stoppered  bottles,  and  that 
it  has  been  protected  from  bright  light  and  excessive  heat. 

Soluble  Extract  of  Orange  Peel  for  Flavoring  Purposes. — 

Dr.  I.  V.  S.  Stanislaus,  writing  The  Apothecary,  recom- 
mends the  following  stock  preparation  for  flavoring  elixirs, 
wines,  and  aqueous  liquids,  and  for  the  expeditious  manufac- 
ture of  syrup  of  orange  peel: 

Freshly  grated  orange  peel   (yellow 

portion)      200  Gm. 

Cologne    spirit    200  Cc. 

Macerate  four  days  and  express.  Add  the  expressed  liquid  to  10 
per  cent  of  its  weight  of  powdered  magnesium  carbonate  in  a  mortar 
and  rub  thoroughly  until  a  smooth,  creamy  mixture  results,  and  then 
gradually  add  200  Cc  of  water  with  constant  stirring.  Let  the  product 
stand  forty-eight  hours  and  then  filter  it  through  paper.  Keep  it  in 
amber  bottles  and  in  a  cool  place. 

In  order  to  make  the  syrup  of  orange  peel  it  is  only  nec- 
essary to  use  one  part  of  the  stock  product  to  7  parts  of 
heavy  simple  syrup. 
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THE  DRUGGIST'S  SPECIALTIES 

In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (3)  ren^ 
der  suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 


Contributed  Formulas. 

Mr.  Ernest  Melling,  of  Bryn,  England,  sends  in  a  num- 
ber of  formulas  for  specialties  that  have  proved  successful 
with  him,  and  that  will  doubtless  prove  of  equal  value  to 
Bulletin  readers  generally.  We  cannot  use  all  of  them  this 
month,  as  our  space  is  limited,  but  they  will  all  appear  in  due 

season. 

melling's  ruby  corn  paint. 

Acid    salicylic    1  drachm. 

Morphine    acetate     2  grains. 

Flexible   collodion    1    fiuidounce. 

Scarlet    dye     sufficient. 

Dissolve  the  dye  in  ether,  and  add  until  you  get  a  nice  clear, 
red  color. 

This  is  quite  a  departure  from  the  stereotyped  corn  cure 
formula.  The  change  in  color  and  name  should  make  it  a 
winner — "something  new."  We  would  suggest  that  those 
interested  make  their  own  collodion  by  dissolving  the  gun- 
cotton  in  purified  acetone  and  alcohol,  using  about  a  third 
less  cotton.    It  is  less  volatile,  and  does  not  gelatinize. 

ECZEMA    OINTMENT. 

Lead    acetate,    powdered    20  grains. 

Zinc   oxide    -. 40  grains. 

Calomel     40  grains. 

Benzoated    lard    1  ounce. 

Palm    oil,    pure    1  ounce. 

Mix-  thoroughly.      Apply   a    little    night  and   morning. 

Mr.  Melling  says  he  can  guarantee  this  to  cure.  He  puts 
it  up  in  one-ounce  jars,  runs  it  as  an  American  preparation 
at  25  cents,  and  has  a  large  sale  for  it. 

TOOTH     POWDER. 

Powdered   cuttlebone    4  ounces. 

Powdered   orris   root    6  ounces. 

Powdered   Castile    soap    4  ounces. 

Powdered   magnesium    carbonate    1  ounce. 

Precipitated    chalk     2  pounds. 

Oil    of    rose    32  drops. 

Oil    of    wintergreen    16  drops. 

Oil    of   peppermint 16  drops. 

Mix  and  run  through  sieve.     This  can  be  tinted  if  desired. 

HAZOMA     CREAM. 

Powdered  tragacanth    ..9   drachms  and   20  grains. 

Glycerin     8  fluidounces. 

Alcohol     5  fluidounces. 

Tincture   of   benzoin    1  fiuidounce. 

Oil    of    neroli    30  minims. 

Oil    of    bergamot    ; 80  minims. 

Oil    of    geranium     80  minims. 

Distilled    water    48  fluidounces. 

Oil   of  sweet  almonds    2  fluidounces. 

Rub  the  tragacanth  with  the  alcohol,  add  the  benzoin,  then  the 
glycerin  and  the  oils,  and  lastly  the  water. 

This  is  one  of  Mr.  Melling's  best  specialties,  and,  if  nicely 
made,  is  an  elegant  cream.  He  uses  this  label  in  bronze 
green. 


Laxative  Cough  Syrup. 

H.  O.  K.  would  like  a  formula  for  a  good  laxative  cough 
syrup.  This  is  comparatively  a  new  proposition,  but  the  idea 
is  a  good  one  as  so  many  of  the  things  used  in  cough  mixtures 
are  constipating.  To  give  a  good  formula  without  more  or 
less  experimentation  would  not  be  practicable;  however,  we 
will  give  you  a  starter,  and  doubtless  something  can  be  worked 
out.  At  first  glance  it  looks  easy,  but  when  one  begins  to 
glance  over  the  laxatives  and  choose  one  that  would  be  suit- 
able for  this  purpose  and  be  effective,  it  looks  different.  We 
picked  cascarin  as  not  having  much  if  any  taste,  and  it  acts 
as  a  laxative  in  doses  of  one  to  two  grains.  Glycerin  was 
chosen  for  a  vehicle  in  place  of  syrup,  as  it  will  assist  the  cas- 
carin as  a  laxative : 

LAXATIVE    COUGH    CURE. 

Heroin    hydrochlorate     5  grains. 

Ammonium    muriate    128  grains. 

Fluidextract   cannabis   ind 120  minims. 

Cascarin    16   to   32  grains. 

Tartar   emetic    4  grains. 

Spirit    of  .chloroform    1  fluidounce. 

Fluid    tolu    1  fluidounce. 

Glycerin 10  fluidounces. 

Water,  enough  to  make  16  fluidounces. 

Rub  up  the  cascarin  with  a  portion  of  the  glycerin;  dissolve  the 
heroin,  tartar  emetic,  and  muriate  of  ammonia  in  two  ounces  of  water; 
mix  the  fluidextract  of  cannabis  with  the  spirit  of  chloroform,  add  to 
the  glycerin  solution,  and  mix  all  together  with  sufficient  water  to 
make   one   pint.      Dose:    One   teaspoonful. 

We  have  made  up  some  of  the  mixture  and  are  having  it 
tested.  You  might  do  the  same  and  then  we  can  compare 
notes  later, 


Hair  Curling  Liquid;  Obesity  Soap. 

J.  C.  wants  formula  for  a  curling  liquid,  and  for  an  obesity 
soap,  nicely  perfumed,  for  reducing  the  corpulency  of  fat 
people  by  simply  washing  with  it. 

HAIR     CURLER. 

Salts   of  tartar    1  drachm. 

Cochineal,    bruised     30  grains. 

Glycerin 2  fluidrachms. 

Water  of  ammonia    , 1  fluidrachm. 

Spirit  of  rose    1  fluidrachm. 

Cologne      2  fluidounces. 

Rose    water     1  pint. 

Mix  and  let  stand  for  ten  days,  with  occasional  agitation;  then 
filter. 

To  use,  moisten  the  hair  with  the  liquid  and  loosely  adjust 
it.    The  effect  is  produced  as  the  product  dries. 

The  soap  part  of  the  query  looks  like  a  joke.  Certainly  it 
is !  If  we  knew  how  to  make  a  soap  that  would  do  what  our 
correspondent  asks,  we  would  "ask  but  little  else  here  below." 

Any  soap,  if  accompanied  by  sufficient  rubbing  and  massage, 
would  probably  reduce* the  weight  somewhat,  the  soap  being 
an  excuse  for  the  mass%e. 


•  A  Shampoo  Powder. 

M.  J.  Z. — Two  formulas  for  shampoo  powder  were  printed 
in  this  department  of  the  Bulletin  for  March,  1904,  and  at 
the  same  time  a  considerable  number  of  other  formulas  were 
given  for  different  kinds  of  shampoo  products.  Here  are 
the  shampoo  powder  formulas: 

(1)  Powdered     borax ..12  ounces. 

Salts    of   tartar ...4  ounces. 

Mix  and   dissolve  one  ounce  of  fhe  mixture  in  one  pint  of  water 
as  wanted. 

(2)  Powdered    borax 1  ounce. 

Carbonate   of  soda,"  powder ' 1  ounce. 

•  Powdered   camphor    20  grains. 

Oil   of   rosemary    10  drops. 

Mix.      This   is   sufficient    for   one   quart    of    water. 
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Tasteless  Castor  Oil  and  a  White  Liniment. 
M.  E.  B.  writes:  "I  have  been  making  a  tasteless  castor  oil 
from  a  formula  taken  from  the  Bulletin  and  do  not  have 
very  good  success,  as  it  darkens  on  standing  and  the  sac- 
charin settles  out  more  or  less.  How  can  I  remedy  the 
defect?     Here  is  the  formula: 

Saccharin      12  grains. 

Ammonia  carbonate   8  grains. 

Oil    of   peppermint    24  drops. 

Oil    of    orange    10  drops. 

Oil   of  anise    10  drops. 

Oil    of    cinnamon     2  drops. 

Alcohol     4  fluidrachms. 

Castor    oil     18  fluidounces. 

"Mix  the  saccharin  and  the  ammonium  carbonate;  dis- 
solve the  volatile  oils  in  the  alcohol ;  mix  with  the  saccharin 
mixture,  add  to  the  castor  oil,  and  shake. 

"Would  also  like  a  little  information  on  making  a  creamy 
white  liniment  from  the  following : 

Powdered  white  Castile  soap   1  ounce. 

Powdered   muriate  of  ammonia    1  ounce. 

Powdered    camphor    1   ounce. 

Oil   of   turpentine    1   fluidounce. 

Ammonia    water    1  fluidounce. 

Water,   to   make    1   pint. 

I'Mix." 

The  trouble  with  the  castor  oil  formula  is  caused  by  the 
carbonate  of  ammonia  darkening  the  volatile  oils.  Bicar- 
bonate of  soda  is  better  to  use.  Saccharin  is  soluble  to  some 
extent  in  castor  oil,  and  the  alkaline  carbonates  increase  the 
solubility.  The  product  can  be  made  perfectly  bright  and 
clear  by  filtering  through  paper:  it  is  a  slow  process,  but  it 
will  be  accomplished  in  time. 

Try  the  formula  this  way : 


I 


Saccharin     10  grmins. 

Sodium    bicarbonate     ■ 5  grains. 

Oil    of    peppermint    20  drops. 

Oil  of  orange    10  drops. 

Oil    of    anise    8  drops. 

Oil   of  cinnamon    ; 2  drops. 

Alcohol     4  fluidrachms. 

Castor   oil    16  fluidounces. 


Kub  the   saccharin   with   the   bicarbonate   of   soda,  add  the   volatile 
I  oils,    dissolve    in    the   alcohol,    add    to    the   castor    oil,    mix    thoroughly, 

I  and   filter. 

This  makes  a  very  palatable  preparation,  and  it  would 
seem  that  quite  a  trade  could  be  worked  up  on  the  article. 

See  also  formula  given  by  Mr,  M.  B.  Eldridge  in  the 
Bulletin  for  April,  page  169. 

Your  liniment  can  be  made  into  a  creamy  non-separable 
mixture,  though  rather  thick,  by  proceeding  as  follows: 

Dissolve  the  soap  and  muriate  of  ammonia  in  eight  ounces 
of  water  by  the  aid  of  heat;  to  this  add  the  ammonia  water. 
Rub  up  the  camphor  with  the  turpentine,  which  forms  a 
very  thick  or  jelly-like  mass;  then  add  gradually  the  warm 
soap  solution  and  stir  till  a  uniform  creamy  mixture  is 
obtained,  finally  adding  sufficient  water  to  make  one  pint 
and  shaking. 


Metal  Polish. 
X.  wants  a  formula  for  a  cream  polish  in  the  form  of  a 
te,  but  not  greasy.    We  are  not  familiar  with  the  particular 
ish  named,  but  it  is  probably  composed  of  some  infusorial 
'  arth  or  clay  ground  up  with  water.     Take  the  formula  pub- 
lished last  month  on  page  173  and  see  if  you  cannot  work  out 
p  satisfactory  product.    Tripoli,  rottenstone,  or,  if  an  exceed- 
ing fine  article  is  required,  fullers'  earth  or  pipe  clay  may  be 
Jsed.    Some  addition  of  a  non-drying  nature  will  be  required 
f  it  is  to  be  put  up  in  boxes :  soft  soap,  glycerin,  or  oleic  acid 
vould  be  suitable. 


Cooban's  Rum  and  Quinine  Hair  Tonic. 
A.  H.  B.— 

Quinine    sulphate     1  drachm. 

Tincture    of   cantharides    2  fluidounces. 

Balsam    of    Peru    1    fluidounce. 

Soap  liniment    7  fluidounces. 

Glycerin   1  fluidounce. 

Powdered    cudbear    1-2  drachm. 

Oil  of  rose  geranium   1  drachm. 

Oil  of  orange  peel   4  drachms. 

Oil  of  bergamot   4  drachms. 

Alcohol    16  1-2   fluidounces. 

Cologne      16  1-2  fluidounces. 

Grape   brandy,   to   make    1  gallon. 

Mix,  allow  to  stand  two  weeks,  shake  occasionally,  and  filter. 


Grape  Pepsin. 
G.  H.  O.  sends  in  the  following  seasonable  formula,  which 
has  proven  to  be  very  successful  as  a  drawing  card  for  his 
soda  fountain.    It  looks  good,  and  the  name  sounds  good. 

Welch's   grape  juice    1  gallon. 

Elixir    lactated    pepsin    1  1-2  pints. 

Spirit   of   lemon    3  fluidounces. 

Solution    of   acid    phosphate    ....3  1-2  fluidounces. 

Garantose 15  grains. 

Tincture   of  cudbear    4  fluidrachms. 

Syrup,    to    make    3  gallons. 

Mix. 


Insecticide. 

E.  P.  Mc.  writes :  "Would  you  please  give  your  opinion  of 
the  following  formula  as  making  a  satisfactory  lice  and  insect 
destroyer  applicable  for  stock  and  plants? 

Powdered    white    hellebore    2  ounces. 

Powdered    sulphur     2  ounces. 

Powdered   borax    4  ounces. 

Powdered    starch     4  ounces. 

Powdered    naphthalin     4  ounces. 

"Mix." 

We  are  of  the  opinion  that  the  above  would  be  more 
suitable  for  plants  than  animals.  The  starch  might  be  objec- 
tionable for  use  on  domestic  animals  at  least,  while  it  would 
be  a  good  thing  for  plants  owing  to  its  adhesive  properties. 

For  use  on  stock  the  formula  suggested  by  L.  B.  S.  in 
this  department  last  month  would  be  preferable. 


Corn  Cures. 

A.  H.  B.  wants  formulas  for  a  liquid  corn  cure,  and  also  a 
corn  salve.  Elsewhere  in  this  department  will -be  found  a 
formula  for  a  liquid  corn  cure.  This  is  typical  of  all  such 
products.  Various  additions  are  at  times  made  to  the  salicylic 
collodion,  such  as  cannabis  indica,  lactic  acid,  zinc  chloride, 
etc.  You  will  ptobably  find  that  the  formula  given  will  answer 
your  purpose,  and  it  has  the  novelty  of  being  red  instead  of 
the  usual  green. 

CORN     SALVE. 

Arsenic      _. 2  drachms. 

Salicylic    acid    '. 1-2  ounce. 

White  petrolatum    .- 2  ounces. 

Mix.     Apply  to  the  corn  on  a  piece  of  muslin. 


Perfume  for  Hair  Tonic. 

J.  E.  W.  wants  a  good  perfume  for  a  hair  tonic.  Try  the 
following.  While  it  is  not  like  the  proprietary  article  you 
ask  for,  it  is  along  that  line,  is  not  expensive,  and  we  think 
will  be  pleasing  to  your  trade : 

Vanillin 10  grains. 

Oil    of    geranium    1  drachm. 

Oil   of   bitter    almonds    15  drops. 

Oil   of   neroli   big 10  drops. 

Alcohol      , 1   ounce. 

Mix.      Use   sufficient  to   perfume. 
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QUERIES. 


Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers;  and  (4) 
names  and  addresses  must  be  affixed  to  all  communications. 


A  Cement. 

T.  J.  P. — Cements  are  as  innumerable  as  the  stars  above, 
and  we  are  somewhat  in  doubt  as  to  just  what  you  want. 
Here,  however,  is  the  formula  for  a  general  household 
cement : 

Six  parts  white  glue  are  dissolved  in  8  parts  of  acetic  acid;  this 
solution  is  added  to  another  composed  of  1  part-  of  French  gelatin 
in  8  parts  of  water.     After  mixing  add  1  part  of  shellac  varnish. 

If  you  want  a  cement  that  will  stand  heat  successfully, 
we  may  borrow  the  following  advice  from  the  Standard 
Formulary : 

When  sodium  silicate  solution  is  used  as  a  cement  it  must  be 
hardened  by  the  gradual  application  of  heat.  If  the  object  is  heated 
quickly,  air  bubbles  will  form  in  the  cement  and  weaken  the  joint. 
To  resist  the  action  of  acids,  make  a  paste  of  the  solution  with 
finely  powdered  glass,  apply,  and,  after  drying  in  a  warm  place  for 
a  day  or  more,  heat,  if  possible,  to  redness.  The  gray  enameled 
evaporating  dishes  may  be  repaired  in  this  manner  when  fine  holes 
have    appeared    in   the    enamel,    and   be  'made   very    serviceable. 

A  cement  of  great  hardness  and  durability  may  be  made  by 
mixing  chalk  with  a  thick  solution  of  sodium  silicate.  The  chalk 
must  be  well  incorporated  with  the  liquid,  and  8  or  10  hours  are 
required  for  the  cement  to  set.  When  this  occurs,  the  mass  is  so 
hard  as  to  be  capable  of  taking  a  high  polish.  Mineral  coloring 
materials  may  be  added  to  this  to  match  the  color  of  the  article  to 
be  mended. 


Professor  Remington's  Latest  Portrait.— We  are  indebted  for  this 
excellent  likeness  of  Prof.  Joseph  P.  Remington  to  the  publishers  of  his 
"Practice  of  Pharmacy,"  the  J.  B.  Lippincott  Co.  of  Philadelphia.  The 
fourth  edition  of  the  "Practice"  has  recently  appeared  and  was  made  the 
subject  of  a  lengthy  review  by  Prof.  Scoville  in  the  March  Bulletin.  Prof. 
Remington  is  now  hard  at  work  with  his  co-editors  upon  the  revision  of  the 
United  States  Dispensatory. 


Wheat   Phosphates. 

L.  A. — By  means  of  the  General  Index  to  the  first  50  vol- 
umes of  the  Proceedings  of  the  American  Pharmaceutical 
Association,  we  find  that  a  formula  devised  by  Mr.  Albert 
E.  Ebert,  the  prominent  Chicago  druggist,  was  printed  in 
the   Proceedings   for   1897. 

Take  1-  pound  of  wheat  bran,  free  from  dust,  and  add  6  pints  of 
water.  Boil  down  to  4  pints,  being  careful  not  to  burn  it,  and  strain 
while  hot  with  _  pressure.  Transfer  to  a  water-bath,  and  evaporate  as 
quickly  as  possible,  with  stirring,  until  it  has  acquired  the  consistence 
of  an  extract.  if  evaporated  too  slowly  a  sour  taste  will  develop. 
When  the  extract-consistence  has  been  reached,  desiccate  slowly,  by 
the  heat  of  a  water-bath,  until  the  mass  has  become  friable.  Reduce 
it  to  a  fine  powder,  and  mix  it  with  powdered  sugar  to  the  proportion 
of  1  part  of  wheat  phosphate  to  3  parts  of  sugar.  Pass  through  a 
fine  sieve. 

The  average  yield  of  dry  extractive  is  25  per  cent,  which, 
when  mixed  with  three  parts  of  sugar,  represents  the  original 
weight  of  bran  used.  This  wheat  phosphate  is  especially 
recommended  for  young  children  in  whom  the  assimilative 
function  is  at  fault.  It  may  be  used  in  place  of  sugar  in 
teaspoonful  doses,  added  to  the  food. 


Ointment  for  Scratches  in  Horses. 

A.  A. — Here  are  two  formulas  borrowed  from  "Veterin- 
ary Counter  Practice,"  an  excellent  book  published  in  London, 
England,  by  the  Chemist  and  Druggist: 

GREASE    AND    CRACKED    HEELS    OINTMENT. 

Sulphur,    subl 1  ounce. 

Plumbi    acetat 1-2  ounce. 

Creolin     1-2  ounce. 

01.    eucalypti     1-2  ounce. 

Vaselini     4  ounces. 

Lanolini      4  ounces. 

M.      Ft.    ung.      Apply   twice    daily. 

green  ointment. 

Resin     ointment     5  ounces. 

Verdigris      2  drachms. 

Spirit     of    turpentine     2  ounces. 

Mutton    suet    2  pounds. 

Oil   of  origanum    3   drachms. 

Tincture  of  iodine   3  drachms. 

Mix. 

This  is  a  good  remedy  for  scratches,  hoof-evil,  cuts,  etc., 
and  is  also  good  for  fistula,  after  the  rowels  are  taken  out, 
and  a  good  healing  ointment  for  any  purpose. 


Camphor  in  Belladonna  Liniment — Deodorizing  Iodoform. 

J.  S.  wonders  why  so  small  a  quantity  of  camphor  is  used 
in  the  U.  S.  P.  belladonna  liniment.  This  liniment  contains 
5  per  cent  of  camphor  and  is  thus  half  the  strength  of  the 
regular  spirit  of  camphor.  As  liniments  are  intended  for 
external  application,  and  as  a  rule  are  applied  more  freely 
and  cover  a  larger  surface  than  other  forms  of  medication, 
the  result  sought  for  can  be  obtained  by  a  smaller  percentage 
of  active  ingredients. 

As  for  deodorizing  iodoform,  you  have  suggested  a  prob- 
lem that  would  almost  be  worth  a  man's  fortune  to  solve. 
By  the  time  you  had  deodorized  it  you  would  be  in  the 
plight  of  the  ingenious  philosopher  who  gradually  and  pa- 
tiently taught  his  horse  to  eat  nothing  but  sawdust — when  the 
feat  was  finally  accomplished  the  horse  was  unappreciative 
enough  to  die ! 

Similarly,  the  iodoform,  when  deodorized,  would  cease  to 
be  iodoform.  The  best  thing  to  remove  the  odor  of  iodo- 
form from  the  hands  or  from  utensils  is  ordinary  linseed 
meal. 
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A   Face  Poiuder. 

B.  E.  C. — The  following  two  formulas  are  typical  of  the 
class: 

(1)  Talcum   powder    ' 10  ounces  av. 

Rice   flour    10  ounces  av. 

Zinc    oxide    5  ounces  av. 

Mix  well  and  perfume  with  a  mixture  of  oils  of  bergamot,  ylang 
ylang,  and  neroli. 

This  preparation  is  known  as  "Sarah  Bernhardt's  Face 
Powder,"  also  as  "la  Diaphane."  Any  other  perfume  may 
be  used  if  desired. 

(2)  Zinc    oxide    4  ounces  av. 

Precipitated    chalk    24  ounces  av. 

Talc,     powder     4  ounces  av. 

Vr  Starch    8  ounces  av. 

IElssence    of    rose     2  fluidrachms. 
Essence  of  jasmine    2  fluidrachms. 
Essence  of  orange  flowers   2  fluidrachms. 
Essence  of  cassie    2  fluidrachms. 
Tincture   of   musk    1  fluidrachm. 
If  this   powder   be    too   light,  a   portion   of   the    precipitated   chaDc 
be   replaced   with   prepared  chalk. 
In  making  face  powders  the  solids  must  first  be  intimately 
triturated  in  a  mortar  and  then  sifted  through  a  fine  bolting- 
cloth   sieve.     Whatever  fails  to  pass  through  the  sieve  must 
be  returned   to  the  mortar  and   still   further  triturated  until 
it,  too,  will  pass  through  the  sieve  successfully.     After  sift- 
ing, the  perfume  may  be  added,  but  the  whole  product  should 
again  be  passed  through  the  sieve  to  break  up  any  lumps  that 
may  have  been  formed  by  the  addition  of  the  moist  perfume 
to  the  dry  powder.     In  preparing  these  face  powders,  the  best 
materials   should   always   be   employed.     For   example.   Hub- 
buck's  zinc  oxide  ought  to  be  used.    The  best  talcum  powder 
is    that    known    as    Venetian    chalk.      The    best    precipitated 
chalk  is  the  kind  known  as  the  English.    The  perfumes,  too, 
must  be  of  the  very  finest  quality.     If  the  druggist's  own  face 
powder    is    to    compete     successfully     with    the     well-knowrr 
brands  on  the  market,  it  must  be  made  as  good  as  possible, 
and  with  the  greatest  thoroughness  and  care. 


Compound  Elixir  of  Pepsin. 

T.    X.    L. — The    "Compound    Digestive    Elixir"    of    the 

IJational  Formulary  will   doubtless  answer  your  purpose: 

Pepsin   (U.   S.  P.)    .^ 10  Gm. 

Pancreatin    (U.    S.    P.)    1  Gm. 

Diastase     / . .  1  Gm. 

Lactic    acid     8  Gm. 

Hydrochloric   acid    (U.    S.    P.)    6  Cc. 

Glycerin     250  Cc. 

Water     126  Cc. 

Tincture  of  cudbear   (F.   418)    16  Cc. 

Purified  talcum   (F.  305)    15  Gm. 

Aromatic   elixir    (U.    S.    P.),   enough   to  make 

1000  Cc. 


Haarlem   Oil. 

Bros. — Hager    gives    the    following    formula    for    this 
■product : 

Balsam    of  sulphur    1  part. 

Oil    of    turpentine    3   parts. 

The  balsam  of  sulphur  and  turpentine  should  be  mixed  in  a  glass 
\,u  *^°''0"8hly  agitated,  and  should  then  be  digested  on  the  water- 
oath  for  a  long  time,  being  shaken  occasionally.  The  mixture  should 
be  allowed  to  stand  two  or  three  days  in  a  cool  place  and  then  decanted, 
should  the  resultant  fluid  not  be  quite  clear,  about  one-Kalf  of  1  per 
cent  of  powdered  caustic  potash  may  be  added,  the  mixture  well  shaken, 
allowed  to  settle  and   then  decanted. 

We  might  add,  ho\yever,  that  Haarlem  oil  under  different 
conditions  is  a  very  different  product.  A  wide  variety  of 
formulas  have  been  published  for  its  manufacture,  until  the 
name  has  ceased  to  mean  anything  very  definite. 


The  Miscibility  of  >Fluidextracts. 

A.  E.  R. — Fluidextracts,  when  mixed  together,  very  fre- 
quently throw  down  precipitates  for  the  reason  that  they  are 
made,  with  alcoholic  menstrua  of  diflferent  strengths.  In 
each  case  that  particular  menstruum  is  selected  which  best 
extracts  and  keeps  in  solution  the  many  and  often  complex 
principles  of  the  drug.  Consequently,  when  a  different  men- 
struum is  added,  some  of  these  principles  are  thrown  out 
of  solution.  Whether  the  precipitate  is  important  can  only 
be  decided  in  each  particular  instance;  sometimes  the  alka- 
loids and  other  active  principles  are  thrown  out  of  solution, 
and  at  other  times  only  the  pectin,  extractive,  and  other  in- 
active substances.  In  other  words,  it  is  merely  a  question  of 
solubility,  and  you  can  always  easily  determine  this  by  look- 
ing up  the  solubilities  in  the  text  or  reference  books  of  the 
different  alkaloids,  glucosides,  or  resins  represented  in  the 
various  fluidextracts — that  is,  the  solubilities  of  these  agents 
in  the  menstruum  involved  in  each  case. 


A  Cork-capping  Product. 

H.  A.  K.  writes  as  follows:  "Kindly  publish  a  formula 
for  a  cork-capping  product.  I  have  a  phenol-camphor  tooth- 
ache cure  which  leaks  through  the  corks  and  soils  the  labels, 
and  I  have  tried  every  kind  of  cement  that  I  know  of  without 
success." 

Try  the  following: 

White    glue    i  pound. 

Zinc    oxide     i  ounce. 

Precipitated    chalk    i  ounce. 

Lead    carbonate     i  ounce. 

Glycerin     2  ounces. 

Water     24  ounces. 

Rub  up  the  chalk  with  the  glycerin  to  a  smooth  paste.  Dissolve  the 
glue  in  the  water  and  add  the  paste  to  it.  Any  desired  color  may  be 
given  with  aniline  dyea. 


Root  Deer  Extract. 
F.  X.  C— 

Fluidextract  of  sarsaparilla    10  fluidrachms. 

Fluidextract    of    pipsissewa    10  fluidrachms. 

Fluidextract  of  wintergreen 4  fluidrachms. 

Fluidextract    of   licorice    4  fluidrachms. 

Oil    of    wintergreen    48  drops. 

Oil  of  sassafras   24  drops. 

Oil  of  cloves  12  drops. 

Alcohol     10  fluidounces. 

This  makes  a  root  beer  "extract"  which  may  be  mixed 
with  syrup,  or  it  may  be  diluted  with  nine  gallons  of  water 
containing  one  gallon  of  refined  molasses,  and  charged  in 
a  fountain.  If  it  is  preferred  to  use  a  fermented  article,  add 
the  water  and  molasses,  using  warm  water,  also  one  quart 
of  yeast,  and  keep  in  a  warm  place  until  fermentation  is 
complete. 

This  product  may  be  put  up  in  bottles  if  desired. 


An  Asthma  Powder. 

W.  K. — The  following  product  represents  the  average  type 
of  asthma  powder : 

Stramonium    leaves     8  ounces  av. 

Skunk  cabbage  8  ounces  av. 

Lobelia  herb   6  ounces  av. 

Potassium    nitrate     4  ounces  av. 

Water .16  fluidounces. 

Mix    the    three    drugs,    reduce   to    powder,    add    the   potassium   salt 
previously  dissolved  in  the  water,  and  dry  the  whole. 

The  powder  is  always  used  by  burning,  not  as  a  snuflf. 
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An  Emulsion  of  Creosote. 

R.  H.  B.  writes  as  follows:  "The  physicians  here  pre- 
scribe beechwood  creosote  a  great  deal,  and  I  want  to  know 
the  best  means  for  putting  it  in  an  emulsion."  Try  the 
following: 

Oil  of  sweet  almond   2  ounces. 

Creosote     ". . . .  .80  minims. 

Oil  of  bitter  almond   2  minims. 

Powdered   gum   tragacanth    160  grains. 

Water •  4  ounces. 

Simple  syrup,  enough  to  make   16  ounces. 

The  amount  of  creosote  in  this  formula  can  be  increased  as 
desired.  To  the  tragacanth  add  the  oils  and  the  creosote,  emulsify 
with  the  water,  and  add  the  necessary  amount  of  syrup.  If  desired, 
any  other  flavoring  may  be  used  in  place  of  the  almond. 


Liquid  Bluing. 

M.  A.  L. — A  good  liquid  bluing  may  be  made  by  mixing 
one  part  of  the  best  quality  Prussian  blue,  which  is  also 
known  as  Chinese  blue,  with  one  part  of  oxalic  acid.  A 
mixture  is  produced  which  may  be  dissolved  in  boiling  water 
and  which  remains  in  solution  on  cooling.  One-half  ounce 
of  this  will  make  a  pint  of  satisfactory  liquid  bluing.  The 
soluble  aniline  colors  are  very  satisfactory,  although  some  of 
them  are  destroyed  by  the  heat  of  ironing.  The  methyl 
violets  are  a  good  deal  used  in  this  way,  and  what  is  known 
in  the  aniline  trade  as  "blackey"  blue  is  much  used  for 
laundry  purposes,  a  one-per-cent  solution  being  sufficiently 
strong  for  use  as  a  liquid  blue. 


A  Straw  Hat  Cleaner. 

W.  H.  W.  &  Co. — The  following  has  been  printed  in  the 
Bulletin  two  or  three  times  in  recent  years: 

Put  up  a  powder  containing  2  drachms  of  either  tartaric  or  pow- 
dered oxalic  acid.  Place  two  powders  in  an  envelope  with  the  follow- 
ing  directions: 

"Wash  the  article  to  be  cleaned  with  soap  and  water.  Dissolve 
the  contents  of  one  package  in  two  tablespoonfuls  of  soft  water,  and 
apply  with  an  old  tooth-brush,  rubbing  well  until  all  stain  is  removed. 
Dry  with  a  soft  cloth.  It  is  best  to  remove  the  hat  band,  but  if  this 
is  not  done  and  the  band  is  discolored  by  the  cleaner,  a  little  ammonia 
water  will  restore  the  color." 


A  Suppository  Question. 

R.  S.  writes  as  follows:  "May  I  ask  if  you  could  sug- 
gest any  other  base  for  suppositories  than  cacao  butter  that 
would  have  the  same  body  melting  point?  I  have  a  cus- 
tomer suffering  from  a  chronic  trouble,  and  he  is  using  a 
prescription  containing  one-quarter  grain  of  morphine  sul- 
phate to  the  suppository.  He  objects  to  the  odor  of  the 
cacao  butter." 

We  suggest  that  you  make  glycerin  suppositories  and  add 
the  morphine  sulphate  to  them  before  running  them  into 
the  molds.  Or  you  might  make  your  suppositories  exactly 
as  you  have  in  the  past  and  then  enclose  them  in  gelatin 
capsules  which  are  made  for  this  purpose. 


A  Cochineal  Preparation. 

A.  J.  D. — We  have  never  seen  a  formula  for  "syrup  of 
cochineal,"  and  cannot  imagine  why  you  should  possibly 
want  such  a  product.  There  was  a  time,  true,  when  cochi- 
neal was  supposed  to  have  a  slight  medicinal  action,  but  for 
decades  it  has  been  used  for  nothing  except  for  coloring 
purposes.  Preparations  of  the  drug  for  this  purpose  are 
the    well-known    "solution    of    carmine"    and    the    "cochineal 


color"  of  the  National  Formulary.  There  is  also  a  tincture  of 
cochineal  in  the  British  Pharmacopoeia,  prepared  by  macer- 
ating 2  ounces  of  cochineal  in  one  imperial  pint  of  45-per-cent 
alcohol.  Any  one  of  these  three  products  will  doubtless 
serve  your  purpose  as  a  coloring  agent. 


Sticky  Fly  Paper. 
H.  H.  B.— 

Resin    6    ounces    av. 

Lard    oil    2  fluidounces. 

Turpentine,  Canada   1  ounce  av. 

Melt  the  resin  upon  a  water-bath,  add  the  other  ingredients,  and 
spread  upon  paper.  The  paper  should  be  ordinary  printing  paper, 
which  has  previously  been  "sized"  by  applying  a  coating  of  a  thin 
solution  of  white  glue  by  means  of  a  sponge,  and  hung  up  to  dry.  The 
sticky  compound  is  put  on  while  warm  by  means  of  a  brush,  and  the 
paper  is  then  folded  together.  The  proportion  of  resin  must  be  varied 
to  suit  the  changes  in  the  temperature. 


Brief  Answers. 

J.  C.  S. — We  see  no  reason  why  there  should  be  any  pre- 
cipitate in  your  spirit  of  nitrous  ether.  If  there  is,  however, 
it  would  be  well  to  assay  it  according  to  the  U.  S.  P.,  or,  better 
still,  why  not  manufacture  the  stuff  yourself  instead  of  using 
a  concentrated  ether? 

X.  Y.  Z. — Your  glycerin,  having  gotten  yellow  and  dusty 
from  being  kept  in  a  dispensing  can  with  a  poor  lid,  could 
probably  be  cleared  up  by  filtering  through  animal  charcoal. 
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We  Don't  Wonder.— This  drawing  shows  Mr.  Humphries'  conception  of 
the  average  Bulletin  subscriber,  who  is  so  eager  to  read  the  journal  as  sooi; 
as  it  reaches  him  that  he  cannot  even  wait  to  sit  down  at  his  desk. 
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EDITORIAL. 


SHOULD  THE  SALE  OF  CARBOLIC  ACID  BE  RE- 
STRICTED? 

The  conviction  has  steadily  grown  during  recent 
years  that  severe  restrictions  should  be  made  to  sur- 
round the  sale  of  carbolic  acid.  This  substance  is 
used  to  a  far  greater  extent  for  suicidal  purposes 
than  any  other  poison,  despite  the  horrible  and  pain- 
ful death  which  it  provokes.  Addison  Dimmit,  in  a 
paper  read  last  year  before  the  Kentucky  Pharma- 
ceutical Association,  gave  some  suicide  statistics 
showing  that  during  1904  in  New  York  City  car- 
bolic acid  had  been  employed  by  293  out  of  853  per- 
sons, in  Chicago  by  170  out  of  459  persons,  and  in 
New  Orleans  by  23  out  of  86  persons. 

Figures  even  more  impressive  than  these  have 
been  published  in  the  Bulletin  from  time  to  time, 
and  it  is  probably  well  within  the  truth  to  say  that 


carbolic  acid  is  used  more  than  twice  as  often  as  any 
other  single  poison  by  persons  desiring  to  commit 
suicide. 

The  frequency  with  A^hich  the  acid  is  used,  and 
the  alarming  number  of  cases  brought  annually 
before  the  boards  of  health  in  all  the  large  cities, 
have  led  to  the  enactment  of  carbolic  ordinances  in 
several  of  the  greater  centers  like  Chicago,  New 
York,  St.  Paul,  and  Minneapolis.  Some  time  ago 
the  subject  was  agitated  in  Cincinnati,  but  we  are 
not  informed  whether  an  ordinance  was  actually 
passed  or  not.  The  Chicago  act  was  the  first  in  the 
series  and  has  served  largely  as  a  guide  and  model. 

This  measure  provides  that  carbolic  acid  may  not 
be  sold  except  upon  the  prescription  of  a  resident 
physician,  and  the  prescription  may  not  be  refilled, 
nor  may  it  even  be  filled  originally  unless  presented 
on  the  day  it  is  written.  To  this  rigid  rule,  however, 
there  are  three  exceptions :  the  acid  may  be  sold 
without  restriction  if  (1)  it  is  in  solutions  less  than 
five  per  cent  in  strength,  if  (2)  the  pure  acid,  though 
present  in  greater  strength,  is  mixed  with  equal 
parts  of  glycerin  and  alcohol,  or  if  (3)  crude  car- 
bolic acid  is  sold  (presumably  for  disinfectant  pur- 
poses) in  quantities  of  not  less  than  a  gallon  at  a 
time.  All  prescriptions  must  be  kept  on  file  and 
open  to  the  inspection  of  the  police  or  other  consti- 
tuted authorities  for  at  least  three  years. 

We  are  not  in  position  to  say  just  how  thoroughly 
this  ordinance  has  been  enforced,  but  we  believe  that 
it  has  met  with  quite  general  approval  among  the 
Chicago  druggists  and  that  it  is  honestly  observed 
for  the  most  part.  Numerous  cases  have  been  re- 
ported where  the  glycerin-alcoholic-acid  mixture  has 
unwittingly  saved  the  lives  of  persons  who  purchased 
the  substance  with  suicidal  intent,  which  speaks  well 
for  the  antidotal  qualities  of  the  combination.  Alco- 
hol seems  to  act  efficiently  as  a  physiological  anti- 
hoi  seems  to  act  efficiently  as  a  physiological  anti- 
ties  as  a  germicide  or  antiseptic. 

Unless  we  are  mistaken,  the  New  York  ordinance 
does  not  provide  for  the  unrestricted  sale  of  this 
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alcohol  and  glycerin  admixture,  and  this  may  ex- 
plain in  part  why  the  pharmacists  of  the  city  were 
originally  opposed  to  the  measure,  and  why  some 
of  them  occasionally  protest  against  it  even  now. 
Another  trouble  in  a  great  city  like  New  York  is 
found  in  the  extreme  difficulty  of  properly  enforc- 
ing any  law  or  ordinance.  The  carbolic  act  has  not 
always  been  enforced  with  a  strong  hand,  and  under 
the  circumstances  pharmacists  have  sometimes 
complained  that  their  honesty  in  observing  it  has 
entailed  a  loss  upon  them  by  which  others  have 
profited.  With  this  point  of  view,  however,  we  must 
confess  an  entire  lack  of  sympathy. 

It  has  sometimes  been  argued  that  it  is  futile  to 
deny  a  "suicide"  carbolic  acid,  for  he  will  simply 
use  his  wits  and  decide  upon  something  else  to 
accomplish  the  purpose.  To  this  objection  there  are 
a  number  of  more  or  less  cogent  answers.  For  one 
thing,  many  "suicides"  doubtless  know  only  of  this 
one  agent,  for  if  they  knew  of  others  they  would 
certainly  not  select  in  so  large  a  majority  of  cases 
what  is  probably  the  most  undesirable  one  of  the 
whole  list.  Then,  too,  a  few  minutes  or  hours 
gained  by  one  or  more  refusals  are  often  enough  to 
cause  a  change  of  purpose.  Many  times  the  resolve 
to  die  is  born  of  a  sudden  foolish  notion,  unbearable 
pain,  temporary  loss  of  judgment,  or  extreme  de- 
spondency, and  frequently  wisdom  is  enthroned 
again  as  soon  as  the  gust  of  passion  has  passed  by. 

We  observe  that  a  proposition  to  secure  a  carbolic 
acid  law  in  Louisiana  was  voted  down  at  the  recent 
annual  convention  of  the  State  Pharmaceutical  Asso- 
ciation after  it  had  once  been  supported  in  an  earlier 
session  of  the  same  meeting.  Nevertheless,  the  sub- 
ject is  one  deserving  of  careful  consideration,  and 
this  we  hope  it  will  receive  from  the  pharmacists  of 
the  country — particularly  from  the  pharmacists  of 
the  large  cities,  where  the  suicide  evil  often  reaches 
gprave  proportions. 


A  COMMON  GRIEVANCE. 

Pharmacists  are  often  heard  declaring  it  a  great 
hardship  that  they  are  compelled  to  cultivate  both 
professional  and  commercial  qualifications,  and  that 
insufficient  training  or  native  ability  in  either  is 
usually  fatal  to  their  success.  In  almost  any  other 
calling,  they  say,  a  man  needs  but  one  talent,  finds 
it  necessary  to  spend  time  and  money  on  developing 
that  one  only,  and  thus  meets  the  requirements  much 
more  easily,  and  is,  furthermore,  saved  that  chance 


of  failure  which  is  always  possible  when  a  com- 
bination of  faculties  is  demanded. 

Now  this  reasoning  is  fallacious.  Barring  the 
sequestered  scientific  investigator,  there  is  almost 
no  man  who  does  not  attain  success  by  reason  of  a 
combination  of  talents.  No  spectacle  is  more 
familiar  than  the  attorney,  learned  in  the  intrica- 
cies of  the  law,  who  is  a  lamentable  failure  through 
the  absence  of  commercial  insight  and  shrewdness. 
Even  a  minister  has  these  days  to  be  a  business 
man  in  order  to  preside  successfully  over  the  insti- 
tutional work  which  is  a  part  of  nearly  every  large 
city  church.  Time  was  when  the  single  qualifica- 
tion of  a  college  president  was  great  scholarship, 
but  in  these  days  of  large  things  executive  ability 
is  the  first  requisite  and  learning  is  placed  in  a 
secondary  position. 

Go  through  all  the  professions  and  occupations 
and  you  will  find  much  the  same  duality  of  need, 
and,  more  than  this,  you  will  usually  find  not  only 
two,  but  several  qualities  demanded.  Nothing  is 
more  common  to  men  who  have  important  positions 
to  find  occupants  for  than  the  fact  that  every  one  of 
them  calls  for  some  peculiar  combination  of  talents. 
"A  man,"  they  say,  "must  have  this  qualification; 
he  must  also  have  that;  he  must  have  the  other; 
and  it  is  often  nearly  impossible  for  us  to  find  the 
necessary  set  of  capacities  in  one  individual." 
Almost  never  is  there  a  single  quality  which  is 
alone  called  for  in  a  man,  and  which  is  itself  suffi- 
cient to  guarantee  success. 

In  manufacturing  pharmacy  both  large  houses 
and  individuals  succeed  or  fail  largely  in  the  meas- 
ure in  which  they  combine  the  commercial  instinct 
and  training  with  professional  breadth  and  grasp. 
The  demand  of  the  age  which  the  manufacturing 
pharmacist  recognizes,  accepts  cheerfully  and  makes 
his  ideal,  should  not  be  regarded  as  a  hardship  by 
the  dispensing  druggist.  It  is  possible  that  the  com- 
mercial and  professional  factors  need  to  be  more 
evenly  balanced,  and  are  of  greater  mutual  inter-  , 
dependence  in  manufacturing  and  retail  pharmacy 
,  than  elsewhere,  but  does  this  not  lead  us  to  a  grati- 
fying conclusion  ?  The  more  difficult  are  the ' 
requirements,  the  fewer  are  the  well-equipped  can- 
didates, and  the  better  are  the  chances  for  the  men 
qualified  to  meet  the  demand.  Retail  pharmacy  is 
now  beginning  to  enter  the  day  of  larger  things; 
big  stores,  and  combinations  of  stores,  will  more 
and  more  be  the  order  of  the  future;  and  the  men 
who  have  the  proper  combination  of  commercial 
and  professional  qualifications  are  the  men  who  will 
succeed  where  others  fail. 
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"THE    PASSING    OF    THE    APPRENTICESHIP 
SYSTEM"   EVEN  IN    THE    TRADES. 

There  are  many  persons  in  pharmacy  who  con- 
sider that  a  college  course  is  unnecessary,  and  that 
the  old-time  training  in  the  store  is  entirely  adequate 
if  supplemented  with  sufficient  home  study.  These 
are  for  the  most  part  the  rnen  who  look  sincerely 
askance  at  the  new  movement  for  compulsory  grad- 
uation in  pharmacy. 

But  let  us  look  outside  pharmacy  and  see  what 
is  slowly  taking  place.  We  need  not  take  a  profes- 
sion like  medicine  or  dentistry — a  mere  trade  will 
do  for  our  purpose.  An  informing  article,  entitled 
"The  Passing  of  the  Apprenticeship  System,"  was 
recently  contributed  by  Katherine  L.  Smith  to  the 
Business  Men's  Magazine  and  Bookkeeper.  It  was 
shown  that  in  all  the  trades  the  time-honored  ap- 
prenticeship method  was  gradually  but  surely  being 
thrown  aside  as  inadequate,  and  being  succeeded  by 
a  regular  course  of  training  in  trade  schools. 

One  school  in  particular  was  described  which  is 
located  in  New  York,  and  which  has  as  its  trustees 
J.  Pierpont  Morgan,  R.  Fulton  Cutting,  and  Wil- 
liam E,  Dodge.  Courses  are  given  in  bricklaying, 
painting,  printing,  frescoing  and  sign  painting,  car- 
pentry, pattern-making,  plumbing,  steam  fitting, 
electrical  fitting,  and  several  other  things.  In  each 
case  practical  "laboratory"  work,  done  under  the 
guidance  of  teachers,  is  supplemented  with  lectures 
on  the  materials  enployed  and  on  the  scientific  prin- 
ciples involved  in  the  particular  trade  in  question. 
Thus  in  the  plumbing  course  there  is  a  series  of 
lectures  on  sanitation;  in  the  bricklaying  course 
there  is  scientific  instruction  upon  the  properties  of 
cement  and  mortar,  and  upon  the  philosophy  of 
arches;  while  in  the  painting  course  students  attend 
lectures  on  the  use  of  colors,  space,  and  the  like, 
and  are  given  an  understanding  of  esthetic  values. 

In  most  of  these  courses,  perhaps  in  all  of  them, 
an  attendance  of  four  consecutive  months  is  neces- 
sary to  qualify  for  a  certificate — and  in  passing  it 
may  be  said  parenthetically  that  this  is  about  as  much 
as  is  required  in  a  few  hurry-up  "colleges"  of  phar- 
macy. 

Miss  Smith,  the  author  of  this  interesting  and 
I  suggestive  article,  says  that  already  "the  apprentice 
system  is  a  thing  of  the  past."  And  if  it  is  a  thing 
of  the  past  in  the  pure  trades,  how  much  is  it  and 
should  it  be  a  thing  of  the  past  in  a  semi-profession 
like  pharmacy,  where  the  need  for  scientific  instruc- 
tion is  admittedly  so  much  greater? 


THE  OBSERVER'S  COLUMN. 

"So  you  want  to  go  in  business  for  yourself, 
eh?"  asked  the  Observer. 

"Yes,  I  have  been  clerking  now  for  three  years, 
have  finished  my  college  course,  and  feel  that  I 
want  to  work  in  my  own  store." 

"Well,  that's  a  desirable  ambition,"  agreed  the 
Observer,  "but  what  sort  of  a  store  are  you  going 
to  buy?" 

"I  have  a  fine  chance  to  get  a  store  out  in  the 
residence  district,  and  I  think  it's  a  snap." 

"Tell  me  about  it,  and  get  right  down  to  the  finan- 
cial details." 

"The  proprietor  wants  to  sell  because  of  the  con- 
dition of  his  wife's  health.  He  says  he  did  an 
annual  business  of  $5700  last  year  and  showed 
me  his  books  to  prove  it.  He  tells  me  his  gross 
profits  average  45  per  cent  on  the  sales,  and  a  good 
man  can  easily  make  $2000  annually  at  the  stand. 
If  I  can  make  that,  what's  the  use  of  my  clerking 
at  $15  a  week?" 

"Wait  a  bit,"  said  the  Observer.  "How  much 
does  he  want  for  his  store  and  how  much  cash 
have  you  got  to  put  into  it?" 

"He  offers  to  sell  it  dirt  cheap.  He  only  asks 
$1800.  I  have  $300  saved  up,  and  I  should  have 
to  pay  6  per  cent  interest  on  the  balance  of  $1500." 

"Now,  let's  do  a  little  figuring,"  remarked  the 
Observer,  pulling  an  envelope  out  of  his  pocket 
and  proceeding  to  make  his  calculations.  "In  the 
first  place,  that  store,  in  this  city,  with  prices  as 
they  are,  won't  pay  any  45  per  cent  on  the  sales. 
They  would  in  a  country  village,  but  they  won't 
here.  It  will  take  a  good  deal  of  ingenuity  to  make 
40  per  cent.  Forty  per  cent  of  your  annual  sales 
of  $5700  is  $2280.     Now " 

"That's  pretty  good,"  broke  in  the  ambitious 
clerk.  "That's  better  than  working  for  $15  a 
week." 

"Wait  a  minute  now,"  declared  the  Observer. 
"Let's  examine  into  your  expenses.  Here  is  what 
it  will  cost  you  to  run  your  store:  rent,  $300;  inter- 
est, $90;  light  and  heat,  $100;  taxes  and  insur- 
ance, $40;  license,  $25;  ice,  $60;  advertising,  $75; 
freight  and  other  incidentals,  of  which  there  are  a 
great  many,  $100 ;  boy, " 

"I  want  a  clerk,"  broke  in  the  would-be  proprie- 
tor. "I  won't  have  any  store  that  will  not  support 
a  clerk." 

"Well,  a  clerk  will  cost  you  $600,  making  a  total 
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expense  of  $1450.  Your  gross  profits  are  $2280, 
and  subtracting  your  expenses  from  this  you  have 
$830  left.  What  has  become  of  the  two  thousand 
you  were  going  to  make  annually?" 

The  clerk  was  dumbfounded — he  could  make  no 
reply. 

"And  these  figures  are  low,  too,"  continued  the 
Observer.  "Your  actual  expenses  would  probably 
run  beyond  them  somewhat.  If  you  dispensed  with 
the  idea  of  a  clerk,  and  hired  a  boy,  you  could  save 
$450  a  year  and  add  that  much  to  your  earnings, 
but  you  would  be  tied  down  like  a  slave,  have  to 
live  over  the  store,  and  be  compelled  to  relinquish 
the  few  evenings  and  Sundays  which  as  a  clerk 
are  now  provided  you  for  recreation.  The  store 
might  be  pushed  forward  by  hard  work  into  some- 
thing better  after  a  time,  but  in  that  particular 
locality  it  is  more  or  less  of  a  gamble.  A  country 
business  of  this  size  would  net  you  pretty  well. 
The  profits  would  be  greater  and  the  expenses 
smaller.  But  a  city  proposition  is  a  very  different 
thing." 

The  Observer  stopped.  He  did  not  want  to  press 
the  point.  It  was  not  his  purpose  to  plead  with  his 
young  friend  to  abandon  his  ambition.  What  he 
wanted  to  do  was  merely  to  set  the  plain  facts 
before  him  and  let  him  decide  for  himself.  The 
Observer  did  not  want  him,  as  hundreds  of  clerks 
do  annually,  to  go  into  the  thing  blind,  with  foolish 
prospects  which  could  not  be  realized. 

A  few  days  later  the  Observer  called  up  his  young 
friend  on  the  'phone  and  asked  him  what  he  had 
decided  to  do. 

"I've  given  up  the  idea  for  the  present,"  he 
replied — rather  sheepishly,  the  Observer  thought. 
But  the  Observer  had  the  comfortable  feeling  all 
day  of  a  man  who  has  rendered  a  good  service. 


THE   MONTH. 


David  W.  Cahill,  of  Watertown,  N.  Y.,  is  the 
druggist-mayor  of  that  town,  and  has  now  been 
appointed  by  Governor  Higgins  to  the  position  of 
State  Superintendent  of  Public  Buildings  at  a  salary 
of  $5000  a  year  and  expenses. 


Eleven  State  boards  of  pharmacy,  members  of 
the  National  Association  of  Boards  of  Pharmacy, 
are  now  prepared  to  recognize  each  other's  certifi- 
cates of  registration.  This  is  a  good  beginning  in 
the  reciprocity  movement. 


The  subject  which  looms  largest 
THE  "DRuajRusT"  ypQj^  the  pharmaceutical  horizon 

just  now  is  the  injunction  suit 
brought  against  the  so-called  "drug  trust"  by  Attor- 
ney-General Moody.  Volumes  have  already  been 
written  upon  it.  Interviews  with  prominent  job- 
bers and  retailers  have  appeared  in  the  news- 
papers throughout  the  country.  The  drug  journals 
have  devoted  pages  to  the  topic.  Altogether  the 
druggists  of  the  United  States  have  been  made  pretty 
familiar  with  the  facts  as  they  have  so  far  developed, 
and  it  would  be  scarcely  necessary  for  us  to  go  into 
details  in  this  place  were  it  not  that  our  monthly 
record  of  current  pharmaceutical  history  should  be 
made  reasonably  complete.  The  case  probably  found 
its  inception  in  a  resolution  introduced  in  Congress 
over  a  year  ago,  and  reintroduced  in  another  foiTn 
during  the  present  session,  asking  the  Attorney- 
General  to  make  an  investigation  of  the  alleged 
"drug  trust ;"  and  these  resolutions  were  inspired  by 
John  W.  Jennings,  a  well-known  Washington  cut- 
ter. The  Loder  case  also  contributed  somewhat  to 
the  purposes  of  the  Attorney-General;  and  the  pro- 
ceedings seem  to  have  been  undertaken  from  the 
mistaken  belief  that  the  N.  A.  R.  D.  movement  is  a 
"trust"  like  the  oil  trust,  the  beef  trust,  the  sugar 
trust,  and  other  real  monopolies  which  the  govern- 
ment is  justly  seeking  to  dissolve. 
*     *     * 

The  petition  filed  in  the  United 
THE  CHARGES.      States  Circuit  Court  for  the  Dis-- 

trict  of  Indiana  by  the  direction 
of  Attorney-General  Moody  is  a  very  long  docu- 
ment, but  its  nature  may  be  summed  up  quite  briefly. 
It  charges  that  six  groups  of  men  in  the  pharma- 
ceutical community  have  acted  in  concert  and  have 
comprised  "an  unlawful  combination  and  conspiracy 
in  restraint  of  trade."  These  groups  of  defendants 
are  as  follows:  (1)  the  officers  of  the  N.  A.  R.  D. ; 
(2)  the  officers  of  the  N.  W.  D.  A. ;  (3)  thirty-four 
patent-medicine  manufacturers  referred  to  as  the 
"tripartite  proprietors;"  (4)  seven  makers  of  phar- 
maceuticals, such  as  Parke,  Davis  &  Co.  and  Fred- 
erick Stearns  &  Co.,  and  referred  to  as  "the  black- 
list manufacturers;"  (5)  six  patent-medicine  manu- 
facturers comprising  the  membership  of  the  "St.  I 
Louis  Club"  and  mentioned  in  the  complaint  as  the 
"wholesale    contract    proprietors;"     (6)     and    six 
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pa!ent-medicine  manufacturers  called  the  "direct 
contract  proprietors,"  and  comprising  some  of  those 
who  have  adopted  the  full  direct-contract  and  serial- 
numbering  plan.  The  petition  is  exhaustive  in 
nature  and  goes  into  the  alleged  history  of  the  move- 
ment whereby  these  groups  of  men  gradually  built 
up  what  is  euphoniously  referred  to  as  the  "drug 
trust." 

9K  *  * 

The  courts  are  asked  to  perpetu- 

"IfT^CKED^'lLso'^''  a"y  e"io5"  ^^is  "uulawful  Con- 
spiracy and  combination"  from 
any  longer  interfering  with  the  free  and  untram- 
meled  operations  of  trade.  Pending  the  final  hear- 
ing of  the  case  a  temporary  restraining  order  is 
I  asked  for.  Even  the  operations  of  the  direct-con- 
tract plan  are  prayed  against,  and  the  abolition  of 
this  plan  is  asked  for  in  the  following  language : 

Seventh:     That  the  defendants,  individuals,  and  corpora- 
dons  named   herein   as   "Direct   Contract   Proprietors,"  their 
jmembers,  officers,  agents,   servants,  and  attorneys,   and  each 
^nd  every  one  of  them,  be  perpetually  enjoined  from  agreeing 
fo  enter  into  and  from  entering  into  any  plan  for  marketing 
•^^he  articles  of  their  respective  manufacture  as  set   forth   in 
Paragraph  XII  hereof:  from  cooperating  with  the  defendants, 
he  National  Association  of  Retail  Druggists  and  its  agents, 
md  the   National   Wholesale   Druggists'   Association   and   its 
nembers,  or  any  of  them,   in  the  enforcement  of  any  such 
Ian:   from   requiring  any   dealer   at   wholesale   or   retail   to 
nter  into  a  contract  restraining  in  any  way  the  trade  and 
ommerce   in   the   articles   of   their   respective   manufacture: 
rom  placing  serial  numbers  upon  the  retail  packages  of  said 
rticlcs  for  the  purpose  of  keeping  a  record  of  or  tracing  the 
riles  thereof:  and  from  requiring  any  vendee  or  subvendee 
)  keep  a  record  of  his  sales  by  means  of  serial  numbers  or 
y  other  means,  or  to  furnish  said  record  to  said  defendants ; 
nd  that  a  mandatory   injunction   may   issue   requiring   said 
efendants,  named   herein  as  "Direct  Contract   Proprietors," 
leir  members,  officers,  agents,  servants,  and  attorneys,  and 
ich  and  every  one  of  them,  to  abandon  their  plans  for  mar- 
:ting  the  articles  of  their  respective  manufacture  as  set  forth 
Paragraph  XII  hereof:  to  release  each  and  every  whole- 
le  and  retail  dealer  from  any  contract  entered  into  by  him 
pursuance  of  the  aforementioned  plans :  and  to  cancel  each 
id  every  such  contract  so  entered  into. 
if      In      i^ 

Whatever  the  outcome  of  the  case, 
.an"v^ulnerable?  however,  it  seems  improbable  that 

the  validity  of  the  contract  plan 

ill  suffer  destruction.     This  plan  has  again  and 

:ain  been  held  by  the  courts  of  the  different  States 

l3e  legally  impregnable.     The  courts  might  possi- 

■  hold,  as  the  government  desires  them  to  do,  that 

■  use  of  the  plan  in  the  present  instance  is  illegal 
■cause  (so  the  petition  claims)  it  was  thrust  upon 
'p  proprietors  by  the  N.  A.  R.  D.  "solely  as  an 


instrumentality"  to  effect  "an  unlawful  combination 
and  conspiracy,"  but  this  seems  improbable  when  we 
consider  that  the  proprietors  are  using  the  plan  be- 
cause they  want  it  and  find  it  to  their  best  interests, 
and  not  because  they  were  compelled  to  have  it ;  that 
the  proprietors  are  not  acting  in  concert;  that  they 
are  fixing  different  prices  and  conditions ;  that  they 
have  different  lists  of  agents ;  and  that  each  is  carry- 
ing out  the  plan  with  complete  indifference  to  the 
acts  of  the  others.  Furthermore,  the  principle  was 
laid  down  by  the  New  York  Court  of  Appeals  in 
the  famous  Park  case  that  even  if  a  plan  ivere 
adopted  by  proprietors  at  the  request  of  another 
branch  of  the  trade,  the  legality  of  the  plan  is  there- 
by in  no  sense  affected :  the  validity  of  the  plan  itself 
is  and  must  be  the  sole  point  at  issue. 

*       if       i^ 


A  SIGNIFICANT 
CANADIAN  DECISION. 


And  yet  by  a  singular  coincidence 
a  Canadian  court  has  just  ren- 
dered such  a  decision  as  Attorney- 
General  Moody  would  like  rendered  in  the  United 
States.  The  judge  dismissed  a  case  brought  by  H. 
K.  Wampole  &  Co.  to  enforce  its  contract  with  a 
cutter  who  had  violated  the  terms  of  the  contract 
after  signing  it.  He  held  that  the  contract  was  ille- 
gal because  it  had  been  entered  into  by  Wampole 
as  the  result  of  an  agreement  between  Wampole  and 
the  jobbers'  and  retailers'  associations  in  Canada, 
and  because,  therefore,  it  was  part  of  "a  conspiracy 
to  unduly  and  unlawfully  enhance  prices."  This,  it 
will  be  noted,  is  the  exact  ground  taken  by  Attor- 
ney-General Moody  in  endeavoring  to  accomplish 
the  destruction  of  the  contract  plan  in  the  United 
States,  and  the  case  is  therefore  possessed  of  peculiar 
pertinence  and  significance  just  at  this  time.  It  has 
been  appealed  by  Wampole,  and  its  further  develop- 
ments will  be  observed  with  deep  interest.  So  far 
as  we  know,  this  is  the  first  time,  either  on  this  con- 
tinent or  in  England,  that  the  contract  plan  has  failed 
to  be  upheld  for  its  legality  by  the  courts. 
*  *  * 
Returning  to  our  consideration  of 
the  "drug  trust"  case,  we  may 
report  that  altogether  about  a 
hundred  defendants  are  included  in  the  proceedings 
and  that  subpoenas  in  chancery  were  served  upon  all 
of  them  last  month.  The  progress  of  the  case  will 
inevitably  be  tedious.  The  time  set  for  the  appear- 
ance of  the  various  defendants  by  attorney  is  the 
first  Monday  in  June,  and  their  answers  must  be 
filed   in   the   Federal   Court   by   the   first   Monday 
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in  July.  The  government  will  then  have  until  the 
first  Monday  in  August  in  which  to  file  a  repli- 
cation, after  which  three  months  or  more  will 
probably  be  allowed  in  which  to  take  testimony. 
All  this  would  be  in  the  line  of  ordinary  procedure, 
but  demurrers  and  various  other  bills  may  be  filed 
meanwhile  which  would  greatly  prolong  the  develop- 
ment of  the  case.  The  officers  of  the  N.  A.  R.  D. 
seem  not  to  be  greatly  disturbed  over  the  proceed- 
ings, and  they  have  felt  the  injustice  of  the  case  so 
keenly  that  it  was  decided  last  month  to  send  a  dele- 
gation to  call  upon  Attorney-General  Moody,  and 
afterwards  upon  President  Roosevelt  himself  if 
deemed  advisable  and  necessary. 


Simultaneously  with  the  effort  of 
^^^^^^^^^omRKCT  Attorney-General  Moody  to  des- 
troy the  contract  plan,  the  Paris 
Medicine  Co.  has  brought  five  suits  against  cutters 
in  New  York  City  for  the  purpose  of  so  strengthen- 
ing the  plan  as  to  render  its  evasion  impossible. 
Stimulated  by  the  success  of  the  Wells  &  Richardson 
Co.  in  securing  an  injunction  a  month  or  two  ago 
against  Abraham  &  Straus,  proprietors  of  the  big 
Brooklyn  department  store,  the  Paris  Co.  has  asked 
that  R.  H.  Macy  &  Co.,  Reid,  Yeomans  &  Cubit, 
Milhaus'  Drug  Store,  J.  Jungmann,  and  the  William 
B.  Riker  &  Son  Co.  be  enjoined  from  securing  the 
company's  goods  through  the  corruption  of  contract 
agents,  defacing  the  serial  numbers  on  the  packages, 
and  selling  the  articles  at  a  cut  price  to  the  injury 
of  the  makers.  So  far  as  we  know,  injunctions  of 
this  kind  have  been  granted  wherever  asked,  and  in 
whatever  State,  in  all  cases  but  one.  The  work  of 
the  M.  A.  R.  D.  in  Greater  New  York  has  been  all 
but  negatived  by  the  strategy  of  the  large  dealers 
in  refusing  to  sign  the  contracts  of  the  several  manu- 
facturers, in  getting  the  goods  some  way  by  hook 
or  by  crook,  and  then  selling  them  at  low  prices.  It 
has  been  quite  generally  felt  that  unless  they  could 
be  prevented  by  injunctions  from  carrying  on  tactics 
of  this  sort,  the  M.  A.  R.  D.  flag  would  have  to  be 
lowered :  hence  the  vital  significance  and  importance 
of  the  series  of  injunction  suits  in  New  York  City. 


The  N.  A.  R.  D.  seems  to  be  meet- 
THE  SAN  FRANCISCO  jjjg  with  a  gratifying  amount  of 

FUND.  **  .       ,    ^       ,  ,  -^      ° 

success  m  its  noble  effort  to  create 
a  relief  fund  for  the  benefit  of  the  San  Francisco 
druggists  who  must  now  start  from  the  ground  up 


and  reestablish  themselves  in  business.  It  begins 
to  look,  however,  as  if  the  N.  A.  R.  D.  would  have 
to  content  itself  with  a  fund  of  $50,000  instead  of 
the  $100,000  which  it  was  so  ambitious  to  raise.  Up 
to  Monday  afternoon.  May  28,  $34,124  had  been 
pledged.  Most  of  this  was  contributed  by  manu- 
facturers in  various  lines,  although  the  local  asso- 
ciations of  retailers  through  the  country  have  done 
admirably  when  consideration  is  taken  of  the  average 
retailer's  financial  resources.  Five  associations  in 
particular  distinguished  themselves  for  their  liberal- 
ity :  up  to  the  date  mentioned  in  the  foregoing,  Chi- 
cago had  given  $1426,  Philadelphia  $1110,  Bos- 
ton $1154,  St.  Louis  $1012,  and  Cincinnati  $850. 
The  largest  contributions  made  by  houses  were  as 
follows:  The  Emerson  Drug  Co.,  $2000;  Johnson 
&  Johnson,  $1000;  Bauer  &  Black,  $1000;  Merck  & 
Co,  $1000;  California  Fig  Syrup  Co.,  $1000;  and 
$500  each  by  seventeen  jobbers,  manufacturers,  and 
proprietors.  The  Metropolitan  Drug  Club  of  New 
York,  comprising  the  jobbers  of  the  city,  sent  a 
contribution  of  $1000. 

If  the  fund  created  by  the  N.  A 
■  "sAN  prZ,I«.    R-  D-  should  reach  only  the  $50,. 

000  mark,  this  will  provide  eaci 
of  the  stricken  druggists  about  $300 — not  a  ver 
large  capital  with  which  to  begin  life  over  again 
Considering,  however,  that  the  insurance  companie 
will  most  of  them  pay  up  their  entire  losses,  an( 
considering  also  that  San  Francisco  is  bound  to  ex 
hibit  a  marvelous   development  in   its  reestablish 
ment,  it  is  proposed  by  one  of  the  San  Franciscan 
himself  that  the  N.  A.  R.  D.  contribution  to  eac! 
druggist  be  deemed  a  loan  for  a  period  of  two  o 
three  years,  afterwards  to  be  paid  back  into  the  K' 
A.  R.  D.  for  the  creation  of  a  permanent  and  specie; 
emergency  fund.     This  arrangement  will  probablj 
be  made.    Regarding  the  injury  suffered  by  the  drui 
interests  in  San  Francisco,  it  may  be  said  that  a 
three  of  the  larger  jobbing  houses  were  completely 
destroyed,  while  almost  175  retail  stores  likewii! 
suffered   destruction.      Two   of  the  three  jobber: 
Redington  &  Co.  and  the  Langley  &  Michaels  Cci 
were  largely  protected  by  insurance,  and  have  ai 
ready  opened  temporary  quarters;  Mack  &  Co.  su! 
fered  a  total  loss  and  may  reestablish  themselvi! 
only  in  the  oil  trade.    Fortunately  the  Department  < 
Pharmacy  of  the  University  of  California  escape' 
unharmed,  although  the  Pharmacy  Department  <: 
the  College  of  Physicians  and  Surgeons  was  bume 
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Passing  on  to  discuss  recent  legis- 
an  object-lesson,    lative    developments    of    import- 
ance, we  may  first  note  that  after 
hard  fighting  for  weeks  the  pharmacists  of  New 
lYork  State  finally  succeeded  in  side-tracking  the 
Stevens-Wainright  bill.     The  New   Yorkers  were 
publicly  warned  before  the  bill  was  introduced  that 
some  kind  of  an  anti-narcotic  measure  was  neces- 
i5ary  for  New  York  as  for  other  States ;  that  a  satis- 
factory measure  should  be  drafted  and  enforced  by 
he  pharmacists  themselves;  that  unless  they  took 
he  initiative  other  interests  would  force  upon  them 
neasures  which  would  prove  inimical  to  them,  and 
jvhich,  since  they  would  inevitably  have  to  be  op- 
!)Osed  by  pharmacists,  would  seem  to  prove  to  the 
lublic  that  all  druggists  were  arrayed  against  anti- 
larcotic  legislation  for  criminal  purposes.     It  is  to 
I'C  hoped  that  this  lesson  has  now  been  learned  by 
he  New  Yorkers,  and  that  a  satisfactory  anti-nar- 
otic  bill  will  be  introduced  and  supported  by  them 
t  the  next  session  of  the  State  legislature.     The 
Chicago   Conference   Bill,"   decided   upon   by   the 
3ur  national  associations  in  the  drug  trade,  is  the 
ne  best  adapted  for  the  purpose.     It  is  of  course 
lie  that  this  bill  was  introduced  in  the  New  York 
gislature  at  the  eleventh  hour,  but  it  was  then  too 
te:  the  pharmacists  were  placed  upon  the  defen- 
ve  instead  of  getting  credit  for  taking  the  initia- 
ve. 


VARIOUS  NEW 
LAWS. 


One  bill  crept  through  the  New 
York  legislature  before  adjourn- 
ment which  was  vigorously  fought 
'  the  druggists  of  the  State,  and  which  they  now 
opose  to  contest  before  the  governor — the  Lupton 
■  t  greatly  extending  the  drugs  and  medicines  which 
ay  be  sold  by  grocers  and  merchants  in  small 
uvns.  In  Maryland  a  law  has  been  enacted  which, 
nong  other  things,  gives  the  Board  of  Pharmacy 
12  privilege  of  interchanging  certificates  with  other 
lards  under  certain  restrictions;  laws  of  the  same 
iture,  passed  in  Massachusetts  and  Ohio,  were 
imtioned  last  month,  and  all  three  are  brought 
'Out  as  a  result  of  the  reciprocity  movement  ini- 
tted  by  the  National  Association  of  Boards  of 
liarmacy.  The  new  Maryland  anti-narcotic  law, 
So  mentioned  last  month,  we  find  now  to  be  a 
r)lica  of  the  Chicago  conference  bill,  as  was  also  the 
cigressional  measure  signed  by  the  President  on 
Jiy  7.  The  patent-medicine  labeling  bill  before  the 
ssachusetts  legislature  has  been  passed  by  both 


houses  and  will  probably  be  signed  by  the  governor : 
at  the  last  minute  this  was  amended  so  that  it  em- 
bodies what  is  practically  a  regular  anti-cocaine  law. 
Another  law  enacted  in  Massachusetts  gives  drug- 
gists in  no-license  towns  the  privilege  of  selling 
liquor  upon  physicians'  prescriptions. 
*     *     * 

Naturally    enough,    Canada   gets 

A  UNIQUE  CANADIAN  ji.^      I^^J^I^*-  ■  •      ^-  c 

MEASURE.  "^    legislative    inspiration    from 

England,  The  English  pharma- 
cists suffer  keen  competition  at  the  hands  of  the 
"company  pharmacies" — i.e.,  the  great  corporations 
owning  anywhere  from  50  to  300  stores.  For  years 
the  effort  has  been  made  to  have  Parliament  enact  a 
law  crippling  these  "companies"  in  one  way  or  an- 
other, but  without  avail.  What  the  Englishmen 
have  failed  to  do,  however,  the  Canadians  have  now 
succeeding  in  accomplishing.  They  have  recently 
secured  an  amendment  to  the  Ontario  pharmacy  act 
which  stipulates  that  a  majority  of  the  directors  of 
any  joint  company  operating  drug  stores  must  them- 
selves be  registered  pharmacists,  and  that  every 
shop  must  be  personally  managed  and  conducted  by 
one  of  these  registered  directors.  This  establishes 
the  principle  that  the  owner  of  a  pharmacy  must 
himself  be  a  licensed  pharmacist.  Efforts  have  at 
one  time  and  another  been  made  to  establish  this 
principle  in  the  United  States,  but  so  far  as  we  are 
aware  only  one  pharmacy  law  embodies  it — that  of 
Pennsylvania.  So  far  as  the  "company  pharmacies" 
of  Canada  are  concerned,  there  are  only  a  few  of 
them,  and  scarcely  in  any  instance  are  there  more 
than  six  stores  in  a  group. 

If        Hf        If. 

The  movement  to-  establish 
^»o*1Vm!Sc'^'       branches  of  the  A.  Ph.  A.  in  the 

different  cities  is  proceeding  with 
gratifying  progress.  The  Philadelphia  and  Chicago 
branches  hold  monthly  meetings  of  interest,  and 
the  Baltimore  branch  is  well  under  way.  The  sug- 
gestion that  the  Manhattan  Pharmaceutical  Associa- 
tion in  Greater  New  York  become  a  local  branch  of 
the  A.  Ph.  A.  is  being  given  careful  consideration. 
Steps  to  establish  a  branch  in  Pittsburg  are  being 
taken,  and  the  proposal  to  organize  one  in  Wash- 
ington City  is  still  under  discussion.  "The  North- 
western Section  of  the  A.  Ph.  A."  was  formed  last 
month  in  Minneapolis:  Minneapolis  and  St.  Paul 
will  be  the  cities  most  affected,  but  the  section  will 
also  represent,  as  the  name  implies,  the  whole  North- 
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western  territory.  Prof.  Wulling  was  elected  presi- 
dent, Mr.  W.  A.  Frost  vice-president,  and  Mr.  Gus- 
tav  Bachman  secretary-treasurer.  The  Chicago  and 
Philadelphia  branches  have  so  far  made  a  special 
effort  to  have  physicians  attend  their  meetings,  and 
to  discuss  subjects  of  mutual  profit  and  concern  to 
both  physicians  and  pharmacists.  It  seems  to  us 
that  it  might  well  be  the  object  of  the  A.  Ph.  A. 
branches  throughout  the  country  to  bring  physicians 
and  pharmacists  into  closer  relations. 


THE  CARBOLIC  "'■^  ^^  editorial  this  month  on  the 

ORDINANCE  IN  subject  of  carbolic  acid  legisla- 
tion something  is  said  about  the 
ordinance  in  Greater  New  York  prohibiting  the  sale 
of  the  acid  in  solutions  stronger  than  5  per  cent  ex- 
cept upon  physicians'  prescriptions.  It  seems  that 
the  pharmacists  have  been  between  the  devil  and 
the  deep  blue  sea  in  this  matter.  If  they  sold  pure 
carbolic  acid  they  violated  the  city  ordinance.  If 
they  sold  the  5-per-cent  solution  they  violated  the 
State  pharmacy  law.  The  Board  of  Pharmacy,  how- 
ever, has  taken  the  rational  view  of  the  situation  and 
has  decided  that  the  city  ordinance  has  precedence 
over  the  State  pharmacy  law,  and  that  the  former 
will  be  respected  and  enforced  by  the  board.  This 
will  tend  to  allay  the  criticisms  of  many  pharmacists 
who  have  felt  that  in  obeying  the  city  ordinance 
they  were  laying  themselves  open  to  prosecution 
under  the  State  pharmacy  law,  and  that,  moreover, 
so  long  as  the  ordinance  was  not  enforced  in  general 
by  the  Board  of  Pharmacy  or  the  Board  of  Health, 
the  refusal  of  a  particular  druggist  to  sell  pure  car- 
bolic acid  merely  drove  trade  to  his  competitor.  The 
sensible  view  which  the  Board  of  Pharmacy  takes 
of  the  matter  will  probably  prove  of  interest  in  other 
cities  and  States  where  similar  ordinances  or  laws 
have  been  or  are  likely  to  be  enacted. 


A  good  deal  has  been  said  lately 
THE  MANN  BILL,     about  the  attitude  of  the  N.  A. 

R.  D.  toward  the  Mann  bill.  The 
original  inspiration  of  the  bill  was  found  in  the 
extent  to  which  German  manufacturers  of  synthet- 
ics, securing  a  protection  in  this  country  which  was 
denied  them  in  their  own,  exploited  the  American 
market  as  they  were  not  able  to  exploit  that  of 
Germany.  Accordingly,  the  original  purpose  of  the 
bill  was  to  render  this  sort  of  thing  impossible  and 
to  prevent  foreigners  from  "securing  rights  under 


our  patent  laws  that  are  denied  to  them  in  their  own 
countries."  When  this  feature  of  the  bill,  com- 
prising its  backbone  and  sinew,  was  eliminated  by 
the  House  Committee  because  it  was  contrary  to 
existing  treaty  obligations,  the  N.  A.  R.  D.  felt  that 
its  cause  had  largely  been  lost.  Spurred  on  dur- 
ing the  present  session  of  Congress  by  the  friends 
of  the  bill,  however,  the  N.  A.  R.  D.  decided  a  month 
or  two  ago  to  take  up  the  fight  again,  and  also  to 
seek  certain  necessary  amendments  in  the  measure 
as  it  now  stands.  Two  hearings  were  given  by  the 
House  Committee  last  month,  and  both  the  friends 
and  opponents  of  the  bill  were  present  in  considera- 
ble strength. 

•  3|C  ^  Sp 

The  recent  editorials  in  the 
^"^ ''"dIjty^^'^^  *  Bulletin  discussing  the  phar- 
macist's relation  to  venereal  dis- 
eases have  attracted  considerable  attention  and  have 
contributed  to  practical  reform  measures.  A  branch 
of  the  American  Society  of  Sanitary  and  Moral 
Prophylaxis  was  created  last  month  in  Chicago,  and 
Messrs.  Bodemann  and  Avery,  well-known  ph«U"- 
macists,  assisted  in  its  organization.  Mr.  Avery 
gives  the  Bulletin  "great  credit  for  coming  out 
manfully  and  discussing  the  topic  in  the  open," 
while  Mr.  Bodemann  remarks  that  the  pharmacist 
has  two  clear  duties  to  perform  in  the  premises — 
i.e.,  "(1)  distribute  literature  and  impart  informa- 
tion wherever  possible  regarding  the  serious  nature 
of  venereal  diseases,  and  (2)  absolutely  refuse  to 
sell  any  proprietary  article  or  counter-prescribe  for 
a  venereal  trouble."  In  Philadelphia  last  month  the 
regular  meeting  of  the  local  branch  of  the  A.  Ph. 
A.  was  devoted  to  a  discussion  of  this  subject,  and 
papers  were  read  by  prominent  physicians  and  phar- 
macists. Mr.  M.  I.  Wilbert,  the  secretaiy,  in  send- 
ing us  an  account  of  the  meeting,  writes:  "I  was 
very  much  interested  in  your  recent  editorial  along 
this  line,  and  I  trust  you  will  see  your  way  clear  tc 

follow  it  up." 

*     *     * 


OF  ECONOMIC 
INTEREST. 


Parke,  Davis  &  Co.  did  an  imporj 
tant  thing  some  years  ago  in  disi 
tributing  stock  among  their  chie 
employees  upon  favorable  terms.  They  have  nov 
taken  another  step  of  equal  economic  interest  n' 
offering  a  series  of  prizes  to  employees  for  sugges 
tions  applicable  to  the  needs  of  the  house.  Annua 
prizes  amounting  to  $1200  in  gold,  and  ranginf 
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$50  down  to  $5,  are  offered  for  ideas  regard- 
ing improvements  in  products,  processes,  machinery, 
methods,  and  the  like.  Furthermore,  for  each  sug- 
gestion accepted  and  used  an  immediate  cash  price  of 
$1  will  be  paid  whether  the  suggestion  afterwards 
brings  a  prize  or  not.  These  two  plans,  the  stock 
distribution  of  some  years  ago  and  the  prize  awards 
now  initiated,  both  tend  powerfully  to  enhance  the 
esprit  de  corps,  to  encourage  and  develop  talent 
wherever  it  exists,  and  to  make  deserved  promo- 
tions more  rapid  and  certain. 

*  *     * 

Attempting  to  prove  its  point  that  the  trade-mark 
rights  in  the  name  of  a  product  do  not  expire 
when  the  patent  on  the  product  itself  expires,  the 
Farbenfabriken  of  Elberfeld  Co.  has  brought  suit 
against  Lehn  &  Fink,  of  New  York  City,  for  an 
alleged  infringement  in  the  use  of  the  term  "Sul- 
fonal."  The  company  has  furthermore  announced 
I  that  it  will  act  similarly  in  cases  where  acetphene- 
tidin  may  be  sold  as  "phenacetine." 

*  *     * 

After  efforts  reaching  over  several  months,  the 
I  Philadelphia  Association  of  Retail  Druggists  has 
succeeded  in  obtaining  25  per  cent  commissions  on 
liner  ads.  from  two  newspapers,  and  has  resolved 
that  it  will  transact  business  with  no  paper  which 
I  does  not  meet  this  figure.  The  former  commission 
'was  only  10  per  cent.  The  Chicago  druggists  are 
making  similar  efforts,  but  so  far  have  been  unsuc- 
cessful. 

*  *     * 

The  buying  clubs  of  Brooklyn,  Philadelphia, 
Providence,  Hartford,  and  Buffalo  have  now  become 
organized  as  the  "Associated  Drug  Companies  of 

■America."  The  officers  are  Dr.  William  C.  Ander- 
■m,  of  Brooklyn,  president;  James  O'Hara,  of 
Providence,  vice-president;  John  G.  Wischerth,  of 
Brooklyn,  secretary;  and  S.  A.  Grove,  of  Buffalo, 
treasurer. 


The  pharmacists  of  Chicago,  having  succeeded 
1  killing  an  ordinance  which  would  have  saddled 
hem  with  a  $250  liquor  license,  are  now  threatened 
ith  another  measure  restricting  the  sale  of  liquor 
'  physicians'  prescriptions.  We  very  much  fear 
hat  some  of  the  Chicagoans  rendered  the  whole 
:alling  subject  to  assaults  of  this  kind  by  inexcusa- 
>le  abuses  of  their  liquor  privileges. 


The  State  Pharmaceutical  Associations  have  been 
requested  to  send  representatives  to  the  meeting  of 
the  A.  Ph.  A.  this  year  for  the  purpose  of  taking 
part  in  the  transactions  of  the  Commercial  Section, 
and  this  section  will  be  given  two  sessions  instead 
of  one  on  the  programme.  The  energetic  Mr.  Hyn- 
son  is  the  chairman — enough  said! 


It  seems  that  ipecac  is  the  drug  which  has  been 
added  to  Hostetter's  Bitters  to  bring  it  outside  the 
scope  of  Commissioner  Yerkes's  ruling  regarding 
patent-medicine  beverages.  The  confiding  habitue 
who  now  takes  his  glass  of  Hostetter  before  lunch 
will  probably  be  a  victim  of  peculiar  emotions ! 


Letters  received  from  Prof.  John  Uri  Lloyd  an- 
nounce his  detention,  together  with  William  Jen- 
nings Bryan  and  his  family,  in  a  quarantine  camp  in 
the  desert  five  miles  from  Suez  on  the  Suez  Canal. 


San  Francisco  bids  fair  to  rise  quickly  from  its 
ashes.  A  newspaper  advertisement  is  before  us 
showing  the  architect's  drawing  of  a  proposed  busi- 
ness block  of  handsome  design,  one  of  the  tenants 
of  which  will  be  S.  A.  McDonnell,  the  well-known 
druggist. 

*  *     * 

The  bill  providing  for  tax-free  denatured  alcohol 
has  now  passed  both  Houses  of  Congress  and  lacks 
only  the  president's  signature  to  become  a  law.  This 
measure  is  one  of  great  industrial  significance  and 
value  and  goes  into  effect  next  January. 

]«c       ♦      * 

It  is  reported  that  Professor  W.  M.  Searby  lost 
his  entire  store  investment  in  the  San  Francisco  fire 
and  will  hereafter  confine  himself  to  his  work  in  the 
California  College  of  Pharmacy. 
*        *        * 

Henrik  Ibsen,  the  great  Norwegian  dramatist  and 
poet  who  died  last  month,  began  his  business  career 
as  apprentice  in  a  small  apothecary  shop  in  a  Nor- 
wegian town. 

*  *     * 

At  a  special  meeting  of  the  Woman's  Pharmaceu- 
tical Association  of  Chicago  a  contribution  of  $50 
was  collected  for  the  benefit  of  the  San  Francisco 
druggists. 


THE  NEW  PHARMACOPOEIA. 

A  Detailed  Commentary  on  the  Eighth  Revision,  which  Became  Official  September  1 — Each  Article  is 

Taken  Up  in  Alphabetical  Order  and  the  Specifications  Compared  with  Those  of  the  Previ= 

ous  Edition — Practical  Observations  Made  on  the  Various  Preparations. 

By  DR.  JOHN  M.  FRANCIS, 

Chief  Chemist  for  Parke,  Davis  &  Co. 
{Concluded  from  the  May  Bui,i,eTin.) 


SYRUPS. 

Syrups,  like  elixirs,  will  always  be  popular,  and  conse- 
quently they  deserve  most  careful  attention  from  the  pharma- 
cists. Unfortunately  they  are  dismissed  by  many  with  only  a 
passing  thought,  and  almost  any  mixture  containing  sugar  and 
water  is  considered  "good  enough."  While  it  seems  almost 
superfluous  to  mention,  yet  we  remind  some  of  our  friends  of 
two  vital  facts  concerning  syrups : 

First,  none  but  the  best  of  sugar  is  good  enough ;  it  should 
be  clean,  hard,  and  bright  colored;  avoid  that  which  has  the 
faintest  yellowish  tinge,  and  by  all  means  test  for  the  presence 
of  reducing  sugars.  Thus  you  will  avoid  sypups  that  rapidly 
turn  yellow. 

Second,  sugar  in  proper  proportion  has  some  preservative 
action,  and  a  properly  adjusted  syrup  does  not  readily  fer- 
ment; on  the  other  hand  a  thin  syrup  readily  ferments,  and  a 
supersaturated  syrup  crystallizes  out  a  portion  of  its  sugar, 
and  this  retrograde  process  once  commenced  continues  until  a 
thin  syrup  remains  which  spoils  easily. 

A  very  large  number  of  the  official  syrups  have  been 
changed,  and  we  believe  that  in  every  such  instance  they  are 
improved.  Only  one  has  been  added,  viz. :  Compound  Syrup 
of  Hypophosphites.  Four  have  been  dismissed:  Garlic, 
Althaea,  Hypophosphites  with  Iron,  and  Raspberry. 

Syrupus  Acacia. — Now  made  directly  from  acacia  (and 
sugar  and  water),  and  not  from  mucilage  of  acacia  as  here- 
tofore, because  the  latter  now  contains  lime  water. 

Syrupus  Acidi  Hydriodici. — Now  prepared  by  the  more 
expeditious  method  of  mixing  diluted  hydriodic  acid,  water, 
and  syrup.  We  do  not  understand  why  hs^pophosphorous  acid 
was  not  included  in  this  syrup  as  a  protective  agent,  as  it  is 
certainly  needed  as  badly  in  this  syrup  as  it  is  in  syrup  ferrous 
iodide. 

A  very  peculiar  fact  has  developed  in  the  preparation  of 
this  syrup  by  the  old  process  involving  the  use  of  potassium 
iodide,  potassium  hypophosphite,  and  tartaric  acid,  viz.,  the 
development  of  a  pronounced  odor  of  hydrogen  sulphide.  This 
seems  to  be  derived  from  traces  of  sulphates,  usually  present 
in  the  tartaric  acid,  and  only  the  most  extreme  care  in  the 
selection  of  the  materials  will  obviate  this  annoying  feature. 

It  may  be  of  interest  to  note  that  glycerole  of  hydriodic 
acid,  or  at  least  solutions  made  almost  wholly  of  glycerin,  have 
been  sold  on  the  American  market  as  syrup  of  hydriodic  acid. 
We  see  no  reason  why  this  should  not  be  used,  and  it  is  prob- 
ably as  efficient  as  the  official  syrup.  There  is  no  doubt  as  to 
its  being  more  stable  than  the  latter,  but  as  a  matter  of  com- 
mon honesty  it  should  not  be  labeled  "Syrup." 

Syrupus  Amygdalce.—Hovf  prepared  by  the  expeditious 
method  of  combining  10  Cc.  of  spirit  bitter  almond,  100  Cc. 
orange  flower  water,  and  syrup  q.  s.  to  1000  Cc. 


Syrupus  Aurantii. — Prepared  direct  from  the  tincture  of 
sweet  orange  and  slightly  acidified  by  addition  of  citric  acid. 
The  strength  of  this  syrup  has  been  reduced,  at  least  this  is  so 
theoretically;  whereas  the  previous  formula  employed  50 
grammes  of  peel,  the  new  demands. 50  Cc.  of  tincture  which  is 
made  from  only  25  grammes  of  peel. 

Syrupus  Calcii  Lactophosphatis. — The  proportion  of  orange 
flower  water  is  increased  from  25  to  50  Cc,  and  the  sugar  is 
also  slightly  increased. 

Syrupus  Ferri  lodidi. — The  essential  constituent  of  this 
syrup,  ferrous  iodide,  has  been  reduced  from  10  per  cent  to 
5  per  cent  by  weight.  The  very  sensible  expedient  of  incor- 
porating diluted  hypophosphorous  acid  has  been  adopted,  as 
this  syrup  is  very  prone  to  discoloration  unless  it  contain  some 
such  reducing  agent. 

Syrupus  Ferri,  Quinince  et  Strychnince  Phosphatum. — Pre- 
pared by  addition  of  glycerite  of  the  phosphates  of  iron,  quinine 
and  strychnine  to  syrup.  This  syrup  has  been  the  source  of 
a  great  deal  of  experience,  and  the  glycerite  permits  of  its 
extemporaneous  preparation.  Certainly  the  pharmacists  will 
welcome  this  change. 

S^ru^us^^Hypophosphitutn    Compositus. — Addition.      This 

-"S^rup  has  been  established  for  years  witlT  the  trade  and  is 

consumed  in  enormous  quantities.    It  is  unnecessary  to  repeat 

the  formula.    Go  slow  on  this  syrup  until  some  experience  has 

been  gained  as  to  details  of  its  manufacture. 

Syrupus  Ipecacuanhce. — Prepared  about  the  same  as  here- 
tofore. This  is  one  of  the  simple  looking  forumlae  which  do 
not  work  out  successfully.  The  official  syrup  will  develop  a 
flocculent  precipitate  after  standing  for  a  few  days,  and  this] 
can  be  prevented  only  by  very  tedious  manipulation. 

Syrupus  Lactucarii. — This  syrup  is  now  greatly  improved  I 
by  addition  of  glycerin,  citric  acid,  and  orange  flower  water. 
Our  official  syrup  has  always  been  inferior  in  flavor  to  thci 
imported  article.  I 

Syrupus  Picis  Liquidce. — Process  much  simplified  and  the' 
resulting  syrup  is  stronger  than  formerly. 

Syrupus  Rhei  Aromaticus. — The  haziness  heretofore  char-! 
acteristic  of  this  syrup  is  now  avoided  by  the  use  of  a  tracei 
of  potassium  carbonate,  1  gramme  per  1000  Cc. 

Syrupus  Sarsaparillce  Compositus. — Aromatics  doubled. 

Syrupus  Sennce. — Made  direct  from  the  fluidextract,  an| 
expedient  rendered  possible  by  the  preliminary  removal  of  th<| 
resinous  matter  in  process  of  preparing  the  fluidextract. 

Syrupus  Tolutanus. — Prepared  from  the  tincture. 

Talcum. 

Talcum  Purificatum. — Addition.  We  hazard  the  opinior 
that  the  majority  of  pharmacists  will  be  surprised  when  re- 
minded that  talc  is  now  officially  recognized  for  the  first  time 
This  product  has  practically  become  a  necessity  in  all  wel 
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conducted  drug  stores ;  it  is  used  as  a  filtering  medium,  as  a 
diluent,  as  a  lubricant  in  tablet  mannfacture,  in  cosmetics,  and 
for  a  hundred  other  purposes. 

Practically  all  the  finest  and  whitest  talc  is  imported.  There 
are  large  deposits  in  the  United  States,  and  these  are  being 
worked,  but  from  natural  causes  or  lack  of  proper  manipula- 
tion, our  native  product  is  dark  and  too  coarsely  ground  for 
fine  work.  Many  grades  of  talc  are  obtainable,  and  it  should 
always  be  purchased  by  sample. 

Terebenum. — The  pharmacopoeia!  specification  that  this 
must  be  completely  inactive  to  polarized  light  is  unreasonable. 
Terebene  having  a  rotation  of  5^  to  ^  of  a  degree  can  be 
easily  produced,  but  to  render  it  absolutely  inactive  is  a 
difficult  operation  which  adds  materially  and  unnecessarily  to 
the  cost. 

Thymolis  lodidum. — Addition.  Aristol  has  been  long  and 
favorably  known.  American  pharmacists  have  been  produc- 
ing this  substance  for  some  time. 

TINCTURES. 

Eleven   tinctures   have  been   dismissed   from   the   Eighth 
Revision,  viz.,  Arnica  Root,  Bryonia,  Catechu  Compound  (sub- 
stituted by  Gambir  Compound),  Chirata,  Saffron,  Cubeb,  Hops, 
Matico,  Sweet  Rhubarb,  Stramonium  Seed,  and  Sumbul.    All 
these  were  practically  defunct  and  are  better  off  the  shelves. 
I       Three  new  ones  appear:     Gambir  Compound   (instead  of 
Catechu  Compound),  Lemon  Peel,  and  Stramonium  (Leaves). 
i       It  is  needless  at  this  late  date  to  remark  upon  the  radical 
!  changes  in  the  strength  of  a  limited  number  of  tinctures.    This 
has  given  rise  to  a  great  deal  of  comment  and  some  protest, 
but  the  writer  looks  upon  this  as  a  most  hopeful  sign  as  it 
proves  that  the  pharmacists  are  becoming  more  alive  to  the 
value  and  authority  of  the  United  States  Pharmacopoeia.  Some 
such   change   in    every    revision   would    almost    be    justified 
;  because  it  gets  us  all  thinking,  and  perchance  induces  us  to 
i  really  buy  a  new   Pharmacopoeia  and   examine   it   carefully. 
After  all,  radical  changes  have  been  made  in  only  five  of  the 
important  tinctures,  viz..  Aconite,  Cantharides,  Lobelia,  Stro- 
phanthus,  and  Veratrum ;  and  how  much  more  logical  is  the 
arrangement  than  it  has  been  heretofore!    We  might  almost 
say  that  the  key  to  the  whole  arrangement  is  simply  this: 
"7*p*ic  means  lo  per  cent  tincture." 

We  cannot  allow  to  pass  this  opportunity  to  reiterate  the 
tement  that  in  most  instances  the  official  tinctures  can  and 
oM  he  prepared  by  the  dilution  of  Huidextracls.  While  the 
i^hantKrcDpeMtnTOWSIrRTs"  the  preparation  of  some  extracts 
md  some  of  the  most  important  syrups  from  fluidextracts, 
official  sanction  is  withheld  for  similar  procedure  in  case  of 
inctures.  Pharmaceutical  manufacturers  have  advocated  this 
"or  years.  Is  it  perhaps  denied  because  there  still  exists  a 
race  of  the  opposition  which  arose  because  the  manufacturers 
athered  the  plan?  The  matter  has  been  discussed  many  times, 
)ut  the  writer  has  never  seen  a  logical  argument  against  it. 

Let  us  see  how  two  plans  work  out  in  practice.     If  the 

iharmacist  prepares  his  own  tincture  by  the  official  method, 

le  seldom  uses  more  than  two  or  three  pounds  of  drug,  and 

ommon  sense  and  common  experience  tell  us  that  the  buyer 

'f  such  small  quantities  of  a  comparatively  cheap  article  gets 

'ut  little  consideration.     The  profit  on  the  sale  is  too  small 

o  warrant  much  care  on  the  part  of  the  drug  merchant  to 

=ure  that  fresh  drug  of  prime  quality  is  supplied.    Vegetable 

ugs  do  not  keep  well ;  nearly  all  of  them  deteriorate  from  the 

ly  they  are  gathered,  and  it  is  one  of  the  most  trying  tasks 

I  the  conscientious  pharmaceutical  manufacturer  to  procure 


drugs  of  fair  quality.  The  writer  is,  indirectly,  one  of  the 
largest  drug  consumers  in  this  country,  and  the  above  state- 
ment is  warranted  by  much  experience  and  is  moreover  based 
upon  common  knowledge.  Admitting  that  our  retail  phar- 
macist does  obtain  his  few  pounds  of  drug  of  apparently  good 
quality,  if  it  happens  to  be  one  of  the  assayable  or  toxic  class 
will  he  care  to  undergo  the  expense  and  trouble  of  assaying 
it?  Furthermore,  after  the  tincture  is  made,  is  he  assured  of 
its  strength  ?  Another  assay  of  the  tincture  is  necessary,  for  a 
standard  strength  drug  does  not  always  yield  a  standard 
strength  tincture.  To  demonstrate  this  point  we  need  only 
mention  nux  vomica,  cinchona,  and  opium.  The  manufacturers 
dare  not  allow  the  fluidextracts  and  tinctures  of  the  powerful 
drugs  to  pass  without  assay;  arid  this  practice  is  founded  upon 
experience  and  not  upon  sentiment. 

Starting  with  an  assayed  fluidextract  the  preparation  of  the 
tincture  simply  means  dilution,  and  the  final  result  is  as  simple 
and  accurate  as  a  mathematical  calculation.  Knowing  the 
strength  of  the  fluidextract,  we  know  absolutely  the  strength 
of  the  tincture.  It  is  true  that  there  sometimes  results  a 
slight  precipitation  because  of  a  slight  difference  in  alcoholic 
strength  between  the  fluidextract  and  the  menstruum  used  for 
diluting  to  a  tincture ;  or  from  upsetting  the  equilibrium  of  the 
extracted  substances  through  dilution,  as  in  case  of  the  fluid- 
extracts  of  the  cinchonas,  which  precipitate  when  diluted  with 
the  very  menstruums  used  in  preparing  them.  This,  however, 
involves  only  the  filtration  of  the  tincture  after  it  has  aged 
three  or  four  days,  a  very  simple  and  inexpensive  operation. 
If  the  proper  menstruum  be  used  for  diluting,  there  is  abso- 
lutely no  fear  of  losing  any  of  the  active  substances  through 
this  precipitate.  We  make  this  assertion  without  fear  of  dis- 
proval,  as  we  have  been  assaying  such  tinctures  for  years. 
What,  then,  carr  be  charged  against  this  method?  Only  that 
in  some  instances  the  tinctures  are  not  quite  so  bright  col- 
ored, or  they  are  slightly  lacking  in  aromatics.  In  such  cases 
as  these  an  exception  should  be  made,  and  such  tinctures 
should  be  prepared  by  direct  percolation.  These  include  the 
highly  colored  and  aromatic  tinctures. 

As  regards  the  theory  that  the  process  and  menstrua 
employed  extract  different  plant  principles  in  the  fluidextract 
and  corresponding  tincture,  we  believe  few  will  at  this  time 
think  it  worth  discussion,  for  there  is  in  nearly  every  case 
a  close  correspondence,  and  we  are  presuming  that  we  are 
dealing  with  a  properly  made  full-strength  fluidextract  which 
contains  all  of  the  medicinal  activity  of  the  drug.  (See  page  y^ 
275  on  percentage  strength  of  tinctures.) 

Tinctura  Aconiti. — Reduced  from  35  per  cent  to  10  per  cent. 

Tinctura  Asafcetidce. — Should  be  made  from  asafetida  resin 
because  of  the  variability  of  the  drug.    (See  under  Asafetida.) 

Tinctura  Aurantii  Dulcis. — A  50-per-cent  tincture;  here- 
tofore a  20-per-cent  tincture.  The  increased  quantity  of  moist 
drug  decreases  alcoholic  strength  of  the  tincture. 

Tinctura  Cardamomi. — Drug  increased  from  10  per  cent 
to  20  per  cent.  We  mention  this  tincture  to  call  attention  to 
the  use  of  the  whole  drug.  The  hulled  seeds  are  available  on 
the  market,  and  some  manufacturers  use  these  altogether  as 
they  yield  a  finer  flavored  and  stronger  fluid  or  tincture.  In 
only  one  instance,  viz.,  compound  aromatic  powder,  does  the 
Pharmacopoeia  prescribe  hulled  fruit. 

Tinctura  Cardamomi  Composita. — Greatly  improved  by  an 
increase  of  the  aromatics. 

Tinctura  Cinnamomi. — Increased  from  10  to  20  per  cent 
drug.  Saigon  cinnamon  displaces  Ceylon  cinnamon  in  this 
tincture  as  it  does  in  practically  all  formulae  of  the  Pharma- 
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copoeia.  We  believe  that  Ceylon  drug  is  fully  equal  in  every 
way  to  Saigon,  and  that  few  people  will  be  able  to  distinguish 
one  from  the  other  in  pharmaceutical  preparations. 

Tinctura  Gambir  Composita. — A  desirable  substitution  for 
the  compound  tincture  of  catechu,  as  this  latter  drug  was 
entirely  too  crude  for  pharmaceutical  use.  The  amount  of 
cinnamon  in  the  formula  is  reduced. 

Tinctura  Kino. — A  notable  innovation  occurs  in  this  for- 
mula in  that  the  tincture  is  heated  to  destroy  the  ferment  or 
enzyme  which  causes  gelatinization.  Furthermore,  the  drug 
is  again  reduced  from  10  to  5  per  cent.  We  believe  that  all 
pharmacists  and  most  physicians  will  agree  with  us  in  assert- 
ing that  tincture  kino  is  not  worth  the  trouble  of  making  and 
keeping  it.  We  would  advise  dropping  it  or  substituting  a 
tincture  of  the  cheaper  and  more  stable  "red  gum"  (eucalyp- 
tus kino). 

Tinctura  Strophanthi. — Drug  increased  from  5  to  10  per 
cent.  The  official  menstruum  produces  a  hazy  tincture.  Drug 
should  be  thoroughly  extracted  with  purified  benzine  to 
remove  fat,  dried  to  remove  traces  of  solvent,  and  then 
percolated  with  80-per-cent  alcohol. 

Troches. — Practically  the  only  changes,  worth  noting  are 
as  follows : 

Trochisci  Ammonii  Chhridi. — Sugar  decreased  from  50  to 
40  grammes,  extract  of  glycyrrhiza  from  25  to  20  grammes  per 
100  troches. 

Trochisci  Gambir. — Replaces  troches  catechu. 

Trochisci  Potassii  Chloratis. — Potassium  chlorate  reduced 
from  30  to  15  grammes  per  100  troches,  and  the  spirit  of 
lemon  is  fortunately  omitted. 

OINTMENTS. 

The  official  ointments  have  been  possibly  the  most  unsatis- 
factory class  of  products  in  our  Pharmacopoeia.  Many  notable 
changes  have  been  made  which  reflect  great  credit  on  the  sub- 
committee in  charge  of  this  work.  The  base  has  in  most 
instances  been  made  more  stable,  and  especial  attention  has, 
in  so  far  as  possible,  been  directed  to  the  particular  eflfect  or 
application  desired.  Lard  is  displaced  by  benzoinated  lard, 
or  in  whole  or  in  part  by  white  wax,  spermaceti,  or  lanolin. 

Unguentum. — White  wax  displaces  yellow  wax  as  does 
benzoinated  lard  the  lard. 

Unguentum  Acidi  Borici. — Addition. 

Unguentum  Acidi  Tannici. — Twenty  per  cent  glycerin 
added,  and  60  grammes  ointment  displaces  80  grammes  benzo- 
inated lard. 

Unguentum  Agues  Rosce. — We  but  mention  this  to  add  a 
hearty  word  of  commendation.  It  is  worthy  of  adoption  by 
any  pharmacist. 

Unguentum  Belladonnce. — Absorption  is  increased  by  sub- 
stituting 20  grammes  hydrous  wool-fat  for  a  like  portion  of 
lard. 

Unguentum  Hydrargyri. — This  is  a  product  regarding  which 
the  pharmacist  must  be  careful,  as  it  must  contain  by  assay 
not  less  than  48  per  cent  mercury.  Some  little  experimenta- 
tion may  be  needed  to  produce  this  ointment  of  proper  con- 
sistence. 

Unguentum  Hydrargyri  Dilutum. — Addition.  This  is  a 
diluted  mercurial  ointment  recognized  as  blue  ointment,  pre- 
pared by  diluting  670  grammes  of  the  preceding  with  330 
grammes  of  petrolatum. 


Unguentum  Phenolis. — Carbolic  acid  reduced  from  5  to  3 
per  cent. 

Unguentum  Potassii  lodidi. — The  sodium  hyposulphite  of 
the  previous  formula  is  replaced  by  0.6  gramme  of  potassium 
carbonate.  These  substances  are  used  to  prevent  discoloration 
through  action  of  free  iodine.  We  question  if  the  latter  expe- 
dient will  prove  more  efficient  than  the  former. 

Unguentum  Sulphuris. — Sulphur  reduced  from  30  to  15  per 
cent. 

Unguentum  Zinci  Stearatis. — A  most  desirable  addition  to 
our  official  ointments,  and  it  has  proved  very  popular  in  cer- 
tain sections. 


Of  wines  we  all  know  there  is  no  end — all  colors,  flavors, 
and  prices;  and  it  is  just,  this  matter  of  price  which  will 
determine  quality.  California  wines  as  a  rule  run  of  lighter 
color  and  higher  alcoholic  percentage  than  other  native  wines. 

The  average  pharmacist  pays  too  little  attention  to  the 
peculiar  fitness  of  certain  wines  for  certain  purposes.  Only 
port  wine  is  permissible  for  a  first-class  wine  of  coca,  sherry 
for  "beef,  iron  and  wine,"  and  a  white  wine  for  the  glycero- 
phosphates. Furthermore,  the  flavor  of  many  of  our  charac- 
terless or  insipid  wines  can  be  much  improved  by  maceration 
in  these  of  various  evaporated  fruits. 

Zinci  Oxidum. — The  specifications  describe  this  as  a  "white 
or  yellowish-white"  powder.  There  are  several  grades  of  this 
product  obtainable,  grading  from  that  fitted  only  for  painting 
houses  up  to  a  snow-white  product.  While  the  chemical  tests 
will  render  safe  the  use  of  a  yellowish  zinc  oxide,  yet  this  is 
not  wholly  fitted  for  all  pharmaceutical  uses ;  for  instance,  in 
white  ointments  only  the  whitest  oxide  will  prove  satisfactory. 
Our  tests  show  that  arsenic  is  frequently  a  constituent  of  the 
commercial  grades. 

*     *     * 

A    FINAL    WORD. 

This  unpretentious  commentary  was  not  intended  to  be  an 
analytical  criticism.  The  writer,  during  his  fourteen  years' 
service  in  the  Scientific  Department  of  Parke,  Davis  &  Co.,  has 
accumulated  thousands  of  analytical  reports  and  volumes  of 
data  resulting  from  the  examination  of  all  kinds  of  pharmaceu- 
tical material.  But  of  what  service  would  be  the  publication 
of  such  dry-as-dust  matter?  Such  data  in  superabundance 
was  available  to  our  revision  committee,  and  splendidly  have 
they  used  it.  Sufficient  scientific  criticism  will  also  accumulate  i 
before  the  next  revision  is  due,  to  serve  all  purposes. 

It  has  been  our  purpose,  however,  to  use  the  subject  matter 
of  the  Pharmacopoeia  as  the  basis  for  special  comment,  sug- 
gestion, and  kindly  criticism,  which  perhaps  may  be  helpful  to 
the  "man  behind  the  counter."  If  we  have  succeeded  in  this, 
we  are  amply  repaid  for  the  hours  snatched  at  odd  times  from! 
the  daily  routine  of  a  very  busy  and  exacting  position.  Mis-! 
takes  we  have  undoubtedly  made,  and  for  these  we  apologize; 
before  being  called  to  task  for  them. 

We  cannot  close  without  paying,  as  we  did  in  the  begin- 1 
ning,  our  most  hearty  respects  to  the  Revision  Committee, 
which  has  ably  performed  a  peculiarly  onerous  and  also  embar- 
rassing duty.  Our  Pharmacopoeia  is  the  best  in  the  world:  let 
us  be  proud  of  it  and  give  to  it  our  hearty  support! 


GETTING  UP  A  NURSES'  DIRECTORY. 


A   Business -yielding   Scheme  of   Great   Merit — It    Pleases   the    Doctors — It   Benefits   the   Nurses 

I  Develops  a  Good  Deal  of  Trade  Through  Them— All  the  Details  of  Putting  this 

Plan  in  Operation  and  Making  it  a  Success. 


and 


By  B.  S.  COOBAN. 


'A  directory  of  the  nurses  resident  within  a 
radius  of  a  mile  or  two  square  can  be  made  pro- 
ductive of  good  results  to  the  store  that  conducts 
such  a  directory  in  a  practical  way.  It  is  a  feature 
of  the  drug  business  that  has  not  received  the  atten- 
tion to  which  its  possibilities  as  an  advertising 
medium  and  direct  getter  of  business  entitle  it.  It 
will  not  suffice,  however,  simply  to  get  a  list  of 
names  and  addresses  of  the  nurses  for  reference, 
and  then  give  the  matter  no  further  attention :  there 
must  be  persistent  work  until  both  nurse  and  physi- 
cian realize  the  benefits  to  each. 

THE  ADVANTAGES  OF  THE  SCHEME. 

We  have  conducted  a  directory  for  several  years, 
and  we  have  it  now  so  systematized  that  the  direct 
results  amply  pay  for  the  time  and  labor  which 
have  been  expended  in  perfecting,  while  the  benefits 
which  indirectly  result  from  the  advertising  given 
the  store  by  the  nurses  are  difficult  to  overestimate. 

While  it  is  true  that  some  nurses  do  not  appre- 
ciate any  assistance  you  may  give  them  in  the  way 
of  getting  cases  for  them,  and  while  they  will  take 
advantage  of  the  reduced  rates  for  the  benefit  of 
their  employers,  we  have  found  that  the  majority 
of  them  will  "tote  fair"  and  throw  many  a  dol- 
lar's worth  of  business  your  way  that  might  be 
diverted  in  other  directions.  In  many  instances 
they  will  bring  more  business  to  you  than  some  of 
the  physicians  will.  When  we  cannot  get  them 
interested  right,  we  gradually  drop  them  from  our 
list. 

THE  DIRECTORY  ITSELF. 

We  have  a  list  of  nearly  one  hundred  nurses, 
I  but  our  "active  list"  consists  of  about  thirty  that 
'we  can  depend  on.  We  keep  an  alphabetical  list, 
and  on  this  are  recorded  such  data  as  whether  the 
nurse  is  a  graduate  or  experienced,  the  price  per 
week,  whether  specially  good  in  surgery  or  obstet- 
rics, and  any  other  information  that  might  be  of 
service  in  supplying  a  demand  for  any  particular 
need.  Then  we  have  the  directory  board  which  is 
shown  in  one  of  the  accompanying  cuts.     This  is 


a  home-made  affair  15  inches  long  and  7  inches 
wide,  with  a  narrow  strip  lengthwise  dividing  the 
board  in  two  portions.  The  cross-pieces  are  beveled 
on  the  under  sides  so  that  when  the  cards  with 
names,     addresses,     and    telephone    numbers    are 
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The  directory  itself  as  it  appears  in  Mr.  Cooban's  store,  hung  up  near 
the  telephone  for  immediate  consultation  when  a  call  is  sent  in.  See  de- 
scription in  the  accompanying  text. 

Sprung  in,  they  will  stay  in  place.  At  the  right  of 
each  card  are  the  words  "out"  and  "in,"  with  a 
small  button  so  placed  that  it  can  be  turned  to 
cover  one  or  the  other.  When  a  nurse  goes  on  a 
case  the  button  is  made  to  cover  "in,"  so  that  one 
can  see  at  a  glance  the  available  supply  of  nurses. 
This  directory  hangs  by  the  side  of  the  telephone, 
and  is  thus  in  a  convenient  place. 
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GETTING  THE  NURSES  INTERESTED. 

In  Starting  the  scheme,  get  the  name  and  address 
of  every  male  and  female  nurse  that  can  be  located 
in  your  neighborhood.  Call  on  them  if  convenient, 
or  communicate  with  them  by  mail.  Get  them  to 
call  at  your  store.  Explain  the  advantages  of  such 
a  directory  to  them.  Show  that  it  will  cost  them 
nothing  to  register,  the  only  requirement  being  that 
they  report  promptly  when  going  out,  or  when  ready 
for  duty.  Incidentally  you  can  intimate  that  any 
business  they  turn  your  way  will  be  appreciated. 
Show  them  your  stock  of  supplies — "hypo."  syr- 
inges and -tablets,  thermometers,  rubber  goods,  and 
other  sick-room  accessories.  Make  them  the  same 
prices  you  do  physicians  on  anything  for  their  own 
use.  And  here  is  where  objection  may  be  raised  by 
some  druggists  that  this  privilege  is  often  abused 
by  the  nurse  to  the  advantage  of  the  patient.  But 
in  an  experience  of  ten  years  in  handling  nurses  we 
have  had  very  little  trouble  of  this  kind,  and,  as 
stated  before,  a  nurse  who  abuses  this  privilege  is 
soon  dropped  out  by  us. 


NURSE'S  RECORD  SHEET. 

NAME .„                   DATE 
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This  record  sheet  is  8J4  by  10%  inches  in  size  and  is  furnished  in  tablets  of 
twenty  each  to  nurses  without  charge. 

We  supply  them  with  record  sheets,  with  slips 
which,  containing  a  list  of  everything  needed  in 
both  obstetrical  cases  and  in  operations,  serve  as 


reminders  in  making  up  an  order,  and  also  with  a 
supply  of  postal  cards  to  report  on. 

INTERESTING    THE    PHYSICIANS. 

After  you  have  your  list  of  nurses,  and  have  them 
well  in  hand,  call  on  the  physicians.  Show  them 
the  nurse  list.  Explain  your  plans  to  them.  State 
that  you  can  supply  them  with  a  trained  nurse  for 
any  kind  of  a  case  at  a  moment's  notice,  and  that 
there  will  be  no  charge  for  such  service.  Get  them 
interested. 


O 


LIST  OF 
NURSES 
COMPRISING 


.s.(;ooBAN&co;s 


INUR8B8>    DIRECTORY.! 


Barnitm,  MIm  Hfie,  6400  Normal  A%-e  .  Normal  264. 
Browa,  MiM  E   H.,  6210  Greenwood  Ave.,  Hyde  Park  131a. 
^ll^feiIKl,  Mi«5  Clara  E  ,  313  W.  6jijd  St  ,  Gar6eld  1335. 
Borke.  MiM  Emma  L  ,  727  W.  61st  Si.,  Wenlworth  503. 
Carter.- Jolia  B  ,  6846  Wentworth  Ave..  Normal  379. 
Cofy,  MiM  kl    638  Englewood  Ave  .  Normal  1871. 
Cmmmia'.  Min  M.  L..  646  W.  6jsl  Place.  Wenlworth  jjSj. 
Currie.  Misit  I,ouifte.  6510  Lon-e  Ave  .  Wentworth  4424. 
Kdwarda.  Mias,  819  W.  63Ih  St  ,  Normal  717. 
FrMik.  Mias  M    E  .  951  W.  63rd  St..  Garfield  ijjj. 
Hall,  Mr».  Vr.  E.,  6349  Normal  Ave  ,  Garfield  54J. 
Hollopetar,  Miaa  Maud,  456  Eaglewood  Ave. 
Hua«,  MiM  Nettie  M  ,  318  W.  6151,  Wentworth  2551. 
Keena,  Mrs..  6^21  EgKle.Ion  Ave..  Normal  1383. 
King,  Sadie  C  ,  6642  Stewart  Ave  .  Noruiol  470. 
Long.  Mies  Mary.  6510  Lowe  Ave..  Wenlworth  4424. 
Mason,  Miss  Sarah.  3743  Ellis  Ave.,  Douglas  1973. 
McFarland,  Miaa.  605  W.  60th  Place.  \Ventnorth  3599 
McMurty,  Miaa  Mary  644  Englewood  A\-e..  Wentworth  3811  *^ 

Midelton,  Mias,  6036  Normal  Ave.,  Drexel  1763 
Mills,  Maude,  6450  Pariiell  Ave  .  Wentworth  2921. 
Montillion.  K.  68^6  Normal  Ave..   Wentworth  421. 
Morgan,  Miss  M   V.,  6S56  Normal  Ave  ,  Wentworth  839. 
Moore,  Miss  M.  J.,  5617  Lafayette  Ave  ,  Normal  933. 
Pinkham.  Misa  Lillian.  916  W.  51th  St  ,  Normal  1,132. 
Severins,  Misa  I     6010  Normal  Ave.,  Wentworth  3864. 
Strachan,  Miss,  6008  Princeton  Ave.,  Wentworth  4822. 
Sutherland,  Mrs  .  638  Eng1e\voo<l  Ave  ,  Normal  1871, 
Swen^on,  Miss,  44  Lincoln  Ave  ,  North  993. 
Wamft,  A   B.   3856  Normal  Ave  ,  Wentworlh  421. 
Woodin,  Miss  A.  L..  3647  Fifth  Ave..  2nd.  Flat.  Went.  2154. 
Zcitlet,  Mrs  Ida  M..  6833  Justine  St  .  Wentworlh  591. 
Tralnad    Nur.«s    Supplied    Promplly    from   Mir 
.Nyraaa's  Directory  wKhowt  charge  to  Pltyslclans. 
TaiafilMiae  ar  Tefcgraph  McssagM  Racelvo  Prompt  Attention.    tnvaUd's  Nacea- 
.ahtea,  CsBtchea,  Rubber  Ooods.  Oxygen  In   Porubia  Cylinders  witll 

' '  ataHllxed  lohallnt  Apparatus.    CUnkal  Charts,  Cllakal 
^JftiV^  ,      TNermomclers,  Vaccine  PoIbu,  Antitoxlae. 

'  dl  fliff  LInl  if  Ihi  Frodods  '  of  Mtftli.    Btyer,'  Sqaibb,  Paede,  Dli*h  8 

&.,  Vytlh  SSro..  cic. 

B.  S.  COOBAN  &   CO..  SM  W.  6Jrd  STREET. 

TELEPHONE   SOZ.'ttO,  »JS. 


A  directory  card  furnished  to  physicians  to  be  hung  up  by  their  telephone* 
It  Is  591  by  9  inches  in  size. 

Do  not  go  into  the  thing  expecting  it  to  run 
smoothly  from  the  start ;  it  will  require  time  and  a 
good  deal  of  labor  to  get  it  working  right.  Nurses 
will  neglect  to  notify  you  that  they  are  out,  and 
many  little  disappointments  will  result.  But,  like 
all  advertising,  you  must  keep  everlastingly  at  it  tc 
get   results.  j 

Try  and  get  the  whole  store  force  interested,  s:i 
that  when  a  nurse  reports  "out,"  the  proper  ckang( 
is  at  once  made  on  the  board,  and  so  that  when  i 
hurry  call  comes  for  a  nurse  any  one  in  the  stortj 
can  answer  intelligently,  giving  the  desired  informa| 
tion,  and  selecting  a  nurse  that  will  meet  the  require- 
ments of  the  case. 
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PRINTED  matter:  A  LETTER  TO  THE  NURSES. 

Now  for  some  of  the  "literature"  that  is  neces- 
sary in  starting  a  nurse  directory  and  getting  it 
going  successfully:  First  a  letter  to  the  nurses  to 
begin  with — written  on  your  business  letter-heads 
in  imitation  typewritten  characters  so  that  it  looks 
like  a  personal  letter.  The  name  and  address  at  the 
top  can  be  filled  in  separately  on  each  sheet  on  the 
typewriter : 

Dear  Madam  : 

At  the  request  of  a  number  of  physicians  and  nurses  we 
are  about  to  inaugurate  a  "Trained  Nurses'  Directory"  at  our 
store.  The  purpose  of  the  Directory  will  be  to  provide  a 
central  and  convenient  place  where  physicians  and  others 
requiring  the  services  of  a  nurse  may  procure  one  with  the 
least  possible  delay.  We  have  taken  the  matter  up  very  fully, 
and  have  considered  every  detail  of  the  situation.  Our  Direc- 
tory will  fill  a  real  want  in  this  neighborhood.  We  have 
studied  the  plans  successfully  followed  by  various  Directories 
throughout  the  country  and  have  adopted  the  best  points  in 
each  that  can  be  applied  to  this  locality. 

It  is  a  matter  of  fact  that  Directories  conducted  as  we 
shall  conduct  ours  are  of  the  greatest  benefit  to  nurses.  They 
increase  the  demand  for  the  services  of  nurses  and  the  amount 
of  their  professional  income.  We  should  like  the  opportunity 
of  going  over  the  matter  with  you,  and  would  ask  that  you  call 
at  our  store  to  see  us  at  the  earliest  opportunity.  In  the 
meantime  we  would  ask  that  you  write  us  an  expression  of 
your  views  on  the  matter.  We  believe  that  you  will  appre- 
ciate our  efforts  and  that  we  may  count  upon  your  codpera- 
tion  in  making  the  plan  a  success.  Assuring  you  that  we 
shall  leave  no  stone  unturned  which  may  contribute  to  that 
end,  we  are, 

Cordially  yours. 

A  LETTER  TO   PHYSICIANS. 

Send  this  letter  to  the  physicians  in  your  neigh- 
borhood: 

Dear  Doctor: 

At  the  request  of  physicians  and  nurses  we  have  inaugur- 
ated  a  "Trained   Nurses'   Directory"   at   our   store   and   are 
prepared  to  furnish  you  any  unemployed  nurse  on  our  list 
promptly  and  without  any  charge  for  the  service.     We  have 
taken  up  the  nurses'  directory  project  only  after  a  careful 
consideration  of  the  demand  in  this  section  for  nurses  and  a 
thorough  study  of  the  methods  used  successfully  in  conducting 
Directories  elsewhere.    Promptness  in  supply  will  be  made  a 
feature  of  this  Directory.    We  shall  keep  in  close  touch  with 
our  nurses   and   be  prepared   to   reach   them   quickly  when 
I  desired.     We  intend  to  make  this  Directory  highly  efficient 
j  in  meeting   your    demands    and    in    providing    a    convenient 
!  source  of  supply  of  nurses.     We  ask    your    cooperation  in 
making  the  plan  a  success. 

Trusting  that  you  will  avail  yourself  of  the  benefits  it 
offers  at  an  early  date,  we  are, 

Very  truly  yours. 

Such  a  postal-card  notice  as  the  following  can  be 
sent  out  to  physicians  occasionally  in  order  to  keep 
the  subject  alive: 


B.   S.  COOBAN  &  CO.,  \ 

Praruacists'  and  Physicians'  Supplies, 
669    W.    63d    St.,    Cor.    Normal    Ave. 
Telephone  Wentworth  602. 

Chicago,  

Dear  Doctor: 

Knowing  how  hard  it  is  sometimes  for  physicians  to 
obtain  the  services  of  a  good  nurse  on  short  notice,  we  have 
decided  to  start  a  Nurses'  Directory.  We  have  on  our  list  a  . 
number  of  nurses,  graduates  from  several  of  the  best  train- 
ing schools  in  the  city,  and  shall  be  glad  to  direct  you  to  one 
of  them  at  any  time. 

Hoping  that  the  plan  will  meet  with  your  approval,  and 
that  we  may  serve  you,  we  are, 

Very  truly  yours, 
'  B.  S.  CooBAN  &  Co* 

A  FOLDER. 

Here  is  a  four-page  folder  we  get  out  and  send 
to  nurses,  physicians,  and  others  we  believe  to  be 
interested :  the  two  inside  pages  contained  this  text : 

TO  NURSES. 

1.  Nurses  are  admitted  to  membership  with- 
out charge.  There  is  no  charge  whatever  to- 
either  patient  or  nurse,  the  only  requirement  be-  ' 
ing  that  if  the  nurse  is  not  a  graduate  or  is  not 
known  in  this  neighborhood,  a  testimonial  as  to 
efficiency  and  character  is  required.  , 

2.  Nurses  shall  report  promptly  to  us  in  writ-  ' 
ing,  all  engagements,  changes  of  address,  vacation 
period,  etc. 

3.  Nurses  shall  leave  in  writing,  at  their  resi- 
dence, information  of  their  whereabouts  when 
going  out  for  any  purpose. 

4.  Nurses  will  be  supplied  by  the  Directory 
in  rotation  (i.e.,  in  order  of  time  reported),  un- 
less preference  is  indicated  by  the  applicant. 

5.  Non-resident  Nurses  shall  pay  expenses  in- 
cident to  calls  given  them,  such  as  telephone  and 
telegraph  charges,  messenger  fees,  etc. 

6.  Nurses  must  accept  calls  given  by  the 
Directory  (except  on  account  of  sickness)  under 
penalty  of  being  placed  last  on  the  list. 

7.  Nurses  on  duty  shall  invariably  wear  the 
uniform  of  the  profession. 

8.  Nurses'  names  may  be  removed  from  the 
Directory  for  sufficient  cause. 

TO  NURSES'  EMPLOYERS.  ■ 

1.  Nurses,  in  good  standing,  will  be  supplied 
by  us  at  any  hour,  day  or  night,  and  application 
may  be  made  by  telephone,  telegraph,  letter  or 
in  person,  with  the  assurance  of  prompt  attention. 

2.  No  charge  will  be  made  for  supplying 
a  nurse. 

3.  It  is  urgently  advised  that  employers  have  a 
complete  understanding  with  the  Nurse  early  in 
the  case  regarding  charges,  etc.,  to  obviate  any 
disagreement  at  settlement. 

4.  Nurses  sent  to  remote  cases,  necessitating 
the  expense  of  transportation,  will  add  such  costs 
to  their  charges. 

5.  A  lunch   should  be  provided   for  a  Nurse 
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when  required  on  night  duty,  and  time  should  be 
given  for  sleep  and  outdoor  exercise. 

7.  It  is  earnestly  requested  that  Physicians 
and  others  report  to  us  any  delinquencies  of 
Nurses  employed,  as  well  as  information  regard- 
ing their  efficiency.  Such  information  will  be 
strictly  confidential. 

8.  ON  CALL — Very  often  people  wish  a 
Nurse  for  only  a  day  or  so.  When  such  is  the 
case,  we  usually  send  a  Nurse  who  is  waiting  for 
a  call.  Such  a  Nurse  is  subject  to  call,  and  will 
have  to  leave  immediately. 

The  two  outside  pages  of  the  foregoing  folder 
are  shown  in  the  following  reproduction,  consider- 
ably reduced  in  size: 


B.  S.  Cooban  &  Co., 

P  rescription     and 
I  Sick  •  Room  I 

DRUGGISTS, 

SS9  W.  eard  St., 

..cniCAOO.. 


o 


ttlSa'*  NccAMtk*,  Cxvtcbw.   ftubbef  Gdod*. 


Otygta  In    PotUble    Cjtlodcn   with    Inh&llog 

Apptntns,  Clinic&I  TbernKaiieten,  Vicdnc 

PoinU,  Diphtheria   Aatitoxioe. 


RULES 


REGUL/\T10NS. 


B.  5.  Cooban  &  Co., 

..NURSES'  DIRECTORY. 
559  W.  6Jnl  St.,  Chlago,  III. 


TCLIPHONES  WtNTWOnTH   801-440-066. 


KEEPING  THE  DIRECTORY  ACCURATE. 

Occasionally  send  out  to  each  nurse  a  return  card. 
They  change  about  a  good  deal,  and  sometimes 
neglect  to  notify  you  of  their  new  addresses: 

Chicago,  111.,  Sept.  16,  1904. 
Miss  A.  L.   Woodin,  City. 
Dear  Madam: 

Vacations  are  now  over  and  we  are  trying  tp  get  our 
Nurses'  Directory  in  shape  for  the  coming  fall  and  winter. 
We  intend  to  make  it  more  complete  than  ever  this  year.  We 
have  your  address  as  5624  Fifth  Ave.  Attached  to  this  is  an 
addressed  postal.    Kindly  fill  out  and  return. 

There  is  no  charge  to  either  the  patient  or  Nurse  for 
registration;  the  only  requirement  is  that  you  let  us  know 
when  you  are  in  and  out. 

Cordially  yours. 


B.  S.  Cooban  &  Co.,  Chicago,  111.,  Sept.  16,  1904. 

63rd  &  Normal  Ave. 
Dear  Sirs: 

My  correct  address  is 

Name    

Street    

Telephone    

It  is  understood  that  the  above  registration  will  not  cost 
anything  to  either  the  patient  or  to  me,  the  only  obligation  be- 
ing that  I  shall  notify  you  when  in  or  out. 

KEEPING  IN   TOUCH   WITH   THE  NURSES. 

Once  in  a  while  you  will  find  it  necessary  to  send 
out  a  letter  like  this  to  your  list  of  nurses : 

Miss  ,  .  Chicago,  111.,  Jan.  25,  1906. 

Chicago,  111. 
Dear  Madam  : 

We  are  having  a  great  many  calls  for  trained  nurses  now. 
It  is  a  great  advantage  for  us  to  know  whether  you  are  out  on 
a  case  or  not.  Very  often  if  we  can  promise  the  doctor  to 
send  the  nurse  immediately,  he  will  tell  us  to  do  so,  thereby 
saving  the  time  and  expense  of  calling  up  and  finding  that 
you  are  out. 

We  are  sending  you  a  couple  of  addressed  postals.  We  will 
send  you  these  from  time  to  time  to  fill  out  and  return  to 
us  when  you  go  out  on  a  case.  You  have  probably  noticed 
that  we  have  a  printed  list  of  nurses  with  their  names,  ad- 
dresses, and  telephone  numbers.  We  mailed  one  of  these 
recently  to  each  of  the  doctors  between  55th  and  81st  Sts. 
If  your  address  is  not  correct  on  this  card,  kindly  let  us  know, 
because  we  are  going  to  get  out  some  more  in  a  few  days. 
Do  not  forget  that  we  are  always  glad  to  furnish  you  with 
nurses*  record  sheets  free  of  charge. 

Thanking  you  for  your  cooperation  in  making  the  directory 
a  success,  and  expecting  to  get* a  postal  by  return  mail,  we 
remain.  Yours  truly. 

Here  is  the  text  for  the  postal  card  referred  to 
in  the  foregoing  letter: 

Chicago,  111., 

B.  S.  Cooban  &  Co.,  City. 
Dear  Sirs: 

I  am  out  on  a  case  at 

Expect  to  be  gone  about 

Will  report  when  in  

Name   

Address     

Telephone   

If  there  is  anything  special  you  need  Cooban  has  it  or  will  get  it  for  you. 

THREE  LISTS  FOR  VARIOUS  NURSES'  OUTFITS. 

Then  we  have  three  printed  lists  of  articles  which  , 
nurses  require  for  different  purposes:    a    regular  i 
nurse's  outfit,  an  outfit  for  obstetrical  cases,  and  an  ' 
outfit  for  operation  purposes.    These  are  printed  on  ; 
slips  of  paper  and  are  sent  out  with  letters  to  nurses, 
and  are  furnished  them  when  they  start  out  on  a  ; 
case.     The  three  lists  follow;  all  being  printed  to- 
gether here  for  purposes  of  convenience,  although, 
as  already  stated,  they  are  in  use  printed  on  separate 
slips : 
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NURSE'S  OUTFIT.  OPERATION  OUTFIT. 

Hot  Water  Bag  1  lb.    Cotton    

Irrigating  Bag    5  yds.    Gauze 

Rectal  Tube  1  glass  Cathelcr .......'. 

Ice    Cap    8  02.  Olive  Oil 

Oil  Muslin   ^^^     Formalcrehyde 

Hypodermic  Synnge.... 2  ^^    ^.^^l,^,;^   ^^.^ 

Syringe  for  salme  injections  2  j^^    g^^j^  ^^;^   

Thermometer  for  baths _      „   t>  ^.1     c  -i    .     t-  1.1  . 

Fever  Thermometer   ^  ^m^"  ^°"^^  Sellers  Tablets 

Hypodermic    Tablets:    ^  ^ake   Bichloride   Soap 

Nitroglycerin    1/100    1  ^°"1«^  Bichloride  Tabids 

Morphine  Sulphate  %   1  yd.  Adhesive  Plaster 

Morphine  J4  and  Atropine  1/150   ^  ^*-    Alcohol 

Strychnine  Sulph.  1/60 2— 5c  Bottles  Vaselin 

Digitalin  1/100   1  Pt-  Witch  Hazel   .. 

Codeine    H    1  yd-  Iodoform  Gauze 

Glass  Douche  Point Vi   lb.    Ether 

Glass  Catheter   Y2  lb.  Chloroform 

We  are  anxious  to  serve  you  in  every  possible  way,  and  ^'      '"'"Ol    

stand  ready  to  keep  a  record,  indicating  whether  you  are  in  ^  °^-   lodo^pr'"   Powder 

or  out,  deliver  to  your  patient  anything,  no  matter  how  small,  '^  ^T-  Codeine  1  ablets 

at  any  time,  or  how  far  from  our  place ;  and  we  wish  you  to  ^  doz.  Aloin,  Strych.,  and  Bellad.  Pills 

feel  that  we  are  interested  in  both  your  and  your  patient's  wel-  ^  oz.  Aromatic  Spts.  Ammonia 

fare.  1  oz.   Tr.   Opium 

Would  be  pleased  to  furnish  you  record  sheets  free.  *  oz-   Epsom   Salt 

B.  S.  CooBAN  &  Co.,  100  1  gr.  Acetanilide  Tablets 

63rd  St.  and  Normal  Ave.,  Chicago.  2  oz.    Borolyptol 

*    *    •  1  oz.    Ergot 

OBSTETRICAL  OUTFIT.  ^  °^-  "JJ^'^ky. 

4  oz.  Peroxide  of  Hydrogen 

!"!•  w     u  n"'", 2  Cheap   Hand    Brushes 

1  pt.  Witch  Hazel ~,         ^s      x.     -o  •  .. 

r-u    T-  ^    T-      ..  1  Glass  Douche  Point 

1  oz.  Fid.  Ext.  Ergot   »»    .•  •        t>. 

,  .  ^.     c  r     A  •  »  1  Medicine   Dropper 

1  oz.  Aromatic  Spts.  Ammonia   ,  ,.     ^  ,, 

20Z.   Whisky    .  ^  '^-  ^'■""  S°^P 

OK    J     r-  1  Box  Mennen's  Borated  Talcum  Powder 

25  yds.  Gauze _  ,,    ,. 

lib.   Cotton    1  o^-    Collodion 

2  oz.  Green  Soap  2  Hand  Brushes 

S  sm\.  Bottles  Vaselin   , r^^^  ^^^^  jj^^  ^^„  p^^j^^p^  ^^  i,„proved  on,  and  we  shall 

,  ^J.^^^^  „""1'^  be  glad  to  have  any  suggestion  from  you  at  any  time  regard- 

1  Nipple   Protector   ...,.         ,.    ^  1 

1  Tj  r  Tir  *      T.  ing  additions  that  we  may  make. 

1  Hot  Water  Bag  *  -o    c    r-  an.. 

1   TJ       I  r>    uu        c      •  B.    S.    CoOBAN      &    Co., 

1  Hard  Rubber  Syringe «„   1  o.        j  xt  i   a         nu- 

lib.  BoracicAcid  ..   63rd  St.  and  Normal  Ave.,  Chicago. 

1  yd°^ of^i^ryd.  Rubbe;  "sheeiing.' .'  \ '. '. '. '. '. .' .' .' .' .' .' ." ! ." ." .' ;;:;;;;;  Regarding  the  three  foregoing  hsts  let  us  say  that 

1  Porcelain  Douche  Pan the  nufse's  outfit  shows  the  goods  the  nurse  should 

I  Glass  Catheter  have  to  Start  with.    At  first  they  carry  a  good  deal 

]y  Ik  i?°"^''^o  ^°'"^ more  than  they  can  use,  but  soon  get  down  to  actual 

]4  lb.  Epsom  Salt ^.  .       ,•  ,  •  ^1  •        i.i,   i. 

8  oz.  Pure  Olive  Oil wants.    The  operation  list  comprises  everything  that 

1  oz.  Chloroform  is  likely  to  be  needed  in  an  operation,  and  will  be 

1  Hand   Brush found  of  great  assistance  to  both  nurse  and  physi- 

I  ^r^z^'M^]^^^!^]::::::::::::::::::::::::::::  ^'»"-  we  put  up  the  entire  Hst  of  goods  in  a  pack- 

5  yds.   Iodoform   Gauze*. .... '. . . . . '. *. '. . . . . '. . . '. . . . . '. . . *. '. . *. . '. *. *.  age  and  take  back  what  is  not  used.    The  obstetrical 

5   "   Corros.  Sub.  G.,  1  to  2000 outfit  contains  all  that  is  likely  to  be  needed,  and 

The  above  is  a  complete  list  of  everything  that  is  likely  to  often  more  than  is  used ;  however,  it  is  well  to  have 

be  used,  and  the  goods  will  be   sent   with   the  understanding  ^U    Qf    jt,    and    tO   permit   what    is    not    USed    tO   be 

63rd  St.  and  Normal  Ave.,  Chicago.  removed. 


CLARENCE  O.  BIQELOW. 


Proprietor  of  One  of  the  Largest  Pharmacies   in   New  York — How  He   Has    Developed   a   Business 

Employing  34  People  in  an  Unpromising  Locality — His  Influence  in  Local  and  State 

Pharmaceutical  Affairs — President  of  the  Board  of  Pharmacy. 

By  HARRY  B.  MASON. 


Clarence  O.  Bigelow  is  one  of  the  solid  men  in  the 
Empire  State.  He  has  built  up  a  remarkable  busi- 
ness in  a  rather  unpromising  locality,  has  attained  a 
considerable  financial  competence,  and  has  been  an 
influential  figure  in  the  affairs  of  the  New  York 
College  of  Pharmacy,  the  State  Board  of  Phar- 
macy, the  State  Association,  and  in  other  pharma- 
ceutical activities.  He  is  not  an  orator,  and  he  has 
never  been  extensively  in  the  public  eye,  but  his  aid 


Clarence  O.  Bigelow. 

has  been  sought  when  important  counsel  was  needed,- 
and  when  substantial  things  had  to  be  done.  But 
though  less  of  a  talker  than  a  doer,  he  can  on  occa- 
sion set  forth  his  opinions  with  a  vigor  and  a  terse- 
ness, and  impregnate  them  with  such  a  degree  of 
common  sense,  that  they  do  not  lack  for  the  power 
of  breeding  conviction, 

OFFICES. 

Perhaps  this  sketch  might  well  be  opened  with  a 
brief  mention  of  some  of  the  offices  and  positions 
Mr.  Bigelow  has  filled  in  and  out  of  pharmacy.    He 


is  now  treasurer  of  the  New  York  College  of  Phar- 
macy, president  of  the  State  Board  of  Pharmacy, 
and  for  the  last  six  years  has  been  chairman  of  the 
"Eastern  Branch"  of  the  State  Board.  He  is  vice- 
president  of  the  West  Side  Savings  Bank  and  chair- 
man of  the  Executive  Committee  of  this  institution. 
A  prominent  mason,  he  has  held  many  offices  in  the 
fraternity,  and  is  a  past-master  of  Ancient  Lodge 
No.  724,  and  past  captain-general  of  the  Adelphic 
Commandery,  No.  59,  mounted.  He  is  a  member  of 
the  Sons  of  the  Revolution,  Manhattan  Pharmaceu- 
tical Association,  German  Apothecaries'  Society, 
New  York  Pharmaceutical  Association,  and  Ameri- 
can Pharmaceutical  Association. 

37  YEARS  IN  THE  SAME  PHARMACY. 

Bom  in  Springfield,  Mass.,  in  1851,  and  educated 
in  the  public  schools,  Mr.  Bigelow  spent  a  year  as 
pharmaceutical  apprentice  in  his  home  city  and  then 
came  to  New  York,  entered  the  New  York  College 
of  Pharmacy,  and  for  eleven  years  was  clerk  in  the 
store  of  which  he  has  ever  since  been  the  owner. 
Now  located  at  106-108  Sixth  Avenue,  it  was  then 
two  doors  below,  where  it  had  been  established  in 
1833  by  the  late  Dr.  Galen  Hunter,  and  purchased 
in  1863  by  Geo.  L.  Hooper.  The  business  was  a 
relatively  small  one,  and  in  addition  to  the  proprie- 
tor supported  only  two  clerks  and  a  porter. 

In  1880,  when  29  years  old,  Mr.  Bigelow  bought 
the  store  and  has  now  developed  it  to  the  point 
where  its  operations  demand  a  force  of  34  employees, 
i.e.,  12  registered  clerks,  5  of  whom  are  con- 
stantly employed  in  prescription  work,  and  2  in 
laboratory  operations;  2  girls  in  the  laboratory;  2 
bookkeepers;  2  typewriters;  2  cashiers;  2  telephone 
operators ;  1  stock  clerk ;  2  soda  men ;  3  porters,  and 
6  delivery  boys. 

THE  PRESENT  BUILDING. 

This  advancement  has  of  course  been  gradually 
made,  and  made  against  disadvantages  which  I  shall 
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shortly  dwell  upon.  For  eight  years  after  purchas- 
ing the  Hooper  store  Mr.  Bigelow  used  only  the 
ground  floor  and  the  basement  of  the  same  premises. 
By  the  expiration  of  that  period  his  business  had  so 
far  developed  that  he  remodeled  the  building  and 
occupied  all  three  stories.  Here  he  remained  for 
fourteen     years.      In     1902     he  erected     at     106- 


This  is  the  Bigelow  pharmacy  as  It  was  to  be  seen  before  the  present 
Bifcelow  buildiDK  was  erected  in  1902.  Even  in  this  form,  however,  it  repre- 
sented a  considerable  enlargement  of  the  store  as  it  was  origrinaUy  owned 
by  Gteorge  L.  Hooper,  Mr.  Bigelow's  predeceoaor  and  preceptor. 

108  Sixth  Avenue  his  present  building  of  seven 
stories  and  basement,  steel  in  construction,  fire-proof 
in  material,  and  solid  and  handsome  throughout. 
The  dimensions  are  40x80,  twice  those  of  the  former 
building,  and  Mr.  Bigelow  himself  occupies  the  first 
two  floors  and  the  basement.  Many  of  the  office 
tenants  in  the  upper  stories  are  proprietary  people 
catering  to  the  drug  trade  in  one  way  or  another. 

THE   PHARMACY. 

The  accompanying  engravings  do  not  convey  an 
adequate  conception  of  the  pharmacy  proper  on  the 
ground  floor.  It  is  a  very  handsome  interior.  A 
neat  mosaic  floor;  beautiful  marble  columns;  marble 
bases  of  the  same  sort  to  all  the  show-cases,  and 
,  still  the  same  marble  for  the  soda  counter ;  post- 
I office  and  cashier's  "cages"  of  artistic  grilling;  a 
soda  fountain  of  white  onyx;  electric  fixtures  of 
beautiful  design — all  these  cooperate  to  produce  an 
effect  of  rich  but  still  quiet  elegance.  It  will  be 
observed  from  the  pictures  that  there  are  no  placards 
or  lithographs  to  destroy  this  artistic  ensemble;  and 
indeed  one  is  surprised  to  see  so  little  of  the  sugges- 


tion of  commercialism  in  a  store  where  so  large  a 
business  is  done,  and  where  low  prices  and  similar 
inducements  are  held  out  for  the  patronage  of  a  mis- 
cellaneous public.  It  would  be  difficult  to  find  a 
pharmacy  where  aggressive  methods  and  a  profes- 
sional atmosphere  have  been  so  effectively  harmon- 
ized. 

Less  attention  is  paid  to  side  lines,  perhaps,  than 
in  the  average  small  pharmacy,  let  alone  the  larger 
stores  where  side  lines  often  threaten  to  subordinate 
everything  else.  Even  the  soda  fountain  is  rela- 
tively small;  there  is  but  one  dispenser  at  a  time, 
and  there  are  seats  for  only  eight  people.  No  cigar 
case  is  to  be  seen  at  all.  There  is  a  small  stock  of 
stationery  and  a  complete  and  varied  line  of  toilet 
goods.    This  is  all. 

A    REMARKABLE    ACHIEVEMENT. 

But  Mr.  Bigelow's  success  in  retaining  the  profes- 
sional atmosphere  of  his  pharmacy,  despite  its  con- 
tinued growth  and  expansion,  is  not  the  only  sur- 
prise which  greets  the  observer.  It  was  even  more 
remarkable  to  me  that  he  could,  under  any  circum- 
stances, build  up  such  a  business  in  such  a  location. 
Mr.  Bigelow  is  practically  at  the  junction  of  Ninth 


This  view  depicts  the  exterior  of  the  Bigelow  pharmacy  and  shows 
how  well  adapted  the  windows  are  for  display  purposes. 

Street  and  Sixth  Avenue ;  and  those  who  are  famil- 
iar with  New  York  know  that  this  is  rather  away 
from  the  beaten  paths  of  metropolitan  travel,  and 
distant  from  any  crowded  center.  The  big  Hege- 
man  store  at  200  Broadway  is  right  in  the  midst  of 
the  down-town  financial  and  office  district.  The 
main  Riker  pharmacy,  on  the  other  hand,  though 
on  Sixth  Avenue  like  the  Bigelow  store,  is  at  the 
corner  of  23d  Street,  in  the  very  maelstrom  of  the 
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retail  shopping  district.  Neither  is  Mr.  Bigelow  up 
around  44:th  Street  in  the  club  district,  or  on  busy- 
Broadway,  or  in  any  one  of  a  number  of  other  busy 
sections  that  might  be  mentioned.  Away  from  the 
crowds,  off  the  main  lines  of  travel,  located  in  an 
area  not  densely  populated,  how  could  he  develop  a 
business  employing  34  people  and  representing  a 
daily  trade  of,  let  us  say  at  a  guess,  six  or  seven 
hundred  dollars? 

There  seemed  to  me  but  one  reply  to  this  ques- 
tion. In  Buffalo  Stoddart  Bros,  are  similarly  sit- 
uated, several  blocks  off  Main  Street  on  a  compara- 
tively obscure  thoroughfare,  and,  more  successful 
than  Mohammed,  they  have  brought  the  mountain 
of  trade  to  their  establishment  by  constant  newspaper 
advertising  and  by  special  sales.    Mr.  Bigelow  must, 


A  sectional  view  of  the  pharmacy,  with  Ihe  soda  fountain  at  tlie  right. 

I  thought,  have  used  much  the  same  magnet  to  de- 
flect the  people  from  their  course  and  draw  them 
to  himself.  But  when  I  asked  him  if  this  were  not 
the  fact,  great  was  my  surprise  to  be  told  that  he 
never  did  a  line  of  advertising  of  any  kind  and  never 
conducted  a  bargain  sale  of  any  sort ! 

THE  BIGELOW  SECRET  OF  SUCCESS. 

"How,  then,"  I  asked,  "have  you  succeeded  in 
developing  such  a  remarkable  store  in  this  neighbor- 
hood?" 

"By  giving  low  prices,  the  very  best  of  service, 
always  handing  people  exactly  what  they  ask  for, 
and  keeping  the  largest  and  most  complete  stock 
available — this  is  all." 

But  I  was  not  strongly  convinced,  and  Mr.  Bige- 
low continued  by  way  of  amplification : 


"It  has  taken  time  and  patience,  of  course.  There 
has  been  nothing  spectacular  about  our  growth.  We 
have  been  twenty-six  years  in  this  place,  you  know. 
People  have  gradually  come  to  understand  that  we 
have  what  they  want,  however  difficult  it  is  to  find 
it  in  other  stores;  that  we  never  undertake  to  try 
to  sell  them  something  else  as  a  substitute ;  that  they 
can  buy  cheaper  here  than  in  most  places ;  and  that, 
in  short,  it  is  a  very  satisfactory  store  for  them  to 
deal  with.  Support  of  this  sort  is  not  quickly 
gained,  but  it  is  permanent  when  once  secured.  Our 
customers  come  again  and  again  until  they  have 
formed  the  habit,  and  they  have  also  told  their 
friends.  It  has  helped  us  that  there  is  no  other  large 
store  in  our  class  anywhere  around  us — Hegeman, 
Riker,  Jungmann,  Caswell-Massey,  Kinsman,  are  all 
some  distance  away.  The  Christopher  Street  and 
other  ferries  for  Jersey  are  in  our  vicinity;  the  *L' 
station  is  directly  opposite;  three  surface  car  lines 
transfer  at  this  point ;  and  these  factors  have  played 
a  considerable  part  in  our  development." 

HIS  STAND  ON  THE  SUBSTITUTION  QUESTION. 

"We  feel  particularly  zealous  on  this  question  of 
substitution.  We  make,  it  is  true,  110  preparations 
of  our  own,  but  we  push  them  on  their  merits  and 
never  permit  a  clerk  to  mention  them  when  the  cus- 
tomer calls  for  a  specific  patent  medicine.  Neither 
do  we  tolerate  any  substitution  in  our  prescription 
department.  We  treat  physicians  squarely  and  hon- 
estly. We  stock  or  procure  everything  they  can  pos- 
sibly want,  and  by  these  methods  we  have  succeeded 
in  gaining  their  confidence  and  patronage  as  we  have 
with  the  public." 

"But  how  do  you  sell  110  specialties  if  you  do  not 
advertise  them  in  any  way?"  I  asked. 

"Chiefly  by  having  the  clerks  'talk  them'  at  every 
possible  opportunity  and  by  displaying  them  in  the 
windows  and  on  the  show-cases." 

THE   MAN    vs.    THE    POLICY. 

This  explanation  of  Mr.  Bigelow's  to  account  for  j 
his  business  success  sounded  simple  and  easy,  but 
someway  it  did  not  wholly  satisfy  me.    Mr.  Bigelow 
thought  it  expressed  the  whole  truth,  but  it  did  not.  ! 
The  policy  is  perhaps  good  enough  in  its  way,  I  said 
to  myself,  but  it  has  succeeded  so  remarkably  because 
the  right  man  was  behind  it.    And  I  suppose  this  is  , 
nearly  always  the  case — perhaps  it  always  is,  indeed. 
Methods  are  all  very  well  and  very  necessary.    Some  , 
methods   are   better  than   other   methods.     But  a  , 
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good  method  without  a  good  man  behind  it  is  as 
useless  as  the  finest  and  sharpest  scalpel  without  the 
accomplished  hand  of  a  Lister  to  guide  it. 

Mr.  Bigelow  sits  at  a  roll-top  desk  in  the  rear  of 
the  salesroom,  outside  the  counter,  where  all  parts 
of  the  store  can  be  seen,  and  where  employees  can 
readily  consult  him.  Here  he  keeps  his  hand  upon 
the  lever  and  impresses  his  personality  upon  every 
department  of  the  business.  Not  in  fifteen  years 
has  he  been  behind  his  own  counter  as  a  salesman. 
The  work  of  the  store  is  all  delegated,  but  it  all 
receives  its  impulse  from  him. 

Many  of  the  clerks  in  the  store  have  been  with 
him  for  years,  and  their  devotion  to  the  business  has 
played  no  small  part  in  its  growth.  His  manager, 
George  H.  Childs,  narrowly  escaped  having  a  fa- 
mous name.  He  has  been  a  member  of  the  Bigelow 
force  for  twenty-five  years  and  is  in  full  charge  in 
the  proprietor's  absence.  Last  fall  Mr.  Bigelow 
was  married  and  spent  three  months  abroad  in  tour- 
ing Europe. 

THE  PRESCRIPTION  DEPARTMENT. 

The  prescription  department  is  the  backbone  of 
the  Bigelow  business.  It  occupies  admirably  adapted 
quarters  in  a  section  partitioned  off  in  the  rear  of 
the  pharmacy,  and  it  utilizes  the  services  of  five  dis- 
pensers and  a  porter.  Last  year  over  50,000  pre- 
scriptions were  compounded. 

I     This  suggests  the  statement  that  there  is  one  class 
jof  advertising  which  Mr.  Bigelow  does  employ  after 
all,  and  which   forms  the  exception  to  his  rather 
remarkable   rule   in   eschewing  advertising  efforts. 
I  have  reference  to  his  frequent  appeals  by  mail  to 
physicians.     He  makes  special  attempts  to  keep  in 
touch  with  the  medical  profession.     He  often  sends 
out  letters  calling  attention   to  some  new  article 
stocked,  or  to  the  efficiency  of  his  prescription  de- 
partment.   The  names  for  the  mailing  list  are  ob- 
tained from  the  prescription  files  and  through  the 
assistance  of  the  head  prescriptionist,  who  has  got- 
en  to  know  of  the  doctors  most  likely  to  extend  sup- 
port, and  who  occasionally  does  a  little  detail  work 
imong  the  medical  men. 

FIFTY   COPIES  OF  THE  U.    S.    P.    PRESENTED  TO 
PHYSICIANS. 

A  Special  feature  of  this  advertising  to  physicians 

s   the    occasional    donation    of    presents    valuable 

■  nough  to  be  appreciated,  kept,  and  used.     A  year 


or  two  ago,  for  instance,  handsome  surgical  knives 
were  sent  out  at  the  holiday  season  to  a  considerable 
number  of  New  York's  best  doctors.  Last  Septem- 
ber, when  the  new  Pharmacopoeia  was  published, 
Mr.  Bigelow  didn't  content  himself,  as  other  phar- 
macists did,  with  calling  the  attention  of  physicians 
to  the  issuance  of  the  book  and  informing  them  of 
the  more  important  changes  represented  in  it.  He 
presented  copies  of  the  book  itself  to  fifty  medical 
men,  and  sent  them  a  three-page  typewritten  per- 
sonal letter  bearing  upon  the  gift  and  explaining 
some  of  the  more  significant  features  of  the  volume. 
Were  the  results  gratifying?  Assuredly.  From 
forty-nine  of  the  fifty  physicians  he  received  the 
most  appreciative  letters.  In  many  instances  the 
writers   assured   Mr.   Bigelow   that  they  depended 
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A  view  of  the  opposite  side  of  the  store  from  the  soda  fountain,  with  the 
handsome  show-cases  filled  with  a  large  and  well-displayed  stock  of  toilet 
fl^oods. 

Upon  him  to  keep  them  in  touch  with  the  develop- 
ments in  pharmacy,  and  that  they  were  pleased  to 
have  this  renewed  evidence  of  his  assistance  and 
cooperation.  The  whole  bundle  of  letters,  indeed, 
expressed  the  deep  pleasure  of  the  physicians  in  re- 
ceiving the  book,  and  quite  as  much  in  having  Mr. 
Bigelow's  letter  serving  in  large  measure  as  a  key  to 
its  contents. 

In.  passing  it  is  of  interest  to  note  that  the  one 
man  whose  voice  was  out  of  harmony  with  this  gen- 
eral chorus  of  appreciation  called  Mr.  Bigelow  up 
by  'phone  to  ask:  "What  was  that  book  you  sent 
me  the  other  day?  The  Pharmacopoeia?'  What 
the  dickens  is  it?  Never  heard  of  it  before  that  I 
know  of!" 


Copyrighted  Photograph  by  H.  W.  Fay. 


AROUND  THE  CAMP=FIRE. 

An   Imaginary   Mistake  and   Some  Real  Ones — Carbolic  Acid  Sold  for  Glycerin — A  New  and  Original 
Method  of  Using  Formaldehyde  for  Fumigating  Purposes — The  Woman  and  the  Sponge. 


SEVERAL  ERRORS. 

"W.  M.,"  now  a  proprietor,  relates  a  rather  de- 
pressing string  of  errors  that  have  come  under  his 
observation  as  a  clerk.  In  recording  his  contribu- 
tion one  would  think  mistakes  to  be  of  common 
occurrence  if  he  did  not  stop  to  consider  that  these 
happened  in  different  stores,  were  spread  over  many 
years  of  experience,  and  probably  represent  all  the 
tales  of  the  kind  which  "W.  M."  could  relate  after 
a  varied  career. 

I  have  been  very  much  interested  in  the  camp-fire 
stories  and  note  that  in  some  of  the  recent  issues 
of  the  Bulletin  of  Pharmacy  no  stories  have  been 
published.  It  strikes  me  that  this  particular  feature 
of  the  paper  should  be  the  most  enjoyed  by  drug- 
gists generally,  and  especially  by  the  younger  ones, 
because  it  will  enable  them  to  discover  the  mistakes 
of  others  and  avoid  them  in  their  own  work.  Expe- 
rience is  a  good  teacher,  but  a  man  sometimes  loses 
a  good  job  by  having  to  undergo  this  experience 
himself!  Better  profit  by  the  other  fellow's  expe- 
rience ! 

To  keep  the  camp-fire  burning  let  me  relate  an 
experience  which  befell  me  some  years  ago,  and 
which  should  serve  as  a  warning  to  all  druggists  not 
to  fill  more  than  one  prescription  at  a  time. 

I  was  handed  two  prescriptions  one  day,  while 
working  in  the  prescription  department  of  a  large 


store ;  one  of  them  called  for  Monsel's  solution,  and 
the  other  for  Gude's  pepto-mangan,  both  for  four 
ounces  each.  The  direction  on  the  first  was  a  "tea- 
spoonful  in  a  gallon  of  hot  water  to  be  used  as  a 
douche,"  and  on  the  other,  "a  teaspoonful  three 
times  a  day." 

I  filled  both  bottles,  laid  them  on  the  prescription 
case,  wrote  the  labels,  stuck  them  on  the  bottles,  and 
gave  them  to  the  woman.  A  few  days  afterward  the 
doctor  called  up  and  said  he  was  sending  this  woman 
back  to  have  the  bottles  refilled,  and  for  us  to  look 
them  over  carefully,  as  we  had  gotten  the  labels 
mixed.  We  assured  him  that  we  had  not  mixed 
them.  However,  when  the  lady  called  and  we  ex-! 
amined  them  we  found  that  we  had  placed  the  "tea- 
spoonful-three-times-a-day"  label  on  the  Monsel's  i 
solution.  The  woman  told  me  she  had  taken  one! 
dose  and  that  she  had  vomited  for  nearly  two  hours. 
She  had  then  taken  both  bottles  to  the  doctor,  and 
he  told  us  afterward  that  he  exchanged  the  labels; 
in  his  back  office,  and  had  told  her  that  the  vomiting 
was  not  caused  by  the  medicine. 

You  can  bet  that  we  always  liked  this  M.D.  afterj 
that ! 

THE  GLYCERIN  AND  CARBOLIC  ACID  BOTTLES  MIXED.| 

Getting  the  labels  mixed  reminds  me  of  another 
occurrence  which  took  place  in  the  same  store.    One 
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of  the  "front  men"  had  a  call  for  an  ounce  of  glyc- 
erin, and  was  told  by  the  man  making  the  purchase 
that  his  little  girl  was  sick  and  he  wanted  it  to  mix 
with  some  whisky  to  give  her.  This  clerk  had  re- 
cently come  there  from  the  college  of  pharmacy,  a 
one-year  man. 

Now  it  happened  that  about  the  same  time  another 
customer  called  for  an  ounce  of  carbolic  acid  from 
one  of  the  registered  men.  By  some  hook  or  crook 
the  new  man  picked  up  the  carbolic  acid  from  the 
desk  where  both  bottles  had  been  placed  to  be  labeled, 
put  his  label,  "glycerin,"  on  it,  and  gave  it  to  the 
customer,  who  at  once  left  the  store.  The  registered 
man  saw  the  next  minute  that  his  bottle  was  gone. 
He  picked  up  the  bottle  left  on  the  case,  smelled  of 
it,  and  knew  immediately  that  a  mistake  had  been 
made. 

It  didn't  take  him  but  a  minute  to  find  out  what 
had  happened,  and  then  every  man  in  the  store  got 
busy.  The  new  man  left  that  night  for  his  home, 
some  two  hundred  miles  away,  and  we  never  heard 
from  him  again! 

I  want  to  tell  you,  that  if  ever  a  set  of  clerks  were 
on  their  good  behavior  for  a  few  days,  it  was  in 
that  store  while  they  were  waiting  for  "something 
to  drop."  It  dropped  on  the  third  day,  when  the 
man  came  in  and  said  he  had  bought  some  glycerin 
there  some  days  ago,  but  that  it  had  not  smelled  like 
the  kind  he  usually  got  and  he  would  not  use  it. 
He  said  that  on  his  way  home  he  had  stopped  at 
the  theater  and  accidentally  knocked  the  cork  out 
]of  the  bottle,  and  he  had  noticed  the  odor.  The 
manager  explained  to  him  that  he  had  gotten  a 
"different  brand"  from  what  he  had  formerly  been 
{getting,  and  he  went  away  perfectly  satisfied. 

A  CASCARA  TALE. 

I  shall  never  forget  [continued  W.  M.]  a  mistake 
which  I  made  when  just  out  of  college,  and  which 
las  from  that  time  caused  me  always  to  read  the 
abel  on  the  bottle  several  times  before  handing  out 
he  medicine.  I  was  called  to  the  'phone  one  day, 
ate  in  the  afternoon,  by  a  lady  who  lived  next  door 
0  me  and  who  asked  me  to  please  bring  an  ounce 
^f  f.e.  cascara  sagrada  to  her  as  I  came  to  supper.  I 
lid  so.  About  eight  o'clock  that  night  her  daughter 
:alled  up  and  said : 

"Mother  says  that  the  medicine  you  brought  her 
loesn't  smell  like  the  kind  you  have  sent  before." 


She  had  been  used  to  taking  it  in  teaspoonful 
doses.  Asking  her  to  wait  at  the  'phone  a  minute, 
I  stepped  to  the  shelf,  and,  Holy  Smokes!  I  had 
given  her  f.e.  cotton-root  bark! 

I  went  back  to  the  'phone,  told  the  daughter  that 
I  had  given  her  mother  the  hitter  kind  of  cascara, 
and  that  she  had  been  getting  the  sweet  kind.  I  sug- 
gested that  she  take  no  more,  and  said  I  would  bring 
her  some  of  the  old  kind  at  once.  You  can  rest 
assured  that  I  didn't  lose  any  time  in  getting  up  to 
the  woman's  house.  I  told  her  that  I  had  given  her 
the  bitter  extract  as  a  change,  and  upon  this  she 
insisted  upon  taking  a  teaspoonful  of  it.  I  told  her, 
however,  that  I  had  afterward  looked  up  the  matter 
in  the  Dispensatory  and  thought  the  sweet  product 
was  the  best  after  all.  She  finally  consented  to  my 
taking  the  "bitter"  back  with  me  to  the  store. 

CORK  AS  A  GERMICIDE. 

A.  B.  Wilmot,  of  Grass  Valley,  Oregon,  is  re- 
sponsible for  this  anecdote : 

A  little  incident  happened  a  few  days  ago  that  I 
think  worthy  of  mention.  We  had  sold  a  customer 
a  little  jar  of  formaldehyde  and  a  generator.  He 
came  in  the  next  morning  and  said  he  had  fumigated 
the  house  twice,  but  it  seemed  to  him  as  though  the 
formaldehyde  was  rathej  weak.  We  told  him  it 
should  be  white,  but  he  claimed  the  kind  he  had 
wasn't.  An  investigation  was  made  and  revealed 
the  fact  that  the  cork  had  been  broken  ofif  in  the 
jar,  and  he  had  cut  out  chunks  of  the  cork  and  had 
been  boiling  it  to  fumigate  with.  We  assured  him 
there  was  no  danger  of  the  disease  spreading  as 
long  as  he  boiled  the  cork  thoroughly ! 

SPONGES  AS  ASTRINGENTS. 

"Pakeka,"  an  apprentice  from  far-off  New  Zea- 
land, contributes  the  following  incident: 

One  morning  during  a  busy  time  a  customer  of 
the  good  old  honest  washerwoman  brand  entered 
and  asked  for  a  "schmall  tilet  sponge."  I  took  her 
to  the  case  and  showed  her  different  sizes  and  prices. 
While  I  was  making  a  dive  for  a  small  one  the  pat- 
ron laid  hold  of  a  real  turkey  sponge  and  inquired 
the  price.  I  examined  the  tag  and  replied,  "Four 
and  sixpence."  With  a  dramatic  exclamation  of 
surprise  she  fell  back,  and  replied  in  a  voice  full  of 
the  green  brogue,  "My !  Ain't  they  costive !" 


A  WINDOW  DISPLAY  OF  COMBS. 


This  display  was  devised  by  J.  Eppes  Wells,  of 
Towanda,  Pa.,  and  placed  in  the  window  of  Kirby's 
drug  store  in  that  town.  ,  Aside  from  the  comb  de- 
signs arranged  on  the  floor  of  the  window,  the  chief 
features  were  four  decorated  placards  suspended  by 
wire  in  the  rear.  Of  these,  the  alligator  placard, 
only  partially  seen  in  the  engraving,  was  the  piece  de 
resistance. 

Mr.  Wells  is  rather  clever  with  his  pen,  and  he 
drew  the  alligator  in  black  and  white  on  a  large  card 
3  by  4^  feet  in  size.  The  mouth  was  wide  open, 
so  as  to  show  ugly-looking  teeth,  and  the  legend  on 


The  two  round  cards  were  18  inches  in  diameter: 
they  were  made  of  brown  stock  with  a  white  border 
painted  on  them.  In  order  to  decorate  these  cards 
Mr.  Wells  secured  from  a  bill-poster  a  batch  of  old 
lithographs,  and  among  them  found  two  that  suited 
his  purpose.  The  card  on  the  left  had  pasted  on  it  a 
likeness  of  a  "hobo."  A  comb  was  placed  in  a  slit 
in  the  card  in  such  manner  as  to  look  as  though  it 
was  put  in  the  tramp's  vest  pocket.  Being  propor- 
tionately so  much  larger  than  he,  it  looked  very 
amusing.  A  placard  just  below  read:  "How  could 
I  keep  so  spick  and  span  without  a  comb  in  my 


the  card'  pointed  the  moral :  "Just  Notice  the  Teeth 
in  it!"  It  seems  that  the  combs  fastened  to  this  card 
were  of  a  new  design,  having  teeth  of  such  a  char- 
acter as  would  particularly  assist  a  woman  in  get- 
ting the  snarls  out  of  her  hair ;  hence  the  suggestion. 
All  three  of  the  other  decorated  placards  told 
original  stories.  The  one  in  the  center  contained  a 
pen-and-ink  drawing  of  a  darkey,  with  mouth  wide 
open  and  showing  two  sets  of  large,  white  teeth. 
This  card  was  worded:  "25  cents  for  a  perfect  set 
of  teeth.  Ask  your  dentist  his  price  and  then  com- 
pare figures."  The  combs  fastened  to  this  card  were 
of  course  all  of  them  25-cent  articles. 


pocket f  Every  gent  needs  one — lo  and  15  cents.''] 
Combs  of  this  price  were  attached  to  the  placard  con-! 
taining  the  tramp,  -  ; 

The  other  round  placard  contained  a  picture;  of  aj 
couple  of  men  engaged  in  a  prize  fight,  one  of  whicht 
was  just  being  knocked  down.  The  wording  on  the 
card  was  as  follows :  "Getting  a  combing!  Better] 
do  your  own  combing — zveapons  from  10  cents  up\ 
to  $1.00."  An  assortment  of  combs  of  different! 
prices  was  attached  to  this  placard. 

The  window  floor  was  covered  with  crepe  paper, 
and  combs  of  various  kinds  were  so  arranged  as  to^ 
form   words,    rectangles,   and   diamonds.     On  tne| 
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little  6-inch  slope  near  the  window-pane  itself  a  lot 
of  old  10-cent  combs  were  arranged  and  offered  at 
5  cents  in  order  to  close  them  out.  The  comb  legend 
read :  "Ten  cents — now  5  cents." 


Mr.  Wells  says  of  this  display  that  "the  photo- 
graph really  does  not  do  justice  to  it.  It  was  a  very 
attractive  window,  and  we  actually  sold  more  combs 
during  the  week  than  in  the  preceding  six  months." 


I 


THREE  GLYCEROPHOSPHATE  PREPARATIONS. 


Formulas  for  the  Compound  Elixir,  the  Simple  Elixir,  and  the  Wine — A  Paper  Supplementary  to  that 
Published  in  the  April  BULLETIN  by  the  Same  Author— Further  Experiments  Chronicled. 

By  H.  A.  B.  DUNNING,  Ph.Q. 


In  an  article  on  the  glycerophosphates  in  the  April 
Bulletin  of  Pharmacy*  the  writer  offered  a  for- 
mula for  the  compound  elixir  which  he  had  used 
with  comparative  satisfaction  for  several  years.  The 
term  "comparative"  is  used  because  after  several 
months'  standing  there  was  apt  to  be  a  slight  precipi- 
tation. Indeed,  according  to  the  observation  of  the 
writer,  until  about  a  year  ago  there  was  scarcely  a 
glycerophosphate  liquid  preparation  on  the  market 
which  did  not  show  precipitation  on  standing.  Re- 
cently these  same  preparations  appear  to  be  of  a  more 
permanent  character. 

Some  of  them  were  examined  to  learn  the  cause 
of  their  greater  stability.  In  one  case  it  was  learned 
that  hydrochloric  acid  was  being  used  to  preserve 
the  solution ;  formerly  citric  acid  was  present  in 
large  quantities.  In  the  preparations  of  two  other 
1  manufacturers,  an  excess  of  acetic  acid  was  found. 
I  Finally,  in  a  well-thought-of  formula  a  large  excess 
of  phosphoric  acid  was  discovered. 

The  writer  is  of  the  opinion  that  none  of  these 
acids  is  admissible  in  a  preparation  of  this  kind, 
because,  in  order  to  keep  the  solution  permanent, 
there  must  be  sufficient  of  the  acids  present  to  con- 
vert all  the  calcium  into  the  soluble  salt  of  the  par- 
ticular acid  employed.    If  this  is  done,  then  glycero- 
phosphoric  acid  is  liberated,  and  this,  in  solutions 
3f  small  percentage  strength,  rapidly  hydrolyzes  to 
glycerin   and   phosphoric   acid,   in   which   case   the 
value  of  the  preparation  is  destroyed  for  the  reason 
hat  the  phosphorus  is  in  the  same  kind  of  combina- 
ion  as  exists  in  the  cell  wall,  and  is  absorbed  directly 
nto  the  nervous  system. 

However,  it  seems  necessary  to  have  present  some 
igent  to  preserve  the  solution,  for  calcium  glycero- 

*See  correction  on  page  214  of  the  May  Bulletin. — ^The 
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phosphate  gradually  hydrolyzes  into  the  insoluble 
phosphate  and  glycerin,  thus  causing  precipitation. 
The  writer,  after  experimenting  with  many  differ- 
ent agents,  concluded  that  ordinarily,  unless  there  is 
present  an  excessive  quantity  of  some  acid,  ultimate 
precipitation  will  not  be  prevented.  Citric  acid  is 
entirely  undesirable,  due  to  the  gradual  formation 
and  precipitation  of  the  insoluble  citrate.  Bearing 
in  mind  the  solvent  action  of  lactic  acid  on  calcium 
phosphate,  the  writer  concluded  that  it  would  prob- 
ably have  a  similar  action  upon  calcium  glycerophos- 
phate, because  of  the  close  relation  in  the  structure 
of  phosphoric  and  glycerophosphoric  acids. 

ELIXIR   OF    GLYCEROPHOSPHATES    COMPOUND. 

Calcium    glycerophosphate 128  grains. 

Sodium  glycerophosphate   128  grains. 

Iron  glycerophosphate   16  grains. 

Manganese  glycerophosphate 16  grains. 

Quinine  glycerophosphate  8  grains. 

Strychnine    glycerophosphate 1  grain. 

Glycerin 4  ounces. 

Alcohol   1  ounce. 

Acid  lactic  45  minims. 

Water,  sufficient  to  make 1  pint. 

Rub  the  calcium  glycerophosphate  to  a  smooth  paste  with 
1  ounce  of  glycerin;  add  3  ounces  of  water  and  30  minims  of 
lactic  acid.  Dissolve  the  iron  and  manganese  glycerophosphates 
by  heat  in  1  ounce  of  water,  to  which  15  minims  of  lactic 
acid  has  been  added.  In  this  solution  dissolve  the  quinine 
salt,  and  add  the  whole  to  the  calcium  glycerophosphate  solu- 
tion. The  sodium  glycerophosphate  is  dissolved  in  about  1 
ounce  of  hot  water;  the  strychnine  glycerophosphate  is  also 
dissolved  in  a  little  water,  and  both  are  then  added  to  the 
above  solution.  The  remainder  of  the  glycerin  and  all  the 
available  water  and  alcohol  are  mixed  and  then  added  to  the 
solution  of  the  glycerophosphates. 

Preparations  made  from  the  above  formula  have 
stood  over  two  months  and  do  not  show  the  least 
sign  of  precipitation,  and  the  writer  is  confident 
there  will  be  none. 
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In  addition  to  this  formula  the  two  following 
formulas  are  offered: 

ELIXIR    OF    CALCIUM    AND    SODIUM    GLYCEROPHOSPHATES. 

Calcium    glycerophosphate 128  grains. 

Sodium  glycerophosphate   128  grains. 

Glycerin   4  ounces. 

Alcohol 1  ounce. 

Lactic  acid  45  minims- 
Water,  sufficient  to  make 1  pint. 

Coloring  and  flavoring,  a  sufficiency. 

Rub  the  calcium  glycerophosphate  to  a  smooth  paste  with 
1  ounce  of  glycerin,  and  add  3  ounces  of  water  and  the  lactic 
acid.  Dissolve  the  sodium  glycerophosphate  in  1  ounce  of 
hot  water,  add  the  alcohol  and  the  remainder  of  the  glycerin 
and  water,  and  pour  into  the  calcium  glycerophosphate  solu- 
tion. 

It  is  suggested  that  one  can  best  decide  for  him- 
self the  proper  color  and  flavor  desired. 

Although  preparations  made  according  to  this 
formula  have  not  stood  more  than  a  week,  the  writer 
thinks  that  if  the  compound  elixir  is  a  permanent 


preparation,  this  product  will  also  prove  to  be  so, 
because  the  simple  elixir  is  based  on  compound 
elixir. 

WINE   OF    GLYCEROPHOSPHATES. 

Calcium  glycerophosphate  64  grains. 

Sodium  glycerophosphate   64  grains. 

Glycerin    4  ounces. 

Water    4  ounces. 

Lactic  acid  30  minims. 

Sherry  wine,  sufficient  to  make 1  pint. 

Rub  the  calcium  glycerophosphate  to  a  smooth  paste  with 
1  ounce  of  glycerin,  add  3  ounces  of  water  and  then  the 
lactic  acid.  Dissolve  the  sodium  glycerophosphate  in  1  ounce 
of  water  by  heat.  Mix  the  two  solutions,  add  the  glycerin  and 
finally  the  sherry  wine.    Filter. 

The  writer  is  obliged  to  admit  the  same  lack  of 
experience  with  this  formula  as  with  the  elixir  of 
calcium  and  sodium  glycerophosphates,  preparations 
made  according  to  the  directions  being  only  a  week 
old.  However,  from  the  general  appearance  of  the 
product,  much  confidence  is  felt  with  regard  to  its 
permanency. 


TALKS  TO  THE  YOUTH.* 


Old  Ike  Finds  that  Bayard  Has  Been  Smoking  Cigarettes,  and  He  Reads  Him  a  Lecture  on  the  Folly 

of  Using  Tobacco — Then  They  Sit  Down  and  Smoke  Two  Black  Cigars  Together — 

What  Happened  and  What  Bayard  Resolved  to  Do  Afterwards. 


By  ARTHUR  L.  BUZZELL. 


I. 


Old  Ike  ran  his  thumb  and  forefinger  down  into 
his  vest  pocket  and  brought  to  view  a  tiny  package. 
Unwrapping  it,  he  exposed  a  cigarette  stub. 

"I  found  this  back  a'  the  case  this  mornin',"  he 
said.     "You  throw  it  there^  didn't  you?" 

"Yes,  sir,"  answered  Bayard,  his  face  scarlet. 

"This  is  yours,  too,  ain't  it?"  continued  Old  Ike, 
holding  up  a  partially  used  box  of  the  seductive 
nails.  Bayard  turned  his  flushed  and  averted  face 
enough  to  get  a  glimpse  of  the  package  in  question. 

"Yes,  sir,"  he  answered. 

"You  needn't  feel  so  bad  about  it,"  said  Old  Ike. 

*In  the  Bulletin  last  year  Mr.  Buzzell  contributed  a  series 
of  sketches  on  "Talks  to  the  Boy."  These  were  appreciated 
so  much  by  our  readers  for  their  combination  of  sense  and 
humor  that  the  author  was  induced  to  prepare  the  present 
series  of  "Talks  to  the  Youth,"  which,  beginning  in  this 
issue,  will  continue  throughout  the  summer  months. — The 
Editors. 


"Ninety-nine  boys  out  of  a  hundred  do  just  this 
same  thing.  It  ain't  as  bad  as  stealing  a  watch  'r 
saying  mean  things  about  your  neighbors." 

"I  never  smoked  more'n  fifty  in  my  life,"  Bayard 
murmured. 

"Is  that  all?"  said  Old  Ike  with  a  shade  of  sar- 
casm.    "Do  you  like  'em?" 

"Yes,  sir." 

Old  Ike  was  silent  for  a  moment,  contemplating] 
the  package  in  his  hand.    Presently  he  continued :    i 

"There  was  a  man  once  by  the  name  of  Darwin,  ' 
he  said,  "who  instead  of  puttin'  in  his  time  listenin'l 
to  a  ticker,  brushin'  his  hair,  or  readin'  one  a'  them; 
murder  almanacs  better  known  as  daily  papers,  got! 
busy  an'  added  a  little  to  the  world's  meagre  store 
of  knowledge.  He  found  that  man's  ancestors  used 
t'  climb  up  tall  trees  an'  play  ping-pong  with  cocoa- 1 
nuts,  and  when  they  got  tired  a'  this  they  humped 
up  an'  picked  fleas.     An'  Darwin  was  right;  if  a 
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feller  don't  believe  it,  all  he's  got  to  do  is  to  watch 
the  human  race  for  about  fifteen  minutes.  We  are 
apes,  every  one  of  us — great  big,  overgrown,  graft- 
ing apes. 

"But  at  what  stage  a'  the  game  the  hog  got  into 
us,  Darwin  died  without  explainin'.  What  other 
people  do,  we  want  to  do.  If  Scott  over  'cross  the 
street  has  a  new  suit  a'  clo'se,  I  want  one.  If  King 
Edward  wears  a  broadcloth  nightshirt,  buttoned 
clear  down  in  front,  for  a  coat,  tailor,  kind  tailor, 
please  make  me  one,  too!  If  some  spindle-shanked 
French  dancin'-master,  full  a'  absinthe  an'  pea-soup, 
comes  out  with  a  crease  up  the  side  a'  his  seven- 
dollar  pants,  ker  bang !  onto  our  old  cook-stove  goes 
four  flat-irons. 

"An'  on  the  dress  proposition  th'  men  ain't  half 
as  bad  as  the  women;  they  take  us  'way  back  onto 
th'  other  shore  a'  the  middle  ages.  A  tenth  a'  the 
wealth  of  the  country  is  tied  up  in  clothes  that  can't 
be  worn  because  the  sleeves  ain't  right.  Such  little 
considerations  as  convenience,  comfort,  health — ap- 
pearance even — are  knocked  clean  out  a*  the  box  by 
the  monkey  that's  in  us,  the  desire  to  ape. 

"An'  that's  why  it  is  that  boys  want  to  smoke," 
continued  Old  Ike,  as  he  got  to  the  point  of  his  rather 
long-winded  discourse.  "It's  because  some  one  else 
does  it.  There  ain't  no  fun  in  it  for  a  beginner. 
He's  got  to  hang  to  it  like  a  pup  to  a  root  for  a  long 
time  before  he  really  likes  it.  But  he'll  hang  though ! 
He'll  pull  an'  spit  an'  strangle  an'  cough  an'  heave 
up  an'  lay  down  an'  roll  over,  get  up,  an'  go  it  again. 
Out  a'  the  whole  bunch  a'  my  boyhood  playmates  I 
can  recall  only  two  who  didn't,  an'  both  a'  them 
went  wrong;  one's  a  fiddler,  an'  the  other — well, 
we'll  be  charitable  an'  say  the  least  we  can,  for  we're 
all  human — he  drives  one  a'  John  D.'s  milk-wagons. 

"And  there  were  four  or  five  preachers  in  the 
bunch  at  that.  We  all  did  it,  preachers  an'  all ;  we 
took  the  full  course — smoking  wood,  mullein  leaves, 
corn-silk,  cubebs,  cigarettes,  cigars,  cob-pipe,  an' 
some  a'  us  even  went  so  far  as  to  take  up  chewin'. 
Most  every  boy  looks  forward  to  the  time  when  he'll 
be  big  enough  to  put  on  his  Sunday  clo'se,  pull  on 
his  kid  gloves,  tip  his  hat  a  little  to  one  side,  stick 
a  10-cent  cigar,  between  his  teeth,  an'  sail  doVn 
town.  He  wants  everybody  to  see  him,  especially 
ithe  girls,  an'  in  his  efforts  to  attract  attention  he's 
about  as  ridiculous  as  a  Jersey  cow  with  a  barrel 
over  her  head !  Those  who  do  happen  to  be  looking 
that  way  when  he  passes  laugh  and  make  sarcastic 


remarks  that  would  no  doubt  do  him  a  little  good 
if  he  heard  'em,  for  the  effect  he  produces  is  edzactly 
the  reverse  of  what  he  thinks  it  is. 

"But,  just  the  same,  the  boy  feels  better.  He 
struts  around  like  a  Kickapoo  Indian  with  a  moist 
scalp  in  his  belt.  He's  as  happy  as  a  young  Norwe- 
gian with  a  new  pair  a'  skis.  He's  a  man.  For  the 
first  time  in  his  life  he  has  publicly  and  emphatically 
recognized  his  ancestors.  The  ape  in  his  blood  is 
a-straddle  the  ridge-pole. 

"An'  it  ain't  no  use  t'  advise  or  preach — that  only 
makes  him  worse.  You  can  talk  to  a  boy  till  you're 
blue  in  the  face,  and  the  minute  you  get  through 
he'll  slip  out  behind  the  barn  an'  blow  up  int'  the  air 
a  volume  a'  smoke  enough  to  bring  out  the  fire  de- 
partment. You  can't  blame  him,  either.  When  nine- 
tenths  a'  th'  men  use  tobacco,  an'  a  half  a'  the  women 
indirectly  encourage  it,  what  else  can  you  expect 
from  the  kid? 

"  'Taint  no  use  to  tell  him  it  injures  his  health. 
He'll  point  t'  some  dried-up  old  reprobate  whos'  a 
hundred  an'  ten,  who  uses  seven  pounds  a  week,  an' 
whom  you  couldn't  kill  with  a  broad-ax.  'Tain't 
no  use,  either,  to  point  out  the  cost  a'  the  habit.  In 
this  great  land  a'  legalized  piracy  every  fond  moth- 
er's fledgling  expects  t'  become  a  pirate  himself, 
with  money  t'  burn  up,  chew  up,  throw  up,  distort 
legislation,  found  libraries,  give  t'  foreign  missions 
— any  old  thing.    What's  a  few  cents  to  him  ?  Bah ! 

"So  there  you  have  it.  What's  to  be  done? 
Nothing.  The  only  way  to  improve  conditions  is 
for  all  the  men  to  quit,  an'  they  won't  do  it.  So 
there  you  are  again." 

He  paused,  looked  out  of  the  window,  and  for  a 
moment  his  eyes  became  lustreless;  then  a  sudden 
thought  seemed  to  strike  him,  and  he  turned  and 
said  abruptly: 

"Boy,  let's  have  a  smoke." 

Producing  from  his  pocket  two  big,  black  cigars, 
he  handed  one  to  the  nonplussed  Bayard,  who  took 
it  reluctantly,  not  feeling  quite  sure  of  his  ground. 
Old  Ike  lighted  his  deliberately,  and  then  held  the 
burning  match  for  Bayard,  who  nervously  took  a 
light.  It  was  awkward  bttsiness  for  the  boy,  and, 
somehow,  there  wasn't  any  fun  in  it.  For  nearly 
half  an  hour  they  smoked  in  silence,  Old  Ike  quietly 
awaiting  developments.  When  Bayard's  face  began 
to  pale  he  commenced  talking  again. 

"Most  doctors  and  druggists  use  tobacco,"  he 
said.  "They  know  it's  poison,  but  they  seem  to  think 
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they  ought  to  have  it.  They  know  that  it  makes  a 
fine  sheep  dip,  an'  that  it's  good  for  fleas  on  dogs, 
an'  that  nicotine  an'  th'  breath  of  Hfe  can't  very 
well  occupy  the  same  space  at  the  same  time  if 
that  space  happens  to  be  the  inside  of  an  innocent 
little  guinea-pig.  They  know  that  it  can't  possibly 
do  them  any  good,  that  it  may  do  'em  harm,  an'  yet 
they've  got  to  have  it. 

"It's  one  a'  them  queer  things  in  human  nature, 
same's  a  bull-calf  on  a  railroad  track;  instead  a' 
steppin'  off  to  one  side  he'll  lay  back  his  ears  an'  try 
to  beat  th'  train  into  th'  station.  He  don't  know  any 
better;  it's  in  him.  There  may  come  a  time  when 
that  calf'll  know  enough  t'  get  off  the  right  a'  way 
when  he  hears  a  train  comin',  an'  at  that  stage  a'  th' 
game  he'll  prob'ly  set  down  on  th'  bank  and  roll  a 
cigarette.     We're  only  half  civilized  yet. 

"Did  you  ever  try  to  make  rings?  No?  You 
ought  to  try  it  some  time.  It's  a  valuable  accom- 
plishment— almost  as  good  as  playin'  the  accordeon. 
Eh  ?  Not  f eelin'  good  ?  Something  you  been  eatin', 
prob'ly. 

"If  you've  got  to  smoke,  boy,  take  a  cigar  or  a 
good  clean  pipe.  Don't  smoke  cigarettes:  they're 
an  abomination  unto  th'  Lord,  a  stench  on  th'  face 
a'  the  earth.  And  don't  ever  smoke  while  on  duty. 
It  don't  look  good  an'  it  don't  help  business  any. 
No  woman  wants  t'  drive  th'  clouds  away  with  her 
hands  before  she  can  see  who  she's  talkin'  to,  an'  a 
drug  clerk  waltzin'  around  with  a  graduate  in  one 
hand,  a  bottle  in  th'  other,  an'  a  cigar  anglin'  up  out 
a'  his  mouth  with  one  eye  closed  above  it,  looks 
about  as  professional  as  Lyman  Abbott  would 
refereein'  a  prize  fight. 

"Heh?  What's  that?  Sick,  eh?  A  drink  a' 
water  ?  Well,  go  get  it.  By  th'  Great  Horn  Spoons, 
boy,  you  are  sick!   Can  you  make  th'  sink?" 

For  over  an  hour  Bayard  writhed  in  mortal 
agony,  the  sickest  boy  whose  boots  ever  refused  to 
leave  his  feet.  When  he  had  sufficiently  recovered 
to  admit  of  the  transfer,  he  was  taken  home  in  a 
carriage. 

The  next  morning  when  he  arrived  at  the  store 
he  found  Old  Ike  awaiting  him. 

"Boy,"  said  the  old  man,  resting  one  hand  on 
Bayard's  shoulder  and  looking  into  his  face,  "I've 
been  thinking  over  this  tobacco  business,  an'  I've 


come  t'  the  conclusion  that  I  ain't  been  settin'  a  very 
good  example  before  you.    Will  you  quit  if  I  will?" 

Bayard  returned  the  intentness  of  the  old  man's 
gaze  somewhat  defiantly.    "No,  I  won't,"  he  said. 

"What's  that?"  exclaimed  Old  Ike,  astonished  at 
the  boy's  bluntness. 

"No,  I  won't  do  that,"  repeated  Bayard.  "I'll  do 
better  than  that.  Just  as  long  as  you  use  tobacco 
I'll  not  use  it.    When  you  quit,  I'll  begin." 

A  merry  twinkle  came  into  Old  Ike's  eyes  as  he 
grasped  the  shrewd  comprehensiveness  of  the 
pledge. 

"Boy,"  he  said,  "beginning  next  Monday  morn- 
in'  you  take  a  week  off  an'  go  camping  with  the  other 
fellows  that's  going  out  to  Well's  Pond." 


Destroyed  in  the  San  Francisco  Fire.— The  Owl  Drug  Co.,  owner  ot 
several  drug  stores  in  San  Francisco,  Oakland,  and  Los  Angeles,  had  only 
constructed  this  central  establishment  for  its  operations  a  short  time 
before  the  earthquake  and  fire  devastated  nearly  the  entire  city.  It  was 
located  at  982-6  Howard  Street  in  San  Francisco.  The  company  had  pur- 
chafeed  the  two  stores  in  San  Francisco  of  the  Grant  Drug  Co.,  at  a  cost  of 
$100,000,  a  month  or  two  before  the  earthquake,  and  these  as  well  aS  Its 
previous  stores  were  destroyed.  Two  stores  in  Los  Angeles  and  one  in 
Oakland  remain  unaffected,  and  these  will  be  of  considerable  assistance  to 
the  company  in  reestablishing  itself  in  San  Francisco. 
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PERSONAL. 


AN  AGGRESSIVE  FIGURE. 

William  Muir,  Phar.D.,  is  one  of  the  aggressive 
personalities  in  the  drug  trade  of  Greater  New 
York.  He  sold  liis  prosperous  pharmacy  in  Brook- 
lyn three  or  four  years  ago,  and  since  then  has  not 
been  actively  engaged  in  the  practice  of  his  calling. 
His  interest  in  pharmaceutical  affairs  has  suffered 
no  abatement,  however,  and  it  would  indeed  be 
more  proper  to  say  that  the  relief  from  business 
engagements  has  enabled  him  to  devote  himself 
single-mindedly  to  public  work  in  the  interests  of 
better  pharmacy.      He    is    a    member  of  the  State 


WlLUAM  MUIR. 

ard  of   Pharmacy,    a    prominent  worker  in  the 

Miigs  County  Pharmaceutical  Society,  and  actively 

nterested   in   every    movement    of    importance    in 

\ew  York  City  or  New  York  Stale.     Dr.  Muir  is 

nancially  independent,  and  he  has  the  leisure  and 

le   inclination    for   pharmaceutical   service   that    is 

.ost  fortunate  for  his  calling. 

Dr.  Muir's  voice  is  always  to  be  heard  sturdily 

lised  in  the  interests  of  honesty  and  integrity  in 

hamiaceutical   practice.      At   a   recent   meeting  of 

ic  Kings  County   Pharmaceutical   Society  he  fell 

talking  of  the  carbolic  ordinance  enacted  in  New 

1  k  a  year  or  so  ago — an  ordinance  prohibiting 

■isale  of  solutions  of  the  acid  of  a  strength  greater 

lan  5  per  cent  except  equal  quantities  of  glycerin 

1(1  alcohol  be  admixed  with  tlie  product.     At  first 

iposed  to  this  act.  Dr.  Muir  had  come  to  see  the 

iblic  necessity  for  it ;  and  he'  asserted  in  vigorous 

ords  that  the  druggists  of  the  city  ought  to  re- 

ect  the  law  in  the  most  whole-hearted  manner. 

3on't  violate  the  law  because  a  customer  says  he 


can  get  the  pure  acid  of  the  other  fellow,"  he  de- 
clared. "The  'other  fellow'  is  always  causing  us 
trouble.  Everybody  is  afraid  of  him.  Forget  him. 
We  always  have  the  crooked  with  us,  and  we  al- 
ways shall.  If  every  man  was  prevented  from 
doing  honest  and  upright  things  from  the  fear  that 
some  other  man  would  transgress  the  law  if  he 
didn't,  no  good  would  ever  be  accomplished.  Let 
us  do  right  and  leave  the  'other  fellow'  to  take  care 
of  himself." 


A  NEW  BRANCH  MANAGER. 

The  appointment  some  time  since  of  W.  C. 
Hayhurst  to  the  management  of  the  important 
branch  in  St.  Louis  of  Parke,  Davis  &  Co.  brought 
pleasure  to  the  many  friends  which  this  capable 
young  man  has  in  the  wholesale  and  retail  drug 
trade.  Clean,  upright,  modest,  possessed  of  an  at- 
tractive personality,  endowed  with  a  gift  for  hard 
work,  Mr.  Hayhurst  not  only  wins  friends  readily 
but  is  well  fitted  to  succeed  in  his  new  role  of 
branch  manager. 


W.  C.  Hayhurst. 

He  was  born  in  Waterloo,  Wisconsin,  in  1869, 
was  graduated  in  due  time  from  the  town  high 
school,  and  then  spent  three  years  of  apprentice- 
ship in  a  drug  store.  Following  this  he  took  the 
course  at  the  Northwestern  School  of  Pharmacy 
and  received  his  diploma  in  1891..  Several  years 
more  were  spent  behind  the  counter,  this  time  with 
the  well  known  Chicago  firm  of  the  Dale  &  Semple 
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Drug  Co.,  and  then  Mr.  Hayhurst  entered  the 
employ  of  Parke,  Davis  &  Co.  He  filled  one  posi- 
tion after  another,  sometimes  on  the  road,  some- 
times in  the  Chicago  or  other  branches,  until  his 
record  won  him  the  coveted  post  at  St.  Louis  not 
long  ago. 

LETTERS. 

MR.  IRION'S  PRESCRIPTION  AGAIN. 

To  the  Editors: 

Again  referring  to  the  alkaloidal  prescription 
published  in  the  April  and  May  numbers  of  the 
Bulletin^  it  seems  that  none  of  those  who  replied 
has  noticed  the  alarmingly  large  dose  of  aconitine, 
which  practically  amounts  to  2/134  grain,  or  even 
more.     Here  is  the  prescription : 

Aconitine    48/134  grain. 

Digitalin    48/67  grain. 

Emetine     24/12  grain. 

Codeine  sulphate   8  grains. 

Water,  enough  to  make J/^  ounce. 

Mix  and  take  10  drops  every  half-hour  until  cough  is 
relieved. 

If  we  consider  a  drop  as  representing  a  minim, 
then  we  find  there  are  twenty-four  doses  in  this  pre- 
scription. As  I  have  said,  this  means  2/134  grains 
of  aconitine  to  the  dose.  As  a  matter  of  fact,  how- 
ever, I  have  found  by  experiment  that  10  drops, 
when  dropped  from  an  ordinary  half-ounce  pre- 
scription vial  such  as  would  be  used  in  this  case,  are 
sometimes  equal  to  from  20  to  30  minims:  hence 
the  patient  might  get  from  4/134  to  6/134  grain 
of  aconitine  to  the  dose,  which  is  directed  to  be 
given  every  half-hour  until  the  cough  is  relieved! 

I  can  find  no  authority  for  giving  more  than  1/100 
grain  of  aconitine  at  a  dose,  and  I  do  not  believe  I 
would  sleep  well  if  I  had  dispensed  a  prescription 
containing  as  much  of  the  substance  as  is  directed 
in  the  foregoing  prescription.  The  difference  be- 
tween a  drop  and  a  minim  in  this  case  makes  one 
ask  the  question:  Isn't  this  an  extremely  danger- 
ous and  improper  prescription  to  place  in  the  hands 
of  the  public?  What  is  the  proper  course  for  the 
druggist  to  follow  in  cases  of  this  kind  where  the 
prescription  is  a  "transient,"  and  where  it  is  im- 
possible to  communicate  with  the  physician?  In 
this  case,  too,  the  patient  wanted  a  copy  of  the 
prescription.  Robert  D.  Irion. 

Tyler,  Texas. 


A  MINNESOTA  DRUGGIST  AND  HIS  EARNINGS. 
To  the  Editors : 

The  various  articles  on  drug-store  profits  which 
you  have  published  from  time  to  time  have  been 
very  interesting  to  me.'  I  will  enclose  a  statement 
of  my  own  business,  and  I  should  like  to  know 
what  you  think  about  it.  It  could  be  better,  no 
doubt,  but  under  the  circumstances  I  feel  that  I 
have  done  fairly  well.  Here  is  my  business  state- 
ment for  the  year  ending  August  1,  1905 : 

Cash  sales  from  Aug.  1,  1904,  to  Aug.  1,  1905 $7787.33 

Credit   sales    1267.30 

Goods  sold  during  the  year $9054.63 

Goods  bought  during  the  year 4997.68 

Gross  profit $4056.95 

Expenses  for  the  year  as  follows : 

For  rent,  hire,  freight,  light,  heat,  adver- 
tising and  miscellaneous $921.08 

Insurance  72.70 

Interest  on  indebtedness 308.45 

Total   expenses,   not  including  my  salary $1302.18 

$2754.77 
Increase  in  stock  during  year 110.05 

Total  earnings   . .' $2864.82 

My  salary , 1000.00 

Net  profit $1864.82 

Let  me  explain  that  I  started  in  business  without 
a  dollar,  giving  my  notes  for  the  entire  stock  and 
fixtures  amounting  to  about  $2800.  Besides  this, 
I  at  Once  put  in  about  $200  additional  in  stock  and 
fixtures,  for  which  I  also  went  into  debt.  Thisj 
joint  indebtedness  explains  the  interest  item  ofi 
$308.45  which  I  have  shown  in  the  expense  account! 
in  my  statement.  { 

My  stock  and  fixtures  now  invoice  (or  did  whenj 
this  statement  was  made)  about  $3100.  I  carry; 
no  wall-paper,  paints,  oils,  or  musical  instruments,, 
and  in  fact  nothing  but  drugs,  stationery,  and  the 
like.     Nor  have  I  a  soda  fountain.  ; 

My  prescription  business  is  not  what  it  should  be  i 
but  I  have  every  reason  to  believe  that  it  will  im 
prove.  During  the  year  I  filled  1455  new  prescrip 
tions  and  527  "repeats."  Our  town  has  about  280(| 
inhabitants  and  there  is  one  other  drug  store.  W« 
have  five  physicians,  one  of  which  is  a  homeopath 
and  he  and  two  of  the  others  dispense  all  of  thai 
own  medicines.  I  get  my  share,  and  perhaps  ; 
little  more,  of  the  prescriptions  written  by  the  othe 
physicians. 
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I  am  of  course  in  debt  yet,  but  I  am  paying  all 
my  bills  when  due,  and  am  also  paying  something 
every  month  on  my  original  debt.  I  have  a  neat 
little  store  and  my  business  is  constantly  increasing. 
This  year  I  shall  probably  do  $1000  more  business 
than  last. 

I  have  been  paying  $33  a  month  rent,  but  a  few 
weeks  ago  bought  the  building — that  is,  I  bought 
it  in  this  way:  I  am  to  pay  $3200  in  monthly  in- 
stallments of  $30,  with  interest  on  the  indebtedness 
at  5^  per  cent.  I  rent  the  upstairs  for  enough  to 
pay  the  taxes  and  part  of  the  insurance. 

At  times  I  get  rather  impatient  and  worry  some- 
what about  being  in  debt,  but  I  am  working  hard 
every  day  and  hope  to  get  on  my  feet  by  at  least 
two  years  from  now.  Minnesota. 

[Note  by  the  Editors. — This  we  consider  a  very  good 
showing  indeed.  Evidently  "Minnesota"  has  only  a  boy  to 
help  him,  and  doubtless  he  is  himself  working  hard  and  con- 
fining himself  closely  to  the  business  in  order  to  make  as  much 
as  possible  and  pay  off  his  indebtedness.  He  has  the  right 
spirit,  and  in  a  few  years  will  own  both  his  store  and  the 
building  it  occupies,  as  well,  perhaps,  as  his  home  also. 

One  thing  we  do  not  especially  like  about  his  statement  is 
the  considerable  amount  of  credits  carried  on  his  books.  Of 
the  $1864.82  net  profit  realized  last  year,  $1267.30  was  repre- 
sented in  accounts,  some  of  which  may  be  good,  some  of  which 
may  be  bad,  and  nearly  all  of  which  is  eating  up  interest  that 
might  otherwise  be  earned.  "Minnesota"  needs  to  keep  his 
credit  business  down  as  low  as  possible,  be  sure  that  credit 
is  not  given  where  it  is  not  deserved,  and  make  his  collections 
systematically  and  continuously. 

"Minnesota's"  gross  profits  were  about  45  per  cent,  and  his 

expenses  (including  his  salary,  of  course)   something  over  21 

5er  cent.    These  figures  are  both  exceedingly  satisfactory,  and 

ogether  make  what  is  certainly  an  unusual   showing.     The 

xpenses  are  low  and  the  profits  are  high.    The  net  profits  are 

4  per  cent,  whereas  the  average  ranges  between  10  and  15.1 


AN  INTERESTING  LETTER  ON  BUSINESS 
ARITHMETIC. 

'o  the  Editors: 

Replying  somewhat  tardily  to  your  letter,  I  must 

onfess  to  some  little  doubt    as    to    the    propriety, 

'isdom,  or  even  usefulness  in  a  general  way  of  lay- 

ig  bare  the  "financial  heart  throbs"  of  one's  busi- 

ess.    If  I  may  be  pardoned  for  dropping  into  what 

3me  of  my  editor  friends  might  call  a  "philosophi- 

il  vein,"  I  should  say  that  even  the  regular  lines 

f  business    like    nautical   or    matrimonial  voyages 

mnot  be  governed  by  set  rules.    It  is  true  that  the 

ise  captain  will  avail  himself  of  all  possible  charts 

id  ship-logs,  but  in  the  end  the  safety  and  welfare 

the  ship  and  all  aboard  in  each  individual  voyage 


must  depend  upon  the  vigilance  and  faithfulness  of 
the  pilot,  and  no  captain,  matrimonial  or  nautical, 
makes  a  voyage  twice  under  exactly  the  same  cir- 
cumstances. 

There  may  be  so  much  difference  in  the  way  two 
stores  are  organized  as  to  leave  little  value  in  an 
array  of  statistics  furnished  by  them.  It  is  habit 
with  some  proprietors  to  keep  down  expense  and 
keep  down  stock,  and  sometimes  one  would  think 
it  was  their  effort  also  to  keep  down  the  number  of 
customers  they  serve,  being  absolutely  unwilling  to 
take  on  a  customer  either  as  a  regular  or  occasional 
patron  unless  each  individual  transaction  with  him 
pays  a  profit.  Other  people  believe  that  the  gross 
profits  of  a  store  are  derived  from  all  the  customers 
in  the  aggregate,  and  that  out  of  every  hundred 
who  visit  the  store,  at  least  a  large  percentage  will 
leave  it  better  off  after  than  before  their  visit. 

In  our  own  particular  store  we  do  a  considerable 
business  on  a  very  small  profit  and  considerable 
more  on  a  very  handsome  profit.  Goods  that  are 
bought  in  the  open  market  and  sold  quickly  with- 
out any  great  outlay  for  storage,  clerk  hire,  or  other 
extra  expense  can  be  sold  for  a  small  margin  of 
profit,  while  other  lines  of  goods,  like  manufactured 
products  which  involve  quite  an  outlay  in  the  way 
of  labels,  bottles,  and  labor,  must  of  course  pay  a 
liandsome  profit  on  the  amount  of  money  invested. 

Where  a  retail  drug  tfade  develops  into  a  con- 
siderable manufacturing  and  prescription  business, 
it  will  be  noted  that  the  item  of  clerk  hire  and  labor 
gets  higher.  But  the  element  of  rent,  in  the  obser- 
vation of  the  writer,  represents  the  same  percentage 
of  the  gross  receipts  of  the  business  in  the  small 
store  as  in  the  large  store.  We  occupy  a  high- 
priced  corner,  but  our  rent  has  never  yet  been  5  per 
cent  of  our  gross  receipts.  For  the  past  few  years 
4  per  cent  would  be  nearer  the  figure,  and  this  rate 
of  per  cent  was  just  about  the  same  when  we  did 
half  the  business  we  are  doing  now  and  paid  only 
half  the  rent. 

Replying  to  the  question  as  to  whether  we  strive 
to  realize  a  definite  percentage  of  profit  on  all  arti- 
cles sold,  I  will  state  that  we  make  no  such  attempt 
but  believe  instead  that  one  of  the  most  important 
points  in  the  successful  conduct  of  a  business  is 
knowing  where  to  put  the  profit  on,  and  that  while 
20  per  cent  profit  would  be  all  the  traffic  would  bear 
in  some  instances,  80  or  possibly  120  per  cent  on 
another  article  would  seem  no  more  burdensome  to 
the  purchaser  and  would  really  be  just  as  legiti- 
mate. 
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A  small  point  in  the  prescription  department  that 
has  always  attracted  the  writer's  attention  is  the 
pricing  of  ointments.  I  believe  these  are  generally 
compounded  for  too  low  a  price.  Even  a  half- 
ounce  ointment  should  command  a  price  of  35  cents, 
since  it  requires  the  services  of  a  skilled  pharmacist 
for  twice  the  length  of  time  that  would  be  needed 
to  dispense  a  mixture  which  would  be  priced  at 
from  50  cents  to  $1.00.  Small  prescriptions  for 
eye  drops  which  need  the  most  scrupulous  care  both 
in  the  selection  of  the  component  parts  as  well  as 
in  the  dispensing,  should  also  command  a  good 
price,  and,  in  the  experience  of  the  writer,  the  pa- 
tient is  as  willing  to  pay  35  cents  as  25  cents. 

Our  prescription  business  for  the  month  of  Janu- 
ary was  17  per  cent  of  our  whole  business.  Our 
clerk  hire  is  about  12  per  cent  of  our  gross  receipts, 
this  figure,  however,  not  including  the  salaries  of 
the  two  active  members  of  the  firm. 

We  have  all  the  statistics  about  our  business  for 
which  you  ask,  but  we  really  do  not  feel  like  giving 
them  out  for  publication.  We  may  state,  however, 
that  the  last  two  years  have  been  the  most  profita- 
ble we  have  ever  had,  and  that  altogether,  in  the 
opinion  of  the  writer,  the  outlook  for  the  future  of 
pharmacy  (or,  if  you  please,  "the  drug  store  busi- 
ness") is  now  better  than  ever  before. 

Charles  R.   Sherman, 
President  and  Treasurer  of  the  Sherman  &  McConnell  Drug 

Co.,  Omaha,  Nebraska. 


CAN  YOU  GUESS  IT? 

To  the  Editors: 

I  think  the  enclosed  order  is  ahead  of  them  all ! 
It  beats  those  you  have  been  publishing  in  the 
Bulletin  from  month  to  month.     I  do  not  know 


whether  it  will  be  necessary  to  interpret  this  for  the 
benefit  of  Bulletin  readers  or  not.  It's  simple 
enough  after  all,  and  I  guess  they  can  make  it  out 
all  right.  Ademaire  Bartholomew, 

With  George  W.  Mason. 
Lock  Haven,  Pa.        ,_,  , 


THE  SODA  FOUNTAIN. 

To  the  Editors: 

Regarding  your  symposium  last  month  on  the 
subject  of  soda  business,  let  me  say  that  with  us 
chocolate  is  our  largest  seller.  We  take  a  great  deal 
of  pains  with  it.  We  use  a  high-priced  cocoa 
(Bensdorp's),  employ  the  best  vanilla,  cook  the 
product  thoroughly  on  a  water  hath,  and  finally  run 
it  through  cheese-cloth  to  remove  any  possible 
lumps. 

We  consider  the  soda  itself  our  best  advertise- 
ment. Give  better  soda  than  your  competitor,  and 
you  will  soon  see  people  at  your  fountain  who  have 
passed  right  by  others.  We  have  never  done  any 
advertising  for  soda  other  than  to  run  three  or  four 
ads.  in  each  summer  issue  of  "Cunningham's  Bulle- 
tin," and  to  issue  an  occasional  booklet  on  the  sub- 
ject. 

We  have  never  had  a  soda  opening,  but  we  did 
have  an  opening  a  year  or  two  ago  when  our  special 
prescription  room  was  completed,  and  at  that  time 
we  had  music  and  free  soda.  We  gave  soda  to  all 
who  could  get  near  enough  to  the  dispensers  to  place 
their  orders.     We  had  no  tickets  and  no  red  tape. 

I  distributed  free  soda  tickets  once — the  scheme 
was  a  flat  failure! 

"Cunningham's  Bulletin,"  being  placed  every 
month  in  2200  homes,  and  wrapped  up  besides  in 
1800  packages  at  the  counter,  is  undoubtedly  the 
best  way  for  us  to  advertise  soda.  We  always  use 
cuts  in  our  soda  ads. 

Andrew  R.  Cunningham. 

Detroit,  Mich.  i 


A  WINDOW  DISPLAY  OF  CHARCOAL  TABLETS,  j 

To  the  Editors  :  I 

I  might  give  you  something  that  we  used  in  thej 
window  several  weeks  ago  with  good  results.     Ifj 
you  care  to  use  it  in  the  Bulletin,  well  and  good,    i 
It  was  a  window  display  of  charcoal  tablets.    In 
place  of  the  usual  curtain  in  the  back  of  the  window.j 
we  made  a  background  of  plain  white  cardboard,  1% 
inches  high  and  the  width  of  the  window.    We  glueci 
small  pieces  of  ordinary  charcoal  onto  this  cardboarc 
in  order  to   make  the   following  sign :    "Charcoal 
Tablets — 10c."     These  letters  were  first  traced  witl^ 
a  lead-pencil  and  the  pieces  of  charcoal  then  glue(; 
on   in  the  proper  places.     A  border  of  gilt  pape' 
2^4  inches  wide  was  then  made  all  around  the  sign 
The  floor  of  the  window  was  first  covered  witlj 
plain  white  paper,  and  was  then  arranged  with  ■" 
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display  as  follows :  In  the  center  were  small  piles 
of  charcoal  tablets  in  boxes ;  around  the  whole  was  a 
border  of  gilt  paper  2^  inches  wide,  and  the  rest 
of  the  window  floor  was  covered  with  charcoal  in 
rough  pieces.  Small  signs,  about  5  by  8  inches, 
printed  in  black  on  white  cardboard,  and  bordered 
with  gilt  paper,  were  placed  among  the  pieces  of 
charcoal.  These  signs  read  as  follows :  "For  Heart- 
burn"—"For  Indigestion"— "For  Bad  Breath"— 
"For  Sour  Stomach." 

We  made  all  these  signs  ourselves,  and  the  display, 
including  a  half  bushel  of  charcoal,  cost  us  alto- 
gether about  50  cents  and  required  a  little  less  than 
four  hours'  time.  While  the  display  was  in  the 
window  we  sold  05  boxes  of  the  tablets,  and  during 
the  three  or  four  weeks  which  have  since  elapsed 
we  have  sold  at  least  four  times  as  many  tablets  as 
we  ordinarily  do.  Considering  that  our  sales  did 
not  average  half  a  dozen  boxes  a  week  previously, 
I  we  think  the  results  were  very  satisfactory. 

M.  W.  Bam  FORD. 

Reading,   Pa. 


FROM  THREE  COUNTRIES  UNDER  THE  BRITISH 
!  FLAG. 

To  the  Editors : 

I  am  only  a  new  subscriber  to  the  Bulletin,  but 
I  am  greatly  delighted  with  the  journal,  especially 
the  Business  Hints,  and  I  await  each  number  with 
•^■^o-erness.  W.  S.  Bound. 

Llandrindod  Wells,  Wales. 

*  *      * 

I  the  Editors: 
think  the  Bulletin  a  very  useful  and  instruc- 
i  journal,  and  I  would  not  be  without  it.     My 
k  takes  great  interest  in  it,  and  often  has  his 
dows  trimmed  from  displays  he  sees  inserted. 

W.  Brent,  M.D. 
Mahone,  Nova  Scotia. 

*  *      ♦ 
To  the  Editors: 

Enclosed   please  find   my   subscription    for    two 

'irs   in    advance,    the   amount,    including   foreign 

-tage,  being  $3.00.     I  must  take  this  opportunity 

telling  you  how  much  I  enjoy  the  reading  of  the 

ulletin.  I  subscribe  to  quite  a  number  of 
'liarmaceutical   magazines,   but    I   can   assure   you 

lat  there  is  none  whose  reading  I  look  forward  to 
much.     Your  special  articles  on  business  hints 

ave  taught  me  many  lessons,  especially  in  adver- 

sing.     I  think  druggists  as  a  rule  are  waking  up 


to  the  fact  that  window  displays  are  one  of  the 
best  means  of  advertising,  and  if  you  will  take  a 
suggestion  I  think  you  can  still  more  enhance  the 
value  of  your  journal  by  more  numerous  hints  to 
educate  them  in  this  direction. 

P.  W.  Merfield. 
Kew,  Australia. 


A  GROUP  OF  QUEER  ONES. 

The  three  orders  shown  in  the  accompanying 
illustration  have  all  been  received  from  Bulletin 
readers.  The  first  one,  contributed  by  T.  W.  Stock, 
Ph.G.,  Tampico,  111.,  represents  a  veterinarian's 
prescription,  and  is  generously  left  for  interpreta- 
tion by  Bulletin  subscribers.     The  second,  sent 


P  ■     ■ 
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in  by  J.  W.'  MuUin,  Ph.G.,  Unity  Station,  Pa.,  may 
in  good,  plain  English  be  interpreted  as  follows: 
"Gimme  two  leeches."  The  third,  received  from 
the  Ullin  Drug  Store,  Ullin,  111.,  would  never  be 
guessed  in  a  thousand  years:  "diamond  dye  wine 
color"  was  the  article  desired. 


A  BABY  WINDOW. 

To   the    Editors: 

We  had  a  baby  window  recently  which  was  very 
successful.  We  borrowed  a  nice  baby  cab  from  a 
furniture  store  and  then  placed  within  it  a  large, 
handsome  doll,  suitably  surrounded  and  covered  with 
the  necessary  wrappings.  This  was  placed  in  the 
center  of  the  window,  and  then  there  was  a  liberal 
display  of  all  sorts  of  baby  necessaries — foods,  nip- 
ples, nursing  bottles,  feeders,  colic  cures,  etc.,  etc. 
There  were  several  placards.  The  doll  in  the  car- 
riage was  apparently  holding  a  bottle  of  milk  and 
was  seemingly  in  the  act  of  feeding  from  it. 

W.  W.  Richards. 

Cedar  Rapids,  Iowa.  i 
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A  Prescription  Window. — 

The  accompanying  prescription  window  display  was  kindly 
sent  in  to  the  Bulletin  by  H.  H.  Reed,  of  Osawatomie,  Kan- 
sas. Mr.  Reed  thus  describes  the  window:  "In  the  back  of 
the  window  were  four  5-gallon  and  one  2-gallon  containers 
filled  with  standard  medicines.  On  top  of  the  container  in  the 
rear  center  was  a  25-ounce  can  of  quinine  sulphate.  In  the 
foreground  were  mortars,  graduates,  percolators,  beaker 
glasses,  test-tubes,  and  spatulas.  Among  these  was  a  piece  of 
white  cardboard  to  which  had  been  glued  about  200  pills  and 
tablets  of  various  kinds,  and  in  front  of  this  was  a  pill-tile 
with  a  batch  made  up  of  long  graduated  rows  and  a  half 
dozen  cut  off  and  formed  into  pills.  Scattered  about  else- 
where in  the  window  were  10,000  prescriptions  which  had 
been  filled  in  the  store  and  arranged  in  bunches  of  500  each. 


"If  you  think  this  display  \yill  benefit  the  readers  of  the 
Bulletin  I  shall  be  pleased  to  have  you  publish  it.  The  idea 
struck  me  as  being  a  first-class  one,  for  prescription  advertis- 
ing, I  fear,  is  being  sadly  neglected  by  druggists  generally." 

Distributing  a  Poetic  Pamphlet 

L.  A.  Hassell  &  Son,  2418  Second  Avenue  in  New  York 
City,  way  up  at  the  corner  of  124th  Street,  evidently  get  out 
little  collections  of  poetry  as  advertisements.  As  we  write 
we  have  before  us  a  16-page  booklet,  3^  by  6  inches  in  size, 
and  furnished  with  a  red  cover.  It  contains  bits  of  verse  of 
different  kinds  collected  from  various  sources,  together  with 
a  few  jokes  sprinkled  in  here  and  there.  The  only  advertis- 
ing in  the  book  is  to  be  found  on  the  two  rear  cover  pages. 
An  introductory  statement  on  the  first  inside  cover  page 
speaks  of  a  "blue  book"  formely  gotten  out  on  the  same 
plan,  and  suggests  that  the  successful  acceptance  of  that 
inspired  the  publication  of  the  present  "red  book."     Doubt- 


less people  who  had  any  liking  for  verse  would  keep  such  a 
brochure,  but  whether  it  constitutes  good  advertising  is  seri- 
ously open  to  question.  Of  course  it  ought  to  be  considered 
that  Hassell  &  Son  are  way  up  town  in  New  York  in  what 
is  probably  a  residence  locality,  where  most  of  their  patrons 
are  doubtless  known  to  them  personally. 

Exploiting  a  Corn  Cure. — 

The  following  advertisement  by  F.  X.  Cook,  of  Pittsburg, 
Pa.,  whose  advertising  specimens  have  from  time  to  time 
been  reproduced  in  this  department,  was  not  used  as  a  news- 
paper announcement,  but  was  printed  on  a  small  card,  2^  by 
3^  inches  in  size,  and  distributed  in  packages  leaving  the 
counter : 


Keep  Your  Feet 

...  OFF  YOUR  MIND. 

How  can  you  think  right  when  you 
have  corns  to  worry  you. 

Corns  are  nature's  attempt  to  defend 
herself  against  undue  friction  on  some 
part  of  the  foot. 

Just  two  things  you  must  do  to  be 
cured — remove  the  cause  of  the  fric- 
tion^and  remove  the  corn  with 

COLONIAL  CORN  CURE 

Both  simple  and  easy.  The  remedy 
is  efficient  but  not  severe.  It  does  bet- 
ter work  than  all  other  remedies  do 
with  all  their  hurt.  Cures  hard  and 
soft  corns,  bunions,  callouses,  etc. 
Seldom  fails.  If  it  does— your  money 
back.  a_5  CEiTXS. 

F.  X.  COOK,  DRUGGIST. 

SUCCESSOR   TO   SIEGFRIED  ti  COOK. 

AIKCN  AND   WALNUT. 

Bell  Phone  1887  Bighlaad.       P.  &  A.  Phone  206  Park. 


Some  Soda  Tips. — 

"Soda  customers  are  generally  looking  for  something  new 
in  the  soda  line,"  said  W.  H.  Tibbals,  in  a  paper  read  before 
the  Kentucky  Pharmaceutical  Association.  "Get  up  a  new 
drink  occasionally,  and  keep  pushing  it.  If  your  trade  will 
not  justify  your  keeping  sherbet  or  fruit  ices  every  day,  have 
one  kind  one  or  two  days  each  week  at  least,  and  make  this 
known  by  hanging  out  a  card.  Lemon,  orange,  and  pine- 
apple ices  are  popular.  If  your  fountain  has  side  draft  tubes, 
they  may  be  used  to  good  advantage  for  ginger  ale,  root  beer, 
or  similar  drinks,  which  can  be  made  at  a  small  expense  where 
you  have  a  carbonating  outfit,  which  every  soda  dealer  should 
have.  A  very  good  outfit  can  be  bought  for  $20.  There  can, 
be  enough  saved  in  a  short  time  by  carbonating  your  own 
soda  water  to  pay  for  the  outfit;  besides,  you  are  enabled  to, 
make  and  carbonate  these  side  drinks,  in  which  there  is  a 
far  better  margin  of  profit  than  in  ice  cream  soda  at  5  cents. 
A  good  quality  of  root  beer  or  ginger  ale  can  be  made  from 
extracts,  several  different  brands  of  which  are  on  the  market. 
We  have  found  a  very  good  way  to  get  these  drinks  started 
is  to  have  a  circular  printed  giving  a  list  of  the  different 
drinks  you  are  serving,  and  at  the  bottom  of  the  circular  a 
coupon  for  one  glass  of  ginger  ale  or  root  beer,  good  on  a 


BULLETIN  OF  PHARMACY 


255 


certain  date,  or  for  a  number  of  days.  To  give  away  two  or 
three  hundred  glasses  in  this  way  will  make  more  soda  cus- 
tomers than  twice  the  cost  spent  in  other  advertising.  The 
man  who  has  several  hundred  dollars  invested  in  soda  appar- 
atus cannot  afford  to  shake  lemonade  at  5  cents.  Make  it 
good  and  charge  10  cents.  Those  who  know  what  good 
lemonade  is  will  prefer  to  pay  you  10  cents  rather  than  buy 
the  5-cent  kind." 

A  Newspaper  Ad. — 

Gray  &  Worcester,  of  208  Woodward  Avenue,  Detroit,  are 
large  down-town  dealers  who  use  space  habitually  in  the  dty 
dailies.  They  are  thorough  believers  in  newspaper  advertii- 
ing.    Here  is  one  of  their  recent  ads: 


It  Takes 
Knowledge 

at  well  as  drugs  to  fill  Pre- 
scriptions, and  o«  the  degree 
of  knowledge  depends  the 
value  of  the  Pwscriptlon. 

We  claim  there  are  five  ss- 
sential  ^hlngs  in  filling  Pre- 
scriptions: 

PURE  DRUGS, 
FRESH  DRUGS, 
ACCURACY, 
CLEAN  UTENSILS, 
BRAINS. 

If  you  agree  with  us  our 
service  Is  at  your  disposal. 


G 


RAY  (Si, 
WORCESTER 


1 


Prescription  Pharmacists. 

208  Woodward  Ave. 


^ertising  Olive  Oil. — 

)uring  the  last  two  or  three  months  we  have  reproduced 
^this  department  several  olive  oil  advertisements  designed 
ly  Mr.  B.  S.  Cooban,  63d  Street  and  Normal  Avenue,  Chi- 
cago. We  now  observe  that  Mr.  Cooban  has  gone  a  step 
farther  and  gotten  up  a  quite  elaborate  booklet  of  eight 
pages  and  cover,  devoted  entirely  to  the  same  subject.  The 
purpose  of  the  booklet  is  to  show  the  undoubted  food  value 
of  olive  oil  and  also  its  many  advantages  as  a  medicinal 
agent.  It  is  unquestionably  the  fact  that  every  druggist  could 
work  up  a  considerable  sale  on  olive  oil  if  he  educated  the 
people  to  its  many 


A  Prescription  Ad. — 

Wallace  &  Bohn,  Myrtle  and  14th  Streets,  Detroit,  Mich., 
recently  got  out  an  attractive  booklet.  One  page  bore  the 
following  message  concerning  prescriptions: 


PRESCRIPTIONS 


*■ 


Three  Things 

Honesty 

Accuracy 

Intelligence 

are  a  part  of  every  prescription  we 
fill.  The  doctor  doesn't  write  them 
down  with  the  other  ingredients  be- 
cause ol  a  tacit  understanding  that 
they  are  to  go  in  always---and  he 
knows  that  they  WILL  go  in  when  you 
bring  his  order  to  us. 


Wallace  &  Bohn 

Druggists 
Cor.  Wlyrlle  and  Fourlccnth 


■* 
-* 
•* 
■* 

--ft 

■* 

-* 

-* 

* 


9<^      #      #      *      #     "  "t 


Wallace  &  Bohn  always  believe  thoroughly  m  advertisinf 
their  description  department  on  every  possible  occasion. 

Working  Up  a  Run  on  Candy. — 

Minor  E.  Keyes,  the  Detroit  druggist,  recently  hit  upon  a 
very  clever  scheme  to  boom  a  certain  brand  of  candy — lO-cent 
boxes  of  "maple  walnuts."  He  did  it  all  by  means  of  a  win- 
dow display.  In  a  word,  the  display  told  the  story  of  the 
manufacture  of  maple  sugar,  and  it  was  exhibited  during  the 
maple  season  in  the  spring.  A  small  maple  tree  or  bough, 
secured  from  the  city  park,  was  placed  in  one  corner  of  the 
window,  and  it  was  "tapped,"  and  the  tap  provided  with  a 
small  bucket  in  the  regulation  manner.  By  some  means  water 
was  made  to  drip  from  the  tap  in  order  to  carry  out  the 
realistic  effect.  In  the  rear  center  of  the  window  a  very  good 
simulation  of  fire  and  kettle  was  arranged  in  such  a  way  as 
to  suggest  the  boiling  of  the  sap  and  the  making  of  the  sugar, 
and  an  alternating  electric  bulb  attracted  the  attention  of 
passers-by  to  this  feature  of  the  display.  Elsewhere  there 
was  a  gallon  bottle  of  the  syrup  itself,  and  in  still  another 
place  a  large  container  full  of  walnut  meats.  A  single  placard 
in  the  window  announced  that  these  various  operations  and 
articles  indicated  the  manufacture  of  the  candy.  Lastly,  there 
was  a  little  of  the  candy  itself  displayed  in  boxes,  but  not  so 
much  as  to  conceal  the  features  of  the  window,  which  really 
told  the  story.  Of  course  the  price  of  the  candy  was  given. 
We  know  from  actual  observation  that  the  sale  of  this  pro- 
duct during  the  week  in  which  tke  display  was  exhibited  wa« 
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very  large.    Indeed,  Mr.  Keyes  succeeded  in  getting  a  patron- 
age on  this  article  which  has  continued  ever  since. 

On  another  occasion  recently  Mr.  Keyes  bought  a  large 
lot  of  candy  kisses  at  a  special  figure.  He  dumped  the  win- 
dov\r  nearly  full  of  them,  and  then  placed  a  placard  on  top  of 
the  heap  reading  as  follows:  "A  Quart  of  Kisses  for  10 
cents."  A  quart  measure  on  the  pile  completed  the  story. 
That  quantities  of  kisses  were  sold  during  that  week  need 
scarcely  be  said.  Every  young  fellow  had  to  march  in  and 
buy  a  quart  for  his  girl ! 

Three  More  of  Cunningham's  Ads. — 

•This  month  we  are  printing  three  more  of  the  little  ad- 
vertisements clipped  from  "Cunningham's  Bulletin,"  pub- 
lished by  Druggist  Andrew  R.  Cunningham  of  Detroit.  The 
soda  and  4th  of  July  ads.  will  be  found  particularly  pertinent 
at  this  season,  while  prescription  announcements  are  always 
in  order. 


Cry  Our  Soda 


of  the 
▼ery  few  fountains  at  which 
eftOD  customer  receives 

An  Absolutely  Cl<an  Clast 

At  rooRt  fonntains  the  glasses 
and  spoons  never  see  a  cake  ot 
aoaporatowel.  They aresimply 


Scientiiic 
Compounding 


Wc  hive  always  mide  a  specialty 
of  prtacriplton  woTk.  and  as  a  reauh 
are  favored  by  boih  the  physician 
and  the  public.  Our  stock  of  pre- 
scription drugs  Is  very  complete  and 
is  of  (be  hifbest  possible  character. 
The  equipment  of  our  prescription 
department  is  modern  io  all  its  de- 
tails. Ve  employ  a  checking  system 
that  removes  the  possibility  of  error 
and  our  prices  are  invsriably  as  low 
as  can  be  made  (or  perfect  service. 


ANDftCV    R.    CUNNIMHAn. 
264  Jos.  Ummk  AvtMC. 


S-l-Z-Z!  BANG!  A-H-H-H!! 

A  big  lot  of  rockets,  roman 
candles,  volcanoes,  flower 
pels,  pin  wheels,  fiery  ser- 
pents and  other  fireworks — 
ail  made  this  year — all  sure 
to  go  off.  We  have  every- 
thing to  celebrate  at  prices 
that  make  celebrating  easy. 
Better  select  early. 

Andrew  R,  Cunningham, 
2tt4  Jos.  CAmpjtu  >4>e. 


More  Drug-store  Papers. — 

In  the  last  two  numbers  of  the  Bulletin  we  have  spoken 
of  druggists  in  different  parts  of  the  country  who  get  out 
little  drug-store  papers  of  their  own.  During  the  last  week 
or  two  we  have  received  additional  specimens  from  other 
readers.  Wallace  &  Bohn,  Myrtle  and  14th  Streets,  Detroit, 
Mich.,  publish  a  four-page,  55^  by  8^/2  inch  paper  entitled 
"The  Scout."  P.  Henry  Utech,  209  Chestnut  Street,  Mead- 
ville,  Pa.,  gets  out  a  four-page,  8^  by  12  sheet  which  he 
calls  "Drug  Store  News."  A  larger  paper  than  either  of  the 
foregoing  is  "The  Modern  Druggist,"  gotten  out  by  George 
F.  Lee,  of  Middletown,  Delaware :  this  has  four  pages  11^ 
by  14  inches  in  size. 

A  unique  feature  of  "The  Scout"  is  a  condensed  pro- 
gramme giving  all  of  the  attractions  for  the  month  in  the 
various  Detroit  theaters.  "Drug  Store  News"  contains  a  lot 
of  good  stuff,  but  is  somewhat  spoiled  by  being  printed  on 
ordinary  newspaper  stock.'  "The  Modern  Druggist,"  printed 
in  a  smaller  town  than  the  others,  lends  itself  to  local  news 
with  considerable  success:  indeed,  the  front  page  is  almost 
entirely  given  up  to  personal  items  that  must  give  the  journal 
a  certain  newspaper  value  and  interest.  In  future  instal- 
ments of  the  department  of  "Business  Hints,"  when  our  space 
is  less  crowded,  we  intend  to  reprint  specimen  advertisements 
from  all  of  these  journals. 

Incidentally  we  may  say  in  passing  that  it  is  a  source  of 


considerable  pleasure  to  us  to  see  that  many  of  the  adver- 
tisements in  these  several  drug-store  papers  have  been  bor- 
rowed from  this  department  of  the  Bulletin,  while  jokes  and 
the  like  have  in  some  instances  also  been  taken  from  our 
"Scrap  Book." 

A  Catchy  Headline. — 

Some  months  ago  in  this  department  we  spoke  of  the 
merit  of  having  a  catchy  phrase  or  headline  to  characterize  all 
of  one's  advertisements,  and  we  particularly  mentioned  the 
legend  "Axt  says,"  used  as  a  headline  with  good  effect  by 
J.  H.  Axt,  of  Fort  Madison,  Iowa.  We  observe  now  that 
D.  W.  Morris  &  Son,  of  Emporia,  Kansas,  have  adopted  this 
same  headline,  and  that  the  words  "Morris  says"  now  appear 
over  the  newspaper  announcements  of  this  enterprising  firm 
of  druggists.    The  idea  is  worth  general  duplication. 

A  Vanilla  Advertisement. —  , 

The  following  advertisement  for  extract  of  vanilla  is  sent 
us  by  J.  A.  Kiedaisch,  of  Wilkinson  &  Co.,  422  Main  Street, 
Keokuk,  Iowa.  It  is  an  envelope-  or  package-slip,  3^^  by  6 
inches  in  size,  and  printed  in  blue  and  red  ink  on  a  good 
quality  of  light-blue  paper. 


Wilkinsorv  6v  Co.'s 
Pure,   RicK,   Strong 

Vanilla 
Extract 


'I'lie  richness  and  strength  <jI  llavor  ami 
the  purity  of  Our  Vanilla  Extract 
are  only  obtainable  by  making  it  front 
the  fniest  Mexican  vanilla  beans,  hisli- 
grade,  deodori/ied  spirits  ;t1id  ptirc  rock 
candy 

After  being  carefully  niatle  Our 
Vanilla  Extract  is  just  as  carefull> 
aged,  none  being  ofTered  for  sale  until  it 
has  fx^en  thoroughly  macerated  and 
matured. 

C.ive  Our  Vanilla  Extract  a  trial 
when  next  you  cook  something  you  w  ish 
to  he  pariicularly  deliciotis. 

)!i  iiig  your  lx>Ule  »ii<l  \vr  » ill  give  yoii  one  and  .1 
tialt  limes  as  much  01  tins  siriclly  pnre  \  anill.1  as 
Min  can  buy  of  any  ciiiei  kind  nliendv  t)Ottled  (or 
ihe  s.Ttne  money 

WILKINSON  <a  CO. 

KEOKUK'S 
LEADING   ORVGGISTS 

422    MAIN   ST. 


Fungi  in  the  Window. — 

Detroit  has  a  "Mycological  Club."  Recently  Mr.  A.  L. 
Walker,  a  well  known  pharmacist  in  the  city,  threw  his  win-j 
dow  open  for  the  annual  exhibit  of  the  organization,  andj 
fungi  of  all  kinds  and  conditions  were  shown.  It  attracted 
observers  from  all  over  the  city,  and  that  it  did  Mr.  Walker 
good  need  scarcely  be  pointed  out.  Is  there  a  suggestion  here 
for  others? 
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PRACTICAL  PHARMACY. 


New  Oxygen-bearing  Salts. — 

One  of  the  late  developments  in  pharmacy  is  the  use  of 
dry  salts  which  yield  oxygen  in  much  the  manner  that  hydro- 
gen peroxide  has  done  so  successfully  for  many  years.  Of 
these,  sodium  perborate  is  the  most  familiar  and  satisfactory. 
It  is  readily  soluble  in  water  and  gives  up  its  oxygen  upon 
contact  with  it.  Other  perborates  and  peroxides  are  not  so 
soluble  in  water,  but  readily  yield  up  their  content  of  oxygen 
on  being  brought  into  contact  with  water  or  moisture.  In 
the  latter  group  belong  strontium  peroxide  and  the  alkali 
perborates. 

A  very  interesting  article  on  this  subject,  entitled  the  "New 
Pharmaceutical  Sources  of  Oxygen,"  was  read  by  Richard 
von  Foregger,  Ph.D.,  at  a  recent  meeting  of  the  Kings  County 
Pharmaceutical  Society.  Dr.  von  Foregger  thus  described 
the  reaction  which  takes  place  when  sodium  perborate  is 
dissolved  in  water: 

NaBOj  +  H2O  =  NaBO^  -I-  H,Oj  and  4NaBO,  +  CDs  = 
Na^B^O,  +  NaaB^G-  +  NaXCj. 

Sodium  metaborate  is  probably  formed  first,  and  the 
unstable  nature  of  this  salt  is  well  known.  In  contact  with 
the  carbon  dioxide  contained  in  the  water  it  is  transformed 
into  borax  and  sodium  carbonate.  It  is  evident  therefore 
that  in  a  solution  of  sodium  perborate  hydrogen  peroxide  is 
formed  on  one  side  and  an  alkaline  borax  on  the  other.  The 
first  reaction  is  instantaneous  and  affords  an  ideal  means  for 
the  production  of  solutions  of  hydrogen  dioxide  at  the  time 
and  place  of  consumption. 

The  freedom  with  which  the  peroxides  and  the  perborates 
part  with  their  oxygen  makes  them  particularly  available  in 
products  where  the  germicidal  action  of  oxygen  is  beneficial. 
These  salts,  for  instance,  are  particularly  applicable  for  use 
in  foot  powders.  Most  of  the  popular  foot  powders  are  noth- 
ing but  absorbents,  and  after  being  abundantly  applied  they 
act  as  little  more  than  irritating  pastes,  whereas  zinc  peroxide 
exerts  a  curative  action  through  the  liberation  of  active  oxy- 
gen within  the  tissues,  restoring  them  to  a  healthy  condition. 
Strontium  peroxide  is  very  useful  as  an  ingredient  in  tooth 
powders,  and  in  fact  dental  preparations  which  yield  oxygen 
when  brought  in  contact  with  the  moisture  of  the  mouth,  or 
with  water  on  the  brush,  have  sprung  into  considerable  popu- 
larity within  the  last  few  years.  Dr.  von  Foregger  suggests 
also  the  use  of  magnesium  peroxide  as  a  preservative  for 
fruit  syrups,  displacing  in  this  connection  salicylic  and  benzoic 
acids,  which  he  deems  harmful. 

[A  formula  for  the  manufacture  of  sodium  perborate  was 
ontributed  to  the  April  Bulletin  by  F.  P.  Robinson.] 

"Developing"  Lemon  and  Other  Oil  Flavors. — 

Prof.  Wilbur  L.  Scoville  delivered  a  very  valuable  lecture 
t'efore  the  Manhattan  Pharmaceutical  Association  a  month  or 
two  ago  on  "Pharmaceutical  Flavors  and  Their  Uses."     The 
lecture    was   reported    in    the    American   Druggist,   and    Pro- 
fessor Scoville  made  the   following  interesting  remarks  con- 
erning   lemon    and    other   oil    flavors :    "No    flavoring  varies 
nore  widely,"  said  he,  "than  do  orange  and  lemon  oils.     You 
an't  make  a  chemical  examination  of  all  the  oils  you  use, 
ijut  you  can  make  an  examination  as  to  their  freshness.    For 


myself,  I  prefer  to  use  the  tincture  of  fresh  orange  and 
lemon  peel,  but  others  may  find  some  other  way  of  procuring 
the  pure  oils.  Even  when  you  have  a  pure  oil,  however,  you 
find  that  the  taste  is  not  that  of  the  fresh  orange  or  lemon. 
But  if  you  will  use  a  little  wine,  say  about  one-eighth  wine,  the 
wine  is  not  noticeable,  when  it  has  been  allowed  to  mellow, 
while  the  fruit  taste  becomes  more  pronounced  and  pleasant. 
Muscatel,  Catawba,  and  light  white  wines  will  serve  this  pur- 
pose excellently.  Any  good  domestic  or  commercial  wine  is 
equally  good.  Port  wine  may  also  be  used  if  you  are  willing 
to  have  a  red  color  in  the  mixture.  Sweet  white  wine,  how- 
ever, is  the  most  desirable.  Brandy  or  rum,  in  great  mod- 
eration, may  also  be  used  to  good  effect  in  place  of  a  portion 
of  alcohol.  It  must  be  remembered,  though,  that  the  wines 
and  liquors  must  be  used  in  great  moderation.  While  one- 
eighth  of  wine  doesn't  show,  a  trifle  more  than  this  will  make 
the  preparation  vinous  in  taste." 

A   Few  Dispensing  Problems. — 

Henry  P.  Hynson,  at  a  recent  meeting  of  the  Manhattan 
Pharmaceutical  Association  in  New  York  City,  commented 
offhand  upon  a  number  of  rather  troublesome  prescriptions 
which  he  had  gathered  from  different  pharmacists.  We  may 
reproduce  a  few  of  the  prescriptions  herewith,  reprinting  them 
from  the  American  Druggist: 

Zincl   sulphatis    gr.   ij. 

Cocain.    hydrochlor gr.    ij. 

Liquor,    acidi    borici    satur JH. 

Mr.  Alpers  said  if  dispensed  as  written  the  prescription 
would  be  slightly  cloudy,  whereas  if  the  sulphate  was  sub- 
stituted for  hydrochloride  of  cocaine  no  such  cloudiness 
appeared.  Mr.  Alpers  did  not  undertake  to  offer  any  reason 
for  this  difference,  but  merely  stated  the  fact  as  one  which 
had  been  observed  and  acted  upon  by  him.  One  of  the  mem- 
bers of  the  association  suggested  that  possibly  zinc  hydrate 
was  formed,  though  no  suggestion  was  offered  as  to  how  this 
might  come  about. 

Capsularum, 

Extracti    nucis   votnicse    gr.    ss. 

Extract!    tincturoe    Warburg Sss. 

No.  XX.     S.:  T.  i.  d. 

Mr.  Hynson  said  that  this  was  a  prescription  which  was 
frequently  presented  to  the  Baltimore  pharmacists,  and  that 
what  was  wanted  was  a  powdered  extract  of  Warburg's  tinc- 
ture which  would  represent  one-half  drachm  of  the  tincture. 
He  said  that  in  his  own  store  he  kept  powdered  extract  made 
by  the  evaporation  of  the  tincture  which  bore  a  known  pro- 
portion to  the  tincture,  and  the  use  of  which  much  facilitated 
the  filling  of  this  prescription. 

Potassii    chloratis     3ss. 

Aquse      SU- 

Acidi    hydrochlorici    3ss. 

•     •     • 

Potassii    chloratis     3ss. 

Acidi    hydrochlorici    3ss. 

Aquae     ''J- 

Mr.  Hynson  said  that  in  the  second  prescription  the  inten- 
tion of  the  prescriber  was,  he  thought,  to  produce  a  solution 
of  chlorine  water.  This  would  be  obtained  if  the  acid  was 
poured  directly  on  the  potassium  chlorate  and  the  water  added 
in  divided  portions  with  frequent  shaking  so  as  to  dissolve  the 
chlorine  formed  in  the  water.  While  this  was  not  an  unusual 
form   of   prescription,   the   speaker   said   he  not   infrequently 
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found  that  it  had  been  filled  incorrectly  by  first  dissolving  the 
chlorate  in  the  water  and  then  adding  the  acid. 

The  first  form  of  prescription  indicated  that  the  physician 
merely  wanted  an  acid  solution  of  the  chlorate. 

IchthyoHs    m,    iij. 

Fiat  capsula  mitte  tales  XX^. 

In  this  prescription  Mr.  Hynson  said  that  the  catch  con- 
sisted in  the  fact  that  ichthyol  contained  water  and  would 
dissolve  the  gelatin  of  the  capsules  unless  it  was  previously 
mixed  with  some  absorbent  powder.  As  an  absorbent  he  pre- 
ferred powdered  licorice.  President  Alpers,  who  had  furnished 
the  prescription  from  his  file,  said  that  in  his  own  establish- 
ment powdered  marshmallow  was  used. 

A  Few  Specialties. — 

"S.  M."  contributes  to  the  American  Druggist  a  number 
of  formulas  for  specialties  of  his  own  which  he  says  have 
proved  successful.    Here  are  some  of  them: 

SNOWBALL     LINIMENT. 

Oil    origanum     Jij. 

Oil    spike    Jj. 

Oil    sassafras     Jj. 

Camphorated    oil     gij. 

Oil    turpentine    Oijss. 

Eggs    No.   xij. 

Acetic    acid     jx. 

Witch-hazel    water     Oijss. 

Mix:  agitate  frequently  for  a  week  or  more,  put  up  in  J^-pint 
packing  bottles,  label,  and  wrap  in  parafEn  paper  and  put  label  on  the 
outside;   sell  for  50  cents. 

BARB-WIRE    LINIMENT. 

Carbolic    acid    Sss. 

Spt.    turpentine    jiss. 

Oil    spike    8j. 

Pine    tar    Jij. 

Fish    oil,    q.    s.    ad Oj. 

Put  up  in  1-pint  packing  bottles;  label  and  cap;  sell  for  $1. 

BLUE    GRASS    CONDITION    POWDER. 

Foenugreek     2  pounds. 

Gentian     I  pound. 

Resin     , 1  pound. 

Ginger     '^  pound. 

Iron    sulphate    J4  pound. 

Salt     1  pound. 

Linseed  oil   cake    10  pounds. 

The  ingredients  should  be  in  the  state  of  finest  powder,  and  put 
up  in  2-pound  wooden  pails  with  label;  sell  for  35  cents. 

POULTRY    POWDER. 

Slaked     lime     10  pounds. 

Oyster    shell     20  pounds. 

Cayenne    pepper    1  pound. 

Asafetida     1  pound. 

Venetian    red    4  pounds. 

Black    pepper .1  pound. 

Put  up  same  way  as  condition  powders,  and  sell  for  50  cents.  The 
different  ingredients  should  be  used  in  a  state  of  fine  powder. 

Holding  a  Foam  on  Soda  Syrups. — 

In  a  paper  contributed  to  the  Atlantic  City  meeting  of  the 
American  Pharmaceutical  Association  Thomas  D.  McElhenie, 
of  Brooklyn,  asserted  that  "the  very  best  and  most  whole- 
some thing  to  use  for  the  plirpose  of  holding  a  foam  on  soda 
syrups  was  white  of  egg."  He  employs  the  whites  of  four 
eggs  to  a  two-gallon  lot  of  syrup.  His  habit  for  many  years 
was  to  shake  the  whites  in  a  bottle  with  a  little  water  until 
they  were  disintegrated,  before  straining  into  the  syrup,  but 
he  found  that  the  transparent  masses  of  albumin  were  hard  to 
break  up.  He  recently  had  the  tinner  carry  out  a  plan  for 
him  which  shortens  the  task.  Taking  two  of  the  square, 
screw-capped,  half-pound  tins  used  for  Huyler's  cocoa,  he  had 
the  top  cut  off  one,  the  bottom  off  the  other,  and  the  second 


one  soldered  on  the  top  of  the  first  with  a  diaphragm  of  wire 
cloth  between,  so  that  by  putting  in  two  or  three  ounces  of 
water,  dropping  in  the  whites  of  the  eggs,  and  replacing  the 
cap,  a  slight  shaking  up  and  down  results  in  the  breaking 
up  of  the  albumin. 

Liquid  Glue. — 

Formulas  for  liquid  glue  are  common,  but  not  all  of  them 
are  valuable.  The  average  druggist,  if  he  is  putting  up  a 
liquid  glue  for  sale,  can  scarcely  afford  to  use  a  formula  call- 
ing for  alcohol,  chloral  hydrate,  or  other  expensive  sub- 
stances. H.  C.  Bradford  {Western  Druggist)  has  experi- 
mented with  the  following  formula  and  finds  it  to  be  suc- 
cessful. At  the  same  time  it  is  cheap,  and  yields  a  good 
profit  when  sold  at  the  popular  price  of  10  cents. 

White    glue    2  pounds. 

Sodium    carbonate     12  ounces. 

Water     56  ounces. 

Phenol     1  ounce. 

Dissolve  the  soda  in  the  water,  and  add  the  glue.  Stand  ov«r 
night,  or  until  the  glue  is  soft,  then  heat  over  the  water-bath  until 
dissolved.  When  nearly  cool,  mix  in  the  phenol  and  at  once  bottle 
and  cork  tightly. 

This  glue  will  give  as  good  satisfaction  as  any  of  the  ordi- 
nary glues  of  the  market.  Care  in  the  selection  of  materials 
will  improve  the  product.  Thus  a  fine,  high-grade,  white, 
ribbon  glue  should  be  used,  and  while  the  sodium  carbonate 
need  only  be  the  commercial  product,  the  solution  of  it  in 
water  should  be  filtered  through  a  loose  pledget  of  cotton  to 
remove  the  trash,  straw,  etc.,  that  is  always  present  in  com- 
mercial salts. 


What  it  Means  to  Be  a  Druggist.— This  cartoon  appeared  In  a  recent 
issue  of  the  Chicago  Tribune,  and  was  drawn  by  McCutcheon,  the  well- 
known  cartoonist.  It  was  used  to  illustrate  a  long  article  describing  the 
manifold  services  which  the  druggist  is  expected  to  give  the  public  ipratis 
and  smile  while  he  is  doing  It. 
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BOOKS. 


A  Systematic  Course  of  Qualitative  Chemical  Analysis. 
By  Henry  W.  Schimpf,  Ph.G.,  M.D.,  Professor  of  Analytical 
Chemistry  in  the  Brooklyn  College  of  Pharmacy.  Cloth;  152 
pages;  $1.50  net.     New  York:  John  Wiley  &  Sons. 

This  book  represents  an  effort  to  treat  a  familiar  subject 
in  an  approved  and  up-to-date  manner.  It  covers  the  custom- 
ary course  in  qualitative  chemical  analysis  which  students  are 
put  through  in  colleges  of  pharmacy  and  other  similar  institu- 
tions. Part  I  contains  a  very  brief  consideration  of  defini- 
tions and  general  explanations.  Part  II  is  devoted  to  the 
identification  and  separation  of  inorganic  bases  and  acids,  and 
Part  III  to  the  qualitative  analysis  of  organic  substances.  In 
the  latter  portion  of  the  book  we  note  especially  a  chapter 
giving  methods  for  the  detection  of  methyl  alcohol  in  grain 
alcohol,  pharmaceutical  preparations,  beverages,  and  the  like. 
There  is  also  given  the  interesting  "scheme  for  the  identifica- 
tion of  organic  substances  commonly  used  in  pharmacy,  medi- 
cine, and  the  arts"  which  Dr.  E.  H.  Bartley  explained  before 
the  American  Pharmaceutical  Association  some  years  ago, 
and  which  attracted  considerable  attention  at  the  time.  An- 
other chapter  presents  the  method  for  identifying  scale  iron 
compounds  which  Prof.  Joseph  L.  Mayer,  also  of  the  Brook- 
lyn College,  described  in  the  Druggists  Circular  a  number  of 
years   since. 


A  Text-book  of  Materia  Medica,  Therapeutics,  and  Phar- 
macology. By  George  F.  Butler,  Ph.G.,  M.D.,  Fifth  Edi- 
tion, thoroughly  revised  by  Smith  Ely  Jelliffe,  M.D., 
Ph.D.,  Professor  of  Pharmacognosy  and  Instructor  in 
Materia  Medica  and  Therapeutics  in  Columbia  University 
(College  of  Physicians  and  Surgeons),  New  York.  Octavo 
of  694  pages,  illustrated.  Philadelphia  and  London :  W. 
B.  Saunders  Company,  1906.  Ooth,  $4.00  net;  half 
morocco,  $5.00  net. 

For  this  fifth  edition  Dr.  Butler's  text-book  has  been  en- 
tly  remodeled,  rewritten  and  reset,  bringing  it  in  accord 
Ith  the  new  Pharmacopoeia.  Obsolete  matter  has  been  elim- 
inated, and  special  attention  has  been  given  to  the  toxicologic 
and  therapeutic  effects  of  the  newer  compounds.  The  general 
arrangement  of  the  book  has  been  so  changed  that  those 
drugs  the  predominant  action  of  which  is  on  one  system  of 
organs  of  the  body  are  grouped  together,  thus  suggesting 
their  therapeutic  as  well  as  their  pharmacological  alliances. 
Dr.  Jelliffe  has  apparently  done  a  thorough  piece  of  revising 
throughout. 


A  Simple  Course  of  Laboratory  Practice  in  Applied  Phar- 
macy. By  George  Beecher  Kauffman,  B.Sc,  Pharm.D. ;  James 
Hartley  Beal,  D.Sc,  Pharm.D.;  and  Julius  Arnold  Koch, 
Ph.D.,  Pharm.D.  Cloth;  alternate  blank  pages  for  notes;  69 
printed  pages.     Columbus,  Ohio:  The  Midland  Publishing  Co. 

Here  we  have  a  book  on  new  lines.  In  a  word,  it  gives 
a  considerable  number  of  exercises  for  the  laboratory  applica- 
tion of  the  principles  and  processes  considered  in  the  study  of 
pharmacy.  It  is  evidently  based  upon  the  wise  educational 
principle  that  merely  to  read  of  a  thing,  and  to  memorize  it, 
is  not  to  make  the  knowledge  real  and  vital  and  lasting.    The 


test  must  be  performed,  or  the  prescription  incompatibility 
actually  met  with,  before  it  can  become  properly  impressed 
upon  the  mind  and  remembered. 

This  laboratory  manual  is  divided  into  six  parts,  and  they 
are  devoted  respectively  to  "Physical  Measurements;"  "Galen- 
ical Preparations;"  "Preparation  and  Purification  of  Chemi- 
cals;" "Prescription  Practice;"  "Volumetric  Analysis;"  and 
"Pharmaceutical  Assaying."  It  will  thus  be  seen  that  the 
book  is  practically  a  companion-piece  to  a  treatise  on  phar- 
macy. Indeed,  the  fundamental  principles  underlying  the  vari- 
ious  exercises  are  not  explained :  it  is  assumed  that  the  stu- 
dent has  already  been  made  familiar  with  them  in  his  study 
of  pharmacy,  and  accordingly  only  the  exercises  themselves 
are  given.  Every  alternate  page  of  the  book  is  left  blank  in 
order  that  notes  may  be  made  by  the  student. 


Pharmacy  Laws  and  Questions.  Compiled  by  J.  A.  Hynes, 
Ph.C.  Paper ;  60  pages ;  75  cents  post-paid.  Published 
by  the  Author  at  290  South  Marshfield  Avenue,  Chicago. 

This  brochure  or  pamphlet  will  be  found  very  interesting 
and  helpful  to  the  apprentice  or  drug  clerk.  The  registration 
requirements  of  the  different  States  are  clearly  presented,  and 
an  interesting  addition  to  the  customary  data  is  a  statement  in 
each  case  of  the  average  salary  paid  the  drug  clerks  of  the 
particular  State  mentioned  (although  in  passing  we  may 
express  a  little  skepticism  regarding  the  accuracy  of  some  of 
these  salary  estimates).  The  last  half  of  the  book  is  devoted 
to  the  presentation,  without  answers,  of  577  miscellaneous 
questions  which  have  been  asked  recently  by  different  boards 
of  pharmacy.  Of  the  several  other  shorter  chapters  in  the 
pamphlet  may  be  mentioned  lists  of  the  State  board  secre- 
taries of  the  country,  of  the  colleges  of  pharmacy,  of  the 
articles  added  to  the  Pharmacopoeia,  of  the  articles  dismissed 
from  the  Pharmacopoeia,  and  of  the  changes  of  official  Latin 
titles  in  the  Pharmacopoeia. 


Materia  Medica,  Pharmacy  and  Therapeutics.  By  Samuel 
O.  L.  Potter,  A.M.,  M.D.,  M.R.C.P.  Lond.  Tenth  edition, 
revised,  and  in  greater  part  rewritten.  Philadelphia:  P. 
Blakiston's  Son  &  Co.,  1012  Walnut  Street.    914  pages ;  cloth. 

This  popular  book  has  now  been  revised  to  conform  with 
the  requirements  of  the  new  Pharmacopoeia,  and  it  would 
seem  from  a  rather  cursory  examination  of  the  volume  that 
it  had  been  pretty  thoroughly  gone  over  by  the  author  and 
brought  up  to  the  minute  in  all  respects.  The  work  is  one 
of  the  most  popular  among  medical  students,  and  devotes  so 
much  attention  to  pharmacy  that  it  is  even  used  to  a  consid- 
erable extent  by  pharmaceutical  students.  It  is  probably  bet- 
ter adapted  to  the  requirements  of  the  latter,  indeed,  than 
any  other  text-book  on  materia  medica  and  therapeutics. 


Sales  Plans.  Compiled  and  Edited  by  Thomas  A.  Bird. 
Chicago:  The  Merchants'  Record  Co.  Cloth;  282  pages; 
$2.50. 

This  very  practical  volume  contains  terse  and  interesting 
descriptions  of  333  business-getting  plans  which  have  been 
published  from  time  to  time  in  the  Merchants'  Record  and 
Show  Window  of  Chicago.  The  scope  of  these  plans  will  be 
understood  when  we  quote  a  few  of  the  chapter  heading*: 
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"Special  Sales ;"  "Getting  Holiday  Business ;"  "Store  Papers :" 
"Souvenirs  and  Premiums;"  "Contests;"  ''Package  Sales;" 
"Getting  Trade  Through  Children ;"  etc.,  etc.  The  plans  have 
all  of  them  been  actually  used  by  different  merchants  through- 
out the  country,  but  while  the  book  v^rould  prove  of  great 
assistance  to  the  general  merchant,  few  of  the  schemes  are 
applicable  to  the  druggist. 


the  student  that  fundamental  knowledge  of  drug  administra- 
tion which  is  essential  to  the  proper  comprehension  of  medi- 


Whys  in  Pharmacy.  By  Edsel  A.  Ruddiman,  Ph.M.,  M.D., 
Professor  of  Pharmacy  and  Materia  Medica  in  Vanderbilt 
University.  Cloth;  198  pages;  $1.00.  New  York:  John  Wiley 
&  Sons. 

It  seems  hardly  necessary  to  tell  Bulletin  readers  any- 
thing about  this  book.  The  "Whys"  were  contributed  to  this 
journal  in  serial  form  two  or  three  years  ago,  and  indeed 
became  so  helpful  to  our  readers,  and  so  much  appreciated 
by  them,  that  it  was  deemed  wise  and  necessary  by  Professor 
Ruddiman  to  publish  them  in  book  form.  We  expressed  our 
opinion  of  the  serial  while  it  was  running  in  our  columns, 
and  it  seems  only  necessary  for  us  on  the  present  occasion  to 
repeat  that  Professor  Ruddiman  has  rendered  a  distinct  ser- 
vice in  getting  students  o\  pharmacy  to  ask  themselves  the 
"whys"  and  "wherefores"  of  practices  more  or  less  familiar 
to  them.  It  is  a  valuable  educational  principle  that  once  we 
know  the  reason  for  a  thing,  we  understand  the  thing  itself 
in  a  vital  way,  and  we  retain  the  knowledge  permanently. 
We  heartily  commend  Professor  Ruddiman's  book,  not  only 
to  clerks,  but  to  the  proprietors  themselves.  It  is  in  no  sense 
a  quiz  compend,  and  is  intended  to  explain  and  interpret 
familiar  and  important  phenomena  which  might  otherwise 
escape  attention. 


A  Short  Manual  of  Analytical  Chemistry.  Qualitative  and 
Quantitative,  Inorganic  and  Organic.  By  John  Muter,  Ph.D., 
F.R.S.E.,  F.I.C.,  F.C.S.,  of  London.  Fourth  American  edi- 
tion. Cloth;  242  pages;  $1.50.  Philadelphia:  P.  Blakiston's 
Son  &  Co.,  1012  Walnut  Street. 

This  more  or  less  well-known  book  covers  the  field  of 
analytical  chemistry  in  a  very  concise  and  reasonably  complete 
manner.  Both  qualitative  and  quantitative  analyses  are  con- 
sidered, and  under  the  latter  head  volumetric  and  gravimetric 
methods  are  described  at  considerable  length.  There  is  a 
special  chapter  on  the  analysis  of  water,  air,  and  food,  and 
another  on  urinalysis,  while  the  book  is  Americanized  by  an 
explanation  of  the  drug  assays  made  compulsory  in  the  new 
United  States  Pharmacopoeia. 


A  Manual  of  Pharmacology.  By  Walter  E.  Dixon,  M.A., 
M.D.,  B.S.,  D.P.H.,  etc.,  Assistant  to  the  Downing-Professor 
of  Medicine  in  the  University  of  Cambridge,  England.  Cloth ; 
451  pages ;  illustrated.  London :  Edward  Arnold.  American 
agents:  Longmans,  Green  &  Co.,  91-93  Fifth  Avenue,  New 
York. 

This  is  not  a  book  on  therapeutics  or  materia  medica,  but 
is  devoted  to  what  might  be  called  the  philosophy  of  the 
former  subject.  Systematic  consideration  is  given  to  the 
effect  of  drugs  upon  the  animal  body,  and  thus  the  book  is 
in  a  sense  an  introduction  to  the  study  of  therapeutics.  It 
is  based  upon  scientific  principles,  is  clearly  written,  and  gives 


Several  Botanical  Reprints. 


ints 


The  Bulletin  has  been  pleased  to  receive  three  reprin 
on  various  botanical  subjects  from  the  pen  of  Dr.  Henry 
Kraemer,  Professor  of  Botany  and  Pharmacognosy  in  the 
Philadelphia  College  of  Pharmacy.  "Plant  Morphology  and 
Taxonomy"  was  originally  presented  at  the  Lewis  and  Clark 
Pharmaceutical  Congress  in  Portland  last  year.  "Further 
Observations  on  the  Structure  of  the  Starch  Grain"  was  read 
a  year  or  two  ago  at  a  meeting  of  the  Society  for  Plant 
Morphology  and  Physiology,  while  "Studies  on  Color  in 
Plants"  was  read  before  the  Torrey  Botanical  Club  last 
December.  It  was  the  latter  paper  which  was  quoted  quite 
extensively  in  the  news  press  of  the  country  some  months  ago. 
In  it  Professor  Kraemer  described  experiments  showing  how 
white  flowers  might  be  changed  into  various  colors  by  dip- 
ping their  stems  for  a  time  in  solutions  of  certain  aniline 
dyes,  and  this  subject  proved  of  interest  to  the  newspaper 
writers.  Dr.  Kraemer  would  doubtless  be  pleased  to  send 
copies  of  any  of  these  reprints  to  those  interested  in  the  sub- 
jects discussed. 


I 


Progress  in  Alkaloidal  Chemistry. 

H.  M.  Gordin,  Professor  in  the  Northwestern  School  of 
Pharmacy  of  Chicago,  contributed  throughout  last  year  to  the 
Pharmaceutical  Review  an  excellent  serial  treatise  on  the 
"Progress  in  Alkaloidal  Chemistry  During  the  Year  1904." 
This  serial  has  now  been  reprinted  in  pamphlet  form  and  com- 
prises 94  pages  of  text.  In  this  shape  it  constitutes  Mono- 
graph No.  10  of  the  "Pharmaceutical  Science  Series"  of  the 
Pharmaceutical  Review  Publishing  Co.  of  Milwaukee,  the 
editor  of  the  series  being  Dr.  Edward  Kremers. 


George  P.  Engelhard,  publisher  of  the  Western  Druggist, 
and  a  man  who  wields  one  of  the  most  virile  and  trenchant 
pens  in  American  Pharmacy,  has  recently  reprinted  an  address 
on  "The  Menace  of  Private  Ownership  of  Government,"  which 
was  read  some  time  ago  before  the  Evanston  and  North  Shore 
Business  Men's  Association.  The  address  is  a  powerful  and 
convincing  argument  in  favor  of  the  public  ownership  of  public 
utilities. 


The  annual  proceedings  of  the  National  Wholesale  Drug- 
gists' Association  made  their  appearance  recently  in  the 
customary  neat  and  satisfactory  form.  Mr.  Joseph  E.  Toms, 
of  Indianapolis,  the  secretary  of  the  organization,  deserves 
credit  for  the  handsome  appearance  of  the  book.  The  New 
York  meeting  last  October  was  one  of  unusual  importance, 
and  the  various  proceedings  are  reported  upon  with  full 
detail. 


The  Voice  of  the  Retail  Druggist  is  a  new  publication  edited 
by  the  redoubtable  Colonel  Duble  and  published  by  the  Ameri- 
can Druggists'  Syndicate,  the  cooperative  organization  making 
a  line  of  druggists'  specialties.  _  The  Voice  reflects  the  Colonel  s 
vigorous  personality  very  successfully,  and  is  filled  from  cover 
to  cover  with  live  and  interesting  matter. 


I 

JHE  DRUGGIST'S  SPECIALTIES 

^H  In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
^Hra/  pharmacist  of  large  experience  in  the  manufacture  and 
^H/f   of  druggists^  specialties,  will  endeavor   (l)   to  provide 
^^Ormulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (3)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con-- 
tribute.  All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 


Contributed  Formulas. 
(Ernest  Melling,  Brynn,  England.) 

XMULSION     COD-LIVEK    OIL. 

Cod-liver    oil     40  fluidounces. 

Infusion    of    Irish    moss 40  fluidounces. 

Shake  well,  and  then  add: 

Calcium  hypophosphite    320  grains- 
Sodium     hypophosphite     320  grains. 

Oil    of    peppermint 20  minims. 
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of   bitter   almond 20  minims. 

of    wintergreen     20  minims. 


■Ki! 


Elixir   of   saccharin    320  minims. 

CLIXIB    or    SACCBAKIN. 

Saccharin     24  grains. 

Sodium    bicarbonate     12  grains. 

Alcohol     1  fluidrachm. 

Distilled    water    7  fluidrachms. 

Mix,   dissolve,   and   filter. 

This  makes  a  very  fine  emulsion  if  nicely  made. 


Here  is 


text  for  the  label: 

Emulsion  of  cod-liver  oil  with  hypophosphites  of  lime  and  soda, 
is  emulsion  is  prepared  with  the  finest  oil,  and  is  so  flavored  at  to 
'.  really  palatable;  it  is  easily  taken  and  digested  by  children  and  the 
■ust  delicate  patients.  It  forms  an  excellent  tonic  and  restorative. 
Ii'<(  Adults,  one  or  two  tablespoon fuls.  Children,  from  two  to  four 
1'  .-I  '"fuls,  in  milk,  three  times  a  day,  after  meals.  Shake  the  bottle. 
I'i<|.ued  by  Ernest  Melling,  Chemist  and  Druggist,  by  Examination. 
'1  he    Pharmacy,  Brynn,   near  Wigan. 

PLORAL   CBEAM. 

White    Castile    soap 2  ounces. 

Elder    flower    water    20  ounces. 

Cut  up  the  soap  and  dissolve  in  water  by  gentle  heat;  then  add: 

White    wax     .' 2  ounces. 

Spermaceti     1  ounce. 

Boroglyceride    2  ounces. 

Glycerin      2   ounces. 

Stir  until  melted,  and  then,  while  still  hot,  add  gradually: 

Milk   of  almond 8  ounces. 

Elder    flower    water,   cone 4  ounces. 

Tincture    of    benzoin 6  drachms. 

Distilled   water,  to  make 40  ounces. 

Shake   occasionally   until   cold. 


Depilatory. 

W.  and  B.  want  a  formula  for  a  reliable  preparation  for 
cmoving  hair  from  any  part  of  the  body  without  the  use  of 
( lectricity.  We  went  into  this  subject  quite  thoroughly  about 
two  years  ago  (p.  481,  November,  1903),  giving  a  formula 
for  a  liquid  preparation  that  was  very  effective,  but,  as  stated 
at  the  time,  depilatories  that  will  destroy  the  hair  often  pro- 
duce some  very  obstinate  ulcers,  and  the  article  in  question  is 
no  exception.  All  preparations  of  this  character  are  alkaline 
sulphides,  and  they  simply  soften  or  burn  the  hair  so  that 


it  cani_be  scraped  off  with  a  dull  knife — constituting  a  sort 
of  dry  shave !  They  do  not  affect  the  root,  and,  as  in  shaving, 
the  hair  grows  again,  each  time  becoming  a  little  more 
vigorous. 

Perhaps  the  least  harmful  depilatory  is  barium  sulphide 
mixed  with  starch,  about  two  parts  of  sulphide  and  one  of 
starch,  moistened  with  water,  applied,  leaving  on  till  a  prickly 
sensation  is  felt,  then  scraping  off,  washing  the  part,  and 
applying  cold  cream. 

There  is  no  way  of  permanently  removing  the  hair  save 
by  destroying  the  papilla  or  root  by  the  electric  needle. 


Sea-foam. 
"Glasco"  wants  a  formula  for  a  good  sea- foam: 

(1)  Water    of    ammonia 1  ounce. 

Bay    rum     1  ounce. 

Water    3  ounces. 

Mix. 

(2)  Aromatic    spirit    of    ammonia 2  drachms. 

Glycerin     2  ounces. 

Alcohol      4  ounces. 

Water     10  ounces. 

Mix. 

(3)  Bay    rum     1  ounce. 

Tincture   of   soapbark    1  ounce. 

Rose   water 6  ounces. 

Mix. 

(4)  Water   of   ammonia    Zyi  ounces. 

Alcohol     2  ounces. 

Cologne     1  ounce. 

Water,   to  make    1  pint. 

By  referring  to  back  volumes  of  the  Bulletin  you  will  find 
many  other  formulas  for  sea- foams.  Consult  the  annual 
indexes  in  the  December  issues. 


QUERIES. 


Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  are  anszuered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers;  and  (4) 
names  and  addresses  must  be  aMxed  to  all  communications. 

Lime   Water. 

V.  I.  W.  writes  as  follows:  "Will  you  please  answer 
through  the  columns  of  the  Bulletin  if  there  would  be  any 
objection  in  making  lime  water,  after  having  slaked  the  lime 
and  having  agitated  for  half  an  hour,  allowed  the  suspended 
particles  to  subside  and  decanted  the  supernatant  liquid  and 
rejected  it,  to  keep  the  residue  in  a  concentrated  form  and 
add  the  required  amount  of  distilled  water  from  time  to  time 
as  required  to  make  up  for  the  shop  bottle?  I  have  found 
this  method  very  convenient  and  cannot  see  any  objection  to 
it  myself,  but  would  like  to  enquire  if  there  would  be  any 
loss  of  strength  or  other  objection  to  making  and  keeping 
the  concentrated  solution  on  hand,  for  any  considerable  length 
of  time." 

V.  I.  W.  is  a  little  ambiguous  in  the  foregoing  statement, 
and  we  are  at  a  loss  to  understand  exactly  what  his  method 
is.  There  can  be  no  such  thing  as  a  "concentrated  lime 
water"  if  by  that  our  correspondent  means  a  product  stronger 
than  the  article  that  is  described  in  the  U.  S.  P.  and  meant  for 
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sale  over  the  counter.  Lime  water  itself  should  be  and  is  a 
concentrated  solution — the  water  should  contain  as  much  as 
possible  of  the  calcium  hydroxide  in  solution.  N&ither  do  we 
know  exactly  what  our  correspondent  means  by  "the  residue." 
If  he  means  to  imply  by  that  the  undissolved  salt  in  the  bot- 
tom of  the  container,  then  we  may  say  that  this  should  not 
be  allowed  to  become  dry,  but  should  have  supernatant  liquid 
constantly  standing  on  it.  As  fast  as  the  liquid  is  drawn  off 
or  sold,  more  water  may  be  poured  in  and  the  whole  shaken 
in  order  to  bring  as  much  as  possible  of  the  calcium  hydroxide 
into  solution.  In  this  way  the  same  salt  can  be  used  over  and 
over  again,  although  it  should  not  be  employed  for  an 
indefinite  time. 

If,  on  the  other  hand,  our  correspondent  means  by  using 
"a  concentrated  solution"  that  he  keeps  a  little  solution  on 
the  top  of  the  calcium  salt,  and  dilutes  this  solution  with 
plain  distilled  water  in  order  to  fill  his  stock  bottle  from 
time  to  time,  then  we  may  suggest  that  his  method  is  entirely 
wrong  and  that  he  is  dispensing  a  very  weak  solution. 
Furthermore,  lime  water  should  not  only  be  as  strong  as 
possible,  but  should  constantly  be  kept  standing  upon  the 
extra  salt  in  the  bottom  of  the  bottle:  the  supernatant  liquid 
should  not  be  poured  off  into  a  separate  stock  bottle  merely 
because  the  sediment  in  the  bottom  is  unsightly. 


Solution  of  Magnesium  Citrate. 

C.  E.  H.  writes  as  follows:  "For  some  time  back  I  have 
had  considerable  trouble  with  solution  citrate  of  magnesia. 
After  about  ten  days  a  heavy,  fine,  white  crystalline  precipi- 
tate appears.  It  is  often  one-quarter  inch  deep  in  the  bottom 
of  the  bottle.  The  medicinal  action  seems  the  same  but  the 
looks  are  decidedly  against  the  product.  A  fellow  druggist 
here  in  another  store  has  the  same  trouble.  We  use  dis- 
tilled water  and  have  tried  several  different  formulas." 

To  begin  with,  solution  of  magnesium  citrate  should  not 
be  kept  ten  days  or  more,  but  should  be  made  fresh  every 
few  days.  We  suggest  that  you  use  the  method  contained 
in  the  eighth  revision  of  the  U.  S.  P.,  in  which  the  amount 
of  citric  acid  is  increased  by  three  grammes  to  overcome  the- 
difficulty  you  have  experienced.  When  magnesium  carbonate, 
citric  acid,  and  water  are  brought  together,  and  when  there 
appears  to  be  an  insufficiency  of  citric  acid,  the  normal  mag- 
nesium citrate  is  precipitated  as  a  fine,  white  salt  insoluble 
in  water.  To  prevent  this  the  acid  must  be  increased  in 
amount,  but  not  so  much  as  to  interfere  with  the  taste  of 
the  product. 

An  excellent  paper  on  solution  of  magnesium  citrate  was 
printed  on  page  509  of  the  Bulletin  for  December,  1904. 
See  also  letter  on  page  472  for  last  November. 


Removing  Warts. 

P.  H.  D. — There  are  many  historic  and  traditional  reme- 
dies for  removing  these  pestiferous  excrescences.  When  the 
writer  was  a  youngster  he  was  informed  by  a  maiden  lady 
of  somewhat  extensive  years  that  if  he  would  rub  a  wart 
with  a  piece  of  cheese,  bury  the  latter  secretly  for  three 
weeks,  and  then  dig  it  up  without  letting  anybody  know  of 
the  whole  occurrence,  the  wart  would  disappear  forthwith! 
The  remedy  was  tried  with  a  great  deal  of  faith,  and  with 
a  degree  of  secrecy  unusual  to  the  communicative  nature  of 
a  boy  of  eight  years.    But  the  wart  still  hung  on. 


Tanning  Skins. 

H.  B.  K. — The  following  two  formulas  for  tanning  skins 
with  the  hair  on  will  probably  serve  your  purposes.  The 
first  is  adapted  for  fresh  skins,  and  the  second  is  more  par- 
ticularly intended  for  those  which  have  become  somewhat 
dried : 

1.  Stretch  the  skin  tightly  and  smoothly  upon  a  board, 
hair  side  down,  and  tack  it  by  the  edges  to  its  place.  Scrape 
off  the  loose  flesh  and  fat  with  a  blunt  knife  and  work  in  chalk 
freely,  with  plenty  of  hard  rubbing.  When  the  chalk  begins 
to  powder  and  fall  off,  remove  the  skin  from  the  board,  rub 
in  plenty  of  powdered  alum,  wrap  up  closely,  and  keep  it 
in  a  dry  place  for  a  few  days.  By  this  means  it  will  be  made 
pliable,  and  will  retain  the  hair. 

2.  After  cutting  off  the  useless  parts  and  softening  the 
skins  by  soaking  in  warm  water,  take  away  the  fatty  part 
from  the  inside,  after  which  soak  the  skins  in  tepid  water  for 
two  hours.  Mix  equal  parts  of  borax,  saltpeter,  and  Glauber 
salts  (sulphate  of  soda)  in  the  proportion  of  about  1/3  ounce 
of  each  for  each  skin,  with  water  q.  s.  to  make  a  thin  paste. 
Spread  with  a  brush  over  the  inside  of  the  skin,  applying 
more  on  the  thicker  parts  than  on  the  thinner.  Double  the 
skin  together,  flesh  side  inward,  and  place  in  a  cool  place. 
After  standing  twenty-four  hours,  wash  the  skin  clean,  and 
apply  the  following  mixture  in  the  same  manner  as  before: 
1  ounce  sal  soda,  1/3  ounce  borax,  2  ounces  hard  white  soap, 
melted  slowly  together  without  being  allowed  to  boil;  fold 
together  again  and  put  in  a  warm  place  for  twenty-four 
hours.  After  this  dissolve  3  ounces  alum,  7  ounces  salt,  1J4 
ounces  saleratus  in  sufficient  hot  rain-water  to  saturate  the 
skin;  when  cool  enough  not  to  scald  the  hands,  soak  the 
skin  in  it  for  twelve  hours,  wring  out,  and  hang  it  up  to 
dry.  When  dry  repeat  the  soaking  and  drying  two  or  three 
times  till  the  skin  is  sufficiently  soft.  Lastly,  smooth  the 
inside  with  fine  sandpaper  and  pumice  stone. 


Cachous. 

H.  B.  K. — We  are  unable  to  give  you  a  formula  for  the 
proprietary  breath  perfume  mentioned.  Here,  however,  is  a 
recipe  for  cachous  that  is  reprinted  from  a  former  issue  of 
the  Bulletin: 

Powdered    mace    216  grains. 

Powdered    cardamoms     154  grains. 

Powdered    vanilla     283  grains. 

Powdered     cloves     77  grains. 

Powdered    orris-root    309  grains. 

Powdered    musk     15  grains. 

Oil  of  neroli   20   drops. 

Oil    of   cinnamon    30  drops. 

Oil   of   lemon    40  drops. 

Oil    of   peppermint    60  drops. 

Extract    of    licorice    2  ounces. 

Chocolate     3  ounces. 

Syrup  to  make  a  mass. 

Divide  into  small  pills  and  silver. 


A  Liquid  Silver  Polish. 

R.  M.  P.— The  "Scientific  American  Cyclopedia  of 
Receipts"  suggests  the  following  formula  for  a  liquid  silver 
polish:  Caustic  ammonia,  5  parts;  water,  200  parts;  sodium 
hyposulphite,  20  parts;  amomnium  chloride,  10  parts. 

A  formula  for  liquid  bluing  was  given  so  recently  as  on 
page  220  of  the  May  Bulletin,  while  two  formulas  for  furni- 
ture polish  were  printed  on  pages  173  and  175  of  the  April 
issue. 
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Reaction  Between  Glycerin  and  Boric  Acid. 

J.  E.  B.  asks  how  he  can  so  compound  the  following  pre- 
iption  as  to  avoid  effervescence: 

Phenol     1  drachm. 

Sodium    bicarbonate    1  drachm. 

Sodium    biborate     1  drachm. 

Glycerin    1    ounce. 

Water,  enough  to  make 3  ounces. 

The  effervescence  in  such  a  prescription  cannot  be  avoided. 
It  is  caused  by  the  well-known  reaction  between  sodium 
biborate,  glycerin,  and  sodium,  bicarbonate.  Glyceryl  meta- 
borate  is  one  of  the  substances  formed  when  borax  and 
glycerin  are  combined ;  this  in  the  presence  of  water  breaks 
up  into  glycerin  and  boric  acid;  and  the  latter,  reacting  with 
the  sodium  bicarbonate,  liberates  carbon  dioxide.  The  only 
remedy  would  be  to  permit  the  effervescence  to  take  place 
before  the  prescription  is  bottled.  The  well-known  reaction 
between  boric  acid  and  glycerin  is  illustrated  in  the  manufac- 
ture of  the  U.  S.  P.  glycerite  of  boroglycerin. 


Are  Salol  and   Calomel  Incompatible? 

J.  G.  J.  asks  if  calomel,  salol,  and  sodium  bicarbonate  are 
incompatible.  A  number  of  theories  have  been  advanced 
regarding  the  changes  which  calomel  is  presumed  to  undergo 
when  taken  into  the  stomach.  One  is  that  it  passes  into  the 
small  intestine  and  is  there  converted  into  an  oxide  by  the 
alkaline  juices.  As  salol  is  broken  up  in  the  same  part  of 
the  body  into  phenol  and  salicylic  acid,  the  probabilities  are 
that  no  further  change  would  take  place  between  the  two 
substances.  When  calomel  and  sodium  bicarbonate  arc 
brought  in  contact,  a  trace  of  mercuric  chloride  sometimes 
becomes  evident,  but  this  only  results  after  a  considerable 
time  has  elapsed,  and  then  only  in  very  small  degree.  It  is 
doubtful  if  this  change  occurs  at  all  in  the  human  organism. 


"Cochineal  Mixture;"  Tasteless  Castor  Oil. 

A.  J.  D.  asked  last  month  in  this  department  for  a  formula 
for  "syrup  of  cochineal."  We  had  never  heard  of  such  a 
product,  and  E.  L.  Cheeseman,  of  Ithaca,  N.  Y.,  writes  that 
what  A.  J.  D.  wanted  was  perhaps  the  old-fashioned 
"cochineal  mixture,"  used  largely  in  years  gone  by  as  a 
remedy  for  whooping-cough : 

H^B  Potassium    carbonate     , SO  grains. 

H^K  Powdered    cochineal    10   grains. 

H^H  Sugar    1    drachm. 

HHv  Water     4  ounces. 

I  Make    a   mixture.      Dose    for   children:    Teaspoonful   every   two   or 

three  hours. 

TASTELESS    CASTOR   OIL. 

Referring  to  the  formula  for  a  "tasteless  castor  oil,"  com- 
mented upon  last  month  in  the  adjoining  department  of  "The 
Druggist's  Specialties,"  Mr.  Cheeseman  writes  as  follows : 
"I  think  this  formula  can  be  improved.  I  would  suggest  that 
both  the  ammonium  carbonate  and  the  sodium  bicarbonate  be 
left  out  and  that  the  quantity  of  saccharin  be  reduced.  The 
alkalies  are  not  needed,  inasmuch  as  the  saccharin  is  soluble 
in  alcohol.  My  experience  with  saccharin  (by  the  way  I 
always  use  garantose)  is  that  it  is  better  not  to  employ  too 
much." 


Elixir  of   Cinchona,  Pepsin,   and  Strychnine. 

V.  S.  L. — The  nearest  we  can  come  to  the  preparation 
you  desire  is  the  elixir  of  cinchona,  pepsin,  and  strychnine  of 
the  National  Formulary.  We  presume  you  have  this  book  in 
your  pharmacy,  but  we  may  nevertheless  quote  the  formula 
as  follows : 

Quinine    sulphate    2   Gm. 

Cinchonine    sulphate    1   Gm. 

Strychnine  sulphate    0.176  Gm. 

Elixir  of  pepsin    (F.   88),  a  sufficient  quantity 
to   make    1000    Cc. 

Dissolve  the  alkaloidal  salts  in  the  elixir,  and  filter  if  necessary. 

If  you  desire  to  use  the  compound  digestive  elixir  instead 
of  the  plain  elixir  of  pepsin  in  the  foregoing  formula,  this 
change  might  be  made.  A  formula  for  the  compound  diges- 
tive elixir  will  be  found  in  the  N.  F.  and  has  also  been 
printed  several  times  in  the  Bulletin  of  Pharmacy — see  page 
219  of  the  May  issue.  If  you  need  an  iron  addition  to  the 
formula,  you  might  use  the  desired  amount  of  iron  phos- 
phate— perhaps  10  or  15  grammes  to  each  thousand  cubic 
centimeters.  We  have  not  the  time  nor  the  facilities  to 
experiment  with  this  combination,  and  we  would  advise  that 
you  follow  these  suggestions  and  work  out  the  formula  for 
yourself. 

"Improved  Tully's  powder"  must  be  a  particular  product 
made  by  some  manufacturer  after  a  formula  devised  by  him- 
self and  modified  from  the  U.  S.  P.  recipe.  So  far  as  we 
know  there  is  no  recognized  product  under  this  title  in  the 
market. 

ELIXIR  PYROPHOSPHATE  OF  IRON,  QUININE,  AND  STRYCHNINE. 

No  cloudiness  ought  to  be  caused  when  water  is  added 
to  the  elixir  of  pyrophosphate  of  iron,  quinine,  and  strychnine 
— that  is,  if  the  soluble  iron  pyrophosphate  is  employed. 
Otherwise  precipitation  will  take  place,  since  the  true 
pyrophosphate  of  iron  is  nearly  insoluble  in  water.  As  for 
the  change  of  color  in  this  elixir,  it  may  be  said  that  all 
products  containing  soluble  iron  pyrophosphate  darken 
materially  when  exposed  to  the  sun.  They  should  be  kept 
in  dark  places  in  amber-colored  bottles.  The  darkening  of 
the  elixir  is  due  to  a  change  in  the  form  of  the  iron,  a;id 
animal  charcoal  will  be  of  no  service  whatever  in  restoring 
the  true  color. 


A  Cinchona  Elixir. 

G.  writes:  "We  are  preparing  an  elixir  comprising  caf- 
feine citrate,  acetanilide,  sodium  salicylate,  alcohol,  camphor- 
ated tincture  of  opium,  syrup  of  wild  cherry,  and  elixir  of 
lactated  pepsin.  We  should  like  to  know  if  there  is  an  alkaloid 
of  cinchona  which  could  be  added  to  the  formula  so  that  about 
three  or  five  grains  would  be  contained  in  each  teaspoonful  of 
the  preparation.  We  should  like  something  that  would  not 
bring  out  the  bitter  qualities  of  the  quinine  and  spoil  the 
aromatic  taste  of  the  elixir." 

All  of  the  alkaloids  and  alkaloidal  salts  of  cinchona  are 
extremely  bitter.  The  tannate  is  less  bitter  than  the  others, 
but  on  account  of  its  sparing  solubility  and  questionable 
efficacy  it  may  be  advisable  not  to  use  it  in  the  present 
instance.  Perhaps  an  elixir  made  from  cinchona  bark,  like 
that  directed  in  the  N.  F.,  would  prove  satisfactory:  the 
other  ingredients  in  "G.'s"  formula  can  be  added  to  this. 
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Seriously,  there  is  probably  only  one  thing  to  do  with  a 
wart,  and  that  is  to  use  some  such  escharotic  as  glacial 
acetic  acid.  This  should  be  applied  morning,  noon,  and  night 
with  a  camel's-hair  pencil.  Nitric  acid  is  also  used,  but 
should  be  employed  carefully.  The  wart  needs  to  be  scraped 
occasionally.  When  the  wart  is  on  the  face,  the  matter 
becomes  rather  a  serious  one,  and  it  is  doubtful  whether  any 
remedy  should  be  undertaken  except  by  the  advice  and  under 
the  observation  of  a  physician.  Otherwise  one's  beauty  may 
be  seriously  injured. 

At  different  times  the  following  powder  has  been  recom- 
mended as  being  more  or  less  effective : 

Calomel     30  grains. 

Boric   acid    15  grains. 

Salicylic    acid    5  grains. 

Cinnabar 3    grains. 

Rub  into  the  wart  two  or  three  times  a  day. 


condition  of  things  is  not  usual  with  chemical   salts,  but  is 
quite  peculiar  to  manganese  dioxide. 


Native  Versus  Artificial  Manganese  Dioxide. 

V.  I.  W. — Manganese  dioxide,  as  found  upon  the  market, 
is  in  almost  every  instance  a  native  product.  The  phrase 
"artificial,  pure,"  is  used  by  Merck  and  other  manufacturers 
to  indicate  a  salt  that  is  manufactured  in  the  laboratory.  The 
native  product  contains  less  than  70  per  cent  of  pure  dioxide, 
while  the  manufactured  salt  contains  over  90  per  cent.     This 


Menthol  Liniment. 

W.  A.  R. — The  following  recipe  is  borrowed  from  the 
"Pharmaceutical  Journal  Formulary,"  published  in  London, 
England,  and  was  originally  devised  by  a  British  chemist : 

Menthol     3    ounces. 

Chloroform     4    fluidounces. 

Olive  oil,  a  sufficient  quantity  to  produce 

16  fluidounces. 
Mix. 


Drawing  Ink. 

E.  L.  C. — The  following  formula,  borrowed  from  the 
"Scientific  American  Cyclopedia  of  Receipts,"  will  doubtless 
serve  your  purpose: 

A  very  black  and  indelible  drawing  ink  may  be  made  by  dissolving 
shellac  in  a  hot  water  solution  of  borax,  and  rubbing  up  in  this  solu- 
tion a  fine  quality  of  India  ink.  After  using  dip  the  drawing  pen  in 
alcohol  and  wipe  dry,  to  keep  it  clean  and  bright. 


Brief  Answers. 

E.    D.    Co. — Two   formulas   for   face   powders   were   pub- 
lished in  this  department  last  month. 


A  Handsome  Pharmacy  in  Ann  Arbor,  Mich.— This  store  is  to  be  found  in  the  college  town  of  Ann  Arbor,  Mich.,  where  the  State  universitv 
is  located.  Mr.  E.  E.  Calkins,  Secretary  of  the  Michigan  Pharmaceutical  Association,  is  the  owner  of  the  establishment,  and  his  location  near 
the  college  campus  gives  him,  among  other  things,  a  very  large  soda  fountain  patronage.  A  soda  trade  of  $50  a  day  would  be  thought  quite 
satisfactory  to  most  pharmacists  in  the  summer,  but  this  is  the  figure,  on  the  other  hand,  quite  often  realized  by  Mr.  Calkins  during  the  winter 
months.  The  fixtures  were  made  by  Bangs,  as  will  readily  be  recognized  by  the  familiar  tables  seen  ranged  along  in  the  center  of  the  store. 
This  view  of  the  pharmacy  was  reproduced  on  some  souvenir  postal  cards  a  year  or  two  ago  as  an  experiment  by  Mr.  Calkins.  Asked  if  he 
used  these  as  advertisements,  he  replied  that,  on  the  contrary,  he  placed  them  in  the  rack  with  other  cards  and  succeeded  without  any  diflflculty 
in  selling  a  good  many  of  them  at  the  customary  price  of  two  for  five  cents.  Mr.  Calkins  has  thus  achieved,  along  with  Elbert  Hubbard,  the 
unique  reputation  of  getting  paid  for  advertising  his  own  business  ! 
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EDITORIAL. 


I 


THE  ALPERS  PHARMACY  AND  ITS  LESSON. 


le  recent  sale  of  the  store  of  Dr.  W.  C.  Alpers  in 
iT^ew  York  to  the  newly  incorporated  Caswell- Massey 
Co.  suggests  a  few  words  regarding  the  conduct  of 
"ethical"  pharmacies.  Whether  the  policy  of  the 
store  will  be  modified  under  the  new  ownership 
remains  to  be  seen,  but  no  radical  change  seems  likely 
with  the  continuance  of  Dr.  Alpers  as  manager. 

Dr.  Alpers  .shares  with  Hynson,  Westcott  &  Co.  in 
Paltimore  the  honor  of  being  most  conspicuous  in  the 

iiited  States  for  the  consistent  preaching  and  practice 
>i  professional  and  ethical  pharmacy — of  pharmacy 
restricted  to  the  preparation  and  handling  of  the  legiti- 
mate things  used  in  the  treatment  of  disease,  and 
shorn  of  the  customary  side  lines  and  even  of  patent 
medicines.  But  it  is  suggestive  and  significant  that 
while  Dr.  Alpers  has  in  spirit  been  true  to  his  profes- 


sional ideals,  he  has  in  letter  been  compelled  to  make 
certain  concessions  in  order  to  succeed  in  his  endeavor. 

He  found  early  that  people  associated  certain  toilet 
articles,  patent  medicines,  and  other  things  with  a 
drug  store.  The  larger  it  was  and  the  better  equipped, 
the  greater  was  their  expectation  of  finding  exactly 
what  they  wanted.  For  years  he  had  to  say  with 
wearisome  reiteration  that  he  did  not  keep  this  and 
that  article,  and  he  was  kept  busy  explaining  the  phil- 
osophy of  a  pharmacy  restricted  to  pharmaceutical 
activities — a  bit  of  metaphysics  which,  though  appar- 
ently simple  enough,  was  not  easily  grasped  by  the 
public  mind.  The  Doctor,  an  idealist  of  the  "practical" 
type,  finally  decided  that  he  could  not  sail  his  boat 
directly  into  the  wind,  and  so  he  tacked  a  little  to  one 
side,  still  holding  the  craft  toward  the  same  objective 
point. 

He  put  in  a  few  patents,  a  few  of  the  better  and 
higher  grade  toilet  articles,  and  he  installed  a  fountain 
so  handsome  and  artistic  that  it  was  an  addition  to  the 
beauty  of  the  store.  These  steps  were  rendered  the 
more  necessary  because  he  had  shortly  before  doubled 
his  floor  space  and  pushed  the  store  through  to  Broad- 
way, the  only  entrance  previously  being  on  Thirty-first 
Street.  In  order  to  secure  enough  additional  business 
to  warrant  this  increased  expense,  it  became  obligatory 
to  add  to  the  variety  of  the  stock;  although  it  must  be 
borne  in  mind  that  these  additions  were  so  few  in  num- 
ber, and  so  discreet  in  character,  as  not  to  clash  with 
the  professional  atmosphere  and  spirit  of  the  pharmacy. 

Another  obstacle  which  Dr.  Alpers  met  with  was  the 
indifferent  attitude  of  physicians.  It  has  often  been 
declared  that  if  a  pharmacist  would  throw  out  every- 
thing from  his  stock  except  drugs  and  the  like,  and 
adopt  a  high  "ethical"  and  "professional"  policy, 
he  would  by  this  very  attitude  win  the  respect  and 
support  of  the  physician  and  thus  be  compensated  for 
any  other  loss  that  he  might  suffer.  But  Dr.  Alpers' s 
experience  has  shown  the  fallacy  of  this  beautiful 
piece  of  theory. 

Early  in  the  conduct  of  his  present  pharmacy  the 
physicians  indulged  in  all  sorts  of  cheerful  and  flatter- 
ing encouragemeat,  but  words  are  cheap  and  they  put 
no  money  in  the  cash  register.  If  the  Doctor  did  any- 
thing which  the  physicians  considered  unprofessional, 


266 


BULLETIN  OF  PHARMACY 


as  in  the  case  of  a  certain  window  display  perhaps, 
they  were  very  free  with  their  condemnation,  but  they 
were  far  from  being  equally  free  with  their  support 
when  he  stood  up  so  straight  as  almost  to  fall  over 
backwards.  A  few  of  them  measured  up  to  expecta- 
tions, but  they  were  in  a  class  apart. 

Not  at  all  daunted,  however,  the  Doctor  made  up 
his  mind  to  succeed  in  his  effort,  and  he  did  so.  He 
secured  a  gratifying  degree  of  support  among  the  New 
York  physicians,  but  it  was  the  result  of  hard  work, 
persistent  effort,  and  continuous  advertising. 

Dr.  Alpers  has  developed  a  pharmacy  which  reflects 
great  credit  upon  his  ideals,  and  upon  his  capacity  to 
realize  his  ideals  in  an  attainable  degree.  He  turns 
over  to  the  Caswell- Massey  Co.  (doubtless  at  a  grati- 
fying figure)  a  pharmacy  on  the  model  order,  and  one 
which  is  well  deserving  of  study  and  emulation.  But  his 
experience  has  shown  that  pure  pharmacy  is  not  yet  so 
easily  practiced  as  the  theorists  would  have  us  believe, 
and  that  here,  as  elsewhere,  one  must  fight  for  his 
ideals  if  he  desires  to  maintain  them. 

This  should  discourage  no  one.  It  should  not  be 
thought  to  prove  that  professional  ideals  are  hope- 
less and  visionary  —  far  from  it.  In  the  world  of 
fact  and  experience,  no  matter  where  you  look,  one 
must  be  prepared  to  make  at  least  some  adaptation  to 
conditions  if  he  expects  to  survive,  and  much  more  if 
he  expects  to  succeed.  The  world  is  far  from  perfect 
yet,  and  perfect  things  do  not  always  thrive  in  it.  But 
this  should  deter  no  one  from  being  as  perfect  as  he 
can. 


A  DRUG  BUSINESS  IN  THE  MIDDLE  WEST. 

The  series  of  letters  and  editorials  which  have  been 
running  in  the  Bulletin  during  the  last  year  on  the 
general  subject  of  druggists  and  their  earnings  con- 
tinue to  attract  a  great  deal  of  attention.  We  have 
recently  received  the  following  statement  from  a  man 
who  was  for  five  years  the  owner  of  a  well-located  out- 
lying store  in  a  large  city  of  the  Middle  West: 

I  kept  a  careful  account  of  the  details  of  my  business  during 
the  time.  My  stock  and  fixtures  inventoried  about  lii.ooo — 
stock  $6000,  and  fixtures  15000. 

The  figures  given  below  represent  one  year's  business,  but 
are  really  taken  from  the  average  of  three  complete  years: 


Drugs 

Sundries 

Pat.  medicines 

Soda  water  . . . 

Cigars 

Candy 

Total 


Purchases. 


$  3,331  14 
2,120  29 
2,311  22 


7,276  65 
2,]9t  40 
5,337  63 
1,202  16 


816,496  84 


Sales. 


$12,482  25 
3,389  38 
6,346  92 
1,605  35 


Gross 
profits. 


4,719  60 

1.194  98 

1,009  29 

408  19 


$  7,327  06 


Per  cent 
of  profit 
on  sales. 


.378 
.3.'>5 
.159 
.251 


.320 


My  annual  expenses  were  as  follows: 

Clerk  hire |S6I3  15 

Rent 1225  00 

Light 29892 

Advertising 214  87 

Heat ,58  18 

Blanks ,... 108  89 

Miscellaneous  expenses 984  18 

S5502  49 

My  gross  profits,  as  the  first  table  shows,  were  I7327.06. 
Deducting  the  expenses  of  $5502,49,  net  profits  were  left  of 
$1824.57.  No  allowance  for  my  own  salary  as  proprietor  was 
included  in  the  list  of  expenses,  and  1:1824.57  therefore  repre- 
sented my  total  annual  income  from  the  business.  Not  being  a 
registered  druggist  myself,  my  expense  for  clerk  hire  was  some- 
what larger  than  it  otherwise  would  have  been.  A  manager, 
two  assistant  pharmacists,  two  errand  and  soda  fountain  boys, 
and  myself  comprised  the  working  force  of  the  store. 

We  filled  about  3500  prescriptions  annually  at  an  average  of 
60  cents  each.  Proprietary  medicines  were  sold  at  moderate 
cut  rates  to  meet  down-town  competition.  The  gross  profits  on 
the  total  business  were  about  32  per  cent  of  the  sales,  and  the 
expenses  about  23  per  cent,  leaving  net  profits  of  9  per  cent.  I 
believe  that  in  ordinary  cases  a  gross  profit  of  2>yA  P^^  cent 
should  be  considered  fair,  while  a  total  expense  of  22  per  cent 
should  not  be  considered  excessive.  Consequently  I  think  I 
did  fairly  well. 

In  one  particular,  however,  readers  of  the  Bulletin  may 
possibly  question  my  tabulated  statement.  I  refer  to  the  per- 
centage profits  from  the  sale  of  cigars  and  cigarettes.  Theoret- 
ical calculations  show  that  these  profits  should  be  about  25  per 
cent,  and  I  never  could  understand  why  I  was  able  to  secure 
only  about  16  per  cent.  I  have  gone  oyer  the  above  carefully 
for  the  purpose  of  discovering  the  reason  of  this  exceedingly 
meager  showing,  only  to  establish  more  firmly  the  conclusion 
that  the  actual  figures  were  the  correct  ones.  There  must  have 
been  a  serious  leak  somewhere  that  I  could  never  discover. 

The  figures  showing  the  profits  of  the  soda  fountain  are  net, 
as  all  expenses  except  service,  such  as  repairs,  new  spoons, 
glasses,  stools,  etc.,  were  charged  against  the  soda  water  ac- 
count and  not  to  miscellaneous  expenses.  I  sold  5-cent  ice- 
cream soda. 

The  cash  from  the  sales  of  drugs,  sundries,  and  proprietary 
medicines  was  kept  in  one  cash  register,  while  separate  regis- 
ters were  used  respectively  for  cigars,  candy,  and  soda  water, 
there  being  four  registers  in  all. 

W.  C.  D. 

The  first  thing  to  be  noted  about  this  statement  is 
that  the  proprietor's  salary  was  not  included  in  the  list 
of  expenses,  and  consequently  the  annual  net  profits 
of  $1824.57  represented  the  entire  earnings  of  W.  C. 
D.  from  an  annual  business  of  over  $23,000.  This 
showing  is  a  very  poor  one  indeed,  and  may  be  ex- 
plained partially  by  the  fact  that  the  proprietor  was; 
himself  not  a  pharmacist  and  had  to  hire  more  assist- 1 
ants  than  would  otherwise  have  been  the  case.: 
Nevertheless  his  letter  shows  him  to  be  a  business  manj 
looking  pretty  thoroughly  after  the  financial  details,! 
and  we  are  surprised  that  his  earnings  were  not  larger,  i 

W.  C.  D.  remarks  in  his  letter,  as  if  in  self-defense,  \ 
that  "a  total  expense  of  22  per  cent  should  not  be| 
considered  excessive,"  but  it  must  be  borne  in  mind 


^^^B,  inasmuch  as  his  own  salary  as  proprietor  was  not 
included  in  the  list  of  expenditures.  To  add  a  pro- 
prietor's salary  of  $1200,  say,  to  the  expenses,  making 
total  expenditures  of  $6702.49,  amounting  to  28  per 
cent,  would  show  that  the  expenses  were  considerably 
too  large  for  a  business  of  over  $23,000  a  year.  Fur- 
thermore, the  gross  profits  were  too  small,  amounting 
to  only  32  per  cent.  ,  The  large  metropolitan  compa- 
nies like  the  Hegeman  Corporation  in  New  York,  sel- 
ling their  goods  at  very  low  prices,  realize  gross  profits 
of  30  per  cent  or  over,  and  in  such  instances  the 
expenses  are  small,  being  20  per  cent  or  less — in  the 
case  of  the  Hegeman  Corporation  being  only  17  per 
cent. 

Considering  that  W.  C,  D.'s  expense  was  really  28 
per  cent  instead  of  23,  we  find  that  he  was  losing  a 
good  deal  of  money  on  his  cigar  business,  which  netted 
him  profits  of  only  about  16  per  cent.  Without  includ- 
ing his  own  salary  in  the  expenditures,  in  which  case 
his  expenses  were  23  per  cent,  he  was  still  losing  7 
per  cent  on  his  cigar  business,  failing  by  this  margin 
to  make  any  profit  whatsoever  towards  even  his  own 
salary,  let  alone  the  question  of  surplus  profits.  He 
would  have  been  far  better  off  to  discontinue  his  cigar 
business  entirely  unless  it  was  of  unusual  value  as  an 
advertisement. 

Even  the  candy  business,  netting  profits  of  25  per 
cent,  lost  money  for  him.  It  paid  a  little  towards  his 
salary,  it  is  true,  but  it  failed  to  measure  up  to  his 
total  real  expense  of  28  per  cent.  Wouldn't  his  show- 
ing at  the  end  of  the  year  have  been  much  better  if  he 
had  discontinued  both  his  cigar  and  his  candy  business? 
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THE  INTBRSTATE  REQISTRATrON  MOVEMENT. 


e  have  had  a  unique  chance  during  the  last  month 
to  discover  how  much  interest  is  felt  among  druggists 
and  clerks  in  the  subject  of  interstate  registration. 
In  June  we  printed  an  innocent  little  paragraph 
stating  that  eleven  boards  of  pharmacy  were  now  active 
members  of  the  National  Association  of  Boards  of  Phar- 
macy and  were  prepared  to  interchange  certificates  with 
one  another  under  certain  restrictions  and  conditions. 
We  have  simply  been  snowed  under  with  requests  ever 
since  to  give  names  of  these  boards. 

They  are  as  follows:  South  Dakota,  Louisiana, 
Florida,  Georgia,  Ohio,  Arizona,  Alabama,  Indiana, 
Oregon,  Indian  Territory,  and  Kentucky.  Considerable 
advance  has  thus  been  registered  in  the  movement  for 
interstate  reciprocity.  Furthermore,  laws  have  been 
enacted  during  the  last  few  months  in  Maryland,  Mas- 
achusetts,  and  Ohio,  giving  the  board  of  pharmacy  in 


each  State  a  right  to  exchange  which  it  did  not  previ- 
ously enjoy.  The  Ohio  law,  however,  confers  the  right 
only  to  register  as  assistant  pharmacists  those  who  have 
full  papers  as  registered  pharmacists  in  other  States. 
There  has  been  on  the  statute  book  in  Ohio  for  some 
years  a  law  or  provision  giving  the  board  power  to  ex- 
change certificates  of  registration  with  other  boards 
granting  the  Ohio  body  the  same  courtesy. 

It  should  be  said  that  this  whole  interchange  move- 
ment ought  not  to  proceed,  and  probably  will  not  pro- 
ceed, any  faster  than  the  requirements  and  conditions 
in  the  various  States  are  made  reasonably  uniform. 
This  is  the  principle  upon  which  the  National  Associa- 
tion of  Boards  of  Pharmacy  is  acting,  and  it  is  the  only 
principle  which  assures  progression  instead  of  retro- 
gression. 


IS  REREGISTRATION  RIGHT? 

Every  once  in  a  while  objection  is  made  in  some 
State  or  other  to  reregistration.  The  latest  outburst 
was  made  in  Illinois  last  month,  and  apparently  did  not 
emanate  from  pharmacists  themselves.  Schaeflfer  & 
Schaeffer,  presumably  a  firm  of  Chicago  lawyers,  sent 
out  to  the  druggists  of  Chicago,  and  perhaps  to  the 
druggists  throughout  the  State  as  well,  a  letter  declaring 
the  reregistration  feature  of  the  pharmacy  law  to  be 
unconstitutional,  and  asking  to  be  granted  the  privi- 
lege of  representing  the  recipients  of  the  letter  in  a 
test  case  to  be  brought  in  the  courts.  Each  pharmacist 
was  told  that  the  entire  cost  of  the  litigation  to  him 
would  not  exceed  $1.50  for  fees  and  costs,  and  he  was 
requested  to  send  this  by  mail  at  once. 

Manifestly  this  was  an  attempt  on  the  part  of  a  firm 
of  astute  lawyers  to  make  capital  of  a  prejudice 
against  reregistration  which  exists  among  a  small 
minority  of  pharmacists.  It  ought  to  fail,  and  doubt- 
less will  fail  ignominiously.  Theoretically,  there  is  no 
doubt  that  the  State  itself  ought  to  pay  all  of  the  ex- 
penses incurred  in  enforcing  the  pharmacy  law,  and 
that,  consequently,  it  should  abstain  from  levying  a  tax 
upon  pharmacists  of  $1.50  each  for  this  purpose. 
Practically,  however,  it  has  repeatedly  been  found  that 
legislatures  simply  will  not  pass  laws  providing  for  the 
appnopriation  of  State  funds  for  pharmacy  law  enforce- 
ments, and  pharmacists  themselves  are  left  with  the 
alternative  of  either  supplying  the  funds  or  else 
in  effect  having  no  law  at  all.  Under  such  condi- 
tions every  pharmacist  worthy  of  the  name  does  not 
require  much  time  to  make  up  his  mind  which  course 
is  the  wiser  one. 

This  is  a  case  where  Virtue  should  be  made  of 
Necessity. 
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THE   MONTH. 


The  misnamed  "drug  trust"  case 
'  '^'^deveTSents.  occupies  the  center  of  the  stage  these 

days,  but  though  everybody's  atten- 
tion is  drawn  to  it  there  is  very  little  to  report  in  the 
way  of  developments.  Confident  in  the  moral  justice 
of  their  cause,  and  feeling  sure  that  the  government 
had  erred,  N.  A.  R.  D.  officials  attempted  last  month 
to  prevail  upon  President  Roosevelt  to  delay  further 
steps  in  the  case  until  a  more  thorough  investigation 
could  be  made.  Attorney  Errant  and  Messrs.  Hilton 
and  Gallagher  first  called  upon  the  president  in  per- 
son, and  upon  his  request  a  memorial  covering  the 
situation  was  drawn  up  and  presented  to  him  a  week 
or  two  later.  In  this  it  was  clearly  and  eloquently 
declared  that  the  N.  A.  R.  D.  was  fighting  only  for 
that  "square  deal"  and  that  "equality  of  oppor- 
tunity" of  which  the  president  himself  was  the  most 
distinguished  exponent,  and  which  he  had  sought  to 
obtain  by  means  of  the  railroad  rate  bill  and  other 
legislation.  It  was  demonstrated  in  the  memorial  that 
the  N.  A.  R.  D.  was  in  spirit  an^t-irust,  and  that  it 
sought  only  to  protect  the  great  mass  of  retail  drug- 
gists against  trust- like  mail-order  houses,  department 
stores,  aggressive  cutters,  and  other  agencies  tending 
to  cause  their  destruction.  What  the  N.  A.  R.  D.  had 
done  was  for  purposes  of  self-defense  and  in  the 
interests  of  the  many. 


^&' 
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;;;i 

^H^^k.^    /4? 

"f  i 
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i 
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ONE  AT  A  TIME. 
Drug  Trust:   "Make  him  take  bis  first;  he  needs  it  most."— Brinker- 
HOFK  iu  She  Toledo  Blade. 

*  *       * 

It  was  furthermore  pointed  out  in 

wo"^fTTN?ERFERE.  ^^^  memorial  that  over  a  year  ago 
officers  of  the  N.  A.  R.  D.  had 
notified  representatives  of  the  government  that  they 
were  desirous  of  conforming  with  the  law  in  every 
respect,  that  they  were  anxious  to  modify  any  plans 
which  might  be  deemed  illegal,  and  that  the  gov- 
ernment representatives  had  promised  to  notify  the 
association  in  advance  of  any  proposed  prosecution  in 
order  that  the  law  as  interpreted  by  the  government 
might  be  observed  without  resort  to  litigation.  Never- 
theless the  president  refused  to  interfere  and  turned 
the  matter  over  to  the  Department  of  Justice.  Assist- 
ant Attorney- General  Purdy  has  charge  of  the  case. 
He  was  present  at  the  conference  between  the  president 
and  representatives  of  the  N.  A.  R.  D.,  and  it  is 
thought  that  he  prevailed  upon  Mr.  Roosevelt  not  to 
interfere.  Meanwhile  the  newspapers  of  the  country 
have  discussed  the  case  with  considerable  freedom. 
Many  of  them  have  jumped  to  the  conclusion  that  the 
"drug  trust"  is  on  a  par  with  the  real  trusts  of  the 
day,  and  their  hostile  and  uninformed  attitude  is  well 
shown  by  the  two  cartoons  which  we  are  reproducing 
on  this  page  of  the  Bulletin. 

*  *     * 


TELEPHONE 

MATTERS 


A  CARTOON  BY  BOWER  IN  THE  "  INDIANAPOLIS  NEAVS." 

This  and  the  other  cartoon  on  this  page  are  specimens  of  the  treatment 
the  "drug  trust"  has  received  in  the  newspapf  rs  during  the  last  month— a 
treatment  based  upon  ignorance  and  prejudice. 


The  druggists  in  Greater  New  York 
and  Philadelphia  have  recently 
achieved  a  considerable  triumph  in 
the  matter  of  telephone  service.  In  New  York  City 
for  the  first  time  the  slot  telephone  is  to  be  installed  in 
all  of  the  drug  stores.     A  20-per-cent  commission  is  to 
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be  granted  the  druggists,  but  it  has  not  yet  been  de- 
cided what  the  minimum  number  of  messages  will  be. 
Not  less  than  2100  messages  annually  are  likely  to  be 
settled  upon.  A  commission  of  20  per  cent  is  cer- 
tainly not  large,  but  it  is  a  beginning.  In  Philadel- 
phia, where  the  slot  instrument  has  been  used  for 
several  years,  but  where  the  conditions  imposed  by 
the  telephone  company  have  been  unsatisfactory,  the 
druggists  have  finally  obtained  a  contract  which  pro- 
vides for  a  commission  of  10  per  cent  on  all  receipts  up 
to  15  cents  a  day;  25  per  cent  on  receipts  averaging 
between  15  and  30  cents  a  day;  and  33 '3  per  cent  on 
everything  above  this  figure. 

«     ♦     41 

■PURE  FOOD  AND     '^^^  couutry  is  at  last  provided,  after 
DRUQ  25  years   of   constant   agitation  in 

LAW  AT  LAST!  Cougress,  with  a  pure  food  and 
drug  law.  The  Heyburn  bill,  passed  by  the  Senate 
early  in  the  session,  was  passed  by  the  House  under 
great  pressure  at  the  eleventh  hour  after  many  amend- 
ments had  been  made,  and  then  at  the  very  last  minute 
the  conferees  agreed  upon  what  differed  in  many 
respects  from  either  the  House  or  the  Senate  measure. 
This  was  promptly  signed  by  the  President  and  will 
become  law  on  the  first  of  January  next.  It  is  a  law 
of  vital  importance  to  the  drug  trade  of  the  country. 
So  far  as  drugs  are  concerned,  the  law  affects  "all 
medicines  and  preparations  recognized  in  the  United 
States  Pharmacopceia  or  National  Formulary  for  in- 
ternal or  external  use,  and  any  substance  or  mixture  of 
substances  to  be  used  for  the  cure,  mitigatt07i,  or  preven- 
tion of  disease  of  either  man  or  other  animals. ' '  The  italics 
are  ours,  and  they  comprise  the  clause  in  the  original 
Heyburn  bill  which  has  all  along  been  vigorously 
fought  by  the  representatives  of  the  various  branches 
of  the  drug  trade  on  the  ground  that,  there  being  no 
recognized  standard  for  medicaments  outside  of  the 
U.  S.  P.  and  the  N.  F.,  arbitrary  standards  could  be 
set  for  them  by  the  government  chemists  which  would 
in  any  case  be  unexpected,  and  which  might  very 
easily  be  unjust. 


WHAT  CONSTITUTES  Passing   on   to  consider    the    defi- 
DRua  ADULTER-      uitious  of  the  Heyburn  law  as  to 
ATioN?  ^j^^^  constitutes    the   adulteration 

and  misbranding  of  drugs,  we  find  the  following:  (i) 
A  drug  is  considered  adulterated  if,  mentioned  or  de- 
scribed in  the  U.  S.  P.  or  the  N.  F.,  it  differs  from  the 
standards  and  requirements  laid  down  therein.  (2)  It 
is  adulterated  if  its  strength  or  purity  falls  below  the 
promised  standard  or  quality  under  which  it  is  sold. 
(3)  It  is  misbranded  if  it  bears  any  design  or  statement 
which  is  false  or  misleading  in  any  particular,  or  if  it  is 
falsely  branded  as  to  the  State  or  Territory  in  which  it 


is  manufactured.  To  the  first  of  these  definitions  there 
is  the  following  important  qualification:  "Provided, 
that  no  drug  defined  in  the  United  States  Pharmacopoeia 
or  National  Formulary  shall  be  deemed  to  be  adulter- 
ated under  the  provision  if  the  standard  of  strength, 
quality,  or  purity  be  plainly  stated  upon  the  bottle, 
box,  or  other  container  thereof  although  the  standard 
may  differ  from  that  determined  by  the  test  laid  down 
in  the  United  States  Pharmacopceia  or  National  For- 
mulary. '  Another  important  qualification  is  that  no 
retail  dealer  shall  be  prosecuted  if  he  can  furnish  a 
guarantee  from  jobber  or  manufacturer  declaring  the 
article  or  articles  not  to  be  adultered  or  misbranded 
within  the  meaning  of  the  act. 


THE  PATENT  MEDi-  ^^  ^^^  ^^^  most  important  feature 
CINE  LABELING       of  the  pure-food  law  for  druggists, 
CLAUSE.  however,  is  yet  to   be   mentioned. 

Any  drug  will  be  considered  misbranded  ''if  the  pack- 
age fail  to  bear  a  statement  on  the  label  of  the  quantity  or 
proportion  of  any  alcohol,  morphine,  opium,  cocaine, 
heroin,  alpha  or  betaeucaine,  chloroform,  cannabis  indica, 
chloral  hydrate,  or  acetanilid,  or  any  derivative  or  prepa- 
ration of  any  such  substance  contained  therein  y  It  will 
be  recognized  at  once  that  this  provision  means  a  com- 
plete success  for  the  anti-patent-medicine  reformers, 
and  that  it  even  gives  them  more  than  they  would 
have  gotten  if  they  had  succeeded  with  the  many 
formula-on-the-package  bills  which  they  had  intro- 
duced this  year  into  the  different  State  legislatures. 
Bearing  in  mind  that  the  pure-food  law  affects  inter- 
state commerce,  it  will  be  seen  that  this  labeling  clause 
of  the  measure  must  involve  every  bottle  of  patent 
medicine  in  the  United  States  except  in  the  few 
instances  when  a  product  is  sold  in  the  State  of  its 
manufacture.  Unfortunately,  the  clause  goes  beyond 
patent  medicines  and  affects  medicaments  of  every 
kind  and  character;  and  it  will  particularly  work  an 
injustice  and  a  tremendous  amount  of  inconvenience  to 
the  manufacturers  of  U.  S.  P.  and  N.  F.  products. 
Several  attempts  were  made  to  exempt  the  latter 
preparations  from  the  language  of  the  clause,  but  for 
some  reason  they  proved  unsuccessful. 


THE  A.M.  A. 

MEETING. 


The  American  Medical  Association 
held  last  month  in  Boston  what  was 
probably  the  largest  and  greatest 
meeting  of  medical  men  the  world  has  ever  witnessed. 
There  were  over  5000  accredited  delegates  and  nearly 
10,000  visiting  physicians,  making  a  surprising  total  of 
about  15,000!  This  seems  an  unwieldy  body,  but  it 
is  to  be  noted  that  the  A.  M.  A.  is  split  up  into  numer- 
ous sections  which  hold  their  sessions  concurrently. 
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The  interest  for  pharmacists  centered  in  the  Section 
on  Pharmacology  and  Therapeutics.  This  is  the  sec- 
tion where  prominent  pharmacists  have  membership, 
where  the  delegates  from  the  A.  Ph.  A.  are  received, 
and  where  matters  of  common  interest  to  physician 
and  pharmacist  are  discussed.  Prof.  C.  S.  N.  Hall- 
berg,  the  well-known  pharmaceutical  teacher  of  Chi- 
cago, has  been  secretary  of  this  section  for  a  number 
of  years.  Papers  were  read  at  the  Boston  meeting  by 
Professor  Hallberg  himself,  Henry  P.  Hynson,  Martin 
I.  Wilbert,  and  C.  Lewis  Diehl,  on  the  Pharmacopoeia, 
the  National  Formulary,  and  allied  subjects.  These 
pharmacists  and  others  were  received  in  k  fraternal 
spirit,  and  resolutions  were  passed  declaring  for  closer 
relations  between  physicians  and  pharmacists,  and 
commending  the  American  Pharmaceutical  Association 
and  its  local  branches  for  their  efforts  in  the  direction 
of  ethical  pharmacy. 

i/i       ^       Hi 

THE  A  M  A.  Naturally  enough,  patent-medicine 

AND  PROPRIETARY  legislation  came  in  for  a  large  share 
LEQisLATiON.  ^f  attention  at  the  meeting  of  the 
A.  M.  A.,  and  particularly  in  the  Section  on  Pharma- 
cology and  Therapeutics.  Secretary  Hallberg  devoted 
his  report  very  largely  to  this  subject.  He  spoke  favor- 
ably of  the  "muck-rakers"  who  had  exposed  several 
evils  in  their  magazine  attacks  during  the  past  year,  but 
he  declared  that  because  of  inadequate  knowledge  they 
had  overstepped  the  bounds  of  their  usefulness  and  had 
particularly  erred  in  sponsoring  "  formula-on-the- pack- 
age "  legislation.  Such  legislation,  thought  Professor 
Hallberg,  "  was  a  delusion  and  a  snare.  "  He  recom- 
mended the  establishment  of  a  national  department  of 
health  as  the  only  rational  relief  from  the  dangers  sur- 
rounding the  public  in  the  matter  of  medication.  In 
the  resolutions  afterwards  adopted,  and  covering  many 
cognate  topics,  the  section  declared  that  it  was 
' '  heartily  in  favor  of  and  strongly  urges  the  establish- 
ment of  a  national  department  of  health,  with  repre- 
sentation in  the  cabinet.  "In  this  connection  it  is 
interesting  to  note  an  expression  of  opinion  at  the 
meeting  of  the  New  Jersey  Association  last  month  that 
it  would  be  unjust  and  irrational  to  compel  patent 
medicine  makers  to  put  their  formulas  upon  the  label, 
and  that  a  better  plan  would  be  to  have  them  registered 
by  the  State  Board  of  Health  or  some  other  similar 
body  possessed  of  discriminating  and  executive  powers. 
*     *     * 

Meanwhile  it  is  to  be  observed  that 
A.  PH.  A.  AFFAIRS,     the  subject  of  patent-medicine  legis- 
lation is  to  come  up  for  discussion 
before  the  Section  on  Education  and  Legislation  at  the 
forthcoming  meeting  of  the  A.  Ph.  A.  in  Indianapolis. 
Chairman  Oldberg  has  drawn  up  a  list  of  seven  ques- 


tions outlining  the  programme,  the  pivotal  one  of 
which  reads  as  follows:  "What  attitude  should  the 
American  Pharmaceutical  Association  assume  toward 
legislation  destined  to  control  the  sale  of  proprietary 
medicines  ?  "  Grasping  this  occasion  to  speak  of  other 
A.  Ph.  A.  affairs,  we  may  pass  on  to  note  the  forma- 
tion last  month  of  a  local  branch  of  the  association 
in  Cleveland  under  the  presidency  of  Lewis  C.  Hopp. 
A  branch  in  Washington,  D.  C,  was  established  some 
time  ago,  so  that  there  are  now  six  local  branches  in 
all.  Additional  ones  in  St.  Louis,  Pittsburg,  and  New 
York  City  are  still  under  advisement.  Just  at  this 
writing  an  experimental  nomination  and  election  of 
oflScers  of  the  parent  association  for  1906-7  is  being 
carried  on  by  mail,  this  step  having  been  decided  upon 
at  the  Atlantic  City  meeting  last  September  in  order  to 
widen  the  interest  and  activity  in  the  affairs  of  the 
organization.  The  Procter  Memorial  Fund  Committee 
has  gotten  down  to  definite  work  in  Philadelphia  and 
has  already  received  a  gratifying  number  of  subscrip- 
tions, Professor  Remington  heading  the  list  with  $100. 

*  *     * 

June   is   famous,   not   only  as  the 

TTH  P  ^T  ATP 

ASSOCIATIONS  ™o"^^  P^^  excellence  for  weddings, 
but  as  the  one  altogether  best 
suited  for  the  annual  meetings  of  the  State  pharma- 
ceutical associations.  No  fewer  than  19  of  these 
bodies  met  in  annual  session  last  month.  On  the 
whole  the  meetings  seem  to  have  been  well  attended 
and  to  have  had  interesting  and  profitable  programmes. 
Many  of  the  conventions  were  held  so  late  in  the 
month  that  up  to  the  time  this  paragraph  was  written 
we  had  received  no  reports  of  them.  It  is  noticeable 
and  significant,  however,  that  the  two  important  sub- 
jects of  anti-narcotic  reform  and  higher  educational 
requirements  were  given  considerable  attention  at 
several  meetings.  Thus  in  New  Jersey  and  Illinois  it 
was  decided  to  undertake  the  enactment  of  the  Beal  or 
A,  Ph.  A.  model  anti-narcotic  law — or  its  modification 
known  generally  as  the  "Chicago  conference  meas- 
ure. ' '  In  Tennessee  it  was  resolved  that  any  member 
of  the  association  convicted  the  second  time  of  violat- 
ing the  State  anti-narcotic  law  be  expelled  from  mem-  j 
bership,  and  it  was  moved  that  the  judges  in  the 
courts  be  requested  to  enforce  the  extreme  penalty. 

*  *         :|j 

^iQ^gg  Regarding  the  attitude  of  the  State 

EDUCATIONAL  associations   toward    higher  educa- 

REQUIREMENTS,  ^j^^^  j^  jg  gratifying  to  note  that  in 
New  Jersey  favorable  action  on  the  proposition  to  enact 
a  graduation  requirement  law  was  taken  after  the  prop- 
osition had  been  turned  down  by  the  committee  in 
charge  of  the  president's  address.     This  really  repeats 
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the  favorable  action  of  last  year  and  doubtless  means 
that  efforts  will  be  made  at  the  next  session  of  the  State 
legislature  to  have  a  prerequisite  law  placed  upon  the 
statute  book.  The  graduation  requirement  came  up 
for  consideration  at  the  Illinois  meeting,  but  we  under- 
stand that  it  was  either  defeated  or  modified.  Slight 
progress  was  achieved,  however,  in  deciding  to  give 
assistant  pharmacists  ' '  experience  ' '  credit  for  one  year 
of  attendance  in  college,  and  registered  pharmacists 
credit  for  two  years'  attendance.  Heretofore  college 
attendance  has  in  effect  been  discriminated  against  in 
favor  of  a  drug-store  experience,  which  in  many  in- 
stances means  nothing  at  all.  Higher  educational  re- 
quirements were  given  considerable  attention  at  the 
Minnesota  meeting  late  in  the  month,  and  it  was  re- 
solved to  have  a  graduation  law  go  into  effect  in  191 2. 

'  At  the  Nebraska  meeting  resolutions  were  passed  ask- 
ing for  more  severe  board  examinations.  A  well  con- 
ceived programme  of  educational  reform  and  unifica- 
tion has  been  drawn  up  for  discussion  and  action  at  the 
forthcoming  meeting  of  the  A.  Ph.  A.  at  Indianapolis 

;  in  early  September,  and  we  are  giving  space  to  this 
elsewhere  in  the  present  issue  of  the  Bulletin. 
♦     *     * 
The  "drug  trust"  case  has  appar- 

aging  effect  upon  the  contract 
proprietors  of  the  country.  We  observe  that  the 
Freeman  Perfume  Co.  of  Cincinnati  has  recently 
brought  suit  against  a  local  cutter  for  a  violation  of 
contract.  An  injunction  is  requested,  and  $21,600 
damages  are  asked  for.  The  charges  made  by  the 
Freeman  Co.  are  that  the  defendants,  after  signing  the 
I  contract,  supplied  cutters  who  are  not  agents  of  the 
company  with  Freeman's  face  powder,  knowing  that 
the  product  was  to  be  sold  in  violation  of  the  contract 
stipulations.  In  the  meantime  the  five  suits  recently 
brought  against  cutters  in  Greater  New  York  by  the 

N£iris  Medicine  Co.  are  still  on  the  carpet. 
I 


HELPINO  THE 
SAN  FRANCISCANS. 


There  are  abundant  evidences  that 
the  heroic  and  noble  work  of  the  N. 
A.  R.  D.  in  rendering  assistance  to 
the  San  Francisco  druggists  is  meeting  with  great 
appreciation.  vSomething  like  120  druggists  lost  their 
entire  store  equipment  in  the  fire,  and  a  large  number 
of  them  their  homes  also.  In  many  cases  there  was 
either  no  insurance  protection  or  very  little — and  it  is 
of  course  not  settled  yet  whether  the  insurance  obliga- 
tions will  be  met  in  full.  Many  of  the  companies  have 
announced  a  horizontal  reduction  of  25  per  cent  in 
their  payments.  The  N.  A.  R.  D.  relief  committee  in 
San  Francisco  has  received  many  pitiful  letters  from 


ruined  druggists  who  have  lost  their  all  in  the  calamity, 
and  to  whom  a  little  assistance  at  this  critical  time 
means  everything.  The  special  fund,  now  amounting 
to  about  $44,000,  is  being  distributed  very  carefully  and 
judiciously.  Meanwhile,  however,  the  N.  A.  R.  D. 
treasury  has  been  indirectly  crippled,  and  a  condition 
threatens  which  needs  immediate  attention  on  the  part 
of  the  local  associations  throughout  the  country.  Some 
of  the  latter,  in  their  laudable  desire  to  be  of  assist- 
ance to  the  San  Franciscans,  have  neglected  to  pay 
their  N.  A.  R.  D.  dues  for  1906,  which  have  been 
owing  since  the  first  of  January.  Prompt  action  at 
this  time  is  necessary. 

♦      ♦      4( 

The  host  of  friends  of  Frank  G. 
MRS.  ™^NK^^^^     j^y^jj  throughout  the  country  will 

be  pained  to  hear  of  the  sudden 
and  untimely  death  of  Mrs.  Ryan  last  month  in  Detroit. 
When  her  strength  permitted,  Mrs.  Ryan  had  accom- 
panied her  husband  to  the  annual  meetings  of  the 
A.  Ph.  A.,  and  she  and  her  daughter  Helen,  a  girl  of 
fifteen,  were  well  known  to  the  membership.  Though 
for  reasons  of  health  denied  much  social  activity  in 
later  years,  Mrs.  Ryan  was  everywhere  and  always 
warmly  esteemed  for  a  full  measure  of  the  highest 
womanly  qualities.  Charitable,  sincere,  self-sacrific- 
ing, cherishing  high  ideals,  bearing  up  cheerfully 
under  invalidism,  devoting  herself  to  the  happiness  of 
her  husband  and  daughter,  always  looking  out  for  the 
pleasure  of  others,  constantly  bringing  together  friends 
who  had  been  estranged  —  these  were  her  attributes, 
and  she  left  behind  her  beautiful  memories  and  fair 
traditions  which  will  long  bear  testimony  to  her  noble 
and  womanly  character.  It  was  well  said  at  a  special 
meeting  of  the  directors  and  executives  of  Parke, 
Davis  &  Co.,  called  to  express  sympathy  with  Mr. 
Ryan  in  his  loss,  that  ' '  the  good  that  women  do  lives 
after  them,  and  the  influence  exerted  by  a  high-minded 
wife  does  not  cease  with  the  living." 


THE  NEW 
ECONOMIC  ORDER. 


Considerable  activity  has  been  evi- 
dent during  the  last  few  weeks 
among  some  of  the  drug-store  com- 
binations of  the  country.  The  Hegeman  Corporation, 
made  the  subject  of  a  special  article  elsewhere  in  this 
issue  of  the  Bulletin,  has  purchased  the  large  Brook- 
lyn pharmacy  of  Benjamin  Rosenzweig,  making  a  total 
of  nine  big  stores  in  the  Hegeman  group.  Another 
interesting  bit  of  news  is  the  sale  of  Dr.  W.  C.  Alpers's 
pharmacy,  at  Broadway  and  31st  Street  in  New  York, 
to  the  newly  organized  Caswell- Massey  Co.  The  two 
stores  of  Daggett  &  Ramsdell  have  also  been  sold  to 
this  company.      The   concern    now   has  five   or  six 
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pharmacies  in  New  York  and  contemplates  the  estab- 
lishment of  two  or  three  more.  It  has  been  rumored 
that  the  William  B.  Riker  &  Son  Co.  was  about  to 
open  another  store  in  New  York,  but  this  is  denied. 
Meanwhile  it  is  to  be  noted  that  the  chain  of  retail 
drug  stores  which  Allan  R.  Fellows  was  to  establish  in 
Chicago  has  failed  to  materialize  :  the  concern  has 
gone  into  bankruptcy  and  Mr.  Fellows  has  assumed 
the  management  of  a  drug  business  in  North  Dakota. 
The  United  Chemists  Co. ,  the  prospect  of  which  was 
heralded  with  such  a  blare  of  trumpets  three  or  four 
months  ago,  seems  to  have  "  died  a- horning." 
Hf     *     He. 

Two   mixed   meetings  of   pharma- 
,:^.rOo6Di  cists  and  ph5^sicians  were  held  last 

\- ,  month  in  New  York  and  Chicago. 

Tlie  New  York  meeting  was  conducted  under  the 
auspices  of  the  Manhattan  Pharmaceutical  Associa- 
tion, and  papers  were  read  and  addresses  made  by 
physicians,  pharmacists,  medical  editors,  pharmaceu- 
tical editors,  and  representatives  of  pharmaceutical 
manufacturers.  Subjects  of  mutual  interest  to  all 
parties  concerned  were  discussed  with  great  freedom, 
and  it  cannot  be  doubted  that  much  good  was  accom- 
plished in  clearing  away  the  cobwebs  of  distrust  and 
misunderstanding.  President  Jacob  Diner  of  the  Man- 
hattan Association  is  to  be  complimented  upon  his  ini- 
tiative in  arranging  for  such  a  conference.  In  Chicago 
25  physicians  and  as  many  druggists  sat  down  to  a 
banquet.  Dr.  Bacon,  president  of  the  Chicago  Med- 
ical Society,  was  the  presiding  officer.  Charles  H. 
Avery,  president  of  the  C.  A.  R,  D.,  William  Bode- 
mann,  and  other  pharmacists  made  addresses,  which 
were  responded  to  by  a  number  of  physicians.  The 
meeting  happily  resulted  in  the  passage  of  a  motion 
providing  for  the  appointment  of  a  joint  committee  to 
discuss  all  troublesome  questions  which  might  arise  in 
the  future  affecting  the  relations  of  the  two  profes- 
sions. 

Joseph  Weinstein,  after  a  flurry  characteristic  of 
politico-pharmaceutical  affairs  in  Greater  New  York, 
has  been  elected  to  succeed  himself  on  the  State  Board 
of  Pharmacy.  Mr.  Weinstein  received  his  pharma- 
ceutical education  in  Russia,  supplemented  it  recently 
at  the  New  York  College  of  Pharmacy,  and  last  month 
received  his  degree  of  ' '  Doctor  of  Pharmacy ' '  from 
Columbia  University — the  first  degree  of  the  kind  to  be 
granted  by  the  University  as  distinct  from  the  College 

of  Pharmacy. 

He      te      if 

Joseph  Leeming,  for  many  years  secretary  of  the 
Proprietary  Association  of  America,  and  a  member  of 
the  firm  of  Thomas  Leeming  &  Co. ,  died  last  month 


of  tuberculosis  at  his  home  in  Summit,  N.  J.,  at  the 
age  of  37  years.  He  was  a  young  man  greatly  ad- 
mired for  his  qualities  of  mind  and  heart,  and  his  loss 

will  be  severely  felt. 

*  *     * 

Col.  E.  W.  Fitch  has  recently  returned  from  his 
European  trip  and  is  now  spending  the  summer  in  a 
suburb  out  of  L^ouisville.  His  health  is  reported  to  be 
much  improved  by  the  foreign  outing.  He  met  in 
Italy  John  Uri  Lloyd,  who  has  not  yet  returned  to  the 

United  States. 

*  *     * 

The  Kings  County  Pharmaceutical  Association  de- 
cided at  a  recent  meeting  to  ask  the  State  Pharmaceu- 
tical Association  to  take  action  looking  toward  the 
prompt  introduction  and  the  vigorous  support  of  the 
"Chicago  conference  bill"  at  the  next  session  of  the 

legislature. 

*  *     * 

The  Arkansas  Pharmaceutical  Association  adopted 
resolutions  last  month  providing  for  the  appointment 
of  a  committee  in  every  county  to  see  that  the  phar- 
macy law  is  observed  with  reference  to  the  employ- 
ment of  registered  pharmacists  in  drug  stores. 

*  *     * 

Efforts  are  being  made  by  William  De  Shetley,  Man- 
ager of  the  Eastern  Department  of  the  N,  A.  R.  D.,  to 
charter  a  special  boat  with  which  to  take  delegates  from 
the  Middle  Atlantic  and  New  England  States  to  the 
N.  A.  R.  D.  convention  at  Atlanta  in  October. 

*  *     * 

The  Illinois  Pharmaceutical  Association  acted  favor- 
ably at  its  annual  meeting  last  month  upon  the  position 
of  the  Bulletin  that  pharmacists  should  neither  pre- 
scribe for  venereal  troubles  nor  sell  their  own  or  pro- 
prietary remedies  for  them. 

*  if       He 

The  Lupton  bill  in  New  York  State,  giving  grocers 
and  general  merchants  certain  privileges  in  the  smaller 
towns,  was  vetoed  by  Governor  Higgins  last  month 
after  it  had  passed  both  branches  of  the  legislature. 

*  *     * 

Three  Philadelphia  druggists  were  arrested  last 
month  for  selling  morphine  and  cocaine  contrary  to  the 
State  anti-narcotic  law,  this  action  being  inspired  by 
the  death  of  a  young  woman  from  the  drug  habit. 

*  *     * 

Dr.  H.  H.  Rusby  is  contributing  to  Country  Life  in 
America  an  exceedingly  interesting  and  readable  series  j 
of  seasonable  articles  on  the  wild  and  edible  fruits  of  j 

the  United  States.  i 

*  *     *  ' 

The  Mann  bill  was  not  reported  out  by  the  House 
Committee  on  Patents  at  the  recent  session  of  Congress. 


OVER  $3000  A  DAY. 


Business  Done  In  the  Main   Hegeman  Store  in   New  York — Description  of  this   Remarkable  Establish- 
ment— The  Greatest  in  the  Country — Eight  Other  Pharmacies  Under  the  Same  Management. 

By  HARRY  B.  MASON. 


By  long  odds  the  most  remarkable  pharmacy  in 
America  is  the  headquarters  store  of  Hegeman  &  Co. 
at  200  Broadway  in  New  York  City.  The  single  state- 
ment that  a  daily  business  of  over  $3000  is  done  sug- 
gests the  pinnacle  top  of  achievement  occupied  by  this 
establishment.  In  Philadelphia  the  headquarters  store 
of  Geo.  B.  Evans  is  said  to  take  in  something  like 
$1500  a  day,  while  the  chief  Riker  pharmacy  in  New 
York,  Stoddart  Bros,  in  Buffalo,  Judge  &  Dolph  in  St. 
Louis,  and  "The  Economical  Store"  in  Chicago  all 
have  a  trade  ranging  around  the  thousand  dollar  mark. 

SOME  SURPISING  FIGURES. 

The  Hegeman  store  is  admirably  situated.  Not  far 
from  the  Brooklyn  Bridge,  on  busy  Broadway,  right  in 
the  heart  of  the  most  crowded  section  of  the  city,  with 
thousands  of  people  passing  by  hourly  in  swarms  and 
droves,   an  opportunity  for  transient  trade  is  offered 


Mr.  George  Ramsey,  Vice-president  and  Oeneral  Manager  of  Hegeman 

&  Co. 

which  cannot  be  surpassed  nor  perhaps  equaled  else- 
where in  the  United  States.  All  day  long  a  steady 
stream  of  people  pour  in  and  out  of  the  store.  It  is 
almost  exclusively  a  man's  business,  and  it  is  almost 
entirely  a  cash  business. 

When  I  visited  the  store  in  January  there  were  six 
other  pharmacies  in  the  Hegeman  group.     Since  then 


an  elaborate  branch  has  been  opened  in  the  new  Times 
building  at  Broadway  and  Seventh  Avenue,  and  the 
old  and  well-known  store  has  been  purchased  of  J.  N. 
Hegeman  &  Co.  at  21  Park  Row.*  Altogether  there 
are  300  employees,  155  of  whom  are  to  be  found  in  the 
headquarters  store.  There  is  a  capitalization  of  half  a 
million  dollars,  and  Mr.  George  Ramsey,  the  essence 


The  Hegeman  building  at  200  Broadway.    Only  the  first  floor,  the  base- 
ment, and  the  sub-basement  are  used  by  Hegeman  &  Co.  themselves. 

and  spirit  of  the  corporation,  and  a  gentleman  of  whom 
I  shall  have  more  to  say  later,  is  the  largest  single 
stockholder. 

MR.  RAMSEY  HIMSELF. 

Since  I  have  mentioned  Mr.  Ramsey,  perhaps  this 
would  be  as  good  a  place  as  any  to  give  a  brief  account 
of  his  unusual  career.  He  was  born  at  Mount  Melick 
in  Ireland  in  1855.  Remaining  in  school  until  he  was 
19,  and  then  having  the  misfortune  to  lose  the  last  of 


*Since  this  article  was  written  the  handsome  and  successful 
pharmacy  of  Benjamin  Rosenzweig,  at  644  Fulton  Street  in 
Brooklyn,  has  been  added  to  the  Hegeman  holdings. 
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his  immediate  relatives,  he  embarked  for  Canada. 
Through  accident  and  not  design  he  entered  the  drug 
business  in  a  store  in  Orangeville,  Ontario,  first  as 
bookkeeper,  and  later  as  clerk.  Deciding  after  two 
years'  experience  to  make  pharmacy  his  occupation, 
he  entered  the  Ontario  College  of  Pharmacy  at  Toronto, 
and  in  due  time  graduated  with  such  honors  that  he 
won  the  first  prize  for  highest  scholarship. 

The  two  years  following  were  spent  as  proprietor  of 
a  small  store  in  St.  Catherines,  Ontario.  The  oppor- 
tunites  were  here  too  limited  to  satisfy  this  ambitious 
young  man  of  24  years,  and  he  decided  to  sell  out  and 
make  a  beginning  in  the  largest  city  on  the  American 
continent.  He  had  not  been  24  hours  in  New  York 
before  he  was  engaged  in  the  Hegeman  store  as  pre- 
scription clerk.     This  was  in    1880.    The  pharmacy 


genius  of  Mr.  Ramsey,  First  employed  as  prescrip- 
tionist  in  1880,  he  was  made  head  clerk  in  1883, 
manager  in  1885,  and  partner  in  1888.  The  next 
eleven  years,  until  1899,  were  devoted  to  the  rapid 
development  of  the  one  store  then  owned  by  the  firm, 
and  at  the  expiration  of  that  period  the  branches  began 
to  be  established  one  by  one.  The  first  was  opened  in 
1899,  seven  years  ago,  and  one  or  two  a  year  have 
sprung  up  since.  Two  have  been  added,  as  I  have 
already  explained,  since  I  was  in  New  York  during 
January,  and  I  much  fear  me  that  one  or  two  more 
may  appear  before  I  can  rush  this  sketch  into  print.  I 
should  not  like  to  have  the  article  out  of  date  before  it 
is  read.* 

Additional  capital   was   needed   as    the   operations 
rapidly  increased,  and  in  due  time  the  business  was 


•Bath  requisites  of  all  kinds  were  made  the  subject  of  this  Hegeman  window  trim.    The  parasol  held  by  the  female  figure  was  made  of  chamois,  as 
were  also  a  portion  of  the  garments  worn  by  both  figures.    The  heads  of  the  figures  were  of  course  constructed  of  sponges. 


was  then  across  the  street  at  203  Broadway,  where  the 
Mail  and  Express  ofiices  are  now  located. 

The  Hegeman  pharmacy  had  been  established  as 
long  before  as  1827  by  William  Hegeman,  a  graduate 
of  Heidelberg  University  in  Germany.  Mr.  Hegeman 
had  died  in  1878,  however,  two  years  before  Mr. 
Ramsey  came  upon  the  scene.  The  business  was  an 
excellent  one,  of  inspiring  traditions,  but  there  was 
then  only  the  single  store,  and  the  trade  was  nothing 
like  that  enjoyed  to-day  by  the  same  establishment, 
not  to  mention  at  all  the  operations  of  the  branches 
which  have  since  been  opened. 

A   STORY   OF    GROWTH    AND    PROGRESS. 

The  wonderful  growth  and  expansion  which  the 
business  has  experienced  must  be  traced  largely  to  the 


consequently  incorporated.  Mr.  Ramsey  was  made 
vice-president  and  manager.  John  H.  Flagler,  a  well- 
known  capitalist,  became  a  heavy  stockholder,  and  is 
now  president  of  the  corporation.  Every  year  the 
business  increases  to  the  extent  of  at  least  15  or  20 
per  cent  in  the  existing  stores,  apart  from  the  exten- 
sion of  operations  gained  by  opening  or  purchasing 
additional  branches. 

The  headquarters  store  is  of  course  the  most  remark- 
able and  the  most  interesting  in  the  group,  and  a 
partial  description  of  it  may  not  be  amiss.  I  have  ?aid 
that  this  store  enjoys  an  almost  unequaled  location, 


*The  recent  purchase  of  the  Rosenzweig  pharmacy  in  Brook- 
lyn, already  mentioned  in  a  foot-note,  strikingly  shows  the 
author's  fear  to  have  been  no  mere  rhetorical  fancy. 
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but  the  mistake  should  not  be  made  of  ascribing  its 
growth  wholly  to  this  natural  advantage,  great  though 
it  admittedly  is.  Other  stores  are  in  the  immediate 
locality,  but  not  one  of  them  has  begun  to  approach  the 
Hegeman  pharmacy  in  the  size  of  its  operations.  It 
has  remained  for  Mr.  Ramsey  to  seize  upon  the  oppor- 
tunity, and  with  the  instinct  of  a  commercial  architect 
build  up  a  business  far  and  away  larger  than  anything 
the  drug  trade  of  the  country  has  so  far  seen  or  is 
likely  to  see  for  many  a  day. 

ORGANIZATION   IS   THE   KEY-NOTE. 

The  organization  of  this  great  pharmacy  is  elaborate 
and  complete.  It  is  a  piece  of  nearly  perfect  human 
machinery.  Every  man  has  his  particular  work  to  do: 
he  is  responsible  to  the  head  of  the  department:  the 
head  of  the  department  gets  his  orders  from  the  super- 
intendent: the  superintendent  is  in  hourly  touch  with 
Mr.  Ramsey.  There  are  upwards  of  two  dozen  check- 
girls  and  bookkeepers;  every  transaction  in  the  busi- 
ness is  recorded;  every  detail  is  kept  under  careful 
espionage;  every  employee  stands  or  falls  by  his  daily 
and  weekly  showing. 

Mr.  Ramsey  sits  in  his  office  on  the  mezzanine  bal- 
cony in  the  rear,  and  quietly,  modestly,  easily  directs 
the  operations  of  the  business.  His  staff  is  a  consider- 
able one,  and  his  orders  are  all  executed  through  the 
members  of  it.  There  is  the  superintendent,  Mr.  E. 
G.  S.  Berwick,  who  is  also  assistant  secretary  of  the 
corporation,  and  who  is  in  charge  of  things  in  Mr. 
Ramsey's  absence.  There  are  the  three  buyers, 
Messrs.  Whitehill,  Smith,  and  Hull,  whose  daily 
purchases  run  up  into  thousands  of  dollars.  There 
are  the  managers  of  the  eight  branch  stores.  There 
is  the  young  physician  who  has  recently  been  employed 
to  take  charge  of  the  advertising  and  to  do  some 
"  detail  "  work  among  physicians. 

Organization  is  the  key-note  in  every  aspect  of  the 
business,  and  this  considerably  explains  the  remark- 
able growth  of  the  corporation.  One  man  is  given 
one  thing  to  do:  responsibility  for  that  one  thing  is 
centered  in  him:  his  record  is  kept:  he  is  under  the 
responsible  eye  of  his  immediate  chief:  he  is  selected 
for  his  task  because  of  his  fitness  for  it:  he  is  expected 
to  "make  good:"  if  he  succeds  he  is  in  the  line  of  pro- 
motion and  advancement  of  salary:  if  he  fails  he  must 
either  do  better  or  soon  give  way  to  some  one  else  who 
can. 

TWO  INSTANCES. 

Here  are  two  instances,  out  of  many  that  could  be 
given,  to  show  the  degree  of  specialization  in  this  busi- 
ness: (i)  Two  professional  window  dressers  are  em- 
ployed whose  whole  time  is  consumed  in  going  from 
store  to  store  and  devising  and  arranging  two  trims  a 


week  in  each,  and  it  may  be  said  in  passing  that  the 
Hegeman  displays  are  conspicuous  for  their  attractive- 
ness and  selling  power.  (2)  A  trained  chemist  and 
his  assistant  make  examinations  of  body  specimens  for 
physicians  and  public,  look  into  the  character  of  pur- 
chased supplies  wherever  necessary,  and  do  consider- 
able work  in  analyzing  minerals  and  similar  substances 
for  individuals  and  corporations. 

ADVERTISING  METHODS. 

The  big  pharmacies  in  the  various  cities  exhibit 
interesting  differences  in  their  policies  and  methods, 
with  respect  to  advertising  and  other  things.  Stod- 
dart  Bros,  in  Buffalo,  and  Evans  in  Philadelphia,  carry 


This  Tlew  shows  only  a  small  portion  of  the  prescription  department. 
The  six  dlspensintr  counters,  described  in  the  accompanying  article,  are 
located  immediately  at  the  left  of  the  illustration,  and  are  at  right  angles 
to  the  counter  seen  in  the  engraving.  In  this  picture  patrons  are  handing  in 
their  prescriptions  through  the  window  and  are  receiving  claim  checks  for 
them. 

on  aggressive  advertising  campaigns  in  the  newspapers. 
The  Hegeman  Corporation  never  purchases  a  cent's 
worth  of  newspaper  space.  It  never  pays  any  attention 
to  department  store  competition.  It  never  pays  any 
attention  to  the  competition  of  the  other  big  drug  stores, 
except  perhaps  as  to  prices.  In  securing  business  it 
depends  upon  such  things  as  its  position,  its  admirable 
and  complete  stock,  its  attractive  store,  its  fine  dis- 
plays, its  close  prices,  and  its  first-class  and  expert 
service. 

A  TRIP   THROUGH   THE   STORE  :   THE   GREAT  SODA 
FOUNTAIN. 

Let  us  now  make  a  hurried  trip  around  the  Hege- 
man store  under  the  guidance  of  Mr.  Berwick.^    We 
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shall  find  that  only  tha  ground  floor  and  the  two  base- 
ments of  the  Hegeman  Building  are  used  by  the  phar- 
macy. The  sales  floor  is  shown  in  the  illustration  on 
the  opposite  page,  but  it  is  larger  than  the  picture 
indicates.     The  dimensions  are  50  by  177  feet. 

At  our  right  as  we  enter  the  pharmacy  is  a  beautiful 
fountain  of  onyx  and  bronze  especially  designed  by 
the  Liquid  Carbonic  Manufacturing  Co.  It  is  36  feet 
long,  cost  $20,000,  accommodates  50  people  at  a  time, 
and  utilizes  in  season  the  services  of  12  dispensers. 
When  I  visited  the  store  in  January,  3500  soda  checks 
were  being  sold  daily.  The  summer  sales  often  mount 
up  to  10,000,  and  a  large  proportion  of  the  checks  call 
for  10  and  15  cent  drinks.  The  soda  business  is  so 
large,  indeed,  that  it  has  been  found  necessary  to 
install  a  separate  but  smaller  fountain  on  the  opposite 
side  of  the  store,  at  which  ice  cream  sodas  are  dis- 
pensed. An  interesting  feature  of  the  big  fountain  is 
a  narrow  passageway  behind  it,  entered  direct  from 
the  basement,  and  the  fountain  is  thus  filled  entirely 
from  the  rear,  beyond  the  observation  of  patrons  and 
without  interfering  with  the  dispensers. 

The  remainder  of  the  right  wall  of  the  store,  beyond 
the  soda  fountain,  is  entirely  devoted  to  the  patent 
medicine  department  until  we  reach  the  mail-order 
and  truss  rooms  in  the  rear,  located  under  the  mezza- 
nine balcony.  The  prescription  department  is  also 
situated  under  this  balcony,  but  reserving  our  inspec- 
tion of  it  until  later  on,  we  turn  and  go  back  up  the 
same  aisle  down  which  we  have  just  proceeded.  In 
the  handsome  "Silent  Salesman"  show-cases  in  the 
center  of  the  room  at  our  right  we  find  an  elaborate 
display  of  sponges,  brushes,  combs,  and  many  other 
sundries,  until  the  cigar  department  is  reached  at  the 
front.  The  latter  now  occupies  the  place  represented 
in  our  full-page  engraving  by  the  cashier's  "cage:" 
this  engraving  was  made  from  a  photograph  taken 
some  years  ago,  and  since  then  the  cashier  system  has 
been  abolished  and  the  cash-carrier  method  established 
in  its  place. 

On  the  other  side  of  the  pharmacy,  beyond  the  cigar 
department,  is  another  aisle  like  that  which  is  seen  in 
the  illustration  on  the  right  side  of  the  store.  Pro- 
ceeding down  this  in  turn,  we  find  the  wall  cases  and 
counters  at  our  left  devoted  respectively  to  liquors, 
drugs,  pills  and  tablets,  and  finally  sick-room  supplies. 
Meanwhile  the  center  cases  on  the  right  are  seen  to  be 
devoted  in  turn  to  cigars,  toilet  goods,  and  surgical 
supplies. 

THE  PRESCRIPTION  DEPARTMENT. 

We  have  now  reached  the  lower  end  of  the  pharmacy 
again  and  are  facing  the  prescription  department.  This 
runs  along  under  the  mezzanine  gallery  and  occupies 


the  entire  width  of  the  store  with  the  exception  of  the 
space  provided  for  truss  and  toilet  rooms.  There  are 
three  sets  of  two  dispensing  counters  each,  placed  back 
to  back:  each  counter  provides  accommodations  for 
three  men,  and  thus  the  services  are  utilized  of  18  pre- 
scriptionists  in  times  of  emergency.  The  department 
is  a  busy  one.  Between  four  and  five  hundred  pre- 
scriptions are  compounded  daily.  The  prescriptions 
are  filed  in  books  in  the  good  old  way,  and  they  are 
found  when  wanted  by  means  of  a  book-index  that  is 
kept  constantly  up-to-date.  Each  one  of  the  six  dis- 
pensing counters  is  intended  to  be  reasonably  complete 
in  itself,  and  to  save  space  the  dispensing  bottles  on 
any  given  shelf  are  placed  back  of  one  another  on  little 
platforms  until  they  are  sometimes  six  deep.  The 
prescription  department  is  under  the  jurisdiction  of  a 
competent  manager,  and  a  complete  daily  record  is  kept 
of  every  dispenser's  showing.  These  records,  handed 
each  morning  to  Mr.  Ramsey  by  the  manager,  are 
made  out  on  the  following  blank,  shown  in  reduced 
size: 


Prescription  Department. 

each  man 

The  number  of  prescriptions  filled  by 
.  were  as  follows . 

/ 

8 

2 

9 

3 

10 

4.  - 

.     // 

5 
6 

„  .  . _    12 

13 

7.._... 

...„ ...._ 14 

A 
fair  day' 
excellent 

15                                 

I  average  of  forty  prescriptions  a  day  we  consider  a 
s  work ;  oner  that  number  we  consider  good ;  fifty,  an 
day.     Anything  under  thirty-five  is  bad. 

GEORGE  RAMSEY. 

Immediately  above  the  prescription  department,  on 
the  mezzanine  balcony,  are  the  oflices.  On  the  right, 
in  a  little  extension  forward,  are  the  three  girl  cashiers 
or  "change-makers"  who  are  constantly  receiving  and 
sending  out  a  never-ending  stream  of  the  little  money- 
carriers.  Next  will  be  seen  a  dozen  or  fifteen  girls 
engaged  in  counting  sale-checks  and  the  like,  and  m 
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making  the  daily  and  detailed  record  of  the  business 
which  forms  so  necessary  a  part  of  the  organization. 
In  the  farther  corner  of  the  balcony  at  the  left  is  Mr. 
Ramsey's  private  office,  seen  in  one  of  our  illustrations, 
while  in  front  of  it  and  extending  a  little  beyond  the 
limits  of  the  balcony  proper  are  the  seven  bookkeepers. 

THE  BASEMENT  A  BEEHIVE  OF  INDUSTRY. 

Descending  now  into  the  basement,  we  shall  find 
this  a  perfect  beehive  of  industry,  and  one  of  the  most 
interesting  sections  of  the  store.  Under  the  street  is  a 
cool,  dark  room  for  the  storage  of  essential  oils  and  ex- 
plosive goods.  Elsewhere  is  a  soda-water  room  contain- 
ing an  automatic  carbonator  and  two  machines  for  the 
manufacture  of  ice  cream,  each  with  a  daily  capacity 
of  nearly  150  gallons.  There  are  several  stock  rooms 
for  different  classes  of  goods,  such  as  one  for  soaps, 
another  for  rubber  articles,  a  third  for  the  more  salable 
"  patents  "  and  the  like.  There  is  a  large  "  receiving 
department"  where  incoming  supplies  are  taken, 
opened,  and  distributed.     There  is  a  laboratory   20  by 


Here  we  have  a  portion  of  the  office  force,  located  on  the  mezzanine 
balcony  over  the  prescription  department  in  the  rear  of  the  pharmacy.  Mr. 
Ramsey's  private  office,  provided  with  glass  partitions,  is  located  at  the  end 
of  the  balcony.  The  gentleman  in  the  foreground,  writing  at  hi.s  desk,  is 
Mr.  Whitehill.  the  chief  buyer,  and  if  he  were  to  stand  up  he  would  be  facing 
the  front  of  the  store  aad  would  be  looking  out  over  the  balcony  upon  the 
busy  scene  described  in  the  closing  portion  of  the  accompanying  article. 

80  feet  in  size,  utilized  chiefly  for  the  preparation  of 
the  Hegeman  line  of  specialties  and  toilet  good,"^. 
There  is  a  sifting  room,  equipped  with  machines,  and 
used  for  the  manufacture  of  such  things  as  talcum  and 
tooth  powders.  A  ' '  finishing  room  ' '  is  seen  to  contain 
two  girls,   and  here  the  200  special  preparations  com- 


prising the  Hegeman  line  are  bottled,  capped,  and 
placed  in  packages  ready  for  sale.  And,  finally,  we 
discover  a  very  interesting  "  humidor  "  for  the  storage 
and  preservation  of  cigars.  This  has  a  floor  of  brick 
and  walls  constructed  of  two  thicknesses  of  pine,  four 
inches  apart,  with  sawdust  in  between  them.  The 
brick,  kept  wet,  exhale  the  necessary  amount  of  mois- 
ture to  keep  the  cigars  in  proper  condition,  while  the 
walls  of  sawdust  and  pine  exclude  the  heat  of  the  base- 
ment. 

Descending  now  still  farther  down  into  the  sub- 
basement,  we  find  this,  large  as  it  is  in  dimensions, 
utilized  chiefly  and  almost  entirely  for  reserve  storage 
purposes.  A  series  of  slatted  rooms  are  employed  for 
bottled  liquors.  All  about  may  be  seen  original  cases 
of  patent  medicines  properly  classified  and  arranged,  as 
well  as  large  supplies  of  other  articles  of  stock.  The 
tremendous  amount  of  goods  stored  in  this  sub-base- 
ment suggests  the  statement  that  the  Hegeman  corpora- 
tion does  a  considerable  wholesale  business  with  its  own 
line  of  preparations. 

IMPRESSIONS. 

Returning  finally  to  the  pharmacy  proper,  and 
ascending  to  the  balcony  outside  of  Mr.  Ramsey's 
office,  we  look  for  a  minute  or  two  before  leaving  the 
establishment  at  the  varied  scene  spread  out  under- 
neath and  beyond  us.  At  our  left,  on  the  balcony, 
are  the  three  busy  change-makers  in  their  "cages," 
and  the  cash  boxes  run  to  and  from  them  in  a  constant, 
steady  stream.  Behind  us  are  the  12  or  15  girls  count- 
ing sales  checks.  At  our  right  is  Mr.  Ramsey's  office 
— the  center  and  hub  of  the  system.  Below  us  are  the 
18  busy  dispensers  in  the  prescription  department. 
Beyond,  out  in  the  store  proper,  a  ceaseless,  never- 
ending,  surging  crowd  of  people  are  coming  in  the 
front  door,  proceeding  to  the  various  departments, 
quietly  making  their  purchases,  and  going  out  again. 
There  is  not  an  instant  of  quiet.  The  scene  is  instinct 
with  change  and  variety.  The  motion  is  constant. 
And  yet  everything  is  orderly.  There  is  none  of  the 
discordant  yelling  of  "Cash!"  "Cash!"  heard  so  often 
in  department  stores.  It  is  a  man's  business,  and  a 
drug  business,  and  there  are  no  bargain  rushes.  The 
men  know  what  they  want;  they  get  it;  they  go  out 
again;  others  follow  them  in.  Everything  moves  like 
clockwork,  and  when  the  day  is  done  something  over 
$3000  is  found  to  have  accumulated  in  the  cage  occu- 
pied by  the  three  feminine  change-makers. 

Thus  is  business  transacted  in  America's  greatest 
pharmacy. 


THE  MEMORANDUM  HABIT. 


>houId  Be  Formed  by  Every  Druggist  and  Every  Clerk  —  Valuable  Ideas  Suggest  Themselves  and 
are  Forever  Gone  unless  Caught  on  the  Instant— A  Practical  Plan  for 
Making  and  Filing  Memoranda. 

By  L.  A.  LEBOWICH. 


To  "think  before  you  speak"  is  a  good  rule  for 
speakers.  To  "  think  before  you  act"  is  no  less  valu- 
able a  caution  for  those  who  depend  on  acts  to  attain 
success. 

THE  MANY  ADVANTAGES. 

Really  valuable  ideas  occur  to  every  thinking  person, 
and  if  no  record  is  made  of  them  they  are  forever  lost. 
Often,  too,  the  germ  of  an  idea  presents  itself,  and  for 
the  moment  the  busy  mind  cannot  give  due  thought 
to  its  development,  and  it  is  permitted  to  flee  the  mem- 
ory. These  embryonic  ideas,  preserved  for  a  time  and 
later  planted  in  a  soil  of  leisure,  may  bear  rich  fruit. 

Many  people,  of  the  what's-the-use  kind,  do  not 
allow  themselves  to  think  of  a  project  until  the  oppor- 
tunity comes  for  realizing  it.  When  the  opportunity 
does  come  it  finds  them  usually  unprepared;  there  is  a 
hurry-call  on  the  mind  to  furnish  ideas,  which,  when 
supplied,  show  signs  of  haste,  and  may  prove  imprac- 
tical. Certainly  they  would  be  more  efficient  if  they 
were  given  previous  thought  and  the  test  of  time  to 
confirm  them. 

In  this  connection  success,  to  change  the  simile,  may 
be  likened  to  a  game-bird  for  which  you  go  hunting 
with  the  gun  of  ability,  ideas  being  the  ammunition. 
The  latter  must  be  all  ready  for  use  the  moment  the 
bird  comes  in  sight.  Many  an  opportunity  is  lost 
i  through  being  unprepared. 

The  habit  formed  early  in  life  of  making  written 
memoranda  of  any  original  thoughts  niu.st,  it  seems  to 
me,  at  some  future  time  repay  one  for  the  trouble 
incurred.  It  is  an  excellent  training  for  a  young  man, 
tending  to  make  him  observant  and  thoughtful,  and  it 
may  lay  the  foundation  for  future  success.  Our  indus- 
tries have  all  been  established  only  after  careful 
I  previous  thought  and  subsequent  action.  Our  best 
literature  has  been  written  in  the  same  way.  It  is 
more  than  likely  that  the  many  bits  of  philosophy  or 
the  delightful  touches  of  humor  which  go  to  make  a 
novel  successful  occur  to  the  author  long  before  the 
plot  is  in  his  mind  and  the  book  written. 

HOW  TO  MAKE  AND  KEEP  MEMORANDA. 

To  illustrate  the  memorandum  habit  as  applied  in 
the  drug  business,  let  us  take  the  case  of  a  druggist 
who  has,  among  a  number  of  formulae,  a  few  that  give 


such  general  satisfaction  as  to  encourage  him  in  the 
hope  of  some  day  placing  them  on  the  market.  At 
various  times  ideas  will  occur  to  him  relating  to  these 
preparations.  They  may  be  suggestions  for  a  name, 
for  some  improvement  in  the  formula,  style  of  package, 
forcible  arguments  for  circulars  and  other  advertising, 
or  some  good  plan  for  pushing  the  preparation.  If  he 
makes  memoranda  of  these  ideas  as  they  occur  to 
him,  it  will  save  him  a  good  deal  of  thinking  later  on. 
A  small  penny  memo,  block  is  kept  in  the  coat  pocket 
and  each  individual  idea  is  recorded  on  a  separate  slip 
before  the  mind  has  been  distracted  by  other  thougjhts. 

At  lunch,  on  the  car,  or  even  when  in  bed,  these 
ideas  may  come:  jot  them  down!  Or  it  may  be  while 
walking  in  the  street,  or  while  talking  to  a  friend  or 
reading  the  newspaper,  some  extraneous  circumstance 
will  suggest  an  excellent  idea:  jot  it  down! 

Suggestions  will  come  if  the  mind  is  properly  trained 
to  be  alert  and  open  to  receive  them.  No  doubt  many 
of  these  ideas,  in  the  light  of  more  mature  thought, 
will  appear  very  elementary  or  impractical,  but  it  is 
better  for  time  to  confirm  or  deny  their  value  than  to 
devise  them  hurriedly  and  then  act  rashly  with  conse- 
quent loss. 

Every  evening  all  these  memoranda  may  be  thrown 
into  some  desk  drawer  reserved  for  the  purpose. 
When  a  large  number  of  them  have  accumulated  they 
may  then  be  sorted  out  and  transferred  to  their  proper 
places  in  what  may  be  called 

THE    "IDEA   FILE." 

This  may  consist  of  any  ordinary  bill  or  letter  file. 
Each  section  indicated  by  a  letter  of  the  alphabet  would 
be  the  receptacle  for  all  memoranda  concerning  any 
one  given  preparation  or  plan.  On  the  inside  cover  or 
flap  of  the  file  is  an  index  which  could  be  made  to 
indicate  what  each  alphabetical  section  of  the  file  stood 
for.     Thus : 

Cough  Remedy C 

Liniment A 

Miscellaneous B 

Rheumatism D 

This  list  also  serves  to  keep  one  reminded  of  things 
he  is  interested  in.  When  ready  to  develop  any  of 
these  plans,  all  the  memoranda  relating  to  it  are  looked 
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over,  sifted  out,  the  worthless  ones  thrown  away,  and 
the  whole  scheme  elaborated,  revised,  and  perfected. 

Stray  ideas  on  any  subject  may  be  kept  under  the 
"Miscellaneous"  classification,  and  these  may  be 
looked  over  occasionally,  and  if  there  are  a  number  of 
them  referring  to  one  subject,  these  may  be  given  the 
dignity  of  a  separate  section  in  the  file. 

In  connection  with  the  "Idea  File"  may  also  be 
kept  a  box  marked  "General  Advertising,"  where 
may  be  preserved  all  advertising  suggestions  applica- 
ble to  any  preparation  ;  as,  for  instance,  samples  of 
mirrors,  tape,  fans,  or  memoranda  of  names  and  ad- 
dresses of  firms  that  make  them. 

THE   MEMO.    HABIT   FOR    CLERKS. 

Clerks  in  the  store  should  also  be  taught  the  value 
of  the  memorandum  habit.  They  should  be  instructed 
to  keep  a  number  of  blank  slips  in  one  coat  pocket 


and  to  transfer  the  written  memoranda  to  the  other 
pocket.  In  the  rush  of  business,  if  an  item  is  to  be 
entered  on  the  order  book,  if  a  tincture  is  seen  running 
low,  these  facts  can  be  hastily  noted  on  the  slips. 
Then,  during  a  lull  in  business,  the  written  slips  may 
be  looked  over.  Thus  over  -  frequent  trips  to  the 
order  book  will  be  saved  and  no  items  lost. 

Each  clerk  should  also  have  in  some  inconspicuous 
place  on  the  wall  a  spindle  file  on  which  may  be  placed 
all  memoranda  for  work  to  be  done  by  him.  If  Epsom 
salt  is  to  be  put  up  into  packages,  or  one  of  the  syrups 
at  the  fountain  needs  to  be  made,  it  is  then  not  neces- 
sary to  hunt  up  the  clerk  in  order  to  give  him  oral 
instructions.  If  the  memorandum  is  stuck  on  his 
spindle  he  will  find  it  there,  and  will  know  what  to  do 
without  any  waste  of  words.  Most  clerks  will  enjoy 
doing-  things  this  way:  they  soon  learn  to  be  systematic 
and  so  become  of  greater  value  to  their  employers. 


TALKS  TO  THE  YOUTH. 

Old  Ike  Starts  in  to  Blow  Up  Bayard  for  Forgetting  to  Make  a  Charge,  but  Gets  Caught  in  His  Own 
Trap — Then  He  Switches  Off  and  Rakes  the  Boy  Over  the  Coals  for  Spending 

His  Money  Foolishly. 


By  ARTHUR  L.  BUZZELL. 


II. 


"  Most  drug  clerks  nowadays  ain't  worth  powder 
enough  to  blow  'em  up  with,  although  I'll  admit  that 
some  of  'em  get  blowed  up  too  much.  They  ain't 
worth  the  fat  it  takes  to  fry  their  breakfast.  They 
lack  push,  ginger,  an'  forethought.  There's  about  as 
much  backbone  in  'em  as  there  is  in  a  ball  a'  carpet- 
rags.  Some  one  has  to  put  in  the  best  part  of  an  hour's 
hard  work  gettin'  'em  out  a'  bed  every  mornin'  an' 
then  they  come  stumblin'  down  t'  their  work  with  glue 
enough  on  their  eyelids  t'  patch  a  pair  a'  rubber  boots, 

"It  takes  'em  about  an  hour  an'  a  half  to  sweep  an' 
dust,  another  hour  an'  a  half  to  straighten  things  out 
a  little,  an'  then  they  stand  around  with  both  ears 
pricked  up  like  a  jack-rabbit  listening  f  the  noon 
whistle.  The  parts  a'  their  clo'se  that  their  poor  old 
unfortunate  mothers  have  t'  patch  the  most  are  the 
seats  a'  their  pants  an'  their  watch  pockets." 

Old  Ike  paused  and  stretched  his  legs.  Then  turn- 
ing suddenly — 

' '  Say,  did  old  man  Hemminway  get  that  bottle  a' 
hoss  medicine?  " 

' '  Yes,  sir, ' '  responded  Bayard  promptly. 

"Did  he  pay  for  it?" 

">"o,  sir." 


' '  Did  you  charge  it  ?  " 

"No,  sir." 

"There  you  have  it,  right  there  !  We  don't  have  to 
go  down  to  Emporia,  Kansas,  f '  a  horrible  example : 
we've  got  one  right  here,  A  county  commissioner 
comes  in  and  leaves  a  polish  receipt  which  some  blind 
piano-tuner  has  sent  to  a  farm  paper,  and  which  the 
printers  have  got  tangled  up  on  and  recommended  for 
heaves.  You  put  it  up,  mark  it,  and  lay  it  back  on 
the  ledge.  By  an'  by  the  victim  a'  misplaced  confi- 
dence comes  back  and  calls  f '  his  dope  and  you  pass  it 
out,  leanin'  meanwhile  agin  the  counter  to  keep  from 
falling  over  an'  breakin'  your  arm.  He  says  '  charge 
it ; '  you  come  out  of  it  long  enough  to  say  '  all  right,' 
and  then  suffer  a  relapse.  While  you  stand  right  there 
in  your  tracks  with  a  vacant  stare  on  your  face,  the  old 
man  drives  five  miles  out  into  the  country,  but  at  that 
he  ain't  any  farther  away  from  the  store  than  you  are. 
Now,  that  won't  do.  When  a  good  customer  requests 
a  charge  to  be  made  it  ought  to  be  done  right  then  and  i 
there — not  to-morrow  or  yesterday,  but  right  then — 
that  minute  !  Nobody's  memory  is  as  good  as  a  few 
scratches  on  a  piece  a'  white  paper.  Why  didn't  you 
charge  that?  " 

"For  the  simple  reason,"  said  Bayard  slowly  and 
evenly,  "  that  it  was  you  who  delivered  the  goods." 
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'Heh?" 

I*  You  handed  the  gentleman  the  package  and  it 
wSs  to  you  that  he  said  '  charge  it.'  " 

For  a  long  time  Old  Ike  sat  in  silence,  the  deep  fur- 
row between  his  eyes  indicating  that  his  ill  temper  had 
by  no  means  been  shorn  of  its  strength  by  his  not 
altogether  graceful  tumble  into  the  pit  he  had  dug 
himself.  Something  bothered  him — perhaps  the  indi- 
gestibility  of  his  dinner. 

"  How's  the  sulphur  holdin'  out?  "  he  asked  at  last. 
"  There's  about  half  a  barrel  left." 
^J'  Better  fill  the  drawer,  then." 
HI  did." 
••When?" 
■•Yesterday." 

^B*  Did  you  make  up  some  syrup?  " 
■'Yes,  sir." 

^^gain  a  pause — silence  oppressive.  Finally  Old  Ike 
arose,  went  to  the  book  and  made  the  neglected 
charge,  though  no  doubt  with  much  the  same  internal 
smoldering  that  warms  the  heart  cockles  of  a  defeated 
candidate  as  he  files  his  account  of  campaign  expenses. 
That  done  he  went  front  and  rested  an  arm  on  a  show- 
case. 

"  There  ain't  no  particular  occasion  that  I  can  see," 
he  said,  "  f '  the  risin'  generation  a'  this  country  to 
make  such  complete  failures  a'  themselves.  Any  six- 
months-old  bull  pup  knows  better  than  to  do  some  a' 
the  things  that  the  boys  a'  this  land  are  doin'  all  the 
time.  The  boys  know  better,  too,  but  that  don't  seem 
to  make  any  difference.  Just  what  mental  processes 
take  place  in  the  thinkin'  machine  of  the  ordinary 
twentieth  century  young  man  it's  pretty  hard  for  us 
old  fellers  t'  understand.  How  much  money  did  you 
spend  last  night  after  closin'-up  time?" 
Bayard  colored  and  said  he  didn't  know. 
"  How  much  do  you  think  ?" 

Bayard  pondered  awhile  and  said  'twas  sixty-five 
cents,  he  thought. 

"Sixty-five  cents.  There  are  365  days  in  a  year. 
Suppose  we  figure  out  the  Sundays — which  we  hadn't 
ought  to — and  that  leaves  313  days.  Multiply  this 
by  your  sixty-five  cents  a  night  and  we  have  $203.45. 
That's  for  a  year.  If  the  average  young  feller  puts  in 
ten  years  learnin'  the  business  and  clerkin',  at  the 
rate  a'  sixty-five  cents  a  night  he's  blowed  in  $2,034.50 
— enough  to  start  him  up  in  a  pill  shop  of  his  own. 
Did  you  ever  stop  to  think  of  that?" 

"  But  I  don't  spend  sixty-five  cents  every  night," 
asserted  Bayard,  ignoring  the  question. 

"Not  every  night;  no.  Some  nights  it's  nothing 
and  some  nights  it's  a  dollar  sixty-five.  Just  what 
the  average  is  Barnum  and  Bailey's  calculatin'  pig 
couldn't  figure   out,  nor   could  a   goggle-eyed   Nor- 


wegian professor  with  a  Chinese  ball-rack.  Any 
young  man  who  shakes  dice,  rolls  tenpins,  plays  pool 
and  billiards,  seven-up,  penny-ante,  and  slot-machines 
can't  get  out  of  it  f '  much  less  than  an  average  of 
sixty -five  cents  a  night  for  ten  years.  As  he  grows 
older  the  habit'll  grow  and  he'll  sometimes  drop  sixty- 
five  dollars  a  night  instead  a'  that  many  cents,  and 
that  evens  up  them  nights  that  he  behaves  himself. 

"Any  one  a'  those  games  is  bad  enough,  but  any 
young  man  who  plays  one  is  pretty  sure  to  play  'em 
all.  One  leads  to  the  other.  Penny -ante  leads  t' 
five-cent  jack-pots,  and  five-cent  jack-pots  t'  table- 
stakes,  and  table-stakes  to  blue-sky  limit.  And  at 
the  very  best  they  all  lead  to  a  mild  form  a'  moral 
ruin.  You  can't  run  a  hen  through  a  fannin'-mill 
and  have  her  come  out  with  the  same  tail-feathers  she 
went  in  with! 

'  *  There  seems  to  be  two  reasons  for  boys  goin'  wrong 
in  this  direction.  One  is  the  ambition  to  be  a  sport 
and  the  other  is  that  every  mother's  son  of  a  boy 
expects  to  become  a  millionaire.  The  boys  think  it's 
smart  to  be  sporty.  To  be  called  a  'warm  member'  is 
like  another  foot  a'  hair  to  a  Chinaman;  and  to  have 
somebody  say  *  he  spends  his  money  like  a  prince ' 
tickles  him  worse  'n  a  pint  a'  Jamaica  ginger  would  an 
Indian.  And  after  once  havin'  them  things  said  he's 
got  a  reputation  to  live  up  to.  He's  got  to  make  good. 
So  away  he  goes  lickety-larrup  over  the  high  places — 
till  he  runs  into  a  barb-wire  fence! 

"Few  boys  see  beyond  their  noses.  There  ain't  one 
boy  in  fifty  that  looks  fifty  minutes  ahead  —  that  is, 
when  it  comes  to  thinkin'  about  anything  that  can 
possibly  do  him  any  good.  He's  got  the  dance  dates 
down  all  right,  an'  the  football  dates,  an'  the  county- 
fair  dates,  an'  when  the  huntin'  season  opens,  an'  he 
knows  when  an'  where  Gentleman  Jim  is  goin'  to  play 
drop-the-handkerchief  with  Bob  Fitzsimmons,  but  he 
don't  know  when  'r  where  the  Pharmacy  Board  meets 
an'  he  don't  want  to.  When  pay-day  rolls  around  the 
chances  are  that  he  ain't  got  a  dollar  an'  twenty  cents 
comin',  an'  if  he  has  he'll  shake  dice  till  it's  gone. 
'Everything'U  come  out  all  right;  other  people  do  the 
same  thing  and  they  get  along.  What's  the  use  a' 
livin'  if  you  can't  enjoy  life?  Eat,  drink,  an'  be  merry, 
for  you'll  be  a  long  time  dead.'  That's  the  platform  a' 
his  political  party,  the  plan  a'  his  salvation. 

"And  then  a  lot  a'  old  women'll  get  together  an'  talk 
about  'wild  oats.'  Such  tommy-rot  can  ruin  more  boys 
in  twenty  minutes  than  all  the  squirrel  whisky  drunk  be- 
tween presidential  elections.  There  ain't  no  such  thing 
as  wild  oats,  an'  there  ain't  no  occasion  for  sowin'  'em. 
A  young  man  who  goes  wrong  on  th'  little  A,  B,  C 
vices  is  doin'  the  crooked  act  with  himself,  an'  he 
ought  to  be  made  to  know  it  an'  to  realize  that  he's  got 
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to  suffer  for  it,  an'  that  the  wife  and  children  that  are 
to  come  later  will  have  to  suffer  for  it,  too.  Anj' 
young  man  who  will  do  them  things  had  ought  to  be 
shown  that  he  ain't  absolutely  honest.  If  you're  goin' 
to  do  the  old  woman  act,  wag  your  head,  stick  yer 
tongue  in  one  cheek,  an'  say  something  about  wild  oats, 
you  might  as  well  pass  him  out  a  license  an'  tell  him  to 
throw  himself  wide  open — four  weeks  in  the  month, 
twelve  months  in  the  year,  Sundays  and  all — every 
stop  out,  and  both  feet  on  th'  pedals. 

'  'An'  a  man  ain't  no  good  if  he  don't  on  rare  occasions 
practice  what  he  preaches.  Go  get  me  the  dice-box 
an'  th'  dice." 

Bayard  did  as  directed.  He  went  to  the  cigar-case, 
got  the  old  well-worn  leather  box  within  which  in 


brotherly  unity  and  peace  reposed  the  five  little  time- 
stained  composition  cubes,  and  returning,  deposited  it 
in  Old  Ike's  outstretched  hand.  Going  straight  to  the 
stove  the  old  man  opened  the  door  with  the  toe  of  his 
boot,  and  dice  and  box  were  consigned  to  the  flames. 

"There'll  be  no  more  dice- shakin'  in  this  house,"  he 
said.  "We'll  try  to  be  better  boys.  If  it  is  goin'  to 
make  a  dent  in  our  characters  even  as  big  as  a  mos- 
quito-track, we  jest  won't  doit,  that's  all-:-nor  we  won't 
let  others  do  it  if  we  can  help  it.  If  these  little  things 
lead  us  away  from  our  books  an'  our  business,  an'  our 
mothers'  teachin'  an'  our  manhood — from  all  the  little 
that's  in  us  that  is  good  an'  pure  an'  noble — why,  I 
guess,  boy,  we'd  better  cut  'em  out!  Nobody  ever  yet 
lost  anything  by  bein'  decent." 


THE  PRESIDENT  OF  THE  A.  PH.  A. 


Mr.   Joseph   L.    Lemberger,   of   Lebanon,   Pa. — His    Life   and   Career — The   Many   Pharmaceutical   and 
Public  Positions  He  Has  Held — He  Will  Preside  at  the  Indianapolis  Meeting  in  September. 


To  be  president  of  the  American  Pharmaceutical 
Association  is  to  fill  the  highest  ofl&ce  in  the  gift  of 
American  Pharmacy,  and  the  occupant  of  the  chair 
each  year  is  therefore  the  object  of  particular  interest. 
Joseph  L.  lycmberger  is  the  fiftieth  pharmacist  who  has 
now  been  selected  by  his  fellows  to  guide  the  destinies 
of  what  is  perhaps,  everything  considered,  the  greatest 
pharmaceutical  society  in  the  world. 

Mr.  I^emberger  was  born  in  the  Pennsylvania  town 
of  Meyerstown  in  1835,  and  he  bears  his  71  years  with 
the  ease  and  vigor  of  "Uncle  Joe"  Cannon,  who  has 


This  group  of  prominent  pharmacists  was  taken  last  September  at  the 
Atlantic  City  meeting  of  the  American  Pharmaceutical  Association.  Mr. 
Lemberger  is  to  be  seen  seated  in  the  lower  left-hand  corner.  The  other 
gentlemen  in  the  front  row  are  Messrs.  Joseph  P.  Remington,  C.  Lewis 
Diehl,  and  John  F.  Patton.  Those  standing,  reading  from  the  left,  are 
Messrs.  S.  A.  D.  Sheppard,  Charles  Caspari,  Jr.,  H.  M.  Whelpiey,  and 
James  H.  Beal. 


just  celebrated  his  seventieth  birthday.  Like  many 
another  American,  he  was  compounded  of  several 
foreign  bloods:  Magyar  and  German  were  his  ancestors 
on  the  one  side,  and  good  Holland  Dutch  on  the  other. 
The  Lembergers  trace  their  origin  back  with  some 
pride  to  the  city  of  Lemberg  in  Austria. 

Until  he  was  ten  years  old  the  boy  remained  in  the 
district  school  in  Meyerstown,  and  then  he  took  a 
three-years'  course  in  the  Academy  at  Lebanon.  In 
those  days  the  school  courses  were  finished  at  a  much 
earlier  age,  and  it  has  often  been  said  that  a  college 
training  then  was  in  no  sense  superior  to  a  high  school 
education  of  to-day.  Lemberger  graduated  from  the 
academy  at  the  age  of  thirteen,  and  his  education  was 
considered  quite  complete.  It  has  fortunately  and 
wisely  been  supplemented  in  the  years  which  have 
since  elapsed  by  continuous  reading  and  wide  reflection. 

After  a  year  and  a  half  of  experience  in  a  country 
store  and  post-oSice,  where  the  dull  hours  were  doubt- 
less spent  in  employing  the  rural  merchant's  pastime 
of  listening  to  the  town  wits,  the  young  man,  at  the 
age  of  about  14  or  15,  decided  to  become  a  pharmacist, 
and  was  accordingly  indentured  as  an  apprentice  in  the 
good  old  way  to  Dr.  Jos.  P.  Fitler  in  Philadelphia. 
Entering  the  Philadelphia  College  of  Pharmacy  two  or 
three  years  later,  he  was  graduated  at  the  early  age  of 
nineteen  in  the  class  of  '54,  but  was  of  course  denied 
his  diploma  until  he  reached  his  majority  two  yeans 
later.  A  year  was  then  spent  as  drug  clerk  in  Rich- 
mond, Va.,  and  then  Mr.  Lemberger  came  to  Lebanon, 
where  he  has  ever  since  remained. 
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In  Richmond  the  hostile  feeling  towards  the  North, 
which  a  few  years  later  developed  into  the  Civil 
war,  was  already  in  1855  very  bitter  and  vehement 
in  its  manifestations,  and  Mr.  Lemberger,  with  a 
loyal  heart  in  liis  breast,  felt  compelled  to  return  to 
his  home  State  of  Pennsylvania.  When  the  war 
broke  out  he  enlisted  as  a  soldier,  and  afterwards 
served  as  hospital  steward  until  captured  by  the 
"rebs."  After  the  war  he  found  his  way  home, 
and  now  for  forty  years  or  more  he  has  conducted 
his  pharmacy  in  Lebanon  with  financial  success 
and  with  a  steady  adherence  to  professional  aims 
and  ideals.     Meanwhile  he  has  been  closely  identified 


Pharmacy,  and  the  Development  of  Pharmacy  During 
Fifty  Years  ; ' '  and  his  election  as  president  last  Sep- 
tember at  Atlantic  City  was  a  tribute  to  nearly  half  a 
century  of  faithful,  intelligent,  well-directed  service  to 
the  association  and  to  the  cause  of  pharmacy  generally. 
Mr.  Lemberger' s  public  activities  have  been  many 
and  varied.  In  Lebanon  he  has  been  at  different  times 
a  councilman,  a  member  of  the  board  of  health,  and  a 
member  of  the  board  of  education.  Active  in  church 
work,  he  is  at  present  treasurer  of  the  Board  of  Com- 
missioners for  Foreign  Missions  of  the  Reformed 
Church  of  the  United  States — a  position  which  in- 
volves a  vast  deal  of  correspondence  and  the  disposition 


Mr.  Lembt-rger  s  pharmacy  an^  residence  in  Lebanon. 


With  the  pharmaceutical  affairs  of  his  State  and  with 
many  public  and  religious  activities  also. 

He  is  president  of  the  County  Pharmaceutical  So- 
ciety. He  has  been  treasurer  of  the  State  association 
-ver  since  its  organization  28  years  ago.  Many  years 
lince  he  had  the  degree  of  "Master  of  Pharmacy" 
conferred  upon  him  by  the  Philadelphia  College  of 
Pharmacy,  and  shortly  afterwards  he  was  elected,  and 
itill  remains,  a  trustee  of  the  institution.  As  early  as 
'*59  he  joined  the  American  Pharmaceutical  Associa- 

n  and  is  a  life  member.  He  has  filled  many  offices 
n  the  association  ;  he  has  served  often  on  the  council; 
It'  has  frequently  contributed  papers  of  value,  notably 

pecial  address  at  the  Jubilee  meeting  in  Philadelphia 
:i    1902   on    "Status   and   Landmarks   of   American 


annually  of  hundreds  of  thousands  of  dollars.  Fifteen 
or  sixteen  years  ago  the  Pennsylvania  Asylum  for 
Chronic  Insane  was  established,  and  Mr.  Lemberger 
has  throughout  been  a  member  of  the  board  of  trus- 
tees, and  for  the  last  four  years  he  has  been  secretary 
of  the  board  also. 

A  successful  pharmacist  and  man  of  affairs,  ex- 
perienced in  the  conduct  of  organizations  of  various 
kinds,  Mr.  Lemberger  is  well  qualified  to  administer 
the  activities  of  the  American  Pharmaceutical  Associa- 
tion with  skill  and  intelligence.  He  has  been  working 
throughout  the  year  with  characteristic  thoroughness 
and  devotion,  and  his  efforts  will  doubtless  reach  a 
gratifying  climax  at  the  Indianapolis  meeting  in 
September. 


AN  ENGLISH  CORN=CURE  WINDOW. 


By  HAROLD  LAWTON, 

Crewe,  England. 


The  season  for  corns,  atid  consequently  the  season 
for  selling  corn  cures,  has  arrived,  and  I  thought  the 
readers  of  the  Bui.i.etin  op  Pharmacy,  both  in  Great 
Britain  and  in  the  United  States,  might  be  interested 
in  a  window  trim  of  our  ' '  Ivy  Leaf ' '  corn  cure  which 
I  recently  contrived. 

Let  me  say  at  the  outset  that  this  corn  cure  is  put  up 
in  envelopes  3^  by  4^^  inches  in  size,  bearing  a  fac- 
simile of  the  ivy  leaf  printed  in  green.  These  envel- 
'opes  figure  very  largely  in  the  window  display.  In 
the  center  of  the  window  was  a  large  tray  filled  to  over- 


These  envelopes  were  also  made  to  form  the  background 
and  sides  of  the  window,  and  altogether  they  produced 
an  effect  which  could  scarcely  fail  to  attract  attention. 
They  were  suspended  along  the  sides  and  back  of  the 
window  by  means  of  twine  or  string. 

To  complete  the  display  several  placards  were  used, 
among  them  being  four  "  ivy  leaf"  cut-outs  furnished 
us  by  the  printer  who  gets  up  our  envelopes  for  us. 
The  chief  show  card  was  placed  in  the  center  of  the 
window  and  suspended  just  beneath  the  plaster  model 
of  the  foot.     As  will  be  seen,  this  had  fastened  to  it  an 


^•iW  ^'Bl'^'il^* 


flowing  with  real  sprigs  of  the  ivy  plant,  kept  fresh 
and  green  by  water.  This  feature  of  the  display,  how- 
ever, does  not  show  in  the  illustration.  The  remainder 
of  the  window  floor  was  covered  with  the  empty  corn- 
plaster  envelopes,  scattered  about  rather  promiscuously, 
some  of  them  laid  flat  and  others  made  to  stand  up  like 
a  picture  frame. 

The  central  feature  of  the  window  was  a  large  plaster 
model  of  a  foot  placed  upon  a  glass  shelf  about  half-way 
up  the  window-pane.  Attached  to  the  ankle  was  a 
piece  of  the  corn  plaster  with  a  portion  of  the  muslin 
covering  detached  in  order  to  show  the  plaster  proper. 
Elsewhere  on  the  shelf  were  the    ivy-leaf  envelopes. 


old  razor  badly  nicked  and  used  up,  and  the  injunction 
was  as  follows:  "Don't  use  this.  It  will  injure  your 
foot.  Try  this" — a  corn-plaster  package  being  pasted 
on  the  card  to  indicate  the  latter  point.  ; 

There  were  several  other  show  cards  in  the  window,  i 
but  I  think  they  can  be  read  easily  from  the  photograph.  I 
They  were  all  home-made.     The  color  scheme  of  the; 
window  does  not  show  at  all  in  the  photograph,  and  an 
adequate  idea  of  the  attractiveness  of  the  trim  is  there- 
fore not  gained  from  the  engraving.     All  of  theenvel-' 
opes    bore    the    ivy -leaf   facsimiles   in  characteristic! 
green,  and  the  contrast  between  the  green  and  white 
was  markedly  compelling.  ' 
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AROUND  THE  CAMP-FIRE 

A  Vision  of  Dead  Picaninnies — Two  or  Three  Amusing  Incidents— A  Twisted  Telephone  Message- 
Young  Man  Who  Paid  a  Dollar  for  a  Pair  of  ••Wings"  to  Win  His  Lady's  Love 

Capsicum  vs.  Paregoric  as  a  Tipple. 


-The 


MORE  SCARED  THAN    HURT. 

Who  has  not,  at  one  time  or  another,  had  a  bad  half- 
hour  such  as  W.  D.  Adams,  of  Forney,  Texas,  describes 
in  the  following  anecdote: 

About  twelve  years  ago,  after  three  years  of  inter- 
mission spent  in  other  pursuits,  the  writer  engaged  in 
the  drug  business,  having  previously  served  several 
years  as  an  apprentice  in  a  drug  store.  Another  mem- 
ber of  the  firm  did  the  regular  prescription  business, 
while  I  was  "  rubbing  up,  "  but  occasionally  I  would  be 
left  on  duty.  The  particular  time  in  question  was  on  a 
Saturday  afternoon.  An  old  negro  came  in  and  left  a 
bottle  to  be  refilled.  Examining  the  prescription  on 
file,  I  found  that  it  was  for  a  bowel  complaint  and 
called  for  four  drachms  of  tincture  of  opium  to  the  two- 
ounce  mixture.  The  prescription  was  filled  and 
promptly  delivered  to  the  colored  individual. 

In  about  thirty  minutes  a  feeling  of  distrust  and  awe 
.began  to  creep  up  my  spinal  column,  and  I  could  not 
persuade  myself  that  I  did  not  put  four  ounces  instead 
3f  four  drachms  of  the  tincture  of  opium  in  the  prescrip- 
tion. Gathering  up  my  hat,  I  rushed  frantically  out 
3n  the  street  in  quest  of  the  aforesaid  negro,  endeavor- 
ing as  best  I  could  to  maintain  my  composure,  but  feel- 
EJ  sure  all  the  time  that  my  looks  betrayed  me  beyond 
question;  and  the  longer  I  searched  for  him  and 
wdnd  him  not,  the  more  nervous  and  excited  I  became. 

At  last  I  heard  that  he  had  left  town,  and  then  I 


remembered  that  he  asked  me  when  he  handed  me  the 
bottle  to  refill  it  as  soon  as  possible  as  he  wanted  to 
hurry  home  and  give  a  dose  to  his  baby.  In  utter  de- 
spair, with  panoramic  visions  of  dead  picaninnies  and 
with  business  disaster  and  ruin  staring  me  in  the  face, 
I  resigned  myself  to  the  inevitable  "and  turned  to 
meet  my  fate.  "  Reaching  the  store,  composure  had 
begun  to  settle  down  over  me,  and  I  had  about  regained 
my  equilibrium.  Once  more  I  went  behind  the  pre- 
scription case  to  see  if  I  could  discover  how  I  made  the 
mistake.  Reading  the  prescription  over  carefully,  and 
remembering  that  the  negro  had  only  given  me  a  two- 
ounce  bottle  to  be  refilled  I  stammered  out  in  disgust, 

mingled  with  delight,  ' '  What  a fool  I  was!  I  would 

have  been  a  cracker  jack  to  get  four  ounces  of  tr.  opii 
in  a  two-ounce  bottle!  " 

The  prescription  had  been  filled  correctly,  but  I  was 
just  as  badly  scared  as  if  I  had  killed  half  the  negroes 
in  Africa. 

SOMEWHAT  TWISTED  ! 

The  following  amusing  incident  is  related  by  E.  C. 
Hanford,  of  Stamford,  New  York: 

To  sit  "around  the  camp-fire"  always  stirs  up  the 
sluggish  pulses  of  the  writer.  So  many  others  have 
had  experiences,  some  of  them  so  similar  to  my  own, 
that  I  am  tempted  to  add  another  brief  anecdote  to  the 
common  fund.  It  is  more  of  a  telephone  incident  than 
an  actual  drug -store  happening,  but  occurring  under 
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my  own  observation  and  in  my  own  place  of  business, 
and  I  hope  it  may  find  a  place  near  the  warm  blaze  of 
the  camp-fire. 

Some  time  since  a  young  lady  here  underwent  an 
operation  for  appendicitis.  The  surgeon,  a  widely 
known  man  in  this  section,  was  from  a  town  thirty 
miles  distant.  His  last  injunction  to  the  nurse  on 
leaving  the  case  was  to  telephone  him  immediately  if 
any  unusual  symptoms  should  arise.  This  condition 
did  occur,  and  the  nurse  took  prompt  measures  to 
abate  the  danger,  after  which  she  proceeded  to  tele- 
phone the  surgeon. 

Now  about  midway  between  the  two  towns  there  is 
a  division  of  the  telephone  system,  and  the  message 
had  to  be  repeated  and  transferred.  This  was  the 
message  sent  from  my  store  by  the  nurse:  '  *  Patient  had 
a  sudden  chill,  and  I  immediately  gave  a  high  rectal 
injection,  and  the  rise  of  temperature  following  the 
chill  was  slight,  etc." 

The  message,  as  transferred  to  the  other  line,  reached 
the  doctor  as  follows:  "  Patient  had  a  second  pill,  and 
I  immediately  gave  a  high  rectum  irritation,  and  a 
'  hist '  of  temperature  followed." 

Naturally  the  surgeon  inquired  further,  and  the 
message  was  finally  put  through  in  its  original  form. 
The  expression  has  become  a  standing  joke  between 
the  nurse  and  myself. 

THE  STORY   OF   A  LOVE- SICK   YOUTH. 

Thos.  Moignard,  of  Portsmouth,  England,  one  of 
the  Bulletin's  warm  friends  in  Great  Britain,  sends 
in  a  laughable  account  of  a  youth  who  evidently 
desired  that  his  lady  should  love  him  more  devotedly, 
and  who  had  heard  something  of  a  potent  drug  that 
would  work  the  charm : 

A  wild-eyed  youth,  of  the  genus  "  Importunatis," 
entered  the  store  one  day  and  requested  to  see  the 
boss  privately  and  immediately.  At  once,  when  alone 
with  the  proprietor,  he  stated  his  case.  He  observed 
that  he  had  heard  of  the  efficacy  of  ' '  flies, ' '  but  as  he 
did  not  know  what  kind  of  flies  were  ' '  good, ' '  he  had 
come  around  to  consult  an  authority  on  the  matter. 

As  the  boss  could  not,  or  else  would  not,  gather 
a  concise  idea  from  such  an  ambiguous  declaration, 
he  necessarily  asked  a  few  questions.  Then  he 
found  that  the  flies  required  were  of  a  standard 
variety,  and  that  no  other  kind  but  the  Cantharis 
Vesicatoria  would  fulfil  the  requirements  of  the  gentle- 
man. When  questioned  on  the  point,  the  boss 
knitted  his  brows  in  his  inimitable  way  and  observed 
that  the  wings  of  the  genuine  kind  were  very  ex- 
pensive. 

' '  How  much  are  they  ?  Do  you  stock  them  ? ' '  were 
the  next  questions  quickly  propounded. 


"Oh,  yes,"  answered  the  boss,  "  I  stock  them  all 
right,  but  the  wings  are  four  shillings  a  pair  ($i)." 

"Four  shillings  a  pair,"  repeated  the  love -sick 
youth,  as  though  deliberating  on  a  very  important 
matter.   "All  right,  let's  have  i  pair." 

,  The  boss  then  excused  himself  from  the  presence  of 
the  gentleman,  went  to  the  chamomile  drawer,  care- 
fully plucked  two  petals  from  one  of  the  flowers, 
wrapped  them  carefully  up  first  in  tissue  and  then  in 
ordinary  paper.  This  package  was  then  handed  to 
the  stricken  swain,  who,  in  tendering  the  currency, 
thanked  the  boss  for  his  kindly  interest  in  his  case. 
And  to  judge  by  the  look  of  him,  never  had  a 
happier  man  stepped  out  of  that  store! 

The  boss  recounted  the  afi^air  when  in  an  affable 
mood,  and  that  was  how  the  writer  got  hold  of  the 
facts.  Whether  he  spun  the  yarn  to  exploit  a  human 
foible,  or  whether  he  did  so  to  show  his  astuteness  in 
a  favorable  light,  is  pure  guesswork.  Personally  I 
was  more  troubled  about  the  sequel  than  anything  else, 
and  it  happened  this  way:  Three  months  afterwards 
the  same  youth  walked  in,  and  in  his  characteristically 
urgent  manner  asked  to  see  the  boss. 

If  the  veracity  of  the  proprietor's  statement  is 
admitted,  we  can  partly  appreciate  the  difficulty  he 
had  in  suppressing  his  mirth.  With  a  superhuman 
effort,  he  tells  us,  he  managed  it  by  screwing  him- 
self up  to  undergo  the  ordeal.  i 

"Manage  all  right?"  asked  the  boss  with  somej 
difficulty.  { 

"  Oh,  yes,"  snapped  the  man,  "that  was  all  right." 
And  then,  after  a  moment  of  hesitation:  "  Got  another 
pair  o'  wings?  " 

"Yes." 

"Oh,  then  that's  all  right.  I  fixed  up  the  last  lot 
all  right  in  champagne,  and  although  they  were  spot- 
ted, yet  they  were  in  quite  long  enough.  I^et's  have 
another  pair,  if  you  please,  same  as  the  last.  Don't 
keep  me  waiting.     I'm  in  a  hurry." 

The  boss  was  in  a  hurry,  too,  to  get  the  fellow 
served! 

Up  to  the  time  of  writing  the  festive  youth  has  no( 
again  been  signaled. 

PAREGORIC  VERSUS  TINCTURE  OF  CAPSICUM. 

M.  S.  Ingalls,  Halstead,  Kansas,  tells  of  a  rathei! 
severe  joke  he  played  upon  a  physician  who  was  some! 
what  light-fingered:  j 

In  the  early  70' s  Kansas  was  considered  the  Far  West,, 
The  rush  for  homes  on  the  beautiful  plains  of  the  State 
became  quite  general  among  emigrants  from  the  East  i 
even  while  the  Indian  canoe  still  floated  on  the  swiftlji 
running  Arkansas  River.  The  rich  prairies  wen 
frequented  by  thousands  of  buffaloes,   and  even  b) 
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wolves  and  badgers.  Little  towns  began  to  spring  up 
all  along  the  old  Santa  Fe  trail,  and  it  was  at  this  time 
that  I  established  myself  in  a  small  drug  store  in  Hal- 
stead  and  awaited  the  coming  of  patrons  and  the 
development  of  the  region  which  I  felt  confident  would 
come  about. 

The  patrons  came — Indians,  cowboys,  home-seekers, 
and,  among  the  rest,  a  few  toughs.  One  day  a  doctor 
dropped  in  looking  for  a  location  in  the  West,  and  a 
jolly  boy  he  was  !  He  made  himself  at  home  from  the 
moment  we  met,  but  soon  after  his  advent  I  discovered 
that  I  could  not  keep  any  paregoric  on  hand.  The 
doctor  was  continually  helping  himself  to  it,  and  I 
finally  decided  one  day  to  place  the  tincture  of  capsicum 


bottle  where  the  paregoric  bottle  ordinarily  stood. 
Soon  afterwards  the  doctor  came  in,  and  simultaneously 
I  had  occasion  to  step  into  the  back  room  out  of  sight! 
On  returning  I  found  the  doctor  spitting  and  fuming 
in  great  pain.  Of  course  I  laid  the  mistake  to  the  clerk 
and  never  cracked  a  smile.  Nevertheless  the  inci- 
dent put  an  end  to  the  paregoric  peculations  of  the 
doctor ! 

Occasionally  I  met  him  afterwards,  and  he  would 
sometimes  ask  in  an  oflfhand  way  about  the  strength  of 
"old  No.  6."  The  doctor  is  now  somewhat  gray  and 
a  little  lame,  but  we  often  enjoy  a  hearty  laugh 
together  over  the  memory  of  the  amusing  occurrence 
in  the  early  seventies. 


A  NOVEL  WINDOW  DISPLAY, 


By  CHARLES  A.  MILLER. 


These  are  times  when  window  displays,  to  be  effec- 
tive, must  be  sufiBciently  attractive  and  novel  to  secure 
and  hold  the  attention.  Such  a  display  was  recently 
exhibited  in  the  window  of  Frederick  L.  Pratt,  575 
Columbus  Avenue,  Boston,   Mass. 

During  the  fifteen  or  more  years  in  which  Mr.  Pratt 
had  been  located  in  his  present  quarters,  absent-minded 
patrons  had  frequently  left  articles  in  the  store,  many 
of  which  had  never  been  claimed.  These  had  been 
thrown  into  an  unused  drawer,  and  Mr.  Pratt  finally 
discovered,  a  few  months  ago,  that  he  had  several 
hundred  miscellaneous  articles,  such  as  keys,  odd 
gloves,  mittens,  fans,  rings,  card-cases,  pocket-books, 
?ye-glasses,  a  lady's  muff,  watch-chains,  etc.,  etc. 

The  idea  suggested  itself  to  make  a  display  of  this 
:ollection.  The  articles  were  accordingly  arranged 
licely  in  the  center  of  the  window  much  as  a  jeweler 
vould  display  a  lay-out  of  gems.  Directly  back  was  a 
arge  placard,  bearing  the  following  text  in  neatly 
)rinted  characters  :  '^  Lost  anything?  This  accumula- 
ion  represents  absent-mindedness  and  misfortune  in  some 
i  our  unidentified  patrons.'' 

The  novelty  and  unique  character  of  this  announce- 
nent  attracted  immediate  attention. 
On  each  side  of  the  display,  at  the  edges  of  the  win- 
V,  smaller  cards  were  stood  on  easels.  The  first  of 
liese  cards  bore  the  following  :  ' '  You  Will  Lose 
Nothing  if  you  continue  to  benefit  from  our  Low  Prices, 
'^ure  Drugs,  Reliable  Goods,  and  the  experience  and  skill 
t  our  Registered  Pharmacists.''  The  other  card  was 
rinted  as  follows : 


P 


R.f\TT 

ainstaklnft 
harmaciet 

lor 
articular 
eople. 


It  happened  that,  two  or  three  days  before  the  dis- 
play was  made,  a  clergyman  had  inadvertently  left  a 
25-cent  piece  on  the  show-case.  This  money  was  con- 
sequently placed  in  the  center  of  the  array,  upon  a 
sheet  of  paper  printed  as  follows:  "  Who  left  this 
money  on  our  counter?  "  It  is  needless  to  say  that  if 
Mr.  Pratt  had  reimbursed  all  who  laid  claim  to  leaving 
change  on  the  show-case,  it  would  nearly  have  brought 
him  into  bankruptcy  ! 

It  happened  that  the  very  clergyman  who  owned  the 
quarter  stood  one  day  gazing  into  the  window.  After 
a  few  minutes  he  came  in  to  commend  the  honesty  of 
the  proprietor  in  making  such  a  display,  but  still  he 
laid  no  claim  to  the  quarter.  When  it  was  handed  to 
him,  and  his  ownership  of  it  was  explained,  he  could 
not  believe  it.  Being  finally  convinced,  he  departed 
happier  than  Diogenes,  for  he  said  rather  facetiously 
that  he  had  at  least  really  found  an  honest  man. 

Doubtless  many  druggists  have  made  collections 
similar  to  the  one  herein  described,  and  they  could  con- 
sequently arrange  such  a  window  display.  They  could 
depend  upon  it  that  the  window  would  be  the  talk  of 
the  town  ! 


AN  EDUCATIONAL  PROGRAMME. 


The  thirteen  propositions  set  forth  in  the  following 
programme  will  be  made  the  subject  of  discussion  at  the 
forthcoming  meeting  of  the  American  Pharmaceutical 
Association,  both  in  the  Section  on  Education  and 
Legislation,  and  in  the  joint  conference  of  the  national 
associations  of  the  boards  and  the  colleges.  The  propo- 
sitions have  been  drawn  up  by  the  special  committee 
appointed  last  year  to  arrange  for  the  joint  conference, 
and  they  embody  a  carefully -drawn,  rational,  and 
practicable  scheme  of  educational  reform  to  be  carried 
out  by  the  pharmaceutical  schools  and  boards  of  the 
country.  The  A.  Ph.  A,  will  meet  in  Indianapolis 
during  the  week  beginning  September  3.  —  The 
Editors. 

First.  All  laws  and  regulations  governing  the  licensing  of 
pharmacists  should  make  due  distinction  between  apprentices, 
clerks,  and  principals,  and  should  establish  definite  minimum 
qualifications  and  indicate  the  rights  and  duties  of  each  of  these 
three  classes  of  pharmaceutical  workers. 

Second.  The  age  of  seventeen  years  and  a  preliminary 
general  education  of  one  year's  satisfactorily  completed  high 
school  work,  or  its  full  educational  equivalent,  should  be  the 
minimum  prerequisites  to  the  practical  pharmaceutical  expe- 
rience or  apprenticeship  demanded  by  the  laws,  and  no  drug- 
store experience  acquired  at  an  earlier  age  or  before  the  attain- 
ment of  the  preliminary  education  prescribed  should  be  accepted 
as  sufficiently  effective  to  satisfy  the  intent  of  the  law. 

[The  adoption  of  this  rule  does  not  prevent  the  employment 
of  children  under  seventeen  years  or  with  less  than  one  year's 
high  school  education  in  drug  stores;  it  only  prevents  the  recog- 
nition or  acceptance  of  their  employment  as  legally  admissible 
evidence  of  fit  preparation  for  license  to  practice  pharmacy.] 

Third.  The  age  and  preliminary  general  education  pre- 
scribed for  legally  sufficient  drug-store  training  should  also  be 
minimum  prerequisites  for  admission  to  schools  of  pharmacy. 

Fourth.  Special  education  for  the  practice  of  pharmacy  is 
in  this  age  a  necessity  and  should  as  rapidly  as  possible  be  made 
compulsory,  and  the  rules  of  the'  Boards  of  Pharmacy  should  be 
such  as  to  promote  and  encourage  it  in  all  practicable  ways. 

The  special  pharmaceutical  education  required  should  include 
substantial  laboratory  courses. 

Fifth.  Persons  who  have  not  given  sufficient  time  and  atten- 
tion to  the  study  of  the  subjects  included  in  the  Board  examina- 
tions in  pharmacy  should  not  be  admitted  to  said  examinations. 
All  applicants  for  admission  to  such  examinations  should  be 
required  to  submit  proper  evidence  that  they  have  satisfactorily 
completed  systematic  courses  of  study  in  the  subjects  upon 
which  they  are  to  be  examined,  which  subjects  should  be  named 
and  described  in  public  announcements  issued  by  the  Boards. 

Sixth.  A  Syllabus  of  Pharmacy  Examinations  should  be 
prepared  by  a  Committee  of  this  Conference,  which  shall  indicate 
the  subjects  to  be  included  in  the  Board  examinations  as  well 
as  in  the  courses  of  instruction  in  the  pharmaceutical  schools, 
with  the  view  to  the  attainment  of    a    reasonably  uniform 


standard  of  minimum  requirements  which  may  be  adopted  by- 
all  Boards  and  Schools. 

Seventh.  A  national  Committee  on  Examination  Questions 
should  be  appointed  by  the  National  Association  of  Boards  of 

Pharmacy,  which  committee  should  consist  of  members, 

including  experienced  specialists  in  the  subjects  mentioned  in 
the  Syllabus  of  Pharmacy  Examinations,  who  shall,  under  the 
direction  of  the  said  Association,  prepare  questions  suitable  for 
the  examinations  to  be  held  by  such  State  Boards  of  Pharmacy 
as  may  avail  themselves  of  the  services  of  said  Committee. 

Eighth.  Definite  and  uniform  conditions  of  efficiency  should 
be  adopted  which  all  pharmaceutical  schools  must  comply  with 
in  order  to  receive  recognition  by  the  Boards  of  Pharmacy  in  all 
cases  where  students  and  graduates  of  such  schools  receive 
credit  in  any  form  for  the  courses  they  have  completed  or  for 
the  time  of  attendance  at  such  schools,  these  conditions  of  effi- 
ciency to  be  made  public  and  to  be  applied  equally  to  all 
schools. 

The  conditions  of  efficiency  prescribed  for  the  recognition  of 
schools  of  pharmacy  should  relate  solely  to  matters  directly 
affecting  the  character  of  their  educational  work. 

Ninth.  In  the  determination  of  the  fitness  of  any  applicant 
to  receive  a  license  to  practice  pharmacy  all  important  facts  of 
his  educational  history,  practical  experience,  and  technical  ser- 
vices should  be  taken  into  account,  including  his  preliminary 
general  education,  his  special  education  in  pharmaceutical  and 
other  related  technical  schools,  his  practical  experience  in  phar- 
macy and  the  results  of  the  examinations  he  has  passed,  and  an 
average  of  these  several  factors,  each  assigned  its  appropriate 
value,  should  be  adopted  as  the  passing  grade.  Substantial 
credit  should  be  given  each  candidate  for  any  satisfactorily 
completed  courses  of  education  in  pharmaceutical  schools 
according  to  their  extent  and  character. 

Tenth.  Graduates  of  Schools  of  Pharmacy  registered  by  the 
Boards  as  fulfilling  the  prescribed  conditions  of  efficiency 
should  be  exempt  from  the  Board  examinations,  except  in  pre- 
scription reading  and  dispensing,  upon  presentation  of  satis- 
factory evidence  that  they  have  successfully  completed  systematic 
courses  of  instruction  in  such  schools  extending  through  two 
school  years  of  not  less  than  eight  months  each  with  not  less 
than  twenty-five  hours'  instruction  weekly,  of  which  not  less 
than  sixteen  hours  shall  be  laboratory  work,  the  evidence  of 
their  graduation  being  accepted  as  a  sufficient  equivalent  to  the 
passing  of  the  Board  examination,  provided  all  other  legal 
requirements  for  license  shall  be  fulfilled,  and  provided  further 
the  candidate  shall  have  had  two  years'  high  school  education ; 
but  no  person  should  be  granted  a  license  to  practice  pharmacy 
unless  he  shall  have  successfully  passed  a  practical  examination  j 
in  the  proper  reading  of  prescriptions  and  the  art  of  dispensing. 

Eleventh.  No  person  should  be  licensed  as  a  pharmacist  ori 
given  the  right  to  conduct  a  pharmacy  on  his  own  account,  or 
as  manager,  who  has  not  reached  the  age  of  legal  responsibility. 

Twelfth.  The  laws  and  the  rules  of  the  Boards  of  Pharmacy 
should  be  so  framed  and  construed  as  to  require  sufficient  prac-i 
tical  experience  in  pharmacies  independently  of  courses  of 
study,  but  to  the  end  that  substantial  courses  in  the  pharma- 
ceutical schools  may  not  be  discouraged  the  laws  and  the  Board 
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mlings  should  not  reqaire  persons  who  take  longer  courses  to 
watt  a  correspondingly  longer  time  before  they  are  enabled  to 
secure  their  licenses.  The  minimum  total  period  prescribed 
for  both  college  education  and  practical  experience  in  pharma- 
cies should,  therefore,  be  the  same  for  all  persons  without 
reference  to  the  length  of  the  college  courses  they  may  have 
completed,  and  should  be  sufficient  to  include  a  fall  two  years* 
course  in  a  pharmaceiitical  school. 

Thirteenth.     We  recommend  to  all  concerned  that  the  fore- 
going principles  and  standards  be  adhered  to  in  any  amend- 


ments to  the  pharmacy  laws  hereafter  proposed  in  order  that 
national  uniformity  may  be  ultimately  attained.  The  minimum 
requirements  indicated,  and  especially  the  preliminary  general 
education,  should  be  increased  from  time  to  time  as  circum- 
stances permit. 

I.  A.  Keith. 

Georgb  B.  Kauffman. 

Z.  B.  Hopkins. 

F.  B.  LiLUH. 

Oscar  Oi,dberg,  Chairman. 
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OXYGENATED  TOILET  PREPARATIONS. 


Talcum  Powder,  Nail  Powder,  Foot  Powder,  and  Hand  Cleaner  —  Sodium  Perborate  is  Used,  and  this 

Sets  Nascent  Oxygen  Free  upon  Contact  with  Moisture  or  Water — Neutralizes  the  Acidity 

of  Perspiration  and  Acts  as  a  Deodorant,  Disinfectant,  and  Bleaching  Agent. 

By  RICHARD  VON  FOREGGER,  Ph.D.* 


The  appearance  on  the  market  lately  of  a  number  of 
oxygen  products  leads  us  to  speculate  on  the  various 
uses  to  which  they  might  be  put. 

There  is  no  doubt  that  the  cosmetic  trade  will  be  one 
of  the  first  to  benefit  by  these  new  products,  the  im- 
portance of  which  is  indicated  by  the  word  "oxygen." 
It  is  not  incorrect  to  say  that  the  words  "oxygen"  and 
"ozone"  have  already  gained  some  importance  in  this 
trade;  but,  indeed,  almost  without  exception,  in  name 
alone.  A  number  of  preparations,  ointments,  lotions, 
powders,  etc.,  pretend  to  indicate,  by  their  trade 
names,  their  relationship  to  this  all-important  element, 
oxygen,  the  value  of  which  has  been  recognized,  is 
known  to  the  public,  and  its  suggestion  is,  on  this 
account,  calculated  to  attract  the  user. 

So  far  there  is,  to  our  knowledge,  only  one  toilet 
preparation  on  the  market  which  claims  the  name  of  an 
oxygen  preparation  with  full  right,  and  that  is  a  denti- 
frice containing  calcium  peroxide,  liberating  in  its  use 
active  oxygen,  which  disinfects  and  bleaches. 

We  predict  that  this  marks  only  the  beginning  of  the 
era  of  oxygen  preparations;  there  is  a  strong  demand 
for  more.  We  need  an  oxygen  talcum  powder,  an  oxy- 
gen face  cream,  an  oxygen  skin  bleach,  a  nail  bleach, 
and  a  harmless  fluid  oxygen  disinfectant. 

To  accomplish  this  we  now  have,  besides  the  calcium 
peroxide,  a  sodium  perborate,  a  zinc  perborate,  and  a 
zinc  peroxide;  all  of  which,  according  to  their  proper- 
ties, will  serve  for  the  useful  putting  up  of  the  various 
preparations. 

•Reprinted  from  the  American  Druggist. 


THE  PROPERTIES  OP  SODIUM  PERBORATE, 

Let  US  first  ask,  What  is  sodium  perborate?  It  is  a 
powder  which  produces,  upon  solution  in  water,  hydro- 
gen peroxide  of  variable  strength.  It  is  a  powder 
which,  in  contact  with  moisture  or  with  skin  secretions, 
produces  nascent  oxygen.  It  is  therefore  a  concentrated 
form  of  hydrogen  peroxide.  As  it  also  exerts  all  the 
properties  of  potassium  permanganate,  excepting  the 
toxic  irritating  and  color  effects,  it  might  be  called  a 
white  and  non  -  irritating  potassium  permanganate. 
These  properties  are  suggestive  for  the  man  who 
knows,  but  there  is  still  more  worth  mentioning. 

As  seen,  sodium  perborate  offers  the  advantage  that 
it  is  soluble  in  water  and  liberates  its  oxygen  quicker 
than  the  other  peroxides,  by  mere  contact  with  moist 
substances.  In  addition,  it  has  the  property  of  being 
stable,  and,  to  use  a  paradoxical  expression,  is  chemic- 
ally elastic.  Exposed  to  humid  air,  it  will  attract 
moisture;  it  will  gain  in  weight  and  in  volume,  and 
lose  both  when  exposed  to  dry  air,  without  having  lost 
any  of  its  strength  in  available  oxygen.  It  is  particu- 
larly noted  that  the  powder  offers  no  chance  of  explosion 
or  combustion.  In  this  property  of  the  stability  of  an 
oxygen  powder  lies  the  secret  of  its  superiority  over 
simple  peroxide  of  hydrogen,  which  begins  to  lose  its 
strength  from  the  time  it  is  made,  and  decomposes  so 
rapidly  under  certain  conditions  that  an  explosion  may 
occur. 

It  will  be  recognized  at  once  that  with  a  powder 
which  enables  us  to  make  our  own  hydrogen  peroxide 
solutions,  of  any  strength  and  at  any  time  and  place, 
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by  simply  dissolviug  it  in  water,  we  have  a  means 
which  will  work  safely,  without  loss  or  unnecessary 
expense,  without  risk  or  danger,  in  any  climate,  and  at 
any  distance  from  civilization.  Tropical  countries,  the 
surgeon  in  the  field,  and  the  pioneer  of  civilization  will 
profit  greatly  from  it. 

This  chemical — NaB08+4H20 — is  of  mild  alkaline 
reaction  and  neutralizes  acids.  If  used  in  a  talcum 
powder  it  will  prove  of  threefold  benefit:  (i)  Its  oxy- 
gen disinfects  and  destroys  putrefaction;  (2)  the  alka- 
line base  neutralizes  the  acidity  of  perspiration;  (3)  it 
is  a  perfect  deodorant. 

TAI,CUM   POWDER. 

These  three  properties  are  only  mentioned  in  addition, 
to  the  ordinary  effects  of  talcum  powders,  which,  nat- 
urally, the  oxygenated  powder  also  includes.  We  rec- 
ommend the  following  formula  for  a  first-class  talcum 
powder: 

Talcum 94  parts. 

Sodium  perborate 5  ptuls. 

Violet I  part. 

In  order  to  obtain  an  efl&cient  skin  bleach,  the  per- 
borate has  to  be  applied  in  a  larger  proportion.  It  must 
be  understood  right  here  that  there  is  a  vast  difference 
between  this  preparation,  to  be  used  as  a  skin  bleach, 
and  the  numerous  preparations  which  so  far  flood  the 
market. 

If  we  are  candid  we  have  to  confess  that  all  our 
present  preparations  act  corrosively  upon  the  skin,  and 
that  their  so-called  bleaching  effect  is  based  merely  on 
the  effect  of  the  destruction  of  sound  tissue. 

Perborate  is  a  mild,  soothing,  and  refreshing  bleach, 
whose  action  is  not  confined  to  the  surface  of  the  skin. 
Oxygen,  which  is  essential  to  the  life  of  cells,  is  ab- 
sorbed by  the  same,  in  its  active  state,  and  the  result 
is  a  strengthening  of  the  living  tissue,  and  the  rejuven- 
escence of  the  skin,  besides  the  bleaching  effect. 

A  NAIL   BLEACH. 

The  fine  bleaching  effect  of  sodium  perborate  is 
quickly  manifested  in  its  use  as  a  nail  bleach.  Perox- 
ide of  hydrogen,  which  is  known  to  us  as  a  hair  bleach, 
is  not  advisable  for  use  in  the  line  of  manicuring,  as  it 
is  always  acid  in  reaction,  and  therefore  does  not  pos- 
sess the  quality  of  saponifying  the  fatty  secretions  of 
the  skin,  but  sodium  perborate  dissolves  fats  and  acts 
as  a  bleach  almost  instantaneously  at  the  same  time. 

Place  one-half  teaspoonful  of  the  powder  in  a  small 
dish  and  add  six  teaspoonfuls  of  lukewarm  water,  to 
form  a  milky  liquid.     Apply  the  liquid  to  your  finger 


nails  with  a  nail-brush  and  rub  for  a  few  minutes, 
whereupon  the  nails  are  bleached  and  the  surrounding 
skin  is  rendered  elastic  and  soft. 

The  same  results  are  obtained  by  simply  holding  the 
fingers  in  the  solution  for  a  few  minutes,  or  by  apply- 
ing the  dry  powder  with  a  moistened  brush  on  the  wet 
fingers. 

OXYGENATED   NAIL  POWDER. 

Perborate  as  an  ingredient  of  a  nail  polish  will  act  as 
a  slow  bleach  and  add  to  the  luster  of  the  nails,  as 
here,  again,  it  will  absorb  fatty  substances,  which  are 
the  cause  of  dulness. 

Putty  powder 30  Gm. 

Sodium  perborate 2  Gm. 

Carmine i  Gm. 

Perfume sufficient. 

OXYGENATED   HAND   CLEANER. 

A  good  and  wholesome  hand  cleaner  in  powder  form 
is  made  up  in  the  following  way: 

Powdered  Castile  soap 30  parts. 

Powdered  pumice 3  parts. 

China  clay 45  parts. 

Sodium  perborate 22  parts. 

AS  A  REMEDY  FOR  SWEATY  FEET. 

To  conclude  this  brief  exposition  of  the  many  usej 
of  sodium  perborate,  we  will  refer  to  a  method  whict 
is  frequently  used  for  the  treatment  of  hyperhidrosis  o 
the  feet,  by  potassium  permanganate.  A  i-  to  8-per 
cent  solution  of  this  chemical  is  used  as  a  foot-bath 
and  for  a  dusting  powder  20  per  cent  permanganate  1 
mixed  with  talcum.  The  permanganate  in  decern 
posing  forms  manganous  salts,  or  black  manganes 
oxide,  an  irritating  and  toxic  substance.  If,  as  happen 
with  the  above  disease,  sore  spots  occur,  inflammatioi 
and  blood-poisoning  may  result. 

It  is  obvious  that  no  such  action  would  take  plao 
with  the  perborate,  this  having  all  the  effects  of  per 
manganate  without  the  coloring  and  without  the  leas 
irritation.  It  should  not  be  overlooked  that  the  bori 
base  of  perborate  assists  the  antiseptic  action  of  th 
nascent  oxygen,  and  that  it  is  one  of  the  most  popula 
healing  and  soothing  agents. 

For  the  treatment  of  hyperhidrosis  of  the  feet,  then 
we  recommend  a  daily  foot-bath  with  a  2-per-cent  per 
borate  solution,  and  a  dusting  powder  of  the  foUowinil 
composition:  \ 

OXYGENATED  FOOT  POWDER.  ' 

Sodium  perborate 15  ^™' 

Zinc  peroxide 10  Gm. 

Talcum 75  Gm. 
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THE  FARBENFABRIKEN  LIBEL  SUIT  AGAINST  MR. 
BERINQER. 

Our  readers  will  recall  that  we  published  two 
papers  read  at  the  annual  meeting  of  the  American 
Pharmaceutical  Association  at  Atlantic  City  last  sum- 
mer, one  by  Mr.  W.  H.  Burke,  "Why  the  Mann  Bill 
Should  Not  Be  Enacted,"  and  the  other  by  Mr. 
George  M.  Beringer,  "Why  the  Mann  Bill  Should  Be 
Enacted." 

Having  published  these  articles,  it  will  be  of  interest 
now  to  publish  also  the  comments  thus  far  made  by 
the  court  in  the  suit  which  has  been  brought  for  slander 
and  libel  against  Mr.  Beringer  on  account  of  his  paper 
by  the  Farbenfabriken  of  Elberfeld  Co. 

To  the  complaint  in  the  case  Mr.  Beringer  first  filed 
a  demurrer,  which  was  overruled.  United  States  Dis- 
trict Judge  Cross  said,  among  other  things,  in  his 
opinion,  speaking  of  the  five  grounds  of  demurrer  to 
the  count  for  libel : 

Th^  first  ground  is  that  no  special  damage  to  the  business  of 
the  plaintiff  has  been  assigned;  the  second,  that  the  words  pub- 
lished are  not  libelous;  the  third,  that  they  do  not  concern  the 
business  of  the  plaintiff;  the  fourth,  that  they  do  not  concern 
the  plaintiff;  and  the  fifth,  that  the  words  are  privileged. 

The  third  and  fourth  specifications  were  eliminated 
[without  argument.     As  to  the  second  the  judge  said: 

!  Printed  words  which  iend  to  injure  another's  reputation,  or 
hold  him  out  to  the  public  as  an  object  of  scorn,  ridicule,  re- 
iproach,  or  contempt,  are  libelous,  and  an  action  may  be  main- 
tained thereon  without  alleging  special  damages. 

i  In  speaking  of  the  first  ground  of  demurrer,  which 
the  court  held  to  be  insufiicient,  the  judge  said: 

The  words  which  this  count  of  the  declaration  sets  out,  as 
ilready  said,  affect  the  plaintiff  and  its  business  and  business 
nethods,  and  tend  to  bring  them  and  it  into  ridicule,  contempt, 
md  reproach,  and  hence  are  libelous,  and  an  action  can  be 
naintained  on  them  without  alleging  special  damage. 

The  defendant's  counsel  had  distinguished  be- 
ween  a  libel  of  an  individual  and  a  corporation,  and 
:ited  an  English  case  by  Pollack,  C.  B.,  to  the  effect 
hat  a  corporation  could  not  sue  in  respect  of  an  impu- 
ation  of  murder,  or  incest,  or  adultery,  because  it 
ould  not  commit  these  crimes.  Nor  could  it  sue  in 
espect  of  a  charge  of  corruption,  for  a  corporation 
annot  be  guilty  of  corruption,  although  the  individ- 
tals  composing  it  may;  and  counsel  for  Beringer  said: 

So  it  might  be  said  that  a  corporation  cannot  in  its  business 
e  defamers  of  character,  nor  blackmailers,  nor  Shylocks. 

Speaking  of  this  the  judge  said: 

I  can  see  no  reason  whatever  for  the  distinction  which  it 
eks  to  make.     An   action   of  libel  can  be  maintained  by  a 


person  for  injury  to  his  business  and  reputation,  without 
alleging  special  damages,  and  I  see  no  reason  why  a  similar 
action  cannot  be  maintained  by  a  business  corporation  for  a 
like  injury.  Its  business  reputation  is  its  character.  ...  I 
think  the  words  set  forth  in  the  declaration  therefore  must  be 
said  to  be  actionable  per  se,  and  admitted  as  they  are  by  this 
demurrer,  they  sustain  the  action  without  any  allegation  of 
special  damages.     .  The  language  used  of  and  con- 

cerning the  plaintiff's  business  is  sufficient,  in  my  opinion, 
to  maintain  the  action. 

In  the  concluding  portion  of  the  opinion  the  judge 
used  this  language: 

Under  the  guise  of  criticizing  an  act  of  Congress  he  was  led 
to  attack  the  plaintiff,  and  the  plaintiff's  business  and  business 
methods,  and  to  characterize  them  in  such  manner  as  on  the 
face  of  the  declaration  seems  unwarranted. 

After  the  demurrer  was  overruled  the  defendant 
filed  pleas.  As  to  these  pleas  the  judge  said  in  his 
opinion,  filed  April  12: 

The  defendant  does  not  deny  that  he  used  the  words;  he 
rather  admits,  impliedly  at  least,  that  he  did  use  them,  nor  has 
he  justified  their  use,  or  said  that  they  are  privileged;  he  only 
denies  that  they  meant,  or  that  they  were  understood  by  those 
who  heard  them  to  mean,  what  the  plaintiff  says  they  meant. 

The  defendant  also  pleaded  that  the  words  spoken 
constituted  a  privileged  communication.  As  to  this 
the  court  said: 

Such  a  plea  of  necessity  admits  the  speaking  of  the  words; 
it  claims,  however,  that  they  were  justified  by  the  circum- 
stances under  which  they  were  spoken  —  that  is  to  say,  that 
the  occasion  was  privileged.  It  is  obvious  that  the  matters 
set  forth  in  this  plea  do  not  constitute  absolute  privilege. 
.  .  .  The  defendant  must  show  a  lawful  occasion,  good 
faith,  and  absence  of  malice. 

The  court  quoted  from  Newell  on  Defamation,  etc. , 
page  476,  as  follows: 

The  defendant  must,  at  the  date  of  the  communication,  im- 
plicitly believe  in  its  truth.  If  a  man  knowingly  makes  a  false 
charge  against  his  neighbor,  he  cannot  claim  privilege;  it  never, 
can  be  his  duty  to  circulate  lies. 

The  court  decided  that  pleas  two  and  three  were 
irregular  and  defective,  and  ordered  that  they  be 
stricken  out,  with  leave  to  the  defendant  to  file  other 
pleas.  Other  pleas  were  filed,  aud  on  June  5  Judge 
Cross  handed  down  the  following  memorandum: 

The  attorneys  of  the  plaintiff  have  given  notice  of  a  motion 
to  strike  out  two  certain  pleas,  one  filed  to  the  first  count,  the 
other  to  the  second  count  of  the  declaration.  I  think  the  pleas 
are  irregular  and  defective;  they  set  up  matters  in  mitigation, 
but  are  insufficient  as  pleas  in  bar,  which  they  assume  to  be. 
They  are  respectively  pleas  to  counts  in  libel  and  slander,  and 
are  intended  to  show  that  the  matters  complained  of  were  priv- 
ileged and  spoken  on  a  privileged  occasion,  but  in  my  opinion 
they  are  insufficient  for  the  purpose.  The  pleas  will  therefore 
be  stricken  out. 

This  is  the  status  of  the  case  up  to  the  present  time 
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MR.  F.  B.  LILLIE. 

Mr.  F.  B.  I/illie,  of  Guthrie,  Oklahoma,  a  well-known 
pharmacist  of  that  Territory  and  a  familiar  figure  at 
the  annual  meetings  of  the  American  Pharmaceutical 
Association,  has  had  an  interesting  career.  Born  in 
1855  in  Erie  County,  Pennsylvania,  and  leaving  the 
village  school  at  the  early  age  of  14,  he  straightway 
began  earning  his  own  living  and  assisting  in  the  sup- 
port of  his  family  by  purchasing  a  team  on  credit, 
working  in  the  lumber  woods  during  the  winter  and 
spring,  and  running  a  thrashing-machine  in  the  fall. 

At  the  age  of  20,  having  saved  some  money,  and 
desiring  a  better  education,  he  gave  his  outfit  to  a 
younger  brother,  and  for  two  years  attended  the  acad- 
emy at  Conneaut,  Ohio,  following  this  up  with   an 


F.    B.    LiLLIK. 

additional  year's  schooling  in  West  Springfield,  Penn- 
sylvania. Some  time  was  then  spent  in  the  honorable 
occupation  of  teaching  school,  in  which  so  many  suc- 
cessful men  have  begun  their  lives.  In  1878  young 
lyillie  determined  to  try  his  fortune  in  the  West,  but  he 
was  destined  to  have  many  a  hard  time  before  success 
came  to  him. 

It  was  not  until  188  r,  thirteen  years  afterwards,  that 
he  entered  the  drug  business.  The  interim  was  filled 
in  by  various  experiences  in  different  Kansas  towns. 
On  one  occasion  he  had  a  half-dollar  left  in  his  pocket, 
and  from  sheer  extremity  was  compelled  to  accept  the 
teaching  of  a  subscription  school,  which,  after  paying 
his  board,  netted  him  the  munificent  sum  of  $9  a 
month.     Throughout  the  summer  vacations  he  often 


sold  engravings  and  books.     During  the  last  year  of 
this  period  he  attained  the  principalship  of  the  schools 
n  Chapman,  Kansas,  and  here  it  was  that  in  1881  he 
married  Miss  Elizabeth  Tyler. 

Through  the  financial  assistance  of  a  brother-in-law, 
he  established  himself  in  the  drug  business  in  Chap- 
man, and  during  the  25  years  which  have  since  elapsed 
he  has  been  unusually  successful  and  has  occupied 
many  positions  of  trust  in  and  out  of  pharmacy.  For 
one  term  he  was  mayor  of  Chapman.  He  remained  in 
business  in  this  town  until  late  in  the  80' s,  meanwhile 
developing  a  large  insurance  business  in  connection 
with  his  store,  and  then  he  joined  the  energetic  crowd 
which  took  advantage  of  the  opening  of  the  Territory 
of  Oklahoma.  He  established  himself  in  Guthrie 
under  most  interesting  circumstances. 

It  was  on  the  memorable  day  of  April  22,  1889,  that 
he  arrived  about  2  o'clock  in  the  afternoon  and 
opened  the  first  "pharmacy"  in  the  Territory.  It 
was  established  in  a  tent,  and  the  stock  was  brought 
in  as  baggage  for  the  purpose.  Mr.  Ivillie  has  en- 
joyed a  prosperous  drug  business  ever  since,  and 
has  seen  the  broad,  rolling  prairies  converted  into  a 
beautiful  city  of  25,000  people  during  the  sixteen 
years  which  have  elapsed. 

To  enumerate  the  positions  which  Mr,  Lillie  has 
occupied  in  Oklahoma  pharmacy,  and  in  the  public 
service  also,  would  require  considerable  space.  He 
was  one  of  the  two  men  who  issued  the  first  call 
for  a  meeting  of  what  is  now  the  Oklahoma  Phar- 
maceutical Association.  Appointed  chairman  of  the 
first  Legislative  Committee,  he  soon  became  father 
of  the  Oklahoma  pharmacy  law.  He  was  appointed 
a  member  of  the  Board  of  Pharmacy  in  June,  1897, 
and  has  been  its  secretary  ever  since.  It  cannot  be 
gainsaid  that  much  of  the  development  which  phar 
macy  has  experienced  in  this  youthful  territory  is 
due  to  the  efforts  and  talents  of  Mr.  Lillie. 

As  for  his  public  services,  he  has  variously  been 
a  member  for  three  terms  of  the  City  Council,  presi- 
dent of  the  Guthrie  Building  and  Loan  Association, 
vice-president  of  the  Guthrie  Business  Men's  League, 
a  member  of  the  Carnegie  Library  Board,  treasurer 
of  the  Missionary  Jurisdiction  of  Oklahoma  and 
Indian  Territory,  and  junior  warden  and  treasurerj 
of  the  Trinity  Parish  of  Guthrie.  Perhaps,  afterj 
the  enumeration  of  all  these  oflSces,  it  would  not  bej 
an  anti- climax  to  say  that  Mr.  Lillie  has  servedj 
also  in  the  honorable  position  of  chairman  of  the 
Guthrie  Base  Ball  Committee.  That  he  is  a  versatile; 
man  goes  without  saying !  \ 

He  feels  now,  however,  as  if  he  had  reached  ai 
time  in  life  when  he  might  be  permitted  to  refuse 
pharmaceutical  and   public  positions,  devote  himsell 
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lore  exclusively  to  his  business  affairs,  and  consult 
lis  own  personal  comfort  and  pleasure.  During  the 
Jast  few  years  Mr.  Lillie  has  been  an  attendant  at 
nearly  all  the  annual  meetings  of  both  the  A.  Ph. 
A.  and  the  N.  A.  R.  D.  He  is  well-known  to  the 
membership  of  the  two  associations  and  has  been 
recognized  as  a  faithful  and  intelligent  worker  in 
the  interests  of  better  and  more  profitable  pharmacy. 

LETTERS. 

WHY  ARE  NOT  "CHEMISTS"  RICHER? 

To  the  Editors: 

Although  my  remarks  apply  specifically  to  British 
"chemists"  or  pharmacists,  I  cannot  help  but  think 
they  would  also  refer  to  many  of  our  cousins  across  the 
water.  I  have  spent  several  years  in  the  retail  drug 
business  in  England,  and  the  occupation  I  now  pursue, 
although  not  connected  with  the  retail  business,  places 
me  in  a  position  of  wide  observation  and  permits  me  to 
speak  from  both  sides  of  the  counter.  Having  followed 
with  keen  interest  the  letters  which  have  for  some  time 
been  appearing  in  the  Bui.,letin  on  the  great  question 
of  the  balance  sheet,  I  am  tempted  to  put  this  query: 
Why  do  not  chemists  become  rich  in  the  same  pro- 
portion as  other  business  men — drapers,  grocers,  or 
ironmongers? 

The  chemist's  business  certainly  does  not  offer  as 
many  opportunities  for  speculation  as  some,  but  neither 
does  the  chemist  run  the  attendant  risks.  His  capital 
is  not  so  large,  nor  does  his  stock  deteriorate  or  become 
unfashionable.  I  am  convinced  that  the  reason  why 
the  chemist  does  not  become  rich  to  the  same  extent  as 
his  neighbor  is  simply  because  he  doesn't  carry  on  his 
business  on  the  same  principles.  Where  a  chemist 
puts  the  same  amount  of  enthusiasm,  energy,  enter- 
prise, and  intelligence  into  his  business  which  he  sees 
round  about  him  in  men  whom  from  a  professional 
point  of  view  he  is  rather  inclined  to  look  down  upon, 
then  and  only  then  can  he  expect  to  be  rewarded  with 
equal  results. 

We  often  hear  the  tale  of  woe  from  chemists  with 
reference  to  new  remedies.  Whenever  some  men  get 
an  opportunity  they  resent  the  doctor  ordering  any- 
thing new  and  blame  him  for  not  sticking  to  the  good 
old  mag.  sulph.  and  infus.  quassia.  These  "prehis- 
torics"  are  all  right  at  times  and  are  still  used,  where 
indicated,  but  chemists  forget  the  fact  that  new 
remedies  are  often  prescribed  in  such  cases  where 
otherwise  nothing  would  be  used.  Then,  again,  some 
chronics  get  tired  of  the  old  medicines  and  give  them 
up  until  some  new  form  is  introduced  to  their  notice  by 
the  doctor,  chemist,  or  some  friend. 


But  other  tradesmen  encourage  rather  than  discour- 
age new  stock.  They  are  always  on  the  lookout  for 
some  new  line.  They  often  make  arrangements  with 
manufacturers  to  supply  them  at  once  with  any  new 
thing  they  may  bring  out,  and  often  agree  to  become 
sole  agents  for  their  district.  Wholesale  houses  in 
every  trade  are  ready  to  exchange  unsold  goods  for 
more  salable  stock,  so  that  the  chemist  runs  no  risk  by 
adopting  modem  methods. 

Then  again  the  window :  How  many  chemists, 
especially  in  Great  Britain,  cultivate  their  windows? 
A  certain  company  in  England  within  the  last  few 
years  has  worked  up  the  largest  retail  drug  business 
in  the  world.  Examine  their  windows.  Are  they  the 
receptacle  for  all  the  rubbish  which  cannot  be  put  any- 
where else?  Do  they  make  them  into  a  menagerie  of 
frogs,  cats,  dogs,  etc.?  No — their  windows  are  full  of 
the  goods  they  wish  to  sell.  Profit  -  showing  lines 
are  arranged  to  attract  attention,  and  cards  to  explain 
their  properties  and  price  are  shown,  and  the  sunlight 
is  not  spared  ! 

In  England  just  now  we  hear  a  great  deal  about 

patents  and  substitution.     A  chemist  of  course  is  in 

business  to  make  as  much  profit  as  he  can,  but  he  has 

also  to  consider  that  the  confidence  of  his  customer  is 

one  of  the  most  valuable  assets  he  has;  should  he  lose 

this  by  supplying  his  customers  with  goods  they  don't 

want  he  will  soon  have  to  shut  up  shop ! 

An  EngIvISh  M.P.S. 
London,  England. 


SODIUM  STEARATE  AND  AMMONIUM  OLEATE  AS 
OINTMENT  BASES. 

To  the  Editors: 

I  have  been  pleased  to  receive  several  letters  from 
Bulletin  readers  concerning  my  article  on  "Ointment 
Bases"  in  the  May  issue.  J.  B.  Hudson,  of  Los 
Angeles,  Cal.,  says  he  is  particularly  interested  in 
sodium  st^arate  and  ammonium  oleate  as  bases,  and  he 
inquires  for  further  information  regarding  them.  Per- 
haps a  few  words  in  reply  to  his  request,  published  in 
the  Bulletin,  will  be  of  interest  to  other  readers  also. 

For  the  sodium  stearate  cream  there  should  be 
employed  molecular  amounts  of  sodium  bicarbonate 
and  stearic  acid— or  about  i  part  to  7.  Heat  these  two 
substances  in  the  presence  of  perhaps  2  parts  of  sper- 
maceti and  a  sufl&cient  amount  of  water  to  make  a 
thick,  frothy,  semi- liquid  mass.  A  chemical  reaction 
has  then  taken  place  between  the  sodium  bicarbonate 
and  the  stearic  acid.  At  this  juncture  a  small  amount 
of  glycerin  may  be  added,  and  when  the  product  is 
cool  enough  color  and  perfume  may  be  used  to  fulfil 
the  purposes  desired.  Up  to  this  point  the  mixture 
should  be  stirred  continuously,  and  afterwards  it  should 
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be  allowed  to  set  three  or  four  days.  If  it  is  desired 
to  be  thinner  or  slightly  stifFer,  the  amounts  of  sper- 
maceti and  water  may  vary  accordingly,  or  a  softer  fat 
may  be  substituted  in  part  for  the  spermaceti.  Several 
trials  may  be  necessary  to  gain  a  proper  understanding 
of  the  characteristics  of  the  base. 

For  the  ammonium  oleate  base  I  cannot  do  better 
than  quote  the  reference  to  Dietrich  made  in  my  article: 

'   Paraffin  oil  (liquid  petrolatum,  color- 
less)  60  Gm. 

Oleic  acid , 30  Gm. 

Spirit  of  ammonia,  i  per  cent 10  Gm. 

Mix  them. 
Or 

Petrolatum 60  Gm. 

Oleic  acid , 30  Gm. 

Spirit  of  ammonia,  10  per  cent 10  Gm. 

Melt  the  petrolatum  with  a  gentle  heat  and  add  the  oleic 
acid.  Then  add  the  spirit  of  ammonia  and  mix  thoroughly. 
Evaporate  slowly  until  it  weighs  about  90  Gm. 

The  first  formula  produces  a  liquid  base,  the  other  a 
solid;  the  latter  being  ordinarily  better  adapted  to 
ointments.  W.  Lkster  MacFaddbn. 

Detroit. 

HIS    METHOD   OF   ADVERTISING. 

To  the  Editors : 

I  have  been  very  successful  in  building  up  a  demand 
for  my  headache  powders,  skin  food,  liver  pills,  corn 
cure,  and  bedbug  killer.     One  or  two  of  my  newer 


Where  did 

That  Headache  ^ 

FUHRMflNN'S 
HEftDflGHt  POWDERS 

are  a  quick,  safe 
and  sure  cure  . 


This  cure  goes  right  to  the 
throbbiug,  tearing,  paiu  and 
soothes  it,  and  does  it  so 
quickly  and  effectually  that 
you  will  likely  ask,  **  Where 
did  that  headache  go'  "  and 
the  cost  is  only 

10  C«nts  a  Paoka^*. 

M'f  sr  only  by 

OHAS.  J.  FUHRMANN. 

Pharmacist. 

8th  and  East  Capitol  Sts. 

20 


Advertising  card  for'inserting  in  packages  leaving  the  counter.    Exact  size. 

preparations  are  also  doing  very  nicely.     I  find  that 
the   most   effective   and    cheapest    method    of  adver- 


tising for  me  is  the  use  of  little  package  cards, 
telephone  message  blanks,  gas  bill  receipts,  and  the 
like.  These  little  reminders  are  before  customers 
almost  daily  in  one  way  or  another,    and   they   are 


PUHKMANN'S  UoaU  Cm«  Ok 
airea  atl  Mtt  asd  hard  Cam*. 

Place  TBN  eexTs 


CHA5.  J.  FVHRMANN. 
PHARMACIST, 

Cor  Slk  and  But  Caidtel  Straclh 

a,  a.  C. 


TELEPHONE  MESSAGE. 


Using  a  telephone  blank  for  advertising  purposes. 

bound  to  attract  attention  if  the  distribution  of  them  is 
kept  up  constantly.  The  text  matter  should  be 
changed  now  and  then  so  as  not  to  let  it  get  stale  and 
tiresome.  The  same  thing  should  not  be  dished  up 
perennially  with  every  package  that  leaves  your  store! 

Chas.  F.  Fuhrmann. 

Washington,  D.  C. 


SOME  POINTERS  REGARDING  TERPIN  HYDRATE. 

To  the  Editors: 

On  page  44  of  the  January  Buli<ETin  you  gave  the 
following  formula  and  process  for  the  preparation  of 
elixir  of  heroin  and  terpin  hydrate: 

Terpin  hydrate 8  Gm. 

Heroin  hydrochlorate 0.25  Gm. 

Alcohol 180  Cc. 

Glycerin 180  Cc. 

Spirit  of  orange  compound 15  Cc. 

Distilled  water,  enough  to  make 480  Cc. 

Dissolve  the  terpin  hydrate  and  the  heroin  hydrochlorate  in 
the  alcohol,  and  then  add  the  spirit  of  orange  compound,  gly- 
cerin, and  sufficient  distilled  water  to  make  480  cubic  centime- 
ters.    Allow  the  solution  to  stand  for  a  day  and  then  filter  it. 

If  exposed  to  a  lower  temperature  than  when  made,  this 
elixir  will  deposit  crystals;  these,  however,  can  be  redissolved 
by  warming  the  solution  gently. 

I  would  like  to  add  a  few  remarks  concerning  this 
preparation.  It  is  my  conviction  that  terpin  hydrate 
should  be  powdered  and  not  dissolved  in  the  hot  alco- 
hol; if  the  crystals  are  so  dissolved,  to  the  proportion 
of  I  in  10,  or  even  i  in  15,  they  will  precipitate  out 
when  the  solution  becomes  cold.  Furthermore,  if  the 
crystals  are  employed,  they  require  a  longer  time  to 
dissolve.     And  then,  again,  alcohol  should  be  present 
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to  the  extent  of  fifteen  times  the  quantity  of  terpin 
hydrate,  and  not  ten  times  as  most  of  the  text-books 
direct. 

I  make  my  elixir  of  terpin  hydrate  by  exposing  it  to 
a  cold  temperature,  even  placing  it  on  the  ice  in  the 
soda  fountain,  and  then  filtering  it.  I  have  had  good 
results  with  practically  no  filtering  out  of  the  terpin 
hydrate  at  all.  I  make  the  simple  elixir  of  terpin 
hydrate  in  accordance  with  the  foregoing  formula,  sim- 
ply leaving  out  the  heroin  hydrochlorate. 

W.  J.  Chari^es,  Phm.B. 

Lee,  Massachusetts. 

IKTILL  MORE  ABOUT  MR.  IRION'S  PRESCRIPTION. 
6  the  Editors: 
In  reference  to  Mr.  Irion's  last  communication, 
printed  in  the  June  Bulletin,  let  me  suggest  that  the 
danger  arising  from  aconitine  dosage  depends  very 
largely  upon  what  I  might  call  the  "personality"  of 
the  aconitine.  Van  Renterghen  gives  the  following 
total  daily  dose  of  several  aconitines  on  the  market: 

Duquesnel's l-20  gfrain. 

Merck's,  crystallized 1-22-1-17  grain. 

Merck's,  amorphous i  grain. 

Chatiaud's  granules 5-6  grain. 

The  prescription  referred  to  by  Mr.  Irion  undoubt- 
edly intended  to  call  for  the  amorphous  aconitine. 
Granting  that  the  whole  half-ounce  of  the  mixture 
was  used  in  twelve  hours,  this  would  give  the  patient 
48-134  grain  of  aconitine,  which  you  will  note  is  well 
within  the  safety  limit  for  the  amorphous  article.  I  am 
fully  in  accord  with  Mr.  Irion,  however,  that  it  is  a 
very  careless  way  of  handling  potent  drugs. 

Speaking  personally,  I  would  want  to  know  the 
idiosyncrasies  of  my  patient  before  I  should  feel  easy 
over  prescribing  ^he  8  grains  of  codeine  sulphate  also 
directed  in  the  prescription. 

■  L,.  Thompson  Clason,  M.D. 

Urbana,  Ohio. 

SUMMER  DISPLAYS  IN  WINDOWS. 

To  the  Editors: 

Occasionally  we  see  various  patent  medicines  dis- 

!    played  in  front  windows  of  drug  stores,  subject  to  the 

j    bright  light  of  the  hot  sun.     Such  a   practice  is  as 

I    annoying  as  anything  can  be  to   an  old   experienced 

druggist. 

It  is  a  wonder  that  proprietors  of  patent  medicines 
do  not  forbid  such  use  of  their  products,  for  the  goods 
often  spoil  even  in  a  few  days.  I  have  seen  various 
bitters,  syrups,  and  compound  mixtures  so  changed  by 
this  process  that  people  have  refused  to  take  them  and 
have  thought  them  poisonous.     I  have  observed  baby 


medicines  to  become  so  soured  that  the  effect  has  been 
to  cause  sickness  rather  than  produce  a  cure.  Mineral 
waters  become  so  flattened  that  they  are  unfit  to  drink. 
Anything  containing  chlorides  is  especially  attacked. 

But  by  all  means  the  most  foolish  thing  to  do  is  to 
put  perfumes  in  the  window.  It  is  simply  ruinous. 
In  windows  where  the  direct  rays  of  the  sun  are  felt, 
only  empty  cartons  themselves  should  be  exhibited  to 
represent  the  supposed  fluids  inside.  Of  course  there 
are  many  articles  in  the  drug  stock,  especially  certain 
sundries  and  the  like,  which  are  not  affected  by  the 
sunlight. 

But  all  perishable  goods  should  be  kept  out  of  the 
windows,  and  the  stock  will  be  better  for  it.  Even 
cartons  are  faded  by  the  sun  and  soon  look  as  though 
they  had  been  kept  for  years  in  the  store.  Through 
laziness  clerks  often  put  a  few  bottles  in  the  window 
rather  than  go  to  the  trouble  and  time  of  desigining 
and  carrying  out  a  novel  display  of  some  kind.  Do 
not  let  them  do  it.  An  Old  Druggist. 


HOW  MUCH  RENT  OUGHT  HE  TO  PAY? 

To  the  Editors: 

Will  you  please  inform  me  in  the  July  Bulletin 
how  much  rent,  in  your  opinion,  a  druggist  can  afford 
to  pay  who  does  a  business  of  about  $12,000  a  year  in 
a  town  having  a  population  of  5000?  We  will  say  that 
his  clerk  hire  is  $1300  a  year,  his  own  salary  $800,  light 
and  fuel  $125,  taxes  and  insurance  $125,  and  freight 
and  incidentals  $200.  About  $2000  of  the  yearly 
business  is  in  paints  and  oils.  There  is  no  soda  foun- 
tain. Michigan. 

[Note  by  thb  Editors. — Readers  of  the  very  interesting 
letter  contributed  to  this  department  last  month  by  Charles  R. 
Sherman,  the  well  known  and  successful  druggist  of  Omaha, 
may  perhaps  have  noted  the  statement  that  his  rent  had  never 
yet  exceeded  5  per  cent  of  his  gross  receipts.  We  should  say 
that  it  ought  to  range  between  4  and  5  per  cent.  At  this  rate  a 
rental  of  $480  a  year,  or  $40  a  month,  would  be  a  moderate  one 
in  your  ca«e,  while  a  rental  of  $600  a  year,  or  I50  a  month,  and 
representing  5  per  cent  of  your  sales,  ought  to  be  considered 
about  the  limit. 

We  should  like  to  hear  from  other  readers  on  this  point.] 


HOODOO  IN  WARTS. 

To  the  Editors: 

Seeing  your  reply  in  the  June  number  of  the  Bul- 
letin (page  262)  to  "P.  H.  D."  about  removing  warts, 
brings  to  mind  one  of  my  boyish  experiences  along 
that  line.  I  was  "fotched  up  in  the  country,"  and 
one  day  was  helping  my  father  butcher  a  beef.  I  had 
been  troubled  with  a  seed  wart  in  the  fleshy  part  of  the 
palm  of  my  hand,  and  he  said  to  me:    "Cut  off  a  piece 
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of  that  beef,  rub  it  over  that  wart,  go  hide  it  under  the 
fence,  and  the  wart  will  go  away." 

I  did  as  directed,  not  having  enough  faith  in  the 
remedy  to  think  of  the  circumstance  for  several  weeks 
after,  and  when  one  day  it  came  to  my  mind  I  looked 
for  the  wart  and  it  was  gone. 

You  used  the  wrong  remedy,  you  see.  Green  cheese 

won't  work  like  fresh  meat.    I  want  P.H.D.  to  try  my 

remedy  and  report.     The  darkey's  theory  of  my  cure 

is  that  "de  next  pusson  who  dome  over  dat  fence  got 

de  wart,"  but  as  I  never  heard  of  any  one  having  it 

my  conscience  has  rested  easy  on  that  score. 

J.   O.   BURGE. 
Nashville,  Tenn. 


SHE  HAD  INDIGESTION. 

To  the  Editors: 

I  enclose  a  mail  order  which  we  received  recently 
from  Indianapolis  for  a  box  of  our  dyspepsia  tablets.    I 


or     to      «^i^j^ 


thought  you  might  like  to  place  it  in  your  gallery  of 
horrors ! 

B.    S.    COOBAN. 
Chicago. 

FROM  THE  PRESIDENT.  OF  THE  C.  R.  D.  A. 

To  the  Editors: 

I  wish  to  commend  the  two  editorials  which  were 
printed  in  the  Bulletin  of  Pharmacy  for  February 
and  May  referring  to  venereal  diseases. 

I  was  deeply  interested  in  the  February  article  and 
intended  writing  you  at  the  time  and  thanking  you  for 
your  courageous  expression  of  such  views  upon  a  sub- 
ject so  largely  avoided  by  writers  and  yet  one  of  so 
much  importance.  All  decent  men  should  be  likewise 
interested. 

I  hope  to  see  more  work  done  along  the  same  line  by 
those  who  have  the  welfare  of  humanity  at  heart. 

Chas.  H.  Avery. 

Chicago,  111. 


AN  HEROIC  SPELLING  EFFORT. 

To  the  Editors: 

I  enclose  an  order  received  the  other  day.     It  may 
prove  of  interest  to  Bulletin  readers.     Some  people 


tty 


make  such  energetic  efforts  to  spell  properly  that  they 
deserve  more  appreciation  than  they  usually  receive  1 

H.  W.  Jones. 

Portsmoutb,  Va. 

SYRUP  OF  COCHINEAL  AGAIN. 

To  the  Editors: 

I  notice  that  the  Bulletin  has  had  an  inquiry  for 
syrup  of  cochineal.  I  desire  to  submit  the  following  for- 
mula, which  I  have  used  for  some  time  as  a  syrup  col- 
oring, and  for  which  I  also  have  some  call  as  a  fruit 
coloring: 

Cochineal,  in  fine  powder y^,  ounce. 

Alcohol I  ounce. 

Simple  syrup 5  ounces. 

Mix  and  strain. 

H.  G.  Spring. 

Unionville,  Mich. 


HIS  INTERPRETATION. 

To  the  Editors: 

I  observe  that  two  illiterate  orders  in  the  June 
Bulletin  were  left  for  the  interpretation  of  readers. 
The  first,  on  page  252,  is  very  easy,  as  the  contributor 
remarked:  it  calls  for  carbolic  acid  and  corrosive  subli- 
mate. The  second,  on  page  253,  I  assume  calls  for 
caustic  potash,  belladonna,  and  gum  arable. 

•  Otto  Raubenheimer. 

Brooklyn,  N.  Y. 

[Dr.  A.  J.  Gardner,  Grand  Rapids,  Ohio,  Peter  C.  Jezewski, 
Buflfalo,  N.  Y.,  and  other  Buli,ETin  readers  h§ive  sent  in  the 
same  interpretation.] 


To  the  Editors: 

I  do  think  the  Bulletin  of  Pharmacy  the  best 
druggists'  journal  published. 

George  C.  Bartells. 

Camp  Point   111. 
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THE  "  SNAPPIEST  "  OF  THEM  ALL.  To  the  Editors: 

To  the  Editors:  I  have  been  reading  the  Buli^ktin  op  Pharmacy 

I    am    greatly    interested     in    the    Bulletin    of  for  the  past  five  years,  and  I  think  it  is  the  most  valu- 

Pharmacy  and  take  pleasure  in  advising  you  that  out  ^^le  journal  on  pharmacy  known.     I  don't  see  how  I 

of  the  five  principal  pharmacy  journals  to  which  I  sub-  could  do  without  it.                        Nicholas  Brand. 

scribe   you   have   the    "  snappiest "  one   of   them  all.  Cheneyville,  La. 

Your  articles  in  general  are  interesting,  instructive,  and  *     *     * 

practical.     The  article  of  Mr.   Lester  MacFadden  on  To  the  Editors: 

ointments  in  the  May  number  was  particularly  good.  You  certainly  have  them  all  beat  on  drug  journals! 

J.  B.  Hudson.  I  take  several,  but  consider  yours  always  ahead  of  any 

r  Angeles,  CaL  of  them.     Wishing  you  success,  I  remain, 
D.  G.  Look. 
I/>well,  Mich. 
"A  HARD  ONE  TO  GET  RIGHT."  ♦      «      « 

To  the  Editors:  To  the  Editors: 

Here  is  a  prescription  for  an  ointment  which  we  have  ^  think  the  Bullktin  is  the  best  paper  that  I  know 

found  a  very  hard  one  to  get  right:  of-     I  wish  it  came  oftener. 

Precipitated  sulphur 6  drachms.  Angola,  Ind.                                   ClydE  RiTTKR,  Ph.C. 

Glycerin — 3  drachms.  *      ijt      * 

Soft  soap,  enough  to  make 3  ounces.  ^^  ^^^  ^^.^^^^, 

This  prescription  may  possibly  be  of  some  interest  Enclosed  find  a  dollar.     Send  along  the  good  old 

to  your  readers.                                       M.  Guilson.  Bulletin.                                Rothinghouse  Bros. 

Chicago.  Gas  City,  Ind. 
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A  ViKW  or  THB  Alpkrs  Pharmacv.— Some  illustrations  of  Dr.  Alpers's  store  were  shown  in  the  April  Bulletin,  in  connection  with  a  sketch  of  the 
T^octor's  personality  and  career.  This  engraving  shows  another  view  of  the  pharmacy,  but  does  not  do  justice  to  the  beauty  of  the  establishment.  It  is 
■one  of  the  handsomest  in  the  country,  and  pharmacists  who  know  about  Dr.  Alpers  do  not  need  to  be  told  that  it  is  also  one  of  the  most  ethical  and 
professional.  It  is  located  in  the  Hotel  Imperial  building  in  New  York  at  the  corner  of  Broadway  and  81st  Street.  This  view  shows  the  right  side  of 
the  pharmacy  as  it  is  entered  from  Broadway.  The  second  figure  is  that  of  Otto  Alpers,  one  of  the  Doctor's  sons,  and  a  member  of  the  store  force.  The 
Alpers  pharmacy  has  recently  been  sold  to  the  new  Caswell-Massey  Corporation,  but  is  still  under  the  management  of  the  Doctor. 


298 


BULLETIN  OF  PHARMACY 


BUSINESS    HINTS. 


A  Soda  Menu.— 

Frank  D.  Kriebs,  of  Beresford,  South  Dakota,  writes  as  fol- 
lows regarding  the  accompanying  soda  menu :  "I  got  out  the 
enclosed  folder  for  our  fountain,  distributed  it  freely,  and  find 
that  it  is  proving  to  be  such  a  good  thing  that  I  thought  I  would 
send  you  one  for  the  benefit  of  the  Bulletin  readers.  I  am 
greatly  interested  in  the  department  of  'Business  Hints,'  and 
frequently  appropriate  suggestions  on  advertising  with  good 
success." 

The  menu  is  7X  by  8j^  inches  in  size,  and  the  two  inside 
pages  are  shown  in  our  reproduction.     It  is  printed  in  blue  ink 


9  OeNT  ORINKS 

Plain  Sndm        8iin>r>ri>l> 

Hwur         WU4  0b<ri7         !>«><><> 

Stmrberi;        VkailU 

QiBg^  YMflbarr/         CoffM 

Piui>n>l«         Ckvel 

Omig*  Oboeolste 

PHOSPHATES 

Kkiu         Will  CtMirjr      '  UouM 

MnwtMir        RMlAKtiir 

PiiiMOpU        CterM        (k>r||« 

Ginvii        Mar; 

MISCBLLAMCOUS 

R«H  Bwer         Gin««r  AW 

I  Otm  Oa4«        Uai«  Jvice  *M  KoU 

Unfcrmtnttd  Qt»pe  Jttic* 

li«mOfM4»>     OoWen  Omiig«Mi« 

PsnUii  Sherbet 

I  Pop  in  mil  n«»i>rt      Minenrt  W«U;r 


10  CENT  DRINKS 

tCK  CNCAM  tOOA 

eMiwpariltA     Neour     WiUCtierry 

LaiwNi    StmwlMrrf     VkfltUa 

Otnger  Rnspberr/  Coflce  | 

PfneApple    Clarel    Oranfe 

Cliiicnlste 

OMJSHBD  piturra 

SlnWrberry        CWrry 

Plneftpi*le 

SUNDAES 

Oherrj  PlB«ap)>l« 

Strawberry  Cb<»coUtr 

Kftple   Nut 

EeO  PHOSPHATES 

Necur        WtW  Cherry  Umon 

Strawberry  Re.'i'berry 

Pineepple         CUrel         Oitnge 

♦ 

Bromo  SelUer  OiHo  Selin. 

Brotiw  Phoephete 

R«i  Keren  SpliU  (15  cenU) 


on  an  expensive  quality  of  light-blue  paper.  The  front  cover 
contains  simply  the  following:  "  Soda  Fountain  Menu — Krieb's 
Pharmacy,  comer  Main  and  Third  Streets,"  this  matter  being 
nicely  displayed.    The  rear  cover  bears  the  following  text : 

REASONS  WHY  YOU  SHOULD  BUY  YOUR  SODA  HERE. 

1.  We  make  our  own  Rock  Candy  Syrup.  We  know  it  is  pure— that  it 
contains  no  glucose. 

2.  We  use  the  finest  Genuine  Fruit  Juices  in  making  our  syrups.  No 
essences,  oils  or  extracts  used— THAT  IS  THE  REASON  YOU  GET  THE 
FRUIT  FLAVOR  HERE  1 

8.  We  pay  the  highest  price  for  our  Ice  Cream.  We  get  the  best— and  it 
is  ALL  CREAM  ICE  CREAM. 

4.  We  keep  our  Soda  Water  Ije  Cold  at  all  times;  this  insures  you  a  cold 
drink. 

5.  We  keep  our  fountain,  glasses,  and  utensils  clean  and  in  the  highest 
sanitary  condition.  We  never  use  the  same  glass  twice  without  washing, 
drying,  and  polishing  it. 

6.  Our  service  is  excelled  by  none. 

A  number  of  other  Bulletin  readers  have  adopted  the  prac- 
tice of  sending  out  soda  menus  with  success.  It  seems  to  be  a 
good  way  to  popularize  the  fountain  and  to  increase  the  demand 
for  fancy  drinks. 

A  Letter  to  Physicians.— 

The  Whorton  Sons  Drug  Co.,  of  Gadsden,  Alabama,  believe 
in  keeping  the  physicians  in  line.  They  very  often  send  the 
physicians  of  the  town  an  imitation  typewritten  letter,  person 


ally  signed  in  each  case,  and  mailed  under  two-cent  postage. 
Here  is  a  recent  specimen  : 

Dear  Doctor : 

We  have  previously  tried  to  impress  on  the  physicians  of  the  city  our 
willingness  and  ability  to  coBperate  with  them  for  perfect  service  in  treating 
and  caring  for  the  sick.  We  desire  at  this  time  to  call  your  attention  to  our 
distilled  water.  We  have  spent  money  and  pains  to  install  a  modem  water 
still  merely  for  the  purpose  of  meeting  the  U.  f'.  P.  requlremeflts. 

What  does  the  Pharmacopoeia  require  ?  That  water  must  be  distilled 
through  bloclt  tin  or  glass  in  order  that  no  possible  metallic  solution  be 
obtained  (block  tin  and  glass,  of  course,  are  nearer  absolute  insolubility  than 
other  substances) ;  that  the  first  10  per  cent  of  the  distillate  be  collected  and 
thrown  away  in  order  to  get  rid  absolutely  of  possible  gases  coming  from  the 
water;  that  the  next  80  per  cent  be  collected  and  saved,  as  the  U.  S.  P.  pro- 
duct; and  that  the  last  10  per  cent  be  thrown  away,  since  there  might  be 
possible  sediment  and  concentration  of  impurities.  These  requirementa 
can't  be  met  in  water  bought  at  ice  plants  and  made  in  stills  of  leaden  and 
iron  pipes.  Such  water  responds  to  tests  for  iron  and  lead  and  contaios  coal 
gas  and  other  impurities. 

Our  water  is  a  fair  example  of  our  general  aspiration  in  favor  of  purity. 
For  the  convenience  of  our  physician  friends  this  water  is  free.  To  their 
patients,  a  charge  is  made  of  five  pints  for  10  cents,  or  15  cents  per  gallon. 

You  can't  afford  to  get  your  normal- saline  solutions,  cocaine  solutions, 
and  other  solutions  made  where  distilled  water  is  not  employed.  Think  of 
using  an  injection  made  of  water  containing  lead,  iron  and  other  impurities! 
Eye  washes,  too,  especially  need  distilled  water. 

All  prescriptions  entrusted  to  us  have  the  strictest  personal  attention,  and 
our  reputation  for  accuracy,  safe-guarding  against  overdosage  and  incom- 
patibilities, is  as  deserving  as  our  insistence  upon  purity. 

Call  and  see  us.  Make  our  store  your  headquarters  and  inspect  our 
prescription  department  at  your  will. 

Respectfully  and  faithfully  yours, 

Whorton  Sons  Druo  Company, 
Per 

Exploiting  Beef,  Iron,  and  Wine.— 

The  following  advertisement  is  clipped  from  "The  Modern 
Druggist,"  the  drug-store  paper  published  by  George  F.  I/ce, 
of  Middletown,  Delaware: 


This  admirable  prepara- 
tion, so  successfully  used 
daring  the  last  ten  years, 
has  now  become  almost  & 
necessity  to  that  class  of 
patients  requiring  a  mild 
but  effective  tonic.  Il  com- 
bines the  virtues  of  Fresh 
Beef,  a  sound  quality  ol 
Sherry  Wine  and  a  Citrate 
of  Iron,  which  strengthens 
but  does  not  constipate.  It 
is  of  great  value  in  conval- 
escence, waisting  Diseases, 
Dyspepsia,  Alcoholism, Loss 
of  Appetite,  Nervous  Debil- 
ity and  General  Prostration. 


GEO.  F.  LEE,  Pharmacist 

MIDDLETOWN,  DEL. 
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A  Soda  Ad.— 

E.  B.  Heimstreet,  of  Janesville,  Wisconsin,  has  recently 
established  himself  in  a  new  pharmacy  and  is  doing  some  aggres- 
sive advertising.  The  accompanying  display  ad.  was  recently 
inserted  in  all  of  the  local  papers.     The  idea  isn't  so  bad,  but  it 

A    MONTH 
SUNDAYS 

You  have  read  our  soda  wat- 
er limerick? 

For  the  heat  two.  or  four-line , 
limerick,  sent  to  us  on  our  9oda 
water,  we  will  give 
25  glasses  of  soda  one  day, 

or 
One  glass  of  soda  for  25  days, 
or 
12  sundaes  on  one  day, 

or 
1  sundae  for  12  diys. 
Send    poem    to    Helmstreet'a 
Drugstore. 


HEIMSTREETS 


PARK 
PHARMACY 


strikes  us  that  the  display  is  open  to  considerable  improvement. 
In  connection  with  one  ad.,  Mr.  Heimstreet  induced  the  editor 
to  give  the  following  reading  notice  : 

HftTe  you  visited  the  Park  Pharmacy  yet?  If  not,  yon  hare  missed  it,  as 
it  is  koIdi;  to  be  the  headquarters  this  season  for  those  who  reliah  a  really 
Kood  fiflass  of  soda.  The  soda  department  Is  in  the  south  store,  where  there 
are  numbers  of  tables  and  cozy  comers,  and  to  see  them  once  will  make  you 
a  refcular  customer.  A  great  advantage  is  that  there  is  so  much  room  there 
is  no  crowding,  and  you  can  sit  and  visit  as  long  as  you  wish.  It  is  not  only 
the  delicate  flavors  but  the  way  Helmstreet's  clerks  serve  them  that  make 
the  drinks  so  deliciotis.  Delicate  Haviland  china  and  fine  glass  help  to  make 
I  the  Park  Pharmacy  the  soda  center  of  the  city. 


A  Unique  Advertisement. — 

Here  is  an  advertisement  that  will  attract  attention.      It  will 

'  be  read  anyway,  and  read  with  amusement,  whether  it  really 

brings  business  or  not.      And,  after  all,  since  advertisements 

must  be  read  before  they  can  be  of  any  service,  possibly  this  one 

will  hit  the  mark.     Here  it  is  without  further  ado  : 

THE  DANGER  OF  BEING  ALIVE. 

Drink  water  and  get  typhoid  fever.    Drink  milk  and  get  tuberculosis. 
{Drink  whiskey  and  get  th*  jim-jams.    Eat  soup  and  get  Bright's  disease. 
JEat  meat  and  encourage  apoplexy.    E^t  oysters  and  acquire  toxemia.    Eat 
vegetables  and  weaken  the  system.      Eat  dessert  and   take   to   paresis. 
|8inoke  cigarettes  and  die  early.    Smoke  cigars  and  get  catarrh.    Drink 
jcofteeand  obtain  nervous  prostration.    Drink  wine  and  get  the  gout.    In 
order  to  be  entirely  healthy  one  should  eat  nothing,  drink  nothing,  and 
jsmOke  nothing;  but  if  you  must  do  these  things,  you  should  see  that  the 
imonth  and  teeth  are  kept  in  the  best  of  condition.    Thoroughly  sterilized 
and  antigepticized.    Dental  authorities  acknowledge  ttiat  a  dentifrice  con- 
taining Eucalyptol,  Thymol,  Myrrh,  and  Wintergreen,  which  are  included 
in  the  formula  for  Teaberry  Antiseptic  Tooth  Wash,  is  the  most  effectual 
means  of  sterilizing  and  destroying  germ    life  in  the  mouth.      Teaberry 
rooth  Wash  corrects  acidity,  sweetens  and  purifies  the  breath,  and  stlmu- 
l*tes  the  entire   raucous   membrane  of  the  mouth,  thereby   preventing 
■■^coloration  and  decay  of  the  teeth.     It  contains  no  acid  or  anything 


injurious.  Its  daily  use  will  surprise  you.  The  Plerson  Pharmacy,  Main 
Street,  Homellsville,  New  York,  are  the  sole  manufacturers  and  distributors 
of  this  scientific  and  perfect  dentifrice.  A  large  sprinkle-top  bottle  for 
twenty-five  cents. 

This  was  used  as  a  package  or  envelope  slip. 

A  Honolulu  Advertiser. — 

"We  have  received  a  useful  specimen  of  advertising  matter 
from  the  Honolulu  Drug  Co.  of  Honolulu  in  the  Hawaiian 
Islands.  It  is  a  steamer  time-card,  and  contains  also  the  Hono- 
lulu fire  alarm  signals.  It  is  a  neat  little  eight-page  booklet, 
calculated  to  fit  nicely  in  the  vest  pocket  and  be  preserved  for 
its  intrinsic  value.  Two  of  the  eight  pages  are  devoted  to  con- 
cise and  well-worded  references  to  specialties  of  the  Honolulu 
Drug  Co. 


An  August  Stationery  Sale. — 

A.  D.  Lemmon,  Guthrie  Center,  Iowa,  is  an  energetic  adver- 
tiser whom  we  have  had  occasion  to  mention  several  times  in 
this  department.      Mr.  Lemmon  is  located  in  the  heart 'and 


THIBD  iUGDST 
iiSTATlONm  SALE! 


rfa 


■*•  IHV  a  talk  aMMMnU.  i  £t- 


isnii5jr^sir'*39c 


HSS^'S^- 


27c 


■  ■qwiM  wvim  PBIMT.  wktt*.  unniM. 

-'^gj^;^^    23c 


•ittrntnAt  Unttimm  IH*riinpli«l 


24c 


ASSSIU- «:^ 


:C^'^^ 


f^Mm'pn  la  B^  mar  piutIimb  wUk  tlu   «miVi«C»  laknMk 

tafflOB's  Drug  Mt, 


Mna  EHQtiGB.NB.  t. 


ouTHBiflwns.  WW*. 


center  of  the  territory  tilled  to  the  utmost  by  the  Chicago  mail- 
order houses,  and  he  finds  it  necessary  to  fight  them  to  the  last 
ditch  in  every  conceivable  manner.     His  methods  of  doing  this 
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have  already  received  our  attention.  This  month  we  mean  to 
speak  of  the  August  stationery  sale,  which  is  a  regular  annual 
feature  with  Mr.  Lemmon.  This  is  primarily  intended  to 
develop  his  stationery  business,  but  it  incidentally  offsets  the 
efforts  of  the  mail-order  people.    We  are  reproducing  two  news- 


IF  WE  CODLD  TALK 


«    Bofh  'PImucs  Do.  4.    « 


PHcet  ptr  boi  now  from 

8c  to  S>9c. 

DONT  DElJ^V.    COME  TODAY 


*    Betb  'PlHncft  n«.  4. 


to  everybody  Iff  tdwn  at  once  to- 
day do  you  know  what  we  would 
»ay  flrat  of  all?  We  would  »ay 
Gmm  Irtra  ^w  your  SteHonsryl 
Why  come  here?  You  ask.  For 
Um  naaon  our  Third  Aufiut  5U- 
tHMWry  Sate  U  now  In  full  pro- 
Our  asMMtment  of  writing 
UiUyear  wv  bouchtdtroct 
from  the  Eaten-Hurlbut  Paper  Co. 
of  PIttsdeld,  AUsa.  They  are  not- 
ed for  their  experience  In  maklat 
paper*,  covering  half  ■  century.' 
a  location  In  the  Bcrkshlrcs  where 
all  the  beet  writing  paper  to  made 
and  where  ctoar  wmter  and  skilled 
help  Is  always  found.  This  makes 
it  posslbta  for  the  Eaton-Hurlbut 
papers  U  be  what  they  ■re»the 
bMt  F|fi«  Correspondeikco  Psper 
made.  They  add  to  this  a  correct 
knowledge  of  food  form  In  paper, 
and  study  of  the  best  styles.  That 
is  why  everyone  who  cares  (oc 
their  correspondence  should  use 
Eaton-Hurtbut  Writing  Papers! 
During  this  sale  we  are  offering 
you  Box  Papers  from  l*J  to  1*2 
Cheaper  than  retail  price. 


IIHMON'S  SEE  nOBI 


paper  advertisements  used  by  Mr.  Lemmon  last  year,  but  it 
needs  to  be  explained  that  we  have  greatly  reduced  these  in 
size.  The  larger  of  the  two  ads.  occupied  the  first  half  of  the 
front  page  of  the  weekly  Guthrie  Times.  The  other  ad.  filled 
a  quarter  page  of  space  in  another  local  weekly.  In  addition  to 
the  ads.  Mr,  Lemmon  induced  the  editors  in  both  cases  to  give 
him  two  or  three  short  "liners  "  in  the  local  columns. 


A  Soda-water  Window. — 

D.  W.  Morris  &  Son,  Emporia,  Kansas,  recently  exhibited  a 
very  handsome  window  display  of  soda-water  products.  They 
have  been  kind  enough  to  send  a  photograph  of  the  window  to 
the  Bui,i:,ETiN,  but  unfortunately  it  does  not  lend  itself  success- 
fully to  reproduction.  Welch's  grape  juice  played  a  strong  part 
in  the  display,  and  attractive  placards  and  facsimiles  of  fruits, 
furnished  by  the  manufacturers,  were  exhibited  with  good 
effect.  Then  there  were  fruits  in  jars,  fruit  juices,  and  other 
products,  while  imitation  drinks  and  Sundaes  were  displayed  so 
as  to  show  the  finished  beverages.  Palms  and  flowers  helped  to 
make  the  window  attractive.  The  local  paper  made  a  compli- 
mentary reference  to  the  character  of  the  window  display,  and 
altogether  a  gratifying  degree  of  attention  was  attracted  to  the 
Morris  fountain. 


A  Hegeman  Window  Display.— 

In  an  article  on  the  Hegeman  Corporation  in  New  York, 
published  elsewhere  in  this  issue  of  the  Bui,i.BTiN,  reference  is 
incidentally  made  to  the  character  of  the  window  displays.  One 
of  the  most  elaborate  window  arrangements  seen  in  New  York 
for  a  long  time  was  noticed  at  the  main  Hegeman  pharmacy 
not  long  ago.  It  was  for  the  purpose  of  calling  attention  to  a 
Japanese  laxative  remedy,  and  consisted  of  a  small  lake  and 


woodland  scene,  about  six  feet  long  and  four  feet  deep,  almost 
filling  the  window.  It  was  complete  in  every  detail,  and  houses, 
rustic  bridges,  and  diminutive  figures  were  seen.  The  realism 
was  heightened  by  tiny  gold  fish  that  swam  around  the  lake, 
the  bottom  of  which  was  sandy.  All  about  the  banks  of  the 
lake  were  trees,  shrubs,  and  bushes  of  all  varieties,  and  winding 
through  these  were  gravel  paths  and  walks.  There  were  no 
signs  or  placards  of  any  kind  to  spoil  the  effect. 

A  Camera  Ad. — 

The  following  newspaper  announcement  of  cameras  was 
suggested  in  a  paper  read  by  W.  H.  Watson  before  the  last 
meeting  of  the  Kentucky  Pharmaceutical  Association  : 

IT  PAYS 

to  break  the  tedious  grind  of  existence  by  taking  an  outing  sometimes 
during  the  summer,  and  vacations  are  made  more  pleasant  by  taking  some 
means  of  comfort  and  pleasure  with  you.    Let  us  suggest 

CAMERAS. 

You  double  and  prolong  the  pleasure  of  a  trip  by  taking  a  camera  with 
you;  it  helps  you  to  see  and  appreciate  the  beautiful,  the  picturesque;  it 
provides  a  pictorial  record  of  scenes  and  faces  that  you  will  be  glad  to  recall 
during  the  years  to  come. 

No  experience  is  now  required  to  operate  a  camera,  and  the  pictures  can 
be  completed  when  you  return.    Prices  range  from  Jl.OO  to  S25.00. 


A  Prescription  Ad. — 

The  following  ad.  is  clipped  from  "The  Scout,"  the  little 
drug -store  paper  published  by  Wallace  &  Bohn,  Myrtle  and 
14th  Streets,  Detroit,  Mich.: 


Froperly 

Filled 

FresorijDtion 


is  a  wurk  of  infinite  care,  skill,  and 
honesty.  Much  of  this  has  been  exer- 
cised lone  before  your  doctor's  order 
reaches  us — in  the  purchasini;.  testinc 
and  puttini;  up  in  containers,  all  the 
drugs  and  chemicals  likely  to  be  called 
for.  He  do  a  large  prescription  busi- 
ness and  all  the  above  features  are  part 
of  the  system  we  follow  in  filling  them. 

<Ss 
BOKISr 


A  Kreso  Window. — 

H.  L.  Raymond  &  Co.,  of  Lawrence,  Kansas,  enjoy  a  large 
trade  among  the  farmers  of  the  surrounding  country.  They 
have  worked  up  a  large  custom  on  kreso  dip,  and  often  exhibit 
it  in  their  windows  with  marked  success.  They  buy  the  dip  in 
original  cans  and  also  by  the  barrel.  Recently  they  arranged  a 
display  as  follows:  Using  one  of  the  display  racks  furnished  by 
the  manufacturers,  they  filled  it  in  with  cans  of  the  dip,  and 
elsewhere  in  the  window  placed  a  barrel  of  the  product;  the 
latter  was  neatly  labeled  and  was  the  object  which  really  made 
the  display  impressive.  The  bottom  of  the  window  was  cov- 
ered with  kreso  booklets.  Placards  and  hangers,  made  in  the 
store,  were  hung  in  the  window  to  complete  the  effect. 
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f  PRACTICAL    PHARMACY.  using  a  Typewriter  to  write  Prescription  Labels.- 


A  Few  Dispensing  Problems. — 

Henry  P.  Hynson,  at  a  recent  meeting  of  the  Manhattan 
Pharmaceutical  Association  in  New  York  City,  commented  off- 
hand upon  a  number  of  rather  troublesome  prescriptions  which 
he  had  gathered  from  different  pharmacists.  We  may  repro- 
duce a  few  of  the  prescriptions  herewith,  reprinting  them  from 
the  American  Druggist  : 

3      Strychninse  sulpbatis >  KT-  j- 

Acidi  araeoi «T.  j. 

Hydrargyri  bichloridi gr.  j. 

Tincturw  ferri  chloridi 5  j. 

Misce. 

This  prescription  brought  up  a  wholly  new  phase  of  dis- 
pensing. Mr.  Hynson  said  that  it  not  infrequently  happened 
that  by  taking  the  constituents  of  a  preparation  and  using  them 
separately  one  could  obtain  results  which  could  not  be  obtained 
by  using  the  finished  preparation  as  ordered  in  the  prescription. 
In  the  present  case  he  took  a  solution  of  ferric  chloride  repre- 
senting the  amount  of  the  solution  contained  in  one  ounce  of 
the  tincture,  dissolved  the  arsenous  ticid  in  it,  and  added  this  to 
the  mixture  after  the  other  ingredients  had  been  dissolved  in 
the  alcohol. 

9      Ferrl  redactl. 

Mangan.  dioxid aa  (rr.  xlr. 

Extract!  nucis  v(«nicaB gr.  z. 

Mlsce  ft.  pilulee  xzx. 

Mr.  Hynson  said  that  here  was  a  case  where  hia  "old  friend 
licorice"  came  into  play.  There  was  no  powder  in  his  opinion 
so  useful  as  licorice.  In  this  case  it  made  a  good  soft  maas 
possible. 

Mr.  Hynson  said  that  mercury  and  chalk  powder  could  be 
made  up  into  pills  very  readily  by  the  addition  of  licorice 
powder  to  the  mass.  If  an  effort  was  made  to  work  it  up  into 
a  pill  mass  without  sach  an  addition  the  mercury  would  be 
thrown  out. 

9      Pulveris  rhei, 

Sodii  bicarbonatis U  gr.  xxx. 

Misce  ft.  piluUs  xij. 

Mr.  Hynson  said  that  this  prescription  was  one  which  could 
:ause  a  good  deal  of  surprise  to  the  unwary  one  who  met  it 
■or  the  first  time,  for  it  rose  up  like  a  yeast  cake  owing  to  the 
iberation  of  carbon  dioxide.  He  said  the  best  way  to  handle 
t  was  to  make  it  up  rather  soft,  let  the  reaction  proceed  to  a 
inish,  and  then  add  sufficient  licorice  to  make  a  firm  mass. 

3  Tincturae  ferrl  chloridi $88. 

■j^^  Acidi  ptiosphorici dil \n. 

I^^B  Spiriti  litnonis 3  ij. 

I^HL  Syrupi  simplicis. |  ij. 

^^H  Aque ad  Sir. 

The  amount  of  spirit  of  lemon  ordered  to  be  added  in  the 
bove  prescription  was  much  more  than  was  needed  and  very 
Quch  more  than  desirable.  The  only  purpose  it  could  possibly 
erve  would  be  that  of  a  flavoring  ingredient.  Mr.  Hynson  had 
herefore  decreased  the  amount  of  lemon  to  the  proper  propor- 
ion  of  about  lo  drops.  In  commenting  on  this  prescription 
'resident  Alpers  said  that  he  had  received  a  prescription  in 
?hich  two  drachms  of  oil  of  peppermint  had  been  prescribed  in 

two-ounce  mixture.  On  inquiring  of  the  prescriber  he  was 
aid  that  he  merely  wanted  to  get  the  flavor  of  peppermint  and 
ad  not  any  idea  that  he  was  prescribing  an  excessive  quantity. 


W.  O.  Frailey  contributed  a  paper  at  the  last  meeting  of  the 
Pennsylvania  Pharmaceutical  Association  in  answer  to  the 
question  :  "Can  the  typewriter  be  used  to  advantage  in  filling 
out  prescription  labels?"  He  was  inclined  to  reply  in  the 
negative— that  is,  so  far  as  the  ordinary  machine  is  concerned. 
There  are  typewriters  with  special  attachments  for  label 
writing,  but  with  these  Mr.  Frailey  had  had  no  experience.  He 
went  on  to  say  that  "in  writing  with  the  pen  a  great  deal  is  left 
to  the  option  of  the  writer  as  to  spacing,  and  the  size  of  the 
letter  used  may  be  varied  to  accommodate  the  amount  of  copy 
to  be  placed  on  the  label.  On  the  type  machine  the  option  is 
not  possible,  as  the  amount  of  copy  to  be  written  may  exceed 
the  space  on  the  label.  This  is  particularly  the  case  in  writing 
the  labels  for  pill  boxes.  The  type  cannot  be  made  to  shrink  to 
suit  special  cases,  but  must  be  given  full  space.  It  remains, 
therefore,  to  decide  whether  to  write  large  labels  with  short 
copy  with  the  type  machine,  and  continue  to  write  small 
labels  with  long  copy  with  the  pen,  thus  sending  out  two  styles 
of  labels  from  the  prescription  department,  or  to  stick  to  the  pen- 
written  labels  in  all  cases.  After  a  trial  I  prefer  the  latter 
method,  and  I  write  all  labels  by  hand  with  a  pen.  The  type 
machine  conditions  are  not  sufficiently  pliant  to  use  with 
advantage  for  writing  labels." 

Emulslflcatlon  of  Oils. — 

John  K.  Williams,  in  a  paper  on  "every -day  pharmacy," 
read  at  the  last  meeting  of  the  Connecticut  Pharmaceutical 
Association,  says  that  the  emulsification  of  oils,  especially 
essential  oils,  seems  to  give  much  trouble,  but  there  is  not 
the  slightest  difficulty  with  these  if  the  proportions  and  pro- 


[Drawn  for  the  Bdllktin  by  W.  A.  Humpliries.] 

Oientlkman:  I'd  like  a  box  for  the  theatre. 

Green  Clerk:  Yes,  sir;  chocolates  ormarshmallowB? 
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cedure  of  the  "dry"  or  so-called  continental  method  are  fol- 
lowed, using  a  perfectly  dry  mortar  of  sufficient  size  to  hold  the 
entire  finished  product.  To  one  ounce  of  oil  use  a  half-ounce 
of  acacia  and  6  drachms  of  water.  He  has  found,  however,  that 
the  addition  of  at  least  one-eighth  its  bulk  of  some  fixed  oil,  like 
olive  oil,  to  such  essential  oils  as  those  of  turpentine,  winter- 
green,  etc.,  will  assist  very  materially  in  the  rapidity  of  emulsi- 
ficat}on.  But  the  operator  should  always  preserve  the  proportion 
of  acacia  to  the  entire  quantity  of  oils  and  of  water.  Separate, 
clean  graduates  must  be  used  for  both  the  oil  and  the  water.  In 
making  emulsion  of  cod-liver  oil,  25  per  cent  of  gum  is  sufficient, 
and  the  water  in  the  first  instance  again  must  be  in  the  propor- 
tion of  one-half  the  oil  and  gum  combined.  "After  this  thick 
emulsion  is  formed,"  he  says,  "you  can  then  add  a  barrel  of 
water  if  desired  without  loss  of  form.  There  is  no  utensil  to 
make  the  larger  emulsion  with  that  equals  the  old  style  of 
a  churn." 

A  Palatable  Epsom  Salt  Mixture. — 

E.  B.  Gregory,  of  Reno,  Nebraska,  has  after  much  experi- 
mentation produced  a  palatable  formula  for  a  spoonful  mix- 
ture: 

Magnesium  sulphate,  dried 3  ounces. 

Sodium  bicarbonate 4  drachms. 

Tartaric  acid up  to  6  ounces. 

Saccharin i\^  grains. 

Thoroughly  triturate  the  saccharin  and  sodium  bicarbonate,  and  then  add 
the  salts  and  acid. 

The  addition  of  i  to  2  fluidrachms  of  spirit  of  lemon  is  an 
improvement.  The  object  of  the  saccharin  is  to  mask  the  bitter 
taste  of  the  salts. 

A  Practical  Powder  Divider. — 

E.  D.  Tainter,  writing  in  the  Western  Druggist,  suggests  the 
following  home-made  powder  divider:  "A  powder  divider  has 
long  been  needed,"  he  remarks,  "and  while  I  am  not  inclined 


The  First  Two  Drig  Stores  to  be  Reestablished  in  San  Francisco. 
—It  is  reported  that  Edward  L.  Baldwin  deserves  the  credit  of  opening  the 
two  drug  stores  first  established  after  the  San  Francisco  earthquake  and 
fire.  They  are  both  to  be  seen  on  this  page.  The  pharmacy  of  the  Edward 
L.  Baldwin  Co.,  shown  in  this  illustration,  is  located  at  3:J3  Devisadero  Street, 
outside  the  burned  district,  and  was  opened  immediately  after  the  fire.  The 
Baldwin  Co.  are  constructing  a  new  building  at  8  Market  Street,  their  old 
location,  and  hope  to  be  the  first  druggists  to  open  a  permanent  store  in  the 
burned  district. 


The  First  Two  Drug  Stores  to  be  Reestablished  in  San  Francisco. 
— The  new  store  of  the  Edward  L.  Baldwin  Co..  shown  in  the  other  picture, 
is  located  in  a  permanent  building  outside  the  burned  district.  The  store 
here  seen  of  the  Ferry  Drug  Co.,  on  the  other  hand,  was  opened  in  a  tem- 
porary building  at  4  Sacramento  Street  thrown  up  immediately  after  the 
fire,  and  is  right  in  the  midst  of  the  destroyed  district.  Mr.  Baldwin  is 
president  of  the  Ferry  Company. 


to  ask  for  a  patent  upon  it  I  present  to  you  a  cheap  solution  of 
the  problem.  There  is  upon  the  market  to-day  what  is  known 
as  'weissnicht  wire.'  It  sells  for  forty -three  to  forty -five  cents 
a  pound.  It  is  made  of  copper,  and  the  mesh  of  this  wire  net 
or  gauze  is  in  all  sizes.  Two  cents'  worth  will  provide  for  you 
two  or  three  good  powder  dividers.  To  use  successfully,  place 
the  powder  as  smooth  as  possible  and  about  the  size  of  the 
number  of  powders  required.  Drop  the  wire  and  press  it  upon 
the  powder,  gently  lift,  and  your  powder  is  divided  in  just  as 
many  sections  as  are  contained  in  the  wire  netting.  If  you  use 
it  once  you  will  throw  away  all  other  appliances." 


Tlie  Flavoring  of  Bitters. — 

In  an  interesting  lecture  which  Prof.  Wilbur  L.  Scoville 
delivered  recently  in  New  York  before  the  Manhattan  Pbar- 
maceutical  Association,  he  remarked  that  considerable  difficulty 
was  experienced  in  the  flavoring  of  bitters.  The  pharmacopoeial 
tincture  of  gentian  is  an  instance  of  artistic  pharmacy  in  the 
line  of  aromatic  bitters,  the  aromatics  in  this  case  being  orange 
peel  and  cardamom.  When  the  preparation  contains  strychnine 
the  mixture  can  scarcely  be  made  anything  but  bitter.  Malt 
will  go  well  with  bitter  drugs,  but  it  is  often  less  efficient  than 
brown  sugar.  With  an  unpleasant  bitter,  like  myrrh,  a  little 
salt  will  blend  remarkably  well,  but  the  mixture  must  not  be 
made  too  sweet.  Moreover,  too  much  salt  must  not  be  used. 
You  must  use  just  enough  to  brighten  the  mixture  up.  Aromat- 
ics must  be  used  sparingly.  It  is  always  a  mistake  to  attempt 
to  cover  up  one  pungency  with  another.  It  is  better  to  work 
with  opposites.  ; 


BULLETIN  OF  PHARMACY 


308 


NEW  REMEDIES. 


Bromotan. — 

Chemically,  bromotan  is  stated  to  be  bromotannin-methyl- 
cneurea  (Pharm.  Centralh.).  It  appears  as  a  light-brown, 
odorless,  tasteless  powder,  and  is  used  in  the  form  of  a  10-per- 
cent ointment  or  dusting  powder,  in  cutaneous  eruptions,  itch- 
ing, hives,  etc. 

Formicin. —  , 

Formicin  is  formaldehyde-acetamin,  and  is  produced  by 
the  action  of  formaldehyde  or  one  of  its  polymers  on 
acetaniide.  It  is  possible  to  obtain  it  in  a  crystalline  state,  but 
on  account  of  its  great  hygroscopicity  it  usually  appears  on 
the  market  as  a  syrup  liquid  of  from  1.24  to  1.26  specific 
gravity.     It  is  a  disinfectant  and  is  used  in  tuberculosis. 

Genoform. — 

According  to  the  Centralhalle,  genoform  is  the  methylen- 
glycol  ester  of  salicylic  acid.  It  is  a  rheumatism  remedy  and 
is  sold  by  E.  Bischoff  &  Co.,  New  York. 

Haemostan. — 

Haemostan  is  claimed  to  be  a  harmless  hemostatic,  and 
consists  of  a  mixture  of  the  fluidextracts  of  hydrastis  cana- 
densis, hamamelis,  and  gossypium  with  a  little  quinine  added. 
Marketed  as  sugar-coated  pills. 

Lactoservc. — 

This  is  a  conserve  of  buttermilk  in  powder  which  makes 
it  possible  to  have   this  pleasant  liquid   whenever   a   patient 
needs  it.     The  makers  are  C.   F.   Boehringer  &  Soehne,  of 
;  Mannheim-Waldhoff  and   New   York. 

Parisol. — 

j  This  is  a  condensation  product  of  formaldehyde  and 
I  saponified  naphtha-quinones.  It  is  as  clear  as  water  and 
easily  and  quickly  soluble  in  water.  In  solutions  of  from 
""''-half  of  one  per  cent  to  five  per  cent  its  effects  are  declared 
le  (Apotheker  Zeitung)  decidedly  more  favorable  than  the 
-cptics  hitherto  in  general  use. 

Kegulin. — 

A  dry,  tasteless  preparation  of  agar-agar,  containing  a  25- 
per-cent  aqueous  cascara  extract.  It  is  claimed  to  be  a  "regu- 
lator of  the  bowels,  if  taken  in  doses  of  from  one  to  two 
tablespoonfuls  in  apple  jam  or  a  similar  preserve."  Manu- 
jfactured  by  Eugene  Dieterich. 

5antyl, — 

Chemically,  says  H.  Vieth,  in  the  Apotheker  Zeitung,  this 

'^  the  salicylic  acid  ester  of  santalol  (National  Druggist).    It 

a  nearly  tasteless  and  odorless  oil  which  occludes  60  per 

t  of  santalol.    Since  in  its  unaltered  condition  as  a  neutral 

r  it  is  as  unirritating  as  so  much  olive  oil,  it  is  best  taken 

Irops,  in  milk,  some  30  drops,  three  times  a  day.    It  is  well 

rne,  even  by  weak  and  empty  stomachs.     In  the  organism 

I  is  gradually  split  up  into  its  component  parts,  which  suffer 


further  alteration  and  pass  off  in  the  urine.  Santyl  answers 
therapeutically  to  pure  santalol  and  its  derivatives,  gonosan, 
gonorol,  etc. 

Thiocolin. — 

This  is  represented  to  be  a  compound  syrup  of  the  guai- 
acolates,  containing  6  parts  of  guaiacol  sulphate,  1  part  bis- 
muth loretinate,  60  parts  distilled  water  and  33  parts  of  syrup. 
Made  by  Chemische  Fabrik  Erfurt,  Erfurt-Ilversgehofen, 
Germany. 

Traumasan. — 

This  (Apotheker  Zeitung)  consists  of  fifty  parts  each  of 
camphorated  oil,  carbolated  oil,  lead  tannate,  and  boric  acid, 
100  parts  of  zinc  ointment,  and  50  parts  of  ointment  of  Peru 
balsam.  Anhydrous  lanolin  serves  as  the  base  of  the  oint- 
ment. Traumasan  is  used  in  hyperidrosis,  and  also  as  a 
vulnerary. 

Urogosan. — 

This  is  a  vesicular  sedative  antiseptic,  and  is  a  combination 
of  gonosan  and  hexamethylentetramin.  It  appears  in  gelatin 
capsules,  each  one  containing  30  centigrammes  of  gonosan  and 
15  centigrammes  of  hexamethylentetramin. 

Zimphene. — 

Chemically,  zimphen  (zimphene)  is  w-oxycyancinnamvlic 
acid  (National  Druggist).  It  appears  as  yellowish  crystals, 
soluble  in  water  and  alcohol,  melting  and  decomposing  at  224° 
C.  It  seems  to  be  specially  useful  in  cases  of  atony  of  the 
stomach  and  intestines.  In  doses  of  50  centigrammes  it  in- 
creases the  flow  of  saliva  and  of  the  gastric  juice  as  well. 
Given  by  the  mouth  zimphene  has  no  poisonous  action,  but  it 
should  not  be  given  hypodermically.  Besides  its  favorable 
action  on  the  digestive  orgaris,  zimphene  has  a  tonic  effect  on 
the  nerves,  heart,  and  lungs. 


Selling  Drugs  i.v  South  Africa. —  The  title  of  this  paragraph  may 
possibly  seem  a  misnomer  —  the  occupant  of  the  jinrifeisha.  or  whatever 
the  carriage  mai  be  called,  does  not  seem  to  be  particularly  busied  in  sell- 
ing anything !  The  hero  of  the  photograph  is  Mr.  J.  C.  Boyd,  who  has  been 
for  some  time  representing  the  interests  of  Parke,  Davis  &  Co.  in  South 
Africa;  and  the  peculiarly  attired  Kaffir  between  the  thills  is  evidently 
transporting  Mr.  Boyd  from  one  custom'^r  to  another  — although  it  does 
look  a  little  as  if  the  comfortable-appearing  representative  were  taking  a 
trip  through  one  of  the  parks  of  the  country!  Our  reproduction  is  made 
from  a  photographic  post-card,  and  the  latter  was  mailed  to  the  Bulletin 
from  Johannesburg  on  March  26  of  th«  present  year. 
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THE  DRUGGIST'S  SPECIALTIES 

In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (z)  give  advice  concerning  labels  and  packages,  to  (3)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 


Laxative  Syrup,  Concentrated. 

A  subscriber  in  far-off  New  Zealand  writes  that  he  has 
obtained  much  valuable  information  from  the  columns  of  the 
Buiyi,ETiN,  and  he  contributes  the  following  formula,  which  he 
has  used  for  several  years,  and  which  has  proved  very  satisfac- 
tory to  both  his  customers  and  himself: 

Powdered  extract  of  aloes  (Barb.) 8  grains. 

Besin  of  podophy llin >4  grain. 

Extract  of  nux  vomica 1-16  grain. 

Extract  of  belladonna  leaves %  grain. 

Potassium  carbonate %  grains. 

Fluidextract  of  licorice 15  minims. 

Spirit  of  chloroform 3  minims. 

Oil  of  anise 1-34  minim. 

Oil  of  peppermint , 1-24  minim. 

Oil  of  wintergreen 1-24  minim. 

Sugar 10  grains. 

Water,  enough  to  make 1  fluidrachm. 

Put  powders,  extracts,  potassium  carbonate,  and  sugar  in  a  mortar,  add 
hot  water  to  dissolve,  and  allow  to  cool.  Dissolve  the  oils  in  the  spirit  of 
chloroform,  pour  into  the  cooled  solution,  and  then  add  the  fluidextract  of 
licorice.    Allow  to  stand  for  six  weeks  before  bottling. 

If  made  in  large  quantities  (say  ten  gallons),  place  the  pow- 
ders, extracts,  potassium  carbonate,  and  sugar  with  the  water  in 


Before  and  After. — The  three  views  shown  on  this  and  the  opposite 
pages  of  the  Bulletin  tell  an  interesting  story.  The  old  frame  building 
seen  in  this  first  view  was  erected  in  1835  in  Rushville,  Illinois,  by  James 
McCreery.  At  that  time  the  country  sections  of  Illinois  were  backwoods 
districts,  as  one  gathers  from  reading  of  the  environment  which  surrounded 
Lincoln  in  his  ante-presidential  days.  Considering  the  time  and  the  place, 
therefore,  this  old  building  was  doubtless  good  enough  for  a  pharmacy,  and 
as  such  it  was  used  by  Mr.  McCreery  with  success  up  to  the  time  of  his  death 
In  1885 — a  period  of  just  half  a  century.  It  was  not  until  1904,  however,  that 
the  building  was  replaced  by  the  modern  one  seen  in  the  next  view. 


Before  and  After.— Shortly  after  Mr.  McCreery's  death  in  1885,  the 
drug  stock  was  sold,  but  the  building  continued  in  the  ownership  of  Mrs. 
McCreery.  Despite  repeated  pressure  brought  to  bear  upon  her  she  would 
not  tear  the  old  building  down,  and  it  was  not  until  her  death  two  yeans 
ago  that  the  present  building,  shown  in  this  view,  was  constructed.  It  is 
now  one  of  the  most  substantial  and  complete  structures  in  Rushville.  The 
pharmacy  is  owned  by  Mrs.  I.  N.  Vedder,  and  it  is  managed  by  a  nephew, 
F.  F.  Vedder,  a  member  of  the  graduating  class  of  '86  of  the  Dejmrtment  of 
Pharmacy  of  the  University  of  Michigan. 


a  suitable  vessel  and  stir  occasionally  during  several  days. 
When  solution  is  effected,  add  the  oils,  previously  dissolved  in 
the  spirit,  and  then  the  fluidextract  of  licorice;  mix  thoroughly, 
and  allow  to  stand  with  occasional  agitation  for  at  least  six 
weeks,  and  longer  if  possible. 

When  first  prepared  this  syrup  has  a  very  nauseous  taste,  but 
after  four  weeks  the  taste  changes  quite  perceptibly;  after  six 
or  seven  weeks  it  acquires  quite  an  agreeable  flavor. 

Dose:  As  a  digestive,  5  to  10  drops  in  water  after  meals;  as  a 
laxative,  10  to  60  drops  in  water  at  bedtime. 

Our  friend  puts  this  up  in  a  2^-ounce  panel  bottle  and  sells 
it  at  fifty  cents, 

Quina  ■  Laroche. 

J.  N.  T.  wants  a  formula  for  a  wine  of  cinchona  that  would 
have  properties  similar  to  quina-laroche  and  could  be  made  fer- 
rated  or  plain. 

Several  years  ago  the  Druggists  Circular  gave  the  following 
formula  for  this  preparation.  The  iron  salt  may  be  omitted  if 
desired. 

Red  cinchona 50  grammes. 

Sherry  wine 1000  grammes. 

Dilute  alcohol 500  grammes. 

Sugar 800  grammes. 

Pyrophosphate  of  iron 30  grammes. 

Water,  a  sufficient  quantity. 
Infuse  the  cinchona,  coarsely  ground,  in  sufficient  water  to  yield  5* 
grammes  of  liquid.    In  this  dissolve  the  pyrophosphate  of  iron  and  sugar 
add  the  wine  and  alcohol,  let  stand  several  days,  and  filter. 


Stock  Food. 

D.  D.  B.  wants  a  formula  for  "our  best "  stock  food. 

Our  experience  with  stock  remedies  has  been  quite  limited 
and  in  consequence  we  will  be  obliged  to  draw  on  the  experi 
ence  of  others.  You  will  find  on  page  215  of  the  Bulletin  fo 
May,  1904,  a  formula  for  stock  food,  or  condition  powder,  tba 
looks  good. 

Here  is  a  good  opportunity  for  some  of  our  friends  to  telj 
their  experiences  along  this  line. 
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Synthetic  Violet. 

A.  C.  W.  wants  to  know  how  to  make  a  violet  extract  from 
the  ID  per  cent  spirit  of  ionone,  what  oils  are  used  with  it,  how 
much  to  dilute  it,  etc. 

The  ID  per  cent  is  further  diluted  i  part  to  loo.  This  second 
dilution  corresponds  very  nearly  in  strength  with  the  violet 
essence  obtained  by  washing  the  pomade,  and  is  softened  with 
rose.  The  synthetic  rose,  known  as  rhodinol,  is  used  to  some 
extent  and  is  much  cheaper  than  the  natural  oil.  There  are 
two  grades  of  it,  I  and  II,  the  latter  having  a  much  finer  odor, 
and  costing  about  ^$4.50  an  ounce.     You  might  try  this: 

Solution  of  ionone  (1  of  8pt.  to  100  alcohol) ...  .5  parts. 

Solution  of  rhodinol  (or  rose  oil  1  to  20) 1  part. 

Cologne  spirit 4  parts. 

A  little  jasmin  or  tuberose  extract  would  be  a  good  addition, 
possibly  a  little  musk  also.  Sorry  we  cannot  give  you  anything 
more  definite. 


QUERIES. 


Tasteless  Chill  Tonic. 

E.  G.  wants  a  formula  for  a  tasteless  chill  tonic.  On  page 
109  of  the  Bulletin  for  March,  1905,  you  will  find  an  article 
by  H.  C.  Bradford  which  covers  the  ground  quite  thoroughly, 
giving  several  formulas  and  much  practical  information  on 
tonic  bitters. 

Fenner  gives  the  following  formula,  which  is  somewhat  dif- 
ferent from  those  recommended  by  Bradford: 

Quinine  sulphate 188  ffrains. 

Potassium  carbonate ^oanoesT. 

Solution  of  saccharin 9  fluidrachmg. 

Fowler's  solution 8 fluidrachms. 

Water 1  fluidounce. 

Eucalyptus  syrup 15  fluidounoes. 

Rub  the  salts  together  with  the  water,  add  the  Fowler's  solution  and  the 
syrup,  and  mix  them  well  together  In  this  preparation  the  quinine  is  held 
in  Buspension  anJ  the  mixture  must  be  shaken  as  used. 

The  solution  of  saccharin  is  made  as  follows:  Sodium  bicar- 
bonate, ^  ounce;  saccharin,  256  grains;  alcohol,  2  fiuidounces; 
boiling  water,  14  fluidounces.  Dissolve  the  sodium  bicarbonate 
in  the  water  and  add  the  saccharin  in  portions.  When  effer- 
vescence ceases,  add  the  alcohol.  This  is  a  convenient  solution 
to  use  in  sweetening  mixtures  where  sugar  is  objectionable. 


I  Before  and  ArrER.— This  view  shows  the  interior  of  the  Vedder  phar- 
pa<gr  as  it  is  seen  to-day.  It  is  a  handsome  and  up-to-date  store,  and  the 
ixtores  were  furnished  by  the  Quincy  Show  Case  Works.  The  room  is 
^  X  100  feet,  and  is  furnished  as  few  pharmacies  are  in  towns  of  2800  in- 
abitants.  It  utilizes  the  services  of  two  registered  men  and  a  soda  foun- 
iu  boy.  One  day  recently,  during  caraival  week,  75  gaUoos  of  ice  cream 
■ '"  disposed  of  at  the  fountain. 


Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  are  anszvered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers;  and  (4) 
names  and  addresses  must  be  afUxed  to  all  communications. 


About  Chewing  Gum. 

S.  G. — Machinery  for  the  manufacture  of  chewing  gum  can 
be  purchased  of  the  American  Machinery  Co.,  of  New  York 
City.  Dealers  in  crude  chicle  are  the  following:  I^ouis  N,  Che- 
midlin  &  Co.,  16  Exchange  Place,  New  York  City;  McKesson 
&  Robbins,  New  York  City;  John  H.  Parker,  7  Cedar  Street, 
New  York  City;  Schieflfelin  &  Co.,  New  York  City. 

The  manufacture  of  chewing  gum  is  by  no  means  the  simple 
operation  that  it  seems  upon  examination  of  the  formula.  Con- 
siderable experience  in  manipulation  is  necessary  to  success, 
and  the  published  formulas  can  at  best  serve  as  a  guide  rather 
than  as  something  to  be  absolutely  and  blindly  followed.  Thus, 
if  the  mass  is  either  too  hard  or  too  soft,  the  proportions  should 
be  changed  until  it  is  right.  The  following  formula  is  offered 
for  what  it  is  worth: 

Qum  chicle 56  parts. 

ParafKn,  hard 15  parts. 

Balsam  of  tolu 2  parts. 

Balsam  of  Peru 2  parts. 

Sugar,  granulated,  flne 160  parts. 

Glucose 64  parts. 

Water,  a  sufficient  quantity. 
Soak  the  chicle  in  water  until  it  absorbs  all  that  it  will  take  up.  Melt  the 
paraflln  and  balsams  together  and  add  the  swelled  chicle.  Iir  the  meantime 
mix  the  sugar  and  glucose  with  50  parts  of  water,  and  boil  together  until  a 
little  of  the  liquid,  withdrawn  on  the  end  of  a  stick,  and  quickly  dipped  into 
a  glass  of  cold  water,  snaps  between  the  Angers  on  an  attempt  to  bend  it 
(what  is  called  the  "crack,"  or  eighth  degree,  of  candy  boiling  by  confec- 
tioners). When  this  is  reached,  quickly  remove  from  the  fire  and  pour  out 
on  a  large  marble  slab,  the  surface  of  which  has  been  previously  greased 
with  butter  or  good  sweet  oil.  As  soon  as  the  syrup  is  spread,  add  to  it,  a 
little  at  a  time,  carefully  working  in,  the  melted  mixture  of  gums,  paraffin, 
etc..  until  a  portion  of  the  mixture  tested  is  found  to  have  the  proper  degree 
of  toughness.  The  flavoring  (which  consists  of  the  essential  oils,  such  as 
wintergreen,  cinnamon,  clove,  sandalwood,  etc.,  or  any  other  substance  that 
you  may  desire)  should  be  well  incorporated  with  the  paraffin  and  gum 
mixture  before  adding  to  the  syrup.  These  are  the  methods  of  procedure, 
and  read  easily  enough,  but  you  will  And  that  it  will  pay  you  to  employ  an 
expert  confectioner  to  carry  them  out.  Sugar  boiling,  the  carrying  it  to 
just  the  right  ilegree,  is  an  art  in  itself.  You  will  need  a  large,  smooth  slab 
of  marble,  several  inches  thick,  on  which  to  do  the  mixing. 


Denatured  Alcohol. 

O.  C.  K. — Denatured  alcohol  is  plain  ethyl  alcohol  which  has 
been  changed  in  nature,  and  therefore  rendered  unfit  for  the 
purpose  of  a  beverage,  by  the  admixture  of  wood  alcohol  and 
other  agents.  On  account  of  its  toxic  qualities,  it  is  unfit  for 
use  in  medicine  or  pharmacy,  but  is  of  great  importance  in  the 
industrial  world  generally.  Efforts  have  been  made  for  many 
years  to  have  Congress  enact  a  bill  providing  for  tax-free 
denatured  alcohol,  but  the  movement  has  only  resulted  in 
success  during  the  present  session  of  our  national  lawmakers. 
The  new  act  will  go  into  effect  on  the  first  of  next  January. 

Alcohol  has  always  been  taxed  heavily  because  it  is  used 
so  extensively  as  a  beverage.  While  taxation  is  all  very  well 
and  proper  under  such  conditions,  it  is  a  very  great  hardship 
when  alcohol  is  used  for  a  thousand  and  one  other  purposes. 
The  industrial  interests  of  the  country  have  thereby  been  greatly 
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handicapped.  As  suggesting  the  manifold  uses  of  alcohol 
in  industry,  we  may  quote  from  an  article  published  in  the 
Bui,i<ETiN  some  time  ago : 

It  Is  better  fuel  for  internal  combustion  engines,  and,  therefore,  for  the 
automobile,  than  gasoline.  It  is  preferable  for  domestic  cooking  and  heating; 
and  as  an  illuminant  when  used  with  an  incandescent  mantle  it  is  superior 
to  kerosene  and  rivals  the  electric  light.  Alcohol  is  necessary  in  the  manu- 
facture of  a  thousand  different  articles,  and  it  is  a  serious  item  of  expense  in 
making  varnishes,  lacquers,  gilding,  and  bronzing.  It  is  used  as  a  solvent  in 
the  manufacture  of  hats,  straw  goods,  and  fine  shoes.  One  and  a  quarter 
pounds  of  alcohol  is  consumed  in  making  one  pound  of  the  best  smokeless 
powder,  and  it  is  claimed  that  the  present  tax  more  than  doubles  the  cost  of 
this  important  commodity  to  the  government.  It  enters  also  largely  into  the 
manufacture  of  celluloid,  with  its  many  dependent  industries;  hence,  it 
affects  the  interest  of  the  photographer.  It  is  one  of  the  most  important  of 
the  costly  raw  materials  in  the  manufacture  of  various  colors  for  silk,  cotton, 
and  woolen  goods,  wall-paper,  and  printer's  inks  ;  and  in  dyeing  it  is  a 
valuable  agent  in  fixing  the  colors. 

Indeed  the  majority  of  the  manufacturers  in  this  country  make  use  of 
alcohol  or  some  derivative  therefrom  to  a  greater  or  less  extent  in  the  pro- 
duction of  their  goods.  There  are  some  industries  that  have  been  driven  out 
of  the  country  altogether  by  the  present  tax,  a  case  in  point  being  fulminate 
of  mercury,  the  explosive  material  of  percussion  caps,  which  is  now  imported 
from  Canada  at  a  cost  from  one  dollar  to  one  dollar  and  fifty  cents  per  pound 
cheaper  than  it  can  be  made  here. 

The  benefits  resulting  from  the  repeal  of  the  alcohol  tax  will  be  felt 
immediately  by  both  the  maker  and  user  of  the  automobile.  At  present 
gasoline  is  practically  the  only  motor  fuel  available,  and  there  is  no  doubt 
that  the  development  of  the  automobile  is  handicapped  somewhat  by  the 
present  price  of  this  fuel,  to  say  nothing  of  the  apprehension  that  it  will 
steadily  increase  in  price  with  the  development  of  the  automobile  industry 
Alcohol  has  been  tested  very  extensively  abroad,  and  it  is  considered  in 
France  to  be  in  every  way  a  superior  fuel  to  gasoline,  being  free  from  all 
obnoxious  qualities,  and  far  less  dangerous  to  the  user. 


A  Gall  Cure. 

J.  K.,  Jr. — The  following  advice  on  this  subject  is  reprinted 
from  a  useful  little  book  entitled  "Veterinary  Counter  Prac- 
tice," published  in  Ivondon,  England,  by  the  Chemist  and 
Druggist: 

Saddle  and  collar  galls  are  frequently  produced  by  sudden  chills  in 
taking  off  saddles  and  collars  while  the  horse  is  hot;  good  grooms  unbuckle 
and  ease  them  while  they  are  attending  to  other  matters,  and  so  allow  the 
parts  to  cool  slowly.  Bad-fltting  coijars,  especially  if  too  large,  are  a 
frequent  cause  of  galls,  and  useful  horses  are  incapacitated  for  work  by 
wounds  no  larger  than  a  sixpence.  We  should  recommend,  as  a  well-proved 
remedy,  the  following: 

Acid  sulph 1  drachm. 

Alum  sulph 2  drachms. 

Cupri  sulph 2  drachms. 

Potass,  nit 1  drachm. 

Aquae,  ad 3  pints. 

M.    ft.    lotio.    Shake  before  applying. 

Frequently  applied  and  allowed  to  dry  on,  this  lotion  has  the  effect  of 
quickly  drying  up  a  sore  shoulder  or  saddle-gall,  and  appears  to  harden  and 
thicken  the  skin  to  resist  future  rubs.  The  practitioner  should,  if  possible, 
examine  the  collars,  pads,  etc.,  to  see  if  they  will  discredit  his  medicaments 
by  producing  fresh  galls  as  soon  as  the  patient  is  put  to  work. 


Should  Wood  Alcohol  be  Used  Externally  ? 

H.  A.  K. — The  Bui,i,KTiN  has  repeatedly  expressed  the 
opinion  that  wood  alcohol  should  not  be  employed  in  the  manu- 
facture of  any  pharmaceutical  preparation,  whether  internal  or 
external.  This  substance  exerts  its  toxic  effect  only  less  radi- 
cally when  used  externally  than  when  taken  in  the  stomach. 
Its  use  in  the  manufacture  of  liniments  and  other  external  prep- 
arations is  no  more  to  be  condoned  than  its  employment  in  the 
manufacture  of  essences  and  similar  articles  meant  for  internal 
consumption.  A  number  of  cases  are  on  record  where  the 
blindness  characteristic  of  methyl  alcohol  toxicity  has  resulted 
from  liniments,  "rubs,"  and  other  similar  products  used  ex- 
ternally.    One  case  in  particular  might  be  mentioned  where  a 


woman  became  almost  blind  from  using  wood  alcohol  "as  a 
cleansing  application  daily,  especially  on  Sunday  mornings  be- 
fore church.  ' '  Finally,  it  may  be  pointed  out  that  the  Scientific 
Section  of  the  American  Pharmaceutical  Association  passed  a 
resolution  at  the  meeting  last  year  in  Atlantic  City  condemning 
"the  use  of  any  form  of  wood  alcohol  in  any  pharmaceutical  or 
proprietary  preparation,  whether  designed  for  internal  or  exter- 
nal medical  use,  or  to  be  applied  as  a  bottle  lotion. ' ' 


A  Liniment  Difficulty. 

H.  G.  H.  asks  for  any  addition  or  change  in  the  following 
formula  for  a  liniment  that  would  result  in  a  permanent  mix- 
ture, the  liniment  as  it  now  stands  separating  after  a  time: 

Spirits  of  hartshorn 1  ounce. 

Spirits  of  opodeldoc 1  ounce. 

Spirit  of  wine 1  ounce. 

Spirit  of  turpentine J^  ounce. 

Sweet  oil ^  ounce. 

We  suggest  that  you  modify  the  formula  as  follows: 

Stronger  water  of  ammonia 1  drachm. 

Alcohol 1  ounce. 

Chloroform 2  drachms. 

Tincture  of  capsicum 4  drachms. 

Menthol 20  grains. 

Volat  ile  oil  of  mustard 15  minims. 

Soap  liniment,  enough  to  make 4  ounces. 

This  is  rather  a  free  rendering  of  your  formula,  but  we  assume 
that  it  is  a  formula  and  not  a  prescription.  In  reply  to  your 
inquiry  regarding  the  internal  dose  of  the  mixture,  we  may 
suggest  5  to  lo  minims. 

Dry  Fire  Extinguisher. 

V.  Bros. — The  following  formulas  are  reprinted  from  a  pre- 
vious issue  of  the  Bui,i,ETin: 

Parts. 

(1)  Common  salt 8 

Sodium  bicarbonate 6 

Sodium  sulphate 2 

Calcium  chloride 2 

Sodium  silicate 2 

(2)  Common  salt 60 

Sal  ammoniac 60 

Sodiiun  bicarbonate 80 

(3)  Sal  ammoniac 100 

Sodium  sulphate 60 

Sodium  bicarbonate 40 


A  Cleaner  for  White  Shots.  i 

W.  D.  R. — You  will  find  by  referring  to  previous  volumes  of 
the  Bui,i,ETiN  OF  Pharmacy  that  formulas  for  this  product 
have  been  printed  time  and  again.  Consult  the  annual  indexes 
in  the  December  issues.  To  what  has  previously  been  printed 
we  might  quote  the  following  contribution  by  a  correspondent 
some  time  ago  to  the  Druggists  Circular.  After  observing  that 
most  dealers  use  a  product  made  of  pipe-clay,  he  goes  on  to 
remark :  j 

The  results  wanted  are,  first,  perfect  whiteness,  and  second,  good  wear 
ing  qualities.  After  many  experiments  with  various  combinations  I  ♦la^f 
found  pulverized  zinc  oxide  made  into  a  paste  of  the  consistency  of  syrup  t< 
be  good.  This  is  applied  by  rubbing  into  the  canvas  thoroughly  with  an  olc, 
tooth-brush.  When  the  shoes  are  dry  any  excess  may  be  brushed  off.  Tc 
clean  the  shoes  when  dirty,  brush  thoroughly  with  an  old  whisk  broom  cn\ 
down  to  the  proper  stiffness,  and  wipe  off  with  a  damp  cloth.  1  hen  appo 
the  zinc  oxide  paste.  I  have  found  that  zinc  oxide  works  well  used  dry  oi 
white  kid  shoes,  belts,  and  white  felt  hats.  The  additional  expense  of  zin( 
oxide  over  pipe-clay,  etc.,  is  very  small,  and  the  former  will  cover  more  sur 
face,  and  give  just  what  one  wants— perfect  whitentss. 
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Soluble  Wash  Bluing. 

[.  B.— The  following  makes  one  of  the  best  wash  bluings 
known,  and  when  prepared  in  quantity  is  very  cheap:  Dissolve 
217  parts  of  potassium  ferrocyanide  in  750  parts  of  distilled 
water,  and  to  the  solution  add  sufficient  water  to  make  in  all 
one  thousand  parts.  In  another  vessel  dissolve  100  parts  of 
ferric  chloride  in  sufficient  distilled  water,  and  bring  the  solution 
up  to  icco  parts  as  before.  Make  a  cold  saturated  solution  of 
sodium  sulphate  in  distilled  water,  and  of  the  solution  add  two 
thousand  parts  to  each  of  the  two  iron  solutions  (making  three 
thousand  parts  of  each).  Now  add  the  chloride  solution  to  the 
ferrocyanide  little  by  little,  under  constant  stirring.  After  the 
last  of  the  ferric  chloride  is  added,  continue  the  stirring  for 
some  time.  Filter  off  the  liquid  and  wash  the  residue  on  the 
filter  with  distilled  water  until  the  wash  water  comes  off  a  deep 
blue  color.  After  washing,  spread  the  mass  out  to  dry,  either  at 
ordinary  temperature  or  by  artificial  heat.  When  dry,  a  lump  of 
tbis  substance,  which  is  soluble  Prussian  blue,  breaks  with  a  fine 
bronze-colored  fracture.  It  is  completely  and  easily  soluble  in 
water,  hot  or  cold.  With  the  addition  of  a  little  mucilage  it 
makes,  when  dissolved  in  water,  a  beautiful  blue  ink,  and  may 
be  also  used  for  hand-stamp  ink.  As  a  laundry  blue  it  leaves 
nothing  to  be  desired  either  in  cost  or  quality. 


Precipitated  Calomel. 

G.  H.  R. — The  "  mercurous  chloride  precipitate"  of  the 
French  Codex  is  made  according  to  the  following  process,  which 
we  translate  from  the  last  edition  : 

Mercurous  nitrate,  cryBtalllzed 100  Om. 

Hydrochloric  acid,  official — BOOm. 

Nitric  acid,  offlcial, 

Di8tille<I  water q.  s. 

Triturate  the  crystals  of  mercurous  nitrate  In  a  porcelain  mortar,  and 
pour  upon  the  nitric  acid  previously  diluted  with  ten  times  it«  weight  of 
water.  Agitate  with  a  glaos  rod,  decant  the  solution,  and  recover  the 
remaiDlDK  nitrate  by  a  new  quantity  of  diluted  acid.  After  complete  solu- 
tioD,  combine  the  liquors  and  pour  them  gradually  into  the  hydrochloric  acid, 
which  should  be  previously  diluted  with  four  times  its  weight  of  water:  all 
the  mercurous  salt  will  be  precipitated  in  the  state  of  protocliioride.  Wash 
the  residue  by  decantation  several  times  with  tepid  distilled  water ;  then 
collect  it  upon  linen  cloth,  and  when  It  has  been  sufBciently  drained,  dry  it 
in  the  drying  oven. 

Characteristics:  The  white  precipitate  will  constitute  a 
white  powder,  very  dense,  amorphous,  fine,  unctuous  to  the 
tonch,  and  strongly  adherent  to  the  paper  upon  which  one 
spreads  it  with  the  finger.  It  must  respond  to  the  same  tests 
for  purity  as  calomel. 

■H  Preserving  Fruits. 

wUKN.  S.  N. — A  compound  for  the  preservation  of  fruits,  vege- 
tttSJes,  etc. ,  in  the  raw  state  has  the  following  formula : 

Boracic  acid 1  part. 

Salicylic  acid 1  part. 

Sodium  carbonate 1  part. 

White  sugar 16  parts. 

Water 88  parts. 

Mix  and  dissolve. 

Of  this  syrup  add  i  part  to  6  parts  of  water  to  make  the  pre- 
serving liquid.  A  variation  of  this,  said  to  be  better  as  a  pre- 
servative, is  as  follows : 

^K'  Salicylic  acid 1  part. 

^K,  Sodium  carbonate  1  part. 

^H  Alum 1  part. 

^r  Sugar 1  part. 

Dissolve  in  Vii  parts  of  water  to  make  a  stock  solution.  Add  1  part  of 
le  solution  to  8  parts  of  water  to  make  the  preserving  liquid. 


Silvering  a  Mirror. 

A.  H.  B. — This  is  the  process  known  as  Draper's  method: 

Dissolve  560  grains  of  Rochelle  salt  in  3  ounces  of  water.  Add  silver  solu- 
tion to  1  ounce  strong  ammonia  until  brown  oxide  of  silver  remains  undis- 
solved. Then  add,  alternately,  ammonia  and  silver  solution  carefully  until 
the  nitrate  of  silver  is  exhausted,  when  a  little  of  the  brown  precipitate 
should  remain ;  filter.  Just  before  using  mix  with  the  Rochelle  salt  solution 
and  dilute  to  28  ounces.  Clean  the  mirror  with  nitric  acid  or  plain  collodion 
and  tissue-paper.  Coat  a  tin  with  beeswax  and  rosin,  equal  parts.  Fasten 
a  stick  1^  inch  thick  across  the  bottom.  Pour  in  the  silvering  solution.  Put 
in  quickly  the  glass  mirror,  face  downward,  one  edge  first.  Carry  the  pan  to 
the  window  and  rock  the  glass  slowly  for  half  an  hour.  Bright  objects 
should  now  be  scarcely  visible  through  the  film.  Take  out  the  mirror,  set  it 
on  edge  on  blotting  paper  to  dry.  When  thoroughly  dry,  lay  it,  face  up,  on 
a  dusted  table.  Stuff  a  piece  of  softest  thin  buckskin  loosely  with  cotton. 
Go  gently  over  the  whole  silver  surffice  with  this  rubber  in  circular  strokes. 
Put  some  very  fine  rouge  on  a  piece  of  buckskin,  laid  flat  on  the  table,  and 
impregnate  the  rubber  with  It.  The  best  stroke  for  polishing  is  a  motion  in 
small  circles,  at  times  going  gradually  round  on  the  mirror,  at  times  across, 
on  the  various  cords.  At  the  end  of  an  hour  of  continuous  gentle  rubbing, 
with  occasional  touches  on  the  flat,  rouged  skin,  the  surface  will  be  polished 
so  as  to  be  perfectly  black  in  opaque  positions,  and,  with  moderate  care, 
Bcratchlesa  It  is  best,  t)efore  silvering,  to  warm  the  bottle  of  silver  solution 
and  the  mirror  in  water  heated  to  100°  F. 


Red  and  Green  Fires. 

J.  V.  J.— An  excellent  article  on  the  subject  of  red  and  green 
fires  was  contributed  by  W.  A.  Dawson  to  the  Bulletin  for 
June,  1901.  The  formula  contained  in  the  article  was  as 
follows : 

Strontium  nitrate 12  ounces. 

Potassium  chlorate 4  ounces. 

Shellac  ..  4ounces. 

Lycopodium 3  drachms. 

1  have  a  fifty -pound  salt  box,  one  of  the  kind  that  Rochelle  salt,  borax, 
etc.,  come  packed  In;  the  sides  and  bottom  are  each  of  one  piece  of  wood, 
dovetailed  and  glued  together  so  that  the  box  is  perfectly  tight.  Before 
using  it  the  first  time  1  carefully  scraped  the  Inside  with  a  piece  of  glass  to 
make  sure  that  no  trace  of  chemicals  remained.  Strontium  nitrate  is  ordered 
of  the  wholesale  house  "granulated,"  as  is  also  the  shellac  and  potassium 
chlorate.  The  strontium  salt  was  first  sifted  Into  the  box  through  a  No.  80 
sieve  to  free  it  from  lumps.  The  other  Ingredients  are  not  sifted,  but  simply 
dumped  Into  the  box  on  top  of  the  strontium.  The  operator  then  rolls  up 
his  sleeves  and  doee  the  mixing,  literally  "  by  hand."  There  is  absolutely  no 
danger  by  this  method  of  mixing;  and  it  does  not  take  over  half  an  hour  to 
make  a  fifty-pound  batch. 

To  make  the  green  fire  the  same  formula  is  used,  save  that  barium 
nitrate  la  employed  in  place  of  the  strontium  salt. 


Transferring  Pictures  in  Photography. 

G.  H.  S.— Prints  on  silver  paper  are  made  transparent  by  the 
following  process :  Print  the  image  on  the  back  of  heavily 
silvered  paper  until  the  picture  is  well  printed,  viewing  the 
paper  by  transmitted  light.  Tone  and  fix,  and,  when  dry,  make 
the  paper  translucent  with  the  following  liquid  :  %  ounce  of 
poppy  oil,  yi  ounce  of  balsam  fir,  and  %  ounce  of  spirits  of 
turpentine.  These  prints  may  be  mounted  by  a  gelatin  solution 
—one  in  which  two  parts  of  gelatin  are  dissolved  in  four  parts 
of  water,  with  the  subsequent  addition  of  eight  parts  of  alcohol. 


Tanning  Skins. 

John  Stuchlik,  338  West  13th  Street,  Chicago,  does  not 
think  very  highly  of  the  two  formulas  for  tanning  skins  that 
were  printed  in  this  department  last  month.  He  remarks: 
"Please  inform  H.  C.  B,  that  modern  tanners  use  an  infusion  of 
gambir  with  the  best  results.  The  skins,  of  course,  must  be 
prepared  in  the  usual  manner  before  using  the  infusion.  This 
suggestion  is  from  a  lover  of  the  gun  and  rod  ! " 
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Mucilage  of  Acacia. 

F.  R.  S. — Mucilage  of  acacia  should  be  made  often  and  kept 
fresh.  It  becomes  sour  in  consequence  of  the  generation  of 
acetic  acid,  although  it  is  probable  that  the  lime-water  of  the 
present  U.  S.  P.  formula  neutralizes  this  acidity  to  a  certain  ex- 
tent, also  neutralizing  the  natural  acidity  of  the  acacia  solution 
caused  by  the  presence  of  acid  calcium  arabate.  Heat  should 
never  be  used  in  the  preparation  of  this  mucilage  since  it  prob- 
ably favors  the  production  of  acetic  acid.  The  addition  of  lo  per 
cent  or  so  of  glycerin  has  sometimes  been  employed  to  prevent 
the  mucilage  from  spoiling,  but  this  substance  is  objectionable 
for  many  of  the  uses  to  which  the  product  is  put.  The  same 
objection  might  be  urged  against  any  other  addition  made  for 
preservative  purposes.  The  mucilage  should  be  kept  in  well 
stoppered,  completely  filled  bottles  in  a  cool  place,  instead  of 
being  dispensed  frequently  from  a  large  container.  Probably 
the  most  satisfactory  method  of  making  the  product  is  that  of 
circulatory  displacement,  suspending  the  washed  acacia  in  the 
water  by  means  of  a  bag  of  loosely-textured  cloth.  If  the  bag 
be  occasionally  moved  about  in  the  liquid,  fresh  portions  of 
water  will  continually  displace  the  solution  formed,  the  latter 
sinking  to  the  bottom  by  reason  of  its  gravity.  '  Some  very 
interesting  suggestions  regarding  mucilage  of  acacia  will  be 
found  on  page  129  of  the  Buivi,ETiN  for  March,  1904.  Among 
other  things  it  was  there  stated  that  Mr.  Hopp,  of  Cleveland, 
used  a  small  portion  of  chloroform  water  as  a  preservative  in 
the  preparation  of  his  mucilage. 


Cleaning  Bath   Tubs. 

W.  J.  C. — The  best  agent  for  cleaning  bath  tubs  is  either 
kerosene  or  gasoline— preferably  the  former.  Either  will  remove 
all  incrustations  very  readily,  and  without  harming  the  enamel 
in  the  least.  There  are  certain  powders  for  the  same  purpose 
on  the  market,  but  they  are  in  nowise  superior  to  kerosene  or 
gasoline.  It  has  been  stated  that  some  of  these  are  composed 
of  very  finely  powdered  pumice  stone  on  which  has  been 
sprinkled  a  little  sulphuric  acid.  You  may  take  this  statement 
for  what  it  is  worth — we  know  nothing  of  the  absolute  facts. 
As  a  rule,  gritty  substances  of  any  kind  will  gradually  wear 
away  the  enamel,  first  dulling  its  brightness,  and  ultimately 
getting  down  to  the  iron  beneath. 

"Tuttle's  Elixir"  is  a  patent  medicine  which  you  can  secnre 
of  your  jobber  without  difiiculty. 


Flashlight  Powders  for  Photography. 
J.  V.  J.- 

(1)  Magnesium  powder 6  ounces. 

Potassium  chlorate 12  ounces. 

Antimony  sulphide 2  ounces. 

76  to  150  grains  of  the  powder  should  be  used. 

(2)  Magnesium 40  per  cent. 

Permanganate  of  potassium 40  per  cent. 

Peroxide  of  barium 20  per  cent. 


Preserving  Cut  Flowers. 

J.  K.,  Jr. — Insert  their  stems  in  water  in  which  25  grains  of 
ammonium  chloride  have  been  dissolved.  Flowers  can  be  pre- 
served in  this  way  for  from  fifteen  to  thirty  days.  To  preserve 
them  permanently  for  several  months  dip  them  into  perfectly 
limpid  gum  water  and  then  allow  them  to  drain.  The  gum 
forms  a  complete  coating  on  the  stems  and  petals,  and  preserves 
their  shape  and  color  long  after  they  are  dry. 


A   Wall-paper  Cleaner. 

D.  E.  B. — The  customary  method  of  cleaning  wall-paper  is  to 
take  dough  freshly  made  from  white  flour,  adding  to  it  a  few 
drops  of  water  of  ammonia.  The  paper  is  gone  over  carefully, 
and  as  the  dirt  accumulates  on  the  outside  of  the  dough,  it  is 
worked  to  the  inside.  As  the  ammonia  evaporates,  a  few  drops 
should  be  added  from  time  to  time.  Here  is  a  general  formula 
for  a  wall-cleaning  compound  borrowed  from  "The  Era  For- 
mulary:" 

Mix  together  1  pound  each  of  rye  flour  and  white  flour  into  a  dough, 
which  is  partially  cooked  t^pd  the  crust  removed.  To  this  1  ounce  of  com- 
mon salt  and  ^  ounce  of  powdered  naphthaline  are  added,  and  finally  1 
ounce  of  corn-meal  and  J^  ounce  of  burnt  umber.  The  composition]  is 
formed  into  a  mass  of  the  proper  size  to  be  grasped  in  the  hand,  and  in  use 
it  should  be  drawn  in  one  direction  over  the  surface  to  be  cleaned. 


Ladies'  Shoe  Dressing. 
I.  B. — Try  the  following  formula  : 

Caoutchouc 1  ounce  av. 

Petroleum 1  ounce  av. 

Carbon  disulphide 1  fluidounce. 

Shellac 4  ounces  av. 

Lampblack 2  ounces  av. 

Oil  of  lavender 1  fluidrachm. 

Alcohol 20  fluidounces. 

Upon  the  caoutchouc,  contained  in  a  bottle,  pour  the  carbon  disulphide ; 
cork  well,  and  let  it  stand  a  few  days,  or  until  the  caoutchouc  has  become 
thoroughly  gelatinized  or  partly  dissolved;  then  add  the  petroleum,  lavender 
oil,  and  alcohol;  next  the  shellac  in  fine  powder,  and  heat  it  about  £0°  C, 
taking  care  that  as  little  as  possible  is  lost  by  evaporation.  When  the  sub- 
stances are  all  dissolved,  and  the  liquid  is  tolerably  clear,  add  the  lamp- 
black, and  All  at  once  into  small  bottles. 


H.  C.  H. 
skins  : 


Cleaning  Chamois  Skins. 
-Here  are    two    methods    for    cleaning   chamois 


(1)  Rub  well  over  with  soft  soap  until  clean.  Rinse  in  warm  water,  to 
which  soda  has  been  added,  and  use  yellow  soap.  After  rinsing,  wring  well 
in  a  rough  towel,  dry  quickly,  rub  and  work  well  in  hands  to  soften. 

(2j  Keep  a  wet  towel  lying  on  its  face  until  the  dirt  is  thoroughly  soft- 
ened, say  three  or  four  days,  occasionally  rubbing  off  with  a  sponge  ;  then 
rub  with  clear  nut  or  linseed  oil. 


Making  a  Coal-tar  Mixture. 

J.  C.  P.  wants  a  method  of  preparing  one  gallon  of  coal  tar 
so  that  it  will  mix  with  100  gallons  of  water,  hard  or  soft.  A 
temporary  suspension  of  coal  tar  in  water  (i  to  100)  may  be 
obtained  as  follows  :  Prepare  a  mucilage  of  tragacanth  for  the 
purpose.  To  6  ounces  of  powdered  tragacanth  add  sufficient 
water  to  make  a  thick  mucilage,  mix  the  coal  tar  in  this  muci- 
lage, and  then  add  small  quantities  of  water  until  the  specified 
amount  of  product  is  obtained,  shaking  after  each  addition. 


Brief  Answers. 

D.  E.  B. — A  thin  copal  varnish  will  probably  prove  satis- 
factory for  use  on  linoleum.  Harden  by  drying  at  200°  Fahren- 1 
heit.  A  good  book  of  veterinary  formulas  is  "  Veterinary  | 
Counter  Practice, "  published  in  ijondon,  and  handled  in  this 
country  by  McKesson  &  Robbins  of  New  York.  I 

J.  O.  W.— We  are  unable  to  give  you  any  formula  for  unguen- 1 
tine  save  that  which  is  printed  by  the  manufacturers  themselves; 
on  the  package. 

W.  G.  Iv.— Solution  of  magnesium  citrate  was  discussed  at, 
some  length  on  page  262  of  the  Bui,l,ETiN  last  month. 
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EDITORIAL. 


THE  EXPERIENCE   OF  A   PHYSICIAN   IN   THE 
DRUG  BUSINESS. 

Letters  and  statements  regarding  expenses  and 
earnings  in  the  drug  business  continue  to  reach  us 
from  our  readers,  and  interest  in  the  subject  seems 
unabated.  Last  month  we  commented  editorially 
on  the  business  statement  of  a  man,  himself  not  a 
druggist,  who  had  for  five  years  been  the  proprietor 
of  a  drug  store  in  the  Middle  West.  This  month 
we  shall  follow  the  same  treatment  with  the  state- 
ment of  a  physician  who  is  likewise  not  a  druggist, 
but.  who  owns  a  store  managed  by  a  registered 
pharmacist : 

Last  November  you  published  a  letter  of  mine  in  which  I 
isked  certain  questions  regarding  the  conduct  of  the  drug 
msiness.    The  responses  afterwards  printed  in,  the  Bulletin. 


and  the  considerable  number  of  letters  which  have  appeared 
from  time  to  time  on  the  general  subject  of  profits,  expenses, 
etc.,  have  been  of  great  assistance  to  me,  and  I  desire  now  to 
give  you  a  statement  of  my  business  for  1905,  with  some 
comments  on  it. 

I  am  a  practicing  physician,  with  very  little  time  to  devote 
to  the  drug  business,  and  without  a  particle  of  experience  in 
that  line.  I  was  forced  into  the  thing  four  years  ago  in  order 
to  save  myself  and  the  drug  store  from  being  put  out  of 
business.  I  have  always  been  compelled  to  leave  the  manage- 
ment of  the  store  to  others,  and  when  I  figured  up  the  first 
three  years'  sales,  amounting  in  all  to  $25,679.88,  I  found  that 
instead  of  making  a  dollar  in  profits  I  had  always  had  a 
struggle  to  come  out  even,  and  at  times  had  been  compelled 
to  "cough  up"  a  few  hundred  dollars  in  order  to  pay  the  bills. 

A  year  ago,  at  the  beginning  of  my  fourth  year  as  drug 
proprietor,  I  adopted  a  plan  for  running  the  business  for 
revenue,  and  my  inquiry  to  the  Bulletin  in  regard  to  com- 
parisons between  sales,  merchandise  purchased,  running  ex- 
penses, profits,  etc.,  was  part  of  the  plan.  The  results  for  1905 
were  much  more  gratifying  than  in  previous  years.  Here  are 
the  figures : 

Sales  during  1905 $10541.85 

Goods  purchased  5712.13 

Gross  profits   4829.72 

Total  expenses  2728.72 

Net  profits  2101.00 

Inventory  January  1,  1905 5579.95 

Inventory  January  1,  1906 6028.20 

Amount    saved    by    cash    discounts    from    April    to 

December    116.15 

It  seems  to  me  that  this  latter  item  is  worth  calling  par- 
ticular attention  to.  With  a  business  of  about  $10,000  a  year, 
a  saving  of  $116  in  nine  months,  or  $140  or  $150  in  a 
year,  is  not  to  be  sneezed  at,  when  you  consider  that  the  total 
net  profits  of  the  business  are  only  a  little  over  $2000.  This 
means,  then,  an  enlargement  of  the  total  net  profit  of  some- 
thing like  8  per  cent!  An  extra  $500  in  cash  will  go  a  long 
way  toward  enabling  a  druggist  to  discount  all  his  bills.  On 
staples,  which  constitute  the  bulk  of  the  year's  merchandise 
bills,  the  discount,  it  is  true,  is  but  1  per  cent,  but,  even  so, 
the  saving  certainly  counts  up.  But  in  case  all  bills  cannot 
be  discounted,  the  discounts  on  sundries,  stationery,  etc., 
should  surely  be  taken  advantage  of :  they  amount,  as  a  rule, 
to  6  per  cent.  The  discount  on  cigars,  liquors,  etc.,  is  usually 
4  per  cent,  and  there  is  a  saving  of  about  3  cents  a  gallon  on 

alcohol. 

To  return  to  the  foregoing  business  statement  for  1905,  I 
think   it   shows  considerable  improvement.     I  wish  to  thank 
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the  Bulletin  and  its  readers  for  the  information  given  me  in 
reply  to  my  former  inquiry,  which  has  been  of  considerable 
assistance  to  me.  I  am  sure  I  can  make  my  business  a  success 
if  I  work  out  a  plan  that  will  enable  me  to  get  the  men  in  the 
store  to  run  the  business  for  me  as  they  would  for  themselves. 
I  might  explain  in  conclusion  that  I  am  in  a  city  of  8000 
people.  There  is  only  one  other  drug  store  besides  my  own, 
but  there  are  several  large  hospitals  with  drug  departments, 
and  as  this  is  a  mining  town  almost  entirely,  it  is  not  a  par- 
ticularly desirable  location  for  the  drug  business.  Sometimes 
I  am  forced  to  the  conclusion  that  two  drug  stores  are  one 
too  many.  Our  single  competitor  carries  a  stock  about  half 
as  large  as  ours,  and  probably  does  about  half  the  business. 

Inquirer, 

Even  a  superficial  analysis  of  "Inquirer's"  state- 
ment will  show  that  he  is  doing  admirably  with  his 
business  and  that  he  has  no  cause  for  any  grievance. 
His  gross  profits  are  50  per  cent  of  the  sales — a 
remarkable  figure!  His  percentage  expense,  not- 
withstanding the  fact  that  his  store  is  entirely  run 
by  paid  men,  and  that  he  devotes  no  time  to  it  him- 
self, is  only  26  per  cent — remarkably  low  under 
these  circumstances,  and  perhaps  low  under  any 
circumstances  with  a  $10,000  business.  His  net 
profits,  according  to  his  statement,  were  $3101 
during  1905,  but  it  will  be  seen  that  he  has  forgotten 
to  add  the  $448.25  worth  of  goods  which,  as  the 
inventories  show,  were  added  to  his  permanent 
stock.  This  means  a  total  net  profit  of  $2549.25. 
When  one  considers  that  "Inquirer's"  total  invest- 
ment probably  does  not  exceed  $5000  at  the  most, 
it  will  be  seen  that  the  net  return  on  his  capital  is 
something  over  50  per  cent.  Where  else  could  he 
invest  his  money  and  make  anything  like  this  on  it  ? 
A  net  profit  of  24  per  cent  on  the  sales,  and  over 
50  per  cent  on  the  investment,  is  not  to  be  picked 
up  every  day ! 

Incidentally  "Inquirer's"  statement  reminds  us 
again  to  speak  of  the  imperative  necessity  of  taking 
inventories.  His  inventories  show  that  $448.25 
worth  of  goods  were  purchased  in  1905  which  were 
not  sold,  but  which  were  added  to  the  permanent 
stock.  His  net  profits  were  consequently  increased 
to  that  extent.  If,  as  might  easily  have  happened, 
he  had  sold  more  goods  than  he  had  purchased, 
instead  of  purchased  more  than  he  had  sold,  he 
would  have  lost  $448.25  without  knowing  it — lost 
it,  that  is,  if  he  had  failed  to  take  inventories  and 
make  himself  aware  of  the  facts. 

This  simple  object-lesson  ought  to  show  how 
foolish  and  short-sighted  a  druggist  is  who  does 
not  inventory  his  stock  every  year  and  find  out 
exactly  where  he  stands. 


A  SHORTER  SUNDAY   FOR   PHARMACISTS. 

Some  interest  has  recently  been  attracted  by  a 
paper  urging  a  shorter  work-day  on  Sundays  for 
pharmacists,  and  read  by  William  F.  Kammerer 
at  the  recent  annual  meeting  of  the  Ohio  Phar- 
maceutical Association.  The  subject  was  discussed 
in  a  somewhat  more  practical  and  less  academic 
manner  than  usual,  and  the  paper  contained  state- 
ments of  fact  which  challenge  attention. 

The  time-honored  excuse  given  by  druggists  as  a 
class  for  keeping  open  all  day  Sundays  is  that,  like 
the  doctors,  their  services  are  needed  in  the  amelio- 
ration of  human  ill§ — ills  which  cannot  and  should 
not  be  made  subject  to  delays  of  treatment  and 
relief.  To  show  how  groundless  is  this  assumption, 
Mr.  Kammerer  kept  a  detailed  account, of  the  sales 
made  throughout  an  entire  Sunday  in  a  good-sized 
city  pharmacy  open  from  early  morning  till  late 
night.*  Of  the  $66.78  worth  of  goods  sold,  only 
$8.35  represented  prescriptions,  and  only  $4.90 
drugs  outside  of  prescriptions.  The  rest  was  cigars 
and  tobacco,  confectionery  and  soda  water,  stamps 
and  money-orders,  and  so  on  through  the  wearisome 
list  of  things  which  the  druggist  is  called  upon  to 
sell  on  the  Sabbath  day. 

Nor  was  there  scarcely  a  single  prescription  of 
the  seventeen  dispensed  that  day  which  could  not 
just  as  well  have  been  gotten  the  preceding  Satur- 
day or  the  following  Monday.  Many  of  them  were 
refills.  Of  the  new  ones  there  were  two  or  three 
which,  though  better  not  left  till  the  next  day,  could 
easily  have  been  kept  a  few  hours  in  the  event  that 
the  store  would  be  open  on  Sunday  only  for  a 
period,  say,  in  the  afternoon  for  really  important 
needs. 

The  physician  has  his  office  hours  on  Sunday. 
Why  shouldn't  the  druggist  have  them?  Why 
need  he  be  on  duty  constantly? 

Of  course  the  excuse  given  by  the  individual 
druggist  is  that  for  him  to  close  his  store  person- 
ally on  most  of  the  day  Sunday  would  be  to  drive 
trade  into  the  hands  of  his  numerous  and  eager  com- 
petitors. The  man  with  a  small  business  might  fear 
this  with  good  reason:  perhaps  he  needs  every 
cent's  worth  of  trade  he  can  get,  and  possibly  he  can  | 
ill  afford  to  lose  even  half  a  day's  business  on  Sun-| 
day. 

But  why  not  get  together  and  do  as  the  growers 
do,  and  the  butchers  and  the  candle-stick  makers? 
There  is  the  splendid  N.  A.  R.  D.  organization—' 
let  it  be  used  for  this  wise  and  beneficent  purpose!! 
Years  have  Been  spent  in  developing  the  N.  A.  R.  D- 
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into  the  efficient  and  far-reaching  instrument  of  co- 
operation which  it  represents  to-day.  Why  not 
make  the  most  of  it  ?  Why  restrict  the  organization 
to  a  correction  of  the  cut-rate  evil  ?  There  are  other 
evils  only  less  great  than  this,  and  they  will  most  of 
them  yield  more  readily  to  correction. 

The  hundreds  of  city  and  county  and  sectional 
associations,  scattered  throughout  the  country,  and 
all  marching  under  the  N.  A.  R.  D.  banner,  can  do 
no  more  beneficent  work  than  to  take  up  and  solve 
the  question  of  a  shorter  work-day  on  Sunday  for 
pharmacists.  And  if  a  shorter  Sunday,  why  not 
earlier  closing  on  week-days  as  well  ? 

*^  EVERYBODY'S  BUSINESS. 

That  what  is  everybody's  business  is  no  one's 
iness  receives  fresh  confirmation  daily.  Per- 
haps in  no  way  is  it  better  exemplified  than*  in  the 
'  treatment  of  legislative  bills  which  aflfect  pharmacy 
and  pharmacists.  In  the  last  session  of  the  New 
York  legislature,  for  instance,  no  fewer  than  eight- 
i  een  measures  were  introduced  which  involved  phar- 
macists in  one  way  6r  another.  One  or  two  were 
good  ones  and  needed  support.  A  few  others  were 
bad  in  spots  and  needed  amendment.  Most  of  the 
remainder  were  bad  all  over  and  needed  killing. 

The  legislative  committee  of  the  State  associa- 
i  tion,  and  the  committees  also  of  one  or  two  of  the 
local  associations  in  Greater  New  York,  undertook, 
as  usual,  the  task  of  supporting,  amending,  or  kill- 
ing the  various  measures,  and  for  the  most  part  they 
succeeded.  But  they  were  dreadfully  handicapped. 
Appeal  after  appeal  was  sent  out  to  pharmacists 
throughout  the  State,  urging  that  they  write  their 
representatives  in  the  legislature  and  bespeak  their 
action  and  help. 

Did  they  respond  ?  No.  Every  man  waited  for 
the  other  fellow.  It  was  everybody's  business,  and 
consequently  it  was  nobody's  business.  That  the 
cause  of  the  druggists  of  the  State  was  not  harmed 
was  due  to  the  unusual  efforts  which  the  legislative 
committees  put  forth  to  overcome  this  general 
apathy. 

An  exceedingly  pungent  and  humorous  paper 
describing  this  situation  was  contributed  by  Judson 
B.  Todd  to  the  recent  annual  meeting  of  the  New 
^ork  State  Pharmaceutical  Association. 

I  doubt  [he  said]  if  the  strategy  of  a  Von  Moltke,  the 
statesmanship  of  a  Bismarck,  the  admirable  qualities  of  a 
jladstone,  the  diplomacy  of  a  Hay,  the  fighting  qualities  of 
^  Dewey,  the  popularity  of  a  Jerome   (last  Fall),  the  humor 


of  a  Twain,  the  poetry  of  a  Longfellow,  or  the  persuasive- 
ness of  a  Big  Stick,  all  combined,  could  move  some  of  our 
fraters  to  use  a  pen  full  of  ink  toward  expressing  their  views 
on  legislation! 

And  then  he  passed  on  to  consider  the  indiffer- 
ence and  apathy  which  so  many  druggists  exhibit 
toward  efforts  made  to  improve  their  welfare  as  a 
class : 

Those  are  the  kickers,  the  pessimists,  the  back  numbers; 
some  of  whom  take  no  drug  journals,  belong  to  no  associa- 
tion, criticize  their  local  organization,  kick  on  the  N.  Y.  S. 
P.  A.,  swear  at  the  Pharmacy  Board  and  over  the  registration 
fee  of  $2.00,  pooh-pooh  the  N.  A.  R.  D.,  frown  upon  the 
A.  Ph.  A.,  scold  their  wives,  whip  their  children,  bite  their 
tongues,  have  bees  in  their  hair  ar  the  hives  on  their  body. 
Is  there  any  help?     Echo  answei 

It  is  to  be  hoped  that  f  satirical  flogging,  by 
Mr.  Todd  will  make  some  f  trmacists  see  their  duty 
and  understand  that  in  worw.ng  for  the  benefit  of  all 
druggists  they  are  working  equally  for  their  own 
individual  advantage. 

May  they  exhibit  more  interest  in  legislation 
when  the  next  session  of  the  lawmakers  is  con- 
vened ! 

May  they  put  their  shoulders  to  the  wheel  and 
help  the  car  of  pharmacy  onward  and  upward ! 


THE  MONTH. 


Most  of  the  State  pharmaceutical 

THE  ASSOCIATIONS:     „„„•,•  t  i     u    ^i     • 

HIGHER  EDUCATION,  ^ssociations  havc  now  held  their 
annual  meetings.  Here  and  there 
actions  of  general  importance  have  been  taken, 
particularly  with  reference  to  the  two  subjects  of 
higher  educational  requirements  and  anti-narcotic 
legislation.  We  reported  last  month  that  the  New 
Jersey  association  had  decided  to  enact  the  gradua- 
tion requirement  law  at  an  early  date,  and  that  the 
Minnesota  association  had  resolved  to  have  such  a 
law  go  into  effect  in  1913.  Since  then  President 
Toulson,  of  the  Maryland  body,  has  placed  great 
emphasis  in  his  annual  address  upon  the  need  of  a 
prerequisite  law  for  the  State,  and  has  advocated 
also  that  a  full  high  school  course  should  be  estab- 
lished as  the  uniform  entrance  requirement.  The 
executive  committee  of  the  Pennsylvania  associa- 
tion recommended,  too,  that  a  high  school  educaj;ion 
should  be  exacted  of  all  college  matriculants  under 
the  operations  of  the  State  graduation  law,  and  that 
no  student  be  allowed  to  enter  a  college  of  pharmacy 
under  18  years  of  age.    At  the  Texas  meeting  plans 
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were  laid  to  attempt  the  enactment  of  the  A.  Ph.  A. 
model  pharmacy  law,  to  succeed  the  numerous  and 
confusing  county  or  sectional  laws  with  which 
Texas  is  now  afflicted:  the  A.  Ph.  A.  law  contains 
the  graduation  requirement,  but  we  are  not  in- 
formed whether  or  not  this  was  retained  in  the  draft 
adopted  by  the  State  association. 

*  *     * 

THE  ASSOCIATIONS:  Passiug  on  to  commcnt  on  the 
ANTI-NARCOTIC  attitude  of  the  State  associations 
toward  the  vital  subject  of  anti- 
narcotic  legislation,  it  is  extremely  gratifying  to 
note  that  the  New  York  association,  taught  a 
lesson  by  the  incidents  of  the  last  legislature,  decided 
at  the  Niagara  Falls  meeting  to  take  the  initiative 
and  work  heart  and  soul  for  the  enactment  of  what 
is  practically  the  "Chicago  conference  bill" — a 
measure  which  in  turn  is  based  upon  the  A.  Ph.  A. 
anti-narcotic  law.  The  New  York  bill  bears  the 
name  of  the  Hill-Harawitz  meas^ure.  At  the  Indiana 
meeting,  too,  it  was  resolved  to  attempt  the  enact- 
ment of  an  anti-narcotic  law,  but  unfortunately  the 
wrong  course  was  decided  upon:  an  appeal  will  be 
made  to  the  governor  to  recommend  such  legisla- 
tion, whereas  the  association  should  itself  draft  a 
measure  and  then  seek  its  passage  in  the  legislature. 
When  interests  alien  to  the  drug  trade  draw  up  an 
anti-narcotic  measure,  it  is  almost  certain  to  be 
unwise  on  the  one  hand,  and  unnecessarily  restrictive 
of  the  rights  of  druggists  on  the  other.  The  A.  Ph. 
A.  anti-narcotic  law,  or  its  modification,  "the 
Chicago  conference  bill,"  should  be  accepted  as  the 
model  in  all  States  and  enacted  into  law  as  early  as 
possible. 

*  *     * 

REVOKING  THE  ^^  was  reported  by  us  last  month 

REGISTRATION       that  the  New  Jersey  and  Illinois 

CERTIFICATE.  ...  uju1i-j      •jj.l 

associations  had  both  decided  to 
undertake  the  enactment  of  the  Chicago  conference 
measure  at  the  forthcoming  sessions  of  the 
respective  State  legislatures.  The  Illinois  associa- 
tion modified  the  bill  slightly  so  that  %  instead  of  ^ 
grain  of  cocaine  to  the  ounce  will  be  permissible  in 
proprietary  preparations:  the  scheme  of  penalties, 
too,  was  so  changed  that  confinement  in  jail  and  re- 
vocation 'of  the  registration  certificate  will  be  im- 
posed upon  the  second  instead  of  the  third  offense. 
The  better  plan  would  perhaps  have  been  to  use  a  jail 
penalty  upon  the  second  offense  and  the  revocation 
penalty  upon  the  third,  a  fine  being  imposed  for  the 
first  offense.    The  more  the  narcotic  evil  is  studied. 


the  more  positive  becomes  the  conviction  that  the 
scheme  of  penalties  must  provide  in  some  way  for 
the  revocation  of  the  registration  certificate  of  the 
pharmacist  who  is  bent  upon  the  illegal  sale  of 
narcotics,  and  who  is  therefore  a  disgrace  to  his 
calling.  If,  however,  this  extreme  punishment  is 
resorted  to  without  adequate  cause,  and  before  the 
druggist  has  shown  his  disposition  to  be  a  criminal, 
it  will  be  difficult  to  get  courts  to  convict  him. 

*  *     * 

Reporting  now  briefly  upon  other 
''^"^ma'^^erT'"""'  "letters  of  general  importance  in 

connection  with  the  several  State 
meetings,  we  are  glad  to  see  that  in  every  instance 
where  associations  provide  scholarships  in  different 
colleges  of  pharmacy,  it  was  ordered  to  continue 
them:  the  Texas,  New  Jersey,  and  Massachusetts 
bodied  are  to  be  found  in  this  list.  At  a  considerable 
number  of  meetings  strong  resolutions  favoring  the 
direct-contract  and  serial-numbering  plan  were 
adopted,  and  in  some  instances  the  proprietors  were 
called  upon  in  no  uncertain  terms  to  adopt  this 
method  of  distributing  their  'goods.  Considerable 
attention  was  paid  in  different  States  to  the  Procter 
memorial  fund,  and  at  the  New  York  meeting,  for 
instance,  a  report  was  handed  in  showing  that 
$311.50  had  been  collected.  The  Missouri  associa- 
tion, as  well  as  the  Texas  body,  decided  to  attempt 
the  enactment  of  the  A.  Ph.  A.  model  pharmacy 
law.  In  connection  therewith  the  Missouri  pharma 
cists  hope  to  secure  funds  enough  by  reregistration 
to  enforce  the  law  adequately,  while  the  Indiana 
association  likewise  proposes  to  increase  the  biennial 
reregistration  fee  from  one  to  two  dollars  for  the 
same  reason.  Incidentally  it  may  be  stated  that  a 
reregistration  amendment  to  the  same  effect  was 
made  to  the  Kentucky  law  at  the  last  session  of  the 

legislature. 

*  *     *  I 

Two  matters  of  interest  remain  tc 
A  UNIQUE  CONTEST,    be  mentioned  in  connection  wit? 

the  meetings  of  the  various  State^ 
pharmaceutical  associations.  (1)  An  interesting; 
feature  of  the  Minnesota  meeting  was  a  "difficul; 
preparations  contest:"  members  submitted  specii 
mens,  made  by  themselves,  of  such  products  a:| 
tincture  of  iron  chloride,  solution  of  iron  sulphate' 
bismuth  and  ammonium  citrate,  and  pills  of  iroii 
iodide.  These  were  carefully  examined  (the  firs' 
two,  for  instance,  being  subjected  to  the  determina 
tion  of  iron),  and  three  prizes  were  offered  for  th 


BULLETIN  OF  PHARMACY 


313 


most  satisfactory  and  "elegant"  products.  (2)  At 
the  Massachusetts  meeting  an  important  step  was 
decided  upon  in  connection  with  legislative  matters. 
It  was  voted  to  have  the  legislative  committee  com- 
posed of  five  members  from  the  Greater  Boston 
district,  in  order  that  the  committee  could  meet  with 
a  full  attendance  in  times  of  emergency.  In  addi- 
tion, an  auxiliary  committee  will  be  appointed,  com- 
prising one  member  from  each  senatorial  district 
throughout  the  State:  responsibility  for  his  section 
will  be  centered  in  each  member,  and  he  will  be 
expected  to  do  his  duty  when  called  upon.  This  will 
in  a  measure  solve  the  problem  discussed  in  our 
third  editorial  this  month. 


The  annual  meeting  of  the  Ameri- 
APOLis*MEETMNa!"    ^^"    Pharmaceutical    Association 

will  be  held  this  year  in  Indian- 
apolis during  the  week  beginning  Monday,  Septem- 
ber 3.  There  is  every  prospect  of  a  mo.st  enjoyable 
and  profitable  convention.  Local  Secretary  Carter 
is  hard  at  work  perfecting  arrangements  for  the 
entertainment  of  the  members,  while  President 
Lemberger  and  the  chairmen  of  the  various  sections 
are  elaborating  programmes  of  value  and  interest. 
A  most  convincing  plea  to  the  druggists  of  the 
country  to  attend  the  Indianapolis  meeting  was 
recently  contributed  to  the  American  Druggist  by 
Mr.  Ralph  B.  Gable,  a  paragraph  from  which  we 
are  quoting: 

Make  your  plans,  then,  to  go  with  us  to  Indianapolis.  If 
you  start  from  some  large  city  you  will  meet  others  going.  At 
the  meeting  you  may  see,  hear,  and  meet  makers  of  pharma- 
ceutical history;  you  will  come  face  to  face  with  men  whose 
names  appear  on  the  title  pages  of  Dispensatories;  with  men 
who  have  assisted  in  the  revision  of  the  U.  S.  P. ;  with  those 
who  have  written  text-books  on  pharmacy,  botany,  chemistry, 
materia  medica.  You  will  come  in  contact  with  the  editors  of 
the  pharmaceutical  journals,  and  a  genial  group  you  will  find 
them.  And  you  will  meet  the  leaders  in  actual,  practical  phar- 
macy from  every  part  of  the  country.  Aside  from  the  papers 
and  the  discussions,  you  may  participate  in  various  entertain- 
ments and  enjoy  numberless  chats  with  congenial  spirits. 


The  entertainment  features  of  the 
'"fIatureT"^     Indianapolis  meeting  will  indeed 

be  quite  numerous  and  pleasing. 
We  are  informed  by  Local-Secretary  Carter  that 
the  customary  reception  and  ball  will  be  held  on 
Monday  evening  at  the  Claypool  Hotel — this  hotel, 
by  the  way,  is  to  be  used  as  the  headquarters.  For 
the  men  the  week's  pleasures  will  include  an  evening 


"smoker,"  a  visit  to  the  "White  City,"  another  to 
"Wonderland,"  and  trips  to  various  points  of  inter- 
est about  the  city.  Carriage  drives  will  be  arranged 
for,  and  visits  made,  to  pharmaceutical  houses  and 
manufacturing  plants.  For  the  ladies,  meanwhile, 
an  abundance  of  entertainment  will  be  provided. 
Mrs.  Carter  is  chairman  of  the  Ladies'  Committee. 
Practically  every  afternoon  and  evening  throughout 
the  entire  week  will  be  occupied,  and  there  will  be 
carriage  drives,  trolley  parties,  card  parties,  theater 
parties,  musicals,  and  a  trip  to  the  Country  Club. 
Not  to  go  into  the  details  any  farther,  it  is  abun- 
dantly evident  that  every  druggist  who  goes  to  the 
Indianapolis  meeting  (and  every  druggist's  wife 
and  daughter  as  well)  will  have  a  thoroughly  enjoy- 
able time,  while  the  business  programme  will  provide 
innumerable  matters  of  pharmaceutical  and  intel- 
lectual interest. 

*     *     ♦ 

Three  Brooklyn  pharmacists  de- 
'^""^rBRorSI"'^'*^    parted    last    month    for    foreign 

tours.  Dr.  William  Muir,  the 
picturesque  figure  who  is  so  well-known  throughout 
New  York  State,  sailed  for  his  native  land  of  Scot- 
land and  will  not  be  back  before  September.  His 
itinerary  will  include  Glasgow,  Edinburgh,  London, 
and  Paris.  Dr.  and  Mrs.  R.  G.  Eccles  likewise  left 
American  shores  and  will  be  abroad  fully  a  year. 
They  expect  to  visit  Great  Britain,  the  Latin  coun- 
tries in  Southern  Europe,  the  Holy  Land,  India, 
China,  Korea,  Japan,  the  Philippines,  and  the 
Hawaiian  Islands.  They  will  encircle  the  globe  and 
reach  San  Francisco  some  time  during  the  latter 
part  of  1907.  It  is  perhaps  not  generally  known 
that  Mrs.  Eccles  is  herself  a  practicing  pharmacist 
and  the  proprietor  of  a  successful  store  in  Brooklyn. 
Dr.  Eccles  is  a  well-known  pharmaceutical  publicist 
and  has  of  late  years  been  connected  with  the 
Druggists  Circular. 


RAISING  THE 

STANDARD. 


The  graduation  requirement  law 
in  New  York  State  is  of  such  a 
nature  as  to  make  it  possible  for 
the  entrance  and  collegiate  standards  to  be  advanced 
from  time  to  time  as  the  necessity  arises.  The  fixing 
of  the  standards  rests  in  the  hands  of  the  State 
Education  Department,  the  Board  of  Pharmacy,  and 
the  Pharmacy  Council  representing  the  four  colleges 
in  the  State.  When  the  law  first  went  into  effect  it 
was  arranged  that,  among  other  things,  a  recognized 
college   must   give   no   fewer   than   750   hours   of 
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instruction,  covering  two  terms  of  35  weeks  each. 
That  this  requirement  is  a  very  low  one  is  evident 
from  the  fact  that  the  American  Conference  of 
Pharmaceutical  Faculties  decided  two  years  ago  not 
to  admit  into  its  membership  any  school  or  college 
of  pharmacy  which  gave  fewer  than  500 >  hours  of 
lecture  work  and  600  hours  of  recitations  and  labo- 
ratory instruction — a  total  of  1100  hours.  At  a 
recent  conference  in  New  York  State  it  was  decided 
to  increase  the  college  requirement  for  the  next  year 
from  750  hours  to  900  hours,  and  for  the  year 
following  to  1000  hours.  It  was  also  decided  to  ask 
the  Conference  of  Faculties  to  raise  its  entrance 
requirement  from  a  grammar  school  standard  to  at 
least  one  year  of  high  school  work 

*  *     * 

The  reference  in  the  foregoing 
"""^  fxc^^^mt ''''  paragraph  to  the  Conference  of 

Pharmaceutical  Faculties  reminds 
us  of  a  communication  which  the  Bulletin  has 
recently  received  from  Dr.  H.  M.  Whelpley,  the 
president  of  the  organization : 

The  American  Conference  of  Pharmaceutical  Faculties  is 
attracting  more  attention  than  ever  before.  This  is  due  in  a 
measure,  at  least,  to  the  increased  interest  in  pharmaceutical 
education  and  its  relation  to  the  work  of  the  various  boards 
of  pharmacy.  While  membership  in  the  Conference  is  restricted 
to  colleges  of  pharmacy,  the  meetings,  with  the  exception  of 
the  executive  sessions,  are  open  to  all  interested  persons. 
Please  announce  through  the  columns  of  the  Bulletin  that 
visitors  will  be  welcome  at  the  seventh  annual  meeting,  which 
will  be  held  in  Indianapolis,  Ind.,  September  5.  The  pro- 
gramme is  being  prepared  by  the  executive  committee,  of  which 
Professor  W.  A.  Puckner  is  chairman,  and  will  be  published 
in  the  near  future.  Copies  of  the  proceedings  of  the  last 
annual  meeting  will  be  mailed  on  application. 

The  Conference  of  Faculties  is  gradually  accom- 
plishing a  much-needed  work  in  the  elevation  and 
unification  of  collegiate  standards  throughout  the 
country.  This  year  at  Indianapolis  it  will  hold-  a 
joint  meeting  with  the  National  Association  of 
Boards  of  Pharmacy,  and  the  well-conceived  pro- 
gramme drawn  up  for  consideration  at  this  meeting 
was  printed  in  full  in  the  Bulletin  last  month. 

*  *     * 

Chicago  has  a  choice  specimen  of 
A  CHOICE  SPECIMEN,  pharmaceutical   humanity   in   the 

person  of  Adolph  Brendecke. 
Brendecke,  located  in  the  "levee  district,"  has  for 
years  done  a  thriving  trade  in  cocaine  and  other 
narcotics.  He  defies  the  law.  He  laughs  at  the 
police,   the    State   Board   of   Pharmacy,   the   Hull 


House,  and  other  agencies  interested  in  the  enforce- 
ment of  the  anti-narcotic  act.  During  the  last 
three  or  four  years  he  has  been  arrested  on  no  fewer 
than  sixty  charges.  Last  month  he  was  convicted 
on  four  counts,  and  his  clerk  was  also  arrested: 
Brendecke's  game  is  to  appeal  the  cases  promptly 
and  trust  to  the  delays  in  the  upper  courts.  The 
anti-narcotic  law  provides  that  a  pharmacist's  regis- 
tration certificate  may  be  revoked  by  the  board  of 
pharmacy  upon  the  second  conviction,  but  this  is 
held  to  mean  a  second  conviction  carried  successfully 
through  the  higher  courts.  Mr.  Bodemann,  of  the 
Board  of  Pharmacy,  hopes  soon  to  be  able  to  revoke 
Brendecke's  certificate  and  thus  put  him  out  of 
business  completely.  He  has  meanwhile  been  ejected 
from  membership  in  the  C.  R.  D.  A.,  and  the  same 
treatment  was  meted  out  a  few  weeks  since  to  one 
Monaco,  another  notorious  narcotic-selling  druggist. 
Stubborn  cases  of  this  kind  show  how  necessary  it  is 
to  have  a  narcotic  law  which  provides  for  something 
more  in  the  way  of  penalties  than  mere  fines. 


E.  C.  Barker,  of  Canisteo,  New 
AvoiD  THE  TRAP!     York,  tclls  "N.  A.  R.  D.  Notes"" 

how  he  was  recently  victimized  in' 
a  very  clever  manner.  It  would  seem  that  a  smooth 
individual  sailing  under  the  name  of  G.  C.  Marshall 
is  having  things  all  his  own  way  with  a  number  of 
druggists  in  different  sections.  He  purports  to- 
represent  the  "Emm  Company,"  of  Syracuse,  New 
York,  and  for  the  very  slight  and  insignificant  con- 
sideration of  $31.50  he  throws  away  the  right  to- 
manufacture  and  sell  an  invaluable  compound  of 
naphthalene  for  the  destruction  of  potato  bugs  and 
other  troublesome  inhabitants  of  the  entomological 
world.  He  represented  to  Mr.  Barker  that  the 
process  of  manufacture  was  protected  by  letters 
patent,  that  the  Michigan  Drug  Co.  had  paid  $750 
for  the  State  rights  of  Michigan,  and  that  Hegernan 
&  Co.  had  paid  $1000  for  the  rights  in  Manhattan. 
Upon  inquiry  at  Washington  Mr.  Barker  discovered  j 
that  the  patent  number  given  was  issued  as  long  ago- 1 
as  1873,  and  represented  an  apparatus  for  steaming 
and  shaping  trousers.  Upon  inquiry  of  the  Michigan' 
Drug  Co.  and  Hegeman  &  Co.  he  found  that] 
neither  concern  had  ever  heard  of  the  "Emm  Com- 
pany"  or  its  product — the  latter,  by  the  way,  is-i 
called  "thaelene."  Meanwhile  Mr.  Barker  has  lost, 
$21.50  of  valuable  money.  How  many  other  drug-j 
gists  have  been  likewise  "touched"  history  has  not 
yet  recorded. 
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About  thirty  pharmacists  in 
*^''ties\ct™'*'"    Greater  New  York  were  plunged 

into  consternation  last  month. 
They  were  arrested  by  the  revenue  authorities  foi; 
the  violation  of  a  ruling  which  had  been  made  as 
long  ago  as  1903,  but  which,  strangely  enough,  had 
never  been  enforced  previously  in  any  section  of  the 
■country.  This  ruling  was  for  the  purpose  of  pro- 
hibiting the  sale  of  alcoholic  mixtures  at  the  soda 
fountain  without  the  payment  of  a  tax.  The 
particular  sin  of  the  thirty  New  York  druggists 
resided  in  the  dispensing  of  the  N.  F.  elixir  of 
■calisaya  at  the  fountain.  Roughly  speaking,  this 
•elixir  contains  about  20  per  cent  of  alcohol,  and  the 
revenue  authorities  declared  that  this  exceeded  the 
quantity  made  permissible  in  the  ruling.  Every 
druggist  was  notified  that,  since  he  had  made  the 
product  himself,  he  would  be  required  to  take  out  a 
rectifier's  license  costing  $100,  in  addition  to  his 
regular  government  license  of  $25.  It  was  held 
that  wherever  the  pharmacist  bought  the  elixir  in- 
stead of  making  it  himself,  he  would  not  be  con- 
sidered a  rectifier,  and  would  in  that  event  only  need 
to  possess  the  $25  government  license  as  a  retailer. 
The  New  York  situation  may  perhaps  be  accepted  as 
a  warning  by  other  druggists  throughout  the  coun- 
try, for  the  revenue  authorities  may  suddenly  take  it 
into  their  heads  to  be  active  in  any  section. 


A  RULING 

REQARDINa 

ADULTERATIONS. 


The  New  York  State  pharmacy 
law  charges  the  Board  of  Phar- 
macy with  the  duty  of  seeing  that 
adulterated  drugs  are  not  sold  throughout  the  State, 
and  of  prosecuting  dealers  who  violate  the  law  in 
this  respect.  Much  has  consequently  been  done  by 
the  board  during  the  last  few  years  in  this  direction. 
Druggists,  however,  have  been  given  every  possible 
•consideration,  and  one  or  more  warnings  have  been 
issued  before  resort  has  been  had  to  prosecution. 
Recently  it  was  felt  that  more  definite  statements 
regarding  purity  requirements  were  needed,  and  the 
following  resolution  was  accordingly  passed  at  a 
■meeting  of  the  board  last  month : 

No  person  shall,  within  the  State,  manufacture,  produce, 
ompound,  distill,  have,  sell,  or  offer  for  sale,  any  adulterated 
drug.    Any  article  shall  be  deemed  to  be  adulterated  within  the 
meaning  of  this  section : 

1.  If  when  sold  under  or  by  a  name  recognized  in  the 
United  States  Pharmacopoeia,  it  differs  from  the  standard  of 
■strength,  purity  or  quality  laid  down  therein. 

2.  If  when  sold  under  or  by  a  name  not  recognized  in  the 
•United  States  Pharmacopoeia,  but  which  is  found  in  some  other 


pharmacopoeia  or  other  standard  work  in  materia  medica,  it 
differs  from  the  standard  of  strength,  quality  or  purity  laid 
down  in  such  work. 

3.  If  its  strength  or  purity  falls  below  the  professed  stan- 
dard under  which  it  is  sold. 

4.  If  in  preparing  or  compounding  a  prescription,  a  person 
substitutes  a  different  article  for  any  article  prescribed  or 
ordered,  or  puts  up  a  greater  or  less  quantity  of  any  article 
than  that  prescribed  or  ordered. 

*  *      * 

The    United    Cigar    Stores    Co. 

THT3   I  INlTRrt 

ciQAR  STORES  CO.  ^cems  to  be  increasing  its  opera- 
tions. Detroit  is  to  be  visited  for 
the  first  time  by  the  concern,  and  it  is  reported  that 
three  stores  will  be  in  operation  within  the  next 
month  or  two.  In  a  number  of  cities  we  observe 
that  the  company  has  leased  stores  or  corners  occu- 
pied by  druggists  and  has  compelled  them  to  seek 
other  quarters.  This  happened  in  Chicago  some 
months  ago  with  A.  E.  Ebert  and  the  Colbert  Drug 
Co.,  and  it  has  now  happened  in  Cincinnati  with  the 
Owl  Drug  Co.  at  the  comer  of  Fifth  and  Walnut 
Streets.  It  seems  to  be  a  favorite  dodge  of  the 
company  to  dispossess  other  merchants  of  locations 
which  they  have  enjoyed  for  years.  In  many  cases 
fabulous  rentals  have  to  be  paid,  but  the  company 
does  not  seem  to  mind  these  in  the  least.  Evidently 
it  is  making  money. 

William  Wilson,  the  well-known 
WILLIAM  WILSON,  druggist  in  New  York  City,  filed 
a  voluntary  petition  in  bankruptcy 
last  month.  Mr.  Wilson  has  been  in  business  since 
1879,  and  at  one  time  not  many  years  ago  owned  a 
chain  of  six  or  seven  stores  on  Broadway.  He 
discontinued  three  of  them  some  time  ago,  and  was 
forced  out  of  his  store  at  the  corner  of  Wall 
Street  by  the  United  Cigar  Stores  Co.  In  May  of 
this  year  he  incorporated  his  business  with  a  capital 
stock  of  $150,000,  and  he  will  continue  to  act  as 
manager  of  the  company.  Only  two  stores  are  left — 
those  at  110  Liberty  Street,  and  Broadway  and  37th 
Street.  Mr.  Wilson's  liabilities  are  $20,260  and  his 
assets  $21,116.  The  insistence  of  a  few  small 
creditors  is  given  as  the  cause  of  his  bankruptcy,  and 
he  asserts  that,  if  given  time,  no  difficulty  will  be 
found  in  discharging  all  his  obligations  in  full. 

*  *     * 

Dr.  Belfield,  of  the  Chicago  Medical  Society, 
and  Mr.  Thurston  of  the  Juvenile  Court,  addressed 
the  Chicago  Retail  Druggists'  Association  last 
month  on  the  relation  of  the  pharmacist  to  the  treat- 
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ment  of  venereal  diseases.  The  association  voted 
its  active  interest  in  the  subject,  as  the  State  associa- 
tion had  previously  done  only  a  few  weeks  before: 
both  declared  that  the  druggist  should  refuse  to  sell 
remedies  for  such  diseases  except  when  prescribed 
by  the  physician,  and  both  agreed  to  support  the 
"Society  of  Social  Hygiene"  which  has  recently 
been  established  in  Chicago  as  the  local  branch  of  a 
national  association. 

*     *     * 

Jacob  Diner,  president  of  the  Manhattan  Phar- 
maceutical Association  in  New  York  City,  and 
secretary  also  of  the  Metropolitan  Association  of 
Retail  Druggists,  has  been  made  a  member  of  the 
Executive  Committee  of  the  N.  A.  R.  D.  to  succeed 
Mr.  Voegeli,  resigned. 


Parke,  Davis  &  Co.  have  established  another 
foreign  branch,  this  time  at  Euenos  Ayres,  to  cover 
the  Argentine  Republic,  Uruguay,  and  Paraguay. 
Nathaniel  Nicolai,  one  of  the  P.,  D.  &  Co.  globe 
trotters,  will  have  charge  of  the  agency. 


Dr.  I.  V.  S.  Stanislaus,  the  Demonstrator  in 
Pharmacy  of  the  Brooklyn  College  of  Pharmacy, 
has  been  made  Professor  of  Pharmacy  and  Dean  of 
the  Pharmaceutical  Faculty  at  the  Medico-Chirur- 
gical  College  in  Philadelphia. 


Mrs.  Leathers,  of  Lawrenceburg,  Ky.,  won  a 
prize  at  the  recent  meeting  of  the  State  Pharma- 
ceutical Association  for  the  best  paper  on  the  sub- 
ject: "Honestly,  if  You  Married  Again,  Would 
You  Marry  a  Druggist?" 


The  Cookson-Vincent  Pharmaceutical  Co.  has 
been  incorporated  in  Wichita,  Kansas,  with  a 
capitalization  of  $50,000,  to  enter  the  business  of 
pharmaceutical  manufacturers. 


The  Tetlow  Mfg.  Co.,  makers  of  the  Tetlow 
face-powder  products,  have  adopted  the  direct-con- 
tract and  serial-numbering  plan. 


■ 


An  Intkrksting  Mexican  Pharmacy.— This  view  shows  the  "Farmacia  Moderna"  in  the  Mexican  city  of  Guadalajara.  The  proprietors  are 
Corvera  y  Corona.  Guadalajara  is  the  fourth  largest  Mexican  city,  has  a  population  of  95,000,  and  possesses  about  30  pharmacies.  It  is  located 
sixty  miles  inland  from  the  Pacific  Ocean,  and  is  perhaps  midway  in  the  north  and  south  dimensions  of  Mexico.  The  pharmacy  is  of  the  charac- 
teristic Mexican  or  Spanish  type,  and  is  very  different  from  our  American  stores.  Note  the  wide  space  outside  the  railing  for  customers,  and  also 
the  unusual  floor  space  for  the  store  force  behind  the  railing.  The  disposition  of  show-cases  is  also  unique,  judged  by  our  American  standards. 
The  pharmacy  is  a  large  and  unusually  successful  one. 


THE  RIKER  STORES. 


Seven  Pharmacies  Under  One  Management  in  New  York  and  Brooklyn — Second  Largest  Combination 

in  the  Country — Main  Store  Comprises  Five  Stories  and  Basement — Personality  of 

A.  H.  Cosden,  the  General  Manager — Unique  and  Interesting 

Features  of  the  Business. 

By  HARRY  B.  MASON. 


The  drug-store  combination  of  the  Wm.  B.  Riker 
&  Son  Co.  in  Greater  New  York  is  a  remarkably 
interesting  and  successful  one.  With  the  probable 
exception  of  the  Hegeman  Corporation,  described 
in  an  article  last  month,  it  is  the  largest  in  the 
country;  and  its  operations  are  much  more  varied 
and  numerous  than  are  those  of  Hegeman  &  Co. 

SEVEN  STORES  AND  300  EMPLOYEES. 

There  are  seven  stores  altogether  in  the  Riker 
group — two  in  New  York  proper  and  five  in  Brook- 
lyn. The  Brooklyn  stores  were  until  two  or  three 
years  ago  owned  by  the  Bolton  Drug  Co.  and  were 
taken  over  as  a  whole.  The  headquarters  store, 
located  in  New  York  at  the  junction  of  23d  Street 
and  Sixth  Avenue,  contains  5  stories  and  a  base- 
ment, and  utilizes  the  services  of  about  90  people. 
There  are  300  employees  altogether. 

A   LARGE  SPECIALTY   BUSINESS. 

A  large  part  of  the  Riker  business  is  comprised 
in  the  manufacture  and  sale  of  a  complete  line  of 
perfumes,  toilet  articles,  and  proprietary  medicines. 
These  operations  are  great  enough  to  constitute  a 
separate  business  in  themselves,  and  a  business  of 
gratifying  dimensions  at  that.     The  laboratory  at 
586  Washington  Street  in  New  York  is  housed  in 
a  double-width  building  of  five  stories  and  base- 
ment, and  gives  employment  to  no  fewer  than  125 
operatives.     How  are  the  products  sold?     Chiefly 
in  three  ways:  they  are  driven  hard  in  the  seven 
stores  of  the  company ;  they  are  made  the  subject 
I  of  mail-order  exploitation ;  and  four  travelers  are 
j  constantly  engaged  in  selling  them  at  ^yholesale  to 
'  dealers  throughout  the  country. 

The  mail-order  business  is  particularly  large  in 
the  territory  surrounding  New  York.  Advertising 
is  systematically  and  continuously  done  in  the  news- 
papers of  Brooklyn,  Long  Island,  and  New  Jersey. 
Regular  use  is  made,  too,  of  the  theatre  programmes 
in  New  York  and  Brooklyn.  And  when  by  these 
means  a  customer  is  brought  into  one  of  the  stores 


for  a  Riker  specialty,  or  sends  his  order  through 
the  mails  for  one,  the  package  delivered  to  him  con- 
tains advertising  matter  which  is  quite  sure  to  bring 
further  business. 

The  Riker  advertising,  indeed,  is  perhaps  the  best 
used  by  any  drug  store  or  group  of  drug  stores  in 
the  country.    The  newspaper  and  magazine  ads  are 


The  headquarters  store  of  the  Wm.  B.  Riker  &  Son  Co.  is  located  in 
New  York  at  the  corner  of  Sixth  Avenue  and  Twenty-third  Street,  right  in 
the  heart  of  the  retail  shopping  district.  All  five  floors  and  basement  of 
the  building  are  used  by  the  company.  On  the  second  floor  is  located  the 
unique  "  manicuring  parlors  "  made  the  subject  of  description  in  the  accom- 
panying article. 

prepared  by  the  Ben  B.  Hampton  Co.,  a  well-known 
firm  of  advertising  agents  who  ordinarily  confine 
their  business  to  the  large  manufacturing  and  job- 
bing houses  in  the  various  lines  of  trade.  But  for 
the  most  part  the  Riker  advertising  consists  of 
neatly  illustrated  and  printed  booklets  devoted  each 
to  some  particular  line  of  products  or  articles :  there 
is  one,  for  instance,  on  "violet  cerate"   (and  this 
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booklet  incidentally  contains  an  interesting  illus- 
trated treatise  on  massaging) ;  there  is  another  on 
the  Riker  cough  cures;  a  third  on  perfumes;  and 
still  others  devoted  to  chamois  vests,  rubber  goods, 
combs,  brushes,  and  a  long  list  of  supplies  in  turn. 
Mr.  A.  H.  Cosden,  the  secretary  and  general  man- 
ager, of  whom  I  shall  say  more  later,  believes 
thoroughly  in  individual  pieces  of  advertising  litera- 
ture— in  a  circular,  folder,  or  booklet  devoted  abso- 
lutely to  one  subject  and  containing  the  strongest 
and  best  talk  on  it  which  it  is  possible  to  construct. 
The  text  of  all  such  advertising  matter  he  writes 
himself. 

SELLING  THE  RIKER  GOODS. 

Now  to  consider  a  little  farther  the  business  in 
the  Riker  specialties,  I  must  confess  that  I  do  not 
know  whether  a  commission  is  given  the  counter 
salesmen  on  the  Riker  goods  or  not.  Some  large 
stores  grant  it,  others  do  not  believe  in  it.  But  I 
know  this:  a  careful,  complete  record  is  kept  of 
the  sales  of  every  clerk  in  the  Riker  employ ;  this  is 
handed  to  Mr.  Cosden  at  regular  intervals ;  it  infal- 
libly indicates  what  percentage  of  the  Riker  goods 
is  represented  in  the  showing;  and,  other  things 
being  equal,  the  clerks  whose  percentages  are  high- 
est will  come  in  for  the  best  things  when  the  fruit 
is  handed  around. 

It  may  be  said  in  passing  that  this  is-  only  one 
feature  of  the  elaborate  system  of  records  main- 
tained in  the  business.  Mr.  Cosden  can  sit  in  his 
office  on  the  top  floor  of  the  headquarters  store  in 
New  York  and  see  from  the  condensed  reports 
before  him  exactly  what  is  being  done  by  every 
salesman,  by  every  store,  in  every  department;  and 
he  can  tell  whether  the  business  here  is  what  it 
ought  to  be,  or  whether  the  profits  there  are  lower 
than  should  be  realized.  Once  a  month  Mr.  Cos- 
den meets  all  the  store  managers  and  department 
heads  for  a  general  conference:  straight,  plain  talk 
is  given ;  everybody  is  granted  a  chance  to  be  heard ; 
suggestions  are  invited  and  heartily  welcomed. 
Once  in  three  months  the  conference  assumes  the 
form  of  a  quarterly  banquet,  and  it  never  fails  to 
break  up  after  midnight  with  the  lusty  Riker  "yell" 
given  by  seventy-five  loyal  throats. 

A  UNIQUE  FEATURE — MANICURING  PARLORS. 

There  is  one  feature  of  the  Riker  business  which 
is  quite  unique — the  "manicuring  parlors."  I  have 
said  that  the  headquarters  store  is  located  at  the 
comer  of  Sixth  Avenue  and  23d  Street.     This  is 


the  very  center  and  heart  of  the  retail  shopping 
district.  The  large  department  stores  are  most  of 
them  in  the  vicinity,  and  the  hordes  of  women  shop- 
pers who  surge  down  23d  Street,  up  Sixth  Avenue, 
and  back  and  forth  from  the  L  station  right  across 
the  street,  provide  the  Riker  people  with  the  oppor- 
tunity which  they  have  seized  upon  so  successfully. 
Accordingly  you  may  find  the  third  floor  of  the 
store  beautifully  fitted  up  and  entirely  devoted  to 
manicuring,  massaging,  hair-dressing,  and  chir- 
opody. Rugs,  comfortable  chairs,  pictures,  and 
handsome  hangings  give  the  place  a  luxurious 
appearance;  while  sections  are  partitioned  and  cur- 
tained off  for  the  different  kinds  of  treatment. 
There  are  eleven  operators  and  fourteen  employees 
in  the  "manicure  parlors,"  and  the  department  is 
one  of  the  most  popular  and  profitable  in  the  varied 
list  of  Riker  operations.  A  handsome  booklet, 
describing  and  illustrating  the  department,  is  dis- 
tributed freely  in  packages  leaving  the  store  coun- 
ters and  the  mail-order  room. 

MR.    COSDEN    HIMSELF. 

Every  business  is  to  a  considerable  extent  the 
expression  of  some  one  or  more  minds,  and  I  ought 
not  to  have  gotten  thus  far  in  my  sketch  of  the  Riker 


Alfred  H.  Cosden,  secretary  and  general  manager. 

Company  without  presenting  at  least  a  small  por- 
trait of  the  able,  resourceful,  and  yet  modest  and 
unassuming  young  man  who  sits  with  his  hand 
upon  the  lever.  Alfred  H.  Cosden  was  bom  in 
Delaware  in  1873,  and  is  therefore  to-day  only  33 
years  old.  Reared  on  a  farm,  he  was  educated  in 
the  public  schools,  and  not  very  thoroughly  edu- 
cated at  that.  .  At  the  age  of  eighteen  he  entered 
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the  drug  business  in  Clark  &  McDaniel's  store  in 
Dover,  Delaware,  and  served  a  three  years'  appren- 
ticeship. His  employers  were  all  wool  and  a  yard 
wide,  and  much  of  his  success  may  be  ascribed  to 
the  good,  honest,  thorough  way  in  which  they  took 
the  boy  in  hand  and  trained  him. 

Then  he  came  to  New  York,  entered  the  New 
York  College  of  Pharmacy,  graduated  from  this 
institution  in  1896,  and  meanwhile  worked  as  pre- 
scription clerk  in  the  Riker  store  during  his  hours 
away  from  the  college.  There  was  then  only  one 
Riker  pharmacy,  and  it  was  located  a  block  further 
down  Sixth  Avenue.  After  remaining  for  some 
time  in  the  prescription  department  Mr.  Cosden 
spent  a  year  behind  the  counter  as  a  salesman,  and 
then  he  was  put  in  the  office  and  given  charge  of 
the  buying.  It  was  only  two  or  three  years  after 
that,  in  1903,  that  he  was  made  secretary  and  gen- 
eral manager  of  the  corporation. 

At  this  point  it  is  not  without  significance  that 
we  reach  a  new  era  in  the  history  and  development 
of  the  Riker  business.  A  few  months  after  Mr. 
Cosden's  accession  to  the  management  a  second 
store  was  opened  in  New  York,  at  the  corner  of 
Ninth  Street  and  Broadway.  A  few  months  more 
went  by  and  control  was  secured  of  the  five  Bolton 
stores  in  Brooklyn.  An  aggressive  business  and 
advertising  policy  was  adopted,  and  within  two 
years  the  second  largest  drug-store  combination  in 
the  country  was  suc'cessfully  developed. 

PERSONAL    CHARACTERISTICS. 

And  yet  with  it  all  Mr.  Cosden  is  the  most  quiet, 
easy-going,  undemonstrative,  unstrenuous,  unflur- 
ried  young  man  of  33  years  that  you  could  imagine. 
He  sits  there  at  his  desk  on  the  fourth  floor  of  the 
Sixth  Avenue  store,  his  lithe  frame  slipped  way 
down  into  the  revolving  chair,  his  face  untroubled 
and  placid,  his  hand  toying  with  a  paper  opener  as 
he  talks  to  you  in  rather  a  drawling  voice,  and  his 
whole  attitude  and  demeanor  expressing  an  unvexed 
spirit. 

But  he  thinks.-  He  has  an  active  brain — and  a 
resourceful  brain.  He  is  scheming  expansion  all 
the  time.  Having  thoroughly  organized  and  mas- 
tered the  business  as  it  exists  to-day,  he  is  looking 
ahead  to  the  new  business  of  to-morrow.  This  quiet 
voung  man  of  33  is  going  to  be  heard  from  in  the 
years  to  come.  He  has  grasp.  He  has  power.  He 
has  ambition.     He  does  things. 

With  three  of  the  large  cooperative  drug  con- 
perns  in  the  East  Mr.  Cosden  is  closely  associated 


— the  United  Drug  Company;  its  offshoot,  the 
National  Cigar  Stands  Co. ;  and  the  American 
Druggists'  Syndicate.  He  spends  one-third  of  his 
time  at  the  headquarters  store  of  the  Riker  Com- 
pany in  New  York,  one-third  at  the  headquarters 
store  in  Brooklyn,  and  the  remaining  third  in  the 
laboratory.  Thus  he  keeps  his  hand  firmly  upon 
the  pilot  wheel. 

DESCRIPTION   OF  THE   HEADQUARTERS  STORE. 

The  headquarters  store  of  the  Riker  Co.  at  Sixth 
Avenue  and  23d  Street  in  New  York,  is  of  course 
the  hub  of  the  system,  and  it  enjoys  a  larger  trade 
than  any  other  in  the  group.    A  somewhat  detailed 


This  salesroom  of  one  of  the  Riker  pharmacies  is  more  or  less  charac- 
teristic of  them  all.  The  novel  show-case  formation  seen  on  the  left  is 
worth  noting:  each  case  describes  three  sides  of  a  square,  with  a  tall  floor 
case  standing  in  the  central  space  and  protruding  a  couple  of  feet  above. 

description  of  it  may  not  be  amiss.  The  store  is 
housed  in  the  handsome  five-story  building  seen  in 
the  first  of  our  illustrations,  and  it  has  elaborate 
show  windows  on  both  the  first  and  second  floors. 
Walking  into  the  salesroom  on  the  first  floor,  we 
find  the  building  not  to  be  a  very  deep  one — perhaps 
the  room  is  60  feet  from  front  to  rear. 

THE    UNIQUE    SHOW-CASE    FORMATION. 

Nearly  the  entire  right  side  of  the  store  is 
devoted  to  the  soda  fountain,  while  on  the  left  we 
may  see  the  peculiar  counter  formation  which  is 
characteristic  of  all  the  Riker  pharmacies.  The  en- 
graving on  this  page  shows*  a  Riker  salesroom,  but  a 
clearer  conception  of  this  unique  counter  idea  may 
be  gained  from  the  following  diagram: 
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The  advantage  of  this  counter  scheme  is  that  the 
goods  are  around  the  salesman  on  three  sides,  not 
to  mention  the  tall  floor  case  behind  him  in  the 
center  of  the  square.  This  saves  time  and  steps,  and 
results  also  in  an  economy  of  floor  room.  Another 
advantage  lies  in  the  increased  display  space,  while 
still  another  rests  in  the  novelty  and  uniqueness  of 
the  idea.  Each  counter  alcove  or  square  has  one 
or  two  salesmen,  as  the  case  may  be,  and  they  are 


This  illustration  shows  the  second  floor  of  the  headquarters  store  in  New 
York,  devoted  to  rubber  goods,  trusses,  surgical  supplies,  and  the  like. 

expected  to  remain  in  their  particular  department, 
sending  inquiring  customers  along  to  a  lower  coun- 
ter in  the  manner  made  familiar  in  department 
stores. 

When  we  have  walked  down  the  store  and  passed 
this  series  of  show-cases,  we  come  to  a  long  coun- 
ter devoted  to  drugs  and  prescriptions,  and  run- 
ning across  the  end  of  the  room.  So  far  as  prescrip- 
tions are  concerned,  however,  they  are  simply 
received  at  this  place,  and  are  sent  upstairs  to  the 
prescription  department  on  the  fourth  floor  in  the 
manner  to  be  described  a  little  further  on.  Over 
the  drug  and  prescription  counter  may  be  observed 
the  following  legend,  artistically  painted  in  gold 
letters  on  a  glass  sign :  "By  Serving  You  Best,  We 
Help  Ourselves  Most.  We  Not  only  Want  Your 
Trade  To-day,  hut  To-morrow.  Complaints  of  Any 
Kind  Will  he  Received,  Appreciated,  and  Cared  for 
at  Our  Offices  on  the  Fourth  Floor."  Incidentally 
this  may  be  a  good  place  to  repeat  *a  similar  legend 
which  I  found  in  another  of  the  Riker  pharmacies : 
"Our  Prescription  Policy:  It  Must  he  Known, 
Tested,  Tried,  and  Safe,  or  It  Is  Not  Good  Enough 
for  This  Department.     We  would  Like  You  to  see 


Our  Prescription  Department  and  he   Your  Own 
Judge." 

There  are  13  salesmen  altogether  on  the  first 
floor  in  the  headquarters  store,  and  every  one  of 
them  is  registered.  Even  the  clerks  at  the  toilet 
counter  are  licensed  pharmacists.  Why?  Because 
pharmaceutical  or  scientific  questions  are  often  put 
to  them  by  customers,  and  they  must  be  sufficiently 
educated  and  informed  to  answer  intelligently. 

COUNTER    AND    WINDOW    DISPLAYS. 

One  of  the  striking  things  seen  in  this  or  any 
other  of  the  Riker  pharmacies  is  the  attention  paid 
to  counter  and  window  displays.  The  Riker  spe- 
cialties are  particularly  in  evidence,  and  it  is  not 
without  significance  that  they  represent  40  per  cent 
of  the  sales  in  the  Sixth  Avenue  store.  There  is  a 
window  man  in  New  York,  another  in  Brooklyn, 
and  both  are  kept  constantly  employed  at  their  task. 
The  elevated  road  runs  right  by  the  headquarters 


The  branch  store  In  New  York  City  proper,  located  at  Ninth  Street  and 
Broadway,  is  shown  in  this  illustration.  I 

store  in  New  York,  and  for  this  reason  the  secondj 

i 

story  window   displays  are  just  as   important  as, 
those  on  the  first  floor. 

Descending  into  the  basement,  we  find  this  divideci 
up  into  small  rooms  for  different  purposes.  In  oiuj 
is  a  complete  ice-cream  plant,  and  it  contains  als(j 
an  automatic  carbonator.  There  is  a  syrup  roorij 
for  the  manufacture  of  soda  flavors.  There  is  i 
shipping  room  in  which  four  men  are  employed— 
two  for  city  shipments  and  two   for  out-of-towi 
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shipments.  A  wine  room,  a  stock  room,  and  rooms 
devoted  to  still  other  purposes  are  to  be  found  in 
this  basement. 

The  second  floor  is  devoted  entirely  to  rubber 
goods,  surgical  supplies,  hospital  appurtenances, 
and  the  like.  This  department  is  shown  in  one  of 
our  engravings.  Two  truss-fitting  rooms  are  to  be 
seen  on  this  floor,  and  the  department  is  in  charge 
of  a  manager,  two  salesmen,  and  two  saleswomen. 

Ascending  to  the  third  floor,  we  find  the  novel 
manicure  parlors  which  have  already  been  made 
the  subject  of  mention  in  this  article.  The  fourth 
floor  is  the  one  on  which  Mr.  Cosden  has  his  private 
ofiice — in  the  front  corner  overlooking  both  Sixth 
Avenue  and  23d  Street.  Elsewhere  are  Mr.  Cos- 
den's  stenographer,  the  regular  office  force,  and  the 
mail-order  clerks.  The  rear  half  of  the  floor  is 
devoted  to  the  prescription  department. 

THE  PRESCRIPTION  DEPARTMENT. 

The  customer  who  brings  in  a  prescription  is 
attended  to  down-stairs,  but  the  prescription  itself 
is  sent  up  on  the  dumb  waiter  and  i?  dispensed  under 
conditions  which  preclude  interruption  and  which 
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Prescription  check  uaed  In  the  Riker  storofl. 

conduce  to  the  best  care  and  skill.  There  are  9 
dispensers  and  3  porters  in  the  department,  and  it 
is  manifest  that  a  very  large  prescription  business 
is  enjoyed.  This  may  be  a  good  place  to  remark 
that  the  Riker  people  go  after  physicians  in  the  most 
systematic  and  determined  manner.  A  detail  man 
is  employed  to  call  upon  them  regularly.  Further- 
more, Mr.  Cosden  often  makes  arrangements  with 
some  manufacturing  house  to  make  a  special  drive 
on  some  particular  product.  The  manufacturer  will 
write  a  personal  leter  to  the  physicians,  and  the 
Riker  Co.  will  write  another.  The  names  of  the 
physicians  are  very  largely  selected  from  the  city 
directory,  but  the  heads  of  the  different  prescrip- 
tion departments  are  able  to  compile  valuable  lists 
of  good  physicians  in  their  localities.  Often,  too, 
the  prescription  department  chiefs  themselves  go 
out  on  special  occasions  and  call  upon  physicians, 
particularly  when  it  is  desired  to  work  up  a  demand 
on  some  Riker  specialty  that  physicians  may  use. 


The  fifth  and  top  floor  of  the  headquarters  store 
is  used  as  a  stock  room,  and  here  are  to  be  found 
the  offices  of  the  two  buyers  of  the  corporation. 

OTHER  MEN  IN  THE  RIKER  COMPANY. 

Reference  may  be  made  in  the  closing  paragraph 
of  this  sketch  to  some  of  the  men  financially  repre- 
sented in  the  company.  J.  H.  Marshall  is  the  presi- 
dent of  the  corporation  and  E.  D,  Cahoon  the  treas- 
urer. Mr.  Cahoon,  one  of  the  ablest  and  most 
popular  men  in  the  drug  trade,  was  Mr.  Cosden's 
predecessor  as  manager,  and  Mr.  Cosden  credits  his 


Here  we  have  the  headcjuiirters  store  of  the  Urooklyu  giuup  of  Riker 
pharmacies.  It  is  located  at  the  comer  of  Fulton  and  Clinton  Streets.  All 
four  floors  and  basement  are  used  by  the  company. 

own  success  largely  to  the  fine  condition  of  the 
business  as  it  came  into  his  hands.  All  three  men, 
Marshall,  Cahoon,  and  Cosden,  are  variously  repre- 
sented among  the  directors  and  stockholders  of  a 
number  of  other  large  drug-store  combinations,  and 
they  are  also  vitally  concerned  in  the  United  Drug 
Co.  and  the  newly  organized  National  Cigar  Stands 
Co.  It  is  of  course  to  be  understood  that  all  these 
concerns  are  separate  corporation?,  and  that  no 
actual  combination  exists  among  them:  the  only 
connection  lies  in  the  fact  that  to  a  considerable 
extent  the  same  men  have  differing  degrees  of  stock 
representation  in  them  all. 


ADVICE  TO  YOUNG  DRUGGISTS. 


By  JAMES  S.  QLEQHORN. 


Young  druggists  about  to  go  into  business  should 
beware  of  extravagant  ideas.  It  is  all  right  for  you 
to  want  a  nice  store,  but  don't  try  to  start  off  with 
that  ideal  store  you  have  been  planning  in  your 
mind  for  years,  or  ever  since  you  have  been  a  clerk, 
,  for  if  you  do  you  are  likely  to  regret  it. 

Should  you  happen  to  buy  out  an  old  store,  make 
the  old  fixtures  do,  even  if  they  do  happen  to  be  out 
of  date.  People  don't  come  to  your  store  intending 
to  buy  your  fixtures;  they  come  to  buy  goods,  and 
if  you  don't  happen  to  have  what  they  want,  they 
will  go  to  the  other  fellow  who  has,  even  if  you  do 
have  elegant  and  expensive  fixtures. 


James  S.  Gleohorn. 

Keep  your  old  fixtures  clean  and  bright,  and  you 
will  find  they  will  answer  your  present  purpose  just 
as  well  as  "more  up-to-date  ones ;  you  will  also  have 
the  use  of  that  much  more  money,  which,  just  at 
this  time,  will  be  of  greater  benefit  to  you  than  new 
fixtures. 

If  you  have  enough  cash  on  hand  all  the  time  to 
discount  your  bills,  it  will  mean  the  saving  of  a 
good  many  dollars  at  the  end  of  the  year. 

The  soda-fountain  manufacturers  will  tell  you 
that  you  will  need  to  have  a  new  fountain  if  you 
want  to  do  business,  but  if  your  fountain  is  in  good 


condition  don't  believe  them.  You  can  draw  just 
as  good  soda  from  your  old  fountain  as  you  could 
from  a  new  one.  Later  on,  when  more  prosperous, 
you  can  buy  a  handsome  new  fountain,  and  also, 
perhaps,  the  new  fixtures.  Meanwhile,  so  far  as  the 
former  is  concerned,  all  you  have  to  do  is  dispense 
good  soda,  buy  good  goods,  the  very  best  the  market 
affords,  and  you  will  not  go  wrong,  especially  if  you 
see  that  your  soda  is  highly  carbonated  and  served 
cold  in  nicely  polished  glasses.  It  is  good  policy, 
I  have  found,  to  add  a  little  shaved  ice  to  every 
drink  turned  out. 

If  you  watch  your  help  carefully,  see  that  they  are 
polite  and  attentive,  and  that  they  always  aim  to 
please,  you  are  bound  to  do  your  share  of  the  busi- 
ness, even  though  your  competitor  has  a  two-thou- 
sand-dollar fountain  and  you  only  have  a  three- 
hundred-dollar  one.  Did  you  ever  stop  to  consider 
how  long  it  takes  to  get  your  money  out  of  a  soda 
fountain  at  five  and  ten  cents  a  glass  ?  Druggists,  as 
a  rule,  do  not,  or  they  wouldn't  buy  every  new  make 
of  a  fountain  that  comes  out,  like  some  of  them  do. 
No  wonder  they  can't  afford  an  automobile  or  a 
trip  across  the  continent! 

Also  beware  of  buying  too  heavily;  if  located  in 
a  city  where  goods  are  received  from  the  wholesaler 
daily,  buy  in  the  smallest  possible  quantity,  as  this 
will  give  you  plenty  of  time  to  learn  the  "wants"  of 
your  locality;  it  will  also  give  you  the  use  of  your 
money,  which  is  worth  more  to  a  young  man  start- 
ing in  business  than  the  slight  difference  in  price  he 
might  have  to  pay. 

Make  it  the  rule  of  your  life  to  turn  your  entire 
stock  over  at  least  four  times  a  year  and  oftener  if 
possible.    Push  the  most  profitable  goods,  and  don't 
think  yourself  too  professional  to  add  any  legitimate  , 
side  line  which  will  afford  you  a  good  profit.    Win 
back  some  of  the  trade  which  has  gone  to  the  grocer, 
and  which  rightfully  belongs  to  you,  by  adding  tea,  j 
coffee,  spices,  extracts,  baking  powder,  etc.,  to  your  i 
stock.     There  is  a  good  profit  in  these  goods,  and  ! 
if  your  customers  once  learn  you  can  supply  all  such 
articles,  you  will  find  they  will  buy  them  of  you 
instead  of  the  grocer.     They  expect  to  get  a  better 
article  from  you,  and  they  should,  owing  to  your 
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knowledge  of  drugs  and  chemistry.  You  will  also 
find  you  can  get  better  prices  for  these  goods  than 
the  grocer,  as  the  average  person  is  willing  to  pay 
more  for  a  pure  article  than  for  an  adulterated  one. 
It  is  also  a  good  idea  to  have  a  bargain  day  each 
week,  in  order  to  attract  special  attention  and  bring 
the  people  into  your  store.  Select  a  number  of  well 
known  articles  and  mark  them  down  for  that  day 
only :  this  plan  is  bound  to  bring  results  and  increase 
your  business. 


I 


And  last,  but  not  least,  don't  forget  the  children. 
They  are  frequently  sent  to  the  drug  store  for  cer- 
tain things,  and  the  choice  often  lies  solely  with  them 
where  they  will  purchase  the  article  desired.  Now 
it  is  just  as  important  to  have  the  children  think  of 
your  store,  when  they  start  out  on  an  errand,  as  it 
is  to  have  their  elders  do  so,  and  in  order  to  have 
them  do  this  put  out  something  occasionally  that  will 
attract  them.  Remember,  too,  that  the  child  of 
to-day  will  be  your  customer  of  the  future. 


FOUR  FORMULAS. 


Popular    Specialties    Evolved    with    Success    by  a   Practical    Pharmacist  —  Suggestion    for  a   Window 

Display  of  Two  of  Them. 

By  LUTHER  MARSHALL. 


Here  are  four  specialties  that  I  have  made  with 
success  for  several  years.  They  are  worthy  of  any 
pharmacist's  consideration : 

INSECT    POWDER. 

Sulphur    4  ounces. 

Tobacco  dust   6  ounces. 

Oil  of  cedar  J4  ounce. 

Crude  naphthol  1  ounce. 

Insect  powder   4  ounces. 

Powd.  chalk  q.  s.  2  pounds. 

[The  chalk  is  added  to  increase  the  bulk.) 

Put  up  in  one-pound  tall  round  boxes,  label,  and 
sell  for  25  cents. 

PANSY    CREAM. 

Quince  seed   3  drachms. 

Glycerin  3  ounces. 

Boric  acid    15  grains. 

Carbolic  acid    1  drachm. 

Alcohol  4  ounces. 

Glyccrite  of  starch 5  ounces. 

Water,  enough  to  make 40  ounces. 

Tincture  of  benzoin 1  drachm. 

Macerate  the  quince  seed  in  about  a  pint  of  water  over 
night  and  strain  through  muslin  without  pressure.  Dissolve 
the  boric  acid  and  mix  the  carbolic  acid  in  the  glycerin,  add 
,the  glycerite  of  starch,  and  mix  with  the  quince  seed  mucilage. 
Add  the  tincture  of  benzoin  little  by  little  to  the  remainder  of 
the  water,  and  then  mix  with  the  balance  of  the  mixture. 
[Perfume  with  extract  of  pansy  blossom. 

Put  up  in  four-ounce,  low  blake  bottles,  label,  cap, 
)ut  in  cartons,  and  sell  for  25  cents. 


This  drawioK  is  meant  to  sugKest  a  window  display  of  the  talcum 
powder  and  the  pansy  cream.  The  design  represents  an  iron  fence  and 
a  gateway:  the  fence  Is  constructed  of  the  talcum  powder  boxes,  and  the- 
gate  of  the  pansy  cream  cartons. 

FAVORITE  TALCUM    POWDER. 

Boric  acid,  in  fine  powder 1  ounce  av. 

Salicylic  acid   100  grains. 

Talcum,  in  fine  powder 7J^  pounds. 

Powd.  orris  J4  ounce. 

Ext.  violet   H  ounce. 

Mix  and  sift. 

Put  up  in  three-ounce  tall  paper  boxes,  labef 
nicely,  and  sell  for  15  cents. 

POULTRY  POWDER. 

Ground  oyster  shell 1J4  pounds. 

Carb.  lime   Va  pound. 

Phos.  lime  ". Va  pound. 

Black  pepper  (ground) yi  pound. 

Capsicum   (ground)    ^2  pound. 

Venetian  red  1  pound. 

Mix  all  in  fine  powder. 

Put  Up  in  one-pound  cartons,  and  sell  for  25  cents. 


HOW  TO  MAKE  SHOW  CARDS. 


The  Kind  of  Paint,  Brushes,  and  Cardboard  to  Use— The  Act  of  Painting  the  Cards — The  Proportionate 

Width  of  the  Various  Letters. 


ByB.  A.  CHAMBEAU. 


Nothing  adds  more  to  the  finished  appearance  of 
a  stock  of  goods  and  to  the  pleasure  and  convenience 
of  the  customer  than  a  profusion  of  attractive  price 
cards.  They  save  the  answering  of  many  questions, 
and  they  often  decide  a  sale  to  some  customer  whom 
richness  of  fittings  and  stocks,  or  natural  dislike  to 
ask  prices  on  something  she  fears  may  be  out  of  her 
reach,  might  otherwise  turn  away.  Try  it  on  your- 
self:  which  window  display  of  fancy  shirts  appeals 
most  to  you,  the  one  bearing  no  price  cards,  or  the 
other  with  cards  denoting  what  each  shirt  in  the 
window  would  cost  you?  Tho  display  with  prices, 
of  course !  In  showing  the  goods  you  are  only  tell- 
ing part  of  the  story.  The  price  is  an  essential  part 
also. 

PRICE   CARDS   MAKE  SALES. 

If  the  price  cards  add  effectiveness  to  the  window 
display,  they  will  to  the  interior  display  for  the  same 
reasons.  Not  only  do  many  individuals  lose  sales 
by  not  displaying  prices,  but  the  general  body  of 
merchants  are  losers  in  proportion  to  the  number 
among  them  who  fail  to  show  prices.  People  who 
buy  goods  are  of  three  classes :  The  ones  who  are  out 
to  buy  and  know  what  they  want ;  the  ones  who  are 
out  to  buy  and  won't  know  just  what  they  want  until 
they  see  the  prices;  and  the  ones  who  are  not  out 
to  buy  but  are  pretty  likely  to  if  something  that 
appeals  to  them  is  placed  where  they  can  see  it. 

Price  cards  will  help  the  first  class,  help  and  catch 
many  of  the  second  class,  who  otherwise  might  give 
up  the  intention  of  buying,  and  awaken  many  of 
the  third  class  to  the  fact  that  here  is  something  they 
should  have.  The  man  who  is  most  persistent  in 
going  after  the  third  class  is  the  one  who  will  sell 
the  most  goods,  and  the  most  effective  way  of  get- 
ting at  the  people  in  that  class  is  by  neat,  tasteful 
displays  of  goods,  always  accompanied  by  prices. 

Nowadays  most  merchants  follow  the  one-price 
idea,  and  so  can  consistently  show  prices. 

But  the  average  merchant  does  not  know  much 
about  price  cards.     He  fears  they  are  expensive  to 


buy,  and  he  doesn't  know  how  to  make  the  cards 
himself. 

Price  cards  are  not  difficult — and  certainly  not 
expensive — to  make.  A  little  practice  and  compara- 
tively a  very  small  outlay  for  paraphernalia  is  all 
that  is  needed,  and  the  work  is  very  fascinating. 
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A  Clean  Up!! 

PuJLHc 

Made  to  e-cil .:    . 

Ouf  Price 


THE    NEEDED   UTENSILS. 


The  necessary  utensils  are :  Two  or  three  pointed 
sable  lettering  brushes,  a  flat  stick  or  knife  for  inix- 
ing  paints,  two  cups  of  water,  a  few  assorted  pens.j 
some  white  stick  chalk,  a  soft  pencil,  a  sponge  rub- 
ber for  erasing,  a  half-dozen  thumb-tacks,  somej 
mucilage,  a  long  ruler,  a  rag  or  two,  the  cardboard 
and  the  paint. 
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The  whole  outfit  need  not  cost  more  than  two 
dollars,  or  three  at  the  most. 

The  number  of  brushes  needed  depends  upon  the 
number  of  colors  you  intend  using,  never  using  a 
brush  for  more  than  one  color.  The  two  cups  of 
water  are  used,  one  for  rough  cleaning,  and  the 
other  for  finishing  the  cleaning  of  the  brushes.  The 
pens  are  for  straightening  rough  edges  and  corners, 
and  the  chalk  and  pencil  for  rough  drafting  on  the 
design  preliminary  to  painting. 

Cut  your  brush  handles  to  five  or  six  inches  in 
length.  Use  only  your  stick  or  knife  for  mixing. 
Always  wash  a  brush  thoroughly,  immediately  after 
using,  gently  squeezing  it  dry. 

PAINTS. 

Dry  paints,  mixed  with  water  and  mucilage,  are 
the  most  satisfactory. 

There  are  various  makes  of  dry  paints  that  give 
satisfaction  in  card  writing.  Probably  the  most 
widely  known  are  the  Florentine  fresco  colors,  man- 
ufactured by  F.  W.  DeVoe  &  Co.,  New  York.  These 
come  in  seventy-one  different  colors  and  shades,  and 
are  put  up  in  one-pound  glass  jars,  ranging,  accord- 
ing to  color,  from  15  cents  up  to  $1.85  cents  a  jar. 
The  blue-black  costs  20  cents,  and  the  turkey  red 
40  cents. 

Somewhat  easier  to  employ,  because  it  comes 
all  ready  for  use,  is  "letterine,"  sold  by  the  Thad- 
deus  Davids  Co.,  127  William  Street,  New  York. 
"Letterine"  comes  in  quart  and  pint  bottles  in  red, 
blue,  green,  violet,  white,  and  black,  and  various 
shades  may  be  obtained  by  blending.  A  pint  bottle 
of  black  costs  40  cents,  the  others  costing  $1.00  a 
bottle.  An  outfit  consisting  of  six  good-sized  (not 
pint)  bottles,  a  booklet  entitled  "Hints  on  Sign- 
work,"  and  a  set  of  four  brushes  are  sent  to  the 
small  consumer  for  $1.50.  "Letterine"  is  rapid-dry- 
ing and  lustrous,  and  can  be  used  with  either  brush 
or  pen. 

Assuming,  however,  that  the  dry  paints  are  to  be 
employed,  they  are  prepared  as  follows:  Cut  the 
paint  with  alcohol,  and  mix  thoroughly  with  mucil- 
age to  the  thickness  of  heavy  syrup.  Add  water  in 
driblets  occasionally,  not  making  the  mixture  too 
thin. 

In  using  a  pen,  thin  the  paint  to  one-third  of  the 
thickness  used  for  the  brush. 

COLOR  COMBINATIONS. 


color.  Black  letters  on  white  cardboard  make  the 
simplest  combination,  though  white  letters  on  a 
black  background  comprise  the  most  effective  com- 
bination and  the  cards  are  less  easily  soiled.  The 
only  drawback,  which  is  soon  overcome  by  practice, 
is  the  fact  that  white  paint  is  harder  to  handle  than 
black.  Where  black  letters  are  used  on  white  card- 
board, gold  or  gray  shadings  may  be  employed 
effectively.  Gold  letters  on  white  are  pretty.  Other 
fine  combinations  are :  Drab  card,  red  initial  letter, 
shaded  with  white,  other  letters  white;  dark-green 
card  with  white  or  gold  letters;  light-green  card 
with  black  letters  shaded  with  white;  dark-gray 
card,  white  letters  shaded  with  gold ;  red  card,  white 
letters  shaded  with  gold;  red  card,  black  letters 
shaded  with  white. 

The  cardboard  sheet  unit  is  22x28  inches  in  size. 
This  is  called  the  "full  sheet."  "Half  sheets"  are 
11x28;  "quarter  sheets"  11x14;  "eighths"  7x11. 
These  are  standard  sizes.  A  small  charge  for  cut- 
ting is  added  when  smaller  sizes  are  ordered.  Eight- 
and  ten-ply  are  the  best  weights  for  ordinary  use. 
The  cardboard  should  be  colored  on  both  sides,  as 
it  is  often  desired  to  letter  both. 

HOW  TO  DO  THE  PAINTING. 

Now  we  will  assume  that  the  card-writer  is  ready 
to  begin.  First,  roughly  sketch,  with  chalk  if  it  is 
a  colored  card,  pencil  if  it  is  a  white  card,  your  lay- 
out, using  as  few  styles  of  lettering  as  possible,  and 
preserving  uniformity  between  the  different  cards 
in  style  and  in  Size  of  letter  and  figure  as  far  as  pos- 
sible. Then,  filling  the  brush  and  gently  rolling 
out  the  surplus  on  the  palette  knife  or  side  of  the 
palette,  which  may  be  a  heavy  pane  of  glass,  or  pol- 
ished stone  or  slate,  begin  painting.  Charge  the 
brush  frequently.  Make  continuous  strokes,  not  too 
carefully,  working  with  the  whole-arm  movement, 
striking  in  the  general  directions  of  downward  and 
toward  the  right  of  the  card.  The  first  trial  may 
not  be  encouraging,  but  a  -very  little  experience  and 
the  accession  of  confidence  will  give  certainty  and 
evenness  to  the  work. 

The  beauty  of  the  work  rests  mainly  on  the 
straightness  of  such  lines  as  should  be  straight,  and 
on  certainty  in  vertical  strokes.  The  drafting  pro- 
cess, if  fairly  accurate  in  these  respects,  will  to  a 
great  extent  guide  the  brush. 

WIDTHS  OF  THE  VARIOUS  LETTERS. 


Have  your  cards  fairly  uniform  in  size  and  shape         In  drafting  with  the  pencil  or  chalk,  be  careful  to 
and  in  style  of  lettering,  and  entirely  uniform  in     give  the  letters  their  proper  widths.    Using  one  inch 
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as  the  basis  of  comparison,  and  considering  the 
capital  letter  I  an  inch  wide,  the  other  capital  letters 
should  have  the  following  widths : 

2  inches — J 

2^  inches— E  FGHLNPSTUVZ      • 
2^  inches— A  BCDGKOQRXY 

3  inches— M 
3J4  inches — W 

The  corresponding  lower-case  letters  should  then 
have  the  following  widths : 

J4  inch — i  1 

Yi  inch — j  r  s 

y2  inch— f  t 

%  inch — a  bcdeghknopquvxyz 

y^  inch — w 

1  inch — m 


Irregularities  of  a  bold-face  letter  will  be  less 
apparent  and  less  unsightly  than  the  same  irregulari- 
ties in  a  light-face  letter. 

When  through  painting,  and  the  paint  is  dry, 
erase  pencil  marks  with  the  sponge  rubber. 

Fancy  show  cards  are  easily  made  by  cutting  small 
pictures  or  designs  from  anything  from  a  magazine 
to  a  Japanese  fan,  sticking  it  on  one  corner  of  the 
card  and  painting  around  the  edge  to  hide  the  fact 
that  it  is  not  actually  painted  right  on  the  card, 
after  which  the  lettering  may  be  worked  in.  Fish 
glue  is  the  best  for  such  pasting. 

A  very  little  practice  will  accomplish  wonders, 
and  soon  the  operator  will  find  himself  quite  willing 
and  able  to  tackle  almost  any  kind  of  a  card-writing 
job. 


A  DISPLAY  OF  SHAVING  SUPPLIES. 


J.  T.  Pepper,  of  Woodstock,  Ontario,  is  the 
author  of  this  attractive  window  of  shaving  sup- 
plies.   The  horseshoe  and  the  three  uprights  were  all 


ened  all  kinds  of  shaving  brushes  and  strops.  On 
the  floor  of  the  window  were  shaving  soap  in  cakes 
and    sticks,    Florida    water,    bottles    of    genuine 


made  of  wood :  the  latter  were  constructed  of  pieces 
of  boards  nailed  together,  and  they  were  all  covered 
with  pale  blue  paper.  Shaving  mugs  were  hung  on 
nails  on  the  horseshoe.     On  the  boards  were  fast- 


imported  and  also  domestic  bay  rum,  talcum  pow- 
ders, and  bottles  of  Mr.  Pepper's  own  preparations 
for  the  skin  and  "after  shaves."  We  have  Mr. 
Pepper's  assurance  that  this  window  sold  the  goods. 
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TALKS  TO  THE  YOUTH. 


Bayard  Stays  Out  All  Night  to  a  Dance,  Sells  Plaster  of  Paris  the  Next  Morning  for  Whiting,  and 
Old  Ike  Lets  Loose  on  the  Sin  and  Folly  of  Ignoring  the  "Laws  of  Nature." 


i 


By  ARTHUR  L.  BUZZELL. 


III. 


"When  I  was  a  boy,"  said  Old  Ike,  "the  first 
thing  I  can  remember  wanting  real  downright  bad 
was  copper  toes;  next  came  a  yoke  a'  steers;  then 
long  pants  and  suspenders;  and  then  a  girl.  I 
wanted  a  girl,  a  real  live  girl  all  my  own,  a  best 
girl,  a  tootsie-wootsie.  Somehow  associated  with 
this  girl  and  the  usual  Sunday  afternoon  drive  was 
a  nice  pair  a'  tight-fitting  kid  gloves.  My  hands 
were  as  brown  as  the  calf  of  Aguinaldo's  left  leg, 
but  on  this  particular  afternoon  I  was  afraid  a' 
gettin'  'em  sunburnt.  At  other  times  I  wore  a  pair 
a'  thick  red  mittens  that  ma  knit  me;  but  on  this 
idrive,  no  matter  how  cold  it  was,  I  had  to  have  kid 
gloves. 

I  "And  candy  hearts,  too — sure  I  had  to  have  some 
|a*  them.  And  on  them  were  soft,  slushy  words  that 
sometimes  melted  th'  sugar.  I'd  pick  out  a  good 
one,  hand  it  to  Katie,  and  she'd  giggle;  and  some- 
tirties  if  the  letters  called  for  a  kiss,  Katie  would 
hand  it  to  me — a  slap  on  the  jaw  that  would  para- 
\-7e  a  pet  pig. 

And  hops!  Well,  t'  say  the  least  I  went  to  a 
tew.  Hops  act  in  courtship  same  's  they  do  in  a 
brewery,  but  we  won't  say  anything  about  that, 
either.  I  did  the  grand  right  and  left  through  many 
I  midnight  hour,  and  through  many  a  hard-earned 
lollar.  And  when  I  got  to  the  point  a  meanin'  busi- 
less  in  the  Katie  line,  I  didn't  have  the  price  of  a 
vhite  tie  an'  a  license.  I  had  bought  too  many  gum- 
Irops  for  the  kindergarten. 

"Bill  Morrison  was  tellin'  me  about  a  dance  the 
Jther  day  that  struck  me  as  bein'  about  right.  They 
;ommenced  the  solemn  ceremonies  at  three  o'clock 
n  the  afternoon  and  blew  out  the  lights  at  twelve. 
That  ain't  so  bad.  If  everybody  gets  to  bed  at 
.welve  or  a  little  after  it's  only  a  minor  offense, 
mnishable.  prob'ly,  by  a  touch  a'  sciatic  rheumatism 
t  seventy  enstead  of  total  paralysis  a'  the  right  side. 
^ut  I  don't  suppose  the  young  folks  would  find 
luch  fun  in  a  hop  that  didn't  last  till  the  old  man 
oin'  his  chores  blowed  out  the  lantern.  They  know 
s  wrong  to  lose  a  whole  night's  sleep,  and  that's 
artly  why  they  like  to  do  it.     This  dash  a'  the 


devil  is  the  carroway  in  the  cookie.  And  then,  too, 
I  don't  know  as  the  twelve  o'clock  closin'  idea  would 
work  very  well,  either.  A  young  feller  might  pull 
himself  away  from  the  dance  all  right,  but  he'd  still 
have  the  front  gate  to  contend  with. 

"Somebody  once  said,  I  think  it  was  Mrs.  Robert 
Fitzsimmons,  that  'parting  is  such  sweet  sorrow.' 
And  I  guess  it  is.  It  must  be.  There  are  young 
fellers  in  this  town  who  have  worn  out  pretty  cIosq 
onto  a  dozen  front  gates.  Jim  Zimmerman  got 
pneumonia  that  way.  Maud  Scoville,  the  school 
ma'am,  got  her  cold  sores  that  way,  and  Ben  Lain 
got  his'n  the  same  way  at  the  sime  time." 

Suddenly  turning,  Old  Ike  shot  a  glance  at  Bay- 
ard that  made  him  start.  Then  as  suddenly  came 
the  question: 

"Where  were  you  last  night  ?" 

More  blood  than  was  necessary  seemed  to  surge 
to  the  boy's  face  and  a  sickly  grin  shone  through 
the  color  and  perspiration.  But  Bayard  vouchsafed 
no  reply.  Somehow  the  question  didn't  seem  to  call 
for  one.  He  had  dropped  two  graduates  that  day, 
had  neglected  to  put  sundry  items  down  on  the 
want-book,  and,  worse  luck,  had  put  up  a  pound  of 
plaster  Paris  for  an  ambitious  neighbor  who  wanted 
to  wash  windows  and  who  had  called  for  whiting. 
For  some  time  he  had  been  conscious  of  the  fact  that 
Old  Ike's  eye  was  on  him,  and  yet  in  spite  of  it  he 
found  it  impossible  to  keep  his  wits  together.  Old 
Ike  blinked  in  silence  for  a  moment,  awaiting  an 
answer.    Not  receiving  one  he  continued : 

"When  the  Lord  grabbed  up  a  handful  a'  ground 
and  made  man,  an'  ripped  a  rib  out  of  the  man  and 
made  a  woman,  he  also  made  a  set  a'  rules  an'  regu- 
lations for  the  government  a'  that  man  and  that 
woman,  and  all  their  children  and  their  children's 
children  even  unto  the  last  generation.  It  strikes 
me  that  them  rules  and  regulations  was  stirred  into 
the  mud  that  man  was  made  out  of,  same's  cow-hair 
is  into  the  plaster  on  the  wall. 

"I  know  it's  wrong  t'  murder  an'  wrong  t'  lie  an' 
wrong  t'  steal.  No  one  needs  to  tell  me  that.  Every 
time  I  do  one  a'  them  things  I  know  that  I'm  doin' 
wrong — 'r  used  to  once.    When  I'm  hungry  I  know 


827 


328 


BULLETIN  OF  PHARMACY 


enough  to  slide  f '  home-base  an'  see  what  th'  neigh- 
bors have  fetched  in.  When  I'm  cold  I  know  enough 
to  put  on  more  clo'se  and  hitch  up  t'  the  stove. 
When  it  comes  mornin'  an'  I  wake  up,  I  know 
enough  to  roll  out,  pull  on  my  trousers,  tuck  in  my 
shirt,  wash  my  face  in  cold  water,  brush  my  hair, 
and  set  down  to  pancakes.  And  when  it  comes 
night,  and  I  get  sleepy,  I  know  enough  to  go  to  bed. 
All  a'  them  things  an'  a  whole  lot  more  I  know  with- 
out bein'  told.  It  was  intended  that  I  should  know 
'em  and  govern  my  conduct  accordingly. 

"Them  rules  are  the  Laws  a'  Nature ;  and  no  mat- 
ter what  views  we  may  hold  as  to  whether  'r  not 
sulphur  will  cure  the  seven-year  itch,  when  we  get 
right  down  and  corner  ourselves  up,  we've  got  to 
admit  that  these  Laws  a'  Nature  are  the  laws  a'  the 
Maker  of  the  Universe.  And  for  every  transgres- 
sion there's  a  penalty — a  law  wouldn't  be  no  good 
without  that.  For  every  breakin'  over  there's  an 
agony  charged  up,  and  that  bunch  a'  agonies  may  be 
let  loose  onto  you  any  time,  tho'  they're  most  always 
held  back  to  'liven  up  old  age. 

"To  lose  a  night's  sleep  is  a  violation  a'  the  laws 
a'  nature.  It  is  just  as  impossible  for  a  young  man 
'r  a  young  woman  t'  go  one  whole  night  without 
sleepin',  an'  not  have  it  make  a  dent  on  their  health, 
as  it  is  for  'em  to  jump  in  the  mill-pond  without 
wetting  themselves.     And   it's   a   foolish   piece   a' 


business  an'  a  useless  waste  of  energy,  time,  thought, 
and  money — energy,  time,  and  thought  that  a  young 
feller  ought  to  put  into  getting  a  start  in  life,  and 
money  that  he  ought  to  put  into  the  bank.  Of 
course  young  folks  have  got  to  have  some  fun  and 
it's  right  that  they  should;  but  when  the  clock  in 
the  tower  strikes  sixty  minutes  after  eleven  some 
one  ought  to  take  a  club  and  drive  'em  to  bed. 

"Now  you  don't  need  to  tell  me  where  you  was 
last  night,  'r  what  you  did.  I  know.  I've  been 
there  myself,  although  that  don't  help  you  any,  'r 
make  it  any  more  right.  You  didn't  touch  your 
head  to  a  pillow  last  night  and  you're  as  tickled  as  if 
somebuddy'd  given  you  a  Carnegie  medal  for  turnin' 
two  somersets  through  a  joint  a'  stovepipe. 

"Now  you  go  home  and  go  to  bed.  Don't  ever 
try  to  perform  your  usual  duties  in  a  drug  store 
after  having  dissipated  the  entire  night  before. 
You're  liable  to  get  the  arsenic  mixed  up  with  the 
Rochelle  salts,  and  the  iodoform  with  the  mustard; 
and  if  you  don't  go  to  that  extreme  you  are  at  least 
apt  to  cause  some  poor  innocent  shoeman  two  hours' 
hard  work  scrapin'  dried  plaster  of  Paris  off  of  his 
windows.  Worse  than  that,  there's  a  strong  pos- 
sibility a'  you  causing  an  unprecedented  wave  a' 
prosperity  t'  strike  our  competitor  Scott  over  across 
the  street,  and  I  don't  think  the  shock  would  be 
good  for  his  heart." 


STRANGE  MEDICAL  DELUSIONS. 

Many  Still   Survive   from   tiie   Dark   Ages   of  Credulous    Faith — The   Magical   Qualities   Supposed  to 

Reside  in  Certain  Vegetable  and  Animal  Drugs — The  Peculiar  Remedies 

Used  by  Italian  Immigrants. 


An  East  Sider  suffering  from  acute  rheumatism 
was  taken  to  the  Post-Graduate  Medical  School  and 
Hospital  recently  wearing  a  pair  of  eels,  long  de- 
funct and  dried,  by  way  of  garters.  He  showed 
much  distress  when  they  were  removed  by  the  nurse, 
being  firmly  convinced  that  they  would  cure  his 
rheumatism  in  time. 

The  laugh  of  science  to  the  contrary  notwith- 
standing, medical  delusions  in  surprising  number 
still  survive  from  the  ages  of  faith.  Any  physician 
who  practices  among  the  poor  and  ignorant  can 
testify  to  this,  and  it  is  in  particular  the  staff  and 
students  of  an  institution  like  the  Post-Graduate 
Medical  School  and  Hospital,  which  receives  its 
patients  largely  from  the  lower  East  Side,  a  quarter 


teeming  with  variety,  who  are  made  to  appreciate 
most  fully  the  extent  of  superstition  regarding 
remedies  for  disease. 

SNAILS  FOR  CONSUMPTION. 

Italian  immigrants  are  peculiarly  interesting  in 
this  respect.  They  frequently  attribute  stomach 
trouble  to  cat's  hairs  supposed  to  have  been  swal- 
lowed, and  persist  in  eating  egg-shells  to  cure  it. 
They  also  eat  snails  as  a  remedy  for  consumption, 
though  here  they  are  supported  by  a  highly  respect- 1 
able  authority — that  of  "The  Accomplished  Physi-i 
cian,"  published  in  1656,  which  declares  that  snail j 
water,  "owing  to  the  cool,  clammy  and  glutinous 
substance  of  the  snail,"  is  particularly  grateful  toj 
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the  consumptive.  These  Italians  use  castor  oil 
whenever  their  feelings  become  at  all  excited,  either 
by  joy  or  sorrow,  burn  rolls  of  waxed  paper  in  their 
ears  to  cure  the  earache,  and  willingly  go  through 
the  even  more  heroic  treatment  of  lighting  fires  on 
their  bare  stomachs  when  they  have  dyspepsia. 

REMEDIES  OF  QUEEN  BESS's  TIME. 

The  trouble  with  these  people  is  merely  that  they 
have  not  advanced  with  the  times,  but  are  still  hold- 
ing beliefs  which  were  held  by  the  most  intelligent 
and  best  educated  men  of  a  few  centuries  ago.  An 
apothecary's  shop  in  Queen  Elizabeth's  time  was 
istocked  with  things  that  strike  modems  as  singular 
enough,  considered  as  medicine.  There  were  crabs' 
claws,  foxes'  lungs,  stags'  hearts,  boars'  tusks,  sea- 
Ihorses'  teeth,  elks'  hoofs,  precious  stones  in  powder, 
flying  fish,  tortoises,  alligators,  dried  toads,  worms, 
pcorpions,  and  even  human  mummies.  These  latter 
|vvere  quite  popular  as  a  remedy  for  epilepsy,  vertigo, 
and  palsy,  besides  being  supposed  to  heal  wounds 
ind  mortifications. 

Mummy  cost  5s.  4d.  a  pound,  or  $1.28  in  our 

noney,  and  was  a  recognized  staple  of  commerce. 

But,  being  so  expensive,  an  artificial  substitute  was 

invented  which  is  described  by  Crollius  in  his  "Royal 

Chemist"  as  calling  for  "the  carcass  of  a  young  man, 

ome  say  red-headed,  not  dying  of    disease,  but 

piled."    It  is  probable  that  this  ghastly  recipe  was 

esponsible  for  many  of  the  mysterious  disappear- 

nces  common  in  those  thrilling  days.  Human  skulls 

•Id  for  as  much  as  eleven  shillings  apiece,  and  were 

iven  in  the  form  of  a  powder,  mixed  with  a  little 

il. 

The  most  highly  esteemed  prescriptions  of  the  old- 
me  apothecary  were  those  which  cost  the  most,  and 
hich  must  needs,  therefore,  include  powdered  pre- 
ous  stones.  "Gascon's  powder"  was  one  of  the 
lost  costly  of  these  medicaments,  being  prescribed 
V  the  great  physicians  for  their  more  important 
Uients.  It  cost  forty  shillings  ($9.60)  an  ounce, 
id  was  made  in  equal  parts  of  crabs'  eyes,  pearls, 
hite  amber,  Oriental  bezoar,  and  the  black  tips  of 
abs'  claws. 

PRECIOUS   STONES   AS   CURATIVES. 

Precious  stones,  too,  were  thought  to  have  much 

ficacy  when  worn  a§  amulets.    The  ruby  protected 

wearer  from  plague  and  pestilence;  the  ame- 

st  kept  a  man  steady  and  sober;  blood-stones 

pped  bleeding;  the  onyx  prevented  epilepsy;  the 

'paz  cured   inflammation;   the   opal   strengthened 


weak  eyes;  and  the  emerald  prevented  foolishness 
and  aided  the  memory.  Concerning  the  emerald, 
an  old  writer  further  testifies :  "It  takes  away  vain 
and  foolish  fears,  as  of  devils  and  hobgoblins,  folly 
and  anger,  and  causeth  good  conditions;  if  it  do  so 
worn  about  one,  reason  will  tell  him  that  being 
beaten  into  powder  and  taken  inwardly,  it  will  do 
much  more." 

The  use  of  herbs  and  plants  as  medicines,  of 
course,  agrees  with  modern  practice;  but  the  old 
physicians  made  the  mistake  of  considering  them 
as  possessing  semi-magical  properties.  It  was  be- 
lieved that  they  were  the  dwelling  places  of  good 
and  evil  spirits  which  worked  their  good  and  evil 
wills  upon  those  who  touched  them.  The  old 
rhyme  says: 

Trefoil,  vervain,  John's  wort,  dill. 
Hinders  witches  of  their  will, 

and  these  four  plants  had  extraordinary  reputations 
in  the  middle  ages  for  both  natural  and  supernat- 
ural powers.  The  trefoil  is  common  in  the  United 
States  to-day,  especially  in  the  South,  and  has  cer- 
tain legitimate  medical  properties.  The  vervain  is 
allied  to  our  native  verbena,  and  was  anciently  be- 
lieved to  be  effective  against  all  poisons  and  the 
venom  of  serpents,  as  well  as  against  bewitched 
drinks  and  the  like.  It  was  also  efficacious  for 
witchcraft. 

Anne  Bodenham,  the  celebrated  witch  of  Salis- 
bury, used  to  send  her  pupils  into  the  fields  to  gather 
vervain  and  dill.  The  sun-worshipers  of  Persia 
always  carried  vervain  when  they  approached  their 
altars.  They  gathered  it  when  there  was  neither 
sun  nor  moon,  and  poured  a  libation  of  honey  upon 
the  earth  in  reparation  for  their  robbery.  St.  John's 
wort  was  called  "Fuga  demonium"  in  the  old  days, 
because  it  routed  evil  spirits.  It  was  a  common  in- 
gredient of  magical  concoctions,  and  is  still  gath- 
ered with  much  ceremony  by  the  peasantry  of  France 
and  Germany  when  St.  John's  Day  (June  24)  comes 
around. 

Solomon's  seal  was  another  of  the  wonder-work- 
ing plants,  said  to  be  the  herb  which  Solomon  used 
to  cure  epilepsy  by  placing  it  in  a  ring  applied  to 
the  nostrils  of  the  patient,  from  which  circumstance 
arose  the  popularity  of  the  magical  ring  or  seal  that 
figures  in  so  many  Eastern  tales. 

WONDERFUL  PROPERTIES  OF  MANDRAKE. 

Curious  stories  are  told  of  the  mandrake,  a  scion 
of  the  potato  family,  the  fruit  of  which  used  to  be 
called  the  "love  apple"   (a  name  later  applied  to 
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the  tomato),  no  doubt  because  to  eat  of  it  generally 
produced  temporary  insanity.  It  was  much  used  in 
love  philters  to  awaken  the  tender  passion,  and  the 
most  efficacious  specimens  were  obtained  from  the 
vicinity  of  gibbets,  where  evil-doers  swung  by  the 
neck.  There  was  but  one  way  to  gather  the  man- 
drake, under  pain  of  death  for  mistake,  since  the 
belief  was  that  it  groaned  aloud  when  pulled  from 
the  ground,  and  that  whoever  heard  the  sound  fell 
dead  on  the  spot.  The  custom  was  to  fasten  a  dog 
by  the  tail  to  the  plant  and  beat  him  until  in  his 
struggles  he  tore  up  the  mandrake  by  the  roots. 
The  person  superintending  the  operation  had  his 
ears  stopped  with  pitch,  and  so  escaped,  but  the  dog, 
for  which  the  same  precaution  was  not  taken,  heard 
the  groan  and  died. 

Extraordinary  cures  were  accomplished  by  some 
familiar  flowers  in  the  olden  times.  The  anemone 
was  thought  by  the  ancients  to  be  an  emblem  of 
disease ;  and  Pliny  says  that  physicians  recommended 
that  the  first  anemone  seen  in  the  spring  should  be 


picked  and  concealed  in  a  scarlet  cloth  until  sickness 
came,  requiring  that  it  should  be  hung  around  the 
neck.  The  juice  of  the  forget-me-not  was  credited 
with  the  power  of  hardening  steel  until  no  metal 
could  resist  it.  The  peony  was  used  by  Paeon,  the 
famous  physician  of  ancient  Greece,  from  whom  it 
takes  its  name,  to  cure  wounds.  Demons  were  sup- 
posed always  to  flee  from  the  spot  where  it  grew. 

THE  MAGIC  OF  AN  ELDER  BRANCH. 

The  elder  tree  also  had  some  remarkable  proper- 
ties. An  old.  writer  declares  that  "if  one  travel  with 
two  little  sticks  of  elder  in  his  pocket,  he  shall  not 
fret  nor  pant,  let  the  horse  go  never  so  hard."  A 
piece  of  an  elder  branch  cut  out  between  two  knots 
used  to  be  worn  around  the  neck  to  cure  erysipelas ; 
and  in  the  Tyrol  to-day  elder  bushes  are  planted  on 
new  graves  in  the  form  of  a  cross,  it  being  believed 
that  they  will  blossom  in  due  time  if  the  soul  for- 
merly inhabiting  the  body  lying  underneath  has  been 
received  into- Paradise. — New  York  Tribune. 


A  NEW  YORK  EXAMINATION. 

Questions  Asked  by  the  State  Board  of  Pharmacy  at  a  Recent  Meeting. 


PRACTICAL  PHARMACY. 

Compound  the  following: 

<1)   5^    Red  Mercuric  Iodide 03  Gm. 

Potassium  Iodide  1.00  Gm. 

Powdered   Sugar   1.50  Gm. 

Mix  intimately. 

Make  into  six  (6)  powders. 

Sign:    To  be  shaken  in  water. 

(2)  5^     Potassium  Iodide  2.00  Gm. 

Potassium   Carbonate    12  Gm. 

Water  ; 2.00  Gm. 

Benzoinated  Lard  16.00  Gm. 

Mix  and  make  an  ointment. 
Sign :    External  use. 

(3)  ^    Rectified  Oil  of  Turp 15.00  Cc. 

Expressed  Oil  of  Almond 5.00  Cc. 

Syrup    25.00  Cc. 

Powdered  Acacia  15.00  Cc. 

Water,  enough  to  make 100.00  Cc. 

Mix. 

Make  an  emulsion. 

The  first  three  questions  relate  to  the  Practical 
Exercises  above. 

1.   (a)   Give  quantity  of  Red  Mercuric  Iodide, 


expressed  in  grains,  contained  in  each  powder.  (&) 
Will  the  addition  of  water,  as  per  directions,  result 
in  a  clear  solution,  or  will  any  portion  of  the  powder 
remain  undissolved?    Give  reason  for  your  answer 
2.   (a)   In  what  manner  does  this  Ointment  diffei^ 
from  that  recognized  by  the  U.  S.  P.,  1890?     {h)\ 
State  quantity  of  each  constituent  required  to  mak 
one  commercial  pound  of  the  Ointment.     3.   (o 
Give  approximate  quantity  of  Oil   of  Turpentiii 
required  to  make  one  pint  of  this  emulsion,     {h 
Why  is  Expressed  Oil  of  Almond  used  ?    4.  Define 
the  term  "Specific  Gravity."    How  would  you  deter 
mine  the  gravity  of  a  liquid?    If  one  fluidounce  o 
a  given  liquid  was  found  to  weigh  425  grains,  wha 
would  be  its  gravity?       5.   Define  the  followinj 
terms:     (a)  Fusion,     {h)  Calcination,     {c)  Subli 
mation.    Name  an  official  example  in  each  case,    t 
Give  official  method  for  the  preparation  of  Tinctur 
of  Iodine.     State  per  cent  of  Iodine  it  should  con 
tain.      Y.    Medicated   Waters:,  Give   general   ouij 
line  of  the  official  methods  of  preparation.    Namj 
an  official  water  containing  (a)   Alcohol.     (&)  ^j 
volatile  oil.     (c)  A  gas.    8.  Name  three  Liquors  i: 
the  preparation  of  which  the  U.  S.  P.  directs  thi 
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use  of  Nitric  Acid, 
of  this  acid  serve? 
rate:   Give  official 


What  purpose  does  the  addition 
9.  Solution  of  Magnesium  Cit- 
method  of  preparation.      State 
,  why,  upon  standing,  precipitation  sometimes  occurs. 
I  What  is  the  nature  of  such  precipitate  ?    How  would 
you    prevent    its    formation?      10.  Cataplasm    of 
Kaolin:  Name  its  constituents.     Give  general  out- 
I  line  of  method  of  preparation.     Define  the  term 
!  "Cataplasm."     11.  One  part  of  Potassium  Iodide, 
j  at  25  degrees  C,  is  soluble  in  0.7  parts  of  water. 
I  State:  (a)  How  many  grains  of  the  salt  one  avoir- 
dupois pound  of  water  will  dissolve.     (6)  What  per 
I  cent  of  salt  the  resulting  solution  will  contain. 

FOR  INTERPRETATION,  COMMENT,  AND  CRITICISM. 

IYJL     Sodii  Bicarb   dr.  j. 
Chloralis    dr.  ij. 
Syrupi   oz.  ss. 
Aquae,  q.   s.  ad oz.  iij. 
i 


iisce. 
Sig.:  Dr. 


every  three  hours. 


(13)   5    Antipyrini    30  Gr. 

Hydrarg.   Subchlor 20  Gr. 

Sacchari  Pulv dr.  j. 

Misce  ft.  pulv.  No.  x. 
Sig. :   One  as  directed. 


I 


Strych.  Sulph gr.  xvj. 

Tinct,   Digitalis    dr.  vj. 

Spir.  Ammon.  Arom dr.  iv. 

Elixir  Simp oz.  iv. 

Misce. 

Sig. :  One  teaspoonful  t.  i.  d.  before  meals. 


1(15)  5     Digitalini   30  Gm. 

Atrophiae    Sulph 02  Gm. 

Sacchari  Lact 2.00  Gm. 

Misce  ft.  pulv.  No.  vi. 

Sig. :  One  every  four  hours. 
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PHARMACEUTICAL    CHEMISTRY. 


IX  Specimens   are   submitted   for   identification. 
Concerning  them  state  the  following : 

(a)  Pharmacopoeia  title.  (fc)  Common  name. 
This  information  is  to  be  written  on  a  special  blank 
furnished  for  that  purpose.  The  answers  to  the 
following  are  to  be  written  in  the  book  furnished: 
1.  Oleum  Sinapis  Volatile:  (a)  Describe  method  of 
obtaining.  (&)  Mention  chemical  name  of  active 
:onstituent.  2.  Liquor  Ferri  et  Ammonii  Acetatis : 
0  Give  the  common  name,  {h)  Describe  the 
0  principal  changes  in  the  formula  in  the  Phar- 
macopoeia 1900  from  1890.  3.  Oleatum  Hydrar- 
fyri:  (a)  Name  the  salt  of  Mercury  used  in  mak- 
ng.     {h)  What  precaution  must  be  observed  dur- 


ing the  process  of  making?  4.  Vinum  Ferri 
Amarum:  (a)  To  what  is  its  bitterness  owing? 
{b)  What  is  the  White  Wine  which  is  directed  in 
the  formula?  5.  Sapo  Mollis:  (a)  Name  its  con- 
stituents. (&)  What  are  the  elements  that  deter- 
mine whether  a  soap  will  be  hard  or  soft  ?  6.  Lin- 
seed Meal :  (a)  What  per  cent  of  Oil  should  it  con- 
tain? {b)  Give  assay  process  for  estimating  the 
amount  of  Oil.  7.  State  the  theoretical  number  of 
pounds  which  should  be  obtained  from  the  conver- 
sion of  100  pounds  Sodium  Bicarbonate  into 
Sodium  Carbonate.  Na  equals  23,  H  equals  1,  C 
equals  12,  O  equals  16.  8.  In  MgSO*  plus  7H2O 
what  per  cent  of  the  whole  formula  is  water?  Mg 
equals  40,  S  equals  32,  O  equals  16,  H  equals  1. 

9.  Complete    the    following    equations:    Kl    plus 

HzC^^Oe  equals ;  F2SO4  plus  NH^OH 

equals ;  Fe2(S04)3  plus  NH4OH 

equals ;  KCN  plus  AgNOa  equals 

10.  Show  by  chemical  equation  the  two  reactions 
occurring  in  the  process  of  manufacturing  Sulphur 
Precipitatum.  11.  (a)  What  are  some  of  the  trade 
names  for  Hexamethylenamine ?  {b)  Divide  the 
name  into  its  various  parts  and  tell  what  each  means. 
12.  Mention  a  Volatile  Oil  and  give  the  assay  pro- 
cess to  determine  its  purity  or  to  determine  its 
strength.  13.  Describe  process  followed  in  making 
Liquor  Sodse  Chlorinatse. 

MATERIA    MEDICA,    BOTANY,    AND    PHARMACOGNOSY. 

1.  Colchicum:  Give  Pharmacopoeia!  title,  part  or 
parts  employed,  active  or  chief  constituents.  2. 
Strophanthus :  Give  Pharmacopoeial  title,  part  or 
parts  employed,  active  or  chief  constituents.  3. 
Jaborandi:  Give  Pharmacopoeial  title,  part  or  parts 
employed,  active  or  chief  constituents.  4.  Yellow 
Jasmine:  Give  Pharmacopoeial  title,  part  or  parts 
employed,  active  or  chief  constituents.  5.  Kra- 
meria :  Give  Pharmacopoeial  title,  part  or  parts  em- 
ployed, active  or  chief  constituents.  6.  Aconite: 
Give  Pharmacopoeial  title,  part  or  parts  employed, 
active  or  chief  constituents.  7.  Define  the  follow- 
ing terms:  (0)  Soporific.  {b)  Neurotic.  (c) 
Styptic.  {d)  Antipyretic.  {e)  Emmenagogue. 
8.  Give  the  official  parts  used  of  the  following:  (a) 
Hedeoma.  {b)  Witch-hazel.  (c)  Scammony. 
{d)  Matico.  {e)  Hydrastis.  9.  Give  the  U.  S.  P. 
alkaloidal  strength  of  the  following:  (a)  Aconitum. 
(&)  Opium,  (c)  Opium  Pulvis.  10.  Give  (a) 
Two  official  preparations  of  Cubebs.  (&)  Three 
official  preparations  of  Stramonium.  11.  Name: 
(a)  An  official  oil  from  the  animal  kingdom,    {b) 
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An  official  trituration,  (c)  Three  official  alkaloids. 
12.  Give  source  o£  the  following:  {a)  lodum.  {h) 
Camphor,  (c)  Adeps.  {d)  Moschus.  {e)  Euca- 
lyptol.  13.  What  are  the  active  principles  of  the 
following:  (a)  Hydrastis,  {h)  Goa  Powder,  (c) 
Piper.  {d)  Mentha  Piperita.  {e)  Belladonna. 
14.  Name:  (a)  An  official  tuber,  {h)  An  official 
leaf,  (c)  An  official  bark,  {d)  An  official  bulb. 
{e)  An  official  flowering-top.  15.  Name:  (o)  An 
official  glycerite.  {h)  An  official  mucilage,  (c) 
An  official  powder,  {d)  An  official  Vegetable  acid. 
{e)  An  official  Animal  acid.  16.  Give  the  botanical 
name,  geographical  source,  and  medical  principles 
of  Peruvian  .Bark. 

TOXICOLOGY  AND  POSOLOGY. 

1.  Definite  Demulcent:  Chemical  Antidote; 
Physiological  Antidote;  Lethal  Dose.  3.  What 
emergency  treatment  would  you  employ  in  poison- 
ing by  an  unknown  substance?  Give  reason  for 
each  antidote  you  would  use.  3.  Name  a  chemical 
antidote  for  Morphine;  Strychnine;  Arsenic.  4. 
The  adult  dose  of  a  drug  is  12  grains.  What  would 
be  the  proper  dose  of  the  same  for  a  child,  3,  6,  8, 
12  years  old?     Give  your  answers  in  grains.     5. 


Give  a  chemical  test  of  identity  for  Strychnine; 
Morphine;  Mercuric  Chloride;  Iodine.  6.  Name 
a  physiological  antidote  for  Morphine;  Digitalin; 
Aconitine;  Cocaine.  7.  Give  the  symptoms  and 
emergency  treatment  in  poisoning  by  Carbolic  Acid. 
8.  A  four-ounce  mixture  contained  one-half  grain 
of  Strychnine  Sulphate.  How  much  of  this  alka- 
loid would  be  contained  in  each  teaspoonful  or  des- 
sertspoonful of  this  mixture?  9.  Give  the  emer- 
gency treatment  you  would  employ  in  poisoning  by 
Corrosive  Sublimate;  by  Chloral.  10.  Name  three 
mineral  emetics ;  three  vegetable  emetics.  N.  B. — In 
giving  the  doses,  WRITE  THE  NAME  OF  THE 
DRUG  and  give  the  minimum  and  maximum  Dose, 
unless  otherwise  ordered.  11.  What  is  the  dose  of 
Arsenous  Acid?  Salicylic  Acid?  Benzoic  Acid? 
Diluted  Hydrocyanic  Acid?  12.  What  is  the  dose 
of  Bismuth  Subnitrate?  Potassium  Bromide?  Cor- 
rosive Sublimate?  Salol?  13.  What  is  the  dose 
of  Extract  of  Belladonna?  Extract  of  Opium? 
Fluidextract  of  Ergot?  Fluidextract  of  Valerian? 
14.  What  is  the  dose  of  Aconitine?  Aloin?  Dig- 
italin? Cocaine?  15.  Give  the  dose  of  Dover's 
Powder;  Tully's  Powder;  Brown  Mixture; 
Basham's  Mixture. 


THE  ETHICAL  CONSCIENCE  IN  PHARMACY.* 

It  Should   Operate  in  Espousing  Pure   Food   and   Drug   Legislation   for  the  Protection   of  the  Public 
Health — Higher  Education  Should  Be  Attained  in  Pharmacy. 

By  DR.  RICHARD  O.  BEARD, 

Professor  of  Anatomy  and  Physiology  of  the  College  of  Pharmacy  of  the  Univeisity  of  Minnesota. 


Twenty  years  ago,  perhaps,  James  Russell  Lowell, 
speaking  at  a  banquet  of  business  men  in  Boston, 
proclaimed  the  coming  of  the  time  when  men  would 
be  guided  by  "that,  good  taste  which  is  the  conscience 
of  the  mind,"  as  by  "that  conscience  which  is  the 
good  taste  of  the  soul." 

They  who  heard  and  felt  the  force  of  that  won- 
derful epigram,  applied  to  the  conduct  of  public 
and  commercial  life,  must  have  realized  that  they 
were  in  the  presence  not  only  of  a  poet,  but  of  a 
prophet  of  his  day.  For  the  moral  sense,  even  in  a 
rudimental  form,  was  not  then  a  powerful  factor 
either  in  the  forum  or  the  market-place.  Commer- 
cialism dominated  too  fully,  as  it  still  dominates  too 


*Read   at   the   recent   annual   meeting   of   the   Minnesota 
Pharmaceutical  Association  and  contributed  by  the  author. 


often,  the  mind  and  soul  of  men,  to  permit  the  free 
exercise  of  the  good  taste  of  the  ideal  conscience  in 
business  or  governmental  affairs.  The  formula  of 
physical  warfare — to  the  strong,  the  battle;  to  the 
victor,  the  spoils ;  to  the  swift,  the  race ;  and  to  the 
devil,  the  hindmost — had  been  translated,  long  be- 
fore, into  the  terms  of  the  not  less  strenuous  strug- 
gle for  industrial  existence  or  political  success.  Too 
often,  indeed,  there  had  been  imposed  upon  the  em- 
ployment of  force  the  exercise  of  cunning ;  upon  the 
indulgence  of  greed,  the  practice  of  graft ;  upon  the: 
worship  of  speed,  the  cruelty  of  the  Juggernaut: 
upon  the  goal  of  failure,  the  cul-de-sac  of  despair. 

Yet  with  all  this  food  for  pessimism  in  the  com- 
mercial and  political  characteristics  of  his  day, 
James  Russell  Lowell  still  foretold  the  coming  ofj 
the  reign  of  that  good  taste  which  is  the  highest! 
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expression  of  the  intellectual  and  spiritual  con- 
science. That  he  was  no  mere  idealist,  who  dreamed 
dreams,  but  a  seer  who  "saw  into  the  future  far  as 
human  eye  could  see;  saw  the  vision  of  the  world 
and  all  the  wonder  that  would  be,"  the  history  of 
to-day  bears  witness.  He  discerned  the  forces  of  an 
evolution  already  at  work  in  the  moral  nature  of 
men  which  most  men  of  his  day  and  generation 
could  not  see. 

The  present  decade  has  been  marked  in  America 
by  the  great  awakening  of  a  public  conscience,  by 
the  organized  operation  of  a  mighty  mass  of  indi- 
vidual consciences  educated  to  the  judgment  of  ques- 
tions of  right  and  wrong,  of  good  taste  and  bad 
taste,  in  public  affairs.  This  public  conscience  has 
already  proved  its  elemental  power.  It  has  chal- 
lenged the  prostitution  of  public  office  to  private 
gain.  It  has  arraigned  the  direct  or  indirect  spolia- 
tion of  the  public  treasury.  It  has  revealed  the 
skeleton  in  a  hundred  political  closets.  It  has  con- 
demned the  system  of  political  tithes  and  the  contri- 
bution of  campaign  taxes  without  the  consent  of  the 
real  contributors.  It  has  attached  its  true  name  and 
penalty  to  the  fattening  of  trust  officials  upon  trust 
funds.  It  has  restored  valuable  franchises  to  the 
public  control.  It  has  declared  for  the  public  own- 
j  ership  of  public  privileges.  It  is  forbidding  discrim- 
ination in  railway  rates  between  competitors  or 
competing  points.  It  is  moving  for  the  revision  of  a 
{too  discriminative  tariff.  Most  recently  it  has  ex- 
posed adulteration  and  pollution  in  the  preparation 
of  human  foods.  But  now  it  is  forcing  the  enact- 
ment of  food  inspection  and  of  food  and  drug  purity 
laws  in  the  United  States  Congress. 

And  here  it  is  that  we  reach  a  focal  point  of  in- 
terest in  the  awakening  and  exercise  of  this  ethical 
conscience.  Evidencing  itself  at  so  many  different 
points  of  reform,  it  reaches  one  at  which  it  comes  in 
immediate  touch  with,  and  from  which  it  makes  im- 
mediate demand  upon,  the  professions  of  pharmacy 
and  medicine. 

PURE  FOOD  AND  DRUG  LEGISLATION. 

This  association  meets  at  a  moment  of  opportu- 
nity. It  is  a  moment  of  cardinal  opportunity  for 
the  exercise  of  that  good  taste  which  is  the  con- 
science of  the  mind  in  relation  to  public  affairs. 
This  opportunity  lies  in  the  power  of  your  calling 
"id  of  mine  to  determine  public  sentiment,  and  to 
ifluence  legislative  action,  to  the  passage  of  these 
■  md  similar  measures  for  the  protection  of  the  public 
liealth.    With  the  conservation  of  the  public  health 


the  pharmacist  and  the  physician  are  most  directly 
charged.  Knowledge  is  power,  and  they,  of  all 
classes  of  the  people,  know  the  extent  of  the  public 
danger  and  the  urgency  of  the  public  need. 

It  will  be  in  itself  a  very  great  gain  if  Congress 
should  enact — or  shall  have  already  enacted  at  this 
speaking — a  pure  food  and  medicine  bill.  Some 
form  of  such  a  law  Congress  will  surely  pass,  not 
only  because  the  public  conscience  is  already  aroused 
to  a  point  of  sufficiently  urgent  demand,  and  because 
the  republican  party  will  fear  to  answer  to  the  people 
for  its  failure  to  meet  that  demand,  but  also  because 
so  many  classes  of  food-purveyors  are  intimidated 
by  publicity,  and,  alarmed  by  the  prospect  of  busi- 
ness losses,  have  joined  themselves  to  the  demand 
for  such  legislation  as  will  tend  to  restore  popular 
confidence. 

But  any  kind  of  legislation  will  not  do.  It  rests 
very  largely  with  such  bodies  as  this  association  to 
see  to  it  that  this  legislation  is  made  effective  so  far 
as  its  drug-regulating  features  are  concerned.  Are 
we  ready  to  sacrifice  something  possibly  of  private 
profit,  by  placing  ourselves  upon  public  and  political 
record  for  the  general  good  ?  Shall  we  help  to  strike 
a  death-blow  at  the  most  dangerous  of  all  foes  of 
modem  medical  science,  at  the  most  pernicious  ele- 
ment in  the  business  of  pharmacy,  the  patent-medi- 
cine trade  ?  This  legislation  will  not  be  effective,  so 
far  as  its  drug  provisions  are  concerned,  unless  it 
accomplishes  this  result. 

At  this  writing  a  powerful  patent-medicine  lobby 
has  been  hard  at  work  in  Washington  for  several 
weeks  to  secure  to  its  clients  the  continuance  of  the 
right  to  conceal  from  the  public  the  true  content  of 
their  questionable  and  often  miserably  destructive 
wares.  It  will  be  to  a  very  large  extent  the  fault  of 
the  professions  of  medicine  and  pharmacy  if  it  suc- 
ceeds. Once  more  it  will  be  the  triumph  of  commer- 
cialism over  conscience,  the  denial  of  the  quality  of 
good  taste  in  the  relations  of  business  and  society. 
If  that  lobby  is — perhaps  by  now — defeated,  and  an 
honest  as  well  as  a  pure-drug  bill  is  passed,  it  will 
mean  the  elevation  of  medicine  and  pharmacy  to  a 
higher  plane  than  either  has  occupied,  of  recent 
years,  in  the  public  esteem  and  the  advancement  of 
both  to  a  larger  capacity  for  public  service  than  they 
have  yet  enjoyed. 

The  obligations  of  our  professions,  related  as 
they  are  in  this  good  work,  do  not  stop  there.  Na- 
tional legislation  is  but  the  beginning  of  protection. 
It  will  compass  the  large  field  of  interstate  and  for- 
eign commerce  in  foods  and  drugs,  but  it  must  be 
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reenforced  by  State  enactments  of  similar  character 
and  purport.  Protection  must  come  from  within, 
as  well  from  without,  our  own  borders.  Here  it  is 
that  the  State  associations  may  do  their  most  im- 
portant public  duty  and  may  establish  most  firmly 
a  high  standard  of  business  and  professional  ethics. 
The  local  manufacture  and  sale  of  impure  and  dis- 
honest foods  and  medicines  is  as  dangerous  as  their 
importation  from  without;  becomes  more  danger- 
ous, in  fact,  as  interstate  products  are  excluded. 

THE  NECESSITY  OF  STATE  LEGISLATION. 

But  it  is  not  merely  in  determining  legislation 
that  the  high  obligation  of  the  physician  and  the 
pharmacist  rests.  Justice  to  one's  fellows  consists 
in  something  more  personal  and  immediate  than 
that  low  average  of  conduct  which  crystallizes  under 
the  forms  of  law.  It  demands  action  more  spon- 
taneous than  that  which  awaits  State  or  national 
compulsion.  That  good  taste  which  should  govern 
our  relations  to  the  public  puts  us  upon  higher 
ground.  It  dictates  that  the  physician  shall  not  pre- 
scribe and  that  the  pharmacist  shall  not  sell  any 
medicinal  preparation  for  human  consumption  of 
which  the  nature,  the  ingredients,  and  the  physio- 
logic action  are  not  known.  The  unquestioning 
supply  of  doubtful  or  toxic  agents,  in  answer  to  the 
purchasers'  ignorant  demand,  may  be  permissible 
under  the  laws  of  trade,  but  it  is  not  responsive  to 
any  ethical  principle. 

The  golden  rule,  which  was,  indeed,  a  projection 
upon  centuries  of  time,  is  coming  home  to  the  busi- 
ness conscience  of  to-day.  "Am  I  my  brother's 
keeper  ?"  is  answered  still  as  it  was  in  the  childhood 
of  the  race :  "The  voice  of  thy  brother's  blood  crieth 
unto  me  from  the  ground."  And  the  metaphor,  is 
not  forced.  There  is  no  more  gross  or  criminal 
commercialism  than  that  which  traffics  with  human 
life  or  human  health  for  gain.  The  manufacture 
and  the  exploitation  of  a  patent-medicine,  for  the 
cure  of  unknown  ills,  is  an  assault  upon  the  purse 
of  the  public,  if  the  remedy  is  harmless,  and  an 
assault  upon  the  health  of  the  purchaser  if  it  is  not. 
He  who  sells  or  directs  the  purchase  of  a  possibly 
toxic  agent,  the  innocent  or  dangerous  quality  of 
which  is  not  known,  is  an  accessory  before  the  fact. 

PATENT   VERSUS    PROPRIETARY    MEDICINES. 

In  seeking  to  fix  this  high  standard  of  responsi- 
bility upon  the  pharmacist  and  the  physician  alike, 
I  want  to  draw  the  sharp  line  of  distinction  between 
patent  and  proprietary  medicines  which  I  sought  to 


define  when  I  had  the  privilege  of  addressing  this 
association  upon  a  previous  occasion.  So  far  from 
condemning  the  proprietary  medicine,  I  believe  that 
it  marks,  in  general,  an  advance  in  pharmaceutical 
science.  The  guaranteed  formula  of  every  com- 
pounded preparation  should  be  the  crucial  point  of 
our  present-day  demand.  Accuracy  and  elegance 
in  proprietary  remedies,  and  the  standardization  of 
all  simple  or  single  drugs,  are  the  points  of  progress 
at  which  the  modern  pharmacist  should  aim.  For 
these  proprietary  preparations  and  these  standard- 
ized drugs  are  the  products  of  finished  laboratory 
methods,  and  they  indicate,  I  believe,  the  tide-mark 
of  achievement  in  the  fine  art  of  the  pharmacy  of 
to-day. 

Such  formulation  and  standardization  furnish, 
moreover,  the  essential  safeguards  of  the  consumer. 
Like  all  scientific  advances,  such  new  features  invite 
resistance,  because  they  imperil  older  and  cruder 
forms  of  practice.  They  necessarily  invade,  more 
or  less,  the  province  of  the  old-fashioned  prescrip- 
tion-counter. But,  after  all,  they  involve  not  so 
much  an  ultimate  loss  as  a  necessary  readjustment 
of  business  profits. 

They  incite  opposition,  also,  at  another  point,  and 
one  at  which  inertia  is  always  painfully  felt.  They 
necessitate  the  higher  education  of  the  compounder 
and  dispenser  of  drugs.  They  involve  the  attain- 
ment of  a  higher  knowledge  of  drugs  and  of  more 
scientific  processes  of  drug  preparation.  They  mean 
the  employment  of  fewer  prescription  clerks  and  of ' 
a  larger  number  of  accomplished  chemists.  They 
lay  stress  upon  the  growing  necessity  for  the  col- 
lege training  of  every  pharmacist.  i 

It  is,  indeed,  a  curious  commentary  upon  the  val-| 
uation  we  attach  to  human  life  that  we  have  for  so 
long  rested  the  responsibility  for  human  health  and 
the  relief  of  human  disease  in  hands  so  inadequately 
trained  for  so  important  service. 

HIGHER  EDUCATION  NECESSARY  IN  PHARMACY. 

Again,  at  a  new  point,  we  hail  the  evidence  of  the 
awakening  of  a  public  conscience,  of  the  guiding 
influence  of  "that  good  taste  which  is  the  conscience 
of  the  mind,"  in  the  movement  which  is  making  for 
the  fuller  education,  the  more  perfect  preparation 
of  those  who  engage  in  the  professions  which  are 
the  special  repositories  of  human  confidence  and 
the  peculiar  ministries  to  human  need.  Pharmacy 
is  one  of  those  callings. 

The  pharmacist  should  be,  first  of  all,  a  man  oi 
woman  of  education.      (And  if  I  use,  in  general.. 
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he,"  let  me  not  fail  in  welcoming  wo- 
man into  the  modern  science  and  the  fine  art  of 
pharmacy.)  A  principle  of  selection  should  operate 
at  the  portals  of  the  profession.  A  certain  training 
is  ever  desirable  in  him  who  is  to  be  charged  with 
peculiar  responsibility,  and  particularly  so  when 
that  responsibility  extends  to  the  life  and  health  of 
human  beings.  Not  every  man  who  has  spoiled  a 
good  farmer  or  a  good  mechanic  to  go  behind  the 
prescription  counter  has  necessarily  made  a  wise 
choice.  His  fitness  should,  at  least,  be  tested  by 
some  standard  of  preparation.  The  pharmacist  of 
the  future  must  be  a  scientist.  His  preliminary  edu- 
cation should  therefore  bear  upon  his  scientific  fu- 
ture. In  his  professional  training  a  mastery  of 
certain  sciences  should  be  fundamental. 

Mineralogy  and  chemistry,  as  covering  the  struc- 
}tural  qualities  and  the  functional  behavior  of  the 
'inorganic  bodies  with  which  he  has  to  deal ;  botany, 
as  covering  the  structural  qualities  and  the  func- 
jtional  behavior  of  the  flora  which  he  utilizes;  anat- 
bmy  and  physiology,  as  acquainting  him  with  the 
structural  qualities  and  the  functional  behavior  of 
i:he  animal,  and,  especially,  the  human  body,  upon 
vhich  pharmaceutical  agents  are  to  operate;  phar- 
nacology,  pharmacognosy,  and  toxicology,  as  in- 
(orming  him  of  the  nature,  the  preparation  and  the 
general  and  specific  effects  of  such  agents; — these 
re  the  foundational  branches  upon  which  the  phar- 
macist's two  indispensable  years  of  college  training 
Ihbuld  be  spent.     Advanced  courses  should  cover 
vhat  may  be  called  the  clinical  or  special  branches 
f  his  education,  and  among  these  should  be  in- 
luded  the  essentially  artistic  and  the  desirably  es- 
letic  features  of  his  art.     In  a  word,  the  science 
nd  the  art  of  pharmacy  must  be  distinctively  rec- 
gnized  and  attained  in  order  that  the  student  may 
e  suitably  equipped  for  this  responsible  branch  of 
le  public  service — in  order  that  he  may  command 
le  public  confidence  and  share  in  that  mutual  re- 
ject which  should  lie  between  him  and  the  phy- 
cian. 
With  such  a  preliminary  culture,  and  with  such 


a  scientific  training,  the  pharmacist's  calling  will 
take  on  a  truly  professional  quality,  and  to  his  ven- 
erable art,  which  has  grown  so  greatly  in  commer- 
cial consequence,  will  return  in  full  measure  that 
ancient  dignity  which  made  of  alchemy  the  servant 
of  philosophy,  but  which  in  this  later  day,  and  in 
loftier  association,  will  make  of  pharmacy  one  of 
the  chief  divisions  of  modern  science. 

THE  WEAPON  OF  BRUTUS. 

I  am  well  aware,  Mr.  President,  that  the  sugges- 
tions of  needed  progress  in  the  profession  of  phar- 
macy carry  with  them  a  suggestion  of  criticism  of 
the  present  status,  and  that  this  criticism,  coming 
from  a  guest  of  your  hospitable  platform,  may  ap- 
pear ungracious.  But,  like  Brutus,  in  his  memorable 
defense,  I  have  the  same  weapon  for  my  own  calling 
as  I  have  used  upon  yours.  Proud  as  I  am  of  my 
profession,  I  have  long  failed  to  find  any  dignity  in 
that  professional  courtesy,  so-called,  which  holds 
the  practice  of  medicine  always  above  reproach. 
Your  calling  and  mine  can  afford  to  be  honest  with 
their  own  shortcomings.  All  growth  rests  upon  an 
acknowledgment  of  its  need.  That  complacency 
which  forever  applauds  itself  is  fatal  to  advance. 
It  should  be  the  business  of  every  man  to  see  to  it 
that  those  who  come  after  him  are  better  fitted  than 
he  to  carry  on  the  torch  which  at  some  time  or  other 
he  will  cease  to  bear.  In  the  midst  of  our  best  living 
we  are  forever  dying,  but  death  comes  to  us  in  one 
of  two  ways:  (1)  death  by  disintegration,  self- 
included  death,  in  which  the  world  has  no  gain  but 
by  the  return  of  those  elements  into  which  we  are 
finally  resolved;  (2)  death  by  division  and  multipli- 
cation into  those  who  follow  us  and  to  whose  lives 
we  add  the  unearned  increment  of  ours.  This  is  not 
death  in  life,  but  life  in  death.  He  is  dead  already, 
indeed,  who  is  unwilling. that  the  race  shall  "rise 
upon  the  stepping-stones  of  his  dead  self  to  higher 
things."  He  lives  again  in  lives  made  better  for  his 
presence  whose  vision  pierces  the  night  of  his  own 
limitations  and  who  continually  works  and  waits 
for  the  dawning  of  a  larger  day. 
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SELECTIONS. 


THE  KIND  OF  MEN  EMPLOYERS  WANT. 

Employers  want  men  who  combine  with  ambition 
and  natural  talents,  honesty  and  the  capacity  for  hard 
work.  ' '  But  why  lay  such  stress  on  honesty  ? ' ' 
"The  honesty  of  employees  is  guaranteed  by  the 
bonding  companies."  In  fact  they  often  make  em- 
ployees financially  honest  by  holding  over  them  the 
constant  threat  of  detection  and  punishment.  But 
they  have  to  do  only  with  financial  integrity.  The 
employees  whose  dishonesty  is  most  costly  are  often 
those  who  would  never  take  a  cent  from  the  till,  but 
who  defraud  the  employer  through  thefts  of  time, 
through  half-hearted  effort,  or  through  placing  their 
own  interests  above  those  of  their  firm. 

Honesty  means  something  more  than  financial  relia- 
bility. It  is  the  quality  which  makes  a  man  work 
without  watching  the  clock,  or  being  afraid  that  he 
will  give  his  employer  more  value  than  he  is  being 
paid  for.  The  honest  employee  brings  to  his  work  the 
best  effort  of  which  he  is  capable,    and  begrudges 


nothing  where  the  interests  of  his  employer  are  at 
stake. 

A  young  man  was  recently  applying  to  a  well-known 
employer  for  a  position.  He  was  in  the  midst  of  rather 
a  glowing  description  of  his  peculiar  qualifications  for 
the  place,  when  the  employer  interrupted  him  with : 
"  Never  mind  about  all  this.  There  is  just  one  thing 
I  want  to  know.      Will  you  work?  " 

Every  man  who  intends  to  make  himself  of  value  to 
his  employer  and  to  win  advancement  (and  the  two  go 
hand  in  hand,  despite  all  that  pessimists  may  say) 
must  have  this  capacity  for  work.  No  matter  how 
great  his  ability,  how  thorough  his  education,  or  how 
attractive  his  personality,  these  qualities  are  as  worth- 
less as  a  locomotive  without  fuel  unless  backed  up  by 
persistence  and  energy.  He  may  be  retained  for  a 
time  because  of  his  ability,  but  in  the  long  race  he  will 
be  found  wanting.  Some  day  his  employer  will  be 
forced  to  give  the  position  which  he  has  hoped  for,  and 
which  by  his  natural  talents  he  is  preeminently  fitted 
to  fill,  to  a  man  who,  although  less  capable,  has  shown 
himself  to  be  a  worker. 

It  is  work  that  makes  a  good  salesman — not  natural , 


^ 


Me.  Cooban's  Soda  Fountain.— Mr.  B.  S.  Cooban,  the  editor  of  the  Bulletin's  department  "The  Druggist's  Specialties,"  installed  a  new  fountain 
last  season,  and  our  readers  will  doubtless  agree  with  us  that  it  is  a  beauty.  Mr.  Cooban  has  original  ideas  about  most  things,  and  we  believe  the 
fountain  was  very  largely  the  creature  of  his  own  conception.  Most  of  the  equippaent,  however,  was  furnished  by  the  Liquid  Carbonic  Manufac- 
turing Co.  Mr.  Cooban  has  a  very  large  and  profitable  soda  trade.  He  makes  the  very  best  soda  he  knows  how  to  produce,  and  then  he  charges 
10  cents  for  It— 10  cents,  that  is,  for  ice-cream  soda.  Others  in  his  neighborhood  sell  it  for  5  cents,  but  he  has  no  difficulty  in  doing  a  large  soda 
business  throughout  the  entire  twelve  months  of  the  year.  He  makes  all  of  his  own  ice  cream,  and  he  told  our  readers  how  he  did  it  in  an  article 
published  in  the  Bulletin  for  May,  19C5. 


I 


BULLETIN  OF  PHARMACY 


337 


ability,  appearance,  or  personality.  One  of  the  best 
salesmen  in  the  United  States  is  red-headed,  homely, 
and  uncouth  —  he  does  not  seem  capable  of  selling 
bread  to  a  hungry  millionaire.  Yet  he  sells  on  an 
average  more  than  $100,000  worth  of  goods  a  year,  in 
a  field  where  competition  is  remarkably  keen.  He 
succeeds  by  making  hard  work  take  the  place  of  the 
adaptability,  the  personal  magnetism,  and  the  appear- 
ance which  he  lacks. 

The  perseverance  of  this  salesman  is  the  quality 
lacking  in  many  men.  Plenty  of  men  can  work  hard 
when  the  road  to  success  seems  clear,  but  when  diffi- 
culties thicken  they  lose  their  grip.  Others  work  by 
spurts,  keying  themselves  up  to  high  pitches  for  brief 
periods,  and  then  lapsing  to  half-hearted  effort. 
Neither  the  fair-weather  type  nor  the  sky-rocket 
worker  is  desired.  Employers  want  men  who  can  be 
relied  upon  for  even  better  effort  when  the  skies  are 
dark  than  in  times  of  prosperity,  and  who  will  be  as 
persistent  the  month  after  next  as  they  are  to-day. 

In  considering  applicants  for  positions,  employers 
jare  always  on  the  watch  for  signs  of  this  persistence. 
Many  well-known  business  men  think  they  can  judge 
a  man  on  this  point  by  the  manner  in  which  he  seeks 
3  place,  and  this  is  not  a  bad  method,  for  there  are  few 
positions  worth  the  having  which  can  be  secured 
without  persistence. 


To  the  technical  man,  more  than  to  any  other  kind 
of  man,  perhaps,  is  intense  application  necessary. 
Science  is  advancing  so  rapidly  that  if  he  does  not 
apply  himself  both  in  the  office  and  out  he  will  soon 
be  left  behind.  One  of  the  most  eminent  consulting 
engineers  in  the  world  says  that  he  works  on  an  aver- 
age more  than  twelve  hours  a  day.  "I  don't  do  this 
from  choice,"  he  says,  "  but  because  I  am  forced  to  in 
order  to  hold  my  place  in  my  profession.  If  I  were  to 
give  up  the  studying  I  do  outside  the  office  hours, 
even  for  a  few  months,  I  should  find  myself  behind 
the  times." 

Men  often  advance  to  some  responsible  position,  and 
then  suddenly  and  without  apparent  reason  fail  and 
drop  out.  "The  place  got  too  big  for  him,"  we  say. 
But  in  most  cases  the  real  reason  for  the  failure  is  that 
the  man  began  to  slacken  in  effort,  thinking  that  he 
had  advanced  so  far  on  the  ladder  of  success  that  he 
could  afford  to  take  things  easy. 

For  the  business  man  of  to-day  there  is  no  such 
thing  as  taking  things  easy.  The  higher  he  gets,  the 
more  is  expected  of  him,  and  the  harder  he  must 
strive.  The  president  of  a  great  manufacturing  com- 
pany, for  example,  says  that  one  of  his  duties  alone,  the 
securing  of  capable  assistants,  is  harder  work  than  he 
ever  had  to  do  when  he  was  only  the  head  of  a  minor 
department.     The  man  who  does  not  realize  that  con- 


A  Mississippi  PHARMACY.-This  engraving  illustrates  the  pharmacy  of  L.  E.  Llde  &  Ck).,  of  Columbus,  Miss.     Mr.  Lide  was  a  member  of  th& 

•laas  of  02  of  the  Philadelphia  College  of  Pharmacy,  and  in  the  illustration  he  is  seen  standing  just  outside  the  soda  fountain.     The  store  is  a 

landsome  one,  but  the  photograph  scarcely  does  it  justice.     The  fountain  is  one  of  the  attractive  products  of  the  Liquid  Carbonic  Company,  and 

"  neat  marble  counter  is  well  indicated  in  the  engraving.    The  fixtures  are  all  in  quartered  oak,  new  and  up-to-date  in  design,  while  the  celling  is. 

ornamented  meUl.     The  show-cases  are  of  plate-glass  and  the  very  latest  in  design.     The  floor  is  inlaid.    Lide  &  Co.  are  aggressive  druggists, 

ind  they  enjoy  a  business  in  keeping  with  the  live  and  up-to-date  appearance  of  their  store. 
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tinuous  effort  is  as  essential  to  a  general  manager  as  to 
an  office  boy  will  not  be  of  permanent  value. 

The  managing  director  of  one  of  the  largest  British 
banking  institutions,  having  more  than  one  hundred 
branches  throughout  the  world,  attributes  the  failure 
of  many  men  to  not  realizing  this  truth.  It  has  been 
his  observation  that  out  of  one  hundred  employees 
starting  on  an  apparently  equal  footing,  only  ten  ever 
rise  above  the  surface,  and  of  this  number  not  more 
than  one  ever  proves  fit  to  hold  permanently  a  position 
of  great  trust  and  responsibility.  The  other  nine 
begin  to  take  things  easy  as  they  advance  farther  and 
farther,  and  thus  fail  to  reach  their  maximum  value. 
For  of  fit  men  there  is  great  scarcity.  Whenever 
found,  large  salaries  and  unlimited  opportunities  for 
advancement  await  them. — H.  J.  Hapgood,  in  The 
World's   Work. 


THE  OVERCROWDING  OF  THE  MEDICAL  PROFESSION. 

[Those  pharmacists  who  are  inclined  to  think  (mistakenly, 
as  we  believe)  that  their  calling  has  become  less  remunerative, 
and  provided  with  fewer  and  fewer  opportunities,  may  perhaps 
take  heart  when  they  find  from  the  following  article  that  the 
complaint  is  as  bad  if  not  considerably  worse  in  the  sister  pro- 
fession of  medicine. — The  Editors.] 

In  past  years  this  journal  has  referred  to  the  fact  that 
there  was  very  little  uplift  in  medical  education.  A 
few  schools  in  the  United  States  have  increased  their 
preliminary  requirements  and  have  broadened  the  cur- 
riculum so  that  they  are  capable  of  turning  out  accom- 
plished physicians.  The  increase  in  requirements  of 
these  schools  has  furnished  the  opportunity  for  other 
schools  to  open  the  door  for  a  quick  and  easy  entrance 
into  the  profession.  Within  the  last  year  or  two  there 
has  been  a  marked  falling  off  in  the  number  of  medical 
students.  A  few  medical  schools  report  an  increase, 
but  the  average  attendance  is  distinctly  lessened. 
This  happy  result  is  probably  brought  about  by  a 
recognition  of  the  overcrowding  of  the  profession, 
which  is  rapidly  leading  to  results  in  this  country 
similar  to  those  which  obtain  in  Europe.  Medical  fees 
have  fallen  to  so  low  an  ebb  in  Austria  that  physicians 
are  performing  vaccinations  at  five  cents.  We  are  on 
the  verge  in  this  country  of  a  time  when  a  recent 
graduate,  no  matter  how  well  equipped,  will  have  diffi- 
culty in  earning  a  modest  livelihood.  Heretofore  the 
conditions  have  been  quite  different,  and  it  was  not 
difficult  for  a  young  man  to  pick  out  a  location.  Large 
sections  of  the  country  were  filling  up  and  towns 
developed  within  a  few  days,  all  of  which  needed 
physicians.  The  number  of  physicians  has  been  about 
I  in  500,  which  is  an  overcrowding  of  the  profession, 
but  it  is  felt  less  in  a  country  that  has  a  large  un- 
settled area  and  in  which  the  population  is  increasing 


rapidly.  These  conditions  have  changed.  The  West 
is  largely  settled,  and  there  is  very  little  wild  produc- 
tive land  open  for  settlement.  An  increased  density 
of  population  will  make  the  proportion  of  one  physi- 
cian to  500  inhabitants  much  more  effective  from  the 
standpoint  of  competition  than  it  is  in  a  sparsely  settled 
community. 

Thete  were  graduated  last  year  about  5500  medical 
students,  more  than  twice  as  many  as  were  needed  to 
fill  up  the  loss  in  the  ranks  caused  by  death.  It  is 
difficult  to  say  just  how  many  physicians  died  last  year 
in  the  United  States,  but  probably  close  to  2300.  We 
therefore  need  that  number  of  medical  men  to  fill  up 
the  ranks  depleted  by  death.  The  addition  of  over 
twice  this  number  to  the  already  overcrowded  ranks 
will  produce  a  condition  of  affairs  where  the  supply  of 
medical  talent  will  be  so  abundant  and  the  wages  will 
be  so  low  that  a  living  will  practically  be  impossible. 

It  should  be  the  business  of  physicians  everywhere 
to  dissuade  students  entering  on  the  study  of  medicine. 
They  should  be  frankly  told  the  situation  and  advised 
not  to  begin  the  study.  If  every  medical  college  in  the 
United  States  were  to  be  closed  for  five  years,  it  would 
be  of  advantage  to  the  profession  and  the  community. 
— Editorial  in  Medicine. 


THE   OLD   AND   NEW   CHEMISTRY. 

In  giving  a  brief  sketch  of  the  evolution  of  chem- 
istry from  the  earliest  times  up  to  the  present  day  the 
lecturer  divided  the  history  of  chemistry  into  five 
periods.  The  first  of  these,  which  extends  from  the 
earliest  times  to  the  first  centuries  of  the  present  era, 
may  be  divided  into  three  sections,  and  comprises, 
first,  what  little  is  known  of  the  chemical  arts  of  the 
Indians,  Egyptians,  and  Hebrews  down  to  the  seventh 
century,  and  can  only  be  judged  by  the  metals,  glass, 
colors,  and  other  antiquities  left  by  these  peoples; 
secondly,  the  philosophic  studies  and  speculations  of 
the  Greeks  and  Romans ;  and  thirdly,  the  rise  and 
progress  of  mysticism  of  the  later  Alexandrian  schools, 
in  which  chemistry  first  appears  as  a  branch  of  occult 
learning.  The  second  period,  which  corresponds  to 
the  middle  ages  of  European  history,  is  the  period  of 
alchemy  associated  with  the  names  of  Rhazes,  Avi- 
cenna,  and  Geber  in  the  East,  and  of  Albertus  Magnus, 
Roger  Bacon,  Lully,  and  Basil  Valentine  in  the  West. 
With  the  third  period,  which  extends  over  the  two^ 
centuries  after  the  Reformation,  is  associated  the  rise 
of  medical  chemistry  as  developed  by  Paracelsus, 
Glauber,  Agricola,  and  others.  The  fourth  perio<? 
falls  within  the  seventeenth  and  eighteenth  centuries; 
and  is  the  first  in  which  chemistry  stands  out  as  a  defi 
nite  subject  with  a  special  field  of  investigation  apan 
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nn  applications;  it  was  inaugurated  by  Boyle,  and 
6  concluded  by  the  brilliant  discoveries  of  Black, 
vendish,  Priestley,  and  Scheele.  The  fifth  period, 
Lt  of  modern  chemistry,  in  which  the  subject  is 
5ed  to  the  rank  of  an  exact  science,  was  inaugurated 
jj  Lavoisier. 

iThe  Egyptian's  knowledge  of  metallurgy  appears  to 
J/e  been  confined  to  the  metals  gold,  silver,  copper, 
h,  lead,  and  tin,  the  latter  being  used,  together  with 
jjper  or  even  copper  and  iron,  in  the  form  of  bronze. 

!th  the  discovery  of  mercury  the  number  of  metals 
)wn  was  brought  to  seven,  and  as  this  number  was 
^,-ed  to  the  Egyptians  and  Persians,  all  things  which 
ted  to  this  number  were  supposed  to  have  some 
j^iicction  with  each  other,  and  thus  arose  the  rela- 

Iiship  between  the  names  and  symbols  of  the  metals 
ti  the  names  of  the  gods  and  the  planets.     During 
alchemistic  period  this  connection  with  astrology 
the  occult  sciences  was  largely  developed  by  the 
cnipulous,  while  on  the  part  of  the  more  serious 
kers  an  earnest  search  was  made  after  three  princi- 
:     First,  a  universal  medicine,  the  elixir  of  life ; 
«ndly,  a  universal  solvent;  and  thirdly,  the  trans- 
w  ation  of  metals. — An  abstract  of  a  lecture  delivered 
Royal   Institution  in  London  by   Sir  James 


WHAT  IS  PROFIT? 


is  that  which  remains  when  goods  are  sold  at 

knee  over  the  purchase  price  and  after  the  cost 

jht,  clerk  hire,  rent,  insurance,  and  other  store 

are  deducted.     A  great  many  people  engaged 

^ess  cannot  understand  why  they  do  not  make 

jney  when  they  sell  their  goods  considerably  at 

|nce  above  the  purchase  price.     The  probabili- 

that   they   conduct   their   business   upon   an 

jant  basis  and  do  not  take  into  consideration 

of  handling  and  disposing  of  their  goods. 

itleman  with  a  taste  for  figures  has  studied  out 

of  running  a  business,  and  as  a  result  of  his 

j;ations  he   says:      It   is  surprising  that  many 

^>usiness  men  deceive  themselves  in  regard  to  the 

doing  business — that  is,  the  total  cost  as  com- 

with  the  total  sales.     If  they  are  making  a  good 

such  a  mistake  may  do  little  harm,  but  if  the 

is  small  the  error  may  be  disastrous.      We  occa- 

y  hear  of  a  retail  business  being  done  at  about  a 

lo  per  cent,  but  if  the  matter  were  investigated 

lid  probably  be  found  that  several  items  of  ex- 

aad  been  omitted  and  that  the  actual  cost  was 

;  25  per  cent. 

1  erest  on  the  capital  should  be  charged  at  a  fair 

t'  say   5   per   cent.     The   salary   of   each   partner 


should  be  figured  as  part  of  the  expense.  All  clerk 
hire,  commissions,  rent,  taxes,  insurance,  heating, 
lighting,  advertising,  traveling,  postage,  and  ofiBce 
expense,  breakage  and  repairs,  freight  and  cartage,  as 
well  as  all  material  used  in  the  store,  such  as  paper, 
twine,  etc.,  should  be  included  ;  in  fact,  the  expense  of 
doing  business  covers  every  cent  paid  out  except  the 
invoice  cost  of  the  goods,  and  no  concern  can  live  un- 
less it  adds  to  the  invoice  cost  enough  profit  to  cover 
all  expenses  of  every  description.  If  the  invoice  cost 
of  an  article  is  $1  and  it  is  sold  for  $1.25,  it  is  easy  to 
say  we  are  making  25  per  cent;  but  if  the  cost  of  doing 
business  is  25  per  cent  of  the  sales,  we  are  selling  at  a 
loss  of  about  6  per  cent  instead  of  a  profit  of  25  per 
cent.  It  should  be  remembered  that  33^  per  cent 
should  be  added  to  the  cost  to  cover  the  expense  of  25 
per  cent  on  the  sales.* 

It  often  happens  that  a  line  of  goods  must  be  sold  at 
an  advance  of  only  5  per  cent  or  10  per  cent  over  in- 
voice cost,  but  if  $100  worth  is  sold  at  5  or  10  per 
cent  advance,  another  $100  worth  must  be  sold  at  40 
to  45  per  cent  over  the  invoice  cost  to  keep  the  sales 
on  a  paying  basis.  Jobbers  sometimes  make  a  failure 
by  selling  goods  on  a  margin  of  2^  to  10  per  cent, 
when  their  expenses  average  10  per  cent  on  the  total 
sales. 

After  inventory  is  taken  it  is  a  good  plan  to  look  the 
thing  squarely  in  the  face  and  ascertain  the  total  cost 
of  doing  the  year's  business.  If  the  result  is  unsatis- 
factory it  may  lead  to  greater  care  in  the  future. 

A  business  which  only  pays  expenses  cannot  be 
called  profitable ;  especially  as  bad  debts  are  not  fig- 
ured in  the  regular  expenses,  and  no  allowance  is 
made  for  goods  which  prove  to  be  unsalable. 

Now  all  of  these  points  enumerated  above  are 
worthy  of  careful  perusal,  and  if  our  readers  will  give 
them  due  weight,  they  will  understand  many  things  in 
regard  to  their  own  business  which  have  puzzled  them 
perhaps  for  years  past.  With  much  competition  to 
meet,  and  with  a  narrow  margin  of  profit,  merchants 
must  conduct  their  business  in  a  very  economical  man- 
ner in  order  to  make  any  money.  They  cannot  sell 
goods  at  cost  to  any  great  extent  nor  allow  a  steady 
drain  upon  their  resources.  They  must  look  after  the 
leaks  and  watch  the  details  of  their  business  closely,  or 
almost  before  they  are  aware  of  it  they  will  find  them- 
selves running  behind. — Criterion. 


*It  is  our  opinion  that  the  percentage  of  profit,  like  that  of 
expense,  should  be  estimated  on  the  sale  price  instead  of  the 
cost  price,  for  then  it  is  possible  to  make  ready  comparisons, 
and  one  avoids  the  risk,  moreover,  of  self-deception.  This  has 
always  been  our  method  of  calculation  in  the  many  articles  on 
the  subject  which  have  appeared  in  the  Bui.i.E'riN  during  the 
last  year  or  two.— The  Editors. 
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PERSONAL. 


DRUG  EXPERT,  MERCHANT,    AND    GLOBE- 
TROTTER. 

To  build  up  the  largest  crude-drug  business  in 
the  United  States,  and  to  make  thirteen  European 
and  Continental  trips  in  pursuance  of  this  aim, 
would  be  considered  a  "record"  by  any  man  con- 
nected with  the  American  drug  trade.  This  is  an 
epitome  of  the  life-work  of  William  B.  Kaufman, 
who  for  twenty-three  years  has  been  in  charge  of 
the  Importing  Department  of  Parke,  Davis  &  Co. 
in  New  York,  and  who  has  been  a  globe-trotter  in 
his  endeavor  to  obtain  the  best  drugs  from  all  over 
the  world. 

Mr.  Kaufman's  rapid  rise  in  the  service  of  Parke, 
Davis  &  Co. — he  now  occupies  one  of  the  foremost 


Mr.  W.  B.  Kaufman. 


positions  in  the  gift  of  that  great  house — is  a  strik- 
ing example  of  the  business  prizes  which  are  within 
reach  of  the  American  youth  endowed  with  pluck, 
ambition,  integrity,  and  an  exceptionally  fine  quality 
of  gray  matter.  Born  in  Georgia  in  1861,  he  started 
his  business  career  as  office-boy  with  the  firm  of 
Domergue  &  Co.,  importers  of  drugs,  dried  fruits, 
and  the  like.  In  due  time  he  was  sent  out  on  the 
road  as  traveling  salesman,  but  a  year  or  two  later 
was  engaged  by  Parke,  Davis  &  Co.  to  develop  their 
Importing  Department  in  New  York  City.  Forty- 
three  employees  in  the  New  York  office  are  now 
required  to  transact  the  most  extensive  crude-drug 
and  gum  business  in  the  country. 

It  has  recently  been  found  necessary  to  establish 


a  new  warehouse  for  the  exclusive  use  of  the  I 
porting  Department,  and  this,  located  at  292,  2!;, 
294,  and  295  South  Street,  not  far  from  the  offi( 
at  90  Maiden  Lane,  is  the  subject  of  illustration  t 
month  in  the  Bulletin's  "Scrap  Book." 

BOTANY  and  MATERIA  MEDIC 

Monthly  review  by  Oi,ivKR  A.  Farwei,!,. 

Useful  Plants  of  Guam. —  I 

The   ninth   volume   of   the   contribution   from  the  U. 
National  Herbarium  is  devoted  to  a  study  of  the  econo 
conditions  which  prevail  on  the  island  of  Guam,  by  Mr.  W. 
Safford.    The  information  will  apply  to  most  of  the  islands 
the  tropics  as  well  as  to  Guam,  as  "it  discusses  the  princi 
plants  used  for  food,  fiber,  oil,  starch,  sugar,  and  forage  in 
Pacific  tropical  islands  recently  acquired  by  the  United  Sta 
and  gives  their  common  names  not  only  in  Guam,  but  in 
Philippine  Islands,   Samoa,  Hawaii,  and  Porto  Rico."    "^ja 
first  part  of  the  volume  is  devoted  to  a  historical  sketch  of  Is 
island  and  its  people,  under  the  following  headings:    I-|- 
torical  Notices,  Physical  Conditions  of  Guam,  Vegetation  f 
the  Island,  Animals  of  the  Island,  The  People,  and  Literati ;. 
The  greater  part  of  the  volume  is  taken  up  by  the  alphabet  1 
list  of  botanical  and  common  names  of  plants,  and  a  discuss  i 
of  their  economic  value  and  uses.    There  are  enumerated 
dye  plants,  24  fiber  plants,  6  gum  and  resin  plants,  20  im 
cinal  plants,   14  oil-yielding  plants,   19   poisonous  plants, 
starch-yielding  plants,  and  10  plants  yielding  tanning  mat 
The  volume  will  be  a  valuable  work  of  reference  to  i\ 
developing  the  economic  industries  of  the  Pacific  islands 
to  students  interested  in  their  natural  history. 


The  Sunflower  as  a  Febrifuge. — 

Consul-General  Guenther,  of  Frankfort,  writes  that  a  S\ 
ish  professor,  according  to  German  newspapers,  has  n 
the  discovery  that  the  sunflower  yields  a  splendid  febrii 
that  can  be  used  as  a  substitute  for  quinine.  Mr.  Guen 
writes  in  Consular  Reports: 

"  'Cosmos'  calls  attention  to  the  fact  that  more  than  j  n 
years  ago  Moncorvo  reported  to  the  therapeutical  societ:pf 
Paris  with  reference  to  the  same  subject.  Accordingly  tie 
sunflower  should  not  only  by  its  growing  exert  a  great  f e  r- 
dispelling  effect,  but  also  yield  a  product  which  is  used  1- 
vantageously  in  malarial  fever.  The  common  sunflowe  is 
originally  an  American  plant.  Its  original  home  is  st  "d 
by  botanists  to  be  Peru  and  Mexico. 

"The  Russian  peasantry  seem  to  be  convinced  that  le 
plant  possesses  properties  against  fever,  and  fever  pati  ts 
sleep  upon  a  bed  made  of  sunflower  leaves  and  also  C'" 
themselves  with  them.  This  use  has  recently  induce; 
Russian  physician  to  experiment  with  a  coloring  matter  ' 
pared  from  sunflower  leaves,  and  it  is  stated  that  he  had  j " 
results  with  it  in  malarial  fever  cases.  Moncorvo  has  j'' 
had  good  results  with  the  coloring  matter  and  with  alcol  " 
extracts  of  the  flowers  and  leaves.  With  100  children  i"^ 
one  month  to  twelve  years  old  he  has,  in  the  majoritjoi 
cases,  effected  as  speedy  a  cure  as  otherwise  with  quinm< 
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LETTERS. 


AN  INTERESTING  EXPERIENCE. 

0  the  Editors : 

I  have  just  had  an  experience  which  is  unlike  any- 
ling  that  has  ever  befallen  me  before,  and  it  has 
i.terested  me  exceedingly.  Let  me  introduce  it  by 
jjoting  the  following  letter,  which  gxplains  the  cir- 
imstance,'^and  which  I  received  only  a  day  or  two 

r.  Barber,  Lamed,  Kans. : 

Dear  Sir — I  write  you  about  a  matter  of  which  you  may 
k  know  but  I  do.  When  I  was  in  Lamed  last  fall,  with 
1/  steam  gang  plow,  I  came  into  your  store  and  got  change 
r  a  bill.     You  made  a  mistake  and  gave  me  a  dollar  too 

ch,  and  I,  being  dishonest,  kept  it. 

i  I  have  started  to  live  a  new  life,  and  want  you  to  forgive 
:  for  doing  that  which  I  would  not  think  of  doing  now. 

I  therefore  send  you  herewith  the  dollar  and  am  sorry  I 

•^  it.  I  remain, 

Yours  truly. 

To  the  foregoing  letter  I  have  replied  to-day  as 
.Hows : 

Dear  Sir — Replying  to  yours  of  March  29  I  beg  leave  to 
Jicnowledge  receipt  of  the  dollar  and  to  thank  you  for  the 
sae. 

It  is  often  said  that  "virtue  is  its  own  reward,"  and  I  do 
r  doubt  that  your  conscience  assures  you  of  the  truthful- 
r  s  of  that  saying.  People  who  go  wrong  and  then  rectify 
t  wrong  and  express  regret  at  having  done  it,  as  you  have 
cie,  certainly  show  the  right  spirit,  and  must  command  the 
rpect  of  all. 

While   I  am  not  personally  acquainted   with  you,   I   feel 

('  at  you  will  succeed  in  your  effort  to  lead  a  different 
in  thanking  you  for  your  kindness,  I  am, 
Yours,  etc. 
L  am  sending  these  letters  to  you  because  I  think 
I  y  may  be  of  interest  to  the  readers  of  the  Bul- 
i-riN.    To  me  the  experience  was  a  unique  one. 

^M.  K.  Barber. 
med,  Kansas. 


» 


REGARDING  RESIN  OF  PODOPHYLLUM. 

itibe  Editors : 

^-  may  interest  you  to  know  that  much  of  the 
phyllin,  or,  as  it  is  officially  called,  "Resin  of 
^phyllum,"  offered  on  the  market  and  sold  as 
S.  P.,"  is  made  with  acetone,  and  not  with  alco- 
as  officially  directed, 
defense  of  this  action,  the  manufacturers  con- 
that  the  solvent  used  acts  simply  as  a  "carrier" 


for  the  resin,  and  that  the  latter  is  precipitated  on 
the  addition  of  water,  and  when  dried  contains  none 
of  the  solvent. 

But  it  has  not  been  shown  that  acetone  dissolves 
the  same  proximate  principles  from  podophyllum 
root  as  does  alcohol;  and  as  resin  of  podophyllum 
is  a  mixture  of  different  proximate  principles,  it 
remains  to  be  proved  that  the  acetone-product  is  as 
active  physiologically  as  the  alcohol-product. 

In  addition,  the  color  of  resin  of  podophyllum 
made  with  acetone  differs  from  the  color  of  the 
resin  made  with  alcohol,  and  the  solubility  of  the 
acetone-product  is  decidedly  less  than  the  solubility 
of  the  alcohol-product. 

Certainly,  the  ethics  of  the  case  demand  that  a 
resin  of  podophyllum  labeled  as  "U.  S.  P."  should 
be  made  strictly  by  the  "U.  S.  P."  process,  and  not 
by  the  acetone  method,  until,  at  least,  it  has  been 
demonstrated  that  the  product  contains  the  same 
proximate  principles  in  the  same  relative  proportions 
as  the  alcohol-product,  and  has  the  same  physiolog- 
ical actions ;  and  this  has  not  been  done. 

Hence  we  contend  that  it  is  a  misnomer  to  label 
resin  of  podophyllum  as  "U.  S.  P."  unless  it  has 
been  made  by  the  "U.  S.  P."  process.  If  made  by  the 
acetone  process,  it  should  be  so  stated  on  the  label 
and  in  quotations.  In  other  words,  the  product 
should  be  true  to  label. 

Smith^  Kline  &  French  Co. 
Harry  B.  French,  Vice-President. 

Philadelphia. 

SILVERING  A  MIRROR. 

To  the  Editors: 

The  article  on  silvering  mirrors  in  the  July  Bul- 
letin, page  307,  recalls  a  visit  several  years  ago  to 
Bausch  &  Lomb's  optical  works,  "where  one  of  the 
many  curious  and  interesting  things  I  saw  was  a 
workman  silvering  concave  mirrors.  As  the  process 
was  different  from  anything  I  have  ever  seen  in 
print,  I  will  try  and  describe  it. 

On  the  table  in  front  of  the  operator  was  a  piece 
of  glass  about  four  inches  square  and  one-half  inch 
thick,  with  a  concave  depression  in  its  stirface  the 
size  of  the  mirror  he  was  making.  On  this  he 
placed  a  piece  of  tin-foil,  pressing  it  lightly  in  place, 
then  adding  a  small  quantity  of  mercury,  brushing 
it  over  the  tin-foil  with  a  camel's-hair  brush;  over 
this  he  placed  a  piece  of  tissue  paper  a  little  larger, 
so  that  it  projected,  say,  one-half  inch;  on  this  paper 
he  put  the  glass  intended  for  the  mirror,  pressing  it 
down  with  one  hand  while  with  the  other  he  gently 
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and  quickly  withdrew  the  tissue  paper.    After  a  few 
minutes  the  mirror  was  removed  from  the  form. 

A  substitute  for  the  glass  form  could  readily  be 
made  with  plaster  Paris  or  Portland  cement.  The 
foil  used  must  be  pure  tin:  ordinary  tin-foil  contain- 
ing lead  will  not  answer.  The  difficulty  in  silvering 
a  mirror  with  mercury  and  tin  lies  in  the  formation 
of  oxide  on  the  surface  of  the  mercury;  this  is 
removed  by  the  tissue  paper  as  it  is  withdrawn. 
With  large  plain  mirrors  this  is  said  to  be  accom- 
plished by  sliding  the  glass  on  the  foil  resting  on 
a  marble  slab,  thus  pushing  the  oxide  or  dross  away. 

A  watch  crystal  makes  a  very  good  concave  mir- 
ror. 

It  is  perhaps  needless  to  say  that  the  glass  must 
be  perfectly  clean. 

E.  L.  Cheeseman. 

Ithaca,  N.  Y. 


TWO  GOOD  ONES. 


To  the  Editors : 

I  enjoy  your  curio  corner.  Allow  me  to  submit 
two  specimens  for  this  department.  Both  of  these 
come  from  the  typical  Southern  darky  and  are  sup- 
posedly unfailing  remedies  for  that  trouble  of  which 
so  few  of  them  are  clear. 

The  formula  for  the  ounce  mixture  was  presented 
by  a  skeptical  sort  of  being  who  wanted  to  know  if 


I  was  "de  Doctah."  After  convincing  him  that  I 
could  wait  on  him  I  was  allowed  to  examine  his 
"subscription,"  being  advised  in  the  meantime  that 
"a  man  sho'  got  to  know  his  business  to  fill  dat 
right."  I  deciphered  it  as  follows:  iodide  potash, 
tr.  gum  guaiacum,  sweet  spts.  of  nitre — spike  with 
iron  of  tr.  iron — all  mix  into  an  ounce  bottle. 

W.   C.   AUTREY. 

Mexica,  Texas. 


SHE  USED  FACE  POWDER. 

To  the  Editors : 

I  am  enclosing  a  note  which  I  received  the  othei 
day.  I  think  it  pretty  good.  It  may  serve  to  amust 
the  readers  of  the  Bulletin  and  constitute  one  o 


'^ 


^mx,  -^(y^  j^dXZ  J:i.4/tnl< 


the  many  interesting  curios  of  the  kind  that  hav 
appeared  in  your  columns.  Needless  to  say  th 
right  kind  of  face  powder  was  sent! 

George  A.  Payne. 

Belgrade,  Minn. 


FROM  A  CLERGYMAN. 


To  the  Editors: 

I  am  delighted  with  the  Bulletin  of  Pharmacy 

It  is  a  welcome  visitor  in  our  home.    We  are  as  anx 

ious  to  see  it  as  we  are  to  see  our  religious  mage 

zines  and  papers.  j 

Rev.  Valcour  Chapman.  ' 

New  Orleans,  La.  | 


To  the  Editors :  v 

The  Bulletin  is  a  delight  to  the  eye  as  well  i\ 
to  the  mind.  L.  A.  Lebowic 

Boston,  Mass. 

*      *      * 

To  the  Editors : 

I  admit  that  I  like  the  Bulletin  better  than  an 
drug  journal  I  have  ever  read. 

J.  R.  Jackson. 

Sommerville,  Ga. 
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yiaking  a  Drive  on  Tooth  Paste. — 

E.  J.  Hirschy,  Kewanee,  Illinois,  makes  a  drive  every  year 
•11  a  specialty  of  his  own  which  he  calls  "Sic  Antiseptic  Tooth 
'aste."  His  method  is  sufficiently  described  in  the  following 
eproduction  of  a  recent  newspaper  ad. : 


JUSi  TO  GET  YOU  IN! 

A  25  Cent 

Guaranteed  Tooth  Brush  stamped 
with  our  name  so  that  if  the  bristles 
come  out  you  can  return  it  and  get 
another  free, 

AND 
A  25  Cent 

Tube  of  Sio  Antiseptic  Tooth  Paste, 
pure,  fragrant,  and  uniojuriousi, 
For  35  Cents 

TEN  DAYS*  SALE 

HIRSCHY 

"  You  Knotv." 


ishing  Stationery. — 

We  recently  had  a  letter  from  our  friend  Cooban  written 
ich  esthetic  stationery  that  our  suspicions  were  aroused. 
vere  at  a  loss  to  know  whether  Mr.  Cooban  had  entered 
1  swelldom,  purchased  a  $5000  automobile,  or  established 
'If  in  a  $100,000  "cottage"  on  Mackinac  Island.    Our  con- 

..  was  so  great  that  we  wrote  him  for  an  explanation,  and 

Ind  that  he  had  gotten  up  that  particular  style  of 
ry  for  the  purpose  of  sending  out  a  typewritten  letter 
of  the  fair  ladies  in  Chicago  on  the  general  subject  of 
ry.  Here  is  the  letter — but  you  really  ought  to  see  the 
Duble  sheet  on  which  it  was  written ! 

3".  Geo.  A.  Ransay: 

Dear  Madam — We  wish  to  call  the  attentioa  of  our  elite  trade  to 
ct  that  we  have  in  connection  with  our  DRUG  and  PERFUME 
imcnts,  a  fine  line  of  the  LATEST  NOTE  PAPERS,  and  are  in 
n  to  take  orders  for  the  highest  Rrade  Engraved  Wedding  Invi- 
s  Announcements,  At-Home  and  Reception  Cards,  Calling  Cards, 
.mbossed    Stationery. 

Ac  have  a  fine  sample  outfit  which  y/e  would  be  pleased  to 
you,  should  you  care  to  call,  as  we  know  it  would  be  of  interest 
1. 

i oping  that  you  will  give  us  an  opportunity  of  demonstrating  the 
y  of  our  work,  we  remain, 

Respectfully  yours, 

B.   S.  Cooban   &  Co. 
one:  Wentworth  502. 

We  do  not  know  enough  about  stationery  to  describe  just 

w  tt  kind  of  paper  was  used  for  Mr.  Cooban's  letter-head  and 

'ope.    It  was  certainly  swell — of  that  much  we  are  certain. 

letter-head  was  a  double  sheet  of  the  approved  style,  a 

brown  in  color,  and  it  contained  Mr.  Cooban's  card  at 

"lop  in  a  darker  brown  embossing.    His  trade-mark,  look- 


ing like  a  coat  of  arms,  was  neatly  embossed,  and  the  rest  was 
simply  this:  "B.  S.  Cooban  &  Co.,  Prescription  Druggists. 
Fine  Stationery  and  Engraving.  West  63d  Street  and  Normal 
Avenue,  Chicago." 

Five  Advertising  Rules. — 

Ingalls  Kimball,  a  well-known  advertising  authorit}', 
recently  contributed  an  article  on  "Type  and  Arrangement"  to 
Judicious  Advertising,  and  it  was  afterwards  reprinted  in  the 
New  Idea.  Mr.  Kimball  wound  up  his  contribution  with  the 
following  five  advertising  principles : 

1.  Don't  use  ornaments — except  perhaps  one  in  place  of  an 
initial.  Ornaments  take  your  reader's  attention  from  what  you  have 
to  say. 

2.  Don't  use  freak  types.  They  are  not  pretty  and  they  are 
hard  to  read. 

•   3.     Don't  use  display  forms  except  for  a  notice — such  as: 

SMITH    &    SON 

REMOVED 
817  BRO.\DWAY. 

And,  of  display,  never  in  any  case  more  than  three  lines. 

4.  Don't  run  more  than  ten  words  to  a  line — no  matter  how 
big  or  how  small   the  type. 

6.     Don't    use    more    than    one    face    in    any    advertisement.      In 
every  face  <hcre  are  five  forms: 
Caps, 

Caps  and   lower  case, 
Italic, 
Bold  caps. 

Bold   caps   and   lower   case. 
These   five  are  enough  to  confuse  most  people. 

Remember  that  your  advertisement  is  important  only  to  you— 
that,  in  typography  as  in  text,  it  should  carry  only  one  idea — and 
that  it  should  be  FOOL  PROOF. 

A  Witch-hazel  Mailing  Card. — 

Here  is  a  mailing  card  apropos  of  witch-hazel  which  was 
sent  out  not  long  ago  by  Owen  Raymo  of  Wayne,  Mich. : 


TTr 


WITCH 
HAZEL 

Double  Strength. 

Nothing  is>  more,  generally 
useful  about  the  house  than 
Witch  Hazel  Indispensible 
for  shaving  Excellent  tor 
the  relief  of  all  irritation  and 
itcning.  A  splendid  cure  tor 
bruises,  bumps  and  strains 
Very  cooling  tor  skin  eruptions 
and  inflammation  Nice  to  re- 
lieve chafed  surfaces,  as  well  as 
Insect  stings  and  bites.  Dozens 
of  other  uses.  Our  Witch 
Hazel  is  the  best  quality,  double 
distilled  and  filtered.  We  buy 
it  direct  from  the  best  Witch 
Hazel  distilleries  in  America 
Full  pint  bottle  25c:  'A  pt.    15c, 

Owen  Raymo 

The  Wayne  Druggist 
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Pushing  Olive  Oil. — 

Like  Mr,  Cooban,  D.  W.  Morris  &  Son,  of  Emporia, 
Kansas,  have  recently  begun  the  systematic  exploitation  of 
olive  oil,  and  with  good  results.  Recently  an  imitation  type- 
written letter  was  sent  out  to  every  housewife  in  Emporia 
under  two-cent  postage.  Here  is  the  text,  and  it  may  be 
explained  in  passing  that  the  letter  was  written  on  the 
regular  Morris  letter-head : 

Dear  Madam:  When  your  physician  prescribes  Olive  Oil  he  directs 
you  to  a  reliable  druggist  because  he  knows  that  if  a  pure  oil  is  to  be 
found  anywhere  it  would  be  there.  And  yet  the  druggist,  _  unless  he 
is  discriminating,  is  liable  to  get  an  inferior  grade  of  oil,  because 
the  market  is  flooded  with  it. 

In  buying  Olive  Oil  we  subject  it  to  all  the  tests  for  purity,  and 
we  know  before  we  offer  itthatit  is  all  Olive  Oil,  containing  no 
cotton-seed  or  other  adulterating  oils. 

We  have  just  received  a  shipment  of  Pure  Italian  Olive  Oil 
direct  from  the  importers  and  have  found  it  by  test  to  be  of  the 
very  highest  standard  of  PURITY.  Its  nut-like  flavor  and  absolute 
purity  make  it  a  superior  oil  for  salads  and  you  will  be  delighted 
with  it. 

Our  reputation  for  supplying  pure,  healthful  drugs  and  food 
products  is  back  of  it. 

We  put  it  up  in  full  pint  bottles  and  retail  it  for  65  cents,  or  if 
you  use  large  quantities  we  would  be  pleased  to  make  you  a  special 
price  on  the  original  sealed  gallon  cans. 

Yours  very  truly, 

D.  W.  Morris  &  Son. 

Telephone  No.  68. 


A  Few  Advertisements. — 

We  are  reproducing  again  this  month  a  group  of  ads.  taken 
from  "Cunningham's  Bulletin,"  the  drug-store  paper  published 
in  Detroit  by  Andrew  R.  Cunningham  at  264  Joseph  Campau 
Avenue.  The  ad.  devoted  to  headache  tablets  suggests  the 
statement  that  Mr.  Cunningham  pounds  away  on  this  subject 


I       CUNNINGHAM'S  | 

I  Beadache  Powders  | 

«        more  giatcful    than    a  per-  jfc 

*       racking,    lorluring,     woik-  J 

$        preventing  headache?  * 

%        One  trial  of  f 

I  Cunningham's     Headache  1 

I             Powders  * 

3f        is  enough  to   make    you   a  3f 

%  foir  Powders  for  Tfi  Cents.  £ 


Scientific 
Compounding 


We  heve  «lwsy«  mide  a  SDCcUlty 
if  prescription  work,  and  is  a  result 
re  favored  by  both  the  physician 
ndihe  public.  Our  stock  of  pre- 
cripiion  drugs  is  very  complcie  sad 
s  of  the  highest  possible  character, 
rhe  equipment  of  our  prescription 
lepartmeni  is  modern  in  all  its  de- 
ads We  employ  t  checking  system 
hat  removes  the  possibility  of  error 
ndourpiiccsare  invariably  as  low 
s  ctn  be  made  for   perfect  service. 


AnDRtW    R.    CNWlMHAn, 
26(  ios.  CiMH>  Avciie. 


Cry  Our  Soda 


after.    This  is 
very    few    touniaina    at    whicX 
each  cueionier  receives 

An  Absolutely  Clean  Glass 


At  moi^t  fountains  the  glasses 
and  spoons  never  see  a  take  ot 
soapor  a  towel.  They  are  simply 
"rinsiKl"  in  a  pail  of  water  and 
set  op  to  dry.     It's  a  quick    way 


and  has  succeeded  in  developing  a  large  trade  on  this  specialty. 
Regarding  the  prescription  ad.  it  may  also  be  said  that  that  is 
a  subject  on  which  much  advertising  effort  is  expended  and 
likewise  with  good  results. 

A  Prescription  Ad. — 

J.  Wesley  Young,  Ph.G.,  of  Allen,  Texas,  recently  issued 
the  following  prescription  advertisement  ip  the  form  of  a 
circular : 

10000— PRESCRIPTIONS— 10000 

Filled  and  Refilled,  and  Not  a  Single  Serious  Mistake  Made. 

That's  the  record  of  the  prescription^  file  at  Wesley  _  Young's 
Drug  Store.  You  run  no  risk  when  you  bring  your  prescription  here. 
You  will  find  a  first-class  Drug  Store  with  a  large  stock  of  pre- 
scription  drugs,    and   your   prescription   will   be  compounded   both   accu- 


rately   and   scientifically   by   a    Registered    Post-Graduate    in    Pharma 
Diplomas    hanging   over   the    prescription   case    speak    for   themselves 

Your  doctor  will  be  satisfied  if  you  bring  your  prescription 
me,  and  will  tell  you  that  it  will  be  filled  with  the  very  best  dn 
money  can  buy. 

Now,  a  word  in  regard  to  prices.  Our  years  of  practical  d- 
experience  have  taught  us-  that  dirt-cheap  drugs  do  not  give  satis; 
tion.  When  a  human  life  is  at  stake  the  best  is  none  too  go< 
We  do  not  handle  cheap  drugs;  in  fact,  every  drug  that  enters  y 
prescription  is  the  best.  However  we  are  willing  to  compare  pri 
with  those  of  first-class  drug  stores  of  other  towns.  We  give  ^ 
the  same  service,  the  high-grade  quality  of  goods,  and  as  reasona 
prices  as  you  are  able  to  obtain  elsewhere.  In  addition  to  the  la: 
stock  of  prescription  drugs  you  will  find  here  a  large  line  of  pat. 
medicines,  toilet  goods,  cigars,  candies,  pocket-knives,  and  the  ni 
complete  line  of  stationery  in  town. 

Thanking  you   for  past   favors,   soliciting  your  future   drug  ordi 
and  promising  you  satisfaction  in  every  instance,  I  am, 
Most   respectfully, 

WESLEY   YOUNG,   R.   PH., 

ALLEN,    TEXAS. 

"If  it's  the  best  you  want,  we  have  it."  , 


A  Headache  Cure  Advertisement. — 

The  following  ad.  is  clipped  from  "Drug  Store  News," 
little  paper  published  by  P.  Henry  Utech,  of  Meadville,  Pa. 


GRUMBLING 
HEADACHES 

The  kind' that  are  apt  to  appear 
in  the  morning  ano  stay  .with  you 
alt  day.  Not  severe  —  just  bad 
enough  to  make  you  feel  unfit  for 
work.  They  can  be  cured  In  20 
minutes    by 

UTECH'S   INSTANT 
HED-AKE  TABLETS 

Many  j  day  can  thus  be  re- 
claimed. Such  headaches  usual- 
ly indicate  liver  trouble  or  indi- 
gestion. It  may  be  well  to  look 
after  that  matter,  but  first  stop 
the  headache.  That  may  be  all 
the  aid  that   nature   needs. 

CURE   OR   MONEY   BACK. 
6  Tablets  In  vest  pocket  vial,  10c. 
Every  package  cures  a  headache. 


An  Advertising  Scheme, —  ' 

The  scheme  outlined  in  the  following  ad.  was  containe<jn 
a  paper  read  last  year  before  the  Kentucky  Pharmaceut|il 
Association  by  W.  H.  Watson,  of  Henderson,  Kentucky.   ' 

A  BUST  FOR  A  GOOD  GUESS. 

We  want  you  to   "get  the  habit"  of  reading  our  ads.     They  fi 
keep    you    posted    and    prove    profitable.      Guess    the    number   of   wis 
we    will    use    in    our    daily    advertisements    as    published    in    this   s"e 
during  the  month  of  June.     You  can  have  the  first  twenty  days  of 
month  to  size  up  our  advertisements  and  count  the  words,  but  we 
suddenly  use  a  whole  column — no  one  can  foresee — even  we  ours* 
do  not  know  whether  our  ads  will  be  longer  or  shorter. 

Make  your  guess,   place  it  in  an  envelope  with  your  adt^ress,^ 
it  and  bring  it  to  our  store  on   or  before  June  20.     On  June  3-i'^ 
contest  will  be   decided.     The   envelopes   will   be  taken   from  a  bo  « 
random.     The   first  containing  the  correct   guess  will  cause  the  w|-^ 
to    receive    a    handsome    terra-cotta   bust    free.      If    no    one   makes  j 
correct   guess,    the   prize    will    go   to   the   nearest   guesser.     The  sei 
nearest  will  get  a  ladies'  hand  bag,   the  third  nearest  will  get  a  ip 
pipe.     Yes,  we  will  have  a  booby  prize  also. 

This  contest  is  free  to  all  without  any  conditions  whatever.     | 

W.  S.  Johnson  &  Son.j 

The    store    with    the    ideal    prescription    department.      Ask    the   do  f- 
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\t  External  Preparations  of  the  Pharmacopoeia. — 

the  recent  annual  meeting  of  the  American  Medical 
tion,  Prof.  C.  S.  N.  Hallberg,  of  Chicago,  presented  an 
^tract  of  a  paper  on  the  External  Preparations  of  the 
States    Pharmacopoeia    (American    Druggist).      He 
ed   that   as    chairman   of   the    subcommittee   on    this 
ticular  portion  of  the  pharmacopoeial  revision  he  had  first 
ten  into  touch  with   u^Q.  leading  dermatologists,  both   of 
rope  and  America,  and  consulted  them  as  to  the  objects 
■oh  they  desired   to  accomplish.     The   subcommittee   had 
dertaken  an  attempt  to  accomplish  these  objects.    He 
.  ...vd  to  the  several  classes  of  preparations,  giving  a  general 
line  of  the  processes  used  in  preparing  them.    The  plasters, 
said,  were  made  of  a  base  composed  of  equal  parts  of 
l)cr  and  petrolatum,   this   making  a  plaster  which  pene- 
ed  into  but  not  through  the  skin,  differing  vastly  in  its 
cts  from  those  rubber  plasters  which  are  made  simply  by 
mechanical  admixture  of  rubber  with  various  gums  and 
1  resins  and  for  which  he  expressed  the  most  severe  con- 
nation. 

he  suppositories   of   the    Pharmacopoeia   are  made  with 

0  butter  as  a  base  where  they  are  to  be  used  for  rectal 

inistration;  where  they  are  to  be  used  for  urethral  or 

nal  administration,  a  glycero-gelatin  base  is  substituted, 

g  to  the  acidity  of  the  secretions  met  with.    Since  only  a 

"■'11  quantity  of  oleic  acid  is  required  to  make  the  oleates  of 

iloid,  the  oleates  are  first  made  and  then  diluted  with 

al  quantity  of  olive  oil,  with  the  exception  of  the  oleate 

ine,  which  is  not  so  diluted. 

he  selection  of  a  base  for  ointments  a  careful  study  of 
itive  absorbability  of  the  various  ointment  bases  led 
to  the  adoption  of  a  mixture  of  lanolin  and  petrolatum, 
cnting  a  base  which  was  of  about  the  same  degree  of 
ability  as  lard,  but  had  the  great  advantage  of  stability. 
vas  shown  by  the  stability  of  the  various  mercurial 
Its,  which  when  made  according  to  previous  Pharma- 
s  were  speedily  decomposed.  The  only  exception  made 
use  of  this  base  was  in  the  preparation  of  the  ointment 
ate  of  mercury,  in  which,  in  deference  to  the  con- 
sm  of  some  of  the  Eastern  members  who  still  clung  to 
Hef  in  the  increased  efficacy  of  the  ointment  due  to  the 
:e  of  elaidin,  lard  was  retained. 

as  an  Excipient  for  Pills. — 

more  trying  task  falls  to  the  lot  of  the  pharmacist  than 

called  upon  to  fill  a  prescription  calling  for  pills  con- 

'  creosote  or  volatile  oil.    Either  the  mass  becomes  hard 

imbles  in  pieces,  or  is  not  sufficiently  adhesive,  or  when 

ve   succeeded   in   making   a   perfect   mass   the   oil,   or 

'e,' gradually  oozes  out,  and  when  our  task  is  finished 

e  lost  half,  if  not  all,  that  should  be  in  our  pills. 

H.  Blauvelt,  in  a  paper  read  before  the  North  Carolina 

aceutical  Association,  mentions  the  foregoing  difficulties 

es  on  to  say  that  he  recently  received  from  one  of  his 

^    a    prescription    for    creosote    in    combination    with 

each  pill  to  contain  one-half  grain  of  pepsin.     To  his 

e,  he  had  no  trouble  with  the  mass,  and  when  finished 


he  had  not  lost  a  drop  of  creosote.  In  talking  with  the  doctor 
later,  he  found  the  pepsin  was  included  to  aid  in  the  digestion 
of  the  creosote,  but  it  gave  him  an  idea  that  he  put  in  practice 
at  the  first  opportunity.  Soon  after  he  was  called  upon  to 
make  some  emmenagogue  pills,  each  containing  one  grain  of 
ergotin,  sulphate  of  iron,  exsiccated,  powdered  aloes,  and 
extract  of  cotton  root,  with  half  a  grain  of  oil  savin. 

He  had  made  them  before  with  the  results  mentioned  at 
the  beginning  of  this  paper;  this  time  he  added  a  grain  of 
granular  pepsin  to  each  pill  and  found  no  trouble  at  all.  He 
could  leave  them  and  they  did  not  harden  as  before,  and  when 
he  had  finished  the  batch  of  500  he  had  not  lost  any  of  the  oil. 
Since  then  he  has  not  only  tried  the  plan  successfully  with  the 
above  formula  three  times,  but  has  tried  it  with  like  success 
with  santal  oil,  oil  of  wintergreen,  and  other  oils  when  in 
combination. 


Elixirs  of  Terpin  Hydrate. — 

Two  elixirs  of  terpin  hydrate  are  contained  in  the  "Com- 
pendium" or  Canadian  National  Formulary,  and  are  as  follows : 

KLIXIR    OF   TERPIN    HYDRATE  AND   CODEINE. 

Terpin    hydrate 320    grains. 

Codeine    phosphate 40    grains. 

Gluside     (saccharin) 10    grains. 

Tincture  of  fresh  sweet-orange  peel.  1J4  fluidounces. 

Alcohol    (95-per-cent)    13    fluidounces. 

Glycerin 20  fluidounces. 

Elixir  of  orange,  sufficient  to  make. 40  fluidounces. 

Dissolve  the  terpin  hydrate,  codeine  phosphate,  and  gluside  in  the 
alcohol  with  a  gentle  heat,  add  the  tincture  of  orange,  glycerin,  and 
enough  elixir  of  orange  to  make  40  fluidounces. 

ELIXIR  OF  TERPIN   BYDRAT^  AND  HEROIN. 

Terpin  hydrate 320  grains. 

Heroin  hydrochloride 13^  grains. 

Gluside  (saccharin) 10  grains. 

Tincture  of  vanilla  (1  in  10) VA  fluidrachms. 

Brandy  5  fluidrachms. 

Alcohol    (95-per-cent) 15    fluidounces. 

Glycerin 20  fluidounces. 

Distilled  water,  suflicient  quantity 
to  make 40  fluidounces. 

Dissolve  the  terpin  hydrate,  heroin  hydrochloride,  and  the  gluside 
in  the  alcohol  with  a  gentle  heat;  add  the  tincture  of  vanilla,  brandy, 
glycerin,  and  lastly,  enough  distilled  water  to  make  40  fluidounces. 


A  Proorkssivb  Detroit  rHAKiiACV.— On  this  and  the  next  page  views 
are  shown  of  the  store  of  Wallace  &  Bohn,  located  at  the  junction  of 
Myrtle  and  Fourteenth  Streets  In  Detroit.  The  firm  is  a  progressive  one, 
and  we  have  had  occasion  recently  in  the  department  of  "Business  Hints" 
to  speak  in  detail  of  several  of  the  pieces  of  advertising  which  they  send  out 
regularly  and  continuously  for  the  enlargement  of  trade. 
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Cataplasm  of  Kaolin. — 

The  formula  for  cataplasm  of  kaolin,  printed  in  the  new 
Pharmacopoeia,  has  attracted  a  good  deal  of  attention  and  is 
being  widely  used  by  pharmacists.  Some  difficulty  has  been 
experienced  with  the  forrhula  in  practice,  however,  and  it  may 
not  be  amiss  to  quote  from  a  letter  contributed  recently  by 
Prof.  A.  B.  Stevens  to  the  Druggists  Circular:  "It  has  been 
stated  that  there  is  not  enough  glycerin  in  the  formula  for 
cataplasm  of  kaolin  given  in  the  Pharmacopoeia.  The  formula 
is  all  right,  but  the  difficulty  is  in  manipulation.  Others  have 
had  the  same  difficulty.  All  my  students  have  made  the 
preparation  and  not  one  has  failed  to  obtain  a  good  product. 
The  best  result  is  obtained  by  heating  the  kaolin  in  a  suitable 
vessel  at  100°  C,  with  frequent  stirring,  for  one  hour,  adding 
the  boric  acid,  and  then  adding  the  glycerin,  which  has  previ- 
ously been  heated  to  100°  C,  and  mixing  until  a  homogeneous 
mass  results;  finally,  when  cold,  adding  the  other  ingredients 
as  directed  by  the  Pharmacopoeia.  I  have  found  that  the 
mixing  is  best  done  in  a  mortar  which  has  been  warmed  by 
pouring  hot  water  into  it.  For  manufacture  on  a  large  scale 
a  paint  mill  will  give  the  best  results." 

The  Difficulty  of  Disguising  the  Flavor  of  Bromides. — 

In  an  interesting  lecture  which  Prof.  Wilbur  L.  Scoville 
delivered  recently  in  New  York  before  the  Manhattan  Phar- 
maceutical Association,  he  remarked  upon  the  difficulty  of 
disguising  the  taste  of  bromides.  He  thought  that  carbon 
dioxide  was  the  best  flavoring  agent.  Besides  making  these 
preparations  palatable  it  also  aids  by  strengthening  their 
therapeutic  effect.  "Only  two  flavors  appear  to  blend  well 
with  pronounced  salty  mixtures.  These  are  vanilla  and 
molasses.  Vanilla  flavoring  will  conceal  the  unpleasant  taste, 
and  molasses  will  also  be  found  to  be  effective.  The  average 
person  still  likes  molasses,  although  the  day  when  we  ate 
molasses  on  our  bread  appears  to  have  gone.  This  is  due, 
however,  to  the  fact  that  we  cannot  get  the  same  old-fashioned, 
pure  molasses  that  we  used  to  produce  years  ago.    Therefore 


it  is  now  frequently  more  advantageous  to  use  brown  sugar 
flavoring.  For  the  non-effervescent  and  for  bitter  druj 
however,  molasses  is  better.  Syrup  of  senna,  for  example,  c, 
be  made  very  palatable  with  brown  sugar,  and  so  can  syrup 
tar.  The  preparation  with  brown  sugar  is  not  colored  exce 
by  the  sugar  itself.  The  brown  sugar  blends  with  the  tar  a 
the  senna  better  than  refined  sugar.  Chloroform  also  ad 
pungency  to  such  preparations  and  does  not  remove  any 
their  medicinal  features.  The  sweetness  is  retained  and  3 
no  different  or  sharp  flavor  is  introduced.  It  merely  brighte 
up  the  entire  mixture." 

Regarding  Tincture  of  Vanilla. — 

The  frequent  refusal  of  tincture  of  vanilla  to  pass  throu 
ordinary  filtering  methods  has  recently  attracted  the  attenti 
of  Paul  Caldwell  (Druggists  Circular),  who  explains  that  \ 
difficulty  is  due  to  the  appreciable  amount  of  mucilage  cc 
tained  in  the  bean.  In  order  to  render  the  tincture  of  sucl 
consistency  that  it  will  pass  through  the  filter  freely  ' 
author  suggests  that  1  drachm  of  potassium  carbonate 
added  to  every  8  ounces  of  the  crushed  bean.  Macerate 
product  in  enough  water  to  cover  the  mixture.  This  amoi|: 
of  alkali  is  not  deemed  objectionable  by  Mr.  Caldwell,  and  |: 
points  out  that  it  has  no  appreciable  effect  upon  the  taste!' 
the  tincture. 

To  Detect  the  Presence  of  Acetanilide  in  Phenacetine- 

Fulmer   {Annates  der  Chimie  Analytique,  1905)  gives 
following  test  for  acetanilide  in  phenacetine :    One  decigram 
of  the  suspected  substance  is  boiled  for  one  minute  witl 
cubic  centimeter  of  concentrated  hydrochloric  acid.    The  n 
ture  is  diluted  with  10  cubic  centimeters  of  water  and  filtei 
To  the  filtrate  is  added  three  drops  of  a  3-per-cent  soluf  1 
of    chromic    acid.      If    the    phenacetine    is    pure   the   soluti 
assumes  a  ruby-red  color,  which  is  permanent.     If  it  cent;  s 
acetanilide  the  solution  assumes  a  dark-green  tint,  and  1;  r 
a  deposit  is  observed. 

Should  Vegetable  Drugs  Be  Kept  in  Drawers? — 

Dr.  W.  C.  Alpers,  the  prominent  New  York  pharmait, 
is  unable  to  see  why  any  pharmacist  should  keep  veget;  e 
drugs  in  drawers.  It  has  been  his  experience  that  bugso 
from  one  drawer  to  another  and  in  time  ruin  the  whole  sfk 
of  crude  drugs.  The  loss  is  very  great,  and  there  iso 
earthly  reason  why  it  should  be  suffered.  Dr.  Alpers  kOs 
all  of  his  vegetable  drugs  in  bottles,  and  visitors  to  his  s  re 
will  see  two  rows  of  these  wide-mouthed  containers  all  aljg 
on  top  of  his  wall-case  fixtures.  They  are  incidentally  ju 
ornament  to  the  store,  and  the  Doctor,  who  has  rather  seje 
notions  about  advertising,  thinks  it  is  much  better  to  I'C 
neat  bottles  in  this  place  than  the  ordinary  placards  id 
patent-medicine  advertisements  usually  seen  there. 


A  Progressive  Detroit  Pharmaot.— It  will  be  gathered  from  the  tables 
seen  in  this  view  of  the  Wallace  &  Bohn  pharmacy  that  a  considerable  soda 
business  is  enjoyed,  and  indeed  the  fountain  trade  is  advertised  and  ex- 
ploited thoroughly  throughout  the  summer  season.  The  flowers  seen  on  the 
soda  tables,  the  palms  on  the  show-cases,  and  the  other  decorations  in 
evidence  were  arranged  for  the  soda  opening  day  celebrated  earlier  in  the 
season— and  in  fact  celebrated  every  year  in  May. 


Compound  Solution  of  Cresol  U.  S.  P.—  Ill 

The  Pharmacopoeia  directs  in  this  preparation  that 
cresol  be  added  before  the  soap  is  formed.  Paul  Caidl-l' 
(Druggists  Circular)  thinks  a  better  way  is  to  add  the  ci'O' 
afterwards,  for  in  such  an  event  a  clear  solution  resultat 
once.  Furthermore,  since  the  finished  product  is  not  misipe 
with  water,  he  suggests  that  5  per  cent  of  glycerin  be  adde  to 
make  it  miscible.    This  will  allow  of  dilution  to  any  exteii 
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liy  the  Old  Storekeeper.  By  Frank  Farrington.  Pub- 
ad  by  the  Merchants'  Helps  Publishing  Co.,  Delhi,  N.  Y. 
th;  141  pages;  50  cents,  post-paid. 

is  new  book  of  Mr.  Farrington's  will  remind  readers 

hat  of  Lorimer's  "Letters  of  a  Self-made  Merchant  to 

'>n."    There  is,  too,  a  little  of  the  flavor  of  the  "Talks  to 

:   Youth"  now  running  serially  in  the  Bulletin  from  month 

■nth.     Old  Tobias  Jenkins,  having  sold  his  general  store 

'  lUnger  man,  frequently  drops  in  and  gives  his  successor 

:   i!  undance  of  advice  on  a  great  variety  of  subjects.     The 

ymgcr  man  has  ideas  of  his  own,  particularly  after  having 

en  a  correspondence  course  in  advertising,  and  the  two  do 

by  any  means  always  agree.     The  talks  are  unfailingly 

ting,   profitable,  and  not   without  touches  of  pleasing 

here  and  there.    Readers  of  the  Bulletin  scarcely  need 

old  that  Mr.  Farrington's  style  is  everywhere  and  always 

Ic. 

identally  it  is  interesting  to  note  that  this  last  book  of 

irrington's  is  being  sold  in  a  rather  unique  manner.    A 

I  announcement  pamphlets  have  been  sent  out  by  mail, 

lably  to  retail  merchants  of  all  classes  throughout  the 

y,  and  we  believe  no  other  advertising  method  is  to  be 

in  the  sale  of  the  book.     This  is  pretty  expensive  pub- 

^ut  it  will  probably  yield  satisfactory  returns.     It  only 

instant  of  mental  calculation  to  discover  that  the 

alone  on  a  million  announcements  means  an  expense 


end  of  Pharmacy.     By  F.  E.  Stewart,   M.D.,  Ph.G. 
edition,    revised   and    enlarged.     Philadelphia:      P. 
iston's   Son  &  Co.,  1012  Walnut  Street.     Cloth;   187 
$1.00. 

excellent  little  Compend  of  Pharmacy  has  now  been 
i  to  conform  with  the  latest  edition  of  the  Pharma- 
'''■■  In  a  word,  it  is  a  commentary  upon,  and  an  inter- 
on  of,  the  Pharmacopoeia,  and  it  is  written  for  students 
*ges  of  pharmacy,  as  well  as  for  clerks  who  are  pursuing 
latic  studies  at  home  in  preparation  for  the  board 
nation.  It  might  be  called  a  key  to  the  Pharmacopoeia, 
various  pharmacopoeial  products,  instead  of  being 
ed  in  alphabetical  order  as  they  are  in  the  U.  S.  P. 
are  classified  into  related  groups,  and  the  student  is  led 
one  to  another  in  graded  order,  assistance  being  con- 
given  him  by  way  of  comment  and  explanation  here 


and  there  throughout  the  course  of  the  book.  For  the  student 
who  is  anxious  to  get  a  comprehensive  idea  of  the  Pharma- 
copoeia we  can  recommend  no  better  volume. 

The  value  of  the  book  is  somewhat  enhanced  by  a  prelim- 
inary consideration  of  the  operations  of  pharmacy — ^by  chap- 
ters on  solution,  percolation,  crystallization,  and  the  like.  Some 
attention  is  also  given  to  the  important  subjects  of  metrology 
and  specific  gravity.  Stewart's  book,  as  is  well  known,  is 
based  upon  Remington's  "Practice  of  Pharmacy,"  and  was 
originally  prepared  by  the  author  while  serving  under  Prof. 
Remington  in  the  Philadelphia  College  of  Pharmacy.  Instead 
of  covering  the  entire  field  of  pharmacy  as  Remington  does, 
however,  Stewart  practically  confines  himself,  as  indicated  in 
the  foregoing,  to  the  subject-matter  of  the  Pharmacopoeia. 


The  Modern  Materia  Medica.  The  source,  chemical  and 
physical  properties,  therapeutic  action,  dosage,  antidotes 
and  incompatibilities  of  all  additions  to  the  newer  materia 
medica  that  are  likely  to  be  called  for  on  prescriptions. 
New  York:  The  Druggists  Circular,  100  William  Street. 
Cloth;  306  pages;  $1.50. 

This  is  now  the  latest  and  most  up-to-date  book  available 
on  the  subject  of  the  newer  remedies  and  synthetics  that  con- 
tinue to  pour  upon  the  market  in  a  never-ceasing  stream. 
Every  article  is  taken  up  in  alphabetical  order,  and  it  may  thus 
l^e  turned  to  immediately  by  the  dispenser  in  search  of 
information.  We  should  say  at  a  guess  that  nearly  2000  sub- 
stances are  considered  in  the  book,  and  the  conclusion  there- 
fore is  that  everything  is  mentioned  that  the  druggist  is  likely 
to  want  to  know  anything  about.  In  many  instances  the 
information  is  very  limited  in  quantity,  but  with  the  more 
important  synthetics  and  remedies  it  is  reasonably  complete. 
We  may  say  in  conclusion  that  some  such  book  as  this  is  an 
absolute  necessity  to  the  pharmacist.  New  remedies  by  the 
score  are  constantly  appearing,  and  one  needs  to  have  some 
particular  place  where  he  may  instantly  and  conveniently  find 
up-to-the-minute  information  regarding  them. 


Osborne's  Introduction  to  Materia  Medica  and  Pharmacology. 
By  Oliver  T.  Osborne,  A.M.,  M.D.,  Professor  of  Materia 
Medica,  Therapeutics,  and  Clinical  Medicine  m  Yale  Uni- 
versity. In  one  12mo  volume  of  167  pages.  Cloth,  $1.00,  net. 
Lea  Brothers  Co.,  Publishers,  Philadelphia  and  New  York, 
1906. 

This  little  volume  ought  to  prove  of  service  to  medical 
students  as  a  preparation  for  the  study  of  materia  medica  and 
therapeutics  .proper.  It  includes  the  elements  of  medical 
pharmacy,  prescription  writing,  medical  Latin,  toxicology,  and 
methods  of  local  treatment.  The  book  is  meant  to  be  used  in 
college  work,  and  is  a  brief  and  condensed  presentation  of  a 
subject  which  it  is  expected  that  the  lecturer  would  expand  at 
some  length. 


The  Nev^t  Edition  of  the  National  Formulary. 

It  is  now  ten  years  since  this  valuable  work  was  last 
revised,  and  the  new  edition  naturally  contains  a  number  of 
changes.    An  important  feature  is  seen  in  the  collection  of  all 
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obsolete  U.  S.  P.  preparations,  including  84  formulas  dismissed 
from  the  U.  S.  P.  VIII,  in  a  specially  created  "Appendix" — a 
department  that  will  be  found  of  great  value.  Doses  have 
been  introduced  in  the  present  revision.  Quantities  have  been 
stated  in  both  the  metric  and  apothecaries'  systems.  Forty- 
nine  new  formulas  have  been  added,  while  no  fewer  than  70 
of  the  old  formulas  have  been  subjected  to  correction  and 
improvement.  One  of  the  best  tributes  that  could  be  paid  to 
the  character  of  the  N.  F.  was  the  action  of  the  revisers  of 
the  U.  S.  P.  in  accepting  15  of  the  N.  F.  formulas  for  the  new 
Pharmacopoeia — formulas  for  what  might  be  called  pharma- 
ceutical "specialties"  similar  to  those  found  in  great  variety 
on  the  market. 

It  is  generally  known,  of  course,  that  the  National  Formu- 
lary is  prepared  and  published  by  the  American  Pharma- 
ceutical Association.  All  orders  for  the  book  should  be 
addressed  to  the  General  Secretary,  Charles  Caspari,  Jr., 
Department  of  Pharmacy,  University  of  Maryland,  Baltimore. 
The  secretary  requests  that  all  remittances  be  made  either  in 
cash  by  registered  mail,  or  by  money  order  or  New  York 
exchange.  Local  checks,  requiring  collection  fees,  are  not 
desired.  The  book  costs  $1.00  in  plain  cloth;  $1.25  in  cloth, 
interleaved ;  $1.35  in  plain  sheep ;  and  $1.50  in  sheep,  inter- 
leaved. 


NEW  REMEDIES. 


Aldol.— 

Aldol  is  stated  to  be,  chemically,  butanalol  1.3,  an  aldehyde 
corresponding  to  butanediol  1.3  (Pharm.  Ceniralh.).  It  is  a 
colorless  liquid  of  characteristic  odor  and  sweetish  taste.  At 
16°  C.  it  has  a  specific  gravity  of  1.094,  and  at  0°  C.  its 
viscosity  is  such  that  it  adheres  to  the  walls  of  the  container. 
It  dissolves  in  two  parts  of  water  at  16°  C,  and  in  corre- 
sponding proportion  in  alcohol  and  ether.  On  long  standing 
in  summer  there  forms  a  colorless,  crystalline  precipitate,  a 
polymeric  aldol,  paraldol.  Aldol  possesses  hypnotic  properties. 
According  to  experiments  made  on  animals  it  has  no  action 
on  the  heart,  but  retards  muscular  activity  and  acts  upon  the 
motor  nerves. 

Menthussin. — 

This  is  said  to  be  a  sweetened  fluidextract  of  mint, 
thyme,  and  syrup  of  tolu,  and  is  used  in  the  treatment  of  con- 
sumption. 

Nutin  vs.  Vitek's  Nucin. — 

The  Dresden /oMrwa/  informs  us  (says  the  Pharmacentische 
C entralhalle )  that  the  two  hair-dyes,  nutin  and  nucin  respect- 
ively, in  spite  of  their  resemblance  in  taste  and  odor  to  walnut 
juice,  and  also  of  the  notices  on  the  label,  stating,  the  one, 
that  "Vitek's  nucin  contains  nothing  but  pure  walnut  juice, 
extracted  from  the  unripe  nut,"  and  the  other  that  "Nutin  is 
a  harmless,  poison-free  nut  juice,"  it  is  a  fact  that  neither  of 
them  contains  a  trace  of  nut  juice;  furthermore,  that  investi- 
gation reveals  the  fact  that  both  preparations  contain  para- 
phenylendiamin,  and  are  therefore  anything  but  harmless. — 
National  Druggist. 


Fibrolysin. — 

Chemically,  this  substance  is  a  combination  of  one  mo 
cule  of  thiosinamin  and  a  half  molecule  of  sodium  salicyk 
(National  Druggist).  It  appears  as  a  white  crystalline  pc 
der,  easily  soluble  in  water,  hot  or  cold.  Light  decompos 
the  solutions,  as  does  access  of  air,  producing  oxidation  pr 
cesses.  For  these  reasons  its  exploiter,  Merck,  of  Darmsta 
puts  it  on  the  market  in  the  shape  of  a  sterilized  solution, 
the  proportion  of  1.50  to  8.50,  in  blown  tubes,  drawn  out  a 
hermetically  sealed  by  melting,  each  containing  2.3  cci 
answering  to  2  Gm.  thiosinamin.  This  is  a  single  dose.  / 
cording  to  Dr.  F.  Mendel,  in  the  Therapeutische  Monatshef 
fibrolysin  is  useful  wherever  thiosinamin  is  indicated.  It 
subcutaneously  injected. 

Ichthyolmenthol. — 

According  to  the  Vienna  Medical  Press  (National  Dn 
gist)  this  is  a  preparation  containing  ichthyol,  mentl 
salicylate,  etheric  oils,  and  alcohol.  It  is  used  to  coml 
neuralgic  and  muscular  pains,  migraine,  rheumatic  pains,  e 
and  is  highly  commended  in  that  journal  by  Dr.  Sokel. 

Protosal. — 

According  to  A.  Langgaard  (Apoth.  Ztg.)  protosal  is  fi 
from  the  irritating  properties  possessed  by  mesotan.  It 
described  as  an  oily,  colorless  liquid  of  specific  gravity  1.; 
at  15°  C,  and  boiling  at  200°  C.  at  12  Mm.  with  slight  deco 
position.  It  is  easily  soluble  in  ether,  alcohol,  benzene,  chlo 
form,  and  castor  oil,  more  difficultly  soluble  in  olive  a 
sesame  oils,  and  insoluble  in  water,  petroleum,  ether,  glycet 
and  petrolatum.  It  is  decomposed  by  diluted  acids  and  alkal 
into  salicylic  acid,  glycerin,  and  formaldehyde.  The  prepa 
tion  is  said  to  have  given  good  results  in  a  number  of  rh' 
matic  affections,  a  mixture  of  protosal  25,  alcohol  2.5,  2 
olive  oil  22.5  being  used,  and  a  teaspoonful  rubbed  into 
skin  three  times  a  day. 

Psorialan. — 

This  is  a  substance  produced  by  Torial  by  heating  ra 
garinic  acid  with  mercury  oxide  for  several  hours  to  180° 
The  preparation  is  of  the  consistence  of  ointment,  of  redd 
color  and  pleasant  odor,  and  serves  for  the  treatment  of  s 
troubles,  especially  psoriasis,  acne,  and  the  like.    The  affecjl 
spots  are  covered  with  psorialan,  and  this  is  rubbed  wellj- 
This  procedure  produces  an  inflammation  which  lasts  frji 
twenty-four  to  thirty  hours,  and  which  is  declared  to  be  0  / 
a  symptom  of  the  good  effects  of  the  treatment. 


Santyl.— 

Santyl  is  the  neutral  salicylester  of  santalol,  and  is  staji 
to  form  an  almost  odorless  and  tasteless  liquid.  It  is  intenp 
for  use  in  acute  gonorrhea  and  its  complications,  in  dosesli 
30  drops  three  times  per  day,  best  taken  in  milk.  ;« 
preparation  is  said  to  act  like  pure  santal  oil,  but  to  hav  a 
less  unpleasant  taste,  and  not  to  irritate  the  mucous  m'r 
branes.    It  is  marketed  in  liquid  form  and  in  gelatin  capsU'. 
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QUERIES. 


(  Information  is  given  in  this  department  under  the  follow- 
\g  conditions  only:  (i)  No  queries  are  answered  by  mail; 
\)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
iswered  in  the  Bulletin  of  the  month  follozving;  ($)  inquir- 
\s  must  in  every  instance  be  regular  subscribers;  and  (4) 
\mes  and  addresses  must  he  affixed  to  all  communications. 


Elixir  of  Pepsin,  Bismuth,  and  Strychnine. 

I  H.  J.  A. — This  is  an  exceedingly  difficult  preparation  to 

particularly  because  a  neutral  liquid  must  be  obtained 

;  shall  permanently  retain  all  three  of  the  active  ingre- 

nts  in  solution.    The  following  formula  is  gfiven  by  Caspari : 

Pepsin  in  scales  (U.  S.  P.  standard) ....  64  grains. 

Strychnine 2   grains. 

i  ^^       Tartaric  acid 2  grains. 

H^^L      Distilled  water 4  fluidounces. 

B^H     Glycerin 2  fluidounces. 

^^^B     Glycerite  of  bismuth  and  sodium 

^^^B         tartrate 2  fluidounces. 

^^^B     Caramel   4  drops. 

^^^H    Aromatic  elixir 8  fluidounces. 

^^^B  Dissolve  the  pepsin  in  a  mixture  of  1  fluidounce  each  of  gljr- 

^HHd  water.      (2)    Dissolve  the  strychnine  with    the  tartaric    acid 

^^fluidounces  of  water,   and  add  the   remainder  of  the  glycerin,   the 

solution,     the   caramel,    and   the   aromatic   elixir.      (3)    Finally, 

■le  pepsin  solution  into  the  other   liquid.      In  place   of  the  pepsin 

;  urresponding  quantity  of  glycerite  of  pepsin,  free  from  mineral  acid, 

I)'  be  used,  ana  in  that  case  the  water  and  glycerin  must  be  reduced 

i  ordingly. 

This  preparation  contains  J^  grain  of  official  pure  pepsin, 
ins  of  bismuth  and  sodium  tartrate,  and  1/64  grain  of 
iiiine,  in  each  fluidrachm. 

The  glycerite  of  bismuth  and  sodium  tartrate  referred  to  in 

t  above  formula  can  be  prepared  as  follows: 

Take  of 

Bismuth   subnitrate 1142    grains. 

Nitric  acid 19  fluidrachms. 

Tartaric  acid 1720  grains. 

Sodium  bicarbonate 1054  grains. 

Glycerin 8  fluidounces. 

Distilled   water a   sufficient   quantity. 

Dissolve  the  bismuth  salt  in  the  nitric  acid,  previously  diluted  with 
1  ^uidrachms  of  water;  to  the  solution  slowly  add  16  fluidounces  of 
» :r.  Now  add  860  grains  of  powdered  tartaric  acid,  and  then  grad- 
u  /  977  grains  of  sodium  bicarbonate.  Dilute  the  magma  of  bismuth 
t:rate  with  32  fluidounces  of  water.  Set  the  mixture  aside  for  five 
0  ;ix  hou»-s  and  wash  by  decantation  and  repeated  affusion  of  water, 
ul  all  nitric  acid  has  been  removed;  drain  the  precipitate  on  a  paper 
fi  r.  Mix  977  grains  of  sodium  bicarbonate  with  5  fluidounces  of  water 
s  gradually  add  860  grains  of  powdered  tartaric  acid,  warming 
•litly  to  obtain  a  perfect  solution.  Transfer  the  precipitate  of  bis- 
Bli  tartrate  to  the  solution  of  sodium  tartrate  and  stir  until  dissolved; 
fi  r  the  solution,  add  the  glycerin,  and  evaporate  it  on  a  water-bath,  or 
d  te  with  water  as  may  be  necessary,  so  that  the  liquid  shall  measure 
lUuidounces. 

Each  fluidrachm  of  this  solution  contains  16  grains  of 
b  nuth  and  sodium  tartrate  with  an  excess  of  sodium  tartrate. 


Peppermint  Water  in  a  Prescription. 
r.  P.  H.  submits  the  following  prescription : 

Aromatic   spirit   of   ammonia 2   drachms. 

Tincture  01  nux  vomica 2  drachms. 

Spirit  of  chloroform 1  drachm. 

Peppermint  water,  enough  to  make 3  ounces. 

P.  H.  writes  as  follows  regarding  the  foregoing  pre- 
lion:   "I  dispensed  the  prescription  in  the  order  written 

he  color  was  what  I  had  expected — a  milky  or  opaque 
I  of  a  slight  straw-yellow  color.    On  standing  for  a  short 

however,  it  changed  to  a  blue  green,  with  the  milkiness 


due  to  the  aromatic  spirit  of  ammonia  still  present.  I  after- 
wards dispensed  the  prescription  in  another  way  by  taking  the 
peppermint  water  first,  then  the  spirit  of  chloroform  and  the 
tincture  of  nux  vomica,  and  lastly  the  aromatic  spirit  of 
ammonia.  The  results  were  the  same.  In  the  third  place  I 
dispensed  it  with  the  use  of  distilled  water  instead  of  pepper- 
mint water :  while  the  change  was  not  so  pronounced,  a  mix- 
ture of  a  bluish  cast  was  the  result. 

"This  prescription  was  dispensed  originally  in  Ottawa, 
Ontario,  and  according  to  the  customer  was  a  yellowish, 
opaque  mixture.  But  he  had  had  it  dispensed  in  still  another 
pharmacy  with  the  same  results  which  I  obtained.  I  did  not 
give  him  the  prescription  as  I  compounded  it  for  two  reasons : 
I  did  not  know  what  the  reaction  was,  and  the  customer  was 
doubtful.  Can  the  mixture  be  dispensed  as  the  customer 
stated  it  was  in  the  first  place?  What  is  the  reaction  in- 
volved, and  what  is  the  cause  of  the  color? 

"The  peppermint  water  used  was  made  with  magnesium 
carbonate  and  the  city  tap  water :  the  latter  was  quite  'hard.' " 

It  is  immaterial  how  the  ingredients  are  mixed.  The  color 
described  is  due  to  the  presence  of  iron  in  both  the  city  water 
and  the  magnesium  carbonate  employed  by  T.  P.  H.  in  the 
manufacture  of  the  peppermint  water :  this  iron  results  in  the 
formation  of  ferrous  carbonate.  In  the  manufacture  of 
peppermint  water  pure  talc  and  distilled  water  should  be  used. 
If  a  peppermint  water  so  prepared  is  employed  in  the  com- 
pounding of  this  prescription,  the  desired  straw-yellow  color 
will  be  obtained.  No  chemical  changes  of  therapeutic  import- 
ance take  place  in  dispensing  the  mixture,  and  T.  P.  H.  could 
have  sent  out  the  prescription  as  he  compounded  it  without 
any  danger  whatever. 


Compound  Solution  of  Cresol. 

T.  J.  M. — You  ask  for  "the  formula  and  method  of  pre- 
paring cresol."  What  you  must  have  had  in  mind  was  the 
"compound  solution  of  cresol"  of  the  new  Pharmacopceia. 
Cresol  is  a  substance  contained  in  coal  tar  and  separated  there- 
from by  fractional  distillation. 

The  compound  solution  of  cresol  is  an  antiseptic  prepara- 
tion closely  resembling  several  well-known  products  on  the 
market.  The  formula  will  be  found  in  the  eighth  revision  of 
the  Pharmacopoeia,  in  the  new  National  Standard  Dispensa- 
tory, or  in  any  of  the  books  based  upon  the  U.  S.  P.  It  is 
therefore  superfluous  for  us  to  give  it  in  this  place.  We  might 
say,  however,  that  to  make  a  successful  compound  solution  of 
cresol  it  is  necessary  to  start  with  a  cresol  of  reasonable 
purity.  This  is  not  always  easy  to  get  in  the  market.  When 
the  cresol  is  comparatively  pure,  saponification  is  complete  and 
a  successful  water-solution  results  on  dilution;  otherwise  a 
mere  soap  emulsion  is  obtained. 

Dr.  J.  M.  Francis,  in  his  serial  commentary  on  the  U.  S.  P. 
which  ran  in  our  columns  for  several  months  during  1905-6, 
remarked  that  "after  a  thorough  canvass  of  the  leading 
manufacturers  in  an  attempt  to  locate  cresol  of  proper  quality, 
we  are  convinced  that  for  the  present  pharmacists  will  find  it 
almost  impossible  to  obtain  a  product  which  will  meet  the 
pharmacopoeial  requirements." 

Something  on  the  subject  of  compound  solution  of  cresol 
will  be  found  in  the  department  of  "Practical  Pharmacy" 
elsewhere  in  the  present  issue  of  the  Bulletin. 
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Solution  of  Iron  and  Manganese  Peptonate. 

R.  Bros. — An  excellent  formula  for  this  product  was  con- 
tained in  a  •  paper  contributed  to  the  last  meeting  of  the 
American  Pharmaceutical  Association  by  H.  A.  B.  Dunning  of 
Baltimore.  It  is  reprinted  from  the  October  Bulletin  of  last 
year: 

Egg-albumen     (fresh) 90.0 

Hydrochloric     acid 10.0 

Pepsin     0.5 

Manganese   citrate 10.0 

Sodium    citrate 25.0 

Iron  chloride   7.5 

Soda  solution,  10% q.  s. 

Alcohol    lOO.C 

Syrup    50.0 

Oil  of  orange 15 

Acetic  ether    02 

Vanillin   04 

Water,  enough  to  make 1000.00 

Dissolve  the  albumen  in  1000  Cc.  of  water  and  strain;  add  the 
hydrochloric  acid  and  also  the  pepsin,  which  has  previously  been  dis- 
solved in  30  Cc.  of  water.  Digest  this  mixture  at  40°  C.  until  no 
cloudiness  is  produced  by  adding  nitric  acid  to  a  small  portion  con- 
tained in  a  test  tube.  The  iron  chloride,  having  been  dissolved  in 
1000  Cc.  water,  is  added  to  the  peptone  solution,  and  then  the  soda 
solution  is  added  until  precipitation  is  complete  (which  will  make  the 
mixture  slightly  alkaline).  [Note:  120  Cc.  of  solution  of  oxychloride  of 
iron  may  be  used  in  place  of  the  iron  chloride  if  desired.]  An  excess 
of  alkali  should  be  avoided.  The  precipitate  is  then  repeatedly  washed, 
by  allowing  it  to  settle  and  siphoning,  until  free  from  chlorides  or  any 
organic  odor.  After  the  final  washing  the  precipitate  is  allowed  to 
settle,  and  the  water  drawn  off  until  the  mixture  does  not  measure  more 
than  800  Cc.  The  whole  is  then  transferred  to  a  suitable  container, 
when  the  manganese  citrate  and  sodium  citrate,  previously  dissolved  by 
heat  in  a  little  water,  are  added.  This  mixture  is  boiled  until  solution 
is  effected.  Allow  to  cool  and  add  the  oils  and  vanillin,  dissolved  in 
the  alcohol;  then  the  syrup  and  enough  water  to  make  the  whole  meas- 
ure 1000  Cc,  and  filter. 

Each  ounce  of  the  preparation  contains  1  grain  of  iron  and  half 
a  grain  of  manganese. 

A  palatable  Epsom  salt  mixture  was  made  the  subject  of 
mention  on  page  202  of  the  Bulletin  last  month,  or  you  might 
refer  to  the  formula  for  an  effervescent  solution  of  magnesium 
sulphate  which  was  printed  on  page  527  of  th^  Bulletin  for 
last  December. 


Prescription  Ethics. 

G.  P.  C.  asks  the  following  question :  "Please  let  me  know 
whether,  when  a  customer  asks  what  is  in  a  prescription,  he 
should  be  told  or  not.  In  some  instances  it  seems  proper,  in 
others  not.    Can  any  rule  be  followed?" 

The  general  rule  is  that  a  patient  should  not  be  told  by  the 
druggist  what  his  physician  has  prescribed  for  him.  The 
physician  is  the  man  to  tell  him  if  he  wants  him  to  know. 
The  druggist  is  in  possession  of  confidential  information  which 
he  has  no  right  to  divulge.  Often  it  happens  that  the 
physician  desires  to  keep  the  patient  ignorant  of  what  he  is 
taking,  and  in  any  case  the  druggist  should  not  take  it  upon 
himself  to  decide  whether  the  patient  should  be  informed  or 
not.  To  this  rule  there  might  be  an  occasional  exception,  but 
only  an  occasional  one.  The  thing  to  do  is  politely  to  refer 
the  patient  to  his  physician  for  information.  In  the  language 
of  the  street,  "put  it  up  to  the  doctor." 


Evening  Colleges  of  Pharmacy. 

J.  E.  B. — Early  in  the  history  of  pharmaceutical  education 
in  this  country  the  courses  of  instruction  were  nearly  always 
given  in  the  evening.  The  work  was  confined  largely  if  not 
entirely  to  lectures,  and  these  were  given  to  clerks  who  were 
engaged  in  stores  during  the  day.  Of  later  years,  however, 
the  tendency  has  more  and  more  been  exhibited  to  confine 


work  in  colleges  of  pharmacy  to  morning  and  afternoon 
sessions  in  the  manner  almost  universally  followed  by  educa- 
tional institutions  in  general.  Comparatively  few  schools  or 
colleges  are  left  which  have  evening  sessions.  Running  our 
eyes  down  a  list  of  the  pharmaceutical  schools  compiled  some 
years  ago  by  Prof.  Wilbur  L.  Scoville,  and  published  in  the 
Pharmaceutical  Review,  we  find  the  following  colleges  to  be 
night  institutions :  Department  of  Pharmacy  of  the  College 
of  Physicians  and  Surgeons,  San  Francisco;  National  College 
of  Pharmacy,  Washington,  D.  C. ;  Pharmaceutical  College  of 
Howard  University,  Washington,  D.  C. ;.  Kansas  City  College 
of  Pharmacy,  Kansas  City,  Mo.;  St.  Louis  College  of  Phar- 
macy, St.  Louis,  Mo.  In  addition  to  the  foregoing,  there  are 
perhaps  seven  or  eight  colleges  which  give  work  in  the  after- 
noon and  evening  both. 


Tannic  Acid  in  a  Prescription. 

E.  N.  H.  would  like  to  know  how  to  compound  the  fol- 
lowing prescription : 

Tannic    acid    3    drachms. 

Formaldehyde  solution    1   ounce. 

Borolyptol    1    ounce. 

Lysol,    enough   to   make 6   ounces. 

Two  drachms  in  2  quarts  of  warm  water  as  directed. 

A  clear  solution  of  this  mixture  can  be  made  by  pro- 
ceeding in  the  following  manner:  Heat  the  tannic  acid  with 
6  drachms  each  of  glycerin  and  lysol  on  a  steam  bath  until 
solution  is  effected ;  then  add  the  formaldehyde  solution,  the 
borolyptol,  and  enough  lysol  to  make  the  six  ounces  of  product. 
Before  making  this  suggested  change  in  the  prescription,  how- 
ever, the  physician  should  be  consulted. 


Destroying  Weeds. 

Bro.  P. — The  best  way,  says  a  correspondent,  to  apply  salt 
to  paths  to  destroy  weeds,  is  as  follows : 

(1)  Boil  the  salt  in  water,  1  pound  to  1  gallon,  and  apply 
the   mixture    boiling    hot    with    a    watering-pot    that   has 
spreading  rose ;  this  will  keep  weeds  and  worms  away  for  twc 
or  three  years.    Put  1  pound  to  the  square  yard  the  first  year 
afterward  a  weaker  solution  may  be  applied  when  required. 

(2)  The  plants  should  be  cut  off  close  to  the  ground  and  i 
ievf  drops  of  coal  oil  poured  on  to  the  crowns.  They  imme 
diately  commence  to  decay  and  are  utterly  destroyed.  Trouble 
some  weeds  on  the  lawn  can  thus  be  speedily  disposed  of,  bu 
others  will  likely  take  their  place. 


Unfermented  Grape  Juice.  i 

W.  S.— A  lady  in  New  York  State  whose  grape  juice  haj 
become  famous  in  the  immediate  locality,  but  who  makes  i! 
only  for  the  use  of  her  own  family,  has  devised  the  foUowinij 
recipe:  Put  the  ripe  grapes  in  a  stone  jar  and  crush  then 
enough  to  start  the  juice.  Place  the  mass  upon  the  stove  an(j 
heat  it  until  the  juice  has  been  well  started,  but  use  no  wateii 
Then  put  the  mass  in  bags  and  let  it  drip  for  twenty-foul 
hours.  Do  not  press  it  during  this  time.  To  one  quart  o| 
juice  then  add  one-half  cup  of  sugar,  let  the  whole  come  to  i 
boil,  and  then  skim  and  strain  it.  Finally,  put  the  juice  int 
bottles,  filling  them  completely  full  and  sealing  them  air-tighi; 
The  corks  should  be  cut  off  even  with  the  top  of  the  botth 
and  paraffin  poured  over  them  to  make  a  hermetical  sealing. 
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^^^  A  Prescription  Difficulty. 

"Plutagni"  submits  the  following  prescription  and  asks 
whether  it  is  possible  to  compound  it  as  a  clear  liquid : 

Resorcin 3  drachms. 

Glycerin 1    drachm. 

Castor  oil 1  drachm. 

Spirit  of  rosemary 4  ounces. 

Alcohol,  enough  to  maVj 12  ounces. 

This  prescription  ought  to  be  clear  when  compounded,  and 
phould  remain  so.  It  is  important,  however,  to  use  the  finest 
resorcin.  In  preparing  the  prescription  dissolve  tl;ie  resorcin, 
glycerin,  and  castor  oil  in  the  alcohol,  and  add  the  spirit  of 
t-osemary  in  small  quantities  with  constant  stirring.  Make  the 
spirit  of  rosemary  by  mixing  1  drachm  of  the  U.  S.  P.  oil  with 
5  drachms  of  90-per-cent  alcohol. 
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I^B  A  Formula  for  Suppositories. 

j    M.  D.  M.  submits  a  prescription  or  formula  for  suppos- 
^ories  which  we  have  modified  as  follows : 

Iodoform 2    drachms. 

Balsam   Peru 3   fluidrachms. 

Magnesium  calcinrd   (light) 2  drachms. 

Spermaceti 1^    drachms. 

Cac.-iO   butter C'4    drachms. 

!ix  the  iodoform  and  calcined  magnesia  with  the  Balsam  Peru  and 
•  ■  uacao  butter.  Into  a  warm  mortar  pour  the  melted  spermaceti  and 
ake  a  mass  with  the  other  articles.  Next  chill  the  mass  and  the 
jlds,  and  make  24  suppositories. 


Luminous  Paint. 
T.  E.  J. — Here  are  three  formulas: 

(1)     Heat  strontium  thiosulphate   for  fifteen   minutes  over  a  good 

en  gas  lamp,  and  then  for  five  minutes  over  a  blast  lamp. 
-')     Heat    equal    parts    of    strontium    carbonate    and    lac    sulphuris 

,  for  five  minutes,  then  strongly  for  twenty-five  minutes  over  a 
;isen  lamp;  then,  finally,  over  a  blast  lamp  for  five  minutes. 

(3)  Precipitate  strong  aqueous  solution  of  strontium  chloride  by 
iins  of  sulphuric  acid;  dry  the  precipitate,  and  heat  it  to  redness  for 
!ie  time  in  a  current  of  hydrogen;  then  over  a  Bunsen  lamp  for  ten 
iiutes,  then  for  twenty  minutes  over  a  blast  lamp.  Mix  any  of  these 
lii  pure  melted  paraffin  for  use  as  a  paint,  and  expose  for  a  lon^  time 
t  sunlight.  The  two  former  yield  a  greenish  phosphorescence  in  the 
<  k,  the  latter  a  bluish  light. 


Dyeing  Straw  Black. 

J.  F.  D. — In  order  to  obtain  a  level  color,  a  solution  of 
8  ten  is  added  to  a  lye  of  soda,  which  is  allowed  to  stand  for 
t  nty-four  hours  and  filtered.  The  hats  are  then  steeped  for 
t  Ive  hours  in  the  clear  liquid.  The  straw  is  thus  freed  from 
gase,  and  the  mordants  of  nitrate,  sulphate,  or  acetate  of 
in,  as  well  as  the  decoction  of  logwood  mixed  with  sumac 
0  jails,  is  very  evenly  taken  up  by  the  fiber.  A  slight  addition 
0  )ichromate  of  potash  improves  the  tone  of  the  dye,  and  the 
g'ds  are  finished  with  gum  or  gelatin. 


A  Roach  Powder. 

■  M.  C. — The  following  formula  was  contributed  to  the 
ETiN  a  couple  of  years  ago  by  W.  D.  Hart,  of  Bradford, 


Insect    powder    1  pound. 

Powdered  borax    5  pounds. 

Red     precipitate     10  grains. 

Cudbear    10  grains. 

Carmine     10  grains. 


A  Distemper  Medicine. 

B.  F.  M. — You  might  try  the  following  formula: 

Antimonial    powder     2%  grains. 

Mercury    with    chalk 2  grains. 

Dover's   powder    8  grains. 

Quinine    sulphate 1J4  grains. 

Extract  of   nux   vomica }^  grain. 

Make  into  one  pill.     Give  one  such  pill  two  or  three  times  a  week. 


Short  Answers. 

Referring  to  the  liniment  of  "H.  G.  H.,"  printed  on  page 
306  of  this  department  last  month,  C.  Keller,  of  957  Fulton 
Street,  Brooklyn,  suggests  that  castor  oil  be  substituted  for 
sweet  oil  in  the  original  recipe. 

E.  D.  Co. — The  formula  for  a  roup  cure  for  chickens  was 
contributed  by  H.  C.  Fueller  to  page  123  of  the  Bulletin  for 
March  of  the  present  year. 

A.  C.  T. — The  "sulph.  morphogras"  contained  in  the  pre- 
scription mentioned  must  have  been  sulphate  of  morphine. 

M.  C.  M. — We  suggest  that  you  consult  the  professional 
tanner  again  regarding  your  deer  skin. 


THE  DRUGGIST'S  SPECIALTIES 

In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (3)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 

Ant  Exterminator ;  Poison  Oak  Remedy. 

P.  P.  P.  wants  a  practical  formula  for  an  ant  exterminator. 
He  says  he  has  tried  the  formula  given  on  page  263,  June, 
1905,  consisting  of  aloes,  water,  and  camphor,  without  success. 

Our  friend  also  wants  a  formula  for  a  poison  oak  remedy. 
He  says  the  dermatitis  lotion  recommended  on  page  86  of  the 
February  number  this  year  does  not  seem  to  have  much  virtue, 
except  to  allay  the  itching. 

If  the  ants  are  in  the  house,  a  mixture  of  one  ounce  of 
tartar  emetic  and  nine  ounces  of  sugar,  distributed  where  they 
"most  do  congregate,"  will  soon  scatter  them.  A  solution  of 
crude  carbolic  acid,  3  or  4  ounces  to  the  gallon  of  water,  is 
said  to  be  very  effectual,  particularly  for  outdoor  use. 

We  are  sorry  to  hear  that  our  friend  has  been  disappointed 
with  the  dermatitis  lotion  as  a  remedy  for  rhus  poisoning. 
We  recommended  it  in  a  case  recently,  and  the  sufferer  was 
delighted  with  it.  Good  results  certainly  followed  its  use  in 
this  particular  case.  The  man  had  been  poisoned  before,  and 
said  the  lotion  was  the  best  he  had  ever  used. 

It  must  be  remembered  that  some  people  .are  more  sus- 
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ceptible  to  the  poison  than  others :  the  eczematous  inflamma- 
tion spreads  very  rapidly,  and  severe  cases  are  very  stubborn 
about  yielding  to  treatment,  requiring  the  use  of  saline  purga- 
tives and  alteratives.  In  many  instances  the  patient  suffers 
for  weeks. 

The  usual  treatment  has  been  the  application  of  lead  water 
and  the^use  of  cooling  saline  cathartics.  Tincture  of  lobelia, 
tincture  and  infusion  of  grindelia,  and  spirit  of  nitre  have  all 
been  used  with  more  or  less  success. 

The  poisonous  properties  of  the  plant  are  due  to  a  volatile 
acid — toxicodendric  acid.  The  watery  discharge  from  the 
pustule  is  acid  in  reaction,  so  that  it  would  seem  that  a 
rational  treatment  would  be  the  application  of  mild  alkaline 
solutions  with  an  antiseptic.  Such  an  application  is  Dermatitis 
Lotion,  but  it  will  not  cure  all  cases  in  a  few  days  or  even 
weeks.  If,  as  our  friend  acknowledges,  it  relieves  the  intoler- 
able itching  only,  it  is  a  godsend  to  the  sufferer! 


Skin  Cleaner;  Massage  Cream;  Massage  Roller. 

R.  O.  G.  wants  formula  for  a  skin  cleaner  in  solid  form, 
a  pure  white  face  massage  cream  (purely  vegetable),  and 
information  about  face  massage  instruments. 

The  skin  cleaner  mentioned  by  R.  O.  G.  as  a  type  of  what 
he  wants  comes  in  the  form  of  an  oblong  cake,  colored  with 
eosine,  and  perfumed  with  bitter  almonds.  The  cake  we  looked 
at  was  a  trifle  rancid.  It  seenied  to  be  nothing  more  than  a 
hard  cold  cream  similar  to  the  following: 

Spermaceti 4   drachms. 

'White  wax 8  drachms. 

Oil  of  sweet  almonds 16  fluidounces. 

Melt  together,  add  5  grains  of  powdered  borax,  1  grain  of  eosine, 
and  5  drops  of  oil  of  bitter  almonds.  When  it  begins  to  cool  pour  into 
a  suitable  mold. 

This  may  not  be  exactly  what  you  want,  but  it  will  serve 
as  a  starter.  If  not  sufficiently  hard  reduce  the  amount  of  oil, 
or  a  small  amount  of  cacao  butter  can  be  substituted  for  a 
portion  of  the  oil.  The  product  may  be  used  the  same  as  any 
cold  cream. 

MASSAGE   CREAM. 

There  are  many  emollient  substances  used  in  the  operation 
of  massaging,  and  there  are  many  creams  and  alleged  skin 
foods  on  the  market  which  are  extolled  as  aids  to  the  masseur. 
There  is  no  question  that  great  benefit  is  often  derived  from 
intelligently  directed  massaging,  and  it  is  equally  true  that 
harmful  effects  follow  the  treatment  when  wrongfully  admin- 
istered by  those  totally  ignorant  of  the  principles  upon  which 
the  treatment  is  based,  and  unaware  of  the  construction  of  the 
skin  and  the  delicate  capillaries  and  nerves  underlying  the  skin. 

The  expert  masseur  uses  some  emollient  to  prevent  the 
bruising  of  the  skin:  the  particular  substance  thus  employed 
varies  with  the  notions  of  the  operator.  Olive  oil,  almond  oil, 
vaselin,  cold  cream,  and  various  combinations  are  used.  The 
casein  preparations  which  are  now  so  popular  are  really  not 
massage  creams,  but  cleansers. 

In  our  opinion  the  best  cream  to  recommend  for  this 
purpose  is  the  orange-flower  skin  food  of  "Madame  Qui  Vive." 
While  it  is  not  purely  vegetable,  as  our  friend  requests,  yet 
the  small  amount  of  lanolin  which  it  contains  is  in  our 
judgment  beneficial  and  increases  the  value  of  the  combina- 
tion. 


ORANGE-FLOWER    SKIN   FOOD. 

Spermaceti yi    ounce. 

White   wax i^   ounce. 

Oil  of  sweet  almond 2  fluidounces. 

Lanolin i  ounce. 

Cocoanut  oil 1  ounce. 

Orange-flower  water 1  fluidounce. 

Tincture  of  benzoin 3  drops. 

Melt  the  first  five  ingredients  in  a  porcelain  pan,  remove  from  t 
fire,    add    the    tincture    of    benzoin    and    orange-flower    water,    and   bt 
until  cold  and  uniformly  smooth  and  creamy.     A  few   drops  of  oil 
neroli  improves  the  odor  and  will  be  found  an  advantage. 

MASSAGE   INSTRUMENTS. 

There  are  a  number  of  rubber  contrivances  used  in  fa 
massage  to  be  had  from  sundry  or  rubber  houses,  such 
massage  "wheels,"  "rollers,"   "complexion  bulbs,"  and  sm; 
hand  mitts  for  rubbing  and  patting. 


Liquid  Court  Plaster. 

C.  E.  H.  sends  sample  of  a  liquid  court  plaster  that  he 
making,  and  asks  for  suggestions  and  criticisms. 

We   would   suggest   that   you   reduce   the   amount  of 
balsam :  it  does  not  dry  quickly  enough  and  leaves  a  stic 
feeling  on  the  skin.    Use  a  better  grade  of  acetone. 

Celluloid  varnish,  made  by  dissolving  celluloid  in  purifi 
acetone  to  nearly  the  saturation  point,  makes  the  most  sat 
factory  article  for  this  purpose.  The  camphor  in  the  celluh 
is  antiseptic  and  healing,  increasing  its  efficacy.  It  does  i 
contract  very  much  on  drying,  and  is  thoroughly  water-pro 


Hair  Tonic. 

E.  M.  L.  Bureau  Co.  wants  a  formula  for  a  hair  tonic.  '^ 
are  not  able  to  give  a  formula  that  will  very  closely  apprt 
imate  the  odor  desired,  but  here  is  one  that  yields  a  very  r 
product  and  has  considerable  merit : 

Resorcin 6   drachms. 

Salicylic  acid 20  grains. 

Cinnamic    acid 5    grains.  ; 

Heliotropin 10  grains. 

Vanillin 2  grains. 

Oil  of  rose  geranium 5  drops.  I 

Oil  of  patchouli 2  drops.  j 

Oil  of  rose 5  drops. 

Oil   of   bergamot 1    fluidrachm. 

Glycerin 1   fluidounce. 

Dilute  alcohol,  q.  s 1  pint. 

Mix  and  let  stand  several  days  before  filtering.      ~  ! 


If    a    more    stimulating    preparation    is    desired 
fluidrachms  of  tincture  of  cantharides. 
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Shampoo. 

J.  H.  S.  wants  formula  for  a  liquid  shampoo  contaiig 
green  soap. 

The  following  gives  a  very  satisfactory  product : 

Green  soap 24  ounces. 

Carbonate  of  potash 4  ounces. 

Alcohol : 2  pints. 

Oil    of   bergamot 4    fluidrachms. 

Oil  of  neroli 1  fluidrachm. 

Water,  enough  to  make 1  gallon. 

Dissolve    the    soap    in    the    alcohol,    the    carbonate    of   potasli 
pints   of   water,   and   mix   the   two   solutions.      Pour   in  sufficient  'j* 
to   make   one   gallon,    add   the   oils,    let   stand   one   week,   shaking  ,•*' 
sionally,  and  then  filter.  i 

We  put  this  up  in  6-ounce  bottles  costing  10  cents,  andjeH 
for  a  quarter.  For  barbers'  use,  cut  out  the  neroli  and  re  ce 
the  alcohol  to  one  pint.  Then  it  will  cost  about  sixty  cei  a 
gallon. 
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EDITORIAL. 


i 


XAMINATIONS  WHICH   DO  NOT  EXAMINE. 


n  response  to  a  number  of  requests  from  our 
readers,  which  we  have  assumed  to  indicate  a  quite 
general  desire,  we  have  printed  in  the  Bulletin 
during  the  last  year  a  number  of  sets  of  examina- 
tion questions  used  by  different  boards  of  phar- 
macy. In  almost  every  case — perhaps  in  every  case 
— we  have  said  to  ourselves : 

"How  many  practicing  pharmacists,  well  edu- 
cated as  they  may  have  been,  and  sufficiently  com- 
plete though  their  experience  behind  the  counter, 
•could  pass  this  examination  successfully  unless  they 
spent  zveeks  or  months  in  poring  over  their  hooks 
in   special   preparation   for   it?" 


The  answer  would  have  to  be:  "Very,  very 
few." 

About  the  only  man  qualified  to  pass  such  an 
examination  is  the  student  fresh  from  college,  or 
perhaps  the  clerk  who  for  months  or  years  has 
been  cramming  in  the  facts  for  which  there  will  be 
a  ■  demand   on   examination   day. 

Look,  then,  at  the  illogicality  of  the  situation: 
It  cannot  be  gainsaid,  on  the  one  hand,  that  a 
board  examination  has  no  other  excuse  and  pur- 
pose than  to  test  the  candidate's  fitness  to  practice 
his  calling  safely  and  well,  and  yet,  on  the  other 
hand,  more  often  than  not  it  is  a  mere  test  of  his 
memorizing  of  certain  facts.  The  capable  practi- 
tioner fails.  The  inexperienced  student  succeeds. 
The  man  best  qualified  to  do  the  thing  for  which 
the  board  examines  him  is  sacrificed.  The  man 
least  qualified  to  do  it  is  approved. 

But  boards  of  pharmacy  are  not  alone  censur- 
able for  the  character  of  their  examination  papers. 
All  examinations  are  more  or  less  defective.  The 
fact  is,  few  things  are  more  difficult  than  the  draft- 
ing of  a  set  of  questions  which  will  determine  real 
competency  and  knowledge.  Herbert  Spencei,  in 
the  last  book  which  came  from  his  great  pen  ("Va- 
rious Fragments"),  had  this  to  say  on  the  subject: 

There  is  only  one  general  criticisnrSvhich  I  feel  inclined 
to  make  upon  examination  papers  at  large.  They  are  drawn 
up  with  the  exclusive  view  of  testing  acquisition  rather  than 
power.  I  hold  that  the  more  important  thing  to  be  ascer- 
tained by  an  examination  is  not  the  quantity  of  knowledge 
which  a  man  has  taken  in  and  is  able  to  pour  out  again,  but 
the  ability  he  shows  to  use  the  knowledge  he  has  acquired; 
and  I  think  that  examinations-  of  all  kinds  are  habitually 
faulty,  inasmuch  as  they  use  the  first  test  rather  than  the 
last,  by  which  to  judge  of  superiority. 

Here  is  the  essence  of  the  situation.  The  effort 
should  be  made  in  every  examination  paper  by  a 
board  of  pharmacy  to  determine  power  rather  than 
acquisition — to  demand  the  application  and  use  of 
knowledge  rather  than  the  knowledge  itself.  Ques- 
tions should  be  drafted  which  test  the  candidate's 
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capacity  to  do  things  and  to  meet  emergencies — 
questions  which  exhibit  the  use  of  his  mental  re- 
sources. 

The  growing  custom  of  including  practical  dis- 
pensing work  in  board  examinations  is  to  be  heart- 
ily commended.  Unlike  the  great  majority  of 
written  examinations,  these  practical  tests  deter- 
mine actual  competency  behind  the  counter.  They 
show  the  possession  of  real  ability  instead  of  mem- 
orized facts.  Perhaps  six  boards  of  pharmacy  now 
include  dispensing  work  in  their  examinations,  and 
it  is  to  be  hoped  that  others  will  establish  the  same 
custom  as  fast  as  the  conditions  permit.  The  ex- 
pense of  conducting  such  examinations  is  com- 
plained of  by  many  boards,  but  they  should  take  a 
hint  from  the  arrangements  which  have  been  made 
by  boards  in  at  least  three  States  to  use  the  facili- 
ties and  equipment  of  well-known  colleges  and 
schools  of  pharmacy  at  a  minimum  of  cost. 


AN   ONTARIO   DRUGGIST   AND   HIS   BUSINESS. 

The  recent  series  of  Bulletin  editorials  pre- 
senting and  commenting  upon  the  business  state- 
ments of  different  druggists  have  been  read  with  a 
good  deal  of  interest  by  our  subscribers  generally. 
This  we  know  from  our  correspondence.  In  view 
of  the  importance  of  the  subject,  and  of  the  deep 
concern  with  which  pharmacists  regard  it  gener- 
ally, we  are  perhaps  justified  this  month  in  adding 
another  editorial  to  the  series.  Let  us  accordingly 
print  a  letter  which  we  have  received  from  an 
Ontario  druggist : 

I  have  been  so  deeply  interested  in  your  articles  on  profits 
in  the  drug  business  that  I  have  taken  the  trouble  to  investi- 
gate my  own  condition.  Last  year  I  missed  taking  stock.  I 
have  now  supplied  the  omission,  and  the  following  statement 
represents  my  business  operations  for  the  past  two  years : 

Sales  for  two  years $19,507.78 

Goods   purchased    13,518.95 

Net   expenses    2,273.25 

Total  expenses,  including  my  own  salary  of  $925.00.     4,223.25 

Inventory,   May  16,    1904 4,000.00 

Inventory,   May   16,   1906 5,600.00 

Kindly  let  me  hear  through  your  columns  what  you  think 
of  my  business.  I  am  pleased  to  state  that  it  has  increased 
over  $2000  since  I  took  hold  of  the  store  two  years  ago  in 
May.  I  might  add  that,  in  addition  to  the  ordinary  drug 
stock,  I  carry  school  books,  stationery,  seeds,  wall-paper, 
cameras,  optical  goods,  etc.  I  suppose  I  should  have  given 
you  an  itemized  list  of  my  expenses,  such  as  rent,  clerk  hire, 
etc.,  but  everything  is  represented  in  the  lump  sum  given 
above.  Ontario. 


Let  us  analyze  "Ontario's"  statement  a  bit.  Dur- 
ing the  two  years  he  bought  goods  to  the  amount 
of  $13,518.95,  but  the  inventories  show  that  $1600 
worth  of  these  purchases  went  into  the  permanent 
stock.  The  goods  which  were  sold  over  the  coun- 
ter again  therefore  cost  "Ontario"  $11,918.95. 
Subtracting  this  amount  from  the  total  sales  of 
$19,507.78,  we  find  that  there  was  a  gross  profit 
of  $7588.83 — a  profit,  in  other  words,  of  about  39 
per  cent.  The  expenses,  meanwhile,  were  about 
32  per  cent  of  the  sales,  leaving  a  net  profit  of  17 
per  cent.  This  is  a  very  satisfactory  showing  in- 
deed. Gross  profits  of  39  per  cent  are  about  the 
average,  whereas  a  percentage  expense  of  22  per 
cent  is  quite  low  for  a  ten-thousand-dollar  business. 
Net  profits  of  17  per  cent  are  certainly  exceptional. 

Let  us  see,  now,  what  "Ontario's"  total  income 
was  during  the  two  years  represented  in  the  state- 
ment. Subtracting  his  purchases  from  his  sales,  we 
have  a  residuum  of  $5988.83.  Subtracting  from 
this  again  his  net  expenses  of  $2273.25,  we  find 
apparent  cash  profits  of  $3715.58.  Adding  to  this 
amount  the  $1600  by  which  the  stock  was  in- 
creased, we  have  total  profits  for  the  two  years  of 
$5315.58,  or  $2657.79  a  year.  This  is  about  what 
a  ten-thousand-dollar  business  ought  to  yield,  al- 
though many  pharmacists  doubtless  fail  to  reach 
this    goal. 

Incidentally  we  may  grasp  this  occasion  to  speak 
again  of  the  vital  importance  of  taking  inventories. 
"Ontario"  discovered  that  his  stock  had  increased 
in  value  to  the  extent  of  $1600  in  two  years.  If 
he  had  taken  no  inventory,  and  if  he  had  based  his 
calculations  upon  his  purchases  and  sales,  his  cal- 
culations would  have  been  grossly  inaccurate.  And 
yet  there  are  hundreds  of  druggists  who  think  in- 
ventories are   superfluous! 

There  is  just  one  criticism  that  we  have  to  make 
upon  "Ontario's"  showing.  We  are  inclined  to 
think  that  a  $5600  stock  investment  is  too  large 
for  annual  sales  of  about  ten  thousand.  This  is 
turning  over  the  stock  less  than  twice  a  year,  and 
is  not  using  the  investment  to  the  best  advantage. 
In  the  April  Bulletin  we  asked  four  prominent 
druggists  how  many  times  a  year  they  turned  over 
their  investment.  Mr.  William  Bpdemann  said 
twice;  Mr.  A.  H.  Webber  two  and  a  half  times; 
Mr.  Willets  Corson  three  times;  and  Mr.  Andrew 
R.  Cunningham  replied  that  he  turned  over  his 
total  investment,  including  fixtures,  three  times  a 
year,  and  his  stock  four  and  a  half  times  a  year. 


IHE  ALADDIN'S  LAMP  OF  MODERN  SCIENCE. 


I 

^^■The  most  romantic  tale  of  modem  science  deals 
TJith  the  marvelous  variety  of  useful  and  beautiful 
products  which  have  been  wrested  during  the  last 
half-century  from  the  noxious  coal  tar  which  was 
formerly  so  troublesome  a  by-product  that  it  was 
the  despair  of  every  manufacturer  of  illuminating 
and  heating  gas.  It  was  exactly  fifty  years  ago 
that  this  Aladdin's  lamp  concealed  in  coal  tar  was 
disclosed,  and  it  is  now  proposed  to  have  a  semi- 
centennial anniversary  of  the  discovery. 

To  Dr.  W.  H.  Perkins,  whose  preparation  of 
mauve  from  coal  tar,  just  half  a  century  ago,  began 
a  long  list  of  chemical  triumphs  which  has  by  no 
means  yet  been  completed,  belongs  the  chief  credit 
for  the  establishment  of  the  coal-tar  industry;  and 
it  is  proposed  to  have  Dr.  Perkins  the  guest 
of  honor  at  a  banquet  to  be  held  in  com- 
memoration of  his  discovery  on  the  sixth  of 
October.  Plans  for  the  anniversary  are  be- 
ing made  by  the  Chemists'  Club  of  New  York 
City.  At  the  banquet  a  symposium  will  be 
presented  on  the  various  aspects  of  the  subject,  and 
a  distinguished  audience  will  be  present.  It  is  pro- 
posed also  to  establish  a  library  of  works  in  chem- 
istry to  be  known  as  the  Perkins  Library  and  to 
cost  $50,000;  there  are  to  be  two  sets  of  books, 
one  for  local  use,  and  the  other  for  circulation 
throughout  the  country.  In  the  third  place  $5000 
will  be  set  aside  for  the  presentation  of  Perkins' 
medals  in  the  future  as  awards  for  important  dis- 
coveries in  chemical  science.  Finally,  a  valuable 
token  or  emblem  of  some  appropriate  sort  will  be 
given  Dr.  Perkins  at  the  banquet.  In  England  a 
similar  commemoration  was  celebrated  late  in  July, 
while  Germany,  France,  and  Switzerland  have  like- 
wise fallen  in  line  with  the  general  movement. 

Elsewhere  in  this  issue  of  the  Bulletin  we  are 
presenting  a  paper  which  tells  the  magical  story  of 
coal  tar  in  picturesque  and  dramatic  language.  It 
is  almost  unthinkable  that  so  foul-smelling  and 
apparently  worthless  a  substance  should  conceal 
such  a  marvelous  storehouse  of  useful  and  beauti- 
ful agents  of  a  thousand  kinds.  A  myriad  of  ani- 
line dyes  of  every  conceivable  color  and  shade  are 
now  made  from  coal  tar.  Carbolic  acid  is  obtained 
from  it,  and  pharmacists  do  not  need  to  be  told  of 
what  invaluable  use  this  agent  is  to  humanity. 
From  carbolic  acid  is  prepared  picric  acid,  and  this 
is  m  turn  employed  in  the  manufacture  of  the  ter- 
rible explosives  of  our  day.     From  carbolic  acid  is 
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also  prepared  phenacetine ;  from  aniline  acetanilide  is 
made;  and  these  are  but  two  of  a  host  of  "syn- 
thetic" remedies  which  of  late  years  have  been  added 
to  our  materia  medica.  Vanillin  is  produced  from 
coal  tar.  So  is  oil  of  mirbane  and  many  other 
flavoring  agents ;  while  from  the  oil  of  mirbane  are 
prepared  many  synthetic  perfumes  of  exquisite 
odor.  Saccharin,  a  product  550  times  sweeter 
than  sugar,  is  obtained  from  the  same  wonderful 
storehouse.  From  coal  tar  the  photographer  draws 
many  of  his  developing  agents,  among  them  metol, 
amidol,    and    eikonogen. 

And  so  one  might  go  on  and  on,  adding  to  the 
enumeration  of  discoveries  which  have  already 
been  made.  Every  year  the  list  grows  longer  and 
longer.  New  perfumes  or  flavoring  agents,  new 
dyes  or  drugs,  new  explosives  or  antiseptics,  are 
constantly  being  produced  from  this  black,  unprom- 
ising, foul-smelling  substance.  Can  anything  be 
more    marvelous  ? 


THE  MONTH. 


1  he  American  Pharmaceutical  As- 

TWO  GREAT  ^^^^i.-  •  ...  i 

MEBTiNQs.     sociation    IS    opening    its    annual 
meeting   in   Indianapolis   just   as 
this  issue  of  the  Bulletin  is  being  sent  to  the  press. 
The  early  reports  seem  to  indicate  a  large  attend- 
ance and  a  most  successful  convention.    A  good  deal 
of  interest  centers  in  the  elaborate  scheme  of  edu- 
cational  reform  and  unification  which  is  scheduled 
for  discussion  by  the  Section  on  Education  and  Leg- 
islation on  the  one  hand,  and  on  the  other  by  the 
joint  conference  which  will  be  held  for  the  first  time 
between  the  Conference  of  Pharmaceutical  Faculties 
and  the  National  Association  of  Boards  of  Phar- 
macy.    While  this  great  meeting  is  being  held  in 
Indianapolis,    preparations    are    meanwhile    being 
made  for  the  other  important  retailers'  convention 
of  the  year — that  of  the  N.  A.  R.  D.  in  Atlanta. 
Headquarters  will  be  at  the  Hotel  Kimball,  and  the 
meeting  will  convene  on  Monday,  October  1.     Spe- 
cial trains  will  be  run   from  Chicago,   St.  Louis, 
Cincinnati,  and  Philadelphia,  while  from  New  York 
will  be  taken   the  chartered  boat  trip   for  which 
Organizer  De  Shetley  has  been  making  arrange- 
ments for  some  time.     The  City  of  Columbia  will 
leave  New  York  at  3  p.m.  on  Thursday,  September 
27,  arriving  in  Savannah  early  Sunday  morning. 
Atlanta  will  be   reached  about  4  o'clock   Sunday 
afternoon  by  train. 
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While  the  N.  A.  R.  D.  is  thus 
■^"^  "^suitJ*^^^^"  preparing  to  hold  the  largest  and 

the  greatest  convention  in  its  his- 
tory, the  so-called  "drug  trust"  case,  aimed  at  the 
very  existence  of  the  organization,  is  moving  along 
at  the  snail's  pace  which  is  characteristic  of  such 
litigation.  From  time  to  time  the  various  defend- 
ants in  the  suit  have  filed  their  demurrers,  declar- 
ing the  allegations  of  the  government  to  be  false. 
When  these  are  all  in  it  will  devolve  upon  the  courts 
to  pass  upon  them.  If  they  are  sustained,  the  whole 
case  of  the  government  will  apparently  fall  to  the 
ground.  If  they  are  overruled,  then  other  bills  will 
probably  be  filed,  and  other  actions  taken,  that  in  one 
way  and  another  will  prolong  the  developments  of 
the  case.  No  one  need  expect  that  we  shall  see  an 
end  of  the  "drug  trust"  suit  very  soon.  In  the 
meantime  it  would  seem  that  the  N.  A.  R.  D,  is 
continuing  to  advance  its  direct-contract  movement, 
realizing  that  it  stands  here  upon  legal  ground  of 
the  most  unassailable  character.  It  is  to  be  observed 
that  the  Norman  Lichty  Manufacturing  Co,,  makers 
of  Krause's  Headache  Capsules  and  other  goods, 
have  recently  adopted  the  contract  plan. 


ANTI-NARCOTIC 
REFORM. 


An  anti-narcotic  law  enacted  in 
North  Carolina  last  year  was  lit- 
tle better  than  a  farce,  and  was  an 
excellent  illustration  of  the  oft-repeated  principle 
that  druggists  should  secure  such  legislation  them- 
selves if  they  desire  it  to  be  of  the  proper  character. 
At  the  recent  meeting  of  the  State  association  it 
was  decided  to  draft  a  new  bill  and  seek  its  enact- 
ment at  the  next  session  of  the  legislature.  In  San 
Francisco  an  ordinance  has  just  been  passed  restrict- 
ing the  sale  of  certain  narcotics,  and  we  should 
judge  from  the  meager  abstracts  of  the  measure 
which  have  been  sent  to  us  that  the  A.  Ph.  A,  model 
anti-narcotic  law  was  used  as  the  basis  of  the  en- 
actment. Another  ordinance  has  also  been  passed 
in  San  Francisco  which  is  somewhat  supplementary 
in  nature  to  the  anti-narcotic  enactment:  it  pro- 
vides that  any  product  or  preparation  not  recognized 
in  the  U.  S,  P.  or  the  N,  F,,  if  it  contains  more  than 
10  per  cent  by  volume  of  alcohol,  or  if  it  contains 
cocaine,  codeine,  alpha  or  beta  eucaine,  formalde- 
hyde, morphine,  heroin,  or  any  of  their  salts  or 
compounds,  shall  state  the  exact  content  of  such 
ingredients  on  the  label  and  package  in  letters  not 
less  than  one-twentieth  the  size  of  the  largest  di- 
mension of  the  container.     The  latter  ordinance  is 


akin  in  nature  to  the  labeling  clause  of  the  recently 
enacted  congressional  pure  food  and  drug  law,  and 
represents  one  of  the  reforms  which  patent-medicine 
critics  have  been  strenuously  seeking  to  obtain  dur- 
ing the  last  year. 

*     *     * 

One  of  the  topics  of  chief  interest 
AND  DRUG  LAW,  ^^^  couccm  just  now  is  the  con- 
gressional pure  food  and  drug 
law,  which  goes  into  effect  next  January.  There  is 
one  feature  of  this  act  which  makes  the  measure 
one  of  great  importance  to  the  drug  trade — the 
labeling  clause  providing  that  every  medicament 
must  bear  a  statement  on  the  label  of  the  "quantity 
or  proportion  of  any  alcohol,  morphine,  opium, 
cocaine,  heroin,  alpha  or  beta  eucaine,  chloroform, 
cannabis  indica,  chloral  hydrate,  or  acetanilide,  or 
any  derivative  or  preparation  of  any  such  substance 
contained  therein,"  Many  retailers  have  apparently 
misinterpreted  the  bearing  which  this  clause  of  the 
law,  and  which  the  law  generally,  had  upon  them: 
they  have  assumed  on  the  one  hand  that  their  own 
ready-made  specialties  were  involved,  and  on  the 
other  that,  in  case  they  were  caught  next  Januar}' 
with  any  proprietary  articles  or  pharmaceuticals  in 
their  Stock  not  containing  the  necessary  statements 
on  the  label,  such  articles  would  be  illegal  and  un- 
salable. These  are  mistakes.  In  answering  the 
questions  of  a  couple  of  correspondents  in  our 
department  of  "Queries"  elsewhere  in  this  issue,  we 
have  striven  to  make  it  clear  that  the  congressional 
act  affects  only  interstate  commerce  on  the  one 
hand,  and  on  the  other  the  affairs  of  the  District 
of  Columbia  and  of  the  territories.  Products  made 
and  sold  within  the  borders  of  any  State,  or  sent 
into  the  State  before  the  law  goes  into  effect,  are 
entirely  outside  the  jurisdiction  of  the  law. 


The   manufacturers  and  jobbers, 
"^^ROM  thVlTw"!"    however,  are  facing  a  very  differ- 

ent  situation.    Most  of  their  busi-   } 
ness  is  of  an  interstate  nature,  and  the  law  pinches   ; 
them  at  every  point.     The  act  is  already  causing 
them  considerable  concern,  even  where,  as  in  most 
instances,  they  are  sincerely  desirous  of  living  up  to   ; 
its  requirements.     The  reason  for  this  is  that  they   i 
will  not  know  exactly  what  is  required  of  them   \ 
until    the    governmental    officers    have    interpreted   | 
the  law  by  a  series  of  definite  rulings,       Pharma-   j 
ceutical  manufacturers,  for  instance,  are  anxious  to 
revise  their  labels  at  once  in  order  that,  when  the   i 
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law  goes  into  effect  on  the  first  of  next  January, 
jobbers  and  others  will  have  as  few  goods  as  pos- 
sible which  do  not  conform  to  the  law.  But  their 
good  intentions  will  manifestly  be  frustrated  if, 
after  they  have  conformed  to  the  law  as  they  under- 
stand it,  the  governmental  officials  should  decide, 
for  example,  that  the  content  of  alcohol  should  be 
stated  in  specific  phraseology,  and  the  printing  done 
in  a  specified  style  and  size  of  type.  A  govern- 
mental board  has  been  appointed  to  frame  regula- 
tions, and  hearings  will  be  held  in  New  York  begin- 
ning September  17.  Dr.  H.  W.  Wiley,  chief  chem- 
ist of  the  Department  of  Agriculture,  is  chairman 
of  the  board. 


assaying,  for  instance,  different  workers  will  attain 
slightly  different  results.  The  percentage  of  moist- 
ure in  different  lots  of  drug  will  also  vary ;  and  alto- 
gether we  have  anything  but  a  constant  and  un- 
varying set  of  factors  by  which  to  determine  the 
exact  quantity  of  alcohol  in  a  finished  pharma- 
ceutical. Will  Dr.  Wiley's  board  permit  sufficient 
latitude  in  its  rulings  on  this  point?  This  is  only 
one  of  a  number  of  practical  problems  which  the 
congressional  law  has  brought  forward,  and  which 
show  the  necessity  of  a  broad  spirit  of  justice  in  the 
interpretation  and  enforcement  of  an  act  which  at 
first  reading  seems  clear  and  definite  enough. 


One  other   trouble   that   will   be 

THE  PURE  FOOD  LAW  j     •        xL  •      , 

AND  ALCOHOL.  experienced  in  the  practical  ap- 
plication of  the  congressional 
pure  food  and  drug  law  resides  in  the  difficulty  of 
stating  the  exact  content  of  alcohol.  This  is  by  no 
means  the  simple  matter  that  it  looks  to  be  at  first 
blush.  It  is  a  very  easy  thing  to  say  what  strength 
of  alcoholic  menstruum  is  used  in  the  manufacture 
of  a  particular  preparation,  but  it  is  a  very  different 
thing  to  say  what  strength  of  alcohol  resides  in  the 
finished  product.  This  point  was  brought  out  very 
interestingly  in  a  paper  contributed  to  the  recent 
meeting  of  the  Ohio  Pharmaceutical  Association 
by  Prof.  Joseph  Feil.  Professor  Feil  severely 
criticized  some  of  the  conclusions  which  had  been 
contained  the  year  before  in  the  report  of  the  Com- 
mittee on  Adulteration  and  Sophistication.  He 
showed  that  while  the  Pharmacopoeia  directs  fluid- 
extract  of  cascara  sagrada  to  be  made  with  40-per- 
cent alcohol  by  volume,  the  finished  product  con- 
tains only  29.57  per  cent  under  the  most  favorable 
circumstances — a  percentage  which  the  committee 
had  declared  to  be  so  low  as  to  call  for  condemna- 
tion! 

*     ♦     « 

Professor  Feil  went  on  to  say  that 

A  TROUBLESOME        fU^^^         ^  *U  r      i.  / 

QUESTION.  there   were   three   factors  to   ac- 

count for  this  diminution  of  alco- 
holic strength  in  fluidextract  of  cascara.  In  the 
first  place,  there  was  6.82  per  cent  of  moisture  in 
the  drug;  next,  11.40  per  cent  of  the  fluidextract 
was  represented  by  extractive ;  and,  finally,  a  slight 
amount  of  alcohol  was  always  lost  by  evaporation 
during  the  moistening  of  the  drug  and  in  the  pro- 
cess of  passing  it  through  the  sieve  and  packing  it. 
We  might  add  also  to  Professor  Feil's  statements 
that  in  this  matter,  as  in  the  operation  of  alkaloidal 


THE  ASSOCIATIONS    ^^  the  last  two  issues  of  the  Bul- 
AND  LETiN  wc  have  been  interested  in 

HIGHER    EDUCATION.      ^    ^.  ^,  ,,.,     ,       ,    , 

stating  the  attitude  taken  by  the 
various  State  pharmaceutical  associations,  at  their 
annual  meetings  this  year,  toward  the  very  import- 
ant question  of  prerequisite  legislation  and  higher 
educational  requirements  generally  in  pharmacy. 
We  observe  now  that  the  Michigan  Pharmaceutical 
Association,  meeting  last  month  in  Jackson,  passed 
a  resolution  instructing  the  Committee  on  Legisla- 
tion to  draft  an  amendment  to  the  pharmacy  law 
providing  for  the  establishment  of  the  graduation 
requirement,  this  amendment  to  be  presented  at  the 
meeting  next  year  for  consideration  and  action.  At 
the  North  Dakota  meeting,  too.  President  Bateman 
recommended  in  his  address  that  "we  have  a  higher 
educational  qualification  to  be  eligible  for  registra- 
tion." As  our  readers  know,  the  Wisconsin  Board 
of  Pharmacy  established  the  graduation  require- 
ment on  its  own  initiative  a  year  or  so  ago;  and 
at  the  recent  meeting  of  the  association  of  that 
State  the  issue  was  quite  hotly  discussed.  The 
debate  was  one  of  the  chief  features  of  the  meeting, 
and  while  the  supporters  of  compulsory  gradua- 
tion apparently  won  the  day,  they  had  to  fight  for 

their  cause. 

*     *     * 


THE  SCARCITY  OF 
APPRENTICES. 


A  few  recalcitrants  were  disposed 
to  question  the  wisdom  of  the 
graduation  requirement,  and  their 
objection  was  chiefly  based  upon  the  allegation  that 
it  would  cause,  or  was  causing,  a  scarcity  of  appren- 
tices. The  majority  of  the  audience,  however,  were 
apparently  against  this  view  of  the  situation,  and 
indeed  it  is  to  be  noted  that  apprentices  are  just  as 
scarce  in  States  where  graduation  has  not  been 
made  compulsory  as   in  those  where  it  has  been 
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imposed.  As  we  write  we  have  before  us  a  report 
from  Cleveland,  Ohio,  announcing  that  a  wholesale 
house  in  that  city  has  been  swamped  with  requests 
to  find  drug  clerks  for  their  customers  who  are 
nowhere  to  be  picked  up.  A  jobbing  house  in 
Denver  has  appealed  for  clerks  to  the  Philadelphia 
College  of  Pharmacy.  So  it  is  in  other  sections  of 
the  country.  Critics  of  graduation  laws  seem  to 
forget  that  such  measures  do  not  affect  the  stand- 
ing of  clerks  as  such  at  all,  and  impose  the  gradu- 
ation requirement  upon  proprietors  only.  Pre- 
requisite legislation,  if  it  exercises  any  effect  on  the 
number  of  drug  clerks,  is  just  as  likely  to  work  one 
way  as  another:  by  putting  a  premium  upon  educa- 
tion and  brains,  it  will  induce  young  men  of  the 
better  and  more  ambitious  sort  to  enter  the  calling, 
while  it  may,  for  contrary  reasons,  cause  a  few  boys 
of  a  less  desirable  type  to  be  excluded. 
*     *     * 

Passing  on  to  speak  of  other  fea- 
''^'''"^120?'''"^  tures  of  the  recent  State  meetings, 

we  observe  that  at  the  Michigan 
convention  enough  money  was  subscribed  to  bring 
up  the  Prescott  scholarship  fund  to  $260.  It  is 
hoped  to  raise  $1000  in  all,  so  that  with  the  interest 
an  annual  scholarship  of  $40  or  $50  may  be  estab- 
lished in  the  Department  of  Pharmacy  of  the  Uni- 
versity of  Michigan,  where  Dr.  Prescott  did  his  life 
work.  The  association  passed  a  resolution  that  it 
would  complete  the  fund  by  contributing  $100  from 
the  treasury  when  $900  had  been  subscribed.  At 
the  meeting  of  the  Iowa  association  considerable 
attention  was  paid  to  the  competition  of  the  patent- 
medicine  peddlers,  and  after  much  discussion  it  was 
voted  to  ask  the  legislature  to  double  the  licenses 
of  $100  now  imposed  upon  these  peddlers  annu- 
ally. It  was  estimated  that  the  average  loss  to  each 
drug  store  on  account  of  such  competition  amounted 
to  $660.  A  unique  feature  in  the  East  was  the  en- 
tertainment of  the  Rhode  Island  association  by  the 
druggists  of  Virginia  at  Narragansett  Pier.  This 
was  in  return  for  the  courtesy  extended  at  the  same 
place  last  year  by  the  Rhode  Islanders.  A  banquet 
was  held  at  which  the  members  of  both  associations 
were  in  attendance,  and  the  sentiments  of  fraternity 
and  friendship  were  most  interesting  and  gracious. 


A  CARBOLIC  LAW 


The  Bulletin  is  somewhat 
FOR  MINNESOTA.  P^^^scd  to  scc  that  the  Minnesota 

State  Association  decided  this 
year  to  seek  the  passage  of  a  law  restricting  the  sale 
of  carbolic  acid.     As  first  discussed,  the  proposition 


evoked  so  much  hostility  that  it  was  voted  down, 
but  a  vigorous  and  convincing  speech  by  Charles  T. 
Heller,  a  well-known  member  of  the  State  Board  of 
Pharmacy,  brought  about  a  reconsideration  of  the 
vote  and  a  decision  to  favor  the  proposed  law.  The 
measure  will  be  based  upon  the  Chicago  ordinance, 
which  prohibits  the  sale  of  carbolic  acid  in  solutions 
greater  than  five  per  cent  in  strength  except  upon 
physicians'  prescriptions,  and  except  when  mixed 
with  equal  quantities  of  glycerin  and  alcohol.  The 
obvious  purpose  of  such  a  law  is  to  prevent  the  use 
of  carbolic  acid  by  persons  of  suicidal  intent.  Or- 
dinances of  the  kind  are  in  effect  in  Chicago,  New 
York,  St.  Paul,  and  other  cities,  and  recently  Buf- 
falo has  been  added  to  the  list.  The  merits  of  the 
proposition  were  discussed  at  considerable  length 
in  a  Bulletin  editorial  two  or  three  months  ago. 
*     *     * 


SULPHUR 
MONOPOLIZED. 


Recent  trade  advices  indicate  that 
what  practically  amounts  to  a 
monopoly  of  the  sulphur  trade  in 
the  United  States  has  recently  been  effected.  It 
seems  that  the  two  sources  of  supply  are  the  Amer- 
ican sulphur  and  the  Sicilian  product.  The  Union 
Sulphur  Co.,  owning  large  wells  in  Louisiana,  have 
enjoyed  almost  a  monopoly  of  the  native  product. 
They  have  now  effected  an  arrangement  by  means 
of  which  they  will  be  the  exclusive  agents  in  the 
United  States  of  the  Sicilian  sulphur.  A  law  recently 
adopted  by  the  Italian  government  has  resulted  in 
the  monopolization  of  the  Sicilian  sulphur  wells,  and 
this  has  in  turn  made  it  possible  for  the  Union  Sul- 
phur Co.  to  obtain  exclusive  American  rights.  Alto- 
gether it  would  seem  as  if  the  American  sulphur 
trade  would  in  the  future  be  centralized  in  one  house. 
Whether  prices  will  be  raised  remains  to  be  seen. 
*     *     * 

The  British  Pharmaceutical  Con- 
^"^coNFERENCE.     fercncc,    like    our    own    Ameri- 
can   Pharmaceutical   Association, 
seems  to  be  exhibiting  an  upward  growth — although 
not  in  quite  so  marked  a  degree.     At  the  recent  : 
annual   meeting,   held   in   Birmingham,    something 
like  200  new  members  were  added  to  the  rolls,  and  j 
although  the  Conference  was  shown  to  be  a  little  i 
over   £100    "to   the   bad,"   this   deficit   was   much  ; 
smaller  than  it  had  been  in  previous  years.    As  in 
the  United  States,  so  in  Great  Britain,  it  is  difficult  | 
to  get  pharmacists  to  give  sufficient  support  to  an  ' 
organization    of    high    scientific    and    professional 
character.     On  this  side  of  the  ocean,  however,  we 
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uld  feel  gratified  that  the  A.  Ph.  A.- has  had, 
iind  is  having,  a  much  more  prosperous  career, 
financially  speaking,  than  the  British  Pharmaceu- 
tical Conference.  The  address  of  President  W.  A. 
H.  Naylor  was  a  lengthy  and  admirable  treatise  on 
drug  valuation.  The  president-elect,  Mr.  Thomas 
Tyrer,  is  a  prominent  chemist,  and  is  well  known 
personally  to  many  in  America  by  virtue  of  his  visit 
to  these  shores  a  couple  of  years  ago  in  connection 
with  the  meeting  of  the  Society  of  Chemical  In- 
dustry. The  Conference  will  hold  its  meeting  next 
year  in  Manchester. 


THE  ELIXIR  OP  CALI 
SAY  A  SENSATION. 


It  proved  to  be  something  of  a 
tempest  in  a  teapot  a  month  or 
two  ago  when  the  druggists  of 
New  York  were  alarmed  over  the  action  of  the 
revenue  authorities  in  going  after  them  for  the  dis- 
pensing of  N.  F.  elixir  of  calisaya  at  their  soda 
fountains.  It  was  at  first  feared  that  a  number  of 
preparations  might  come  under  the  same  ruling, 
but  it  has  since  been  pretty  well  shown  that  this  is 
exceedingly  unlikely.  S.  L.  Hilton,  chairman  of  the 
Legislative  Committee  of  the  N.  A.  R.  D.,  had  a 
conference  last  month  with  the  officials  of  the 
Treasury  Department  at  Washington,  and  after- 
wards assured  national  headquarters  that  neither 
manufacturers  nor  retailers  would  suffer  serious 
inconvenience  by  the  application  of  the  Bureau's 
ruling,  particularly  since  ample  notice  would  be 
given  in  every  case  before  resort  were  had  to  prose- 
cution. In  New  York,  meanwhile,  it  was  found  that 
relatively  few  druggists  were  dispensing  such 
products  at  their  fountain,  and  the  feeling  was  quite 
freely  expressed  at  a  meeting  of  the  M.  A.  R.  D. 
that  such  practices  were  "off  color"  anyway. 


LIQUOR  LAW  FOR 

THE  MAINE 
PHARMACISTS. 


The  pharmacists  of  Maine  have 
begun  an  agitation  to  secure  a 
law  giving  them  the  privilege  of 
selling  liquor  on  physicians'  prescriptions.  Maine  is 
a  prohibition  State,  and,  if  we  mistake  not,  the  phar- 
macist who  sells  a  pint  of  whisky  in  a  case  of  emer- 
gency, and  even  upon  the  prescription  of  a  physician, 
violates  the  law  and  may  be  severely  punished.  It 
is  to  correct  this  anomaly  that  the  State  association 
seeks  the  enactment  of  a  suitable  law.  The  pharma- 
cists have  made  it  so  clear  that  their  purpose  is  a 
righteous  one,  and  that  they  have  no  desire  to  be 
given  the  privilege  of  selling  liquor  indiscriminately, 


that  they  have  succeeded  in  getting  a  considerable 
newspaper  support  of  their  propaganda.  At  the  last 
session  of  the  legislature  a  desirable  bill  was  intro- 
duced, and  was  even  advocated  by  some  of  the  tem- 
perance organizations  of  the  State,  but  the  prejudice 
was  so  strong  against  liquor  selling  of  any  kind  or 
in  any  degree  that  the  bill  was  killed.  It  remains  to 
be  seen  whether  better  success  will  be  attained  with 
the  next  legislature. 

*     *     * 


WILL  THEY  BE 
QOOD? 


Every  once  in  a  while  the  drug- 
gists of  Chicago  are  brought  face 
to  face  with  the  danger  of  having 
imposed  upon  them  a  liquor  ordinance  increasing 
their  license  anywhere  from  $100  to  $500  a  year. 
Why  ?  Because  a  few  of  them  will  insist  upon  abus- 
ing the  privilege  granted  to  them  under  the  drug- 
gist's license,  selling  liquor  indiscriminately,  and 
arousing  the  hostility  of  saloon  men  and  liquor  re- 
formers alike.  During  the  last  year  two  inimical 
ordinances  have  been  defeated  as  the  result  of  vig- 
orous efforts  on  the  part  of  the  C.  R.  D.  A.  On  the 
last  occasion  a  pledge  was  given  that  the  pharmacists 
of  the  city  would  hereafter  live  up  to  the  terms  of 
the  druggist's  license  in  letter  and  in  spirit.  An 
honest  compliance  with  this  pledge  is  the  price  of 
future  immunity  from  hostile  ordinances.  It  would 
appear,  however,  from  a  recent  warning  in  the  Chi- 
cago edition  of  "N.  A.  R.  D.  Notes,"  that  the  pledge 
is  not  everywhere  and  always  being  respected  as  it 

should  be. 

*     *     * 


POLITICAL 
PHARMACISTS. 


Several  men  prominent  in  the  drug 
trade  have  recently  been  proposed 
for  political  honors  of  various 
kinds.  M.  N.  Kline,  of  the  Smith,  Kline  &  French 
Co.,  well-known  jobbers  in  Philadelphia,  is  being 
talked  of  as  a  candidate  for  mayor  in  his  city.  Fred- 
erick F.  Ingram,  head  of  the  manufacturing  pharma- 
ceutical house  of  F.  F.  Ingram  &  Co.,  has  announced 
himself  as  a  Democratic  candidate  for  Congress 
from  the  Detroit  district.  Mr.  Ingram  has  been  con- 
spicuous for  years  in  the  discussion  of  public  affairs, 
and  has  talked  and  written  much  on  economic  and 
sociologic  questions.  Finally,  ex-President  James 
H.  Beal,  of  the  A.  Ph.  A.,  is  being  urged  by  his 
friends  to  enter  the  lists  as  a  candidate  for  the  food 
and  drug  commissionership  of  Ohio — a  position  for 
which  his  chemical  training  and  his  judicial  tempera- 
ment admirably  equip  him.  Unfortunately,  how- 
ever, Professor  Beal's  health  has  not  been  good  of 
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late,  and  he  has  recently  felt  constrained  for  this 
reason  to  resign  his  chair  in  the  Faculty  of  the  Pitts- 
burg College  of  Pharmacy. 


Considerable      excitement       was 

LIME-WATER  UNDER  ,    ,  .     .  ^      ^    ^t. 

CRITICISM.  caused  by  a  statement  at  the  re- 

cent meeting  of  the  Pennsylvania 
Pharmaceutical  Association,  made  by  a  member  of 
the  Board  of  Pharmacy,  that  there  had  been  much 
complaint  of  the  character  of  lime-water  sold  in  the 
Philadelphia  drug  stores,  and  that  the  board  had 
accordingly  collected  and  examined  over  100  speci- 
mens. The  findings  were  in  many  cases  unfortunate. 
A  few  members  of  the  Philadelphia  Association  of 
Retail  Druggists  were  found  to  be  selling  lime-water 
of  an  improper  character,  and  altogether  the  situa- 
tion eloquently  portrayed  the  need  of  greater  care  in 
the  preparation  of  this  familiar  article.  There  is  no 
reason  in  the  world  why  lime-water  should  not  be  up 
to  the  standard.  Only  pure  carelessness  explains 
any  deficiency  in  quality — but  carelessness  is  unfor- 
tunately pretty  much  abroad  in  the  world ! 


The  American  Druggists'  Syndi- 
THE  A.  D.  s.  cate  seems  to  be  attaining  consid- 
erable success.  In  Detroit,  for 
instance,  60  of  the  180  or  190  druggists  of  the  city 
have  become  members  of  the  concern.  The  work  of 
organization  has  been  carried  on  pretty  thoroughly 
in  a  number  of  States,  and  we  are  informed  that 
about  2000  druggists  have  now  become  stockholders 
and  agents.  C.  H.  Goddard,  secretary  and  manager, 
and  Dr.  J.  Jungmann,  treasurer,  were  in  Detroit  last 
month  in  the  interests  of  the  Syndicate,  and  they 
were  full  of  hope  for  the  future  success  of  the  move- 
ment. They  had  been  in  Chicago  the  day  before  and 
had  addressed  a  large  meeting  of  pharmacists,  with 
the  result  that  considerable  enthusiasm  was  devel- 
oped in  support  of  the  Syndicate.  Meanwhile  the 
A.  D.  S.  goods  are  quite  often  seen  displayed  in 
druggists'  windows. 

*     *     ♦ 

On  September  5  a  meeting  of  the  Michigan  pep- 
permint growers  was  to  have  been  held  in  Kala- 
mazoo, Michigan,  which  report  said  was  for  the 
purpose  of  establishing  a  "minimum  price"  on  oil  of 
peppermint.  Magnus  &  Lauer  brought  the  meeting 
into  the  lime-light  by  directing  it  to  the  attention  of 
Attorney-General  Moody  as  being  in  violation  of 
the  anti-trust  laws. 


Any  pharmacist  or  drug  clerk  of  Oklahoma  who 
desires  to  be  registered  upon  diploma  must  be  a 
graduate  of  a  high  school  or  have  an  equivalent  edu- 
cation, and  must  have  received  his  pharmaceutical 
education  in  one  of  the  26  or  27  colleges  of  phar- 
macy represented  in  the  membership  of  the  Confer- 
ence of  Pharmaceutical  Faculties. 

*  *  5|t 

New  York  druggists  who  have  postal  substations 
in  their  stores  have  recently  sent  a  protest  to  the  gov- 
ernment against  its  action  in  reducing  the  salaries. 
The  government's  excuse  is  that  the  last  congres- 
sional appropriation  was  so  small  as  to  compel  the 
change  for  the  present  year. 

*  *     * 

The  late  Edward  T.  Dobbins,  vice-president  of 
John  Wyeth  &  Bro.,  leaving  an  estate  valued  at  over 
$350,000,  gave  $2500  in  his  will  to  the  Philadelphia 
College  of  Pharmacy  for  the  maintenance  of  a  per- 
manent scholarship  to  be  conferred  always  upon  a 
New  Jersey  apprentice. 

*  *     * 

Buffalo  has  a  Professional  Men's  Baseball 
League  made  up  of  nines  representing  lawyers,  phy- 
sicians, druggists,  and  dentists.  The  druggists  and 
the  lawyers  are  tied  for  first  place,  with  the  chances 
for  honors  rather  in  favor  of  the  former. 

*  *     * 

Dr.  Albert  H.  Brundage,  formerly  of  Brooklyn, 
has  moved  to  Chicago  and  has  been  made  Professor 
of  Toxicology  in  the  Pharmacy  Department  of  the 
Milwaukee  Medical  College. 

*  *     * 

The  local  druggists'  associations  of  Detroit,  Chi- 
cago, Philadelphia,  and  one  or  two  other  cities  held 
interesting  outings  last  month  on  board  chartered 

steamers. 

*  *     * 

An  involuntary  petition  in  bankruptcy  was  filed 
last  month  against  the  Osborn-Colwell  Co.,  manu- 
facturers of  pharmaceutical  specialties  in  New  York. 

*  *     * 

The  Milwaukee  Pharmaceutical  Association  is 
considering  the  advisability  of  forming  a  local  drug- 
gists' insurance  company  of  the  cooperative  type. 

*  *     * 

A  Kansas  City  druggist  was  fined  $1000  in  the 
police  court  last  month  for  selling  liquor  and  cocaine| 
contrary  to  law. 


THOMAS  V.  WOOTEN. 


The  Popular  Secretary  of  the  N.  A.  R.  D.  — A  Character  Sketch   by  an  Office  Associate  —  Details  of 

His  Earlier  Life  Not  Generally  Known— Born  in  Kentucky  in  1859  and  Graduated 

from  the  Northwestern  School  of  Pharmacy  in  1889. 

By  CHARLES  M.  CARR, 

Director  of  the  "Department  of  Publicity"  of  the  N.  A.  R.  D. 


Probably  there  is  no  name  more  widely  known 
or  better  loved  by  the  drug-gists  of  America  than  the 
name  Wooten.  It  is  a  name  that  more  than  any 
other  stands  for  drug-trade  prosperity,  for  the 
upbuilding  of  the  druggist's  material  and  moral 
interests,  for  the  principles  and  activities  that  in 
their  practical  outcome  mean  a  comfortable  home 
for  the  druggist's  wife,  education  for  his  children, 
and  a  career  of  self-respecting  independence  for  the 
druggist  himself. 

Thos.  V.  Wooten  is  not  the  founder  of  the  N.  A. 
R.  D.,  but  by  years  of  self-sacrificing  devotion  that 
would  have  overcome  a  less  rugged  and  thought- 
poised  man  he  has  become  its  chief  architect  and 
builder.  To  those  few  intimate  personal  friends 
who  are  familiar  with  his  arduous,  painstaking,  and 
incessant  labors  in  behalf  of  his  fellow-druggists 
and  the  organization  with  which  his  name  is  indis- 
solubly  linked,  it  is  known  that  money  could  never 
pay  for  such  service  as  his  has  been.  His  heart, 
soul,  mind,  and  strength  were  in  his  work,  and  days 
and  nights  of  the  most  strenuous  toil  were  at  times 
requisite  to  pilot  the  N.  A.  R.  D.  craft  safely 
through  the  shoals  that  beset  its  course.  When 
others  faltered,  Wooten  stood  firm;  when  others 
failed  to  pay,  Wooten's  by  no  means  ample  purse 
footed  the  bills ;  and  thus  hoping,  and  praying,  and 
working,  the  formative  days  of  the  N.  A.  R.  D. 
were  lived  through,  its  foundations  laid  deep  and 
secure,  and  Mr.  Wooten's  life  mission  became  an 
accomplished  reality. 

When  it  is  known  that  Thos.  V.  Wooten's  devo- 
tion to  his  great  task,  his  utter  absorption  in  the 
manifold  and  perplexing  duties  of  his  office  as 
secretary  and  general  manager  of  the  National 
Association,  had  trespassed  so  far  upon  his  physical 
and  mental  vitalities  that  he  was  literally  (and  to 
himself  unconsciously)  working  himself  to  death, 
and  that  only  the  timely  intervention  of  a  few  close 
friends  familiar  with  the  conditions  sufficed  to  call  a 
halt  and  check  the  impending  mental  and  physical 


ruin,  it  can  be  plainly  seen  that  a  king's  revenues  or 
a  magnate's  princely  income — anything  that  is 
measured  in  dollars  and  cents — could  never  ade- 
quately pay  for  such  consecration  and  self-efface- 
ment. 

MR.  wooten's  early  LIFE. 

Thomas  Victor  Wooten  commenced  life  in 
Kentucky — at  Franklin,  Simpson  county.  The 
death  of  his  father  in  1873  made  it  necessary  for 
him  to  leave  school  at  the  age  of  thirteen.  Ex- 
tremely fond  of  his  books,  the  darkest  day  the  boy 


Mr.  Wooten  in  early  life. 

had  ever  known  was  when  stern  necessity  bade  that 
he  make  his  way  in  the  world  without  additional 
school  education.  At  sixteen  he  again  attended 
school  for  five  months ;  whatever  general  knowledge 
he  has  since  gained  has  been  wholly  self-acquired. 

His  first  employment  was  in  a  woolen  factory  at 
Franklin,  where  he  did  conscientious  work  ten 
hours  a  day  for  forty  cents  per  diem.  The  boy  and 
the  job  did  not  fit  altogether,  and  he  found  more 
suitable  employment  in  a  candy  shop  and  bakery, 
where  his  mercantile  career  began.  It  may  be  of 
interest  to  know  how  Thomas  got  this  latter  job. 
The  Wooten  homestead  and  the  back  yard  of  the 
candy  shop  were  directly  across  the  alley  from  one 
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another,  and  in  this  unpaved  alley  was  a  large  mud 
hole  that  was  both  unsightly  and  unsanitary. 
Thomas  said  to  the  baker's  son:  "T?iat  hole's  a 
disgrace;  let's  take  the  ashes  in  the  vacant  lot  and 
fill  it  up."  "All  right,"  was  the  response,  and  the 
boys  worked  industriously  with  wheelbarrow  and 
shovels  till  the  task  was  completed.  The  baker  had 
overheard  the  conversation  and  watched  the  pro- 


Mr.  Wooten  as  he  is  seen  to-day. 

gress  of  the  work  with  interest.  The  upshot  of  the 
matter  was  that  when  the  baker  needed  a  helper 
soon  after  Tom  Wooten,  it  was  found,  fitted  the 
job  splendidly,  and  he  held  it  three  years — in  fact, 
until  he  left  Franklin  early  in  18Y7. 

At  sixteen  Mr.  Wooten  entered  the  drug  store  of 
his  brother,  Dr.  Junius  Wooten,  at  Smith's  Grove, 
Ky.  In  this  village  drug  store  many  other  things 
besides  "drugs,  medicines,  and  poisons"  were  kept, 
including  the  post-office.  Here  it  was  that  his  real 
education  began.  His  chief  text-books  were  Web- 
ster's Unabridged  Dictionary,  the  Dispensatory, 
and  the  works  of  Shakespeare  and  Dickens.  His 
first  experience  as  a  correspondent  was  gained  in 
writing  business  letters  for  the  store,  with  the 
management  of  which  he  soon  became  entrusted  by 
the  older  brother,  a  busy  country  practitioner;  also 
in  inditing  epistles  for  the  darkies  of  the  locality, 
with  whom  he  soon  gained  considerable  popularity 
on  account  of  his  letter-writing  ability.  It  was  in 
writing  love  letters  for  Sam  and  Joe  and  Bob  that 
rhetorical  persuasiveness  and  warmth  were  needed, 
and  these  characteristics  an  earnest  effort  was  made 
to  supply.  When  it  is  stated  that  before  Thomas 
left  the  town  he  had  married   off  nearly  all   his 


eligible  clients  my  readers  can  easily  account  for  the 
get-there  qualities  of  his  correspondence  in  after 
years  when  dues  were  to  be  collected  or  a  non- 
cooperating  manufacturer  or  jobber  was  to  be 
brought  into  line. 

WESTWARD  BOUND  TO  SEEK  HIS  FORTUNE. 

Mr.  Wooten  found  the  opportunities  for  self- 
improvement  and  advancement  too  meager  in  the 
village  of  Smith's  Grove  to  satisfy  his  ambitions, 
and  so,  in  1888,  he  joined  the  tide  of  fortune  seekers 
who  were  headed  for  the  Pacific  northwest.  He 
got  no  further  than  Chicago,  however,  having 
decided  to  take  a  course  in  the  Northwestern 
University  School  of  Pharmacy  before  going  to  his 
intended  new  location.  From  this  school  he  was 
graduated  with  honors  in  the  class  of  1889,  after 
which  he  obtained  a  clerkship  in  Chicago.  His 
friends  who  had  preceded  him  to  Seattle,  having 
written  that  the  boom  there  was  about  to  collapse, 
advised  him  to  stay  away,  and  so  he  remained  in 
Chicago.  His  year  of  service  with  the  late  John 
Parsons  was  anything  but  joyous,  for  Mr.  Parsons 
was  a  most  exacting  employer.  It  nevertheless 
afforded  exceptional  training,  and  in  after  years  he 
became  most  grateful  for  it,  since  it  served  to 
strengthen  the  foundation  for  his  career  as  a  suc- 
cessful druggist. 


Thelflrm'of  Siddall  &  Wooten  was  established  in  1889,  following  closely 
upon  Mr.  Wooten's  graduation  frona  the  Northwestern  School  of  Pharmacy. 
The  store  was  located  at  the  comer  of  Forty-third  Street  and  Indiana 
Avenue. 

Mr.  Wooten's  first  Chicago  business  venture  was 
in  the  joint  ownership  of  a  store  at  Forty-third 
Street  and  Indiana  Avenue,  the  firm  being  Siddall 
&  Wooten.  This  business  was  successful,  but  owing 
to  the  inability  of  the  partners  to  agree  on  the  store 
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management,  Mr.  Wooten  dropped  out  a  year  or 
two  later.  In  1890  he  bought  the  store  at  West 
Madison  Street  and  Oakley  Avenue,  where  he  built 
up  a  profitable  business  and  a  reputation  as  one  of 
the  most  reliable  and  skilful  pharmacists  in  his 
section  of  the  city. 

It  was  here  the  secretaryship  of  the  N.  A.  R.  D. 
found  him  in  1898.  The  back  room  of  this  store 
served  as  the  headquarters  of  the  N.  A.  R.  D.  for 


In  1890  Mr.  Wooten  established  himself  In  this  store  at  the  corner  of 
West  Madison  Street  and  Oakley  Avenue,  and  here  reniained  untfl,  about 
ten  years  later,  his  work  as  secretary  of  the  N.  A.  R.  D.  became  so  exacting 
as  to  compel  retirement  from  business. 

the  first  year,  and  here  it  was  that  Mr.  Wooten, 
with  the  help  of  one  stenographer,  worked  early 
and  late,  alternating  the  work  of  laying  the  founda- 
tion for  the  greatest  and  most  successful  retail 
merchants'  organization  in  the  world  with  filling 
prescriptions,  handing  out  "patents,"  and  attending 
to  the  daily  routine  of  a  modern  retail  drug  store  in 
a  busy  urban  community. 

It  was  in  1899  that  the  N.  A.  R.  D.  work  became 
so  extensive  and  so  exacting  that  Mr.  Wooten 
could  no  longer  give  any  of  his  time  to  his  private 
business,  and  the  headquarters  were  then  moved  to 
155  LaSalle  Street,  a  down-town  location.  The 
I  National  Secretary  continued  to  reside  on  the  West 
I  Side  near  his  store,  and  with  a  competent  manager 
I  in  charge  things  sped  merrily  on  so  far  as  the  drug 
I  store  end  of  affairs  was  concerned.  Mr.  Wooten 
soon  lost  this  manager,  and  was  unable  to  replace 
him  satisfactorily  after  several  attempts  to  do  so. 
Finding  that  the  store  was  being  conducted  in  an 
mferi«r  way,  in  spite  of  everything  he  could  do  to 
remedy  the  condition,  he  decided  that  his  hard- 
earned  reputation  as  a  pharmacist  and  business  man 


was  likely  to  become  tarnished,  and  the  sale  of  the 
store  was  the  only  alternative.  The  sale  was 
accordingly  made,  and  Mr.  Wooten's  career  as  an 
active  pharmacist  was,  for  the  present  at  least, 
brought  to  a  close. 

At  this  store  Mr.  Wooten  enjoyed  the  confidence 
of  the  physicians  as  well  as  the  householders  of  his 
neighborhood  in  an  exceptional  degree.  His  pre- 
scription business  was  a  remunerative  one,  counter 
sales  were  plentiful,  and  his  soda  fountain  was  a 
Mecca  for  the  elite  for  blocks  around.  His  store 
was  always  neat  and  orderly,  its  windows  tastefully 
dressed,  and  the  fountain  immaculate.  Discrim- 
inating people  would  walk  past  one  or  more  foun- 
tains where  5-cent  soda  was  dispensed  to  patronize 
the  Wooten  fountain  and  pay  10  cents  for  "the  real 
thing." 

MR.   WOOTEN  SECURES  A  SUCCESSFUL  HELPER. 

In  the  year  1900  Mrs.  Louise  T.  Lake  entered 
the  employ  of  the  N.  A.  R.  D.  as  Mr.  Wooten's 
stenographer  and,  with  the  exception  of  an  office 
girl,  his  only  assistant.  During  the  year  that 
followed  Mr.  Wooten  and  Mrs.  Lake  continued  the 
attempt  to  build  up  by  correspondence  a  system  of 
local  organizations  that  would  bind  together  in  one 
grand  family  of  associations  the  druggists  of  the 
country.  They  attempted  the  impossible,  but  not 
without  labor  and  sacrifice  difficult  to  measure. 
There  were  times  when  the  exactions  of  this 
important,  but  as  it  proved  unfruitful,  work  were 
so  great  that  four  or  five  evenings  in  the  week  and 
Sunday  were  passed  at  the  desk  and  typewriter  in 
the  office. 

It  was  demonstrated  by  this  experience  that  per- 
sonal contact  alone  could  bring  satisfactory  organ- 
ization and  dues-collecting  results,  and  accordingly 
the  "want  ad"  columns  of  the  Sunday  Tribune  were 
consulted  for  a  prospective  organizer.  Dr.  Jos.  R. 
Noel,  to  whom,  on  account  of  his  ability  and  his 
devotion  for  many  years  to  the  association's  inter- 
ests, the  N.  A.  R.  D.  owes  a  debt  of  gratitude  it  can 
never  repay,  was  found  in  this  way.  He  was 
engaged,  and  with  a  valise  in  his  hand  and  deter- 
mination in  his  heart,  he  started  out.  Dr.  Noel's 
first  work  was  much  the  same  as  that  done  by  the 
men  who  have  subsequently  followed  him  into  the 
organization  service.  Crowned  with  honor,  he 
retired  last  fall  from  the  N.  A.  R.  D.  as  chief  of  the 
organization  department  (comprising  at  that  time, 
as  now,  an  efficient  field  force  of  thirty  men). 
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Mr.  Wooten's  keen  perception  has  never  been 
more  manifest  than  in  the  selection  of  helpers — 
helpers  whose  sympathies  and  capabilities  have  been 
enlisted  to  a  degree  that  has  stamped  the  N.  A.  R. 
D.  work  with  the  impress  of  sincerity  and  enabled 
its  propaganda  to  approach  in  some  degree  the 
moral  power  and  enthusiasm  of  a  religion.  In  Mrs. 
Lake,  Dr.  Noel,  General- Attorney  Errant  (and 
some  observers  have  been  kind  enough  to  include 
the  name  of  the  humble  writer  of  this  sketch)  Mr. 
Wooten  has  found  people  who  were  not  only  willing 
but  determined  that  the  zeal  and  enthusiasm  put 
into  their  work  should  be  such  that  nothing  short  of 
the  knowledge  on  their  own  part  that  they  had  done 
something  of  real  value  for  the  amelioration  of  the 
lot  of  thousands  of  soul-distressed  druggists  in  this 
country  could  repay  them  in  full  for  their  services. 

Mr.  Wooten  has  often  been  asked  where  he  got 
his  staff,  as  though  they  had  been  plucked  in  a 
bunch.  They  were  simply  chosen  one  at  a  time,  as 
they  were  needed,  from  the  material  at  hand,  and 
without  his  having  had  any  previous  acquaintance 
with  any  of  them. 

SIDE-LIGHTS  ON  THE  WOOTEN   CHARACTER. 

It  was  once  said  of  Mr.  Wooten  that  while  he  had 
enemies  he  treated  them  as  if  he  expected  them 
some  time  to  be  his  friends,  and  this  side-light  on  his 
character  explains  much.  While  holding  firmly 
opinions  of  his  own,  he  is  constantly  open  to  con- 
viction and  carefully  weighs  both  sides  of  any  sub- 
ject under  consideration,  yielding  when  convinced, 
as  in  the  case  of  the  D.  C.  S.  N.  plan.  Indeed, 
open-mindedness  is  probably  one  of  the  most  distin- 
guishing characteristics  of  this  useful  man.  Said 
he  on  one  occasion  to  the  writer,  "I  am  open  to 
conviction  and  am  willing  to  change  my  opinion  on 
every  subject  but  one,  and  that  is  the  love  of  my 
intimate  friends." 

One  reason  why  he  has  made  the  N.  A.  R.  D.  a 
success  is  because  his  infinite  patience  has  helped 
him  to  consider  the  smallest  details,  thus  laying  a 
firm  foundation  upon  which  to  build.  He  says  there 
is  but  one  way  to  do  anything  worth  doing — the 
right  way — and  no  task  is  too  trivial  to  claim  its 
fair  share  of  his  attention.  In  his  store  he  always 
insisted  upon  fresh  corks  in,  and  fresh  labels  upon, 
refilled  bottles,  powders  neatly  folded,  packages 
carefully  wrapped,  scrupulous  personal  cleanliness 
as  well  as  attentiveness  on  the  part  of  his  clerks. 
In  his  office  work  he  holds  to  the  same  general 


ideas;  every  letter  received  he  believes  is  entitled  to 
a  reply,  courteous,  complete,  carefully  worded,  and 
neatly  written.  Only  by  "keeping  tab"  on  how  the 
association's  meager  funds  are  expended  has  he 
made  them  accomplish  what  they  have.  As  he  has 
often  said,  he  has  tried  to  make  each  dollar  collected 
buy  at  least  a  dollar  and  a  quarter's  worth  of  service 
for  the  N.  A.  R.  D. 

He  is  intolerant  of  loose  habits  in  either  morals 
or  dress.  The  atmosphere  of  his  office  is  whole- 
some; there  is  no  smoking,  swearing,  or  lounging 
among  the  men;  no  gum-chewing,  slang-using,  or 
gossiping  among  the  women.  Friendliness  and 
sympathetic  interest  are  clearly  evident,  but  chum- 
miness  is  never  apparent  among  the  various  em- 
ployees. Good  work  is  appreciated  and  commended, 
but  negligence  always  receives  quick  reprimand  and 
soon  results  in  dismissal.     No  one  fears  him  but  all 


This  engraviog  shows  an  interior  view  of  the  Wooten  pharmacy  at  West 
Madison  Street  and  Oakley  Avenue. 

respect  him,  and  there  is  a  regard  established  among 
the  office  force  which  results  in  each  giving  the  best 
there  is  to  give  for  the  success  of  the  association's 
work. 

A  BUSY  MAN. 

Mr.  Wooten  has  always  been  busy — busy  as  a 
small  boy  when  he  peddled  newspapers,  busy  as  a 
young  man,  busy  in  middle  age.  The  writer  once 
asked  him  why  he  never  married  (this  was  before 
his  marriage  to  Mrs.  Lake).  His  reply  was,  "I 
never  had  time."  This  was  not  intended  as  a  joke. 
Indeed,  it  was  not  a  joke,  for  it  told  in  a  few  words 
the  story  of  a  life  full  of  hard  work,  deprivation, 
self-improving  endeavor,  and  watchful  care  of  and 
tender  devotion  to  an  aged  mother  and  other,  near 
relatives.  Mr.  Wooten,  it  appeared,  had  no  thought 
of  wife  and  home  as  other  men  dreamed  of  them 
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until  after  the  death  of  his  mother,  which  occurred 
in  1903.  This  event  he  deeply  lamented,  feeling  as 
though  he  had  been  bereft  of  his  guardian  angel, 
the  guiding  hand  that  had  always  led  him  in  the 
direction  of  useful  endeavor,  pure-mindedness,  and 
Christian  character.  Mr.  Wooten's  marriage  to 
Mrs.  Lake  followed  in  February,  1906,  and  was,  as 
the  Gipsy  fortune-teller  would  have  said,  "on  the 
cards,"  but  their  intimate  friends  quite  long  ago 
read  the  signs  without  inspecting  the  deck. 

Mrs.  Wooten  (formerly  Mrs.  Lake)  has  been,  as 
already  intimated,  an  important  factor  in  the  N.  A. 
R.  D.  work.  A  sketch  of  the  career  of  her  distin- 
guished husband  would  be  incomplete  without  im- 
portant references  to  her  character  and  attainments. 
As  assistant  secretary,  her  letters,  signed  "L.  T. 
Lake,"  were  so  strong,  clear-cut  and  manly,  that 
they  invariably  brought  replies  addressed  to  "Mr. 
L.  T.  Lake."  One  correspondent,  a  leading  pro- 
prietor, who  thus  addressed  the  assistant  secretary, 
naively  remarked  that  he  noticed  that  after  Mr. 
Wooten's  marriage  those  same  direct,  forceful  let- 
ters came  as  before,  but  the  signature  was  now 
"L.  T.  Wooten."  This  proprietor  evidently  read 
some  things  that  were  not  put  on  paper. 

MRS.    wooten's   share. 

Mrs.  W  ooten  was  Miss  Louise  Turner,  the 
daughter  of  a  Mississippi  planter.  She  had  an 
excellent  education  but  no  business  training.  "All 
my  business  experience  and  training  I  owe  to  Mr. 
Wooten,"  said  she  to  the  writer.  Her  faithfulness 
and  devotion  to  the  N.  A.  R.  D.  cause  can  best  be 
shown  when  it  is  stated  that  when  the  N.  A.  R.  D. 
ship  was  on  the  financial  shoals,  and  Mr.  Wooten 
had  his  entire  fortune  tied  up  in  it,  Mrs.  Wooten 
had  likewise  gone  without  salary  and  jeopardized 
her  financial  resources  to  an  extent  that,  had  the 
X.  A.  R.  D.  gone  down,  both  these  faithful  workers 
!  would  have  been  left  stranded  without  a  dollar  they 
could  have  called  their  own.  besides  being  heavily 
in  debt. 

AN  INCIDENT  INVOLVING  MONEY  MATTERS. 

An  incident  in  the  life  of  Mr.  Wooten,  trivial  as 
it  may  appear  to  some  readers,  so  clearly  sets  forth 
one  of  the  sterling  traits  of  this  man's  character 
that  I  cannot  forbear  relating  it. 

As  I  have  said,  Mr.  Wooten  is  a  Kentuckian. 
Some  Kentuckians  always  go  to  horse  races  when- 
ever   they    are    within    reach;    other    Kentuckians 

>metimes  go.     Mr.  Wooten  went  once  when  his 


friends  (before  mentioned)  served  notice  on  him 
that  "working  nights  and  Sundays  has  got  to  stop; 
go  to  the  races,  go  anywhere  that  will  take  your 
mind  off  your  work." 

So  he  went  to  the  races,  and  for  the  first  time  bet 
on  the  results  of  the  contests.  To  make  the  matter 
more  interesting  he  put  his  money  on  the  long-odds 
runners  and  picked  one  20-to-l  shot  that  cantered 
in  half  a  length  ahead  of  the  bunch.  The  results  of 
the  other  events  were  different,  but  he  left  the  track 
about  $40  ahead  of  the  game.  Good  luck,  say  you  ? 
Well,  Wooten  didn't  think  so.  He  carried  that 
money  around  in  his  pocket  for  two  or  three  days; 
couldn't  spend  it.  "It  is  the  first  money  I  ever  had 
in  my  life  that  I  didn't  earn,"  he  is  known  to  have 
said. 


Mrs.  Thomas  V.  AVooten. 

His  conscience  not  allowing  him  to  spend  his 
"winnings,"  he  hit  upon  a  happy  solution  of  the 
perplexity  as  to  how  to  get  rid  of  this  money.  He 
carefully  folded  two  twenty-dollar  bills,  put  them 
in  a  sealed  envelope  and  addressed  it  to  a  preacher 
on  the  West  Side  whom  he  knew,  the  pastor  of  a 
poor,  struggling  congregation  of  working  people. 
As  a  "sport"  our  friend  Wooten  is  therefore  a 
pronounced  failure,  but  in  an  age  when  the  some- 
thing-for-nothing  craze  is  supposed  to  be  universally 
rampant  the  Wooten  race-track  incident  indicates 
that  the  old-fashioned  notion  of  rugged,  square-toed 
honesty  has  not  perished  from  the  earth,  that  some 
of  it  remains,  and  that  it  is  where  it  has  been  doing 
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good  service  for  eight  years — in  the  office  of  the 
secretary  of  the  N.  A.  R.  D. 

MR.  WOOTEN  IN  PRIVATE  LIFE. 

Perhaps  it  will  be  well  in  closing  this  somewhat 
rambling  sketch  to  refer  to  Mr.  Wooten's  social  or 
extra-associational  life.  He  has  never  been  a  society 
man,  for  reasons  already  given.  To  politics  he  is  a 
stranger.  Yet  he  enjoys  the  society  of  worthy 
people — people  of  cultured  heads  and  hearts.  He  is 
a  patriotic  citizen,  an  advocate  of  good  government, 
a  friend  of  the  charitable  institutions  and  all 
agencies  that  make  for  civic  betterment.  He  is  a 
member  of  the  City  Club,  organized  to  advance 
civic  purity,  and  he  is  a  communicant  of  one  of  the 
South  Side  churches.  His  religion  is  of  the  cheer- 
ful, practical  sort,  and  the  heart  and  soul  of  his 
philosophy  is  that  right  makes  might. 


Mr.  Wooten  does  not  use  alcoholic  liquors,  and  is 
very  proud  of  having  given  up,  years  ago,  the  use  of 
tobacco  after  chewing  and  smoking  almost  con- 
stantly for  about  twenty  years. 

While  there  is  no  busier  man  in  Chicago  than  he, 
there  is  probably  none  whose  deeds  of  kindness  and 
mercy  are  more  numerous  or  whose  humanitarian- 
ism  is  exerted  with  less  ostentation. 

To  sum  up,  Mr.  Wooten  is  every  inch  a  man — a 
man  whose  heart  is  right,  head  clear,  hand  strong 
and  willing;  a  man  whose  abilities  would  have  made 
him  the  same  commanding  figure  in  other  walks  of 
life  as  in  the  drug  trade ;  a  man  whose  achievements 
can  never  be  amply  rewarded  in  his  chosen  field  of 
labor  except  by  the  love  and  gratitude  of  those 
whom  he  has  so  faithfully  and  sacrificingly  served; 
a  man  who,  in  short,  it  is  an  inspiration  to  know  and 
an  honor  to  call  friend. 


A  SPONGE  WINDOW. 


Mr.  J,  T.  Pepper,  of  Woodstock,  Ontario,  was 
the  author  and  designer  of  the  display  shown  in  the 
accompanying  illustration.  "Do  sponges  grow  on 
trees?"  was  a  question  frequently  asked  during  the 


Three  small  cedar  trees,  with  their  "evergreen" 
stripped  off,  were  utilized  as  the  basis  of  the  display. 
The  sponges  were  hung  on  the  branches,  and  the 
result  was  unique  and  attractive.     Price  cards  in- 


week  of  the  exhibit,  and  it  suggests  the  main  theme 
of  the  display.  Of  course  most  people,  in  putting 
this  question,  were  indulging  in  facetiousness,  but 
doubtless  a  few  inquirers  were  in  earnest. 


dicated  that  10-cent  sponges,  20-cent  sponges,  and 
30-cent  sponges  were  shown  respectively  on  the 
three  trees.  Larger  sponges  and  loofahs  were 
placed  about  on  the  floor  of  the  window. 


SOME  STRAIGHT  TALK  TO  THE  CLERK. 

ind    Advice  — The   Crucial    Tilings    which    Mean    Success    or    Failure,    Happiness   or   Discontent— A 

Heart-to-heart  Chat  by  a  Man  of  Experience. 

By  FRANK  FARRINQTON. 


ihe  clerks  who  are  trying  to  make  themselves 
nore  valuable,  whether  because  they  want  to  draw 
nore  pay,  or  because  they  are  honest  in  their  desire 
0  do  their  best  in  whatever  they  tackle,  are  going 

0  benefit  the  store  without  any  kind  of  doubt. 
There  are  employers  who  do  not  appreciate  good 
ork  on  the  part  of  their  clerks,  but  no  clerk  is 

joing  to  continue  to  work  for  a  man  of  that  sort 
fery  long,  so  we  will  assume  that  you,  Mr.  Clerk, 
re  now  in  the  employ  of  the  right  sort  of  a  mer- 
|hant.  Otherwise  we  would  advise  that  you  keep 
rour  eye  out  for  a  better  place  and  take  it  when  it 
ppears. 

In  the  first  place  let  it  be  understood  that  your 
mployer  hires  you  to  make  money  on  your  labor. 

hat  is  obvious.    If  he  can  make  no  profit  on  you, 
je  would  be  foolish  to  keep  you.     As  obvious  as 
his  is,  many  a  clerk  seems  to  forget  it. 
j  If  your  employer  is  forced  to  pay  more  for  your 
brvices  than  you  earn   for  him,  he  loses  money. 

1  he  pays  as  much,  he  makes  nothing.  It  is  up  to 
bu  to  earn  more  than  you  are  paid  or  you  cannot 
:<pect  that  the  store  will  continue  to  profit  by  your 
;rvices.  That  settles  the  question,  then,  of  a  clerk 
|;ing  willing  to  work  fo  less  than  he  earns  for  his 
nployer. 

Willingness  to  increase  your  earning  power 
eans  willingness  to  try  your  best  to  make  sales 
henever  chance  offers.  Don't  be  satisfied  with 
lling  just  what  customers  come  in  and  ask  for. 
ill  their  attention  to  other  goods.  A  man  who 
is  not  tried  it  has  little  idea  of  the  amount  of 
pods  that  can  be  sold  simply  by  asking  visitors  to 
IjDk  at  them.  There  is  no  better  way  for  a  clerk  to 
icrease  his  earning  power  and  no  better  way  of 
Ijilding  up  any  business.  It  is  ahead  of  advertising 
i|  that  it  always  produces  direct  and  visible  results 
^  th  no  delay.  The  clerk  who  is  willing  to  exercise 
U  ability  in  this  direction  will  find  himself  in  the 
Hy  of  promotion  and  better  pay  more  quickly  than 
it  any  other  service. 

There  are  several  cardinal  virtues  that  most  clerks 
c  serve  to  a  greater  or  less  extent,  and  in  propor- 
^  n  as  they  observe  them  do  they  usually  succeed. 


Honesty  is  absolutely  necessary  in  every  man — 
employer  and  employee.  You  must  maintain  a  rigid 
self-discipline  in  the  matter  of  what  is  yours  and 
what  is  not.  Draw  a  sharp  and  clear  dividing  line 
between  the  meum  and  timm.  The  store  you  work 
in  is  in  no  sense  your  property,  and  none  of  the 
goods  can  become  yours  without  giving  for  them 
value  received. 

Your  salary  is  what  you  acknowledge  and  accept 
as  remuneration  for  your  services.  You  have  no 
right  to  add  to  that  remuneration  by  taking 
by  stealth  or  by  sheer  bravado  anything  whatever 
from  stock,  any  more  than  as  a  customer  of  the 
store  you  would  have  to  put  something  more  than 
your  purchase  into  your  pocket  just  because  you 
thought  that  you  had  been  charged  too  large  a  price 
for  the  goods  bought. 

Don't  trust  yourself  to  take  a  cent  or  to  borrow 
one  from  your  employer.  You  can't  afford  to  take 
any  chances  with  your  conscience  or  with  your 
ability  to  resist  temptation.  No  young  man  ever 
goes  into  a  store  with  the  avowed  intention  in  mind 
of  becoming  an  embezzler,  but  it  comes  to  him 
gradually,  and  he  begins  by  taking  little  things. 
You  cannot  afford  to  take  the  least  thing  that  does 
not  belong  to  you,  not  because  it  is  not  yours,  or 
because  you  may  be  found  Q^t,  but  mainly  because 
you  are  taking  chances  of  making  yourself  a  thief, 
an  embezzler,  a  failure  in  life,  and  a  disgrace  to 
your  friends  and  your  family. 

It  is  with  this  sort  of  thing  just  as  it  is  with 
■  whisky.  Every  man  thinks  that  he  is  the  one  man 
who  can  stop  when  he  wants  to.  He  is  strong 
enough  not  to  fail  where  better  men  than  he  have 
fallen.  There  is  just  one  way  to  keep  straight  and 
honest,  and  that  is  never  to  begin  being  dishonest. 
Honest  clerks  are  at  a  premium  to-day,  and  it  is 
only  because  so  many  have  proved  that  they  cannot 
stand  the  temptation  to  dishonesty  which  encom- 
passes them  in  hundreds  of  stores  that  do  not  pro- 
vide sufficient  safeguards  to  their  cash  drawers. 
Don't  take  chances  with  your  honesty.  It's  the  last 
thing  a  man  can  afford  to  part  with,  and  it  is  the 
first  thing  he  wants  if  he  hopes  to  succeed. 
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Promptness  is  the  courtesy  of  kings.  Be  prompt 
at  both  ends  of  the  day.  If  you  can't  get  down  on 
time  in  the  morning,  look  for  a  job  that  begins  later. 
You  might  much  better  work  fewer  hours  for  less 
money  and  be  there  on  time,  than  to  be  always  a 
little  behind.  It  is  not  so  much  the  time  you  lose, 
or  the  need  of  your  being  on  hand,  as  it  is  the 
reputation  you  may  get  for  being  habitually 
late. 

Business  men  have  no  patience  with  people  who 
keep  them  waiting.  Lots  of  customers  in  a  store 
are  in  haste  to  be  served.  There  is  plenty  of  money 
to  be  lost  at  any  time  by  tardiness,  and  there  is  no 
excuse  for  it.  The  man  whose  explanation  is  always 
that  he  "didn't  have  time"  has  an  explanation  that 
amounts  to  nothing.  There  is  time  to  do  all  that 
you  should  do,  and  some  to  spare  for  recreation. 

Nothing  is  so  easy  as  to  form  the  habit  of  tardi- 
ness. Likewise  nothing  is  much  easier  than  form- 
ing the  habit  of  promptness — if  you  begin  before 
the  other  habit  holds  full  sway.  We  are  all  crea- 
tures of  habit,  and  the  yielding  to  the  temptation  to 
do  the  easy  way  once  makes  it  easier  to  yield  next 
time,  and  it  is  surprising  how  soon  it  becomes  a 
habit  that  requires  a  man's  strength  to  break  it. 

Then,  too,  if  you  expect  to  deal  fairly  with  your 
employer,  you  will  not  be  able  to  justify  yourself  in 
taking  a  number  of  his  minutes  or  quarter  hours 
every  day  to  use  for  your  own.  You  simply  cannpt 
be  late  more  than  once  without  laying  yourself  open 
to  reprimand. 

You  like  an  employer  who  is  not  stingy.  You 
think  that  he  is  not  treating  you  well  if  he  won't  let 
you  have  an  extra  half  day  off  on  full  pay  occasion- 
ally. That  probably  is  all  right  and  most  employers 
are  willing  to  give  a  man  extra  time  off,  but  what 
about  the  clerk  who  will  not  work  overtime? 

Are  you  the  sort  to  sulk  when  the  store  doesn't 
get  shut  up  right  on  the  tick  of  the  clock  ?  Are  you 
disgusted  when  there  are  goods  to  be  put  away  after 
closing  time?  Suppose  a  customer  does  keep  you 
until  you  don't  get  away  to  dinner  just  as  the 
whistle  blows?  Won't  you  give  a  minute  or  so  for 
good  measure  to  your  employer?  If  not,  how  do 
you  expect  to  be  able  to  draw  more  than  exactly  the 
amount  to  which  you  are  entitled? 

You  will  never  be  worked  to  death  or  injured  by 
working  more  than  you  are  paid  for  unless  you 
serve  a  slave-master,  and  that's  not  likely,  as  a 
slave-driver  would  not  make  much  of  a  success  as  a 
business  man. 


Luck  never  made  a  man  of  any  one.  You  will 
have  to  work  for  success  in  this  world,  and  you  will 
succeed  just  about  in  proportion  as  you  are  willing 
to  work.  If  you  have  got  into  a  business  that  you 
like  and  want  to  stay  in,  dig  in  and  learn  all  you  can 
about  it.  Study  it.  You  don't  aim  to  be  a  clerk  all 
your  days,  but  you  will  be  unless  you  study  your 
trade  and  aim  to  be  its  master  some  time. 

If  you  don't  like  your  business,  if  it  is  absolutely 
distasteful  to  you,  and  you  are  sure  that  it  is  out  of 
your  natural  line,  then  get  away  from  it  and  into 
some  other  trade  that  you  will  be  willing  to  work  at 
hard  enough  to  succeed.  If  you  can't  possibly  gc 
away,  then  get  busy  and  make  a  success  of  yoii; 
present  occupation  in  spite  of  its  drawbacks. 

A  man  with  the  will  to  succeed  can  succeed  i; 
almost  anything,  providing  he  sticks  to  it  and  deter 
mines  to  win  out  in  the  end. 

The  man  who  feels  above  his  position  is  not  likel 
to  rise  above  it.  Lots  of  young  men  go  into  a  ston 
with  the  feeling  that  they  have  been  educated  fo! 
something  better — that  they  are  coming  down  fron 
a  professional  career  which  they  expected  to  have 
They  act  as  if  they  were  simply  going  to  hold  on  t( 
the  store  job  while  they  waited  for  something  grea 
to  turn  up  and  place  them  on  the  elevated  plain 
where  they  belong. 

That's  all  tommyrot.     A  man  has  no  busines 
feeling  above   anything  that's  honest.     The  tern 
"gentleman"  has  come  to  mean  something  besides 
chap  who  doesn't  have  to  work.    There's  no  mone; 
and  no  success  in   feelin     above  anything  that 
square. 

If  you  take  up  the  work  you  find  to  do,  and  do  i 
the  very  best  that  you  can,  without  neglecting  it,  yoi 
will  amount  to  more  than  you  ever  would  by  callinj 
it  degrading.  Better  be  a  good  clerk  than  a  failur 
at  anything.  As  for  your  education  and  superio 
ability  being  wasted  in  going  behind  the  countei 
you  will  find  that  they  are  worth  more  to  you  ther 
than  almost  anywhere  else;  and  it  calls  for  a  grea 
deal  more  talent  along  certain  lines  to  be  a  goo- 
salesman  than  it  ever  will  to  become  a  pettifoggin; 
lawyer. 

If  you  weren't  brought  up  to  be  polite  at  home! 
if  you  have  been  in  the  habit  of  talking  to  peopl 
in  a  rough  manner  and  not  treating  women  wit 
proper  deference,  you  will  not  be  tolerated  long  r 
a  big  store.  Politeness  is  a  cardinal  virtue  in  busi 
ness  as  well  as  in  society.  Become  the  master  o 
the   outward   signs   of  your   feelings.      Your  cus 
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tomers,  most  of  them,  have  troubles  enough  of  their 
own  without  being  made  to  suffer  for  yours. 
i  Can  you  be  cheerful  ?  Of  course  you  can  if  you 
(niltivate  it.  Lots  of  people  are  glum  by  nature,  and 
not  because  they  have  reason  for  feeling  sober. 
Cheerfulness  is  a  thing  that  is  very  largely  a  matter 
of  habit.  Cheerful  clerks  make  a  cheerful  store,  and 
you  know  yourself  what  a  difference  there  is  in 
stores.  The  atmosphere  of  some  throws  a  gloom 
over  a  person  upon  entering  the  door.  Where  will 
any  one  buy  the  most  goods — in  a  place  where  he  is 
{treated  with  smiles  and  cheerful  greetings,  or  where 


he   is  received  as  if  walking  in  to  "view  the  re- 
mains?" 

Success  is  the  measure  of  a  man's  ability  to  do 
something  well.  Are  you  doing  your  work  as  well 
as  you  possibly  can?  Doing  little  things  well  is 
what  makes  a  man  worth  while  to  himself  and  to 
his  employer.  The  little  things  come  every  day,  a 
hundred  times  a  day,  while  the  great  things  come 
but  once  in  a  while.  No  man  who  successfully 
performs  the  minor  tasks  will  fail  in  the  major  ones. 
Try  hard  to  do  the  little  things  well,  and  when  your 
great  chance  comes  it  will  then  find  you  ready. 


ABOUT  DOCTOR  JUNQMANN. 


The  Man  Who   Has   Built   Up   Three   Large  Stores   in   New  York— A  Total   Annual  Business  of  Over 

$300,000 -The  Interesting  Personality  of  the  Doctor  Himself— Associated  with  Maisch 

for  Five  Years— His  Professional  and  Business  Policies. 


By  HARRY  B.  MASON. 


One  of  the  ablest  and  most  interesting  men  in 
\merican  Pharmacy  is  Dr.  J.  Jungmann,  of  New 
/ork  City.     As  the  sole  proprietor  of  three  of  the 
largest  drug  stores  in  the  city,  with  a  total  annual 
business  of  something  over  $300,000,  his  name  is 
familiar  one  to  the  pharmacists  of  Greater  New 
rk.     That  it  is  not  equally  well  known  to  the 
iiniacists  of  the  entire  country  is  solely  because 
lias  deliberately  chosen  to  keep  out  of  the  lime- 
lit  and  devote  his  time  to  his  rapidly-growing 
msiness  on  the  one  hand,  and  on  the  other  to  the 
ntellectual    pleasures    and    pursuits    craved    by    a 
lind  of  uncommon  culture  and  breadth. 

IB  AN   UNUSUAL  MAN. 

I^B  a  very  real  sense  this  is  unfortunate — not  for 

W  perhaps,  but  for  pharmacy.     Dr.  Jungmann  is 

quipped  as  few  men  are  equipped  in  the  American 

rug  trade,  and  he  might  easily   render  valuable 

ervices  to  the  various  departments  of  his  calling. 

le  would  grace  the  presidency  of  the  American 

'harmaceutical  Association.     He  would  prove  an 

(Imirable  dean  of  any  school  or  college  of  phar- 

lacy.    He  would  make  an  efficient  member  of  the 

'evision  Committee  of  the  Pharmacopoeia.    A  rare 

1  unusual  combination  is  represented  in  him:  he 

^  been  educated  in  a  business  school,  in  a  college 

pharmacy,  and  in  a  college  of  medicine;  he  has 

command  of  scientific  pharmacy  which  probably 

•w  men  possess ;  he  has  a  mastery  of  detail  and  an 


executive  ability  which  make  him  a  first-class  busi- 
ness man  (of  which  we  need  no  better  proof  than 
his  three  large  establishments)  ;  he  has  ideas  and 
he  knows  how  to  express  them ;  he  is  a  man  of  cul- 
ture who  reads  widely  and  who  is  broadly  inter- 
ested in  the  world's  affairs;  and  he  has  a  person- 
ality of  unusual  charm  and  warmth. 


DB.    J.    JONGMAKN. 


The  three  Jungmann  stores  are  located  at  1020 
Third  Avenue,  428  Columbus  Avenue,  and  1  East 
42d  Street.  The  Third  Avenue  store  is  used  as  the 
headquarters,  and  it  has  five  stories  and  basement. 
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The  Doctor's  office  is  on  the  fourth  floor  rear,  and 
here,  protected  from  intrusion,  he  spends  two  or 
three  hours  every  morning.  One  glance  around  the 
walls  of  this  interesting  room  tells  a  story  to  the 
observing  eye.  There  are  pictures  of  Attfield,  the 
chemist;  Spencer,  the  great  philosopher;  Hum- 
phrey, the  naturalist;  Darwin,  Huxley,  Tyndall. 
There  is  a  bas-relief  of  Lafayette.        There  is  a 


The  headquarters  store  at  1020  Third  Avenue.  The  euiire  building  of 
five  floors  and  basement  is  used,  but  only  the  first  two  stories  are  shown  in 
the  engraving. 

framed  certificate  indicating  membership  in  the 
Metropolitan  Museum  of  Art,  and  another  evi- 
dencing a   curatorship  in   Columbia   University. 

,  A   THOROUGH    AND   DEVOTED    PHARMACIST. 

Dr.  Jungmann's  methods  and  policies  are  dif- 
ferent in  many  respects  from  those  of  the  other  big 
retail  dealers  with  whom  I  have  been  personally 
acquainted.  He  believes,  for  instance,  that  phar- 
macy, as  a  semiprofession,  ought  to  retain  the  per- 
sonal element,  and  that  in  large  stores,  as  in  small 
ones,  the  proprietor  should  keep  in  as  complete  touch 
with  the  details  as  he  possibly  can.  Responsibility 
ought  not  to  be  delegated  any  more  than  is  abso- 
lutely necessary.  Dr.  Jungmann's  scientific  equip- 
ment, too,  makes  him  deeply  interested  in  every 
pharmaceutical  detail  and  prevents  him  from  be- 
coming merely  the  business  and  executive  manager 
of  his  stores — he  is  the  pharmaceutical  director  as 
well. 

But  all  this  means  a  terribly  busy  life.  The 
Doctor  sits  in  his  office,  and  by  means  of  the  tele- 


phone at  his  elbow  is  in  immediate  touch  with 
every  store  manager  and  every  department  head. 
He  is  constantly  consulted  about  some  particular 
bit  of  manufacturing,  some  dangerous  prescription 
some  important  sale.  Much  of  the  buying  he  does 
himself,  but  his  time  is  so  valuable,  and  there  is  so 
little  of  it  to  waste,  that  traveling  men  are  not 
received  in  his  office  retreat  until  the  'phone  girl 
down-stairs  has  been  given  the  word  to  send  them 
up.  The  elevator  man  has  his  instructions  to  bring 
no  one  to  the  fourth  floor  unless  he  bears  the  O.  K. 
mark  of  the  'phone  operator. 

After  spending  the  morning  hours  in  his  office 
Dr.  Jungmann  goes  out  to  luncheon  at  the  Nev 
York  Athletic  Club,  and  then  during  the  afternooi 
he  visits  the  other  two  stores.  It  is  pretty  wei 
known  at  any  particular  hour  where  he  may  be 
found.  At  least  once  a  day  he  visits  every  depart 
ment  in  the  three  stores;  he  keeps  constantly  \\ 
touch  with  the  details;  he  impresses  his  personalit} 
upon  every  phase  of  the  business.  It  is  Jungmanr 
from  alpha  to  omega. 

Often  the  man  works  from  8  in  the  morning  unti 
13  at  night — and  he  does  it  because  he  enjoys  it 
He   has   money   enough — it    isn't  necessary  to  dr 


Line  drawing  of  the  main  store  at  1020  Third  Avenue. 

another  stitch.  But  he  revels  in  every  pharma' 
ceutical  detail,  and  he  enjoys  the  game  of  busineSj 
for  its  own  sake.  How  he  does  so  much  work,  hov^ 
he  keeps  so  thoroughly  informed  of  pharmacentica 
progress,  how  he  remains  so  well  abreast  of  general 
learning  and  worldly  affairs,  how  he  continues  hi| 
club  and  social  life — how  he  finds  time  for  all  thesj 
things  is  a  mystery. 

Often  the  impression  of  the  Jungmann  person; 
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ity  upon  the  Jungmann  business  yields  gratifying 
jsults.  It  breeds  a  faith  in  the  Jungmann  goods. 
Recently,  for  instance,  a  homeopathic  hospital  in 
[ew  York  gave  the  Doctor  a  large  order  and  paid 
im  more  for  the  supplies  than  they  could  be  pur- 
lased  for  elsewhere.  Why  ?  Because  of  the  belief 
jiat  better  goods  would  be  obtained. 


APPRENTICED  UNDER  THE  RENOWNED  MAISCH. 


I      SOI 

I 


The  explanation   of  Dr.   Jungmann's   deep  and 

abiding  interest  in  pure  pharmacy  is  largely  to  be 

sought  in  his  apprenticeship  under  the   renowned 

aisch.     His  father  bound  him  to  a  four  years' 

ntract  with  Maisch,  and  it  was  agreed  that  instruc- 

n  was  the  only  payment  the  boy  should  receive 

for  his  services.    But  most  highly  was  he  paid ! 

That  was  in  18G7.  Maisch  then  had  a  store  and 
a  laboratory,  and  the  boy  lived  with  the  family  of 
his  preceptor  in  the  same  building.  Soon  he  began 
attending  the  lectures-at  the  Philadelphia  College  of 
Pharmacy,  and  when  he  had  graduated  he  was  made 


This  is  the  branch  store  at  428  Columbua  Avenue,  opposite  Central  Parli. 
There  are  four  floors  and  basement  in  this  store.  Note  thefuse  of  the  show 
windows  for  display  purposes  on  the  second  as  well  as  the^flrst  floor— a 
practice  made  particularly  valuable  because  of  the  elevated  trains  which 
run  by  every  few  minutes. 

assistant  to  Maisch  in  the  chemical  laboratory. 
Thereafter  he  spent  more  of  his  time  at  the  college 
than  at  the  store,  but  always  he  was  associated  with 
Maisch,  and  he  had  the  benefit  of  a  training  and  a 
companionship  which,  lasting  over  five  years,  it 
would  be  difficult  to  overvalue.     He  likes  to  talk  of 


that  period  and  to  dwell  upon  the  peculiarities  of 
the  great  teacher  and  pharmacist. 

HIS  BUSINESS  HISTORY  IN  NEW  YORK. 

After  leaving  Maisch,  the  young  man  spent  a 
profitable  year  in  the  laboratories  of  John  Wyeth  & 
Co.,  supplementing  his  pharmaceutical  and  chemical 
knowledge  and  experience,  and  then  he  went  to 
New  York  and  established  himself  in  business  in  a 
corner  on  Third  Avenue  not  far  from  his  present 


The  third  JunKmano  store,  at  1  East  Forty-second  Street,  not  far  frona 
the  Grand  Central  Station,  was  established  only  two  or  three  years  ago,  and 
ao  far  has  not  grown  beyond  two  floors  and  basement 

location.  That  was  in  1876.  Meanwhile,  I  believe, . 
he  had  somewhere  taken  a  course  in  a  business 
college,  realizing  fully  that  commercial  skill  no  less 
than  scientific  knowledge  was  a  sine  qua  non  to 
success.  His  business  developed  rapidly,  and  in  the 
early  90's  he  bought  the  present  building  and  at 
once  used  all  five  floors  and  basement.  In  1899  he 
decided  to  branch  out,  and  so  established  the  store 
at  428  Columbus  Avenue.  This  has  four  floors  and 
basement  and  is  in  a  good  location  opposite  Central 
Park.  In  1904,  only  two  years  ago,  he  opened  the 
store  on  42d  Street  not  far  from  the  Grand  Central 
station.  So  far  the  last  named  place  has  only  two 
stories  and  basement,  but  in  time  it  will  doubtless 
be  as  large  as  the  other  two.  The  Third  Avenue 
store  does  an  annual  business  of  $150,000,  the 
Columbus  Avenue  store  about  $110,000,  and  the 
42d  Street  store  $50,000.  There  are  45  employees 
in  the  headquarters  store,  and  100  in  the  Jungmann 
employ  altogether.  The  expenses  of  the  business 
amount  approximately  to  20  per  cent. 
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PROFESSIONAL    AND    SCIENTIFIC    IDEALS. 

The  Jungmann  business,  as  will  be  realized  from 
what  has  been  said  of  the  character  of  the  man,  is 
as  purely  pharmaceutical  and  scientific  as  it  is 
possible  to  realize  in  large  city  stores.  The  pre- 
scription departments  are  nursed  with  constant 
fidelity  and  care  as  the  most  important  of  the 
numerous  drug-store  progeny.  This  year,  for  in- 
stance,   a    series    of    short,     imitation-typewritten 
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A  comer  in  the  analytical  laboratory,  with  the  two  analysts  engaged  at 
their  tasks. 

letters  is  being  sent  out  weekly  under  two-cent 
postage  to  a  list  of  2000  New  York  physicians. 
The  names  of  the  doctors  are  secured  from  the 
prescription  files  and  through  the  personal  acquaint- 
ance of  Dr.  Jungmann  and  his  prescription  men. 
(1)  One  subject  at  a  time;  (2)  a  letter  brief  and  to 
the  point — these  are  the  two  requisites  held  in  view ; 
and  the  Doctor  writes  all  such  letters  himself,  turn- 
ing out  a  month's  grist  at  a  sitting. 

Passing  on  to  mention  other  professional  features 
of  the  business,  I  may  observe  that  the  third  floor  of 
the  main  store  is  entirely  devoted  to  the  laboratory 
and  the  analytical  room,  and  that  much  special  work 
for  physicians  is  done  in  these  departments.  The 
Doctor  himself  did  all  the  analytical  work  until  the 
growth  of  the  business  made  it  impossible  for  him 
to  continue  the  practice.  Two  analysts  are  now 
employed,  and  they  may  be  seen  engaged  at  their 
tasks  in  one  of  our  illustrations. 

Hospital  and  surgical  supplies  are  also  made  a 
large  feature  of  the  Jungmann  operations.  One 
entire  floor  in  both  the  Third  Avenue  and  the 
Columbus  Avenue  stores  is  devoted  to  the  display 
and  sale  of  them ;  and  a  considerable  business  is 
done  in  furnishing,  not  only  such  goods,  but  also 


drugs  and  pharmaceuticals,  to  asylums,  "homes," 
hospitals,  and  similar  institutions.  A  specialty  is 
made  of  handling  things  like  bandages,  trusses, 
braces,  and  elastic  stockings;  while  in  one  of  the 
stores  is  a  thoroughly  equipped  optical  department. 

BUSINESS    VERSUS    PROFESSION. 

But  though  a  dyed-in-the-wool  scientific  phar- 
macist in  spirit  and  ideal.  Dr. .  Jungmann  realizes 
thoroughly  that,  particularly  in  large  city  stores, 
one  cannot  be  exclusively  professional.  He  speaks 
humorously  of  Maisch's  practice  of  keeping  patent 
medicines  not  only  out  of  sight,  but  at  the  end  of  a 
dark  corridor  under  a  staircase  so  that  one  had 
actually  to  light  a  candle  in  order  to  find  what  was 
wanted.  People  want  certain  things,  and  you  have 
to  supply  them  if  you  expect  to  build  up  a  large 
and  successful  business. 

In  these  purely  commercial  aspects  of  his  busi- 
ness   Dr.    Jungmann    pursues    purely    commercial 


This  engraving  shows  the  surgical  and  hospital-supply  department  on  the 
second  floor  of  the  Columbus  Avenue  pharmacy. 

methods.  He  holds  that  patent  medicines,  for 
instance,  are  merchandise  pure  and  simple.  Depart- 
ment stores  handle  them,  and  one  must  meet  their 
prices  if  he  doesn't  want  to  lose  the  business.  The 
Doctor  is  no  cutter.  He  is  opposed  on  principle  to 
cutting  prices.  He  never  undercuts  anybody  else. 
But  as  a  large  dealer  he  has  to  meet  competition; 
he  is  determined  he  will  meet  it ;  and  he  knows  that 
by  this  means  only  can  he  hold  his  trade. 

DR.    JUNGMANN's    philosophy. 

Here  is  his  philosophy:  professional  ideals  in  the 
professional  departments  of  your  business,  and 
commercial  methods  in  the  commercial  departments. 
Sell  a  patent  medicine  or  a  hair  brush  as  cheap  as 
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the  next  fellow,  but  charge  a  good  price  for  pre- 
scriptions. Into  the  latter  put  the  very  best  care 
and  skill  you  can  display.  There  is  a  chance  in 
prescription  work  for  the  exhibition  of  person- 
ality— there  is  no  chance  in  the  sale  of  mere  mer- 
chandise. A  patent  medicine  is  the  same  wherever 
purchased.  A  prescription  may  be  a  very  different 
thing  under  different  conditions. 

One  of  Dr.  Jungmann's  cardinal  principles  is  to 

[have  everything  that  people  want — everything  that 

i  they  have  a  right  to  expect  in  a  drug  store.    He  has 

found  to  his  satisfaction  that  a  big  and  complete 

stock  is  one  of  the  very  best  magnets  for  drawing 
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This  completely-equipped  (iptical  department  may  be  seen  on  the  third  floor 
of  the  Columbus  Avenue  store. 

iiid  retaining  trade.  "If  you  can't  get  a  thing 
iiiywhere  else  come  to  Jungmann  for  it."  This 
nvitation  has  been  made  familiar  to  the  New  York 
pers,  and  if  a  customer  does  happen  to  ask  for 
e  rare  article  not  in  stock,  it  is  promptly  pro- 
d  at  whatever  expense  of  time  and  trouble,  and 
iclivered  as  soon  as  possible.  Not  infrequently  a 
lollar  is  spent  in  obtaining  a  ten-cent  article — all  to 
make  good  the  Jungmann  claim  of  supplying  every- 
hing. 

This  suggests  the  statement  that  a  very  large 

lelivery   business    is    done.      Thousands    of    New 

»rkers  have  been  educated  to  order  their  supplies 

I    Jungmann    by    'phone,    and    this    has    greatly 

ncreased   the   territory   from    which   trade   would 

rdinarily  be  drawn.     The  delivery  of  goods  costs 

'^out  $100  a  week. 

Excellence  of  service  is  thus  made  a  Jungmann 

ibboleth.     (1)   He  has  what  people  want,  or  he 

•vill  get  it.     (2)  He  will  bring  anything  promptly 

[0  one's  door.     Much  of  the  commercial  success  of 

Jungmann  in  building  up  such  a  business  as 
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he   now   enjoys   may    be   explained   by   these   two 
policies. 

A  novel  feature  of  the  business  is  seen  in  the 
renting  of  wheel  chairs.  This  is  particularly  done 
at  the  Columbus  Avenue  store,  which  is  located 
directly  opposite  Central  Park.  Often  on  a  summer 
day  a  dozen  chairs  will  be  out  at  a  time. 

CHARACTERISTICS  OF  THE  THREE  PHARMACIES. 

The  three  Jungmann  pharmacies  are  much  alike, 
save  that  the  42d'  Street  store  has  not  yet  grown 
beyond  two  floors  and  basement.  A  characteristic 
feature  of  them  all  is  the  use  of  both  first  and  second 
story  windows  for  display  purposes,  the  upper  win- 
dows being  usually  employed  for  exhibiting  hospital 
and  surgical  goods.  In  New  York  the  elevated 
roads  make  second-floor  displays  of  considerable 
value.  In  all  the  salesrooms  the  utmost  use  is  made 
of  placards,  and  a  row  of  them  is  usually  seen  all 
along  the  side  walls  or  shelves.  For  the  most  part 
these  are  used  to  exploit  the  Jungmann  specialties. 
A  favorite  idea  is  to  make  a  pyramidal  display  of 
some  specialty  on  a  show-case  and  then  place  on  the 
apex  a  placard  briefly  mentioning  the  article  and 
giving  the  price.  In  such  instances  the  placard  is 
put  in  a  neat,  oxidized  standard,  provided  with  a 
heavy  base  so  that  it  will  not  tip  over  or  fall  off. 

Articles  like  soaps,  nail-brushes,  tooth-brushes, 
and  sponges  are  displayed  on  counters  or  show- 
cases, and  in  every  instance  the  price  is  given. 
Price  cards  and  placards  are  uniformly  printed  in 
black  on  white  cardboard. 

The  prescription  departments  run  across  the  rear 
of  the  salesrooms,  and  the  partitions  in  front  of 
them  are  low  enough  so  that  the  customer  may  see 
the  dispensers  at  work  beyond.  Seats  are  of  course 
provided  for  waiting  patrons. 

THE  MAIN  STORE. 

At  the  main  store  the  first  floor  is  devoted  to  the 
salesroom  and  the  prescription  department.  On  the 
right  as  you  enter  the  door  is  the  'phone  girl  at  the 
switchboard,  giving  customers  the  departments  they 
want  to  communicate  with;  and  this  is  the  damsel, 
too,  who  finds  out  for  urgent  traveling  men  and 
others  whether  they  may  beard  the  Doctor  in  his 
den  upon  the  fourth  floor.  On  the  second  floor  are 
the  surgical  and  hospital  supplies,  two  truss  rooms, 
and  the  bookkeeping  department.  On  the  third 
floor  are  the  laboratory  and  analytical  departments. 
The  fourth  and  fifth  floors  are  used  entirely  for  the 
storage  of  stock,  except  for  the  space  on  the  fourth 
floor  reserved  for  the  Doctor's  office. 


IS  "PHENACETINE"  A  VALID  TRADE=JVIARK? 

Can  the  Manufacturers,  Now  that  the  Patent  on  the  Product  Has  Expired,  Retain  a  Monopoly  of  Cbe 

Name  Itself  Because  Registered  as  a  Trade-mark? — This  Interesting  and  Important 

Question,  Soon  to  be  Fought  Out  in  the  Courts,  is  Discussed  by  a 

Competent  and  Experienced  Lawyer. 

By  CHARLES  M.  WOODRUFF, 

of  the  Michigan  Bar. 


The  patents  on  phenacetine,  salol,  and  other 
similar  chemical  compounds  having  expired,  the 
pharmaceutical  world  has  become  interested  in  the 
question  whether  the  public  has  the  right  to  use  the 
words,  and  the  writer  has  been  asked  by  the  editor 
of  the  Bulletin  of  Pharmacy  to  give  its  readers 
an  opinion. 

The  question  is  one  of  mixed  law  and  fact.  The 
writer  must  therefore  ask  the  reader,  who  is  pre- 
sumed to  know  something  of  the  facts,  to  assist  in 
arriving  at  a  conclusion  by  applying  the  well  estab- 
lished principles  of  law  to  the  facts  as  he  knows 
them. 

THE    FUNDAMENTAL    LAW    INVOLVED. 

The  case  is  controlled  by  the  following  funda- 
mental law: 

Monopoly  is  contrary  to  public  policy,  and  is 
never  to  be  encouraged,  except  temporarily  for  some 
ultimate  public  good.  But  certain  possessors  of 
valuable  knowledge  in  the  industries  and  arts  have 
effected  monopoly  by  keeping  secret  such  valuable 
information.  Hence  we  have  "lost  arts."  We  also 
have  the  "law  of  trade  secrets,"  expressed  in  the 
succinct  statement  that  "the  law  will  not  protect  a 
trade  secret  against  one  who  has  discovered  it  in 
any  manner  not  involving  fraud  or  breach  of  con- 
fidence;" for  the  law  in  discouraging  monopoly  can- 
not go  to  the  extent  of  encouraging  fraud  or  breach 
of  confidence. 

As  far  as  thus  stated,  the  law  has  been  the  logical 
evolution  of  experience  and  the  "perfection  of  rea- 
son." The  writer  means  that  it  is  judge-made 
rather  than  statute  law — the  result  of  the  applica- 
tion of  fundamental  principles  of  right  and  wrong 
by  many  justices  unhampered  by  statutory  restric- 
tions. 

Now  we  come  to  artificial  or  statutory  law, 
which  is  nevertheless  grounded  upon  unwritten, 
and  what  I  may  call,  for  a  better  popular  term,  ex- 


perience-law. I  refer  to  patent-law  enacted  by 
Congress  for  the  purpose  of  encouraging  inventors 
to  give  the  public  information  and  the  benefit  of 
their  inventions.  Under  this  law  the  inventor 
enters  into  a  contract  that,  in  consideration  of  a 
monopoly  for  a  limited  period  of  time,  he  will  give 
the  public  full  and  complete  right  to  his  invention. 
Now  nothing  will  be  clearer  to  even  a  non-legal 
mind  than  that  the  law  cannot  and  will  not  coun- 
tenance any  sort  of  legerdemain  by  which  the  in- 
ventor can  defraud  the  public  and  fail  to  perform 
his  part  of  the  agreement. 

The  writer  trusts  the  reader  will  follow  him 
closely,  for  he  is  trying,  not  to  state  the  decisions 
of  the  courts,  or  even  a  consensus  of  them,  but 
rather  to  build  up  a  structure  which  shall  carry 
with  it  as  he  proceeds  both  the  law  and  the  reason 
for  the  law — in  other  words,  the  law  as  laid  down 
by  the  courts  and  the  arguments  contained  in  the 
opinions  of  the  judges. 

WHAT   IS  A   TRADE-MARK? 

A  trade-mark,  to  use  one  of  over  twenty  judicial 
definitions  before  me,  is  "a  word,  mark,  or  device 
adopted  by  a  manufacturer  or  vendor  to  distin- 
guish his  product  from  other  products  of  the  same 
article"  (Hostetter  v.  Fries,  17  Fed.  R.,  620). 
The  theory  is  that  the  public  has  the  right  to  know 
the  source  of  the  goods  it  purchases,  and  when  it 
has  come  to  recognize  that  source  by  some  arbi- 
trary mark  or  sign,  it  is  wrong  for  some  other 
manufacturer  to  deceive  the  public  into  purchasing! 
goods  of  the  same  kind  by  using  this  mark  or  sign.i 
But  a  word,  to  be  a  valid  trade-mark,  must  h^z 
arbitrary  and  not  one  which  any  other  person  has 
a  legal  right  to  use;  otherwise  a  trade-mark,  in- 
tended to  inform  the  public  of  the  source  of  the| 
article,  and  therefore  used  in  the  interest  of  thcj 
public,  would  become  a  means  of  securing  ai 
monopoly  and  therefore  against  the  public  inter-| 
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est— against  "public  policy."  How  consistent, 
then,  is  the  rule  established  by  more  than  a  hundred 
decisions,  and  best  put  by  Judge  Morris  of  the 
United  States  Circuit  Court  for  the  District  of 
aryland,  in  the  Acid  Phosphate  Case: 


IT 


Care  must  be  exercised  that  protection  be  not  granted  to 
the  appropriation  of  descriptive  names  in  such  manner  that 
perpetual  monopoly  is  created  in  the  article  described  in 
favor  of  those  who  have  no  exclusive  right  to  manufacture  it. 

DOES   THE    NAME    BECOME   PUBLIC    PROPERTY    WHEN 
THE    PATENT    EXPIRES? 

But  we  have  not  yet  reached  our  present  goal, 
for  so  far  we  have  only  considered  names  already 
known  to,  and  in  use  by,  the  public.  How  ought 
it  to  be  with  names  which  one  originates  to  desig- 
nate an  article  he  has  invented  or  discovered?  If 
one  could  "trade-mark"  such  a  name  one  might 
secure  a  perpetual  monopoly  in  the  sale  of  the 
article,  and  the  patent  office  might  "go  hang."  Of 
course  the  law  would  not  allow  that.  On  the  other 
hand,  one  could  patent  the  article  and  thereby  agree 
to  give  the  public  the  invention  at  the  end  of 
seventeen  years,  and  when  that  time  arrived  snap 
his  fingers  in  the  public  face  and  tell  all  concerned 
that  he  had  invented  the  name  as  well  as  the  article, 
and  therefore  was  not  obliged  to  keep  his  part  of 
the  agreement. 

Now  I  apprehend  from  the  above  reasoning,  and 
from  the  decisions  before  me,  whether  the  new 
article  has  ever  been  patented  or  not,  any  one  having 
the  right  to  manufacture  or  market  the  article  has 
the  right  to  use  the  name  by  which  the  inventor  has 
made  the  article  known  to  the  public. 

The  law  which  I  combine  above  in  one  statement 
is  put  by  Hesseltine  in  his  "Law  of  Trade-marks"  in 

'O  statements,  as  follows : 


1.  An  arbitrary  name  or  sign  which  may  have  been  ap- 
plied with  the  intention  of  describing  a  product  can  never 
become  a  valid  trade-mark,  although  it  may  have  come  to 
indicate  origin,  against  those  rightfully  making  that  product. 

2.  A  word  used  to  designate  a  patented  article  during  the 
life  of  the  patent  is  held  to  be  descriptive  of  that  article,  and 
on  expiration  of  the  patent  it  becomes  publici  juris,  and  may 
be  used  by  any  one  rightfully  making  the  article. 

RECORDED  CASES  OF  A  SIMILAR  NATURE. 

A  list  of  words  and  combinations  of  words,  orig- 
inated by  those  who  have  claimed  trade-mark  rights 
in  them,  but  which  have  been  used  or  allowed  to  be 
used  by   the  originators  as  the   names   of,   or  as 


descriptive  of  the  article  they  referred  to,  and  there- 
fore held  to  be  public  property,  would  be  interesting, 
if  space  permitted.  The  list  would  include :  "Disque" 
battery,  "Valvoline"  oil,  "Linoleum,"  "Paraffine" 
oil,  "Magnolia"  metal,  "Angostura  Bitters,"  "Lie- 
big's"  beef,  "Acid  Phosphates;"  "American  Dater" 
and  "Centennial  Dater,"  as  applied  to  patented 
dating  machines;  "Singer"  sewing  machine,  "Cas- 
toria,"  "Dover"  tgg  beater,  "Fairbanks"  scales, 
"Goodyear"  rubber,  etc. 

The  latest  case  was  that  of  "Featherbone,"  and  it 
was  a  radical  one,  for  all  the  patents  had  not  ex- 
pired ;  and  the  name  had  been  registered  to  indicate 
the  intent  of  the  inventor  to  adopt  it  as  a  trade-mark. 
Nevertheless  the  court  said: 

The  term  was  used  by  Warren  as  a  generic  designation  of 
the  product,  and  not  as  indicating  the  origin  of  the  manufac- 
ture. It  was  the  name  that  in  the  patents  he  gave  to  the 
product  of  his  invention.  Under  the  circumstances  the  ques- 
tion occurs  whether  the  name  of  a  patented  article  at  the 
expiration  of  the  patent  falls  into  the  public  domain  with  the 
patented  article.  We  consider  this  question  no  longer  to  be 
an  open  one.    It  has  been  resolved  by  the  ultimate  tribunal. 

And  the  court  then  cites  a  number  of  leading  United 
States  Supreme  Court  cases. 

THE  ESSENCE  OF  THE  SITUATION. 

The  whole  law  may  then  be  stated  in  this  com- 
prehensive rule: 

The  name,  or  description,  of  an  article,  even  when 
coined  by  one  claiming  the  exclusive  right  to  use  it, 
cannot  he  a  valid  "trade-mark"  as  applied  to  that 
article. 

Now,  then,  to  apply  this  rule  to  the  case  in  hand, 
is  "phenacetine"  the  name  of  the  product  itself? 
Has  the  term  been  used  by  the  inventor,  or  his 
assigns,  to  designate  the  product  rather  than  to 
indicate  the  origin  of  manufacture?  If  the  matter 
comes  into  the  courts,  and  this  appears  to  the  judge, 
he  will  hold  the  name  "phenacetine"  to  be  public 
property.  It  will  be  no  answer  to  say  that  the 
product  could  be  marketed  by  the  chemical  symbol 
or  the  scientific  or  chemical  name,  or  even  that  the 
U.  S.  Pharmacopoeia  has  made  the  product  official 
and  adopted  a  chemical  name  for  it.  If  the  word 
"phenacetine"  is  "generic" — if  it  is  used  as  the 
general  name  of  the  product  and  not  to  indicate  the 
specific  source  of  manufacture — then  it  is  public 
property.  That  it  has  been  registered  as  a  trade- 
mark, if  it  has,  goes  for  nothing.  "Featherbone" 
was  registered;  so  were  others.  The  law  judges  of 
one's  intentions  by  what  he  does  and  not  by  what  he 
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says.  Every  invoice  is  a  bit  of  evidence,  every  label, 
every  circular,  every  letter  in  which  the  word  is 
mentioned.  In  several  cases  the  courts  have  decided 
that  "the  name  of  a  proprietor  or  his  established 
trade-mark,  plainly  appearing,  is  considered  evi- 
dence that  an  accompanying  mark  is  not  used  to 
denote  origin,  but  description." 

THE  author's  opinion  IN  THE  PHENACETINE  CASE. 

But  the  question  of  fact  in  the  phenacetine  case — 
the  question  of  whether  the  word  "phenacetine"  has 
been  used  as  the  name  of  the  product  itself  or  as  the 


specific  brand  of  the  maker — the  writer  will  leave 
with  the  drug  trade.  He  has  given  the  law  and  the 
logic  of  the  law  bearing  upon  the  case  as  found  in 
the  decisions  of  the  courts,  which  are  unanimous — 
every  apparently  conflicting  authority  being  ex- 
plained by  the  "law  of  unfair  trade."  It  is  the 
writer's  opinion  that  any  one  may  now  apply  the 
word  "phenacetine"  to  the  product,  by  whomsoever 
made,  taking  care  only  not  to  do  so  in  any  manner 
intended  to  deceive  the  public  into  believing  it  is 
buying  phenacetine  made  by  the  owners  of  the 
expired  patent. 


TALKS  TO  THE  YOUTH. 

Bayard  Becomes  Restless  in  the  Drug  Business  and  Wants  to  Get  Rich  Quick — Old  Ike  Tells  a  Story 

with  a  Moral,  and  Then  Delivers  Some  Caustic  Advice. 


By  ARTHUR  L.  BUZZELL. 


IV. 


"One  hot  evenin'  jest  after  supper  a  number  a' 
years  ago,"  said  Old  Ike,  crossing  his  legs,  "one  a' 
the  worst  lookin'  specimens  a'  humanity  that  ever 
drew  the  breath  a'  life  came  lollipin'  in  at  that  door. 
You  ought  t'  ha'  seen  him!  His  wardrobe  would 
ha'  scared  a  calathumpian  horse  into  female  hys- 
terics, an'  the  peach-blossom  fragrance  a'  the  feller 
would  ha'  given  a  Swiss  cheese-maker  a  dose  a'  the 
Keeley  cure. 

"He  wanted  to  borrow  a  dollar,  he  said.  Said 
he'd  asked  the  hotel  man,  who  was  the  biggest  crank 
in  town,  and  that  the  old  Copperhead  had  sent  him 
to  me.  At  first  I  got  mad,  an'  then  on  second 
thought  I  commenced  t'  smile.  It  was  a  pretty  good 
joke  after  all,  an'  jest  to  fool  old  Cockroach  Warner 
I  dug  up  a  dollar  an'  throwed  it  out  onto  the  show- 
case without  a  word. 

"  'When  do  you  close  up  ?'  asked  the  stranger, 
I  told  him.  'Well,  sir,'  says  he,  'for  this  dollar  I'll 
.  fetch  you  back  two  before  you  pull  down  the  blinds 
to-night.'  I  told  him  that  if  he  fetched  back  one 
he'd  do  a  darned  sight  better  than  I  thought  he 
would ! 

"He  grinned  and  went  over  to  old  Hardtack 
Zimmerman's  an'  bought  six  cakes  a'  laundry  soap 
for  a  quarter,  one  cake  a'  cheap,  black  tar  soap  for 
five  cents,  an'  a  handful  a'  tea  lead.    Then  he  came 


back,  went  behind  the  prescription  case,  an'  cut  all 
a'  that  laundry  soap  up  into  little  blocks  about  th' 
size  of  a  box  a'  St.  Patrick's  Pills  an'  wrapped  'em 
all  up  nice  in  th'  tin-foil.  Then  he  goes  over  to  the 
livery  stable  an'  gets  trusted  for  a  hoss  an'  buggy. 
Borrowin'  a  rag  an'  a  handful  of  excelsior,  he  goes 
down  to  the  river  an'  scours  all  th'  axle-grease  off  a' 
one  wheel  an'  the  spindle  that  th'  wheel  goes  onto, 
an'  puts  on  in  th'  place  a'  th'  grease  all  a'  that  black 
tar  soap  that  he  can  make  stick  by  the  help  of  a  little 
water.    He  filled  his  hair  full  of  it,  too. 

"Then  he  was  ready  f  business  an'  he  drove  up 
an'  down  Main  Street  yellin'  like  a  Comanche 
Indian.  It  didn't  take  him  long  to  get  a  crowd. 
All  the  kids,  a  half  a'  the  women  an'  two-thirds  a' 
the  men  cut  loose  from  everything  an'  took  after 
him.  When  he'd  got  a  big  bunch  a'  suckers  lined 
up,  he  opened  the  services  by  singin'  a  song,  an'  then 
he  commenced  t'  talk  soap.  Henry  Ward  wasn't  in 
it.  There  was  more  in  the  subject  a'  soap  than 
most  people  thought  there  was.  Before  he'd  been 
talkin'  twenty  minutes  some  a'  the  women  were 
wipin'  the  tears  away  with  the  corners  a'  their 
aprons,  an'  Deacon  White,  who  was  a  little  deaf, 
kept  cuttin'  in  with,  'Glory  be'  an'  'that's  right, 
brother.' 

"When  he'd  got  'em  worked  up  t'  th'  right  pitch, 
down  he  jumped  out  a'  th'  buggy,  yanked  loose  the 


^^as  axle  grease  all  over  his  face  an  hands  an'  into 
his  hair ;  then  he  climbed  back  into  the  rig,  took  the 
tin-foil  off  a'  one  a'  his  little  packages  a'  soap,  an' 
washed  himself.  You  ought  t'  ha'  seen  th'  lather! 
He  throwed  it  off  in  clouds.  When  he  got  through 
washin'  an'  went  t'  usin'  the  towel,  he  was  standin' 
in  froth  up  to  his  knees  like  a  grizzly  bear  in  a  snow 
bank;  an'  when  he  got  through  with  the  towel  an' 
people  saw  that  his  face  an'  hands  an'  hair  was 
perfectly  clean,  they  went  wild! 

"There  was  a  regular  riot.  He  couldn't  hand  his 
rij^ap  out  fast  enough  at  twenty-five  cents  a  cake,  an' 
^B  less  than  thirty  minutes  he'd- taken  in  thirty  dol- 
^Hrs  an'  was  on  his  way  to  the  livery  stable,  re- 
^Bicin'. 

^B"  'There's  tricks  in  all  trades  but  ours,'  he  says  to 

^He  that  night  when  he  handed  me  over  a  couple  of 

^^rtwheels.     'What's  the  use  a'  workin'?'  he  says; 

T  tried  that  once  an'  it  don't  pay.'    He  laughed  an 

went  out.     That  night  he  was  killed  in  a  saloon 

I'l  i\\ . " 

I'oi  some  time  there  was  silence.  Old  Ike  settled 
hack  in  his  chair  in  the  most  indolent  poise  imag- 
inable and  busied  himself  by  touching  and  retouch- 
ing the  tips  of  his  eight  fingers  together.  His  eyes 
'  became  dreamy,  and  when  he  began  talking  again  it 
was  in  a  distressingly  listless  manner. 

"Just  why  it   is  that   any  boy   should  want   to 

imitate   such   a   worthless   scalawag   is  one  a'   the 

mysteries  a'  the  world,"  he  said.     "But  they  do. 

We've  got  two  boys  in  the  soap  business  now.    One 

IS  Cochroach  Warner's  boy." 

I^HFor  another  minute  or  two  there  was  silence,  then 

^^ne  straightened  up  and  continued  :    "I've  had  a  quite 

i^a  number  a'  clerks  in  my  day,"  he  said.     "Business 

lifted  to  be  better  than  it  is  now.    I've  had  a  quite  a 

I^Bw  clerks  an'  I've  seen  quite  a  few ;  seen  more'n 

l^^ve  had  an'  some  that  I  wouldn't  have;  some  that 

light  to  be  in  State's  prison  and  some  that  ought  to 

be  drivin'  a  canal  mule;  some  that  ought  to  be 

buried  before  hot  weather  sets  in  an'  some  that  must 

I    "have  got  by  the  guard  at  a  deef  an'  dumb  school. 

\n'  I've  seen  a  few  that  must  ha'  jumped  up  off  a' 

-he  slab   an'   skipped   out   from   some   undertakin' 

room   while    the    furniture    man   was    down-stairs 

huntin'  f  his  bicycle  pump. 

"I've  seen  all  kinds,  had  all  kinds;  and  it's  been 


BULLETIN  or  PHARMACY 


377 


my  experience  an'  observation  that  sooner  'r  later 
them  boys  all  get  oneasy  spells — spells  when  the 
show-case  rag  don't  fit  the  hand  an'  the  rows  a' 
bottles  seem  like  prison  grates;  spells  when  some 
little  bird  comes  along  an'  tells  'em  they'd  ought  t' 
go  into  the  soap  business.  Once  in  a  while  a  show 
comes  to  town  an'  they  get  it  into  their  heads  that 
they'd  ought  to  be  actors;  'r  maybe  some  traveling 
photographer  comes  along — then  they  want  t'  live 
in  a  tent  an'  take  tintypes,  thirteen  f  a  quarter;  'r 
they  want  to  join  the  navy  an'  wear  brass  buttons, 
'r  herd  sheep  an'  shoot  coyotes ;  'r  they  want  to  put 
in  a  winter  trappin'  on  the  bank  a'  Hudson  Bay  'r 
divin'  for  sponges  off  a'  Key  West. 

"Any  boy'll  get  these  spells  once  in  a  while,  and 
when  he's  got  'em  he's  as  balky's  a  broodin'  hen. 
Anything,  everything,  seems  easier  than  what  he's 
doin'.  The  dispensary  stands  up  in  front  of  him 
like  the  Chinese  wall.  The  soap  business  looms  up 
like  a  lighthouse  in  th'  fog.  His  health  ain't  good; 
his  eyesight  is  failin' ;  he  wants  to  quit — quite  often 
does  quit ;  an'  the  next  job  he  gets  is  in  a  restaurant 
'r  a  lumber-yard — for  the  soap  business,  'r  the  tin- 
type business,  'r  the  medicine-show  business  don't 
pay.  They  ain't  what  he  thought  they  was.  After 
about  two  weeks  he  comes  hikin'  up  the  railroad 
track  a  little  after  dark,  slips  in  at  the  back 
gate,  an'  tells  his  mother  how  his  pardner  done  him : 
it's  never  his  fault  that  they  didn't  win  out — not 
much! 

"It  ought  to  be  a  crime  for  any  man,  boy,  'r 
woman  to  make  money  in  any  other  but  an  honest 
way — but  it  ain't.  It  will  be  some  day,  but  we 
ain't  up  to  that  yet.  When  it  is,  a  boy  who  jumps 
a  good  job  an'  goes  into  the  soap  business  will  have 
to  kill  fourteen  turtle-doves,  rent  his  trousers  for 
two  dollars  a  week,  tear  two  handfuls  a'  hair  out  a' 
his  head  an'  set  in  a  cloth  sack  full  a'  ashes  f  *^ 
eighteen  days  before  they'll  take  him  back  into 
decent  society.  As  it  is  now  some  mothers  will  tell 
the  young  jackass  to  go.  They  don't  seem  to  realize 
that  there  is  only  one  way  to  health,  wealth,  an' 
prosperity — hard  work.  There  aint'  no  short- 
cuts. 

"And  there's  only  one  way  to  learn  th'  drug 
business— dig ;  root  like  a  young  pig  after  angle- 
worms. It  ain't  hard  diggirr',  but  it's  a  steady 
grind." 


THE  MARVELS  OF  COAL  TAR. 

This  Once  Noisome  Substance  is  Now  the  Source  of  a  Myriad  of  Useful  and  Wonderful  Substances- 
♦'From  an  Essence  that  Delights  a  Dainty  Maid  to  a  Bomb  that  Destroys  a 
War  Ship" — The  Modern  Aladdin's  Lamp.* 

By  W.  C.  KAEMPFFERT. 


Black,  sticky  coal  tar,  for  decades  a  wasted  prod- 
uct in  the  manufacture  of  illuminating  gas,  has 
become  the  Aladdin's  lamp  of  the  modern  scientist. 
This  noxious  substance,  which  for  years  trickled 
away  from  manufacturers  to  soil  pure  water  and 
impede  vegetation,  holds  latent  in  its  ill-smelling 
and  unsightly  bulk  the  greatest  treasures  of  modern 
warfare  and  modern  chemistry.  It  receives  the 
salute  of  the  soldier  and  the  blessing  of  the  house- 
wife. It  distributes  havoc,  for  in  it  is  the  base  of 
the  most  deadly  modern  high  explosives;  it  dis- 
penses peace,  for  as  a  prolific  fountain  of  carbolic 
acid  it  is  the  foundation  of  modern  antiseptic 
surgery. 

Hidden  in  its  dull-black  ugliness  is  a  rainbow  of 
brilliant  hues,  for  it  is  in  coal  tar  that  aniline,  the 
basis  of  the  most  marvelous  chemical  color  scheme 
in  the  world,  was  discovered.  Lost  in  the  vileness 
of  its  evil  odor  is  a  bouquet  of  exquisite  perfumes. 
A  pound  bottle  of  artificial  violets  produced  from 
coal  tar  was  recently  appraised  at  the  Baltimore 
Custom  House  at  $645. 

From  an  essence  that  delights  a  dainty  maid  to  a 
bomb  that  destroys  a  war-ship  is  the  long  reach  of 
usefulness  of  a  substance  discarded  for  years  as  the 
most  worthless,  most  noxious  in  the  history  of 
chemical  evolution. 

HOW  COAL  TAR  IS  MADE. 

It  is  worth  while  to  know  how  this  wonderful 
substance  is  made  and  what  it  means  to  the  world. 
In  making  gas,  coal  is  heated  in  clay  retorts  until  it 
disintegrates;  many  vapors  arise  from  it  and  pass 
through  a  system  of  pipes  and  through  water  in 
order  to  free  them  from  impurities.  These  impuri- 
ties condense  and  separate  into  two  portions — a 
watery  liquid,  and  a  thick,  tarry  mass.  The  first  is 
our  chief  source  of  ammonia  and  ammonia  salts; 
the  second  is  a  syrup-like,  blackish,  noisome  ooze, 
which  is  known  as  coal  tar. 


♦From  an  article  in  the  Woman's  Home  Companion. 


A  PERFECT  Aladdin's  lamp. 

Although  it  is  one  of  the  most  foul-smelling 
products  ever  obtained  by  a  chemical  process,  coal 
tar  contains  a  palette  of  gorgeous  colors,  a  medicine 
chest  of  potent  remedies  for  human  ills,  a  laboratory 
of  rare  drugs,  a  storehouse  of  new  foods  and  deli- 
cate tastes,  an  arsenal  of  the  most  deadly  explosives 
known  to  modern  warfare,  and  a  whole  treasure 
house  of  compounds  so  numerous  and  so  varied  in 
their  properties  that  a  list  of  them  would  seem  well- 
nigh  interminable.  With  the  result  of  a  hundred 
years  of  laborious  investigation  in  the  field  of 
organic  chemistry  at  his  command,  the  modern 
scientist  transforms  the  black,  viscid  coal  tar  from 
the  gas  retorts  into  some  thousands  of  dyes,  flavors, 
and  perfumes — an  achievement  never  imagined  even 
by  the  fertile  brain  of  the  medieval  alchemist.  For 
example,  from  the  140  pounds  of  coal  tar  distilled 
from  a  ton  of  coal,  science  to-day  makes  dyes  num- 
bering over  2000  distinct  shades;  makes  them, 
moreover,  so  cheaply  that  vegetable  dyes  are  rarely 
employed.  Nor  are  the  possibilities  of  this  wonder- 
fully complex  by-product  yet  fully  revealed.  Appa- 
rently it  is  an  inexhaustible  source  of  valuable  drugs 
and  dyes,  for  each  year  it  yields  new  substances  to 
indefatigable  claimants. 

BENZENE  AND  ITS  BRILLIANTLY  COLORED  PRODUCTS. 

Of  the  many  products  of  coal  tar,  one  of  the 
most  valuable  is  benzene,  a  water-clear  liquid,  which 
the  famous  English  physicist,  Faraday,  discovered 
in  1825.  Benzene  is  the  source  from  which  aniline 
is  obtained,  and  aniline  in  turn  supplies  us  with  a 
series  of  brilliant  hues  of  inestimable  value.  The 
first  aniline  color  was  discovered  by  mere  accident. 
In  1856  Mr.  William  Perkins,  a  young  man  about 
eighteen  years  old,  was  engaged  in  a  series  of  experi- 
ments, the  purpose  of  which  was  to  produce  artificial 
quinine  from  aniline.  He  failed  to  reach  the  goal 
for  which  he  was  striving,  but  he  did  something  else 
that  was,  perhaps,  of  greater  importance  commer- 
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cially — he  made  the  great  discovery  of  the  first 
aniline  color,  mauve.  With  that  discovery  a  new 
■  industry  was  bom.  Soon  after,  magenta,  or  aniline 
I  red,  one  of  the  most  splendid  artificial  dyes,  was 
i  discovered.  Greens,  violets,  blues,  yellows,  and  a 
host  of  rainbow  colors  rapidly  followed.  Their 
variety  is  now  bewildering,  and  their  names  still 
jmore  so.  But  benzene  yields  something  more  than 
the  aniline  colors.  It  fufnishes  us  with  a  powerful 
perfume  known  as  artificial  oil  of  bitter  almonds,  or 
essence  of  mirbane,  which  is  very  extensively  used 
by  the  soap  maker  for  scenting  his  products.  Ben- 
zene is  also  appreciated  at  its  true  value  by  the 
cyclist  and  football  player — both  know  that  the 
iindia-rubber  solutions  that  they  so  frequently  have 
occasion  to  use  are  made  by  dissolving  rubber  in 
ibenzene. 

HUES  OF  THE  RAINBOW. 

In  1820  a  chemist  named  Garden  discovered  that 
:oal  tar  contained  an  ingredient  peculiar  in  more 
ihan  one  respect.  Chemists  call  Garden's  substance 
'naphthalene,"  and  from  it  they  obtain  many  beau- 
iful  colors,  ranging  from  reds,  scarlets  and  pinks  of 
.arious  shades  to  green  and  buttercup  yellow.  The 
)utterfly  hunter  and  the  entomologist  perhaps  know 
ittle  of  naphthalene  as  a  source  of  colors,  but  they 
lie  know  that  it  is  the  best  preservative  for  cases  of 
mtterflies,  moths,  insects,  and  delicate  specimens  in 
„''eneral. 

I  In  1832  a  substance  which  was  christened  "an- 
hracene"  was  discovered  in  coal  tar.  At  first  its 
alue  was  not  recognized,  but  now  it  is  of  immense 
mportance,  for  it  is  the  base  of  a  familiar  color, 
urkey  red.  For  a  long  time  the  chief  source  of  the 
olor  had  been  the  root  of  the  madder  plant.  In 
ertain  parts  of  France  no  other  plant  could  be 
rown.  In  order  to  give  a  livelihood  to  the  peasants 
1  the  madder  growing  districts,  the  French  war 
epartment  generously  decided  that  Turkey-red 
rousers  should  be  worn  by  French  soldiers.  In 
868  two  German  chemists,  Graebe  and  Linder- 
lann,  found  that  artificial  Turkey  red— alizarin— 
ould  be  made  from  anthracene.  That  discovery 
Imost  completely  wiped  out  the  madder  root  in- 
ustry.  When  Graebe  and  Lindermann  told  what 
ley  had  succeeded  in  doing,  the  dyers  of  Europe 
nd  America  perceived  that  a  new  stage  had  been 
pached  in  their  industry.  Anthracene,  once  con- 
dered  a  useless  by-product,  fairly  good  for  greas- 
'g  wagon  axles,  leaped  in  price  from  a  mere  trifle 

several  hundred  dollars  a  ton. 


ARTIFICIAL  INDIGO. 


The  most  brilliant  achievement  in  the  chemistry 
of  coal  tar  is  the  synthesis  of  indigo.     The  indigo 
problem  is  one  of  the  oldest  of  chemistry.   Scientists 
found,  so   far  as  indigo  was  concerned,  that  the 
synthesis  of  a  natural  product  proved  by  no  means 
identical   with  the  industrial  product.      Industrial 
methods  can  enter  into  competition  with  nature  only 
if  they  are  more  economical.    In  the  case  of  indigo 
there  seemed  to  be  no  hope  of  fulfilling  this  require- 
ment.    The  most  optimistic  investigators  could  not 
help  seeing  that  all  the  scientific  evidence  in  their 
hands   disproved   the   probability   of   the   practical 
synthesis  of  indigo.       Even  assuming  that  indigo 
could  be  prepared  regularly  and  with  good  yields 
from   coal-tar   derivatives,    there   still   remained   a 
difficulty,  that  all  the  toluene  which  is  produced  in 
the  world,  and  from  which  alone  artificial  indigo 
could  be  made,  would  not  meet  the  world's  demand. 
If   then   chemists   persisted   in   working  at   the 
indigo  problem,  they  did  so  more  for  the  scientific 
interest  of  the  thing  than  in  the  hope  of  being  able 
to  compete  with  the  indigo  growers  of  the  East. 
But  the  final  result  of  this  long  research  has  shown 
that  all  the  calculations  of  the  experts  were  wrong. 
Artificial  indigo  can  now  be  made  cheaply  and  in 
quantities   sufficiently   large   to   compete   with   the 
natural  product.     The  solution  of  the  problems  is 
due    to    a    German    chemist    named    Baeyer,    who 
showed  what  methods  should  be  employed  for  the 
artificial  production  of  indigo. 

But  this  triumph  is  not  due  wholly  to  chemical 
science.  Science  showed  the  way  to  succeed,  but 
was  quite  unable  to  clear  away  the  difficulties 
springing  out  of  practical  and  economical  considera- 
tions. Here  the  proprietors  of  great  industries  had 
to  work  independently  along  paths  for  which  theo- 
retical knowledge  could  not  serve  them  as  a  guide. 
Unlimited  admiration  is  certainly  due  them  for  the 
courage  with  which  they  staked  millions  on  the 
realization  of  one  great  idea.  And  yet  we  cannot 
help  feeling  some  regret  for  the  indigo  planters  in 
the  far  East.  Rudely  awakened  from  easy  pros- 
perity, they  now  see  the  day  before  them  when  the 
indigo  plantations  will  disappear,  just  as  did  the 
madder  fields  of  Avignon. 

Indigo  as  we  receive  it  from  India  and  Java  was 
a  manufactured  article,  the  best  qualities  of  which 
contained  59  to  70  per  cent  of  pure  dyestuff,  besides 
impurities  which  have  always  been  considered  per- 
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fectly  harmless.  Hence  the  artificial  product  did 
not  seem  to  have  much  scope  for  improvement  in 
the  way  of  quality.  Hence  chemists  made  another 
mistake.  They  know  now  that  the  impurities  are 
not  harmless,  and  that  the  blues  dyed  with  artificial 
indigo  are  quite  as  superior  in  brightness  and  purity 
of  shade  to  those  obtained  with  natural  indigo,  as 
alizarin  reds  were  to  madder  reds.  This  has,  how- 
ever, not  always  proved  to  be  an  advantage  for  the 
manufacturers  of  artificial  indigo.  The  world  does 
not  ask  for  bright  indigo  shades,  and  in  that  respect 
many  prejudices  had  to  be  overcome  before  artificial 
indigo  was  admitted  as  a  substitute  for  a  natural 
product  in  some  of  its  most  important  applications. 

CARBOLIC    ACID, 

Shortly  after  the  discovery  of  anthracene  a  chem- 
ist named  Mitscherlich  announced  that  coal  tar 
contained  still  another  valuable  substance.  By 
chemists  Mitscherlich's  compound  is  termed 
"phenol;"  people  who  never  heard  of  phenol  call  it 
carbolic  acid.  Of  all  the  coal-tar  products  carbolic 
acid  is  perhaps  the  most  widely  known.  Its  won- 
derful antiseptic  properties,  first  applied  to  modern 
surgery  by  Lord  Lister,  whose  name  will  ever  be 
linked  with  it,  are  familiar  to  every  one.  Carbolic 
acid,  however,  is  not  only  serviceable  to  surgeons; 
it  is  also  an  important  agent  in  many  an  industry. 
Like  other  coal-tar  products  it  furnishes  us  many 
radiant  hues,  which,  in  the  present  instance,  vary 
from  yellow  and  orange  to  brown  and  red.     The 


yellow-coloring  principle  obtained  from  phenol  is 
picric  acid,  which  is  the  chief  active  ingredient  in 
some  of  the  most  terrible  explosives  ever  invented. 

ARTIFICIAL   VANILLA. 

Cordilleras  and  Mauritius  once  grew  the  vanilla 
bean  in  large  quantities.  Now  the  plant  has  lost 
much  of  its  commercial  importance,  for  vanillin, 
obtained  from  coal  tar,  so  closely  resembles  the 
natural  essence  in  taste  that  only  by  chemical  tests 
can  the  difference  be  detected.  Modern  cooks  un- 
wittingly flavor  their  pudding  sauces  with  coal-tar 
vanillin  and  not  with  the  extract  of  the  vanilla  bean. 
Coal-tar  flavors  exactly  similar  in  taste  to  those  of 
the  extracts  of  currants,  raspberries,  pepper,  and  a 
host  of  other  plants  are  also  provided  besides 
vanillin.  If  the  chemists  persist  in  discovering  new 
and  cheap  products  of  coal  tar  for  culinary  use  it 
will  soon  be  difficult  to  buy  genuine  plant  extracts. 

i Curiously  enough,  by  combining  vanillin  with  the 
previously  mentioned  coal-tar  perfume,  essence  of 
mirbane,  the  exquisite  perfume  deceitfully  called 
white  heliotrope  is  obtained. 

PHOTOGRAPHIC  DEVELOPERS. 

Besides  perfumes,  colors,  flavors,  drugs,  and 
explosives,  coal  tar  yields  a  number  of  powerful 
photographic  developers,  among  the  best  known  of 
which  are  eikonogen,  hydro-quinine,  metol,  amidol, 
and  glycin — names  probably  familiar  to  almost 
every  amateur  photographer. 
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SELECTIONS. 


A  DAY  IN  A  DRUG  STORE. 

The  day  opens  well — a  woman  comes  in  with  a  pre- 
scription to  be  compounded.  The  druggist  charges 
80  cents  for  his  drugs  and  his  work  and  the  woman 
goes  away  satisfied.  At  80  cents  a  prescription  drug- 
gist would  soon  grow  rich.  Following  the  woman  is  a 
small  boy  under  the  sheltering  wing  of  his  larger  sister. 
They  enter  the  store  on  the  run.  The  boy  has  been 
playing  with  glass.  The  glass  somehow  has  been 
shattered  and  a  splinter  of  it,  at  least  half  an  inch  long, 
is  now  reposing  in  little  Willie's  bloody  wrist.  The 
nearest  doctor's  residence  is  several  blocks  away,  and 
it  is  too  early  to  find  a  doctor  in  the  ofi&ce  upstairs. 

The  druggist  secures  tweezers,  antiseptics,  bandages, 
and  proceeds  to  dig  for  said  glass.  Fifteen  minutes 
later  the  boy  is  on  his  way  home  with  a  neatly  band- 
aged wrist,  and  the  druggist  is  the  richer  by  a  dollar. 

After  the  boy  comes  a  young  lady  with  a  neatly 
wrapped  package. 

*'  Will  you  weigh  this,  please?"  she  asks,  simply. 

The  druggist  weighs  it,  announces  the  weight,  and 
hands  it  back. 

"Now  give  me  stamps  enough  to  send  it,  please." 


The  druggist  draws  forth  the  stamp  drawer  and 
hands  over  three  2-cent  stamps. 

"O,  but  I  don't  want  to  cover  the  package  with 
stamps!     Haven't  you  any  6-cent  stamps?  " 

"No,  ma'am." 

"  Well,  haven't  you  two  threes  or  one  four,  then  ?  " 

"  No.     Nothing  but  twos." 

"  O,  well— But  I  don't  want  twos." 

The  druggist  sighs.  "  It's  coming  to  be  hard  times 
when  a  man  can't  sell  2-cent  stamps." 

Then  comes  the  inevitable  telephone  call.  "  Please 
call  Miss  Blank  to  the  phone. ' ' 

Miss  Blank  lives  in  the  next  block.  The  druggist 
patiently  awaits  for  the  appearance  of  a  small  boy, 
corrals  him,  and  sends  him  with  a  note  to  the  lady  in 
question. 

After  Miss  Blank  is  an  indignant  "lady."  Ladies 
who  are  indignant  are  usually  worth  watching,  espe- 
cially in  a  drug  store.     This  one  is  no  exception. 

"  Mr.  Johnson,  you  sold  me  some  complexion  powder 
two  weeks  ago,"  she  begins  hastily.  Johnson  admits 
the  accusation. 

"  Well,  then,  what  are  you  going  to  do  about  it?  " 

"About  what?" 

"  About  what?  ABOUT  WHAT  !  I/3ok  at  my  face 
and  dare  to  ask  me  that  question.     Didn't  you  tell  me 


TALKDfo  Hm  Into  Ix.-Fred  M.  Odena,  the  special  jobbing  representative  of  Parke,  Davis  &  Co.,  has  persuasive  ways.    When  an  order  is  in 

ight  "Fred"  hangs  on,  and  no  one  can  do  the  trick  any  better.    This  illustration  shows  him  at  the  task.    He  has  taken  possession  of  the  office 

f  Col.  C.  F.  Weller.  the  well-known  manager  of  the  Richardson  Drug  Co.  of  Omaha,  Nebraska.    He  is  right  at  home.    He  has  even  put  up  a  sign 

n  the  door  which  speaks  for  itself.     Just  watch  him  as  with  persuasive  friendliness  he  seeks  to  convince  the  Colonel  that  he  ought  to  do  such 

and  such  things!    Colonel  Weller  looks   determined,  however,  and  it  is   more  than  likely  that  unless  "Fred's"  proposition  is  a  favorable  one 

I  time  will  be  a  oonteat  of  wits  lasting  all  day  and  ending  late  at  night  in  a  drawn  battle— not  a  drawn  bottle! 
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when  I  bought  this  powder  that  it  would  keep  my  skin 
free  of  blackheads  and  make  my  complexion  clear  and 
fresh?  And  did  it  do  what  you  said  it  would?  I'd 
like  to  know  if  it  did." 

' '  I  deny  that  I  said  the  powder  would  do  these 
things  for  your  face.  I  simply  told  you  that  it  has  done 
so  for  other  faces.  I  told  you  that  it  was  the  best 
powder  on  the  market,  and  so  it  is.  I  did  not  guaran- 
tee it  to  make  you  beautiful." 

"Who  said  anything  about  beautiful?  Did  I  say 
anything  about  being  made  beautiful  ?  Do  you  think 
it's  quite  proper  to  bring  anything  like  that  up  in  this 
conversation?  There,  take  your  old  bo"^  of  powder. 
I'll  go  some  place  where  I  can  get  good  goods  and 
decent  treatment." 

Another  woman  comes  in  troubled  and  sorrowing 
over  her  complexion.  She  states  her  case  verbosely, 
and  winds  up  by  asking  the  druggist  to  prescribe  for 
her.  He  does  so.  She  makes  a  purchase  and  goes 
out  satisfied.     More  prescriptions  to  be  filled. 

A  woman  comes  in  with  an  infant  on  her  arm. 

"You  done  so  well  that  time  you  prescribed  for 
Bobby's  stomach  trouble  that  I  thought  I'd  bring  the 
baby  in  and  have  you  look  at  it  before  taking  it  to  the 
doctor,"  she  says.  Follows  a  long  list  of  symptoms, 
etc.  The  trouble  is  nothing  but  a  matter  of  careless 
feeding.  The  druggist  cautions  against  this,  concocts 
an  innocent  tonic,  and  the  woman  goes  away  happy. 

Still  come  the  ailing  ones.  A  man  is  half  frantic 
with  a  toothache.  ' '  Give  me  some  kind  of  dope  to 
stop  it  or  I'll  go  and  blow  my  head  off,"  he  moans. 
He  is  given  relief  in  a  hurry. 


Eventually  comes  a  man  who  asks  for  a  poisonous 
drug. 

' '  You  know  that  this  is  a  dangerous  drug  ?  ' '  inquires 
the  druggist  before  he  serves  him. 

"Yes." 

' '  What  are  you  going  to  use  it  for  ?  ' 

"Going  to  kill  rats." 

"  Why,  this  stuff  isn't  nearly  as  good  for  rat  poison 
as  a  dozen  of  other  things  that  will  cost  you  much  less. 
Why  don't  you  get  a  regular  rat  poison?  " 

' '  Because  I  want  this. ' ' 

"Go  and  get  a  physician's  order  for  it,  then.  I 
won't  sell  it  to  you."     The  man  goes  without  a  word. 

' '  He  might  be  going  to  use  it  for  a  legitimate  pur- 
pose and  he  might  not,"  says  the  druggist.  "At  all 
events  I  don't  want  his  trade." 

These  are  the  scenes  and  incidents  that  are  repeated 
daily  in  drug  stores  of  all  kinds  all  over  the  city.  As 
the  locality  varies,  so  varies  the  drug  store,  but  itj 
mission  is  always  the  same,  and  its  owner  always  . 
man  who  knows  the  value  of  "being  handy."  Anc 
the  people  use  his  ' '  handiness  "  in  a  manner  to  mak( 
the  casual  observer  want  to  ask  the  question: 

' '  Why  and  how  do  you  stand  it  ?  " 

The  answer  to  this  is  simple  and  sufficient:  It  iij 
good  business  to  do  so.  Other  branches  of  business' 
might  profit  well  by  copying  after  the  druggist  anc 
his  mode  of  running  his  place. — Chicago  Tribune. 


The  Texas  Pharmacists  at  Their  Annual  Meeting.— The  annual 
meeting  of  the  Texas  Pharmaceutical  Association  was  held  this  year  at 
Mineral  Wells,  which  is  quite  a  famous  resort.  One  morning  at  six  o'clock 
a  few  of  the  more  enthusiastic  and  adventurous  spirits  among  the  member- 
ship took  a  burro  ride  up  East  Mountain,  and  in  the  illustration  they  are 
shown  on  the  way  back.    Mineral  Wells  may  be  seen  in  the  distance. 


FOUNTAIN  PENS  AS  A  PROFITABLE  SIDE  LINE 

Few  lines  offer  the  advantages  or  as  profitable 
returns,  as  a  druggist's  side  line,  as  fountain  pens 
which  with  the  least  effort  has  been  made  one  o: 
the  best  paying  departments  in  our  store,  adding 
greatly  to  our  yearly  profit  both  directly  and  in 
directly.  Very  little  space  is  required  for  a  goo( 
assortment  of  pens;  the  amount  invested  is  small 
retail  prices  are  protected  by  all  leading  manufac 
turers,  and  each  sale  represents  a  profit  of  from  oik 
to  four  dollars,  and  even  more  on  the  more  elaborat(: 
pens.  The  business  is  not  limited  to  one  short  sea 
son  of  a  few  days  or  weeks  in  the  year,  but  the  stocl 
is  salable  the  year  round,  with  no  dead  or  unsalabb^ 
goods  accumulating  to  lessen  the  margin  of  profitj 
as  all  overstock  or  unsalable  goods  are  exchange 
able  at  any  time  for  goods  that  are  salable.  Direcj 
results  are  obtained  by  the  retail  dealer  from  tln] 
large  amount  of  magazine  and  other  advertising! 
done  by  the  manufacturers,  which  has  created  aii 
increasing  demand  for  fountain  pens,  as  few,  if  any! 
do  a  direct  business  with  the  public. 

A  neat  show-case,  loaned  us  by  the  manufacturers! 
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containing  an  assortment  of  six  dozen  pens,  is  given 
a  prominent  position  in  the  front  of  the  store.  Every 
pen  in  the  case  is  kept  filled  with  ink  and  in  writing 
order  ready  for  use  the  instant  it  comes  in  contact 
with  paper  (a  Hberal  supply  of  which  is  kept  in  a 
convenient  place  so  that  no  time  will  be  lost  in 
inducing  a  customer  to  test  the  pens). 

Many  opportunities  are  offered  for  bringing  up 
the  subject  of  fountain  pens  in  an  indirect  way 
through  the  sale  of  steel  pens,  penholders,  pencils, 
memorandum  books,  souvenir  postals,  and  many 
other  articles  sold  daily.  We  have  traced  several 
pen  sales  from  the  unprofitable  and  despised  postage 
stamps,  through  loaning  a  pen  for  the  purpose  of 
addressing  an  envelope.  A  customer's  curiosity  is 
quickly  aroused,  and  he  is  readily  induced  to  look  at 
something  new  in  the  line  which  has  just  been 
received,  and  the  pens  in  the  case  are  tried  with 
much  interest.  If  a  sale  is  not  made,  a  desire  is 
created  to  purchase  at  some  future  time. 

If  we  are  able  to  interest  a  customer  whom  we  are 
acquainted  with  and  know  to  be  reliable,  but  cannot 
sell  to,  he  is  asked  to  take  a  pen  and  try  it  for  a  few 
days.  We  find,  where  customers  use  a  fountain  pen 
for  five  or  six  days  and  become  accustomed  to  it, 
they  will  not  be  without  one,  and,  with  rarely  an 
exception,  a  sale  is  made.  Two  books  are  kept  near 
the  case,  one  in  which  a  record  is  kept  of  every  sale 
made,  with  date  sold,  kind,  and  price.  Every  pen 
sold  by  us  is  guaranteed ;  if  not  satisfactory  in  every 
respect,  or  if  it  does  not  suit  the  hand  after  thorough 
trial  for  a  few  days,  we  replace  it  with  another. 
By  keeping  a  record  of  the  sales  we  not  only  protect 
ourselves  from  exchanging  a  pen  sold  by  some  other 
dealer,  but  are  often  successful  in  selling  the  same 
customer  a  better  pen  by  taking  the  cheaper  one  in 
exchange  as  part  payment,  if  it  is  in  good  condition. 
f  t  a  pen  becomes  soiled  or  scratched  it  is  forwarded 
the  manufacturers,  who  repolish  it  and  put  it  in 
■'d  order,  free  of  expense.' 

In  the  other  book  is  kept  a  list  of  prospective  cus- 
luiers,  which  makes  a  valuable  mailing  list,  and  is 
'  rvvarded  to  the  manufacturers  each  month,  and  a 
'^  rsonal  letter  is  sent  by  them  to  each  one  on  the  list 
iirecting  him  to  our  store.  The  small  amount  of 
ime  consumed  by  us  in  making  displays  and 
lemonstrating  the  pens  has  been  our  only  adver- 
ising  expense;  this  being  done  in  unoccupied  time 
vithout  interfering  with  our  regular  duties  can 
lardly  be  considered.  We  credit  our  success  to  four 
nethods  employed  by  us,  which  are :  personal  efforts. 


enthusiastic  customers,  window  displays  and  mail- 
ing lists.  More  sales  have  been  traced  through 
enthusiastic  customers  than  by  any  other  method. — 
From  an  article  by  B.  W.  Baker  in  the  Western 
Druggist. 

PROFIT  AND  COST  OF  BUSINESS. 

If  the  facts  could  be  definitely  ascertained,  doubt- 
less the  cause  of  most  business  failures  would  be 
traceable  to  lack  of  accurate  knowledge  as  to  thfe 
cost  of  goods  and  the  proper  margin  of  pro^t'. 
This  is  particularly  applicable  to  the  manufactuHfig 
line,  but  the  retailer,  too,  often  has  a  fatally  6rtbti- 
eous  idea  of  estimating  profits  on  his  stock.      ''""•"" 

No  matter  how  small  or  large  a  business  tk^f^h% 
its  success  depends  upon  a  thorough  undet-ktifiding 
of  the  figures.  Invoices  must  be  complii'i-bd ''With 
orders  and  carefully  kept,  a  cost  book  p'WVid^d'afta 
each  item  recorded,  and  every  matter -6f'"e'ji;^eri^e 
must  be  thoroughly  watched  if  the  bu^ine^!^'5^'tb'be 
preserved  against  loss.  In  figuring  cost  ^6  a^'tb 
determine  the  rate  of  profit,  not  a  single  known  o'l" 
ascertainable  item  should  be  omitted.  It  is  gener- 
ally a  good  plan  for  the  owner  to  credit  himself 
with  a  certain  salary  each  month  and  to  charge  the 
amount  against  expense  or  merchandise  account. 
When  a  credit  business  is  done  a  certain  percentage 
should  be  provided  for  a  loss  on  bad  bills. 

In  figuring  on  the  rate  of  profit,  it  is  a  common 


Thb  Texas  Pharmacists  at  Thkir  Annual  Mektino.— In  this  engraving 
we  have  another  view  of  the  Texas  group  shown  in  the  illustration  on  the 
opposite  page.  The  man  with  pick  in  hand  is  J.  T  Coulson,  of  Corsicana, 
the  president-elect.  The  retiring  president,  J.  P.  Hayter,  is  seen  seated  in 
the  lower  left-hand  corner  with  his  arm  resting  upon  a  spike.  E.  G.  Eberle, 
of  Dallas,  a  well-known  member  of  the  A.  Ph.  A.  as  well  as  of  the  Texas 
Association,  is  the  third  figure  from  the  left  of  President  Coulson. 
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mistake  to  group  all  goods  under  one  head  and  to 
add  a  fixed  percentage  for  profit.  Under  this 
system,  all  goods  are  expected  to  realize  the  same 
percentage  even  though  some  are  necessarily  quick 
sellers  and  others  comparatively  slow  ones.  If  a 
certain  line  is  in  good  demand  at  a  fair  price,  there 
is  more  money  in  moving  it  quickly  for  a  reasonable 
profit  than  in  holding  it  at  a  figure  which  the  cus- 
tomers will  not  feel  like  paying.  Slow-selling  goods 
of  a  staple  character  can  stand  a  higher  percentage 
of  profit,  and  their  sale  will  compensate  for  the 
smaller  advance  over  cost  made  on  others.  In  this 
way  an  average  rate  of  profit  can  be  struck,  and  the 
result  will  be  more  satisfactory  than  if  the  attempt 
is  made  to  fix  a  uniform  rate  on  each  separate  line. 
Nevertheless,  each  line  should  be  made  to  bear  its 
proper  burden  of  expense.  This  can  be  determined 
by  the  amount  of  sales  for  any  previous  period  and 
by  dividing  the  different  lines  into  departments. 
Conditions  vary  from  time  to  time,  and  in  this  case 
a  rule  that  was  formerly  correct  may  not  now  have 
a  proper  or  profitable  application,  but  by  comparing 
them  together  and  striking  an  average,  it  will  not  be 
difficult  to  determine  the  share  of  expense  which 
each  line  should  bear,  and  where  this  has  been  done 
the  percentage  of  profit  in  each  case  can  be  easily 
ascertained. — Geyer's  Stationer. 


LETTERS. 


To  the  Editors: 

Cannot  afford  to  be  without  the  Bulletin.  I 
consider  it  the  most  practical  and  helpful  journal 
that  I  have  ever  read.  Wishing  you  a  continued 
success,  I  am, 

C.  J.  Chapin. 

Searcy,  Ark. 

*  *      ♦ 

To  the  Editors: 

You  publish  the  only  drug  journal  in  the  field! 
I  consider  the  Bulletin  the  best  investment  a  man 
can  make.  We  cannot  compute  the  dividends  it 
pays.  Dana  E.  Welsh. 

Ashtabula,  Ohio. 

*  *      * 

To  the  Editors : 

I  herewith  enclose  $2.40  in  payment  of  my  sub- 
scription in  advance.  Could  not  do  without  the 
Bulletin.  I  consider  it  the  best  journal  for  the 
practical  druggist. 

Chas.  F.  Payne. 

Maple  Hill,  Kansas. 


"EVERYBODY'S  BUSINESS." 

To  the  Editors : 

I  read  your  editorial  on  the  above  subject  in  the 
August  Bulletin^  page  311.  I  like  it,  and  think 
it  offers  some  good  points  for  the  members  of  our 
State  associations  to  study  over. 

I  am  writing  this  especially  for  Tennessee  drug- 
gists. I  wish  every  pharmacist  in  the  State  would 
read  and  analyze  this  editorial,  and  the  quotations 
therein  contained,  and  give  the  matter  some  personal 
thought.  Our  State  legislature  meets  next  Jan- 
uary. The  national  pure  food  and  drug  law,  that 
we  have  been  hearing  so  much  about  for  the  last 
twenty  years,  has  finally  passed  Congress  and  will 
be  in  effect  on  January  1.  It  is  very  probable  that 
a  bill  will  be  brought  before  our  legislature  for  en- 
actment, bearing  on  one  or  more  of  the  clauses 
contained  in  the  national  law  which  affect  the  in- 
terest of  the  druggist.  Perhaps  two  or  three  bills 
may  be  introduced.  Who  is  going  to  look  after 
these  issues?  Who  is  going  to  put  the  proposition 
before  the  members  of  the  General  Assembly  in  the 
light  best  calculated  to  serve  the  public  interest,  and 
at  the  same  time  see  that  no  injustice  is  done  to  him 
whose  profession  and  livelihood  are  in  the  balances. 
Is  it  not  best  that  we  who  are  interested  should  take 
this  matter  in  hand  and  see  that  our  side  of  the 
question  is  properly  understood  by  those  who  make 
laws  governing  our  profession  and  calling?  Is  this 
"everybody's  business,"  or  is  it  "yours"  and 
"mine?"  Who  is  going  to  look  after  it— "every- 
body," or  YOU  and  I? 

The  issues  in  the  pure  food  and  drug  law  are 
not  yet  properly  defined ;  the  members  of  our  legis- 
lature are  to  be  elected  in  November;  our  State 
association  has  held  its  annual  meeting;  isn't  it 
time  the  pharmacists  were  putting  on  their  "think- 
ing caps"  and  "getting  busy?"  Are  YOU  going 
to  wait  for  ME  to  do  the  suggesting;  shall  I  wait 
for  YOU,  or  shall  we  all  get  down  to  "business" 
at  once  and  see  what  can  be  done? 

This  same  number  of  the  Bulletin  also  contains; 
on  page  313  a  suggestion  which  I  think  is  a  gocd| 
one.  It  is  a  movement  put  on  foot  by  the  Massa- 
chusetts State  association,  which  has  "voted  tO: 
have  the  legislative  committee  composed  of  five! 
members  from  the  Greater  Boston  district,  in  order 
that  the  committee  could  meet  with  a  full  attend- 
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e  in  times  of  emergency.  In  addition,  an  auxil- 
iary committee  will  be  appointed,  comprising  one 
member  from  each  senatorial  district  throughout  the 
State  responsible  for  his  section,  who  is  expectea  to 
do  his  duty  when  called  upon." 

Now,  acting  along  this  line,  I  propose  that  the 
president  of  the  T.  S.  D.  A.  appoint  a  legislative 
committee  composed  of  five  pharmacists  from 
Greater  Nashville,  whose  duty  it  shall  be  to  inquire 
into  all  the  bills  proposed  for  enactment  before  the 
next  General  Assembly  of  Tennessee,  which  will  in 
any  way  have  bearing  on  the  interests  of  the  phar- 
macists of  the  State,  and  see  that  the  committee  in 
whose  hands  such  bill  is  placed  thoroughly  under- 
stands the  pharmacists'  side  of  the  question  and  the 
bearing  of  such  legislation  on  our  profession.  If  a 
legislative  committee  was  appointed  at  the  last  meet- 
ing of  the  T.  S.  D.  A.,  and  if  one  of  its  members 
resides  in  Nashville,  let  that  member  be  chairman 
of  the  Nashville  committee,  and  let  each  other  mem- 
ber thereof  act  as  an  auxiliary  from  the  district  of 
which  he  is  a  resident,  his  duty  being  to  see  that 
the  bills  as  mentioned  above  be  properly  brought  to 
the  attention  of  the  senator  and  representative  from 
his  district. 

Now  as  this  is  "The  Volunteer  State,"  I  think 
it  would  show  a  progressive  spirit  among  our 
brethren  if  each  pharmacist  in  the  State  would  vol- 
unteer his  name  to  the  president  of  the  State  asso- 
ciation for  such  service  on  such  a  committee.  Let 
every  one  be  heard  from,  and  let  him  "DO  IT 
NOW." 

"Old  Pharmacist." 


i 


ashville,  Tenn.,  Aug.  20,  1906. 


THE  PATENT   MEDICINE  SITUATION. 


To  the  Editors : 

I  have  just  received  a  copy  of  a  reprint  from  the 
St.  Louis  Medical  and  Surgical  Journal  headed 
"Collier's  Methods  Exposed,"  "Pipe  Dreams 
Versus  Facts,"  etc.  It  seems  that  this  "exposure" 
was  made  for  the  Proprietors*  Association,  but  after 
a  careful  reading  of  the  editorial  I  fail  to  see  any- 
thing exposed  very  prominently  except  the  aroused 
temper  of  the  editor. 

I  don't  know  of  anything  to  be  gained  by  getting 
mad  over  this  attack  on  patent  medicines  by  the 
magazines.  There  are  two  distinct  sides  to  the 
question  of  patent  medicine  morals  as  at  present 
existing,  and  as  this  editorial  was  evidently  sent 


to  druggists  all  over  the  country  it  is  no  doubt  the 
editor's  purpose  to  keep  and  make  converts  to  his 
side  of  the  controversy. 

It  is  time  the  druggist  should  take  his  stand  on 
the  question,  "What  Shall  It  Be?"" 

I  maintain  that  there  is  a  public  demand  and  a 
public  need  for  ready-made  medicines.  I  maintain 
that  it  is  right  that  remedies  for  every  simple  ail- 
ment and  many  chronic  disorders  are  for  sale  in 
the  open  market.  I  maintain  that  the  people  have 
a  right  to  go  to  the  drug  store  and  buy  remedies 
for  illness  if  they  wish  to,  but  I  declare  it  to  be 
wrong  that  poisonous  or  dangerous  drugs,  or  drugs 
that  might  do  harm  in  large  doses  or  overdoses, 
should  be  sold  without  a  label  stating  the  exact 
names  of  such  drugs.  I  believe  that  every  prepara- 
tion or  compound  sold  to  the  public  without  a  pre- 
scription should  be  labeled  both  as  to  the  ingredients 
and  the  quantities  of  them. 

The  physician  who  prescribes  a  poison  without 
fully  warning  his  patient  to  be  careful  of  the  dose 
is  personally  responsible  for  any  injury  that  might 
result  from  an  overdose.  How  much  more  respon- 
sibility rests  on  those  who  put  up  medicines  con- 
taining potent  remedies  for  promiscuous  sale  with- 
out a  warning  of  any  kind  or  a  statement  of  the 
contents ! 

It  seems  clear  that  if  all  proprietary  remedies, 
including  the  druggist's  own  preparations  as  well 
as  those  more  widely  distributed,  were  accompanied 
by  the  entire  formula  on  every  bottle  or  package, 
little  harm  could  be  worked  by  any  kind  of  a 
crusade,  and  by  the  natural  honesty  of  such  a  course 
harmful  remedies  would  find  no  market. 

I  wish  to  go  on  record  as  one  who  will  strive  to 
eliminate  all  that  is  bad  from  the  business,  but  who 
will  also  fight  to  a  finish  for  what  is  moral  and 
right.  If  we  druggists  are  selling  preparations  we 
should  not  sell,  it  is  practically  in  our  power  to  push 
such  preparations  off  the  earth;  but,  on  the  other 
hand,  if  we  are  selling  only  goods  that  properly 
should  be  sold  we  shall  maintain  our  rights  openly. 
I  believe  in  setting  a  good  example,  and  what  better 
action  could  be  taken  than  for  every  high-class 
druggist  in  this  country  to  publish  the  formulas  of 
his  preparations  ?  I  have  started  on  our  own  cough 
syrup.  Every  bottle  and  every  carton  contains  the 
formula  in  plain  print,  and  any  one  may  read  and 
understand.  The  remedy  contains  both  morphine 
and  chloroform  in  efficient  but  safe  doses.  I  do  not 
anticipate  that  the  publication  of  the  formula  will 
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prevent  the  sale  of  a  single  bottle  except  in  cases 
where  such  a  medicine  should  not  be  taken.  I  pro- 
pose also  to  tell  the  ingredients  in  our  headache 
powders,  and  expect  to  sell  more  of  them,  than  ever. 
A  general  movement  of  this  kind  would  show 
the  honesty  of  the  drug  trade  in  this  matter  and 
could  not  possibly  cause  loss  anywhere.  There  is 
no  question  that  the  attacks  of  the  magazines  have 
injured  a  branch  of  the  drug  business,  not  only  by 
diminishing  the  sale  of  "fake"  remedies,  but  of 
legitimate  ones  as  well,  so  that  it  is  time  the  position 
of  the  druggist  is  made  manifest.  In  those  points 
where  the  self-appointed  censors  have  said  truths, 
we  will  support  them,  but  when  their  attacks  affect 
our  rightful  heritage  we  must  meet  their  charges 
with  indisputable  evidence  and  show  that  we  are 
not  afraid  to  tell  the  entire  truth  about  the  remedies 
we  prepare.  John  R.  Thompson. 

Manager  of  the  Schilling  Stores. 
Pittsburg,  Pa. 


HIS  PLAN  FOR  ESTIMATING  HIS  PROFITS. 

To  the  Editors : 

Of  the  many  splendid  ideas  given  in  your  excel- 
lent journal  nothing  has  interested  me  more  than 
the  reports  of  different  druggists  showing  their 
profits.  We  are  all  in  business  for  a  living — and 
something  more! 

I  use  a  simple  plan  which  seems  to  me  more 
accurate  than  any  I  have  yet  seen.  At  the  end  of 
each  year  I  make  a  condensed  statement  similar  to 
the  following: 

1904. 

Inventory   of  stock    $5200.00 

Book    accounts    900.00 

Cash  on  hand    75.50 

Cash  in  Ijank 224.50 

Assets     $6400.00 

Liabilities     400.00 

Net  value  of  property $6000.00 

1905. 

Inventory   of   stock    $5000.00 

Book  accounts   • 800.00 

Cash  on  hand 50.00 

Cash  in  bank 400.00 

Assets    $6250.00 

Liabilities    350.00 

Net  value  of  property $5900.00 


RESULTS. 

Net  value  of  property,  1904 $6000.00 

Net  value  of  property,  1905 5900.00 

Loss   in   value 100.00 

Proprietor's   salary    1200.00 

Amount  drawn  out  during  the  year  for  outside  in- 
vestments      1000.00 

Total  amount  drawn  from  the  business 2200.00 

Decrease  in  net  value 100.00 

Net  profits  for  the  year 2100.00 

Taking  this  statement,  together  with  the  sales, 
one  can  easily  figure  out  the  percentage  of  doing 
business,  the  gross  profits,  etc.  The  trouble  with  a 
great  many  druggists  is  that  they  have  too  many 
assistants  for  the  volume  of  business  done. 

Quebec. 

[Note  by  the  Editors. — Quebec  has  not  given 
us  the  amount  of  his  annual  sales,  and  it  is  therefore 
impossible  to  say  just  what  his  profits  and  expenses 
were,  stated  in  percentages.  It  is  for  the  same 
reason  out  of  the  question  to  express  any  opinion 
as  to  whether  his  total  annual  income  of  $2100  is 
large  enough,  considering  the  size  of  his  business,] 


MUCILAGE    OF   ACACIA. 

To  the  Editors: 

I  have  read  so  many  articles  on  mucilage  of 
acacia,  some  of  them  in  recent  issues  of  the 
Bulletin^  that  I  am  tempted  to  offer  my  own 
solution  of  the  problem.  I  have  made  the  product 
after  my  own  formula  for  many  years,  and  as  yet 
have  never  known  it  to  spoil.    Here  is  my  method: 

Gum  arabic    S  ounces. 

Gum   tolu    1  drachm. 

Distilled   water    1  pint. 

Bring  the  distilled  water  and  the  gum  tolu  to  the  boiling 
point,  allow  them  to  cool,  and  then  add  to  the  gum  arabic, 
contained  in  a  16-ounce,  wide-mouth  bottle,  until  the  latter 
is  completely  filled  to  the  cork.  Shake  the  bottle  during 
twenty-four  hours,  when  the  gum  arabic  will  be  dissolved,  and 
then  drain  the  product  through  a  wetted  muslin  strainer. 
Finally,  add  enough  of  the  water  and  tolu  mixture,  some  of 
which  has  been  left  over,  to  make  a  pint  of  finished  product. 

I  keep  the  mucilage  in  an  ordinary  bottle,  using 
the  clean  lid  of  a  tin  ointment  box  in  the  place  ot  a 
cork.  Thus  it  is  always  ready  for  use  at  any  time, 
and  one  doesn't  have  to  dig  the  cork  out  as  would 
otherwise  be  the  case. 

G.  H.  J.  Andreas. 

3901  Shenandoah  Street,  St.  Louis,  Mo. 


BULLETIN  OF  PHARMACY 


387 


FLIES  ON  HORSES  AND  CATTLE. 

the  Editors: 

have  recently  been  doing  a  little  experimenta- 
ion  to  see  what  I  could  evolve  in  the  way  of  a 
fly  "dope"  for  horses  and  cattle.  I  have  succeeded 
in  making  up  a  mixture  which  seems  to  do  the  work 
first-rate,  and  one  beauty  of  it  is  that  it  can  be 
prepared  at  the  comparatively  slight  expense  of  45 
cents  a  gallon.  I  sell  it  for  35  cents  per  quart  in- 
cluding the  bottle,  or  25  cents  if  the  bottle  is  fur- 
led by  the  customer.     Here  is  the  formula : 

Oil  of  tar 1  quart. 

Fish    oil    1  quart. 

Coal   oil    ^2  quarts. 

Beechwood  creosote   1  ounce. 

ix  the  oil  of  tar  and  the  fish  oil,  and  dissolve  with  the 
I  oil.    Then  add  the  creosote. 

An  Iowa  Druggist. 


A  PRESCRIPTION. 


'  the  Editors : 

I  send  you  a  prescription  which  I  fancy  some  of 
your  readers  at  least  will  have  difficulty  in  deciph- 
ering.   The  articles  called  for,  with  their  amounts. 


re  1  ounce  of  iron  carbonate,  1  ounc€  Peruvian 
:,  1  ounce  rhubarb,  and  40  grains  of  quinine. 
F.  A.  Reynolds  &  Son. 

5hawnec,  Oklahoma. 


SOME  SHOW-CARD  TEXTS. 


'  the  Editors: 

I  have  recently  been  paying  a  good  deal  of  at- 
tention to  the  construction  of  show-cards  for  store 
or  window  displays.  Here  are  a  few  of  the  legends 
that  I  have  employed : 

*If  cleanliness  is  next  to  godliness,  it  is  easy  to 
o'et  next."    Then  insert  the  name  and  price  of  some 

iding  brand  of  soap  in  your  stock. 

"It's  not  all  smoke  when  we  say  we  sell  the  best 


cigars  in  town."    Follow  with  the  names  and  prices 
of  a  few  of  your  leaders. 

"The  burning  question — Cigars."  Names  and 
prices  to  follow  as  in  the  foregoing  instance. 

"If  your  cough  makes  you  feel  like  thirty  cents, 
invest  a  quarter  in  Blank's  Cough  Cure.  You  will 
be  a  nickel  in  and  a  cough  out." 

"'Dead  easy'— Use  Blank's  roach  killer." 

William  Major. 

Philadelphia,  Pa. 


RATHER  A  DIFFICULT  ONE. 

To  the  Editors: 

Your  illiterate  orders  are  very  amusing,  and  I 
look  for  them  every  month.     Enclosed  find  one  that 


I  recently  had  occasion  to  fill.  I  dispensed  Godfrey's 
cordial,  camphor  gum,  and  ginger. 

J.  F.  WiLLISTON. 
Fayetteville,  N.  C. 


JUST  LIKE  WINE. 


To  the  Editors: 

I  have  taken  your  journal  for  the  pas-t  six  years, 
and  am  more  fond  of  reading  it  each  succeeding 
year,  for  I  notice  it  gets  better  as  it  gets  older.  It 
is  interesting  throughout  and  always  contains  some- 
thing useful  for  the  wide-awake  druggist.  Wish- 
ing you  success,  I  remain, 

Chas.  R.  Thomas. 

Thomasville,  N.  C. 


FROM  ENGLAND. 


To  the  Editors: 

I  look  forward  with  pleasure  to  the  perusal  of 
your  paper,  and  I  have  three  bound  volumes  of  the 
Bulletin  on  the  book,  shelf  which  are  always  at 
hand  when  required.  With  heartiest  felicitations,  I 
remain,  Thomas  Moignard. 

Buckland,  Portsmouth,  England. 
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BUSINESS    HINTS. 


Exploiting  Fountain  Pens. — 

W.    C.    Wheelock,    of    Kalamazoo,    Michigan,    sometimes 

indulges  in  poetry  in  his  advertising  efforts.   Here  is  his  latest 

adaptation : 

ODE   TO   A   FOUNTAIN    PEN. 

Oh,   Fountain  Pen,  with  pointed  beak. 

What  would'st  thou  say  if  thou  could'st  speak  1 

Who  hast  a  power  above  the  sword! 

The  fate  of  worlds  hangs  on  thy  word. 

Thy  power  o'er  men  is  felt  afar, 

Thou   signest   peace,   declarest   war. 

Thou'st  made  a  ruler  of  a  knave, 

Hast  made  a  freeman  of  the  slave. 

Thou'st  made   men's   future  pathway  bright,      ,^ 

Or   darker  than  the  darkest  night. 

With  thy  little  ups  and  downs. 

Thou  makest  smiles,   or  tears  and  frowns. 

Our  entire  futures,  so  to  speak. 

Are  moulded  by  thy  golden  beak. 

What  make  of  pen  do  men  like  best? 

Which  one  stands   most  crucial  test? 

What  make  will  trace  the  smoothest  line? 

Will  stand  the  test  of  use  and  time? 

While  other  users  swear  and  scoff, 

We  wear  the  smile  that  won't  come  off. 

The  pen  that  will  your  purpose  serve. 

Is  called  the  PARKER  LUCKY  CURVE. 

They  are  the  friend  of  busy  men, 

WHEELOCK,    THE    DRUGGIST,    handles    them. 

The  prices — well,  you  know  the  rest. 

It  always  pays  to  buy  the  best. 

An  Advertising  Card. — 

During  the  last  three  or  four  years  we  have  reproduced  at 
different  times  in  this  department  the  little  package  cards 
used  by  Charles  J.  Fuhrmann,  8th  and  East  Capitol  Streets, 
Washington,  D.  C.    They  are  uniformly  2  by  3J^  inches  in 


Advertising  the  Prescription  Department. — 

Elsewhere  in  the  present  issue  of  the  Bulletin  an  article 
is  printed  describing  the  business  methods  and  policies  of  Dr. 
J.  Jungmann,  the  well-known  pharmacist  in  Greater  l^tvf 
York,  who  owns  and  operates  three  of  the  largest  stores  in  the 
city.  In  this  place  we  are  reproducing  a  few  specimens  from 
a  series  of  small,  single-column  advertisements  which  Dr. 
Jungmann  ran  some  time  ago  in  the  New  York  Evening  Post. 
The  whole  series  was  almost  entirely  devoted  to  the  prescrip- 
tion department — the  department  which  Dr.  Jungmann  makes 
the  backbone  of  his  business.    Here  are  the  advertisements: 


A  String  Tied  to  It 

When  you  buy  one  oY 
our  25c.  tooth  brushes 
you  have  a  string  tied 
to  your  money  and  you 
have  the  other  end.  if 
not  satisfactory,  bris- 
tles break  or  fall  out, 
bring  it  back  and  get 
another  or  your  nr^oney 
back.  Try  one  at  our 
risk. 

Fuhrmann's  Pharmacy, 

E.  Capitol  and  Eighth  St. 


size,  and  made  of  white  bristol-board.  Mr.  Fuhrmann  uses 
them  to  exploit  pretty  much  everything  that  he  desires  to 
advertise,  and  slips  them  in  packages  leaving  the  counter. 
A  recent  specimen  is  shown  in  the  accompanying  illustration. 


EXACTLY 

WHAT  IS 

PRESCRIBED 

is  always  compounded  in  PRESCRIPTIONS  put  up 
at  Jungmann's.  No  alteration  of  any  kind  ever 
made  by  us. 

JIUNGMANN,    i  428Columbus  Av.,  81st. 
•  «       Druggist,         i    1020  Third  Av.,  61st. 


DOCTORS 

HAVE  MORE, 

CONFIDENCE 

in  medicines  prepared  in  Jungmann's  PRESCRIP- 
TION bep't.    Assist  your  doctors  that  way. 

JIUNGMANN,    (.  428  Columbus  Av.,  8l8t. 
•   W         nriie-e-ist. 


Druggist, 


1020  Third  Av.,  61st. 


AT  THE 

B£,DSIDE 

Doctor,  Nurse,  and  Patient  feel  relieved  if  they 
know  the  medicine  is  THE  BEST— that  is,  from 
Jungmann's. 


lUNGMANN, 
**      Druggist, 


4280olumbus  Av.,  Slst. 
1020  1  bird  Av.,  61st. 


Sick  Room 


Comforts. 

Come   to  Headquarters   and   see   how   many 
there  are.    All  at  popular  prices. 

I    428Columbus  Av.,  Slst. 
C   l020Third  Av.,  61st. 


JIUNGMANN, 
•  *f       Drusffist. 


ALWAYS 

FIRST-QUALITY 

DRUGS 

are   compounded    in    PRESCRIfrTIONS    at   Jung- 
mann's.   Popular  prices.    Expert  workmen. 

428  Columbus  Av.,  81st. 
1020  Third  A  v.,  61st. 


J     JUNGMANN. 


Druggist, 


Order  by 

Telephone. 

Our  quick  Messenger  Service  delivers  the  goods 
at  once.    No  delay.    A  great  convenience. 


I      lUNGMANN,    I 

O,  O       Druggist,  ) 


428  Columbus  Av. 
1020  Third  A  v.,  61st. 


Slst. 
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le  More  of  Axt's  Ads. — 

Not  long  ago  we  reproduced  in  this  department  some  of 
the  clever  newspaper  advertisements  of  the  Axt  Drug  Co.,  of 
Fort  Madison,  Iowa.  We  are  showing  more  of  them  this 
month.-  The  phrase,  "Axt  says,"  has  been  recognized  by  our 


The  Famabella  Se- 
cundas  Cigar  is  su 
perior  to  many  ten 
cent  cigars  and  sells 
at  5  cents. 
Try  one  and  sec. 


A%Z 

Our  LdttI* 
Liver  Fills  make 
fMends  with  your 
Liver  without  mailing 
an  eoemy  of  your 
Stomach. 

Second  and  Karket 


"Our  Ice  Cream 
and  Soda  business 
never  was  so  large 
as  this  year.  It's 
the  quality  that  has 
done  it.  None  bet- 
ter our  Motto  " 


"The  housewives  who 
are  busily  preparing 
for  their  canning,  pick- 
ling and  preserving 
should  remember  that 
our  spices  have  the 
real  ilavor  and  are  the 
strongest." 

Second  and  Market 


"A  rubber  sponge 
is  a  good 
addition  to  your 
bath  room. 
We  have 
them  for  from 
25c  to  $1.00  each." 


readers  to  be  a  very  catchy  one  and  has  been  quite  generally 
appropriated.    Some  of  the  Axt  ads.  in  this  instalment  will  be 

found  particularly  apropos  at  this  season. 

For  the  Dealer  in  Smokers'  Articles. — 

In  a  paper  read  before  last  year's  meeting  of  the  Kentucky 
Pharmaceutical  Association,  W.  H.  Watson,  of  Henderson, 
gave  the  text  of  an  advertisement  which  explained  an  adver- 
tising scheme  that  had  proved  successful  with  him : 

A  MAGNIFICENT   PIPE   FOR  A   GUESS. 

We  have  arranged  in  our  show  window  an  assortment  of  pipes  from 

humble  cob   to  the   fashionable  meerschaum.      We  want   all   smokers 

know  what  a  fine  line  of  pipes  we  handle,  and,  in  order  to  stimulate 

ittle   special    interest   in   this   display,    we   inaugurate   a   guessing   con- 

■   as  follows:     There  are   200  pipea^  in  the  window.     Of  this  number 

y  are  marked  in  plain  fieures.     The  total  value  of  the  pipes  marked 

-41.65.     This  includes  pipes  of   nearly  all  the  values  shown  and  will 

rd    you  a    general    basis    fo^    guessing    on    the    total    value    of    the 

ire  lot.     One  lot  of  these  pipes  are  genuine  briar  with  genuine  amber 

mouthpiece,    which    we    sell    at    25c    each.      This    total    value    we    have 

sealed  in   an  envelope   and   placed   in   our   safe.      This   envelope   will   be 

ppened  May  10th,  1900.   at   4  o'clock,  at   which  time  we   will  award  the 

tiandsome  pipe  in  our  window  marked  "Prize." 

Any  one  is  allowed  to  guess  without  any  conditions  whatever.  In- 
ipect  the  window  display  carefully,  decide  whether,  the  average  value 
>f  the  pipes  djs'played  is  higher  or  lower  than  the  average  of  those 
narked,  do  a  little  figuring,  and  register  your  guess. 

We  carry  a  full  line  of  the  popular  brands  of  cigars.  Let  us  show  you. 

HUSTLE  &  HUSTLE, 
The  Live  Druggists. 


Public  Conveniences  in  the  New  Hegeman  Pharmacy. — 

Public  conveniences  will  be  carried  considerably  further 
than  usual  in  the  new  branch  store  of  the  Hegeman  Corpora- 
tion in  New  York,  which  has  just  been  opened  in  the  Times 
Building  at  Broadway  and  42d  Street.  There  has  been  pro- 
vided a  d^y  and  night  telephone  exchange,  telegraph  and 
cable  offices,  and  a  sub-postoffice.  One  of  the  decided 
novelties  to  be  offered  will  be  a  private  ambulance  service 
under  the  supervision  of  a  competent  physician  and  surgeon. 
This  service  will  be  designed  especially  for  the  conveyance  of 
out-of-town  patients  from  the  railroad  stations  to  hospitals 
and  sanitariums. 

Making  a  Drive  on  a  Tooth-powder  Specialty. — 

J.  Thomas  Holland,  Centreville,  Md.,  in  endeavoring  to 
develop  the  sale  of  his  own  tooth-powder,  has  recently  adopted 
the  scheme  which  is  found  explained  in  the  following  circular 
announcement,  reproduced  with  considerable  reduction  in  size : 


SPECIAL ! 


C~>t8>i8x8><S><SH_« 


A  GUARANTEED  TOOTH  BRUSH. 


OOOD 

>  Giutrantccd  Tooth  Brush  tUmped  with  our  ntme,  *o 
ahouM  the  briitlex  come  out  inatherthanaressunahlr 
Icnfth  of  time,  return  uid  get  another  free. 


-AND- 


nOTTUE 

of  our  Mentholdenl  Tooth  Powder,  'The  Ideal  Dmli. 
frice"  for  cleansing  and  purifying  the  teeth  .  alfti 
hardening  the  gums.     Until  the  supply  gives  out  will 


beaold  tot 


3S  CEINTS. 


Other  Tooth  Bru^he8  of  best  make  and  finest  (|ual- 
ity.  ti^ether  with  all  the  leading  and  popular  denti- 
frices always  carried  in  stock 

May  we  serve  you  ?  We  feel  that  It  might  be  tu 
your  advantage. 

Hhone  UK  >  our  wixnim,  Heniembcr 
we  riellver  puckauen 

J.  THOl^-AS  HOLL-A-HSriD 
PHARMACIST, 

CKNTKKVILLe  -         MARVLANO 

TBi-eoHone  «o.  i» 


"How  to  Make  the  Soda  Business  Profitable."— 

From  a  practical  paper  read  before  the  Kentucky  Pharma- 
ceutical Association  by  Herman  H.  Koegel,  of  Newport,  we 
quote  the  following  paragraph : 

"Use  thin  glasses  and  keep  them  perfectly  clean.  Use  a 
solution  of  carbonate  of  soda,  2  pounds  to  1  gallon  of  water, 
for  cleaning  greasy  glasses,  syrup  cans,  and  tumbler  brushes ; 
it  keeps  them  perfectly  sweet  and  clean.  Never  let  a  customer 
wait;  be  prompt  in  rush  hours;  put  on  extra  help,  and  serve 
people  in  rotation  as  they  come  in.  Push  plain  drinks ;  be  sure 
and  serve  them  solid  and  have  them  very  cold.  Never  put  ice 
in  the  carbonated  water,  unless  the  customer  requests  it. 
Never  argue  with  a  customer;  remember  there  are  other 
fountains  as  good  as  yours ;  it  is  far  better  to  keep  their  good- 
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will.  When  your  fountain  begins  to  splutter,  let  out  the  gas 
through  a  vent  found  on  each  soda  fountain  until  the  water 
flows;  if  air  is  in  the  pipes,  this  will  remedy  the  trouble;  if 
caused  by  a  foreign  substance,  take  the  faucet  apart  and 
remove  it;  uncouple  the  pipes  if  necessary.  Never  make  up  a 
supply  of  syrups  to  last  more  than  two  days ;  chocolate,  cream, 
pineapple,  and  strawberry  are  liable  to  ferment,  unless  you 
add  a  preservative,  which  should  never  be  done.  Don't  use 
artificial  flavors,  when  3'^ou  can  buy  the  real  fruit  juices  so 
cheap ;  there  is  no  excuse  for  it.  Never  hurry  a  customer,  or 
show  that  you  are  in  a  hurry  to  serve  him,  or  get  him  out; 
give  him  plenty  of  time ;  often  a  customer  buys  a  glass  of  soda 
water  to  get  a  chance  to  sit  down  and  rest.  If  you  are  using 
a  copper  drainer,  use  a  solution  composed  of  oxalic  acid  8 
ounces,  water  1  gallon ;  sprinkle  powdered  pumice  stone  over 
the  drainer,  using  about  2  ounces  of  the  oxalic  acid  solution, 
and  scour  with  a  hand  scrub  until  bright,  using  plenty  of 'water 
to  remove  all  traces  of  poison.  Keep  your  silverware  bright. 
If  using  crushed  fruit,  make  no  more  than  you  can  dispose  of 
within  two  or  three  days ;  use  half  crushed  fruit  and  half 
diluted  rock  candy  syrup.  Never  place  your  carbonated  bottled 
waters  where  the  sun  will  strike  them,  as  they  will  lose  some 
of  the  carbonic  acid  gas  and  taste  flat.  In  using  concentrated 
fruit  syrups,  any  reliable  make  will  do;  go  by  the  directions 
on  the  label.  In  serving  phosphates,  give  a  12-ounce  glass; 
don't  be  stingy  with  the  water,  it  costs  little,  and  a  customer 
ordering  a  plain  drink  wants  water — not  fizz.  In  serving  ice 
cream  or  sundaes,  be  as  neat  as  possible ;  furnish  a  glass  of  ice 
water  and  a  paper  napkin  with  each  one.  Customers  appreciate 
all  these  little  details.     Even  though  you  may  not  make  ex- 


penses early  or  late  in  the  season,  you  cannot  figure  on  the 
profits  of  daily  or  weekly  sales.  Follow  these  rules  to  the 
letter,  and  you  will  possess  the  secret  of  'How  to  make  soda 
water  profitable.' " 

An  Important  Point. — 

Teach  your  clerks,  says  a  writer  in  Printer's  Ink — teach 
them  the  cash  value  of  that  short  word  "Mister"  when 
coupled  with  the  name  of  a  customer— particularly  the  chance 
or  occasional  customer  who  does  not  expect  to  be  called  by 
name.  "Have  you  ever  been  recognized  and  called  by  name  in 
a  store,  and  by  a  clerk  with  whom  you  did  not  feel  at  all 
acquainted — ^by  a  clerk  whom  you  had  no  recollection  of 
having  met  before?  Didn't  it  please  you,  in  spite  of  yourself? 
Didn't  you  warm  a  little  toward  the  man  and  the  store?  Don't 
encourage  any  undue  familiarity,  but  do  everything  you  can 
to  impress  upon  your  selling  force  the  importance,  to  thehi 
and  to  you,  of  remembering  and  correctly  connecting  names 
and  faces,  and  of  using  names  at  the  right  times  and  places. 
It  is  particularly  uncomplimentary  and  provoking  to  a  regular, 
though  perhaps  infrequent,  customer  to  have  the  clerk  ask 
his  name  and  address  time  after  time;  especially  by  contrast 
with  the  clerk  in  another  store  who  says:  'Same  address,  I 
suppose,  Mr.  Jones,  number  fourteen  West  Broad  street?' 

"All  other  things  being  equal,  people  prefer  to  trade  where 
they  feel  acquainted;  and  the  salesman  who  wants  to  make 
the  most  of  himself  will  cultivate  a  memory  for  the  names  and 
faces  of  customers,  and,  if  possible,  remember  the  customer's 
tastes  in  the  kind  of  goods  carried  in  his  department." 


! 

^^^^H^^^^fc.                                                                                                                         .i^^^^^^^m&^'.-m.        3i^H 

Mb.  Breslin's  Pharmacy.— Mr.  M.  T.  Breslin,  the  president  of  the  National  Association  of  Retail  Druggists,  Is  the  propneiur  of.this  interesting 
and  unique  pharmacy  in  New  Orleans  at  the  corner  of  Dauphine  and  St.  Peter  Streets,  The  architecture  is  characteristic  of  this  French-American 
city.  The  interior  of  the  pharmacy  wa»  made  the  »ubject  of  lUurtratlon  tn  the  March  Buu^xrut,  and  a  Bhort  •ketch  of  Mr,  BreBlin'f  life  w«»  atoo 
Riven  in  that  nmnber. 
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Extinguishing  Agent  for  Mercury. — 

H.  A.  B.  Dunning  read  a  paper  on  this  subject  at  the 
:ent  annual  meeting  of  the  Maryland  Pharmaceutical  Asso- 
ciation. He  reported  that  the  demand  for  "gray  oil,"  com- 
prising a  mixture  of  mercury,  lanolin,  and  olive  oil,  had  be- 
come so  great  in  Baltimore  a  year  or  so  ago  as  to  compel  him 
to  experiment  considerably  in  an  effort  to  discover  the  best 
means  of  extinguishing  the  mercury.  Here  is  the  formula  at 
which  he  finally  arrived: 

II              Mercury   15  grammes. 
\              Lanolin,    anhydrous    6  grammes. 
I              Olive  oil    30  Cc. 
fuse    the   lanolin   in   a   warm   mortar,    wait   until   it   is   nearly   to   the 
jealing    point,    but    is    still    liquid,    add    the    mercury    and    triturate 
roughly   for    about   five   minutes,   and    longer   if   necessary,    and   then 
add  the  olive  oil  gradually  with  constant  stirring. 

l^ftlt  is  desirable  that  the  mortar  be  warm,  thereby  allowing 
HRradual  cooling  of  the  lanolin  rather  than  a  rapid  congealing. 
The  ease  and  rapidity  with  which  tho  mercury  is  extinguished 
by  this  method  cannot  be  compared  with  any  other  extem- 
poraneous process  within  Mr.  Dunning's  knowledge.  Further- 
more, the  mercury  is  in  a  fine  state  of  division,  as  is  shown  by 
an  examination  under  the  microscope.  The  author  feels  that 
with  machinery,  and  in  making  large  quantities  of  the  oint- 
ment, the  percentage  amount  of  the  anhydrous  lanolin  could 
be  greatly  reduced. 

It  is  of  course  understood  that  the  method  can  be  used 
with  other  mercury  products  than  the  olive  oil  mixture.  It  is 
just  as  adaptable,  for  instance,  to  a  50-per-cent  ointment  of 
mercury  in  cold  cream.  The  lanolin  is  the  agent  which  does 
the  business. 

The  New  Formula  for  Syrup  of  Wild  Cherry. — 

Joseph  W.  England  {American  Journal  of  Pharmacy)  be- 
lieves the  formula  for  syrup  of  wild  cherry  in  the  new  Phar- 
macopoeia is  inferior  to  that  published  in  the  edition  of  1890. 
The  quantity  of  aqueous  percolate  has  been  reduced  a  little 
re  than  half,  and  Mr.  England  therefore  thinks  the  present 
exhibits  a  "marked  decrease  in  strength."  Furthermore, 
jlyccrin  is  used  in  the  menstruum,  an  omission  which  he 
IS  a  mistake.  The  addition  of  glycerin  to  the  menstruum 
its,  a  very  useful  purpose  in  preventing  fermentation  in 
the  drug  during  the  process  of  percolation,  particularly  in  the 
summer  season.  To  add  the  glycerin  afterwards,  as  the 
present  formula  directs,  "is  of  no  service  save  to  give  'body' 
to  the  product,  and  for  this  purpose  additional  sugar  could 
have  been  used,  and  the  quantity  of  aqueou's  percolate  pro- 
'  portionately  increased  with  resulting  advantage  to  the  finished 
•rluct." 

Under  the  circumstances,  therefore,  Mr.  England  recom- 
mends the  use  of  the  1890  formula,  slightly  modified,  as 
follows : 

Wild  cherry,   in   No.   20  powder...    5  oz.  av.  (150  Gm.). 

Sugar,  granulated   24  oz.  av.  (720  Gm.). 

Glycerin 4   fluidounces   (125  Cc). 

Water,  a  sufficient  quantity  to  make. 2  pints  (1000  Cc). 

Mix  the   glycerin   with   10   fluidounces  of  water   (300   Cc).      Moisten 

the  wild   cherry   with   a  sufficient   quantity   of   the   liquid,    and   macerate 

ij  '?'^"*y'^°"''    hours    in    a    covered    vessel;    then    pack    it    firmly    in    a 

CTlindrical   percolator,   and   pour    on   the   remainder   of   the   menstruum. 


When  the  liquid  has  disappeared  from  the  surface,  follow  it  by  water 
until  .the  percolate  measures  15  fluidounces  (450  Cc).  Dissolve  the 
sugar  in  the  percolate  by  agitation,  without  heat,  strain,  and  pour 
5?^)?l^"^*^v'^'',, ''°"8;h  the  strainer  to  make  the  product  measure  2  pints 
(1000  Co.).     Mix  thoroughly. 

Physicians  Need  to  be  Reminded.— 

Pharmacists  would  do  well,  says  the  American  Druggist, 
to  call  the  attention  of  the  physicians  of  their  neighborhood  to 
the  alcoholic  character  of  aromatic  elixir,  for  they  evidently 
need  to  be  reminded  that  the  elixir  contains  nearly  as  high  a 
percentage  of  alcohol  as  is  contained  in  brandy  or  whisky, 
and  when  it  is  ordered  as  a  vehicle  for  a  sedative  the  physi- 
cian is  likely  to  be  disappointed  in  the  results.  This  is  pointed 
out  in  a  timely  article  by  E.  G.  Heffner,  of  Lock  Haven,  Pa., 
who  also  calls  attention  to  the  danger  of  prescribing  the  elixir 
as  a  vehicle  in  mixtures  containing  chloral  hydrate  and  potas- 
sium bromide.  Such  mixtures  are  prone  to  undergo  decompo- 
sition in  the  presence  of  an  alcoholic  preparation,  the  result 
being  the  formation  of  the  dangerous  body  known  as  chloral 
alcoholate,  which  floats  on  the  top  of  the  mixture  and  exposes 
the  patient  to  the  risk  of  getting  the  whole  of  the  chloral  in  the 
first  dose  or  two.  The  necessity  therefore  of  informing  physi- 
cians of  the  composition  of  the  elixir  need  hardly  be  further 
emphasized. 

! 
Gangrene  from  Carbolic  Acid. — 

From  time  to  time  reports  have  appeared  of  cases  of 
gangrene  following  the  surgical  dressing  of  the  extremities 
with  weak  solutions  of  carbolic  acid.  To  these  Cotte  (Presse 
Med.)  adds  another,  that  of  a  girl  who  by  the  direction  of  a 
pharmacist  applied  such  a  solution  for  several  days  to  one  of 
her  fingers.  The  application  diminished  the  pain  and  pro- 
duced anesthesia,  but  ultimately  caused  a  gangrenous  change. 
The  finger  when  examined  was  quite  black,  and  Cotte  had  no 
doubt  that  the  carbolic  lotion  was  responsible  for  its  condition. 
The  necrosis  was  complete,  ahd  the  gangrene  was  of  the  dry 
type.  The  author  points  out  that  the  number  of  cases  of  this 
character  which  have  been  reported  is  now  quite  numerous. 
When  a  finger,  for  instance,  is  treated  with  the  lotion, 
destructive  action  may  begin  at*  a  varying  length  of  time 
afterward;  the  skin  becomes  yellow,  brown,  then  brownish- 
black,  and  finally  perfectly  black.  It  is  insensible  and  mum- 
mified. A  sharp  line  of  demarcation  usually  develops  at  the 
end  of  two  or  three  weeks  without  any  elevation  of  temper- 
ature, and  the  necrotic  part  separates  with  an  irregular  line 
of  separation. 

Syrup  of  Senega. — 

Paul  Caldwell  (Druggists'  Circular)  remarks  that  syrup  of 
senega  is  the  most  expensive  syrup  in  the  Pharmacopoeia,  and 
yet  ordinarily  the  most  unsightly.  The  Pharmacopoeia  directs 
the  use  of  potassium  hydroxide  in  making  the  fluidextract, 
yet  this  does  not  make  it  the  more  miscible  with  syrup;  on 
the  contrary  it  increases  its  immiscibility  by  making  more  of 
a  soap  of  it.  Here  is  a  way  to  prepare  a  presentable  syrup  of 
pharmacopoeial  standard:  Add  5  per  cent  of  the  finished 
product,  of  alcohol,  and  the  same  amount  of  glycerin,  to  the 
fluidextract,  and  water  to  make  500  Cc. ;  filter  through  mag- 
nesium carbonate,  and  return  the  filtrate  to  the  filter  until  it 
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passes  entirely  soluble  in  water;  dissolve  the  sugar  in  the 
filtrate  and  strain.  The  alcohol  dissolves  the  saponaceous 
matter,  and  the  glycerin  prevents  the  fermentation  of  the 
pectinous  matter. 

How  to  Pour  Hot  Liquid  Into  Cold  Glass. — 

Some  method  of  pouring  a  hot  liquid  into  a  cold  bottle 
without  breaking  it  has  been  sought  by  various  experimen- 
talists. C.  G.  Coumbe,  writing  in  Merck's  Report,  says  he 
has  discovered  a  very  simple  plan:  He  first  takes  each  con- 
tainer and  examines  it  for  bad  flaws  or  visible  cracks.  When 
assured  of  its  soundness,  both  by  sight  and  by  ringing  the 
glass  with  his  knuckles  while  holding  the  bottle  loosely  by  the 
neck,  he  places  it  on  a  piece  of  wet  cloth.  The  cloth  may  be 
soaked  in  either  hot  or  cold  water — it  doesn't  matter  which. 
The  only  essential  is  that  the  cloth  be  wet.  The  bottle  is 
stood  upon  the  cloth,  and  the  hot  liquid  may  then  be  poured 
into  the  container  through  a  tin  funnel  with  impunity. 


A  Tooth-v^ash. — 

A.  S.  Kraemer,  of  New  York  City,  contributed  the  follow- 
ing formula  for  a  tooth-wash  to  a  recent  issue  of  The  Apoth- 
ecary: 

Green  soap  9  drachms. 

Glycerin    9  drachms. 

Syrup,  U.   S.   P 4  ounces. 

Soft  water    26  ounces 

Alcohol     26  ounces. 

Rose  water   1  ounce. 

Oil  of  peppermint   45  minims. 

Oil  of  wintergreen  1  drachm. 

Oil  of  cloves   20  minims. 

Oil  of  cassia    15  minims. 

Solution  of  carmine 2  drachms. 

Dissolve  the  soap  in  hot  water  and  add  the  syrup,  glycerin,  and  rose 
water.  Dissolve  the  oils  in  the  alcohol,  and  mix  the  solution  with  the 
former  one.  Add  the  solution  of  carmine  and  filter  the  preparation  at  a 
very  low  temperature. 


and  Ragtime"  has  been  condensed  for  the  pianoforte  from 
the  orchestral  score,  and  Mr.  Forbes  may  possibly  have  a  few 
copies  left  for  presentation  to  interested  pharmacists. 


BOOKS. 


A  Pharmaceutical  Overture. 

If  proof  were  needed  that  pharmaceutical  editors  are  clever 
folk,  it  would  be  supplied  by  a  recent  achievement  of  J.  Win- 
chell  Forbes,  editor  of  Drugs  and  Sundries.  Mr.  Forbes  com- 
posed an  overture  for  rendition  at  the  recent  annual  meeting 
of  the  Ohio  State  Pharmaceutical  Association,  and  it  was 
greeted  with  many  expressions  of  pleasure.  The  meeting  was 
held  at  Cedar  Point,  and  this  summer  resort  possessed  too  few 
musicians  for  Mr.  Forbes's  purposes.  After  many  trials  and 
tribulations,  however,  he  succeeded  in  getting  together  a 
makeshift  orchestra,  and  "Romance  and  Ragtime"  was  pre- 
sented to  the  audience.  The  difficulties  experienced  by  the 
editor-composer  in  getting  his  orchestra  together  are  humor- 
ously described  in  the  August  number  of  Drugs  and  Sun- 
dries. Success  brings  its  own  reward,  and  Mr.  Forbes  was 
afterwards  asked  to  compose  an  "American  Pharmaceutical 
Association  grand  march"  for  the  Indianapolis  meeting  early 
this  month.  It  was  played  at  the  president's  reception  on 
Monday  evening,  September  3.     In  the  meantime  "Romance 


Professor  Oldberg  the  Second. 

Prof.  Arne  Oldberg,  son  of  Prof.  Oscar  Oldberg,  is  rap- 
idly attaining  success  as  a  teacher  and  composer  of  music. 
As  the  professor  of  "piano  and  composition"  in  the  North- 
western University  School  of  Music  he  has  become  well 
known  during  the  last  few  years,  while  concertos,  overtures, 
and  other  compositions  from  his  pen  are  rapidly  attaining  a 
wide  standing.  During  the  past  summer  Professor  Oldberg 
has  remained  at  his  home  in  Evanston,  Illinois,  working  on 
the  orchestral  parts  of  a  new  overture  and  completing  the 
score  of  a  symphony.  The  former  will  be  played  by  the 
Theodore  Thomas  Orchestra  next  season.  Members  of  the 
American  Pharmaceutical  Association  will  remember  that 
Professor  Oldberg  attended  the  Minnetonka  meeting  in  1897, 
and.  they  will  recall  with  pleasure  his  pianoforte  playing  on 
that  occasion. 

Medical  and  Pharmaceutical  Latin. 

A  new  book  on  "Medical  and  Pharmaceutical  Latin"  has 
appeared  in  England.  The  author  is  Reginald  R.  Bennett, 
pharmacist  and  teacher  of  pharmacy  at  the  University  College 
Hospital  in  London,  and  late  demonstrator  of  pharmaceutics 
to  the  Pharmaceutical  Society  of  Great  Britain.  The  book  is 
intended  for  the  use  of  students  of  pharmacy  and  medicine, 
and  is  described  as  "a  guide  to  the  grammatical  construction 
and  translation  of  physicians'  prescriptions,  including  exten- 
sive vocabularies  and  an  appendix  upon  foreign  prescriptions." 
There  is  an  appreciative  introduction  by  Henry  G.  Greenish, 
F.I.C.,  FL.S.,  professor  of  pharmaceutics  to  the  Pharma- 
ceutical Society  of  Great  Britain.  The  book  is  published  in 
London  by  J.  and  A.  Churchill,  at  7  Great  Marlborough 
Street.  The  American  agents  are  P.  Blakiston's  Son  &  Co., 
1012  Walnut  Street,  Philadelphia.  The  book  is  bound  in 
cloth,  contains  442  pages,  and  costs  $2.40. 


A  Compend  of  Materia  Medica. 

Dr.  Samuel  O.  L.  Potter's  "Compend  of  Materia  Medica, 
Therapeutics,  and  Prescription  Writing"  has  again  appeared 
in  a  new  edition.  This  is  the  seventh,  and  is  based  upon  the 
last  Pharmacopoeia.  In  addition  to  the  pharmacopoeial 
articles,  however,  consideration  is  given  to  many  unofficial 
remedies.  Dr.  Potter  is  well  known  as  an  author  of  several 
text-books  on  rftedicine.  The  present  work  is  published  in 
Philadelphia  by  P.  Blakiston's  Son  &  Co.,  1012  Wainut  Street. 
The  book  is  cloth  bound,  contains  292  pages,  and  costs  $1.00. 


The  Bulletin  is  in  receipt  of  an  interesting  book  of  viev.^ 
illustrating  the  Scio  College  of  Pharmacy.  The  building  haj 
been  amplified  during  the  present  summer,  and  the  institutiof 
now  has  nine  distinct  laboratories,  four  junior  and  five  semorj 
with  separate  lecture  rooms  for  each  class.  The  illustration? 
not  only  show  the  excellent  equipment  of  the  Scio  College,  but 
suggest  an  attractive  environment. 
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BOTANY  and  MATERIA  MEDICA 

Monthly  review  by  Oi,ivbr  A.  Far.wki,i,. 


False  Frangula  Bark. — 

The  Pharmacognostical  Institute  of  the  University  of 
Vienna,  according  to  the  Pharmaceutical  Journal,  has  recently 
examined  a  false  frangula  bark,  and  reports  that  it  probably 
comes  from  Rhamnus  Carniolica.  While  closely  resembling 
the  official  frangula  bark,  the  older  pieces  may  readily  be  dis- 
tinguished by  the  thick,  outer  bark  which  is  deeply  fissured  and 
contains  stone  cells ;  the  younger  bark  may  be  distinguished 
by  the  fact  that  the  medullary  rays  are  about  three  cells 
(four  to  seven)  wider  than  in  the  frangula  bark,  where  they 
are  only  four  cells  or  less  wide. 

Mucilage  from  Irish  Moss. — 

According  to  the  Pharmaceutical  Journal,  a  good  mucilage, 
capable  of  taking  the  place  of  acacia  mucilage,  can  be  made 
from  Irish  moss.  Thirty  parts  of  Irish  moss  should  be  heated 
in  one  thousand  parts  of  water  at  from  71°  to  90°  C.  until 
all  the  mucilage  has  been  extracted.  After  removing  impuri- 
ties, it  should  be  mixed  with  starch  rubbed  smooth  with 
water,  in  the  proportion  of  1  to  2.  This  mixture  should  be 
spread  on  oiled  plates  and  dried  at  a  temperature  of  90°  C. 
This  dried  product,  when  softened  in  cold  water  and  then 
heated,  forms  a  thick  mucilage. 

J^co 

l^^^eroma  mollis  H.  B.  K.  is  a  Mexican  plant  of  the  Big^onia 

'  lamily,  Bignoniaceae,  which  is  used  to  a  considerable  extent  by 

I  the  Mexicans  as  a  medicine.    A  quantity  of  the  drug  was  sent 

to  the  U.  S.  Department  of  Agriculture  for  analysis,  and  it 

I  was  found  that  the  plant  did  not  contain  an  alkaloid  or  other 

I  principle  common  to  medicinal  plants.     The  plant  is  bitter, 

however,  and  it  may  have  the  stimulating  tonic  effect  of  other 

bitters. 


kecoma  Mollis. — 


A  New  Remedy  for  Epilepsy.— 

BEn  a  recent  number  of  the  Chicago  Medical  Times  Dr.  J.  A. 
aska,  of  Cincinnati,  reports  the  disappearance  of  an  oncom- 
ing attack  of  epilepsy  immediately  after  taking  a  liberal  dose 
of  peroxide  of  hydrogen.  Five  cases  were  treated  with  this 
remedy  with  good  results. 

Is  Asparagus  Wholesome? — 

According  to  the  Lancet  asparagus  ushers  in  the  season  of 

1  fresh  vegetables,  and  there  is  no  other  vegetable  whose  flavor 

j  is  so  highly  esteemed  as  that  of  tender  asparagus.    Chemical 

i  analysis  cannot  explain  the  flavor,  but  assigns  a  highly  nutri- 

'  tious  value   to   the   vegetable.     It   is   one   of   those  peculiar 

.1  examples  of  a  food  that  contains  more  water  than  milk  yet 

I  is  a  solid ;  the  asparagus  head  contains  93  per  cent  of  water, 

I  being  only  one  per  cent  behind  that  of  lettuce  and  five  per  cent 

ore  than  milk;  30  per  cent  of  the  dried  vegetable,  however, 

nitrogenous  matter.    Amongst  these  is  a  purin  body  which 

ikes  asparagus  harmful  to  those  of  a  gouty  tendency.     A 

i^irge  consumption  of  asparagus,  like  beer,  which  also  contains 


a  purin  body,  produces  a  distinct  increase  in  the  output  of 
uric  acid.  When  eaten  in  reasonable  quantities  it  does  not  pro- 
duce any  disturbances  of  bodily  functions,  is  readily  digested, 
and  easily  tolerated,  even  by  invalids.  Undoubtedly  there  are 
some  people  who  are  poisoned  by  it  just  as  there  are  some 
who  are  poisoned  by  sweetbreads,  mutton,  strawberries,  etc., 
but  on  physiological  grounds  there  is  nothing  to  be  said 
against  a  moderate  indulgence  in  this  very  popular  vegetable 
food. 


THE  DRUGGIST'S  SPECIALTIES 

In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (3)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 


Soothing  Syrup. 

B.  F.  M.  says :  "I  am  trying  to  get  up  a  good  formula  for 
a  soothing  syrup  for  children.    I  saw  the  following  formula : 

Fluidextract  of  wormseed     12  fluidounces. 

Fluidextract  of  pumpkin   seed    8  fluidounces. 

Fluidextract   of   senna 8  fluidounces. 

Fluidextract  of  rhubarb    2  fluidounces. 

Alcohol    8  fluidounces. 

Carbonate  of  potash 480  grains. 

Rochelle  salts   13  ounces. 

Oil  of  peppermint 8  drops. 

Oil  of  anise 10  drops. 

Oil  of  wintergreen 40  drops. 

Sugar    88  av.   ounces. 

Water,  enough  to  make 1  gallon. 

"How  would  it  do  to  add  to  the  above  the  following: 

Fluidextract   of   asafetida 8  fluidounces. 

Fluidextract  of  catnip   8  fluidounces. 

Paregoric 6  fluidounces. 

"I  will  greatly  appreciate  any  suggestions  along  this  line. 
If  I  had  a  good  preparation  I  could  make  a  good  run  on  it." 

Our  opinion  on  soothing  syrups  was  plainly  stated  in  this 
department,  page  350,  1905.  Your  State  seems  to  be  a  fertile 
country  for  the  soothing  syrup  business.  We  have  had  several 
inquiries  along  this  line  from  there,  and  it  is  also  the  home  of 
the  "Babies'  Friend(?)." 

The  formula  which  you  send  is  supposed  to  be  that  of 
castoria.  It  is  a  good  laxative  with  anthelmintic  properties; 
why  not  let  it  alone  as  such?  Your  proposed  addition  would 
convert  it  into  a  therapeutic  horror. 

A  good  remedy  for  flatulence,  colic,  and  minor  ailments  of 
children  can  be  made  as  follows: 

Fluidextract  of  catnip   2  fluidounces. 

Fluidextract  of  fennel  seed 1  fluidounce. 

Simple  elixir,  enough  to  make 16  fluidounces. 

Mix  and  filter. 

The  dose  will  be  from  8  drops  to  one  drachm. 
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QUERIES. 


Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers ;  and  (4) 
names  and  addresses  must  be  affixed  to  all   communications. 

A  Question  of  Solubility. 

The  S.  Drug  Co.  submits  the  following  prescription  and 
asks  how  it  can  be  so  dispensed  as  to  result  in  a  clear  solu- 
tion: 

Strychnine   sulphate    1  grain. 

Bichloride  of  mercury 2   grains. 

Ammonium    chloride    1  ounce. 

Tincture  of  iron  chloride 4  drachms. 

Alcohol,  enough  to  make 4  ounces. 

Mix  and  direct  a  teaspoonful  three  times  a  day. 

The  S.  Drug  Co.  remarks  that  "their  competitor  filled  the 
above  prescription  and  got  a  clear  solution" — a  thing  which 
they  themselves  were  unable  to  do. 

On  the  face  of  things  it  seems  impossible  to  dispense  this 
mixture  as  a  clear  product,  with  everything  in  solution.  The 
difficulty  resides  in  the  relative  insolubility  of  the  ammonium 
chloride  in  alcohol.  If  water  instead  of  alcohol  were  em- 
ployed as  the  diluent,  nearly  all  of  the  ammonium  salt  would 
be  dissolved — all  but  about  one  drachm  of  it.  Cutting  the 
amount  of  the  salt  down  to  7  drachms,  therefore,  and  substi- 
tuting water  for  alcohol,  it  would  be  possible  to  dispense  the 
mixture  as  a  clear  solution — but  not  otherwise.  Of  course, 
such  a  radical  change  should  not  be  thought  of  unless  the 
prescriber's  consent  were  gained  first. 


Druggists  and  the  New  Congressional  Pure  Food  and 
Drug  Law. 

The  Bulletin  has  received  two  queries  from  its  readers 
touching  upon  different  aspects  of  the  newly  enacted  pure  food 
and  drug  law  as  it  applies  to  the  preparations  made  by  the 
pharmacist. 

H.  A.  K.  writes  as  follows :  "Will  druggists  who  put  up 
their  own  headache  powders  be  compelled  to  print  the 
formula  on  the  outside'  label,  or  state  the  fact  that  they  con- 
tain acetanilide,  according  to  the  pure  food  and  drug  law?" 

In  the  first  place  let  it  be  understood  that  the  congres- 
sional pure  food  and  drug  law,  like  any  congressional  statute, 
afifects  only  interstate  commerce,  the  District  of  Columbia, 
and  the  territories.  No  retail  druggist,  selling  all  of  his  goods 
in  his  own  State,  is  concerned  with  the  law  at  all.  Manu- 
facturers of  proprietary  articles  would  not  be  involved  were  it 
not  for  the  fact  that  the  great  majority  of  their  sales  come 
under  the  head  of  interstate  commerce. 

If,  as  might  possibly  happen,  H.  A.  K.  is  likely  to  sell  his 
headache  powders  to  customers  in  another  State  than  his 
own,  then  he  would  have  to  comply  with  the  pure  food  and 
drug  act.  He  would  not  need  to  print  the  formula  of  the 
product  on  the  label,  for  this  is  not  stipulated  in  the  law. 
All  that  it  would  be  necessary  for  him  to  do  would  be  to 


state  the  content  of  'acetanilide  on  the  label.  The  law  pro- 
vides that  mention  must  be  made  in  every  case  of  the  follow- 
ing substances  when  present  in  any  medicament:  "Alcohol, 
morphine,  opium,  cocaine,  heroin,  alpha  or  beta  eucaine, 
chloroform,  cannabis  indica,  chloral  hydrate,  acetanilide,  or 
any  derivative  or  preparation  of  any  such  substance." 

"A  Beginner"  writes  as  follows :  "Will  you  please  advise 
through  your  columns  how  the  following  will  meet  with  the 
new  drug  law : 

C.  P.  oxide  of  zinc 480  grains. 

Alcohol    4  fluidrachms. 

Corrosive   sublimate    30   grains. 

Distilled  water,  enough  to  make 15  ounces. 

This  is  for  bleaching  the  skin,  and  let  me  ask  what  would 
be  necessary  to  put  on  the  label.  Any  information  will  be 
greatly  appreciated." 

The  only  substance  in  this  formula  affected  by  the  con- 
gressional act  is  alcohol.  The  label  should  state  the  content 
of  this  ingredient.  The  amount  of  alcohol  in  the  formula  is 
insignificant;  furthermore,  the  character  of  the  preparation  is 
such  that  the  percentage  of  alcohol  is  of  no  importance  any- 
way so  far  as  the  unconscious  consumption  of  liquor  is  con- 
cerned; but  nevertheless  the  law  must  be  adhered  to  in  letter 
as  well  as  in  spirit.  As  previously  stated,  however,  no  drug- 
gist need  conform  to  the  congressional  act  except  in  those  rare 
instances  where  his  products  are  sold  across  the  border  in 
another  State. 


Oxygenated  Tooth-powder. 

D.  P.  A. — A  formula  for  a  tooth-powder  containing  cal- 
cium peroxide  was  printed  not  long  ago  in  the  Apotheker 
Zeitung: 

Calcium    carbonate    35  grammes. 

Magnesium  carbonate    6  grammes. 

Orris  root   3  grammes. 

Calcium  peroxide 3  to  6  grammes. 

Oil  of  peppermint    1  drop. 

Oil  of  cloves    1  drop. 

Oil  of   star   anise    1  drop. 

Calcium  peroxide  may  be  precipitated  by  simply  adding 
lime-water  to  a  solution  of  hydrogen  peroxide,  says  the  Phar- 
maceutical Era.  It  occurs  as  a  white  crystalline  powder,  in- 
soluble in  water,  and  may  be  kept  in  a  dry  state  indefinitely. 
Like  some  other  peroxides,  it  decomposes  with  the  evolution 
of  oxygen  when  stirred  with  water  or  brought  in  contact 
with  organic  matter.  It  is  used  as  a  disinfectant,  particularly 
in  the  mouth,  as  a  bleaching  agent,  etc. 


Water-glass  as  a  Preservative  for  Eggs. 

E.  N.  F.— The  Department  of  Agriculture  at  Washington 
recommends  water-glass  as  the  most  effective  method  for 
keeping  eggs,  next  to  cold  storage.  In  a  recent  Bulletin  it  ! 
says:  "Water-glass  is  commonly  sold  in  two  forms:  a  syiupy 
liquid,  about  the  consistency  of  molasses,  and  a  powder.  The 
more  popular  liquid  form  is  sometimes  sold  wholesale  as  low 
as  1^  cents  per  pound  in  carboy  lots.  The  retail  price  varies, 
though  ten  cents  per  pound  seems  a  common  price.  Dissolve 
one  part  of  the  syrup  thick  wa^er-glass  in  ten  parts,  by  meas- 
ure, of  water.     Much  of  the  water-glass  offered  for  sale  is 
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very  alkaline,  which  is  a  decided  fault.  Pure  water  should  be 
used  in  making  the  solution,  and  it  is  best  to  first  boil  the 
water,  then  cooling  it.  Place  the  eggs  in  a  clean  vessel  and 
cover  with  the  solution.  If  wooden  kegs  or  barrels  are  used, 
they  should  be  thoroughly  scalded.  The  eggs  should  be  stored 
in  a  cool  place;  this  is  important.  It  is  best  not  to  wash  the 
eggs  before  packing,  as  this  removes  the  natural  mucilaginous 
coating  on  the  outside  of  the  shell.  One  gallon  of  water- 
glass  is  said  to  be  sofficient  for  fifty  dozen  eggs  if  they  are 
nrnperly  packed." 


Cream  Soda  Extract. 

C.  E.   B. — This   soda  flavor  is  made  after  the  following 
formula : 

Extract   strawberry    5  ounces. 

t  Extract  pineapple  5  ounces. 
Extract  vanilla  6  ounces. 
Soda  foam    1  ounce. 

11  you  want  to  make  this  into  a  product  for  bottling,  try 
the  following  formula : 

Extract  cream  soda 1  ounce. 

Pure  sugar  coloring %  ounce. 

Syrup    1   gallon. 

.Mix   well. 


Black  Stencil  Ink. 

,       H.   F.   B. — Here   are   two    formulas,   borrowed  from  the 

Scientific  American  Cyclopedia  of  Receipts: 

I.  Take  of  shellac,  2  ounces;  borax,  2  ounces;  water,  25 

..iiices;  gum  arabic,  2  ounces;  and  of  Venetian  red,  a  suf- 
i  ficiency.  Boil  the  borax,  shellac,  and  some  water  until  they  are 

dissolved ;  add  the  gum  arabic  and  withdraw  from  the  fire. 

When  the  solution  has  become  cold  complete  25  ounces  with 
j  water,  and  add  more  red  to  bring  it  to  a  suitable  consistency. 
I  2.  Eight  ounces  mastic  in  tears;  12  ounces  shellac;  1  ounce 
!  Venice  turpentine ;  melt  together,  add  1  pound  wax ;  6  ounces 
'tallow;  when  dissolved  add  6  ounces  hard  soap  shavings 
j  (tallow  soap)  and  mix ;  then  add  coloring  matter,  such  as 
i  lampblack,  Prussian  blue,  vermilion  or  carmine,  chrome  green, 

W;<yhite  lead  or  other  pigment.     The  cake  should  be  brittle. 


The  N.  F.  Essence  of  Pepsin. 

.  G.   P.  writes  as  follows:   "I  would  be  glad  to  have 

ined  to  me  through  your  columns,  so  that  others  may  also 

profit  by  the  explanation,  why  the  N.  F.  essence  of  pepsin 

should  require  or  contain  328  grains  of  U.   S.   P.    (1:3000) 

pepsin  in  32  ounces  of  finished  product?   In  common  practice, 

or  as  ordinarily  expected,  one  teaspoonful  of  essence  of  pepsin 

represents  one  grain  of  pepsin — and  nearly  all  manufacturers 

list  it  of  such  a  strength.     Now  assuming  1  grain  to  1  tea- 

■oonful,  we  would  require  256  grains  to  32  fluidounces,  in- 

ul  of  328  grains.    Then  why  the  excess?" 

tt  may  be  that  the  excess  is  provided  for  the  purpose  of 

ig  sure  that  the  finished  product  will  be  at  least  1:3000- 

strength.     In  practice  manufacturers  often  have  to  fortify 

I     ir  pepsin  products  to  bring  them  up  to  the  standard,  after 

having  used  the  proper  amount  of  good  pepsin  in  the  first 

place.     This  is  only  a   surmise  on  our  part,   however :   for 


exact  information  we  suggest  that  a  member  of  the  Revision 
Committee  of  the  N.  F.  be  consulted.  The  chairman  of  the 
committee  is  Prof.  C.  Lewis  Diehl,  Louisville,  Ky. 


Schools  of  Pharmacy  in  North  and  South  Dakota. 

A.  I.  B.— From  a  pamphlet  entitled  "American  Pharma- 
ceutical Colleges  and  Schools,"  contributed  some  years  ago 
by  Wilbur  L.  Scoville  to  the  Pharmaceutical  Review,  we  find 
that  North  Dakota  has  one  school  of  pharmacy— t.^.,  the  De- 
partment of  Pharmacy  of  the  North  Dakota  Agricultural 
College,  located  at  Fargo.  In  South  Dakota  are  two  schools : 
the  Department  of  Pharmacy  of  the  South  Dakota  Agricul- 
tural College,  at  Brookings,  and  the  Department  of  Pharmacy 
of  the  Dakota  Normal  College,  at  Sioux  Falls. 


A  Clay  Poultice. 

J.  W.  L. — We  have  repeatedly  stated  in  the  Bulletin 
during  the  last  few  months  that  a  formula  for  a  clay  poultice 
is  contained  in  the  last  revision  of  the  Pharmacopoeia,  under 
the  title  of  "Cataplasm  of  Kaolin."  This  product  is  similar 
to  the  many  clay  poultices  which  are  to  be  found  upon  the 
market,  and  which  bear  various  trade  names.  Note  what 
was  said  about  cataplasm  of  kaolin  on  page  346  of  last  month's 
Bulletin. 

There  is  no  necessity  for  the  use  of  any  preservative  in 
the  canning  of  corn,  or  in  the  hermetical  sealing  of  any  other 
product.  Furthermore,  scientific  sentiment  is  rather  against 
the  practice.  If  you  must  use  sodium  benzoate,  however,  10 
grains  to  the  pound  would  probably  prove  sufficient.  The 
belief  seems  to  be  quite  general  that  of  all  the  chemical  pre- 
servatives boric  acid  and  sodium  borate  are  the  least  harmful. 


Lassar's  Paste. 

R.  H.  B. — The  National  Formulary,  the  new  edition,  gives 
formulas  for  three  pastes  bearing  Lassar's  name — a  naphthol, 
a  "mild  resorcin,"  and  a  zinc-salicyl  paste.  Assuming  that  the 
mild  resorcin  paste  is  perhaps  the  one  you  want,  we  may 
quote  the  formula  as  follows,  thinking  that  you  have  perhaps 
not  yet  purchased  your  copy  of  the  new  edition  of  the  N.  F., 
which  has  only  been  published  during  the  last  few  weeks: 

Resorcinol    (U.   S.   P.) 10  parts. 

Zinc   oxide    25  parts. 

Starch    25  parts. 

Liquid  petrolatum   (U.  S.   P.) 40  parts. 

Thoroughly  levigate  the  zinc  oxide  with  sufficient  of  the  liquid 
petrolatum  to  make  a  thin  paste.  Reduce  the  resorcin  to  a  very  fine 
powder,  mix  with  the  starch,  and  add  the  mixture  to  the  zinc  oxide 
paste,  triturating  until  a  uniformly  smooth  mixture  is  obtained.  Then 
add  the  remainder  of  the  liquid  petrolatum,  and  incorporate  it  thor- 
oughly. 


An  Ointment  of  Zinc  Oxide  for  Hot  Weather. 

J.  R.  Y.  wants  a  formula  for  an  ointment  of  zinc  oxide 
that  will  remain  stiff  during  the  hot  days  of  the  summer.  He 
may  modify  the  U.  S.  P.  product  by  replacing  about  10  per 
cent  of  the  formula  with  white  wax,  as  follows: 

Zinc   oxide    200  grammes. 

Benzoated  lard   700  grammes. 

White  wax    100  grammes. 
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A  Louse  Killer. 

W.  C.  H.  writes  as  follows:  "I  am  sending  you  a  louse 
killer  that  I  have  found  very  effective  for  use  on  all  kinds  of 
stock,  and  especially  for  killing  chicken  lice.  Here  is  the 
formula : 

Carbon    disulphide    7  ounces. 

Crude  carbolic  acid   8  ounces. 

Kerosene  oil,  enough  to  make 2  gallons. 

"There  is  only  one  change,"  W.  C.  H.  continues,  "that  I 
would  like  made  in  this  preparation.  My  idea  is  to  have  it 
heavier  in  body  so  that  it  will  last  longer  and  will  not  soak 
into  the  wood  as  soon,  when  used  in  killing  chicken  lice. 
For  this  purpose  it  is  usually  sprinkled  around  the  coop  or 
chicken  house,  and  the  latter  is  then  closed  up  for  a  few 
hours.  How  do  you  think  formaldehyde  would  work  mixed 
in  with  it?  Or  can  you  suggest  anything  which,  added  to  it, 
would  improve  it?  I  tried  coal  tar,  but  found  this  would 
cause  a  thick,  heavy  precipitate  on  standing." 

Our  only  suggestion  would  be  to  use  a  dark  mineral  oil 
in  place  of  part  of  the  kerosene.  This  would  make  the 
preparation  not  only  heavier,  but  also  less  volatile.  Formal- 
dehyde could  not  be  used  since  it  is  not  soluble  in  these  oils. 


Regarding  Perfumes. 

S.  C.  C. — In  the  absence  of  any  specific  information  as  to 
just  what  particular  perfume  odor  you  want  formulas  for,  we 
may  say  that  formulas  for  all  kinds  of  perfumes  have  appeared 
by  the  dozen  in  previous  volumes  of  the  Bulletin.  Consult 
the  annual  indexes  in  the  December  issues.  An  excellent 
article  on  "The  Making  of  a  Perfume"  was  contributed  by 
Prof.  Wilbur  L.  Scoville  to  the  Bulletin  for  July,  1904.  If 
you  have  not  kept  your  copy  of  that  issue,  the  publisher  will 
furnish  you  one  at  the  regular  price  of  10  cents. 


Books  on  Milk  and  Water  Analyses. 

H.  E.  W. — The  subject  of  milk  analysis  receives  excellent 
consideration  in  the  two  following  books :  Allen's  "Com- 
mercial Organic  Analysis,"  Volume  IV,  Second  Edition,  pub- 
lished by  P.  Blakiston's  Son  &  Co.,  Philadelphia;  Leach's 
"Food  Inspection  and  Analysis,"  published  in  New  York  by 
John  Wiley  &  Sons.  A  good  book  on  the  analysis  of  water 
is  Mason's  "Examination  of  Water,"  published  by  John 
Wiley  &  Sons. 


To  Keep  Cider  Sweet. 

W.  B. — Professional  cider  makers  are  now  using  calcium 
sulphite  (sulphite  of  lime)  instead  of  mustard  and  sulphur 
vapor.  It  is  much  more  convenient  and  effectual.  To  use  it, 
it  is  simply  requisite  to  add  %  to  %  of  an  ounce  of  the  sulphite 
to  each  gallon  of  cider  in  the  cask,  first  mixing  the  powder 
in  about  a  quart  of  the  cider,  then  pouring  it  back  into  the 
cask  and  giving  the  latter  a  thorough  shaking  or  rolling. 
After  standing  bunged  several  days  to  allow  the  sulphite  to 
exert  its  full  action,  it  may  be  bottled  off. 

The  "Scientific  American  Cyclopedia  of  Receipts"  gives 
also  the  two  following  formulas  for  the  preservation  of  cider: 


1.  Place  in  each  barrel  immediately  on  making,  mustard,  4 
ounces;  salt,  1  ounce;  ground  chalk,  1  ounce.    Shake  well. 

2.  Mustard  seed,  1  ounce;  allspice,  1  ounce;  olive  oil,  % 
pint;  alcohol,  Yz  pint. 


Violet   Witch-hazel. 

L.  P.  L. — The  following  formula  for  a  violet  witch-hazel 
was  contributed  to  the  Bulletin  for  November,  1905,  by  H. 
C.  Fueller,  of  Grafton,  West  Virginia : 

Glycerin     8  ounces. 

Violet  water    8  ounces. 

Alcohol     8  ounces. 

Distilled  water,   q.   s 1  gallon. 

Boracic  acid J4  ounce. 

Color  with  evergreen  "Y." 


"Parts"  in  a  Formula. 

B.  F.  M. — Whenever  "parts"  are  used  in  a  formula,  parts 
by  weight  are  always  meant — never  parts  by  volume.  That 
is  to  say,  the  liquids  as  well  as  the  solids  are  to  be  weighed. 
Some  druggists  doubtless  do  not  understand  this,  and  often 
measure  the  liquids  and  weigh  the  solids.  The  result  is  that 
with  substances  widely  differing  in  specific  gravities  the  ele- 
ment of  error  is  very  large. 


A  Silver  Polish. 

J.  K. — We  are  not  in  position  to  give  you  the  formula  for 
such  a  silver  polish  as  you  desire.  We  can  do  no  better  than 
to  refer  you  to  formulas  which  have  been  published  on  page 
262  of  the  Bulletin  for  June  and  page  217  of  the  Bulletin 
for  May — both  of  the  present  year. 


Removing  Tea  Stains. 

P.  T.  Pharmacy. — A  valuable  article  on  "Removing  Stains" 
was  printed  on  page  327  of  the  Bulletin  for  August,  1904. 
Among  other  numerous  hints  it  was  then  stated  that  "tea 
stains  yield  to  the  action  of  boiling  water  poured  through 
them  from  a  height,  or  to  glycerin." 


Short  Answers. 

O.  M.  W. — Formulas  for  the  silvering  of  mirrors  have 
been  repeatedly  printed  in  the  Bulletin.  See  page  307  of  the 
July  issue.  If,  however,  you  want  to  "back"  the  silvering  on  a 
mirror,  and  protect  it  from  injury,  we  would  suggest  that 
you  use  almost  any  paint  or  perhaps  asphaltum  varnish. 

A.  F.  L. — It  is  beyond  our  province,  or  the  province 
any  druggist,  to  suggest  treatment  for  so  important  a  phys'C^ 
condition  as  the  burns  from  an  x-ray  instrument  which  ha\ 
proved  obstinate  after  even  a  year's  medication.  A  com| 
petent  physician  should  be  consulted. 

C.  McF.— Yes,  the  whole  fruit  of  cardamom,  not  the  seeds 
alone,  should  be  used  in  making  the  compound  tincture  of 
gentian  of  the  Pharmacopoeia.  XJ^s  ibK*^* 
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EDITORIAL. 


PROFESSOR  WALL'S  PAPER. 

One  of  the  sensations  of  the  Indianapolis  meeting 
of  the  American  Pharmaceutical  Association  last 
month  was  the  reading  of  a  paper  by  Prof.  Otto 
A.  Wall  condemning  the  whole  scheme  of  com- 
jpulsory  education  in  pharmacy.  It  was  as  brilliant 
jand  satirical  a  presentation  of  what  seems  to  us  the 
iwrong  side  of  the  argument  as  could  be  prepared, 
iand  it  issued  from  a  man  of  undoubted  intellectual 
gifts.  Professor  Wall  made  his  points  with  such 
cleverness  and  irony  that  he  brought  smiles  of  ap- 
preciation to  the  faces  of  those  who  disagreed  with 
him  quite  as  successfully  as  he  developed  joyous 
satisfaction  in  the  breasts  of  those  whose  gospel  he 
preached. 


We  are  sorry  not  to  have  the  pleasure  of  laying 
Professor  Wall's  paper  before  our  readers  this 
month.  We  attempted  to  secure  it,  but  found  that 
copies  were  not  available  for  distribution  to  the 
pharmaceutical  press,  nor  did  the  author  care  to 
loan  the  original  manuscript  for  the  purpose  of 
having  duplicates  made.  Evidently  it  is  not  desired 
to  have  the  article  printed.  In  its  absence  we  shall 
strive  to  give  a  brief  abstract  of  it  in  our  own  lan- 
guage: 

"The  whole  drift  of  pharmaceutical  legislation  in 
this  country  is  unionistic  and  un-American.    It  seeks 
to  restrict  practice  to  those  who  have  pursued  certain 
studies  in  certain  places.    It  tends  to  close  the  door 
of  opportunity  to  those  who  are  unable  to  conform 
to  such  regulations.     The  only  proper  question  for 
the  State  to  ask  is:   Do  you  know  the  business  of 
pharmacy? — not  where  did  you  learn  it,  or  how,  or 
when?     To  exact  a  preliminary  education  of  one 
year  of  high  school  work  or  its  equivalent  is  inex- 
cusable— let  the  colleges  themselves  teach  the  neces- 
sary elementary  branches  of  arithmetic,  algebra,  and 
Latin,  and  let  them  make  room  for  such  branches 
by  eliminating  senseless  studies  in  higher  botany 
and  chemistry.     To  exact  a  course  in  pharmacy  is 
equally   inexcusable — let  the  board   determine   the 
candidate's  fitness  regardless  of  how  it  is  secured. 
In  this  attempt  to  ennoble  and  dignify  pharmacy  by 
establishing  arbitrary  standards  we  are  trying  to  do 
what  Baron  Munchausen  did  when,  riding  his  horse 
out  of  depth  in  the  middle  of  a  stream,  he  ingeni- 
ously pulled  up  on  the  reins  and  lifted  both  himself 
and  his  horse  and  carried  them  to  the  farther  shore 
in  safety!" 

In  thus  epitomizing  Professor  Wall's  arguments 
we  have  striven  to  do  so  with  fairness  and  with 
force,  and  now  we  desire  to  express  our  opinion 
that  they  abound  in  fallacies.  Professor  Wall's 
whole  position  may  be  summed  up  in  one  sentence : 
let  the  pharmacist  secure  his  training  wherever  he 
may,    and    let    the    board    of    pharmacy    discover 
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whether  he  is  competent  or  incompetent  to  practice 
his  calling. 

Now  the  board  of  pharmacy  is  a  valuable  insti- 
tution, and  it  ought  to  be  maintained  as  a  check 
whether  we  have  compulsory  preliminary  and  phar- 
maceutical education  or  not.  But  we  maintain  that 
no  board  of  pharmacy,  examining  a  group  of  stu- 
dents whom  it  has  never  seen  before,  putting  to 
them  a  routine  set  of  questions  for  which  they  have 
prepared  themselves  for  the  most  part  by  cramming 
down  the  contents  of  a  quiz  compend — no  board 
can  successfully  pass  upon  so  important  and  ex- 
tremely difficult  a  thing  as  a  man's  competency  to 
practice  pharmacy.  It  is  impossible  from  the  very 
nature  of  the  situation. 

To  conduct  an  adequate  examination  is  one  of 
the  most  difficult  things  within  the  scope  of  human 
effort.  The  task  is  so  difficult,  indeed,  that  the  teachers 
in  our  universities,  skilled  in  giving  examinations, 
knowing  their  subject  thoroughly,  and,  what  is  per- 
haps more  important,  knowing  their  students,  have 
nevertheless  abandoned  the  examination  method 
almost  entirely  and  have  grown  to  depend  instead 
upon  daily  and  weekly  student  records.  Where  the 
examinations  have  not  been  abandoned,  the  empha- 
sis upon  them  has  been  reduced  and  they  have  been 
subordinated  in  importance  to  a  secondary  place. 

But  we  do  not  mean  to  argue  that  a  certain  meas- 
ure of  definite  preliminary  and  pharmaceutical  edu- 
cation is  required  only,  or  even  primarily,  because 
of  the  inevitable  failure  of  the  board  examinations 
to  determine  competency  with  sufficient  accuracy. 
Such  a  measure  of  education  is  chiefly  needed  be- 
cause in  no  other  way  can  a  pharmacist  prepare  him- 
self suitably  for  the  practice  of  his  profession  in 
these  days  of  advancing  education  and  increasing 
standards  in  every  walk  of  life.  It  is  not  without 
significance  that  compulsory  education  is  now  de- 
manded of  physicians  and  dentists  in  a  majority  of 
the  States.  Are  such  demands  unionistic?  Are 
they  un-American? 

Only  by  sophistical  arguments  can  they  be  so 
deemed.  We  must  keep  open  the  door  of  oppor- 
tunity in  this  country — ^yes,  but  where  the  door  leads 
to  the  professions  involving  the  public  health  and 
welfare  we  must  not  permit  those  to  enter  who  are 
not  properly  trained  for  their  responsible  and  im- 
portant duties.  The  interests  of  the  public  are  more 
important  than  the  interests  of  the  individual,  and 
the  individual  is  to  be  given  liberty  and  freedom 


under  the  American  eagle  only  so  far  as  he  does  not 
imperil  the  welfare  of  his  fellow  individual  and  the 
public. 

Furthermore,  the  shibboleth  of  American  liberty 
must  not  be  reduced  to  the  absurdity  of  supporting 
an  absence  of  educational  standards  in  the  country. 
It  is  not  thus,  indeed,  that  the  highest  freedom  will 
be  obtained.  Not  by  such  means  will  the  best  benefits 
of  this  democratic  country  be  showered  upon  its 
people,  nor  in  such  a  way  will  the  United  States  go 
forward  to  its  plain  destiny  as  the  leading  nation 
of  the  earth.  The  American  principle  is  to  provide 
education  for  every  one  alike,  place  it  within  the 
grasp  of  all,  encourage  them  to  accept  it,  help  them 
to  attain  it,  and  thus  develop  a  nation  of  people 
equipped  in  the  best  possible  way  for  the  struggles 
of  life. 

We  are  exceedingly  anxious  that  our  own  atti- 
tude on  this  vital  question  should  not  be  misunder- 
stood. We  believe  that  a  rational  degree  of  prelim- 
inary education  should  be  made  compulsory  in  phar- 
macy— say  one  year  of  high  school  work  at  the 
outset.  We  believe  that  nine  men  out  of  ten,  or 
nineteen  out  of  twenty,  cannot  and  do  not  adequately 
prepare  themselves  for  the  practice  of  pharmacy 
save  by  a  course  in  a  good  college,  supplemented, 
of  course,  by  practical  experience  in  a  store.  We 
believe,  consequently,  in  the  adoption  of  high  school 
and  college  requirements  in  pharmacy.  But  we  do 
not  desire  to  see,  and  we  know  we  shall  not  witness, 
these  standards  accomplished  at  once  all  over  the 
country.  Such  changes  should  come  very  slowly — 
in  response  to  the  realization  of  public  need,  and  in 
compliance  with  the  growth  of  public  sympathy. 
Medicine,  after  40  years,  has  made  graduation  com- 
pulsory in  only  31  of  the  45  States,  and  pharmacy, 
less  a  profession  than  medicine,  will  progress  in  this 
movement  even  more  slowly  than  medicine. 

We  are  well  aware  that  a  large  number  of  phar- 
macists,  perhaps   the   majority   of  pharmacists  in 
many  States,  honestly  fail  to  see  the  necessity  of 
pharmaceutical  education.    Space  is  not  provided  us 
here  for  an  adequate  argument,  but  we  desire  to 
predict,  in  concluding  this  editorial,  that  the  ne\ 
Congressional  pure  food  and  drug  law  will  be  fol- 
lowed by  similar  legislation  in  the  States,  and  thai 
such  legislation  is  only  one  of  a  number  of  agencies 
which  will  result  in  holding  the  pharmacist  to  a] 
stricter  accountability  in  the  future  than  has  been] 
imposed  upon  him  in  the  past.     In  the  Commercial] 
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'ection  of  the  A.  Ph.  A.,  at  the  Indianapohs  meet- 
ing, much  concern  was  expressed  over  recent  board- 
of-health  examinations  of  goods  purchased  in  drug 
stores,  and  the  inevitable  conclusion  was  reached 
that  in  law  and  practice  the  pharmacist  is  responsible 
for  the  character  of  his  supplies,  whoever  makes 
them,  or  wherever  they  may  be  purchased. 

Does  not  this  indicate  a  growing  need  for  a  better 
^^ientific  training  and  a  higher  degree  of  education  ? 

^VHE  GRADUATION  PREREQUISITE  NOT  FOR 

^K  CLERKS. 

^P  One  proposition  was  advanced  at  the  Indianapolis 
1    meeting  of  the  A.  Ph.  A.  last  month  which  we  were 

!  glad  to  see  meet  its  Waterloo.  Professor  Oldberg's 
admirable  series  of  provisions,  outlining  the  require- 
ments for  registration  which  should  be  uniformly 
established  everywhere  as  soon  as  practicable,  were 
under  discussion,  and  an  amendment  was  offered  to 

I  proposition  3  which  would  have  imposed  one  year 
of  work  in  a  pharmaceutical  school  upon  assistant 
pharmacists.  Professor  Gregory  aptly  dubbed  this 
"a  plan  for  the  elimination  of  the  drug  clerk  from 
American  pharmacy,"  and  after  a  half-hour  of 
warm  debate  it  was  defeated  by  a  large  majority. 

If  there  is  any  one  legend  writ  large  in  the  move- 
ment for  higher  education  in  pharmacy  it  is  this: 
We  must  go  slowly  and  advance  no  faster  than  the 
conditions  warrant,  and  no  further  than  the  devel- 
opment of  sentiment  permits.  And  we  should  also 
remember  one  other  thing:  compulsory  education 
in  a  pharmaceutical  school  must  not  be  imposed  upon 
assistants  until  it  has  been  imposed  many  years  upon 
proprietors.  Let  us  take  one  step  at  a  time.  Let 
us  permit  conditions  to  shape  themselves  about  one 
change  before  we  enter  the  next. 

And  then,  too,  as  Professor  Gregory  pointed  out, 
the  establishment  of  a  collegiate  requirement  for 
assistants  would  at  first  increase  the  stringency  of 
the  drug-clerk  market.  So  far  the  graduation  pre- 
requisite movement  has  been  proposed  for  proprie- 
tors only:  let  it  stop  with  that  for  the  present  and 
even  for  several  years  to  come.  In  time,  of  course, 
higher  standards  in  pharmacy  will  attract  good  men 
to  the  calling  and  will  thus  mean  more  and  better 
material  instead  of  less,  but  this  condition  will  not 
be  fully  realized  until  the  profession  has  gradually 
undergone  the  changes  which  increasing  standards 
will  bring  about. 
Meanwhile  it  is  perhaps  worth  pointing  out  that 


the  graduation  prerequisite  for  proprietors,  while 
primarily  in  the  interests  of  the  public  health,  will 
incidentally  result  in  benefit  to  pharmacists  as  a 
class.  It  will  reduce  competition  and  decrease  the 
number  of  new  stores.  Bearing  this  in  mind,  it  is 
difficult  to  understand  the  attitude  of  many  pharma- 
cists who  are  opposed  to  prerequisite  legislation  on 
selfish  grounds. 


THE  PROBLEM  OF  DRUG-CLERK  SCARCITY 
SOLVED. 

The  reference  in  the  preceding  editorial  to  the 
stringency  in  the  drug-clerk  market  suggests  the 
statement  that  a  solution  of  this  troublesome  prob- 
lem was  presented  at  the  Indianapolis  meeting. 
What  was  it?  Employ  women  prescriptionists  and 
clerks ! 

Peans  of  praise  to  the  woman  in  pharmacy  were 
sung  by  many  voices  in  the  Commercial  Section. 
Chairman  Henry  P.  Hynson,  who  is  a  gallant  if 
there  ever  was  one,  and  who,  had  he  lived  in  the 
middle  ages,  would  have  buckled  on  armor  and  hel- 
met in  defense  of  the  wrongs  of  womankind — Chair- 
man Hynson  it  was  who  arranged  for  a  discussion 
on  the  merits  of  what,  in  the  new  spelling,  might  be 
called  feminine  farmacy. 

Miss  Charlotte  E.  Stimpson,  Ph.G.,  a  successful 
prescriptionist  in  Chicago,  read  an  interesting  paper 
on  "Women  as  Dispensers  and  Unpharmaceutically 
Trained  Saleswomen."  In  it  Charles  R.  Sherman, 
the  well-known  member  of  a  large  retail  firm  in 
Omaha,  was  quoted  as  saying  that  for  years  he  had 
employed  women  in  nearly  all  the  departments  of 
his  business  with  entire  satisfaction.  Afterwards, 
on  the  floor,  Mr.  Sherman  corroborated  this  state- 
ment and  gave  in  detail  a  number  of  experiences 
which  bore  testimony  to  the  value  of  women  in  the 
store. 

Many  other  druggists  supported  these  views  with 
considerable  enthusiasm.  Dr.  W.  C.  Alpers  made 
the  point  that  women  are  not  so  restless  and  ambi- 
tious as  men,  and  cause  the  proprietor  less  trouble 
and  annoyance.  S.  A.  D.  Sheppard  said  that  for 
years  his  sister  had  been  his  "right-hand  man"  in 
the  store.  Professor  Hallberg  testified  that  in  his 
classes  women  had  almost  always  been  the  better 
students  and  had  excelled  in  application  and  earnest- 
ness. Mr.  Sherman,  who  adds  membership  in  the 
Nebraska  Board  of  Pharmacy  to  his  other  accom- 
plishments, declared  that  the  women  candidates  be- 
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fore  the  board  were  as  a  rule  more  successful  than 
the  men. 

Chairman  Hynson,  not  to  be  outdone  by  the  other 
speakers,  arose  at  this  point  to  give  his  experience. 
He  had  one  young  lady  who 'was  employed  chiefly 
in  tying  up  packages,  and  who  could  do  the  work 
much  more  neatly  than  men  with  their  bungling 
fingers.  He  had  another  who  was  very  satisfactory 
as  a  stock  clerk.  Then  Professor  Caspari  brought 
smiles  of  appreciation  to  the  faces  of  the  women 
pharmacists  in  the  room,  and  caused  his  auditors 
to  clap  their  hands  loudly,  by  insisting  that  women, 
when  they  do  the  same  work  as  men,  and  equally 
well  or  better,  should  receive  the  same  pay. 

But  it  was  reserved  for  a  pharmaceutical  wit  from 
Michigan  to  give  the  most  convincing  experience  of 
the  evening.  He  sang  the  praises  of  a  woman  who 
had  acted  in  the  triple  capacity  of  bookkeeper, 
cashier,  and  stock  clerk.  She  had  done  more  work 
than  three  men— had  done  so  much,  indeed,  that 
her  health  had  broken  down.  He  had  paid  her  the 
munificent  salary  of  $10  a  week,  and  the  man  who 
succeeded  her  had  demanded  $18  and  had  done  less 
than  half  the  work.  The  woman  was  at  the  present 
time  restored  to  health  and  was  back  again  on  deck. 
"Do  you  pay  her  more  now?"  asked  Dr.  Alpers  as 
soon  as  the  laughter  subsided.  "I  expect  to  raise 
her  salary  next  week,"  was  the  serio-comic  reply 
that  provoked  another  round  of  laughter. 

The  Section  was  so  convinced  of  the  value  of 
women  in  pharmacy  that  a  resolution  was  passed, 
and  afterwards  approved  by  the  General  Associa- 
tion, declaring  that  if  wider  employment  were  given 
to  women,  and  more  women  encouraged  to  enter 
pharmacy  and  graduate  in  regular  order  from  the 
schools,  relief  would  be  found  in  large  measure 
from  the  stringency  in  the  drug-clerk  market.  That 
this  is  sound  economic  doctrine  cannot  be  gainsaid. 
We  recommend  it  heartily  to  the  pharmacists  par- 
ticularly in  those  States  and  sections  where  there 
seems  to  be  an  insufficient  supply  of  clerks. 


A  Utah  physician,  complaining  before  the  State 
pharmaceutical  association  of  the  patent-medicine 
evil,  proposed  as  a  remedy  the  formation  of  a  joint 
stock  manufacturing  company  by  the  druggists  of 
the  State,  this  concern  to  manufacture  a  line  of 
twenty-five  proprietary  articles  after  approved  for- 
mulas for  sale  in  the  pharmacies  of  the  common- 
wealth. 


THE  OBSERVER'S  COLUMN. 


The  Observer  never  walks  into  one  particular 
store  that  he  might  mention  without  a  grievous 
heartache.  It  is  positively  sinful  the  way  that 
store  wastes  the  opportunities  heaped  upon  it  by  a 
kind  fate.     Dear!  dear!  it  is  simply  awful! 

Such  a  location  isn't  enjoyed  by  one  neighbor- 
hood druggist  in  a  thousand.  The  store  has  a 
corner  on  the  leading  residence  street  in  the  city. 
It  is  one  of  the  best  situations  on  the  street  at  that, 
and  there  isn't  another  pharmacy  for  half  a  mile 
^up  or  down.  Wealthy  homes  and  well-filled 
apartment  houses  are  all  about,  and  the  side  streets 
are  well  populated  with  the  solid  and  substantial 
"middle    class." 

What    a    chance ! 

A  live,  aggressive'  druggist  would  take  hold  of 
the  store  and  in  two  or  three  years  build  up  a 
prosperous  business  netting  him  $3500  or  $4000 
a  year  clear  of  all  expenses.  The  Observer  is 
hugely  mistaken  if  the  present  owner  gets  $1200 
out    of    it. 

The  Observer  walked  into  the  store  recently  and 
was  more  than  struck  with  the  dead-and-alive  ap- 
pearance of  it.  The  windows,  though  admirably 
adapted  for  display  purposes,  contained,  as  usual,  ab- 
solutely nothing  but  a  large  patent  medicine  "cut- 
out" which  had  been  there  as  long  as  the  Observer 
could  remember.  Fly-specked  and  forlorn  it 
looked,  and  if  gifted  with  speech  it  would  have 
pleaded  piteously  for  a  rest. 

Inside  the  store  there  were  no  counter  displays 
of  any  sort  or  kind — no  placards — no  anything  to 
attract  the  attention  and  suggest  a  purchase.  The 
Observer,  waiting  to  buy  a  cigar,  heard  a  customer 
ask  for  some  extract  of  vanilla;  she  was  told  that 
they  were  "all  out,"  and  that  a  pint  which  had 
been  ordered  of  the  jobber  in  the  morning  had  not 
yet  been  delivered.  This  incident  at  once  sug- 
gested five  things  to  the  Observer's  mind : 

1.  Waiving  the  question  as  to  whether  one 
ought  himself  to  make  so  common  an  article  as  tinc- 
ture of  vanilla, 

2.  Here    was   a    druggist    who    had    manifestl 
worked  up  an  insignificant  sale  on  the  product-^ 
else  a  pint  at  a  time  would  not  have  satisfied  hi 
requirements. 

3.  He  bought  such  small  quantities  that  the  cost 
was  great  and  the  profit  slight. 
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He  committed  the  unpardonable  sin  of  being 
t"  of  a  thing  so  frequently  in  demand. 

He  made  no  effort  to  hold  his  customer  by 
ing  her  that  he  would  at  once  send  for  what 
she  wanted  and  deliver  it  to  her  house  without 
delay. 

A  minute  later,  while  the  Observer  was  lighting 
his  cigar,  some  one  came  in  and  asked:  "What  is 
good  for  a  cold?"  Did  the  druggist  have  his  own 
remedy  to  hand  out?  No,  oh,  no!  He  ran  over 
the  list  of  available  "patents,"  and  finally  one  was 
selected  which  the  customer  thought  would  do. 

Not  a  single  home-made  or  home-labeled  spe- 
cialty in  the  store — not  one!  This  might  be  ex- 
cused if  the  druggist  had  a  large  prescription  trade 
and  feared  to  displease  his  physicians,  but  the  Ob- 
server thinks  the  last  prescription  dispensed  in  the 
store  must  have  been  for  a  patient  who  died  "befo' 
de  wah." 

"Do  you  ever  do  any  advertising?"  casually 
asked  the  Observer,  as  he  pufifed  away  on  his  cigar. 

"No" — and  then  there  was  silence  for  a  minute. 
"Don't  believe  in  advertising.  Just  a  waste  of 
money.  I've  been  here  for  15  years  and  every- 
body knows  it.     What's  the  use  of  telling  'em?" 

Well,  there  is  no  need  for  the  Observer  to  go  on 
mentioning  opportunity  after  opportunity  which 
this  store  permits  to  go  to  seed.  By  systematic 
advertising,  by  a  large  and  well-assorted  stock,  by 
courteous  and  obliging  service,  by  good  window 
and  counter  displays,  by  working  up  a  telephone- 
order  and  messenger-delivery  business,  by  going 
after  and  securing  both  the  custom  and  the  pre- 
scriptions of  physicians,  by  having  a  line  of  good- 
selling  and  profitable  specialties,  by  purchasing  in 
large  quantities  wherever  possible,  by  taking  ad- 
vantage of  cash  discounts — by  these  and  numerous 
other  live,  modern  methods  a  handsome  business 
could  be  established  on  this  favorable  comer. 

But  not  one  of  these  methods  is  ever  employed. 
The  store  pins  its  faith  to  one  process:  simply  wait 
on  the  customer  when  he  comes  in;  give  him  what 
he  wants  if  you  have  it;  if  you  haven't  got  it  tell 
him  so;  and  then  sit  down  and  rest  your  weary 
bones  before  you  are  compelled  to  go  through  the 
motions  again  with  another  customer. 

The  Observer  has  only  one  consolation — this 
store  is  not  located  in  his  own  beautiful  "City  of 
the  Straits,"  although  there  are  unfortunately 
many  like  it  throughout  the  country. 


THE  MONTH. 


^«B  ™„^«  .^^^^     Much  interest  was  manifested  last 

THE  PURE-FOOD  ...  ,        ,     . 

HEARiNQs  IN  mouth  m  the  hearmgs  held  in 
NEW  YORK.  j^g^  York  City  by  a  govern- 
mental commission  of  three  members  charged  with 
the  duty  of  formulating  rules  and  regulations  for 
the  administration  of  the  new  congressional  pure 
food  and  drug  law.  The  members  of  the  Com- 
mission are  Dr.  H.  W.  Wiley,  James  L.  Gerry,  and 
S.  N.  D.  North,  representing  the  Departments  of 
Agriculture,  the  Treasury,  and  Commerce  and 
Labor.  The  various  branches  of  the  drug  trade 
were  ably  represented  at  the  hearings.  Dr.  John 
M.  Francis  presented  a  brief  on  behalf  of  sixteen 
of  the  leading  pharmaceutical  manufacturers. 
George  L.  Douglass,  counsel  for  the  Proprietary  As- 
sociation of  America,  appeared  in  the  interests  of 
that  organization.  M.  N.  Kline,  of  Philadelphia, 
chairman  of  the  Committee  on  Legislation  of  the 
N.  W.  D.  A.,  looked  after  the  welfare  of  the  job- 
bers in  general,  while  the  New  York  wholesalers 
were  represented  by  Dr.  William  J.  Schieffelin.  The 
food  and  liquor  interests  were  of  course  properly 
represented,  and  altogether  it  may  be  easily  under- 
stood that  an  immense  amount  of  ground  was  cov- 
ered in  the  five  days  consumed  by  the  hearings. 

*     *     * 

Three  points   in  particular  were 
.3"n1^.^I^?!m       raised  which  are  of  special  interest 

IN  PARTICULAR.  /jx-n/ri 

to  the  drug  trade:  (1)  Much 
was  said  about  the  extreme  difficulty  of  arriving  in 
any  particular  case  at  the  exact  content  of  alcohol. 
The  brief  of  the  manufacturing  pharmacists  sug- 
gested that  a  latitude  of  at  least  three  per  cent  be 
permitted.  (2)  The  Commission  read  a  tentative 
ruling  that  the  content  of  alcohol  and  narcotics 
should  be  stated  in  type  not  larger  than  long 
primer  capitals,  but  Attorney  Douglass  declared 
with  force  that  the  Commission  had  no  power  to 
make  a  ruling  which  would  in  effect  constitute  an 
extension  of  the  law.  He  was  of  the  opinion  that 
no  regulation  could  be  established  with  respect  to 
the  size  of  type  or  its  arrangement  on  the  label. 
(3)  The  brief  of  the  pharmaceutical  manufacturers 
declared  many  of  the  assay  processes  and  standards 
in  the  new  Pharmacopoeia  to  be  "irrational  and 
wholly  impracticable,"  and  asked  that  the  provisions 
of  the  U.  S.  P.  be  consequently  interpreted  "in  the 
spirit  rather  than  by  the  letter."    Much  was  indeed 
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said  on  the  latter  point,  and  considerable  approval 
was  felt  of  a  suggestion  by  Dr.  Schieffelin  that  sup- 
plemental notes  to  the  Pharmacopoeia  be  issued  from 
time  to  time  as  changes  in  standards  or  methods  are 
seen  to  be  necessary. 


One  of  the  knotty  problems  that" 
i!^«f  vn'J^\'?c«      will  arise  under  the  operations  of 

the  new  congressional  pure  food 
and  drug  law  refers  to  prescriptions.  It  seems  that 
a  strong  effort  was  made  to  exempt  prescriptions 
from  the  jurisdiction  of  the  act  while  the  measure 
was  going  through  Congress,  but  for  some  reason 
difficult  to  understand  the  attempt  proved  unsuc- 
cessful. Consequently  the  labeling  clause  affects 
prescriptions  as  it  does  every  other  form  of  medica- 
ment. The  content  of  alcohol,  opium,  morphine, 
cocaine,  heroin,  cannabis  indica,  chloroform,  chloral 
hydrate,  acetanilide,  and  eucaine  must  be  stated 
upon  the  label.  Of  course  it  is  to  be  understood 
that  the  law  affects  interstate  traffic  only,  and  that 
no  prescription,  and  no  medicament  of  any  kind,  is 
involved  unless  it  is  sent  from  one  State  into  an- 
other; although  an  important  qualification  to  this 
statement  is  this,  that  the  act  applies  directly  to  the 
internal  affairs  of  the  District  of  Columbia  and  all 
of  the  Territories.  Any  prescription  dispensed  in 
the  District  of  Columbia  or  the  Territories,  or  dis- 
pensed in  one  State  and  delivered  across  the  border 
into  another,  must,  if  it  contain  any  of  the  stipu- 
lated substances,  indicate  their  content  on  the  label. 
The  observance  of  this  requirement,  it  is  quite  need- 
less to  say,  will  in  many  instances  cause  a  good  deal 
of  trouble  and  annoyance,  not  to  speak  of  the  ex- 
treme difficulty  that  will  be  found  in  some  cases  in 
being  exact  as  to  the  percentage  or  quantity  of  alco- 
hol in  a  mixture. 


It  is  quite  generally  believed  that 
labeling'S.ause.    ^h^  congressional  pure  food  and 

drug  bill  will  be  followed  more  or 
less  closely  by  enactments  in  many  of  the  States 
during  the  next  few  years.  In  at  least  two  States, 
indeed,  this  result  has  already  been  realized — in 
Georgia  and  Louisiana.  We  have  not  the  Louisiana 
statute  available,  but  the  Georgia  law,  lying  before 
us  in  part;  is  seen  to  contain  a  labeling  clause  which 
is  almost,  a  duplicate  of  that  found  in  the  congres- 
sional act.  There  is,  however,  one  important  dif- 
ference— and  a  difference  that  will  prove  agreeable 


to  the  drug  trade.  The  preparations  of  the  U.  S.  P. 
and  the  N.  F.  are  exempted  from  the  necessity  of 
having  their  content  of  alcohol  stated.  An  effort 
was  made  in  Congress  to  have  a  similar  exemption 
incorporated  in  the  national  law ;  it  was  actually  in- 
corporated at  one  time  during  the  history  of  the 
bill,  but  was  afterwards  stricken  out.  Whether  the 
Georgia  law  is  likewise  agreeable  to  the  drug  trade 
in  exempting  physicians'  prescriptions  from  the 
operation  of  the  act,  we  are  not  able  to  state.  At 
any  rate,  these  two  points  should  be  borne  in  mind 
by  pharmacists  in  States  where  similar  pure  food 
and  drug  legislation  may  be  proposed  during  the 
next  few  years. 


A  DRASTIC 


Meanwhile  a  good  deal  of  interest 
MASSACHUSETTS     has  bccn  aroused  by  a  law  enacted 
LAW.  i^y  |.j^g   Massachusetts  legislature 

at  the  last  session.  It  is  a  peculiar  combination  of  a 
labeling  law  and  an  anti-narcotic  measure.  The 
content  of  alcohol  must  be  stated  upon  the  package 
of  all  "proprietary  or  patent  medicines"  which  con- 
tain this  substance  in  excess  of  the  amount  shown 
to  be  necessary  by  the  U.  S.  P.  or  the  N.  F.  as  a 
solvent  or  preservative.  The  content  of  opium,  mor- 
phine, heroin,  or  chloral  hydrate  must  be  stated, 
provided  the  package  contains  more  than  two 
grains  of  opium,  more  than  ^4  grain  of  morphine, 
more  than  1/16  grain  of  heroin,  or  more  than  8 
grains  of  chloral  hydrate  in  each  fluid  or  avoirdu- 
pois ounce.  If  the  article  contains  cocaine  or  any 
of  its  salts,  or  alpha  or  beta  eucaine,  or  any  syn- 
thetic substitute  of  these,  its  sale  shall  not  be  per- 
mitted at  all — this  provision  being  the  most  drastic 
that  has  yet  found  entrance  into  any  similar  mea- 
sure. One  section  of  this  Massachusetts  law  is  in 
the  nature  of  a  general  anti-cocaine  enactment,  and 
restricts  the  sale  of  cocaine  and  alpha  or  beta  eu- 
caine to  the  prescriptions  of  physicians,  dentists,  or 
veterinary  surgeons.  So  far  as  the  interdiction  of 
the  sales  of  cocaine-bearing  or  eucaine-bearing  pro- 
prietaries are  concerned,  no  particular  patent  is  to 
be  involved  until  the  State  Board  of  Health  has 
formally  placed  the  article  upon  the  tabooed  list. 


A  SIGNIFICANT 
RESOLUTION. 


While  we  are  discussing  this  sub- 
ject of  narcotic  selling,  it  is  ex- 
ceedingly significant  to  note  the 
passage  of  a  resolution  at  a  recent  meeting  of  the 
Northern  Ohio  Druggists'  Association  in  Cleveland. 
We  present  it  without  comment;  it  explains  itself: 
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Whereas,  We  understand  that  a  Cleveland  druggist,  whose 
certificate  as  a  registered  pharmacist  has  been  revoked  by  the 
State  Board  of  Pharmacy  by  reason  of  his  conviction  in  the 
police  court  on  the  charge  of  selling  cocaine,  has  appealed 
from  the  decision  of  the  Board  of  Pharmacy  to  the  Governor 
and  the  Attorney-General ;  and 

Whereas,  We,  the  members  of  the  Northern  Ohio  Drug- 
gists' Association,  wish  to  express  our  hearty  condemnation 
of  the  pernicious  traffic  in  this  seductive  drug,  and  to  register 
our  emphatic  denial  of  the  intimations  of  the  public  press  to 
the  effect  that  "cocaine  can  be  purchased  in  any  drug  store ;" 
and 

Whereas,  said  druggist,  in  common  with  all  other  phar- 
macists of  Ohio,  was  warned  by  the  State  Board  of  Pharmacy 
that  future  offenses  of  this  character  would  be  punished  by 
revocations  of  the  certificates  of  registration ; 

Be  it  therefore  Resolved,  That  we  earnestly  request  the 
Governor  and  the  Attorney-General  of  the  State  of  Ohio  to 
uphold  the  State  Board  of  Pharmacy  in  its  commendable 
effort  to  rid  the  practice  of  pharmacy  of  those  who  thus 
prostitute  their  calling;  and  that  we  urge  the  Governor  and 
the  Attorney-General  to  refuse  the  offending  druggist  the 
relief  he  asks,  thus  making  him  an  example  of  the  fate  that 
should  overtake  all  pharmacists  who  betray  their  sacred  trust. 


REPLY  OF  THE 

N,  A.  R.  D.  TO  THE 

QOVERNMENT. 


The  N.  A.  R.  D.  has  filed  its  for- 
mal answer  to  the  charge  of  the 
government  in  the  so-called  "drug 
trust"  case.  The  answer  affords  a  glimpse  of  what 
the  defense  of  the  N.  A.  R.  D.  is  to  be.  It  is  held 
that  the  association  and  its  locals  are  not  engaged  in 
interstate  commerce  and  do  not  therefore  come  un- 
der the  jurisdiction  of  the  national  government.  It 
is  furthermore  declared  that  the  allegations  in  the 
bill  of  complaint  are  insufficient  to  show,  even  if  the 
association  were  involved  in  interstate  commerce, 
that  any  contract,  combination,  or  conspiracy  in 
restraint  of  trade  had  been  entered  into  by  the 
N.  A.  R.  D.  and  its  members.  "If,  therefore,  the 
defendants  were  not  engaged  in  interstate  or  for- 
eign commerce,  and  had  not  entered  into  any  con- 
spiracy in  restraint  of  such  commerce,  then  the 
publication  of  the  'aggressive  cutters'  list'  was  not 
a  violation  of  the  Sherman  law."  The  N.  W.  D.  A. 
has  also  filed  a  demurrer  to  the  government's  bill  of 
complaint,  the  chief  points  of  which  are  that  the 
court  has  no  jurisdiction  over  non-resident  defend- 
ants, that  the  bill  is  multifarious,  and  that  the 
charges  of  conspiracy  are  too  indefinite.  With  the 
demurrers  all  filed,  the  court  will  soon  be  ready  to 
go  ahead  and  either  accept  or  reject  them,  where- 
upon the  case  will  be  brought  to  a  close  or  be  made 
to  continue  on  its  course. 


Meanwhile    the    "N.    A.    R.    D. 

A  DECISION  BEARING    aT^^--,^"    •  •  -j         li 

ON  THE  CASE.  ^otcs  IS  cxprcssmg  Considerable 
satisfaction  over  the  recent  de- 
cision of  Justice  Stafford  of  the  District  Supreme 
Court  in  Washington  city.  The  Justice  held  that 
it  was  not  illegal  to  place  an  individual's  name  on 
an  "unfair  list,"  and  that  organized  labor  had  a 
right  to  patronize  whom  it  pleased  and  to  induce  as 
many  persons  as  it  can  to  cease  dealing  with  any 
particular  merchant.  John  Bender,  a  retail  dealer, 
had  invoked  the  aid  of  the  court  to  prevent  a  local 
labor  union  from  interfering  with  his  business.  The 
court  said  in  part :  "After  all,  this  is  only  a  ques- 
tion of  individual  liberty.  It  is  such  a  principle  that 
the  plaintiff  invokes,  and  it  is  on  such  a  principle 
that  the  defendants  rely  for  their  defense.  The 
plaintiff  has  a  right  to  conduct  his  business  in  his 
own  way  without  coercion,  without  intimidation, 
exactly  as  he  shall  conclude  it  is  for  his  own  interest 
to  act.  The  defendants  jointly  and  severally  are 
entitled  to  the  same  privilege.  They  have  a  right 
to  patronize  whom  they  will  and  to  withhold  their 
patronage  from  whom  they  will.  So  long  as  all 
parties  are  left  free  to  follow  their  own  choice  as 
they  decide  that  their  self-interest  dictates,  it  seems 
to  the  court  that  there  has  been  no  infringement 
upon  the  personal  liberty  of  any  one." 


WILL  FIGHT  FOR     ^"  ^^^^  scctions  of  the  country, 
THE  CONTRACT      howcver,   there   is  a  strong  dis- 
^^f^'  position  on  the  part  of  the  local 

drug  organisations  to  abandon  the  tripartite  plan 
in  part  or  in  whole,  and  to  place  more  and  more 
dependence  upon  the  direct-contract  and  serial- 
numbering  plan.  We  observe,  for  instance,  that  the 
delegates  of  certain  eastern  associations,  notably 
those  of  the  Philadelphia  and  New  York  bodies, 
have  been  instructed  to  work  energetically  for  an 
extension  of  the  contract  plan  at  the  Atlanta  con- 
vention. The  following  resolution  was  passed  by 
the  Philadelphia  association  at  a  recent  meeting,  and 
a  similar  one  is  also  to  be  found  on  the  minutes  of 
the  M.  A.  R.  D.  in  New  York : 

Whereas,  Various  plans  of  marketing  goods  have  been 
tried  and  proved  ineffective,  and  whereas  the  direct-contract 
serial-numbering  plan,  having  proved  to  be  both  effective  and 
satisfactory  to  the  retail  drug  interests;  and  whereas,  the 
National  Association  of  Retail  Druggists  is  an  organization 
composed  exclusively  of  retail  druggists,  and  believing  that 
these  plans  have  benefited  the  wholesale  druggists  at  the 
expense  of  the  retailers,  therefore,  be  it 
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Resolved,  That  we  heartily  indorse  the  direct-contract 
serial-numbering  plan  and  recommend  it  to  all  manufacturers 
of  proprietary  medicines  for  their  favorable  consideration. 

Resolved,  That  we  indorse  no  plan  other  than  the  direct- 
contract  serial-numbering  plan ;  that  our  policy  shall  be  to 
protect  the  interests  of  the  retail  druggists  and  the  public  only. 


Despite  the  complaints  made  to 
'"coMm'jrATioi';''"  Attorney-General  Moody  regard- 
ing the  meeting  of  the  peppermint 
growers  in  Kalamazoo,  the  conference  was  per- 
mitted to  convene  and  adjourn  in  due  time  without 
interference.  A  branch  of  the  "American  Society 
of  Equity"  was  formally  organized,  and  the  mem- 
bership comprises  about  50  peppermint  growers  in 
Michigan  and  Indiana — these  two  States,  indeed, 
containing  most  of  the  peppermint  acreage  of 
America.  It  was  decided  by  the  growers  to  hold 
their  peppermint  oil  for  a  minimum  price  of  $2.75 
to  $3  a  pound.  The  ruling  price  now  ranges  be- 
tween $1.85  and  $2.10.  The  general  organizer  of 
the  American  Society  of  Equity  defended  the  move 
on  the  ground  that  it  was  the  only  way  in  which 
peppermint  growers  could  secure  equitable  prices  for 
their  products.  The  middleman,  he  said,  got  more 
than  his  just  share  of  the  profits,  and  by  virtue  of 
conditions  was  able  to  dictate  prices  that  the  grower 
would  have  to  accept.  The  growers  were  merely 
acting  in  self-defense. 


The  house  of  H.  K.  Wampole  & 
"^"^'dbx^!^^'^     Co.    lost    its    leading   spirit    last 

month  under  most  distressing  cir- 
cumstances. The  body  of  Henry  K,  Wampole  was 
found  in  the  North  River  near  New  York,  and 
whether  Mr.  Wampole  had  voluntarily  ended  his 
life  or  accidentally  fallen  into  the  water  it  is  impos- 
sible to  know.  It  seems  that  he  had  been  suffering 
from  a  progressive  mental  breakdown  for  some 
years,  and  that  his  trouble  was  greatly  aggravated 
by  the  recent  defalcation  of  Henry  M.  Brick,  the 
manager  of  the  Canadian  branch  of  the  house  in 
Perth.  Mr.  Wampole  had  trained  Brick  in  his  own 
office  and  had  been  greatly  attached  to  him.  Last 
month  Mr.  Wampole  was  being  taken  to  a  sani- 
tarium in  the  Adirondacks,  but  while  in  New  York 
en  route  he  slipped  away  and  disappeared  from  the 
two  physicians  who  were  with  him.  His  body  was 
found  in  the  North  River  several  days  later. 


The     world-wide     activities     of 

'^"'^'"^  HOUSE."  Pa^k^'  D^vis  &  Co.  were  well 
illustrated  last  month.  E.  G, 
Swift,  the  general  manager  of  the  corporation,  re- 
turned from  one  foreign  trip  in  the  interests  of  the 
house,  and  the  next  week  Frank  G.  Ryan,  the  vice- 
president  and  secretary,  started  on  another  tour  of 
similar  import.  Mr.  Swift  spent  three  months  in 
Great  Britain  and  on  the  Continent  of  Europe,  mak- 
ing his  headquarters  at  the  London  branch  and 
laboratories  of  the  house.  Mr.  Ryan  sailed  directly 
for  Japan,  and  is,  we  believe,  to  devote  himself  par- 
ticularly to  the  interests  of  the  corporation  in  that 
country  and  in  China.  He  will  also  visit  India, 
where  a  branch  of  Parke,  Davis  &  Co.  is  maintained 
at  Bombay.  During  the  recent  Russo-Japanese 
conflict  Parke,  Davis  &  Co.  occupied  the  unique 
position  of  having  branch  houses  in  the  countries  of 
both  combatants. 


Dr.  Darlington,  the  Commissioner 
"'^''"Vew  YORK,     of    Health    in    New    York    City. 

caused  something  of  a  sensation 
last  month  by  declaring  that  72  per  cent  of  the 
drugs  distributed  in  the  city  were  impure.  Ten 
thousand  samples  procured  from  jobbers,  and  after- 
wards examined,  were  claimed  to  furnish  the  basis 
for  this  statement.  Of  course  there  is  a  screw  loose 
somewhere — such  a  condition  of  things  is  not  pos- 
sible! For  one  thing,  it  is  doubtless  the  fact  that 
only  those  classes  of  goods  were  examined  which 
are  particularly  susceptible  to  adulteration  on  the 
one  hand,  and  on  the  other  to  deterioration  in  qual- 
ity upon  standing.  Perhaps,  too,  as  some  persons 
have  declared,  the  analysts  of  the  New  York  Board 
of  Health  were  in  error  in  at  least  some  instances. 


After  several  months  of  disorganization  a  sched- 
ule has  been  formulated  in  Boston  and  accepted  by 
the  cutting  fraternity.  About  100  articles  are 
named,  and  the  prices  for  dollar  goods  range  be- 
tween 71  and  73  cents  on  an  average.  The  schedule 
proposed  last  spring,  and  the  refusal  of  which  at 
that  time  by  the  cutters  caused  all  the  trouble  which 
has  since  been  experienced,  fixed  the  price  of  $1 
goods  at  79  cents,  with  a  considerable  number  of 
exceptions  below  that.   • 


I 


Group  picture  of  some  of  the  A.  Ph.  A.  members  in  Indianapolis. 


THE  MEETING  OF  THE  A.  PH.  A. 

Held  at  Indianapolis   Last  Month— An  Editorial  Commentary  and  Review  —  Regulations  for  Uniform 
Licensure  Adopted  by  a  Joint  Conference  of  the  Boards  and  the  Colleges — Missouri  Fights 
Against  the  One-year  High  School  Requirement — The  Boards  Prove  Refractory — 
Assay   Methods   of  the   U.  S.  P.  Under   Fire— Buying  Clubs    Discussed- 
Heated  Debate  Over  the  N.  F Nearly  2000  Members  Now  on 

the  List— A  $25,000  Endowment  Fund  Proposed— Leo 

Eliel  Chosen  President,  and  New  York  City 

Selected  for  the  Meeting  Next  Year. 


The  A.  Ph.  A.  week  is  every  year  becoming  more  and 
more  filled  with  activities  of  various  kinds.  Last  month  at 
the  Indianapolis  meeting  there  were  three  sessions  of  the 
general  association,  two  sessions  each  of  the  five  regular  sec- 
tions, three  or  four  meetings  of  the  National  Association  of 
Boards  of  Pharmacy,  an  equal  number  of  the  Conference 
of  Pharmaceutical  Faculties,  and  a  joint  conference  of  the 
two  latter  organizations — at  least  twenty  sessions  in  all.  This 
meant  that  in  some  instances  meetings  had  to  be  held  in 
different  rooms  at  the  same  time,  and  in  the  future,  as 
the  work  of  the  association  and  its  affiliated  bodies  continues 
to  grow,  concurrent  sessions  will  more  and  more  have  to 
be  resorted  to  if  the  convention  is  to  be  kept  within  the 
limits  of  a  week,  and  if  any  time  at  all  is  to  be  reserved 
for  entertainment. 


A 


PLANS  FOR  REORGANIZATION. 


t  was  realized  at  Indianapolis  that  something  would  have 
to  be  done  to  reorganize  and  systematize  the  work.  A  com- 
mittee was  appointed  to  prepare  a  permanent  schedule  for 
use  at  future  meetings,  and  another  committee  of  five  was 
instructed  to  consider  plans  to  relieve  the  general  sessions 
of  the  great  amount  and  variety  of  business  details  which 
have  always  eaten  up  so  much  time.  Prof.  C.  S.  N.  Hall- 
berg  was  the  author  of  the  latter  idea,  and  his  plan  was 
to  make  the  Council  more  representative  in  character  and 
then  give  it  absolute  authority  to  pass  finally  upon  business 
matters  instead  of  referring  them  for  approval  and  action 
to  the  general  association.  This  is  the  system  which  has 
been  adopted  with  success  during  recent  years  by  the  Ameri- 
can Medical  Association.  Still  further  to  expedite  business 
a  "committee  on  reference  and  resolutions"  was  appointed, 
to  which  it  is  expected  to  refer  all  resolutions  and  many 
reports  for  digestion  and  final  recommendation. 


The  attendance  this  year  was  perhaps  a  little  above  the 
average.  Certainly  the  audiences  at  the  various  sessions  were 
larger  than  usual,  and  a  surprising  percentage  of  new  faces 
was  to  be  seen.  The  total  enrolment  ranged  between  350  and 
400,  including  perhaps  fifty  ladies,  Leo  Eliel,  an  old-school 
pharmacist  of  the  professional  type  in  South  Bend,  Indiana, 
was  elected  president.  There  were  at  least  ten  or  a  dozen 
bids  for  the  next  year's  meeting,  but  New  York  was  finally 
decided  upon,  the  time  being  left  open  for  later  decision. 
New  York  City,  of  course,  covers  a  large  territory,  and  the 
probability  is  that  the  meeting  will  be  held  at  the  Brighton 
Beach  Hotel.    Thomas  P.  Cook  will  serve  as  local  secretary. 

JOINT   MEETING  OF  THE  COLLEGES   AND  THE  BOARDS. 

The  feature  of  the  Indianapolis  meeting  which  consumed 
the  most  time,  and  which,  everything  considered,  was  prob- 
ably the  most  important,  was  the  discussion  of  an  elaborately 
wrought  scheme  of  educational  reform  and' unification  which 
had  sprung  from  the  constructive  brain  of  Prof.  Oscar  Old- 
berg,  dean  of  the  Northwestern  School  of  Pharmacy.  Made 
chairman  last  year  of  a  committee  to  arrange  for  a  joint 
conference  at  Indianapolis  between  the  Association  of  Boards 
and  the  Conference  of  Faculties,  Professor  Oldberg  at  once 
realized  the  opportunity  presented  to  discuss  and  decide  upon  a 
series  of  propositions  looking  towards  more  uniform  require- 
ments throughout  the  country  on  the  one  hand,  and  on  the  other 
aiming  at  a  gradual  and  rational  advance  all  along  the  line. 
For  years  Professor  Oldberg  had  been  urging  that  the 
boards  of  pharmacy  of  the  country  had  considerable  power  to 
advance  educational  standards  in  pharmacy  of  their  own 
voluntary  initiative,  and  he  seized  upon  the  chance  of  getting 
the  boards  and  the  colleges  together  to  talk  over  the  situa- 
tion and  to  agree  upon  a  general  programme  satisfactory  to 
both  parties. 
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The  idea  was  an  alluring  one,  and  it  is  cause  for  regret 
that  it  did  not  work  out  with  entire  success.  But  then  it 
must  be  remembered  that  this  was  the  first  joint  meeting 
of  the  boards  and  the  colleges,  and  that  it  would  be  surpris- 
ing indeed  if  they  could  at  once  find  agreement  at  all  points. 
In   addition   to  being  chairman  of  the   committee   arranging 


In  the  center  of  this  group  stands  Dr.  Oscar  Oldberg,  whose  construc- 
tive scheme  of  educational  reform  was  the  chief  subject  of  consideration 
at  the  Indianapolis  meeting. 

for  the  joint  conference,  Professor  Oldberg  was  also  chair- 
man of  the  Section  on  Education  and  Legislation.  In  the 
latter  capacity  he  brought  his  programme  forward  for  dis- 
cussion in  the  Educational  Section,  and  he  led  off  with  an 
exceedingly  able  and  convincing  address  which  was  in  effect 
an  argument  for  the  adoption  of  the  several  propositions 
comprised  in  his  plan  of  reform.  The  major  portion  of  the 
address  is  printed  elsewhere  in  this  issue  of  the  Bulletin 
and  is  worthy  of  careful  reading.  Practically  the  entire 
two  sessions  of  the  Section  on  Education  and  Legislation 
were  devoted  to  a  discussion  of  this  very  important  subject, 
and  after  heated  debates  upon  two  or  three  of  the  proposi- 
tions, agreement  was  finally  had  upon  the  first  seven  of  the 
following  series  of  provisions : 

REGULATIONS  FOR  LICENSURE. 

1.  All  laws  and  •  regulations  governing  the  licensing  of  pharma- 
cists should  make  due  distinction  between  apprentices,  clerks  and  prin- 
cipals, and  should  establish  definite  minimum  qualifications  and  indi- 
cate the  rights  and  duties  of  each  of  these  classes  of  pharmaceutical 
workers. 

2.  No  person  should  be  licensed  to  practice  as  an  assistant  phar- 
macist who  has  not  attained  the  age  of  twenty-one  years. 

3.  The  pharmaceutical  training  and  experience  required  for  the 
licensing  of  assistant  pharmacists  should  together  occupy  not  less  than 
four  years,  all  of  which  may  consist  of  drug  store  practice,  or  which 
may  consist  of  three  years'  drug  store  practice  and  one  academic 
year's  work  in  a  pharmaceutical  school,  or  of  two  years'  drug  store 
practice  and  two  academic  years*  work  in  a  school  of  pharmacy. 

4.  No  person  should  be  licensed  as  a  registered  pharmacist  and 
given  the  right  to  conduct  a  pharmacy  who  has  not  served  at  least 
two  years  as  an  assistant  pharmacist,  provided,  however,  that  when  any 
licensed  assistant  pharmacist  attends  upon  the  courses  of  instruction 
at  a  school  of  pharmacy,  subsequent  to  the  date  of  his  license  as  such, 
the  time  occupied  by  such  school  attendance  may  be  deducted  from 
that  two  years'  service. 

5.  The  pharmaceutical  college  training  and  drug  store  experi- 
ence required  for  the  licensing  of  registered  pharmacists  should  to- 
gether occupy  not  less  than  five  years,  of  which  not  less  than  three 
years  should  be  drug  store  experience,  and  graduation  from  an  ap- 
proved school  of  pharmacy  should  be  required  of  all  candidates  for 
license  as   registered  pharmacists. 

6.  All  candidates  for  license  to  practice  pharmacy  should  be 
required  to  pass  such  examinations  as  may  in  the  opinion  of  the 
Board  of  Pharmacy  be  deemed  necessary;  but  all  candidates  should  be 
examined  upon  their  ability  to  correctly  read  and  dispense  prescrip- 
tions. 


7.  A  preliminary  general  education  of  not  less  than  one  year's 
satisfactorily  completed  high  school  work,  or  its  educational  equiva- 
lent, should  be  required  as  a  prerequisite  to  the  pharmaceutical  ex- 
perience or  apprenticeship  required  for  license  and  admission  to  phar- 
maceutical  schools. 

8.  In  the  determination  of  the  fitness  of  any  applicant  to  receive 
a  license  to  practice  pharmacy,  all  important  facts  of  his  educational 
history,  practical  experience  and  technical  services  should  be  taken 
into  account,  including  his  preliminary  general  education,  his  special 
education  in  pharmaceutical  and  other  related  technical  schools,  his 
practical  experience  in  pharmacy  and  the  results  of  the  examinations 
he  has  passed,  and  an  average  of  these  several  factors,  each  assigned 
its  appropriate  value,  should  be  adopted  as  the  passing  grade. 

9.  Definite  and  uniform  conditions  of  efficiency  should  be  adopted, 
which  all  pharmaceutical  schools  must  comply  with  in  order  to  re- 
ceive recognition  by  the  Boards  of  Pharmacy  in  all  cases  where  stu- 
dents and  graduates  of  such  schools  receive  credit  in  any  form  for  the 
courses  they  have  completed,  or  for  the  time  of  attendance  at  such 
schools,  these  conditions  of  efficiency  to  be  made  public  and  to  be 
applied  equally  to  all  schools.  The  conditions  of  efficiency  prescribed 
for  the  recognition  of  schools  of  pharmacy  should  relate  solely  to 
matters  affecting  the  character  of  their  educational  work. 

10.  Special  education  for  the  practice  of  pharmacy  is  in  this  age 
a  necessity  and  should  as  rapidly  as  possible  be  made  compulsory,  and 
the  rules  of  the  Boards  of  Pharmacy  should  be  such  as  to  promote 
and  encourage  it  in  all  practicable  ways. 

11.  A  syllabus  of  pharmacy  examinations  should  be  prepared  which 
shall  indicate  the  subjects  to  be  included  in  the  Board  examinations  as 
well  as  in  the  courses  of  instruction  in  the  pharmaceutical  schools,  with 
the  view  to  the  attainment  of  a  reasonably  uniform  standard  of  mini- 
mum requirements  which  may  be  adopted  by  all  boards  and  schools. 

12.  A  national  committee  on  examination  questions  should  be  ap- 
pointed by  the  National  Association  of  Boards  of  Pharmacy,  which 
committee  should  consist  of  ....  members,  including  experienced 
specialists  in  the  subjects  mentioned  in  the  Syllabus  of  Pharmacy  Ex- 
aminations, who  shall  under  the  direction  of  said  association  prepare 
questions  suitable  for  the  examinations  to  be  held  by  such  State 
Boards  of  Pharmacy  as  may  avail  themselves  of  the  services  of  said 
committee. 

13.  We  recommend  to  all  concerned  that  the  foregoing  principles 
and  standards  be  adhered  to  in  any  amendments  to  the  pharmacy  laws 
hereafter  proposed  in  order  that  national  uniformity  may  ultimately  be 
attained.  The  minimum  requirements  indicated,  and  especially  the 
preliminary  general  education,  should  be  increased  from  time  to  time 
as  circumstances  permit.  We  further  strongly  urge  that  the  Boards 
of  Pharmacy  employ  the  discretionary  power  already  theirs  under  the 
existing  laws  to  improve  the  educational  status  of  the  pharmacists  of 
the  future. 

Only  the  first  seven  of  the  foregoing  propositions  were 
passed  upon  by  the  Section  on  Education  and  Legislation, 
for  the  reason  that  time  was  not  afforded  for  the  discussion 
and  adoption  of  them  all.  The  entire  series  was  afterwards 
adopted  by  the  joint  conference  of  boards  and  faculties,  after 
a  long  and  exceedingly  interesting  meeting  lasting  fully  three 


The  Hotel  Claypool,  where  the  meetings  were  held. 

hours.    The  original  propositions,  as  drawn  up  by  Professor| 
Oldberg's  committee,  were  modified  at  many  points,  but  ar« 
given  above  in  the  form  in  which  they  were  finally  adopted. 

THE  ATTITUDE  OF  THE  BOARDS. 

Now  we  reach  the  disappointing  feature  of  the  situation., 
The  Association  of  Boards  met  in  the  evening  of  the  samej 
day  and  undid  much  of  the  work  of  the  joint  conference. 
Several   of   the   propositions   in   the   list   were   tabled  by  an 
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almost  unanimous  vote.  This  fate  was  particularly  meted  out 
to  the  graduation  requirement  for  proprietors,  and  to  the 
preliminary  standard  of  one  year  of  high  school  work.  As 
for  the  latter,  a  grammar  school  requirement  was  decided 
upon  instead.  Disapproval  was  also  expressed  of  provision 
No.  3,  declaring  that  an  assistant  pharmacist  should  have 
four  years  of  experience,  all  of  it  in  the  store,  or  some  of  it 


This  Kroup  was  snapped  just  outside  the  entrance  to  the  Claypool. 
Henry  Heim,  of  Safcinaw,  Michigan,  a  member  of  the  State  Board  of 
Pharmacy,  is  seen  in  the  center.  Beyond  him  Is  the  gray -clad  head  of 
Prof.  T,.  E.  Sayre. 

in  the  college;  and  the  minimum  age  limit  of  twenty-one 
years  for  assistant  pharmacists  was  cut  down  to  eighteen. 

It  is  a  little  unfortunate  that  the  Association  of  Boards, 
thinking  itself  unable  to  agree  with  the  Conference  of  Facul- 
ties on  some  of  the  propositions,  did  not  fight  the  issue  out 
on  the  floor  of  the  joint  conference  and  thus  bring  about  a 
compromise  satisfactory  to  both  factions.  Instead  of  that 
the  board  representatives  seemed  to  feel  that  there  was  a 
scheme  afoot  to  capture  them,  body,  boots  and  soul,  and 
they  were  inclined  to  assume  the  position  of  traveling  their 
own  path  and  refusing  to  accept  the  proffered  cooperation. 
At  the  joint  conference  they  had  very  little  to  say,  and  took 
almost  no  part  in  the  proceedings,  notwithstanding  the  fact 
that  the  chair  was  occupied  by  their  own  president,  I.  A. 
Keith,  of  South  Dakota,  and  notwithstanding  the  further  fact 
that  they  were  probably  equal  in  numbers  to  the  teachers  and 
were  in  position  to  demand  concessions  if  they  wanted  them. 
Professor  Oldberg's  whole  attitude  was  one  of  mediation  and 
compromise,  and  it  was  far  from  his  purpose,  either  in  the 
Section  on  Education  and  Legislation,  or  in  the  joint  con- 
ference, to  force  through  any  action  which  would  in  effect 
compel  the  boards  to  do  what  they  did  not  desire  to  do,  or 
what  they  felt  they  could  not  grant.  The  propositions  were 
not  intended  to  be,  and  could  indeed  not  be,  made  compul- 
sory; they  were  devised  only  to  express  what  ought  to  be 
I  done  now  wherever  possible,  and  everywhere  as  soon  as 
practicable;  and  no  board  which  voted  in  favor  of  them  was 
bound  to  observe  them  immediately.  They  were  in  the  nature 
I  of  an  ideal  for  gradual  attainment. 

Nevertheless  the  case  is  not  a  hopeless  one.  This  is  the 
first  time  the  boards  and  the  colleges  have  gotten  together 
in  national  assembly,  and  we  confidently  predict  that  in  the 
years  to  come  they  will  grow  to  appreciate  one  another's  posi- 


tion and  finally  work  together  with  that  spirit  of  cooperation 
through  which  only  can  satisfactory  and  uniform  conditions 
of  registration  be  brought  about.  Provision  was  made  for 
another  joint  conference  next  year  at  the  New  York  meeting, 
and  the  executive  committees  of  the  two  organizations  will 
arrange  the  programme  in  advance.  Meanwhile  the  minutes 
of  the  joint  conference  at  "Indianapolis  will  be  printed  in  the 
proceedings  of  the  Conference  of  Faculties. 

THE.  MISSOURI  FIGHT  ON  THE  HIGH  SCHOOL  REQUIREMENT. 

Incidentally  the  Oldberg  series  of  propositions  gave  rise 
to  another  interesting  situation — a  situation,  indeed,  which 
proved  to  be  the  real  sensation  of  the  meeting.  When  the 
first  seven  provisions  were  brought  up  for  discussion  in  the 
Section  on  Education  and  Legislation,  an  organized  onslaught 
on  the  seventh,  declaring  it  necessary  to  establish  the  require- 
ment of  one  year  of  high  school  work,  was  made  by  several 
representatives  of  the  St.  Louis  College  of  Pharmacy.  For 
at  least  an  hour  of  heated  discussion  it  was  Missouri  against 
the  country.  Missouri  had  "to  be  shown"  before  she  finally 
submitted.  The  argument  of  the  St.  Louisans  was  that  they 
would  have  to  close  their  doors  if  they  were  compelled  to 
adopt  the  requirement  of  one  year  of  high  school  work.  They 
declared  that  in  the  States  contiguous  to  St.  Louis  there  were 
high  schools  only  in  the  larger  towns;  that  the  conditions 
prevented  all  but  a  very  few  of  their  students  from  doing  high 
school  work;  and  that  the  young  men  who  had  enjoyed  high 
school  advantages  did  not  go  into  pharmacy  but  entered  the 
schools  of  medicine. 


The  magnificent  sailors'  and  soldiers'  monument  in  Indianapolis,  one  of 
the  flneat  specimens  of  sculpture  and  architecture  in  the  world,  is  only 
partly  shown  in  this  street  view.  It  occupies  the  center  of  a  circle  In  the 
heart  of  the  city.    Beyond  may  be  seen  the  dome  of  the  State  house. 

The  St.  Louis  attack  was  begun  by  Prof.  Otto  A.  Wall, 
who  read  a  pungent  and  satirical  paper  condemning  the  whole 
scheme   of   compulsory   education  in  pharmacy,   declaring  it 
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to  be  unionistic,  and  insisting  that  the  State  had  a  right  only 
to  ask  that  a  pharmacist  be  competent,  and  no  right  to  inquire 
where  he  had  gained  his  competency — whether  in  a  high 
school,  a  college  of  pharmacy,  or  a  drug  store.  Dr.  H.  M. 
Whelpley  offered  an  amendment  to  proposition  No.  7  provid- 


Otto  A.  Wall,  whose  anti-educational  paper  aroused  quite  a  sensation. 

ing  for  the  grammar  school  requirement  instead  of  one  year 
of  high  school  work,  and  this  brought  the  issue  squarely 
before  the  Section. 

The  chief  speaker  against  the  St.  Louisans  was  Dr.  Taylor, 
a  representative  of  the  State  Educational  Department  in  New 
York,  and  an  official  who  has  had  much  to  do  with  the  regula- 
tions growing  out  of  the  prerequisite  law  in  that  State.  He 
cited  statistics  to  show  that  the  statements  made  by  Professor 
Wall  and  others  regarding  the  absence  of  high  schools  in 
the  St.  Louis  territory  were  inaccurate,  and  his  vigorous  plea 
for  the  high  school  requirement  did  much  to  defeat  the  Mis- 
souri amendment.  Before  the  debate  was  closed  several 
speakers  aired  their  views  on  one  side  or  the  other  of  the 
proposition.  A  motion  by  Mr.  Ebert  that  the  question  be 
tabled  was  defeated  by  a  large  majority,  indicating  that  the 
audience  wanted  the  matter  settled.  Upon  a  vote  being 
taken,  the  Whelpley  amendment  was  declared  lost  by  the 
chair.  The  feeling  ran  so  high  that  a  division  was  called 
for,  and  the  one  year  requirement  finally  won  the  day  by  a 
standing  vote  of  70  to  31. 

THE   SECOND   "MISSOURI   COMPROMISE." 

Inasmuch  as  the  Oldberg  propositions  were  academic 
merely,  and  only  to  be  followed  voluntarily  by  boards  and 
colleges  wherever  possible  or  practicable,  it  was  not  at  first 
clear  to  a  large  portion  of  the  audience  why  the  Missourians 
were  making  such  a  fight.  The  explanation  was  apparent 
later  when  the  Conference  of,  Faculties  followed  the  lead  of 
the  Educational  Section  by  proposing  to  raise  its  member- 
ship requirement  from  a  grammar-school  standard  to  one  year 


of  high  school  work.  Here  the  question  began  to  assume 
legal  importance.  Membership  in  the  conference  was  at 
stake.  The  fight  was  consequently  renewed,  and,  if  anything, 
waged  even  more  bitterly.  Again,  however,  did  the  high 
school  requirement  win  the  day,  but  after  a  long  debate 
a  compromise  was  effected  in  the  interests  of  the  St.  Louisans 
— a  compromise  which  might  be  called  "the  second  Missouri 
compromise."  In  accordance  with  the  terms  of  this  arrange- 
ment, expressly  provided  for  in  a  resolution,  the  students 
from  certain  States  and  sections  of  the  southwest,  contiguous 
to  the  St.  Louis  district,  will  not  be  compelled  (at  least  for 
a  term  of  years)  to  comply  with  the  requirement  of  one 
year  of  high  school  work ;  and  this  exemption  applies,  it  is 
understood,  to  other  colleges  as  well  as  to  the  St.  Louis  col- 
lege.   Thus  was  the  Missouri  situation  settled  for  the  present. 

THE    NEW    YORK    COMPROMISE. 

There  was  another  compromise  effected  in  the  Conference 
of  Faculties  which  is  equally  deserving  of  mention.  The 
membership  requirements  of  the  conference,  among  other 
things,  called  for  600  hours  of  laboratory  work  and  500  hours 
of  lectures  and  recitations — a  total  of  1100  hours  of  instruc- 
tion. At  Indianapolis  a  protest  was  entered  that  the  three 
colleges  in  New  York  State  which  are  members  of  the  con- 
ference do  not  comply  with  this  requirement.  The  question 
was  pretty  warmly  discussed,  and  it  was  finally  voted  to 
permit  these  institutions  to  remain  within  the  fold  urfder  the 
condition  that  they  were  to  raise  their  requirements  to  900 
hours  of  work  next  year,  1000  hours  the  year  following,  and 
1100  hours  the  third  year,  thus  complying  with  the  conference 
regulations  within  three  years. 


This  shows  four  pharmaceutical  teachers— William  H.  Haake,  of  the 
Cleveland  School  of  Pharmacy;  Dr.  I.  V.  S.  Stanislaus,  dean  of  the  Depart- 
ment of  Pharmacy  of  the  Medlco-Chirurgical  College  of  Philadelphia;  Theo- 
dore J.  Bradley,  of  the  Albany  College  of  Pharmacy;  and  J.  W.  Sturmer,  of 
the  Purdue  School  in  Indiana. 

All  of  this  illustrates  convincingly  the  growing  power  and 
importance  of  the  Conference  of  Faculties.  The  colleges  winch 
belong  to  the  organization  are  exceedingly  anxious  to  remain 
members  of  it.  Furthermore,  colleges  without  the  fold  are 
also  very  desirous  of  getting  within  it.  This  year  no  fewer 
than  ten  institutions  applied  for  admission,  but  we  understand 
that  not  one  was  accepted.  Some  were  rejected  outright  as 
not  complying  with  the  membership  requirements,  and  others 
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were  kept  waiting  outside  the  door  until  further  informa- 
tion could  be  secured  regarding  them.  The  importance  of 
membership  in  the  Conference  is  exhibited  by  the  action  of 
a  number  of  State  boards  in  recognizing  only  those  colleges 
which  are  affiliated  with  the  Conference ;  and  in  this  and  a 


Dr.  C.  B.  Lowe  and  Joseph  W.  England,  both  from  the  City  of  Brotherly 
LoTe,  are  seen  striding  along  at  a  good  pace.  Another  glimpse  is  bad  of  the 
moaument  in  the  distance— it  Is  one  of  the  landmarks  of  Indianapolis. 

number  of  other  ways  membership  is  gradually  growing  to 
be  a  very  valuable  asset,  and  the  lack  of  it  a  very  consider- 
able liability. 

ATENT    MEDICINE    LEGISLATION    AND    THE    PURE    DRUG    LAW. 


Two  new  questions  had  arisen  during  the  year  which  it 
was  thought  would  be  given  considerable  attention  at  Indian- 
apolis— patent-medicine  legislation  and  the  newly-enacted 
congressional  pure  food  and  drug  law.  Regarding  the  first, 
it  is  perhaps  indicative  of  the  indifference  of  pharmacists 
generally  that  only  one  paper  on  the  topic  was  contributed, 
although  Chairman  Oldberg,  of  the  Section  on  Education  and 
Legfslation,  solicited  papers  in  reply  to  ten  widely-published 
questions  referring  to  the  general  subject.  Even  the  one 
contribution  which  was  offered,  prepared  by  Harry  B.  Mason, 
could  not  be  read  because  the  entire  time  of  the  Section  on 
Education  and  Legislation  was  consumed  by  the  debate  on 
educational  matters. 

Neither  was  there  time,  unfortunately,  to  read  a  paper  on 
the  pure  food  and  drug  law  contributed  to  the  Section  on 
Education  and  Legislation  by  Prof.  James  H.  Beal.  The 
subject,  however,  bobbed  up  several  times  during  the  week 
in  different  places.  The  report  of  the  Committee  on  the  Drug 
Market,  presented  by  Chairman  Lyman  F.  Kebler,  dealt 
argely  with  it.  Mr.  Kebler,  though  chairman  of  the  com- 
mittee, refused  to  sign  the  report  because  it  contained  the 
ijxpression  of  an  opinion  from  Prof.  E.  L.  Patch  that,  in  order 
.0  avoid  injustice,  "a  thoughtless,  arbitrary  and  finical  inter- 
)retation  of  the  pure  food  and  drug  law  must  be  avoided." 
Messrs.  Hallberg  and  Lyons  supported  Professor  Patch's  view 
:>f  the  situation,  but  Mr.  Kebler  maintained  his  stand.  As 
lirector  of  the  government  drug  laboratory  at  Washington,  he 
:onsidered  the  remark  a  reflection  upon  the  officials  charged 
vith  the  enforcement  of  the  law.     In  order  to  see  that  the 


interests  of  pharmacy  were  protected  in  the  proposed  regu- 
lations regarding  the  law,  Mr.  Mayo  offered  a  resolution  in 
the  Section  on  Education  and  Legislation  that  a  committee 
of  three  be  appointed  to  represent  the  A.  Ph.  A.  at  the  hear- 
ings which  were  to  be  given  by  the  government  commission 
in  New  York  during  September.  In  the  Commercial  Section 
a  resolution  was  passed,  and  afterwards  approved  by  the 
general  association,  expressing  the  view  that  the  pharmacists 
of  the  several  States  ought  to  see  to  it  that  the  pure  food 
and  driig  laws  which  are  now  likely  to  appear  before  dif- 
ferent State  legislatures  be  of  such  character  that  they  will 
not  result  in  the  persecution  instead  of  the  prosecution  of  the 
drug  trade. 

CRITICISM    OF   THE   U.    S.    P.    ASSAY    METHODS. 

Closely  bearing  upon  this  question  of  the  enforcement  of 
congressional  and  State  pure  food  and  drug  laws  is  the  char- 
acter of  the  assay  methods  prescribed  in  the  new  Pharmacopoeia 
for  a  considerable  list  of  drugs  and  galenicals.  The  chief 
feature  of  the  Scientific  Section  was  perhaps  the  criticism 
made  by  several  chemists  on  the  assay  processes  in  the  U.  S. 
P.  Dr.  J.  M.  Francis,  Dr.  A.  B.  Lyons,  and  other  speakers 
pointed  out  serious  defects  in  many  of  the  methods,  and  the 
subject  was  so  important  as  to  call  from  Dr.  Rusby  a  resolu- 
tion that  the  processes  be  revised  and  that  a  supplement  to 
the  Pharmacopoeia  be  issued.  This  proposition  was  opposed 
by  Chairman  Remington,  of  the  U.  S.  P.  Revision  Committee, 
who  suggested  as  an  alternative  that  the  criticisms  be 
referred  to  the  subcommittee  on  assay  processes  for  such  action 
as  the  latter  might  deem  necessary.  This  was  generally  under- 
stood to  mean  that  the  subcommittee  would  make  the  necessary 
corrections  for  observance  in  a  new  edition,  not  a  new  revision, 
of  the  Pharmacopoeia.    One  of  the  points  brought  out  by  the 


Here  we  have  three  pharmaceutical  scientists  who  are  particularly  well 
known  as  experts  in  alkaloidal  assay  work.  Reading  from  the  left,  they  are 
Prof.  W.  A.  Puckner  of  Chicago,  Dr.  J.  M.  Francis  of  Detroit,  and  Dr.  H.  M. 
Gordin  of  the  Northwestern  School  of  Pharmacy  In  Chicago. 

critics  was  that  some  of  the  assay  processes,  being  defective, 
resulting  often  in  discordant  findings,  and  in  some  instances 
establishing  impracticable  standards,  might,  in  the  hands  of  the 
government  chemists  enforcing  the  pure  food  and  drug  law, 
work  an  injustice  to  manufacturers. 
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PROFESSOR  Lloyd's  trip  to  an  eastern  rose  garden. 

Passing  on  to  note  other  features  of  the  Scientific  Section, 
special  reference  ought  to  be  made  to  an  exceedingly  inter- 
esting verbal  description  by  Professor  John  Uri  Lloyd  of  a 
visit  which  he  had  made  some  months  before,  as  a  part  of  his 
recent  Oriental  trip,  to  a  rose  garden  at  the  foot  of  Mt.  Olym- 
pus. He  had  found  there  a  crude  still  where  was  made  the 
finest  attar  of  rose  to  be  found  anywhere  in  the  world.   It  was 


,  The  ladies  are  gcLting  ready  for  the  automobile  trip  to  the  Country 
Olub.  The  three  facing  the  observer,  reading  from  the  left,  are  Miss  Laiira 
Hartman,  Mrs.  W.  R.  Ogler,  and  Mrs.  Harry  B.  Mason. 

a  very  different  product  from  that  ordinarily  seen  on  the  open 
market,  or  even  from  that  purchased  in  some  of  the  bazars 
in  the  Far  East  where  one  would  naturally  expect  to  find  the 
pure  article.  Professor  Lloyd  showed  two  specimens  which 
he  had  gotten  on  the  spot — the  one  an  attar  of  white  rose, 
and  the  other  an  attar  of  red  rose.  A  third  specimen,  pur- 
chased of  a  Bulgarian  dealer  and  sold  for  an  absolutely  pure 
product,  presented  a  very  different  appearance. 

An  interesting  fact  in  connection  with  the  work  of  the 
Scientific  Section  was  the  awarding  of  the  Ebert  prize  to  Dr. 
J.  O.  Schlotterbeck  for  his  last  year's  paper  on  the  chem- 
istry of  chelidonine.  For  a  paper  the  year  before  on  the  same 
subject  Dr.  Schlotterbeck  was  awarded  the  Ebert  prize  last 
year  at  the  Atlantic  City  meeting.  The  address  of  Chair- 
man Charles  E.  Caspari,  of  St.  Louis,  comprised  a  very  clear 
and  interesting  exposition  of  the  subject  of  electrolytical  chem- 
istry; and  a  considerable  number  of  papers,  on  a  wide  range 
of  scientific  subjects,  was  presented  to  the  section. 

the  pros  and  cons  of  buying  clubs. 

In  the  Commercial  Section  the  chief  work  of  interest  was 
a  symposium  on  buying  clubs  which  had  been  arranged  by 
Chairman  Henry  P.  Hynson.  Dr.  W.  C.  Anderson,  president 
of  the  Brooklyn  Consolidated  Drug  Co.,  led  off  with  an  inter- 
esting paper  in  which,  among  other  things,  it  was  asserted 
that  a  well  managed  buying  club  could  save  10  per  cent  on 
purchases  and  could  operate  at  an  expense  for  distribution 
of  3  per  cent,  resulting  in  a  net  saving  to  members  of  7  per 
cent.  He  declared  that  economies  of  this  nature  made  it 
possible  for  the  small  retailer  to  meet  the  prices  of  his  large 
and  aggressive  competitor,  and  a  further  advantage  rested  in 
the  fact  that  a  smaller  stock  could  be  carried  by  the  retailer. 


Dr.  W.  C.  Alpers  supported  Dr.  Anderson's  views  and  related 
some  facts  concerning  the  New  York  Consolidated  Drug  Co. 
There  was  a  working  capital  of  $60,000,  and  a  business  was 
done  last  year  amounting  to  $700,000.  There  were  200  mem- 
bers and  each  one  was  made  to  buy  stock  to  the  amount  of 
$300.  Contract  goods  were  always  distributed  at  full  prices, 
for  obvious  reasons,  but  there  was  a  considerable  saving  in 
everything  else.  Dr.  Alpers  thought  his  monthly  purchases 
amounted  to  $1000,  and  that  his  savings  consequently  repre- 
sented $100  a  month.  He  deemed  this  a  pretty  good  invest- 
ment on  $300.  M.  I.  Wilbert  and  Franklin  M.  Apple  also 
spoke  in  favor  of  buying  clubs. 

The  negative  side  of  the  discussion  was  assumed  by 
Mahlon  N.  Kline,  William  Mittelbach,  and  Charles  R.  Sher- 
man. Mr.  Kline,  who  is  the  well-known  president  of  the 
Smith,  Kline  &  French  Co.,  of  Philadelphia,  sent  a  paper 
declaring  that  the  history  of  buying  clubs  had  abounded  in 
failures.  The  gross  profits  of  jobbers  rarely  exceeded  12J/2  per 
cent,  and  when  the  expenses  were  deducted  there  usually  re- 
mained only  2^  per  cent  of  net  profit,  and  often  only  V/t  per 
cent.  A  large  equipment  is  needed  in  the  jobbing  business;  an 
analytical  department  has  to  be  conducted;  competent  and 
specialized  help  is  a  necessity;  and  managerial  skill  is  rare. 
All  these  factors  render  cooperation  impracticable.  Mr.  Sher- 
man, who  is  a  large  and  successful  retailer  in  Omaha,  thought 
the  buying  club  scheme  was  irrational  and  that  it  had  never 
worked  out  profitably  for  a  very  long  period  of  time.  Mr. 
Mittelbach  held  that  there  were  strong  moral  reasons  why  the 
jobber  should  be  supported  and  buying  clubs  frowned  upon. 

The  upshot  of  the  whole  matter  was  the  passage  of  a 
resolution  providing  for  the  appointment  of  a  committee  to 
gather  statistics  and  facts  regarding  the  conduct  of  buying 
clubs,  for  the  purpose  of  presenting  such  data  for  considera- 
tion at  the  next  annual  meeting.     Mr.  Charles  H.  Avery,  the 


Frank  H.  Carter,  the  efficient  and  hospitable  local  secretary,  stands  at 
the  left,  and  the  young  woman  In  the  center  is  Miss  Hartman,  Mr.  Carter's 
niece,  who  was  of  considerable  assistance  to  the  local  secretary  and  his  wife 
in  entertaining  the  visitors. 

well-known  Chicago  druggist,  was  an  interested  auditor  dur- 
ing the  discussion  of  the  buying-club  proposition.  Mr.  Avery 
had  brought  the  subject  forward  during  the  last  few  months 
by  his  suggestion  that  the  C.  R.  D.  A.  look  into  the  question 
of  cooperative  buying  with  a  view  to  adopting  the  plan  if 
investigation  should  seem  to  indicate  its  feasibility. 


COOPERATIVE   INSURANCE. 


I  ,.„„.. 

Freericks,  of  Cincinnati,  read  a  paper  before  the  Commercial 
Section  outlining  the  progress  which  had  been  made  in  the 
formation  of  the  American  Druggists'  Fire  Insurance  Co. 
Mr.  Freericks  was  listened  to  with  close  attention.  He  said 
that  nearly  one-half  of  the  entire  stock  issue  of  $200,000  had 
now  been  subscribed  for,  and  that  the  company  would  prob- 
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The  two  frentlemen  whose  faces  can  be  seen  here  are  Lyman  F.  Kebler 
and  Ex-President  James  II.  Beal.  Mr.  Kebler  Is  chief  of  the  DruR  Labora- 
tory In  WashinKtoo  and  will  doubttew  have  much  to  do  with  the  examina- 
tion of  dniK.4  provided  by  the  new  OonicreflBional  pure  food  and  druK  law. 


ably  be  under  way  before  the  end  of  the  present  year.  Reply- 
ing to  a  question,  he  explained  that  it  was  the  purpose  of  the 
company  to  begin  by  making  a  flat  reduction  of  25  per  cent 
from  the  present  underwriters'  rates  in  every  section  of  the 
country.  Later  on  a  resolution  was  passed  declaring  the  sub- 
ject of  cooperative  fire  insurance  to  be  a  very  important 
one  and  providing  for  the  appointment  of  a  committee  to 
investigate  the  proposition  during  the  present  year  with  the 
purpose  of  making  a  report  to  the  convention  next  year  at 
the  New  York  meeting. 

THE   IMPORTANT  QUESTION   OF   PROFITS. 

A  paper  on  the  subject  of  "Eleven  Druggists  and  Their 
Incomes"  was  read  before  the  Commercial  Section  by  Harry 
B.  Mason,  and  is  printed  elsewhere  in  the  present  issue  of  the 
Bulletin.  It  called  forth  a  very  interesting  discussion.  Charles 
R.  Sherman,  of  Omaha,  dwelt  upon  the  importance  of  every 
druggist  drawing  up  an  annual  statement  of  his  business.  On 
the  one  hand  he  should  give  his  resources  under  the  following 
heads:  (1)  stock;  (2)  fixtures;  (3)  accounts  receivable; 
(4)  bills  receivable.  On  the  other  hand,  he  should  record 
his  liabilities:  (1)  accounts  payable  for  merchandise;  (2) 
accounts  payable  for  expenses;  (3)  bills  payable.  Subtract 
your  liabilities  from  your  assets,  said  Mr.  Sherman,  and  you 
have  the  value  of  your  property.  Compare  one  year's  state- 
jment  with  another  and  you  know  exactly  what  your  profits 
jhave  been  during  the  interim.  F.  E.  Fisk,  of  Chicago, 
declared  that  he  had  always  held  before  himself  the  ideal 
of  making  a  gross  profit  of  100  per  cent  on  prescriptions 
and  a   profit  of  50  per  cent  on   drugs.     His  average  gross 


profit  was  40  per  cent,  the  figure  being  brought  down  to  this 
point  by  the  low  profit  on  patents.  Mr.  E.  G.  Eberle  of  Dal- 
las, Texas,  Mr.  Joseph  Weinstein  of  New  York,  and  others 
also   discussed  the  paper. 

RESOLUTION    AGAINST    THE    PARCELS    POST. 

Under  the  energetic  chairmanship  of  Henry  P.  Hynson, 
indeed,  the  Commercial  Section  proved  of  much  value  this 
year.  In  this  brief  review  of  the  meeting  it  is  not  our  purpose 
to  enter  into  details,  but  in  passing  we  might  make  reference 
to  a  resolution  adopted  in  the  Commercial  Section  apropos 
of  the  parcels  post.  Charles  E.  Ward,  of  Dencer,  fired  the 
interest  of  the  audience  in  an  eloquent  speech  telling  how 
great  a  menace  were  the  operations  of  the  mail-order  houses 
to  the  druggists  of  the  Western  States.  Professor  Hallberg 
followed  with  the  declaration  that  unless  we  prevented  the 
enactment  of  the  parcels  post  measure  by  Congress,  the 
Chicago  mail-order  houses  would  be  sending  automobiles 
through  the  mails  at  a  cent  a  pound!  Congress  was  there- 
fop  memoralized  in  a  resolution  asking  that  the  parcels  post 
bill  be  defeated  and  that  the  more  just  proposition  be  sup- 
ported of  reducing  letter  postage  to  one  cent  an  ounce.  Mr. 
Ebert  opposed  the  passage  of  this  resolution,  not  because  he 
was  out  of  sympathy  with  its  purpose,  but  because  he  thought 
a  parcels  post  was  for  the  benefit  of  the  people  of  the  coun- 
try at  large,  and  that  the  A.  Ph.  A.  was  therefore  placing 
itself  out  of  line  with  commercial  evolution.  Nevertheless  the 
resolution  was  passed. 

PRACTICAL  PHARMACY  AND  DISPENSING. 

As  usual,  the  Section  on  Practical  Pharmacy  and  Dis- 
pensing was  filled  with  interest  to  the  practicing  pharmacist. 
Three  papers  in  particular  were  read  which  caused  long  and 
profitable  discussions — one  by  Dr.  W.  C.  Alpers  on  "Circula- 
tory Displacement  in  Making  Pharmaceutical   Preparations," 


The  four  men  here  shown  are  Leonard  A.  Seltzer  of  Detroit,  George  A. 
Gtorgas  of  Harrisburg.  Pa.,  Prof.  J.  W.  Sturmer  of  Lafayette,  Ind.,  and 
Franklin  M.  Apple  of  Philadelphia. 

another  by  H.  A.  B.  Dunning  entitled  "Laboratory  Notes," 
and  a  third  by  Franklin  M.  Apple  on  the  subject  of  "A  Square 
Deal  Prescription  Blank."  These  three  papers  are  printed 
elsewhere  in  the  present  issue  of  the  Bulletin,  and  in  connec- 
tion with  them  we  are  also  presenting  abstracts  of  the  discus- 
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sions  which  they  provoked.  Of  interest  and  value  also  was  the 
consideration  of  a  variety  of  prescriptions  which  had  been  col- 
lected by  Secretary  H.  A.  B.  Dunning.  The  address  of  Chair- 
man W.  C.  Alpers  compared  the  conditions  of  American  phar- 
macy with  those  which  obtained  in  over  twenty  foreign  nations, 
the  facts  upon  which  the  paper  was  based  having  been  secured 
from    our    foreign   consuls.      Wliile    in    educational    respects 


Here  are  three  of  the  wheel  horses  of  the  A.  Ph.  A.,  but  unfortunately 
the  picture  is  not  very  clear.  The  men  are  Prof.  C.  8.  N.  Hallberg,  Albert 
E.  Ebert,  and  Dr.  James  H.  Beal. 

American  pharmacy  lagged  behind  British  and  European  phar- 
macy, it  was  found  on  the  whole  to  be  in  a  more  satisfactory 
condition.  The  wages  were  higher,  the  hours  were  fewer,  and 
there  was  an  absence  of  that  governmental  control  of  the  pro- 
fession which  was  so  irksome  in  many  countries. 

THE   HISTORICAL    SESSIONS. 

The  two  sessions  of  the  Historical  Section  were  full  of 
interest.  Unfortunately  the  first  session  had  to  be  held  con- 
currently with  a  meeting  of  the  Section  on  Practical  Phar- 
macy and  Dispensing.  The  latter  attracted  a  larger  share  of 
attention,  and  the  historical  session  was  left  with  but  a  few 
ardent  disciples  in  attendance.  Nevertheless  an  exceedingly 
fascinating  group  of  papers  was  presented,  not  the  least  of 
which  was  one  embodying  the  reminiscences  of  Ewen  Mc- 
Intyre.  Mr.  Mclntyre,  something  over  80  years  of  age,  is  the 
oldest  living  graduate  of  the  New  York  College  of  Phar- 
macy, and  his  presence  throughout  the  entire  week  of  the 
Indianapolis  meeting  added  much  to  the  occasion.  His 
election  to  the  chairmanship  of  the  Historical  Section  was  a 
neat  tribute  to  a  man  who  has  himself  been  a  close  observer 
of  pharmaceutical  history  in  America  for  sixty-five  years. 

The  second  session  of  the  Historical  Section,  held  in  the 
evening,  was  a  memorial  session  in  honor  of  George  W.  Sloan, 
the  well-known  Indianapolis  pharmacist  who  died  a  year  or 
two  ago,  and  who  was  elected  president  of  the  A.  Ph.  A.  at 
the  former  Indianapolis  meeting  twenty-seven  or  -eight  years 
ago.  A  portrait  of  Dr.  Sloan  was  hung  over  the  platform, 
and  the  surviving  members  of  his  family  were  in  attendance 
upon  the  meeting.  Papers  appreciative  of  his  character  were 
read  by  Chairman  John  F.  Hancock,  Frank  H.  Carter,  Albert 
E.  Ebert,  and  F.  W.  Meissner.  Later  in  the  evening  two  or 
three  papers  in  eulogy  of  Professor  William  Procter  were  pre- 


sented, and  remarks  were  made  by  a  number  of  the  older 
members  who  had  known  "the  father  of  American  pharmacy' 
personally. 

A    HEATED   DEBATE  OVER  THE   N.   F. 

One  of  the  exciting  diversions  of  the  week  had  to  do  with 
the  National  Formulary,  The  Council  passed  a  resolution 
the  purpose  of  which  was  to  prohibit  the  use  of  the  full  text 
of  the  N.  F.  in  dispensatories,  works  on  pharmacy,  and  other 
books.  The  employment  of  the  text  of  the  N.  F.  in  the  past 
in  such  books  has  all  but  prevented  the  sale  of  the  book  itself 
by  the  A.  Ph.  A.,  and  the  association  has  therefore  not  been 
sufficiently  reimbursed  for  its  trouble  and  expense  in  revising 
and  preparing  the  various  editions  of  the  work.  When  the 
resolution,  passed  by  the  Council,  was  brought  before  the 
general  association  for  action,  a  discussion  was  provoked 
which  generated  some  heat,  and  which  lasted  perhaps  half  an 
hour.  Several  speakers  seemed  to  think  that  the  phraseology 
of  the  resolution  prohibited  the  use,  not  merely  of  the  full 
text  of  the  N.  F.,  but  of  any  portion  of  it  whatsoever.  This 
was  not  the  fact,  however,  and  it  was  not  expressive  of  the 
general  desire  of  the  audience.  The  atmosphere  was  finally 
cleared  by  the  passage  of  a  resolution  offered  by  Professor 
Remington,  that  authors  and  publishers  who  desire  to  use  parts 
of  the  text  of  the  N.  F.  apply  for  the  privilege  to  the  Council, 
and  that,  when  such  a  favor  is  granted,  the  same  terms  be 
extended  to  others. 

CLOSER    RELATIONS    WITH    PHYSICIANS. 

Several  things  occurred  during  the  week  which  evidenced 
the  growing  policy  of  the  A.  Ph.  A.  to  seek  closer  relations 
with  physicians,  and  with  the  great  national  body  of  physi- 
cians, the  American  Medical  Association.  At  the  first  general 
session  the  president  of  the  Indiana  Medical  Society  extended 
a  welcome  on  behalf  of  his  association.  The  Council  on 
Pharmacy  and  Chemistry  of  the  A.  M.  A.  was  heartily  ap- 
proved by  a  strong  resolution,  and  the  fact  was  pointed  to 
with  pride  that  ten  of  the  fifteen  members  of  the  Council 
were  likewise  members  of  the  A.  Ph.  A.     Strong  approval 


In  this  view  Henry  P.  Hynson,  the  stalwart  man  from  Maryland,  is  seei. 
holding  up  one  of  the  erring  lamp-posts  of  Indianapolis. 

was  expressed  of  the  action  of  several  of  the  local  branches 
of  the  A.  Ph.  A.  in  asking  prominent  physicians  to  attend 
their  meetings,  and  in  seeking  a  closer  affiliation  generally 
with  the  doctors  of  the  community.  A  continuance  of  this 
policy  was  urged  upon  all  local  branches.     Henry  P.  Hynson, 
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chairman  of  the  delegation  to  the  recent  Boston  meeting 
of  the  American  Medical  Association,  was  listened  to  with 
close  interest,  and  he  was  vigorously  applauded  when  he  de- 
clared that  he  felt  the  visit  of  the  delegation  to  be  as  import- 
ant as  "the  action  of  a  man  who  seeks  to  establish  his  legiti- 
macy by  law  in  order  that  he  may  have  the  right  to  secure 
his  inheritance."    A  letter,  doubtless  inspired  by  the  presence 


Hn.  Joseph  L.  Lemberger,  the  wife  of  the  retiriDg  preeident. 

of  the  A.  Ph.  A.  delegates  at  the  Boston  convention,  was  re- 
ceived from  Dr.  Solomon  Solis  Cohen,  and  was  read  amid 
applause  at  the  second  general  session.  A  motion  was  adopted 
that  Dr.  Cohen's  letter  be  answered  with  hearty  expressions 
of  cooperation  and  good-will.  At  the  last  general  session 
approval  was  expressed  of  the  ambition  of  the  A.  M.  A.  to 
secure  the  establishment  in  Washington  of  a  national  depart- 
ment of  health. 

MEMBERSHIP  FIGURES. 

The  welfare  of  the  A.  Ph.  A.  is  a  matter  of  considerable 
importance.  It  is  exceedingly  gratifying  that  310  new  mem- 
bers were  added  to  the  roll  during  the  year.  The  year  before 
witnessed  the  largest  accession  to  the  membership  which  had 
ever  been  experienced  up  to  that  time,  266  names  being  added 
to  the  roll.  The  total  membership  has  now  reached  the  high- 
water  mark  of  1989,  but  suspensions  and  resig^nations  will 
bring  this  down  to  1900  or  a  little  more.  This  figure  is  in- 
tensely satisfying  when  we  recall  that  the  association  had 
but  1300  members  only  a  few  years  ago. 

The  large  increase  in  membership  during  the  past  year  has 
been  considerably  due  to  the  formation  of  the  local  branches, 
and  these  represent,  in  more  ways  than  one,  a  new  era  in 
the  history  of  the  association.  Branches  are  now  in  exist- 
ence in  Philadelphia,  Chicago,  Baltimore,  Cleveland,  St.  Paul, 
and  Washington.  At  the  Indianapolis  meeting  permission 
was  granted  by  the  Council  to  establish  additional  branches 
j  in  St.  Louis  and  Boston.  The  formation  of  the  Chicago 
branch  alone  has  meant  104  new  members  for  the  parent  asso- 
ciation, and  Chicago,  formerly  the  fifth  city  in  point  of  mem- 
bership, is  now  the  second. 

FINANCES. 

Despite  the  increase  in  membership,  however.  Treasurer 
Sheppard's  report  was  a  little  disappointing.  The  cash  on 
hand,  it  is  true,  was  about  $4000,  and  this  was  only  a  few 
dollars  less  than  the  amount  reported  last  year  at  Atlantic 


City.  But  in  order  to  make  this  showing  it  was  necessary 
during  the  year  to  continue  the  reduction  of  20  per  cent  in 
the  salaries  of  the  officers,  and  also  to  continue  the  use, 
specially  voted  two  or  three  years  ago,  of  the  interest  on  the 
William  Procter  fund  for  current  expenses.  The  latter  item 
alone  means  about  $500.  One  of  the  considerable  elements  of 
expense  during  the  year  was  that  of  $597  for  the  publication 
of  the  Bulletin  of  the  A.  Ph.  A.  It  was  voted  to  continue  the 
journal,  but  with  a  reduced  expense.  The  Bulletin  has  be- 
come one  of  the  important  agencies  of  the  A.  Ph.  A.  and  is 
particularly  valuable  as  an  auxiliary  aid  in  the  formation  and 
maintenance  of  the  local  branches.  Prof.  C.  S.  N.  Hallberg 
will  of  course  remain  the  editor.  Another  considerable  item 
of  expense  was  that  involved  in  the  publication  of  the  new 
edition  of  the  National  Formulary.  During  the  forthcoming 
months  this  will  mean  increased  assets,  so  that  next  year's 
financial  statement  will  doubtless  be  somewhat  improved  by 
virtue  of  this  fact.  The  large  accession  of  new  members 
will  also  mean  a  better  financial  condition  next  year. 

AN   ENDOWMENT  FUND  TO  BE   CREATED. 

Still,  while  the  prospects  for  the  coming  year  seem  more 
hopeful,  it  was  felt  at  Indianapolis  that  something  ought  to 
be  done  to  improve  the  financial  status  of  the  organization. 
President  Lemberger  in  his  address,  and  Messrs.  Sheppard 
and  Beal  before  the  Council,  suggested  the  creation  of  a  per- 
manent endowment  fund  of  $25,000,  and  this  proposition  was 
really  one  of  the  important  features  of  the  meeting.  The 
plan  is  to  secure  money  in  two  ways.  The  first  method  is  to 
request  direct  contributions,  and  Messrs.  Beal  and  Sheppard 
agreed  to  pay  $1  for  every  $20  which  might  be  subscribed. 
The  second  method  involves  the  issuance  of  "term  bonds." 
The  proposition  is  to  invite  manufacturing  houses  and  others 
to  loan,  say,  $1000  each,  without  interest.  The  association, 
issuing  the  bonds,  would  itself  secure  the  interest,  and  the 
donors  would  be  losing  nothing  save  the  temporary  use  of 


Mm.  M.  M.  Gray,  of  Chicago,  publisher  of  several  pharmaceutical  [.books, 
is  standing  on  the  curb  waiting  for  a  street-cai . 

their  money;  the  interest  thus  gained  would  be  added  to  the 
endowment  fund,  and  the  amounts  would  be  increased  by 
investment  in  good  securities. 

No  part  of  the  interest  of  the  fund  is  to  be  used  until  the 
full  $25,000  has  been  secured,  and  then  only  one-half  of  the 
income  may  be  employed.  If  the  fund  reaches  $50,000,  90 
per  cent  of  the  income  may  be  used,  but  in  any  event  at  least 
10  per  cent  must  be  reserved  and  added  to  the  principal.    The 
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principal  itself  is  never  to  be  touched.  Estates  are  not  to  be 
held  for  promises  made  by  individuals,  nor  are  the  individuals 
themselves  to  be  held  in  cases  of  financial  reverses.  The  plan 
was  provisionally  adopted,  but  referred  back  to  the  Council 
for  further  development. 

ELECT  OFFICERS  BY  MAIL. 

The  plan  adopted  provisionally  last  year  for  the  election 
of  officers  by  mail  proved  to  be  a  complete  failure,  due  to  the 
method  in  v^rhich  it  wds  carried  out.  To  overcome  the  defects, 
and  to  make  the  plan  a  success,  it  w^as  proposed  at  Indian- 
apolis to  have  the  Nominating  Committee,  selected  in  the 
regular  way  at  the  close  of  the  first  general  session,  choose 
four  men  for  each  elective  office,  and  then  to  send  a  ballot 
containing  the  names  of  such  nominees  to  every  member  of  the 
association  through  the  mails.  Exceptions  were  to  be  made 
in  the  cases  of  the  three  permanent  officers,  the  secretary, 
the  treasurer,  and  the  reporter  on  the  progress  of  pharmacy, 
who  were  to  be  elected  by  the  Council.  There  was  some  little 
opposition  on  the  part  particularly  of  a  few  of  the  older 
members,  accustomed  for  a  lifetime  to  the  prevailing  method, 
and  it  was  thought  best  to  refer  the  proposition  back  to  the 
Council  and  to  think  the  matter  over  for  another  year.  The 
Bulletin  trusts  that  the,  new  method  will  be  adopted.  It 
throws  the  franchise  open  to  every  member  of  the  associa- 
tion instead  of  limiting  it  to  the  small  minority  in  attendance 
upon  any  particular  meeting.  It  will  thus  become  a  popular- 
izing agent,  increasing  the  interest  in  the  work  of  the  associa- 
tion among  the  membership  in  general.  The  plan  will  also 
result  in  less  electioneering. 

NEW  officers. 

The  list  of  officers  in  the  A.  Ph.  A.  is  a  large  one.  Refer- 
ence has  already  been  made  to  the  election  of  Leo  Eliel  to  the 
presidency.  The  three  vice-presidents  are  William  Mittelbach, 
C.  S.  N.  Hallberg,  and  Thomas  P.  Cook.    Messrs.  Sheppard, 


Leo  Eliel,  of  South  Bend,  Ind.,  president-elect. 

Caspari,  and  Diehl  were  of  course  reelected  to  their  permanent 
posts  of  treasurer,  secretary,  and  reporter  on  the  progress  of 
pharmacy.  The  new  members  of  the  Council  are  Joseph  P. 
Remington,  Charles  E.  Dohme,  and  Joseph  L.  Lemberger. 
The  new  chairmen  of  the  sections  are  the  following:  Oscar 


Oldberg  (reelected).  Section  on  Education  and  Legislation; 
H.  A.  B.  Dunning,  Section  on  Practical  Pharmacy  and  Dis- 
pensing; Herman  D.  Kniseley,  Section  on  Commercial  Inter- 
ests ;  Reid  Hunt,  Scientific  Section ;  and  Ewen  Mclntyre,  His- 
torical Section.  The  Council  of  Pharmaceutical  Faculties 
elected  James  H.  Beal  president  and  reelected  J.  O.  Schlot- 
terbeck  secretary-treasurer.  Prof.  W.  A.  Puckner  remains 
chairman  of  the  Executive  Committee  of  the  conference,  and 
the  other  members  of  the  committee  are  F.  J.  WuUing  and 
Henry  P.  Hynson.  The  new  president  of  the  National  Asso- 
ciation of  Boards  of  Pharmacy  is  F.  C.  Godbold,  of  Louisiana, 
while  the  secretary-treasurer  is  Dr.  G.  C.  Diekman,  of  New 
York. 

entertainment. 

The  entertainment  features  at  Indianapolis  were  all  that 
could  be  desired.  Local-Secretary  Frank  H.  Carter  and  his 
good  wife  made  a  record  for  lavish  hospitality,  and  they  were 


Local  Secretary  Frank  H.  Carter. 

energetically  assisted  by  a  number  of  the  local  druggists  and 
their  wives.  Among  the  entertainments  for  the  ladies  were  a 
musical  at  the  propyleum,  an  automobile  trip  around  the 
city,  a  luncheon  at  "White  City,"  a  theater  party,  and  euchre 
and  whist  parties  at  the  Deutsches  Haus.  The  men  were 
regaled  with  a  smoker  at  the  Deutsches  Haus,  an  entertain- 
ment in  the  evening  with  the  ladies  at  "Fair  Bank,"  and 
tickets  of  admission  to  the  "White  City"  and  "Wonderland." 
Of  course  there  was  the  usual  president's  reception  on  Mon- 
day evening,  and  mention  must  not  be  omitted  of  one  of  the 
really  educational  features  of  the  entertainment  programme, 
namely,  an  exceedingly  interesting  and  copiously  illustrated 
lecture  by  Dr.  H.  H.  Rusby  describing  "A  Botanical  Explora- 
tion Across  South  America."  Readers  of  the  Bulletin  will 
be  pleased  to  know  that  a  report  of  Dr.  Rusby's  lecture  ap- 
pears in  "The  Scrap-Book"  department  of  the  present  issue 
of  this  journal.  The  week's  pleasures  wound  up  with  a  trip 
over  Sunday  to  French  Lick  Springs,  where  fully  150  mem- 
bers and  their  wives  were  the  guests  of  the  Hon.  Thomas 
Taggart  of  political  fame.  Indianapolis  was  reached  again 
Monday  morning,  and  thence  the  remaining  members  de- 
parted on  the  earliest  trains  for  their  several  homes  throughout 
the  country.  Thus  was  brought  to  a  close  one  of  the  pleasant- 
est  meetings  in  the  history  of  the  association. 
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NOTES   OF  THE  MEETING. 

Some  one  objected  that  the  publication  of  a  certain  im- 
portant matter  in  the  Bulletin  of  the  A.  Ph.  A.  would  fail  of 
its  purpose  because  it  would  escape  the  attention  of  many 
members.  Editor  Hallberg  was  aroused  in  an  instant.  Slowly 
raising  his  bulk  aloft,  and  thrusting  his  head  forward 
with  more  than  the  customary  ferocity,  he  sarcastically  de- 
clared that  "surgical  operations  to  introduce  ideas  cannot  be 
effected  at  long  distance."  This  was  all  the  reply  that  he 
deigned  to  make. 


I^JThe  women  pharmacists  had  no  reason  to  complain  of  the 
IBBognition  accorded  them  at  Indianapolis.  Miss  Charlotte 
I  E.  Stimpson  read  a  paper  on  "The  Commercial  Value  of 
Women  in  Pharmacy."  It  aroused  an  interesting  discussion, 
in  which  many  pharmacists  declared  that  they  had  found 
women  clerks  to  be  exceedingly  competent  and  satisfactory. 
Later  on  a  resolution  was  passed  taking  this  view  of  the  case 
and  suggesting  that  if  wider  employment  were  given  to  women, 
and  more  women  encouraged  to  enter  pharmacy,  relief  would 
be  found  from  the  stringency  in  the  drug-clerk  market. 


Pleased  at  both  the  long  and  able  address  of  Chairman 
Oldberg  and  the  complete  and  exhaustive  report  of  Secretary 
England,  presented  before  the  Section  on  Education  and 
Legislation,  some  one  moved  that  a  vote  of  thanks  be  given 
them  for  their  particularly  excellent  work.  Professor  Hallberg 
agreed  that  the  gentlemen  had  done  well,  but  he  said  it  was 
not  customary  to  tender  thanks  except  upon  the  retirement 
of  officers.  Thereupon  Chairman  Oldberg  facetiously  re- 
marked that  "Mr.  England  and  I  are  always  retiring." 


When  Charles  E.  Ward,  of  Denver,  arose  in  the  Com- 
mercial Section  to  speak  for  his  State,  he  incidentally  men- 
tioned the  resolution  which  the  Colorado  association  had 
passed  at  its  last  meeting  apropos  of  the  degree  of  "Doctor  of 
Pharmacy' — a  resolution  put  through  at  the  behest  of  Mr. 
Hynson.  Chairman  Hynson  immediately  suggested  that  such 
a  topic  belonged  to  the  Section  on  Education  and  Legislation, 
and  intimated  that  it  ought  not  to  be  discussed  in  his  section. 
Mr.  Ward,  however,  was  not  to  be  squelched.  He  raised  a 
laugh  when  he  said  that  he  only  wanted  to  "give  the  devil 
his  due"  in  referring  to  the  matter  in  Mr.  Hynson's  presence. 


Dr.  H.  H.  Rusby,  beginning  a  valuable  address  in  the  Com- 
mercial Section  on  the  examination  and  preservation  of  crude 
drugs,  declared  that  he  appeared  before  this  section  with  some 
hesitation.  He  might  imbibe  certain  commercial  ideas  and 
make  money  out  of  them — a  thing  which  would  be  very  un- 
ethical and  inexcusable  on  the  part  of  a  professional  man.    Al- 


ready, since  he  had  sat  in  the  room,  Mr.  Mason's  paper  on 
"Eleven  Druggists  and  Their  "Incomes"  had  nearly  induced 
him  to  go  into  the  retail  drug  business ! 


Dr.  H.  M.  Whelpley  was  discussing  the  preservation  of 
drugs  in  the  Commercial  Section.  Preparatory  to  speaking  of 
the  value  of  microscopical  examinations  by  the  druggist,  he 
referred  to  an  instance  where  a  pharmacist  had  refused  to 
hire  a  clerk  because  the  young  man  had  a  compound  micro- 
scope and  he  feared  he  might  fool  away  his  time  with  it! 
Thus  is  education  sometimes  appreciated ! 


Mrs.  H.  M.  Whelpley  of  8t  Louis,  and  Mrs.  Gtodding  of  Boston— two  ladies 
well  known  In  association  circles. 


The  audience  had  been  patiently  seated  for  nearly  three 
hours  and  was  getting  a  little  weary.  One  member  after  an- 
other began  to  file  out  of  the  room.  President  Lemberger 
thought  the  question  under  consideration  was  an  important 
one,  and,  rapping  on  the  table  with  his  gavel,  he  asked  the 
members  to  remain  a  few  minutes  until  the  work  ended. 
Editor  Hays  of  the  Circular  happened  to  be  talking  at  the 
time,  and  with  characteristic  readiness  of  wit  he  remarked: 
"If  I  am  running  the  members  out  of  the  house,  Mr.  Chair- 
man, I'll  sit  down." 

«      *      4> 

Professor  Hallberg,  "the  of!icial  kicker  of  the  A.  Ph.  A.," 
is  always  protesting  because  the  ten-minute  rule  for  papers 
is  not  more  rigidly  observed.  Consistency  is  a  rare  virtue, 
and  it  ought  not  to  be  expected  of  anybody.  After  Herr 
Hallberg  had  been  on  the  floor  about  thirteen  minutes  with 
a  paper  of  his  before  the  Section  on  Education  and  Legisla- 
tion, Editor  Mayo  of  the  American  Druggist  gravely  arose, 
interrupted  the  gatling-gun  reading  of  the  author,  and,  with- 
out a  smile  on  his  face,  moved  that  "Mr.  Hallberg  be  given 
more  time."  There  was  an  immediate  laugh,  but  Hallberg  was 
not  so  easily  disconcerted.  He  has  a  watch  which  conforms 
absolutely  to  his  purposes,  and  after  glancing  at  it  ostenta- 
tiously he  announced  that  he  had  yet  "a  minute  and  a  half." 


WHAT  STANDARDS  SHOULD  BE  IMPOSED? 


The  Educational  and  Experience  Requirements  which  Ought  to  be  Observed  in  Pharmacy — The  Powers 

of  the  Boards  to  Enforce  Them — The  Need  of  a  Sane  System  for  the  Uniform 

Regulation  of  the  Calling  Throughout  the  Country. 

By  OSCAR  OLDBERQ. 


[Note  by  the  Editors. — We  have  much  pleasure  in  pre- 
senting this  month  portions  of  the  able  address  which  Dr. 
Oldberg,  as  chairman  of  the  Section  on  Education  and  Legis- 
lation, read  at  the  Indianapolis  meeting  of  the  American 
Pharmaceutical  Association  last  month.  The  address  pre- 
ceded, and  was  in  a  sense  an  interpretation  of,  a  scheme  of 
educational  reform  and  unification  which  was  proposed  for 
the  consideration  both  of  the  section  on  education  and  legis- 
lation, and  of  the  joint  conference  of  the  boards  and  the  col- 
leges. The  several  propositions  in  this  scheme,  and  the  action 
taken  upon  them  by  the  section,  by  the  joint  conference,  and 
afterwards  by  the  Association  of  Boards,  are  all  set  forth  in 
our  review  of  the  Indianapolis  meeting  elsewhere  in  the  pres- 
ent issue.] 

The  agitation  of  the  quack  nostrum  evil,  the  en- 
actment of  pure  food  and  drug  laws,  the  public 
awakening  to  the  abuse  of  habit-producing  drugs — 
these  and  other  topics  of  the  day  must  sooner  or 
later  place  the  pharmacy  laws  and  the  practice  of 
pharmacy  in  the  lime-light.  The  public  will  then 
discover  the  wretchedly  low  legal  standards  of  edu- 
cation for  the  practice  of  pharmacy  and  will  inev- 
itably proceed  to  change  them  without  consulting 
us.  The  changes  may  be  drastic.  Shall  we  follow 
the  example  of  the  meat  packers  and  let  the  storm 
overtake  us  unprepared,  or  shall  we  put  our  house 
in  defensible  order? 

We  all  suffer  from  the  reproach  which  our  low 
standards  of  education  invite.  The  fact  that  the 
membership  of  the  American  Pharmaceutical  Asso- 
ciation consists  of  pharmacists  of  a  high  order  does 
not  suffice  to  protect  the  profession  as  a  whole  from 
that  reproach.  The  public  and  the  medical  profes- 
sion will  judge  us  by  our  laws  and  by  the  attitude 
of  druggists  in  general  toward  better  education. 
That  our  State  pharrnaceutical  associations  repeat- 
edly vote  down. every  proposition  to  increase  the 
educational  requirements  in  any  degree  brings 
odium  upon  us  all.  We  are  all  bound  up  together. 
The  rule  "every  one  for  himself"  will  not  do.  You 
are  your  brother's  keeper  whether  you  will  or  not. 

The  great  majority  of  pharmacists,  including  the 
board  members  themselves,  have  probably  never 
fully  realized  the  importance  of  the  boards  of  phar- 


macy and  the  real  dignity  and  magnitude  of  their 
functions  when  properly  understood  and  fully  per- 
formed. The  duties  of  board  members  are  not 
light  unless  performed  in  a  merely  perfunctory  way. 

THE   POWERS   OF   BOARDS   OF   PHARMACY 

are  as  a  general  rule  most  ample.  It  would  be  per- 
fectly safe  for  the  boards  to  do  all  that  can  reason- 
ably be  expected  of  them  to  exact  higher  educational 
standards. 

There  are  usually  two  extremes  possible  in  any 
course  of  action.  In  the  enforcement  of  the  phar- 
macy laws  one  extreme  is  to  place  the  standards  of 
qualifications  for  license  too  high  so  that  the  phar- 
macist cannot  comply  with  them  without  paying 
a  price  altogether  out  of  proportion  to  the  value 
received;  the  other  extreme  consists  in  making  the 
educational  requirements  for  license  so  low  that  the 
public  receives  nothing  in  return  for  the  exclusive 
privileges  it  gives  the  pharmacist.  Between  these 
extremes  lies  a  navigable  channel  called  reason- 
ableness. 

The  only  limit  to  the  power  of  the  boards  of 
pharmacy  to  fix  or  define  the  qualifications  of  appli- 
cants for  license  is  the  limit  of  reasonableness.  The 
pharmacy  law  of  Minnesota  says  nothing  about  the 
general  preliminary  education  which  should  be  re- 
quired of  applicants  for  license.  The  board  asked 
the  attorney-general  of  the  State  whether  it  had 
the  power  to  prescribe  whatever  standard  it  deemed 
^•equisite,  grammar  school  graduation  or  high  school 
graduation.  He  replied  that  the  board  has  wide 
discretionary  powers  and  can  do  whatever  is  rea- 
sonable. 

The  fact  is  that  in  most  of  our  States,  as  the  laws  , 
now  read,  the  board  of  pharmacy  is  the  sole  judge  j 
of  the  qualifications  which  should  be  exacted  of  all 
persons  to  whom  licenses  are  issued.  The  board 
has  ample  power  to  demand  not  only  one  year's 
high  school  work,  but  four  years  of  it  if  it  so  de- 
cides. It  has  also  the  right  to  demand  graduation 
from  a  proper  school  of  pharmacy.  It  has  the  right 
to  decide  what  constitutes  a  proper  school  of  phar- 
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macy.  It  has  the  power  to  examine  into  the  quali- 
fications of  any  candidate  whether  by  taking  stock 
of  what  that  candidate  has  done  and  the  examina- 
tions he  has  already  passed  before  any  examiners 
whose  ability  and  honesty  are  entitled  to  confidence, 
or  by  examinations  held  by  its  own  members,  or  by 
examinations  held  by  examiners  of  its  own  selec- 
tion. It  has  the  power,  in  its  own  discretion,  to 
exempt  from  all  examinations  graduates  who  have 
successfully  completed  sufficient  courses  of  educa- 
tion in  proper  pharmaceutical  schools ;  or  to  exempt 
such  graduates  from  examination  in  chemistry,  bot- 
any, pharmacognosy,  materia  medica,  the  theory  of 
pharmacy,  and  any  other  scientific  study  adequately 
covered  by  their  college  courses,  giving  such  grad- 
uates instead  an  examination  limited  to  the  prac- 
tical pharmacy  of  prescriptions  and  dispensing. 

THE  REQUIREMENTS  FOR  LICENSE 

should  be: 

1.  Proper  age  or  maturity  and  responsibility. 

2.  Sufficient  mental  efficiency  attained  by  proper 
preliminary  general  education. 

3.  Sufficient  technical  and  professional  education 
in  a  pharmaceutical  school ;  and 

4.  Sufficient  practical  pharmaceutical  experience 
or  training  under  proper  conditions  in  pharmacies 
where  really  pharmaceutical  work  is  done,  including 
the  dispensing  of  prescriptions. 

Satisfactory  fulfilment  of  each  of  these  require- 
ments should  be  exacted  by  the  board  of  pharmacy, 
which  should  investigate  for  itself  and  demand  such 
evidence  as  it  may  deem  necessary. 

No  person  should  be  licensed  to  learn  or  practice 
pharmacy  who  has  not  had  one  or  two  years  of  high 
school  education.  No  person  should  be  licensed  to 
practice  pharmacy  either  as  a  principal  or  as  a  clerk 
who  has  not  had  sufficient  drug  store  experience  of 
the  right  kind.  No  person  should  be  licensed  to 
open,  conduct  or  manage  a  drug  store  unless  he  has 
had  at  least  three  years'  drug  store  experience,  has 
served  at  least  one  year  as  a  registered  assistant, 
and  has  graduated  from  a  good  school  of  pharmacy. 

There  can  be  no  sufficient  excuse  for  the  enor- 
mous proportion  of  failures  in  the  board  examina- 
tions. If  the  examinations  are  right  then  the  laws 
and  rules  which  admit  so  many  unfit  candidates  to 
take  those  examinations  must  be  wrong.  In  one 
examination  there  were  sixty  candidates,  and  every 
one  failed ;  in  another  one  hundred  and  eleven  can- 
didates, of  whom  ninety-eight  failed.     Such  results 


conclusively  prove  that  we  have  no  sane  system. 
These  failures  occurred  in  States  where  the  board 
examinations  are  among  the  best. 

The  candidates  who  failed  must  all  have  had  sev- 
eral years  drug  store  experience  or  they  could  not, 
under  the  laws  of  those  States,  have  been  admitted 
to  the  examinations.  Evidently,  then,  those  who 
insist  that  drug  store  experience  is  all  that  is  neces- 
sary to  the  proper  training  of  pharmacists  are  quite 
mistaken.  The  drug  stores  do  not  teach  chemistry, 
materia  medica,  and  pharmacy.  All  boards  of  phar- 
macy examine  all  candidates  for  license  upon  those 
subjects.  If  the  board  examinations  are  not  to  in- 
clude those  subjects,  then  what  should  they  include? 
If  it  is  proper  that  these  subjects  should  be  included, 
then  let  us  all  know  how  much  of  each,  how  the 
candidates  can  best  master  what  they  are  required 
to  know,  and  what  the  schools  should  do  to  satisfy 
these  requirements. 

Without  any  definite  plan  the  boards  do  not  agree 
with  each  other,  the  courses  in  one  school  do  not 
agree  with  those  of  another  school,  and  it  is  impos- 
sible for  the  boards  to  make  their  examinations  fit 
the  college  courses  or  for  the  colleges  to  make  their 
courses  fit  the  board  examinations,  or  for  the  bewil- 
dered candidates  to  know  what  to  do  to  be  saved. 

But  the  most  serious  evil  of  all  is  the  inadequate 
preliminary  general  education  of  the  apprentices  in 
the  drug  stores  and  the  students  in  the  colleges  of 
pharmacy.  In  the  absence  of  any  fixed  standards 
the  employer  is  the  judge  of  the  educational  fitness 
of  the  young  men  who  are  to  be  our  successors.  He 
settles  the  question  effectually  both  for  the  boards 
and  the  schools.  Look  at  the  insignificant  numbers 
of  the  classes  that  attend  schools  with  proper  edu- 
cational entrance  requirements,  and  the  many  times 
as  large  classes  that  attend  the  -schools  with  low 
admission  requirements. 

LET  THE  BOARDS  AND  THE  COLLEGES  WORK 
TOGETHER, 

We  are  told  that  a  large  number  of  graduates 
coming  from  practically  all  the  schools  of  pharmacy 
are  unable  to  pass  the  board  examinations.  The 
boards  blame  the  schools  and  the  schools  blame  the 
boards.  Perhaps  they  are  both  to  blame.  Let  them 
get  together  and  find  out  what  the  trouble  is. 

This  great  association  should  be  the  neutral 
ground  where  the  boards  and  schools  can  be 
brought  into  friendly  and  proper  relations.  They 
can  each  teach  the  other  some  valuable  lessons. 
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And,  above  all,  let  us  now  and  here  begin  to  con- 
struct an  orderly,  sane,  respectable,  workable  sys- 
tem of  dealing  with  the  regulation  of  the  practice 
of  pharmacy,  the  promotion  of  decent  pharmaceu- 
tical education,  the  preservation  of  the  professional 
honor  of  our  craft,  and  the  prosperity  of  all  of  our 
worthy  craftsmen. 

The  irreducible  minimum  requirements  which 
may  very  well  be  put  into  practice  at  once  are  one 
year's  high  school  work  and  a  college  course  of 
fifty-two  weeks  divided  between  two  years. 

The  best  plan  would,  therefore,  seem  to  be  one 
that  recognizes  these  limitations,  but  which  is  elastic 
enough  to  encourage  the  higher  standards  while 
permitting  the  lower  ones. 

High  school  graduates  should  be  enabled  to  com- 
plete all  qualifications  for  license  as  registered  phar- 
macists in  five  years  after  their  graduation  from 
high  school,  and  that  period  of  five  years  should  for 
the  present  include  either  three  years  of  drug  store 
experience  and  two  years  in  a  pharmaceutical 
school,  or  four  years'  drug  store  experience  and  one 
year  in  a  school  of  pharmacy,  at  their  option. 

A  young  man  who  graduates  from  high  school 
at  eighteen  could  thus  become  a  registered  pharma- 
cist at  twenty-three. 

A  young  man  of  seventeen  with  one  year's  high 
school  work  to  his  credit  should  be  enabled  to  be- 
come a  registered  pharmacist  in  eight  years;  one 
with  two  years'  high  school  work  should  be  allowed 
to  qualify  in  seven  years;  and  one  having  three 
years'  high  school  work  to  his  credit  should  become 
a  registered  pharmacist  in  six  years. 

This  graded  system  would  encourage,  or  at  least 
would  not  discourage,  better  education.  It  would 
give  us  more  intelligent  apprentices  and  clerks.  It 
would  reduce  the  period  of  service  in  drug  stores 
by  one  year  for  every  additional  year  of  education 
beyond  the  irreducible  minimum  of  one  year's  high 
school  work.  It  would  require  the  clerks  to  serve 
long  enough  to  become  sufficiently  matured  before 
they  can  become  principals  in  charge  of  stores.  It 
would  enable  apprentices  and  clerks  to  put  in  two 
years  at  a  good  pharmaceutical  school  without  being 
punished  for  it  by  being  made  to  wait  that  much 
longer  for  their  license.  It  would  render  it  prac- 
ticable to  insist  that  no  one  should  be  licensed  as  a 
registered  pharmacist  until  after  he  shall  have 
served  at  least  one  year  as  an  assistant.  It  would 
enable  us  to  require  that  no  person  should  be  li- 
censed as  an  assistant  pharmacist  and  thereby  au- 


thorized to  dispense  prescriptions  and  do  all  kinds 
of  pharmaceutical  work  unless  that  person  has 
reached  the  age  of  legal  responsibility.  It  would 
enable  owners  and  principals  of  drug  stores  to  leave 
their  stores  temporarily  in  the  hands  of  trusted 
clerks  who  are  licensed  assistant  pharmacists  with- 
out violating  the  law.  It  would  enable  hard-worked 
druggists  (whose  business  does  not  permit  them  to 
specially  employ  a  registered  pharmacist  to  take 
charge  during  their  temporary  absence)  to  attend 
the  annual  meeting  of  the  American  Pharmaceutical 
Association  or  take  a  reasonable  vacation  each  year 
instead  of  making  slaves  of  themselves,  thereby 
greatly  reducing  their  capacity  for  efficient  service 
to  the  public. 

WE  MUST  DISCRIMINATE  BETWEEN   PRINCIPALS  AND 
CLERKS. 

There  are  those  who  believe,  or  profess  to  be- 
lieve, that  there  is  no  good  reason"  why  the  principal 
of  a  pharmacy  should  be  required  to  measure  up  to 
a  higher  standard  of  efficiency  than  the  clerk.  It 
is  especially  denied  that  any  better  protection  is 
afforded  the  public  by  a  higher  standard  of  educa- 
tion for  the  principal  or  manager  of  the  drug  store 
if  his  licensed  assistant  should  be  permitted  to  per- 
form the  usual  duties  of  the  dispenser  during  the 
temporary  absence  of  the  principal  in  case  that  tem- 
porary absence  is  extended  over  several  weeks,  but 
it  may  not  have  occurred  to  these  objectors  that  the 
principal  of  any  pharmacy  is  the  man  who  controls 
all  the  supplies  and  is  responsible  for  the  identity 
and  quality  of  all  the  medicinal  materials  in  the 
shop.  He  furnishes  not  only  the  materials  but  the 
tools  and  other  facilities  necessary  for  carrying  on 
the  work.  The  principal  is  legally  answerable  for 
the  management  of  the  pharmacy,  which  must  be 
so  conducted  that  the  public  is  properly  served  and 
its  welfare  safeguarded,  but  the  clerk  or  assistant 
is  responsible  only  for  his  own  individual  services. 
The  clerk  dispenses  the  medicine  furnished  by  his 
employer  and  does  his  work  under  whatever  condi- 
tions his  employer  sees  fit  to  impose.  The  principal 
is  rightly  expected  to  use  his  best  efforts  to  see  that 
the  materials  used  are  of  proper  character,  purity, 
and  strength,  and  his  education  must  be  such  that 
he  can  perform  that  duty  intelligently.  No  service 
of  that  kind  is  expected  of  the  clerk.  If  the  pro- 
prietor of  the  establishment  is  absent  for  a  week  or 
a  month  he  still  can  and  does  control  and  direct 
affairs. 
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It  is  impossible  to  prevent  excessive  competition 
the  drug  business  except  by  establishing  higher 
lucational  requirements  for  the  license  to  open  or 
nduct  a  pharmacy,  while  the  remedy  for  the 
rcity  of  drug  clerks  lies  in  a  rational  recognition 
the  difference  between  principals  and  clerks.  We 
nnot  eat  the  cake  and  keep  it,  too.  Every  phar- 
macy law  which  recognizes  only  one  class  or  grade 
of  pharmacists  must  inevitably  work  injury  to  the 
public  as  well  as  to  the  pharmaceutical  profession, 
I  for  if  the  standard  of  education  under  such  a  law 
is  high  enough  to  really  check  the  multiplication 
of  drug  stores  a  scarcity  of  clerks  will  be  the  un- 
avoidable result,  whereas  if  the  educational  require- 
I Brents  for  licenses  are  low  enough  to  provide  an 
■bundance  of  clerks,  these  clerks  will  rapidly  be- 
come proprietors  by  starting  new  stores.  Every 
pharmacy  law  should,  therefore,  recognize  both 
principals  and  clerks,  and  should  establish  higher 
educational  qualifications  for  the  license  which  con- 
fers the  right  to  open  or  conduct  drug  stores  than 
for  a  license  to  practice  as  an  assistant  or  clerk. 

But  we  find  that  in  States  where  the  pharmacy 
laws  do  make  a  distinction  between  registered  phar- 
macists and  registered  assistant  pharmacists  there  is 
nevertheless  an  excessive  number  of  pharmacists 
and  a  ridiculously  small  number  of  assistants.  The 
reason  must  be  that  it  is  too  easy  to  secure  the 
higher  license.  Many  State  board  members  have 
begun  to  realize  this  and  are  striving  to  "make  the 
examinations  stiffen" 

I  want  to  call  your  attention  to  a  few  facts.  To 
make  these  facts  clearer  I  shall  call  registered  phar- 
macists "druggists"  and  assistant  pharmacists 
"clerks."  Do  you  know  that  in  the  State  of  Indiana 
there  are  nearly  two  druggists  to  every  drug  store 
and  about  one-fifth  of  one  clerk?  In  Illinois  two 
druggists  and  one-third  of  a  clerk.  In  Ohio  one 
and  one-half  druggists  and  one-third  of  a  clerk. 
Not  one  State  have  I  found  in  which  the  proportion 
of  assistant  pharmacists  bears  a  rational  relation  to 
the  number  of  drug  stores;  not  one  in  which  there 
are  not  too  many  registered  pharmacists  ready  to 
:  open  up  new  drug  stores  as  soon  as  they  have  a 
i  chance.      These    conditions    should    be    radically 

changed. 
I       Compulsory  graduation  in  pharmacy  as  a  require- 
ment for  full  license  would  of  course  serve  as  a 


check  upon  the  increase  of  drug  stores.  Nothing 
else  will.  At  the  same  time  that  is  also  the  very 
thing  required  to  satisfy  the  demands  of  the  public 
and  the  medical  profession.  But  a  large  number 
of  druggists  are  apparently  as  afraid  of  so-called 
"prerequisite  laws"  as  women  are  of  mice.  They 
must  be  blind  as  well  as  overtimid. 

WEED  OUT  THE  BAD  SCHOOLS! 

At  this  writing  we  have  probably  eighty-seven 
schools  of  pharmacy.  There  have  been  several 
births  and  deaths  during  the  past  year. 

An  excessive  number  of  educational  institutions 
is  not  an  unmixed  blessing. 

Here  in  the  State  in  which  we  are  holding  this 
meeting  there  are  five  pharmaceutical  schools.  In 
Ohio  there  are  eight.  It  is  impossible  that  eight 
pharmaceutical  schools  can  be  required  and  main- 
tained in  a  condition  of  reasonable  efficiency  in  any 
one  State. 

I  have  no  recommendation  to  make  in  regard  to 
this  embarrassing  wealth  of  educational  machinery, 
but  will  say  that  the  boards  of  pharmacy  have  the 
power  and  means  by  which  schools  that  are  unable 
or  unwilling  to  give  good  and  sufficient  courses, 
and  which  are  not  properly  equipped  and  do  not 
have  reasonably  sufficient  resources  or  means  of 
support  may  be  denied  that  recognition  which  is  " 
clearly  due  under  the  pharmacy  laws  to  all  efficient 
schools. 

Many  of  our  schools  of  pharmacy  have  fine 
buildings  of  their  own,  or  less  pretentious  but  still 
adequate  homes.  Others  are  well  housed  by  uni- 
versities and  other  institutions.  Several  of  our 
pharmaceutical  schools  have  a  long  and  honorable 
record.  Several  have  faculties  composed  of  men 
of  najtional  reputation.  Several  have  ample  equip- 
ments. Several  give  very  substantial  courses  of 
instruction  of  a  high  grade. 

Let  us  not  commib  the  unpardonable  sin  of  ignor- 
ing or  losing  any  of  these  advantages.  Let  us  foster 
right  education.  Let  all  schools  that  have  any  good 
in  them  do  their  best.  Let  the  boards  of  pharmacy 
take  a  year,  if  need  be,  to  learn  the  facts  about  our 
schools  and  give  positive  aid  and  encouragement  to 
them.  Let  the  boards  consult  them  all.  Let  no 
mistakes  be  made.    Let  all  have  a  square  deal. 


DIVERS  DISPENSING  POINTS. 


A  Paper  on  **  Laboratory  Notes,"  Read  at  the  Recent  A.  Ph.  A.  Meeting,  Arouses  a  Profitable  Discus- 
sion— The  Paper  and  the  Comments  on  it  are  Both  Presented. 

By  H.  A.  B.  DUNNING. 


Having  but  little  time  this  year  to  do  any  special 
work  for  the  section,  I  have  endeavored  to  gather 
notes  of  practical  interest  from  the  prescription 
department  and  manufacturing  laboratory. 

SEALING  HARD   CAPSULES. 

I  have  heard  of  many  methods  for  sealing  hard 
capsules,  have  tried  them  all  and  have  had  my  as- 
sistants do  the  same,  but  have  had  success  with  only 
one.  While  there  is  no  claim  for  originality  in  the 
following  method,  there  are  some  points  which  are 
perhaps  new.  A  heavy  solution  of  gelatin  is  pre- 
pared by  heating  the  tops  of  soluble  elastic  capsules 
in  a  porcelain  dish  on  a  water  bath  with  sufficient 
water  to  make  a  solution  which,  when  hot,  drops 
freely  from  the  end  of  a  glass  rod.  The  gelatin 
solution  may  be  made  in  other  ways  that  may  per- 
haps be  more  convenient  to  the  operator.  A  glass 
rod  with  a  long,  sharp  point  is  used,  and  is  dipped 
into  the  hot  solution  of  gelatin,  while  at  the  same 
time  the  filled  capsule  is  held  upside  down  by  the 
cap  between  the  thumb  and  forefinger.  The  point 
of  a  glass  rod  carrying  the  gelatin  solution  is  run 
around  and  under  the  edges  of  the  capsules,  thus 
filling  the  space  between  the  two  parts  of  the  cap- 
sule, and  making  a  thin  ring  around  the  body  of  it. 

After  much  experimentation  I  have  found  that 
when  the  cap  of  a  hard  capsule  is  moistened  either 
with  water,  alcohol  and  water,  or  a  thin  gelatin 
solution,  it  spreads  outward  and  away  from  the 
body  of  the  capsule  instead  of  being  glued  to  it. 
In  my  experience  hard  capsules  not  sealed  with 
some  very  adhesive  and  thick  material  will  leak  in 
course  of  a  short  time.  A  hard  capsule,  properly 
filled  and  sealed,  makes  a  better  appearance  than  the 
much-vaunted  soluble  elastic  capsule  and  keeps 
better. 

DISPENSING  METHYLENE  BLUE  IN   CAPSULES. 

Since  the  recent  meeting  of  the  American  Med- 
ical Association,  we  have  received  quite  a  number 
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of  prescriptions  calling  for  methylene  blue  in  com- 
bination with  various  drugs,  more  particularly  ex- 
tract of  belladonna,  but  also  extract  of  hyoscyamus, 
codeine  sulphate,  and  a  few  other  substances.  After 
putting  up  these  capsules  we  were  apt  to  find  a 
streak  of  methylene  blue  stain  in  any  part  of  the 
room,  and  the  boxes  returned  for  refilling  were 
highly  stained.  .These  difficulties  were  largely  over- 
come by  mixing  with  each  15  grains  of  methylene 
blue,  one  drop  of  white  petroleum  oil. 

CAN  THE  PHARMACIST   MAKE  THEM? 

It  may  be  an  unwise  statement  for  me  to  make, 
yet  I  do  not  believe  that  the  retail  pharmacist  can 
satisfactorily  make  extracts,  powdered  extracts,  or 
even  fluidextracts  in  quantities  larger  than  a  few 
ounces  of  the  extracts,  or  a  few  pints  of  the  fluid- 
extracts,  because  a  vacuum  apparatus  is  essential. 
Overlooking  the  loss  of  alkaloids  through  the  long 
heating  necessary  for  driving  off  the  required 
amount  of  moisture  at  normal  pressure,  there  is 
yet  to  be  considered  the  large  percentage  of  in- 
soluble matter  produced  by  the  decomposition  of 
organic  inactive  constituents,  which  results  in  ex- 
tracts, that  form  turbid  solutions. 

TINCTURES  OF  TOLU  AND  BENZOIN. 

Tolu  balsam  fuses  at  a  comparatively  low  tem- 
perature without  any  harm  to  the  product,  or  at 
least  with  very  little.  Considering  the  difficulty  of 
dissolving  the  balsam  at  an  ordinary  temperature 
in  alcohol,  especially  when  making  large  quantities 
of  tincture  of  tolu  or  tincture  of  benzoin  compound, 
it  is  suggested  that  these  preparations  be  made  by 
first  fusing  the  tolu,  and  then  dissolving  it  by  add- 
ing alcohol  while  it  is  still  hot  and  fluid. 

LINIMENT  OF  SOFT  SOAP. 

The  quickest  and  most  satisfactory  method  of 
making  liniment  of  soft  soap  is  to  heat  the  soap  for 
some  time  on  a  water  bath  until  it  becomes,  by  stir- 
ring, a  homogeneous  semiliquid  rather  than  a  semi- 
solid ;  the  flame  is  then  turned  off  and  the  hot  soap 
dissolved  in  the  requisite  amount  of  alcohol. 


4M 


A   KINK   IN   MAKING   CERTAIN    POWDERS. 


I^pien  making  large  quantities  of  tooth  powder,  com- 
pound licorice  powder,  and  similar  mixtures,  in 
getting  the  ingredients  quickly  and  thoroughly 
mixed ;  the  mechanical  hand-power  mixer  has  never 
given  us  satisfaction.  It  occurred  to  me,  after  bolt- 
ing the  separate  ingredients  through  a  120  sieve,  to 
mix  them  thoroughly  by  running  back  and  forth 
through  a  number  80  bolting  cloth.  This  method 
has    proved    very    satisfactory,    because    powders 

K'  ich  can  scarcely  be  forced  through  a  40  wire  sieve 
1  run  freely  through  an  eighty  bolting  cloth. 
I 
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REGARDING   COD-LIVER  OIL  EMULSIONS. 


lAfter  making  over  forty  two-ounce  emulsions  of 
5d-liver  oil,  I  concluded  that  emulsions  of  this  oil 
should  be  made  fresh  for  the  following  reasons: 
These  emulsions  become  acid  and  finally  sour,  due 
to  the  fermentation  of  the  aqueous  solution  of 
acacia,  and  also  because  cod-liver  oil  itself  becomes 
acid  after  standing  in  the  presence  of  water — ^not 
to  speak  of  the  rapid  fermentation  of  the  sugar  usu- 
ally contained  in  the  emulsions.  The  spoiling  can- 
not be  prevented  by  reasonable  amounts  of  alcohol, 
salicylic  acid,  lime  water,  with  or  without  syrup 
being  present,  or  when  made  with  tragacanth,  Irish 
moss,  dextrine,  glycerite  of  yolk  of  egg,  or  different 
combinations  of  these  agents. 

An  emulsion  with  tragacanth  and  saponin  was 
the  only  white  emulsion  which  did  not  separate  ap- 
preciably after  six  months'  standing.  It  was,  how- 
ever, acid,  saccharin  being  used  as  the  sweetening 
agent.  An  emulsion  made  with  tragacanth  and 
liquor  potassa,  also  one  with  tragacanth  and  soap, 
both  the  soap  and  potash  being  in  extremely  small 
quantities,  resulted  in  an  emulsion  which  separated 
but  little  and  did  not  become  acid.  The  writer  reit- 
erates that  all  50-per-cent  cod-liver  oil  emulsions 
should  be  made  fresh. 

POWDERED   PAPER   AS   A   FILTERING   MEDIUM. 

As  has  often  been  stated  by  myself  and  others, 
there  is  nothing  equal  to  filter  paper  torn  into  shreds 
for  making  aromatic  waters.  Of  great  value  also 
IS  paper  pulp  as  a  clarifying  agent,  and  perfectly 
pure  sawdust  is  useful  in  mixing  with  cudbear,  aloe, 
and  other  gummy  drugs  which  are  hard  to  perco- 
late. These  agents  are  more  or  less  difficult  to 
obtain  pure,  and  therefore  I  have  conceived  the  idea 
of  powdering  pure  paper  for  the  purposes  above 


mentioned,  and  I  wish  to  state  that  in  my  experience 
it  has  proved  ideal. 

AROMATIC  WATERS. 

When  making  aromatic  waters,  it  requires  but  a 
few  moments'  time  to  drop  the  respective  oil  on  the 
powdered  paper,  stir  the  mixture  around  with  a 
glass  rod  until  all  the  oil  is  absorbed,  place  it  in  the 
container,  and  pour  the  required  amount  of  distilled 
water  over  it.  The  solution  of  the  oil  will  filter  off 
perfectly  clear  and  will  be  founji  highly  flavored. 

Besides,  as  a  clarifying  agent,  powdered  paper 
works  nicely.  It  is  only  necessary  to  pack  a  perco- 
lator with  a  layer  of  the  paper  an  inch  or  more  in 
height,  cover  over  with  a  piece  of  sheet  filter  paper, 
put  on  some  glass  bottle  tops  to  weigh  it  down,  and 
then  pour  on  the  liquid.  For  making  tincture  of 
cudbear,  the  bugaboo  of  all  druggists  who  do  not 
use  purified  sawdust,  the  ground  drug  is  mixed 
with  ai^  equal  bulk  of  the  powdered  paper  and  per- 
colation goes  on  nicely.  The  same  procedure  may 
be  followed  in  making  tincture  of  opium. 

CRITICISM  OF  CERTAIN  N.  F.  AND  U.  S.  P.  PRODUCTS. 

As  the  U.  S.  P.  and  N.  F.  preparations  will  be 
thoroughly  discussed  during  the  session  of  this  sec- 
tion, only  a  few  preparations  will  be  mentioned  in 
this  paper:  Antiseptic  solution,  U.  S.  P.,  does  not, 
in  my  opinion,  compare  favorably  with  the  proprie- 
tary preparation  which  it  is  supposed  to  simulate; 
one  objection  is  that  it  smells  too  strongly  of  pep- 
permint. 

Compound  solution  of  sodium  phosphate,  as  made 
by  myself  and  several  assistants  according  to  the 
U.  S.  P.,  deposits  crystals  on  standing,  but  if  the 
amount  of  citric  acid  be  increased  to  200  grammes 
for  each  1000  Cc.  of  finished  preparation,  the  solu- 
tion is  permanent.  Besides  this,  the  method  directed 
by  the  Pharmacopoeia  to  triturate  the  salts  until 
liquefied  is  very  tedious.  Solution  may  readily  be 
effected  at  a  low  temperature  on  the  water  bath. 

According  to  the  experience  of  myself  and  others, 
the  formula  for  effervescing  sodium  phosphate  does 
not  contain  sufficient  citric  acid,  and  the  mixture 
should  not  be  manipulated  while  fusing,  as  directed 
by  the  U.  S.  P. 

ELIXIR   OF  GLYCEROPHOSPHATES^   N.    F, 

Elixir  of  glycerophosphates,  N.  F.,  is  a  prepara- 
tion containing  so  much  phosphoric  acid  that  it  is 
nearly  a  solution  of  phosphates  containing  variable 


422 


BULLETIN  OF  PHARMACY 


proportions  of  glycerophosphoric  acid  according  to 
age.  If  one  uses  the  normal  calcium  and  sodium 
glycerophosphates  as  prepared  by  one  large  manu- 
facturer, the  finished  preparation  will  not  hold  up 
more  than  a  few  hours  unless  nearly  double  the 
amount  of  phosphoric  acid  be  added,  while  if  the 
glycerophosphates  of  another  manufacturer,  which 
are  acid  compounds,  be  used,  a  solution  results 
which  is  permanent  for  at  least  a  few  weeks.  In 
my  mind  there  is  very  little  more  objection  to  using 
hydrochloric  acid  than  phosphoric  acid  in  excess. 

SOLUTION  OF  PEPTONATE  OF  IRON. 

Solution  of  peptonate  of  iron,  N.  F.,  has  several 
objectionable  features,  I  think.  It  is  difficult  to 
obtain  peptone  free  from  impurities  at  a  moderate 
price.  It  is  better  to  make  the  peptone  fresh  by 
digesting  egg-albumin  with  pepsin,  and,  finally, 
when  using  the  peptonate  of  iron  made  from  fresh 
peptone,  I  and  others  have  been  unable  to  dissolve 
it  by  the  aid  of  sodium  hydroxide  when  making  a 
solution  of  the  strength  directed  by  the  N.  F. 
formula,  I  have  prepared  a  solution  with  sodium 
hydroxide  by  adding  an  excess  directly  to  a  mixture 
of  iron  oxychloride  solution  with  an  excess  of  pep- 
tone. 

Liquor  antisepticus  alkalinus  probably  contains 
too  much  glycerin  and  is  lacking  in  strength. 

Aromatic  liquid  pepsin,  according  to  my  taste,  is 
badly  flavored. 

NEW    METHOD    FOR    MAKING    TINCTURE    OF    OPIUM. 

I  would  suggest  the  following  process  for  making 
tincture  of  opium,  U.  S.  P. :  Mix  100  grammes  of 
powdered  opium  with  an  equal  bulk  of  powdered 
paper  or  other  suitable  agent  in  proper  proportions, 
and  percolate  with  1000  Cc.  of  dilute  alcohol;  col- 
lect, percolate  and  set  aside ;  then  exhaust  the  opium 
with  water,  using  about  500  Cc. ;  evaporate  the 
aqueous  percolate  to  a  small  bulk,  mix  with  an  equal 
quantity  of  alcohol,  and,  when  cool,  filter,  finally 
passing  enough  dilute  alcohol  through  the  filter  to 
make  the  mixed  percolates  measure  1000  Cc, 

As  proved  by  assay,  neither  the  old  nor  the  new 
U,  S.  P,  method  for  making  tincture  of  opium  ex- 
hausts the  opium. 


DISCUSSION  OF  THE  PAPER. 

The  foregoing  paper  by  Mr.  Dunning,  read  before  the 
Section  on  Practical  Pharmacy  and  Dispensing  of  the  A.  Ph. 
A.  at  the  Indianapolis  meeting  last  month,  provoked  a  long 


and  profitable  discussion.  Much  interest  was  aroused  by  the 
author's  reference  to  the  use  of  powdered  paper.  When  asked 
where  he  secured  the  article,  he  replied  with  smiling  embar- 
rassment that  he  had  induced  his  brother,  who  is  a  paper  man- 
ufacturer, to  make  it  especially  for  him.  Joked  a  little  on  this 
point  by  two  or  three  members  of  the  audience,  Mr.  Dunning 
replied  that  he  had  no  notion  of  developing  his  brother's 
business  in  any  way.  Powdered  paper  could  doubtless  be 
procured  of  any  paper  manufacturer,  and  in  time  it  would  be 
a  regular  article  on  the  market  if  a  sufficient  demand  were 
created  for  it  in  manufacturing  processes  in  pharmacy. 

HOW   TO    MAKE   POWDERED   PAPER. 

Meanwhile  Leo  Eliel  told  how  }ie  had  been  making  pow- 
dered paper  for  his  own  use  for  thirty-five  years,  and  he 
declared  that  he  had  found  its  use  admirable  for  many  things. 
He  takes  filter  paper,  moistens  it,  works  it  with  the  pestle, 
adds  a  small  amount  of  solution  of  soda  or  potassa,  and 
triturates  the  mass.  The  mass  is  then  washed  with  water, 
dried,  and  finally  rubbed  up  for  use.  Mr.  Eliel  said  there 
was  no  difficulty  in  preparing  powdered  paper  by  this  method, 
and  in  reply  to  a  question  by  Mr.  Dunning  he  declared  that 
the  process  was  not  tedious. 

THE  SEALING  OF  HARD  CAPSULES. 

Another  portion  of  Mr.  Dunning's  paper  which  aroused 
considerable  interest  was  that  in  which  reference  was.  made 
to  the  sealing  of  hard  capsules.  Prof.  C.  S.  N.  Hallberg 
thought  Mr.  Dunning's  method  involved  too  much  work,  and 
he  said  that  he  had  used  the  N.  F.  process  in  college  work 
for  years  with  entire  success.  The  edge  of  the  capsule  cap 
is  simply  touched  on  wetted  filter  paper  and  then  placed  in 
position.  Often  Professor  Hallberg  had  required  his  stu- 
dents to  fill  250  capsules  with  some  liquid  mass  and  seal 
them  by  this  method.  Afterwards  it  was  his  custom  to 
place  the  lot  on  filter  paper  to  observe  any  leakage  that  might 
occur.  As  a  rule  about  five  of  the  250  would  leak  slightly, 
but  in  one  recent  demonstration  there  was  not  a  single  faulty 
capsule — not  a  single  greasy  spot  on  the  paper.  Replying  to 
Professor  Hallberg,  Mr.  Dunning  gave  it  as  his  experience 
that  when  capsule  caps  were  wetted  in  this  way,  they  had  a 
tendency  to  dry  outward  and  thus  make  leakage  more  likely 
instead  of  less  likely.  To  this  objection  Mr.  Lemberger  re- 
plied that  such  a  result  developed  only  when  the  caps  were 
wet  too  much.  It  was  necessary  simply  to  touch  the  cap  to 
^lightly  wetted  filter  paper.  Professor  Stanislaus  also  de- 
clared that  he  had  used  the  N.  F.  method  with  gratifying 
success. 

EMULSIONS    OF    COD-LIVER    OIL. 

Apropos  of  the  advisability  of  making  einulsion  of  cod- 
liver  oil  with  the  present  U.  S.  P.  mucilage  of  acacia,  in  order 
to  avoid  spoiling,  Leo  Eliel  was  inclined  to  discredit  the  use 
of  this  substance.  The  present  mucilage  contains  lime-water, 
and  it  had  been  Mr.  Eliel's  experience  that  the  latter  agent 
prevented  the  emulsion  from  holding  together.  This  refer- 
ence to  mucilage  of  acacia  called  to  Caswell  A.  Mayo's  mind 
the  recent  statement  of  a  foreign  savant  that  the  spoiling  of 
the  mucilage  was  due  to  the  presence  of  an  oxidase,  and  that 
the  product  would  keep  successfully  if  it  were  first  sterilized. 
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Charles  H.  LaWall,  taking  up  another  phase  of  the  emulsion 
subject,  questioned  the  use  of  saccharin  in  emulsions  for  the 
reason  that  saccharin  has  a  well-known  physiological  effect 
which  might  render  its  presence  undesirable.  Professor  Hall- 
berg  declared  that  Scott's  emulsion  contained  salicylic  acid 
as  a  preservative,  and  that  at  one  time  the  manufacturers 
asserted  the  presence  of  this  acid  to  be  beneficial,  inasmuch 
as  it  favored  the  splitting  up  of  the  oil  in  the  intestines. 
Professor  Hallberg,  however,  thought  salicylic  acid  a  "plasmic 
poison,"  and  believed  that  it  ought  not  to  be  used. 
Mr.  Dunning's  remarks  about  the  N.  F. 

ELIXK   OF   GLYCEROPHOSPHATES 

provoked  some  little  discussion.  Professor  Stanislaus  as- 
serted that  the  use  of  tartaric  acid  in  the  manufacture  of  this 
product,  a  suggestion  first  made  by  Eugene  Dieterich,  resulted 
in  satisfaction.  Mr.  Dunning  replied  that  he  preferred  lactic 
acid  in  accordance  with  the  formula  published  by  him  on  page 


245  of  the  Bulletin  of  Pharmacy  for  last  June.  He  thought 
tartaric  and  citric  acids  were  objectionable  because  they 
brought  about  a  decomposition  of  the  glycerophosphate  salts 
and  the  resultant  formation  of  glycerophosphoric  acid.  Dr. 
W.  C.  Alpers  declared  that  successful  results  in  the  manu- 
facture of  this  elixir  depended  upon  the  simple  trick  of  using 
sterilized  water  only.  Preparations  not  made  with  this  often 
precipitated  in  a  few  days. 

Leo  Eliel  had  something  to  say  about  the 

COMPOUND    SOLUTION    OF    SODIUM    PHOSPHATE 

of  the  new  Pharmacopoeia.  He  had  never  been  able  to  make 
the  preparation  so  that  it  would  hold  up.  There  are  a  number 
of  products  on  the  market  that  do  not  crystallize  out,  and 
he  thought  the  secret  of  their  manufacture  lay  in  the  use  of 
an  excess  of  phosphoric  acid.  Mr.  Dunning's  suggestion,  as 
will  be  seen  from  his  paper  above,  was  that  the  amount  of 
citric  acid  in  the  formula  be  increased. 


A  SQUARE  DEAL  PRESCRIPTION  BLANK.* 

Represents  a  Successful    Effort  to  Control   the    Renewal    of   Prescriptions,  and    Relieves   the   Druggist 

from  Blame  by  Placing  the  Responsibility  upon  the  Physician — Brings  Physician  and 

Pharmacbt  into  Closer  Accord — An  Account  of  the  Discussion  of  the 

Paper  is  Printed  at  the  End  of  the  Contribution. 


■ 


By  FRANKLIN  M.  APPLE,  Ph.G. 


s  medicine  and  pharmacy  are  almost  invariably 
referred  to  and  spoken  of  as  sister  professions,  and 
pharmacy  has  been  designated  as  the  handmaiden 
of  medicine  (being  the  junior  of  medicine  in  point 
of  years),  the  world  naturally  expects  to  see  a  true 
friendship  existing  between  the  two  professions, 
whose  interests  are  so  nearly  identical.  A  spirit  of 
brotherly  love  should  be  evident  at  all  times  between 
such  closely  allied  vocations  and  professions — a  far 
greater  one  than  unfortunately  seems  to  be  in  evi- 
dence in  this  day  and  generation. 

To  promote  and  guarantee  the  continuance  of 
such  conditions,  it  is  absolutely  essential  and  neces- 
sary that  the  members  of  the  two  professions  should 
at  all  times  bear  in  mind  the  rights  and  privileges 
iOf  the  other  party  to  the  alliance.  In  no  department 
of  the  modern  pharmacy  should  this  spirit  of  amity 
and  good-fellowship  be  more  manifest  than  in  the 
iprescription  department,  which  should  represent 
only  true,  legitimate,  professional  pharmacy,  the 
success  of  which  is,  in  a  large  measure,  dependent 


*Read  before  the  Section  on  Practical  Pharmacy  and  Dis- 
pensing of  the  A.  Ph.  A.  at  the  Indianapolis  meeting  in  Sep- 
tember. 


upon  the  contidence  the  medical  men  have  in  the 
manner  in  which  the  department  is  conducted,  and 
the  regard  shown  for  their  rights  therein. 

THE  CAUSE  OF  MUCH  DISCORD, 

The  indiscriminate  renewing  of  prescriptions  has 
proved,  and  is  still  proving,  one  of  the  most  serious 
sources  of  ill-feeling  between  the  sister  professions, 
resulting  in  two  equally  pernicious  habits  or  cus- 
toms, which  must  be  acknowledged  to  be  not  for 
the  best  interests  of  the  two  professions  and  the 
public,  viz. :  tablet  -  dispensing  by  physicians,  and 
counter  prescribing  by  pharmacists. 

Having  had  several  years'  experience  in  detailing 
the  medical  profession  for  one  of  the  leading  pro- 
prietary foods,  thereby  allowing  me  an  insight  into 
the  true  state  of  affairs  in  the  medical  practitioners' 
offices,  and  for  the  past  five  years  having  noticed 
an  ever-increasing  tendency  on  the  part  of  the  med- 
ical men  to  request  that  their  prescriptions  be  not 
renewed,  I  began  to  study  the  subject  carefully 
several  years  ago,  to  endeavor  to  prove  the  justice 
of  such  request  and  the  possibilities  of  pharmacists 
in  complying  with  them. 
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To  any  unbiased  mind  it  becomes  apparent  that 
the  medical  man  has  the  right  (morally  and  in  per- 
fect justice  to  himself  and  his  patient),  whenever 
he  thinks  his  diagnosis  indicates  the  necessity  for 
the  writing  of  a  prescription,  to  define  the  limita- 
tions of  said  prescription.  It  is  to  be  understood 
definitely  that  the  patient  pays  the  medical  practi- 
tioner for  medical  or  surgical  skill  and  knowledge 
only,  and  not  for  the  prescription,  as  the  latter  is 
merely  the  result  of  the  former. 

Various  forms  of  verbiage  have  been  and  are  in 
use  to  indicate  the  views  of  physicians  concerning 
the  non-renewing  of  their  prescriptions.  I  will 
quote  a  few  taken  from  my  prescription  file,  viz.: 
(1)  "Not  to  be  renewed."  (2)  "This  prescription 
not  to  be  refilled  unless  so  ordered."  (3)  "Note: 
This  prescription  is  written  for  the  party  named 
above  and  for  this  time  only.  Do  not  refill  without 
my  written  order."  (4)  "Not  to  be  renewed  except 
upon  orders  in  writing."  (5)  "This  prescription 
must  not  be  renewed  unless  countersigned  by  phy- 
sician giving  it,  and  under  renewed  date."  (6) 
"This  prescription  is  intended  for  the  present  indi- 
cations only,  and  is  not  to  be  renewed  without  the 
written  consent  of  the  physician." 

In  all  of  these  cases  will  be  noticed  the  disadvan- 
tage to  which  the  honest  pharmacist  is  placed,  for, 
if  he  respects  the  injunction,  the  patient  can  de- 
mand a  copy  of  the  prescription  and  have  it  refilled 
at  a  store  whose  proprietor  is  less  honest.  Nos.  1 
and  2  can  be  interpreted  as  an  order  to  the  patient 
and  not  to  the  pharmacist.  No.  3  was  placed  at 
the  bottom  of  the  blank,  and  the  patient  could  have 
cut  it  off  if  he  chose  and  leave  no  injunction  remain- 
ing. No.  5  was  one  from  the  skin  department  of 
one  of  our  prominent  medical  school  hospitals.  No. 
6  was  one  of  my  crude  devices  to  endeavor  to  con- 
trol the  question  of  renewal,  and  was  found  to  be 
unfair  and  not  perfect. 

A    SUGGESTIVE    STICKER    FOR    PRESCRIPTIONS. 

In  order  to  call  the  attention  of  the  patient  to 
the  fact  that  the  prescription  is  a  restricted  one,  I 
devised  the  following  sticker,  which  is  now  placed 
upon  all  containers  for,  prescriptions  having  any 
form  of  injunction  on  them: 

Your  physician  directs  that  this  prescription  is  not  to  be 
RENEWED  without  his  conscnt. 

Let  me  call  your  attention  to  the  first  three  words 
of  this  label,  which  place  the  responsibility  where  it 
justly  and  honestly  belongs,  and  which  have  a  won- 


derful restraining  influence  over  the  patients.  Many 
are  afraid  to  have  the  prescriptions  renewed,  know- 
ing that  their  physicians  deem  it  best  to  not  do  so. 

Realizing  the  injustice  to  the  honest  pharmacist 
of  all  the  foregoing  notices  on  physicians'  prescrip- 
tions, realizing  also  that  the  number  of  medical 
practitioners  who  are  requesting  that  their  prescrip- 
tions be  not  renewed  is  constantly  growing  greater, 
and  desiring  to  place  the  responsibility  for  the  lim- 
itations of  the  prescription  where  it  honestly  and 
legally  belongs,  I  devised  a  plan  that  would  be  per- 
fectly equitable  to  all  parties  concerned,  viz. :  the 
medical  practitioner,  the  pharmacist,  and  the  patient. 

Inasmuch  as  due  consideration  had  to  be  taken 
of  the  legal  aspect  of  the  case,  I  decided  that  the 
only  way  to  safely  and  honestly  control  the  question 
was  by  devising  a  modified  prescription  blank  that 
was  a  legal  contract,  the  acceptance  of  which  by  the 
patient  was  bona-fide  evidence  of  his  knowledge  of 
the  conditions  pertaining  to  said  contract,  to  which 
he  acquiesced  in  accepting  it. 

THE  "square  deal'"  BLANK. 

The  results  of  repeated  experiments  with  many 
forms  of  such  prescription  blanks  have  led  me  to 
offer  the  following  as  the  perfect  solution  of  the 
question  of  ownership  of  the  prescription;  also  as 
the  best  way  to  control  the  renewal  of  the  prescrip- 
tion: 


Edward  Haentze,  M.D., 


■i: 


8  to  10  A.M. 

Office  Hours:  -|  1  to  3  p.m. 
.  6  to  8  P.M. 
Sundays,  8  to  10  a.m.  only. 


1911  North  31st  Street, 

Philadelphia. 
Bell  Telephone  36-66  D  Poplar. 


Note.— The  conditions  under  which  this  prescription  is  written  will  be 
found  on  the  reverse  side  hereof. 


For. 


(Reverse  side.) 


This  prescription  is  written  for  the  person  whose 
name  appears  on  it,  and  for  the  present  indications 
only;  hence  it  is  not  to  be  renewed  without  my 
written  consent,  and  no  copy  of  it  is  to  be  given. 

The  Pharmacist  compounding  the  mixture  will 
kindly  preserve  the  prescription  on  file. 


Date 


Dr. 


Let  us  carefully  analyze  this  prescription  blank 
and  note  certain  features  of  it.  The  verbiage  is 
the  strongest  I  have  found  medical  men  would  ac- 
cept.   The  physician  using  such  a  blank  can  unques- 
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tionably  control  his  prescription,  but  at  the  same 
time  he  assumes  the  responsibility  to  his  patient  for 
the  restrictions.  The  physician  is  therefore  put  to 
an  honest  test  if  he  wishes  his  prescriptions  to  be 
renewed  or  not.  No  one  can  control  the  question 
for  him,  as  he  is  the  power  omnipotent  over  the  pre- 
scription, occupying  the  same  position  in  law  that 
the  courts  have  decreed  the  manufacturer  of  a  pat- 
ent medicine  occupies — he  is  perfect  master  of  the 
situation. 

THE  QUESTION  OF  LEGAL  RIGHTS. 

The  physician  has  the  same  rights  to  place  re- 
strictions upon  his  prescription  as  the  owner  of  a 
piece  of  land  has  when  disposing  of  it.  The  latter 
can  specify  what  can  and  what  cannot  be  done  with 
the  property  by  placing  conditions  on  the  deed, 
thereby  publishing  the  facts  to  the  world,  and  the 
purchaser  is  obliged  to  respect  the  restrictions.  The 
physician  can  do  likewise  when  diagnosing  and  pre- 
scribing for  his  patient.  It  is  certainly  advisable 
to  publish  the  conditions  under  which  the  patient 
receives  the  prescription  from  the  medical  practi- 
tioner, and  no  safer  place  can  be  found  than  on  the 
prescription  blank  itself,  as  is  the  case  in  the  one 
offered  for  your  consideration,  for  it  must  be  re- 
membered that  the  medical  practitioner  is  the  only 
person  who  can  place  limitations  on  his  prescription 
legally.  No  matter  how  much  a  pharmacist  may 
wish  to  control  the  question  for  the  physician,  it  is 
an  utter  impossibility  for  him  to  do  so  without  run- 
ning many  risks  legally. 

The  location  of  the  injunction  clauses  was  chosen 
with  the  idea  of  protecting  it  from  any  possibility 
of  being  detached  from  the  prescription,  thereby  de- 
feating the  wishes  of  the  prescribes  You  will  notice 
that  the  body  of  the  prescription  is  written  over  it. 
on  the  reverse  side,  so  that  to  remove  the  restric- 
tions renders  the  prescription  of  no  value  to  the 
patient. 

The  pharmacist  has  no  alternative  but  to  respect 
the  request  or  order  of  the  physician  using  this 
j  form  of  prescription  blank,  properly  signed,  if  he 
'  wishes  to  retain  the  good-will  and  support  of  the 
physician,  and  he  is  relieved  of  any  necessity  for 
explaining  the  causes  for  the  limitations  placed  on 
the  prescription  by  the  prescriber.  The  patient 
should  be  referred  to  the  author  for  any  and  all 
explanations,  as  the  pharmacist  is  not  presumed  to 
know  why  the  doctor  has  decided  to  limit  the  use 
of  his  mental  abilities. 


THE   PATIENT. 


Where  does  the  patient  come  in?  you  will  ask. 

The  patient  is  protected  from  any  possibility  of 
becoming  unknowingly  and  unwittingly  addicted  to 
the  habitual  use  of  the  prescription;  is  prevented 
from  interfering  with  the  best  treatment  of  his  ills 
(and  incidentally  for  those  of  his  friends  and  neigh- 
bors oftentimes),  when  not  qualified  to  do  so,  and 
from  dosing  himself  when  it  is  to  his  detriment  to 
do  so.  Will  not  this  point  call  your  attention  to 
Rule  No.  25  of  Henry  Phipp's  Institute  for  the 
study,  treatment,  and  prevention  of  tuberculosis: 
"Don't  take  any  medicine  unless  it  has  been  pre- 
scribed by  your  physician.  Medicine  may  do  you 
harm  as  well  as  good." 

A  SIGNIFICANT  INSTANCE. 

The  use  of  this  system  in  the  past  would  have 
prevented  the  necessity  of  the  Kansas  City  Medical 
Association  requesting  the  pharmacists  of  that  city 
to  discontinue  the  indiscriminate  renewal  of  their 
prescriptions,  which  request  was  ignored  with  un- 
questionable loss  to  the  pharmacists,  and  to  the 
advantage  of  the  manufacturers  of  tablets  and  bot- 
tled mixtures.  To  demonstrate  the  evil  results  of 
indiscriminate  renewing  of  prescriptions — with  the 
adoption  of  tablet  dispensing  in  self-defense  as  a 
result — let  me  narrate  the  following  incident,  told 
me  by  an  intimate  friend,  who  was  the  original  pre- 
scriber : 

A  regular  prescription  was  written  for  a  legiti- 
mate emmenagogne  pill  for  legitimate  purposes, 
with  favorable  results.  This  was  several  years  ago. 
Recently  the  physician  was  in  the  store  where  the 
prescription  was  filled,  and  noticed  that  the  woman 
was  having  it  renewed.  Upon  interrogating  her 
he  found  that  she  was  having  it  renewed  repeatedly, 
paying  40  cents  for  it;  and  after  placing  the  pills 
in  plain  boxes,  was  selling  them  to  her  friends  for 
$2  a  box.  He  had  given  her  the  means  to  carry  on 
this  traffic — with  the  aid  of  a  mercenary-minded 
pharmacist — for  which  he  had  received  a  fee  of 
50  cents!  He  did  not  feel  any  too  easy  mentally 
to  have  unwittingly  placed  such  an  opportunity 
within  her  reach.  He  dispenses  almost  exclusively 
in  his  office  now,  very  largely  as  the  result  of  this 
incident. 

Recently  I  had  the  pleasure  to  submit  this  pre- 
scription blank  to  one  of  the  most  progressive  and 
brainy  medical  men  in  our  city.  He  immediately 
indorsed  it  and  has  adopted  it  in  his  practice.     He 
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was  very  solicitous  that  it  be  presented  to  the  Amer- 
ican Medical  Association  at  its  recent  meeting  in 
Boston,  Mass.,  but  I  preferred  first  to  present  it  to 
this  body  of  pharmacists  for  their  consideration 
(and  I  hope  approval  and  recommendation  to  the 
consideration  of  the  American  Medical  Association 
at  its  meeting  next  year  in  Atlantic  City). 

It  is  my  desire  to  have  the  solution  of  this  eternal, 
irritating  question  come  from  the  pharmacists  to 
the  physicians,  with  expressions  of  willingness  to 
comply  with  the  provisions,  for  the  system  is  un- 
questionably what  its  name  implies — a  square  deal. 


DISCUSSION  OF  THE  PAPER. 

Mr.  Apple's  paper  attracted  immediate  interest  and  was 
received  with  hearty  expressions  of  appreciation.  The  audi- 
ence discussed  it  for  nearly  half  an  hour.  As  showing  the 
necessity  on  the  part  of  the  pharmacist  of  getting  into  closer 
accord  with  the  physician,  Joseph  Helfman  declared  that  he 
had  positive  knowledge  of 

THE   INCREASE   OF    DISPENSING   BY    PHYSICIANS. 

The  extent  of  the  practice  was  fairly  startling  in  some  sec- 
tions of  the  country.  In  Iowa,  for  instance,  there  are  3000 
physicians,  and  Mr.  Helfman  asserted  that  a  recent  investi- 
gation had  shown  over  2000  of  these  to  be  dispensing  their 
own  medicines  to  a  greater  or  less  extent.  Hence  the 
necessity  of  some  such  sincere  and  honest  effort  as  that  sug- 
gested by  Mr.  Apple  to  win  back  the  support  of  the  physi- 
cian, and  to  restore  the  prescription  to  its  old-time  importance. 
Leo  Eliel  agreed  with  Mr.  Helfman  as  to  the  prevalence  of 
the  dispensing  evil,  and  he  thought  it  was  worth  while  to  do 
anything  toward  checking  it.  In  Mr.  Eliel's  town  of  South 
Bend,  Indiana,  only  14  of  the  37  physicians  write  prescrip- 
tions. Mr.  Eliel  said  he  had  for  years  refused  to  renew  all 
prescriptions  containing  narcotics,  but  he  now  proposed  to  go 
a  step  farther  and  adopt  Mr.  Apple's  blank  and  system  in 
their  entirety. 

Prof.  F.  J.  WuUing  announced  that  the  pharmacists  of 
Minnesota  had  adopted  such  a  plan,  and  had  for  some  time 
been  making  systematic  efforts  to  induce  the  physicians  of 
the  State  to  do  more  prescribing  and  less  dispensing.  William 
O.  Gross,  of  Fort  Wayne,  Indiana,  raised  the  issue  that  some 
ultra-ethical  physicians  would  not  accept  any  prescription 
blanks  bearing  a  pharmacist's  name.  There  were  four  such 
medical  men  among  the  150  practicing  physicians  of  his 
town.  To  this  statement  Prof.  Sturmer,  of  Lafayette,  Indi- 
ana, replied  that  a  similar  difficulty  in  his  town  had  been 
overcome  by  the  adoption  of  a  blank  on  the  part  of  the  local 
association.  It  bore  the  name  of  the  association  and  not  that 
of  any  individual  druggist. 


SHOULD  PHYSICIANS  BE  SHOWN  THE  PRESCRIPTION  FILE? 

Incidental  to  the  discussion,  a  number  of  members  spoke 
of  the  practice  of  some  physicians  in  consulting  the  druggist's 
prescription  file  with  great  freedom.  Mr.  Edward  Williams, 
of  Wisconsin,  declared  in  positive  terms  that  the  physician 
should  never  be  given  access  to  the  prescription  file.  Charles 
W.  Benfield,  of  Cleveland,  asserted  that  he  always  kept  his 
file  under  lock  and  key  for  this  very  purpose.  Dr.  W.  C. 
Alpers  thought  the  best  method  was  to  use  the  card  system 
of  filing  prescriptions.  Thus  each  prescription  is  by  itself,  and 
the  physician  may  be  shown  any  particular  prescription  that 
he  desires  to  see  without  giving  him  the  opportunity  of 
glancing  over  others  at  the  same  time.  With  a  book  file,  on 
the  contrary,  such  privacy  is  out  of  the  question.  Dr.  Alpers 
incidentally  mentioned  many  other  advantages  of  the  card 
file,  and  we  may  say  that  his  system  was  described  at  con- 
siderable length  in  the  Bulletin  for  October,  1902,  page  431. 

AS  TO  giving  COPIES  OF  PRESCRIPTIONS. 

Some  objection  was  made  to  that  part  of  Mr.  Apple's 
scheme  involving  the  refusal  of  the  pharmacist  to  give  copies 
of  prescriptions  to  the  patient,  or  to  return  the  original  to 
him.  Charles  Holzhauer,  of  Newark,  said  that  he  preferred 
to  give  the  patient  a  copy  whenever  it  was  requested,  rather 
than  to  have  friction.  Dr.  W.  C.  Alpers  asserted  that  he 
followed  the  same  practice,  and  he  pointed  out  that  in  all 
foreign  countries  save  Portugal  alone  it  is  held  that  the 
prescription  belongs  to  the  patient,  and  it  is  uniformly  re- 
turned to  him.  Dr.  Alpers  makes  an  exception,  however,  in 
those  cases  where  physicians  expressly  request  that  no  copies 
be  given  out.  Sometimes  the  patients  protest  severely,  but  a 
little  diplomacy  will  almost  invariably  clear  the  atmosphere. 

MR.    apple's    replies. 

Closing  the  discussion,  Mr.  Apple  declared  that  his  efforts 
to  respect  the  rights  of  physicians,  and  to  refuse  to  do  any 
unauthorized  renewing,  had  already  brought  him  the  support 
and  custom  of  three  physicians  who  formerly  did  their  own 
dispensing.  As  for  the  placing  of  the  pharmacist's  name  upon 
the  blank,  Mr.  Apple  gave  it  as  his  experience  that  every 
physician  wanted  him  to  print  his  name  upon  it  as  a  help  to 
patients  in  selecting  a  druggist  of  ethical  character.  Taking 
up  the  question  of  giving  copies  where  requested,  Mr.  Apple 
was  against  the  practice  on  the  ground  that  it  would  defeat 
the  whole  purpose  of  avoiding  renewals.  Lewis  Flemer,  how- 
ever, expressed  the  opinion  that  the  pharmacist  had  no  legal 
right  to  refuse  a  copy  when  it  was  requested  by  the  patient. 
It  was  true,  he  said,  that  Mr.  Apple's  "square  deal"  blank 
bore  the  physician's  injunction  not  to  give  a  copy,  but  he 
thought  this  injunction  was  not  legally  binding  for  the  reason 
that  it  was  printed  and  not  specially  written  by  the  physician 
in  every  case.  Mr.  Flemer  was  further  of  the  opinion  that,  j 
in  refusing  to  give  a  copy  under  such  circumstances,  the ' 
pharmacist  might  render  himself  liable  to  legal  prosecution. 


ELEVEN  DRUGGISTS  AND  THEIR  INCOMES.* 

Showing  How   Different   Pharmacists,  with   Businesses  of  the  Same  Size,  Secure  Varying  Incomes  — 
Remarks  on  What  the  Average  Net  Profit  Should  Be  and  How  it  May  Be  Increased. 

By  HARRY  B.  MASON. 


I  have  been  greatly  interested  during  the  last 
year  in  collecting  from  different  druggists  through 
out  the  country  statements  indicating  the  gross 
profits  and  net  earnings  which  their  stores  have 
yielded  them.  The  facts  are  suggestive,  and  they 
are  brought  together  for  comparison  and  study  in 
the  following  table: 
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Ohio: 

10,000  pop.; 

5  druggists. 
Texas: 

5.000    pop. ; 

5  druggists. 
Mass. 
Chicago. 
Indiana. 
Detroit: 

residence 

district. 
Wisconsin: 

small  town. 
PennaylTania: 

8  druggists. 
New  Yorlc: 

4,000  pop. 

Va.:  SOOpop. ; 
1  druggist. 


It  may  be  well  to  explain  one  or  two  things  about 

his  table  before   offering  comments  on   it.     The 

■^"st  of  goods  sold,"  as  the  phrase  indicates,  does 

represent  the  purchases  of  the  year,  but  only 

uch  goo^s  as  the  inventories  show  were  actually 

old.    The  "total  expenses"  include  the  item  of  pro- 

•rietor's  salary,  and  the  latter,  though  given  in  the 

t  column,  must  therefore  not  be  added  to  the 

mer  in  estimating  aggregate  expenses;  the  salary 

mentioned  separately  in  each  case  because  of  its 

itrinsic  interest  and  importance.     The  "total  earn- 

3"  are  gotten  by  adding  the  "neT  profits"  to  the 

oprietor's  salary,"  and  the  object  is  to  show  the 

uggist's  complete  income  from  his  business. 

Mow  to  comment  on  the  table.     It  will  be  ob- 

Read  before  the  Commercial  Section  of  the  A.  Ph.  A. 
rief  abstract  of  the  discussion  provoked  by  the  paper  will 
ound  in  the  review  of  the  Indianapolis  meeting  on  other 
'  •!  of  this  issue. — The  Editors. 


served  that  the  businesses  are  enumerated  in  the 
order  of  their  sizes,  beginning  with  the  largest  one 
of  $25,200  a  year  and  running  down  through  the 
list  to  a  store  having  annual  sales  of  only  $5890. 
This  range  is  probably  typical  of  the  great  majority 
of  stores  throughout  the  country.  With  the  excep- 
tion of  the  large  city  establishments,  which  are  rela- 
tively few  in  number,  difficulty  would  be  had  in 
finding  many  stores  doing  an  annual  business 
greater  than  $25,200.  The  average  store  probably 
has  sales  ranging  from  seven  to  ten  thousand  dol- 
lars a  year. 

MARKED   DIFFERENCES   IN   INCOMES. 

Any  number  of  interesting  facts  can  be  deduced 
from  the  table,  but  I  shall  content  myself  with  point- 
ing out  a  few  things  only.  First  notice  the  remark- 
able difference  in  the  incomes  or  "total  earnings" 
which  the  several  druggists  are  able  to  extract  from 
their  stores.  A  and  B  have  annual  sales  practically 
identical  in  amount,  and  yet  one  makes  a  total  of 
$4286  a  year  while  the  other  makes  $7670.  Down 
the  list  are  G,  H,  and  I  with  businesses  of  virtually 
the  same  size,  but  while  G  and  H  secure  incomes 
nearly  alike,  I  falls  $800  short  of  what  the  others 
do.  Then  there  is  D,  a  Chicago  druggist,  with  a 
business  of  nearly  eighteen  thousand  dollars,  earn- 
ing only  as  much  ($2000)  as  F,  a  Detroit  druggist 
with  a  business  a  little  less  than  half  as  great.  And 
so  we  might  go  on  pointing  out  suggestive  and 
eloquent  contrasts  of  this  kind. 

Now  what  makes  such  marked  differences  pos- 
sible? To  answer  this  question  accurately  and 
completely  would  b?  impossible,  but  it  is  probable 
that  part  of  the  difference  is  due  to  the  conditions, 
and  part  to  the  druggists  themselves.  First,  as  to 
the  difference  in  the  conditions:  B,  whose  total 
earnings  are  so  much  greater  than  those  of  A  on  a 
business  of  the  same  size,  is  located  in  a  Texas  town 
far  from  the  large  cities,  with  a  fertile  country  to 
draw  from  for  miles  around,  and  he  is  doubtless 
able  to  secure  good  prices  despite  the  presence  of 
four  local  competitors.  A,  on  the  other,  hand,  is  in 
Ohio,  and  probably  has  to  sell  "patents"  at  a  cut 
price,'  and  other  goods  accordingly.     So  it  is  in  all 
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likelihood  with  G,  H,  and  I,  whose  incomes  from 
businesses  of  the  same  size  differ  so  considerably. 
And  so  it  is  also  to  a  greater  or  less  degree  all  down 
the  list.  Run  along  the  column  of  "percentage  of 
gross  profits,"  for  instance,  and  see  how  this  ele- 
ment differs.     It  ranges  all  the  way  from  32  to  51. 

INCREASING    ONE's    EARNINGS. 

But  the  marked  difference  in  incomes  is  not  to 
be  wholly  explained  by  the  difference  in  environ- 
mental or  external  conditions.  Reverting  to  the  cases 
of  D  and  F,  where  one  man  makes  as  much  with  a 
business  of  $8500  as  the  other  with  a  business  over 
twice  as  large,  we  find  these  druggists  located  in 
Detroit  and  Chicago,  where  the  prices  and  condi- 
tions cannot  differ  widely  enough  to  account  for  so 
marked  a  contrast.  There  is  a  screw  loose  in  the 
Chicago  man  somewhere.  For  one  thing,  a  percent- 
age expense  of  31  on  a  business  of  $17,757  is  too 
great.  It  is  larger,  indeed,  than  the  30  per  cent  reg- 
istered by  the  Detroit  man,  and  yet,  because  his  busi- 
ness is  so  much  greater,  his  percentage  expense 
should  be  smaller,  since  up  to  a  certain  point  the 
percentage  expense  decreases  with  the  increase  of 
the  business.  The  Chicago  man  should  reduce  ex- 
penses somewhere.  He  is  spending  too  much  money 
to  run  his  business. 

Then,  too,  the  Chicago  man's  profits  are  rather 
small.  He  makes  only  36  per  cent  gross — the  small- 
est in  the  table  with  two  exceptions,  and  one  of 
these  exceptions  is  A,  whose  business,  being  larger, 
can  stand  smaller  profits.  Of  course  it  isn't  always 
easy  to  increase  the  gross  profits :  one's  competitors 
have  a  good  deal  to  say  about  that.  But  many  drug- 
gists could  get  more  for  certain  goods  if  they  only 
realized  the  necessity  of  it.  They  sell  many  articles 
at  a  loss,  indeed,  and  never  know  it.  Thousands  of 
druggists  in  this  country  to-day  are  buying  a  patent 
medicine  at  67  cents,  selling  it  at  80  cents,  and 
blithely  patting  themselves  on  the  back  with  the 
assurance  that  they  have  made.  13  cents  on  the 
transaction,  whereas,  in  fact,  they  have  lost  seven 
cents,  because  it  has  cost  25  per  cent  of  the  sale 
price  to  sell  the  article. 

It  is  admittedly  not  possible  as  a  rule  to  avoid 
such  losses  on  "patents,"  but  it  is  possible  to  avoid 
them  with  many  other  goods,  and  to  make  enough 
on  such  articles  to  bring  up  the  average  all  along 
the  line.  I  would  commend  the  practice  of  a  Detroit 
druggist  whom  I  recently  found  to  hold  up  before 
himself  the  ideal  of  making  100  per  cent  on  drugs 
and    prescriptions,    and    50    per   cent   on    sundries. 


Even  -at  that  his  average  percentage  of  gross  profit 
is  only  41,  the  small  profits  or  even  losses  on  "pat- 
ents" bringing  the  figure  down  greatly.  Druggists 
in  the  country  could  do  considerably  better  than 
this,  for  my  Detroit  friend  is  in  a  location  where 
there  are  pretty  severe  limitations  upon  the  prices 
that  may  be  charged. 

WHAT   OUGHT   THE    NET    PROFITS   TO    BE? 

I  have  come  to  the  conclusion  that  the  average 
druggist,  doing  a  business  ranging  from  seven  to 
thirteen  or  fifteen  thousand  dollars  a  year,  should, 
if  he  desires  his  business  to  pay  him  the  income  that 
he  deserves  to  get  from  it,  secure  average  gross 
profits  of  at  least  40  per  cent,  and  cut  down  his  per- 
centage expense  to  at  most  30  per  cent,  and  25  per 
cent  if  possible.  With  the  expenses  at  30  per  cent, 
however,  this  means  net  profits  of  ten  per  cent.  On 
a  business  of  ten  thousand,  say,  net  earnings  would 
then  be  realized  of  $1000,  which, 'added  to  the  sal- 
ary of  $1200  that  we  may  assume  the  druggist  to 
pay  himself,  and  which  is  figured  in  the  expense 
account,  means  a  total  income  from  the  business  of 
$2200.  Is  not  this  little  enough  ?  With  a  percent- 
age expense  reduced  to  25  per  cent,  which  in  most 
localities  is  eminently  practicable  with  a  $10,000 
business,  $500  more  would  be  added  to  the  income, 
making  total  earnings  of  $2700. 

Many  druggists  are  realizing  this  very  feasible 
and  attainable  ideal,  and  1  think  it  is  one  which  any 
pharmacist  may  hold  up  to  himself  with  value.  A 
net  profit  of  10  per  cent  is  the  very  least  that  a  drug- 
gist should  be  content  with.  The  great  Hegeman 
corporation  in  New  York,  though  doing  a  cut-rate 
business,  realizes  a  net  profit  of  12  per  cent,  the 
percentage  expense  being  18  and  the  gross  profit  30. 

FAULTY     FIGURES. 

Just  a  word  in  conclusion  about  the  methods  of 
estimating  such  figures  as  are  given  in  the  fore- 
going table.  Many  druggists  deceive  themselves 
as  to  the  facts  by  faulty  procedures.  Instead  of 
taking  inventories  every  year,  they  assume  that  the 
goods  purchased  represent  the  goods  sold,  whereas 
the  general  stock  may  have  been  considerably  de- 
creased or  increased,  and  much  more  or  less  money 
may  have  been  made  than  is  thought.  In  a  business 
that  recently  fell  under  my  observation  an  annual 
inventory  disclosed  a  difference  of  $700  in  the  cal- 
culations— and  a  difference  for  the  worse  at  that. 
Then  again  some  druggists  do  not  include  in  their 
expenses  the   item   of  interest   on   the   investment; 
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others  own  their  store  buildings  and  do  not  allow 
anything  for  rent ;  still  others  do  not  consider  the 
very  important  item  of  depreciation,  and  there  are 
doubtless  few  druggists,  indeed,  who  take  a  proper 
account  of  all  the  thousand  and  one  little  expenses 
which  are  insignificant  in  themselves  but  which  in 
the  aggregate  make  a  surprising  showing. 

But  even  inaccurate  records  are  better  than  none. 


The  majority  of  druggists  make  no  effort  at  all  to- 
keep  a  record  of  their  business,  and  the  only  means 
they  have  of  knowing  whether  they  are  making 
money  or  losing  it  is  by  its  presence  or  absence  in 
their  pockets.  Often  the  sheriff  has  to  come  along 
and  sell  them  out  before  they  have  discovered  that 
"the  drug  business  does  not  pay  in  these  days  of 
close  competition." 


THE  CIRCULATORY  DISPLACEMENT  METHOD. 

Affords  a  Ready  and  Satisfactory  Means  of  Making  Many  Products  which  Otherwise  Consume  Much 

Time  and  Attention — A  Practical  Demonstration  of  its  Value  by  Dr.  W.  C.  Alpers — 

The  Experiences  of  Others  in  the  Use  of  the  Process. 


^^^r.  Alpers,  before  the  Section  on  Practical  Phar- 
pwacy  and  Dispensing  of  the  A.  Ph.  A.  last  month, 
gave  a  very  interesting  demonstration  of  his  method 
of  making  many  pharmaceutical  preparations  by  cir- 
culatory displacement.  To  enforce  his  various 
points,  Dr.  Alpers  made  many  products  before  his 
audience  in  order  that  they  might  see  how  simple 
the  process  was,  and  how  short  and  easily  applied. 


■L 


THE   BAGS    USED. 


r.  Alpers  uses  cheese-cloth  bags  made  with  a 
draw-string.     Two  layers  of  cheese-cloth  are  em- 
ployed, and  between  the  two,  at  the  bottom  of  the 
^^  a  wood  hoop  is  inserted  to  prevent  the  collapse 
the  bag  as  the  ingredient  dissolves,  thus  present- 
-  a  larger  surface  for  the  action  of  the  solvent. 
Later  on,  during  the  discussion  of  the  paper,  Dr. 
Alpers  was  asked  where  he  procured  the  hoops,  and 
lie  provoked  some  amusement  when  he  replied  that 
he  had  gotten  them  originally  from  some  Indian 
baskets  purchased  as  souvenirs  years  before.     The 
hoops  are  used  over  and  over  again,  but  care  is 
taken  to  employ  any  given  hoop  for  the  same  pro- 
duct on  future  occasions.     The  hoops  are  also  thor- 
oughly washed  in  hot  water  after  being  used. 

MUCILAGE  OF   .\CACIA 

'  )ae  of  the  chief  products  which  Dr.  Alpers  makes 

the  circulatory  displacement  method.     To  show 

w  easily  the  article  is  prepared,  the  Doctor  had 

rted  a  small  batch  in  a  graduate  the  night  before. 

!  utting   the    requisite   amount   of   lime-water   and 

jjlain  water  in  the  graduate,  he  had  placed  the  acacia 

In  one  of  the  bags  and  suspended  it  from  a  stirring 

1  lying  across  the  top  of  the  graduate.     Perhaps 


an  inch  of  the  bottom  of  the  bag  had  been  permitted 
to  hang  in  the  liquid.  Now  removing  the  bag  from 
the  solution,  Dr.  Alpers  showed  his  audience  that 
nearly  all  of  the  acacia  had  been  dissolved.  The 
product  in  the  graduate  was  seen  to  be  slightly 
cloudy,  but  the  speaker  explained  that  this  was  due 
to  the  use  of  lime-water  in  the  present  U.  S.  P. 
formula.  Ordinarily  he  prefers  the  employment  of 
sterilized  water;  this  results  in  a  clearer  product 
and  also  in  a  product  which  keeps  equally  well  if 
not  better.  In  the  manufacture  of  the  mucilage  by 
the  circulatory  displacement  method,  no  trouble- 
some shaking  is  required,  and  the  process  is  accom- 
plished much  more  quickly  than  by  the  ordinary 
means. 

CAMPHOR    LI.MMENT 

is  another  preparation  easily  and  more  quickly  made 
by  this  process.  Dr.  Alpers  had  also  started  a  smalf 
batch  of  this  the  night  before  in  order  that  he  might 
demonstrate  the  superiority  of  the  method.  Remov- 
ing the  bag  from  the  solution  in  the  graduate,  he- 
passed  it  around  through  the  audience  on  a  plate., 
and  it  was  seen  that  already,  though  only  twelve  or 
fifteen  hours  had  elapsed,  the  camphor  had  nearly- 
all  become  dissolved.  The  circulatory  process  for 
the  preparation  of  this  product  has  several  advan- 
tages over  the  ph'armacopoeial  method.  No  heating 
is  necessary,  and  there  is  therefore  no  evaporation 
of  the  cam^^hor.  Then,  too,  the  impurities  of  the 
camphor,  kept  in  the  bag  and  prevented  from  going 
into  the  product,  do  not  have  to  be  filtered  out  again 
— no  filtering  at  all  is  necessary  when  the  liniment 
is  mafle  bv  the  circulatory  method. 
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CERTAIN  GUMMY  TINCTURES. 

Other  preparations  which  the  Doctor  makes  by 
the  circulatory  method  are  tincture  of  aloes,  tincture 
of  asafetida,  tincture  of  benzoin,  and  tincture  of 
myrrh.  The  gums  of  benzoin  and  myrrh  are  not 
entirely  soluble,  and  one  cannot  therefore  tell  when 
the  product  is  finished  by  the  simple  means  of  noting 
the  complete  solution  of  the  ingredient  in  the  bag. 
The  Doctor  has  found,  however,  that  twelve  hours 
are  sufficient  to  make  either  one  of  these  tinctures. 
By  that  time  one  may  consider  his  product  com- 
pleted and  throw  out  the  insoluble  portion  of  the 
gum  remaining  in  the  bag.  By  the  ordinary  phar- 
macopceial  method  from  three  to  seven  days  are 
consumed  in  the  preparation  of  these  tinctures,  and, 
furthermore,  one  has  to  shake  them  occasionally.  A 
process  which  requires  only  twelve  hours,  and  which 
needs  no  attention,  has  therefore  much  to  commend 
itself. 

The  tincture  of  myrrh  is  one  of  the  products, 
however,  which  has  to  be  filtered  after  it  has  been 
made  by  the  circulatory  method.  There  is  a  certain 
portion  of  sand,  usually  present  in  the  gum,  which 
goes  through  the  meshes  of  the  bag  and  renders  the 
tincture  somewhat  cloudy. 

INFUSIONS. 

Infusions  can  be  made  very  successfully  by  the 
circulatory  method..  It  is  only  necessary  to  put  a 
piece  of  glass  on  top  of  the  drug  in  the  bag  to  pre- 
vent the  drug  from  rising  and  floating  on  top  of 
the  water.  By  pouring  the  boiling  water  over  the 
bag,  suspended  low  enough  so  that  all  of  it  will  be 
under  the  surface,  an  infusion  can  be  made  in  a 
very  few  minutes. 

To  his  other  demonstrations  Dr.  Alpers  added 
that  of  the  manufacture  of  spirit  of  camphor.  He 
started  a  batch  of  this  as  soon  as  he  began  his  re- 
marks, and  he  removed  the  bag  when  he  had  talked  . 
about  ten  minutes.  The  spirit  had  been  made  dur- 
ing" the  interim!  The  speaker  declared  that  no 
method  was  so  satisfactory  for  the  preparation  of 
this  spirit — none  that  could  be  operated  so  quickly 
and  that  would  result  in  so  clear  a  product. 

THREE  THINGS  TO   CONSIDER. 

Concluding  his  demonstration,  Dr.  Alpers  de- 
<:lared  that  there  were  three  factors  which  had  to  be 
taken  into  consideration  in  the  use  of  the  circu- 
latory method: 

1.  In  cold  weather  during  the  winter,  the  process 
requires  a  longer  time.     When,  for  instance,  cam- 


phorated oil  can  be  made  in  twenty-four  hours  in 
the  summer,  it  takes  much  longer  during  the  winter 
months.  During  the  winter,  too,  it  is  better  to  heat 
the  oil  in  order  to  quicken  the  process. 

2.  The  method  is  always  rendered  much  more 
rapid  by  a  subdivision  of  the  camphor  or  other 
solid  which  is  being  placed  in  the  bag  for  the  prep- 
aration of  the  product. 

3.  The  specific  gravity  of  the  drug  has  consid- 
erable bearing  upon  the  results.  If  it  is  higher  than 
that  .of  the  solvent,  the  circulation  is  more  rapid, 
and  the  product  is  therefore  finished  more  quickly. 

As  an  illustration  of  the  latter  point.  Dr.  Alpers 
made  some  tincture  of  iodine,  and  he  held  the  grad- 
uate up  before  the  audience  while  the  bag  was  slowly 
lowered  into  the  alcohol.  Immediate  circulation 
took  place  and  the  alcohol  was  dyed  a  deep  color 
at  once. 


DISCUSSION  OF  THE  METHOD. 

In  the  discussion  of  the  paper  which  followed,  the  author 
was  asked  many  questions.  His  replies,  however,  are  incor- 
porated in  the  foregoing  report  of  the  demonstration  in 
order  to  make  it  clear.  Prof.  J.  W.  Sturmer  suggested 
that  in  using  the  circulatory  displacement  method,  care  ought 
to  be  taken  to  prevent  evaporation.  A  wide-mouth  bottle 
should  be  employed,  and  this  should  be  fitted  with  a  tight 
rubber  stopper.  The  draw-string  of  the  bag  could  then  be 
fastened  to  the  stopper  by  means  of  a  ring  on  the  under 
side,  or  in  any  other  manner.  Prof.  F.  J.  Wulling  said 
that  he  had  used  the  circulatory  displacement  method  in  his 
college  work  for  many  years,  and  that  he  had  applied  it  with 
more  or  less  success  to  perhaps  fifty  pharmaceuticals.  He 
asserted  that  it  was  beyond  doubt  a  most  useful  and  valuable 
method,  and  deserving  of  much  wider  application  than  it  had 
generally  received. 

F.  M.  Apple  suggested,  apropos  of  the  manufacture  of 
camphorated  oil,  that  chloroform,  on  account  of  its  present 
cheapness,  could  be  used  in  dissolving  the  camphor  as  a  pre- 
liminary step.  H.  A.  B.  Dunning  disagreed,  saying  that  the 
chloroform  was  exceedingly  difficult  to  drive  off  afterwards. 

REGARDING   TINCTURE   OF   IODINE. 

Apropos  of  tincture  of  iodine,  William  Mittelbach  com- 
plained rather  severely  of  the  use  of  potassium  iodide  in  the 
present  U.  S.  P.  formula.  Physicians  had  brought  back  bot- 
tles to  him  containing  crystals,  and  they  had  in  many  in- 
stances believed  that  he  must  have  given  them  the  old- 
fashioned  Churchill's  tincture  of  iodine.  This  suggests  that 
at  the  Atlantic  City  meeting  last  year,  Professor  Remington, 
chairman  of  the  Revision  Committee  of  the  U.  S.  P.,  ex- 
plained that  the  small  amount  of  potassium  iodide  was  added 
to  the  formula  in  the  new  Pharmacopoeia  for  the  purpose  of 
preventing  that  deterioration  in  the  strength  of  the  product 
which  had  caused  so  much  trouble  in  the  past,  and  which  had 
in  many  instances  brought  pharmacists  into  embarrassing  re- 
lations with  the  officers  of  the  law. 


CORRESPONDENCE  COURSES  IN  PHARMACY.* 


By  J.  H.  BEAL. 


Within  the  past  decade  there  has  been  a  great 
development  in  the  system  of  education  by  corre- 
spondence, or  what  is  more  commonly  known  as 
"Home  Study  Courses."  Almost  every  branch  of 
learning  is  now  taught  or  attempted  to  be  taught 
.by  this  method,  and  as  might  have  been  expected 
pharmacy  has  its  fair  share,  perhaps  more  than  its 
fair  share,  of  institutions  of  this  kind,  of  varying 
degrees  of  goodness  or  badness.  Some  of  these  are 
conducted  under  the  auspices  of  regular  teaching 
colleges  of  pharmacy,  some  are  carried  on  by  phar- 
maceutical journals,  and  some,  it  is  suspected,  by 
drug  clerks  temporarily  out  of  employment. 

On  the  whole  the  system  has  perhaps  accom- 
plished much  good;  some  of  the  institutions  cer- 
tainly have,  but  of  late  there  is  to  be  noted  what 
can  only  be  regarded  as  an  unfortunate  tendency 
on  the  part  of  the  authorities  in  charge  of  these 
courses  to  boldly  advocate  them  as  perfect  substi- 
tutes for  attendance  upon  the  regTilar  pharmaceu- 
tical curriculum  as  presented  in  a  good  college  of 
pharmacy. 

Without  going  into  the  question  as  to  whether  a 
good  correspondence  course  may  or  may  not  be  of 
more  value  than  a  course  at  a  poor  college  of  phar- 
macy, it  is  safe  to  assert  that  the  best  course  of 
home  study  ever  devised  cannot  be  the  equal  in 
educational  value  to  the  systematic  pursuit  of  the 
regular  pharmaceutical  curriculum  as  presented  at 
even  a  fairly  good  college.  There  is  no  substitute 
for  the  presence  and  voice  of  the  living  teacher,  no 
equivalent  for  actual  work  in  the  laboratory,  no 
incentive  to  study  like  the  stimulus  of  personal  con- 
tact with  a  class  of  fellow  students:  and  those  who 
claim  that  a  university  education  can  be  sent  in  a 
mail  bag  are  guilty  of  asserting  the  thing  that  is  not. 

The  writer  has  been  convinced  by  observation 
that  many  of  those  who  subscribe  for  a  mail  course 
do  so,  not  merely  because  it  is  cheaper,  but  because 
they  think  this  an  easier  method  of  gaining  an  edu- 


*  Presented  to  the   Section  on  Education  and   Legislation 
of  the  American  Pharmaceutical  Association. 


cation  than  by  the  old  method  of  college  attendance. 
It  is  scarcely  necessary  for  me  to  tell  a  company  of 
experienced  teachers  that  this  is  very  far  off  from 
the  truth.  It  is  a  much  more  difficult  feat,  and  re- 
quires the  exercise  of  a  much  stronger  degree  of 
will  power,  to  carry  on  a  consecutive  line  of  study 
in  the  quiet  of  one's  room  for  a  period  of  six  to 
nine  months,  than  to  carry  a  daily  assignment  of 
tasks  in  company  with  a  class  of  enthusiastic  fellow 
students,  and  under  the  direction  of  competent  in- 
structors present  in  person. 

In  a  regular  college  of  pharmacy  probably  80  to 
90  per  cent  of  matriculants  are  successful  in  grad- 
uating, while  in  the  case  of  a  correspondence  course, 
unless  it  be  nearly  a  pure  farce,  probably  less  than 
20  per  cent  persevere  to  the  end. 

While  it  is  true  that  the  student  by  home  study 
may  gain  a  large  amount  of  valuable  information, 
it  will  be  through  a  far  greater  expenditure  of  time 
and  energy  than  would  be  required  at  a  college  of 
pharmacy. 

The  American  Pharmaceutical  Association  has 
in  a  very  effective  manner  acted  as  the  conservator 
of  the  means  of  pharmaceutical  education  in  the 
United  States,  and  as  such  cannot  ignore  the  ex- 
istence of  Home  Study  Courses,  nor  without  stulti- 
fication suffer  to  pass  unchallenged  the  claim  that 
these  agencies  are  fully  able  to  impart  the  equip- 
ment which  the  pharmacist  must  possess  in  order 
to  meet  successfully  the  demands  of  the  twentieth 
century.  In  so  far  as  these  agencies  have  honestly 
striven  fo  raise  the  standard  of  education  among 
drug  clerks,  and  to  promote  habits  of  study  and 
self-help,  they  should  have  our  commendation:  but 
any  proposition  or  suggestion  to  the  effect  that  any 
course  of  instruction  given  by  mail  is  or  can  be 
made  to  be  the  equivalent  of  a  residence  course  of 
instruction  at  a  respectable  college  of  pharmacy  is 
false  absolutely,  and  stamps  those  who  make  such 
claims  as  guilty  of  misrepresentation  and  attempted 
fraud.  Upon  such  as  these  this  association  cannot 
do  otherwise  than  set  the  brand  of  its  stern  disap- 
proval. 
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LETTERS. 


A  UNIQUE  PRESCRIPTION. 

To  the  Editors : 

We  are  enclosing  you  a  prescription  filled  by  us 
some  days  ago.     There  was  nothing  difficult  about 


oto*^.ca  y<;i^^^ 


it.  but  since  it  was  something  of  a  curio  we  thought 

it  might  be  interesting  to  the  Bulletin  family. 

Trott  &  Trott. 
Madison,   111. 


MR.  BODEMANN  TALKS  ABOUT  BOARD 
EXAMINATIONS. 

To  the  Editors : 

Your  examination  editorial  in  the  September 
Bulletin  hits  the  bull's-eye,  and,  if  I  may  be  per- 
mitted to  say  so,  the  Illinois  Board  of  Pharmacy 
has  tried  its  level  best  to  conduct  examinations  on 
the  lines  laid  down  by  you.  In  fact,  I  had  precisely 
in  my  mind  just  about  what  you  say  in  your  editorial 
when  I  moved  to  have  model  examination  papers 
prepared  by  a  special  committee — a  motion  made  at 
the  recent  meeting  of  the  Association  of  Boards  at 
the  Indianapolis  convention  of  the  A.  Ph.  A,  Mr. 
Ogier,  of  Ohio,  helped  me  to  carry  the  thing 
through   by   so   wording  the   resolution   that   such 


examination  papers  will  be  merely  used  as  guides, 
leading  up  to  uniformity. 

I  also  echo  your  sentiments  regarding  the  ad- 
visability of  having  the  examinations  of  the  board 
comprise  practical  dispensing  and  compounding 
work.  And  it  is  just  because  I  lay  stress  on  the 
practical .  part  of  the  examination  that  I  don't  go 
much  on  high  school  and  Pli.G.  diplomas.  To  para- 
phrase the  language  of  the  good  book,  What  profit- 
eth  it  to  a  candidate  that  he  can  flash  a  high  school 
and  a  Ph.G.  parchment,  if  he-  cannot  divide  1^ 
grains  by  32  ?  Just  this  sort  of  work  in  the  "appli- 
cation of  knowledge,"  to  use  your  phrase  in  the 
September  editorial,  has  to  be  done  every  day  by 
the  pharmacist  for  the  safety  of  the  patient  and  the 
doctor ;  and  it  is  because  so  many  parchment  hold- 
ers fall  down  on  this  "application"  test  that  I  do  not 
go  in  very  heavily  for  high  school  and  college  work 
as  a  proof  of  competency.  Some  of  my  friends  take 
this  as  an  indication  of  a  lack  of  interest  in  science! 
But  when  I  begin  to  examine  some  of  the  graduate 
applicants  that  come  before  our  board,  I  do  not 
have  a  very  high  impression  of  them ! 

I  believe,  furthermore,  that  the  schools  of  phar- 
macy must  examine  matriculants  regardless  of  the 
high  school  work  they  may  or  may  not  have  done, 
if  they  want  to  assure  themselves  of  a  good  crop 
of  students. 

William  Bodemann. 

Chicago.  111. 


A    WATER-MISCIBLE    PREPARATION    OF    COAL 
TAR. 

To  the  Editors : 

In  a  recent  number  of  the  Bulletin  I  note  "J- 
C.  P.'s"  query  for  a  preparation  of  coal  tar  that  will 
mix  with  water.     I  would  .sug"gest  the  following: 

Coal  tar   _ 1  part. 

Rosin   1  part. 

Mix  and  heat  until  the  rosin  and  the  tar  form  a  thick 
liquid.  Then  add  an  amount  of  oleic  acid  equal  in  weight  to 
10  per  cent  of  the  rosin.  Next  add  enough  caustic  potash, 
dissolved  in  water,  to  saponify  the  rosin  and  the  acid  (per- 
haps about  250  grammes  for  every  kilo  of  rosin  will  be  re- 
quired). 

I  feel  quite  sure  this  will  furnish  a  working  basis 
for  a  preparation  that  will  mix  clear  with  water. 
The  idea  was  stumbled  upon  while  experimenting 
with  a  coal-tar  preparation  of  a  similar  character. 

George  M.  Beringer,  Jr. 

Camden,  N.  J. 
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SHE  HAD  SOCIAL  AMBITIONS. 

the  Editors : 

(The  other  day  a  young  woman  who  had  just 
)ken  out  in  society  came  in  the  store  and  asked 
see  some  perfumed  wax  and  a  monogram  for 


yrLe^^^4^>^^K. 


sealing  letters.     She  selected  an  outfit,  paid  for  it, 
and  left  the  store.     An  hour  later  she  sent  me  the 
accompanying   note,   and    I   think   her   number   in 
ciety  should  be  23. 

G.   F.   WiLDERMAN. 

[Howell.   Ind. 


HE  PUSHES  HIS  OWN   SPECIALTIES! 
the  Editors: 

I  am  a  great  advocate  of  the  druggist's  pushing 

[s  own  line  of  specialties.     I  have  a  complete  line, 

bracing  a  liniment,  a  cough  syrup,  a  tooth  wash, 

ooth  powder,  a  skin  lotion,  and  a  headache  pow- 

Most  important  of  all,  however,  is  my  own 

m  powder,  which  I  call  "Logan's  Baby  John 

alcum."     I  put  this  up  in  a  neat  perforated  box 

Hith  a  cut  pf  my  own  boy  on  it — hence  the  name 
laby  John."     In  the  last  thirteen  months  I  have 
Id  700  boxes  at  retail  of  this  product,  and  I  sold 
1  boxes  during  two  days  in  August.     It  is  made 
1,'^ht  and  it  is  the  talcum  over  all  other  brands  which 
sold  in  this  town.    Then  I  sell  from  two  to  three 
,  gross  of  my  cough  syrup  every  year.     It  pays  to 
push  your  own  name  if  the  goods  are  right! 

I  want  to  grasp  this  occasion  to  express  my  pleas- 
e  in  reading  your  valuable  journal  every  month. 

William  B.  Logan. 

Shelby^•ille.  Ky. 


A  WINDOW  DISPLAY  OF  PERFUMES. 

To  the  Editors : 

Here  is  an  idea  for  a  perfumery  window : 
Drape  the  window  with  dark-green  crepe  paper. 
As  a  centerpiece  use  a  beehive — one  of  those  given 
away  sometimes  with  cough  syrup  advertising  mat- 
ter will  do.  Place  about  your  window  your  popular 
odors,  toilet  waters,  sachet  powders,  etc.  Use  potted 
plants,  artificial  palms,  and  foliage  for  a  background. 
Among  the  bottles  of  perfumery  place  vases  filled 
with  cut  flowers.  Nestling  among  the  flowers,  and 
pulling  at  the  stoppers  of  the  bottles,  arrange  paper 
bees.  Use  the  following  show  cards:  (1)  "Our  Per- 
fumery Fools  the  Bees;"  (2)  "Your  Favorite  Odor 
Always  in  Stock;"  (3)  "If  You'll  Give  Assent 
We'll  Give  a  Scent;"  (4)  "The  Souls  of  a  Million 
Flowers." 

Frank  S.  McCabe. 

Austin,  Pa. 


REMEDY  FOR  COUGH. 
To  the  Editors : 

I  have  a  remedy  for  a  cough  which  I  have  rarely 
known  to  fail.  Sometimes  a  cold  will  "settle  on  the 
lungs,"  and  coughing  will  be  prolonged  and  trouble- 
some. In  such  instances  take  a  small  teacupful  of 
hot  wine  before  retiring  at  night.  If  necessary,  a 
similar  dose  may  be  taken  once  or  twice  throughout 
the  day.  The  wine  should  be  drunk  as  hot  as  it  can 
be  borne.  Continuation  of  this  treatment  will  fre- 
quently effect  a  cure  in  three  or  four  days.  Further- 
more, I  have  never  seen  any  troublesome  intoxi- 
cating effects  produced  by  the  remedy. 

G.  S. 


APPRECIATION  FROM  ENGLAND- 

To  the  Editors: 

I  have  always  been  an  earnest  reader  and  admirer 
of  your  journal  since  my  apprenticeship  days,  and 
eagerly  look  forward  every  month  for  the  arrival 
of  my  favorite  drug  magazine.  Wishing  you  and 
your  excellent  journal  every  success,  I  remain 

Harold  Lawton. 

Crewe,  England. 


To  the  Editors: 

Enclosed  find  $1.00  for  the  best  drug  journal  in 
existence,  the  Bulletin  of  Pharmacy! 

Frank  W.  Saal. 

Seville.  Ohio. 
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BUSINESS  HINTS. 


An  Echo  from  Our  Friend  Cooban. — 

Readers  of  the  Bulletin  know  that  Mr.  Cooban  is  a  thor- 
ough-going advertiser  who  uses  every  possible  medium.  We 
have  just  received  from  him  a  copy  of  the  Englewood  Times, 
which  is  published  in  and  represents  the  residence  section  of 
Chicago  in  which  Mr.  Cooban's  pharmacy  is  located.  This 
issue  contains  the  advertisement  of  olive  oil  which  we  are 


Positively   Pure! 

"In  buying  Olive  Oil  it  pays  to  buy 
the  best." — Cooban. 

Italian 
Olive  Oil 


WITH  THE 


COOBAN  GUARANTEE 

This  means  that  the  Olive  Oil  we  offer  is  ab- 
solutely pure.  This  means  that  the  Olive  Oil  we 
offer  is  a  food  and  a  medicine  readily  welcomed 
and  assimilated  by  delicate  stomachs.  Our  sales 
of  Olive  Oil  are  constantly  increasing.  We  are 
enthusiastically  pushing  the  product,  for  we  see 
nothing  but  good  results  coming  from  its  use. 
From  infancy  to  old  age  Pure  Olive  Oil  can  be 
successfully  taken  as  a  medicine. 

Interesting  booklet  on  request. 

Half -pint  bottle. .. .  35c       Pint  bottle [60c 

B.  S.  COOBAN  &  CO. 

63d   St.   and   Normal  Ave.,   Chicago. 


reproducing  in  slightly  reduced  size,  while  in  a  semieditorial 
department  conducted  by  the  editor  himself  we  find  the  fol- 
lowing "josh": 

Ben  Cooban  lost  a  customer  Monday  morning.  A  lady  came  in 
and  asked  for  ice  cream.  She  asked  what  time  it  was,  as  Ben  started 
to  wait  upon  her.  The  large  clock  had  stopped,  and  looking  at  his 
watch,  Ben  discovered  it  also  had  stopped,  and  before  he  could  explain 
the  lady  remarked,  "Well,  as  you  haven't  got  the  time,  I  won't  wait 
for  the  ice  cream."     In  about  an  hour  Ben  discovered  the  joke. 

Pushing  Cigars. — 

George  F.  Lee,  a  pharmacist  in  Middletown,  Delaware, 
and  a  most  aggressive  advertiser  and  hustling  business  man, 
recently  sent  out  a  mailing  card  with  the  following  text: 

GEORGE    F.    LEE,    PHARMACIST. 

Middletown,  Delaware,  August  20th,  1S06. 
Dear  Sir: — We  wish  you  to  do  us  a  little  favor.     It  is  to  present  this 
card   at   our  cigar   counter   as   early   as   convenient  and    receive    free   a 
"Penn  Club"  Cigar. 

This  is  a  high-grade  5-cent  cigar;  superior  to  most  nickel  goods,  and 
one  we  believe  will  please  you.  No  one  cigar  will  please  every  smoker, 
but  no  smoker  wants  to  overlook  a  brand  that  would  just  suit  him.  Try 
it  at  our  expense.      We   shall   appreciate  the   favor. 

Yours  truly, 

George  F.   Lee. 


A  Telephone  Directory. — 

The  telephone  directory  shown  in  the  accompanying  illus- 
tration explains  itself.  It  was  gotten  out  by  A.  H.  Figgen, 
Eighth  and  Hampshire  Streets,  Quincy,  111.,  and  was  7J4  by  14 
inches  in  dimensions.    There  was  a  little  hole  punched  in  the 
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TELEPHONE  DIRECTOR 


top  in  order  that  the  directory  might  be  hung  up  near  the 
telephone.  The  portrait  in  the  center  is  that  of  Mr.  Figgen, 
and  the  suggestion  is  a  very  clever  one.  A  similar  idea  was 
used  last  year  by  another  reader  of  the  Bulletin  in  getting 
out  a  calendar;  this  was  shown  on  page  475  of  the  Bulletin 
for  November,  1905. 

Some  More  Mailing  Cards. — 

Two  or  three  months  ago  we  reproduced  three  or  four  of 
a  series  of  mailing  cards  which  Andrew  R.  Cunningham,  the 
Detroit  druggist,  was  sending  out  for  the  purpose  of  increas- 
ing his  telephone  order  business.  We  remarked  at  the  time 
that   Mr.   Cunningham  pounded   away   on   this   subject   with 


OUR    'PHONE    IS    HANDY 


USE  IT  ANY  TIME. 


Telephone 
EAST  71 


Youcu  have  ihe  benefit  of  our  Ftee  Me*. 
•caget  Service,  both  wa)r>,  to  take  your  order  lod 
delivex  it.  It  is  10  handy  yow'U  appreoale  it 
when  you  get  io  the  way  of  imns  it.  This  lei. 
vice  U  FREE  TO  ALL.  to  chance  customen 
as  well  as  regular  customen.  Do  you  know  that 
we  do  the  buying  for  four  Detroit  drug  stores? 
Well,  we  do,  which  expiuDs  why  our  prices  are 
so  very  low.  We  bw  foi  this  store  as  well  a» 
the  stofc*  locitod  K  27  Monroe,  170  Mich.,  691 
3id  Aves.     We  tneel  and  defent  competitioD. 


•v  IfOK)  teirMkc. 
On  everything  we  lell 
we  guaraatoe  |he  price 
to  be  as  low  or  lower 
than  its  pnce  daewhac 
in  DetRnL  H  yon  bed 
it  lower,  come  to  u<  and 
get  die  difference  m 
profflpi  cash. 


ANDREW  R.  CUNNINGHAM,  p,«cHpdo„  Dn.«p- 
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OUR  'PHONE  IS  QUICK. 


Pahtut  k  ii  nifliof    iDd  you  don't  <Mm  to 

Pokae*    iIm  rtrcM  oJ  hone   dutici    ptwnmt 
!••  iroM  MMpfaag  here  n  penoa> 

IM  T(l  Ym  <rul  SMtmiif  fraa  b  T 
VImi  to  do>    SMpljr  ul  ■•  A  ('piMw  Em 

dtUral.    NO  EXTRA  CHARGE.   ^^ 
Ob  Fra>  Miiiinir  Saiin  aBipCiM   auam. 


CUNNINGHAMS 
PHONE  IS 

EAST  71 

Umo. 


ANDREW  R.  CUNNINGHAM. 

PNCSCRIPTION  DRUGGIST. 
>«4  JOS.  CAMPAU  AVE.NUE..   cornsr  MONROE. 


Handy  Shopping  by  'Phone 

IN  CONNECTION  WITH  OUR  FRJEE  DEUVERY  SYSTEM. 


CUNNINGHAMS      '  ••ctooly  ootr  am   pCw  m  *m^   ^m  |nd  * 

PHONE  IS       i  sr::i  rj"  *t:iLJ.'^i£i;;: 

StfVKc  to  c«U  Mid  ncMv*  tad  difcvtff  7««  otdm. 
PACT    71         Ptofklnrntrntrnw^  mfnam  Akm 


Umil 


VIM.  k  n  mfudJUy  tmnmmmi  dMHg  lUwp 
Mid  dMipnaUt  tvMMr.  Tlw  Mmc*  it  lot 
Ik*  boo  HM  •!  all— IratMMk  ••  txll  m  itplM 


^arcqrllaai  we  mQ 
wo  laanaiaa  Im  pace 
to  ba  M  low  or  lower 


mDmm..  HrMiU 
*  lowor.eotaa  to  m  Mid 
fM  die  Mmooco  ia 
fHMplcad>. 


ANDREW  R.  CUNNINGHAM.  iwripdonDn.,.- 

264  JOS    CAMPAU  AVENUE,  coratt  MONROE 


considerable   frequency  and   determination.     This  month   we 

are  showing  some  more  of  his  cards  on   the   same  subject. 

Tt  only  remains  to  be  said  that  Cunningham  is  rapidly  in- 

ising  and  developing  his  business  transacted  over  the  tele- 

ne. 

Advertising  the  Prescription  Department. — 

The  announcement   shown   in   the   accompanying   illustra- 
tion was  sent  in  to  the  Bulletin  by  one  of  its  readers.    The 
'  original   was  printed  on  a  double   sheet  of  note-paper,  and 
t   out   under   two-cent   postage.     The   first  criticism   that 
nld  naturally  be  called  forth  by  the  announcement  is  the 


Cbarlcs  G.  Hrras 


"BlMita*  Oone  •veil,  ano  witb  a  cak 
.•ictnpi  ibcm*riv<»  from  fciir.' 


If  you  appreciate  the  prescription  department 
of  a  druggist  who  has  spent  15  years  in  the  study 
and  practice  of  his  profession,  who  will  use  the  best 
drugs,  and  serve  you  promptly  and  carefully,  we 
solicit  your  patronage 

Your  physician  may  telephone  the  prescription 
to  us,  or  we  will  call  for  tt,  and  deliver  your  medi- 
cine promptly  without  further  care  and  loss  of  time 
to  yot 

Moderate  prices  for  good  service,  our  ruli. 
Respectfully, 

CHARLES  G.  ARRAS 


Phonet    Ball,  Forcti  M 

Kinloch.  Deimtt  i226 


suggestion  that  it  is  too  general  in  nature,  and  is  lacking  in 
that  specific  appeal  which  is  necessary  to  make  eflfective  ad- 
vertising. And  yet,  on  the  other  hand,  one  can  do  little  else 
in  speaking  of  his  prescription  department  except  indulge  in 
a  general  talk  on  the  subject. 


PRACTICAL  PHARMACY. 


A  Discussion  on  Suppositories. — 

At  a  recent  meeting  of  the  Philadelphia  College  of  Phar- 
macy an  interesting  discussion  developed  on  the  preparation 
of  suppositories.  Dr.  C.  B.  Lowe  said  that  in  making  sup- 
positories he  preferred  the  use  of  a  machine  for  forcing  out 
the  suppositories  from  the  mold.  He  finds  that  a  piece  of 
paper  placed  over  the  ice  used  for  cooling  the  mold  not  only 
helps  to  hold  the  mold  in  place,  but  in  the  case  of  the  divided 
mold  prevents  water  from  entering  the  mold.  Dr.  C.  A. 
Weidemann  suggested  the  use  of  a  pan  with  a  flange  for 
holding  the  suppository  mold  in  place  while  being  cooled. 
He  thought  that  one  trouble  in  the  making  of  suppositories 
consists  in  allowing  the  liquid  to  become  too  thin  before 
pouring  it  into  the  mold.  He  considered  that  dusting  the 
mold  with  lycopodium  is  an  advantage.  Dr.  Lowe  said  that 
some  object  to  the  use  of  lycopodium,  but  that  he  saw  no 
objection  to  its  use.  He  said  that  it  is  very  important  to 
know  just  when  to  add  the  mass  to  the  liquid  cacao,  for  if 
the  liquid  is  too  hot  the  medicament  will  be  unevenly  distrib- 
uted. Mr.  Wilbert  said  that  he  preferred  the  method  of  cold 
compression  in  the  making  of  suppositories.  He  thought  that 
the  fact  that  many  large  manufacturers  make  them  in  this  way 
is  proof  of  the  superiority  of  the  method.  He  said  that  by 
the  use  of  sufficient  force  a  smooth  suppository  would  result. 
Mr.  Wilbert  further  said  that  he  had  given  up  grating  the 
cacao  butter  years  ago,  and  that  he  had  found  a  meat  cutter 
to  be  useful  for  comminuting  the  cacao  butter  and  also  for 
chopping  up  certain  drugs,  and  in  other  ways.  In  making 
suppositories  by  cold  compression,  Mr.  E.  M.  Boring  sug- 
gested the  addition  of  a  trace  of  lard  to  the  mass  and  after- 
ward placing  the  suppositories  in  a  mold  for  shaping  and 
finishing  them.  Mr.  Toplis  approved  of  the  latter  method. 
Mr.  J.  W.  England  favored  the  method  of  cold  compression 
and  shaving  the  cacao  butter  in  the  manner  suggested  by  Mr. 
Wilbert.  Dr.  O.  W.  Osterlund  said  that  he  used  a  grater  for 
dividing  the  cacao  butter,  and  a  Whitall-Tatum  machine  of 
small  capacity  for  molding  the  suppositories.  He  said  that 
with  this  machine  he  could  make  three  or  four  suppositories 
at  one  time,  and  that  he  experienced  no  more  difficulty  in 
making  suppositories  than  in  making  powders. 

Effect   of   Hard   Water   Upon    Hypodermic   Tablets    and 
Acetozone. — 

Recent  reports  indicate  that  throughout  a  large  number  of 
the  States  it  is  almost  a  universal  experience  that  more  or 
less  precipitation  occurs  when  hypodermic  tablets  are  dis- 
solved in  the  ordinary  drinking-water  generally  obtainable. 
Sometimes,  according  to  the  nature  of  the  water  and  the  par- 
ticular tablet  used,  this  reaction  results  only  in  a  hazy  solu- 
tion, and  sometimes  it  amounts  to  an  actual  precipitation. 
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It  is  a  well  known  fact  that  practically  all  of  the  alkaloids 
are  precipitated  by  contact  with  alkaline  solutions,  and  this  is 
equally  true  of  water  containing  the  soluble  salts  of  lime  and 
magnesia,  and  the  solutions  of  sodium  or  potassium  carbonate 
or  hydroxide. 

As  illustrating  an  extreme  case  of  the  unsuitability  of  the 
drinking-water  for  such  solutions,  we  may  cite  an  analysis  of 
the  drinking-water  of  a  large  city  of  the  southwest.  This 
shows  that  each  imperial  gallon  of  water  contains  nearly  28 
grains  of  sodium  bicarbonate,  a  little  over  2  grains  of  calcium 
sulphate,  nearly  2  grains  of  calcium  carbonate,  and  very  nearly 
5  grains  of  magnesium  sulphate.  Where  the  water  happens  to 
be  of  the  kind  ordinarily  denominated  "lime  water"  or  a 
"hard"  water,  or,  in  other  words,  where  the  alkalies  present 
consist  principally  of  the  carbonates  of  lime  and  magnesia, 
the  water  can  be  prepared  for  use  by  simple  boiling,  as  in  a 
teakettle ;  but  where  we  have  the  soluble  sulphates  of  magnesia 
and  calcium,  and  particularly  the  soluble  carbonate  (as  in  the 
case  of  the  water  above  referred  to),  nothing  short  of  the 
addition  of  acid  will  prevent  the  precipitation  of  more  or  less 
of  the  active  substance  from  alkaloidal  hypodermic  tablets. 

Hypodermic  tablets  should  be  made  of  neutral  alkaloidal 
salts.  No  acid  should  be  added,  because  of  its  liability  to 
produce  irritation,  and  consequently  nothing  should  be  used 
for  dissolving  the  tablets  except  distilled  water,  rain  water, 
or  perhaps  in  the  Southern  States  the  water  obtained  by  melt- 
ing artificial  ice.  Of  course  physicians  should  be  induced  to 
use  only  sterilized  water  for  hypodermic  purposes,  regardless 
of  its  source,  if  they  can  be  persuaded  to  do  so. 

The  above  statements  made  regarding  the  inadmissibility 
of  hard  water  in  combination  with  hypodermic  tablets  is 
equally  true  in  the  case  of  acetozone.  This  substance  is 
readily  decomposed  by  free  alkalies,  and  if  hard  water  be 
used  in  making  the  solution  a  few  drops  of  acetic  acid  should 
be  added  to  the  solution. 

Trouble  in  Making  Clay  Poultice. — 

Prof.  Francis  Hemm  had  this  to  say  about  cataplasm  of 
kaolin  at  the  last  meeting  of  the  Missouri  Pharmaceutical 
Association : 

"I  have  here  samples  of  cataplasma  kaolini  that  I  desire  to 
call  your  attention  to.  I  have  been  requested  by  Mr.  E.  A. 
Sennewald,  of  St.  Louis,  to  report  on  this  to  the  State  meet- 
ing. Mr.  Sennewald  called  me  up  over  the  'phone  and  asked 
me  about  this  new  pharmacopoeial  preparation,  stating  that 
he  had  made  up  some  which  was  like  a  fluid.  He  sent  me 
one  of  the  specimens,  which  I  exhibit  to  you.  I  questioned 
him  to  find  out  what  was  the  matter.  I  made  up  a  very  satis- 
factory sample,  which  I  show  you  and  which  was  made  ac- 
cording to  the  new  Pharmacopceia.  Here  were  two  very  dif- 
ferent results  from  the  same  formula  when  prepared  by  dif- 
ferent pharmacists.  The  whole  trouble  was  that  in  his  prep- 
aration he  used  clay  that  contained  water,  while  mine  was 
made  of  a  base  of  clay  that  had  been  in  a  thoroughly  dry 
place  for  over  a  year,  and  instead  of  heating  for  one  hour 
as  directed  by  the  Pharmacopoeia,  I  heated  it  for  two  hours. 
When  he  heated  500  grammes  he  lost  100  grammes,  which,  of 
course,  was  the  water,  and  then  he  mixed  the  400  grammes 
'with  the  amount  of  glycerin  intended  for  500  grammes,  and 
it  was  too  soft.  Mine  was  so  dry  that  after  heating  for  two 
hours  I  had  the  same  amount  as  when  I  commenced  heating. 


I  had  the  correct  proportion.  I  think  if  you  will  bear  this  in 
mind  you  will  have  no  trouble.  If  the  kaolin  contains  water, 
use  your  judgment  and  put  in  enough  more  to  make  up  for 
the  loss." 


A  Good  Flour  Paste. — 

H.  C.  Bradford,  writing  in  the  Western  Druggist,  expresses 
his  strong  conviction  that  a  paste  made  from  wheat  flour  is 
after  all  the  best  that  can  be  manufactured — and  not  only  the 
best,  but  the  cheapest  and  the  most  easily  obtained.     He  sug-  ' 
gests  the  following  formula : 

Wheat    flour 2    pounds. 

Alum     2    ounces. 

Salicylic  acid J^   ounce. 

Water    !•  gallon. 

Dissolve  the  alum  and  acid  in  the  water  and  add  the  flour.  Rub  to 
a  smooth  mixture,  being  careful  to  break  all  lumps.  Strain  through 
cheese-cloth,  and  wash  the  residue  left  on  the  strainer,  with  the  strained 
liquid,  until  all  the  flour  is  through.  Now  apply  heat,  with  constant 
stirring.  The  degree  to  which  it  should  be  cooked  will  depend  on  the 
purpose  to  which  it  is  to  be  put.  If  for  bottles,  cook  just  enough  to 
thicken,  but  not  to  make  it  so  heavy  it  cannot  be  poured.  But  if  it  is 
to  be  stored,  for  use  at  the  prescription  counter  or  for  a  large,  bulk 
package,  continue  the  heat  until  it  takes  on  a  bluish  tint,  and  becomes 
extremely  stiff  and  almost  dry.  Great  care  must  be  used  here  to  pre- 
vent scorching  or  burning.  Cooked  in  this  way,  when  cold  it  can  be 
cut  up  in  chunks  and  carried  about  wrapped  up  in  paper.  When  re- 
quired for  use  it  is  thinned  down  with  water  until  of  the  proper  con- 
sistence. If  the  heat  be  still  further  continued  cautiously,  until  all 
the  water  is  driven  off,  this  can  be  reduced  to  a  powder,  which  will 
keep  indefinitely  and  is  ready  for  use  at  any  time  by  adding  water. 

Mr.  Bradford  says  there  is  considerable  of  this  powder" 
paste  used  by  paperhangers  and  other  large  consumers.  He 
states  also  that  if  the  salicylic  acid  in  the  above  paste  be  re- 
placed by  about  an  ounce  of  caustic  soda,  there  will  result  a 
product  which  is  unexcelled  for  applying  labels  to  tin. 

Simple  Elixir. —  -^^ 

Formulas  for  simple  elixirs  are  innumerable.  Here  is  ohe 
suggested  by  Frank  Farrington  in  The  Apothecary: 

Flavoring 1  ounce. 

Alcohol 38  ounces. 

Carbonate  of  magnesia H   ounce. 

Sugar 2J4   pounds. 

Water W2  pints. 

Triturate  the  flavoring  with  the  magnesia  and  one  ounce  of  the 
.-ilcohol.  Mix  the  remainder  of  the  alcohol  with  the  water  and  take  8 
ounces  of  the  mixture  and  add  to  the  triturate  gradually.  Filter  this 
into  the  balance  of  the  alcohol  and  water  mixture.  Add  the  sugar  to 
the  filtrate  and  dissolve  by  agitation.  Pass  all  through  the  same  filter 
and  dissolve  by  agitation.     Pass  all  through  the  same  filter  as  before. 

This  makes  about  one  gallon.    Costs  about  90  cents. 
Formula  for  flavoring : 

Oil  of  sweet  orange 1  ounce. 

Oil  of  caraway  seed Yi  drachm. 

Oil  of  coriander  seed Vi  drachm. 

Oil  of  star  anise 16  minims. 

Alcohol 4  ounces. 

Mix. 

Mr.  Farrington  declares  that  he  has  found  this  formula  a 
most   excellent   one. 

i 

Decolorizing  Carbolic  Acid. —  «  { 

Druggists  are  often  perplexed  to  know  how  carbolic  acifl; 
(or  "phenol,"  as  it  is  known  in  the  new  U.  S.  P.)  may  be| 
decolorized  after  it  has  become  reddened.  A  good  method  isi 
to  add  alcohol  to  the  phenol  and  then  reduce  it  to  a  low  tern-, 
perature,  whereupon  the  phenol  will  crystallize  out  in  a  color- 
less condition,  and  the  colored  alcohol  may  then  be  rejected.  ; 
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QUERIES. 


Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  are  answered  by  mail; 
(z)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers;  and  (4) 
names  and  addresses  must  be  affixed  to  all   communications. 


Extract  of  Strawberry. 
K.  &  B. — Here  are  two  formulas  for  this  extract  as  made 
from  the  fresh  fruit: 

(1)  Bruise  454  pounds  of  strawberries;  pour  3  quarts  of  alcohol  over 
the  mass,  let  it  stand  for  some  time  and  filter.  The  product  will  make 
about  a  gallon  of  the  extract. 

(2)  Strawberries,    crushed 19  ounces. 

Alcohol     6  ounces. 

lacerate  forty-eight  hours  in  a  covered  vessel. 

(he  artificial  extract  of  strawberry  may  be  made  after  the 
jving  formula: 
I          Nitrous    ether 1     drachm. 
I         /Xcetic   ether    3   drachms. 
;          Formic   ether    1   drachm. 
Butyric   ether    3   drachms. 
Butyrate  amyl  2  drachms. 
Glycerin     3    drachms. 
Oil    orris    (perfumer's)     10    drops. 

Oil   bergamot    30   drops. 

Oil   orange    1    drachm. 

Ground  rhatany   1  drachm. 

.Mcohol,    to   make 1    pint. 

Mix  all  and  allow  to  stand  several  days  and  filter;  if  necessary 
clarify  with  carbonate  of  magnesia. 


Carbolic  Acid  versus  Creosote. 
\V.    E.   G. — Carbolic   acid   and   creosote   are   entirely   dis- 
similar.    The   former   is  made   from  coal  tar;   the  latter   is 
Ic  from  wood  tar.     Carbolic  acid  is  a  definite  chemical 
pound  with  the  formula  of  C«HjOH.     Creosote,  on  the 
■:  hand,  is  a  mixture  of  several  compounds  or  phenols, 
■nc  of  which  is  the  particular  phenol  represented  by  car- 
acid.    Since,  however,  the  physical  properties  of  the  two 
tances  are   somewhat   alike,  unscrupulous   manufacturers 
distributed   creosote   in   the  market  which   was   largely 
;iosed  of  impure  carbolic  acid.     The  Pharmacopoeia  con- 
reliable  tests  for  discriminating  between  the  two  products 
lat  no  retailer  need  be  deceived.    Creosote  is  o(ten  admin- 
cd  internally  for  tuberculosis  and  other  diseases,  and  the 
'  ^sity  is  therefore  apparent  for  a  pure  product.     A  prep- 
iiration  containing  the  least  trace  of  carbolic  acid  is  unfit  for 
Tipflicinal  use. 

Ebonising   Wood. 
\    C.  T. — Either  one  of  the  two  following  formulas,  bor- 
'1  from  the  Scientific  American  Cyclopedia  of  Receipts, 
doubtless  serve  your  purpose : 

1.  To  imitate  black  ebony,  first  wet  the  wood  with  a  solution  of 
Jgwood  and  copperas,  boiled  together  and  laid  on  hot.  For  this  pxir- 
ose,  2  ounces  logwood  chips  with  V/i  ounces  copperas,  to  1  quart  water, 
"'I  ^^  required.  When  the  work  has  become  dry,  wet  the  surface 
gain  with  a  mixture  of  vinegar  and  steel  filings.  This  mixture  may  be 
nade  by  dissolving  2  ounces  steel  filings  in  Vt  pint  vinegar.  When  the 
ork  has  become  dry  again,  sandpaper  down  until  quite  smooth.  Then 
pi  and  fill  in  with  powdered  drop  black  mixed  in  the  filler.  Work 
'  be  ebonized  should  be  smooth  and  free  from  holes,  etc.  The  work 
'ay  receive  a  light  coat  of  quick  drying  varnish,  and  then  be  rubbed 
ith  finely  pulverized  pumice  and  linseed  oil  until  very  smooth. 

8.  For  the  fine  b'ack  ebony  stain,  apple,  pear,  and  hazel  wood  are 
le  best  woods  to  use;  when  stained  black,  they  are  the  most  complete 
nitations  of  the  natural  ebony.  For  the  stain  take:  gall  apple,  14 
Jnces;   rasped  logwood,   VA   ounces;   vitriol,   1^   ounces;   verdigris,   1J4 


ounces.  For  the  second  coating  a  mixture  of  iron  filings  (pure),  V/z 
ounces,  dissolved  in  strong  wine  vinegar;  IH  pints  is  warmed,  and  when 
cool  the  wood  already  blackened  is  coated  2  or  3  times  with  it,  allowing 
it  to  dry  after  each  coat.  For  articles  which  are  to  be  thoroughly  sat- 
urated, a  mixture  of  1J4  ounces  sal  ammoniac,  with  a  sufficient  quan- 
tity of  steel  filings,  is  to  be  placed  in  a  suitable  vessel,  strong  vinegar 
poured  upon  it,  and  left  for  14  days  in  a  gently  heated  oven.  A  strong 
lye  is  now  put  into  a  suitable  pot,  to  which  is  added  coarsely  bruised 
gall  apples  and  blue  Brazil  shavings,  and  exposed  for  the  same  time  as 
the  former  to  the  gentle  heat  of  an  oven,  which  will  then  yield  a  good 
liquid.  The  woods  are  now  laid  in  the  first  named  stain,  boiled  for  a 
few  hours,  and  left  in  it  for  3  days  longer;  they  are  then  placed  in  the 
second  stain  and  treated  as  in  the  first.  If  the  articles  are  not  then 
thoroughly  saturated,  they  may  be  once  more  placed  in  the  firsts  bath, 
and  then  in  the  second.  The  polish  used  for  wood  that  is  stained 
black  should  be  white  (colorless)  polish,  to  which  a  very  little  finely 
ground  Prussian  blue  should  be  added. 


American  Education. 
A  British  reader  of  the  Bulletin,  whose  letter-head  indi- 
cates that  he  is  an  "eyesight  specialist"  as  well  as  a  pharma- 
cist, writes  us  as  follows : 

I  shall  be  glad  if  you  can  tell  me  of  any  college  where  I  can  nomin- 
ally take  a  postal  course  in  dentistry  with  a  view  of  getting  one  of 
their  diplomas  "on  the  cheap."  I  am  aware  that  it  will  be  of  no  par- 
ticular use  to  me  here,  but  I  should  like  to  get  one  for  the  "fun"  of  the 
thing — metaphorically  speaking.  An  elaborately  got-up  diploma  would 
be  valued  more  than  a  plain  affair,  and  its  "standing"  value  is  quite  a 
secondary  consideration. 

Our  American  educational  system  is  notably  incomplete  in 
some  particulars,  and  we  regret  to  say  that  the  country  pro- 
vides no  such  institution  as  our  British  friend  describes.  So 
far  as  we  know  dentistry  is  not  taught  by  mail  by  any  "col- 
lege" in  the  United  States. 


Toothache  Wax  or  Gum. 
M.    L. — The   following   formulas   are   reprinted   from   the 
Bulletin  for  February,  1905: 

(1)  Paraffin    180   grains. 

Burgundy    pitch 180    grains. 

Oil   of  cloves 1  fluidrachm. 

Carbolic    acid 1  fluidrachm. 

Melt  the  paraffin  and  pitch  together,  then  add  the  other  ingredients 
when  nearly  cold;  make  mass  into  pills,  cones,  or  mix  with  cotton  and 
cut  into  strips. 

(2)  White  wax  or  spermaceti 1  ounce  av. 

Carbolic    acid,    crystal Yt  ounce  av. 

Chloral    hydrate     1  ounce  av. 

Melt  the  fat  at  a  gentle  heat,  add  the  acid  and  chloral,  stir  until 
dissolved,  and  immerse  cotton  in  the  mixture  as  in  the  preceding  in 
stance.  _, 

'  A  Mixed  Spice. 
G.  H.  T.— The  English  are  connoisseurs  in  the  preparation 
of  flavors,  sauces,  and  spices,  and  we  are  accordingly  quoting 
the  following  formula  for  a  "mixed  spice"  from  "Pharmaceu- 
tical Formulas,"  published  in  London  by  the  Chemist  and 
Druggist: 

Powdered  coriander 16  ounces. 

Powdered   pimenta 4   ounces. 

'  Powdered    caraway 4  ounces. 

Powdered    cinnamon    2  ounces. 

Powdered   cloves    2  ounces. 

Powdered  mace   2  ounces. 

Powdered   nutmeg    2  ounces. 

Powdered   turmeric    1   ounce. 

Mix.  

Waterproof  Signs  for  Outside  Use. 
H.  Bros.— Cardboard  signs,  for  use  out-of-doors,  can  be 
rendered  waterproof  by  using  a  mixture  of  4  parts  slaked 
lime  in  3  parts  skimmed  milk,  with  a  little  alum  added.  As 
soon  as  mixed  the  pasteboard  is  brushed  over  with  two  suc- 
cessive coatings  of  the  preparation,  and  thus  becomes  im- 
pervioii!;  to  water. 
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An  Iodoform  Emulsion. 

G.  H.  T. — The  following  formula  for  this  product  is  re- 
pi-inted  from  page  169  of  the  Bulletin  for  April,  1904 : 

I  Iodoform    48  Gm. 

Potato     starch 25  Gm. 

Glycerin     400  Gm. 

Distilled    water    240  Cc. 

First  triturate  the  iodoform  and  the  starch  to  a  fine  powder;  then 
mix  the  glycerin  and  the  water.  To  the  former  add  a  small  quantity 
of  the  latter  and  triturate  into  a  smooth  paste,  adding  the  remainder 
of  the  glycerin  and  yvater  mixture  gradually  with  continual  stirririg. 
Heat  slowly,  up  to  100°  centigrade,  stirring  constantly.  Keep  the  mix- 
ture at  this  temperature  for  several  minutes,  and  then  allow  it  to  cool. 
Triturate  briskly  until  cold. 

Care  must  be  exercised  in  heating  the  mixture  in  order  to 

prevent  the  unnecessary  decomposition  of  the  iodoform,  which 

would  discolor  the  emulsion. 


Lassar's  Paste. 

.  Reply  was  given  in  this  department  last  month  to  "R.  H. 
B.,"  who  desired  a  formula  for  Lassar's  paste.  We  explained 
at  the  time  that  there  were  three  pastes  bearing  Lassar's  name 
— a  naphthol,  a  mild  resorcin,  and  a  zinc-salicyl  paste.  All 
three  formulas  are  published  in  the  National  Formulary,  and 
we  quoted  the  mild  resorcin  recipe  as  being  probably  the  one 
that  "R.  H.  B."  wanted.  From  E.  R.,  of  South  Bend,  Indiana, 
we  have  since  received  a  postal  card  containing  the  informa- 
tion that  numerous  calls  for  Lassar's  paste  are  received  in 
his  pharmacy,  and  that  in  every  instance  the  zinc-salicyl  article 
is  the  one  dispensed.  As  indicated  above,  the  recipe  for  this 
may  be  found  in  the  National  Formulary — a  book  which  we 
have  a  right  to  assume  is  in  the  possession  of  every  druggist. 


He  Wants  Assistance! 
S.  C.  W.  writes  as  follows :  "Please  ask  readers  of  the 
Bulletin  if  they  have  found  any  sure  method  of  driving  out 
or  killing  red  ants  in  the  kitchen  and  pantry.  Several  of  my 
customers  are  nearly  overrun  with  these  little  pests.  I  have 
recommended  the  use  of  borax,  sprinkled  around  where  the 
ants  are  found,  and  this  has  done  some  good  but  not  much. 
Others  have  suggested  lye,  used  in  the  same  way,  but  all  to 
little  avail.  I  shall  be  grateful  if  any  members  of  the  Bulle- 
tin Family  can  help  me  out." 


"Golden  Tincture." 

W.  L.   M. — According  to  Remington's  "Practice  of  Phar- 
macy," "golden  tincture"  is  made  after  the  following  formula: 

Ether    2  fluidounces. 

Tincture   of   opium 2  fluidounces. 

Chloroform   4  fluidrachms. 

Alcohol    2  fluidounces. 

Mix.     Dose,  3  to  20  drops. 


Short  Answers. 
G.  S. — A  formula  for  protecting  horses  and  cattle  from  an 
attack  of  flies  and  other  pests  was  contributed  by  one  of  the 
Bulletin  readers  to  page  387  of  the  September  issue. 

C.  L.  Drug  Co. — Several  formulas  for  ginger  ale  extracts 
were  published  on  page  131  of  the  Bulletin  for  March  of 
the  present  year. 

C.  S.  G. — Three  formulas  for  luminous  paints  were  printed 
on  page  351  of  the  August  Bulletin. 


Professor  Scoville  at  Work.— Prof.  Wilbur  L.  ScoviUe,  formerly  of  the  Massachusetts  College  of  Pharmacy,  is  here  seen  performing  his 
duties  as  analyst  and  chemical  expert  for  Jaynes  &  Co.,  the  well-known  retailers  of  Boston,  owning  a  group  of  four  or  five  large  stores.  Jaynes 
&  Co.  carefully  examine  all  their  purchases,  and  do,  besides,  a  large  chemical  and  microscopical  practice  for  physicians  and  public  alike. 
Professor  Scoville's  laboratory,  as  is  suggested  by  the  photograph,  is  fitted  up  with  the  necessary  appliances.  These  include  an  Abbe-Zeiss 
refractometer  for  testing  the  purity  of  edible  oils,  fats,  waxes,  and  the  like;  a  Schmidt-Haensch  polariscope  for  examining  into  the  purity  of 
spicy  oUs,  sugars,  etc. ;  and  an  extraction  apparatus  used  for  extracting  and  estimating  the  flavoring  principles  of  spices  and  similar  articles. 
In  doing  urinalyses,  Jaynes  &  Co.  charge  $2.50  for  a  complete  examination  and  $1.00  for  "a  short  analysis,"  which  includes  only  tests  f»r 
albumin  and  sugar,  together  with  a  microscopical  examination. 
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E  DRUGGISTS  SPECIALTIES 

In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
Tnl  pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (s)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  0.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 

P,  Soft   Soap. 

F.  J.  F.  writes:     I  would  like  to  get  a  good  working  for- 
mula  for  a  soap  like  the  enclosed  sample.     I  cannot  get  a 
soap  of  the  consistency  of  the  sample,  which  seems  to  be  a 
i   little  stiffer  than  the  ordinary  "green  soap." 

As  we  have  stated  several  times  in  this  department,  we 
in  not  deem  it  feasible  for  a  druggist  to  manufacture  soap, 
en  it  can  be  bought  from  soap  makers  for  8  and  10  cents 
lound. 

The  sample  sent  by  our  friend  seems  to  be  an  ordinary 
en  soap,  of  good  quality,  neutral,  and  of  the  consistency 
ually  sold  for  summer  use,  though  rather  too  dark  to  be 
pleasing. 

You  will  find  in  this  department  for  November,  1905,  a 
formula  for  a  soft  soap.  Several  formulas  have  been  pub- 
lished in  the  last  few  years.  See  also  the  U.  S.  P.  The  stiff- 
ness of  the  soap  is  regulated  by  the  amount  or  limit  of  evapo- 
.  ration.  The  ordinary  green  soap  can  be  stiffened  by  heating 
i  on  a  Nvater  bath,  and  it  might  be  advisable  to  add  a  small 
iiiiount  of  olive  or  cottonseed  oil  to  insure  neutrality  of  the 
product.  After  mixing  in  the  oil  and  perfume  with  a  little 
alcohol,  do  not  stir  or  the  soap  will  become  opaque. 

ICocoanut  oil  makes  the  finest  soap  for  shampoo  purposes. 
The  addition  of  a  portion  of  sodium  hydrate  to  the  potash 
ation  will  also  make  a  firmer  soap. 
Buffalo  Moths. 
W.  J.  H.  wants  to  know  how  to  destroy  Buffalo  moths. 
There  seems  to  be  a  great  lack  of  real  knowledge  about 
iioths;  hence  we  deem  it  expedient  to  give  the  following  from 
i'harmaceutical   Formulas,"   which    remarks   in   commenting 
1  a  number  of  formulas: 

It    is    as    well    that    it    should    be    understood    that    none    of    these 

g&  kill  moths.     Hundreds  of  tons  of  camphor  have  been  used  with 

■  object,  but  no  one  has  yet  produced  a  moth  slain  by  it.     All  that 

— bJWW  and  other  things  like  it  do  is  to  prevent  the  moths  going  where 

cy  arc.     They  do  not  like  the  smell,  but  if  forced  to  it  by  hunger,  or 

her  by  the   desire   to   deposit  their  eggs  in  a   nice   warm   place,   then 

>v  will  put  up  with  the  camphor,  etc.     The  chief  facts  in  mothology 

'    ths  seldom  appear  before  April,  and  are  with  us  until   August 

raber.     They   come   from   last   season's   eggs,    which   have   been 

d  in  any  hairy  or  woolen  article  v^hich  the  mother   found  con- 

uitiir.     Each  lay  numbers  from  18  to  140  eggs,  and  most  of  these  in 

'm  three  to  eleven  days  are  hatched  into  white,  soft  larvs  or  worms, 

hich  make  for  themselves  a  comfortable  case  from  the  cloth  in  which 

they  are  deposited.     They  begin  to  grow  and  use  more  of  the  cloth  in 

the    process,    this    continuing    for    a    month,    when    the    worm    is    at    its 

biggest ;  then   it  begins  to  wander  and  make  those  tracks  over  clothing 

which  arc  so  haart-breaking.      But  by-and-by   it  seeks  a   cosy   spot,   and 
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there,  fastening  up  the  ends  of  its  case,  becomes  the  full-sized  cocoon, 
sleeps  all  winter,  and  in  the  spring  is  ready  to  take  wings,  find  a  mate, 
and,  if  it  be  of  the  female  persuasion,  it  may  return  to  the  home  of 
its  birth  to  do  "the  like"  in  a  succeeding  generation. 

It  is  apparent  from  this  description  that  the  moth  itself 
is  a  harmless  insect,  and  that  the  real  enemy  to  attack  is  the 
eggs  or  the  larvae.  The  best  thing  for  killing  them  is  benzine 
or  any  other  liquid  which  will  dissolve  the  waxy  coating  of 
the  eggs.  It  is  best  applied  as  a  spray  to  all  joints  of  ward- 
robes and  drawers,  and  to  clothing  which  is  suspected  of  be- 
ing attacked.  For  retail  purposes  the  benzine  may  be  per- 
fumed or  otherwise  medicated,  but  the  benzine  is  the  thing 
that  does  the  work.  It  is  obvious  from  what  has  been  said 
that  the  usual  time  for  attacking  moths — at  the  end  of  the 
winter — is  the  wrong  time,  and  those  who  wish  to  put  down 
the  pest  should  be  assiduous  from  July  to  September  in  brush- 
ing and  applying  the  benzine  spray.  When  the  spring  time 
comes  the  preventives  of  the  camphor  type  may  be  used  as 
abundantly  as  the  purse  permits. 

MOTH    SOLUTION. 

Carbolic  acid 1   ounce. 

Camphor   1  ounce. 

Benzine,    to    make 16    ounces. 

Dissolve. 

To  be  used  as  a  spray,  or  upon  blotting-paper  placed  in 
wardrobes,  etc. 


Malarial  Tonic. 

J.  J.  S.  says  he  is  in  a  neighborhood  full  of  malaria  and 
has  lots  of  calls  for  a  chill  medicine  and  a  malarial  tonic. 
He  has  a  good  ague  remedy,  but  no  tonic. 

We  do  not  think  it  would  be  advisable  to  combine  the  two 
remedies  in  one,  as  a  chill  cure  should  be  stronger  than  a 
tonic.  The  elixir  of  iron,  quinine,  and  strychnine  you  speak 
of  is  all  right,  but  -we  think  you  will  get  better  results  with 
small  doses  of  the  mixed  alkaloids  of  cinchona.  Try  the  fol- 
lowing: 

Quinine  sulphate    72  grains. 

Quinidine   sulphate 80    grains. 

Cinchonidine  sulphate 20  grains. 

Strychnine    sulphate 8    grains. 

Pyrophosphate  of  iron 2  av.  ounces. 

Simple  elixir,  to  make 1  gallon. 

Mix,  dissolve,  and  filter. 

This  makes  an  excellent  general  tonic,  and  we  believe  will 
be'  well  adapted  to  your  needs. 


Turlington's  Balsam. 

H.  H.  M.  wants  formula  for  Turlington's  "Balsam  of 
Life." 

Turlington's  balsam  is  one  of  the  old  panaceas  much  in 
vogue  years  ago.  The  compound  tincture  of  benzoin  of  the 
Pharmacopoeia  is  a  modification  of  the  original,  and  we  be- 
lieve is  generally  used  under  that  name.  The  original  formula 
is  as  follows : 

Benzoin    •  -12  ounces. 

Liquid  storax   *  ounces. 

Balsam  Peru    3   ounces. 

Myrrh    }   """ce. 

Aloes   ■}   ounce. 

Balsam   tolu 4   ounces. 

Extract  of  licorice *  ounces. 

Angelica  root ^  onticc. 

Alcohol   1  gallon. 

Reduce  the  drugs  to  a  coarse  powder  and  macerate  with  the  alcohol 
for  two  weeks,  with  frequent  agitation,  and  filter. 
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Liquid  Face  Powder. 

R.  E.  D.  wants  formula  for  a  liquid  face  powder  that  was 
published  in  the  Bulletin  some  time  ago  and  mislaid. 

The  formula  referred  to  was  taken  from  Merck's  Report, 
and  published  in  the  Bulletin  for  October,  1903,  page  434: 

Bismuth  subcarbonate 6  ounces. 

Hydrochloric  acid,  q.  s.  to  dissolve. 

Then  precipitate  out  by  adding  water  until  reaction  ceases.  Be 
careful  to  use  only  clean  glass  vessels  and  white  filtering  paper,  and  do 
not  be  in  a  hurry  to  finish.  Wash  for  at  least  ten  days  in  order  to 
remove  all  traces  of  the  acid;  then  press  with  a  spatula  through  silk 
bolting  cloth.  To  this  precipitate  add  34  ounces  of  drop  chalk.  Rub 
this  up  thoroughly  with  one  pint  of  alcohol  after  adding  20  drops  of 
oil  of  rose  geranium  or  attar  of  rose.  Then  add  enough  rose  or 
distilled  water  to  make  2J4  gallons  of  finished  product.  Fill  up  either 
three-  or  four-ounce  bottles,  using  any  style  bottle  to  suit.  Care  should 
be  taken  whep  filling  the  bottles  that  the  precipitate  in  each  bottle 
should  be  equal;  in  order  to  do  this  the  container  should  be  well  shaken 
each  time  a  bottle  is  filled. 

The  author,  Mr.  J.  L.  Waller,  said :  "Care  must  be  taken 
in  the  making  of  the  preparation,  and  the  directions  must 
be  carefully  followed,  or  else  the  product  will  spoil ;  on  the 
other  hand,  if  the  directions  are  adhered  to  a  beautiful  prepa- 
ration results." 


Honey  and  Almond  Cream. 

J.  W.  R.  wants  a  formula  for  a  honey  and  almond  cream 
that  will  be  inexpensive.  We  have  had  very  little  experience 
with  an  article  of  this  character,  and  have  not  the  time  at 
present  to  "prove  up"  a  formula.  You  will,  however,  find 
formulas  in  the  Bulletin  for  April,  1901;  also  on  page  305, 
July,  1905 ;  and  suggestions  to  a  correspondent  in  this  depart- 
ment in  December,  1905. 

Fenner  gives  the  following,  which  you  might  try : 

Spermaceti    %   ounce. 

White   wax 54   ounce. 

White  Castile  soap J4  ounce. 

Bitter  almonds  (blanched) 5  ounces. 

Alcohol    : 6    ounces. 

Oil  of  bitter  almonds 6  drops. 

Oil  of  bergamot 1  drachm. 

Distilled  water    1  pint. 

Rub  the  almonds  with  the  water;  dissolve  the  soap  in  the  emulsion 
by  the  aid  of  a  water  bath;  add  the  wax  and  spermaceti,  previously 
melted.  Continue  water  bath  heat  and  stirring  until  a  uniform,  creamy 
mixture  is  obtained.  Dissolve  the  oils  in  the  alcohol  and  add  slowly  to 
the  emulsion.     Strain  through  cheese-cloth. 

This  looks  good.  It  may  prove  somewhat  difficult  to  get 
together,  but  a  little  experimenting  will  overcome  the  trouble. 


Eosine — Tasteless  Castor  Oil. 

L.  M.  A.,  referring  to  a  formula  published  recently  for  a 
cold  cream,  in  which  eosine  was  used,  wishes  to  know  where 
he  can  obtain  the  eosinp.  This  article  is  one  of  the  modified 
red  anilines  and  can  be  obtained  at  almost  any  wholesale 
house ;  it  is  used  in  the  formula  to  give  a  pink  tint  to  the 
product. 

You  will  find  in  this  department  for  May,  current  year, 
two  formulas  for  tasteless  castor  oil,  both  of  them  good. 


,  Depilatory. 

R.  T.  B.  wants  formula  for  a  good  depilatory. 

We  published  a  formula  for  a  depilatory  on  page  481, 
November,  1903.  The  matter  is  again  referred-  to  in  this 
department  of  the  June  issue,  present  year. 


Shoe  Paste. 

P.  B.  M.  wants  formula  for  shoe  paste,  both  black  and  tan. 

These  pastes  or  polishes  are  mixtures  of  yellow  wax  and 
turpentine,  varying  in  proportion  as  to  the  hardness  of  paste 
desired  and  the  season  of  the  year  involved.  Summer  weather 
requires  the  use  of  more  wax  than  winter  weather. 

The  pastes  are  colored  with  ivory  black  and  alcoholic  so- 
lutions of  aniline — orange,  brown,  and  red.  Sometimes  palm 
oil  is  used.  For  a  starter  try  wax,  1  part,  and  turpentine,  3 
parts.  Melt  on  a  water  bath  and  stir  in  the  color  desired.  If 
palm  oil  is  used,  employ  about  25  per  cent. 


It  Will  Not  Mix. 

F.  P.  C.  says :  "On  page  108  of  the  Bulletin  for  March 
a  formula  is  given  for  a  horse  liniment  called  '432.'  I  cannot 
make  it  mix.     What  is  the  matter  with  it?" 

The  formula  referred  to  is  part  of  an  article  by  Frank 
Farrington  on  "Horse  Cents."  It  is  composed  of  ammonia, 
tincture  of  iodine,  tincture  of  arnica,  olive  oil,  spirit  of 
camphor,  and  turpentine.  It  is  a  good,  strong  liniment  and 
must  be  dispensed  with  a  shake  label,  as  it  is  impossible  to 
make  a  clear  solution  with  the  ingredients  given. 


Remedy  for  Poison  Ivy. 

E.  L.  C.  writes:  "Would  suggest  that  P.  P.  P.  try  peroxide 
of  hydrogen  as  a  remedy  for  poison  ivy  or  oak.  I  have  used 
it  several  years  with  good  success,  and  I  have  had  some 
severe  cases.  It  relieves  the  itching  and  subdues  the  inflam- 
mation almost  like  magic." 

A  solution  of  sodium  perborate  might  perhaps  be  used  to 
good  advantage. 

We  are  obliged  to  E.  L.  C.  for  the  information. 


Color  and  Odor  for  a  Bedbug  Killer. 

A.  S.  B.  wants  to  know  how  to  disguise  the  odor  of  a 
gasoline-naphthalin  bug  killer,  and  desires  a  method  of  color- 
ing it  red. 

We  do  not  believe  it  possible  to  disguise  entirely  the  odor 
of  such  a  mixture.  It  can,  however,  be  modified  with  oil 
of  cinnamon  or  synthetic  oil  of  wintergreen. 

Color  it  by  macerating  crushed  alkanet  root  in  the  rr-ix- 
ture. 


Milk-white  Chap  Cream. 

F.  B.  K.  wants  a  formula  for  a  milk-white  chap  cream. 
He  says  he  is  unable  to  get  good  results  from  formulas  he 
has  tried. 

See  answer  to  "J.  W.  R."  in  another  column  of  this  de 
partment.  Try  it  again;  if  not  successful,  be  more  explicit 
as  to  the  point  on  which  you  fail,  and  we  will  try  and  help 
you  out. 


T.  M.  R.— We  are  unable  to  give  you  the  formula  wante<l 
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EDITORIAL. 


THE  PURE  FOOD  AND  DRUG  REGULATIONS. 

Rules  and  regulations  governing  the  interpreta- 
tion and. enforcement  of  "The  Food  and  Drugs  Act," 
as  the  national  law  is  now  officially  called,  were 
issued  last  month  under  the  signatures  of  the  secre- 
taries of  the  treasury,  agriculture,  and  commerce 
and  labor.    In  many  respects  the  40  regulations  are 

comprehensive  in  scope  as  greatly  to  supplement 
Liie  act,  and  able  lawyers  are  not  wanting  who  be- 
lieve that  the  Commission  has  exceeded  its  executive 
powers  and  assumed  legislative  functions.  Never- 
theless, unless  and  until  otherwise  decreed  by  the 
courts,  the  rules  and  regulations  will  be  enforced 
by  the  government  authorities  as  part  of  the  law 
itself. 

The  first  regulation  to  interest  the  retailer  is  one 
increasing  the  scope  of  the  provision  requiring  that 


the  label  of  all  medicaments  shall  state  the  content 
of  "alcohol,  morphine,  opium,  heroin,  cocaine, 
alpha  and  beta  eucaine,  chloroform,  cannabis  indica, 
chloral  hydrate  or  acetanilide,  or  any  derivative  or 
preparation  of  any  such  substances  contained  there- 
in." The  following  "derivatives"*  are  now  declared 
subject  to  this  labeling  provision :  ether  as  a  deriva- 
tive of  alcohol ;  apomorphine,  dionine,  and  peronine 
as  derivatives  of  morphine;  codeine  and  its  salts  as 
derivatives  of  opium ;  chloralamide,  chloralose,  dor- 
miol,  hypnal,  uraline,  and  chloral  orthoform  as 
derivatives  of  chloral  hydrate;  and  acetphenetidine, 
citrophen,  lactophenin,  and  phenacetine  as  deriva- 
tives of  acetanilide.  Still  other  substances  are  in- 
cluded in  this  list  of  derivatives,  but  they  are  so 
unimportant  that  we  do  not  need  to  mention  them 
at  this  time.  It  will  be  seen  at  a  glance  that  this 
regulation  is  one  of  very  considerable  importance, 
greatly  widening  and  enlarging  the  scope  of  the  act 
itself. 

The  spokesmen  for  the  pharmaceutical  manufac- 
turers, appearing  before  the  Wiley  Commission  in 
New  York  a  month  or  two  ago,  declared  that  it 
was  exceedingly  difficult  in  many  instances  to  arrive 
at  the  exact  content  of  alcohol  in  products  like  fluid- 
extracts  and  tinctures,  where  the  moisture  in  the 
crude  drug,  the  evaporation  of  the  alcohol  during 
the  process  of  manufacture,  and  other  elements 
caused  a  considerable  fluctuation  in  the  results. 
Regulation  No.  28  (d)  accordingly  asserts,  with 
respect  to  alcohol  and  also  to  the,  narcotics  involved, 
that  it  will  be  sufficient  to  state  the  maximum  quan- 
tity or  proportion  of  such  substances,  providing  this 
maximum  does  not  vary  materially  from  the  aver- 
age quantity  or  proportion.  Mathematical  accuracy 
and  precision  are  therefore  not  insisted  upon. 

Regulation  30  declares  that,  in  the  case  of  alcohol, 
the  expression  "quantity  or  proportion"  shall  mean 
J;he  average  percentage  by  volume  in  the  finished 
product,  and  that  in  the  case  of  the  other  ingredients 
the  expression  shall  mean  grains  or  minims  per 
ounce  or  fluidounce. 

In  stating  the  content  of  alcohol  and  narcotics 
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upon  the  label,  it  is  provided  in  Regulation  17  (c) 
and  Regulation  28  (&)  that  type  shall  be  used  not 
smaller  than  8-point  caps — although  "in  case  the 
size  of  the  package  will  not  permit  the  use  of  such 
characters  the  size  of  the  type  may  be  reduced  pro- 
portionately." At  the  hearings  in  New  York,  At- 
torney Douglass,  of  the  P.  A.  of  A.,  raised  the  point 
that  the  Commission  had  no  power  to  decree  what 
size  of  type  should  be  employed,  inasmuch  as  such 
a  ruling  would  in  effect  constitute  an  extension  of 
the  law  and  therefore  be  legislative  instead  of  execu- 
tive in  character. 

Another  moot  legal  point  involves  the  meaning 
of  the  phrase  "original  package."  This  question 
is  one  of  vital  importance,  for,  while  the  govern- 
ment has  absolute  authority  over  products  in  the 
District  of  Columbia  and  the  territories,  its  juris- 
diction elsewhere  is  limited  to  the  original  and  un- 
broken packages  which  are  the  subject  of  interstate 
commerce.  Regulation  2  defines  an  "original  pack- 
age" to  mean  the  carton,  bottle,  phial,  or  other  re- 
ceptacle used  as  a  unit  by  the  manufacturer,  and  to 
which  the  manufacturer's  label  is  attached.  Attor- 
ney Charles  M.  Woodruff,  of  Detroit,  has  on  the 
contrary  declared  that  the  federal  courts  have  al- 
most unanimously  decided  an  original  package  to 
be  the  barrel,  box  or  case  in  which  the  manufacturer 
or  jobber  ships  an  order  of  goods  to  the  purchaser. 
If,  however,  as  asserted  in  the  regulations,  an  orig- 
inal package  is  a  pint  bottle  of  a  fluidextract  pre- 
pared by  a  manufacturer,  say,  and  if,  as  the  act 
declares,  original  packages  are  under  the  jurisdic- 
tion of  the  officials  of  the  national  government,  then 
it  follows  that  these  officials  may  go  into  any  State 
and  take  such  a  package  from  the  shelves  of  the 
retailer  and  proceed  against  him  or  the  manufac- 
turer— providing  the  substance  is  found  adulterated 
or  misbranded.  Now  Mr.  Woodruff  contends  that 
the  national  government  has  no  such  jurisdiction 
over  the  internal  affairs  of  the  States,  and  that  the 
law,  if  held  to  give  them  any  such  jurisdiction,  is 
therefore  unconstitutional.  The  point  is  a  very  in- 
teresting one,  and  it  remains  to  be  seen  whether  the 
courts,  turning  their  backs  on  previous  decisions, 
will  support  the  Commission  in  its  interpretation  of 
an  "original  package." 

The  act  itself  provides  "that  no  dealer  shall  be 
prosecuted  under  the  provisions  of  this  law  when 
he  can  establish  a  guaranty  signed  by  the  whole- 
saler, jobber,  or  manufacturer."  Much  was  said  at 
the  New  York  hearings  about  the  form  which  this 
guaranty  should  take.     Regulation  9  now  permits 


the  use  of  two  methods:  (1)  a  general  guaranty 
may  be  filed  by  the  manufacturer  with  the  Secretary 
of  Agriculture,  presumably  covering  all  of  that 
manufacturer's  products;  or  (2)  a  guaranty  may 
in  every  case  be  "attached  to  the  bill  of  sale,  invoice, 
bill  of  lading,  or  other  schedule  giving  the  names 
and  quantities  of  the  articles  sold." 

There  are  many  other  features  of  the  pure  food 
and  drug  regulations  which  might  be  mentioned, 
but  we  have  touched  upon  those  of  greatest  impor- 
tance to  the  retailer.  The  general  subject  is  of  such 
significance,  however,  that  we  shall  doubtless  have 
occasion  to  return  to  it  in  future  issues  of  the  Bul- 
letin. 


WHAT  IS  HIS  SHARE  OF  THE  PROFITS? 

The  series  of  Bulletin  editorials  on  the  genera 
subject  of  the  druggist  and  his  profits  continue  tc 
elicit  interest  from  our  readers,  and  we  have  recenth 
received  the  following  letter  from  the  manager  of  ; 
Michigan  store: 

To  the  Editors : 

I  am  very  much  interested  in  the  articles  and  editorials  oi 
the  "druggist  and  his  business"  which  have  been  running  ii 
the  Bulletin  lately.  You  will  find  below  a  statement  of  ou 
business,  and  I  wish  you  would  comment  on  the  same  througl 
the  columns  of  your  journal : 

1905.  1906 

$5,347.5 


Inventory   of  stock $4,800.00 

Fixtures    .~ 1,346.97 


Total     $6,146.97 

Book   accounts    904.39 

Cash    on    hand 287.60 


Assets     $7,338.96 

Liabilities     1,397.35 


1,346.9 

$6,694.5 
958.4 
227.5 

$7,880.4 
1,860.7 


Capital    $5,941.61 


$6,029.6 


Expense   (clerk,   $450;  rent,   $200;   light,   etc.) $1,869.5 

Manager   (not  included   in  above) 780.0 

Proprietor  (salary,  $780;  outside  investments,  $1,350.88) 2,180.8 

Sales    $12,224.1 

Goods  purchased   8,361.1 

Besides  the  regular  drug  stock,  we  have  a  soda  fountair, 
and  we  carry  wall-paper,  school  books,  stationery,  seeds,  an 
quite  a  line  of  holiday  goods.  The  proprietor  of  this  busines 
is  not  registered,  and  I  am  putting  my  time  and  registratio 
against  his  capital  and  what  time  he  cares  to  give  to  th 
business,  for  "40  per  cent  of  the  net  profits  of  the  business,"  i 

From  the  above  statement  what  should  I  receive  as  "41 
per  cent  of  the  net  profits"  in  addition  to  the  $780  salary  I  ai, 
allowed?  | 

I  am  pleased  to  add  that  the  business  increased  $2132.21 
last  year.  Would  not  the  gross  profits  on  the  increase,  lesi 
the  increased  expense,  represent  the  net  profits?  t 

Michigan.     I 

This  letter  is  not  perfectly  clear  to  us.  We  as| 
sume,  however,  that  the  proprietor  and  the  manage 
have  contracted  that  each  shall  have  an  annual  sal 


i 

ary  of  $780,  and  that  the  net  profits  shall  be  dis- 
tributed between  them  in  the  proportion  of  60  per 
I  cent  to  the  proprietor  and  40  per  cent  to  the  man- 
i  ager.  If  this  be  the  fact,  the  first  thing  to  do  is  to 
I  discover  what  the  net  profits  were  last  year,  in  order 
,  that  a  proper  division  of  them  could  be  made.  There 
are  at  least  two  ways  of  arriving  at  the  facts : 

1.  "Michigan's"  statement  shows  us  that  the  pro- 
i  prietor,  in  addition  to  his  regular  salary  or  allow- 
j  ance  of  $780,  was  able  to  take  $1350.88  from  the 
j  business  for  outside  investments.  The  latter  amount, 
j  then,  represented  that  portion  of  the  net  profits 
I  which  actually  accumulated  in  cash.  In  addition, 
I  the  statement  shows  us  that  there  was  an  increase 
j  in  the  capital  valuation  of  $88.08,  making  total  net 
I  profits,  therefore,  of  $1438.96.     Sixty  per  cent  of 

these  profits  belongs  to  the  proprietor,  and  his  share 
is  accordingly  $863.38.  Forty  per  cent  goes  to  the 
manager,  and  his  share  is  $575.58.  There  would 
be  sufficient  accumulated  cash  to  pay  the  manager's 
i  apportionment,  but  there  would  not  be  quite  enough 
for  the  proprietor,  since  $88.08  of  the  latter's  por- 
tion would  be  represented  in  the  increase  of  capital. 

2.  Another  way  to  get  at  the  net  profits  would  be, 
not  to  estimate  the  cash  that  actually  accumulated 
as  was  done  in  the  foregoing  paragraph,  but  to  esti- 

imate  what  the  net  profits  should  be  theoretically 
from  the  showing  made  in  the  statement.  Thus : 
The  sales  for  1905  were  $12,224.10.  The  purchases 
i  amounted  to  $8361.10,  but  the  inventories  show 
that  $547.53  worth  of  these  purchases  were  not  sold 
but  went  into  permanent  stock — that  is,  the  stock 
was  increased  in  value  to  that  extent.  Making  the 
necessary  deduction,  then,  we  find  that  the  goods 
actually  sold  over  the  counter  during  the  year  cost 
$7813.57.  Subtracting  this  figure  from  the  sales, 
the  gross  profits  are  seen  to  be  $4410.53.  The  total 
expenses,  meanwhile,  were  $2919.52,  including  the 
salaries  of  the  proprietor  and  the  manager ;  and  sub- 
tracting the  expenses  from  the  gross  profits  we  find 
net  profits  of  $1491.01. 

Now  upon  comparing  these  net  profits  with  those 
decided  upon  by  the  first  method,  we  find  a  differ- 
ence of  $52.05.  This  might  be  accounted  for  in 
several  ways:  (1)  a  few  small  expenses  during  the 
year  might  not  have  been  properly  charged  up  to 
the  expense  account;  (2)  the  inventories  might  not 
have  been  made  with  absolute  accuracy;  (3)  or 
there  might  have  been  slight  errors  of  other  kinds. 
It  would  be  fairer,  of  course,  to  apportion  the  profits 
upon  the  basis  of  the  first  method  of  calculation, 
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since  that  arrives  at  the  actual  and  not  merely  the 
theoretical  results. 

Now  let  us  estimate  the  percentage  of  gross  profit 
and  the  percentage  of  expense  exhibited  in  this  busi- 
ness. The  gross  profits  were  $4410.53.  Dividing 
this  amount  by  the  sales,  $12,224.10,  we  find  a  per- 
centage gross  profit  of  about  36.  The  total  expenses, 
including  the  salaries  of  proprietor  and  manager, 
were  $2919.52.  Dividing  this  sum  by  the  sales  we 
find  a  percentage  expense  of  24. 

This  we  deem  a  very  satisfactory  showing.  A  per- 
centage expense  of  24  for  a  business  of  this  size,  and 
particularly  when  a  salary  has  to  be  paid  to  a  man 
who  gives  little  time  to  the  business,  is  fairly  low, 
while  a  gross  profit  of  36  per  cent  is  perhaps  ade- 
quate— although  many  druggists  succeed  in  attain- 
ing the  40  per  cent  mark.  This  leaves  net  profits 
of  12  per  cent,  and  anything  over  10  per  cent  ought 
to  be  considered  satisfactory. 


A  STRONG  CONVENTION. 

Both  the  real  friends  of  the  N.  A.  R.  D.  and 
those  who  for  selfish  reasons  wish  its  downfall 
have  looked  to  the  Atlanta  Convention  for  answer 
to  some  very  practical  questions.  How  has  it  fared 
in  numerical  strength  during  the  past  year?  Has 
its  power  been  impaired  by  decline  in  the  enthusiasm 
of  the  retail  trade?  With  what  showing  of  accom- 
plished good  can  it  go  "before  the  country"  with 
its  appeal  for  moral  and  substantial  support?  Do 
its  members  work  and  pay?  Are  its  prospects 
clouded  by  pending  litigation? 

It  cannot  be  doubted  that  the  Atlanta  Convention 
has  returned  a  ringing  and  convincing  answer  to 
these  questions,  or  that  the  organization  retains  an 
unweakened  hold  on  the  faith,  the  support,  the  hope 
of  the  retail  trade.  The  long  journey  to  Atlanta 
did  not  prevent  a  large  attendance.  The  personnel 
of  the  convention  exhibited  a  high  average  of  busi- 
ness ability  and  success.  At  every  fitting  occasion 
the  affectionate  devotion  of  the  delegates  burst  out 
in  enthusiastic  demonstrations  which  no  one  present 
will  soon  forget.  Despite  the  stupid,  wicked  inertia 
and  apathy  of  many  druggists,  there  is  little  ques- 
tion that  the  national  organization  is  backed  by  a 
powerful,  wide-spread  loyalty,  and  that  its  prospects 
are  as  bright  to-day  as  ever  in  its  history. 

A  striking  feature  of  the  meeting  was  the  general 
confidence  that  the  attack  of  Attorney-General 
Moody  would  work  no  harm;  that  the  pending  liti- 
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gallon  would  fail,  or  that,  even  if  it  succeeded,  it 
would  prove  no  impediment  to  new,  modified  poli- 
cies the  legality  of  which  could  not  be  assailed. 

Financial  support  measures  the  strength  of  most 
organizations.  Of  the  23,000  druggists  in  the  vari- 
ous affiliated  associations,  about  16,000  paid  their 
dues  last  year.  Too  much  labor  and  expense  is  re- 
quired to  collect  the  wretched  pittance  contributed  by 
the  retailer  to  the  maintenance  of  his  most  powerful 
engine,  but,  other  means  having  failed,  personal 
solicitation  by  the  organizers  is  the  only  resource. 
The  budget  for  the  coming  fiscal  year  contemplates 
the  disbursement  of  more  than  one  hundred  thou- 
sand dollars — evidence  enough  that  the  work  of 
organization  and  education  will  proceed  with  un- 
abated vigor. 

With  absolute  unanimity  the  delegates  demand 
the  direct-contract,  serial-numbering  plan,  and  will 
have  no  other.  The  Tripartite  Plan  at  the  Atlanta 
Convention  was  everywhere  derided  and  rejected. 
It  has  ceased  to  be  a  rallying  cry :  it  is  now  only  an 
unpleasant  memory  of  misplaced  confidence  and 
disappointed  hope.  But  there  was  no  disposition 
to  resent  the  proprietors'  natural  reluctance  to  adopt 
the  direct  contract  and  serial  number  until  the  In- 
dianapolis suit  had  progressed  far  enough  to  assure 
the  legality  of  the  plan.  It  is  not  strange  that  a 
number  of  proprietors  should  prefer  to  wait  and 
learn  what  the  legal  status  of  the  direct  contract 
really  is. 

A  terse  but  complete  review  of  the  Atlanta  meet- 
ing appears  on  another  page.  We  hope  every 
reader  will  turn  to  it  and  study  it  as  befits  its  im- 
portance. It  is  a  highly  creditable  summary  of 
able  performances  and  of  powerful  claims  on  the 
loyal  support  of  the  retail  druggists  of  America. 


THE  SHERMAN  LAW  AND  THE  N.  A.  R.  D. 

We  have  for  several  months  gradually  been  devel- 
oping views  regarding  the  Sherman  law  which  we 
are  now  interested  to  see  expressed  in  an  article 
contributed  to  the  North  American  Review  by  the 
Hon.  Chas.  G.  Dawes,  formerly  Comptroller  of  the 
Treasury.  Mr.  Dawes's  opinions  have  considerable 
indirect  bearing  upon  the  "drug  trust"  suit  now 
dragging  its  weary  length  through  the  courts. 

Mr.  Dawes  severely  arraigns  the  Sherman  law 
for  its  failure  to  distinguish  "between  those  agree- 
ments in  restraint  of  trade  which  are  beneficial  to 
the  public  and  those  which  are  detrimental."    Many 


of  the  evils  in  our  business  life  are  the  outgrowth 
of  unrestrained  and  unregulated  competition,  and 
certain  agreements  in  restraint  gf  trade  really  serve 
to  keep  alive  competition  and  are  formed  for  that 
very  purpose.  An  agreement  between  competitors 
not  to  sell  below  cost,  for  instance,  may  be  and  often 
is  of  real  public  benefit.  Mr.  Dawes  contends,  in 
short,  that  a  trade  agreement,  whether  it  relates  to 
prices  or  otherwise,  is-  not  of  necessity  criminal; 
that  it  may  have  either  a  good  or  a  bad  purpose; 
that  it  may  simply  preserve  private  rights  and  privi- 
leges of  trade  not  detrimental  to  the  public,  and 
that  therefore  the  Sherman  law  should  be  so 
amended  as  to  separate  the  sheep  from  the  goats 
instead  of  continuing  to  put  all  the  animals  into  the 
goat  pen. 

To  us  Mr.  Dawes's  arguments  are  unanswerable. 
The  Sherman  law  was  enacted  over  twenty-five 
years  ago,  in  the  light  of  the  conditions  as  they  ex- 
isted at  that  time,  and  it  is  out  of  harmony  with 
the  changes  which  have  since  developed  in  our  in- 
dustrial and  commercial  life.  As  Mr.  Dawes  points 
out,  this  is  the  day  of  the  trade  agreement.  In  every 
branch  of  business  it  has  been  found  necessary  to 
establish  rules  and  regulations,  not  to  destroy  com- 
petition, but  to  preserve  it.  "Understandings"  or 
actual  compacts  are  everywhere  in  evidence.  In  the 
failure  of  the  Sherman  law  to  recognize  a  good  and 
even  a  necessary  agreement  lies  its  capacity  to  work- 
great  harm  and  injustice  to  the  business  system  of 
the  country. 

It  remains  to  be  seen  whether  the  courts  will  hold 
that  an  agreement  amounting  to  "restraint  of  trade" 
was  entered  into  by  the  N.  A.  R.  D.  It  remains  also 
to  be  seen  whether,  in  case  the  courts  hold  there  zms 
such  an  agreement,  it  will  be  excused  on  the  ground 
that  it  was  a  good  agreement  instead  of  a  bad  one. 
We  are  not  lawyers.  To  decide  whether  the  opera- 
tions of  the  N.  A.  R.  D.  really  constitute  what  the 
Sherman  act  defines  as  "a  combination  in  restraint 
of  trade"  is  beyond  our  understanding  of  law.  But 
that  the  plans  and  methods  of  the  N.  A.  R.  D.  have 
been  commendable  ones,  that  the  organization  has 
endeavored  to  preserve  competition  instead  of  de- 
stroy it,  that  it  has  operated  in  the  interests  of  the 
great  majority  of  druggists  instead  of  in  the  inter 
ests  of  the  few,  that  it  has  enabled  pharmacists 
merely  to  act  in  self-defense,  that  its  policies  have 
been  fully  in  accord  with  the  democratic  ideals  of 
the  country — of  these  things  there  is  no  doubt  in 
our  mind  whatsoever. 
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ie  "food  and 
Fdruqs  act." 


The   rules   and   regulations   gov- 
erning   the    enforcement    of    the 
national  pure  food  and  drug  law 
were  issued  last  month,  and  the  more  important  of 
them,  from  the  standpoint  of  the  retail  druggist, 
are  presented  and  commented  upon  in  the  adjoining 
editorial  columns.     In  this  place  it  is  of  interest  to 
note  that  the  New  York  City  Board  of  Health  has 
arbitrarily  adopted  the  food  and  drugs  act,  root  and 
branch,  and  incorporated  it  into  the  sanitary  code 
of  the  city.     Naturally  enough,  the  pharmacists  are 
up  in  arms  and  committees  representing  them  have 
called  upon  Commissioner  Darlington.     What  the 
i  outcome  will  be  we  are  unable  to  state.     If,  how- 
I  ever,  the  act  is  locally  enforced  in  all  of  its  multi- 
I  tudinous  provisions,   it  will  result  in  great  incon- 
i  venience  and  hardship  to  the  thousands  of  pharma- 
j  cists  of  the  Greater  City.    This  is  particularly  true 
;  when  we  consider  that  prescriptions  are  not  ex- 
empted in  the  labeling  clause  affecting  alcohol  and 

i  narcotics.  . 

i^_  ♦     ♦     ♦ 

^  The  "food  and  drugs  act,"  as  the 

'^w^druSlaw^    "measure  is  now  called,  bobs  up 

everywhere  these  days.      It  was 

I  the  chief  subject  of  discussion  at  the  annual  meeting 
of  the  National  Wholesale  Druggists'  Association 
in  Washington  last  month.  On  the  whole,  the  job- 
bers signified  their  hearty  approval  of  the  law  and 
criticized  only  certain  portions  of  it  as  being  unnec- 
essarily burdensome.  W.  B.  Robeson,  chairman 
of  the  Committee  on  Adulteration,  thought  the  act 
would  be  of  "untold  good"  to  the  honest  jobber  in 
that  it  would  protect  him  from  the  cheap  compe- 
tition which,  more  than  anything  else,  has  caused 
poor  drugs  to  be  poured  upon  the  market  in  years 
past.  Dr.  H.  W.  Wiley  declared  in  a  speech  before 
the  jobbers'  convention  that  the  essential  element 
of  the  law  was  that  the  label  should  tell  the  truth, 
and  that  drugs  should  conform  to  their  professed 
standards,  whatever  those  standards  might  be.  As 
at  the  Indianapolis  meeting  of  the  A.  Ph.  A.,  and 
also  at  the  hearings  before  the  government  commis- 
sion in  New  York,  considerable  fear  was  expressed 
that  some  of  the  assay  processes  of  the  U.  S.  P., 
being  faulty,  and  being  used  as  standards  under  the 
law,  would  work  an  injustice  to  the  manufacturer. 
Since  then  Chairman  Remington,  of  the  Revision 


Committee,  has  declared  that  a  new  edition  of  the 
U.  S.  P.  will  be  printed  shortly  after  January  1  and 
will  contain  any  changes  that  recent  experience  has 
shown  to  be  necessary. 


OTHER  FEATURES     Another  subject  that  was  touched 

OF  THE  upon  more  or  less  at  the  Wash- 

JOBBERS'  MEETING,   j^^^^^^  convcntiou  of  the  jobbcrs 

was  that  relating  to  patent  medicines.  Charles  F. 
Cutler,  of  Boston,  chairman  of  the  Committee  on 
Credits  and  Collections,  reported  a  considerable 
falling  off  in  the  sale  of  proprietary  articles,  which 
he  thought  had  been  caused  by  the  agitation  of  the 
subject  in  the  popular  magazines.  He  was  further- 
more of  the  opinion  that  the  "food  and  drugs  act" 
would  still  further  restrict  the  sale  of  many  proprie- 
tary medicines — although  it  was  his  conviction  that 
only  those  articles  would  be  affected  which  ought 
to  be  affected  in  the  interest  of  the  public  health. 
Passing  on  to  other  features  of  the  meeting,  we  may 
say  that  the  delegates  of  the  N.  A.  R.  D.  were  re- 
ceived with  the  customary  courtesy;  there  was,  as 
might  have  been  expected,  a  good  deal  said  about 
the  "drug  trust"  case;  and  John  Newman  Carey 
was  chosen  to  preside  over  the  jobbers  for  the  com- 
ing year.  Mr.  Carey  is  a  member  of  the  Daniel 
Stewart  Company  of  Indianapolis,  and  for  several 
years  has  filled  the  very  important  post  of  chairman 
of  the  Proprietary  Committee  of  the  N.  W.  D.  A. 
Dr.  W.  J.  Schieffelin  is  the  new  chairman  of  the 
committee,  and  Mr.  Holliday,  vice-chairman  of  the 
committee,  and  Mr.  Toms,  secretary  of  the  N.  W. 
D.  A.,  will  consequently  move  their  offices  to  New 
York  in  order  to  be  in  close  touch  with  Dr.  Schief- 
felin. 

It  is  quite  evident  from  recent  re- 
THE  DRUG  CLERK  p^^-^g  ^j^^^  ^^c  drug-clerk  strin- 
gency is  being  felt  in  pretty  nearly 
every  portion  of  the  country.  The  cry  of  the  edu- 
cational reactionaries,  that  it  is  the  prerequisite  laws 
and  requirements  of  New  York,  Pennsylvania,  and 
Wisconsin  which  are  causing  a  scarcity  of  clerks  in 
those  particular  States,  is  seen  to  be  unreasonable 
when  it  is  realized  that  the  cry  for  clerks  is  still 
more  urgent  in  other  States.  The  Pacific  coast 
hasn't  even  begun  to  talk  about  the  graduation  re- 
quirement yet,  but  we  have  before  us  as  we  write 
a  most  pitiful  wail  from  Portland.  All  sorts  of 
prospects  are  held  out  to  the  clerks  of  the  country 
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to  enter  the  great  Northwest  and  accept  the  posi- 
tions which  are  awaiting  them  with  open  arms.  The 
fact  of  it  is  that,  so  far  as  advancing  educational 
requirements  are  concerned,  higher  standards  are 
quite  as  likely  to  attract  desirable  young  men  as 
they  are  to  repel  the  undesirable  and  unequipped 
ones.  The  rule  works  both  ways.  And  so  far  as 
the  present  scarcity  of  clerks  is  concerned,  why  not 
accept  the  plan  promulgated  at  the  Indianapolis 
meeting  of  the  A.  Ph.  A.  and  employ  women? 
Stoddart  Bros.,  the  large  retailers  of  Buffalo,  em- 
ploy young  women  even  at  their  cigar  counter.  For 
a  reason  which  is  not  far  to  seek,  and  which  is  em- 
bedded firmly  in  the  masculine  nature,  the  patrons 
of  the  cigar  department  seem  to  like  the  innovation ! 
*     *     * 

In  many  States  the  board  of 
BOARD  SCANDALS,    pharmacy  is  a  political  institution, 

and  it  is  perhaps  surprising  that 
we  do  not  hear  more  of  sensations  and  scandals 
which  are  apt  to  arise  from  political  regimes.  Just 
now,  however,  two  State  boards  of  pharmacy  are 
doing  what  they  can  to  supply  the  omission.  Paul 
W.  Houck,  for  several  years  treasurer  of  the  Penn- 
sylvania board,  has  been  arbitrarily  removed  from 
his  position  by  Governor  Pennypacker.  William  L. 
Cliffe,  the  well-known  Philadelphia  pharmacist  and 
a  member  of  the  board,  has  been  elected  to  succeed 
Mr.  Houck  as  treasurer,  and  he  has  charged  that  his 
predecessor  in  office  was  "more  than  $12,000  short 
in  his  accounts;"  since  then  Mr.  Houck  has  turned 
in  all  that  he  declares  is  due  to  the  treasury.  This 
situation  is  furnishing  a  nine  days'  sensation  to  the 
druggists  of  Philadelphia  and  Pennsylvania  gener- 
ally, and  meanwhile  "something  is  also  doing"  out 
in  Indiana.  David  Hecht,  of  Evansville,  a  member 
of  the  State  board,  has  been  arrested  for  offering  to 
furnish  a  candidate  in  advance,  for  the  consideration 
of  $120,  with  a  set  of  examination  papers.  This  sug- 
gests the  statement  that  the  Pennsylvania  board  has 
often  been  annoyed  by  discovering  that  its  questions 
have  been  circulated  in  advance  to  some  of  the  candi- 
dates. Two  or  three  scandals  of  this  kind  have 
arisen  within  the  past  few  years. 


ANTI-NARCOTIC 
RBPORMS. 


Good  work  in  the  enforcement  of 
anti-cocaine  or  anti-narcotic  laws 
was  done  in  at  least  three  sections 
last  month.  The  Massachusetts  Board  of  Health, 
acting  under  the  new  labeling  and  anti-narcotic  law 


mentioned  in  this  department  of  the  October  Bulle- 
tin^ has  placed  three  catarrh  cures  on  the  tabooed 
list  because  of  their  content  of  cocaine.  It  will 
therefore  be  illegal  to  sell  these  remedies  in  the 
future.  In  Greater  New  York  the  State  Board  of 
Pharmacy  has  begun  a  vigorous  crusade  against  the 
illegal  sale  of  cocaine  and  already  has  caused  a 
dozen  pharmacists  to  appear  in  court  and  defend 
themselves  against  criminal  action.  The  secretary 
of  the  eastern  branch  of  the  board  is  quoted  as  say- 
ing that  he  knows  of  one  druggist  who  makes  a 
thousand  dollars  a  month  from  the  sale  of  cocaine 
to  habitues !  In  Baltimore  the  police  has  begun  the 
vigorous  enforcement  of  the  new  State  law  regu- 
lating the  sale  of  narcotics.  In  Chattanooga  the 
Board  of  Health  has  called  upon  the  city  police  to 
see  that  the  ordinance  against  the  sale  of  narcotics 
is  more  generally  observed  by  druggists  who  are 
disposed  to  ignore  it. 

Two  or  three  years  ago  the  phar- 
^"^^icHioAN  LAW.    racists  of  Michigan  secured  the 

enactment  of  a  law  providing, 
among  other  things,  for  the  appointment  of  a  special 
inspector  to  travel  about  the  State  and  see  that  the 
pharmacy,  poison,  and  liquor  laws  were  respected. 
At  the  recent  meeting  of  the  State  association,  M.  L. 
Campbell,  the  inspector,  read  a  suggestive  report 
disclosing  the  nature  and  results  of  his  investiga- 
tions. That  his  work  will  prove  exceedingly  valu- 
able to  the  general  welfare  of  pharmacy  will  appear 
evident  from  the  following  paragraph,  quoted  from 
the  report: 

I  find  90  per  cent  of  the  druggists  of  Michigan  in  first-class 
condition  so  far  as  I  am  able  to  judge,  but  the  other  10  per 
cent  are  a  motley  aggregation.  A  few  of  them  seem  to  think 
that  a  druggist  has  a  divine  right  to  sell  an  unlimited  amount 
of  "booze"  at  any  and  all  times.  Conditions  along  this  line 
are  in  many  localities  greatly  improved,  and  a  stranger  ex- 
periences a  much  greater  difficulty  in  getting  a  "nip"  behind 
the  prescription  case  than  of  yore.  Another  smaller  class  of 
druggists  seem  to  persist  in  selling  cocaine  contrary  to  law. 
As  soon  as  the  general  canvass  of  the  State  is  completed,  and 
these  gentlemen  located  definitely,  I  assure  you  that  it  will 
give  me  the  greatest  pleasure  to  bring  them  to  account. 


DENATURED 
ALCOHOL. 


The  regulations  controlling  the 
manufacture  of  denatured  alcohol 
have  at  last  been  issued.  They 
are  bewildering  in  their  number  and  variety,  but  in 
the  main  it  is  clear  that  there  will  be  two  kinds  of 
denatured  alcohol — a  "completely  denatured"  pro- 
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duct,  and  a  "specially  denatured"  product.  The 
former  will  be  intended  for  general  and  promiscuous 
sale  throughout  the  country  for  use  in  domestic, 
industrial,  and  manufacturing  purposes,  and  it  will 
be  denatured  with  ten  per  cent  of  wood  alcohol  and 
one-half  of  one  per  cent  of  benzine.  The  "specially 
denatured  alcohol,"  on  the  other  hand,  will  not  be 
on  sale  generally,  but  will  be  manufactured  under 
very  close  surveillance,  and  will  be  denatured  in 
each  case  with  those  particular  agents  which  fit  the 
product  for  use  in  special  manufacturing  operations. 
Whether  denatured  alcohol  will  spring  into  a  wide 
use  as  a  source  of  heat,  light,  and  power,  and  as  a 
competitor  of  gasoline,  benzine,  and  other  agents, 
remains  to  be  seen.  Some  prophets  predict  a  much 
more  rosy  future  for  the  substance  than  do  others. 


The  Philadelphia  branch  of  the 
^pfi'irdRiMME."'^  American  Pharmaceutical  Asso- 
ciation is  out  with  its  programme 
of  work  for  the  coming  winter.  Here  are  the  sub- 
jects for  discussion:  October — Shorter  hours  and 
a  day  for  rest ;  November — The  work  of  the  Council 
on  Pharmacy  and  Chemistry  of  the  American  Medi- 
cal Association;  December — The  Federal  Pure 
Food  and  Drug  Law ;  January — The  debasing  influ- 
ences of  fraudulent  nostrums;  February — Higher 
educational  requirements  for  pharmacists;  March — 
Indiscriminate  renewal  of  prescriptions;  April — 
Popularizing  U.  S.  P.  and  N.  F.  preparations ;  May 
-^The  proposed  reorganization  of  the  American 
Pharmaceutical  Association.  M.  I.  Wilbert,  the  sec- 
retary of  the  branch,  is  apparently  responsible  for 
the  programme,  and  he  should  be  congratulated 
upon  his  success  in  getting  up  a  very  interesting 
season's  work.  The  six  other  local  branches  of  the 
A.  Ph.  A.  will  doubtless  be  heard  from  in  due  time. 


In  celebration  of  his  election  to 
CHARLLTR^MrNN.    ^He  presidency  of  the  N.  A.  R.  D., 

Charles  F.  Mann,  of  Detroit,  was 
last  month  given  a  dinner  by  20  of  his  associates 
in  the  work  of  the  local  and  State  associations. 
Harry  B.  Mason  presided  as  toastmaster,  and  re- 
sponses were  made  by  A.  S.  Parker,  A.  L.  Walker, 
W.  A.  Hall,  F.  A.  Thompson,  F.  E.  Bogart,  Minor 
E.  Keyes,  Andrew  R.  Cunningham,  C.  P.  Nash, 
William  Dupont,  and  L.  A.  Seltzer.  Hamlet  was 
not  played  without  the  prince,  and  of  course  Mr. 


Mann  responded  to  the  very  warm  and  heartfelt 
appreciation  expressed  by  all  of  the  speakers.  Mr. 
Mann  is  not  without  honor  in  his  own  city  and  State 
as  a  strong  character  who  has  convictions  and  who 
has  the  courage  and  the  ability  to  express  them.  The 
druggists  of  Detroit  and  Michigan  are  delighted 
over  the  honor  which  has  come  to  their  fellow  work- 
er. That  he  will  measure  up  to  the  requirements  no 
one  doubts  who  knows  him  personally. 


THE  MICHIGAN 
BOARD. 


Members  of  the  Wayne  County 
and  Michigan  Associations  are 
strongly  urging  upon  Governor 
Warner  the  selection  of  Minor  E.  Keyes  as  a  mem- 
ber of  the  State  Board  of  Pharmacy.  Mr.  Keyes 
is  well  equipped  for  the  office.  He  is  a  graduate  of 
the  Philadelphia  College  of  Pharmacy,  and  before 
leaving  that  institution  took  one  or  two  special 
courses  of  graduate  study  to  prepare  himself  more 
thoroughly  for  the  scientific  practice  of  his  profes- 
sion. He  has  a  prosperous  pharmacy  in  one  of  the 
residence  districts  of  Detroit,  and  he  represents  in 
an  unusual  degree  the  combination  of  a  well-trained 
pharmacist  and  a  successful  business  man.  Always 
active  in  the  interests  of  the  calling  at  large,  he  has 
for  years  been  a  member  of  the  Executive  Commit- 
tee of  the  local  association,  and  he  has  long  been 
identified  with  the  State  body  also.  That  he  would 
make  a  good  board  member  cannot  be  gainsaid. 


THE  UNITED 

DRUG  CO. 


The  fourth  annual  meeting  of  the 
stockholders  of  the  United  Drug 
Co.  was  held  in  Boston  early  in 
October.  The  presence  of  nearly  800  members  and 
ladies  indicated  rather  forcibly  the  success  of  this 
concern  and  the  two  organizations  allied  with  it. 
The  latter  are  the  "Drug  Merchants  of  America" 
and  the  "National  Cigar  Stands  Company."  These 
three  corporations  are  separate  entities,  but  the  per- 
sonnel is  practically  identical  in  all  of  them.  Lewis 
K.  Ligget,  the  leading  spirit  of  the  three  concerns, 
announced  that  the  National  Cigar  Stands  Com- 
pany now  had  2000  subscribers  throughout  the 
country  and  that  500  additional  applications  yet  re- 
mained to  be  acted  upon.  The  United  Drug  Com- 
pany is  about  to  build  a  new  laboratory  of  six 
stories.  Thomas  Voegeli,  ex-president  of  the  N.  A. 
R,  D.,  was  a  conspicuous  attendant  upon  the  meet- 
ings of  the  three  organizations. 
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MR.  WAMPOLE'S 
PECULATIONS. 


Considerable  sympathy  was 
aroused  a  month  or  two  ago  over 
what  seemed  to  be  the  unfortu- 
nate and  regrettable  death  of  Henry  K.  Wampole, 
president  of  H.  K.  Wampole  &  Co.  of  Philadel- 
phia. It  has  developed  since,  however,  that  Mr. 
Wampole  was  an  embezzler.  Through  a  system  of 
frenzied  financiering  of  a  most  sensational  kind  he 
nearly  succeeded  in  driving  his  company  to  the 
verge  of  bankruptcy.  His  peculations,  it  is  now 
thought,  amounted  to  over  half  a  million  dollars, 
and  it  is  understood  that  the  company  will  retrieve 
itself  by  forming  a  new  organization  with  a  capital- 
ization of  one  million  dollars,  distributing  the  com- 
mon and  preferred  stock,  so  far  as  necessary,  among 
the  creditors  of  the  house.  What  Wampole  did 
with  the  money  no  one  knows.  He  was  said  not  to 
be  extravagant  in  his  tastes  or  living,  and  never  to 
speculate  in  the  stock  market. 


THE  DINNER  TO       '^^^   fiftieth   anniversary   of   the 
SIR  WILLIAM         foundation  of  the  •  aniline   indus- 
PERKiN.  ^j.y^  d\wt\t  Upon  by  the  Bulletin 

in  an  editorial  two  or  three  months  ago,  was  suc- 
cessfully celebrated  in  New  York  early  in  October. 
The  leading  event  was  a  big  banquet  at  Delmonico's, 
at  which  Sir  William  Henry  Perkin  was  the  guest 
of  honor.  Prof.  Charles  F.  Chandler  presided  as 
toastmaster,  and  400  chemists  and  teachers  were 
present.  Sir  William  founded  the  aniline  industry 
by  his  discovery  of  the  dyestuff  mauve  in  1856.  It 
is  understood  that  before  his  return  to  Europe  from 
his  present  visit  to  America  he  will  receive  honor- 
ary degrees  from  both  Johns  Hopkins  and  Columbia 
Universities. 

*     *     * 

Several  drug  store  combinations 
ECONOMIC  ORDER.  ^^^^  added  to  their  systems  dur- 
ing the  last  few  weeks.  The  Cas- 
well-Massey  Co.,  of  New  York,  which  has  been  in 
the  limelight  for  the  last  few  months,  has  bearded 
the  lion  in  his  den  by  establishing  a  down-town 
pharmacy  in  the  old  Astor  House  at  the  corner  of 
Broadway  and  Vesey  Street.  This  is  not  far  from 
the  great  headquarters  store  of  the  Hegeman  Cor- 
poration at  200  Broadway.  Mrs.  Cora  Dow,  the 
aggressive  Cincinnati  pharmacist,  has  opened  her 
eighth  store  at  the  corner  of  Fourth  and  Main 
Streets.  Jaynes  &  Co.,  Boston,  have  recently  es- 
tablished a  fifth  store  at  the  corner  of  Bedford  and 
Washington  Streets. 


The  revenue  authorities  at  Wash- 
''"^Tb^ooeS!''"'''    in^ton,   after   several   months  of 

quiescence,  have  aroused  them- 
selves and  added  another  preparation  to  the  list  of 
alcohol  patents  which  may  not  be  sold  except  under 
the  conditions  which  govern  the  sale  of  liquor.  "Col- 
lins' Lemon  Ginger"  is  the  product  in  question.  It 
is  charged  by  the  Commissioner  of  Internal  Revenue 
that  it  contains  57. 8  per  cent  of  alcohol  by  volume, 
and  that  "while  it  has  some  stillingia  root,  yellow 
dock,  and  ginger,  these  substances  are  not  present 
in  sufficient  medicinal  quantities  to  justify  the  pro- 
duct in  being  considered  a  medicine."  The  article 
is  therefore  classed  more  nearly  "with  those  bever- 
ages of  the  type  of  cordials  or  liquors."  Meanwhile 
we  observe  that  a  new  ordinance  has  been  enacted 
in  the  Transvaal,  South  Africa,  requiring  that  pat- 
ent medicines  containing  certain  listed  articles  shall 
be  labeled  "poison,"  and  shall  bear  the  name  and 
address  of  the  seller. 

*  *     * 

The  New  York  State  Board  of  Pharmacy,  re- 
porting upon  900  specimens  of  drugs  collected 
throughout  the  State,  finds  that  between  70  and  85 
per  cent  of  the  goods  are  pure — thus  reversing  the 
sensational  figures  given  by  Dr.  Darlington,  Health 
Commissioner  of  Greater  New  York.  Furthermore, 
the  Board  of  Pharmacy,  as  is  usually  the  case, 
selected  for  investigation  those  particular  things 
which  are  generally  found  deficient  in  quality. 

*  *     * 

Cincinnati,  falling  into  line  with  New  York,  Chi- 
cago, St.  Paul,  and  certain  other  cities,  has  recently 
enacted  an  ordinance  regulating  the  sale  of  carbolic 
acid.  Solutions  greater  than  10  per  cent  in  strength 
may  not  be  sold  in  the  future  except  upon  physicians' 
prescriptions,  and  violations  of  the  ordinance  are 
punishable  by  fines  ranging  between  $5  and  $50  for 

every  separate  sale. 

*  *     * 

The  many  friends  of  M.  T.  Breslin,  retiring  presi- 
dent of  the  N.  A.  R.  D.,  will  be  pained  to  hear  of 
the  sudden  death  of  one  of  his  sons,  Sidney  C.  Bres- 
lin. The  young  man,  with  other  members  of  the 
family,  was  in  attendance  at  the  Atlanta  convention. 

*  *     * 

The  well-known  Hyde  Pharmacy  in  Rochester, 
N.  Y.,  has  been  incorporated  as  the  B.  M.  Hyde 
Drug  Co.,  and  a  number  of  employees  who  have 
been  with  the  concern  for  some  years  are  now  stock- 
holders. ' 
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THE  ATLANTA  CONVENTION 


An  Editorial   Review  of  the  N.  A.  R.  D.  Meeting— Faith  in  the  Contract  Plan  Reaffirmed— No  Depres- 
sion of  Spirits  Over  the  •«  Drug=trust "  Suit— Buying  Clubs  Disfavored— Dues   Left  Unchanged— 
The  Mann  Bill  to  be  Modified- 1152  Associations  Now  on  the  Membership  Roll— $100,000 
Spent  Last  Year— Mrs.  Wallace's  Fine  Address— Loving  Cup  Presented  to 
Mr.  Jones— Chas.  F.  Mann  Elected  President— Chicago  May 
Be  the  Next  Meeting  Place. 


The  Atlanta  meeting  of  the  N.  A.  R.  D.  last  month  was  in 

many  respects  a  remarkable  convention.     While  there  were 

something  like  400  delegates  with  voting  powers,  there  was  a 

total  registration  of  1390  early  in  the  week,  and  at  some  of  the 

sessions  there  was  an  audience  of  at  least  1500  people.     At 

^nes  enthusiasm  ran  high,  and  no  observer  could  doubt  that 

^^^■N.  A.  R.  D.,  in  its  eight  years  of  existence,  had  generated 

'^JBpirit  of  determination  and  a  degree  of  fellowship  which 

would  carry  the  organization  on  to  renewed  triumphs  in  the 

future. 

It  was  probably  a  realization  of  this  truth  which  prevented 
any  depression  of  spirits  over  the  so-called 

"drug-trust"  case. 

The  key-note  of  the  situation  was  struck  in  the  report  of  the 
Executive  Committee  when  it  was  declared  that  "policies  and 


Aitoruey  Joseph  W.  Errant. 

plans  may  come  and  go;  those  which  have  failed  to  produce 
satisfactory  results  may  be  replaced  by  others  that  give  prom- 
ise of  greater  usefulness;  but  the  association  will  continue  its 
onward  career  as  long  as  the  true  spirit  of  fraternity  continues 
to  animate  it."  Attorney  Joseph  W.  Errant,  in  an  extempo- 
raneous speech  of  uncommon  grasp  and  power,  probed  down 
to  the  fundamental  principles  underlying  the  work  of  the 
N.  A.  R.  D.  and  declared  his  conviction  that  they  were  wise 
and  right  and  sound,  and  that  they  would  prove  permanent 
for  these  reasons.     He  made  it  clear  that  the  Sherman  anti- 


trust law  is  not  in  harmony  with  the  economic  machinery 
of  the  day,  and  that  it  was  the  expression  of  the  outgrown 
theory  that  "free  and  unrestricted  competition  is  the  life  of 
trade."  He  believed  that  a  very  significant  reaction  was  set- 
ting in  against  the  Sherman  law,  and  that  it  was  only  a  ques- 
tion of  time  when  it  would  have  to  be  amended. 

And  then  Attorney  Errant  aroused  tremendous  enthusiasm 
when  he  passed  on  to  say: 

I  want  to  say  to  you,  gentlemen,  that  so  far  as  our  own  movement 
is  concerned — the  work  which  we  are  doing,  and  the  stability  and  the 
future  of  the  N.  A.  R.  D. — we  are  not,  in  my  opinion,  going  to  be 
affected  one  way  or  the  other  by  this  litigation.  The  work  of  the  N.  A. 
R.  D.  is  so  firmly  established  on  the  strong  and  permanent  principles  of 
fraternity  and  fellowship  and  cooperation,  that  a  little  litigation  like 
that  at  Indianapolis  is  not  going  to  affect  the  work  of  this  organization, 
no  matter  which  way  it  goes.  (Applause.)  The  N.  A.  R.  D.  is  here  to 
stay.  (Applause  and  cheers.)  And  the  reason  is,  because  the  work  of 
the  N.  A.  R.  D.  is  not  established  on  petty  selfish  interests  of  this  man 
or  that,  but  because  it  is  established  upon  great  permanent  principles 
which  will  make  it  live.     (Applause.) 

PRESIDENT    BRESLIN    ON    THE    GOVERNMENT    SUIT. 

The  unjust  attitude  of  the  government  in  the  "drug-trust" 
suit  was  cleverly  and  convincingly  shown  by  President  M.  T. 
Breslin  in  the  following  paragraph : 

We  are  curious  to  know  in  what  respect  our  position  differs  from 
that  of  the  railroads  of  the  United  States,  who  have  not  only  combined 
against  the  rate  cutters,  but  have  caused  laws  to  be  passed  all  over  the 
United  States  making  it  an  offense  to  engage  in  the  business  of  ticket 
scalping.  Now  a  railroad  ticket  is  of  more  universal  use  than  a 
proprietary  medicine,  and  yet  it  appears  to  be  lawful  to  combine^  against 
a   rate  cutter  in   railroad  tickets,   but  unlawful  to   combine  against  the 


M.  T.  Breslin,  of  New  Orleans,  retiring  president. 

rate  cutter  in  drugs.  Where  is  the  distinction?  If  interfering  with  the 
rate  cutter  in  drugs  is  in  restraint  of  trade,  why  is  not  preventing  the 
rate  cutter  in  railroad  tickets  from  plying  his  vocation  in  restraint  of 
trade?  A  free  American  citizen  ought  to  have  as  much  right  to  buy 
cut-rate  railroad  ticket  as  he  has  to  buy  cut-rate  drugs.     Both  articles 
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are  largely  used  and  practically  on  the  same  footing,  except  that  the 
public  is  imposed  upon  more  by  restraining  the  ticket  scalper  than  by 
restraining  the  drug  cutter,  for  the  scalper  saves  you  dollars  where  the 
cut-rate  drug  dealer  saves  you  cents. 

THE  CONTRACT  PLAN. 

While,  as  we  have  said,  the  specter  of  the  "drug-trust"  case 
in  nowise  proved  discouraging  to  the  convention,  it  was  clear 
from  the  records  of  the  year,  and  from  the  prospects  of  the 


C.  F.  Mann,  of  Detroit,  president-elect. 

immediate  future,  that  a  temporary  setback  was  being  ex- 
perienced in  the  onward  development  of  the  contract  plan. 
A.  H.  Beardsley,  of  the  Miles  Medical  Co.,  himself  a  contract 
proprietor,  seemed  to  express  the  general  sentiment  when 
he  pointed  out  that  the  large  manufacturers  could  not  be  ex- 
pected to  adopt  the  plan  until  the  present  legal  uncertainty  had 
been  dispelled.  Only  one  proprietor  joined  the  contract  ranks 
at  the  Atlanta  convention.  This  was  Munyon,  and  the  tele- 
gram received  from  him  was  so  amusing  in  the  light  of  that 
proprietor's  history  that,  when  read  by  the  secretary,  it  pro- 
voked derisive  laughter  from  the  large  audience. 

But  while  the  N.  A.  R.  D.  is  apparently  content  to  be  more 
or  less  patient  during  the  development  of  the  government  suit, 
it  was  abundantly  evident  at  Atlanta  that  there  will  be  a 
growing  insistence  upon  the  adoption  of  the  contract  plan  by 
manufacturers.  Simon  N.  Jones,  reading  the  report  of  the 
Executive  Committee,  received  great  applause  when  he  de- 
clared :  "We  cannot  afford,  as  a  matter  of  self-interest,  to 
give  our  cooperation  to  those  proprietors  who,  knowing  our 
needs,  refuse  to  give  their  cooperation  to  us.  We  must  seri- 
ously consider  the  question  whether  we  can  afford  to  continue 
the  sale  of  advertised  proprietaries  not  protected  by  the  con- 
tract plan."  The  Executive  Committee  passed  on  to  the  dec- 
laration that  the  limited  contract  plan  had  not  been  a  success, 
and  that  its  operations  had  not  been  watched  with  sufficient 
closeness  by  those  who  used  it  for  the  distribution  of  their 
goods. 

But  the  failure  to  adopt  the  contract  plan  more  generally 
was  after  all  declared  to  be  largely  the  fault  of  the  retailer 
himself.  Here  is  a  significant  paragraph  from  the  report  of 
the  Executive  Committee : 

As  long  as  the  manufacturer  who  has  not  adopted  any  plan  and  who 
says  by  his  attitude,  "price  protection  be  damned,"  can  secure  window 
displays  for  his  preparations  in  a  large  number  of  stores;  as  long  as  a 
manufacturer,  sending  out  his  contracts  with  a  stamped  envelope 
enclosed,  receives  back  properly  signed  only  a  small  portion  of  the 
contracts  he  distributes;  as  long  as  the  salesmen  of  proprietary  manu- 
facturers can  go  into  store  after  store  without  anything  being  said  to 
them  about  the  necessity  of  adopting  the  direct  contract  plan — just  that 
long  will  the  great  advantages  of  this  plan  be  denied  to  the  druggists  of 
the  United  States,  and  for  the  failure  to  receive  the  needed  benefits 
they  will  have  only  themselves  to  blame. 


RESOLUTIONS    REGARDING    THE    CONTRACT    PLAN. 

The  final  action  taken  by  the  convention  with  respect  to  the 
contract  plan  was  expressed  in  the  following  resolutions : 

I. 

Resolved,  that  we  hereby  strongly  reaffirm  our  position  in  favor  of 
the  Direct-Contract  and  Serial-Numbering  Plan  of  marketing  proprietary 
medicines  as  the  only  plan  guaranteeing  justice,  equity,  and  adequate 
compensation  to  the  manufacturer,  jobber,  and  retailer. 

Resolved,  that  we  commend  those  manufacturers  who  by  the  adoption 
of  this  plan  have  honestly  shown  their  earnest  desire  to  protect  the 
-price  and  reputation  of  their  products. 

Resolved,  that  the  secretary  is  hereby  requested  to  compile  and 
transmit  to  the  affiliated  organizations  a  list  of  the  manufacturers  and 
their  several  products  which  are  now  being  marketed  under  the  Direct- 
Contract  and  Serial-Numbering  Plan. 

II. 

Whereas,  it  appears  that  there  are  many  jobbers  or  wholesale 
druggists  who  are  sole  owners  of  proprietary  medicines,  and  who  are 
not  marketing  the  same  under  the  Direct-Contract  and  Serial-Numbering 
plan;  therefore  be  it 

Resolved,  that  we  urge  upon  such  jobbers  or  wholesale  druggists  that 
they  show  in  a  practical  manner  their  disposition  to  protect  the  price  of 
their  products  by  the  adoption  of  this  plan. 

PROGRESS  OF  THE  YEAR. 

With  the  possible  exception  of  the  contract  plan,  the  sev- 
eral reports  of  the  officers  and  committees  indicated  that 
progress  had  been  made  all  along  the  line  during  the  last  year. 
Secretary  Thomas  V.  Wooten's  report  showed  that  there  was 
now  a  total  membership  of  1152  local,  county,  and  State  asso- 
ciations. Last  year  there  were  982.  The  number  of  drug- 
gists who  pay  dues  is  something  like  22,000.  Treasurer 
Charles  F.  Mann  reported  total  receipts  of  $91,302,42  as 
against  $84,038.90  for  the  previous  year.  The  expenses  had 
been  larger  during  the  past  year,  however,  and  so,  while  there 
was  over  $8000  in  the  treasury  at  the  Boston  convention,  there 


W.  S.  Elkin,  Jr.,  first  v.'ce-president. 

was  less  than  $1000  at  the  Atlanta  convention.     Altogether  a 

total  had  been  spent  during  the  year  of  $98,535.12.     Here  is 

where  the  money  went  to : 

Expenses  of  Secretary's  office $17,473.52 

Expenses  of  Treasurer's  office 367.67 

Per  diem,  mileage  and  expenses  of   Executive   Committee 1,076.65 

Expenses    of    Organization    Department 59,605.69 

Expenses  of  Legal  Department 2,921.47 

Expenses    of    Publicity    Department 16,113.28 

Official  stenographer  and  other  expenses  Boston  Convention..  694.39 

Expenses   of   Legislative   Committee 261.80 

Expenses  of   Conference   Committee 121.66 

Total $98,636.1« 
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FINANCES   OF  THE  COMING   YEAR. 

There  had  been  considerable  talk  of  raising  the  annual  dues 
)r  some  time  previous  to  the  convention,  and  more  or  less 
jras  said  on  the  subject  at  the  meeting.  The  organizers  them- 
clves,    however,    experiencing   much    difficulty   in    collecting 


T.  F.  HaKtsoow.  of  8t.  Louis,  second  vice  president. 

sn  the  present  fees  of  $4,  were  a  unit  against  making  any 
"advance,  and  the  Finance  Committee  finally  decided  to  keep 
the  dues  where  they  were.  The  latter  committee  drew  up  the 
following  tables  of  "estimated  receipts"  and  "estimated  dis- 
bursements" for  the  coming  year : 

ESTIMATED    RECEIPTS. 

Back   dues.    1906 $15,000.00 

Dues   for   1907 60,500.00 

"^tatc   dues,    1907 1,500.00 

Tganization    fees    7,500.00 

•  <otcs     10,000.00 

iterest    100.00 

re-convention  Notes    9,000.00 


ESTIMATED    DISBUBSEMENTS. 


$108,600.00 


ense  Secretary's  office $18,500.00 

ense   Treasurer's    office 375.00 

^ecutive    Committee   expense 1,100.00 

Sanization    Department    expense 62,600.00 

z»\  Department  expense 3,500.00 

Blicity   Department  expense 17,000.00 

lanta    Convention    expenses 800.00 

islative    Committee    expenses 800.00 


$103,575.00 
ORGANIZATION    WORK. 

Many  interesting  statements  were  made  in  the  report  of 
lief  Organizer  J.  C.  Singer.  At  times  during  the  year  there 
id  been  30  organizers  at  work,  but  at  pfesent  there  were 
ily  26.  Ten  of  these  were  stationed  in  the  larger  cities,  as 
follows :  Three  in  Greater  New  York,  and  one  each  in  Phila- 
delphia, Boston,  Baltimore,  Indianapolis,  Chicago,  Kansas 
City,  and  San  Francisco.  In  most  of  these  cities,  however,  the 
local  associations  reimbursed  the  N.  A.  R.  D.  to  the  extent 
of  $75  a  month  for  the  services  of  the  organizers.  Of  the 
$62,405.39  spent  by  the  organization  department  during  the 
year,  $24,761.60  was  paid  out  for  traveling  expenses,  $34,844.09 


for  salaries,  and  $2779.70  for  office  expenses.  The  collections 
made  by  the  department  during  the  year  amounted  to 
$66,508.63,  and  the  excess  of  collections  over  expenses  was 
therefore  $4138.24.  During  the  six  years  of  its  existence  the 
organization  department  has  involved  a  total  expense  of  $191,- 
548.  It  has  meanwhile  brought  into  the  treasury  $188,697, 
so  that,  considering  its  entire  history,  the  department  has  come 
within  $2851  of  paying  its  own  way. 

"N.    A.    R.    D.    NOTES." 

Next  to  the  organization  department,  "N.  A.  R.  D.  Notes" 
is  an  efficient  agency  in  the  upbuilding  of  the  N.  A.  R.  D. 
The  "Notes"  is  not  meant  to  be  a  money-making  proposition, 
and  it  was  therefore  all  the  more  gratifying  that  Editor  Carr 
was  able  to  report  a  deficit  of  only  $707.54.  Last  year's  deficit 
was  nearly  $5000.  The  advertisements  in  the  pre-conven- 
tion  number  of  the  "Notes"  brought  $5648.63  into  the  treas- 
ury, and  Editor  Carr  was  given  an  extra  commission  on  this 
business  amounting  to  $330.  This  gave  him  an  income  dur- 
ing the  year  of  $1830.  The  subscription  receipts  of  the 
"Notes"  during  the  year  was  $9096.53,  but  the  total  number  of 
subscribers  is  claimed  to  be  something  like  12,000,  which 
represents  about  half  of  the  total  membership  of  the  N.  A. 
R.  D. 

THE   MANN   BILL. 

One  of  the  dramatic  features  of  the  meeting  arose  over  the 
Mann  bill.  There  had  been  a  good  deal  of  criticism  of  the 
N.  A.  R.  D.  for  its  attitude  toward  this  piece  of  proposed 
legislation,  but  the  Committee  on  National  Legislation,  S.  L. 
Hilton,  chairman,  courageously  declared  that  the  present  Mann 


E.  B.  Hyde,  of  Bennington,  Vt.,  third  vice-president. 

bill  "removed  practically  all  protection  to  the  American  in- 
ventor," and  that  it  would  absolutely  fail  to  achieve  the  pur- 
pose which  it  was  originally  intended  to  serve. 

The  agitation  for  a  revision  of  our  patent  laws  was  occasioned  by 
the  exorbitant  prices  charged  to  American  druggists  by  the  foreign 
owners  of  product-patented  chemicals,  and  the  legal  action  taken  by  the 
American  licensees  of  these  foreign-owned  product-patented  chemicals  to 
protect  them  from  infringement  and  to  prevent  the  sale  of  foreign  made 
products  of  the  same  nature.     Your  committee  does  not  believe  it  was 


452 


BULLETIN  or  PHARMACY 


the  intention  of  this  Association,  when  it  began  the  agitation  for  a 
revision  of  the  patent  laws,  or  since,  to  wipe  out  all  protection  to  the 
American  discoverer  and  inventor  of  new  chemicals,  and  it  would  be 
extremely  selfish  in  us  to  attempt  to  gain  our  ends  through  allowing  our 
own  citizens  to  be  deprived  of  just  returns  for  their  labor  and  inventive 
genius. 

"  The  vital  feature  of  the  original  bill  was  a  clause  or  pro- 
vision prohibiting  foreigners  from  receiving  patent  rights  in 
this  country  which  were  denied  them  in  their  own.     On  the 


Louis  Emanuel,  of  Pittsburg,  Pa.,  treasurer. 

ground  that  this  provision  was  contrary  to  certain  interna- 
tional treaties,  it  was  struck  out  from  the  bill  soon  after  its 
introduction  into  Congress,  and  with  it  .went  the  vitality  of  the 
measure.  The  important  remaining  provision  was  that  elimi- 
nating product  patents,  and  the  Committee  on  Legislation  de- 
clared in  its  report  that  its  attendance  upon  the  congressional 
hearings  had  soon  convinced  it  that  such  a  provision  would 
prove  grossly  unfair  to  American  manufacturers  and  would 
entirely  fail  to  produce  the  results  for  which  the  Mann  bill 
was  drawn  up.  The  committee  therefore  closed  its  report 
with  the  recommendations  that  the  present  Mann  bill  be 
abandoned,  that  a  new  bill  be  devised  which  should  restrict 
itself  to  the  reciprocity  feature  of  the  original  measure,  and 
that  a  special  committee  of  three  be  appointed  to  prepare  such 
a  draft  for  presentation  to  Congress.  It  was  held  that  while 
this  kind  of  a  bill  might  be  in  opposition  to  the  Spirit  of  cer- 
tain treaties,  the  law  of  Congress  is  paramount  to  any  treaty 
or  international  agreement. 

RESOLUTION   REGARDING   THE   MANN   BILL. 

Ex-organizer  Duble  made  a  fiery  speech  severely  criticis- 
ing the  officers  of  the  association  for  its  attitude  toward  the 
present  bill.  Nevertheless  the  sentiment  was  with  the  Com- 
mittee on  National  Legislation,  and  the  following  resolution 
was  finally  passed  as  expressing  the  sense  of  the  body : 

Resolved,  that  the  thanks  of  this  Association  are  due  to  the  Com- 
mittee on  Legislation  for  its  efforts  in  behalf  of  the  Mann  bill  and 
other  national  legislation. 

Resolved,  further,  that  the  recommendations  of  said  committee  be 
approved,  and  that  a  special  committee  of  three  be  appointed  by  the 
President,  which  special  committee  shall  investigate  the  present  patent 
laws  and  prepare  a  bill  embodying  the  principles  to  which  the  N.  A.  R. 
D.  originally  declared  itself,  and  such  bill  shall  then  be  pushed  for 
enactment  by  the  Committee  on  National  Legislation  and  the  Executive 
Committee. 


PREPARATIONS   OF   THE   U.    S.    P.   AND    N.   F. 

The  new  policy  of  the  N.  A.  R.  D.  in  seeking  to  popularize 
the  preparations  of  the  U.  S.  P.  and  the  N.  F.  among  physi- 
cians was  given  some  attention.  Considerable  was  said  on 
the  subject  in  the  report  of  the  Executive  Committee.  It  was 
asserted  that  "some  local  associations  had  already  begun  the 
introduction  of  these  preparations  and  have  used  it  as  a  means 
of  bringing  into  these  associations  druggists  who  have  not 
heretofore  become  affiliated.  Directly  in  line  with  the  objects 
of  the  N.  A.  R.  D.,  this  work  will  undoubtedly  have  the  effect 
of  securing  to  our  people  the  confidence  and  good-will  of  the 
medical  fraternity."  The  following  resolution  was  finally 
adopted  on  the  subject: 

Whereas,  the  retail  drug  trade  would  receive  large  benefits  from  the 
more  extended  use  of  National  Formulary  and  U.  S.  Pharmacopoeia 
preparations  by  physicians,  therefore  be  it 

Resolved,  that  the  Executive  Committee  is  hereby  instructed  to 
devise,  and  transmit  to  the  affiliated  organizations  at  the  earliest  date 
practicable,  a  plan  by  which  local  organizations  can  undertake  this  work 
of  popularizing  National  Formulary  and  Pharmacopoeia  preparations 
upon  a  uniform  and  practical  basis. 

Resolved,  that  all  associations  and  members  are  requested  to  submit 
to  the  Executive  Committee  any  suggestions  or  plans  that  may  aid  the 
Executive  Committee  in  the  work  of  preparing  such  plans. 

Resolved,  that  the  Executive  Committee  is  instructed  to  confer  with 
the  committee  on  ethical  preparations  of  the  American  Medical  Associa- 
tion to  the  end  that  the  active  support  and  cooperation  of  the  medical 
profession  may  be  had  in  extending  the  use  of  National  Formulary  and 
Pharmacopoeia  preparations. 

ATTITUDE  TAKEN  TOWARD  BUYING  CLUBS. 

During  the  year  some  little  agitation  had  developed  with 
respect  to  buying  clubs,  and  it  had  even  been  proposed  by 
some  enthusiastic  advocates  that  a  national  buying  club  should 


Thomas  H.  Potts,  of  Philadelphia,  reelected  to  the  Executive  Committee. 

be  organized  under  the  auspices  of  the  N.  A.  R.  D.  The 
Executive  Committee  had  the  following  to  say  regarding  this 
project: 

It  is  the  opinion  of  your  committee  that  the_  inauguration  of  a 
national  buying  club  is  not  in  harmony  with  the  spirit  of  the  N.  A.  R- 
D.  because  a  large  proportion  of  its  dues-paying  membership,  on  account 
of  their  financial  condition,  the  obligations  moral  and  financial  resting 
upon  them  with  regard  to  the  jobbers  with  whom  they  deal,  the  character 
of  the  business  which  they  do  with  reference  to  volume,  their  remoteness 
from  commercial  centers  so  that  freight  rates  are  an  important  item,  etc.. 
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never  reap  benefits  equally  with  other  druggists  differently  circum- 
liced  and  differently  situated.     In  other  words,  the  buying  club  would 
_»  a  good  thing  for  some  members,  but  not  for  all;  therefore  it  is  out  of 
harmony  with  the  spirit  of  the  association. 

In  taking  this  view  of  the  buying  club  question,  your  committee  has 
no  desire  to  force  its  opinions  upon  the  association.  The  committee  has 
no  recommendation  to  make  except  that  it  believes  the  welfare  of  the 
organization  demands  that  the  association's  attitude  toward  this  question 
be  settled  now  and  that  the  decision  reached  shall  be  as  definite  as  our 
knowledge  of  the  needs  of  the  drug  trade  will  enable  us  to  determine. 

The  consensus  of  opinion  was  finally  expressed  in  the  pass- 
age of  the  following  resolution : 

Resolved,  that  it  is  the  sense  of  this  convention  that  buying  clubs, 
their  formation  and  conduct,  is  a  local  affair  in  which  the  N.  A.  R.  D. 
should  not  take  any  part. 

Resolved,  further,  that  the  formation  of  a  national  buying  club  by 
the  N.  A.  R.  D.  is  not  feasible  at  this  time,  and  that  the  only  position 
the  N.  A.  R.  D.  should  take  on  the  buying  question  is  that  in  conformity 
with  the  principles  of  "To  Live  and  Let  Live"  and  "Equal  Opportunities 
for  All."  Manufacturers  should  accord  retail  druggists  the  same  priv- 
ileges and  terms  in  buying  as  are  accorded  large  firms  and  corporations. 


Walter  H.  Gale,  of  CbicaKo,  chairman  of  the  Telephone  Commltte©. 
TELEPHONE  IMPROVEMENTS. 

One  of  the  new  features  of  the  N.  A.  R.  D.  work  relates 
to  the  improvement  of  the  telephone  situation*  in  different 
cities  throughout  the  country.  Walter  H.  Gale,  chairman  of 
the  National  Telephone  Committee,  read  an  exceedingly  valu- 
'le  report  on  the  subject.  A  resume  of  the  condition  in 
tferent  cities  was  appended,  and  it  was  shown  convincingly 
that  the  druggists  in  any  community  can  have  the  slot  tele- 
phone if  they  will  only  get  together  and  work  for  it.  The 
pay  'phone  without  the  slot  device  was  declared  to  be  a 
nuisance.  Mr.  Gale  declared  that  "in  all  cities  of  100,000  in- 
habitants or  over,  and  in  some  of  less,  if  the  proper  arrange- 
ment can  be  effected  with  the  local  telephone  company,  it  is 
practical  to  make  the  telephone  in  the  drug  store  a  source  of 
revenue  instead  of  an  expense,  and  at  the  same  time  in- 
crease the  profits  of  the  telephone  company  or  companies. 
In  many  cities  this  has  been  done;  thousands  of  dollars  are 
annually  pouring  into  the  pockets  of  the  druggists  in  these 
places  from  this  source,  and  there  is  no  reason  why  this  con- 
dition cannot  become  more  general.  To  bring  it  about  re- 
quires local  initiative,  as  no  appropriation  can  be  made  by 
the  national  association  for  this  work." 

A  resolution  was  passed  approving  the  report  of  the  Tele- 


phone Committee  and  recommending  that  the  local  associa- 
tions, at  once  appoint  telephone  committees  to  carry  out  the 
suggestions  embodied  therein. 

MRS.   Wallace's  fine  address. 

Perhaps  the  most  interesting  feature  of  the  Atlanta  meeting 
was  the  admirable  address  of  Mrs.  Emma  Gary  Wallace,  presi- 
dent of  the  newly-created  "Woman's  Organization  of  the  Na- 
tional Association  of  Retail  Druggists."  Mrs.  Wallace  de- 
clared that 

y^Y^  P"'"/"'y.,.''l'Ject  of  our  organization  is  more  closely  to  unite 
social  y  the  families  of  those  interested  in  the  retail  drug  business  and 
Its  allied  interests  throughout  the  United  States.  We  need  the  social 
element,  we  need  the  acquaintanceship,  and  we  need  the  harmony  that 
this  will  bring  about.  The  women  of  this  organization  do  not  wish  to 
come  before  you  in  the  light  of  a  burden,  nor  yet  that  of  a  clinging 
^»".«\.,. We  think  we  can  be  of  help  to  you.  Our  primary  object  it 
sociability,  but  through  and  beyond  that  we  see  better  things  I  think 
you  will  agree  with  me  that  no  great  body  of  intelligent  women  could 
be  satisfied  or  held  together  indefinitely  by  the  mere  idea  of  pleasure. 

The  possibility  of  the  influence  of  women  upon  public  questions, 
particularly  those  relating  to  the  home  and  the  welfare  and  the  health  of 
the  family,  cannot  be  overestimated.  Perhaps  we  do  not  all  realize 
what  a  vast  power  the  Federation  of  Women's  Clubs  is.  It  contains  no 
fewer  than  300,000  women.  There  are  800,000  club  women  in  the 
United  States,  and  of  these  300,000  belong  to  the  Federation.  And 
when  the  Woman's  Organization  becomes  sufficiently  strong  we  aspire  to 
enter  the  Federation,  thus  joining  with  our  efforts  the  influence  of 
800,000  of  the  thinking  women  of  the  Union  upon  the  side  of  pure  foods 
and  pure  drugs. 

There  were  many  beautiful  touches  of  sentiment  in  the 
address,  and  it  was  characterized  throughout  by  a  literary 
finish,  and  delivered  with  a  grace,  which  made  it  the  hit  of 
the  meeting.     When  Mrs.  Wallace  had  finished,  the  delegates 


Mrs.  Emma  Gary  Wallace,  of  Boston,  president  of  the  Woman's  Organ- 
ization of  the  N.  A.  R.  D.,  whose  address  was  one  of  the  hits  of  the  Atlanta 
meeting. 

arose  to  their  feet,  waved  their  hats  and  handkerchiefs,  cheered 
and  applauded  the  speaker  enthusiastically,  and  made  a  pic- 
ture which  has  seldom  been  equaled  in  the  history  of  the  asso- 
ciation. W.  B.  Frailey  of  Lancaster,  Pa.,  and  Henry  Canning 
of  Boston,  replied  to  the  address  of  Mrs.  Wallace,  and  ex- 
pressed the  hearty  appreciation  of  the  N.  A.  R.  D.  in  the  for- 
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mation  of  the  women's  movement.  At  the  suggestion  of  Dele- 
gate Armstrong  of  New  Jersey,  the  convention  joined  in 
singing  "So  Say  We  All  of  Us"  to  the  tune  of  America. 

PRESENTATION  OF  A  LOVING  CUP  TO  MR.  JONES. 

Another  interesting  touch  of  sentiment  was  given  to  the 
Atlanta  convention  by  the  presentation  of  a  loving  cup  to 
Simon  N.  Tones,  the  faithful  and  able  chairman  of  the  Ex- 
ecutive Committee  for  many  years.  To  go  back  a  bit,  we  may 
explain  that  when  the  report  of  the  Executive  Committee 
was  read  early  in  the  week,  an<5  after  it  had  been  received 
with  enthusiastic  demonstrations  of  approval,  Mr.  Jones  took 
advantage  of  the  opportunity  to  say  that  he  desired  to  retire 
from  the  arduous  duties  of  the  committee,  and  that  he  wished, 
when  the  time  to  elect  officers  should  arrive,  some  one  else 
should  be  chosen  in  his  place.  To  this  proposition  the  con- 
vention would  not  listen  for  a  moment.  Later  on,  while  Mr. 
Jones  happened  to  be  out  of  the  room,  there  was  some  talk 
on  the  convention  floor  about  giving  the  chairman  of  the 
Executive  Committee  an  annual  salary  of  $1000  in  order  that 
Mr.  Jones  might  feel  that  he  could  afford  to  continue  giving 
his  time  and  energy  to  the  work.  Secretary  Wooten,  how- 
ever, immediately  put  a  stop  to  this  by.  the  declaration,  which 
everybody  in  the  room  felt  to  express  the  truth,  that  Mr. 
Jones  would  absolutely  refuse  to  accept  the  office  under  any 
such  conditions,  that  he  would  not  serve  if  he  were  "a  paid 
man,"  and  that  he  would  feel  such  a  proposition  to  be  an  in- 
sult. Mr.  Wooten  furthermore  asserted  that  while  the  asso- 
ciation some  years  ago  had  made  the  chairman  of  the  Execu- 
tive Committee  an  allowance  of  $75  for  stenographic  assist- 
ance, Mr.  Jones  had  never  drawn  one  penny  of  this  money 
and  could  not  be  made  to  do  so. 

In  due  time  Mr.  Jones  was  re-elected  to  the  Executive 
Committee — and  re-elected  with  the  association's  recommen- 
dation to  the  committee  that  he  be  selected  again  to  fill  the 


•Ekiward  Williams,  of  Madison,  Wis.,  member  of  the  Executive  Committee. 

post  of  chairman.  Feeling  a  desire  to  testify  in  some  way  to 
its  appreciation  of  Mr.  Jones's  services,  the  association  decided 
to  present  him  with  a  loving  cup.  This  was  done  at  one  of  the 
closing  sessions,   and   the   presentation   speech   by   Chas.    H. 


Huhn,  of  Minneapolis,  mingling  eloquence  with  humor,  and 
eulogy  with  banter,  was  one  of  the  choice  pieces  of  elocution 
during  the  week.  Mr.  Jones  responded  with  tears  in  his  eyes, 
and  with  a  voice  which  he  was  scarcely  able  to  control.  When 
he  had  finished,  the  great  audience,  led  by  Jacob  Diner  of 
New  York,  made  the  welkin  ring  with  the  refrain  of  "My 
Old  Kentucky  Home." 

THE  RESOLUTIONS. 

The   more   important   resolutions   passed   by   the   associa- 
tion  have  been   referred   to   in  the  foregoing  review  of  the 


William  Bodemann,  of  Chicago,  chairman  of  the  Committee  on  Resolutions. 

meeting.  These  have  related  to  the  direct-contract  plan,  buying 
clubs,  telephones.  National  Formulary  products,  and  the  Mann 
bill.     Other  important  resolutions  were  as  follows : 

SALES   TO   GROCERS,    MAIL-ORDER    HOUSES,    ETC. 

Resolved,  that_  we  again  protest  against  sales  by  manufacturers  and 
jobbers  of  proprietary  medicines,  pharmaceuticals,  surgical  dressings, 
chemicals,  etc.,  direct  to  consumers,  grocers,  department  stores,  and 
mail-order  houses. 

Resolved,  that  the  Executive  Committee  is  instructed  to  use  its  best 
efTorts  to  remedy  these  conditions. 

EXCHANGING    GOODS. 

Resolved,  that  the  plan  of  some  so-called  drug  Jobbers  of  exchanpng 
overstocks  of  proprietary  medicines  is  proving  detrimental  to  the  inter- 
ests of  the  legitimate  drug  trade,  and  we  therefore  urge  our  members  to 
malce  no  such  exchanges  except  through  the  regular  drug-jobbing 
channels. 

FREE    SAMPLE    PACKAGES. 

Resolved,  that  we  oppose  the  practice  of  some  proprietors  in  giving 
away  free  packages  of  their  products  and  relying  upon  the  retail  drug- 
gists for  their  distribution,  unless  such  proprietors  are  willing  to  allow 
the  retail  druggists  full  price  for  each  package  so  distributed. 

THE   PURE   FOOD   AND    DRUG   LAW. 

Whereas,  the  national  pure  food  and  drug  law  passed  at  the  last 
session  of  Congress  has  not  yet  gone  into  efTect,  nor  have  the  rules  and 
regulations  governing  the  same  been  promulgated  by  the  Commission 
provided  for  under  the  law,  and 

Whereas,  we  cannot  at  this  time  determine  the  effect  of  these  regu- 
lations on  the  retail  drug  trade,  but  do  know  that  the  manufacturer  and 
jobber  doing  an  interstate  business  must  supply  a  guarantee  to  the  retail 
dealer,  therefore, 

Be  it  Resolved,  that  we  recommend  to  this  association  that  the  retail 
druggist  buying  outside  of  his  State  insist  in  all  cases  in  having  his 
purchase  comply  with  the  national  pure  food  law,  and  that  the  manu- 
facturer and  jobber  supply  him  with  a  proper  guarantee  to  relieve  him 
from  prosecution  under  this  law. 

THE    PURITY    OF    DRUGS. 

Resolved,  that  this  association  favors  the  passage  of  all  State  laws  that 
will  fix  a  reasonably  high  standard  for  the  purity  of  drugs  and  medi- 
cines. The  standard  of  purity  of  all  State  laws  should  be  based  on  the 
standard  fixed  in  the  U.  S.  P.  and  N.  F.,  and  no  deviation  from  the 
same  should  be  allowed. 

Resolved,  that  all  laws  relating  to  pharmacy  and  the  sale  of  drugs 
should  be  placed  under  the  jurisdiction  of  the  State  Board  of  Pharmacy 
for  enforcement,  and 

Resolved,  that  the  anti-trust  laws  of  the  nation  and  the  States  should 
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in  the  case  of  drugs  and  chemicals  give  the  same  an  analysis  or  exam- 
ination to  prove  their  purity,  and  if  the  same  are  not  found  to  conform 
to  the  standard  fixed,  they  should  be  returned  to  the  manufacturer  or 
jobber  from  whom  purchased. 

ANTI-TRUST    LAWS. 

Resolved,  that  the  anti-trust  laws  of  the  nation  and  the  States  should 
not  be  used  to  stifle  and  prevent  organization  and  cooperation  among 
the  smaller  trade  interests  which  seek  only  to  preserve  their  own  com- 
mercial existence  in  the  face  of  the  efforts  of  powerful  and  selfish 
monopolies  gradually  eliminating  the  small  dealer; 

Resolved,  that  if  a  proper  legal  construction  of" such  anti-trust  laws 

■xjdies  a  prohibition  of  cooperation  among  the  smaller  merchants,  then 
uch  case  and  with  reference  thereto,  said  anti-trust  laws  are  funda- 

. tally  wrong  in  their  conception,  enactment  and  operative  effect,  and 
require  amendment;  and  be  it  finally 

Resolved,  that  a  copy  of  these  resolutions  be  presented  to  all  Senators 
and  Concressmen,  to  the  press,  and  to  the  heads  of  all  the  other  national 
and  retail  associations. 

STILL   OTHER   RESOLUTIONS. 

Other  resolutions  were  passed  reaffirming  the  position  of 
the  N.  A.  R.  D.  with  reference  to  the  two,  four,  and  eight 
proposition ;  declaring  the  display  of  cut-rate  sig^ns  to  be  in- 
compatible with  the  spirit  of  the  association ;  condemning  the 
'^'•-'.ctice  of  druggists  in  giving  window  display  space  to  manu- 
urers  who  make  no  eflfort  to  protect  the  price  of  their  reme- 
;  condemning  the  use  of  trading  stamps ;  recommending 
oUeges  of  pharmacy  that  a  drug-store  experience  of  at  least 
r  years  be  required  as  a  prerequisite   to    graduation;    ap- 
\  ing  the  efforts  of  the  American  Medical  Association  to 
eliminate  unethical  and  secret  preparations ;  inveighing  against 
*^^'-  practice  of  physicians  in  dispensing  and  the  practice  of 
rmacists  in  counter-prescribing;  declaring  against  parcels 
I  legislation  and  in  favor  of  one-cent  letter-postage;  ap- 
ing of  the  national  pure-food  and  drug  law;  urging  the 
ional  Association  of  Boards  of  Pharmacy  to  secure  greater 
ormity  in  State  pharmacy  laws ;  reaffirming  the  position 
he  association  with  respect  to  Sunday  closing;  noting  with 


"   R  Guilford,  of  Rochester,  N.  Y.,  chairman  of  the  Committee  on  Finance 
at  the  Atlanta  meetins. 

gratitude  the  friendly  attitude  of  the  pharmaceutical  press; 
md  expressing  thanks  to  the  retiring  officers,  and  thanks  also 
to  the  pharmacists  and  citizens  of  Atlanta  and  Georgia  who 
^ad  provided  such  a  hospitable  entertainment. 


,  THE   ENTERTAINMENTS. 

Those  who  attended  the  Atlanta  convention  will  not  soon 
forget  the  delightful  Southern  hospitality  extended  to  them 
on  every  hand.  Not  only  the  members  of  the  drug  trade 
took  part  in  the  entertainment  of  the  guests,  but  the  citizens 


A.  M.  Reld,  chairman  of  the  Keception  Committee  at  Atlanta. 

of  the  city  generally  displayed  an  equal  interest.  It  was 
most  unusual.  While  the  men  were  at  work  the  ladies  were 
given  numerous  pleasures,  such  as  a  reception  at  the  Piedmont 
Driving  Club,  a  matinee  party  to  the  theater,  card  parties, 
and  the  like.  On  Thursday  evening  the  men  were  given  a 
monstrous  smoker  in  the  Kimball,  and  the  famous  Polk  Miller 
furnished  the  entertainment.  The  great  pihe  de  resistance, 
however,  was  the  mammoth  barbecue  of  Friday  morning,  fol- 
lowing final  adjournment  on  Thursday  evening.  This  was  a 
rare  treat  for  druggists,  who  had  many  of  them  never  seen 
anything  of  the  kind  before. 

THE   NEW    OFFICERS 

of  the  association  are  as  follows: 

President — Chas.  F.  Mann,  Michigan. 

First  Vice-President — W.  S.  Elkin,  Jr.,  Georgia. 

Second  Vice-President — T.  F.  Hagenow,  Missouri. 

Third  Vice-President — E.  B.  Hyde,  Vermont. 

Secretary — Thos.  V.  Wooten,  Illinois. 

Treasurer — Louis  Emanuel,  Pennsylvania, 

The  Executive  Committee  for  the  coming  year  has  the  fol- 
lowing personnel :  Simon  N.  Jones  of  Kentucky,  chairman, 
and  Thomas  H.  Potts  of  Pennsylvania,  Jacob  Diner  of  New 
York,  M.  T.  Breslin  of  Louisiana,  William  H.  Wheeler  of 
Massachusetts,  and  Edward  Williams  of  Wisconsin. 

,      NEXT  year's   meeting. 

Invitations  for  the  next  meeting  were  received  from  Den- 
ver, Chicago,  Jamestown,  Milwaukee,  and  Niagara  Falls.  In 
accordance  with  the  regular  custom,  no  decision  was  made 
at  the  convention,  and  the  Executive  Committee  will  select 
the  time  and  place  at  its  semi-annual  meeting  in  Chicago  dur- 
ing January.  The  general  feeling  seems  to  be,  however,  that 
Chicago  will  entertain  the  next  convention. 


HANDLING  THE  HOLIDAY  TRADE. 

Seven   Druggists   Discuss   Ways   and   Means  —  Tlie  Class   of   Qoods   Tliey   Handle  —  How   They   Offset 

Department-store  and  Mail-order  Competition — Their  Methods  of  Advertising — 

What  Measure  of  Success  Has  Greeted  Their  Efforts. 


[Note  by  the  Editors. — By  November  the  druggist  who 
does  a  holiday  business  begins  to  supplement  his  stock  and  to 
plan  his  campaign  of  advertising.  To  every  such  pharmacist 
the  suggestions  of  the  seven  men  whose  experiences  are  given 
this  month  will  be  of  direct  practical  value.  Further  ideas, 
particularly  as  to  advertising  methods,  will  be  found  by  con- 
sulting the  November  Bulletins  for  the  last  3  or  4  years. 
Many  advertisements  will  be  discovered  in  these  back  num- 
bers which  can  be  used  with  very  few  or  no  changes  of  text.] 

B.  S.  COOBAN  &  CO., 

Chicago,  111. 

We  believe  it  pays  to  give  considerable  time  and 
thought  to  the  holiday  trade.  It  is  necessary  to 
keep  a  pretty  close  tab  on  the  trade-pulse  all  through 


B.  8.  CoOBAN. 


the  year,  in  order  to  know  what  and  how  to  buy. 
The  public  is  very  capricious,  and  to  figure  out 
about  what  it  will  want,  and  what  kind  of  "pullers" 
to  send  out  that  will  bring  people  in  after  the  things 
■you  have  selected  for  them,  is  not  an  easy  task. 
We  begin  planning  for  the  business  in  September 
— sometimes  in  August.  The  special  effort  for 
Christmas  certainly  pays  us,  and  the  stimulus  is 
felt  for  some  time  afterwards. 

We  do  not  handle  what  would  be  called  special 
lines  of  holiday  goods,  but  specialize  on  some  of 
the  lines  we  always  carry — perfumes  and  toilet  ar- 
ticles, stationery,  confections,  and  cigars.  This 
year  we  will  add  manicure  sets,  as  we  have  noted 


a  constantly  increasing  inquiry  by  ladies  for  this 
line. 

We  have  developed  quite  a  trade  in  cigars  by 
the  box  among  the  women  at  the  holiday  season. 
We  give  them  full  value  for  their  money.    We  do 


COOBAN'S 
Christmas  Su^estions 

Holiday  Hints  of  Merits  Beauty,  Utility 
and  at  Prices  That  Spell  Economy 


Rtody  thla  H»t.     It   will   glmplifv 


brlMtinus  shoppioff  It  wHI  «-oahle  ywi  tft  roak* 
wplectioni  appropriatf  and  accfptablg  It  Itfllw  of  arftrlm  of  homUy  nod  mnit?;  of  fi- 
treme  acceptability,  of  ChriatmHw  prenepta  al»«yt  id  gooil  form  and  lUat  newt  foil  to 
delight  reciplenta. 

NOTE    THE    PKICEH— EVERY     ITEM     A     HEAPING     MONEYH    WORTH. 


Christmas  Perfumes 

A  Host  Complete  Assortment 

<'oob:tD'»  tlni'  line  of  iierfiimon  i-epre- 
HTiiia  as  duint,v  a  dJKpluy  un  Chicago  evt-r 
abowB.  It  is  all  cibibit  magnetic  lo  all 
viHilors.  for  tht.*  white  pluteglaaa  cane  in 
the  center  uf  unr  store  im  conatantlj  being 
;;ii2cd  at  b^  a  battery  of  admiring  eyes.  In 
thp  attMortment  m;i>  be  found  the  finest 
odora  of  the  most  Mougbi -for  imported  and 
domPHtir  pprfnmeH.  ain-b  aft' 
Colgute'a  Dactylifi,  .'Cir  ox. 

**  La  France  Hone.  250  o«. 

"         Camatiun,  :i5c  ox. 
"  i-o«.  bottles.  *jrtc;  regular  25c 

"  1-oz.  bottlcH,  4;ic,  regular  50c, 

"  2-os.  bottlef",  BCc,  r^nlar  fl. 

"  :{|oz.  bottles.  |);  regular  91.r>0. 

Hpeclal  price  on  usaorted  lot  of  25c  goods, 
iKc. 

Cooban's  Turkish  Violet,  GOc. 
Imperial  Crown  perfume,  50c. 
Dixie.  50c;  Imperial  Violet,  50c 
Floral  Queen,  50c;  Parma  Wood  Violet. 
50c. 

Wright's.  Roae  of  India,  Mary  Stewart, 
Lily  of  India,  Clover  of  India,  Apple  Blos- 
som, EngtiHh  Violet,  ull  50c  per  0£. 

Sachet  Powders 

1-oz.  bottle  Oolgate^s  sachet  powder,  22c 
Colgate's  Dactylis,  25c  an  oz. 
Palmer's.  Ijazell's,  Crown    and    all    the 
leading  makes,  40c  an  os. 


Christmas  Cigars 

Svch  as  SmoKers  Really  Appreciate 

CnutiuuK  i'lRArn  bavt*  wun  n  repiilatioD 
for  b*>dy,  llavor.  fniKninri-  und  soofhlng 
satisfaction.  Order  a  box  for  HIM  and  be 
will  be  duly  delighted. 

2  for  20<-,  25  tn  a  box,  |2.50 — Ben  Bej, 
Tom  Palmer.  El  Parclal.  I^  Kincerldad. 

50c  boxes,  5c,  12  lo  a  box — ^Tom  Keene, 
^ranris  Lewi.L 

♦1.00  boxes,  25  in  a  box— Colden  Crown, 
Owl,  Moos,  UaTann  Sei'ond,  Han  Felice. 

Christmais  Stationery 

Stationery  for  a  holiday  jrlft  Is  growing 
more  popular  year  by  year.  Select  only 
good  stationery,  the  standard  stationery; 
In  other  words,  boy  it  here,  where  the  lines 
were  most  carefully  selected.  Attractirc 
txixes  from  25c  up  to  f  1.50. 

Huyler'sChristmasCandies 

These  are  eundles  that  the  most  critical 
could  pick  no  flaws  in.  Every  woman 
knows  their  worth  as  Xmas  gifts — they  are 
received  with  delight. 

nuyler's,  Lowney's,  Alligrettt's  choco- 
lates and  bonbons,  10c  to  60c  per  box. 

A  MATURPAV  SPECIAL!  The  regnlar 
priee  of  our  ('hocolate  t'blps  is  40e  per  lb. 
On  Saturday  the  price  will  be  cut  to  26c. 


B.  S.  COOBAN  Cf  CO. 


PRESCUPTION  DIUCCISTS 
459  W.  634  St.,  Cor.  Normal  Ato. 


CHiCiicv.  nx. 


One  of  Mr.  Cooban's  newspaper  Christmas  ads. 

not  carry  any  of  the  "pretty  boxes  at  bargains," 
with  the  usual  joke  tied  to  them.  We  have  our 
best  goods  packed  in  12's,  25's,  and  50's,  ranging 
from  50  cents  to  $5.00  the  box. 

Our  perfume  stock  ranges  from  ten  cents  to  ten 
dollars  a  package.  We  have  a  great  many  of  the 
little  girls  with  slender  purses  whom  we  cater  to 
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at  this   season.     They  are  good   advertisers,   and 
we  seek  their  confidence. 

We  also  push  our  entire  line  of  sundries  at  the 
holiday  season,  emphasizing  our  own  toilet  prep- 
arations. 

Yes,  we  feel  department  store  competition  con- 
siderably, and  this  is  one  of  the  elements  that  enter 
largely  into  our  plans  for  the  campaign.  We  offset 
such  competition  by  going  after  the  business  in 
much  the  same  way  as  they  do,  selling  some  lines 
very  close  and  advertising  the  fact.  Many  drug- 
store patrons,  however,  look  more  for  quality  than 
price,  and  we  consider  this  class  of  buyers  very  care- 
fully. 

In  advertising  we  depend  largely  upon  our  win- 
dows. We  have  one  very  large  one,  and  we  spend 
a  great  deal  of  time  in  arranging  the  displays  for  it. 
We  use  plenty  of  holly  and  evergreen,  with  white 
for  the  floor  of  the  window,  and  we  employ  many 
electric  lights — two  or  three  strings  of  colored,  one- 
candle  power,  Christmas-tree  lights,  twined  among 
the  green  and  about  the  display  generally.  Price 
cards  are  on  everything.  We  generally  trim  up  the 
entire  store,  giving  it  a  holiday  appearance. 

We  distribute  from  five  to  ten  thousand  circulars 
in  the  neighborhood  (we  do  not  believe  in  cheap 
printing).  These  start  people  coming,  and  then  "it's 
up  to  us"  to  "make  good." 

I     We  are  now  (October  1)  working  on  our  circular 
'for  this  year. 

A  FEW  ADVERTISEMENTS. 

The  Bulletin  printed  several  of  our  holiday  ad- 
vertisements last  year  in  November,  and  I  think  one 
or  two  also  in  the  November  issue  for  1904.  Here, 
however,  are  three  other  ads.  that  we  have  used  at 
different  times: 

JUST  IN  THE 
NICK  OF  TIME. 

Last  year  we  bought  too  much  perfume  for 
the  holiday  trade — our  mistake  but  your  gain  if 
you  will  come  in  quick !  All  of  our  25c  perfume 
cut  to  16c.  The  50c  kind  brought  down  to  33c. 
The  packages  are  not  as  bright  as  they  were  a 
year  ago — that's  all.  The  perfume  is  the  best. 
Come  now  and  select  the  scent  that  will  express 

your  sentiment. 

*    «    * 

HERE'S  THE  PLACE 

TO  FINISH  THE  BUSINESS 

of  Christmas  shopping.  We  bought  too  heavily 
last  year.  Our  remedy  for  the  mistake  is  a  deep 
cut  on  all  Christmas  goods.    For  instance: 


25c  perfumes  at  16c. 

50c  perfumes  at  33c. 

TSc  perfumes  at  50c. 

$1.00  perfumes  at  67c. 

You  can't  beat  these  prices  in  the  big  depart- 
ment  stores.     See   the   goods   displayed   in   our 
windows  and  form  your  own  conclusions. 
■¥    *    * 

DOES  HE  SMOKE? 

The  very  idea :  we  have  cigars  done  up  in 
small,  attractive,  "Christmasy"  packages.  You 
couldn't  think  of  anything  that  would  better 
suit  your  friends  who  smoke. 

(Quote  packages  and  prices.) 

Brushes  for  the  hair,  the  teeth,  the  complexion, 
gotten  up  especially  for  Christmas  givers.  At 
closing  out  prices. 


B.  E.  PRITCHARD, 
McKeesport,  Pa. 

I  spent  several  years  in  the  early  portion  of  my 
business  life  with  the  expensive  thought  in  mind 
that  to  lay  in  large  stocks  of  goods,  peculiarly  suit- 


B.  E.  Pritchakd. 


able  to  the  festive  season,  and  of  no  use  as  trade 
bringers  after  the  short  season  was  over,  was  good 
business.  I  see  things  better  now,  but  it  cost  me 
many  hundreds  of  dollars  to  accomplish  this  im- 
provement in  my  vision.  I  now  confine  my  pur- 
chases to  such  articles  as  will  find  at  least  some  pur- 
chasers during  the  other  11  months  on  the  calendar 
besides  December. 

Of  course,  as  our  town  grew  and  expanded  into 
a  city,  and  department  stores,  at  first  unknown,  be- 
gan to  spread  out,  the  drug  store  was  the  most  likely 
place  to  look  to  for  holiday  novelties,  but  it  is  not 
so  now. 

I  believe  that  the  wisest  and  best  course  to  pursue 
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is  for  the  druggist  to  brighten  up  and  beautify  his 
store  during  the  month  in  which  presents  are  being 
searched  for,  and  only  add  to  his  stock  attractive 
new  packages  of  perfumes,  a  nice  Hne  of  brush 
goods,  and  a  fine  selection  of  boxed  stationery  not 
too  high  in  price.  I  find  that  stationery  at  50  to  75 
cents  always  meets  every  demand,  and  that  such 
grades  can  be  made  into  quite  an  attractive  display. 
Boxed  confectionery  also  insures  a  ready  sale  and 
aids  in  popularizing  the  store.    Leather  goods,  such 


RIGHT  IN  IT  FOR  A 
GOOD  TIME 

fpnOOD  drugs  will  make  Christmas  enjoyment  possible 
III  without  fear  of  pain  to  follow.  It  is  advisable  to  have 
L-S  drugs  on  hand  to  guard  the  health,  as  well  as  for  making 
the  health.  We  furnish  the  drugs  that  cure  your  pains. 
The  purest,  freshest  and  best  is  our  boast. 


Gift  Perfumes 


""^.Vckr?;:  The  Finest  Only 

you  will  not  be  interested  in  what  we  have 
to  offer.  There  is  nothing  more  distasteful 
to  a  person  of  refinement  than  common, 
cheap  perfume.  It  is  not  really  cheap,  ex- 
cept in  quality  Such  odors  as  we  carry  re- 
quire much  less  to  produce  a  pleasing  result 
tnan  cheap  ones  do  to  bring  about  the  oppo- 
site— ergo,  economy  clearly  suggests  buy 
our  kind. 

We  have  many  odors  and  handsomely 
dressed  packages  especially  designed  for 
gift  purposes,  at 

25  Cents,  50  Cents 
and  $1.00 

All  the  staple  favorites  and  many  nev/  ones 
this  season  in  bulk,  to  be  sold  as  needed. 

Pritchard's  Drug  Store 

Shaw  Avenue  and  Sinclair  Street 
NcKeesport,  Pa. 


Box  Stationery 


Here  is  where  refinement  reveals  itself. 
Character  is  outlined  in  tt}e  style  of  station- 
ery one  selects.  It  is  not  needful  to  practice 
extravagance  in  purchasing,  but  it  is  wise 
if  you  want  to  make  a  pleasing  impression 
to  use  good  taste.  Good  penmanship  often 
depends  upon  the  quality  of  paper  used, 
poor  penmanship  is  often  improved  by  it.  too. 

If  you  want  your  friend  to  appreciate  your 
present,  select  a  box  of  refined  stationery, 
such  as  we  are  prepared  to  show  you.  In 
our  purchases  of  stationery  the  value  is  m 
the  paper  and  not  the  box.  neatness  in  the 
latter  is  never  overlooked,  however.  We 
offer  the  right  kind  at  prices  ranging  from 
twenty-five  cents  to  seventy-five  cents.  We 
have  nice  tablets,  too,  with  envelopes  to 
match 

Pritchard's  Drug  ^tore 

Shaw  Avenue  and  Sinclair  Street 
NcKeesport,  Pa. 


B.  E.  PRITCHARD,  l^SilHlS^ 

McKeesport,  Pa. 


Mr.  Pritchard  gets  out  every  year,  at  the  holiday  season,  a  special  issue 
of  his  little  drug-store  paper  which  has  the  alliterative  title  of  "  Pritchard's 
Pointers."  The  issue  is  largely  devoted  to  the  exploitation  of  Christmas 
goods.  The  last  page  of  the  paper  for  December,  1905.  is  here  reproduced 
in  facsimile,  though  in  reduced  size. 

as  purses,  pocketbooks,  bill  books,  ladies'  hand  bags, 
are  all  staple,  and  the  holiday  season  is  an  excellent 
time  to  make  up  a  selection  for  the  year's  stock. 

Expensive  things,  by  which  I  mean  any  large 
stock  of  articles  that  exceed  one  or  two  dollars  in 
the  selling  price,  should  not  be  stocked.  If  a  cus- 
tomer should  desire  something  better  and  higher 
priced,  there  are  always  catalogues  to  be  had,  and 
these  the  druggist  can  use  to  show  to  his  customer. 
In  them  are  to  be  found  cuts  and  prices,  and  a  sale 
need  therefore  not  be  lost  for  want  of  ability  to 
show  a   large  display  of  expensive   articles,   fully 


three-fourths  of  which  are  usually  left  to  be  carried 
over,  and  which,  when  opened  up  the  following  sea- 
son, show  the  results  of  the  previous  season's  hand- 
ling or  are  recognized  as  being  last  season's  goods. 
The  wisest,  safest,  and  best  way  to  observe  the 


Holiday  Cigars 


IS 


^^LEASE  your  gentlemen  friends  when 
^^  giving  them  cigars  for  a  Christmas  re- 
membrance. There  is  nothing  quite  so 
unsatisfactory  to  the  smoker  as  a  cheap 
cigar.  The  memory  of  one  will  not  cause 
the  recipient  of  a  box  to  dwell  with  pleasant 
thoughts  on  your  kindly  meant  act  in  the 
giving  of  them. 

If  you  do  not  care  to  spend  much  for 
them,  select  a  smaller  box  of  really  good 
ones.  You  will  find  only  such  in  our  cases. 
We  do  not  insult  our  patrons  by  offering 
low-grade  brands.  We  have  the. finest  makes 

In  boxes  of  25  and  SO 

at  the  reasonable  prices  of 

$1.10  and  $2.20 

respectiveiv 

Fancy  brands  also,  if  you  want  to  pay  higher 
prices. 

Pritchard's   Drug   Store 

Shaw  Avenue  and  Sinclair  Street 
McKeesport,  Pa. 


Here  is  a  cigar  ad.  from  "  Pritchard's  Pointers." 

holiday  season  is  to  buy  only  such  goods  as  have 
an  all-the-year-round  sale,  but  the  buying,  should  be 
done  so  that  the  stock  will  look  new,  fresh,  and  in- 
viting during  the  period  covered  by  holiday  shop- 
ping. 


QIFTS    FOR    "HIM" 

QIFTS    FOR    "her:' 

WH  Ptitix      ,   . 

)iut  cbeck  of  u^  olUx  gxi  tUnp 

GENERAL  ARTHUR                   HAVANA  SPECIALS 

Usled  on  Ms  pugi—if  Itn  »<>. 

...CIGARS... 

,    Hxpriasaririgbl 

DELLA  ROCCA         BEN-HUR              FAMABELLA 
FLOR  DE  LOVERA 

FRESH  CONFECTIONERY 

NEW.  BOXED   PERFUMES 

TitU  gooJi  OTi  itnctly  0.  K.  amJ  from  our 
nguUr  itMi—mot  'Onj/iWi  gooji'   tmci 

HAND-PAINTED  CHINA 

«  tit  come  papers  fijer  lo.     Our  guaranlM. 
Natofurmshta  In  ipecul  itin/rom  vx    i^ 

DAINTY  STATIONERY 

WALLACE   &    BOHN 

WALLACE   &    BOHN 

Cor.  Mvrtle  and  Fourteenth 

Cor.  Myrtle  and  Fourtecntm 

Wallace  &  Bohn,  Myrtle  and  Fourteenth  Streets,  Detroit,  got  out  a  little 
four-page  Christmas  folder  last  year.  The  two  inside  pages  are  shown 
herewith,  considerably  reduced  in  size. 
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H.  M.  CURRY, 

Ellsworth,  Kansas. 


''e  believe  in  Christmas  advertising  thoroughly, 
we  usually  devote  about  fifty  dollars  to  holiday 
rertising  profitably. 
^e  usually  begin  the  campaign  with  a  booklet 


H.  M.  CURRT. 

neatly  gotten  up  on  good  stock,  and  containing  talk 
of  a  general  character.  This  we  mail  to  our  fullest 
list  of  desirable  customers. 

Later  on  we  use  newspaper  space,  both  display  an- 
nouncements and  reading  notices.  In  these  we  go 
into  details,  naming  special  new  goods,  quoting 
prices,  and  requesting  an  inspection  of  our  stock. 

In  fact,  we  try  to  get  every  resident  of  the  town 
and  county  into  our  store  in.  some  way  during  De- 
cember. We  find  that  we  can  do  work  that  tells 
through  the  year  to  follow  by  a  tactful  handling  of 
holiday  customers. 

During  the  holidays  we  carry  a  large  line  of  toys, 
dolls,  games,  etc.,  which  are  carefully  put  away  after 
January  1.  In  the  way  of  staples,  we  handle  pic- 
tures, cut-glass,  fine  china,  toilet  cases,  albums,  fancy 
stationery,  and  high-class  perfumes.  These  lines 
we  display  in  our  show  cases,  which,  during  the 
holidays,  we  keep  lighted  up  with  hooded  electric 
lights. 

Our  toys,  games,  etc.,  we  display  on  temporary 
display  stands,  which  we  erect  throughout  the  store, 
and  we  usually  employ  from  two  to  four  extra 
clerks. 

We  have  little  trouble  about  meeting  prices,  as 
our  competition  in  the  holiday  line  gives  us  little  to 
fear.  Our  prices,  with  quality,  do  the  work  when 
the  time  comes. 

We  think  our  system  of  advertising  a  good  one. 


for  the  reason  that  each  year  finds  our  receipts  in- 
creased and  our  stock  pretty  well  cleaned  up. 

Last,  but  not  least,  we  work  our  windows  for  all 
they  are  worth,  changing  the  displays  often.  The 
windows  are  kept  clean  and  tastefully  dressed,  and 
we  use  price  cards  liberally. 

A  closing  word:  Go  after  the  children.  Treat 
them  courteously,  liberally,  and  carefully,  and  they 
will  do  much  good  for  you  at  their  homes  while 
talking  over  the  Christmas  stocking. 


DAINTY 

is  the  voord  that  describes  our  seleA  line 
of  Oiristmas  and  Holiday  Goods.  Just 
a  few  of  the  leaders  art  noted  here  : 

Hand-painted  China 

,  Eaton- Hurlbut  Statiomry 
Fresh,  "Boxed  Perfumes 

and  Fine  Confe&ionery 

Holiday 

goods  this  year  are  more  original  than 
any  shown  before  and  sele^ion  is  easy  to 
make  while  the  lines  art  unbroken. 

Our  Prices  J\re  Right  and 

IVill  Compare  Favorably 

IVith  Others  Anywhere 

GOODS 

may  he  sele&ed  at  once  and  reierved  to  be 
caOed  for  or  delivered  at  any  time  to  suit 
your  convenience. 

IVe  Cordially  Invite  You 

To  Inspeil  Our  Goods 

IVhetber  You  'Buy  or  Not 

WALLACE  &BOHN 

Cor.  MYRTLE  &  FOURTEENTH 


This  etching  represents  a  facsimile  reproduction,  considerably  reduced 
in  size,  of  a  small  circular  gotten  out  last  year  by  Wallace  &  Bohn,  Myrtle 
and  Fourteenth  Streets,  Detroit,  Mich. 


W.  W.  YEAGER, 

Tulsa,  Oklahoma. 

I  find  that  it  pays  to  give  careful  thought  to  the 
development  of  the  Christmas  trade.  In  the  first 
place,  a  well-selected  stock,  suitable  to  the  locality, 
is  one  of  the  essential  things,  and  each  community 
suggests  its  own  class  of  goods.     How  unpopular 
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would  a  stock  be  composed  entirely  of  high-priced 
goods,  with  no  thought  of  the  poorer  class  of  peo- 
ple who  care  to  make  purchases!  Each  class  also 
demands  a  certain  line  of  goods. 

The  most  salable  and  profitable  line  of  goods  I 
find  are  the  better  class  of  dolls,  toilet  sets,  writing 
portfolios,  manicure  sets,  purses,  pocketbooks,  fancy 
stationery  (put  up  in  plain  paper  boxes),  and  smok- 
ing sets.  In  all  cases  get  a  good,  substantial  class  of 
stuff— something  worth  the  time  and  money  you 
are  asking  for  it.  I  think  druggists  make  a  mistake 
when  they  mark  a  high  price  on  an  article  just  be- 
cause it  is  to  be  a  Christmas  present.  Of  course  a 
legitimate  profit  is  all  right,  but  if  you  want  the 
article  to  sell,  and  reflect  credit  on  your  store,  mark 
it  accordingly,  and  sell  it  instead  of  keeping  it  in 
stock. 

I  also  put  into  prominence  such  staples  as  good 
cloth-  and  hair-brushes,  combs  (taking  a  comb  and 
brush  and  offering  them  together  as  a  set),  har- 
monicas, pocketbooks,  purses,  and  special  packages 
as  well  as  bulk  perfumery. 

Far  from  feeling  the  department  store  competi- 
tion, I  consider  department  stores  a  help  to  the  legit- 
imate holiday  trade.  They  handle  a  class  of  goods 
that  there  is  a  very  small  margin  of  profit  on,  and 
in  most  cases  the  druggist  would  rather  have  some 
one  else  have  that  line.  Such  things  as  toys,  and  a 
cheap  line  of  goods  generally,  are  undesirable  to  any 
one.  The  best  way  to  meet  the  department  stores 
is  to  handle  a  better  line  of  goods. 

The  best  and  most  satisfactory  way  to  advertise 
a  holiday  stock  is  by  a  little  booklet,  just  large 
enough  to  fit  nicely  in  an  envelope  when  folded. 
On  the  first  page  I  would  call  attention  to  my  store, 
the  facilities  for  handling  a  holiday  business,  the 
location  of  the  store,  etc. 

On  the  second  page  I  would  list  the  different  de- 
partments, such  as  the  doll  department,  for  instance, 
calling  attention  to  the  selection  of  goods,  the  qual- 
ity, etc.,  and  so  through  the  entire  stock.  I  would 
devote  the  last  page  to  a  request  to  pay  my  store  a 
call  and  thoroughly  inspect  my  stock  prior  to  pur- 
chasing. I  would  get  this  booklet  printed  in  my 
home  town,  and  would  get  it  in  the  hands  of  my 
customers  at  least  ten  days  prior  to  Christmas. 

I  would  also  suggest  that  the  windows  be  beauti- 
fully decorated,  as  well  as  special  counters  and  show 
cases.  This  ought  to  be  done  at  least  as  early  as  the 
booklet  is  mailed. 

I  would  also  mark  every  article  in  plain  selling 


values  and  be  sure  to  get  the  marks  large  and  plain. 
This  is  all  the  advertising  that  is  needed. 

If  your  prices  are  right,  the  goods  are  well  se- 
lected and  well  displayed,  and  if  you  have  nice, 
courteous  clerks  to  wait  on  the  trade,  your  success 
is  sure. 


FRANK  CHRISTOPHER, 

North  Lewisburg,  Ohio. 

Yes,  it  certainly  does  pay  to  "spend  time  and 
thought  in  developing  and  advertising  your  Christ- 
mas business."  Up  to  1900  I  paid  no  particular 
attention  to  special  advertising  methods.  Since 
then  I  have  carried  on  systematic  advertising  cam- 
paigns, and  as  a  result  in  1905  my  holiday  business 
was  85  per  cent  larger  than  it  ever  had  been  previous 
to  1901. 

The  special  lines  of  goods  that  1  carry  at  the  holi- 
day season  always  comprise  books  and  dolls.  In 
addition  to  these  I  aim  to  have  some  new  line  every 
year  for  purposes  of  novelty. 

The  staples  that  I  make  particular  drives  on  are 
brushes,  combs,  and  mirrors  (separate  and  in  sets)  ; 
toilet  articles,  smokers'  articles,  pocketbooks,  foun- 
tain pens,  stationery,  and  in  fact  everything  that 
there  is  any  chance  of  selling.  The  holiday  season 
affords  an  excellent  opportunity  to  display  staples, 
and  to  work  up  a  trade  that  often  lasts  throughout 
the  entire  year  to  a  greater  or  less  extent. 

I  feel  the  competition  of  department  stores  very 
little.  I  keep  in  stock  some  cheap  goods  to  compare 
with  the  department  store  stuff,  and  to  catch  people 
that  deal  in  such  places.  Even  at  this  my  goods  are 
better  and  I  make  a  particular  effort  to  show  that  the 
difference  is  in  the  quality  of  the  goods  and  not  in 
the  price. 

Advertising  methods:  I  use  liberal  displays  in 
the  window  and  inside  the  store.  I  run  ads.  in  the 
newspapers  and  have  the  editors  give  me  little  "lo- 
cals" in  addition.  I  also  get  up  circulars  or  book- 
lets, have  them  printed  on  good  paper,  distribute 
them  in  town,  and  mail  them  to  persons  in  the  out- 
lying districts. 

I  may  say  that  the  Bulletin  is  of  great  help  to 
me  in  getting  up  Christmas  advertising,  and  in  fact 
all  kinds  of  advertising.  Your  journal  is  full  of 
practical  ideas.  Throughout  the  year  I  always  keep 
all  of  the  attractive  holiday  advertising  suggestions 
that  I  find,  or  else  make  references  to  their  location, 
and  I  also  jot  down  thoughts  or  schemes  that  occur 
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to  me  from  time  to  time.  Then,  when  the  holiday- 
season  arrives,  I  find  that  I  have  a  good  deal  of  ma- 
terial ready  to  my  hand  for  instant  use. 


G.  E.  BRASINGTON, 

Maiden  Rock,  Wisconsin. 

I  think  a  druggist  can  use  his  time  to  no  better 
advantage  than  in  planning  Christmas  advertising 
and  striving  in  every  way  to  make  the  holiday  sea- 
son a  successful  one  from  the  standpoint  of  sales 


G.  E.  Beasinqton. 

and  profits.  The  holiday  season  is  the  one  time  of 
the  year  when  people  really  want  to  spend  their 
money.  Why  not  endeavor  to  get  as  much  of  their 
cash  as  you  can? 

In  my  present  location  I  have  had  three  seasons 
of  experience  in  the  holiday  trade.  My  Christmas 
business  last  year  was  300  per  cent  better  than  dur- 
ing my  first  year  three  seasons  ago,  and  I  am  conse- 
quently of  the  opinion  that  my  time  in  working  up 
a  holiday  trade  has  been  well  expended. 

The  special  lines  of  goods  that  I  find  the  most 
salable  at  Christmas  are  toilet  cases,  books,  and 
whatever  new  novelties  I  can  find  on  the  market. 
The  staples  I  particularly  push  are  cigars,  fountain 
pens,  and  photographic  goods. 

The  competition  of  mail-order  houses  is  very 
severe  in  this  locality,  and  in  offsetting  this  I  find  the 
best  method  to  be  that  of  personal  solicitation.  As 
for  the  more  formal  advertising  methods,  I  use  a  full 


page  in  the  local  paper  and  mail  out  a  circular  letter 
to  each  name  on  my  mailing  list.  In  addition  to  this 
I  offer  some  prizes  every  year,  the  number  of 
chances  allotted  being  according  to  the  amounts  of 
goods  purchased. 


McCoy  &  Co. 

Leiand  Hotel        J^        Minoi,  N.  D. 
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McCoy  &  Co.,  of  Minot,  North  Dakota,  used  this  full-page  newspaper 
advertisement  last  year.  It  strikes  us  as  being  a  pretty  good  one.  It  is 
well  calculated  to  suggest  ideas  to  the  Christmas  purchaser.  Unfortu- 
nately it  is  so  greatly  reduced  in  size  in  our  engraving  that  it  is  not  easily 
read.  __^ 

W.  C.  WHEELOCK, 

Kalamazoo,  Michigan. 

I  have  received  your  letter,  but  I  am  sorry  to  say 
that  I  am  not  in  position  to  render  any  useful  sug- 
gestions with  reference  to  holiday  trade.  Person- 
ally I  have  not  succeeded  in  developing  much 
Christmas  business.  I  have  got  to  the  point  where 
I  do  not  pretend  to  handle  holiday  goods  at  all  with 
the  exception  of  a  few  toys,  and  these  I  do  not  find 
much  of  a  success. 


THE  PRESERVATION  OF  CHEMICALS. 

Disagreement  Between  Trade  Packages  and  Pharmacopaeial  Specifications  in  Many  Instances  —  Cheni= 

icals  which  Ought  Not  to  be  Packed  and  Kept  in  Cartons — Common  Carelessness 

in  the  Storage  of  Epsom  Salt  and  Borax — Many  Useful  Points. 

By  GEORGE  M.  BERINGER.* 


Chemicals  form  a  large  and  important  part  of 
the  stock  in  trade  of  the  pharmacist,  and  the  preser- 
vation of  the  purity  and  activity  of  these  must  nec- 
essarily claim  a  share  of  his  time  and  attention. 

The  most  common  causes  of  the  deterioration  of 
chemical  products  are  exposure  to  light,  heat,  mois- 
ture, atmospheric  vapors;  oxidation,  due  to  unfilled 
bottles  and  frequent  opening  or  imperfect  closure; 
imperfect  packing,  careless  handling,  improper  stor- 
age, and  contamination  incident  to  manufacture  or 
due  to  accidents.  The  practical  pharmacist  will  re- 
call many  examples  of  each  of  these  causes. 

PlIARMACOPOEIAL   PRECAUTIONS. 

The  protection  of  chemical  products  has  properly 
received   increased   and   marked   attention    in   the 
•Eighth  Revision  of  the  United  States  Pharmaco- 
poeia, and  with  nearly  every  chemical  the  description 
is  accompanied  by  specific  instructions  for  preserva- 
tion.    For  example,  sulphuric  acid  is  directed  to  be 
kept  "in  dark,  amber-colored,  glass-stoppered  bot- 
tles, which  should  be  completely  filled  and  kept  in  a 
dark  place."     In  some  of  the  official  chemicals  the 
Pharmacopoeia    has    overlooked    these    instructions 
where  they  might  with  equal  propriety  have  been 
added.     Among  such  we  may  mention  tannic  acid, 
saccharin,  bismuth  citrate,  and  bismuth  subgallate. 
As  the  pharmacist  usually  retains  his  chemicals 
in  the  containers  supplied  by  the  manufacturers  or 
jobbers,  it  becomes  the  responsibility  of  the  latter 
to  provide  correct  packages,  and  they  should  care- 
fully heed  the  official  directions.     In  the  main  the 
jofficial  instructions  are  correct  and  should  be  fol- 
llowed  by  manufacturers.     We  must  note,  however, 
certain   common   deviations    from   official    instruc- 
tions which  should  be  promptly  corrected,  such  as 
■^npplying  benzoic  acid,  beta-naphthol,  resorcin,  and 
.tntonin  in  cartons  instead  of  amber-colored  bottles. 
In  a  few  instances,  of  course,  trade  experience  has 


*  Presented   to   the   commercial    section   of   the   American 
liarmaceutical  Association  at  the  Indianapolis  meeting. 


demonstrated  the  utility  of  a  style  of  package  not 
recognized  by  the  Pharmacopoeia :  for  instance, 
pyrogallol,  instead  of  being  dispensed  in  "dark, 
amber-colored  bottles"  as  directed  by  the  Pharma- 
copoeia, is  commonly  sold  in  black  painted  cans,  and 
these  are  usually  wrapped  in  black  paper.  The  use 
of  the  substance  is  most  largely  in  photography, 
where  this  style  of  package  has  proved  very  satis- 
factory. Where  there  is  no  well-defined  reason  for 
change,  the  pharmacopgeial  revisers  should  adopt 
trade  packages  in  their  specifications. 

An  examination  of  the  price  lists  issued  by  chem- 
ical manufacturers  at  the  present  time  will  show 
that  nearly  every  item  is  accompanied  by  a  state- 
ment of  the  character  of  the  container  used;  and  a 
comparison  of  these  lists  with  similar  ones  issued  20 
or  30  years  ago  will  demonstrate  a  marked  improve- 
ment in  the  methods  of  packing  and  in  the  preserva- 
tion of  chemicals,  and  will  illustrate  the  greatly  in- 
creased attention  that  this  subject  is  receiving  from 
manufacturers.  For  the  most  part  the  containers 
specified  are  satisfactory  and  are  such  as  usage  has 
decided  to  be  serviceable. 

THE  USE  AND  MISUSE  OF  CARTONS. 

This  appears  to  be  the  age  of  cartons,  and  the 
carton  and  the  utility  box  are  rapidly  displacing  the 
paper-wrapped  package.  The  former  have  now  be- 
come so  popular  that  they  are  being  extensively 
used  in  the  place  of  bottles  and  cans  and  for  some 
articles  where  their  use  is  not  advisable.  For  chem- 
icals the  use  of  the  carton  should  be  restricted  to 
small  packages  of  non-volatile  substances  that  are 
not  injured  by  exposure  to  the  atmosphere.  .  For 
large  quantities  of  staple  chemicals  the  carton  is  in- 
ferior to  the  can  or  bottle,  as  it  is  more  apt  to  become 
broken  and  the  contents  become  exposed  to  dust, 
admixture,  and  contamination  from  the  atmosphere. 
It  is  likewise  too  fragile  to  be  used  for  any  poisons, 
and  the  danger  of  accident  should  preclude  such 
usage.    The  use  of  the  carton  as  an  outer  covering 
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to  protect  substances  contained  in  glass  from  ex- 
posure to  sunlight  and  breakage  is  highly  com- 
mended and  should  be  extended. 

The  heavier  common  chemicals,  such  as  alum, 
borax,  Glauber  salt,  Epsom  salt,  and  Rochelle  salt, 
which  are  usually  packed  in  barrels  and  boxes,  are 
very  prone  to  contamination  from  careless  packing 
and  careless  handling  in  the  storerooms.  Broken 
barrel  heads  and  box  lids  should  not  be  permitted. 
The  contents  of  barrels  should  be  protected  by  clean 
paper,  and  barrel  covers  should  be  properly  labeled 
and  always  preserved  for  the  same  chemicals.  I 
find  it  preferable  to  transfer  such  chemicals  as  so- 
dium phosphate  and  Rochelle  salt,  purchased  in  large 
quantities,  to  large  cans  (commonly  called  lard 
cans)  previously  lined  with  parchment  paper  and 
the  lids  rendered  practically  air-tight  by  means  of 
paper  covering  beneath  the  lid.  The  ingenuity  of 
the  inventor  has  supplied  barrel  linings  and  box  lin- 
ings of  paper  or  muslin,  and  that  the  careful  manu- 
facturers are  now  using  these  on  many  such  heavy 
chemicals  is  another  evidence  of  the  increased  atten- 
tion given  to  preservation. 

HOW   NOT  TO  STORE  CHEMICALS. 

In  the  storing  of  chemical  products  the  druggist 
frequently  exhibits  gross  carelessness  or  lack  of  fore- 
thought. Epsom  salt  stored  near  a  heater,  to  be  con- 
taminated with  dust  and  rendered  unsightly  by 
efflorescence,  and  borax  or  alum,  similarly  stored  and 
rendered  dirty  and  baked  into  lumps,  are  but  exam- 
ples of  such  errors. 

It  is  the  consensus  of  opinion  that  chemical  prod- 
ucts are  best  protected  by  the  use  of  amber-colored 
glass  bottles,  and  the  use  of  such  is  growing  rapidly 
among  the  manufacturers.  Their  use,  however, 
needs  to  be  still  more  extended.  Pharmacists  should 
bear  this  in  mind  in  the  fitting  up  of  their  stores, 
and  amber-colored  tincture  and  salt-mouth  bottles 
should  be  provided  for  most  chemicals. 

ARRANGEMENT  OF  STOCK. 

In  the  arrangement  of  a  pharmacist's  stock  of 
chemicals,  careful  consideration  should  be  given  to 
the  tendency  of  each  article  to  deliquesce  or  efflor- 
esce, and  the  stock  should  be  systematically  arranged 
with  a  knowledge  of  such  tendencies.  Cleanliness 
and  perfect  closure  are  two  essentials,  and  the  selec- 
tion of  good  corks,  covered  beneath  with  parchment 
paper,  will  preserve  nearly  all  such  stock  in  the 
trade. 


ALKALOIDS   IN   GLASS  TUBES. 

There  are  still  certain  trade  packages  that  are  not 
entirely  satisfactory.  Among  these  may  be  men- 
tioned the  small,  hermetically-sealed  tubes  in  which 
the  rare  alkaloids  are  usually  furnished  by  the  man- 
ufacturers. It  has  been  customary  to  open  these  by 
filing  and  breaking  oflf  the  end,  and  in  doing  so  the 
glass  is  apt  to  be  fractured,  resulting  in  particles 
being  mixed  with  the  product;  and  the  opening  is 
usually  so  irregular  and  so  small  that  it  is  difficult 
to  extract  the  material  with  any  pharmaceutical  tool 
or  subsequently  to  cork  up  the  tube  so  as  to  preserve 
the  unused  portion  of  the  substance.  The  writer 
suggests  that  in  opening  such  tubes  the  contents  be 
shaken  to  the  nether  end,  and  the  upper  end  then 
cautiously  heated  in  the  tip  of  a  blow-pipe  flame, 
and,  when  melted,  pierced  with  a  wire  or  file  end, 
and  as  soon  as  cool  the  contents  should  be  removed 
to  a  small  vial  and  tightly  corked.  I  prefer  for  this 
purpose  what  is  commonly  spoken  of  as  a  chloride 
of  gold  vial. 

It  is  my  custom  to  keep  a  duplicate  stock  of  each 
of  these  tubes  of  rarer  alkaloids  in  powder  boxes 
properly  labeled  and  arranged  alphab'etically  in  a 
special  case  in  a  cool  part  of  the  store.  Duplicate 
stocks  of  the  opium  alkaloids,  cocaine,  atropine, 
veratrine,  etc.,  are  stored  in  an  adjoining  case,  and 
these  special  cases  are  near  enough  for  access  to  the 
prescription  counter,  where  only  the  open  vial  of 
each  is  permitted. 

Duplicate  stocks  of  chemicals  should  not  be  per- 
mitted to  lie  around  in  packages,  but  should  be  put 
in  bottles  or  cans  and  stored  away  carefully  so  as 
to  protect  them  from  the  action  of  light,  heat,  air, 
moisture,  and  vapors.  Cans  are  not  suited  for 
deliquescent  substances,  and  even  when  used  for 
stable  chemicals  should  be  carefully  lined  with  par- 
affined or  parchment  paper.  Acids  and  ammonia 
are  preferably  stored  in  the  cellar,  or  at  least  in  a 
room  separate  from  the  finer  pure  chemicals.  j 

PRESERVING   AMMONIUM    CARBONATE. 

For  some  products  a  special  method  of  preserva- 
tion has  been  found  advantageous.  For  example, 
ammonium  carbonate  can  be  very  readily  preserved 
by  placing  in  the  bottom  of  the  bottle  some  absorb- 
ent cotton  saturated  with  concentrated  ammonia 
water.  In  the  absence  of  glass  stoppers,  the  corks 
of  such  bottles  should  be  protected  with  white  parch- 
ment paper. 

Deterioration  in  some  chemicals  by  the  action  of 
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iP^ht  and  exposure  might  be  anticipated  by  the  man- 
ufacturers, and  preventive  means  could  frequently 
be  adopted  in  their  preparation.  In  the  writer's 
opinion,  ammonium  valerate  should  be  prepared  al- 
kaline and  not  acid  as  permitted  by  the  Pharmaco- 
poeia. The  alkaline  iodides  should  be  permitted  to 
contain  from  Yz  to  1  per  cent  of  the  alkaline  car- 
bonate so  as  to  prevent  the  liberation  of  free  iodine. 


This  in  the  ammonium  iodide  would  especially  be 
desirable.  Strontium  iodide,  which  is  very  prone  to 
decomposition,  and  which  is  frequently  sold  when 
deeply  discolored  with  free  iodine,  could  be  rendered 
more  stable  by  the  addition  of  but  a  very  small  per- 
centage of  sodium  thiosulphate.  In  every  such  case, 
however,  the  label  should  indicate  the  amount  and 
the  character  of  the  preservative  added. 


A  NEW  PERCENTAQE=SOLUTION  TABLE. 


By  ALFRED  I.  COHN,  Phar.D. 


Numerous  requests  for  a  table  giving  the  quanti- 
ties of  a  salt  required  for  preparing  given  volumes 
of  solutions  of  various  percentage  strengths  have  led 
the  writer  to  calculate  a  new  table  that  would  afford 
the  desired  information. 

It  is,  of  course,  impossible  to  prepare  one  table 
that  would  accurately  apply  to  every  salt,  because 
no  two  salts  possess  absolutely  the  same  solubilities 
and  displacement — meaning  by  this  the  volume  of 
liquid,  say  water,  that  a  given  weight  of  a  salt 
would  displace  when  going  into  solution.     Never- 


same  for  every  drug  or  salt,  and  the  percentage 
strength  of  solutions  prepared  with  diflferent  sub- 
stances must  vary  slightly,  this  variation  from  abso- 
lute accuracy  will  be  but  slight,  and  negligible  so  far 
as  its  bearing  on  therapeutic  results  may  be  con- 
cerned. 

The  table  shows  the  quantity  of  drug  required  to 
yield  a  given  volume  (say  1  fluidounce,  2  fluid- 
ounces,  etc.)  of  solution  of  the  percentage  strength 
desired.  Thus  to  make  1  fluidounce  of  a  5-per-cent 
solution  it  is  merely  necessary  to  dissolve  23.4  grains 
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theless,  as  the  result  of  a  few  experiments,  it  was 
found  that,  for  the  purpose  of  the  dispensing  phar- 
macist, it  could  be  safely  assumed  that  a  given  salt 

)uld  displace  half  its  weight  of  water,  and  it  is 
upon  this  assumption  that  the  table  here  given  is 
based. 

The  table  is  not  intended  for  making  solutions 
to  be  used  for  scientific  purposes,  for,  as  already 
stated,  no  one  table  could  be  made  to  apply  to  all 
salts ;  it  will  prove  serviceable,  however,  to  the  work- 
ing pharmacist  and  the  physician,  and  although  the 
allowance  for  displacement  cannot  be  absolutely  the 


of  the  salt  in  sufficient  water  to  measure  i  fluidounce. 

In  these  calculations  the  weight  of  a  fluidounce 
of  water  is  taken  in  round  numbers  as  456  grains. 
Ordinarily,  when  preparing,  let  us  say,  a  10-per-cent 
solution,  we  would  take  45.6  grains  of  the  drug  and 
dissolve  it  in  410.4  grains  of  water.  This  would,  of 
course,  yield  456  grains  of  a  10-per-cent  solution, 
but  not  a  fluidounce,  because  the  45.6  grains  of  the 
drug  when  in  solution  would  not  occupy  the  same 
volume  as  an  equal  weight  of  water. 

According  to  the  assumption  above  stated — i.e., 
that  the  salt  or  drug  occupies  a  volume  equal  to  that 
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occupied  by  half  its  weight  of  water — in  preparing 
1  fluidounce  of  a  10-per-cent  solution,  as  just  de- 
scribed, there  would  be  a  shortage  of  22  minims 
(23  grains).  It  is  evident  that  to  make  up  this 
shortage  it  is  only  necessary  to  add  2.3  grains  of 
the  salt  or  drug  and  sufficient  water  to  make  up  the 
23  grains.  In  this  manner  we  obtain  practically  a 
full  fluidounce  of  a  10-per-cent  solution,  which,  of 
course,  weighs  more  than  456  grains. 

In  order  to  use  this  table  it  is  merely  necessary  to 
find  in  the  left-hand  column  the  quantity  of  solution 
that  it  is  desired  to  make,  and  then  to  glance  along 


the  line  until  the  column  is  reached  showing  the  per- 
centage strength  desired;  the  number  there  found 
will  give  the  number  of  grains  of  salt  or  drug  re- 
quired. 

The  decimals  may,  if  desired,  be  read  to  the  near- 
est half-grain,  grain,  or  whole  number.  Thus,  to 
make  ^  fluidounce  of  a  2-,  3-,  or  6-per-cent  solu- 
tion, 4.5,  7,  and  14  grains  respectively  may  be  taken, 
instead  of  4.6,  6.9,  and  14.1  grains,  as  called  for  by 
the  table;  the  variation  in  strength  of  the  solution 
will  not  very  materially  impair  the  accuracy  of  the 
result. — Merck's  Report. 


t 


TALKS  TO  THE  YOUTH. 

Old  Ike  Exhausts  the  Vials  of  His  Scorn  on  the  Evil  of  Drink  in  the  Young  Man,  and  when  He  Gets 
Through  He  Presents  a  Legal  Document  to  Bayard  which  Touches  the  Boy  Deeply. 

By  ARTHUR  L.  BUZZELL. 


"When  Sargeant  HoUis  went  into  the  army," 
said  Old  Ike,  "he  was  a  nice,  clean  young  man.  He 
worked  in  a  tin-shop,  went  to  church,  taught  Sun- 
day-school, and  never  swore,  chewed,  smoked,  used 
snuff,  played  cards,  spit  on  the  sidewalk,  'r  drank 
strong  drink.  He  was  head  ogema  a'  the  Good 
Templars,  belonged  to  the  Eastern  Star  an'  the  Fire 
Department,  never  ate  with  his  knife,  'r  took  part 
in  politics.  He  was  a  good,  honest,  straightforward 
young  man — one  you  could  trust  with  your  watch, 
your  store,  'r  your  life. 

"All  of  this,  which  didn't  seem  to  particularly 
mark  him,  was  what  he  was  when  he  went  into  the 
army.  When  he  come  out  he  was  drunk:  I  don't 
need  say  any  more — when  he  came  out  he  was 
drunk.  And  if  he's  drawed  a  sober  breath  since, 
he's  sorry  for  it.  I  saw  him  leaning  up  agin'  a  post 
one  day,  asleep.  All  at  once  he  woke  up  with  a 
start,  straightened  his  spine,  shook  himself,  and 
blinked  a  few  times  to  get  his  eyes  open.  'Brace  up, 
Sarge,  old  boy,  brace  up.  You're  neglectin'  your- 
self,' he  said.  'The  first  thing  you  know  you'll  be 
sober.'  And  he  wobbled  into  one  a'  them  institu- 
tions owned  by  brewers, 

"One  day  a  fire  broke  out  at  a  hotel,  and  with  a 
war-whoop  Sargeant  Hollis,  who  at  the  time  hap- 
pened to  be  in  a  fairly  good  condition,  rushed  in  and 
saved  two  people.    Straightway  he  was  a  hero.  Peo- 


ple didn't  seem  to  remember  anything  about  the 
poor  hack-driver  who  went  in,  in  his  sane,  sober 
senses,  and  died  in  the  attempt  to  save  a  mother  and 
her  babe.  They  were  too  busy  patting  Billy  Hollis 
on  the  back.  They  raised  money  enough  for  Billy 
so  that  he  had  the  jim-jams  twice  in  three  weeks, 
but  the  wife  a'  the  decent  man  who  lost  his  life  an' 
left  four  children,  had  to  stand  up  on  a  kitchen  chair 
an'  nail  a  little  home-made  sign  onto  the  corner  of 
her  unpainted  house:  'Carpets  Weaved  Here.' 

"In  pretty  close  onto  a  hundred  per  cent  a'  the 
shows  to  which  the  American  public  go  to  give  their 
code  a'  morals  a  mud-bath,  the  character  that  carries 
off  the  honors,  and  almost  everything  else  that  ain't 
nailed  down,  is  the  drunken  tramp.  Happy  Hooli- 
gan stands  four  feet  above  the  Goddess  a'  Liberty. 
And  then  some  misguided  fellow-mortal  comes 
along  with  a  book  entitled  'Whither  Are  We  Drift- 
ing as  a  Nation,'  an'  charges  it  all  up  t'  the  tariff. 

"What's  the  matter  with  Kansas  ?  Ten  nights  in 
a  bar-room!" 

Old  Ike  paused,  looked  absently  out  of  the  win- 
dow for  a  moment,  and  then  continued : 

"I  used  to  go  against  that  game  once  myself," 
he  said.  "You  can't  beat  it.  It's  bound  to  get  you. 
Grover  Cleveland  is  said  to  be  authority  for  that 
well-known  point  a'  law  that  you  can't  use  a  pig's 
nose    for    a    pin-cushion.       Neither    can    you    use 
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ir  good  human  body  for  a  whisky  barrel  and 
It  suffer  for  it,  nor  could  you  ever,  nor  can  any 
nor  could  any  man  since  Hec  was  a  pup,  and 


;c  was  Adam's  coon-dog. 


Again  he  paused  and  seemed  lost  in  reflection. 
*I  heard  a  preacher  say  the  other  day  that  97  per 
t  a'  the  men  used  tobacco,  an'  that  95  per  cent  of 
'em  drank  something  stronger'n  catnip  tea.  Them 
figgers  sound  big,  an'  for  the  sake  of  everybody  but 
the  preacher  I  hope  he  didn't  tell  the  truth  about  it. 
But  no  matter  what  the  exact  figgers  are,  we  all 
know  they're  pretty  well  up  t'  that  place  where 
there's  plenty  a'  room :  a  fellow  don't  have  to  wear 
no  goggles  t'  see  that.  And  if  the  men  do  them 
things  what  else  can  you  expect  of  the  hoys?  And 
if  the  whole  grown-up  civilized  human  family, 
women  and  all,  blunt  the  boys'  moral  perception  by 
their  insane  worship  a'  the  golden  calf,  what  can 
\()U  expect  but  that  they  won't  see  no  wrong  in  it? 

"Starin'  general  conditions  square  in  the  eye, 
what  else  can  you  expect  but  that  any  boy's  moral 
deflection  will  be  but  a  matter  of  degree?  There's 
too  much  time  put  in  damnin'  the  boys  an'  too  little 
tryin'  to  help  'em.  It  ain't  preachin'  that  they  want ; 
it's  good,  all-wool,  yard-wide  example,  the  whole 
pose,  the  altogether. 

"There  are  few  things  that  I  know  of,  boy,  that'll 
do  you  half  the  harm  that  drinkin'  will.  You  don't 
realize  it,  don't  even  believe  it.  It's  so  common  that 
it  don't  seem  as  if.it  could  be  true.  But  it  is.  You 
don't  know — I  do.  I've  suffered  things  an'  gone 
thro'  things  that  you  don't  need  to  if  you'll  listen  to 
me.  Don't  be  fooled  by  the  Billy  Hollises.  They 
do  ten  thousand  times  more  harm  out  a'  the  army 
than  the  good  they  do  in  it,  an'  are  entitled  to 

^Mither  pension  n'r  respect. 

^Hf*Don't  be  misled  by  page  after  page  a'  liquor  ad- 
vertisements in  our  prominent  magazines  an'  news- 
papers, 'r  by  lives  a'  great  men  that  oft  remind  us 
that  if  the  devil  had  his  due  there'd  be  a  few  vacan- 
cies in  high  places.  No  medicine  man — doctor  'r 
druggist — has  got  any  right  to  drink.  No  man  with 
a  skin  full  a'  booze  is  competent  to  either  write  'r 
put  up  a  prescription,  an'  when  you  see  one  that 
does  it  you  can  make  up  your  mind  right  then  an' 

I  there  that  that  man  makes  mistakes.  The  only  safe 
thing  for  the  public  to  do  is  to  give  him  a  good  let- 
tin'  alone.  And  they're  beginnin'  to  do  it,  too, 
more'n  more.  The  boy  Who  starts  in  that  way  now 
ain't  got  half  the  chance  that  a  boy  had  who"  started 


in  that  way  twenty  years  ago.     People  look  at  it 
different. 

"Now,  I've  drawed  up  a  little  paper  here,  boy, 
which  I  want  you  to  carry  in  your  pocket  and  think 
over  for  a  week.  I  want  you  to  give  it  sober,  seri- 
ous, thoughtful  attention.  One  week  from  to-day 
hand  it  back  to  me — signed  'r  unsigned,  just  as  you 
see  fit." 

And  Old  Ike  held  out  to  Bayard  a  big  manila 
envelope  which  the  latter  accepted  wonderingly. 
Opening  it  he  found  that  it  contained  a  sheet  of  legal 
cap;  unfolding  this  he  read  as  follows: 

"This  agreement,  made  and  entered  into  by  and 
between  Isaac  Faber,  party  of  the  first  part,  and 
Bayard  Rumford,  party  of  the  second  part; 

"Witnesseth,  that  the  said  party  of  the  first  part, 
in  consideration  of  the  covenant  and  agreement 
hereinafter  mentioned,  on  the  part  of  the  party  of 
the  second  part  to  be  kept,  done,  and  performed, 
does  hereby  agree  to  convey,  make  over,  and  assign 
unto  the  said  party  of  the  second  part  an  undivided 
half  interest  in  that  retail  drug  business  now  con- 
ducted and  carried  on  under  the  name  of  Isaac 
Faber,  said  transfer  to  take  place  on  that  day  and 
date  when  the  said  party  of  the  second  part  shall 
have  reached  and  attained  the  lawful  age  of  twenty- 
one  (21)  years. 

*Tn  consideration  of  which  the  said  party  of  the 
second  part  covenants  and  agrees  that  during  that 
space  of  time  intervening  between  the  date  of  this 
instrument  and  the  attainment  of  his  twenty-first 
birthday  he  will  totally  abstain  from  the  use  of  all 
intoxicating  liquors  as  beverages. 

"In  testimony  whereof,  we  hereunto  set  our  hands 
and  seals." 

When  Bayard  had  finished  reading  there  was  a 
lump  in  his  throat.  Although  vaguely  suspicious 
that  as  a  legal  document  the  paper  he  held  in  his 
hand  might  not  score  the  limit  out  of  a  possible  hun- 
dred, he  nevertheless  felt  the  wholesome  sentiment, 
the  kindly  regard,  the  almost  fatherly  affection  that 
stood  back  of  it,  and  it  touched  him  where  he  lived. 
.  "I  don't  need  a  week,"  he  said  quietly. 

"Take  your  time,  boy,"  said  Old  Ike;  "think  it 
over.  The  great  trouble  with  boys  is  they  don't 
think." 

Going  to  the  desk  Bayard  selected  a  sturdy  pen 
from  the  rack,  dipped  it  in  ink,  and  deliberately 
drew  a  long  black  mark  through  line  after  line  of 
the  document.     When  he  had  effaced  all  but  the 
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pledge  he  signed  it,  folded  the  paper  carefully,  arose 
and  handed  it  back  to  the  old  man,  who  had  been 
watching  him  with  mingled  emotions. 

Old  Ike  unfolded  the  paper  as  deliberately  and 
solemnly  as  Bayard  had  folded  it,  and  took  in  the 
full  significance  of  the  alterations.  For  fully  five 
minutes  he  stared  at  the  opened  sheet,  held  low  be- 
fore him,  and  when  he  raised  his  face  tears  were 
streaming  down  his  cheeks.  Blinking  hard  he  arose 
and  went  straight  to  the  telephone. 


"Twenty-seven  thirty-one,"  he  said  huskily. 
•  "Hello !    Is  this  Bradford's  paint  shop  ?    Say,  this 
is  old  Ike  Faber.     I  wish  you'd  send  a  man  right 
over  here  to  take  down  that  big  sign  in  front  a'  my 
store.     Hey?    What's  that?    Yes,  all  right." 

Hanging  up  the  receiver  he  returned  to  his  former 
place  with  bowed  head. 

"He's  about  the  age  little  Willie  would  ha'  been," 
he  murmured  to  himself. 

(^Conclusion.) 


A  DISPLAY  OF  HOT=WATER  BOTTLES. 


By  P.  HENRY  UTECH,  Ph.Q. 


A  very  attractive  design  for  a  display  of  hot- 
water  bottles,  which  has  proved  unusually  success- 
ful with  us,  is  the  one  shown  in  the  accompanying 
illustration.     The  device  is  an  original  one,  very 


simple,  and  can  be  gotten  up  at  a  small  cost.  We 
kept  this  particular  display  in  the  window  for  about 
ten  days.  During  that  time  many  bottles  were  sold 
and  many  passers-by  came  in  to  inquire  as  to  the 


merits,  uses,  and  quality  of  the  various  styles  of 
bottles,  all  of  which  resulted  in  additional  sales 
later  on.  Indeed,  the  educational  merits  of  a  display 
are  often  as  valuable  as  those  features  of  it  which 
bring  immediate  sales. 

The  display  was  made  as  follows:  Four  wooden 
sticks,  an  inch  square  by  about  6  feet  long,  were 
first  taken,  and  to  these  were  nailed,  at  right  angles, 
as  many  other  sticks  about  4  feet  long.  This  formed 
the  framework  seen  in  the  display.  The  upper  and 
lower  series  of  squares  were  about  10  by  15  inches 
and  were  made  to  hold  the  two-quart  bottles.  The 
center  squares  were  made  a  trifle  longer,  about  10 
by  17  inches,  and  these  contained  the  three-quart 
bottles.  It  can  be  seen  how  the  center  was  cut  out 
for  the  placard,  which  read  as  follows :  "Hot  Water 
Bottles — Guaranteed  Leak  Proof — All  Sizes — All 
Prices — Much  Comfort  for  Little  Money." 

The  frame  was  covered  with  pink  cheese-cloth,  so 
fastened  on  with  basting  thread  as  to  appear  fluffy. 
The  general  effect,  not  well  shown  by  the  photo- 
graph, was  very  unique  and  artistic,  and  at  the  same 
time  the  expense  was  slight.  Two  or  three  other 
placards  were  placed  in  the  window,  but  are  not 
shown  in  the  photograph. 


WASTE  IN  THE  DRUG  STORE. 

Many  Small    Leaks  that  Escape  Attention  — The  Druggist's  Prodigality  of  His  Time  is  Perhaps 
the  Worst  Evil— A  Thought-provoking  Paper  from  a  Successful  Druggist. 

By  A.  H.  WEBBER.* 


before  considering  the  question  of  waste  in  all  its 
different  phases,  let  me  impress  upon  your  mind 
that  it  does  not  take  the  highest  grade  of  ability  to 
get  customers  into  your  store — just  an  ordinary 
man  can  do  that.  It  takes  talent,  however,  to  keep 
trade,  and  the  man  who  can  pay  large  dividends 
upon  his  stock  must  be  a  sort  of  genius — this  re- 
quires talent  of  the  first  order.  The  man  who  can 
run  his  business  so  that  waste  is  eliminated  has 
solved  the  problem  of  success. 

THE  WASTE  OF  LONG  HOURS. 

Plrst  let  us  consider  what  the  effect  is  upon  the 
individual.  I  assume  that  no  one  will  dispute  the 
assertion  that  good  health  is  essential  to  the  success 
of  any  business.  The  man  who  puts  in  from  16  to 
18  hours  a  day  can't  in  the  nature  of  things  be 
healthy.  Indigestion,  constipation,  nervousness, 
irritability,  are  all  the  natural  results  of  long  hours 
housed  up  in  the  narrow  confines  of  a  drug  store. 
Success  can  never  come  to  the  man  whose  vital 
forces  are  impaired  by  disease — overwork  and 
worry  will  ruin  any  man's  business. 

The  time  that  a  man  puts  in,  where  the  work  is 
continuous,  over  10  or  12  hours  a  day  is  waste;  no 
one  can  work  at  his  best  for  more  than  10  hours  at 
a  stretch.  There  are  druggists  here  in  this  room 
who  are  losing  both  money  and  health  using  up 
their  vital  forces  by  long  hours  in  their  store.  I 
have  witnessed  some  of  them  waiting  on  customers 
at  about  the  fourteenth  hour  of  the  day — why,  they 
had  more  the  appearance  of  an  undertaker  than  a 
good-natured  druggist.  A  man  in  this  condition 
injures  his  trade  by  attempting  to  wait  upon  it. 

I  know  most  of  you  would  offer  the  flimsy  excuse 
that  you  can't  afford  more  help,  and  that's  where 
you  are  off  on  your  calculations — you  can  afford  it, 
and  you  would  make  more  money  by  giving  ten 
hours  a  day  of  your  best  thought  and  ability  to  your 
business,  and  then  getting  outdoors  and  putting 
your  mind  on  other  matters. 


*This  paper,  read  at  the  last  meeting  of  the  Michigan  Phar- 
maceutical Association,  won  the  prize  of  a  special  copy  of  the 
Pharmacopoeia  offered  for  the  best  paper  by  the  Board  of 
Trustees  of  the  U.  S.  P. 


GET  OUT  OF  THE  RUT. 

Druggists  are  so  prone  to  get  into  the  habit  of  do- 
ing things  in  a  small  way — can't  get  out  of  the  rut  or 
don't  want  to.  I  have  known  men  starting  out  in 
business  to  put  in  18  hours  a  day,  running  to  their 
meals  and  back  again.  I  had  a  friend  who  practiced 
this,  and  it  took  him  just  five  years  to  run  into  bank- 
ruptcy. 

I  commenced  the  same  way  myself — ran  all  the 
flesh  off  my  bones,  and  never  got  any  of  it  back 
again,  but  let  up  just  in  time  to  save  myself  from 
being  a  physical  and  financial  wreck.  The  trouble 
was,  I  had  more  ambition  and  vitality  in  my  legs 
than  I  had  in  my  head.  When  I  got  to  using  my 
brains  more  and  my  legs  less  I  made  more  of  a  suc- 
cess. 

And  that  is  the  trouble  with  most  druggists.  The 
push  and  energy  put  into  their  business  is  not  well 
directed.  One  is  reminded  of  the  painting  that  was 
examined  critically  by  an  eminent  artist ;  his  remark 
was,  "It  lacks,  it  lacks,  why,  confound  it,  it  lacks 
brains."  So  I  advise  that  you  put  more  brains  into 
your  business  and  see  that  the  quality  of  your  brain 
is  kept  unimpaired  by  plenty  of  good,  healthy,  out- 
door exercise.  Take  so  many  hours  for  sleep,  read- 
ing, outdoor  exercise,  and  adjust  your  hours  in  the 
store  so  that  you  can  make  all  your  time  count  with- 
out friction. 

THE  WASTE  OF  TIME. 

The  waste  of  time  in  the  average  store  is  some- 
thing appalling.  If  based  upon  the  value  of  time 
properly  utilized,  it  would  ruin  an  ordinary  business 
inside  of  a  year.  The  systematic  arrangement  of 
work  every  morning  in  a  drug  store  is  as  essential 
as  for  a  contractor  in  the  construction  of  a  building ; 
and  yet  how  many  druggists  do  you  suppose  prac- 
tice it  ?    Try  it  and  see  what  it  will  do  for  you. 

There  is  an  immense  waste  of  time  in  buying 
goods,  due  to  a  lack  of  proper  training  of  the  mind 
to  pass  judgment  quickly.  The  man  who  goes  back 
the  third  time  to  examine  merchandise  before  mak- 
ing a  decision  is  not  in  my  opinion  a  safe  buyer.  One 
who  knows  his  business  as  he  should,  decides  quickly. 
The  old  saying  that  a  man  who  hesitates  is  lost  is 
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applicable  to  a  buyer.  If  a  thing  does  not  impress 
you  on  the  start  as  just  what  you  want,  drop  it. 
Occasionally  a  mistake  is  made  by  a  too  quick  deci- 
sion, but  not  often. 

Not  only  are  some  druggists  wasteful  of  their  own 
time,  but  by  careless,  negligent,  indifferent  business 
methods  they  consume  unnecessary  time  of  the  trav- 
eler. I  concede  that  you  have  the  right  to  waste 
your  time,  but  not  that  of  a  man  who  is  paid  a  salary 
by  some  one  else,  and  who  is  doing  you  a  favor  by 
visiting  your  store  and  giving  you  an  opportunity 
to  purchase  goods  that  you  haven't  time  or  money 
to  expend  in  going  to  the  market  to  see. 

THE   LITTLE   THINGS. 

There  is  not  a  department  in  one's  store  but  what 
is  confronted  with  the  problem  of  waste.  Com- 
mencing with  the  minor  details  of  the  store — do  you 
know  how  the  floor  is  swept?  Have  you  a  method 
that  is  effective  in  keeping  the  dust  from  rising? 
Careless  sweeping  soils  goods. 

When  the  dust  is  raised  it  takes  more  time  to  keep 
the  goods  in  a  salable  condition;  the  accumulation 
of  dust  or  constant  dusting  frequently  makes  the 
goods  unsalable.  The  proprietor  who  knows  how 
to  instruct  his  help  in  the  art  of  sweeping  will  find 
that  the  results  will  surely  compensate  him  for  the 
time  spent. 

There  is  a  constant  waste  from  the  improper  and 
careless  handling  of  stock.  Allowing  it  to  remain 
on  the  shelves  or  in  the  window  without  dusting  or 
care  of  any  kind,  it  soon  becomes  fly-specked  and 
unsalable.  I  have  seen  window  displays  that  were 
positively  injurious  to  the  business.  The  country 
druggist  is  more  apt  to  be  negligent  and  careless  in 
this  respect,  and  yet  I  recall  window  displays  in 
Detroit  and  Grand  Rapids  that  were  not  a  credit  to 
the  store  they  represented. 

Many  dollars  are  spent  every  year  for  spatulas, 
graduates,  mortars,  and  other  utensils  that  could  be 
saved  if  proper  care  were  exercised  in  the  use  of 
these  articles.  Liquids  left  improperly  corked;  the 
sulphur,  soda,  copperas,  and  Epsom  salts  containers 
left  without  a  cover ;  the  perfume  kept  in  the  light — 
these  are  only  a  few  of  the  many  wastes  that  help  to 
consume  the  profits  of  any  man's  business, 

WHAT  ABOUT  YOUR  CLERKS? 

How  about  the  goods  you  put  in  your  show  win- 
dow? Do  you  always  use  judgment  and  discrim- 
ination in  selecting  those  that  will  not  soil?     Are 


you  positive  that  the  goods  you  put  on  your  show 
cases  are  not  stolen  ?  Do  you  know  for  an  absolute 
certainty  that  your  clerks  are  not  smoking  at  your 
expense  ?  Do  they  always  pay  for  gum,  toothpicks, 
soap,  perfume,  and  numerous  small  articles  which 
are  inexpensive  in  themselves,  but  which  in  the 
aggregate  make  a  large  amount?  Have  you  a  sys- 
tem that  protects  you  ? 

A  cash  register  is  all  right,  but  it  is  no  protection 
against  dishonesty.  Some  merchants  lay  too  much 
stress  on  their  value  and  neglect  to  look  after  many 
more  important  things. 

Do  you  give  personal  attention  to  the  dead  stock 
and  see  that  it  is  disposed  of  in  some  way  ?  Do  you 
ever  waste  your  own  time  doing  jobs  about  the  store, 
like  scrubbing  and  cleaning,  that  you  can  hire  done 
for  $1.00  per  day,  the  doing  of  which  consumes 
your  own  time  and  beats  some  poor  washwoman  out 
of  a  job?  If  your  time  is  not  worth  more  you  never 
ought  to  be  running  a  drug  store. 

Do  you  allow  your  clerks  to  smoke  during  busi- 
ness hours  ?  I  have  seen  them  do  this  in  some  stores, 
and  yet  it  would  be  fully  as  consistent  to  allow  them 
to  eat  their  meals  on  the  counter.  Clerks  with  hands, 
clothes,  and  breath  thoroughly  saturated  with  smoke 
are  not  in  proper  condition  to  wait  oij  lady  custom- 
ers. It  also  takes  time ;  no  one  can  do  as  good  work 
with  a  cigar  in  his  mouth. 

THE    CUSTOMER. 

The  waste  in  time  is  beyond  all  question  the  larg- 
est single  element  of  waste  that  one  meets  with  in 
the  running  of  a  store.  Take  for  instance  the  selling 
of  goods.  Many  merchants  not  only  set  a  bad  ex- 
ample to  their  help  but  waste  valuable  time  by  gos- 
siping with  personal  friends  or  customers.  It  is  not 
necessary  in  order  to  sell  goods  to  put  in  time  that 
is  equivalent  in'  value  to  profits  on  the  sale.  The 
average  customer  respects  a  merchant  who  is  all 
business  and  has  not  time  during  business  hours  to 
waste  in  discussing  ball  games,  weather,  religion, 
and  politics.  If  all  the  clerks  follow  the  example  of 
the  proprietor  who  practices  these  things — and  they 
are  pretty  apt  to  do  it — the  loss  is  a  heavy  one. 

THAT  VITAL  QUESTION CASH   DISCOUNTS! 

The  subject  of  discounts  has  and  ever  will  be  dis- 
cussed in  all  its  phases  times  without  number.  Nearly 
every  pharmaceutical  journal  publishes  several  ar- 
ti'cles  a  year,  and  yet  I  will  venture  to  say  that  not 
over  25  per  cent  of  the  druggists  of  Michigan  or 
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any  other  State  take  advantage  of  cash  discounts. 
The  discount  on  drugs,  1  per  cent  thirty  days,  is  12 
per  cent  a  year,  or  6  per  cent  saved ;  and  on  nearly 
all  other  classes  of  goods  the  discounts  run  from  2 
per  cent,  sixty  days,  to  6  per  cent. 

A  conservative  estimate  would  make  the  net  sav- 
ing on  the  average  business  10  per  cent ;  and  that  is 
after  allowing  6  per  cent  on  the  money. 

I  am  aware  that  many  dealers  are  in  debt,  and 
they  say,  "We  are  obliged  to  have  credit  extended 
to  us;"  but  why  can't  you  have  this  credit  all  con- 
centrated in  a  bank?  If  one's  business  methods 
were  good,  if  the  store  were  run  in  the  manner  I 
have  suggested,  credit  could  be  easily  obtained. 

A  merchant  who  has  an  untidy,  carelessly  kept, 
dirty  store  cannot  expect  accommodation  from  a 
bank,  although  he  may  get  it  from  the  wholesaler, 
to  the  latter's  sorrow  sometimes.  And  here  is  where 
the  wholesaler  is  at  fault  in  his  overanxiety  to  sell 
goods ;  he  will  give  credit  to  men  who  have  no  right 
to  be  classed  as  pharmacists,  and  are  only  in  the 
business  for  what  they  can  make  out  of  a  blind  pig. 

I  am  well  aware  that  most  of  my  suggestions  are 
exceedingly  commonplace  and  simple,  but  it  is  the 
failure  to  look  after  the  small  wastes  of  the  store 
that  has  brought  ruination  to  many  a  man. 


There  is  one  thing  that  a  druggist  should  ever 
keep  in  mind — success  will  never  come  until  he  has 
educated  himself  to  do  the  things  he  expects  his 
clerks  to  do.  Help  will  not  practice  economy;  be 
neat,  industrious,  careful,  tidy,  studious,  if  their 
employer  is  the  reverse  of  all  these. 

The  proprietor  who  smokes  in  his  store  during 
business  hours  will  have  a  hard  time  to  keep  his 
help  from  doing  the  same  thing.  The  proprietor 
must  practice  the  things  he  preaches  if  he  expects 
to  succeed  in  making  his  help  do  as  he  wishes. 

The  inefficiency  of  help  is  one  of  the  stumbling 
blocks  to  every  business,  and  that  proprietor  who  is 
not  well  occupied  himself  will  have  trouble  in  get- 
ting the  proper  service  out  of  those  who  are  looking 
to  him  as  an  example. 

THE  FORMULA  FOR  A  BIG  STORE. 

I  appreciate  the  fact  that  the  most  of  us  are  a 
bundle  of  habits,  and  the  small  way  of  doing  things 
that  we  became  accustomed  to  when  we  were  work- 
ing on  a  small  salary  in  a  country  drug  store  seems 
to  follow  us.  Get  out  of  this  rut.  Get  into  the 
habit  of  doing  things  on  a  larger  plart.  If  yours  is 
a  small  store  run  it  with  as  much  system  as  the  big 
fellow  does  his  store,  and  it  won't  remain  small  very 
long. 


A  WitsT  Virginia  Pharmact-TIiIs  store,  owned  by  8.  M.  Scott.  Jr.,  and  located  In  Terra  Alta,  West  Virginia,  occupies  ground  8000  feet  above  the  sea 
leyel.    Terra  Alta  is  the  highest  point  on  the  Baltimore  &  Ohio  Railroad.    It  is  manifest  that  Mr.  Scott  occupies  a  lofty  position  in  pharmacy. 
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THE  PHARMACIST  AND  SOCIAL  HYGIENE. 

The  following  discussion  of  the  very  important 
question  of  the  relation  of  the  pharmacist  to  the 
treatment  of  venereal  diseases  is  clipped  from  the 
last  volume  of  proceedings  of  the  Illinois  Pharma- 
ceutical Association: 

Mr.  William  Bodemann  :  With  your  permis- 
sion I  wish  to  call  the  attention  of  the  I.  Ph.  A.  to 
the  organization  of  a  national  association,  which 
under  various  names  has  started  branches  in  differ- 
ent cities.  Such  a  branch  was  started  in  Chicago 
under  the  name  of  the  Society  for  Social  Hygiene. 
The  main  purpose  of  this  society  is  to  spread  edu- 
cation and  information  regarding  venereal  diseases. 
In  order  to  show  you  the  relation  this  topic  has  to 
pharmacy,  I  beg  to  read  you  two  editorials  in  recent 
numbers  of  the  Bulletin  of  Pharmacy  (see  is- 
sues for  February  and  May,  1906). 

When  the  Chicago  or  Illinois  branch  of  this  asso- 
ciation is  in  fairly  good  working  order  I  know  of 
no  calling  excepting  only  the  medical  profession 
that  has  an  opportunity  to  aid  in  this  good  and  im- 
portant work  so  efficiently  as  pharmacists.  The 
most  interested  party,  the  young  man  in  trouble, 
comes  to  us.  It  is  our  province  to  guide  him  right, 
and  by  no  means  should  any  pharmacist  be  guilty 
of  quackery  in  undertaking  to  treat  these  various 
disorders.  To  do  this-  after  full  knowledge  of  the 
grave  and  serious  sequels  to  the  young  man,  and  to 
his  prospective  posterity,  is  nothing  more  nor  less 
than  a  crime  against  humanity  and  a  crime  against 
pharmacy,  and  a  stain  upon  the  man  who  wilfully, 
for  the  sake  of  filthy  lucre,  traffics  in  untold  misery 
and  agony.  ^ 

Later  on  this  society  will  undoubtedly  be  in  shape 
to  help  legislate  against  this  arch  enemy,  and  the 
pharmacist  should  be  at  his  post  and  help  in  the 
work  of  framing  such  laws  and  aid  in  placing  the 
booklets  of  information  published  by  this  society 
where  they  will  do  the  most  good.  I  move  you  that 
it  be  the  consensus  of  opinion  of  this  convention  that 
Illinois  pharmacists  should  do  all  they  possibly  can 
to  aid  this  noble  and  humane  society,  and  that  we 
condemn  in  most  emphatic  terms  the  sale  of  patent 
medicines,  offered  for  the  alleged  treatment  of  such- 
diseases,  no  matter  how  large  the  margin  of  profit 
those  remedies  may  offer,  no  matter  how  large  the 
donations  which  makers  of  these  quack  nostrums 


may  make  for  charitable  purposes.  The  most  genu- 
inely charitable  thing  we  pharmacists  can  and  should 
do  is  to  dump  these  quack  nostrums  out  on  the 
dunghill  where  they  belong.  No  pharmacist 
worthy  of  his  calling  should  be  willing  to  bring 
down  untold  misery  and  death  on  posterity  by 
either  treating  these  disorders  or  by  selling  alleged 
cures  for  the  same. 

If  any  disease  calls  for  the  best,  most  skilful,  and 
conscientious  medical  treatment,  venereal  disease 
does.  Mr.  President,  I  move  you  that  we  declare 
our  earnest  support  of  the  social  hygiene  movement 
and  that  our  secretary  be  directed  to  so  inform  the 
secretary  of  the  local  society,  Mr.  W.  W.  Hallan, 
1610  Unity  Building,  "Chicago.  In  cities  where  the 
national  society  establishes  branches,  the  pharmacists 
should  be  a  factor  in  this  initiative  movement,  and 
look  to  it  that  the  work  is  conducted  on  radical  but 
rational  lines,  adopting  sane  but  thorough  methods 
solely  for  the  purpose  of  doing  the  most  good  to  the 
greatest  number. 

President  Garver:  Are  there  any  remarks 
upon  this  motion? 

Mr.  Bartells:  I  want  to  second  the  motion 
heartily.  This  question  has  been  a  source  of  great 
annoyance  to  me  in  my  40  years'  experience  as  a 
druggist.  In  country  villages  there  is  perhaps  less 
of  this  than  in  cities.  When  a  boy  gets  in  this  con- 
dition he  will  go  from  his  own  town  to  a  neighbor- 
ing town  for  medicine.  He  will  not  give  his  true 
name,  as  he  doesn't  want  anybody  he  has  any  respect 
for  to  know  his  condition.  It  is  a  very  delicate  mat- 
ter, and  I  am  glad  it  has  been  brought  to  our  atten- 
tion. We  will  have  to  go  at  it  in  a  quiet,  intelligent 
manner  in  order  to  be  of  any  service  in  this  move- 
ment. Some  action  is  certainly  necessary  for  the 
welfare  of  the  country. 

Mr.  Wooten  :  Mr.  Bodemann  has  asked  me  if. 
in  my  opinion,  this  action  is  satisfactory.  It  occurs 
to  me  that  it  is  rather  indefinite.  I  believe  that  in 
view  of  the  urgent  necessity  of  bringing  to  the  at- 
tention of  the  public  the  seriousness  of  the  situation 
with  reference  to  venereal  diseases,  their  proper 
treatment  and  prevention,  that  we  ought  to  go  some- 
what further  than  to  declare  our  sympathy  with  the 
movement.  It  occurs  to  me  that  we  ought  to  break 
down,  as  far  as  we  can  without  taking  radical  ac- 
tion,' the  false  modesty  which  prevents  our  talking 
about  these  diseases  in  such  a  way  as  to  prevent 
the  growth  of  them.  I  believe  with  Mr.  Bartells 
that  the  treatment  of  these  diseases  is  regarded  too 


BULLETIN  OF  PHARMACY 


473 


lightly.  It  is  not  uncommon  for  apprentices  and 
those  who  know  very  little  about  medicine  to  recom- 
mend certain  things  for  the  treatment  of  gonorrhea. 
They  do  it  in  such  a  careless  manner  it  would  be 
laughable  if  it  were  not  so  serious.  If  I  were  going 
to  offer  a  resolution  it  would  be  that  we  secure 
from  this  society  information  as  to  how  we  can  be 
most  useful  in  advancing  the  work.  I  would  go 
further  than  a  mere  expression  of  our  .sympathy. 

Mr.  Bodemann  :  If  Mr.  Hallan  is  notified  of 
the  adoption  of  my  motion  he  will  be  so  glad  that  he 
will  furnish  you  with  plenty  of  literature  upon  the 
subject. 

Mr.  Bodemann's  motion  was  then  put  and  carried. 


CONDUCTING  A  HOT  SODA  FOUNTAIN. 

Would  you  like  to  make  money  this  winter  at  the 
business  ?  You  know  that  the  first  thing  of  import- 
ance is  an  attractive  fountain,  and  the  next  essential 
is  to  have  accessories  about  the  fountain  correspond- 
ing with  it  in  attractiveness.  Let  your  china  cups 
be  dainty  and  shining.  Keep  your  spoons,  spoon- 
holders,  cream  pitchers,  trays,  etc.,  scrupulously 
clean.  See  that  your  marble  slab  is  dry  and  clean. 
Use  clean,  dry  towels,  and  plenty  of  them. 

Do  not  allow  soiled  cups  and  spoons  to  stand  on 
your  soda  counter.    It  is  of  the  greatest  importance 

I  that  such  articles  should  be  instantly  removed  and 
placed  out  of  sight  of  customers.    Do  not  fill  the  cup 

i  to  overflowing,  and  if  a  saucer  is  used  be  sure  not 
to  allow  the  beverage  to  slop  over  into  it.     Serve 

1^11  the  popular  drinks — beef  tea,  clam  bouillon,  to- 

I^Bato  soup  bouillon,  etc.  Besides  these,  serve  the 
old  "standbys" — chocolate,  coffee,  and  lemonade. 
Unless  you  dispense  a  finished  beverage,  serve  choc- 
olate both  from  the  syrup,  as  used  in  cold  soda, 
and  to  order  from  powdered  chocolate  or  cocoa 
sweetened  with  loaf  sugar.  Ask  customers  which 
they  prefer. 

Another  important  thing  is  to  let  people  know 
you  have  hot  soda  to  sell.  If  you  run  a  newspaper 
"ad"  occasionally,  call  attention  to  your  hot  drinks. 
Make  use  of  your  window,  displaying  therein  signs 
printed  from  stencils,  or  if  you  are  handy  with  a 
brush,  paint  them  on  cardboard.  Make  your  signs 
short  and  to  the  point.  The  following  suggestions 
may  help  you :  "Hot  Soda — Hot  as  it  ought  to  be ; 
sweet  as  you  like  it."  "Hot  Soda — Clam  Bouillon, 
strengthens  weak  stomachs."  "Hot  Soda — Makes 
you  forget  this  cold  weather."     "Hot  Soda — Hot 


Lemonade  will  cure  your  cold."  "Hot  Soda — Beef 
Tea  will  make  you  strong."  "Hot  Soda — Hot  Gin- 
ger for  the  stomach's  sake."  "Hot  Soda — Served 
as  it  ought  to  be."  "Hot  Soda — Clam  Bouillon 
makes  good  red  blood."  "Hot  Soda — Beef  tea 
makes  real  muscle."  When  an  idea  suggests  itself 
to  you  write  it  down,  and  you  will  find  that  in  a 
short  time  you  will  have  a  collection  of  good  trade- 
catching  phrases  that  can  be  used  to  good  advantage 
in  arresting  the  attention  of  passers-by. 

Hot  soda,  like  cold  soda,  is  mostly  "catch  trade." 
People,  as  a  rule,  do  not  start  out  with  the  intention 
of  getting  "a  soda;"  and  you  muSt  have  something 
to  "put  them  in  the  notion."  When  you  get  them 
to  your  fountain  once,  take  advantage  of  the  oppor- 
tunity. Serve  a  rich,  palatable  beverage.  Be  courte- 
ous and  genial;  give  them  that  "at  home"  feeling; 
serve  your  drinks  so  as  to  please  the  most  fastidious, 
and,  as  a  reward  for  your  efforts,  they  will  become 
regular  customers.  Don't  be  stingy  with  your 
syrups  and  cream.  This  mistake  is  made  by  a  good 
many  dispensers  of  hot  soda.  It  is  false  economy 
— "Penny  wise  and  pound  foolish."  By  saving  a 
half  cent  on  your  beverage,  you  will  lose  dollars  by 
driving  people  away  from  your  fountain. 

Comfortable  chairs  are  useful  adjuncts  to  the  hot 
soda  business.  Even  though  in  a  hurry,  many 
people  like  to  sit  while  partaking  of  your  daintily 
served  hot  drinks,  and  will  appreciate  your  efforts 
for  their  comfort.  Serve  crackers  or  dainty  little 
biscuits  on  a  neat  dish  or  tray — not  one,  but  several. 
Clam  bouillon,  beef  tea,  or  chocolate,  served  with 
crackers,  makes  quite  a  tempting  little  lunch,  and 
people  thus  tempted  soon  find  that  their  day  is  not 
complete  without  a  "hot  soda"  on  their  way  home 
from  work  or  from  an  evening's  stroll. — The  Soda 
Fountain.  

LIGHT  VERSUS  DARK  CIGARS. 

The  campaign  of  education  inaugurated  by  To- 
bacco some  eighteen  months  ago  to  dissipate  the 
senseless  prejudice  entertained  by  the  great  mass  of 
smokers  that  dark-colored  cigars  were  necessarily 
strong,  and  that  light-colored  cigars  were  milder 
and  sweeter,  has  borne  splendid  fruit,  and  has  proved 
of  almost  incalculable  advantage  to  every  branch  of 
the  trade. 

It  was  a  campaign  founded  on  reason  and  com- 
mon sense,  and  it  set  in  motion  forces  for  the  real 
enlightenment  of  the  smoker.  It  was  taken  up  by 
the  trade  and  secular  press  in  all  parts  of  the  world, 
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and  results  already  accomplished  have  been  most 
far-reaching. 

The  color  of  the  outer  wrapper  has  practically 
nothing  to  do  with  its  strength  or  mildness.  Con- 
trary to  the  belief  so  long  entertained  by  a  multi- 
tude of  smokers,  the  color  of  the  wrapper  does  not 
afford  the  slightest  indication  as  to  the  color  of  the 
filler  tobacco  inside  the  cigar.  The  cigarmakers 
receive  a  certain  number  of  wrappers  and  a  certain 
quantity  of  filler  tobacco,  which  are  made  into 
cigars  without  the  slightest  thought  as  to  combin- 
ing light  filler  with  light  wrapper  or  dark  filler  with 
dark  wrapper. 

When  the  cigars  have  been  finished  and  it  is  im- 
possible to  determine  which  contain  the  dark  and 
which  the  light  or  medium  colored  filler,  they  are  as- 
sorted according  to  the  shade  of  the  wrappers,  mere- 
ly that  they  may  present  a  uniform  appearance  in 
the  box.  It  may  be,  and  often  is,  the  case  that  the 
darkest  filler  is  beneath  the  lightest  wrapper,  and 
the  lightest  filler  beneath  the  darkest  wrapper. 

Furthermore,  the  light-colored  tobacco  in  the  best 
cigar  leaf  is  light  because  it  is  plucked  when  im- 
perfectly ripened,  and  is  not  fully  cured  in  the  sub- 
sequent processes  of  sweating  fermentation.  As  a 
result  the  light-colored  cigar  leaf  is  lacking  the  high 
quality  and  aroma  of  the  matured,  fully  ripened, 
and  cured  dark  tobacco.  In  a  majority  of  cases  the 
light-colored  leaf  is  acrid  and  bitter  to  the  taste. 

Dark  cigars  are  almost  invariably  sweeter,  finer 
flavored,  more  aromatic,  and  more  wholesome  than 
the  pale,  bilious-colored  cigars,  so  that  the  man  who 
selects  a  dark  cigar  gets  the  best  value  for  his  money. 
— Tobacco. 


VfUP^T  "BLENDED"  WHISKY  IS  IN  FACT. 
Adulteration  is  perhaps  never  so  fraudulent,  so 
flagrant,  and  so  outrageous  as  in  the  preparation  of 
much  of  the  poison  sold  as  "table  whiskies."  Many 
a  death  of  "heart  failure"  is  the  destructive  work  of 
rectified  whisky,  made  of  neutral  spirits,  colored, 
doctored,  "blended"  by  means  of  certain  villainous 
compounds.  A  barrel  of  neutral  spirits  is  as  "new" 
a  century  after  distillation  as  it  is  the  day  it  comes 
from  the  worm.  To  make  this  stuff  a  merchantable 
article,  its  blenders  age  it  with  drugs,  color  it  with 
caramel,  smooth  it  with  God  knows  what,  bead  it 
with  poison,  and  in  fifteen  minutes,  out  of  forty 
gallons   of  neutral   spirits  that   a   respectable   dog 


would  not  drink,  they  will  make  you  a  barrel  of  fine 
table  whisky  fifteen  years  old,  Bourbon  or  rye,  and 
any  brand  you  please! 

Over  80  per  cent  of  the  whisky  drunk  in  the 
United  States  is  this  villainous  stuff.  The  concern 
having,  perhaps,  the  most  popular  brand  in  all 
America,  and  that  sells  more  "fine  table  whisky" 
than  any  other  single  establishment,  has  no  distillery 
at  all.  It  merely  doctors  neutral  spirits  to  look  and 
taste  like  fine  old  whisky  of  any  age  or  brand  you 
may  fancy.  That  is  what  ails  the  American  stom- 
achs and  what  has  destroyed  the  American  nerves. 

The  making  of  real  whisky  is  a  process  and  an  art. 
The  best  Kentucky  article  is  distilled  from  a  mash 
composed  of  60  per  cent  corn,  30  per  cent  rye,  and 
10  per  cent  barley  malt.  When  this  mixture  is 
exactly  ripe  a  liquid  called  "singlings"  is  later  dis- 
tilled again.  The  product  is  whisky,  double  dis- 
tilled.    This  is  "straight." 

The  rich  straw  color  comes  from  the  char  of  the 
barrel,  and  purity  comes  from  the  evaporation 
through  the  pores  of  the  staves  of  the  impurities  of 
the  new  whisky. 

At  least  three  years  must  pass  before  it  is  fit  to 
drink,  but  it  is  as  good  as  it  can  get  to  be  in  eight 
years.  A  barrel  containing  forty-four  gallons  of 
straight  whisky  is  reduced  to  thirty-five  gallons  by 
the  process  of  evaporation  at  the  end  of  ten  years, 
if  it  be  properly  stored  and  carefully  watched.  This 
is  real  whisky — straight  goods  without  headache — 
the  pure  article ! 

But  the  Mercer  county  man  expressed  it  all  in  the 
admonition :  "One  drink  is  enough :  two  are  too 
many :  three  are  not  half  enough."  That  is  to  say, 
good  whisky  is  an  excellent  servant  and  the  hardest 
of  taskmasters,  and  that  was  what  Solomon  talked 
about. 

We  have  arrived  at  a  stage  of  public  opinion  that 
demands  and  will  have  pure  food  and  pure  drink. 
Whisky  that  is  bottled  in  bond  is  the  only  safe 
thing  to  drink  if  a  man  must  drink  whisky.  The 
green  stamp  of  the  government  on  the  com,  and 
around  the  neck  of  the  bottle,  is  guarantee  of  the 
article,  for  the  penalty  of  refilling  emptied  packages 
makes  the  operation  exceedingly  hazardous,  and  it 
will  become  almost  impossible  when  government  in- 
spection goes  into  full  effect,  as  it  will  the  first  of 
January.  Under  the  new  law  "blended"  goods  can 
be  sold,  but  they  must  be  labeled  a  blend, — "Savoy- 
ard" in  the  Kentucky  State  Journal. 
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LETTERS. 


HE  WAS  ALMOST  "A  DEAD  ONE." 
\o  the  Editors : 
I  think  I  deserve  the  prize.    I  am  quite  sure  that 
)ur  department  of  curios  has  not  previously  con- 
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tained  such  a  specimen  as  I  am  sending  you.    Read 
it  and  see  if  you  do  not  agree  with  me. 

C.  A.  POTTERFIELD. 

Charleston,  W.  Va. 


HAVE  OTHER  DRUGGISTS  SEEN  THIS  AGENT? 

To  the  Editors : 

I  am  sending  you  a  long  order  which  is  self-ex- 
planatory. The  agent  of  the  "Metropolitan  News 
Company,"  Broadway  and  Great  Jones  Street,  New 
York  City,  said  to  have  branches  also  in  Chicago, 
St.  Louis,  Denver,  San  Francisco,  and  Montreal — 
the  agent  of  this  concern,  I  say,  took  my  order  for 
a  large  number  of  popular  magazines  and  received 
my  check  in  payment  thereof.  One  copy  of  each 
periodical  was  to  be  paid  for  by  a  regpalar  subscrip- 
tion for  three  months  in  advance,  but  the  other 
copies,   ranging   from   two   to   twelve   in   number, 


were  to  be  paid  for  as  sold,  and  if  unsold  were  to  be 
returned  at  the  end  of  each  month  at  the  expense  of 
the  company. 

Now  since  giving  this  initial  order,  and  paying 
in  advance  for  the  quarterly  subscriptions  to  40  or 
more  magazines,  I  have  heard  nothing  further  from 
the  transaction.  I  have  received  no  magazines,  and 
the  letters  which  I  have  written  to  the  Chicago  and 
New  York  offices  of  the  Metropolitan  News  Com- 
pany have  been  returned. 

I  think  that  I  have  been  stuck  all  right,  but  I 
thought  I  would  write  you  so  that  you  might  warn 
others. 

E.  N.  French  &  Co. 

Bemidji,  Minn. 

[Note  by  the  Editors. — We  addressed  a  letter  to  the 
Metropolitan  News  Co.,  asking  it  to  appear  in  its  own  defense 
in  our  columns,  but  no  reply  had  been  received  up  to  the  time 
of  our  going-to  press.] 


AN  ERRONEOUS  STATEMENT  REGARDING  THE 

NEW  YORK  COLLEGE  OF  PHARMACY 

CORRECTED. 

To  the  Editors: 

I  have  greatly  enjoyed  reading  the  October  num- 
ber of  the  Bulletin.  The  leading  editorial,  de- 
voted to  the  defense  of  education,  is  one  of  the  best 
that  I  have  ever  read. 

With  the  good  there  is  some  bad.  On  page  408 
you  speak  of  a  protest  against  the  "three"  schools  of 
pharmacy  in  New  York  State  which  are  members 
of  the  Conference  for  not  complying  with  the  rules 
in  regard  .to  hours,  and  you  say  that  they  are  to 
raise  their  requirements  to  900  hours  next  year, 
1000  the  following  year,  and  1100,  etc.  The  New 
York  College  is  not  going  to  make  any  change 
whatever,  as  it  now  gives  the  1100  hours  in  full. 
As  soon  as  it  was  known  last  winter  that  we  had 
made  a  mistake  in  this  matter,  we  corrected  it  by 
special  action  of  the  faculty  and  board  of  trustees. 
We  made  the  figure  1148  hours,  so  as  to  allow  for 
vacations  and  other  interruptions.  This  is  entirely 
aside  from  the  practical  experience  requirement.  If 
a  man  has  not  a  position  in  a  pharmacy  on  three 
days  of  the  week,  we  require  him  to  perform  200 
extra  hours  of  laboratory  work  in  the  college,  in 
addition  to  the  1148  required  of  all  students.  I 
made  this  statement  at  the  Section  on  Education  and 
Legislation,  and  again  at  the  Conference.  You 
should  either  correct  your  statement  that  our  hours 
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are  deficient,  or  the  one  that  we  are  going  to  in- 
crease them,  as  we  shall  make  no  further  increase. 
Sincerely  yours, 

H.  H.  RusBY, 

Dean  New  York  College  of  Pharmacy. 
New  York  City. 


BUSINESS  HINTS. 


THE  NEW  SPELLING. 

To  the  Editors: 

I  observe  that  your  President  Roosevelt  has  lent 
his  powerful  aid  to  spelling  reform  in  the  United 
States.  It  may  interest  you  to  know  that  we  have 
individuals  within  the  Dominion  of  Canada  who 


rnrloAJ^  ~^^^W 


spell  phonetically  without  any  effort  whatsoever.  I 
am  enclosing  you  as  proof  of  my  point  a  customer's 
order  which  was  received  not  long  ago  by  a  phar- 
macist in  Prince  Edward  Island.  Experienced  drug- 
gists will  have  no  difficulty  in  realizing  that  oxide 
of  zinc  was  the  article  required, 

G.    W.    MiNGAY. 

Bathurst,  N.  B. 


FROM  THE   PRESIDENT   OF  THE  MICHIGAN 
PHARMACEUTICAL  ASSOCIATION. 

To  the  Editors: 

I  am  very  glad  to  accommodate  the  Bulletin 
as  I  consider  it  the  best  of  all  the  papers  that  come 
to  my  desk.  J.  L.  Wallace. 

Kalamazoo,  Mich. 


To  the  Editors : 

I  get  more  enjoyment  out  of  this  journal  than 
any  I  have  ever  taken,  and  feel  that  I  cannot  get 
along  without  it.  G.  C.  Boyd. 

Wickliffe,  Ky. 

*      *      * 
To  the  Editors: 

Cannot  get  along  without  it.  Wish  you  could 
make  it  a  weekly  publication. 

W.  A.  Blaesser,  Ph.G. 

Cherokee,  Iowa. 


The  Methods  of  an  Australian  Chemist. — 

The  Bulletin  was  very  much  pleased  last  month  to  receive 
a  visit  from  Mr.  P.  W.  Merfield,  a  successful  pharmacist  in 
Melbourne,  Australia.  Mr.  Merfield  is  making  a  tour  of  the 
world.  He  left  Melbourne  early  in  the  year,  proceeded  through 
the  Suez  Canal,  up  through  the  various  cities  and  countries 
of  Eurbpe,  spent  considerable  time  in  the  United  Kingdom, 
and  is  finally  passing  through  the  United  States  on  his  way 
home  the  other  way  around  the  globe.  He  pleased  the  editors 
of  the  Bulletin  very  much  by  the  hearty  praise  which  he 
gave  the  journal. 

Mr.  Merfield,  unlike  many  British  and  colonial  "chemists," 
has  determined  to  adopt  the  more  aggressive  business  policies 
which  have  crept  into  the  practice  of  pharmacy  during  recent 
years,  and  which  are  probably  seen  in  their  more  aggressive 
form  in  America.  Already,  indeed,  he  has  become  quite  an 
advertiser  and  he  showed  us  a  number  of  very  novel  and 
catchy  labels,  circulars,  and  the  like  which  he  had  gotten  out 
during  the  last  two  or  three  years.    He  has  promised  to  send 
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US  a  number  of  them  for  mention  and  reproduction  in  the 
Bulletin.  Meanwhile  he  left  with  us  the  prescription  en- 
velope which  is  shown  in  the  accompanying  engraving. 

It  is  necessary  to  say  that  in  Australia  it  is  the  custom 
to  return  the  prescription  to  the  patient.  In  that  country  the 
patient  is  held  to  be  the  owner  of  the  prescription,  quite 
unlike  the  condition  of  things  which  exists  in  this  country. 
Instead  of  handing  the  prescription  back  to  the  customer  in 
the  ordinary  way,  Mr.  Merfield  devised  this  envelope  for  its 
preservation.  The  lap  of  the  envelope,  not  seen  in  the  en- 
graving,.  bears  Mr.  Merfield's  card  in  a  very  neatly  embossed 
form.  The  envelope  is  made  of  a  high  grade  quality  of  heavy 
gray  paper.  It  is  2^^  by  6J4  inches  in  size,  and  is  considerably 
reduced  in  dimensions  in  our  cut. 

Mr.  Merfield  is  a  young  man  of  perhaps  30  or  35  years, 
and  is  an  excellent  type  of  the  educated  and  resourceful  Aus- 
tralian— the  type  that  has  made  the  Australian  government 
one  of  the  most  liberal  and  successful  in  the  world.  It  need 
scarcely  be  said  that  Mr.  Merfield  is  using  his  eyes  and  his 
ears  most  successfully  throughout  his  travels,  and  in  the 
United  States  he  is  thoroughly  inspecting  all  of  the  large 
manufacturing  laboratories  and  retail  stores  throughout  the 
greater  cities  of  the  country.  When  he  left  us  he  was  bound 
for  Chicago,  where  he  expected  to  have  a  conference  with 
Mr.  Cooban  on  the  subject  of  making  and  advertising  drug- 
gists' specialties. 
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IVoting  Scheme  to  Develop  the  December  Business. — 

lis  article  will  be  devoted  to  the  description  of  a  plan 
jorated  last  year  by  Minor  E.  Keyes,  the  well-known  De- 
troit druggist  at  the  corner  of  Joseph  Campau  Avenue  and 
Fort  Street.  In  passing  it  may  be  said  that  Mr.  Keyes  has,  at 
one  time  and  another,  conceived  many  clever  and  successful 
ideas  for  the  expansion  of  his  business.  This  particular 
scheme  was  planned  for  the  purpose  of  increasing  Mr.  Keyes's 
business  during  last  December,  and  particularly  to  develop  his 
holiday  trade.  The  idea  is  outlined  pretty  thoroughly  in  the 
following  circular,  greatly  reduced  in  size : 
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VOTE  FOR  YOUR 
FAVORI T  ES 


FOR  THE  QIRLS. 

We  are  goiDf;  to  give  away,  absolutt-ly  free,  three  dolls,  to  the  three 
girls  that  ^et  the  greatest  number  of  votes.  Of  course,  the  dolls  are 
not  all  alike;  the  girl  that  gets  the  largest  number  of  votes  will  get 
the  best  doll. 

FOR  THE  BOYS. 

Right  here  is  the  chance  to  get  three  pairs  of  fine  skates,  for  as 
many  boys.  It  is  a^iout  time  for  skating.  Where  is  the  boy  that 
would  not  like  a  new  pair  for  this  year's  fun  ?  All  you  will  have  to 
do  will  be  to  get  your  friends  to  vote  for  you  when  they  make  their 
purchases  at  Keyes'  Drug  Store. 

FOR  ALL 

that  do  not  succeed  in  getting  one  of  the  dolls,  or  a  pair  of  tbe  skates, 
we  will  give  a  one- pound  box  of  flne  candy.  To  get  this  will  require 
not  less  than  twenty-flve  votes.  We  want  you  all  to  get  something, 
and  think  that  with  a  little  effort  any  ooe  can  get  that  number. 


Rules  for  Voting. 

Firtt—Cnme  to  our  store  and  get  the  tickets,  write  your  name  on 
them  then  give  them  to  your  friends. 

.Second— Ke<iue«t  your  friends  to  come  here  for  all  their  drug  wants 
and  at  the  same  time  to  hand  in  one  of  your  tickets. 

r/u'rd— Every  purcha.se  amounting  to  five  cents  or  over  (except 
postage  statu i>8)  entltl*>s  the  jjerson  to  one  vote. 

Fourt/i— Solicitin^f  votes  around  the  store  is  prohibited.  Ail  votes 
obtained  in  that  way  will  be  thrown  out. 

Fifth— Th»  voting  will  continue  until  Christmas,  when  tlie  votes 
will  be  counted  and  presents  distributed. 


THE  TiiVlB  TO  VOTE 

is  now.  Polls  open  from  7  A.M.  to  10  P.M.  Start  early  and  keep  on  the 
go;  the  ones  that  do  the  most  work  will  certainly  get  the  I>olls  and 
Skates. 

Your  friends  can  all  find  what  they  want  in  this  up-to-date  Drug 
Store,  where  Quality  is  the  first  consideration,  and  prices  are  always 
reasonable. 

Drugs.  Sick-rooni  Supplies,  Rubber  Gooda  of  all  kinds.  Toilet  Articles, 

Perftimes.  Patent  Medicines,  Cigam.  Cigarettes,  Tobaccos,  Pipes, 

School  Supplies,   Confectionery,   Stationery  ond  Fancy 

Papeteries,    and  many  other  article*. 

One  thing  that  we  want  all  to  keep  in  mind,  that  this  is  the  place  to 
get  Prescriptions  prepared.  You  always  get  just  what  the  doctor  or- 
ders, and  no  guesswork  aJtxmt  it  either.  Registered  Graduates  of  Phar- 
macy are  always  in  charge  and  fill  all  prescriptions.  Our  prices  are 
also  reasonable  in  this  department. 

Some  of  Our  Specialties. 

Dermolea,  to  keep  the  skin  soft  and  smooth,  -  -  26c 

K.  dt  C.  Laxative  Pills,  will  cure  liver  ills,       ...  15c 
Minor's  Cough  Elixir,  touches  the  spot;  good  for  old  and 

young,  ......--  25c 

Com  Eradicator,  for  foot  comfort,       ....  10c 

Cold  Knockers,  a  laxative  cold  tablet;  we  guarantee  them,  15c. 

Dr.  Blair's  Worm  Powders,  safe,  sure,  and  eflfective,     -  -  25c 


MINOR    E.  KEYES, 

DRuaaisT, 

204  Jos.  Campau  Ave. 

Phones,  East  606,  East  60.  Cor.  Fort  St  East. 

PAY  GAS  BILLS  HERE-EXPRESS  MONEY  ORDERS. 


The  foregoing  circular  was  distributed  in  every  possible 
way.  •  Boys  were  sent  to  the  various  grammar  schools  in  the 
vicinity  to  hand  copies  out  to  the  children  during  recess.  A 
door-to-door  distribution  was  also  made,  and  the  circulars 
were  wrapped  up  in  packages  leaving  the  counter.  The  voting 
began  on  the  first  of  December  and  continued  until  Christmas. 
During  the  last  week  of  the  voting  contest,  the  various  prizes 
were  displayed  in  one  of  the  store  windows,  and  they  were  so 
desirable  in  character  as  greatly  to  increase  the  covetousness 
of  the  little  contestants.  Children  thronged  the  sidewalk  in 
front  of  the  window  during  the  last  week  to  look  upon  the 
dolls  and  skates  and  other  things  that  they  were  so  anxious 
to  win. 

The  voting  cards  were  2  by  3J^  inches  in  size,  and  are 
shown  in  the  following  reproduction : 


VOTE  FOR  ME! 

By  buying  your  Candies,  Perfumes,  Toilet 
A^rticles,  Brushes,  Patent  Medicines,  Drugs, 
Prescriptions,  Cigars,  Pipes,  Stationery,  and 
anything  you  can  get  in  the  Best  Little  Drug 
Store  in  the  City,  known  as  MINOR  E.  KEYES, 
204  Jos.  Camoau  Ave.,  g»r.  Fort  Street  East. 


This  plan  had  a  wonderful  effect  upon  the  December  busi- 
ness in  the  Keyes  phannacy.  The  showing  was  way  ahead  of 
anything  in  previous  years. 

A  Cigar  Window  Display, — 

We  are  indebted  to  O.  F.  Hittenmark,  of  Pomeroy,  Iowa, 
for  the  accompanying  picture  of  a  cigar  window.  Mr.  Hit- 
tenmark writes  as  follows :    "You  will  notice  that  the  window 


is  devoted  to  the  exploitation  of  a  well-known  brand  of 
cigars.  The  central  column  was  made  of  one  length  of  8-inch 
stove-pipe,  covered  with  green  ingrain  paper.  The  base  and 
cap   of  the    column   were   sawed   out   of   one-   and   two-inch 
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boards  and  were  painted  white  with  alabastine.  The  two 
arches  were  constructed  of  full  boxes  of  the  cigars  fastened 
on  the  back  with  slats.  The  remainder  of  the  window  ex- 
plains itself.  The  several  placards  were  of  course  contributed 
by  the  manufacturers  themselves." 

Advertising  a  Cold  Cure. — 

November  is  the  time  when  druggists  begin  to  think  about 
selling  their  cough  and  cold  preparations.  Here  is  the  text 
for  a  little  package  card  which  explains  itself: 


A  Delicate  Throat 


Probably  you  haven't  had  any 
trouble  for  several  months,  but 
you  may  have  now. 

Cool  nights  and  snappy  morn- 
ings may  bring  unpleasant  re- 
minders of  a  delicate  throat. 

If  you  grow  hoarse  without 
any  apparent  reason,  if  an  ugly 
little  hack  arises,  you  need 

Syrup  of  White  Pine 
and  Tar 

at  once. 

It  soothes  and  heals. 

Best  of  all,  it  prevents  those 
severe  spasms  of  coughing 
which  are  so  likely  to  produce 
soreness  of  the  lungs. 

Price  25  Cents 

FLHRMANN'S  PHARMACY, 

E.  Capitol  and  Eighth  Street 


Hirschy,  the  druggist  in  Kewanee,  Illinois,  recently  used 
the  following  newspaper  announcement: 


In  the  Clutches  of 
The  Grippe 

This  remarkably  warm  winter 
has  made  the  IvaGrippe  especially 
dangerous.  The  disease  has  many 
in  its  clutches  and  will  claim  many 
more.     Don't  be  one  of  them. 

Sio  Laxative  Cold  Cure 

will  shake  off  any  case  of  La  Grippe 
and  cure  a  cold,  "its  forerunner," 
in  24  hours. 

Contains  no  quinine  and  there- 
fore leaves  no  bad  after  effects. 

25  Cents  a  box— a  small  sum  to 
pay  for  a  guardian  of  your  health. 

Hirschy 

Druggist 


One  Way  of  Making  Collections. — 

There  is  always  more  than  one  way  of  doing  a  thing. 
J.  P.  Brashear,  of  Fort  Worth,  Texas,  has  discovered  a  new 
method  of  making  collections.  When  he  has  sent  out  two  or 
three  bills,  and  his  customers  are  a  little  slow  in  paying,  he 
finally  sends  out  another  bill  and  encloses  with  it  the  follow- 
ing verses : 

HELPl 

Friends,  one  and  all. 

Both  large  and  small, 
With  you   I'm  strongly  pleading. 

Your  little  aid, 

With  others  paid, 
Would  foot  up  all  I'm  needing. 

Hence,  here  I  plead. 

Some  cash  I  need 
To  keep  my  business  going. 

And  should  you  fail 

To  heed  this  wail, 
I  can't  pay  what  I'm  owing. 

Beyond  a  date 

They  will  not  wait. 
Hence  this  is  where  I'm  standing:  , 

Without  your  aid,  ; 

I'm  much  afraid  "' 

I  will  not  make  the  landing. 

A  Druggist's  Almanac. — 

R.  p.  Hanlon,  a  successful  pharmacist  in  Wellington,  New 
Zealand,  gets  out  an  almanac  of  his  own  every  year.  As 
we  write  we  have  before  us  the  production  of  1905.  The 
almanac  is  4^4  by  6  inches  in  size  and  is  printed  on  a  very 
good  quality  of  coated  white  paper.  Of  the  24  inside  pages,  13 
are  devoted  to  an  illustrated  description  of  the  various  coun- 
tries comprising  the  British  Empire.  The  almanac  proper 
takes  up  four  pages  only,  and  a  very  unique  feature  is  the 
statement,  opposite  references  to  every  succeeding  day  in  the 
year,  of  an  historic  event  which  occurred  on  that  day  during 
some  previous  year.  Two  pages  of  the  almanac  are  given 
up  to  a  brief  description  of  the  uses  of  a  few  of  the  more 
important  family  medicines,  and  the  text  proper  of  the  book- 
let closes  with  an  interesting  four-page  article  devoted  to  the 
conditions  as  they  existed  in  the  British  Empire  100  years 
ago,  in  1806.  Only  the  four  cover  pages  of  the  almanac  are 
devoted  to  Mr.  Hanlon's  advertising.  On  these  particular 
mention  is  made  of  "Hanlon's  Headache  Wafers"  and  "Han- 
lon's Massage  Cream." 

A  Specimen  of  Honolulu  Advertising. —    - 

One  of  the  largest  and  most  successful  drug  firms  in  the 
Hawaiian    Islands    is    the    Honolulu    Drug    Co.,    located   in 
Honolulu  at  926  Fort  Street.    This  firm  is  an  aggressive  adver- 
tiser.    We  have  before  us  as  we  write  a  steamer  time  card 
which  was  gotten  out  some  time  ago.    It  is  of  a  size  suitable] 
for  slipping  into  the  vest  pocket,  and  the  information  which  itj 
contains  is  quite  sure  to  make  people  keep  it  on  hand.     InJ 
addition  to  the  steamer  schedules,  three  pages  of  the  little' 
booklet  are   devoted  to   the  fire-alarm   signals  of  Honolulu.  I 
Only  two  of  the  eight  pages  are  given  up  to  advertising.    On 
these  brief  references  are  made  to  several  of  the  specialties  of 
the  Honolulu  Drug  Co.    The  time  card  is  very  neatly  printed 
and  gotten  up. 
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Hot  Soda  Formulas  from  Dr.  Alpers's  Fountain. — 

Some  time  ago  W.  E.  Beall,  in  charge  of  the  soda  fountain 
in  the  New  York  pharmacy  of  Dr.  W.  C.  Alpers,  contributed 
the  following  formulas  for  hot  soda  syrups  to  the  American 
Druggist: 

ROT    CHOCOLATE. 

Powdered   chocolate 1   lb. 

Condensed  milk 2   lbs. 

Sugar    54   lb. 

Thin  out  to  the  proper  consistency  with  hot  water  and  serve  from  a 
pitcher  in  the  proportion  of  2  ounces  to  an  8-ounce  cup;  top  with 
ed  cream. 

COFFEE  SYRUP. 

Java    coffee j^  lb. 

Mocha     coffee J^  lb. 

Boiling   water 4   pints. 

Make  by  hot  percolation,  passing  the  menstruum  through  the  marc 
several  times.  Enough  sugar  should  be  dissolved  in  the  percolate  to 
make  a  syrup  of  the  desired  consistency.  The  addition  of  about  1 
ounce  of  table  salt  to  each  gallon  of  water  will  be  found  an  effective 
means  of  extracting  the  flavor. 

TOMATO    BOUIIXOir. 

Canned    tomatoes 1    quart. 

Extract  of  beef 8  oz. 

Worcestershire  sauce ^  oz. 

Red   pepper 3   grains. 

Celery    8    grains. 

Salt    3   grains. 

Tomato  catsup 1   quart. 

The  tomatoes  should  be  cooked  and  the  liquor  strained  and 
mixed  with  the  other  ingredients.  The  catsup  serves  to 
thicken  and  give  an  aromatic  and  tangy  tone. 

The  Two  Oxides  of  Mercury. — 

The  editor  of  Drugs  and  Sundries  thus  writes  about  the 
two  oxides  of  mercury: 

The  question  has  been  asked  in  regard  to  the  two  forms 
of  mercuric  oxide  recognized  by  the  Pharmacopoeia:  "If  they 
are  exactly  identical  except  as  to  the  degree  of  fineness,  why 
should  there  be  any  difference  at  all?"  To  which  out  of  the 
plentitude  of  our  wisdom  and  our  experience  years  agone  in 
trying  by  dint  of  sweat  of  our  brow  to  abolish  this  difference 
by  a  trituratory  exercise  performed  on  the  red  variety,  we 
answer:  None  whatever,  but  there  is.  The  yellow  variety 
was  introduced  into  pharmacy  by  oculists,  who  had  found 
that  eye  ointments  prepared  with  the  old  style  of  "red 
precipitate"  acted  as  mechanical  irritants,  on  account  of  the 
fact  that  the  crystalline  scales  of  this  form  of  oxide  were 
never  sufficiently  reduced  in  size,  by  trituration,  and  that  the 
resulting  ointment  was  invariably  "specky."  The  specks  left 
by  an  ultra-conscientious  pharmacist  might  be  invisible  to  the 
eye,  but  although  unseen,  they  would  be  felt. 

If  any  one  doubts  the  propriety  of  introducing  the  yellow 
variety,  which  is  naturally  amorphous,  a  few  hours'  exercise 
in  trying  to  match  the  color  of  a  good  sample  of  the  yellow 
by  scrubbing  a  sample  of  the  red  scaly  form  in  "a  mortar  will 
reduce  the  doubt  to  a  nonentity. 

In  view  of  the  above  facts,  it  might  be  thought  that  the 
red  form  should  be  discarded  entirely  in  favor  of  the  yellow, 
but  there  is  a  chemical  difference  between  the  two  forms, 
and  they  do  not  act  alike  with  reagents;  hence,  even  if  the 
difference  is  due  merely  to  the  form  of  aggregation,  they 
cannot  be  considered  as  identical. 


Cataplasm  of  Kaolin. — 

Herbert  L.  Flack,  in  a  thesis  presented  to  the  Philadelphia 
College  of  Pharmacy,  said  he  had  obtained  a  number  of 
samples  of  kaolin  from  reliable  sources  and  made  them  into 
cataplasm  of  kaolin  by  the  U.  S.  P.  (8th  revision)  formula, 
to  determine  if  it  could  be  relied  upon,  without  modification, 
for  all  commercial  grades  of  kaolin.  He  concluded  that  dif- 
ferent samples  of  kaolin  possess  different  absorbent  properties, 
and  that  this  quality  of  kaolin  makes  it  imperative  that  some 
modification,  as  to  the  amount  of  glycerin  to  be  used  in  the 
formula,  should  be  allowed.  This  result  is  further  verified 
by  similar  statements  from  two  large  manufacturers  of  these 
preparations. 

He  also  stated  that  the  preparation  should  be  kept  warm 
and  occasionally  stirred  during  at  least  four  hours ;  otherwise 
a  slow  effervescence  occurs  in  many  samples,  which  renders 
the  product  unfit  to  dispense  in  tight  containers.  The  sug- 
gested heating  brings  about  a  reaction,  with  small  amount 
of  carbonates  which  may  be  present,  and  prevents  further 
trouble.  He  also  recommended  the  addition  of  about  5  per 
cent  more  of  glycerin  to  the  U.  S.  P.  formula  as  being  more 
generally  satisfactory. 

A  Few  Specialties  for  the  Druggist's  Own  Label.— 

"L.  M."  contributes  a  number  of  formulas  to  a  recent 
issue  of  Merck's  Report,  from  which  the  following  are  bor- 
rowed : 

KLECTSIC   BENZIN. 

(For  cleaning  clothes.) 

White  Castile  soap 1  drachm. 

Alcohol .J4   fluidounce. 

Glycerin     1  fluidounce. 

Ammonia    water 1  fluidounce. 

Sulph.     ether 1  fluidounce. 

Water   to  make  16  fluidounces. 

Dissolve  the  soap  in  the  water,  then  add  remaining  ingredients. 
Then  take  a  4-ounce  wide-mouth  bottle,  add  3  drachms  of  the  above 
solution,  and  then  add  benzin,  little  by  little,  shaking  well  after  each 
addition  until  the  bottle  is  full.  The  finished  product  will  be  a  thick, 
white  cream. 

HONEY,    MULLEIN,    AND   TAR    COUGH    SYKUP. 

Horehound    herb 1  ounce. 

Mullein     leaves 1  ounce. 

Sanguinaria   root 1%  drachms. 

Water    2  pints. 

Syr.    tar 2  fluidounces. 

Honey    4  fluidounces. 

Sugar    15^    pounds. 

Syrup    to  make  54  gallon. 

Make  an  infusion  of  the  horehound  and  mullein  with  the  water,  cool, 
strain;  then  dissolve  sugar  by  agitation  in  the  infusion,  add  remaining 
ingredients  and  sufficient  syrup  to  make  H  gallon. 

Put  up  in  3-ounce  bottles,  label,  and  wrap.  Sell  for  25 
cents. 

SPRING   TONIC. 

Potass,    iodide 240   grains. 

Fid.   Ext.   poke  root H  fluidounce. 

Fid.    Ext.    burdock 1  fluidounce. 

Fid.    Ext.   prickly   ash 1  fluidounce. 

Fid.  Ext.  gentian  comp 1}^  fluidounces. 

Simp,   syrup 4  fluidounces. 

Sherry  wine .to  make  16  fluidounces. 

Dose:     One  to  two  teaspoonfuls  3  times  a  day. 

Put  up  in  12-ounce  panel  bottles,  label,  and  carton.  Sell 
for  $1.00. 

YELLOW    HAMMER   BUTTER   COLOR. 

Orange    aniline    (soluble  in   oil) 1   drachm. 

Cottonseed   oil 20  fluidounces. 

Dissolve  the  aniline  in  the  oil  on  a  water-bath. 

Use  one  teaspoonful  to  ten  gallons  of  cream.  Put  up  in 
4-ounce  French  square  bottles,  label,  and  wrap.  Sell  for  25 
cents. 
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THE  DRUGGIST'S  SPECIALTIES 

In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (3)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 

Absorbent  Powder;  Roup  Cure. 

Ellis  wants  a  formula  for  a  powder  which  destroys  body 
odors  caused  by  perspiration,  and  also  a  liquid  cure  for  roup 
in  chickens. 

We  do  not  know  the  composition  of  the  powder  you  refer 
to.  There  seems  to  be  a  small  amount  of  zinc  oxide  mixed 
with  starch  and  talcum. 

Here  is  a  formula  you  can  use  as  a  starter,  working  some- 
thing out  of  it: 

Salicylic    acid 3  parts. 

Corn-starch    10  parts. 

Talcum     87  parts. 

All  should  be  in  very  fine  powder  and  thoroughly  mixed. 
You  might  try  adding  10  parts  of  c.  p.  oxide  of  zinc.  Perfume 
the  product  if  desired. 

As  to  the  roup  cure,  we  have  consulted  a  number  of  veter- 
inary and  poultry  books  and  talked  with  several  chicken 
fanciers,  and  the  substance  of  all  the  information  we  can  get 
is  to  kill  the  chicken  and  bum  it.  We  reproduce  the  following 
from  "Veterinary  Counter  Practice,"  published  by  the  Chem- 
ist and  Druggist  of  London : 

"Various  affections  of  the  respiratory  organs  go  by  this 
name  (roup).  The  most  prominent  symptoms  are  those  of 
an  aggravated  catarrh,  shown  by  sneezing  and  gasping,  with  a 
discharge  from  the  eyes  and  nostrils  sometimes  so  bad  as  to 
close  these  entirely.  If  neglected  the  disease  speedily  ends  in 
death.  It  is  very  contagious,  and  therefore  the  sufferer 
should  be  promptly  isolated  and  disinfectants  used.  The  bird 
must  be  kept  warm  and  dry,  and  a  dose  of  castor  oil  given; 
the  nose  and  eyes  should  be  well  sponged,  and  syringed  with  a 
solution  of  liq.  sodas  chlor.,  1-2,  and  if  the  nostrils  are  plugged 
with  the  discharge  this  solution  ought  to  be  injected  into 
these,  the  mouth  and  throat  likewise  receiving  the  same  treat- 
ment. 

"Inhalations  are  found  successful  in  many  cases,  but  un- 
less birds  are  particularly  valuable  for  stock  purposes,  'it  is 
almost  certain  to  be  cheaper  to  destroy  every  affected  one. 
The  following  is  the  composition  of  a  favorite,  and  it  is  to  be 
put  into  a  w.  m.  bottle  and  the  sufferer's  head  held  over  it 
in  such  a  manner  as  to  compel  him  to  inhale  the  fumes : 

Acid    carbolic 2    drachms. 

Ammonia  carb.    (in    fragments) 1    ounce. 

Terebeni  • 1    drachm. 

"The  patient  should  be  held  up  by  the  heels  for  a  few 
minutes  night  and  morning,  before  the  inhalation,   as  a   lot 


of  fluid  will  escape  from  the  mouth  and  nostrils  and  afford  the 
medicaments  much  better  access  to  the  diphtheritic  membranes, 
or  roupous,  to  be  more  exact.  As  a  matter  of  fact,  the  mem- 
branes may  remain  in  a  catarrhal  condition  for  some  time  and 
recover,  or  go  on  to  a  croupous  or  diphtheritic  state." 

One  chicken  man  told  us  that  there  were  two  or  three 
remedies  on  the  market,  but  in  his  experience  he  had  found 
it  cheaper  to  kill  and  burn  the  chicken  than  "monkey  with  it." 

Another  one  says  it  is  a  disease  similar  to  la  grippe,  and 
what  would  be  good  for  that  would  answer  for  roup,  but 
unless  it  was  a  show  bird  he  would  kill  it  quickly,  as  the  dis- 
ease spreads  so  rapidly.  ^ 

Eczema  and  Piles. 

L.  R.  G.  wants  a  formula  for  a  good  eczema  remedy,  and 
also  one  for  piles. 

Some  time  ago  the  following  was  contributed  to  the 
Bulletin  by  G.  D.  Reid,  of  Toronto.  Mr.  Reid  stated  that 
he  had  sold  it  with  good  success  for  several  years. 

ECZEMA  REMEDY. 

Ichthyol 1   drachm. 

Salicylic  acid 5  grains. 

Boric   acid 20   grains. 

ParaflRn    20    grains. 

Vaselin    1   ounce. 

To  be  applied  at  bedtime. 

You  will  also  find  in  this  department  for  May,  1906,  a 
formula  vouched  for  by  Mr.  Melling  of  England.  The  com- 
pound resorcin  ointment  of  the  National  Formulary  is  also  a 
good  one. 

PILE  REMEDY. 

If  you  will  refer  to  back  numbers  of  the  Bulletin  many 
formulas  for  pile  remedies  will  be  found.  Here  is  an  oint- 
ment that  has  given  good  results: 

Powdered  galls 20  grains. 

Powdered   opium 5    grains. 

Oil  of  tar 15  drops. 

Petrolatum    1  ounce. 

Mix.     Apply  at  night,  first  bathing  the  parts  with  warm  water. 


Massage  Cream. 

L.  R.  G.  sends  in  the  following  formula  for  a  massage 
cream  which  differs  materially  from  anything  that  has  been 
published.  We  have  not  the  time  to  try  it.  If  any  of  our  read- 
ers who  are  interested  will  make  a  test  we  will  be  glad  to 
hear  results. 

Powdered    borax 2  ounces. 

Powdered   boric  acid 3  ounces. 

Witch    hazel 3  ounces. 

Powdered    alum 3  ounces. 

Milk 1   gallon. 

Carbolic   acid 1    drachm. 

Red  color 1  drachm. 

Rub  the  powders  togethec^  until  free  from  lumps,  add  to  the  milk, 
together  with  the  witch  hazel,  carbolic  acid,  and  color;  mix  thoroughly, 
place  all  in  a  suitable  vessel,  and  heat  over  a  low  fire  until  the  milk  is 
curdled  (do  not  scald  or  boil) ;  transfer  to  a  cheese-cloth  strainer  and 
allow  to  drain  for  several  hours,  and  then  add  the  perfume.  It  some- 
times requires  more  than  three  ounces  of  alum  to  separate  all  the  casein. 

RED   COLOR. 

Carmine   20  grains. 

Ammonia    water q.  s. 

Distilled  water enough  to  make  1  fluidounce. 

PERFUME. 

Oil  of  bitter  almonds 10  drops. 

Oil  of  rose   5  drops. 

Oil   of   rose  geranium 30  drops. 
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10             Talcum  Powder;  Cream  of  Roses.  To  Clean  and  Polish  a  Hardwood  Floor. 

I      C.  F.  H.  wants  a  formula  for  a  talcum  powder  to  be  made  J.  W.  C.  wants  to  clean  and  repolish  a  maple  floor  and  keep 

in  very  large  quantities  and  perfumed  with  rose  or  violet ;  also  it  in  good  condition. 

ia  cream  of  roses  and  almonds  that  will  not  be  greasy  or  Spread  paraffin  oil  on  the  floor,  let  it  stand  for  an  hour 

'sticky.  or  more  to  soften,  the  dirt,  then  wash  with  soap  and  warm 

I      The  first  and  most  important  consideration  is  the  quality  water  and  wipe  dry. 

jof  the  talc  or  French  chalk.  There  are  various  grades,  and  Next  rub  on  a  mixture  of  paraffin  oil  and  turpentine— one- 
only  the  finest  must  be  used — soft,  white,  and  absolutely  free  third  turpentine  and  two-thirds  oil.  Polish  with  soft,  old 
from  grit.  It  would  pay  to  wash  it  with  dilute  hydrochloric  flannel.  Let  it  rest  an  hour  or  two,  and  then  polish  with 
acid  as  directed  for  purified  talcum  in  the  National  Formulary.  soft,  old  linen. 

A  good  formula  was  published  on  page  323,  August,  1906,  If  the  surface  is  very  dull,  dirty,  and  scratched,  then,  in- 
which  is  well  proportioned,  and  can  be  multiplied  to  any  ex-  stead  of  washing  with  soap  and  water,  add  more  oil  and 
tent.  The  principal  expense  in  a  talcum  powder  is  the  per-  sprinkle  powdered  rottenstone  over  the  floor.  Rub  gently  and 
fume.  This  must  of  course  be  governed  by  the  selling  price.  regularly,  first  with  a  circular  motion  and  then  with  the 
Orris  root,  or  a  tincture  of  orris  made  by  macerating  two  grain  of  the  wood.  When  the  surface  is  smooth  and  bright, 
ounces  of  powdered  orris  in  one  pint  of  alcohol  for  seven  wipe  off  the  rottenstone  and  finish  as  you  would  after  wash- 
days, may  be  used  to  help  out  a  violet  extract.  ing  with  soap  and  water. 

For  a  rose  talcum  use  rose  in  place  of  the  violet.    Schim-  This  method  can  be  used  on  any  kind  of  hard  wood,  and 

mel  &  Co.   (Fritzsche  Bros.)   are  making  an  artificial  oil  of  the  result  will  repay  the  trouble.    A  hardwood  floor  that  has 

rose  at  about  half  the  cost  of  the  natural  product  that  will  been  once  polished  requires  constant  care  to  keep  it  in  good 

answer  the  purpose.  condition,  just  as  much  as  any  other  piece  of  furniture.    The 

The  second  part  of  your  query  is  a  little  ambiguous,  but  application  of  paraffin  oil  and  turpentine  as  directed  above, 

we  presume  you   want   something  made  from   almonds  and  once  or  twice  a  month,  will  keep  it  looking  bright, 

perfumed  with  rose.     You  will  find  a  formula  in  this  depart-  If  it  becomes  necessary  to  remove  the  old  varnish,  the  fol- 

ment  for  July,  1905,  and  also  some  suggestions  on  the  formula  lowing  will  be  found  effectual.: 
to  "Van  W."  in  the  December  issue.    You  will  find  in  the  May 

■'  PAINT   AND   VARNISH    REMOVER. 

issue,   1906,   under   the   name  of     Hazoma   Cream,"   a  good  .                                                           inn       » 

,  »  o  Acetone     400  parts. 

formula,  and  on  page  323,  August,  1906,  under  the  head  of  Wood  alcohol 400  parts. 

"Pansy  Cream,"  another  type  of  cream.     A  mixture  of  rose  BenzSe  \\\\\\'::::::::::::;:'.".'.V.V.V.^75  ?arts. 

and  bitter  almonds  can  be  used  as  a  perfume  and  any  fanciful  Mix,  apply  to  the  8urface,Met  stand  a  few  minutes,  and  scrape  with 

name  applied.    By  looking  over  back  numbers  of  the  Bulletin  »  scraper. 

innumerable  formulas  for  every  imaginable  combination  may 

be  discovered.  Petroleum  Emulsion. 

F.  W.  J.  wants  a  formula  for  a  petroleum  emulsion. 

He  Wants  Assistance.  There   is  a  good  one  in  the  National  Formulary  which 

should  be  used.     Every  druggist  should  have  a  copy  of  the 

L.  E.  M.  writes :    "I  used  one  of  the  formulas  taken  from  i^gt  edition  of  this  work.    It  now  has  the  same  status  as  the 

the  Bulletin  for  a  tooth-wash  as  follows:    Powdered  Castile  Pharmacopoeia,  being  recognized  in  the  new  national  food  and 

soap,  glycerin,  alcohol,  water,  oil  of  gaultheria,  oil  of  cassia,  ^jj-ug  law  as  a  standard, 

thymol,  menthol,  and  resorcin,  colored  with  carmine.     I  let  jhe  n.  F.  gives  the  following: 
this  stand  24  hours  and  then  filtered  it.    After  standing  two 

days  a  white  precipitate  formed.    I  again  filtered  it,  and  I  now  Oi/o/^Tmonds,  expressed!!! !'.!.."!!7jl  ounces! 

find  that  further  precipitation  has  taken  place.    Please  tell  me  PowS  ?rlg?canth: ! ! ". ! ! ! '. '. ! ! ". ! ! '. '. !  3?o  g^ins! 

how  I  can  prevent  the  precipitation,  .  Syrup,  U.  S.  P 3  fluidounces. 

<7t     ,  J  ,  ,   ,,  Tincture  of  orange  peel 230  minims. 

1  also  made  a  gargle  as  follows  :  Water a  sufficient  quantity. 

Sodium  salicylate 2   drachms.  Melt  the  petroleum  and  mix  it  thoroughly  with  the  almond  oil.     Mix 

Peppermint  water 6  fluidounces.  the   acacia   and   tragacanth    in   a   capacious   mortar   with   4J^   ounces   ot 

water,    and   add   the  oil    mixture   gradually,   triturating  -rapidly   until   a 

"Aft«    it.-       ^      J  1       t                   ^\.     •.  ^           J       J      tin     .  smooth  emulsion  is  formed.     To   this  add   the   syrup  and  tincture  and 

After  this  stood  for  four  months  it  turned  red.     What  was  |™{;  wTter  to  make  32  ounces  and  mix  well. 

the  cause?"  Dose,  4  fluidrachms. 

You  do  not  give  the  quantities  in  your  tooth-wash  formula,  Htn  is  another  from  Fenner : 
so  we  are  unable  to  make  up  some  of  it  and  look  for  the 

trouble,  but  the  precipitation  probably  comes  from  the  soap.  S£sed'mnk.'?.?r.'!'!!l!!!!!!!!!!!!!!3  ouS 

Examine  the  precipitate  and  see  what  it  is.    Try  the  formula  Syrup   3  ounces. 

,  ,  ,         ,  ,f       Tf  Cinnamon    water 4  ounces. 

again,  using  pure  soap  that  you  have  powdered  yourself.     If  Lime   water 4  ounces. 

this  does  not  remedy  the  trouble  send  us  the  complete  formula  j^^j,  jj^^  ^,51  ^j^h  condensed  milk  in  a  mortar  and  add,  first,  the  lime 

and  we  will  try  and  overcome  it.  water,    then   the   cinnamon   water,    and   lastly   the   syrup,   rubbing   well 

e    ,     .             ,         ..              J.               J  .1.  together  to  form  an  emulsion. 

solutions  of  sodium  salicylate  darken  on  standing,  and  the 

trouble  is  due  to  slight  impurities  or  decomposition  products.  If  desired,  64  grains  each  of  calcium  and  sodium  hypo- 

The  action  of  the  light  probably  has  something  to  do  with  it.  phosphites  to  the  pint  may  be  added. 
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Tooth  Powder;  Mouth-wash. 

H.  T.  says :  "In  your  columns  I  have  noticed  some  very 
good  recipes  for  tooth-washes.  Will  yxDu  be  good  enough 
to  let  me  have  a  formula  for  tooth  powder  to  run  in  con- 
junction with  a  wash,  also  a  mouth-wash? 

You  will  find  -in  this  department  for  May,  1906,  a  very 
good  formula  contributed  by  Mr.  Melling  of  England.  Sev- 
eral other  good  formulas  will  be  found  in  recent  back  num- 
bers of  the  Bulletin. 

We  are  not  familiar  with  the  mouth-wash  referred  to, 
but  under  the  head  of  "antiseptic  solution"  in  this  department 
for  May,  1905,  will  be  found  a  formula  that  will  make  a 
most  excellent  mouth-wash. 


Green  Color  for  a  Lotion. 

B.  D.  puts  out  a  hand  lotion  which  he  colors  green,  but 
aniline  greens  which  he  has  been  using  are  not  satisfactory, 
fading  and  becoming  cloudy  on  standing. 

We  would  suggest  that  he  try  chlorophyl,  a  vegetable 
green  obtained  from  grass,  spinach,  etc.  It  is  a  permanent 
green  and  will  be  much  more  satisfactory  than  the  aniline 
greens.  Chlorophyl  can  be  obtained  of  your  jobber  or  he 
can  get  it  for  you.  It  is  prepared  so  as  to  be  soluble  in  alco- 
hol, water,  or  fats,  by  various  processes.  Be  sure  and  get  the 
water-soluble  product. 


Laxative  Syrup. 
L.  G.  D.  wants  formula  for  an  active  laxative  or  cathartic. 
There  have  been  several  good  formulas  published  in  the  Bul- 
letin during  the  last  few  years.  In  this  department  for-  Au- 
gust, 1906,  a  particularly  good  one  will  be  found — "laxative 
syrup,  concentrated."  This  was  sent  in  by  an  Australian  friend 
who  spoke  very  highly  of  it,  both  as  to  its  effectiveness  and  as 
a  seller.  We  think  it  will  prove  just  what  you  want.  The 
quantities  given  are  for  one  drachm,  but  they  can  be  multi- 
plied to  any  extent. 


QUERIES. 


Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers ;  and  (4) 
names  and  addresses  must  be  affixed  to  all   communications. 

Questions  Regarding  the  New  "Food  and  Drugs  Act." 

X.  X. — Of  course  you  understand  that  you  are  not  under 
the  jurisdiction  of  the  "Food  and  Drugs  Act,"  as  the  new 
national  law  is  officially  called,  unless  you  have  occasion  to 
deliver  goods  across  the  border  into  another  State.  If  you  do 
send  many  prescriptions  or  remedies  into  adjoining  States, 
it  would  be  better  for  you  to  state  the  content  of  alcohol  than 
to  try  to  avoid  the  use  of  alcohol  and  substitute  for  it  some 
preservative.  In  the  great  majority  of  instances  it  would  be 
impossible  to  do  without  alcohol  in  the  preparation  of  me- 
dicinal agents.     Acting,  as  you  do,  in  the  dual  role  of  pre- 


scriber  and  dispenser,  you  have  absolute   control  over  your, 
prescriptions,   but  we   repeat   that  it  would  not  be  wise  to 
endeavor  to  avoid  the  use  of  alcoholic  products.    What  objec 
tion  can  you  have  to  placing  the  content  of  alcohol  on  th 
label?   Of  course,  in  delivering  a  prescription  within  your  owni 
State,  you  can  ignore  the  act  entirely.  | 

*        *        * 

J.  V.  R.  writes  as  follows :  "Would  a  retail  druggist  sell- 
ing a  medical  specialty  direct  to  a  consumer,  a  resident  of  a 
State  outside  his  own,  be  amenable  to  the  provisions  of  the 
national  food  and  drugs  act?" 

Not  if  he  sold  it  to  such  a  consumer  in  his  own  store.  But 
if  he  delivered  it  to  the  consumer  across  the  border  into! 
another  State,  or  shipped  it  to  him,  he  would  place  himself 
under  the  jurisdiction  of  the  act. 


Pharmaceutical  Arithmetic. 

X.  X. — There  are  two  good  books  on  pharmaceutical  arith- 
metic: "A  Course  of  Pharmaceutical  Arithmetic,"  by  J.  W. 
Sturmer,  published  by  the  author  himself  in  La  Fayette,  Indi- 
ana, and  "The  Arithmetic  of  Pharmacy,"  by  A.  B.  Stevens, 
published  by  Merck  &  Co.,  New  York  City. 


List  of  the  State  Board  Secretaries  of  the  Country. 

T.  A.  B. — The  secretaries  of  the  various  State  boards  of 
pharmacy  are  as   follows: 

Alabama— E.  P.  Gait,  Selma. 

Arizona — A.  G.  Hulett,  Phoenix. 

Arkansas — J.  G.  Dowdy,  Little  Rock. 

California — Chas.  B.  Whilden,  Alameda. 

Colorado — W.  L.  Shockey,  Cripple  Creek. 

Connecticut — A.  L.  Dickinson,  Box  82,  Danbury. 

Delaware — Oscar  C.  Draper,  Wilmington. 

District  of  Columbia — S.  L.  Hilton,  Washington. 

Florida — E.  Berger,  Tampa. 

Georgia — G.  F.  Payne,  Atlanta. 

Idaho — L.  W.   Smith,  Boise. 

Illinois — F.   C.  Dodds,   Springfield. 

Indiana — T.  A.  Otto.   Columbus. 

Iowa — C.  W.  Phillips,  Des  Moines. 

Kansas — W.  E.   Sheriff,  Ellsworth. 

Kentucky — J.  W.  Gayle,  Frankfort. 

Louisiana — F.  C.  Godbold,   Brunswick. 

Maryland — Ephraim  Bacon,  Roland  Park. 

Massachusetts — Wm.  F.  Sawyer,  Boston. 

Michigan — Sid  A.   Erwin,  Battle  Creek. 

Minnesota — C.  J.  Moos,  Bank  of  Commerce  Building,  Minneapolis. 

Mississippi — S.  L.  Caine,  Columbus. 

Missouri — P.  L.  Hess,  Kansas  City. 

Montana — Alfred  Whitworth,  Deer  Lodge. 

Nebraska — D.  J.  Fink,  Holdredge. 

Nevada — F.  J.  Steinmetz,  Carson  City. 

New  Hampshire — G.   F.  Underbill,  Concord. 

New  Jersey — H.  A.  Jordan,  Bridgetown. 

New  York  (Eastern)— J.  Weinstein,  115  W.  Sixty-eighth  Street,  New 
York. 

New  York  (Middle)— W.  L.  Bradt,  Eagle  and  Howard  Streets, 
Albany,  N.  Y. 

New  York  (Western) — G.  Reiman,  405  Genesee,  Buffalo. 

North  Carolina — F.  W.  Hancock,  Oxford. 

North  Dakota — W.  S.  Parker,  Lisbon. 

New  Mexico — A.  J.  Fischer,  Santa  Fe. 

Ohio — W.  R.  Ogier,  Columbus. 

Oklahoma— F.   B.   Lillie,  Guthrie. 

Oregon — Miss  Kittie  W.  Harbord,  Salem. 

Pennsylvania — C.  T.  George,  Harrisburg. 

Rhode  Island — H.  A.   Pearce,   Providence. 

South  Carolina — F.  M.  Smith,  Charleston. 

South  Dakota— E.  C.  Bent,  Dell  Rapids. 

Tennessee — I.  B.  Clark,  Nashville. 

Utah— C.  H.  McCoy,  Salt  Lake  City. 

Vermont — J.   G.   Bellrose,   Burlington. 

Virginia — T.  A.  Miller,   Richmond.  ' 

Washington — P.  Jensen,  Tacoma. 

West  Virginia — Alfred  Walker,  Sutton. 

Wisconsin — H.   G.   Ruenzel,   Milwaukee. 

Wyoming — Griff  H.  Maghee,  Rawlins. 
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Regarding  Tincture  of  Vanilla. 
.  G.,  of  Louisiana,  writes  as  follows :  "Owing  to  the 
iure  food  law  we  are  compelled  to  abandon  our  old  formula 
51  vanillin,  coumarin,  etc.,  and  make  an  extract  from  the 
)ean.  Now  my  trpuble  lies  in  the  fact  that,  due  to  the  gum 
extracted  by  the  water,  it  is  next  to  impossible  to  get  the 
extract  to  filter  in  a  reasonable  time.  As  I  have  to  make  50 
gallons  at  once  to  fill  orders  I  cannot  afford  the  time.  I 
3se  8  pounds  of  beans,  4  gallons  of  alcohol,  and  6  gallons  of 
vater  to  every  10  gallons  of  product.  I  have  discovered  that 
f  I  make  a  75-per-cent  alcohol  menstruum,  the  product  fil- 
ers rapidly,  but  it  makes  the  cost  too  high ;  the  trade  won't 
)ay  the  increased  price,  being  used  to  cheap  extracts.  Now 
f  you  could  give  me  a  working  formula  for  vanilla  bean  ex- 
ract,  and  a  remedy  to  help  the  filtration,  I  shall  appreciate 
t  very  much." 

We  suggest  that  you  modify  your  formula  as  follows : 

Vanilla  beans 8   pounds. 

Alcohol    4  gallons. 

Water  IV^  gallons. 

Extract  the  beans  with  this  menstruum,  filter,  and  add  4%  gallons  of 

prater. 

This  makes  an  extract  of  double  strength,  which  can  be 
subsequently  diluted  to  the  required  standard. 
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Syrup  of  Ferric  Hypophosphite. 

A.  B.  R.  writes  as  follows:  "In  preparing  syrup  of  ferric 
hypophosphite  according  to  the  new  National  Formulary  I 
ind  it  impossible  to  dissolve  the  ferric  hypophosphite  in  the 
orange-flower  water  with  the  aid  of  the  potassium  citrate  as 
directed.  I  therefore  appeal  to  you  to  suggest  a  more 
practical  method  of  preparing  this  syrup,  without  deviating 
from  the  official  strength." 

We  think  you  will  have  no  difficulty  if  you  will  prepare 
the  proper  amount  of  the  moist  ferric  hypophosphite  accord- 
ing to  the  formula  printed  on  page  55  of  the  new  edition 
of  the  National  Formulary. 

With  respect  to  your  other  question,  let  me  say  that  we 
cannot  undertake  to  interpret  the  poison  laws  of  New  York 
State,  nor  have  we  the  several  statutes  at  our  command. 
We  suggest  that  you  write  for  information  to  the  secretary 
of  the  State  Board  of  Pharmacy — Walter  L.  Bradt,  Eagle 
and  Howard  Streets,  Albany,  N.  Y.  The  enforcement  of  the 
pharmacy  law  rests  in  the  hands  of  the  board  of  pharmacy, 
and  it  is  therefore  the  attitude  of  the  board  with  reference 
to  the  law  which  concerns  the  druggist. 


Exterminating  Ants. 
In  this  department  of  the  Bulletin  last  month  a  pitiful 
plea  for  assistance  was  issued  on  behalf  of  "S.  C.  W."  Some 
of  his  customers  were  overrun  with  ants  (not  aunts),  and 
he  had  been  unable  to  render  them  any  practical  assistance. 
This  cry  from  the  wilderness  has  received  just  two  replies.  W. 
B.  remarks  that  he  has  found  a  small  pinch  of  tartar  emetic 
to  be  very  effective  when  placed  on  the  shelves  where  the  red 
ants  "most  do  congregate,"  or  when  put  in  the  floor  cracks 
where  the  enemy  gains  entrance  to  the  house.  Another  reader 
wrote  that  he  had  an  infallible  ant  exterminator,  but  he  was 
indisposed  to  give  the  formula  for  publication.  We  should 
judge  from  the  limited  number  of  responses  that  American 
druggists  are  not  experts  on  the  ant  proposition. 


A   Troublesome  Prescription. 
J.  J.  D.  submits  the  following  prescription: 

Strychnine  sulphate 1   grain. 

Quinine  sulphate 2   drachms. 

Iron  citrate i   drachm. 

Tincture  of  ginger.. 4  drachms. 

*  Resin  of  podophyllum 2  grains. 

Glycerin    i   ounce. 

Alcohol,  enough  to  make 4  ounces. 

Make  solution,  and  direct  a  teaspoonful  given  in  water  after  each 
meal. 

J.  J.  D.  wants  to  know  how  this  prescription  can  be  dis- 
pensed in  the  form  of  a  clear  solution.  The  physician  ex- 
pects it  to  be  so  compounded. 

As  a  matter  of  fact,  however,  such  a  result  is  impossible. 
Using  alcohol  as  the  diluent,  the  ferric  citrate  and  a  portion 
of  the  alkaloidal  salts  are  insoluble.  If  water  were  to  be 
employed  in  place  of  the  alcohol,  a  still  greater  portion  of  the 
alkaloidal  salts  would  be  insoluble,  and  so  also  would  be  the 
resin  of  podophyllum  and  the  tincture  of  ginger.  In  using 
either  diluent  too  many  changes  would  have  to  be  made  in 
the  prescription  in  order  to  obtain  a  clear  solution — and  by 
the  time  these  changes  had  been  made  the  therapeutic  end 
desired  by  the  prescriber  would  in  all  likelihood  be  defeated. 


Compound  Elixir  of  Pepsin. 

M.  H.  S. — ^This  elixir  of  the  National  Formulary,  also 
known  as  "compound  digestive  elixir,"  will  serve  your  pur- 
pose.   It  is  typical  of  a  number  of  products  on  the  market : 


Metric. 

Pepsin    (U.   S.   P.) lo      Gm. 

Pancreatin  (U.  S.  P.) 1      Gm. 

Diastase     i      Gm. 

Lactic  acid  (U.  S.  P.) 0.5  Gm. 

Hydrochloric  acid  (U.  S.  P.) 1      Cc. 

Glycerin     260      Cc. 

Water 125      Cc. 

Tincture  of  cudbear  (N.  F.) 15      Cc. 

Purified  talc  (U.  S.  P.) 16      Gm. 


Aromatic  elixir  (U.  S.  P.)  a  sufficient 
quantity    to    make 1000 


Cc. 


Apothecaries'. 
150  grains. 
15  grains. 

15  grains. 
8  grains. 

16  minims. 

8  fluidounces. 
4  fluidounces. 
i  fluidounce. 
i  troy  ounce. 

32  fluidounces. 


Mix  the  acids  with  the  glycerin  and  water;  add  the  pepsin,  pancreatin, 
and  diastase  to  this  mixture,  and  macerate  with  occasional  shaking, 
until  solution  is  apparently  effected.  Then  add  the  tincture  of  cudbear 
and  enough  aromatic  elixir  to  make  1000  Cc.  (or  32  fluidounces).  In- 
corporate the  purified  talc  thoroughly  with  the  mixture,  and  filter. 

Average  dose:    8  Cc.   (2  fluidrachms). 

Note. — The  best  commercial  variety  of  diastase,  capable  of  converting 
the  largest  amount  of  starch  into  dextrin  and  glucose,  should  be  used 
for  this  preparation. 

Some  Assistance  Desired. 

T.  F.  J.  Costin,  a  reader  of  the  Bulletin  in  Boonah, 
Queensland,  Australia,  writes  as  follows: 

Will  you  oblige  me  by  asking  through  your  columns  for  formulas  for 
the  following  troubles  so  common  in  agricultural  districts:  (1)  Corn 
(maize)  fever,  which  is  set  up  when  husking  the  grain;  (2)  a  disease 
in  cattle  in  the  form  of  fever  and  scours,  caused  by  eating  moldy  or 
bad  maize;  (3)  for  "blown"  in  cattle,  caused  by  eating  too  much  green 
feed.  The  trocar  has  been  used  a  good  deal,  but  I  would  like  something 
for  internal  administration. 

Can  any  readers  of  the  Bulletin  render  assistance  to  l^r. 
Costin  ? 

Frosting  Glass. 
F.  P.  Drug  Co. — Here  are  two  methods: 

1.  Rub  the  glass  over  with  a  little  bag  of  muslin  filled  with  fine  sand, 
powdered  glass,  or  grindstone  grit  and  water.  Some  sand  may  be 
placed  directly  on  the  glass.  ,  ..,.-!•  -j 

2.  Clean  the  glass  thoroughly  and  moisten  with  hydrofluoric  acid. 
When  frosted  enough  wash  thoroughly. 
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Rice  Starch  Versus  Rice  Powder. 
F.  H.  S. — There  is  just  the  same  difference  between  rice 
powder  and  rice  starch  as  there  is  between  potatoes  and 
potato  starch.  Both  vegetables  are  for  the  most  part  com- 
posed of  starch,  but  they  also  contain  other  substances. 
There  is  a  content  of  78  per  cent  of  starch  in  rice,  the  re- 
mainder of  the  vegetable  being  made  up  of  14  per  cent  of 
water,  7  per  cent  of  nitrogenous  substance,  J^  per  cent  of 
fat,  and  J^^  per  cent  of  ash.  Potatoes  contain  82  per  cent  of 
starch — a  still  larger  percentage  than  rice.  Rice  or  potato 
starch,  then,  is  distinguished  from  the  vegetables  themselves 
as  representing  the  starch  in  separate  or  purified  form,  apart 
from  the  other  ingredients  also .  found  in  the  vegetables. 


"Turkish  Rhubarb." 
E.  C. — "Turkish  rhubarb"  is  now  a  misnomer.  All  genuine 
rhubarb  used  in  this  country  is  Chinese  rhubarb  in  the  sense 
that  it  is  produced  in  northwestern  China  or  the  region  near 
it.  Formerly,  as  the  result  of  treaty  arrangements,  the  choicest 
of  the  Chinese  product  was  exported  through  Russia  r 
Turkey,  and  this  was  called  "Russian  rhubarb"  or  "Turkish 
rhubarb"  as  the  case  may  be.  The  exportations  are  now  made 
direct  from  China,  and  Turkish  rhubarb  has  ceased  to  be. 
As  will  be  seen  from  this  explanation,  however,  there  never 
was  a  "Turkish  rhubarb"  in  the  sense  of  representing  a  drug 
grown  on  Turkish  soil. 

Removing  Ink  Stains. 
McN.  Bros. — The  customary  method  of  removing  ink 
stains  is  to  use  either  sweet  or  sour  milk.  The  spot  should 
be  soaked  and  gently  rubbed.  A  fresh  stain  will  disappear 
quickly,  but  an  old  one  may  need  soaking  in  milk  for  twelve 
hours.  A  solution  of  oxalic  acid  is  sometimes  employed, 
but  it  will  often  take  out  colors. 


A  Prescription  Difficulty. 
J.  R.  Y.  sends  in  the  following  prescription  for  criticism 
saying   that   a   precipitate    invariably   forms    and   causes   hirr, 
trouble : 

Iron   lactate    64  grains. 

Potassium    chlorate 48    grains. 

Syrup  of  lemon 1%  ounces. 

Water,  enough  to  make 6  ounces. 

Dispense  the  prescription  in  the  following  manner:  Mix 
the  lactate  of  iron  with  the  U.  S.  P.  syrup  of  lemon  and  a 
portion  of  the  water.  Next  add  the  remainder  of  the  water, 
containing  the  potassium  chlorate,  and  shake.  The  prescrip- 
tion, thus  compounded,  will  be  slightly  hazy,  but  no  pre- 
cipitate will  form.  The  mixture  should  be  dispensed  in  a 
dark  colored  bottle.  Not  containing  much  alcohol,  decom- 
position will  take  place,  and  chemical  incompatibility  is  also 
probable. 

Short  Answers. 
R.  H.  B. — The  so-called  "creosote  stain"  for  shingles  is 
composed  of  crude  gas  tar  from  the  gas  works,  colored  with 
suitable  aniline  agents.  Just  what  particular  dyes  are  em- 
ployed we  are  unable  to  say,  since  these  stains  are  trade 
secrets.     You  might  experiment. 


J.  K. — "Fish  food"  is  made  of  rice-flour  paste  dried  be- 
tween hot  plates,  but  we  are  not  able  to  give  you  the  details 
of  the  process.  It  is  so  cheap  in  the  market  that  it  isn't 
worth  while  to  make  it  oneself. 


C.  D.  P. — The  subject  of  embalming  fluids  was  discussed 
by  Mr.  Cooban  in  the  adjoining  department  of  "The  Drug- 
gist's Specialties,"  on  page  304  of  the  Bulletin  for  July, 
1905. 


I 


A  Phabmact  in  New  York  State.— N.  B.  Eccleston,  proprietor  of  this  store  in  Oxford,  New  York,  moved  the  pharmacy  from  the  city  of  Bing- 
hamton  in  1898.  He  has  since  conducted  it  without  a  license  to  sell  liquors  and  has  done  without  help.  Mr.  Eccleston  has  no  soda  fountain,  nor 
does  he  keep  books  or  stationery.    His  stock  is  pretty  well  limited  to  legitimate  drug  supplies  and  sundries. 
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I  EDITORIAL. 

AVOID  SIMILAR  BLUNDERS. 
Many  pharmacists  have  assumed  an  indifferent 
itiide  toward  the  Congressional  "food  and  drugs 
act"  for  the  reason  that  it  did  not  affect  them  per- 
sonally except,  on  the  one  hand,  they  were  located 
in  the  District  of  Columbia  or  the  Territories,  or 
except,  on  the  other,  they  were  situated  near  State 
borders  where  they  might  have  occasion  to  deliver 
goods  across  the  line  into  another  State.  Manu- 
facturers, jobbers,  and  patent-medicine  proprietors 
I  have  had  their  operations  touched  at  nearly  every 
point  by  the  law,  but  retailers  have  been  inclined  to 
ignore  the  statute  as  not  being  of  direct  interest  to 
them. 

But  retailers  everywhere  should  concern  them- 
selves closely  with  the  act  if  for  no  other  reason 


than  that  it  is  likely  to  be  duplicated  in  different 
States  during,  the  next  few  years.  Already,  as  we 
pointed  out  two  months  ago,  Georgia  and  Louisiana 
have  followed  portions  of  the  law  more  or  less 
closely,  while  Massachusetts  has  enacted  a  statute 
containing  a  drug  labeling  provision  similar  to  that 
found  in  the  national  measure.  In  Greater  New 
York  the  act  has  been  incorporated  almost  bodily  as 
a  part  of  the  Sanitary  Code. 

Anticipating,  then,  that  the  State  legislatures  will 
attempt  to  follow  the  lead  of  the  National  Congress, 
the  drug  trade  should  realize  thoroughly  that  the 
national  law  has  two  features  which  are  objection- 
able and  which  should  be  avoided  in  future 
measures : 

1.  In  the  Congressional  measure  physicians'  pre- 
scriptions are  not  exempted  from  the  labeling 
clause  providing  that  medicines  of  all  kinds  must 
state  their  content  of  alcohol,  morphine,  opium, 
cocaine,  heroin,  alpha  or  beta  •  eucaine,  chloroform, 
cannabis  indica,  chloral  hydrate,  or  acetanilide — a 
list  of  substances  which  has  since  been  greatly  ex- 
tended in  the  Rules  and  Regulations  governing  the 
enforcement  of  the  act.  This  failure  to  exempt 
prescriptions  will  cause  pharmacists  in  the  District 
of  Columbia,  the  Territories,  and  the  island  posses- 
sions an  infinite  amount  of  trouble  and  annoyance, 
and  all  for  what?  Cannot  trained  and  licensed 
physicians  be  trusted  to  prescribe  proper  drugs  for 
their  patients  ?  Are  patients  themselves  better  qual- 
ified than  their  physicians  to  pass  judgment  upon 
what  they  shall  take?  When  the  physician  finds  it 
necessary  to  prescribe  a  narcotic,  is  it  wise  for  the 
patient  to  know  what  is  given  him?  Will  not  the 
possession  of  such  information  prove  his  injury 
rather  than  his  benefit?  Will  not  the  law,  then, 
have  an  effect  exactly  the  reverse  of  that  intended? 

Such  a  requirement  is  ridiculous,  and  pharmacists 
and  physicians  should  see  to  it  that  it  is  not  dupli- 
cated in  the  State  laws  that  may  be  based  upon  the 
National  statute.    

2.  The  National  act  is  also  open  to  objection  in 
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not  exempting  preparations  of  the  U.  S.  P.  and  the 
N.  F.  from  the  requirements  imposed  by  the  label- 
ing- clause.  The  purpose  of  the  clause  was  to  pre- 
vent patent  medicines,  almost  invariably  of  secret 
composition,  from  in  many  instances  masquerading 
as  harmless  when  in  fact  they  contained  large 
amounts  of  alcohol  or  dangerous  narcotics  which 
should  not  be  taken  except  with  knowledge  of  the 
facts.  But  U.  S.  P.  and  N.  F.  products  are  not  of 
secret  composition.  Everybody  knows  the  formulas. 
The  preparations  are  furthermore  used  only  by 
pharmacists  and  physicians,  and  the  public  does  not 
buy  them  for  purposes  of  self-medication. 

To  subject  U.  S.  P.  and  N.  F.  preparations  to  the 
restrictions  of  the  labeling  clause  is  therefore  en- 
tirely unnecessary,  and  if  State  acts  impose  the 
same  requirement  they  will  plunge  retailers  into  a 
host  of  troubles  and  annoyances  for,  which  there 
would  be  absolutely  no  excuse.  The  Georgia  law, 
which  we  have  already  mentioned  as  following  the 
Congressional  enactment,  fortunately  exempts  U. 
S.  P.  and  N.  F.  products  from  the  labeling  require- 
ment as  to  alcohol,  although  not  as  to  narcotics. 

To  sum  up,  then,  pharmacists  should  watch  the 
progress  of  pure  food  and  drug  legislation  in  their 
several  States  and  make  sure  that  physicians'  pre- 
scriptions on  the  one  hand,  and  U.  S.  P.  and  N.  F. 
preparations  on  the  other,  are  not  made  to  conform 
to  the  labeling  requirements  imposed  upon  patent 
and  proprietary  articles. 

*         *         * 

We  have  recently  read  copies  of  the  Congressional 
Record  containing  the  debates  on  the  food  and 
drugs  act  and  we  cannot  resist  the  feeling  that,  had 
the  drug  trade  watched  the  measure  more  closely,  it 
could  have  prevented  these  two  blunders.  It  is  true 
that  Representative  Mann,  who  was  in  charge  of 
the  bill,  proposed  an  amendment  in  the  House 
exempting  prescriptions  from  the  labeling  require- 
ment, but  it  was  apparent  from  his  remarks  that  he 
did  not  realize  the  importance  of  the  proposition; 
and  he  defended  the  amendment  with  so  little  force 
that  it  was  voted  down  after  a  discussion  of  only  a 
few  minutes.  He  introduced  another  amendment 
exempting  U.  S.  P.  and  N.  F.  products  from  the 
alcohol  requirement,  and  while  this  was  defended 
with  no  more  emphasis,  it  was  supported  by  the 
House,  only  to  be  stricken  out  afterwards  by  the 
conferees. 

Had  Representative  Mann  and  his  committee 
been  made  to  realize  the  importance  of  these  two 


exemptions,  and  had  they  been  given  a  clear  con- 
ception of  the  questions  involved,  they  could,  it 
seems  to  us,  have  so  presented  them  both  to  the 
House,  and  afterwards  to  the  Conference  Com- 
mittee, as  to  carry  them  through  to  success. 

Perhaps  this  incident  has  its  moral  for  the  phar- 
macists in  those  States  where  similar  legislation 
will  soon  be  attempted. 


THE  PHARMACIST   IS   RESPONSIBLE. 

One  of  the  discussions  at  the  recent  meeting  of 
the  American  Pharmaceutical  Association  is  of  par- 
ticular significance  at  this  time.  It  referred  to  the 
responsibility  resting  upon  the  pharmacist  for  the 
character  of  the  goods  sold  over  his  coimter.  Leo 
Eliel  brought  the  subject  forward  by  mentioning  a 
recent  experience  of  the  Indiana  Board  of  Health 
in  finding  30  or  more  specimens  of  black  antimony, 
collected  from  various  drug  stores  throughout  the 
State,  to  consist  chiefly  of  impurities :  one  speci- 
men contained  no  antimony  at  all. 

Who,  asked  Mr.  Eliel,  is  legally  responsible  for 
this  condition  of  things?  What  protection  have 
we  got  against  the  jobber  or  the  manufacturer  who 
sells  us  such  impure  goods? 

Some  rather  harsh  things  were  said  about  the 
jobber,  and  several  speakers  thought  the  officers  of 
the  law  should  proceed  against  him  instead  of  the 
retailer  in  all  such  cases.  Professor  Hallberg 
wanted  to  have  a  resolution  passed  expressing  this 
view  of  the  situation,  but  Dr.  W.  C.  Alpers  declared 
that  in  law  the  druggist  is  held  responsible  for  his 
goods,  no  matter  where  he  may  purchase  them. 
This  view  was  confirmed  by  Prof.  F.  J.  Wulling, 
who  cited  several  court  decisions  to  prove  the  point. 

That  this  is  correct  there  can  be  no  doubt.  In 
law  the  pharmacist  is  deemed  a  man  trained  to  con- 
serve the  public  health  so  far  as  it  rests  in  his  hands. 
For  this  reason  a  certain  measure  of  competency  is 
demanded  of  him.  He  is  permitted  to  practice  his 
calling  only  after  he  has  satisfied  the  state,  by  exam- 
ination or  otherwise,  that  he  is  capable  of  doing  so 
with  safety  to  the  public.  In  four  States  and  Terri- 
tories he  is  made  now  to  have  a  thorough  course  of 
training  in  a  college  of  pharmacy  in  order  that  he 
may  adequately  satisfy  the  requirements  imposed 
by  the  public  interest  and  welfare.  Under  the  cir- 
cumstances he  is  expected  to  know  the  character  of 
his  goods,  and  to  assure  himself  of  their  quality  by 
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examination  or  otherwise;  and  the  law  holds  him 
responsible. 

To  be  sure,  the  national  food  and  drugs  act 
excuses  the  retailers  of  drugs,  foods,  and  liquors 
from  responsibility  if  they  can  produce  guaranties 
from  manufacturer  or  jobber,  but  this  can  in  the 
nature  of  things  apply  only  to  "original  and  un- 
broken packages."  Furthermore,  it  does  not  affect 
the  many  preparations  which  are  the  product  of  the 
pharmacist's  own  manufacture. 

In  the  discussion  at  Indianapolis,  D.  F.  Jones,  of 
Watertown,  South  Dakota,  a  pharmacist  who  be- 
lieves in  making  his  educational  training  serve  the 
purposes  for  which  it  was  intended,  asserted  that 
he  had  solved  the  problem  of  getting  pure  supplies 
by  making  the  jobber  understand  in  no  uncertain 
way  that  he  must  receive  such  goods  and  no  other. 
He  said  that  he  examined  most  of  his  purchases, 
and  he  created  some  amusement  when  he  declared 
that  it  was  his  custom,  finding  a  package  of  some 
article  to  be  of  improper  character,  "to  send  it  back 
to  the  jobber  in  the  most  expensive  way  I  can 
devise,  usually  by  express."  This  practice  had  made 
the  jobbers  understand  that  he  would  have  nothing 
but  pure  goods,  and  now  he  is  rarely  given  any- 
thing else.    . 

There  is  no  doubt  that  this  is  a  question  upon 
which  more  and  more  emphasis  will  be  placed  in 
the  future.  We  are  plainly  entering  upon  an  era 
of  pure  food  and  drug  inspection.  Congress  has 
recently  enacted  a  rigid  law.  Many  of  the  States 
will  follow  the  lead  and  pass  similar  measures  dur- 
ing the  next  few  years.  Dr.  Darlington,  Health 
Commissioner  of  New  York,  has  declared  his  pur- 
pose of  purifying  the  drug  market  of  the  city,  and 
has  also  arbitrarily  adopted  the  food  and  drugs  act 
as  a  part  of  the  city's  sanitary  code.  The  New 
York  Board  of  Pharmacy  is  doing  more  and  more 
work  in  the  examination  of  dnig  supplies.  The 
Indiana  and  other  boards  of  health  have  recently 
been  active.  Every  new  edition  of  the  Pharma- 
copoeia adopts  standards  for  an  increasing  number 
of  articles.     And  so  it  goes. 

This  movement  need  develop  no  fear  in  the  breast 
of  the  well-trained  pharmacist,  but  incidentally  it 
provides  an  answer  to  those  who  believe  and  declare 
that  there  is  no  longer  any  need  for  technical  edu- 
cation in  pharmacy.  That  this  need  is  bound  to 
be  greater  in  the  future  than  it  has  ever  been  in 
the  past  cannot  be  doubted. 


DR.  WALL  AND  HIS  OPPONENTS. 

One  of  the  exceedingly  interesting  developments 
of  the  last  few  months  has  been  the  sudden  and 
somewhat  startling  emergence  of  Dr.  Otto  A.  Wall 
from  a  life  of  scholarly  seclusion  into  the  arena  of 
controversial  debate.  Arrayed  in  armor  and  helmet, 
and  astride  a  spirited  charger,  the  Doctor  has  gal- 
loped up  and  down  the  field  and  hurled  his  lance 
with  great  force  and  considerable  skill  at  every  one 
who  has  dared  appear  in  defense. 

It  is  the  adoption  of  the  one-year  high-school 
requirement  in  several  States,  and  its  threatened 
adoption  in  others,  which  has  provoked  the  Doctor's 
ire.  He  first  appeared  at  the  Indianapolis  meeting 
of  the  A.  Ph.  A.,  and  his  unexpected  attack  on  that 
occasion  created  some  surprise  not  unmixed  with 
consternation.  Demosthenes  hurling  his  Philippics 
against  the  Macedonian  king  about  to  invade 
Greece;  Cicero  exposing  and  arraigning  the  con- 
spiracy of  Catiline — neither  was  more  vigorous  in 
denunciation  than  this  modern  orator.  The  iniquity 
of  the  high-school  requirement,  the  folly  of  consid- 
ering pharmacy  anything  but  a  trade,  the  senseless- 
ness and  selfishness  of  pharmaceutical  legislation  in 
general,  were  all  set  forth  with  blistering  sarcasm. 

But  the  Doctor  lost  the  day.  The  one-year  re- 
quirement had  already  been  established  in  several 
States,  and  both  the  A.  Ph.  A.  and  the  Conference 
of  Pharmaceutical  Faculties  adopted  it  by  majorities 
which  left  no  doubt  of  the  general  realization  of  its 
need.  The  most  the  Doctor  and  his  colleagues  could 
do  was  to  effect  a  compromise  exempting  boys  from 
certain  States  of  the  Southwest  from  the  application 
of  the  requirement  in  colleges  belonging  to  the  Con- 
ference— States  which  the  Doctor  had  declared  not 
to  possess  high-school  advantages.  Piqued  by  his 
failure  to  accomplish  more,  and  determined  not  to 
die  so  easily,  the  Doctor  has  since  carried  on  the 
fight  in  the  pharmaceutical  press. 

In  at  least  four  journals  the  battle  has  waged 
hotly,  and  onlookers  ranged  along  the  side  lines 
have  been  treated  to  a  spectacle  far  more  enraptur- 
ing than  a  modern  football  game  or  a  medieval 
tourney.  Dr.  Rusby,  Dr.  Kremers,  and  Professor 
Wulling  have  all  sprung  into  the  arena  to  defend 
their  cause  against  the  aggressor,  and  ably  have 
they  handled  their  weapons,  but  they  have  not  suc- 
ceeded in  vanquishing  the  doughty  Doctor,  and 
every  week  and  month  the  fight  becomes  more 
strenuous  and  spectacular. 
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At  last  the  Bulletin's  turn  has  come.  While  the 
article  which  Dr.  Wall  is  contributing  to  our  pages 
this  month  purports  to  be  a  reply  to  an  editorial  of 
ours  in  the  October  Bulletin,  it  is  in  reality  an 
answer  to  facts  and  statistics  presented  at  the  In- 
dianapolis debate  by  Dr.  H.  L.  Taylor,  secretary  of 
the  Ad  Interim  Committee  of  the  Board  of  Phar- 
macy of  New  York  State.  We  have  consequently 
asked  Dr.  Taylor  to  appear  in  his  own  defense,  and 
both  papers  will  be  found  together  on  other  pages. 

Dr.  Taylor  was  Dr.  Wall's  chief  opponent  at 
Indianapolis,  and  the  present  appearance  of  the  two 
men  may  be  deemed  a  continuation  of  the  debate 
which  then  attracted  such  keen  and  dramatic 
interest.  It  is  a  pleasure  to  note  that,  though  both 
men  use  the  weapon  of  satire  with  considerable 
freedom,  the  amenities  of  the  occasion  are  well  pre- 
served. The  frequent  references  to  "the  gentleman 
from  New  York"  remind  one  of  a  dignified  debate 
in  the  United  States  Senate — minus  the  flying  ink- 
wells which  the  Washington  statesmen  sometimes 
employ  to  enforce  their  points. 


THE  MONTH. 


The  subject  of  vital   importance 

THE  FOOD  AND  •       4.1,      J  *      J       •      ..  •      i.u 

DRUGS  ACT.  ^^  t"^  drug  trade  just  now  is  the 
food  and  drugs  act.  Elsewhere 
in  this  issue  of  the  Bulletin  we  have  prepared  a 
careful  analysis  of  the  law  in  the  light  of  the  official 
"Rules  and  Regulations"  issued  for  its  enforce- 
ment, and  in  the  light  also  of  the  unofficial  advices 
which  Dr.  Wiley  has  made  from  time  to  time  re- 
garding moot  points.  With  the  act  itself  there 
seems  to  be  general  satisfaction  throughout  the 
country,  but  considerable  c?wsatisfaction  has  arisen 
over  some  of  the  "Rules  and  Regulations"  of  the 
commissioners.  Many  of  the  latter  are  extremely 
severe  in  character  and  are  held  by  good  lawyers 
to  be  unwarrantable  extensions  of  the  law.  Indeed 
it  looks  now  as  if  the  courts  would  be  called  upon 
to  settle  several  questions.  As  we  have  intimated 
in  our  review  of  the  subject  on  another  page,  con- 
siderable doubt  clings  to  the  Commission's  interpre- 
tation of  an  "original,  unbroken  package."  The 
arbitrary  declaration,  too,  that  the  content  of  alcohol 
and  the  narcotics  involved  must  be  stated  in  type 
not  smaller  than  "8-point  caps"  has  aroused  con- 
siderable opposition,  and  it  is  said  that  at  least  one 


proprietor  will  ignore  the  ruling  and  court  prosecu- 
tion. The  Continental  Color  and  Chemical  Co.  is 
angered  that  phenacetine  has  been  arbitrarily  in- 
cluded in  the  list  of  narcotics  under  the  labeling 
clause,  and  this  issue  is  also  likely  to  be  the  subject 
of  judicial  interpretation  ere  long. 


But  after  all  it  seems  improbable 

ATTITUDE  OF  THE       .■>     .     .u  r  r    i.t-       /^    ^^^ 

DRUG  TRADE.  ^^^^  ^"^  Tulmgs  of  the  Commis- 
sion  will  be  contested  to  any  con- 
siderable extent.  The  general  disposition  of  the 
drug  trade  as  a  whole  seems  to  be  to  abide  by  the 
regulations,  unjust  as  some  of  them  are  held  to  be, 
rather  than  court  the  public  censure  which  opposi- 
tion would  in  all  probability  develop — for  an  attack 
upon  the  "Rules  and  Regulations"  would  be  gener- 
ally deemed  an  attack  upon  the  law,  and  would  be 
regarded  as  evidence  of  a  disposition  to  ignore  its 
provisions.  This  was  apparently  the  attitude  taken 
at  the  executive  session  held  in  New  York  City  last 
month  by  the  Proprietary  Association.  A  couple  of 
days  were  spent  in  discussing  the  subject  from 
every  standpoint,  and  it  was  stated  later  that  the 
association  would  abide  by  the  conditions  and  would 
not  assume  any  hostile  attitude  toward  either  the 
act  on  the  one  hand,  nor  its  interpretation  by  the 
commissioners  on  the  other.  From  what  has  been 
said  in  the  foregoing  it  should  not  be  assumed  that 
the  "Rules  and  Regulations"  are  violently  revolu- 
tionary in  character.  As  a  whole  they  are  not.  But 
there  are  at  least  half  a  dozen  of  them  which  have 
been  considered  by  the  best  legal  talent  to  be  legis- 
lative instead  of  executive  in  character,  and  which 
have  been  deemed  by  the  drug  trade  to  be  unjust 

and  unnecessary. 

*     *     * 


u.  s.  p.  sPEciFicA-  During  the  months  in  which  the 
TioNs  TO  BE  food  and  drugs  act  has  been  dis- 
cussed and  considered  so  exten- 
sively, more  or  less  complaint  has  been  heard  re- 
garding the  unnecessarily  rigid — and  sometimes  un- 
attainable— requirements  of  the  Pharmacopoeia. 
The  chairman  of  the  U.  S.  P.  subcommittee  on  alka- 
loidal  assays,  however,  has  recently  insisted  in  print 
that  the  assay  processes,  for  instance,  are  entirely 
proper  and  adequate  in  every  respect.  But  he  dis- 
closes and  confesses  the  weakness  of  his  argument 
when  he  takes  the  ground  that  the  government 
should  allow  greater  variations  in  the  alkaloidal 
standards.     Thus  powdered  opium  should  pass  if 


I 


BULLETIN  OF  PHARMACY 


489 


nd  to  assay  between  11.50  and  13  per  cent  of 
morphine — and  similar  variations  should  be  al- 
lowed in  other  cases.  If  it  is  just  and  necessary  for 
the  government  to  widen  the  latitude  of  the  alka- 
loidal  standards,  why  should  not  the  Pharmacopoeia 
widen  them,  since  it  is  the  pharmacopoeial  standards 
by  which  the  government  is  guided?  Fortunately 
this  is  the  view  taken  by  Chairman  Remington,  and 
elsewhere  in  this  issue  we  are  printing  a  letter  from 
the  latter  official  indicating  that  the  PharmacopcEia 
is  to  be  corrected  wherever  necessary  and  a  new  issue 
printed  soon  after  January  1. 

^^m   THE  FOOD  The    retailers    of    Greater    New 

^^K|iD  DRUGS  ACT     York  have  been  considerably  dis- 
^^F  turbed  by  the  action  of  the  Board 

^T  Health  in  arbitrarily  adopting  the  food  and  drugs 
act  as  a  part  of  the  sanitary  code  of  the  city.  The 
attorney  of  one  of  the  local  associations  was  re- 
quested to  express  an  opinion  as  to  whether  the 
Board  of  Health  had  acted  within  its  legal  rights, 
and  finally  decided  after  investigation  that  it  had 
done  so.  There  seems  nothing  to  do,  therefore, 
but  for  the  retail  trade  to  accept  the  situation  and 
make  the  most  of  it.  It  is  gratifying,  however,  that 
the  Board  of  Health  has  declared  its  purpose  not  to 
consider  prescriptions  subject  to  the  labeling  clause 
affecting  alcohol  and  the  narcotics.  This  is  a  very 
important  concession.  In  an  editorial  in  this  issue 
of  the  Bulletin  we  have  discussed  the  bearing  of 
the  labeling  clause  of  the  act  upon  prescriptions  and 
N.  F.  and  U.  S.  P.  preparations,  and  have  urged 
druggists  to  see  to  it  that  these  articles  are  exempted 
from  the  labeling  clause  of  the  act  when  the  law  is 
offered  for  introduction  into  various  State  legis- 
latures of  the  country  during  the  next  few  years, 
as  it  is  quite  sure  to  be. 


MR.  EBERT'S 
DEATH. 


The  death  of  Albert  E.  Ebert,  the 
well-known  Chicago  pharmacist, 
brought  sincere  grief  last  month 
to  the  hearts  of  innumerable  friends  and  acquaint- 
ances scattered  throughout  the  country.  Mr.  Ebert 
was  greatly  saddened  by  the  death  of  Mrs.  Ebert  a 
few  months  ago,  and  those  who  saw  him  at  the  In- 
dianapolis meeting  of  the  A.  Ph.  A.  in  September 
noticed  a  marked  change  in  the  old  gentleman.  Ten 
days  before  his  death  he  was  stricken  rather  sud- 
denly with  appendicitis,  and  an  operation  performed 


at  the  hospital  failed  to  save  him.  The  funeral  was 
held  Friday  morning,  November  23,  at  the  Chicago 
College  of  Pharmacy — a  place  well  befitting  the 
obsequies  of  a  man  who  belonged  so  peculiarly  as 
Mr.  Ebert  did  to  the  pharmaceutical  life  of  his  city 
and  his  country.  The  pallbearers  were  the  follow- 
ing well-known  Chicago  pharmacists :  J.  Blocki,  F. 
Schroter,  C.  S.  N.  Hallberg,  T.  N.  Jamieson,  W. 
Bodemann,  and  W.  K.  Forsyth.  Representatives 
were  in  attendance  from  the  A.  Ph.  A.,  the  N.  A. 
R.  D.,  and  the  local  and  State  associations.  A 
movement  has  been  initiated  by  the  Chicago  Veteran 
Druggists'  Association  to  erect  a  suitable  monument 
to  the  memory  of  Mr.  Ebert.  The  C.  V.  D.  A.  itself 
has  pledged  $600,  and  it  asks  pharmacists  and  asso- 
ciations throughout  the  country  to  make  contribu- 
tions. The  secretary  of  the  C.  V.  D.  A.  is  William 
Bodemann,  Lake  Avenue  and  50th  Street,  Chicago. 
A  sketch  of  Mr,  Ebert's  career  will  be  found  else- 
where in  the  present  issue  of  the  Bulletin. 


In  this  day  and  age  business  is 
'"^''crPAST^.''*"'   done  on  a  larger  and  still  larger 

scale.  Great  manufacturing  es- 
tablishments are  arising  and  often  employing  several 
thousand  persons  of  both  sexes.  Under  such  con- 
ditions there  is  a  tendency  toward  the  loss  of  indi- 
viduality and  the  sacrifice  of  personal  opportunity. 
To  prevent  and  offset  such  effects  is  the  constant 
aim  of  some  of  the  more  high-minded  establish- 
ments. A  few  years  ago  Parke,  Davis  &  Co.  dis- 
tributed stock  to  some  of  its  employees  on  favorable 
terms,  and  more  recently  this  house  has  begun  the 
awarding  of  prizes  for  suggestions  bearing  in  any 
way  upon  the  manufacture  of  goods  or  the  conduct 
of  the  business.  Last  month  the  first  grist  of  semi- 
annual prizes  was  distributed.  Twenty-one  awards, 
ranging  from  $5  to  $50  in  gold,  were  given  to  the 
employees  among  the  rank  and  file  for  suggestions 
of  varying  merit.  Five  prizes,  ranging  from  $5  to 
$50,  were  awarded  to  heads  and  assistant  heads  of 
departments.  Great  interest  was  manifested  in  the 
contest.  The  suggestions,  when  originally  accepted 
by  the  firm,  were  paid  for  at  the  rate  of  $1  each 
whether  they  won  prizes  afterwards  or  not.  Far 
more  valuable  than  the  mere  monetary  rewards, 
however,  is  the  opportunity  presented  the  employee 
to  show  the  stuff  that  is  in  him,  and  to  win  recog- 
nition and  promotion  if  he  is  deserving. 
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Great  surprise  was  caused  last 
cHi^A.^WARD.  nionth  by  the  sudden  and  unex- 
pected death  of  Charles  E.  Ward, 
the  prominent  Denver  pharmacist.  Mr.  Ward  was 
found  dead  by  the  clerk  who  opened  the  store  in  the 
morning.  Unknown  to  most  of  his  friends,  he  had 
been  a  keen  sufferer  for  years  from  an  abscess  on 
the  brain,  and  it  was  thought  at  first  that  he  had 
sought  relief  in  suicide.  Afterwards  it  was  pretty 
well  demonstrated  that  death  was  due  to  heart  dis- 
ease. Mr.  Ward  was  a  well-known  member  of  both 
the  A.  Ph.  A.  and  the  N.  A.  R.  D.  His  speech 
against  the  mail-order-house  evil  at  the  Indianapolis 
meeting  of  the  former  association  will  be  remem- 
bered by  every  one  in  attendance,  while  his  invita- 
tion to  the  N.  A.  R.  D.  to  meet  next  year  in  Denver 
was  one  of  the  oratorical  hits  of  the  Atlanta  conven- 
tion. Mr.  Ward  was  an  ex-president  of  the  Colo- 
rado association,  and  was  editor  and  publisher  of 
the  Rocky  Mountain  Druggist  at  the  time  of  his 
death.  He  was  a  member  of  the  Denver  Chamber 
of  Commerce  and  was  conspicuous  in  a  number  of 
fraternal  organizations.  A  widow  and  four  children 
survive  him. 

*     *     * 

Another  step  was  reached  in  the 
^"case'^arqued^^"  "^^"&  trust"  case  last  month  when 

both  sides  presented  oral  argu- 
ments to  the  court  on  the  demurrers  which  had  been 
filed  by  the  several  defendants  in  the  suit.  The 
hearing  lasted  from  ten  o'clock  in  the  morning  until 
ten  o'clock  at  night  on  November  12.  In  a  word, 
the  demurrers  were  substantially  a  plea  of  "no  case," 
and  in  support  of  this  contention  the  attorneys  for 
the  defense  argued  that  no  conspiracy  in  violation  of 
the  Sherman  law  could  be  proved  from  the  allega- 
tions made  in  the  indictment  even  if  the  facts  were 
admitted  to  be  true.  The  government  counsel,  on 
the  other  hand,  contended  that  the  various  acts  al- 
leged, such  as  the  formation  of  the  tripartite  agree- 
ment, the  serial  numbering  plan,  etc.,  while  they 
might  be  lawful  in  themselves,  were  evidence  of  a 
conspiracy  in  which  they  were  merely  a  means  to  an 
end.  This  is  the  nub  of  the  question.  The  judge 
intimated  that  if  he  found  evidence  of  conspiracy,  he 
would  have  to  overrule  the  demurrers  even  though 
the  separate  acts  committed  by  the  defendants  were 
"of  themselves  innocent."  Since  then  he  has  over- 
ruled the  demurrers  and  the  issue  will  now  be  to 
prove  whether  or  not  the  acts  alleged  in  the  indict- 
ment were  really  committed. 


MR.  AVERY'S 

APPOINTMENT. 


The  N.  A.  R.  D.  is  to  be  heartily 
congratulated  upon  the  appoint- 
ment of  Charles  H.  Avery  as  gen- 
eral organizer.  The  N.  A.  R.  D.  organization  has 
become  so  large  and  complex  that  a  man  of  rare 
executive  ability  is  required  to  preside  over  the  work. 
Those  who  know  Mr.  Avery  believe  him  ideally 
suited  to  the  position.  Elected  president  of  the 
Chicago  Association  some  years  ago,  he  has  done 
very    quiet    but    surprisingly    effective    work    in 


Chas.  H.  Avery. 

Strengthening,  coordinating,  and  perfecting  the  or- 
ganization. After  the  first  of  January  he  will  retire 
from  the  C.  R.  D.  A,  in  order  to  devote  himself 
more  single-mindedly  to  the  N.  A.  R.  D.  One  of 
the  first  acts  of  Mr.  Avery  was  to  close  up  the 
"Department  of  the  East"  which  had  been  estab- 
lished in  Greater  New  York  some  years  before.  The 
New  Yorkers  are  so  well  organized  that  they  are 
abundantly  capable  of  looking  after  their  own  inter- 
ests locally,  with  such  detailed  assistance  as  they 
get  from  the  one  N.  A.  R.  D.  organizer  who  yet 
remains  in  the  field — Mr.  Bohan. 

*     *     * 

The  women's  organization  of  the 
THE  w.  o.  N.  A.  R.  D.   N.  A.  R.  D.  sccms  to  be  growing 

apace.  Previous  to  the  Atlanta 
meeting  chapters  had  been  formed  in  Boston  and 
Chicago  only.  Chapter  No.  3  was  created  at  At- 
lanta, and  since  then  a  chapter  in  Washington  has 
been  added.    At  the  last  regular  meeting  of  the  Chi- 
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igo  branch  several  additional  members  were 
pected,  and  it  was  decided  to  secure  a  definite  place 
'  meeting  somewhere  in  the  down-town  district. 
[*he  October  gathering  of  the  W.  O.  N.  A.  R.  D.  of 
Boston  was  held  in  Cambridge  at  the  residence  of 
Mrs.  A.  A.  Stover.  Mrs.  J.  G.  Godding  presided, 
and  Mrs.  Emma  G.  Wallace,  president  of  the  na- 
tional organization,  gave  an  interesting  account  of 
the  Atlanta  convention.  The  president's  address, 
delivered  at  Atlanta,  has  attracted  wide-spread  atten- 
tion and  has  been  the  subject -of  very  eulogistic  com- 
ment in  the  pharmaceutical  press  and  elsewhere. 
Within  the  last  few  weeks  the  Boston  chapter  of  the 
women's  organization  has  given  a  whist  party  at 
the  home  of  Mrs.  G.  W.  Cobb,  wife  of  the  well- 
known  Boston  druggist. 


The  legislative  year  has  opened 
'^'"'b.'Lls.'''*'"''"   already.    Vermont  has  started  the 

ball  rolling.  No  fewer  than  seven 
or  eight  measures  affecting  pharmacy  have  been 
introduced.  Three  of  them  have  to  do  with  liquor, 
while  three  others  are  anti-cocaine  or  anti-narcotic 
measures.  Another  is  the  anti-patent-medicine  draft 
suggested  by  the  Ladies'  Home  Journal.  The  anti- 
narcotic  bills  are  weak  and  inefficient,  and  deserve 
an  early  death.  The  Chicago  Conference  measure 
has  been  introduced,  either  to  offset  the  anti-nar- 
cotic bills  affecting  the  retailer,  or  the  Ladies'  Home 
Journal  bill  affecting  the  patent-medicine  pro- 
prietors, or  both.  It  fills  the  two  functions,  and  it  is 
important  to  note  that  it  has  passed  the  senate 
already.  A  bill  has  also  been  introduced  in  the 
Vermont  legislature  relating  to  the  State  Board  of 
Pharmacy.  This  has  two  unique  provisions:  (1) 
The  governor  is  to  appoint  a  member  of  the  board 
every  year  as  an  official  delegate  to  the  annual 
meeting  of  the  National  Association  of  Boards  of 
Pharmacy,  the  delegate  to  receive  his  actual  ex- 
penses but  no  remuneration.  (2)  $1200  is  to  be 
appropriated  annually  from  the  State  treasury  for 
the  expenses  of  the  board. 


"THE  LADIES'        luasmuch  as  the  "Ladies'  Home 
HOME  JOURNAL      J oumal     bill"     affecting     patent 

MEASURE  "  c>        c 

medicines,  referred  to  in  the  fore- 
going paragraph,  is  quite  likely  to  be  introduced 
into  several  State  legislatures  during  the  coming 
season,  it  may  be  well  now  to  give  an  abstract  of  it : 


Section  1  provides  that  every  "patent"  or  "proprietary" 
medicine  "of  any  kind  or  form,"  intended  for  internal  con- 
sumption, must  bear  "a  complete  schedule  showing  all  of  its 
ingredients  as  well  as  the  exact  proportions  of  such  ingre- 
dients." The  "schedule"  must  be  printed  in  type  not  smaller 
than  "8-point,"  and  in  black  letters  on  white  paper.  Section  2 
provides  that  "patent"  and  "proprietary"  medicines  must  state 
the  fact  upon  the  label,  and  must  also  be  marked  "poison," 
when  they  contain  more  than  8  per  cent  of  ethyl  alcohol, 
more  than  1/25  of  1  per  cent  of  morphine,  heroin,  and  cocaine, 
more  than  J4  of  1  per  cent  of  chloral  hydrate,  or  any  quantity 
of  belladonna,  cotton-root,  ergot,  or  other  abortifacient.  The 
exact  language  to  be  used  in  making  this  statement  is  speci- 
fied in  the  bill,  and  it  is  directed  that  the  word  "poison"  shall 
be  printed  on  a  line  by  itsdf,  in  bold-faced  type,  and  in  letters 
not  less  than  one-quarter  of  an  inch  high.  Section  3  directs 
the  Board  of  Health  to  make  analyses  of  the  "patent"  or 
"proprietary"  medicines  made  in  the  State,  and  when  any  are 
found  to  violate  the  law,  to  notify  the  State's  attorney  of  the 
particular  county  involved  at  once  of  the  facts.  The  penalty 
is  a  fine  ranging  between  $50  and  $500,  or  six  months'  im- 
prisonment, or  both. 

The  classic  question,  "Who  owns 

"WHO  OWNS  THE  ^,  .    , .        ^„         , 

PRESCRIPTION?"  the  prescription?  has  been 
answered  again.  Judge  Sharp,  in 
Part  2  of  the  city  court  of  Baltimore,  reversing  a 
magistrate's  decision,  has  recently  held  that  to  the 
druggist  belongs  the  prescription.  The  case  was  a 
rather  peculiar  one.  The  customer  declared  that  the 
prescription  had  been  written  for  her  by  a  physician 
in  Europe,  and  that  she  valued  it  at  $100.  The 
pharmacist  to  whom  she  handed  it,  and  who  com- 
pounded the  mixture,  refused  to  return  the  prescrip- 
tion to  her,  although  he  offered  her  a  copy.  She 
insisted  upon  having  the  original  prescription,  and 
brought  suit  when  it  was  denied  her.  In  rendering 
his  decision  Judge  Sharp  declared  that  the  plaintiff 
was  entitled  to  a  copy,  and  upheld  the  defendant  at 
every  point  since  the  copy  has  been  originally  offered 
to  the  woman.  A  number  of  decisions  regarding 
the  ownership  of  the  prescription  have  now  been 
given  in  different  States,  but  unfortunately  they  are 
not  in  agreement  with  one  another. 
*     *     * 


"Rules  and  Regulations"  have 
TO  SELL  DENATURED  j^g^j^  issucd  regarding  the  manu- 
facture and  sale  of  denatured 
alcohol.  From  these  it  appears  that  druggists  or 
other  dealers  who  desire  to  handle  the  substance 
must  first  secure  a  permit  from  the  collector  of  in- 
ternal revenue  of  the  district  involved.  In  many 
respects  the  restrictions  are  so  burdensome  as  to 
render  it  unlikely  that  many  druggists  will  desire  to 
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handle  the  substance.  It  will  be  necessary  to  keep  a 
record  of  every  package  of  purchased  material, 
showing  of  whom  it  is  purchased,  the  serial  num- 
bers on  the  packages,  the  serial  numbers  on  the 
stamps,  the  quantity  of  the  substance  involved,  and 
the  date  upon  which  the  packages  are  opened  for 
retailing.  The  sales  must  also  be  carefully  recorded, 
sworn  to  each  month,  and  forwarded  to  the  col- 
lector of  the  district.  Special  labels  must  be  pro- 
cured and  used  upon  every  bottle  sold,  and  when- 
ever a  container  is  emptied  of  its  contents  the  stamp 
must  be  obliterated  and  destroyed  at  once. 

*  *     * 

Realizing  that  drug  clerks  and  pharmacists  need 
a  preliminary  education  no  less  than  pharmaceutical 
knowledge,  the  Minnesota  Board  of  Pharmacy,  fol- 
lowing in  the  wake  of  the  Illinois  Board,  has  estab- 
lished a  preliminary  examination  in  arithmetic,  Eng- 
lish, and  the  like  which  must  be  passed  before  the 
pharmaceutical  examination  can  be  attempted.  In 
still  other  States  the  boards  have  established  either 
a  grammar-school  requirement  or  one  year  in  high- 
school  work. 

*  *     * 

F.  C.  Godbold,  one  of  the  leading  retail  druggists 
of  New  Orleans,  a  former  president  of  the  Louisiana 
State  Pharmaceutical  Association  and  a  member  and 
secretary  of  the  State  Board  of  Pharmacy,  recently 
celebrated  the  twenty-fifth  anniversary  of  his  wed- 
ding. Mr.  and  Mrs.  Godbold  were  substantially 
remembered  by  their  friends,  and  the  New  Orleans 
druggists  presented  the  popular  pharmacist  and  his 
wife  with  a  beautiful  chest  of  silver. 

*  *     * 

Following  in  the  wake  of  the  Philadelphia  branch 
of  the  A.  Ph.  A.,  the  Chicago  branch  recently  de- 
voted a  meeting  to  a  discussion  of  the  shorter-hour 
proposition,  and  now  Cleveland  is  to  fall  into  line 
also.  This  work  should  be  kept  up  and  academic 
debates  should  be  supplemented  by  practical  efforts 
"in  the  field" — to  use  an  expression  that  "N.  A.  R. 
D.  Notes"  has  had  copyrighted. 

*  *     * 

The  pharmacists  of  West  Virginia,  feeling  the 
need  of  a  State  association,  organized  one  for  the 
first  time  a  month  or  two  ago.  Prof.  James  H. 
Beal,  sent  by  President  Eliel  to  represent  the  A. 
Ph.  A.,  delivered  an  address  and  assisted  in  the 
work  of  organization.  Alfred  Walker,  of  Sutton, 
was  elected  president. 


The  Saginaw  Valley  Drug  Co.,  of  Saginaw,  a 
drug  jobbing  house,  has  been '  purchased  by  the 
Michigan  Drug  Co.,  of  Detroit,  and  will  hereafter 
be  conducted  as  a  branch  of  the  latter  well-known 
concern.  It  is  said  that  the  combined  sales  of  the 
company  will  now  be  nearly  $2,000,000  annually. 

3|e       *       ♦ 

George  B.  Roth,  of  Mt.  Eaton,  Ohio,  '06  Lit., 
and  '08  Medic,  in  the  University  of  Michigan,  has 
won  the  fellowship  of  $500  in  chemistry  given  by 
Parke,  Davis  &  Co.  This  will  enable  him  to  do 
research  work  under  Dr.  W.  C.  Edwards,  of  the 

medical  department. 

*  *     * 

The  Hudson  River  branch  of  the  M.  A.  R.  D.  in 
Greater  New  York,  which  has  attracted  considerable 
notice  by  its  social  conferences  and  dinners  with  the 
physicians  of  the  district,  has  decided  upon  another 
gathering  of  the  kind  for  December  12. 

*  *     * 

There  is  some  talk  that  one  or  more  colleges  in 
Pennsylvania  are  failing  to  live  up  to  the  one-year 
high-school  requirement  imposed  by  the  Board  of 
Pharmacy  under  the  prerequisite  law.  An  investi- 
gation is  likely. 

*  *     * 

It  is  often  said  that  druggists  never  achieve  any- 
thing like  riches,  and  yet  the  will  of  the  late  Albert 
E.  Thompson,  of  the  firm  of  Thomas  &  Thompson 
of  Baltimore,  discloses  an  estate  of  over  $70,000. 

*  *     * 

The  Albany  College  of  Pharmacy,  the  pharma- 
ceutical department  of  Union  University,  is  making 
strenuous  efforts  to  secure  a  new  building.  Pro- 
fessor Bradley  is  working  hard  on  the  project. 

'  j):        *        * 

Thomas  Stoddart,  the  prominent  Buffalo  phar- 
macist, was  recently  called  to  New  Haven  by  the 
illness  of  his  son  John,  a  student  in  Yale  Uni- 
versity. 

*  *     * 

The  New  Orleans  branch  of  Parke,  Davis  &  Co.,  j^ 
forced  from  its  old  quarters  by  the  new  postoffice  ^| 
building,  has  established  itself  at  522-524  Gravicr  ' 
Street. 


The  Piso  Company,  determined  to  enforce  its  con- 
tracts under  the  serial  numbering  plan,  has  recently 
won  suits  against  two  dealers  in  Greater  New  York. 


THE  FOOD  AND  DRUGS  ACT. 


)mprehensive   Analysis    and   Survey  of   the   Law  as   it  Affects  the  Drug  Trade— The    Provisions 
Discussed  in  the  Light  of  Both  the  «♦  Rules  and  Regulations  "  and  the  Unofficial  Opinions 
Expressed  by  Dr.  Wiley— Several  Moot  Points  Carefully  Considered— Court 
Contests  Likely  to  Result  from  Some  of  the  Rulings. 


The  food  and  drugs  act,  made  law  by  the  last  national 
congress,  is  a  measure  of  very  great  and  far-reaching 
significance.  It  is  epoch-making  in  proportions,  indeed,  and  in- 
troduces a  new  era  in  the  commercial  history  of  America. 
So  far  as  the  drug  trade  as  a  whole  is  concerned,  considered 
in  its  several  branches  throughout  the  country  at  large,  the 
law  is  by  all  means  the  most  important  one  which  has  ever 
been  enacted.  If  vigorously  enforced,  as  it  is  likely  to  be, 
there  is  little  doubt  that  it  will  radically  change  the  character 
of  a  large  portion  of  the  medicaments  made  and  sold  in  the 
United  States.  That  it  will  purify  the  drug  market,  and 
drive  out  the  myriad  of  sophisticated  and  adulterated  goods 
which  have  long  been  a  source  of  annoyance  and  even  dis- 
grace, is  the  hope  and  belief  of  the  great  majority  in  the 
drug  trade. 

So  much  has  been  printed  upon  the  food  and  drugs  act,  in 
the  Bulletin  and  in  other  drug  journals,  and  the  subject 
has  been  surrounded  with  such  great  confusion,  that  it  may 
be  well  at  this  time  to  recapitulate  the  provisions  of  the  law 
which  affect  the  drug  trade,  and  dwell  briefly  also  upon  the 
particular  "Rules  and  Regulations"  by  which  these  provisions 
have  been  elucidated.  It  will  be  impossible  at  the  present 
juncture  to  set  the  subject  forth  with  entire  and  distinct 
clearness,  for  the  reason  that  many  interpretations  are  yet 
in  doubt,  and  for  the  further  reason  that  the  private  opinions 
which  have  been  expressed  by  the  government  commissioners 
are  at  some  points  in  contradiction  with  one  another.  It  will 
probably  be  a  year  or  perhaps  longer  before  the  courts  and 
the  government  officials  have  settled  moot  points  and  made 
the  act  clear  and  understandable  in  detail. 

It  is  understood  that  the  law  affects  food,  confectionery, 
liquors,  and  other  things  as  well  as  drugs,  but  in  this  review 
of  the  measure  we  shall  discuss  it  only  in  its  relations  to  the 
drug  trade.  While  most  retailers  are  not  affected  very  greatly 
by  the  act,  they  should  study  it  closely  if  for  no  other  reason 
than  that  it  is  sure  to  be  made  the  basis  of  enactments  in  the 
different  States.  Features  of  it  have  already  been  adopted  in 
Georgia  and  Louisiana,  while  considerable  portions  of  the 
act  have  been  arbitrarily  made  a  part  of  the  sanitary  code  of 
New  York  City. 

1.    the;  law  ITSELF. 

Jurisdiction  of  the  Law.  Of  course  retailers  understand 
by  this  time  that  the  law  has  but  little  bearing  upon  them  if 
they  do  not  reside  in  the  District  of  Columbia  or  the  terri- 
tories, and  if  they  deliver  none  erf  their  goods  across  the 
border  into  another  State.  On  the  one  hand,  the  act  applies 
directly  to  the  District  of  Columbia,  the  Territories,  and  the 
insular  possessions ;  on  the  other,  it  applies  to  interstate  com- 


merce.   So  far  as  the  District  of  Columbia  and  the  Territories 
are  concerned,  the  law  creates  the  following  misdemeanors: 

1.  To  manufacture  any  food  or  drug  which  is  adulterated 
or  misbranded  within  the  meaning  of  the  act. 

2.  To  sell  any  such  food  or  drug. 

3.  To  offer  to  sell  any  such  food  or  drug. 

So  far  as  interstate  commerce  is  concerned,  the  law  makes 
it  illegal: 

1.  To  ship  out  of  the  State  any  food  or  drug  misbranded 
or  adulterated  within  the  meaning  of  the  act. 

2.  To  deliver  for  shipment  any  such  food  or  drug. 

3.  To  receive  within  the  State,  from  out  of  the  State,  and 
having  so  received,  to  deliver  in  "original,  unbroken  pack- 
ages," for  pay  or  otherwise,  any  such  food  or  drug.  (A 
careful  reading  of  the  foregoing  sentence  discloses  the  vital 
importance  surrounding  the  meaning  of  the  phrase  "original, 
unbroken  package,"  and  this  point  will  be  discussed  later  on  in 
the  present  review.) 

Penalties.  There  are  two  sets  of  penalties — one  as  the 
act  applies  to  the  District  of  Columbia  and  the  Territories, 
and  the  other  as  it  applies  to  interstate  commerce.  In  the 
former  case  the  maximum  penalty  for  the  first  offense  is  $500 
or  a  year's  imprisonment,  or  both,  and  for  each  subsequent 
offense  it  is  $1000  or  a  year's  imprisonment,  or  both.  In  the 
latter  case  the  maximum  penalty  for  the  first  offense  is  $200, 
and  for  subsequent  offenses  $300  or  a  year's  imprisonment, 
or  both,  in  the  discretion  of  the  court. 

Articles  Affected  by  the  Law.  The  act  involves  "all  medi- 
cines and  preparations  recognized  in  the  United  States 
Pharmacopceia  or  National  Formulary  for  internal  or  exter- 
nal use,  and  any  substance  or  mixture  of  substances  intended 
to  be  used  for  the  cure,  mitigation,  or  prevention  of  disease 
of  either  man  or  other  animals."  This  definition  is  broad 
enough  to  bring  practically  everything  within  the  scope  of 
the  law  which  is  used  at  all  in  the  treatment  of  disease. 

Prohibitions  of  th-e  Law.  As  we  have  already  explained, 
the  act  makes  it  a  misdemeanor  to  manufacture,  sell,  or  offer 
to  sell,  any  "adulterated  or  misbranded"  food  or  drug.  What, 
then,  are  "adulterated  and  misbranded"  drugs? 

1.  A  drug  is  considered  adulterated  if,  mentioned  or 
described  in  the  U.  S.  P.  or  the  N.  F.,  it  differs  from  the 
requirements  and  the  standards  laid  down  therein.  An  im- 
portant qualification  to  this  is  the  following :  "Provided,  that 
no  drug  defined  in  the  United  States  Pharmacopoeia  or  Na- 
tional Formulary  shall  be  deemed  to  be  adulterated  under  the 
provision  if  the  standard  of  strength,  quality,  or  purity  be 
plainly  stated  upon  the  bottle,  box,  or  other  container  thereof 
although  the  standard  may  differ  from  that  determined  by  the 
test  laid  down  in  the  United  States  Pharmacopoeia  or  Na- 
tional Formulary." 


493 


494 


BULLETIN  OF  PHARMACY 


2.  A  drug  is  adulterated  if  its  strength  or  purity  falls 
below  the  promised  standard  or  quality  under  which  it  is 
sold. 

3.  It  is  misbranded  "if  it  be  an  imitation  of  or  offered  for 
sale  under  the  name  of  another  article." 

4.  It  is  misbranded  if  it  "bear  any  statement,  design,  or 
device,"  or  if  it  contain  ingredients  or  substances,  which  shall 
be  false  or  misleading  in  any  particular. 

5.  It  is  misbranded  if  it  "is  falsely  branded  as  to  the 
State,  Territory,  or  country  in  which  it  is  manufactured  or 
produced." 

6.  It  is  misbranded  if  the  "contents  of  the  package  as 
originally  put  up  shall  have  been  removed,  in  whole  or  in 
part,  and  other  contents  shall  have  been  placed  in  such 
package." 

7.  Finally,  and  perhaps  most  important,  a  drug  is  mis- 
branded "if  the  package  fail  to  bear  a  statement  on  the  label 
of  the  quantity  or  proportion  of  any  alcohol,  morphine,  opium, 
cocaine,  heroin,  alpha  or  beta  eucaine,  chloroform,  cannabis 
indica,  chloral  hydrate,  or  acetanilide,  or  any  derivative  or 
preparation  of  any  such  substances  contained  therein." 

Guaranties.  A  druggist  or  other  dealer,  selling  articles 
which  violate  the  law  in  any  of  these  seven  particulars,  is 
exempt  from  prosecution  if  he  can  furnish  a  guaranty  from 
jobber  or  manufacturer  declaring  the  substances  not  to  be 
adulterated  or  misbranded  within  the  meaning  of  the  act. 

2.     INTERPRETATION  OF  THE  LAW. 

Now  in  the  foregoing  we  have  given  the  essence  of  the 
food  and  drugs  act  as  it  applies  to  the  drug  trade.  Let  us 
pass  on  next  to  consider  the  interpretations  which  have  been 
placed  upon  the  several  provisions  of  the  act  in  the  "Rules 
and  Regulations"  issued  by  the  government  commissioners 
for  the  enforcement  of  the  law.  Incidentally  we  shall  have 
occasion  to  offer  our  own  comments  at  some  points,  and  to 
speak  also  of  "unofficial"  opinions  which  have  been  expressed 
by  Dr.  Wiley  since  the  "Rules  and  Regulations"  were  pubHshed. 
Dr.  Wiley,  it  may  be  well  to  say  here,  was  chairman  of  the 
commission  of  three  appointed  to  frame  the  "Rules  and 
Regulations,"  and  he  has  been  the  leading  figure  in  the  inter- 
pretation of  the  act. 

Jurisdiction  of  the  Law.  Except  at  one  point  only,  the 
jurisdiction  of  the  law,  or  the  power  of  the  government  over 
territorial  and  interstate  commerce,  is  clearly  understood  and 
admitted.  In  one  respect,  however,  the  interpretation  of  Dr. 
Wiley's  commission  is  likely  to  be  contested  in  the  courts 
before  the  issue  is  finally  and  definitely  settled.  This  inter- 
pretation has  reference  to  the  meaning  of  the  phrase,  an 
"original,  unbroken  package." 

This  question  is  one  of  vital  importance,  for  while  the 
government  has  absolute  authority  over  products  in  the  Dis- 
trict of  Columbia  and  the  Territories,  its  jurisdiction  elsewhere 
is  limited  to  the  original  and  unbroken  packages  which  are 
the  subject  of  interstate  commerce.  Regulation  2  defines  an 
"original  package"  to  mean  the  carton,  bottle,  phial,  or  other 
receptacle  used  as  a  unit  by  the  manufacturer,  and  to  which 
the  "manufacturer's  label  is  attached.  Attorney  Charles  M. 
Woodruff,  of  Detroit,  has  on  the  contrary  declared  that  the 
federal  courts  have  almost  unanimously  decided  an  original 
package  to  be  the  barrel,  box  or  case  in  which  the  manufac- 


turer or  jobber  ships  an  order  of  goods  to  the  purchaser.  -If, 
however,  as  asserted  in  the  regulations,  an  original  package 
is  a  pint  bottle  of  a  fiuidextract  prepared  by  a  manufacturer, 
say,  and  if,  as  the  act  declares,  original  packages  are  under 
the  jurisdiction  of  the  officials  of  the  national  government, 
then  it  follows  that  these  officials  may  go  into  any  State  and 
take  such  a  package  from  the  shelves  of  the  retailer  and 
proceed  against  him  or  the  manufacturer — providing  the 
substance  is  found  adulterated  or  misbranded.  Now  Mr, 
Woodruff  contends  that  the  national  government  has  no  such 
jurisdiction  over  the  internal  affairs  of  the  States,  and  that 
the  law,  if  held  to  give  them  any  such  jurisdiction,  is  there-- 
fore  unconstitutional.  The  point  is  a  very  interesting  and 
important  one,  and  it  remains  to  be  seen  whether  the  courts, 
turning  their  backs  on  previous  decisions,  and  imperiling  the 
constitutionality  of  the  act,  will  support  the  Commission  in  its 
interpretation  of  an  "original  package." 

So  far  as  the  retailer's  own  goods  are  concerned,  and 
providing  he  live  in  a  State  and  not  in  a  Territory,  he  is  not 
affected  by  the  law  in  the  least  unless  and  until  he  delivers 
goods  across  the  border  into  another  State.  He  may  sell 
an  article  with  impunity  to  the  denizen  of  another  State  in 
his  own  store,  but  he  must  not  mail,  ship  or  deliver  it  into 
another  commonwealth.  If  he  do  so,  then  he  must  see  to  it 
that  his  vanilla  extract,  for  instance,  be  not  made  with  vanil- 
lin and  coumarin  unless  the  fact  is  gtated  on  the  label ;  that 
his  specialties  do  not  contain  alcohol  or  any  of  the  involved 
narcotics  unless  the  content  be  announced  upon  the  label ;  that 
prescriptions  dispensed  by  him  do  not  contain  any  of  the 
narcotics  without  statement  of  the  fact  upon  the  label;  ancj 
that,  in  general,  no  medicament  from  his  store  infract  the  law 
in  any  one  of  the  seven  particulars  which  we  have  enu- 
merated. 

Guaranties.  Respecting  the  guaranty  to  be  furnished  the 
dealer  by  the  wholesaler,  or  manufacturer,  or  proprietor. 
Regulation  9  permits  the  use  of  two  methods:  (1)  a  general 
guaranty  may  be  filed  by  the  manufacturer  with  the  Secretary 
of  Agriculture,  presumably  covering  all  of  that  manufacturer's 
products;  or  (2)  a  guaranty  may  in  every  case  be  "attached 
to  the  bill  of  sale,  invoice,  bill  of  lading,  or  other  schedule 
giving  the  names  and  quantities  of  the  articles  sold."  Most 
of  the  leading  pharmaceutical  manufacturers,  perhaps  all  of 
them,  have  adopted  the  first  method,  and  have  filed  guaranties 
with  the  Secretary  of  Agriculture  at  Washington.  Doubtless 
jobbers,  patent-medicine  proprietors  and  others  will  do  like- 
wise, if,  indeed,  most  of  them  have  not  already  done  so. 

Prohibitions  of  the  Law.  The  seven  prohibitions  of  the 
law  affecting  the  drug  trade,  as  we  have  enumerated  them  for 
the  sake  of  convenience  in  an  earlier  portion  of  this  article, 
have  been  in  some  instances  greatly  amplified  by  the  "Rules 
and  Regulations."  In  many  respects,  indeed,  the  40  regula- 
tions are  so  comprehensive  in  scope  as  greatly  to  supplementjii 
the  act,  and  able  lawyers  are  not-  wanting  who  believe  that|| 
in  some  instances  the  Commission  has  exceeded  its  execut-.ve 
powers  and  assumed  legislative  functions.  Nevertheless  the 
Secretary  of  Agriculture  and  the  government  inspectors  will 
probably  be  guided  by  the  Regulations  in  bringing  complaints, 
and  it  will  remain  for  the  prosecuting  attorneys  to  refuse  to 
act  upon  them  when  unsound,  or  for  the  courts  to  set  them 
aside  permanently.     Manufacturers  and  dealers  who  desire  to 
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take  no  chances  will  comply  with  the  Regulations  in  detail ; 
others  will  ignore  such  of  the  Regulations  as  seem  to  them 
arbitrary — and  several  court  contests  are  in  sight  if  prosecuting 
attorneys  accept  certain  of  the  rulings  as  the  basis  of  prosecu- 
tion. 

Before  we  take  up  the  seven  prohibitions  in  turn,  let  us 
explain  that  they  are  not  so  numbered  in  the  act  itself.  We 
have  given  them  numbers,  and  have  also  used  our  own 
language  in  defining  some  of  them,  in  order  to  make  the  sub- 
ject clearer  to  the  average  reader. 

Prohibition  No.  i.  A  drug  is  considered  adulterated  if, 
mentioned  or  described  in  the  U.  S.  P.  or  the  N.  F.,  it  dif- 
fers from  the  requirements  and  the  standards  laid  down 
therein.  An  important  qualification  to  this  statement  is  the 
follozving:  "Provided,  that  no  drug  defined  in  the  United 
States  Pharmacopoeia  or  National  Formulary  shall  be  deemed 
to.  be  adulterated  under  the  provision  if  the  standard  of 
strength,  quality,  or  purity  be  plainly  stated  upon  the  bottle, 
box,  or  other  container  thereof  although  the  standard  may 
differ  from  that  determined  by  the  test  laid  down  in  the 
United  States  Pharmacopoeia  or  National  Formulary." 

Respecting  this  first  prohibition  the  Commission  has  ruled 
in  Regulation  7  that 

(a)  A  drutr  bearing  a  name  recognized  in  the  United  States  Phar- 
macopoeia or  National  Formulary,  without  any  further  statement  re- 
specting its  character,  shall  be  required  to  conform  in  strength,  quality 
and  purity  to  the  standards  prescribed  or  indicated  for  a  drug  of  the 
same  name  recognized  in  the  United  States  Pharmacopoeia  or  National 
Formulary,  official  at  the  time. 

The  last  clause  of  the  foregoing  ruling  suggests  the  state- 
ment that  the  particular  edition  of  the  U.  S.  P.  or  the  N.  F. 
accepted  as  the  standard  is  declared  in  the  law  itself  to  be  the 
one  "official  at  the  time  of  investigation."  Prof.  James  H. 
Beal  has  made  the  point  that  this  clause  is  unconstitutional, 
on  the  ground  that  "a  legislature  cannot  delegate  its  law- 
making powers  to  another  body."  This  is  exactly  what 
Congress  does,  in  the  opinion  of  Professor  Beal,  when  it  turns 
over  to  the  Revision  Committee  of  the  Pharmacopoeia,  or 
to  that  of  the  National  Formulary,  the  power  of  deciding 
upon  standards  arid  requirements  which  shall  become  legal 
standards  and  requirements  when  a  new  edition  of  either 
book  has  been  published.  This  is  a  moot  point  which  may 
also  have  to  be  settled  by  the  courts,  but  it  is  clearly  for  the 
best  interests  of  the  drug  trade  to  have  the  clause  stand. 
Already  it  has  been  found  that  the  standards  for  some  of  the 
drugs  and  chemicals  in  the  new  Pharmacopoeia,  as  well  as 
some  of  the  requirements  imposed  by  the  assay  processes,  are 
in  practice  unattainable,  and  the  Committee  of  Revision  has 
consented  to  make  necessary  changes  and  issue  a  new  edition, 
or  at  least  a  list  of  corrections,  after  the  first  of  January  next. 
If  Professor  Beal  is  correct,  and  if  the  courts  should  uphold 
his  contention,  the  standards  of  the  Pharmacopoeia  official 
at  the  time  the  law  was  enacted  would  have  to  be  maintained, 
and  the  proposed  list  of  corrections  would  have  to  be  ignored. 
Such  a  condition  of  things  would  manifestly  prove  very 
«mbarrassing  to  the  drug  trade. 

Reverting  to  prohibition  No.  1,  and  taking  up  the  exemp- 
tion to  that  prohibition,  it  is  provided  in  Regulation  7  (b)  that 

A  drug  bearing  a  name  recognized  in  the  United  States  Pharma- 
copoeia or  National  Formulary,  and  branded  to  show  a  different 
standard  of  strength,  quality,  or  purity,  shall  not  be  regarded  as  adul- 
terated if  it  conforms  to  its  declared  standard. 


Since  then  Dr.  Wiley  has  been  asked  if  the  term  "com- 
mercial" or  "unofficial"  after  the  name  of  chemicals  or  phar- 
maceuticals not  of  the  pharmacopoeial  standard  would  suf- 
fice, and  he  has  replied  that  it  would  not.  This  regulation,  as 
will  readily  be  seen,  affects  things  like  tincture  of  vanilla, 
essence  of  lemon,  and  any  other  pharmacopoeial  or  N.  F. 
product  which  the  retailer  may  make  after  a  formula  not  that 
of  the  U.  S.  P.  or  the  N.  F.  Any  departure  from  the  standard 
formula  must  be  stated  on  the  label.  If,  for  instance,  vanillin 
or  coumarin  be  used  in  a  preparation  of  tincture  of  vanilla, 
the  fact  must  be  announced  on  the  label  and  package,  pre- 
sumably under  the  name  of  the  substance. 

Prohibition  No.  2.  A  drug  is  adulterated  if  its  strength 
or  purity  falls  below  the  promised  standard  or  quality  under 
which  it  is  sold. 

This  prohibition  is  sufficiently  clear  and  is  in  need  of  no 
particular  interpretation.  The  essence  of  the  prohibition  is 
that  the  truth  regarding  any  product  must  be  confessed  on 
the  label,  and  if  it  is  confessed,  the  product  is  a  legal  one, 
however  it  may  depart  from  accepted  standards. 

Prohibition  No.  3.  A  drug  is  misbranded  "if  it  be  an 
imitation  of  or  offered  for  sale  under  the  name  of  another 
article." 

Regulation  21  (e)  provides  that  a  "color  or  flavor  cannot 
be  employed  to  imitate  any  natural  product  or  any  other 
product  of  recognized  name  and  quality."  It  will  be  seen  at 
.once,  for  instance,  that  this  ruling  covers  substances  like  soda 
syrups  that  may  be  artificially  colored  to  represent  the  fruits 
themselves. 

Two  other  rulings  regarding  substitution  and  imitation  are 
found  in  Regulation  25 : 

(o)  When  a  substance  of  a  recognized  quality  commonly  used  in 
the  preparation  of  a  food  or  drug  product  is  replaced  by  another  sub- 
stance not  injurious  or  deleterious  to  health,  the  name  of  the  sub- 
stituted substance  shall   appear  upon   the  label. 

(fc)  When  any  substance  which  does  not  reduce,  lower,  or  injuri- 
ously affect  its  quality  or  strength,  is  added  to  a  food  or  drug  product, 
other  than  that  necessary  to  its  manufacture  or  refining,  the  label  shall 
bear  a  statement  to  that  effect. 

These  two  rulings  have  a  bearing  also  upon  a  product  like 
tincture  of  vanilla,  which  is  made  with  vanillin,  coumarin,  and 
the  like,  or  which  may  be  prepared  after  the  pharmacopoeial 
formula  with  the  partial  substitution  of  tonka  for  the  vanilla 
beans.  This  subject  has  already  been  touched  upon  in  the 
remarks  under  prohibition  No.  1,  and  no  repetition  is  neces- 
sary in  this  place. 

Prohibition  No.  4.  A  drug  is  misbranded  if  it  "bear  any 
statement,  design,  or  device,"  or  if  it  contain  ingredients  or 
substances,  which  shall  be  false  or  misleading  in  any  par- 
ticular. 

Several  rulings  are  to  be  found  in  the  "Rules  and  Regu- 
lations" regarding  this  particular  prohibition.  Regulation  20, 
after  defining  a  "distinctive  name"  to  be  "a  trade,  arbitrary, 
or  fancy  name,  which  clearly  distinguishes  a  product,  mixture, 
or  compound  from  any  other  product,  mixture,  or  compound," 
reads  as  follows : 

(b)  A  distinctive  name  shall  not  be  one  representing  any  single 
constituent  of  a  mixture  or  compound. 

(c)  A  distinctive  name  shall  not  misrepresent  any  property  or 
quality  of  a  mixture  or  compound. 

(d)  A  distinctive  name  shall  give  no  false  indication  of  origin, 
character,  or  place  of  manufacture,  nor  lead  the  purchaser  to  suppose 
that  it  is  any  other  food  or  drug  product. 

Ruling  (/)  of  Regulation  17  reads  as  follows: 

(f)  An  article  containing  more  than  one  food  product  or  actire 
medicinal  agent  is  misbranded  if  named  after  a  single  constituent. 
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These  several  rulings  open  up  rather  a  wide  field.  Ruling 
f,  for  instance,  would  apparently  affect  a  product  like  "Syrup 
of  Figs."  We  understand  that  Dr.  Wiley  has  expressed  the 
opinion  privately  that  the  terms  of  this  ruling  would  be  ade- 
quately met  if,  for  example,  a  product  like  Syrup  of  Figs 
were  to  be  called  "Syrup  of  Figs  Compound,"  the  word 
"compound"  indicating  that  there  was  more  than  one  active 
medicinal  agent  in  the  mixture.  Under  one  or  more  of 
this  group  of  rulings  it  apparently  would  not  be  legal  for 
druggists  to  continue  their  practice  of  calling  a  product,  say, 
by  the  name  of  "Jones's  Sarsaparilla" — that  is,  if  the  prepara- 
tion contains  other  ingredients  than  sarsaparilla.  It  will  not 
be  necessary,  so  the  commissioners  have  declared,  to  ndme  all 
the  ingredients  in  a  given  product,  but  some  word  or  title 
must  be  used  to  indicate  that  the  preparation  contains  more 
than  one  ingredient.  Of  course,  it  must  be  understood  that  in 
the  case  of  U.  S.  P.  or  N.  F.  products  the  terms  of  the  law 
are  adequately  met  when  the  U.  S.  P.  or  N.  F.  title  is 
employed. 

Prohibition  No.  4  declares  a  drug  misbranded  if  it  bears 
any  "false  or  misleading  statement,"  and  it  has  been  intimated 
that  under  this  clause  the  government  intends  to  bring  prose- 
cutions against  the  patent  medicines  for  which  exaggerated 
claims  are  made  on  the  package  or  in  the  advertising  cir- 
culars. 

Prohibition  No.  5.  A  product  is  misbranded  if  it  "is 
falsely  branded  as  to  the  State,  Territory,  or  country  in  which, 
it  is  manufactured  or  produced." 

This  prohibition  has  been  the  subject  of  much  debate.  It 
affects,  for  instance,  a  specialty  like  a  cough  syrup  or  tablet 
which  the  manufacturing  pharmacist  makes  for  the  retailer, 
and  which  the  latter  sells  under  his  own  name.  Regulation 
18  (o)  provides  that  "the  name  of  the  manufacturer  or  pro- 
ducer, or  the  place  where  manufactured,  .  .  .  need  not  be 
given  upon  the  label,  but  if  given,  it  must  be  the  true  name 
and  the  true  placd."  The  words  "packed  for  ,  distrib- 
uted by ,"  are  suggested  to  be  used  in  cases  where  the 

manufacturer    and    distributer    are    two    persons    residing    in 
different  States. 

Several  good  lawyers  have  expressed  the  opinion  that  if 
the  distributer  of  a  product  made  by  a  manufacturer  in  an- 
other State  does  not  specifically  say  on  his  label  that  he  makes 
the  product,  and  does  not  use  at  the  bottom  of  the  label  or 
circular  the  phrase  "manufactured  by,"  followed  with  his 
name,  he  does  not  violate  the  law.  In  other  words,  these  ■ 
lawyers  have  declared  that  if  a  distributer  merely  puts  his 
name  on  the  goods,  without  asserting  in  so  many  words  that 
he  is  the  actual  manufacturer,  he  is  within  his  rights.  But 
this  is  another  moot  point.  It  is  clear  that  the  commissioners 
take  an  opposite  view  of  the  question,  and  that  unless  de- 
feated by  the  courts,  they  and  other  government  officials  will 
hold  that  the  mere  name  of  any  individual  or  firm  on  the 
package  will  be  held  to  imply  a  constructive  statement  of  the 
name  of  the  actual  manufacturer. 

Of  course  a  retailer  whose  business  operations  are  con- 
fined within  the  borders  of  his  own  State  is  not  affected  one 
way  or  the  other  by  this  ruling.  It  is  different,  however,  with 
a  jobbing  house  which,  doing  an  interstate  business,  buys 
chemicals  in  bulk  from  the  large  manufacturers  and  then 
sells  them  in  packages  under  its  own  name.      Some  patent- 


medicine  proprietors,  too,  have  their  goods  made  by  manu- 
facturing houses,  and  altogether  the  point  is  one  of  consid- 
erable importance.  We  understand  that  Dr.  Wiley  has  privately 
ruled  that  in  the  case  of  chemicals  the  name  and  address  of 
the  actual  manuifacturer  need  not  be  given,  whereas  they  must 
be  stated  in  the  case  of  mixtures  like  specialties  and  patent 
medicines ;  his  idea  being  that  a  chemical  is  a  staple  which  has 
definite  characteristics  known  to  everybody,  and  which  is 
capable  of  general  examination  and  test.  But  inasmuch  as  the 
distributer  and  apparent  maker  of  such  goods  holds  himself 
responsible  for  their  character,  and  is  the  one  who  issues 
guaranties  to  the  dealer,  it  is  clear  that  justice  is  in  no  wise 
furthered  by  the  demand  that  the  place  and  name  of  the  actual 
manufacturer  be  printed  upon  the  label. 

Prohibition  No.  6.  The  product  is  misbranded  if  the  "con- 
tents of  the  package  as  originally  put  up  shall  have  been  re- 
moved, in  whole  or  in  part,  and  other  contents  shall  have 
been  placed  in  such  package." 

This  prohibition  is  entirely  clear  and  is  in  need  of  no 
particular  interpretation. 

Prohibition  No.  7.  A  product  is  misbranded  "if  the  pack- 
age fails  to  bear  a  statement  on  the  label  of  the  quantity  or 
proportion  of  any  alcohol,  morphine,  opium,  cocaine,  heroin, 
alpha  or  beta  eucaine,  chloroform,  cannabis  indica,  chloral 
hydrate,  or  acetanilide,  or  any  derivative  or  preparation  of 
any  such  substances  therein." 

This  famous  labeling  clause,  inserted  in  the  law  at  the 
eleventh  hour,  and  meant  originally  to  affect  patent  medicines, 
is  perhaps  the  most  important  in  the  entire  list  of  prohibitions. 
It  involves,  not  patent  medicines  merely,  but  every  form  of 
medicament,  even  to  prescriptions,  and  it  has  caused  a  perfect 
flood  of  discussion  in  the  journals. 

The  spokesmen  for  the  pharmaceutical  manufacturers, 
appearing  before  the  Wiley  Commission  in  New  York  two 
or  three  months  ago,  declared  that  it  was  exceedingly  dif- 
ficult in  many  instances  to  arrive  at  the  exact  content  of  alco- 
hol in  products  like  fluidextracts  and  tinctures,  where  the 
moisture  in  the  crude  drug,  the  evaporation  of  the  alcohol 
during  the  process  of  manufacture,  and  other  elements  caused 
a  considerable  fluctuation  in  the  results.  Regulation  No.  28 
(d)  accordingly  asserts,  with  respect  to  the  content  of  both 
alcohol  and  the  narcotics  involved,  that  it  will  be  sufficient 
to  state  the  maximum  quantity  or  proportion  of  such  sub- 
stances, providing  this  maximum  does  not  vary  materially 
from  the  average  quantity  or  proportion.  Mathematical 
accuracy  and  precision  are  therefore  not  insisted  upon. 

Regulation  30  declares  that,  in  the  case  of  alcohol,  the  expres- 
sion "quantity  or  proportion"  shall  mean  the  average  per- 
centage by  volume  in  the  finished  product,  and  that  in  the 
case  of  other  ingredients  the  expression  shall  mean  grains 
or  minims  per  ounce  or  fluidounce. 

In  stating  the  content  of  alcohol  and  narcotics  upon  the 
label,  it  is  provided  in  Regulation  17  (c)  and  Regulation  28 
(b)  that  type  shall  be  used  not  smaller  than  8-point  caps — 
although  "in  case  the  size  of  the  package  will  not  permit  the 
use  of  such  characters  the  size  of  the  type  may  be  reduced 
proportionately."  (EIGHT-POINT  CAPS  ARE  USED  IN 
THIS  SENTENCE.)  At  the  hearings  in  New  York,  Attor- 
ney Douglass,  of  the  Proprietary  Association,  raised  the 
point  that  the  Commission  had  no  power  to  decree  what  size 
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of  type  should  be  employed,  inasmuch  as  such  a  ruling  would 
in  effect  constitute  an  extension  of  the  law  and  therefore 
be  legislative  instead  of  executive  in  character.  It  has  been 
announced  in  another  journal  that  at  least  one  proprietor  has 
determined  to  contest  the  "Rules  and  Regulations"  on  this 
point.  He  will  print  the  desired  information  in  the  same 
type  as  he  uses  for  the  directions,  and  he  will  await  a  de- 
cision of  the  courts  rather  than  change  his  labels. 

The  exemption  provided  in  Regulation  28  (&),  i.e.,  that 
"in  case  the  size  of  the  package  will  not  permit  the  use  of  such 
characters  the  size  of  the  type  may  be  reduced  proportion- 
ately," is  unsatisfactory  anyway,  since  it  opens  a  wide  loop- 
hole for  individual  interpretation. 

Additional  Substances  Brought  Under  the  Labeling  Clause 
by  the  Rules  and  Regulations.  Perhaps  the  most  radical  rul- 
ing of  the  commissioners  is  that  which  greatly  extends  the 
scope  of  the  labeling  clause  of  the  law  set  forth  in  prohibition 
No.  7.  This  clause,  after  giving  a  list  of  the  narcotics  which 
ust  be  mentioned  on  the  label  when  present,  contains  the 

rds,  "or  any  derivative  or  preparation  of  any  such  sub- 

nces."  Seizing  upon  this  phrase,  the  commissioners  have 
mentioned  a  considerable  number  of  derivatives  which  will 
be  held  subject  to  the  labeling  requirements.  These  are  as 
follows : 

Derivatives  of  alcohol — Aldehyde,  ether,  ethyl  acetate,  ethyl  nitrite, 
and    paraldehyde. 

Derivatives  of  morphine — Apomorphine,  dionine,  peronine,  morphine 
acetate,    hydrochloride,   sulphate,   and   other   salts   of   morphine. 

Derivatives  of  opium — Codeine:  alkaloid,  hydrochloride,  phosphate, 
sulphate,  and  other  salts  of  codeine. 

Derivatives  of  cocaine — Cocaine  hydrochloride,  oleate,  and  other 
salts. 

Derivatives  of  chloral  hydrate — Chloral  acetophenonoxim.  chloral 
alcoholate,  chloralamide,  _  chloralimide,  chloral  orthoform,  chloralose, 
dormiol,  hypnal,  and  uralinc. 

Derivatives  of  acetanilide — Acetphenetidine,  citrophen,  diacetanilide, 
lactophenin,  methoxy-acetanilide,  methylacetanilide,  para-iodoacetanilide, 
and  phenacetine. 

Several  of  these  additions  to  the  list  of  substances  brought 
within  the  labeling  clause  are  possibly  open  to  question.  We 
understand,  for  instance,  that  the  Continental  Color  and 
Chemical  Company  is  up  in  arms  over  the  inclusion  of  phena- 
cetine in  the  list  as  a  derivative  of  acetanilide,  and  that  the 
company  proposes  to  fight  the  ruling  in  the  courts. 

If  the   regulation   stands   as  a   whole,   and   if  the  courts 
istain  it,  it  will  be  seen  to  be  sweeping  in  character,  and  to 
jipplement  greatly  the  scope  of  the  law. 
Regarding  the  Label.     Many  questions  have  arisen  over 
manner  in  which  the  necessary  statements  are  to  be  made 
jn  the  label.     One  phase  of  this  question  has  already  been 
Bcussed  under  prohibition  No.  7,  with  reference  to  the  size 
type  directed  for  making  statements  of  the  content  of  alco- 
H  and  narcotics.     Regulation  17  (6)   seems  to  provide  that 
^c  several  statements  which  the  law  requires  of  any  given 
roduct  must  be  printed  together  on  the  label — that  is,  they 
jst   not  be   separated   by   intervening  descriptive   or   other 
ctual  matter.    Explaining  this  ruling  a  little  more  fully,  for 
stance,  Dr.   Wiley  has  caused  great  surprise  by  declaring 
It  the  name  and  address  of  the  manufacturer  of  a  product. 


which  is  ordinarily  given  at  the  bottom  of  the  label,  below  the 
descriptive  and  explanatory  matter,  must  be  placed  above  in 
connection  with  the  name  of  the  product,  the  statement  as  to 
the  content  of  alcohol  or  narcotics,  if  present,  and  other 
declarations  required  by  the  act. 

With  equal  surprise  to  his  audience,  Dr.  Wiley  has  also 
declared  that,  in  stating  the  content  of  alcohol  or  morphine, 
say,  it  would  not  be  considered  sufficient  to  print  this 
in  a  formula  of  the  product  on  the  label:  he  holds  that  such 
a  statement  would  be  so  "sandwiched  in  that  nobody  would 
notice  it,"  and  he  declares,  consequently,  that  it  must  be  pre- 
sented by  itself  among  the  other  mandatory  statements.  If, 
therefore,  a  formula  is  given  on  the  label,  the  content  of 
alcohol  and  narcotics  must  be  separately  stated  and  repeated 
at  the  appropriate  place  at  the  top  of  the  label — a  ruling  which 
is  extremely  arbitrary  in  character.  Present  labels,  however, 
as  explained  later  on,  will  be  accepted  until  October  1,  1907. 

Many  readers  of  the  Bulletin  have  asked  us  whether  it 
would  be  sufficient  to  place  the  statements  required  by  the 
law  upon  the  label  of  the  bottle,  or  whether  they  must  also 
be  printed  upon  the  carton  or  outer  package.  Regulation  17 
(a)  declares  that  "the  term  'label'  applies  to  any  printed,  pic- 
torial, or  other  matter  upon  or  attached  to  any  package  of  a 
food  or  drug  product,  or  any  container  thereof."  Dr.  Wiley 
has  since  more  clearly  asserted  that  all  necessary  statements 
must  be  placed  upon  the  label  of  both  the  bottle  and  the 
outer  wrapper,  package,  or  carton. 

The  Time  of  Enforcement.  The  law  goes  into  eflfect  Janu- 
ary 1,  1907.  In  order,  however,  to  give  manufacturers  an 
opportunity  to  use  up  their  present  labels  and  packages. 
Regulation  17   (i)   provides  as  follows: 

The  regulation  regarding  the  principal  label  will  not  be  enforced 
Until  October  1,  1907,  in  the  case  of  labels  printed  and  now  on  hand, 
whenever  any  statement  therein  contained  which  is  contrary  to  the 
food  and  drugs  act.  June  30,  1906  as  to  character  of  contents,  shall  be 
corrected  by  a  supplemental  label,  stamp,  or  paster.  All  other  labels 
now  printed  and  on  hand  may  be  used  without  change  until  October  1, 
1907. 

The  jobbers  throughout  the  country  have  large  stocks  on 
hand  of  goods  of  the  various  pharmaceutical  manufacturers 
and  patent-medicine  houses,  and  Dr.  Wiley  has  expressed  the 
opinion  that  it  would  be  satisfactory  if  the  manufacturers 
and  proprietors  would  supply  jobbers  in  such  instances  with 
the  necessary  supplementary  labels  or  pasters.  He  has  also 
stated  that  products  already  put  up  in  merchantable  packages 
will  be  required  to  have  affixed  to  them  such  supplemental 
labels  or  pasters  on  the  outer  packages  or  cartons  only:  it 
will  not  be  necessary  to  open  the  package  and  paste  the  sticker 
on  the  bottle  itself. 

So  far  as  retailers  are  concerned,  the  goods  which  they 
have  in  stock  at  present,  and  which  are  received  prior  to 
January  1,  are  not  affected  by  the  law  unless  such  retailers 
reside  in  the  District  of  Columbia  or  the  Territories,  where 
the  national  government  has  direct  jurisdiction  over  them, 
or  unless  they  transact  an  interstate  business.  In  such  cases, 
therefore,  the  use  of  the  supplementary  pasters  will  not  be 
necessary. 


A  DEBATE  ON  THE  HIQH  SCHOOL  QUESTION. 

Drs.  Wall   and   Taylor,    Who   "Joined   Issue"   at  the   Indianapolis   Meeting   of   the   A.    Ph.  A.,   Have 

Renewed  the  Discussion — Dr.  Wall  Cites  Statistics  to  Indicate  that  the  One^year  High 

School  Requirement  for  Pharmacists  is  Unjust  Because  High  School 

Facilities   Are   Not   Available  to   All   Pupils— Dr.    Taylor 

Analyzes  the  Statistics  and  Disproves  Them. 


[Note  by  the  Editors. — One  of  the  sensational  features  of  the  re- 
cent Indianapolis  meeting  of  the  American  Pharmaceutical  Association 
was  a  paper  by  Dr.  Wall  attacking  the  whole  scheme  of  compulsory 
education  in  pharmacy,  and  particularly  condemning  the  one-year-high- 
school  requirement  now  exacted  in  several  States.  The  history  of  the 
debate  which  followed  will  be  found  in  our  review  of  the  meeting  in 
the  October  issue.  We  published  an  editorial  taking  issue  with  Dr. 
Wall  on  some  points,  and  it  is  in  response  to  this  that  he  has  sent  us 
the  following  article.  The  latter,  however,  is  not  so  much  of  a  reply 
to  us  as  it  is  to  the  position  taken  in  the  Indianapolis  debate  by  Dr. 
H.  L.  Taylor,  secretary  of  the  Ad  Interim  Committee  of  the  New  York 
Board  of  Pharmacy;  and  we  have  accordingly  asked  Dr.  Taylor  to 
comment  on  the  statistics  presented  and  the  conclusions  drawn  by 
Dr.  Wall.  A  few  remarks  of  our  own  may  be  found  elsewhere  in  the 
editorial  columns.] 

1.    The   Negative:      High    Schools    Attacked. 
By  Dr.  Otto  A.  Wall, 

Professor    of    Materia    Medica,    Pharmacognosy,   and   Botany  in  the   St. 

Louis    College    of    Pharmacy;    Formerly    Member   of    the    Board    of 

Directors  of  the  Public  Schools  of  St.   Louis,  and  Chairman  of 

the   Committee  on  Course   of  Studies,  Text-books,  and 

Apparatus. 

In  the  Bulletin  of  Pharmacy  for  October,  1906,  I  find  the 
following  passage :  "The  American  principle  is  to  provide 
education  for  every  one  alike,  place  it  within  the  grasp  of  all, 
encourage  them  to  accept  it,  help  them  to  attain  it,  and  thus 
develop  a  nation  of  people  equipped  in  the  best  possible  way 
for  the  struggles  of  life." 

I  like  the  splendid  sonancy  of  that  sentiment.  It's  great! 
It  sounds  like  E  Pluribus  Unum,  Star-spangled  Banner,  and 
a  lot  of  other  things!  There  is  only  one  fault  to  be  found 
with  it :  it  merely  states  a  patriotic  wish  and  not  a  fact. 

Whatever  may  be  the  American  principle,  it  is  not  yet  the 
American  practice  to  provide  education  for  every  one  alike; 
not  a  single  State  in  the  Union  places  higher  education  within 
the  grasp  of  all ;  in  no  State  are  the  people  substantially  en- 
couraged to  accept  it;  and  nowhere  in  this  country,  except  in 
the  larger  cities,  are  they  helped  to  attain  it. 

And,  therefore,  until  the  dream,  quoted  above,  comes  true, 
I  must  continue  to  oppose  "one  year  in  high  school"  for  phar- 
macists. 

GRAMMAR    SCHOOLS    NEED    REFORMING. 

Furthermore,  eight  years  of  schooling,  if  of  the  right  kind, 
designed  to  present  a  fairly  complete  education  without  going 
into  other  schools  afterwards,  ought  to  be  enough  to  prepare 
young  men  or  women  to  enter  technical  schools,  including 
colleges  of  pharmacy,  or  for  any  positions  as  apprentices  to  the 
trades  or  crafts,  as  clerks  in  banks  or  business,  etc. ;  and  our 
efTorts  should  be  in  the  direction  of  demanding  more  practical 
grammar  school  education.  It  is  disgraceful  that  the  average 
graduate  from  our  common  grammar  schools  nowadays  does 
net  know  how  to  spell,  does  not  know  enough  arithmetic  to 
understand  fractions  or  percentage,  and  knows  nothing  of 
grammar,  Latin,  or  algebra.  In  Germany  a  boy  who  has  gone 
to  school  for  eight  years  knows  all  of  these  subjects,  and 
knows  them  fairly  thoroughly.  Are  our  American  boys  and 
girls  so  mentally  inferior,  or  must  the  fault  be  placed  at  the 
door  of  our  system,  which  aims  to  hold  back  the  entire  class 
to  the  level  of  the  lowest  and  dullest  member  of  the  class? 


Correct  the  imperfections  in  our  grammar  school  system  be- 
fore you  try  to  make  high  school  education  compulsory. 

Mr.  Arthur  Lefevre,  State  Superintendent  of  Public  Schools 
of  Texas,  says,  apropos  of  this  subject:  "The  twelve-year 
plan"  (eight  grammar  school,  four  high  school)  "did  not  de- 
velop from  experienced  needs,  but  was  foisted  upon  our 
American  school  system  by  would-be  imitators  of  the  German 
system  who  did  not  understand  it,  because  that  system  ac- 
complished in  nine  years  all  that  its  imitators  tried  to  spread 
over  twelve.  .  .  .  There  is  no  dithculty  in  telescoping  an  eight 
years'  course  for  the  elementary  schools  into  a  six  years' 
course.  ...  If  our  schools  will  adopt  six  years  for  the  ele- 
mentary grades,  among  other  benefits  too  numerous  to  men- 
tion, they  will  begin  to  keep  the  boys  for  the  high  schools. 
The  most  discouraging  experience  of  my  professional  life  has 
been  the  slowness  with  which  protests  against  the  eight-grade 
system  have  gained  a  hearing,  even  among  students  of  its 
evil  consequences." 

BUT   IS   ONE  YEAR  OF   HIGH    SCHOOL   WORK   PRACTICABLE? 

Leaving  out  of  consideration  for  the  present  the  idea  that 
it  would  be  better  not  to  crystallize  the  present  objectionable 
features  of  our  public  school  systems  into  our  State  laws, 
for  that  would  go  a  long  way  to  impede  necessary  reforms 
in  our  elementary  schools,  let  us  see  whether  one  year  in 
high  schools  is  generally  practicable  now  for  students  of 
pharmacy;  I  am  not  concerned  in  fighting  the  battles  of  other 
professions  or  industries,  although  the  conditions  to  which 
I  will  refer  aflfect  them  also. 

In  speaking  on  this  subject  at  Indianapolis,  the  gentleman 
from  New  York*  told  us  that  in  New  York,  as  well  as  in 
Missouri,  every  child  has  the  opportunity  to  get  free  high 
school  education,  if  he  or  she  only  chooses  to  accept  it.  This 
is  not  true  of  either  State. 

I  shall  in  this  paper  treat  of  conditions  in  New  York. 
The  facts  are  taken  from  the  Report  of  the  Education  De- 
partment for  the  State  of  New  York  for  the  year  ending 
July  31,  1905. 

SOME    FIGURES. 

There  were  enumerated  for  that  year  1,797,238  children  of 
school  age,  5  to  18  years  of  age.  The  attendance  at  the  pub- 
lic schools,  including  elementary  and  high  schools,  was  1,311,- 
108,  and  including  parochial  and  similar  schools,  1,510,607 
pupils. 

There  were  86,736  pupils  in  the  high  schools — 50,749  girls 
and  35,987  boys ;  the  girls  were  to  the  boys  about  in  the  pro- 
portion of  10  to  7. 

Of  all  children  enumerated  as  of  school  age,  about  4.88 
per  cent  were  high  school  pupils ;  or,  of  all  children  attending 
schools,  about  5.75  per  cent.     It  appears,  therefore,  that  the 
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\    was  not  very  much  greater  than  in  Illinois  or  Missouri. 

There  were  4665  girl  graduates  from  high  schools,  and 
2812  boy  graduates;  or  a  total  of  7477.  This  was  0.41  per 
cent  of  all  schoolchildren  in  the  State,  or  0.49  per  cent  of  all 
children  attending  schools.  The  number  of  boy  graduates 
was  0.18  per  cent  of  all  children  attending  schools,  or  0.16J^ 
per  cent  of  all  children  of  school  age  in  the  State.  In  Illi- 
nois the  proportion  of  boy  graduates  was  0.12  per  cent  of  the 
children  of  school  age,  and  in  Missouri  it  was  a  little  more 
than  0.10  per  cent. 

There  are  417  bona-fide  high  schools  in  New  York  State, 
and  251  other  schools  doing  some  high  school  work;  calling 
them  all  high  schools,  there  are  668  high  schools  in  the  State. 
Let  us  do  a  little  figuring;  suppose  that  children  can  walk 
2^  miles  from  home  to  school  and  back  again,  or  five  miles 
daily,  through  all  kinds  of  weather,  rain  or  snow,  slush  and 
sleet  or  blizzard,  then  one  high  school  offers  educational  fa- 
cilities for  the  children  of  an  area  of  about  20  square  miles; 
suppose  further  that  the  interurban  electric  lines  suffice  to 
increase  this  area  one-fourth,  then  each  high  school  can  edu- 
cate the  children  from  25  square  miles,  and  the  668  high 
schools  can  give  high  school  instruction  to  the  children  from 
16,700  square  miles,  provided  that  all  high  schools  are  at 
least  five  miles  distant  from  any  other  high  school.  The  chil- 
dren in  the  remaining  area  of  30,920  square  miles  cannot 
get  high  school  education  without  boarding  away  from  home. 
Therefore  the  claim  of  the  gentleman  from  New  York  that 
every  child  in  New  York  can  get  free  high  school  education 
if  it  will  only  avail  itself  of  the  opportunity  is  plainly  errone- 
ous;  likewise,  the  statement  that  the  "American  principle 
is  to  provide  education  for  every  one  alike,  and  place  it 
within  the  grasp  of  all,"  is  "too  previous." 

The  State  of  New  York  does  not  provide  education  for 
every  one  alike,  nor  does  it  place  it  within  the  grasp  of  all! 
There  are  10,625  school  districts  in  the  State ;  668  of  these 
districts  have  high  schools;  there  are,  therefore,  9957  school 
districts  without  high  schools!  Children  in  these  9957  school 
districts  are  "non-resident"  pupils  as  far  as  the  schools  in 
other  districts  are  concerned,  and  if  they  want  to  attend  such 
other  schools  they  must  pay  tuition.  Whether  in  New  York 
a  high  school  district  is  made  up  of  a  group  of  common  school 
districts,  or  whether,  as  in  Missouri,  each  school  district  is 
an  independent  political  and  educational  unit  in  regard  to 
all  school  matters,  is  totally  immaterial  for  my  argument,  as 
it  can  only  affect  a  detail  and  not  the  general  facts.  Com- 
paratively few  such  non-resident  pupils  live  near  enough  to 
the  schools  in  other  districts  to  board  at  home,  and  they  must 
therefore  also  pay  for  board  and  lodging  while  attending  schools 
away  from  home;  and  this,  at  a  low  estimation,  cannot  be 
less  than  from  $125  to  $150  per  scholastic  year.  This  tuition, 
I  suppose,  in  most  cases,  and  board  in  all  cases,  must  be 
paid  by  the  parents  of  the  non-resident  pupil. 

The  State  of  New  York  therefore  does  not  encourage  all 
pupils  to  accept,  nor  does  it  help  them  to  attain,  higher  edu- 

\  cation! 

HIGH   SCHOOLS   ARE  NOT  AVAILABLE. 

Those  children  in  the  9957  school  districts,  or  the  30,920 
square  miles  without  high  schools,  who  cannot  afford  to  pay 
such  tuition  and  board,  cannot  get  high  school  education  in 
the  State  of  New  York,  and  are  unjustly  discriminated  against 
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by  the  law  of  the  State,  which  bars  them  from  entering  the 
business  of  pharmacy  or  the  colleges  of  pharmacy,  because 
where  they  cannot  get  "one  year  in  high  school"  the  chances 
are  practically  nil  for  getting  "its  equivalent,"  unless  the  latter 
is  fraudulent  and  fictitious,  to  evade  the  law. 

I  have  no  means  of  knowing  how  many  children  live  in  the 
territory  without  high  schools ;  but  comparing  the  proportions 
of  children  attending  the  high  schools  and  the  number  of 
graduates  from  high  schools  in  Missouri,  Illinois,  and  New 
York,  I  think  that  it  must  be  about  one-third  of  all  children  of 
school  age,  or  perhaps  a  little  more.  This  would  be  nearly 
600,000  children  for  whom  no  opportunities  are  provided  in 
the  State  of  New  York  to  obtain  "free"  higher  education,  or 
"one  year  in  high  school."  My  argument  is  not  affected  by 
the  exact  number,  for  it  is  close  enough  for  my  purposes  to 
say  that  hundreds  of  thousands  of  children  in  New  York 
cannot  attend  high  schools  if  they  would. 

There  are  12,005  school  houses  in  the  State,  of  which  11 
are  log  houses,  and  9839  are  frame  buildings;  probably  most 
of  these  are  comparatively  small ;  many  of  them  may  not  have 
eight  grades,  and  many  others  possibly  are  ungraded  schools. 
Anyhow,  most  of  them  seem  to  be  unable  to  furnish  the  kind 
of  instruction  that  would  qualify  children  to  graduate  from 
the  common  grammar  schools;  307,941  pupils  tried  to  pass 
the  examinations  from  the  elementary  schools  to  entitle  them 
to  go  to  high  schools;  21,019  of  them  passed.  This  was  1.17 
per  cent  of  all  children  of  school  age  in  the  State,  or  1.38 
per  cent  of  all  children  attending  schools,  or  only  6.8  per  cent 
of  all  who  tried  to  pass. 

Think  of  it !  In  the  State  of  New  York  only  1.38  per  cent 
of  the  children  attending  schools  graduated  from  the  grammar 
schools  in  1905. 

Are  the  teachers  so  utterly  inefficient?  Are  the  questions 
unfair  and  unreasonably  difficult?  Is  the  course  of  studies  too 
impractical?  Or  are  the  majority  of  the  children  compelled  to 
attend  ungraded  or  imperfectly  graded  schools? 

Probably  the  last  is  the  main  cause  of  the  poor  showing 
made;  if  so,  it  argues  that  a  large  proportion  of  all  children 
live  in  rural  districts,  in  small  villages,  or  in  the  smaller 
towns ;  there  are  611  towns  and  villages,  large  enough  to  have 
one  or  more  drug  stores,  in  the  State  of  New  York,  with 
populations  of  less  than  5000,  which  are  therefore  too  small 
to  have  good  high  schools ;  in  fact,  most  of  these  have  1000 
inhabitants  or  less,  and  these  are  barely  large  enough  to  have 
more  than  ungraded  schools. 

The  State  of  New  York  does  not  furnish  all  alike  with  the 
opportunity  to  get  a  grammar  school  education  that  would  per- 
mit all  its  children  to  enter  high  school! 

INJUSTICE  OF  THE   HIGH    SCHOOL  REQUIREMENT. 

While  such  are  the  conditions  in  New  York,  it  is  an  in- 
justice to  keep  any  one  out  of  a  college  of  pharmacy  or  any 
other  technical  school,  for  the  lack  of  "one  year  in  high 
school." 

I  am  not  opposed  to  education ;  my  paper  at  Indianapolis 
was  not  "anti-educational."  But  I  plead  for  those  children 
who  are  wronged  and  discriminated  against  by  laws  that  are 
or  would  be  unjust  under  present  circumstances.  All  I  ask  is 
that  children  be  not  prevented  from  obtaining  technical  edu- 
cation as  pharmacists,  because  they  happen  to  be  born  and  to 
live  where  there  are  no  high  schools  and  where  they  cannot 
get  free  higher  education.    Let  them  come  into  our  colleges 
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anyhow,  and  let  us  make  up  the  deficiencies  in  the  education 
that  their  States  provide,  if  necessary. 

The  Bulletin  of  Pharmacy  says  in  an  editorial  in  the 
October  issue :  "If  there  is  any  legend  writ  large  in  the  move- 
ment for  higher  education  in  pharmacy,  it  is  this :  We  must 
go  slowly  and  advance  no  faster  than  the  conditions  warrant, 
and  no  further  than  the  development  of  sentiment  permits." 
In  the  name  of  700,000  children  in  Illinois,  of  650,000  children 
in  Missouri,  of  hundreds  of  thousands  of  children  in  New 
York,  and  of  many  millions  of  children  in  the  other  States  of 
our  Union,  who  cannot  get  high  school  education  (not  even 
if  they  are  willing  to  pay  for  it,  because  their  States  do  not 
provide  them  with  sufficient  grammar  school  instruction  to 
allow  them  to  pass  the  entrance  examinations),  in  the  name 
of  every  young  man  and  young  woman  who  wishes  to  enter 
the  business  of  pharmacy,  and  whom  the  advocates  of  "one 
year  in  high  school"  would  exclude  from  the  business  of  phar- 
macy and  from  colleges  of  pharmacy — I  thank  you  for  that 
sentence ! 

What  I  would  do  when  "the  conditions  warrant"  I  cannot 
say;  nor  is  there  any  necessity  for  me  to  worry  about  it.  I 
shall  be  dead  and  forgotten,  long,  long  before  every  child  in 
America  will  have  a  chance  to  obtain  a  free  one  year's  course 
in  a  high  school.  Probably  conditions  may  mature  more 
rapidly  if  the  present  system  of  public  school  education  is 
changed  as  previously  suggested;  when  high  schools  are  made 
strictly  preparatory  schools  for  those  who  want  academic 
education,  while  the  grammar  schools  are  made  practical  train- 
ing schools  for  all  who  do  not  want  academic  training,  but  a 
practical    business    education. 

The  civilization  of  New  York  is  more  than  two  centuries 
older  than  that  of  Missouri,  but  it  has  not  yet  arrived  at  a  stage 
where  it  is  possible  "to  provide  education  for  every  one  alike." 
Progress  in  the  future  will  undoubtedly  be  far  more  rapid 
than  in  the  past,  but  we  can  hardly  expect  the  South  and 
West  to  do  in  four  or  five  decades  what  New  York  was  un- 
able to  accomplish  in  three  centuries.  None  of  us  who  par- 
ticipated in  the  meeting  at  Indianapolis  will  live  to  see  the 
time  when  your  patriotic  wish  will  be  fulfilled,  and  when 
the  American  practice  will  be  "to  provide  education  for  every 
one  alike,  place  it  within  the  grasp  of  all,  encourage  them  to 
accept  it,  help  them  to  attain  it,  and  thus  develop  a  nation  of 
people  equipped  in  the  best  possible  way  for  the  struggles  of 
life." 

REGARDING  THE  GRADUATION  REQUIREMENT. 

Of  course,  whenever  it  is  possible,  it  is  advisable  for  youths 
who  want  to  enter  the  drug  business  to  go  to  a  college  of 
pharmacy,  because  technical  skill  and  knowledge  can  be  better 
obtained  there  than  in  any  other  place  or  manner.  A  full 
course  in  a  college  of  pharmacy  is  the  best  investment  a  drug 
apprentice  or  drug  clerk  can  make,  and  he  or  she  will  feel  well 
repaid  for  the  necessary  outlay  by  the  sense  of  superior  knowl- 
edge and  standing  throughout  life. 

But  there  may  be  some  for  whom  such  an  education  is 
absolutely  unattainable,  no  matter  how  much  they  might  wish 
and  long  for  it.  For  the  sake  of  these  young  men  and  women, 
let  us  not  demand  cast-iron  and  inflexible  laws,  that  abso- 
lutely prohibit  any  other  manner  of  becoming  pharmacists 
except  by  going  one  year  to  a  high  school  and  then  obtaining 
a  diploma  from  a  college  of  pharmacy. 

Let  us  give  all  young  men  and  women  a  fair  chance ! 


2.     The  Positive:     High  Schools  Defended. 

By  H.  L.  Taylor, 

Of  the   Education   Department,    New   York   State;    Secretary  of  the  Ad 
Interim  Committee  of  the  New  York  Board  of  Pharmacy. 

I  have  been  requested  by  the  editors  of  the  Bulletin  of 
Pharmacy  to  reply  to  the  foregoing  article  by  Dr.  Wall,  and 
to  comment  on  his  figures  and  conclusions.  Let  us  examine 
his  statements  seriatim,  and,  then,  without  wasting  space  by 
quoting  the  statements  themselves,  refer  to  them  by  para- 
graphs under  his  center  heads. 

FIRST,  REGARDING  THE  STATEMENT  THAT  THE  "GRAMMAR  SCHOOLS 
NEED   REFORMING." 

Paragraph  i.  In  Germany  the  boy  who  has  gone  to  school 
for  eight  years  does  not  know  all  the  subjects  he  enumerates, 
if  you  can  believe  the  time-tables  of  the  elementary  schools 
of  Germany.  "A  General  View  of  the  History  and  Organi- 
zation of  Public  Education  in  the  German  Empire,"  by  Prof. 
W.  Lexis  of  the  University  of  Gottingen,  published  in  Berlin 
in  1904,  pp.  99  to  102,  gives  the  time-table  of  the  elementary 
schools  of  Prussia,  Bavaria,  and  Saxony,  the  leading  German 
states.  Not  one  of  these  time-tables,  "exhibited  by  way  of 
examples,"  and  comprising  elementary  schools  with  six 
divisions  in  Danzig,  with  seven  divisions  in  Hanover,  with 
eight  divisions  in  Berlin,  with  seven  divisions  in  Munich,  and 
with  eight  divisions  in  Dresden,  requires  either  Latin  or 
algebra ! 

If,  however,  Dr.  Wall  refers  to  the  courses  of  the  secondary 
schools,  "real"  or  "gymnasien,"  his  remark  regarding  Ameri- 
can boys  and  girls  being  mentally  inferior  to  the  German  is 
inaccurate,  for  the  secondary  schools,  "gymnasien"  and  "real," 
of  Germany  are  provided  for  boys  and  not  for  girls.  Dean 
Russell,  in  the  new  edition  of  his  "German  Higher  Schools," 
pp.  419-420,  says:  "At  present,  however,  the  government  is 
engaged  in  checking  the  growth  of  gymnasien  for  girls  .  .  . 
in  short,  they  are  in  accord  with  the  Emperor's  dictum  that 
woman's  province  is  'kuche,  kinder,  und  kirche' — cooking, 
children,  and  church.  .  .  .  The  gravest  defect  in  the 
German  school  system  is  the  organization  which  foists  dis- 
tinctions of  class  and  sex.  The  common  schools  are  for  the 
common  people;  the  'real'  schools  are  for  the  middle  classes; 
the  classical  schools  are  for  the  aristocracy;  and  in  secondary 
education  -the  sexes  are  kept  apart." 

Paragraph  2.  That  the  twelve-year  plan  was  foisted  upon 
our  American  school  system  by  would-be  imitators  of  the 
German  is  not  true  of  New  York  State,  as  will  appear  from 
the  following  quotation  from  the  "Syllabus  for  Secondary 
Schools,"  p.  1,  nor  can  the  statement  be  accepted  for  the 
other  States  of  the  Union,  if  the  facts  and  conclusion  of  the 
introduction  to  Bulletin  24,  "Professional  Education  in  the 
United  States — Teaching,"  are  accurate :  "At  a  regular  meet- 
ing held  in  the  Senate  Chamber  at  Poughkeepsie  (N.  Y.) 
February  26,  1788,  a  report  to  the  legislature  was  adopted,*! 
from  which  it  appears  that  Erasmus  Hall  had  twenty-six  11 
students  and  Clinton  Academy  fifty-three  [both  secondary 
schools];  that  the  Principal  of  Erasmus  Hall  in  conjunction 
with  the  trustees  had  signified  a  determination  that  the  clas- 
sical and  English  departments  should  be  regularly  attended 
to  by  proper  tutors  [expert  teachers  demanded]  ;  that  the  first 
of  these  departments  should  comprise  the  Latin  and  Greek 
languages,  with  geography,  and  the  outlines  of  ancient  and 
modern    history    [secondary    instruction]  ;    that    the    second 
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should  comprehend  the  English  language,  reading,  writing, 
arithmetic,  and  bookkeeping  [elementary  instruction]  ;  that 
the  French  language  should  always  be  taught  to  those  that 
request  it,  and  elocution  be  attended  to  in  both  departments 
[electives  and  English  required]."  In  the  written  record  of 
this  interesting  meeting,  which  was  held  before  the  election 
of  the  first  president  of  the  United  States,  and  before  the 
French  revolution,  or  before  Bonaparte  had  overrun  Ger- 
many, or  before  the  present  German  school  system  had  come 
into  existence,  we  find  the  substantial  outlines  of  (1)  a  cur- 
riculum for  the  elementary  school,  (2)  a  course  of  study  for 
students  preparing  for  colleges,  and  (3)  a  program  of  studies 
adapted  to  students  whose  education  ends  in  the  secondary 
school.  The  same  report  shows  that  Columbia  college 
(higher  institution)  had  forty  students  instructed  in  the 
Latin  and  Greek  languages,  geography,  natural  and  moral 
philosophy,  and  the  mathematics   (higher  education). 

"The  most  discouraging  experience"  of  the  professional 
life  of  the  State  superintendent  of  Texas,  quoted  by  Dr. 
Wall,  sprang  from  his  attempt  to  reverse  history  and  to  estab- 
lish principles  contrary  to  the  genius  of  a  free  people  and  per- 
manently established  by  development  throughout  the  political 
growth  of  the  nation.  The  unhampered  development  of  the 
schools  of  the  State  provides  a  flexible  curriculum;  hence  this 
system  is  pliant,  not  only  providing  for  rural  or  sparsely  set- 
tled communities  and  for  urban  or  more  densely  populated 
regions,  but  also  providing  that  every  student  shall  find  his 
career  entirely  open  at  the  top.  "Entirely  open  at  the  top" 
suggests  upward  draft  and  feeding  from  the  bottom ;  in  other 
words,  vertical  circulation  is  the  characteristic  of  the  Ameri- 
can school  system,  instead  of  the  horizontal  stratification 
found  among  older  civilizations. 

Paragraph  j.  As  evidence  that  the  statement  I  made  at 
Indianapolis  is  true,  read  this  statement  from  the  New  York 
statute,  chapter  542,  Laws  of  1903:  "The  sum  of  $100,000  is 
hereby  appropriated  for  the  payment  by  the  comptroller  of 
the  tuition  of  non-resident  pupils  from  schools  in  this  State 
not  maintaining  an  academic  department  (secondary),  who 
shall  be  admitted  to  schools  maintaining  an  academic  depart- 
ment without  other  expense  for  tuition  than  that  provided  in 
this  act  .  .  .  that  of  $20  per  year  for  the  school  year  of 
at  least  thirty-two  weeks  or  a  proportionate  amount  for  a 
shorter  period  of  attendance  of  not  less  than  eight  weeks." 

SECOND,    AS    TO    "sOME    FIGURES"    PRESENTED    BV    THIS     MODERN 
SINON. 

Paragraph  I.  He  increases  the  attendance  at  the  public 
schools  by  including  those  of  the  parochial  and  similar 
schools,  thus  getting  a  magnified  divisor. 

Paragraph  2.  He  gives  the  pupils  in  the  high  schools  and 
omits  those  of  the  academies,  numbering  7680  (see  p.  270, 
"Annual  Report  of  1906").  He  omits  all  the  secondary  stu- 
dents of  the  parochial  and  similar  schools,  of  the  normal 
schools,  of  the  training  classes  and  training  schools  of  the 
State,  and  of  the  subfreshmen  classes  of  colleges  and  univer- 
sities. With  this  magnified  divisor  and  minimized  dividend 
Ihe  draws  conclusions  in  his  third  paragraph  which  seem  to  be 
ascribed  to  the  report  of  the  Education  Department. 

Paragraph  4.  Regarding  graduates,  he  omits  all  from  the 
academies,  both  boys  and  girls,  as  well  as  those  from  the 
omitted  schools  mentioned  in  the  preceding  paragraph,  and 
he  fails  to  appreciate  that  the  graduates  referred  to  are  those 


from  the  secondary  schools  maintaining  four  full  years  only"; 
the  graduates  of  senior,  middle,  and  junior  schools  he  wholly 
omits,  both  of  the  high  schools  and  of  the  academies. 

Paragraph  5.  He  enumerates  the  high  schools  as  though 
the  417  ascribed  were  more  bona  Me  high  schools  than  the 
senior,  middle,  and  junior.  The  fact  is  that  a  New  York 
State  "junior"  school  is  a  high  school  of  the  State  maintain- 
ing one  year  of  secondary  instruction  after  eight  years  of 
elementary  work,  the  "middle"  maintaining  two,  and  the 
"senior"  three.  He  makes  no  reference  to  the  104  secondary 
schools  called  academies,  to  the  three  senior  academies,  to 
the  16  "middle,"  and  to  the  24  "junior;"  so  that  his  668  high 
schools  of  the  State  should  be  increased  by  141  academies, 
total  809,  to  learn  the  number  of  secondary  schools  in  New 
York  State  in  190.j,  and  still  this  number  does  not  refer  to 
the  schools  omitted  in  paragraph  2  above. 

Not  only  is  free  tuition  available  to  every  high  school  stu- 
dent in  the  State,  but  free  transportation  is  provided  in  398 
districts. 

THIRD,    AS    TO    THE    IPSE    DIXIT    THAT    "HIGH    SCHOOLS    ARE    NOT 
AVAILABLE." 

Paragraph  i.  The  boy  from  any  reason  unable  to  avail 
himself  of  the  high  school  advantages  of  the  State  may  ac- 
quire that  training  in  the  home  or  the  evening  high  school, 
and  prove  it  by  the  same  tests  that  are  applied  in  the  schools— 
the  Education  Department's  examination  (see  "handbook"  3), 
Whether  the  "equivalent"  of  the  one  year  in  high  school  is 
practically  nil,  or  fraudulent  and  fictitious  to  evade  the  law, 
can  easily  be  determined  by  referring  the  question  to  the 
"307,941  pupils"  whom  Dr.  Wall,  a  little  farther  on,  says 
"tried  to  pass  the  examinations  from  the  elementary  schools." 

Paragraph  2.  I  am  surprised  at  Dr.  Wall's  confession  of 
ignorance  regarding  any  phase  of  education  in  New  York 
State.  Unfortunately  for  his  argument  his  guess  is  even 
wilder  than  his  "facts."  Had  he  known  that  over  half  the 
school  population  of  the  State  is  in  one  district,  a  city;  that 
over  two-thirds  is  in  44  districts,  also  cities;  that  over  half 
the  remainder  is  in  villages  of  two  thousand  or  more  inhabi- 
tants, all  of  which  have  high  schools,  he  might  have  guessed 
that  there  are  a  good  many  children  fewer  than  600,000  in 
New  York  State  unable  to  obtain  one  year  in  a  high  school. 
Could  not  a  good  many  of  the  600,000  Missouri  children  whose 
thanks  he  voiced  have  corrected  this  guess  for  him  by  simply 
leaving  off  the  "overs"  and  dividing  his  1,797,238  by  one-half 
of  one-third  and  found  less  than  300,000? 

Paragraph  3.  Had  he  realized  that  the  city  in  which  over 
one-half  of  the  school  population  of  the  State  is  found  does 
not  use  the  examination  tests  referred  to  for  the  promotion 
of  its  students  from  the  elementary  to  the  secondary  schools, 
and  that  these  examination  tests  are  not  obligatory  on  any  of 
the  other  districts  of  the  State,  he  would  not  have  asked  any 
one  to  "think  of  it."  No  such  colossal  blunder  as  the  state- 
ment that  in  the  State  of  New  York  only  1.38  per  cent  of  the 
children  attending  the  schools  graduated  from  the  grammar 
schools  in  1905  would  have  been  perpetrated  by  any  person 
zvho  had  read  our  compulsory  education  code,  i  3 :  "Every 
child  between  eight  and  fourteen  years  of  age,  in  proper  physi- 
cal and  mental  condition  to  attend  school,  and  every  suck 
child  between  fourteen  and  sixteen  years  of  age  not  regularly 
and  lawfully  engaged  in  any  useful  employment  or  service, 
shall    regularly    attend    upon    instruction."      Section    7    says: 
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"Every  boy  between  fourteen  and  sixteen  years  of  age  who 
is  engaged  in  any  useful  employment  or  service  .  .  .  and 
who  has  not  completed  such  course  of  study  as  is  required  for 
graduation  from  the  elementary  public  schools  .  .  .  shall 
attend  the  public  evening  schools     .     .     ." 

Let  the  Chief  of  the  Statistics  Division  of  the  Education 
Department  be  heard,  who  is  responsible  for  the  statistics  of 
the  Annual  Report  from  which  "Some  Figures"  of  Dr.  Wall 
were  garbled.  "After  a  careful  study  based  on  the  Annual 
Reports  from  the  elementary  and  secondary  schools  of  the 
State,  I  estimate  that  less  than  10,000  of  the  125,000  students 
in  the  secondary  schools  of  the  State,  public  and  private,  are 
more  than  two  and  one-half  miles  distant  from  a  secondary 
school." 

The  State  paid  last  year  $160,361  for  the  tuition  of  stu- 
dents from  districts  having  no  secondary  school.  If  the  aver- 
age tuition  per  student  were  $16  (note  the  limits  in  the  statute 
quoted  above),  then  10,000  students  from  districts  having  no 
high  school  availed  themselves  of  free  tuition  in  secondary 
schools  of  the  State. 

Is  it  not  clear  that  the  high  school  is  available  to  every 
pupil? 

FOURTH,    AS    TO    "THE    INJUSTICE    OF    THE    HIGH    SCHOOL 
REQUIREMENT." 

Paragraph  i.  The  length  of  this  article  precludes  a  dis- 
cussion of  the  results  of  New  York's  graduation  prerequisite 
law  in  pharmacy. 

Paragraph  2.  A  careful  study  of  New  York's  compulsory 
education  laws  will  show  that  the  educators  of  the  State  have 


secured  steady  and  marked  advance  for  the  protection  of  the 
children  that  have  been  "wronged  and  discriminated  against," 
not  by  laws  unjust  under  present  circumstances,  but  by  busi- 
ness interests  that  cannot  see  beyond  labels  and  trade-marks. 

Paragraph  3.  Hasn't  Dr.  Wall  grown  somewhat  since  his 
Indianapolis  speech  when  he  claimed  to  speak  for  Missouri? 
Did  the  securing  of  a  "second  Missouri  compromise"  prove 
him  an  ox?  or  does  his  next  paragraph  anticipate  the  frog's 
experiment?     See  Aesop's  Fables. 

Paragraph  4.  In  open  debate  his  slurs  on  Missouri's  edu- 
cational condition  were  so  completely  exposed  that  the  reso- 
lution he  favored  was  overwhelmingly  defeated  in  the  Section 
on  Education  and  Legislation  of  the  A.  Ph.  A. 

Whether  the  "second  Missouri  compromise"  was  the  result 
of  his  statistics  presented  in  executive  session  of  the  Con- 
ference of  Pharmaceutical  Faculties  is  of  course  unknown  to 
those  who  could  not  be  present.  From  his  discussions  with 
another  writer  in  one  of  the  drug  journals  it  appears  that  he 
was  driven  to  embrace  and  represent  other  sections  than 
Missouri.  In  this  paragraph  he  returns  to  the  defense  of 
Missouri,  and  ignoring  the  facts  adduced  in  the  debate  at 
Indianapolis  enters  the  field  of  prophecy.  In  the  light  of  his 
revealed  inaccuracies  of  present  fact  is  it  not  safe  to  conclude 
that  the  cause  of  pharmaceutic  education  and  legislation  in 
the  United  States  will  suffer  in  no  particular  from  his  predic- 
tions of  the  future? 

Finally,  as  regards  the  graduation  requirement,  in  phar- 
maceutic as  in  other  American  education  the  motto  is  "Ves- 
li^ia  nulla  r.trorsum." 


A  Michigan  Pharmacy.— This  picture  of  Sohlmark's  pharmacy  in  Ludington,  Michigan,  is  sent  to  the  Bclletin  by  L.  M.  Aclsert.  The  store  is  a 
handsome  one.  A  large  stock  is  carried  of  perfumes,  souvenirs,  and  fancy  china,  while  the  shelves  above  the  balcony  on  the  right  are  devoted  to  sport- 
ing goods.  The  prescription  case  in  the  rear,  not  seen  in  the  engraving,  is  a  very  neat  one  and  has  many  conveniences  of  arrangement  for  the  dis- 
pensers.   The  number  of  seats  at  the  soda  counter,  supplemented  by  the  soda  tables  and  chairs  farther  down,  indicate  that  a  large  soda  business  is  enjoyed. 


Copyrighted  Photograph  by  H.  W.  Fay. 


AROUND  THE  CAMP=FIRE. 

After  Permitting  the  Blaze  to  Die  Out  for  Two  or  Three  Months,  Bulletin   Readers  Bestir  Themselves 

and  Throw  Some  Frtsh  Logs  on  the  Fire— Comedy  Instead  of  Tragedy  is 

the  General  Theme  this  Time. 


A   JOKE  AND   ITS    MANIFOLD   CONSEQUENCES. 

T.  H.  F.,  located  in  the  Canadian  province  of 
Saskatchewan,  decides  to  join  the  ranks  of  the  camp- 
fire  devotees  and  tell  an  incident  himself,  supple- 
mented with  some  original  "poetry" : 

While  I've  often  read  with  interest  and  amuse- 
ment the  many  entertaining  and  laughable  stories 
appearing  from  time  to  time  in  "Our  Bulletin,"  it 
never  occurred  to  me  before  that  I  might  assist  in 
keeping  warm  the  crowd  of  brother  pill  men  who 
gather  each  month  around  the  "Camp-fire."  Now, 
Mr.  Editor,  don't  you  think  the  real  reason  why  so 
many  of  us  are  so  backward  in  coming  forward  and 
telling  our  tale  of  misery  or  laughter  is  simply  be- 
cause we  consider  the  material  too  commonplace? 
But,  after  all,  the  "trivial  round  and  the  common 
task,"  while  they  do  not  "furnish  all  we  ask,"  often 
supply  the  smile  which  helps  to  brighten  things 
wonderfully.  This  is  the  conclusion  I've  come  to 
anyway,  and  at  the  risk  of  having  my  effusion  con- 
signed to  the  capacious  interior  of  your  "waste 
basket,"  I  shall  relate  to  you  an  incident  which  oc- 
curred when  I  was  an  apprentice  in  the  land  of  No. 
1  Hard. 

My  fellow  apprentice,   a   downright  good   "old 
sort,"  always  ready  for  a  joke,  either  on  himself  or 


some  one  else,  suggested,  one  hot  summer's  day, 
that  we  should  make  a  five-gallon  jug  of  Hire's  root 
beer.  The  motion  was  "carried  unanimously." 
After  mixing  the  contents  of  a  twenty-five  cent 
bottle  of  the  extract  with  the  necessary  ingredients 
in  a  five-gallon  jug,  we  came  to  the  conclusion  that 
the  addition  of  a  quart  bottle  of  spts.  frumenti  would 
aid  in  giving  the  beverage  an  increased  adaptability 
for  the  palate.  Then,  to  hasten  matters,  we  filled 
a  Winchester  of  the  product  from  the  jug,  and  placed 
it  in  the  sun  to  start  fermentation  more  quickly. 

Now  the  doctor,  seeing  the  brown  liquid  out  in 
the  sun,  became  curious,  but  he  was  told  that  it  was 
only  beer  we  were  making,  and  that  we  were 
anxious  it  should  be  ready  for  consumption  as  soon 
as  possible.  But  he  was  in  a  playful  mood  (rather, 
I  should  say,  a  vicious  mood,  for  we  found  this  out 
later  on),  and  unknown  to  us  he  took  the  Winchester 
into  the  dispensary  and  put  half  the  contents  of  a 
large  bottle  of  pulv.  jalap  into  our-  beer,  and  again 
put  it  in  the  sun. 

Now  there  was  a  minister,  a  very  jolly,  middle- 
aged  married  man,  and  a  good  friend  of  ours,  who 
lived  just  behind  the  drug  store.  He  noticed  the 
bottle,  too,  and  he  asked  the  doctor  what  it  con- 
tained— asked  him  jocularly  of  course.    The  doctor 
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carelessly  remarked  that  he  thought  it  contained 
some  root  beer  which  "the  boys"  were  making. 

Well,  after  some  time  my  chum  and  I  went  out 
and  sampled  our  cerevisia  radix.  It  was  very  good. 
The  minister,  looking  from  the  garden  where  he 
was  at  work,  decided  after  seeing  how  we  enjoyed 
the  drink  that  it  would  be  a  good  joke  to  steal  the 
bottle.  So  as  soon  as  we  were  out  of  sight  he  took 
it  into  the  house,  after  first  drinking  a  good  "Haus- 
tus"  himself,  and  laughingly,  invited  his  wife  and 
some  lady  friends  who  were  calling  to  have  a 
"smile"  with  him. 

And  so  our  liquid  purgans  was  passed  around.  He 
then  replaced  the  "O  Be  Joyful"  where  "old  Sol" 
could  beam  upon  it  once  more,  and — "The  tragedy 
was  complete!" 

Shall  we  tell  of  the  pangs  which  followed, 

Of  the  passings  to  and  fro, 
Of  pains  and  cramps  and  cholera, 

From  that  Pulvis  Jalap  Co.? 
No,  no,  we'll  keep  our  secret. 

Hold  it  as  something  dear. 
For  we  never  handle  jalap  co. 

But  we  think  of  Hire's  root  beer. 

The  moral  of  the  story  is  a  good  one,  dear  old  pal, 

But  should  you  fail  to  seize  it, 
;  To  tell  it  you  we  shall. 

Whether  druggist,  Doc,  or  deacon, 
Grasp  it  with  all  your  might, 

For  'tis  simply  this:    "If  you  do  drink. 
Keep  your  booze  out  of  sight." 

THE  DOCTOR  AND  THE  BEER. 

This  exceedingly  well-told  and  amusing  story 
comes  to  us  from  a  reader  who  desires  his  name 
shrouded  in  mystery,  lest  the  identity  of  the  hero 
of  the  tale  may  become  known : 

The  Doctor  was  taking  his  vacation  and  had  gone 
up  to  Maine  for  some  fishing  and  shooting.  Now, 
the  Doctor  is  not  what  you  would  call  a  drinking 
man;  but  occasionally  he  enjoys  a  sip  of  good 
whisky  or  beer. 

There  are  rattlesnakes  in  Maine,  and  so  the 
Doctor  filled  his  traveling  flask  with  good  old  Bour- 
bon and  packed  a  couple  or  three  bottles  of  the 
same  denomination  in  his  trunk,  knowing  that 
Maine  is  one  of  the  States  where  prohibition  pre- 
vails and  where  a  man  has  to  make  an  infernal 
sneak  of  himself  to  get  enough  whisky  to  fill  a 
hollow  tooth. 

As  the  Doctor  is  a  liberal  man,  whenever  he  was 
out  fishing  with  old  Cap'n  Hiram  Perkins  or  hunt- 


ing with  Joe  Littlefield,  the  guide,  he  would  offer 
them  a  drink  whenever  he  took  one  himself.  Hence 
it  came  to  pass  that  one  fine  day  you  could  see 
daylight  through  the  bottom  of  the  last  bottle  of 
Bourbon. 

"Too  bad,  Cap'n  Hiram,"  groaned  the  doctor. 
"I  suppose  we  can't  get  any  of  the  old  stuff  in  the 
village,  by  hook  or  by  crook?" 

"Nope;  them  prohibition  laws  be  all-fired  strict 
up  here,"  said  Cap'n  Hiram. 

"Well,"  quoth  the  Doctor,  "I  would  be  satisfied 
with  a  bottle  of  cool  beer.  I've  a  thirst  on  me  like  a 
'longshoreman,  and  my  tongue  is  as  dry  as  a  wooden 
bell-clapper.  Know  any  place  where  I  can  exchange 
good  money  for  good  beer?" 

"Ye  mowt  get  some  over  t'  Harry  the  Barber's. 
Get  a  shave  an'  tell  him  I  told  ye  an'  I  guess  he'll 
'commodate  ye." 

So  the  Doctor  hot-footed  it  to  the  barber-shop. 
Fate  was  propitious,  for  nobody  was  there  but 
Harry.  It  was  in  the  middle  of  the  week  and  the 
natives  of  Megunquit  never  think  of  getting  a  shave 
or  hair-cut  except  on  Saturdays.  The  Doctor 
plumped  into  the  barber-chair,  prayed  silently  for 
safe  delivery  from  Harry's  razor,  and  Harry  started 
in  swatting  soap-suds  all  over  the  Doctor's  face. 
Some  of  the  soap  got  into  his  mouth,  making  him 
still  more  want  something  to  drink,  and  he  blurted 
out :  "Say,  Harry,  Cap'n  Hiram  says  I  could  per- 
haps buy  some  good,  cold  beer  from  you?" 

"Surest  thing  ye  know.  Doc!  Why  of  course  ye 
can  have  some  good,  cold  beer." 

(The  Doctor  sees  as  in  a  dream  the  various 
brands  passing  in  review.) 

"Well,  then,  never  mind  the  shave.  I'll  pay  you 
for  it  just  the  same.  Gimme  that  towel  quick,"  and 
the  Doctor  grabbed  the  towel  and  wiped  the  soap 
off  his  face.  "Now  hurry  up,  Harry!  I'm  as  dry 
as  the  Arizona  desert." 

Harry  led  the  way  through  a  long,  dark  passage, 
to  a  shed  in  the  back-yard.  Ah !  how  nice  and  cool 
it  felt  out  there !  Shady  and  pleasant  it  was,  and  in 
a  corner  a  great  big  ice-box!  Ice  is  plentiful  in 
Maine,  notwithstanding  the  ice-trust.  And  there, 
close  to  the  box,  was  a  comfortable  big  chair ! 

The  Doctor  took  off  his  hat  and  coat,  seated  him- 
self, mopped  his  brow,  and  leaned  back  with  eyes 
closed  and  a  "Kiss-me-once-again-my-darling,  kiss- 
me-as-you-did-before"  expression  on  his  face.  He 
heard  the  opening  of  the  ice-box,  felt  the  stream  of 
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)ol  air,  heard  the  tinkling  of  bottles,  and  Harry's 
)ice  came  drawling: 
'Now,  what'll  ye  have.  Doc,  root  or  birch?" 


This  story  being  a  true  one,  the  narrator,  a  good 
"iristian  and  a  truthful  man,  respectfully  abstains 
)m  quoting  what  the  doctor  said! 

WHAT  "a.  D.  T."  meant. 

Thomas  Moignard,  of  Portsmouth,  England,  hail- 
from  a  country  where  counter  prescribing  by 
armacists  is  quite  common,  contributes  the  fol- 
lowing tale : 

HI  Two  pharmacy  men  met  the  other  day  for  the 
hrst  time  since  they  had  gone  through  the  mill.  One 
of  the  twain  (the  visitor)  had  an  influential  busi- 
ness in  a  fashionable  part  of  the  town ;  the  other  was 
endeavoring  to  make  both  ends  meet  in  a  very 
thickly  populated  district. 

The  latter,  who  did  a  cheap  prescribing  trade,  had 
large  bottles  ranged  on  a  prominent  shelf  labeled 
MgSo4,  KBr,  etc.  The  visitor  observed  his  friend 
serve  two  different  people  from  a  mysteriously 
printed  bottle  conspicuously  labeled  A.D.T.,  and  he 
watched  that  bottle  during  the  course  of  his  visit. 

When  about  ten  mixtures  had  been  sold  from  this 
bottle  he  made  bold  enough  to  ask:  "Look  here, 
Williams,  what  the  deuce  does  this  A.D.T.  mean?" 

"I  thought  that  would  puzzle  your  mat.  med.  a 
bit.    It  means,  my  dear  boy,  'Any  D Thing !'  " 

NUT   ONE   OF    THE    "57    VARIETIES." 

Louis  V.  Middleton,  of  Grand  Rapids,  Mich.,  re- 
lates an  experience  of  his  early  youth : 

While  employed  as  an  errand  boy  in  a  Grand 
Rapids  drug  store,  I  was  sent  up  to  the  wholesale 
drug  house  to  get  a  salt  hydrometer,  or  in  other 
words  a  hydrometer  for  testing  brine.  They  told 
me  that  they  hadn't  any  hydrometers  for  salt  solu- 
tions in  stock,  but  that  some  of  the  wholesale 
grocery  houses  might  have  them.  At  the  first  one  I 
inquired : 

"Do  you  have  salt  hydrometers?" 

"Eh?"  exclaimed  the  clerk,  who  didn't  know  the 
difference  between  a  hydrometer  and  a  hydragogue. 

"Have  you  any  salt  hydrometers?"  I  repeated. 

He  made  a  trip  to  the  office  and  came  back  shak- 
in  his  head. 

"No,  we  don't  keep  pickles." 


TWO    OR    THREE    INCIDENTS. 


Some  recent  occurrences  are  thus  related  by  M.  A. 
Blair; 

Two  or  three  rather  amusing  things  have  hap- 
pened recently  that  I  think  the  readers  of  the 
Camp-fire  may  possibly  enjoy.  Yesterday  I  had  a 
customer  who  asked  for  some  "Johnny-on-the-spot." 
I  assured  the  patron  that  I  wasn't  acquainted  with 
the  gentleman,  whereupon  he  replied  that  he  had  a 
friend  with  him  who  might  know  the  article  by 
some  other  name.  When  he  came  back  he  asked  for 
bisulphide  of  carbon ! 

Another  customer,  only  a  day  or  two  ago,  asked 
for  one-quarter  pound  of  "gent-i-an,"  making  three 
distinct  syllables  of  the  pronunciation.  It  required 
a  second  thought  on  my  part  to  know  what  was 
wanted.  Later  on  in  the  day  I  was  relating  the 
incident  to  a  drug  agent  who  happened  to  be  in  the 
store,  and  it  brought  to  his  mind  an  occurrence  that 
he  had  witnessed  in  another  customer's  pharmacy  a 
short  time  before. 

A  man  came  in  the  store  and  asked  the  clerk  for 
what  sounded  to  the  latter  like  "time."  The  clerk, 
thinking  that  he  was  being  "joshed,"  replied  to  the 
customer  as  follows :  "There  is  a  chair.  Sit  down 
and  take  all  the  time  you  want."  The  proprietor, 
overhearing  the  conversation,  and  noting  the  flush 
of  indignation  on  the  customer's  face,  promptly 
reached  down  the  bottle  of  "thyme"  and  asked  the 
patron  how  much  he  wanted.  One  can  readily 
imagine  what  a  crestfallen  feeling  came  over  the 
smart  clerk! 

WHAT  IS  A  "crazy  GOOSE?" 

A  pharmacist  of  Savannah,  enjoying  the  some- 
what unique  name  of  "G.  Tiddimus  Potassi,"  re- 
lates the  following  rather  amusing  experience  with 
a  customer: 

Not  long  since  a  man,  evidently  burdened  with 
instructions  from  his  wife,  came  into  the  store  one 
day  and  asked  us  for  "a  crazy  goose."  We  replied, 
naturally  enough,  that  we  did  not  run  a  poultry  farm 
in  connection  with  our  drug  business.  After  much 
questioning  we  decided  that  he  must  want  a  nasal 
douche,  and  when  we  mentioned  this  article  a  bland 
smile  overspread  his  countenance.  After  getting 
the  article  he  departed  cheerfully,  observing  that 
there  was  much  mystery  connected  with  the  hon- 
ored vocation  of  the  druggist. 


A  CARD  INDEX  FOR  THE  STORE. 


Furnishes   a   Complete   Record   of  the   Present   Stock   and   Future   Purchases— Gives   the   Location  of 

Every  Article  in  the  Store— The  System  is  Described  in  Detail  and  the  Proper 

Method  of  Taking  an  Inventory  is  Set  Forth. 

By  L.  A.  LEBOWICH. 


[Note  by  the  Editors. — It  has  often  been  said  that  drug- 
gists do  not  pay  as  much  attention  to  the  subject  of  business 
method  as  they  should ;  and  it  is  for  this  reason  that  the  Bul- 
letin has  recently  published  many  editorials  and  contributed 
articles  on  different  phases  of  this  very  important  topic. 
Every  merchant  should  know  always  just  where  he  stands, 
how  his  business  is  progressing  in  this  or  that  department, 
how  much  money  he  is  making  (or  losing!)  on  every  line  of 
goods,  what  it  costs  him  to  do  business,  how  much  stock  he 
has  on  hand,  how  much  of  this  is  dead  stock  that  ought  to 
be  moved  out,  and  a  hundred  and  one  other  things  of  this 
kind.  These  things  cannot  be  known  without  the  use  of 
business  and  bookkeeping  methods.  The  article  which  we 
are  here  presenting  from  Mr.  Lebowich  sets  forth  a  plan  for 
keeping  a  complete  record  of  the  stock  and  describes  the 
many  and  unsuspected  advantages  which  flow  from  such  a 
record.  It  is  based,  as  every  such  record  must  be,  upon  an 
inventory;  and  since  the  season  of  the  year  is  now  approach- 
ing when  annual  inventories  are  usually  taken,  Mr.  Lebo- 
wich's  article  is  printed  just  at  the  time  when  it  can  be  put 
into  immediate  use  by  those  who,  after  careful  study,  deem 
his  method  adapted  to  their  purposes.] 

In  any  business  venture  money  may  be  lost 
through  neglect  to  keep  a  suitable  record  of  stock.  A 
leak  is  just  as  likely  to  occur  in  the  stock  as  in  the 
cash,  and  the  card  index,  besides  having  other  valu- 
able features,  may  be  considered  a  system  of  book- 
keeping for  the  stock. 

The  picture  that  presents  itself  to  the  average 
druggist's  mind,  when  the  card  system  is  suggested, 
involves  a  costly  cabinet,  a  large  number  of  ex- 
pensive cards,  a  heap  of  trouble  in  starting  the  plan, 
and  a  mountain  of  bother  ever  after  in  maintaining 
it.  Still  others  doubt  its  practicability.  As  to  the 
last  objection  I  can  only  say  that  my  index  has 
stood  a  practical  test  for  three  years,  and  each  year 
I  have  become  more  firmly  convinced  that  it  is  an 
absolute  necessity  in  any  business.  Moreover,  the 
few  hours  a  week  required  to  maintain  it  are  insig- 
nificant in  proportion  to  the  benefits  derived.  Any 
other  objections,  I  feel  sure,  will  be  withdrawn  after 
a  careful  reading  of  this  paper. 

The  entire  lack  of  system  that  obtains  in  the 
average  drug  store  is  indeed  deplorable,  and  this 
should  be  realized  by  the  proprietor,  as  it  usually  is 
by  his   clerks.     The  card   index   is  the  only   sane 


remedy  for  these  conditions.  I  must  add,  by  way 
of  caution,  that  to  substitute  a  supposedly  simpler 
remedy  in  the  shape  of  a  book  index  would  prove 
a  waste  of  time  and  labor,  as  many  who  have  tried 
it  could  testify. 

THE   INVENTORY    THE    BASIS    OF   THE   INDEX. 

The  best  time  to  start  a  card  index  is  at  inven- 
tory season,  and  the  inventory  book  may  be  made  to 
contain  all  the  material  which  is  later  to  be  trans- 
ferred to  the  cards.  I  shall  here  digress  and  make 
a  few  suggestions  on  the  method  of  taking  the  in- 
ventory and  making  other  preparations  for  the 
index. 

For  a  few  weeks  before  taking  inventory,  re- 
arrange the  stock  to  suit  your  pleasure.  It  will,  of 
course,  be  inconsistent  with  system  to  change  it 
around  afterwards.  Group  the  various  liniments 
together,  and  also  the  cough  remedies,  toilet  goods, 
etc. 

ARRANGEMENT  OF  STOCK   FOR  THE  INVENTORY. 

The  entire  store  should  be  divided  off  into  divi- 
sions and  subdivisions;  as,  for  example,  the  soda 
fountain,  counter,  and  shelves  used  by  the  soda  de- 
partment might  be  called  Division  A  and  so  indi- 
cated in  some  inconspicuous  place.  The  shelves 
and  compartments  contained  in  Div.  A  would  be 
subdivisions  and  marked  A-1,  A-2,  etc.  The  entire 
upper  portion  of  the  wall  section  next  the  soda 
fountain,  consisting,  perhaps,  of  20  shelves  of  furni- 
ture bottles,  might  be  Division  B,  and  the  shelves 
would  be  indicated  by  little  gum  stickers  on  the 
side  as  B-1,  B-2,  etc.  Then  the  whole  section  of 
drawers  under  Div.  B  would  be  Div.  C,  and  the  75 
or  more  subdivisions  consisting  of  drawers  or  cup- 
board shelves  would  be  marked  C-1,  C-2,  etc.  .Next, 
the  cigar  case,  with  the  counter  on  which  it  rests, 
would  constitute  Div.  D,  the  show-case  being  D-1 
and  the  shelves  under  the  counter  D-2,  D-3,  etc. 

In  this  way  go  through  the  entire  store  and  cellar, 
indicating  each  division  with  a  letter  and  each  sub- 
division with  a  numeral.  Some  such  arrangement 
of  the  store  is  essential  to  the  index.     It  will,  in  the 


606 


imti 


BULLETIN  OF  PHARMACY 


507 


iture,  save  time  frequently  when,  instead  of  tell- 
ing a  new  clerk  that  he  will  find  a  given  article  "on 
the  second  shelf  of  the  first  section  opposite  the 
third  show-case  on  the  other  side,"  you  simply  direct 
him  to  G-14.  This  will  also  save  much  impatience 
on  your  part  and  confusion  on  his. 

Before  taking  the  inventory  is  also  a  good  time 
to  mark  the  locations  on  all  shelf  bottles,  containers 
for  drugs,  pills,  etc.  One  of  the  aims  of  the  index 
is,  of  course,  to  enable  one  to  readily  locate  any 
given  item.  If,  then,  the  rule  of  "a  place  for  every- 
I^Kng  and  everything  in  its  place"  be  not  observed, 
'^Re  tirr^e  and  trouble  spent  on  the  index  will  be 
wasted.  The  clerk  cannot  be  expected  to  look  up 
the  location  on  the  cards  every  time  a  bottle  needs 
putting  away.  Marking  the  location  on  containers 
prevents  their  being  put  back  in  the  wrong  places 
with  the  resulting  confusion  and  consequent  depre- 
ciation in  the  value  of  the  index. 

In  the  case  of  furniture  bottles,  round  gummed 
stickers  may  be  pasted  on  top  of  the  glass  stoppers, 
showing  the  cost  and  selling  price,  name  of  the 
article  (this  to  prevent  interchange  of  stoppers), 
and  the  location.  For  all  other  containers  it  is  only 
necessary  to  mark  the  location  in  ink  on  the  label. 
Then  if  any  bottle  is  taken  from  a  shelf  and  left  on 
the  prescription  case,  another  clerk  may  put  it  away 
without  delay. 

As  to  the  inventory  book,  I  use  an  ordinary  10 
cent  composition  book  having  about  275  pages.  On 
the  cover  write  plainly:  "Inventory,  Jan.  1,  1907," 

id  now  you  are  ready  for 


I 


TAKING  THE  INVENTORY  ITSELF. 


Since  sales  are  being  made  constantly  while  the 
inventory  is  going  on,  the  inventory  should  be 
taken  as  rapidly  as  possible,  in  order  that  a  fairly 
correct  knowledge  of  the  stock  value  may  be  had. 
The  inventory  should  be  taken  one  division  at  a 
time,  the  proprietor  calling  off  items  and  the  quan- 
tities on  hand,  while  the  clerk  writes  them  down. 
For  instance,  "Division  H"  is  written  in  the  middle 
of  a  line ;  "H-1"  is  placed  in  the  left-hand  margin 
of  the  next  line  and  is  followed  by  a  list  of  the 
articles  and  amounts  found  in  that  subdivision. 
Then  follows  "H-2"  in  the  same  way.  The  values 
are  carried  out  in  the  right-hand  margin  of  the 
page,  but  no  time  should  now  be  taken  if  these 
require  looking  up. 

Everything  in  the  store  is  inventoried,  including 
fixtures,  utensils,  etc.,  and,  in  case  of  stock,  articles 


of  even  small  value.  After  completing  the  inven- 
tory of  the  entire  store  in  this  way,  which  should 
not  take  more  than  two  or  three  days,  the  transfer- 
ring of  the  items  to  the  cards  may  be  done  a  little 
more  at  leisure,  while  the  carrying  out  of  values  in 
the  inventory  may  be  left  until  after  the  card  index 
has  been  completed. 

THE   CARDS    FOR   THE   INDEX. 

These  may  be  cut  of  any  convenient  size  to  suit 
the  individual's  pleasure.  Mine  are  4x3,  of  inferior 
stock,  with  a  fairly  smooth  surface,  and  of  such 
quality  that,  when  written  on,  the  ink  is  quickly 
absorbed.  This  latter  quality  does  away  with  the 
need  of  using  a  blotter  and  saves  much  time  when 
making  entries.  No  difficulty  is  experienced  in  ob- 
taining such  cards  at  a  reasonable  price.  Ten 
thousand  cards  would  probably  last  for  five  or  ten 
years,  according  to  the  extent  of  the  business.  The 
cards  might  be  used  blank,  but  preferably  they 
should  have  lines  ruled  or  printed  as  follows: 


/ 

^ 

J 

y- 

s 

3 

¥ 

S 

Front  of  the  card. 


J 


s 


s 


Back  of  the  card. 


In  Space  1  are  to  be  entered:  the  name  of  the 
item  as  a  heading,  and  its  kind,  size,  quality,  or 
other  differentiation  as  subheadings;  also  the  sell- 
ing price  and,  if  desirable,  the  synonyms  or  other 
information,  such  as  cautions  for  poison,  etc.   Space 
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2  is  for  locations.  Column  3  is  for  the  date,  4  for 
the  quantity,  and  5  for  information  concerning  any 
specific  entry,  such  as  the  firm  bought  from,  the 
make,  or  other  designation,  and  the  price  paid.  In 
space  6  may  be  noted  any  business  memorandum, 
as,  for  instance,  where  the  article  may  be  bought  to 
better  advantage  in  the  future,  etc. 

This  method  of  ruling  the  cards  is  more  econom- 
ical of  space  than  is  the  case  with  ready-made  cards ; 
and  more  entries  can  be  made  on  them.  When  the 
front  of  the  card  is  filled,  continue  on  the  other  side. 

MAKING    ENTRIES    ON    THE    CARDS. 

Now  with  the  inventory  book  before  you,  and 
using  one  card  for  each  item  of  stock,  make  the 
entries  on  the  cards  in  regular  order.  In  this  way 
go  through  all  the  items  in  the  book,  representing 
even  such  accessories  as  spatulas,  graduates,  regu- 
lar prescription  bottles,  and  other  articles  of  which 
subsequent  purchases  would  need  to  be  made.  Fix- 
tures or  other  items,  subsequent  purchases  of  which 
would  not  be  made,  or  of  the  locations  of  which 
you  do  not  care  to  keep  track,  should,  of  course,  be 
omitted  from  the  card  index.  In  the  case  of  those 
articles  which  have  no  fixed  location,  as,  for  ex- 
ample, things  allowed  to  stand  on  show-cases  till 
sold,  some  mark  indicating  that  fact  (such  as  a 
cross  within  a  circle)  should  be  made  in  space  2. 

Groupings  should  be  made  only  when  there  is  an 
advantage  in  so  doing.  But  in  making  these  group- 
ings, the  heading  on  the'  cards,  which  is  the  title  of 
the  group,  should  not  be  too  general,  but  as  specific 
as  possible. 

To  have  a  separate  portion  of  the  index  for 
drugs,  for  sundries,  proprietaries,  or  similar  gen- 
eral groups  would  cause  much  confusion  in  the 
future.  In  the  drug-market  report  and  price  lists 
we  find  items  grouped  under  roots,  leaves,  tinctures, 
etc.,  and  proprietary  medicines  under  cures,  com- 
pounds, pills,  etc.  There  is  nothing  gained  in  list- 
ing items  in  this  way. 

METHOD  OF  INDEXING. 

In  the  item  of  "Tr.  Card.  Co."  the  important  word 
is  cardamom.  The  heading  of  the  card  should  there- 
fore read  "Cardamom,  Co.  Tr."  If  this  example  is 
followed,  the  cards  representing  all  the  preparations 
of  any  given  drug  will  follow  one  another  in  the 
index.  After  the  card  for  rhubarb  will  follow  those 
having  as  headings,  Rhubarb  (powd.),  ext.,  fid.  ext, 
tr.,  tr.  sweet,  pill  (U.  S.  P.).  pill  co.,  rhubarb  and 
soda  tablets,  etc. 


The  .advantage  of  this  arrangement  is  that  if  a 
clerk  is  asked  by  some  customer  for  one  of  the  rarer 
drugs,  and  not  finding  it  on  the  cards,  but  instead 
running  across  the  fid.  ext.  or  tincture  of  that  drug, 
he  would  naturally  suggest  the  latter  preparation, 
giving  its  relative  strength  as  compared  with  the 
drug.  In  this  way  not  only  is  a  sale  made  which 
otherwise  would  be  lost,  but  the  preparation  which 
would  never  be  sold  because  of  the  ignorance  of  its 
existence  in  the  store,  or  of  its  whereabouts,  is  pre- 
vented from  becoming  a  total  loss.  The  customer, 
too,  will  usually  appreciate  the  suggestion  and  the 
fact  that  he  can  obtain  in  your  store  drugs  which 
he  cannot  get  elsewhere. 

Similarly,  in  the  case  of  drugs  having  an  every- 
day sale,  if  it  be  desired  to  make  up  the  tincture,  the 
very  slow-selling  fluidextract  or  powdered  extract 
may  frequently  be  utilized  by  diluting  with  the 
proper  menstruum.  In  this  way  the  amount  of 
money  tied  up  in  these  slow-moving  or  "dead" 
items  may  be  greatly  reduced. 

Some  of  the  groupings  which  it  is  advisable  to 
make  are  "Confectionery,"  "Perfumery,"  and  "To- 
bacco." In  these  groups  the  above  titles  are  the 
headings  of  the  cards,  while  the  items  themselves 
form  the  subject  of  the  subheadings.  Thus  a  num- 
ber of  the  cards  would  have  the  word  "Tobacco"  as 
heading,  while  the  name  of  the  particular  cigar, 
cigarette,  etc.,  would  be  the  subheading. 

While  making  a  card  index  many  little  questions 
arise,  all  of  which  it  would,  of  course,  be  impossible 
to  answer  here.  Following  are  a  few  suggestions 
which  occur  to  me  and  which  may  be  found  useful: 

In  indexing  the  proprietaries,  those  which  are 
usually  called  for  by  the  maker's  name  should  have 
the  card  heading  begin  with  that  name.  When 
the  preparation  has  a  coined  name,  this  name  should 
be  the  heading. 

In  the  case  of  semi-proprietaries  and  prescription 
specialties,  these  should  be  indexed  under  the  drug 
embodied  in  the  name.  Hayden's  Viburnum  Com- 
pound would  then  be  entered  as  "Viburnum  Co., 
Hayden."  Thus  the  card  for  "Codeine  Syrup,  Bell,"] 
would  be  followed  by  that  for  "Codeine  Syrup,  P. 
D.  &  Co.;"  which  would  remind  the  clerk  that  the] 
latter  is  to  be  used  when  Bell's  is  not  specified. 

Pharmaceutical  preparations,  pills,  tablets,  elixirs, 
capsules,  etc.,  should  all  be  indexed  as  suggested  in 
the  previous  paragraph.  Those  having  more  than 
one  drug  in  the  title  should  have  these  arranged 
alphabetically  in  their  turn.    Thus  A,  S  and  B  pills 


■Snne  pills."  When  a  pill  and  a  tablet  are  both  of  the 
same  formula  and  strength,  they  may,  if  desired, 
be  entered  on  one  card.  Thus,  salol  and  phenacetin 
pills  and  tablets,  each  containing  2j^  grains  of  each 
ingredient,  would  be  entered  as  "Phenacetin  (2y^) 
and  Salol  (23^)." 

The  salts  should  be  indexed  as  to  their  chemical 
and  not  their  Latin  or  commercial  names.  It  is 
preferable,  also,  to  have  separate  cards  for  the  dif- 
ferent qualities  of  the  same  salt. 

I  CROSS  REFERENCES. 

The  reasonable  price  paid  for  the  cards  permits 
rather   liberal   use   of   them.     I  should  therefore 
^rt  cross-reference  cards  whenever  there  is  an 
vantage  in  doing  so;  as — 
Bismuth  Beta  Naphthol — See  Orphol. 
Colonial  Spirits — See  Alcohol,  Wood,  Purif. 
Tartar,  Salts  of — See  Potass.  Carb. 
These  cross-references  both  prevent  items  from 
being  entered  in  different  parts  of  the  index  in  the 
future,  and  save  time  for  the  new  clerk. 

CLASSIFYING  AND  ARRANGING  THE  CARDS. 

When  all  the  items  in  the  inventory  book  have 
been  copied  on  the  cards,  the  boy  can  sort  them  up 
according  to  the  letters  of  the  alphabet.  Then  the 
proprietor  or  manager  should  go  over  them,  finally 
arranging  the  cards  under  each  letter  in  their  alpha- 
betical order,  and  inserting  the  letter  indicators,  the 
group  indicators,  etc.     In  going  through  the  cards 

I  many  duplicate  cards  will  be  found  together,  repre- 
senting stock  found  in  different  parts  of  the  store. 

■■hus,  j^  lb  of  zinc  oxide,  pure,  will  be  in  the  cellar, 

^Rb.  of  it  in  B-17,  and  2  oz.  in  the  shelf  bottle  on 
F-8.  In  place  of  these  three  cards  should  be  sub- 
stituted one  card  on  which  are  copied  the  three  loca- 
tions and  the  total  amount  of  the  oxide  in  stock. 
It  is  preferable,  however,  to  reduce  the  number  of 
locations  and  to  keep  the  stock  condensed.  Those 
cards  encountered  which  represent  stock  considered 
dead,  and  which  would  not  be  restocked  if  sold, 

I  may  be  marked  with  a  cross,  which  will  inform  the 
clerk  consulting  them  that  these  items  are  not  to  be 

!    reordered  and  may  be  sold  at  a  sacrifice. 

As  to  a  drawer  for  the  index,  one  of  the  drawers 
in  the  prescription  case  might  be  utilized.  I  keep 
mine  in  one  drawer,  which  is  a  home-made  affair, 
and  this  I  have  in  a  place  reserved  for  it  in  the  back 
room,  where  it  rests  about  a  foot  below  the  level  of 
the  eyes  of  one  standing  before  it.     It  is  so  held  by 
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an  adjustable  rope  and  elastic  combination  that  it 
cannot  be  pulled  out  beyond  a  certain  point.  This 
adjustment  is  removable  to  permit  the  drawer  to 
be  taken  out  for  the  purpose  of 

INDEXING    PURCHASES    ON    THE    CARDS. 

The  index  is  not  simply  for  the  purpose  of  lo- 
cating the  stock  and  for  reference,  but  is  also  a 
record  of  all  purchases,  cash  or  credit.  All  bills 
dated  after  the  taking  of  the  inventory  and  there- 
after must  be  "indexed,"  which  means  that  each 
item  on  every  bill  is  to  be  entered  on  the  proper 
card.  Items  of  which  subsequent  purchases  would 
not  be  made,  or  of  which  you  do  not  care  to  keep 
track,  as,  for  instance,  a  new  pair  of  scales  or  a 
set  of  weights,  need  not  be  "indexed."  This  trans- 
ferring of  the  items  to  the  cards  is  done  simul- 
taneously with  checking  off  and  marking  the  goods. 
With  bill,  goods,  and  card-drawer  before  you, 
transfer  each  item  to  its  proper  card,  giving  date  of 
bill,  quantity  purchased,  firm  bought  from  and  price 
paid,  as  also  any  other  memoranda  required.  As 
each  item  of  goods  is  so  transferred,  it  is  marked 
with  cost  and  selling  price,  location,  etc.,  and  a 
check  mark  is  then  put  against  the  item  on  the  bill. 
When  the  entire  bill  has  been  so  checked  it  is 
marked  "Indexed." 

All  items  of  stock,  be  they  never  so  small,  should 
be  entered  on  the  cards  in  this  way.  When  you 
send  out  to  a  neighbor  for  20  odd  pills,  on  a  pre- 
scription calling  for  10,  the  remaining  pills, 
though  almost  insignificant  in  value,  will,  if  in- 
dexed, be  readily  found  when  again  wanted,  and 
thus  you  will  save  sending  for  them  again. 

When  any  card  is  removed  from  the  index,  as 
when  making  entries,  etc.,  the  card  immediately 
following  is  stood  up  to  indicate  the  place  where 
the  card  belongs. 

INDEXING  GOODS   MANUFACTURED  IN  THE  STORE, 

Every  store  should  have  a  Laboratory  Record  in 
which  is  entered,  under  each  date,  all  preparations 
made  up,  such  as  tinctures,  medicinal  syrups,  etc., 
together  with  the  amounts  of  each.  At  the  end  of 
each  week  or  month  these  items  may  be  transferred 
to  the  cards  in  the  same  way  as  the  bills.  In  this 
manner  a  record  is  also  had  of  the  quantity  of  one's 
own  headache  powders  or  cough  syrups  which  a 
druggist  has  disposed  of. 

After  the  index  is  completed,  and  if  it  be  desired 
to  change  the  location  of  any  item,  the  old  location 
should  be  crossed  out  on  the  card  and  the  new  one 
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noted  right  below  it.  The  index  should  be  gone 
over  once  a  year,  and  one  should  rearrange  mis- 
placed cards  and  remove  those  which  represent 
goods  closed  out  of  stock.  The  latter  are  arranged 
alphabetically  in  another  drawer  called  the  "dead 
index,"  where  they  may  still  be  referred  to  at  any 
time.  When  any  card  becomes  filled  in  on  both 
sides,  the  record  is  continued  on  a  new  card  and  the 
old  one  is  removed  to  the  "dead  index,"  where  are 
also  kept  all  the  overflow  cards  from  the  regular 
index. 

SPECIMEN   CARDS. 

Following    are    a    few    sample    cards    taken    at 
random  from  the  index  to  serve  as  illustrations : 


CHLOROFORM 

SQUIBB.     G.  P. 

flf  for  external  use] 
15c  oz.    Poison!                          [see  chlorof.  comm.J 

B-7 

1-1-06 

3-7 

9-7-07 

250 
1000 
500 

Gm.-Inventory 
"    -ED      1.75 
"    -  "          .95 

- 

PAINE'S  CELERY  COMPOUND 

$1.00          Sell  90c 

as  per  contract. 

0-9 
R-3 

1-1-03 
2-1 

5 
12 

Inventory. 
ED-            8.00 

BOTTLES 

,  Hot  Water 

N-3 

MISCELLANEOUS. 

P— 7 

59c. 

1-1-06 

9 

Inventory 

3-7 

36 

Tyer           12.7S 

5-8 

12 

F.  M.  K.       4  00 

7-10 

72 

Tyer          25..50 

SOAP,  Toilet 

MISCKLLANKOUS. 

5c.        6  for  25c. 

N-1 
H-2 

1-1-06 
5  6 

16? 

288 

Inventory. 
Armour       8.70 

TOBACCO 

D-1 

J.  A.  CIGARS. 

D-9 

10c.        3  for  25c. 

1-1-06 

50 

Inventory. 

9-20 

100 

A&F       6.80 

1-20 

50 

A&F 

8  40 

10-2 

200 

13.60 

2-7 

100 

6.80 

11-7 

200 

13.60 

i-2 

100 

6.80 

12-13 

200 

13.00 

8-28 

100 

6.80 

1-5-07 

100 

6  80 

4  19 

100 

6.80 

5-9 

100 

6.80 

6-2 

100 

6.80 

6-31 

100 

680 

7-20 

100 

6.80 

&-7 

100 

6.80 

9-3 

100 

6.80 

SALOL 

5grs. 

K-6 

1-1-06 

50 
25 

Tab.  Inventory. 
Pill 

3-7 

100 

Tab.  P.  D.  &  Co. 
ED  30 

BENEFITS   DERIVED   FROM    THE   INDEX. 

It  saves  you  money  in  more  ways  than  one.  It 
saves  the  unnecessary  duplication  of  stock.  In 
many  drug  stores  there  is  no  fixed  location  for  any 
given  article,  and  when  wanted  it  is  likely  to  be 
anywhere.  In  such  cases  it  requires  much  less  time 
for  the  clerk  to  write  the  article  in  the  order  bocjl 
than  it  does  to  search  for  it.  When  money  is  tieff' 
up,  the  interest  on  that  money  is  lost.  This  applies 
also  to  slow-moving  stock.  The  card  shows  at  a 
glance  how  long  the  item  has  been  in  stock,  and  if 
not  sold  within  a  reasonable  time  it  had  better  be 
returned  to  the  jobber  for  credit. 


p 

I^JlThe  index  saves  the  loss  of  many  five-  and  ten- 
i  cent  sales  on  drugs  when  the  clerk  tells  a  customer 
!  that  he  hasn't  the  article  in  stock  because  he  feels 
i  that  the  sum  involved  does  not  warrant  him  in 
making  a  thorough  search. 

It  saves  overcharges  by  the  jobber  when  these 
are  not  due  to  a  rise  in  the  market.  When  an  item 
is  entered  on  the  card,  the  price  previously  paid  is 
at  once  noted,  and  if  there  is  an  overcharge  a  de- 
duction is  made.  These  deductions  may  amount  to 
an  appreciable  sum  in  the  course  of  a  year.  Fre- 
quently, also,  in  making  an  entry,  one  is  reminded 
by  a  glance  at  the  previous  entries  that  the  item 
may  be  bought  to  much  better  advantage  from 
another  concern  and  money  thus  saved  on  the  next 
purchase. 

Most  proprietors  are   obliged   to  stick  close   to 
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their  business,  fearing  the  loss  of  sales  while  they 
are  away  because  of  their  clerks'  ignorance  of  the 
stock.     The  index  does  away  with  this. 

When  any  particular  item  runs  out  of  stock  and 
it  is  desired  to  know  the  firm  from  whom  the  last 
lot  was  purchased,  a  glance  at  the  card  will  save 
going  through  a  mass  of  bills. 

There  is  another  advantage  possessed  by  the  card 
index  which  is  very  important.  It  saves  the  neces- 
sity of  giving  the  new  clerk  a  great  and  indigestible 
mass  of  instructions,  and  thus  the  parting  with  an 
old  clerk  or  the  breaking  in  of  a  new  one  loses 
nearly  all  of  its  terrors. 

These  and  many  other  advantages  of  minor  im- 
portance are  yielded  by  the  card  system  on  a  total 
investment  of  a  few  dollars  in  money  and  a  few 
weeks'  time  at  the  outset. 


PATENT  MEDICINE  LEGISLATION.* 


What  Attitude  Should  the  Drug  Trade  Assume  Toward  This   Important  Subject? — Five  Respects  in 
which  the  Patent-medicine  Industry  is  Open  to  Criticism — Suggestions 
for  Rational  Legislation. 


I- ....  _  .„ .. . 

Ladies'  Home  Journal,  the  Council  on  Pharmacy  and 
Chemistry  of  the  A.  M.  A.,  the  physicians'  organiza- 
tions of  the  different  States,  and  other  individuals 
and  associations  have  within  the  last  year  or  two 
made  a  real  issue  of  the  patent-medicine  situation. 
It  is  up  to  stay.  It  will  not  down.  The  success  of 
the  narcotic  labeling  clause  in  the  Congressional 
"food  and  drugs  act"  has  given  aid  and  comfort 
to  the  reformers,  and  organized  attempts  will  be 
made  next  winter  and  succeeding  winters  to  enact 
legislation  in  the  different  States  and  in  the  National 
Congress. 

Since  some  kind  of  legislation  is  inevitably  bound 
to  result  from  all  this  agitation,  is  it  not  wise  and 
right  for  the  drug  trade  to  meet  the  issue  squarely, 
grant  what  the  situation  demands,  and  thus  prevent 
the  radical  and  extreme  legislation  which  the  re- 
formers will  get  if  not  met  half-way?  Is  not  this 
policy  just  as  expedient  and  just  as  necessary  with 


By  HARRY  B.  MASON. 


♦Presented  before  the  Section  on  Education  and  Legisla- 
tion of  the  American  Pharmaceutical  Association  at  the  Indi- 
anapolis meeting. 


patent  medicines  as  in  legislation  affecting  the  sale 
of  narcotics  and  liquors  by  druggists  ? 

FIVE  POINTS  FOR  CRITICISM. 

Now  what  are  the  evils  of  the  patent-medicine 
industry?  Generally  speaking,  they  seem  to  me  to 
be  five  in  number : 

1.  However  much  some  people  may  deplore  it, 
and  however  greatly  physicians  in  particular  may 
regret  it,  it  cannot  be  gainsaid  that  in  ordinary  ail- 
ments a  large  portion  of  the  public  will  buy  and  use 
patent  medicines.  It  follows,  therefore,  that  there 
is  a  real  need  for  this  type  of  products,  and  I  believe 
that  on  the  whole  it  is  successfully  met  by  a  class  of 
preparations  which  for  the  most  part  are  useful  and 
efficacious.  They  should  not  be  wiped  out  of  exist- 
ence— nor,  indeed,  could  they  be.  That  some  meas- 
ure of  regulation  over  them  as  a  class  is  desirable, 
however,  cannot  be  denied.  The  absolute  freedom 
afforded  patent-medicine  makers  has  here  and  there 
led  to  abuses  and  excesses  which  need  correction  in 
the  interests  of  the  public  health.  The  unregulated 
condition  of  the  industry  may  therefore  be  consid- 
ered evil  number  one. 
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2.  Many  proprietary  articles,  while  efficient  in  a 
limited  sphere  of  application,  are  held  out  as  cure- 
alls.  Exaggerated  and  ridiculous  claims  are  made 
for  them,  as  when,  for  instance,  a  good  cough  rem- 
edy is  heralded  as  a  cure  for  consumption.  Few 
proprietors  are  entirely  free  from  this  sin,  and  here 
may  be  found  the  source  of  much  of  the  hostility 
aroused  against  the  patent-medicine  industry. 

3.  The  catarrh  cures  and  similar  products  which 
contain  cocaine;  the  soothing  syrups,  cough  rem- 
edies and  other  preparations  which  contain  morphine 
and  opium — these  may  be  and  often  are  exceedingly 
harmful,  and  to  such  medicines  many  drug  habitues 
owe  their  unfortunate  and  pitiable  condition. 

4.  A  few  patent  medicines,  containing  a  maxi- 
mum of  alcohol  and  a  minimum  of  medication,  are 
only  less  harmful  than  tlie  narcfttic-laden  proprie- 
taries. This  evil,  however,  has  been  greatly  exag- 
gerated by  the  magazine  writers.  They  have  been 
entirely  guided  by  the  content  of  alcohol,  regard- 
less of  the  content  of  medicinal  agents,  and  regard- 
less, consequently,  of  the  dose  of  the  product  and  its 
virtual  loss  of  alcoholic  identity.  It  has  followed 
that  their  comparisons  of  alcoholic  strength  between 
patent  medicines  on  the  one  hand,  and  beers,  wines 
and  liquors  on  the  other,  have  been  wide  of  the 
mark. 

5.  Some  danger  doubtless  lurks  in  the  promis- 
cuous manfacture  and  consumption  of  headache 
powders  containing  acetanilide.  Much  has  been  said 
of  these  products  in  the  recent  magazine  attacks,  but 
I  believe  the  harm  arising  from  their  use  has  been 
overstated  to  the  point  of  sensational  exaggeration. 

LEGISLATIVE  SUGGESTIONS. 

Now  how  can  these  five  evils  be  remedied  ? 

1.  The  Necessity  for  a  General  Regulation  of  the 
Industry. — The  reformers  want  all  formulae  printed 
upon  the  label.  I  believe  this  is  both  unjust  and  un- 
necessary— unjust  because  it  would  compel  the  man- 
ufacturers to  give  away  their  trade  secrets,  and  un- 
necessary because  it  would  give  the  consumer,  ignor- 
ant of  drugs,  no  protection  whatever.  A  fairer  and 
also  a  more  efficacious  method  would  be  to  lodge  all 
formulas  in  the  hands  of  the  State  Board  of  Phar- 
macy or  Health,  or  in  the"  hands  of  the  National 
Department  of  Health  which  it  has  been  proposed  to 
establish  for  some  years,  or  in  both.  Then  let  these 
boards  be  given  discriminating  powers:  let  them 
issue  licenses  to  worthy  products,  and  deny  them  to 
unworthy  products.     This   is  the  method  that   is 


being  worked  out  in  Canada,  where  the  patent-medi- 
cine situation  has  been  acute  for  the  past  year.  A 
National  Department  of  Health  is  needed  in  the 
United  States  for  many  other  things  besides  this; 
and  in  the  creation  of  such  a  department,  suitably 
provided  with  experts,  and  handling  health  matters 
of  national  scope  in  one  place  with  uniformity  and 
wisdom,  largely  lies  the  solution  of  an  adequate  and 
just  regulation  of  the  patent-medicine  industry. 

2.  Exaggerated  Claims. — This  evil  will  prove 
difficult  to  remedy.  More  can  be  done  by  the  devel- 
opment of  public  sentiment  than  by  any  other 
agency,  and  here,  as  I  see  it,  is  where  the  reformers 
have  done  the  most  good  in  their  campaign  of  edu- 
cation. Legal  regulation  will  be  of  questionable 
value,  but  it  is  possible  that  the  boards  of  pharmacy 
or  of  health,  given  power  to  grant  or  refuse  licenses 
to  patent-medicine  makers,  could  gain  some  control 
of  the  situation  by  passing  upon  advertising  litera- 
ture as  well  as  upon  formulas.  Certainly  they  could 
determine  the  language  of  the  label  and  the  carton. 

3.  Content  of  Narcotics. — The  "Chicago  Confer- 
ence Bill,"  which  is  merely  a  modification  of  the 
Beal  anti-narcotic  law,  and  which  was  approved  by 
the  representatives  of  the  P.  A.  of  A.,  the  N.  W.  D. 
A.,  the  A.  Ph.  A.  and  the  N.  A.  R.  D.,  provides  that 
no  "patent"  shall  be  sold  at  all  which  contains  in 
each  solid  or  fluidounce  more  than  ^4  grain  of 
morphine,  ^  grain  of  cocaine,  ^  grain  of  alpha-  or 
beta-eucaine,  %  grain  of  heroin,  or  10  grains  of 
chloral  hydrate.  This  bill  is  all  right  so  far  as  it 
goes,  but  it  does  not  go  far  enough.  Products  which 
contain  only  these  maximum  quantities  or  less,  and 
which  would  therefore  be  legally  salable,  should 
state  the  content  of  narcotics  on  the  label  for  the 
protection  of  innocent  consumers  who  might  other- 
wise become  unknowing  victims  of  drug  habits. 

4.  Content  of  Alcohol. — Let  this  be  indicated  on 
the  label  if  it  exceeds  15  or  20  per  cent.  To  handi- 
cap makers  more  than  this  would  be  unjust,  because 
from  15  to  20  per  cent  of  alcohol  is  a  necessity  for 
solvent  and  preservative  purposes  in  nearly  all 
pharmaceutical  products;  particularly  is  it  impera- 
tive as  a  preservative  unless  large  quantities  of  syrup 
are  employed.  The  patent-medicine  tipples  have  all 
contained  much  more  than  this  amount  of  alcohol. 
It  might  be  argued  that  a  remedy  containing  20  per 
cent  of  alcohol,  and  innocent  of  any  pronounced 
medicinal  activity,  would  lend  itself  to  abuse,  but 
the  power  which  it  is  proposed  to  lodge  in  the  hands 
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of  the  State  board  would  suffice  to  prevent  this  even 
the  revenue  officials  did  not  step  in  and  exert  their 
ithority. 

5.  Content  of  Acetanilide. — Prohibit  any  proprie- 
Iry  headache  powder  or  tablet  from  containing 
)re  than  three  grains  of  acetanilide,  and  prescribe 
It  the  dose  shall  be  stated  not  to  exceed  one  at  a 
le. 


With  changes  obtained  in  these  five  particulars  I 
believe  the  patent-medicine  industry  would  be  shorn 
of  its  evils.  I  believe,  too,  that  this  scheme  of  cor- 
rection would  be  accepted  by  legitimate  manufac- 
turers as  entirely  fair  and  rational ;  it  ought  certainly 
to  be  agreeable  to  them  as  the  lesser  of  two  evils,  far 
more  radical  legislation  being  the  unpleasant  alter- 
native. 


A  CHRISTMAS  WINDOW, 


By  H.  M.  CURRY. 


"^The  lattice   shown   in   this   window   was  placed 

close  to  the  glass — only  six  inches  from  it.  It  was 
made  of  Ix^  wood,  painted  white  with  alabastine, 
and  twined  with  vines  of  artificial  ivy  and  holly. 
The  arched  background  in  the  rear  of  the  window, 
seen  through  the  lattice-work,  was  made  of  canvas 
stretched  over  a  frame,  and  was  painted  a  canary 


especially  for  the  occasion.  Across  the  top  was  the 
legend :  "Count  the  Days."  All  of  the  figures  on 
the  calendar  proper  were  black  except  those  repre- 
senting Christmas  day,  the  25th  of  the  month;  these 
were  of  a  bright  red  and  there  was  the  representa- 
tion of  a  hand  pointing  to  them  with  outstretched 
finger. 


;llow  with  alabastine.  The  bells  were  of  the  cus- 
tomary tissue-paper  sort,  and  all  except  the  one  in 
the  center  were  of  a  bright  red.  The  central  one 
was  white.  Christmas  tree  ornaments  were  hung 
here  and  there  on  the  lattice-work  to  brighten 
things  up. 

A  feature  of  the  trim  was  a  Christmas  calendar 
hung  from  the  center  of  the  arch.     It  was  made 


In  the  center  of  the  window  floor  we  placed  a 
revolving  table  bearing  a  number  of  toys.  This  we 
kept  revolving  by  means  of  a  small  motor  under- 
neath. Elsewhere  in  the  window  Christmas  goods 
were  arranged  on  shelves  and  boxes  covered  with 
red  paper,  and  many  things  were  also  laid  on  the 
floor  of  the  window. 

The  display  proved  quite  successful. 
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MR.  ALBERT  E.  EBERT. 

The  death  of  Albert  E.  Ebert,  of  Chicago,  re- 
moves one  of  the  old  landmarks  of  American  phar- 
macy. For  over  fifty  years  Mr.  Ebert  had  been 
active  in  the  pharmaceutical  affairs  of  the  State  and 
the  nation,  and  he  had  been  on  terms  of  personal 
acquaintance  with  nearly  every  prominent  figure 
in  the  calling  during  that  time.  He  was  a  close  per- 
sonal friend  of  William  Procter,  Jr.,  and  was 
scarcely  less  intimate  with  Maisch,  Squibb,  Graham, 
Trimble,  Rice,  and  other  leaders.  And  it  is  well-nigh 
impossible  to  think  of  the  American  Pharmaceutical 


Albert  E.  Ebkrt. 

Association  without  conjuring  up  at  the  same  time 
a  mental  picture  of  Mr.  Ebert's  patriarchal  appear- 
ance. 

HIS   PHARMACEUTICAL   CAREER. 

Born  in  1840  in  Germany,  and  educated  in  the 
public  schools  of  Chicago,  young  Ebert  aspired  to  a 
.classical  education  in  Notre  Dame  University  at 
South  Bend,  Indiana.  His  stepmother  interfering 
with  this  ambition,  he  entered  business  life  at  the 
•early  age  of  13,  and  after  a  year  or  so  spent  in 
Potter  Palmer's  dry  goods  store  in  Chicago,  he 
began  at  once  what  proved  to  be  a  long  and  inter- 
esting career  in  pharmacy.  Eight  years  were  spent 
in  various  stores,  the  most  important  of  them  being 
that  of  Mr.  Ezekiel  H.  Sargent,  the  well-known  Chi- 
cago pharmacist. 

At  the  end  of  this  period  of  apprenticeship  the 
young  man  became  ambitious  to  educate  himself 
properly  in  his  profession,  and  so,  in  '62,  when  22 
years  old,  he  went  to  Philadelphia  to  attend  the 
college  of  pharmacy.  The  first  night  spent  in  the 
strange  city  was  so  lonely;  he  had  so  much  diffi- 


culty in  finding  his  way  about;  and  the  druggist 
into  whose  store  he  wandered  for  information  was 
so  ignorant  of  the  Philadelphia  college  and  so  un- 
sympathetic with  the  boy's  ambitions,  that  he  would 
have  started  back  for  Chicago  had  there  been  a  train. 
But  the  morning  brought  fresh  hopes,  and  that  day 
or  the  next  he  was  fortunate  enough  to  fall  in  with 
Professor  Parrish,  who  at  once  became  his  friend, 
and  who  afterward  employed  him  during  the  entire 
two  or  three  years  spent  in  Philadelphia  as  his  as- 
sistant in  the  private  school  where  pharmacy  was 
taught  to  medical  students.  One  of  Mr.  Ebert's 
pupils  in  this  school,  it  is  interesting  to  know,  was 
he  who  afterwards  became  one  of  the  most  famous 
of  American  physicians — Dr.  William  Pepper,  of 
Philadelphia. 

Graduating  from  the  Philadelphia  college  in  '64, 
Mr.  Ebert  returned  to  Chicago,  and  soon  was  given 
charge  of  the  Sargent  store  where  much  of  his  ap- 
prenticeship period  had  been  spent.  His  thirst  for 
learning  was  still  unquenched,  however,  and  two 
years  later  he  gave  up  his  position  and  went  to  Ger- 
many. There  he  spent  two  years  with  Liebig  at  the 
University  of  Munich,  besides  doing  work  else- 
where, and  finally  was  given  the  degree  of  Ph.D. 
Liebig  became  much  attached  to  him,  and  afterward 
sent  him  a  large  photographic  likeness  of  himself, 
18  by  24  inches  in  size,  and  bearing  an  inscription 
in  the  master's  handwriting — a  souvenir  of  which 
Mr.  Ebert  was  justly  proud.  Professor  Ira  Rem- 
sen,  the  well-known  chemist,  was  a  fellow  student 
in  Germany,  and  the  two  men  were  lifelong  friends. 
When  the  Professor  was  made  president  of  Johns 
Hopkins  University  at  the  resignation  of  Dr.  Gill- 
man  five  or  six  years  ago,  Mr.  Ebert  wrote  him  ex- 
pressing his  hearty  pleasure  at  the  circumstance,  and 
received  a  very  warm  and  grateful  letter  in  return. 

Mr.  Ebert  came  back  to  Chicago  in  '68  and  started 
in  business  for  himself.  The  locality  was  a  fashion- 
able and  wealthy  one;  Mr.  Ebert  was  justly  re- 
spected as  a  thoroughly  scientific  and  capable  phar- 
macist; and  fortune  smiled  upon  him.  During  his 
later  years,  however,  Mr.  Ebert's  business  became 
less  prosperous.  The  neighborhood  underwent  on 
of  those  silent  and  gradual  changes  which  section 
of  every  large  city  experience,  until  finally  Mr 
Ebert  found  himself  surrounded  by  a  class  of  inhabi- 
tants whose  patronage  rendered  impossible  the  suc- 
cess of  his  earlier  years.  Nothing  but  his  innate 
conservatism,  and  his  reluctance  to  leave  the  scene 
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of  his  prosperity,  caused  him  to  remain.  Perhaps, 
too,  increasing  age  had  something  to  do  with  his 
disinclination  to  change  his  location.  A  few  months 
ago,  however,  the  United  Cigar  Stores  Co.  leased 
the  building  from  under  Mr.  Ebert,  and  he  was  after 
all  compelled  to  move.  He  then  established  himself 
in  a  building  not  far  distant  from  the  old  quarters. 
Mr.  Ebert  was  one  of  the  founders  of  the  Chicago 
College  of  Pharmacy,  which  until  the  last  year  or 
two  was  located  not  far  from  his  store  on  lower 
State  Street.  For  a  considerable  period  he  was  a 
member  of  the  State  Board  of  Pharmacy.  He  edited 
"The  Pharmacist"  for  some  years,  and  later  on 
became  one  of  the  editors  of  "The  Standard  Formu- 
lary." At  the  time  of  his  death  he  was  a  trustee 
of  the  United  States  Pharmacopoeia;  and  indeed  it 
would  be  difficult  to  marshal  in  one  place  all  of  the 
several  positions  and  activities  which  at  one  time 
and  another  engaged  his  attention.  He  visited  Great 
Britain  and  the  Continent  two  or  three  times  after 
his  attendance  upon  the  German  universities,  and 
doubtless  many  members  of  the  British  Pharma- 
ceutical Conference  will  regret  his  death  as  much 
as  the  members  of  the  A.  Ph.  A. 

HIS  WORK  IN  THE  A.   PH.  A. 

Mr.  Ebert  joined  the  A.  Ph.  A.  during  the  year 
of  his  graduation  from  the  Philadelphia  college,  in 
'64,  and  with  the  exception  of  the  years  spent  in 
Germany  he  attended  every  meeting  afterwards  with 
perhaps  two  or  three  exceptions.  In  '72  his  ener- 
getic and  unselfish  efforts  in  the  interests  of  the  as- 
.sociation  were  rewarded  by  his  election  to  the  presi- 
dency; and  at  the  meeting  over  which  he  presided 
a  year  later  in  Richmond  he  established  the  "Ebert 
Fund"  for  the  annual  award  of  a  prize  for  the  best 
paper  contributed  along  certain  original  lines  of  in- 
vestigation. Besides  occupying  the  highest  office 
within  the  gift  of  the  association,  he  filled  from  time 
to  time  nearly  every  other  one  in  the  list,  great  and 
small,  and  served  on  special  and  general  committees 
galore.  Time  and  again  he  represented  the  associa- 
tion at  Washington  in  fighting  some  national  meas- 
ure inimical  to  pharmacy,  or  in  supporting  some 
I  bill  favorable  to  its  interests — and  a  better  fighter 
*  or  supporter  the  association  could  not  have  had. 
Indeed,  so  long  did  Mr.  Ebert  represent  in  vari- 
ous ways  the  interests  of  the  A.  Ph.  A.,  so  thor- 
oughly did  he  identify  himself  with  those  interests, 
and  so  patriarchal  did  he  look  with  his  flowing  gray 
beard,  that  one  might  almost  have  considered  him 


the  Father  of  the  Association.  In  unconscious  keep- 
ing with  this  part  was  his  attitude  at  a  meeting.  He 
attended  every  section,  whether  commercial  or  edu- 
cational, scientific  or  dispensing;  and  one  might 
always  see  him  seated  up  near  the  front  of  the  con- 
vention room,  watching  closely  everything  that  was 
being  done,  and  for  the  most  part  saying  nothing 
unless  he  thought  the  association  was  leaving  the 
path  of  wisdom.  Its  welfare  and  fair  name  were 
dear  to  him,  and  he  would  fight  strenuously  against 
any  move  which  seemed  to  him  unwise.  When  he 
saw  a  wrong  he  hit  straight  out  for  it,  regardless 
of  whose  head  was  in  the  way,  and  entirely  indiffer- 
ent to  personal  consequences;  and  sometimes  his 
feeling  was  so  great  that  his  voice  would  tremble 
with  emotion,  his  gray  beard  shake  like  ai:i  aspen 
leaf,  his  eyes  blaze  with  a  strange  light,  and  words 
of  passionate  eloquence  would  pour  forth  from  his 
lips  in  a  vehement  stream. 

THE  HISTORIAN  OF  CHICAGO  PHARMACY, 

Mr.  Ebert's  work  during  the  last  seven  or  eight 
years  of  his  life  in  writing  a  history  of  pharmacy 
in  Chicago  was  one  of  the  most  interesting  features 
of  his  long  career.  The  Chicago  Historical  Society, 
desiring  to  secure  a  history  of  each  of  the  trades  and 
professions,  arranged  with  Mr.  Ebert  to  serve  as 
pharmaceutical  historian,  and  the  Chicago  Veteran 
Druggists'  Association  was  formed  for  the  primary 
purpose  of  aiding  the  project.  So  far  as  the  His- 
torical Society  alone  was  concerned,  Mr.  Ebert's  his- 
tory, when  completed,  was  to.be  submitted  in  manu- 
script form  and  preserved  in  the  vaults  of  the  so- 
ciety; but  Mr.  Jamieson,  a  wealthy  member  of  the 
Veterans'  Association,  was  deeply  interested  in  the 
work  and  declared  that  if  the  necessary  funds  could 
be  secured  in  no  other  way  he  would  have  the 
manuscript  published  in  book  form  at  his  own  ex- 
pense. 

We  are  unable  to  say  whether  this  was  done  or 
not.  It  is  our  impression  that  Mr.  Ebert  finished  the 
first  portion  of  the  history — that  devoted  to  the 
general  treatment  of  the  subject — three  or  four 
years  before  his  death.  The  second  portion  was  to 
contain  a  detailed  record  of  individual  stores  and 
druggists,  and  perhaps  this  was  completed  also. 

Mr.  Ebert  was  deeply  fascinated  with  this  histori- 
cal work.  It  meant  an  amount  of  labor  and  patience 
which  can  scarcely  be  realized,  nor  was  there  any 
financial  return  whatever  for  the  great  efforts  which 
it  imposed.     The  task  was  rendered  vastly  more 
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difficult  by  reason  of  the  fact  that  the  two  Chicago 
fires  had  swept  away  nearly  everything  in  the  way 
of  historical  data  or  material.  If  it  had  not  been 
for  the  happy  circumstance  that  Mr.  Ebert's  own 
experience  compassed  so  many  decades,  the  work 
would  have  been  well-nigh  impossible.  But  un- 
daunted by  the  scanty  material  available,  and  by 
the  many  difficulties  which  faced  him,  he  painstak- 
ingly and  lovingly  unearthed  every  thread,  and 
gradually  made  a  connected  whole  which  was  full 
of  interest  and  charm. 

He  looked  over  all  the  old  newspapers  that  could 
be  found.  He  went  through  all  the  old  directories 
and  printed  matter  of  all  kinds.  He  laid  hold  of 
every  letter  and  every  envelope  of  material  which 
might  bear  upon  the  period.  He  interviewed  every- 
body whose  memory  would  be  of  any  possible  as- 
sistance to  him.  And  when  he  secured  clews  by 
these  means,  he  followed  them  up  indefatigably. 
Letters  by  the  hundred  went  out  to  men  in  other 
cities  and  States  who  had  ancestors  among  the  early 
Chicago  druggists,  and  when  these  letters  remained 
unanswered  others  were  sent  after  them.  For  years 
Mr.  Ebert  gave  two  or  three  hours  to  this  task  every 
day  in  the  week,  and  the  work  was  all  done  at  his 
desk  in  the  store,  where  he  was  of  course  subject 
to  the  constant  interruptions  of  business. 

But  his  heart  was  in  it  and  he  persevered.  He 
did  his  duty  as  he  saw  it,  and  this  was  the  key-note 
of  his  action  in  every  exigency  of  life. 

LETTERS. 

THE  U.   S.  P.  TO   BE  CORRECTED. 

To  the  Editors: 

The  Pure  Food  and  Drug  Law,  which  goes  into 
effect  on  January  1,  1907,  and  which  provides  that 
the  United  States  Pharmacopoeia  ofUcial  at  the  time 
of  the  investigation,  is  the  standard,  has  created  con- 
siderable activity,  and  in  many  cases  apprehension, 
with  regard  to  some  of  the  tests  contained  in  the 
Pharmacopoeia.  I  would  ask  you  to  give  publicity 
in  your  columns  to  the  following  statement : 

The  work  of  revision  was  placed  in  the  hands  of 
subcommittees,  which  were  appointed  by  the  late 
Dr.  Charles  Rice,  to  deal  with  the  different  parts  of 
the  work.  The  work  of  the  subcommittees  was 
finally  passed  upon  by  the  whole  Committee  of 
Revision.  The  latter  is  a  continuous  body,  the 
members  remaining  in  office  until  their  successors 
are  appointed  in  1910,  and  its  duties  did  not  cease, 


as  many  suppose,  with  the  publication  of  the  last 
revision  of  the  Pharmacopoeia.  Since  the  publica- 
tion of  the  Pharmacopoeia  the  chairman  of  the  com- 
mittee has  received  from  various  manufacturers  and 
others  suggestions  for  corrections  here  and  there 
in  the  text.  Most  of  these  have  been  investigated  or 
are  now  in  process  of  investigation  by  the  subcom- 
mittee in  charge  of  that  part  of  the  work.  It  is  the 
intention  to  carefully  consider  every  suggested  cor- 
rection, to  alter  such  part  of  the  plates  of  the 
Pharmacopoeia  if  found  necessary,  and  to  issue  after 
January  1,  1907,  the  Pharmacopoeia  so  amended. 

Joseph  P.  Remington^ 

Chairman  of  the  Committee  of  Revision  of  the  United  States 
Pharmacopoeia. 

CHRISTMAS   ADVERTISING. 

To  the  Editors : 

We  notice  that  you  have  reproduced,  on  page  460 
of  the  November  Bulletin,,  one  of  our  double-page 
newspaper  advertisements  used  during  the  holiday 
season  last  year.  We  wish  to  thank  you  very  kindly 
for  this  recognition  of  our  efforts.  The  ad.  was 
gotten  up  entirely  by  us,  and  we  received  great 
benefit  from  it.  We  are  thorough  believers  in 
advertising,  and  we  carry  ads.  in  all  of  the  leading 
papers  of  the  town,  changing  them  weekly. 

During  the  holiday  season  we  always  use  large 
ads.  in  the  papers,  and  also  send  out  personal  letters 
to  our  customers  telling  them  about  our  holiday 
line.  We  believe  that  if  all  druggists  would  follow 
out  some  such  plan  they  would  realize  equally  good 
results.  Mitchell  &  Egbers^ 

Proprietors  of  The  Palace  Drug  Store. 
Canon  City,  Colorado. 


REGARDING  BASHAM'S  MIXTURE. 
To  the  Editors : 

I  want  to  say  a  few  words  regarding  Basham's 
mixture.  This  preparation  can  be  made  to  keep  at 
least  six  months  and  still  taste  as  fresh  as  when 
newly  prepared,  if  the  bottle  is  kept  properly  corked, 
and  if  care  is  taken  to  employ  good  ammonium 
carbonate  and  acetic  acid  of  full  strength.  I  have 
tried  it  and  I  know  what  I  am  talking  about.  The 
acetic  acid  must  be  36  per  cent  in  strength,  and  not 
29  per  cent  as  most  commercial  varieties  are.  If  you 
dilute  the  acid  to  make  dilute  acetic  acid,  U.  S.  P., 
according  to  the  formula,  you  will  have  trouble 
unless  you  work  on  the  basis  of  29-per-cent  commer- 
cial acid  and  use  less  water.       Wm.  J.  Charles. 

Lee,  Mass. 


The  three  illiterate  orders  shown  in  the  accom- 
panying illustration  have  been  received  by  the 
Bulletin  from  G.  Stewart,  Geanerette,  La.,  Ed- 
ward Hoffmann,  518  51st  Street,  Brooklyn,  and 
The  White-Jilton  Co.,  Davidson,  N.  C.    The  first 
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represents  an  amusing  effort  to  spell  Cuticura  Soap. 
The  second  was  meant  to  call  for  "one  10-cent  bottle 
of  copaiba."  The  first  item  in  the  third  represents 
peroxide  of  hydrogen,  but  where  the  customer  ever 
got  the  idea  that  nails  were  involved  is  a  mystery 
that  may  never  be  solved.  , 


ANOTHER  DRUGGIST  HOODWINKED. 

To  the  Editors : 

I  have  just  read  the  letter  of  E.  N,  French  &  Co. 
on  page  475  of  the  November  Bulletin.  I  am 
writing  to  let  them  and  other  druggists  know  that 
they  are  not  the  only  victims  in  sight.  We  got  bit 
ourselves  on  this  news  company  proposition  two  or 
three  years  ago. 

A  stranger  came  in  our  place  claiming  to  repre- 
sent the  Atlantic  News  Company  of  New  York  City. 
We,  like  our  friend  French,  subscribed  for  about 
fifty  dollars'  worth  of  magazines  and  paid  one- 
quarter  of  the  sum  in  advance  as  an  evidence  of  our 
good  faith.  We  still  have  our  good  faith  left,  but 
we  have  never  received  any  magazines! 

The  fellow  was  stout,  tall,  and  had  a  red  mus- 
tache. With  him  was  a  little  girl  who  was  also 
slightly  sandy  in  complexion.  The  man  gave  his 
name  as  Thayer.    After  waiting  a  month  we  wrote 


to  the  Atlantic  News  Company,  but  the  letter  was 
returned  with  the  statement  that  there  was  no  such 
firm  in  New  York  City.  We  have  since  learned  that 
this  fellow  stuck  the  druggists  right  and  left  all  the 
way  down  to  Texas.    We  traced  him  that  far. 

R.  Whit  Adams. 

Boston,  Georgia. 


A  SHOTGUN  PRESCRIPTION. 

To  the  Editors: 

Talk  about  your  shotgun  prescriptions!     Here's 
one  we  had  to  fill  the  other  night : 

Acetanilide    3ij. 

Caffeine  citrate  gr.  xxx. 

Camphor   monobromate    gr.   xxx. 

Sodium  salicylate    3vij. 

Ex.  colchicum  root gr.  xx. 

Acid  arsenosi  gr.  ij. 

Strychnine  sulphate gr.  54- 

Ferri  reduct gr.  xxv. 

Quinine  sulphate gr.  xxv. 

Phosphorus   gr.  3/10. 

Ex.  cascara  sagrada  gr.  viij. 

Make  30  powders  and  take  one  every  three  or  four  hours. 

How  would  readers  of  the  Bulletin  compound 
this  freak?  W.  P. 

Chicago. 


BEEN  HANDICAPPED  BEFORE. 

To  the  Editors: 

I  have  just  seen  for  the  first  time  a  copy  of  the 
Bulletin  of  Pharmacy,  and  carefully  reading  the 
contents  I  cannot  understand  how  I  have  gotten  so 
far  in  pharmacy  without  the  assistance  of  your 
journal.  I  think  your  paper  is  the  best  published  for 
a  live,  up-to-date  pharmacist,  and  I  assure  you  that 
you  will  find  me  a  permanent  subscriber  hereafter. 

Thomas  D.  McKee. 

McKeesport,  Pa. 

To  the  Editors : 

Your  paper  is  the  best  of  three  that  I  read.  I 
never  intend  to  be  without  it,  for  it  is  full  of  prac- 
tical and  very  useful  information. 

George  C.  Stone. 

Plymouth,  N.  H. 

*  *  * 

To  the  Editors: 

The  Bulletin  is  the  "only  one."  Could  not  get 
along  without  it! 

Dr.  W.  W.  Gray. 

Benwood,  W.  Va. 
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BUSINESS  HINTS. 


An  Advertisement  that  Would  Probably  Be  Kept. — 

Mr.  John  F.  Fatten,  of  York,  Pennsylvania,  has  just  gotten 
out  a  four-page  folder  entitled  "Instructions  for  the  Care  of 
the  Sick  and  the  Giving  of  Medicine."  This  title  is  printed 
on  the  first  page,  and  on  the  two  inside  pages  is  the  follow- 
ing useful  information : 

THE    DOCTOR'S    ORDERS. 

Obey  the  doctor's  orders  carefully  in  every  minute 
detail  relating  to  the  care  of  the  patient  and  the  giving 
of  medicines.  Otherwise  you  may  unintentionally 
defeat' his  best  efforts. 

MEDICINES. 

1st.  All  external  applications  and  poisonous  reme- 
dies should  be  kept  apart  from  other  medicines,'  and 
the  poisonous  articles  should,  of  course,  be  labeled 
poison. 

2nd.  Carefully  read  directions  on  the  bottle  be- 
fore giving  the  dose. 

3rd.  Thoroughly  shake  the  bottle,  whether  there 
seems  to  be  any  sediment  or  not. 

4th.  Always  carefully  measure  the  amount  to  be 
taken  in  a  measuring  glass. 

5th.  Always  pour  away  from  the  label  so  that  no 
drops  run  down  and  render  it  illegible. 

6th.  Wash  the  medicine  glass  after  each  dose 
given. 

7th.  Be  particular  to  give  medicine  punctually 
at  the  time  ordered. 

8th.  In  many  cases  it  is  well  to  keep  medicine 
out  of  reach  of  the  patient.  This  applies  especially 
to   sleeping  draughts. 

EQUIVALENT    DOSES. 

60    drops    equal    1    teaspoonful. 

3  teaspoonfuls  equal  1  dessertspoon. 
2  desertspoonfuls  equal  1  tablespoon. 

4  tablespoonfuls  equal  1  wineglass. 
2  wineglassfuls  equal  1  teacup. 

2  teacupfuls  equal  1  tumbler. 

TIMES  FOR  GIVING  MEDICINE, 

(Unless  otherwise  ordered  by  the  physician.) 

"Three  times  a  day"  usually  means  at  eleven,  three 
and  seven. 

"Four  times  a  day"  usually  means  at  ten,  two  and 
six,  and  once  during  the  night. 

"Every  six  hours"  usually  means  at  twelve  and 
six,   night  and  day. 

"Every  four  hours"  usually  means  at  eleven,  three 
and  seven,  both  night  and  day. 

"Every  three  hours"  usually  means  at  three,  six, 
nine  and  twelve,  night  and  day. 

DEGREES  OF  FEVER. 

The  normal  temperature  of  the  body  is  98.6°  F. 
When  it  is  raised  above  this  there  is  said  to  be  fever. 
Degrees  of  fever  have  been  recognized  as  follows: 

Temperature  under  101°  F.  is  a  slight  fever. 

Temperature  under  103°  F.  is  a  moderate  fever. 

Temperature  under  105°  F.  is  a  high  fever. 

Temperature  at  106°   F.   is  called  hyperpyrexia. 

BATHS. 

The  physician  often  prescribes  baths,  ordering  a 
"cold  bath,"  a  "hot  bath,"  etc.  The  temperature  de- 
sired is  given  in  the  following  table  and  should 
always  be  determined  by  means  of  a  bath  thermometer: 

Cold    Bath 33°  to  65°  F. 

Cool   Bath 65°  to  80°  F. 

Tepid    Bath 80°  to  90°  F. 

Warm   Bath 90°  to  100°  F. 

Hot  Bath 100°  to  112°  F. 

The  last  page  of  Mr.  Patton's  four-page  folder  contains 
the  following  advertisement: 

ALL  MEDICINE. 

Prepared  in  our  Prescription  Department  can  be  relied 
on  to  be  skilfully  and  conscientiously  compounded 
from  the  purest  and  highest  quality  materials — exactly 
as  prescribed  by  the  doctor.     No  unauthorized  changes. 


SICK-ROOM  NECESSITIES. 

We  can  supply  Hot  Water  Bottles,  Fountain  and 
Bulb  Syringes,  Bed  Pans,  Ice  Caps,  Feeding  Cups,  Air 
Cushions,  Fever  and  Bath  Thermometers,  Medicine 
Tubes  Surgical  Dressings,  and  all  other  Sick-room 
Requisites. 

JOHN  F.  PATTON  &  CO., 

Pharmacists. 

City  Drug   Store, 

York,  Pa. 

The  advantage  of  an  advertisement  like  this  is  that  it 
contains  useful  information,  which  makes  it  exceedingly  likely 
that  it  will  be  kept  by  the  recipient,  and  will  thus  constitute 
more  or  less  of  a  permanent  advertisement. 

An  English  Plan  for  Increasing  Business. — 

C.  B.  Vance,  of  Greystones,  Ireland,  was  in  London 
recently,  and  his  attention  was  attracted  by  a  very  successful 
advertising  scheme  which  was  being  employed  during  that 
week  by  a  clothing  house.  In  a  word,  the  concern  has  an 
anniversary  week  each  year,  and  during  one  day  of  that  week 
it  gives  "vouchers"  to  every  purchaser  of  goods  in  some  par- 
ticular department.  The  vouchers  represent  the  entire  value 
of  the  purchase,  and  entitle  the  holder  to  a  cash  credit  of  an 
equal  amount  during  anniversary  week  the  following  year. 
The  scheme  in  detail  is  outlined  in  the  following  reproduc- 
tion, in  reduced  size,  of  the  back  of  one  of  the  vouchers : 


NEXT 
YEAR'S 


Hat  A  nniversary 

wfFif,::;;z;;:;;  Oct..  1907. 


"ANNIVERSARr 
VOUCHER." 


AMNIVEmARY 

VMGMERS 

IWEEMCO 

OUMKC 

ANNIVERSARY 

WifK, 

1201  to  19lh 

OCTOBER, 

t907. 


(1.)  An  '■  Annlvarsary  Voucher"  l«  the 
"Receipt"  or  "BUI"  K<ven  to  all  Pur. 
chasers  of  HATS  on  "  Anr^iversary  Day," 
20th  October,  190S,  and  entitles  the 
holder  to  ^  CASH  CREDIT  of  equal 
amount  next  October  "Hat  Anniversary 
Week."  ^__ 

(2.)  The  "Hat  Annlv«r«ary  Vouchers" 
are  only  available  as  CASH  d«jr*n(;  the 
"Hat  Anniversary  W»»fc,-  via. ;  fronn 
Saturday,  12th,  to  Saturday,  t9th  October, 
I907,  during  which  week  a  purchaa* 
must  t>e  made  equal  tx>  at  Isaet  IXM/BLE 
THE  AMOUNT  of  the  "Anniversary 
Voucher,"  in  any  Department  except  the 
Hat  Department. 


(3)  For  example,  if  a  "Hat  Anniver- 
sary Voucher"  amounts  to  S  -  this  will 
entitle  the  holder  to  a  "CASH  CREDIT" 
of  S  -during  the  "Hat  Anniversary  Week" 
of  October,  1907,  between  the  dates 
specified,  on  condition  that  a  purchase 
is  made  in  any  Department  EXCEPT  THE 
HAT  Department,  of  at  least  double  the 
amount,  viz  :  10-,  for  which  the  holder 
will  ONLY  pay  5  -,  and  actually  receive 
10  -  worth  of  Goods. 


NEXT  [Hat  Anniversary 

YEARS  \OA  Y,  8ATURDAY.0CT.l9th.1907. 


The  front  of  the  voucher  merely  contains  a  blank  for 
recording  the  purchase  or  purchases,  and  bears  the  name, 
business,  and  address  of  the  concern.  Space  is  provided  at  the 
bottom  for  the  purchaser  to  fill  in  his  name  and  address.  Mr. 
Vance  tells  us  that  the  scheme  works  beautifully  and  that 
the  firm  was  doing  a  "roaring  business"  when  he  called.  Prob- 
ably Mr.  Vance  bought  a  hat,  but  on  that  point  he  does  not 
assure  us.  He  winds  up  his  letter  with  the  assertion  that  the 
scheme  might  possibly  be  adapted  to  the  druggist's  purposes. 


I 

I^K^st  month  in  the  department  of  "Contributed  Articles" 

'tte  Bulletin  presented  the  views  of  six  successful  druggists 

on  the  subject  of  holiday  advertising.    A  number  of  specimen 

advertisements  were  shown  in  connection  with  the  contribu- 
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iJouple  of  Christmas  Ads. — 


Christmas 
Chocolates 


We  positively  decline  to  allow  adulterated  Chocolates 
to  find  a  place  in  our  store.  If  we  cannot  sell  pure 
confections,  we  prefer  to  lose  the  business.  We  offer 
our  custooiers,  therefore,  chocolates  that  contain  only 
chocolate,  sugar,  fruits  and  nuts  with  purest  flavorings. 

In  Boxes,  containing  Half  Pounds  and  Pounds  at 

35  cts.  and  60  cts. 

In  bulk  as  wanted.  50  cents  the  pound 

Cream   Candies 

In  this  class,  too,  we  adhere  to  the  strictest  rules  of 
purity.  We  have  no  fear  of  Pure  Food  Laws.  Our 
prices,  under  such  conditions,  are  perhaps  a  little 
nigher  than  others,  but  why  shouldn't  they  be? 

Half  Pound  Boxes.  30  Cents 
One  Pound  Boxes,  90  Cents 
In  bulk  as  wanted,  40  Cents  the  Pound 

Pritchard's  Drug  Store 

Shaw  Avenue  and  Sinclair  Street 
Mcfteesport,  Pa. 


tions,  but  two  had  to  be  thrown  out  for  reasons  of  space. 
We  are  accordingly  showing  them  this  month  in  connection 
with  the  present  paragraph.  The  first  was  clipped  from 
"Pritchard's  Pointers,"  a  little  drug-store  paper  gotten  out  by 


The  City  Drug  Store,  Headquarters  for  Christmas  Goods 


•  •«»  B  CkMMMS  hMdi«nMn  te  C^M  <^. 


CMiaytas 


Hf*'*-''— '■■»—*■ '--««i>  •- 


■HUNTER  PALMER.  THE  CITY  DRUG  STORE- 


B.  E.  Pritchard,  of  McKeesport,  Pa.,  the  well-known  ex- 
president  of  the  N.  A.  R.  D.  The  second  ad.  is  a  small 
reproduction  of  a  half-page  newspaper  announcement  inserted 
last  year  in  the  Canon  City  Record  by  Hunter  Palmer,  of 
Canon  City,  Colorado. 

A  Cough-cure  Window. — 

The  window  shown  in  the  accompanying  illustration  has 
been  sent  in  to  the  Bulletin  by  L.  A.  Lebowich,  1239  Wash- 
ington Street,  Boston.  Mr.  Lebowich  describes  the  window 
in  the  following  language:  "Two  snow  men  were  made  of 
excelsior  tied  around  with  newspapers  and  cotton,  coated 
with  plaster  of  Paris,  and  sprinkled  over  with  spangles.  The 
faces  were  supplied  by  means  of  ink  and  a  camel's-hair  brush. 


The  floor  was  covered  with  shredded  cotton  of  cheap  quality, 
sprinkled  with  spangles  in  imitation  of  snow.  A  child's  sled, 
not  shown  in  the  picture,  completed  the  winter  scene.  Placed 
around  in  the  window  were  packages  of  the  remedy  and  signs 
advertising  it.  In  front  of  the  large  snow  man  .was  a  card 
reading:  'The  Snow  King  is  Here  with  his  Retinue  of  Un- 
pleasant Symptoms.'  Near-by  was  another  card  reading: 
'Olagine  Cures  Your  Cough  While  the  Snow  Flies.' " 

A  Drug-store  Paper  Published  in  Australia. — 

We  are  in  receipt  of  a  copy  of  "Haynes'  Health  Herald," 
a  little  drug-store  paper  published  by  James  Haynes,  in  Well- 
ington, New  South  Wales.  It  is  an  eight-page  paper,  some- 
what different  in  style  from  the  sheets  with  which  we  are 
familiar  in  America.  The  display  advertising  is  limited  to 
the  last  two  pages.  Of  the  next  matter  on  the  remaining  six 
pages,  about  half  of  it  is  general  in  character,  while  the 
other  half  is  devoted  to  editorials  or  articles  on  different 
features  of  the  Haynes  business.  In  the  first  article  on  the 
front  page  Mr.  Haynes  tells  his  readers  that  he  is  off  for  a 
six  months'  rest,  having  put  at  the  helm  of  his  business  a 
capable  assistant  especially  secured  for  the  purpose.  He  begs 
his  customers  to  still  patronize  the  old  stand.     Incidentally 
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this  reminds  us  that  our  Australian  friends  seem  to  know 
how  to  take  a  long  vacation  when  they  need  it.  A  month  or 
two  ago  we  mentioned  in  this  department  a  visit  which  we 
had  just  received  from  Mr.  Merfield,  of  Melbourne,  who  was 
making  a  tour  of  the  world.  Reverting  to  the  "Health 
Herald,"  we  observe  that  Mr.  Haynes  has  borrowed  one  of 
the  advertising  catch  phrases  which  has  appeared  quite  often 
in  this  department  during  the  last  year  or  two:  "We  are  in 
business  for  your  health." 

Exploiting  a  Hand  Lotion, — 

Wallace  &  Bohn,  Myrtle  and  Fourteenth  Streets,  Detroit, 
recently  got  out  a  little  four-page  folder  devoted  to  some  of 
their  specialties.  Here  is  what  they  had  to  say  regarding  a 
toilet  product  which  they  call  "Favorite  Cream  Lotion" : 


Why 

Not 

See 

What 

It 

Is 

Like 

p 


Price 
Ten  Cents 


OUR  ravorite  Cream  Lotion 
for  chapped  hands  and  rough 
skin  is  based  upon  our  experience 
of  years  in  the  drug  business,  and 
each  ingredient  used  is  the  very 
best. 

Favorite  Cream  Lotion 

Sudden  changes  of  temperature 
frequently  cause  the  hands  to  chap 
and  the  lips  to  become  dry  and 
sore.  A  few  applications  of  this 
lotion  will  promptly  relieve  the 
soreness,  heal  the  chaps,  and  stop 
the  burning  and  stinging  caused  by 
sharp,  cold  winds. 


A  Pipe  Ad.— 

McCoy  &  Company,  of  Minot,  N.  D.,  are  quite  aggressive 
newspaper  advertisers.  Here  is  one  of  their  recent  adver- 
tisements of  pipes;  the  original  ad.  occupied  a  space  6^ 
inches  wide : 


Pipes,  75^^-12  $9.op 


Sucb  a  range  of  prices  enables  you  to  paj  about  any  price  you 
wish  Our  sboving  of  Pipes  is  a  lar^e  one,  and  a$  tuual  they  are  the 
best  msde.  DeMutfa  makes  the  Finest  Pipes,  and  our  Pipes  o!  coarse 
are  all  made  by  DeMulb.  and  each  one  has  bis  trade  mark  stamped  on  it. 
Most  of  them  are  Gold  or  Silver  Mounted  and  very  handsome. 


McCOY  ®.  COMPANY 

DRUGS  AND   JEWELRY 
CAe      QUALITY      STORE 


The  Iceland  Hotel 


Minot.  N.  b. 


A  New  Year's  Announcement. — 

The  readers  of  the  Bulletin,  when  this  issue  reaches 
them,  will  be  strenuously  engaged  in  the  task  of  selling  holi- 
day goods.  It  won't  be  long,  however,  before  New  Year's 
greetings  will  be  in  order,  and  it  may  therefore  be  pertinent 
to  reproduce  in  the  present  issue  the  announcement  which  was 
last  year  issued  by  a  firm  of  druggists  in  Buffalo,  Mo. : 

Buffalo,  Mo.,  Jan.  1,  1906. 
To  Our  Patrons: 

We  take  this  means  of  expressing  to  you  our  best  wishes  for  a 
Happy  and  Prosperous  New  Year.  We  wish  to  thank  you  most  kindly 
for  your  patronage  during  1905,  and  to  ask  a  continuance  of  your 
custom  for  the   future. 

During  the  past  year  we  have  endeavored  to  be  of  the  utmost 
service  to  our  patrons,  and  we  intend  to  pursue  the  same  course  during 
the  coming  year.  It  has  been  a  pleasure  for  us  to  serve  you  in  your 
wants,  and  we  will  try  to  please  you  in  the  future  as  we  have  tried 
in  the  past. 

Again  wishing  you  a  happy  and  prosperous  New  Year,  we  are, 
Very   truly   yours, 

Dr.  a.  M.  Jones  &  Son. 

A  Headache  Advertisement. — 

The  following  advertisement,  clipped  from  the  Daily 
Argus-Leader  of  Sioux  Falls,  South  Dakota,  explains  itself: 


Headache  Habit 

There's  habit  in  human  ills. 
The  nerve  that  throbs  once 
will  throb  easier  a^aln.  If 
headaches  are  neglected  their 
tendency  is  to  come  at  more 
frequent  intervals. 

Ked  Cross  Headache  Tablets 
cure  headaches  in  a  few  min- 
utes, and  every  cure  is  a  step 
towards  permanent  banish- 
ment of  the  afQiction.  This 
remedy  contains  no  opiates, 
can't  harm,  and  has  given  uni- 
versal satisfaction. 

25    Tablets    25    Cents. 

RED    CROSS    PHARMACY 

Sioux  Falls,  S.  D. 


Closing  Out  a  Lot  of  Toilet  Soap. — 

In  a  paper  read  before  the  last  meeting  of  the  Michigan 
State  Pharmaceutical  Association,  H.  B.  Hoffman,  of  Jack- 
son, told  how  he  had  disposed  of  five  gross  of  toilet  soap  in 
a  short  time.  He  placed  it  all  in  one  window  with. appro- 
priate price  cards.  An  electric  bell,  from  which  the  bell  itself 
had  been  removed,  was  connected  up  in  such  a  manner  that 
the  hammer  kept  up  a  rapid  and  continuous  rapping  on  the 
glass.  No  one  could  pass  the  window  without  hearing  the 
tapping.  Looking  in  and  seeing  the  soap  display,  the  desired 
results  followed. 

Displaying  Charcoal  Tablets. — 

In  a  paper  read  before  the  last  meeting  of  the  Michigan 
State  Pharmaceutical  Association,  H.  B.  Hoffman,  of  Jack- 
son, told  how  he  had  made  a  large  display  of  charcoal  tablets 
in  his  window.  Boxes  of  the  tablets  were  used,  and  Ihc 
central  feature  of  the  display  was  a  large  card  bearing  the 
following  legend:  "Your  Stomach  Repaired  for  10  Cents.' 
The  sales  on  charcoal  tablets  immediately  multiplied,  and 
weeks  afterward  customers  continued  to  return  and  ask  for 
more  of  those  tablets   to  "repair  their  stomachs." 
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PRACTICAL  PHARMACY. 


Acetone  Collodions. — 

In  a  paper  read  at  the  last  annual  meeting  of  the  Ameri- 
can Pharmaceutical  Association,  George  M.  Beringer  pre- 
sented formulas  for  two  forms  of  acetone  collodions.  He 
declared,  among  other  things,  that  several  of  the  so-called 
"liquid  court-plasters"  on  the  market  contain  acetone  collo- 
dion as  their  main  ingredient. 

ACETONE   COLLODION. 

Take  of— 

Pyroxylin    5  Gm. 

Camphor    1  Gm. 

Acetone,  a  sufficient  quantity  to  make 100  Cc. 

Dissolve  the  pyroxylin  and  camphor  in  a  clean  bottle  with  90  Co.  of 
acetone,  and  after  solution  has  been  effected  add  sufficient  of  the 
acetone  to  make  the  product  measure  100  Cc.  If  the  pyroxylin  is  of  a 
good  quality  the  solution  will  be  prompt  and  perfect,  otherwise  it  will 
be  necessary  to  permit  the  liquid  to  stand  until  it  has  become  clear  and 
then  decant. 

Acetone  collodion,  as  thus  made,  evaporates  a  little  more 
slowly  than  the  official  alcohol-ether  collodion,  but  it  yields  a 
much  stronger  film,  which  is  transparent,  adheres  closely  to 
the  surface,  and  is  flexible  without  the  addition  of  other 
materials.  In  Mr.  Beringer's  opinion  this  preparation  pos- 
sesses advantages  over  both  the  official  collodion  and  flexible 
collodion,  and  should  displace  both  officially,  and  render  the 
latter  title  unnecessary.  Acetone  collodion,  likewise,  makes 
an  elegant  basic  preparation  for  the  application  of  the  aromatic 
phenols,  iodine,  iodoform,  etc.,  and  a  number  of  such  medi- 
cated collodions  are  readily  prepared  and  are  very  satisfac- 
tory. 

ACETONE  CANTHAKIDAL  COLLODION. 

Take  of — 

Cantharides  in  No.  80  powder 60  Gm. 

Pyroxylin    4  Gm. 

Camphor     1  Gm. 

Acetone,  a  sufficient  quantity. 

Moisten  the  cantharides  with  35  Cc.  of  acetone,  and  pack  in  a  cylin- 
uucal  percolator.  Close  and  cover  the  percolator  and  macerate  for 
twenty-four  hours,  then  percolate  slowly  with  sufficient  acetone  until 
exhausted.  Reserve  the  first  80  Cc.  of  percolate  and  evaporate  the  re- 
mainder at  a  low  temperature  (56°  to  60°  C.)  to  a  soft  extract.  Mix 
this  with  the  reserve  and  dissolve  the  pyroxylin  and  camphor  in.  the 
mixture.  Finally  add  sufficient  acetone  to  make  the  volume  100  Cc 
If  not  entirely  clear  set  it  aside  in  a  cool  place  until  it  becomes  clear 
by  settling,  and  then  decant. 

This  product  is  a  clear,  green-colored  liquid,  and  possesses 
strong  vesicant  action.  The  camphor  present  is  not  objec- 
tionable, and  its  mildly  stimulating  effect  is  rather  an  aid  to 
the  action  of  the  cantharides. 

Two  Interesting  Prescriptions. — 

Francis  Hemm,  of  St.  Louis,  discussed  two  interesting 
prescriptions  at  the  recent  annual  meeting  of'  the  Missouri 
Pharmaceutical  Association.    They  were  as  follows : 

(1)  IJ      Hydrargyri    bichloridi gr.  j. 

Kali    iodidi 3j. 

Tinct.    nucis   vomicae f3j. 

Syrupi   sarsaparillx  comp flj. 

Aqua    destillat.,    q.  s.  ad fjiij. 

M.  ft.  sol.     Sig. :     Teaspoonful  in  water  after  meals. 

Books  on  chemical  and  therapeutical  incompatibility  warn 
09  to  avoid  this  combination  on  the  ground  that  the  iodohy- 
drargyrate  of  potassium  is  a  precipitant  of  alkaloids  generally. 
In  this  case  it  would  mean  to  suggest  the  liberation  of 
strychnine  and  brucine  and  the  consequent  precipitation  of  the 


alkaloids,  endangering  an  overdose  in  the  bottom  layers  of  the 
medicine.  If  the  above  be  dispensed  at  all,  let  it  bear  a  shake 
label.  Physicians'  attention  might  profitably  be  directed  to 
above  facts. 


(8)    U     Lanolin     

Adipis    benzoinati. 
Aq.    rosae    destillat. 
M.  S.  A.  ft.  ungt. 


..5v. 
.Siij. 
•  fSj. 


Can  the  above  combination  be  successfully  made?  It  cer- 
tainly can,  in  spite  of  the  fact  that  on  first  view  of  the  pre- 
scription it  impressed  several  compounders  as  very  doubtful. 
In  deciding  on  the  miscibility  of  the  above  amount  of  rose 
water  with  the  lard  and  lanolin  it  must  be  remembered 
that  hydrous  wool-fat  mixes  with  twice  its  weight  of  water 
and  the  lard  with  15  per  cent  of  its  weight. 

Food  Preservatives. — 

In  the  presidential  address  recently  delivered  in  Great 
Britain  to  the  North  Wales  British  Medical  Association,  it 
was  suggested  by  Dr.  R.  Jones  that  the  use  of  preservatives 
in  comestibles  should  be  regulated  as  follows:  (1)  That  the 
use  of  formaldehyde  should  be  prohibited.  (2)  That  no  more 
than  1  grain  to  the  pint  or  1  grain  to  the  pound  of  salicylic 
acid  be  allowed,  and  its  presence  should  be  declared.  (3) 
That  all  preservatives  and  coloring  matter  in  milk  should  be 
strictly  prohibited.  (4)  That  boric  acid,  with  or  without 
borax — not  to  exceed  0.25  per  cent — be  the  only  preservative 
of  cream,  presence  to  be  declared.  (5)  That  no  preservative 
other  than  boric  acid  or  boric  acid  and  borax — not  exceeding 
0.5  per  cent — should  be  used  with  butter  and  margarine.  (6) 
That  no  chemical  preservatives  of  any  kind  should  be  used 
in  the  food  of  invalids  and  of  infants.  (7)  That  the  use  of 
copper  salts  in  the  so-called  greening  of  vegetables  and  fruits 
should  be  prohibited.  (8)  That  proper  supervision  by  the 
Local  Government  Board  of  the  use  of  preservatives  and 
coloring  matter  in  food  should  be  exercised,  or  that  a  separate 
court  of  reference  should  be  established. 

A  precisely  similar  series  of  recommendations,  compiled 
for  the  government  of  the  Dominion  of  Canada  by  the  As- 
sistant Government  Analyst,  was  presented  to  the  Section  of 
State  Medicine  at  the  recent  meeting  of  the  British  Medical 
Association  at  Toronto.  The  subject  is  one  of  considerable 
importance  just  now  in  the  United  States,  in  view  of  the 
interpretation  which  may  be  put  upon  the  congressional  pure 
food  and  drug  law  with  respect  to  preservatives  in  foods. 

Pasting  Labels  on  Tin. — 

William  G.  Toplis,  in  a  paper  read  recently  before  the 
Philadelphia  College  of  Pharmacy,  declared  that  after  thirty 
years  of  experience  with  labels  curling  off  from  metal  sur- 
faces, and  after  some  minutes  of  careful  thought  upon  the 
subject,  he  had  come  to  the  conclusion  that  the  reason  for 
this  undesirable  condition  was  centered  in  the  contracting  of 
the  paste,  consequent  upon  its  drying.  Therefore,  he  rea- 
soned, if  it  were  possible  to  prevent  extreme  desiccation  the 
label  should  adhere  to  metal  as  well  as  other  surfaces.  Ac- 
cordingly he  sought  to  accomplish  this  by  mixing  glycerin 
with  the  paste.  The  results  were  indifferent,  but  encouraging. 
Finally  the  idea  of  applying  a  coat  of  pure  glycerin  to  the  back 
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of  the  label  suggested  itself,  and  then  the  problem  was  solved. 
The  paper  absorbs  enough  glycerin  to  prevent  contraction,  yet 
permits  the  necessary  drying  of  the  adhesive.  He  found  the 
following  a  good  method  to  pursue:  Keep  a  convenient  sup- 
ply of  glycerin  in  a  wide-mouth  bottle;  when  required  for 
use,  tilt  until  glycerin  runs  into  the  neck,  then  return  the 
bottle  to  a  vertical  position.  It  will  be  found  that  enough 
glycerin  to  moisten  the  tip  of  a  finger  remains  within  reach. 
Apply  with  the  finger  to  the  back  of  the  label  and  immediately 
paste  over  it  as  usual. 

Discussing  Mr.  Toplis's  paper,  Prof.  C.  B.  Lowe  said  that 
one  of  the  simplest  ways  of  applying  labels  to  tin  is  to  roughen 
the  surface  of  the  tin  with  sandpaper;  another  method  is  to 
apply  tincture  of  benzoin  to  the  tin;  and  a  third  way  is  to 
add  hydrochloric  acid  to  the  paste. 

Mr.  Cohn's  Percentage-solution  Table. — 

In  the  Bulletin  last  month,  on  page  465,  we  reprinted 
from  Merck's  Report  an  excellent  article  by  Alfred  I.  Cohn, 
Phar.D.,  entitled  "A  new  Percentage-solution  Table."  The 
table  itself,  we  now  find,  contained  two  errors — not  made  by 
us,  but  present  in  the  original  publication.  Our  attention  is 
called  to  them  by  L.  C.  Schneider,  of  Milwaukee,  Wis.  The 
corrected  table  is  presented  herewith: 


and  also  according  to  that  of  1900.  He  concludes  his  article 
with  these  words :  "From  these  results  we  may  conclude 
that  acetic  acid  is  not  so  satisfactory  a  menstruum  as  alcohol 
for  making  a  fluidextract  of  squill.  The  therapeutic  results 
obtained  from  the  use  of  fluidextract  of  squill  (United  States 
Pharmacopoeia,  VIII)  will  be  variable,  and  considerably  less 
than  would  be  expected  from  the  use  of  the  1890  preparation. 
It  would  seem  desirable  that  physicians  in  prescribing  squill 
should  indicate  that  they  desire  the  preparation  of  the  United 
States  Pharmacopoeia,  1890,  when  they  wish  to  obtain  the 
usual  therapeutic  action  of  squill." 


"Tasteless"  Castor  Oil.— 

Formulas  galore  for  this  much-sought  product  have  ap- 
peared.   Here  is  one  from  J.  B.  Moore,  of  Philadelphia: 

Comp.   tinct.   of  cardamom 2  drachms. 

Cinnamon    water    6  drachms. 

Brandy q.     s. 

Castor  oil,  q.  s.,  or 1  ounce. 

First,  mix  well  together  in  a  suitable  tumbler  the  compound  tincture 
of  cardamom  and  cinnamon  water,  then  place  the  vessel  upon  the 
scale  and  with  some  suitable  and  convenient  counterpoise,  which  should 
always  be  kept  at  hand,  balance  it.  and  upon  the  center  of  the  aro- 
matic mixture  pour  the  castor  oil.  Then  remove  the  tumbler  from  the 
scale  and  squirt  upon  the  castor  oil  four  or  five  jets  or  more  of  good 
brandy,  as  a  bartender  would  with  bitters  in  making  a  cocktail.  Then 
give  the  tumbler  a  gentle,  circular  movement,  not  sufficient  to  much  dis- 


Quantity 
of  solu- 

GRAINS OF  SAI,T  OR  DRUG  REQUIRED  TO  MAKE  SOI,UTIONS  OF 

PERCENTAGE  STRENGTH  INDICATED. 

tion  to  be 
made. 

0.5% 

1% 

2% 

8% 

4% 

6% 

6% 

8% 

10% 

15% 

80% 

25% 

50% 

1:600 

1:1000 

1:2000 

1:3000 

1:4000 

1:5000 

J^fl.  oz.... 

1.15 

2.8 

4.6 

6.9 

9.3 

11.7 

14.1 

19 

24 

36.8 

50.2 

65 

151.25 

0.46 

0.228 

0.12 

0.075 

0.06 

0.05 

1  fl.  oz  . . . . 

2.8 

4.6 

9.2 

13.9 

18.6 

23.4 

28  2 

87.9 

47.9 

73.6 

100.3 

1.30 

302.6 

0.91 

0.456 

0.23 

0.15 

0.12 

0.09 

2  fl.  oz  . . . . 

4.6 

9.2 

18.4 

27.8 

87.2 

46.8 

56.4 

75.8 

95.8 

147 

200.6 

260 

605 

1.8 

0.91 

0.46 

0  3 

0.23 

018 

8  fl.  oz  . . . . 

6.9 

13.8 

27.6 

41.7 

55.8 

70.2 

84.6 

113.7 

143.7 

220.5 

301 

390 

907.6 

2.7 

^1.87 

0.68 

0.46 

0.34 

0.87 

4fl.oz.... 

9.2 

18.4 

36.8 

55.6 

74.4 

93  6 

112.8 

151.6 

191.6 

294 

401.2 

520 

1210 

3.64 

1.82 

0.91 

0.61 

0.46 

0.36 

5  fl.  oz  . . . . 

11.5 

23 

46 

69.5 

93 

117 

141 

189.5 

239.5 

367.5 

501.5 

650 

1512.5 

4.55 

2.28 

1.14 

0.76 

0.57 

0.46 

6  fl.  oz  . . . . 

13.8 

27.6 

55.2 

m.4 

111.6 

140.4 

169.2 

227.4 

287.4 

441 

601.8 

780 

1815 

5.46 

2.74 

1.47 

0.91 

0.68 

0.66 

8fl.  oz.... 

18.4 

86.8 

73.6 

111.2 

148.8 

187.2 

215.6 

303.2 

883.2 

588 

802.4 

1040 

2420 

7.28 

3.65 

1  82 

1.22 

0.91 

0.78 

lOfl.  oz.... 

23 

46 

92 

139 

187 

234 

282 

379 

479 

735 

1003 

1300 

3025 

9.1 

4.56 

2.28 

1.52 

1.14 

0.91 

12fl.  oz.... 

27.5 

65 

110.4 

166  8 

223.2 

280.8 

338.4 

454.8 

.'574.8 

882 

1203.6 

1560 

3630 

10.92 

6.47 

2.74 

1.82 

1.37 

1.09 

16  fl.  oz  . . . . 

36.7 

73 

147.2 

222.4 

297.6 

374.4 

431.2 

606.4 

766.4 

1176 

1604.8 

2080 

4840 

14.56 

7.3 

3.65 

2.48 

1.82 

1.46 

82fl.oz.... 

78.5 

146 

294.4 

444.8 

595.2 

748.8 

862.4 

1212.8 

1532.8 

2352 

3209.6 

4160 

9680 

29.12 

14.6 

7.3 

4.86 

3.65 

2.91 

Aromatic  Spirit  of  Ammonia. — 

Paul  Caldwell,  writing  in  the  Druggists  Circular,  remarks 
that  more  or  less  trouble  is  experienced  with  aromatic  spirit 
of  ammonia  because  of  the  precipitation  of  the  ammonium 
carbonate. .  Among  the  many  methods  employed  to  prevent 
this  the  following  has  proven  the  most  satisfactory :  For  mak- 
ing the  quantity  prescribed  in  the  Pharmacopoeia,  allow  the 
ammonium  carbonate  to  stand  for  twenty-four  hours  in  the 
water  to  which  the  ammonia  water  had  been  added,  and  to 
this  solution  also  add  200  Cc.  of  the  alcohol  called  for  by  the 
formula.  When  mixing  the  alcoholic  with  the  aqueous  solu- 
tion it  will  be  found  that  there  will  be  no  precipitation  of 
ammonium  carbonate  whatever. 

The  New  vs.  the  Old  Fluidextract  of  Squill.—  " 

Dr.  E.  M.  Houghton,  of  Detroit,  Mich.,  has  published  in 
a  recent  issue  of  the  Journal  of  the  American  Medical  Asso- 
ciation a  report  of  his  pharmacological  experiments  with 
squill  fluidextracts  prepared  according  to  the  process  of  1890, 


turb  the  mixture.  This  is  done  in  order  to  separate  the  oil  from  the 
sides  of  the  tumbler,  to  which  it  is  apt  to  cling.  If  the  dose  is  to  be 
taken  at  the  counter,  hand  it  at  once  to  the  customer,  with  the  request 
to  swallow  it  right  down,  swallow  after  swallow,  to  avoid  tasting  the  oil. 
If  the  dose  is  to  be  taken  home,  label  it  with  full  directions  for  its  use. 
It  would  also  be  well  to  tell  the  messenger  to  carry  carefully,  so  as  not  to 
disturb  the  mixture. 

A  Toilet  Cream.— 

Charles  D.  Turner,  of  Lacona,  N.  Y.,  makes  a  toilet  prod- 
uct which  he  calls  "Crabapple  Cream"  (The  Apothecary). 
Here  is  the  formula: 

Witch-hazel    32    ounces. 

Gum   tragacanth 1    ounce. 

Distilled    water 16    ounces. 

Glycerin    6    ounces. 

Boracic    acid 1    ounce. 

Cologne   6  ounces. 

Mix  the  tragacanth  and  the  water.  After  the  latter  has  swollen  all 
it  will,  add  the  witch-hazel  and  let  stand  3  days.  Dissolve  the  boric 
acid  in  the  glycerin  with  the  aid  of  heat,  and  at  the  end  of  three  days 
strain  the  tragacanth  solution  through  cheese-cloth  and  add  the  boric 
acid  solution,  lastly  adding  the  cologne. 

Put  up  in  4-ounce  bottles,  neatly  capped  and  labeled,  and 
sell  at  25  cents. 
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BOTANY  and  MATERIA  MEDICA 

Monthly  review  by  OuvER  A.  Farwei,!,, 

K  Botanist  of  Parke,  Davis  &  Co. 

e  Potatoes. — 
According  to  the  Scientific  American,  the  name  potato 
aes  from  the  Indian  word  "botata"  of  the  Urabak  language 
Darien,  and  was  applied  by  the  Indians  to  the  sweet  po- 
tato, the  Ipomoea  Batatas  Lam.  It  is  one  of  the  most  widely 
distributed  of  plants,  coming  from  Central  and  South  America. 
j  Some  of  the  other  names  derived  from  the  above  are :  "ba- 
i  tata,"  "potata,"  "potato,"  "potada,"  potate,"  and  "sweet,"  "Caro- 
I  Una,"  "Bermuda,"  "West  Indian,"  "Spanish,"  and  "long"  potato. 
I  It  was  introduced  into  Spain  by  Columbus  in  1504,  whence  it 
I  spread  rapidly  into  the  adjoining  countries,  so  that  half  a 
century  later  it  was  common  all  over  southern  Europe.  It 
was  early  introduced  into  England.  In  1597  Gerard  trans- 
ferred the  name  "potatoes"  from  the  "sweet  potato,"  Ipomcea 
Batatas,  to  the  Irish  potato,  Solanum  tuberosum  Lin.,  calling 
it  "English,"  "American,"  or  "Virginia"  potato;  the  other 
names  are  "Irish,"  "round,"  "common,"  and  "white"  potato; 
the  pataque,  the  Murphy,  and  the  spud;  the  Indian  name  is 
"papa"  and  the  French  "pomme  de  terre,"  also  applied  to  the 
tubers  of  the  hog  peanut,  Apios  tuber osa.  It  was  introduced 
about  1580,  or  earlier,  into  Spain,  from  whence  it  gradually 
spread  to  the  other  countries  of  southern  Europe.  It  was  in- 
troduced into  Ireland  by  Sir  Richard  Grenville  about  1585, 
who,  after  planting  a  colony  on  Roanoke  Island,  sailed  for 
home,  capturing  a  Spanish  ship  on  the  way;  this  ship  was 
filled  with  the  "spuds"  and  other  vegetable  products  of  the 
New  World.  The  old  belief  that  the  Irish  potato  was  intro- 
duced into  Ireland  by  returning  Virginia  colonists  can  no 
longer  be  sustained,  as  the  common  potato  at  that  time  was 
not  known  on  the  North  American  continent.  There  are 
other  records  which  would  seem  to  indicate  that  Sir  John 
Hawkins  and  Sir  Francis  Drake  introduced  the  common 
potato  into  Ireland  and  England  in  1586.  The  sweet  potato 
is  an  enlarged  or  tuberous  root,  while  the  Irish  or  white 
potato  is  the  enlarged  end  of  an  underground  stem.  The 
Irish  potato  was  not  cultivated  in  New  England  until  some 
time  in  the  first  quarter  of  the  eighteenth  century. 

Ginseng  in  China. — 

China  consumes  so  large  a  proportion  of  this  drug  that  it 
may  be  said  to  be  the  only  market  for  it.  It  is  as  well  known 
and  as  essential  to  the  Chinaman  as  tea.  In  China  medicine 
goes  hand  in  hand  with  the  occult  sciences,  and  the  efficacy 
of  medicinal  remedies  is  not  inquired  into ;  tried  and  dis- 
carded by  the  medical  professions  of  both  America  and  Eu- 
rope, it  still  remains  to  the  Chinaman  a  panacea  "for  all  the 
ills  that  flesh  is  heir  to,"  and  has  been  styled  the  "cinchona  of 
China."  The  recently  revived  Kew  Bulletin  has  presented  a 
revision  of  the  species  under  Aralia.  The  author  recognizes 
seven  varieties  besides  the  type,  as  follows : 

Aralia  quinquefolia,  Decne.  and  Planch.  United  States  and 
Canada.    This  is  the  type. 

Var.  Ginseng,  Regel  and  Maack.  Manchuria,  and  culti- 
vated in  Corea  and  Japan. 

Var.  repens,  Burkill.    Corea  and  Japan. 

Var.  major,  Burkill.    Central  China. 
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Var.  Pseudo-ginseng,  1&mt\s.\\\.    Nepal.    Shevpore. 

Var.  Notoginseng,  Burkill.    South  China, 

Var.  angustifolia,  Burkill.     British  India. 

Var.  elegantior,  Burkill. 

Var.  Ginseng  produces  Manchurian  ginseng,  var.  repens 
Japanese  ginseng,  and  var.  Notoginseng  South  China  ginseng. 
The  only  other  form  of  the  species  that  produces  a  commercial 
article  is  the  American  type.  The  Bulletin  further  says  that 
in  the  east  the  rootstocks  of  Centaurea,  Adenophora,  Angelica, 
Platycodon,  Rehmannia,  and  of  other  plants  are  used  as  adul- 
terants as  well  as  ginseng  roots  that  have  once  been  ex- 
tracted and  then  dried. 

A  New  Source  of  Alcohol  in  West  Australia. — 

As  early  as  1876  an  application  was  made  to  the  Australian 
Patent  Office  for  a  patent  covering  a  process  of  making  sugar 
from  the  grass-trees  of  Australia.  These  "grass-trees"  belong 
to  the  rush  family,  Juncaceae,  and  to  the  genus  Xanthorrhea, 
of  which  there  are  some  dozen  species.  Ten  years  earlier 
than  this  it  was  well  known  that  about  twenty  gallons  of  a 
saccharine  juice  could  be  obtained  from  a  ton  of  the  pith 
or  interior  parts  of  the  plant,  which  when  distilled  yielded 
four  gallons  of  proof  spirit.  Nothing  was  done,  however,  at 
that  time  to  try  to  make  alcohol  from  the  grass-tree  on  a 
commercial  scale.  Of  recent  years  the  grass-trees  have  be- 
come so  numerous  that  they  are  considered  a  pernicious  weed. 
The  Australian  Agricultural  Department  has  turned  its  atten- 
tion to  the  matter  and  is  conducting  experiments  in  making 
sugar  and  alcohol  from  these  tree-like  rushes.  If  successful 
we  will  have  another  source  of  production  of  alcohol,  and 
especially  of  methylated  spirit. 

Another  Snake-bite  Remedy. — 

This  time,  according  to  the  Montreal  Pharmaceutical  Jour- 
nal, it  is  just  the  common,  broad-leaved,  dooryard  plantain, 
Plantago  major  Lin.  The  modus  operandi  is  to  apply  a  poul- 
tice of  the  leaves  to  the  bite  and  to  chew  a  few  leaves,  swal- 
lowing the  juice.  Presumably  the  green  leaf  is  preferred.  It 
is  said  that  this  remedy  was  discovered  by  a  colored  boy  who 
had  been  watching  a  fight  between  a  rattlesnake  and  a  mon- 
goose; every  time  the  mongoose  was  bitten  it  left  the  rattler 
to  eat  a  few  plantain  leaves,  when  it  would  return  to  the 
fight.    We  give  it  for  what  it  is  worth. 

The  Largest  Flower  in  the  World. — 

The  American  Druggist  reports  that  in  Java  and  Sumatra 
there  has  been  found  recently  a  plant  of  the  Arum  Family 
(Aroideae)  which  has  a  larger  flower  than  the  RaMesia.  It  is 
said  to  be  a  sort  of  a  mammoth  funnel,  1.2  meters  in  diameter, 
the  interior  of  which  is  of  the  color  of  red  wine;  the  pistil 
is  of  a  creamy  yellow  color  1.5  meters  in  height,  and  has  a 
penetrating  odor.  The  leaf  is  about  15  meters  in  circumfer- 
ence, on  a  stalk  about  3.5  meters  long  by  .3  meters  in  diameter. 

Color  of  Cola  Seeds. — 

According  to  the  Pharmaceutical  Journal  C.  Hartwigh  has 
proven  that  the  difference  in  color  of  fresh  cola  seeds,  some 
being  red  and  some  white,  is  not  due  to  differences  in  their 
ages,  as  heretofore  supposed,  by  finding  one  cola  seed  with  one 
white  cotyledon  and  one  red  one. 
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A  Text-book  of  Chemistry.  By  Samuel  P.  Sadtler,  Ph.D., 
LL.D.,  and  Virgil  Coblentz,  Ph.D.,  F.C.S.  Fourth  edition, 
revised  and  rewritten.  Cloth  ;  750  pages ;  $3.50  net.  Phila- 
delphia and  London :    J.  B.  Lippincott  Co. 

Six  years  have  elapsed  since  the  previous  edition  of  this 
well-known  text-book,  and  in  the  interim  many  changes  and 
developments  have  taken  place  which  need  recognition  in  a 
new  revision.  In  particular,  three  of  these  changes  are 
worthy  of  special  mention:  (1)  the  publication  of  the  eighth 
revision  of  the  Pharmacopoeia;  (2)  the  rise  of  new  ideas  with 
respect  to  the  constitution  and  properties  of  matter,  as  ex- 
pressed, for  instance,  in  the  later  theories  of  solution;  and 
(3)  the  considerable  development  which  has  taken  place  in 
the  realm  of  synthetic  chemistry.  These  elements  of  progress 
have  all  been  thoroughly  considered  by  the  authors  in  revising 
the  present  edition,  and  the  work  has  been  either  rewritten 
or  revised  wherever  necessary.  The  treatise  is  one  of  the  best 
available  to  the  student  of  medical  and  pharmaceutical  chem- 
istry. 

Chemistry :  General,  Medical,  and  Pharmaceutical,  including 
the  chemistry  of  the  U.  S.  Pharmacopoeia.  By  John  Att- 
field,  F.R.S.,  etc.  Edited  by  Leonard  Dobbin,  Ph.D.,  etc. 
Nineteenth  edition  (American).  Cloth;  756  pages.  Phila- 
delphia and  New  York :    Lea  Bros.  &  Co. 

The  considerable  number  of  teachers  who  prefer  to  have 
their  students  use  Attfield's  Chemistry  will  be  pleased  to 
know  that  this  classic  work  has  been  revised  to  conform  to 
the  latest  theories  of  chemistry,  as  well  as  to  the  changes  in- 
volved in  the  new  edition  of  the  United  States  Pharmacopoeia. 
Attfield's  book  is  in  many  respects  an  excellent  treatise,  and  it 
is  particularly  valuable  by  virtue  of  its  grasp  of  the  philo- 
sophic relationships  of  chemistry.  The  subject  is  so  treated 
as  to  give  the  student  an  understanding  of  the  fundamental 
principles  involved,  and  there  are  many  suggestions  as  to 
methods  of  study  and  the  like. 


Merck's  annual  report  for  1905. 

The  Annual  Reports  of  E.  Merck,  of  Darmstadt,  Ger- 
many, are  always  useful  contributions  to  the  contemporary 
literature  of  pharmaceutical  science.  The  Report  for  1905, 
like  its  predecessors,  will  be  found  helpful  to  druggists  and 
physicians.  As  usual,  consideration  is  chiefly  given  to  the 
newer  remedies  of  the  "synthetic"  class.     Chemical,  pharma- 


ceutical, and  therapeutic  information  concerning  such  reme- 
dies is  condensed  and  abstracted  in  a  form  rendering  it  very 
convenient  for  reference,  and  the  year's  progress  is  therefore 
brought  together  in  one  place.  One  of  the  faults  of  the  book 
is  that  it  is  lacking  in  cross  references.  Thus,  if  you  desire 
to  know  about  chloretone,  you  must  look  under  the  chemical 
name  of  acetone-chloroform :  neither  will  you  be  able  to  find 
chloretone  mentioned  in  the  index  in  the  rear.  We  observe, 
too,  that  no  reference  is  made  to  the  great  progress  realized 
during  the  last  two  or  three  years  in  the  manufacture  and 
administration  of  products  made  from  the  suprarenal  glands. 


A    BOOK    ON    TOXICOLOGY. 

The  third  edition  of  "Toxicology,"  written  by  Dr.  Cas- 
sius  M.  Riley,  has  just  been  issued  by  P.  Blakiston's  Son  & 
Co.,  1012  Walnut  Street,  Philadelphia.  The  book  is  devoted 
to  "the  nature,  effects,  and  detection  of  poisons,  with  the 
diagnosis  and  treatment  of  poisoning."  The  author  is  pro- 
fessor of  chemistry  and  toxicology  in  Barnes  University  in 
St.  Louis,  and  is  also  dean  of  the  Barnes  College  of  Phar- 
macy. The  present  edition  of  "Toxicology"  has  been  revised 
and  enlarged,  and  it  contains  a  few  illustrations  of  pertinent 
subjects.  The  book  is  bound  in  cloth,  contains  215  pages,  and 
costs  $1.50  net. 


Two  Useful  Pamphlets. 

The  Bulletin  is  in  receipt  of  two  pamphlets  from  the 
Pharmaceutical  Review  Publishing  Co.  of  Milwaukee.  One, 
entitled  "The  Volatile  Oils :  1904,"  is  issued  as  a  supplement 
to  the  comprehensive  volume  on  "The  Volatile  Oils"  by  Gilde- 
meister,  Hoffmann,  and  Kremers.  It  was  prepared  by  I.  W. 
Brandel,  a  competent  young  chemist  who  was  trained  by  Dr. 
Edward  Kremers,  and  who  has  been  assisting  the  doctor  in 
various  lines  of  work.  Messrs.  Brandel  and  Kremers,  indeed, 
are  the  joint  authors  of  the  other  brochure,  which  bears  the 
title  of  "The  Balance."  Both  of  these  treatises  appeared 
serially  in  the  Pharmaceutical  Review  and  are  familiar  to 
readers  of  that  periodical.  They  form  Nos.  11  and  12  of  a 
"Pharmaceutical  Science  Series"  edited  by  Dr.  Kremers.  The 
next  monograph  in  this  series  will  be  devoted  to  the  subject 
of  percolation. 

Those  who  are  interested  in  the  subject  of  formaldehyde 
disinfection  will  be  pleased  to  know  that  Prof.  Daniel  Base, 
of  the  Maryland  College  of  Pharmacy,  has  just  issued  a 
reprint  of  an  excellent  article  contributed  originally  to  the 
Journal  of  the  American  Chemical  Society.  Experiments  were 
undertaken  by  Professor  Base  for  the  purpose  of  determining 
the  yield  of  formaldehyde  in  various  methods  of  liberating 
the  gas  for  the  disinfection  of  rooms. 


Is  IT  Not  So? — The  world  needs  rascals  to  teach  the  honest 
discretion. 

Two  fools  and  one  wise  man :  how  foolish  the  wise  man 
looks  ! — to  the  fools. 

The  almighty  dollar  may  be  tainted,  but  few  of  us  will 
ever  catch  the  infection. 

Appearances  may  be  deceiving,  but  appearances  plus  talk 
come  pretty  near  indexing  a  man. — November  Lippincott' s. 
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QUERIES. 


Information  is  given  in  this  department  under  the  follow- 
ing conditions  only:  (i)  No  queries  are  answered  by  mail; 
(2)  queries  must  reach  us  before  the  21st  of  the  month  to  be 
answered  in  the  Bulletin  of  the  month  following;  (3)  inquir- 
ers must  in  every  instance  be  regular  subscribers ;  and  (4) 
names  and  addresses  must  he  affixed  to  all   communications. 


is  no  doubt  that  hot-water  heat  is  a  strong  factor  in  pre- 
venting frost  on  the  window.  The  store  is  lighted  with  elec- 
tricity, and  this,  because  of  the  absence  of  an  open  flame,  is 
without  doubt  another  factor  in  preventing  frost. 

"  'The  proof  of  the  pudding  is  in  the  eating,'  and  here's 
the  proof  of  the  store  with  frost-proof  windows :  The  writer's 
windows  were  entirely  free  from  frost  during  the  past  winter, 
while  the  windows  of  the  other  stores  in  town  were  covered 
with  frost  for  months  at  a  time." 


Preventing  and  Removing   Window  Frost. 

C.  J.  F. — The  methods  usually  advised  to  prevent  the  depo- 
sition of  moisture  and  frost  on  window-panes  are  the  employ- 
ment of  double  windows,  or  the  coating  of  the  glass  with 
some  one  of  the  various  liquids  which  have  been  recom- 
mended for  the  purpose.  Another  very  efficient  measure  is 
said  to  be  a  small  fan,  run  by  electricity  or  other  power,  and 
so  placed  as  to  blow  directly  upon  the  glass. 

Some  years  ago  a  correspondent  of  the  Scientific  Ameri- 
can reported  to  that  journal  a  number  of  experiments  he  had 
made  to  remove  ice  or  congelation  of  water  from  window- 
panes.  He  placed  the  efficacy  of  the  remedies  he  employed 
in  the  following  order: 

(1)  Flames  of  an  alcohol  lamp;  (2)  sulphuric  acid;  (3) 
aqua  ammonia;  (4)  glycerin;  (5)  nitric  acid;  (6)  hydro- 
chloric acid;  (7)  benzine;  (8)  hydriodic  acid;  (9)  boric  acid; 
(10)  alcohol;  (11)  cobalt  nitrate;  (12)  infusion  of  nutgalls; 
(13)  tincture  or  solution  of  ferrous  sulphate. 

Wc  quote:  "I  found  that  by  the  use  of  an  alcohol  lamp 
(which,  of  course,  would  have  to  be  handled  with  great  care) 
the  results  were  immediate,  and  the  effect  more  nearly  per- 
manent than  by  any  other  of  the  experiments.  The  sulphuric 
acid  application  was  made  with  a  cotton  cloth  swab,  care  being 
taken  not  to  allow  any  dripping,  and  so  with  all  other  acids. 
The  effect  of  the  aqua  ammonia  was  almost  instantaneous, 
but  the  window  was  frosted  again  in  a  short  time.  With 
the  glycerin  there  were  very  good  results — but  slight  stains 
on  the  window,  which  were  subsequently  removed." 

Some  years  ago  H.  F.  Ruhl,  of  Manheim,  Pa.,  read  a  paper 
before  the  State  association  in  which  he  declared  that  the 
only  really  effective  way  to  avoid  window  frost  was  to  have 
the  window  properly  constructed  in  the  first  place,  and  to  use 
suitable  methods  of  heating  and  lighting  in  the  second.  He 
had  remodeled  his  window  in  accordance  with  his  particular 
ideas.    We  quote  a  portion  of  Mr.  Ruhl's  paper: 

"It  is  a  well-known  fact  that  where  illumination  is  pro- 
duced by  kerosene,  gas,  or  gasoline,  the  condensation  of 
moisture  on  the  glass  is  worse  at  night.  This  shows  that 
the  illumination  has  something  to  do  with  the  frost  on  the 
window.  Heat  supplied  from  a  stove,  a  hot-air  furnace,  or  a 
steam  boiler  also  causes  more  or  less  condensation  of  moisture. 

"In  the  writer's  store  the  window  is  left  open  at  the  back, 
except  that  a  mirror  back  is  used:  this  is  30  inches  high,  is 
hung  on  a  Pullman  car  spring  sash  balance,  thus  permitting  it 
to  be  raised  or  lowered  at  will.  At  night,  when  the  tempera- 
ture ranges  somewhat  lower,  the  mirror  back  is  raised,  thus 
admitting  warmed  air  to  the  bottles  of  the  window  and  en- 
tirely preventing  frost  during  the  night.  The  store  is  heated 
with  a  hot-water  heater.  With  this  heat  the  radiating  surfaces 
do  not  become  so  hot  as  with  stove  or  steam  heat;  and  there 


The    Institutions    Holding    Membership    in    the    American 
Conference  of  Pharmaceutical  Faculties. 

A.  W. — The  American  Pharmaceutical  Association  has 
never,  so  far  as  we  know,  attempted  to  draw  up  a  list  of 
"recognized"  schools  and  colleges  of  pharmacy.  The  only  list 
approaching  this  in  character  is  that  showing  the  membership 
of  the  American  Conference  of  Pharmaceutical  Faculties. 
This  has  been  used  as  a  "recognized  list"  by  several  boards 
of  pharmacy.  The  members  of  the  Conference  are  as  follows, 
arranged  in  alphabetical  order : 

Alabama  Polytechnic  Institute,  Department  of  Pharmacy,  Auburn, 
Ala. 

Albany  College  of  Pharmacy,  Department  of  Union  University, 
Albany,  N.  Y. 

Brooklyn  College  of  Pharmacy,  Brooklyn,  N.  Y. 

California  College  of  Pharmacy,  Department  of  University  of  Cali- 
fornia, San  Francisco,  Cal. 

Chicago  College  of  Pharmacy,  Department  of  University  of  Illinois, 
Chicago. 

Cleveland   School   of   Pharmacy,    Cleveland,    Ohio. 

University  of  Iowa  College  of  Pharmacy,  Iowa  City,  Iowa. 

University  of  Kansas  School  of  Pharmacy,  Lawrence,  Kansas. 

Louisville  College  of  Pharmacy,  Louisville,  Ky. 

Maryland  College  of  Pharmacy,  Department  of  University  of  Mary- 
land,   Baltimore.    Md. 

Massachusetts   College  of   Pharmacy,   Boston,   Mass. 

University  of  Michigan  School  of  Pharmacy,  Ann  Arbor,  Mich. 

University  of  Minnesota  College  of  Pharmacy,  Minneapolis,  Minn. 

National   College  of   Pharmacy,   Washington,   D.    C. 

New  York  College  of  Pharmacy,  Department  of  Columbia  Univer- 
sity, New  York,  N.  Y. 

Northwestern  University  School  of  Pharmacy,  Chicago,  111. 

Ohio  State  University  College  of  Pharmacy,  Columbus,  Ohio. 

University  of  Oklahoma  Department  of  Pharmacy,  Norman,  Okla. 

Philadelphia  College  of  Pharmacy,   Philadelphia,  Pa. 

Pittsburg  College  of  Pharmacy,  Department  of  Western  University 
of  Pennsylvania,  Pittsburg,  Pa. 

Purdue  University  School  of  Pharmacy,  Lafayette,  Ind. 

Scio  College  Department  of  Pharmacy,   Scio,   Ohio. 

St.  Louis  College  of  Pharmacy,  St.  Louis,  Mo. 

Vanderbilt  University  Department  of  Pharmacy,  Nashville,  Tenn. 

University  of  Washington  School  of  Pharmacy,  Seattle,  Washington. 

University  of  Wisconsin  School  of  Pharmacy,  Madison,  Wis. 

We  know  nothing  in  detail  regarding  the  character  of  the 
particular  school  of  pharmacy  mentioned  by  you. 

As  for  the  list  of  secretaries  of  the  State  boards  of 
pharmacy,  let  us  refer  you  to  this  department  for  last  month. 


Preserving  Rubber  Goods. 

E.  Drug  Company.— 1.  Various  articles  and  instruments 
made  of  rubber  are  apt,  with  time,  to  become  dry,  to  crack, 
grow  brittle,  and  lose  their  elasticity.  Dr.  Pol  recommends 
the  following  simple  mixture:  Ammonia,  1  part;  water,  2 
parts ;  in  which  the  articles  should  be  immersed  for  a  length  of 
time  varying  from  a  few  minutes  to  one-half  or  one  hour, 
until  they  resume  their  former  elasticity,  smoothness,  and 
softness. 

2.  Very  elastic  caoutchouc  tubing  gradually  loses  some  of 
its  elasticity.  Later  the  tubes  break  on  stretching,  even  if 
previously    laid    in    warm    water,    and    finally   they    crack    if 
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pressed  between  the  fingers.  This  change  is  put  down  to  a 
very  slow  formation  of  sulphuric  acid  by  the  action  of  moist 
air  on  the  sulphur  contained  in  the  caoutchouc.  By  frequent 
washing  with  slightly  alkaline  water  the  action  of  the  acid 
is  prevented.  Tubes  washed  five  or  six  times  a  year  remain 
perfectly  elastic. 

3.  Very  often  a  rubber  hose  will  become  hard,  but  this 
hardness  can  be  removed  by  dipping  in  petroleum  and  allow- 
ing the  hose  to  hang  up  for  a  couple  of  days. 


To  a  Young  Man  Thinking  of  Starting  in  Business  for 
Himself. 

S.  K.  T. — We  have  your  interesting  letter  of  recent  date, 
and  we  are  sorry  that  the  conditions  do  not  seem  to  make  it 
possible  for  us  to  give  you  advice  of  any  particular  value. 
When  a  young  man  contemplates  entering  into  business  for 
himself,  there  are  usually  two  factors  which  determine  the 
advisability  of  the  project:  (1)  the  ability  of  the  man  him- 
self, and  (2)   the  local  conditions. 

Now  you  will  see  at  once  that  we  are  and  must  be  en- 
tirely ignorant  in  both  these  respects.  Your  letter  seems  to 
indicate  an  intelligent  and  quick  mind,  and,  so  far  as  we  can 
tell  from  correspondence,  we  should  be  inclined  to  think  that 
you  would  make  a  success  of  a  business  venture  on  your  own 
behalf.  But  this  is  mere  conjecture  of  very  little  real  value. 
As  for  the  conditions  in  your  town,  we  are  of  course  entirely 
ignorant  of  them.  You  ought  to  know  whether  there  is 
room  for  another  pharmacy  or  not. 

We  are  still  further  embarrassed  by  the  fact  that  you 
are  asking  us  to  judge  the  conditions,  not  in  our  own 
country,  but  in  a  foreign  clime  of  which  we  know  nothing 
from  personal  contact  and  experience.  The  only  thing  that 
we  can  say  is  this :  On  general  principles  it  is  best  for  a 
young  man,  if  he  is  ambitious,  and  if  he  has  qualities  of  the 
right  kind,  to  take  his  destiny  in  his  own  hands  and  march 
on  with  it  in  a  determined  and  vigorous  manner,  wresting 
success  from  opportunity,  and  even  making  his  own  oppor- 
tunities. That  a  young  man  has  to  borrow  money  to  help 
him  out  ought  not  to  deter  him  if  (and  the  if  should  be 
written  in  capital  letters)  he  is  built  along  the  right  lines. 
Unfortunately  many  men  lack  the  capacity  to  develop  a  busi- 
ness, and  the  consequence  is  that  we  see  hundreds  of  small 
druggists  who  would  have  been  much  better  off  to  remain 
as  clerks. 


Another  Question  Regarding  the  Food  and  Drugs  Act. 

J.  J.  McG.  writes  as  follows :  "We  want  to  make  and  sell 
a  vanilla  flavoring  extract  made  from  vanilla  bearf,  vanillin, 
coumarin,  etc.,  as  well  as  a  cheaper  one  with  practically  the 
same  ingredients.  Now  if  we  do  an  interstate  business  in  this 
article,  we  will  at  once  come  in  conflict  with  the  provisions  of 
the  national  food  and  drugs  act.  The  latter  specifies  that  any 
U.  S.  P.  or  N.  F.  article  which  departs  from  the  requirements 
of  the  U.  S.  P.  or  the  N.  F.  must  state  the  fact  upon  the  label. 
In  the  present  instance  how  shall  the  fact  be  stated?" 

So  far  as  we  know,  no  advice  on  this  point  has  yet  ap- 
peared among  the  rules  and  regulations  issued  for  the  enforce- 
ment of  the  act,  or  among  the  innumerable  replies  which  Dr. 
Wiley  has  made  to  questions  propounded  by  different  persons. 


It  is  asserted  in  the  rules  and  regulations,  however,  that  any 
statement  on  the  label  made  necessary  by  the  law  must  be 
printed  immediately  under  the  name  of  the  product  itself  upon 
the  label.  It  would  seem  to  us  sufficient,  therefore,  to  have  a 
general  phrase  in  parentheses  under  the  name  of  the  product 
announcing  simply  that  it  contains  vaniUin,  coumarin,  etc.,  and 
is  not  made  from  the  U.  S.  P.  or  N.  F.  formula.  This, 
remember,  is  simply  our  opinion :  we  are  not  lawyers,  and  we 
feel  considerable  hesitancy  in  advising  you  in  the  matter  at  all. 

Another  point :  Let  us  call  your  attention  to  the  important 
fact  that  Dr.  Wiley  has  expressed  the  opinion  that  statements 
required  by  the  law  must  be  made,  not  only  upon  the  label  on 
the  bottle,  but  also  upon  the  label  on  the  carton  or  outer 
package  of  the  product. 

A  very  exhaustive  article  on  the  food  and  drugs  act  will  be 
found  elsewhere  in  the  present  issue  of  the  Bulletin. 


The  Percentage-solution   Question. 

T.  M.  A.  writes  as  follows :  "I  had  a  call  recently  for  2 
drachms  of  a  10-per-cent  solution  of  silver  nitrate.  I  pro- 
ceeded as  follows :  A  fluidounce  of  water  weighs  455.7  grains. 
Ten  per  cent  of  this  would  be  45.57  grains,  and  one-fourth  of 
the  latter,  since  only  2  drachms  of  the  solution  were  ordered, 
would  be  about  11J4  grains.  This  amount  of  silver  nitrate 
was  accordingly  added  to  2  drachms  of  water.  Did  I  proceed 
correctly  ?" 

This  was  substantially  correct,  but  in  strict  procedure  10 
per  cent  by  weight  of  the  salt  should  be  added,  not  to  2 
drachms  of  water,  but  to  this  quantity  minus  the  weight  of 
salt  used.  In  other  words,  the  final  product  must  weigh  only 
45.57  grains,  or,  in  round  numbers,  46  grains. 

To  make  this  clear,  let  us  assume  that  an  ounce  of  a  10- 
per-cent  solution  of  cocaine  is  to  be  made.  Now  a  10-per-cent 
solution  of  cocaine  means  a  solution  containing  10  parts  of 
this  alkaloid  in  every  100  parts  by  weight  of  the  finished  solu- 
tion. Ten  per  cent  of  455  grains  (the  weight  of  a  fluidounce 
of  water)  is  of  course  45.5  grains,  but  these  45.5  grains  should 
be  added,  not  to  455  grains  or  1  fluidounce  of  water,  but  to 
this  quantity  minus  45.5  grains — in  other  words,  to  409.5  grains 
of  water.  This  would  give  455  grains  of  solution,  but  it  would 
measure  something  less  than  a  fluidounce.  Consequently  you 
can  see  that  if  enough  water  were  used  to  make  the  full  fluid- 
ounce,  the  solution  would  be  somewhat  weaker  than  10  per 
cent  in  strength,  while  it  would  be  still  weaker  if  the  alkaloid 
were  added  to  a  full  ounce  of  water  in  the  first  place. 

In  this  connection  we  may  call  attention  to  an  excellent 
percentage-solution  table  which  has  recently  been  devised  by 
Alfred  I.  Cohn,  Phar.D.,  editor  of  Merck's  Report.  It  will  be 
found  this  month  in  our  department  of  "Practical  Pharmacy." 


A  Book  on  Window  Trimming. 

K.  K.  K. — We  have  repeatedly  stated  in  this  department 
that  we  know  of  no  book  expressly  devoted  to  the  subject  of 
window  trimming.  "Advertising  by  Druggists,"  written  by^ 
Frank  Farrington,  and  published  by  the  Baker  &  Taylor  Co., 
33-37  East  17th  Street,  New  York  City,  devotes  some  space  to 
the  subject,  but  after  all  not  very  much.  The  best  book  on 
window  trimming  that  we  know  anything  about  is  a  bound 
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volume  of  the  Bulletin  of  Pharmacy.  If  you  will  consult 
the  annual  indexes  for  the  last  several  years,  you  will  find 
innumerable  descriptions  of  window  displays  of  all  kinds, 
many  of  them  illustrated.  Just  as  an  object-lesson  in  this 
direction,  let  us  suggest  that  you  glance  at  the  title  of  "Win- 
dow Displays"  in  the  annual  index  for  1906,  printed  in  the 
present  issue  of  the  Bulletin. 


Dentists'  Molding  Wax. 

E.  W.  W. — Ordinary  impression  wax  can  be  made  by 
tempering  paraffin  wax  with  olive  oil  to  suit  the  conditions. 
A  little  whiting  may  be  mixed  in  while  the  product  is  hot. 
A  formula  for  the  so-called  molding  wax  used  by  dentists  was 
contributed  some  years  ago  by  Dr.  P.  David  to  a  foreign 
journal: 

Stearinc     25  parts. 

Half    soft   copal 25  parts. 

Talc    60  parts. 

Carmine    0.5    part. 

Oil  of  rose  geranium 2  drops  to  1  ounce. 

Melt  the  resin  by  the  heat  of  a  sand-bath,  and  when  slightly  cooled 
add  the  stearine,  stirring  constantly.  When  this  has  melted  add  the 
other  ingredients,  previously  intircately  mixed,  and  stir  so  that  a 
homogeneous  product  may  be  obtained. 

The  adhesiveness  of  the  composition  may  be  increased  or 
diminished  by  modification  of  the  amount  of  copal.  A  more 
thorough  blending  of  the  color  may  be  insured  by  dissolving 
the  carmine  in  a  little  potash  solution  before  mixing  with 
the  chalk. 

Modeling  wax,  so-called,  can  be  made  by  melting  20 
ounces  of  the  best  white  wax  and  then  mixing  one  ounce  of 
flake-white  with  it  while  it  is  cooling. 


years  the  term  of  apprenticeship  in  all  States;  if  not  please 
say  which  ones." 

We  assume  that  you  mean  the  term  of  apprenticeship  in 
pharmacy.  No,  it  is  not  uniformly  four  years  in  all  of  the 
States,  Running  down  through  a  partial  list  of  States,  for 
instance,  we  find  that  four  years  are  required  in  K^sas,  three 
in  Kentucky,  four  in  Louisiana,  three  in  Massachusetts,  four 
in  Maryland,  four  in  Minnesota,  four  in  Michigan,  three  in 
Maine,  four  in  Montana,  three  in  Missouri,  four  in  New 
York,  three  in  New  Mexico,  three  in  Nebraska,  four  in  New 
Jersey,  three  in  North  Carolina,  and  four  in  Ohio. 


A  Camphor  Toilet  Cream. 
W.  R.  T.— Try  the  following  formula : 

Suince  seed    «0   grains, 
'ater,   hot    1*   fluidounces. 

Borax,   powdered 60  grains. 

Glycerin    2    fluidounces. 

Spirit  of  camphor 1  fluidounce. 

Oil  of  bitter  almond 10  drops. 

Macerate  the  quince  seed  for  several  hours  with  the  water,  strain, 
add  the  glycerin,  and  in  the  mixture  dissolve  the  borax.  Dissolve  the 
oil  in  the  spirit  of  camphor,  and  gradually  add  to  it  the  mucilage  and 
mix  thoroughly. 

Elixir  of  Phosphate  of  Iron,  Cinchonidine,  and  Strychnine. 

B.  &  K.  write  as  follows :  "Why  is  potassium  citrate  used 
in  making  Elixir  No.  68  of  the  previous  edition  of  the 
National  Formulary?  We  refer  to  the  elixir  of  phosphate  of 
iron,  cinchonidine,  and  strychnine." 

It  is  employed  to  make  a  perfect  solution  of  the  phosphate 
of  iron  and  cinchonidine  sulphate.  Precipitation  would  result 
if  the  potassium  citrate  were  not  used. 


Two   Questions  Regarding  Education. 

M.  S.  McB.  asks :  "Can  a  qualified  assistant  graduate  from 
a  high-class  medical  college  in  three  years?" 

No.  All  "recognized"  medical  colleges  now  have  courses 
reaching  over  four  years  of  work. 

M.  S.  McB.  also  asks  the  following  question:     "Is  four 


Remembering  Customers  at  the  Holiday  Season. 

J.  G.  R.  writes  as  follows:  "I  would  like  some  sugges- 
tions from  you.  We  are  located  in  a  first-class  neighborhood, 
and  it  has  been  a  puzzle  to  me  what  is  the  most  fitting  way  to 
show  one's  customers  that  their  trade  is  appreciated.  It  seems 
to  me  that  as  a  rule  a  great  deal  of  the  money  put  into  a  nice 
calendar  is  wasted,  and  at  the  same  time  I  believe  in  giving 
customers  something  at  the  holiday  time.  Any  suggestions 
would  be  greatly  appreciated." 

Under  such  circumstances  we  are  inclined  to  the  opinion 
that  a  neat  calendar  is  after  all  the  most  suitable  remembrance. 
If  of  the  right  character  it  will  be  appreciated,  and,  further- 
more, it  will  be  hung  up  and  will  serve  as  a  constant  reminder 
throughout  the  year.  Don't  make  the  mistake  of  getting  a 
gaudy  design — select  something  neat  and  pretty. 


Exterminating  Ants. 

George  C.  Bartells,  the  well-known  pharmacist  of  Camp 
Point,  Illinois,  noting  the  paragraph  on  the  subject  of  ant 
exterminators  in  the  last  Bulletin,  writes  as  follows : 

"Gum  camphor,  scattered  about,  will  drive  ants  away.  Per- 
haps moth  balls  or  flakes  will  do  the  same  thing.  The  objec- 
tion to  these  articles,  however,  is  the  odor,  and  this  especially 
obtains  in  pantries  and  refrigerators  where  food  and  milk  are 
kept.  Camphor  is  absorbed  very  readily  by  such  substances. 
I  have  successfully  cleared  my  house  of  ants  by  using  pow- 
dered borax,  scattering  it  freely  on  shelves  and  floor,  and 
blowing  it  into  the  cracks  or  'runways'  of  the  ants.  I  have  also 
recommended  borax  to  my  customers  and  have  had  no  com- 
plaints." 

Removing  Ink  Stains. 

Milton  Kuhn,  100  William  Street,  New  York  City,  noting 
the  paragraph  in  this  department  of  the  Bulletin  last  month 
on  the  subject  of  removing  ink  stains,  writes  as  follows: 

"It  may  be  of  value  to  your  correspondent  to  know  that 
after  giving  this  subject  considerable  study  I  have  found  the 
best  and  safest  means  for  removing  ink  stains  to  be  a  concen- 
trated solution  of  perborate  of  sodium.  Soaking  the  garment 
for  a  few  hours  will  do  the  work,  without  having  the  least 
deleterious  effect  upon  the  goods." 

Short  Answers. 
I.  R.  H.— We  are  unable  to  find  a  formula  for  the  semi- 
proprietary  article  mentioned  by  you. 
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THE  DRUGGIST'S  SPECIALTIES 

In  this  department  Mr.  B.  S.  Cooban,  of  Chicago,  a  prac- 
tical pharmacist  of  large  experience  in  the  manufacture  and 
sale  of  druggists'  specialties,  will  endeavor  (i)  to  provide 
formulas  that  will  "work"  to  subscribers  who  ask  for  them, 
to  (2)  give  advice  concerning  labels  and  packages,  to  (3)  ren- 
der suggestions  regarding  advertising  methods,  and  (4)  not 
less  important,  to  publish  in  turn  formulas  for  successful  spe- 
cialties which  readers  themselves  are  cordially  invited  to  con- 
tribute. All  correspondence  should  be  addressed  to  "Specialties 
Department,"  Bulletin  of  Pharmacy,  P.  O.  Box  484,  Detroit, 
Michigan;  and  all  inquirers  should  conform  to  the  conditions 
which  are  stated  over  the  adjoining  department  of  "Queries." 

N on-greasy  Cold  Cream. 

C.  G.  L.  says:  "Kindly  publish  formula  for  a  non-greasy 
cold  cream  or  ointment.  Enclosed  find  sample  of  what  I  am 
trying  to  get  at.  Try  a  small  quantity  of  this  sample  by 
rubbing  on  the  back  of  the  hand;  it  rubs  in  quickly  and 
leaves  no  greasy  surface." 

The  sample  is  of  a  cream  that  is  having  quite  a  little  sale 
just  now,  and  in  our  estimation  has  nothing  but  novelty  to 
recommend  it.  As  our  friend  says,  it  leaves  no  greasy  surface, 
and  about  all  it  does  leave  is  an  odor  of  lilac.  We  have  sold 
considerable  of  the  article,  through  the  samples  and  the  nice 
little  story  that  goes  with  them,  but  we  have  failed  to  notice 
any  one  buying  the  product  the  second  time. 

We  have  found  that  the  article  loses  65  per  cent  in  weight 
on  drying,  and  is  reduced  to  almost  nothing  in  bulk,  the 
residue  being  a  soapy  substance  with  traces  of  glycerin ;  hence 
it  is  largely  water  and  air. 

A  similar  preparation  can  be  made  from  the  following : 

Stearic    acid,    pure 240  grains. 

Carbonate   of   soda ^ 155  grains. 

Powdered    borax 30  grains. 

Glycerin 1   fluidounce. 

Water 8    fluidounces. 

Mix  all  together  in  a  suitable  vessel  and  heat  on  a  water-bath  (or 
use  a  modified  heat  of  about  the  same  temperature)  until  effervescence 
ceases.  Remove  from  the  heat  and  stir  at  intervals  until  it  begins 
to  stiffen;  next  add  half  a  fluidrachm  of  terpineol,  five  grains  of  helio- 
tropin,  and  four  drops  of  oil  of  rose  dissolved  in  one  fluidounce  of 
alcohol;  and  then  beat  up  to  twice  its  volume.  After  the  cream  has 
solidified  it  becomes  rather  hard,  and  does  not  seem  smooth,  but  a 
second  vigorous  beating  brings  it  out  fluffy  and  creamy. 

As  may  readily  be  seen,  this  preparation  will  dry  out 
quickly,  and  it  must  be  placed  in  jars  that  will  close  tightly. 
An  aluminum  top  is  preferable  to  other  metal  because  of  the 
water  in  the  product.  A  piece  of  bauderouche  skin  should 
cover  the  cream  before  the  cover  is  screwed  on. 

Several  modifications  can  be  made  in  the  formula,  which 
will  give  it  more  body,  and  prove  more  satisfying  to  the  user. 
Thus :  (o)  Add  J^  an  ounce  of  cacao  butter  during  the  heat- 
ing. (&)  Add  four  fluidounces  of  mucilage  of  agar-agar,  in 
place  of  four  ounces  of  the  water.  This  can  be  made  by 
heating  75  grains  of  agar-agar  with  4  ounces  of  water  until 
dissolved,  straining  forcibly  through  cheese-cloth,  adding  while 
hot  to  the  stearate  of  soda  solution,  and  in  place  of  the  glyc- 
erin adding  one  ounce  of  glycerite  of  starch,  U.  S.  P.,  mixing 
in  and  beating  as  directed. 

Of  course  any  perfume  may  be  used,  but  that  given  is  like 
the  cream  in  question. 

We  believe  the  stearate  of  soda  offers  a  solution  to  the 


query  that  comes  up  pretty  regularly  for  a  milk-white  lotion. 
It  can  be  diluted  with  quince  seed  or  tragacanth  mucilage. 
We  have  not  experimented  with  it  in  this  direction,  but  those 
interested  might  find  the  plan  worth  trying. 

Depilatory;  Antifat. 

F.  &  F.  Co.  want  formulas  for  a  depilatory  and  an  antifat 
remedy. 

On  page  261  of  the  Bulletin  for  June  will  be  found  some 
information  on  depilatories. 

As  for  the  antifat  remedy,  there  is  only  one  way  of  reducing 
flesh,  and  that  is  by  proper  dieting,  exercise,  and  massage. 
A  tablet  or  capsule  containing  two  grains  of  extract  of  blad- 
der-wrack might  be  given  two  or  three  times  a  day,  and  a  cir- 
cular might  go  with  the  package  giving  directions  for  dieting; 
advising  that  sugar,  starchy  foods  and  meat  be  eaten  not  more 
than  once  a  day,  and  urging  exercise  in  the  open  air,  physical 
culture  exercises,  keeping  the  bowels  open  with  saline  laxa- 
tives, etc.,  etc.,  of  course  keeping  the  tablets  "working"  regu- 
larly. 

Saccharin  can  be  used  for  sweetening  in  place  of  sugar. 
This  plan  will  bring  about  results  in  most  cases  if  faithfully 
followed. 

The  bladder-wrack  has  some  reputation  as  an  antifat,  but 
we  should  rely  on  the  dietary  programme  more  than  on  the 
drug. 

Sand  Soap. 

W.  F.  M.  wants  a  formula  for  a  paste  sand  soap  that  can 
be  put  up  cheaply  for  mechanics'  use. 

We  have  repeatedly  stated  that  we  did  not  think  it  feasible 
for  druggists  to  manufacture  soap,  as  it  is  a  trade  requiring 
special  apparatus  and  experience. 

In  this  case  a  "paste  soap"  is  called  for,  by  which  we 
suppose  a  soft  soap  is  meant.  This  could  probably  be  made 
by  melting  the  ordinary  green  soap  and  stirring  in  tripoli  or 
powdered  pumice-stone — say  about  25  per  cent.  Green  soap 
can  be  bought  from  soap  makers  at  from  5  to  8  cents  a 
pound,  depending  on  quantity;  and  this  would  make  a  cheap 
product.  We  are  not  familiar  with  the  paste  you  mention, 
and  we  offer  the  above  as  a  suggestion,  trusting  it  may  assist 
you  in  getting  what  you  want. 

If  your  green  soap  should  be  excessively  alkaline,  mix 
a  small  amount  of  raw  linseed  oil  with  the  tripoli  or  pumice", 
grinding  them  together  before  stirring  into  the  soap. 


Massage  Cream. 

J.  A.  G. — A  formula  for  massage  cream,  which  represents 
much  experimentation  on  our  part,  and  which  we  deem  satis 
factory,  was  printed  on  page  172  of  the  Bulletin  for  last 
April.  It  has  since  been  reprinted  with  expressions  of  prais 
in  several  drug  journals.  For  other  massage-cream  formula 
in  this  volume  of  the  Bulletin  see  annual  index  printed  i 
the  present  issue. 

Quince  seed  is  usually  preferred  to  tragacanth  by  druggists 
in  making  hand  creams,  but  it  depends  upon  the  formula  more 
or  less. 

Thanks  for  your  formulas.  They  will  be  printed  next 
month. 
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